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f t  man's Prayer
M ake me live, M y m ighty M aster,

Such a life as men should know. 
T asting trium ph and disaster,

Joy — and not too much of woe.
Give me such a heart, to love and laugh, 
So, if you call I’ll never fear it —

Then m ay this be m y epitaph.

H ere lies one w ho took his chances 
In life’s busy world of men;

Battled fate and circum stances —
Fought and fell and fought again!

W on sometimes, but did no crowing,
Lost sometimes, but didn’t wail,

Took his beating, but kept going,
Never let his courage fail.

H e was fallible and hum an.
Therefore loved and understood — 

Both his fellow-man and woman,
W hether good or not — so good.

Kept his spirit undiminished,
Never failed to help a friend,

Played the game till it was finished,
Lived a sportsm an to the end.

CARLYLE PAHLSW ORTH STRAUB.

♦



When Costs Increase

T he application of the National Recovery A ct to retail 
m erchandising has had a tendency in m any cases to 
sharply  increase the cost of doing business. In m any stores 
the difference betw een operating costs before the code 
w as applied and those a fte r it w as adopted has been 
greater than the profits of the  store.

Such a situation requires th a t every m erchant m ust pay 
serious atention to his m ethods of doing business. He 
should determ ine tha t he is not letting any m oney slip 
through his lingers because of uneconom ic practices. M er­
chants should bear in m ind tha t there  is one item  of their 
overhead which can be reduced sim ply and effectively. 
Through thoroughly  reliable m utual insurance companies 
they  can obtain sound insurance protection a t a definite 
saving. Based on tim e-proven principles, this insurance 
plan offers owners of select p roperty  safe protection at a  
m inim um  cost.

If you have not yet availed yourself of this opportunity  
for reducing the insurance item  of your overhead expense, 
w rite  any  m utual insurance com pany which advertises in 
the  T radesm an for fu rther inform ation. It will cost you 
m oney to  delay.
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THIRTIETH ANNUAL MEETING

Of the Michigan Farm Equipment 
Association

The thirtieth annual convention of 
the Michigan Farm Equipment Asso­
ciation was held at the Pantlind Hotel 
last week. The attendance was all that 
could be expected under the circum­
stances.

The annual address of the President 
was as follows:

It is not my purpose to take up much 
of your time, but there are a few things 
that should be mentioned. In the first 
place I want to thank you as an asso­
ciation for the loyalty you have shown 
in coming out to this meeting, when I 
know that most of you could use the 
time and money spent to come here to 
good advantage in your own business. 
But I also believe that the time and 
money spent will yield a larger divi­
dend by attending every session of this 
convention than it would if put to any 
other use.

This year, above all other years, is 
when we need our Association. The 
XRA with its codes makes it neces­
sary for us to post ourselves as never 
before. How thankful we should be 
that we are affiliated with the National 
Federation and thus had a part in pre­
paring our code and were not com­
pelled to leave that up to men who 
could not tell a plow from a harrow. 
The implement dealers of the United 
States owe a debt of gratitude to our 
National Code Committee for their un­
tiring efforts in our behalf, to get into 
the code the things that should be 
there. These men have given of their 
time and talents in abundance without 
any remuneration and in some cases 
paying their own expenses. I want 
also to mention the fact that E. W. 
McCallough, of the United States 
Chamber of Commerce, devoted over 
four weeks of his time to assisting us in 
securing an equitable code, also to J. 
A. Craig, who was appointed advisor 
to the Deputy Administrator, who pre­
sided at our hearing at Washington. It 
was his duty to make a report and, 
with his knowledge of the implement 
business, you may rest assured that his 
report was of great assistance to our 
committee and I trust that this con­
vention will recognize this by suitable 
resolutions.
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It is hardly necessary for me to tell 

you that the implement dealer has had 
a very hard year. I think most of us 
know that real well and the dealer who 
has been able to hold his own has been 
fortunate. It has been nearly impos­
sible to secure a profitable volume of 
business. The demand for our mer­
chandise and service has increased and 
when the time comes that the spread 
between what the farmer pays for the 
thnigs he has to buy, and what he has 
to sell becomes nearer equal, it will not 
be so much a question of selling equip­
ment as it will be a question of being 
able to get it to sell.

The Government, through the CWA, 
has been trying to put millions of peo­
ple back to work, and in that way they 
will put billions of dollars back into 
circulation. When we speak in terms 
of billions, I wonder if we really real­
ize just how much a billion dollars is. 
The average mind cannot comprehend 
it. We know that adding three ciphers 
to a thousand makes a million or ten 
hundred thousand, and adding three 
ciphers to a million makes a billion or 
ten hundred million. I had drawn to 
my attention a short time ago an illus­
tration which brought very forcibly 
to my mind what a billion dollars 
meant. If one were able to count five 
every second, 10 hours a day 6 days a 
week, 52 weeks a year, it would take 
17 years, 9 months, 2 weeks, 5 days, 
26 minutes and 40 seconds to count to 
one billion. You wrill notice no vaca­
tions and this is under the old regime, 
60 hours per week. While under the 
NRA at 30 hours per week, it would 
take over 35^ years. At that rate, 
with our allotted life time of three 
score and ten, one would scarcely be 
able to count to two billion, and with 
this vast amount of money put back 
into circulation, the price of what the 
farmer has to sell should advance at 
least to the cost of production, and as 
soon as it does he will start buying, 
and we will look back on these years 
from 1930 to 1933 and say, “Wasn’t 
that depression awful?” I thank you. 

* * *
The annual report of the Secretary 

was as follows:
I greet you with firm faith that the 

depression clouds are lifting and the 
long deferred hope for better days are 
nearer, with such readjustment of our 
national economic life as will lift busi­
ness to a higher plane.

To-day we meet face to face with the 
new deal. Rugged individualism is giv­
ing way to a system of planned activ­
ity. Industries are being bound by 
provisions of codes which are expected 
to relieve the strain of this economic 
disturbance. No doubt when condi­
tions return to normal we will return 
to the individualism which has meant 
so much to our Nation.

The Association has called this con- 
vistion with one major thought in 
mind—that of studying and familiariz­
ing ourselves with the provisions laid 
out in what is known as the implement 
dealers code. As farm equipment deal­
ers we must co-operate to the fullest 
extent with President Roosevelt and 
accept his policy as an emergency 
measure which must be given a fair 
and honest trial so long as the present 
conditions exist.

The past year has been one full of 
uncertainties which will continue at a 
lesser degree as the misunderstandings 
of the vast provisions of the NRA be­
come more familiar. Such economic 
disturbances as we have experienced

demand constant caution and study to 
keep our doors open. Although these 
conditions have not been pleasant or 
profitable in dollars and cents, we have 
been taught earnest adherence to sound 
business principles which are, and will 
be, of untold value. It is our duty to 
help carry out as rapidly as possible 
the codes and support the efforts of our 
leaders for the betterment of agricul­
ture and industry. If the farmer can 
finally see light through the obstacles 
which have hampered his progress and 
his buying power and can be re-estab­
lished through raised prices on his 
commodities the efforts will have been 
worth while.

The NRA has been running too far 
ahead of the Agricultural Adjustment 
Administration, causing unrest and dis­
satisfaction among farmers. The activ­
ities of the AAA thus far are admit­
tedly intended for recovery in the 
more or less distant future, or in the 
long pull, as it has been termed. Acre­
age reduction cannot bring the imme­
diate relief which agriculture needs 
in this crisis. The situation has called 
and still calls for concentration on the 
prices of farm products with a view to 
raising them to a much higher level, 
not next year or two years hence, but 
right now.

The farmer needs many things with 
which to carry on his farming opera­
tions successfully and he will buy such 
things when he has the means. Give 
him the required purchasing power and 
he will buy freely. And when he be­
gins to buy freely all industry will par­
take of the increased business which 
will follow. There is no other place 
where recovery can be started with as 
much promise for successful outcome.

Our Code
In preparing a program for this con­

vention I believe that nothing as im­
portant as the implement dealers’ code 
could be found to discuss. We there­
fore have chosen as our convention 
theme “Our Code” and trus tthat from 
its discussion the workable angles can 
be brought out to our mutual benefit.

Our code is of great importance as 
when it is signed it becomes a Federal 
law, the provisions of which every im­
plement dealer, regardless of where he 
lives, the size of his business, or the 
number of his employes, must abide 
by. You non-members can individually 
breathe a sigh of relief and give the 
loyal association members a rising yote 
of appreciation for maintaining the 
strength of this Association, as well as 
the twenty other associations in the 
National Federation. It is through this 
that the Federal government has rec­
ognized our strength to the extent of 
permitting the National Federation, of 
which we are members, to prepare our 
own code. Had it not been for the loy­
alty and support of the majority, and 
the few hard workers for the assicia- 
tion, such as our Mr. C. L. Glasgow, 
Frank L. Willison and Isaac Van Dyke 
and many others who have exerted so 
much time and effort for its cause, we 
would have been included in the master 
retailers’ code with but about 5 per 
cent, of our dealers benefiting.

Non-members little realize the im­
portance of such association strength. 
Like every other association accom­
plishment, the results can only be con­
tributed^ to the members who are stand­
ing  ̂behind the officers and directors in 
their efforts to get justice and recog­
nition. It seems almost unbelievable 
that some dealers will sit back and 
accept the many benefits from the ef­

forts of the association and then con­
scientiously refuse to share their mea­
ger portion of its expense in the way 
of association membership dues.

Farm Machine Prices
It is the purpose of this Association 

to raise the standard of its member­
ship. Therefore we call to your atten­
tion some things which in mv judg­
ment need revision. Dealers doing 
their own selling and collecting have 
been unfairly treated and I trust that 
something may be done to eliminate 
the necessity of any manufacturer fur­
nishing dealers with canvassers and 
collectors without obligation. We 
frown upon this practice, but if this 
practice is necessary, let each dealer 
pay for the time the canvasser and 
collector spends with him.

Our answer to the manufacturers’ 
request for a solution of this problem 
is for them to segregate the financing 
of their dealers’ and farmers’ paper 
from the manufacturing and distribut­
ing end of their business and make the 
financing _ self-supporting or. if you 
wish, let it earn a profit. Such a plan 
will make the retailing of farm equip­
ment a business in which men of high 
business principles will be interested in, 
eliminating the necessity of manufac­
turer educating well-to-do farmers to 
become their dealers. The mortality 
on this type of dealer is exceedingly 
high.

Automobile dealers buy and pay for 
their stock of cars before they leave 
the factory. If he cannot finance that 
himself, he pays for this financing, and 
the dealer who can pay cash is not 
penalized. With his stock paid for the 
dealer takes enough interest in his busi­
ness to do his own selling, make his 
own settlements and do his own col­
lecting. Usually the automobile deal­
ers repair business and service is cash, 
which allows him to use his capital in 
financing his business rather than hav­
ing it tied up in accounts receivable 
without interest. To be fair to our­
selves we, as an organization, should 
demand a revision of these costly evils 
which influence the price of the ma­
chines we sell. We should individually 
endeavor to do our own selling, and 
make our own settlements. We should 
discontinue the practice of allowing 
manufacturers’ or jobbers’ salesmen to 
take copies of our orders, where such 
salesmen have not assisted in making 
the sale, because of the reflection on 
our own sales ability.

Your board of directors has dis­
cussed this problem at some length 
and submitted a resolution to the Na­
tional Federation for action. We trust 
that something will come from this 
that will reduce this waste and will 
eventually reduce the price of farm 
machines.

The Michigan Farm Show
In my 1933 report mention was made 

of the horse racing event and carnival 
held annually at Detroit and known as 
our state fair. From an agricultural 
standpoint it falls considerably short of 
its intended goal. The interest we have 
in agriculture leads us to lend a kind 
ear to the proposition as presented by 
the Grand Rapids convention bureau 
by which we permitted them to build 
this Michigan farm show around the 
very magnificent exhibit in the new 
civic auditorium across the street. It 
is our hope that in 1934 the state of 
Michigan can see its value, agricultur­
ally, and perhaps have this take the 
place of the state fair at Detroit. A 
tentative contract has already been
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made for the exhibit floor for the 1934 
convention and we are building our 
hopes high for its success.

With reference to the exhibits, we 
can state that it is too bad that two or 
three men in connection with the Na­
tional Association of Farm Manufac­
turers can influence its manufacturer 
members against their own good judg­
ment and keep them from exhibiting 
their machines to this large aggregate 
of farmers and dealers. The firms who 
are absent are very conspicuous by 
their absence. We hope that by 1934 
the Michigan farm show, like the Penn­
sylvania farm show, can come under 
the approved list of shows where man­
ufacturers can exhibit if they wish. 
This show is copied after the Penn­
sylvania farm show, held in Harris­
burg. in every detail. Every effort has 
been made to get the Manufacturers 
Association to approve this show the 
same as the one at Harrisburg, but 
with no avail.

Dealer Book-keeping System
One of the most important activities 

of the Association brought forth a very 
efficient, low cost, easily operated 
book-keeping system prepared for the 
implement business, and all contained 
in one complete hook. It is a fact that 
organized records give business con­
trol. You must control your business 
by records or your business may con­
trol you and the results may be ruin­
ous to you. You cannot afford to go 
along blindly, hoping that at the end 
of the year you have made a profit. 
You must know this as you go along, 
and proper business records are your 
only assurance.

It is very important to start 1934 on 
the right track in so far as an account­
ing system is concerned because of the 
necessity of keeping records which 
will conform with the NR A require­
ments as to accurate cost figures and 
other essential data required by the 
Government.

Anyone wishing to study the man­
uals may do so at the Association 
booth. Every effort will be made to 
explain its workings in detail and ar­
rangements can also be made for your 
secretary to call at your store and 
give you added information. With the 
sales tax, income tax reports and cor­
poration tax reports, you need a sys­
tem that is accurate and one which 
gives you the information you need. 
This system does just that at a very 
low cost.

Price Maintenance
An incident was called to my atten­

tion recently where a manufacturer of 
a certain brand of soap had advertised 
his product to sell three bars for 25c. 
A well known department store here 
in town ran an advertisement to sell 
three bars for 24c, with only six bars 
to one person. The very day this ad­
vertisement appeared the manufacaur- 
er was on the job, hiring several women 
to make as many trips as were neces­
sary to this store to buy up the entire 
supply. Then he refused to sell the 
store again. This is an incident which 
farm equipment manufacturers could 
well take a lesson from, by buying up 
the stock and refusing any more to 
dealers who would not abide by the list 
prices, virtually closing them out.

More Consideration
As a carrier of a grip, I wish to call 

to the attention of the dealers one 
thing of great importance which costs 
manufacturers thousands of dollars an­
nually. That is their disregard for the 
time travelers must waste waiting for 
many dealers to give them a hearing. 
The traveler is sent and paid to con­
tact vou and therefore must wait until 
he does. I dare say there is not a sin­
gle traveler in this room who does not 
recall dozens of instances where the 
dealer has purposely tried to out-w'ait 
the traveler with no reason whatso­
ever. A great many dealers get exceed­
ingly busy hunting things to do when 
a traveler comes in and continue to 
do so as long as they can. All any trav­
eler asks is a few minutes given at your

convenience. A little more considera­
tion on the part of some of the dealers 
will he greatly appreciated by every 
traveler as by far most of the travelers’ 
time is spent waiting for hearings and 
not in actual work.

Cash Discounts From 
Manufacturers

The “Farm Equipment Industrial 
Code of Fair Competition contains one 
article, No. VII, which reads as fol­
lows :

"It shall be an unfair method of 
competition for any employer to give 
any concession directly or indirectly by 
anv means from its lists of prices, de- 
liv ery points, financing plans, terms 
and discounts so filed as long as the 
same remains in force, and no change 
shall become effective in advance of 
filing the same with the association 
which shall make such information 
available to employers in the industry 
making competitive lines.”

This deals with cash discounts, etc., 
which affect every dealer. We have 
therefore placed this topic on the pro­
gram for discussion by George Milius 
and I ask that you think this over and 
be ready to discuss the subject when it 
comes up.

Legislative Matters
Your secretary spent considerable 

time at Lansing during the legislative 
session, using every effort to influence 
the legislators and to show them where 
the state may lose by wrong decisions 
on topics of vital interest to our mem­
bership; namely, the sales tax, small 
loan bill, prison hill and many others 
of interest to the well-being of our 
membership and the public. The chair­
man of our Legislative Committee, 
Frank L. Willison, will give his report 
on the work done. Mr. Willison and 
his committee are to be commended for 
their untiring efforts for the benefits of 
every dealer in the state.

In conclusion let us not forget that 
the dealer is seeking aid; never was 
he so uncertain as now; the duty con­
fronts us of giving him that assistance 
and forward movement for his benefit. 
When we add the strength of organi­
zation to the fine fellowship which has 
grown up through the years we realize 
the possibilities of advancement. The 
accomplishments of the past have been 
noticeable: the interests of our business 
have been guarded with ability—and 
because of real co-operation and serv- 
cie which are, after all, the secret of 
any upward progress.

I have faith in this organization, in 
the fine personnel of its leadership, in 
its earnest efforts for the good of the 
dealer and the upbuilding of a more 
stable prosperity. Advancement does 
not come by luck or by chance—it 
comes through determined and well- 
planned effort and organization for the 
betterment of all. Not for to-day, not 
with backward looks at the troubles of 
yesterday, but with a clear vision to­
ward the future, with faith in our 
country and its institutions, with will­
ingness to serve, with determination 
to correct any evils that exist. Let us 
go forward.

I wish to extend to you the most 
heartfelt greetings from our National 
Secretary, H. J. Hodge. We would be 
very happy to have had Mr. Hodge 
with us.
_ We also wish to extend our most 

sincere thanks to the ladies’ entertain­
ment committee, as well as the men’s 
local entertainment committee who 
have taken the responsibliity of mak­
ing this convention a success.

It is with great pleasure and appre­
ciation that I recognize the fine spirit 
of assistance and co-operation of our 
President, E. B. Straehly, our Vice- 
President, Treasurer, Board of Direc­
tors and the dealers who have given 
me such splendid support and assis­
tance in carrying out my duties this 
past year, friendships evolved through 
our organization are precious. We 
cherish them more as the years pass 
and out of them we gain strength to 
press on.

The following resolutions were 
adopted:

Realizing that this is a time when 
ever\’ organization as well as every 
individual should support our Govern­
ment in every honest effort to restore 
confidence in our people and bring 
prosperity to our Nation and that the 
final code, as approved by the Deputy 
Administrator, is not all that we had 
hoped or asked for, yet perhaps is the 
best that could be given at the pres­
ent time, and as it is subject to revi­
sion, we recommend that it be given 
our loyal support and that we do all in 
our power to make it a success and 
accomplish the end sought for.

Whereas—The expenses of our state 
government functions have become so 
great a burden to our taxpayers as to 
be almost prohibitive and our citizens 
and farmers are losing their homes 
and farms by being so over-burdened 
by taxes in all forms, we wish to go on 
record a., favoring a drastic cut in the 
expenses of all commissions and other 
state expenses and in this connection 
would like to see the matter of salaries 
of our legislative members returned to 
the former schedule of $800 for the 
regular session and $5 per day up to 
and including twenty days for a special 
session. This can be done by circulat­
ing petitions and securing the proper 
number of names and filing said peti­
tions with the Secretary of State be­
fore July 1, 1934. asking to have this 
proposition put on the ballot for the 
general election in November, 1934, so 
that the voters of the state may vote 
on said proposition.

Whereas—At the present time there 
are millions of American citizens, free 
laborers, who are unemployed and have 
for several years been unemployed, and 
for whom there is no immediate pros­
pect of re-employment, and

Whereas—The National Recovery 
Administration has determined upon a 
policy of re-employment and shorten­
ing of working hours and increasing of 
pay rolls to expand the purchasing 
power of the nation, and

\\  hereas—Hundreds of trades and 
industries are voluntarily submitting 
codes of fair competition, including 
codes of fair trade practices to elint- 
niate price cutting below the level of 
costs, to eliminate untruthful advertis­
ing and selling and to eliminate many 
other forms of unfair competition, and

Whereas—This organization has felt 
for years the unfair competition of 
prison manufactured goods, and

Whereas—Such goods have, and do 
now. contribute to the unemployment 
of free labor, and

W hereas—The sale of prison manu­
factured goods has, and does now, con­
tribute to the demoralization of mar­
kets for goods manufactured by free 
labor, and

Whereas—Methods have been sug­
gested whereby inmates of penal in­
stitutions may continue to be occu­
pied with the production of products 
suitable for the use of federal and state 
and local custodial institutions and de­
partments of government, and

Whereas—This new channel of use 
of prison made products is sufficient to 
use all of the present production of 
such institutions: now therefore be it

Resolved — That this organization 
hereby petitions the National Recov­
ery Administration to insert in all codes 
of fair competition a provision prohib­
iting the distribution or sale of prison 
made goods to any but Federal, state 
and local governmental custodial insti­
tutions, and upon option of these gov­
ernments, the distribution and sale to 
federal, state or local governmental 
departments and agencies, and be it 
further

Resolved—That the National Recov­
ery Administration is hereby petitioned 
to make it an unfair trade practice, the 
violation of which would constitute a 
violation of the code of fair competi­
tion of each trade or industry to buy or 
sell through ordinary commercial chan­

nels any goods produced in a prison or 
penal institution.

Resolved—That the officers and di­
rectors of the Michigan Farm Equip­
ment Association hereby express their 
desire that the National Federation of 
Implement Dealers’ Associations, 
through their Trade Relations Commit­
tee, secure the acceptance of the mem­
bers of the National Association of 
Farm Equipment Manufacturers to 
segregate their manufacturing and dis­
tribution end of their business from the 
financing, making the financing self- 
sustaining of both dealers’ and farmers’ 
paper on machines, recommending the 
plan used by General Motors Accep­
tance Corporation for General Motors 
for financing both dealers and farmers 
on machines.

Appreciation
This convention would be very un­

grateful should we fail to recognize this 
valuable work of the Officers of the 
Association, especially the President 
E. B. Straehly, Treasurer Henry A. 
Schantz and Secretary S. E. Larsen in 
their united efforts and personal sac­
rifice in making this convention the 
wonderful success it has been.

We express our heartfelt gratitude 
also to the management of the Hotel 
Pantlind for the excellent way in which 
they have taken care of our every need.

To the Grand Rapids local commit­
tee for the splendid assistance they 
have rendered and for their fine spirit 
shown.

Also to the ladies’ entertainment 
committee for the wonderful way they 
have entertained our ladies.

Election of officers and directors for 
the coming year resulted as follows: 
President—Angus J. Rankin, Shelby 
Vice-President — E. E. Hochradel, 

May bee
Treasurer—Henry A. Schantz, Grand 

Rapids
Secretary—S. E. Larsen, Grand Rapids.

Directors 1934 
Elmer Lang, Capac 
G. D. Milius, Elkton 
Wm. Montague, Ovid
D. A. Baylis, Ann Arbor

Directors 1934-35 
G. A. Ford, Gaylord 
W. H. Campbell, Hemlock 
George Rummel, Frankenmuth
E. B. Straehly, Burr Oak.
The next convention will be held in 

Grand Rapids in connection with the 
farm show next December.

Junior Chooses a Career 
“My son,” began his fond parent, 

"do you realize that you will soon be 
nine years old ? Have you by any 
change decided upon a career?”

“What’s a career, Daddy?” inquired 
Junior.

I meant to ask if you have decided 
what you want to be when you grow 
up.”

Junior pondered a moment, and then 
replied: “Yes, Daddy, I want to be an 
Indian.”

An Indian!” gasped father. “Great 
Scott! Why do you want to be an In­
dian?”

Because,” the boy answered, ear­
nestly, ‘when you’re an Indian you 
don t have to wash your face and 
hands, and nobody can tell whether 
your neck s dirty, and if you don’t want 
to talk to people you just grunt.”

L mbrellas made entirely of water­
proofed paper—handles, ribs and all— 
will soon be on the market. Costing 
only a few cents, they’ll reduce the 
overhead of lending umbrellas to 
friends.

There s a new revolving lawn sprin­
kler which distributes water over a 
square (three to 36 feet across) in­
stead of a circle.
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Items From the Cloverland of 
Michigan

Sault Ste. Marie, Dec. 5 — In the 
good book we read, “To him that hath 
shall be given.” In this case we can 
well apply this to the Sault, for not 
only do we hear from those who visit 
the Sault that she is the best city in 
the state, but now we find that Rand, 
McNally & Co., of Chicago, are in­
cluding the Sault in their new booklet 
now being prepared for a Washington 
man. The title of the book is “Famous 
Places in the United States.” It con­
tains a short history of the city and an 
article on the operation, value and size 
of the locks. The first 25,000 copies 
have been run off and more copies will 
be run off later. It also contains among 
other things an air view of the St. 
Mary’s Falls canal. Material for the 
Sault article was furnished by our 
Chamber of Commerce.

The Sault gas office has been remod­
eled and redecorated. Numerous 
changes in the arrangement of the of­
fice have been made. The manager’s 
office has been removed into another 
space. A new floor of asphalt tile has 
been laid. The new arrangements add 
much to the attractiveness of the place.

Something which has escaped the 
notice of the Tradesman is the victim­
ization of sixty Sault merchants on 
what the police believe is a state dic­
tionary scheme engineered by James 
L. Ives, who represented himself as an 
agent for the United Press Printers, 
directory publishers, 550 Lafayette 
Blvd.. Detroit. Ives was under arrest 
last Tuesday for investigation. He told 
the officers when he was brought to 
the police station that he was soliciting 
for a state directory to be printed by 
the LTnited Press Printers, directory 
publishers. A charge of SI was being 
made of business houses for black-face 
type in the directory. The directory, 
he said, is to be printed in 1935. Our 
Chief of Police, Mat Mitchell, enquired 
by telegram of chief of detectives Fred 
W. Frahm concerning Ives. Mr. Frahm 
replied that "550 Lafayette boulevard 
is Morris Printers and Publishers Co. 
No one was working for them by the 
name of James I. Ives. Ives not known 
to them.” Further investigation was 
being made by the police. Ives, police 
said, hired two local women to work 
for him. They have been notified to 
stop work and a check was being made 
on a number of merchants who pur­
chased space in the directory. Ives 
told police that he has also been work­
ing in the Canadian Sault.

Another way to lose friends is to 
continually make big promises of what 
you intend to do for them.

A. L. Tackebury, formerly with the 
Dallas E. Winslow Chevrolet firm in 
Flint, has accepted a position as man­
ager of the Sault A. B. Jacobs Chev­
rolet garage garage and sales on Ash- 
mun street. Wallace Lunday, former­
ly assistant to Mr. Jacobs, will devote 
more of his time on the outside terri­
tory hereafter. Mr. Tackebury is a be­
liever in advertising and in his opinion 
the industry will be better than ever, 
once it gets started, and it is starting 
to come back right now.

Speaking of card inventions, mech­
anical bridge players, now in vogue in 
some localities, will never be a success 
unless they resopnd to a kick in the 
shins.

Mrs. Gladys Cutler Peth, who for the 
past year has been conducting a gro­
cery store on Ann street, has resigned 
to become the bride of Frank Kalz, 
our prosecuting attorney. The newly 
weds are popular in society circles and 
their many friends are extending con­
gratulations.

Miss Margaret McCasey, who for 
the past eleven years has been operat­
ing a Marinello approved shop at De­
troit, has opened a beauty shop on the 
second floor of the Soo Co-operative 
Association on Ashrnun street. As a 
Marinello graduate. Miss McCasey 
is equipped to operate an up-to-date 
beauty shop. Aside from branches of

beauty culture, Miss McCasey is also 
an electrolysis and muscle strapping 
operator. Miss McCasey will be assist­
ed in her shop by her associate. Miss 
Josephine Gorman, who is also a Mari­
nello graduate.

"There is plenty of advice not to 
worry,” confined a long-faced friend 
the other day, “but none on how not 
to.”

Willette & Shinn, two young Sault 
men, have opened a self-serve grocery 
at 527 Ashrnun street. It will be known 
as the Biggest Little Store in Town. 
Mr. Willette has had several years ex­
perience in the grocery business, clerk­
ing for the Sault Co-operative Mercan­
tile Association, and has made many 
friends who wish them every success 
in their new venture.

J. Neville, formally of Gladstone, has 
purchased the grocery store of Bag- 
nell & Samuals, formerly known as 
the Reidy grocery. Mr. Neville has 
purchased a new stock of groceries, 
baked goods and confectionery, and 
will give the business his personal at­
tention. The location is one of the 
best in the city.

Remember the good old days when 
farmers had enough money to buy gold 
bricks? William G. Tapert.

Sault Ste. Marie, Dec. 11—It must 
have been a great deal of satisfaction 
to Mr. Stowe to know how his many 
friends, as well as the general public, 
have appreciated and enjoyed the 
Tradesman during the last fifty years, 
by the numerous congratulatory mes­
sages extended in last week’s fiftieth 
jubilee edition. A great number of 
merchants have Mr. Stowe to thank 
for their success during all these years 
by the good advice and the warning 
against roguery that would have caused 
them the loss of many dollars but for 
the advance notice given by him 
each week in the Realm of Rascality 
column of the Tradesman. It can 
truly be said that Mr. Stowe has 
worked harder and accomplished more 
for the merchants than any other man 
of this generation and we all hope he 
may be spared to continue the work 
that he has so successfully carried on, 
especially through the depression 
years, when men of his type and ability 
are now so necessary.

Peter Wydra, the well-known saus­
age manufacturer of Marquette, is con­
templating the opening of a new saus­
age factory, to be located in the old 
Moher budding on Magazine street 
here in the Sault. It is understood that 
the factory will be opened before 
spring. Heretofore Mr. Wydra has 
been shipping sausage to the Sault 
markets via express.

At the end of the tourist season it 
has been customary for all of the sum­
mer resorts catering to the tourists to 
close for the winter, but we find things 
are working along the lines of a new 
deal. Hendy Paquin has opened his 
hotel at Marquette Island Channel, at 
the Les Cheneaux Islands. He an­
nounces that perch fishing is good and 
that parties get their limit daily. He 
furnishes heated fishing cabins and 
overnight accommodations. The hotel 
is very attractive and has comfortable 
rooms. He serves fish, chicken and 
steak dinner and luncheons and offers 
recreation service.

For a while we were worrying lest 
future historians get the two Roose­
velts — Theodore and Franklin — 
mixed, but it will never be possible to 
confuse the events of 1933 with those 
of 1901-1908.

Holton & Claspell have opened a 
new grocery and meat market at 528 
East Portage avenue, which will be 
known as the New Portage Avenue 
Cash and Carry Store. Mr. Claspell 
has been in the meat business here for 
a number of years, buying country 
stock and doing his own killing, while 
Mr. Holton is a newcomer. The loca­
tion is one of the best on Portage ave- 
nune on the East side and the new 
venture promises to be a success, as

both partners will give the business 
their personal attention.

The state highway department has 
entered into contract with the Mack­
inac Transportation Co. for transport­
ing automobiles across the Straits of 
Mackinac this winter. The same rates 
are charged this winter as were 
charged by the state ferries during 
the summer. Starting Dec. 15 and 
continuing to April 15 the schedule of 
trips by the Chief Wawatam will be 
as follows: Leave St. Ignace, 10 a.m., 
3 p.m. and 8 p.m. Leave Mackinaw 
City 8:30 a.m., 1 p.m. and 6 p.m. Other 
trips are to be made by the Chief, de­
pending on the amount of traffic.

Worry is the interest paid on trouble 
before it falls due.

The new ferry boat to ply between 
DeTour and Drummond Island is

about completed and in service. It 
will continue to operate as long as the 
channel does not freeze over. The 
new ferry is a big improvement in the 
service over the old ferry.

William G. Tapert.

A combination hanger and wall out­
let for electric clocks has been de­
vised. Recessed in the wall behind the 
clock, it does away with visible wiring.

| R u b b e r  S t a mps  !
1 FORBES STAMP CO., !
| 145 IO N IA  A V E .,  N .W . I

“ Opposite Post O ffice”
I  G R A N D  R A P ID S  - M IC H IG A N  |

A
Big-Profit 
Sal es Stimulator

Priced at:to
20 cents per dozen 

delivered
Sells at:

2 cakes for 5c

Brings you:

C  f \ 0 7  p r o f «t  DU  / O  ON  COST

The
NEW
LARGE
CAKE

RED STAR YEAST
G row n from G ra in

RED STAR YEAST AND 
PRODUCTS COMPANY

Milwaukee, Wisconsin

Fresh C o m p r e s s e d  I  Strictly Independent —  Since 1 882
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MOVEMENTS OF MERCHANTS.
Bear Lake—The Bear Lake Variety 

Store opened for business in the Cook 
binding, Dec. 9.

Niles.—The Niles Lumber Co., 314 
North Front street, has decreased its 
capital stock from $100,000 to $50,000.

Detroit—The Model Iron & Metal 
Co., 6378 Marcus avenue, has decreased 
its capital stock from $70,000 to $25,000

Detroit — The Me Ñamara-Detroit 
Varnish Works, 1 East Six Mile Road, 
has increased its capital stock from 
$10.000 to $20,000.

Detroit—The Bradley Stores Co., 
14420 Mack avenue, has been incor­
porated with a capital stock of $20,000, 
all subscribed and paid in.

Battle Creek—Hibbs Clothing Co., 
dealing in clothing for men, furnishings 
and gift merchandise, has engaged in 
business at 30 West Michigan ave.

Grand Rapids—J. A. Bestaman & 
Co. have removed their produce busi­
ness from the Worden Grocer Co. 
building to the former location of M. 
J. Dark & Sons.

Detroit—A. T. Harland is president 
of the recently formed wholesale house 
of Harland, Krue & Co. F. A. Krue, 
Jr., is treasurer of the company, while 
A. E. Cord is secretary.

Detroit—'Sam Bailen, Inc., 7709 
Mack avenue, has been organized to 
deal in diamonds and clocks with a 
capital stock of 200 shares at $50 a 
share, $3,000 being subscribed and 
paid in.

Traverse City — Brown’s Dress 
Shop, which opened for business about 
two months, has sold its stock of 
women’s ready-to-wear apparel to L. 
Levins oh n, who is closing it out at 
special sale.

Coloma—Mast & Ruthoski have sold 
their grocery stock, meat market and 
store fixtures to Mrs. Emma Um- 
phery, who has taken possession and 
will continue the business under her 
own name.

Detroit—M. Fink & Co., Inc., 7201 
West Fort street, has been organized 
to deal in farm products at wholesale 
and retail with a capital stock of $5,000. 
$2,000 of which has been subscribed 
and paid in.

Highland Park — The Hamilton 
Lumber Products Co., 15853 Hamilton 
avenue, has been organized to deal in 
lumber and wood products as a sales 
agency with a capital stock of $1,800, 
all subscribed and paid in.

Bay City—The Bayford Co., Fourth 
and Saginaw streets, has been organ­
ized to sell and service power driven 
equipment, tractors and other farm 
equipment with a capital stock of $20,- 
000, $10,558 being subscribed and 
paid in.

Nashville—Hon. C. L. Glasgow has 
not improved very rapidly in health 
since his recent severe heart attack, 
and he has been removed to the Battle 
Creek sanitarium for care and treat­
ments. Mrs. Glasgow accompanied her 
husband.

Yaile—Frank Andreae, president of 
the Yale Woolen Mills, announces that 
his company has leased a portion of 
the American Cirrus Engines plant at 
Marysville, formerly the Wil,is-St. 
Clair automobile plant, and intends op­

erating a branch there. Twenty looms 
already have been installed.

Detroit—Lafer Bros., 1323 Broad­
way, wholesale and retail dealers in 
groceries, tea and dairy products, has 
merged the business into a stock com­
pany under the style of Lafer Broth­
ers, Inc., with a capital stock of $40,000 
preferred and 400 shares at $1 a share, 
$20.000 being subscribed and paid in.

Sparta—S. L. Ballard, who for many 
years conducted a furniture and un­
dertaking business here, will leave with 
his family this week for California. 
The funeral business has been pur­
chased by Cassius H. Church, a for­
mer Sparta township resident, but who 
for several years has been associated 
with Grand Rapids morticians.

Manufacturing Matters
Berrien Springs—J. J. Ryan, owner 

of the Nayr Manufacturing Co., of 
Chicago, has removed the plant here 
and will continue its manufacturing of 
barber’s novelties.

Detroit—The Kuttnauer Apron Spe­
cialties, 318 West Jefferson avenue, 
manufacturer and dealer in duck gar­
ments, etc., has merged the business 
into a stock company under the style 
of the Kuttnauer Manufacturing Co., 
with a capital stock of $20,000, $18,000 
of which has been subscribed and 
paid in.

Changing Styles in Old Maids
In the day of final judgment, when 

a higher power assesses human values, 
it is my firm belief that man will be 
written down as the prize simpleton of 
all time. If there are those who doubt 
this indictment of my sex, they have 
only to look at what women are to-day, 
remembering where we once had them.

Why, up to the very dawn of the 
Twentieth Century, marriage was the 
only profession open to the female of 
the species, and competition was so 
brisk that man could practically dic­
tate the terms of employment. He was 
the one wage earner, and while this 
had its drawbacks, control of the purse 
strings put him in a position where his 
monologues were sure of an enthusi­
astic and uninterrupted hearing.

Heckling a husband was unheard of, 
and there were no differences of opin­
ion, for only man had opinions. Every 
woman came into the world with no 
other thought than to make some good 
man happy by a life-time of unselfish 
service, and in the fulfillment of this 
pious hope she found the sole justifi­
cation for her existence.

The right to stay young was exclu­
sively a male prerogative. Any girl 
that reached the ripe old age of twenty- 
five without bagging a husband, or 
making some sort of kill, had her hunt­
ing license taken away and automatic­
ally became an Old Maid. It was not 
so many years ago that Old Maids 
were as thick as wild pigeons. Queer 
little shawl-bearing animals, herbivor­
ous by habit and uttering a low cry at 
the sight of males.

As all the trades and professions 
were closed to women, the Old Maids 
usually went to live with some rela­
tive where they called her “Auntie” to 
distinguish her from the help that got 
regular pay and Thursdays off. At 
forty she was generally looked on as

having come into the world along with 
the rocks and hills, and at fifty there 
were violent arguments whether the 
head of the family ought to chloroform 
her himself or send for the vet.

To tell the truth, married women 
were not much better off than the Old 
Maids when it came to holding youth 
and beaut}'. While a certain regard for 
personal appearance was tolerated dur­
ing the honeymoon, after that any­
thing more than mere cleanliness was 
looked upon with dark suspicion by 
both the husband and the community. 
Any woman caught painting her face 
would have been prayed for in open 
church, and the Bible was assumed to 
read, “Let your nose so shine that men 
may see your good works.”

Nobody ever dreamed of considering 
a married man only as husband and 
father, but the minute a woman left the 
altar she ceased to be a human being 
and took her place in the formless and 
faceless army of wives and mothers. A 
few rebellious struggles, and public 
opinion forced her into woolen under­
wear and shoes that fit. In a little 
while she slicked her hair back, let the 
waistline go, and found her pleasure in 
church socials and dress patterns, and 
listening to husbands tell how they 
read the riot act to the boss.

All this was fine for the lord and 
master. The wife and mother was a 
trifle hard on the eyes, to be sure, but 
he contrived so as not to see much of 
her, and while he himself wandered far 
and free, he had the comfort of know­
ing that she was safely parked in the 
home, with no larger or more attrac­
tive manifestation of life than a slow, 
rythmic movement of the gills.

Only thirty years ago, and yet it 
seems a million! But man has only 
himself to blame for the terrifying 
changes that have taken place in 
woman’s status. The feminine revolt 
didn’t come by itself. No indeed! At 
every point it was invited and even 
urged by male stupidity.

Our first downward step was when 
we gave up our velvets and satins and 
turned bright clothes over to the fe­
male of the species. It was going 
against nature, and nature never for­
gives. Look around for yourself, and 
it will be seen that the male bird is 
always the one with the topknot, the 
long tail, and the brilliant plumage.

Back in the days when we ordered 
our business suits from the steel mill, 
and it took a whole herd of silkworms 
to turn out our dress clothes, there was 
no revolutionary talk about equal 
rights. Women never peeped until we 
stepped out of our fiery hose, flaming 
doublets and ostrich plumes, and put 
on the hard-boiled hat and soft-boiled 
pants of modern civilization.

At that, however, men still had the 
situation well in hand, for the law of 
modesty remained in full operation, and 
in obedience to the iron mandates of 
this law, women buried themselves un­
der clothes to such an extent that free 
movement was an impossibility.

Modesty! Good old modesty! One 
of man’s finest inventions, and we do 
not even know the name of the genius 
who conceived it. Like all great ideas, 
of course, it was born of stern neces­
sity. Back in those splendid days when 
woman’s place was the darkest corner 
of the cave, and when any cuff on the

head that didn’t draw blood was her 
idea of a loving caress, husbands were 
sitting pretty.

When the world, however, became 
safe enough for women to move 
around, a certain definite worry pre­
sented itself. How was a man to pro­
tect his property rights in a wife? How 
was he to be sure of her when she was 
out of his sight? What method could 
be devised for establishing and guar­
anteeing the double standard?

So it was that men invented mod­
esty. As fast as female children came 
into the world, they were taught that 
under no circumstances must they ac­
knowledge the existence of a body. As 
a consequence, virtue and chastity 
came to be measured in bolts of cloth.

Back in the fainting forties, women 
reached a pitch of modesty where they 
almost stopped walking for fear of be­
traying the possession of legs. Even 
after swathing themselves so thickly 
that they had to begin undressing for 
bed at four in the afternoon, they in­
variably piled on a thick shawl. In 
many cases, so much material was used 
that the poor creatures had to be 
marked with crosses showing where 
the body could be found.

Every decent woman ordered her 
life on the theory that a day might 
come when she would faint in the pub­
lic street, and as a consequence, none 
ever left the house without as many 
layers as a Bermuda onion. To show 
the hem of a petticoat was as much 
as her reputation was worth.

It took the wool of eighteen able- 
bodied sheep to make a female bathing 
suit, and the poor soul had to enter 
the water early in the morning if she 
hoped to get wet the same day. Even 
the strongest shark broke his teeth 
trying to reach the vital spot. And 
then there was the old-fashioned riding 
habit. Actually, it was so modest that 
it not only hid the lady’s legs, but also 
the horse’s.

Better than all, however, and greater 
than all, was the corset. As long as 
they were worn, the dominance of the 
male was never questioned. Lord and 
master of the home and all that it con­
tained, he stood supreme and unchal­
lenged, for corsets gave women no 
time to revolt. They were too busy 
trying to get a full breath.

By their very nature, corsets exer­
cised a restraint higher and sterner 
than any moral law. But did man rest 
content with his good fortune? Not 
on your life! Those whom the gods 
would destroy they first made mad. 
We guyed corsets as absurd, we at­
tacked them as injurious to health, we 
bewailed their idiocy, and never 
stopped bleating and bellowing until 
we made women take them off.

Before that, women had always been 
made of clothes, but almost overnight 
clothes began to be made for women. 
Dresses were shortened top and bot­
tom, ash barrels had to be enlarged to 
take care of discarded petticoats. 
Slowly at first, but more swiftly as the 
blood began to circulate, women be­
gan to twist and turn, and all of a sud­
den they discovered that legs and arms 
were made to use. The news spread 
like wildfire, and soon they leaped out 
of their ruts with wolfish screams, and 
began to dance all over the place.

That was man’s finish.
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Essential Features of the Grocery

____ Staples
Belief that the master code for food 

manufacturers would win speedy ap­
proval now that jurisdiction over the 
document has been transferred from 
AAA to NRA officials is voiced by 
grocery authorities here. Spokesmen 
for the industry are in Washington 
conferring with officials, but manufac­
turers who could be reached say that 
the move presaged prompt action on 
the code, which has been under discus­
sion in Washington since early Fall. 
Antagonism of grocery producers to­
ward AAA officials headed by Dr. 
Tugwell grew pronounced in recent 
weeks because of the delay in getting 
the code approved.

Sugar — Local jobbers hold cane 
granulated at 4.90c and beet granu­
lated at 4.70c.

Tea—The first hands tea market in 
this country has practically changed 
not at all since the last report. In the 
primary markets, however, Ceylons 
and Indias have been a shade higher. 
Large way business in this country is 
fair with everything about steady. Con­
sumptive demand for tea shows no 
change either way.

Coffee—As to Rio and Santos coffee, 
green and in a large way, the week 
started with a decline in futures. Since 
then the market has remained about 
steady at the decline, without very 
much fluctuation. Actual Rio and San­
tos, green and in a large way, is just 
about the same as it was last week. 
Milds are likewise unchanged, although 
some holders are asking a fraction 
more. The jobbing market for roasted 
coffee is unchanged. The demand is 
rather light, as there is nothing to in­
duce speculation. Consumptive de­
mand about as usual.

Canned Fruits — Higher prices are 
scheduled to go into effect on cling 
peaches for shipment on and after Jan.
2. With these higher prices the trade 
will be given a guarantee against de­
cline in prices which will cover fully 
even to floor stock up to July 31. Buy­
ers who find they will need peaches 
have until the last of this month to buy 
at the old code levels and there are 
some indications that in spite of the 
resistance shown heretofore the trade 
will come in moderately at least since 
prompt shipment will not confuse year- 
end stock taking. Florida grapefruit 
holds very well in this market. A few 
rumors of concessions have been float­
ing around but a check-up of buyers 
and brokers fails to show any sub­
stance in these reports. No prices have 
been named for shipment after the first 
of the year. Buyers have been order­
ing grapefruit as they need it but show 
no speculative interest.

Canned Vegetables—The canned 
vegetable line shows little or no 
change. Prices continue very well 
maintained. Tomatoes are unchanged 
from recent weeks.

Canned Fish — Canned shrimp con­
tinues upset as a result of the failure 
of the exchange to go over in the 
South. This upset is largely a reaction 
from the industry’s inability so far to 
get together and a  belief that there was 
going to  be a “wide open break.” The 
indifference of buyers is probably help­
ing to save the industry from itself, for

the trade doesn’t show enough inter­
est in shrimp at this time of the year 
to take advantage of what might be 
higly competitive selling.

Dried fruits—The dried fruit mar­
ket continues along a steady path, with 
some items reflecting the sharp ad­
vances made on the Coast recently as 
a result of heavy export demand. 
Europe and other markets have taken 
advantage of the dollar depreciation to 
cover much depleted stocks, and the 
items which reacted to this stimulus 
the most were apricots, Northwest 
prunes and bleached raisins, and to 
some degree, dried apples. As a re­
sult of the relatively light crop of 
Northwest prunes this season and the 
fact that growers are now reported as 
holding only about 400 tons, Italian 
prune prices have moved rather briskly. 
The market here has been well main­
tained under the influence of a good 
firm primary market. Prunes, raisins, 
figs, all these fruits have held well, and 
some of them, such as raisins, look 
good for higher levels. The demand 
here has been characterized by a good 
steady movement of fruits, with not 
much speculative interest apparent but 
some fair sized orders being placed 
from time to time.

Beans and Peas — Demand for dried 
beans continues poor with prices weak. 
This practically applies to every item, 
especially red and white kidneys. Dried 
peas are also weak and neglected.

Cheese—Cheese has been quiet dur­
ing the week with prices steady, al­
though later in the week the situation 
eased off somewhat.

Nuts—The market has been doing 
fairly well here and the trade now is 
considering the peak of the season 
which is the Christmas and New Year 
trade. Stocks in retailers’ hands are 
light as Thanksgiving needs were esti­
mated closely, and large distributors 
are looking for a marked pickup in 
business in the coming weeks. There 
appears to be a gro wing shortage in new 
crop Schley pecans both here and in 
primary markets, and shippers are ad­
vising the trade to check up closely on 
this. Walnut stocks have been kept 
moderate here and cheaper grades have 
been pretty well sold up under the im­
petus of earlier buying. The cheaper 
varieties of almonds also moved more 
freely and the trade emphasized price 
very much this year. Shelled nuts are 
very steady and new crop nuts, of 
course, are priced considerably higher 
than old crop goods because of the 
depreciation of the dollar.

Olive Oil—The market shows little 
change this week. Prices in Spain ap­
pear easier but Italy seems to be hold­
ing around the same level. There is 
little business being done for shipment 
to this country now as demand is very 
poor. Prices are about steady, but 
stocks are not moving although they 
are very light.

Rice—The rice market is rather ordi­
nary at the present time, as the gro­
cery trade has been giving its attention 
to holiday lines. Prices are, of course, 
well maintained under the control 
agreement in effect at the millers and 
rough prices are ruled by parity. Ef­
forts continue to get all dealers and 
operators licensed, since in present cir­

cumstances they have the temporary 
advantage over first hands.

Salt Fish—Demand for mackerel and 
other salt fish has fallen off somewhat, 
owing to the fact that the trade are 
thinking of holiday merchandise. Mack­
erel continues firm with no change in 
the situation.

Syrup and Molasses — Demand for 
sugar syrup continues good with prices 
firm on account of controlled produc­
tion. The sugar syrup market has been 
probably in better condition for months 
than almost any other food line that 
can be named. Compound syrup is 
selling very slowly at present, as large 
buyers stocked up some time ago to 
avoid the processing tax. The 20 cents 
per bushel processing tax, however, 
which was supposed to go into effect 
this month was postponed indefinitely, 
and buyers who bought in anticipation 
of that are not so well off. The finer 
.'.rades of molasses are unchanged for 
the week; fairly active.

Vinegar—Vinegar is moving at the 
restricted pace usual at this time of the 
year. Sweet cider business continues 
to run much under normal. Although 
manufacturers are still asking 18 @ 20c 
per gallon, it is deemed possible to 
shade the market.

Review of the Produce Market 
Alligator Pears—19c each.
Apples—Wolf Rwer, 50 @ 75c per 

bu.; Northern Spy, $1.25 for No. 1; 
$1.50 for etra fancy; Wagner, 75 for 
No. 1; Delicious, $1.50 per bu. for No.
1 red.

Artichokes — Calif., 80c per doz., 4 
doz. in box.

Bananas—6 @ 6%c per lb.
Butter—Jobbers hold plain wrapped 

creamery prints at 20R£c, cartons at 
21c and tub butter at 20c.

Cabbage—2c per lb.
Carrots—60c per dozen bunches of 

Calif.; 75c per bushel for home grown. 
Cauliflower—$2 per crate.
Celery—20@40c per dozen bunches. 
Celery Cabbage—40c per doz. 
Cocoanuts—90c per doz. or $5.50 per 

bag.
Cranberries — Late Howes from 

Cape Cod, $2.50 per 25 lb. box.
Cucumbers—No. 1 hothouse, $1 per 

dozen.
Dried Beans — Michigan Jobbers 

pay as follows for hand picked at ship­
ping stations:
C. H. Pea from farmer_________$2.10
Light Red Kedney from farmer_3.65
Dark Red Kidney from farmer-- 4.00
Light Cranberry_______________ 5.00

Eggs—Jobbers pay 13c per lb. for 
mixed eggs and 14c per lb. for heavy 
white eggs. They sell as follows:
Fancy, fresh white______________ 26c
Candled, fresh__________________23c
Candled, large pullets___________ 20c
Candled, small pullets___________ 17c

Storage eggs are as follows:
X -------------------------------------------15c
XX ----------------------------------------17c
XXX ________________________ 18c
C hecks------------------------------------15c

Grapes—California Imperials, $1.90 
per box.

Grape Fruit—Texas and Florida are 
held as follows:
64 __________________________ $3.25
70 ----------------------  3.25
8 0 ----------------------------------------- 3.25
9 6 ---------------  3.00

Green Beans — $3 per hamper for 
Louisiana grown.

Green Onions — Shalots, 50c per 
dozen for Louisiana.

Green Peas—$5.50 per crate of 40 lbs. 
for Southern grown.

Green Peppers — California, 50c per 
dozen.

Hubbard Squash—lc per lb. Table 
Queen are the same.

Honey Dew Melons—$2.25 per crate.
Lettuce — In good demand on the 

following basis:
Imperial Valley, 6s, per crate___$3.00
Imperial Valley, 4s and 5s, crate— 3.50
Leaf, hot house_______________  .40

Lemons—The price is as follows:
360 Sunkist---------------------------- $5.50
300 Sunkist____________________6.00
360 Red Ball__________________5.00
300 Red Ball___________________5.50

Limes—20c per dozen.
Mushrooms—29c per one lb. carton. 
Onions—Home grown, $1 per bu. 

for Yellow and $1.10 for White.
Oranges—Fancy Sunkist California 

Valencias are now sold as follows:
126 -------------------------------------- $3.75
176----------------------------------------3.50
200 --------------------------------------  3.50
216 -------------------------------------- 3.50
252 --------------------------------------  3.50
288 --------------------------------------  3.50
324 --------------------------------------  3.50
Red Ball, 50c per box less.

Parsley—30c per doz. for hot house. 
Pecans—Georgia, 20c per lb. 
Pomegranates — 60c per dozen for 

Calif.
Potatoes—85c per bu.; Idahos, $2.25 

per 100 lb. bag.
Poultry—Wilson & Company pay as

follows:
Heavy fow ls___________________ 10c
Light Fowls__________________ 7c
D ucks_______________________  8c
T urkeys______________________ 12c
Geese _______________________  7C

Radishes — 25c dozen bunches hot 
house.

Rhubarb—Hot house $1.50 per crate. 
Spinach — 80c per bushel for Texas 

grown.
Sweet Potatoes — Jerseys from In­

diana, $1.90 per bu.
Tangerines — $2.25 per bu. 
Tomatoes—$1.00 per 8 lb. basket for 

home grown hot house.
Turnips—75c per bushel.
Veal Calves — Wilson & Company 

pay as follows:
F ancy ----------------------------Sy2@6y2c
Good----------------------------- 5 @6c

Vegetable Oysters—30c per doz. 
Wax Beans — $3 per hamper for 

Louisiana grown.

Pick Volume Spring Coat Hues 
Blue and black, with each having 35 

per cent, of the call, lead in the colors 
recommended for early purchases of 
Spring dress coats, is announced by 
the color coordination committee of 
the merchandising division of the Na­
tional Retail Dry Goods Association. 
The probable Easter trend, according 
to the committee, will show blue hold­
ing its percentage and black dropping 
back to 25 per cent. Beige is placed 
third, with 15 per cent, in early orders, 
a figure moving up to 20 per cent, in 
pre-Easter buying. Blue, beige, brown 
and gray dominate with 20 per cent, 
each in sport coat and suit hues.
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M U T U A L  F I R E  
I N S U R A N C E

Insurance Questions Asked by Penn­
sylvania Insurance Department

1. For what periods of time are (ire 
policies written? How is the rate 
affected?

Fire policies are usually written for 
periods of one, three, five and ten 
years, although other periods are per­
missible. Term rates are pro rata of 
the annual rate except where the local 
rules permit otherwise. Periods less 
than one year are based on a “short 
rate" of the annual rate.

2. How is the amount of premium 
determined, and by whom?

The rate applies to each $100 of in­
surance. hence the premium is deter­
mined by multiplying the amount of 
insurance by the rate. The law pro­
vides that each stock company shall 
either file a schedule of rates with the 
insurance Commissioner or he a mem­
ber of a rating bureau.

3. Name some items in an insured 
building that are not covered unless 
specifically mentioned?

Bullion, manuscripts, mechanical 
drawings, dies or patterns.

4. Do illegal acts of a tenant, per­
formed without knowledge of the 
owner, invalidate the woner’s insur­
ance?

If the illegal acts constitute an in­
crease of hazard, the company will 
not be liable for loss or damage while 
the hazard is increased by any means 
within the control of the insured.

5. Does a paid fire department have 
any effect on the size of fire premiums?

Credit for a paid fire department is 
given in the rate in territory where 
fire hydrants are available for use.

6. Define twisting. What is the 
penalty for twisting?

“Twisting" is causing an assured to 
unnecessarily change his insurance 
from one company to another. The 
penalty is revocation of license and a 
fine of not more than $500 or not more 
than six months’ imprisonment, or 
both.

7. Can the insured having a partial 
loss demand that the company pay the 
full amount of insurance and take the 
remaining property?

The assured cannot abandon any re­
maining property to the company. 
“Abandonment” is defined as being the 
voluntary relinquishing of all control 
or care of the damaged property by the 
assured, thus making the company 
wholly responsible for its safe-keeping.

8. Explain briefly the purpose of 
the co-insurance clause.

In consideration of a reduced rate, 
the company's liability is limited to no 
greater proportion of any loss than 
the amount of insurance bears to the 
stated percentage of value of the prop­
erty insured, tliceby inducing the as­
sured to cover his property for an ade­
quate amount in proportion to its 
value.

9. What is the difference between 
the two mortgagee clauses commonly 
used?

The “full contribution mortgage 
clause” provides that all insurance, re­

gardless of interest covered, shall con­
tribute its proportionate share of every 
loss, whereas the “non-contribution 
mortgage clause” omits this proviso, 
thereby subjecting a policy to the full 
claim of the mortgagee regardless of 
other existing insurance which is not 
payable to the said mortgagee.

10. If fire results from damage by 
windstorm, what part of the damage, if 
any, is covered by the fire policy?

"If a building, or any material part 
thereof, fall, except as the result of 
fire." all insurance ceases. Fire losses 
would be covered subject to the oper­
ation of this clause.

11. State generally to what extent 
and in what manner clauses can be 
added to a policy or its standard con­
ditions waived.

The extent of the application of in­
surance and of the contribution to be 
made by the company in case of loss 
or damage, and an>' other agreement 
not inconsistent with or a waiver of 
any of the conditions or provisions of 
the policy, may be provided for by 
agreement in writing added thereto.

12. How is the cost of coverage of 
property insured under a binder deter­
mined (1) if policy is issued? (2) if 
binder terminates without insurance of 
policy?

(1) No charge is made for the bind­
er, the policy being dated back to the 
inception date of the binder. (2) An 
earned premium is charged on a short 
rate basis of the annual rate.

13. Could failure of the assured to 
protect his property during a fire on 
neighboring premises have any effect 
on ¡¡is claim if he suffered a loss at 
that time?

The company is not liable for loss or 
damage caused directly or indirectly by 
neglect of the insured to use all rea­
sonable means to save and preserve 
the property when endangered by fire 
in neighboring premises.

14. What is meant by concurrent 
insurance? Should an agent inspect 
for concurrency all policies intended to 
give the same coverage?

If the written portions of all policies 
covering the same property are exactly 
alike, the policies are called “concur­
rent." An agent should see that this 
condition exists; otherwise a loss ad­
justment will result in confusion and 
embarrassment and perhaps an unsat­
isfactory settlement to all parties con­
cerned.

15. What is an appraisal? When is 
it required?

When assured and company fail to 
agree as to the amount of loss they 
resort to an appraisal. Each sihall on 
the written demand of either, select a 
competent and disinterested appraiser 
who then selects an umpire. The ap­
praisers shall appraise the sound value 
and loss or damage in accordance with 
policy conditions. The award in writ­
ing of any two shall determine the 
amount of loss or damage.

16. Discuss insurable interest as ap­
plied to fire insurance.

No one is entitled to fire insurance 
who does not possess an “insurable 
interest,” which may 'be defined as a 
claim or interest in property which 
will be subject to a loss if the said

T o t a l  S a v in g s  of Over
$ 40,000,000.00

W hat could be more positive proof of the stability of the 
Federal and the soundness of the Mutual plan. Year after 
year substantial savings are returned to policyholders that 
to date total in excess of 40 million dollars. Both through 
“good times” and “bad,” the Federal M utuals have been 
keeping the faith of policyholders. If you are interested 
in honest protection at an honest priceyourcommunication 
will be welcome at any of the companies listed below.

FEDERAL HARDWARE & IMPLEMENT MUTUALS
Retail H ardw are M utual F ire  Ins. Co. -  M inneapolis, M inneso ta  
Hardw are Dealers Mutual F ire  Ins. Co. -  S tev en s  P o in t, W is. 
Minnesota Im plem ent M utual F ire  Ins. Co. -  O w atonna, M inn.

FACTS WORTH CONSIDERING
1909----------------------------- 1933

24 YEARS
W ithout an assessment.

Of uninterrupted dividends to policy-holders.
O f prom pt payment of properly adjusted losses.

THE GRAND RAPIDS M ERCHANTS 
MUTUAL FIRE INSURANCE COMPANY

affiliated with
TH E MICHIGAN RETAIL DRY GOODS ASSOCIATION 
320 Houseman Building G rand Rapids, Michigan

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

No interruption in dividend payments 
to policy holders since organization
Michigan Bankers and Marchants Mutual Fire Insurance Co. 

of Fremont, Michigan

W I L L I A M  N. S E N F ,  S e c r e t a r y - T r e a s u r e r

r i p r  i s  n o t  
■ l i m t  “Choosey”

! Fire, like Death, is feared chiefly because it can descend so suddenly, 
2 without regard for persons or plans. Your house may escape even a

i scorched shingle for twenty-five years—and then, without w a rn in g , be 
burned to the ground in a couple hours. Your only protection is insur- 

• ance—and don’t neglect it! Our records show a pitiable nmnW  ©f 
| cases where fires have been reported a few days after a lapse of insur- 
I ance—too late to benefit from past years’ payments. The only sure 
|  protection is constant protection!

FINNISH MUTUAL FIRE INSURANCE CO.j 444 PINE ST. CALUMET
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property is damaged by fire. Unless 
otherwise noted on the policy, the in­
surable interest is assumed to be “sole 
and unconditional ownership.”

17. How may an assured assign his 
interest to a policy after a loss?

Assuming that the policy was valid 
at the time of loss, it may be assigned 
after a loss Iby securing the com­
panies’ written consent thereto, subject, 
however, to the adjustment of the loss 
according to policy conditions as of the 
date of the fire. If the assured also 
wishes to assign his interest in the loss, 
this may be accomplished by serving 
due notice on the company in proper 
legal manner.

18. A $35,000 property is insured 
for $21,000 with the 80 per cent co- 
insurance clause. A $16,000 loss oc­
curs. What is the company’s liability?

21,000/28,000 of $16,000, or $12,000.
19. What requirements are made if 

insurance is cancelled (1) by the com­
pany? (2) by the assured?

(1) This policy may be cancelled at 
any time by the company, by giving 
to the insured a five days’ written no­
tice of cancellation, with or without 
tender of the excess of paid premium 
above the pro rata premium for the 
expired time, which excess, if not tend­
ered, shall be refunded on demand. 
Notice of cancellation shall state that 
said excess premium (if not tendered) 
will be refunded on demand. (2) This 
poilicy shall be cancelled at any time at 
the request of the insured; in which 
case the company shall, upon demand 
and surrender of this policy, refund 
the excess of paid premium above the 
customary short rates for the expired 
time.

20. What is the obligation of the 
agent to the assured and the company?

An agent should procure a thorough 
knowledge of his business in order 
that he may render his client the best 
of service and advice. He should act 
with perfect good faith toward his 
company and not in any way abuse 
the confidence reposed in him.

John Glendening,
Secretary Franklin Fire Insurance 

Co.

Lines of Interest to Grand Rapids 
Council

It is claimed that there is nothing 
new under the sun, but just things 
made over that are already existing. 
That may hold good with material 
things but how about thrills that come 
from science and invention? Scientific 
discoveries and inventions are but ap­
plications of rules already existing but 
the thrill coming from such are new. 
As we sit before the radio and listen 
to the booming, hroaty whistle of a 
steamship, the barking of huskies and 
the voice of men ten thousand miles 
away, one wonders what next may be 
dished up by science for the pleasure 
of the populace. Admiral Byrd and his 
expedition are on the other side of 
the world, to us they are masts down,

putting the final touches on their 
equipment for their dangerous trip into 
the Antarctic. From that expedition 
comes voices of men who announce 
that it is 2:40 Sunday afternoon and 
we get the message Saturday night at 
10:15. Isn’t that something to think 
about? Wh-tn the Admiral made' his 
first trip into the South Polar regions 
five years ago, he had no means of 
communication with the world ex­
cepting the dot and dash code, today 
he is entering the frozen regions with 
a well equipped broadcasting outfit so 
that the world may hear the voices of 
the men who will be fighting temper­
atures of 70 below zero and eternal 
ice and snow to give to the world new 
maps and first hand information of 
conditions at the bottom of the world. 
Every Saturday night at 10 o’clock, 
Eastern standard time, over the Col­
umbia net-work, the voice of the radio 
announces that an attempt will be 
made to bring a message to us from 
the expedition and thus far in their 
four attempts each reception has been 
successful. Radio engineers have ex­
erted every effort and skill to make 
the proper hook-up so that America 
might send its news and the latest 
musical numbers to those daring ex­
plorers and that they in turn may ac­
quaint us with the news from their 
hazardous adventures. When the ex­
pedition’s base -has been established 
at Little America on the giant ice fields 
of the South Pole, radio reception will 
be greatly improved and we can then 
sit in our easy chairs and listen to 
the voices of our fellow men who are 
thousands of miles away in an ice 
locked country that means nothing to 
us but shivers and discomfort's, to 
them, an assigned task that must be 
done for -the enlightenment of 'the 
world and future posterity. With this 
wonderful achievement of recent weeks 
and the spine tickling thrill that comes 
from it, we claim there is really some­
thing new under the sun.

Dead men get their pictures on 
money. It takes a live one to get his 
hands on it.

Buying cheap products to save 
money is like stopping the clock to 
save time.

1 he Grand Rapids Traveling Men’s 
Benefit Association held Its ¡annual 

meeting Saturday afternoon in the par­
lors of the Milner hotel. W. S. Law- 
ton was elected president for the 
twenty-fourth consecutive term and
H. R. Brad-field was elected secretary 
to succeed himself. L. L. Lozier and 
R. W. Radcliffe were elected to the 
board of trustees. During the business 
session the trustees were instructed to 
make a few minor changes in the by­
laws so that they may conform to 
present day conditions. The president 
stressed upon the fact that it was ne­
cessary to secure new and younger 
members in order to put the organiza­
tion upon a secure plane as a benefit 
society. The roll call revealed that five 
members had passed on and that the-ir 
beneficiaries received the full indem­
nity of $200 in each case although 
some of the deaths occured during the 
banking holiday.

John Hodgeman, 29, Lowell, who was 
injured in an automobile accident a 
few weeks ago, has sent in his final 
claim papers.

Charlie Ghysels was out Sunday 
looking for a cold storage building 
large enough to accommodate a thir­
teen pound turkey which he won Sat­
urday as a door prize from his neigh­
borhood grocery. Charlies is sitting 
pretty for a Xmas turkey while we are 
sprouting wrinkles trying to figure out 
where our gobbler is coming from.

Guest: “Bud, how do you like the new- 
sister?”

Bud: “Oh she’s not so bad, but 
there are lots of things we needed 
worse.”

The Grand Rapids Sales Promotion 
Club held a food show at the store of 
Archie Linberg, 742 Franklin street, 
Saturday The boys report a large 
crowd was in attendance.

Industrial reports show that Grand 
Rapids is on the up-grade in employ­
ment and that building permits are on 
the increase. It is hoped that this 
movement will continue and that the 
time is not far distant when all of our 
smoke stacks will be belching forth 
the smoke of activity and that w-ell 
filled di liner pails will be a common 
sight around our industrial plants.

The city hall merry-go-round has 
been freshly oiled and is once more in 
action. The motto “Me und Gott” has 
been hung up in the city hall and the 
fray is on. If former police superin­
tendent Carroll never gets bis old jcb 
back, he will have the satisfaction of 
knowing that the drum-head court 
that deposed him has been changed 
from notorious nincompoops to mon­
keys. No doubt the local citizenry will 
get a great amount of pleasure out of 
the opportunity of going to the polls 
next year and wiping out the den of 
puppets who represent themselves as 
business men and representative citi­
zens of our fair city. It is hoped the 
State Supreme court does its stuff so 
that a lesson may be taught those who 
are attempting to belittle its power, 
and set an example for those who may 
attempt contempt of our highest trib­
unal in the future.

The Michigan Farm Equipment 
Association closed its convention in 
the civic auditorium Saturday night 
with a record attendance for the week. 
The aim of the Association is to pro­
mote a state fair on a small scale, so 
that farmers and industries allied to 
agriculture may participate in order 
to promote better products. This idea 
was taken from the Pennsylvania asso­
ciation, which was organized ten years 
ago. Their show is held in Harrisburg 
annually and the floor space used in 
displays lias increased from 10.000 to 
140,000 square feet. The Michigan 
Association hopes to make an annual 
affair of the show and to eventually 
interest every farmer and allied indus­
try in the state. The lectures given 
during the convention are of interest 
to those who are interested in improv­
ing their farms and the products grown 
thereon.

Mr. and Mrs. Harry E. Nash, of 
547 Fuller, entertained a number of 
friends at dinner and bridge Saturday

evening. Those who enjoyed the hos­
pitality of the Nash domicile were Mr. 
and Mrs. W. E. Lypps, Mr. and Mrs. 
A. F. Rockwell, Mr. and Mrs. R. E. 
Groom, Mr. and Mrs. F. L. Kuehne, 
W. S. Lawton and Mr. Harr, of Detroit.

Do not forget the big pot luck and 
Xmas party of Grand Rapids Council, 
wh.ch will start Saturday evening at 
6 o clock sharp. Every member is 
urged to be present and to bring their 
families. Every one attending is re­
quested to bring a 10c item to help 
with the Xmas party. We understand 
this party will be full of surprises. 
Lor further information concerning 
the affair call Selby Miller, 7-1206.

G. J. Wagner, Senior Counselor of 
Grand Rapids Council, was the prin­
cipal speaker on the program of the 
Michigan Association of Public Ac­
countants which held its annual meet­
ing at the Peninsular Club on Dec. 7. 
His subject was The Value of Prop­
erties. The meeting was attended by 
accountants from all over Western 
Michigan.

Husband: ‘What? You don’t mean
to say you are going shopping in all 
this rain?”

Wife: “Of course I am. I’ve saved 
up $10 for a rainy day, and this is the 
first opportunity I ’ve had to spend it.”

The regular meeting of Kalamazoo 
Council, No. 156, was held in the
I. O. O. F. hall Saturday evening. The 
meeting was preceeded by a dinner 
which was attended by counselors 
from Jackson, Battle Creek and Grand 
Rapids. The principle speaker of the 
evening was Jacob Kindleberger, pres­
ident of the Kalamazoo Vegetable 
Parchment Paper Co., who spoke on 
the means of business success. Mr. 
Kindleberger was later admitted to 
membership in the Council. After the 
dinner, the Council and Ladies Auxil­
iary went into session. Three new 
members were added to the Council’s 
roster. The officers of the Council ex­
emplified the ritualistic work and it 
was done letter perfect. They gave a 
demonstration that gave every visitor 
present the desire to go back to his 
own Council and urge his officers to 
put forth a greater effort in learning 
the ritual. At the close of the meeting, 
talks were given by many of the visit­
ing members, among whom was A1 
Guimond, State Director of Team 
Work; Grand Secretary M. Heuman, 
of Jackson; H. R. Bradlfield and G. J. 
Wagner, of Grand Rapids. The fol­
lowing is a partial list of those who 
attended from other councils: M. Heu­
man, Carl J. Rose, R. J. Stevenson, 
Walter Foster, Lew Carver, Walter 
Dowling, Roy Stamfild, R. Brainard, 
Dr. Morris, C. M. Hollingsw'orth, H. 
R. Bradfield, B. C. Saxton and Gerald 
J. Wagner. Mr. Wagner was accom­
panied by Mins. Wagner. The meeting 
developed a great amount of enthusi­
asm among .the members and plans 
were discussed for other joint meet­
ings of sister councils

Read ’em and weep. Only nine more 
shopping days before Xmas.

Don’t buy cheapness. Pay enough 
to get your money’s worth. This is 
not a shoddy Nation. NotgnikKp.
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BALKING ITS OWN AIM
In view of the definite and continu­

ing criticism of the Federal securities 
act, President Roosevelt does well to 
consider the desirability of its amend­
ment. He is, however, opposed to any 
changes which would weaken the pro­
tection it gives the public. This is a 
sound position. But what has to be 
determined is whether the act, in en­
deavoring to protect the public in cer­
tain directions, is not likely to do 
greater harm in others. If it is. it by 
so much is in danger of balking its own 
aim and should be promptly revised.

One feature of the act which is un­
der fire on this score is the unlimited 
guarantee of bank deposits which goes 
into effect July 1 of next year. The 
limited guarantee, which becomes ef­
fective at the beginning of the vear 
and applies only to deposits of not 
more than $2,500, is not actively op­
posed. But the unlimited guarantee, 
which imposes an unlimited liability 
upon all banks for contributions to the 
guarantee fund, is looked upon by stu­
dents of finance and by bankers of 
good repute—oh, yes, there are some— 
with apprehension.

Unlimited guarantee of bank depos- 
tis tends to put a premium on unsound 
banking. As Mr. Winthrop W. Aldrich 
said to the Senate Committee on Bank­
ing and Currency a day or two ago, 
If a banker knows that, no matter 

what he invests his funds in, no matter 
what kind of loans he makes, his de­
positors are going to be safe, he will 
be tempted, in competition with other 
banks, to make more and more specu­
lative loans, feeling that his deposits 
in any case are safe.”

Such an attitude is only human na­
ture. And it is the business of law­
makers to take the working of human 
nature into their calculations. To pass 
a law for the safety of bank deposits 
which may make them less safe is not 
evidence of intelligence. So with some 
of the other provisions of the law 
which are intended to protect the pub­
lic against questionable investments. 
If these provisions are so strict that 
they hamper the issue of legitimate 
securities, they are indefensible, re­
gardless of the motive behind them.

LONG TERM EFFECTS 
From another important quarter the 

NRA was also hailed during the past 
week. Obtaining the full approval of 
his fellow-members, Louis E. Kirstein, 
of Boston, who, in accordance with the 
rotation plan, retired as chairman of 
the Industrial Advisory Board, record­
ed gratification at the progress made 
on the adoption of codes. On Dec. 1 
there were 1,200 codes filed, 382 had 
progressed though public hearing and 
143 had been signed by the President.

Of special significance were Mr. Kir- 
stein’s remarks upon the probable ef­
fects of these codes on the economics 
of business and industry at large. He 
said that the board desired to empha­
size the distinction between short-term 
and long-term viewpoints.

“In the great activity of codemak­
ing,” he pointed out, “and the effort 
currently required to adjust business 
operations to code requirements, there 
has been noted a tendency to overlook 
certain permanent long-term implica­
tions which seem to the members of

the board to exert vital influence upon 
the conduct of commerce and industry 
generally.

“Child labor and sweatshop condi­
tions are being outlawed. The unanim­
ity of sentiment shown in the record- 
ing of unfair trade practice provisions 
in practically all codes gives promise 
of some permanent crystallization of 
business practice. The virtual mandate 
of existing anti-trust laws, now to some 
extent suspended, that individual ini­
tiative be unrestrained, is undergoing 
much-needed scrutiny and appraisal.

“Through the processes necessary to 
code-making, business men are attain­
ing a better appreciation of the possi­
bilities of self-government within their 
various industries and are realizing 
that, for the most part, their competi­
tors are just as sincere as themselves 
in willingness to work together for the 
common good. This spells an era of 
good-will.”

LOAN RESULTS REASSURING
Prohibition repeal and quick over­

subscription of a large Government 
loan offering were features of the gen­
eral business situation in the week. The 
return of legal liquor in some states 
led to an all-around quickening of 
many lines of activity, and the ortho- 
dox Treasury offering dispelled anxi­
ety concerning public reaction to re­
cent monetary policy. The President’s 
speech emphasizing the objectives of 
the administration and General John­
son’s excellent exposition of the NRA 
program before an unsympathetic man­
ufacturers’ group were reassuring and 
helpful to sentiment.

For the remainder of the month, 
trade is in the ascendant and it seems 
to have made an auspicious start upon 
the holiday season. In the meantime, 
basic industry furnishes fairly encour­
aging reports also. The New York 
Times weekly business index has re­
ceded slightly, but that was due en­
tirely to the drop in automobile pro­
duction, a decline due to manufactur­
ing difficulties and not to any unto­
ward recession in retail demand. The 
latter has been exceptionally vigorous.

Definite evidence of how the public- 
works program is now pushing along 
construction activities is furnished by 
the November building figures. The 
daily average of contract awards was 
the highest last month since October, 
1931. The main impetus was supplied 
by government projects, but there also 
was a significant rise in residential 
work.

Price movements of the week were 
mixed. Dollar devaluation may prove 
to be a long-term influence, but it is 
not having immediate effects. No doubt 
the banking attitude is a large factor. 
Once the deposit insurance becomes 
effective after the turn of the year, 
there may be easier credit, fuller ac­
commodation for business needs and 
more buoyant commodity quotations.

RECOVERY PLAN CONVERT 
After a series of thunderous assaults 

along highly traditional lines, the Na­
tional Association of Manufacturers 
turned about last week at the conclud­
ing session of its convention and en­
dorsed the national recovery program 
and President Roosevelt’s monetary 
policies with only slight reservations.

Credit for this reversal was ascribed 
principally to the blunt but convincing 
speech made by General Johnson.

The effect of this declaration may 
tip the scales very decidedly in favor 
of a fair trial for the NRA. The man­
ufacturers’ organization has not been 
known in the past for its liberal views, 
and, in fact, just a short while ago it 
attempted to commit some twent-six 
leading trade associations to direct war 
upon a number of important provisions 
in the Recovery Act. Investigation at 
that time indicated that the program 
did not have the support claimed for it.

It is knowledge of what this group 
has worked for in the past that must 
qualify hopes of what it may do in a 
new direction. The Greeks bearing 
gifts are still to be feared. And yet if 
this organization has sounded out its 
large affiliate membership and found 
that the “New Deal” has too strong a 
hold upon industrialists in general to 
warrant pressing a Tory attack, then 
perhaps there is a chance that con­
structive policies will receive more at­
tention.

From addresses made by its execu­
tives it was evident that labor advan­
tages under the Recovery Act remain 
a very sore point. But it takes little 
study to see that, if wage and hour 
conditions are not settled, the whole 
plan of stabilization must fail.

TRADE RESULTS VARIED 
For the time being trade results of 

the recovery program are for evident 
reasons confined rather largely to those 
sections of the country which are re­
ceiving government or code aid of one 
kind or another. Sales volume in the 
agricultural districts is pushing ahead. 
Industrial centres are also furnishing 
better reports.

Urban communities are not so well 
fixed. However, this should not cause 
undue concern. Once the business 
movement gets into real stride the ben­
efits in one part of the country will 
soon flow to others. The white-collar 
worker in a city should find that, as 
farm income expands and industrial 
output surges forward, his own activ­
ities are in better demand and his 
chances of higher remuneration im­
proved.

Of the many obstacles in the way 
of full recovery the one involving re­
striction of output seems to be the most 
serious. Price increases sought through 
this method present a real danger over 
the period which will be required to 
spread the benefits of the recovery plan 
more evenly over the country. While 
large sections enjoy no gain in pur­
chasing power, it is courting trouble to 
fasten artificially high prices upon the 
public.

The objective of all industrial groups 
should be directed, it would seem, to­
ward greater efficiency which would 
meet higher costs with operating econ­
omies. More product at lower prices 
should be the aim, with lower unit cost 
and not lower wages as the means.

DRY GOODS CONDITIONS 
In spite of several days of unfavor­

able weather, retail trade jumped 
ahead for the past week as a whole, 
with holiday business getting into its 
stride and liquor sales helping out to­
tals. Merchandise demand was found

to center upon useful gifts and the 
main-floor departments were particu­
larly busy.

The first reports on November trade 
were furnished by the mail-order chain 
systems. Combined sales of the two 
largest companies were 26.4 per cent, 
ahead of the same month last year. 
Catalogue business drawn from the 
farming regions contributed the larg­
est part of the gains.

Nineteen chain systems recorded a 
gain of 10.44 per cent. About the same 
number were 4.5 per cent, ahead in 
October.

Department store sales, it was esti­
mated, were a little over a year ago 
for the country. In this area a decrease 
of about 2 per cent, was expected. The 
Boston figures showed a drop of 4 per 
cent. Urban centers are not getting the 
results obtained in agricultural or in­
dustrial regions.

In the wholesale merchandise mar­
kets a fairly active demand has devel­
oped for main-floor items, such as dress 
accessories and for formal apparel. De­
mand is shifting, however, to January 
sale goods. Despite higher costs, man­
ufacturers show a disposition to “work” 
with retailers on these promotions.

GERMANY’S RECORD 
In the deepest conscience of the race 

it is felt that it is better to save one’s 
honor than it is to save one’s money. 
Has not Germany lost the one while 
saving the other?

While not attenmpting to settle the 
question, Who is responsible for the 
war? did not Germany first invade 
Belgium, thus making a "scrap of pa­
per” of her solemn treaty?

Did not Foch, purely for the sake 
of humanity, stop the invasion of Ger­
many and grant her suing for armistice, 
peace? Whereas if he had continued 
the invasion and had gone “on to Ber­
lin” and stayed there, as the. Germans 
had done at Paris after 1871, until she 
had paid every dollar of the agreed- 
upon indemnity, most of the world’s 
greatest problems of to-day would 
hvae been settled then. Germany, the 
Hitlerized Germany, has proved her­
self unworthy of the trust and noble 
treatment accorded her by the Allies.

To argue that Germany cannot pay 
is to becloud the issue. The best way 
to prevent war is to make war so ex­
pensive that nations cannot afford “to 
learn war.” Every dollar reduced from 
the agreed-upon indemnity is a dol­
lar for a new war.

NOT TOO SMALL, PLEASE 
Tiny cards or envelopes delay the 

distribution and the delivery of mail so 
much that the Post Office requests 
that no card or envelope smaller 
than 2 ^  by 4 inches be sent. Another 
objection against these diminutive sizes 
is that they leave so little room for the 
address and the stamp that the cancel­
lation of the stamp frequently obscures 
an important part of the address, with 
the result that the bit of mail cannot 
be dispatched. Cards and envelopes 
which go to the opposite extreme and 
are inconveniently large or those of 
odd size also cause trouble. So pity the 
Post Office clerks and make sure that 
your missives are deliverable by avoid­
ing sizes and shapes which are exces­
sively abnormal and troublesome.
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Things Seen and Heard on a Week 
End Trip

Ray E. Nies, manager of the Nies 
Hardware Co., Holland, sends the 
Hardware Age a letter which should 
be printed in large type and worn in 
the hat of every independent merchant 
in America. The letter is a follows:

I have read with much interest the 
letters in recent issues of your maga­
zine from dealers in various parts of 
the country regarding the preferential 
prices given by manufacturers of hard­
ware to chain stores and mail order 
houses.

I have come to the conclusion that 
our remedy is not to handle goods 
made by such manufacturers. I have 
not done this for some time. We buy 
nothing made by a manufacturer who 
favors these people, neither the items 
they sell to the preferred customer nor 
the rest of their line.

The great trouble is to find out who 
these manufacturers are. We are pret­
ty certain we know who makes their 
pump shot guns and automatic guns 
and so we have cut this factory oflf our 
list, and have done the same thing with 
lawn mowers and augur bits. We have 
not handled1 any hose for some years 
made by the concern who makes tires 
for the mail order houses and we will 
not buy any tires for our cars from the 
local independent dealer who sells this 
manufacturer’s line under their real 
name. They can’t have any of our 
money, we are not going to help them 
even that little bit. In other words, 
we are through as fast as we find out 
who makes their goods.

I commendl this attitude to every 
merchant who believes in fair play and 
fails to see why he should put his head 
in the elephant’s mouth, just because 
there is an elephant around which has 
a capacious mouth filled with teeth.

If every jobber in the land had taken 
the same position when the manufac­
turers of the country began selling 
their products to the chain stores 
cheaper than they sold them to regular 
jobbers, there would be no great ag­
gregations of Chain stores to-day. That 
was the time when the jobbers of 
America failed to live up to the tenets 
of good merchandising and betrayed 
the confidence reposed in them by the 
retailers of the country. Their betray­
al of trust at that time andl since is the 
cause of nine-tenths of the woe which 
has come to the door of the retail 
dealer.

Sault Ste. Marie, Dec. 7—I am en­
closing a copy of a letter I have writ- 
tn to Proctor & Gamble. You will 
note how ridiculous some of their spe­
cials actually are. They may be a very 
good buy for the consumer, but a 
mighty poor investment for the grocer.

I am told positively by the Proctor 
& Gamble distributor here that P. & G. 
soap, 100 bars to the case, cost $2.51 
per case in carload lots, that is, provid­
ing you take advantage of the cash 
discount.

I would like to know if you have had 
other complaints from dealers in the 
state. Leo Lelievre,

Mgr. Soo Co-operative Mercantile 
Association.

The letter above referred to is as fol­
lows:

Sault Ste. Marie, Dec. 7—We are 
given to understand that under Pres­
ident Roosevelt’s National Recovery 
Act the merchant is at least expected 
to sell his merchandise at a fair margin 
of profit.

Quite recently your representative 
for this division called on me and 
asked for our co-operation in the case 
of Proctor & Gamble products. He 
left with me a considerable amount of 
advertising material. It is amusing to 
note that the NR A emblem is featured 
on these beautiful red white and blue 
store display posters.

To-day I felt that I would use some 
of these, but I noted that P. & G. soap 
is to be sold ten bars for 25 cents. In 
huge red letters there is beautifully 
designed on these posters “P. & G. 
White Naphtha Soap, the world’s larg­
est selling soap—10 bars for 25 cents.”

I got in touch with a local jobber 
this morning and enquired what P. & 
G. soap would cost me in 100 box lots. 
The price was $2.65 per case. Just how 
does Proctor & Gamble think the mer­
chant is going to show a profit at the 
end of the year featuring their mer­
chandise? To me it is one of the most 
ridiculous things I have heard of in a 
long time.

There are a few other firms the mer­
chants ought to check up closely, but 
I believe your organization is about 
as bad as any of them. Of course, 
P. & G. soap cannot help but be a 
great seller when you give such ridic­
ulously low prices to the consumer and 
the merchant is “sucker” enough to 
sell your merchandise for less than 
cost.

I think it is time for the merchant 
to look into such matters and work 
with a manufacturer who is endeavor­
ing to help the merchant as well as the 
consumer.

I would like to have an explanation 
from the Proctor & Gamble Co. on this 
matter.

Leo Lelievre,
Mgr. Soo Co-operative Mercantile 

Association.

I have had this abuse undier consid­
eration for a long time and have been 
in correspondence with the P. & G. Co. 
for some months. I think the Cincin­
nati concern has the most shifty and 
evasive letter writers in this country. 
It appears to be absolutely impossible 
to get on any reasonable working basis 
with them. They claim everything and 
concede nothing. I have about con­
cluded that the way they play into the 
hands of the chain stores makes them 
the worst enemies with which the in­
dependent merchants of America have 
to contend.

The state and district fall fairs, as 
now conducted, are about the most un­
satisfactory affairs with which the 
farmers have to contend. They have 
long outlived their usefulness and 
should be consigned to the demnition 
bowwows. Fortunately, a way has 
been found by which the dust and dirt 
and mud, the snake charmers and for­
tune tellers, the absence of nearly 
every feature necessary for creature 
comfort can be supplanted by ideal 
conditions at a time of the year when 
the farmer is not confronted with po­
tato digging, corn husking and other 
pressing fall duties. I refer to the 
farm show which was held in the civic 
auditorium (Grand Rapids) last week 
and which proved to be a great suc­
cess for the first attempt. This kind of 
a show or fair did not originate in 
Michigan but in Pennsylvania. It 
was born in the active brain of the 
editor of the Pennsylvania Farmer, 
who was present here last week to 
assist in developing the idea in the 
Wolverine state. He said the spon­
sors of the Grand Rapids show should 
feel encouraged by the excellent start

they have made. He described how 
the Harrisburg show began with a 
small corn exhibit and 10,000 square 
feet of display space in 1917 and has 
grown until it is now housed in a 
building covering eleven acres and at­
tracting 300,000 persons annually.

Briefly stated, the show or fair was 
made possible by annual meetings of 
the Michigan State Horticultural So­
ciety, the Michigan Farm Equipment 
Association, generous exhibits of poul­
try and marvelous displays from the 
state Department of Conservation and 
our local museum, assisted by local 
farm organizations and granges. The 
result was a pleasure to behold, with 
ample space for exhibits in a clean 
building, perfectly warmed and venti­
lated, with comfortable seating facil­
ities, ample creature comforts, beauti­
ful auditoriums for speeches and dis­
cussions, and a programme which was 
little less than remarkable for the first 
attempt. The farm show stands out 
in bold relief as one of the most cred­
itable affairs of the kind Grand Rapids 
has ever handled. Instead of paying 
50 cents a day for admittance, the 
farmer handed out 25 cents and was 
given a badge which was good for the 
entire week.

It goes without saying that the sec­
ond fair next year will be much larger 
and more interesting in every respect. 
The Michigan State Horticultural As­
sociation plans to sponsor next year 
one of the biggest apple shows ever 
held in the state. S. E. Larsen, secre­
tary of the Michigan Farm Equip­
ment Association, says many manu­
facturers want to meet here next year 
in an exhibit bigger than they had 
this year, and indicated that there 
would be enough commercial exhibits 
to occupy every inch of space in the 
basement of the auditorium. The Mich­
igan Canners Association and the 
Michigan Bee Keepers Association 
will probably continue to hold their 
conventions at the same time the farm 
show is held. Other organizations 
having to do with farm life and expe­
rience will be invited to hold their 
annual conventions the same week the 
farm show is held.

Altogether it looks as though Grand 
Rapids had struck the key-note of farm 
conference and entertainment, which 
will render it unnecessary for the state 
to continue to waste several hundred 
thousand dollars in backing up out 
door fairs which are a misnomer and 
serve no useful purpose.

In advising the utter abandonment 
of the big fairs which cannot be con­
ducted without state aid I do not wish 
to be understood as condemning the 
county fairs which can still serve a 
useful purpose and which should be 
continued so long as they can be made 
to meet legitimate expenses. I think 
the fairs which are held in some of the 
counties in Michigan are remarkable 
for the inspiration they give the young 
people who are disposed to adopt agri­
culture as a career and the opportun­
ity it gives the oldier people to meet 
and exchange views on matters of vital 
interest to practical farmers. I have 
never owned a farm and probably never

will, but some of the most pleasant ex­
periences of my life and have been at 
county fairs, where sociability and good 
fellowship reign.

H. J. Palmer and associates have 
secured an option on the Cass Wright 
dam and flowage rights at Greenville. 
Mr. Palmer is a man of wide expe­
rience, energetic effort and broad vision 
and will probably so develop his pur­
chase as to add to the glory and1 great­
ness of Greenville.

Greenville, Dec. 2—We have heard 
a rumor at Greenville to the effect that 
a strongly organized effort is to be 
made at Lansing in the very near fu­
ture to repeal the chain store license 
law. I wish to enquire if you know any­
thing to the effect. If it is so, I beg 
of you to again come to the aid of the 
independent business men of Michi­
gan and warn them to be on guard and 
put up as strong a fight as they did 
when they helped to override the veto.

I wish to again express my sincere 
thanks for the unwavering support the 
Michigan Tradesman has always ac­
corded the business men of the state 
and the many fine things it has done 
for them which they could not possibly 
have done for themselves.

C. L. Clark.

On receipt of the above letter I took 
up the matter enquired about with our 
Lansing representative, who writes me 
as follows:

“It is a matter of common knowl­
edge that chain store lawyers have 
been closeted with our present gover­
nor several times of late. It is known 
that the governor feels very bitterly the 
rebuke given him by the independent 
merchants of the state in inducing the 
Legislature to pass the so-called chain 
store law over his veto and that he 
would go to any extent to punish the 
independents, but the governor is not 
all fool and fully realizes that as long 
as the law is held in suspense by the 
courts, as has been the case ever since 
it became a law, it would be the 
height of foolishness to undertake to 
tamper with it in the Legislature. The 
chain store attorneys intimate in no 
uncertain terms that the next time the 
measure comes before the Legislature 
there will be ample funds to “grease 
the wheels,” as they express it.

Allen G. Miller, the advertising agent 
and advisor, has taken over the Grand 
Rapids Mirror, established about a 
year ago by the Cargill Co. and will 
change it from a quarterly to a bi­
monthly publication. Under the new 
ownership the beautiful appearance 
will be maintained and its utility ex­
panded and enlarged.

Grand Rapids, Nov. 10—Thank you 
very much for your good letter of the 
9th with reference to General Sheridan 
an dhis horse. This whole thing is a 
good illustration of how different sto­
ries get around about an episode 
which becomes famous. Johni W. Pier­
son who had a hardware store at Stan­
ton and who spends a good deal of his 
time during the winter in Grand Rap­
ids, together with his wife, Mrs. Pier­
son, the well known author, has lived 
in that region for a long time. He 
might possibly be a good person to 
interview on. this subject. The next 
time I see him here I shall try to re­
member to take it up with him. When 
he is in the city he comes to the Li­
brary frequently.

(Continued on page 23)
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F I N A N C I A L
Gold Certificates That Are Simply 

Greenbacks
Latest of the reports out of Wash­

ington on means for getting more ac­
tual currency into circulation is the 
most astonishing that yet has been de­
vised. In brief terms, it is the proposal 
to issue ‘greenbacks” and call them 
gold certificates or, at worst, semigold 
certificates. Were it adopted it would 
be one of the greatest frauds ever 
pulled on an unsuspecting public. Su­
perficially, nevertheless, the plan ap­
pears attractive. This is what makes 
it so dangerous.

Specifically, the scheme breaks down 
into three parts. The first is a devalu­
ation of the dollar to, say, 50 cents. 
At present. 23.22 grains of pure gold 
constitute a dollar. In a 50 per cent de­
valuation this amount of gold would be 
worth $2. The Federal Reserve Sys­
tem, thus, which now holds about $3.- 
600,000,000 worth of gold at the old 
statutory valuation, automatically 
would have $7,200,000,000 worth of 
gold with the new valuation.

The second step of the plan would 
be for the Federal Government to ap­
propriate this profit accruing to the 
Reserve banks as a result of the deval­
uation. How they would do this is of 
secondary importance. Unquestion­
ably they could find some legal author­
ity for it. In consequence the United 
States Treasury would get possession 
of some $3,600,000,000 of gold—at the 
new valuation—against which presum­
ably there is no currency outstanding 
at present. Actually there is such cur­
rency already outstanding, of course, 
for our gold reserve serves as a pro­
tection for our entire monetary system, 
but the Administration easily can over­
look this fact.

The third and final step would be to 
issue at least an equivalent amount of 
paper currency. In this case such notes 
would be known as gold certificates. 
The American public would be told 
that from the point of view of security 
and the condition under which the pa­
per is issued these new dollars in every 
respect are equal to the gold certifi­
cates we always have known.

If this is not deemed a sufficient 
amount of currency—and this is one of 
the point upon which stories do not 
agree—it is stated that the $3.600,000,- 
000 of newly appropriated gold will be 
used merely as a 40 per cent, reserve 
for a currency issue. In this event the 
total volume of new currency could be 
$9,000.000,000.

Under even approximately sound or 
wise judgment at the head of the 
United States Treasury it would be un­
thinkable that such a plan as this would 
be even so much as considered. Ob­
viously, all that it amounts to is a de­
cision, first, on how much paper money 
we want to print and then, secondly, 
put through whatever revaluation of 
gold is necessary in order to have a 
100 per cent., or perhaps only 40 per 
cent., coverage. Under such a program 
we could issue an unlimited amount of 
such printing press money and still 
make the gold certificates by the sim­
ple expedient of revaluing our gold 
holding.

It is true, of course, that the present 
law provides only for a 50 per cent, 
devaluation. If an Adminsitration is 
willing to adopt such a plan as this, 
however, such a limitation provides at 
best only a temporary protection to 
the American public.

Ralph West Robey.
[Copyright, 1933]

CWA Is Most Luxurious Unemploy­
ment Dole in World 

One of the current daily features of 
the newspapers is a report of the num­
ber of men that have been given em­
ployment under the Civil Works Ad­
ministration. The total now is said to 
be in excess of 2,000,000 and, accord­
ing to Washington dispatches, it will 
reach 4,000,000 by around the middle 
of the month. Unfortunately these fig­
ures do not represent real employment. 
If thej' did they would provide ade­
quate basis for genuine optimism. 
What they are in actuality, however, 
is the number that has been put on our 
new dole.

Even worse than this is the fact that 
the figures mean this number of men 
is being given a dole which exceeds 
anything that any other country ever 
has thought could be paid out in this 
way. By all odds it is the most luxuri­
ous dole in modern history. Sooner or 
later we must face this fact and answer 
the question of whether even the 
United States Government has the re­
sources to justify such a standard.

More specifically, the minimum rates 
of pay are 40. 45 and 50 cents an hour, 
depending on the locality. These rates 
apply to unskilled labor under various 
work-relief projects being financed 
through the CWA in combination with 
States and municipalities. By and large 
such projects consist of those for 
which funds are not available under 
the Public Works Adm inistration. 
They include such things as cleaning 
up parks, grading roads, and the thou­
sand and one other things that now 
are being used as a means of providing 
work for the unemployed. In short, 
they are the kind of projects which 
would not be undertaken except for 
purposes of relief.

In consequence payment for all of 
this work must be considered as a 
modernized dole. It differs from the 
dole found in other countries only in 
that here the recipient must make a 
semblance of doing some work under 
public supervision. In view of this the 
rate of pay should be such as could be 
justified for a dole, not a rate which 
might be paid for productive employ­
ment.

As a matter of fact, nevertheless, the 
rate of pay not only is as high as we 
find in private employment, but actu­
ally is higher. At 40. 45 and 50 cents 
an hour our dole is more handsome 
than the minimum wages provided for 
in the NRA codes for our major in­
dustries. In a word, then, we have 
established a standard here whereby 
it pays to leave private employment 
and get on the pay rolls of the CWA.

It does not seem to me that there is 
any question that the United States 
cannot affort such luxury at this time. 
We have close to 10 per cent, of our 
population out of work. As a nation 
unquestionably we can and should pre­

vent these unemployed from starving 
and freezing. As a nation, neverthe­
less, I do not believe we have a re­
sponsibility or can afford to give the 
unemployed a higher standard of liv­
ing than those in productive employ­
ment enjoy. To persist in this is sheer 
extravagance. It may be pleasant for 
the recipient, but one of these days 
these bills will have to be paid.

Ralph West Robey.
[Copyright, 1933]

Proceedings of the Grand Rapids 
Bankruptcy Court

In th e  m a tte r  of H e lm a  B enson a n d  
Jo h n  A. B enson, c o -p a r tn e rs  o p e ra tin g  
a s  B enson 's , b a n k ru p t No. 5430. T h e  final 
m ee tin g  of c re d ito rs  h a s  been  called  fo r 
D ecem ber 19, 1933, a t  10 A. M. T h e  t r u s ­
te e 's  final re p o rt w ill be app roved  a t  
such  m eeting . T h e re  will be no d iv idend 
fo r g e n e ra l c red ito rs .

In  th e  m a tte r  of F . F . W ood M otor 
C om pany, b a n k ru p t No. 4920, final m e e t­
in g  of c re d ito rs  Was held N ovem ber 9, 
1933, a t  w hich  tim e  th e  tru s te e  w as  p re s ­
e n t in p e rso n  a n d  rep re sen te d  b y  C orw in  
& D avidson, A tto rn ey s . C e r ta in  c red ito rs  
w ere  p re s e n t a n d  S e th  R. B idw ell a n d  
N orris, M cP herson , H a rr in g to n  & W ae r 
w ere  p re s e n t on b eh alf of c e r ta in  c re d ­
ito rs . T lie t ru s te e ’s final re p o rt an d  a c ­
co u n t w as  app roved  an d  allow ed. B ills 
of a t to rn e y s  fo r b a n k ru p t an d  fo r tru s te e  
w ere  ap p ro v ed  an d  allow ed. A n o rd e r 
w as m ade  fo r th e  p ay m e n t of expenses 
of ad m in is tra tio n , p re fe rred  c la im s an d  
a  firs t a n d  final d iv idend  to  g en era l c re d ­
ito rs  o f 8.35%. N o o b jec tio n s  to  'bank- 
ru n t 's  d ischarge . T he  m ee tin g  ad jo u rn e d  
w ith o u t d a te  and  files will be re tu rn e d  
to th e  U. S. D is tr ic t  C ourt.

In th e  m a tte r  o f B er t G lupker, b a n k ­
ru p t No. 5365, final m ee tin g  of c red ito rs  
w as held u n d e r d a te  of D ecem ber 4, 1933. 
F red  G. T im m er, tru s te e ,  w as  p re sen t. 
B an k ru p t w as p re s en t in person  a n d  by 
M ason, A lexander, M eC aslin  & C holette, 
a tto rn e y s . C red ito rs  w ere  p re s en t by  G.’ 
R. C red it M en’s  A ssociation . T ru s te e ’s 
final re p o rt a n d  a cco u n t w a s  ap p ro v ed  
an d  allow ed. Bill of M ason, A lexander, 
M eCaslin & C ho le tte , a s  a t to rn e y s  for 
b a n k ru p t, w a s  approved  an d  allow ed. An 
o rd e r  w as  m ad e  fo r th e  p ay m en t of e x ­
penses o f a d m in is tra tio n  ahd  fo r th e  p a y ­
m e n t o f b a lan c  eo f fu n d s  on h a n d  to  th e  
b a n k ru p t’s ex em ptions  in h a rm o n y  w ith  
s tip u la tio n  h e re to fo re  filed. N o ob jec tion  
to  d isch a rg e . N o d iv idend  to  c red ito rs . 
F in a l m ee tin g  a d jo u rn ed  w ith o u t d a te . 
F iles  will be  re tu rn e d  to  U. S. D is tr ic t 
C ourt.

D ecem ber 7, 1933. On th is  d ay  th e  r e f ­
e rence  a n d  A d ju d ica tio n  in  th e  m a t te r  of 
C ed ar S p ring  C ream ery  C om pany, a  c o r­
po ra tion , b a n k ru p t No. 5517, w ere  rece iv ­
ed. T he c re am ery  is lo ca ted  in  th e  v illage 
o f C ed ar Sprn igs, M ichigan. T h is  is a  
v o lu n ta ry  case . U pon re ce ip t of sch e d ­
ules, th e  a s s e ts  a n d  lia b ilitie s  w ill be 
m ade  know n.

In  the  m a t te r  of D. S te rn  & C om pany, 
b a n k ru p t No. 5360, final m ee tin g  of c re d ­
ito rs  w as held u n d e r d a te  of D ecem ber 
4, 1933. I. C. M ontague, a t to rn e y  fo r 
b a n k ru p t, w a s  p re sen t. T ru s te e ’s  final 
re p o rt an d  acc o u n t w as app roved  a n d  a l ­
lowed. C er ta in  a t to rn e y s ’ b ills allowed. 
O rder w as m ad e  fo r  th e  p ay m en t o f e x ­
pense« o f ad m in is tra 'tio n  a s  fa r  a s  fu n d s  
on h an d  will p e rm it. N o d iv idend  to  
e rd ito rs . N o ob jec tion  to  d isch a rg e  F in a l 
m ee tin g  ad jo u rn ed  w ith iu t  d a te  

D ecernb?r 8. 1933. On th is  d ay  th e
schedu les, re fe ren ce  a n d  a d ju d ica tio n  in 
th e  m a tte r  o f Don S. S m ith , b a n k ru p t 
No. 5520, w ere  received . T he  b a n k ru p t 
is a  re ta il m e rc h a n t o f T h ree  R ivers, 
M ichigan. T he  schedu les show  to ta l 
a s s e ts  o f $4,620.71, (of w hich  $4,005.26 a re  
c la im ed  ex em p t), a n d  to ta l  liab ilitie s  of 
$1,533.37, lis tin g  th e  follow ing c red ito rs : 
T he F ir s t  S ta te  Sav ings B ank . T h ree

R ivers, M ich. __________________$2,117.94
T h ree  R ivers  B u ild ing  & L oad  A ss’n,

T h ree  R ivers  ---------------------------  2,500.00
Sadie  A. Sm ith , T h ree  R iv e rs___  125.00
B. El S m ith , T h ree  R iv e rs_______  620.00
J . P. S m ith  Shoe C om pany, C hocliiH R
J  P. S m ith  Shoe Co., C h icago___  219.55
Sherw ood Shoe Co., R ocheste r, N Y . 268.06 
Ideal S hoe Mfg. Co., M ilw au k ee .!  245A7 
P hoen ix  H o siery  Co., M ilw aukee 116 48
S im plex Shoe Mfg. Co.. M ilw aukee 85 95
E. G. S h a w a k er Co., T oledo____  3.61
U. S. R u b b er Co., C h icago_______  58.92
C en tra l Shoe Co., S t. L ou is_____  211 22
R oberts. Jo h n so n  & R and . S t.

L ou is  ____________________ ,___  314.25
W eyenberg  Shoe M fg. Co* Mif-”"

w aukee  ------------------------------------  218.39
M ish aw ak a  R u b b er & W oolen Mfg'.

Co., M ishaw aka, I n d . _______  428 83
D ecem ber 6, 1933. On th is  d ay  firs t 

m ee tin g  of c red ito rs  w as  held in  th e  
m a tte r  of D. G lenn Low er, b a n k ru p t No. 
5499. T h e  b a n k ru p t w as p re sen t a n d  r e p ­
re sen te d  by  F ra n k  S. W eston , A tto rn e y ; 
c e r ta in  c re d ito rs  wefie re p re s en te d  by  
Fox  & Fox, A tto rn ey s . M. N . K en n ed y

, ”  P * t t  ill p e l Ov/Il, A , lv/
b a n k ru p t w as  sw orn  a n d  exam in ed  b e ­
fore  a  re p o rte r. M. N. K ennedy , of K a l­
am azoo, M ich., w as  ap p o in ted  t ru s te e  
a n d  h is  bond  fixed a t  th e  sum  of $200.00. 
T he  m ee tin g  th en  a d jo u rn ed  w ith o u t date!

D ecem ber 6, 1933. On th is  d ay  firs t 
m ee tin g  of c re d ito rs  w as he ld  in  th e  m a t ­
t e r  of A n th o n y  M iller, do ing  b u s in ess  as  
T he H a rtfo rd  C ream ery , b a n k ru p t No. 
5503. T he  b a n k ru p t w as  p re s en t in p e r! 
son  a n d  rep re sen te d  by  W illa rd  J .  B an - 
yon, A tto rn ey . C e r ta in  c re d ito rs  w ere  
p re sen t in person. T ^e  b a n k ru p t w as 
sw orn  a n d  exam in ed  before  a  re p o rte r  
M. N. K ennedy , o f K a lam azoo  M ich igan’ 
w as ap p o in ted  tru s te e  a n d  h is  bond fixed 
a t  th e  sum  of $1,000.00. T he  m ee tin g  a d ­
jo u rn ed  w ith o u t da te .

In  J!16 ™2;tte r of D on S. S m ith , b a n k - 
ru p t No. 5520. T h e  firs t m e e tin g  of c re d ­
o s  h a s  beeia called  fo r D ecem ber 27,

In th e  m a t te r  o f C arl D. Cole b a n k ­
ru p t No. 5344. T he firs t m ee tin g  of cred>-

h a s  been cal,e<1 fo r D ecem ber 27 1933. a t  11 A. M.
In th e  m a tte r  o f P e te r  P u h a c h  b an k - 

ru p t  No. 5602. T he  firs t m e e tin g  o f c re d ­
i t  ai“  f°r ^ -m b e Crre2d7,

It takes a great many years of hard 
work, tempered by the lessons taught 
by adversity and repeated failures, to 
succeed in a big way. And after all, 
this demonstrates truth of a great law 
-—the law of evolution. Nothing is at 
its best in the beginning. It must 
grow, develop, evolve, profit by the 
lessons and bitter experience of the 
years, of the ages, of time, to reach its 
finest expression, its acme of power 
and usefulness.

A new, small, portable X-ray set 
operates from an ordinary light socket, 
can be used for making films of the 
human body, fluoroscopic examinations 
of parts of not too great an opacity, 
packages, etc. A layman can operate it 
in perfect safety, it is said.

Analysis of any se­
curity furnished up­
on request.

J. H. Petter &  Co.
Investment Bankers 

360 Michigan Trust Building 
Telephone 94417

West Michigan's 
oldest and largest bank 
solicits your account on 
the basis of sound poli­
cies and many helpful 
services . . .

O LD  K E N T  
B A N K

2 Downtown Offices 
12 Community Offiices
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Another Remarkable Letter From Sec­
retary Bervig

Never in the history of the forty 
years of the association have so many 
important events occurred that so vital­
ly affect the interest of hardware re­
tailers. The full extent of the changes 
has not begun to show. The operations 
of the retail code directly affect larger 
stores in the small towns and all stores 
in towns of over 2,500, but that is only 
a small part of the changes imminent 
in retail distribution. Suppliers’ codes, 
wholesaler or manufacturer, directly 
affect every hardware store wherever 
located. What these codes will cover 
is only beginning to be understood 
. . . most of them are still in the proc­
ess of formation. Knowledge of expla­
nations and interpretations that will be 
given all codes at the convention will 
be necessary, that you may guide your 
own business with discretion and suc­
cess.

Another topic for discussion is that 
of competition and' particularly “price 
competition” which will come in for 
its share of discussion. The convention 
theme is “Codes and Competition.” 
You are promised a fast working, hard 
hitting convention. Be there.

The sale of merchandise direct 
through manufacturing and other in­
dustrial sources to the retailer’s cus­
tomer has resulted in the loss of a large 
volume of business to hardware deal­
ers Wholesalers are interested in elim­
inating this practice, as they know how 
vitally it affects retailers’ prosperity, 
upon whom their own future business 
depends.

The basic wholesalers’ code is now 
under discussion in Washnigton. The 
only organization working for the in­
clusion in that code of a clause prohib­
iting sales to the retailer’s customers is 
the hardware association, supported by 
the code committee of the hardware 
wholesalers’ association. The follow­
ing amendment is recommended by the 
hardware group and endorsed by the 
secretary of the hardware wholesalers’ 
association.

“In those divisions where wholesal­
ers sell through the retail trade, it is 
an unfair trade practice for such whole­
salers to sell merchandise to consum­
ers for personal use or to supply mer­
chandise to industrial, civic, institu­
tional, or similar customers for the per­
sonal use of employes of such con­
cerns, thereby engaging in competition 
with retailers of such merchandise. 
Nothing in this section, however, shall 
prevent the bona fide sale by such 
wholesalers of merchandise to their 
own employes for the use of such 
employes.”

Rivers Peterson, of the National of­
fice, is leading the fight to have this 
amendment inserted in the basic whole­
sale code. Every member of the Mich­
igan Retail Hardware Association 
should support the state and National 
associations in this fight. You have 
frequently been asked to write to cer­
tain individuals in regard to various 
codes. At no time have you been asked 
to do so when it was not vitally neces­
sary. The work of the association can 
only be effective if it is clear that its 
members are interested, and that inter­
est can only be indicated by your ac­
tion. Will you, therefore, (1) write A.

D. Whiteside, Deputy Administrator, 
National Recovery Administration, 
Washington, D. C., urging that the 
wholesale code contain a clause that 
will provide adequate protection from 
unfair wholesalers’ competition, and 
(2) induce as many dealers in other 
lines as possible to write similar let­
ters?

The Association has been contacted 
by officials of the Civil Works Admin­
istration asking about the condition of 
retail stocks of hand tools for con­
struction work, such as picks, mat­
tocks, shovels, spades, wheelbarrows, 
and other items. It is anticipated that 
around 3,000,000 men will be put to 
work before Dec. 15. This means the 
sale of a very considerable quantity of 
such merchandise. We have been in­
formed that most of these purchases 
would be made locally. We suggest 
that you immediately get in touch with 
the nearest representative of the Civil 
Works Administration with a view of 
furnishing the required merchandise.

In no past period of the United 
States have legislators and legislation 
taken such an interest in the control 
of business as now. It is obvious that, 
if merchants are to receive proper con-. 
sideration, they must take more inter­
est in legislation. Otherwise, they will 
be forced to accept whatever is handed 
them, and frequently this may be a 
bitter pill. A state legislative session, 
probably dealing with matters of in­
terest to merchants, is expected to con­
vene about the first of the year. In 
preparation for that event your asso­
ciation is forming a statewide organi­
zation with a chairman in every rep­
resentative district over the state. 
These chairmen will be charged1 with 
the duty of marshalling forces of the 
hardware retailers when legislative mat­
ters arise in which dealers are inter­
ested. Acceptances have been received 
from the following districts, covering 
most of the state. Within two weeks 
the entire state will be organized.
Alger, Luce, Schoolcraft—S. D. Foster, 

Newberry.
Allegan—W. M. Andrews, Allegan. 
Arenac, Iosco, Ogemaw—E. H. Mc­

Gowan, West Branch.
Barry—C. L. Glasgow, Nashville.
Bay, No. 1—C. L. Goddeyne, Bay City. 
Berrien, No. 2—J. A. Kerr, Niles. 
Branch—A. A. Merchant, Union City. 
Charlevoix—H. C. Meyer, Boyne Falls. 
Cheboygan, Otsego — Joseph Louisig- 

nau, Cheboygan.
Clare, Osceola—B. N. Mercer, Clare. 
Crawford, Montmorency, Oscoda, 

Presque Isle, Roscommon — Bruce 
Rutledge, Roscommon.

Delta—H. H. Hughitt, Escanaba. 
Dickinson—J. P. Palmer, Iron Moun­

tain.
Eaton—R. S. Spencer, Charlotte. 
Genesee, No. 1—C. H. Miller, Flint. 
Gogebic—V. A. Coleman, Ironwood. 
Gratiot—C. G. Larry, Ithaca.
Hillsdale — Karl Katzenmeyer, Hills­

dale.
Houghton, No. 1—Paul Swift, Hough­

ton.
Huron—W. A. Slack, Bad Axe.
Ingham, No. 1—A. D. Vandervoort, 

Lansing.
Isabella—E. A. Bixley, Mt. Pleasant. 
Kalamazoo, No. 1—J. Chas. Ross, Kal­

amazoo.

Kalamazoo, No. 2 — F. L. Willison, 
Climax.

Kent, No. 1—H. A. Schantz, Grand 
Rapids.

Lapeer—F. L. Larry, Lapeer. 
Leelanau—L. E. Anderson, Omena. 
Livingston—C. H. Sutton, Howell. 
Macomb—L. F. Wolf, Mt. Clemens. 
Marquette—H. L. Kelly, Marquette. 
Mecosta—W. C. Judson, Big Rapids. 
Menominee—H. Eastberg, Menominee. 
Monroe—C. C. Gradolph, Petersburg. 
Montcalm—M. E. Sagendorf, Green­

ville.
Muskegon, No. 1—N. J. Workman, 

Muskegon.
Muskegon, No. 2—J. H. Lee, Muske­

gon Heights.
Newaygo, Oceana — A. J. Rankin, 

Shelby.
Oakland—E. O. Hatton, Farmington. 
Ontonagon—F. M. Hecox, Ontonagon. 
Otatwa—J. C. Verseput, Grand Haven. 
Saginaw, No. 1—Waldo Bruske, Sag­

inaw.
St. Clair, No. 1—C. A. Sturmer, Pt. 
Sanilac—L. A. Straffon, Croswell. 

Huron.
Tuscola—Andrew Larsen Caro.
Van Buren—N. J. Waters, Paw Paw. 
Washtenaw—Emil Schlenker, Ann Ar­

bor.
Wayne (9 districts)

No. R2—Geo. Lee, Jr., Highland Pk. 
No. R3—Art Moss, Hamtramck.
No. S2—Leo Wilkowski, Detroit. 
No. S3—Wm. Moore, Detroit.
No. S21—Jos. O. Gartner, Wyan­

dotte.
Nine out of ten complaints made by 

dealers against sales agencies, credit 
and collection agencies have been made 
concerning firms which had previously 
been mentioned in the Michigan Mer­
chandiser. Again we suggest that no 
dealer enter negotiations with any 
company with whose policies he is not 
familiar until he has written the associ­
ation. Look this list over.
Birdsell Loan & Fin. Co., Evanston, 

Illinois.
Inti. Detective Bureau, Paducah, Ky. 
Kamerette Sales Co., Omaha, Neb. 
Merchants & Mfrs. Securities Co., Chi­

cago, 111.
Nat. Publicity Bureau, Omaha, Neb.

The subject of the “additional sale” 
has probably been discussed more and 
less done about it than any other one 
salesmanship point. The reason 
ascribed by many salesmen (and deal­
ers) for not attempting to make the 
additional sale is the fear that they 
may offend the customers. The real 
reason is, more likely, mental and phys­
ical laziness.

Every customer, unless he or she is 
obviously in an unusual hurry, is re­
ceptive to an approach on the sale of 
an extra item, if that approach is made 
with courtesy and discretion. The most 
useless words in the world are “Will 
there be anything else to-day?” That 
will put a period to customer interest 
more effectively than anything else.

The article presented for the addi­
tional sale need not be related to the 
purchased article, although that is fre­
quently the easiest approach. Sugges­
tion may deal with seasonal items such 
as weather strip in the fall or screen 
paint in the spring. Another successful 
method is that of asking the customer’s 
opinion of some new merchandise you 
have in stock. Instead of being of­

fended, he will be flatttered. That there 
is need for more effective methods of 
presenting the additional sale is proved 
by the Michigan Association study 
made last spring.

If approached to trade or buy the 
following guns, stolen from the Ken­
drick Hardware at Flint, notify this 
office. Savage Carbine, Model 99H, 
Serial No. 334405; Winchester, 16 Ga., 
Model 97, Serial No. 868783.

Howell merchants ran a prize win­
dow contest that went off very suc­
cessfully. Every merchant had a sup­
ply of ballots with the names of all 
merchants entering the contest. Pat­
rons, using these ballots and guessing 
the closest to the total retail value of 
the goods in any merchant’s window 
received a prize.

H. W. Bervig,
Sec’y Michigan Retail Hardware 

Association.

A Business Man’s Philosophy
As a rule, employers dislike to deal 

with professional labor leaders.
Employees, as a rule, equally dislike 

to deal with professional representa­
tives of employers.

It is becoming clear, however, that 
employers are going to turn to pro­
fessionals in handling their labor prob­
lems in order to get an even break in 
their disputes. Labor, which has long 
depended on skilled leadership, has had 
an advantage.

The ordinary committee of employ­
ers is no match for the professional of 
the type of John Lewis of the miners. 
Lewis has handled hundreds of dis­
putes. He knows how to manipulate 
the fears, jealousies and ignorance of 
employers. He understands publicity. 
He is a master' of the art of negoti­
ation.

It is amusing, therefore, as John W. 
Love, writer on industry, recently 
pointed out, when labor scornfully de­
nounced the appointment of profes­
sional representatives of employers, 
although labor sees no inconsistency 
in the presence of their own profes­
sional leaders on mediation commit­
tees.

If the NR A is a more or less per­
manent institution, we may confidently 
expect that a new profession will be 
rapidly created. Each industry will 
have its professional secretary who will 
speak for his members with the au­
thority now given to professional la­
bor leaders. Employers will lean heav­
ily on these secretaries, who will de­
velop skill and technique to match 
what is offered by the other side.

Any employer who has ever been 
a member of a wage-scale committee 
is aware of his disadvantage in meet­
ing with the professional labor leader. 
The professional can afford to spend 
weeks and months in negotiation, if 
necessary, whereas, the employer, after 
half a dozen conferences, becomes im- 
patint and presses for a settlement on 
any basis. Often he loses his temper 
or his nerve when he 9hould know, if 
he is experienced, that the labor man 
is merely bluffing and wants a strike 
no more than the employer.

William Feather.

Regularly cultivate regular custo­
mers, or they may become irregular.
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R E T A I L  G R O C E R
Retail Grocers and Meat Dealers A sso c ia ­

tion of M ichigan.
P r e s id e n t—P a u l S chm id t, L ansing . 
F ir s t  V io e -P res id e n t — T heodore  J . 

B athke. P e to sk ey .
Second V ic e -P re s id en t—R udolf S ickert. 

F lin t.
s e c re ta ry  — E lto n  W . V ie ts, L ansing . 
T re a s u re r—O. H . B ailey , S r., L an sin g . 
D irec to rs—H olger Jo rg en so n , M uske­

gon; L . V. E b e rh a rd , G ran d  R ap id s; A, A. 
Boyce. B ay  C ity ; V in cen t A . M tn « «  M an ­
istee; W ard  N ew m an. P on tiac .

Where Narrow Margins Are Perfectly 
Proper

A Toronto grocer sends me this let­
ter from a wholesale supply house: 

“We beg to advise that our cost on 
Red River cereal is $1.80 per dozen, 
plus the usual handling charge, which 
would bring your cost around 16^Sc per 
package, which would enable you to 
sell this article at 19c at least, show­
ing a fair margin.”

The grocer writes:
“The writer’s view of ‘fair margin’ 

is somewhat different; in fact, I told 
them it was nonsense to claim that a 
profit of 14 per cent, was enough for 
the retailer.’

This focuses attention again on just 
what is a correct margin—not “profit,” 
Mr. Grocer—on articles in various 
classes. It is always a ticklish ques­
tion and it can be discussed with in­
telligent helpfulness only if the reader 
will divorce himself for the time being 
from his own store and interests so he 
may view the question dispassionately.

First, then, the facts. It is true that 
grocery margins have ineviablv been 
narrowed of late. The narrowing was 
gradual until within a few years. It

has been rapid and radical of late. This 
trend is unavoidable as population 
thickens, distances are curtailed, traf­
fic facilitated. In England grocers 
have long operated on an average of 
15 per cent.

Second, merchandise can not be 
lumped together. Different articles 
and lines must be minutely differen­
tiated on the basis of exact analysis of 
their various characteristics, both in­
trinsically and as merchandise.

Nothing can more handicap a mer­
chant’s analysis than the habit of think­
ing in averages. That is rule-of-thumb 
practice, altogether outworn to-day. 
To arrive at a correct conclusion we 
must take the articles separately, study 
them and thus reach sound conclusions.

What is Red River cereal? I don’t 
know; but apparently it is a factory 
packaged article. Is it advertised? No 
knowledge on that, but whether ad­
vertised or not, it seems to be an item 
which enjoys automatic sale, through 
customer requests. Then what? This:

That if it be advertised by the 
makers into wide popularity, it can be 
handled on virtually any margin and 
pay its way with a profit. By that I 
mean it can be classed with sugar and 
sold on 8, 10, at most \2 l/ i  per cent, 
with adequate net returns to the haruk 
ler.

This because it is not only prepack“ 
aged so that the merchant risks no 
shrinkage, bears no labor cost for 
weighing, needs to buy no paper 'bags 
or twine for it; but also it is entirely 
pre-sold. That last relieves the retailer

from the heaviest individual expense 
burden—'sales expense.

From such analysis we are likely to 
see that 14 per cent, is ample for such 
an article, and the more speedily gro­
cers generally achieve full realization 
of such present-day merchandising 
truths, the more rapid will be their 
own progress.

If this Red River stuff is oats, then 
this will help clarify the question. I 
have just priced a Quaker 20 oz. pack­
age in a cash-carry chain unit and find 
it 8c. But there a two pound bag, 32 
oz., is priced 12c. The cost of the bulk 
oats is not more than 3c per pound; so 
here is 50 per cent, margin with greater 
value to the consumer. The bulk is 
also “quick” cooking..

So there is the answer, that the mer­
chant do his own work, push sale of 
his own cereals in cellophane bags and 
make his extra margin that way. Can 
you do that 100 per cent.? Can you 
make every customer take your un­
branded cereal? Certainly not, but you 
can make a percentage of them do it 
and if you are what you purport to be, 
a “purveyor” to your clientele, the 
“purchasing agent” for your customers, 
it is not more your interest than it is 
vour duty to do just that.

If this Red River is one of the in­
numerable fad foods, one of the dam- 
phool concoctions of bran, “whole 
wheat” or other so popular among our 
bowel-conscious peoples—and so ex- 
horbitantly profitable to the makers— 
you must let those who ask for it 
have it. without argument. Neverthe­
less, you can gradually edge in a bit

of real food from time to time, con­
verting one after another to a modi­
cum of common sense—and drag down 
some of that profit yourself, instead of 
passing it all to the advertising manu­
facturer.

And yet note this: The manufac­
turer is not to blame that the margin 
on his goods is narrow. He’d like to 
have you retain a better margin. But 
goods advertised into general accept­
ance are preferred leaders at cut prices, 
hence the spread is naturally narrowed.

Every merchant can make his min­
utes pay him more than most of them 
do by devoting them to the packaging 
of about as many items as ever were 
so handled in the past. These days of 
factory packages have come largely 
through grocers’ willingness to let 
somebody else do the hard work for 
them—and they now pay the cost 
thereof.

But many grocers are back tracking 
on this now and nothing has ever 
aided in the process as transparent 
packages have done. If the work be 
done intelligently, goods bought in 
small quantities, packaged in small 
lots, moved by persistently diligent, 
continuous sales-effort, first thing any 
grocer knows he will find himself mak­
ing better margins on his own goods 
than it is possible to make on the 
other man’s—‘obvious, this, to any­
body, surely.

And it is fascinating work, the charm 
of which grows on anybody who gets 
into the spirit of it. I know, for I am 
an old-fashioned guy who eats no “oat- 

(Continued on page 22)

Hart Brand Canned
Foods

The brand you know by Hart 
NATIONALLY KNOWN — MICHIGAN GROWN

For forty years a standard of Quality for Canned Foods
Hart Brand is lmown by the housewives of Michigan for the quality, flavor and general 
excellence of all commodities packed under this brand. g
W ° T  in Michigan a tremendous amount of money is expended yearly by
W ^R . Roach & Co., the packers of Hart Brand, to Michigan farmers and Michigan

Hart Brand Foods are an asset to the retailer because of ready consumer . » y ___

Sold by Independent Dealers only.

L E E  & C A D Y
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M E A T  D E A L E R
Quick Frozen Poultry Keep Original 

“Bloom”
Ducks, chickens and other poultry 

preserved by quick freezing and held 
in cold storage six months or more 
are scarcely to be distinguished from 
fresh killed birds in appearance and 
taste, according to U. S. Department 
of Agriculture specialists who are ex­
perimenting with this, innovation in 
the processing and marketing of poul­
try.

The Bureau of Agricultural Eco­
nomics and the Bureau of Chemistry 
and Soils in the Department of Agri­
culture are working jointly on the proj­
ect. In the experiments, Long Island 
dulks and other poultry were frozen 
by the use of a fog or mist of brine 
at four degrees 'below zero. The birds 
were then rinsed with clear water and 
dipped in ice water which formed a 
thin film or glaze of ice over the car­
casses and protected them from desic­
cation or freezer burn during the peri­
od of cold storage.

After six months of cold storage, 
samples of the quick frozen ducks and 
of ducks frozen by the slow process 
were subjected to bacteriological and 
chemical analysis. The quick frozen 
ducks were found to be distinctly su­
perior to the slow frozen ducks from 
the standpoint of bacterial content of 
the flesh and acidity of the fat; in ap­
pearance they were attractive, retain­
ing much of their original color and 
“bloom,” whereas the slow frozen 
ducks were much misshapen and dis­
colored. Eating tests proved the quick 
frozen ducks distinctly superior in 
aroma, flavor, and juiciness.

Other poultry similarly handled 
were held in cold storage for about 
seven months. The glaze endured well 
during this period and upon removal 
from storage the poultry was found to 
be entirely free from any drying out of 
the skin or freezer burn. The skin re­
tained' a remarkably fresh appearance 
and the “bloom” was so well preserved 
that it would; have been difficult to dis­
tinguish the frozen poultry from fresh 
killed poultry, says the department.

The experiments are being contin­
ued, and tests made of quick frozen 
birds wrapped in paper and other cov­
erings, and packaged in various types 
of containers.

Some Pointers About Sausage Grinding
As a reminder to sausage makers 

that quality product cannot be manu­
factured merely by using better ingre­
dients, and warning that the best of 
meat may be ruined in the making, 
Charles W. Dieckmann offers the fol­
lowing suggestions:

1. Have a competent and reliable 
man at the grinder.

2. Have the plates ground level be­
fore putting on a new knife or new 
blades in the holder. Never let plates 
get too thin below the caste-hardening 
surface; soft metal is dangerous.

3. Never let your grinder run idle; 
it is the ruination of knives and plates. 
Always have plenty of meat in the 
cylinder while running.

4. Open up the grinder every 1,000 
pounds of meat and remove all small 
bones, gristle and other matter accum­
ulated in the center of plate and knife.

5. Stop the grinder at once if meat 
does not flow freely, and investigate. 
Otherwise, your meat will shorten.

6. If meat works back in cylinder, 
stop at once and investigate. If plates 
and knives are worn down too thin, it 
will pay you to get new ones. Using 
old and worn-down plates and knives 
is “penny-wise and dollar foolish.”

7. If your cured meat is “gassy,” 
dbn’t blame the curing or the quality 
of meat. First inspect the grinder. 
Five times out of ten the trouble is 
with the plates and knives.

8. Instruct your men at the grinder 
to let the meat flow freely out of plate 
into truck, and not pile up in the truck 
against the plate. See that it is pushed 
away from front of plate. This is im­
portant.

9. Always have plates cleaned every 
night. Don’t allow the meat to stand 
in holes of the plate overnight.

10. Inspect plates occasionally and 
see that all the holes are clear of small 
bones and other material that will clog 
up the holes. See that they are cleaned 
with a wire at least once a week.

11. Watch the stud in the worm 
and bushing in the plate. If they show 
wear something is wrong with the 
plates and knives. Get new studs and 
bushings.

12. Watch the worm and cylinder. 
If there is too much play between the 
worm and cylinder walls, get a new 
worm; worn-down worms are an ex­
pensive proposition.

13. Tightening ring with crow-bar. 
There is no need of tightening much 
if plate and knives are in good work­
ing order. The tighter you make it 
the more friction you create, and that 
creates heat. The meat will shorten 
and the albumen be destroyed. The 
albumen (or egg white) is the life of 
the meat. Destroy it and the meat has 
los its binding qualities, its taste and 
looks.

14. Always use the same knife and 
plate together (or in pairs).

15. Always change all blades, and 
always usie the blades from the same 
package. Clean groove in the holder 
and see that the blades are level.

Kind of Rabbit Unfit to Eat 
When you go gunning for rabbits, be 

sure you bag only healthy specimens.
Avoid the animal that moves slowly 

—that seems stupid or dazed. That is 
the kind that is likely to be infected 
with tularemia. Use rubber gloves 
when skinning rabbits or when prepar­
ing the meat for the market or the 
table; then cook thoroughly.

Because of the danger of contracting 
tularemia — rabbit favor — from in­
fected rabbits, Dr. R. H. Riley, director 
of the Maryland Department of Health, 
advises hunters, market men, food han­
dlers, and housewives—all who have 
any occasion to handle wild rabbits or 
other animals in that class—to take 
the foregoing precautions.

“Tularemia,” he explains, “is the 
medical name for a fever that has been 
known to hunters and market people 
for a long time, but that was not defi­

nitely found to be due to handling dis­
eased game until recently. It is an 
infectious disease to which rabbits and 
other small animals are susceptible.

“It is spread from animal to animal 
through bite of infected ticks and also 
through bite of a certain kind of fly. 
The disease attacks the liver and other 
parts of the animal and its presence can 
be recognized by tiny white, or yellow­
ish, spots scattered through the organs.

“The disease is contracted by human 
beings in handling or skinning infected 
game; through the bite of infected 
ticks, or even through crushing in­
fected ticks. The infectious material 
may be absorbed through a scratch or 
a mere break in the skin, or in rubbing 
the face or hands while handling the 
animals.

“The disease usually starts with a 
severe cold or other symptoms that 
resemble la grippe or influenza. In 
most cases an ulcer develops at the 
site of the infection. It also has been 
mistaken for typhoid fever, and it is 
often characterizd by a typhoid-like 
fever of several weeks, duration. It is 
accompanied by great prostration and 
long, slow convalescence.

“The family physician should be 
sent for at once, for any who develop 
symptoms that suggest rabbit fever. 
The doctor’s diagnosis may be con­
firmed by blood tests which the State 
laboratories will make at the request 
of the attending physician or the coun­
ty health officer.

“Tularemia occurs principally in wild 
rabbits. It has not been found in do­
mestic rabbits raised in rabbitries. 
Thorough cooking destroys the germ. 
Thoroughly cooked rabbit meat is 
harmless.”

Bologna and Frankfurts
Here are some satisfactory formulas 

for bologna and frankfurters:
For bologna:

25 pounds beef trimmings.
50 pounds pork cheeks.
7 pound's corn flour.
1% pounds pepper.
4 ounces coriander.

70 pounds pork trimmings.
30 pounds beef cheeks.
5 pounds salt.
2 ounces allspice.
4 ounces saltpeter.

25 pounds water.
For frankfurters:

60 pounds bull meat.
40 pounds pork shoulder.
35 pounds ice.
10 pounds corn flour.
4 pounds salt.

12 ounces pepper.
3 ounces saltpeter.
3 ounces mace.
6 ounces sugar.

Lard as a Leader
If you are the type of manager or 

clerk who makes it a business to try 
and know the habitual customers of 
your neighborhood, talk to them about 
making a good pie crust. This is an 
ambition of most women and especi­
ally the young ones. Some of the 
young ones can make a good pie crust. 
Most of them can’t. Lard does it bet­
ter than anything else.

Make an island display of the bene­
ficent fats, and you may include also 
packages of fine flours, baking powder, 
frostings such as Canned chocolate, 
cocoanut, vacuum packed nuts, rai­
sins, confectioner’s and other sugars, 
and also a kettle, rack and thermome­
ter, equipment for the business and 
art of deep fat frying.

Quick Test for Lead Spray
Development of new methods of 

quickly detecting the presence of lead 
residue in apples which have been 
sprayed with arsenate of lead and other 
products which might contain lead, re­
cently announced by the Federal Food 
and Drug Administration, has resulted 
in many inquiries as to the way of 
using the new process.

Through the new technique of de­
termining the presence of lead for 
apple packers it is possible to make 
quick tests which will show if they 
have been successful in washing off 
lead residue.

Chemists for food and packing con­
cerns have revealed in correspondence 
with H. J. Wichman, of the Admin­
istration, the seriousness of the prob­
lem of lead eradication. Traces of lead 
appear even in products which have 
never been sprayed.

Iron, copper, and some other metals 
in certain combinations have establish­
ed merits as foods and drugs, when 
taken in proper amounts, but lead has 
never been found of value in food, ac­
cording to Mr. Wichman. He says 
that he has found an alert desire among 
food chemists and others to make ef­
fective use of methods of elimination 
of all trace of lead in food products.

Serving as cultivator, hoe, lawn 
edger, pulverizer, etc., a new multi-pur­
pose garden tool has a serrated pointed 
blade, ends of which are curved up­
ward. Fixed to a handle, the blade 
rests flat on the ground, is operated 
by pushing.

Oysters and Fish
Fresh Shipm ents D a ily .

Ask y o u r D ealer fo r  R ead e r F ish . 
T h ey  a re  b e tte r .

L ake a n d  O cean F ish . W holesale . 
G. B. READER, Grand Rapids.

K E E P  S U P P L IE D  W ITH  . .

LILI HITE Film
“The flour the best cooks use”

VALLEY CITY MILLING COMPANY
Portland — G rand Rapids — Kalam azoo — Tra v erse  C ity
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Friendliness a Town’s Greatest Asset
In this age when everybody seems to 

have an intense desire to fight, the 
gentle art of making friends, either 
between individuals or between na­
tions. seems to be in the discard. Nev­
ertheless, people of middle age, when 
thej' review their lives, will be impress­
ed with the great influence that the 
friendships they have made, or the en­
mities they have developed, have had 
upon their lives. Fortunate is the 
young man whose training in early life 
falls under the direction of an older 
man who values and inculcates the ad­
vantages to be derived from making 
the right kind of friends.

One wise merchant I knew when I 
was a young man was rather fond of 
using large words. One of the axioms 
he inculcated into all the young men 
around him was—“cultivate the ameni­
ties and not the asperities of life.” It 
has been many years since I have heard 
this merchant give this advice, but all 
th ese years when I have seen business 
men precipitating unnecessary conflicts 
I think of this axiom.

With some people there seems to be 
an uncontrollable, ingrained desire to 
say and do things to cause pain or 
trouble. You can even see this trait 
in very young children. The other day 
in driving to the train I had with me 
two of my grandchildren. One a boy of 
seven and the other a young lady of 
five. This young lady has a turned-up 
nose and she is always ready for a fight. 
Sitting on my right in the car she pull­
ed down the shade and called to her 
brother; “See what a nice shade I have. 
The shade on your side of the car is 
not nearly as nice as mine.” Then the 
argument started, and all the way down 
to the train I had my hands full keep­
ing those two children from clawing 
out each other’s eyes. Now the boy 
is of a very gentle temperament. He 
will only fight when he is stirred up, 
but as stated, the young lady is ready 
and spoiling for a fight any time and 
all the time.

According to my philosophy and ob­
servation, people’s natures never 
change, from the cradle to the grave. 
We may find it advisable to modify 
some of our propensities. We may 
decide that some of the things we 
would like to do are unwise and even 
dangerous. We may prefer to keep 
out of jail and away from the electric 
chair, but I maintain that, neverthe­
less, even if we control ourselves, our 
natural propensities never change.

Recently, a professor in California 
won the Nobel prize for his scientific 
work. He was a professor of genetics. 
Genetics is the science of heredity. The 
word genealogy comes from the same 
root. A question upon which this pro­
fessor has been working is whether 
hereditary instincts* can be changed by 
mechanical means. This is a difficult

science because the life of the average 
animal or individual is so long that 
the professor in genetics can only, in 
his own short lifetime, observe the de­
velopments of a few other lives. This 
professor having observed that flies 
propagate about every two weeks 
adopted them as the basis of his stud­
ies. You see in one year, for instance, 
lie can get the effects of experiments 
on about 26 generations of flies. What 
he has alreadj- learned and given out 
to science as a result of his studies 
with his flies has led to his receiving 
the Nobel prize of some $50,000. There­
fore, his investigations must have been 
of unusual value.

What I am trying to write about is 
the propagation and development of 
the germ of friendship. This means, 
of course, in saying and doing things 
that will lead to good will and friend­
ship. Some people, even intelligent; 
people, are exceedingly tactless in this 
respect. The other levelling I hap- 
pned to be going to a dinner in a car 
with two ladies and another man. One 
of these ladies, apropos of nothing in 
particular, proceeded to talk to this 
gentleman about his age. She was in 
perfect good humor. She had no de­
sire to hurt his feelings. The gentle­
man in question listened to her talk 
all the way to their friends1’ home. 
Then just before alighting from the car 
in a very gentle voice he inquired of 
the lady, “My dear Margaret, my mem­
ory is not as good as it was, probably it 
is my age, but I cannot remember 
whether on your last birthday you 
were 54 or 55.” Then the lady ex­
ploded. She couldn’t see anything out 
of line whatever in her discussing the 
gentleman’s age, but only being about 
45 she decidedly resented the sugges­
tion of being 10 years older. So the 
fight started. The gentleman in the 
case could not see where it made any 
difference whether they discussed his 
age. or her age, but she saw a very 
distinct diffrence. She declared it did 
not make any difference, whatever, 
how old he was, but it made a darn 
sight of difference how old she was. 
So a beautiful friendship ended right 
there!

One of the most interesting stories 
of friendship that I read recently in the 
papers was where a prominent and 
wealthy merchant in a Northwestern 
city on account of some difference with 
the government about the details of 
his income tax was not only fined but 
sent to a Federal penitentiary for a 
term of two years. He had as his cell 
mate a man from Texas who was also 
sent up on account of discrepancies in 
his income tax. These two men being 
together night and day became great 
friends. Finally, the rich merchant 
was released. He told this friend when 
his time was up. if he would apply to 
him, he would give him a job. A year 
later his friend was released, applied 
for the job and was put to work in the 
business. The president of this busi­
ness moved his friend around from de­
partment to department. The man 
from Texas developed unusual ability 
and energy. He became of great value 
to the business. Finally, just a few 
months ago the president of this busi­

ness died. He left his friend, his former 
cell mate, one million dollars. The 
board of directors of the business 
promptly met and elected the gentle­
man from Texas to the presidency of 
the company. All this actually hap­
pened within the past few months. 
Names and dates can be given. Still if 
this true story were thrown on the 
screen no one would believe such a 
thing could be possible. Truth again 
is stranger than fiction.

All of us accept the dictum that 
"birds of a feather flock together.” 
Nothing truer was ever said. Every 
man finds his level and you can tell 
his level by the character of his friends. 
Whenever the police are called in to 
solve some mysterious crime the first 
thing they investigate are the friends 
of the criminal. It is through these 
friends that mysterious crimes are al­
most invariably solved. The study of 
crimes and criminals is a most inter­
esting one. In a recent talk before a 
junior advertising club I referred to 
certain interesting criminal literature, 
certain characteristics of criminals. I 
made the statement that a study of 
this literature was not only interesting 
but of great value to business men. 
For instance, one of tlie most marked 
indications of the criminal is in the 
character of his ears. Another curious 
thing is that many criminals have thick 
hair on the tops of their heads, but 
very little hair on their faces. In this 
talk I referred to the great Italian 
writer, Lombroso, who wrote exten­
sively on this subject.

This talk must have created some 
impression, because last week a young 
man called to see me and wanted the 
name of that Italian who wrote about 
criminals. He said lie wished to read 
up on the subject. I inquired the 
cause of his interest and his answer 
was he had recently had three differ­
ent jobs, that when he was given the 
jobs he was promised a lot of things 
by his employers and that not one of 
these employers kept his promises. 
Therefore, he wishd to post himself on 
criminology and crooks so he would 
know how to judge his future employ­
ers. So I sent him to the Public Li­
brary with a list of books. However, 
an evening or two later I met the 
librarian and telling hm of this in­
stance be laughed and remarked: “The 
young man will be disappointed. On 
account of the prevalence of crime and 
the interest in crime we have discon­
tinued issuing all of these books on 
criminology. The only way he can get 
his Lombroso is to buy a copy for 
himself.”

This week a gentleman living in a 
suburban town near New York was 
asked to talk before the Rotary Club 
of his home town. The subject select­
ed was “The gentle art of making 
friends. ’ This gentleman not only dis­
cus-sen the pleasure to be derived from 
friendships but how profitable the right 
kind of friendships could be. He 
stated, for instance, that just by chance 
he happened to visit this small town 
near New York. Just by chance he met 
several persons living in this town. 
They were all very friendly. He was 
asked to join their country club. For

a year or two he only went to this 
town to play golf at this club. How­
ever, he met more people and they 
were so friendly that finally he de- 
cidd to buy a home in the place. This 
he did and then he became very much 
interested in the village. He became a 
supporter of one of the leading 
churches and many civic activities.

Now, he said in this address to the 
Rotary Club—“Time among you has 
passed pleasantly and swiftly. I am 
surprised to note that I have lived 18 
years in this community. I came here 
just because you were a friendly people.
I have been very happy among you, 
bue laying aside the matter of happi­
ness, friendship and good will let’s look 
at the financial side of the picture. I 
bought a place here for which I paid 
more than $75,000. I still own this 
place and I have kept it up all of these 
18 years. In estimating the money I 
have spent in this community I find 
that a very conservative amount would 
be an expenditure of $20,000 per an­
num. Therefore, on account of the 
friendliness of your people I have spent 
in your community in the last 18 years 
the neat sum of $360,000. Add the 
value of my house and other gifts and 
donations I have made in this period 
I note that I have spent in this little 
town not less than $500,000. There­
fore (he said with a smile), it would 
seem that being friendly has paid this 
town fairly well in miy case.

If you should happen to be friendly 
to 10 men just like myself that would 
mean the town would benefit in the 
course of 18 years something like five 
million dollars and if you happen to 
bring a hundred men like myself to 
your town the amount of money spent 
in the community in a comparatively 
short time as life goes would be the 
neat sum of fifty million dollars. There­
fore (concluded this speaker), as 
people usually select their homes in 
places that suit them best, and as 
friendships have most to do with the 
selection of homes, we must conclude 
that probably the most valuable asset 
to any town is the friendliness of its 
people.”—Saunders Norvell in Hard­
ware Age.

Hardware Sales Again Up 
Sales in the hardware market contin­

ued to mount last week as active con­
sumer purchasing of holiday goods got 
under way. Wholesalers reported nu­
merous reorders on Christmas items of 
every description. There was a fair 
demand also for staple hardware and 
for builders’ tools and supplies. Sets 
of Christmas tree lights and socket 
appliances, such as room heaters, irons 
and electric table grills, were outstand­
ing in the gift lines. There was only 
a limited call for sleds and wheel goods, 
but jobbers said the demand for such 
items would improve next week.

Saunders Broke Again 
Clarence Saunders, who twice dotted 

the country with chain grocery stores 
—then lost the millions they made him 

has come to the end of a third ven­
ture. Saunders announced at Mem­
phis, Tenn., that his store would not 
open again; that its stock and equip­
ment was for sale to pay creditors.
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Michigan Retail Dry Goods Associa­
tion

W e are always pleased to co-operate 
with the National Association in giv­
ing publicity to their National conven­
tions and district conferences. With 
this bulletin we are including an an­
nouncement of the convention which 
will be held at the Hotel Pennsylvania 
in New York from Jan. 13 to 19, 1934. 
■The enclosed statement of the con­
vention gives sufficient information 
without further comment here.

On June 30 of this year the State 
Tax Board issued their preliminary 
regulations and decisions pertaining to 
the enforcement of the sales tax. This 
was followed on July 20 by supple­
mentary regulations and decisions. 
Since that time conferences have been 
held with individuals and different 
trade organizations and some of the 
original rules and regulations have been 
changed. A new set of regulations is 
being prepared.

The Michigan Legislature is now in 
session and no doubt you have been 
following it to a certain extent. Gov. 
Comstock has submitted a proposition 
for the purpose of enacting an income 
tax law. He has announced that he 
will make no recommendations favor­
ing a change in the sales tax. What­
ever is done by the present legislature 
will be reported to our members in 
our next News Letter.

The dry goods and department stores 
within a radius of forty or fifty miles 
from Eaton Rapids believe thev have 
just cause for complaint that the Hor­
ner Brothers Woolen Mills are trans­
acting business at retail and are under­
selling their own retailer customers.

We have taken this matter up with 
this company in previous years, but it 
is the opinion of the merchants of Lan­
sing that little attention is paid to pre­
vious agreements.

Would it not be a good plan for the 
members of our Association who are 
patrons of the above company to make 
an effort to persuade them that the 
retailing business conducted by them 
is unfair and unethical? We would be 
pleased to have reports on this propo­
sition from other members, especially 
those doing business within this trad­
ing area.

There are a great many counterfeit 
$5 U. S. notes being passed in Detroit 
and vicinity. Please keep on the alert.

$5 United States Note. Series 1928, 
Check letter “K,” Face Plate No. 217, 
Back Plate No. 247, Portrait of Lin­
coln. Serial Numbers vary. Printed 
from photo-mechanical plates on one 
sheet of paper showing red and blue 
ink lines intended to simulate the silk 
fibre in the genuine. This note has a 
light and faded appearance; portrait is 
dull and indistinct. The fine lines in 
border, face and back of note are 
broken and indistinct. Back of note 
is printed in an off-color green.

$5 United States Note. Series 1928. 
Check letter “H,” Face plate No. 316, 
Back plate No. 140, Portrait of Lin­
coln. Serial numbers vary. This is a 
fairly deceptive counterfeit printed on 
one sheet of bond paper from photo­
mechanical plates of good workman­
ship. The Lincoln portrait, however, 
is etched too heavily and in the print­
ing process it is produced in a darker 
shade than any other part of the face 
of the note, and is generally smudgy. 
Seal and numbering are expertly 
printed.

The latter mentioned note has been 
circulated very sparingly during the 
past few months, but it has been 
learned that it is to be distributed 
quite actively in this vicinity during 
December, prior to the holidays, it 
being the intention of these passers to 
get rid of these notes during this rush 
to “flood” this district with them.

Jason E. Hammond,
Mgr. Mich. Retail Dry Goods Ass’n.

Formal Dresses Continue Active
The call for formal dresses and the 

mew black and white frocks is a bright 
spot in the current dress demand. 
These garments are being bought for 
immediate shipment, with the business 
in formal wear having been given 
added impetus during the week by pro­
hibition repeal. Some orders are also 
being placed for print combination and 
all-print dresses and the expectation 
in the trade is that this merchandise 
will move in volume quantities in the 
near fuutre. So far, the tendency of 
manufacturers has been to maintain 
hall price lines, owing to the increased 
labor costs under the code.

Find Dry Goods Prices Weak 
Finding that many cotton goods lines 

were weak in price because of mills’ 
efforts to clear them out before inven­
tory-taking, dry goods wholesalers did 
very little purchasing during the past 
week. They predicted that no good- 
sized buying movement would appear 
until the surplus was disposed of, but 
they looked for considerable activity 
after the first of the year. The few 
orders that they placed were merely for 
fill-in purposes. Sales to retailers in 
most sections of the country are hold­
ing up very well, jobbers reported.

May Delay Spring Sweaters 
Labor troubles in Cleveland knitted 

outerwear mills may delay the opening 
of Spring lines of women’s sweaters, 
one-piece knitted dresses and other 
types of knitted sportswear, of which 
that district is a volume producer in 
the popular-price ranges. The original 
intention was to bring out the new 
ranges around Dec. 15, but the curb on 
production may force mills to set a 
later date. Prices are expected to be 
about 25 to 35 per cent, higher than 
the opening levels last year. No par­
ticular style changes are anticipated.

Measure Will Put Them Out of 
Business

Detroit, Dec. 1—Arguments on the 
legality of the Michigan chain store 
tax bill passed by the last Legislature 
over Governor Comstock’s veto were 
heard before Circuit Judge Robert M. 
Toms to-day. The state has been tem­
porarily^ enjoined from enforcing the 
tax, which would range from $10 to 
$250 a year per store, depending upon 
the size of the chain. It is expected

that, regardless of how Judge Toms 
rules, his decision will be appealed to 
the Michigan Supreme Court. In any 
event, this tax will probably not go 
into effect for another year and a half, 
at least.

I he law, whose constitutionality the 
chain stores are attacking, provides for 
an annual tax on any group of two or 
more stores under one ownership, as 
follows: $10 each on the second and 
third stores: for chains of four or five 
stores, $25 each for the fourth and 
fifth stores: for 6 to 10 stores, $50 for 
each store in excess of five: for 11 to 
15 stores, $100 for each store in excess 
of 10: for 16 to 20 stores, $150 for each 
above 15: for 21 to 25 stores, $200 for 
each above 20: and $250 for each store 
in excess of 25.

The tax is comparatively light on 
small chains, but in the cases of some 
of the larger grocery chains would 
amount to hundreds of thousands of 
dollars annually. Gasoline stations are 
expressly exempted from the tax, and 
this is one of the points upon which 
the plaintiffs are basing their conten­
tions of unconstitutionality and dis­
crimination.

The chains also claim unconstitu­
tionality on the grounds that the law 
discriminates against them in favor of 
independent store owners and denies 
them their right of equal protection. 
They' claim the tax is an arbitrary one 
designed merely to embarrass them. 
Their bill of complaint points out that, 
if the tax is enforced, they will have 
to pass on the tax to their customers 
and probably close many of their units.

Last Summer C. F. Smith Co., a large 
chain grocery, with headquarters in 
Detroit, brought suit to enjoin the 
State from enforcing the tax. The in­
junction was granted and this action 
is the hearing of a motion by the State 
for a dismissal of the chain store’s suit. 
A number of other chain stores have 
entered the suit as intervening plain­
tiffs, among them Kroger Grocery & 
Baking Co., J. C. Penney, S. S. Kresge 
Co., Great Atlantic & Pacific Tea Co., 
F. W. YVoolworth & Co., Sears Roe­
buck & Co., and Cunningham-Econom­
ical Drug Co.

Fhe J. A. Byerley Co. of Owosso, 
Mich., has a separate suit pending 
against the enforcement of this law, 
but it is understood that, due to the 
fact that all of their stores are in 
Shiawassee and Lapeer counties, they 
could not become interveners in this 
action. Their attorneys are in Detroit 
watching the progress of this case, 
which so far has been nothing but le­
gal argument, the facts as set forth in 
the bill having been accepted by the 
State as presented. The Court, how­
ever, may decide later on to hear the 
facts.

Attorney-General Patrick H. O’Brien 
and one of his assistants, M. Thomas 
Ward, are representing the State. The 
plaintiffs are represented by Aaron 
bellman, Robert S. Marx and Butzel, 
Levin & Winston.

The Hustler
A census enumerator, in Washing­

ton, approached a lounging Negro 
dandy. He asked and learned the man’s 
name, age, place of residence; then in­
quired, “What’s your business?”

The answer came superciliously. “I 
owns a hand laundry, I does.”

“Where is it located?”
“Dar she comes now!”

Stock market collapse has not stop­
ped business recovery.

We Dropped In and Dropped Out 
Last night we dropped in on Henry 

and his wife just for a little friendly 
call, but we certainly got an ear full. 
Having known them for years, they 
always speak their minds as freely 
when we are present as they would if 
there was nobody around but the fam­
ily cat. Henry offered us a cigar but 
we have learned from experience to 
carry our own. We could see as soon 
as we slipped on the rug, that they 
had been having a serious discussion 
and so, hoping to spill a little oil on 
the troubled waters we tried to be 
original by saying, “Well, what’s 
new?” Henry chewed savagely on his 
cigar and said, Everything’s new and 
that’s what is the trouble with this 
blamed country right now.” “O don’t 
let’s go into that any further,” said his 
wife. “We don’t agree on the subject 
and we never will, so let’s drop it.” “I 
won’t drop it,” said Henry, “until I’ve 
finished what I started to say,” and 
then turning to us he continued, “My 
wife started this thing by criticizing 
me because I refuse to buy a new car. 
She said the Smiths have one and she 
didn't see any reason why she wasn’t 
just as good as Mrs. Smith and just as 
much entitled to live in every way as 
well as her neighbors. When you came 
in I had just started to refresh her 
memory with the fact that when we 
were first married my salary was ten 
dollars a week. We had a small house 
which I had partly paid for on money 
I had saved before we hooked up and 
we didn’t have very much by way of 
furniture if anybody should ask you. 
We heated the house with a eoal stove, 
our dining room was our kitchen and 
our bathroom was a tub brought in 
from the shed, with water heated in a 
boiler on the cook stove.” When Henry 
got this far we could see that his wife 
was so mad she was swallowing her 
tonsils and Henry knew it too, but kept 
right on. “Electric lights? Well I 
should say not. We had kerosene 
lamps, we paid as we went, we didn’t 
run in debt, we had plenty to eat and 
we never suffered with the cold. We 
were happy in those days, May, and 
you know it. Look at us to-day. Oil 
burner for heat, electric refrigerator, 
two bathrooms, the water is softened 
and automatically heated and you can 
sit anywhere in the house, reach out, 
turn on a light, and you can’t walk 
across the room without slipping on 
an oriental rug and by gum we’re not 
happy, Mary, and you know it.”

Well, as well acquainted as we were 
with them this was rather embarras­
sing for us and so we said we guessed 
we would have to be going. We are 
not very good at guessing, but we will 
wager one at random that after we 
left what Mary said to Henry caused 
the God Bless Our Home motto to fall 
to the floor with a sickening thud.

Humanity being as infirm as it is, 
there will always be automobile acci­
dents.

Grand Rapids Paper Box Co.
M anufacturers of SE T  UP and FOLDING PAPER BO XES  

SPECIAL DIE CUTTING AND MOUNTING  
G R A N D  R A  P I D S ,  M I C H I G  A N
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H O T E L
D E P A R T M E N T
Repeal Presents Many Problems For 

Hotel Operators
Los Angeles, Dec. 9—W. F. Jenkins 

—“Our Own Bill”—has been heard 
from once more. He is hovering about 
Fremont at the present time. Not in 
the hotel business just yet, and is not 
expressing any regrets over that fact, 
because of the uncertain conditions, but 
just in a position where he will be 
ready to again don the harness. His 
friends will all be glad to know that 
he is still among them.

Guy W. Walter, who has been man­
ager of Mononaqua Beach Inn, at Har­
bor Springs, for the past sixteen years, 
has purchased the Windermere hotel, 
at St. Petersburg, Florida, and will 
conduct same during the coming win­
ter.

The United Hotels Co., of America, 
which for several years has conducted 
a chain of hotels, among them several 
in Michigan, has finally passed into 
the receiver's hands. Frank A. Dud­
ley, president of the organization, is the 
receiver. He states that earnings of 
the individual hotels have shrunk to 
such an extent in the past four years 
that 80 per cent, of its mortgages are 
in default and in some cases taxes and 
interest on first mortgages are unpaid. 
The receiver will carry on the functions 
of the company and it is hoped the re­
peal of the eighteenth amendment will 
be of material assistance in building up 
earnings.

L. G. Davis, for many years manager 
of Hotel Wequetonsing, Harbor 
Springs, and always an active member 
of the Michigan Hotel Association, 
will henceforth manage the Phiel Hotel, 
at St. Petersburg, Florida. The Phiel 
is an establishment of 130 rooms and is 
located in the heart of the Florida re­
sort city.

The American Hotel Association is 
seeking to lift the ban of prohibition 
on liquor sales in incorporated cities 
located in Indian reservations. The 
importance of this may be realized 
when it is pointed out that Indian res­
ervations may be found in twenty-one 
states, and include a large number of 
such incorporated cities and towns, 
whose population is composed almost 
entirely of whites.

Los Angeles did not go wild over the 
repeal of prohibition. There were no 
festivities except in some private homes 
and clubs. A few misguided individu­
als opened bar-rooms, under uncertain 
licenses, but were ready to quit the 
business the morning after. Outlawing 
the selling of hard liquors over the 
bars, and practically limiting the sales 
to unbroken packages, which may only 
be utilized in one’s own home, the pres­
ent status of California’s regulations on 
the subject, will be hard to overcome. 
Perhaps, however, an increased de­
mand for local wine, and beer of an in­
creased alcoholic content, may assuage 
the sorrows of the liquor venders.

Kducational meetings of hotel and 
restaurant groups, having for their ob­
jective the instruction of workers in 
matters relating to the handling of 
liquors, are quite in evidence just now.
I notice Michigan is not behind with 
the idea. Much can be learned by ex­
perience, but a sound basis may be ob­
tained by listening in on those who 
“know the ropes.” Some of the young­
er hotel operators will find repeal pre­
senting many problems which they will 
be compelled to master.

Just now the Filipinos, in their sim­
ple way. are contemplating a military 
move of some sort or other. A bill 
has been introduced in their legisla­
ture providing for the sending of rep­
resentatives to Europe to study the 
manufacture of modern weapons of 
warfare. The proponents of the meas­
ure say: “We need trained men in the 
manufacture of modern implements of

warfare if we mean ever to be an inde­
pendent people.” I do not know that 
I can blame these simple people for 
wanting to be in position, when the 
United States turns them loose, a few 
years hence, in the lions’ den, where 
they will be puppets for the Japanese 
nation, but their feeble efforts in the 
meantime, without large financial back­
ing, will scarcely alter the trend of the 
tide. What the Filipinos really should 
do is to cuddle up at the feet of Uncle 
Sam, the same as the Hawaiians, and 
continue their career with the comfort­
ing thought that they are better off 
than almost any other nation on the 
face of the earth. Independence will 
bring them nothing but trouble.

One of the reasons why so-called 
“lawlessness” is so prevalent in this 
country is because misguided “law 
abiders” are egged by a few so-called 
reformers, who create such a barrage 
as to give out the impression that they 
are really the “accepted few.” They 
are to be found most everywhere. In 
Michigan I personally know several 

• society “buds” who are among the 
“chosen.” They are all happy in the 
thought they are doing their part to 
help reform the sin-ridden world. They 
are members of the anti-saloon league, 
the anti-light wines and beer league, 
anti-cigarettes, anti-tobacco, anti-pool 
room and the anti-Sunday amusement 
organization. The basic mistake of all 
these folks is that they think this is a 
sin-ridden world when it is only an 
“ism” world. From this basis they in­
vent the idea that it is their mission to 
reform it. But, in the first place, the 
wrorld isn’t sin-ridden. It is still owned 
and operated by millions of very de­
cent people. In the second place, the 
way to get evil out of the world is to 
encourage good things. This would be 
less exciting to the alleged reformers 
than the exhilarating pursuit of imag- 
niarv demons and the thrilling snoop­
ing their neighbors’ business—but it 
might work out. The trouble with these 
“antis” is that they never seem able to 
suggest a substitute to keep the dear 
public out of mischief. What do you 
suppose they could suggest instead? 
They are just merely against something 
or everything that a lot of seemingly 
decent people consider harmless. Sug­
gestive criticism is probably all right, 
and the most of us are anxious to give 
the good old world a boost in the 
proper direction, but I could wish that 
some of these good, but seemingly mis­
taken people, ought to salvage some of 
the good things of the world and let 
us know about them. Being anti-every- 
thing never got anyone anywhere. It 
never will.

I have never been particularly enam­
ored over Governor Rolph, of Califor­
nia, as an ideal executive, but I can say 
for the benefit of a lot of people'back 
East, that his attitude on the subject 
of lynching will be responsible for his 
re-election if he decides to make an­
other run for the office. The punish­
ment of criminals in California is con­
sidered a joke, and has been for a long 
time. Last year there were 606 mur­
ders recorded and less than half-a- 
dozen hangings. A very lax parole and 
probation system is responsible for 
most of the culprits going free or re­
ceiving a light sentence. The gover­
nor knew this, and while an innocent 
and worth-while young man was tor­
tured and finally murdered in cold 
blood, the chief executive undoubtedly 
felt that the guilty ones would at­
tempt to hide behind the barrage of 
insanity, and wind up in an asylum, 
only to be returned to intercourse with 
the world, after a brief period. He 
also knew that if he called out the 
state troops to quell the riot, innocent 
parties would be maimed or extermin­
ated. If the people of Minnesota could 
have engendered the same amount of 
enthusiasm and annihilited the gang 
of kidnapers who committed the Hamm 
monstrosity, the world would be bet­
ter for it. The vigilantes of the old

mining days usually “got their man” 
and the communities were better for 
the innovation.

Within a short time the officers of 
the Michigan Hotel Association will 
supply its members with a bulletin ex­
plaining the provisions of the hotel 
code as to wages, hours of labor, and 
much other information pertaining to 
NRA regulations. I had thought of 
supplying my friends with such news 
through these columns, but the pro­
posed bulletin will no doubt cover all 
required information in detail, and in 
more compact form. John A. Ander­
son, manager of Hotel Harrington, 
Port Fluron, will have this matter un­
der his direct charge, and we all know 
John is a stickler for service.

Our old friend Ward B. James, who 
has been general manager of Hotels 
\ \  indermere, Chicago, for several years 
past, was elected president of the 
Greater South Shore Hotel Associa­
tion in that city last week. Mr. James, 
it will be remembered, was manager of 
Hotel Tuller, Detroit, for several years, 
and an active member of the Detroit 
and Michigan Hotel Association.

Following a meeting of the liquor 
control committee of the Michigan Ho­
tel Association at Detroit last week, 
President of the Association, Preston 
D. Norton, general manager of Hotel 
Norton, Detroit, and Norton-Palmer, 
Windsor, had in part this to say con­
cerning proposed legislation on the 
subject: “We are opposed to any pro­
vision of any legislation which tends 
to make a political foot-ball of the 
liquor business. The state should have 
complete control of liquor traffic by 
strict supervision of private dispensing 
agencies. That is as far as the state 
should go. Another objectionable fea­
ture is permitting the local legislative 
bodies to decide whether or not a com­
munity shall have liquor by the glass. 
Every county in the state except one 
voted against the eighteenth amend­
a n t  f  h*s was largely a vote against 
the blmd-pig and bootlegger. Without 
liquor by the glass, sold by licensed 
dealers, the blind pig will continue to 
flourish. If the people of a community 
want to vote against sale of liquor by 
the glass, or in any quantities, they 
have the right to do so under the state 
constitution. Why leave this impor­
tant question up to a common council 
or city commission?”

One of the big insurance companies 
reports that the men and women of 
America own diamonds to the value of 
four billion dollars, and that among 
them are very few of the really large 
diamonds of the world. From this it 
may be assumed that there is much 
for the willing hands of the burglar 
element to do. When they have round­
ed up the visible supply they can take 
to plundering each other.

Warm Friend Tavern
Holland, Midi.

Is truly a friend to all travelers. A ll 
room and meal rates very reasonable. 
Free private parking space.

JAMES HOEKSEMA, Manager

“A MAN IS KNOWN KY THE 
COMPANY HE KEEPS"

That la why U&ADBRS of Buaineaa 
and Society make their head­

quarters at the

PA N TLIN D
HOTEL

"An entire eity block of Hospitality'
GRAND RAPIDS, MICH.

Rooms ta.16 and up. 
Cafeteria Sandwich Shop

........................ ..

CODY HOTEL
GRAND RAPIDS 

RATES—$1 up without bath. 
$2.00 up w ith  bath. 

CAFETERIA IN CONNECTION

ALL GOOD ROADS LEAD TO 
IONIA AND

THE REED INN
Excellent Dining Room 

Rooms $1.60 and up 
MRS. GEO. SNOW, Mgr.

Park Place Hotel
Traverse City

Rates Reasonable—Service Superb 
—Looation Admirable.

GEO. ANDERSON. Mgr. 
ALBERT J. ROKOS. Aee*t Mgr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water 
Enropean

D. J. GEROW , Prop.

Occidental Hotel
FIRE PROOF 

CENTRALLY LOCATED 
Rates $2.00 and up 

EDWARD R. 8W ETT. Mgr. 
Muskegon Michigan

Columbia Hotel 
KALAMAZOO 

Good Place To Tie To
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Word has been transmitted from San 

I'rancisco that a woman on a rail ferry­
boat fell and received injuries affecting 
her thyroid glands and that as a result 
her weight increased 50 per cent., and 
for which she was awarded a small for­
tune by a jury in an action against the 
railroad company. About everything 
from patriotism to fat is assigned to 
glands these days. Once the appendix 
was the extracting power of our bodies 
and directed everything from diet to 
bunions. Then the tonsils became the 
center of attraction, and a person with 
a pair of these organs in his possession 
became the object of medical suspicion. 
Then the teeth were discovered guilty 
of most of the rebellion of the body. 
Just now the glands seem to be the 
self-starters of trouble. If you are too 
skinny, it is your glands. The same 
gland seems to function both ways. 
If you are too tall to enter the door, 
it is your glands or if you get lost in 
the crowd, it is just the same. The thy­
roid located somewhere in the neck is 
supposed to control size. That is, an 
active one will make an elephant out 
of you, or a lazy bones will place you 
in the pigmy class. Either way you 
lose. Glands will naturally be placed 
on the market—possibly in liquid form 
—and then there will be another type 
of bootlegger. However, there will be 
the same old-fashioned people who do 
not believe in scientific attainments and 
wdl continue to recommend the same 
old remedies, with molasses added, and 
a sprig of mint, if obtainable.

Frank S. Verbeck.

Bar Glassware Continues Active
Blown and pressed glass factories 

engaged in the production of bar 
wares have not seen any let-up in the 
unusually heavy demand for their 
products. The bulk of the call is for 
cut and etched wares and factories are 
finding it a difficult task to keep up 
with requirements. Buyers are pur­
chasing blanks from factories in some 
cases and are taking them to other 
establishments to have them finished. 
Commitments on flat glass for the re­
mainder of the month are expected to 
continue on a low scale while jobbers 
take inventory.

Tinware Prices to Rise Jan. 1 
Purchases of tinware for post-boli. 

day delivery have been stimulated in 
the housewares market by word that 
manufacturers of kitchen utensils will 
advance prices 10 to 15 per cent, after 
the first of the year. The announce­
ment is based upon the announcement 
last week by pig-tin producers that 
their prices would rise Jan. 1. The 
buying now being done by department 
and chain stores covers goods which 
will be used in January and February 
sales. Tinware factories are anxious 
to book advance business at current 
prices to carry them over the normally 
slow weeks of December.

Stores Buy More Wool Goods 
Woolen mills increased their piece 

goods sales to stores this Fall any­
where from two to five times over last 
year’s figures. Women’s coatings are 
in particularly good demand, while 
dress goods are also very popular. The 
trend indicates not only a great deal 
of home sewing, mill executives say, 
but also the return of the individual 
dressmaker. The increase is substan­
tial in the large cities as well as small 
towns. Pattern houses have also shown 
sharply increased sales this Fall.

GOOD WORDS UNSOLICITED

Voluntary Testimonials From Many 
Good Friends

Grand Rapids, Dec. 8—The fiftieth 
anniversary of the Tradesman has been 
partially digested.

Not only do I want to congratulate 
you upon it, but upon the fifty years of 
your fruitful life in this enterprise.

You have rendered immeasurable 
services and exerted incalculable influ­
ence. At a lunch table this noon I 
noted the reaction of people to your 
name. Yours is an honored name.

So good wishes and good luck for 
the yet unfinished sector of your life. 
May your years be full of happiness 
and service and health. Also all good 
wishes to your good wife, in which 
Mrs. tifield would want to join.

Rev. James W. Fifield, Jr.

Grand Rapids, Dec. 7—Let me add 
to the many congratulations and com­
ments you will inevitably receive this 
brief one.

The fiftieth anniversary edition was 
and is a wonderful one in every way.

Like every copy of the Tradesman 
it is the quartz from which each bearer 
can extract the golden profit which 
awaits him in the degree that he can 
assay and use the wealth offered.

Although I have long since been out 
of the food manufacturing business I 
find in each issue much that is valu­
able to me and the thousands I serve 
each year.

I'rom the fiftieth anniversary edi­
tion I have clipped eight pages of mat­
ter for inclusion in my diverse indus­
trial files.

I cannot conceive of folks in food 
distribution passing by such values as 
you offer to the efficient merchants 
and others each week.

J. R. Casselman.

Lowell, Dec. 8—Congratulations on 
the fiftieth anniversary of the Trades­
man. This is surely some achievement. 
As one of your thousands of friends I 
rejoice with you and extend to you my 
best wishes for success, health and 
happiness. I particularly enjoyed 
Manley Jones article about Lowell in 
the days gone by. Manley worked 
when a young man for my father-in- 
law, Charles McCarty, in his grocery 
store. Father McCarty used to relate 
about Manley being a bear cat for 
work. No day was ever too long or 
any order too large for Manley to han­
dle. He was always good natured and 
well liked. Father McCarty always re­
ferred to Manley as one of his boys 
that made good.

I hope that you will be able to keep 
up the good work for many years to 
come. M. N. Henry.

Laingsburg, Dec. 8—Enclosed find 
our little check. How gladly we send 
it and hope for many more years for 
you. Hosberger Brothers.

Grand Rapids, Dec. 8—We wish to 
congratulate you upon the wonderful 
anniversary number.

Voigt Milling Co.

Grand Rapids, Dec. 8—Your fiftieth 
anniversary edition of the Michigan 
Tradesman proves it to be a bigger and 
better publication as the years roll by. 
Congratulations to the Michigan 
I radesman on its fiftieth anniversary 
and best wishes for your continued 
success. E. H. (Ted) Beecher.

Fennville, Dec. 8—1 want to con­
gratulate you upon the splendid edi­
tion which came to me to-day. It is 
such work as yours that has made 
America great. May your years and 
endeavors be many in the future as in 
the past. I know of no pen that has 
made more friends than yours in this 
section of our country.

Duncan Weaver.

Rockford, Dec. 6—A few days ago 1 
met Rev. DeVinney, the resident Meth­
odist minister, and again thanked him 
for the beautiful poem he mailed me 
(Markham’s Reflections at Eighty), 
copy of which I enclose. I asked him 
whether he ever ran across the Trades­
man, as it published high grade poems. 
He said that he had read a number of 
them and had cut them out and saved 
them.

It is some years since you dedicated 
the front cover of the Tradesman to 
poetry, contributing to the spiritual 
side of your subscribers, and you have 
been faithful to your self-imposed 
trust. The poems were all of an up­
lifting nature, though some of the 
poems were tinged with the sorrow 
which comes to all men sometimes be­
tween the cradle and the grave, intend­
ed, no doubt, to purify the soul.

Your Nov. 29 issue, however, con­
tains a poem which must have slipped 
by the censor, otherwise I feel sure it 
would not have appeared on the cover 
page. Hood describes a lost soul, one 
who has neither home nor friend, one 
who has exalted his physical life and 
neglected his spiritual nature, hence 
his hopeless condition in his old age 
—what a tragedy!

Hood says, “Maids will not lip him.”
Several weeks ago I called on a fam- 

liy composed of father and mother and 
eleven children; the oldest fifteen, the 
youngest one year. As I sat there a 
little miss of three came up to me say­
ing “up, up,” meaning she wanted to 
sit on my lap. While sitting there she 
was very entertaining, as only a miss 
can do who is to the manner born.

When I was at the door bidding 
adieu, the little miss came close to me, 
perked her head to one side and said, 
"Kiss me.” I did. How does that co­
incide with the line of the poem above 
indicated? G. A. Krause.

Grand Rapids, Dec. 8—The fiftieth 
anniversary edition of the Tradesman 
shows that an old man can do some­
thing else than die.

Congratulations and best wishes for 
your ability to continue the good work.

George M. and Mrs. Ames.

Chicago, Dec. 9—Anniversary num­
ber received. It is a splendid edition. 
I don’t care if I do say it as shouldn’t. 
And I most sincerely congratulate you 
on a life achievement which should give 
you great satisfaction. I do not believe 
it is paralleled but few times since 
Benjamin Franklin’s day, and I do not 
definitely recall his history at this time.

Frank Welton.

Grand Rapids, Dec. 11—Fifty years 
is a long time. Since the first issue of 
the Michigan Tradesman more than 
the present population of the world 
have been taken away by that which 
we call death, and have passed into the 
great beyond. Compared with fifty 
years ago we are living in a new world. 
To read an issue like the Tradesman 
for fifty years continually, with its 
good advice in mercantile and moral 
affairs, one ought to be a wiser and a 
better man. There are but few of us 
left who can speak for themselves, but 
for myself I am assured the Trades­
man has been of great benefit to me in 
various ways. If we have not heeded 
its advice and profited thereby it is our 
own fault. The good work has been 
going on for fifty years and I am sure 
from its beginning it has radiated a 
spirit of helpfulness. As one who has 
been a constant reader I cannot help 
being glad that I have been a partici­
pant in the result of its benign influ­
ences. I know that to many who have 
become weary with care, from whose 
life all worth living for seems to have 
gone out, it has been a helping hand 
or a little  ̂ lift. The good advice and 
tangible aid has been a turning point 
in the lives of many whom I know the 
Tradesman has touched. It is very 
praiseworthy in life to show yourself

a friend to one who thinks he or she 
is friendless. To be handicapped by 
poverty and lack of opportunities and 
to think no one cares for them, then 
to meet a friend who with kindly ad­
vice and cheer encourages them to fur­
ther effort. By the effort they have 
achieved success and become promi­
nent citizens. Surely one who has 
helped another to that end has not lived 
in vain. As I know my friend Stowe 
I think he will continue thus to the 
end. If I have said anything worth 
while I also want Mrs. Stowe to be an 
equal partner in the effort. Let us do 
all the good we can on the earth. Our 
stay is short. It will not be long be­
fore death, the kind old nurse, will 
rock us to sleep. F. C. Beard.

Grand Rapids, Dec. 11—My hearty 
congratulations and best wishes on the 
golden anniversary of the founding of 
your indispensible paper.

Fifty years—a glorious achievement 
—a fine record of service in clean jour­
nalism. The business men of this parr 
of the country owe you a debt winch 
they can never repay.

May your splendid work continue for 
a long time to come.

Henry D. Wilson.

Allegan, Dec. 10—The Michigan 
I radesman’s annual was one of the 
best and most inspiring of any you 
have yet produced. Your Out Around 
was filled with excellent thoughts, 
deeds of accomplishment and hope for 
the future. And what a host of con­
tributors and friends you have. We 
didn’t get the Tradesman this week 
until briday evening, but we remained 
up until after 11 p.m., enjoying reading 
at least a great part of its contents. I 
don’t know of a man in Michigan who 
has done more for his readers or is so 
greatly appreciated as you are. The 
letters of your friends and patrons 
show this in almost every page. Con­
gratulations. John J. Firestone.

Sole Exclusive Distributor for Holland 
Mushroom Farms

The mushroom industry is quite new 
in this part of Michigan, but cultivated 
mushrooms have been grown in South­
eastern Pennsylvania for the last 
twenty-five years.

As we all know that the other fel­
low’s business looks better, so a Dutch­
man in Hollands started in the mush­
room business and after a few years of 
struggling has succeeded in almost 
making a living.

The Holland Mushroom Farms 
started three years ago with only a 
few hundred square feet of beds and 
have added until they now have 20,000 
square feet of beds and have an out­
put of 40,000 lbs., of which the Van 
Eerden Co. is the sole distributor.

A few years ago the Van Eerden 
Co. handled a few hundred pounds of 
mushrooms a year only for the reason 
that the mushrooms were shipped in 
from other states and were a few days 
old and mushrooms being very perish­
able had' lost their beauty and a big 
percentage of the flavir; but since the 
Van Eerden Co. can secure mushrooms 
picked only a few hours before deliv­
ery, they have increased their mush­
room business from a few hundred 
pound's to 30,000 pounds, which they 
handled last season.

Warp yarns in a new fabric are made 
from a treated, folded cellulose film; 
filling yarns from the same film, or 
rayon or cotton. It can be dry cleaned 
or laundered, it’s said, can be used for 
draperies, upholstery, spreads, etc.
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D R U G S
M ichigan Board of P h arm acy  

P re s id e n t—B ari D urham , C orunna . 
V ic e -P re s id en t—M. N. H en ry . Low ell 
O th e r m em b ers  of th e  B o ard —N orm an  

W eess, E v a r t ;  F ra n k  T. G illespie, S t. 
Jo se p h ; V ic to r C. P iask o w sk i, D e tro it. 

D irec to r—E. J . P a r r ,  L ansing .
E x a m in a tio n  Sessions — T h ree  sessions  

a re  held each  y ear, one in  D e tro it, one in 
th e  U pper P e n in su la  a n d  one a t  F e rr is  
In s ti tu te .  B ig  R ap ids.

M ichigan State Ph arm aceutical 
Association.

O fficers e lected  a t  th e  Jac k so n  C onven ­
tion  of th e  M. S. P . A.

P re s id e n t—D uncan  W eaver, Fennville . 
F ir s t  V ic e -P re s id en t — P a u l G ibson, 

A nn A rbor.
Second V ic e -P re s id en t — J . E . M ahar, 

P o n tiac .
T re a s u re r  — W m . H . Joh n so n , K a la m a ­

zoo.
S e c re ta ry —R. A. T u rre l, C rosw ell. 
E x ecu tiv e  C om m ittee—A. A. S p rague , 

I th a c a ; Leo J . L aC roix , D e tro it;  J .  M. 
C iechanow sky . D e tro it; M. N. H en ry . 
Low ell; B enj. Peck . K a lam azoo ; J . Ê. 
M ahar, P o n tiac .

Toilet Requisites as Christmas Pres­
ents

With the passing of summer, 
thoughts turn to Christmas. It is a 
time of good will and increased spend­
ing. At least the chemist hopes that it 
will be, though his hopes are not un- 
mixed with fears. 1-or the Christmas 
trade he must lay in a good stock of 
acceptable gifts — pleasant bottles of 
perfume, boxes of scented soaps, gay- 
colored hath salts, and the hundred- 
and-one other toilet requisites which it 
is now possible to offer as Christmas 
gifts. He must stock, but will he-sell? 
After Christmas has come and gone, 
will he, perhaps, find his shop over­
laden with articles no longer saleable? 
A certain amount of discretion is called 
for. Articles which have “gift” written 
all over them, as, for example, a pack­
ing embellished with a holly and mis­
tletoe design, must be viewed with sus­
picion. To refuse to stock them might 
be folly, for they have their appeal; but 
it is wise to order warily, estimating 
cautiously on the experience of past 
years.

Some gift lines, it must be confessed, 
are decidedly meretricious. They wear 
everything on their backs; in other 
words, while the packing is very at­
tractive, the contents are worthless. It 
is not only good Christmas sales in 
1933 that the chemist desires. He wants 
also good Christmas sales in the years 
to come. It is true that recipients of 
gifts are usually very polite. It is on this 
fact that makers of meretricious gift 
articles rely). But the horrid truth is 
always likely to leak out, with loss of 
reputation to retailer, as well as to 
manufacturer, and consequent loss of 
trade.

On the other hand, many manufac­
turers of good standard lines offer them 
in a new presentation for the Christ­
mas trade. The coffret containing two, 
three or more different toilet requisites 
in the same series is growing rapidly 
in favor: and a number of leading firms 
are now offering these packs for the 
coming Christmas trade in almost be­
wildering variety. Many coffrets are 
so designed that they can be split, with­
out serious loss, into their component 
parts for sale separately. This feature 
of modern coffret packings is a very 
important one, whereby good lines to 
stock for ordinary sale are given a 
special “gift” characteristic; and “split- 
table” coffrets can, in general, be 
warmly recommended as among the

best 1 ines to stock for Christmas sales.
However, whatever advice may be 

offered on the question, the past ex­
perience of the chemist himself remains 
the factor of leading importance. He 
knows his clientele. He knows the 
district in which he lives. Cheap and 
showy lines are not likely to appeal 
in Mayfair, or two-guinea bottles fo 
perfume in Bermondsey. On the other 
hand it has to be borne in mind that 
many folk do spend more on a gift than 
if they were buying a similar article 
for their own use. These, however, are 
days of economy. Evereywhere is met 
the increasing demand for cheapness. 
The error of overestimating the gen­
erosity of the givers of gifts this Chris- 
mas must be avoided.

One pleasing feature of the Christ­
mas trade is the fact that many folk do 
begin their Christmas shopping much 
earlier now than a decade ago. Of 
course, there are still those who buy 
all their gifts on Christmas Eve, and 
presumably they will be with us al­
ways. However, they now form a small 
minority, whose peculiarities need not 
be specially catered for. The chemist 
will do wTell to encourage this habit of 
early Christmas shopping.

Display, of course, is the primary 
means to be adopted towards this end: 
and the display may be accompanied 
by a suitable notice calling attention to 
the fact that the early Christmas shop­
per gets the greatest choice of suitable 
articles. A word in season may also not 
be out of place. Tact, however, is nec­
essary, as there must be no feeling 
created in the customer’s mind that the 
issue is being forced. Many folk sed­
ulously avoid those shops where, in 
their opinion, they have been worried 
to make additional purchases.

The male customer emphatically 
must not be neglected. The number of 
toilet requisites which is permissible 
now for men to give to their women 
friends is much greater than in those 
distant days when even the gift of a 
bottle of scent might pass only between 
the most intimate friends. There are 
soap and powder and rouge and lip­
stick and other aids to beauty which 
are in almost universal use by women 
of to-day. Naturally, in the case of the 
man who does not quite know what 
he wants for a lady friend, a little help 
must be given; and a tactful question 
or two may elicit information enabling 
the chemist to judge what type of per­
fume or soap or cream, what shade of 
pow'der or lipstick or rouge, is likely 
to prove acceptable. The strong appeal 
of the coffret may also be brought into 
focus.

Compacts and particularly loose- 
powder containers, both flap-jack and 
of small handbag size, constitute lines 
which should form very acceptable 
gifts this Christmas; and the demand 
for these will not cease when the gift 
season has passed. For the man in 
doubt, a loose powder container can 
always be recommended as a suitable 
gift. Every woman uses face powder, 
and the loose-powder container has 
the advantage that it can be employed 
with the recipient’s favorite brand. 
These articles readliy lend themselves 
to effective display, and are offered at 
prices to suit all purses.

Gifts for men must also not be over­
looked; and of these, women, perhaps,

will be chief purchasers. There are 
such things as brilliantines, hair 
creams, talcum powders and shaving 
soaps. Packed in containers of a se­
verer character than are toilet articles 
for women’s use, they form gifts which 
few men are not glad to receive. The 
coffret containing masculine toilet aids 
will undoubtedly be in good demand. 
Indeed, there is hardly an article in­
cluded in the gamut of toilet requisites 
which may not form a suitable gift for 
someone; and with the increased inter­
est in the cosmetic art and the greater 
care taken in personal hygiene and 
personal appearance to-day by both 
tnen and women there should be an in­
creased demand for this type of gift, 
which the chemist should not be slow 
to accentuate and to satisfy.

He will be wise to lay in a good, but 
not extravagant stock of these articles 
for the Christmas trade, concentrating 
on good, sound lines, pleasingly packed, 
and which lend themselves to display, 
and paying particular attention to the 
special advantages of the “splittable” 
coffret pack. Of the intrinsic merits

and sales appeal of each article offered 
him he must be the judge, and on this 
dual basis estimate his requirements 
for the season of goodwill.—Pharm. 
Journal.

Motorists will soon be able to enjoy 
clean, cool air, however hot the weath­
er. An attachment for autos which fil­
ters, cools (or warms) the air is sched­
uled to be on the market in about two 
months.

Death and taxes! Death can make 
its demand on you hut once.

DRUG STORE FOR SALE j
C om plete m odern  equ ipped  E ng lish  |  
ty p e  wall cases, c ig a r w all cases and  J 
12 ft. fo u n ta in  back  b a r  to  m a tch , I 
show  cases, m a g a z in e  rack , c ash  re g -  |  
is te rs , p h a rm a c eu tic a l eq u ip m en t, a lso  I 
12 ft. R uss  B ilt-R ite  E lec tr ic  F o u n - j  
ta in  and  u ten sils  a n d  sm all s to ck  of ! 
m erch an d ise . W ill sell a t  a  sacrifice  |  
fo r C ash , now  lo ca ted  a t  K alam azoo . » 
M ich. |

F o r  in fo rm a tio n  ap p ly  to  j

Abe Dembinsky |
171 O ttaw a Avenue, N. W . I 

G rand  Rap ids, M ich. |
Phone 9-3881 I

WE WISH YOU A

IDerry Christmas
AND THANK YOU FOR YOUR 

LOYAL SUPPORT OF OUR  
PRODUCTS.

PUTNAM FACTORY
NATIONAL CANDY CO., INC. GRAND RAPIDS, MICH.

| HOLIDAY GOODS
! •| OUR 1933 DISPLAY NOW READY

| Thousands of items sensibly priced in
j plain figures ready for your inspection,
j The Line contains plenty of new items,
j also all the leading staples. W e are sell-
j ing considerable holiday goods every day.
j W e expect to sell our share—and you also
j should freshen up your stock and sell
j your share—for every year some buy
j holiday gifts and if you don’t sell them—
j someone else will. This is your invitation
= to come look the line over. The selection
j is large and the prices are right.

| •  j
j I
j Hazeltine &  Perkins Drug Co. |
j Grand Rapids Michigan I

------------------------------------- ---------------------  ---

#

*
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Fine Meeting at Battle Creek
Battle Creek, Dec. 7—A large meet­

ing of the druggists of the Third and 
Fourth Congressional districts was 
held here to-night at the W. K. Kel­
logg Hotel. About one hundred at­
tended, many of them from outside 
stores and each county in these dis­
tricts was represented in the meeting.

Dean Reid, President of the Battle 
Creek Druggist Association, presided 
and introduced Dean Ernest J. Parr, of 
Lansing, Director of Drugs and Drug 
Stores, who spoke on pricing in his 
usual thorough manner.

The Secretary of the Battle Creek 
Association of Commerce spoke on his 
work in codes outside the drug indus­
try.

Duncan Weaver, Fennville, Presi­
dent of the M. S. P. A., spoke on the 
National work on the drug code and 
the co-operation which we should give 
the National officers in this era when 
they are doing their part to help us.

The members of the congressional 
committee in the Third District were 
approved and elected the following of­
ficers: Chairman, D. B. Long, Battle 
Creek; Secretary, Dey W. Wilcox, Bat­
tle Creek; Treasurer, Jack Dold, Kala­
mazoo; the other four members being 
C. T. Beers, of Marshall; A. B. Collins, 
Charlotte; Mr. Rogers, of Hinsdale, 
Wm. Johnson, Kalamazoo.

The Fourth District organization 
meeting has not been held as yet, but 
the committee was approved for this 
district as follows: Paul Faulkner, Mid- 
dleville; John J. Miller, Plainwell; 
Horace Miac. Donald, South Haven; 
J. S. Van Antwerp, Paw Paw; J. L. 
Brown, Benton Harbor; Mr. Stahl, 
Dowagiac; and Cecil Hudson, Three 
Rivers.

Raymond Doud, the newly elected 
president of the Battle Creek Associa­
tion, will be in charge of the meetings 
in 1934.

The Tugwell Storm Brews
The Tugwell bill has aroused a 

storm of protest in the drug and ad­
vertising business of the country. This 
proposed regulation of the foods and 
drugs industry is a strict instrument as 
drawn up and many suppose from its 
contents that the would-be murderers 
who sell foods and drugs and adver­
tising should be immediately lined up 
against the nearest wall in the public 
interest. The proposed bill, if passed, 
will impose very stringent regulations 
on all three of the trades mentioned 
and, in fact, may impose such hard­
ships on legitimate manufacturers as to 
literally run them out of business. It 
is therefore the plan of some in the 
food industry to ask the sponsors of 
the bill if they would consider a divi­
sion of the proposed law. These men 
would propose that the Tugwell bill 
be rewritten on the following basis. 
Foods should be under a new law writ­
ten directly for foods and for nothing 
else and administred by the Depart­
ment of Agriculture (that last confer­
ence in Washington must have been a 
love feast). Drugs should have a sep­
arate law under the administration of 
the Public Health Service and advertis­
ing similarly with a separate law 
should be under the Federal Trade 
Commission. With the exception of 
the Public Health Service existing fa­
cilities could handle the work with, of 
course, added appropriations.

The point that the food people make, 
and a reasonable one, is that a food 
and drug bill must of necessity favor 
one or the other trade, or, obversely, 
disfavor one or the other. By far the 
greatest abuses in the past few years 
have been traced to the drug field and

therefore a drastic drug bill would have 
also to be a drastic food bill. The na­
tures of the two commodity divisions 
are very different and do not fit under 
one law for both. In regard to adver­
tising, the Federal Trade Commission 
has already done a massive piece of 
work (this department of the Govern­
ment, in fact, is long unsung for its 
many achievements). It has handled 
literally thousands of cases of unethical 
advertising and has lost few of them 
in court, the principal one being the 
castile soap case. It now has the su­
pervision of the advertising section of 
the securities law and should, perhaps, 
have the general control of advertising 
also. The only burden here is that the 
commission had already been rendered 
powerless by the lack of funds for cur­
rent running expenses. It will be re­
membered that the chain store survey 
was held up on this account.

A Busine s Man’s Philosophy
From enlightened and courageous 

business men, this note is heard re­
currently in discussions of the econom­
ic revolution through which we are 
now passing “On the whole it is a 
great show and I am enjoying it.”

One man of important affairs writes 
me: “For the next few months, and 
particularly during the next session of 
Congress, I expect there will be a ter- 
tible confusion in which almost any­
thing can happen, but I don’t believe 
the things that happen will be nearly 
so serious as will be indicated by the 
hullabaloo that will be raised about 
them. I take this hullabaloo with more 
than a grain of salt because I have 
long held the view that Washington 
cannot in the long run do much to 
affect the flow of economic currents. 
I believe that the total effect of these 
currents is like the t^de, rising and fall­
ing not in twelve hours but in a period 
of years. I think that not only this 
country but throughout the world the 
tide began to turn about a year ago and 
that its general rise would have been 
observed regardless of the change in 
Administration. I do not believe that 
its rise can be greatly hastened by any 
governmental activity.

“We cannot judge this year’s weath­
er by an August storm; we cannot 
judge the ocean by its mountainous 
waves. So we cannot judge the con­
structive underlying improvement in 
business by the economic waves which 
splash headlines in each morning’s pa­
per.

“As in any period of change, there is 
an opportunity for those who are ex­
perienced, honest, intelligent and cour­
ageous to better their positions, but 
the betterment will not be found in the 
ways of the past that are being broken 
and discarded; rather it will be found 
in some of the new ways that are being 
established.”

A campact, self-contained electrically 
driven source of hydraulic power for 
direct operation of presses and other 
hydraulic actuated machines is now 
available. It is said to offer speedier 
operation, to incorporate a new form of 
automatic control.

Most of us would be just as well off, 
and far happier, if we put the business 
of worrying high on our list of 
“don’ts.”

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market
A C ID

A cetic, No. 8, lb. 06 @ 10
B oric, Pow d.. or

X ta l, l b . _____ 0S%@ 20
C arbo lic ,X ta l,lb . 36 ® 43
C itric  lb_______ 35 @ 45
M uria tic , C om ’l.,

lb. ____________03%@ 10
N itric , lb_______ 09 @ 15
O xalic, lb_______ 15 @ 25
S u lphuric , lb__03%@ 10
T a r ta r ic ,  l b . ___ 35 @ 46

A L C O H O L  
D en atu red , No. 5

g a d .__________ 44 @ 55
G rain , g a l______  4 00@5 00
W ood, g a l--------- 50 ® 60

A L U M -P O T A S H . U SP
Lum p. lb .______ 05 @ 13
Pow d. o r  G ra.,lb . 0514® 13

A M M O N IA
C o n cen tra ted , lb. 06 @ IS
4-F , lb. _________05%@ 13
3-F , lb. ________ 05%@ 13
C arb o n ate , lb___ 20 @ 25
M uria te . Lp., lb._ 18 @ 30
M uria te , G ra., lb. 08 @ 18 
M u ria te , Po., lb._ 20 @ 30

A R S E N IC
P o u n d __________07 @ 20

B A L S A M S
C opaiba, lb_____  60@1 40
F ir , C ana., lb___  2 00@2 40
F ir , O reg., lb___  50® 1 00
P e ru , lb ------------ 1 70@2 20
Tolu, lb ------------ 1 50@1 80

B A R K S
C assia

O rd inary , lb__ @ 30
O rdin., Po.. lb. 25 ® 35
Saigon, lb____  @ 40
Saigon, Po.. lb. 50 ® 60

Elm , lb. _______ 40 @ 50
Elm , Pow d., lb._ 38 @ 45
Elm , G 'd, lb ------ 38 @ 45
S a ssa fra s  ( P ’d lb. 45) @ 35 
S oap tree . cu t, lb. 20 ® 30
S oap tree , po., lb. 35 @ 40

B E R R IE S
Cubeb, l b . _____  @ „5
C ubeb, po., lb.__ @ 75
Ju n ip e r , lb--- - 10 ® 20

BLU E V IT RIO L
P o u n d ---------------- 06 @ 15

BORAX
P ’d o r  X ta l, lb. 06 @ 13

BRIM STO N E
P o u n d ---------------- 04 @ 10

CAM PHOR
P o u n d __________ 65 @ 75

C A N T H A R ID ES 
R ussian . Pow d. _ @3 50
C hinese, P o w d ._ @2 00

CH ALK
C rayons,

W hite , dozen ... @3 60
D u stless , doz._ @6 00

F ren c h  Pow der,
Coml., lb-------- 03%@ 10

P rec ip ita te d , lb. 12 ® 15
P rep a red , lb___ 14 @ 16
W hite , lum p, lb. 03 @ 10

CAPSICUM
P ods, lb_______ 60 @ 70
Pow der, l b . ____62 @ 75

CLOVES
W hole, lb______ 30 @ 40
P ow dered , lb__35 @ 45

COCAINE
O unce ------------- 12 68® 14 85

C O PPE R A S
X tal. lb ------------ 03 %@ 10
Pow dered , lb__04 @ 15

CREAM  TA R TA R
P o u n d ------------- 23 @ 36

C U T T L E B O N E
P o u n d _________40 @ 50

D E X T R IN E
Yellow Corn, lb. 06%@ 15 
W h ite  Corn, lb._ 07 @ 15

EX TRA CT 
W itch  H azel, Y el­

low L ab ., g a l— 1 10® 1 70
Licorice, P  d, lb. 50 @ 60

FL O W E R
A rnica, l b .____ 50 @ 55
C ham om ile,

G erm an , lb__ 35 @ 45
R om an, lb ____  @1 00

Saffron.
A m erican , lb— 50 ® 55

S pan ish , ozs—_ @1 35
FO R M A L D EH Y D E. BULK
P o u n d _________09 @ 20

F U L L E R ’S EA RTH
Pow der, lb____ 05 @ 10

G ELA TIN
P o u n d _________55 @ 65

GLU E
B rok.. B ro., lb__20 @ 30
Gro’d, D ark , lb— 16 @ 22 
W hi. F lake , lb—  27 %@ 35 
W h ite  G ’d.. lb—  25 @ 35 
W h ite  A XX ligh t,

l b . ___________  @ 40
R ibbon __________42%@ 50

G LY C ER IN E
P o u n d ___________14%@ 35

GUM
Aloes B arbadoes, 

so called .lb .gou rds @ 60
Pow d., lb_____ 35 @ 45

Aloes, S ocotrine.
l b . ------------------ @ 75

..P o w d .,  lb_____  @ 80
A rabic , first, lb— @ 40
A rabic , sec., lb._ @ 30
A rab ic , so rts , lb. 15 @ 25
A rabic. G ran ., lb. @ 35
A rabic , P ’d, lb— 25 ® 35
A safoe tida , lb. __ 47® 50
A safoe tida , Po., lb. 75® 82
G uaiac, lb. ____  @ 70
G uaiac, p o w d ._ 0  75
K ino, lb. ______  ® 90
Kino, pow d., lb— 0 1  00
M yrrh , lb. ______ ® 60
M yrrh  Pow ., lb. @ 75
Shellac, O range,

lb. ---------------- 22% @ 30
G round, lb_____22%@ 30

Shellac, w hite ,
(bone d r 'd )  lb. 35 @ 45 

T rag a c a n th .
No. 1, bb ls____1 60@2 00
No. 2, lb s--------- 1 50® 1 75
Pow ., lb-----------1 25@1 50

HONEY
P ound  -------------- 25 @ 40

HOPS
%s Loose, P ressed

l b . ------------------ @1 25
HYDROGEN PE RO X ID E

P ound , g r o s s _27 00®29 00
% lb., g ro s s ----- 17 00®IS 00
% lb., g ro ss ----- 11 0O@ll 50

INDIGO
M adras, lb______  2 00@2 25

IN SE C T PO W D ER
P u re . l b . ------------31 @ 41

LEAD A C E T A T E
X tal, lb ------------- 17 @ 25
Pow d. & G r a n -  25 @ 35

LICORICE 
E x tra c ts , s tick s,

per box-------1 50 @2 00
Lozenges, lb___  40 ® 50
W afers, (24s) box @1 50 

LEA V ES
B uchu, lb., sh o r t @ 60 
B uchu, lb., lo n g . @ 
B uchu , P ’d., lb. _ 0  70
Sage, bulk, lb. ._  25 @ 30 
Sage, loose

pressed . %s. lb. @ 40
Sage, ounces __  @ 85
Sage, P ’d & Grd. @ 35 
Senna,

A lexandria , lb. 35 @ 40 
T innevella . l b -  20 ® 30
Pow d., lb--------25 ® 35

U v a  U rsi, lb. __  ® 31
U va U rs i,P ’d, lb. @ 45 

LIM E
C hloride, m ed., dz. @ 85 
C hloride la rge , dz. @1 45 

LYCOPODIUM
P o u n d ---------------45 @ 60

M AGNESIA
C arb ., %s, lb___  @ 30
C arb ., l/1 6 s , l b -  @ 32 
C arb ., P ’wd., lb. 15 @ 25
Oxide, H ea., lb— @ 75 
Oxide, ligh t, lb — @ 75 

M EN TH O L
P o u n d --------------- 4 54@4 88

M ERCURY
P o u n d --------------- 1 50® 1 75

M O R PH IN E
O u n c e s ________  @11 80
% s -------------------  @13 96

M USTARD 
B ulk, Pow d..

selec t, lb—___ 45 @ 50
No. 1. lb --------25 ® 35

N A P H T H A L IN E
B alls, l b . _______08% @ 18
F lake , l b . ---------- 08 %@ 18

NUTM EG
P o u n d --------------- @ 40
Pow dered , lb___  @ 50

NUX VOMICA
P o u n d _________  @ 25
Pow dered , lb___ 15 @ 25

OIL ESSE N T IA L  
Alm ond,

B it., tru e , ozs. @ 50 
B it., a r t. ,  ozs— @ 30
Sw eet, tru e , lb. 1 25@1 80 
S w ’t. a r t . ,  lbs. 1 00®1 25 

A m ber, crude, lb. 71@1 40 
A m ber, re c t., lb. 1 30@2 00
A nise, lb----------- 1 00 @1 60
B ay, lb --------------  4 00® 4 25
B erg am o t lb___  3 00@3 60
C ajepu t. lb--------1 50@2 00
fa ra w a y  S’d, lb. 2 80® 3 40
C assia, U SP. lb . ,  2 10@2 60
C ed ar L eaf, lb ._1 70@2 20
C ed a r Leaf,

Coml., lb_____ 1 00®1 25
O itronella , lb ___  1 05 0 1  40
Cloves, lb_______ 1 75@2 25
C roton, lb s .____  4 00@4 60

.Cubeb, lb_______  4 25 ®4 80
E rig e ro n  lb____  2 7003  35
E u ca ly tu s . lb___  85@1 20
F e n n e l ________  2 25@2 60

th e  d a y  o f  is su e .
H em lock, P u ., lb. 1 70@2 20 
H em l'k  Com., lb. 1 00®1 25 
J u n ip e r  B er.. lb. 3 00 0  3 20 
J u n ip ’r  W ’d, lb— 1 50@1 75
Lav. Flow ., lb__  3 50®4 00
Lav. G ard.. lb—  1 25@1 50
Lem on, lb______ 1 75@2 25
M u sta rd , tru e . ozs. @1 50 
M u sta rd  a r t . ,  ozs. 0  35
O range, Sw „ lb— 3 00@3 25 
O riganum , a r t .

lb. ---------------- 1 00@1 20
P en n y ro y a l, lb—  2 75@3 20 
P ep p e rm in t, lb— 5 25@5 75
Rose, dr. _________  @2 50
Rose, G eran ., ozs. 50® 95
R osem ary

F low ers, lb___ 1 00@1 50
Sandalw ood

E. I., lb ..'____  8 00@8 60
W. I., lb---------  4 50®4 75

S assa fra s ,
tru e , lb-----------1 90@2 40
Syn., l b . --------  8501 40

S p earm in t, lb ___  2 50®3 00
T ansy , lb -----------  3 50@4 00
Thym e, Red, lb— 1 5 0 0  2 00 
T hym e, W hi., lb. 1 7502  40 
W in te rg reen

L eaf, tru e , lb — 5 751®6 20
B irch , lb. ___  4 00@4 60
S y n . --------------- 75@1 20

W orm seed . lb. __ 3 5004  00 
W orm w ood, lb. _ 4 50@5 00 

OILS HEAVY
C asto r, g a l-------- 1 15@1 35
C ocoanut, lb ------ 22%@ 35
Cod L iver, N o r­

w egian , gal. __ 1 20® 1 50 
Cot. Seed, g a l—  85@1 00 
L ard , ex., g a l—  1 5501  65 
L a rd  No. 1. gal. 1 25@1 40 
L inseed , raw , gal. 78® 93 
L inseed , boil., gal. 81® 96 
N eatsfoo t,

ex tra , g a l--------  80@1 00
Olive,

M alaga, gal. ._  2 50@3 00
P u re , g a l-------- 3 00® 5 00

Sperm , g a l . -------1 25® 1 50
T an n er, g a l_____  75@ 90
T a r  g a l------------  50® 65
W hale, g a l--------- @2 00

OPIUM 
Gum, ozs., $1.40;

l b . ------------------17 50@20 00
Pow der, ozs., $1.40;

l b . ------------------17 50@20 00
G ran., ozs., $1.40;

l b . ----------------- 17 5 0 0  20 00
PA R A F F IN E

P o u n d ---------------- 06%® 15
P E P P E R

B lack, g rd ., lb—  25 @ 35
Red. g rd .. lb------ 45 @ 55
W hite  g rd ., lb._ 40 @ 45 

PITC H  BURGUNDY
P o u n d ---------------20 @ 25

PE TR O LA TU M  
A m ber, P la in ,lb . 12 @ 17 
A m ber, C arb .,lb . 14 @ 19 
C ream  W hi., lb. 17 @ 22 
L ily  W nite , lb—  20 @ 25 
Snow  W hite , lb._ 22 @ 27 
PL A S T E R  PA R IS D E N T 'L
B a r r e l s -------------  @5 75
Less, lb -------------- 03%@ 08

POTASSA
C austic , s t ’ks.lb . 55 @ 88
L iquor, l b ._____  @ 40

POTASSIUM
A c e ta te  lb--------60 @ 96
B ioarbona te . lb— 30 ©  35 
B ich rom ate , lb— 15 @ 25
Brom ide, l b . ___ 66 @ 98
C arb o n ate , lb___ 30 ®  35
C hlorate ,

X ta l., lb --------- 17 @ 23
Pow d., lb --------17 @ 23
G ran ., l b . ____ 21 @ 28

Iodiide, l b . _____ 2. 71@2 90
P e rm a n g a n a te , lb. 22%@35 
P ru ss ia te ,

R ed lb ----------- 80 @ 90
Yellow, lb____ 50 @ 60

QUASSIA C H IPS
P o u n d ---------------25 @ 30
Pow d., lb ----------- 35 @ 40

Q U IN IN E
5 oz. cans, ozs__ @ 77

SAL
E psom , lb ._____ 03% @ 10
G laubers.

Lum p, lb____03 @ 10
G ran ., lb ---03% ®  10

N itre ,
X ta l o r  Pow d— 10 @ 16
G ran ., lb _____09 @ 16

Rochelle, lb___  17 0  30
Soda, lb --------- — 02% @ 08

SODA
A sh ____________03 @ 10
B ic a rb o n a te  lb— 03%@ 10 
C austic . Co’l., lb. 08 @ 15 
H yposu lph ite , lb. 05 @ 10 
P h o sp h a te , lb—  23 @ 28 
S u lph ite,

X ta l., lb --------07 @ 12
D ry, Pow d., lb. 12%@ 20

S ilicate , Sol., gal. 40 @ 50
T U R P E N T IN E  

G allons _______ 57 @ 72
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GROCERY PRICE CURRENT
The following list of foods and grocer’s sundries is listed upon base prices, 

not intended as a guide for the buyer. Each week we list items advancing and 
declining upon the market. By comparing the base price on these items with 
the base price the week before, it shows the cash advance or decline in the mar- 

This permits the merchant to take advantage of market advances, upon items 
nni?S that he has in stock. By so doing he will save much each year.
The Michigan Tradesman is read over a broad territory, therefore it would be 
impossible for it to quote prices to act as a buying guide for everyone. A careful 
merchant watches the market and takes advantage from it.

ADVANCED j DECLINED

Red K id n e y  Beans
No. 1 0 ________________4 25
No. 2 _________________ 90

C A T S U P
R egal, 8 oz .______doz. 90
R egal, 14 oz_______ doz. 1 23
S niders , 8 oz______doz. 1 20
S n iders , 14 oz______ doz. 1 85
Q uaker, 8 oz. ___ doz. 1 12
Q u ak er, 14 oz____ doz. 1 35

C O N F E C T I O N E R Y  

S tic k  C and y
Pall:

P u re  S u g a r  Sticks-600c 
B ig S tick , 28 lb. c a se — 
H oreh o u n d  S tick , 120s

String  B eans
Choice. W hole. No. 2__ 1 60 C H I L I  S A U C E  „ . . Mixed Candy
C ut,, No. 1 0 __________  7 25 S n iders , 8 oz. _________1 65 K in d e rg a rte n  -----------
C ut, No. 2 ____________1 35 S n iders . 14 oz. _________2 25 D eader ---------------------
M arce llu s C ut, No. 10_ 6 00 ’ f r e n c h  C ream s-------

P a r is  C re am s_______
J u p ite r  _____________

O Y S T E R  C O C K T A IL  F a n c y  M ix tu re______
S n iders . 11 oz________ 2 00

Pap er Bags  
M atches

S u g ar

A M M O N IA

P arso n s. 32 oz. ________3 35
P arso n s, 10 oz. ________2 70
P a rso n s, 6 oz. ________1 80
L ittle  Bo Peep , m ed__1 35
L ittle  Bo Peep, lge___ 2 25
Q uaker, 32 oz_________ 2 10

A P P L E  B U T T E R

T ab le  Belle, 12-31 oz., 
doz. ________________1 70

B A K IN G  P O W D E R S

R oyal. 2 oz., doz_____  80
Royal, 6 oz., doz_____ 2 00
Royal. 12 oz . doz____ 3 85
Royal, 5 lbs., doz____  20 00

10 oz., 4 doz. in case_ 3 40
15 oz. 4 doz. in case_ 5 00
25 oz., 4 doz. in c a se_ 8 10
50 oz., 2 doz. in c a se_ 7 00
5 lb.. 1 doz. in case_ 6 00

10 lb., % doz. in case_ 5 75

B L E A C H E R  C L E A N S E R

Clorox, 16 oz., 2 4 s ____ 3 25
Clorox, 22 oz., 1 2 s ____ 3 00
Lizzie, 16 oz.. 12s____ 2 15
S u n rae . 18 oz., 12s___ 1 35

B L U IN G

Am. Ball, 36-1 oz., c a r t.  1 00 
Boy Blue. 18s. p e r  cs. 1 35

B E A N S  and P E A S

100 lb. bag
D ry  L in m  B eans, 100 lb. 7 90
W h ite  H ’d  P . B ea n s_3 85
S p lit P ea s , yell., 60 lb. 3 90 
S p lit P ea s , g r ’n, 60 lb._ 5 60 
S co tch  P eas , 100 lb___ 7 30

B U R N E R S

Q ueen A nn, No. 1 ____ 1 15
Q ueen A nn, No. 2 ____ 1 25
W h ite  F lam e. No. 1 

a n d  2, doz__________ 2 25

B O T T L E  C A P S

Dbl. L acquor, 1 g ro ss  
pkg.. p e r g ro s s_______ 15

B R E A K F A S T  F O O D S

K ellogg’s B rands
C orn F lak es, No. 136__2 80
C orn F lak es, No. 124_2 90
Pep, No. 224___________2 20
i 'e p  No. 25U ___________1 05
K rum bles , No. 412_____1 4C
B ra n  F lak es. No. 624__ 1 90 
B ra n  F lak es, No. 650— 85
R ice K risp ies. 6 oz____ 2 25
R ice K risp ies, 1 oz____ 1 10
Ail B ran , 16 o z .________2 30
All B ran . 10 o z .___ __ 2 76
All B ran . % o z .________1 1C
K affe  H ag , 6 1-lb.

c a n s _________________2 67
W hole W h ea t F la ., 24s_2 20
W hole W h e a t B is., 24s 2 50

Po st B rand s
G ra p e n u t F lak es . 2 4 s ..  2 00
G rap e -N u ts . 2 4 s ______ 3 90
G rap e -N u ts . 5 0 s _______1 50
In s ta n t  P o s tu m , No. 8 5 40 
In s ta n t  P o s tu m , No. 10 4 50 
P o s tu m  C ereal, No. 0_ 2 25
P o s t T o as tie s , 36s__ — 2 90
P o s t T o as tie s . 24s______2 90
P o s t B ran . P B F  2 4 ___ 2 95
P o s t B ran . P B F  36 ___ 2 95
S an k a  6-1 lb___________ 2 57

A m sterdam  B rand s  
Gold B ond P a r .,  No.5%  7 50
P rize , P a rlo r . No. 6____8 00
W h ite  S w an  P a r .,  No.6 8 50

B RO O M S
Q uaker. 5 sew ed_____ 6 75
W a r e h o u s e ___________6 26
R o s e __________________3 95
W inner, 5 sew ed______6 50
T op N o t c h ____________4 25

B R U S H E S

Scrub
Solid B ack , 8 i n . _______1 50
Solid B ack , 1 in. _______1 75
P o in ted  E n d s _____________1 ¿5

Stove
S h a k e r ________________1 80
No. 50__________________2 00
P e e r l e s s _______________2 60

Shoe
No. 4 - 0 ______   2 25
No. 2-0 ________________3 00

B U T T E R  C O L O R  
H a n se n ’s, 4 oz. b o ttle s  2 40 
H a n se n  s , 2 oz. b o ttle s  1 60

C A N D L E S
E lec tr ic  L ig h t. 40 lbs._ 12.1
P lum ber, 40 lbs_______ 12.8
P a ra ff in e , 6 s ___________14%
P ara ff in e , 1 2 s __________14%
W ic k in g ______________40
T udor, 6s, p e r  box;____30

C A N N E D  F R U IT S  

H a rt  Brand

Apples
No. 10__________________ 5 00

Blackberries
P rid e  of M ich igan______ 2 55

Cherries
M ich, red , No. 10______ 6 25
P rid e  of M ich.. No. 2— 2 60
M arce llu s R ed __________ 2 10
Special P ie _____________l  35
W hole 'W hite___________2 81

Gooseberries 
No. 10 ,____________

Pears
P rid e  of M ich. No. 2% 2 25 

B la ck  Raspberries
No. 2---------------------------2 60
P r id e  of M ich. No. 2— 1 60

Red Raspberries
No. 2 ------------------------- 2 25
No. 1 _________________i  25
M arcellus, No. 2______ 1 70

Straw berries
No. 2---------------------------3 00
8 oz. -------------------------  80
M arcellus. No. 2______1 45

C A N N E D  F IS H

Clam  Ch’der, 10% oz._ 1 35
Clam  Chow der. No. 2_ 2 75
C lam s, S team ed  No. 1 2 75 
C lam s, M inced. No. % 2 40 
F in n a n  H addie, 10 oz._ 3 30
Clam  Bouillon, 7 oz ._2 50
C hicken H add ie , No. 1 2 76
F ish  F lak es, sm all___ 1 35
Cod F ish  C ake, 10 oz. 1 55
Cove O ysters. 5 oz__  1 35
L o b ste r, No. % ________1 95
S hrim p, 1. w e t_________1 50
S a rd ’s, % Oil, k ’less__ 3 35 
S a rd in es . % Oil. k ’less 3 35
Salm on, R ed  A laska___2 25
Salm on, Med. A la s k a ,_ 1 80 
Salm on, P in k . A la sk a -  1 50
S ard ines , Im . %, ea.__6@11
S ard ines , Cal. _________1 00
T u n a , % V an  C am ps,

doz. --------------------------1 ¡5
T u n a , %s. V an  C am ps,

doz. --------------------------1 35
T u n a , Is, V an  C am ps,

doz. --------------------------3 60
T u n a . %s. C hicken Sea,

doz. --------------------------1 85

C A N N E D  M E A T

B acon, m ed.. B eech n u t i  71 
B acon, lge.. B e e c h n u t.  2 43
Beef. lge.. B ee c h n u t__ 3 PI
Beef, m ed.. B eech n u t _ 2 07
Beef, No. 1, C o r n e d __ 1 95
B eef. No. 1, R o as t ___ 1 95
Beef, 2% oz.. Q ua., Sli. 1 40 
C orn  B eef H ash , doz. 1 90 
B e ifs te a k  & Onions, s. 2 70
Chlii Con C ar., I s ____ 1 05
D eviled H am , % s _____ 90
D eviled H am , % s ____ 1 35
P o tte d  M eat, % L ibby  48
P o tted  M eat, % L ib b y . 75
P o tte d  M eat, % Qua__  70
P o tted  H am , Gen. 1 35
V ien n a  Saus. No. %__  90
V ien n a  S au sag e , Q ua— 85

Baked B eans
C am pbells  4 8 s _______ 2 65

C A N N E D  V E G E T A B L E S  

H a rt Brand

A sparagus
N a tu ra l. No. 2______ 3 00
T ips & C uts, No. 2 _ 2 25
T ips & C uts. 8 oz.____ 1 35

Baked B eans
1 lb. Sace, 36s, c s_____ 1 75
No. 2% Size, doz_____ 1 05
No. 10 S au ce_________ 4 00

Lim a  Beans
L ittle  Q u ak er. No. 10_ 7 90
B aby, No. 2__________ 1 60
P r id e  o f M ich. No. 2 „  1 35
M arcellus. No. 10___ 6 50

W ax B eans
Choice, W hole. No. 2_1 60
C ut, No. 10 __________ 7 25
C ut, No. 2 ____________1 35
M arcellus C ut. Ño. IÖ. 5 50

Beets

E x t ra  Sm all, No. 2___ 2 00
H a r t  C ut. No. 10______4 25
H a r t  C ut. No. 2_____  90
M arcel. W hole, No. 2% 1 35 
H a r t  D iced, No. 2___  90

C arrots
D iced, No. 2 __________ 95
D iced, No. 1 0 _________4 20

Corn
G olden B an ., N o. 2 __ 1 35
G olden B an ., No. 1 0 _10 00
C o u n try  Gen.. No. 2__ 1 20
M arcellus, N o. 2_____ 1 10
F a n c y  B rosby , No. 2__ 1 35 
F a n c y  Crosby, No. 10 _ 6 50 
W hole G rain , 6 B a n ­

ta m  No. 2__________1 45

C H E E S E
R o q u e f o r t_______________80
W isconsin  D a i s y ________14
W isconsin  T w i n _____ 13%
N ew  Y ork  J u n e __________23
S ap  S a g o ______________48
B r i c k ___________________ 17
M ichigan F l a t s ________12%
M ichigan  D a isie s________13
W isconsin  L o n g h o rn _____14
Im p o rted  L e y d e n _____ 28
1 lb. L im b e rg e r_________19
Im p o rted  S w i s s _________60
K ra f t ,  P im en to  L o a f____22
K ra f t ,  A m erican  L o a f_20
K ra f t ,  B rick  L o af______ 20
K ra f t ,  Sw iss L o a f_____ 26
K ra ft, Old E nd . o a f____ 32
K ra ft. P im en to , % lb— 1 60 
K ra f t, A m erican , % lb. 1 50
K ra ft, B rick . % lb____ 1 5(
K ra ft, L im b u r.. % lb— 1 51

N o te  t h a t  im p o rted  ite m s  
a re  ad v an c in g  due to  th e  
p re s e n t dollar.

C H E W I N G  GUM
A d am s B lack  J a c k ______61
A dam s D e n ty m e _________65
B ea m a n 's  P e p s in  _____65
B ee c h n u t P a p p e rm in t____65
D o u b lem in t _____________65
P e p p e rm in t, W rig leys___65
■Spearmint, W rig ley s— _ 65
J u ic y  F ru i t______________ 65
W rlg ley ’s  P - K ___________65
T e a b e rry  _______________ 65

F a n c y  Chocolate
5 lb. boxes

B itte rsw ee ts , A ss ted_
N ibble  S t i c k s ________
C hocolate  N u t R olls—
L ad y  V e rn o n________
G olden K lond ikes____

Gum  Crops
C

Jelly  S tr in g s _________
T ip  T op Je ll ie s_______
O range  S lices________

Lozenges
. P i

A. A. P ep . L o z e n g e s___
A. A. P in k  L o z e n g e s___
A. A. Choc. L o z e n g e s__
M otto  H e a r ts __________I
M alted  M ilk L ozenges__

H ard  Goods
_ P a ils
L em on  D ro p s___________
O. F . H o reh o u n d  D ro p s .
A nise S q u a r e s _________
P e a n u t  S q u a r e s _______

Cough Drops

S m ith  B ro s___________ 1 45
Luden ’s ____________ I  1 45
V ick ’s. 40/lO c_______ I  2 10

Peas
L ittle  D ot, No. 2_____ 2 15
S if ted  E . Ju n e , No.lO _ 9 50
S ifted  E . J u n e , N o . 2 _1 75
M arcel., Sw. W  No. 2 .  1 45 
M arcel., E  Ju n e . Nq. 2 1 35 
M arcel., E . J u ., No. 10 7 75

Pumpkii.

No. 10 ________________4 75
No. 2 % _______________1 25
No. 2 --------------------------- 92%

Sau e rkra u t
No. 1 0 ________________4 25
No. 2 % _______________
No. 2 _________________

Spinach

No. 2% _______________2 25
No. 2 _________________1 80

Squash
B oston, No. 3_________1 35

Succotash
G olden B an tam , No. 2_ 1 75
H a rt ,  No. 2___________1 55
P rid e  of M ich igan____ 1 15

Tom atoes
No. 1 0 _______________ 6 25
No. 2% ---------------------- 2 10
No. 2 _________________1 55
P r id e  of M ich., No. 2% 1 35
P r id e  o f M ich.. No. 2— 1 10

C H O C O L A T E
B aker, P rem ., 6 lb. %_ 2 50 
B ak er, P re ., 6 lb. 3 oz. 2 60

C IG A R S
H e m t. C h am p io n s____ 40 00
W eb s te r  P l a z a _____ 75 00
W e b s te r  G olden W ed. 75 00
W e b s te r e t t e s _____ 38 50
C in c o s _______________ 38 50
G arc ia  G rand  B ab ie s -  40 00
B ra d s tr e e ts  _________ 38 50
O d i n s _____ ,_________ 40 00
R  G D un  B o q u e t___ 75 CO
P e rfe c t  G a rc ia  S u b l -  95 00
B u d w i s e r ___________ 20 00
H a m p to n  A rm s J u n ’r  33 00
R an ch o  C orono_______31 60
K en  w av  ____________ 20 00

C L O T H E S  L I N E
R iverside. 50 f t_______ 2 20
C upples C o r d ________ 2 9(

C O F F E E  R O A S T E D  

Lee &  C a d y

1 lb. Package
A rrow  B r a n d ________21
B oston  B r e a k f a s t____ 23
B re a k fa s t  C u p ______ 23.
C o m p e t i t io n ___________1S%
J. V . --------------------------19
M a j e s t i c _____________29
M orton  H o u s e _________30%
N e d r o w ______________26
Q u ak er, in  c a r to n s__ 21
Q uaker, in  g la ss  j a r s  25

M c L a u g h lin ’s K e p t-F re s h

C ß(ept-ßes/i\ ^
ICOrFEEV6̂ ^E B V lC E !

Coffee E x tra cts
M. Y., p e r 100_______  12
F r a n k ’s 50 p k g s_____ 4 25
H u m m el’s  50. 1 lb____ 10%

Specialties
Italian Bon E o n s______
B an q u e t C ream  M in ts_
H a n d y  P a c k ag es . 12-lfio SO

C O U P O N  B O O K S  
50 E conom ic g ra d e — 2 50 

100 E conom ic g ra d e — 4 50
500 E conom ic g rad e__20 00

1000 E conom ic g ra d e —37 50 
W here  1,000 books a re  

o rd e red  a t  a  tim e, sp ec ia l­
ly  p r in ted  f ro n t cover is 
fu rn ish ed  w ith o u t ch arg e .

C R A C K E R S

H ekm an B iscu it Com pany  

S a ltin e  S oda C ra cke rs,
bu lk  _______________ 14

S a ltin e  S oda  C rack ers ,
1 lb. p k g s----------------- 1 86

S a ltin e  S oda  C rack ers ,
2 lb. p k g s ----------------- 3 36

S a ltin e  S oda C rack ers ,
6% oz. p k g s-------------- 1 00

B u tte r  C rack ers , bu lk  13 
B u tte r  C rack ers . 1 lb— 1 72 
B u tte r  C rack ers . 2 lb— 3 12
Graham  Cracker’s, bu lk  14
G rah am  C ’s. 1 lb_____ 1 90
G rah am  C ’s. 2 lb_____ 3 36
G rah am  C ’s, 6% oz___ 1 00
O y ster C ’s, shell, b u lk . 16
J u n io r  O y ste r C’s, blk . 13
O y ste r C ’s, shell, l  lb — 1 84

C R E A M  O F  T A R T A R  
6 lb. boxes______________42

D R IE D  F R U IT S

Apples
N. Y. Fey ., 50 lb. box___ 13
N. Y. Fey ., 14 oz. p k g ._16

A pricots
E v ap o ra ted , C hoice _ 

E v a p o ra te d , E x .C hoice 15%
F a n c y ------------------------ 17
Ex. F an cy  M oorpack_

Tom ato Ju ice  
H a rt,  No. 10________ C O N D E N S E D  M IL K  Citron

E agle , 2 oz., p e r  c a se — 4 60 5 lb. box________ 27



D ecem ber 13, 1333
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C u rra n ts
P ack ag es , 11 oz________ 14

D ates
Im p eria l, 12s, p itted__  1 90 
Im peria l, 12s, r e g u la r .  1 60
Im p e ria l 12s. 2 lb____ 2 25
Im p e ria l 12s, 1 lb____ 1 75

F ig s
CSalif.. 24-83, c ase___ 1 70

Peaches
E vap . C h o i c e _______ 11%

Peel
L em on, D rom dary ,

4 oz., doz____________1 10
O range, D rom dary ,

4 oz., dozen_________ 1 10
C itron , D rom dary ,

4 oz., dozen_________ 1 10

R aisin s
Seeded, bulk__ ,__ _____ 6%
T h o m p so n 's  S ’d less blk. 6%
Q u a k e r s ’d less b lk____

15 o z . -----------------------7%
Q u ak er Seeded, 15 o z . . .  7%

C alifo rn ia  Prunes
90@100, 251b. b o x e s_@07
80@ 90, 26 lb. b o x e s __@07%
70@ 80, 251b. boxes __@07%
60@ 70, 25 lb. b o x e s_@08%
50@ 60. 25 lb. b o x e s_@08%
40@ 50, 25 lb. b o x e s_@09%
30@ 40. 25 lb. b o x e s_@10
30@ 30, 25 lb. b o x e s_@13
18@ 24. 25 lb. b o x e s_@16%

H o m iny
P ea rl, 100 lb. s a c k s___ 3 50

B u lk  Goods
E lb .M acaron i, 20 lb .bx. 1 26 
E gg  Noodle, 10 lb. box  1 25

Pearl B arley
0000 ___________________7 00
B arley  G rits___________5 00
C h es te r  _______________4 60

Le n tils
Chili _________________ 10

Tap io ca
P e a rl, 100 lb. s a c k s___ 7%
M inute , 8 oz., 3 doz 4 05
D ro m ed ary  I n s t a n t___3 50

Jiffy  Punch
3 doz. C a r to n _________ i  25

A sso rted  flavors.

E V A P O R A T E D  M IL K
Q uaker, Tall, 10% oz._ 2 85
Q uaker, B aby, 4 doz._1 43
Q uaker, Gallon, % dz._ 2 85 
C arn a tio n , T all. 4 doz. 2 95 
C a rn a tio n , B aby, 4 dz. 1 48 
O a tm an 's  D ’dee, T a ll _ 2 95 
Q a tm a n ’s  D ’dee, B ab y  1 48
Pet, T a ll ______________2 95
P e t, B aby , 4 d o z en ._1 45
B orden’s, T all, 4 doz._ 2 95 
B orden’s. B aby. 4 doz. 1 48

F R U I T  C A N S  

Presto Mason
F . O. B. G rand  R ap id s

H a lf p in t______________ 7 15
One p in t_______________ 7 40
O ne q u a r t______________ 8 65
H a lf g a llon____________ 11 65

F R U I T  C A N  R U B B E R S  
P re s to  R ed  L ip, 2 gro.

c a r to n  _______________78
P res to  W h ite  Lip, 2 

gro. c a r to n ___________83

G E L A T I N E
Je ll-o , 3 doz____________ 2 35
M inute , 3 doz___________ 4 05
P lym outh , W h ite _______ 1 55
Je ls e r t ,  3 doz___________ l  40

HONEY
C arro ll’s  No. 5, p e r  dz. 4 85

J E L L Y  A N D  P R E S E R V E S
P u re , 30 lb. p a ils_____ 2 60
Im ita tio n , 30 lb. p a l is .  1 60 
P u re , 6 oz., A sst., d o z .. 90 
P u re  P rès .. 16 oz., dz._ 1 40

J E L L Y  G L A S S E S  
%  F t e t  Tall, p er doz.___ 85

J U N K E T  G O O D S F R E S H  M E A T S
J u n k e t  P o w d e r _____ 1 20
J u n k e t  T a b l e t s ______ 1  36 Beef
J u n k e t  Food  C o lo rs ..  1 60 T op S te e rs  & H e if_____ 10

Good S te e rs  & H e if____ 09
Med. S tee rs  & H e if_____ 08

M A R G A R IN E  Com. S te e rs  & H e i f .___ 07
W ilson &  C o .’s B rands  

Oleo
N u t --------------------------- 08% V eal

T op _ _ __ 08%
Good ____ ____

M ATCHES M edium  _ 06D iam ond. No. 5. 144 fi 50
S ea rch lig h t. 144 b o x . .  6 50
C rescen t, 144 K 90 L am b
D iam ond No. 0 s 10 S o rin g  L a m b . 13

Good _ _____ — 11
S a fe ty  M atches M edium  _______  _ — 10

Red Top, 5 g ro ss  c a s e .  5 25 P oor _______
S ignal L ig h t, 5 gro. cs  5 25

Mutton
Good ___ ___ 04%

M U E L L E R ’S PRO D U CTS M edium  _____ P 03M acaroni, 9 oz. 2 10 P oor 02
S p ag h e tti, 9 oz._ 9. 10
Elbow  M acaron i. 9 oz._ 2 10
E g g  N oodles. 6 o z .___ 2 10 Pork
E g g  V erm icelli, 6 oz__2 10 5 G allon cans, e ac h__ 4 08
E g g  A lphabets. 6 o z . . .  2 10 B u tts  - 08
Cooked S p ag h e tti. 24c, S h o u l d e r s ________ . .  06

17 oz_____________  2 20 S p a re rih s -  06
N eck  bones .. 03
T rim m in g s  _ __ 06

N U T S
W hole

A lm onds, P e e r le s s ___ 15 M
B razil, l a r g e ---------------14% PRO V ISIO NS
F an cy  M i x e d ______ 15
F ilb e r ts . N a p l e s _____ 20 B arre led  P o rk
P e a n u ts , V ir. R o as ted  7 C lear B ack____ 16 00@1S 00
P e a n u ts . J u m b o ______ 8% -Short C ut, C lear______12 00
P ecan s , 3, s t a r ___________25
P ecan s , Ju m b o  __________4o
Peca.ns, M a m m o th _______ 50 D ry S a lt Meats
W aln u ts , Cal. _____ 14@20 D S Belles..18-29@ 18-10-08
H ick o ry  _________________ 07

Salted Peanuts
F an cy , No. 1__________08%
12—1 lb. Cellop’e c a s e .  1 25

Shelled
A lm onds ________________39
P e a n u ts , S pan ish , 125

lb. b a g s______________7%
F ilb e r ts  _________________ 32
P ecans , s a l t e d ___________45
W aln u t. C alifo rn ia  _____48

M IN C E  M E A T
N one Such, 4 doz_____ 6 20
Q uaker, 3 doz. c ase__ 2 65
T o Ho. K egs, w et, lb._ 16%

Lard
P u re  in  t ie rc e s__________6%
60 l b . t u b s ____ ad v an ce  %
50 lb. t u b s ____ ad v an ce  %
20 lb. p a i l s ____ ad v an ce  %
10 lb. p a i l s ____ a d v an ce  %
5 lb. p a i l s -------ad v an ce  1
3 Id. p a i l s ____ ad v an ce  1

C om pound, t i e r c e s ___ 7%
C om pound, t u b s ______ 7%

Sausages
B ologna _________________ 10
L i v e r __________________I  13
F ra n k fo r t  _____________ 12
P o rk  ------------------------------ 15
T ongue, J e l l ie d __________21
H eadcheese  _____________ 13

O L IV E S
7 oz. J a r ,  P la in , doz__1 05
16 o?. J a r ,  P la in , doz._ 1 95 
Q u a r t J a r s ,  P la in , doz. 3 25
5 Gal. K egs, e ac h ___ 6 50
3 oz. J a r .  S tuff., doz. __ 1 15
8 oz. J a r ,  S tuffed , doz. 2 25 
10 oz. J a r ,  S tuff., doz. _ 2 65 
I Gal. Ju g s , S tuff., dz. 1 95

P A R IS  G R E E N
% s  --------------------------------------------- 34
I s  ----------------------------------------------- 32
2s a n d  5s_______________ 30

P I C K L E S

Medium Sour
5 gallon , 400 c o u n t___ 4 75

Sweet Sm all
5 gallon, 500________ _ 7 25
B an n er, 6 oz., d o z .___  90
B anner, q u a r ts ,  doz. __ 2 10 
P a w  P aw , q u a r ts ,  doz. 2 80

D ill P ickles
Gal., 40 to  T in , doz___ 8 15
32 oz. G lass T h ro w n__ l 45

D ill P ickle s, B u lk
5 G al., 200_________  3 65

16 Gal., 650__________ 11 25
45 Gal., 1300_________ 30 00

Smoked Meats 
H am s, C ert., 14-16 lb._ 13% 
H am s, C ert., Sk inned

16-18 lb. __________@13
H am , d ried  beef

K n u ck les  ___________@22
C alifo rn ia  H a m s _______@09
Picn ic  Boiled H a m s ____@16
Boiled H a m s___________@21
M inced H a m s __________@10
Bacon 4/6 C e r t________ @16

Beef
B oneless, rumip____ @19 00

L iv e r
B e e f ____________________10

R I C E
F a n c y  B lue R ose_____ 4 85
F a n c y  H e a d __________5 75

R U S K S
Postm a B iscu it Co.

18 rolls, p e r  c a s e _____ 2 10
12 rolls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r  c a s e __ 2 35
12 c a r to n s , p e r  c a s e __ 1 57

S A L E R A T U S
A rm  an d  H a m m er 24s_ 1 50

P IP E S
Cob, 3 doz. in bx. 1 00@1 20 S A L  S O D A

G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb.

P L A Y IN G  C A R D S  p a c k a g e s ___________1 10
B a ttle  Axe, p e r  doz__2 65
Bicycle, p e r doz______ 4 70
Torpedo, p e r  doz_____ 2 50

C O D  F IS H
P O T A S H  P eerle ss , 1 lb. boxes___ 18

B a b b itt’s. 2 doz---------  2 75 Old K en t. 1 lb. p u re ____ 25

H E R R IN G  

Holland H erring
M ixed, K eg s __________ 83
M ilkers, k e g s __________ 99
B oneless, 10 lb. box—" l 50

L a k e  H erring  
% bbl., 100 lb s______

M ackerel
T ubs, 60 C ount, fy . f a t  6 00 
P a ils , 10 lb. F a n c y  f a t  1 50

S O A P
Am. F am ily , 100 box— 5 05
C ry s ta l W hite . 100____ 3 50
F . B., 60s---------------------2 35
F e ls  N a p th a , 100 b o x . .  4 65 
F lak e  W h ite , 10 box— 2 75
J a p  R ose, 100 box____ 7 40
F a iry , 100 box__________3 25
P a lm  Olive, 144 box__ 8 00
L av a , 50 box__________2 25
Pum m o, 100 box_____ 4 85
S w ee th ea rt, 100 box__ 5 70
G ran d p a  T a r , 50 sm ___2 10
G ran d p a  T a r, 50 lge. __ 3 50 
T rilb y  Soap, 50, 1 0 c „  3 15 
W illiam s B a rb e r  B ar, 9s 50 
W illiam s M ug, p e r doz. 48 
L ux  T oilet, 50_________3 15

W hite F ish
M ed. F an cy , 100 l b . „  13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils____________ 1 40
C u t L unch_____________ 1 50
B oned, 10 lb. boxes___  16

S H O E  B L A C K E N IN G
2 in  1, P a s te , doz_____ 1 30
E. Z. C om bination , dz. 1 30
D r i -F oo t, d o z .________ 2 00
B ixbys, d o z .___________1 30
Shi noia, doz__________  90

S T O V E  P O L IS H
B lackne, p e r  doz_____ 1 30
B lack  Silk L iquid , doz. 1 30 
B lack  S ilk  P a s te , doz._ 1 25 
E n am e lin e  P a s te , doz. 1 30 
E n a m e lin e  L iquid , doz. 1 30 
E. Z. L iqu id , p e r  dcz._ 1 30
R adium , p e r doz______ 1 20
R isin g  Sun , p e r doz___ l  30
654 S tove E n am el, dz._ 2 80 
V ulcanol, No. 10, doz._ 1 30
Stovoil, p e r  doz________ 3 00

S A L T
F . O. B. G rand  R ap ids

Colonial, 24, 2 lb _____  95
Colonial, 36-1% _____ 1 29
Colonial, Iodized, 24-2_ 1 35
M ed. No. 1, bb ls______ 2 90
Med. N o .l, 100 lb. bk__1 00
F a rm e r  Spec., 70 l b . . .  1 00 
P a c k e rs  M eat, 50 lb.__ 85
C ream  R ock fo r  ice , 

c ream , 100 lb., each  89
B u tte r  S a lt, 280 lb. bbl. 4 00
Block, 50 lb___________  40
B ak e r S a lt, 280 lb. bbl 3 80
6, 10 lb., p e r  ba le_____  93
20, 3 lb., p e r  ba le____ 1 00

0 lb. bags, ta b le _____ 45

S P IC E S  
W hole Spices

A llspice J a m a ic a _______@24
Cloves, Z an z ib a r_____ @36
C assia , C an to n  ________@24
C assia , 5c pkg., doz__@40
G inger, A f r i c a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz._ @65
iu tm e g s , 7 0 @ 9 0 _______@50
iu tin eg s , 105 -1 1 0 ______@48
^ p p e r .  B la c k _________@23

Pure Ground in B ulk
Allspice, J a m a ic a ____ @17
Cloves, Z a n z ib a r______@27
-a ss ia , C an to n _________@22
G inger, C o r k in ________@16
M u s ta r d _______________ @21
M ace P e n a n g ______ _ @©9
P ep p er, B l a c k _________@ ig
N u tm eg s --------------------- @25
Pepper, W h ite  ________@26
Pepper, C ayenne  ______@26
P a p rik a , S p a n is h ____ @36

Seasoning
Chili Pow der. 1% oz.__ 65
C elery  S a lt, 1% oz____  80
Sage, 2 oz_____  go
O nion S a l t ________  1 «
G a r l i c __  1 35
P onelty , 3% oz.—I I I I I  3 25
K itch en  B o u q u e t____ 4 2 ?
L a u re l L e a v e s _______ 2<.
M arjo ram , 1 oz______ ~ 90
Savory , 1 oz_______   05
Thym e, l  oz_______  “ 30
T um eric , 1% 0z____  35

S T A R C H
Corn

K ingsfo rd , 25 lb s____ 2  38
Pow d., bags, p e r  100— 3 95
A rgo. 24, 1 lb. p k g s___ 1 58
C ream . 2 4 - 1 ______  2 25

•ee R u n ’g, 32, 26 oz._ 2 40
F ive  case  lo ts__________2 31)
Iodized, 32, 26 oz______ 2 41)
F ive  case  lo ts__________2 30

B O R A X
Tw en ty Mule Team

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p a ck ag es___ 4 40
96, % lb. p a ck ag es___ 4 00

W A S H IN G  P O W D E R S
Bon A m i P d ., 18s, box_ 1 90
Bon A m i C ake, 18s___ 1 65
B r i l lo _________________ 85
Chipso, la rg e  _______ 3 45
Clim aline, 4 doz______ 3 60
G randm a, 100, 5c_______ 3 50
Grandm a., 24 la rg e _____ 3 50
Snow boy, 12 la rg e  _____1 80
Gold D ust, 12 las ___ 1 80
G olden Rod, 24________ 4 25
L a  F ra n c e  L au n  4 dz. 3 65
Old D u tch  C lean.. 4 dz. 3 40
O ctagon, 9 6 s___ _______3 90
R inso, 2 4 s _____ 1 _____ 4 80
R inso, 40s _____________2 95
S po tless  C leanser, 48,

20 o z .________________3 85
S ani B lush, 1 doz_____ 2 25
Sapolio, 3 doz_________ 3 15
Speedee, 3 doz________ 7 20
S u n b rite , 50s___________2 10
W yando t. C leaner, 24s 1 85

Gloss
A rgo. 24. 1 lb. p k g s__1 46
A rgo, 12, 3 lb. p k g s__2 26
A rgo, 8, 5 lb. p k g s_____ 2 46
S ilv er Gloss, 48. I s ____11%
E las tic , 16 p k g s_______ 1 38
T iger, 50 lb s__________ 2 82

S Y R U P
Corn

B lu e  K aro , No. 1%___2 22
B lue K aro , No. 5, 1 dz. 3 09
B lue K aro , No. 10___ 2 92
R ed  K aro , No. 1%___ 2  44
R ed K aro , No. 5, 1 dz. 3 37 
R ed K aro , No. 10_____ 3 22

Im it. Maple F la v o r  
O range. No. 1%. 2 d z .. 2 82 
O rahge. No. 3, 20 c an s  4 25

Maple and Cane
K an u ck , p e r gal______ 1 10
K anuck , 5 ga l. c an ___ 4 14

Grape
W elch. 12 q u a r t  c a s e . .  4 40
W elch, 12 p in t case__ 2 25
W elch, 26-4 oz. c ase__ 2 30

C O O K IN G  O IL
Mazola

P in ts , 2 doz___________ 5 15
Q u a rts , 1 doz_________ 4 70
H a lf  G allons, 1 doz___ 6 00
Loin, m e d .______________09

T A B L E  S A U C E S
L ee & P e rr in , la rg e____ 5 75
Lee & P e rr in , sm a ll__ 3 35
P e p p e r  ------------------------1 60
R oyal M in t___________  2 40
Tobasco, sm all_________3 75
Sho You. 9 oz., doz___ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper, 2 oz____________ 3 30

T E A
Japan

M e d iu m __ __ _
Choice ____
F a n c y  _

____ 18

—30@32
No. 1 N ibbs____

G unpow der
Choice _____
F a n c y

Ceylon
Pekoe, m edium

En g lish  B reakfast
Congou, m edium  ________28
Congou, choice  ______35@36
Congou, f a n c y _____ 42@43

Oolong
M e d iu m ___
choice .  : :
F a n c y ---------------- Z - . I -  50

T W IN E
C otton , 3 ply cone _____ 35
C otton , 3 ply  balls —1111 35

txÏ Î Î 6 W ine, 40 g ra in  20
W hite W ine. 80 g r a in . .  25

XT W lC K IN G
No. 9, p e r g r o s s ----------  80

i ’ p e r g ross _______1 25
No. 2. p e r g r o s s ______ 1 50
No. 3, p e r  g r o s s _______2 30
P eerless Rolls, pe r doz. 90
K ü s t e r ,  No. 2. doz._ 50
R ochester, No. 3. doz._ 2 00
Rayo, p e r  doz_____  75

W OODEN W A RE 
B askets

B ushels, W ide B and.
wood h an d le s____ 2 00

M arket, drop  h an d le_ 90
M arket, sing le  h a n d le . 95
M arket, e x tra  _________1 60
S plin t, la rg e  ___________g 50
S plin t, m e d i u m _____  7 50
Splin t, s m a l l___ ____~~ g 5q

C hurns
B arre l, 5 gal., e ach___ 2 40
B arre l, 10 gal., e a c h ._2 55
•> to  6 gal., p e r  ga l____  ig

Pails
flt. G a lv a n z e d _______2 60

12 q t. G a lv a n iz e d _ 2 85
14 q t. G alvan ized  3 in
in  ™!a r in g  Gal. J r . I  5 00 10 q t. T in  D a iry ________4 00

, ,  T rap s
M ouse, wood, 4 ho les_ 60
M ouse, wood, 6 h o les- 70
M ouse, tin , 5 h o le s . . .  65
R a t, wood ------------------- i  oo
R at, sprang ------------------! 0o
M ouse, sp rin g ________  ¡0

T ubs
L a rg e  G alvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ______6 75

W ashboards
B an n er, Globe____________5 50
B rass , s in g le______ g 25
G lass, s in g le ------- . H I  g ob
D ouble P e e rle ss___  g 50 ,
S ingle  P e e rle ss_____ — 7 50
N o rth e rn  Q ueen___  5 50
U niversal _____________7 25

W ood Bowls
13 In. B u tte r  _ _ 5 00
15 in. B u t t e r ___  '  9 on
17 in. B u t t e r -------- 1— 18 00
19 in. B u t t e r -------------  25 00

W R A P P IN G  
F ibre, M anilla,
No. 1 F ib re ___
B u tc h e rs  D F .
K ra ft ______
K ra ft S tr ip e —!

P A P E R  
w h i te . .  05
-----------06%
-----------06%
-----------06
-----------09%

Y E A S T  C A K E
M agic. 3 doz__________ 2 70
S un ligh t, 3 d o z . _____  2 70
S unligh t. 1% d o z .__ 1 35
Y east Foam , 3 doz____ 2 70
Y east F oam , 1% d o z .. .  1 35

Y E A S T —C O M P R E S S E D
F le isch m an n , p e r doz___ 30
R ed S ta r , pe r doz______ 20
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S H O E  M A R K E T
M ichigan R etail Shoe Dealers A ssociation.

I 're s id e n t—E lw yn Pond. F lin t.
V ic e -P re s id en t—.T. K. W ilson. D etro it.
S e c re ta ry —Jo e  H . B urton , L ansing .
A sst. Sec’y -T re a s .—O. R. Jen k in s .
A ssociation  B u sin ess  Office, 907 T ran s -  

o o rta tio n  Bldg.. D etro it.

Buying in the Market
Buyers are not so cock-sure about 

anything as they were once about 
everything. We found this to be true 
by sending our field editors through 
the country to get the reactons of mer­
chants on the best ways to buy and to 
sell.

Running a shoe store, our field edi­
tors find, is a more difficult kind of 
job. People are different in their in­
terest in shoes. It is different from 
what it was even as short a time ago 
as last August. For one thing, the 
public is no longer a “sales-sucker.” 
The cry of “wolf—wolf buy these val­
ues—they will never be repeated”— 
leaves the public cold. The best ex­
ample of that is that many stores 
jumped the clearance gun and pulled 
sales in November, and instead of 
crowds of customers, the reverse is 
true.

Other stores have discovered that the 
public is more tolerant—more discrim­
inating—and more intelligent, as to the 
use and selection in style of footwear. 
People are willing to listen to what 
the merchant has to say about the fit 
and service of shoes.

Yes, indeed, a new day is here and 
you don’t need to go into a shoe store 
to find it—you can find it everywhere. 
Read the newspapers—talk to men and 
women—and you will see the serious 
trend of political and economic thought 
—sound, simple and sane. The public 
is eager to read and to know. It wants 
serious discussions and serious prob­
lems and even approaches the purchase 
of shoes more seriously.

But all this is incidental to the one 
truth discovered by our field men. and 
that is that, the average merchant has 
learned a lesson from his speculative 
experience of last Summer, and from 
now on he is going to buy on the mar­
ket and sell on the market, letting each 
week or month move the goods planned 
for that period of sale. To buy a moun­
tain of shoes and put them on the 
shelves, has proven a snare and delu­
sion.

Some Fall shoes were bought in the 
high hopes that they would show an 
increase in profit and a stimulated de­
mand. The shoes are still on the 
shelves, because the very practical pub­
lic discovered that a type of shoe good 
for a short season only is not an eco­
nomic purchase this year. Consumers 
did not resist the new styles but cer­
tainly good salesmanship was not put 
in back of the styles which were so 
perishable because of the fact that they 
were seasoned.

Perhaps many stores were working 
under the belief that any shoes on the 
shelf were good shoes to hold because 
they were bought right. The fact re­
mains that the shoes did not move. 
Merchants asked our men ‘Shall we 
hold these shoes until next Fall or 
move them for what they will bring?” 
Invariably, our men said, “Move the 
goods at the price you can get: for if 
we step into a new and better year 
there is a possibility that by next Fall

new styles will be so conspicuously 
different from the old that these shoes 
will be twice valueless.” Then again, 
there is the factor of operating a store 
on a little capital and little reserves, 
and the need for ready money as never 
before.

The smaller stores were perhaps more 
fortunate in this amazing six months of 
the new merchandising deal. Even 
though these stores might have wanted 
to stock up to the roof with new shoes, 
their credit and cash prevented it. 
They were safeguarded from excesses 
by inability to get big shipments. 
These small stores learned the philos­
ophy early—“Buy as you sell—operate 
on the market—price your goods the 
same way.” Shoes have never been a 
safe speculation so why risk the load 
of stock. But other organizations, sens­
ing the commodity rise in labor bought 
to excess and are now “out of the mar­
ket" until they have sold down to a 
fair carrying stock.

But all stores have learned in this 
new day of the wiser customer “put­
ting service before profit.” These 
stores realize that without a regular 
daily profit business cannot succeed 
and there is nothing apparently wrong 
about making as much profit as the 
traffic will allow. But well-conducted 
business enterprises makes its only true 
and steady profit as a reward for good 
service. Profit cannot be the basis— 
it must be the result of service.

The past three months shows an 
inelastic demand for shoes, due mostlv 
to the fact that the public has taken 
the purchase of the article more seri­
ously. It was a surprise to many a 
merchant that a cut in price did not 
produce the large increase in sales.

So now we stand two weeks before 
Christmas with millions of pairs of this 
season’s shoes still to be sold, and 
many million pairs more of next sea­
son's shoes to be bought. A stimula­
tion of retail salesmanship will do much 
to move this season’s goods. An extra 
reward to sales people for moving the 
goods this month will help some. The 
early rubber sales have brought good 
money into many shoe stores. The re­
lease of vast sums of money by gov­
ernment sources, reopened banks, etc., 
has been an encouraging factor; but 
emphasis and double emphasis is 
needed on real salesmanship—through 
sales people — through advertising — 
through window display—and through 
serious presentation of footwear to the 
public. All these are pointers needing 
immediate action.

On the other hand, retailers must 
face a new season with the expectation 
of buying on the market and planning 
week by week, month by month sale 
on these new shoes in the early months 
of 1934. High pressure sales methods 
to tempt the merchant to buy more 
than his heed are out of the picture. A 
merchant has discovered that it is ex­
ceedingly difficult to lead customers to 
the purchase of goods which they do 
not really desire or which they cannot 
afford. If the public has taken a sober 
second thought, can the merchant do 
less?

The lesson, so bitter, in the specula­
tion of shoes gives way to the need for 
buying on the market and selling on 
the market, with increasing speed and 
certainty. Rapid turnover is more de­

sirable than a sluggish stock—no mat­
ter how cheap its purchase. It may be 
wrong to think there are millions of 
people now living on a substance wage 
who are satisfied with less commodi­
ties. For the time being the acceptance 
of a subsistence level in life may be 
an unavoidable necessity for many 
millions of people, but time and prog­
ress moves on. We sense in a new 
Springtime a return of that vigorous 
American desire for more and more 
goods, because they mean more and 
more satisfactions. The rest of the 
world may accept sluggish mediocrity 
but not here in America. One who 
fears the future limits his activities.

A very stimulating interest in mak­
ing every shoe store a real footwear 
service store—in fashion—in use—in 
health—makes possible in this field a 
way to a better and brighter year 
ahead. One of the philosophies on ap­
proaching that year is the one built 
around planning each month’s sales 
and anticipating enough to cover it in 
new and better footwear. Buying on 
the wholesale market and selling on 
the public’s price level for that antici­
pated season is evidently the new firm 
foundation for a continuing shoe busi­
ness. Our men find this truth in the 
field, and the market events of the six 
weeks will be influenced by it.—Boot 
and Shoe Recorder.

Where Narry Margins Are Perfectly 
Proper

(Continued from page 12) 
meal” but who has consistently eaten 
porridge during sixty-seven years; 
who was strenuously active, physically, 
in an old-time grocery store in youth 
and middle age, where we handled 
sugar, molasses and salt by the barrel 
and flour in 49 pound ¡bags, received in 
cars, so our torsoes were developed, 
limbered and strengthened by tossing 
those bags close up under a 12 foot 
ceding. And now, at 67, sedentary for 
seven years, I don’t know that I have 
any bowels, and don’t take anything
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but good sturdy food from one year 
to another.

But you can’t fool me with any of 
your "quick" cereals! Not any of that 
humbug for mine. My porridge, re­
gardless of the label on the package, 
is cooked for two hours of simmered 
steaming. And why not? Where’s the 
hardship in that these days of culinary 
convenience? Have we not all double 
boilers? And is there anything diffi­
cult about putting on the porridge over 
the simmering burner and letting it 
ride there?

“But who wants to rise two hours 
before breakfast?” do you ask. Non­
sense! Do you think I do that? No: 
my porridge goes on in the evening or 
any time of the day and cooks along 
without any attention for two hours 
or more. No harm if it cooks all day. 
Then it is put on the flame again an 
hour before rising time and is piping 
hot when wanted. More: Enough is 
made for three or four days, and re­
heated- every morning—easiest thing 
in the world.

Pass this kind of real, helpful, 
healthful—not faddist—service to your 
customers, and watch your own mer­
chandise and profits grow.

Paul Findlay.

A new, speedy fire extinguishing 
method utilizes a dry chemical pro­
pelled by a gas, both the powder and 
propellant being extinguishing agents. 
Efficient on gas, oil, electrical and 
other fires, the new system is said to 
cause no chemical or water damage, is 
approved by the Underwriters’ Labora­
tories.

You cannot make a silk purse out of 
a sow’s ear.
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(Continued from page 9)
With reference to General Sheridan’s 

statement when he was here in Grand 
Rapids at the reunion, it might possi­
bly be that he wished to flatter the 
ladies of the city, and in order to do so 
his enthusiasm may have carried him 
somewhat beyond the actual facts. 
After all, that knowledge came to him 
second-hand. As I said, I shall be 
glad to hear of any further information 
which you may dig up, and if we get 
any further information here we shall 
be glad to let you know.

Samuel H. Ranck.

Twelve years ago I discussed the 
episode of Rienzi with the late Capt. 
Charles E. Kelknap. A little later he 
handed me the following account of 
this horse’s history:

The black horse called Rienzi, made 
historical from having been ridden by 
General Phillip H. Sheridan from 
Winchester to Cedar Creek and cele­
brated in the poem by Buchanan Read, 
now stands in bronze before me and 
continually calls to memory the years 
when we were comrades on the march 
and on the battlefield, for it was my 
privilege to serve nearly two years in 
Sheridan’s division of the Army of the 
Cumberland.

Rienzi in bronze is where I can 
keep an eye on him, for of late years 
all the counties in the State are 
claiming him as their own and from 
the State line on the South to the 
Muskegon River on the North, men 
point out the location where he was 
raised. It certainly is an honor to be 
able to claim him, for did not the 
black horse do his might toward win­
ning the war?

For the organization of the Second 
and Third regiments of Michigan 
Cavalry with their headquarters at 
Grand Rapids, nearly all of the 
horses were bought in Western 
Michigan. They cost from $125 to 
$150 each. Several hundred of pure 
Morgan stock were secured. The 
buyers and members of the Second 
regiment always claimed the black 
Rienzi came from the town of Fair- 
plains, Montcalm county. This claim 
was not disputed until within the last 
few years. After careful investigation, 
made more than thirty years ago, I am 
certain that to Fairplains township be­
longs the honor.

Before leaving the State he became 
the property of Captain Archie Camp­
bell, who was not accustomed to rid­
ing until he joined the Army, and the 
colt, then past three years old, was 
little better than halter broken. Later 
came the days when the Second Cav­
alry camped in Northern Mississippi 
near the town of Rienzi in a charm­
ing country of great plantations. I 
never knew a cavalryman who did not 
love his horse and give him a pet name. 
That accounts for the name Rienzi, al­
though one might infer that the name 
carried unpleasant memories.

The animal was not vicious, but 
restless and nervous. When the col­
umn was on the march he would lead 
off like a drum major, but when, the 
bugles sounded or the bands played he 
danced all the fancy steps. On drill 
he sensed the calls and had his own 
way of obeying them. From Captain 
Campbell’s own story he was disin­
clined to mount the fiery colt, al­

though he loved him and would go 
miles out of his way to see his favorite 
after he had given him to General 
Sheridan, who had taken a great lik­
ing to him and had ridden him on sev­
eral occasions.

General Sheridan says in his mem- 
moirs: “August 27, 1862, about half the 
commands were absent reconnoitering, 
when I was suddenly aroused by ex­
cited yells and sounds of firing and I 
saw in a moment that the enemy were 
in possession of the camp. They had 
come in on my right flank from the 
direction of the Hatchie River, pell- 
mell, with our picket post three miles 
out on the Ripley Road. The whole 
force of the enemy comprised about 
eight hundred men. The day was ex­
cessively hot and most of the men 
were lounging or sleeping in their tents. 
The alarm spread instantly through the 
camp and the command turned out for 
action: for every man grabbed his gun 
and saber and soon drove the intruders 
from the camp in about the same dis­
order in which they had broken in on 
us. By this time Colonel Hatch and 
Colonel Albert Lee had mounted two 
battalions each and I moved them out 
at a lively pace. No halt was called 
until we came upon the enemy’s main 
body drawn up in line of battle near 
Newland’s store. We drove them in 
confusion from the field. Panic seiz­
ing them, they threw away every loose 
article of arms or clothing and ran in 
wildest disorder in an effort to escape. 
As the chase went on, the panic in­
creased. In a little while the affair 
grew most ludicrous. Faulkner’s hat­
less and coatless men taking to the 
woods were so demoralized that a good 
many prisoners were taken. When the 
recall was sounded our men came in 
loaded down with plunder in the shape 
of hats, blankets, pistols and guns. 
Shortly after this affair Captain Archi­
bald Campbell, of the Second Michi­
gan Cavalry, presented me with the 
black horse called Rienzi.”

I do not quote Sheridan’s memoirs 
in full, but will repeat Captain Camp­
bell’s account of the affair as told by 
him about a year later while gathered 
with Sheridan and his Adjutant, Cap­
tain George Lee, Col. McCreery and 
others about a bake kettle and camp 
fire that had eliminated all rank, for 
the Major General and the Lieutenant 
had their legs under the same table.

Colonel Campbell, turning to Sheri­
dan, asked, “General, how are you
getting along with that d--------  wild
colt I gave you?” “Fine,” he replied, 
and called to one of his orderlies to 
bring Rienzi. The horse was brought 
into the light of the campfire, Camp­
bell going to him, caressing him and 
talking to him in the most endearing 
terms. But seated again by the fire 
he said: “That horse, General, is a 
mighty fine looker, but, much as I 
love him, I would not ride him for a 
whole state like this. You remember 
that morning when everyone was 
snoozing in their tents and those 
Johnnies came into camp—eight hun­
dred of them yelling and shooting like 
a lot of wild Indians? It was a lucky 
thing for us that they ran up against 
the sutler’s shebang first thing and 
halted to get a pair of suspenders and 
a red necktie. There was a wild scram­
ble to loot the sutler, where they

swarmed like flies about a sugar barrel. 
The black colt had been switching his 
tail in the shade of a tree, but by the 
time I ran to mount him he was danc­
ing, wild eyed and snorting like a loco­
motive. With cheering Johnnies, bu­
gles sounding “Boots and saddles” and 
all hell let loose I had only time to 
draw saber when he was off straight 
for that gathering at sutler’s. He had 
the bits in his teeth and, yelling with 
fright, I was charging single handed, 
too scared to jump. I guess those Rebs 
thought the entire regiment was charg­
ing by the noise I made as we struck 
into that crowd, hitting their heads 
right and left. I let go the reins, hung 
on to the pommel with one hand, while 
the colt charged every bunch of gray 
backs that gathered. Then I sensed the 
fun of the affair, said all prayers I 
knew, and let the colt carry me where 
he willed. Then in came the company 
squadron front and the battalion and 
we ran those Johnnies more than eight 
miles and gathered in a lot of good 
horses, mules and prisoners. It seemed 
every man in the regiment guyed me 
on the way back. They all knew I was 
not fighting single-handed from choice 
and they gave the colt credit for the 
victory. I was not born in the saddle 
with spurs on my boots, as some of 
you were. I had never been on a horse 
until I landed in the army back in dear 
old Michigan. But I did know a thing 
of beauty when I saw it hitched to a 
post in the ground. Then the Quar­
termaster told me he was a farmer 
boy’s pet colt from near Greenville. 
That settled it, for I had a you nig lady 
friend living near that place and after 
I had given him a bit of sugar once in 
awhile, he followed me about like a 
dog. However, the notes of a bugle, 
the band on parade, the cheering of 
men, strung his nerves to the highest 
tension, set his tail switching and he 
learned all the bugle calls faster than 
I did. I warn you not to ride him 
under fire or you will wake up some 
day fighting single handed Bragg’s en­
tire army.” And Sheridan replied, “If 
I do and feel as good then as I do to­
night, I’ll lick them single handed.”

There was another day when Rienzi 
distinguished himself a full year be­
fore the poet Read put Winchester 
town on the map. There is a Win­
chester in Tennessee where, in August, 
186.3, Sheridan’s division was fighting 
Bragg’s retreating army through its 
streets. The skirmish line was in com­
mand of a boy lieutenant: the entire 
day had been one of skirmish combats.

Sheridan, to gain a view of the coun­
try in front, came up between the re­
serves and the skirmish line. Just then 
there came out of a yard a black boar, 
with a pair of saber teeth projecting 
from his foam covered jaws, charging 
directly at the General, who, before 
he could select a line of escape, was 
carried by Rienzi over a picket fence 
into a rose garden. Next the boar put 
the General’s staff on the run, then 
headed for the officer commanding the 
skirmish line who had just time to drop 
the point of his sword, catching the 
beast in the shoulder front, piercing 
his body. The collision knocked the 
wind out of the lieutenant for an in­
stant and before he had regained his 
feet the General was back shouting, 
“Why in hell didn’t you rum?” It was

taking all the boy’s strength to pull the 
sword out of the dead animal’s body 
and banteringly the General said, “You 
may not have a chance again in all the 
war. That’s the first blood I ever saw 
upon an infantry sword. You ought to 
be fighting with the cavalry.”

“I will, replied the lieutenant, just 
as soon as I can find a horse to carry 
me over a picket fence.”

So you see Rienzi had left his foot 
prints along many a trail before the 
day came when Winchester was 
twenty miles away.

I think I am correct in saying that 
General Sheridan did not ride Rienzi 
into the battles of Stone River, Chick- 
amaugua or Mission Ridge, but that 
he rode Old Whitey, a grand, good 
horse, who never lost his head in bat­
tle or parade.

Although Rienzi was several times 
wounded, he escaped death in action 
and, living to a ripe old age, died in 
1878, attended to the last with all the 
care and surrounded with every com­
fort due the faithful service he had 
rendered.

Greenville, Nov. 22— Regarding the 
Morgan horse ridden by Gen. Sheridan, 
of which you wrote me, I find a man 
by the name of Lester Miller, a farmer 
living in Fairplains township, Mont­
calm county. He owned a pair of Mor­
gan colts. (The son of Mr. Miller, 
now about 80 years old. does not know 
where his father got the team.) Mr. 
Miller traded the colts to a man in 
Greenville named Nathaniel Sanders 
for a pair of oxen.

Mr. Sanders trained one of them for 
a runner, and in one race the horse ran 
close to a tree and brushed the rider, 
Mr. Burnham, off and killed him. My 
uncle Henry Serviss later married the 
widow.

To whom Mr. Sanders sold the run­
ner, I do not know, but it has been 
known here for years, that this was the 
horse which was presented to Gen. 
Sheridan and used in that famous ride.

John H. Serviss.

Despite the apparent contradiction, 
I still maintain that I distinctly heard 
Gen. Sheridan make this statement on 
the stage of Powers opera house 
(Grand Rapids) about 1882: “That 
horse was presented to me by the la­
dies of Grand Rapids.” I frequently
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talked with at least a dozen Grand 
Rapids ladies who insisted that they 
contributed to the fund raised for the 
purpose of purchasing the Morgan 
horse which subsequently bore Gen. 
Sheridan from Winchester to Cedar 
Creek on the occasion made forever 
historic by the poem of Thomas Bu­
chanan Read. I also knew the man 
who made the trip to the farm near 
Stanton, where the horse was bred, 
born and raised. Fifty years have 
elapsed since these conversations took 
place and I cannot recall the names of 
any of the persons above described. 
They are probably all dead long ago.

E. A. Stowe.

Budgetary Inflation as Real as Cur­
rency Inflation

Of interest to many investors during 
the past week was the Treasury financ­
ing of $950,000,000, which was accom­
plished by the means of one year 2% 
per cent, notes. These were over­
subscribed many times. This leads 
many observers to believe that Gov­
ernment credit is still substantially un­
scathed.

All reports on business are decidedly 
mixed. The general impression is one 
of improvement. Steel and automobile 
production continue to hold relatively 
well. Reports on retail trade in many 
districts are good. It is now believed 
by many that improvement might car­
ry over well into the winter. The bet­
ter tone of retail business and some 
other lines of endeavor might be con­
nected with the Government’s recent 
policy of rushing funds into the hands 
of people through the civil works pro­
gram, inasmuch as the public works 
program was slow in getting under 
way.

There is evidence of further relief 
along this line. Other forms of credit 
will be available later to industry and 
individuals. This leads one to believe 
that there is a definite change in the 
Government’s program in the form of 
speeding up spending and easing up of 
the dollar devaluation program. In re­
ality. this is “speeded up inflation,” as 
budgetary inflation is as real as cur­
rency inflation. The more direct meth­
od now being taken by the Adminis­
tration, and expected to be taken, 
could be effective and stimulate busi­
ness where other methods have failed.

J. H. Petter.

Desk Sets Enjoy Revival 
Sales of desk sets for office and 

home use have reached the highest 
volume in several years this season. 
Manufacturers found an active demand 
for sets in all retail ranges from $5 to 
$50. .Metal sets with finishes of silver, 
copper and chromium have been order­
ed in quantity, as have marble, com­
position and other types. Producers 
hold the interest in their goods is due 
to the general revival in business which 
has brought the desk set back into the 
category of practical holiday gifts.

A new, simple airplane direction 
finder utilizes any broadcasting station 
as a compass. A Chicago-bound pilot 
merely tunes in a Chicago station and 
a needle on a dial points to zero as 
long as he is on his course, and swings 
right or left when he strays.

______________  M I C H I G A N

IN THE REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

The Federal Trade Commission has 
acted on the trade practice conference 
rules of the $30,000,000 hatching and 
selling baby chicks industry which held 
a trade practice conference August 10 
in Grand Rapids, with Commissioner 
Ewin L. Davis presiding. Eighteen 
rules have been approved by the Com­
mission and eight received as expres­
sions of the trade, a number of the 
former group relating to unfair forms 
of advertising. Among the types of 
advertising condemned by the indus­
try is the representation by sellers that 
baby chicks sold by them are “guar­
anteed to live,” a statement which has 
the effect of deceiving buyers into be­
lieving that the chicks possess extra­
ordinary stamina and other qualities 
which prevent disease and death. This 
injuriously affects the business of com­
petitors, it was held. Advertising or 
guaranteeing that high yields of eggs 
are made by the flocks of a seller or 
producer when such a statement is only 
true as to a small percentage of his 
flocks, and advertising and selling all 
baby chicks of a producer as from 
blood-tested stock when only a few of 
them are from such stock, are prohib­
ited in rules adopted by the industry. 
Further rules approved by the - Com­
mission and designated Group I per­
tain to other advertising misrepresen­
tations and to practices such as the 
selling of baby chicks below cost, mali­
ciously inducing breach of contract, an 
the defamation of competitors. The 
rules received as expressions of the 
trade and designated Group II relate 
to arbitration, contracts as business 
obligations, shipping practices and 
others.

Acme Shellac Products Corporation 
of Long Island City, N. Y., has been 
directed by the Federal Trade Com­
mission to discontinue advertising and 
selling its products as “Shea-Lac” 
when not made from shellac gum dis­
solved in alcohol or when shellac gum 
is not the predominant element. Ex­
ception to this order is permitted if the 
word “Shea-Lac” or any other word 
which in appearance or sound simu­
lates the word shellac, is accompanied 
by the word “substitute,” or by “other 
apt and adequate words, in equally 
permanent and conspicuous lettering, 
clearly indicating that such product is 
a substitute for genuine shellac.” The 
Commission found the Acme company 
made and sold both shellac and shellac 
substitutes. Shellac is made by dis­
solving in alcohol a shellac gum, im­
ported from India. Shellac substitute 
is made by dissolving in alcohol an 
entirely different gum, called Manila 
gum, which is much cheaper than the 
Indian gum.

The Hoboken White Lead & Color 
W orks, Inc., Hoboken, N. J., has been 
fined $500 by the United States Circuit 
Court of Appeals, Second Circuit, New 
York City, for violation of that court’s 
decree which was based on the Fed­
eral Trade Commission’s order requir-
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ing the company to stop misrepresen­
tations in the sale of its products. In 
granting the Commission’s recent mo­
tion to punish the company for con­
tempt in violating the court decree of 
Jan. 19, 1931, the court held the corp­
oration “guilty of contempt by its wil­
ful conduct.” The Commission order 
upon which the court decree was based, 
prohibited use of the term “White 
Lead” or words of like import in label­
ing, advertising or describing paint 
products containing less than 50 per 
cent, of white lead, lead carbonate, or 
lead sulphate.

Characteristic of Most Collection 
Agencies

That others may not suffer a like 
fate, we submit this account, every 
word of which is true, and our own 
bitter experience.

Like many other merchants, in all 
lines, we had accumulated a number of 
accounts difficult to collect, and some 
which seemed well-nigh hopeless of 
collection. We had given some of 
these to local persons for collection, on 
two or three occasions—but had little 
success, although we paid as high as 
twenty-five and fifty per cent, com­
mission.

Finally, a little more than two years 
ago we were visited by two very good 
appearing men, beairmg credentials, 
etc., who wished to take over all of our 
bad accounts and collect them. We 
were not at all keen on the proposition; 
paid scant attention to every argument 
spoken in its favor. We told them we 
had little faith in collection firms or 
agencies, and did not care to avail our­
selves of their services. Undaunted, 
the man and his assistant talked on, 
very convincingly, for an hour more. 
They explained and made illusrations. 
Briefly, their plan was like this: their 
firm, the Federal Mercantile Bureau of 
10 Tremont Street, Boston, would buy 
and take over each and every bad or 
difficult account we jjad, and pay a 
certain amount cash for each one to us. 
Then they would get in touch with the 
several debtors and collect from them 
as they could, keeping the difference 
between the prices paid for the ac­
counts and the actual amounts collect­
ed, as their perquisite. We were to be 
relieved of all responsibility in connec­
tion with the accounts. The whole 
scheme was something like a finance 
plan.

After all of this we were still skep­
tical and unmoved. Finally, as a last 
inducement, he offered to take threo 
or four names and produce immediate 
results with collecting their accounts, 
and we could see for ourselves the val­
ue of their plan.

After much deliveration we fell for 
this:—and gave them four names, two 
of which were quite sizeable accounts:. 
They went right to work on them, but 
were unsuccessful in collecting two of 
the accounts. The others paid substan­
tial amounts on account and afterward 
paid more.

Several days elapsed, and we waited 
patiently for a check. After a month 
we wrote the firm and received infor­
mation to the effect that they had col­
lected on two accounts, but were un-

successful in collecting on the other 
two—no mention whatever of paying 
us our share.

Nevertheless, some time afterward 
we wrote once more. This letter was 
never answered. Two years had elapsed 
and we took up the matter again. We 
wrote the Federal Mercantile Bureau, 
and made the letter straight and to the 
point. We told them we had waited 
all this time for them to keep their 
agreement and that we were giving 
them a last opportunity to do so. We 
said that unless we received the 
amount due us for the collection of the 
two accounts at once we would expose 
them. We had the letter registered at 
the post office to be sure they got it, 
but they never deigned to answer it.

H. H. Walcott.

Press for Glassware Deliveries 
Lagging deliveries of glass ware con­

tinue to harass the stemware trade as 
buyers press manufacturers for ship­
ments of popular-price beverage 
glasses. Leading producers assert that 
they have been confronted with a de­
mand to deliver more than three 
months' supply of stemware over a pe­
riod of two weeks.

The present situation, they contend, 
could have been avoided if buyers had 
confirmed orders and agreed to accept 
delivery of merchandise in advance of 
actual repeal. Under present condi­
tions, the glass producers hold, it will 
take more than a month to bring de­
liveries into line with requirements.

Orders for Premiums Are Heavy 
Intensive sales campaigns by brew­

ers, manufacturers of cake flour and 
coffee companies are forecast as rep­
resentatives for the three lines shop for 
premium goods. Advance orders for 
prem.ums are placed by brewers, who 
wall use ash trays, bottle openers and 
other articles in promotions opening 
late in February. Four mills order 
low-price biscuit, pie and cake tins to 
be used in January sales com/paigns. 
Coffee companies are purchasing meas­
uring spoons and toys for January and 
February delivery.

Holiday Reorders Numerous 
Re-orders on gift merchandise con­

tinue numerous in the primary market. ' 
The business is mostly of a fill-in na­
ture on main floor items, with medium 
to popular-price goods stressed. Re­
ports agree that retail sales volume at 
the week-end is the best of th e ‘holi­
day season so far. With respect to in­
creases over a year ago, the reports in­
dicate a spotty situation, with stores in 
farm and industrial areas going best. 
In a majority of areas, however, vol­
ume is running around last year’s fig- 
ures.

A soluble preparation embodying so­
dium metaphosphate, developed for 
laundry use, is said to soften water 
without precipitation, to dissolve “lime 
soaps," restoring their sudsing proper­
ties and permitting their removal as a 
part of the washing formula.

A new hat box utilizes transparent 
cellulose to protect the contents against 
moths, moisture, dust. The lining is 
an integral part of the box.



He Knew He 
Was Worth

W hen a Kalam azoo m an applied for a job the other day 
and w as told he w ould be paid all he w as w orth, he got 
m adder than  a hornet and stated  very em phatically that 
he could not and w ould not w ork  for such low wages.

It th a t m an should ever a ttem pt to run a business of his 
own, he w ould be just the kind of chap who would kick 
on the price of a safe, no m atter how  low it was, leave 
his account books and valuable papers exposed and then 
w hen the  fire licked them  up he w ould charge the whole 
thing up to  his ding blasted hard  luck.

BE SENSIBLE BROTHER AND GET BUSY

and w rite  us to-day for prices on a  first-class dependable 
safe. It m eans really m ore to you than  it does to us, 
because w hile w e would m ake only a fair profit on any 
safe w e sold you, you w ould lose w hat you never could 
replace if you should have a  fire and lose your books of 
account.

Grand Rapids Safe Co.
Grand Rapids, Michigan



0  Standard Brands offers you its best 

wishes for a very happy Christmas 

and a bright and prosperous New Year.

Now is the time to clan ahead for the 

coming year so as to be ready to take 

full advantage of the upswing in buying 

that is already evident.

And in your plans, include a resolution 

to push Dated Coffee more strongly than 

ever during 1934. It will mean more and 

better business for you, because it will 

assure you of better and more satisfied 

customers. Start now to get behind Dated 

Coffee and lay a firm foundation for better 

business for the ensuing year.

merry Christmas and 
a Gappy ßew Year to
a l l  o u r  g r o c e r  f r i e n d s

CHASE & SANBORN’S
DATED COFFEE

A Product of
STANDARD BRANDS INCORPORATED

Rademaker-Dooge Grocer Co.
Distributors of

PETER PAN COUNTRY GENTLEMAN CORN 
PETER PAN GOLDEN BANTAM CORN 

MISS MICHIGAN SWEET PEAS 
FREMONT SWEET PEAS 

BIG MASTER MALT
BLUE RIBBON MALT 

BOUQUET TEA

T h e H o u s e  o f  Q u a l i t y  a n d  S e r v i c e
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GOOD R EA SO N S WHY 
YOU SHO ULD STO CK

W. R. Roach & 
Co., Grand Rap­
ids, maintain 
seven modern 
Michigan facto­
ries for the can­
ning of products 
grown by Michi­
gan farmers.

jb e  brand

h a r t /
A complete line of canned vegetables and fruits.!


