
5r-c ĵö
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THE READING MOTHER

I had a m other w ho read to me 
Sagas of pirates w ho scoured the sea, 
Cutlasses held in their yellowed teeth, 
“B lackbirds” stow ed in the hold beneath.

I had  a m other w ho read m e tales 
O f G elert, the hound of the hills of W ales, 
T rue to his tru st till his gallan t death, 
Faithfulness b lent w ith  his final breath .

I had a m other w ho read m e lays 
O f ancient and glorious and golden days; 
Stories of M arm ion and Ivanhoe,
W hich every boy has a  right to  know.

I had a m other w ho read m e the things 
T hat wholesom e life to the  boy-heart brings; 
Stories tha t stir w ith an upw ard  touch— 
Oh, th a t each m other of m en w ere such!

You m ay have tangible w ealth  untold: 
Caskets of jew els and coffers of gold. 
R icher than  I you can never be—
I had a m other w ho read to  me.

ST R IC K L A N D  G IL L IL A N .

Mr. Gillilan, horn at Jackson, Ohio, in 1869, is a 
journalist and author. H e wrote “ Finnigan,” including 
the popular line. “Off again, on again, gone again, 
Finnigan” ; “ Including You and Me” ; “Sunshine and 
Aw kw ardness” ; “A Sample Case of H um or” : “ Laugh 
It Off” ; “D anny and Fanny,” all published between 

1910 and 1928.
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WE DO OUR PART

S ig n  the n r a pledge
MAKE YOUR OWN MARKET!

M A R K ETS—th a t’s w hat w e’ve been needing 
to bring back prosperity.

T he farm er needs a m arket for his crops, 
the  m anufacturer needs a m arket for the 
things he m akes, the retailer needs a  m arket 
for the things he sells.

B ut w h a t’s a  m arket, a fte r all ? People w ith 
m oney to spend.

A nd the only w ay to create th a t m arket is to 
give people w ork  so they  can earn tha t money.

YOU can help to  m ake your own m arket if 
you will sign the  P resident’s Re-em ploym ent 
A greem ent—agree to a shorter w ork  hour, a 
higher m inim um  hourly  or w eekly wage, in 
your business.

A nd fast! For if every em ployer co-operates 
w ith  this N ational Recovery cam paign right 
aw ay, then w e’ll have new  m arkets—people 
w ith  m oney to spend—for the  things w e grow  
and the  things w e m ake R IG H T  NOW !

A n d that spells GOOD TIMES AHEAD for us a lll
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Vine-Ripened Tomatoes Now at Their 
Best

More tomatoes are consum ed per 
person in the U nited S tates than in any 
o ther country.

T h e  Bureau of Home Econom ics of 
the D epartm ent of Agriculture points 
out th at now is the tim e when fresh to ­
m atoes may be enjoyed a t their best.

The Bureau says th a t the vine-rip­
ened, hom e-grown tomato is a much 
more flavorful fruit than the one which 
is grown m any m iles away, picked for 
shipm ent when still green, and ripened 
in storage.

The season for hom e-grow n tom a­
toes is now at its height. All over the 
country family gardens a re  yielding, 
commercial grow ers are getting  their 
crops to m arket. C anning factories are 
busy producing the tom ato  juice, the 
canned tomatoes, the catsup o r chili 
sauce that m ay appear on countless 
thousands of family tables next W in ­
ter. Housewives are canning from the 
family- patch, comm unity canning cen­
ters are putting up tom atoes for relief 
supplies later on.

Last year the tom ato crop th a t was 
sent to m arket am ounted to more than  
18,000,000 bushels o f fresh tomatoes, 
and the canneries put o u t more th an
1,500,000 tons:—nearly all used in the 
United States.

I t  is evident, says the Bureau, that 
Am ericans appreciate tomatoes. T here 
seems to  be, literally, nothing that 
could take the place of tomatoes. The 
characteristic color and  flavor, refresh­
ing quality, adaptability  to  any part of 
the meal, m ake them  a godsend to  the 
housekeeper. W hen  you consider their 
nutritive values in addition, tom atoes 
are unique. M odem  science finds them  
one of the very best of the “protective 
foods,” because they are a good source, 
not of just one, o r  two, bu t of three 
of the vitamins.

T hen there  are those very im portant 
qualities of the tom ato  which m ake it 
unusual for cooking and canning. V ita­
m in C, for which the tom ato  is p a r­
ticularly valuable, is  easily destroyed 
by heat, bu t the acidity of th e  tom ato

helps reduce th is  loss. T o a  less extent, 
the sam e thing is true of Vitamin B 
also.

Again, because of their acid content 
and their juiciness tom atoes are easier 
to can than  o th er vegetables. A pres­
sure cooker is not needed, in fact is 
not desirable for tom atoes, although 
necessary in canning the non-acid veg­
etables to  insure the prevention of 
spoilage. For tomatoes, says the Bu­
reau, use the hot-pack m ethod of can­
ning—that is, heat the  tom atoes to  
boiling and pack them  hot into the 
containers—them  process them  in the 
ho t-w ater bath.

Canned tom atoes—canned when the 
fresh tom atoes are at their best;—are 
so im portant as a  w inter food th a t nu­
tritionists recom m end a  serving in 
some form three tim es a week. T his 
am ounts to  about a  pint in a week for 
each m em ber of the family, or 16 to  20 
quarts per person for eight m onths of 
the W inter. I t  takes about 2 Y  to 3Y  
pounds of raw  tom atoes to make 1 
quart canned—or, roughly, a bushel of 
raw tom atoes to m ake an eight m onths’ 
supply' for one person.

H ardly  any o th er article of food can 
be used in a s  m any ways as the to ­
mato. Raw, cooked, o r  canned, in some 
form tom atoes m ay appear in any part 
of any  meal. T he baby has his tom ato 
juice for breakfast, b u t you m ay prefer 
your tom atoes sliced and  broiled or 
fried, to be eaten  with your hot biscuit.

A fresh tomato, sliced o r quartered, 
may' be one of the vegetables on your 
plate at lunch o r dinner o r  supper. 
Perhaps it is sliced with onions on a 
lettuce leaf for salad, o r with cottage 
cheese. P erhaps it is hollowed out 
and stuffed with chopped cabbage, or 
with chopped m eat salad, for your 
lunch o r  supper. Scalloped o r stuffed 
and baked, tom atoes fit in admirably 
with potatoes, o r  corn, o r  rice o r beans 
a t dinner. Broiled tom ato  on toast, 
with a bit of m elted cheese and a curl 
of 'bacon in  the cen ter of the slice, is 
an attractive supper dish.

And there a re  the countless uses of 
tom atoes in soups, in scalloped dishes 
with rice, m acaroni, potatoes and 
beams, in tom ato jelly, in preserves— 
not to  m ention th e  ever-popular to ­
m ato-juice cocktail. L ater on, green 
tom atoes th a t come too late to  ripen 
on  the vines before frost comes will 
be used for pickles, for broiling, or in 
green tom ato  pie.

Delay Spring Underwear Prices
W ith wholesalers now centering a t­

tention on  the m ovem ent of heavy­
weight underwear, no prices are ex­
pected to  be named on Spring 1934 
styles until very late this m onth. Indi­
cations are th a t th e  25 cent short will 
be the cheapest num ber available. I t  
is  understood that to bring  this price 
down, stores will average the  costs of 
shirts and shorts and possibly offer 
both  for som ething like 39 o r 45 cents.

D E T R O IT  DO IN G S

Late Business News From Michigan’s 
Metropolis

At a  m eeting of the  W om en’s Ap­
parel Club of Michigan held during the 
sixth semi-annual W om en’s and Chil­
dren’s W ear M arket and Exposition 
at the Staffer H otel last week, the o r­
ganization endorsed the code for trav ­
eling salesmen submitted to  N. R. A. 
authorities. Minimum salaries, plus 
guaranteed expense accounts, are in­
cluded in the  general proposals. Mil- 
ton Aronheim, chairman of the code 
committee, discussed the feature of 
salesmen’s commissions, stating that in 
h is opinion salesmen should receive 
com m issions on all orders shipped and 
if the  retailer does not pay for the 
goods he should not suffer the deduc­
tion from his settlem ent with his firm. 
T he m atter of financing and credits, 
lue said, was up to  the m anufacturer 
to accept or reject orders, a right they 
have exercised freely' during the last 
few years. In the event they  accept 
and decide to ship such orders the pay­
m ent risk should fall on their own 
shoulders and not be charged to the 
salesmen. H erbert M. Eiges, attorney 
for the association, has assisted in the 
work of drawing up the code and is 
interested in the proposed codes of 
National organizations of traveling 
salesmen. T he  m arket and exposition 
which ended last week exceeded a t ­
tendance estim ates. Purchases in m any 
apparel lines were exceptionally heavy. 
Several garm ent houses were obliged 
to cancel display room reservations on 
account of the strike in the  apparel 
centers, Sidney A. S tyer is president 
of the W om en’s Apparel Club of M ich­
igan.

M. S. Holland, form erly in charge of 
the orthopedic shoe departm ent of 
W alk O ver Shoes here for three years, 
is now w ith the H ack Shoe Co. in the 
same capacity. H e was form erly trav ­
eling representative for the Scholl Co.

Master Code Seriously Defective
T he M aster Code has not been 

signed by the President up to  the pres­
ent, which is 10 o ’clock, W ednesday. 
Soime features of the new draft are 
m eeting with violent oppositinon on 
the  part of independent m erchants, 
both large and small. T hey do not like 
the 2 Y  per cent, m inimum granted  to 
the  jobber o r  the 7 Y  per cent, for the 
retailer. W hile th a t is an  im prove­
m ent over indiscriminate loss leaders 
in  the past in the end it will prove only 
a makeshift. The depth of the cut is 
controlled bu t the extent of the num ber 
of items is not. Chains, departm ent 
stores, five and ten  cent stores and 
o ther price slaughterers will m erely 
shift their a ttack  from a few item s to 
many commodities which will be sold 
on a cost plus 10 per cent. T h at will 
continue the effect of underm ining the 
small retailer. W e do not lose sight of

the fact th a t ten  per cent above cost 
for jobber-retailer is better than cost 
or below, yet the chains and depart­
m ent stores buy direct and While con­
fined to  a ten per cent, spread they will 
get th at much over cost while the small 
retailers will be called upon to  pay the 
jobber ten per cent., if the  latter is to 
make any semblance of profit and to 
meet the chains the independents will 
be selling a t their cost. The chains, of 
course, will be losing upwards of 14 
per cent., while the independents will 
suffer a total loss of their entire over­
head.

National Associations With Small 
Membership

O n ly  tw o retail associations have 
qualified in the m atter of numerical 
representation as the authorities in 
their respective industries, according to  
the latest report from  N R A  headquar­
ters. These are the National Retail 
H ardw are Association and the  Mail 
O rder Association of America. O f sev­
eral whose authority  is questioned by 
the adm inistrator, the  National Retail 
Furniture Association was credited 
with only 4,300 m em bers in a field that 
claim ed 25,000 ini the 1930 census of 
distribution. T he National Retail D ry 
Goods Association claimed olny 4,000 
m em bers while the census reported 
over 40,000 stores. The National Re­
tail G rocers Association has only about 
1 per cent of the  total numerical 
strength  of the grocery trade ° f  the 
country, consequently has no license to  
speak much for all grocers.

This m ay be a serious situation for 
associations with limited m em berships 
which cannot claim to  speak for a  m a­
jority  in their fields.

Gold Jewelry Prices to Rise
Price advances on all jew elry in 

which gold is used is forecast as a re­
sult of the recent edict by President 
Roosevelt. T he increase in gold bul­
lion costs is close to  50 per cent., as 
m anufacturers are now compelled to 
pay the w'orld m arket price of $29.50 
instead of $20.67 an ounce for gold. 
Sales prices of finished jew elry will 
rise m ost sharply on  item s such as wed­
ding rings, on  which th e  proportion of 
labor is small. Refiners deny th a t any 
shortage of “kara t” gold, the alloyed 
metal used for m anufacturing, exists in 
the trade.

Business requires thinking, and the 
dependable m an thinks, then intelli­
gently acts. T he dependable man is a 
burden-bearer and a load-lifter. H e 
shoulders, in silence, his part of the 
program , and in doing this makes him ­
self a friend of others and a favorite 
with those who pay.

Nam esakes are not only an honor, 
but a good advertisem ent—th at is, if 
they do not get into solitary confine­
ment.
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T H E  C A N N IN G  IN D U S T R Y

I t  W an ts to  Stand on its  O w n Feet

T he tim es call for candor, for 
stra igh t thinking and perhaps for some 
plain speaking. T oday our industry 
faces m any and difficult problem s. 
Some of these are old, some new; some 
are of the industry’s own making, 
others have been th rust upon it. But, 
w hatever they m ay be, their solution 
in m y opinion m ust come prim arily 
from within the industry. I t  is our 
privilege, m ore than  that, it is our 
duty to  take the initiative. Even if we 
desired it. I believe it would be u tterly  
futile to  go outside the industry for a 
supposedly all-wise dictator, or to  a t­
tem pt to  set Up m achinery designed 
autom atically to save the industry from 
itself. A t the same time, I believe it 
the industry’s duty to  use tow ard the 
solution of its problem s every aid it can 
wisely and legitim ately bring to us 
service.

M any elem ents en ter into the situ­
ation in which canners now find them ­
selves. Some of these I wish to  dis­
cuss briefly and from  the industry 's 
standpoint. W h at I shall say m ay 
apply to  some canners and not to 
others. But we have always to  re­
m em ber that the situation of an indus­
try  is nothing more, and surely noth­
ing less, than the sum total of the sit­
uation of its individual mem bers.

As an industry  we have for some 
years had a production capacity in ex­
cess of m arket requirem ents. O ver­
production has occurred, now in one 
branch of the industry, now in another. 
But it took a general business depres­
sion, w ith its loss of em ploym ent and 
its lowered purchasing power, to  bring 
the industry  to  a full realization of the 
adjustm ent problem  confronting it, and 
to a real appreciation of the factors be­
side excess p lant capacity that have 
contributed to  the recurrent overpro­
duction.

As an industry we have lacked suf­
ficient w orking capital to finance ade­
quately and safely the output we have 
maintained. W e have known th is to  
be a fact, we have been told about it 
repeatedly, but it took the pinch of 
business depression to prove that 
stre tch ing  the dollar m ay spell disaster.

As an industry we have had inade­
quate inform ation on which to  plan 
and adjust our operations, or we have 
disregarded or been indifferent to  the 
inform ation we have had. Again, may 
I point out, it was the business depres­
sion th at set us to thinking seriously 
and led us at last year’s convention to 
go about getting  the inform ation we 
needed and will continue to  need.

As an industry we have failed to real­
ize th at our initiative and success as 
individuals are not necessarily sacri­
ficed when we so conduct our business 
as to  prom ote the welfare of the indus­
try  as a whole. T here  is no common 
denom inator of business ability in the 
canning industry. Superior m anage­
ment, superior salesmanship, will al­
ways win the larger rew ard they de­
serve. B ut it is quite a different th ing  
for the individual to  fly in the face of 
facts, to  jeopardize both his own and 
his industry’s welfare by a m ake-or- 
break policy.

I  have m entioned these four things—  
excess capacity, under-financing, un­

informed planning, and lack of indus­
try  viewpoint—not to parade our sho rt­
comings but because I believe they are 
fundam ental facts in the situation. T he 
prim ary need is adjustm ent of our out­
put to  consum ption—an adjustm ent 
based upon principles th a t will be just 
as applicable ten years from  now as 
during the coming year. Any other 
m easures we m ay take will be merely 
a stop-gap, a postponem ent of our 
problem and a m ultiplication of our 
troubles.

The recurrent overproduction from 
which we have suffered has been due 
in part to  an a ttem pt to  utilize exist­
ing capacity, which we know  is too 
large; in part to  too much and too easy 
credit, which has taken the place of 
the w orking capital we ought to  have; 
and in p art to  our not having, or of 
our ignoring, the  facts as to  m arket 
requirem ents.

As to  excess capacity the canners of 
today m ay use o r not use it, as they 
choose. But w hat of plants that go on 
the m arket through failure of canning 
companies or through sales by canners 
who wish to realize a t least som ething 
on their excess p lant and equipm ent? 
And w hat of the prom otion of new 
companies to  take over and operate 
these plants os to  build still others?

This brings me directly to  a phase of 
the situation th at will have an im por­
tant bearing on w hatever the industry 
m ay do of itself to  bring about a sane 
readjustm ent.

D uring the last few years there has 
been injected into the industry the fin­
ancial power of the United S tates Gov­
ernm ent with its unlimited resources, 
in a discrim ination between canners, 
aiding some canners by loans in unfair 
competition to others who were not 
so aided. T his has developed, as m ight 
be expected, to a point where the gov­
ernm ent is not only in the position of 
the banker for some canners but in 
order to protect its loans, the govern­
m ent finds itself in the canning busi­
ness, selling goods and m anufacturing 
goods in competition with privately 
owned and operated canneries. From  
the developm ent to  date we foresee the 
dangerous possibilities of the future.

F or the past tw enty  years by suc­
cessive acts of Congress, the United 
S tates Governm ent actuated by a de­
sire to be helpful, has pum ped credit 
into agriculture with the hope that 
agriculture could be placed on an in­
dustrial basis. T he plan has failed com­
pletely. Canned foods are construed 
as an agricultural com m odity and 
th rough legislation recently enacted, 
the canning industry is now threatened 
w ith the same excess of credit th at is 
gradually sm othering agriculture.

L et us review briefly the different 
channels th rough which governm ent 
financing is available for the purpose of 
m erchandising food products and for 
the construction and acquisition by 
purchase or lease of m arketing  facil­
ities for processing food products. T he 
word “Processing” has been construed 
by governm ent agencies to  mean 
“canning” and so th rough these vari­
ous channels m oney is available with 
which to  produce and m erchandise 
canned goods.

T he Federal Farm  Loan Bureau ad­
m inisters the Federal Farm  Loan Act 
of 1917 and th a t portion of the agri

cultural credits act of M arch 4, 1932, 
providing for the  establishm ent and 
operation of the Federal In term ediate 
Credit Banks. T he Federal Farm  L ean 
Bureau is not to be confused w ith the 
Federal Farm  Board. T he Federal 
Interm ediate Credit Banks were cre­
ated for the purpose of providing agri­
cultural credit for periods th at are in­
term ediate between the usual m atu r­
ities of short time comm ercial bank 
loans and long tim e farm  m ortgage 
loans. T hey are authorized to  make 
loans to  cooperative m arketing  organ­
izations, secured by warehouse receipts 
on shipping docum ents covering staple 
agricultural products. T hey are also 
authorized to  discount agricultural 
paper under the lim itations prescribed 
ir  the Act for banks, agricultural credit 
corporations, livestock loan companies, 
and o ther financing institutions with 
their endorsem ent, or to  make loans or 
advances to such institutions secured 
by such agricultural paper While the 
function of the Interm cd" Credit 
Bank is to  provide agricultural credit 
only, the Federal Farm  Loan Bureau 
has held that so long as title to  canned 
foods has not passed from the grow er 
or grow er’s association to a m ercantile 
institution, the product is still an agri­
cultural comm odity and eligible col­
lateral for a loan. T he Federal In te r­
mediate Credit Bank also makes loans 
to agricultural credit corporations 
which m ay be incorporated under the 
laws of any state  the incorporator shall 
deem desirable. T he am ount of paper 
which a Federal Interm ediate Credit 
Bank m ay discount for a corporation 
of this kind varies from  three to  eight 
tim es the paid in and unim paired cap­
ital of the borrow ing institution T o  
assist in form ing or increasing the cap­
ital stock of local agricultural credit 
corporations or like organizations qual­
ified to do business w ith the Federal 
Interm ediate Credit Bank, Congress by 
Act of M arch 3, 1932, authorized the 
Secretary of A griculture to make loans 
to  individuals for purchase of stock in 
such corporations and provided a re­
volving fund of ten million dollars from 
which such loans may be made. U nder 
this plan the governm ent not only loans 
to agricultural credit corporations from  
three to eight tim es the am ount of 
their paid-in and unimpaired capital 
but loans individuals the mony with 
which to  purchase the stock of the 
credit corporations.

T he Federal Farm  Board was au­
thorized by the A gricultural M arketing 
Act of June 15, 1929. I t  received an 
appropriation of five hundred million 
dollars which was to  be used in the 
price stabilization field and in the p ro­
m otion of cooperative m arketing. Its  
operations in the price stabilization 
field and prom otion of cooperative m ar­
keting are too well known to need dis­
cussion or review. In  a comparatively 
small way it has advanced funds to 
cooperative m arketing  associations for 
the purchase of canning plants and at 
present is actively operating  those 
plants and supervising their sales. Ac­
cording to the trade papers, and I 
quote the Canner of Novem ber 19, 
“T he Farm  Board has established in 
Chicago and is financing tem porarily a 
central sales agency to sell the packs of 
three of the cooperative associations 
which it is sponsoring and the Farm

Board representative is 'acting  as super­
visor of operations.” C onsidering that 
statem ent, there surely can be no m is­
taking the fact th at the U nited States 
Governm ent is actively in the canning 
business in com petition w ith private 
enterprise.

T he Em ergency Relief and Con­
struction Act of 1932 empowered the 
Federal Reserve Banks in unusual cir­
cumstances to  discount paper directly 
for individuals, partnerships, and cor­
porations. T he paper so discounted 
m ust conform  to the requirem ent of 
eligibility laid down by the Federal 
Reserve Act and the Regulations of 
the Federal Reserve Board. These re ­
quirem ents of eligibility are so high 
that it is doubtful if m any loans will 
be made to  the canning industry by 
the Federal Reserve Banks but it has 
been done in one instance.

T he Reconstruction Finance Corp­
oration act authorizes loans for carry­
ing and m arketing  agricultural com­
m odities and the R econstruction F in­
ance Corporation is empowered to  
make loans to bona fide institutions 
organized under the laws of any state 
or of the U nited S tates having re­
sources adequate for their undertak­
ings, for the purpose of enabling them  
to  finance the carry ing  and orderly 
m arketing of agricultural commodities 
and livestock in the U nited States. T his 
means that independent canners may 
organize credit corporations and 
through these credit corporations re ­
ceive loans from the R econstruction 
Finance Corporation for the purpose of 
carrying and m arketing  the current 
year’s pack. W hile iit is mot intended 
that the funds loaned by the Recon­
struction Finance Corporation shall be 
employed to  stim ulate production, that 
is alm ost sure to  follow in the case of 
loans to canners.

Now, overproduction, disgustingly 
low m arkets, and grievous losses in the 
canning industry  are not due entirely 
to governm ent financing of coopera­
tives nor to  threatened governm ent 
financing of independent canners. They 
are due, in a large m easure, to  ra ther 
reckless, unsound m ethods of financ­
ing and to too easy credit. I t  is con­
ceded th at the canning industry has 
always been underfinanced to  the ex­
tent th at it has never had in it suffi­
cient canner owned capital. One rea­
son for it is, th at there has been little 
incentive for the average canner to 
build up his working capital. I t  is too 
easy to  obtain the necessary credit to 
m anufacture and carry  canned foods 
up to the close of the packing season. 
The old sm ash ’em up—pack your head 

sell w hat you can a t a profit and 
dump the balance—days are over. The 
d istributors know it. W e canners 
know it, and molsit of the banks and 
finance corporations which are loaning 
money on w arehouse receipts are in 
the process of learning. T he w arehous­
ing act under which a canner obtains 
warehouse receipts on his m erchandise 
as it is packed, and uses them  as col­
lateral for loans, usually on a per case 
basis higher than  the canners’ actual 
factory cost, has contributed much to 
the ills of the canning industry. The 
plan of financing was constructive 
when it was conceived, but the spon*
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sors of it did not foresee the greed 
which was to enter into the working 
of it both on the part of those making 
the loans and those receiving then1. 
If ever an industry needed a house­
cleaning on a reckless m ethod of fin­
ancing which is detrim ental to every­
body, from th e  producer to  the con­
sumer, the canning industry needs it 
on th e  intem perate use of this plan 
which stretches one dollar until it does 
the work of five o r  six. I t  results in 
surpluses and carryover and is directly 
responsible for hand -to-mouth buying 
which every business day in the year 
places the conservative, well financed 
canner on the same basis with the 
weakest holder of canned foods. Be­
cause of it, we have the unusual ex­
hibition of an underfinanced industry 
which could not possibly overproduce 
under sound, conservative financing 
practice, im ploring someone to  pre­
sent a plan which will save it from 
the penalty of overproduction. I t  is 
the old chattel m ortgage dressed up 
with a new name and as long as it 
operates on the present basis, the can­
ning industry will have a problem  to 
bring production in line w ith con­
sumption.

But w hatever m ay be said of excess 
credit, unwise financing, and ill-advised 
intervention by the governm ent in our 
business, the industry could not, even 
if it wished, evade its responsibility to 
balance its production w ith the m ar­
ket’s needs.

L ast year when we m et in conven­
tion. we knew that financial conditions 
during 1932 would in them selves tend 
to  reduce the pack. T he industry went 
further, for canners faced the facts, so 
far as they could be obtained, and con­
scientiously sought to  adjust their out­
put so that stock to be carried over 
plus the pack in 1932 would balance the 
probable consum ption during 1933. 
The industry a t the same time sought 
advice and assistance from the Bureau 
of Agricultural Economics of the D e­
partm ent of A griculture. W h at we 
asked required the collection of facts 
that the industry itself could not ob­
tain, and the d isin te rested , unbiased 
analysis and interpretation of these 
facts for our guidance.

T he work done by the Bureau shows 
what are the chief factors that deter­
mine the price of canned foods and 
therefore the profitable operation of 
industry. I t  dem onstrates that the ne­
cessary data are available or can be 
obtained that will accurately indicate 
to the industry the quantity  of canned 
foods which the m arket will absorb a t 
profitable prices.

I do not believe that canned foods 
are in oversupply a t the present time 
unless consum ers’ purchasing power 
should decline much further. D istrib­
u to rs’ stocks are probably lower than 
they have been for fiften years. Can­
ners’ stocks are lower than they have 
been for several years; and the situa­
tion is gradually w orking into a posi­
tion where we m ay make a sta rt toward 
living prices. W hether we return  to 
profitable operations depends on how 
we adjust production to  the needs of 
the day, and the industry  is to be con­
gratulated upon its efforts during the

past year to  put its house in order for 
w hatever the new year may develop.

But we should look farther, and to ­
ward a program  of intelligent industry 
planning. For the present excess 
capacity there is but one rem edy—not 
to use it until the m arket situation 
w arrants its use, and I feel that the 
industry is fully justified in opposing 
by every legitim ate m eans the prom o­
tion or financing of new companies to 
take over and operate plants that will 
only contribute to further over-pro­
duction.

F or inadequate working capital, the 
rem edy lies largely in the hands of the 
individual canner, w'ho in the last two 
or three years, has found to his sor­
row that the sm aller the equity in his 
pack the less he is able to control his 
sales and his business. In my opinion, 
the rem edy is to  pack w hat we can 
finance with our own resources plus a 
reasonable am ount of borrowed money, 
m aking sure that quantity does not 
exceed what we know we can sell at a 
profit. The courage to  pack what we 
can safely and adequately finance will 
be followed by the courage to ask and 
receive a profit on our merchandise. 
Let us stop booking goods for deferred 
delivery on a price guaranteed basis 
which insures us a loss if the market 
declines and prevents us from accept­
ing a profit if the m arket advances. 
T here is no reason why the buyer 
should regard our business any more 
highly than we do ourselves and such 
an arrangem ent only convinces him of 
how cheaply we hold the opportunity 
for price appreciation on our products. 
Let us meet spot buying with spot 
selling. L et us own the goods we have 
in our warehouse w ithout any strings 
tied to  them. T here is a price advance 
coming some day and we should have 
the profit. I believe our industry is 
in duty bound to give banks and 
finance corporations loaning money on 
warehouse receipts a few whiskerless 
tru ths regarding the factory costs of 
the items accepted as collateral and by 
so doing place them  in position to 
make their loans on a constructive 
basis. I believe our industry is fully 
justified in opposing in every way the 
injection of governm ent credit into the 
situation, thus m aking it m ore diffi­
cult to correct the condition that has 
long made trouble for the industry.

F o r the correction of our present 
inadequate planning information, a 
s ta rt has been made in the work that 
has been done by the Bureau of agri­
cultural Economics. I t  is the industry’s 
responsibility to  work out a practical 
way to apply the Bureau’s findings to 
its production problem  and if this can 
be done the Bureau’s work will be of 
genuine value in our effort to balance 
production with the needs of the day.

The canning industry wants to stand 
on its own feet. It wants neither cod­
dling nor unw arranted interference 
with its business. I t  wants aid when 
and where th at aid is both wise and 
legitimate. I t  proposes no plan for its 
rehabilitation that goes outside the law.
I t wants to set its own house in order. 
But it can do this only when we, as 
individuals, are broad enough and big 
enough to look beyond the horizon of

our own business to  the welfare of the 
industry as a whole. In  emphasising 
the necessity of considering the wel­
fare of the industry as a whole, it is 
ro t  contem plated that there shall be 
any slackening in individual respon­
sibility. T he wholehearted acceptance 
and the faithful discharge of individual 
responsibility is true co-operation. In ­
dividual responsibility in our business, 
our civic life, and in our homes, is our 
duty and our privilege. No one ever 
gave up the right of individual respon­
sibility that he did not regret it. I 
bespeak your full cooperation, your 
earnest encouragem ent, in every step 
the organized industry may take 
toward the goal we seek.

Item s F rom  the Cloverland of 
Michigan

Sault Ste. Marie, Sept. 4—O u r Gov­
ernm ent has undertaken a m ost gigan­
tic and trem endously im portant pro­
gram  to bring back to the people of 
America th e ir rightful heritage of 
peace, prosperity and happiness—a pro­
gram needed more than ever before. 
Industry  and. business have their codes. 
All the rest o f us can do our part by 
enrolling under the Blue Eagle of the 
NiRA, and if we all dio our part in this 
great program  we will bring back peace 
to  our people and prosperity and hap­
piness to our Nation.

T he Bickford fair started Sept. 2. 
T he big day was on labor day, Monday. 
I h e  fair directors have been making 
great preparations to put on one of 
the best fairs this year. Crops are fine 
and the live stock is well worth see­
ing They have a good line of a ttrac- 
ttonis. and  the good times which are 
a lw ays enjoyed at the fair make it well 
worth a ttending his year.

'H arry I. Best, the  well known m er­
chant a t Bickford, who for the past 
several years conducted one of the 
leading grocery stores at Bickford, has 
dedidiect to  go on a  strictly  cash basis 
oept. 25. Mr. Best is making a move in 
the right direction. The chain stores 
appear to thrive on a  cash basis, so 
why- no t the independent m erchant as 
well?

W e heard of a new way of collecting 
debts, the o th er day. Inform ed bv the 
deb tor that he was not yet. ready to  
settle the account the collector said 
very quietly, “ If you don’t, I ’ll tell all 
vour other creditors th a t you paid m e.”

The H iaw atha land Publicity Bureau 
at the S tra its of M ackinack closes its 
sum m er stations this week. Enmit 
F lem ing had been in charge during the 
season with Charles McCandles and 
Gleen. Arnofe and assistents. T he 
young m en dlid good work and many 
com plim entary reports were made by 
the tourists who were seeking infor­
m ation about th e  U pper Peninsula.

j y  were pleased with the courtesy 
and detailed information which made 
their visit more enjoyable.

The price of a hair cut a t St. Ignace 
is now 35 cents, according to  the new 
code which the barbers there have pre­
pared to  be sen t to the  President for 
his approval. The code calls for 69

hours a week, while at the Sault there 
has been no report of anything less 
than SO cents for a hair cut. We hope 
that our barbers may have a softening 
of the heart, so  that it will not be nec­
essary to take a pleasure drive over 
the new cem ent highway to  save 15 
cents.

Jobs in job lots is the big idea now.
riic Soo Creamery has purchased 

the equipment of the Soo Beverage Co. 
creamery and  will remove the equip­
ment next week. The Soo Beverage 
has changed its plant for the produc­
tion of beer with the Khienbrau Brew­
ing Co., so the equipment had to be 
moved. I lie Beverage Co. will continue 
to operate as a cream station, with 
W m. G. Roepke as manager.

Thom as Mel via, form er postm aster 
at DeTour, in  company with Mr. Cam­
eron, have opened a new grocery store 
at D eTour which will be know as the 
Squair Deal Grocery. It will be con­
ducted on a cash and carry plan in the 
same store that Mr. Melvin used for 
the postoff.ee. The new grocery is well 
stocked with a well selected stock of 
groceries, a rranged  nicely, m aking the 
new store very attractive. Mr. Melvin 
has been a resident a t D eT our for 
many years and has made m any warm 
friends who wish him and his p a rt­
ner^ every success in their new venture.

rh-ere will never be real “over-pro­
duction in the world until everybody 
has everything lie wants. It is largely 
dumbness in distribution that m esses 
things up.

Bickford is to have a new grocery 
store which will be known as Sam ’s 
Lash Store, with S. b . Roe as pro­
prietor. It will occupy the Cameron 
building on the main street. Mr. Roe 
lias eleven years experience in the gro- 
ie r \  bu.-iiness and needs no introduc­
tion at Bickford, where he is well and 
civorably known. He will carry a 
complete line of groceries and will give 
the business his personal attention. He 
has faith, in the city of Bickford and 
mav well look forward to a  b righ t fu­
ture.

V\ ihiam Boman, who for the  past 
several years was m anager of the gas 
plant here, has been transferred to  
Alpena to take charge of the gas plant 
mere. During the  several years he 
has been here lie has made many 
trinds:, beii-ng a live wire, active in the 
commercial clubs, country club, the 
La Sault club, also th e  ro tary  club. 
M am farewell parties have been given 
m tneir honor and they will be greatly 
missed by a large circle of friends who 
wisti Mr. and Mrs. Bom an every suc­
cess in their new 'home.

I he banks make their money 
through lending money and there are 
plenty o f people and ready to  do the 
borrowing. Maybe things will be bet­
ter when they can get together.

W illiam G. Tapert.

W hoever yields to  tem ptation de­
bases himself with a debasem ent from 
which he can never rise. A m an can 
be wronged and live; but the unre­
stricted, unchecked impulse to do 
w rong is the first and second death.— 
H orace Mann.

H igh pay and short hours will put a 
new premium on efficiency.

M. E. D avenport 
P res id en t.

BUSINESS EDUCATION
TTTTTT DAfV ®N,P O R T - M cLA C H L A N  IN S T I- 
r u J *  ° f h '£ her grade because this school is 
Chartered by the State as a Class A College with 
power to g ran t degrees. S
College training for business is just as im portant 
as for any other profession. I t  is 'a lw ays a pleasure 
to  give inform ation regarding our courses.
Fall term s sta rt Septem ber 5 and O ctober 1.
DAVENPORT-McLACHLAN INSTITUTE
215 Sheldon Avenue, Grand Rapids, Michigan
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M O V E M E N T S O F M ERCH AN TS

Petoskey— The N orthern  Brewing 
Co,, has decreased its capital stock 
from $175,000 to $150,000.

Ionia— Ray C. Eckert, grocer and 
m eat dealer a t 449 E ast Main street, 
has removed to 214 W est Main street.

Ionia— E. H. W akefield has removed 
his grocery and m eat stock from 637 
Lincoln street to 449 E ast Main street.

Jackson—T he Acme Coal Co., has 
been incorporated w ith a capital stock 
of $10,000, $2,000 being subscribed and 
paid in.

Grand Rapids—T he Furniture  City 
Brew ing Co., 640 Rumsey avenue, S. 
W., has increased its capital stock from 
$1,000 to  $350,000.

New E ra—W esting  & Swanson, Inc., 
dealer in produce, fuel, lum ber and 
cement, has decreased its capital stock 
from $27,000 to  $15,000.

Adrian—T he Acme Preserve Co., 
516 M ichigan avenue, has decreased its 
capital stock from $150,000 to $11,000 
and 790 shares no par value.

D etroit—The Esslin Coal & Cartage 
Co., 677 Lycaste avenue, wholesale 
and retail, has decreased its capital 
stock from $25,000 to $1,000.

Nashville— H. Jaffe, form erly en­
gaged in trade at Ann Arbor, has open­
ed a store here, dealing in dry goods, 
notions, shoes and m en’s wear.

D etro it—T he A.B.C. Bakeries, Inc., 
16504 W oodw ard avenue, has been in­
corporated with a capital stock of 
$1,000, all subscribed and paid in.

D etro it— Sklare & Elias, Inc., 170 
W est Jefferson avenue, wholesale deal­
er in curtains, draperies and linens, has 
changed its name to M orris Sklare, 
Inc.

D etroit—The Commercial Malt Co., 
1838 Dime Bank Bldg., has been in­
corporated w ith a capital stock of 
$1,250,000, $193,450 being subscribed 
and paid in.

D etroit— T he Ray Dairy Farm  Co., 
with business offices at 515 Barium 
Tow er, has been organized to own and 
conduct a dairy with a capital stock 
of $10,000, all subscribed and paid in.

D etro it—Am erican D istillers, Inc., 
2288 F irst N at’l Bank Bldg., has been 
organized with a capital stock of 100, 
000 shares at $10 a share. $1,000,000 
being subscribed and $100,000 paid in.

D etroit— Fam ous Brands, Inc., 1900 
E ast Jefferson avenue, has been or­
ganized to act as distributor for beer 
and vinous beverages with a capital 
stock of $10,000, $4,500 being sub­
scribed and paid in.

D etro it—Goody Stores, Inc., 1342 
Maple street, has been organized to  
deal in candy, ice cream and confec­
tions of all kinds at retail with a cap­
ital stock of $2,000. $1,000 being sub­
scribed and paid in.

Niles—T he W olverine M otor Parts, 
Inc., 123 Sycamore street, has been 
organized to deal in auto  parts and 
equipm ent at wholesale and retail, with 
a capital stock of $10,000, $3,500 being 
subscribed and paid in.

D etroit— Sax, Inc., 1562 W ashing­
ton Blvd., dealer in apparel for women, 
toilet articles, etc., has m erged its bus­
iness into a stock company under the 
same style with a capital stock of $16,

800 and 700 shares at $10 a share, 
$17,500 being subscribed and paid in.

Allegan—A nnouncem ent was made 
T hursday of the sale of the Allegan 
News to John  J. Axe and Douglas E. 
Alcock and Samuel R. Axe, all of Spen­
cer, Iowa. The first two will conduct 
the paper. T he News was established 
Dec. 8, 1899, by J. J. and L. A. F ire­
stone and sold to Fred C. Gallagher 
April 1, 1921.

Flint—T he W ohl Shoe Com pany of 
St Louis has opened a store here at 
452-454 South Saginaw Street, to be 
known as the Vanity Slipper Shop. 
The store has 2500 sq. ft. of floor space 
and has chairs for 36 patrons. W o m ­
en’s shoes are handled exclusively, at 
two prices, $2.95 and $3.95. T he store 
is m anaged by C. H. Ackerman, who 
came here from Kline’s in Detroit. He 
is being assisted by three regular 
clerks, and three extras w'U be hired 
for Saturdays.

Manufacturing Matters
D etroit—T he Cadillac Specialty Co., 

10047 W est Fort street, has been o r­
ganized to do a general m anufacturing 
business with a capital stock of $5,000, 
all subscribed and paid in.

D etro it—T he Crazy W ater Crystals 
Co., 20 W est Adam s avenue, has been 
organized to m anufacture and deal in 
mineral w ater and drug products, with 
a capital stock of $10,000, all subscribed 
and paid in.

Saginaw—The Banner Brewing Co.. 
1743 E ast Genesee avenue, has been 
organized to m anufacture and deal in 
all legal beverages, w ith a capital stock 
of $300,000, $1,000 being subscribed 
and paid in.

B urr O ak—The Grand Central Screw 
Co. is m oving from  Coldwater to Burr 
Oak. I t will occupy a portion of the 
building form erly housing the B urr 
Oak M anufacturing Co. From  20 to 
40 are employed.

D etroit—T he Hedaid Corporation, 
10906 G ratiot avenue, has been o rgan­
ized to m anufacture and sell pharm a- 
teutical products, with a capital stock 
of 1,000 shares at $1 a share, $1,000 
being subscribed and paid in.

D etroit—The M ichigan M etalcraft 
Co., 6527 Russell street, has been or­
ganized to  m anufacture and deal in 
metal stampings and containers, with a 
capital stock of $6,000, of which 
am ount $1,020 has been subscribed and 
paid in.

D etro it—The Van A rm an Cereal 
Co., 723 Penobscot Bldg., has been o r­
ganized to raise and process fruits and 
vegetables, m anufacture cereal foods, 
with a capital stock of $200,000, $15,- 
800 being subscribed and $1,000 
paid in.

T here is dew in one flower and not 
in another, because one opens its cup 
and takes it in, while the other closes 
itself, and the drops run off. God 
rains his goodness and m ercy as wide­
spread as the dew, and if we lack 
them, it is because we will not open 
our hearts to  receive them .— Beecher.

I t  is staying ahead ra ther than ge t­
ting  ahead th at counts, and to  stay 
ahead one m ust plan for the m orrow.

Twenty-Eight N ew  Readers of the 
Tradesman

T he following new subscribers have 
been received during the past wreek:

N. T. Stephenson, Escanaba 
H anrahan Bros., Escanaba 
A lbert E. Rose, Escanaba 
W . F. Breitenibach, Escanaba 
W allie E. Boucher, Gladstone
A. J. Leveille, Cooks
Philip Luepnitz, Moran 
Kaskinen M otor Co., Kaleva 
H. H. Bennett, Levering
D. H. Evans, B rutus
O. W . Dreese, Alanson 
Lee E. Jones, Ionia
Smith & W asnich , H arbor Springs 
Jerom e W . Hovey, H arbor Springs 
H arbor Springs Furn. Co., H arbor 

Springs
H arvey H. H artung, H arbor Springs 
W alter M arsek, Cross Village
E. C. Adams, Cross Village 
Petoskey Produce Co., Petoskey 
Frank Gruler & Sons, Petoskey 
L. E. JuiUeret, Petoskey
A. Fochtm an Dept. Store, Petoskey
V an’s Grocery' & M arket, Petoskey
S. A. W illiams, Petoskey
Leo W iese, Petoskey
D oherty & Co., Petoskey
John H allett, Jr., Charlevoix
A. Friedm an, Belding.

Profits By the Bankruptcy Proceedings
Grand Rapids, Sept. 5— I want to 

comm ent on the m atter of publishing 
in your paper the proceedings of the 
Grand Rapids Bankruptcy Court, 
which we deem to be a very good thing, 
particularly listing the credits of con­
cerns in bankruptcy, because by going 
through these we sometimes discover 
custom ers of ours who have heavy 
claims against a concern, possibly so 
heavy th at it is detrim ental to  them. 
For instance, in last week’s issue one 
concern, an indirect custom er of ours, 
is “into” a company for over $13,000. 
That is a lot of m oney—so much so 
that it is bothering  them  to  pay their 
bills and it puts us on our guard so 
th a t we are careful not to  sell lumber 
unless we are assured where the money 
is coming from.

Please keep up publishing these rec- 
cords, for, as we said before, it is a 
m ighty good th ing  to  watch them.

A, V an Keulen,
Van Keulen & W inchester 

Lum ber Co.

Gracious Action By Peter Pan Bakers 
Kalamazoo, Sept. 2— In appreciation 

of the co-operation given1 us by our 
local g rocers as well as those whom 
we serve in Southw estern Michigan, 
we are taking .them to the Century of 
P rogress on Sept. 14.

W e have chartered ten large busses 
which will leave our plant a t 6 a.m., 
re turning in the  evening at the con­
venience of the grocers. A rrangem ents 
have been made to ¡have some of the  
Chicago officials meet the busses and 
we are planning to  make it a real day 
of enjoym ent for o u r good friends1.

W e know you will be interested in 
hearing about our plans and we will be 
pleaded if you wish to  give us a  w rite­
up in  your nex t issue.

Jack  Schafer,
P e ter P an  Bakers.

D on’t bother about genius. D on’t 
w orry about being clever. T ru st to 
hard work, perseverance and de ter­
mination. And the best m otto for a 
long m arch is: “D on’t grum ble. Plug 
on!”

A man m ay be ungrateful, but the 
hum an race is not so.— Milton.

Automobiles are likely to  be dearer.

Corporations W ound Up
The following Michigan corporations 

have recently filed notices of dissolu­
tion with the  Secretary of S tate:

M etropolitan W holesale D rug Co., 
Inc., Detroit.

Roy Court Building Co., Detroit.
W ardell Book and Gift Shop, De­

troit.
Am idon-Clark Co., Sparta.
P e rrin  Iron  and Roofing Co., Detroit.
Kalam azoo In ternational Co., K ala­

mazoo.
Central Garage Co., Detroit.
W indiate Building Co., Bay City.
Knitbac Service Co., Inc., Detroit.
W ege-Stanford M arble & Tile Co., 

Detroit.
H ouse’s Cherry Cider Co., Sauga- 

tuck.
D etroit Investors Corp., F la t Rock.
Robert Beutel E state, Inc., Bay City.
P arr Lum ber Co., St. Johns.
David Fitch, Inc., B irmingham.
Valley C astings & P a tte rn  Co., Bay 

City.
Salutaris M ineral Springs Co., St. 

Clair.
Pain t Thinners, Inc., Defrost.
Super Service Oil Co., of K alam a­

zoo, Kalamazoo.
B. V. D. Sales Corp. of the Mid- 

W est, Detroit.
J. F. H igm an Lum ber Co., St. Jo ­

seph.
Grover C. Stine, Inc., Saginaw.
Commerce Ave. Garage Co., Grand 

Rapids.
Industrial T rack  C onstruction Co., 

Detroit.
Profit Sharing Candy Corp., M uske­

gon.
D etro it Heliofloor Co., Detroit.
L ong P lum bing and H eating  Co., 

Inc., Detroit.
T he Damson Floors Co., Detroit.
Linwood Cartage Co., Detroit.
H ess W arm ing  & V entilating Co., 

Detroit.
T im ber Investm ents, Inc., Grand 

Rapids.
Valley Farm ers Oil and Gas Co.. 

Flint.
Protection Sales Co.. Detroit.
H agam an and S torrs Co., Bay City.
Edw ard V. M onahan Co., Detroit.
Furnas Ice Cream Co., Inc. Detroit.
F. B. M cKibbin Co., Lansing.
Gratiot Agency, Detroit.
H oughton County T rac tion  Co., 

Houghton.
National Chevrolet Sales, Muskegon.
M onnier Lum ber Co., Detroit.
Dodge W oodlands Co., Detroit.
Seger-Gra'ham E lectropure Dairy 

Co., Adrian.
Com bustioneer, Inc., D etroit
Fordson Radio Mfg. Corp., Detroit.
Rice and Reid, Inc., Milford.
Greenfield Ave. Lum ber Co., Detroit.
General M otors M anagem ent Serv­

ice, Detroit.
M eyer & M ohaske Co., Detroit.
Eberline-Jackson, Inc., Detroit.
M elrose Oil and  Gas> Co., Frem ont.
L overing-Longbotham  Co., Ann1 A r­

bor.
Bellevue-Industrial Furnace Co., De­

troit.
The Tw in-Flw x Corp., Detroit.

W h a t’s become of the  old tim e boy 
that used to sneak up alleys and by­
ways while breaking in a new suit of 
clothes?
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Essential Features of the Grocery 

Staples
Sugar — Local jobbers hold cane 

granulated at 5.20c and beet g ranu­
lated a t 5c.

T ea—T he first hands tea m arket has 
been rather quiet during the week w ith­
out any  particular changes in  price. 
Demand has been ra ther regular, but 
not very heavy. The undertone is still 
ra ther strong. Consumptive demand for 
tea  good.

Coffee—Early in the week the m ar­
ket for future Rio and Santos coffee, 
green  and in  a  large way, show ed some 
gain, hu t la te r some of th is  was lost. 
W e do not seem to be able to hold the 
Rio and Santos m arket up for any 
length of time. Dem and for spot Rio 
and Santos during  the week (has been 
very dull and prices are about where 
they were a week ago. Mildls are also 
practically unchanged from last week, 
as is the jobbing m arket on roasted 
coffee.

Canned Fruitsi—California fruits are 
still very much unsettled and every­
body is try ing  very hard  to  straighten 
the situation out. T h e  codes are  re ­
sponsible. Prices are looking up along 
the whole line.

Canned Vegetables — T h e  demand 
during th e  week has been quiet with 
crop damage here and there still a 
factor, as is the price advance due to 
the various codes. The storm  of a few 
days ago h u rt the Southern tom ato 
pack and some packers have w ithdraw n’ 
prices. There is a good deal of reason 
to  believe that buyers are not going 
to  get all o f their future orders o r all 
th a t they need, if bought on  spot. 
H igher prices are  expected. T he storm 
also h u rt th e  corn crop, in some places 
very badly. Prices are looking up.

Canned Fish'—T he continued short 
run  of pink salmon on Puget Sound 
has caused reluctance to  sell am ong 
some of the packers and the price of 
$1.25 Coast, recently  announced, will 
go higher in the belief of many. Churns 
are also in light supply.

Dried F ru it—'The dried fruit m arket 
has been affected to  some extent by 
the labor day holiday, but jobbers and 
o ther d istributors look for a  resum p­
tion of activ ity  early  next week. T here 
has been no speclulative interest to  
speak of up to  th is  time, so that retail 
outlets are not holding large stocks. 
O n the o th er hand current spot prices 
are a ttractive  as com pared to  futures, 
due to the fact th a t  jobbers anticipated 
freely for shipm ent th is  ¡month at the 
attractive levels which prevailed in the 
late spring and early  summer. Raisins, 
apricots and California prunes have 
been m oving out in a  steady if not 
spectacular way, and stocks here are 
not heavy. T he California m arket is 
ra th e r dull a t  the present time. T here 
has been some very good forw ard busi­
ness done in figs, however, and both 
packaged and bulk types have been 
bought ra ther freely for la te r needs. 
P rices have been seeking a natural 
level, bu t recent sun and  insect dam ­
age in M erced and F resnos resulted  in 
increases reported  a s  mulch as lc  and 
ly ic  per pound. T here has been’ some 
in terest shown, also, in new crop dates 
and figs from  Sm yrna and  Busrdh for 
m idfall arrival, hu t caution is still ap­
parent a s  im porters are  try in g  not to 
overestim ate the holiday demand.

Beans and Peas—Demand for dried 
beans is very poor but prices, how ­
ever, have been steady, with the pos­
sible exception of red kidneys. Dried 
pea® are also neglected.

Cheese1—The m arket has been steady 
during  the week, but ¡the demand has 
been quiet.

N uts—The nut m arket shows little 
change here in spot goods. T here 'has 
been some future business booked but 
demand for prom pt needs is light. 
Prices have been holding well with 
several varieties of nuts in the shell 
higher. Shelled goods have ruled gen­
erally unchanged. French and Italian  
walnuts are now expected to' he some­
w hat m ore plentiful than, was formerly 
expected.

Rice—'The m arket is m oving along 
a t a  som ewhat accelerated pace and 
while there was a slight letdown' due to 
the labor day interval, m illers look for­
ward to a resum ption of activity early 
next week. Spot and future rices are 
now practically on a  parity, with the 
form er closely sold up. D istributors 
are not heavily stocked and some good 
replacem ent business is anticipated.

Salt Fishi—Some activity  is  develop­
ing for mackerel and o ther salt fish. 
Some new Am erican shore mackerel 
has now come forward. Norw ay and 
Irish m ackerel are cutting  no figure in 
the m arket now.

Syrup and Molasses—Dem and for 
sugar syrup has been ra ther good dur­
ing the past week, considering the sea­
son. Prices are firm and production 
restricted, especially high grade syrup. 
Compound syrup has been dull with no 
change in price. Fancy grades of m o­
lasses are unchanged in price and in 
quiet demand.

Review of the Produce Market
Apples—'Wolf River, $1@ $1.25 per 

b u .; W ealthy, Dutches and Red A stra- 
chans, 75c @ $1 per bu.

Bananas—( l/< @ 7c per lb.
Beets—35c per dozen bunches or 75c 

per 'bu.
B utter—Jobbers hold plain wrapped 

prints a t 22J^c and tub bu tte r a t  21 Lie. 
Less is heard of governm ent buying of 
bu tter and the report that the secretary 
of agriculture is not entirely in accord 
with the purchase of the m anufactured 
product to stabilize the situation checks 
support lately credited by Government 
activities. The secretary of agriculture 
ra ther favors the lessening of milk pro­
ducing cows and, of course, this pro­
cedure is not regarded as a  bullish fac- 
tro  for the  present. O n  the  o ther hand 
th e  steady flow of butter to  m arket 
ra ther discourages accumulation for the 
longer pull, th a t is, by actual handlers.

Cabbage—$1.25 per bushel.
Cantaloupes— Home grown, 75c @ 

$1 per bu.
Carrots1—35c per doz. hunches.
Cauliflower—$1 per crate.
Celery— Hom e grown, 25@35c per 

dozen bunches'.
Cocoanuts—90c per doz. or $5.50 per 

bag.
Cucumbers—No. 1, $1 per bu.
Dried Beans — M ichigan Jobbers 

pay as follows for hand picked at ship­
ping stations:
C. H . Pea from farm er_________ $2.85
Light Red Kidney from farm er— 4.25 
D ark Red Kidney from farm er— 4.00

E ggs — Jobbers pay 9c per lb. for 
mixed eggs and 10c per lb. for heavy 
white eggs. They hold candled hen’s 
eggs at 16c per dozen, pullets at 14c 
and X second's at 13c. The m arket on 
eggs while not especially active, never­
theless shows a fair amount of inter­
est and prices wavered to the clo>se of 
the sessiom. M arket finished unchanged 
to % c low er with O ctober refrigerator 
standards a t 18%c and Novem ber re ­
frigerator standards a t I8 ^ c .  M arket 
opened comparatively firm and appear­
ed to be in strong hand's during the 
first hour, but scattered selling crept in, 
as the session progressed and toward 
the last a fair selling m ovem ent re­
sulted in price dips. The dip, however, 
a ttracted  new support very late in the 
trading period and m arket finished 
fairly well, especially for November.

Grapes — W ordens and Niagaras, 
$1.75 per dozen for 7 lb. baskets; $1.50 
per bu.

Grape Fruit — California, $3.50 for 
64s and 80s.

Green Beams-—$1 per bu for home 
grown.

Green Corn— 15c per doz. for Yellow 
Bantam  o r Evergreen.

Green Peas—$1 per bu. for home 
grown.

Green Onions — Hom e grown, 25c 
per dozen.

Honey — Combs, 5 @ 6c per lb.; 
strained, 5 lb. tins, $4.50 per doz.; 60 
lb. cans, 8c per lb.

L e ttu ce— In good demand on the
following basis:
Im perial Valley, 6s, per crate_____ $5.00
Im perial Valley, 4s and 5s, c ra te --  5.75
Leaf, per bushel________________  75

Lem ons—The price is as follows:
360 Sunkist__________ :__________$5.50
300 Sunikist______________________ 5.50
360 Red Ball____________________ 4.50
300 Red Ball____________________ 4.50

M ushrooms—28c per one lb. carton. 
Onions—California, white, $2 per 

50 .lb. bag; yellow ditto, $1.25; home 
grown, $1.25 per bushel.

O range—Fancy Sunkist California 
Valencias are now sold as follows:
126 --------------------------------------------$4.25
176 _____________________________ 4.25
200 --------------------------------------  4.00
216 ___________________  4.00
252 ______________________________3.75
288 _____________________________ 3.75
324 -----------------------------------   3.75
Red’ Ball, 50c per box less.

Parsley1—40c per dozen.
Pearsl—$1.25 per bu. for Bartletts.
Peaches — E lbertas $2.50 @ $2.75;

H ale’s Early, 2.75 @ $3; Prolifics and 
Ingals, $1.75 @ $2.

Pickling Stock — Small cukes, 20c 
per 100 or $2 per bu.; little white 
onions, 90c per 20 l'b. box.

Plum s1—$1 per bu. for Bradshaws; 
75c for Lom bards.

Potatoes— H om e grown sell on the 
Grand Rapids m arket to-day at $1.25 
per bu. W hite Cobblers from the  Car- 
olinas and Oklahoma, $3.25 per 100 lb. 
sack or $6 per bbl.

Poultry—W ilson & Company pay as
follows:
H eavy fo w ls____________________  10c
L ight fo w ls______________________  8c
D u c k s __________________________  8c
Turkeys --------------------------------------- 11c
Geese ___________________________  7c

Radishes’— 12c per doz. bunches.

Spinach—75c per bushel for hom e 
grown.

Sweet Potatoes—Virginia, $1.40 per 
bu. o r $4 per bbl.

Tomatoes'—40c per % bu. for No. 1, 
and 30c for No. 2.

Veal Calves — W ilson & Company 
pay as follows:
Fancy -------------------------------------- 7@9c
G o o d ---------------- ------- --------------- 5@7c

W ater Melons—35 @ 45c for hom e­
grown.

W ax Beant—$1 per bu. for home 
grown.

W hortleberries—• $2.75 @ $3 per 16 
quart crate.

H og Cholera Warning
D uring the lost few weeks, reports 

reaching the M ichigan State D epart­
m ent of Agriculture indicate a wide­
spread prevalence of hog cholera 
throughout the state. A large num ber 
of the outbreaks have been traced to 
the feeding -of garbage and meat m ar­
ket waste to unvaccinated hogs. This 
is a dangerous practice, not only en­
dangering the life of the swine to 
which the  garbage is fed, but, in event 
of an outbreak of hog cholera, endan­
gering the life of ‘hogs belonging to  
various ow ners in the surrounding 
farm area.

W hen an outbreak of cholera occurs 
in a community, swine ow ners in the 
near vicinity can  protect their herds by 
proper vaccination; but in event that 
disease appears in a  swine herd before 
vaccination, it is a t least advisable to 
immediately consult a qualified veter- 
nariao. Delay is dangerous!

Cherry Fruit Fly Clean-Ups
T he S tate D epartm ent of A gricul­

ture reports th a t toward th e  close of 
the cherry fruit fly cam paign tw o large 
orchards that were badly infested were 
cleaned up. In  the case of one of 
these orchards, located near Empire, 
and scattered over a  large area, the 
trees were stripped of cherries and the 
cherries buried in large pits and cov­
ered with lime and a t least tw o feet of 
soil, a s  required by the regulations. In  
the o ther instance—a large orchard 
near X ortbport—about 10,000 pounds 
of cherries were removed from the 
trees, placed in a large pit, and treated 
as in the case of the cherries from the 
Em pire orchard.

Stores Fight Discount Changes
T he reduction in discounts now be­

ing made is rapidly developing into a 
m ajor point of issue between m anu­
facturers and retailers and their buy­
ing office representatives. Both indi­
vidually and through the National Re­
tail Dry Goods Association the retail­
ers are expressing strong opposition to 
the action of the producers in a wide 
variety of lines in shortening their dis­
count term s w ithout waiting for the 
codes to  be officially accepted. A 
strong fight on the lowered discounts 
is predicted at the hearings on the 
various codes incorporating these 
changes, it was said.

I have brought myself by long m edi­
tation to the conviction that a human 
being with a settled purpose m ust 
accomplish it, and that nothing can 
resist a will which will stake even 
existence upon its fulfillment.— D is­
raeli.
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MUTUAL FIRE INSURANCE

D on’t  T ake a Chance—Inspect Y our 
P roperty  To-day

T he greatest fire hazards during  cold 
w eather are in the dwelling. Before the 
cold weather set in furnaces, heating 
stoves, cook stoves, stovepipes and 
chimneys were carefully looked over 
and made safe for the winter. Since 
that tim e these have been pu t to  a se­
vere te s t and cold w eather is still with 
us. Defects and fire dangers develop 
because of constant use.

The occupants of the home too  often 
take is for granted that everything is 
all right w ithout investigation. D on’t 
neglect this. It is tim e to  m ake an ­
o ther inspection. U nless you do defects 
which you do not know exist, m ay 
burn your home before spring-tim e 
and mild weather.

Make another inspection to-day. 
D on’t fill the  stove and leave your 
home o r go to  bed unless the  front 
draft is closed, the side door propped 
shut with an  iron bar. See that there 
is a fireproof board under your stove 
to  catch any sparks which may come 
from the stove and be sure that no 
clothing, wiping cloths o r rags are 
hung near the stove o r pipes. Check 
up on your chimney and openings.

Be careful of joints between stove­
pipes and flues, and use thim bles. If a 
stovepipe is taken down to be cleaned, 
be sure that it is replaced and safety 
plastered in position.

After rem ovng a  stovepipe from a 
chimney, close the opening w ith a 
m etal flue stop; if the flue connection 
is left open fire m ay communicate, and 
if it is closed by being stpffed full of 
rags or paper the chances are that it 
will communicate.

Smoke and stovepipes should be fre­
quently inspected to  m ake sure that 
they are  in good condition, substan­
tially supported  in place, and safety 
away from woodwork and o ther com ­
bustible m aterial. Rusted pipes should 
be replaced a t once.

Stovepipes should never pass 
through combustible partitions unless 
protected by  a galvanized iron thimble, 
at least twelve inches larger in d iam ­
eter than  the pipe. Thim bles should 
have double walls with ventilation 
through th e  air spaces.

Chimney fires and fires due to  defec­
tive chimneys are am ong the easiest 
kinds of fires to stop before they  start.
F ires in the  chim ney proper are due to 
dirty chim neys and can be prevented 
by the  sim ple expedient of regular and 
thorough cleaning. Fires which ignite 
the dwelling because the chim ney is 
defective can be prevented by strict 
attention to  construction details.

Criminal F irebugs
Old standards of rigid honesty, says 

the O m aha W orld-H erald, m ust have 
slipped a  good deal when the deputy 
state fire m arshal of Nebraska, L. J. 
Butcher, gives it as his carefully con­
sidered conclusion that 50 per cent, 
of the fire losses in N ebraska during 
the past year have been intentional.

The penalties for the crime of arson 
are severe, but conviction is not easy. 
Yet widespread scorn and contem pt 
must be called down upon the  head of 
the cheater wluo, to gain dishonest

dollars, will deliberately set fire to his 
house or his business, hoping to  col­
lect damages from the  insurance com ­
pany.

Such a m an is a public enem y of 
the first order. If his crime m eant 
only the defrauding of the insurance 
company it would be bad enogh, for 
lie is increasing the  financial burden 
upon every honest man who pays a 
fire insurance premium.

The horror of arson is that every 
fire means the risking of life as well 
as property. F o r in com bating even 
small blazes firemen expose them selves 
to the risk of disability and death; and 
no m an’s life should he imperiled1 in a 
dishonest cause.

^ et incendiary fires, for the purpose 
of collecting insurance, have become 
so common th a t the N ational Board of 
Fire U nderw riters is proposing a delay 
of sixty days after proof of loss, be­
fore the paym ent of fire insurance 
claims. Such a delay would be, adm it­
tedly, a severe hardship upon the hon­
est person who has suffered a fire loss. 
I t  is advocated only as a m easure that 
would tend to lessen arson, by making 
it more difficult to reap the profits of 
arson.

F ire  Protection  F or the Farm er
I he farm er is the greatest propor­

tionate sufferer from fire. In o ther 
words, the annual farm  fire waste is 
g reater in comparison to property val­
ues than the urban loss.

This may have been unavoidable a > 
few years ago. Farm s were far apart, 
roads poor, comm unication facilities 
slow and undependable. But to-day a 
different situation obtains. Good roads 
make it possible to go from the near­
est town to the average farm in a very 
short space of time. The telephone 
affords instant contact with the outside 
world. T he reason farm  fire loss lias 
not come down is th at the bulk of 
farm ers 'have taken insufficient interest 
in building up fire fighting organiza­
tions.

A few sitates have shown htow this 
can be done at a reasonable cost. A 
first-class standard engine is situated 
a t a central point, where it can serve 
a wide num ber of farm s in tfhe su r­
rounding area. T he departm ent is 
headed by a qualified fire m arshal who 
builds up a volunteer organization. The 
cost to  the state o r the com m unity or 
the farm er is nothing in comparison to 
the protection furnished. Such organi­
zations have saved hundreds' of dollars 
worth of farm property  which would 
otherw ise have been destroyed.

Anyone who has lived in fanning 
sections knows the tragedy of fire that 
destroys buildings, livestock, crops and 
lives and raises taxes and insurance 
rates. The solution is the central fire 
departm ent, well equipped and scien­
tifically developed.

School F ire  H azards 
County superintendents in all ninety- 

three Nebraska counities have been re­
quested by State Fire M arshal 
B utcher to subm it lists of nam es and 
addresses o f all rural school instruc­
tors so that inform ation can be ob­
tained on the fire hazards in Nebraska 
rural schools. R ural school instructors, 
B utcher said, will be asked to submit 
reports show ing the nature of

struction, m anner of heating, fire pre­
vention equipm ent and fire prevention 
instruction used in each school.

A Business Man’s Philosophy 
I t  has been observed th a t an arm y 

can regain lost ground faster and easier 
than it can push on to a new goal.

1 his fact offers hope and inspiration 
to those who wonder how long it will 
take this country to regain the ground 
lost since 1929. I think the prediction 
can safely be made that we will not 
only achieve the records that were 
marked up in that year, but that we 
will do it in less time than m any of 
us now deem possible.

Any venture into new and unknown 
territo ry  m akes us nervous, but when 
we are on familiar ground we are sure

and courageous. W e are not cowed 
by a sense of possible defeat, by a feel­
ing that we do not know our way, or 
by a fear that we are over our depth.

“W e have been here before,” we tell 
ourselves.

Nobody, who has once made $50 a 
week or $50,000 a year is fearful that 
he is incom petent to  earn such a 
salary again. As prosperity  returns, 
every one aims to  get back to  bis old 
pay schedule. I t  is a safe bet that the 
m ajority will.

I t  is also a safe bet th at this nation 
will equal and surpass all its past rec­
ords within this decade.

W illiam  Feather.

Strikes should be struck out of re­
covery.

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

w ith any  standard  stock policies tha t 
you are  buying

No interruption in dividend payments 
to policy holders since organization
Michigan Bankers and Merchants Mutual Fire Inswance Co. 

of Fremont, Michigan

W I L L I A M N. S E N F ,  S e c r e t a r y - T r e a s u r e r

FIRE is not
“Choosey”

Fire, like Death, is feared chiefly because it can descend so suddenly, 
Without regard for persons or plans. Your house may escape even a 
scorched shingle for twenty-five years—and then, without warning, be 

I burned to the ground in a couple hours. Your only protection is insur-
I u lt! 0ur reCOrds show a Pitiable ™™ber ofI cases where fires have been reported a few days after a lapse of insur-

yMra' paym“ts’ The onl5, sure 

™ N 1SH  MUTUAL FIRE INSURANCE CO.
P IN E  ST. CALUMET

The g r a n d  r a pid s  m e r c h a n t s
MUTUAL FIRE INSURANCE CO.

A LEGAL RESERVE MUTUAL COMPANY

23 YEARS
OF DIVIDENDS TO POLICYHOLDERS 

Affiliated with

THE MICHIGAN RETAIL DRY GOODS ASSOCIATION 
320 Houseman Bldg., Grand Rapids, Mich.

c o n -
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IN  T H E  REALM  OF R A SCA LITY

Questionable Schemes Which Are 
Under Suspicion

Claims featured by the G rier-Suther- 
land Co., 563 E. Larned, in their recent 
“W holesale L iquidation” afford an 
outstanding example of abuses in com­
parative price advertising. Inaccur­
acies uncovered through the D etroit 
Better Business Bureau shopping were 
reported to the company, which re­
fused to publish correction.

T he following advertised items were 
purchased by the Bureau:

Beryrcraft Paint—all regular colors 
—$3.75 Reg..—Gal. $1.95.”

“$14 Reflector Lam ps1 — All with 
Beautiful silk shades—$5.25.”

$3.75 Golf Bags, $1.25.”
“$3.50 Brief Case, $1.95.”
“$1.70 Fruit Juice E xtractor, 85c.” 
“$18 Golf Bags— Genuine Leather— 

$6.95.”
$10 Genuine L eather Carryall, $3.” 
Subsequent investigation by the Bu­

reau indicated that the claimed com­
paratives wiere exaggerated in. every 
instance. T he so-called “$3.75” Berry- 
craft paint was found selling regularly 
in other stores a t $2.80 and all colors 
were not available, as advertised. The 
“$14” Reflector la m p  was found to 
have been offered to  local retailers at 
$2.50 and the shade proved to  be rayon 
ra ther than silk. Needless to  say, lamps 
wholesaling at $2.50 are not usually 
sold to  the public at $14. And it is 
equally obvious that $5.25, the actual 
selling price, does not justify the “ Less 
than W holesale” claims featured in the 
Grie r -S u t h er 1 a n d advert i sing.

T he “$3.75” golf bag  was readily 
duplicated in quality a t from $1.65 to 
$1.95, while the “$3.50” brief case was 
no better than  others found selling 
regularly elsewhere at 1.95 to $2.50. 
F ruit juice extractors, similar in qual­
ity to the “$1.70” ex tractor described 
by Grier-Sutherland were found re­
tailing regularly a t  from $1 to  $1.29. 
while both the  “$18” golf bag and the 
“$10” carryall were found to be no 
better than  other m erchandise selling 
segularly for half o r  less than half the 
figures quoted.

Exaggerated com parative prices are 
destructive to public confidence in all 
advertising and the Bureau is drafting 
a  proposed ordinance, to  be subm itted 
to the  Corporation Counsel a t an early 
date, which should effectually check 
this type of m isrepresentation.

Close co-operation between the De­
troit B etter Business Bureau and the 
Classified1 departm ents of the newspa­
pers has largely checked the sale of 
household goods by  dealers as their 
own personal belongings o r the sacri­
ficed furnishings o f some one forced to 
leave the city to care for a n  ailing aunt.

Five “stuffed flat” operators have 
thus far been convicted upon com ­
plaint of the Bureau to the P rosecu­
to r’s office. The latest, one “ Bertha 
W illiam s” was convicted of obtaining 
m oney under false pretenses before Re­
corder’s C ourt Judge W . M cKay Skill- 
man.

W arran t was issued, following com­
plaint to  the Bureau th a t “B ertha W il­
liams,” alias Mrs. Lendzion, alias Mrs. 
L anson (w ho adm itted operating  a 
“stuffed flat” in a  restricted residential

district) had sold a cheap machine- 
made im ported Frencli o r Belgian 9x12 
rug as a genuine “O riental.”

T his rug, which experts valued at a 
maxim um  of $27.50, was described to 
the victim as having cost $285 six 
m onths ago, and being offered for sale 
only because the vendor was “breaking 
up her home.” T his is the typical “g’ag” 
employed by the “stuffed flat” opera­
tor in an attem pt to dispose of shoddy 
m erchandise at highly inflated prices.

Unlike genuine handknotted, wool 
pile O rientals, the rug in question was 
all cotton and the pile was readily 
plucked from any section—as Judge 
Skillman dem onstrated.

Bureau shopping has conclusively 
shown that most of the “bargains” 
offered by irresponsible and gyp resi­
dential operators are exaggerated and 
that unfortunate buyers have little 
chance of recovering their money when 
m isrepresentation and fraud are discov­
ered. Unlike the legitimate, established 
m erchant, the “stuffed flat” dealer is 
here to-day and gone to-m orrow  and 
those who seek his bargains should 
bear this in mind when buying.

The Federal T rade Commission has 
ordered George L. W alker, trading as 
W alker Medicine Co., to  stop using 
the word “health” in the name of his 
product, “W alker’s Old Indian H ealth 
Tonic.” T he Commission finds that 
W alker’s medicine “is not a general 
health restorative and that the use of 
the word ‘health ’ without proper limi­
tations in the name of said medicine 
or otherw ise in connection therew ith 
is unw arranted.” The Commission also 
orders W alker to  cease representing 
the medicine a s  a remedy o r cure for 
disease of the liver, kidney or bladder 
or for wom en’s diseases, pains in the 
neck, side, shoulder, back or hips, 
blood diseases, ¡laziness, tired feeling, 
colds, la grippe, rheum atism  and others.

T he Federal T rade Commission has 
signed stipulations with m anufacturers 
and dealers in cosmetics, imitation 
jewelry, hosiery, m en’s furnishings, 
and other articles, in  Which the latter 
have agreed to  discontinue unfair trade 
practices. Names are not listed, as is 
custom ary in these cases, but the facts 
in each instance are made known as 
follow s:

A corporation m anufacturing cos>- 
metics agrees to  cease use on  labels 
affixed to  its  product of the statem ent 
“a rich nourishing cream especially de­
veloped to sm ooth away wrinkles and 
keep the sk in  young and flexible,” or 
any other statem ent which would have 
the capacity to deceive purchasers into 
believing that the product, when ap­
plied externally, will nourish the skin 
or keep away o r  eradicate lines and 
wrinkles and  keep the sk in  young, 
when such is not the fact.

An individual selling beauty prepa­
rations will no longer use the word 
“ laboratories” as part of her name, or 
in advertising, so as to  mislead buyers 
into the belief that she own, operates, 
or controls a laboratory wherein the 
products she sells are made or com­
pounded.

T he words “Federal Certified1” will 
no longer be used by a corporation 
m anufacturing bath  curtains, window 
draperies and novelty accessories, in

any way which would deceive purchas­
ers into believing its product has been 
“certified” o r endorsed by the United 
States Governm ent o r by any depart­
ment, bureau o r officer thereof.

A corporation m anufacturing cutlery 
agrees to cease use of the word “ E ng­
lish” as a  trade name or brand for 
products not m anufactured in England, 
and from use of the word “ English” in 
any way which would mislead purchas­
ers into the belief that its products are 
m anufactured in England, when this is 
not true.

A corporation selling a variety of 
merchandise, including imitation pearls, 
will stop using the word “Pearl” 
either allone or in connection with 
other words so as to imply that its 
products are made in whole or in part 
of pearls when such is not the fact; and 
from  use of the word “Pearl” in any 
way which would deceive buyers into 
believing its products are m ade in 
whole or in part of genuine or natural 
peaks, when such is not true.

A corporation m anufacturing hosiery 
agrees to discontinue use of the words 
“P ure  T hread Silk Reinforced with 
Rayon” o r the words “Pure T hread 
Silk Reinforced with A rt Silk” as a 
brand or label for its hosiery, or as 
descriptive of a product not composed 
in substantial part of silk. It also 
agrees to  cease use of the word “Silk” 
either independently or in connection 
with the  word “A rt” as descriptive of 
its hosiery so as to  imply its product 
is composed in substantial part of silk, 
when such is not the fact. If its hosiery 
is composed in substantial part of silk 
and’ the word ‘ Silk” is used as decrip- 
tive thereof, the word “Silk” shall be 
accom panied by o ther words in type 
equally as conspicuous so as to indi­
cate clearly that the hosiery is not 
composed wholly of silk but of m ate­
rials other than  silk. The company fur­
ther agrees to  stop use of the  words 
“A rt Silk“ to describe a product not 
composed of silk o r  to  represent a 
product sim ulating silk in appearance 
or texture.

A corporation m anufacturing soaps 
will no longer use the words “Soaps 
of the British Em pire” o r a  pictorial 
representation sim ulating in. appearance 
th e  Royal Coat of Arms of the British 
Empire, o r  any o ther words o r pic­
torial representation as a brand o r label 
for its products which would deceive 
buyers into believing its products are 
m ade in the  British Em pire and im­
ported into the United States.

A corporation m anufacturing hosiery 
will cease use of the words “Pure 
T hread Silk Reinforced with A rt Silk” 
as a  label for its product, and will no 
longer use the word “Silk” either inde- 
p e n d e n tly o r  in conjunction with the 
word “A rt” as descriptive of its hosiery 
so as to im ply the hosiery is composed 
of silk, when th is  is not true. If the 
hosiery is composed in substantial por­
tion of silk and the word “Silk” is used 
as descriptive thereof, the word “Silk” 
Shall be accompanied by some other 
word printed in type equally as con­
spicuous so as to  indicate clearly that 
the hosiery is not composed wholly of 
silk, but in part of a  m aterial o r  m ate­
rial's o ther than silk.

An individual selling men’s furnish­
ing goods, including shirts, underwear 
and neckwear, by mail order, agrees to

cease use of the word “ Mills” either 
independently or in connection with 
other words as a part of the trade name 
under which he carries on business; 
and from use of the word “Mills” in 
any way which would deceive pur­
chasers into believing he owns, con­
trols or operates a factory wherein the 
products sold by him are m anufac­
tured, when such is not the fact. He 
also agrees to stop use of the word

I'ree in any way which would mis­
lead buyers into the belief the products 
referred to are given free, o r  that their 
cost is not included in the price paid 
by the purchaser for other products.

An individual selling paints agrees 
to cease use of the statem ent “Buy 
your paint direct and save middlemen’s 
profits” so as to im ply o r which would 
have the tendency to deceive buyers 
into believing he owns, operates and 
controls a plant or factory wherein is 
m anufactured the paint sold! and dis­
tributed by him, when such is not the 
fact.

A corporation bottling medicated 
drinking w ater agrees to  stop pub­
lishing, distributing and circulating 
any advertisem ents consisting of al- 
leged letters from users of its prod­
uct containing statem ents that the 
w riters thereof have been cured by the 
use of its product of any serious or 
chronic ailm ent; and from the circu­
lation of advertising m atter which con­
tains representations claiming for the 
w ater curative or medicinal properties 
g reater than, those usually found 
in drinking w ater or non-stim ulating 
beverages.

Drive
A comm ittee of leading retail adver­

tising executives has been appointed to 
prepare plans covering the role which 
retailers can play in the NRA con­
sum er campaign, slays F. W . Spaetih, 
mgr. of the safes prom otion division of 
the National Retail Dry Goods Asso­
ciation. Careful study will be given by 
the group to determ ine the most effec­
tive prom otional approach to  the ob­
jective of increased consum er buying 
sought by the N RA  officials. The 
comm ittee h a s  already started to  func­
tion and will meet again in the next
few days to  shape poist-labor day 
activities.

Heavy Underwear Prices Raised
W ith one of the leading m anufac­

turers of heavyweight cotton ribbed 
underw ear issuing new prices, th e  en>- 
tire m arket is expected to be quoting on 
goods by the end of the week. The 
twelve-pound union suit is priced at 
$7.25 per dozen for the substandard 
styles, $7.50 for the standard and 
$7.87‘/, for the branded styles. The 14 
and 16 pound num bers were put at 
62)4 cents and $1.35 per dozen higher 
respectively for each range. The trade 
expects these prices to be advanced 
later in the season. I he last quotation 
on a 12-pound substandard union suit 
was $4.

W hen a man is guided by reason 
and the rights of others— not simply 
what he desires to do, but what he 
ought to do— then the man will make 
friends, and these friends are bound 
to help him.
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SPR IN G  PR IC ES A PR O BLEM
I  he delay in the approval of codes 

for m any industries and the huge 
am ount of forw ard buying of goods 
at low prices make it evident th at con­
sum ers will not feel the full impact of 
higher prices until Spring. T here have 
been fairly sharp advances for the com ­
ing 1-all season, but retail stores will 
be able to average on m erchandise to 
some extent so that the price rise can 
be applied gradually.

How ever, the developm ent causing 
thoughtful executives the m ost concern 
is the fu rther sharp increases sched­
uled on Spring goods. I t  is not unrea­
sonable to expect from  present devel­
opm ents that prices on Spring m er­
chandise will be from 70 to  100 per 
cent higher than those prevailing dur­
ing the early m onths of this year. 
Every handler of a product from  the 
raw -m aterial producer down to the re­
tailer is experiencing increased costs 
under N R  A. And the unfortunate part 
is th at these costs are pyram ided as 
they pass through the various process­
ing and distributing  units. Com ing 
down to the retail stores, they are 
reported planning to increase m ark­
ups in order to care for their higher 
expenses.

The outgrow th of these skyrocket­
ing prices, as some executives see it, 
will be further labor troubles on a 
large scale, as w orkers strike for higher 
wages to  take care of the increased 
cost of living. But a wage increase 
m eans an addition to operating  costs, 
thus creating a vicious circle. Of 
course, it is to be hoped th at a suffi­
ciently large demand will appear from 
the unemployed regaining jobs to in­
crease production sharply and thus cut 
costs som ewhat, consequently holding 
down prices. But the problem  is a seri­
ous one and dem ands m ajor considera­
tion from business executives.

U N W A N T E D  BO YS  
M any young men and boys need no 

argum ent from statistics to convince 
them  that these are difficult and dis­
couraging times in which to find a job. 
T he prom ises implied in their educa­
tion have been disappointed and the 
theory  that youth will be served will 
not fit the facts in the case. These 
youngsters may even feel that the pro­
gram  of NRA is none too friendly to ­
ward them, though they m ay hope 
that its beneficial effects will finally 
reach them.

The predicam ent of young w w kers 
is set forth in figures compiled by the 
Association for Im proving the Condi­
tion of the Poor, which has made a 
survey of em ploym ent in nearly five 
thousand families living in different 
sections of the country. I t  is reported 
th at the percentage of idleness is g reat­
est for both sexes am ong persons un­
der tw enty years of age, classified .is 
gainful workers. Nine per cent, of the 
unemployed are young persons who 
have had no w’ork since they left 
school.

But other statistics show another 
aspect of the situation. A m ajority  of 
those in employm ent represent the sole 
support of their families. I t  m ust be 
considered desirable, therefore, th at 
Whatever w ork is available should be

done by men, ra ther than boys, thougii 
the discrim ination against youth is one 
of the m ost painful effects of the de­
pression. Em ployers, in general, are 
giving first consideration to m en with 
families to support when it is found 
necessary to decrease or increase pav 
rolls. T here  are m any exceptions, but 
these hum ane considerations do affect 
the em ploym ent figures, as is partly  
proved by the large num ber of boys 
who have no jobs.

IN D U S T R Y  E N T E R S FA L L  
Industry  and business will en ter the 

I-all season this week in what is p ro b ­
ably the most confused state of mind 
experienced in years. W hether it will 
provide a complete collapse of the most 
astonishing upturn in the country’s 
history or w hether the gains already 
made will be consolidated and the drive 
to norm al business accelerated are the 
questions w orrying business men.

East week provided little in the way 
of new developm ents to answ er these 
questions. O n the whole, they were 
som ewhat unfavorable, as they indi­
cated that the seasonal slump had been 
deepened. New orders, m ore than  
actual production, showed a decline. 
The steel, lum ber and autom obile in­
dustries found demand falling away 
sharply. Car loadings and electric 
power output were lower, while cot­
ton forw ardings fell below those of a 
year ago for the first tim e in many 
m onths. As a result, the weekly index 
of business activity dropped back more 
than four points, to a level some fifteen 
points below the year’s high mark.

Business in general is looking to the 
next th irty  days to test the efficiency 
of the adm inistration m easures. A tre ­
m endous volume of goods has been 
m anufactured and sold to distributors, 
and prices have skyrocketed. On the 
o ther hand, 2.000,000 w orkers have re­
turned to their jobs, as estim ated by 
General Johnson; lower-bracket wages 
have been advanced and the psychol­
ogy of the people is cheerful.

T here also rem ains the fact that the 
huge public works program  is sched­
uled to  get under way later in the year 
and that repeal of prohibition will re ­
store a large industry, thereby provid­
ing further em ploym ent.

B U Y  N O W  CAM PAIGN COM ING  
In recognition of the compelling ne­

cessity of sustaining the m om entum  
which trade has thus far achieved, it is 
likely that a strong  national campaign 
to spur consum er buying will be 
launched in the near future under 
N RA  auspices. T he critical stage of 
the whole m ovem ent is now being ap­
proached, and consum er support m ust 
be enlisted on a huge scale to  provide 
the base for the wage and production 
structure which is being built up.

In retail circles reluctance has again 
bobbed up to designating the drive a 
“buy-now” m ovem ent. Objection has 
been voiced to the use of the words, 
owing to  the feeling th at they imply 
a selfish appeal on the p art of the 
stores. Study is being given to  the de­
velopm ent of w hat is hoped will be a 
better slogan.

Yet, w hether called so or not, the 
drive cannot be o ther than  a “buy-

now ” campaign. The appeal may be 
indirect as was suggested during the 
week. But it is evident that any pro­
gram  effectively to stir the consumei 
m ust carry conviction that he has a 
direct personal stake in recovery, and 
m oreover that he will benefit by buy­
ing now.

A comm ittee of retail advertising 
executives is shaping its plans, and 
w hether under "buy-now ” or any other 
name the full force of store publicity 
should be trained on this fundamental 
N R A  objective.

DRY GOODS C O N D IT IO N S  
f ro m  the standpoint of sales in­

creases over 1932, local retail trade 
during the week made an excellent 
showing. Gains of 15 per cent, or more 
over the corresponding daily volume 
figures of a year ago were noted by a 
num ber of leading stores here. Reports 
from out-of-tow n retailers also told of 
sharp increases. Gains in home wares, 
furniture and kindred lines were espe­
cially marked, with sales of coats, 
school apparel and fur garm ents also 
doing well.

The im provem ent in volume during 
the last half of the m onth caused a re­
vision upward of the estim ate on A ug­
ust departm ent store trade. The in­
crease over a year ago is now placed 
at about 8 per cent, the best com para­
tive showing in three years. Now that 
labor day is over the new conditions 
which will affect retailing for some 
time to  come will be more fully oper 
ative. The current sales gain is felt to 
be a happy augury of progressive im- 
proveinent as the Fall season gets un- 
der way. Im proving purchasing power 
and strong prom otional efforts are fac­
tors favorable to  distribution. By the 
end of this m onth a fairly wadi based 
idead will be had of consum er reaction 
to higher prices.

Pressure for deliveries on old orders 
ra ther than  a sharp increase in new 
business feature the m ajor wholesale 
m arkets this week.

A CO DE FO R H E N S  
No one wrho has watched a hen cross 

the road in front of an advancing auto­
mobile will be surprised to  learn that 
cnee more she has managed to do the 
w rong thing. There is a surplus of eggs.

T o be sure, the hen has only been 
doing her duty; but duty for the hen 
m eans anxiety for the farm  adjustm ent 
adm inistration. The cold-storage sup­
ply of eggs is reported to  be 40 or 50 
per cent, g reater than it was last year. 
Unless the Farm  Adm inistration acts, 
this surplus is likely to become an­
other th ing  that somebody will have to 
take on the chin”—in more ways than 

one.
So wdiy not have a code for hens? 

T hey should have shorter working 
hours. The artificial lighting systems, 
by which crafty  poultry  men have rob­
bed them  of their rest, should be abol­
ished. Cackling could be depended 
upon to reveal any “chiseling.”

A N  O IL -D IV IN IN G ~R O D  
T he reported discovery of Russian 

scientists of a divining rod which de­
tects the presence of oil in the earth  
m ay seem unfortunately  timed just 
now when the Am erican oil industry is

eing regulated. T he instrum ent de 
?cts the minute quantities of gas 

which rise close to the surface of the 
ground in the vicinity of an oil pocket.

This new device represents a curious 
parallel to the hazel wand with which 
the rural "well w itcher” advised farm ­
ers where to dig for water. But appar­
ently there is nothing to  correspond 
with the "w itcher’s” m ystic practice 
of tossing a silver dollar into the air 
and letting the num ber of turns it 
made indicate the depth in feet at 
which w ater would be found.

The new divining rod should prove 
an extrem ely useful device not only .n 
locating new wells but also in deter­
m ining the extent of subterranean oil 
pools. Under the old system  only one 
well in ten produced oil. Yet these 
“dry holes” cost as much as the ones 
that proved productive. If it turns out 
to be trustw orthy , the invention should 
make possible g reat economies for the 
oil industry.

TO O  M ANY BU L B S  
W hile Am erica’s adjustm ent of out­

put to demand goes on, in cotton patch, 
hog lot and wheat field, the rest of the 
world is not w ithout its parallel prob­
lems. H olland offers the latest in­
stance. Dutch bulbs, for generations 
the finest parent stock for tulips, hya­
cinths and narcissus, have become a 
drug on the m arket. T o bolster the 
prices, an adjustm ent committee” 
was put to work, and it has decreed a 
“bulb-destruction week,” which is now 
in progress. Thousands of bulbs are 
being piled up to ro t or otherw ise be 
destroyed. Such incidents are spec­
tacular. I he world was shocked when 
Brazil began burning coffee. There 
w'ere jeers when it was first suggested 
that cotton be plowed under. But these 
actions are only commercial practice 
carried to the extrem e. The aging 
building which can no longer attract 
enough tenants to pay its way is torn 
down to make a parking yard. The 
peach crop for which there is no m ar­
ket is allowed to ro t in the orchard. 
Such things have been happening for 
years.

A W E IG H T Y  PRO BLEM  
Announcem ent by the Public Health 

Service that a large waistline is an en­
emy to the health of m iddle-aged men 
will not be relished by the persons to 
whom it obviously applies. They knowr 
it will invite advice instead of sym ­
pathy.

A t least by inference, the Health 
Service announcem ent takes the posi­
tion that the fat man is more to lie 
pitied than ridiculed. But that is not 
the way the public looks at it. Strangely 
enough, the oversized waistline repels 
sym pathy instead of a ttrac tin g  it. The 
prosperous paunch is a standing invita­
tion to poking. T he smiles with which 
men of abundant proportions greet 
jests about their persons are the result 
of long experience in repelling ridicule. 
Necessity and not nature is responsible 
for the fat m an’s reputed good humor.

T he Public H ealth  Service will never 
win the plaudits of the portly  merely 
by offering advice. But by arranging 
to make chairs more substantial and 
theatre seats w ider it could usher hi 
a new deal for the fat of the land.
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O UT A R O U N D

Things Seen and Heard on a W eek 
End Trip

M uskegon has at least one historical 
heritage which she should cherish with 
great veneration. I refer to the grave 
of Jonathan W alker, the “ Man with 
the Branded H and.” The rem ains of 
the sturdy old patriot and hum ani­
tarian first found a resting  place on 
the point of land which ju ts- out into 
Mona Lake on the N orth side, a few 
feet E ast of the bridge which takes 
the driver over the channel to Lake 
H arbor. In  1878 the rem ains were 
removed to the leading cem etery in 
M uskegon and reinterred with appro­
priate ceremony under the leadership 
of Hon. H enry H . Holt, who was once 
L ieutenant Governor of Michigan. T he 
m onum ent erected in mem ory of the 
hero was paid for by Parker Pillslniry, 
of Verm ont, who was the donor of the 
shaft. He came to M uskegon on the 
occasion of the dedication and deliv­
ered the memorial address. M any years 
later the owner of the lot on which 
the cem etery burial was made request­
ed the removal of the remains and they7 
and the m onument were given a more 
appropriate location near the entrance 
to the cemetery.

I think Landlord Swett will pardon 
the suggestion, but if I were in com­
mand of his beautiful hotel I think I 
would obtain a portrait of the world- 
famous hero, a photo of the m onum ent 
and a reproduction of the poem by 
W hittier—which placed W alker for­
ever am ong the im m ortals—and have 
them  framed together and hung in a 
conspicuous place in the lobby of the 
Occidental. I do not think one guest 
at the hotel in a hundred knows that 
one of the m ost heroic men of the 
nineteenth century—made doubly so 
by the pen of the Q uaker poet—has 
found a final resting  place in M uske­
gon. I believe that m any guests at the 
Occidental would be glad to learn of 
this situation and would stay over a 
day or a few7 hours at least to pay 
their respects to one of the m ost fam­
ous men in the history of the cause 
which resulted in conferring freedom 
to the Negro race.

The average landlord does not take 
kindly to suggestions which involve 
the expenditure of good money in 
times like these, but Mr. Swett has 
never turned a deaf ear to any sugges­
tion I have made in the past concern­
ing m ethods which would add to  the 
com fort or attractiveness of his model 
hotel. W hen I mentioned this m atter 
to him at his rom antic home on the 
channel between Lake M ichigan and 
Mona Lake the other evening, he im­
mediately made a mental notation of 
m y rem ark and said he would give it 
due consideration.

Speaking of suburban homes, I have 
never seen one which appeals to me as 
much as the Sw ett mansion. T here is 
a notation at the entrance to the estate, 
inviting strangers to stay out, but after 
patronizing the Occidental Hotel for 
tw enty-four years under the Sw ett

m anagem ent I felt disposed to ignore 
the w arning and break in on the priv­
acy of Mr. Sw ett and his charm ing 
family. Now I have a standing invita­
tion to “come again,” which I shall 
surely avail myself of during daylight, 
so I can more accurately absorb the 
beauties of the home and its rem ark­
able surroundings.

Considering the business depression 
and the m any uses Muskegon, county 
and city, have for m oney these days, 
they have done rem arkably well in the 
construction of cement roads. One of 
the most serviceable thoroughfares 
thus created is the extension of the 
pavem ent on Getty street from Broad­
way (M uskegon H eights) to  U.S.-31. 
In approaching the H eights from the 
South on U.S.-31 a turn to G etty street 
enables the traveler to proceed directly 
to Jackson street or M arquette ave­
nue. E ither thoroughfare leads directly 
to U.S.-31 on O ttaw a street. T his en­
ables the traveler who happens to be 
in a hurry to  reach any point N orth 
of Muskegon without being compelled 
to make frequent stops in going 
through Muskegon H eights and M us­
kegon in response to traffic signals.
I do not know where our M uskegon 
friends find the money to undertake 
all these im provem ents, but they evi­
dently do find it—and make good use 
of it.

I am told that the Alabama is play­
ing to the biggest business she has ever 
experienced since she was constructed 
a quarter of a century ago. She is a 
m ighty good boat and deserves the 
good luck which has come to her un­
der the new m anagem ent. W hen I 
recall the sturdy old navigator— Cap­
tain Rossman, who was Commodore 
o f the Goodrich fleet for years—and 
the care and thoroughness which he 
put into the construction of this ship. 
I cannot help thinking of the record 
his creation has made in staying on top 
oi w ater so long w ithout a serious 
mishap.

My first acquaintance with Captain 
Rossman was at Sleeping Bear Point 
more than fifty years ago. As first 
assistant to the receiver of the N orth ­
ern Michigan T ransportation  Co., he 
had charge of the fuel supply of the 
fleet of the tw enty-nine wood burning 
propellors engaged in the grain carry­
ing trade between Chicago and O g- 
densburg, one of the term inals of the 
V erm ont Central Railroad. The fail­
ure of the railroad which owned the 
w ater transportation  system forced the 
la tter into bankruptcy also. I think 
the last vessel of this fleet—the V er­
non—was burned off Charlevoix about 
forty  years ago. I t took with it to the 
bottom  of the lake a friend of mine, 
Fred Burke, whom I had met while he 
was in the employ of Captain Rossman 
at Glen Arbor. H e was clerk on the 
V ernon when she went down.

Captain Rossman had one obsession 
which he never consented to deviate 
from—he never sailed a boat without 
a mast. He said a sail saved coal, 
steadied the ship in rough w eather and

in time of disaster enabled the navi­
gator to keep his ship off the rocks. 
He pointed to his own experience to 
sustain this position. The old Mich­
igan, which foundered off Grand H a­
ven about sixty years ago, could have 
kept away from shore if she had been 
equipped with a sail. From  that time 
on Captain Rossman had his say in the 
construction of each new ship added 
to the Goodrich fleet. T he Alpena was 
lost in an O ctober storm  about fiftv- 
five years ago, but she probably owed 
her doom to being struck by lightning 
in midlake.

Eifty years ago, when Captain Ross­
man was captain of the old Menominee 
and resided at Grand Haven, he de­
lighted to  relate a story on one of his 
lady passengers, who came to  him in 
great distress just before the time the 
ship was expected to sail with the re­
m ark: “Captain, I just know I am
going to be sick. I am not a good 
sailor.” “ Never m ind,” replied the 

suave old navigator. “Go to your 
stateroom , undress and go to sleep. 
You will wake up in Chicago in the 
m orning and never know anything has 
happened.” Captain Rossman was a 
cautious m aster who never took any 
unnecessary risks. H e never perm itted 
his ship to leave port when he thought 
there was going to be a bad storm. 
The M enominee laid all night at her 
dock in Grand Haven that night. Not 
knowing that the ship had not gone out 
to face the storm , the lady supposed 
she was in Chicago. Going up to Cap­
tain Rossman, she met him with a 
happy smile and the rem ark: “ It was 
just as you said. Captain, I never was 
sick a m inute.”

Edward Frick, who has lived in a 
beautiful home on the lake shore, near 
Douglas, since his retirem ent from the 
Judson Grocer Co., as buyer and 
assistant m anager, has decided to spend 
the w inter in Grand Rapids, so Mrs. 
Prick can be in closer contact with her 
oculist. Mr. Frick, who was in poor 
health for some years, is now a well 
man, capable of enjoying the good 
things of this earth m any years longer.

Considering the drought, this has 
been a rem arkable season for canta­
loupes, of which I am very fond. I 
began with this year’s crop when we 
received the first shipm ent from Cal­
ifornia. then Arizona, then Colorado, 
then Indiana and finally Michigan. 
I did not meet up with a poor melon 
until I began buying those raised by 
farm ers living near Grand Rapids. The 
Benton H arbors were the finest this 
year I have ever known—and that is 

„saying much. T he grow ers in that 
vicinity appear to have produced re­
m arkable results by careful and per­
sistent experim entation over a long 
period of years. I do not think any 
farm er has a right to offer melons for 
sale unless he is an expert in the p ro­
duction of this delectable fruit.

A Fennville fruit grow er informs me 
that last year the fruit growers trib ­
utary to that m arket shipped 100 car­
loads of pears. This year they expect

their shipm ents will not exceed ten 
carloads.

H arry M. Royal, of Shelby, one of 
the best posted men on fruit condi­
tions in W estern Michigan, writes me 
that Oceana county will have no m ar­
ketable peaches this year.

I he three Browns” of the Century 
Furniture Co. (G rand Rapids) have 
drawn no salary from their organiza­
tion for three years. T hey have made 
this sacrifice voluntarily in order that 
the wages of their employes may be 
continued on a living basis. If there is 
a parallel to this action in Michigan, 
I would like to know about it. The 
Brown men are forem ost am ong the 
outstanding furniture m anufacturers of 
the world.

The M ichigan Supreme Court last 
week affirmed with some modifications 
the decision recently rendered by Judge 
Willis B. Perkins in the case of the 
Michigan '['rust Company foreclosure 
action against the Cody Hotel, Grand 
Rapids. The case a ttracted  wide a t­
tention, Judge I’erkins holding that 
the trust company m ust bid in the 
property at the am ount of the m ort­
gage, ra ther than at a lower price, plus 
a deficiency judgm ent. The outcome of 
this litigation is likely to cause much 
consternation on the part of trust com ­
panies and insurance companies which 
make large loans on real estate and 
buildings.

“Organized labor’s co-operation with 
the Industrial Recovery act,” says In ­
dustry and Labor, “is just about as 
sincere and beneficial to  industry and 
labor as its co-operation with the gov­
ernm ent during the kaiser’s war when 
it agitated, called and conducted fifteen 
hundred strikes—most of them :n 
plants where governm ent orders for 
munitions, supplies, clothing, and food 
were being feverishly rushed out for 
the relief of millions of American 
soldiers isolated in a foreign land and 
confronted with a powerful enemy.”

The maple tree, the leaf of which 
is the national emblem of Canada, is 
not only a notably fine ornamental 
tree, but also has a unique m onetary 
value apart from its value as lumber: 
for the production of maple syrup and 
maple sugar in Canada this year was 
1,262,315 gallons of syrup, valued at 
$1,559,628 and 5,785,130 pounds of su ­
gar with a value of $499,713, the com ­
bined value being $2,059,341. Most of 
the maple syrup and maple sugar p ro­
duced in Canada comes from  the P rov­
ince of Quebec, with O ntario  in second 
place. Small quantities are produced in 
Nova Scotia and New Brunswick. 
These products are derived from mil­
lions of maple trees, which are tapped 
in the m onth of M arch each year. Both 
maple syrup and maple sugar find a 
ready m arket due to their high qualitv. 
No adulteration of them is perm itted 
under Canadian Governm ent law. The 
chief demand is for household use and 
there is a large m arket am ong m akers

(Continued on page 23)
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FINANCIAL
Inflation Obtained Through Slam­

ming Our Currency

Com fort is  being derived by m any 
people because of the recent assurances 
of high Adm inistration officials that 
they are not considering currency in­
flation. For some reason these are 
taken to m ean th at hence forth the 
Governm ent is going to  follow sound 
financial policies and that the  P resi­
dent will not use the inflationary pow ­
ers conferred upon him by the  T hom as 
am endm ent. Such a  conclusion is un­
warranted. AH the evidence th a t we 
have poin ts to a  continuation of an 
inflationary program .

Confusion over the outlook is a re ­
sult of lim iting the term  inflation to 
the running of the Governm ent prin t - 
ing presses. In  certain  countries, not­
ably those where m ost of the business 
is transacted  by m eans o f currency, it 
is true that any real inflation alm ost 
certainly would have to  be injected 
through an increase in the volume of 
paper money. In this country, however, 
the situation is very different.

In this country the use of bank de­
posits ra ther than  currency is the im ­
portan t thing. U nder reasonably no r­
mal circum stances we use checks in 
over 90 per cent, of the  volume of 
business. Currency expansion, accord­
ingly, from  the point of view of infla­
tion, is of secondary significance. It 
coulld be made in to  a dom inant factor, 
of course, through the Governm ent’s 
starting  the printing presses, bu t it is 
a grave erro r to  think that so long as 
there is no increase in the  volume of 
currency the country is not being sub­
jected to inflationary policies.

As a m atter o f fact, President Roose­
velt entered upon an inflationary pro­
gram  alm ost immediately upon taking 
office. From  th at tim e on there has 
!>een no let-down. As pointed ou t re­
peatedly, every tim e there has been a 
weakening of the  inflationary psychol­
ogy a new attack  has been m ade by 
the  A dm inistration upon our currency. 
This has been ju st as tru ly  inflationary 

and  has had the same results as would 
a sta rt of the prin ting  press in a  coun­
try  which transac ts its  business with 
currency'.

T h is inflationary program  of the 
Roosevelt A dm inistration has been to 
undermine confidence in the stability  
of our currency and convince th e  pub­
lic that dollars which it holds will 
suffer a deterioration in  purchasing 
power through an increase in prices. 
T he measurable evidence of the suc­
cess of the program  from an inflation­
ary point of view is th e  fact that our 
currency' — the currency of a  c reditor 
nation1—is quoted a t a 30 per cent, dis­
count in the foreign exchange m arkets.

The question, then, of w hether we 
are to  have a continuation of inflation 
is not a t present concerned with the 
Governm ent’s starting  the  printing 
presses. E ven those w ho are most 
firmly convinced th a t ultim ately we 
shall come to  th is step dio not believe 
th a t it is  a  m atter of im m ediate future. 
They recognize th a t for a country  such 
as th e  United States, s ta rtin g  the p rin t­
ing presses would be the last point in 
an inflationary program . F urther, th a t 
when and if th is  step is ever taken  it

will be tim e for some one to  give the 
American public the  order, “Stand by 
for crash .” Ralph W est Robey.

[C opyright, 1933]

A Business Man’s Philosophy 
“The best health  rule of all, I be­

lieve,” writes Dr. L ogan Clendening, 
“can be derived from the philosophy 
of the m an whose utterances, in all 
respects, I abom inate — Friedrich 
Nietzsche. Som ewhere he  said, o r  is 
said to  have said, ‘Live dangerously.’

‘ 1 hat seem to  me as healthy a mode 
of life as could possibly be  chosen. The 
one th ing  that life has tau g h t me is 
that it should be lived to  the full.”

I have never before seen this point 
of view expressed by a physician, but 
it agrees with the observations I have 
made as a layman. O f the people I 
know, those who are m ost rarely- sick 
are alm ost invariably those who travel 
a t fastest clip. T hey eat heartily, stay 
up late, w ork hard. If they' die it is 
because they refuse to  go to  bed long 
enough to  cure a  cold before it turns 
into pneumonia.

Some one may re to rt th a t the fastest 
m overs inherited iron constitutions, 
w ithout which they could not stand the 
pace. T he evidence does not bear this 
out. In any m odern group, frail women 
can be found who are never ill, a l­
though they  lead a life that would tax  
th e  strength o f a longshoreman.

Anyway, robust health isn’t  the most 
im portant th ing  in life, according to 
Dr. Clendening. M ore im portant than 
■health is  the ability- to  do one’s  job 
well. N ext to  th a t and still ahead of 
perfect health is the cultivation of 
such th ings as poise, grace, a good 
speaking voice and a  sense of hum or.
In short, we should struggle to  lift o u r­
selves out of th a t c lass know n as 
‘‘bores.” W illiam  Feather.

M ichigan. T he schedu les  show  to ta l 
a s s e ts  of $300.00 (a ll o f w hich  a re  c la im ed 
e x em p t), a n d  to ta l  liab ilities  of $7,33 7.70, 
lis tin g  th e  follow ing c red ito rs :
C ity , C o u n ty  & S ta te  T axes, G R  $322.59 
M ich. C onference of th e  E vange lical 

C hurch . B ay  C ity _____________  5,406.67
H ouseho ld  F in an ce  Corp, G R _
G R  C ream ery  Co, G  R _________
Goldfield D airy , G R ___________
B a t tje s  F u e l Co, G R ____________
C ornell’s, G R ___________________
T ie fe n th a l’s G rocery , G R _____
D r Jo h n  R edden, G R _________
G R  T ru ss  Co, G R ___________
B u rto n  H e ig h ts  B ran ch  G R  N a t’l

B ank . G R _____________________  135.00
M ich B ell T elephone Co, G R_
M ike S laym an , G R ____________
D r S pencer, B co ttv ille_________
D r H a ro ld  ("’ran e , G R _________
D r A lfred  D ean, G R ___________
G R  G as L ig h t Co, G R _______
A lice S m ith  N o rris , G R _______
S p ea rs  L u m b er Co, G R _________  25.53
C L  R ow ley, G R _____ _______ 45.00
T  G S ieb ring , G R ________________ 19.00
R oger W ykes, G R _______________  300.00
Jo h n  R ozem a, G R ______________ 5.00
M rs K n ig h te r, B y ron  C es te r___  12.00
S e ib e rta  G rocery , G R _____ ______ 30.71
W oodka B ros. G R ________________  2.67
F r a n k  D oran , G R _______________  44.95
D ew ey V an  B elk in , G R _______  22.75
D  D C arly le . G R ______________ 22.50
H e rm a n  H u b e rts , G R ___________  22.50
S p ik e rm an ’s  G rocery , G R ____  25.00
E n g le ’s  L u m b er Co, G R _______  9.00

119.00
11.00
70.00 
28.05

2.10
23.53
54.00 
4.00

10.25
45.00
35.00 

310.00
16.00 
20.00 
83.55

b liities  of $3,008.63. lis tin g  th e  follow ing 
c red ito rs :
C ity  of M uskegon. M uskegon___ $ 29.60
Jo h n  A A rn tz , M uskegon_______ 250.00
F red  L  B eenm an, M uskegon___ 29.70
G rigsby  G runow  Co. D e tro it___ 2,034!a4
M ajestic  C o-O pera tive  A d v e rtis in g

204.50 
239.10

RapidsProceedings of the Grand 
Bankruptcy Court

A u g u st 21, 1933. On th is  d ay  th e  sch e d ­
ules, re fe re n c e  a n d  a d ju d ic a tio n  in  th e  
m a t te r  of E v ere ll S. B row er, b a n k ru p t 
No. 5387, w ere  received . T h e  b a n k ru p t 
is a  fu rn itu re  sa le sm an  o f G ran d  R apids, 
M ichigan. T h e  schedu les  show  to ta l  a s ­
s e ts  of $9,650.00, (of w hich  $650.00 a re  
c la im ed  ex em p t, and  to ta l liab ilitie s  of 
$10,573.67, lis tin g  th e  follow ing c re d ito rs :
C ity  T re a s u re r , E  G R __________$1,759.70
C ity  of E d s t  G rand , T o w n sh ip  of

G. R. a n d  S ta te  o f M ich._____ unknow n
R avensw ood  D evelopm en t Co.,

G R -------------------------------------------- 3,641.63
M eyering  L an d  Co., G  R _________2,815.22

4.25 
30.25
50.00
9.00 

180.26
2.50

25.00
4.00

10.00
8.00
7.50

A uto  C linic, G R_
B e n n e tt F u e l & Ice  Co, G R ___
B lakeslee B ros., G  R ____________
D r J a m e s  B ro the rhood , G R ___
B reen  & H a llad ay , G R ________
C it yof E a s t  G ran d  R ap id s_____
C restó n  T ra n s fe r  Co, G R _______
D r W illa rd  M  C am pbell, G R ___
C onsum ers  Ice Co, G R _______
C hase E lec tr ic  Co, G R __________
J.iee D ygert, Inc, G R _______ 1__
E b e rh a rd ’s  Foods, G R _________  239.21

G eorge B reen  F u e l Co, G R ______ 11.00
D r J o h n  P  M arsh , G R _________  o.ou
J  Id s in g a  Oo, G R _____________ L_ TO. 25
E z in g a ’s  C ream ery , G R _______  15.00
B everly  C ream ery  Co, G R _____  14.00

A u g u s t 21, 1933. O n th is  day  th e  shced - 
ules, re fe re n c e  a n d  ad ju d ic a tio n  in  th e  
m a t te r  of A lbin B. P f is te r , b a n k ru p t No. 
5385, w ere  received . T he  b a n k ru p t is  a  
m ech an ic  of S o u th  H av en , M ich. T he 
sch ed u les  show  to ta l  a s s e ts  of $6,125.0U, 
(of w h ich  $2,000.00 a re  c la im ed  ex em p t), 
a n d  to ta l  liab ilitie s  of $9,868.54. lis tin g  
th e  follow ing c red ito rs :
F r a n k  a n d  R ose S zarkow sk i,

S o u th  H a v e n __________________$2,310.70
C h arle s  M  W eber, C hicago_____  4,240.00
h f a n k  H  C haddock, S n _____  3au.00
Id a  E  H en n ig , C h icago__________ uuo.oo
rT a n k  a n d  R ose S zarkow ski, S H  2,160. io
F  C C ogshail, S H _______________ 20 (.11

A u g u s t 21, 1933. O n th is  day  th e  sch e d ­
ules, re fe ren ce  a n d  ad ju d ic a tio n  in the  
m a t te r  o f J o h n  B. K yati, baiiK iupi 
63»», w ere  received . T h e  b a n k ru p t is  a  
s a le sm a n  a n d  b roker, o i jviusKegon, 
M ichigan. T h e  schedu les show  to ta l 
a s s e ts  of $100.00 (a ll o f w hich  a re  c la im eu  
e x em p t), a n d  to ta l liab ilities  of $143,- 
450.6», l is tin g  th e  fo llow ing c re d ito rs : 
C itiz en s  T r u s t  a n d  s a v in g s  B ank ,

C m cago  -----------------------------------$6,500.00
M a r tin  C H enneily , C hicago___ l.auu.uo
L ou is  A  C ohn, Chicago._________  oOO.UO
J H  W ilson, C nicago_____________3,500.00
C a lu m et R efin ing  Co, C hicago_ 2,000.00
F re d  G C la rk  Co, C hicago_____  2,500.00
H a rry  B e rg e r  & Co, C hicago___  65U.U0
M ax aehs , C hicago_____________  4o0.00
W E  B row n, T u lsa ---------------------30,000.00
L  W B ax te r , T u lsa_____________  9,000.00
T hom s D  B re n n an , T u lsa _______ , 500.00
G eorge R  V en trie s , T u lsa ________ 300.00
A  R  T ea rn ey , C hicago__________ ioo  00
L  C T hom as, S t  L ouis, M o______  50.00
S am  W P a s s , C hicago__________2,5oo.uo
R ich  J  P en n y , C h icag o ________ 350.0U
C F  M artin . E v a n s to n _________  500.00
W illiam  C Jo h n so n , C hicago___  100.00
J  L  H e a th , T u lsa ------------------------  350.00
T hom as P  M errill, T u lsa ________ 600.00
M rs E v e ly n  C arro ll, B everly  H iljg

C a lifo rn ia  -------------------------------- 2,500.00
w illia m  ht Jag e n , C nicago_____ 1,800.00
H e n ry  F a r th in g , W au k e g a n__ _ 350.00
P a u l W einberg , C hicago_______  1,800.00
A  J C allaghan , D e tro it__________ 150.00
E r n e s t  L  H u g h es, C hicago__ ___ 202.34

E z in g a  M ilk p o ,  G R ____________ 47.82
E d ison  T a ilo r in g  Co, G R ________ 2.00
F  F  W ood M otor Co, G R _____  6.10
M ary  J  F ie ld  Co, G R ___________  26.50
G ran d  R ap id s  P re s s , G R ________ 1.98
G ran d  R ap id s  H era ld , G R _____  7.00
H erp o lsh e im ers, G R _____________  38.31
J  C H e rk n e r  Jew e lry  Co, G R__ 3.00
G eorge H opp  F lo ris t, G R _____  6.00
D r H a r ry  H  L u to n , G R ________ 3.90
D r Jo h n  H  M cR ae, G R _______  10.00
Jo h n  O tt G arag e . A gnew _________  34.68
Old K e n t Blank, G R ____________ 826.00
P a u l S te k e tee  & S ons, G R _____  308.35
D r R ay  S ex ton , G R _________ __ 44.00
R aevnsw ood  C o u n try  C lub, E  G R  162.00
T a tro e  T ire  Co, G R_.__________  4.55
M rs J  R  T ay lo r, F l in t_________  165.00
W u rz b u rg  D ry  G oods Co, G R__ 42.35
G R  G a s  L ig h t Co. G R _________  18 41
C o n su m ers  P o w er Co. G  R _____  13.24
M ich Bell T elephone  Co, G R ___  15.96

A u g u s t 21, 1933. On th is  d ay  th e  sch ed ­
ules, re fe ren ce  a n d  a d ju d ic a tio n  in  th e  
m a t te r  o f W a lte r  E  "Wheeler, b a n k ru p t 
No. 5386, w e re  received . T h e  b a n k ru p t 
is a  coach  c leaner, G ran d  R ap ids,

100.00
250.00
500.00
150.00
210.00
350.00 
75.00

150.00
450.00

W ard  C P e a rl, C h icago_____ _____
M arsh a ll F ie ld  &Co, C hicago_
F o r t  Shelby  H o te l, D e t r o i t . .
A llen  S w eet, D e tro it_____
S t C la r H o te l, C hicago__________
Jo h n  J  K erin s , D u m rig h t, OklaT
J  R  R iley , T u lsa_,___________
L e o n a  A p a rtm e n ts , cS T icago .™
R  C  B eckm an , C hicago______  | ijv vu
M arigo ld  G arage, C h ic a g o .- I I I .I  '6 4  35
G ene N u fe r, C h icago___________  15u!oo
H o te l M uelbach, K a n sa s  C ity___  1,200 00
IGpencer Afc)x>tt, S e a ttle ________ soo ou

H  A nderson . K a n sa s  C ity  1,000.00
Mlayto B ro th e rs , T u lsa _______  2 500 00
G eorge W . Snedden , T u lsa _________
^  ^  KrafGmiller, L a  G ran g e___ ___

W  S chalk , C h icag o —ZITIZI 500T00
H u ff & Cook, C hicago_____  5 quo Oo
fur.?n£ Uil J  N ew berge r, Chieagoioioooioo 
Old D u tch  R ein in g  Co, M uskegon  704 00 
M etro p o litan  C asu a lty  In s . Co

C hicago  -----------------------------250 on
G eorge W  H all, C h icago_______  500.00
J a m e s  K  G albaugh  _ _
A m aig am ated  T r u s t  & S a v in g

B an k , C h icag o  ------------------------ 18,000.00
A u g u s t 8, 1933. On th is  d a y  th e  sch e d ­

ules, re fe ren ce  a n d  ad ju d ic a tio n  in th e  
N o 1 H ero ld  W  H erm an ce , b an k ru p t 
iso  5368, w ere  received . T h e  b a n k ru p t 
is  th e  o w n e r of M aje s tic  R ad io  Shop,
f h o w T r T i  M ich igan . T h e  scheduled  
show  to ta l  a s s e ts  of $43.70, a n d  to ta l  lia -

20.00
12.82
11.00
20.00

149.37

8.00

A ssocia tion , C h ic a g o __________
S M M angleson, M uskegon___ ~
M ich A sso c ia ted  T elephone  Co

M uskegon __________________
M uskegon C hronicle, M u sk e g o n ..
M uskegon G as Co, M uskegon___
M ark le  C em en t a n d  Coal Co,

M uskegon ____________________
R eliable T ire  A ccesso ries  Co,

M uskegon  _____________________
S h an n o n  a n d  B lan ch ard ,

M uskegon _____ ,_______________
In  th e  m a tte r  of E rn e s t  A P ow er, B an k ­

ru p t No. 5382. T he  firs t m e e tin g  o f c re d ­
ito rs  h a s  been called  fo r  S ep tem b e r 12 
1933. a t  2 P . M. ’

In  th e  m a tte r  of L a w re n c e  M itchels. 
B a n k ru p t No. 5379. T h e  f ir s t m e e tin g  of
?oed,n.?orS h a s  been called  fo r  S ep tem b er 12, 1933, a t  10 A. M.

In  th e  m a t te r  of O live B r it ta in  B an k ­
ru p t No. 5378. T he  firs t m e e tin g  of cred-
io°Jôs h a s  been  called  fo r S ep tem b e r 12, ii7oot a t  10 A. M.
„  th e  ^ m a t te r  oIf A lb e rt VanDyke, 
B an k ru p t No. 5376. T he  firs t m ee tin g  of

8 1933,r a t  f  P bT  CaHed f° r  S ep tem ber 
In  th e  m a t te r  of E s th e r  M. G entz 

, ^ rUpt uN o - 534h T he  « e st m ee tin g  of
r s v iT â  caiied for

&  5365Î e,r  h i f  firs t  ̂ me e t 1 n g  *0  f ̂ cre d I

i9°3r3?ahta ? 0 br nM Called ^  l

B an k ru p t Noa tt5e367°T lm  afiÎs t m eT tT ng^f 

8.rei93r a t ha0 A e M Called * *  September

n ÿ *  s ^ s s t i j s s n
r s * r * a t T p b<Mn caiied for september

In  the  m a tte r  o f A ubrey  B. B radv  
B an k ru p t No. 5361. T he  firs t m ee tin g  of

C O M PL E T E
IN V E S T M E N T  SE RV ICE

Roger Verseput & Co.
In v e s tm e n t B ankers  

B rokers
813-816 M ichigan T r u s t  Bldg. 

_________  P hone 8-1217

A nalysis of any  se­
curity  furnished up­
on request.

J. H. Petter &  Co.
Investment Banken 

360 Michigan Trust Building 
Telephone 94417

ran s

on

*  W est M ichig 
oldest and largest bank 
solicits your account 
the basis of sound poli 
cies and m any helpful 
services . . .

OLD KENT  
B A N K

2 Downtown Offices 
12 Com m unity Offiices
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c re d ito rs  h a s  been  called  fo r  S ep tem b er 
7, 1393, a t  2 P . M.

In  th e  m a t te r  of Y oun g -Jo h n so n  F u r ­
n itu re  Co., B a n k ru p t No. 5353. T he  firs t 
m ee tin g  of c re d ito rs  h a s  been  called  fo r 
S ep tem b e r 7, 1933, a t  10 A. M. to  co n ­
s id e r  com position .

In  th e  m a tte r  of C h es te r H . Thom son, 
B an k ru p t No. 5331, f irs t m e e tin g  of c re d ­
ito rs  w as held  A u g u s t 18, 1933. B a n k ­
ru p t  p re s e n t a n d  rep re sen te d  by D jlley 
& Dilley, A tty s . H ild ing  & B ak er, A tty s ., 
p re s e n t fo r  c red ito rs . B an k ru p t sw orn  
a n d  exam ined  w ith o u t re p o rte r. C laim s 
filed only. F 'red  G. Tiimmer, G rand  R a p ­
ids, M ichigan, t ru s te e ;  bond $100. M eet­
in g  a d jo u rn ed  w ith o u t da te .

In  th e  m a t te r  of A rnold  G. L ockerby, 
B a n k ru p t No. 5330, f irs t m e e tin g  of c re d ­
ito rs  w as held A u g u st 18, 1933. B a n k ru p t 
p re s en t a n d  re p re sen te d  by  D illey & 
Gilley, A tty s . N o c re d ito rs  p re s e n t o r 
re p re sen ted . B a n k ru p t sw orn  an d  e x am ­
ined  w ith o u t re p o rte r. C laim s filed only. 
F re d  G. T im m er, G rand  Rajfids, M ich­
igan , t ru s te e ;  bond $100. M eeting  a d ­
jo u rn ed  w ith o u t da te .

F in a l m ee ting  of c red ito rs  in  th e  m a t­
te r  o f W illiam  C. D ennes, B a n k ru p t No. 
4840, h a s  been held. T he  t ru s te e  w as 
(p resen t a n d  re p re sen te d  by a tto rn e y ; 
S ta te  of M ichigan rep re sen te d  by Judison 
FJ. R ichardson , A ss is ta n t A tto rn e y  G en­
era l, a n d  th e  b a n k ru p t w as re p re sen te d  
by C harles  H . F a rre ll , A tty . T ru s te e  s 
final re p o rt a n d  acc o u n t w as  app roved  
a n d  allow ed. B alance  a cco u n ts  re c e iv ­
a b le  a n d  in te re s t  in  c e r ta in  re a l e s ta te  
sold a t  au c tio n . Sale  of t ru s te e 's  in te r ­
e s t  in  c e r ta in  re a l e s ta te  held  open u n til 
ti t le  c an  be c leared , w hereupon  sale  will 
be m ad e  a n d  su p p lem en ta l final d is tr ib u ­
tion  m ade . B ills of a t to rn e y s  fo r b a n k ­
ru p t a n d  fo r tru s te e  ap p ro v ed  a n d  a l ­
low ed. M ade o rd e r fo r p ay m e n t of a d ­
m in is tra tio n  expenses a n d  p re fe rred  labo r 
c la im  a n d  50% d iv idend  o n  p re fe rred  ta x  
c la im s; no d iv idend  fo r  g e n e ra l c red ito rs . 
N o o b jec tio n  to  b a n k ru p t’s  d ischarge . 
M eeting  ad jo u rn ed  w ith o u t d a te .

A u g u st 22, 1933. On th is  d ay  th e  sch e d ­
ules, re fe ren ce  an d  a d ju d ica tio n  in  th e  
m a tte r  of M ul-Sc L ax  L ab o ra to rie s , Inc ., 
b a n k ru p t No. 5384, w ere  received . T he 
b a n k ru p t is loca ted  a t  K alam azoo , M ich­
igan . T he schedu les show  to ta l  a s s e ts  
**■ $7-801.12, an d  to ta l  liab ilitie s  of
$9,962.37, lis tin g  th e  follow ing c re d ito rs ; 
C ollector of In te rn a l R evenue,

D e tro it -----------------------------------unknow n
S ec re ta ry , S ta te  of M ich.,

L an s in g  --------------------------------- unknow n
a re a s , C ity  of K alam azoo,

K alam azoo  ------------------------------$ 21.74
M yron A B arb er , P e to sk ey _____  106.00
C h erry -B u rre ll Corp, D e tro it___  411.25
K alam azoo  P u b lish in g  Co, K a l_ 25.00
T h e  S an d u sk y  R ep u b lican -T rib u n e ,

S a n d u s k y '______________________ 7_20
T h e  U tica  S en tine l, U tic a________ 6.00
R ep o r te r  P u b lish in g  Co, Iron  R iv e r 2A0 
G ladw in C ounty  R ecord , G ladw in  5.50 
T he  E v en in g  S ta r, F ran k lin , Ind  5.68
R om eo O bserver, R om eo________  8.10
T h e  L ap ee r C ounty  P ress , L ap ee r 5A0
T he B erk ley  R eview , B erk ley___  7.25
T he D u ran d  E x p ress , D u ra n d ___  7.25
B a tte r to n s  W es t S ide D ru g  S tore,

G reensbu rg , Ind  _______________ 4.48
G reensbu rg  D aily  N ew s, G reen s­

burg , In d  ------------------------------ unknow n
" h e  D e lta  R ep o rte r, G ladstone_ 14.10
T h e  harlev o ix  C ourier, C harlevo ix  16.07
T he  G reen D ru g  Co, C onnersv ille  4.80
T he Low ell L edger, L ow ell_____  9.60
T he O sceola C oun ty  H era ld , R eed

C ity  -------------------------------------------- 12.60
T he P o s t-G a z e tte  P r in tin g  & P ub .

Co, H u d so n  ______________________  6 00
O tsego C oun ty  H e ra ld  T im es

G aylord  ------------------------------------  15.57
T he N orthv ille  R ecord , N o rth v ille  11.70 
T h e  P ly m o u th  M ail, P ly m o u th ..  7.20 
T rav e rse  C ity  R eco rd -E ag le ,

T rav e rse  C ity  _________________ 8.80
H a r t  S haw  D ru g  Co, A d ria n ___  5.00
T he Io n ia  D aily  S en tin e l-S tan d a rd ,

Ion ia  ---------------------------   6.30
C adillac  E v en in g  N ew s, C ad illac  4.20 
N o rth ro p  A d v e rtis in g  A gency.

K a la m a z o o _____________________  77.25
C onsum ers P o w er Co, K a lam azoo  .52 
H m erick  M achine Co, K alam azoo  29.00
W  H  Pend le ton , K a lam azo o___  14.96
in to n  D aily  C itizen , L in to n _____  2 88
O w ens-Illino is G lass  Co, T oledo 949!20 
M ich Bell T elephone Co, K alam azoo  7.10 
M onsan to  C hem ical W orks, S t L ouis  53.48
F ac to rie s , Inc, K a lam azoo_______ 2.69
W  J  S teele, D e tro it______________ 60.50
M L  M orton, K a lam azo o_______  40.00
B raz il D aily  T im es, B ra z il_____  3.22
G oetz D ru g  S to re , D e tro it_____  10.00
M yron A B arb er , P e to s k ey _____  5,390.32
T B  M erchan t, S t C la ir_________  2,556.16
A dam s, V an  H o rn  & Bloom,

K alam zoo  ______________________  20.00
A u g u st 22, 1933. On th is  d ay  th e  sch ed ­

ules, re fe ren ce  an d  a d ju d ic a tio n  in  th e  
m a t te r  of F red  B erger, b a n k ru p t No. 
5391, w ere  received . T he b a n k ru p t is  a  
sa le sm an  oif G ran d  R ap ids, M ichigan. 
T he sch ed u les  show  to ta l a s s e ts  of $11,- 
685.00, (of w hich  $50.00 a re  c la im ed  e x ­
e m p t) a n d  to ta l liab ilitie s  of $12,085.14, 
lis tin g  th e  follow ing c red ito rs :
S ta te , C oun ty  & School T ax , G R$ 126.50
C ity  T ax , G R ---------------------------  85.25
G R  T ru s t  Co, G R _____________  5,000.00

G R  M u tu a l B ldg  & L oan  A ss’n,
G R  ___________________________  5,500.00

S a lad in  T em ple  ASONM S, G R — 24.00
L am o reau x  B ros, G R _________  11.50
D r Jo h n  F  Y ounkm an, G R ___  3.00
S a lad in  T em ple  ASONM S, G R — 6.60
E conom y  D ye H ouse . G R --------  17.50
Bon M arche, G R ________________ 22.50
A n c ien t A ccep ted  S c o ttish  R ite ,

G  R  __________________________  5.00
G eorgia  L ee  S to re , G R --------------- 12.00
M ary  J  F ie ld  Co, G R --------------- 11.33
D r V ern o r Elman, G R ____________ 20.00
D r H  J  S trobel, G R ----------;-------  17.00
R ason  & Dows, G R --------------------- 13.00
D r D  B H ag erm an , G R _______  27.00
H e rp o lsh e tm er s, G R ____________ 27.00
D r J  P  B eukem a, G R __________ 226.00
P e te rs o n ’s P h a rm a c y , G R ------------ 10.94
Siegel’s, G R -------------------------------- 6.85
D r J a m e s  G lerum , G R __________ 75.00
G R  H era ld , G R ------------------------ 2.40
M aje s tic  R ad io  Shop, G R -----------  3.20
W u rz b u rg ’s, G R ------------------------  12.00
E a s t  E n d  Shoe S tore, G R -----------  9.35
P a u l S tek e tee  & Sons, G R --------  17.00
D r E  L  C rum e, G R ______________ 28.00
D r R  J  H u tch in so n , G R _______  18.50
W iliam  J  D y k s tra  Co. G R _____  9.74
H a m m e r & C ortenhof, G R --------  37.18
G a st M oto r Co, G R ---------------------  9.25
D r J  C  F oshee, G R ____________ 241.00
D r H  C W ills, M etz B ldg  G R — 70.00
E b e rh a rd t’s  G rocery, G R _____  150.00
P o r tfle e t B ros, G R ______________ 80.00
M ich B ell T e l Co, G R _________  50.00
W es te rn  U nion, G R ____________ 6.27
G R  G as L ig h t Co. G R _________  18.00
£  G R  W a te r  W orks, E  G R ___  21.28
Biwxnan & Co, G R ______________ 27.00
G R  P ress , G R ______________________ 5.00
H om e S ta te  B ank , G R _________ , 10.00
D r F 'red P  C u rrie r, G R _______  10.00

A u g u st 24, 1933. On th is  day  th e  sch e d ­
ules, re fe ren ce  an d  ad ju d ic a tio n  in  the  
m a t te r  of Jo h n  K  Jen sen , b a n k ru p t No. 
5393, w ere  received . T he  b a n k ru p t is  a  
c ab in e t m a k e r  of B a rry  C ounty , M ich. 
T h e  schedu les show  to ta l a s s e ts  of $120.00 
(of w hich  $115.00 a re  c la im ed  to  be e x ­
em p t), a n d  to ta l liab ilities  of $618.73,
lis tin g  th e  follow ing c red ito rs :
Y oung & C haffee  F u rn  Co, G R-$ 131.00
C om m onw ealth  L o an  Co, G R ___  72.00
B ishop  F u rn  Co, G R ___________  11.40
D r P  L  T hom pson, G R _______  108.00
D r W illis D ixon, G R ___________  62.00
D r N o rm an  S V an, G R _________  40.00
D r Jo h n  P edden , G R _________  17.29
P  S tek e tee  & Sons, G R ,_ ,_____  4.85
Jo h n  Ley, G R __________________ 15.00
W u rz b u rg  D ry  Goods Co, G R ___  1.90
F o x  Jew e lry  Shop, G R _______  2.19
C onroy C oal Co. G R ___________  23.21
C hase  N u rse ry  Co, R ocheste r, N Y 6.10
Old K e n t B ank , G R ____________ 19.00
H erp o lsh e im er Co, G R _________  4.65
E s ta te  of M ason C line, M iddleville 24.00
A d rian  G arne r, M iddleville_____  8.64
R u sse ll B edford , M iddleville___  6.15
J a m e s  F ohem us, M iddleville___  10.04
H a rry  F a c to r, M iddleville______  4.31
H e rb e r t  B enew av , M iddleville_ 8.00
Eld w ard  Lew is, M iddleville_____  4.00
D r C h es te r L und , M iddleville_ 9.00

In  th e  m a t te r  of A b rah am  M iller an d  
L ouis  Sern ick , c o p a r tn e rs  do ing  business  
a s  M illed -S ern ick  A u to  P a r t s  Com pany, 
B a n k ru p t No. 5398. T he  firs t m ee tin g  of 
c re d ito rs  h a s  been  called  fo r S ep tem b er 
18, 1933, a t  2 P . M.

In  th e  m a t te r  of A lb in  B. F fis te r, B an k - 
c re d ito rs  h a s  been  ca lled  fo r Septem b« r 
B a n k ru p t No. 5347. T he  firs t m e e tin g  of 
18, 1933, a t  10 A. M.

In  th e  m a t te r  of A lbin B. F fis te r, B a n k ­
ru p t No. 5385. T h e  firs t m ee tin g  of c re d ­
ito rs  h a s  been  called  fo r  S ep tem b e r 19, 
1933, a t  2 P . M.

In  th e  m a t te r  of H e rb e r t  B en jam in  
M ontague, B a n k ru p t No. 5375. T h e  firs t 
m e e tin g  of c re d ito rs  h a s  been  called  fo r 
S ep tem b e r 19, 1933, a t  10 A. M.

In  th e  m a t te r  of M u l-S o -L ax  la b o ra ­
to ries , Inc. B a n k ru p t No. 5384. T he  first 
m ee tin g  of c red ito rs  h a s  been  called  fo r  
S ep tem b er 15, 1933, a t  2 P . M.

In  th e  m a tte r  of Eiverell S. B row er, 
B a n k ru p t No. 5387. T h e  firs t m ee tin g  of 
c re d ito rs  h a s  been  called  fo r S ep tem b er 
15. 1933, a t  11 A. M.

In  th e  m a tte r  of R aym ond  B eckw ith , 
B an k ru p t No. 5374. T h e  firs t m ee tin g  of 
c red ito rs  h a s  been  called  fo r  S ep tem ber 
15, 1933, a t  11 A. M.

In  th e  m a t te r  of F o r re s t  R. S troud , 
B an k ru p t No. 5368. T h e  first m ee tin g  of 
c red ito rs  h a s  b een  called  fo r S ep tem ber 
15, 1933, a t  10 A. M.

In  th e  m a t te r  of T heodore  J . D io tt, 
B a n k ru p t No. 5370. T he  firs t m ee tin g  of 
c re d ito rs  h a s  b een  called  fo r S ep tem ber 
15, 1933. a t  10 A. M.

Aug. 28, 1933. W e h av e  to d ay  received  
th e  ad ju d ica tio n , re fe ren ce , e tc . in  th e  
m a t te r  o f A age K . F 'randsen , B an k ru p t 
No. 5152. T h is  Is a n  in v o lu n ta ry  case  and  
th e  sch ed u les  h av e  b een  o rde red  filed, 
upon rece ip t o f sam e a  l is t  of c red ito rs  
a n d  a s s e ts  w ill be m ade  herein .

A u g u st 25. 1933. On th is  d ay  th e  sch ed ­
ules, re fe ren ce  an d  ad ju d ica tio n  in  th e  
m a tte r  of L ouis  S ern ick , b a n k ru p t No. 
5396, w ere  received . T he b a n k ru p t is a  
ju n k  d e a le r  of G rand  R ap ids, M ichigan. 
T he schedu les  show  to ta l  a s s e ts  of 
$700.00 (of w hich $450.00 a re  c la im ed  e x ­
e m p t), an d  to ta l liab ilities  of $796.00, 
lis tin g  the  following c red ito rs :
N a th a n  B erinberg , G R _________ $ 250.00

N a th a n  W einer, G R------------------  475.00
D r C lin ton  J  Foshee, G R -----------  34.00
D r W  L  B e ttiso n , G R --------------  12.00

A u g u s t 25, 1933. On th is  d ay  th e  sch ed ­
ules, re fe ren ce  a n d  ad ju d ic a tio n  in th e  
m a t te r  of A b rah am  M iller, b a n k ru p t No. 
5397, w ere  received . T he  b a n k ru p t is  a  
ju n k  dea ler of G ran d  R apids, M ichigan. 
T h e  schedu les  show  to ta l  a s s e ts  of 
$2,800.00, (of w hich  $500.00 a re  c la im ed  
ex em p t), an d  to ta l liab ilities  of $6,041.07, 
lis tin g  th e  follow ing c re d ito rs :
C ity  T rea su re r . G R ---------------------$ 197.95
H  S V e ltm an  Co, G R ------------------ 5,400.00
H ouseho ld  F in a n c e  Co, G R -----  108.00
B lo d g e tt M em orial H o sp ita l, G R  5.00
T he  B oston  S to re , G R -----------------  29.18
Bon M arche. G R ------------------------ 2.50
B u ltem a  & T im m er F u e l Co, G R  6.00
Burleson. S a n ita riu m , G R --------------  10.00
D r Foshee, G R -----------------------*— 51.00
D rs  G ra n t & H u izen g a , G R --------  2o.00
H erpo lsheim ers, G R --------------------- 27.18
A M ay & Son, G R -------------------- ?•;>()
G R  S av in g s  B ank , G R -----------  130.00
P a u l S te k e tee  & Sons, G R -----  28.4u
W u rz b u rg ’s D e p a r tm e n t S to re, G R 6.31 

A u g u s t 24, 1933. On th is  day  th e  sch ed ­
ules, re fe re n c e  an d  ad ju d ic a tio n  in th e  
m a t te r  if H a rry  W . Y oung, b a n k ru p t No. 
5394, w ere  received . T h e  b a n k ru p t is a  
d e sig n e r a n d  b u ilde r of W hitehall, M ich­
igan . T he  sch ed u les  show  to ta l a s s e ts  of 
$2100.00 (of w hich  $200.00 a r e  c la im ed  
ex em p t), a n d  to ta l  liab ilities  of $2,419.34, 
lis tin g  th e  follow ing c red ito rs :
R o b e r t Geffer.t, W h ite h a ll-------- $ 700.00
C arrie  M ears, P e n tw a te r -----------  240.00
M ontague  C as tin g s  Co. M on tague  265.00 
T hom as B righ tw ell, W h ite h a ll— 40.00
Gee & C arr. W h ite h a ll--------------- 35.00
B L  S a ltzm an . C hicago-----------------1,139.34

A u g u st 28, 1933. On th is  d ay  th e  sch ed ­
ules, re fe ren ce  an d  ad ju d ic a tio n  in th e  
m a tte r  of R o b ert G ard ineer, b a n k ru p t 
No. 5400, w ere  received . T he  b a n k ru p t 
is  a  lab o re r of R ich land  T ow nship , M ich­
igan . T h e  schedu les  show  to ta l  a s s e ts  of 
$175.00 (of w hich  $160 a re  c la im ed  e x ­
e m p t), a n d  to ta l liab ilities  of $1,729.30, 
lis tin g  th e  follow ing c re d ito rs :
S ta te  T rea su re r , In d ian a , M ich.—$ 17.00
V erm eu len ’s  W areh o u se  F’u rn . S tore,

K a lam azoo  ____________________ 47.50
J a m e s  U nderhill, D e lto n ------------unknow n
Jo sep h  S ten g e r, D e lton --------------- 700.00
Floyd  F ish e r, R ich lan d --------------- 38.50
C onsum ers  P o w er Co, K alam azoo  10.65
E lm er W illison, D e lton --------------- 1.00
W ilk in s  T ire  Co, K a lam azo o-----  5.65
J a m e s  U nderh ill, D elton -------------  900.00

A u g u st 25, 1933. On th is  day  th e  sch ed ­
ules, re fe re n c e  an d  ad ju d ic a tio n  in  th e  
m a t te r  o f A b rah am  M iller a n d  L ouis S e r­
nick, c o p a r tn e rs  D. B. A. M ille r-S ern ick  
A u to  P a r ts  C om pany, b a n k ru p t No. 5398, 
w ere  received . T h e  b a n k ru p t is. loca ted  
in  G ran d  R apids, M ichigan. T he  sch e d ­
u les  show  to ta l a s s e ts  of $1,620.69, an d  
to ta l  lia b ilitie s  of $4,546.23, lis tin g  th e

C ity T rea su re r, G R ------------------$ 304.37
T ow nsh ip  of W yom ing, G A --------  1397
S ta te  of M ichgan, L a n s in g --------  7.59
M rs M  B erin b e rg , G R —...------------ 400.00
G rand  R ap id s  S av in g s  B ank , G R 1,070.00 
S ta n d a rd  Iro n  & M etal Co, G R  150.00
G R  P ress , G R __________________ 12.42
A m plus S to rag e  B a t te ry  Co,

C hicago  ________________________ 4.04
A utom otive  P a r ts  Corp, G R -----  512.14
A uto  R ad ia to r  M fg Co, C hicago 274.63 
C hicago A ccessories  B ro k e rag e  Co,

C hicago _______________________  5.00
F la sh  L a b o ra to rie s , C h icag o -------  20.80
EYumkin T ire  Co, T oledo------------ 15.00
P  B  G a st & Co, G R ------------------ 5.25
G R  W eld in g  Co, G R ___________  61.00
JefP ers-H ake  G R ______________  19.54
H  G L ange , C hicago____________ 17.45
M orris  L  L em ick , G R __________ 370.00
M arem o n t M fg Co, C hicago--------  16.00
M cR ea D e tro it, Inc, D e tro it-----  55.79
M ontie th  B ros Co, E lk h a r t_____  276.53
M ich Bell T e lephone  Co, G R -----  24.17
C onrad  M endel. C h icago------------  63.90
M otor P a r ts  M fg Co, W e s t E llis,

W is. ___________________________  53.81
N atio n a l Ig n itio n  S a le s  Co, N  Y 51.97
N o rth w este rn  Oil Co, G R ------------ 19.71
P it tsb u rg h  P la te  G lass Co, G R  338.25
P io u s  & Co, G R ________________ 17.83
R eed & W iley, G R ______________ 88.32
R eliable  T ire  & A ccessories  Co. G R  24.43
U nive rsal P g r ts  Co, C hicago___  148.36
W'ilco P ro d u c ts  Co, C hicago___  (47.46
D r R  H  D enham , G R ____________ 9.50
D r V M M oore, G R ____________ 10.00

A u g u st 25, 1933. W'e h av e  today  r e ­
ceived  th e  schedu les in  th e  m a t te r  of 
A llen’s S m a rt Shop, b a n k ru p t No. 5347. 
T h e  schedu les  show  to ta l a s s e ts  of $12,- 
344.50, an d 1 to ta l  liab ilitie s  of $27,852.97, 
lis tin g  th e  follow ing c re d ito rs :
C ity  T rea su re r , M uskegon_____ unknow n
S ta te  of M ichigan, L a n s in g ___ unknow n
T re a s u re r  M uskegon  C ounty ,

M uskegon ____________________unknow n
P h il E . G oodm an, F l in t --------------  600.00
Able L u g g ag e  Co, N ew  Y ork___  1.88
A m erican  P a p e r  Box Co, G R _ SO.67
A m erican  D st T e leg rap h  Co,

D e tro it ________________________ 81.00
B erm an  L urie , Inc, N ew  Y irk — 39.27
B erm an  & Sm ith , N ew  Y o rk -----  108.75
B ern ste in  & G oldsm ith  Co., Inc,

N ew  Y ork  ____________________ 130.10
B erg  & W assell G a rm en t Co,

C hicago ________________________  113.70
Caroline rocks, Inc, C hicago___  66.00

C ard a is  C loak Co, S t Louis, Mo
T h e  C ham p D ress  Co, N  Y_____
C en tu ry  D ress Co, N ew  Y ork___
C hecker S p o rtw ea r Co, Inc , N Y
D ian a  W a is t Co, P h ila _________
Fixcell C oat Co, N ew  Y ork_____
E lite  D ress  Co, P it ts b u rg h _____
E ise n s ta d t & Jo sep h , N ew  Y ork 
E clipse  D ress  Co, Inc , N ew  York 
E x q u is ite  G arm en t Co, N ew  Y ork 
F a ir fa x  M fg Co, Inc, B altim o re
I F le isch er & Sons, C in c in n a ti_
F is c h e r  D ress Corp, N  Y_______
F lo-M aid  D ress  Co, Inc, N Y___
F o rsch  B en jam in  Co, C leveland
G R  M M F ire  In s  Co. G R _____
G ilbert D resses, Inc, C hicago_
T h e  L  N  G ross Co, C leveland___
Sam uel G rossm an  Co, C hicago_
G eorgeous F 'rocks, Inc, N  Y___
M ax Gross, N ew  Y ork_________
Gu T a  Inc, N ew  Y ork C ity _____
T he G re a te r  M uskegon C of C_
H a rr is  B ro s  & M ann  Inc, N Y__
T he H e lle r Co, C hicago_______
C harles  H y m en  D resses, Inc,

C hicago _______________________
H irsch  & Sons, Inc, C hicago___
Jack so n  F rocks , C hicago_______
Sam uel J a s tro m b , C hicago_____
K a tz  & Alper, N ew  Y ork C ity ___
K orach  B ro th e rs , C hicago_______
H  K le in m an  & Co, N ew  Y ork___
K lein  B ro th e rs , N  V ___________
T h e  K le in  F 'rankel Co, C leveland 
L  & K  C loak & S u it Co, N Y__
Laimpl K n itw e a r  Co, C leveland
L ily M ae D ress  Co, N  Y___
M arks & D avis, N  Y__________ I
M ajestic  K n itw e a r  Co, C leveland , 
M erch an ts  S erv ice  B ureau ,

M uskegon _____________________
M ize B ro th e rs , Inc, N acodoehes,

T ex a s  ___________________
M ock, Ju d so n  V oehringer Co, Inc

L o n g  Is land , N  Y_________
M uskegon E le c tr ic  Co, M uskegim  
M uskegon Chronicle, M u skegon ,
M ich A ssoc ia ted  Tel Co. M uskegon
H e n ry  Nat.Hai* C h ic a g o ,,____
N atio n a l B louse Corp, N  Y_____
N ovick H e lle r Co, C hicago_____
N oxall W a is t & D ress Co, N Y_I
P la tts ,  C h ic a g o __________________
P a rism a id  D ress  Co. N  Y__ I
P a ra m o u n t D ress  Co, C h icago !!
P ep p er W ilk in  K ram er, N  Y __„
P ee-C h ee  F ro ck s , Inc , N  Y___ IT
P io n e e r W aist, P a __________ !~_
P r ic e  S ch lessinger, Inc, N  Y __ -
P hoen ix  D ress  Co. M ilw au k ee !™
M ike P o m eran tz , Inc, N  Y  _ ___ _
P o n tiac  D resses, Inc, N  y I I Ü I  1812

252.00 
127.83
80.63

111.87
71.25
63.50 
90.60

109.75
87.00
76.26
48.00
ao.oo
99.00

104.50
293.00 
65.40 
96.04
81.00

149.00
29.50

136.50 
23.62
50.00 

¡148.00 
163.16

130.00
149.50

15.00
130.50 

87.75
85.00

186.00 
139.13
341.50
126.00 
28.53 
33.90

100.00
,396.35

40.00

210.75

143.78
9.29

351.19

418.38
82.69
29.00 
50.88
‘5.98

41.77
4.00

253.00 
53.12

191.25
1136.50

85.50
239.00

P lu tz e r  & G loom berg, Inc, N Y
Q uim by K a in  P a p e r  Co, G R ___
R & H  D ress  Co, C hicago_____
R o se-E d  S p o rtsw ea r Co, N  Y__
R ose D ress  Co, C h icag i_________
R osalyn  D re ss  Co, C hicago_____
R eso rt N ew s. M uskegon___ ______
S te rn  S legm an  l ’rin s  Co, N Y_I
Seigel & Alenikoff, N Y_______
S t. L o u is  M anifo rd  IT in tin g  Co,

S t L ouis  ______________________
Stoff & S ch rie r, Inc, N Y_______
Sportogs, Inc, N Y_____________ I I
Schuylk ill V alley M ills, Inc, S p ring

C ity, P a  ______________________
T rip le  Q u a lity  H o siery  Corp, N  Y
T ru sse l D re ss  Co, N  Y_________
V irg in ia  F 'rocks, Inc, N Y_____
W’e in b e rg  & R o th e rb e rg , N Y__
E  D W in te r  & Co, N Y _________
E s ta te  of L ouis  K  L ig g e tt Co,

N  Y _____________ 5

34.63 
16.65

0.59.10
10.63 
54.01 
65.25

1.75
111.50 
179.25

20.40
74.94
46.13

193.50
262.51 
(70.00

108.38
112.39 
107.37

500.00
C W  D earbo rn , M uskegon_____ 2!000.00
C onsum ers P o w e r Co, M uskeg in  ¡40.00
P h il E  G oodm an. F l in t___________2,511.27
G enesee C oun ty  S av in g s  B ank,

F l in t  ---------------------------------------  8,402.69
A u g u st 28. 1933. On th is  day  h ea r in g  

on show  cau se  o rd e r  re s a le  of a s s e ts  w as 
held in  th e  m a tte r  of L uce  F u rn itu re  
Shops, B an k ru p t No. 5159. T he tru s te e  
was_ p re sen t a n d  rep re sen te d  by D unham  
& S herk , A tto rn ey s . W arn er , N orcross 
& Ju d d , A tto rn ey s , w ere  p re s e n t on be ­
ha lf o f th e  bankrui>t a n d  K ro eh le r C om ­
pany. [Mr. C. H o ogesteger, one of the  
m em bers  of th e  B ondho lders’ P ro tec tiv e  
C om m ittee , w as p re sen t in person  an d  
rep re sen te d  by  K uappen. Uhl. B ry a n t & 
Snow, A tto rn ey s . C red ito rs  w ere  re p re ­
sen ted  by F ran c is  L. W illiam s, A tto rn ey , 
an d  G ran d  R ap id s  C red it M en’s  A ssoc i­
a tio n . A g en era l d iscussion  a s  to  th e  
o ffer of th e  B o n d h o ld e rs ’ P ro tec tiv e  
C om m ittee  w as had, w hich  o ffer w as a c ­
cep ted  a n d  confirm ed, w ith  five d a y  a p ­
peal period  provided. T h e  offer w as  in 
th e  sum  of $106,000.00 for all of th e  a s s e ts  
of sa id  b a n k ru p t, ex cep tin g  only  cash  on 
hand , a n d  re se rv e s  the  r ig h t to  s u rre n d e r  
up  F ir s t  M ortgage  6%% S in k in g  F u n d  
Gold B onds deposited , in  p a r t  p ay m en t 
of th e  p u rch ase  price.

A u g u st 28, 1933. On th is  d ay  first m e e t­
in g  of c red ito rs  in th e  m a t te r  of H e sse ’s, 
Inc., a  M ich igan  co rpo ra tion , b a n k ru p t 
No. 5364, w as held. T h e  b a n k ru p t w as  
p re sen t by Jo sep h  J . H esse, i ts  p res id en t, 
an d  re p re sen te d  by Theo. H . E lfe rd ink , 
A tty . C e r ta in  c re d ito rs  p re s en t in p e r ­
son a n d  rep re sen te d  by C leland & S nyder, 
H ild ing  & B aker, T a g g a r t  & K ingston  
and  D illey & Dilley, A tto rneys . Jo sep h  
J . H esse  sw orn  a n d  exam ined  before  re ­
po rte r. C laim s filed only. ¡Fred G. T im -

(C ontinued  on page 22)
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RETAIL GROCER
R etail G rocers  and  M eat D ealers  A ssocia* 

tio n  of M ichigan.
P r e s id e n t—P a u l S chm id t, L ansing . 
F ir s t  V io e -P re s id e n t — T heodore  J . 

B athke, Petoskr.y .
Second V ic e -P re s id en t—R udolf E c k e rt, 

F lin t.
. e c re ta ry  — E lton  W . V ie ts, L an sin g . 
T re a s u re r—O. H. B ailey , S r., L ansing . 
D ire c to rs—H olger Jo rg en so n , M uske­

gon; L. V. E b e rh a rd . G ran d  R ap id s: A . A. 
Boyce. B ay  C ity ; V in cen t A. M iklas. M an ­
is te e : W ard  N ew m an, P o n tiac .

Service Grocer’s Advertising Is a 
Man’s Real Job

One w ho describes him self as a 
neighborhood, family, lull-service gro­
cer plans to  advertise by means of 
house-to-house distribution of circu­
lars and asks for a few fundamental 
hints on how to do it.

I am always doubtful when I give 
such hints: for the percentage of men 
who really gras]) them realize their 
basic truth, then operate in  keeping 
therew ith and  carry  the work onw ard 
on sound lines, is so trifling as to 
make the effort alm ost useless.

For two tru ths stand out about all 
this. First, that what was sound ten, 
fifty or a hundred years ago is sound 
to-day and will he sound in the future. 
Second, th at virtually every beginner 
in such work must start by getting rid 
of a load of false notions. If that basis 
can be established, there is hope lor 
success; otherw ise we better not start.

I wish, therefore, that you would re ­
gard every word I w rite as if it were 
specially emphasized, because it will be 
fundamental.

Begin, then, by  looking within your 
store. You are a service, family grocer, 
operating in a neighborhood, serving 
the same general set of families regu­
larly. W hat are you not? You are not 
a cash-and-carry, centrally located, bar­
gain-dealer grocer. The differences are 
legion—every one cruoial.

First, then, if you have fitted your 
stock into the real needs of your clien­
tele, you carry twice o r m ore the as­
sortm ent th a t is proper for cash and 
carry. Specifically, cash and carry re­
fluxes, say. 750 to 900 item s. If  you 
have anywhere near the proper variety 
and assortm ent for your class of trade, 
you have 1.500 to 2,500 items in stock. 
If your stock does not conform to this 
general plan, you have been misled by 
the rapid stock tu rn  cry of late years 
into bleeding your assortm ent below 
the danger line.

H ere is the point: It is proper to 
keep stock down to  the economic m in­
imum of quantity. A ssortm ent is some­
th ing  else. Beware of cutting  out items 
wanted by a credit-service clientele.

W hat, then, does this one fact mean? 
Consider carefully: It m eans that you 
can advertise from one year end to  the 
o ther without mentioning, quoting or 
otherw ise specially offering a single 
thing carried by the cash-and-carry 
man. You have all lfs  ammunition 
autom atically—everybody around you 
talking of it, offering it, advertising it. 
In addition, you have your own ex­
clusive ammunition.

Second. Consider the cash-and-carry 
m an’s lim itations. Because he sells for 
cash a limited line of staples and near­
staples wanted by everybody, he must 
sell intensively when the pay envelope 
is full: that is, the week-end. H is p res­
sure must he on Friday and Saturday. 
T hat handicaps him heavily with an

out-of-balance week. Commonly, he 
does around 65 per cent of h is  week's 
business betw een noon on Friday and 
Saturday night.

Hence, he can advertise only for 
week-end sales.

No one thing is so vitally im portant 
as to get the significance of th is fac­
tor. Your entire venture bangs on. re­
alization of it. So let us dig into it.

Assum ing that you have some estab ­
lished business, what condition do you 
find? Is it not a fact that you are busy, 
plentifully busy, on Friday and Satur­
day? As a family grocer, if you have 
not already made the common m is­
take of advertising so-called “specials” 
for week-end sale, you are quit'1 com­
fortably busy' the two last days of each 
week. But you are not busy enough 
on Monday and Tuesday; better, prob­
ably. on W ednesday; about the same 
on Thursday.

T he job, then, is not to add to the 
trouble you have keeping up with busi­
ness on Friday and Saturday', hut to 
put more business into Monday, T ues­
day and o th er slow days. Stop & Shop, 
Chicago, found its slow day was W ed­
nesday. Pressure put on that day re­
sulted in increased business to such an 
extent th at for years the store lias 
opened W ednesday m orning, run 
through the day, with a night force 
coming right on which works through 
W ednesday night—thirty-,six hours of 
heavy business rtow where formerlv 
there were twelve hours of dullness.

So put pressure where you want 
trade. To do that, first examine your 
^ales records carefully to know just 
what time that is in your store—for 
it is your store you are running, re­
member, not any “average” store.

Third. I t  is a happy idea to think of 
what price advertising because, proper­
ly regarded, your advertising is not 
going to be price advertising at all. 
W onderful will it be if you can get 
that idea well digested.

Study your own stock well. Take 
items your custom ers like or will like 
if you tell them about them . Pick out 
such item s as you know personally'— 
their character, uses, proper treatm ent 
for best results. Tell about them  in 
your advertising. Always give a few 
points about each item. Be rigidly 
careful th at you know w hat you talk 
about; because description is com ing 
up again and again every week and it 
m ust tally with the  facts: Quote
prices always, but no need whatever to 
cut prices. Be satisfied to grow  regu­
larly with sales in heavier volume to 
your own custom ers, stim ulated when 
you need the business.

^ on can a ttrac t the housewife from 
her wasbtub on M onday by a snappy 
offering of fresh straw berries o r peach­
es a t the right price for quality and 
condition—and make a legitim ate profit 
at that— when you could not get her 
down tow n otherw ise or when saying 
nothing would result in her serving 
Sunday left-overs.

Then what? Then a factor that is 
hard for most men— the unescapabl'e 
necessity to think—think—think. For 
the very foundation stone of real ad­
vertís ng is exact knowledge of our 
wares. T hat has always been a job. 
But it was really less of a job when 
nobody could avoid it. In 1883, for 
example, we dealt in stemless, but not

seedless raisins, except Sultanas; in 
Greek currants, called English currants 
which those of us who were well 
posted knew were a variety of small 
ra is in s; in several grades and' charac­
ters of sugars, including a wonderful 
sugar now vanished from ordinary 
m ortal view—'genuine New Orleans 
m olasses dregs, food for the gods. Cof­
fee was now factory roasted to a large 
extent, hut m any continued to buy it 
“green.”
“green.” T eas were all in hulk and 
Indian grow ths were as yet unknown 
in America.

Thus we just had to “know our 
groceries”—'there was no escape. W e 
had, for one thing, to know7 som ething 
about butter; for it was all “dairy,” 
that is to sa}', farm er-wom en made, 
and varied from the extrem e of merit 
to u tter “car grease.”

But though it is harder now' to know 
really what you sell, you can stand out 
as a successful advertiser only as you 
know your items, their m erits and how 
they can> be used. A good grocer must 
be a good chef, a good cook, a skilful 
planner of meals. He can be a food 
expert and he m ust approach that 
standard o r he will not go far.

However, the task is not so hard as 
it seems; and to  the earnest student all 
study yields knowledge rather readily; 
and as knowledge expands so does the 
desire to know more. So go to it.

I have said nothing about credit. 
T hat is so crucial. I shall write on it 
next week. Paul Findlay.

Signs of Autumn 
W hen th e  A u g u st su n  

W ith  m ellow  lig h t
Is  w eav ing  th ro u g h  th e  w ebb ing  tre e s
Of leaf an d  tir
H e r finest fo res t ta p e s tr ie s ;

W hen  th e  b lu e -ja y  is  a s t i r  
A m idst th e  oak 
To see  how  fa re s  
T he aco rn  se t 
W hich  soon shall ope 
A s chill O ctober com es w ith  fro s t;  

W hen  th e  sh if tin g  w inds 
B rin g  odors c le a r  
Of m ilkw eed a n d  th e  b e rg am o t 
W ith  pollen from  th e  goldenrod.
O r d riv e  a c ro ss  th e  scene 
T h in  haze  a n d  sm oky  a tm o sp h eres  
U n til q u ite  o ft 
Js lost th e  ch ee r to  gaze  
On old horizons 

W hen  th e  b ird s  
B egin to  co n g reg a te  
In  frien d ly  flocks 
A nd  fly
T o so u th w ard  m o re—
T h o u g h  le isu re ly  
A s if on  ho liday ;

W hen  th e  g a rd en  h as  a  double lu re  
Of v eg e tab le  m a tu re  
A nd v ines d isp lay  

* T h e ir  c lu s te red  g rap e  
W h ile  o rc h a rd s  p roud ly  call 
To early  app le  h a rv e s t  

T hen  th e  y e a r  
H a s  a u tu m n  n e a r  
W ith  g ifts  th e  m o re  in c reased  
W hile  th o u g h ts  re tu rn  
Of fireside fe llow ship  
A nd overflow ing  fe a s t.

A u g u st 10, 1933.
C h arle s  A. H eath .

The Lucky Seven 
Tell the public your sales story: 

Pleasantly,
Persuasively,

“Pepfully,”
Powerfully,

Positively,
Plentifully,

Persistently.

Codes coddle unionism, not industry.

Aire the 
and packed 
in your home 
state1
W. R. Roach & Co.. 

Grand Rapids, main­

tain seven modern 

Michigan factories 

for the canning of 

products grown by 

Michigan farmers.

canned foods you feature grown

jhebfand
you hinow

h a r t /
A complete line of canned vegetable* and fruits

JUST WHAT YOU HAVE BEEN LOOKING FOR
PUTNAM’S

ADJUSTABLE
CANDY

DISPLAY
RACK

S tro n g , L ig h t, 
A ttra c tiv e

O ccupies only 
15x34 inches of 

F lo o r S pace

Six  H in g ed  L id  
G lass T od M eta l 
D isp lay  C overs 

W ith  Eafch 
R ack

The Up-to-date 
Way to Sell 
Bulk Candy

20 V a rie tie s  of 
F a s t  S elling  

Ite m s  to  S e lect 
F ro m

A v erag e  W eig h t 
of C andles.
12 P o u n d s

TO U R  JO B B E R  
W ill be G lad to  

G ive You 
D e ta ils  o f T h is  
U n u su a l O ffer

Jobbers PUTNAM FACTORY Makers of
Supplied by National Candy Co., Ine. GOOD CANDY

Grand Rapids, Mich. ,OP ®s year®
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MEAT DEALER
Organized Effort Is Policy of To>day

Dike each successful and' surviving 
institution we have been fortunate in 
m eeting the trying conditionls of our 
age. W e have many m ajor problem s 
to  solve, one of which is a speedy re­
adjustm ent of costs and expenditures 
in our business.

Problems' in  organization, standard­
ization, legislation, production and dis­
tribution crowd upon us. H ereafter no 
participant in the activities of trade 
and industry may with safety to  him ­
self -think only of b is ow n .selfish in ter­
ests. H e m ust take the broader view 
or lag behind' in- the race. T he trade 
association to-day presents the sound­
est organized approach in a democracy 
to the solution of group problem s in 
industry. In spite of its weaknesses, it 
offers orderly approach to the solution 
of the problem s of a trade or industry. 
And the men who lead trade associa­
tions and the m en who have given of 
their tim e and effort in the solution of 
their problems, through the mechanism 
of com m ittees and the forwarding of 
constructive program s, deserve the 
thanks not only of their fellow busi­
nessmen, but of the public. Most trade 
associations have their origin in  de­
fense; m ost were formed to protect the 
group against some wrong, either real 
or fancied. W e want to give you lead­
ership and planning and make your 
trade association a power for prom ot­
ing advantageous conditions, rather 
than a  force for preventing disadvan­
tageous conditions. The trade associa­
tion has the power for collective action 
if its mem bers will trea t it as a force 
for constructive accomplishm ent and 
not look upon it as an instrum ent for 
defense alone.

The “go-it4ah>ne” policy has had 
its day with results that ail now see 
and are paying the penalty for. The 
“pull-together” pO-licy is that of 'to day 
and to-m orrow . W e urge you to keep 
banded together for your own protec­
tion.

But the first essential of co-opera- 
tion is education. No m atter how much 
we may desire to pull together, dis­
order results if we d o  not proceed ac­
cording to  a plan devised by intelli­
gence and tested by experience. T here 
are many to give advice but few who 
are real leaders-, capable of carrying 
out the practical details of co-operative 
activity. If you plan o n  co-operative 
activities, it is not advisable to  put at 
the head of your organizations those 
who have failed in their employm ent 
elsewhere; you m ust secure the best 
and moist capable to  be bad.

E xpert analysis and direction m ust 
be had, else the  experim ent fails and 
once more it is said that m en are  in­
herently incapable of long working 
together for the common good. W e 
find m any exam ples of successful 
groups th a t -started with 12 or 16 and 
grew rapidly while o thers that started 
with large num bers failed.

W e -have studded and labored hard 
to place our business on- a brgher plane 
of ethias, and in iso doing, m ethods 
have been readjusted to  meet the con­
ditions of the  times, b u t there  is need 
of legislation o r  supervision, to  curb the 
unscrupulous. W e and  our association

know the trickery’ and' m ethods com­
bined by unfair business tactics used 
in this industry and your National A s­
sociation- has done all in its power to 
make recom m endations to  your Fed­
eral Governm ent that would benefit the 
entire industry. W e have likewise op­
posed legislation th a t we deemed im­
practical.

W e are better equipped than ever 
before to serve in the very best m an­
ner the  public, of whom we form a 
part and with whom we so happily 
associate in business.

The history of trade associations 
throughout tine country shows that 
these organizations have been' success­
ful and attained their purposes just to 
the extent that they have followed a 
consistent course.

A s advice to  association mem bers 1 
would say: Do not permit internal dis­
sensions to  disrupt your organization. 
It is well to battle and debate a  ques­
tion, but after the m ajority have voted, 
all should support.

Despite the best of im teutons, suspi­
cion- and jealousy will arise, followed 
either by dissolution of the organiza­
tion: or the nullification' of its effort. It 
is not -necessary -to list the well-known 
cases in which the domination of a 
•trade organization- 'by a single individ­
ual o r interest within it has had exactly 
this result.

M any industries are undergoing 
great changes and retailers likewise 
m ust m ake alteration's' that mean for 
economy and efficiency.

In  the present day practically every 
industry h as its association, the neces­
sity for them  being much greater than- 
the average individual thinks. I want to 
declare em phatically that it is a very 
bad policy for the individual business 
man. to try to  go alone these days. I 

ra ther think you will be obliged to 
form  'buying groups and make other 
changes -that will give you -co-operative 
power locally. It is natural for a re­
tailer who has a well-established, pros­
perous business, so fortunately situ­
ated that he feels he h as no fear of 
any other competition, to think that 
he h as no need of associations—local, 
state o r national—'but if you could read 
some of the letters that come into our 
National office you would see an  en­
tirely different picture. Individually the 
m em bers of this association are capable 
of ¡handling their own personal affairs 
and looking after their own 'business. 
However, there are certain m atters 
which affect the  general good of the 
industry’ which the individual cannot 
handle. In  these general m atters o r­
ganized effort is  needed, and only 
■through organization can the general 
welfare of the business -be fully pro­
tected. T h a t is the  reason for the 
existence of th is association.

In- its present condition, the m eat 
business is more in need of organized 
effort than  during normal times. The 
actual value of the  association to  the 
individual is- not possible to determine. 
I t is known, however, that if it were 
not for the activities o f the various 
local associations and particularly your 
National Association, hurtful legisla­
tion would he enaoted and mainy undue 
burdens would be placed on the in­
dustry. Therefore about the only way 
to measure the value of th e  benefit re­
ceived through organized effort is to

picture the conditions which would 
exist were there no associations to rep­
resent and  speak for the retail business 
when its general welfare is at stake.

W illiam B. M argerum , 
President, National Association 

of Retail Meat Dealers.

Puzzling Problem of Aid for the 
Poultry Industry

W hat to  do about chickens is a p rob­
lem puzzling officials o f the Agricul­
tural A djustm ent Adm inistration.

Poultry  and! eggs provide income on
5,400.000 out of 6,000,000 farms of the 
country.

T hat income in 1929 totaled $848,- 
000,000, realized from 2.700,000,000 
dozen eggs and 284,000,000 chickens 
sold' for food.

So- sizable a portion of the  farm in­
come conies from -this phase that agri­
cultural ad justers are try ing  to deter­
mine how prices can he raised. But 
they adm it that thus far they have no 
plan which can be applied on a national 
scale to  solve the problem. They say: 
“Several factors contribute to the dif­
ficulty of improving the poultry and 
egg situation. First and m ost impor­
tant is the fact that poultry is produced 
on such a large num ber of farms, in all 
parts of the United States.

“Second i,s the fact that on all but a 
relatively small num ber of these farms 
poultry is considered only a side issue 
and is often left entirely to the farm er’s 
wife.

“Third, it is- possible for producers 
to  get into and out of poultry and egg 
production in one 'season, thus making 
possible considerable fluctuations in the 
supply and therefore of price.

“Fourth, there are many thousands 
of buyers of eggs and poultry, scat­
tered widely over the United States. 
Fifth, the m arketing of poultry  and 
eggs is handled by several kinds of 
middlemen before they reach tire con-

sunier. Sixth, cold storage supplies of 
eggs and poultry are from 40 to 50 per 
cent, greater than a year ago, and no 
price-raising plan can be effective 
which does not take the factor of cold 
storage supplies into consideration.”

Specialists of the Departm ent are 
busy ort the problem  and are sifting 
suggestions in the hope of working out 
a plan that can be applied to this phase 
of the farming problem.

Work for Aged and Infirm
Unemployed workers, especially aged 

or infirm persons who find it difficult 
to secure employment, are given a spe­
cial opportunity for work in Zurich, 
Switzerland, through handicraft work­
shops which the municipal government 
has established.

The American Consul General at 
Zurich reports that successful training 
has been given to workers between the 
ages of 40 and 70 in the production of 
articles of furniture, tools, utensils, sil­
verware, rugs, hammocks, rope, covers 
and all kinds of ornam ents and trin ­
kets.

No previous knowledge of the arts 
and crafts is required by those em­
ployed, am ong whom are aged unem ­
ployed bookkeepers, stenographers, 
barbers, bank clerks, carpenters, brick­
layers, and so forth.

The report of the Consul General 
says that it is the object of the city 
authorities to establish new industries 
in which the aged and infirm may find 
perm anent rem unerative employment, 
and any industrial line offering a pos­
sibility in this connection is experi­
mented upôn.

D uring 1932 the experimental work­
shops were practically self-supporting. 
About 44,000 pounds of aluminum 
alone was used in the m anufacture of 
ware sold during the year.

T he lifter finally is lifted.

K EEP  SUPPLIED  W I T H .........

MIV WHITT FI DIM
“ T he flour

rLUUn
th e  b e st cooks u se ’’

VALLEY CITY MILLING COMPANY
P o rtlan d  — G rand R apids — K alam azoo — T rav e rse  C ity

RademakeivDooge Grocer Co. 
Distributors of

PETER PAN COUNTRY GENTLEMAN CORN 
PETER PAN GOLDEN BANTAM CORN 

MISS MICHIGAN SWEET PEAS 
FREMONT SWEET PEAS 

BIG MASTER MALT
BLUE RIBBON MALT

BOUQUET TEA

T h e H o u s e  o f  Q u a l i t y  a nd  S e r v i c e
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HARDWARE
Michigan Retail Hardware Association. 

P re s id e n t—W in . J .  D illon, D e tro it. 
V ic e -P re s id en t — H e n ry  A. S ch an tz , 

G ran d  R apids.
S e c re ta ry —H aro ld  W . B erv ig , L an sin g . 
T re a s u re r—W illiam  M oore, D e tro it. 
F ie ld  S e c re ta ry  — L. S. S w in eh art, 

L an s in g .

Timely Suggestions for the Hardware 
Dealer

W ith the advent of Septem ber, busi­
ness becomes more active than  in the 
sum m er m onths. W ith  county fairs, 
harvest festivals and similar events, 
the hardw are dealer can do much to 
stim ulate ihis business by active partic­
ipation in these affairs.

If theTe is a fall fair, it is often good 
policy to have a booth or stand. First, 
because such participation actively 
identifies you with the farm ing com ­
munity. Second, because, if properly 
handled, a  display at a fall fair is good 
advertising and can be made a  very 
helpful business-getter.

If you are planning such an exhibit, 
get to  work on  it earfy. E verything 
should be  carefully planned; just as 
carefully as your m ost im portant win­
dow display. P erhaps even m ore care­
fully.

I t  will usually be found advantageous 
to  feature ranges and heaters. Labor 
saving household devices, particularly 
such as can be used in farm homes, 
m ay also be played up. If you have 
space, paints o r  paint specialties can 
be shown and dem onstrated1. Dem on­
strations help with any of these lines.

Keep in your mind a  clear idea of 
what your fall fair display may accom ­
plish for you. T he results m ay not 
show in direct sales. But you show 
some lines in which your farm  custom ­
ers  are apt to  be interested. You in ­
troduce new models and new devices. 
You m eet your farm custom ers per­
sonally and establish friendly contacts. 
And, finally, you can  d istribute adver­
tising m atter and secure the names 
and addresses of a lot of good pros­
pects. W ith a m ailing list of such 
prospects, a  follow-up later is an easy 
m atter.

Septem ber is a  good m onth for dem ­
onstra tions in the hardw are store. 
M any lines can be dem onstrated to  
good advantage. Ranges, vacuum 
cleaners, pain ts and interior finishes, 
w ashing machinéis, electrical devices1— 
all these can be sold as a  result of 
sim ply show ing the prospect w hat the 
article will do for him.

If the store has a  spare room, o r an 
out of the way corner o r  a bit of un­
occupied space, th is  can be readily con­
verted in to  a dem onstration room. In ­
vite your public to  call and see what 
your new range o r washing machine 
can do. Pu t a  good salesman in charge 
of the dem onstrating, set the article 
working, and put up sign® throughout 
the store directing custom ers to  the 
dem onstration departm ent. You m ight 
hold a “dem onstration week” and ad ­
vertise it freely, send out formal invi­
tations to  your prospects, or use the 
telephone to  invite them . If you take 
up this form of advertising activity, 
go a t it thoroughly. You don’t need a 
professional dem onstrator from out of 
tow n; but you should select the  m em ­
ber of your staff best qualified for the

w ork and  see to it that he is thoroughly 
grounded in it.

W ith  strictly sum m er lines pretty  
well cleared out, the hardw are dealer 
in Septem ber should be working on 
new, seasonable lines. The stove de­
partm ent can  be enlarged by utilizing 
the space form erly given to such bulky 
hot-w eather lines as refrigerators, 
lawn mowers, haying too ls and screen 
doors.

The stove departm ent is of course 
the  big feature of the fall trade; and it 
dem ands adequate and suitable facili­
ties for display. If possible sufficient 
space should he allowed inside the 
store to show each stove to  good ad­
vantage.

In many communities, fall is moving 
time. People are  getting  settled for the 
winter. As a rule, they want to have 
their hom es in shape for T hanksgiv­
ing and C hristm as. Alll th is mean® an 
active demand for household utensils, 
kitchen lines, paints, etc. T here should 
also be some demand for builders hard­
ware.

Builders’ hardw are may require some 
outside canvassing. In one small city 
stone the junior partner handles this 
work personally; m aking it h is busi­
ness to  keep in close touch with w hat­
ever building is going on. As soon as 
a new structure is started, o r even be­
fore, he learns the names of owner 
and contractor and interview s both. 
H e makes regular calls on local archi­
tects and builders. In  m any cases 
sales of ta r paper, roofing and builders’ 
hardw are are closed as a direct result 
of these calls. Moreover, th is outside 
canvassing helps the sale of o ther lines.

Even where no effort is made to 
canvass them, it will pay the hardw are 
dealer to m aintain personal contacts 
with architects, contractors and build­
ers.

Furnaces, and hot w ater and steam 
heating systems, justify outside can­
vassing. In fact, it is hard to  get busi­
ness without some outside work. These 
lines run  into a lot of m oney; and  can 
be conveniently handled in connection 
with your cam-ass for builders’ h a rd ­
ware.

T he fall paint cam paign should be 
a b ig  factor in fall trade. Yet there is 
no line where actual sales fall so far 
short of opportunities. Even in no r­
mal times, only a tithe of the buildings 
that need paint get painted. In  the last 
few years painting has been even less 
active. W ith a general revival of busi­
ness, buildings which have been fairly 
shrieking for paint are apt to  get some 
attention. Hence, it will pay the hard­
ware dealer to push this line aggres­
sively.

T he sporting  goods departm ent 
should also receive some attention in 
the fall. Shooting is especially active, 
and some good hunting displays can 
be put on. Football is another sport 
active at th is season.

W hile giving due attention  to  early 
fall lines, the a lert hardw are dealer 
will be paving the way for later fall 
and C hristm as business and m aking his 
plays for the T hanksgiving and C hrist­
m as trade. A feature of th e  later fall 
selling cam paign should be a drive to 
“Clean Up and B righten Up for the 
H olidays.” This should he started  well 
in advance of the T hanksgiving holi-

day; in fact, it ties in with the stove, 
paint and household goods.

Now is a good tim e to lay your pre­
liminary plans for T hanksgiving and 
C hristm as business. T he necessary 
newspaper advertising and window dis­
play® can to a large extent be planned 
in advance. Prelim inary planning will 
help you to secure better results from 
your selling efforts.

Prospect lists in m any of your fall 
lines should have been overhauled and 
revised in the sum m er m onths. You 
and your salespeople should, however, 
be constantly  on the lookout for new 
prospects, for stoves, paints, washing 
m achines and o ther lines; and a care­
fully planned follow-up campaign can 
get re su lts  in m any cases.

T here is distinct evidence of a busi­
ness upturn. The wide-awake dealer 
should be prepared to  take advantage 
of any im provem ent th at comes. T o

make the m ost of his increasing oppor­
tunities, he should he ready to put 
forth his very best selling efforts. T his 
does not mean that he should utilize 
“high pressure” salesmanship to in­
duce the custom er to buy some expen­
sive article he doesn’t need; hu t intel­
ligent salesmanship and  service are 
called for and will produce results.

V ictor Lauriston.

Youth is not a tim e of life; it is a 
state of mind. People grow  old only 
by deserting their ideals and by  ou t­
grow ing the consciousness of youth. 
Years wrinkle the skin, but to  give up 
enthusiasm  wrinkles th e  soul. You arc 
as old as your doubt, your fear, your 
despair. T he way to- keep young is to 
keep your faith young. Keep your self- 
confidence young. Keep your hope 
young.

Leaners end up lean.

ASSOCIATED TRUCK LINES, INC.
N elson-C arm ody  M otor F re ig h t D ivision *

D IR EC T DAILY SE R V IC E  OVER OUR OWN L IN E S
GRAND RAPIDS — CHICAGO 

G RAN D R A PID S — CADILLAC — T R A V E R SE  CITY  
Offi P E t o SK EY — M A N IST E E  — L U D IN G T O N

15 M arket Ave. 
GRAND R A PID S, MICH. 

Phone 4-5571
1152 W . A ustin  Ave. 

CHICAGO, ILL. 
P hone , H a y m ark e t 4431

PERSONAL
The profit and loss statement of your busi­
ness is personal information. Only you and 
your business associates know if there is a 
profit made on the investment. jVtany busi­
nesses for the past few years have had a 
difficult time showing a net profit. Many are 
showing losses. You have, no doubt, used 
every bit of effort and every idea possible in 
attempting to make the profit item larger 
in your business. Here is possibly one idea 
you have forgotten — that insurance costs 
may be lowered from 30 to 40% . The Fed­
eral Mutuals, composed of the Retail Hard­
ware Mutual, Hardware Dealers Mutual 
and the Minnesota Implement Mutual, 
provide sound protection at a just price. 
Write the Federal M^utuals at Stevens 
Point, Wisconsin, for information on the 
reduction of this important overhead item 
that will help your profits. You owe it to 
yourself and your business to investigate 
the Federal plan.

Grand Rapids P aper  Box Co .
Manufacturers of S E T  UP and FOLDING PAPER BO XES  

SPECIAL DIE CUTTING AND MOUNTING
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DRY GOODS
M ichigan R etail D ry Goods A ssociation . 

P re s id e n t—'T hom as P itk e th ly , F lin t. 
F ir s t  V ic e -P re s id en t—D. M ih le th a le r 

H a rb o r B each.
Second V ic e -P re s id en t—H e n ry  M cCor­

m ack. I th a c a . .
S e c re ta ry -T re a s u re r—<!lare R. S perry , 

P o rt H uron.
M anager—J aso n  E. H am m ond. L ansing .

CO TTO N PR O C ESSIN G  TA X

Information Supplied by Michigan Re­
tail Hardware Association

The Cotton Processing Tax, levied 
unlder th e  “Agricultural A djustm ent 
act,” is a tax on all cotton o r cotton 
articles in which the  com ponent part 
o r  chief value is cotton.

As much inform ation as is possible 
has been assembled concerning this 
tax. W e are making every effort to  
obtain, before the report m ust 'be made 
to the Collector of In ternal Revenue, 
additional inform ation as to the weight 
of cotton in  articles made partly  from 
cotton. Read th is report in connection 
with P T  Form  42 and  the instructions 
on the back of that form . W e have 
been informed by  the Collector of In ­
ternal Revenue that P T  Form  42 bate 
been mailed each m erchant in t'he 
state. If you 'have not yet received 
that form, write this office as we have 
a supply.

P T  Form  42. used in m aking the 
report to the Government, m ust he 
filed in duplicate. T he inventory is to 
be made a t the close of the business 
o n  August 31. Column 1 of the inven­
tory re tu rn  .shows the to tal gross 
weight of th e  taxable articles in your 
inventory on  August 31. Column 2 
sho ws the total gross weight of the 
taxable articles brought into stock du r­
ing August. By deducting colum n 2 
from  colum n 1, you arrive a t column 
3, which is the gross weight of taxable 
articles in your inventory. Column 4 
shows the w eight to  be deducted for 
sizing, buttons, and non-cotton m ate­
rials. T he last column gives th e  net 
taxable weight of your inventory. A 
footing of this column, multiplied by 
the tax  rate per pound of $.044184, 
gives the am ount of tax to  be paid to 
the collector of in ternal revenue.

P T  Form  42 shall be filed no t later 
than 30 days after the date on' which 
the inventory is  required to  he  taken, 
o r Sept. 30. The tax is payable to  the 
collector of in ternal revenue for your 
district.

O n  Aug. 17, the T reasury  D epart­
m ent issued O rder No. TD438S con­
taining new rulings as to  paym ents 
which supersede the previous order 
stated in the  instructions on the back 
of P T  Form  42. T he  new order is as 
follows: “W ith  respect to  the am ount 
of tax  due on re tu rn  P T  Form  42 
(covering your inventory on Aug. 31), 
one-fourth m ust be paid on o r before 
the due date for filing returns, Sept. 
30, one-fourth not later than' th irty  
days a fte r th e  due date, o r  Oct. 30, 
one-fourth not 'later than  six ty  days 
a fter the due date, or Nov. 29, and one- 
fourth  not later than ninety days after 
the due date, o r Dec. 29. These ex­
tensions app ly  only  to  paym ent of the 
tax  and 'not to  the  tim e for filing each 
re tu rn .”

T h e  tax  is to  be paid on articles 
made from cotton, o r  from  some form 
of cotton, and on articles composed of

cotton and o ther components, provided 
the cotton has a value greater th an  th at 
of any o th er com ponent. T he tes t is 
not the relation of the value of the 
cotton content to  everyth ing else in 
the article, but the relation o f the cot­
ton  content to  any o th er ingredient, by 
value. If the cotton  is valued more 
than  th at of any o th er ingredient, the 
article is taxable as to its  cotton con­
tent.

In  the case of an  article composed 
partly of cotton in any of its forms 
and o ther non-cotton m aterial o r m a­
terials, if the weight of the cotton  con­
tent of the article  cannot be ascer­
tained, information as to  the propor­
tion by weight and  by value of the 
cotton in the article, should be ob­
tained from the m anufacturer. W e 
hope to  secure some inform ation on 
the cotton content of various articles 
for submission to  our members.

P T  Form  42 shows an extensive list 
of articles made from cotton, relatively 
few of which are carried in  the hard­
ware store. The following is  a list, 
necessarily incomplete, which covers 
m ost of th e  item s carried in hardware
stares to  Which the 
tax may apply:
A p ron s—Carp ’ t ’r 
Back bands 
Bags— Cotton 
Bases— Baseball 
Blazers
Breeches— H u r  ting 
Cases—‘Gun,

Tennis Racket 
Caps— H unting  
Catchers— Grass 
Clotheslines 
Collars— Horse

cotton  processing

Leggings 
Lines—Fish 
M antles— Gas 
M ittens 
M ops 
N ets— Fly 

M innow 
T ennis 

Overalls 
Pads—dollar 

Beach 
Sweat

Coat si—H u nt mg 
Cordage
Covers—Ani mal 

A uto 
Blanket 
Gamp Cot 

Golf Club 
Hay
Ironing Boards 

Chairs— Beach 
Cloths'—Dish 

Dust
C u r tains— Show er 
Flaps—Tire 
Gloves— Cot ton 
Ham mocks 
H am pers

P an ts—'Basket ball 
P ro tectors—Body 
Robes— Beach 

Lap
Rope—Co tto n 
Sacks— All! kinds 
Seines— Fish 
Shi r tsl—<S w eat 
S traps
Suits—Bathing 

T rack  
Sweathers 
T  ape— Friction 
Tarpaulins 
T ents 
T  wine 
V ests—Shell

Hose*—Golf W eather stripping
Jerseys W icks— Lamp
K napsacks Torch
Knickers

The tax need not be paid on second­
hand. goods nor, a s  explained in the 
paragraph preceding, when cotton is 
not the principal part in  value. Articles 
m anufactured1 from cotton iin ters are 
not subject to  tax. If this exemption 
is claimed, it m ust be shown to the 
satisfaction of the  commissioner of in­
ternal revenue that the  article o r the 
cotton content declared to  be exem pt 
was made from Iinters. Cotton Iinters 
are short, fleecy fibers which adhere to 
cotton seeds a fter it has once passed 
through the gin. Few item s in h a rd ­
ware stock are made from Iinters.

The question h a s  been raised about 
reporting ¡the weight of obsolete and 
unsalable merchandise. T here is  no
provision in the regulation authorizing 
the elimination of such merchandise. 
It is suggested, however, that if you

have considerable merchandise so ob­
solete th at it  is unsalable, the weight 
of this merchandise be elim inated from 
your re turn , filed on  a separate list 
with an  affidavit attached that you 
consider such m erchandise unsalable 
and are holding it to  write off your in­
ventory w hen convenient.

I t is not now known w hether oil 
cloth, window shades, auto casings or 
rag  rugs are taxable. Inform ation  on  
this point will probably be forthcom ­
ing soon. Garden hose, made from cot­
ton and rubber, is probably not tax­
able. I t  is advisable, however, to in ­
ventory the articles m entioned above 
in case it m ay later be  determined that 
the tax must be paid1 on them.

The final inventory as to the cotton 
content must, of course, be made on 
P T  Form  42, b u t before the weights 
of the various articles can be placed 
on that form, it will probably be nec­
essary to  work from a regular item ­
ized inventory of all articles to  be in­
cluded in the report.

W e suggest you make a complete 
inventory on  your own form, of all 
cotton articles, including articles of 
which you m ay be in  doubt as to their 
principal content being cotton, show­
ing quantity, kind, stock num ber and 
m anufacturer o r  brand. T his complete 
inventory will be for reference if and 
when needed. Make a separate inven­
tory of all goods brought into stock 
during August. This can be madd up 
from August invoices. From  these in­
ventories make up P T  Form  42 Which 
is to  'be sent to  the collector of in ter­
nal revenue. In  case it develops that 
articles concerning Which you are in 
doubt should be elim inated or included, 
you have the original entries for ref­
erence. These inventories' should be 
kept four years in case the collector 
of internal revenue wishes to check 
the figures. Harold W . Bervig,

Sec’y Mich. Retail Hdwe. A ss’n.

W hen you have a fight with your 
conscience and get licked, you win.

M ICH IG AN  BELL 
TELEPHONE CO.

"W E’VE HAD OUR TELEPHONE 
PUT IN AGAIN"

“I  ju s t had to call and let you know, Alice . . .
“Yes, the Joneses were nice, of course. But I ’m 
sure they didn’t  like us running in to use their 
’phone so often, and it was embarrassing to ask 
them . And no one could call us.
“ I  really feel so much safer with a telephone, too. 
You never know when something is going to hap­
pen or when one of the children might be taken 
sick, and you’re ju s t cut off from the world, with­
out a telephone.”

★  ★  ★
You can have the convenience and protection of 
telephone service for only a few cents a day. 
Order from any Telephone Office. Installation 
will be made promptly.
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HOTEL DEPARTMENT
Features About Santa Fe Tra 1 Not 

Generally Known
Kiragman, Arizona, Sept. 30— I am 

glad to note that mv good friend P res­
ton D. Norton, Secretary of tire Mich­
igan Hotel A-sociation. is sending out 
announcem ents of the com ing annual 
convention, which are comprehensive, 
ami constitute a stirr.ng  appear to the 
m em bership to be on hand and take 
part in the proceedings, which, this 
year particularly, are of more than 
ordinary interest to the fraternity . 1 am 
glad, therefore, to contribute mv mite 
to the success of the  gathering. It is 
to be held, as heretofore announced at 
Johnson 's Tavern, H oughton Lake, 
this week, beginning on Septem ber 7, 
and concluding on the 9th. Several in­
teresting  business m eetings are sched­
uled and there wilt be a full measure 
of entertainm ent for everybody, the 
whole to conic to  a final climax on 
Saturday evening with an old-tim es 
party, known on this particular occa­
sion. as a Rustic Frolic. Frank Jo h n ­
son- proprietor of the Tavern, is plac­
ing all its ¡acidities a t the hands of 
his guests. I am sorry, particularly 
this year, when there are so many im­
portant issues to be considered, that I 
cannot be with mv old friends on this 
occasion-, but 1 have no doubt they 
will all do themselves proud and leave 
a record of accomplishm ent behind 
them. \ \  hen you read this, if you have 
not already participated, get out the 
-old gray bonnet and join the throng.

Fiver since J left Kansas City I have 
been following very closely the much 
exploited Santa F-e Trail. A lot of 
people hack East queried me about 
this particular route, and consequently 
I have been unusually observing in ne­
gotiating the trip. The United States 
of America comprises an  area so vast 
in extent and sip diverse in natural fea­
tures as well as in characteristics due 
to hum an agency that the American 
citizen who knows thoroughly his own 
country m ust have traveled widely' and 
observed wisely. Io  "know America 
first is a patriotic obligation, but to 
meet this obligation the traveler needs 
to have his eyes directed toward the 
most im portant or essential things 
within this field of vision and then to 
have much which he sees explained by 
what is unseen in his passage. In the 
da Vs when railroads carried a vast m a­
jority  of the travelers, such as invested 
in Full-man accommodation's, missed 
with their vision many interesting char­
acteristics, and even the daylight trips 
were far from satisfactory due to he 
lack of knowledge am ong railroad em­
ployes who cared little for what thev o b ­
served and seemed to have less in ter­
est in the desires of such as depended 
upon them  for information. Today', 
however, much of this form er rail 
patronage has been diverted to busses 
and private conveyances, and I am 
happy to  announce that the bus o r­
ganizations are fully realizing the 
wishes of patrons and are instructing 
employes to make special efforts to 
see that travelers fu-llv realize just 
what offerings in the way of scenery 
and o ther cllarateri sties are a t hand. 
The present stimulus given to travel 
in our home country ought to encour­
age many thousands of Americans to 
studv g-eographv at first hand. In go­
ing along the aforesaid Santa Fe Trail 
from Kansas City to  Los Angeles, a 
distance of nearly 1,800 miles, the ob ­
serving traveler sees a wide diversity 
of geographic conditions. F irst he 
crosses the Great Plains, which extend 
tor 500 miles to the foothills of the 
Rocky Mountains. In the eastern part 
of these plains the rainfall is ample for 
crops, so th at nearly ell the land is in 
farm s and the population is m oder­
ately dense. Tow ard -the west the cli­
mate becomes increasingly arid and 
farms give place to scattered cattle 
ranches, except along some of the 
watercourses where irrigation is prac­

ticable. Running stream s and groves 
of trees are num erous in the eastern 
part of Kansas, but the watercourses 
in the western part are much sm allar 
and m ostly dry in summer, and the 
principal trees are cottonwoods, which 
we all know more o r less about, and
grow si laring'ly along some of tibe val-
levs. e

The Rocky M ountain section, ex-
tv mi jug from Pueblo, Colorado, to
San; a I•e proper, is by far the most
interrasti ng feature of any trip over the
I rail ail'd consists of a succession of 

high rocky ridges rising abruptly  4,000 
to 6,000 f'C-et above the Great Plains. 
On account of their great alltitn'tude 
these m ountains receive c-omsi dienable 
precipitation and a large part a f-e fo r­
ested up to the tim ber line, which is at 
altitude of about 11,000 feet. '1 he rocks 
are steeply titled, and in mio-it of th is 
the granites and seams of the olid earth 
crust have been unshed far upward and 
constitute the high central ranges. Be­
tween Las Vegas and Santa Fe the 
principal highway crosses tlh-e north 
end of the great Corona Plateau, a high 
table land between the Pecos and Rio 
Grande rivers which lie south of the 
Rocky M ountains. Beyond the Rockies 
tire traveler crosses the Rio Grande 
and enters the great Colorado Plateau 
province, which extends westward 
across New Mexico and Arizona, and 
many' miles to  the north and south, hut 
all tributary to  this great trail artery.

In the brief space allotted to me for 
this article 1 cannot undertake to go 
into great detail, hut there are ou t­
standing cities W est of the Kansas line, 
and incidents of m oment which 1 have 
picked up which 1 will! try to explain 
under standingly', for the benefit of par­
ticularly' of such of my readers who 
have solicited me to do so, and I will 
incidentally mention Dodge City, Kan- 
sas, which was originally' named for 
General H enry  Dodge, a t  one tim e 
Governor of \ \  iscorasin, when a te rr i­
tory. 1 hough now strictly a com m er­
cial center, it was at one time a famous 
frontier town, closely associated with 
much Indian warfare, and was the 
grazing ground tor a million head of 
ta ttle , in charge of thousands of herd- 
ei s- 1 here is little evidence of any thing 
of this sort now, but a live city, con­
spicuous in its commercial activities, 
rem ains as a memento. From  Dodge 
Pity westward to Da Junta, Coloraddo, 
the principal highway follows -the A r­
kansas Valley, continuing along the 
north side of the river, in m ost places 
within a mile of it. The valley in this 
vicinity is from  two to three miles in 
greater part and is bordered by m oder­
ately steep slopes o r  bluffs on the 
north side of the river and by a  wide 
zone of sand hills on the south. At 
Garden City, the first irrigation project 
undertaken by Uncle Sam was instal­
led many y ears ago and it is now the 
center of one of the greatest beet 
sugar areas in  the U nited States. The 
settlers in this part of Kansas, before 
the introduction of irrigation-, suffered 
seem to he enjoying a  reasonable de­
gree of prosperity. L a ju n ta  (hoorata) 
is a very old tow n for this part of the 
country. Even seventy years ago it 
was an  im portant trad ing  cen ter on the 
1 rail, i l i e  name is a Spanish term , 
m eaning junction, and refers to the 
convergence of the old trails a t this 
point. Beyond La Jun ta  may be seen 
the eastern -edge of th-e Rockies, rasing 
above th e  western, ed^e of tihe plains, 
extending fnoni north to south, pre- 
sent inf g a m agnificent panoram a. P re ­
sumably the sigh t of these m ountains 
cheered the hearts of the overland wag­
on-train em igrants after -their dreary 
m arches across th e  plains and it still 
cheers the sons of the W est as they 
return  to their mountain, hom es after 
a visit to the Century of Progress of- 
ter.ng, at Chicago A sh ort, distance 
west of La J umt-a the route leaves the 
valley of the A rkansas river and 
crosses the plains tow ard the foothills 
ot the Rockies, following a course 
nearly due southw est of Trinidad . Of
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this city I made mention in a previous 
oomtniuiiiica-tio-n and its H otel Gardenas, 
built in the mission style. Trinidad is 
in Colorado, but a few miles west is the 
state line of New Mexico, you negoti­
ate R aton Pass, where you a t once 
acquire an altitude of 8,000 feet. I t  is a 
spur of the Rockies—not the main 
squeeze. The name Raton (locally pro­
nounced ratitoon.) is Spanish for 
mouse. Wagon! Mound, seventy miles- 
to the west, is one of the  very oldest 
settlem ents—Santa Fe excepted—on 
the Trail. I ts  name is derived from 
a resemblance of th e  peaks near by 
to a wagon -top, when seen from a  dis­
tance. A short distance aw ay are the 
ruins of Fort Union, one of the m ost 
im portant m ilitary sta tions on the 
Trail, where two principal -branches of 
the same joined. T he adobe houses are 
unroofed, m ust of the walls are falling 
in ruins, and the grounds are over­
grow n with vegetation, but it is easy to  
be seen that the  font had accom m oda­
tions for a large garrison. I t  served 
not only as a refuge for the  settler and 
traveler, but its storehouse carried a 
large stock of arm y -supplies, it being a 
strategic point during  the Civil W ar. 
Las- V-ega-s has been a  railway division 
point ever since the  Santa Fe Railroad 
was- constructed ¡to th is -section in; 1879. 
The name is Spanish for meadows-. On 
a flat roof of a  building here Gen. Phil. 
Kearney stood in 1846 to administer 
to  the M exican citizens the  oath of 
allegiance to the United States. I ts  
altitude is about 7,000 feet, and it is 
surrounded by m ost wonderful m in ­
eral deposits of alm ost every variety. 
Leaving here we soon en ter t-hie land 
of the  Pueblo Indians, who have an 
interesting history extending back 
many centuries. T he -name Pueblo 
(pwa-blo) was applied to  them- by the 
early explorers because they  lived; in 
well-established perm anent villages, in- 
m arked contrast to  the  transien t camps 
of the nom adic tribes- to the E ast and 
W est. W ith the Spanish comquerers 
and after them, came m any self-sacri­
ficing m issionaries and o ther colonists 
from M exico and Spain, endeavoring 
to  civilize the Pueblo people, it is not 
easy to-day to  appreciate the heroism  
of 'the men. who so bravely entered 
th is strange and  isoated country and 
ruled! i ts  natives 300 years. T here 
were m any struggles -and massacres, 
and the early  chronicles are touching 
in their evidence of a  religious zeal th a t 
overcame severe privations. A t the 
tim e of Coronado’s m arch of conquest 
there were reported to  be 71 pueblos 
in  New Mexico and  eastern  Arizona, 
but num erous rem ains of habitations 
of this character show th a t originally 
there were m any m ore of them  and 
they occupied a much wider territo ry  
in ancient times. T h e  Pueblo houses 
are of uniform architecture, built of 
stone o r  adobes in  terraces- one upon 
another, the roof of one house being 
the front yard of the next above. L ad­
ders were used  exclusively for exterior 
climbing. Entrance was effected 
tlirough a  hole in the roof, th rough 
which altso the smoke escaped. I t  is 
claimed the women built th e  houses 
and later churches a s  well. T he P u ­
eblo people have always been- weavers 
and potters, and  it is believed -the N a­
vajo blanket was introduced to- the N a­
va jos by Pueblo women. Just before 
we reach S-anlta Ee, of which I w rote a 
great deal last week, we came to  Glo- 
rietta Pasis where th e  road  reaches an 
altitude of 7,421 feet in  a  cut 30 feet 
deep th rough the summit. T h is  pass is 
at the divide between, the Pecos and 
Rio Grande rivers. In  th e  north are 
fine views of th e  high peaks of the 
Rockies. One o f the  h igher pinnacles, 
know n as Thampson- Peak, 10,546 feet 
above 'the sea, is- about seventy miles 
northw est of Gl-o-rieitota and plainly in 
view\ and o ther pelaks, some of them
2,000 feet higher, m ay be seen further 
north. T his portion of o u r journey 
takes us over historic -battle grbund-, 
for here occurred a decisive battle be- 
twen U nion and Confederate forces in

1862. A prelim inary skirmish ending 
in favor of the no rthern  for cels was 
followed by a  -battle lasting nine 'hours 
and which -einded in a truce. T h is is 
commonly knowln- as the hatlt-le of Glo- 
rietta and indicated by  various m onu­
m ents throughout the Southwest. I 
wish 1 h a d  m ore space. Perhaps ye 
editor w ill allow me more in a future 
issue. I t  was all m ighty in teresting 
to  me. F rank  S. Verbeck.

Questions and Answers for Grocers 
and Clerks

No. 1. Q uestion—W hy do -crabs 
turn  red when dropped in boiling 
water?

A nsw er—It is due to a  chemical 
change.

No. 2. Q uestion—W hy nearly every 
roasted coffee on the m arket is a mix­
tu re  of two o r  more varieties?

Answer—-Practically every variety of 
coffee has a  characteristic of its own. 
Coffees are -mixed in o rder to produce 
desired blends. Thus-, if it is desired to 
give a cup o f Santos more body, lor 
instance, Maracaibo is added; if a 
somewhat acidy taste is wanted, B our­
bon San-tos is added; if a particularly 
good flavor and good color are wanted, 
Bogota is added; and so o n

No. 3. Question;—-How much did 
food prices decline in 1932?

A nswer—Food prices declined 15.8 
per cent in  1932. The price decline 
since 1929 has amounted to 34.8 per 
cent.

No. 4. Q uestion—Are the chain 
sto res gaining o r losing?

Answer—The actual num ber of 
chain stores is not at present increas­
ing. Chain- system s are expanding by 
adding meat and other departm ents 
and substituting the large m arket store 
for tw o o r three small stores. Many 
chain system s are also carrying 
through remodeling program s. T here 
has been no change in the relative 
num ber of chain and independent food 
stores for three years.

No. 5. Questionl—-Who owns the 
Piggly W iggly trade name, original 
paten ts an-d system?

Answer—The K roger Grocery & 
Baking Company, Cincinnati, Ohio, 
owns the Piggly W iggly system. T here 
are about 2,500 Piggly W iggly stores 
in the country, several hundred of 
which are owned and operated by K ro­
ger, the balance of the -stores being 
owned and operated by individuals or 
corporations who pay K roger a royalty 
for the use of the name -and system.

No. 6. Question—W hat is Chloro- 
phyl?

A nswer—The green pigment which 
gives plants and leaves their color is 
technically known as chlorophyll.

No. 7. Question—Is it desirable to  
use artificial preservatives in canning?

Answer—-No. Foods properly canned 
keep because they have been sterilized 
by heat in air tight containers, so a rti­
ficial preservatives are not necessary.

No. 8. Question—W hat percentage 
of the total grocery business do chain 
stores dc?

A nswer—'Chaim grocery stores do 
only about 26,5 per -cent of- the to tal 
grocery and provision business of the 
United States, -and only 30 per cent of 
the total sales through what are gen­
erally classified as grocery stores.

No. 9. Question— How far do bees 
fly for honey?

A nswer—Bees fly as far as 2% miles 
from the hive to get honey, it was 
found by the Bureau of Etym ology.

No. 10. Question-—Does the m etal 
of a can of food affect the wholesome­
ness of the food?

A nsw er—No. T he can is simply 
steel covered, with pure tin and for 
some products it is coated with care­
fully selected enamels baked at high 
tem peratures. It is sterilized and clean. 
I t  can have no unwholesome action 
w hatever on the food inside.

Some New Beer Styles
Old time brew ers will tell you that 

with the approach of W in ter the public 
begins to- prefer bottled  beer to  draught 
beer. In Summer, it is the other w'ay 
around.

Since this is our first Autum n of 
legalized beer, this shift in  public taste 
is likely to  -have its effect upon m eth­
ods of m arketing and  m anufacturing. 
T he m ost m arked change, very likely, 
will be  an  increase in the use of fibre- 
hoard containers, o r  cartons, with pos­
sibly a change in the  type of cartons 
m ost used.

In  the old beer days, the family sup­
ply was- delivered to 'the hom e in sub­
stantially built wooden containers hold­
ing tw enty-four o r th irty -six  bottles. 
The case had to be returned. W hen 
beer came 'back last Spring, many 
brewers hurried to place substantial 
orders- for wooden Cases of the old 
type. In  the last fifteen- years, however, 
-tremendous- progress- has been made in 
the design- of .fibr-eb-oard containers, 
and to-day, I under stand, the  old and 
the new, th e  wooden case and th e  fibre- 
board carton, are running a fairly close 
race—with the odd-s probably in favor 
of the latter.

A  num ber o f th in g s have been in 
favor of the carton. You can pile more 
of them into a truck—a s  m any as fifty 
per cent, more, according to  one claim. 
No deposit has- to  be taken- from the 
customer, and the carton does not have 
-to be returned. Consequently, each 
custom er gets a fresh looking package 
instead of a container that has been re­
used many tiim-e-s and sho-Ws it. Those 
who do -their shopping by car find beer 
in cartons m uch easier to carry  home. 
And the claim is also made that beer 
which -has been chilled in a  carton  s-tays 
cold for -many hours because th e  car­
ton  -stores co-id air.

O ne in teresting  developm ent to- be 
watched- is the dem and for carton-s 
ho-ldin-g on-ly -six bottles. T h is w as ap­
parently  ifirs-t introduced to  th e  trade 
by Pab-st and o ther M iddle-W estern 
brewers, and seems to  -be popular with 
the consum er because it is so much 
easier to  buy o r to carry a carton  of 
-six -than- -o-ne of tw elve o r tw enty-four. 
Eastern, brewers have not up till now 
given- much a ttention to  the small car­
ton. M any -brewers supplying local 
trade have been unable to  keep up with 
-the demand, and have not cared much 
about such- m atters as consum er pref­
erence. I understand, however, that 
the -small' carton is  one of the  weapons 
which M iddle-W estern brew ers are 
using to  -help them  in their invasion 
of the E aste rn  m arket. W hether for 
this reason o r not, several E astern 
brewers- -have recently  been enquiring 
into the  cost of small cartons.

How To Make Tea
Tea m ust be properly prepared in o r­

der to bring out the fullness of its 
flavor and arom a and to obtain all of 
its benefits.

The right way to make tea is to use 
one teaspoonful of tea for each cup, 
and one additional teaspoon-ful fo-r the 
pot. Place the tea preferably in a 
warm earthenware, chiin-a or glass tea 
pot and then pour in the required quan­
tity of freshly bubbling, boiling water. 
Allow to stand from three to five m in­
utes. Then strain the  tea into a second 
heated teapot for serving. This insures 
a uniform  brew and the last cup will 
have the same delicious flavor as the 
-first. It is recommended that you use 
cream and sugar because they give ad ­
ditional food and energy value as well 
as body to the tea. Placing the cream 
and s-ugar in the cup before pouring in 
the tea improves the flavor. F o r iced 
tea, brew as above, using twice the 
quantity of tea, sweeten and serve with 
a slice of lemon-.

Predict Luggage Sales Gain
An increase in sales volume during 

the hall and holiday season o f 25 to 30 
per cent, is predicted -by mem bers of 
the National Luggage D ealers’ Asso­
ciation, attending a convention at the 
Hotel Pennsylvania. In  anticipation 

of this increase stores are purchasing 
considerably m ore m erchandise at 
higher prices- than a year ago, it was 
said. A resolution, was passed asking 
the luggage m anufacturers to include 
in their ethics code a provision against 
producers selling goods directly to  con­
sumers in competition with established 
m erchants.

Novel Jewelry Orders Increase
Reorders on novel jew elry increased 

during the week, with the indications 
being th at volume this m onth will run 
ahead of the same period a year ago. 
T he vogue of the 1900s is having a 
strong  effect on both the type and vol­
ume of costume jew elry being bought 
by the stores. Metal types are out­
stand ing^ with the gold finish receiv­
ing m ost attention. I lie demand cov­
ers pins, clips, bracelets, brooches and 
earrings. The call for necklaces con­
tinues to be affected by the high neck­
lines prevailing in the Fall styles.

Store, Offices & Restaurant 
Equipment

G.R. STORE FIXTURE CO.
7 Ionia Ave.. N. W . Phone 86027

Hotel and Restaurant 
Equipment

H. Leonard & Sons
38-44 Fulton St., W. 

G RAND R A PID S. M ICH.

W arm  Friend Tavern
Holland, Mich.

Is  truly a friend to all travelers. All 
room and meal rates very reasonable. 
Free private parking space.

JAM ES H O EK SE M A, Manager
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D R U G S
M ichigan B oard of P h a rm a c y  

P re s id e n t—’E a r l D u rh am , C orunna . 
V ice -P re s .—M. N. H en ry , Lowell.
O th e r m em b ers  of th e  B o ard —N orm an  

W eess, E v a r t ;  F r a n k  T. G illespie. St. 
Jo se p h ; V ic to r  C. P iask o w sk i, D e tro it. 

D irec to r—E . J .  P a r r ,  L ansing .
E x a m in a tio n  S essions—T h ree  sessions  

a re  held each  y ear, one in  D e tro it, one  In 
th e  Upi>er P e n in su la  an d  one  a t  F e rr is  
in s ti tu te .  B ig R apids.____________

M ichigan S ta te  P h a rm a c e u tica l 
A ssociation .

O fficers e lected  a t  th e  Jac k so n  C on­
ven tio n  of th e  M. S. P . A.

P re s id e n t—D u n can  W eav e r, Fennv ille . 
F i r s t  V ic e -P re s id en t — P a u l G ibson, 

A nn A rbor.
Second V ic e -P re s id en t—J .  E . M ahar, 

P o n tiac .
T re a s u re r—W m . H . Jo h n so n , K a la m a ­

zoo.
S e c re ta ry —R. A. T u rre l, C rosw ell. 
E x ecu tiv e  C om m ittee—A. A. S prague, 

I th a c a ; L eo J . L aC ro ix , D e tro it;  J .  M. 
C ie,chanow sky, D e tro it  r M. N . H en ry , 
Low ell; B enj. Peck , K alam azoo ; J . E. M a­
h a r, P o n tiac .

The Root of Cut Price Evils 
Many plans and ideas have been pre­

sented to “cure” cut price evils, yet 
nothing concrete has been offered to 
prevent the origin of gaining a foot­
hold. W hen we were asked who was 
responsible for existing conditions, 
both co-writers replied in unison, “The 
D ruggists, the D octors and the D is­
reputable M anufacturers.”

Such assertion or accusation (call it 
what you will) we are explaining for 
the benefit of the Reputable M anu­
facturer, Pharm acist and Physician.

A shoe-worker, employed at a bench 
in a shoe factory, developed rheuma 
tisni. l ie  consulted a physician, who 
prescribed a combination of Salicylates 
and outdoor exercise. W ithin a short 
tim e this patient reacted favorably to  
the treatm ent. Although he attributed  
the "cure” to the prescription, there 
isn’t any doubt in our mind that exer­
cise and nature had considerable to  do 
with the favorable results. His en thu ­
siasm after using this prescription, was 
so great, that out of it grew an idea to  
commercialize it.

A pproaching the druggist who com ­
pounded the original prescription, he 
made a deal for a large quantity and 
resold if to many of his co-workers in 
his plant, later approaching o ther 
w orkers in o ther factories m anufac­
tu ring  shoes.

H is silver tongue and bragging abil­
ity brought him favorable results and 
the sale of this item at a dollar a bot­
tle increased considerably. Seeminglv, 
later on this self-styled doctor of rheu­
matism  came in contact with a very 
clever advertising man, and a deal was 
made to put it on the m arket.

A so-called Pharm aceutical Labor­
atory was established in a couple of 
rented shacks. A fair description of 
such L aboratory can be easily made 
by referring the druggist reader to the 
old fashioned back room  of a “ P harm ­
acy in the E ighties. A junior drug 
clerk was installed as the chief Chem ­
ist, a janitor, and a secretary who was 
a bookkeeper, stenographer and what 
not, completed the list of employees.

T he advertising agency began a cam ­
paign in an adjoining large city. 

Spots” were picked. W e mean by 
spots,” d rug stores in the cosm opol­

itan district, where so called “live 
wires” were operating first class m od­
ern drugstores. Those druggists were

offered “exclusive advertising” provid­
ing they stocked a fair am ount of the 
product, displayed it in their windows 
and counters, and featured the sale ot 
it, recom m ending and explaining the 
remedial values.

The local newspapers carried the 
publicity that the druggists named be­
low are selling and recom m ending the 
use of this famous rheum atism  remedy.

D ruggists who had been given this 
proposition congratulated them selves 
in having obtained free advertising, 
although instead of obtaining, thev 
were giving it.

W ithin a short time, this product 
became an extensive seller and the 
non-thinking druggists put it over for 
the m anufacturer and the advertising 
agency. Suddenly the chain drugstores 
began featuring and footballing this 
item so th at the resale price fell to a 
low' level of 59 cents which was below 
the price any druggist could buy it for.

Then the m anufacturer was ap­
proached by the men who aided its 
origin, with a complaint. T he reply 
they were given was that the prices 
could be controlled.

L ater on o ther m anufacturers came 
to the very same druggists with like 
propositions. Again and again the sil­
ver tongued salesman would sell the 
same plan w ith a new item. “ Barnum  
was rig h t” why will druggists con­
tinue  to  co-operate w ith .such type of 
m anufacturer?— Lord only knows.

T he continuation of such a policy by 
a id ing  and  ab etting  th e  developm ent 
of such products added another branch 
to that spreading cut price tree.

1 he same applies to  the medical p ro ­
fession.

Detail men representing  m anufac­
tu rers of questionable repute will call 
on a physician, pass him a smoke, pat 
him on the back, then introduce a w on­
derful discovery and after a great deal 
of flowery oratory, leave him a sample 
and ask him to prescribe it.

T he doctor, in m any cases w'ithout 
ascertaining the m erits or the reputa­
tion of the m anufacturer begins w rit­
ing for it and often demands original 
packages or containers.

O ften the patient will read the pres­
cription and demand it over the coun- 

^  ow and then the doctor will care­
lessly hand the patient a sample w ith­
out rem oving the label and again a 
counter demand is created.

Patients w’ho obtain original labels 
pass along inform ation that D octor So 
and So recom m ends its use or has 
prescribed for it, and before long this 
is broadcasted and rebroadcasted until 
such item s becomes a  developed coun- 
ter seller and the back-bone of cut 
prices.

A hum orous incident occurred a few 
years ago.

A Physician’s wife entered a pack- 
age store to purchase some perfume.
H er attention  was attracted  to  another 
woman, a patient of her husband’s.
The patient was discussing a purchase, 

of a so-called specialty, with a clerk in 
the store. “ I am not so sure that I 
ought to  use it w ithout consulting m y 
Doctor So and So.” T he clerk replied, 
“Oh, I know D octor So and So, he 
writes for it quite often” and the sale

was completed. T he D octor’s wife re ­
sented her husband being done out of 
a call and upon the first opportunity  
related the incident to  her husband. 
T he Doctor laughted, thought it a 
great joke, and adm itted that he pres­
cribed for such item s occasionally.

W e still fail to see the joke or any 
real intelligence in the laugh.

T o add m ore grief to  the situation, 
the doctor was a pharm acist and part 
ow ner of a drugstore. May we say to 
the doctors and druggists, “Awake 
from your dream s or else m ost of your 
prescribing and dispensing will be done 
in package and grocery stores. T o  the 
m anufacturers of repute we say, “ If 
you desire to  continue a healthy policy 
for yourselves, the doctors and the 
legitim ate pharm acists, avoid the abuse 
the price cutters are giving your items 
with the well known ‘just as good,’ 
‘more for your m oney’ and ‘we are 
ju st out of it but we have som ething 
similar. In se rt in your advertising— 
‘Do not accept anything else’ or just 
as good trade in a legitim ate pharm ­
acy where you will receive the brand 
and the item you desire, not su bsti­
tu tes.”

Substitutions are what chain stores 
and predatory  price cutters thrive on 
and their existence depends solely on 
this malicious practice.

If such practice is injuring the m an­
ufacturer’s business he can obtain an 
injunction restrain ing  the use of such 
tactics obstructing  the legitim ate sale 
of it.

If  any m anufacturer refuses to  abide 
by such actions of playing fair with the 
legitim ate pharm acist, to the pharm a­
cists we say: “Do not allow any w in­
dow display or counter space, refuse 
inform ation by pleading ignorance of 
his product, and avoid discussing rem ­
edial effects with prospective custo ­

mers. Do not permit your name, as a 
pharm acist, to be used by the m anu- 
claims as to the m erits of such a prep- 
claims as ti the m erits of such a prep­
aration in newspaper advertising.” 
1 he sooner the pharm acist learns to 
refuse these courtesies, the sooner the 
m asufacturers will derive some solu­
tion which will benefit those who are 
rightfully deserving. O therw ise, he is 
sim ply adding fuel to the fire which is 
slowly becoming destructive not only 
to  the legitim ate pharm acist but to 
them selves as well. John De Nicola.

Noteworthy Features Observed By a 
Passing Strangr

/Escawaiba, A ugust 2 9 — Hamrahan 
Brotherls, 810 Ludingtoni avenue, are 
now nicely settled m  their new food 
store, which is up-to-date in every par­
ticular. Besides having fine equipment 
° f  store  fixtures, their stock is  m ost 
artistically arranged. There is no bet­
te r  location in  the city and  with prom pt 
and courteous service they  render, their 
success will he even g reater th an  in 
the  past.

St. Ignace, Aug. 30—1 left Manis- 
tique about 3 p.m., arriv ing  here 7 p.m., 
distance one hundred 'miles. M ost of 
the ro u te  is through cutover lands and 
swamps. T here  is much limestone 
along the route. N ear M anistique is 
o re  of the largest quarries. The 
ground stone is used by blast furnaces, 
paper mills’, etc. In  com pleting my 
U pper Peninsula circuit, I am much 
gratified with w hat I ¡have ¡seen and 
learned about .this large territo ry . No 
one can. form a n  adequate idea of its 
extent, its vast resources, its large in­
dustrial developm ent and its hospitable 
people, w ithout enjoying it a s  I have 
done duri ng  the  past th ree  weeks. T he 
Finnish and Swedish people have 
played a large part in  its development. 
They are thrifty  anud dependable and 
have had1 a  large part in  opening up 
Us rich m ines and tim ber resources.

PeHslom, Aug. 31— It (has been an­
o ther fine day; in fact, I have had very 
good weather alm ost every day. Made 
several caffs in St. Ignace upon those 
I interviewed' a  m onth ago- I judge 
the  tourist trade is  fifty per cent or 
more of the usual businces. T he state

School Supplies
Pen  and P e n a l  T ablets, Erasers,
T '°te  Books, T hem e Books, Spell- 
n f  B lanks, Com position Books, 
King Banders, N ote Book Covers, 
Com passes, Dividers, Slates, C ray­
ons, Pencils, Penholders, W ater- 
color Paints, N ote Book Fillers, 
Inks, M ucilage, Liquid Pastes, 
ro u n tam  Pens, Construction Paper, 
E x tra  Leads, Chalks, Pencil Sets, 
A r t is ts  Brushes, Rulers, B lack­
board Erasers, T hum b Tacks, P ro ­
tractors, etc. M ost com plete line 
ever shown, all on display in our 
sam ple room Com e Look Them  
O ver — PR IC ED  RIG H T.

Hazeltine &  Perkins Drug Co.
Grand Rapids Michigan
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m aintains an  excellent ferry service 
across the straits. It looks to  me as 
t'hougih tihe plan for a bridge to  re ­
place the ferry is im practical and only 
an  idle dream  of ways to  spend tax ­
payers'1 money.

Carp Lake is a  'beautiful body of 
w ater and the  shores are well lined 
with: cottages. Had' a fine visit with F. 
G. H unt and E. Nelson, they having 
the only general stores. Both have 
been subscribers to th e  T radesm an for 
years and find it  a profitable invest­
ment.

Levering is located in a good farm ­
ing reg io n  which will harvest a  good 
crop of corn, so I was told. T he potato 
crop is not so good1, owing to  lack of 
rain. T here were fine forests of h a rd ­
wood and pine, which the  mills have 
cut, so the village depends upon, the 
farm ers for its  trade. W alker & Son 
have a large general store, we'll stocked 
with goods. They also handle th e .te le ­
phone exchange. T hey have been read­
ers of the T radesm an for years. H . H. 
Bennett has a fine food store and  is 
going to read the T radesm an from now 
o n  H e was form erly from Nashville.

Petl'ston and A lanson a lso feel the 
efiiect of the closing of the lum ber mills 
and this includes Brutus. However, 
these towns are adjacent to  good farm ­
ing land, which is  well adapted to  po­
tato  growing, also good crops of alfal­
fa were grown this year.

H arbor Springs, Sept. 4 — Sm ith & 
Wasmich recently formed a copartner­
ship anid! bought out the local bakery, 
supposing they would have the busi­
ness of the  town, T he baker w ho sold 
to them  h as started  a second bakery, 
which the  town did not need. However, 
the new  firm are coming along nice­
ly. T hey  are  both practical bakers, 
have a good location and tu rn  out a 
h igh grade of bread, cakes, pies and 
o th er foods. T hey deserve the patron­
age of the comm unity and are getting 
an  increasing share of it. H arbor 
Springs is a  mecca for tourists. Locat­
ed upon the  curve of L ittle  T raverse 
Bay, with wooded bills in  the  back­
ground, it  is o n - of the beauty spots 
for which ou r sta te  is noted.

A signboard told me it was nineteen 
miles to  Cross Village, so a t 4 p.m. I 
headed th a t way. Talk about Scenic 
wooded drives, th is takes th e  lead over 
any 1 had traveled. The route fol­
lows an old Indian trail, which winds 
through virgin forest m ost of the 
way. The tra il w as first widened so 
a  horse and Sled could get through, 
then  broadened for a wagon. W ith  the 
coming of the au to  it was widened a 
little more, so in  driving one m ust use 
utm ost care in passing cars. Speed 
m ust be cut down, owing to  th e  many 
short curves. The route follows the 
edge of the high banks of Lake Mich­
igan m ost of the way. About midway 
is a small Indian village and a mission 
church. By th e  time I arrived a t Cross 
Village, it  seemed as though I had 
traveled a  m uch longer distance, owing 
to  tihe low speed. The little  tow n is lo­
cated on a high bluff with a  g rand view 
of the lake. In  th e  distance can be seen 
Beaver, Crane and o ther islands. On 
one the lighthouse can be seen. Two 
general stores, both with excellent 
stocks o f merchandise, enjoy a  good 
trade. W alter M arsek is proprietor of 
one and E. C. Adam s th e  other. Each 
are assisted by ihis wife in w aiting on 
trade. There is  a public and a  paro­
chial school, a catholic and a  p ro testan t 
church. T he population is about 100 
whites, and Indians in about equal 
num bers. Some of the  Indian® are 
farm ers and o thers are m akers of bas­
kets, toy canoes, bows and arrow s, 
their products Ending ready sale 
am ong the  tourists.

I t  was m y pleasure to  m eet Chief 
T hurnder Cloud, a resident here. He 
was dressed in  buckskin suit and war 
bonnet—a fine specimen of th e  noble 
red/man. T he chief is a genial m an to 
meet and he  was m ost obliging in giv­
ing me inform ation. W hen he told 
me he would be ninety year® o ld  in  De­

cember, I was indeed surprised, as he 
does not appear to  have reached near 
that age. He belongs' to the Chippewa 
tribe and during the  K aiser’s w ar he 
and fourteen o ther Indians, including 
three young women, toured the U. S. 
in the  play, Hiawatha, for the  benefit 
of tihe Red Cross. T here  are quite a 
num ber o f the O ttaw a tribe who make 
their hom es here. Years ago there 
were shipping docks here and a  large 
sawmill. The old Steam boilers are 
all th a t rem ain. About three m onths 
ago the  state took over the scenic 
route from H arbor Springs here. It is 
under,stood that in tim e th is route 

a long  along the lake shore will be ex­
tended to M ackinaw City. N o doubt 
the s ta te  will improve the surface of 
tihe road, but the  old original trail 
which the Indians tro d  for centuries 
will be preserved, No trip into th is  part 
of the state is complete, unless one 
includes Cross Village. N o wonder the 
Indians selected this region for their 
home and hunting  grounds. Everyone 
who travels th is way is charm ed with 
its scenic beauty.

Petoskey, Sept. 2—Little T raverse 
region seem® to hold its form er charm 
for the tourists. The picturesque set­
ting- of Peitoskey, Bay View and H a r­
bor Springs, thin, vitalizing air, will 
ever be  -a m agnet to sum m er travelers. 
T he social and cultural environm ent 
centering a t  Bay View, witih its Assem ­
bly  and ora torica l and musical talent, 
a ttrac ts a high class of intellectual and 
wealthy citizen®, m any of whom own 
beautiful sum m er hom es here. A s I 
write m y window overlooks the beau­
tiful bay and it carries my m ind back 
to  ¡the days w hen its  waters were dot­
ted  witih boats loaded with pleasure 
seekers. Every hour the  ferry carried 
its load of tourists across the bay. Sail 
and row boats were m uch in evidence. 
Large lake boats were arriv ing  from 
Chicago and o ther lake cities, heavily 
loaded with visitors. Special trains were 
ru n  during the resort season ito h an ­
dle the crowd®. The curio and souvenir 
m erchants were much in evidence and 
m any lapidary artisans g round and 
polished die m oss agate found along 
•the shores of the bay. W atch charm s, 
cuff buttons, stick pin®, paper weights, 
etc., were produced while you watched 
the operation®. How different it is to ­
day. The excursion steam ers are  no 
more. I have not seen a  sail boat 
since I arrived. Only a few m otor and 
■fishing boats are in evidence. N o m ore 
tourist trains, th e  depot alm ost de­
serted. Instead the streets are filled 
will big Packards, Cadillacs, Buicks 
and o ther cars. Traffic is  m uch con­
gested a t times. T he old1 P a rk  H otel 
an d  the Cushm an House are closed. 
The Perry  H otel seem® to have a  fair 
trade, although hotels in  general are 
hard hit. I t  is no wonder. Since tihe 
state and nearly every city and  village 
have opened to u ris t cam ps, and thou­
sands o f citizens have nailed up a sign, 
tourists room®, it is no secret as to 
what ails the hotels. H ard  tim es have, 
no doubt, causd many to  open their 
hom es to  travelers. I t  is a  full house 
which m akes a  hotel pay. If m ore 
variety of rates and service could be 
provided, hotels would care for a much 
larger number. T he higher rates of 
the hotel oblige m any to  seek sooms 
outside, whereas if lower ra te s  were 
offered, the hotel m ight be filled m ost 
of tihe time. There is a  hotel company 
operating in  several cities of this state 
m aking a  ra te  o f 75 cent® for rooms 
and having full room s each night or 
nearly 'so, and claiming to  be m aking 
money. Mjany travelers on  sm all in­
come use their services. T hese hotels 
are kept neat and clean, with running 
water in each room.

The food m erchants here are having 
a  fair business, with tw o A. & P. 
stores competing. O ther lines feel the 
depression more. All are hopeful the 
buying campaign, now being put on  by 
the NRA will show a  gain in business 
over la9t year. Every m erchant here 
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on m arket the day of issue.
A C ID

A cetic, No. 8, lb. 06 @ 10
B oric, Pow d., o r

X ta l, l b . _____ 08%@ 20
C arbolic, X ta l, lb. 36 @ 43
C itric  lb_______ 35 @ 45
M uria tic , C om ’l.,

lb. ____________03% @ 10
N itric , lb_______ 09 @ 15
O xalic, lb_______ 15 @ 25
Su lphu ric , lb___ 03%@ 10
T a r ta r ic ,  l b .___ 35 @ 45

A L C O H O L  
D en atu red , No. 5

g a ll .___________44 @ 55
G rain , g a l--------- 4 O0@a 00
W ood, g a l______ 50 @ 60

A L U M - P O T A S H .  U S P
L um p, lb_______ 05 @ 13
Pow d. o r  G ra.,lb . 05%@ 13

A M M O N I A
C o n cen tra ted , lb. 06 @ IS
4-F , l b . ________ 05%@ 13
3-F , lb. _________05%@ 13
C arb o n ate , lb___ 20 @ 25
M uria te . Lp., lb— 18 @ 30
M uria te , G ra., lb. 08 @ 18
M u ria te , Po., lb._ 20 @ 30

A R S E N I C
P o u n d __________07 @ 20

B A L S A M S
C opaiba, lb_____  60@1 40
F ir , C ana ., lb___  2 00@2 40
F ir , O reg., lb___  50(g) 1 00
P e ru , lb________ 1 70@2 20
Tolu, lb________ 1 50@1 80

BARKS
C assia

O rd in a ry , lb__ 0 30
O rdin., P o ., lb. 25 @ 35
Saigon, lb____ @ 40
Saigon, Po., lb. 50 @ 60

E lm , lb. _______ 40 @ 50
Elm , Pow d., lb— 38 @ 45
Elm , G’d. lb____ 38 & 45
S a ssa fra s  (P ’d  lb. 45) & 35
S o a p tree  cu t, lb. 20 0 30
S oap tree , po., lb. 35 @ 40

B E R R I E S
C ubeb, l b . _____ <3> o5
C ubeb, po., lb ._ @ 75
Ju n ip e r , lb ___ __10 @ 20

B L U E  V I T R I O L
P ound  ......... OR @ 15

B O R A X
P ’d o r  X ta l, lb. 06 @ 13

B R I M S T O N E
P ound  ... 04 @ 10

C A M P H O R
P o u n d  _ ______ 55 @ 75

C A N T H A R I D E S
R u ssian , Pow d. _ @3 50
C hinese. P ow d ._ @2 00

C H A L K
C rayons,

W hite , dozen_ @3 60
D u stless , doz._ @6 00

F ren c h  Pow der,
Comi., lb_____ 03%@ 10

P rec ip ita te d , lb. 12 @ 15
P rep a re d , lb____ 14 @ 16
W h ite , lum p, lb. 03 @ 10

C A P S I C U M
P ods, lb— __ _ 60 @ 70
Pow der, l b . ____ 62 @ 75

C L O V E S
W hole, lb_______ 30 @ 40
P ow dered , lb___ 35 @ 45

C O C A I N E
O u n c e ________ 12 6S@14 85

C O P P E R A S
X ta l l b . _______ 03 %@ 10
Pow dered , lb___ 04 @ 15

CREAM  TA R TA R
P o u n d ---------------23 @ 36

C U T T L E B O N E
P o u n d _________ 40 @ 50

D E X T R IN E
Yellow Corn, lb. 06%@ 15 
W h ite  Corn, lb._ 07 @ 15

EX T RA C T 
W itch  Ha!zel, Y el­

low L ab ., gal._  99 @1 82 
L icorice, P ’d. lb. 50 <g> 60 

FL O W E R
A rn ica , l b . _____ 50 @ 55
C ham om ile.

G erm an , lb___ 35 @ 45
R om an, lb ____ * @ 90

Saffron.
A m erican , lb._ 50 @ 55 
S pan ish , ozs.__ @1 65

FO R M A L D EH Y D E. BULK
P o u n d __________09 @ 20

F U L L E R ’S EA R TH
Pow der, lb_____ 05 @ 10

G ELA TIN
P o u n d __________55 @ 65

G LU E
B rok., R ro., lb__20 @ 30
G ro’d, D ark , lb._ 16 @ 22
W hi. F lak e , lb ._27 %@ 35
W h ite  G ’d.. lb—  25 @ 35 
W hite  A XX ligh t,

l b . ____________ @ 40
R ibbon __________42%@ 50

G LY C E R IN E
P o u n d ___________14%@ 35

GUM
Aloes. B arbadoes,

so called,lb . gou rds @ 60
Pow d.. lb—___ 35 @ 45

Aloes, S oco trine.
lb. ___ ... @ 75

_ Pow d., lb— @ so
A rab ic , first, l b - @ 40
A rab ic , sec.. l b - @ 30
A rab ic , so rts . lb. 15 @ 25
A rab ic  G ran. , lb. @ 35
A rabic , P ’d, lb._ 25 &■ 35
A safoe tida , ItI. __ 41 7@ 50
A safoe tida , P o., lb. 715@ 82
G uaiac, lb. . @ 70
G uaiac, powd @ 75
ICino, lb. @ 90
Kino, powd., l b - @1 00
M yrrh , lb. @ 60
M yrrh  Pow., lb. (g) 75
Shellac, O range,

lb. ---------------- 22 %@ 30
G round, lb____ 22%@ 30

Shellac, w h ite .
(bone d r ’d ) lb. 35 @ 45 

T rag a c a n th ,
No. 1, bb ls___ 1 60@2 00
No. 2, lb s-------1 50@1 75
Pow ., lb----------1 25 @1 50

H O N E Y
P o u n d ---------------- 25 @ 40

H O P S
',4 s Loose, P ressed

l b . ------------------ ' @ 1  25
H Y D R O G E N  P E R O X I D E

P ound , g ro ss__ 25 00@27 00
% lb., g ro ss ----- 15 00(5)16 00
% lb., g ro ss ----- 10 00@10 50

IN D IG O
M adras, lb_____ 2 00 @2 25

I N S E C T  P O W D E R
P u re , lb-------------- 31 @ 41

L E A D  A C E T A T E
X tal, l b : ------------- 17 @ 25
Pow d. & G ran — 25 @ 35 

L I C O R I C E  
E x tra c ts ,  s tick s,

p e r box-------1 50 @2 00
L ozenges, lb___  40 <g> 50
W afers, (24s) box @1 50 

L E A V E S
B uchu , lb., s h o r t  @ 60 
B uchu, lb., lo n g , @ 
B uchu , P ’d., lb. _ @ 7 0
Sage, bulk, lb. __ 25 @ 30 
Sage, loose

pressed . %s, lb. @ 40
Sage, ounces __  @ 85
Sage, P ’d & Grd. @ 35 
Senna,

A lexandria , lb. 35 @ 40 
T innevella , lb._ 20 @ 30
Pow d.. lb ------ 25 @ 35

U v a  U rsi, l b . __  <@> 31
U va U rs i,P ’d, lb. <§> 45 

L I M E
C hloride, m ed.. dz. @ 85 
C hloride la rge , dz. @1 45 

LYCOPODIUM
P o u n d  _ 45 @ 60

M AGNESIA
C arb ., %s, lb___ @ 30
C arb ., 1 /I6 s , lb._ @ 32
C arb ., P ’wd., lb. 15 @ 25
Oxide, H ea., lb— @
Oxide, lig h t, lb — @ 75

M EN TH O L
P o u n d   ------------5 00@5 60

M ERCURY
P o u n d ----- ,_____ 1 25 @1 35

M O R PH IN E
O unces -------------  @11 80
% s -------------------  @13 96

M USTARD 
B ulk, Pow d.

selec t, lb—___ 45 @ 50
No. 1, lb --------25 @ 35

N A P H T H A L IN E
B alls, lb. _______07 @ 12
F lake , lb -------------07 @ 12

NUTM EG
P o u n d --------------- @ 40
Pow dered , lb___  @ 50

NUX VOMICA
P o u n d _________  @ 25
P ow dered , lb___ 15 @ 25

OIL E S SE N T IA L  
A lm ond,

B it., tru e ,  ozs. @ 50 
B it., a r t . ,  ozs— @ 30
Sw eet, tru e , lb. 1 25@1 80 
Sw ’t, a r t . ,  lbs. 1 00@1 25 

A m ber, c rude , lb. 71 @1 40 
A m ber, re c t.,  lb. 1 30@2 00
A nise, lb -------------1 00@1 60
B ay, lb --------------  4 00@4 25
B erg am o t lb___  3 00@3 60
C ajepu t, lb--------1 50<§2 00
C araw ay  S ’d, lb. 2 80@3 40 
C assia , U SP . lb.,. 2 10@2 60
C ed ar L ea f, lb__1 50@2 00
C ed a r L eaf,

Coml., lb_____ 1 00@1 25
O itronella , lb___1 05 @1 40
Cloves, lb________ 1 75@2 25
C roton , l b a ____  4 00<§'4 60
C ubeb, lb_______  4 28 @4 80
E rig e ro n  lb____  2 70(§>3 35
E u ca ly tu s , lb___  95@1 60
F en n e l _________ 2 00@2 60

00 
50

75@2 25 
@1 50 
@ 35

00@3 25

'5@5
@2

0@

00@8
50@4

60@2
85@1
00@2

lie m l’k  Com., lb. 1 00@1 
J u n ip e r  B er., lb. 3 00@3 
J u n ip ’r  W 'd , lb._ 1 50@1
Lav. Flow ., lb ._ 3 S0@4
Lav. G ard ., lb__1 25 @1
Lem on, lb______ 1
M usta rd , tru e . ozs.
M u sta rd  a r t. ,  ozs.
O range. Sw., lb— 3 
O riganum , a r t .

lb. _____  1 00@1
P ennyroyal, lb.__ 2 75@3 
P ep p e rm in t, lb— 4
R ose, dr. ______
Rose, G eran ., ozs.
R osem ary

F low ers, lb ___ 1 00@1
Sandalw ood

E . I., lb .J____ 8
W . I., lb_______ 4

S assa fra s ,
tru e , lb_______
Syn., l b ._____

S p earm in t, lb___   | |
T ansy , lb____ _=_ 3 50@4
T hym e, Red, lb— 1 50@2 
T hym e, W hi., lb. 1 75@2 
W in te rg reen  

L eaf, tru e , lb— 5 40@6
B irch , l b . ____  3 50@4
S y n . --------------- 75@1

W orm seed, l b ._ 3 50@4
W orm w ood, lb. _ 4 50@5 

O I L S  H E A V Y
C asto r, g a l-------- 1 15 @1
C ocoanut, l b .__ 22% @
Cod L iver, N o r­

w egian , g a l___ 1 00@1
Cot. Seed, g a l__ S6 @l
L ard , ex., g a l—_ 1 55@1 
L ard  No. 1, gal. 1 25@1 
L inseed , raw . gal. 85@1 
L inseed , boil., gal. 88@1 
N eatsfoo t,

e x tra , g a l--------  80@1 00
Olive.

M alaga, gal. 2 50@3
P u re , g a l-------- 3 00@5

Sperm , g a l---------1 25@1
T an n e r, g a l_____  75@
T a r  g a l------------- 50@
W hale, g a l .____  @2

O P IU M  
Gum , ozs., $1.40;

l b . ----------------- 17 50@20
Pow der, ozs., $1.40;

l b . ----------------- 17 50@20
G ran., ozs., $1.40; 

l b . -------- -------- 17 50@20
P A R A F F I N E

P o u n d ___________ 06%@ 15
P E P P E R

B lack, grd., lb—  25 @ 35
Red, g rd ., lb ------ 45 @ 55
W h ite  g rd ., lb— 40 @ 45 

P I T C H  B U R G U N D Y
P o u n d _________ 20 @ 25

P E T R O L A T U M  
A m ber, P la in , lb. 12 @ 17 
A m ber, G arb.,lb . 14 @ 19
C ream  W hi., lb. 17 @ 22 
L ily  W hite , lb —_ 20 @ 25 
Snow  W hite , lb._ 22 @ 27 
P L A S T E R  P A R I S  D E N T ' L
B a r r e l s -------------  @5 75
L ess, lb ---------------- 03%@ 08

P O T A S S A
C austic , s t ’ks.lb. 55 @ 88
L iquor, l b . ______  @ 40

P O T A S S I U M
A c e ta te  lb_____ 60 @ 96
B icarb o n ate , lb— 30 @ 35 
B ich ro m ate , lb— 15 25
B rom ide, lb____ 51 @ 72
C arb o n ate , lb___ 30 @ 35
C hlora te ,

X ta l., lb --------- 17 @ 23
Pow d., lb _____ 17 @ 23
G ran ., lb---------21 @ 28

Iodide, lb -----------  3 36@3 59
P e rm a n g a n a te , lb. 22% @35 
P ru ss ia te ,

R ed lb ----------- 80 @ 90
Yellow, lb ------ 50 @ 60

Q U A S S I A  C H I P S
P o u n d ---------------25 @ 30
Powid., lb ------ j__ 35 @ 40

Q U I N I N E
5 oz. cans, ozs—_ @ 66

S A L
Epsom , lb ._______ 03%@ 10
G laubers.

L um p, lb -------- 03 @ 10
G ran ., lb -----------03%@ 10

N itre .
X ta l o r  Pow d— 10 @ 16
G ran ., lb ______ 09 @ 16

Rochelle, lb_____ 17 @ 30
Soda, lb --------- --- 02% @ 08

SODA
A sh ------------------03 @ 10
B ic arb o n a te  lb._ 03!%@ 10 
C austic , C o’l., lb. 08 @ 15
H yposu lph ite , lb. 05 @ 10 
P h o sp h a te , lb—  23 @ 28 
Su lph ite ,

X ta l., lb --------- 07 @ 12
D ry, Pow d., lb. 12%@ 20

S ilica te , Sol., gal. 40 @ 50 
T U R P E N T IN E  

G a l lo n s_,______ 57 @ 72
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G R O C E R Y  P R IC E  C U R R E N T
The prices quoted in this department are not cut prices. They are regular 

quotations such as jobbers should receive for standard goods. Because of present 
day uncertainties, sharp buyers who are in good credit may sometimes be able 
to induce the jobber to shade some of the quotations, but we prefer to quote 
regular prices on regular goods, because cut prices obtained by duress or under 
force of circumstances never accurately represent the actual condition of the 
market, which is the proper province of this publication.

ADVAN CED D E C L IN E D

Salm on Jello
C anvas Gloves

AMMONIA

P arsons. 32 oz. ________ 3 33
P arsons, 10 oz. ________ 2 TO
P arsons, 0 oz. ________ 1 SO
L ittle  Bo Peep, m ed__1 35
L ittle  Bo Peep, lge___ 2 25
Q uaker, 32 oz________ 2 10

A P P L E  B U TTE R

Table Belle, 12-36 oz.. 
doz. _______________ 1 90

BAKING PO W D ERS

Royal, 2 oz. , doz. __ 93
Royal, 4 oz. doz. __ .  1 80
Royal, 6 oz.,, doz. __ .  2 20
Royal. 12 oz., doz. __ .  4 37
Royal, 2% lbs., doz__ 13 75
Royal, 5 lbs. . doz____ 24 50

10 oz., 4 doz. in case_ 3 40
15 oz. 4 doz. in case_ 5 00
25 oz., 4 doz. in c a se_ s 10
50 oz., 2 doz. in case_ 7 00

5 lb., 1 doz. in case_ 6 00
10 lb., % doz. in case_ 5 75

BLEA C H ER  CLEA N SER

C loros, 16 oz., 2 4 s _____ 3 25
Clorox, 22 oz., 1 2 s _____ 3 00
Lizzie, 16 oz.. 12s_____ 2 15

BLUING

Am. Ball, 36-1 oz., c a r t. 1 00 
Boy Blue, 18s. p e r cs. 1 35

BEANS and PEAS

100 lb. bag 
D ry  L im a B eans, 100 lb. 7 50
W hite  H ’d P. B ean s_4 35
Split P eas, Yell., 60 lb. 3 05 
S p lit Peas, G r'n . 60 lb. 5 80 
Scotch Peas. 100 lb-----

B U RN ERS

Q ueen Ann, No. 1 ____ 1 15
Q ueen Ann, No. 2 ____ 1 25
W hite  F lam e. No. 1 

an d  2, doz__________ 2 25

BO TTLE CAPS

Dbl. L acquor, 1 g ross 
pkg., per g ro ss_______ 15

B R E A K FA ST FOODS

Kellogg’s B rands
Corn F lakes, No. 136____2 50
C om  F lakes, No. 124___ 2 50
Pep, No. 224 __________ 2 15
P ep  No. 250 __________ 1 05
K rum bles, No. 412____ 1 40
B ran  F lakes. No. 624_1 90
B ran  F lakes, No. 650_ 85
Rice K risp ies. 6 oz____ 2 25
R ice K risp ies, 1 oz____ 1 10
All B ran , 16 o z ._______ 2 25
All B ran , 10 o z ._______ 2 70
All B ran . % o z .________1 1C
K affe H ag, 6 1-lb.

c a n s ________________ 2 57
W hole W h ea t F la .. 24s 1 85
W hole W h ea t B is.. 24s 2 30

P o s t B rands
G rap en u t F lakes, 24s_2 00
G rap e -N u ts, 2 4 s______ 3 95
G rap e-N u ts, 5 0 s______ 1 45
In s ta n t P ostum , No. 8 5 40 
In s ta n t P ostum , No. 10 4 50 
P ostum  C ereal, Nc 0_ 2 25
P oet T oasties, 36s ____ 2 50
P o s t T oasties, 24s _____2 50
1‘o s t B ran . P B F  2 4 ___ 2 95
P o s t B ran  P B F  36 ____2 95
S an k a  6-1 lb___________ 2 57

A m sterdam  B rands 
Gold Bond P a r., No. 5% 7 50
Prize. P a rlo r . No. 6____8 00
W hite  Sw an P a r., N o.6 8 50

BROOMS
Q uaker. 5 sew ed_____ 6 75
W a r e h o u s e___________ 6 25
R ose _________________ 2 30
W inner, 5 sew ed_____ 5 00
W hisk . No. 3__________ 2 25

B RU SH ES

Scrub
Solid B ack, 8 in. ______ 1 50
Solid B ack, 1 in. _______1 75
P o in ted  E n d s __________1 25

Stove
S h ak e r ________________1 80
No. 50_________________ 2 00
P e e r l e s s ______________ 2 60

Shoe
No. 4-0 _______________ 2 25
No. 2-0 _______________ 3 60

B U TTE R  COLOR 
D andelion ___________ 2 85

CANDLES
E lec tric  L igh t. 40 lbs._ 12.1
P lum ber, 40 lb s________ 12.8
P araffine , 6 s ___________14%
P araffine , 1 2 s __________14%
W ic k in g _____________ 40
Tudor. 6s, pe r box___ 30

CA NNED FR U IT S 

H a r t  B rand

Apples
No. 10_________________ 5 06

B lackberries
P ride  of M ichigan____ 2 55

C herries
Mich, red , No. 10____ 6 25
P rid e  of M ich.. No. 2__2 60
M arcellus R ed_________ 2 10
Special P ie____________ 1 35
W hole W h ite__________ 2 86

G ooseberries 
No. 10,____________

P ea rs
P rid e  of Mich. No. 2% 2 25 

B lack R aspberries
No. 2__________________ 2 60
P rid e  of M ich. No. 2__1 60

Red R aspberries
No. 2 __________________2 25
No. 1 __________________1 25
M arcellus, No. 2_____ 1 70

S traw b e rr ie s
No. 2__________________ 3 00
8 oz-------------------------------1 20
M arcellus. No. 2_____ 1 45

CA NNED FISH

Clam  C h’der, 10% oz._ 1 35
Clam  Chow der. No. 2_2 75
C lam s, S team ed  No. 1 2 75 
C lam s, M inced. No. % 2 40 
F in n a n  H addie, 10 oz._ 3 30
Clam  Bouillon, 7 oz ._2 50
C hicken  H addie, No. 1 2 76
F ish  F lak es, sm all___ 1 35
Cod F ish  C ake, 10 oz. 1 55
Cove O ysters. 5 oz___ 1 35
L obster. No. %_____ 1 85
S hrim p, 1. w e t______ 1 45
S ard 's . % Oil, k 'less_3 35
S ard ines . % Oil, k 'less  3 35
Salm on, Red A lask a__ 2 25
Salm on, Med. A lask a_1 80
Salm on, P ink . A la sk a - 1 50
S ard ines, Im . %, e a ._6@11
Sard ines, Cal. _________97%
T una. % V an  C am ps,

doz. _________________1 . 5
T una , %s. V an C am ps,

doz. _______________ 1 35
T una , Is , V an C am ps,

doz. _______________ 3 60
T una . %s. C hicken Sea, 

doz. _______________ 1 85

CA NN ED  M EAT

B acon, m ed.. B eech n u t 1 71 
B acon, lge.. B e e c h n u t. 2 43
Beef, lge.. B eech n u t__ 3 51
Beef, m ed.. B eechnu t _ 2 07
Beef, No. 1, C o r n e d __ 1 95
B sef, No. 1, R o a s t ___ 1 95
B.vef, 2% oz., Q ua., Sli. 1 35
Beef, 4 oz. Q ua., s l i . _2 25
B ee fs teak  & Onions, s. 2 70
Chiii Con C ar., I s ____ 1 05
D eviled H am , % s __ •_1 15
Deviled H am , % s ____ 2 15
P o tted  Beef. 4 oz_____ 1 1C
P o tted  M eat, % L ib b y . 45 
P o tted  M eat, % L ib b y . 75
P o tted  M eat, % Q ua__  55
P o tted  H am . Gen. %_1 45
V ienna  Saus. No. %__ 1 00
V ienna  S ausage. Q u a .. 80 
V eal Loaf, m edium __ 2 25

Baked B eans
C am pbells 48s________ 2 35

CANNED V EG E T A B L E S 

H a rt B rand

A sparagus
N a tu ra l, No. 2______ 3 00
Tips & C uts, No. 2 ___ 2 25
T ips & C uts, 8 oz_____ 1 35

Baked B eans
1 lb. Sace, 36s, c s_____ 1 75
No. 2% Size, doz_____ 1 05
No. 10 S auce_________ 4 00

Lim a B eans
L ittle  Q uaker. No. 10__ 8 25
B aby. No. 2___________ 1 60
P rid e  of Mich. No. 2 . .  1 35
M arcellus, No. 10____6 50

Red K idney B eans
No. 10 _______________ 4 CO
No. 2 ________________  90
X o z ._________________  45

S tr in g  B eans
Choice. W hole. No. 2_1 60
G ut,, No. 1 0 ___________ 7 25
C ut, No. 2 _____________1 35
P rid e  of M ich igan____ 1 15
M arcellus C ut, No. 10. 6 00

W ax B eans
Choice. W hole. No. 2_1 60
C ut, No. 10 __________ 7 25
C ut, No. g  ___________ i  35
P rid e  of M ich., No. 2_1 15
M arcellus C ut. No. 10_ 5 50

B eets
E x tra  Sm all, No. 2___ 2 00
F an cy  Sm all, No. 2__ 1 75
P rid e  of M ich.. No. 2% 1 35
H a r t  C ut, No. 10 ____ 4 00
H a r t  C ut, No. 2 ______  85
M arcel. W hole. No. 2% 1 35 
H a r t  Diced, No. 2___  90

C arro ts
Diced, No. 2 _________  90
Diced, No. 10 ________ 4 10

Corn
Goiden B an., No. 2 __ 1 30
Golden B an ., No. 10 _10 00
L ittle  Q uaker, No, 1_ 9u
C oun try  Gen., No. 2__ 1 20
P ride  of M ich.. No. 1_ 80
M arcellus, No. 2_____ 1 10
F an cy  C rosby, No. 2  1 15
F an cy  C rosby, No. 10 6 50
W hole G rain , 6 B a n ­

tam . No. 2_________ 1 45

P eas
L ittle  Dot, No. 2_____ 2 15
S ilted  E . Ju n e , No.10 _ 9 50
S ifted  E. Ju n e , N o . 2 _1 75
M arcel., Sw. W  No. 2_ 1 45 
M arcel., El Ju n e , No. 2 1 35 
M arcel.. E . Ju ., No. 10 7 50

Pum pkif.
No. 10 _______________ 4 75
No. 2% ______________ 1 30

S a u e rk ra u t
No. 10 ----------------------- 4 25
No. 2% ______________ 1 25
No. 2 ________________

Spinach
No. 2% _______________2 25
No. 2 ________________ 1 80

Squash
Boston, No. 3________ 1 35

S ucco tash
Golden B an tam , No. 2_ 1 75
H art. No. 2__________ 1 55
P rid e  of M ich igan____ 1 15

T om atoes
No. 10 ________________ 5 25
No. 2% ________________1 SO
No. 2 __________________1 40
P rid e  of M ich., No. 2% 1 35 
P rid e  of M ich., No. 2_1 10

T om ato  Ju ice  
H a r t ,  No. 10________

C A TSU P
S niders, 8 oz. _________ _ 95
Sniders , 14 oz. _______ 1 55
S niders , 8 oz. ____ doz. 95
sn id ers , 14 oz. ___ doz. 1 55
Q uaker, 8 oz. ____ doz. 1 05
Q uaker, 14 oz. ___ doz. 1 25

C H ILI SA U CE
Sniders, 8 oz. ________ 1 65
Sniders, 14 oz. _______ 2 25

OYSTER COCKTAIL 
Sniders . 11 oz________ 2 00

C H E E S E
R oquefo rt ___________ 72
W isconsin D aisy  ______14\j
W isconsin  T w in _________14
N ew  Y ork J u n e __________2*
S ap  S ag o _________________44
B r i c k ______________ „ 1 8
M ichigan F i a t s __________13
M ichigan D aisie s________13
W isconsin  L on g h o rn _____14
Im ported  L eyden________25
1 lb. L im b erg e r__________22
Im p o rted  S w is s _________25
K ra ft, P im en to  L o af___ 23
K ra ft. A m erican  L o a f_21
K ra ft, B rick  L oaf________21
K ra ft, Sw iss L o af_____ 21
K ra ft, Old End. o a f____ 33
K ra lL  P im en to . % lb._ 1 60 
K ra ft, A m erican , % lb. 1 60
K ra ft, B rick . % lb____ 1 60
K raft. L im bur.. % lb._ 1 60

C H EW IN G  GUM
A dam s B lack  J a c k  _____ 67
A dam s D en tyne  _________67
B eem an’s  P ep s in _________67
B eechnu t P e p p e rm in t__ 67
D oublem in t _____________67
P ep p erm in t, W rig le y s__ 67
S pearm in t, 'W rig ley s__ 67
J u ic y  F r u i t______________67
W rig le y s  P - K __________67
T e ab e rry  ________________67

CHOCOLATE
B aker, P rem ., 6 lb. %_ 2 50 
B aker, P re ., 6 lb. 3 oz. 2 42

C LO TH E S L IN E
R iverside. 50 ft_______ 2 20
C upples C o r d ________ 2 93

C O F F E E  ROASTED 

Lee & Cady 

1 lb. Package
21%

B oston B re a k fa s t__ — 23%
B re ak fas t Clip —  21%
C om petition 16

J .  V. 19%
M ajestic  ......... — 29%
M orton H ouse ___ 31
N ed row  _ ________ — 26%
Q uaker, in c a r to n s_-  21%

M cL aughlin ’s  K e p t-F resh

fptßes/i)

Coffee E x tra c ts
M. Y., p e r 100_______  12
F ra n k ’s 50 pkg-s_____ 4 25
H u m m el's  50. 1 lb____ 10%

CO N D EN SED  MILK 
E agle, 2 oz., p e r case_4 60

EV A PO RA TED  M ILK 
Q uaker, Tall, 10% oz._ 2 85
Q uaker, B aby, 4 doz__1 43
Q uaker, Gallon. % dz._ 2 85 
C arn a tio n , Tall. Ï  doz. 2 95 
C arn a tio n . Baby, 4 dz. 1 48 
O a tm an ’s D ’dee, T a ll _ 2 95 
O a tm an ’s  D 'dee, B aby  1 48
Pet. T a ll ______________2 95
P e t, B aby. 4 dozen.__ 1 45
B orden’s, T all. 4 doz._ 2 95 
B orden 's. B aby. 4 doz. 1 48

CIGARS
H em t. C ham pions___  38 50
W eb s te r C a d i l l a c ___  75 00
W eb ste r G olden W ed. 75 00
W ebsterettes_______  38 50
C in c o s ______________  38 50
G arc ia  G ran d  B a b ie s . 38 50
B ra d s tre e ts  ________  38 50
L a P a le n a  S e n a to rs_ 75 00
O dins ______________  38 50
R  G D un B o q u et___  75 00
P e rfe c t G arc ia  Subl._ 95 00
B u d w is e r _____________19 TO
T ango  P a n ta lla s____ 13 00
H am p to n  Arm « J u n T  Zi 50
T ro ja n  --------------------- 35 00
R ancho  C orono______  35 00
K enw av ___________  20 00

C O N FEC TIO N ERY  

S tick  C andy
Pails

P u re  S u g a r Sticks-600c 3 90 
B ig  bticK, 28 lb. c ase — 16 
H orehound  S tick , 120s 75

Mixed C andy
K in d e rg a rte n  _______ 14
L ead e r ---------------------- 09%
F ren c h  C ream s______ Il Va
P a r is  C ream s________ 12
J u p i te r  _____________ = 09
Faincÿ M ix tu re______ I  14

F an cy  C hocolate
5 lb. boxes

B itte rsw ee ts , A ss’te d -  1 25
N ibble S t i c k s ______  1 -5
C hocolate  N u t R olls.Z  1 50
L ad y  V ernon__________1 15
Golden K londikes____ 1 05

Gum Drops
T „  „  . C asos
Je lly  S tr in g s________ 14
T ip Top Je llie s______  09%
o ra n g e  S lices________ 09%

Lozenges
, Pa ils

A. Pep. L o z e n g e s _____13
A. A. F in k  L o z e n g e s_____12
A. A. Choc. L o z e n g e s____;3
M otto H e a r ts ____________10
M alted  M ilk L ozenges____la

H ard  Goods
r P a ils
L em on D rops________ 12
O. F . H o rehound  D ro p s . 12
A nise S q u a re s _______ 13
P e a n u t S q u a re s _____ 13

Cough Drops
B x s .

Sm ith  B ros___________ 1 45
L u d en ’s  ___________I I  1 45
V ick’s. 40/lOc______II 2 40

S pecialties
Ita lian  Bon B ons______ 16
B an q u e t C ream  M in ts . .  17 
H an d y  P ack ag es . 12-10c SO

COUPON BOOKS
50 Econom ic g rad e_2 50

100 Econom ic g r a d e . .  4 50
500 Econom ic g rad e_20 00

1000 Econom ic g ra d e_37 50
W here  1,000 books a re  

o rdered  a t  a  tim e, sp ec ia l­
ly p rin ted  fro n t cover is 
fu rn ish ed  w ith o u t ch arge.

CREAM  OF TA RTA R 
6 lb. boxes_____________ 42

D RIED  FR U IT S 

A pples
N. Y. F ey ., 50 lb. box___ 13
N. Y. F cy .t 14 oz. p k g ._16

A pricots
E v ap o ra ted , C h o i c e _
E v ap o ra ted , E x.C hoice 14%
F an cy  _______________ 16%
Ex. F an cy  M oorpack_

C itron  
10 lb. box_______ 24
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C u rra n ts

P ack ag es , 11 oz-----------11%

D ates
Im peria l, 12s. p itte d  — 
Im peria l, 12s, re g u la r  _ 1 15

P eaches
E vap . C h o ic e -----
F a n c y  ___________

Peel
Lem on, A m erican ----------24
O range, A m erican ----------24

R aisins
Seeded, bulk___________6%
T hom pson’s  S’d less blk. 6%
Q u ak er s ’d less blk-------

15 o z . ----------------------
Q u ak er Seeded, 15 oz.— 7

C alifo rn ia  P ru n es  
90@100, 25 lb. boxes —@
80@ 90, 25 lb. boxes —@
70@ 80, 25 lb. boxes —@07% 
60@ 70. 25 lb. boxes __@08 
50@ 60. 25 lb. boxes —@
40@ 50, 25 lb. boxes —@09% 
30@ 40, 25 lb. boxes — @10 
30@ 30. 25 lb. boxes —@12 
18@ 24, 25 lb. boxes —@14%

P ea rl, 100 lb. sac k s----- 3 50

Bulk Goods
Elb.M acaxoni. 20 lb.bx. 1 20 
E gg  Noodle, 10 lb. box 1 25

P earl B arley
0000 ________________ l  0®
B arley  G rits ---------------- 5 00
C h es te r ---------------------- 4 50

Sage
E a s t  I n d i a ---------------------10

T apioca
P ea rl, 100 lb. s ac k s----- 7%
M inute, 8 oz., 3 doz—  4 05 
D rom edary  In s ta n t —  3 50

Jiffy  Punch
3 doz. C a r to n ---------------2 25

A sso rted  flavors.

FR U IT  CANS

P resto  M ason 
F . O. B. G rand  R apids

H a lf p in t----------------------J 15
One p in t________________ ‘ 4jJ
One q u a r t---------------------- 8 65
H alf ga llon -------------------H  »a

F R U IT  CAN R U BB ER S
P re s to  R ed L ip, 2 gro.

ca r to n  ---------------------- 78
P re s to  W hite  Lip. 2

gro. c a r to n ---------------- 83

G E L A T IN E
Jell-o , 3 doz----------------- 2 35
M inute, 3 doz----------------4 05
P lym outh , W h ite -------- 1 55
J e ls e r t,  3 doz----------------1 40

JE L L Y  AND PR E S E R V E S
P u re , 30 lb. p a lis-------- 2 60
Im ita tio n , 30 lb. pails_  1 60 
P u re , 6 oz., A sst-, doz._ 90 
P u re  P rès .. 16 oz., dz._ 1 40

JE L L Y  GLA SSES 
% P in t T all, pe r doz------ 35

M ARGARINE

W ilson & Co.’s B rands 
Oleo

N u t ____________________09
Special R o ll------------------11

M ATCHES
D iam ond, No. 5, 144____ 6 15
S earch lig h t, 144 box____ 6 15
Sw an, 144______________ 5 20
D iam ond. No. 0________ 4 90

S a fe ty  M atches 
R ed Top, 5 g ro ss  case_ 5 25 
S ignal L ig h t. 5 gro. cs 5 25

M U E L L E R ’S PRO D U CTS
M acaroni, 9 oz_________ 2 10
S p ag h e tti, 9 oz.________2 10
Elbow  M acaroni, 9 o z .. 2 10
E gg  N oodles. 6 o z .___ 2 10
E gg  V erm icelli, 6 oz__2 10
E g g  A lphabets. 6 oz._2 10
Cooked S p ag h e tti. 24c,

17 oz_______________ 2 20

N U T S
W hole

A lm onds, P e e r le s s ___ 15%
B razil, l a r g e ___________12%
F a n c y  M ixed___________11%
F ilb e r ts , N a p le s _____ 13
P e a n u ts , V ir. R o as te d - 6%
P e a n u ts , J u m b o _____  7%
P ecan s , 3, s t a r ___________25
P ecan s , Ju m b o  __________40
P ecan s , M a m m o th _______50
W aln u ts , C al________ 13@21
H ick o ry  _________________07

Salted  P e a n u ts
F an cy , No. 1________ 09%
12— 1 lb. Cellop’e c a se -  1 35

Shelled
A lm onds ________________39
P e a n u ts . S pan ish , 125

lb . b a g s ______________7%
F ilb e r ts  _________________32
Pecalns. s a l t e d ___________45
W aln u t C a l ifo rn ia ---------- 45

M INCE M EAT
N one Such, 4 doz_____ 6 20
Q uaker, 3 doz. c a se__ 2 65
Yo Ho, K egs, w et, lb._ 16%

OLIVES
7 oz. J a r ,  P la in , doz._1 05
16 oz. J a r .  P la in , doz._ 1 95 
Q u a rt J a r s .  P la in , doz. 3 25
5 Gal. K egs, e ac h ___ 6 50
3 oz. J a r .  S tuff., d o z ._1 15
8 oz. J a r ,  S tuffed , doz. 2 25 
10 oz. J a r ,  S tuff., doz. _ 2 65 
1 Gal. Ju g s , S tuff., dz. 1 S5

PA R IS G REEN
% s --------------------------------- 34
Is  _______________________32
2s an d  5s_______________ 30

PIC K L ES

M edium Sour
5 gallon, 400 c o u n t___ 4 75

S w eet Sm all
5 gallon. 500__________ 7 25
B an n er, 6 oz., d o z .___  90
B anner, q u a rts , d o z ._2 10
P a w  P aw , q u a rts , doz. 2 80

Dill P ick les
Gal., 40 to  T in , doz-----8 15
32 oz. G lass T h ro w n__ 1 45

Dill P ickles, Bulk
5 G al., 200__________  3 65

16 Gal., 650___________ 11 25
45 Gal., 1300_________  30 00

P IP E S
Cob. 3 doz. in  bx. 1 00@1 20

PLAYING CARDS
B a ttle  Axe, p e r doz.— 2 65
Bicycle, p e r doz--------- 4 70
Torpedo, p e r  doz_____ 2 50

POTASH
B ab b itt 's .  2 doz--------- 2 75

FR E S H  M EATS

Beef
Top S tee rs  & Heaf--------11
Good S te e rs  & H e if-------- 09
M ed. S te e rs  & H e if----------08
Com. S tee rs  & H e i f .___ 07

V eal
T op _____________________10
Good ____________________09
M edium  _________________07

L am b
S p rin g  L a m b ____________18
G o o d ___________________14
M edium  _________________12
P o o r ____________________05

M utton
Good __________________04%
M edium  _____ ________ 03
P oor _________________02

P ork
Loin, m e d .__________ 11
B u tts  ________________09
S h o u ld e r s _____________06%
S p a re rib s  ___________ 05
N eck  bones__________ 03
T rim m in g s  __________ 06

PROVISIONS

B arre led  Pork
C lear B ack____ 16 00@18 00
S h o rt C ut, C lear____ 12 00

Dry S a lt M eats 
D S B elles—18-29@18-10-09

L ard
P u re  in tie rc e s ----------- 6%
60 lb. t u b s ____ ad v an ce  %
50 lb. t u b s ____ ad v an ce  %
20 lb. p a i l s ____ ad v an ce  %
10 lb. p a i l s ____ ad v an ce  %

5 lb. p a i l s ____ ad v an ce  1
3 lb. p a i l s ____ ad v an ce  1

C om pound tie rc e s____ 8%
Com pound, tu b s ______ 8%

S ausages
B ologna _________________10
L i v e r ____________________13
F ra n k fo rt _______________12
P o rk  ____________________15
T ongue, J e l l ie d __________21
H eadcheese  _____________13

Sm oked M eats
H am s, C ert., 14-16 lb-------14
H am s, C ert., Sk inned

16-18 lb______________ @14
H am , d ried  beef

K n u c k le s ____________@24
C alifo rn ia  H a m s _______@09
P icn ic  Boiled H a m s____@16
Boiled H a m s___________@21
M inced H a m s __________@10
B acon 4/6  C e r t________ @14

Beef
B oneless, ru m p ____ @19 00

L iver
B eef ____________________12
C alf _____________________35
P o rk  ____________________05

RICE
F a n c y  B lue R ose_____ 4 50
F a n c y  H ead  _________ 5 30

RUSKS
P o stm a  B iscu it Co.

18 rolls, p e r c a s e ___ 2 10
12 rolls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r c a s e __ 2 35
12 c a r to n s , p e r c a s e __ 1 57

SA L ER A TU S
A rm  an d  H am m er 24s_ 1 50

SAL SODA
G ranu la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb. 

p a c k a g e s __________ 1 10

COD FISH
P eerle ss , 1 lb- boxes___ 18
Old K ent. 1 lb . p u re -------25

H ER R IN G

H olland H errin g
M ixed, K e g s ___________
M ixed, h a lf bb ls ._______
M ixed, bbls. __________ _
M ilkers, k e g s __________
M ilkers, h a lf bb ls.______
M ilkers, b b l s . ___________

L ake H errin g  
% bbl., 100 lb s______

M ackerel
T ubs, 60 C ount, fy. f a t  6 00 
P a ils , 10 lb. F an cy  f a t  1 50

W h ite  F ish
M ed. F ancy , 100 lb ._13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils_- ______________1 40
C u t L u n ch ________________1 50
B oned. 10 lb. boxes___  16

SH O E  BLA CK EN IN G
2 in  1. P a s te ,  doz___ 1 30
E. Z. C om bination , dz. 1 30
D ri-F o o t, d o z .________ 2 00
B ixbys, d o z .___________1 30
Shi noia, doz---------------- 90

STO VE PO LISH
B lackne, p e r  doz._____1 30
B lack  Silk L iqu id , doz. 1 30 
B lack  S ilk  P a s te , doz— 1 25 
E n am e lin e  P a s te , doz. 1 30 
Em am eline L iquid , doz. 1 30 
E. Z. L iquid , p e r  doz— 1 30
R adium , p e r doz--------- 1 30
R ising  Sun, pe r doz-----1 30
654 S tove E nam el, dz— 2 80 
V ulcanol, No. 10, doz— 1 30
Stovoil, pe r doz________ 3 00

SA L T
F. O. B. G rand  R ap ids

Colonial, 24, 2 lb_____  95
Colonial, 36-1% _____ 1 20
Colonial, Iodized. 24-2_ 1 35
M ed. No. 1, bb ls--------- 2 90
Med. N o .l, 100 lb. bk—  1 00 
F a rm e r  Spec., 70 lb—  1 00
P a c k e rs  M eat, 50 lb__ 65
C ream  R ock fo r ice , 

c ream , 100 lb., each  85
B u tte r  S a lt, 280 lb. bbl. 4 00
Block. 50 lb___________  40
B ak e r S a lt, 280 lb. bbl 3 80
6, 10 lb., pe r b a le --------  93
20, 3 lb., p e r b a le____ 1 00
28 lb. bags, ta b le ____  40

,-ee R u n ’g, 32, 26 oz._ 2 40
F ive  case  lo ts_________ 2 30
Iodized, 32, 26 oz-------2 40
F ive  case  lo ts__________2 30

BORAX
T w en ty  Mule T eam

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p ack ag es___ 4 40
96, % lb. p a ck ag es___ 4 CO

W ASH IN G  PO W D ERS 
Bon A m i P d ., 18s, box_ 1 90
B on A m i C ake, 18s------- 1 65
B r i l lo _________________ 85
Chipso, la rg e ___________3 85
C lim aline. 4 doz______ 3 60
G randm a, 100, 5c-------- 3 50
G randm a, 24 la rg e ----- 3 50
Snow boy, 12 l a r g e -----  1 80
Gold D ust, 12 la  —  1 80
G olden Rod, 24----------  4 25
L a  F ran c e  Laur, 4 dz. 3 65 
Old D u tch  C lean.. 4 dz. 3 40
O ctagon, 9 6 s -----   3 90
R inso, 24s _____________4 80
R inso , 40s _____________2 95
S potless  C leanser, 48,

20 o z .________________3 85
S ani F lu sh , 1 doz--------2 25
Sapolio, 3 doz_________ 3 15
Speedee, 3 doz________ 7 20
S u n b rite , 50s---------------- 2 10
W yandot. C leaner. 24s 1 85

SOAP
Am. F am ily , 100 box_6 10
C ry s ta l W hite , 100____ 3 50
F . B ., 60s______________2 35
F e ls  N ap th a , 100 box_5 00
F lak e  W hite , 10 box— 2 85
J a p  Rose, 100 box____ 7 40
F a iry , 100 b o x _________3 00
P a lm  Olive, 144 box___8 00
L ava , 50 box_________ 2 25
Pum m o, 100 box_____ 4 85
S w ee th ea rt, 100 box__ 5 70
G ran d p a  T a r , 50 s m ._2 10
G ran d p a  T a r, 50 lg e ._3 50
T rilb y  Soap, 50, 10c_3 15»
W illiam s B arb e r B ar, 9s 50 
W illiam s M ug, p e r doz. 48 
L u x  T oilet, 50________ 3 15

SP IC E S 
W hole Spices

A llspice J a m a ic a _____ @24
Cloves, Z an z ib a r_____ @36
C assia, C an to n  ________@24
C assia , 5c pkg., doz._@40
G inger, A f r ic a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz— @65
N utm egs, 7 0 @ 9 0 _______@50
«utm egs, 105 -110______@48
’epper. B la c k _________@23

P u re  G round in Bulk
\llsp ice , Jam a ica_____ @17
Cloves, Z an zb a r_____ @ 30
Cassia, C an to n _______ @22
G inger. G orkin_______ @20
M u s ta r d _____________ @22
Mace P e n a n g ________ @65
Pepper, B lack________ @23
N utm egs _____________@26
Pepper, W h ite  ______ @26
Pepper, C ayenne  ____ @26
P a p rik a , S p a n is h ____ @31

S easoning
Chili P ow der. 1 % oz._ 65
C elery  S a lt, 1% oz____  80
Sage. 2 oz____________  80
O nion S a l t _____________1 35
G arlic  _________________x 35
P onelty , 3% oz_______ 3 25
K itch en  B o u q u et____ 4 2 *
L au re l L e a v e s _______ 20
Marjoram, 1 oz______  so
Savory , 1 oz__________  65
Thym e, l  oz--------------   so
T um eric , 1% oz_____  15

STARCH
Corn

K ingsford , 24 lb s______2 CO
Pow d., bags, p e r 100— 2 65
A rgo, 24, 1 lb. p k g s_____1 52
Cre»~>. 24-1___________ 2 20

Gloss
A rgo, 24, 1 lb. p k g s____1 52
A rgo. 12, 3 lb. pkgs____2 17
Argo. 8. b lb. pkgs____ 2 46
S liver Gloss. 48, I s ____11%
E las tic . 32 p k g s________ 2 55
T iger, 48-1 __________
T iger, 50 lb s___________ 2 75

SY R U P
Corn

Blue K a ra , No. 1% __ 2 42
B lue K aro , No. 5, 1 dz. 3 24
B lue K aro , No. 10 ___ 3 07
R ed K aro , No. 1 % ___ 2 62
Red K aro , No. 5. l  dz._ 3 52 
R ed K aro , No. 1 0 ____ 3 37

ImiL M aple F lavo r 
O range, No. 1%. 2 dz._ 2 98 
O range, No. 3, 20 c a n s -  4 39

M aple and  Cane
Kamuck, p e r  g a l______ 1 50
K anuck , 5 gal. c an ___ 5 50

G rape Ju ive
W elch. 12 q u a r t  c ase_4 40
W elch, 12 p in t c ase__ 2 25
W elch, 26-4 oz. c ase__ 2 30

COOKING OIL 
Mazola

P in ts , 2 doz___________ 4 60
Q u arts , 1 doz__________ 4 30
H a lf G allons, 1 doz___ 5 40
Gallons, e ac h __________ „ 81
5 G allon cans, e ac h_3 35

T A B L E  SAUCES
L ee & P e rr in , la rg e__ 5 75
Lee & P e rr in , sm a ll__ 3 35
Pepper _____________ 1 60
R oyal M in t___________  2 40
Tobasco , sm all_________3 75
Sho You, 9 oz., doz___ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper, 2 oz____________ 3 30

T E A
Jap a n

___ 18
Choice 
F an cy  
No. 1

-2V@28 
-30 @22

N ibbs_____-

Choice
F a n c y

G unpow der
____32
___ 40

Pekoe,
Ceylon

m e d iu m ____ ___ 41

E nglish  B reak fas t
Congou, m edium ______ 28
Congou, cho ice __ 35@36
Congou, fan cy  _ — 42@43

Oolong
M edium  . ---------- 39
C hoice - . . ---------- *5
F an cy

T W IN E
C otton , 3 ply  cone ______35
C otton , 3 ply ba ils  _____ 35

VINEGAR
F. O. B. G rand  R apids

C ider, 40 g ra in ___________15
W h ite  W ine, 40 g ra in __20
W h ite  W ine. 80 g ra in_25

W ICKING
No. 9, p e r  g r o s s ___  80
No. 1, p e r  g ro w   _____ 1 25
No. 2, p e r g r o s s _______1 50
No. 3, p e r  g r o s s _______2 30
P eerless  Rolls, pe r doz. 90
R ochester, No. 2. doz— 50
R ochester, No. 3. doz— 2 00
Rayo, p e r  doz_____ 75

W O O D EN W A RE
B ask e ts

B ushels, W ide B and.
wood h an d le s______ 2 00

M arket, d rop  h an d le_ 90
M arket, s ing le  h a n d le .  95
M arket, e x tra  _________1 60
S p lin t, la rg e  ___________3 50
Splin t, m e d iu m _______ 7 50
Splin t, s m a l l ___________6 50

C hurns
B arre l, 5 gal., each____2 40
B arre l, 10 gal., e ac h__ 2 55
3 to  6 gal., per gal__  16

Pails
10 q t .  G a lv a n z e d _______2 60
12 q t. G alvan ized  _____ 2 85
14 q t. G alvan ized  _____ 3 10
12 q t. F la rin g  Gal. J r — 5 00
10 q t. T in  D a iry ________4 00

T rap s
M ouse, wood, 4 ho les— 60 
Mouse, wood, 6 ho les— 70
M ouse, tin , 5 holes__  65
R at, wood _____________1 C0
R at, s p r i n g ____________1 00
M ouse, sp rin g ________  20

T ubs
L a rg e  G alvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ____ 6 75

W ashboards
B anner, Globe___________ 5 50
B rass, s in g le_____ .___ 6 25
G lass, s in g le______________6 00
Double P e e rle ss______ 8 50
S ingle  P e e rle ss________ 7 50
N o rth e rn  Q ueen______ 5 50
U niversal _____________7 25

W ood Bowls
13 in. B u t t e r ________  5 00
15 in. B u t t e r ________  9 00
17 in. B u t t e r _______ 18 00
19 in. B u t t e r ______  25 00

W R A P PIN G  P A PE R
F ibre, M anilla, w h ite_05
No. 1 F ib re __________ 06%
B u tch ers  D  F _________05%
K ra ft _______________ 04
K ra ft S tr ip e __________09%

Y EA ST CAKE
M agic, 3 doz__________ 2 70
S un ligh t, 3 d o z .____ _ 2 70
S un ligh t, 1% d o z .____ 1 35
Y eas t Foam , 3 doz____ 2 70
Y east F oam , 1% doz__1 35

Y EA ST—C O M PR E SSE D
F le isch m an n , p e r  doz-----30
Red S ta r ,  pe r doz--------- 20
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SHOE MARKET
M ichigan R etail Shoe D ealers A ssociation. 

P res id en t—EHwyn Pond, F lin t. 
V ice-P res id en t—J. E. W ilson, D etro it. 
S ec re ta ry —Joe H . B urton , Lansing . 
A sst. Sec’y -T re as .—O. R. Jenk ins . 
A ssociation  B usiness Office, 907 T ra n s ­

p o rta tio n  Bldg., D etro it.

After Signing Code, What Next?
Look out for th-c runaway emotional­

ism of the public. It is going to  find 
expression through local public opin­
ion developed by the hysteria of rum or 
and the rancor of individuals: Vigilance 
and common sense on the part of the 
m erchant are needed. It is said that 
20,000,000 women will organize a door­
bell campaign to see that “eagle” shops 
are patronized and no others. N atural­
ly recovery wiM not come unless the 
nation gets behind it but the merchant 
m ust be convinced that it is for his 
good as well as the country’s good.

Every merchant, everywhere, knows 
■by this time that he cannot do business 
without the Blue Eagle. Under the 
Blue Eagle he has certain obligations 
to employes in hours and wages. These 
he must fulfill or else he will suffer 
what Hugh S. Johnson term s “eco­
nomic death.” He must abide bv the 
absolute letter of the code for if he 
doesn't, he may suffer both physical 
and financial defeat.

In some cities there has been sum ­
mary action taken by groups of con­
sumers that almost indicates the “spirit 
of the Vigilantes.” In one city, a small 
size mob forced all of the stores to 
close by a fixed hour—as if the intent 
of the Government was a restriction of 
store hours. But the opposite is urged 
—more store hours less worker hours 
—for it will mean more people em­
ployed if stores are kept open.

The attitude of the public today is 
something to watch with extreme care. 
It has reached a pitch bortiering on 
fanatical evangelism. Is this hysteria 
or something deeper? There is no 
question but what the American pub­
lic has been stirred to a passion over 
this idea of increasing the purchasing 
power through shorter hours and high­
er wages.

In the City of New York alone, the 
complaints that have been filed to date 
of evasion or supposed evasion of the 
Blue Eagle code would keep a com­
mittee of trained investigators busy for 
months. In  many cases the store ow n­
er himself doesn’t understand that he 
signed a contract with the Government 
for he believes that lie can modify it 
to the extent of the conversations he 
has overheard in his trade associations 
or in his daily contacts. In some cases 
the clerks themselves file complaints— 
openly or anonymously—in the belief 
that they are in the right and the m er­
chant is in the wrong.

This week’s signing of the retail 
composite code, including shoes, will— 
we h o p e— prevent further misunder­
standing hut in many cases the publ c 
and the clerks will think it strange that 
there should be a difference between a 
general blanket code and the particu­
lar retail shoe code. The retail shoe 
code gives a few more advantages to 
the m erchant—but in the process of 
telling the public there is bound to be 
confusion.

But the extremely important thing is 
more than just the word and' action of

the code itself. There has been, organ­
ized in W ashington a Consumer’s Ad­
visory Board. Mrs. Roosevelt herself 
said:

“Consumers m ust learn to defend 
themselves against too  sudden and too 
high a rise in prices of the things they 
buy. Prices have got to go up but not 
too soon, nor too much, and on some 
things there is no reason or justifica­
tion for any increase in prices. P u r­
chasers can best protect themselves by 
dealing with those vendors who do not 
increase their prices 'beyond the real 
difference occasioned by increased 
costs of production, and reporting 
those who do, if upon inquiry and in ­
vestigation they find they are being 
imposed upon.”

It is true we do not want to  see the 
re tu rn  of profiteering. W e do not 
want to see the prices of old inven­
tories boosted to a point that cannot 
be explained upon investigation by the 
Consumer’s Board. And yet there must 
be increases o r else the  structure of 
industry falls down. M erchants in the 
m arket for to-day’s shoemaking m ust 
pay so high a price that the step-up on 
new goodis would frighten purchasers 
away. A happy medium must be found. 
W e want no inquisition of retail shoe 
prices. Every m erchant in America 
wants to play fair with the public and 
at the same time survive. H e wants to 
be helpful and will observe proper cau­
tion in his pricing, for in a way he is 
forced to  keep his prices in hand for 
fear of losing his customers entirely.

For the moment, the m erchant is the 
one who has done m ost to bring about 
recovery. His early o rders put into 
circulation money, credit and work. He 
stocked up because he knew prices 
were going higher. He should benefit 
somewhat by his foresight. In step­
ping into a new and strange business 
period he should keep a sharp eye 
ahead.—Boot and Shoe Recorder.

Proceedings of the Grand Rapids 
Bankruptcy Court

(C ontinued from  page 11) 
m er, G rand R apids, M ichigan, tru s te e ; 
bond $500. M eeting ad jo u rn ed  w ith o u t 
da te .

A ugust 30, 1933. On th is  day th e  sch ed ­
ules, re fe rence  an d  ad ju d ica tio n  in  th e  
m a tte r  of E m it J . H aas , b a n k ru p t No. 
5403, w ere received. T h e  b a n k ru p t is a  
su p erv iso r o f G rand  R apids, M ichigan. 
T he schedu les show  to ta l  a sse ts  of $425.00 
(of w hich $350 a re  c la im ed  ex em p t), and  
to ta l liab ilities  of $715.90, lis tin g  th e  fo l­
low ing cred ito rs :
H  D vksterhouse , G R _________ $ 107.00
Colonial B ak in g  Co, G R _______  160.83
D eJag er F u e l Co. G R _________  7.00
D r .las H enry , M D, G R _______  3.00
S o u th w est D airy , G R _________  8.00
Dr J a s  M D eK raker. G R _____  2.00
D r W m A H vland, G R _______  5.00
H enry  B rink . G R _____________  4.00
W m  Seeger, G R _______________  78.00
Dr Jo h n  F edden. G R _________  2.50
D r A E  C ottingham , Io n ia_____  14.00
F ran k  Gazella, Ionia____________  24.07
Ionia C red it E xchange , Io n ia___  5.58
S tebb ins  F u n e ra l Hom e, I o n ia . .  35.85
F red  D K e iste r, Ion ia__________  8.00
D r K itson , Io n ia _______________  12.00
R ichard  D unsm ore D airy, Ion ia  6.00
C has Ire land  H ard w are , Io n ia_ 12.29
W C S tou t E lev a to r Co, Io n ia_ 29.78
F ran k  W  W irtz , Io n ia_________  11.00
C arl Jeh n e r, Io n ia_______________  175.00
J H Stover. B irm in g h am _______  5.00

A ugust 30, 1933. On th is  day  th e  sch ed ­
ules. re fe rence  and  ad ju d ica tio n  in the  
m a tte r  of John  M asselink, b an k ru p t No. 
■‘405, w ere  received . T h e  b a n k ru p t is a 
labo rer of H olland, M ichigan. T he  sch ed ­
ules show  to ta l a s s e ts  of $505.20 (of which 
$500.00 a re  cla im ed ex em p t), and  to ta l 
h ab ilite s  of $14,466.35, lis tin g  the  follow ­
ing c red ito rs :
C ity  T rea su re r. H o llan d _______ $ 133.45
M annes Knoll, H olland_________  1,500.00
H V an  Spyker, G R _____________ 1,371.00
H olland L oan A ssociation. H olland  163.03
E aton  & E aton . H o lland_______  J72.00
F red  T in h o lt, H olland_________  3,324.00
People’s S ta te  B ank, H o lla n d ..  118.00

Jfihnnes K n o Jj H o llan d_______  165.00
K linge C oal Co, H o llan d_________  46.93
A lbert M asselink. H udsonv ille__  200.00
G errit M eyer, H o lan d ___________  16.00
C orner H ard w are , H o llan d ______________ 21.74
J  J  R u tg e rs  Co, H o lland_________  7.00
H ollem aji De W eerd  A uto  Co,

H olland  ____   2.85
O verbeek B ros G arage, H olland  7.00
Jo h n  V an  Zoeren. H o llan d_____ 80.00
R eliable G arage, H o lland_________  6.00
S erv ice  P u re  Oil Co, H olland___ 3.00
W olvering G arage, H o llan d_____  3.25
S co tt L u g e rs  D um ber, H o lland_ 3.04
D ren th e  G arage. Z ee land_______  1.08
P  S B o te r & Co, H o lland_______  32.60
L ik k er R u tg e rs  & Co, H olland  15.40
R ichard  L a m a r-W a tk in s  P ro d u cts ,

Z eeland _______________________  4.70
D r O E  V an  D er V elde, H olland 5.50
D r T appan , H o lland_____________  9.00
H  V an De H euvel. H olland______ 4.25
H olland  V ulcanizing . H o llan d___  9.45
Geo Mooi Roofing Co, H o llan d_ 5.44
W m W agner, H o llan d__________  10.00
Ja c k  De F ree , H o lland_________  20.00
T y ler V an  Lamdegend, H o llan d_ 3.08
J  R  W atk in s  Co. W in n o n a_____  200.00
Jo h n  H u ls t, H o lland___________ 1,273.00
K lass M eyer, H o lland___________ 424.00
F r s t  S ta te  B ank, H o llan d_______  110.00
\V U liam  T m tm er, Z ee land_____  224.00
Jo h n  R M ast. H olland____________ 53.00
Jo h n  H u ls t, H o llan d ___________ 350.00
K laas  V!an Den Veen, H o llan d _ 400.00
Jo h n  H agelscam p, H am ilto n ____  500.00
W illiam  T im m er. Z ee land_______  400.00
Peoples S t B ank. H o llan d_______  152.01
A lbert Sm ooes. H am ilto n _______  3,000.00
H en ry  B eners, & A lb e rt H am ilton , 

M asselink  _____________________  350.00
A ugust 30, 1933. W e have to d ay  r e ­

ceived th e  schedu les of D aniel S te rn , 
b an k ru p t No. 5360. T h e  schedu les show  
to ta l a s s e ts  of $608.79, ((o f w hich $350.00 
a re  c la im ed  ex em p t), an d  to ta l lab ilities  
of $6,755.72, ls tin g  th e  follow ing c red ito rs :
S ta te  of Mich. L an s in g _______  $ 82.60
W alte r S te m  ____________________ 107.56
A insw orth Shoe Co, T oledo_____  (440.00
A ult-W illiam s S hoe Co, A uburn ,

Me. ---------------------1--------------------- 3.40
Bos L e a th e r  Co. G R ___________  18.94
Bob S m a rt Shoe Co, L yschburg , V a 78.04 
Cole, Rood, H aan , M cG regor Co,

C hicago ------------------------   7.25
W B Ccon Co R ocheste r, N Y_ 272.36
W L  D ouglas Shoe Co, B rocton,

M ass _____________________________ 3.92
D aniel G reen  Co, Doigeville, N Y 5.53
E b n e r Shoe Co, M ilw aukee___  126.40
E ndico-tt-Johnson Oorp, E n d ico tt 205.00
F lorshe im  Shoe Co, C hicago___  45.00
G oodyear Glove R u b b er Co,

C hicago ----------------------------------  167.58
B  F  Goodrch F o o tw ea r Corp,

C hicago ------------------------------- __ 340.29
H o e k s tra  Shoe Co. G R _________  95.58
Jo h n so n  M urphey  Shoe Co, N ew ark  20.75 
R oberts, Jo h n so n  & R and , S t L ouis  231.65
C W  M arks  Shoe Co, C hicago_ 239.35
A G W alto n  Shoe Co, B oston___  54.05
M ar P a p e r  Co. K alam azoo_____  48.76
F red  S tern , D e c tu r_______________3,120.00
N u m atic  Shoe Co, M ilw aukee_ 8.36
T S U pdyke, A llegan___________  300.00
A llegan Lodge No. I l l  F  & A M 250.00
P ea rl E  Tow n, A llegan_________  475.00
T ri-C o u n ty  T elephone Co________unknow n
C onsum ers P o w er Co___________ unknow n

A u g u st 30, 1933. On th is  day  th e  sch e d ­
ules, re fe rence  an d  ad ju d ica tio n  in the  
m a tte r  if B orgm an  S tores, Inc., a  M ich­
igan  C orporation , b a n k ru p t No. 5404. 
w ere  received . T h e  b a n k ru p t is located  
in  G rand  R apids, M ichigan. T he sch ed ­
u les  show  to ta l a sse ts  of $26,886.77, and  
to ta l liab ilities  of $32,60-1.26, lis tin g  the  
follow ing c red ito rs :
S ta te  of M ichigan, L an s in g _____ $ 800.77
Old K en t B ank, G R _____________1.2S2.S8
N atio n a l Cash R eg is te r Co, D ayton 250.00 
A m brosia  C hocolate Co, M ilw aukee 33.10 
A rk an sa s  S ta te  Rice M illing Co.

C arlisle, A rk a n sa s  ___________  100.00
A tlan tic  S a les Corp. R ocheste r, N Y 90.00

W  T  A dam s B rolm  Co, L ouisville ,
K e n tu ck y  _____________________ 11.24

H aro ld  A  A lbaugh, Go w en_____  26.12
B lue V alley C ream ery  Co, G R_123.00
B lue Seal P ro d u c ts  Co, C hicago 31.45
Bordo P ro d u c ts  Co, C hicago___  31.00
B aby  R ice P op co rn  Co, W aterloo  46.25
B ordens. N Y_____ ______________  100.00
B T  B ab b itt, Inc, N Y___________  20.50
Jo h n  B orgm an , G R ___________  100.00
C onsum ers P o w er Co. G R _____  175.00
C onsum ers Ice  Co, G R _______  137.04
C alifo rna  A nim al P ro d u c ts  Co,

O akland, C alif ________________ 16.00
C alif W a ln u t G row ers, L os A ngeles 20.50
Jo h n  B C anepa , C hicago_______  ;1.7.ji0
C en tra l M ich P a p e r  Co. G R ___  15.81
C om m ercial M illing Co, G R ___  23.25
C o lg a te-P a lm o liv e -P ee t Co. C hicago 96.54 
C alif P a c k in g  Corp, S an  FYancisco 684.59 
C ham berla in  B ean  Co, P o r t  H u ro n  35.00
C hicago M acaron i Co, C hicago_ 67.20
H enm an N D osker & Co, G R ___  880.00
M J  D a rk  & Sons, G R _______  155.57
Jo h n  D eV ries, G R _____________  380.00
Jo h n  D eJong, G R _____________  100.00
Folgers , G R ____________________ 43.00
F e rr is  Coffee & N u t Co, G R ___  226.30
Faiis B ro th e r Co. G R ___________1,315.11
G R  P ress. G R _________________  495.00
G R  W holesale  G rocery, G R ___  3,323.72
G R P a p e r  Co, G R ___________ __ 223.75
Helom an B iscu it Co, G R _____ ___ 1,049.47
H ills  B ros, Coffee Co, C hicago_ 14.64
H olland  C leaner Co, H o lland___  62.35
H a sk in s  B ro th e rs  Co, O m ah a___  59.00
H an d y  W acks Oorp, G R _______  54.48
H  J  H einz Co, G R ______________ 36.98
H olland C ig a r Co, G R _________  63.97
H a r t  & How ell, B rooklyn, M ich 26.25
H elly e r & Co. C hicago_________  82.80
J en n in g s  M fg Co, G  R _________  43.42
K oeee M fg Co, G R _____________  134.23
K en t S to rag e  Co, G R _________  354.49
K en tu ck y  M acaroni Co, L ouisville  25.60
K eystone  C hem ical Co. D e tro it_ 48.75
K a ra v an  Coffee Co. Toledo_____  172.00
T hom as J  U p to n , Inc . H oboken_ 149.00
L au g  Bros, G R __________________ 85.20
L ee & Cadjr, G R ________________ 2,034.48
L eghorn  Food P ro d u c ts  Co, C hicago 17.00
M ich M ushroom  Co. N iles_______  ¡89.00
M etal Office F u rn itu re  Co, G R 100.00
Mich Bell T elephone  Co, G R ___  44.33
M orton S a lt Co, C hicago_______  150.00
M cCorm ick & Co, B altim o re___  20.64
N atio n a l B scu it Co. G R _______  73.06
N ew ton P ro d u cts  Co. C in c in n a ti 77.25
N ationa l C andy  Co, G R __________ 203.60
N atio n a l P ecan  G row ers E xchange ,

A lbany, G eorg ia  ______________ 85.00
C h as W  N elson & Co, P u lask i X Y «■» o 
N ew  E ra  C an n in g  Co, N ew  E r a  52.52 
P u r ita n  P ro d u c ts  Co, M ilw aukee 74.00 
P a rti tio n  M achinery  Co, C hicago 50.00 
P faffm an  E g g  Noodle Co, C leveland 19.20
P ro c to r & G am ble. D e tro it_____  136.00
P o s tm a  B iscu it Co, G R _______  304.54
P lainw ell C an n in g  Co. P la inw ell 141.15
R adem aker-D ooge  Co, G R _____  26.65
B MJ R eeves, B ro o k ly n_______  48.00

Reed T issu es  Co, L ittle  F a l l s . .  114.55
Sherm ian B ro th  exis, C h icago___  1,479.23
A SchefCman & Co, G R _______  1,633.00
S te w a r t C u rtis  P ack ers, C hicago 52.O'
S w ft & Co, D e tro it_____________  127.0.,
S a lad a  T ea  Co, B o sto n_________  37.42
Sw anson B ro th e rs . C h icago____  141.84
S tick  ney & P o o r Spice Co, B oston  20.00
Shotw ell M fg Co, C hicago_____  23.25
V an D riele & Co, G R _________  159.00
V alley  C ity  M illing Co, P o rtlan d  542.89
V anden  B erge C ig a r Co, G R___  648.09
V an  D uren  B room  Co, G R _____  56.26
V oig t M illing Co, G R ___________  20.63
I V an  W estenb rugge . G R _____  379.77
W ixon Spice Co, C hicago_______  55.80
V an C am ps, Ind ianapo lis___  143 89
M rs V an B ree, G R --------------------- 150.‘00
W ex fo rd  Ice C ream  Co, G R ___  625.70
Zion In s titu tio n s  & In d u s trie s , Zion 41.76
Old K en t B ank. G R ____________unknow n
M rs Jo h n  B orgm an , G R _______  1,000.00
R ich ard  B orgm an. G R _________  56.85
H olland  B ak ing  Co, H o llan d___  220 00
M V een stra , G R ____________  280 67
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A u g u st 31. 1933. On th is  d ay  th e  sch ed ­
ules re fe ren ce  an d  a d ju d ica tio n  in  th e  
m a t te r  of H aro ld  J .  R edaw ay , b a n k ru p t 
No. 5412, w ere  received . T he b a n k ru p t 
is a  paperm ill w orker, of K alam azoo, 
M ichigan. T he  schedu les show  to ta l 
a s s e ts  of $65.00 ((o f w hich  $35.00 a re  
c la im ed  ex em p t), a n d  to ta l  liab ilities  of 
$489.00, lasting th e  follow ing c red ito rs :
H  J  Cooper, D odge A gency, K a la ­

m azoo  —----------------- ;-------------- *
B a r t le t t  D airy  Co, K a lam az o o .. 2.00
H  R  Cobb, N  D. K alam azoo-----  8.40
E a r l A M arcy, K alam azoo-------  H2-50
D r A  E  H enw ood, K alam azoo— 8.27
Ju lia n  G oldm an Store, K alam azoo  24.18
Costlow  S to re . K alam azoo-------  35.10
R ose K eelan , K a lam azoo------------ 60.00
D r O C H ow son. K alam azoo-----  «too
D r G H  Sindecuse. K alam azoo— 50.00
B orgess H osp ita l, K a lam azoo-----  44.00
D r A S Y oungs, K alam azoo-----  50.00
B ronson  M eth o d ist H osp ita l, K a la -

m azoo -------------------------------------
D r H ugo A ach, K alam azoo  5.00
CoCok Coffee Shop. B a ttle  C reek  3.00
D r J  E  B erre . K alam azoo-------  10.00
L erd y  H ornbeck , K alam azoo-----  lJ.oo

A u g u st 31, 1933. On th is  day  th e  sch e d ­
ules, re fe ren ce  a n d  ad ju d ica tio n  in  th e  
m a tte r  of B ruce  G. K itch en , b a n k ru p t 
No. 5410, w ere  received . T h e  b a n k ru p t 
is  a  p a tro lm a n  of K alam azoo, M ichigan. 
T he schedu les show  to ta l  a s s e ts  of $180.00 
(a ll of w hich  a re  c la im ed  ex em p t), an d  
to ta l liab ilities  of $976.54 an d  in te re s t, 
lis tin g  th e  following c red ito rs :
H ouseho ld  F in n ace  Corp, K alam azoo,

M j6h. _____________ $190.00 p lus in te re s t
H om e S av in g s  B ank , K alam azoo.

M ich. _____________ $101.00 p lus in te re s t
P  B A ppledorn’s  Sons, K alam azoo  5.00 
A shley’s  D a iry  Co, B a t tle  C reek  12.00
Dr. B ecker, B a t tle  C reek -----------  54.00
B es te rv e lt M ark e t Co, K alam azoo  18.00 
B ronson  M ethod ist H osp, K alam azoo  70.60 
S a ra  D avies, N D, E a s t  Toledo— 13.00
B en t F a s t ,  B a ttle  C reek ------------ 12.00
J u lia n  G oldm an S to re , K alam azoo  15.00 
H am p to n  G rocery. K alam azoo— 2.5j
D r W  G H oebeke, K a lam azoo-----  13.00
Jo ld ersm a  & Klein. K alam azoo— 2.00 
J  R  Jo n es ’ Sons’ Co, K alam azoo  15.96 
K ilian ’s B u d g et Shop, K alam azoo  24.00
D r O J  K insel, K alam azoo--------  1.00
D r. W  W  Dang, K alam azoo--------  10.75
D r. L ethb ridge. M ason--------------- 19.00
J a m e s  G. M alone, M. D., K alam azoo  10.00 
M cG uire Coffee Co, K alam azoo  4.00
D r. A lton  Pullon . K lam azoo-----  201.00
Mr. P hillips, B a ttle  C reek --------  20.00
L eland  W ells  Pollock, B oston  __ 1-00
D r. L  V R ogers. G aesb u rg --------  3.00
D r. R  W  Shook, K alam azoo-----  6.00
D r. J  P  Spooner, T oledo-----------  13.50
D r. E . P . W ilbu r, a n d  Dr. R  B F a s t,

K alam azoo  ----------------------    25.00
C harles W olfes, K alam azoo--------  9.18
K alam azoo  C ream ery . K alam azoo  6.00 

A u g u st 31, 1933. On th is  day  th e  sch e d ­
ules. re fe ren ce  an d  ad ju d ica tio n  in th e  
m a tte r  of H a rriso n  D oonan, B an k ru p t 
No. 5411, w ere  received . T h e  b a n k ru p t 
is  a  p a p e r  m a k e r  of K alam azoo , M ich­
igan . T h e  schedu les  show  to ta l a s s e ts  
of $300.00 (a ll of w hich  a re  cla im ed e x ­
em p t), a n d  to ta l  liab ilities  of $551.00, 
lis tin g  th e  follow ing c re d ito rs :
P e rso n a l F in an ce  Corp, K alam azoo  $40.00
S ta r  P a p e r  Co, K alam azoo--------  8.00
Bell Shoe S to re , K a lam azoo-----  11.00
D r C B  F u lk e rs in , K alam azoo— 50.00
D r L eslie  D eW itt, K a lam azoo— 75.00
B ronson  H o sp ita l, K alam azoo-----  75.00
D r W a lte r  D en B leyker, K alam azoo  11.00
D r H  E  B rady , K alam azoo—------ 8.00
S p ea r & C om pany. P h ilad e lp h ia  8.00 
N a tio n a l C ash  R eg is te r Co,

K a la m a z o o _____________________ 5.00
H in to n  G rocery, K a lam azoo_____  30.00
O alder G rocery. K alam azoo--------  5.00
S to u t P a p e r  & Supply  Co, K a l­

am azoo  ___________________ i------ 45.00
W alsh  F ru i t  Co, K alam azoo___  35.00
K alam azoo  Cold S to rage , K alam azoo  30.00
DeBeew B ros, K alam azoo------------ 23.00
H e ch t P roduce  Co, G R _________  75.00
G ilm ore B ros. K a lam azoo-----------  12.00
J  R  Jo n es  & Sons, K alam azoo___  5.00

Jobbers Give Surcharge Stand 
T he control committee on sur­

charges of the W holesale Dry Goods 
Institu te issued a series of recom m en­
dations as a basis to be used by whole­
salers in effecting individual settle­
m ents of contracts. The suggestions 
are that orders placed and accepted 
after May 17, w ithout a labor clause, 
should be delivered w ithout a sur­
charge. Those placed before May 17, 
without a charge and for delivery after 
surcharges become effective, should be 
subject to a reasonable adjustm ent, but 
not more than 50 per cent, of the reg ­
ular surcharge. O rders for delivery 
taken on a specified date prior to  the 
effective date of surcharges should be 
delivered without surcharges.

OUT AROUND 
(Continued from page 9) 

of ice cream and candy, who use both 
the syrup and the sugar for flavoring. 
Tobacco m anufacturers are also large 
buyers of syrup to  give cigarettes an 
added taste and flavor.

The old theory that when a man 
runs afoul of the law he should be 
confined in  a  cell to  work ouit h is sal­
vation w ithout any material benefit or 
moral help has passed, and to-day the 
necessity for individual instruction js 
recognized alm ost universally. J. C. 
M cCullough, D irector of Education at 
Pennsylvania Industrial School, H u n t­
ingdon, Pa., observes in a recently 
printed article, that the need for adap­
tation of m ethods and material to  the 
intelligence and achievement of the 
inmates is a very real one.

In  outlining the course taken with 
boy delinquents who come to the 
Pennsylvania Industrial School, Mr. 
M cCullough says:

'“W hen a boy is received at the Penn­
sylvania Industrial School, he passes 
through a probationary period of two 
weeks. D uring this time he receives 
medical, physical, psychological, and 
psychiatric examinations. He also re­
ceives the Stanford-Binet intelligence 
test and a battery of achievement tests. 
T he results of these give a fair degree 
of information in regard to the previ­
ous achievement of the boy as well as 
his physical fitness, m ental capacity 
and adaptability for training.

“In  addition to these examinations, 
the boy is placed in charge of a guid­
ance officer who endeavors to  direct 
him in the proper choice of a trade. 
The first step is a careful explanation 
to the boy of the various trades offered 
in the institution, the preparation re­
quired for each, and the opportunity 
for employm ent upon release in each 
trade. A fter this, the boy is asked to 
make several selections of trades which 
appeal to him. H e is then taken to  the 
shops in which these trades are taught 
where he spends two half days in an 
exploratory capacity. If he is not satis­
fied, he is taken to other shops and 
shown other trz les. He then has an­
other conference with the guidance of­
ficer in regard to the choice of a p a r ­
ticular trade.

“A fter the boy has completed his 
two weeks of exploration and exam ina­
tion he is brought before the staff, 
which is presided over by the General 
Superintendent, and is composed of the 
Assistant Superintendent, D irector of 
Education, Psychologist, Chaplain, and 
Physician. The staff has before it the 
results of the various exam inations and 
a report from the guidance officer. 
A fter due consideration of the data at 
hand and a discussion of the boy’s in­
terests, desires and needs, he receives 
an assignm ent. This assignm ent may 
be changed by action of the staff if, at 
any future time, the boy’s welfare 
seems to demand it.

“The boy now takes part in the reg­
ular routine of the institution, a ttend­
ing school, and working at his trade. 
Full time in school is required of illiter­
ate boys, while those of the middle 
grades go to school for three hours and

do shop work the rem ainder of the 
day. A boy in the upper grades may 
work in the shop all day and go to 
school tw o hours each evening.

“An extensive physical-education 
program  is arranged for all boys. This 
is carried out largely through recre­
ation. A part of the time is given to 
setting-up exercises and the rem ainder 
to games of a recreational nature. 
Those boys having physical defects 
receive corrective exercises. In this 
latter work, the physical-education de­
partm ent works under the direction of 
the resident physician.”

E. A. Stowe.

Noteworthy Features Observed by a 
Passing Stranger 

(Continued from  page 19)
praises th e  value of the T radesm an to 
them. I was much pleased1 to form the 
acquaintance of Mr. John A. Lake. He 
made out a  list of firms who needed the 
T radesm an, a lso he offered to  take 
time to go with me calling on them . 
Am ong the new subscribers I send 
you herewith are a num ber of those he 
listed. It is certainly fine to m eet so 
m any m erchants like Mr. Lake, who 
are enthusiastic boosters for the 
Tradesm an.

President Roosevelt intended th e  N. 
R. A. should get the business of the 
Nation upon a “live and let live” basis. 
Not all the trouble in m erchandising 
comes from chain store competition. 
Frequently  complaints come th a t some 
hom e m erchant is cutting prices below 
cost and using th is m ethod to  draw 
trade to whom be  expects to  sell other 
goods a t a profit. It has been charged 
that departm ent stores cut prices be­
low cost on groceries so as to get the 
people int otheir stores, where they ex­
pect to  sell them dry goods and cloth­
ing, shoes, etc., a t  prices th a t will care 
for their losses on  foods. T his practise 
m akes it h a rd  on the exclusive food 
dealer. The earlier that m erchants get 
together and a -ree  to  stop these w ar­
ring tactics, the earlier prosperity will 
come. T his is a  big world and every­
one should have a chante to make a 
comfortable living, not onily in  m er­
chandising, but in the field of labor as 
well. Low prices never brought pros­
perity. I t  has always produced a  scan­
ty living and distress. Selling goods 
at o r below cost never did anyone a 
favor. It is always harmful, both to  the 
seller and the buyer. Every m erchant 
should keep this constantly in mind. 
He cannot honestly display the Blue 
Eagle of the N RA  when following this 
practice. E. B. Stebbins.

Orders for Chinaware Increase
Talk of a 15 per cent, advance m 

chinaware prices in the near future are 
current throughout the wholesale m ar­
kets. The reports are supported by 
statem ents of selling agents who warn 
customers of the impending rises. The 
selling agents say the higher prices 
would go into effect Sept. 10. Buying 
advanced considerably on the strength 
of the reports, and stores are now cov­
ering their requirem ents up to  the mid­
dle of November. D inner sets to retail 
in the $8.75 to $18 range are in best 
demand.

Personal liberty will prove a poor 
and shrunken thing incapable of sa t­
isfying our aspirations if it does not 
exact as its minimum requirem ent that 
there shall be the preservation of op­
portunity  for the grow th of person­
ality.

Even silver will some day come into 
its own.

Silk Fabric Prices Strengthen 
The threat of a strike in the silk 

industry has made buyers more anxious 
to cover requirem ents, and firmer 
prices were reported in the m arket. 
Goods which were quoted a t 72j/£ to 
75 cents per yard about two weeks ago 
were priced at 80 cents last week. The 
call for acetates and rayons has shown 
a spurt, with an active demand also 
noted for canton crepes. Satin crepes 
were reported moving in smaller vol­
ume. Chinese red and green, Schiap­
arelli blue, terra cotta, bronzeen green 
and licorice brown led in colors, with 
black, however, continuing to  lead.

NRA Tags for Knit Goods 
T o  permit consum ers to  distinguish 

between knitted outerw ear garm ents 
made under the recovery code and 
those produced otherwise, the National 
Knitted O uterw ear Association is pre­
paring for its m em bers mill tags to  be 
attached to  all goods produced under 
the NRA. Printed in two colors, red 
anid bilue, on a white ground, the tags 
contain the Recovery Adm inistration 
insignia on the front and the emblem 
of the National K nitted O uterw ear 
Association on the reverse side. Viola­
tion of any code provisions voids use 
of the tags.

Press for Dress Deliveries 
W ith production now gaining, pres­

sure for deliveries continues to feat­
ure the dress situation. Buyers arc 
asking that merchandise on order for 
several weeks be rushed as quickly as 
possible to take care of early Septem ­
ber requirements. Increased quotations 
are now being named on the various 
price lines, hut considerable uncer­
tainty over the extent of the increase 
due to the code continues to  prevail. 
The form er $10.50 range is being ad­
vanced to $11.75 and’ $12.75, it was re­
ported yesterday.

If fixing wages and prices and reg­
ulating output (lum ber for example) 
isn’t Fascism, what is?

P h o n e  89574
John L. Lynch Sale* Co.

SP E C IA L  SA L E E X P E R T S  
E x p e rt A dvertis ing  

E x p e rt M erchandising  
209-210-211 M u rray  Bldg. 

G rand  R apids, M ichigan

Business Wants Department
A d v ertisem en ts  in serted  u n d e r th is  head 
fo r  five cen ts  a w ord th e  firs t in sertio n  
and  fo u r  c en ts  a w ord fo r  each  su b se ­
q u en t con tin u o u s in sertion , ¡f s e t in 
c ap ita l le tte rs , double p rice . No ch arg e  
less th a n  50 cen ts. Sm all d isp lay  a d v e r­
t is e m e n ts  in th is  d e p a r tm e n t, $4 per 
inch. P ay m en t w ith  o rd e r is requ ired , as  
am o u n ts  a re  too sm all to  open accoun ts .

SA L ES T H A T  GO O V ER—A nd m ake  
new, s te a d y  cu stom ers. H u n d red s  of 
e n th u s ia s tic  re p e a t c u sto m ers  in M ich­
igan , S ta te s , and  C anada . T w en ty -tw o  
sa le s  in one M ichigan city . G eneral, f u r ­
n itu re , a n d  h a rd w are . E. B. D avis, phone 
214, 608 P ine. A lm a. Mich. 593

FO R  SA L E—Shoe s to re  in one of th e  
b est c itie s  in M ichigan. E s tab lish ed  
tw en ty -five  y ears . Good rea so n  fo r  se ll­
ing. O ur s tock  is low a n d  we w ill s a c ­
rifice fo r qu ick  sale . A ddress No. 597,
c /o  M ichigan T rad esm an ._____________ 597

In fo rm a tio n —H ow  to  e stab lish  p ro fit­
ab le  l itt le  business, free . Sm all in v e s t­
m en t. F u ll o r  sp are  tim e. P lan  B ureau , 
4090 A rcher, Chicago.__________________ 598
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Making Money Out of Fruits and Veg­
etables

\ \  atermelows — Buy regular shapes 
in watermelons. W ipe with, lard be­
fore displaying. Cut into halves or 
quarters for display or sale, covering 
with cellophane. Never stack over 
three deep—they’re heavy. Handle 
carefully and gently. Suggest them 
for cutting into balls and mixing with 
fruit dishes as well as for eating the 
regular way.

Asparagus — Buy straight, fresh, 
crisp stalks with compact pointed tips. 
Don’t moisten the tips. This will cause 
decay and make an odor. Stand the 
hunches upright on moist cloth or 
moss. Keep in a cool, damp place over­
night or stand bunches upright in shal­
low water. Keep tips dry by all means. 
Served hot with melted butler, Hol- 
landiaise sauce o r creamed on toast. 
Fine for salads alone o: in combina­
tion with o ther vegetables.

Beans (W ax and S tring)—Get them 
young, tender and crisp enough to snap 
in tw o if bent sharply. Be sure thev 
are not rusty, old or wilted. Display 
with several broken to show crispness. 
Keep them dry or rust spots may oc­
cur. Don’t keep them in large con­
tainers or they will heat in the center. 
Don't ice them. Suggest using for sal­
ads as well as cooked separately and 
with other vegetables in soups.

Beets—Swish them around in cold 
water but keep leaves dry. If leaves 
become wlited, trim them. Keep roots 
in crushed ice or in shallow water over 
night, but keep leaves dry. If tops get 
slimy, cut them off. Suggest for cook­
ing or pickling. Tell women the tops 
are good, cooked like spinach.

Broccoli — Estim ate your needs 
closely. Leaves, stems and heads 
should be bright green. Remove from 
crate to display. Keep leaves dry, 
though you can keep lower part wet. 
Or wrap in wet gunny sacks. Broccoli 
is getting very popular. Usually served 
hot with Hollandaise sauce or cold 
with some variation of French dres­
sing.

Cabbage— Buy solid, heavy heads. 
Peel off wilted leaves. Trim  stem to 
show white. Display in large quantities 
in kraut season. Keep damp, but be 
careful about too much water or cab­
bage may rot. T ry  to  educate your 
customers to use different varieties and 
colors. Take advance orders for kraut 
cabbage in large quantities.

Carrots—Get medium size. Large 
carrots may be tough, flat tasting. 
Show roots as well as tops. Trim  off 
wilted leaves. Lay away in orderly 
manner at night, but leave them loose 
to permit air circulation. Carrot tops, 
unlike most bunch vegetables, will 
stand water. Suggest for soups, for 
cooking with peas for salads. Very 
healthful when eaten raw.

Cauliflower—Buy solid, pure-white 
head with bright green leaves. Trim  
outside leaves only on those you are 
displaying right away. H igh-grade 
cauliflower m akes beautiful border in 
window display. Don’t moisten or ice 
cauliflower, as this may start decay. 
Shave leaves if needed to freshen the 
appearance. Keep in cool place over­
night. Suggest for cooking alone or 
in soups.

Celery)—Get thick, meaty stems well 
bunched. Pick off discolored leaves and

stalks. Shave the base to make it look 
white. Good window item. Sprinkle 
often. Overnight keep in cracked ice 
or stand upright in ice water. Suggest 
frequent use in soups, salads and 
buttered o r creamed as a vegetable.

Cucumbers— Estim ate your needs 
closely. Get long, firm, green ones. 
Extra plump ones may be seedy. Lend 
color to any display. Handle gently. 
Bruises may start decay. Do not ice. 
Suggest using them profusely in salads 
or sliced, in vinegar.

Eggplant— Figure your needs close­
ly. Rich purple helps brighten your 
display. Keep in cool place, away from 
moisture. Suggest for variety. Be­
coming quite popular.

Lettuce— Remove outer discolored 
o r wilted leaves and shave stem. W ash 
it and shake off surplus water. Display 
stem end up. It feels firmer and stands 
handling better that way. To hold your 
trade, you must have nice lettuce. Do 
not trim  more than necessary or you 
trim away profits. Keeps well on ice. 
Don’t  sprinkle too much as this may 
start rust. Overnight, place stem down 
and cover with ice and a burlap sack. 
Sell women on keeping lettuce con­
stantly on hand 'and using it in all kinds 
of fresh fruit and vegetable dishes, and 
for all sandwiches.

Onions (G reen)—Trim  tips if dis­
colored. W ash dirt off the bottom, but 
keep tops dry. Trim  tops if too long 
or discolored. O vernight lay loosely 
with stalks all in one direction to per­
mit air circulation. Many people be­
lieve in the medical value.

Onions (D ry )— Late onions may be 
bought in large quantities. Early ones 
keep less well. Show them the year 
’round. Keep very cool, very dry— 
separate from other goods. Many peo­
ple eat them  for “blood purifiers.”

Parsnips — Some trade want them 
rough, unwashed. O thers want them  
washed. Learn which to buy. Easy to 
keep. Will stand freezing. Suggest 
fried, baked o r in soup.

Peas—Buy pods which are well filled 
but not crowded or rigid. Display 
prominently to sell them quickly. Open 
several good-looking pods and display 
them on top. Sell them quickly. They 
are delicate. Dampness and ice will 
help you keep them. Fine peas are a 
real delicacy worth pushing strongly. 
Suggest cooking with carrots.

Predict a Moderately Upward Trend
The failure of the securities m arket 

to exhibit strength during the  past 
week may be attributed to  uncertain­
ties. Strikes are occurring which af­
fect a large num ber of workers. There 
were some upheavals of officials in  the 
X.R.A. and the fact th at Ford has not 
signed up presents a real problem for 
X.R.A. offi cials. Recession in business, 
although slight, and also doubt as to  
possibilities of purchasing power to 
support greater production this fall, has 
its interpretation in the securities m ar­
ket. as have the lack of m onetary pol­
icy and fears of drastic inflation). More 
signs are appearing that m onetary in­
flation and revaluation of the “dollar” 
will at least he delayed.

It is believed by the Administration 
that there will be a slower pace of 
recovery from now on and greater re­
liance will be placed upon credit infla­
tion, freeing of deposits and possibility

of blanket guarantees of banks; with 
elimination of m any weak units.

M any of the basic industries that 
were extremely busy a few m onths ago 
are gradually slowing up due to  cost 
uncertainties and the fact that many 
firms are hesitant about signing future 
contracts due to  higher cosit of labor 
and raw materials.

Steel output was estim ated a t 49 per 
cent, of capacity as against a high of 
56 per cent in July. In the lumber 
trade the trend is slightly downward as 
is also electric output and bank debits. 
The encouraging factor for investors 
holding common stocks is th at money 
is still very easy. W ith this in view 
very little liquidation has been taking 
place in the m arket and even w ith pres­
ent earning powers of common stocks 
somewhat affected, the outlook for a 
new business upturn and the fact that 
stocks are not in weak hands, makes 
common stocks still attractive to  inves­
tors.

T he bond m arket, for those investors 
holding bonds, was a quiet affair with 
both transactions light and price trends 
irregular. Most w riters are predicting 
a trend m oderately upward in busi­
ness volume for September, basing this 
fact on the m onth of August, which 
was very satisfactory, and a let down 
in business less than in previous years 
for the same month.

J. H. Petter.

Hardware Demand Is Active
A continued demand for all types of 

hardware, except the item s used only 
by the building trades, was evident 
throughout the wholesale m arkets this 
week. Retailers are stocking on shelf 
hardw are and are buying household 
equipment and W inter and Fall spe­
cialties in the expectation of avoiding 
higher prices later in the m onth. Sales 
throughout A ugust compare favorably 
with those of the  corresponding m onth 
last year in both the wholesale and 
retail branches of the industry. I t  is 
estimated that wholesalers did 15 per 
cent, m ore business last m onth than 
in August, 1932. Retailers are credited 
with increasing sales volume around 5 
per cent.

Dry Goods Orders Heavier
Dry goods wholesalers increased 

their purchases in the local m arkets 
som ewhat this week, although they 
confined orders to goods needed imme­
diately. The easier tone that has de­
veloped in prices is one of the reasons 
why they are oprating cautiously. 
W holesale inventories have been de­
pleted by the fairly large volume at 
goods taken by retailers and if the 
stores move merchandise in a good 
way this month, reorders will necessi­
tate  further replenishm ents by job­
bers. Jobbers reported that in some 
instances they have been able to ob­
tain goods at levels substantially below 
the so-called ceiling prices.

Retail Trade Gains Continue
Retail trade again registered sub­

stantial gains during the past week, 
local store executives report. Increases 
of 15 per cent, or more over the cor­
responding period a year ago w*ere 
noted by some stores. Consumer buy­
ing of house w-ares, furniture and al­
lied lines wras described as notably ac­

tive and the sales spurt in these lines 
ever a year ago was particularly sharp. 
Fur-trim m ed cloth coats and fur gar­
m ents likewise sold. Some headway 
was made with offerings of back-to- 
school apparel, w ith the indications 
being that demand for this m erchan­
dise will be in full swing next week.

Promoting Cheaper Half Hose 
Hosiery wholesalers are prom oting 

im itation-wrap half hose to  retail at 
35 cents o r  three for $1, as a  result of 
the price increase on the genuine wrap 
goods, that has advanced them to  the 
50-cent division, reports yesterday in­
dicated. Until proof of consum er will­
ingness to pay 50 cents for goods which 
a few m onths ago were available at 25 
and 35 cents a  pair, is forthcoming, 
jobbers will confine themselves to  the 
cheaper styles, it was said. Clocks, 
panels and small figures in heather ef­
fects are m ost popular.

Predicts Revival of Hoops 
W ith bicycles and roller skates m eet­

ing revived favor, a trend toward that 
o ther old-time favorite of childhood, 
hoops, is foreseen by a m anufacturer 
here. He has brought out a series of 
hoops of graduated sizes and in six 
different colors.^ The hoops, he points 
out. may be used for rolling, ring toss, 
throw ing and return, etc. They are 
made by a drum  m anufacturer, and are 
of laminated three-ply maple. The 
hoops are priced to retail from 10 to 25 
cenits and will be m erchandized either 
individually or in sets of various sizes.

Knife Features NRA Emblem 
A leading pocket knife m anufacturer 

has been granted permission by NRA 
officials to bring out a pocket knife 
bearing the Blue Eagle insignia and 
the words “W e do our part,” is was 
announced yesterday. According to 
stipulations, the knives may not be sold 
over the retail counter, but they may 
be distributed as a gift by firms which 
have enrolled under the recovery act. 
The first of the knives to  be m anufac­
tured was sent to President Roosevelt 
and the second to General Johnson.

Hanes Prices Heavy Underwear 
The P. H . H anes K nitting Co. has 

issued prices on heavyweight cotton- 
ribbed underwear in line with the m ar­
ket established last week. The twelve- 
pound union suits were put at §7.25 
a dozen for the substandard ranges, 
S7.50 for the standard group and $7.S7 
for the branded lines. Shirts and d raw ­
ers follow the m arket basis of $5 a 
dozen for the standard ten-pound 
styles and $5.37*^ a dozen for the 
branded styles. Deliveries arc for No­
vember and December.

Glass Trade Activity Spreading 
Septem ber finds activity in the glass 

m anufacturing industry spreading out 
over a wide front. The month will see 
substantial improvem ent in more than 
one division, with the expectation that 
there will be new high ground in view' 
before the advent of the last quarter 
of the year. Sales of plate and window 
glass held up fairly well through the 
week. C urrent production of blown 
and pressed glass tableware ranges 
from good to  fair. The export call for 
containers has subsided.



SLOW BUT SURE STARVATION
Dominance of Chain Store Must Necessarily Result in Impoverishment

of the Community.

I have been accused of many things of which I had no knowledge during the time I have con­
ducted the Tradesman, but one accusation has never been laid at my door—that I have an inordi­
nate love for the chain store. I have fought this menace to legitimate merchandising with all the 
vigor I could command ever since the viper showed its head. I shall continue to oppose it as long 
as I have any breath in my body, not because it has no good features to commend it, but because 
the bad features outweigh the good. Under existing conditions it has but one fundamental theory 
—to make money for the owner. Such features as service to the public, duty to the community, 
and fair treatment to clerks are entirely overlooked by the chain stores in the mad endeavor to 
make as much money as possible and get the money so made out of the town in which it is made at 
the earliest possible moment. Money made by a legitimate merchant usually finds lodgment in 
the local bank and is utilized to assist in meeting the payrolls of local factories, from which it 
comes back to the merchant in never ending procession and succession, but no local banker dares 
to use the deposits of chain stores in meeting local calls and necessities; because he knows that 
such action on his part will force him to either suspend payment or go on a borrowing expedi­
tion day after tomorrow or week after next.

The independent retail dealer sends out of town only sufficient funds to cover his foreign 
purchases. The remainder of his bank deposits, which represent the profit he has made in his 
store transactions, remain in the bank until invested in a home, devoted to payment on a home 
already purchased on time, applied to the purchase of additional home furnishings, needed addi­
tions to his store building, desirable additions to his stock or fixtures or investment in local manu­
facturing enterprises which give employment to home people and thus contribute to the growth 
and prosperity of his home town.

The chain store, on the contrary, sends the entire receipts of the store (less rent and wages 
paid the store manager and his clerk) to the headquarters of the chain system in Detroit or else­
where, to be immediately transferred to New York, where they are absorbed by high priced 
executives and clerks and divided among the greedy stockholders of the organization.

This steady stream of money, constantly flowing out of town every week, N E V E R  TO 
R E T U R N , must ultimately result in the complete impoverishment of the community. It is a pro­
cess of slow but sure starvation.

This is the strongest indictment ever presented against the chain store—an indictment which 
precludes the possibility of a defense, because there can be no defense to a charge of this kind, 
based on the logic of events.

This indictment effectually outweighs and overcomes any possible advantage which can be 
presented in favor of the chain store, because of its low prices on some lines of goods, alleged uni­
formity in methods and prompt service.

In the light of this disclosure, which no one can successfully contradict or set aside, the con­
sumer who patronizes the chain store, instead of the regular merchant, is effectually destroying 
the value of any property he owns in the town in which he lives, placing an embargo on the further 
progress of his own community and helping to bring on a period of stagnation in business, real 
estate and manufacturing which will ultimately force him to accept less pay for his services and 
reduce the level of living he enjoyed under conditions as they existed before the advent of the 
chain store.

The decadence of the town, due to lack of employment and the diversion of all available 
capital to the headquarters of the chains in Eastern money markets, will cause a depression in farm 
products, due to lack of local demand, which will ultimately result in the impoverishment of the 
farmer. H e can still ship his wheat to Liverpool, but there will be no local market for perishable 
products which must be consumed near at home.—E. A. Stowe in Michigan Tradesman.



Quaker
Coffee

In the New Attractive Cellophane 
Wrapped Carton.

The Same High Grade Uniform 
Quality — Lower Cost

Tremendous Increased Sales is Positive 
Evidence That QUAKER COFFEE 

Pleases the Consumer.
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