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TEN TESTED RULES FOR
EXECUTIVES

1 AM RESOLVED —

1.

10.

To remember that this my task is God’s work more than mine,
and that He is more interested in it than | am.

. To keep silent about my own feelings, experiences and opinions.

Much talking about these things weakens one’s position.

To hold steady under a strain. Nothing is as bad as it looks. An
orderly plan and a definite goal may clear away much confusion.

To hear both sides and take counsel before deciding large matters.
Every man has something to teach me.

To leave important decisions until morning. God will meanwhile
take a hand if | hold off a little.

To treat every man as my equal. Those who feel themselves below
me will respond with new values, and those who seem above me
are also timid.

To believe that every man intends to play fair. Better be imposed
upon occasionally than suspicious all the time.

To give to my associates not orders, but responsibilities, and due
credit for results obtained.

To remember that no case is hopeless, and to give every man who
fails at least three trials under varying conditions. It may be a
matter of finding his place.

Having done all things, to decide, and having decided, not to
change without good reason.
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He Knew What He
Was Worth

When a Kalamazoo man applied for a job the other day
and was told he would be paid all he was worth, he got
madder than a hornet and stated very emphatically that
he could not and would not work for such low wages.

It that man should ever attempt to run a business of his
own, he would be just the kind of chap who would kick
on the price of a safe, no matter how low it was, leave
his account books and valuable papers exposed and then
when the fire licked them up he would charge the whole
thing up to his ding blasted hard luck.

BE SENSIBLE BROTHER AND GET BUSY

and write us to-day for prices on a first-class dependable
safe. It means really more to you than it does to us,
because while we would make only a fair profit on any
safe we sold you, you would lose what you never could
replace if you should have a fire and lose your books of
account.

Grand Rapids Safe Co. |

Grand Rapids, Michigan
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Proposed New Code for Retail
Grocery Business

The National Retail Grocers’
Association has prepared a code
for the operation of the retail gro-
cery business in the United States,
which it hopes to have adopted by
the United States Government
under the new industrial recovery
act. The important parts of the
proposed code are as follows:

Article 1. Purpose

This code is set up pursuant to
the requirements of the National
Industrial Recovery Act, for the
purpose of increasing employment
establishing fair and adequate
wages, improving standards of
labor, granting the right of col-
lective bargaining to employees
and applicants for employment,
eliminating unfair trade practices,
and such other purposes as may
be required by the duly consti-
tuted administrative director of
the act, to the end of rehabilitat-
ing the retail food and grocery in-
dustry and enabling it to do its
part toward establishing that bal-
ance of industries which is neces-
sary to the restoration and main-
tenance of the highest degree of
public welfare.

It isthe declared purpose of the
retail food and grocery industry
and adherents to this code to
bring, insofar as may be practical,
the rates of wages within the in-
dustry to such levels as are neces-
sary for the creation and mainten-
ance of the highest practical stand-
ards of living; to restore the in-
come of enterprise within the in-
dustrv to levels which will make
possible the payment of such
wages and avoid the further de-
pletion and destruction of capital
assets and to make provision for
the periodical revision of wages in
such manner as will reflect the
equitable adjustment to variations
in the cost of living.
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Article Il. Participation

Any individual firm, partner-
ship or corporation whose prin-
cipal business is in the sale at re-
tail of raw or./and prepared foods
for human consumption, and mer-
chandise entering into or used in
connection with or in the prepara-
tion, keeping, processing or fixing
the same for use or consumption,
and such other merchandise as is,
by custom, classified and com-
monly referred to as part of a
grocer’s stock, or commonly re-
quired and used in housekeeping
shall, for the purpose of this code,
be deemed to be a retail grocer
and member of this industry.

Membership and Dues

Participation in this code, and
any subsequent revision of or ad-
dition thereto, shall be extended
to any member of this industry
who accepts a share of the cost
and responsibility, as well as the
benefits of such participation by
becoming a member of the Na-
tional Association of Retail Gro-
cers of the United States, Inc., or
anv affiliated association.

No initiation or entrance fee
shall be charged by the National
Association of Retail Grocers of
the United States, or any division
of industry— local or State asso-
ciations affiliated in membership
therein, but there shall be dues
payable to all divisions, local or
State associations which shall in-
clude for and to the National
Association of Retail Grocers of
the United States, one dollar per
annum for everv operating retail
store unit. Of this amount one-
half shall be subject to call bv the
National Retail Grocers Industry
Council hereinafter created, to de-
fray expenses incidental to the ad-
ministration of this code.

Article Ill. Industry Division

For the purpose of the admin-
istration of this code, the retail
grocery industry or trade shall be
divided into major divisions, and
subdivisions, namely:

1— Independent operators.

2—

3—
as.shall be determined.

Each major division may insti-
tute subdivisions within its juris-
diction as State associations and
each State association may insti-
tute local or county or parish asso-
ciations. Each of these divisions
and subdivisions shall be inde-
pendent and self-governing in re-
spect of all conditions and prob-
lems relating exclusively to said
division.

Each division and subdivision
shall determine the dues of its re-

Corporate chain operators. )
Such other maior divisiorenforcement of this code.

spective membership, inclusive of
one dollar per retail unit per an-
num payable to the National
Association of Retail Grocers of
the United States, Inc., and each
shall assume to itself all the per-
formance of all the obligations of
this code through its own organ-
ization, subject to the require-
ments stated in this code.
Proposals in respect of matters
affecting more than one division
may be initiated by any division,

and shall be submitted for con-
sideration to the National Retail
Grocers Industry Council here-

after described, and its determina-
tion shall be binding upon all di-
visions.

The National Retail Grocers
Industry Council shall consist of
twenty-one members appointed
by the Executive boards of each
major division on such apportion-
ment to each as shall be deter-
mined. Said Council shall act in
behalf of the industry for the pur-
pose of administering the provis-
ions of the code; to secure ad-
herence thereto; to hear and ad-
just complaints; to consider pro-
posals for amendments thereof
and exceptions thereto; to formu-
late plans for sub-administrative
organization and otherwise to
carrv out for the industry and
within the major and subdivisions
thereof, the purpose of the Na-
tional Industrial Recovery Act as
set forth in this code.

Article IV. Powers

This National Retail Grocers
Industry Council shall be the gen-
eral planning and co-ordinating
agencv for the industry. Its mem-
bers shall be empowered to act
conclusively in respect to all mat-
ters before it, and within its juris-
diction. The Council shall have
powers and duties as provided
herein and in addition thereto, it
shall:

A— From time to time require
such reports from the respective
divisions and sub-divisions as may
be necessary to advise it ade-
guately of the administration and

B— Upon complaint of inter-
ested parties, or upon its own ini-
tiative, make such inquiry and in-
vestigation into the operation of
the code as may be necessary; and

C— Make rules and regulations
necessary for the administration
and enforcement of this code.

The Council may delegate any
of its authority to committees or
such agents as it may determine.

Labor Code

Employes in the retail grocery

industry shall have the right to
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organize and bargain collectively
through representatives of their
own choosing, and shall be free
from the interference, restraint,
or coercion of employers of labor,
or their agents, in the designation
of such representatives or in self
organizations or in other lawful
concerted activities for the pur-
pose of collective bargaining or
other mutual aid or protection.
(Mandatory.)

No employe in the retail gro-
cery industry, and no one seeking
employment therein, shall be re-
quired as a condition of employ-
ment to join any company union
or to refrain from joining a labor
organization of his own choosing.
(Mandatory.)

Employers of labor in the retail
grocery industry agree to comply
with the maximum hours of labor,
minimum rates of pay, and other
working conditions approvd or
prescribed by the president.
(Mandatory.)

Each and every divisional code
shall contain:

A classification of kinds of la-
bor in the retail grocery industry.

Maximum hours for each class
of labor.

Minimum wage for each class
of labor and exceptions thereto.

Uniform hours of store opera-
tion.

And such other provisions in
regard to working conditions as
mav be required and determined.
Article V. Trade Practice Rules

1. The offering or giving of
prizes, premiums, coupons, gifts
or “free goods,” directlv or indi-
rectly, in connection with the sale
of any goods with the intent or
effect of influencing the sale
thereof or of effecting a price cut,
is an unfair practice.

2. The making, causing or per-
mitting to be made or publishing
of any false, untrue, misleading or
deceptive statement, by way of
advertising or otherwise, or fail-
ing to make true representation,
concerning the grade, quality,
guantity, character, nature, origin,
preparation or use of any goods is
an unfair practice.

3. The offering or sale of
goods at a price less than its re-
placement purchase cost plus cost
of doing business, plus a reason-
able return on the capital invested
is an unfair practice.

4. Any variation in price cur-
rent on goods of the same iden-
tical quantity, quality, character,
brand, trademark or name, be-
yond differential in transporta-
tion costs from the nearest origin
or source of supply; between re-
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tail units under the same owner-
ship, management or control, is
an unfair practice.

5. The abuse of buying power
to force uneconomic or unjust
terms of sale upon sellers, and the
abuse of selling power to force
uneconomic or unjust terms upon
buyers is an unfair practice.

6. Violation of contract in buy-
ing and/or selling, the deduction
of wunearned discount; surrepti-
tious substitution of merchandise,
short weighing or short measure,
are unfair trade practices.

7. For the purpose of effecting
the practical application of this
code and assisting in realizing the
intent of the Industrial Recovery
Act it shall be required of every
retail grocer to keep a record of
his business transactions through
such an accounting system as he
may deem suitable for his busi-
ness, and which will permit him
to have a record of the chief es-
sentials of his business, namely—
purchase totals, sales totals,
wages, rent and all operating ex-
pense totals. Failure to keep such
record shall be an unfair trade
practice.

Article VI. Submittal

In view of the fact that orderly
and constructive competition in
the retail field cannot be achieved
without making possible to retail-
ers the ownership of merchandise
on the same basic cost to all under
like terms and conditions, we re-
spectfully submit that source of
supply — producers, manufac-
turers, brokers and wholesalers—
obligate themselves through their
codes to the following;

“That all discrimination be-
tween customers shall be abol-
ished. To that end, all merchan-
dise shall be sold only upon open
prices and terms made known
to all parties interested therein.

“Special allowances, by way of
discounts, brokerage, storage or
advertising; reduction or substi-
tution of grades or packings; de-
layed billings; full discounts in
cases of delayed payments; re-
bates or other allowances by any
name or of any nature; free deals
direct or indirect, bv way of gifts
or sampling; special services not
available to all under like terms
or conditions; shall be unfair.”

Article VII. General
The National Retail Grocers
Industry Council shall appoint

from its membership a committee
of three to constitute the Execu-
tive Committee; said committee
to exercise such authoritv as may
have been delegated to it by the
Council.

All communications and con-
ferences of the retail grocery in-
dustry with the President or his
agents concerning the approval
or amendment of this code or any
of its provisions, or any matters
relating thereto, shall be through
the said Executive Committee.

This committee shall be charg-
ed with the enforcement of the
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provisions of this code and with
the duties, through agents or
otherwise, of hearing and adjust-
ing complaints, considering pro-
posals for amendments and mak-
ing recommendations thereon,
approving recommendations for
exceptions to the provisions of this
code, and otherwise administering
its provisions. Any division, sub-
division, local or State association,
adherent to this code or subject to
its terms shall have the right of
appeal to the National Retail Gro-
cers Industry Council, whose de-
cision shall be final.

No provision in this code shall
be interpreted or applied in such
measure as to:

Promote monopolies.

Permit or encourage unfair
competition.

Eliminate or oppress small en-
terprise.

Discriminate against small en-
terprise.

Code Prepared by Retail Dry Goods
Dealers

The National Retail Dry Goods As-
sociation submitted a tentative code of
fair competition to its members. Lew
Hahn, president of the organization,
said that retailers in affiliated lines
were working through the Retailer’s
National Council to perfect a unified
program for all branches of retail
trade. This would come about by
blending the separate codes of various
national retail associations, that one
national retail code might be submitted
to Washington. Such a plan would un-
doubtedly have the complete approval
of General Johnson. as Mr. Moffett,
in an article printed in this issue
has pointed out, the desirability of
single codes covering many groups.
The National Retail Hardware Asso-
ciation is specifically mentioned as one
of the groups which will be invited to
participate in the unified national re-
tail code plan. Being the first retail
code made public, it is likely that the
Dry Goods Association’s tentative rec-
ommendations will serve as a guide
for similar activity in hardware and
other lines, subject of course to revi-
sions these other lines will require.
Outstanding features of this code
which will be subjected to the most
discusion cover maximum working
hours, minimum compensations and
unfair competition. Important points
covered in these three classifications
follow:

Maximum Working Hours

The maximum number of working
hours in retail dirv goods, department
store, mail order and specialty shop
establishments except for a period of
two weeks before Christmas and two
days a year for inventory, shall not
exceed forty-eight hours a week. This
shall not apply to executives.

Miniimum Compensation

In arriving at minimum wage rates
for retail dry goods, department store,
mail order and specialty shop trades
we have had to bear in mind the fact
that hundreds of thousands of these
stores are located in very small com-
munities where the cost of living is
low and a lower wage permits a sat-
isfactory standard of living.
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The established minimum rates of
wages for retail dry goods, department
store, mail order and specialty shop
trades for a forty-eight hour week are
to be as follows:

A. Adult male employes over 18
years of age and with one year’s ex-
perience in a retail store:

1 Within metropolitan area® (as de-
fined by the United States Census of
1930) of over 1,000,000 population at
the rate of $18.00 for a forty-eight
hour week.

2. Within metropolitan areas (as de-
fined by the United States Census of
1930) of from 250,000 to 1,000,000 pop-
ulation at the rate of $15.00 for a forty-
eight hour week.

3. In the entire bailadce of Ithe United-
States at the rate of $12 for a forty-
eight hour week.

B. Adult female ’employes over 18
years of age and with one year’s ex-
perience in a retail store:

1 Within metropolitan areas (as de-
fined by the United States Census of
1930) of over 1,000,000 population at
the rate of $12 for a forty-eight hour
week.

2. .Within metropolitan areas (as de-
fined by the United States Census of
1930) of from 250,000 to 1,000,000 pop-
ulation at the rate of $11.00 for a forty-
eight hour week.

3. In the entire balance of the Unitsd
States at the rate of $10.00 for a forty-
eight hour week.

C. Junior employes of both sexes
under the age of 18 years and/or ap-
prentice employes over 18 years of age
with less than one year’s experience in
any retail store:

1 Within metropolitan areas (as de-
fined by the United States Census of
1930) of over 1,000,000 population at
the rate of $11.00 for a forty-eight hour
week.

2. Within metropolitan areas (as de-
fined by the United Staltes Census of
1930) of from 250,000 to 1,000,000 pop-
ulation at Ithe rate of $10.00 for a forty-
eight hour week.

3. In the entire balance of the Unitsd

States at the rate of $9.00 for a forty-
eigh/t hour week.

lit is recognized that these suggested
rates are subject to such further ad-
justments on account of the varying
cost of Livingas may be necessary.

Unifair Competition

1 It shall be unfair competition for
anyone to sell, offer for sale, or adver-
tise to the public at retail any mer-
chandise at less than the net invoice
cost plus 10 per cent to insure that
labor cost shall at least be partially
covered.

Nothing in this paragraph however,
shall be interpreted to prevent seasonal
clearances of merchandise, so adver-
tised or plainly marked- nor shall any
retailer, for the purpose of discontin-
uing the handling of such goodd, when
so advertised or plainly marked, be
estopped from selling merchandise at
less than net invoice cost plus 10 per
cent, to imsulre that labor cast shall at
least he partially covered;.

2. Advertising  (written,  printed,
radio, or display) which misrepresents
merchandise, values, or services; or
selling methods which tend to mislead
the consumer, shall he deemed acts of
unfair competition.
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3. Retailers shall be free to adver-
tise their own goods, their own serv-
ices, and their own prices, but refer-
ences to the goods, services, or prices
of competing retailers shall be regard-
ed asan act of unfair competition.

4. The use of, participation in, pub-
lishing or broadcasting of any state-
ment or representation which lays
claim to a policy or continuing prac-
tice of generally under-selling com-
petitors is an unfair and uneconomic
practice.

5. It .shall be considered unfair com-
petition for any merchant to offer for
sale any product of a penal institution.

Lines of Interest to Grand Rapids
Council

Obeservaticn and open ears have led
us to believe that the new retail sales
tax is jusit about as unpopular as a
bad case of hives. Mumblings of dis-
isatisfaction and disgust may be heard
from the great and the small alike.
The inconsistency which has shown
up in its ramification's has caused bit-
ter comment among the Democrats
and Republicans. One instance that
proves how little thought the drafters
and signer gave to an equitable tax is
in the sale of gasoline. Already paying
a substantial state tax on that com-
modity, wie are now compelled to pay
another tax upon that tax. It seems
that the state solans and the Honor-
able Governor halve made up their
minds to kill the goose that lays the
golden eggslthe automotive industry.
The cool reception accorded the hint
from the governor that he would
choose to run for another term spells
but one thing for the man who signed
the bill for the retail tax and vetoed
the chain store tax—burial at the 'bot-
tom of the political heap in 1934. Some
of us surmised that Mr. Comstock
might be the light hidden under a
bushel, a beacon to guide us out of a
mess, but we are 'satisfied we made a
bad bargain we readily admit it, and
will use more care and judgment at the
polls next state election.

Some chaps are interested in stocks
and bonds, others in isox and blbndles.

The United Commercial Travelers
of America have a friend ini the Pres-
ident. His interest in the impotrance of
the Order is enough that he put him-
self on record as a candidate for mem-
bership if (e was eligible 'to join.
While he was governor of New York
he took great interest in the Team-
work program and lent his co-opera-
tion whenever possible. The U. C. T.’s
ever alert to business conditions, feel
that much good has been done by Mr.
Roosevelt thus far and the following
letter ha® been sent to the President:
Mr. President:

The Order of United Commercial
Travelers of America has been advo-
cating Teamwfork in Business for the
ﬁast three years. During that time we

ave inis:sited that no return to normal
business is possible until the nation
again recognizes that every man i;sen-

titled to a fair profit and in this we
include the mian at the machine just as
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rr;iuch as the manu'fatafcUTer or the mer-
chant.

We thank you for what you have
done in recognition of /these same
facts. We jthank you for your state-
ment .that the mam who does not pay
his employes fairly has no right to
remain in jbusiness.” )

During this .sianie period we have
urged' that /there should he .some insiur-
amce on hank accounts to the end that
the depositor may have security. We
thank you for the actiion taken along
mhis line by Congress and sincerel
hope that your /plan will accomplish all
that you hope for it. ]

Now, Mr. Roosevelt, we believe that
recovery /can best be aided by sotme
assistance rendered to our ‘smaller
manufacturersl They emﬁloy 60 per
cenit of our labor and they diepend
largely on our banks for capital. If
they can be grantedlloams, based upon
their actual physical valuation ‘and the
proven deimandi for their product, they
will employ labor and the /present con-
dition Mill" shorn end.

And, Mr. President, we ask you to
consider a jtariff which will be based
entirely upon the difference of the ac-
tual labor cost of an article in the
cbuntry of its origin and the same cost
in the United! States. Such a tariff as
'this, we believe, would mean /real pro-
tection to the workers'—and. it would
win. us friends in all countries by bene-
fiting the laborers of those countries,
because it would increase their wages.
It would also increase wages in Amer-
ica. And after all, Mr. President, the
laborers are the 'soldiers and if we can
min them to us we can allmlost end
wans.

Now, Mr. President, we know that
you are busy but jusit jthe same we
would like to talk jto you about these
ideas /of ours. After all, you see, we
know that it is only the really busy
men who even; have time to discuss
‘things. When' may 100,000 /men send
their representatives to see you, Mr.
Roosevelt? . .

The salesman who iis up on jhis toes
never spends much, time cooling his
heelis.

The genera! trend of business is on
the up and reports coming in daily
from various points of /the compass
lead us to 'believe that eomlmon, sense
and confidence will push us along to-
ward good, steady business and a
sitea/dy climb back to normalcy.

The following hotels have /signed the
teamwork pledge and have provided
tables in Itheir dining rooms at which
all teaimjworkers and other salesmen
mey meet and become acquainted:
Foster Hotel, Redfield, S.D.; Hotel
Yankton, Yankton, S.D.; Hotel Moore,
Indiana, Penna.; Kepler Hotel, Mead-
ville, Penna.; Wood’s Quick Lunch,
Upper Sandusky, Ohio; Hotel Neal,
Cudsitihoteton, Ohio, and the Monteleone
Hotel, New Orleans, La.

Some fellloinsi ate known by their
deeds/, .others by their notes.

William Van Overtdop and wife
spent their vacation touring through
the Northern section of the state. Bill
states that a week ceases to have seven
days when one is enjoying an outing.

Al De Haain; and family /spent their
vacation camping on Lake Michigan
near Miuskegon. Al is /back with a de-
termination to make the cou/nitry go
Del Monte.

Mr. and Mrs. Ray Bentley and J. C.
Laraway are spending their vacation
at Big Star Lake near Baldwin. We
all hope the /boys keep the boat right
side up and that their fish stories will
not vary in detail.

Wheel barrows, go-carts and some
men have to 'be pushed.
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H. F. DeGraff, who represents the
Ariel Cabinet Co., of Peru, Indiana,
invites members of the Council to visit
his space on the first floor, /south half,
of the Waters-KHngmian building.
Fredl has:a fine display of kitchen fur-
niture and a trip through his line
would be highly educational to any
one interested; in fine cabinet work.
The furniture exhibit will close July 15.

Past Counselor Radcliffe, Michigan
representative for the U. S. Sanitary
Specialties Corporation, of Chicago,
reports a/n increase in business. He
states he is getting a greater number
of orders, and the volume is bigger.

A surprise was given J. C. Laraway
at his. cottage .on the Thornapple, near
Cascade, Saturday evening, when a
crowd of his friends dropped in to re-
mind him of his (?) birthday. Those
present were Mr. and Mrs. W. E.
Lyipps, Mr. and Mrs. Steinbrecker,
Mr. and Mrs. R. E. Bentley, and Mr.
and Mrs. Leo Sanders. We all join in
wishing Clyde many IWapipy returns of
the ddiy.

Don't buy cheapness. Pay enough
mip get your money’s worth. This is not
a “shoddy” Nation. Scribe.

Items From the Cloverland of Michi-
gan

Sault Ste. Marie, July 10—Happy
days are here again. The tourists are
comln% Ito town as we see iby the re-
ports that there is quite an increase in
the traffic coming over the straits on
the ferries/ over last year. The pas-
senger jboats passing through the locks
are also earring_a fair sized crowd. It
seeimis as if the Chicago fair visitors are
faking in sio/me of the fine boat trips
on returning to their homes. This is
what the resort owners were predict-
ing and we hope they are right. No
better opportunity tosee 'this North-
ern country at jsuch a little added ex-
pense. Even the weather man is co-
operating, as we never had finer
weather than we had during June and
up to the present.

The Northwestern Leather Co., at
present employing over 700 people, has
given the employes another raise in
pay of 581 per cent. This is the second
raise since My, at which they made
a 5Sper cent, raise. Lumber also seems
to be moving again. The Soo-Cadillac
Lumber Co. is shipping, regularly and
if conditions continue it will not be
long before the mill will start up again,
which will give employment to several
hundred new unemployed. It is sur-
Brl_slng to see so manY homes are being

uilt in_the city. It looks ais if people

are /taking advantage of the low prices
and cheap labor by making bay while
the sun_shines. ) ]

The Soo Woolen Mills are stepping
glp operations and are now running at

mioist full time agaln,__emﬁloylng sev-
enty people. John Culiis, the manager,
says /that the present time operation
will be kept up as long as the business
outlook is good as it is at present.

It has Dbeen announced that the
Northern Spontstman, outdoor maga-
zine at Marquette, jrels been sold to
John J. Guel b% the publisher, Her-
bert S. Case. The new manager will
be A. E. Anderson and Mr. Case will
be associate editor. The editorial pol-
icy of the magazine will be continued
along much 'the salme lines it has been
under Mir. Case’s ownership. Several
well-known writers, who are specialists
on hunting and fishing and other out-
door subjects, have been regular con-
tributors to_the magazine and will con-
tinue to write for its columns. Among
them are Hon. Chase S. Osborn,
author and former governor of Michi-

an; Ben East, outdoor editor of the
Grand Rapldis Press; Jack Van Cover-
ing, Detroit outdoor writer, and the
“Judge.” The new owner expects to
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enlarge the magazine as rapidly as pois-
ts/ible and' to build up its pictorial fea-
ures.

An: encouraging sign: Business men
have quit shaking their heads and are
now shaking hands.

O. T. St. John, the new manager for
the Gamble-Robinson Co., wholesale
produce house, ha's been a victim of a
series of beer robberies and a?_am last
week another car was broken /into and
three /cases of the precious beverage
taken. This is another way to contrib-
}[Jte to happy days without paying the
ax

Joe Krobl, of DeTour, is building a
new ferry to operate between DeTonr
and Drummond Island. At present he
is_using_a /ow towed by the Tug
Nidia. "The new ferry will be a bi
asset to Drummond and will attrac
many visitors from the Sault and many
tourists who would like to spend the
time at Drumimond, which is one of
the historic and beauty spots of the
North. o

The officials of the Michigan Feder-
ated Utilities operating the gas plant
here, 'have offered the city commission
a reduction of 7Li per cent, in the
rates on/ the first step of domestic gas
consumption. Something more to be
thankful for. . ]

Qur greatest glory is not in never
falling but in rising every time we fall.
~Wm. Garipy, formerly in the confec-
tionary businéss at Algonquin, has pur-
chased the O. K. pool room on Asih-
mun street from Mr. Campbell. )

The Newberry Lumber and Chemi-
cal Co. sammii'll, at Newberry, started
operation last Thursday for an indefi-
nite period. The mill manufactures
lumber, ties and chemical wood, for the
company’s /retorts. Its total output is
50,000 feet per dlay. They are ait pres-
ent employing sixty-five” men.

Despite material reduction in reve-
nue from the jstate and county, three
fair societies ‘of Chifapewa county are
making plans to hold fairs next fall.
The following dates have been decided
upon: The Bickford fair will he held
Sept. 2, 3and 4; the Chippewa county
fair, Sept. 19, 20 and 21; the Stalwart
fair, Oct. 5 and 6.

The Islington Hotel, at Les Clhe-
neaux Island has opened for the season
under the same management, Mrs.
R. E. Metcher, the owner. The Isling-
ton is one of the finest jhotels on the
Les Ohieneaux Islands, located at the
edge of the water, where a breeze from
any angle finds its way to the tourist
and others looking to jspend a delight-
ful'and restful time during the summer
season. The place has a fine boat liv-
ery and is on one of the best fishin
ground's in the North. The meals an
selrvice are excellent, which accounts
for the liberal atronagie. A large ten-
nis court and dlanice hall furnish amuse-
ment. Bem(l; only thlrg/-flve miles
from the Sault, it is an /ideal place for
a drive and a_good dinner.

Getting business started this time is
Bretty hard on the financial battery,
ut when the oar gets going, it sOon
erecharges the battery.

The Travelers Hotel, on East Port-
age avenue, has dompleted the repairs
and changes which have been going on
for the past 'two months. The interior
of the first floor has been finished with
booths on one side where beer is being
served with a lunch_counter and restau-
rant on the other side and a recreation
room at /the rear. Wm. Karras, the

roprietor, is well ﬁleased with has ef-
orts in making the hotel a popular

lace for the tourist, as well as the
ocal trade. )

The Bickford Creamery has decided
to go into the manufacturing of ice
dream., which will be made from cream
taken /from Guernsey cows.

William G. Tapert.

Several stores are spurring hosiery
sales by offering to stamp indelible
initials on the tops. Initialed hose pre-
vent mix-ups, make “personalized”
gifts, they point out.
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Tribute to One of America’s Greatest
Institutions

lonia, July 1 For several years |
engaged in business in the Northwest
and among my friends are those who
were identified with merchandising in
the early days of that section of the
country, their experiences have been
very interesting to me. We can all re-
call the time In Michigan when our
state was filled with prosperous, pro-
gressive communities and a great part
of the leadership was furnished by the
independent merchant.

From these thoughts | have written
this tribute which you may publish if
you care to. A. E. Moore.

Like all human endeavor Independ-
ent Merchandising has at times en-
gaged in abuses and made mistakes,
but in the main its history has been
filled with glorious achievement.

As a pioneer it pushed Westward
through forest and over prairie, shoul-
der to shoulder with the early settlers
supplying their needs often through its
credit facilities at times when they
could not otherwise have existed. In
other American depressions it has ab-
sorbed much of the shock—in a
stronger financial position it has car-
ried many regular customers through
without embarrassment.

As a social institution it has supplied
many in dire circumstances with the
necessities of life, charging those able
to pay a small percentage extra, per-
forming in a painless way the very
things we still have to do for our fel-
low citizens with groans when tax
times come.

Its profits have helped us support
schools, churches and fraternities,
erected business blocks in the local
communities, built and maintained the
kind of homes which are the bulwarks
of democracy. The persontnel of inde-
pendent business have been a part of
the community and have many times
unselfishly furnished both capital and
leadership for those undertakings
which make life worth living. The
principles of independent merchandis-
ing are in keeping with the higher
ideals of democracy and wholly Amer-
ican. Independence, Liberty and Op-
portunity.

Opportunity for free and honest
competition and personal opportunity
for our sons and daughters in the field
of independent manufacturing, inde-
pendent wholesaling and in the retail
business on the main streets of every
town and city in America.

America has never bowed to defeat
in peace, war or disaster, we have
never folded our hands and waited for
the touch of a magic wand, but as our
pioneer forefathers by the steady
clip of their axes built a great Na-
tion from a rugged wilderness so will
we build from economic chaos a finer
and better social system.

Increased patronage for our inde-
pendent merchant means a better mar-
ket for products and produce of our
communities. More money in circula-
tion which will give us the ability to
better support our churches, homes,
schools and other institutions.

These are the fundamentals of a
prosperous community.

The man who is satisfied with little
already has more than that.
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MOVEMENTS OF MERCHANTS

Haw-elf — Ralph  Whimnery has
Opened- a cream buying -station on Riv-
erside Drive.

Negaunee—Mrs. Helma Hill has
opened a bakery at 303 Iron street un-
der the style of the Pastry Shop.

Detroilt—The Sanitary Laundry Co.,
5170 Vermont street, has decrea'sed its
capital stock from $45,000 to $20,000.

Detroit—The Ideal Garment Co,,
160 East Jefferson avenue, has in-
creased its capital -stock from $4,000 to
$10,000.

Williamston*—The Cedar River Coal
Co. has- been incorporated with a cap-
ital stock of $1,000, all subscribed and
paid in.

Detroit—The Monarch Shoe- Co.,
5638 West Fort street, has been incor-
porated with a capital stock of $1,000,
all subscribed and paid in.

Detroit—The Max Company, 957
First Nat’l Bank Bldg., has been or-
ganized to deal in jewelry, with a cap-
ital stock of $2,500, $1,000 being sub-
scribed and paid in.

Lansing— Wolverine  Distributors,
Inc., 1118 South Washington avenue,
has been organized to sell beverages
with a capital stock of $2,000, all sub-
scribed and paid in.

Hamttramck — The Victory Market,
Inc., 2105 Caniiff avemie, has been or-
ganized, -to deal in meats, etc, at re-
tail with a capital stock OF $2,000, all
subscribed and: paid in.

Iron River—The Iron River Funeral
Home Inc., 304 Cayuga street, has
been incorporated with a capital stock
of 100 shares at $100 a share. $2,500
being subscribed and paid in.

Detroit—The Marvin 5¢c to $1
Stores, Inc.. 4546 West Warren avenue,
has been incorporated with a capital
stock of 100 shares at $100 a share,
$6,000 being subscribed and paid in.

Lansing—The Central Michigan Dis-
tributing Co., 121 North East street,
has been organized to -wholesale and
retail beverages with a capital stock
of $2,000, all subscribed and paid in.

Cadillac—S. C. Mattison, formerly
with Widigren market, has purchased
the grocery stock of John, Bell, at 1002
Haring street. The store is in a good
location and jhes stock is well arranged.

Detroit—George J. Lake, Inc., 9250
Forest avenue, East, dealer in groce-
ries, foodstuffs and beverages, has
been incorporated with a capital stock
of $1000, all subscribed and paid in.

Lansing—F. J. Blanddng has sold
his interest in the auto accessores,
parts and service business of the
Blanding Co. on South Grand avenue.
He will continue in the automotive
business.

Detrot—Samiuel Zuiebeck & Sons,
Inc., dealer in wearing apparel for
women and children at 428 Michigan
avenue, also at Dearborn, has de-
creased its capital stock from $200,000
to $25,000.

Lowell—William Christiansen is ex-
panding his ice cream business by in-
stalling a modem machine with a cap-
acity of 150 gallons per hour. He is
enlarging the storage room to take care
of the increased output.

HiWiards—John Rudawski has erect-
ed a modem store and dwelling on the
lot adjoining his gas and oil service
station. A stock of groceries and sta-
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ples has been installed and the store
is now open for business.

Cadillac—Ed. McKernan, former A
& P. chain store manager at Lake
City, lias opened a grocery and meat
market at 902 Hering street. He has a
good location and an attractive store
and reports 'trade picking up.

Holland—Miss Laura Knooihuizen,
proprietor of the Knooihuizen Shoppe,
1 East Eighth street, has removed the
stock of lingerie, hosiery, foundation
garments, blouses, etc., to its new loca-
tion at 13 East Eighth street.

Detroit—The Wayne Furniture Co.,
2921 East Davison avenue, has been
incorporated- to deal in furniture and
household appliances at retail with a
capital stock of 250 shares at $100 a
share, $7,000 being subscribed and paid
m

Detroit—The West Side Distributing
Co.,, 3965 Tilman avenue, has been
organized to deal in beer and other
legal beverages with a capital stock of
$1.000 common and $10,000 preferred,
$6,000 being subscribed and $5,000
paid in.

Detroit—The Grosse Pointe Furni-
ture Co., 13041 East Jefferson avenue,
has merged its business into a stock
company under the style of the Grosse
Pointe Furniture Shops, Inc., with a
capital stock of $25,000, all subscribed
and paid in.

Lansing—The Mills Dry Goods Co.,
108 South Washington avenue, depart-
ment store, has merged the business
into a stock company under the same
style with a capital stock of 26,500
shares at $1 a share, all being sub
scribed and paid in.

Owosso—Fred J. Storrer. dealer in
clothing and furnishings for men and
boys, at 114 North Washington street,
has merged the business into a stock
company under the style of Storrer’s,
Inc., with a capital stock of $7,500, all
subscribed and paid in.

Detroit—A. Jacobs & Co., 140
Twelfth street, has merged its business
into a stock company under the style
of the A. Jacobs & Co. Commission
Merchants, Inc., with a capital stock
of $50,000, $4,000 of which has been
subscribed and paid in.

Detroit—The Be-No Products Co.,,
manufacturer of skin preparations,
with business officers at 423 Stevens
Bldg., has merged the business into a
stock company under the style of the
Be-No Sales Co., with a capital stock
of $10,000, $1,000 being subscribed and
paid in.

Kalamazoo—William U. Metzger &
Son, Inc., 144 North Edwards street,
dealer in ventilating appartaus, roofing,
warm air heating, etc., has merged the
business into a stock company under
the same style with a capital stock of
$10,000, $5,000 being subscribed and
paid in.

Battle Creek—Jay’s MijMinerv, a
state-wide millinery concern -with head-
quarters in Detroit, has taken a lease
on the istore at 47 West Michigan ave-
nue. A modem store front fe being
installed and .modern store fixtures
will be included in the company’s
equipment.

St. Joseph—A syndicate of Chicago
financiers have purchased the local
hosiery mills of Cooper, Wells & Co.,
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including two plants in Decatur, Ala-
closed. There will be no change in op-
bama. The sale price has not been dis-
eration or personnel of the local plant
it is announced.

Naslhvillg—E. L. Kane, who has
conducted a drug store here for the
past eight years under the style of the
Postoffice Pharmacy, has sold the
stock, fixtures, etc., to Fred Elder, of
La-nsing, wdio has taken possession.
Mr. Elder formerly conducted drug
stores at Elkton, also Pigeon.

Cadillac—Andrew Lindstrom has
opened a new grocery, fruit and veg-
etable store at 329 North Mitchell
street. He has- a very attractive stock
and celebrated his opening Saturday,
July 1L Mr. Lindstrom was previously
in the same business -here and his
former succesls twill, wo doubt, be again
repeated.

Detroit—The Pringle Furniture Co.,
2990 West Grand Blvd., has merged
its business into a 'stock company un-
der the same style with a ‘capital stock
of $150,000 preferred! and 35,000 shares
at $1 a share, $30,000 'being subscribed
and $1,000 paid in. The Pringle Furni-
ture Co. at 431 Gratiot avenue, has
changed' its name to the Gratiot Furni-
ture Shops, Inc.

Petoskey—O. A. Porter, who has
been associated with Beese & Porter,
since that firm was established in 1904,
has taken over the entire stock of dry
goods, women’s ready-to-wear apparel
and accessories and will continue the
business with the assistance of his two
sons, George and Richard, who have
been admitted to partnership, under
the style of Porter’s.

The merchants of Cadillac who sell
ice cream are much incensed over the
act:on of Swift & Company in opening
a retail store and entering into com-
petition with them. It seemls to be a
case of another big greedy corporation
wanting to eliminate the home mer-
chant. If they would maintain' the reg-
ular price it would not be so bad, but
they cut the price or increase the por-
tion, so the home merchants can. make
no profit on their product. It is the
same old tactics used by other big
corporaitaonls to gain control of neces-
sities off the people, and which the
governor favored in In's recent veto of
the chain store bill, which passed both
branches of the legislature by large
majorities. He favored the greedy
chains and missed his opportunity to
serve the people.

Manufacturing Matters

Detroit—Ringcrait, Inc., 1007 Met-
ropolitan Bldg., has jbeen organized to
manufacture and sell jewelry, tools and
findings with a capital 'Stock of $5,000,
$3,000 of which has been subscribed
and $2,550 paid in.

L’Anse—The Tillson Bearing Corp-
oration has been organized to manu-
facture and sell roller and ball bear-
ings, make tools, with a capital stock
of 50,000 shares at $5 a share, $2,000
being subscribed and paid in.

Detroit—The Air Conditioning Corp-
oration, 3084 East Grand Blvd., has
been incorporated to manufacture and
deal in air conditioning units, with a
capital stock of 25,000 shares at $1 a
share, $5,000 being subscribed and
paid in.
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Detroit—The Prost Liquid Malt Co.
9920 Knodel avenue, has merged i*s
business into a stock company under
the style of the Prost Brewing Co., to
manufacture and sell beer, with a cap-
ital stock of 300,000 shares at $1 a
share, $110,000 being subscribed and
paid in.

Another Dividend for Michigan
Merchants

All Michigan merchants who
have paid the $25 malt license tax
for 1933 are now entitled to a
rebate of $20 because of the re-
duction in the tax by the Legis-
lature from $25 to $5. Blanks on
which to make application for the
refund will be in our hands for the
use and benefit of Tradesman
readers in a few days.

The Tradesman assisted thou-
sands of its patrons— and several
hundred who alleged they were
“too poor to take the paper”—to
secure the $13 rebate due them
on the oleo tax, providing they
sold no animal oleo. It is now
assisting its friends to secure the
$6 rebate.

Thirty-three dollars is quite a
respectable dividend to receive as
the result of a payment of $3 for
a yearly subscription to the
Tradesman.

For many years we have sold
the Tradesman on a positive guar-
anty that we can make any pro-
gressive merchant $10 for every
dollar he pays us. This year we
have already done better than
that on only two counts— and the
year is only a little over half gone.

No other trade journal of our
acquaintance makes its patrons so
happy in many ways as the
Tradesman does.

Twenty-nine New Readers of the
Tradesman
The fallowing new 'subscribers bave
been received during ithe past week:
M. J. Gearing, Grand Rapids
D. H. Reycrafit, Pdtoskey
Roy Kanouse, Ashton
Ed. Larson, LeRoy
F. E. Willis, Cadillac
Adlaan & Co., Fountain
Mona Lake Boe Co., Muskegon
Heigts
Sanitary Dairy Go., Muskegon
C. B. Curtis, Houghton Lake
D. Klinger, Cadillac
Ed. McKeehan, Cadillac
F. H. Laney, Cadillac
Whaleys Market, Cadillac
F. W. Johnson, Cadillac
Mattison’s Market, Cadillac
Geo. E. Leutzinger, Cadillac
Ellmer Petersons Cadillac
E. R. Heritor, Cadillac
R. L. Phillips, Cadillac
Cadillac Bread Co., Cadillac
John M. Mattison, Cadillac
Albert E. Hoilnuberg, Cadillac
H. L. Roussin., Cadillac
Wim. Lutes, Cadillac
J. J. Gaasibeck, Cadillac
C. D. Stocker, McBain
Conklin Drug Co., Marion
Mrs. A. H. Corwin, Marion
Jay F. Piper, Marion.

You cannot corner a square man.
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Features of the Grocery
Staples

Sugar — Local jabbens jhold cane
granulated; alt 5.10c and 'beet granu-
lated at 4.90c.

Tea—The first hands business in teas
during lthe paislt week has been jrather
broken, uip by what practically amouint-
e<l to 'two holidays. There have been
almost no developments since the last
report, but the situation is still firm.
Consumptive demand for tea is fair to
good.

Coffee—So far as spot Rio and San-
tos, green and in a large wlay are con-
cerned, the market s just about where
it wa's a .week ago, but some of the
cheaper grades are expected to advance
slightly. As to future Rio and Santos,
the week opened a little soft, but later
glained several pointsi, pattily due to
inflation 'Conditions. Maid coffees show
no change from the last report. The
jobbing market for roasted, coffee is
also just about where it has been some
time.

Canned  Fruiitsi—Further progress
was unlade this week toward stabiliza-
tion of the cling peach output for the
coming ydair. Packers 'have agreed ten-
tatively on 9,500,000 cases, which while
above that of the past two years, is
mnel below the so-callled normal 12,-
000,000 cases. In additon, too, the car-
ryover of unsold peaches as of July 1
wias 827,000 cases, as against over
4,000,000 last year and carryovers of
around 3,000,000 cases in, years previ-
ous to that. So that a pack of 9,500,000
cases pretty closely represents what
the country might be expected to con-
sume in the coming twelve months.
With improving business conditions it
might easily prove short. The plans of
the Pineapple Producers’ Assocattion
for 8,000,000 cases of Hawaiian pine-
apple in the coming year, and in addi-
tion' some 1,000,000 cases of pineapple
juice, is likewise well within normal
mconsumption, for stocks of pineapple
still unsold' are negligible. The larger
packs of both peaches and pineapple
thus planned reflect the 'strong statis-
tical position which producers put
themselves in during the past two
years by curtailment of production and
low prices to consumers. The next
year will test how far these lower
prices have won permanent new
friends for these fruits, for undoubted-
ly jconsumption was stimulated by
bargains. If producers can keep a
good portion Of new consumers buying
at the higher prices which will pre-
vail in the coming year, the sacrifices
in price previously made will bring
some return. The controversy over red
sour cherries has been settled in the
MidLwest, with canners agreeing to
pay growers 3c per pound, or three
times the minimum paid last year.
Growers of cling peaches will receive
$20 a ton for No. 1cling .peaches with
$2.50 a ton for surplus buying. Apri-
cots are to he thought on a range up
to $30.

Canned Vegetablest-Along with the
trend toward better prices, nature has
acted in many sections to reduce yields
to such proportions that advances were
in prospect in any event.
crops in. New York state and the Mid-
dle West have shown very .poor yields
and no packers are offering at this
time. Fancy refugee beans are being
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quoted up-State over wide ranges, No.
2s, WihOle, being quoted from $1.25 to
$1.40.

Canned Fish—In the Northwest and
Alaska, salmon prices which are being,
or will be, paid to fishermen, have ad-
vanced Sharply over those of a year
ago. Production of fancy canned sal-
mon on Ithe Columbia River so far has
been light due to floods. Operations
on Puget Sound are soon, to start. If
sockeye fishermen get 65c a fish as
they demand, fancy halves will open
at $1.75, Coast, it is expected.

Dried) Fruits—Dried fruits continued
firm last week, with a Slightly higher
tendency in some items known to be
scarce here. Jobbers reported a fairly
good .post-holiday business, with no
one item, standing out in marked! de-
gree. The local and interior trades,
Operating through the summer season
with as small a stock as possible,
keeps buying very close, but volume
on 'the whole is well up to expectations.
Stocks in the hands of distributens are
moderate to light, which explains frac-
tional gains in some sizes and grades
from time to time. The Coast reports
a steady market all jthe way through.
Spot stocks are in a very satisfactory
position, with prunes well moved' out
and raisins an finie shape. Trade inter-
est continues largely for deferred' ship-
ment, with quotations ruling % to %c
above those for prompt shipment. Car-
ryovers this year will be jnegligible.
The prune pool has made its final offer-
ing to packers at another advance.
Thompson raisins are closely cleaned
up. Reduction, in the new Mjuscate
crop has strengthened this variety. As
regards new crops, the California prune
crop, from present indications, wall
exceed last year’s. Estimates now are
higher, being around 175,000 tons as
against 164,000 tons a year ago. There
wall’ also be a somewhat heavier pro-
duction of dried apples and dried pears.
There will be more dried peaches than
kst year’s short production, but the
marketable tonnage of apricots will
probably 'be less.

Belans and Peasf—Demand for all va-
rieties of dried beans is poor, with
prices easy. The same can be said of
dried peas.

Cheese—The demand for cheese dur-
ing the week has been moderate, with
prices steady to firim; no particular
change.

Niutsi—T he market is active in a rou-
tine way. Buying limited to nearby re-
quirement's and pricels here are firm to
isoimewhat higher. Stocks are light
with practically nothing offered from
abroad*. Frenlch walnuts are practically
cleaned up. Filberts are in light supply
in the several producing markets and
allmondls are rarely offered at any price.
Brazils and pecans have advanced'. The
outlook is for considerably higher
prices in the fall, due to the dollar
depreciation.

Olives—Higher replacement costs
forced 'the spot market for Olives up-
ward. Spanish shipment prices were
stronger because of the insistent ad-
vance of foreign exchange. Consumers
were buying moderately out OF spot
stocks. Sales were at the full list. Most
local dealers were higher in their ideas.
Supplies remained fair, although some
lines were scarce.

TRADESMAN

Review of the Produce Market

Apples — Spys, $1.75 for No. 1and
$1.50 for No. 2; Baldwins, $1 @ $1.25;
Starks, $1 @ $1.25. No. 1 Transparents
comimand, $2.25 per bu., No. 2 $1.75.

Bananas—512 @ 6c per Ib.

Beets—New, 35¢c a dozen bunches.

Beet Greens—90c per lbu

Butter—The market is IZ higher
than a week ago. Jobbers hold plain
wrapped prints at 26}4c and tub butter
at 25}c. Statistoal information is again
more bearish than otherwise. Four
mlarket figures for the day show an
input of 994,993 pounds which sur-
passes a yelar ago by a noticeable mar-
gin. The twenty-isix markets report for
the week is fairly bearish compara-
tively showing 79,447,757 pounds
against 66,184,398 pounds a year ago,
or an excess of 13,000,000 pounds.
Handlers of the actual! butter continue
to operlaite freely against the bullish
side of the market. Liberal hedges
have ben plalced against the stock held
in Storage and unless conditions devel-
op contrary to the current trend of
things, jthere is every reason to expect
heavy deliveries at 'the start of the
delivery period. Home consumer de-
mand hasnot picked up and with higher
retail prices in alll cities compared with
earlier in the year,there will have to be
notable increase in employment tb bal-
ance supply and demand. Bullish senti-
ment, of course, exists in speculative
quarters, traders who firmly believe
the current industrial program will
bring about desired results.

Cabbage — Home grown, $1.25 per
bushel.

Cantaloupes—Going prices for Ari-
zona and California are as follows:

1 R — $3.50
54s 325
Flats ; 175

Carrots—Home grown, 40c per dtoz.
bunches.

Cauliflower—$1.75 per crate contain-
ing 6 @ 9 from Arizona.

Celery—Home grown, 30 @ 40c per
diozen bunches.

Cherries—Sour, $1.50 per crate of
16 qts.; white jsweet, $1.55; dark siweet,
$1.55.

1 Cocoanultsi—90c per doz. or $5.50 per
ag.

Cucumbers—No. 1 hot house, 65c
per doz.; NO. 2, 50c per dozen; bushels
from the South, $3.

Dried Beans — Michigan, Jobbers
pay as follows for hand picked at ship-
ping stations:

C. H. Pea from farmer $2.60
Light Red Kidney jfrom jfarmer__$3.00
Dark Red Kidney from farmer_225

Eggs—Jobbers pay 7j4c per Ib. for
mixed eggs and 8}4c per Ib. for heavy
white eggs. They bold candled' hen’s
eggs at 15¢c per doz., pullets at 13c and
X seconds at 13c. The fact that fresh
eggs in the open market continued sal-
able at a price approximately 7c under
the October futures .seems not to dis-
courage outsiders. OId times), of course,
adopted a more conservative stand be-
cause of ithe mysterious trend of the
imjarket in the face of what ordinarily
would be considered bearish develop-
ments. Yet there is again a lack of
‘Selling and' offerings which are liberal
and which are closely absorbed at the
advanced price. Some distributors con-
tinued jto draw on Storage jSupplies for
quality to the neglect of fresh. Reports
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from the country fail to indicate in-
creased coEedtions and no more than
seasonal receipts comparatively antici-
pated.

Grape Fruit — Present prices are as
follows:

Florida Mar Juice $3.00
Florida Sealed Sweet 3.25
Texas, Choice 350
Texas, Fancy 4.00

Green Beans—$1.75 per bu. for home
grown.

Green Peas—$1.90 per bu. for home
grown.

Green Onions — Home grown, 25c
per dozen.

Green Peppers — 40c per dozen for
home grown.

Honey — Comib, 5 @ 6¢ per Ib,;
strained, 5 Ib. tins, $4.50 per doz.; 60
Ib. dans, 8c per Ih.

Lettuce — In good demand on the
following basis:

Imperial Valley, 6s, per crate__ $4.00

Imperial Valley, 4s and 5s, crate__ 4.25

Hot house, per bushel .60
Lemons—The price is as follows:

360 Sunkist $7.50
300 Sunkist 7.50
360 Red Ball 6.00
300 Red’ Béll 6.00

mMushroom—28c per one Ib. carton.

Onions—California, white or yellow,
$1.85 per sack.

Oranges—Fancy Sunkist California
Valencias are 'now sold as follows:

126 $4.00
i — 4,00
200 4,00
7R — 4,00
252 375
288 375
324 375

Red Ball, 50c per jbox less.
Pars'ley—40c per dozen.
Potatoes—Bonnie grown new solid on

the Grand Raipids market to-day at

$3 per bu. The size was simall. White

Cobblers from jthe CanOlinas and Okla-

homa, $3.50 per 100 Ib. jsack or $6 per

bbl. The cause aif the advance is short
crop and the blight on the Virginia
crop.

Peaches — White from the South,
$1.75 per bushel.

Radishes—12c per doz. bunches hot
house.

Raspberries—Red, $2.50 for 24 pints;
black, $2 for 16 qt. crate.

Spinach—90c per bushel for home
grown.

Tomatoes—Hot jhouse, 7 Ib. basket,

65 centss

" Water Melons—35 @ 45c for Flor-

ida.

Wax Beans—$1.75 per jbu. for home
grown.

Whortleberries — $2.50 per 16 qt.
crate.

Veal Calves — Wilson & Company
pay as follows

Fancy _ _

Good _
Poultry—Wilson & Company pay as

follows:

Heavy fowls _. 10c
Light fowls 8j"c
Ducks _

Turkeys 11c
Geese 7c

I would rather be a beggar and
spend my money like a king than be a
king and spend money like a beggar.—
Robert G. Imgersoll.
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MUTUAL FIRE INSURANCE

A Straight-Thinking Farmer Speaks

A young insurance iinspector called
at an elevator ape cold winter after-
noon to make a -survey and a physical
inspection of the plant.

While warming up a bit by the of-
fice sitove, various jtopics, including fire
prevention, were discussed. The sug-
gestion thalt the plant should be thor-
oughly looked over at the close of each
day’s run evidently did not meet with
an particular enthusiasm on the part
of the mianager. He attempted to dis-
miss the subject with the joking com-
ment that his Mill Mutual insurance
policies were good might watchmen.

At this point in the conversation a
prosperous looking, elderly farmer-
culiCorner sitting around on the other
side of the sitove laid down a grain
trade publication through which lie had
been leisurely browsing.

In substance, he volunteered this:
“You know, Frank. I’ve been listening
in on this talk about a regular nightly
inspection and it set me thinking. This
young fellow or his company has the
right idea.

“I have a fairly nice set of buildings
and some good livestock out there on
mv fanm Always keep them pretty
well insured, too. But the last thing
| do at night is to light a lantern and
take a turn around the terns and yard.

“The* hired man and | are about as
careful as the average, yet you'd be
surprised what | find. A -while back, |
found a twk>-year-old tangled up in
his halter rope so tight that he would
have hung himself before morning
without a doubt.

“Another night, early last spring it
was, one of us hadn’t latched the hog
house door. That last snow we had
was jblowing in on eighty week-old
DurOc pigs that were too tender to
have stood it until morning.

“Many a time | find some of the
stock in difficulties or a gate has been
left open -inviting trouble of one sort
or another.

“Cuuly last week |1 was on my way
hack to the bouse one night after mak-
ing the rounds when | noticed a little
flicker on the roof of the house. Could
see right away what had happened.
Chimney had burned out and had set
fire to the dry leaves in the valley be-
tween the gables.

“Another jhalf hour or less and that
fire would have been all out of con-
trol.
have helped but it wouldn’t have cov-
ered all the loss by any means.

“Never gave it much thought before,
but come to think of it now, that
nightly inspection trip of mine has
saved me a lot of money, not to men-
tion a sight of inconvenience.”

Think it over, men. Supplement your
Mill mutual policy with a policy of
regular inspection of your entire plant
each evening at closing time or shortly
thereafter.

The History of Fire Prevention

Some day the definite history of fire
prevention will be written. It will
make an interesting story. Aknosit all
of human history will be intermingled
with it. Progress began with the dis-
covery of fire, and its blessings—and

What insurance | carry would.
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the world -has been struggling ever
since with the destructive side of fire.
It is one element that can do as miuch
harm as' good.

The first crude efforts to dveel-op fire
quenching apparatus would -seem hu-
morous now. Among the earliest, came
the simplest treatment of all—pouring
water over the blaze from buckets.
Then came crude squirting devices, by
which a small amount of water could
be thrown a short distance. Some of
these, holding hut a gallon or two of
water, required jtwo or more men to
operate. And finally, after centuries
of- evolution, eamle the steam pumpers.
They were refined to a high degree of
efficiency before the day of the motor
truck.

Today’s fire equipment will doubt-
less be further improved upon. But it
represents a remarkably high stage of
development of the weapons used in
this ancient war. The old line manu-
facturers of fire apparatus—who build
fire engines and nothing else—have
given us pumpers and hook-and-lad-
ders that are pliable, fast and depend-
able -to a point undreamed of a decade
ago. And they are a match for even
the fire demon when given half a
chance.

Life and property, since the dawn
of organized society, have depended on
the quality of the fire department. It
is pleasant to know that our anbdem
fire departments with their mscientific-
ally trained personnels and standard
apparatus, are the best in the world’s
history.

Turned His Back on His Own People

The independent merchants of Mich-
igan are very much disappointed with
the veto of the chain store bill by the
governor. The bill passed both the
house and senate by good majorities,
and as the governor in his campaign
declared against the spread of chain
stores, the home merchants expected
he would sign the bill. As it is, the
chain stores rejoice and will go on. with
their expansion program. If the gov-
ernor had studied the chain store prob-
lem, he would- have found the blight
that comes upon every city, town and
village invaded hv the outside chains.
If he would count the empty stores
which appear soon after the advent of
the chains, he would see the vast de-
preciation of property which comes to
a community when the home owned
store is obliged to close. This is one
of the reasons there is such a vast
amount of unpaid taxes and property
the state must levy upon under present
tax laws. The governor says he vetoed
the chain store hill because it would
interfere with the returns from the
sales tax, also because it was confisca-
tory to the larger chains. As to the
returns from the sales tax, this would
in no wav be affected, even, if every
chain store was closed. People simply
would go to the independent merchants
for their needs and pay the tax upon
their purchases. The chain stores have
confiscated hundreds of small mer-
chants throughout the state. That is
what they are organized for—to get
the cream of the trade in every com-
munity where they open. Restricting
the spread of chain stores, owned by
greedy financial interests outside the
state, is all wrong, compared with con-
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fiscating small home merchants, in
the mind of the governor. His sense
of justice and humanity has turned
square around since he made his cam-
paign promises. It is strange -how a
man who claims to have laisit all of his
possessions could desert the home mer-
chants who jhave been the backbone of
Michigan towns and cities—men who
have kept their earnings in jtheir com.-
munities and helped in financing its
mills and factories; men who built
comfortable homes- and the business
blocks and stores which line its streets;
men who paid ‘'heavy taxes to- build
churches, public schools and hospitals.
AM of these men are denied protec-
tion from the greedy corporations,

which aim -to hog every profitable line

FIRE
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of business and to deny American
youth the opportunity to enter into
business life. Why should the gov-
ernor of this great state turn his back
upon his QAN people and. favor the
financial jinterests of Wall street?

E. B. Stebbins.

Regardless of temporary wage re-
ductions, which reduce people’s ability
to buy, we may feel certain that when
our troubles are finally settled the
average worker is going to have more
money, and also more leisure, than
ever before. With an increase in leas-
ure time, ways must be found to get
the best out of it. This will mean an
increase in the desire for education,
and more time for sport and recrea-
tion—Roy D. Chapin.

IS not
“Choosey”

Fire, like Death, is feared chiefly because it can descend so suddenly,
without regard for persons or plans. Your house may escape even a
scorched shingle for twenty-five years—and then, without warning, be
burned to the ground in a couple hours. Your only protection is insur-

ance—and don’t neglect it!

Our records show a pitiable number of

cases where fires have been reported a few days after a lapse of insur-
ance—too late to benefit from past years’ payments. The only sure

protection is constant protection!

I' FINNISH MUTUAL FIRE INSURANCE CO. i
444 PINE ST.

CALUMET |

OUR FIRE INSURANCE
POLICIES ARE CONCURRENT

with any standard stock policies that
you are buying

No interruption in dividend payments
to policy holders since organization

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Michigan

WILLIAM N SENF,

Secretary-Treasurer

m GRAND RAPIDS MERCHANTS
MUTUAL FIRE INSURANCE CO.

A LEGAL RESERVE MUTUAL COMPANY

23 YEARS

OF DIVIDENDS TO POLICYHOLDERS

Affiliated with

THE MICHIGAN RETAIL DRY GOODS ASSOCIATION
320 Houseman Bldg., Grand Rapids, Mich.
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Trucks and Railways Should Work
Together

Public safety in travel demands that
freight trucks be removed as soon as
possible from the state highways, espe-
cially congested trunk lines. As de-
mand for truck transportation in-
creases, so does the size and length of
freight trucks, until it becomes a men-
ace to life and safety; therefore it is
evident these conditions cannot go on
indefinitely and that some system must
be worked out to relieve this danger to
travel by automobile.

The writer has given considerable
thought to this subject and offers the
following suggestions as to what might
be done to jimprove travel amd freight
conditions.  Railways are suffering
from loss of passenger and freight
traffic. No one can see how a com-
munity could get along without the
railroad. It is still needed for long
hauls of heavy freight, such as coal,
lumber, grain, etc. The motor truck
cannot handle this class of freight as
well as can the railways, also long dis-
tance passenger traffic.

Many of ithe Federal and state high-
ways run parallel to railway lines. A
cement pavement could be readily con-
structed upon the railway right-of-way,
each side of the present roadbed for
the exclusive use of freight trucks and
passenger busses. This would provide
one way travel each way, thus increas-
ing speed and safety. Construction of
these paved roads could be made at
minimum cost, as all materials could
be delivered from the rails already
laid. The grade of the railway need
not be followed in laying the pave-
ment, and could vary with the contour
of the ground, thus reducing grading
costs, although the grade of the rail-
way would effect economy in gas and
oil, which might be a greater saving
in the end. In crossing streams,
bridges could be attached to the rail-
way bridge by extending its abutments
and foundations.

On entering towns and cities freight
trucks would divert to regular streets
and highways for delivery to the door
of the merchants. This privilege will
probably be barred in time, owing to
the increased size of trucks and local
traffic congestion. An exclusive high-
way for freight and passenger traffic
may increase the size of trucks, so it
will be desirable to unload freight at
terminals and distribute to merchants
by local trucks of smaller size. It is
quite possible that the time may come
when steel rails will be replaced with
concrete pavement. Freight and pas-
senger trains may be made up of mo-
tors and trailers. As capital has enter-
ed into the construction and operation
of railways, so it will more enter into
the operation of motor freight and pas-
senger lines, which have already spread
over much of the country. Highways
should be reserved for the use of the
public and not be diverted to the use
of motor transportation companies.
Taking this heavy traffic off the high-
ways will add years of life to present
pavements and roadbeds, also lower
upkeep costs and provide greater
safety for human life.
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The present system of railways has
largely outlived its usefulness as a
paying investment. While it performed
a mighty service in the development of
the Nation, like many other methods
it is being superseded by other means
of transportation. Interurbans and
street railways have already succumed
largely: and were it not for the vast
amount of railway securities held by
banks, trust and insurance companies,
the railways would be in a serious
position. The Government has loaned
them vast sums of money, with which
to pay taxes, interest and for needed
equipment, but this cannot go on in-
definitely. The railroads, like the banks,
have got to be re-organized. Holders
of railway stocks and bonds have got
to take their losses, the same as bank
stockholders and depositors. Instead
of the Government loaning the rail-
ways more money for rolling stock,
interest, etc., it could advance funds
for construction of a double track
pavement upon established railway
right-of-way, taking security for the
loams, which, in turn, could be sold to
investors. This advanced steam and
motor system could be placed upon a
paying basis. The paved tracks could
be leased to motor transportation com-
panies, or toll for mileage could be col-
lected from all truckers and trucking
companies, based wupon rates that
would cover interest upon the invest-
ment, taxes and upkeep. The Govern-
ment should see to it that no watered
stock or bonds were sold. The trans-
portation business is virtually a public
utility and should not be made the
football of big speculative interests,
which in .the piast have ruined so mtany
railways, toy diraiming them iof legiti-
mate eariingsi and leaving the Owners
of .their securities holding the bag.

Practically all railroads would have
gone into receiverships some time ago
were it not for the effort of the Gov-
ernment to protect the interests of
bondholders. The evolution of .time add
invention makes obsolete past methods
and neither Government nor any other
power cannot prevent progress. It is
simply up to all lines of business, in-
cluding railways, to modernize as the
world moves forward. In the great
reconstruction program of the presi-
dent and congress, there could be no
more practical accomplishment made,
than to reorganize the railways of the
Nation and make them the exclusive
avenues of hetavy freight and long d:s-
tamice passenger transportation, reserv-
ing the highways for light trucks, and
automobiles. It would be an invest-
ment that would give a quick return as
these double track motor freight limes
were opened. Lt would provide em-
ployment for thousands of idle men
throughout the Nation and restore the
great lindusry of transportation to a
solid financial toasis.

E. B. Stebtoims.

As a means of maintaining sales ac-
tivity at an even year-round level, a
manufacturer of oil furnaces is offering
purchasers a moratorium on instalment
payments during the summer. Only a
small down payment is required on
equipment purchased during the spring
and summer, and! monthly payments do
not start until fall.
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uaker
plces

Absolutely Pure

Beautiful Attractive
Packages

Full Two Ounce Weight

Quality Recognized by
Consumers

Sold by Independent Dealers Only.

LEE & CADY



AN OLDER MAN’S WORLD

At first sight the figures compiled
by a life insurance company on the
average age of our present population
are rather encouraging. More than
half those living in the United States
are below the age of thirty. That is to
say that the majority of American© are
still young, vigorous, ambitious and
not too much disillusioned. Their best
years and most useful work are still
before them.

Yet the .same figures prove that the
civilized world is aging noticeably.
Two causes account for it. The span
of lie-has lengthened steadily in re-
cent years, the birth rate .is decreasing.
More men and women are surviving to
see the far side of fifty, but fewer boys
and girls are being born to replace
them. Those cities, therefore, that have
a relatively high birth rate are credited
with a lower age average, so that New
York is comparatively youthful and
Tokio youngest among the world capi-
tals, with 67 per cent, of its people
under the age of thirty.

Statisticians foresee some curious
consequenses to these phenomena in
the future. The effect of the lowered
birth rate, for instance, has not yet be-
come apparent in population figures,
because so many men and women are
living many years beyond the average
of the last century. But there may
come a time when the effect is sud-
denly felt, as one generation dies at a
good old age and is inadequately re-
placed by its grandchildren.

One social observer, Mr. Aldous
Huxley, has lately looked ahead to the
future world and found the prospect
a little depressing. He compares its
prospective population to the passenger
list of a typical round-the-world cruise,
on which so many tourists are men and
women who can finally afford the time
and: money for extensive travel. Inev-
itably the older folk are in the major-
ity! the younger are too busy elsewhere
to take world cruises. And he sees the
civilized world in similar condition,
peopled by those who live a long time
but have few children to follow them.

The new statistics, derived from the
latest census, show that many cities
are no longer maintaining their popula-
tion levels, except by gains from out-
side. In Berlin and Vienna deaths ex-
ceed births and Paris barely holds its
own. There may soon be a greater gap
between births and deaths in large cen-
ters of population.

RECOVERY ACT THREATENED

It is to be hoped that Donald Rich-
berg’s comprehensive explanation of
the National Industrial Recovery act,
given diuring the past week, will expe-
dite the movement in industry. It has
become obvious in the last week or so
that the progress of the act is at a
rather ticklish stage and that no mis-
takes can be afforded from .now on.

For some reason or other a definite
undercurrent of propaganda against
the law has been gaining momentum
recently and executives are showing
less enthusiasm for the program. There
is something to be said on jboth sides.
Industralists are annoyed because the
smaller industries, whose codes are
more or less ready, must wait until the
large group programs are completed
and they feel that the administration
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is unfair in insisting on higher basic
cost elements without paying attention
to the necessary higher prices except
warning against profiteering. On the
other hand, in preparing their codes,
executives appear to be misunderstand-
ing the intent of the Recovery act.
They seem trying to relinquish as little
as possible to labor and at the same
time thej' draw up elaborate programs,
defining a multitude of unfair practices,
the elimination of which would assist
them in improving profits. It seems
fair to say that no code has yet been
drawn up which would warrant gov-
ernment approval at first glance.

Of course it is too much to expect
that each industry’s code wotdd hit the
bullseye at first shot, hut it does seem
remarkable that so few come anywhere
near conforming to the act’s intent.
Even the cotton textile program, which
was simple and drawn up intelligently,
had to be revised in several important
aspects, and yet it has not been ap-
proved. As for other industries, few
seem willing to go below forty hours
a week, an attitude probably crystal-
lized by the cotton goods proposal,
mnhile the wage scales .suggested are
not calculated to fill labor with joy.
Considering this-, it is not to be won-
dered that threats of rigid government
control are hurled freely.

THE ADVANCE CONTINUES

The rapidly shifting scene dm Lon-
don, where the World Economic Con-
ference threatened to break up at any
moment, kept the business community
in New York on the qui vive but failed
to retard the forward rush of domestic
industry’. The decline of the dollar kept
security and commodity prices on their
upward course, with President Roose-
velt’s announced intention of seeking
the 1924-1925 Zevels through a com-
modity dollar adding a fillip to the rise.

The refusal of business to be curbed
by any foreign developments is reflect-
ed in the weekly index, which has risen
to the highest point since June 15, 1930.
All the major indices, including the
electric power and lumber figures,
surged forward to new highs for the
current recovery. An encouraging de-
velopment was the report that retail
sales of automobiles had rebounded
upward from their recent slackening.
The rapid steel pace "was continued,
although a Iull is expected shortly,
which, it is thought, will he of short
duration. Construction is looked to as
a later impetus to buying. June busi-
ness failures were the lowest in four
ydars.

The rap'd approach of recognition of
Russia by this country, indicated by
the deal for Moscow to purchase 60,-
000 hales of American cotton., had very
favorable repercussions here. Domes-
tic cotton, goods are also expeicted to
find a huge outlet in the Soviet market,
as the Russians Jack facilities for pro-
ducing gray cloth, altough well
equipped wth printing and finishing
machinery.

The administration, hit on a timely
topic when it warned against excessive
purchase of merchandise for specula-
tive purposes. Definite assurance is yet
lack ing that consumers will be able to
absorb the huge volume of goods now
passing into distributing hands.
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FACE FALL PROBLEMS

While the view has steadily gained
ground that Fall retail sales wall show
material improvement over a year ago,
no sfnall array of problems faces re-
tailers as they begin their major buy-
ing operations for the new season. Con-
fronted with higher jwholesale prices
on. most merchandise lines, store exec-
utives are giving considerable thought
to the shaping of their own merchan-
dising policies so as to facilitate the
fllow of goods to consumers most read-
ily.

Included in the major problems cre-
ated by the new conditions are the
establishment of .new price ranges with
due regard for consumer purchasing
power, the training of merchandise ex-
ecutives and buyers to think in terms
of unit sales rather than dollar volume,
the holding of speculation in merchan-
dise to a minimum, and continued rigid
control of expense items.

In thinking of unit sales, there will
be greater assurance that sufficient
units of merchandise twill be in stock
which would preclude Itasls in potential
dollar volume through not having
goods on hand. At the same time there
is gobd reason to believe that no arbi-
trary percentage of increase in units
should be set up. The disadvantage of
such an arbitrary figure its -its tendency
to foster speculation in merchandise.

Indications are that particular atten-
tion will center on the size of the aver-
age transaction. Its size will afford re-
tailers a clue to what may be expected
of consumer buying power and at the
same time will afford a basis by which
store costs during the second half of
the year can be carefully checked.

DRY GOODS CONDITIONS

Making allowance ffor the usual post-
holiday reaction and the .short week,
retail trade was fairly well maintained.
Most stores concentrated attention, on
the clearance of stocks of Summer
goods. Preparations for .showings of
new between-season merchandise and
for August sales events are now being
completed.

Department store trade during June
is estimated1to have been about 4 per
cent, under a year ago. This com-
pares with a recession of 2 per cent,
in May. The larger June decrease is
mainly due to the falling off in sales
during the last half of the month,
traced to earlier anticipation by cus-
tomers of their hot-weather require-
ments.

Twenty-three chain systems, includ-
ing itwo mail-order companies, had a
decrease of 3 per cent, in June sales.
This was the best comparative show-
ing since the early months of 1930. In-
creases for the second successive
month were reported by some of the
chains.

Initial style lines of apparel for Fall
were launched in .the wholesale mar-
kets during the week. Many buyers are
expected to visit the markets jthis week
and early purchasing is expected! to be
on the .most liberal scale in several
years. Activity in textiles, particularly
cottons, subsided somewhat, wth. prices
withdrawn by the mills.

RUG PRICES TO ADVANCE

Reports that manufacturers of floor
coverings will advance prices were
confirmed last .week when leading pro-

July 12, 1933

ducers sent notice of the pending ad-
vance to dealers throughout the coun-
try. Although the noticesl make no
mention of the size of the increases it
is understoodlthat the rises will aver-
age about 15 per cent. All rug prices
were increased from 2 to 7 per cent,
over the Spring levels last month. The
additional increase will put quotations
around 20 per cent, above the opening
Spring levels.

Buyers, discussing the proposed new
ohange in prices, agree 'that the move
was not planned by rug producers to
.stimulate current demand, since most
of the manufacturers now are running
mils iat capacity to fill orders already
on hand. The buyers were inclined to
accept the carpet manufacturers’ ex-
planations that rising prices of raw
material made the second price advance
necessary.

PRICE CONTROL EXPECTED

Proponents of price maintenance ex-
pressed the opinion, during the week
that agreements between manufactur-
ers and distributors ito hold quotations
at fixed levels would be approvedlunder
the Recovery act. A recent letter from
the administration to a manufacturer
of a trade-marked product imdeated
that the law provided for such con-
tracts.

It was also pointed out that the Re-
covery act was partially .modeled on
the Clyde-Kelly bill for control of the
coal industry, offered a few years ago,
and that the measure provided for
price maintenance. The reassurance of
Senator Wagner at hath the House
hearings on the Recovery bill and on
the Senate floor that the act provided
for price maintenance is also cited by
proponents of fixed selling levels. They
are working quietly to arrange such
agreements and it is expected: that
some definite announcements on the
subject will be forthcoming shortly.

COMMODITY DOLLAR VIEWS
President Roosevelt’s proposal for
a commodity dollar, .based on 1924-25
price levels, brought out a variety of
opinions from economists during the
past week. Many were in favor of
it, feeling .that it is one sure way of
miaintaiming the upward trend in prices,
while others, believed that any “tinker-
ing” with, the long-established mone-
tary system of .gold and silver is cer-
tain to have disastrous results.
Proponents of the plan argue that it
is unfair to measure the /wealth and
income of the American people in dol-
lars of a fixed' .gold content when con-
vertibility into gold has been suspend-
edl The plan, it is held, would remove
from our economic system fortuitous
gains and losses resulting from the
fluctuating purchasing power of the
monetary units, would .reward the effi-
cient producer of goods and would pro-
vide .consumerslwith merchandise and
service at the lowest possible cost.

Poise is a quality that cannot be suc-
cessfully imitated. Poise comes only as
the reward of effort at self-control; it
comes out of the weathering of storms.
It grows out of an inner certainty that
you are doing the best you know how,
of being sure of yourself because you
have nothing to conceal. It comes

finally to be forever in the .place of
fear.
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OUT AROUND

Things Seen and Heard on a Week
End Trip

In the flotsam and jetsam of .poli-
tics, where repuitaltionis are made and
uinimade by a isingile act in the twink-
ling of an eye, | have humped into a
peculiar situation in the person of
Frank Fitzgerald—a politician who
keeps ihiis promise's, >0 far as it is hu-
manly possible for a man to dio so in
association with ithe material which
confronts him in the political life of
Lansing. Zach Chandler, the most
astute politician Mlichiigan ever pos-
sessed, used) to isay that an honest man
was one who would) stay bought.
Frank Fitzgerald is the only one now
in the political harness ait Lansing who
appears to regard his promise as a
solemn obligation and actos accordingly.
When the Supreme Court held that the
old license fee for .selling mailt was so
worded that the payment of one fee
would permit the A. & P. and Kroger
organizations to sell mailt in every
stare they conducted' in Michigan, |
wrote Mr. Fitzgerald in some alarm.
He immedlialteiy replied that | need not
worry; that he would see to it that the
Jaw was sO amended that every chain
store would be placed on the same
basis as the individual merchant.
When the legislature ceased to func-
tion, | had not been advised; as to the
fate oif his measure and wrote him for
information on the subject. The fol-
lowing reply reached me lasit Saturday:

Lansing, July 6—Your letter of June
30 requesting information in regard to
the jmalt .tax .law hats been received).

The proposed new malt tax law
which | submitted to you jsome time
ago was .passed by the Legislature, but
was vetoed: by the governor, so did' not
become a law. The tax on malt prod-
ucts remains the same, .s0 that mer-
chants who have on hand malt with
the Qd stamp affixed thereto canmbt
return, these stamps, as they are stall
legal and in the propor amount. A new
issue of stamps was made in February
because of the fact that counterfeits
bald been discovered in several places
on the old! stamp®. All malt purchased
after (the new Issue had to have the
new stamps affixed, but it was. not re-
quiredithat the old stamps be replaced.
It is hard to explain the difference be-
tween the old; and new stamps except
as ito 'the color—the new ones being
yellow and the old ones being orange.

There was an amendment to the
mialt tax law which reduced the license
fee of a retailer from $25 .to $5 a year
and also requires a separate license for
each, place of business. Hereafter ohain
.ctores will have to have a license for
each Place of business, where under
the old law they were permitted to
operate_all their stores under one li-
cense. The reason for reducing ithe re-
tail license fee was that the small
merchant .could not afford to pay a $25
fee on aocotont of the small number of
sales of malt that he made. A great
many of the dealers would not jhave
renewed their licenses if this reduction
hed:, not been made. | expect that those
who paid the $25 fee shortly prior to
the effective date of the new law will
be refunded the difference.

Hugh E. Lillie,
Chief Enforcement Officer.

If Mr. Fitzgerald runs for governor
next year | wall play him up as an
exact antithesis of our present gover-
nor, who has never kept a promise in
his. jlife, so far as | have been able to
learn,, and who has the unfortunate
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faculty of always getting on the wrong
side of every publie question..

| recently received a letter from, Dira-
Lette & Son,, of Weidman, enclosing a
postal card the Kellogg Go., off Battle
Creek, is apparently sending out in
large quantities 'to the customers of the
A. & P., inviting them to call at once
at the A. & P. store, buy a package of
whole wheat biscuits arid get a second
package free. Mr. Dralette enquired if
the independents are to be placed on
the same basis jas the chain stores. It
took some time to get action ion this
matter, but | was finally able to reply
to the Weidlmlan merchant as follows:

. Grand Ra}?ids July 6—I have been a

little delayed .in getting a reply to your
letter of June 23. | wrote the district
sialliasimianeger of the Kellogg Sales Co.
at Detroit, who wrote me be would
have the Western Michigan slales man-
ager call on me Saturday. He did not
call Saturday, but camé in yesterday
and told me that this service is 'aﬁpl_l-
cable alike to indlependeribs and chain
stores; that afny merchant who handles
Kellogg’s whole whe'at biscuit, who
will send the Kellogg Co. 500 names
of his .customers or people he would
like to have as customers, together
with their street .and. positoffice address,
would have 500 postal cards mailed out
to them without a penny of cost to the
merchant. Furthermore, the Kelloggi
Co. will pay the merchant the retai
selling .price for all the cards he can
shbw. ) )

Mr. Gearing not only told me this
was the .policy of the Kellogg Co., but
that | might .announce it in the Michi-
gan Tradesman., so any merchant who
wishes to avail himself of this oppor-
tunity dan do so.
_ Permit me to say | am very glad
indeed to have you bring this matter
to my attention, ‘as you dio. Sinice you
wrote me | have received other letters
of enquiry also. Mr. Geering showed
me cards he bad gotten: out for a good
many country merchants, so this_is
apparently no sudden action or decision
on the part of KelloggE

. A. Stowe.

The betrayal of ithe cause of the in-
dependent merchant by our weak, inf-
efficient and vacillating governor has
been the cause of much corretepond-
enlce and many mass meetings of mer-
chants during the past week, held in
the hope that enough members of .the
legislature can be .influenced to attend
the final adjournment on July 17 to
pass the chain tax bill over the gov-
ernor's veto. One of the most urgent
advO'aates of this plan .its C. L. Clark,
the Greenville dry goods merchant,
who wrote mie ais follows:

Greenville, July 5—In regard to
making a strong effort to get the Ie%-
islators to return to Lansing July 17
and .pass the chain store license bill
sover the veto, | will say that a busi-
ness man, fro.ni Saranac and one from
Greenville Called at our store this
morning and wanted1me to get as many
of the 'business men of .this city as pos-
sible, to go to Lansing July 17 and
help by our presence to register a pro-
test against the veto.

| told them | hadlwritten you sug-
geisting that the Tradesman try to
arouse the independent merchants and
get them to have their legislators
pledge to go to Lansing the 17th and
try to pass, the bill over the veto. They
thought the idea would be of great
value if carried out, and also to urﬁe
all business men who .can jto go to the
Capitol on that date. As.lJar as | am
Comoerned, | would! feel very grateful
if the Tradesman wlould hdlp ns at this
tifme, as it always has in. the past.

uC L. Clark.
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My reply to this letter was as fol-
lows:

Grand Rapids, July 6—I thinkdyou
have gotten the wrong idea regarding
the special session, of the legislature
onJuly 17. )

These special .sessions are a good
deal of a farce, because frequently less
than a dozen members from near by
towns run in to close up the work of
the legislative session. .

My thought is that you issue a call
for a meeting of all organizations and
business men generally to meet at Lan-
sing, Monday, July 10. You will find
that three state associations already
have_ their secretaries there. The dry

odis people in ithe person of Ja'son
E. Hammond, the grocery association
in the person of E. W. Viets, and the
hardware men in .the person of H. W.
Betvig.

The men who attend the meeting—
and. it should be largely attended—
Should pass the ihait rind risk for $1
per .head, which would .probably be
enough to jsend urgent letters o every
member of the legislature, asking him
to .be sure to be on hand' July 17 to
pass the chain, store law over the gov-
ernor’s veto. Letters jshould he sent
to _everK_ member of every assocatibn
asking him to urge the senator or rep-
resentative or both from, his distract
to attend this meeting. In jthat jway

ou wiLl .possibly get out eriough mem-

ers of the legislature to get a two-
thirds vote, which will be necessary to
over-ride .the veto.

If you do this, 1 will play it up the
best 1 know how in jthe Tradesman,
but by all means get a general meetm%
dt Lansing mot later than July 10. |
wbuld be useless to urge merchants to
assemble at Lansing and find only a
dozen, members of the_legislature there
which would make it impossible to
take sulchi action, as you suggest.

E. A Stowe.

Mr. Clairk’ reply to the above let-
ter was as follows:

Greenville, July 7—Your favor of
the 6th at hand and ‘Carefully noted.
Mr. Jaslon HamImond' was in our of-
fice Thursday afternoon, and we had
a long talk about the vetoed chain store
license hill. I charged him with a mes-
sage to you to the effect that we had
already ‘circulated two petitions in
Greenville, one addressed to our State
Representative, Leslie T. Barber, and
the other to C. B. Root, our State
Senator, urging them to go to Lam-
sing July 17 and use their influence and
volie to”over-ride the veto.

Our thought in Greenville was that
these state legislators should ibe urged
by theiir .personally known .constituents
in their own localities, to assume the
obligation in question, and as the
Tradesman goes to independents all
over the state, we feel that, without a
doubt, it would be the most effective
medium available to accomplish this
highly desired and |m|portant purpose.

One of our busimesls men who cir-
culated these .petitions, also urged' the
dealers to go to Lansing on July 17
and we expect independents from all
(t))ver the state to be there in .large num-
ers.

I am planning on attending myself,
and as long as we are launched on the
pro%ram as outlined, 1 hope most sin-
cerely that you will give us your assist-
ance and urge strong and” immediate
action by all independent business mem
in Michigan. C. L. Clark.

In the mneamtme the following letter
came from Mt. Pleasant:

Mt.PleaSarit, July 7—At a meeting
of representative merchants of Flint,
Saginaw, Midland, Glare_and Mt.
Pleasant and other towns, iheldi at the
Durant Hotel, at Flint, Thursday
nllght,_ July 6, steps were taken, to get
all” Michigan legislators to be sure and
be in jtheir places. On adjourniment day,
which is July 17. The object in. view
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being the passing of the chain store
tax hill over. Governor Comstock’s
veto. Much interest was showlni and all
independent merchants are urged, to
use their influence with their represen-
tatives and senators.

Will you give us your usual! co-
operation in this? ~ N."D. Gover Co.

The only discordant note 1 have
heard .in this conmection comes from
the Lamsing State Digest, as follows:

_Some of the lawmakers whose pet
bills got the axe from Governor Wil-
liam A. Comistock are .sending letters
to their fellow members of the House
and Senate urging them to come back
to Lansing, af their own expense, to
override a few vetoes.

It jis >en old idea, but it has never
worked. There is nothing in.the con-
stitution. or the laws that says a legis-
lature cannot hold a bank-up session
on the day of technical adjournment and
revive a lot of vetoed bills. There is
nothing to prevent it passing some
of the bills that were “overlooked in
the final rush” before the practical
adjournment a month earlier.

But, human nature being what it is,
the farmer members stay at home to
et their wheat in before the rains, the
awyer members try to collect a few
«hills for or from their clients and the
business men 'try to pick up a hand in
this new deal .that is going around.

While the .session, was in full swing
things in Lansing looked1mighty im-
ﬁortant. Now that the hoys are” back
ome, Lansing has faded into its prop-
er perspective. It is a nice place to
sgend a Winter, but nothing to brag
apbout as a Summer Resort.

And these bills that caused so much
excitemerit and attention —they, too,
the live ones and the dead ones', have
receded into the background of con-
sciousness. A few weeks ago they were
sufficient ground for bitter fights for
ugly charges. To-day they are not
worth a jtrip to Lansing. ~Especiall
when .the .state would not foot the bll.

In justice to the governor it is only
fair that | state, in .this connection,
that he claims he vetoed the dhain store
bill in the belief that it would' not be
held legal by the Supreme Court. On
the theory that every man is entitled
to a hearing | am pleased to present
this explanation.

I hope every merchant in Michigan
will do all he can in all the ways he
can to right the great wrong the gov-
ernor has done the independent mer-
chants of Michigan in this matter.

Canners tell me that the fruit and
vegetable pack this season will meet
a more hearty reception at the hands
of distributors than, 'has been the cose
for many years past; that the glutted
condition which has prevailed since
1928 has entirely disappeared. None
of the caniners | have talked with ex-
pect to can any blueberries this sea-
ton, due to the smallness df the ber-
ries on account of the drought in the
vicinity of Houghton lake, where a
large percentage of the packing stock
comes from

The collector of internal revenue at
Detroit writes me that merchants have
a month’ grace in paying the $6 fee
for selling uncolored oleo. His letter
containing this information is as fol-
lows:

Detroit, July 8—Reference is made

to your letter dated June 29 relative
to the payment of tax of retail dealers

(Continued on page 231
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Trick Dollar Is an Econom'c Novelty

A well-publicized British Economist
asserts with evident satisfaction that
President Roosevelt in bis now famous
message to the World Conference
made certain proposals new to banks
and bankers but not new to economic
thought. It is evident that the learned
Professor has been able to find a much
more definite and assured meaning is
the President’s words than most ord;~
nar mortals have been able to discover.

At times the President seems to be
espousing the so-called “compensated
dollar” with a fluctuating gold content.
At other points, however, he insists
that ultimate stability in world cur-
rencies (‘presumably in relation to one
another) must be achieved.

A trick dollar stable both in domes-
tic purchasing power and in the for-
eign exchange markets of the worid
certainly is something new in prac-
tical economic thought, whatever it
may be in the pipe-dreams of fantastic
theorists.

So far as the average mortal can
determine, however, the President may
be proposing a system of managed cur-
rency and credit, meaning manipula-
tion of the supply of money and credit
with the object of price control at
home. But such an interpretation of
the President's words also is inconsis-
tent with his demand for ultimate in-
ternational ~ currency  stabilization.
Probably the Professor is rash in as-
suming that either the President or
his advisers themselves know exactly
what they mean.

But whatever is being proposed, it
is certain that no monetary system
that has ever been devised, or ever
will be, whether in “‘economic thought”
or elsewhere, can or will ever be able
to accomplish half what is all too fre-
quently supposed. Relationships with-
in the structure of prices are more im-
portant than the general price level—
whatever that is. Sound conditions of
supply and demand as between the sun-
dry branches of industry and trade are
absolutely essential under any mone-
tary or credit system.

No one in his right mind supposes
that these relationships can be con-
trolled or kept healthy by any sort of
manipulation of currencies or credit.
Foreign exchange difficulties are really,
after all, but a reflection of disordered
conditions in the international trade of
the world.

Monetary and credit systems ought
to be designed to facilitate production
and trade arising out of the economic
needs and desires of mankind, not spe-
ciously and needlessly to stimulate or
exercise Czaristic dictatorship over
these processes. This elementary truth
may appear commonplace, but let its
implications once be fully grasped by
those in authority and many of the
money and credit heresies of the day
would vanish into thin air. The same
is true of such confused thought as
that characterizing the President’s
message to the World Conference.

[Copyrighted, 1933]

New Federal Taxes Which Effect
Business Men

Gasoline Tax—This tax has been

increased’ from Ic per gallon to 1lyic
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per gallon. The a jrers" excise
taxes embodied in the Reveaoe Act of
1932 have beer, extended 6or one year.
This will include the cootlnaat»-
the tax on tires. inner rjbes.
preparations, etc.. furs. ieiareiry. ane

wltbhold said tax and pav thé sante
io thé Coliector of Internai Reveime of
thé distriex in which thé corporation'«
principili piact of duhhcss ts jocattd.
The corporeesod ss insdt listige ¢or tue
tsx.

This is a new form of taxatioe. ano
applies to individuals, estates, iruses
and all other recipients of dividimds
except corporatio'llS

Capital Stock Tax—A tax of $1.00
for each $1,000.00 of "adjuisted declared
value of its capiifd stock as at June
30. 1933, is imposed upon corporations.
This is a new ta

Exces*> Profits Tax on Corporalions
—A tax of 5 per cent, is imposed upon
that portion of the net income of every
corporation which is in excess of 122
per cent, of the "adjusted declared
value of its capital stock.” This is a
new form of taxation.

Deductions on Account of Net
Losses—Heretofore, and under certain
conditions, a taxpayer has been per-
mitted to carry forward into the next
year “nejt losses.” Amendments to the
Revenue Act of 1932 repeal, as of Jan-
uary 1, 1933, those provisions permit-
ting the carrying forward into the next
year of net losses.

Carry-over of Stock Losses Into
Next Year—Losses incurred in con-
nection with stocks that were permis-
sible to be carried forward into the
succeeding year are no longer deduc-
tible in the succeeding year as the pro-
vision permitting the carrying forward
of such losses has been repealed as of
January 1, 1933.

Consoklated Returns — Corporations
with affiliated companies filing consol-
idated returns will he required to pay
an, additional tax at the rate of 1 per
cent, in addition to the regular corpo-
ration tax of 13J4 per cent, effective
for the taxable years 1934 and 1935.

Returns to be Public Records—Un-
der rules and regulations to be promul-
gated by the President, all itax returns
made after the enactment of the Na-
tional Industrial Recovery Act shall
constitute public records and will be
open to public examination and, inspec-
tion,. Raymond H. Berry.

Temporary Reversals Will Not Go
Far

The bond and stock market and

commodities* are making new highs

weekly. This has been accomplished in

the face of all the uncertainty con-

nected with the London Economic
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Conference. The bond market made
new highs m -the face of the refusal of
President Roosevelt to consider staiwii-
ratkvn for control of the dollar. This
factor. connected with the intention of
fee Administration to raise commodity
price levels to a point near 1926, has
created a Question as to the actual out-
look for bonds on this program.

Rep.arts o business continued good.
I The u>Js.i seasonal decline ordinarily
expersisnced along this part of the year
isshstving- noiinfluence. Steel operations
«sere ;5 per cent as compared with 12
per cene a year ago. Carloadings in-
creasa? 8 per cent and electric
péwer prod’action 13.7 per cent. Chain
3 jaies in June were the approx-
imaie level of 1932. Production con-
tirroes to rise and employment and

sy«ails are higher. The estimate of
sfock oi refined copper is declining.
s orne unfavtenable factors, such as pos-
sibilky of he gold abandonment by
Prance; and reopening of banks being
a slow prociess and the fact that much

Crchassng- power is still unavailable,
3re in evidence. Large buying has ac-
exmpanied the rise in prices and indus-
trial earnings are increasing.

The industrial control program of
the Administration is just beginning to
get under way. The \\ orld Conference
will probably continue, temporarily, at
least, as a result of the efforts of the
American Delegation and President
Roosevelt.

Many leading financial writers, while
looking for temporary reversal of the
uptrend, say it will not go very far
and that threats of reaction in business
will be offset by the Administration
with its tremendous powers.

J. H. Potter.

Many kinds of goods are going to
market in new containers nowadays.
Refiners are offered a new spiral-
wound paper container, impregnated
with an impervious coating material,
for retail marketing of motor oils, also
a combination cutter and decanting de-
vice for use with it. Bulk lard is being
shipped in parchment-lined fiber con-
tainers of 20 to 120 pounds capacity.
Small cheddar cheeses will soon be

GREAT LAKES I
BREWING CO.

Bridge Street, Douglas and
Indiana Ave., N. W.
GRAND RAPIDS, MICHIGAN
Telephone 8-1378

—_—

A Home-Owned Brewery, con-
structed on the original ‘site of
the former Petersen Brewery.

This Corporation offers their
non-par shares subject to prior
sale at a price of One Dollar per
share. (One class of shares only)

e —— e = G —-

M

As the Company desires to diver-

sify its shares to the fullest ex-

tent, small investors are welcome
subscribers.

et T S S SN

- ——

cured and retailed in specially devel-
oped tin cans containing valves which
permit escape of gases from the curing
cheese but which bar escape of mois-
ture or entrance of air.

A heathen nation is one that hasn’t
yet stolen all the land it needs.

Analysis of any se-
curity furnished up-
on request.

J. H. Petter & Co.

Investment Bankers
343 Michigan Trust Building
Phone 4417

SILVER FOAM

BREWING COMPANY
MANAGEMENT
Casper Haehnle, Pres.
Silver Foam Brewing Co., is the
present head of one of the oldest
families of brewers in the state of
Michigan. The original Haehnle
Brewery was established in Jack-

son, Michigan, in 1859.

Capable, Successful,
Experienced Brewers

INVITE YOU

To participate with them in the
ownership of Silver Foam Brew-
ing Company.

75000 SHARES

Was the total public offering.
Only a limited number of these
shares are now available at the
original price of

$1.00 PER SHARE
SEND FOR CIRCULAR

SILVER FOAM BREWING CO.

504 Grand Rapids Trust Building.
GRAND RAPIDS, MICH.

——————————————— Phone 80317----------------—

West Michigan's
oldest and largest bank
solicits your account on
the basis of sound poli-
cies and many helpful
services

OLD KENT

B AN K
2 Downtown Offices

12 Community Offiices

COMPLETE INVESTMENT SERVICE

Write or Call Us With Reference to Any Securities

ROGER VERS8EPUT & COMPANY

INVESTMENT BANKERS — BROKERS

81 3-816 Michigan Trust Bldg.

Phone 8-1217



July 12, 1933

Proceed ngs of the Grand Rapids

Bankruptcy Court

June 27, 1933. We have today received
the Schedules, Reference and Adjudica-
tion of Fred F. Schaefer, Bankrupt No.
5288. Who resides at Benton Harbor,
Michigan. Whose occupation is that of
a contractor and trucking. The Sched-
ules show assets of $25.00. all of which is
claimed to be exempt, and liabilities of

$320100 The list of creditors is as fol-
lows:

B. A. Crandall, Berrien County__$ 290.00
John Wallace & Sons Co., St.

Joseph 300.00
Adolph Zurick. Benton Harbor 200.00
Zapf Fruit Pkg. Co., Benton Harbor 20.00
IFred Klaviter, Benton Harbor__ 270.00
Prieb Brothers, St. Joseph 40.00
Reo Garage, Benton Harbor____ 9.00
Producers Creamery Co., Benton

Harbor 2000
Rahn, Dentist, Benton Harbor”- 35.00
Consumer’s Radio, Benton Harbor 30.00
Niagara Furnace Co., Niagara Falls 175.00
Jas. H. Dewey, Benton Harbor__  285.00
Edward Burton, St. Joseph 400.00
D. L. Cabhill. Benton Harbor 65.00
W. A. Kuschel, St. Joseph_*" 85.00
Tobias Blanger, Berrien County 100.00
Hammerslack & Tinkham, G. R. 67.00
Bittner Brothers, St. Joseph_ 100.00
Clyde Rocky, St. Joseph 200.00
Herman Boehm, St. Joseph 280.00
John Mathew, Baroda 200.00

In the Matter of Israel Wepman, Bank-

rupt No. 5255, first meeting of creditors
was held June 26, 1933. Bankrupt pres-
ent in person and by Attorney Benjamin
T. Smith. Creditors represented by Hild-
ing & Baker, Attorneys. Bankrupt sworn
and examined before reporter. Fred G.
Timmer. Grand Rapids, Michigan, trustee;
bond $1,000. Meeting adjourned without
date.
In the Matter of Robert W. Gibson, in-
dividually and d/b/a Gibson Pharmacy,
Bankrupt No. 5227, first meeting of cred-
itors was held June 26, 1933. Bankrupt
present but not represented by attorney;
creditors represented by Raymond W.
Starr and Hilding & Baker, Attys. Bank-
rupt sworn and examined before reporter.
Fred G. Timmer. Grand Rapids, Michigan,
trustee, bond $100; meeting adjourned
without date.

June 28, 1933. We have today received
the Schedules. Reference and Adjudica-
tion of Wilfred N. Frotier, Bankrupt No.
5292. Who resides at Muskegon Heights,
Michigan. Whose occupation is that of
General Manager of Eureka Gas & Oil
Co. The Schedules show assets of
$9,666.26, of which $2,200.00 is claimed

exempt, and liabilities of $19,389.13. The
list of creditors is as follows:

City of Muskegon, pref. taxes_$ 3150
City of Muskegon, pref. taxes__  726.48
Muskegon Heights, pref. taxes__  197.73
W illiam B. Chrystal, Muskegon 1,500.00
Ole Dahl & wife, Muskegon------- 3,500.00

iFrank Chestnutvitch, Muskegon 3,090.00

Bert Ketchum, Muskegon Heights 750.00
Peoples State Bank for Savings.

Muskegon 1,100.00
Household Flnance Corp Muske-

gon 226.86
Ole Dahl, Muskegon 300.00
Colton News Agency, Muskegon 142.00
Tunis Johnson Co., G. R------mmmm- 61.00
The Book House Co., Chicago 5.55
Grossman’s, Muskegon 16.00
Jersey lIce Cream Co., Muskegon 6.75
General Cigar Co., Chicago-----—--- 120.07
Dr. C. L. A. Oden. Muskegon...— 30.00
G. H. P. Cigar Co., Detroit---—------ 82.29
First State Bank, South Haven 71.40
Michigan Briar Pipe Co.. G. 19.20
Stewart Chocolate, Milwaukee.- 47.72
The Abigail, Grand Haven--------— 49.40
W. W. Richards, Muskegon--- 139.92
W. W. Richards, Muskegon 82.74
M. R. Hooker, Muskegon 70.00
VandenBerge Cigar Co.,, G. R.— 18.43
Dr. BeFevre. Muskegon----------n-m-- 5.00
D. A. Schulte, New York 100.00
Conrad Anderson, Muskegon-——- 33.00
F. Jiroch Co., Muskegon 1,800.00
Mary Dee Candy Co., Detroit---—- 69.00
Oil & Gas Journal, Tulsa, Okla.— 3.72
Dr. C. M. Collgnon Muskegon— 23.00
Wm. Smith. Muskegon--------—-- — 75.00
Portis Hat Co., Chicago------------ 250.00
Mich. Home Tele. Co., Muskegon 4.32
Eureka Gas & Oil Co.. Muskegon 330.00
Muskegon Chronicle. Muskegon— 1.18
Dr. 3. O. Foss, Muskegon 20.00
Peoples State Bank for Savings,

Muskegon 4,289.87

In the Matter of Joseph Aloysius Ko-
zak. Bankrupt No. 5230, first meeting of

creditors was held June 27. 1933. Bank-
rupt present and represented by Joseph
Kurzynowski. Atty. Certain creditors

present in person. Claims filed. Bankrupt
sworn and examined without reporter.
Fred G. Timmer, Grand Rapids. Mich-
igan. trustee; bond $100. Meeting ad-
journed without date.

In the Matter of William C. Dennes,
Bankrupt No. 4S40. The final meeting of
creditors has been called for July 18,
1933, at 2 P. M. Eastern time. The trus-
tee’s final report will be approved at such
meeting. There will be no dividend for
general creditors.
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In the M atter of Fred Schaal, Bank-
rupt No. 4830. The final meeting of cred-
itors has been called for July 18, 1933, at
2 P. M. The trustee’s final report will be
approved at such meeting. There will be
no dividend for general creditors.

In the Matter of Edward D. Locher,
Bankrupt No. 5099. The final meeting of
creditors has been called for July 18,
1933. at 2 P. M. The trustee's final report

will be approved at such meeting. There
may be a first and final dividend for
creditors.

In the M atter of Harry Okun, Bank-

rupt No. 5087. The final meeting of cred-
itors has been called for July 18. 1933, at
2 P. M. The trustee’s final report will be
approved at such meeting. There will be
a final dividend for creditors.

In the Matter of U. S. Pressed Steel
Co., Bankrupt No. 5033. The final meet-
ing of creditors has been called for July
18, 1933, at 2 P. M. There will be a first
and final dividend for creditors.

In the Matter of Harry Hyman, doing
business as Hyman Furniture Company,
Bankrupt No. 5028. The final meeting
of creditors has been called for July 18,
1933, at A P. The trustee’s final
report will be approved at such meeting.
There will be a dividend for creditors.

In the M atter of Euce Furniture Shops,
Bankrupt No. 5159. The first meeting of
creditors has been called for July 17,
1933, at 10 A. M.

June 29, 1933. We have today received
the Schedules, Reference, and Adjudica-
tion of George R. Jennings. Bankrupt No.
5296. Who resides at Muskegon, Mich-
igan. Whose occupation is that of a
machinist or lathe operator. The sched-
ules show assets of $32.00 all of which is
claimed exempt, and liabilities of $1,002
The list of creditors are as follows:

Jerry Bergevin, Muskegon 30.00
K. Matuszeski. Muskegon 10.00
Al Sicard, Muskegon 14.00
Budds Jewelry, Muskegon 35.00
Reliable Clothing, Muskegon------ 3.00
Dr. Ernest D’Alcorn, Muskegon__ 20.00
Dr. Shattuck W. Hartwell. Mus-

kegon --------meoeeeeeee 90.00
Hackley Hospital, Muskegon----—-- 35.00
Coston Auto Sales, Muskegon

Heights 59.00
Arthur L. Hale & Rose Hale. Big

Rapids . 60.00
Pleteher Furniture, Muskegon__ 5.00
Douis Larson, Muskegon 0.00
Highland Park Dairy. Muskegon 9.00
Adams Blanket Co.,, G. R 2.00
Gladys Laverne Jennlngs T Mus-

kegon 550.00
Macdonald & Macdonald, Muskegon 40.00

In the matter of George W. Switzer,
Bankrupt No. 5297. The first meeting of
ceditors has been called for July 20, 1933,

M.

a 10 A.

In the Matter of Wilfrid N. Fortier,
Bankrupt No. 5292. The first meeting of
creditors has been called for July 20,
1933, at 11 A. M.

In the Matter of Walter C. Steinke,
Bankrupt No. 5237. The first meeting of
credtiors has been called for July 20,
1933, at 2 P.

In" the Matter of Southlawn Theatre,
Inc. Bankrupt No. 5277. The first meeting
of creditors has been called for July 21,
1933, at 10 A. M.

In the Matter of Filip Granik, Bank-
rupt No. 5287. The first meeting 'of cred-
itors has been called for July 21. 1933, at
11 A. M.

In the M atter of Charles E. Cole, Bank-
rupt No. 5270. The first meeting of credi-
tors has been called for July 21, 1933,
at 2 P. M.

In the M atter of George F. Cornell and
W alter L. Cornell, as co-partners under
the firm name and style of George F.
Cornell & Son, Bankrupt No. 4940, final
meeting of creditors was held June 15.
1933. Trustee present by A. N. Branson;
creditors represented by Cornelius
Wiarda, Thomas K. Perry and Dilley &
Dilley, Attorneys; bankrupt repesented
by Fred P. Geib, Attorney; bidders on
accounts present. Trustee’s final report
and account approved and allowed. Bill
of attorneys for petitioning creditors and
for trustee reduced and allowed. Bill of
attorney for bankrupt allowed as filed.
Balance accounts receivable sold at auc-
tion. Report of trustee under trust mort-
gage approved and allowed. Made order
for payment of expenses of administra-

tion. preferred claims and first and final
dividend of 15.5% to general creditors.
No objection to bankrupt’s discharge.

Meeting adjourned without date and files
will be returned to U. S. District Court.

In the M atter of Herbert H. Menery.
doing business as Menery’s Drug Store,
Bankrupt No. 5276. The sale of assets
has been called for July 25 1933, at 10
A. M. at the premises formerly occupied
by the Bankrupt at No. 955 Terrace St.,
Muskegon, Michigan. The stock trade

consists of a complete drug stock, fix-
tures and equipment all appraised at
$1,224.08. All interested in such sale

should be present at the date and time
above stated.

In the Matter of John J. Rutgers Co.,
Bankrupt No. 5271. The sale of assets has
been called for July 25, 1933, at 2 P. M.
at the premises formerly occupied by the
Bankrupt at No. 19 West 8h St., Holland,
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Michigan. The stock or sale consists of
men’s furnishings, store fixtures and
equipment, all appralsed at $1,531.05. All
interested in such sale should be present
at the date and time above stated.

In the Matter of Paper Products Mfg.
Co., Bankrupt No. 5273. The sale of
assets has been called for July 26, 1933,
at 2 P. M. at the premises formerly occu-
pied by the Bankrupt at No. 101 Schip-
pers Lane, Kalamazoo, Michigan. The
stock for sale consists of papers, ink,
etc., and equipment, also office furniture
and fixtures, all appraised at $4,168.11.
All interested in such sale should be pres-
ent at the date and time above stated.

In the M atter _of Clifford Shank, Bank-
rupt No. 5282. The first meeting of cred-
itors has been called for July 24, 1933,
at 10 A. M.

In the Matter of J. Warren Jones and
Norman D. Mathewson as copartners do-
ing business under the assumed name of
The Sport Shop, Bankrupt No. 5300, the
first meeting of creditors has been called
for July 24, 1933, at 2 P. M.

July 6, 1933. On this day schedules,
adjudication and reference in the Matter
of Philip H. Vinkemulder, Bankrupt No.

5306, was received. The bankrupt is a
farmer of Holland, Michigan. The sched-
ules show total assets of $2,283.64 (of
which $1,344.00 is claimed exempt), and
total liabilities of $2,402.97, listing the
following ccreditors:

Henry J. Troost, Holland $ 300.00
Elce Kleiterp, Vriesland, Nether-

lands 1,176.00
John Bartels, West Olive 400.00
John Stegenga, Holland 500.00
Dr. M. E. House. Holland 11.67
Clarence Rouwhorst, Holland___ 6.30
Henry J. DeWeerd, Holland 5.00
Banner Publishing Co., G.” R._ 4.00

July 1, 1933. On this day schedules,
adjudication and reference in the Mat-
ter of J. Warren Jones, Bankrupt No.
5301, was received. The bankrupt is a
merchant of Big Rapids, Michigan. The
schedules show assets of $6,753.42 (of
total' liabilities of $8,736.65, listing the
which $2,500.00 is claimed exempt), and
following creditors:

City Treasurer, Big Rapids, pref.

taxes $ 8948
City of Big Rapids, water 7.00
County Treas., Big Rapids 120.02
Jay Corsaut, Big Rapids, pref.

labor 204.09
The Permanent Bldg. Loan & Sav.

Ass’n., Big Rapids 700.00
Lewis M. Cromwell & Seymour

Schulot, Detroit 800.00
American Silver Truss Co., Couder-

sport, Pa. 25.00
American Gas Machine Co., Albert

Lee, Minn. 18.84
Athletic Shoe Co., Chicago 24.90
Brown & Sehler, Grand Rapids__ 40.00
Big Rapids Sav. Bank 1,889.92
Binney Auto Parts Co., Big Rapids 39.81
Boydell Brothers, Detroit 1,380.84
Burke Golf Co., Newark, N. 33.14
Bltaendle Hardware Co., Big Raplds 4.90
B. Currie & Son, Big Rapids__ 18.50
Crawford McGregor & Canby Co,,

Dayton, Ohio 76.94
Enterprise Paint Mfg. Co., Chicago 4.86
Grant Storage Battery Co.,, G. R. 24.39
B. F. Goodrich Footwear Corp,

Chicago 24.90
Goodyear Glove Rubber Co.,

Chicago 15.99
General Athletic Products Co.,

Greenville, Ohio 26.02
Paul A. Jones, Jonesvi 18.60
Judson Hardware, Big Raplds 5.58
Colin B. Kennedy Corp., South Bend 25.68
C. A. Lund Co.. Hastings, Minn.__ 10.24
Lowe & Campbell, Chicago 57.00
Michigan Bell Telephone Co., Big

Rapids 14.56
Morley Brothers. Saginaw 151.15
A. C. McClurg, Chicago 50.00
M'ner Brothers. Grand Rapids___ 8.45
W. F. Nehmer, Big Rapids 22.13
Peerless Oil Co., Big Rapids___ 10.00
Pittsburgh Plate Glass Co., G. R. 18.50
Republic Supple Corp., Detroit__ 2.02

Servus Rubber Co., Rock Island, 111 7.74
A. G. Spaulding & Brothers,

Chicago 442.79
Simmons Hardware Co., St. Louis.

Mo. 97.35
Texaco Gasoline Co., Big Rapids 45.00
G. H. Tripp. Allegan 10.00
U. S. Golf Mfg. Co., Westfield,

Mass. 14.40
Wilks Distributing Co., Saginaw,

Mich. 325.00

W ebster & Atlas Nat’l Bank, Boston 86.10
Wolverine Ware House Store.

Pontiac 58.50
John Kantzler & Sons 46.35
Big Rapids Gas Co-- 85.71
Geo. Worthington Co., Cleveland 192.81
W. P. Nisbett, Big Rapids 1,544.40
Bay View Furniture Co.. Holland 45.04
Cattaraugus Cutlery Co., Settle

Valley, N. Y—i 21.00
Citizens State Bank, Big Ra Raﬁlds 55.00

July 1, 1933. On this day schedules, ad-

Judlcatlon and reference in the M atter of
J. Warren Jones and Norman D. Math-
ewson as co-partners doing business un-
der the assumed name of The Sport Shop,
Bankrupt No. 5300, was received. The
bankrupt operates his business at Bi
Rapids, Mich. The schedules show tota
assets of $8,478.42 (of which $2,850.00 is
claimed exempt), and total liabilities of

1
$8,496.55, listing the following creditors:
County Treas. Mecosta Co., Big

Rapids, Mich., taxes $ 8948
City Treasurer, Big Rapids, water 7.00
Jay Corsaut, Big Rapids 180.00
The Permanent Bldg. Doan & Sav.

Ass’n., Big Rapids 700.00
Lewis M. Cromwell & Seymour

Schulot, Detroit 800.00
American Silver Truss Co., Couder-

sport, Pa. 25.00
American Gas Machine Co.,

Albert Lee, Minn 18.84
Athletic Shoe Co., Chicago 24.90
Brown & Sehler, G. R 40.00
Big Rapids Savings Bank, Big

Rapids, Mich 1,789.92
Binney Auto Parts Co. Big Rapids 39.81
Boydell Brothers, Detroit 1,380.84
Burke Golf Co.. New ArKk, R 33.14
Braendle Hardware Co., Big Rapids 4.90
B. Currie & Son, Big Rapids____ 18.50
Crawford McGregor & Canby Co,,

Dayton, Ohio 76.94
Enterprise Paint Mfg. Go., Chicago 4.86
Grant Storage Battery Co., G. R. 24.39
B. F. Goodrich Footwear Corp.,

Chicago 24,90
Goodyear Glove Rubber Co.,

Chicago 15.99
General Athletic Products Co.,

Greenville, Ohio 26.02
Paul A. Jones Jonesville 18.60
Judson Hardware. Big Rapids__ 5.58
Colin B. Kennedy Corp., South Bend 25.68
C. A. Lund Co., Hastings, Minn. 10.24
Lowe & Campbell, Chicago 57.00
Mich. Bell Telephone Co., Big

Rapids 14.56
Morley Brothers, Saginaw 151.15
A. C. McClung, Chicago 50.00
Miner Brothers, G. R 8.45

. F. Nehmer, Big Rapids 22.13
Peerless Oil Co., Big Rapids___ 10.00
Pittsburgh Plate Glass Co., G. R. 18.50
Republic Supply Corp.. Detroit__ 2.02
Servus Rubber Co., Rock Island 7.74
A. G. Spaulding & Bros., Chicago 442.79

Simmons Hardware Co., St. Louis,
Mo. 97.35

Texaco Gasoline Co., Big Rapids 45.00
U. S. Golf Mfg. Co., Westfield,

Mass. 1440
W ilkes Distributing Co., Saginaw  325.00
W ebster & Atlas National Bank,

Boston 86.10
G. H. Tripp, Allegan 10.00

Wolverine W arellouse Store. Pontiac 58.50

John Kantzler & Sons, Bay City 46.35
Big Rapids Gas Co., Big Rapids 85.71
Geo. Worthington Co., Cleveland 192.81
W. P. Nisbett, Big Rapids 1,544.40
Bay View F'urniture Co., Holland 45.04
Cattaraugus Cutlery Co., Settle

Valley. Y 21.00
Citizens State Bank. Big Rapids 55.00

In the M atter of The Sport Shop, Bank-
rupt No. 5300. The sale of assets has
been called for July 27, 1933, at 2 P. M.
at the premises formerly occupied by the
Bankrupt at No. 408 South Michigan ave.,
Big Rapids, Michigan. The stock for
sale consists of sporting goods, paint,
store fixtures, etc. all appraised at
$400.26. All interested in such sale should
be present at the date and time above
stated.

A Business Man’s Philosophy

In. an article about the late John
Grier Hibben, president of Princeton
University, an old graduate recalled a
remark of his to the effect that perhaps
the test of an education came when a
man was thrust into a position of nov-
elty, uncertainty or danger, and that
under such a strain an educated man
should not lose his head.

Wk have had many examples in re-
cent years of men who presumed to
be educated yet who lost their heads
when they found themselves in a novel
position. o i

Moral and intellectual education is
not the exclusive product of colleges.
The college graduate, because he is
equipped with more knowledge of the
past and because his miental faculties
have been disciplined, should have
some advantage over the unschooled
individual.

The rule, however, is not invariable.
Without schooling, some men, en-
dowed with great natural capacity, can
ferret their way jthrough new and baf-
fling problems. They can be trusted
not to lose their heads.

William Feather.

New times bring new duties and also
new opportunities. The man who re-
fuses to move with the times is left
in the rear.
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Retail Grocers and Meat
i tion of
President—Paul

Dealers Associa-
Michigan.
Schmidt, Lansing.
First Vice-President — Theodore J.
Bathke, Petpsk%v. .
Second Vice-President—Rudolf Eckert,
Flint.
Secretary — Elton W. Viets, Lansing.
Treasurer—O. H. Bailey, Sr., Lansing.
Directors—Holger Jorgenson, Muske-
gon; L. V. Eberhard, Grand Rapids; A. A.
Boyce. Bay City; Vincent A- Miklas. Man-
istée; Ward Newman. Pontiac.

Government & Business — Are Happy
Days Here Again?

“Well, 'but something must be done,”
said a business man when enactment
of the Wagner bill was imminent, an-
swering some m:ld strictures on the
plan.. Nothing in present life is more
striking than this attitude of ours to
try anything, risk anything, venture
everything in the hope of speedy bene-
fit, with no thought whatever to the
future.

Expediency has killed more govern-
ments than one. Remember how
Washington in his famous Farewell
Address warned against that? No. We
recall a lot about “entangling alliances”
but the entanglements into which we
now rush so eagerly may prove to be
made of heavy gauge barbed wire.

To perceive that all may not be per-
fect bliss ahead, let us ask to what
character of men is Government con-
trol to be entrusted? With no desire
to detract from anybody, let me quote
one arresting incident. Debating the
Farm bill. Senator Reed said:

“He (Mr. Wallace) would be abso-
lute czar over American industry, and
when we look to see his qualifications
for that powerful position we find that
he could not even keep his own busi-
ness out of receivership, but last fall
his Wallace Homestead Co., which is
the business to which he has devoted
his life, went into receivership. Does
that bode well for the future of Ameri-
can industry—to give that gentleman
absolute, despotic power over the proc-
essing of any textile or food produc-
tion in the United Elates?”

Now the Industry Recovery act is
law and Wallace has the job for fitness
to fill which Senator Reed raised those
pointed questions; and while freely ad-
mitting that a business failure may de-
velop wisdom in any man, yet | know
of only one hue of work for which
failure can be regarded as recom-
mendation for advancement. That is
Governmental work, yet—particularly
in days of extreme stress—we should
ralize.that there is not a thing about
assignment to public office which con-
fers either ability or knowledge on its
recipient.

One close to all this machinery
writes: “It will be decidedly interest-
ing to see what, if any, permanent im-
provement in marketing comes out of
the several experimental programs
with which the National Government
now is playing. Here’s hoping that the
new philosophy does bring better days,
but sometimes | think | see a thing
called human, nature standing by wth
an evil grin on its face.”

Which reminds me of the eagerness
with which grocers cried for beer and
welcomed its return with songs of
Happy Days Are Here Again, and now
many of them sell two bottles daily—
far less in gross than cost of the:r li-
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cense. And, thinking of beer, let us
note this:

That merit alone, price alone, the
willingness of the public to use an
article will not alone promote its prof-
itable distribution. There must be the
right balance between quality, price,
consumer demand or acceptance, and
merchandising jto result in profitable
distribution.

Also the unexpected happens and
human nature comes in. While we
could not have beer freely, we wanted
it. When it arrived' on every corner,
our enthusiasm waned. But, worse
than all that, brewers sought to get
rich all at once, and killed the goose.

Money is just too scarce for many
to pay 10c for a “schnit” or \2/2 for
a bottle which delivers only a fair
sized glass. When once again we can
buy a “schooner” of well-aged real
Lager for 5c, brewers and dispensers
will make real money out of beer.

Incidentally, this is institutional.
Uncle Sam gets less money out of 3c
postage than he did out of 2c, and less
air-mail revenue at 8c an ounce than he
did out of 5c. Perhaps it is a blessing
that our politicians are finding out how
soon they can run up against dimin-
ishing returns; for maybe that is the
only way they will take seriously the
suggestion that they just have to cur-
tail expenditure.

Meanwhile, some grocers are seri-
ously thinking of how they can cope
with inflation, as it comes along. One
hits a striking fact to begin with.

“Advances have been due to supply
and demand, not inflation,” and that
is worth thinking about. It Is the same
idea | had when | said of the various
plans to stabilize milk prices that if
prices should rise because of scarcity
somewhere, wed forget all this arti-
ficial regulation—until next time. And
now look at wheat and other grains!

“Regarding inflation and how it will
affect me, | have come to the following
conclusions,” he writes: “My first
move will be to convert as much of my
book accounts as possible into some
kind of commodity—wood, coal spuds
or anything else obtainable—whether
I can use it at present or not. Thus
I will suffer no loss due to devaluation
of the dollar, and may be able to turn
the stuff when the buying movement
gets well under way.

“My secondlmove will be to keep
fully abreast of the upward movement
of prices—as much ahead of it as com-
petition will allow.

“Both these moves are essential if
I am to live through this coming pe-
riod. | will also keep all my cash pos-
sible in commodities so that, should
inflation run wild, 1 will have my
money in jgoods that will always have
some value rather than in dollars which
may not have any value.

“1 look for things to advance sharply
soon. | do not think that will be
a wholesome advance, because not
based ch supply and demand: but when
the dollar goes down, prices go up and
we shall have to keep in step. | expect
that advance to continue for about a
year, when we shall have another sharp
advance, and another, and another un-
til the dollar is down, to zero.”

“If in the meantime | can keep the
same quantity of stock at all times, |
will be okeh. For, if | have stock val-
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ued at $3,000 now, if the dollar goes to
75¢, my stock will be worth $3750, and
if it goes to 50c, | will then have $4500
value in stock. If | do not pursue this
course, | shall be sunk. It will be just
as hard and take just as careful man-
agement with this condition as with
what we have recently passed through.

“If | thought that when we reached
zero and were forced again to the gold
standard our inflated money would be
redeemedlat par, | would naturally
accumulate as much of it as | could,;
but I shall let the other fellow gamble
on (that. Commodities—sugar, flour,
beans and such staples—will always
have value, even if only a trading
value; and it will be the man who has
such commodities when the crack
comes who will reap his reward be-
cause then once again we shall be on
pure jsupply and demand.”

There, it seems to me, is sound com-
mon sense. At least this man is think-
ing beyond ito-day and the profits(?)
thereof. More, he is planning to take
care of himself. He does not wait nor
hope for anyone to come along and tell
him what to do, nor is he looking
toward any headquarters of associated
or voluntary activities to point the way.
It seems to me that men like that, who
hold their heads level and do their own
planning are apt to be ‘'here, secure,
when some others are missing.

Paul Findlay.

Chain Store Menace To Any Com-
munity

The chain store is a liability to any
community where it operates, accord-
ing to our observation and best judg-
ment. And inasmuch as the chain, car-
ries very little stock at any one time;
pays very low wages to its help; does
not help people when they are in need
of credit; has no delivery which de-
mands the use of extra help nor motor
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vehicles, and pays very little taxes,
either to any community or to the
state at large—this chain store tiax was
the only .means' of collecting one or
two million dolllains frlom capital that
goes out of our state to the Eastern
chain jstore owners—but the Governor
of this great state is, apparently, more
interested in 'the Eastern chain store
capitalist than he is: An jthe welfare of
our own Michigan people and [the home
owned .sltones which are doing so much
to 'build up and to maintain any com-
munity where .their money and their
business is invested.

Before the election, Governor Com-
stock was supposed! to be the friend of
the comtmpn people and the independ-
ent dealers, but when in office he acts
like the .servant of the jcapitalists who
rob the jfarmers; as well as the city and
village people from, whiaft jthey should
receive as a due reward for their la-
bors.

Governor Comstock may be a Demo-
crat all right—and we are glad he is
listed as such—but he is the moist un-
democratic governor which this state
ever had in all its history, if we take
the word *“democratic” in. it© broad
jsense as. being in the interest of the
“common people.”

The money to be collected as a much
needed and: fully justified revenue from
the New York and Other Eastern states
chain store millionaires could have
been used' for the support of our
schools; but the Governor of this state
decided that against the interest of our
Michigan taxpayers and in favor of
the .ouitistate millionaires.

But this is only another chapter of
the 'book dealing with the “new deal”
under the rule Of tine Democratic party
in this state.—Grand Rapids Standard-
Bulletin.

Overhead puts many under.

LILY WIHITE FLOOR

“The flour the best cooks use”

VALLEY CITY MILLING COMPANY

Portland — Grand Rapids

Kalamazoo — Traverse City

JUST WHAT YOU HAVE BEEN LOOKING FOR

PUTNAM’S
ADJUSTABLE
CANDY
DISPLAY
RACK

Strong. Light,
Attractive

Occupies only
15x34 inches of
Floor Space

Six Hinged Lid
Glass Tod Metal
Dlw[a Covers

ith Each
Rack

Jobbers
Supplied by

PUTNAM FACTORY

National Candy Co., Inc.
Grand Rapids, Mich.

The Up-to-date
Way to Sell
Bulk Candy

20 Varieties of
Fast Selline
Items to Select
From

Average Weight
of Candies.
12 Pounds

YOUR JOBBER
Will be Glad to
Give You
Details of This
Unusual Offer

Makers of
GOOD CANDY
for 65 years
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MEAT DEALER

Code Adopted by Retail Meat
Dealers

The National Association of
Retail Meat Dealers, at their con-
vention in Chicago, adopted the
following code which it is hoped
will cut out a lot of discouraging
practices prevailing in the retail
meat business all over the coun-
try:

1. Making, causing or permit-
ting to be made, or publishing
any false or misleading statement
concerning the trade, quality, con-
dition, quantity, nature, origin or
preparation of any product is an
unfair practice. (Grades as estab-
lished by the United States De-
partment of Agriculture.)

2. Making or causing to be
made a defamatory or untrue
statement concerning a competi-
tor, his business, his policies or
his products, is an unfair practice.

3. The giving with products or
articles sold of premiums or cou-
pons redeemable in money or
merchandise for the purpose of
obtaining business is an unfair
method of business.

4. Secret rebates or secret con-
cessions or secret allowances of
any kind are unfair methods of
business.

5. Obscuring the price at which
goods are sold by selling osten-
sibly at a certain price but grant-
ing secretly to the buyer unusual
discounts or terms is an unfair
trade practice.

6. A grower, producer or
dealer selling goods identified by
a special brand name or trade-
mark of which he is the owner
shall be free to specify by agree-
ment with distributors the resale
prices of such identified merchan-
dise, which prices stipulated in
any such agreement shall be uni-
form to all distributors in like cir-
cumstances.

7. Selling at less than cost
(cost including the price paid and
necessary operating overhead)
shall be considered an unfair
trade practice.

8. The practice of manufac-
turers, processors or wholesalers
soliciting or selling agents mer-
chandise at a less price than to
their retail trade or merchandise
other than through the recognized
links in distribution shall be con-
sidered an unfair trade practice.

9. The selling or offering for
sale of meat and meat products,
and poultry, in any other manner
than by one pound weight basis
only (sixteen ounces to pound)
except Federal regulation now in
force, shall be considered an un-
fair trade practice.

10. The selling of any product
below the universal advertised
price in any one unit or units of a
multiple system of stores be
deemed an unfair trade practice.

Be it further recommended that
(the following rules be part of
Recommendation of Code of
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Trade Practices for
Meat Industry:

1. When articles are featured
in advertising, as for example,
products which are advertised at
a price below cost in order to at-
tract customers to the store, the
advertisements shall indicate
clearly the nature, condition and
brand, if any, and the weight
range (as given by the United
States Department of Agriculture
in its market quotations) of the
product being advertised and sold
at a special, and shall make plain
the limitations, if any, on its sale.
A sufficient quantity of the article
shall be on hand to supply pur-
chasers for the period of the sale.

2. Such terms as “Hot House
Lambs,” “Yearling Lambs,”
“Mutton,” “Ewes,” "Wethers”
and just plain “Lambs’ will have
to be settled by agreement of in-
terests to avoid confusion in ad-
vertising and distribution. House-
wives do not understand the terms
“Fed Lambs,” as thev think they
must all be fed, which is true, or
“New Crop,” which may refer to
“Spring Lambs” at Easter time
and some use is made of *Milk-
fed Lambs” to apply only to lamb
from animals under six weeks old.
The term milk-fed veal would
best be applied only to veal from
calves under eight weeks old, and
the term “Spring Lamb” to lamb
from animals under six months
old.

3. In advertising roasts, steaks
or chops, the advertising shall
make clear from what portion of
the animal the cuts are taken, as
for example, “rib roast,” “chuck
roast,” “loin chops, shoulder
chops,” “sirloin steaks,” “chuck
steaks,” etc.

There is too much use of the
term “Prime Native” beef which
probably wouldn’t be as good as
Top Medium from one of the
Corn Belt States and an agree-
ment should be reached on such
tertns.

4. The term ‘Little Pig Pork
Loin” should be applied only to
pork loins weighing less than eight
pounds and pork loins or other
meat and meat products shall not
be sold by piece but weight only.

5. When a large number of
center cut pork chops, and/or the
tenderloin, are removed from a
pork loin, the remaining pieces
shall not be advertised or sold as
“Half Loins.”

6. In view of the ruling of the
United States Department of Ag-
riculture forbidding the use of the
word “Ham,” as a description or
name of anv product not coming
from the hindquarters of a hog,
the picnic, or cured pork shoulder
shall not be referred to as a “Pic-
nic Ham,” “California Ham,” or
by anv other name including the
word “ham.

7. When a large number of
center slices are removed from a
ham, the remaining pieces of the
ham shall not be advertised or
sold as “Half Hams.”

the Retail
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Dairy Products Code

The organized dairy interests
of the country have submitted a
code. That portion of it which
concerns the sale of butter to re-
tailers is as follows:

In making sales of butter to re-
tailers, it is proposed to outlaw,
among other things, the follow-
ing: Secret rebates; advertising
allowances, except as may be de-
termined by the butter council;
brokerage allowances; free deals
or the giving of an allowance
where purchase of butter is made
in combination with any other
product or commodity; premiums
or coupons redeemable in money
or merchandise; guaranteeing a
customer against a market decline,
or protecting him against a mar-
ket advance; sales of butter con-
taining less than 80 per cent, but-
ter fat; back-dating of invoices;
sales of butter in packages other
than standard as established by
the butter council; making of an
allowance to buyers who furnish
their own labels or packages
greater than the fair cost as estab-
lished bv the council.

The following practices would
be eliminated in sales of butter to
retail consumers: The retailing of
butter below cost or below the
official market price for that grade
of butter, on the day sale is made,
plus a fair margin- for overhead;
and the retailing of butter in com-
bination with other goods which
goods are offered in the combina-
tion sale at prices below their act-
ual cost.

Long-Lived Irish Eat Pork

Dundalk, Ireland, has five centenar-
ians—three women andltwo mien—who
attribute their old age to living mainly
on potatoes and pork the Institute oi
American Meat Packers says.

There are also fifty-five “runners-
up”—twenty people between the ages
of 90 and 100 and thirty-five now en-
tering their ninetieth year.

Mrs. Donnelly, who its 103, has never
used spectacles, walks to market twice
a week, and scorns motor omnibuses
and dentists.

“Everything | eat comes from my
own land,” she told an interviewer re-
cently. “Potatoes and pork, milk and
eggs and green vegetables are the
things to keep you healthy.”

Will Be Conducted on a Fairer Basis

Iif the Federal Government regulates
the retail distribution of merchandise
in the same manner as it is trying to
regulate the manufacturers, their prices
and wages, one Can see a more favor-
able battleground! between the chains
and the independent dealers.

With the retail price factor being
sontewhaf, under control, quality and
service will again, take their place in
the forefront of competition. For the
last ddcade the consumer has been
educated to price alone. Except in a
few instances quality and siervilce have
been sidetracked and out prices have
reigned isupreme. Pick up most any
daily paper and scan the advertise-
ments. Cut price is the main appeal to
the consumer. It will most likely al-
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ways ibe in the foreground, but under
the “new deal” quality and: service shall
be abreast of price.

No doubt the chains pointed the way
a few yeans ago with: new store ar-
rangement, open display, cleaner and
brighter stores. Progressive independ-
ents took up these new ideals and
cashed in on them as well as the chains.
Now it is up 'to the independent to
show the way with a real service to
the consumer. People realize that cut
prices soon work around to cut wages.
If the independent merchant will
awaken to his opportunity he can re-
gain much of the business lost to the
chain store.

Chain store managers are bound by
rultes and regulations, whereas the in-
dividual merchant can act according
to the necessity of his own immediate
community. He can find out wihlat it
wants in service and can isuplpy such
service far better than the remotely
controlled chain store.

Probably at no time will retail mer-
chandising be a bed of roses for all
who enter its folds, but at least, under
the new regime, it will be conducted
on a fairer and more equal basis. The
amuilli dealer who works hard to please
his trade can; be certain of a fair re-
turn on his time and money invested.

Sam Sugarsaix.

Not On Sale at the Comer Grocery

In the conduct of a neighborhood
grocery one meets many amusing situ-
ations. The corner grocer brings cheer
and jhappiness to countlesis people in
many ways. He gladldesn the heart of
sthe small boy by the gift of an orange
crate or paper carton, ‘to build some-
thing with.” He brings back hope and
cheer to nearly destitute families- by
extending credit to them in time of
sickness or unemployment.

Service as rendered by the corner
grocer, is expressed in, many different
Ways, but one of the queerest requests
ever to come to mly attention concerned
a young bride who recently moved into
our .section. Her husband bad made
arrangements for credit at the store
and had for a time been, very prompt
pay. Gradually his account increased
until the owner of the store had de-
eded to stop credit. The young couple
seemed to he hlappy together until one
day the young bride appeared at the
store and asked to see the ow*ner. |
informed her he was away, but would
return in a few minutes. She said she
would wlait for him and when he ap-
peared | heard her make this amazing
request:

“Mr. Blank, | wish to go to the
county jseat and staiit divorce proceed-
ings against my husband. He has an
account here and | have no money. To
start proceedings will cast me five dol-
lars and expenses over and! back will
be another five. Will you lend me the
ten dollars and put it on my husband’s
b Il and he can pay you when he pays
the rest?”

Needless to say he did not assist her
to get a divorce, nor did he ever col-
lect the old bill. She persistedland did
get a divorce, but | ‘am sure she real-
ized that a divorce was one thing not
on sale at the corner grocery.

Sam Sugarsax.

It is good business to see that work-
ing conditions are suitable.
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HARDWARE

Michigan Retail Hardware Association.
President—Won. J. Dillon, Detroit.
Vice-President — Henry A. Schantz,

Grand Rapids. . .
Secretary—Harold W. Bervig, Lansing.
Treasurer—William Moore, Detroit.

Field Secretary — L. S. Swinehart,
Lansing.
S'ngle Codes May Serve Several

Groups

Retail codes of fair competition prob-
ably will not be considered Iby tlhe Na-
tional Recovery Administration for at
least tlhree weeks. This has been indi-
cated by Arthur D. Whiteside, asisis-
tant to General Hugh S. Johnson, ad-
ministrator of the act. Mr. Whites.de
is president of Dun & Bcadstreet.

Many retail codes are under way of
preparation, however, and the first was
submitted by the National Retail Dry
Goods Association through its presi-
dent, Lewis Hahn. It has not been
denoted here when the hardware and
related codes willl be submitted, nor
wdiat their breadth will be. The as-
sumption is that there will be codes for
manufacturers, wholesalers and* retail-
ers. The hardware industry, however,
is broad and icovers many products that
are also included in Other lines, such as
motor accessories, etc. The matter of
tying in these overlapping lines is not
a simple one.

General Johnson has said that he
would like to have as many groups as
possible come under one code. This
has been suggested simply because
hearings' on the codes and their opera-
tion would be easier to handle. But,
the administrator jhas pointed out that
it doesnt make much difference
whether groups come in together or
separately.

It is the avowed position of Admin-
istrator Johnson that industries must
solve their own problems before ap-
plying to the National Recovery Ad-
ministration. for hearings. It has been
repeatedly pointed out that the sole
purpose of the law is to put men back
to work, increase mlaiss purchasing
power and assist the stabilization of
industry. The law leaves the widest
scope for free play of individual initia-
tive.

The administrator does not propose
to ibe tangled up in any internal differ-
ences within any industry. He wants
codes 'submitted, iby trade associations
that are “truly representative” of the
industries' they serve, but at the same
timie minorities assuredly have been
pledged their right to be heard if any
phases of the codes are not to their
liking. Anybody wbo wants to can be
heard and will be given serious atten-
tion. Hearings are held in a “gold-
fish bowl,” to use General Johnson's
piquant phrase. The “bowl,” too, was
well filled, not with goldfish, of course,
but with people in all sections of life,
‘industrialists] labor leaders, wholesal-
ers, retailers, and John Q. Public gen-
erally, when hearings on (the first code,
that of the Cotton Textile Industry,
began on; June 27.

“At the hearings, iwhen. any associa-
tion's agreement is presented,” said
General Johnson, “minority opinion
will have a right to be represented and
heard and no agreement tending to
monopoly or oppression of small in-
dustries or minorities will be ap-
proved}—so that it is not necessary to
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form a new association. If you do,
however, it will be called in when the
old, one is heard' and the result will he
the same as if you stayed in and put
forward your minority position at the
hearings.”

Anshvering the question as to wheth-
er one has to join a trade association,
General Johnson said:

“Nolbody has to do anything—except
that, under the termis of this act and
the policy of its execution, everybody
is expected' to conform to this great
economic effort. Any person who
stands apart from it is likely to be un-
comfortable in the eyes of his neigh-
bors and even under the law. It is
easier to too-operate in, groups than
singly—the larger and better organized
the group, the easier it is. Trade asso-
ciations' are going to have a new mean-
ing under this law and at is better all
around to get into them.”

In cases where businesses are in sev-
eral fields, such as the hardware busi-
ness, and are represented in several
associations, it has been asked of Gen-
eral Johnson, as to which one such a
business should favor.

“The law makes no difference in
that situation,” General Johnson hate
pointed out. “Retain your membership
in all. If that gets you into any con-
flict of policy you have ample oppor-
tunity to present your case.”

While “truly representative” trade
associations will control codes it is evi-
dent that the administration does not
propose to permit them to throw any-
thing they please into it simply for
selfish purposes. They must he in the
public interest. There is no intention
of letting any association' imagine it is
the big poo-bah, that can ignore the
right of any welill-mtentioned minority
which asks for a hearing. It is alto-
gether conceivable that many codes
will be revised by reason: of pleadings
of minorities.

Nor is it proposed that one field of
endeavor shall intrude upon the other,
the manufacturer upon the wholesaler
or retailer, or the wholesaler or re-
tailer upon either of the others.

This does not mean, however, that a
manufacturer will not have the right
to say what the resale price of his par-
ticular product may be. The code of
the National Retail Dry Goodis Asso-
ciation: proposes that retailerisi shall
'have their own say as to prices, and
generally this apparently will prevail.
Nevertheless, on special trade-mark,
standard brand lines, proponents of re-
sale price maintenance insist they have
attained their long-deserved victory in
the National Recovery act. They in-
sist immunity from the anti-trust laws
gives manufacturers the right to say
what these resale prices shall be.

The National Recovery Admimistra-
tiom has mot passed upon: this question.
It likely will be interestingly discussed
at hearings, on the National Retail Dry
Goods Association code. The fact re-
mains, however, that the administration
is represented as looking favorably
upon resale price maintenance, assum-
ing, of course, that there is mo wildcat
price lifting which has received the vig-
orous '‘condemnation, of General John-
son.. He proposed that there Shall be
no selling below cost—this is made
illegal—and! reasonable resale .prices, it
is confidently believed, will be permit-
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ted through agreement among manu-
facturers.

“The administration does not con-
template price-fixing as part of its
function,” said Dudley Cates, assistant
administrator. “Price agreements pro-
posed by separate industries alre sub-
ject to approval, if they are not mon-
opolistic in intention or effect or other-
wise opposed to the public interest.”

“In the matter of price fixing, how
about retailers?” General Johnson was
asked.

“The retailers have various reasons
for wanting .to come in on this thing,
he repliedl “They have suffered a
great deal from bad practices. So they
come in here with their associations'
and codes, they have a subject that has
to be attended to.”—L. W. Moffet, in
Hardware Age.

Why San Francisco is America’s

Coolest City

San Francisco, July 10. Nothin%
puzzles tenderfeet as "does reports o
California temperatures, but Eastern-
ers, meaning them peepul that live
from Reno Eastward forget a lot of
things when they think of this State.
F’rinstance: That it is of topography
so varied that within its boundaries are
the two extremes of elevation and de-
pression in the U. S—the highest
mountain and land which lies about
270 feet below the level of the Pacific.
Besides that, there are all the infinite
varieties between, for as you know
climate is a matter not of latitude but
of topography. Next, topography
varies so radically and contiguously as
to make this possible—yes, common-
place—that you may swelter in heat
at 110 deg. in Sacramento and in four
hours driving you can pitch snowballs
and be so cold that you’ll seek the
ingle nook if such can be found—as it
usually can be.

The area of California is 158,000
square miles—roughly, two Michigans
and one Ohio—and those States are
not small at that ... If our thousand
miles of coast line were intersected by
three or four boundary lines on the
map, we would be quite ready to grasp
the variations in climate. Slmplgl be-
cause of such lines we understand that
there my be radical differences be-
tween Virginia and Massachusetts, but
if I)I/ou measure out that distance you
will see it does not equal half our coast
line. So much for generalities. Now
for one or two specific points which
will be helpful to’ understanding. )

The Rocky Mountains make a bl{i
difference, though | am not able to tel
you, scientifically, how or why. But
one factor you can trace out; the
weather of San Francisco and the Sac-
ramento-SanJuaquin Valleys. Get out
your map of California and the enlarge-
ment of San Francisco and vicim}y.
Note the distance between the Pacific
and the Bay across the head of the
Peninsula on which our city rests.
Consider that the trade winds which
prevail from about now to the end of
September blow from West Eastward
and you will see why this city is gen-
erally cool in summer. If you will
allow for absence of such winds in win-
ter you will get the idea of why our
February is sunny, balmy, mild and
clear—except when it rains, which is
not often enough to suit us.

Now follow the line up the Bay,
across San Pable Bay into Carquinez
straits, across which at this writing is
one of the great cantilever bridges of
the world. The next widespread after
San Pablo Bay is Suisun Bay and East
of that you will see the Sacramento
and San Juaquin rivers, the one goin
North to Sacramento and far beyon
and the other leading almost due East
to Stockton. Note that all the land
contiguous to the rivers is low-lying,
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marshy. Marysville, for instance, fifty-
five miles north of Sacto, is only about
eighty feet above the ocean. Now ob-
serve the mountains, East and West
which hedge in the two great valleys of
richly productive soil. The stage is
now set.

In summer months, the sun beats
heavily on the valleys, with temper-
atures of 110 deg. and considerably
more than that in spots. Our Helen
says 110 deg. is but moderately warm
in"Marysville. It should be interjected,
however, that this is not what the same
temperature would be in Grand Rap-
ids, because there is little humidit?/;
but it is quite hot enough at that. Well,
here is what happens: That heat cre-
ates a vacuum because hot air rises.
The vacuum sucks air from the lowest
point, and that, as you see, is the
rivers, and the suction draws a heavy
blast of cold air through our Golden
Gate. That air changes immediately
to fog—the fog horns are blowing hard
right now as | punch this machine.
Sunday afternoon at five, though the
air about me is only slightly hazy.
Often the fog bank is clear cut along
the channel of the Golden Gate and
across the Bay as the draft follows
the vacuum. All of which will indicate
to you how and why it is that our
janitor provides us with steam heat
every morning and every evening of
the year, though the length of time the
pressure is on depends on current con-
ditions, which are far from constant.
But all this shows why San Francisco
is America’s coolest summer city;
though many other plares in California
?re cool and refreshing all summer
ong.

Had another little “sway” (earth-
quake” about midday to-day—just a
gentle one—not even remarked by my
wife, but | felt it as | sat at my desk.
It was not a bit jerky as was the for-
mer one | reported to you—just the
sweetest little swing as If on a ham-
mock. And so endeth this visit—always
enjoyable to me. Paul Findlay.

Received a Burning Impression

'Lansing, July 8—A copy of the
Michigan Tradesman: of June 28 has
been forwarded ito_imie bg my sisiter,
Mrs. V.erburg, of Cedar Springsl The
occasional jeclpes which Come to my
notice always seem like a visit from an
olid friend,” but the issue married! Is
doubly so because df the kind, words
o) aptl¥ expressed regarding the life
of my Tather, the late William Black,
af Cedar Spring®. ) ]

Being .constantly associated, with my
father since that certain May day in
1877, when my presence demanded an
increase in the size of the grocery de-
partment, until 1912 in the business of
‘Black’s Busy Store,” what a flood of
memories come .surgln? back upon
reading your article!’ Incidents and
anecdotes too numerous to mention.
Friends and fades too worth, while to
be forgotten. Like the Herpolsheimers,
the Judsoms, the' Clarks, Frank Jewell,
John and Henry Snitseler, Joe Reed,
of Leonard®, George Newnalll, Byron
Davenport—who is still going stron
I hear—Old Man Ireland, Jennings o
extract fame and a jhost of others.
Possibly | 'should also add that you
made a burning impression on ‘my
young life, for it was at your sugges-
tion one of your linotype operators set
my name in'type and then dropped the
hot metal in 'my ihand! Then, adding
insult to injury, you laughed! How-
ever, you have long since been for-
given.

I want to take this opportunity to
express my appreciation, for the sen-
timents expressed' in the article and to
thank you. Should any of your Out
Around trips .take you to Lansing, it
would, indeed, be a pleasure to greet
you in our office. Lee Black.

Cmtinued indiscriminate predatory
price cutting will ultimately lead to
bankruptcy.
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DRY GOODS

Michigan Retail Dry Goods Association.
President—Thomas Pitkethly, Flint.
First Vice-President—D. Mihlethaler
Harbor Beach.

Second Vice-President—Henry McCor-

mack, Ithaca. .
Secretary-Treasurer—Clare R.

Port Huron.

Manager—Jason E. Hammond. Lansing.

Sperry,

Dry Goods Ass’n Not in the Red

Lansing, July 10. June 30 has been
designated by our board of directors
as the end of our fiscal year, and there-
fore, beginning with July 1 Thomas
Pitkethly, of the Smith-Bridgman Co,,
of ITint becomes President, succeed-
ing Georgg C. Pratt, of the Herpol-
sheimer Co., Grand Rapids.

We have been very fortunate during
the worst year of our existence to have
so able and well-poised a President as
Mr. Pratt. Along with his many duties
he has responded to every suggestion
and has given the Association the ben-
efit of his business judgment and years
of business experience. The entire
membership would wish that Mr. Pratt
could continue in office another year.
Since he is the leader in matters per-
taining to the Grand Rapids mer-
chants organization, he found it neces-
sary to decline re-election to the presi-
dency of our association for another
year.

~ The choice made for his successor
is a very happy one. Mr. Pitkethly
has served as Secretary of our Asso-
ciation for three years and as Vice-
President two years. Not only is he
familiar with all the details pertaining
to the association work, but he is a
business leader in his chosen field in
Flint. In the near future Mr. Pit-
kethly will communicate directly with
our members through the medium of
our bulletins.

Last week we hastily sent to our
members a card giving the schedule of
rates of the Michigan sales tax—De-
troit plan—also the pamphlet issued by
the State Board of Tax Administration
Elvmg the preliminary regulations. We

now that these two pieces of literature
will be carefully preserved and dili-
gently studied.

~ The headquarters of the tax board
is located near our office. If you have
any problems you wish to have solved
with the tax board, we would be glad
to take them up for you. Additional
literature can be secured by writing to
the State Board of Tax Administration,
Lansing. If service is not prompt, com-
municate with this office and we will
see what can be done.

We recentli/ visited Fred H. Nissly’s
store in Ypsilanti and found that busi-
ness with him is much better. Busi-
ness reverses during the last two or
three years have placed a heavy burden
on Mr. Nissly’s shoulders but he
emerges with a smile. He has another
reason to smile, as Miss Bertha J.
Schairer. of Saline, a friend since child-
hood, has become Mrs. Fred H. Nissly.
We learn through mutual friends that
this is a very happy choice and, of
course, Mr. Nissly speaks hlﬂhly of his
new bride. Everybody who knows
them will wish them many years of
happiness.

Several months ago we were in-
formed of Edward W. Vogel’s declin-
ing health. A visit to his home found
him improved somewhat and hopeful
of ultimate recovery. -We were sad-
dened by calling at the store recently
to learn that Mr. Vogel passed away
on March 5 of this year. He was one
of the most genial and interesting men
u]pon whom we have had the pleasure
of calling;—A good merchant, a
banker, a dealer in real estate, and a
man of fine community spirit. With
sorrow we add his name to our roll of
honor of about fifty or sixty other mer-
chants who have passed away since the
organization of the Michigan Retail
Dry Goods Association.
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We can now speak in a more optim-
istic tone than for several months just
previous. Nine members who a year
or two ago expressed a wish to be left
off from our membership list for a
year or two, or “until times are bet-
ter,” have recently renewed their mem-
bership and we anticipate several
others will do the same. We have been
as gentle as possible in soliciting pay-
ments of membership dues. We finish
this fiscal year without a penny of in-
debtedness and with approximately
$100 in the bank. During the three
years just passed your manager has
taken his share of the loss. | am not
gomg to be specific in this bulletin,

ut our board of directors will be in-
formed by a balanced statement by our
treasurer in the near future. But the
record is clear. There will be no red
ink on our statement and the reduc-
tion in the amount of membership dues
and the extending of time to certain
other members has made a very sub-
stantial reduction in the manager’s in-
come. We are happy that the mem-
bers have been so loyal and that we
have had an opportunity to serve even
through these months of depression an
organization composed of men of gen-
erous spirit and high ideals. We want
you to uncover your statements and
send a check as soon as possible. The
money is needed to do our best work.

Jason E. Hammond.

Manager Michigan Retail Dry Goods

Association.

Silk Color Card lIssued

A total of sixty shades are presented
in the regular edition of the 1933 Fall
season silk card, issued last week by
the Textile Color Card Association of
the United States. Outstanding tones
are portrayed on the first three pages
of the card, each accompanied by a
lighter complementary shade, offering
new suggestions for color harmonies.
Among the important key colors thus
grouped are mole taupe and towngrey,
rubylustre and vintage red, stonebeige
and friar brown, blue iris and metallic
blue, frost-gren and Dundee green.
The color conference committee of the
Eastern Millinery Association, in co-
operation with the color card associ-
ation, has recommended fifteen shades
for the early Fall season.

Fur Coat Levels Moving Higher

Rising pelt prices have made for a
notably firm market on fur coats and
quotations on finished merchandise for
retail selling in the Fall will rule higher
than those made on garments for Aug-
ust sales. Most retailers have covered
a substantial portion of their sales
needs and are beginning to place com-
mitments for later shipments. Among
the furs in volume demand which have
experienced the sharpest rise are musk-
rats, Hudson real, Jap mink, kidskins
and a variety of the flat furs which are
finding favor for trimming purposes.
The price increases on skins have
ranged up to 40 per cent, or more over
the earlier levels of the year.

Pequot Sheet Prices Raised

Effective this week, Parker, Wilder
& Co., selling agents, are issuing new
and higher price lists on Pequot and
Ivory wide sheetings, sheets and pil-
lowcases. The Pequot 81 by 99 bleach-
ed sheets are advanced to $1387 a
dozen, while the nine-quarter bleached
sheetings are moved up to 39 cents per
yard. The Ivory 81 by 99 bleached
sheets will be quoted at $11.89 a dozen,
with the nine-quarter bleached sheet-
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ings at 33 cents per yard. Taylor.
Clapp & Beall have made similar lists
on Mohawk and LTica sheetings sheets
and pillowcases.

To Advance Dinner Set Levels

Reports that further price advances
on low-end and medium-price domestic
earthenware will go into effect before
the close of the month are current in
the wholesale market. Producers com-
plain that rising production costs and
the advances made in the prices of the
packaging materials they use make it
necessary to increase quotations. A
price advance of 10 per cent, was made
some weeks ago. Buyers covered their
early Summer requirements just before
the advance went into effect and since
that time purchasing has been re-
stricted.

To Show Fall Millinery Soon

Initial showings of style lines of
millinery for Fall will be launched in
New York next week and the trade ap-
pears confident of a good season, with
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a stronger trend toward better grade
merchandise. Indications are said to
point to marked interest being shown
in velvet hats, in view of the strong
style emphasis expected to be placed
on velvets by the couturiers at their
forthcoming showings. Millinery of
specialty cloths, particularly suede-like
fabrics, is also prominent. The beret
retains its outstanding position.

Toy Volume Steadily Increasing

The volume of toy orders for Fall
and holiday delivery compares very
favorably with a year ago. Both de-
partment stores and mail order con-
cerns have been sending in confirma-
tions on orders rapidly and the fear of
higher prices on later business has
spurred much buying that in the last
few years has not developed until Aug-
ust or later. Manufacturers, however,
are not anxious to book much advance
business owing to the uncertainty over
raw material prices to the end of the
year. Business in wheel goods is re-
ported as particularly good.

MICHIGAN BELL
TELEPHONE CO.

MICHIGAN

CALLS THE WORLD TO PLAY

un-bathing on a thousand beaches ...
the allurement of ancient trails and the thrills

water. ..

sports on land and

of the most modern highways ... forests, hills, gigantic dunes
. Michigan offers an endless variety of summer pleasures thai
mountain and seashore never can equal.

Thousands of visitors spend a great deal of money in our state
each summer, creating employment for many people and adding
to the prosperity of all Michigan. We can increase that business
greatly if each of us will urge others to visit Michigan. We can
contribute even further by spending our own vacations here.

And wherever you go, dispel worry by telephoning home and
office frequently. Call friends to tell them when you will arrive.

Telephone ahead for hotel reservations.

are low.

Long Distance rates
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HOTEL DEPARTMENT

Pretty Lively Traveler for an Old
Chap

Detroit, July 10. It looks to me as
though 1 will never recover for a re-
turn trip to California. Several times
I have prepared an Itinerary that con-
templated visits to my various Mich-
igan friends, but such document proved
to be enforceable in name only, espe-
cially when it encountered the “vari-
ous alibis” of the aforesaid friends.
Here is an example of my “work-out”
of same. One week ago Sunday, | was
at Beulah, visiting my good friends the
Orcutts, happy In the contemplation
of a nice visit with Dr. and Mrs. North-
way, who had just arrived from Mt.
Pleasant, when who should float into
the film but C. G. Phelps, secretary-
treasurer of the Wolverine Brass
Works, Grand Rapids, who insisted
I was needed in that city. Well, I had
the pleasure of a most delightful ride
with the aforesaid Phelps and his en-
tertaining wife, exploring a newly dis-
covered road, landing in the Furniture
City safe and sound and, | might add,
happy. Monday morning early E. A-
(Ernie) Stowe, Jr., approached me with
a mandate indicatini that 1 was to be
the chief actor in a kidnapping episode
and that my next port of entry would
be Bingham, the seat of government
of the Oberlins, Joe and Mildred, near
Traverse City. | had been advised that
the aforesaid Stowe had the slow speed
record for Michigan—nine miles per
hour. He exceeded it. Along North of
Big Rapids | discovered that what |
supposed was a picket fence along the
roadside, was in reality composed of
telephone poles, thirty feet apart. That
the speedometer was not wrecked was
because fate had not so decreed. Well,
in a jiffy 1 was handing out a surprise
to the Oberlins, at their summer cot-
tage on Leelaunau Lake, nine miles
from Traverse City. Those Oberlins
certainly put me through m?/ paces, for
we were in the saddle early the next
morning, the exercises continuing until
6:30 p. m. when | again caught up with
the Stowes, arriving at Grand Rapids
at 10:30; a record for the Glorious
Fourth of 300 statutorg miles. And
my doctor advising me that long drives
were suicidals. We hotel men all know
that the Oberlins have been hotel op-
erators for years starting with Hotel
WhitirE, Traverse City; Hotel Ander-
son, Anderson, Ind.; Hotel Delta,
Escanaba; the New Lenaw, at Adrian,
and, finally, the Monterey, at Janes-
ville, Wisconsin, in which they still
retain large financial interests. "How-
ever, like the proverbial war-horse,
theX are still “sniffing” for evidences
of gunpowder, or, in other words, more
worlds to conquer, and the first thing
| exFect to hear is that they are again
hoteling. Believe me, if they find the
spot, it will be on the broad way to a
success if they operate it. Joe and
Mildred were out in California last
winter and we were all dining at the
Mission Inn, Riverside, when the
earthquake “happened” at Long Beach,
March 10. They were on their way
back to Dear Old Michigan the next
day. | have never queried them as to
the why? | could say more, but | want
to visit them again before | pass out
of the picture.

On our way up to Bingham | met,
for the first time, Frank Doheréy, the
landlord of Hotel Osceola, Reed City,
a brother of my very good friend, Fred
Doherty, who operates the Hotel Do-
herty, Clare, who is the president of
the "Michigan Hotel Association. The
Osceola, formerly the King, has been
reincarnated, and is surely a spick,
span establishment, doing a nice busi-
ness. The Stowe family and myself,
enjoyed a delightful luncheon as guests

MICHIGAN

of Mr. Doherty, and soon after caught
up with Thompson Brothers, who have
the New Northwood, at Cadillac.
Readers of the Tradesman will have
the low-down on both of these institu-
tions on my next visit, which | hope
will be in the near future. They have
invited me to come, believe it or not.

The 48-room Wentworth Hotel, at
Lansing, formerly conducted in con-
nection with Hotel Kerns, by E. A
Richardson, but which has been closed
for some time, has been re-opened for
business by Leo Burke, its present
owner, who will be manager of same.
The hotel has a sun parlor, coffee shop
and fountain, in addition to standard
hotel equipment. The entire buildin
has been remodeled and redecorate
and the rooms have been supplied with
new furnishings at a cost of $10,000.

President Alfred H. Doherty, of the
Michigan Hotel Association, who owns
and manages Hotel Doherty, at Clare,
has set the date for the next annual
convention for Sept. 7 to 9, to be held
at Johnson’s Rustic Tavern, Pruden-
ville, on Houghton Lake. Frank R.
Johnson, regional vice-president of the
association, will be host to the conven-
tion, turning over the entire facilities
of the 1,800 acre resort for this period.
This will be the first convention to be
held in many years at a summer re-
sort, rather than at a commercial or
group of commercial hotels. The meet-
ing of the executive council of the
M. H. A. will be held on the 7th, fol-
lowed by business meetings all day
Friday, “carrying over to Saturday
morning if necessary. The remainder
of the time will be given over to sports
available at the resort.

E. B. Gill, one of the owners of the
Tavern, at Central Lake, has assumed
active management of the hotel, which
was formerly conducted by the late
Frank Irish, former manager of the
Roosevelt at Pontiac. Mrs. Gill handles
the catering department.

Fred Worcelboer has succeeded S.
Lloyd as manager of Ye Olde Channel
Inn, on Lake Michigan and White
Lake, at Montague.

Joseph H. Miller, proprietor of
Hotel Plaza, Mt. Clemens, has com-
pleted his program of rehabilitating
that institution, which will prove at-
tractive to incoming guests.

Hotel Scott, at Hancock, has opened
a new coffee shop which will be known
henceforth as the Spanish Tavern. The
Tavern occupies a site adjoining' the
hotel, and naturally is finished along
Spanish lines.

Karl Gruschinsky, formerly of Port
Huron, has succeeded M. J. Welsh,
who owned and operated Winter Inn,
at Greenville, for many years, and is
already making extensive improve-
ments on same. Henceforth part of
the lobby will be used for restaurant
purposes and the entire hotel is to be
redecorated and refurnished.

Herbert A. Kline, Publicity manager
of Hotel Book-Cadillac, Detroit, was
elected one of the vice-presidents of
the National Greeters, at their annual
convention at Louisville recently. Mr.
Kline has an extensive acquaintance
among Michigan hoteliers and is de-
servedly popular. | had the satisfac-
tion of making his acquaintance while
at the Morton Hotel recently.

Editorially the Plotel World, warns
prospective  hotel investors against
taking too much stock in reports of
business improvement in hotel earn-
ings: “One of the less happy features
of the present inflation period is the
exaggerated idea some owners have of
the future earning capacity of hotel
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properties upon which leases are ex
piring. Unless they are careful, these
owners are due for unpleasant experi-
ences, especially if they try to operate
the properties themselves, or lease
them to less capable operators with
similarly exaggerated ideas of what
the future is to bring forth.”

At the Morton Hotel, Grand Rapids,
the other day | ran across an old Ver-
beck Tavern patron, A. D. Carr, whom
I had not met for many years. Mr.
Carr is in the financial field, selling
stocks, and represents the Jefferson
National Life Co., with headquarters
at Detroit. Another insurance repre-
sentative, a most agreeable recent
acquaintance, is Frank S. Mack, super-
intendent of agencies for the state of
Michigan, for the Detroit Life Insur-
ance Co., who has been in the field for
fourteen years. Eddie Moran, of the
Morton Hotel, appointed him as my
chauffeur-de-luxe, for a journey from
Grand Rapids to Detroit and he acquit-
ted himself wonderfully, besides being
a most interesting traveling companion.
He can consider himself on my re-
serve list for all time.

Accidentally | ran across J. C. Force,
who conducts Pratt Lake Inn, known
to all fregenters of the highway from
Grand Rapids to Lansing, via Port-
land. My earlier acquaintance with
Mr. Force was when he was an oil
salesman and stopped at the Hartford
House, Hartford, one winter when |
was conducting for Roy Hinckley, dur-
ing his absence on a trip to Honolulu,
several years ago. He runs a very
attractive establishment.

Many pleasurable hours have | spent
under the roof of the Morton Hotel, at
Grand Rapids. The sensation of true
hospitality has given me a thrill from
the very 1nauguration of the new Mor-
ton service by the late W. C. Keeley,
through the regimes of W. J. Chitten-
den, Jr., C. W. Taggart, Arthur Frost,

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All

room and meal rates very reasonable.

Free private parking space.
JAMES HOEKSEMA, Manager
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MORTON
HOTEL

Grand Rapids* Newest
Hotel

400 Rooms .-

RATES
$2.50 and up per day.

400 Baths

"A MAN IS KNOWN BY TKB
COMPANY HE KEEPS™

That Is why LEADERS of Businas*
and Society make their head-
quarters at the

PANTLIND
HOTEL

"An entire city block of Hospitality*

GRAND RAPIDS, MICH.
Rooms |2.26 and up.
Cafeteria - Sandwich Shop

HOTEL

CHIPPEWA

MANISTEE, MICH.

Universally conceded to be one of
the best hotels in Michigan.
Good rooms, comfortable beds, ex-
cellent food, fine cooking,
gerfect service.

Hot and Cold Running Water and
Telephone in every Room.

$1.50 and up
60 Rooms with Bath $2.50 and $3
HENRY M. NELSON, Manager

Park Place Hotel
Tn» -erse City

Rates Reas rabie—Service Superb
— Location Admirable.

GEO. ANDERSON, Mar.
ALBERT J. ROKOS, Ass’t Mor.

New Hotel Elliott
STURGIS, MICH.
50 Baths 50 Running Water
European
D. J. GEROW, Prop.

Occidental Hotel

FIRE PROOF

CENTRALLY LOCATED
Rates $2.00 and up
EDWARD R. SWETT, Mgr.
Muskegon .. Michigan

Columbia Hotel
KALAMAZOO
Good Place To Tie To

HOTEL ROWE

We have a sincere
interest in wanting to
please you.

ERNEST W. NEIR

MANAGER
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and now the new management of Phil.
A. Jordan. Many another “waif” has
discovered it as a “home away from
home.” Three years since, with the
aforesaid Arthur Frost as manager,
and Eddie Moran as his assistant, |
found it a restful oasis after an ab-
sence of several years, and last week
I renewed my pleasures in that estab-
lishment, on a cordial invitation from
Manager Jordan, who insisted on my
“helping” myself “to anything | saw
or desired.” The Morton is the same
old institution operated by the hospit-
able and versatile Pantlinds of nearly
a half-century a?o. It has been sup-
plied with entirely new apparel, to be
sure, but the atmosphere of hospitality
still lingers. In the Tyears of my ab-
sence the changes, if any, have been
along the lines of improvement. Cer-
tainly everything has been “kept up,”
s0 to speak. There is an ever existing
condition of “newness” which appeals
to the guest who frequently patronizes
modern caravansaries which carry evi-
dences of erosion and decay. None of
that around this tidy establishment,
which is provided with every modern
convenience known in hotel excellence.
Mr. Jordan, who was transferred from
the Detroit-Leland some time ago, is a
most capable and genial administrator
of its affairs, in which he is ably sup-
ported by the self-same Eddie Moran,
as_assistant manager, and a corps of
efficient helpers who greet you with
evident sincerity and send you away
with a desire to return at your earliest
opportunity. In addition to the attrac-
tive public rooms, consisting of the
spacious lobby, ball-room and conven-
tion halls, the facilities for “feeding
the brute” are up to the minute. There
are the state and regular dining rooms,
a cafeteria in which appetizing foods
are served at a commendably low
price, and in addition thereto we find
a mens’ grill as well as a fountain
room, conveniently approached from
the lobby. The food Is excellent, as
most of us know, and, better still, much
in demand. 1 like the Morton and
everything about it and certainly will
carry back to California pleasant rec-
ollections of everything which happen-
ed to me there.

A Los Angeles newspaper, of re-
cent date, speaks of an overland train
leaving that city for Chicago with thir-
teen coaches, and less than a dozen
assengers, destined for the world’s
air city. It also makes mention of the
fact that hundreds of “motorcades” are
daily leaving the City of the Angels,
comprl_smg an average of five cars
each, in defiance of the edict of the
rail organization which, though offer-
ing a fair rate, limits the return use of
its tickets to twenty-one days. Even
from Detroit the railroads are adver-
tising round-trip rates at surprisingly
low figures and allowing thirty days
for final return. Is it any wonder that
the public seem perfectly willing to
build hi(t;h\_/vays for the use of public
transporfation when the railroads act
up the way they do?

Mrs. Ethel Leavens, of Chicago, has
purchased the Chicagoan Lake Resort
and plants to erect a $25,000 resort hotel
on jthe property, between Chicagoan
and_ Indian; Lakes. Eight cottages, the
damice pavﬂlon) andlother jbuildings twill
be renovated and repaired, the beach
will be improved and ithe grounds land-
scaped. Construction of Ithe hotel will
start late this -summer and will be
ready for the 1934 season.

Frank S. Verbeck.

A school for making slip covers and
draperies has helped a St. Louis de-
partment store move fabrics. An expert
shows women customers how to meas-
ure, cut, fit and sew covers, and book-
lets are also distributed which give de-
tailed printed instructions.
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Veto of Prison Products Bill Due To
Misunderstanding

The Muntshaiw-Karwick Prison Prod-
ucts ibll was vetoed by (the Governor
solely on the ground that the powers
of the act are given to the State Ad-
mlinastraltive Board rather than to the
Prison Commission. The veto can. be
explained only as due .to a misunder-
standing of the provisions of the bill,
since the powers and duties provided
for cannot jlegally or logically be vested
in any authority other jthan Dhe State
Administrative Board.

The bill does not deal' with the man-
agement of .prison or .prison industries,
but with relations between these, on
the one hand, and the consuming in-
stitutions and departments and the
public on the Other. In these relations,
the Prison Coimmission is and should
be an interested party and 'the Admin-
istrative Board a mediating authority.

Under the Constitution and exist-
ing laws, the Administrative Board,
elected by the people, ,is the general
co-ordinating authority of the State,
and has final control over the prisons
and all other state institutions and de-
partments concerned. Purchasing for
both the prisons and the other institu-
tions involved is exclusively a function
of jthe Administrative Board, acting
through its secretary, who is the State
Purchasing Agent. This Board is a
general directing and policy-determin-
ing authority, and has supervision of
atl acts of the Prison Commission.

The State Prison Commission is a
division of the State Welfare Depart-
ment, vested with .the direction of the
prisons and prison industries. Its du-
ties are supervisory, practically all its
functions being delegated to the prison
wardens, and its authority limited as
follon®: “All powers and authority
hereby granted shall he subject to the
supervision of the State Administrative
Board.”

The Prison Commission is subject
to change at any time in the number,
character, and personnel Of its mem-
bers. At the 'beginning of the present
administration it consisted of five mem-
bers and a secretary, having no other
official position. These were replaced
with four ex-officio members and re-
cently one of these was eliminated by
action of the Commission itself in abol-
ishing the office by virtue of which he
was a member. Obviously, a Commis-
sion of this type is not a proper policy-
determining authority. It is an exec-
utive commission whose function is to
carry out policies determined by the
Administrative Board.

The functions assigned) to the Ad-
mmestrative Board in the Munshaw-
Karwick aict are as follows:

Determining the advisability, in the
pubic interest, of prison production of
supplies for various state departments
and agricultural! consumption, and of
the sale of prison, products to or their
purchase from other states. This is
obviously not a type of function suited
to a prison authority.

Direction of a single authority
through wham transactions in prison
products must be conducted, and by
whom such goods are purchased for jthe
prisons themselves and other state in-
stitution® and' departments. This agen-
cy is already established and function-
ing in precisely this manner in jthe of-
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fice of the State Purchasing Depart-
ment, which must be a function of the
State Administrative Board.

The third responsibility created by
the act is that of “causing provision to
be made” for the devoting of the pris-
on industries to the production of the
institutional and departmental require-
ments, and for their use and consump-
tion, by those institutions and depart-
ments. The Administrative Board is
the authority which must “cause provi-
sion to be made” by directing the
Prison Commission to ,so do, and is
certainly the only authority which can
have control over the institutions and
departments in reference .to the prod-
ucts which they purchase and consume.

It will therefore be seen that none of
the powers or duties created by this
act could properly be vested in the
Prison Commission, and it was for pre-
cisely this reason that the authority
was centralized and perfectly co-ordi-
natedlin the Administrative Board.

John H. Schouiten, President of the
Michigan Council on Governmental ex-
penditures, and A. T. McFadyen, Sec-
retary of the Michigan Commercial
Secretaries Association, have sent out
most urgent letters to their respective
members, calling attention to the neces-
sity of enacting the jhill -over the gov-
ernor’s signature on July 17.

Represents a Broken Heart and a
Broken Spirit

When | read your column, entitled
“Proceedings of the Grand Rapids
Bankruptcy Court” from week to week
I do so with much -the same feeling as
I look over ithe Obituary column in the
daily paper. | -like rather to call it the
“Grand Rapids Business Obituary,” as
so .many of the businesses listed) of late
are ones who have made a hard: fight
to keep going and at last have had to
}succumb to bitter and jhumiliating de-
eat.

When | see the names of respected
business men. appearing in that list it
seelms | can picture a broken heart and
a jbroken ispirit and | wonder if perhaps
-they could and would hang on a little
longer, especially in view Of the busi-
ness outlook to-day, if .someone hadnt
tightened the screws on them a little
too tight.

Perhaps the same one who exerted
the pressure was, in turn, the victim
of pressure from someone else along
the same line. | believe that those who
force people into bankruptcy to-day
are merely jhurting themselves. They
iStand to lose more than to gain. Per-
haps nine out of ten merchants to-day,
if pressure were brought to bear upon
them, woull-d be found insolvent. How
much better o permit those Who have
the courage and self-respect to want to
pay their honest debt a little leeway,
allow them a longer Stretoh of (time to
meat'tibair Obligations.

Many a man wiho returns to work
will find himself confronted with lower
wages and at the same time an accum-
ulation of bills which it probably will
take -him five years to pay up at his
present wage jscale. Any decent, self-
respecting man will want to pay such
debts, but he has done without so miany
things he reallly needed -that even the
pleasant ‘thought of resuming work
will be dimmed by the thought of the

17

years of bondage to old debts he must
face.

May the powers that be in the field
of creditors be satisfied with a small
amount paid regularly. Then our mod-
ern slaves .may also be emancipated
with a preserved self-respect.

Since practically all business is done
on a credit basis, co-operative leniency
would act much as a boomerang.

John Sinclair.

Glass Trade Outlook Bright

Entering the last half of 1933, the
glass industry generally anticipates
the mlost active production for a bix-
monrths? period that it jhas experienced
since 1930. The most important gains
will be in table and decorative glass-
ware, window glass and glassware spe-
cialities. While figures on plate glass
production in June are not yet ready,
there is every indication that the high
May output was improved upon' in
June. July, from all indications, will
also be a high production month. Mir-
ror makers and distributors have been
more active in the plate-glass market.

Stationery Buyers Visit Market

Buyers seeking stationery for hol-
iday sale visited the wholesale market
last week to inspect lines now on dis-
play. The stores are anxious to place
early commitments because of a fear
of rising prices and are sending their
representatives into the market four to
five weeks earlier than they did last
year. The retainers are calling for
goods to retail at 50 cents and $L
Novelty packaging is stressed in all the
new lines shown. Buyers are favoring
stationery packed in containers which
can be used as card cases, glove and
jewelry boxes after the contents have
been used.

Buyers Turn to Men’s Fall Goods

While a fair amount of re-orders on
-men’s Summer goods was received dur-
ing last -week, the volu-mc Is beginning
to drop off sharply and buyers are
plaocinig main stress on Fall clothing.
The majority of Fall orders request
imlmediate deliveries' of goods, as
stores a-re anxious to get as much mer-
chandise as passible in stock before
price advances are put into effect. The
volume of Fall business to diate for
many houses -is anywhere friom 20 to 50
per -cent, ahead of the corresponding
period of last year.

500,000 More Employes in Textile
Apparel

A. W. ZelOmek estimates that if the
labor week in itlhe textile apparel in-
dustry iis reduced to forty hours it will
require a half-million more employes
in- the industry, and -that employment
of this number, for the first twenty
weeks of operation- at the minimum of
ten dollars -per week, would add $100,-
000,000 to the “Buy-Roll” of the coun-
try. _

Wages and Retail Prices

Dean Hill, executive secretary of the
Throwsters Research Institute, has
estimated that am increase of 100 per
cent, in labor -costs- -will increase the
retail price of a pair of silk stoeiki-ngs
by approximately five cents, or of a
silk dress by about thirty-five cenits.

Roosevelt has started the ball. Busi-

ness alone can keep it going.
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DRUGS

Michigan Board of Pharmacy.
President—J. W. Howard Hurd. Flint.
Vice-Pres.—Duncan Weaver. Fennville.
Director—E. J. Parr, Lansing.
Examination Sessions—Three sessions

are held each year, one in Detroit, one in
the Upper Peninsula and one at Ferris
Institute, Bis; Rapids.
Michigan State Pharmaceutical
Association.
Officers elected at the Jackson Con-
vention of the M. S. P. A.

President—Duncan Weaver, Fennville.

First Vice-President — Paul Gibson,
Ann Arbor.

Second Vice-President—J. E. Mabhar,
Pontiac.

Treasurer—Wm. H. Johnson, Kalama-

200.
Secretary—R. A. Turrel, Croswell.
Executive Committee—A. A. Sprague,
Ithaca; Leo J. LaCroix, Detroit; J. M.
Cie'cta.nowsky, Detroit; M. N. Henry,
Lowell; Ben Pack, Kalamazoo; J. E. Ma-
har, Pontiac.

Resolut'ons Adopted at M. S. P. A
Convention at Jackson

ResolvedtThat the M. S. P. A. con-
vey its gratitude to the Jackson, Coun-
ty Drug Association, to its Ladies’
Auxiliary and to the citizens of Jack-
son, particularly to the Masonic order
and the officials of Jackson State
Prison, for the facilities and entertain-
ment placed at their disposal and the
thoughtful care given to make its con-
vention, so enjoyable and worth while.

Whereas—The M. P. T. A. ihas gone
to much effort and expense to make the
convention of 1933 the enjoyable suc-
cess that it has been, and

Whereas—The M. S. P. A. is appre-
ciative of the bond of good fellowship
which exists between its membership
and that of the M. P. T. A, therefore
he it

Resolved+-That the M. S. P. A. ex-
tend to the M. P. T. A its sincere
thanks and gratitude for its work in
behalf of the Jackson convention.

Resolved —That President Taft’s
suggestion, relative to the hiring by the
executive committee of a field secre-
tary 'be adopted as soon as, in the
judgment of the executive committee,
the Association is financially able to do
so. In the opinion of your resolutions
committee the field secretary should
have headquarters in Lanisling and his
salary should be based upon a per-
centage of the total membership dues
collected.

Whereas—So much in the way of
regulations vital to the welfare of our
Association is in process during this
important year, and

Whereas—The calling together of
the entire membership more frequent-
ly than once a year would he imprac-
tical, therefore be it

Resolved—That an advisory com-
mittee to he Composed of a represen-
tative from each county or district
association, meet quarterly in Lansing,
with the officers, to discuss problems
and formulate policies with the same
authority as if the entire membership
were convened.

Resolved—That the by-law's be
amended to create this authority. The
committee to be called the House of
Delegates.

Wiheréas—Samuel C. Henry has
served the National Association of Re-
tail Druggists as secretary for the past
sixteen years and 'through hiis intelli-
gent guidance and devotion to hiis of-
fice, the National Association has
gained inmembership and prestige, and

Whereas—He iis one of the best
known and respected leaders in the
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retail drug trade in the United States
and has built up a reputation for hon-
esty and goodljudgment with the pow-
ers that be, iinthe 'legislative circles at
our national capiitoil, therefore be it

Resolved—BYy the Michigan' Pharma-
ceutical Association assembled in con-
vention that we commend Samuel C.
Heniry for his devotion to the interest
of the independent retail druggist and
endorse him for re-election to the of-
fice of Secretary to the National Asso-
ciation of Retail Druggists.

Whereas — The Government has
astked each line of business to adopt a
code of ethics and standard of practices
to govern its conduct, and

Whereas—The Michigan State Phar-
maceutical Association in convention
assembled, is fully alive to (the fact
that only by the adoption of some sen-
sible and fair basis of action founded
upon fair wages to employes', fair prof-
its to business, and fair prices to our
customers, can our country regain a
balanced economy which will insure a
safe future, therefore be it

Resolved—That the Michigan State
Pharmaceutical Association:, in con-
vention assembled, does pledge to the
President and his administration our
loyal support and submit the following
program and list of principles H®work-
able, fair and based upon our best expe-
rienceand knowledge. If adopted nation-
ally we promise our fullest co-operation.

Rule 1 To increase employment
among registered pharmacist's and
drug store personnel by limiting hours
of labor. No retail outlet engaged in
the retailing of drugs, drug sundries,
and kindred' merchandise shall compel
any male employe to work more than
fifty-six hours per week or any female
employe to work more than fifty-four
hours per week. Drug stores are re-
quired' to stay open more hours per
day than other retail outlets, and seven
days a week for the convenience of
customers who miay require profes-
sional services.

Rule 2. To establish, a fair living
wage for drug 'Store personnel. No
retail outlet engaged in the retailing
of drugs, drug sundries, and kindred
merchandise, shall require its person-
nel to work for leas than the following
sdale of wages which is hereby estab-
lished as a minimum:

Registered pharmacist, $25 per week
of fifty-six hours.

Unregistered male drug clerk, $15
per week of fifty-six hours.

Unregistered female clerk, $10 per
week (of fifty-four hours.

Part-time employes shall be pro-
rated according to this minimum
schedule. The minimum wage scale
here established is higher than the
present rates.

Rule 3. To make possible the re-
employment of pharmacists a mini-
mum price schedule must be estab-
lished. No retail outlet shall advertise
for isale or sell any drug's, drug sun-
dries or kindred mercha'ntdise below
the price schedule adopted by this As-
sociation. Minimum prices jto be based
upon a list that will allow the retailer
33Yi pet cent of the selling price. The
cost of doing business established by
the National Drug Store Survey in
April, 1932, was 27% per cent off the
selling price. The above minimum price
allows the retailer 6-5/24 per cent.
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of the selling price as his net profit.

Rule 4. To insure that all retail
sales of medicinal preparations appli-
cable to the iinside anld outside of the
human body and of medicinal prepara-
tions for use for animals and birds axe
to be made through legitimate drug
outlets only. No medicinal prepara-
tions, drug, pharmaceutical or chem-
ical to be used for 'internal or external
purposes or for use for animlals or
birds shall be retailed through any
dther than a recognized, drug outlet.
This does nlat apply to .shall towns' not
large enough to support a drug -store.
These general stores are covered by
the pharmiacy act. A recognized legit-
imate outlet shall be construed to be a
retail establishment under the super-
vision of a registered pharmacist.

Rule 5 Advertising must be truth-
ful as to quality and grade. To this
end the following practices are con-
sidered to be unfair and againlsit the
public interest:

Misleading Advertising. The use of,
participation in, publishing or broad-
casting of any untrue, deceptive, or
misleading statement, representation or
ilhisltnatian in an effort to sell any mer-
chandise, service, security or any prop-
erty or thing of any kind, is an unfair
and uneconomic practice.

Unfair Competitive Claims. The use
of, participation in, publishing or
broadcasting of any statement, repre-
sentation or implication which might
he reasonably construed to lead to a
false or,inlcorrect conclusion; in- regard
to the goods, price, services or adver-
tising of any competitor or of another
industry, is an. unfair and uneconomic
practice.

Disparagement of Competitors. The
use of, participation .in, publishing or
broadcasting of any statement, repre-
sentation or insinuation which dispar-
ages or attacks, the goods, prieds, serv-
ice or advertising of any competitor or
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of any other industry, is an unifair and
uneconomic practice.

Underselling Claims. The use of,
participation in, publishing or broad-
casting of any statement dr represen-
mijtion which lays claim to a policy or
continuing practice of generally under-
selling competitors, is an unfair and
uneconomic practice.

Combination Deals and Free Offers.
The use of, participation in, publishing
or .broadcasting .the combination, deals
of kindred items, m(ade up either by
mlanuiaicjturer or retailer, is am unfair
and uneconomic practice. The use of,
participation in, publishing or broad-
casting 'the offer of another item of
merchandise as free with the purchase
of some other commodity is an unfair
and uneconomic practice.

Deceptive Statements Accompanying
Cut Prices. The use of, participation
in, publishing or broadcasting of jstate-
mentsireferring to cut prices on trade-
marked merchandise dr other goods in
such a manner as to lead the pubic to
believe that all other -merchandise sold
by the advertiser is similarly low
priced when, such is «lot the fact, is an
unfair and uneconomic practice. No
recognized legitimate retailer shall ad-
vertise for sale an item of which, there
are several 'brand's on the market with-
out specifying item and brand, nalme,
size and quantity offered. And, said
items must ndt be advertised at lesis
than minimum price adopted Nio re-
tailer .roust advertise for sale any item
of which he has not a normal supply
on hand.

To help re-employment in advertis-
ing fields. No legitimate .recognized re-
tailer must either by direct assertion
or innuendo try to perlsuade ‘a customer
to purchase any item or brand other
than the item and brand specified by
customer, but may point out economy
of faking larger size or quantity of
specified item and brandl Remarks

SPRING AND SVOIEB SPECIALTIES

Marbles, Rubber Balls, Jacks, Bathing Sup-
plies, Paint Brushes, Paints, Oils, Wall Fin-
ishes, Varnishes, White Lead, Enamels, Soda

Fountains and Supplies,

Golf, Tennis and

Baseball Supplies, Indoor Balls, Playground

Balls, Sponges,

Chamois Skins,

Cameras,

Electric Heaters, Electric Fans, Goggles, Pic-

nic Supplies,

Food Jars, Therma Jugs,

Lunch Kits, Vacuum Bottles,

Insecticides, Seed

Disinfectants, and thousands of other new

and staple items.

All now on display in

our Sample Room. Come in and look them
over. Everything priced in plain figures.

Hazeltine & Perkins Drug Co.

Grand Rapids

Michigan
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such as, “This .is fitee same quality and
a larger qulanitiity far your monley,”
“We dlo not advertise thiis product,
therefore, can sell it cheaper,” etc., are
considered' violation of this dade.

To provide supervision anldi enforce-
inenit of this cod'e. Upon, the approval
of this code, M. S. P. A will establish
a fair practice committee whose dluties
it shall he to enforce the ethics of this
code, gather evidence of anly violation
and jsubmit such evidence to proper
Fed'eral authorities for prosecution.

No wholesaler shlall <t a wholesale
price upon hi,s goods which will nlot
allow a 33/4 per cent gross profit if
sold at the price marked or advertised
by the maker. Better prices miay be
given on quanttity purchases, hut the
same prices must be given to all who
purchase these quantities and! such
quantity given purchases must not
alter the retail price bellow fhalt which
must be asked by dealers buying regu-
lar quantities.

Because the number of drug stores
already established ini the state far sur-
passes (the number that experience hias
shown that our population will sup-
port als first cliasls drug stores, and a
further division of the business' may
render the payment of fair and decent
wages: by stores already in businelsis to
their registered clerks impossible, to
the detriment of stores, clerks, custom-
ers and good pharmacy service and! as
it is the prerogative of the Boiard of
Phiarmlacy to regulate the practice of
pharmacy, the State convention of the
M. S. P. A jby resolution No. 7 re-
quested the Board of Pharmacy to
grant licenses to new stores only after
formal inspection, and invesitigaition
shall have proven that /there is real
need for the additional stores and that
the stores already serving the territory
are not ample to properly «arte for the
needs of the community.

Whereas—The public patronizes
drug storels Confident in the belief thalt
great discretion is exercised in the
granting of drug store licenses, and

Whereas'—The reputation of phar-
macy as a profession is judged by the
manner in which drug jstores are con-
ducted and Ithe equipment and stock
with which they are fittedland

Whereas—The service to the health
of the public depends upon the ability
of the drug trade to perform itlhe func-
tions that distinguish ilt from other
lines of business, and

Whereas—A further division of the
businesls may render the payment of
fair and decent salaries by stores al-
ready in business to their registered
clerks impassible to the detriment of
stares, clerks, aind customers andl

Whereas!—t is (the prerogative of
the Department of Pharmacy to regu-
late the practice of pharmacy, there-
fore be it

Resolved—That the Board of Phar-
macy by authorized to grant licenses to
new stores only after formal inspection
and investigation shall have proven
that there is a real need for the addi-
tional store and that the stares already
serving jthe territory are not ample to
properly care for the needls of the conv
munify, and be it

ReSolved—That persons desiring to
open new stores be mlade acquainted
with1the necessity of isecuring licenses

MICHIGAN
before investing their money in .such
projects, and be it

Resolved—That the principles em-
bodied in this resolution ibe added to the
code of ethics for Mchigan pharmacy.

Whereas—Actual .surveys show that
the studies of pibanmiacaltagy and of
theriapeultiies are not given their proper
allotment of time in the medical
school’s curricula in this country as
compared with Europe and

Whereas—This has a detrimental in-
fluence upon the practice of pharmacy
in the United States of America and

Whereals—This .is not the best inter-
ests of public welfare, therefore be it

ReSolvedi—That the Michigan State
Pharmaceutical Association go on rec-
ord as condemning this improper ap-
portionment of studies, and be it

Resolved—That copies of the above
resolution be sent to the American
Medical Association and the American
Association of Medical Colleges.

Whereas—The development of the
prescription department is essential to
professional recognition and is neces-
sary to the public service a pharmacy
is licensed to give, and

Whereas—The United State's Phiar-
mlaoopis and the National Formulary
Contain an adequate materia medica to
meet the average needs of the medical
professions, therefore be it

Resolved—That the Michigan State
Pharmaceutical Associaton encourage
its memlbens to conduct campaigns of
U. S. P. and N. F. propaganda among
our colliagues of the medical, dental
and veterinary professions.

Wherdas—It has come to the atten-
tion of the pha'rmlacists of the state
that overtures jare being mlade by cor-
poraltionfs anld persons rdt now en-
gaged! in pharmacy to enter the drug
businesls in .order to sell prescription
liquar, jtherefore be it

Resolved—That the M. S. P. A in
convention assembled request the De-
partment of Phiarimlacy to deny drug
store licenses to any person Or cor-
poration whom they believe will regard
the filling of liquor prescriptions as
the miain rdalson for the existence of
their business.

Whereas—The present arrangemient
in which- jthe fiscal year starting Janu-
ary 1 does not co-ordinate Satisfac-
torily with the fiscal year of the Phar-
macy departmentbeginning July 1, be it

Resolved—T hat steps be inaugurated
to bring about this change and that
credit on next year’s dues to the
amlount of $1.50 be given to those
members who have already paid their
1933 dues.

RasOlvedi—By the Michigan State
Pharmaceutical Association, in session
June 29, 1933, that the program com-
mittee for our convention in 1934 allot
at least one-half day period of the
program to proposals and Considera-
tion of legislation for the 1935 session
of the state legislature.

Resolved+That our incoming offi-
cers coimimiunicate with Ithe officers and
necessary coniimriittees of our Michigan
Medical Association. The purpose: of
this contact to arrange for Ithe ex-
change of speakers at our Conventioins,
that through this exchange of speakers
a more friendly and co-operative spirit
may be brought about between the
mmembers of the two associations.
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WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Acid
Acetic, No. 8§, Ib. 06 @ 10
BOI’IC Powd.,

I Ib . 08%@ 20
Carbollc XtaLTb. 36 © 43
Citric, ib. © 45
Muriatic, C_'T

Ib. 03%@ 10

Nitric, Tb . 09 @ 15
Oxallc Ib.” 15 @ 25
Sulphurlc b._03%® 10
Tartaric, Ib . 30 © 40
Alcohol
Denatured, No. 5.
Gal. 48 © 60
Grain. Gal.___ 4 00@5 00
Wood. G al. 60 @ 60

Alum- Potash USP
Lum Ib . 5 @ 13
Powd. or Gra,Ib. 05%0 13

Ammonia
Concentrated,Ib. 06 18
4-F, Ib . _ 05%@ 13
3-F, Ib. 05%@ 13
Carbonate, b, 20 ® 25
Muriate. Lp.. ib. 18 © 30
Muriate. Gra.,, Ib. 08 ® 18
Muriate, Po., b. 20 © 30

Arsenic
Pound 07 @ 20

Balsams

Copaiba, Ib. 60@1 40

Fir. Cana., Tb. 2 00@2 40

Fir, Oreg., Ib.__ 50®1 00

Peru. Ib. 170®2 20

Tolu. Ib. 150@1 80
Barks

Cas

Ordmary, Ib
Ordin., Po., To. 25
Saigon, Ib. ..
Saigon, Po., Ib. 50
Elm, b . 40
Elm, Powd. 1b. 38
Elm, G'd, Ib._38
|sassafras (P’d ib. 45)
Soaptree, cut. Ib. 20
Soaptree, po., Ib. 35
Berries

Cubeb, Ib

Cubeb, po., Th_

Juniper, Ib.___ 10
Blue Vitriol

Pound _ 06

Borax

P’d or Xtal, Ib. 06
Brimstone

Pound 04

® ® ® p OO GROHEARRO®
B
o

Camphor
Pound 55

Cantharides
Powd.__
Powd.

Chalk

Russian,
Chinese,

@3 50

Cra ons,
ite, dozen
dustless doz.”
French Powder,
Comi., Ib .
Precipitated,
Prepared, Ib. 14 ©
White, lump. Ib. 03 ©
Capsicum
Pods, Ib . 60 © 70
Powder, Ib.__ 62 ©
©

Cloves
Whole,
Powdered b3 © 45

Cocaine
Ounce 11 43® 13 60
Copperas
Xtal, Ib . 03%@ 10
Powdered, Tb._04 © 15

Cream TaEtar

Pound 2% @ 35

Cuttlebone
Pound 40 © 5«

Dextrine
Yellow Corn, Ib. 062%0© 1$
White Corn, Ib. 07 © |If

Extract
Witch Hazel, Yvel
low Lab., gal. 9 @
Licorice, P'd. Ib. 50 ©
Flower
Arnica, Ib 50 © 55
Chamomile.
German, Ib._ 35 ©
Roman, Ib . ©
Saffron,

American, lb. 50 55
Spanish, o0zs.— ©1 65
Formaldehyde, Bulk
Pound - o © 20
Fuller's Earth
Powder, 1b. 05 © 10
Gelatin
Pound 5 © 65

Glue
Brok., Bro., Ib.
Gro’d. Dark, |Ib.
Whi. Flake, Ib.
White Gd.. Ib. 26 © 35
White AXX light.

Ib. . @ 40
Ribbon _ 4290@ 50
Glycerine
Pound __  _ 149%@ 35

Gum
Aloes, Barbadoes, >
so called, Ib.gourds © gg

Powd., Ib. —35 ©
Aloes Socotrine,
© 75
Powd . © 80
Arabic, lirst,” 1b. © 40
Arablc, sea, Ib. 9 30
Arabic, sorts,Ib. 15 © 25
Arabic, Gran., Lb © 3b
Arabic, P’d, Ib. 25 © 35
Asafoetida, Ib . 47© 50
Asafoetida, Po., Ib. 750 82
Juaiac, Ib’ © 10
Juaiac, powd___ © 75
Kino, Ib. © 90
Kino, powd., Ib. @100
Myrrh Ib . © 60
Myrrh. Pow., Tb. © 75
Shellac, Orange,
Ib. _ © 25
Ground, Tb .15 © 25
Shellac, white.
(bone dr’d) Ib. 30 @ 45
Tragacanth.
No. 1, bbls. __ 160@2 00
No. 2, Ibs.......... 1 50@1 75
Pow., Ib. 1 25@1 50
Honey
Pound 25 © 40
14s Loose, Prefjssed
Ib. - @1l 25
Hydrogen Peroxide
Pound, gross 25 Ou©27 00
% Lb., gross 15 00®16 W
Lb., gross 10 00®10 50
di
Madras, Ib 9 20002 25
Insect Powder
Pure. Ib . 2 © 3B
Lead Acetate
Xlal, io. It © 35
gowu. & Gran, z0 14 3d
Licorice
Extracts. sucks.
per box i 00 ©z o0
Lozenges, ib. 40 © @u
W;Liera, 134sj box ©1 90
Leaves
Buchu. Ib., snort ®© O
oucuu, Xn., Xoug_
Bucnu. P’d.. Ib.__ © 70
w™nge, buia, in. 25 4
tagc, louse
pressed, Vis, Ib. ® 40
isage, ounces 8a
bage, T d sord. O 8
oeuaa.
Alexandria, Ib. 35 © 40
'Xninevena, Xxo.zu U
ruwd., 1o . zo 3w
Uva UISI ib. 8 Q)
Uva Ursi, Pd_Xb © 30
Chloride, xned dz. @ 8
Chloride, Iarge dz. ini sa
Lycopodium
round_ " 45 o 60
Magne5|a
Carb., %s, Ib. © 30
Caro., 1/los Ib. © 32
Ca_rb., P wd., Ib. 15 25
cxide, Hea., Ib. 8 75
oxide, light, Ib. © 75
Menthol
Pound__ 4 6705 20
Mercur:

Found ——ilZ 501 35
Morphine
Ouncces ®10 80
%6 §=mmmv — ©12 a;
Mustard

Bulk, Powd.,
select, Ib.___ 45 @© 50
No. 1. Ib.”_—"25 @ 35
aphthalme
Balls, Ib. 0 © 12
Flake, Ib. 07 © 12
Nutmeg
Found © 40
Powdered, Ib.__ © 50
Nux Vomica
Pound © 25
Powdered, h._15 © 25
Oil Essential
Almond,
Bit., true, ozs. © 50
Bit., art., o0zzs.
Sweet, true Ib. 110@160
Sw’t, Art., Ibs. 1 00@1 25
Amber, crude, lb. 75@1 00
Amber, rect., Ib 10®1 75
Anise, Ib. 1 00@1 60
b . 4 00@4 25

Bergamot b. 3 00@3 60
Cajeput, ib. —150@2 00
Caraway S°d,Tb. 2 65@3 20

Cassia. USP. Ib._ 2 10@2 60
Cedar Leaf, Ib.” 1 5002 00
Cedar Leaf
Coml,, Ib. 1 00(5)1 25

Citronella. 16=—-1 05@1 40
Cloves, Ib. 1 75(5)2 25
Croton, Ibs 4 60
Cubeb, Ib. 4 25@4 80
Erigeron, 16 ._ 2 7003 35
Eucalyptus, Ib_  95@1 60
Fennel_. 2 00®2 60

uUiupui 1U O VTUVMIO AV
JunipT W-’d, Ib 1 500 1 75
Lav. Flow., Ib. 3 50@4 00
Lav. Onrd., Ib.. 125®1 50
Lemon, Ib. 1 75@2 25

Mustard, true, ozs. ®1 50

Mustard, art., ozs. 35

Orange, Sw,, Ib. 3 00@3 25

Orlganum art,

b, e 1 00@1 20
Pennyroyal Ib._ 2 75@3 20
Peppermint. Ib._ 4 25@4 80
Rose, dr. @2 50
Rose, Geran., 0zs. 50® 95
Rosemary

Flowers, Ib__ 1 00®1 50
S%ndﬁlwogd,

L. 8 00@8 60

W. 1, Ib.___ 450@4 75
Sassafras

;;lrlle, 1 60@2 20

. . 85@1 40

Spearmint, Tb.__ 2 00%2 40
ansy, . 3 50®4 00

Thyme, Red. Tb._ 1 50@2 00

Thyme. Whi.. Ib. 1 75@2 40

Wintergreen
Leaf, true, Ib. 5 40®6 00
Blrch -—— 2 75®3 20
byn. = ------eeee- 75@1 20

Wormseed. Ib. 3 50®4 00

wormwood, Ib__4.50@5 00

Oils Heavi/

Castor, gal. 15@1 35

Cocoanut Ib. 22%® 35

Cod Liver, Nof=
wegian, gal. ,, | O0@I 50

Cot. see als. 85@1 00

Lard, ex., gal. | 5s5@1 65

Lard, No. 1, gal. | 25@1 40

Ljnseed raw, gal. 89®1 04

Linseed, boil,, gal. 92@1 07

Neatsfoot, |
extra, gal.

Olive, 9 — et ©
Malaga al.__ 2 50®3 00
Pure, gal. 00@5 00

Sperm, gal.__—1 25@1 50

Tanner, gaTl._  75® »0

Tar, gal. 50® 65

Whale, gal.___ @2 00

|um

Gum. ozs., 3140

---------------- 17 50®20 00

Powder, ozs., $1.40;

Ib . - 17 50@20 (00}
Gran., o0zs.,

1 . - 17 s0®20

Paraffine
Pound -------mmeee- 06%@ 15

Papper
Black, grd., xo. 25 @ 35

Red. grd.. Ib. 45 ® 5
W hite, grd Ib_40 ® 25
Pitch Burgundy
Pound ------------- 20 ® 26
Petrolatum

Amber, Plain|lb. 12 ¢
Amber. Carb.lb. 14 @
Cream Whi,, Ib. 17 @
Lily White, lb. 20 g
Snow White, Ib. 22 b

Plaster Paris Denta
Barrels — -----------
Less, Ib. ———————— 03%® 08
Caustic. st ks Ib 55 88
Liquor, Ib . 40

Potassium

Acetate, Ib. 60 B
Blcarbonate “Tb. 30 3
Bichromate, Ib. 15 25
Bromide, Ib ._ 51 73
Carbonate, Ib._30 35
Chlorate.

Xtal., Ib. _17 @

powd., Ib. 17 q

Gran., Ib"_1 21
lodide, 1b:-—-"-0 1S@3 »,
Permanganate, Ib. 22% @35
Prussiate,

Red. Ib. so ®

Yellow, b, _ 50 ®

uassia Chips
Pound Quassia Ch p25®
Powd., Ib.__ _ 3 @
inine
5 oz. cansQ 0zS.__ ®
Sal

Epsom, Ib.___ 03%® 10
Glaubers,

Lump, Ib.__ 03 10
Gran, Ib. "— 03%® 10
Nitre,

Xtal or Powd 10 16
Gran, Ib. __ 09 @ 16
Rochelle, Ib .__ 17 30
Soda, Ib . 02% @ 08
Soda
Ash 03 10
Bicarbonate, Ib. 03%@ 10
Caustic, Col Ib. 15
Kposulphlte Ib. 10
osphate . 23 ® 28
Sulphite,
Xtal., Ib.

@ 12
Dry, Powd Tb. 12%® 20
Silicate, Sol. gal 40 & 50

Turpentine

Gallons 5 @
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GROCERY PRICE CURRENT

The prices quoted in this department are not cut prices. They are regular
guotatlons such as jobbers should receive for standard goods. Because of present

ay uncertainties, Ssharp buyers who are in good credit may sometimes

e able

to induce the Jobber to shade some of the quotations, but we prefer to quote
regular prices on regular goods, because cut prices obtained by duress or under
force of circumstances never accuratel¥ trepresent the actual condition of the

market, which is the proper province o

ADVANCED

Pineapples
White
Rolled Oats

Karo Syrup
Wheat Cereas

Beans

AMMONIA
Parsons, 320z. 335
Parsons.  1Qoz. 270
Parsons. 60z. 180
Little Bo Peep, med. 135
Little Bo Peep, Ige. 2 25
Quaker, 32 oz 2 10

APPLE BUTTER
Table Belle. 12-36 oz.,
doz. 190
BAKING POWDERS
Royal. 2 0z.. doz.__
Royal. 4 oz.. doz.___| 80
Royal, 6 0z., doz. —__ 220
Royal, 12 0z.,, doz.___ 4 37
Royal. 2% Ibs., doz__11 7f
Royal. 5 Ibs., doz_ — 24 5u
10 OZ, 4 doz. in case 3 40
15 0z, 4 doz. in case 5 00
25 0z.. doz. in case 8.40
50 oz.. doz. in case 7 00
5 1b. 1 doz. in case 6 00
10 Ib., 9% doz. in case 5 75

BLEACHER CLEANSER

Clorox. 16 oz.. 24s 325

Clorox, 22 oz., 12s

Lizzie. 16 oz.. 125 —2 15
BLUING

Am. Ball, 36-1 oz.,cart. 1 00

Boy Blue. 18s. per cs. 135

BEANS and PEAS

100 Ih. bae
Dry Lima Beans 100 Ib. 7 50
White Hd P. Beans 3 60
pllt Peas Yell.,, 60 [b. 3 95
Split Peas. Grn 60 Ib._5.00
Scotch Peas. 100 Ib__7 50

BURNERS
Queen Ann. No. 1 115

ueen Ann. No. 2 125
hite Flame. No. T
and 2. doz. z 25
BOTTLE CAPS
Dbl. Lacauor. 1 errons
pkg., per gross 15

Clothes Lines

Brooms
Motor Oil

Flour
Bottle Caps

BREAKFAST FOODS
Kellogg’s Brands

Corn Flakes, No. 136 2 50
Corn Flakes. No. 124 2 50
Pep, No. 224

Pep, No. 250

Krumbles. No. 412 140
Bran Flakes, No. 624 1 90
Bran Flakes, No. 650_ 85
Rice Krispies, 6 0z___ 2 25
Rice Krispies. 1 0z.__ 110
All Bran, 16 oz. 25
All Bran. 10 oz. 270

All Bran.

% oz.
: Ib

Post Brands
Grapenut Flakes. 24s_2 0
Grape-Nuts, 24s 3
Grape-Nuts. 50 1
Instant Postum. No. 8 5
Instant Postum. No. 10421

6

Postum Cereal. No. 0

Post Toasties, 36s_2 60
Post Toasties. 24s_2 50
Post Bran. PBF 24 — 2 9%
Post Bran, PBF 36 2 95
Sanka 6-llb------------ ——-2 57

Amsterdam Brand

Gold Bond Par., No. 5% 7 60
Prize, Parlor, No. 6_8 00
White Swan Par., No.6 8 60
BROOMS
Quaker. 5 sewed 625
W arehouse 6 25
Rose 2 75
Winner. 5 sewed 4 5
Whisk. No. 3 225
BRUSHES
Scrub
Solid Back, 8 in.___ 1 50
Solid Back. 1 in ._1 5
Pointed Ends 125
Stove
Shaker 180
No. 50 2 00
Peerless 2 60
Shoe
No. 4-0 225
No. 2-0 3 00

BUTTER COLOR
dandelion 28

CANDLES
Slectric Light, 40lbs. 12.1
Plumber. 40 Ibs. 12.8
Paraffine. 6s — 14%
Paraffine. 12s 14%
Wicking 40
Tudor, 6s.” per box_30
CANNED FRUITS
Hart Brand
Apples
No. 10 476
i Blackberries
Pride of Michigan___ 2 65
) Cherries
Mich. red. No. 10 5 90
Pride of Mich., No. 2 260
Marcellus Red 2 10
%Jecial Pie 13
hole White 2 80

Gooseberries
No. 10

215
105

his publication.

DECLINED

Hart Wax Beans

) Pears
Pride of Mich. No. 2% 2 25

Black Raspberries
NO. 2 —-memomemmmeee 2 60

Pride of Mich. No. 2160
No 2Red Raspberries

No. 1 _—— W 22
Marcellus. No. 2__I" 170

Strawberries

Yoz

Marcellus.

10% oz.

Clam Ch der.
Clam Chowder. No. 2
Clams, Steamed. No. T
Clams. Minced, No. %
Finnan Haddie. 10 oz.
Clam Bouillon, 7 oz
Chicken Haddie. No. 1
Fish Flakes, small_1
Cod Fish Cake. 10 0z. 1 55
Cove Oysters. 50z._1 35

1
2
27
2
3
2 5
2

[SIENTS ]

Lobster. No % Star 2 00
Shrimp, w et 145
Sard's, % Oil, Key _ 42
Sardmes % oil. k’less 3 35
Salmon. Red Alaska 2 05
Salmon. Med. Alaska | 65
Salmon. Pink. Alaska. 1 40
Sardines. Bn. %. ea._6@II
Sardines, Cal. 95
Tuna. % Van Camps.

doz. 175
Tuna, %s. Van Camos,

d0Z. - 135
Tuna, Is, Van Camps.

doz. e 3 60
Tuna. %s. Chicken Sea

doz.

CANNED MEAT
Bacon, Med. Beechnut 171

Bacon, Lge. Beechnut 2 43
Beef, Lge. Beechnut 351
Beef, Med. Beechnut 2 07
Beef, No. 1, Corned_1 95
Beef. No. 1, Roast _ 195
Beef. 2% o0z.. Qua., sli. 1 35
Beef. 4 oz. ua., sli. 225

Beefsteak & Onions, s. 2 70
Chili Con Car., Is 105

Deviled Ham. % s___1 15
Deviled Ham. % s___ 2 85
Potted Beef. 40z. 110

Potted Meat. %L‘b"By 45
Potted Meat. %Libby 75
Potted Meat, %0Qua. 55
Potted Ham. Gen. % 145
Vienna Saus. No. % 1 00

Vienna Sausage, Qua. 80

Veal Loaf. Medium __ 2 25
. Baked Beans
Carni,bells. 48s 230

CANNED VEGETABLES
Hart Brand

Asparagus
Natural, No. 2 3 00
Tips & Cuts, Ng. 2 _2 25

Tips & Cuts, 8o0z. _ 135
Baked Beans
1 Ib. Sauce. 36s. cs___ 1 60
No. 2% Size, 0z 95
No. 10 Sauce — 380
Lima Beans
Little Quaker No. 10 825
Baby. No. 170

Pride of MICh No. 2_ 160
Marcellus. No. 10__ 8 60

TRADESMAN

Red Kidney Beans

No. 10 1 to
No. 2 87~
8 0Z.  —mmmm - 45

String Beans

Little Quaker, No. 2 00
Choice, Whole, No. 2 1 50
Cut, No. 10 7 25
Cut, No. 2

135
Pride of Michigan__1 15
Marcellus Cut, No. 10 660

Wax Beans
Choice, Whole. No. 2_1 50
Cut. No. 10 725
Cut. No. 2 135
Pride of Mich., No. 2115
Marcellus Cut, No. 10 4 75

Beets

Extra Small. No. 2_ 2 00
Fancy Small, No. 21 75
Pride of MICh No. 2% 1 35
Hart Cut, No. 10 0
Hart Cut, No. 2 85
Marcel. Whole, No. 2% 135
Hart Diced, No. 2 -

), 3

Carrots
Deed. No. 2
Diced, No, 10____ 4 00

Corn

Golden Ban., No. 2_125

Golden Ban., No. 10 10 00
thtle Quaker No. 1_ 90
Country Gen., No. 27120
Pride of Mich.. No. T 80
Marcellus, No. 2

Fancy Crosby. No. 2 1 15
Fancy Crosby. No. 10 6 50
Whole Graln 6 Ban-

tam, No. 8 _ 145

i Peas

Little Dot, No. 2 2 00
Sifted E. June, No. 10 9 50
Sifted E. June. No. 2 75

1
Marcel.. Sw. W. No.72 145
Marcel., E. June. No. 21 35
Marcel.. E. Ju.. No. 10 7 50
Pumpkin
No. 1 475
No. 2% __ 1 130
) Sauerkraut
No. i0 4
No. 296 -------mmemmememeeeee 95
No.2 _ 8
Spinach
No. 2% ----------mmeomeeeee 225
No. 2 180
Succotash

Golden Bantum. No. 2 2 10
Hart. No. 180
Pride of Michi %an I 65
Marcellus, No. 95

Tomatoes

No. 10 525
No. 2% 180
No. 2

Pride of Mich.. No. 2% 1 35

Pride of Mich.. No. 2__ 110
Tomato Juice
Hart, No. 10 4 75

CAT8UP
8 oz.
Sniders, 14 gz. 155
Sniders. 8 oz.__Doz. 9
Sniiders. 14 oz.__Doz. 1 55
Quaker. 8 oz.___Doz. ¢
Quaker. 14 oz.___Doz. i 2
Ruby. 14 oz. Doz 95
CHILI SAUCE
Sniders, 8 oz. 165
Sniders, 14 oz. 225

OYSTER COCKTAIL
Sniders, 11 oz. 2 00

CHEESE

Roquefort 68
Wisconsin D aisy 14%

Wisconsin Twin 13%
New York Juné____ 24
Sap Sago 40
Brick 16
Michigan Flats 14
Michigan D aisies_____ 14
Wlsconsln Longhorn_16
gorted Leyden__ —23
Limberger 20
Imported Swiss 52

Kraft, Pimento Toaf__24
Kraft, American Loaf_22
Krat, Brick Loaf

Kraft, Swiss Loaf 27
Kraft Old Eng. Loaf— 32
Kraft, Pimento, % Ib. 1 60
Kraft, American, % Ib. 1 60
Kraft, Brick, %' Ib__ 160
Kraft. Limbur.. % 16. 1 60

CHEWING GUM
Adams Black Jack 66
Adams Dentyne )
Beeman’s Pepsin____ 66
Beecnhut Peppermint _ 66
Doublemint 66
Peppermint. Wrigleys ,, 66
Spearmint, Wrigleys__ 66
Juicy Fruit
Wrigley’s P-K 66
Teaberry 66

CHOCOLAT
Prem.. Ib % 2 50

Baker.
6 Ib 30z. 242

Baker. Pre..

. CLOTHES LINE
Riverside, ft 180
Cupples Cord 210

COFFEE ROASTED
Lee & Cady

1 Ib. Package
Arrow Brand 23
Boston Breakfast___ 23
Breakfast Cup
Competition
J. V.

M ajestic 29
Morton House 31
—_ %

Nedrow
inCartons___ 21

uaker,
ompetition_ — 15%

McLaughlin’s Kept-Fresh

R(ept-Resft) ™
PE N g » BAH
Coffee Extracts
1 Y. per 100 12
ranks 50 5pkgs 425
Hummel’s 50 10%

CONDENSED MILK
Eagle. 2 oz.. per case 4 60

EVAPORATED MILK

Quaker. Tall. 10% oz. 2 8

Quaker. Baby. 4 doz. 143

uaker. Gallon. % dz. 2 8

arnation. Tall. 4 doz. 2 95
Carnation. Baby. 4 dz. 1
Tall 2

Datman’s Dudee.

BREBE8E

Pet. T all---emmeemmemmmeeaeen 2
Pet. Baby 4 dozen— 1
Borden's. Tall. 4 doz..: 2
Borden’s Baby. 4 doz. 1
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CIGARS

38
Webster Cadillac 75
Webster Golden Wed. 75
Websterettes . _ 38
Cinpos 38
Garcja Grand Babies
Bradstreet8

QOdins

R G Dun Boquet
Perfect GarC|a Subi. 9
Budwiaer 1

38

_ 38

La Patena Senators- 75
38

75

5

8888388384339

Tango Pantellas__ 13 00

Skylines 19 &
Hampton /Arms JunT 37 50
Trojan -----------mmmmeeee- 35 00
Rancho Corono__ 35 0b
Keiiway 20 00

CONFECTIONERY

Stick Candé/00 Palls
c

Pure Sugar Sticks
Big Stic 28 Ib. case 16
Horehound Stick, 120s 75

. Mixed Candy
Kindergarten

Leader 09%
French Creams 11%
Paris Creams 12

Jupiter 09
Fancy Mixture 1 14

Fancy Chocolate
Ib.

5 oxes
Bittersweets, Ass’ted 1 25

Nibble Sticks 1 35
Chocolate Nut Rolls™_ 150
Lady Vernon ~115
Golden Klondikes___ 1 05
Gum Drops Cases

Jelly Strln% 14
Tip~ Top Jellies __ 09%
Orange Slices —09%

ozenges
p. Lozenges li

fal
R A

A. A. PinkLozengesl;
A. A. Choc.Lozenges_ K
Motto Hearts n
Malted Milk Lozenges_li

Hard Goods f
Lemon Drops
O. .F. Horehound drop

Anise Squares
Peanut Squares 1
Cough Drops

Smith Brogs _ P %XZ5

Luden’s 146

Vick’s. 40/10c 2 40
peC|aIt|es )

Italian Bon Bo if

Banquet Cream Mmts 7
Handy Packages. 12-10c 80

26l

45
200
375I.

ow Economic grade
eAa gcouomic firrade

conomic grade
1000 Economic grade
Where 1,000 books
ordered at a_time, spemal_'_
ly printed front cover ii
furnished without charge.

CREAM of tartar
6 Ibl boxes 4;

dried fruits

ples
50 Ib. box

N. v. Fe
N y 14 oz. pkg.

- Y. Fey,,

Evaporated Ch0|c
Evapg)/rated Ex. Choice %3%

Ex. Fancy Moorpack

Citron
10 Ib. box__ 24
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Currants
Packages, 11 0z. 11%

Dates
12s, pitted— 1 35

imperial,

Imperial. 12s, Regular 1 15
Peaches

Evap. Choice__

Fancy
Peel

Lemon, American 24

Orange American 24
Raisins

Seeded, bulk

6\6
Thompson s S™dless blk. 6%
Qufaker s’dless blk

Quaker Seeded, 15 0z._7

Californla Prunes
90@100, 25 Ib. boxes g
80@90, boxes__

25 1b.
70@80 25 Ib. boxes—®
0,-25 Ib. boxes__
50 60. 26 Ib. boxes__@0814
40@50, 25 Ib. boxes
30@40. 25 Ib. boxes__@0914
30@30, 25 Ib. boxes—@12
18@24, 26 Ib. boxes—@14%

Hominy
Pearl. 100 Ib. sacks — 3 50

Bulk Goods
Elb.Macaroni, 20 lb.bx. 1 05
Egg Noodle. 10 lbs. - 12

Pearl Barley

0000
Barley Grits 500
Chester
Sage
Blast India _ 10
Tapioca
Pearl. 100 Ib. sacks — 7%
Minute. 8 oz., 3 doz. 4 05

Dromedary Instant — 3 50

Jiffy Punch
3 doz. Carton
Assorted flavors.

FRUIT CANS
Presto Mason
F. O. B. Grand Raplds

Half Dint --------m---mmmo 715
One pint 7 40
One auart 8 65
Half gallon ----------m-- 11 55

FRUIT CAN RUBBERS
Presto Red Lip, 2 gro.
carton

Presto White Llp 2
gro. carton 76

GELATINE
Jell-o, 3 doz
Minute. 3doz.--
Plymouth. W hite___
Jelsert, 3 doz.

JELLY AND PRESERVES
Pure. 30 Ib. pails---—-- 2 60
Imitation, 30 Ib. pails 1 60
Pure, 6 0z.. Asst.. doz. 90
Pure Prés., 16 oz.,, dz 1 40

JELLY GLASSES
% Pint Tall, per doz. 88

Margarine

Wilson A Co.'s Brands
Oleo
Nut 09
Special RoT 11

. MATCHES
Diamond, No. 5 144 6 15
Searchlight, 144 box
Swan, 1 520
Diamond, No. 0 _ 4 90

Safety Matches
Red TOE 5 gross case 4 75
Signal Light, 5 gro. cs 4 40

MULLER’S PRODUCTS
Macarom 9 oz 215

aghettl 9 oz 2 15
Elbow Macaroni, 90z, 2 15
Egg Noodles. 6 oz_2 15
Egg Vermicelli. 6 0z. 2 15
Egg Alphabets, 6 0z._ 2 15

UTS—Whole
Almonds Peerless___
Brazil, Iarge 12%
Fancy Mixed 11%
Filberts, Naples 13
Peanuts. Vir. Roasted 6%
Peanuts, Jumbo 7%c¢C
Pecans, 3, star 25
Pecans. Jumbo 40
Pecans, Mammoth Bu
Walnuts, Cal. __ —13@21
Hickory 07

15%

Salted Peanuts
F'ancy, No. 7
24 1 Ib. Cellop’e case 1 80

Shelled
Almonds 39
Peanuts, Spamsh
125 Ib. bags 5%
Filberts
Pecans Salted 45
Walnut California __ 45
MINCE MEAT
None Such. 4 doz.__ 6 20
uaker. 3 doz. case__2 65

0 Ho. Kegs. wet. Tb. 164b

OLIVES
7 oz. Jar. Plain, doz. 105
16 oz. Jar. Plain, doz. 1 95

Quart Jars, Plain, doz. 3 2

Gal. Kegs, eac 6 50
3 oz. Jar. Stuff. doz. 115
8 oz. Jar. Stuffed, doz. 2 25
10 oz. Jar. StuII., doz. 2 65
1 Gal. Jugs, Stuff, dz. 1 95

PARIS GREEN
%5

Is
2s and 5S 30

PICKLES
Medium Sour
5 gallon. 400 count_4 75

Sweet Small
5 Gallon. 500 72
Banner. 6 0z.. doz 90
Banner, quarts, doz__2 10
Paw Paw quarts, doz. 2 80

Dill _Pickles
Gal., 40 to Tin, doz___8 15
32 0z. Glass Thrown _ — 145

Dill Pickles Bulk

5 Gal., 200
16 Gal., 650 1125
45 Gal.. 1300 30 00

PIPES
30b, 3 dos. in bx. 1 00@1 20

PLAYING CARDS

Battle Axe. per doz. 265
Bicycle, per doz. 470
Torpedo per doz. ----- 2 50

MICHIGAN

ASH

Babbitt’s, 2 doz 275

FRESH MEATS

Top Steers & H eif. 11
Good Steers & Heif. 09
Med. Steers & Heif. 08

Com. Steers & Heif. — 07
Veal
Top 09
Good 08
Medium 07
i Lamb
Spring Lamb 18
Good 16
Medium 12
Poor 05
Mutton
Good 04%
Medium 03
Poor__ _ 02
A Pork
Loin. med. 08
Butts 08
Shoulders 06%
Spareribs 05
Neck bonés 03
Trlmmlngs 05
PROVISIONS
Barreled Pork
Cear Back 16 00@18; 00
Short Cut CTear___ 12 (0
Dry Salt Meats
D S eYIes 18 29@18-101-09
A . Lard
.Pure in tierces 8%
60 Ib. tubs advance o4
50 Ib. tubs—_advance o
20 Ib. paile==——-advance 9,
10 Ib. pails-—--- advance o4
5 Ib. pails___advance 1

3 Ib. pails=——advance 1

Compound tierces _ 8%
Compound, tubs__ 7%
Sausages
Bologna _ 10
Liver_ 13
Frankfort 12
Pork 15
Tongue, Jellied _ 21
Headcheese - 13
Smoked Meats
Hams. Cer. 14-16 Ib 16

Hams, Cen.. Skinned
16-18 Ib @16

Ham. dried beef
Knuckles

California Hams__ @09

Picnic Boiled Hams %16

Boiled Ham s 18

Minced Ham's 12

Bacon 4/6 Cert.__ @14

Beef
Boneless, rump --—--@19 00
Liver
Beef _
Calf
Pork
RICE
Fancy Blue Rose 4 05
Fancy Head — 53
RUSKS
Postma Biscuit Co
18 rolls, per case 180
12 rolls, per case 120
18 cartons per case— 2 15
12 cartons, per case_1 45
SALERATUS

Arm and Hammer 24s 1 60

SAL DA
Granulated. 60 Ibs cs. 135
Granulated. 18-2% Ib.

packages 110

COD FISH
Peerless, 1 Ib. boxes 18
Old Kent. 1 Ib. Pure 25

TRADESMAN

HERRING
Holland Herring

Mixed, Kegs
Mixed, half bbls.___
Mixed, bbls.
Milkers, Kegs
Milkers, half bbls.__
Milkers, bbls.

Lake Herring
% BbI.. 100 Ibs.

ackerel
Tubs. 60 Count fy. fat 6 00
Pails. 10 Ib. Fancy fat 1 50

White Fish
ed. Fancg 100 Ib. 13 00
Is. 18 50

K K K K Norway_19 50

81b. pails__ "™ 140
C Iso
Boned. 10 Ib. boxes__ 16

SHOE BLACKENING
2in 1. Paste, doz.__1 30
E. Z. Combination, dz. 1 30
Dri-Foot, doz. 2 00
Bixbys. doz. 130
Shinola. doz. 90

STOVE POLISH
Blackne. per do 30
Black Silk quwd _d— 130
Black Silk Paste, doz. 125
Enameline Paste, doz. 1 30
Enameline L|qU|d dz. 130
E. Z. Liquid, per doz. 1 30

Radium, per doz. 130
Rising sun, per doz. 130
654 Stove Enamel, dz. 2 80
Vulcanol. No. 10. doz. 1 30
Stovoil, per doz. 300
F. O. B. Grand Raplds

Colonial, 24. 2 |b.

Colonial, 36- 1% 1 2
Colonial. lodized. 24-2 135
Med. No. 1 Bbls 2 9

Med. No. 1. 100 Ib. BK. 1 00
Farmer Spec., 70 Ib. 100
Packers Meat, 50 Ib. = 65
Cream Rock for ice
cream. 100 Ib., each 85
Butter Salt. 280 1b. bbl. 4 00
Block, 50 Ib. 40

Baker Salt. 280 1b. bbl. 3 80

6 10 Ib., per bale 93
3 Ib., per bale_ 100

28 Ib bags Table__ 40

Free Run’g, 32. 26 oz. 23610

Five case lots 2
lodized, 32. 26 0z._2 40
Five case lots 230

BORAX
Twenty Mule Team
24, 1 Ib. packages_3 35

48, 10 oz. packages — 4 40
96. % Ib. packages_4 00
WASHING POWDERS
Bon Ami_Pd., 18s, box 1 90
Bon Ami Cake, 18s— 1 65
Brillo 85
Chipso.” Targe 385
Climaline. 4 doz.___3 60
Grandma. 100, 5¢___3 50
Grandma, 24 Large 3 50
Snowboy, 12 Large_1 80
Gold Dust. 12 Large— 1 80
Golden Rod. 24 4 25
La France Laun., 4 dz. 3 65
Old Dutch Clean.. 4 dz. 340
Octagon. 96s 390
Rinso. 24s 4 80

Rinso. 40s
Spotless Cleanser. 48.
20 o

Z. 385
Sani Flush. T doz._2

25
Sapolio, 3 doz. 315
Speedee 3 doz. 720
Sunbrite. 50s 210

Wyandot. Cleaner, 24s 1 8

AP
Am. Famlly 100 box 5 60
Cré/stal W hite, 100 3 50

220

Fels Naptha 100 box 5 00

Flake White, 10 box 2 85
Jap Rose. 100 box__ 7 40
Fairy, 100 box 3 00

Palm Olive. 144 50x—8 00
lava, 50 box 25
Pummo. 100 boX 4 8

Sweetheart. 100 box_5 70
Grandpa Tar. 50 sm. 2 10
Grandpa Tar, 50 Ige. 3 50
Trilby Soap, 50. 10c 3 1»
Wiliams Barber Bar 95 50
Williams Mug, per 48
Lux Toilet. 50 3 15

SPICES
Whole Spices

Allspice. Jamaica %
Cloves. Zanzibar__
Cassia. Canton
Cassia, 5c pkg..” doz 40
Ginger. Afrlca 19
Mixed. No.
Mixed, 10c Bkg ., doz @6
Nutmegs 70@90
Nutmegs. 105-110_ 48
Pepper. Black 23

Pure Ground in Bulk

Allspice, Jamaica___ @16
Cloves. Zanzibar__ @27
Cassia Canton @21
C-inger. Corkin 18
Mustard 19
Mace Penan 65
Penrer, Blac 19
Nutniias 23
Pepper, White @23
Pepper Cayenne @25
Papr* ka, Spanish @30

Seasoning
Chili Powder. 1% oz. 65
Celery Salt. 1% oz. _ &0
Sage.” 2 oz. 80
Onion Salt 1 35
Garlic 1 35
Ponelty. 3% o0z. 3 25
Kitchen Bouquef__4 25
Laurel Leaves 20
Marjoram. 1 0z" 90
Savory, 1 oz. 65
Thyme. 1 oz. 90
Tumerci, 1% 0z. 65

STARCH
Kingsford, 24 Ibs 2 30
Powd.. bags, per 100 2 65
Argo, 24. Ib. pkgs. 115
Cream. 24-1 22

Gloss

Argo, 24. 1 Ib. pkgs. 152
Argo. 12 3 Ib. pkgs. 2 17
Argo Ib. pkgs__
Silver Gloss 48. Is 11%
Elastic, 32 pkgs._ iy
Tiger. 48-1
Tiger. 50 Ibs. 276

SYRUP

Corn

Blue Karo, No, 1% 2 42

Blue Karo, No. 5 1dz. 3 24
Blue Karo, No. 10 3 07
Red Karo, No. 1% 2 62
Red Karo, No. 5. 1 dz. 3 52
Red Karo, No. 10 337

Imit. Maple Flavor
Orange, No. 1%, 2 dz._ 2 98
Orange, No. 3, 20 cans 4 39

Maple and Cane
Kanuck, al.__ 1 g
Kanuck, 5 gal. can_5

Grape Juice
Welch. 12 quart case 4 40
Welch, 12 pint case— 2 25
Welch. 36-4 oz. case_2 30

COOKING OlIL

Mazola
Pints. 2 doz. 460
Quarts, 1 doz.
Half Gallons, 1 doz._ 5 40
Gallons, each 81
5 Gallon cans, each_3 35

TABLE, SAUCES

Lee & Perrin, large 5 75
Lee & Perrin, small” 3
Pepper -s-----esceeeemeeeeenee
Royal Mint

Tobasco, small 3 75
sho You, 9z. doz. 2 00
A-l Iarﬂe 475
A-i sma 2 85
Caper. 20z. 330

21
TEA
. Japan
Medium _ 16
Choice __ 19@28
Fancy —  32@36
No. 1 Nibbs 31
) Gunpowder
Choice __ 32
Fancy 1]
Ceylon
Pekoe, medium__ 41
Mich i barrie_ — 32
English Breakfast
Congou, medium
Congou. Choice 36
Congou. Fancy 43
i Oolong
Medium = = 39
Choice _  * 4
Fancy - 50
TWINE
Cotton. 3 ply cone 25
Cotton. 3 ply Balls___ 27
- . uiiuiu napias
Cider, 40 Gral 16

White Wine. 40 gram— 20

White Wine, 80 Grain 25
WICKING

9, per gross 80
No. 1 pergross___ | 25
No 2 per gross 1 50

3. gross 2 30
Peerless Ro Is, per doz. 90
Rochester. No. 2.doz. 50
Rochester,

No. 3.doz. 200
Rayo, per doz. 5

WOODENWARE

Baskets

Bushels. Wide Band.

wood handles 2
Market, drop handle—
Market, single handle
Market, extra 1
Splint, lar 8
Splint, me |um 7
Splint sm all 6

Barrel. 5 gal
Barrel. 10 gal
3 to 6 gal., per ga

Pails
10 qt. Galvanized—_ 2 60
13 qgt.Galvanized 2 85

14 qt. Galvanzed— _3 10
12 qt. Flaring Gal."Jr. 5 00
0qgt. Tin Dairy__4 00
Traps
Mouse. Wood. 4ho|es 60
Mouse, wood. 6 holes. 70
Mouse, tin. 5 holes — 65
Rat. wood 1 oc
Rat spring 100
Mouse, spring 20
Tubs
Large Galvanized 875

Medium Galvanized_7 75
Small Galvanized_ "6 75
Washboards

Banner. Globe
Brass, single 625
Glass, single 6 00
Double Peerléss_____ 850
Single Peerless 50
Northern Queen 550
Universal 725
) Wood Bowls
13 in. Butter - Q@
15 in. Butter 9 00
17 in. Butter 18 00
19 in. Butter 25 00
WRAPPING PAPER
Fibre. Manila, white_05
No. 1 Fibre W%

Butchers D F - M%
K raft
Kraft Stripe 09%

. YEAST CAKE
Magic. 3 doz. 2 70
Sunlight. 3doz._____2 70
Sunlight 1% doz. 1 3H
Yeast Foam, 3doz._2 70
Yeast Foam. 1% doz. 135

YEAST—COMPRESSED
Fleischmann, per doz. 30
Red Star, per doz._ 20
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SHOE MARKET

Michigan Retail Shoe Dealers Association.
President—EIlwyn Pond, Flint.
Vice-President—J. E. Wilson, Detroit.
Secretary—Joe H. Burton, Lansing.
Asst. Sec’y-Treas.—O. R. Jenkins.
Association Business Office, 907 Trans-

portation Bldg., Detroit.

Will High Wages Return Good Busi-
ness?

The Industrial Recovery act is not a
compulsory profit and dividend law
first and a re-employment law second,
for General Johnson says: “Wages and
hours first; we’ll talk about produc-
tion and competition and prices later. ’
Last week he snapped the whip to
hurry the work for he expects at least
ten major industries “in line by August
first.” So the real seriousness of gov-
ernmental action speeds the action oi
all industries to regiment wages and
hours to a higher level than ever. More
people at work, with more money in
more pockets—iby law.

The entire scheme of business
changes and we step into welfare-capi-
talism where the first concern of the
business man is his employe and his
second obligation is to his competitor
so all three may make a profit, in a
new world, economically, and a better
world.

To get the law off to a fair start,
the majority of industries are centering
on a fortv-hour-week, then to advance
wages by flat percentages and then to
establish minimum wages for common
labor. These improvements naturally
increase costs to the manufacturer—he
is actually doing these things before
receiving assurances of a compensa-
tory return. All along many a manu-
facturer has been paying wages and
producing things, even though in the
red, through a feeling that “the wel-
fare of labor was the true concern of
the business man." Now the practice
becomes national and obligatory. If it
can rapidly be introduced in all busi-
ness, then the back of the depression
is broken by the weight of the wage
envelopes.

Price levels high enough to permit
of these extra costs must be made by
forms of agreement, under codes. First,
a national agreement that shoes must
not be sold below cost—or better still
—cost plus fair profit. This will prob-
ably be made compulsory. It is the
very heart of the Industrial Control
act, for without revenue in sales, all
wages and hours cease. Uniform cost
accounting may follow to assure under-
standing of what constitutes true and
sustained profit. For the first time in
economic history the business man is
going to be compelled to know what is
actual cost, and he must profit or quit.

Fortunately, the shoe industry un-
derstands its basic problems. It is not
subject to the rush of conflicting trades
going all directions at once. It is a
simple, one-product industry»—rapidly
preparing its code and simplifying it
to the fewest possible rules. It will be
accepted with speed and certainty for
it will have few points of controversy.
Let’s hope other industries fare as well.
If so we can expect the “ground swell”
of purchasng power to sweep over the
country before winter sets in. Token
of it is manifest by the present pur-
chase of shoes in such generous and

MICHIGAN

seasonable volume! — Boot and Shoe
Recorder.

What Are Unfair Trade Practices?

A quick check list of practices con-
demned at various times in hearings
before the Federal Trade Commission
follows:

1. \\ illful interference with any ex-
isting contract between employer and
an employe.

2. The use. without consent of the

competitor.

reasons, but which are intended, rather,
to oD'isin or S0 joist conip”tr/.vc
advantage.

6. The selling, or offering for sale, or
seconds as firsts.

7. Misleading trade names such as
geographical names like Parisian,
which do not represent the true origin
of the goods.

8. Slack-filled packages.

9. Subsidizing of jobbers' salesmen
and of retail salespeople by giving
bonuses, commissions, premiums, etc.

10. False and misleading labels.

11. Premiums or tree goods to the
trade which constitute a reduction in
the list price.

12. False representation in advertis-
ing or orally concerning a competi-
tor’s product.

13. Invoicing of goods to one point
and delivery to another where the cost
is higher.

14. Secret rebates and settlements.

15. Commercial bribery—the pay-
ment of money or anything of value
to influence a sale.

16. The practice of invoicing a less
quantity than the actual amount
shipped.

17. Price guarantees have been con-
demned by several industies.

18. Marking up prices to fictitious
levels and then cutting them to the
normal market level.

19. The subsidizing secretly of prom-
inent people or distributors for the
advertising value.

20. Excessive personal gifts, lavish
free distribution of selling accessories.

21. Allowing unearned discounts.

22. Allowing certain services to one
account and not to another, where con-
ditions are similar.

23. Obtaining business by threats or
coercion.

24. Improper and misleading use of
descriptive trade terms, such as desig-
nations of certa’n kinds of furs, fur-
niture, etc.

25. Time limit offers that never ex-
pire.

26. Use of the word “mill” or “fac-
tory” where a mil! or factory is not
owned.

27. Misleading guarantees.
tees that are not lived up to.

28. Piracy of designs.

Guaran-
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29. Use of word “imported” when
not imported.

30. Abuse of tree sample card sen-
tCf,

31. Deviation from established stand-
ards without informing buyers.

32. Selling below cost for the pur-
pose of injuring a competitor.

33. Withholding facts from the in-
voice. which make the invoice a false

34. The practice of shipping surplus
stocks vice territories outside their par-
ticular markets and selling below estab.
.srec prices in those territories.

35. Unfair imitation of trade names

30. Threats of suits for patent and
trade-mark infringement that are not
made in good faith, but for the purpose
of harassing a competitor.

37. The practice of compelling the
purchase of one or a group of products,
as a condition to the purchase of a de-
sirable item.

38. Giving advertising allowances
where advertising was not actually
placed.

39. Loss leader selling.

40. Sales without mutuality—Con-
tracts should be binding equally on
both parties regardless of price fluctu-
ations.

4L Hidden rebates through too gen-
erous second-hand allowances.

42. Consignment selling.

43. Inducing distributors to cancel
contracts with competitors through
threats to withhold credit, etc.

Pbssibly the wisdom .of .man sur-
passes” that of woman,! but when it
comes to tact he simply isn’t in it.
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Completing Novel Jewelry Lines

Lines of novelty jewelry for Fall
are being completed and will be ready
for showing about the middle of the
month. Strong early interest is ex-
pected to be shown by buyers for Pa-
cific Coast stores, with Middle West
and local retailers held likely to place
their initial commitments early in
August. A strong trend toward neck-
laces was predicted as a probably fea-
ture of the new season, with the neck-
lines of the new Fall dresses more
favorable to such a development than
was the case in the Spring. Pins, clips
and bracelets were seen maintaining
their marked popularity. The color
trend is still problematical.

Grocers Plan Beverage Sections

Encouraged by the increase in busi-
ness which has followed the introduc-
tion of bottled beers to other lines car-
ried by grocery stores, many retailers
are planning to establish a beverage
department for which beer, wines,
ginger ales and other 'beverages will
be retailed. Sales of beer and related
items last month, it Was said, averaged
10 per cent, higher than the May to-
tals. Among the reflated products which
were exceptionally active in June were
crackers, cheese, potato chips, pickles,
canned meats and fish, pretzels, rye
bread, salted nuts, fish pastes, mustard,
smoked meats, olives and cocktail bis-
cuit.

It is always well to look before you
leap, but dont spend all your time look-
ing and forget to leap.

If we donfa discpline ourselves the
world will do it for us.

INTELLIGENT INSURANCE SERVICE

and

REAL INSURANCE SAVING
Originally

For Shoe Retailers

now

For Merchants

in All Lines

The same saving and the same service to all

We confine our operations to Michigan
We select our risks carefully
All profits belong to the policyholder

M ichigan Shoe D ealers
MUTUAL FIRE INSURANCE CO.

LANSING, MICHIGAN

Mutual Building

Phone 20741
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No Better Way To Win the Women

A newspaper recenltly printed the
statement that American housewives
are the purchasing agents for twenty-
'miilltkm American homes and: direct
the spending of eighty-five per cent, of
our National income. lit further stated
that women have been directly respon-
sible for bringing about the great
changes in food' stores which have
taken place during the past few years.

More and! more the retail grocer is
realizing that to interest a woman he
must cater to her artistic temperament
and to do this he must make ovation
to her with the correct merchandising
methods.

Cleanliness in a grocery store is
to-day perhaps the one improvement
demanded by women. Long, unattrac-
tive counters, bad lighting, soiled and
dluisty looking packages, faded out ah
vertisimg cards in windows, etc., have
areffect on the woman customer which
too often goes unnoticed by the mer-
chant. Some window displays we
have seen reflecit the true light of a
merchant’s manner of doing business
—absolutely nothing in the display to
cause a person to linger.

Cleanliness has more than its right-
eous association; it is also closely as-
sociated with success in a material
sense. Without it, success is rare, re-
gardless of the business.

There is a reason for this and it is
that the majority of women buyers
have been educated to a high standard
of living in the home. They have
come to demand in every phase of
home making the last word in attrac-
tiveness and practicability. Charm has
found expression and is the essence of
housekeeping pride ini every modern
housewife. But charm is actually lost
to view of 'the visitor when the sur-
roundings are not clean.

It has always (been a mystery to
women why grocers use sawdust on
the floors. We don’t like it. We
are all aware of the beautiful effects
acquired in »the stores of the shoe,
drug, jewelry and furniture fields. In
each of these fields, the floor seems to
assume a very important role in. the
make-up and decorative arrangement
of the store. On entering we become
immediately conscious of a perfectly
balanced color scheme that is harmoni-
ous with our own natural goodltastes.
We are conlscious- that we are walking
on a well chosen pattern of inlaid
linoleum yet it seems so much a part
of the store that we take it for granted.
If that linoleum were to he removed,
however, our reaction' to the atmos-
phere would .be very different. Display
stands, color schemes, lighting effects
and 'the general arrangement of the
equipment would he conspicuousy un-
impressive. Our eyes would be focused
to the unattractive floor.

The ease with which one can keep
linoleum! clean and shining represents
a great saving in time and labor usu-
ally employed in .scouring and scrub-
bing. Both employes and customers
will appreciate the underfoot comfort
of these floors.

The average woman likes to wander
through' the store and look over goods
displayed. The price ticket with
plainly marked figures is a potent sales
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factor. Many a sale is made by these
silent salesmen when a clerk might
just bore the customer. Pricing is a
matter of psychology. One sees an
article displayed in the window, or a
group of articles on a shelf. There is
an inborn desire to possess that article
but it As the price card on it that
arouses the interest, causing one to
look closer and bring thoughts flash-
ing 'through the mind of the uses one
may .have for that article. A pricing
system saves» time for the busy shop-
per who knows what she wants. It
makes A easy for anyone to buy be-
cause A answers the question.—‘How
much?”—before it 'has to be asked".

During the .summer we usually keep
bottles of ginger ale and other bever-
ages Anthe refrigerator. Like all fam-
ilies, we have unexpected callers, and
also, like iin the best families, we
sometimes find »ourselves entirely out
of these drinks when said callers ar-
rive. This usually means that the man
of the house quietly steps out to the
nearest store for a supply. We have
our own particular preference for ton-
ics and always insist upon a certain
brand, but sometimes have to take an
unknown kind]l as was the case a few
evenings ago. Imagine our embarrass-
ment when we poured the beverage
from jthe bottle and1found little black
specks floating around the glass, and
at the bottom of the bottle was an
accumulation of dirt and dust. This
showed that jthe bottle was not washed
when jreturend and that the bottler was
anything but careful about this very
important end of the bottling business.
Do not 'handle any unknown, brand of
beverages.

A certain store in our town gets most
of our patronage because the grocer
tries to be helpful in every way he
can. We always rely upon him to do
the right thing. When we order fish,
for example, he enquires whether we
want it for frying, baking or broiling
and then he cuts it accordingly. If
we should want some tomatoes, for in-
stance, and he .says, “I dont .think you
would care anything about 'these toma-
toes—they are not very good to-day.
I don’t believe | can find any in town
that are any better; otherwise, | would
get some for you. They are as good
as the market affords but not what
you would want. Now the green peas
are fine to-day. Shad | send you
some?” Now isn’t that a fine spirit and
is it any wonder that this 'little busi-
ness is going right ahead? Some day
this .grocer will have to enlarge his
store and add a clerk or two.

Women appreciate helpful and intel-
ligent service and there is no better
way to establish a grocery business
favorably in the minds of women than
to make a feature of this service.
Remember, to succeed in retailing to-
day, you muisit cater to the demand of
the womenlbuyer for she is the answer
to your future as a merchant. Please
her and you will have little trouble in
building a successful business.—Helen
E. Aldrick in New England Grocery
Magazine.

How nice it would be to drive on
our beautiful highways if there were
no other machines to bother us!

Wiatching the clock is a good thing
if the purpose is to speed up.
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OUT AROUND
(Continued from page 9)

of uneolored oleomargarine for the cur-
rent fiscal .period commencing with
July 1, 1933, to June 30, 1934, iin the
amount of $6. )

You are advised, that the remittance
of the full amount of special tax due
must be submitted with the return on
Form 11 to the collector or deputy
collector. Since return may be filed
within the calendar month” in which
liability is incurred nio liability to r;1Jen-
alty for carrying on 'business without
payment of “the special tax imposed
thereon will be asserted until delin-
quency in filing return has occurred.

Any person desiring to retail uncol-
ored ‘oleomargarine during the month
of July, 1933, has up to the last day
of said month in which to file same
with the collector. The return must be
ir> the office on or 'before Monday,
July 31, 1933

Fred L. Woodworth, Collector.

W.m. M. Connol'ley, the good roads
advocate of Ottawa county, informs me
that 36,000 people circled the oval on
Lake Michigan, Grand Haven, July 4.

Union officials have done all they
could to discredit the industrial act in
the eyes of decent people by insisting
that workers must joint unions in or-
der to avail themselves of the advan-
tages afforded by the new law. Of
course, this was deliberate mendacity
of the worsit possible description, be-
cause nothing of this kind has been
attempted since MicAdoo disgraced
»the Wilson administratlan by promul-
gating such a proposal. General John-
son, who 'has charge of the administra-
tion of the industrial act, recently de-
nounced the lying allegations of the
union officials An the following vigor-
ous manner:

Hugh S Johnson, the industrial
administrator, said in a statement
that assertions that it was the pur-
pose of the industrial act to union-
ize labor were incorrect.

T he administrator likewise
termed incorrect statements that
the only way labor could secure
benefits under the act was to join
a union. Reports had come to
him, he said that such assertions
were being made by labor union
agents.

“Similar statements purporting
to come from industrial concerns
have intimated,” Johnson said,
“that this or that newly formed
company union is the only organ-
ization through which labor can
get a fair deal under this act.

"Both statements are incorrect
and such erroneous statements of
the act and its administration tend
to foment misunderstanding and
discord."

I have never before seen the mer-
chants of Michigan so sltirred up over
any matter affecting 'their interests as
they are over the veto of the chain
store tax bill by our .present governor.
From every section of the »state come
reports of meetings in which ‘the gover-
nor is roundly denounced for his action
in »the matter. | shall not be surprised
to see a thousand out state marchants
in Lansing next Monday, when the
issue comes up in the legislature.

E. A Stowe.
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Meeting of Druggists of Six Counties

The second .meeting of 'the North-
western Michigan Retail Druggists As-
sociation was held in Cadillac the eve-
ning of July 7. A .banquet and a joyful
social tilme was had, interspersed with
music from the local orchestra. The
first .meeting of this Association was
held at Traverse City same weeks- ago
and the -following offi-cers were elected :

President—Albert Clement, Traverse

City;

Vice-President—Rex Bostick, Man-

ton;

Secretary-Treasurer — Wfiif-ord Por-

ter, Frankfort.

The member,ship now includes the
druggists of Antrim,, Benzie, Grand
Traverse, Leelanau, Missaukee and
Wexford counties. Its object i® to
promote a better acquaintance among
the .membership, to secure more uni-
form practices, to work with jthe Na-
tional Drug Institute and the Federal
Trade Relations Comlmission, included
in the program of President Roose-
velt. Similar .organizations of counties
are being set up about the state.

The sales tax came in for full dis-
cussion and a uniform schedule was
agreed to. Sales upto 17 cents, no tax;
from 17 to 49 -cent®, 1 cent; 50 to 83
cents, 2 cents; 84 cents to $1.16, 3
cents. Druggists having fountain a-nd
ice cream tra-de preferred -starting the
tax after 10 cents instead of 17 cents.
Part of the members- -will handle whis-
ky for prescriptions, others will not.
The veto by the governor of the chain
store .tax brought out very emphatic
dissension. It was agreed that the
officers should write 'the members of
the legislature to be present at the final
adjournment the 17th and vote to pass
this bill over Ithe governor’s veto. It
is urged 'that a large delegation of the
members attend the final meeting at
Lansing. The next meeting of this
Association will be held at Elk Rap-
ids.

Phone 89574
John L. Lynch Sales Co.

SPECIAL SALE EXPERTS
Expert Advertising
Expert Merchandising
209-210-211 Murray Bldg.
Grand Rapids, Michigan

Business Wants Department

Advertisements inserted under this head
for five cents a word the first insertion
and four cents a word for each subse-
quent continuous insertion. If set in
capital letters, double price. No charge
less than 50 cents. Small display adver-
tisements in this department, $4 per
inch. Payment with order is required, ae
amounts are too small to open accounts.

For Sale—-Men’s shoe

clothing: and
stock.

Exceptional opportunity for profit-

able business. 4,500 population. 1.100 on
factory payroll. Lepley Wilson, Green-
ville. Mich. 576

For Sale — $450 Bmbossograph sign

printing outfit for $125. Extra large $350
safe for $75. W. W. Richards Candy Co.,
200 Houston Ave., Muskegon. Mich. 579

For Sale—-Store with flat above mod-
ernlv eauipped in country town. Good
business. Inquire Ray Ryckman, North
Branch. Mich. 580

] FOR SALE

: HARDWARE AND IMPLEMENT

I BUSINESS in town of 4,000 pop-

$ ulation. Good farming community.

Factory town. Central Michigan.

For Information write No. 1000,
care Michigan Tradesman.

e e bt 1
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Art of Brewing Perfect Tea

For a sociable porch gathering on a
warm afternoon, nothing else quite
takes the place of iced tea as a refresh,
mg drink.

There’s all the difference in the
world, however, jbetween juist cold tea,
and a dainty, tempting pitcher of gold-
en brown liquid, tinking with ice and
garnished with colorful green leaves
and thin slices of lemon. The mere
appearance of a tray set attractively
for serving iced tea is enough to re-
vive spirits that have been wilted by
a combination of heat and work or
traveling or sports.

Good hot tea, says the Department
of Agriculture, must always be prop-
erly made, poured off the tea leaves
and chilled some time before the iced
tea is wanted. A better understanding
of the selection of teas may help in
producing acceptable and refreshing
iced tea.

All the tea in the United States is
imported. Those who handle it in our
wholesale markets say that there is a
distinct preference in most sections of
the country for the heavy-bodied, fully
fermented black teas of East India and
Ceylon, rather than the green teas of
China and Japan and the oolong teas
of Formosa and China.

One reason for this is that these
heavy-boded East India teas resemble
coffee in color and body. They are
liked for iced tea, because even when
somewhat diluted by melting ice they
still have considerable flavor and a
pleasing color.

Choosing jblack, green, or oolong tea,
however, is a matter of personal taste.
After deciding which flavor is pre-
ferred, the housewife should select a
brand that is solid in a proper kind of
package which will preserve the quali-
ty of the tea. This is very important.

Teas that are packed in tin, or car-
tons lined inside with aluminum or
lead, or transparent airtight material,
are generally in containers that will
preserve the product. Tea packed in
unlined cartons deteriorates rapidly.

After brewing tea, if the housewife
will examine the wet leaf, she can learn
much about the quality. The appear-
ance of dry teas indicates very little
to her. But with black teas, after brew-
ing, if the color of the leaf resembles
a coppor coin, it is of a better quality
than if it is a dull colored leaf.

The leaf of green teas should also be
bright and free from any discoloration
as it is left in the teapot. The term
“Orange Pekoe” does not indicate a
kind of tea but a leaf grade. As a rule,
blends of leaf grades have more body
than a single leaf grade.

Green teas and oolong teas are often
preferred for serving plain or with su-
gar and lemon. The fully fermented
black teas from the East Indies, when
served hot, are better with cream or
milk, although they can be served with-
out either. Sweetening is also a mat-
ter of taste. If these ‘heavy-bodied
teas are served clear it is 'better to
brew them for three to four minutes
only for hot tea, and from four to five
minutes for iced tea.

The Department of Agriculture gives
the following directions for brewing
perfect hot tea. When it is ready it
can be strained into another earthen-
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ware pot or pitcher and chilled for use
as iced tea.

Use a teapot, preferably of earthen-
ware, china, or glass. Heat it by scald-
ing with boiling water. As the strength
of tea is partly a matter of individual
preference, the amount of tea used may
be varied after experiment, but the
standard quantity is usually “about a
teaspoonful to each cup desired.”

If tea bags are used, one per cup is
ordinarily allowed; in some cases the
bags may contain more tea than in
others so it is well to test the strength
of the brew for yourself for the brand
used. Always use freshly drawn water
for tea making, measure it, and bring
it to a bubbling boiling before pouring
it on 'the tea leaves.

Water boiledltoo long makes tea
flat. If water is not actually boiling
it will not bring out the full strength
of the tea. Steep three to four minutes
for clear tea, four to five minutes to
serve with cream or milk or for iced
tea. Serve promptly or pour it off into
another previously scalded receptacle.

Never boil tea. Never use the leaves
a second time.

An American Party for America and
Americans

On independence day | made up my
mind to read the Declaration over
again and | forgot a lot of things about
our independence. It just seems to me
as if we lost our independence about
the time they stopped us from shooting
off fire crackers and got the wrong
trail. Our folks who founded this coun-
try were objecting to a lot of injustice
to the people—like foolish laws for the
few and lack of laws for local use and
their own purposes in the pursuit of
happiness. Kings and governors were
harsh and cruel—narrow-minded and
deceitful—so they decided to change it.

Well here we are in 1933, with
money kings who are just a few per-
sons and have had the keep and sup-
port of our politicians who worked for
them. Do we arrive in 1933 with 34
per cent, of our population owing 13
per cent, of the money or $8 per
capita, 15 per cent, owning 87 per
cent, of the money, and 10 per cent,
of our people destitute. What is the
difference between autocracy of human
kings and the royalty and autocracy of
Wall street money barons? What :s
the difference between the Wall street
racketeers who worked their game and
avoided their income taxes and Al Ca-
pone—that’s what he did. He is in
Leavenworth and maybe they have
double beds in that place. If not. they
should let Al. out and declare rack
ateering a legal business.

You know | voted for Hoover and
Comstock, and | made a mistake. |
should have voted for Roosevelt and
Brucker. Maybe, though, Mr. Com-
stock knows what he is doing and by
letting all those rackateers out of our
prisons he is only making room for
new ones who have been rackateering
in our banking business. The grand
jury in Judge Keidan’s court in De-
troit is doing great work—and the
cards must be laid on the table face
up, so we all can look at them. If
they ever get out the whitewash pails
neither Judge Keidan or Pecora in
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Washington will use them. | am still
independent if poor. A lot of people
right now are destitute, but are being
helped by their relatives and friends
and are too independent to admit their
poverty.

If you want a good laugh read the
squirmings of the “hide bounds”™—Sen-
ator Vandenberg, the Republican, in
his Grand Rapids speech to the adver-
tising convention and Alfred E. Smith
in the current issue of New Outlook.

Maybe they don’t know the people
are going through an economic war,
which is more important than any war
we have been in and we don’t have
time for “hide bound” party conver-
sation. Maybe all the honest thinking
Republicans and honest thinking Dem-
ocrats might get together and re-elect
Mr. Roosevelt if he makes good, under
a new party called the American party
for America and Americans.

A lot of old methods are getting
washed up and maybe we can come
clean hereafter and run this country
for the people who live in it.

The bankers and trades unions
ruined the busines of this country, but
other men and other methods will
bring it back. Rehtaew Krats.

The Waiting Tasks at Home

The success of the American London
delegation in keeping the world Con-
ference in session may or may not ne-
cessitate some modification of the re-
puted intention of the President now to
devote himself almost if not quite ex-
clusively to his domestic program.
“Lightning shifts” not only in tactics,
but in policy and thought by the Wash-
ington Administration are becoming
about as frequent as they are baffling
and disturbing to legitimate business.

It is, however, safe to assert that the
President has quite enough work be-
fore him if he is to bring order and
dispatch into the administration of his
domestic program. About the only
policy that appears to remain crystall-
ized and definite in these domestic
plans is a fixed determination to raise
prices to 1926 levels, or, which is rel-
atively speaking about the same thing,
to 1924-5 levels. The rest appears still
to continue in a state of confusion and
flux.

The agricultural relief machinery,
after a good deal of sputtering and
back-firing, finally started in rather
hesitant motion only to find it difficult
to proceed in face of reluctance on the
part of cotton farmers to destroy a
large part of their growing crops. Kind
providence has come to its aid in the
case of wheat, but no one seems defi-
nitely to know just what ought to be
done in these new premises.

Wage-raising and hour-shortening
activities, euphoniously termed the in-
dustrial recovery program, are slow in
getting under real headway amid a
good many unexpected difficulties.
Everybody apparently has been more
interested building up supplies in ad-
vance of higher prices than in anything
else. But cries of profiteering also have
been heard, and several of the evils of
the German cartel system have threat-
ened to raise their heads.

Not only the willingness but the abil-
ity of the ultimate consumer to pay

July 12, 1933

higher prices is about to be put to a
real test, while public construction ac-
tivities, presumably designed to pro-
vide employment and thus place pur-
chasing power in the hands of large
sections of the general public, have not
advanced much beyond the planning
stage.

Practical business executives, some
hopefully, some without faith, but all
with interest, wait to see what the
President now can do to make this
complex recovery engine (to fashion
which he has defied all orthodox the-
ories of mechanics) perform useful
work.

(Copyrighted, 1933)

Building Hardware Call Rises

A substantial increase in the demand
for builders” hardware is noted by man-
ufacturers this week. Only a small
part of the demand can be attributed
directly to an increase in building ac-
tivity. It is believed that most of the
buying is due to the desire of jobbers
and others to stock up on staple items
on which price advances are expected.
The call for seasonal hardware is
smaller this week. They are doing an
active business, however, in supplying
regular Fall merchandise to stores.
Retailers are buying Fall goods freely
this year and are doing their purchasing
a month earlier than in 1932

Stores Buying Small Housewares

The activity which has characterized
mijajor ihlotme ifurniislhiinigs, such as furni-
ture and floor coverings, spread this
week into the smaller housewares field
where demand for small wares of all
types has 'increased considerably. The
rise in demand is especially noticeable
in early Fall orders fbr decorative
ware such as statuary, book ends, and
in the 'call for articles of utility includ-
ing cooking utensiils and other kitchen
accessories. The small housewares
trades generally have been slow to re-
act to the general upswing in trade,
but threatened price advances recently
started buying activity in the market.

Fall Bedspreads to be Higher

When leading bedspread lines offi-
cially openedl for Fall on Monday
prices were 25 to 50 per cent, higher
than those quoted at the opening of
Spring styles, early this year. Estab-
lished retail jprice ranges, such a» $1.95,
$2.95, etc., haVe Ibeen retained by some
mills and the various styles made to
fit into these ranges. Cottons are ex-
pected to be featured prominently, al-
though in previous years rayons have
predominated in Fall numbers. One
important house has eighteen cotton
styles to five cotton-and-rayon' num-
bers and two alll-rayon types.

Prepare Fall Dinnerware Lines

Manufacturers of dinnerware will
start preparations for the production
of Fall lines of merchandise this week.
Buyers seeking specially priced sets for
August home furnishings promotions
have practically completed their shop-
png in the market, it jis said; and will
return shortly to view regular Fall
goods. A continuation of square de-
signs in dinnerware is forecast for
Falll. Decorations on plates will be
changed, however. Floral designs,
larger than those which were used on
Spring goods, will be featuredl
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will seek to find the truth of the things of life and then
will trust the ultimate, the All-things to human ken.

will shun the tragical in what’er is named sublime,
will trust no negatives as a proof of things divine.

will list unnaturals only for imagined needs,
will trust to naught that is metamorphosed into creeds.

will use no colored glass to distinguish aints from ares,
will take no backward step, if I know it, to the stars.

will think in nature terms and what’er mere men may say
will trust in nature’s God for direction all the way.

will build with positives on the the rock, the primal cause,
will turn from negatives to the real in nature’s laws.

will stand for all that rests on the merits of the case,
will gladly give the doubt to what’er uplifts the race.

will never lay a straw in the way of any man,
will do him, in my way, all the good | really can.

will “say with flowers” what otherwise is unexpressed,
will think of those ill-timed laid upon his lifeless breast.

will stand for everything that has made my country great,
will lové the Flag that floats over our great ship of state.

will spurn the great long list of the modem fashion frills,
will trust to simple fare for the cure of many ills.

will never stray away from the things our fathers planned,
will trust the public schools as the safeguard of the land.

will try to be a man, true to nature all the way,
will, with my hand in hers, and with reason, seldom stray.

will gladly bide my time when beneath my bit of sod
will lie down to my rest in the care of nature’s God.

will find, not knowing it, that when free from mother’s hand
will have no | wills left nor freewill at my command.

will do the best | can and for every reason why
will trust to nature’s God and all the way while passing by.

will, as | 'm taught I will, go where | am told and so
will wonder at it all till | do or do not know.

L. B. Mitchell.



ASSOCIATED TRUCK LINES, INC

Nelson-Carmody Motor Freight Division
DIRECT DAILY SERVICE OVER OUR OWN LINES
GRAND RAPIDS — CHICAGO
GRAND RAPIDS — CADILLAC — TRAVERSE CITY

PETOSKEY — MANISTEE — LUDINGTON
Offices at—

15 Market Ave. 1152 W. Austin Ave.
GRAND RAPIDS, MICH. CHICAGO, ILL.
Phone 4-5571 ' Phone, Haymarket 4431
50% PROFIT Groan from Gaia
ON.COST TO YOU 2 cents a Dozen, Delivered . . . Sell

Place Your Order Now at the advertised price of 2 cakes 5 cents

RED STAR YEAST and PRODUCTS COMPANY
Main Office MILWAUKEE, WISCONSIN

Steady
Customers

People who eat Fleischmann’s Yeast for
health buy it regularly and faithfully —
three cakes a day.

You now enjoy steady sales of this popular
product. Use it as a stepping-stone to extra
profits by suggesting other products to these
customers when they come into your store
for their daily supply of Fleischmann's
Yeast.

FLEISCHM ANN’S
YEAST ..

STANDARD BRANDS INCORPORATED

Grand Rapids Paper Box Co.

M anufacturers of SET UP and FOLDING PAPER BOXES
SPECIAL DIE CUTTING AND MOUNTING

G R A ND RA P11 DS, M1 CHI GA N

Rademaker-Dooge Grocer Co.

Distributors of

PETER PAN COUNTRY GENTLEMAN CORN
PETER PAN GOLDEN BANTAM CORN
MISS MICHIGAN SWEET PEAS
FREMONT SWEET PEAS
BIG MASTER MALT
BLUE RIBBON MALT
BOUQUET TEA

The House of Quality and Service

Are the canned foods you feature grown
and packed

in your home Q/ceb/ard

state?

W. R. Roach & Co, you kna/v

Grand Rapids, main-
tain seven modern
Michigan factories
for the canning of H A R T
products crown by

Michigan farmers A complete line of canned vegetables and fruita

.TRENGTH

| COMPANIES REPRESENTED HAVE
Assets $68,931,787.14
Surplus $23,396,338.15

ERVICE

Correct Insurance Coverage
Engineering Advise

hvings
12% % To 40%

According To Classification of
Property

THE MILL MUTUALS AGENCY

LANSING, MICHIGAN

Mutual Building Phone 20741

DETROIT OFFICE GRAND RAPIDS OFFICE

Transportation Bldg. Grand Rapids Trust Bldg.
Phone Phone
Randolph 0729 95923



