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~  3HLRIDAN’3 RIDE ^
U p from  the  South  a t b reak  of day,
Bringing to W inchester fresh dism ay,
T h e  affrighted  air w ith a  shudder bore,
L ike a hera ld  in haste to  the ch ieftain’s door, 
T he te rrib le  g rum ble and  nrn ib le and  roar, 
Telling the b a ttle  w as on once m ore,
A nd  Sheridan tw enty  miles away.
A nd  w ider still those billow s of war,
T hundered  along th e  horizon’s bar,
A nd  louder y e t into W inchester rolled 
T he roar o f th a t red  sea uncontrolled ,
M aking the  b lo o d  of th e  listener cold 
A s he though t of the stake in th a t fiery fray, 
W ith S heridan tw enty  m iles away.
But there is a ro ad  from  W inchester town,
A  good, b ro ad  highw ay leading dow n ;
A nd  there  th rough  the flash of the m orning light 
A  steed as b lack as the steeds of night,
W as seen to pass as w ith eagle flight.
A s if he knew  the terrib le  need,
H e stretched  aw ay w ith the u tm ost speed ;
H ills rose and  fell, b u t his heart w as gay,
W ith  Sheridan fifteen m iles away.
U nder his spurning feet the  ro ad  
Like an arrow y A lp ine river flowed,
A nd  the landscape sped aw ay behind  
Like an ocean flying befo re  the w ind ;

A nd the  steed, like a b ark  fed w ith furnace ire 
Sw ept on w ith his w ild eyes full of fire:
But lo! he is nearing his h ea rt’s desire,
H e is snuffing the sm oke of the roaring fray,
W ith Sheridan only five m iles away.

T h e  first th a t the G eneral saw w ere the groups 
O f stragglers, and  then the retreating  troops;
W hat w as done— w hat to do— a glance to ld  him  both , 
A nd, striking his spurs w ith a terrib le  oath,
H e dashed  dow n the line m id a storm  of huzzas,
A nd  the w ave of re trea t checked its course there because 
T ile sight of the m aster com pelled  it to pause,
^Vith foam  and  w ith dust the b lack  charger w as gray,
By the flash of his eye and  his nostril’s p lay  
H e seem ed to the  w hole g rea t arm y  to say,
“ I have b rough t you S heridan all the w ay 
F rom  W inchester, dow n to save the d ay !”

H urrah, hurrah  for Sheridan!
H urrah , hurrah  for horse and  m an!
And w hen their statues are p laced on high,
U nder the dom e of the U nion sky,
T he A m erican so ld ier’s T em ple of fame,
T here w ith the glorious G enera l’s nam e 
Be it said in letters b o th  b o ld  and  bright.

H ere is the steed tha t saved the day  
By carrying Sheridan into the  fight,
F rom  W inchester, tw enty miles aw ay!”

T H O M A S B U C H A N A N  REA D.

The Second Michigan Cavalry in the 
civil war was made up of enlisted sol­
diers from W estern Michigan. The 
first colonel was a civilian. The same 
was true of subsequent colonels, who 
failed utterly to develop a fighting ma­
chine. R. A. Alger saw the regiment 
must have a competent commander 
and finally prevailed upon Governor 
Blair, who was opposed to W est 
Pointers, to appoint Sheridan colonel 
of the regim ent Up to that time Sher­
idan had been connected with fhe com­
missary department of an. Ohio regi­
ment. W e had not learned up to that 
time that he had fighting blood in his

veins. Sheridan took command and 
drilled his men day and night for 
weeks, developing a remarkable fight­
ing unit. In their first engagement in 
actual warfare they carried everything 
before them. The ladies of Grand Rap­
ids were so delighted over the situa­
tion that they raised a purse by volun­
tary subscription, bought a Morgan 
horse from the breeders of Morgan 
horses near Stanton and sent it to 
Sheridan. He was delighted with the 
animal and rode him much of the time 
during the war. At the annual meeting 
of the Army of the Cumberland in 
Grand Rapids, about fifty years ago,

Sheridan presided as president of the 
organization. Alger arranged a sur­
prise on the old colonel by having a 
sister of Mrs. General Custer recite the 
above poem on the stage, standing be­
side Sheridan as she did so. The ap­
plause was deafening, both at the end 
of each stanza and at the close of the 
recital. When the applause finally sub­
sided, Sheridan spoke a few words 
which clearly indicated the genius he 
was: “That horse was presented to me 
by the ladies of Grand Rapids.” The 
horse was mounted when he died and 
is now located in the Smithsonian Mu­
seum in Washington.
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MORE PROFITS

SOD A Y  the buying trend is definitely 
toward Royal Desserts. The reason 

is that women have been convinced of its 
quality by a simple test described in 
Royal Desserts national advertising. This 
test shows that high quality gelatin smells 
sweet and wholesome, while inferior gel­
atin has a gluey, unpleasant odor. Mak­
ing this test, women have found that 
Royal is always fruity and fragrant, and 
they are now insisting on Royal when­
ever they want gelatin desserts.

Take this easy way to more business and 
better profits by featuring Royal Des­
serts and recommending them to your 
customers.
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FOR THE COMMON GOOD
No one person, no one industry  can, 

alone bring about the im provem ent hoped 
for by  NRA.

T he C. F. M ueller Com pany w as prom pt 
to enroll—w e gladly do our part.

Cooperate by  signing up and displaying 
the Blue Eagle, and speaking of displaying, 
don’t overlook M U ELLER’S—the popular 
Red, W hite and Blue package.
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T H E  M ASTER CO DE

Principal Features of Federal Rules 
Signed By President 
Collective B argaining 

Employes shall have the right to o r­
ganize and bargain collectively through 
representatives of their own choosing, 
and shall be free from the interference, 
restrain t or coercion of employers of 
labor or their agents in the designation 
of such representatives o r in self-or­
ganization or in other concerted activ­
ities for the purpose of collective bar­
gaining or other m utual aid or protec­
tion.

No employe and no one seeking em­
ployment shall be required as a condi­
tion of employm ent to  join any com ­
pany union or to refrain from joining, 
organizing or assisting a labor organi­
zation of his own choosing.

Em ployers shall comply with the 
maximum hours of labor, minimum 
rates of pay, and other conditions of 
employment, approved or prescribed 
by the President.

Child Labor
No person under the age of 16 years 

shall be employed, except that persons 
fourteen and fifteen years of ago may 
he employed either,

For a period not to exceed three 
hours per day on six days per week, or 

F o r one day per week, such day not 
to exceed eight hours.

In  either case, all such hours of work 
shall be between 7 a.m. and 7 p.m., and 
shall not conflict with the employe’s 
hours of day school. I t  is provided, 
however, that no person under the age 
of sixteen years shall be employed in 
the delivering of m erchandise from  m o­
tor vehicles.

Basic Store, W orking H ours 
Group A. Any establishm ent may 

elect to remain open for business less 
than  56 hours, but not less than 52 
hours per week, unless its store hours 
were less than  52 hours prior to  June 
1, 1933, in which case such establish­

m ent shall not reduce its store hours; 
no employe of these establishm ents 
shall work more than 40 hours per 
week, nor more than 8 hours per day, 
nor more than six days per week.

Group B. Any establishm ent may 
elect to remain open for business 56 
hours or more per week but less than 
63 hours per week; no employe of such 
establishm ent shall work more than 44 
hours per week, nor more than 9 hours 
per day, nor more than six days per 
week.

Group C. Any establishm ent may 
elect to remain open for business 63 
hours or more per week; no employe 
of such establishm ent shall work more 
than 48 hours per week, nor more than 
10 hours per day, nor more than 6 days 
per week.

No employe not included in the fore­
going paragraphs shall work more than 
40 hours per week, nor more than 8 
hours per day, nor more than 6 days 
per week.

Any establishm ent m ay at any time 
increase its store hours, provided it 
m aintains the basic employe w ork week 
of the group in which it originally 
elected to  operate.

Shorter T im e; Pay Same
Any establishm ent may, for a period 

not to  exceed three m onths during the 
summer, tem porarily reduce its store 
hours, but the weekly wages of its em ­
ployes shall not on that account be 
reduced.

The maximum periods of labor p re­
scribed shall not apply to  professional 
persons employed and working at their 
profession, or to outside salesmen, ou t­
side collectors, watchm en, guards, and 
store detectives.

The maxim um  periods of labor pre­
scribed shall not apply to  maintenance 
and outside service employes, but such 
employes shall not work more than 
six hours per week above the m axi­
mum hours per week otherw ise pre­
scribed unless they are paid at the rate 
of time and one-third for overtime.

Executives receiving $35 or more per 
week in cities over 500,000 population, 
or receiving $30 or more per week in 
cities of 100,000 to 500,000 population, 
or receiving $27.50 or m ore per week 
in cities of 25,000 to  100,000 popula­
tion, or receiving $25 or more per week 
in cities, towns, villages, and other 
places under 25,000 population may 
work in excess of the m aximum peri­
ods of labor prescribed.

In  the south executives paid not more 
than 10 per cent below the wages just 
specified m ay work in excess of such 
m axim um  periods.

Peak Periods
At Christmas, inventory, and other 

peak times, for a period not to exceed 
tw o weeks in the first six m onths of 
the calendar year and not to  exceed 
three weeks in the  second six m onths, 
an employe whose basic work week is 
40 hours m ay work not more than  48

hours per week and nine hours per 
day; an employe whose basic work 
week is 44 hours m ay work not more 
than 52 hours per week and nine and 
one-half hours per day; an employe 
whose basic work week is 48 hours 
may work not more than 56 hours per 
week and ten hours per day. All such 
work may be w ithout the paym ent of 
overtime.

H ours T o  Be Consecutive
T he hours worked by any employe 

during each day shall be consecutive, 
provided that an interval not longer 
than one hour may be allowed for each 
regular meal period, and such interval 
not counted as part of the employe’s 
w orking time. Any rest period which 
m ay be given employes shall not be 
deducted from such employes’ w ork­
ing time.

On one day each week employes may 
work one extra hour, but such hour is 
to  be included within the maximum 
hours perm itted each week.

W ithin cities of over 500,000 no em ­
ploye shall be paid less than at the rate 
of $14 per week for a 40 hour work 
week, or less than the rate of $14.50 
per week for a 44 hour week, or less 
than the rate of $15 per week for 48 
hours.

W ithin cities of from 100,000 to 500,- 
000 no employe shall be paid less than 
at the rate of $13 per week for a 40 
hour work week, or less than the rate 
of $13.50 per week for 44 hours, or less 
than the rate of $14 per week for 48 
hours.

R ates in Sm aller Cities
W ithin cities of from  25,000 to  100,- 

000 no employe shall be paid less than 
at the rate of $12 per week for a 40 
hour work week, or less than the rate 
of $12.50 per week for 44 hours, or 
less than the rate of $13 per week for 
48 hours.

From  2,500 to 25,000: T he wages of 
all employes shall be increased from 
the rates existing on June 1, 1933, by 
not less than 20 per cent, provided that 
this shall not require an increase in 
wages to  more than the rate of $11 
per week and provided further th a t no 
employe shall be paid less than at the 
rate of $10 per week.

Less than 2,500: The wages of all 
employes shall be increased from the 
rates existing on June 1, 1933, by not 
less than 20 per cent, provided that this 
shall not require an increase to  more 
than the rate of $10 per week.

Junior and apprentice employes may 
be paid at the ra te  of $1 less per week 
than the minimum wage otherw ise ap­
plicable.

P a rt Tim e Employes
P art time employes shall be paid not 

less than  an hourly rate proportionate 
to  the rates prescribed.

T he weekly wages of all classes of 
employes receiving more than the m in­
imum wages prescribed in this article 
shall not be reduced from the rates

existing upon July 15, 1933, notw ith­
standing any reduction in the working 
hours of such employes.

Price Increase Lim itations
No retailer shall increase the price 

of any m erchandise sold after the ef­
fective date of this code over the price 
existing June 1, 1933, by more than is 
made necessary by the am ount of in­
creases in production, operating, re­
placement, an d /o r invoice costs of 
m erchandise, a n d /o r by taxes or other 
costs resulting from action taken pur­
suant to  the national industrial recov­
ery act an d /o r the agricultural ad just­
m ent act since June 1, 1933, and in set­
ting such price increase retailers shall 
give full weight to probable increases 
in sales volume.

Prior C ontracts
W here costs of executing contracts 

entered into before June 16, 1933, by 
any retailer for the purchase of goods 
at fixed prices for delivery during the 
duration of this code are increased by 
the application of the provisions of the 
national industrial recovery act an d /o r 
the agricultural adjustm ent act, it is 
deemed equitable that appropriate ad­
justm ents of such contracts to reflect 
such increased costs actually incurred 
be arrived at by m utual agreem ent or 
arbitral proceedings or otherw ise, and 
the national retail trade council is con­
stituted an agency to assist.

Loss L im itation
T o prevent unfair competition 

against local m erchants, the use of the 
so-called “loss leader” is hereby de­
clared to  be an unfair trade practice. 
These “loss leaders” are articles often 
sold below cost to  the m erchant for 
the purpose of a ttrac ting  trade. This 
practice results, of course, either in 
efforts by the m erchant to  make up 
the loss by charging more than a rea­
sonable profit for other articles or else 
in driving the small m erchant with lit­
tle capital out of legitim ate business. 
I t  works back against the producer of 
raw  m aterials on farm s and in indus­
try  and against the labor so employed.

This declaration against the use of 
“loss leaders” by the storekeeper does 
not prohibit him from  selling an article 
w ithout any profit to himself. But the 
selling price of articles to  the consum ­
er should include an allowance for 
actual wages of store labor, to  be fixed 
and published from time to  time by the 
trade authority  hereinafter established.

Rule for Sm aller Tow ns
Such an allowance for labor need not 

be included in the selling price of any 
article of food, or be applied by store­
keepers during business only in com­
munities of less than 2,500 population 
which are not part of a larger trade 
area.

Provided, however, that any retailer 
m ay sell any article of m erchandise 
at a price as low as the price set by 
any com petitor in his trade area on 
m erchandise which is identical or es-



Z M I C H I G A N  T R A D E S M A N O ctober 25, 1923

sentially the same, if such competi­
to r’s price is set in conform ity w ith the 
foregoing provision.

A retailer who thus reduces a price 
to meet a com petitor’s price as above 
defined shall not be deemed to have 
violated the provisions of th is section 
if such retailer im m editately notifies 
the nearest representative retail trade 
organization of such action and all 
facts pertinent thereto.

Fixes A dvertising Policy
All retailers shall comply with the 

following trade practices:
No retailer shall use advertising, 

w hether printed, radio, or display, or 
of any o ther nature, which is inac­
curate in any m aterial particular or 
m isrepresents m erchandise (including 
its use, trade-anark, grade, quality, 
quantity, size, origin, m aterial, content, 
preparation, o r  curative or therapeu­
tic effect), or credit term s, values, pol­
icies o r services; and no retailer shall 
use advertising a n d /o r selling m ethods 
which tend to deceive or mislead the 
customer.

No retailer shall use advertising 
which refers inaccurately in any m a­
terial particular to  any com petitor or 
his m erchandise, prices, values, credit 
term s, policies, o r services.

No retailer shall use advertising 
which inaccurately lays claim to a 
policy or continuing practice of gener­
ally underselling competitors.

No retailer shall secretly give any­
th ing  of value to the employe or agent 
of a custom er for the purpose of in­
fluencing a sale, or in furtherance of a 
sale render a bill or statem ent of ac­
count to  the employe, agent or custom ­
er which is inaccurate in any m aterial 
particular.

No retailer shall place obstacles in 
the way of the  purchase of a product 
which a consum er orders by brand 
name by urg ing  upon the consum er a 
substitute product in a m anner which 
disparages the product ordered.

No retailer shall purchase, sell or 
exchange any m erchandise m anufac­
tured under a code of fair competition 
which requires such m erchandise to 
bear an N R A  label, unless said m er­
chandise bears such label. Any retailer 
rightfully possessing the insignia of 
the N R A  who has in stock or p u r­
chases sim ilar m erchandise which has 
been m anufactured before the effective 
date of the code of fair competition 
requiring such m erchandise to bear an 
N R A  label m ay a ttach  thereto  the 
N R A  insignia.

Prison Made Goods
Pending the form ulation of a com­

pact or code between the several states 
of the United S tates to  insure the m an­
ufacture and sale of prison made goods 
on a fair competitive basis with goods 
not so produced, the following provi­
sions of th is section will be stayed for 
90 days or fu rther a t the  descretion of 
the adm inistrator:

W here any penal, reform atory  or 
correctional institution, either by sub­
scribing to  the code o r com pact here-l 
inbefore referred to, or by a binding 
agreem ent of any o ther nature, satis- 
es the adm inistrator that m erchandise 
produced in such institution or by the 
inm ates thereof will not be sold ex­
cept upon a fair competitive basis with 
sim ilar m erchandise not so produced,

the provisions of the following para­
graph shall not apply to  any m erchan­
dise produced in such m anner in the 
institutions covered by such agree­
m ent

Except as provided in the foregoing 
paragraph, no retailer shall knowingly 
buy or contract to  buy any m erchan­
dise produced in whole or in part in a 
penal, reform atory  or correctional in­
stitution. A fter M ay 31, 1934, no re ­
tailer shall knowingly sell or offer for 
sale such m erchandise. N othing in this 
section, however, shall affect contracts 
which the retailer does not have the 
option to  cancel, made w ith respect to 
such m erchandise before the approval 
of this code by the President of the 
United States.

Retail T rade A uthority
The retail trade authority  shall con­

sist of the adm inistrator o r his deputy, 
and th ree  m em bers appointed by the 
President of the United States, who 
shall advise and assist the adm inistra­
to r or his deputy. M em bers of the re­
tail trade authority  shall be members, 
w ithout vote, of the National Retail 
T rade council provided for hereinafter.

T he National Retail T rade Council 
shall consist of at least one, but not 
m ore than  three, representatives from 
each m ajor division of the retail trade 
presenting this code or hereinafter 
subscribing to it, as the adm inistrator 
shall designate.

A Business Man’s Philosophy
At a recent luncheon, a speaker sug­

gested that we ask ourselves what 
changes we would make if we were 
suddenly discharged from our present 
job, and were required to make good in 
an identical job elsewhere.

“W hy not imagine that you are out 
of a job right now?” he said. “W hen 
you go back to your office assum e that 
you are a new m an at your desk, and 
that you are replacing the man who left 
for lunch an hour before. W hat about 
the desk? The unfinished work on the 
desk? \ \  hat about the routine of your 
predecessor? W hat can you do that 
will make the company glad that you 
were hired?”

An executive of a corporation con­
fessed one day that he constantly asked 
himself what he would do if he unex­
pectedly found himself in competition 
with his own company. W hat changes 
in policy and product would he make, 
in o rder to get business for the new 
company and away from the old com­
pany.' By looking at his business from 
this point of view, the executive said 
that he was able to find the weak­
nesses in his organization, and correct 
them. W illiam  Feather.

Cotton Knit Goods Easier
T he sharp recession in cotton in the 

last ten  days has weakened prices 
slightly of knit goods made of the 
fiber. Spring underw ear has been un­
der pressure by buyers, but in m ost 
cases mills have refused the low bids. 
In a few instances a slight easing is 
reported on sizable orders. In  m en’s 
cheap half hose made in the South, 
prices have also worked lower. Chil­
dren’s cotton ribbed1 ho'siery has also 
yielded to pressure. Any rebound in 
cotton, however, would1 autom atically 
strengthen these prices.

M EN O F M ARK

C. H . Runciman, the Bean Jobber of 
Lowell

Carlton H. Runciman was born at 
Chelsea, Mich., Aug. 14, 1889. His 
father was born in this country, but 
his antecendents were Scotch His 
m other was also born in this country, 
but her antecedents were Irish. Such 
a union gave the subject of this sketch 
the greatest possible advantage any 
m an could have in the “wild, rude sea 
of life.”

Mr. Runciman graduated from the 
high school of Chelsea with high hon­
ors and spent the next year a t Big 
Rapids, taking and completing a com­
m ercial course at the Ferris Institute. 
T he two following years were spent 
in the normal school at Ypsilanti, 
where he graduated on the general 
course. Two years were then devoted 
to the superintendence of the public 
schools at Millington and three years 
to the same work at Grosse Isle. The 
following year was devoted to the high 
school of Saginaw. W est side. During

C. H. Runciman

that time he also taught classes in the 
Y.M.C.A.

Seventeen years ago he came to 
Lowell and purchased the elevator of 
the late Charles Jakeway In addition 
to  grinding feed and handling grain 
products he added purchasing depart­
m ents for beans and potatoes. In  this 
branch of his business he has been 
very successful, having established and 
maintained seven buying points in ad­
dition to Lowel— Moseley, Orleans, 
Belding, Clarksville, Elm, Conklin and 
Lake City. H e has recently formed a 
co-partnership with Lynes Baldwin, of 
Greenville, under the sytle of Runci­
man & Baldwin, and engaged in the 
handling if potatoes in car lots, with 
fifteen buying branches. So wide 'has 
been his experience and so extensive 
has become his operations that he is 
now conceded to  be the  leader in his 
line of business in. Michigan. T his 
condition has found expression in his 
election as President of the Michigan 
Bean Jobbers Association, which he 
has served in an executive capacity for 
four years. At the annual convention 
of the  National Bean Dealers Associ­

ation, held in Denver in July, he was 
elected President of that organization.

Mr. Runciman is President of the 
Lowell State Bank and served the city 
as President of the school board  six 
years. For several years he was trus- 
tte  of the  Congregational church of 
Lowell He is a 32nd' degree Mason and 
a member of the Shrine. H e  is also 
affiliated with the O dd Fellows of 
Lowell.

Mr. Runciman was m arried to Miss 
Gladys Needham, of Saginaw. They 
have one son, 18 years old. He is now 
in his second year at Olivet. They also 
have a daughter, Jane, 16 years old, 
who is a senior in the  Lowell high 
school.

Mr. Runciman belongs to the Cas­
cade Country Club, which carries with 
it an inclination to play golf whenever 
the occasion presents itself. H e likes 
to fish for brook trout and bass. He 
also owns a gun which he uses to good 
advantage during the hunting  season. 
Large in size and above th e  average 
in vitality, he is an outdoor man in all 
that the term  implies.

Mr. Runcim an a ttribu tes his success 
to  hard work, which, of course, is true, 
but lie also possesses a business in­
stinct of rem arkable keenness, which 
enables him  to pay the highest m arket 
price for the staples lie handles and 
m arket them at a profit, which may be 
small in percentage, but which is large 
in am ount, because of the enormous 
volume he has m oving at all times.

Mir. Runciman possesses great abil­
ity as an organizer and has the unusual 
quality which enables him to reach 
and gain the  attention, of big men in 
both official and m ercantile positions. 
A nother marked tra it is his absolute 
loyalty to and faith in his friends and 
the trade and association work which 
occupies so g reat a part of his life It 
is these sterling characteristics which 
enable him to make and hold many 
friends in the trade and in allied indus­
tries.

Mr. R uncim an’s extrem ely good na­
ture and boyish enjoym ent of life have 
made him hosts of friends, who have, 
no doubt, been a large factor in his 
success in life. Then, too, the disposi­
tion of the man who smiles is of the 
kind that tends to as well as deserves 
success.

Stores Buy Holiday Hardware
An active dem and for holiday m er­

chandise helped swell the total of busi­
ness handled b y ’ wholesale hardw are 
dealers during the week. T he call for 
Christm as goods was heavier than in 
the corresponding period last year, but 
jobbers said they had expected even 
more business than has developed. O r­
ders, they added, were fully 10 per 
cent, below early estim ates. T hey a t­
tribute the buying hesitation to  the fact 
that retail trade on seasonal goods de­
clined slightly. Christm as tree  lighting 
sets, tree stands and toys are the holi­
day items m ost in demand a t whole­
sale.

A new typew riter attachm ent in tro ­
duces inked ribbons between sheets, 
m aking one to  four copies w ithout car­
bon paper. Clean-cut, non-sm udging 
impressions are said to be produced.
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Some of the Penalties of Price-Fixing 
U nder the pressure of the national 

emergency, the m anufacturer and cer­
tain groups of retailers are engaged in 
driving a wide, dangerous canyon be­
tween their own interest and that of 
the consumer. They are like sailors 
try ing  to keep warm  by chopping up 
a life-boat to feed into the ship’s stove. 
T hey don’t seem to realize that they’re 
going to need that boat the next few 
years a little m ore than they ever 
needed it before; that national security 
depends on stronger, not weaker, 
bonds of confidence, between seller 
and buyer. T hey do not realize that 
the more nearly the buyer can be con­
vinced that the seller asks what Mr. 
Robert Updegraff has called the true 

Social Price”—the lowest price that 
can be quoted after a decent wage has 
been paid to  the people and to the cap­
ital employed in producing the goods— 
the readier that buyer will be to  take 
the reservations off his bankroll and 
buy humanly, freely.

Instead, they are at this m oment 
slowing up the acceptance of national 
codes aimed to pa3r labor decent wages 
for decent hours, and aimed to destroy 
child labor, and absolutely essential to 
recovery, by an a ttem pt to  nail prices 
high.

The w arring price-fixers who were 
w riting codes were shocked and con­
fused when the consum er’s advisory 
board woke up and said “W e don’t like 
price-fixing. W e can’t afford it.” They 
were nettled when sim ilar small voices 
came out of other wildernesses where 
the consum er—the “forgotten wom an” 
— is represented. They found them ­
selves in the paradoxical position of 
resenting an unm istakable expression 
of opinion from their own good cus- 
timers, who m ust be their best guides. 
And if they persist in their raid upon 
the individual Am erican income, they 
have no one but them selves to thank 
for a delay in the program  which is 
no more vital to their own business 
than a life-preserver to a man going 
down for the third time.

Gillette once lordly dictated the price 
at which the Am erican male m ight 
shave; forbade stropping and honing. 
Certain small m anufacturers decided 
that they m ight shave the consum er 
oftener for a little less; Gillette sued; 
lost; Gillette said “ You were right after 
all.” Victor dictated the price at which 
Mrs. John W . Legion m ight hear m u­
sic a t home; the retailer sued; the 
courts awarded the retailer upwards of 
one hundred and fifty thousand dollars 
for getting  music to  the consum er at 
the “social price.” Book publishers once 
set a figure at which Mr. and Mrs. 
Am erica m ight read a book; similar 
action had a similar result. Each mile­
stone on the trail of price-fixing a t­
tem pts, from mediaevil concessions to 
Capper and Kelly, has pointed tow ard 
monopoly, and has m arked a disservice 
to the consumer. And when a m anu­
facturer or a m erchant, who exists in 
the public service only, organizes in 
disservice, he m arches backward. This 
is a bad day and hour for a backward 
march.

W e hear a lot about “rugged indi­
vidualism,” and the fact that it m ust 
give way to  a new collectivism. No 
purer concept of rugged individualism 
was ever born than the principle of

fixing a non-social price. W e hear, 
too, a lot of bedtime stories about “jun ­
gle law.” I don’t know much about 
zoology, but I infer from that that the 
more earnest advocates of jungle law 
propose to  substitute for the clean law 
of business survival (the common law 
of our proud national grow th), a new 
order in which one m em ber is tied to 
a stake while the rest make a meal off 
him. T hat m em ber would be the con­
sumer, with, of course, any such m is­
guided loyalist as m ight choose to  cast 
in his lot with his customers.

Paul H ollister.

Price Policies of the Chain Store 
Large chain store system s operating 

over a wide territo ry  have one inher­
ent advantage over sm aller chains or 
independent retailers with respect to  
price competition, the Federal Trade 
Commission reports in its latest vol­
ume on chain store system s as made 
public today.

“The source of this advantage lies 
in the fact that such an organization is 
able to average the profit results ob­
tained from its stores in the num erous 
localities where it operates,” says the 
Commission.

If the store or stores of a large chain 
in a particular locality are faced with 
severe price cutting  and are operating 
at a loss, such loss, the Commission 
reports, may be offset by profits earned 
in its stores in other localities where 
competitive conditions are less severe.

For this reason, the large chain usu­
ally can hold out longer on the defen­
sive side of a protracted local price 
war, or, if it takes the offensive, can 
inflict g reater injury upon its competi­
tors with less harm  to itself.

In  its report, which is entitled “Chain 
Store Price Policies.” the Commission 
also brings out that some chains re­
quire each store to  produce individu­
ally the minimum rate of gross profit 
that it established for the chain as a 
whole. Such a policy, says the Com­
mission, insofar as it is adhered to, 
places a limit on the local price cut­
ting activities of a chain system ’s 
stores and thus denies the chain the 
competitive advantage which results 
from its power to  draw  upn the profits 
of some of its stores for the funds with 
which to wage a drastic price w ar in 
highly competitive localities.

By far the greater num ber of chains, 
however, indicate in their statem ents 
on price policy that they meet local 
competitive conditions as they arise.

“W e meet and beat it, and this ap ­
plies to all kinds of com petitors and all 
lines of m erchandise carried,” said an 
official of a candy chain, who was in­
terviewed.

Some chains profess to follow', but 
not to  initiate, price cuts. Each of two 
chains engaged in a competitive con­
flict m ay charge that the o ther is the 
aggressor.

D rastic competitive m ethods are il­
lustrated by an official of a variety 
chain who says, “ R ather than simply 
cut prices to meet competition we pre­
fer to  shoot specials into the town 
until the com petitor gives up his w ar­
fare.”

T he m ost im portant protection from 
the effects of direct price empetition, as 
revealed by statem ents of chain store 
system  officials interviewred, is the de­

velopment of their own private brands. 
Also, in m eeting competition, several 
chains say that at times they seek the 
co-operation of m anufacturers to  force 
com petitors to cease undesirable price 
cutting.

Importance of Negro Business Stressed 
By Secretary Roper

In  an address “The N egro’s O ppor­
tunity  and Responsibility in National 
Recovery” delivered by Secretary of 
Commerce Daniel C. Roper on Sept. 
23, the Secretary discussed the N egro’s 
progress in business and referred to 
the m any successful commercial ven­
tures directed by m em bers of this Race 
in larger urban communities.

“ N egro m erchants, operating retail 
stores in fifteen of our larger cities,” 
Mr. Roper stated, “are said to  thus 
serve about two million people. There 
are in these fifteen cities 5,700 retail 
stores with approxim ately 10,000 col­
ored proprietors and employes. The 
net sales of these retail stores have 
run as high in a given year as $27,000,- 
000. This appreciable expansion in 
business indicates the vast potentiali­
ties for future developm nets in this 
field. I feel that this feature in business 
for negroes should be stressed along 
with agricultural pursuits, dentistry, 
medicine, and such other industrial and 
professional lines as required for com­
plete service to  the race by represen­
tatives of the race, when, and if de­
sired by the Colored People.”

One of the m ost im portant objec­
tives to be attained in this regard, the 
Secretary stated, is the establishm ent 
of the Negro business man in his 
rightful place in our economic system, 
thus enabling him to operate his busi­
ness efficiently, multiply his resources 
and earnings, and expand his buying 
power to  such an extent that it will be 
of even greater help and influence upon 
himself and the economic life of the 
Country.

Only about 16 per cent, of the Negro 
population in 1930 were unable to read 
and write, it was pointed out, com­
pared with 95 per cent, sixty years pre­
viously, and 30.4 per cent, in 1910.

Definitions of Trade Terms Being 
Written Into Codes 

Many trade term s upon which 
neither business men nor w riters have 
been able in the past to  agree as to 
their definition are being defined in the 
Codes subm itted to the National R e­
covery Adm inistration. A num ber of 
term s in the field of m arketing had to 
be de.med by the Census Bureau in 
presenting the data from the Census 
of Distribution, while others which aie 
used ;n the Codes m ust now h?ve an 
agreed m eaning establishe 1 for the 
first time.

Business men have found when they 
meet in conference that they have dif­
ferent ideas as to  what some of the 
very commonly used term s mean, such 
words, for example, as “m arketing,” 
“distribution,” “wholesaler,” “over­
head,” “cost,” etc.

A lthough many of the codes contain 
some definitions, the codes for the 
wholesale and retail food and grocery 
trades will serve as an example of the 
extent to  which these agreem ents are 
establishing a legal and accepted m ean­
ing for trade term s. The first Article 
of each of these codes deals with defi­
nitions, giving the m eaning of fifteen 
term s used. T he trades found it nec­
essary to  define a “wholesale grocer,” 
“retail grocer,” an “outside salesm an,” 
“m aintenance employe,” “apprentice 
employe,” and eleven o ther terms.

I t m ay be found when all of the 
codes are compared with term s will 
have been defined differently by differ­
ent trade groups, but the definitions 
now being w ritten will serve to  crys- 
talize the m eaning of term s now loose­
ly used, and perm it an accurate defi­
nition.

Undergarment Orders Pile Up
Some headway has been made in 

catching up on orders for women’s 
lingeries and negligees, but deliveries 
generally continue to be delayed. Re­
ports indicate that this situation may 
be a m ajor factor with respect to hol­
iday shipmens. Current orders are re­
quiring three weeks o r more for ship­
m ent and, with holiday business piling 
up, greatly increased difficulty may be 
noted in deliveries next month. Prices 
are ruling notably firm in this m er­
chandise, in contrast to the  softness 
which has developed in other women’s 
apparel lines.

A short work-week doesn’t make for 
individual long-range success.

M. E. Davenport 
President.

BUSINESS EDUCATION
At the D A V E N P O R T -M cL A C H L A N  IN S T I­
T U T E  is of higher grade because this school is 
Chartered by the State as a Class A College with 
power to grant degrees.
College training for business is just as important 
as for any other profession. It is always a pleasure 
to give information regarding our courses.
Fall terms start September 5 and October 1.
DAVENPORT-McLACHLAN INSTITUTE
215 Sheldon Avenue, Grand Rapids, Michigan
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M O V E M E N T S O F M ERCH AN TS.

Edm ore—Sm ith B rothers succeed R. 
A. Bowersox in the <grocery business.

Lakeview— Leonard Kling succeeds 
Peter Peterson in the grocery business.

Zeeland — The Grandview Poultry  
Farm , Inc., has increased its capital 
stock from $10,000 to $15,000.

Dowagiac—T he Rudy Acceptance 
Corporation has changed its name to 
the Furnace Finance Corporation.

D etroit— L. W . W alser, Inc., 29 Cad­
illac Square, haberdasher, has decreased 
its capital stock from $15,000 to  $5,000.

Jackson1—The Corwin Lum ber Co., 
has changed its ¡capital stock from 
$100,000 to 10,000 shares no par value.

Jackson—T he Jackson (Storage & 
T rucking  Co., 531 Liberty street, has 
decreased its capital stock from $75,000 
to $50,000.

D etroit—T he Peninsular Cigar Co., 
5031 Grandy avenue, has decreased ith 
capital stock from $100,000 to 1,000 
shares at $1 a share.

D etroit—The F ort Dearborn B rew ­
ing Corporationi, 1109 Lafayette Bldg., 
has increased its capital stock from 
$1,000,000 to $6,225,250.

Ferndale— Bell’s Dairy, Inc., 481 
E ast Nine Mile Road, has been incor­
porated with a capital stock of $5,000, 
all subscribed and paid in.

Lowell—The H oyt Lum ber Co. has 
changed its name to  the Lowell L um ­
ber & Supply Co. and decreased its 
capitalization, from $24,000 to $20,000.

M uskegon— Ralph J. Bush, aged 71, 
a resident of th is place 70 years and 
engaged in the hardw are business here 
for 52 years, died Oct. 23, following a 
lingering illness.

D etroit— Reichle Sons Co., 145 E ast 
E lizabeth street, has been organized to 
deal in holtel and restauran t fixtures 
with a capital stock of $5,100, all sub­
scribed and paid in.

D etroit— Schm itt & Berlinger, Inc., 
15809 E ast W arren  avenue, hardware, 
plum bing, etc., has been incorporated 
with a capital stock of $5,000. all sub­
scribed and paid in.

D etroit— The Industrial Textile Co., 
1443 R ivard street, dealer in wiping 
cloths, m ill ends, etc., has been incor­
porated with a capital stock of $10,000, 
all subscribed and paid in.

Lowell— In celebration of his forty- 
first year in business here, A. L. Coons, 
dealer in clothing for men, shoes, etc., 
is conducting a special sale which is 
a ttracting  m any customers.

D etroit—T he Farm ers Independent 
Cream ery Co.. 807 H am m ond Bldg., 
has been organized with a capital stock 
of $75,000. of which $10,500 has been 
subsribed and $10,000 paid in.

Lowell—T he Price-R ite H ardw are, 
established about three m onths ago, 
has already' outgrow n its quarters and 
removed to the Xegonce Bldg., where 
much additional floor space has been 
secured.

D etro it — T he Ideal Tobacco & 
Candy Co., 2416 M arket street, has 
been organized with a  apital stock of 
$25,000 comm on and 1,000 shares a t 
$10 a share, $21,000 being subscribed 
and $3,000 paid in.

D etroit — M idstate Produce, Inc., 
2001 Burlingam e avenue, has been o r­

ganized to deal in produce, own w are­
houses, etc., with a capital stock of 
600 shares a t $100 a share, $60,000 be­
ing subscribed and paid in.

Lansing—T he Simons Dry Goods 
Co., 104 South W ashington avenue, has 
been closed and its assets are under 
the supervision of the United States 
district court. E. A. Sump. 819 E ast 
Kalam azoo street, is receiver.

D etroit—L. Schiappacasse & Co., 
322 W oodw ard avenue, dealer in fruits 
and vegetables, has merged the  busi­
ness into a stock com pany doing a re ­
tail and wholesale business with a cap­
ital stock of $10,000, all subscribed' and 
paid in.

D etroit—M ax Fishstein, dealer in 
general m erchandise a t 6490 Russell 
street, has m erged the business into a 
stock company under the style o f F ish­
stein & Co., with a capital stock of 
$15,000, $1,500 being subscribed and 
paid in.

D etroit—Grieve & Benson, Inc., 1145 
Griswold street, has been organized to 
deal in liquor and beverages with a 
capital stock o f 500 shares a t $100 a 
share and 100,000 shares at $1 a share. 
$108,000 being subscribed and $10,000 
paid in.

T raverse City—T he Michigan Ba­
keries. of this place, entertained its re ­
tail grocer custom ers of Petoskey, H a r­
bor Springs, Charlevoix and o ther c it­
ies of N orthern Michigan with a din­
ner at the Park Place hotel and an 
inspection of its new baking plant, just 
opened.

Sturgis — The Aulsbrook, Jones, 
Grobhiser Corporation, dealer in fur 
niture and household goods, has m erg ­
ed the business into a stock company 
under the style of the Sturgis-Auls- 
brook-Jones Corporation, with a cap­
ital stock of $75,000, all subscribed and 
$30,000 paid in.

Ingalls— Fire destroyed the Ingalls 
hotel, one of the county’s hosteleries 
for the past half century. The fire also 
destroyed a feed warehouse, owned by 
H arm on M. Clawson, dealer in general 
m erchandise, whose property  adjoins 
the hotel. T otal dam age caused by the 
fire is estim ated to be in excess of 
$15,000, partially covered by insurance.

D etroit— Frank W ood has been 
made m anager of the fourth floor de­
partm ent of R. H. Fvfe & Co., hand­
ling the higher priced lines of wom en’s 
shoes. He w as form erly assistant to 
W illiarn Adams, who had general 
charge of the wom en’s departm ents, 
and will remain in charge of ithe th ird  
floor deparm ent. W ood is also well 
known as a styde creator.

Ishpem ing—Simons brothers, whole­
salers of tobacco, candy, notions, etc., 
have opened: branch store at Houghton, 
under th e  m anagem ent of A. B. 
Schütz. T he building which will house 
the stock has not yet been decided upon 
but the trade •will be  served from a 
traveling w arehouse in the shape of a 
new truck  especially built, which car­
ries a com plete line of m erchandise. 
T his is the second branch store  to  be 
opened by Simons Brothers. The first 
one was established in M arquette.

F lin t—T he Dailey B rewing Co. 
plans to  sta rt production within the 
next ten days, according to E .C  Dailey,

president. I t  will afford initial employ­
m ent to seventy persons. All electrical 
equipment, refrigeration, steam and 
boiler facilities are in place and tested 
and final work on the installation of the 
brew kettle is being completed. The 
company' has received both its state 
and Federal permits. The plant will 
have a capacity of 180,000 barrels an- 
really, Mr. Dailey declares and adds 
that arrangem ents for sales outlets 
throughout the state have been com­
pleted’, some of the larger distributors 
ha rin g  from five to eight counties in 
their territories.

Ishpem ing—Simons Bros-, whole­
salers of candy, tobaccos and notions, 
have completed arrangem ents for the 
establishm ent of a  warehouse in 
Houghton, with A. B. Schütz in 
charge. This will serve Houghton, 
Baraga. Keneenaw and Ontonagon 
counties, part of which is now being 
served by the Ishpem ing branch. The 
hrm already has a branch in M arquette 
with Harold Simons in charge. Clay­
ton Simons looks after the Ishpem ing 
business, with Charles Simons, founder 
of the firm, supervising the business. 
The partnership agreement in the new 
branch in the copper country' consists 
of Charles, Clayton and Harold Si­
mons and A  B. Schütz.

Manufacturing Matters
D etroit — W eldex, Inc., 9666 Bast 

Jefferson avenue, has been organized to 
m anufacture and sell electric welding 
machinery, with a capital stock of $50.- 
000, $1,000 being subscribed and paid 
in.

D etroit—The Douglass Novelty Co., 
Inc., 230 E ast Grand River avenue, has 
been organized to manufacture and dis­
tribute novelties, with a capital stock 
of $25,000, $17,510 being subscribed 
and $2,510 paid in.

D etroit—T he Hack Shoe Co., 28 
W est Adams street, m anufacturer and 
dealer in leather and shoes, has been 
incorporated with a capital stock of 
$25,000. $6,000 of which has been sub­
scribed and paid in.
.D etroit—The Detroit Automotive De­
velopment Co., 1500 Penobscot Bldg., 
has been organized to m anufacture au ­
tomotive engines and auto accessories, 
with a capital stock of $1,000. all sub­
scribed and paid in.

Lake Odessa Loses Prominent Citizen
W illiam H . M cCartney, 70, form er 

president of Lake Odessa and long 
vice-president of Lake Odessa State 
Savings Bank, died from pneumonia 
Tuesday.

Quiet and unassum ing, yet ever play­
ing a leading role in the activities of 
the community, Mr. M cCartney, p ro­
prietor of a general store here, had 
found himself prom inent in spite of 
his efforts to  be unassertive.

H e moved to  Lake Odessa in 1889, 
less than  a  year after it became a vil­
lage. H e immediately started his gen­
eral store and had been engaged in  this 
activity ever since. H e started in p a rt­
nership w ith his brother, Hail, who 
died in 1908.

Mr. M cCartney was always ready to 
serve his community, working quietly 
but effectively. H e was village presi­
dent when the w ater works system  was

installed some thirty-five years ago and 
had served several term s as council­
man. H e had served on the school 
board more than th irty  years.

For tw enty  years he had been vice 
president of the Lake O dessa State 
Savings Bank of which a son, W illiam, 
is cashier and a daughter, Grace, is 
assistant cashier. Mr. M cCartney was 
a charter m em ber of the local fire de­
partm ent and the oldest member. He 
was one of three officials in Ionia coun­
ty acting  as Federal seed loan agents 
and was a m em ber of the  Lake Odessa 
Commercial club.

Surviving are four children, William 
C., Alice, Grace and A rthur, all of Lake 
Odessa. Funeral services will be held 
a t 2 p.m. T hursday  a t the Methodist 
church, with burial in Lakeside ceme­
tery.

D istrict M eetings of Michigan Retail 
D ry Goods Association

W e have held three of the five of 
our series of autum n district meetings. 
The program s have been unusually 
profitable. Charles E. Boyd, of Detroit, 
and Tom  P itketh ly  and the m en from 
the State Board have pu t on schools 
of instruction a t Saginaw, G rand R ap­
ids and D etroit which were of very 
great value to those present.

These m eetings were held one week 
apart. T he next one will be  a t the 
Post T avern in Battle Creek on T hurs­
day, Oct. 26 at 6 o’clock. Just had a 
telephone conversation w ith Joe Grant. 
He says the cost of the dinner will be 
less than $1.

W e should have a hundred persons 
present a t the Battle Creek meeting 
T hursday and also one hundred  at Port 
Huron, Hotel H arrington, Nov. 2. Get 
it into your m ind that these meetings 
are for business, not entertainm ent.

The roads leading into any of our 
Michigan cities are concrete. There is 
no reason w hy m em bers living from 
fifty to  100 miles away cannot attend 
and be in their own beds soon after 
midnight.

T he principal speaker a t Battle 
Creek will be H on. W m . F. O ’Meara, 
F irst A ssistant to M r. M ogan, the Di­
rector of the S tate Board of T ax  Ad­
m inistration. T he principal speaker at 
P o rt H uron will be H on. C. E. Luzon, 
of Detroit,, also an assistant to  Mr. 
Mogan. A t B attle Creek Mr. O ’Meara 
will be followed by H . N. Duff, of 
Lansing, Secretary of the Lansing 
M erchants Association. A t P o rt H u­
ron, Mr. Luzon will be followed by 
Charley Boyd, of D etroit.

You cannot afford to  rem ain away 
from these m eetings. T he problems 
pertaining to  the code, cotton tax, sales 
tax  and curren t m erchandising prob­
lems are live subjects. T he code may 
be signed m ost any tim e and th a t will 
add interest to  our meetings.

Please do not expect the headquar­
ter’s office to  spend m oney on 3c 
stam ps when an announcem ent in the 
bulletin ought to  serve the purpose. 
W e are confining th is bulletin to  the 
subject of the M eetings so that your 
minds will center on your duty to  be 
present. Jason  E. Ham m ond.

Mgr. Mich. Retail D ry  Goods Ass’n.

The praises of others m ay be of use 
in teaching us not w hat we are but 
what we ought to  be.
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Essential Features of the Grocery 
Staples

The M aster Code— President Roose­
velt signed a greatly  revised schedule 
Monday. Confusion at N R A  regarding 
the size of stores and towns exem pted 
from the retail code was described by 
officials Tuesday as having been due 
to  their haste to get the code to  the 
public.

A form al statem ent by A dm inistra­
to r Johnson said in the first paragraph: 
“The President has by executive order 
exem pted local retail stores employing 
fewer than  five perons.” In  another 
place in the statem ent Johnson said: 
“The President exem pted local retail 
stores em ploying less than five persons 
in town of 2,500 or less.”

H ours later the tex t of the P resi­
dent’s order was made public. I t  ex­
empted “employers engaged only lo­
cally in, retail trade o r in local service 
industries who do not employ more 
than five persons and w ho are located 
in towns of less than  2,500 (according 
to the 1930 census) which are not in 
the immediate trade area or a city of 
larger population.”

The latter, of course, is the official 
ruling.

Sugar — Local jobbers hold cane 
granulated a t 5.20 and beet g ranu­
lated at 5c.

Canned Fruits—‘California fruits are 
ra ther dull, so far as new com m itm ents 
are concerned; Considerable firmness 
lias developed on the Coast in the 
cheaper grades, such as water and pie 
fruits, as stocks are reported  in short 
supply.

Canned Vegetables— For the present 
canned vegetables are not doing any­
thing. New com m itm ents are not be­
ing made and some difficulty is being 
experienced with shipm ents made on 
old contracts. T his is undoubtedly a 
testing period for (he NRA, and  it need 
not be stressed that some of the first 
reactions are unfavorable. T his is not 
to say that the movem ent is to be put 
down as a failure, o r  th a t some great 
catastrophe awaits the nation. T he 
surprise would be if such a vast m ove­
ment did not face such obstacles. A dd­
ed to  the slump generally, there are the 
strikes which hurt d istributors directly 
and indirectly.

Canned Fish—C anned fish showrs no 
particular Change, except the recent 
advances in Japanese crabm eat, putting 
fancy halves back ti $2, N. Y. As 
th is is the off season for crabm eat, tuna 
fish and salmon, there is not much 
trade interest in them just now.

Dried Fruits—T he m arket shows lit­
tle change here. As trading has been 
on a replacem ent basis for some time 
the reaction that has taken place in 
o ther lines doesn’t seem to  be so severe 
in fruits. Stocks in retailers hands are 
not heavy and jobbers stocks have not 
accumulated to such an extent as to be 
burdensom e. T he spot m arket has 
been supported by a firm and advanc­
ing Coast m arket. Difficulties have 
arisen over the strike of the truckm en, 
m aking it difficult for jobbers to  get 
their stocks m oving to their w are­
houses. The present uncertainty may 
b rin g  about a tem porary narrow ing of 
demand', but the conditions are favor­
able for resum ption of steady, if un­
spectacular, trading when the outlook

is a little m ore settled. R eports from 
the Coast still show a good statistical 
position there. F igs of good quality 
are very short in first hands and there 
has been ra ther an active demand on 
the spot for them, too. A pricots and 
peaches are p re tty  nearly out of grow ­
ers’ hands and with California prunes 
have shown continued firmness. N orth ­
west Italian prunes have been streng th­
ening on news of a short production 
and considerable rain damage.

Nuts— The m arket continues to re­
flect the caution which seems to be evi­
dent on all hands, while prevailing busi­
ness uncertainties exist. The drive to 
find foreign outlets for California wal­
n u ts  is m eeting w ith  considerable suc­
cess as is evidenced' by  reports from 
Germany. Sellers here feel that the m ar­
ket can very well take a turn for the 
bette r when the present lull, which 
seems to  have extended to all lines as 
well as nuts, passes. Brazils have 
show n to the best advantage so far 
benefitting by the low prices and  lim­
ited stocks available. T he shelled nut 
business has been routine. Stocks on 
the spot are small, but the demand is 
so narrow  that prices drag along w ith­
out much change and hang around' a 
replacem ent level.

Rice—T he m arket in the South is 
now definitely on a higher basis, as the 
mills are operating under license and 
parity  prices will apply on their rough 
rice com m itm ents in the future. At 
present, the mills are beginning to feel 
the  first stimulus o f the recovery pro­
gram  as increased enquiries have been 
received for rice both for prom pt and 
deferred shipm ent. Since millers still 
have rice to  sell at prices considerably 
lower than those which will apply as a 
result of parity later, the trade shows a 
disposition to cover later requirem ents 
a t the prevailing advantageous levels. 
Enquiries for late O ctober and Nov­
ember delivery have increased.

Review of the Produce Market
A lligator Pears— 19c each.
Apples—W olf P'Ver, 50 @ 75c per 

bu.; Shiawasse, 75 @ 80c per bu. 
Snows, 90c for No. 1; 20 oz. Pippin, 
85c. Fall varieties generally, 75 @ 
$1.25 per bu.

A rtichokes— Calif., 80c per doz., 4 
doz. in box.

Bananas—6 @ 6%c per lb.
Beet Greens—50c for 10 lb. basket.
Beets—20c per dozen bunches or 65c 

per bu.
Brussels Sprouts — California, 17c 

per qt.
B utter—Jobbers hold plain wrapped 

cream ery prin ts a t 23j^c and tub bu t­
ter at 22^2 c. The newly formed cor­
poration, known as the D airy M arket­
ing Corporation, is expected to  func­
tion T hursday of this week. However, 
dealers have been fed on Governm ent 
gossip for so long that the final Gov­
ernm ent move fails to  encourage senti­
m ent. B utter supply apparently  is too 
plentiful and m eans of distribution, 
so much so th at it is ra ther difficult to 
rally th e  situation. H andlers of bu tter 
appear to  have steeled themselves 
against the m uch talked about m arket 
bugaboo and now operate in a m an­
ner which clearly stresses the fact they 
w ant to  know  m ore about Governm ent 
remedies.

W hile many in the trade claim to 
know the intention of the newly form ­
ed corporation concerning disposition 
of Governm ent purchases, all that real­
ly is known comprises features unat­
tractive to  dealers who make a prac­
tice of recognizing soi#id m arket fun­
damentals. Some operators supposedly 
on the inside claim the Government 
will purchase heavily if necessary, 
som ewhat in excess of the mentioned 
9,000,000 pounds m onthly. On balance, 
therefore, everybody continues to  guess 
and until the Governm ent program  en­
ters a working state  little or nothing is 
to  be expected. T he whole picture is 
muddled.

Cabbage— 75c per bushel.
C arrots—20c per dozen bunches or 

65c per bu.
Cauliflower—90c per flat, 8 to  10.
Celery—20@40c per dozen bunches.
Cocoanuts—90c per doz. or $5.50 per 

bag.
C ranberries— Cape Cod, $2.25 per 25 

lb. box.
Cucumbers— No. 1 hothouse, $1 per 

dozen.
Dried Beans —  M ichigan Jobbers 

pay as follows for hand picked at ship-
ping stations:
C. H . Pea from farm er_________ $2.50
Light Red Kidney from farmer__ 3.75
Dark Red Kidney from  farm er_3.50
Light C ranberry________________4.50

E ggs—Jobbers pay 12c per ib. for 
m ixed eggs and 13c per lb. for heavy 
white eggs. They sell as follows:
Fancy, fresh white_______________ 29c
Candied, fresh ----------------------------25c
Candled, p u l le ts _____  __________ 17c
Storage eggs are held as follows:
Candled. X ______________________ 17c
Storage, X X  ____________________ 20c
Checks ___________________________17c
W bile there has been a pleasing m ove­
m ent of storage eggs and while the 
supply of fresh stock is at a  minimum, 
the rapidy advancing season neverthe­
less tem pers sentim ent because of the 
excess in visible stocks comparatively. 
There is no rush to sell at present, but 
the continued sw itching of positions 
clearly stresses underlying nervous­
ness. W eather conditions to  the close 
of the year will undoubtedly have a 
great deal to do with price and trade 
movem ent. Severe w eather would help 
m aterially.

Grapes— W ordens and N iagaras,
$1.20 per dozen for 5 lb. baskets; Dela­
wares, $1.75; 40c for bu.; Califor- 
nias, $1.65 per box for Tokays.

Grape F ru it—Texas and Florida are 
held as follows:
6 4 --------------------------------------------- $3.50
70 _______________________________3.50
80 -----------------------------------------------3.50
9 6 ----------------------------------------------- 3.50

Green Beans — $2.50 per bu. for 
Florida grown.

Green Onions— Hom e grown, 25c 
per dozen.

Green Peas — $3.75 per ham per for 
Southern grown.

Green Peppers— 10c per doz.
H oney— Combs, 5 @ 6c per lb.; 

strained, 5 lb. tins, $4.50 per doz.: 60 
lb. cans, 8c per lb.

H ubbard Squash'—2c per lb. Table 
Queen are the same.

H oney Dew Melons—$2.25 per crate.
Lettuce — In good demand on the 

following basis:

5

Im perial Valley, 6s, per crate___ $3.00
Im perial Valley, 4s and 5s, c ra te . .  3.25
Leaf, hot house_________________  .35

Lemons—T he price is as follows:
360 Sunkist_____________________ $7.00
300 Sunkist______________________ 7.00
360 Red Ball____________________ 6.00
300 Red Ball________   6.00

M ushrooms—32c per one lb carton. 
Onions— Hom e grown, 75c per bu. 

for Yellow and $1 for W hite.
O ranges— Fancy Sunkist California 

Valencies are now sold as follows:
126 ______ _
176 ______  .
200 _______
216 __________
252 ______
288 _________
324 ____
Red Ball, 50c per box less.

Parsley—30c per dozen.
Potatoes— 75c per bu.; Idahos, $2.25 

per 100 lb. bag.
Poultry—W ilson & Company pay as

follow s:
H eavy fo w ls____________________ J0c
Light F o w ls____________________  7C
D u c k s ________________________  gc
Turkeys ________________
Geese ____________________  j c

Quinces—$1.25 per bu.
Radishes— 12c per doz. bunches. 
Spinach — 75c per bushel for home 

grown.
Sweet Potatoes — Virginia, $1 per 

bu. or $2.50 per bbl.
Tom atoes—90c per 8 lb. basket for 

home grown hot house.
T urnips—25c per doz.; 65c per bu. 
Veal Calves — W ilson & Company 

pay as follows:
Fancy --------------------------------- 6 @7y2c
Good -----------------------------------5@6c

Vegetable O ysters—30 per doz.
W ax Beans — Hom e grown hot 

house, $1.25 per 10 lb. basket.*

Thirty-Three New Readers of the 
Tradesman

T he following new subscribers have 
been received during the past week: 

John F. Beaterthead, Unionville 
George Prim e, Unionville 
F. D. McDaniels, D etroit 
C. L. Squier, Ovid 
Orvil H . Mast, Sebewaing 
M. Gordon M orris, Bay P o rt 
Chas. Kinde, Bay Port 
W illard Gifford, Caseville 
Ralph Farm er, Caseville 
Ellison & Son, Kinde 
Joseph Majestic, Kinde
S. K. W allace, P o rt Austin 
E. W . Lewis & Co, P o rt Austin 
Lawrence Yaroch, P o rt Austin 
Stafford Company, P ort Hope 
George Hubbard, P o rt Hope
A. R. M eredith, Caro 
J. A. G erhart, Bad Axe 
Thom as B. Jackson, Bad Axe 
Geo. C. B arton, Bad Axe
B. T. T ripp & Son, Bad Axe 
Amos Lowe, Ubly
J. H. Jaroch, Ubly 
E. L. Dunlap, U bly 
Ruth Co-operative Co., Ruth 
W esley Smith, H arbor Beach 
John A. Feick, H arbor Beach 
John Etzel, H arbor Beach 
Theodore L. Engel, H arbor Beach 
W . J. Potts, Forestville 
E. J. W ahlo, Minden City 
M. J. Yoke, Deckerville 
John I. Miller, Carsonville
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MUTUAL FIRE INSURANCE
Prevent Big Fires and Decrease 

Losses
W e could m aterially reduce Am eri­

ca’s fire w aste if we could stop the big 
fires, said a lire prevention expert re­
cently. T o  support this contention he 
referred to  the fire chief’s report of a 
large eastern city for the year 1932. A 
sum m ary showed th at the fires causing 
damage of SI0,000 or more comprised 
only 0.4 per cent, of the total num ber 
that year, but the}' resulted in 70 per 
cent, of the loss.

Fortunate ly  m ost big fires were 
small ones first. T he im portant p rob­
lem is to detect and control these fires 
in their incipient stage. If  they can 
be prevented from reaching large pro­
portions, fire losses can be greatly  cur­
tailed.

Science and invention have made 
notable strides in providing equipment 
to  hold down these losses. Forem ost, 
perhaps, are the system s of autom atic 
fire alarm  which m ay be purchased to 
stand guard over property. Such sys­
tem s often consist of heat-sensitive 
wires installed in the ceilings. W hen 
the tem perature in the space beneath 
reaches a certain degree of heat, a cir­
cuit is closed and a signal flashed to 
the central office of the company han­
dling the service. In o ther systems, 
sprinklers operate an alarm  and sum ­
mon the company agent to shut off 
the w ater if necessary. A m essage is 
then relayed to fire headquarters so 
th at the apparatus starts on its way 
alm ost immediately after the wire is 
actuated by the rising tem perature. At 
the same time, an alarm  rings on the 
premises. Usually the fire will be 
caught in its earliest stage and extin­
guished jvith little trouble or damage.

A nother im portant phase of detect­
ing and controlling fires is adequate 
watchm an service. O ften the only 
guard left at a factory after closing 
tim e is a lame old m an who would be 
unable to  cope with any em ergency 
that m ight arise. Quite in contrast 
with this picture is the plant w ith a 
watchm an in good physical condition, 
possessing sufficient intelligence to  un­
derstand w hat is expected of him  and 
trained to  respond quickly and correct­
ly when the need for action presents 
itself. H e should be required to  re ­
port by wire once every hour to  a su­
pervising agency, which wall remove 
the possibility of duties being shirked. 
T his will also guard him against unde­
tected injury or holdup, as the agency 
will send a m an to  investigate if he 
fails to report on time. I t is essential 
that he be instructed in the quickest 
m ethod of sending in a fire alarm  and 
how to use the emergency equipm ent 
of extinguishers to hold the flames in 
check. T he services of such a m an and 
an autom atic fire alarm  installation 
give the m ost complete protection, as 
a fire m ight be ignited in one part of 
a factory while the w atchm an was 
inspecting another section.

Even in the short tim e required for 
apparatus to  reach a fire a fte r an au to­
matic alarm  has functioned, the flames 
m ay spread considerably in certain 
types of fires unless some m eans of re ­
tard ing  them  is provided. Invention’s 
answer to  this need is the autom atic

sprinkler which, like the autom atic 
alarm, is quickly actuated by rising 
heat and sends a heavy spray of w ater 
upon the very beginning of the fire. 
O ften this extinquishes the flames be­
fore the firemen arrive. In  o ther in­
stances the fire^is cooled and retarded 
so that the men find an easy task to 
be done.

Portable extinguishers for the use of 
employes and w atchm en are valuable 
additions to  the fire-fighting equip­
m ent. Large factories should have 
extra-size extinguishers m ounted on 
wheels and ready for instant service in 
any section. S trategic points in many 
plants are equipped with hose lines a t­
tached to a w ater supply with adequate 
pressure. Em ployes as well as w atch­
men should be instructed in the best 
m ethods of com bating a fire and 
should practice frequently to gain 
speed and efficiency.

If correctly constructed, buildings 
them selves will aid in checking fire. 
Large buildings, especially, often pro­
vide easy avenues for the spread of 
flames from one section to another.
\  ertical openings up which fire will 
roar as in the flue of a chim ney are 
extrem ely hazardous to both life and 
property ; in view of this it is im por­
tant that stair wells, elevator shafts 
and all sim ilar openings between floors 
be enclosed. I t is likewise essential 
that the floor space of buildings be lim ­
ited; that is, a large-area building 
should be subdivided by fire walls to 
re tard  the possible spread of flames— 
large open spaces perm it fire to gain 
headway quickly. T he heating plant 
and all hazardous processes should be 
cut off from the rem ainder of the struc­
ture by strong  walls and the only open­
ings should be equipped with self-en­
closing fire doors. I t  is still better to 
house them  in entirely separate build­
ings.

A t the beginning of this article, ref­
erence to  a fire chief’s report indicated 
th at less than one per cent of the fires 
in this city—the large fires—caused al­
m ost three-fourths of the losses. I t  is 
also said that 43 per cent, of the busi­
ness houses that burn do not reopen. 
H ere is a challenge th at American in­
dustry  cannot afford to  sidestep. T he 
way has been pointed out: T o  cut 
down fire losses, cut out big fires.

Corporations Wound Up 
T he following Michigan corporations 

have recently filed notices of dissolu­
tion with the Secretary of S tate: 

N orthw estern Realty Co., Detroit. 
Garden Bowling Co., Detroit. 
P rodcraft Incorporated, Detroit. 
K earsage Store Co., H oughton 

County.
W illiam  M iller H ardw are Co., M an­

istee.
T asty  Line, Inc., Detroit.
City Glass Co., Detroit.
W est W ind Corp, Detroit.
N orth  S tate P roperties Corp., Ann 

Arbor.
Norfolk Corporation, Detroit.
General E xchange Corp., Detroit. 
Law yers T itle and Service Co., De­

troit.
C hris-C raft Corp., Algonac.
T ennant & H oyt Co., Detroit.
Cadillac D rug  Co., Detroit.
M ichigan G rocer Co., Detroit. 
Refrigeration, Inc., Detroit.

Farm ington M otor Sales, Farm ing- 
ton.

N ew ell-Johnston, Inc., Lansing.
Battle Creek A uto Body Co., Battle 

Creek.
Reading Robe & Tanning Co., Read­

ing.
T rem per Corporation, Detroit.
D oster Bond & Share Co., Benton 

H arbor.
Sym phony Park Hom e Site Co., De­

troit.
E. H. W ard & Co., Lansing.
Continental D rug Co., Inc., Detroit.

For the Man who Goes Fishing
Both the commercial company which 

has thousands of dollars tied up in 
marine equipm ent and the individual 
business man who goes fishing for re­
creation should be interested in one of 
the latest developm ents in the use of 
latex (natural rubber). W ith latex as 
its chief constituent, a liquid has been 
developed for treating  fish nets and 
fishing lines to  waterproof them and 
stop all m arine grow th. The substance 
does not wash out, it is said, and under 
practical test, nets and lines so treated 
show a substantially longer life. It 
can be applied either in a factory or at 
home.

A nother item which may soon come 
on the m arket as the result of recent 
technical development should also in­
terest the man who goes fishing. This 
is a real, hermetically-sealed beer can. 
N ot the old-fashioned “grow ler” 
which used to be brought in from the 
corner saloon. But a can which com­
pletely protects its contents, and must 
be opened with special beer can opener.

I t is said, by the way, that it will be 
just as easy to use this opener as it is 
to  take the cap off a bottle. The new 
beer cans will have a lining like that 
which is on the inside of barrels, to 
preserve the flavor. In  other words, 
they are really m iniature kegs.

A Yard of Lures

I like to  s it  o u t in m y y a rd  
I tru ly  do

W here sh ru b  a n d  tre e  a r is e  to g u a rd  
T h is  rendezvous

N or w ill a  b lade of te n d e r  g ra s s  
T h ere  ev e r  le t a  fo o ts te p  pass 

W ith o u t firs t g re e tin g  you.

I like to  s i t  o u t in  m y  y a rd  
A t daw n  — as  dew

W ith  jew elled  pen w rite s  on the  sw ard  
A b ille t-doux  

U ntil th is  lit t le  fa iry lan d  
T h a t w as e n p la n ted  by y o u r h an d  

Does te th e r  r a th e r  you.

I love to  s i t  o u t in m y y a rd  
T he m o rn in g  th ro u g h  

Still w a tch in g  flow ers all w o rk in g  hard  
To bloom an ew  

T he C h ina  a s te rs , h a rd y  phlox 
Sw eet W illiam  a n d  th e  hollyhocks 

of v a ried  hue.

1 like to s it  o u t in  m y  y a rd  
T h e re  p eerin g  th ro u g h  

T he little  v is ta s  w hich  re g a rd  
Y our p leasu re  too

W ith  h a w th o rn e , a sh , c a ta lp a , la rch  
And po p la r ta ll to  lead  th e  m arch  

la k e  la n c e rs  in rev iew .
C h arle s  A. H eath .

Use of synthetic resins as glues for 
the plywood industry is made com m er­
cially practical by a new emulsion of 
phenolic resin in water. T he new glue 
is said to  be stronger than the wood 
itself under m oisture or heat, to  be un­
affected by bacteria, to  make possible 
use of compound lum ber in outdoor 
construction.

T hrift is better than  an annuity.

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

w ith any standard stock policies that 
you are buying

No interruption in dividend payments 
to policy holders since organization

Michigan Bankers and Merchants Mutual Fire Insurance Co. 
of Fremont, Michigan

W I L L I A M  N. S E N F ,  S e c r e t a r y - T r e a s u r e r

------------------------------ mm „mm.,_____n . . . .. _  .._ i jjj ^

| F A C T S W O RTH  C O N SID E R IN G  !
I 1909----------------- ----------- 1933 j
\ 24 YEARS j
|  W ithout an assessment. *
I un in terrup ted  d iv idends to  policy-holders. j
j O f p rom pt paym ent of p roperly  ad ju sted  losses. |

f THE GRAND RAPIDS M ERCHANTS ! 
I MUTUAL FIRE INSURANCE COMPANY j
. affiliated with I
|  T H E  M IC H IG A N  R E T A IL  DRY G O O D S A SSO C IA TIO N  j 
J 320 H ousem an Building G ran d  R apids, M ichigan j
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SECURITY— plus

T H E  N A TIO N A L BANK OF GRAND 
RAPIDS is a new bank—strong, sound and 
“liquid”. It has the added advantage of con­
servative, experienced management and a part­
nership arrangement with the United States 
Government.

It is not merely a safe depositary for money but 
is prepared to make such loans for the advance­
ment of business and industry in this community 
as come within the scope of good banking prac­
tice.

T H E  N A TIO N A L BANK OF GRAND 
RAPIDS is an integral part of the financial 
structure of Western Michigan. It offers every 
financial advantage for your convenience.

G r a n d  r a p  i d s

T h e  N a t i o n a l  b a n k
o f
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M AIN R E T A IL  PR O BLEM
Because of the complicated character 

of large-scale m erchandising, it is per­
haps natural for retailers to  lean to ­
ward detail ra ther than tow ard m ajor 
problem s and to  emphasize individual 
ra ther than general interests. T hat ex­
plains in some degree a t least why 
there has been so much agitation over 
the “stop-loss” provision of the retail 
code and also why the NR A consum er 
education campaign has received less 
a ttention and support than  it undoubt­
edly requires to speed it tow ard its 
objectives.

In terest in detail, however, should 
not obscure a situation in the making, 
which is of trem endous im portance to  
the stores. M anufacturing costs have 
been increased under the recovery pro­
gram  and prices have advanced sharply 
in num erous instances. At the same 
time, there are indications that public 
resistance to higher prices has set in.

This puts retailers betw een two mill­
stones — higher costs and restricted 
sales. Means m ust be found to  meet 
this threat, which looks m ore like a 
perm anent than a tem porary trend. 
Since all the econom y m easures adopt­
ed in the depression have brought only 
small relief, there seems to be little 
hope along this line except through 
m ore drastic changes than  have been 
made.

W tih  such a m ajor problem  on their 
hands, it is suggested that retail m an­
agem ent m ight drop some of its m inor 
considerations and address itself to ­
ward a solution of a difficulty which 
appears to  be m oving into the crisis 
stage.

A TA L K  W IT H  R U SSIA
The long-awaited move of the 

Roosevelt A dm inistration looking to ­
ward recognition of Soviet Russia has 
taken place. In  the thoughtfully w ord­
ed comm unications between Mr. 
Roosevelt and President Kalinin a way 
has been provided, apparently, for dis­
cussions, w ithout com m itting either 
nation, of the questions that have con­
stituted a barrier to  establishm ent of 
norm al diplomatic relations.

A program  of recognition first and 
negotiation afterw ard  of the  questions 
of Russian debts and Communistic 
propaganda, for example, would un­
doubtedly create serious objections in 
the m inds of the Am erican people. A 
m ethod is not essentially a  solutions 
in any case, but in this one the m ethod 
and the outstanding issues were insep­
arable. T he acceptance by the Russian 
Governm ent of Mr. Roosevelt’s p ro­
posals and designation of M. Litvi­
nov, People’s Com m issar of Foreign 
Affairs, gets over the first hurdle. 
T here can now be fair and square d is­
cussion a t the W hite H ouse and devel­
opm ent of a proper m echanism  for rec­
ognition that would otherw ise have 
been impossible.

T hat appears to  be as far as the p res­
ent plans are to go, which is far enough 
until the Am erican people see how  far 
the principles underlying recognition 
are to  go.

T H E  DEM AG O G U E  
H itle r had about reached the point 

where he had to  do som ething desper­
ate. So he has done it. H is radio talk  
was for the folks back home. W hen he

storm -trooped into power he had prom ­
ised the German people about every­
th ing  there is, and far more than he or 
anybody else could possibly perform .

I he quieter period following the 
coups by which he made himself dic­
tator, and perhaps the quiet thinking 
that has ensued am ong some of the 
Germ an people themselves, have been 
dangerous to  H itler.

H e needed som ething to  rouse the 
Germ ans again to frenzy. T he parades 
were getting  tiresome. M urdering and 
beating up Jew s and foreigners had 
become inexpedient. The Reichstag 
fire trial, wdiich was counted on to 
sta rt som ething, is such a palpable 
farce that it w ouldn’t even fool a Nazi.

I 'o r  years H itler went about am ong 
the Germ an people telling them  that 
they are isolated, with the whole world 
treating  them  as pariahs. H e told them 
he would recover “equality” for them 
am ong the nations, and he has always 
translated  that into equality of mili- 
a try  power.

T hus he has deliberately brought 
tragic confusion into international af­
fairs to  serve his own demagogic pur­
poses within the Reich. T he only hope 
for Germ any is that her people them ­
selves will begin, soon, to  see clearly 
what this political crank and crook is 
doing to  them.

STO CK -TAK ING  N O W
In  business quarters now the general 

attitude is one of stock-taking. The 
purpose of this inventory is to gain a 
clearer idea of the main trends after 
the confusion which naturally  attached 
to  the trem endous spurt that took 
place in the second quarter and in the 
early part of the third quarter.

This breath ing  space so far has made 
clear that there was an unw arranted 
rise in m any commodities and m anu­
factured products. The speculative 
viewpoint at present is th at the best 
speculation is to  wait for lower prices. 
T o  wait, in o ther words, for the pyra­
mid to  take m ore solid sihape.

W hile there is quite a little cynicism 
about concerning the results of the re ­
covery program , business interests as a 
whole do not look for an abrup t slump 
to follow the present standstill. They 
believe that the gains made will be 
held fairly well and consolidated within 
the near future a fte r m ost of the specu­
lative phases have been eliminated.

As is to  be expected a t this point, 
criticism of the recovery scheme is 
now m ore vocal. Conservative and re ­
actionary  interests believe enough 
progress has been made through gov­
ernm ental efforts to  insure an upturn 
and they wish to  th row  off the re ­
stra in ts and restrictions of the govern­
m ent partnership which they  so eager­
ly em braced when conditions were 
black.

FARM  R E V O L T  AG AIN  
Revival of the farm  revolt took first 

place in business considerations during 
the week because of its well-recognized 
influence upon m onetary  policy and 
upon the whole recovery program . T o  
m eet this th rea t the adm inistration 
moved tow ard Soviet recognition and 
pressed its cam paign for credit easing 
and expansion along w hat are called 
orthodox lines.

In  the present reaction th a t has 
taken place in industry, there is the

possibility that some of the causes for 
complaint am ong agriculturalists may 
be reduced. Chiefly, the criticism 
arises from the fact that farm product 
prices have been dropping while indus­
trial prices have soared. T he reces­
sion in business is checking this price 
advance. Buyers have grown cautious 
and orders once more are being re­
stricted to  immediate requirements. 
T his is true  not only in m erchandise 
distribution but also in the industrial 
lines.

W hat appears to  be the case is that 
production was moved forward to  July 
and A ugust which would ordinarily 
reach its peak in Septem ber and O cto­
ber. The year-end dip has come ear­
lier for that reason. There are indica­
tions, however, th at industry may hold 
fairly to  its present level for some 
weeks and that curtailm ent m ay not 
turn out to be very sharp.

This view is based upon the sources 
of activity which m ay presently be util­
izer, namely, Russion trade, repeal, the 
release of bank deposits and expanded 
public works.

SEL LIN G ” BE L O W  HOST 
T hroughout the period of trade prac­

tice conferences and in the formulation 
of industrial and trade codes, the main 
objective of business interests has been 
the adoption of a rule that would ou t­
law selling below cost. H aving such a 
rule, m ost business men believe, would 
bring them  higher prices and guaran­
tee profits.

In the trade practice procedure the 
associations finally ran foul of the law. 
In  the codes, difficulties have already 
cropped up and m anufacturers’ groups 
have discovered that to  include m ar­
keting costs would make it impossible 
for them  to launch new products or to 
put on special sales campaigns.

As pointed out here a num ber of 
times, the prime problem is to define 
costs. The only approach to such a 
definition is through a uniform system 
of accounting. T H s would make it 
necessary for all operating units to in­
clude all the necessary items, but it 
would not, of course, mean uniform or 
the same costs. Consequently, while 
such system s m ight help to correct 
certain unintelligent price-making, 
they m ight well bring about lower in­
stead of higher prices and smaller ra th ­
er than larger profits.

U nder a standard system or any 
o ther m ethod of cost-finding, a m an­
ufacturer m ight decide upon a certain 
sales potential and scale down his over­
head and o ther flexible expenses ac­
cordingly. If  his calculation of possible 
sales is wrong, then his costs are also 
inaccurate, but how can his price be 
attacked as below cost?

DR Y G OODS C O N D IT IO N S  
Cooler w eather had its accustomed 

effect in helping trade during the past 
week, but the gains were not as sub­
stantial as retailers would wish to  see 
them. T he demand for seasonal ap­
parel improved. Hom e furnishings 
slowed up further. The principal activ­
ity was still fountj in the main-floor 
departm ents.

Since retail prices are now about IS 
per cent, above those of a year ago on 
the average, the drop in dollar volume 
m eans that unit sales have decreased a 
little .over 17 per cent. here. Consum­
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ers are buying less. Various explana­
tions are offered, including earlier pur­
chases, resistance to  higher prices, 
large num bers involved in strikes and 
tem porary doubts concerning the re­
covery program .

The last-nam ed reason is probably 
the m ost potent a t present, coupled 
as it is with the ra ther sharp declines 
in speculative m arkets. R etailers feel, 
however, th a t last year’s figures will 
be easier to  m eet from, now  on and 
there is hope th at repeal action early 
next m onth m ay bring  som ething quite 
similar to the spurt started  by beer.

W holesale m erchandise m arkets 
were quiet during the past week, with 
additional reports of price-easing. 
Speculative advances are being liqui­
dated.

CO M ING  BACK
The back of the neck is coming back. 

1 his is the startling  announcem ent of 
the style experts m eeting in New 
York. W om en’s ears, they point out. 
disappeared, but returned. Now his­
tory is to  repeat itself with the back 
of the neck, which has been under a 
cloud so to  speak, for seven years. 
Somehow we are glad over this new's. 
1 here has always been a disposition 
to look down on the back of the neck. 
\  et it is a bit of anatom y as useful as 
it is retiring. O nly small boys have a 
grudge against it, and that, as they 
would indignantly tell you, is the fault 
of their m others.

LONG, H A R D  A N D  H O R R IB L E  
Pernickety Pennsylvania farmers, 

who should be a ttend ing  to  their fall 
agriculturing instead of thus d isturb­
ing honest folk and national equilibri­
um. are predicting a w inter th a t will 
be long, hard and horrible. T hey have 
consulted the signs, it is alleged. These 
include thick coats on pigeons and cat­
erpillars, thick cornsilk, thick bark on 
trees and thick crops of m ushroom s. 
I t rained a lot this sum m er and the 
leaves are tu rn in ’ on the mountains. 
Let us not yet be dism ayed by these 
bucolic seers. W e shall aw ait the find­
ings of the goosebone prophets.

The textile industry, long centered in 
the E ast and South, has established 
outposts in the Middle W est. An exec­
utive of one of these pioneering—and 
grow ing mills, established near Chi­
cago, cites as advantages of its loca­
tion: quick transporta tion  of its fin­
ished goods to  selling outlets in St. 
Louis, Cincinnati, Cleveland and other 
large cities, cheap transporta tion  of 
cotton from the South via the now- 
competed Illinois W aterw ay. An ad ­
m itted disadvantage is lack of a sup­
ply of skilled labor.

W hen a large N ew  Y ork departm ent 
store recently inaugurated deferred 
paym ents in its home furnishings de­
partm ents it worked out a “budget 
plan ’ unusual in m any of its details. 
Down paym ents of 25 per cent, of the 
purchase are required, w ith no carry­
ing charge if the balance is paid w ith­
in three m onths. T he plan m ay be 
used only w ith purchases of $100 or 
more. On $100 purchases, up to  four 
m onths credit extension is given with 
carrying charges of $1.50; on $150 to 
$200 purchases six m onths; $200 to 
$300 seven m onths, and m ore than  $300 
a m aximum of 10 m onths
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Things Seen and Heard on a Week 
End Trip

John  A. Lake, the Petoskey drug­
gist, was in the city last week, accom ­
panied by Mrs. Lake. They had been 
to  the big fair in Chicago and visited 
relatives in W isconsin. Mr. Lake re ­
cently sent me a new book, accom pa­
nied by the following condensed de­
scription of the  author

I send you herewith a book, w ritten 
by a Chicago friend, E. G. Shinner, 
who conducts retail meat m arkets in 
sixteen different cities. Mr. Shinner’s 
fa ther’s farm joined my father’s. W e 
attended a country school together 
and have always visited each other. He 
married, bought a meat m arket and has 
kept on buying m arkets ever since. He 
has a handsom e mansion in Chicago, 
a 1080 acre farm near Lake Geneva, 
Wis., with an eighteen hole golf course 
and other big interests. T he list of 
some of his m arkets is on his station­
ery, but, for instance, he has eight in 
J" lint, three in Lansing and may have 
over fifty m arkets. He is generous, 
pays big wages and requires results. 
H e has traveled Europe and America. 
1 his book—The Eorgotten M an—is a 
plain statem ent of our ills and the 
remedy and he does not spare the 
chain store system. Read the preface 
and its contents and some day I want 
you to meet him. This year he urged 
the Legislature of Illinois to limit the 
num ber of stores of any one company 
to  ten in the state. H e is not radical, 
bitter or defeated and his reason for 
this book is purely patriotic. He is the 
son of a poor farm er, but a  fine man 
and neighbor. H e is entirely self-made.

I have not been so prom pt in 
acknowledging the receipt of the book 
as I should have been, but after read­
ing it once, I felt that I m ust re-read 
it again in order to  do the m atter ju s­
tice. 1 he book is just w hat it purports 
to  be—a plain statem ent, plainly ex­
pressed in clear, forceful language, on 
a subject which has been discussed 
w ith a good deal of m isunderstanding 
and maudlin sym pathy in other a t­
tem pts along the same line. I feel no 
hesitation in recom m ending a perusal 
of this book to my readers.

Mr. Shinner denounces the chain 
store system  as basically wrong. He 
says th at fair play has been banished 
from  the chain store code. H e says 
the chain stores have been the m ajor 
factor in bringing about the depression, 
through destroying countless oppor­
tunities for legitim ate profit, by adding 
to  the  over-centralization of wealth, 
and shifting to them selves the profits 
which had been spread over the com­
m unity. Mr. Shinner says the Govern­
m ent will have to  enact legislation de­
centralizing industry  in order to  place 
production and distribution back in the 
hands of small units where it belongs.

In  each anniversary issue of the 
T radesm an I have been in the habit of 
publishing a list of the subscribers who 
have taken our paper since the  first 
issue back in 1883. In  our tw enty-fifth 
anniversary in 1908 we had 125 original 
subscribers still with us. Death and 
retirem ent from  business has since 
made annual inroads on our list, so 
th at at the present w riting only five of 
our original subscribers still remain, as 
follow s:

Frederick C. Beard, Grand Rapids, 
W . L. Brownell, Kalamazoo,

M I C H I G A N

O. P. D eW itt, St. Johns,
Charles G. Phelps, Alma,
M. V. W ilson, Sand Lake.
Six others have been carried on our 

books as entitled to  be classed under 
this heading, because they are sons or 
grandsons of original • subscribers and 
kept up the original subscriptions w ith­
out interruption, as follows:

W m , M urphy, Jr., Battle Creek,
H . E. Norris, Casnovia,
W . G. Thom pson, Newaygo,
L. I. Thom pson, Newaygo,
W alter W alsh, Holland,
O. A. W olbrink, Jr., Ganges.
All of the above were invited to par­

ticipate in a luncheon party  at the 
Pantlind H otel last Thursday. In  the 
line-up the representation was as fol­
lows :

Guests of H onor 
Frederick C. Beard, Grand Rapids, 
O. P. D eW itt, St. Johns,
M ark J. D eW itt, St. Johns,
Lee M. H utchins, Grand Rapids,
W . G. Thom pson and wife, Newaygo,
L. I. Thom pson and wife, Newaygo, 
O. A. W olbrink and wife, Ganges.

Absent Because of Illness 
W illiam L. Brownell, Kalamazoo, 
Charles G. Phelps, Alma,
W alter W alsh, Holland,
M. V. W ilson, Sand Lake.

A bsent Because of Business
Engagem ents

W illiam  Murphy, Jr., Battle Creek, 
H . E. Norris, Casnovia.

* * *
H arry  M. Royal and wife, Shelby, 
F rank  A. W iles and wife, Grand 

Rapids,
Roy Randall, Grand Rapids,
E. A. Stowe and wife, Grand Rapids, 
M rs. Louis F. H artm an, Grand 

Rapids.
In  the last classification H arry  M. 

Royal was our first printer. Roy R an­
dall was with us from  com positor to 
superintendent more than  twenty-five 
years and Frank  A. W iles had been 
our superintendent for nearly fourteen 
years. M rs. H artm an  is our daughter. 

T he menu discussed was as follows: 
Suprem e of F resh  Fruit, F rappe 

Celery Salted N uts Mixed Olives 
Cream of Oysters, Baltimore 

W hole W heat W afers 
Filet M ignon of Beef, Fresh 

M ushrooms 
French Fried Potatoes 
Cauliflower au Gratin 

H ead Lettuce, 1000 Island Dressing 
Cheese Straw s 

Blythefield Cup Glace 
Petit Fours 

Coffee
Music was furnished by Signor 

Rocco N. Liuzzi, harpist.
A t the conclusion of the repast each 

of the gentlem en present made brief re­
m arks appropriate to  the occasion. All 
expressed their pleasure over being en­
abled to  participate in so unique an 
occasion. R egrets were expressed that 
such a large proportion of the original 
subscribers should have been unable to 
be present on account of illness and 
business engagements.

In  sending his regrets, W m . L. 
Brownell, the K alam azoo philosopher, 
w rote as follows:

I am indeed sorry not to  accept your 
invitation to  attend your birthday din­
ner, and particularly so, because, as I 
recall it, I was one of the nurses who 
attended you at your birth. T his is the
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first time, I think, since Eliza crossed 
the ice that I have been obliged to 
refuse any request made by you and 
this time, as I have said, particularly I 
regret it because I would like to meet 
you and your friends around the table, 
and the only excuse I have to  offer is 
influenza. You know the only differ­
ence, Stowe, between the old fashioned 
stomach ache and intestinal flu is $4 
per visit from  the doctor, but anyway 
I had it and am now recovering from 
it, but do not just feel in trim  to attend 
a hotel luncheon.

T he Sears dry goods store at Rock­
ford celebrated its fiftieth year of busi­
ness in Rockford last week. T he store 
was started  in 1883 by Leigh Sears’ fa­
ther, C. F. Sears. T he stock has been 
moved several times in the fifty years, 
each time to  a fe tte r  location, but the 
store has been open for business 
through all the years.

„ I distinctly recall a circumstance a t­
tending the establishm ent of the Sears 
store fifty years ago. As soon as I got 
out the first issue of the T radesm an I 
started  out to  secure subscribers for 
the paper. As I headed N orth on the 
G. R. & I., Rockford was my first stop. 
I found a man m opping out a little 
store, on the South side of the street 
who told me his name was Charles F. 
Sears and that he proposed to  engage 
in the dry goods business. H e gave me 
his subscription and continued on our 
list as long as he lived. H e was a man 
of exalted character who was respect­
ed and loved by everyone who knew 
him. T he Sears store has never had 
to  make any excuse or apology for its 
honored founder, w ho w ent to  his re­
ward w ithout ever having made an 
enemy through his own fault.

T he action of George Getz in pre­
senting his m enagerie near Holland to 
a new zoo recently established in Chi­
cago will meet w ith very general ap­
proval. Mr. Getz did a wonderful thing 
for Michigan people by creating and 
m aintaining such a rem arkable collec­
tion of anim als for m any years, but 
increasing interests and responsibilities 
and uncertainty as to  the future of the 
institution naturally causes Mr. Getz to  
do the wise thing.

Frank Ham ilton, the T raverse City 
business man, will be 85 years old 
Nov. 15. Considering the life he has 
lived and the accomplishm ents he has 
undertaken and achieved for the Grand 
T raverse region I hope to see the busi­
ness men of T raverse City celebrate 
the event in a fitting m anner by giving 
him a public dinner or evening recep­
tion. As m erchant, banker, good roads 
leader, w orthy citizen and Christian 
gentleman, Mr. H am ilton has never 
failed to  function up to  the highest 
standard.

W hen Mr. H am ilton reached the 
Biblical limit, fifteen years ago, a party  
of friends who had been prom inently 
identified with him in good roads work 
throughout the state  celebrated the 
event by a com plim entary banquet at 
the P ark  Place Hotel. D uring the eve­
ning appreciative rem arks regarding 
his career and the accomplishm ents of 
his busy life were made by those pres­
ent and a beautifully engrossed ad­
dress, inscribed on parchm ent and

bound in the highest style of the art, 
was presented with approprite remarks, 
by John I. Gibson. The address, which 
was w ritten by the architect of this 
departm ent, was worded as follows:

A Western man once paid a visit to 
his ancestral home in Maine, which 
seemed to him to be principally pro­
ductive of paving material and Christ­
mas trees. “What do you raise here?” 
he enquired. The reply was character­
istic of the men of the Pine Tree 
State, “W e raise men.”

Frank Hamilton, you have worthily 
sustained the traditions of your an­
cestors and the commonwealth in 
which you were born. Coming to 
Traverse City as a young man, you 
entered upon a long and busy business 
career, first as clerk and subsequently 
as merchant. Your career has been dis­
tinguished for its probity, uprightness 
and steadfastness.

As a citizen, your record has never 
been surpassed in the discharge of 
civic duty and responsibility.

As a public official, you have ac­
quitted yourself well and faithfully, 
handling every question which con­
fronted you with credit to yourself 
and satisfaction to your constituents.

As a foremost exemplar of religion, 
you have been a seven day Christian, 
carrying the precepts and practices of 
the Nazarene into every transaction of 
your active daily life.

As the founder and long-time Presi­
dent of the Michigan Business Mens 
Association, you set a high standard 
for your brother merchants. You ac­
complished reforms, eliminated abuses 
and secured legislation and concessions 
which have meant millions of dollars 
to the merchants of Michigan.

A s a pioneer and leader in the move­
ment for good roads, you have done 
with little more than most men have 
accomplished with much larger re­
sources. Your work speaks for itself 
and the influence you have extended 
and the example you have presented 
have been both inspiring and perma­
nent.

Mr. Hamilton, you are one of those 
many sided men—too few in number— 
who acquit themselves well in every 
walk of life and serve as mile posts 
for those of us who are less capable to 
act as pioneers and leaders in the great 
work of world betterment.

Mr. Hamilton, we salute you as a 
man among men, as one who has vin­
dicated his undisputed right to act as 
teacher and leader, whose inspiring life 
has been a constant benediction and 
whose continued existence will be a 
blessing to humanity.

Mr. Hamilton, we congratulate you 
on this auspicious occasion on having 
reached your seventieth birthday an­
niversary and trust that you may be 
spared many more years to enjoy the 
fruits of your labors and see the frui­
tion of the work you inaugurated with 
so much vigor and conducted with 
such signal ability, such painstaking 
effort and such unselfish devotion.

A great deal of Mr. H am ilton’s suc­
cess as a m erchant is due to his keen 
judgm ent of human nature and the 
knowledge of what presentation will 
appeal to  this and what to  that person

(Continued on page 23)
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FINANCIAL
Still Is Disagreement on the Currency 

Outlook
On the basis of the stock m arket 

trend this week it would appear that 
all W all S treet anticipates a more or 
less immediate stabilization of our cur- 
cency. Actually, while this unques­
tionably is the the general view, there 
are many people that hold just the op­
posite view. The latter insist, and are 
able to  present convincing reasons for 
their contention, that the A dm inistra­
tion gradually is being forced to the 
point where it will have to  issue green­
backs or their approxim ate equivalent. 
By this they do not mean that the 
Governm ent is following any carefully 
devised plan leading to  such an issue, 
but that the force of events is such that 
ultim ately it will be a choice between 
the practically complete repudiation of 
the present program  and a greenback 
issue, and that Roosevelt will select the 
currency road.

Those who take the opposite side 
base m ost of their views at present 
upon the conversion plan for the Lib- 
berty 4J4s, announced last week. They 
see in that a direct intim ation, that the 
sound-m oney group is on the inside 
track at present. Further, they hold 
that it would be nothing short of dis­
honest for the Adm inistration to  sell 
bonds to the public knowing that they 
are to be paid in depreciated currency, 
and that in consequence one has to 
assum e there is to be no currency 
issue.

Beyond this one development, how ­
ever, the stabilization group has been 
able to  find but little support for its 
views in the news of this week. I t  is 
true that one dispatch from W ashing­
ton made much to-do about the P res­
ident being comm itted to a sound 
money policy, but even this included 
the custom ary reservation that curren­
cy inflation would be used only as a 
last resort. T he dispatch, accordingly, 
was relatively worthless from the point 
of view of throw ing any real light upon 
any plans that the President may have.

The group which m aintains that we 
are m oving tow ard inflation by cur­
rency issues bases its argum ent pri­
m arily upon the great disequilibria th at 
are developing in the economic system. 
In  this connection special em phasis is 
placed upon the recent fall in the price 
of agricultural commodities, the slow­
ing up of trade, the unwillingness of 
private investors to make com m it­
m ents and the increase in the cost of 
living without an equivalent increase in 
average incomes with which to  meet it.

As seen by those who expect a drift 
tow ard currency inflation, these fac­
tors have created a situation which 
necessitates vigorous action on the 
part of the A dm inistration. They in­
sist that already the business im prove­
m ent which started last spring  and 
sum m er has been stopped and that now 
the entire recovery program  of the 
President is in grave danger of col­
lapsing. Tem porarily, they recognize, it 
m ay be possible to  hold the present 
level, a t least approxim ately, but it is 
their contention that th is will not be 
sufficient — that the Adm inistration 
cannot face Congress in January  with 
70-cent wheat.

It scarcely is credible that this group 
can be right and that the A dm inistra­
tion in desperation will tu rn  to the 
p rin ting  presses. So long as it con­
tinues a policy which makes business 
men unwilling to  take ordinary busi­
ness risks, however, it is impossible to 
m ake any convincing answ er to  those 
who say that our salvation is in the 
production of greenbacks.

Ralph W est Robey.
[Copyright, 1933]

Victory of W ashington on Bank 
Capital Regrettable

Finally, the New York banks have 
acceded to  the request of the Adm in­
istration and agreed to increase their 
capital stock. In  doing so they are 
going directly contrary  to  all of their 
statem ents as to their own needs. It 
m ust be put down, accordingly, as a 
straight out-and-out victory of W ash­
ington over W all Street.

T he explanation given by the New 
Y ork banks for their action is exceed­
ingly weak. It sim ply recalls that the 
President "has publicly stated his be­
lief that the banks of the nation should 
streng then  their capital structure .” and 
that the banks here believe “the P resi­
den t’s objective is constructive and 
sound and th at bankers generally 
should support" his suggestion.

As a m atter of fact, of course, the 
New Y ork banks have no need w hat­
ever for capital. A t present they are 
loaded down with hundreds of millions 
of dollars which they are unable to  use. 
Increasing  their capital, accordingly, 
m erely will give them  still more ex­
cess lending power w ithout in any way 
creating  a m eans whereby they can 
put any of this m oney to  use.

T he reason they have gone into it is 
th at the pressure from  W ashington 
was too great to resist. This pressure 
\\’as a result of the desire of Jesse 
Jones to  pull the wool over the eyes of 
the Am erican public as to the signif­
icance of banks accepting aid from the 
Governm ent. In  o ther wrords, it is his 
hope that through having the New 
York banks take an additional supply 
of capital, the public will be convinced 
th at when a  bank sells preferred stock 
to  the Governm ent it is not a sign of 
weakness. Once this becomes the ac­
cepted view, it will be possible for the 
num erous institutions that have frozen 
assets and are insolvent to accept Gov­
ernm ent aid w ithout depositors w ith­
draw ing their funds.

From  a long-term  point of view, 
however, this fooling the public on 
safety is of only secondary significance. 
T he im portant th ing  is that the New 
York banks are a party  to a plan 
which will lead to  the United States 
Governm ent becom ing a m ajor stock­
holder in the Am erican banking sjrs- 
tem . T his now is being justified on the 
ground that it is an emergency m eas­
ure, and there is an understanding that 
the preferred stock m ay be retired 
m ore or less at the option of the banks.

I t should be obvious, nevertheless, 
th at this move is a long step toward 
the socialization of banking in this 
country. Such Governm ent ownership 
need not be the inevitable result, but 
one m ay be confident that it will be 
no easy task, after having once let the 
Governm ent become a bank stockhold­
er, to  get rid of it. T he New York

banks, in consequence, instead of per­
form ing a service to the banking sys­
tem may well find in due time that they 
simply wrere hoodwinked and in giving 
in to W ashington took a m ajor step 
tow ard underm ining their own welfare 
as privately owned institutions.

Ralph W est Robey.
[Copyright, 1933]

Proceedings of the Grand Rapids 
Bankruptcy Court

O ctober 13, 1933. On th is  d a y  firs t m e e t­
ing  of c re d ito rs  in th e  m a t te r  of F ra n k  
E. S h a ttu c k , B n k ru p t No. 5380, w as held. 
B an k ru p t w as p re s e n t in  person  an d  re p ­
re sen ted  by H o m er H . F ree lan d , A tto r ­
ney. L insey , Shivel & I ’helps, A tto rneys , 
w ere  p re sen t on b ehalf o f one c red ito r. 
B a n k ru p t w as sw orn  a n d  exam ined  w ith ­
o u t a  rep o rte r. C laim s w ere  p roved  a n d  
allow ed  o r re fe rred  to  th e  tru s te e  fo r 
in v estig a tio n . F red  G. T im m er, G rand 
R apids, M ichigan, t ru s te e ;  bond $100. 
T h e  m ee tn g  th e n  a d jo u rn ed  w ith o u t da te .

O ctober 13, 1933. On th is  d ay  first 
m ee tin g  of c re d ito rs  in th e  M atte r of 
Susie M. Sorensen , D.B.A. E conom y “Wall 
P a p e r  S to re, B an k ru p t No. 5445, w as 
held. T he  b a n k ru p t w as p re s en t in  p e r­
so n  b u t not rep re sen te d  by  a tto rn e y . One 
c re d ito r  p re s e n t in person. C laim s w ere  
p roved a n d  allow ed. B an k ru p t sw orn  and  
exm ined  before a  re p o rte r. C. J . S o ren ­
son sw orn  an d  exam in ed  lief ore a  re -  
p o r tr  w ith  re fe ren ce  to  his lab o r claim . 
F red  G. T im m er, G rand  Rap'ids, Mich 
igan , tru s te e ;  bond $500. M eeting  a d ­
jo u rn ed  w ith o u t da te .

O c to b er 13, 1933. On th is  d ay  first 
m e e tin g  o f c red ito rs  in th e  M a tte r  of 
R ich ard  H. R ussell, B an k ru p t No. 5449, 
w as held. T he b a n k ru p t w as  p re s e n t in 
person  a n d  re p re sen ted  by Iren e  B rooks 
on  lie ha lf o f AVorcester & AA’o rceste r, 
A tto rneys . B an k ru p t w as  sw o rn  an d  e x ­
am ined  before a  re p o rte r  a n d  A lb e rt J . 
B ak e r w as a lso  sw orn an d  exam ined  b e ­
fore a re p o rte r. F red  G. T im m er, G rand  
R apids, M ichigan, tru s te e ; bond $1,000.00. 
M eeting  ad jo u rn ed  w ith o u t da te .

In  th e  m a tte r  of R euben  T. Johnson , 
b a n k ru p t No. 5457. T he  firs t m ee tin g  of 
c re d ito rs  h a s  been called  fo r O ctober 31, 
1933, a t  2 P . M.

In  th e  m a tte r  of A very  R. Z im m erm an , 
b a n k ru p t No. 5400. T he  first m ee tin g  of 
c red ito rs  h as  b een  called  fo r O ctober 31st, 
1933, a t  11 A. M.

In th e  m a tte r  of B en jam in  E. M urphy, 
b an k ru p t No. 5476. T he first m ee tin g  of 
c re d ito rs  h as  been called for O ctober 31st, 
1933. a t  2 P . M.

In  th e  m a t te r  of K a th e r in e  S trah o ta , 
b a n k ru p t No. 5455. T he  firs t m ee tin g  of 
c re d ito rs  h a s  been called  fo r O ctober 
31st, 1933, a t  10 A. M.

In  th e  m a t te r  of Y oung-Johnson  F u r ­
n itu re  Co., B an k ru p t No. 5353. T he first 
m e e tin g  o f c re d ito rs  h a s  been  called  fo r 
O ctober 27, 1933, a t  10 A. M.

In  th e  m a t te r  of Y oung-Johnson  F u r ­
n itu re  Co., b a n k ru p t No. 5353. T he  sale 
of a s s e ts  h a s  b een  called  fo r N ovem ber 
2, 1933, a t  2 P . M. a t  th e  p rem ise s  fo r ­
m e rly  occupied b y  th e  b a n k ru p t a t  No. 
110 S. D ivision Ave., G rand  R apids. M ich­
igan . T h e  a s s e ts  fo r sa le  co n sis t of office 
fu rn itu re  a n d  eq u ipm en t, bu ild ing  fix­
tu re s , shop su p p lie s  an d  eq u ipm en t, m e r-  
ch n ad ise  a n d  tru ck s , a ll ap p ra ised  a t  
$7255.92. A ll in te re s te d  in  such  sale  
shou ld  be p re s e n t a t  th e  d a te  an d  tim e 
above s ta ted .

O ctober 17, 1933. On th is  day  firs t 
m e e tin g  of c re d ito rs  in  the  m a tte r  of 
AATa g g  M otor Co., Inc ., a  co rpora tion , 
b a n k ru p t No. 5461, w as held. B an k ru p t 
p re s e n t by  N elson E. AYaigg, P res id en t, 
an d  rep re sen te d  by  W arn er , N o rc ro ss  & 
Ju d d , A tto rn ey s . C e r ta in  c red ito rs  w e re  
p re sen t in  p e rso n  a n d  C. S. L a tt in  of 
Toledo, O hio; Eiarl W . M unshaw ; Clel- 
and  & S n y d er: an d  K nappen , Uhl, B ry ­
a n t  & Snow, A tto rn ey s , w ere  p re sen t on 
b e ih a lf o f c red ito rs . C laim s w ere  proved 
an d  a llow ed  o r  ob jec ted  to. R ec lam a­
tio n  p e titio n s  considered  and  allow ed. 
N elson E. AAra g g  w as sw orn  an d  e x am ­
ined  before  a  re p o rte r. F re d  G. T im m er. 
of G rand  R apids, M ichigan, w as e lected  
t ru s te e ;  bond $500.00. T h e  m e e tin g  th en  
a d jo u rn ed  w ith o u t da te .

In  th e  m a t te r  of P au l H ay w ard , b a n k ­
ru p t  No. 5454, firs t m e e tin g  of c red ito rs  
w as held  O ctober 17, 1933. T h e  b an k ru p t 
w as p re sen t in person  a n d  rep re sen ted  by 
AVorcester & W o rceste r, A tto rn ey s . C er­
ta in  c re d ito rs  w ere  p re sen t in  person . 
C laim s w ere  p roved  and  allow ed o r  ob ­
je c ted  to. T he  b a n k ru p t w as sw orn  and  
exam ined  before  a  re p o rte r. FYed G 
T im m er. G rand  R apids, M ichigan, t r u s ­
tee ; bond $100. T h e  m ee tin g  ad jo u rn ed  
w ith o u t da te .

In  th e  m a t te r  o f W illiam  A. De V ette , 
b a n k ru p t No. 5198. T h e  final m ee tin g  of 
c re d ito rs  h a s  been  called fo r  N ovem ber 
6, 1933, a t  10 A. M. T he  tru s te e ’s  final 
re p o rt w ill be app roved  a t  such  m eeting . 
T h e re  m a y  be a  d iv idend  fo r cred ito rs!

Tn th e  m a t te r  of H e rm an  A. M aurer, 
B an k ru p t No. 5205. T he  final m e e tin g  of 
c red ito rs  h a s  been  called  fo r  N ovem ber

6, 1933, a t  10 A. M. T h e  t ru s te e ’s final 
re p o rt will be app ro v ed  a t  su ch  m eeting . 
T h e re  will be no d iv idend  fo r c red ito rs .

In  th e  m a t te r  o f F loyd  S ta n le y  V oelker, 
B a n k ru p t No. 5211. T h e  final m e e tin g  of 
c re d ito rs  h as  been  ca lled  fo r  N ovem ber 
6, 1933, a t  11 A. M. T h e re  will be a  final 
d iv idend  fo r c red ito rs .

In  th e  m a tte r  of H e rb e r t  H . M enery, 
b a n k ru p t No. 5276. T h e  final m e e tin g  of 
c re d ito rs  h a s  b een  called  fo r N ovem ber 
6, 1933, a t  11 A. M. T h e  t ru s te e 's  final 
a cc o u n t will be ap p ro v ed  a t  such  m e e t­
ing. T h e re  will be no d iv idend  fo r  c re d ­
itors.

In  th e  m a tte r  of F re d  B erg er, b an k ru p t 
No. 5391. T h e  final m e e tin g  of c red ito rs  
lias been called  fo r  N ov em b er 6, 1933, a t  
11 A. M. T he t ru s te e ’s final re p o r t  will 
be app roved  a t  su ch  m ee tn g . T h e re  will 
be no d iv idend  fo r c red ito rs .

In  th e  m a t te r  of Sol. T ob ias, b a n k ru p t 
No. 5139, final m e e tin g  of c re d ito rs  w as 
held O ctober 9. 1933. T h e  tru s te e  w as 
p re sen t in p e rson  a n d  re p re sen te d  by 
Jack so n . F itzg e ra ld  & D alm , A tto rneys . 
’Phe t ru s te e ’s  final re p o rt a n d  acco u n t 
w as pproved an d  allow ed. T h e  bill of 
a t to rn e y  fo r th e  b a n k ru p t w as consid ­
ered , reduced  a n d  a llow ed; th e  bill of 
a t to rn e y s  fo r tru s te e  w as considered  a n d  
allow ed. An o rd e r w as m ad e  fo r th e  p a y ­
m ent o f a d m in is tra tio n  expenses, p re fe r­
red  c la im s an d  a  firs t a n d  final div idend 
to  c re d ito rs  of 15.1%. N o ob jec tion  to  
b a n k ru p t’s  d isch a rg e . M eeting  ad jo u rn ed  
w ith o u t d a te  an d  files w ill be  re tu rn e d  
to  th e  D is tr ic t C ourt.

In  th e  m a t te r  o f E lija sz  A lb e rt W ol 
osiecki, A n th o n y  AVolosiecki a n d  S tephen  
Av olosiecki, tra d in g  a s  R eliab le  M ark e t 
final m ee tin g  of c re d ito rs  w as  held under 
d a te  of O ctober 9, 1933. (B a n k ru p t NO. 
olo5). B a lan ce  bills, n o te s  a n d  acco u n ts  
receivab le , b e in g  deem ed  w o rth less, w ere  
aban d o n ed  a s  such . T ru s te e ’s final r e ­
p o rt and  a c c o u n t w a s  app roved  a n d  a l­
lowed. T ru s te e  w a s  p re s e n t by  A rth u r  
B ranson . O rd e r w as m ad e  fo r th e  p ay ­
m e n t of ex p en ses  of a d m in is tra tio n  a s  
fa r  a s  fu n d s  on h ad  w ould p e rm it. No 
o b jec tio n  to  d isch a rg e . F iles  w ill be r e ­
tu rn e d  to  U. S. D is tr ic t  C ourt.

C O M P L E T E
IN V E S T M E N T  SE R V IC E

Roger Verseput & Co.
Investment Bankers 

Brokers
813-816 Michigan T r u s t  Bldg. 

Phone  8-1217

A nalysis of any  se­
curity  furnished up­
on request.

J. H. Petter & Co.
Investment Banken 

360 Michigan Trust Building 
Telephone 94417

H I W est M ichigan's 
oldest and  largest bank 
solicits your account on 
the basis of sound poli­
cies and m any helpful 
services . . .

OLD KENT 
BANK

2 Dow ntow n Offices 
12 C o m m u n ity  Offiices
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Lines of Interest to Grand Rapids 
Council

W e prom ised to  secure the sales­
m an’s code as presented to the NRA 
Commission by the United Commercial 
T ravelers and publish it for the edi­
fication of those who have not been 
able to  secure a copy. This code has 
been passed upon by the legal depart­
m ent of the commission and' is now 
ready for a public hearing. After the 
hearing it will go to the President for 
his signature. This is the first and only 
code th at has been presented by any 
traveling mien’s organization and if 
passed will supersede any other code 
where salesmen are involved. T he far- 
reaching effects which this code will 
have should1 be an inducem ent for 
every eligible to join the U nited Com­
m ercial Travelers and be a part to a 
body of men that is doing good work 
for business recovery.

W . D. D unbar has formed a con­
nection with the Edleweiss D istrib­
u ting  Co., of 46 South Division avenue. 
H e will cover W estern Michigan terri­
tory.

Percy Brown, who form erly lived at 
Spring Lake, has moved his family to 
2115 W ealthy street and is now em ­
ployed at the E lk’s Club.

I t ’s the fellow who takes “e” out of 
“Peace” who succeeds.

Fred DeGraff, who resides at the 
M ilner Hotel, collected another b irth ­
day on Oct. 20, but due to ill health at 
that time, he will celebrate the event 
at a later date.

Members of 131 who have not paid 
assessm ent No. 214 should do so at 
once as they are on the uninsured list. 
W ith  g reat num bers of accidents h ap ­
pening every day it is unsafe to be 
without accident protection. B etter be 
safe 'than sorry, and leave som ething for 
the folks besides sym pathy and flowers.

Com m on sense plus determination 
wrapped around a good stiff back-bone, 
saturated  with enthusiasm  equals a 
good salesman.

Mr. and Mrs. A. Fox, Jr., and  daugh­
ter Gretchen., of Detroit, spent the 
week end with Mr. and Mrs. W . E. 
Lypps. Granddad and G randm other 
Lypps are telling the cock-eyed world 
that little Gretchen is about the finest 
granddaughter that ever was. Grand- 
parentage has instilled youthfullness 
into the aforem entioned grandparents, 
so that one would never know that 
they had reached that ripe o ld  age 
where they were bouncing around a 
chubby little granddaughter.

Mr. and Mrs. Charles Ghysels cele­
brated their tw entieth  wedding anni­
versary  last Monday. Congratulations 
to  both of you and may you spend 
many, many more years on the sea 
of m atrim ony and may your passage be 
free from storm s and reefy shores. 
One should get a break after being 
m arried for twenty years.

W hales only blow when near the 
surface. Anyone th a t’s a whale and

near the top has a right to blow. 
M oral: Be a whale.

T he Ladies Auxiliary held a pot- 
luck luncheon and bridge party at the 
home of M rs. G ilbert Ohlm an on Oct. 
17. This was the first m eeting of the 
season and five tables were arranged 
for the  players. T he next party will 
be held1 in Novem ber at the home of 
Mrs. W . E. Lypps.

T he real salesman is a brainy man. 
However, a lot of brains don’t neces­
sarily mean you are a born salesman. 
A big flock of gray  m atter lying d o r­
m ant won’t b ring  in commission 
checks.

The m any friends of Tom  Luce, 
m anager of the M ertens Hotel, will 
regret to learn of the accident which 
killed two persons and resulted in se­
vere injury to his wife, daughter and 
himself. The daughter underwent an 
operation late Saturday and is reported 
as having rested fairly well during the 
night. Grand Rapids Council extends 
their sym pathy and sincerely wishes 
them  a speedy and complete recovery.

It is reported that Jim Daly, one of 
the big shots in team work from Col­
umbus, and A1 Guimond, state direc­
tor, will m eet with various councils 
and m em bers during the week of Nov.
6. Jim expects to be in the state until 
about Nov. 11. The twro directors will 
make a trip to the U pper Peninsula 
during Jim ’s stay.

Housewife: “ I don’t like the looks 
of that cod fish.”

Storekeeper: “Well, if you want
looks, why don’t you buy gold fish?”

The Grand Rapids Sales Prom otion 
Club m et last Friday evening and elect­
ed new officers for the ensuing year. 
A1 D eH aan  was elected tem porary 
chairman, F rank  Holm an was elected 
secretary and Charles Ghysels stake 
holder or treasurer. Peter Zuiderhoek 
and W m . Van Overloop are the re­
tiring officers of the last m entioned 
offices. T he Club was organized about 
two years ago for the purpose of band­
ing food sales salesmen together, so 
that they m ight co-operate more 
closely with the retailer. The Club 
stages food shows with the various 
dealers and the plan has proved highly 
successful from a sales angle.

Mrs. Eliza Colegrove, age 82, m other 
of counselor F rank  Colegrove, passed 
away Saturday at the hom e of her son, 
John. T he funeral was held Tuesday 
from the residence. She leaves four 
sonts, ten grand-children and eighteen 
great-grand-children. Council m em ­
bers extend their sym pathy to brother 
Colegrove in the loss of his mother.

Judge John Dalton was called to 
Connecticut by the serious illness of 
his aged m other. He left immediately 
upon receiving the wire but his m other 
had passed on  before he arrived. The 
Judge has many warm friends among 
the traveling men who extend to  him 
their sincere sym pthy in his bereave­
m ent. T he Judge is president of the 
Salesmens Club.

John H. R ietherg suffered the loss 
of his m other the past week. She was 
seventy-four years old and made her 
home with John for the past four years. 
The funeral was held Tuesday after­

noon, Oct. 17. T he Council extends its 
sym pathy to brother Rietberg.

“ Do your new spectacles help your 
eves, Johnny?” asked the neighbor.

“Yes’m. I never have m y eyes 
blacked now like I used to before I 
wore ’em.”

Cadillac No. 143, and D etroit No. 9, 
councils will hold a joint social session 
on Novem ber the 11th. These two 
Detroit Councils are hustlers and 
firmly believe in co-ordination in order 
to get the maximum in results.

John Millar, a vet of fifty years as 
salesman for the Putnam  Candy Co., 
attended the Saturday luncheon at the 
E lk’s Cafeteria. John has taken on a 
recreation job. He has contracted to 
reduce a three acre apple orchard to 
stove w'ood. John states that some of 
the trees in the orchard are older than 
he is. Lum bering is not a new venture 
for John, as he was connected w ith the 
lumbering industry in his younger 
days.

" I t  is a funny thing , but everytime 
I dance with you the dances seem very 
short.”

“They are. My fiance is leader of the 
orchestra .”

T he new degree team under the di­
rection of Darcy W ilcox, 456 Gilbert, 
are progressing in their rehearsals to 
the point where they expect to be let­
ter perfect by the next meeting.

W e have been informed that Bob 
Groom and H arry Nash held a ‘Dick 
Sm ith’ party  when they were in Lud- 
ington last week. W e do not know 
w hat a ‘Dick Sm ith’ party  is, but we 
reckon th at it m ust have been good 
and that any other of the boys would 
have been welcome had they dropped 
into the city at that time.

L. L. Lozier ran into too much 
m oisture Saturday and1 was unable to 
attend the luncheon at the E lk’s Caf­
eteria. However, Lee was there in 
spirit if not in person because he called 
the gang by phone and expressed his 
regrets.

The executive committee of Grand 
Rapids Council m et Saturday after­
noon and transacted some im portant 
business. Those present were Senior 
Counselor W agner, Secretary Brad- 
field and comm itteem en Saxton, Nash 
and Levy.

Mr. and Mrs. H arry  Nash spent the 
week end with H a rry ’s sister in P o n ­
tiac.

Teacher: “Now can anybody tell me 
where we find m angoes?”

Boy: “Yes, Miss, wherever woman 
goes.”

D on’t buy cheapness. Pay enough to 
get your m oney’s worth. This is not a 
shoddy Nation. Scribe.

Code of Fair Competition for Busi­
ness in General

Section I. This code is set up for the 
purpose of increasing employment, 
m aintaining fair and adequate wrages 
and elim inating unfair trade practices 
in the employment and payment to 
outside salesmen and thus enabling 
them to do their part toward establish­
ing that balance of industry which is 
necessary to the restoration and main­
tenance of the highest practical degree 
of public welfare.

The declared purpose of this code is: 
“T o  provide for the general welfare by 
prom oting the organization of indus­
try for the purpose of cooperative ac­
tion am ong trade groups; to induce and 
m aintain united action of labor and 
m anagem ent under adequate govern­
mental sanction and supervision; to 
eliminate unfair competitive practices; 
to promote the fullest possible utiliza­
tion of the present productive capaci­
ties of industries” ; as provided by the 
National Industrial Recovery Act, Sec­
tion I.

Section II. 1. W hen used in this 
code, the term  “salesm an” is defined 
to m ean any commercial traveler, city 
salesman, sales m anager, assistant sales 
m anager, selling goods at wholesale or 
selling office, store, factory, railroad, 
mill or municipal equipment for a m an­
ufacturer or wholesale dealer or for any 
person or persons, partnership, firm 
or corpoation which sells or leases to 
the public any commodity, device or 
service which is intended for the pro­
motion of business or commerce o r for 
the use, either for pleasure, conveni­
ence or necessity, of the general public.

2. The term  “Senior Salesm an” shall 
be defined to mean any salesman wdio 
has represented any employer for a 
period of not less than twelve m onths 
and who can furnish satisfactory proof 
as to his sales ability.

3. The term  "Junior Salesm an” shall 
be defined to  mean any beginning sales­
man who has not represented any em­
ployer for a period of twelve months.

4. The term  “em ployer” shall be de­
fined to mean any person or persons, 
partnership, firm or corporation which 
employs men to sell or lease their m an­
ufactured or processed product or 
service or to sell or lease any product 
or service of any eharacter which they 
m ay procure from any o ther source.

5. The term  “employee” shall be de­
fined to mean any salesman under the 
definition of Paragraph A of this Sec­
tion.

6. The term “association” shall be 
defined to mean the association known 
as the O rder of U nited Commercial 
T ravelers of America.

7. The term  “trade and industry” 
shall be defined to mean the business 
corporations and business operations 
of the U nited States of America.

Section I I I .  P a rt 1. (A) Em ploy­
m ent of salesmen shall be on a definite 
time basis for a period of not less than  
one year, with the provision th at the 
contract shall not be cancelled during 
its life except upon a thirty-day notice 
on the part of either of the contracting 
parties.

(B ) The term s of every contract 
under which salesmen are employed 
shall be clearly set forth in every de­
tail as to time and m ethod of payment.

(C) Every salesman shall be given 
full protection as to  the territory in 
which he is asked to  represent any em ­
ployer and shall be given full credit 
for all services rendered or products 
shipped1 into his territory  by the said 
employer. No special discounts shall 
be granted to  any purchaser in the said 
territory, for any purpose, if such dis­
count would m ake possible the sale of

(Continued on page 22)
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RETAIL GROCER
Retail Grocers  and  M eat  Dealers  A ssoc ia ­

t ion  of Michigan,
P r e s id e n t—P a u l S chm id t, L ansing .
F ir s t  V icse-P resident — T heodore  J . 

B athke, P e to sk cy .
Second V ic e -P re s id en t—R udolf E c k e rt, 

F lin t.
e c re ta ry  — E lton  W . V iets, L ansing .

T re a s u re r—-O. H . B ailey, Sr., L ansing .
D irec to rs—H olger Jo rg en so n , M u sk e­

gon; L. V. E b e rh a rd . G ran d  R ap id s; A . A. 
Boyce. B ay  C ity ; V in c en t A. M iklas. M an ­
is tee ; W a rd  N ew m an, P o n tiac .

Advertising That Is Not Good Adver­
tising

L et me repeat som ething ancient. 
All advertising is of some benefit, p ro­
vided only that it is honest. For the 
test of honesty let us go to  the Bible: 
"L et your yea be yea, your nay nay; 
for w hatsoever is m ore than  this com- 
eth of evil.” W e need only think 
w hether what we say is true by every 
test—not such " tru th ” as is not ex­
actly lying; not what will squeeze by 
the censor of m orals; but simple sta te­
m ents and descriptions which tell 
som ething less than  the whole story; 
statem ents which are well w ithin the 
facts.

Thus even m ere “things and prices” 
m ay be helpful, though they are about 
zero in constructive capacity—as near 
to positive negativeness as possible 
without being absolute nullity.

W hat m erchants need to realize is 
that advertising is potent in propor­
tion as our plans are well considered, 
wisely laid out and consistently carried 
forward. W e should ask ourselves just 
what we seek to accomplish, consider 
carefully how best to  do it, then adopt 
the best means at hand .changing our 
mediums in the light of real experience 
— but never jum ping from one thing 
to ano ther in alleged trial.

\ \  ithout such prelim inary procedure, 
advertising may not be im potent en­
tirely; but we certainly shall not get 
adequate returns for our money and 
quite likely we shall become cynical 
and quit on the basis, perhaps, that 
“advertising may be good for others, 
but it is nix for me”— w'hich, come to  
think, will be quite true: but w ith no 
indictm ent of advertising. T he fault 
will be our exclusive own.

LogiGaily, the m erchant advertises to 
build up his business.- Then right after 
comes another old thought which m ust 
be iterated and reiterated until it gets 
under grocers’ skins: T hat we want to 
begin our building of business on the 
days and a t th e  times when our trade 
needs stim ulus—to fill in the valleys. 
T his is vital because if things and 
prices advertising does anything for 
m ost grocers as things are now, it 
heightens our peaks, adds to our over­
load when we are put to  it to  carry the 
burden and increases the problem  of 
expense.

For note th is: Every sale added on 
days when we are busy anyw ay merely 
enhances our cost of operation without 
compensation. T h at is the e ffec t-o f 
week-end special price advertising — 
som ething we surely want to  get away 
from.

H ow  much and how constantly this 
fact requires emphasis! I sawr a t the 
last California state convention where, 
in the service grocers division, the 
plain statem ent of th is advertising 
weakness met response from only two 
grocers. T he rest were left cold —

plainly not even fairly conscious of 
what the argum ent was all about.

I now have sample advertising  from 
one of those grocers. He responded to 
the suggestion that advertising effort 
should always be concentrated on the 
ways when business is slack — when 
we need more trade — not when our 
store is busy in any case.

This advertising is concentrated on 
Thursdav-F riday, evidently this m an’s 
slow days. So far so good. But three 
of the weekly lists sent to  me carry a 
total of some seventy-tw o items and 
am ong them  all there are just two of 
the barest hints at description. The 
rest are simply things and prices.

But I want to  talk som ewhat about 
that abused word special. T hat word 
occurs just sixty tim es in these three 
circulars. W hat does that mean? O bvi­
ously it m eans th a t the word is w ith­
out meaning. L ong ago w riters used 
to italicize words for emphasis. O ld- 
tim e pages are all m ussed up with 
slanting lines and sentences. I t  was 
discovered that so much emphasis de­
stroyed all emphasis. Italics are v irtu­
ally never used nowadays.

W hy have informed advertisers 
ceased to  use the term ination est? 
Best, biggest, nicest, finest, sweetest, 
greatest, w earingest—all those are tabu 
now. W hy? Because they defeat their 
own purpose. Tell anybody that Jim p- 
son’s m olasses cake is good cake and 
lie will incline to agree with you. Say 
that it is the best cake and immediately 
he wonders w hether it can equal what 
he long has liked in the Somebody as­
sortm ent. Psychologically, you have 
stirred up opposition by over-emphasis, 
by claiming m ore than others will ad­
m it; by challenging o thers’ intelligence 
and questioning their preferences.

U nderstatem ent is forceful and effec­
tive. O verstatem ent always fails. If 
m j' friend will leave out “special” in 
even his things and prices advertise­
m ents he will not only save space and 
effort, but his ads will carry m ore con­
viction. Ask M arshall Field why he 
adbandoned com parative prices many 
years ago. never has gone back to 
them , and why o ther famous advertis­
ers have tended to  follow him.

T w o other circulars carry tw enty- 
four items each. In  these th ere  are a 
few attem pts at description and one 
good little talk. One preparation cleans 
out sooty chim neys and there are 
European gourds which are said to 
“make a fine everlasting decoration for 
fall m onths — all sizes and shapes — 
come in and make your selection” ; two 
hints out of tw enty-four chances to 
talk.

H eading the next advertisem ent is 
th is: “Special Notice.” This man
should eliminate th at silly word from 
his personal dictionary. For the meat 
of this notice is as juicy w ithout it — 
yes: juicier. It is thus:

“ Football season starts Saturday, 
Sept. 23. W e will be allowed to  deliver 
as usual on Saturday, in the parking 
area, but it would be greatly  appreci­
ated if our custom ers living in this dis- 
district would order early in the m orn­
ing. W e would like to  deliver all these 
orders before the traffic congestion 
starts .”

T w o o ther suggestions appear. A 
cheese is “American or Parm esello in 
the new shaker top. A drink is “a

very refreshing drink.” My! These 
are bare and harm less enough, especi­
ally in competition with all the specials.

Now, these circulars are painstak­
ingly executed on a  mimeograph, plain 
and easy to  read, and despite all the 
shortcom ings they accomplish much 
for this m erchant. T his not only be­
cause any advertising is better than 
none, but because of a  factor so sadly 
overlooked by m ost alleged m erchants 
that it can not be too constantly or too 
persistently emphasized.

“W e mail about 400 to  our accounts 
weekly and each week add a few new 
ones which come into our store to 
whom wre suggest they allow us to  put 
them  on our m ailing list,” he writes. 
“This goes out as second class mail 
and we find this the very best means of 
advertising. W e have tried newspapers, 
but for a store of our kind, we can not 
cut too  low.”

W e thus find he concentrates first on 
custom ers already his, takes his work 
seriously and backs it up personally 
with persistence tem pered with tact 
and politeness; hence in this case poor 
advertising is made better than much 
better would be in some other hands. 
But please drop that idea—common to 
grocers everywhere — that advertising 
means cut prices. N ot only you “can­
not cut too  low” but you need not cut 
at all—believe me in this and progress 
lies ahead of you.

A service store, in a university town, 
catering to  regular family trade—the 
best chance in business to build profit­
able trade. Go to it w ithout conceding 
an iota to things and prices and w ith­
out “specials.” Paul Findlay.

Metal locks built in to  a new insulat­
ing lath make the lath’s shiplap joints 
self-locking, self-reinforcing. Locks are 
16 inches apart, so spaced to support 
the lath between the studding.

National Chain Store Association Dis­
solves

The N ational Chain Store Associa­
tion at the recom m endation of the ex­
ecutive comm ittee of the Association, 
was dissolved Sept. 30.

T he step was taken primarily, it was 
announced, because of the necessity, 
arising under N R A  and AAA legisla­
tion, for the chains to affiliate them ­
selves m ore directly with their re­
spective industries than to try  to work 
together.

Separate groups are likely to  be 
formed by chains dealing in each type 
of m erchandise, it is indicated. A gro­
cers’ group is already being formed 
under the name of the Chain Store 
Grocers of America. I t  is stated that 
after the imm ediate problem  of form u­
lating codes has been met, a confed­
eration of the separate groups is con­
tem plated.

Bakers Urged to Adopt Quality and 
Quantity Standards

Bakers were urged by Dr. Howe in 
an announcem ent this wreek to volun­
tarily set standards, with Government 
approval, for bread, on the basis of 
nutritive content and certain quality 
factors. T he tim eliness of such action 
was stressed in th at it would give pro­
tection to  the public now when it is 
faced with a period of changing costs 
and prices.

Retail prices of a pound loaf of white 
bread (baked) on A ugust 29 showed 
little change com pared with A ugust 15, 
Dr. Howe reported. T he average for 
the country, based on 49 cities, was 
7.6 cents, or 1.2 cents above the aver­
age for 51 cities on February 15.

New non-skid attachm ents for the 
bases of desks and French telephones 
simplify dialing by holding the instru ­
m ents firmly in place.

KEEP SUPPLIED WITH

LILT WHITE FLI01
“ T he  flour th e  be s t  cooks  u s e”

VALLEY CITY MILLING COMPANY
Por t land  — Grand Rapids — Kalam azoo — T r av e r s e  City

Are the canned foods you feature grow] 
and packed

j/ie  brand 
you knour

in your home 
state?
W.  R.  Roach & Co., 

Grand Rapids, main­

tain seven modern 

M ichigan factories 

for the canning of 

products grown by 

Michigan farmers.

h a r t /
A complete line of canned vegetables and fruits
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MEAT DEALER
Some Interesting Sidelights on the 

Meat Business
“Research work with lard has estab­

lished very clearly the m any excellent 
attributes which it possesses,” said 
Prof. H. J. Gramlich, chairman- of the 
animal husbandry departm ent of the 
U niversity of Nebraska, who was in 
Chicago this week to attend a m eeting 
of the lard research council. Professor 
Gramlich, who is chaim ran of the N a­
tional Lard Conference, stated that 
lard stands out as the Am erican fat 
par excellence. Carefully conducted 
studies a t leading colleges and univer­
sities and the U. S. D epartm ent of 
A griculture, according to  Professor 
Gramlich, have revealed lard’s many 
desirable qualities. The fact that lard 
is available at a relatively low cost, is, 
in his belief, appreciated by the Am eri­
can housewives. This is indicated by 
the steady increase in the per capita 
consum ption of this product during the 
past years. The increasing knowledge 
relative to  lard is focusing more and 
more attention on its use,” stated the 
N ebraska man, “and there is little 
question but that it will retain its pop­
ularity .” The National Lard Confer­
ence headed by Professor Gramlich 
represents one phase of the national 
Co-operative Meat Investigations in­
augurated several years ago under the 
sponsorship of the National Live Stock 
and M eat Board — the co-operating 
agencies being the U. S. D epartm ent 
of A griculture, state agricultural expe­
rim ent stations and the Institu te  of 
American M eat Packers.

Featured by m eat m erchandising 
dem onstrations to be conducted by a 
representative of the National Live 
Stock and M eat Board, a big Meat 
W eek program  will be conducted in 
Los Angeles, Calif., from  Oct. 30 to 
Nov. 4 with all livestock and m eat in­
terests of the city actively participat­
ing. R eports indicate that the stage is 
set for the m ost intensive meat drive 
ever conducted in the city. W om en’s 
clubs, service clubs, hotels and restau ­
rants, teachers, students and other 
groups will be contacted. A t least four 
m eetings are to  be held daily. The 
m eat m erchandising dem onstrations 
will introduce to  Los Angeles audienc­
es, dozens of new styles in beef, pork 
and lamb cuts, it is said. T he high 
place of m eat as a source of the essen­
tial food elem ents will be stressed in 
lectures given at each meeting. The 
Los Angeles campaign follows a sim ­
ilar cam paign conducted in the San 
Francisco Bay area.

W ith  schools of m eat cookery in 
progress this week sim ultaneously in 
the states of Ohio, Indiana and Illinois, 
the National Live Stock and Meat 
Board states that interest in these 
schools on the part of hom em akers is 
increasing daily. A t Evansville, Ind., 
previous records for opening day’s a t­
tendance were broken. A t Columbus, 
Ohio, 2,500 hom em akers greeted the 
cooking school lecturer on the first 
day, and a crowd of 3,000 was present 
the second day. A t Racine, W is., 2,000 
women were tu rned  away for lack of 
seating accom m odations on the last

day of the school, and Racine meat 
dealers reported an unusually heavy 
business in the new m eat cuts during 
the week. Canton, Ohio, has reported 
th at the attendance of 9,000 hom em ak­
ers at four schools set a new record for 
the city. Votes being taken at the 
schools reveal that the type of school 
featuring m eat dishes is unanimously 
preferred to the usual type of cooking 
school.

“The high food value of m eat m erits 
for it a very im portant place in the 
hospital diet. Newer knowledge in this 
field has revealed that meat can be used 
to  good advantage in therapeutic diets 
where form erly it was restricted .” 
These were points emphasized to hos­
pital w orkers from  every part of the 
United S tates in attendance a t the 
Institu te  for Hospital A dm inistration 
sponsored by the American Hospital 
Association* by the head of the nu tri­
tion departm ent of the National Live 
Stock and Meat Board. H er talk was 
illustrated with charts show ing meat 
as a rich source of protein, iron, phos­
phorus, calories and vitamins. A m er­
chandising specialist of the Board, 
while conducting a meat cutting dem ­
onstration, cited essential facts to keep 
in mind in buying meat 1 supplies for 
the hospitals, pointing out that ap­
proxim ately 25 per cent, of the aver­
age hospital food bill is for méat. He 
called attention to  the value of the 
less-demanded cuts of meat as offering 
buying opportunities and also affording 
a wider variety in the meat dish.

W ith  only five cities visited thus far 
on the fall schedule of the National 
Live Stock and Meat B oard’s school of 
meat cookery program , an attendance 
of nearly 50,000 enthusiastic hom em ak­
ers has been registered. T he schools 
have also reached thousands of other 
women with up-to-the-m inute inform a­
tion on meat and meat cookery, design­
ed to stim ulate a greater use of meat, 
through articles published in the col­
um ns of the co-operating newspapers 
previous to and during the sessions. 
Every evidence points to  the fact that 
hom em akers are eager to receive the 
latest inform ation on every phase of 
the subject, it is said.

T he five cities visited thus far are 
W yandotte, Mich.; Muncie, Ind.; T o ­
ledo, Ohio; New H aven and W ater- 
bury, Conn. All records for daily a t­
tendance at any of the cities were shat­
tered a t New H aven where on the 
final day more than 8,000 women 
crowded into the  New H aven arena. 
A t Muncie, Ind., the attendance in­
creased with each session. On the last 
day of the W aterbury , Conn., school, 
more than 1,000 women were turned 
away for lack of seating accomm oda­
tions. A t Toledo, Ohio, with tw o  ses­
sions held on the final day of the 
school, every seat was taken in ad­
vance of the opening, hundreds were 
unable to  gain adm ittance and 1,040 
women stood up for alm ost four hours 
in o rder to  miss none of the program . 
A feature of th e  school, which it is 
said never fails to  draw  rounds of ap­
plause, is the “parade of the m eats,” 
where each m eat dish prepared is shown 
to  the audiences by m eans of ro tating  
m irrors. Much interest is being shown 
by retail m eat dealers in the m eat m er­

chandising dem onstrations presented 
just previous to the schools. At this 
time they are introduced to the meat 
cuts given prom inence at the cooking 
school and are shown how to  “cash in” 
on the intensive meat promotion.

Questions and Answers of Interest to 
Grocers

No. 1. Q uestion: W hat is m eant by 
“steel-cut" oatmeal?

Answ er: O at grains (not rolled oats) 
that have been cut into particles by 
special cutting machines.

No. 2. Question: W hy is Georges 
codfish so called?

Answer: Because it is caught in the 
vicinity of what are known as Georges 
Banks, a fishing ground off the coast 
of Maine.

No. 3. Question: W hat is sago?
Answer: Sago is an article very sim­

ilar to tapioca. I t  is prepared from the 
starch obtained from the pith found in 
the stem of several species of palm 
trees, natives of the E ast Indies, and 
is sold in pearled form—“Pearl Sago.”

No. 4. Question: W hat are nubbins?
Answer: Small imperfectly formed

cucumbers, also known as "crooks and 
nubs.” They are pickled and sold as

nubbins’’ and are also cut up and 
added to mixed pickles or other com­
binations of which cucum bers form a 
part, such as chow-chow, relish, etc.

No. 5. Q uestion: How much does an 
original bag of unshelled alm onds 
weigh ?

Answer: About 90 pounds.
No. 6. Question: W hat kind of

cheese is Em m enthaler cheese?
Answ er: Em m enthaler ia another

name for imported Swiss cheese. It is 
made from whole milk or from partly 
skimmed milk and is ripened by spe­
cial gas-producing bacteria, causing the 
“characteristic eyes” or holes of this 
cheese. I t  is a mild cheese, rather dry, 
and has a distinctive, som ewhat sweet 
flavor. (A similar cheese, known as 
“ Domestic Swiss” is made in the 
United States, but it is not equal in 
flavor to the im ported).

No. 7. Q uestion: W hat is the tech­
nical definition of catsup?

Answer: Catsup, Catchup, Ketchup, 
is the clean, sound product made from 
properly prepared strained ripe tom a­
toes with salt, sugar, spices and /or 
other aromatic flavors, with a vinegar 
with or without onions a n d /o r garlic 
and contains not less than 12 per cent.

of tom ato solids and shall be free from 
any added color.

No. 8. Q uestion: W here does citron 
come from?

Answer: Some citron is grown in 
California, but the m ajority consumed 
in this country conies from Corsica, 
Sardina and Greece.

No. 9. Question: Do the various 
kinds of tea come from different vari­
eties of plants or is the tea plant the 
same the world over?

Answer: From  a botanical stand­
point, the tea plant is the same the 
world over. T here is a slight variation 
in the plant because of climate, the 
different kinds of tea are the results of 
variation in climate, elevation, grading, 
harvesting and curing.

No. 10. Q uestion: W here are most 
of the pears grown in the United 
States?

Answ er: A heavy shift to the W est 
has made that section the chief pear 
producing section. In 1910 three P a­
cific coast states had 15.8 per cent, of 
the pear trees, in 1930 the same three 
states had 52.5 per cent, of them.— 
Kentucky Grocer.

Odd L ots: A ginger-ale company 
has launched a new carbonated coffee 
drink, prepared with coffee, sugar, fla­
vors and carbonated water. . . .  A Chi­
cago departm ent store recently offered 
bargains so unusual that Ripley’s “ Be­
lieve it or not” phrase was used to  head 
the advertisem ent announcing them. 
. . .  A western bus company has adopt­
ed a practice of the air lines and is 
employing stewardesses on its pas­
senger buses. . . .  A Buffalo retailer of 
electrical appliances offers to  place 
electrical refrigerators in housewives’ 
kitchens for free trials, reports that, 
once placed, completion of the sale is 
easy. . . . Evergreens are now being 
preserved like rosebushes during ship­
ment.

Poncho-like raincoats made of paper 
are on the m arket. They are said to be 
capable of resisting rain for 12 hours, 
are throw n away after once being used.

Oysters and Fish
Fresh  S h ip m en ts  Daily.

Ask y o u r D ealer fo r R ead e r F ish . 
T h ey  a re  b e tte r .

L ake a n d  O cean F ish . W holesale. 
G. B. READER, Grand Rapids.

Rademaker-Dooge Grocer Co.
Distributors of

PETER PAN COUNTRY GENTLEMAN CORN 
PETER PAN GOLDEN BANTAM CORN 

MISS MICHIGAN SWEET PEAS 
FREMONT SWEET PEAS 

BIG MASTER MALT
BLUE RIBBON MALT 

BOUQUET TEA

T h e H o u s e  o f  Q u a l i t y  a n d  S e r v i c e
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HARDWARE
M ichigan R etail H a rd w ar e  Associa tion .  

P re s id e n t—W m . J . Dillon, D e tro it. 
V ic e -P re s id en t — H en ry  A. S ch an tz , 

G ran d  R apids.
S e c re ta ry —H aro ld  W . B erv ig , L an sin g . 
T re a s u re r—W illiam  M oore, D e tro it. 
F ield S e c re ta ry  — L. S. S w in eh a rt, 

L ansing .

You Must Be Convincing W hen You 
W rite Advertising

You can “do your p a rt’’ in helping 
the N R A  bring back prosperity  to  this 
nation by using advertising copy de­
signed to educate the com m unity to 
look upon their buying as an advan­
tageous th ing  for them . T here is a 
strong, but natural feeling am ong cus- 
tom res that “buy now” cam paigns are 
m erely advertising slogans to  part 
them  from their cash. For this reason it 
becomes a real task to prepare adver­
tisem ents that will show the public the 
need for loosening up on their buying 
—in their own personal interest.

I t  is true th at form er “buy at hom e” 
appeals have fallen upon deaf ears in 
the m ajority of cases. This m ay be 
because appeals have lacked the ele­
m ent of personal interest. In  other 
words, the custom er is not so much 
concerned with the fact th at his out-of- 
town purchases take money away from 
local institutions as he is w ith the fact 
that some other town seems to  offer 
more attractions or more attractive 
values. This may be a selfish attitude 
upon the part of the customer, but it 
is, nevertheless, a hum an characteris­
tic. T here is no point in trying to 
batter down this selfish instinct upon 
the part of custom ers. They m ust be 
reached through their own selfish m o­
tives.

Before we can hope to  get our ap­
peal across we m ust first consider how 
best to  get a hearing. O ur advertise­
m ent m ust arrest attention by some 
point that the public is keenly in terest­
ed in. Let us consider the advertise­
m ent suggested on page 39 of the O cto­
ber 12 issue of H ardw are Age. T he 
illustration and the main headline are 
so quickly and easily read that a mere 
glance will suffice. The introductory 
paragraphs are so open and readable 
that they, too, will get attention.

Next, let us look at the copy: I t  is 
possible to  give a true statem ent an 
ex tra  bit of power by a very simple 
means. I t  m ight be referred to  as 
“taking the bull by the horns.” A ntici­
pating  the reader’s objections we can 
beat him to them  and thus disarm  him. 
T his is done by the frank admission 
that “Yes, of course, it is to  our advan­
tage to  urge the ‘Buy Now’ idea—but 
if we can move the goods from our 
shelves, we immediately place new o r­
ders with our sources of supply. They, 
in turn, order from the factories—and 
you have then begun to  get the benefit 
of your buying.”

In  a short paragraph of readable 
type we have given a reasonable, 
tru thful and believable presentation of 
our case. T he custom er is inspired to 
confidence in w hatever we m ay say in 
the balance of the advertisem ent. In  
this paragraph he is given a selfish m o­
tive for buying things.

But, w inning an argum ent is not al­
ways equivalent to w inning a friend, 
so let us get into the same boat with 
our customer. L et us get closer to him.

\Ve will adm it that we, too, are to  
blame for some of this loss of business: 
T he second paragraph says: “W e have 
all done our share of holding back— 
we’ve sold our prosperity  and it’s ju st as 
plain as the nose on a face (don’t refer 
to the nose on h is  face) th at we m ust 
buy it back. H aving shared the blame 
for our present status, we take our 
part of the responsibility for retrieving 
the lost prosperity  with him. W e, the 
m erchants, will buy goods as well as 
the custom er. T hus we try  to  convince 
him that we are both try ing  to  “do our 
p a rt.”

Not forgetting  the custom er’s per­
sonal interest and his natural desire to  
look out for himself, we close our ap­
peal by a short paragraph offering to 
make his part easy and profitable. In 
this phase of the ad we do not need 
to  use low prices. In  fact, here is an 
opportunity  to trade up a bit. T here 
is a good reasoning point, which is 
bette r than a m ere talking point.

I t  is a good time, now, to drive home 
the fact that cheap m erchandise of ni- 
ferior grade has relieved many of their 
form er prosperity: that the constant 
dem and for cut prices has forced every­
one, all along the line, to  sharpen pen­
cils and whet the sword that cuts pay­
rolls: that in order to  have an employed 
and happy people, everyone m ust have 
a fair profit; that m isery will come 
again and again unless we live and let 
live; that chiseling doesn’t work in one 
direction—for long—it always comes 
back to  where it started, eventually. 
O ften it comes back swiftly. The large 
proportion of w orth while custom ers 
who can be completely convinced of 
these th ings is surprising. The* time 
spent in explaining to custom ers who 
m ention price is well spent. I t  is all 
very im portant advertising — quite as 
im portant as the printed word.

If any considerable num ber of adver­
tisers would, together, bend their ef­
forts. in their separate advertisem ents, 
tow ard show ing the public how reason­
able profits will bring  back general p ros­
perity, the results would be felt quickly. 
T he tru th  is that too m any are steeped 
in the tradition of price advertising 
(and price alone), that they are incap­
able of any o ther appeal. Unless a 
g reater num ber of advertisers take to 
a course of convincing the public that 
better prices mean better m erchandise, 
the public will continue to ask for 
cheap stuff unasham ed. Advertisers 
have a powerful weapon at hand if they 
can but get the blindfold of price re­
moved from  their eyes so th a t they 
may pick it up.

I t  all comes back to  the practice of 
being reasonable and tru thful in your 
advertising statem ents. People m ust 
believe you if your advertising is to be 
perm anently  productive of the best re ­
sults. T here is but one wray to make 
people believe you and th at is to rep­
resent your goods in the light of their 
true value.

T he same am ount of time and effort 
th at is expended in try ing  to tell the 
public th at you sell cheaper than any­
one else, if put into convincing the pub­
lic that certain articles have value and 
utility m ight take the public’s mind off 
the m atter of price in time. H ere  and 
there a hardw are m erchant has proved 
that he can create business'T hrough

advertising and devoting more time to  
appealing advertisem ents and displays 
than to  w orrying about the store’s 
prices.

Let your advertising space “do its 
p a rt” to bring back prosperity. The 
Blue Eagle cannot do it simply by his 
presence in your window. T hat slogan, 
“W e Do O ur P a rt,” should mean just 
that. O therw ise the public will not 
believe you.—J. A. W arren  in H a rd ­
ware Age.

Desk Accessories in Demand 
Heavy buying of all types of sta­

tionery accessories m ark the whole­
sale m arket. Demand for stationery 
has been active for some time, but

calls for accessories, such as desk sets 
and similar m erchandise, were below 
norm al until about three weeks ago, 
when consum er purchasing increased. 
Buyers now report that they have, 
cleared their stocks of all desirable 
m erchandise and are in need of goods 
for immediate shipment. Am ong the 
leading items at the present time are 
waste baskets, letter files and writing 
cases covered with imitation hand-tcol- 
ed leather. The articles are made to 
retail at $1.

P re-cast concrete joists are now be­
ing made for use in construction of fire- 
safe floors for residences, apartm ents, 
etc.

MICHIGAN BELL 
TELEPHONE CO.

IF MEN HAD TO DO THE 
HOUSEWORK, THERE’D BE 

MORE TELEPHONES
T h e RE’D be telep h on es in  the kitchen, in  the 
basement, in  the bedrooms upstairs . . . wherever 
there is housework to do.

There d be as adequate a telephone system in  men’s 
homes as in  their stores and offices . . .  not just 
one instrum ent. And there’d be no more o f that 
Unng running, back and forth , up and down, to 
make and answer m il«.

You can have an extension telephone anywhere in  
your home for less than 3c a day. Call the Tele­
phone Business Office and order one today. Instal­
lation w ill be made promptly.

Grand Rapids Paper Box Co.
Manufacturers of S E T  UP and FOLDING PAPER B O XES  

SPECIAL DIE CUTTING AND MOUNTING  
G R A N D  R A  P I D S ,  M I C H I G A N
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DRY GOODS
Michigan Retail  Dry  Goods Association. 

P re s id e n t—T h o m as  P itk e th ly , F l in t .  
F i r s t  V ic e -P re s id en t—D. M ih le thale r. 

H a rb o r B ea’ch.
Second V ic e -P re s id en t—H en ry  M cCor­

m ack, I th a c a . ,
S e c re ta ry -T re a s u re r—-Clare R. S perry , 

P o rt H uron .
M an ag er—Jaso n  E. H am m ond. L ansing .

Dry Goods Movement Broadest in 
Years

A fter dragging along during the first 
three m onths of the year at the bottom  
position of nearly a quarter of a cen­
tury, the revival of retail distribution 
and the quickening in the long-deferred 
calls for Spring and Sum m er m erchan­
dise in wholesale m arkets brought a 
restoration  of confidence to  the entire 
dry  goods trade in April. By the end 
of May, this activity had been extended 
to  the broadest rate in the history of 
peace time, with prices and wages ris­
ing rapidly, production increasing, and 
sales pushing far ahead of output. E x ­
pansion progressed at an even more 
rapid rate during June, causing mills 
and their agents to decline much of the 
contract business tendered. Textiles 
had sufifered a longer and more com­
plete liquidation than many o ther lines, 
so that when confidence and demand 
revived the uplift was pronounced.

Ju ly  witnessed the inauguration of 
the National Recovery act in the cot­
ton goods division—the first code to  be 
adopted—and right up to Ju ly  17, when 
it became operative, production was at 
its highest for nearly tw o years. A fter 
that date, output commenced to taper 
down to  a forty-hour-w eek basis, with 
m any mills operating  tw o sets of w ork­
ers over a period of eighty hours each 
week. Production, distribution, and 
consum ption have continued so much 
above the level of a year ago and p ros­
pects for the holiday trade have be­
come so prom ising that m any firms are 
counting on ending the year with a 
fair profit. Even though business dur­
ing the rem ainder of the year should 
show only a slight gain over the 1932 
sales, profit m argins will be sizable, 
because of the good results in the sec­
ond and th ird  quarters, according to 
a survey of the dry goods trade, which 
has ju st been completed by Dun & 
B radstreet, Inc.

P roduction N ear Capacity
The substantial volume of textile 

ou tput thus far this year is being con­
sumed, as inventory reports give no 
th reats of congestion in the m ovement 
for the immediate future. Much of the 
current business in first hands, how ­
ever,. has to  do with goods for a new 
Spring season, although needs for im­
mediate sales are  reflected clearly in 
the m any requests for prom pt ship­
m ents. An outstanding feature of p ro­
duction is in the rayon division, where 
m anufacturers have been forced to  allot 
their output to  insure satisfactory de­
liveries and to  meet trade  require­
m ents. M anufacturers of wooden goods 
continue a t about the same high rate 
th at characterized production during 
the Sum m er m onths, although demand 
for finished goods has been som ewhat 
lighter since O ctober 1. M any mills 
already have Spring  orders in hand to 
carry  current schedules through the 
holiday period.

T he silk trade has suffered from the 
severe strikes in dyeing and finishing

plants, yet the cleaning up of low- 
priced and low-quality converted goods 
has left th e  m arket in much better 
shape than it has been in for a long 
time. Production in the cotton goods 
division has been aided by active buy­
ing of print cloths, broadcloths, and 
some other convertibles a t a time when 
the m arkets were weakening steadily, 
following lower cotton prices and light­
er demand. M any large mills now are 
sold ahead from two to three m onths. 
Im provem ent in the sales of fine and 
fancy cottons has supplied that division 
with sufficient business for the last 
quarter of the year. The colored goods 
division is well occupied on w ork-shirt 
and w ork-suit fabrics, play cloths for 
children, m en’s trouserings, flannels, 
and such staples as denims and checks.

L argest Sales in T w o Years
F or the first nine m onths of the cur­

rent year, total sales of wholesalers 
exceeded the comparative figures of 
1932 by at least 50 per cent. D uring 
the first two m onths of the year, sales 
were below normal, but during some 
of the m onths which followed, sales 
frequently ran as high as 70 to 100 per 
cent, above those for the correspond­
ing m onths a year ago. T here were 
m any delays in filling orders during 
this period, caused by the sold-up con­
dition in some of the staple lines. From  
May 1 until the middle of August, 
sales of leading wholesalers reached 
the highest volume in tw o years. Early 
demand was for piece goods and sta ­
ples, with the heavier flannels and knit 
goods predom inating now. Stocks are 
in good shape to take care of fill-ins.

Ju ly  was the outstanding m onth of 
the year for retailers, both in volume 
and profits and Septem ber did not con­
tinue the higher record established for 
July, but since the first of the current 
m onth demand in many divisions has 
been stronger. D istribution has been 
chiefly in staples, such as prints, m us­
lins, sheetings, flannels, hosiery, under­
wear, and blankets. W hile staples 
m arked at medium prices have been 
selling better than fancy goods, there 
has been a noticeable increase in the 
demand for the better qualities of m er­
chandise during the last th irty  days.

H igher Prices General
Prices in nearly all divisions have in­

creased steadily since April, and at 
present are from, 25 to 100 per cent 
higher than a t the beginning of the 
current year. The m ost striking ad­
vances have been in unfinished goods, 
where quotations on m any of the most 
staple num ber are more than double 
the prices quoted in February. M ark­
ups in the cotton goods division have 
been sharp, notably in print cloths, 
sheetings, broadcloths, printed per­
cales, denims, ticking, towels, sheets, 
and pillowcases. Blankets are selling 
a t retail for about 75 per cent, more 
than they brought a year ago, while 
quotations on raw  wool are 92.2 per 
cent, higher than in the comparative 
period of 1932.

A lthough the trend of prices still is 
upward, on the whole, there have been 
some recessions of late in several cot­
ton goods lines, chiefly percales, p rin t­
ed draperies, cretonnes, and some of 
the wash goods. On the other hand, 
sheets and pillowcases have held 
steady, with a large movement still 
under way. Prices of some of the

staple towels are lower, but the new 
weaves are higher. Candlewick bed­
spreads have been marked down, to 
some extent, but m ost high-grade 
woven lines are holding firm.

Failures Reduced O ne-H alf
T he wider distribution and higher 

prices for all grades of dry goods have 
checked the steady increase in failures 
since 1929, which reached an all-time 
peak in 1932, with the num ber of de­
faults totalling 3,183 and the involved 
liabilities $73,931,987. In 193 2, m anu­
facturers were going into bankruptcy 
at the rate of 8 a m onth, while the 
m onthly average the current year is 
only 5. The m onthly failure average 
of 257 for retailers in 1932 has been re­
duced to  152 during the nine m onths of 
1933.

Retail Prices of Textiles Studied
T he AAA also announced the com­

pletion of the first phase of the study 
of textile prices. Exam ples of appar­
ently unreasonable profit-taking were 
found, it was stated, though a large 
part of the trade was said to deserve 
praise for fair play on its price sched­
ules. W ide disparity and considerable 
laxness was found to  exist am ong tex ­
tile m anufacturers in bill ing retail 
m erchants for increases above contract 
prices which they a ttribute to  proces­
sing taxes and employm ent costs under 
the NR A.

“W e are checking each week the 
average retail prices of some of the 
standard cotton goods bought by the 
public in tw enty-tw o cities throughout 
the country,” Dr. Howe said, “and are 
calculating the am ount of that price 
which is due to the tax. W e are going 
to continue our check of retail prices, 
and are going to  continue to tell the 
public what part of those prices goes 
to pay tow ard our program  for aiding 
cotton farm ers.”

The extent to  which recent increases 
in prices of canned tom atoes and 
canned sweet corn are due to  increase 
in the cost m aterials was discussed in 
an announcem ent made public Septem ­
ber 20. T hough the re tu rns to  growers 
of these crops have been increased by 
approxim ately 25 per cent., th is change 
has caused an  increase in retail prices 
of only a little more than one-tenth of 
a cent for each No. 1 can of tomatoes, 
and one-fifth of a cent for a can of corn 
of this size.

Purchase Holiday Novelties 
Buyers of giftvvares and novelties 

are in the wholesale m arket to p u r­
chase decorative items for the C hrist­
mas trade. In terest centers largely on 
goods to retail from 50 cents to  $5, 
with the bulk of buying in ranges up 
to $3. According to selling agents 
orders are being placed two to three 
weeks later this year than last and 
current buying reflects the uncertainty 
which retailers now feel about holiday 
volume. Stores plan to confine pur­
chases to the same quantities taken 
last season and reorder if conditions 
warrant.

Stores Order Liquor Glasses 
Reminiscent of the weeks preceding 

the legalization of 3.2 beer sales, de­
mand for stemware by retail stores is 
exceptionally active in the wholesale 
glassware m arket. T his time, however,

th call is not confined to beer glasses 
but is distributed over all types of 
stemware associated with alcoholic 
drinks. Retailers, figuring on the early 
repeal of the E ighteenth Amendment, 
are buying icocktail, whisky, cham ­
pagne, sherry and brandy glasses in 
quantity. Most of the orders are for 
Novem ber delivery, but some stores 
are taking on small quantities now. 
Glasses to retail at 15 cents to $1 each 
are in demand.

Modem Design in Dinner Sets 
h o r the first time in more than five 

years dinner sets decorated in modern 
patterns will be displayed generally by 
m anufacturers of china and earthen­
ware at the January  opening of 1934 
lines. Producers have been encouraged 
by the grow ing favor accorded by the 
public to modern type furniture, floor 
coverings and other hom,e furnishings 
and are planning to introduce a wide 
selection of the new patterns for 
Spring. Some years ago modernistic 
decorations were brought out in china- 
ware, but public reaction was unfavor­
able. Since that time modern decora­
tion has been avoided on popular price 
goods.

Men’s Wear Buying Early 
Despite the fact that prices on men's 

clothing for Spring will be sharply in­
creased when the lines open shortly, a 
larger volume of advance business is 
expected than has been done in several 
years. Some of the large operators 
have already looked over Spring rang­
es and indicated their readiness to 
place fair-sized orders. A certain 
am ount of doubt prevails over con­
sum er reaction to the Spring prices, 
which in most cases will be another 25 
per cent, above the prevailing Fall of­
ferings, but it is generally felt that by 
Spring re-em ploym ent will be under 
full swing and that consum ers will be 
able to pay the higher quotations.

Lamp Buyers Seek Holiday Goods 
Lamp buyers seeking merchandise 

for holiday prom otions are active in 
the wholesale m arket. Average orders 
this week are 5 to 10 per cent, larger 
than those placed last Fall. M erchan­
dise priced to  retail up to $30 is m ov­
ing in volume. Demand for both china 
and m etal base lamps continue heavy. 
A tendency tow ard the sale of lamp 
bases without shades is grow ing in 
the industry, due to the higher prices 
asked for silk shades. Producers in 
m ost cases are m aintaining old price 
lines and are emphasizing that fact to 
buyers by m aking separate quotations 
for the bases and shades.

Toy Volume Now Increasing 
Toys have begun to  move more 

actively at retail during the last few 
weeks and indications are that holiday 
volume will make a good comparison 
with a year ago. M anufacturers have 
been booking additional business for 
quick or near-by delivery. Games to  
retail at $1 or under, wheel goods and 
mechanical playthings have figured 
most prom inently in the business 
placed. Roller skates continue a not­
ably active seller, with production 
stepped up greatly. The time and 
place for the 1934 toy fair will be dis­
cussed to-day at a m eeting of the Toy 
M anufacturers of the U.S.A.
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HOTEL DEPARTMENT
H ighest Roadway in the United States 

Los Angeles, Oct. 21 — Am in re­
ceipt of a sincere letter of acknowl­
edgm ent from my good friend, Eddie 
Moran, wtho recently took over the 
m anagem ent of H otel Stearns, Luding- 
ton, and is already m aking a showing. 
I gave Eddie a deserved “send off’’ 
when he em barked in this enterprise 
and he was good enough to  let me 
know that he liked it. T hanks to  you.

T he Gerows, whom we all know so 
well and who are m aking such a  w on­
derful success of H otel Elliott, Sturgis, 
have favored me with a brochure de­
scriptive of their offerings, and which 
is one of the finest and m ost sensible 
booklets 1 have seen in a long time. 
T hey believe in advertising from expe­
rience. N otably they patronize the ad­
vertising pages of the T radesm an, for 
the reason, as “D an” has assured me, it 
reaches the very class of travelers he 
most desires am ong his list of patrons.

Ex-G overnor Allen, of Kansas, who 
is visiting Russia and w riting very in­
teresting syndicate articles for the 
American press, recently spoke of the 
tipping problem, which is supposed to 
have been eliminated in th at country. 
H e tells of his hesitancy in offering 
a tip to a hotel po rter in Leningrad 
(form erly St. Pe tersburg ), having 
“read rhapsodies by Soviet w riters 
upon the complete elim ination of the 
m ercenary spirit from the hum an na­
ture of those who serve for the glory 
of serving,” and heard the direct sta te­
m ent th at "you are not expected to 
tip .” He took the plunge, however, 
handing the porter an Am erican quar­
ter, and adds th at “I never hesitated 
again while in Russia.” Some of the 
labor “leaders” in this country who are 
m aking an endeavor to  secure recogni­
tion of labor unions in the  N R A  pro­
gram, have declared for the abolition of 
tips, but there evidently is evidence of 
an Ethiopian in the woodpile some­
where.

I have taken occasion heretofore to 
m ention the activities of Mr. Ernie 
Jenkins, who some tim e ago estab­
lished a cafe in the hotel W illiam  Penn 
here, and made a decided hit with his 
offerings to  the public. Now he has a 
spick, span new establishm ent on W est 
Seventh street, near W estlake Park , 
which prom ises to  outshine anything in 
that neighborhood. T he o ther evening 
I took occasion to  “check up” on his 
W illiam Penn institution and it is still 
going strong, with an ideal patronage. 
So th at my Michigan friends m ay 
know w hat constitutes a  “square m eal” 
in Mr. Jenkin’s domain, I am  handing 
them  one of his recentest menus, rep­
resenting, what I claim a “good buy” 
for the price charged— fifty cents:

M ixed F r u i t  C ock tail o r T o m ato  Ju ice  
C hilled U tah  C elery  an d  R ad ish es  

C hicken  G um bo Soup 
L e ttu c e  a n d  T o m ato  Salad ,

F ren ch  D ress ing
B roiled  H a lib u t S teak , L em on B u tte r  
F r ied  E a s te rn  O ysters, T a r t a r  S auce 
R o as t Y oung T om  T u rk ey , D ressing , 

C ra n b e rry  S auce
C hicken F r ica s se e  w ith  B u tte r  N oodles 

F ile t M ignon S teak , M ushroom  S auce  
R o as t P rim e  R ibs of Beef, N a tu ra l  G rav y  

10 oz. T -B o n e  S teak , B u tte r  S auce 
R eal C alves  L iv e r  w ith  B acon 

G rilled Loin L am b  Chops, on T oast, 
w ith  P ineapp le

P o ta to e s  F resh  G ard en  V eg etab les
H o t B read  o r M elba T o a s t w ith  P rese rv e s  
G reen  A pple a n d  B lack b e rry  Creaim P ie  

E g g  C u s ta rd  O range  S h e rb e t 
H o t C hocolate  F u d g e  S undae  

L a y e r  C ake
F ru i t  Jello , W hipped  C ream . F ren c h  

V an illa  Ice  C ream , W afe rs  
C hocolate, P ineapp le , B u tte rs c o tc h  an d  

S traw b e rry  S u n d aes  
B ev erag es

Mr. Jenkins solicits constructive 
criticism, but one hears much of the 
excellence of his offerings, and I know, 
from personal observation, th a t he is 
“growing.”

A California convict, about to be 
executed, asked the Governm ent as a 
special favor, to allow him to approach 
the happy hunting  ground inspired by 
a final “jag .” T he governor acceded to 
the request, but the  ever-present holier 
than thou preachers protested against 
the innovation. Maybe they were righ t 
in his particular instance. Seems like 
encouraging a very pernicious habit on 
the pant of the beneficiary.

N aturally  there are a lot of objectors 
to the N R A  plan of regulating  the 
affairs of .the Nation. O ne feature not 
generally approved of in Southern Cal­
ifornia is the notion of allowing trades 
unions, statistically shown to  repre­
sent about 10 per cent, of the country’s 
working force, to  compel the o ther 90 
per cent, to  subm it to  their program  
of “hogging” the whole works. If  the 
general plan falls th rough this will be 
one of the chief reasons for its failure.

Down in O hio a feminine reform er 
asks legislation prohibiting the disulay 
of unstockinged nether extrem ities by 
the fair sex. She may, considering the 
age limit, have developed a prejudice 
applicable to her personal attainm ents 
in that direction. W hat we really need 
in the way of legislation is som ething 
to protect future generations from 
these so-called reform ers. Certainly we 
have all been compelled to  dope ou r­
selves with a lot of b itter medicine, 
due to a m inority influence in legislat­
ing on the liquor question, resulting  in 
w ide-spread financial distress. Asy­
lums for instilling comm on-sense in the 
cranium s of these “soul savers” are 
w hat we really want. T hey alone have 
been responsible for the crow ding of 
Eederal prisons, jails, and the enor­
mous tax  on the public for the wages 
of wardens, guards and the enorm ous 
expense of prosecuting so-called cul­
prits. And laws have been, becoming 
m ore ferocious all the tim e and de­
m ands for sterner punishm ent for in­
dividuals who would have been consid­
ered violators of simple police regu la­
tions have reached th at point where 
they are supposed to  have become m a­
jor crimes. Q uite likely, if the people 
of the nation had not recently aw ak­
ened and sm ashed the eighteenth 
am endm ent ,there would be a proposal 
for far-reaching regulation of the to ­
bacco habit and possibly—parlor golf. 
O riginally Uncle Sam ’s one desire was 
to  safeguard the real com forts and in­
nocent pleasures of our citizens, instead 
of undertaking to  arrange the  public 
itinerary of wishes, habits, literary 
tastes, fashions and w hat nots of its 
citizens. I t  is no wonder we cannot 
find room  in penitentiaries for all the 
people who really ought to  be there. 
Seems as though there is no o ther 
gam e which is considered legitim ate 
but to  pile up penal institutions, high, 
wide and handsom e. T his thought 
comes to me th rough the action of the 
Los Angeles police commission, which 
recently  was called upon to  provide 
g reater jail facilities. A fter a careful 
consideration of the subject an order 
was issued to the police heads to  the 
effect th at under no circum stances 
were prem ises to  be entered for any 
purpose w hatsoever w ithout a search 
w arrant, and no such w arrant was to  
be issued unless a judge of a court of 
record authorized it. T he statem ent 
was openly made that only 17 per cent, 
of the inm ates of the city’s penal in­
stitutions were felons in fact, th a t a 
very large percentage were impounded 
on doubtful evidence for m inor offenses 
and th at th e  fines collected did not 
even pay for subsistence furnished pris­
oners, to  say noth ing about the cost of 
adm inistration and the m aintenance of 
dependents. Also th a t several who 
were in durance vile were really  there 
on th e  say-so of a certain blatant 
m outhed servant of H im  who qualified 
Charity as one of H eaven’s first laws 
and who has uniform ly failed to  p ro­
duce the evidence he claimed to  pos­
sess. T rue progress does not mean

more prisons, but fewer occupants of 
those already in existence. T here may 
be such a th ing  as over-civilization, and 
the law makers, by the exercise of 
more common sense, can help to  make 
the country better by saner methods. 
So much for the inspiration furnished 
by the Ohio lady who objects to  bare­
legged females.

Years ago there  used to be a sort of 
standing joke concerning the use of a l­
falfa for hum an food. F irst it was 
tried out on the poultry  contingent and 
found to  m eet the bill. Now it has 
become a figure in the ordinary bill of 
fair in the so-called health restaurants. 
A1 so it is put up in vials and offered as 
a transportation  facility for vitamin 13, 
or som ething like that, by the chemi­
cal laboratories of the country.

Now there is a new national organi­
zation which is using for its slogan: 
"T his is your country—beautify it.” 
W hy not this one instead: “This is 
your country—leave it alone” ? I hope 
I am optimistic, but I sincerely doubt 
w hether the  average man is capable of 
beautifying the country. Some of them 
have had a whack at the  job, but the 
resulting hot dog stands, bill boards 
and filling stations fail, to my notion, 
to  fill the bill, or a t least to  satisfy my 
crude notions as to  w hat is beautiful. 
I wish I had the power of speech to 
tell what I think of the hum an marvel, 
who, hands on hips, gazing on m oun­
tain peaks, talks about beautifying 
them . I t is to  laugh. Leave the coun­
try  alone. God made it. Man made 
the cities. If  we are going to  beautify 
anything, let us exercise our activities 
on the m an-m ade city, but leave the 
country to  Nature, which m eans we 
will have fewer cigarette signs.

Dr. W . D, Moore, whom I have 
heretofore m entioned in these columns, 
took me over to  the O w en’s Lake and 
Mt. W hitney country this week, just 
so I would have som ething to  write 
about instead of quoting a last year’s 
alm anac this hot weather. W ell, it was 
hot enough over there, but well worth 
the. trip— a couple of hundred miles. 
This is a highway which has been un­
der process of construction for some 
time, briefly m entioned by me in m y 
description of a trip  through Shn Ga­
briel Valley recently. Some call it the 
“ Roof of the U nited S tates.” And as 
it is upw ards of 8,000 feet in midair 
there is some excuse for the appella­
tion. I t bisects the H igh Sierras, con­
necting O w en’s Valley, from which 
Los A ngeles’ m ajor w ater supply is 
secured, with the San Juaquin Valley. 
H eretofore you have had to reach it 
by Bakersfield. I t  now runs through

Warm Friend Tavern
H olland, M idi.

Is truly a friend to all travelers. AD 
room and meal rates very reasonable. 
Free private parking space.

JAMES HOEKSEM A, Manager

T H E  R O W E
GRAND RAPIDS

The Most Popular Hotel
in Western Michigan

300 Rooms 
Showers

Servidor
Direction of American Hotels Corp. 

J .  L eslie  K incaid , P re s id e n t

CODY HOTEL
GRAND RAPIDS  

R ATES— $1 up without bath. 
$2.00 up with bath. 

C A F E T E R IA  IN CONNECTIO N

A L L  GOOD ROADS L E A D  TO  
IONIA AN D

THE REED INN
Excellent Dining Room 

Rooms $1.60 and up 
MRS. GEO. SNOW , Mgr.

I Park Place Hotel
j Traverse City
I Rates Reasonable— Service Superb 
a — Location Admirable.
I GEO. AN D ER SO N , Mgr.
i  A L B E R T  J. ROKOS. Aaa’t Mgr.

New Hotel ElKott
j STURGIS, MICH,
j 50 Baths 50 Running W ater 
I European

D. J. GEROW , Prop.

Occidental Hotel
FIR E PROOF  

C E N T R A L L Y  L O C A T E D  
Rates $2.00 and up 

ED W A R D  R. 8 W E T T , Mgr. 
Muskegon Michigan

Columbia Hotel 
KALAMAZOO  

G ood Place T o H e  To

«
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Cottonwood Pass and some portions 
of it have attained an altitude of 10,500 
feet, or much the highest roadway in 
the U nited S tates and one of the finest 
pieces of highway engineering ire the 
entire world. A t Long Pine there is a 
picturesque camp where m any tourists 
entrain to  go up the E ast slope of the 
Sierras on horseback to  reach the high­
est elevation in the country— M ount 
W hitney. Now it is accessable to  the 
m otorist, adding another chapter to  the 
in teresting study of N ature’s offerings 
in Southern California. I t  is a land of 
great divides and tim bered ranges, 
jeweled with crystal lakes, purling 
stream s — a m onstrous block of the 
United S tates as prim eval in its soli­
tude as the day the first white man 
saw it, when it was only an Indian 
hunting ground. H igh up in this coun­
try  set on the shoulder of granite which 
supports Mt. W hitney, 14,501 feet high, 
men and women, in the future will find 
grandeur, recreation and historical ro­
mance, which has been barred to  all but 
a chosen few, because the E ast slope 
of the Sierras rises very abruptly  from 
the floor of O w en’s Valley. Until now 
it has been left to  a few strong-hearted 
men with vision—pioneers, so to speak, 
operating pack trains — to  carry the 
sight seers into this rom antic area. The 
surprising th ing  about this m ountain 
road, burrowed out of the steep slope 
which has worn out m any pack trains 
because of the sudden rise necessary to 
reach the top is that it is not less than 
twenty-five feet wide a t any point, and 
at m ost places is wide enough for 
three autom obiles to  travel abreast. 
I he steepest grade on the entire road 
is not in excess of 8 per cent., which 
is only for short distances, and the 
highest grades in the m ain are less 
than 6 per cent., which would not be 
considered excessive even in M ichigan 
highw ay construction. Now, my pro­
fessional friend has brought me to  the 
mountain, but I have reached the  end 
of my string, but from notes I have 
taken you may feel w arranted in ex­
pecting som ething later.

F rank  S. Verbeck.

Sidelights On Eastern Michigan Mer­
cantile Conditions

Unionville, Oct. 20—I was much sur­
prised when I entered the general store 
of J. H. Kemp & Co. a t this place. It 
occupies about one-half block frontage. 
They carry a large and varied stock, 
including farm  implements, in fact can 
supply the entire needs of farm ers. 
T he business was founded some forty  
years ago, and I was told they have 
had the T radesm an ever since the store 
opened. T his village has 450 popula­
tion and am ong other good m erchants 
of the place is John F. Beatenhead, 
who has a large general store, and 
George Prim e, leading grocer and m eat 
dealer.

H arbor Beach, Oct. 21—Arrived at 
H arbor Beach in time to  make several 
calls, finding m erchants entitled to  re­
fund. I t  being Saturday and they be­
ing busy, will contact them  Monday. 
H ad a visit with the m anager of the 
M ihlethaler Co., who have a large gen­
eral store. T hey take the T radesm an 
and like it. W ill go South from  here 
to M inden City, Deckerville, Carson- 
ville and P o rt Sanilac. H ard  storm  
here last evening, with heavy rains, 
put lights out of commission for an 
hour, causing much inconvenience to  
m erchants and others.

In  m y travels over this state  I have 
not experienced as great a surprise as 
in the Thum b district. I t  contains as 
fine farm s as can be found in the state. 
I t  has many good towns and small 
cities, which are a credit to the en ter­
prise of its people. Am ong them  is the 
city of H arbor Beach, w ith a popula­
tion of 2,000. I t  is located on the shore 
of Lake H uron  and has the largest 
artificial harbor on the G reat Lakes, 
having a breakw ater wall one and one- 
half miles long. T he principal indus­

try  here is the H uron Milling Co., 
which gives employm ent to over 400 
people. T his company has , operated 
here many years and in its earlier his­
tory it m anufactured flour and feeds, 
also produced large quantities of salt. 
As cheap fuel and m aterial for salt 
barrels grew  less, it dropped the p ro­
duction of salt and expanded its milling 
interests, taking up the m anufacture 
of starch and gluten flour, the latter 
being shipped to  m any foreign coun­
tries. It also m anufactures starch  siz­
ing, used by textile m anufacturers, and 
produces dry paste for wall paper 
hanging. In  addition, it also m akes 
various brands of breakfast foods. All 
this requires skilled labor, so a good 
standard of wages is maintained. Over 
1500 carloads of the com pany’s prod­
ucts are shipped each year. This port 
is also noted for its fishing industry, 
which gives employm ent to many. I 
was told that recently sixty-five tons of 
white fish were brought into port in 
one day.

An outstanding feature of this little 
city is its comm unity building, a fine 
tw o-story brick structure, 112 by 112 
feet. I was shown through the inte­
rior. It contains the city offices, a 
theater, a gymnasium, public library, 
banquet hall, rooms for the ladies’ club 
and one for the boy scouts. The build­
ing is under control of the local board 
of education. I t has the only movie. 
The city spreads a nominal tax to help 
maintenance. T he citizens have built 
up a rem arkable comm unity spirit. A 
form er comm unity building was de­
stroyed by fire in 1926, but local con­
tributions made it possible to  erect the 
larger and better building. O ther cities 
could learn much by following the ex­
ample of H arbor Beach.

In  a personal survey of hundreds of 
food stores in this state, it is surprising 
how few of them  are following scien­
tific m erchandising. At least three- 
fourths of the m erchants I have in ter­
viewed are yet following obsolete 
m ethods in fixing their retail prices. 
For m any decades m ost m erchants 
fixed their selling prices at the tim e of 
purchase of supplies. If the m arket 
advanced after their purchase of m er­
chandise, they made no change in the 
retail price, but continued it until the 
present supply was sold out. Not un­
til then did they pay any attention to 
the m arket. O ften a m erchant bought 
a supply of goods, fixed his selling 
price, then the m arket on the goods 
advanced, giving him an opportunity 
to profit by the advance, upon the 
goods he had in stock. The wise m er­
chant is always awake to  the m arkets 
upon whatever he sells. W hen the m ar­
ket advances, he at once raises his sell­
ing price and by so doing profits by the 
raise upon the goods he has in stock. 
The careless or uninformed m erchant 
pays no a ttention  to the m arkets until 
he runs short and has to  buy again. 
T hus he loses the advance on the goods 
he has in stock, which in justice to  his 
business, he should have secured. The 
Tradesm an brings to  the food m er­
chants a broad list of food products 
and grocers’ sundries. Item s advanc­
ing or declining each week are listed, 
so the m erchant can see at a glance all 
m arket changes. Opposite each item 
is listed a base price, which is not a 
guide for buying, but is given to  show 
the rise and fall of the market. By com­
paring the list price before and after 
the change of the m arket, the exact 
am ount in dollars and cents can be de­
termined. This gives every food m er­
chant valuable inform ation and he 
should advance his selling price at 
once. It may be but a cent, tw o cents 
or a nickle. By counting the items he 
has in stock and m ultiplying it by the 
advance, it shows the gain to  which 
his store is entitled. Each week as he 
m akes these adjustm ents, if he will set 
the am ount down in a m em o book, he 
will be surprised at the extra am ount 
this will bring to  his business. An o r­
dinary size store will find at the end

of a year it will mean a saving of one 
to  two dollars, depending upon the ad­
vances of the m arkets and the volume 
of trade. On items listed as declining, 
sell them out at the present price if 
they are m oving freely, otherw ise cut 
the price and take the loss if necessary. 
D uring the past few years merchandise 
of every kind declined in value and 
m erchants took heavy losses. The bot­
tom of the m arket appears to  have 
passed and it is reasonable to expect 
it will gradually go higher, if pros­
perity comes. M erchants who are 
alert can, by following the rise in the 
m arket, recover much of form er losses 
and will certainly be in far better shape 
than those m erchants who pay no a t­
tention to  the m arkets. In  my travels 
I have found m any m erchants who 
have lost money by not being posted. 
Some of these were subscribers to  the 
Tradesm an, but failed to  read it care- 
fully. Each week it brings valuable in­
form ation and articles of interest, and 
if it can get m erchants to  watch the 
m arkets each week and take advan­
tage from them, it will help them  save 
a vast sum of money, which now slips 
away, owing to  failure to profit by the 
advice the Tradesm an brings each 
week. E. B. Stebbins.

Items From The Cloverland of 
Michigan

Sault Ste. Marie, Nov. 22— It will 
not be long now before the great Cen­
tury of Progress fair at Chicago will 
be a th ing  of the past, and for those 
w ho did not see the big show there was 
an opportunity to get a good idea of 
the exhibition by reading Mr. Stow e’s 
description of the fair in the T rades­
man a short time ago. W e find th at he 
has given the readers a nice account of 
what was to see. A friend recently re ­
marked that he saw a lot and a lot that 
he did not see. I t  is beginning to  look 
like a good time to  buy there, as m any 
of the prices are being reduced in o r­
der to close out before the end. There 
was quite a comm otion there last W ed­
nesday when som ething went wrong 
with the lighting system  and the cur­
rent was cut off for about tw o hours, 
especially with the passengers taking 
the sky line rides being suspended in 
midair writh no m eans of escape 
until the trouble was over. The next 
day there was a fire in the Science 
building, which caused a big scramble 
in getting  out for a while, but all ended 
well and everyone seems to be enjoy­
ing the opportunity  of seeing the big 
show.

The Booth B rothers T ransportation  
Co. lines have taken over the Brimley 
bus line, operating between the Sault 
and Brimley and will run their regular 
busses from here to Newberry in con­
nection writh the Brimley service. The 
Booth line will handle both freight and 
passenger service.

T he M ontgom ery W ard store 
changed m anagers last week, L. E. 
Swanson replacing W illiam  Barry. Mr. 
Swanson is a young m an who came 
here from Brainard, Minn., where he 
managed the M ontgom ery W ard store.

W . I. H erron has opened a new 
grill room at the Cloverland Hotel. 
T he opening took place Oct. 19, with 
Con and his orchestra.

The fact that Uncle Sam is lending 
farm ers money at the rate of a mil­
lion dollars a day ought to  boost the 
back-to-the-farm  movement.

The Sault milk dealers raised the 
price of milk to 10 cents per quart last 
week. Let the good work continue. 
Everybody wants to  help the farm er. 
Just at present it looks as if the state 
highway departm ent has it in for the 
poor farmer, by charging him 25 cents 
per head for the stock on trucks car­
ried over the state ferries at Mackinaw, 
w hether a horse, a cow or sheep. P re ­
viously only stock on the hoof was 
subject to  a charge of $1. The new 
charge seems unfair, because there is 
no charge on freight carried on other 
trucks and it is discrim inatory, because 
it effects three E astern U pper Penin­

sula counties—Chippewa, Luce and 
Mackinac. These are the principal 
stock shipping counties using the state 
ferries.

Kaizer Maize, proprietor of the 
Northview Hotel, has been making 
im provem ents in rem odeling the hotel. 
A concrete foundation has been placed 
under the building and new hardwood 
floors have been laid. The floors will 
be polished for the opening. There are 
seven booths on the East side of the 
building and tables on the other. The 
room is attractively decorated, with the 
ceiling light grey. T here are two en­
trances on Portage avenue. A feature 
will be parking space for forty cars 
back of the hotel.

I he Sault had its first snow fall last 
J hursday; while it did not am ount to 
much, it gives us a thrill of what to 
expect from now on, and to  think that 
the price of coal is higher than for sev­
eral years, always som ething to  be 
thankful for, especially the coal deal­
ers.

The H iaw atha chapter of the O rder 
of Ahepa was organized in the Sault 
last week, with Frank K ritselis as pres­
ident. It will begin its career as a 
service club in this city. M eetings will 
be held twice a m onth in the basement 
of the Greek church on Court street. 
Ahepa is a name taken from  the first 
letters of the words, “Am erican, Hele- 
nic Educational Progressive Associa­
tion." The purpose of the order is to  
prom ote comm unity spirit and better­
ment.

W illiam J ohnson, proprietor and 
owner of Bill’s Place, at Newberry, is 
m oving his store to the Leighton 
building. The new store will be known 
as the Peoples d rug store. Mr. Jo h n ­
son expects to conduct a  complete 
drug store and prescription counter, 
together with the present line of goods.

I he sm art young m an usually suc­
ceeds after he outgrow s the habit of 
being too darned sm art.

Oscar Benoit, form erly employed at 
the Ridge Inn, is going into business 
for himself at 423 Portage avenue, 
where he will put in a full line of con­
fectionary, tobacco and cigars, also a 
small stock of groceries.

W illiam G. T apert.

D eath of Good Man and Good Citizen
“There is a prince and a great man 

fallen this day in Israel.”
In  the passing of W illiam H . Gilbert 

the city of Grand Rapids loses one of 
its m ost loyal supporters and one of 
its real leaders. M any have done more 
for the city, financially, m any have 
made themselves more widely known. 
But few have served so efficiently in 
so many ways and fewer still have so 
finely dem onstrated the high qualities 
of m anhood which a m an who is well 
born and carefully reared can acquire 
and m aintain with increasing intensity 
as the years roll on.

Mr. G ilbert’s uncom prom ising hon­
esty and sound judgm ent, his unfailing 
courtesy and genuine kindliness, made 
him by right of fitness and by general 
consent a leader am ong his fellows. 
H is willingness to  serve, his painstak­
ing fidelity to  w hatever he undertook, 
and his selfless loyalty caused him to 
be sought for positions of trust.

I t  is fitting and easy for the public to 
speak well of this upright man—it is 
equally im portant that the public 
should understand and correctly ap­
praise his m orality and ability. H is 
principles governed and inspired all 
his fellow-workers, and their joint 
vision and enterprise, year afte r year, 
made their doings a vivid book which 
all could read. H is mind was a friendly 
open door and his purse was never 
closed to  m eritorious demands.



Michigan Board of P h a rm a c y  
P re s id e n t—E a r l  D u rh am , C orunna . 
V ic e -P re s .—M. N . H en ry , Low ell.
O th e r m em b ers  of th e  B o ard —N orm an

W eess. E v a r t ;  P r a n k  T . G illespie. St.
Jo se p h ; V ic to r  G. P iask o w sk i, D e tro it. 

D irec to r—E. J .  P a r r ,  L ansing .
E x a m in a tio n  S essions—T h ree  sessio n s  

a re  held each  y ea r , one in  D e tro it, one  in  
th e  U pper P e n in su la  a n d  one a t  F e rr is  
In s titu te , B ig  R ap ids.

Michigan S t a t s  P h a rm aceu t ica l  
Associa tion.

O fficers e lec ted  a t  th e  J a c k s o n  C on­
v en tio n  of th e  M. S. P .  A.

P re s id e n t—D u n can  W eav e r, F ennv ille .
F i r s t  V ic e -P re s id en t —  P a u l G ibson, 

A nn A rbor.
Second V ic e -P re s id en t—J .  E . M ahar, 

P o n tiac .
T re a s u re r—W m . H . Jo h n so n , K a la m a ­

zoo.
S e c re ta ry —R. A. T u rre l, C rosw ell.
E x ecu tiv e  C om m ittee—A. A. S p rag u e , 

I th a c a ; Leo J . L aC ro ix , D e tro it;  J .  M. 
C ie]chanowsky, D e tro itr  M. N . H e n ry  
Low ell; B enj. Peck , K alam azoo ; J . E . M a­
h a r, P o n tiac .

In Defense of the Distributor
T he m anufacturer undertaking an 

increased payroll m ust of necessity and 
in the public interest be protected 
against price cutting  below his ship­
ping-door cost. T he retailer m ust out 
of simple justice be sim ilarly protected. 
T he indications com ing out of W ash­
ington, even though entirely unofficial, 
that the retailer, selling a t the invoice 
price of goods to  him, is not to be con­
sidered as destructively cutting  prices, 
are subject to imm ediate challenge on 
the  grounds alike of plain justice and 
plain fact. T he m anufacturer’s cost in­
cludes—and rightly  so of course—his 
expenses for rent, wages, light, heat, 
pow er and the o ther items of his over­
head.

E xactly  on the same basis, the re­
tailer’s and wholesaler’s cost m ust be 
recognized as including their rent, 
wages, and light and heat bills, taxes 
and o ther item s of their overhead, and 
only finally the invoice price they pay 
the m anufacturer for the goods they 
put on their shelves. Any other view­
point is not only unfair but unsound. 
T o  in terject any viewpoint but this 
sound one into the official judgm ent at 
W ashington would work a terrific in­
justice upon all distributors. Likewise, 
the elim ination of the very practices 
tow ard  which the President has poin t­
ed his finger would be largely fore­
stalled. The d istributor cannot pay his 
rent, his payroll, o r his taxes w ith any­
th ing  but money, any m ore than  can 
the m anufacturer.

Furtherm ore, the retailer supplies 
the final distributive link so vital to the 
m anufacturer whose advertising sup­
ports the country’s m ost valuable pe­
riodicals and newspapers, and the tax ­
es paid by the retailer are vital to  local 
and state  governm ents; th e  rentals 
paid by the retailer are vital to  thou­
sands of landlords hard pressed by lo­
cal taxes, insurance charges and repair 
bills; the electric bills paid by retail 
druggists, open long hours, are vital to 
the stockholders of the public utilities; 
the wages paid by the retailers support 
hundreds of thousands of families. T he 
retail pharm acist, m oreover, is licensed 
in every state  to  perform  a valuable 
professional service vital to the health 
of the nation.

T o  leave all these item s out of con­
sideration in figuring the d istribu tor’s 
cost is not only lacking in logic but as 
well in consideration of the interests 
of those depending on them  for income.

T o  suggest that the retailer overlook 
his operating  expenses, while the m an­
ufacturer is given the righ t to include 
his, will in the end prove destructive 
of purchasing power and the public in­
terest. T o  excuse doing so on the 
grounds that the consum er m ight tem ­
porarily buy for less would he pu tting  
political expediency ahead of sound 
practice, fairness, and the final in ter­
ests of the consum er. Finally, the con­
sum er always pays for tem porary  prac­
tices which seem for short intervals to 
be attractive, but end in delusion.

T he D rug  Institu te  of Am erica be­
lieves the future welfare of the Indus­
try  depends on the stability of all its 
essential elem ents. I t  fu rther believes 
that no advantage given to the large 
m anufacturer, to  organized labor, or 
to  the farm er, should be denied to the 
distributor.

T he Institu te  is wholeheartedly be­
hind the President in his endeavor to 
reduce unem ploym ent, to increase pu r­
chasing power, to prevent overproduc­
tion and to  elim inate the “destructive 
ten per cent.” practicing  destructive 
trade m ethods. I t  believes that the N a­
tional Recovery A ct was enacted to ac­
complish these purposes as an em er­
gency measure, and not to  b ring  about 
the ruin o r penalization of any partic­
ular type of business in an effort to  an­
ticipate the future natural developm ent 
of business. I t  is confident moreover, 
that the President intends to see, under 
the broad powers granted him, that no 
unfairness is done to any legitim ate 
link in the norm al chain from producer 
to  consumer.

T he Institu te  will therefore bend all 
its facilities tow ard protecting  the inde­
pendent retailer equally with the 
wholesaler and the m anufacturer. No 
steps will he taken by the Institu te  to ­
ward asking the various branches of 
the d rug  industry to  approve a code of 
fair competition until it is confident 
th at trade term s are not to  be applied 
differently to  different branches of in­
dustry. Dr. W illiam  E. W eiss.

Chairman of Executive Com mittee 
of D rug  Institu te.

Personalized Service Sways Profits at 
the Fountain

M aking the soda fountain pay divi­
dends in the form of increased business 
is the aim of all confectioners, drug 
stores and o ther establishm ents which 
m aintain one. Various means are taken 
to  secure this objective. T he Segal 
D rug  Stores, 8 N orth  Calvert street, 
Baltimore, Md., is m aking its soda 
fountain pay dividends through the 
personalized service it renders its cus­
tom ers, according to  N athaniel J. Se­
gal, proprietor.

“T he personalized courtesy given the 
soda fountain custom ers,” Mr. Segal 
said, “m akes them  feel at home. It 
m akes them  grow  partial to  it and pre­
fer it to  others m aintanied by com pet­
itors. T he personalized service re­
ceived a t it so pleases the custom ers 
th at they go out of their way to be 
served a t it. M any are known to go 
out of their way several blocks because 
of this.”

Mr. Segal said he does not offer any 
bargains at the soda fountain, if any­
th ing  the prices are a trifle higher than 
a t some of the establishm ents. But he 
does offer excellent food and drinks,

which is punctuated with the person­
alized service of those serving a t the 
fountain. I t  is not surprizing therefore, 
to  know that the daily patronage of 
the soda fountain a t the Segal D rug 
Stores is on an average about 2,000.

“This personalized service,” Mr. Se­
gal said, “is secured through the em ­
ploym ent of prom ising young men, 
whose chief characteristic is a good 
personality.” Great care is always ex­
ercised in the selection of those who 
serve a t the fountain. The young men 
employed at the soda fountain a t this 
drug store are not known as clerks, 
rather, Mr. Segal term s them  “sales 
persons,” by vitrue of the fact that 
they do not m erely pass over a glass 
of soda, a cup of hot chocolate or cof­
fee, o r ice cream, pastry, a sandwich 
o r some e th e r food or drink that may 
be served, but they sell the store to the 
custom ers through the excellent, cour­
teous service they render them , w heth­
er their order is for 5 cents or for $5. 
By this m eans they enhance the good

will and build up prestige, with which 
sales go hand in hand.

In  order to  secure the proper type of 
“sales persons” for the soda fountain 
that are an asset ra ther than  liability, 
Mr. Segal finds it necessary to  offer 
an attractive salary. How ever, Mr. Se­
gal does not stop with the salary. A fter 
a “sales person” has been employed for 
a week and gives evidence that lie is 
the type of young m an that will be a 
credit to the soda fountain, th at he will 
be an asset, Mr. Segal offers a ten per 
cent, bonus of w hatever the salary hap­
pens to  be. The bonus continues during 
the tenure of em ploym ent of each 
“sales person.”

Mr. Segal said he has laid down five 
cardinal points or rules which each and 
every “sales person” m ust faithfully 
observe, otherw ise the personalized 
service would be minimized. T hey are 
as follows: first, there m ust be a clean 
counter; secondly, each custom er m ust 
be served a napkin and a glass of wa­
ter; th irdh r, each custom er m ust be 
served, as there m ust be no w aiting for
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PUTNAM’S CANDY PACKED IN CADDIES
BLACK KIDS, anise flavored, sugar rolled 
CANDY BUTTERNUTS, nut butter filled and 

rolled la  toasted cocoanut 
CANDY HAZELNUTS, shaped like a hazel- 

nut and filled with nut butter 
CAPITOL CHOC. DROPS, vanilla center 
CHOCOLATE COVERED PEANUTS 
COCOANUT STICKS, crytallized
CREAM WAFERS, assorted peppermint and pins
CRYSTAL CREAMS, small size, crystallized, 

assorted shades and flavors
FRENCH CREAMS, standard assorted shapes and flavors
FANCY MIXED, high grade crystallized 

fancy creams, jellies and jelly cuts
FatJvoreiT&BI*ETS' assorted and highly fla-

GOLDEN KLONDIKES, maple cream center, 
rolled in peanuts, chocolate coated

ITALIAN BON BONS, vanilla flavored butter 
creams

JUMBO JELLY BEANS, spicy flavors 
Lf ty 01i highly flavored, extra qual-

MIDGET COCOANUT BON BONS
smaH orange slices, verytender

PARK CREAMS, crystallized assorted shapes 
and flavors with decorated pieces 

PUTNAM S PEP. LOZENGES, pure sugar 
RADIANT STARS (chocolate)

JELLIES, sugar rolled, spiced

TIP TOP JELLIES, assorted colors, sugar 
rolled

NATIONAL CANDY CO., INC

B U Y  T H EM  TH RO UG H  Y O U R  JO B B E R

PUTNAM FACTORY
GRAND RAPIDS, MICH.

HOLIDAY GOODS !
O U R 1933 D IS P L A Y  N O W  R E A D Y  I

I
Thousands of items sensibly priced in I

plain figures ready for your inspection. j
The Line contains plenty of new items, !
also all the leading staples. W e are sell- !
ing considerable holiday goods every day. j
W e expect to sell our share—and you also j
should freshen up your stock and sell j
your share—for every year some buy I
holiday gifts and if you don’t sell them— !
someone else will. This is your invitation j
to come look the line over. The selection j
is large and the prices are right i

j
Hazeltine &  Perkins Drug Co. *
Grand Rapids Michigan j
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service, if the “sales person” is unoc­
cupied; fourthly, each custom er m ust 
be given his or her check, and fifthly, 
the waiting on each custom er must 
end with a gracious T hank You.

W henever a “sales person” breaks 
one of these cardinal rules, he loses the 
bonus for the particular day on which 
the infraction happened. On the other 
hand, however, the “sales persons” are 
rew arded for any unusual service, re­
dounding to the benefit of the store 
they may have rendered, any good sug­
gestion, having a practical value, they 
m ay make. A t the end of the week, 
they will find a little surprise package 
in or with their salary envelope. This 
m ay be in the form of extra bills (dol­
lars), theater tickets, neckwear or other 
useful items that it is felt will be ap­
preciated by the recipient. T he giving 
of a rew ard is an inducement to or for 
the “sales persons,” while the penalty 
serves as a deterrent, in the faithful 
observance of the five cardinal rules.

In  addition to m aking the soda foun­
tain pay dividends the Personalized 
Service of the “sales persons” also 
serves as a valuable asset to  the store 
in general. Mr. Segal said the soda 
fountain serves as an introductory 
agent to  the rest of the store. The 
popularity of such soft drinks as coca 
cola, lemonade, ice cream soda and 
the o ther many prepared and concoct­
ed drinks served at an up-to-date soda 
fountain, makes the soda fountain a 
favorite refreshing place for a large 
num ber of persons. Furtherm ore the 
serving of sandwiches, pastries, choco­
lates, coffee, adds to  its popularity. 
M any persons enter the Segal D rug 
Stores for a drink of some kind, a piece 
of pastry  or a sandwich. T he person­
alized service given them  makes a last­
ing impression. T hey decide to come 
again. T he impression favorable to 
the store, prom pts them  to  patronize 
the cigar counter, or the perfume or 
toilet counter, on their second visit to 
the store. T hen they do not hesitate to 
go back to  the drug counter and have 
their prescriptions filled or secure their 
o ther d rug  needs. W hy? Because 
there is no longer any sales resistance. 
T hat has been overcome or broken 
down by the personalized service a t the 
soda fountain.

So im portant a part has the  soda 
fountain come to  play in the business 
of Segal’s D rug  Stores, th at the small, 
m odest soda fountain has been replaced 
by what is regarded as the largest elec­
trically refrigerated soda fountain in 
Baltimore. John  F. Ignace.

U. S. to Rule Soon on W hisky Impor­
tations

Due to the greatly  increased con­
sum ption of medicinal liquors, Dr. 
Jam es M. Doran, chief of the Bureau 
of Industrial Alcohol, is expected 
shortly to  render a decision concern­
ing the im portation of foreign whiskies 
in order to replenish the dom estic sup­
ply. Increasing prices make im porta­
tions necessary, it is said.

Dr. D oran is also expected w ithin a 
few days to tell Am erican distillers 
how much whisky m ay be produced 
between Oct. IS and the end of prohi­
bition. D istillers have produced 11,- 
000,000 gallons of whisky this year, 
which is full capacity. I t  is believed

that they will be perm itted to continue 
distilling at the same rate.

Many demands for perm its to import 
liquor are already on file in the Bu­
reau of Industrial Alcohol.

T he Bureau is also studying the per­
mits asking for the licensing of addi­
tional distilleries so that prom pt action 
mya be possible when the thirty-sixth 
state votes to end the prohibition law.

Drug Volume Holds Up
W ith stocks in the hands of whole­

sale druggists about 10 to 15 per cent, 
below those of the corresponding peri­
od of last year, drug and pharm aceu­
tical m anufacturers believe that their 
volume will continue to show an up­
ward trend. In addition to hopes of a 
larger total for the holiday trade, o r­
ders for which are now appearing, the 
coming W inter is expected to be more 
severe than the previous one and m anu­
facturers of proprietary medicines and 
home remedies look for an up turn  in 
their sales. The one factor which is 
dampening the enthusiasm  in all divi­
sions of the trade is fear of drastic 
governm ent control, such as is pro­
vided in the so-called Tugwell Bills.

Glass Activity Maintained
T he general situation in the glass 

trade shows real strength, with produc­
tion gaining in table glassware and 
glass containers. The weakness in flat 
glass is not looked upon as serious. 
The demand for bar glassware has 
been grow ing steadily and there is evi­
dence th at users of this product will 
not be caught as happened when the 
legal sale of beer was resum ed in the 
Spring. T he demand for glass from 
the automobile industry has eased off 
som ewhat but continues ahead of 1932.

Bar Cooling Fixtures Ready 
Advent of repeal will find m anufactur­

ers ready to  supply m echanical refrig­
eration units especially designed for 
use in bars, officials of electric refrig­
erator companies report. F o r some 
years producers have been doing an 
active business in the export of me­
chanical refrigeration units for use in 
European bars, it was explained, and 
they have already taken orders for sim­
ilar equipm ent from  American hotels 
and restaurants.

Caution Urged on Swim Suits
A policy of caution on the opening of 

1934 bathing suit lines, scheduled for 
Nov. 13, is now advocated by the N a­
tional K nitted O uterw ear Association. 
Because the possibility of a shorter 
work-week than the forty  hours p ro­
posed in the industry’s code and of 
higher wage scales, the Association 
recom mends that mills either w ithdraw  
prices, if they are quoting, hold up 
opening of new lines or pro tect them ­
selves with the usual labor clauses. The 
possibility that approval of the code 
m ay be delayed is another reason for 
caution.

A new cigarette lighter strikes like 
an ordinary match, requires only an 
occasional drop of lighter fluid. D e­
scribed as simple, durable, it is offered 
as an advertising specialty.

Adhesive paper clips, m ade of paper 
or linen and dispensed and m oistened 
by a novel holder, are now available.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on m arket the day of issue.
ACID

A cetic, No. 8, lb. 06 @ 10
Boric, Pow d.. or

X ta l, l b . _____ 08% @ 20
C arbo lic ,X ta l,lb . 36 @ 43
C itric , lb_______ 35 @ 45
M uria tic , C om ’l.,

lb. ____________03 %@ 10
N itric , lb_______ 09 @ 15
O xalic, lb_______ 15 @ 25
S u lphuric , lb___ 03 %@ 10
T a r ta r ic ,  l b . ___ 35 @ 46

ALCOHOL 
D en atu red , No. 5

grail.___________44 @ 55
G rain , g a l_______ 4 0O@5 00
W ood, g a l_______ 50 @ 60

A L U M -PO T A SH . USP
L um p. lb .______ 05 @ 13
Pow d. o r  G ra.,lb . 05%® 13

AMMONIA
C o n cen tra ted , lb. 06 @ 18
4-F , l b . _________05%@ 13
3-F , lb. _________05 %@ 13
C arb o n ate , lb___ 20 @ 25
M u ria te . Lp., lb._ 18 @ 3u
M uria te , G ra., lb. 08 @ 18
M u ria te , Po., lb._ 20 @ 30

A RSEN IC
P o u n d __________07 @ 20

BALSAMS
C opaiba, lb_____  60@1 40
F ir , C ana ., lb___  2 00@2 40
F ir , O reg., lb___  50© l 00
P eru , lb________ 1 70@2 20
Tolu, lb------------ 1 50@1 80

BARKS
C assia

O rd inary , lb.__ @ 30
O rdin., P o ., lb. 25 @ 35
Saigon, lb____  @ 40
Saigon, Po., lb. 50 @ 60

E lm , lb. ----------- 40 @ 50
Elm , Pow d., lb._ 38 @ 45
Elm , G 'd, lb ------38 @ 45
S a ssa fra s  (P ’d lb. 45) @ 35
S o ap tree . cu t, lb. 20 @ 30 
Soap tree , po., lb. 35 @ 40

B E R R IE S
Cubeh, l b . _____  @ „5
C ubeb, po., lb—_ @ 75
J u n ip e r , lb___ 10 @ 20

BLU E VITRIOL
P o u n d ---------------06 @ 15

BORAX
P  d o r  X ta l, lb. 06 @ 13

BRIM STONE
P o u n d ---------------04 @ 10

CAMPHOR
P o u n d ---------------55 @ 75

C A N T H A RID E S 
R ussian , Pow d. _ @3 50
C hinese. Powd.__ ($2, 00

C H AL K
C rayons.

W hite , dozen_ @3 60
D u stless , doz._ @6 00

F ren c h  P ow der,
Oo#nl., lb --------03%@ 10

P rec ip ita te d , lb. 12 <jfi 15
P rep a re d , lb____ 14 @ 16
W h ite , lum p, lb. 03 @ 10 

CAPSICUM
P ods, lb-------------60 @ 70
Pow der. Ib______62 @ 75

CLOVES
W hole, lb_______ 30 @ 40
P ow dered , lb___ 35 @ 45

COCAINE
O u n c e ------------- 12 68@14 85

C O PPE R A S
X tal. lb ------------- 03 %@ 10
Pow dered , lb___ 04 @ 15

CREAM TA R TA R
P o u n d ---------------23 @ 36

C U T T L E B O N E
P o u n d _________ 40 @ 50

D E X T R IN E
Yellow Corn, lb. 06 %@ 15 
W h ite  Corn, lb._ 07 @ 15

e x t r a c t
W itch  H azel, Yel­

low  L ab ., gal._ 99 @1 82 
L icorice, P ’d. lb. 50 @ 60 

F L O W E R
A rnica, l b . _____ 50 @ 55
C ham om ile.

G erm an , lb___ 35 @ 45
R om an, lb____  @ 90

Saffron.
A m erican , lb._ 50 @ 55
S pan ish , ozs._ @1 65

F O R M A L D EH Y D E. BULK
P o u n d __________09 @ 20

F U L L E R ’S EARTH
Pow der, lb_____ 05 @ 10

G ELATIN
P o u n d ---------------55 @ 65

GLUE
B rok., B ro., lb__20 @ 30
G ro 'd , D ark , lb._ 16 @ 22 
W hi. F lak e . lb—_ 27 %@ 35
W h ite  G ’d.. lb ._25 @ 35
W h ite  A XX ligh t,

l b . ----- ------------  @ 40
R ibbon ________ 42%@ 50

G L Y C ER IN E
P o u n d _________ 14% @ 35

GUM
Aloes. B arbadoes,

so called ,lb .gou rds fit) 60
Pow d., lb_____ 35 @ 45

Aloes. S ocotrine. 
l b . __________ @ 75

_ Pow d.. lb_____ @ SO
A rabic , first, lb— & 40
A rabic , sec., lb._ @ :;o
A rabic , so rts , lb. 15 fit) 25
A rab ic  G ran ., lb. @ 35
A rabic, P ’d, lb— 25 fit) 35
A sdfoetida, lb. 47® 50
A safoe tida , Po., lb. 75@ 82
G uaiac, lb. . @ 70
G uaiac, powd. _ @ 75
Kino, lb. @ 90
Kino, pow d., lb— (a>l 00
M yrrh , lb. @ 60
M yrrh  Pow ., lb. @ 75
Shellac, O range,

lb. __________ 22%© 30
G round, lb____ 22%@ 30

Shellac, w h ite .
(bone d r ’d) lb. 35 @ 45

T rag a c a n th .
No. 1, bb ls___ 1 60 @2 00
No. 2, lb s--------1 50@1 75
Pow ., lb______ 1 25 @1 50

HONEY
P o u n d ___________25 @ 40

HOPS
14s Loose, P ressed

l b . ------------------ ' @1 25
HYDROGEN P E RO X ID E

Pound, g ro ss__ 25 00@27 00
% lb., g ro ss___ 15 00(5)16 00
% lb., g ro ss ----- 10 00@10 50

INDIGO
M adras. lb._____  2 00@2 25

INSE CT PO W D ER
P u re . l b . ------------- 31 @ 41

LEAD A C E T A T E
X tal, lb --------------- 17 @ 25
Pow d. & G ran._  25 @ 35

LICORICE 
E x tra c ts ,  s tick s,

per box-------1 50 @2 00
Lozenges, lb ----- 40 @ 50
W afers, (24s) box @1 50 

LEAVES
B uchu, lb., sh o r t @ 60 
B uchu, lb., lo n g . @ 
B uchu , P ’d., lb. _ @ 7 0
Sage, bulk. lb. __ 25 @ 30
Sage, loose

pressed . %s. lb. @ 40
Sage, ounces __  @ 85
Sage, P ’d & Grd. @ 35 
Senna,

A lexandria , lb. 35 @ 40 
T innevella . lb._ 20 @ 30
Pow d., lb_____ 25 @ 35

U v a  U rsi, lb. __  @ 31
U va U rs i,P ’d, lb. @ 45 

LIME
C hloride, m ed.. dz. @ 85 
C hloride la rge , dz. @1 45 

LYCOPODIUM
P o u n d ---------------45 @ 60

MAGNESIA
C arb ., %s, lb-----  @ 30
C arb ., 1/16S, lb._ @ 32
C arb ., P ’w d., lb. 15 @ 25
Oxide, H ea., lb._ @ 75
Oxide, lig h t. lb._ @ 75

M EN TH O L
P o u n d ---------------4 80@5 20

M ERCURY
P o u n d ---------------1 25@1 35

M OR PH IN E
O unces __ @11 80
%s _______ _____ @13 96

m u s t a r d
B ulk, Pow d.

selec t, lb 45 @ 50
No. 1, lb. 25 @ 35

N A P H T H A L IN E
B alls, lb. 07 @ 12
F lake , lb _______ 07 @ 12

NUTMEG
P o u n d  . @ 40
P ow dered , lb___ @ 50

NUX VOMICA
P ound  ______ @ 35
Pow dered , lb___ 15 @ 25

OIL ES SE N T IA L
Alm ond,

B it., tru e .  ozs. @ 50
B it., a r t .  ozs— © 30
Sw eet, tru e , lb. 1 2!5@1 80
Sw ’t. a r t . ,  lbs. 1 00@1 25 

A m ber, c rude , lb. 71@1 40 
A m ber, re c t., lb. 1 30@2 00
A nise, lb-------------1 00@1 60
B ay, lb --------------  4 00@4 25
B erg am o t lb___  3 00@3 60
C ajepu t, lb --------1 50@2 00
fa ra w a y  S’d. lb. 2 80@3 40 
C assia, U SP. lb . .  2 10@2 60 
C edar L eaf, lb.__ 1 70@2 20 
C ed ar L eaf,

Coml., lb _______1 00@1 25
C itrone lla , lb___ 1 05@1 40
Cloves, lb________ 1 75@2 25
C roton , lb s .____  4 00@4 60
Cubeb. lb_______  4 25<5>4 80
E rig e ro n . lb_____ 2 70@3 35
E u ca ly tu s , lb___  95@1 60
F e n nel ________  2 25 @2 60

±iem i k  Com., lb. 1 00@1 25 
J u n ip e r  B er., lb. 3 00@3 20 
J u n ip ’r  W ’d, lb._ 1 50@1 75
Lav. Flow ., lb__  3 50© 4 00
Lav. G ard ., lb ._1 25@1 50
Lem on, lb______ 1 75@2 25
M u sta rd , tru e , ozs. @1 50 
M u sta rd  a r t . ,  ozs. fit) 35 
O range, Sw., lb._ 3 00fit)3 25 
O riganum , a r t ,

lb. ---------------- 1 00@1 20
P ennyroyal, lb.__ 2 75@3 20 
P epperm in t. lb._ 5 25@5 75
Rose, dr. _________  @2 50
Rose, G eran ., ozs. 50@ 95
R osem ary

F low ers, lb___ 1 00@1 50
Sandalw ood

E . I., lb—____  8 00@8 60
W. I., lb ._____  4 50@4 75

S assa fra s .
tru e , lb -------------1 90@2 40
Syn., l b . --------  85@1 40

S p earm in t, lb -----2 50@3 00
T ansy , lb ------------ 3 50@4 00
T hym e, Red, lb._ 1 5 0 0  2 00 
Thym e, W hi., lb. 1 75@2 40 
W in te rg reen

L eaf, tru e , lb._ 5 40@6 00
B irch , l b .____  3 50 0 4  00
Syn. --------------  75@i 20

W orm seed, lb. __ 3 50@4 00 
W orm w ood, lb. _ 4 50@5 00 

OILS HEAVY
C asto r, g a l-------- 1 15@1 35
C ocoanut. lb------22 %@ 35
Cod L iver, N o r­

w egian . gal 1 10O1 50 
Cot. Seed, gal.__ 86@1 00 
L ard , ex., gal.__ 1 5501 65 
L ard  No. 1, gal. 1 25@1 40 
L inseed, raw , gal. 8 0 0  95 
L inseed, boil., gal. 8 3 0  98
N eatsfoo t,

e x tra , g a l--------  8»@l 00
Olive,

M alaga, gal. __ 2 50@3 00
P u re , g a l--------  3 00@5 00

Sperm , g a l . -------1 25@1 50
T an n er, g a l-------- 75@ 90
T a r  g a l--------- - 50@ 65
u  hale, g a l . ------- @2 00

OPIUM  
Gum, ozs., $1.40;

l b . ----------------- 17 5o@20 00
Pow der, ozs., $1.40;

l b . ----------------- 17 50@20 00
G ran ., ozs., $1.40;

lb. ---------------- 17 50@20 00
P A R A F F IN E

P o u n d ---------------- 06%@ 15
P E P P E R

B lack, g rd ., l b . . .  25 @ 35
Red. g rd ., lb ------ 45 @ 55
W h ite  g rd ., lb._ 40 @ 45 

PITC H  BURGUNDY
P o u n d ---------------20 @ 25

PETR O LA TU M  
A m ber, P la in ,lb . 12 @ 17 
A m ber, C arb .,lb . 14 @ 19
C ream  W hi.. lb. 17 @ 22 
L ily  W hite , lb.__ 20 @ 25 
Snow  W hite , lb._ 22 @ 27 
PL A ST E R  PA R IS D E N T 'L
B a r r e l s -------------  @5 75
Less, lb --------------03 %@ 08

POTASSA
C austic , s t ’ks.lb . 55 @ 88
L iquor, l b . --------  @ 40

POTASSIUM
A c e ta te  lb --------60 @ &6
B icarb o n ate . Ib._ 30 @ 35 
B ich rom ate . lb._ 15 @ 25
Brom ide, lb ------- 66 @ 98
C arb o n ate , lb___ 30 @ 35
C hlorate ,

X ta l., lb --------- 17 @ 23
Pow d., lb --------17 @ 23
G ran ., l b . -------21 @ 28

iodide, lb ----------- 2 56@2 75
P e rm a n g a n a te , lb. 22% @35 
P ru ss ia te ,

Red lb ----------- 80 @ 90
Yellow, lb------ 50 @ 60

q u a s s i a  c h i p s
P o u n d ---------------25 @ 30
Pow d., lb -----------35 @ 40

Q U IN IN E
5 oz. cans, ozs._ @ 71

SAL
E psom , lb .-------- 03%@ 10
G laubers,

Lum p, lb-------- 03 @ 10
G ran., lb --------  03%© 10

N itre .
X ta l o r  P ow d— 10 @ 16
G ran ., lb --------- 09 @ 16

Rochelle, lb --------17 © 30
Soda, lb --------- 1 . 02% @ 08

SODA
Ash ------------------03 @ 10
B ic a rb o n a te  lb— 03%@ 10 
C austic . Co’l., lb. 08 @ 15 
H yposu lph ite , lb. 05 @ 10 
P h o sp h a te , lb—_ 23 @ 28 
S u lph ite.

X ta l., lb --------- 07 ©  12
D ry, Pow d., lb. 12%@ 20

S ilica te , Sol., gal. 40 @ 50
t u r p e n t i n e

G a l lo n s ------------- 55 @ 70
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G R O C E R Y  P R I C E  C U R R E N T
.The following list of foods and grocer’s sundries is listed upon base prices, 

not intended as a guide for the buyer. Each week we list item s advancing and 
declining upon the market. By comparing the base price on these items with 
the base price the week before, it shows the cash advance or decline in the mar. 
k®t. This permits the merchant to take advantage of market advances, upon items 
"t>lS ~^ected, that he has in stock. By so doing he will save much each year. 
The Michigan Tradesman is read over a broad territory, therefore it would be 
impossible for it to quote prices to act as a buying guide for everyone. A careful 
merchant watches the market and takes advantage from it.

A D V A N C E D D E C L IN E D

Rose Brooms 
H, P. Beans F lake  W h i te  Soap 

Chipso
Ivory Soap

AMMONIA

P arso n s. 32 oz. ________3 35
P a rso n s, 10 oz. ________2 70
P a rso n s , 6 oz. ________1 go
L ittle  Bo Peep, m ed__1 35
L ittle  Bo Peep , lge___ 2 25
Q uaker, 32 oz_________ 2 10

A P P L E  B U T T E R

T w in L ake , 12-31 oz.,
doz. ________________1 70

B R E A K F A S T  FOODS

Kellogg’s B rands
C orn F la k e s , No. 1 3 6_2 85
C orn  F lak es , No. 124 __ 2 85
Pep, No. 224 ___________2 15
P ep  No. 250 ___________1 05
K rum bles , No. 412_____1 4C
B ra n  F lak es . No. 624__ 1 90 
B ra n  F lak es , No. 650— 85
R ice K risp ies. 6 oz____ 2 25
R ice  K risp ies, 1 oz____ 1 10
All B ran , 16 o z .________2 30
All B ran , 10 o z .___ _ _  2  76
A ll B ran , % o z . ________1 1C
K affe H ag , 6 1-lb.

c a n s _________________ 2 57
W hole W h e a t F la .. 24s 1 85 
W hole W h ea t B is., 24s 2 30

P e a rs
P r id e  of M ich. No. 2% 2 25 

Black Raspberr ie s

P r id e  of Mich. No. 2__ 1
60
60

Red R aspberr ie s
No. 2 ___ 9

No. 1 ___
M arcellus, No. 2 . 1 70

S t r aw b e r r ie s
No. Z___________ 3 00
8 oz----------------------------- i  20
M arcellus. No. 2_____ 1 45

Red Kidney Beans
No. 10 ________________4 00
No. 2 _________________ 90

Beets
E x t r a  Sm all, No. 2___ 2 00
P rid e  of M ich.. No. 2% 1 35
H a r t  C ut, No. 10______4 25
H a r t  C u t, No. 2 _______ 85
Marced. W hole. No. 2% 1 35 
H a r t  D iced, No. 2___  90

C arro ts
D iced, No. 2 __________ 95
D iced, No. 10 _________4 20

C A TSU P
L ittle  S port, 14 oz.,

dozen ______________1 23
Sniders , 8 oz.____.xloz. 1 20
S niders , 14 oz____ doz. 1 85
Q u ak er, 8 oz. ___ doz. 1 12
Q uaker, 14 oz____ doz. 1 35

C O N F E C T IO N E R Y
H i

Str ing  B eans
Choice. W hole. No. 2__ 1 60
C ut,, No. 1 0 __________ 7 25
C ut, No. 2 _____________1 35
P rid e  of M ich igan______1 15
M arce llu s C u t, No. 10_ 6 00 

J

W a x  Beans
Choice. W hole, No. 2__ 1 60
C ut, No. 10 ____________7 25
C ut, No. 2 _____________1 35
P rid e  of M ich.. No. 2__ 1 15
M arcellus C ut. No. 10_ 5 50

CHILI SAUCE
S niders, 8 oz. ________ 1 65
Sniders , 14 oz. _______ 2 25

OYSTER COCKTAIL 
S n iders . 11 oz________ 2 00

C H E E S E
R o q u efo rt ___________ 72
W isconsin  D a isy  ______1 4 ^
W isconsin  T w in _________14
N ew  Y ork J u n e __________ 24
S ap  S ag o _________________44
B r i c k ____________________18
M ichigan F l a t s _________13
M ich igan  D a isie s_______ 13
W isconsin  L o n g h o rn___ 14
Im p o rted  L ey d en ______ 25
1 lb. L im b erg e r__________22
Im p o rted  S w is s ________ 25
K ra f t, P im en to  L o af___ 23
K ra ft. A m erican  L o a f_21
K ra ft, Brick, L o af______ 21
K ra ft, Sw iss L o af_____ 21
K ra ft, Old E nd. o a f____ 3?
K r a f t  P im en to , % lb._ 1 60 
K ra ft, A m erican , % lb. 1 80
K ra ft, B rick , % lb____ 1 S(
K ra ft, L im bur.. % lb._ 1 Jl

S t ick  Candy

P u re  S u g a r  S ticks-600c 
B ig S tick , 28 lb. c a se — 
H o rehound  S tick , 120s

P ails

Mixed Candy
K in d e rg a rte n  ______
L ead e r _____________
F ren c h  C ream s_____
P a r is  C ream s_______
J u p ite r  ______________
F a h e y  M ix tu re______ !

F an cy  Chocolate
5 lb. boxes

B itte rsw ee ts , A ss’ted_
N ibble  S t i c k s ________
C hocolate  N u t R o lls .I
L ad y  V ern o n________
G olden K lond ikes____

Gum Drops
C ases

Je lly  S tr in g s __________'
T ip  T op Je ll ie s________
O range  S lices_______

Lozenges
. P a ils

A. A. Pep . L o z e n g e s___
A. A. P in k  L o z e n g e s___
A. A. Choc. L o z e n g e s__
M otto  H e a r ts ___________
M alted  M ilk L ozenges__

H ard  Goods
BAKING PO W D E R S

R oyal. 2 oz., doz_____  SO
R oyal, 6 oz., ctoz_____ 2 00
Royal. 12 oz . doz____ 3 85
Royal, 5 lbs., doz____  20 00

10 oz., 4 doz. in  c ase_ 3 40
15 oz. 4 doz. in  case_5 00
25 oz., 4 doz. in  c a se_S 40
50 oz., 2 doz. in c ase_7 00
5 lb., 1 doz. in  c ase_6 00

10 lb., % doz. in  c a s e _5 75

B L E A C H E R  C L E A N S E R

Clorox, 16 oz., 2 4 s ______3 25
Clorox, 22 oz., 1 2 s ______3 00
Lizzie, 16 oz.. 12s_____ 2 15

BLUIN G

Am. Ball, 36-1 oz., c a r t.  1 00 
Boy Blue, 18s. p e r  cs. 1 35

BEANS and  PE A S

100 lb. bag
D ry  Liana B eans, 100 lb. 7 50
W h ite  H ’d  P . B ea n s_3 75
S p lit P e a s , yell., 60 lb. 3 90 
S p lit P ea s , g r ’n, 60 lb. 5 30 
Scotch  P eas , 100 lb ___ 7 30

B U R N E R S

Q ueen A nn, No. 1 ____ 1 15
Q ueen Ann, No. 2 ____ 1 25
W h ite  F lam e . No. 1 

an d  2, doz._________2 25

B O T T L E  CAPS

Dbl. L acquor, 1 g ro ss  
pkg., p e r g ro s s_______ 15

P o s t  B ran d s
G ra p e n u t F lak es. 2 4 s „  2 00
G rap e -N u ts , 2 4 s ______ 3 90
G rap e -N u ts . 5 0 s _______1 50
In s ta n t  P o s tu m , No. 8 5 40 
In s ta n t  P o s tu m , No. 10 4 50 
P o s tu m  C ereal, Nc 0_ 2 25
P o s t T o as tie s , 36s ____ 2 85
P o s t T o a s tie s , 24s ____ 2 85
P o s t B ran . P B F  2 4 ____2 95
P o s t B ra n  P B F  36 ____2 95
S a n k a  6-1 lb___________ 2 57

A m s te rd am  B rands  
Gold B ond P a r .,  No.5%  7 50
P rize , P a rlo r . No. 6____8 00
W h ite  Sw an P a r .,  No.6 8 50

BROOMS
Q uaker. 5 sew ed_____ 6 75
W a r e h o u s e ___________6 26
R ose __________________3 95
W inner, 5 sew ed______5 50
W hisk , No. 3__________2 25

B R U S H E S

S cru b
Solid B ack , 8 i n . _______ 1 50
Solid B ack , 1 in. _______1 75
P o in ted  E n d s __________ 1 25

Stove
S h a k e r  ________________1 80
No. 60__________________ 2 00
P e e r l e s s _______________ 2 60

Shoe
No. 4-0 _______  2 25
No. 2-0 ________________3 00

B U T T E R  COLOR 
D andelion  ____________2 85

CA ND L ES
E lec tric  L ig h t, 40 lb s— 12.1
P lum ber, 40 lbs. ■____ 12.8
P ara ff in e , 6s ------ 14%
P ara ff in e , 12s _ ____ 14%
W ick in g ____ 40
T udor, 6s, p e r box____30

C A N N E D  F R U IT S  

H a r t  B rand

Apples
No. 10--------------------------- 5 00

Blackberr ies
P r id e  o f M ich igan____ 2 55

Cherr ies
M ich, red . No. 10_____ 6 25
P rid e  of M ich., No. 2_2 60
M arcellus R ed __________2 10
Special P ie _____________1 35
W hole W h ite ___________2 89

Gooseberr ies  
No. 10 ,____________

C A NN E D  FISH

Clam  Ch’der, 10% oz._ 1 35
Clam  C how der. No. 2_2 75
C lam s, S team ed  No. 1 2 75 
C lam s, M inced. No. % 2 40 
F in n a n  H add ie , 10 oz._ 3 30
Clam  B ouillon, 7 oz ._2 50
C h icken  H add ie . No. 1 2 76
F ish  F lak es , sm all___ 1 35
Cod F ish  C ake, 10 oz. 1 55
Cove O y sters , 5 oz___ 1 35
L o b s te r, No. %________1 95
S hrim p, 1, w e t_________1 50
S a rd ’s. % Oil, k ’le ss— 3 35 
S a rd in e s . % Oil, k ’less 3 35
Salm on, R ed  A la s k a ._2 25
Salm on, M ed. A lask a— 1 80 
Salm on, P in k , A la sk a -  1 50
S ard in es , Im . %, ea.__6@11
S ard in es , Cal. _________1 00
T u n a , % V an  C am ps,

doz. _________________ i  ¡5
T u n a , V4s, V an  C am ps,

doz. --------------------------i  35
T u n a , is . V an  C am ps,

doz. _________________3 60
T u n a , %s, C hicken  Sea,

doz. -------------------------- i  85

C A N N E D  M EAT

B acon, m ed.. B eech n u t 1 71 
B acon, lge.. B e e c h n u t-  2 43
B eef, lge.. B ee c h n u t__ 3 51
B eef, m ed.. B eech n u t 2 07
B eef, No. 1, C o r n e d __ 1 95
B eef, No. 1, R o a s t ___ 1 95
Beef, 2% oz.. Q ua., S li. 1 40 
C orn B eef H ash , doz. 1 90 
B e  if s te a k  & O nions, s. 2 70
Chiii Con C ar., I s _____1 05
D eviled  H am , % s _____ 90
D eviled H am , % s _____1 35
P o tte d  M eat, % L ibby  48
P o tte d  M eat, % L ib b y . 75
P o tte d  M eat, % Q u a . . .  70
P o tte d  H am , Gen. 1 35
V ien n a  S aus. No. %__  90
V ien n a  S au sag e , Q u a ..  85

Baked B eans
C am pbells  4 8 s _______ 2 60

C A NN E D  V E G E T A B L E S  

H a r t  B rand

A sp a rag u s
N a tu ra l, No. 2______ 3 00
T ips & C uts, No. 2 __ 2 25
T ips & C uts. 8 oz_____ 1 35

Baked Beans
1 lb. Sace, 36s, c s_____ 1 75
No. 2% Size, doz_____ 1 05
No. 10 S au ce_________ 4 00

Lima Beans
L ittle  Q u ak er. No. 10— 8 25
B aby. No. 2__________ 1 60
P rid e  of M ich. No. 2— 1 35 
M arcellus, No. 10____ 6 50

C om
G olden B an ., No. 2 __ 1 35
G olden B an ., No. 1 0 __10 00
L itt le  Q uaker, No, 1_ 90
C o u n try  Gen.. No. 2__ 1 20
M arcellus, N o. 2_____ 1 10
F a n c y  B rosby , No. 2_I 1 35 
F a n c y  Crosby, No. 10 _ 6 50 
W hole G ra in , 6 B a n ­

tam . No. 2__________1 45

C H E W IN G  GUM
A dam s B lack  Ja c k ______6i
A dam s D e n ty n e _________65
B eam an ’s  P e p s in  _____65
B eech n u t P a p p e rm in t__ 66
D o u b lem in t _____________65
P ep p erm in t, W rig leya__65
S p ea rm in t, W rig leys—.  65

J  u icy  F r u i t______________65
W rig ley  s P - K _____ ~~~ 65
T e a b e rry  _______________65

L em on  D ro p s___________
O. F . H o reh o u n d  D ro p s .
A nise S q u a r e s _______ __
P e a n u t S q u a r e s ________

Cough Drops

S m ith  B ro s__________  1 45
L u d en ’s  ___________I ”  1 45
V ick’s. 40/lO c________ 2 40

P e a t
L ittle  D ot, No. 2_____ 2 15
S ifted  E . Ju n e , No. 10 9 50
S if ted  E. J u n e , No.2 1 75 
M arcel., Sw. W  No. 2 .  1 45 
M arcel., E . Ju n e . No. 2 1 35 
M arcel., E. J u ., No. 10 7 75

Pumpki f.
No. 10 ------------------------ 4 75
No. 2% ---------------------- 1 25
No. 2 --------------------------- 92%

S a u e r k r a u t
No. 10 ________________4 25
No. 2 % _______________
No. 2 _________________

Spinach
No. 2% ---------------------- 2 25
No. 2 _________________1 80

Squash
B oston, No. 3________ 1 35

Succo tash
G olden B an tam , No. 2 . 1 75
H a rt. No. 2___________1 55
P rid e  of M ich igan____ 1 15

T om atoes
No. 10 --------------------------5 25
No. 2% ------------------------ 1 go
No. 2 --------------------------- 1 40
P r id e  of M ich., No. 2% 1 35 
P rid e  o f M ich.. No. 2 „  1 10

CHOCOLATE
B aker, P rem ., 6 lb. %_ 2 50 
B aker, P re ., 6 lb. 3 oz. 2 60

c i g a r s
H em t. C h am p io n s___  40 00
W eb s te r P la z a ______  76 00
W eb s te r G olden W ed. 76 00
W e b s te r e t t e s _______  38 50
C in c o s ----------------------  38 50
G arc ia  G rand  B a b ie s .  40 00
B ia d s tr e e ts  ________  38 50
O dins _____ _________  40 00
R  G D un  B o q u et___  75 00
P e rfe c t G a rc ia  S u b i..  95 00
B u d w i s e r ___________ 20 00
H am p to n  A rm s J u n ’r  33 00
R ancho  C orono______ 31 50
K enw av  _____________20 00

C L O T H E S  L IN E
R iverside, 50 f t ______ 2 20
C upples C o r d ________ 2 90

C O F F E E  ROASTED

Lee &  Cady

1 lb. Package
A rrow  B ra n d __________21%
B oston  B re ak fa s t______23%
B re a k fa s t C u p ________21%
C om petition  _________16
J- Y’ --------------------19%M ajestic  ______________20%
M orton H o u s e ___________31
N edrow  --------------------1~26%
Q uaker, in c a r to n s _____21%

Specia lt ie s
I ta l ia n  Bon B ons______
B an q u e t C ream  M in ts_
H a n d y  P ack ag es , 12-lOc SO

COUPON BOOKS
50 E conom ic g ra d e  2 50

100 E conom ic g ra d e — 4 5u 
500 E conom ic grade__20 00 

1000 E conom ic g r a d e . .37 50 
W h ere  1,000 books a re  

o rd e red  a t  a  tim e , sp ec ia l­
ly p r in ted  fro n t co v er is 
fu rn ish ed  w ith o u t ch arg e .

C RA C K E R S

H ekm an  B iscuit  C om pany

S a ltin e  S oda C rack ers ,
1 bu lk  _______________ i4

S a ltin e  S oda  C rack ers ,
1 lb. p k g s----------------- 1 se

S a ltin e  S oda  C rack ers ,
2 lb. p k g s___________ 3 36

S a ltin e  S oda  C rack e rs ,
6% oz. pkgis-------------- 1 00

R utfter C rack ers , b u lk  13 
B u tte r  C rack e rs , 1 lb._ 1 72 
B u tte r  C rack ers , 2 lb— 3 12 
G raham  C rack ers , b u lk  14
G rah am  C ’s, 1 lb _____ 1 90
G raham  C ’s. 2 lb_____ 3 36
G rah am  C ’s, 6% oz___ 1 00
O y ste r C ’s , shell, b u lk . 16
J u n io r  O y s te r  C’s, blk. 13
O y ste r C ’s, shell, l  lb— 1 84

CREAM O F T A R T A R  
6 lb. boxes______________42

M cL augh l in ’s Kept)-Fresh

ß(ßptßesii\ ^
{______ i

D RIED  F R U IT S  

Apples
N. Y. F ey ., 501b. box___ 13
N. Y. F ey ., 14 oz. pkg. __ 16

Coffee E x t r a c t s
M. Y.. p e r 100________ 12
F ra n k ’s 50 p k g s_____ 4 25
H u m m el’s 50. 1 lb____ 10%

Apricots
E v ap o ra ted , C h o i c e _
E v ap o ra ted , E x .C hoice 15
F an cy  ________________16%
Ex. F a n c y  M oorpack_

T om ato  Ju ice  
H a r t ,  No. 10________ C O N D E N S E D  MILK 

E agle , 2 oz., p e r c ase — 4 60
Citron

10 lb. box_______________24

4 ^

4

4
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P ack ag es , 11 oz________ 14
Wilson &  Co.'s B rands  Beef

Oleo T op S tee rs  & H e if_____ 10
N u t ------------------------------07 Good S te e rs  & H e if_____ 09

D a tes  Special R o l l ------------------11 M ed. S te e rs  & H e if______ OS
Im peria l, 12s, p it te d — 1 90 Com. S te e rs  & H e i f .___ 07
Im peria l, 12s, r e g u la r .  1 60

M ATCHES Veal
D iam ond. No. 5, 144__ 6 15 T op  _______________  __ 10

F ig s  S ea rch lig h t, 144 box 6 15 G ood __________________08
C alif., 24-83, c a se ----- 1 70 Sw an, 144______________ 5 20 M edium  ________________06

D iam ond. No. 0______ 4 90

Peaches
E vap . C h o ic e ____
F a n c y  ___________

Peel
Lennon, D rom dary ,

4 oz., doz____________1 10
O range, D rom dary ,

4 oz., dozen_________ 1 10
C itron , D rom dary ,

4 oz., dozen_________ 1 10

Raisins
Seeded, bulk___________ 6%
T hom pson’s  S ’d less blk. 6%
Q u a k e r s ’d less b lk____

15 oz. _______________7%
Q u ak er Seeded, 15 oz__7!4

Californ ia  P ru n es  
90@100, 25 lb. boxes __@
80(g) 90, 25 lb. b o x e s_@
70® 80, 25 lb. boxes „@ 07%
60® 70, 25 lb. b o x e s_@08
50® 60. 25 lb. b o x e s_@
40® 50, 25 lb. boxes „@ 09%
30® 40, 251b. b o x e s_@10%
30® 30, 25 lb. b o x e s_@13
18® 24, 25 lb. boxes „@ 14%

H om iny
P ea rl, 100 lb. s ac k s___ 3 50

Bulk  Goods
E lb .M acaron i, 20 lb .bx . 1 25 
E gg  Noodle, 10 lb. box 1 25

Pear l  Barley
0000 ___________________ 7 00
B arley  G rits___________5 00
C h es te r _______________4 50

Sage
E a s t  I n d i a ______________10

Tapioca
P e a rl, 100 lb. s ac k s___ 7%
M inute , 8 oz., 3 doz 4 05
D ro m ed ary  I n s t a n t ___3 50

Jif fy  Punch
3 doz. C a r to n __________i  25

A sso rted  flavors.

E V A P O R A T E D  MILK
Q u ak er, T a ll, 10% oz._ 2 85 
Q uaker, B aby, 4 d o z .. .  1 43 
Q uaker, Gallon, % dz._ 2 85 
C a rn a tio n , T all. 4 doz. 2 95 
C arn a tio n , B aby, 4 dz. 1 48 
O a tm a n ’s  D ’dee, T a ll _ 2 95 
Q a tm a n ’s  D ’dee, B ab y  1 48
P et, T a ll ______________2 95
P e t, B aby . 4 d o z en ._1 45
B orden ’s, T all, 4 doz._ 2 95 
B orden ’s, B aby . 4 doz. 1 48

S a fe ty  M atches  
R ed Top, 5 g ro ss  case_  5 25 
S ignal L ig h t, 5 gro . cs 5 25

M U E L L E R ’S PRODUCTS
M acaroni, 9 oz________ 2 10
S p ag h e tti, 9 oz_______ 2 10
Elbow  M acaron i, 9 oz._ 2 10
E g g  N oodles. 6 o z .___ 2 10
E g g  V erm icelli, 6 oz__2 10
E g g  A lphabets. 6 oz._2 10
Cooked S p ag h e tti, 24c,

17 oz________ :______ 2 20

N U T S
Whole

Alm onds, P e e r le s s ___ 15%
B razil, l a r g e ___________12%
F a n c y  M ixed___________11%
F ilb e r ts , N a p le s _____ 13
P e a n u ts , V ir. R o a s te d . 6%
P e a n u ts , Ju m b o  _____  7%
P ecan s , 3, s t a r ___________25
P ecan s , Ju m b o  __________4o
P ecan s , M a m m o th _______50
W aln u ts , C al______ I_13@21
H ick o ry  _________________07

Salted  P e a n u ts
F an cy , No. 1__________08%
13—1 lb. Cellop’e c a s e . 1 25

Shelled
A lm onds ________________89
P e a n u ts , S pan ish , 125

lb . b a g s ______________7%
F ilb e r ts  _________________ 32
P ecans , s a l t e d ___________45
W aln u t. C a lifo rn ia  _____48

MINCE M EAT
N one Such, 4 doz_____ 6 20
Q uaker, 3 doz. c a se__ 2 65
Yo Ho, K egs, w et, lb._ 16%

OLIVES
7 oz. J a r ,  P la in , d o z .. .  1 05 
16 0?. J a r ,  P la in , doz._ 1 95 
Q u a r t J a r s .  P la in , doz. 3 25
5 Gal. K egs, e ac h ___ 6 50
3 oz. J a r ,  S tuff., doz. __ 1 15
8 oz. J a r ,  S tuffed , doz. 2 25 
10 oz. J a r ,  S tuff., doz. _ 2 65 
1 Gal. Ju g s , S tuff., dz. 1 95

PARIS G R E E N
%s ___________ _____
Is  _____ ________
2s an d  5s ______ — 30

P IC K L E S

Medium Sour
5 gallon, 400 c o u n t___ 4 75

L am b
S p rin g  L a m b ______ ____13
Good ____________________ 11
M edium  _________________ 10
P o o r ____________________ 03

Mutton
Good _________________04%
M edium  _____ ,_______ 03
P oor _________________02

Pork
Loin, m ed. __________14
B u t t s ------------------------- 11
S h o u ld e rs  ____________08
S p a re rib s  ___ ________06
N eck  bones___________ u3
T rim m in g s  __________ 07%

PROVISIONS

Barre led  Pork
C lear B ac k ____ 16 00® 18 00
S h o r t C ut, C lear____ 12 00

Dry  S a l t  Meats  
D S B elles_18-29® 18-10-UJ

Lard
P u re  in  tie rc e s _______ 6%
60 l b . t u b s _____ ad v an ce  %
50 lb. t u b s _____ ad v an ce  %
20 lb. p a i l s _____ ad v an ce  %
10 lb. p a l l s _____ ad v an ce  %
5 lb. p a i l s _____ ad v an ce  1
3 1b. p a i l s _____ ad v an ce  1

C om pound tie rc e s____ 8 %
C om pound, tu b s ______ 8%

Sausages
B ologna _________________10
L i v e r ____________________13
F ra n k fo r t  _______________12
P o rk  ---------------------- _I__ 15
T ongue, J e l l i e d __________21
H ea'dcheese _____________13

Smoked M eats
H am s, C ert., 14-16 lb____ 14
H am s, C ert., Sk inned

16-18 lb ______________ @14
H am , d ried  beef

K n u c k le s ____________@23
C alifo rn ia  H a m s _______@09
P icn ic  Boiled H a m s____@16
Boiled H a m s___________@21
M inced H a m s__________@10
B acon 4/6 C e r t________ @15

Beef
B oneless ru m p ____ @19 00

Liver
B e e f _____________________ 10
C alf —---------------------------- 35
P o rk  ____________________u5

F R U IT  CANS

P res to  Mason 
F . O. B. G rand  R ap id s

H a lf  p in t______________ 7 15
One p in t________________7 40
O ne q u a r t_______________8 65
H a lf g a llo n _____________11 55

F R U IT  CAN R U BB E R S 
P re s to  R ed L ip, 2 gro.

c a r to n  _______________78
P re s to  W h ite  L ip, 2

gro. c a r to n __________ 83

G E L A T IN E
Jell-o , 3 doz.___________2 35
M inute , 3 doz__________ 4 05
P lym ou th , W h ite _____ 1 55
J e ls e r t,  3 doz__________ 1 40

J E L L Y  AND P R E S E R V E S
P u re , 30 lb. p a ils_____ 2 60
im ita tio n , 30 lb. pails_ 1 60 
P u re , 6 oz., A sst., doz._ 90 
P u re  P rè s ..  16 oz., dz._ 1 40

Sweet  Small
5 gallon, 500____________ 7 25
B anner, 6 oz., d o z .___  90
B an n er, q u a rts , doz. __ 2 10 
P a w  P aw . q u a rts , doz. 2 SO

Dill Pickles
Gal., 40 to  T in , doz___ 8 15
32 oz. G lass T h ro w n__ 1 45

Dill P ickles, Bulk
5 G al., 200_________  3 65

16 Gal., 650__________ 11 25
45 Gal., 1300________  30 00

P I P E S
Cob, 3 doz. in bx. 1 00@1 20

PLAYING CARDS
B a ttle  Axe, p e r doz__2 65
Bicycle, p e r doz______ 4 70
Torpedo, p e r doz_____ 2 50

RICE
F a n c y  B lue Rose - ___ 4 75
F a n c y  H ead  _________

RUSKS
P o s tm a  Biscuit  Co.

18 rolls, p e r c a s e _____ 2 10
12 rolls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r c a s e __ 2 35
12 c a r to n s , p e r c a s e __ 1 57

SA L E R A T U S
A rm  a n d  H a m m er 24s_ 1 50

SAL SODA
G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb. 

packages  __________ 1 10

COD FISH
J E L L Y  GLA SSES POTASH P eerle ss , 1 lb. boxes___ IS

% P in t  T a ll, p e r doz____ 35 B a b b itt’s, 2 doz_______  2 75 Old K en t. 1 lb. p u re____ 25

H ER R IN G  

Holland H err ing
M ixed, K e g s __________  88
M ixed, ha lf bbls________
M ixed, bbls. ____________
M ilkers, k e g s __________ 99
M ilkers, h a lf bb ls.______
M ilkers, b b l s . ___________

Lake  H err ing  
% bbl., 100 lb s______

Mackerel
T ubs, 60 C ount, fy. f a t  6 00 
P a ils , 10 lb. F an cy  f a t  1 50

W hite  Fish
M ed. F an cy , 100 lb.__ 13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils_______________1 40
C u t L u n c h _____________ 1 50
Boned, 10 lb. boxes____ 16

SH O E  B L ACKENING
2 in  1, P a s te , doz_____ 1 30
E. Z. C om bination , dz. 1 30
D ri-F o o t, d o z ._________2 00
B ixbys, d o z .___________1 30
Shinola, doz._________  90

ST OVE POLISH
B lackne, p e r  doz_____ 1 30
B lack  Silk L iquid , doz. 1 30 
B lack  S ilk  P a s te , doz._ 1 25 
E n am e lin e  P a s te , doz. 1 30 
E n am e lin e  L iquid, doz. 1 30 
E. Z. L iquid , p e r  dcz._ 1 30
R adium , p e r doz._____ l  30
R isin g  Sun, pe r doz___ 1 30
654 S tove E n am el, dz._ 2 80 
V ulcanol, No. 10, doz._ 1 30
Stovoil, p e r doz________ 3 00

SA L T
F. O. B. G rand  R apids

Colonial, 24, 2 lb_____  95
Colonial, 36-1% _____ 1 20
Colonial, Iodized. 24-2_ 1 35
M ed. No. 1, bb ls______ 2 90
Med. N o .l, 100 lb. b k__1 00
F a rm e r  Spec., 70 lb ._1 00
P a c k e rs  M eat, 50 l b . „  85 
C ream  R ock fo r Ice , 

cream , 100 lb., each  85
B u tte r  Sa lt, 280 lb. bbl. 4 00
Block, 50 lb ___________  40
B ak e r Sa lt, 280 lb. bbl 3 80
6. 10 lb., p e r ba le_____  93
20, 3 lb., p e r  ba le____ 1 I'O
28 lb. bags, ta b le ____  40

•ee R u n 'g , 32, 26 oz._ 2 411
F ive  case  lo ts__________2 30
Iodized, 32, 26 oz____ 2 40
F ive  case  lo ts__________2 30

BORAX
T w e n ty  Mule Team

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p ack ag es___ 4 40
96, % lb. p ack ag es___ 4 CO

W A SH IN G  PO W D E R S
Bon A m i P d ., 18s, box_ 1 90
Bon A m i C ake, 18s____ 1 65
B r i l lo _________________ 85
Chipso. la rg e  _________3 45
C lim aline. 4 doz______ 3 60
G randm a, 100, 5c_____ 3 50
G randm a, 24 la rg e___ 3 50
Snow boy, 12 l a r g e -----1 80
Gold D ust, 12 la:  1 80
Golden Rod, 2 4 .______ 4 25
L a  F ran c e  Laur. 4 dz. 3 65 
Old D u tch  C lean.. 4 dz. 3 40
O ctagon, 9 6 s___ _______3 90
R inso, 24s _____ 1_____ 4 80
R inso, 40s _____________2 95
S potless  C leanser, 48,

20 oz--------------------------3 85
S an i F lu sh , 1 doz.____ 2 25
Sapolio. 3 doz_________ 3 15
Speedee, 3 doz________ 7 20
S u nbrite , 50s___________2 10
W yandot. C leaner, 24s 1 85

SOAP
Am. Fam ily , 100 box— 5 60
C ry s ta l W hite . 100____ 3 50
F . B., 60s---------------------2 35
F e ls  N a p th a , 100 box_5 00
F lak e  W hite , 10 box_2 75
J a p  Rose, 1U0 box____ 7 40
F a iry , 100 box__________3 25
P a lm  Olive, 144 box__ 8 00
Lava;, 50 box__________2 25
Pum m o, 100 box_____ 4 85
S w ee th ea rt, 100 box__ 5 70
G randpa  T a r, 50 sm . — 2 10 
G ran d p a  T a r, 50 lge. __ 3 50 
T rilby  Soap, 50, 10c— 3 15 
W illiam s B a rb e r  B ar, 9s 50 
W illiam s M ug, per doz. 48 
L ux  T oilet, 50_________3 15

SP IC E S 
W hole Spices

A llspice J a m a ic a _____ @24
Cloves, Z an z ib a r_____ @36
C assia, C an ton  ________@24
C assia, 5c pkg., doz._@40
G inger, A f r ic a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz._ @65
N utm egs, 7 0 @ 9 0 _______@50
Ju tinegs, 105 -110______@48
’epper. B lack  _________ @23

P u re  G round in Bulk
Xllspice, J a m a ic a ____ @17
Cloves, Z a n zb a r_____ @30
Cassia. C an to n _________@22
G inger, C ork in______  @20
M u s ta r d _______________@22
Mace P e n a n g ----------- II @65
Pepper. B lack __________@23
N utm egs _________  ” @j>5
Pepper, W h ite  _____ I @26
Pepper, C ayenne  @26
Paprika, S p a n is h ____ @34

Seasoning
Chili Pow der, 1% oz 
C elery  Sa lt, 1% o z .„ ~  
Sage. 2 oz._
O nion S a l t _____ H I
G arlic  ___________
P onelty , 3 % 'o z I I IH H
K itch en  B o u q u e t___
L a u re l L e a v e s _____
M arjoram , 1 oz___H ”
Savory , 1 oz______H ”
Thym e, 1 oz_____
T um eric , 1% o z .II

65 
80 
80 

1 35 
1 35
3 25
4 Z Í  

2i 
90 
65 
90

STARCH
Corn

K ingsford , 24 lb s____ 2 30
Pow d., bags, p e r 100— 2 65
A rgo, 24, 1 lb. p k g s___ 1 52
Cree-vi. 24-1___________2 20

Gloss
Argo, 24, 1 lb. pkgs.
Argo. 12, 3 lb. p k g s____
A rgo, 8. 5 lb. p k g s____
S ilver Gloss, 48. l s „
Elastic;. 32 p k g s_______
T iger, 48-1 __________
T iger, 50 lb s__________

1 40
2 17 
2 46 
11% 
2 55

2 75

SY R U P
Corn

B lue K aro , No. 1%__ 2 17
B lue K aro , No. 5, 1 dz. 2 99
B lue K aro , No. 10___ 2 82
R ed K aro , No. 1%___ 2 37
R ed K aro , No. 5, 1 dz. 3 27 
R edK aro , No. 10_____ 3 12

Im it. M aple F lavo r 
O range, No. 1%, 2 dz._ 2 73 
O range, No. 3, 20 c a n s .  4 39

Maple and  Cane
K anuck , p e r g a l______ 1 10
K anuck , 5 gal. c a n ___ 4 14

Grape Ju».e
W elch. 12 q u a r t  c ase_4 40
W elch, 12 p in t case__ 2 25
W elch, 26-4 oz. c ase__ 2 30

T E A
J a p a n

M edium  _________________38
Choice ______________21@28
F a n c y _______________30@32
No. 1 N ibbs__________  31

Gunpowder
Choice __________________32
F a n c y  ___________________4c

Ceylon
Pekoe, m e d iu m __________4;

English B reak fas t
Congou, m edium  ________28
Congou, cho ice  ____ 35® 36
Congou, f a n c y _____ 42@43

Oolong
M edium  _________________39
Choice __________________*5
F a n c y  ___________________50

T W IN E
C otton , 3 ply cone _____ 35
C otton , 3 ply ba lls  _____ 35

VIN EGAR
F. O. B. G rand  R apids

C ider, 40 g ra in ___________15
W h ite  W ine, 40 g ra in .  20 
W h ite  W ine. 80 g r a in . .  25

WICKIN G
No. 9, p e r g r o s s ______  80
No. 1, per g r o s s ______ 1 25
No. 2. p e r g r o s s ______ 1 50
No. 3, p e r  g r o s s ______ 2 30
P eerless Rolls, p e r doz. 90
R ochester, No. 2. doz._ 50
R ochester, No. 3, doz._ 2 00
Rayo, p e r  doz_____ 75

W O O D E N W A R E
B ask e ts

B ushels, W ide B and,
wood h an d le s____ 2 00

M arket, d rop  h a n d le_ 90
M arket, s ing le  h a n d le .  95
M arket, e x tra  _________1 60
Splin t, la rg e  ___________8 50
Splin t, m e d i u m ________ 7 50
Splin t, s m a l l ______ ;__ 6 50

C hurns
B arre l, 5 gal., e ach _____ 2 40
B arre l, 10 gal., e ac h__ 2 55
3 to  6 gal., p e r g a l . .__  16

„  Pails
10 q t. G a lv a n z e d _____ 2 60
12 q t. G alvan ized  _____ 2 85
14 q t. G alvan ized  ______3 10
12 q t. F la r in g  Gal. JrTZ 5 00
10 q t. T in  D a iry _______ 4 00

. r  T rap s
M ouse, wood, 4 h o le s . .  60
M ouse, wood, 6 h o le s . .  70
M ouse, tin , 5 holes__  65
R at, wood _____________i  oo
R at, s p r i n g ---------_ H H  i  oo
M ouse, sp rin g ________  20

Tubs
L arg e  G alvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ____ 6 75

W ashboards
B an n er, Globe_________5 50
B rass , s in g le___________6 25
G lass, s in g le___________6 00
Double P e e rle ss______ 8 50
S ingle  P e e rle ss______ I  7 50
N o rth e rn  Q ueen____ _ 5 50
U nive rsal _____________7 25

Wood Bowls
13 in. B u t t e r ________  5 OO
15 in. B u t t e r ________  9 OO
17 in. B u t t e r _________ 18 00
19 in. B u t t e r ________  25 00

COOKING OIL 
Mazola

P in ts , 2 doz___________ 4 60
Q u arts . 1 doz__________ 4 30
H alf G allons, 1 doz___ 5 40
Gallons, e ac h __________ ,, 81
j  Gallon cans, e ac h__ 3 35

W R A P P IN G  P A P E R  
F ibre, M anilla, w h i te . .  05
No. 1 F ib re ------------------06%
B u tch ers  D F ___  06t4
K ra ft ------------------- H I  06 %
K ra ft S tr ip e ---------------09%

T A B L E  SAUCES
L ee & P e rr in , la rg e ____5 75
Lee & P e rr in , sm a ll__ 3 35
P ep p e r ________________l 60
Royal M in t_____________2 40
Tobasco, sm a ll_________3 75
Sho You. 9 oz., doz___ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper, 2 oz____________ 3 30

Y E A S T  CA KE
M agic. 3 doz__________ 2 70
S unligh t, 3 doz. ________2 70
S un ligh t, 1% doz. _____ 1 35
Y east Foam , 3 doz____ 2 70
Y east Foam , 1% d o z .. .  1 35

Y EA ST—CO M PR E SSE D
F le isch m an n , p e r doz___ 30
Red S ta r, per doz______ 20
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SHOE MARKET
Michigan Retail  Shoe Dealers  Associa tion.

P re s id e n t—EHwyn P ond , F lin t
V ic e -P re s id en t—J . E . W ils o n , 'D e t r o i t
S e c re ta ry —Jo e  H . B u rto n , L ansing .
A ss t. S ec’y -T re a s .—O. R. Jen k in s .
A sso c ia tio n  B u sin e ss  Office, 907 T ran s -  

p o rta tio n  B ldg., I>etroit.

Collective Selling— New Approach to 
Public

T he second phase of codification of 
the  shoe industry is completed. F irst 
came the tanners, then the shoe m an­
ufacturers and next the shoe retailers. 
The tanners were first to get their bear­
ings as to changing conditions. Upon 
reading the m anufacturers code in this 
issue, the same degree of stability will 
eventuate.

The game will be as fierce as ever 
but it will be played under new rules. 
Pessim istic ones have said that the 
rules would be violated and that the 
old game will return. But that is a di­
rect reflection on the best brains of the 
industry, which have labored without 
surcease to  bring order out of com ­
petitive chaos.

Let us try  to preserve and make 
more secure the new spirit of industry 
on each horizontal code level so that 
eventually the entire spirit of an entire 
trade may em erge from the vale of 
despair into the  promised land of re­
covery and prosperity.

Two speakers at the Jo in t Styles 
Conference gave real hopes for the 
future. Dr. Virgil Jordan said that the 
forces of recovery were m arching for­
ward, not only in America but in e v e ry  
industrial country fh e  world over.

F rank  R. W ilson, speaking for the 
National Recovery Adm inistration, 
gave strong evidence that fear itself is 
losing its grip upon the public purse. 
W hat is more, he gave a helpful plan 
to  stim ulate trade in the next three 
m onths, in tw enty-four key industries, 
one of which is fortunately7 shoes.

H ere is your opportunity  to take ad­
vantage, in your store, o f cam paigns d e ­
signed to  do three th ings. F irst, con­
vince the consum er that he or she can 
save money by acting now to supplv 
needs for certain specific products. 
Second, to prove to the consum er that 
future price rises are not only inevit­
able but for the good of all concerned. 
Third, to convince the consum er that 
he need no longer fear to  buy.

Mr. W ilson’s organization provides 
a definite background for public con­
fidence and acceptance for the prom o­
tion of specific industries and prod­
ucts. Every newspaper in the country 
is likewise given an opportunity- to re­
store the full productivity of American 
advertisers. M any of the newspapers 
will publish the prepared copy and will 
group around it advertisem ents of 
m erchants who want to be in tune and 
in tim e w ith the buying campaign.

Remember, the  m onths of October, 
Novem ber and Decem ber are the real 
buying m onths of the year. More- 
goods are bought in that period than 
in any other quarter. I t  is the time of 
change to  footwear and apparel su it­
able for arduous weather. Shelter, 
w arm th, comfort, health—all are fac­
to rs to stim ulate buying.

Som ething m ust be done to increase 
the velocity of turn-over of the dollar. 
Some economist said that we were at

the lowest point in m odern history 
when the dollar rate  of turn-over was 
at 16 last M arch. It is estim ated 'to be 
somewhere around 29 today and if it 
can be pushed up into the th irties be­
fore the first of the year, then the 
gloom of depression is banished and 
real, substantial progress is ahead. 
1 uraover of the dollar has never been 
greater than 49 and even th a t point is 
prom ised by econom ists within eight­
een months.

But the im portant th ing  is to put 
all speed into the  buying and selling 
of Goods in October, Novem ber and 
December. T he N RA  fortunately made 
it a cam paign longer than  a m onth and 
stronger than a tim e schedule. It is a 
job for a full quarter of the year.

Collective selling is a new tool in 
business. It has been employed with 
good effect in prom oting certain feat­
ures like Foot H ealth W eek and Sport 
Shoe W eek. But now it becomes a 
broader cooperative effort, tak ing  in all 
goods. As General Johnson pu t it: 
‘‘There has never been a time when the 
public was so alert for news as now. 
Events have moved so rapidly7 that 
people would be completely- ignorant 
of w hat is going on if they didn’t 
closely- follow the press. This trem end­
ous public interest in news can be cap­
italized by American industry and the 
way to do it is to  tell the news about 
good merchandise.— Boot and Shoe 
Recorder.

Lines of Interest to Grand Rapids 
Council

(Continued from  page 11) 
the product or the perform ance of serv­
ices below the price which the sales­
m an is compelled to  quote.

(D ) If there be a commission o r bonus 
arrangem ent which may be dependent 
upon the delivery of m erchandise or 
the perform ance of services to be rend­
ered after the conclusion of the em ­
ploym ent contract, the  said comm is­
sion or bonus shall be payable during 
the said delivery- o r  perform ance of 
services and until it has been entirely- 
completed unless by- agreem ent o f the 
contracting parties there shall be a 
definite period under which said pay­
m ents shall be continued.

(E ) I t shall be the  duty of every 
salesman to faithfully- represent his 
employers; render full and complete 
accounts of has activities w hen re ­
quired; and, in general, transact the 
business of his em ployer as he is di­
rected whenever such directions do not 
violate th e  provisions of the National 
Recovery Act.

(F ) I t  shall be the duty of every- 
salesman and every- employer of sales­
man shall m isrepresent the quality, age, 
to  facts in describing the m erchandise 
o r services which they  offer. N o sales­
man shall m isreprtsent the quality, age, 
condition or other facts concerning his 
m erchandise o r  service nor shall any 
employer of salesmen require o r sug­
gest th a t salesmen do o th er than ad­
here strictly to  the facts as they exist 
in connection with th e  article  o r prod­
uct which they are asked to  sell.

fiection I I I .  P a rt 2. No w orking 
hour limit shall be placed upon e ither 
the salesman o r th e  employer, but so 
far as possible no salesman shall be

denied the privilege of the Seventh Day 
of Rest and shall be perm itted to  re­
turn to  his hom e at the end' of each 
week. N othing in th is Code shall be 
interpreted as compelling any employer 
to perm it a salesman to re turn  home 
where th e  expense of re turning hom e 
would be greater than that of rem ain­
ing on the territory.

In the interest of both employer and 
employee, whenever purchasing agents 
have designed hours, o r  day-s, during 
which they interview salesmen, it shall 
be required that, except in extrem e or 
unusual cases, they hold to  that sched­
ule. They shall m ake every effort to 
save as much time for a salesman as 
possible by keeping th e ir engagem ents 
promptly- and by- also keeping the com­
m itm ents which they  m ake to fhe sales­
men.

No salesman shall be required by 
any em ployer to act as store salesman 
in any store on Friday o r  Saturday of 
any week. T his is not to be taken to  
mean that a salesman may not dem­
onstra te  his regular line on that par- 
tcular day, but that he m ay not enter 
mto any- store and take the place of 
any clerk cr any other possible ern-

plovee and act as a general salesman 
for that store during these days.

Section IV  The subject of wages 
and salar.es is divided into three parts:

P a r t 1. (A) Senior Salesm an: Se­
nior salesmen shall be paid a salary at 
a rate not lower than  $150.00 per 
m onth to which shall be  added ade­
quate expenses while away from home. 
This shall be the m inimum salary and 
every employer and salesman shall be 
given the full righ t and  privilege of 
m aking contracts one with the o ther 
a t any salary above this or of m aking 
any regulation  of the traveling ex­
penses so long as it is not less than the 
provisions of this paragraph.

(B ) Junior Salesmen: Junior sales­
men shall be paid at a rate not lower 
than 66-2/3 per cent, of the minimum 
rate provided herein for senior sales­
men. ,

(C) In  the event that a junior sales­
m an is employed to take the place of a 
senior salesman, the said junior sales­
man shall be paid a t  a rate not less 
than  90 per cent, of the rate which the 
senior salesman is receiving a t the time 
of the replacem ent.

WHOLESALE SOLE LEATHER AND SHOE FINDINGS
Fop R E P A IR  S H O P —SH O E  ST O R E — D EP AR T M  E N T  S T O RE 

D is t r ibu to rs
P an co  R u b b e r  Taips a n d  H ee ls—J o p p a  L e a th e rs —G riffin  Shoe 
D ress in g s  a n d  P o lish—S te e rh e a d  L e a th e rs —S t. L ou is  B ra id  Co. 
Shoe L aces—Tioga! O ak  L e a th e rs —F lick e n s te in  F lex ib le  Sole 
L e a th e r—R ayon  P ro d u c ts —B ends— S trip s—M en ’s a n d  W om en’s  
C u t T a p s —Large  Comple te  S tock— P ro m p t  Sh ipm ents .

G R A N D  R A P ID S  B E L T IN G  C O M PA N Y
40-50 M arke t  Avenue

E s ta b lish ed  in  1904
G rand  Rapids,  Michigan

INTELLIGENT INSURANCE SERVICE
and

REAL INSURANCE SAVING
O riginally 

For Shoe Retailers 
now

For Merchants in All Lines

T he sam e saving and the sam e service to all

W e confine our operations to M ichigan
W e select our risks carefully
A ll profits belong to  the  policyholder

M ichigan Shoe D ealers
MUTUAL FIRE INSURANCE CO.

LANSING, MICHIGAN

Mutual Building Phone 20741
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P art 2. (A ) Salesmen selling en­
tirely on commission shall be allowed 
a drawing account sufficient to cover 
their actual expenses while engaged in 
soliciting business. They shall also be 
perm itted  to  collect each m onth against 
their commissions, not less than 75 
per cent, of the total am ount of com- 
m issions due them  on orders which 
have been definitely passed by the  
credit departm ent of their employer, or 
by the employer, for acceptance and 
shipm ent by the said employer. T he 
rem aining per cent, shall be paid a t the 
end1 of each th ree  calendar m onths.

i(B) T here  shall be no charge nor 
deduction against any salesm an for 
collection of accounts nor for the fail­
ure of any debtor to pay any account.

(C) N o em ployer shall be perm itted 
to  change from the salory arrangem ent 
and place his salesmen on a comlmis- 
sion basis after the adoption of this 
Code unless it shall be proven th a t such 
a change 'would be to the advantage 
both of the salesman and the employer 
and would be m utually satisfactory to 
both parties.

(D ) N othing in this Code shall be 
so interpreted as to  prevent employers 
who for ifive years or more have 
handled their products upon; the com­
mission basis from continuing to do 
a similar type of business.

(E ) In  establishing the commission 
which shall be paid any salesman for 
representing any employer, the first 
consideration shall be to establish a 
rate of paym ent which will assure the  
salesman a sufficient income for his 
living expenses when and if he has 
given his full time to  the said employer. 
There shall then be considered the abil­
ity of the employer to  pay commission 
and the am ount which the article or 
service to be sold can betar for its sale. 
Should there be any difference between 
the em ployer and employee as to the 
am ount of th is commission, this dif­
ference shall be subm itted to the Com­
m ittee in charge of the enforcement of 
this Code and  after a hearing, it shall 
have full power to establish the rate 
of commission and enforce the p ay ­
m ent of the said rate.

P a rt 3. Salesmen selling upon a sal­
ary  and bonus arrangem ent: Contracts 
of this nature shall be based upon the 
average selling expense o f the em­
ployer for the five years immediately 
preceding the date of the adoption of 
this Code. Salesmen w orking on this 
basis shall be paid not less than  the 
m inim um  provision of Paragraph A, 
P a rt 1 of th is Section, and the bonus 
arrangem ent shall be payable either 
sem i-annually o r annually as the con­
tracting  parties may decide. Such bonus 
as may be due at the end of the con­
trac t period shall be payable whether 
the salesman continues in the employ 
of the  o ther contracting party  or enters 
the employ of a third' party.

Section V. In. the event th a t a sales­
m an is asked to  drive his own auto­
mobile, he shall be paid a t the rate of 
5c per mile for what is know n as the 
light type car and not less than  6c per 
mile should he drive th e  next weight 
clas of car. Should he furnish and use 
a truck or his line of business require a 
larger and heavier car than those above

mentioned, his rate of compensation 
shall be based upon a m inim um  am ount 
which shall hereafter be determined by 
com petent and fair investigation by the 
Committee empowered to enforce this 
Code.

Section V I. (A) Employees shall 
have a right to organize and bargain 
collectively through representatives of 
their own choosing and shall be free 
from the  interference, restrain t o r co­
ercion of employers of labor or their 
agents in the designation of such rep­
resentatives or in self organization or 
in other considered activities for the 
purpose of collective bargaining or 
o ther m utual aid or protection.

(B ) No employee and  no one seek­
ing em ploym ent shall be required as 
the condition of the employm ent to 
join any com pany union o r to refrain 
from joining, organizing  or assisting a 
labor organization of his own choosing.

!('C) Em ployers shall com ply with 
the maximum hours of labor, minimum 
wage of pay and other conditions of 
employm ent approved or prescribed by 
the President.

Section V II. N othing in. this Code 
shall be so interpreted as to  apply to 
m anufacturers' agents, or brokers who 
handle more than  one line of m erchan­
dise except that they shall be given a 
definite contract which shall be based 
upon a reasonable percentage to he 
agreed upon by both parties and shall 
have the same provisions as to  the life 
of the contract and other provisions as 
stated in the paragraph on “Em ploy­
m ent Regulation.”

Nor shall anything in th is Code be 
interpreted as applying to  house-to- 
house canvassers or agents.

Section V III . For the enforcement 
of this Code there, shall be a comm it­
tee appointed by the United Commer­
cial T ravelers of America, which Asso­
ciation shall m aintain such committee 
to investigate the reported violations of 
the Code and to  a ttem pt to  correct such 
violations by conference. Upon spe­
cific charges of violation of this Code, 
and w ritten notice thereof to the party 
accused, all relevant records of the 
party  involved shall be open for inspec­
tion to  duly accredited representatives 
of this Committee. If such m ethods 
are ineffective, the Association shall 
report such violations to the A ttorney 
General of the U nited States for action 
as provided in Section I I I  (C) of the 
National Industrial Recovery Act.

Section IX . Should there be a dispute 
at any time between the employer and 
the employee, touching on any of the 
provisions of this Code, Ithe Committee 
in charge of enforcement shall have 
the power, upon the w ritten petition 
either of employer or employee, to 
open the subject at issue and examine 
all records relevant thereto. A fter a 
full hearing  the Committee shall render 
its decision and both parties shall be 
bound thereby.

Section X. This Code and any agree­
m ents made thereunder, or any license 
approved, prescribed, o r  connected 
therew ith, are subject to cancellation 
or modification by the President of the 
United States, in accordance with p ro ­
visions of Section X (B ) of the Act. 
However, by presenting this Code, the

Association and o thers assenting hereto 
are not consenting to any modification 
hereof and each reserves the right to 
object individually or jointly to any 
modified Code.

O U T  A R O U N D
(Continued from page 9)

and how certain circumstances will in­
fluence a final decision. H e is shrewd, 
persuasive and convincing in his con­
versation. H is is an attractive person­
ality and he makes friends am ong all 
classes easily. T hat he has good exec­
utive ability and the elem ents of lead­
ership is am ply evidenced by his ac­
complishm ents. T here is much about 
him to admire and commend. H e pos­
sesses in his personality those qualities 
which make men popular. Had he en­
joyed the benefit of a larger education 
and a different environm ent, his na­
tive ability would have brought him 
even m ore prom inence than he now en­
joys. H e is personally kind and char­
itable and if th e  num ber of courtesies 
which he extends and the favors he 
does for people could be catalogued, 
the list would be a long one. For these 
he is held in kindly rem em brance by 
hundreds whom  he has served from 
behind the counter of his store.

Mr. H am ilton’s services to his ward, 
city, county, state and country and to 
m any good causes are active and valu­
able, but they are seldom conspicuous. 
Next to  his courage his chief character­
istic is modesty. H e persistently  shuns 
the limelight, and for that reason he 
wins no general recognition at all com­
m ensurable with the value of his work. 
H is place in h istory will rank higher 
than in popular estim ation during his 
lifetime. But neither popular recogni­
tion nor historical fame trouble him at 
all. A fter he has stood with all his 
streng th  for the things in which he 
believes he is content to  let the conse­
quences take care of themselves.

S tarting  in life with no capital ex­
cept m anhood of the highest type, Mr. 
Ham ilton was endowed with a purpose 
to  press on and upward, believing that 
absolute integrity  in thought, word and 
deed are essential to  success. H e m ag­
nifies personal favors, is mindful of his 
associates, dealing justly  and w inning 
and holding their regard and hearty 
co-operation. Faithful to  every obli­
gation he steadily won favor and a 
competence. H is distinguishing traits 
are honesty, industry, humility, kindli­
ness and goodliness.

A true Christian gentleman, but not 
w earing his C hristianity upon his 
sleeve, he dem onstrates it subtly and 
deliberately to  all with whom he comes 
in contact. T here may be those who 
still believe that religion has no place 
in business, but Mr. Ham ilton is one 
who gives practical refutation to  this 
cynicism.

A new move to placate the small 
m erchant faced with increased over­
head, the consum er complaining of re­
tail profiteering, and the farm er with 
his low commodity prices is contained 
in the m aster code signed by the P res­
ident Monday.

T he retail employer with less than 
five persons on his pay roll is to be

exem pt from the code, which goes in­
to  effect next Monday, Oct. 31.

Local tribunals are to  be set up be­
fore which complaints of retail profit­
eering may be brought.

In  sharply lim iting the fixed profit 
sections previously contained in the 
code, retailers of any food article, and 
m erchants in communities of less than 
2,500 population are to be exempted 
entirely from any m ark-up require­
ments.

T o  accompany the code, Gen. H ugh 
S. Johnson, NRA adm inistrator, issued 
a lengthy statem ent seeking in concil­
iatory term s quite different from his 
previous utterances to  explain to the 
farm er how it has happened that the 
recovery program  has worked faster 
for industry than for agriculture.

Retail druggists are included under 
the code, special provisions for this 
branch of trade being included in an 
appendix.

The document as finally approved 
by the President counts as a distinct 
though not complete victory for those 
— particularly in the agricultural ad­
justm ent adm inistration and on the 
consum ers’ advisory boards of both the 
N R A  and AAA—who held out vigor­
ously against a required mark-up.

As it appeared following the public 
hearings, the general retail code re­
quired retailers to  m ark up goods at 
least 10 per cent, above the wholesale 
delivery price. The drug code con­
tained a similar provision and, in addi­
tion, a prohibition against selling 
standard brand goods at more than a 
21 per cent, discount.

The completed code perm its sales 
without profit to  the m erchant, but di­
rectly prohibits sales at a loss except 
in cases of clearances, the  sale of high­
ly perishable goods, discontinued lines, 
liquidation sales, and under similar 
circumstances.

The m erchant is admonished that 
“the =e ling price of articles to  the 
consum er should include an allowance 
for actual wages of store labor, to  be 
fixed and published from  time to time 
by the trade authority  hereinafter es­
tablished.”

A retailer may also sell at prices as 
low as those of a com petitor in his

P h o n e  89574
John L. Lynch Sales Co.

S P E C IA L  SA L E  E X P E R T S  
E x p e r t  Advert is ing  

E xpe r t  M erchandis ing 
209-210-211 M u rray  Bldg.

G rand  K apids, M ichigan

Business Wants Department
A d v e r t i sem en ts  in ser ted  u n d e r  t h i s  head 
fo r  five cen t s  a word  the  fi rs t in ser tion  
and four  cen t s  a word for  each  s u b s e ­
q u en t  con t inuous  inser tion ,  if s e t  in 
capi ta l  le t te rs ,  double price. No charge  
less th a n  50 cents .  Small display a d v e r ­
t i s e m en ts  in th is  d e p a r tm e n t ,  $4 per 
inch. P a y m e n t  w ith  orde r  is required ,  as  
am o u n ts  a re  too smal l to  open accounts .

F o r Sale------C h ris tm a s  tre e s . W ill con ­
tra c t  fo r delivery  of five h u n d red  o r  m ore, 
M ichigan, In d ian a , o r Ohio. Good stock.’ 
P riced  righ t. A ddress No. 604, c /o  M ich- 
igan  T rad e sm a n. 604

CAN you doub t th e  Wisdom of P u r ­
ch as in g  a  bu s in ess  e stab lish ed  60 y e a rs  
w ith  goods ad v an c in g  20 to  40%. S tock  
a b o u t $15,000. F ix tu re s  $5,000. F av o rab le  
lease. C ash  only. F o u r show  w indow s. 
A lw ays a  m oney m aker. A ge an d  h e a lth  
is reaso n . W rite  fo r p a rtic u la rs . E. B. 
R eynolds Co., C h ath am , N. Y. 606
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trade area, provided the com petitor is 
keeping w ithin the code’s requirem ents.

D irectly attacked is the practice of 
“loss leadeis” or articles sold below- 
cost and usually widely advertised in 
order to  a ttrac t custom ers. “ Loss lead­
ers”—which are used alm ost exclus­
ively by chain stores—are prohibited 
under the code “ in order to  prevent 
unfair com petition against local m er­
chants.”

T he prohibition carries to completion 
a long draw n cam paign carried out 
th rough such proposed bills as the 
Capper-K elly fair trade m easure to 
p ro tect the small retailer from the in­
roads made by the chain with their 
bulk purchases and co-ordinated ad­
m inistration. E. A. Stowe.

Cost of Special Service by Stores.
T h e opera tion  by  retail stores 

of rest room s, restaurants, and  
o ther special services, as well as 
the delivery  of sm all purchases 
and  the return  of goods, are 
am ong the trad e  practices to be 
studied  b y  a new ly-created com ­
m ittee selected by  G erard  Swope, 
chairm an of the Business A dv is­
ory  and  P lanning Council of the 
D epartm en t of Com m erce.

T he new com m ittee, to be 
know n as "C om m ittee on U nfair 
T rade  Fractices in P roduction  and 
D istribution ,” will b e  headed  by 
Lincoln Filene, of Boston, Mass., 
who, said Mr. Swope, has long 
been identified w ith constructive 
efforts for furthering p rogre is  
along these lines.

T he operation  of a rest room , 
or the  delivery  of a spool of 
th read , for exam ple, is not con ­
sidered  necessarily as an unfair 
trad e  practice, bu t it is po in ted  
out that consum ers should  be 
m ade to understand  th a t they 
m ust pay  the costs of these serv­
ices through higher prices th an  it 
w ould be necessary to charge if 
such services w ere no t rendered .

Much atten tion  has been given 
by  the N ational R ecovery  A d m in ­
istration to provisions in codes of 
fair com petition for the elim in­
ation of unfair business practices 
betw een com petito rs; bu t the u n ­
fair practices tha t occur betw een 
buyer and  seller have not h e re to ­
fore been covered, according to 
an announcem ent Oct. 1 7 by the 
Council of the appo in tm en t of the 
new com m ittee.

T he second general m eeting of 
the Council will b e  held in W ash ­
ington Nov. 1, and  a m eeting of 
the  executive com m ittee will be  
held on the sam e d a te  or the fol­
lowing day.

In advising the Secretary  of 
Com m erce, D aniel C. R oper, of 
these meetings, Mr. Sw ope l’sted 
the several com m ittees tha t have 
been  organized, and  expressed 

the hope th a t the  w ork  of these 
com m ittees will p rove to  be  a 
valuab le contribution  to  the  gen­
eral recovery  program .

Mr. F ilene s ta ted  th a t the w ork 
of the new  com m ittee a t first 
p robab ly  will b e  confined largely 
to those unfair practices th a t oc­

cur betw een buyer and  seller. H e 
po in ted  out tha t the  cost o f such 
practices not only constitutes a 
d isturbing influence in industry, 
bu t is ultim ately  passed on to the 
consum er, or reflected in lower 
wages for labor.

"B oth  of these consequences," 
he said, “are  equally  unfortunate, 
and  the public should  b e  vitally  
in terested  in securing relief from  
this b u rden  which they are  b e a r­
ing, w hether they  realize it or not.

"W hile the country  know s of 
the existence of unfair trad e  p rac ­
tices, it has no t the least concep­
tion of how  serious the problem  is 
and  to w hat extent these p rac­
tices ap p ear in the  guhe of m ore 
or less established business cus­
toms, which business itself has, in 
som e cases, com e to  regard  as 
m ore or less necessary.

"M any of these trad e  practices 
have been  ab le to exist because 
of a superficial appeal to  the con­
sum ers based  on ap p a ren t econ­
omy, b u t which, in reality, im pose 
a heavy  and  unnecessary b u rden  
on the  business structure and  u l­
tim ately  ad d  to  ra the r than  re ­
duce the  business expense of serv ­
ing the public.

"Business m en th roughout the 
country  are to d ay  faced w ith an 
oppo rtun ity  of beginning, once 
and  for all, a process o f house­
cleaning which over the years will 
m ost certain ly  m ake for m ore 
profitab le business, m ore  stable 
business, and  m ore social stability.

"In  the past the  g rea t w astes 
from  unfair trad e  practices have 
resulted  in low er wages, higher 
prices to the public, and  losses 
which business had  to  absorb  
from  its profits. T he future, as w e 
see it to d ay  will dem and  higher 
w ages to em ployes, fair prices to 
the public, and  fair profits to b u s­
iness m en.

"T o  secure this end  w e m ust 
bend  our energies to  the task  of 
cutting out the  stupid  and  stu ­
pendous w aste which has levied a 
heavy toll on labor, capital, and  
the  public. This can b e  do n e  by  
A m erican business m en w hen they 
will tackle the  p rob lem  in the 
sam e spirit of energy and  d e te r­
m ination  which is m aking the 
NR A  program  a success to d a te .”

New Liquidating Organization 
Hopes Too High

In spite of the constructive n a­
ture of the p lan  just announced 
for facilitating the liquidation  of 
closed banks it appears th a t m any 
peop le are  expecting far too  m uch 
from  it. T he m a jo r ity  in o ther 
words, seem s to  b e  taking as ac­
curate  the s ta tem en t tha t a billion 
dollars will be  m ade ava ilab le a l­
m ost a t once. This is qu ite  u n ­
likely to  p rove to b e  the case. A  
m uch m ore p ro b ab le  estim ate is 
th a t the am ount m ade  available 
betw een  now and  the first of the 
year wTl be lim ited to, a t m ost, 
a few hundred  m illions.

T his conclusion is w arran ted  
for two reasons. In th e  first place,

there will b e  no new  organization 
established under the plan. T he 
R econstruction  F inance C o rp o ra ­
tion a lready  no t only has the right 
to  lend to closed banks, b u t has 
been  doing so for m onths. A ll the 
new  p lan  doe3 is to segregate this 
w ork into a  separa te  division and  
give it a board . This m ay cause a 
speeding up of tihe w ork, b u t b e ­
yond  th a t it can accom plish little.

T he second reason for ques­
tioning the figure of a  billion d o l­
lars as a  sum im m ediately  to  be  
m a d e  ava ilab le is the source from  
w hich these funds are to b e  d e ­
rived. In the  ac t creating the  R e­
construction F inance C orporation , 
pas ied  a year ago last January , it 
w as p rov ided  th a t th e  R econstruc­
tion F inance C orpo ra tion  could 
no t use m ore  than $ 2 0 0 ,0 0 0 ,0 0 0  
for the  relief of banks th a t are 
closed or in the process o f liquid­
ation. This lim itation w as rem ov­
ed in an am endm en t to th e  A ct 
last sum m er, so tha t a t p resent 
apparen tly  it is only the general 
restrictions th a t apply . O n S ep ­
tem ber 30 it had  ou tstanding  for 
this use $ 1 4 5 ,0 0 0 ,0 0 0  and  a l­
read y  had  ap p roved  an  additional
$56 ,000 ,000 .

T he only o ther source of funds 
which can b e  used in the  w ork 
presum ably  are those of the  F ed ­
eral D eposit Insurance C o rp o ra ­
tion. T his organization  as yet, of 
course, has no m oney, although 
it m ay be assum ed it could raise 
som e b y  the selling of debentures. 
Since it does no t begin  operation  
until the first of nex t year, how ­
ever, one w ould expect th a t it 
w ould be  hesitant abou t tying up 
any  resources a t this time.

In view  of these facts one seems 
w arran ted  in ho ld ing  his expec- 
ta t ons on the results of this plan 
w ithin fairly  narrow  limits. O f 
course, the  A dm inistra tion  m ay 
use enough force to  get out a b il­
lion do llars b y  the first of the 
year, b u t a t p resen t all the  evi­
dence indicates th a t it will not. 
It is regrettab le , therefore, th a t it 
ha been  felt adv isab le to m ake 
claim s and  prom ises of such a 
huge sum.

A t the sam e time, it is im por­
tan t to recognize th a t the plan is 
sound. A s described b y  the P res­
iden t in his announcem ent last 
Sunday  night, it constitutes a sin­
cere a ttem p t to  m eet a  m ajor 
p rob lem  along entirely  construc­
tive lines. F or this reason it will 
continue to deserve public sup­
port, even if w ith the  passage of 
w eeks it is found th a t all the op- 
t ’mifltic p rem ises a re  no t being 
realized.

The Sufficient Evil
Tw o scientific gentlem en a t Los 

A ngeles w arn  us th a t m odern  
noise is shortening life, low ering 
m ental faculties, reducing effici­
ency, causing in jury  to  the  ear 
drum s, d isturbing digestion and  
p roducing  high b lo o d  pressure. 
T hey  have no t covered  the  ground 
thoroughly.

O ctober 25, 19:!;!

H ave these persons considered 
the deleterious effects of the dense 
silence of the w ide, open  spaces? 
D id they ever try  to sleep w ith a 
m osquito buzzing, even if not 
im m ediately  biting, in th e  vicin­
ity? H ave they ever encountered  
the crashing em anations of crick­
ets and  katyd id s outside the  old 
farm  w indow  on a "qu ie t” sum ­
m er night?

Less noise w e should all like, 
e .pecia lly  less of the  p reven tab le  
noise; so there is m uch w ork  for 
the anti-noise advocates to do. 
But the  hum an soul does no t m ind 
the  ro ar of the cities. It is the 
pesky staccatos th a t pick a t us 
and  raise our b lood  pressures—  
no t the howl of the e leva ted  a half 
block dow n the street, which we 
com e to disdain, bu t the clop-clop 
of the m ilkm an’s horse as he  p e r­
ceives the daw n.

Exact Type of Inflation Not Yet 
Known

T he past week saw  declines in agri­
cultural prices and considerable unrest 
with request for immediate action. The 
Governm ent started  buying wheat in 
the open m arket for relief uses. T here 
was considerable unrest in the middle 
west due to the farm strike m ovem ent; 
a drastic proclam ation was the em ­
bargo on wheat shipm ents by N orth  
Dakota. T o  meet this protest, the P res­
ident approved a plan for d istributing 
$350,000,000 to corn and hog raisers in 
re turn  for acreage reduction. I t also 
hurried its plans for funds to wheat 
and cotton producers.

Also, there was considerable unrest 
by the farm ers due to the dissatisfac­
tion of the working of the N R A  in 
their communities. Several resigna­
tions of prom inent officials will p rob­
ably result from their dissatisfaction 
with the program .

The busines situation is still on the 
decline. Steel reports show little buy­
ing dem and; retail trade continues to 
be slightly off; autom obile business 
was a strong factor. In general, bank 
debits and electric output still showed 
unfavorable signs.

T he President’s speech given on 
Sunday, was probably the result of 
the Adm inistration taking a hand in 
the situation with m any people in te r­
p reting  his speech as a revival of the 
inflationary element. In  past weeks, 
we have seen m any high officials pre­
dicting issuance of non-interest bear­
ing Governm ent notes which would 
lead you to believe that too much con • 
fidence should not have been placed 
before in a conservative m oney policy. 
In addition, we learn from the P resi­
dent’s speech th at stabilization of the 
D ollar will be postponed to  some fu­
ture date. Therefore, it seems as if 
we will have to wait for a later period 
before they know the exact type of 
inflation that will be brought about by 
the A dm inistration.

J. H. Petter.

A new and sm aller air-tired grain 
harvester and th resher has also been 
developed. I t  fits the average two- 
plow size tractor, operates a t five miles 
per hour, cuts a five-foot swath, is said 
to  handle 30 acres of wheat, soy beans, 
etc., in a ten-hour day.



A re You a Discriminating
Buyer?

T here is one peculiar fact which we have 
encountered  in our com ing an d  going. M any 
peop le w ho are  shrew d and  thoughtful buyers 
w hen in the  m arket for obviously m aterial com ­
m odities— such as a  set of golf clubs, a rad io  
outfit, w earing apparel o r any  num ber of things 
of like nature, ap p ear to b e  devoid  of caution 
and  discrim ination w hen it com es to  buying a 
seem ingly less m aterial com m odity  such as in­
surance.

T here  are m any  m ethods of insurance sales­
m anship— som e to be  cojmmended, o thers less 
co m m en d ab le ; b u t there  a re  only tw o m ethods 
of buying. O ne  of these, which is un fo rtun­
ately  too  com m on, is the  non-inquiring and  
non-com para tive ; the passive k ind  of buying: 
the  genial im pulse to do  business w ith a  neigh­
b o r o r acquaintance.

T h e  o ther m ethod  is th a t o f intelligent in ­
vestigation— the  satne so rt of buying th a t you 
do  w hen you b u y  an  oil h ea te r o r an  office 
safe. Y ou com pare  values and  prices; you 
consult persns w ho k n o w ; you pay  your m oney 
only w hen you have satisfied yourself tha t 
w h at you are getting  is the  best and  the m ost 
w hich can b e  h ad  for the price.

F ire insurance is too  im portan t an item  to  be 
disposed of on  the  say-so of anybody  w ho h ap ­
pens to  approach  you w ith an  application  in 
one h a n d  and  a  fountain p en  in th e  other. It

m ay  take a little effort to understand  the differ­
ences in various types of insurance, bu t no m ore 
effort than  it requires to understand  a hundred  
o ther things to  which you have given your 
serious thought.

A ny  m an can understand  easily the differ­
ence betw een certain  o ther types of insurance 
and  m utual insurance. A t once it becom es 
clear th a t in m utual insurance one pays a  p re ­
mium  which is to  cover only adm inistrative 
expense, and  security, w ithout any  of the o ther 
overhead  which m akes o ther types of p ro te c ­
tion  so costly. Since m utual insurance saves 
this ex tra  expense and  returns it to  the policy­
ho lder a t the  end of the  policy period, it is 
obviously to  the in terest of the buyer to  enquire 
w hether com peting form s of insurance a t a 
higher cost have  any  com pensating  advan tage 
which canno t b e  ob ta ined  by  the  m utual 
m ethod.

H e m ay search a  long tim e for th a t ad v an ­
tage, b u t he  will n o t find it. L et him  p u t to  
the te st the value of the security ob ta ined  by 
each m ethod. L et him  test the reliability  of 
one m ethod  as com pared  wih th a t of the other. 
O ur conviction is th a t the m ore of his in telli­
gen t consideration  he  gives to  this question, 
the m o re  se ttled  will b e  h is conviction th a t 
m utual insurance offers a g rea ter m easure of 
security a t less cost than  any  o ther kind.

SOUND INSURANCE PROTECTION
at a saving



Merry Christinas
This greeting m ay seem  a  little  p rem ature  
bu t w e w an t to rem ind you of our H oliday 
Goods, P laythings, G lassw are and C hina G ift 
Goods.
We have been busy for months buying H oliday Goods for you, 
and now they are ready for your inspection, samples alone cov­
ering 20,000 square feet. Our variety  is most extensive, so we 
trust you will make arrangem ents to come in and see our line 
in person. I t  will surely pay you, and especially a t this*time 
when prices are steadily increasing. Here are a few suggestions 
of our many lines:

DOLLS
BOOKS
OAKES
BLOCKS
DISHES
TUT TOTS
IKON TOTS
TKEE DECORATIONS
GARLANDS
DOLL CARRIAGES
PAINTING SETS

BICTCLES
VELOCIPEDES
KIDDIE KARS
WAGONS
AUTOMOBILES
TRUCKS
TRAINS
BLACK BOARDS 
FOOL TABLES 
BOXED PAPERS 
PENS and PENCILS

GLA88WARE 
SILVERWARE 

COPPER GIFT WARE 
BRIDGE PRIZES 
BEANO PRIZES 
SMOKERS ARTICLES 
PTREX and OVEN WARE 
ELECTRICAL GOODS 
DINNERWARE 
ALUMINUM SPECIALS 
FANCY CHINA

H. Leonard & Sons
Fulton St„ cor. Commerce Grand Rapids, Mich.
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STABILITY
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GRAND RAPIDS

Table King Blended Syrup
Tasty flavor. Large attractive bottles.

Table King Pancake Flour
Quality unsurpassed. The Pancake Flour that pleases

the most exacting Cook.

A rare combination sold by Independent Retailers only.

L E E  & C A D Y


