
Born February 12, 1809

C hained by  stern  d u ty  to  the  R ock of State,
H is spirit arm ed in m ail of rugged m irth,
E ver above, though ever n ear to  earth ,
Y et felt his h ea rt the cruel tongues tha t sate 
Base appetites, and  foul w ith slander, w ait 
T ill th e  keen lightnings bring  the  awful hour 
W hen w ounds and  suffering shall give them  power.

M ost w as he like to  Luther, gay and  great» 
Solem n and m irthful, strong of h ea rt and  limb, 
T ender and  simple, to o ; he w as so near 
T o  all things huiman th a t he cast ou t fear, 
A nd, ever sim pler, like a  little child,
L ived in unconscious nearness unto  H im  
W ho always on ea rth ’s little  ones hath  smiled.

S. WEIR MITCHELL.



Rademaker-Dooge Grocer Co.
Distributors of

PETER PAN COUNTRY GENTLEMAN CORN 
PETER PAN GOLDEN BANTAM CORN 

MISS MICHIGAN SWEET PEAS 
FREMONT SWEET PEAS 

BIG MASTER MALT
BLUE RIBBON MALT 

BOUQUET TEA

T h e  H o u s e  o f  Q u a l i t y  a n d  S e r v i c e
Look at this familiar 

cake of YEAST
It is an item  tha t brings people into your 
sto re frequently  and  regularly. A n  in­

creasing num ber of your custom ers are  eating 
Fleischlmann’s Y east every  d ay  for b e tte r  health . 
T hey  com e to you for their supply. Y ou have 
m any opportun ities to sell them  your o ther 
products. It’s a real sales builder. T h a t’s one 
big reason w hy you should push F leischm ann’s 
Y east. D isplay  the  m etal sign. R ecom m end it. 
It pays.

i How to get a HERD STAR! 
1 on S p r in g  S a l e s

O ne o f  th e  best cereals you can feature these frosty 
February days is Shredded W heat. A nd fo r th is very 
good  reason— Shredded W heat is 100% whole wheat 
. . .  A nd w hole Wheat is  packed w ith  carbohydrates, 
the natural heat and energy elem ents tha t give 
warmth from  w ithin!

T ell that to  your custom ers. I t ’s a sensible tip  th a t 
w ill w arm  up  your Shredded W heat sales r ig h t now !

national biscuit company

“ Uneeda Bakers'9
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CODE GOVERNMENT

Gigantic Struggle Between Social­
ism and Regulated Individualism

Tlie N ational Industrial R ecov­
ery  act w as hailed as a  M agna 
G harta  for trad e  and  industrial 
associations. But it is m ore than  
that., It is a challenge to  b o th  in­
dustry  and  public service.

T ra d e  and  industrial associa­
tions a re  the  backbone of th e  sys­
te m  of industrial code  govern ­
m en t au thorized under the act and  
being d iligently  and  courageously 
developed  by  thq N ational R ecov­
ery  A dm inistration . But th is b ack ­
ground  of trad e  organization  is as 
yet inadequate. C o d e  governm ent 
and  the oppo rtun ity  which it a f­
fords fo r deliberate  industrial self- 
regulation  have conferred  p riv i­
leges and  im posed duties to  which 
the  association establishm ent of 
A m erican industry  has n o t yet a d ­
justed  itself. T here a re  in this land 
m any thousands of trad e  an d  in ­
dustrial associations, local, re ­
gional or national in scope. But 
o f these only a few h u n d red  w ere 
effective; the  o thers w ere strug­
gling against difficult, if n o t in­
superable, obstacles.

C o-operation  in industry, under 
our trad itional system  of com peti­
tion enforced b y  the sanctions of 
repressive s ta tu to ry  prohibitions, 
has been  un d er a  conspicuous h an ­
dicap. M uch public m ention  has 
been  m a d e  of the aniti-trust laws. 
No one will seriously question th e  
w isdom  or th e  public value of 
their objectives. N or will any  p e r­
son inform ed of th e  facts and  
p rob lem s of industry  and  com ­
m erce u n d er p resen t d a y  cond i­
tions b e  left in do u b t of th e  u n ­
w isdom  of the m anner in w hich it 
w as sought to  accom plish these 
public ob jectives under th e  an ti­

trust laws. Public protection , and  
no t th e  particu lar form ula by  
which it is secured, is the  im por­
ta n t consideration. T h e  Sherm an 
act, though sound in purpose and  
principle, w as inflexible in app li­
cation and  inconsiderate of chang­
ing com petitive conditions in a 
w orld  of econom ic change. In 
m any respects and  in m any  indus­
tries the  ac t h ad  becom e a d e ­
stroyer of public interests which 
it w as in tended  to  protect. In 
m any industries it becam e the 
g rea test ally  of m onopoly. It d e ­
p rived  sm all enterprises of the 
privilege of cooperation  w ith 
others, Which w as their only effec­
tive m eans of m eeting the  com pe­
tition of large enterprises. Even 
am ong the m ore highly cen tra l­
ized industries, the  h eav y  hand  
laid  upon  effective cooperation  
left com petito rs b o th  large and  
sm all a t the m ercy of destructive 
practices.

A s long as public purchasing 
pow er w as abu n d an t and  the d e ­
m and  for com m odities heavy, the 
industries and  tra d e s  w ere enabl­
ed  b y  and  large to  w ithstand  
th ese adverse  conditions, to  a b ­
sorb them , and  to carry  on. But 
w hen pub lic  purchasing pow er 
fell b y  h a lf and  the  dem and  for 
com m odities vastly  declined, they  
w ere  confron ted  w ith the unhappy  
choice of jo in ing in the national 
epidem ic of com petition in w age 
reductions o r risking annihilations.

T h e  A m erican people w ere b e ­
ing called upon (to pay  too  high a 
price for th e  preservation  of the 
legal form s of com petition, which 
had  lost b o th  their econom ic and  
hum anitarian  substance.

F o r m ore them a  d ecad e  far- 
seeing m en in industry  and  in gov­
ernm ent h av e  sought constructive 
m odification of the anti-trust laws 
which w ould  p reserve th e  sub­
stance, if no t the trad itional form, 
of the pro tec tion  through public 
sanctions and  supervision of rea ­
sonable agreem ents in industry  
and  com m erce. B ut only th e  uni­
versal distress of a  p ro longed  d e ­
pression, which w as w itnessing the  
g radual destruction  of the  nation’s 
w ealth  and  the peop le’s savings, 
h a s  converted  th a t policy into 
public action. T h a t th e  business 
world' has b e e n  p ro m p t to  re ­
spond  as best it could to  the op ­
po rtun ity  thus created  is m anifest 
in the  fact th a t a lready  nearly  60 
per cent, o'f industry  is un d er p e r­
m an en t code. A n o th er 20  per 
cent, p ro b ab ly  w ill b e  under code 
w ithin the  nex t few weeks, and 

the rem ainder as p ro m p tly  as rea- 
apnably rep resen ta tive  and  effec­

tive organizations can be es tab ­
lished in those industries or indus­
trial groups which are presently  
w ithout satisfactory  organization.

But the  problem s of trad e  asso­
ciations and  their code authorities 
have  only begun. T he m ost im ­
p o rtan t and  the difficult problem s 
lie ah ead  in the field of industrial 
code adm inistration. A ssociations 
vested  w ith responsibilities for 
code adm inistration  m ust devel­
op, if thejy do no t a lready  have, 
reasonab le  facilities for fact find­
ing, investigations, inspections, 
audits, education  of m em bers of 
industry, provision for ad justm ent 
and  arb itra tion  of com plaints, and  
the ad jud ica tion  of appeals. U n­
der m any of the  codes, industries 
m ust develop  s tandard  m ethods 
and  classifications of cost account­
ing, and  m ethods and  form s of 
statistical report. T he activities of 
code governm ent into which in ­
dustrial organizations have been 
suddenly  plunged include legisla­
tive, executive and  judicial func­
tions. It is no t to b e  expected  tha t 
the trade  associations will have 
uniform  or universal success in 
m eeting these new  obligations. It 
is ra th e r  to  b e  expected th a t b o th  
the  trad e  associations and  the N a­
tional R ecovery  A dm inistration  
will jo in  in the continuing and  
hopeful effort of im proving the 
efficiency and  ex tending  the facil­
ities of th e  A m erican trad e  asso­
ciations and  their code au thori­
ties.

B roadly  speaking, there a re  two 
divisions of code adm inistra tion :

F irst: D eliberate  and  orderly  
planning of industry, relying upon  
industry  education  and  u pon  the 
desire of the  vast m ajo rity  o f com ­
petito rs to deal fairly am ong 
them selves and  w ith those d e ­
penden t upon  them  for em ploy­
m ent.

Second : T he so-called “ a d ­
m inistration of com pliance,’’ 
based  upon  com plain ts of v io la­
tion of codes or of industrial dis­
pu tes arising thereunder.

T he first is constructive and  re ­
lates to all industry  m em bers. T he 
second is rem edial and, in gen­
eral, rela tes to  the  pathological 
fringe in each industry  which i3 

no t conten t to  deal fairly w ith 
fair-dealing com petito rs o r w ith 
labor or w ith the public, b u t seeks 
opportun ity  for special and  often  
unfair advan tage. T he adm inis­
tration  of com pliance under codes 
of fair com petition m ay b e  gen­
erally  d iv ided  into three classes, 
including:

F irst: C om plain ts of non-ob­
servance of p rescribed w ages and

hours of labor, or o ther labor p ro ­
visions;

S econd: T  rade practice com ­
plain ts;

T h ird : C om plaints involving
jurisdiction and  often  com petitive 
controversies betw een  industries 
and  trades.

But the grea test opportun ity  
for associations is in tha t deve l­
opm ent and  adm inistra tion  of in ­
dustry  which for lack of b e tte r  
phrase, I term  “ industry  p lan ­
ning, w ith all tha t it im plies in 
industry stabilization, balance of 
production  and  consum ption, se­
curity of em ploym ent, avoidance 
of p reven tab le  wastes, encourage­
m ent to  technological advance 
and  im provem ent (w here im ­
provem ent is vastly  n eed ed ) in 
the processes of m arketing  and  
distribution.

C ode governm ent under the 
N ational R ecovery  A dm inistra tion  
has been  described as an  experi­
m ent. But it is m ore than that. 
It is fast becom ing a  dem onstra­
tion. Those w ho believe tha t n o th ­
ing ought ever to be  tried  for the 
first tim e will, of course, find no 
good in this undertaking. Those, 
how ever, w ho believe th a t the 
uncontro lled  com petitive process 
in m odern  business is needlessly 
harsh on em ployer and  em ployee 
alike, tha t this harshness is not 
com pensated  b y  com m ensurate 
public benefits, and  th a t it can be  
tem pered  b y  the  establishm ent of 
reasonab le controls un d er public 
sanctions, will find good in the 
A ct. Those w ho believe, as I do, 
in the fundam ental capacity  of 
A m erican industry  for intelligent 
courageous and  hono rab le  self- 
regu la tion  will find in the  A ct 
m uch good, m uch prom ise and  
m uch hope.

T he N ational R ecovery  ex­
perim en t is, itself, no t a  cure-all. 
It is seeking, how ever, to  do  m ore 
than relieve the sym ptom s of the 
depression. It is seeking to  re ­
m ove causes. T he ex ten t to  which 
it succeeds is, perhaps, now  d e ­
p en d en t largely upon  governm ent, 
bu t u ltim ately  will b e  dep en d en t 
upon  industry, on trad e  associa­
tions and  their code authorities. 
It a lready  has had the visible ef­
fect of inspiring m ore m en to  do 
their th inking for them selves 
ra th e r than as here to fo re  buying 
it ready  m ade. T hose of us w ith 
large industry  responsibilities w ho 
are  close enough to  industry  to 
understand  its facts and  prob lem s; 
and  yet far enough aw ay to  view  
them  in a fair perspective of valid  
public interests, are  n o t so m uch 
concerned w hether the  N ational
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R ecovery  undertak ing  fits th e  eco­
nom ic tex t books as w hether and  
how  it can best be m ad e  to w ork. 
T he p lan  of industrial self-regula­
tion under the R ecovery  A ct a f­
fords the greatest po ten tia l chance 
in our national h istory  for a  com ­
bination  of sound industrial p ro ­
gram s and  right persons and  right 
a ttitudes to m ake them  work. 
T h a t is the  p rob lem  for which in ­
dustry  and  trad e  associations will 
supply the solution.

P erhaps I can define the o p ­
portun ity  and  the obligation  im ­
posed upon associations no m ore 
clearly  than  in the  language in 
which six m onths ago I subm itted  
to the  Lum ber and  T im ber P ro d ­
ucts Industries the p roposed  C ode 
of F air C om petition , subsequently  
ap p roved  b y  the President, under 
which these industries to d ay  are 
o p e ra tin g :

T h e  N ational Industrial R e­
covery  act offers to the  forest 
p roducts industries the m ost 
prom ising o p p o rtun ity  yet a f­
fo rd ed — or likely to b e  afforded  
— for o rderly  and  effective self- 
governm ent. It is an  em ergency 
plan. If it w orks it will continue. 
But it is m uch m ore. W hat is go ­
ing on in A m erica, as I view  it, is 
a gigantic struggle betw een social­
ism and  regulated  individualism . 
U ncontro lled  individualism  as 
m anifested  in the past d ecade has 
failed. If regulated  individualism  
likewise fails the obvious a lte rn a­
tive is socialism in som e form , 
w ith its supplanting  of individual 
initiatives and  its suppression of 
individual rights.

“ T here is m ore  a t stake than  
that. I do  no t believe th a t regu­
la ted  individualism  will fail. If it 
fails it will b e  because d irect gov­
ernm ent regulation, w hich u ltim ­
ate ly  is necessarily political, will 
have supp lan ted  industrial self­
regulation. T he N ational Indus­
trial R ecovery  act gives industry  
no t on ly  the  oppo rtun ity  for self­
regulation  but, w hat is m ore im ­
po rtan t, the enforceab le m eans of 
m aking it effective. No g rea t in­
dustry  is acting w isely w hich does 
no t p rom ptly  respond  to  the  N a­
tion s challenge o r w hich does not 
deliberately , courageously and  in 
good faith seek to establish in this 
country  the  right, the  effective­
ness, and  the public d ep en d ab il­
ity of industrial self-governm ent.

If w e keep  our heads, if we 
don t try  to run before w e w alk 
nor perm it o ther to persuade us to  
do  so; if w e d o n ’t expect too  
m u ch ; if w e sturdily  w ithstand  the 
stam pede of bogies an d  ho b g o b ­
lins; if w e do  our p a r t courag­
eously; and  if w e seek for ou r­
selves only the sam e consideration  
th a t w e could accord  to  others, 
these things w ill w ork  ou t all 
righ t.”

“O f th a t I am  confident. A  
g reat oppo rtun ity  confron ts A m er­
ican industry— and  a  solem n duty. 
U pon its ou tcom e dep en d s the 
livelihood of m illions of peop le;

and  th e  oppo rtu n ity  to  p rosper, of 
every  industry. It is a task for 
hono rab le  m en. S tatesm anship  is 
finding out w hich w ay G od  A l­
m ighty is going an d  then  getting  
things out o f H is w ay .”

W ilson C om pton, 
C hief of T ra d e  A ssociations,

N .R .A .

Lines of Interest to Grand Rapids 
Council

Last week we questioned the feas­
ibility of the C.W.A. and P.W.A. pro­
gram. Will the performance of these 
plans lead us out of our unemployment 
difficulties or will they form eddies 
from which there is no escape but 
through the pouring in of inexhaustable 
sums.' Is Uncle Sam so rich that he 
can never run out of money? C.W.A. 
and P.W.A. wages can not and will 
not raise the laboring class into per­
manent jobs fast enough to end pres­
ent conditions. We wonder if the fol­
lowing would be using Common Sense: 
Today there are millions of acres of 
land that are lying idle which would 
support millions of people if a little 
common sense was injected into the 
project. Instead of doling out millions 
of dollars to be swallowed up in mea­
ger wages on unproductive projects, 
why not provide the army of unem­
ployed with ground enough to sup­
port themselves?

The millions of acres of land that are 
lying idle today lost their former own­
ers and renters to the cities because of 
the lure of high wages and they are 
now members of the vast army of un­
employed and are being sustained by 
charity. They have tasted of the wine 
of the cities and found it bitter. They 
would welcome an opportunity to go 
back to the soil if they had the means. 
Would it not be possible for the Gov­
ernment to stake these jobless waifs 
with five or ten acres of land, provide 
adequate shelter and furnishings. 
Would it not be possible for the dole 
of millions to furnish seeds and susten­
ance for these miniature ranch dwellers 
until they could raise a crop of food? 
Would this not rehabilitate the no%v 
hungry man and family with the pride 
of the ability of sustentation? This 
need not be charity in the sense in 
which it is given, it can be classed as 
an mvestmnt in man power which will 
pa3r returns in cash and good citizen­
ship. Place these families on the little 
tracts with the agreement that a cer­
tain number of trees be planted per 
acre and that a certain program be 
carried out in tilling the soil. An agree­
ment whereby the worker would pay in 
a certain small sum each year, after 
he became self supporting, so that 
eventually he would hold a title to his 
little home. That would give a man 
something to work and strive for. It 
would take the fear of loss of job, the 
fear of a brow-beating boss and the 
fear of charity out of his life and place 
him among the seif sustaining citizens

of the country. It is not expected to 
raise him from rags to riches but from 
poverty and disease to plenty and 
health. Would it not be better to in­
vest in this man’s good will and thank­
fulness than in his trend toward bol­
shevism and communism? Would it 
not be better to sooth his wounded 
pride by beneficial aid rather than pro­
long his anxiety and cultivate his tend­
ency toward vagrancy and a final up­
rising against society?

While on the subject of land let us 
sort of spread over a national area and 
face some facts. All these facts tend 
toward a common center—alleviation 
of distress.

In geography we learned that the 
Appalachian mountan range in the East 
was an older range than the Rockies. 
We knew this because they were worn 
down more by the erosion of time. 
Erosion means disintegration through 
frost, sun, rain, winds, etc. Where does 
the soil that covered the ranges go to? 
Answer—washed down into the val­
leys, into streams, eventually on down 
to the sea. How about soil in the val­
leys. It has taken the same course and 
some of the richest farm lands have 
donated to the deltas of the larger 
rivers. Silt and rich soil in the Mis­
sissippi rivr valley has built up a delta 
at the mouth of the Father of Waters 
until New' Orleans has been left in­
land thirty-two miles since its settle- 
mnt. When the white man chased the 
Indian from his native habitat—that 
moment began the destruction of land 
surfaces. The settlers cut dow’n trees, 
drained the land, lowered the moisture 
line in the earth until today huge por­
tions of the country suffer from the 
lack of moisture and huge property 
losses caused by terrific w'ind storms. 
Fertile top soils have been lost through 
drainage. It has been carried down 
into streams that gradually fill until 
their depth has diminished to the point 
where it is necessary to dredge them or 
build levees to retain flood waters in 
their bed. If the present levee system 
is continued, the stream beds will soon 
be on a level with the land surfaces 
and will continue to rise year after 
year. Why not curb this with Com­
mon Sense action? If the Government’s 
resources are to help for posterity why 
not apply them judiciously? The re­
forestation program would be taken 
care of by those placed on the little 
tracts of land thus insuring protection 
to water sheds and later add to the 
resources of the Nation. Plan a sys­
tem of reservoirs to act as catch basins 
so that the moisture levels might be 
held constant. Develop power plants 
at the discharges of these reservoirs, 
they in turn to develop National in­
come. Handle these projects through 
a control system that is shorn of politics 
and the flood control of the larger 
rivers will be solved and the land made 
to develop its maximum wealth to the 
Nation.

Man thinks he has developed the 
world until it is a veritable Eden but 
in truth he has been more unintentional 
damage than can be repaired in decades 
to come. All these facts are here for 
us to face—shall we be passive to the 
truth and let things go on uncontrolled

or w'ill Common Sense arise to lift us 
from our complaisant attitude?

Some may wonder why Common 
Sense has been so completely ignored 
and to that wonderment there is but 
one answer—graft. That five-*letter 
word covers a multitude of ^ins. It 
predominates in politics and until the 
people join hands in the Common 
Sense movement and literally beat the 
whey out of dirty, grafting politicians, 
graft will put patches on the pants of 
the common herd and the grindstone 
of tax burdens will wear their noses to 
the raw. There are a few, very few, 
conscientious men who are studying 
our present situation and trying their 
best to do the most good for the com­
mon cause but their efforts are so over­
shadowed by the rotten, grafting pol­
itical leeches that it is pitiable. We 
have them in city, state and nation 
and there is but one remedy for those 
who break faith and that is a cudgel 
wielded by the element that has to pay 
the fiddle for the grafting skunks who 
slyly wink at graft and greed in public 
service. Remove the dirty, crooked pol­
itician, idealism in education, the shy­
ster lawyer and the embezzling banker 
and you will have lessened taxes, crime 
and poverty.

It is hard for public opinion to crys- 
talize because there are too many ward 
heelers, bosses and political drivers. 
Once the public starts to organize and 
sees what can be done through their 
efforts to clean up the mess that has 
in the past and is now causing untold 
suffering, there will be no stopping 
them until the house has been righted 
and the world and nation made fit for 
those who would live by the Golden 
Rule.

Will the Nation look forward to 
1940-44 as a period of peacefulness pro­
moted through Common Sense or will 
the stated facts presage a period of up­
rising against a government that has 
stood for equality and democracy for 
the past 158 years?

Watch with sharp eyes for the un­
official individuals who seek to rule 
and ruin. Train him first on the pub­
lic square with persuasion where it 
will do the most good. Make honor, 
morality, honesty and kindred things 
the beacon that attracts Common 
Sense.

From the recent Senatorial investi­
gations, it appears that our big bankers 
do not favor the Three Little Pigs. The 
bigger the bank, the bigger the hogs.

The February meeting of Grand 
Rapids Council was called to order 
Saturday evening at 7:30 by Senior 
Counselor Wagner, with all officers in 
their stations. During the regular or­
der of business two new members were 
added to the roster. John D. Canary, 
representing the manufacturers of Bo- 
Peep Bluing and household ammonia, 
and1 Chas. M. Luce, familiarly known 
as Tom, manager of the MIertens Hotel, 
were the new members added to the 
Council by the team work group. Tom 
Luce is the first hotel man to join the 
order in Michigan. These new mem­
bers are expected to take prominent 
parts in the government of the Coun­
cil. Immediately after the business 
session, tables and chairs were placed
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in the hall in preparation for a non­
profit Beano game. After everything 
was in readiness, W. E. Lypps intro­
duced George Harr, a very talened ma­
gician. Mr. Harr entertained for thirty 
minutes with some astounding feats of 
legerdermain which would go over big 
on the “big time” circuits. When he 
had completed his bag of tric'ks, people 
began to search their pockets in order 
to take inventory of their personal be­
longings. Mr. Harr is state representa­
tive for the cigar department of P. 
Lorillard & Co. He specializes on the 
Murial cigar. We are sure George will 
be welcome at the meetings any time 
he cares to return. Following Mr. 
Harr’s act, the game was started and 
everybody got a thrill out of its con­
duct. Lunch followed and the crowd 
wended its way homeward in the early 
hours of the morn. Much credit is to 
be given Mr. and Mrs. Selby Miller 
and R. W. RadclifFe for the success 
of the party. They put in many hours 
of hard work to get things ready for 
the party. W. E. Lypps is to be com­
mended for securing the services of 
Mr. Harr. The next regular meeting 
of Grand Rapids Council will be held 
Saturday, March 3. The meeting will 
be called to order at 1 o’clock sharp in 
order to complete the regular order of 
business of the annual meeting. Offi­
cers for the coming year will be elected 
and delegates to the Grand Council 
meeting in June will be chosen. The 
meeting will be followed in the even­
ing by a public installation of officers 
and a ball.

Jimmy Malloy has formed a con­
nection with George Hudson in the 
distribution of Blue Suds in Michigan 
territory. Blue Suds is a cleaning com­
pound which is becoming quite favor­
ably known.

Foster Burch, of the Burch cafe, in 
Big Rapids, is renovating and redec­
orating his place of business. Mr. 
Burch says that the boys will hardly 
know the place when they call again.

H. Fred DeGraff has added a line of 
unfinished tables and chairs to his 
other lines of furniture. The line is 
manufactured by M. Platt & Co. of 
Philadelphia. It is a high grade line 
reasonably priced.

Frank Holman is attending a sales 
meeting of the Atlantis Sales Corp. in 
Chicago this week. Headquarters are 
at the Stevens hotel.

“1933,” declares a writer, “marked 
the end of rugged individualism.” We 
are wondering if he did not mean rag­
ged individualism.

Mr. and Mrs. Wm. Van Overloop 
celebrated their fourth wedding anni­
versary last Friday. Congratulations, 
Mr. and Mrs. Bill.

Ohas. Ghysels reports that there is 
a pick up in the tea business in his 
territory. Several such reports are 

coming in and we have begun to be­
lieve that there is really a pick-up in 
business.

The Valley City Milling Co., of 
Portland, celebrated its fiftieth anni­
versary in business Saturday evening. 
All employes were present and we un­
derstand the celebration will remain as 
an outstanding thing in the history of 
the company.

Counselor A. C. Rockwell, of 510 
South Union, was present at the meet­
ing Saturday evening for the first time 
in several years. He said he enjoyed 
meeting what was left of the old guard. 
He covered Northern Michigan terri­
tory several years for the National Bis­
cuit Co.

Darcy Wilcox left Sunday for Cleve­
land, where he will be on business for 
two or three weeks. He is special rep­
resentative for Libby, McNeal & Libby 
and covers Michigan, Indiana, Ohio 
and Kentucky.

Clarence Vandenberg and Gil Ohl- 
man, both of the Vandenberg Cigar 
Co., had narrow squeaks from getting 
injured last week. Gil hit an icy place 
on the pavement and clipped off sev­

eral guardrails with his car, which was 
badly damaged. Clarence did some 
acrobatics with his truck. When he 
got untangled from cartons which were 
piled around him he found that the 
truck had rolled over after hitting an 
icy place and going off the road. The 
truck was damaged, but Clarence 
escaped injury. Moral: Sand your 
track when you start slipping.

Tickets for the annual home coming 
party and ball to be given by Grand 
Rapids Council the evening of March 
3, are in the hands of the committee. 
Anyone desiring tickets or informa­
tion may call L. L. Lozier, 54998, who 
has charge of their sale.

Just blazing away seldom hits the 
target or brings home the game in 
these days when marksmanship counts.

Notgniklip.

MEN OF MARK

J. V. Stuart, of the National Bank of 
Grand Rapids

James Victor Stuart was born in 
Grand Rapids, April 11, 1893. His 
father was Lewis G. Stuart, who held 
important positions in the editorial de­
partments of the daily papers of Grand 
Rapids. The father enjoyed the confi­
dence and respect of all who knew him 
and was on confidential relations with 
every banker and trust company offi­
cial for forty years. Mr. Stuart is a 
namesake of his uncle, James Victor 
Barry, who is conceded to be one of 
the best posted and most expert life 
insurance men in the United States. 
He was State Insurance Commissioner

during the administrations of Gover­
nors Bliss and Warner, was Vice- 
President of the Metropolitan Life In­
surance Co. for fiftee nyears and is now 
President of the Life Extension Insti­
tute of New York. With such a hered­
itary endowment the subject of this 
sketch could hardly avoid making his 
mark in the financial field.

Mr. Stuart attended Central high 
school and graduated from Lake For­
est on the literary course in 1915. For 
one year he worked in the freight de­
partment of the Michigan Railway Co. 
He then transferred himself to the 
traffic department of the Berkey & 
Gay Furniture Co. One year later he 
enlisted in the United States army and 
entered the first training camp at Fort 
Sheridan. In the spring of 1917 he was 
made second lieutenant and in August

of that year he was sent to France, 
where he was advanced to first leau- 
tenant. He was immediately attached 
to the second British army in Flanders. 
Two months later he joined the First 
American division, where he remained 
all through the war with the army of 
occupation in Germany. He served 
under two commanders—Major Gen­
eral Bullard adn Major General 
Charles Summerwall. He took part in 
five major engagements and in 1918 
he was so active in handling his com­
pany in the most effective manner pos­
sible that he was promoted to the rank 
of captain. Mr. Stuart returned to 
Grand Rapids in February, 1919, and 
found a position awaiting him in the 
advertising and sales department of 
the Berkey & Gay Furniture Co. In 
1925 Joseph Brewer offered him a posi­
tion with the Grand Rapids Trust Co. 
His first assignment was to find ten­
ants for the new building. His next 
service was in the receivership depart­
ment, where he acquitted himself well. 
In 1930 Mr. Brewer induced him to 
take charge of the business develop­
ment of the Grand Rapids National 
Bank. He now has charge of the ad­
vertising and the new business which 
comes to the new bank. He also pre­
pares the advertising for the Grand 
Rapids Trust Co.

Mr. Stuart was married June 19, 
1926, to Miss Margaret Lee, of Sut­
ton, West Virginia. He is the father of 
three children — one son and two 
daughters. The family resides in the 
family home of the Stuarts at 38 South 
Prospect avenue.

Mr. Stuart is a member of York 
Lodge, F. & A. M. He is also a ves­
tryman at St. Marks.

Mr. Stuart owns up to but one hob­
by, which is bridge.

When asked the quality to which he 
attributes his success, he referred the 
writer to Mr. Brewer. That gentleman 
remarked later: “The autstanding vir­
tue of Mr. Stuart is his dependability. 
If I want anything done one word to 
him is all that is necessary. The under­
taking is accomplished in a satisfactory 
manner before I have time to give the 
matter a second thought. He has a de­
lightful personality which enables him 
to make and retain friends indefinitely.
I regard him as one of the most de­
pendable men in the banking line I 
have ever met.”

Differentials Pushed 
Piece goods, wash goods, underwear 

and hosiery will be the first groups in 
which the Wholesale Dry Goods In­
stitute will attempt establishing differ­
entials. With the return of Flint Gar­
rison, director general of the Institute, 
the Institute expects to arrange imme­
diate meetings with the manufacturers 
involved.

While a preliminary conference has 
already taken place between blanket 
manufacturers and wholesalers, there 
will be no immediate attempt to estab­
lish differentials for that field. New 
lines for Fall are opening up and 
wholesalers are told by the Institute 
to go ahead and cover requirements 
without waiting for any possible dif­
ferentials, as it might take some time 
to work them out.

The fish gets in trouble by not keep­
ing its mouth shut,
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MOVEMENTS OF MERCHANTS.
Honor—The Honor State Bank has 

increased its capital stock from $20,- 
000 to $35,000.

Ravenna—The First State Bank has 
increased its capital stock from $20,- 
000 to $40,000.

Covert—The Covert State Bank has 
increased its capital stock from $20,- 
000 to $40,000.

LeRoy—The LeRoy State Bank has 
increased its capital stock from $20,- 
000 to $25,000.

Au Gres—The Au Gres State Bank 
has increased its capital stock from 
$20,000 to $40,000.

L nionville—The State Savings Bank 
has increasd its capital stock from 
$30,000 to $55,000.

Mason—The Wolverine Engineering 
Co. has decreased its capital stock from 
$100,000 to $10,000.

West Branch—The State Savings 
Bank has increased its capital stock 
from $20,000 to $40,000.

Muskegon—The Western Motor 
Sales, Inc., has decreased its capital 
stock from $75,000 to $10,000.

Lansing—The American State Sav­
ings Bank has decreased its capital 
stock from $750,000 to $500,000.

Detroit—The Union Drug Co., 4700 
14th street, has changed its name to 
the Liggett Drug Co. of Michigan.

Detroit—The Kalee Stamping Co., 
1661 W est Lafayette Blvd., has chang­
ed its name to the Whitehead Stamp­
ing Co.

Bay City—The Westover Kamm Co. 
lumber and interior finish, has decreas­
ed its capital stock from $200,000 to 
$ 100,000.

Jackson—Fire damaged the three- 
story plant of the Hub Grocer Co., 
East Michigan avenue to the extent of 
$20,000 it is estimated.

Detroit—iCharlie’s Pharmacy, Inc., 
7562 Melrose avenue, has been incor­
porated with a capital stock of $1,000, 
all subscribed and paid in.

Detroit—The Stanley & Carrier Co., 
429 Wayne street, automatic lighting 
equipment, has changed its name to 
the Oliver J. Carrier Co.

Karlin—The Potato warehouse of the 
Buckley Marketing Association burned 
Feb. 1, entailing a loss of several thou­
sand dollars, partially covered by in­
surance.

Grand Rapids—Gyno-San Laborato­
ries, Inc., P. O. Box 308, proprietary 
medicines, has been incorporated with 
a capital stock of $1,000, all subscribed 
and paid in.

Holland—James H. Kinkema and 
Elmer Smith, have engaged in the un­
dertaking business at 66 West Tenth 
street under the style of the Kinkema 
Funeral Home.

Detroit—The Home Appliance Shop, 
Inc., 2575 West Grand Blvd., has been 
organized with a capital stock of 100 
shares at $10 a share, $1,000 being sub­
scribed and paid in.

Owosso—The Independent Stove 
Co., has merged its business into a 
stock company under the same style 
with a capital stock of $1,000, all sub­
scribed and paid in.

Detroit—The Rug Mart, Inc., 9217 
Grand River avenue, dealer in floor

coverings, has been incorporated with 
a capital stock of $50,000, $1,000 being 
subscribed and paid in.

Muskegon Heights—William James 
Brazil, 62 years old, proprietor of the 
Grant otel, 19 E. Hackley Place, for 
the past 10 years, died January 31, fol­
lowing a lingering illness.

Detroit—The Gratiot Cut Rate Store, 
Inc.. 9910 Gratiot avenue, clothing and 
general merchandise, has been incor­
porated with a capital stock of $5,000, 
all subscribed and paid in.

Detroit—The Central Poultry Co., 
616 Ford Bldg., has been organized to 
deal in live and dressed poultry with a 
capital stock of $5,000, $1,000 of which 
has been subscribed and paid in.

Detroit—The Oil Seals Co., 9230 
Hubbell avenue, has been organized to 
deal in lubricants and conduct research 
laboratory with a capital stock of 
$5,000, all subscribed and paid in.

Ferry — James Edgar Bennett, 81 
years of age, died at his home, Feb. 1, 
Mr. Bennett conducted a general store 
here for the past 14 years, disposition 
of which has not yet been decided upon.

Detroit—The Detroit Grain Drying 
Co.. 19924 Briarcliff street, has been 
organized to dry and sell spent grain 
with a capital stock of 30.000 shares at 
$1 a share, $24,000 being subscribed 
and paid in.

Detroit — Thompson-Corcoran, Inc., 
2832 East Grand Blvd., has been in­
corporated to deal in hardware, imple­
ments, fixtures for automobiles, with a 
capital stock of $1,000, all subscribed 
and paid in.

Detroit—The Smilo Grease & Soap 
Co., 5680 12th street, has merged its 
business into a stock company under 
the style of the Smilo Soap Co., with 
a capital stock of $10,000, $1,000 being 
subscribed and paid in.

Jackson—The Devlieg Engineering 
Co., 120 West Michigan avenue, has 
been organized to manufacture tools 
and machines, with a capital stock of 
500 shares at $10 a share, $1,000 being 
subscribed and paid in.

Detroit—Schiedam Importers, Inc., 
817 Fox Bldg., has been organized to 
make and deal in spiritous liquor with 
a capital stock of $50,000 preferred and 
50,000 shares at $1 a share, $6,000 be­
ing subscribed and $3,000 paid in.

Hamtramck — The Best Furniture 
Co., 9709 Jos. Campau street, has been 
organized to deal at retail in furniture, 
household furnishings and sports goods 
with a capital stock of $5,000, $2,000 
of which has been subscribed and 
paid in.

Grand Rapids—The Grand Rapids 
Sample Furniture Co., 1000 Michigan 
Trust Bldg., has been organized to deal 
in furniture and house furnishings with 
a capital stock of 500 shares at $100 a 
share, $6,500 being subscribed and 
paid in.

Detroit—The Leonard Pure Food 
Distributing Co., 6238 Michigan ave­
nue, has been organized to deal in 
noodles, spaghetti, flavors, etc., with a 
capital stock of 100 shares at $25 a 
share, $2,500 being subscribed and 
$2,000 paid in.

Kalamazoo—Willard A. Cackler and 
Ralph A. Monk, proprietors of the Red 
and White grocery and meat store at

107 North Riverview drive, Parchment, 
have sold it to Jacob Potts, an experi­
enced grocer of Kalamazoo, who has 
taken possession.

Benton Harbor—Fire destroyed a 
cold storage plant, a general building 
and farm implements, agricultural sup­
plies and fruit, of the Sodus Fruit Ex­
change, four miles from Benton Har­
bor, Feb. 1, entailing a loss of from 
$80,000 to $100,000.

Detroit—iCharlie’s Cut Rate, Inc., 
2897 Gratiot avenue, retail dealer in 
wearing apparel and shoes for men, 
women and children, has been incor­
porated with a capital stock of 500 
shares at $10 a share, $5,000 being 
subscribed and paid in.

Grand Rapids—J. N. Trompen & 
Co., 405 Grandville avenue, S.E., dealer 
dry goods and clothing, etc., has merg­
ed the business into a stock company 
under the same style with a capital 
stock of 5,000 shares at $10 a share, 
$1,000 being subscribed and paid in.

Bear Lake—Arthur M. Scott, pro­
duce buyer, of Bangor, has leased the 
Hopkins building here and will buy 
farm produce, cherries, berries, apples, 
etc., and will carry a full line of fruit 
growers’ supplies including spraying 
machinery, fertilizers, insecticides, etc.

Detroit—Arthur R. Sievert, 13244 
Woodward avenue, retail dealer in elec­
trical appliances, household utilities, 
etc., has merged the business into a 
stock company under the style of Siev­
ert’s, Inc., with a capital stock of 26 
shares at $70 a share, $1,820 being sub­
scribed and paid in.

Lake Odessa—The Lake Odessa 
Canning Co. is enlarging its plant with 
a 37x125 addition on the East side, giv­
ing an added floor space of 86x125 feet 
for canning purposes. The picric plant 
constructed at Grand Rapids in 1918 
to make war materials and never used, 
was bought by Mr. Reed. The two 
buildings are being razed and the ma­
terial brought to Lake Odessa, the 
work all being done by local men.

Manufacturing Matters
Kalamazoo—The Calcivita Co., 334 

\ \  est Kalamazoo avenue, has been or­
ganized to manufacture and sell food 
and drink, with a capital stock of 3,000 
shares no par value, $1,000 being sub­
scribed and paid in.

Detroit — Detroit Rectifiers, Inc., 
2676 Hendrie street, manufacture and 
flavor, etc., distilled spirits, has been 
organized with a capital stock of 2,500 
shares at $10 a share, $15,000 being sub­
scribed and paid in.

Dtroit—The Quick-Wash Cleanser 
Co., manufacturer of cleaning and 
bleaching compounds, 1539 Balias 
street, has been incorporated with a 
capital stock of $6,000, $5,500 of which 
has been subscribed and paid in.

Kalamazoo — The Acousti-Lectric 
Co., 300 West Kalamazoo avenue, has 
been organized to manufacture and sell 
musical instruments and electric prod­
ucts, with a capital stock of $100,000, 
$33,333 being subscribed and paid in.

Detroit — The Multi-Hydromatic 
Welding & Engineering Co., 5725 M<t. 
Elliott avenue, manufacturer and dealer 
in electric welding equipment, has been 
incorporated with a capital stock of

$10,000, all of which has been sub­
scribed and paid in.

Detroit—Th Great Lakes Distilleries, 
Inc., with business offices at 1526 First 
Nat’l Bank Bldg., has been organized 
to manufacture, brew and distill liquors 
with a capital stock of 100 shares pre­
ferred no par value at $10 each and 
5,000 shares common no par value at 
$5 each, $1,000 being subscribed and 
paid in.

Clarkston—(Clifford J. and Sydnet 
Cheeseman, manufacturers and dealers 
in dairy products, ice cream and con­
fectionery, have merged the business 
into a stock company under the style 
of the Cheeseman Ice Cream Shops, 
Inc., Caribou Inn, with a capital stock 
of $10,000, $1,500 being subscribed and 
paid in.

Later News About the Banquet
Portland, Feb. 6—Replying to your 

letter of Feb. 4, we are very pleased to 
give you additional information about 
our fiftieth anniversary employes ban­
quet.

The oldest employe, Henry Raman, 
of Grand Rapids, who has been with 
the company constantly for forty-seven 
years, had the honor of cutting the 
birthday cake.

This cake, a masterpiece in artistic 
baking, was a large oblong cake some 
twenty inches in width by thirty-odd 
inches long, an exact replica in colors 
of the front side of a Lily White flour 
sack, surrounded by fifty candles. This 
cake was sent up to the banquet with 
a message of congratulation from the 
Eager Bakery of Portland.

Messages of congratulations were re­
ceived from the Miller’s National Fed­
eration, Michigan State Millers Asso­
ciation, E. A. Stowe, editor Michigan 
Tradesman, Grand Rapids Association 
of Commerce, J. O. Reach, of the A. 
& P. Co., John W. Eckert & Co., Chi­
cago, 111., L. Fred Peabody, Grand 
Rapids, Cosby-Hodges Milling Co., 
Birmingham, Alabama, Voigt Milling 
Co., Grand Rapids, and J. A. Corbett, 
Wilson, North Carolina.

The employes who have been with 
the company for a number of years 
were introduced and it was exceedingly 
interesting to note how many had been 
constantly in the service of the com­
pany for a period of from ten years to 
nearly fifty.

There were no set speeches, or aside 
from the brief history, given by F. E. 
Martin, treasurer of the company, and 
a few remarks by the chairman, Fred 
N. Rowe, President of the company, 
the evening was devoted to entertain­
ment.

All of the entertainment was fur­
nished by employes of the organization 
and it was a very pleasant surprise to 
discover the amount of talent, musical 
and otherwise, displayed.

The occasion was one to be remem­
bered for a most enjoyable evening of 
good-fellowship which will stimulate 
the organization to more achievement 
in the years to come.

Fred N. Rowe,
Pres. Valley City Milling Co.

Gabby Gleanings From Grand Rapids
The Better Government League pre­

sents Mr. Murray Seasongood on Fri­
day evening, February 9, at the Foun­
tain Street Baptist Church.

Mr. Seasongood w’as the man behind 
the clean-up in Cincinnati, when the 
unbeatable” Cox machine was smash­

ed. He was the first non-partisan 
mayor of the city, and is now presi­
dent of the National Municipal League.

A forceful speaker, Mr. Seasongood 
will bring Grand Rapids a message 
that will be a real inspiration to every­
one who hopes for clean Government.
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Essential Features of the Grocery 
Staples

Sugar — Local jobbers hold cane 
granulated at 4.80c and beet granu­
lated at 4.60c.

Tea—Condition of the first hands tea 
market in this country is still very 
strong with buyers and sellers apart 
as to price. Primary markets in such 
teas as Ceylons, Indias, etc., are still 
very strong and show an advancing 
tendency. No particular change oc­
curred in prices in this country during 
the week. The consumptive demand 
for tea shows no particular change 
from normal.

Coffee—The market for Rio and 
Santos coffee, green and in a large way, 
has shown considerable fluctuations 
during the week. The week opened 
with substantial declines. Later some 
of these declines, in fact most of them 
were made up by advances. As this is 
being written the market is firm and 
shows some advancing tendency. Ac­
tual Rio and Santos coffee is not mate­
rially changed from a week ago, hav­
ing not followed fluctuations in futures. 
Demand for spot Rio and Santos has 
not been very good and prices are 
fairly steady. Milds show no particu­
lar change; quiet demand. The jobbing 
market on roasted coffee is just about 
the same.

Canned Fruits—Spot foods continue 
in good shape and buyers are now able 
to fill requirements with more confi­
dence in values. Now that the country 
has an official 60c dollar, or 59.06 to 
be exact, we can expect a certain de­
gree of inflationary sentiment to enter 
canned foods, as all commodities and 
equities will be so affected. Of course, 
a lot of this cheap dollar spurt has 
already been discounted, but previously 
there was a larger degree of uncer­
tainty as to just what the value of the 
dollar in terms of gold was. Now at 
least that seems to be fixed and a sta­
bility of a sort has been given to 
money.

Canned Vegetables — Spinach has 
been quoted from California at various 
prices from $1 up for deferred ship­
ment, but prompt shipment seems to 
have touched bottom at $1.05, Coast, 
for winter pack. There has been a good 
business done in California spot aspar­
agus in view of the prospects of higher 
prices on new pack under a proposed 
marketing agreement and code and dis­
tributors have taken the present oppor­
tunity to round out their inventories. 
Standard corn is doing considerably 
better. A good demand is reported in 
the South for standard crushed corn in 
plain tins. Shoepeg is virtually out of 
the way, with fancy No. 2s now quoted 
firm at $1.07^4 to $1.10. Operators in 
the Middle West report a dearth of 
offerings of standard Evergreen. Not 
much is doing on futures yet, naturally, 
although a few Wisconsin canners have 
quoted 97}^c on standard Sweets and 
Alaskas.

Canned Fish—Formation of an or­
ganization of canned tuna fish import­
ers for the purpose of improving the 
relations between importers and pack­
ers was effected in New York City last 
Friday. The organization will be known 
as the Canned Tuna Fish Importers* 
Association of the United States. It 
will be the function of the organiza­

tion to combat what is held to be mis­
leading propaganda regarding tuna fish 
which has spread throughout the coun­
try for many months. Agitation in Cal­
ifornia for a flat embargo on all im­
ported tuna fish recently reached the 
point where a bill was introduced in 
the House of Representatives which 
would ban all imported fish products. 
This new organization believes that 
when the misunderstanding which has 
grown out of the tuna fish situation is 
cleared away amicable relations can be 
restored. The new organization will be 
placed under the aegis of the National 
Foreign Trade Council. Pink salmon 
has sold here at $1.10, Coast, which 
seems to be about the limit that the 
trade cares to pay for it. Reds have 
been quoted in a relatively small way 
at $1.60, but the demand has not been 
particularly great. Fancy salmon seems 
to be doing the best and prices have 
been the firmest. This is accounted for 
in large measure by the demand from 
England for fancy sockeye salmon, 
which, with the lower exchange rate, 
has been available to foreign markets 
at a sizable discount. Naturally, a re­
duction of the surplus of fancy sock- 
eyes in the Northwest has strength­
ened the position of the remainder, as 
well as that of fancy Columbia River 
chinook.

Dried Fruits—Prices on dried fruits 
continue their advance on the Coast. 
Increases in prices are not confined to 
one or two items, but seem to be pretty 
general. First hands were quoting ex­
tra fancy Blenheim apricots yesterday 
at 18c and Jumbos at 20c. Fancy apri­
cots are sold out on the Coast. Stand­
ard apricots are quoted at 11c; choice 
at 12c and extra choice at 13^c, out 
there. Dried peaches have jumped 
away up, advances amounting to a full 
cent and placing extra choice on the 
basis of 9c, Fresno. A virtual cleanup 
is now in close sight. Santa Clara 
prunes have gone higher in many sizes. 
For instance, 30s are presently quoted 
at 7^4c, with a very strong undertone, 
due to the fact that this size is espe­
cially short, while 40s, also, grading 
out in far less volume than anticipated 
are expected to go higher. The Impe­
rial types are also very scarce. It was 
said yesterday that 15s are sold out 
and 18s and 20s running low. Only 
some 1,200 tons of prunes still remain 
in growers’ hands. Not to be outdone 
by apricots, peaches, prunes, apples 
and other fruits, raisins also are head­
ing upward. The strength of raisins 
has been less marked, but the Coast 
reported yesterday that they were 
slightly firmer and minimum prices 
have advanced. However, there has not 
been enough buying interest to test 
the market recently. Muscats continue 
very strong for the wine making trade. 
The spot market has been improving in 
price steadily, but has not, of course, 
kept pace with the sharp advances 
made in so many items on the Coast. 
However, things being what they are, 
there is no question but that prices 
here will continue to advance.

Beans and Peas—Demand for dried 
beans is quite poor as it has been for 
some time. Prices, however, have not 
developed any further weakness dur­
ing the week, but are fairly steady. The 
same applies to dried peas.

Nuts—Shelled nuts are fairly active 
on the spot, but interest still centers 
in futures rather than in immediate re­
quirements. While all markets abroad 
are holding firm, the uncertain situa­
tion created by the Roosevelt dollar 
stabilization is causing some confusion 
and naturally importers and shippers 
are waiting for foreign exchanges to 
adjust themselves to the new dollar, 
which may bring about a higher de­
gree of stabilization and stimulate con­
fidence in future transactions. There 
is not much spot business going on. 
Stocks are light, but almonds and 
French walnuts are dragging and 
shelled filberts are not doing much 
either. Domestic shelled nuts are un­
derselling imports, and that seems to 
be the story at the present time.

Olives—Importers of olives and local 
dealers continue to report the ship­
ment market very strong. Spanish 
prices have advanced again. To date, 
however, spot offerings have been un­
changed, although increases were ex­
pected in the near future. The demand 
has been good. Some orders have been 
booked for forward shipment.

Rice—The market continues in good 
position. Shipments of clean rice from 
the mills have shown encouraging ex­
pansion, without the stimulus of spec­
ulation. Prospective higher prices on 
rough rice have also caused more buy­
ing by the mills at the old parity 
prices. Stocks in the hands of the 
trade are light and there is good con­
sumption for this time of the year, as 
evidenced by replacement business. 
The position of the rice dealer remains 
subject to final decision as to what 
advantage, if any, he is to be accorded 
in buying clean rice for resale. Obvi­
ously he must have a certain price mar­
gin if he is to stay in business. This 
matter, however, has caused some large 
buyers like chains to seek a special 
price, too, and it is the position of one 
of the large milling companies that a 
special price, if it is to be granted, 
should apply on all volume business, 
whether for the account of a dealer, or 
a large distributing agency like a chain.

Vinegar—Vinegar is gradually pick­
ing up. The period of dullest demand 
has been passed through. Prices 
showed no changes.

Review of the Produce Market 
Alligator Pears—19c each.
Apples—Northern Spy, $1.50 for No.

1; $1.75 for extra fancy; Delicious, 
$1.75 per bu. for No. 1 red.

Artichokes—Calif., 90c per dozen, 4 
doz. in box.

Bananas—5}4c per lb.
Butter—Jobbers hold plain wrapped 

creamery prints at 24c, cartons at 24j£c 
and tub butter at 24c.

Cabbage—New from Texas, $2.75 
for 100 lbs.

Carrots—50c per dozen bunches of 
Calif.; 75c per bushel for home grown.

Cauliflower—$1.40 per crate for Cal­
ifornia.

Celery—20@40c per dozen bunches. 
Celery Cabbage—75c per doz. 
Cocoanuts—90c per doz. or $5.50 per 

bag.
Cranberries — Late Howes from 

Cape Cod, $2.50 per 25 lb. box.
Cucumbers—No. 1 Florida, $1.50 per 

dozen.
Dried Beans — Michigan Jobbers

pay as follows for hand picked at ship­
ping stations:
C. H. P. from farmer__________ $2.40
Light Red Kidney from farmer_4.00
Dark Red Kidney from farmer_4.25
Light Cranberry_______________ 4.50

Eggs—Jobbers pay 11c per lb. for 
mixed eggs and 12c per lb. for heavy 
white eggs. They sell as follows:
Fancy, fresh white______________ 25c
Candled, fresh__________________22c
Candled, large pullets___________ 19c
C hecks____________________   16C

Storage eggs are exhausted.
Grape Fruit—Texas and Florida are

held as follows:
Texas Florida

64 _______ $3.00
70 __________ 3.00
80 ________ -------3.75 3.00
96 ............... . -------3.75 3.00

Green Beans — $2.75 per hamper for
Louisiana grown. 

Green Onions — Shalots, 40c per
dozen for Louisiana.

Green Peas — $4 per hamper of 30
lbs. for Calif, grown.

Green Peppers — California, 40@50c
per dozen.

Hubbard Squash—2c per lb. 
Lemons—The price is as follows:

360 Sunkist----------------------------$5.50
300 Sunkist___________________ 6.00
360 Red Ball_________________ 5.00
300 Red Ball_________________ 5.00

Limes—25c per dozen.
Lettuce — In good demand on the 

following basis:
California, 4s and 5s, crate_____$3.25
Leaf, hot house______________  .70

Mushrooms—31c per one lb. carton. 
Onions—Home grown, $1.25 per bu. 

for Yellow and $1.40 for White.
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
126________
176____________
200 _______
2 1 6 ________
252 __________
288 ________
324 ____  . . .
Red Ball, 50c per box less.

Parsley—30c per doz. for hot house. 
Pomegranates — 60c per dozen for 

Calif.
Potatoes — $1.15 per bu.; Idahos, 

$2.50 per 100 lb. bag.
Poultry—Wilson & Company pay as

follows:
Heavy Fowls__________________ 13C
Light Fowls__________________ 9c
D ucks-----------------------------------  8C
T urkeys_______________________ 14
Geese _______________________  yc

Radishes — 35c dozen bunches hot 
house.

Rhubarb—Hot house, 45c for five lb. 
carton.

Spinach—80c per bushel for Texas 
grown.

Strawberries—Florida, 17c per pint. 
Sweet Potatoes — Jerseys from In­

diana, $2.25 per bu.
Tangerines — $2.25 per bu. 
Tomatoes—Repacked Mexican, $1.15 

for 10 lb. carton.
Turnips—75c per bushel.
Veal Calves — Wilson & Company 

pay as follows:
Fancy --------------------------- 8 @9c
Good------------------------------ 7c

Vegetable Oysters—30c per doz. 
Wax Beans — $3.25 per hamper for 

Louisiana grown.
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M U T U A L
I N S U R A N C E

(Fire and Life)
YEAR FULL OF TROUBLE

How Insurance Men Look Back on 
1933

The past year has been a period of 
trials and self-denials for the insurance 
business and those engaged in it. What 
1934 will bring depends largely upon 
how much they have profited from the 
lessons of 1933. To some it promises 
hope and progress. For others it holds 
more grief and struggles.

The business as a whole is looking 
forward to a substantial increase in 
volume of business in 1934 over 1933, 
but up to the present time there is 
no tangible evidence that the increase 
has actually started. It is generally 
recognized that insurance will be one 
of the last to ■feel the effects of return­
ing prosperity as far as volume is con­
cerned, because it follows rather than 
leads other lines of business.

In the life insurance field, many men 
have been forced to drop part of the 
insurance which they formerly carried 
due to reduced incomes and inability 
to keep up premium payments. In many 
instances, cash values, which might 
have served to carry the protection for 
long time, were used to buy the neces­
sities of life when other sources of 
money stopped.

On the other hand, the experiences 
of the past four years have helped to 
sell the public more than ever on the 
value of life insurance for protecting 
the family and also on its soundness as 
a permanent investment. It seems cer­
tain, therefore, that with returning 
earning power (and no one doubts that 
it will return), life insurance will be 
purchased in larger quantities than ever 
before.

Incomes Still Small 
But, so far, incomes have not in­

creased to any great extent. And where 
a family income has been increased due 
to the bread-winner getting new or in­
creased employment, it has usually 
been necessary to use all of the income 
to meet interest charges, rent, purchase 
clothing or other necessities of exist­
ence, so that for a time there is no 
surplus to be used for protection 
against the future. But that will come, 
and when it does, nothing can stop the 
purchase of large amounts of life insur­
ance. The recent experiences have con­
vinced both husband and wife of the 
hardship of trying to live without an 
adequate income.

Volume of fire insurance business de­
pends upon property values, mainly 
commercial and industrial inventories. 
Some lines of business have increased 
their inventories but they are the ex­
ception rather than the rule. Even 
where sales have increased, many re­
tail stores are managing to “get by” 
with little or no increase in stocks. 
Wholesalers and manufacturers, too, 
are not laying in large stocks of raw 
materials nor allowing finished goods 
to accumulate, until the trend of prices 
and the future sales prospects are more 
clearly defined.

Slow to Buy Coverage 
Even those businesses which are car­

rying somewhat heavier inventories 
than before are not in a hurry to in­
crease lines of fire, tornado, sprinkler 
leakage, use and occupancy and allied 
coverages. In many instances amounts 
of insurance have not been reduced as 
far as actual values, so that there is 
still some slack to be taken up before 
the proper relation of insurance to 
value is restored.

Building values have not increased 
at all and new construction for private 
account is still virtually at a standstill, 
so that there is no need for increase in 
insurance coverage in this line.

Estimates of the amount by which 
1933 fire premiums will fall behind 1932 
range from 8 per cent, to 25 per cent, 
with the true figure probably some­
where between the two extremes, per­
haps around 15 per cent. When the 
upturn in volume may come is any­
body’s guess and depends on when 
commercial inventories increase and 
values rise.

The Casualty Field 
In the casualty field, the question 

of volume is no longer as important as 
the underwriting profit. The time is 
past when casualty underwriters think 
of volume and profit as being synony­
mous or even related in any way. The 
experience of the past year has proved 
that if they are related it is so in in­
verse proportion. That is, the larger 
the volume of business a casualty com­
pany has had, the larger has been its 
underwriting loss.

In some cases, results have been 
worse than that. That is to say, those 
companies which have expanded rap­
idly in recent years and which have ap­
peared to make great progress in 
growth as to volume and agency plant 
are the ones which had the largest per­
centage of underwriting loss. Most of 
them are out of business now.

Recent experience has shown that 
we have been in a period when re­
trenchment has been in order and even 
though a company may not appear in 
the best light when its volume is de­
clining sharply, nevertheless, those who 
took reefs in their sails four years ago, 
and have had the courage and patience 
to keep them in, have weathered the 
storm and stand in an excellent posi­
tion to take advantage of new and prof­
itable business when it arrives.

Automobile sales are on the increase, 
but it appears doubtful if sales of auto­
mobile insurance have increased in pro­
portion. Most sales of cars have been 
replacements. While the result is a 
greater insurable value for fire, theft 
and collision and probably some in­
crease in premiums in those lines, there 
has been no increase in demand for lia­
bility and property damage, the biggest 
part of the total automobile premiums.

Compensation volume has undoubt­
edly increased with rising payrolls, but 
the results will not be apparent until 
payroll audits begin to come in. Com­
panies are not interested in increasing 
their volume in this line. Additional 
premium now is very apt to mean new 
and inexperienced help and therefore a 
higher accident frequency and more 
losses. Eventually rising wages may 
reach the point where they are not ac­
companied by corresponding increase

in losses and then underwriting re­
sults will show a favorable trend.

Surety and burglary premium vol­
ume also depend more on the ability 
to find business that can pass under­
writing qualifications than to merely 
get applications.

From the profit standpoint the fire 
insurance business seems to be in 
the most favorable position of any of 
the major lines. Losses during the past 
year have been the lowest in more than 
a decade. While premium volume is off 
some 15 per cent, as compared with 
last year, losses are more than 25 per 
cent, lower and loss ratios should be 
generally very favorable.

A. L. Kirkpatrick, 
Insurance Editor Chicago Journal 

of Commerce.

Spring Garden Truck In Advance of 
Season

Early Spring radishes, lettuce, and 
other truck crops may be available to 
the consumer before the usual time, 
due to the development of electrically- 
heated hotbeds.

Wiring of hotbeds so that they may 
be electrically heated, has grown into 
a common practice in some parts of 
the country, it is reported by Depart­
ment of Agriculture scientists.

Because of lack of funds, the De­
partment has not conducted experi­
ments on the use of the new device but 
private research undertaken by W. R. 
Beatty of the Department has resulted 
in the collection of data on the sub­
ject.

No one is rich enough to do without 
a neighbor.

C | D C  is not 
■ “Choosey”

Fire, like Death, is feared chiefly because it can descend so suddenly, 
without regard for persons or plans. Your house may escape even a 
scorched shingle for twenty-five years—and then, without warning, be 
burned to the ground in a couple hours. Your only protection is insur­
ance—and don’t neglect it! Our records show a pitiable number of 
cases where fires have been reported a few days after a lapse of insur­
ance—too late to benefit from past years’ payments. The only sure 
protection is constant protection!

FINNISH MUTUAL FIRE INSURANCE CO.
444 PINE ST. CALUMET

| FOR MORE THAN 24 YEARS
WE HAVE Saved our members from 25 to 40% on their 

Insurance premium.

WE AIM 

WE DO

To adjust all losses satisfactory to the assured. 

Pay all claims promptly upon receipt of proof.

THE GRAND R A PIDS M ERCHANTS 
MUTUAL FIRE INSURANCE COMPANY

affiliated with the

T H E  M IC H IG A N  R E T A IL  D R Y  G O O D S  A SSO C IA TIO N  
320 H ousem an Building G ran d  R apids, M ichigan

OUR FERE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

No interruption in dividend payments 
to policy holders since organization
Michigan Bankers and Merchants Mutual Fire I n n r u tt  Co. 

of Fremont, Michigan

W I L L I A M  N. S E N F ,  S e c r e t a r y - T r e a s u r e r
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Offered to Residents of Michigan Only

275,000 Shares
GRAND RAPIDS BREWING COMPANY

(A  Michigan Corporation)

Established in Grand Rapids, Michigan, in 1892 
Reincorporated and Consolidated with Furniture City Brewing Co. in 1933

HISTORY T he form er G ran d  R ap ids Brewing C om pany was 
inco rpo ra ted  under the laws of the  S ta te  of M ichigan in 1892, 
an d  w as successful from  its inception. T hroughou t the  en tire pre- 
proh ib ition  period  th e  form er com pany’s leading produot, E xport 

en joyed  a  constan tly  increasing popu larity  and  an  ever- 
w idening m arket. T h e  sam e Brewimaster responsible for the high 
quality  of this beverage, Mr. F ran k  A . V eit, has been  re ta ined  to  
again fill this position, an d  th e  m anagem ent of th e  new com pany 
will b e  in  the  h ands of th e  m en w ho so successfully d irec ted  the 
operations of th e  original com pany.
PROPERTY— T he com pany  has acquired  th e  p ro p erty  of the 
form er H . M. R eynolds Shingle Co. of G rand  R apids, located  
on R um sey St., S .W ., consisting of a  three-sitory brick and  con- 
crete building 100 x  300 feet, and  a  fram e stucco office building 
28 x  50 feet, also bo ile r house containing two 100 horsepow er 
boilers com plete and  rea d y  fo r operation . T he real es ta te  con­
sists o f seven acres of land  w ith th ree  ra ilroad  sidings.
Owen, A m es & K im ball, w ho bu ilt the  buildings in  1922, have 
appra ised  them  on a  rep roduction  value  of $168 ,000 , which is 
92 per cen t o f the actual cost of the build ings in 1922. T he 
U nd  is appra ised  b y  a  m em ber of th e  G rand  R apids R eal Estate 
B oard a t $18 ,350 . T h e  buildings h av e  been  surveyed b y  M ild- 
ner & Eisen, b rew ery  architects of D etro it, M ich., w ho dec lare  
them  read ily  ad ap tab le  fo r brew ing purposes. T he p roperty  is 
located  in th e  cen ter of the industrial section of G ran d  R apids 
PLAjNT CAPACITY and EQUIPMENT— P lans h a v e  been  draw n 
by  M ildner & Eisen, b rew ery  architects o f D etro it, to  im prove 
th e  p resen t build ing to  include a  new  an d  m odern  bo ttling  p lan t 
new  cellars p roperly  insulated , and  of am ple  sto rage capacity! 
yvii n£e'T  addition® to  t ^ e b rew  house and  m aterial sto rage space! 
A ll o f th e  im provem ents will b e  of m o d e m  design w ith a  view  
to  provid ing  th e  u tm ost econom y of operation .
U pon com pletion of add itions and  installation of new  equipm ent, 
including a  200-barre l brew  kettle , the  p lan t will have a brew in0-

G. A. KUSTERER, President 
Formerly President of the original Grand 
Rapids Brewing Company.

F. A. VEIT, Vice-President
Formerly Brewmaster of the original 
Grand Rapids Brewing Company.

G. H. GRUENBAUER, Vice-President 
Formerly Director of the Furniture City 
Brewing Company.

OFFICERS and DIRECTORS
I. J. VAN KAMMEN, Secretary 

District Sales Manager, The Wickes 
Boiler Company.

F. J. NEUMAN, Treasurer 
An Officer of the original Grand Rapids 
Brewing Company for eighteen years.

W. R. McCASLIN, Director 
Attorney and Receiver for the Grand 
Rapids Savings Bank

A. J. GINGRICH, Director 
President of I. H. Gingrich & Sons.

capacity  of 150,000 barrels annually. Provision has been m ade 
for add ing  to  the sto rage capacity  a t nom inal ex tra  cost as the 
sales of the  p roduct increase.
THE MARKET T h e m arke t of the original com pany ex tended  
from  the boundaries of no rthern  and  w estern M ichigan to  the 
Ind iana line, and  eastw ard  to L ivingston County. This sam e 
territory , a t  p resen t freed  from  the  restrictions of local option, 
and  w ith a  p resen t popu la tion  of approxim ately  2 ,25 0 ,0 0 0  
people, represen ts an  excellent m arket. T he com pany can  build  

dom inance and  perm anence, through sound, o rderly  m er- 
chandising procedure .
CAPITALIZATION-—T h e to ta l au thorized  capital stock of the 
G ran d  R ap ids Brewing C om pany  is 750 ,000  shares of th e  p a r 
value of $1 .00  per share. 150,000 shares have been au thorized 
for issuance in exchange for all of the assets of F urn itu re City 
Brewing C om pany, a  M ichigan corporation , bu t only 101,000 
shares used for such purpose; op tion  w arran ts have been issued 
to  th e  officers an d  d irectors of th e  com pany to  purchase 75,000 
shares a t the price of $1 .00  p e r  share a t any  tim e on or before 
N ovem ber 2, 1935; no-t to  exceed 15%  is to b e  paid  by  the  
com pany  as com m ission for th e  sale of its stock. 
DISTRIBUTION— T h e com pany’s p ro d u ct will b e  d istributed  
through licensed distributors, m any of w hom  have strongly  urged 
resum ption of the brew ing of E xport Beer, and  expressed faith 
in  th e  sales an d  pro fit possibilities of a  p ro d u ct tha t is favorab ly  

a  large P o t io n  of M ichigan beer drinkers. 
oKLWMASTER— Q uality  is the determ ining factor in creating 
continuous public p reference fo r a particu lar b ran d  of beer. T he 
G ran d  R ap ids Brewing C om pany is singularly fortunate in being 
ab le  to  reta in  th e  services of Mr. F rank  A . V eit, the Brew m aster 
Who w as largely  responsib le fo r th e  fine quality  and  consequent 
w ide popu larity  of the original E xport Beer. Mr. Veit, in add ition  
to  his m any  years o f successful practical experience, is a  g raduate  
of the W aln-H enius Institute of Chicago.

J. K. BURCH, Director 
President of the Bennett Mills.

F. S. GRIMES, Director 
District Manager of Cities Service Oil Co.

JOHN DIETRICH, Director 
Manager of the Woodhouse Co.

WM. J. PULTE, Director 
President, Wm. J. Pulte Co., and Com­
mandant, Michigan Soldiers’ Home.

2 7 5 ,0 0 0  shares a re  now  being offered, sub ject to  p rio r sale and  a llo tm e n t 
PURPOSE OF ISSUE — The proceeds from the sale of this issue will be insed tn
ma,ena.s and other necessary equipment and for other corporate purposes. T h e ^ a » ? Z T Z  Z Z T o Z T E S f a g E t f S  

All legal matters In connection with this Issue will be passed upon by Messrs. Warner, Norcross & Judd 
THESE SHARES ARE OFFERED AS A SPECULATION

PRICE: $1.00 PER SHARE

GRAND RAPIDS 
BREWING COMPANY

WATERS-KLINGMAN BLDG., OTTAWA AND LYON 
GRAND RAPIDS, MICHIGAN PHONE 93029

F0R COMPLETE INFORMATION MAIL THIS COUPON

Grand Rapids Brewing Co.
Waters-Klingman Bldg., Grand Rapids, Mich.

Without obligation please send me full particulars con­
cerning your stock offering.

Name.

St. Address. 

City_______
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SHOW RETAIL STOCK GAIN
Completion of inventory during the 

week, which closed the retail fiscal year 
for many stores, revealed substantial 
increases in dollar investments in mer­
chandise, a much smaller gain in units, 
and served to focus the attention of 
retail executives once more upon the 
financing and merchandising problems 
likely to be encountered because of 
new monetary developments.

Estimates made in well-informed re­
tail quarters place the rise in the value 
of retail inventories at from 5 to 27 
per cent, over the inventory a year ago. 
An average increase of from 15 to 
20 per cent., it was pointed out, would 
approximate the advance in wholesale 
prices last year and would reflect also 
an increase in units of staple merchan­
dise due to advance buying.

In one of the first annual reports of 
retail establishments to appear, that of 
the F. W. Woolworth Company, in­
ventory at the close of last year was 
valued at $35,424,198, an increase of 
$7,695,563, or somewhat more than 27 
per cent. The increase was described 
by company officials as a "matter of 
policy due to rising costs.” Chain 
and mail order staple inventories are 
much heavier than a year ago, data on 
which will be revealed in the forth­
coming annual reports.

While many stores undoubtedly are 
carrying heavier stocks of staples, 
this was reported as not true of most 
lines carried by the average depart­
ment store. The actual over-all in­
crease in physical units over a year ago 
was held not to exceed 5 per cent, or 
so. This, of course, reflects in part the 
fact that most retailers have not as yet 
experienced any sharp gain in the turn­
over of merchandise units, the com­
mon experience last year being that 
unit sales fell behind by 3 per cent, or 
more. In other words, gains in sales 
volume of most retail concerns last 
year, with the exception of some of 
the chains in apparel lines, are solely 
traceable to the rise in retail prices.

The outstanding revelation of the 
inventories, however, according to re­
tail authorities, is that they show a 
trend which is likely to feature retail­
ing for some time to come and which is 
a direct reversal of the policy followed 
from 1930 to the Spring of 1933. Mer­
chandise now “becomes king,” whereas 
maintaining a liquid cash and surplus 
position was the objective of stores in 
the period of crumbling commodity 
prices. In other words, the higher 
wholesale prices will demand a much 
greater investment in merchandise 
stocks, which in turn will require more 
working capital, leading to less hold­
ing of cash and securities and empha­
sizing the need of adequate financing 
to carry sufficient merchandise assort­
ments.

So far, few of the larger stores have 
found it necessary to resort to heavy 
additional borrowing. With the year 
bringing a switch from heavy losses in 
1932 to profits or slight losses last 
year, many of these establishments feel 
they are in position to carry on with 
present financing for the time being. 
All indications are, however, that fur­
ther price rises, easing of money-mar­
ket credit restrictions and the working 
out of the government’s monetary pol­

icies will send the larger stores into 
expanded use of funds.

While easier credit is seen likely, the 
pinch of higher merchandise costs at 
the moment falls most heavily on the 
smaller retailer, particularly in the little 
towns of the country. His own capital 
has been reduced and he finds his 
credit lines at the local banks still 
restricted, and while direct RFC loans 
have been hinted as being possible, no 
definite action along this line has as 
yet been announced. The RFC loans 
may be made through mortgage loan 
companies, organized in the local com­
munity, but as yet this method has 
found little or no favor among retail­
ers in most sections of the country.

Large and small retailers, however, 
will resort to improved credit collec­
tions as one source of adding to work­
ing capital. Estimates indicate that 
the "frozen” past-due accounts of dry 
goods, apparel and home furnishings 
stores now range around $160,000,000. 
Plans are already being made by many 
stores aimed at cutting down this 
amount radically through more care­
ful credit granting and follow-up to 
see that payments are made promptly. 
In Denver, for instance, a bank is col­
lecting over-due retail charge accounts.

Should inflation become marked, re­
tailers would have a special incentive 
to push credit payments and shorten 
the outstanding period, inasmuch as 
the return on a sale would have less 
purchasing power ninety days hence. 
The store would in effect be swapping 
a dollar in merchandise buying power 
for 90 cent, say, when the collection is 
finally completed.

NRA developments, involving re­
duction in wholesale credit terms and 
more stringent buying regulations, as 
well as higher prices, are also expected 
to include credit aid for the smaller 
merchant.

WATCHING PRICE LINES
Able retail executives have empha­

sized the need under the rapidly chang­
ing circumstances of the situation as it 
develops from day to day of making 
frequent tests of effective price lines. 
Under the recovery program there are 
many irregular movements of consum­
er demand, and the store that bases its 
operations on past experience without 
reference to present currents in the 
flow of public purchasing is likely to 
run into serious errors.

Similarly, manufacturers might con­
duct investigations of the same sort. 
Thus, an instance was offered last 
week of a retail clothier who protested 
that the producer of the line he handled 
was raising his resale price to $45. 
“And we can’t sell them at $32,” he 
said in disgust.

Inflation may take care of this prob­
lem, but before it arrives on a sizable 
scale the manufacturer who is arbi­
trarily marking up his prices without 
reference to what the public is buying 
seems to be making a mistake. He can 
argue himself red in the face about 
costs, but that won’t ring the cash 
register in the store and mean an order 
for him.

In many lines of merchandise, con­
centration upon certain price lines 
right through from the raw material 
to the finished article has frequently 
meant better value than products put

out at in-between quotations. Changed 
conditions, however, have caused up­
sets in these established levels, and 
producers must watch them as care­
fully as the successful store watches 
the purchases of its customers.

ANNUAL RETAIL EXODUS 
With the closing of their fiscal year, 

many store managements will go 
through the usual routine of changing 
personnel. Where “the figures” have 
not been satisfactory, out goes an exec­
utive to be replaced by another who 
looks better for one reason or another.

Fortunately, for many a man and 
woman in the stores the spurt in trade 
in the last few months has meant that 
a position will not be lost. Neverthe­
less, the toll will still be great and often 
for very little cause. The newcomer 
may prove no better.

In this day of national experiment 
it is suggested that the stores might 
do a little experimenting of their own 
along this line. Why not keep those 
whose mistakes have not been too 
grievous and who have at least the ad­
vantage of some experience with the 
policies of the management?

A store might do well to investigate 
its results in changing personnel. How 
many outstanding successes have been 
obtained through this annual process? 
How many times did the replacement, 
buyer or other executive, improve ôn 
the record of his predecessor? Is this 
changing over yielding real benefits or 
is it just a costly yearly custom?

Perhaps with some study of this sort 
and a greater willingness to hear from 
the individual why he fell short of 
expected returns, the changes made at 
this time might be greatly reduced and 
the resultant organization prove far 
more profitable. Loyalty is always a 
tremendous asset and it might be 
greatly encouraged through this means.

DRY GOODS CONDITIONS 
Colder weather had a tonic effect 

upon the demand for Winter goods and 
cut down materially upon retail stocks. 
Early in the week there was a tendency 
for trade to drag, but it picked up 
again toward the close. House fur­
nishings were purchased in volume. 
Men’s wear sales were better.

Estimates of January business for 
department stores were held to the 
former percentage of a 10 per cent, 
gain over last year. Reports on retail 
sales in other cities indicated that the 
best gains since 1929 would be shown.

The largest mail-order chain system 
reported an increase of 30.2 per cent, 
for its four-week period covering al­
most all the month, while the second 
big organization went ahead 45 per 
cent. In the latter case the catalogue 
end ran 80 per cent; higher and the 
stores 21 per cent., testifying again to 
the strength of agricultural demand.

From the chain-store organizations 
increases ranging from 15 to 40 per 
cent, for January are expected when 
the figures appear. Of course, these 
gains in all cases take into account 
higher prices and also the fact that the 
comparison is with a month last year 
when the country was nearing its de­
pression crisis.

Wholesale merchandise m arkets. 
were fairly active early in the week, 
but the weather had the effect of cur­

tailing operations on Spring lines. 
Prices continued quite firm. Never­
theless, producers are growing a little 
more cautious over advancing their 
quotations.

PRICE FIXING ENQUIRY
An investigation of price-fixing un­

der the steel code and of the reasons 
for gasoline price advances by the Fed­
eral Trade Commission was authorized 
by the Senate last week. This enquiry, 
along with the re-opening of the codes 
promised for this month, points at the 
principal weakness of the NRA. If the 
indecision upon the labor clauses is 
added, then, in the opinion of compe­
tent observers, ope has a good idea of 
where the chief troubles lie.

The “regimentation” of industry, 
which is so often the main complaint 
offered by critics of the program, seems 
to come from industry itself. For a 
long time it sought a ‘regimentation” 
of prices, and under many codes it has 
at last been able to obtain an approxi­
mation of that desire.

That might all be very well except 
for too high a tax on the consumer. 
If all factors, both the efficient and in­
efficient in an industry, are to make 
profits then prices are bound to be un­
reasonably high. Yet even this condi­
tion might not prove too great a handi­
cap, it is pointed uot, if labor had full 
freedom to fix its terms also. In short, 
if it could meet high prices with high 
wages.

As it is, exorbitant profits absorbed 
by too small a group to maintain mass 
markets will inevitably bring about a 
recurrence of the experience through 
which we passed only recently. Price 
fixing and labor sabotage turn business 
in that direction again.

DOLLAR ACTION FEATURE
Revaluation of the dollar at 59.06 

cents and re-establishment of the gold 
standard on a bullion basis was the out­
standing feature of last week, although 
its effects were not so immediately 
apparent in business. This step was rec­
ognized as an important move in what 
it is hoped will soon be international 
stabilization of currencies.

Business watched its own markets. 
Commodity quotations were buoyant, 
but did not show many real advances. 
However, for the first time in two 
years, a committee of purchasing 
scents has recommended that require­
ments be covered for at least three 
months, basing its counsel upon im­
proved conditions and prospects of 
higher prices.

Stabilization of the dollar immedi- 
aetly started a return flow of capital 
from abroad. It also led to greatly in­
creased activity in the bond market 
with rising prices. The New York Re­
serve Bank lowered its rediscount rate 
to per cent. This was intended to 
discourage too large a movement of 
funds here, but it also means further 
credit easing which should finally force 
money out into work.

The business index, moving a week 
behind these developments, shows only 
a small rise. Automobile production 
Was increased, but efforts of the indus­
try to  get lower prices on materials 
are apparently holding up more sizable 
gains.
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

The* 125th anniversary of the birth 
of Lincoln finds the American peo­
ple in a mood to pay his memory a fit­
ting tribute of heart and brain. Not 
since the day when the Nation bent in 
love and grief above all that was mor­
tal of its hero has it been able to feel so 
deeply as it does now the noble lessons 
of his life or been so deeply stirred by 
the spirit in which he wrought, the 
ideas he exemplified, the high hopes 
he cherished unfalteringly through the 
darkest days of the republic.

Upon this mood the lesson of Lin­
coln falls as upon a soil prepared by 
Providence. The idea of indissoluble 
union, to which, like the unnumbered 
dead of the Northern armies, he gave 
“the last full measure of devotion,” 
lives more vitally than ever in our 
history. The ashes of sectionalism 
hold hardly an ember. The solidarity 
of the Nation is no longer a political 
theory, it is a fact deeply rooted) in 
our national life, molding our policies 
and our public activities, strengthening 
our purposes, enlarging our horizon.

But it was not for its own sake that 
Lincoln cherished the idea of union, 
even when the peril of secession gave 
to it its greatest poignancy. The Nation 
meant to Lincoln always the idea of 
democracy, “a new nation conceived in 
liberty and dedicated to the proposi­
tion that all men are created equal.” 
It was to this idea he solemnly de­
clared the American people were dedi­
cated—“that government of the people, 
by the people, for the people shall not 
perish from the earth. His American­
ism was that of the Declaration of In­
dependence rather than that of the 
constitutional convention. He placed his 
trust not merely in their moral recti­
tude but in their mental judgment upon 
great public aflfairs. “The people,’ he 
said, “are the rightful masters of both 
congresses and courts, not to over­
throw the men who pervert the consti- 
throw he men who pervert the consti­
tution ; and his belief in the doctrine 
of equality of rights he constantly re­
iterated, as when he declared: “Certain­
ly the negro is not our equal in color; 
perhaps not in many other respects; 
still in the right to put into his mouth 
the bread that his own hands have 
earned he is the equal of every other 
man, white or black.”

The Gettysburg oration is a sort of 
minor testament of radical idealistic 
Americanism, breathing the spirit of 
the Declaration without faltering, a 
trumpet blast to rally us around our 
loftiest national ideal. Yet it was part 
of the wisdbm of Lincoln that in action 
he was a realist, an enlightened con­
servative, an opportunist, though with 
an unyielding standard. Lincoln’s ideal­
ism was in his soul. But his sane 
knowledge of the facts of life, of the 
human stuff the leader molds, kept him 
always in touch with reality—a doer, 
not a mere dreamer, a triumphant 
champion, not a mere agitator. A rad­
ical democrat in theory and conviction, 
he stood out against the unbalanced

and hysterical radicalism of the aboli­
tion extremist. He tempered what 
should be done always with his shrewd 
understanding of what may be done.

It was this high quality of restraint, 
of patience, and this understanding of 
the actual factors in the problem and 
the actual processes by which reforms 
are safely and permanently worked 
out that brought down upon him a 
storm of abuse for “vacillation,” “in­
decision,” “inertia.” Because he un­
derstood that the people of the north 
were by no means ready for emancipa­
tion, he withheld this act, though he 
was a friend of the negro, as sincere 
as, and much wiser, than Wendell Phil­
lips, who shrieked at Lincoln the ridic­
ulous epithet of “the slave hound of 
Illinois.”

But of Lincoln’s democratic ideal­
ism there can be no doubt in our day. 
It is, indeed, his supreme appeal to 
posterity, and it finds the Nation in a 
receptive mood on the 125th anniver­
sary of his birth. Through the na­
tional life the tide of democracy runs 
powerfully. Our political institutions 
are being retested from the standpoint 
of their effectiveness and responsiveness 
as instruments of the popular will. The 
doctrine of publicity and regulation in 
what was long accepted as the purely 
private domain of business, now vir­
tually established, is still more strik­
ing testimony to the spirit of the times. 
Wealth, with its powerful tendency to­
ward centralization and the stratifica­
tion of society, is roundly challenged 
and its causes and nature examined. 
The individual in all classes, from the 
millionaire and captain of industry to 
the private in the social ranks, is realiz­
ing his citizenship, his relation to the 
community, his public as well as his 
private duty.

In this ripe hour the American peo­
ple turn to their noblest memory and 
to consider the life lessons of her most 
native son. If there is not hope in 
these pages there is no hope for the 
idea to which, as Lincoln declared, this 
Nation is dedicated. For Lincoln’s life 
and Lincoln’s character illustrate more 
perfectly than that of any other of 
America’s great men the essential 
rightness and the practicability of de­
mocracy. If they taught merely that 
greatness may be born in a hovel they 
would but prove again what history 
has proved many times before. Napo­
leon boasted that he made his marshals 
out of mud and the log cabin has given 
more than one great son to America. 
If democracy had need only of this de­
fense its critics would long ago have 
ben silenced. But no hero saves a 
nation singlehanded. The profound and 
challenging lesson of Lincoln’s career 
is not that he rose from the people, 
but that he did not rise away from the 
people, that his triumph was by them 
and through them.

Faith in the people is the chief plati­
tude of American politics. With Lin­
coln it was the central truth of his life. 
He came of the plain people. He re­
mained of them. No other great Amer­
ican is so perfect a democratic type. 
There is no flaw in the perfectness of 
it. Lincoln bathed in the common ex-

istence and drew not only his shrewd 
worldly wisdom from it, but his spirit­
ual sustenance. No sense of superior 
powers, or of an exalted destiny ever 
vitiated it. He was the common man 
serving with the common wisdom and 
the common powers the common good 
in its noblest aspects. The modesty 
and humility of the man, a more per­
sonal quality, were unusual if not 
unique among men of such abilities, 
and they might well have ruined him 
had they not been balanced by a rare 
sanity of judgment, a firm will, and a 
selfless devotion to great purposes. But 
his democracy was by no means shame­
faced or apologetic, although he could 
smile at his own want of urbanity. His 
sense of the beauty and virtue of com­
mon life was the deep poetic strain in 
him, and it was given to him to know 
the significance of the utterance of the 
greatest of democrats, that carpenter’s 
son of Nazareth who prophesied: “The 
meek shall inherit the earth.”

We should miss a large part of the 
significance of Lincoln’s career if we 
failed to recognize that not only was 
he a man of the plain people but that 
his preparation for the great task he 
was to perform was solely in the 
school of the common life. Up to a 
very few years before his election to 
the presidency his experience was that 
of the average man of his place and 
period. Study Lincoln’s development 
through experience and we find noth­
ing very singular. If we see the seeds 
of heroism here and there it is the 
heroism of common lives. We find Lin­
coln no spotless prodigy. We find him 
in his early eloquence as full of bom­
bast and false sentiment as the back- 
woods orators of his day. His fihst 
term as legislator shows him log rol­
ling with no greater wisdom or finer 
scruple than his headlong fellow states­
men of the frontier. On the circuit, by 
the tavern stove, on the village streets, 
we know his way of life to have been 
characteristic but not singular. Yet in 
this daily living was forged the char­
acter and developed the homely power 
which made him the emancipator of a 
race and the savior of the Union.

The native lines of Longfellow, 
which schoolboys drone, take on an 
unexpected verity in the light of Lin­
coln’s training. Very few “lives of 
great men” remind us that we can 
“make our lives sublime.” But Lin­
coln’s must give those who consider 
its homely lessons somewhat of this 
confidence through a vivid sense of 
the sacredness of common ways, the 
supreme nobility of common things, 
the almost mystic depth of the com­
mon life. Poets have sung these 
things and inspired preachers have 
tried to teach them to a world easily 
taken with the external and excep­
tional, with special distinctions, “the 
pomp and glory” with which the ego­
ism of mankind likes to celebrate itself. 
This wise, great man, whom fate 
plucked out of obscurity to set free a 
race and save a nation, made of his 
deep seeing faith in them not only the 
strength of his daily living, but a prac­
ticable and sufficient political philos­
ophy.

I he mystery of genius no man can 
fathom. The difference between the 
brain of an Alexander, a Napoleon, a 
Shakespeare, a Michael Angelo, a Beet­
hoven, a Goethe, a Newton, and that 
of the average man seems a difference 
in kind. An element not possessed by 
the rest of us seems to belong to them 
— “that very fierce particle” which 
Byron called the mind seems in such 
men to burn with a mysteriously dif­
ferent flame.

But this we know, that from what 
we might have called the poorest 
stock — the descendant of rude peas­
ants, the son of a shiftless, inert and 
incapable father and of a mother too 
weak to cope with the conditions of the 
life her child lived to master—sprang 
Abraham Lincoln. The common lot 
was his only school; its standard, its 
aims, its hopes, and joys, and sorrows 
were and remained his. Yet from these 
humble things he won the profoundest 
wisdom, an ever sufficing power, a pa­
tience never surpassed, breadth of 
vision, and an exalted selflessness 
which carried him through stress and 
temptation such as few men have ever 
overcome.

This perhaps is the greater mystery, 
that in Lincoln’s genius there was no 
alchemy. From the simple chemistry 
of the common thought rose its clear, 
and steady, and life giving flame.

For this the legacy of his memory 
is more precious to the American 
people than the high service of his 
presidency. He not only saved the 
Union, he will save the Nation at every 
crisis if the Nation will remember him 
—not to make a myth of him, or to 
canonize or make a demigod of him, 
but to remember the noble common­
ness of him and how it served a Na­
tion’s greatest need.

The great experiment of democracy, 
for whose working out the world looks 
chiefly to America, depends upon the 
potentialities of the average. If the 
aristocratic theory is true, and the 
beautiful Christian dream of democracy 
or brotherhood translates itself into 
reality as mediocracy, then civilization 
has little to hope from it. But if, as 
such a career and such a character as 
Lincoln’s seem to teach us, and as Lin­
coln himeslf certainly believed, the 
common life is the source of the 
strongest, the deepest, the most beau­
tiful elements in the race, then democ­
racy takes on a very different appear­
ance, is clothed once more in the in­
spiring hopes of the poets and proph­
ets, yet walks firm footed on the famil­
iar pavement of our daily realities.

Lincoln’s philosophy was radical and 
idealistic. But his clear vision and in­
timate touch with reality made him a 
conservative in practice. In nothing 
was he more representative of the 
American people than in this. The 
fears of the excesses of democracy 
have proved in the main groundless. 
The people have not run amuck with 
government. In America, where long 
repression has not stored violence, they 
are conservative, not radical. Of that 
our political phylosophers and our law 

(Continued on page 23)
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F I N A N C I A L
Our Monetary System in Control of 

Greed
Lowering the content of gold in the 

dollar is only carrying out the power 
of the constitution, conferred upon 
Congress by Article 5 of Section 8, 
which says Congress shall have the 
power “to coin money, regulate the 
value thereof and of foreign coins and 
fix the standard of weights and meas­
ures.” The international bankers and 
their cohorts are greatly disturbed be­
cause the President has asked Congress 
to exercise its rights in this matter. 
Present economic conditions make it 
imperative to change or adjust the dol­
lar to meet this situation. The Wall 
street “money changers” object to any 
change. The}' also charge those who 
have long advocated the remonetization 
of silver with dishonest motive. That 
they wanted a cheap dollar or fiat 
money with nothing back of it. They 
say that money is not good unless it 
is gold or redeemable in gold.

Let us examine their claim. What 
makes the gold in a gold coin worth its 
face? Is it the commodity value of the 
gold or the Government imprint upon 
it? First, let us go back in monetary 
history to the year 1873 and see what 
happened to silver. Up to that time 
this Nation was upon a bimetalic mon­
etary standard of both gold and silver 
at a ratio of sixteen to one. Through 
a plot laid by international bankers a 
secret rider was attached to a minor 
coinage bill, which demonetized silver. 
That is, the law making a fixed price 
upon silver was repealed. As a result, 
silver declined in value or price over 
one-half. Although many attempts 
have been made to restore silver as 
standard money, the “money changers” 
have so far defeated it. If the law, 
which sets a price upon gold was re­
pealed, it would meet the same fate as 
did silver and its commodity value 
would probably be lower. Thus you 
see that the price set upon either gold 
or silver by monetary laws is more 
than one-half fiat, which is a decree 
made by law.

A monetary law is made indirectly 
by the people, through their Govern­
ment. The people’s money is a promise 
to pay and this promise is backed by 
their responsibility or wealth. If gold 
money is good, it is not because the 
gold in the dollar is worth it, but it is 
because the pledge of all the people is 
behind it. Therefore it is not neces­
sary to use an expensive commodity 
out of which to make money, as a 
promise of the people can be stamped 
upon a piece of paper as well as upon 
gold or silver. Money is only a medium 
of exchange—a measure of value—the 
same as a gallon, a bushel or a pound. 
There is no more need of its being 
made of gold than to make these other 
measures of gold. Money made of 
gold is preferred by those who deal in 
money, because gold is scarce and they 
can more easily hoard and control it. 
Many believe the time is not far dis­
tant when both gold and silver will 
be discharged as money except for 
small coins and paper currency will 
take its place. It will be a better and 
more practical money because it will be 
backed by the entire national wealth.

The old bugaboo of “sound money,” 
used so successfully by the “money 
changers” to scare the people, will no 
longer succeed. Money is so closely 
related to business and commerce that 
those engaged in it should have a fun­
damental knowledge of our national 
monetary system. There should be 
text-books prepared upon this subject 
and it should be taught in the public 
schools and colleges. There is not an­
other subject so vital to happiness and 
prosperity as human relation and 
money. The “money changers,” like 
the magicians, have always guarded 
their secrets, used to fool the people.

When we examine Government sta­
tistics and find that over ninety per 
cent, of the wealth of the Nation is 
owned and controlled by about five per 
cent, of the population, this is strong 
evidence there is something wrong with 
our national monetary system. Futher 
evidence is found in the vast number 
of people who are denied the inalien­
able right to work and earn a living 
for themselves and their families. 
When we find that giant monopolies 
are largely in control of the necessities 
of the people, thereby destroying thou­
sands of independent merchants and 
manufacturers, we find further evidence 
that our monetary system is in control 
of greed. The international bankers of 
Wall street have so long plundered the 
American people, that they want no 
change. They offer the people nothing 
in the way of relief. This is what the 
President is seeking to bring them, 
though the “money changers” are de­
termined to block his efforts.

If a foreign foe had invaded our Na­
tion, sacked its cities, robbed its people 
and destroyed employment for millions, 
we would be fools to stand idly by and 
put up with their depredations. In­
stead, we would raise large armies and 
risk lives and money to drive them 
from our land. There are visible and 
invisible enemies. We have suffered 
long from the enemy within—the ene­
my known as the “money changers,” 
which the President severly scourged 
as the “enemy of civilization.” He is 
fighting to break their grip from the 
throats of the people. The signing of 
the new monetary bill by him does not 
mean the defeat of the “money chang­
ers.” With their great daily newspa­
pers and magazines, like the Saturday 
Evening Post and others, they will 
keep up the fight. Their policies have 
prevailed uninterrupted until now, and 
during that time there have been re­
peated panics and depressions. During 
all this time nature produced in abun­
dance and wealth gradually concen­
trated in the control of a few.

Who are these “enemies of civiliza­
tion,” these “money changers,” to 
whom the President refers? They stand 
indicted for conspiracy and crime. 
What are the American people going 
to do about it? Are they going to be 
allowed to keep their plunder? Let us 
turn our thoughts to the stronghold of 
these international “money changers” 
and picture their fortresses arrayed 
along Wall street. Recent statistical 
records show one of them owns and 
controls $60,000,000,000 of assets—over 
one-seventh of the entire National 
wealth. Others own and control bil­
lions more. They own controlling in­
terests in railways*, public utilities and

great manufacturing industries. It is 
no wonder they have been able to long 
dominate Congress and legislatures, in­
cluding monetary legislation. They 
made the anti-trust laws ineffective and 
void, while monopoly grew rapidly. 
The President says this law against 
monopoly shall be enforced. This is a 
part of his reform program. He recog­
nizes the rights of the people to “live 
and let live.” He believes the small 
merchant and manufacturer shall have 
a right to live and prosper, and that 
organized greed shall not be permitted 
to destroy them. No man has ever 
undertaken a greater task than he is 
now grappling with. The President is 
being strongly supported in his efforts 
by the eloquent Father Coughlin, of 
Detroit. His radio addresses have done 
much to arouse the people and line 
them up behind the President, in his 
fight for more just and humane condi­
tions. E. B. Stebbins.

Business Still on the Upturn
Business news continues to be en­

couraging. Mail order sales for the 
month of January showed a 30 per cent 
increase of a year ago for Sears, Roe­
buck & Co. and an estimated 40 per 
cent, for Montgomery Ward. In the 
steel business orders have been rush­
ing in, which has caused producers to 
estimate that they will have 50 per 
cent, production starting April 1. 
There are also heavy purchases of steel 
scrap, and railroad equipment concerns 
received large orders totaling about as 
much as received in the previous three 
years time.

In the political field there seem to 
be signs that the Administration is 
tending to be more conservative. Par­
ticular emphasis is being placed on 
recovery rather than revolutionary so­
cial changes. This can be accounted 
for on the theory that the Government 
needs to sell its bonds. Also it wishes 
to encourage private industry so that 
the Government spending program can 
taper off. There is some question as to

how much the increased business re­
ports are due to actual Government 
spending; this thought should be re­
membered by the public.

The markets the past week had sen­
sational gains following the announce­
ment of the Dollar devaluation at the 
psychological figure below 60 cents. 
There has been heavy buying by the
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investors, some writers saying that the 
real big buying came from Europe. 
The action of the bond market indi­
cates that idle funds are going into the 
market, many of the days last week 
the volume reaching previously new 
high marks for trading. This strength 
in the bond market represents return 
of investment confidence and should 
create a buying power far greater than 
that represented by the advance in 
equities as it improves the portfolios 
of many institutions and investors. 
Business is still on the upturn, although 
it seems to the writer there might be 
a little set-back early this spring if 
the Government decides to taper off its 
spending program. J. H. Petter.

Official Program for the Detroit Hard­
ware Convention 
Tuesday, Feb. 13 

11:45 a.m. Concert program.
12 m. Invocation: Wm. Moore, Detroit. 

President’s complimentary luncheon 
in honor of Past-Presidents.

12:55 p.m. Introduction of Past-Pres­
idents, Chas. H. Sutton, Howell.

1 p.m. Memorials for Scott Kendrick, 
President, 1925, and C. L. Glasgow, 
President, 1927.

1:05 p.m. “My Accounting to You”— 
Wm. J. Dillon, Detroit, President. 

1:15 p.m. “An Examination of the 
Wholesalers’ Code; What it means 
to the Hardware Industry”—H. P. 
Sheets, Indianapolis, Managing Di­
rector National Retail Hardware 
Association.

1:55 p.m. “Hardware Manufacturers 
Codes. Effect on Selling Policies, 
Prices and Retailers’ Competition 
Situation”—H. S. Earle, Detroit. 
President North Wayne Tool Co.

2:30 p.m. Question box discussion on 
wholesalers and Manufacturers codes. 
—J. Chas. Ross, Kalamazoo, and 
Henry A. Schantz, Grand Rapids. 

3:05 p.m. Adjournment.
Retail Salesmen’s Night 
Statler Hotel Ball Room

8 p.m. “A Selling Lesson”—R. W. 
Carney, Wichita, Kansas, Sales 
Manager Coleman Lamp & Stove 
Company. (This address will be open 
to dealers and guests.)

9 p.m. Question box discussion (for re­
tail salesmen only). Leaders—Carl 
Sturmer, Port Huron, and Herman 
Kiser, Redford.

9:40 p.m. Adjournment.
Exhibit—Thirteenth and Fourteenth 

Floors
9 a.m. Opening—12 m. Closing.
3 p.m. Opening—10 p.m. Closing.

Wednesday Morning, Feb. 14 
9 a.m. Singing.
9:15 a.m. “Building Sales Volume”—F. 

R. Kohnstamm, Pittsburgh, General 
Sales Promotion Manager Westing- 
house Co.

9:55 a.m. “SpecialtySelling To-day” — 
Nelson J. Waters, Paw Paw.

10:20 a.m. Question box discussion— 
A. D. Vandervoort, Lansing, and 
Chas. H. Sutton, Howell.

10:55 a.m. “The Retail Code. Its Oper­
ation and Results. Local Retail Code 
Authority and Unfair Practice” — 
Chas. E. Boyd, Detroit, Sec’y Retail 
Merchants’ Association.

11:30 a.m. Question box discussion — 
Waldo Bruske, Saginaw, and L. F. 
Wolf, Mount Clemens.

12 m. Adjournment.

Exhibit — Thirteenth and Fourteenth 
Floors

1 p.m. Opening—10 p.m. Closing.
7 p.m. to 10 p.m. Ladies night at the 

exhibit.
Entertainment for the Ladies 

1 p.m. Visit to Henry ford’s Edison 
Institute, village and museum, Dear­
born. Buses will bring ladies to and 
from Dearborn. Secure tickets at 
registration desk. Meet on the mez­
zanine at one o’clock sharp. Please 
be prompt, as this will be a full 
afternoon.

7 p.m. to 10 p.m. Ladies’ night at ex­
hibit. Admission by ticket. Be sure 
to deposit your ticket for prize draw­
ing at 9 p.m.

Thursday Morning, Feb. 15 
9 a.m. Singing.
9:15 a.m. The Association Price Com­

mittee report.
9:45 a.m. Pricing Policies. Inside Facts 

on Inside Prices.—J. E. Russell, St. 
Louis, Mo., General Manager Brown­
ing Arms Co.

10:30 a.m. Where Hardware Prices are 
Going—Paul J. Stokes, Indianapolis, 
Manager Research Service National 
Retail Hardware Association.

11:10 a.m. Question box discussion on 
price. Leaders—Herman Digman, 
Owosso, and Chas. A. Ireland, Ionia. 

11:40 a.m. Election of officers. Pre­
sentation of officers.

12 m. Adjournment.
Exhibit—-Thirteenth and Fourteenth 

Floors
I p.m. Opening—7 p.m. Closing.

Entertainment
2:30 p.m. For the Ladies — Theater 

party. Secure tickets at registration 
desk. Meet on the Mezzanine at 2 
p.m.

8:30 p.m. For Everybody — The Fun 
Festival, ball room, Statler Hotel. 
Free to association members, ladies 
and exhibitors. Admission by ticket. 
No banquet — Special entertainment 
between dancing. Fun for young and 
old. “Laugh and the world laughs 
with you.” Tables provided for those 
who wish to play cards.

Friday Program 
10 a.m. Singing.
10:15 a.m. “The Business Man and the 

Government—A problem and a solu­
tion”—Former Governor Wilber M. 
Brucker. An outstanding address by 
an outstanding American.

II a.m. Reports of Committees on
Resolutions
Constitution and By-Laws 
Next place of meeting 
Trade Relations 
Legislation.

11:20am Question box discussion on 
reports and legislation—H. C. Meyer, 
Boyne Falls, and F. L. Willison, 
Climax.

11:50 a.m. Exhibit prize drawings.
12 m. Adjournment.
Exhibit — Thirteenth and Fourteenth 

Floors
8:30 a.m. Opening—1 p.m. Closing. 

Entertainment
First let me present my committee— 

“Smiling Fred” Harms and Mrs. 
Harms, they’ve been working on this, 
that or the other committee way back 
when . . .; “Handsome Jack” Paschall 
and his wife, newcomers on committee 
work with us, but he’s lined up many 
a program for the Lions Club and does

he make them roar!; Mrs. Wm. J. Dil­
lon and Mrs. C. S. Everett, you all 
know they’ll help put the program 
across; Mrs. H. W. Bervig, who makes 
up in pulchritude what her husband 
lacks; those “unattached” gentlemen, 
Ed. Stendel and C. A. Blanchard, who 
are always ready to show the ladies a 
good time (but I’m keeping an eye on 
them) and, last, but not least, Mrs. 
Hartge, who has been a big help, but 
who hasn’t worried half as much about 
this program as I have. (Fortunately 
I ’m so constructed that I can lose a 
little weight without crying about it.)

Our committee thought you’d like to 
be left to your own devices Tuesday 
evening. Besides, many will want to 
hear the talk that evening, so the en­
tertainment program proper starts 
Wednesday afternoon with a trip to 
Henry ford’s Edison Institute, Village, 
and Museum. Some call this “Dear­
born V illage.” See the daily program 
where the ladies are to meet. Wednes­
day evening is ladies’ night at the Ex­
hibit. Special prize drawing at 9 p.m. 
This is the chance for the ladies to see 
what their husbands make their living 
out of. Thursday afternoon is a theater 
party. We picked a show that we’re 
sure you’ll enjoy.

The “Fun Festival” is Thursday 
evening. No banquet this year, so save 
your money for something else. We’ve 
chosen a cracker-jack orchestra—the 
best to be found. If you don’t dance, 
that’s all right. There’s plenty action 
besides. We’ve found some interest­
ing stunts and entertainment ideas that 
will keep you in good humor until 1 
o’clock in the morning.

Welcome to Detroit and many happy 
hours. Frank J. Hartge,

Chairman Entertainment Comm.

You’ll appreciate the convenience of 
having the convention and exhibit un­
der one roof. As soon as the conven­
tion sessions are over take the elevator 
to the thirteenth and fourteenth floors 
and look over the lines assembled for 
your inspection. We’ve made an effort 
to diversify the display and believe we 
have succeeded in bringing in every 
line usually carried in hardware stores.

1934 business demands 1934 mer­
chandise and there isn’t a hardware 
man in the state who doesn’t need to 
spruce up his stock with more mer­
chandise and with newer merchandise. 
People are buying better merchandise 
now and, besides, are willing to pay 
more for it.

Look over the possibilities for in­
creased sales in new lines and, at the 
same time, don’t forget the old har­
ness, for example. It will have a ready 
sale this spring.

The exhibit prize plan will be inter­
esting to you. You don’t have to be 
lucky to win. See the display of prizes 
in the association room. There’s one 
there for you when you earn it.

My committee will be on the job to 
help you at any time. They’re P. H. 
Hamly, Geo. Leo, Jr., Julius Nagel 
and W. W. Parks. The Grand Rapids 
boys have been a big help. Arthur H. 
Hunt is chairman, Richard Bolt and 
Martin Hoogerhyde, other members.

C. S. Everett, 
Chairman Exhibit Comm.

Proceedings of the Grand Rapids 
Bankruptcy Court.

In  th e  m a tte r  of T heodore  E . D ah l- 
je lm , b a n k ru p t No. 5532, f ir s t m ee tin g  of 
c red ito rs  w as  held  J a n u a ry  18, 1934. T h e  
b a n k ru p t w as  n o t p re s e n t b u t w a s  re p ­
re sen te d  by  N o rris , M cP herson , H a r r in g ­
to n  & W aer, A tto rn ey s . C laim s w ere  
filed only. F red  G. T im m er, of G rand  
R apids, M ichigan, w as ap p o in ted  tru s te e  
an d  h is  bond fixed a t  the  su m  of $100.00. 
B y a g re e m e n t b e tw een  th o se  p re s e n t a n d  
th e  tru s te e , ex am in a tio n  of th e  b a n k ru p t 
will ta k e  place in  M an istee , M ichigan, a t  
a  tim e  a n d  d a te  to be la te r  a g re ed  upon. 
T he m ee tin g  th e n  ad jo u rn e d  w ith o u t d a te .

On th is  d ay  th e  schedu les, re fe ren ce , 
a n d  a d ju d ica tio n  in  th e  m a tte r  of M a­
je s t ic  Book Shop, Inc ., a  co rp o ra tio n , 
b a n k ru p t No. 5555, w ere  received . T he 
s to re  is lo ca ted  on  N o rth  D ivsion  a v e ­
nue, G rand  R apids. T he  sch ed u les  show  
to ta l a s s e ts  o f $1,028.35, a n d  to ta l liab il­
itie s  of $1,875.76, lis tin g  th e  follow ing
cred ito rs :
S ta te  of M ichigan, L a n s in g _____ $ 40.00
C ity  of G rand  R ap id s_____ ______  18.15
Boni, Inc. ________________________  110.77
B arn es  & Noble, N ew  Y ork_____  19.46
B lessings Book Shop, C hicago_ 11.16
B ru ce  P u b lish in g  Co., M inneapo lis  2.80
B lue R ibbon Books, N ew  Y ork_ 77.00
A rrow  E d itio n s, N ew  Y ork_____  3.9o
A ntioch  B ookplate  Co., Yellow

S prings  _________________________  4.00
B ooks M errill, In d ian ap o lis_____  56.94
A m erican  Book Co., C h icago___  40.60
A. L. B u r t  Co., N ew  Y ork_____  68.58
C ow ard-M cC ann  Co., N ew  Y ork  14.63
U nivers ity  of C hicago P re s s___  5.50
I>iehl, L an d au  & P e t t i t  Co., N. Y. 9.47 
E d u ca tio n a l S erv ice  B u reau , B oston  1.24
D odd-M ead & Co., N ew  Y ork___  15.36
T h e  G eograph ic  P ub . Co., C h icago  3.24
D e tro it-N e w s  Co., D e tro it________ 56.84
E. P . D u tto n  & Co., Inc ., N . Y.__ 1.90
C. S. H am m ond  & Co., B rook lyn_ .78
G R. N ew s Co., G. R ____________  96.19
H en ry  H o lt & Co., N . Y________  32.82
Ju d y  P u b lish in g  Co., C h icago___  3.28
M acM illan Co., C h icago_________  36.47
H ougn ton -M ifflin  Co., B o sto n___  22.50
M eC lung & Co., C h icago_______  89.00
M cU raw -ilill Book Co., N . Y____  5.40
G. & C. M erriam  Co., S pringfie ld_26.05
R ay  L ong & R ich a rd  S m ith , N. Y. 17.70 
V- B. L ip p in co tt Co., P h ilad e lp h ia  6.93
D avid  M cK ay Co., P h ilad e lp h ia___  7.49
Thos. B. M osher, P o r tla n d_____ .79
T hos. N elson & oons, N ew  Y ork 62.66
N iel M orrow  L ad d  B ook Co____  .65
•Jfttenjheimier Co., B a ltim o re___  18.79

Ja s . P o r t  & Co., N ew  Y ork_____  50.61
G. & P . P u tn a m  Sons, N ew  York 42.40 
R ussell Sage F o u n d a tio n  Co., N. Y. 5.40
R eilly  & L ee  Co., C h icago________ 21.75
T h e  So. W est P re s s , D a lla s___  9.34
Saalfield  P ub . Co., A k ro n ________ 16.02
B. F . S tev en s  & B row n, N. Y____  22.74
S ea rs  P u b lish in g  Co., N. Y______  32H0
S tud io  P u b lica tio n s , Inc ., N . Y._ 12.67
S im on & S ch u ster , Inc ., N . Y___  22.24
C has. S c rib n e r & Sons, N . Y____  26.28
W orld S y n d ica te  P ub . Co., C leveland  48.05
Geo. W ah r, A nn  A rb o r___ ______  11.45
A lb e rt W h itm an s  Co., C h icago_ 28.66
W eb s te r P ub l. Co., S t. L ou is___  9.91
Jo h n  C. W in sto n  Co., P h ilad e lp h ia  2.52
Wim. H . W ise & Co., N ew  Y ork_ 22.17
W ilco x -F o lle tt Co., C h icago_____  49.96
E d w in  A llen  Co., C h icago_______  18.43
C o v en an t P u b . Co., London, E ng . 10.56
B ow ker Co., N ew  Y ork__________ 12.10
G. R. P re s s , G. R ________________  45.10
S ta n d a rd  B u lle tin  P u b . Co., G. R. 6.00
G. R. H era ld , G. R ______________  14.00
H olland  E v en in g  S en tinel, H o lland  2.52
Q u im b y -K ain  P a p e r  Co., G. R ._ 30.26
M rs. O lah L. C haffee, G. R ____ __ 85.00
L a th ro p  Lee & S h ep a rd  Co., B oston  9.86
Goodspeed Book Shop, B o sto n___  4.82
R o sec ru en an  S upply  B u reau , S an

Jo se , C alif. ______________   2.55
G. R. D irec to r Co., G. R .._ _____  3.00
C h ris tia n  B oard of P u b lica tio n ,

St. L o u i s ----------------------------------- 1.08
W il le tt  C la rk  & Co., C h icago___  22.82
WTagenwood & Co., L a n s in g _____  9.90
F ran k lin  S q u are  A gency, N ew  Y ork  7.19 
M ich. School Service, Inc ., L a n s in g  1.21
Jo h n  W illys, Inc ., C h icago________ 2.25
W . W. N orton  & Co., N ew  Y ork 2.50 
C o n g regational P ub . Socy., B oston  1.00
R. M. M cB ridge & Co., N ew  Y ork  4.82 
C olum bia U n iv e rs ity  P re s s , N ew

Y ork ___________________________  2.23
H a n so n  B e n n e tt M agazine  A gency,

C hicago ________________________  2.25
F am ily  W elfare  A ssn ., N . Y .I I I I  iôô
A. H . R oem er Co., N ew  Y ork___  8.02
N. R ugee W hite , G. R __________  28.91
M rs. F ra n k  A. Cox, W o rc es te r___  16.54
E. A. S a rg en t, G. R ---------------------- 4.37
Jo h n  M. D unham , G. R __________  57.04
T red en ick  L ib ra ry , G. R ________  22.22
M rs. W. A. D orland , D e tro it___  12.25

In th e  m a tte r  of W . M ay n ard  F u h r -  
m ann , b a n k ru p t No. 5559. T h e  firs t m e e t­
ing  of c re d ito rs  h a s  been  called  fo r  F e b ­
ru a ry  13th, l a t  10 a!, m .

In  th e  m a tte r  of M ajes tic  B ook Shop, 
Inc. B a n k ru p t No. 5555. T he  first m e e t­
ing of c re d ito rs  h as  been called  fo r F eb  
13th, a t  2 p. m.

Jan . 29, 1934. In  th is  d a y  firs t m e e t­
ing  of c red ito rs  in the  m a tte r  of A dolph 
E . M elrose, b a n k ru p t No. 5539, w as  held.

(C ontinued  on page 23)
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R E T A I L  G R O C E R
Retail Grocers and Meat D ealers Associa*  

tion of M ichigan.
P re s id e n t—P a u l S chm id t, L ansing . 
F ir s t  V ic e -P re s id en t — T heodore  J . 

B athke, P e to skey .
Second V ic e -P re s id en t—R udolf E c k e rt. 

F lin t.
S e c re ta ry  — E lton  W . V ie ts, L an sin g . 
T re a s u re r—O. H. B ailey, S r., L ansing . 
D irec to rs—H olger Jo rg en so n , M u sk e­

gon : L. V. E b e rh a rd . G ra n d  R ap id s; A . A. 
Boyce. B ay  C ity ; V in c en t A. M lklas. M an ­
is tee; W ard  N ew m an. P o n tiac .

Fool Things Undertaken by the Gov­
ernment

Once, when butter in quarter pound 
cubes was retailing at 27c per pound, 
a cash-carry grocer lost an odd cube, 
left over until it was tainted. Until 
then he had priced the cubes as closely 
as possible to one quarter the pound 
price. Now he reasoned things thusly: 

“It costs more to handle four quar­
ters than it does a pound, and here is 
loss to boot. We’ll make the price on 
cubes more than exactly right, to get 
our profit.” He therefore priced the 
quarters at 8c.

The scheme worked with such ap­
parent smoothness that he congratu­
lated himself. One or two customers 
asked why the difference, and they 
accepted the explanation without pro­
test. Others made no remark. The 
grocer got a bit careless and so did 
his clerks. It semed so feasible to 
get the 8c that this figure was retained, 
almost if not quite unconsciously, 
though the pound price was readjusted 
downward to 24c, 23c, as low as 22c.

The grocer was surprised to note 
that his sales did not increase as 
prices declined: but he blamed that on 
“conditions.” Just as he had reached 
this conclusion, one customer protest­
ed to him against the charge made by 
one of his clerks of 16c for two quar­
ters—and the grocer woke up.

He realized rather promptly that he 
had been misled by the absence of com­
plaints and that the falling off in his 
butter trade was a result of customers 
going elsewhere for the one item on 
which he was out of line. He knew 
that this had not done his trade any 
good otherwise.

This illustrates the weakness of one 
answer so often made to a protest: 
“We have no complaints.” That an­
swer is no prop at all. It is a broken 
reed. This because of a peculiar char­
acteristic of Americans, that we dis­
like to find fault. We don’t like “kick­
ers” and do not want to be regarded 
as such ourselves. Hence, we do not 
complain if we can help it; and this is 
an especial handicap on any grocer who 
sleeps at the switch, because no gro­
cery buyer has to complain. There are 
literally endless other stores on every 
hand, so why fuss?

The service grocer has a far better 
chance for adjustment of errors for 
many reasons. Such a large propor­
tion of his customers being “regulars,” 
he has closer personal contact. They 
know him and many more will go to 
him with frank protests than cash- 
carry customers will ever do. Those 
\\ ho run accounts may notice charges 
which are out of line—apt to do that— 
and they give the grocer opportunity 
for adjustment. This process not only 
enables him to correct errors but 
serves to prompt him often as to gen­
eral conditions within his busniess of 
which otherwise he might be unaware.

Nevertheless, and for the very reason 
that our people do not kick, all mer­
chants must weigh carefully the effect 
of anything they do. It is often better 
to suffer a loss than to pursue the 
course which equitably and logically 
would correct it. It sometimes costs 
more to collect a true return than it 
would cost to lose it. The best course 
naturally is to price everything as ex­
actly as possible. Butter in quarters 
at 22c per pound should be 6c per 
quarter; but two quarters should be no 
more than 11c.

In passing it may be worthwhile to 
contrast our submission to imposition 
with how the British rebel. The Briton 
is the world’s best kicker and he is not 
the least sensitive about it. Give him 
a deal of which he is slightly suspicious 

let alone raw—and he unhesitatingly 
tells the world about it. He squeals like 
the stuck pig, bellows as the wounded 
bull. And we have the historical result 
in the extension and preservation of 
our rights and liberties.

Because we had given to us this tre­
mendous continent, riches, fabulous be­
yond historical precedent, we have had 
no such struggle as the British lived 
through for centuries to gain a fair 
deal between man and man. Hence, 
we have long held the attitude that 
counts whether a thing is worth the 
trouble to get and hold it, regardless of 
what our abstract rights may be.

The Briton often risks and some­
times sacrifices all he has, all by his 
individual self, to protest a wrong and 
preserve a right which in itself may be 
of minor consequence. But the national 
and racial effect of this is incalculable.

The time may come and maybe it is 
near us now, when we too shall stand 
up and stick for all our rights, becom­
ing promptly less sensitive to common 
opinion on our attitude. That will be 
all to the good for us. It may aid to 
curtail our scandalous government 
waste and expense, under which swivel 
chair autocrats rule over us and draw 
fat salaries for doing little or nix.

Meantime, grocers must have our 
shrinking violet habit in mind, recog­
nize that few of their customers will 
take trouble to protest properly, and 
they will then realize that they must 
keep their ears close to the ground to 
insure that nobody has cause to feel 
hurt or imposed upon.

Tampering with supply and demand 
brings—always—unexpected, uncalcu­
lated results. National City Bank Jan­
uary circular says:

Despite the slaughter of pigs to 
limit hog supply, the Fall hog run has 
been much heavier than a year ago. 
Cattle feeders also have been unload­
ing fat bullocks to cut the feed bill. Re­
sult, glutted markets.”

And can the consumer rebel? Listen: 
“The hog tax was 50c per 100 pounds, 
effective November 5, raised to 81 De­
cember 1, scheduled to be advanced to 
SI.50 in January and $2 on February 1. 
Doubtless the theory was that the con­
sumer would pay the tax, but since 
pork and lard are but two of many 
products on the market, the consumer 
has had the decision, and the tax has 
fallen on the farmer, coming out of the 
price of hogs. Thus the results of the 
hog program have been contrary to the 
Government’s objectives, and the farm­
ers have been the losers.”

Which, it seems to me, is as it should 
be, once again to teach the lesson that 
supply and demand work regardless. 
Consumers met with a price for milk 
which they felt was too high quit buy­
ing it to such an extent that our AAA 
folks were forced to retract an edict. 
The more such retraction, the sooner, 
to my mind, will we have wholesome 
recovery. The tragedy is that the les­
son herein must every time be learned 
anew by every cheap experimenter the 
Government employs. The plain les­
sons of history and experience count 
for nix—so long as those boys have 
tax-payers money with which to ex­
periment.

And why — on what possible equi­
table grounds—can the great body of 
our people be put under tribute for 
the benefit of any single segment or 
industry?

Now to get back to groceries. The 
keynote of the new code, what holds 
promise of real effectiveness therein, is 
the small body of five men of which 
the National Code Authority is com­
posed. Here is one man in each case

who represents one entire segment of 
the trade. Every man is of high stand­
ing, well known to be splendidly 
equipped to attend to his own job. 
Five men can sit around a small table 
and handle problems far more speedily 
and effectively than could any larger 
body.

I therefore frankly look fir important 
results from this one Government ef­
fort at business control and regulation.

Paul Findlay.

Further Gains for Glass Trade
With the demand for glass products 

holding steady at previous levels, fac­
tory production is showing a healthy 
condition. Not only have operating 
schedules of early January been main­
tained but they have been improved in 
many instances and a further gain in 
production is indicated for early this 
month. Prdoucers of safety glass for 
automobiles are working at capacity. 
Some gain is noted in the window-glass 
market. The liquor-bottle call is strong.

Those who figure on getting there 
some way or other seldom do.

Yes, Mr. Grocer

B E E T
S U G A R

Made in Michigan

is the best sugar in the 
world

And we tue telling every housewife in Michigan 
just that. For Beet Sugar Made in Michigan 
has no superior.

A  large distinctive, effective advertising program 
is now under way. Watch the newspapers every 
week. See the big Beet Sugar advertisements 
advising housewives to buy Michigan Made Beet 
Sugar and support Michigan wage earners.

Stock up on Michigan Made Beet Sugar and give 
the housewives what they want.

Display Michigan Made Beet Sugar in your win­
dow. Write us for attractive posters. Ask us 
for literature. We will send you an ample supply 
free.

Tell your jobber today to send you a supply of 
Michigan Made Beet Sugar and be sure to get 
Michigan Beet Sugar.

Fanners and Manufacturers Beet Sugar Association
SMIII>,_______' MICHIGAN
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M E A T  D E A L E R
Consumption of Meat Increases a 

Billion Pounds
"The consumption of meat in the 

United States in 1933 apparently was 
more than a billion pounds greater 
than it was in 1932, and, according to 
the best records available, was the larg­
est amount of meat ever consumed in 
this country in one year,’ John H. 
Moninger, of the Institute of Ameri­
can Meat Packers, Chicago, stated in 
an address before a regional meeting of 
the United States Junior Chamber of 
Commerce. “The consumption per 
capita of meats during 1933 was about 
143 pounds, as compared with 135 
pounds in 1932.

^Although consumption showed a 
large increase over the preceding year, 
production of live stock and meats was 
relatively greater than the purchasing 
power of consumers. As a result, the 
prices of both meat and live stock 
reached low levels.

“The aggregate consumption of meat 
in the United States was about eighteen 
billion pounds in 1933. The amount of 
pork produced in 1933 set a new high 
level. According to the best figures 
available, the amount of pork produced 
in the United States in the past year 
was the greatest amount of one kind 
of meat ever produced in this country.

“The packing industry, acting as the 
meat marketing agent for the live stock 
growrer, was faced with the necessity 
of disposing of this huge amount of 
meat?—an increase of nearly 10 per 
cent, over 1929 or nearly a billion and 
a half pounds—at a time when the 
purchasing power of consumers wras 
only about one-half of what it was in 
1929. Meat prices were low, for it was 
only through the medium of lower 
prices that meat could be sold and 
live stock could be kept moving from 
the farm to the packing plant, from the 
packing plant to the retailer, and from 
the retailer to the kitchen table. The 
consumer had fewer dollars to spend 
for meat, and to buy more meat with 
less money the consumer had to pay 
less per pound for it.”

Mr. Moninger said that the meat 
packing industry apparently showed a 
profit in 1933 equivalent to only about 
one-seventh of a cent per pound of live 
stock handled.

“If this profit had been added to the 
price paid for live stock or deducted 
from the price of meat at wholesale, it 
would have made little difference to 
either producer or consumer,” he con­
tinued. “During the ten years preced­
ing 1933, packers who operate under 
Federal inspection and who dress ap­
proximately 90 per cent, of the meat 
entering commercial channels, have 
shown an average profit of less than 
one cent per dollar of sales. The aver­
age for all manufacturing industries 
during that period was about five cents 
per dollar of sales. During the same 
period, the return on the net invest­
ment in the packing industry was only 
about four per cent.

“The volume of exports of pork and 
lard was somewhat greater in 1933 than 
it was in. 1932,” Mr. Moninger stated 
at another point. “The increase un­

doubtedly was due in great part to the 
more favorable monetary exchange sit­
uation which has prevailed during the 
past few months.”

Mr. Moninger stated that the indus­
try had co-operated in the Agricultural 
Adjustment Administration program in 
every way possible and that it was 
helping to make the facts about the hog 
reduction program fully and fairly un­
derstood by those from whom it buys 
live stock.

Reducing Diet Including Lean Beef 
Effective

For those who must reduce, here is 
good news. Reducing can be done 
comfortably and with ease, simply by 
carfully choosing the diet, experiments 
have proved.

In the most effective of reducing 
diets, lean beef, because of its high 
quality protein, plays an important part. 
Protein is one of the body essentials, 
since it is being used constantly to 
build and repair body tissues. Even in 
reducing, it is dangerous to reduce the 
supply of protein. Lean beef furnishes 
plenty of high quality protein, and at 
the same time adds only a moderate 
number of calories.

In addition to its protein content, 
lean beef helps the reducing diet by 
satisfying hunger, and producing a 
feeling of being well fed. Because it 
is not so quickly digested as some 
foods, the satisfied feeling lingers long 
after the meal is over. However, in 
the end it is almost completely digested 
so this slower process proves a de­
cided advantage in making the diet 
which is low in calories satisfying and 
comfortable.

Vegetables and fruits, both raw and 
cooked, hold prominent places in the 
latest reducing diets. These, besides 
furnishing valuable minerals and vita­
mins, add bulk to the diet, and help 
to produce that feeling of satisfaction.

Bread, butter, and starchy vegeta­
bles are all included in the reducing 
diets, but these are to be eaten with 
moderation.

The following is a typical moderate 
reducing diet, as suggested by Anna 
E. Boiler, nutrition specialist.
Breakfast:

A serving of fruit 
An egg
A slice of toast 
A pat of butter
Coffee (with very little cream and 

sugar)
Luncheon:

A small serving of lean beef 
A serving of cooked vegetable 
A serving of raw vegetable 
A slice of bread 
A pat of butter 
A glass of milk 
A serving of fruit 

Dinner:
A large serving of lean beef 
A serving of cooked vegetable 
A serving of raw vegetable 
A slice of bread 
A pat of butter 
A glass of milk 
A serving of fruit

Where there’s too much dreaming 
the happy hours away they are 
dreamed away.

Pointers on Selecting Roasting Beef
Ever since the lavish banquets of 

the early days, roast beef has kept its 
place as a favorite for the special din­
ner. And rightly so, it should! A de­
licious piece of beef, roasted to a turn, 
and garnished with browned potatoes 
and bright red pimentos is a feast in­
deed !

A standing lib cut is the most aris­
tocratic of rib cuts used for roasting, 
although a rib roll may suit your fancy. 
Inez S. Willson, home economist, gives 
these pointers: In choosing the cut for 
roasting be sure that it has a generous 
covering of fat over the outside, well- 
marbled with flecks of fat throughout 
the lean, and is bright—almost cherry- 
red—in color.

Place the roast in an open roasting 
pan, fat side up. Do not add water. 
Place it in a hot over (500 degrees F.)a 
and sear until nicely browned, about 
thirty minutes. Then rapidly reduce 
the temperature of the oven to about

300 degrees F., and continue cooking 
at this low temperature until the roast 
is done. For a rare roast, allow six­
teen minutes to the pound for cooking; 
for a medium roast, allow thirty min­
utes per pound for cooking.

Partially cook the potatoes in boil­
ing salted water, and place them around 
the roast long enough for them to be­
come nicely browned. Serve these 
around the roast on a large platter. 
Decorate with parsley and narrow 
strips of pimento placed in criss-cross 
fashion. If you are using a standing 
rib roat, you may wrant to slip paper 
frills over the ends of the rib bones, for 
in cooking the meat will shrink a little 
and drawr back from the bones. How­
ever, the shrinkage is minimized .when 
the roast is cooked at the very low 
temperature for the most part of the 
cooking period.

It may be a case of being “let out” 
to greater things if we take dismissal 
in that spirit.

KEEP SUPPLIED WITH . .

L IL T  W R ITE FLOOD
“ T he  flour th e  b e s t cooks u se”

VALLEY CITY MILLING COMPANY
P o rtlan d  — G rand R apids — K alam azoo — T rav e rse  C ity

BILL,WHAT DO YOU THINK OF THE _̂_______ .
THOUSANDS OF WRAPPERS FROM MUELLERS PRODUCTS THAT HOUSEWIVES SEND US

E V E R V  W E E K ?
W e l l ,g i n g e r , i g u e s s  l o t s
OF WOMEN ARE FINDING OUT 
THAT WE TELL THEM THE TRUTH
a b o u t  Q u a l it y - s o  t h e y  
in s is t  on M U E L L E R 'S

BILL «»(/GINGER, popular radio team, are presented 
by the C. F. Mueller Company every Mon., Wed. andFri. 
at 10:15 A. M. over the Columbia Broadcasting System.

Grocers who value repeat business refuse to handle “cheap” inferior 
products which yield doubtful profits. Now, as always, a guarantee of purity 
and quality goes with every package of Mueller’s Macaroni Products... 
plus a  fair profit to every grocer who wisely pushes the Mueller line.

MACARONI
MUELLER’S

ELBOW MACARONI 
EGG NOODLES

SPAGHETTI 
COOKED SPAGHETTI 

THIN* SPAGHETTI
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H A R D W A R E
M ichigan R etail H a rd w are  A ssoc ia tion .

P re s id e n t—f f m .  J . Dillon, D e tro it.
V ic e -P re s id en t — H en ry  A. S ch an tz , 

G ran d  R apids.
S e c re ta ry —H aro ld  W. B erv ig , L an sin g .
T re a s u re r—W illiam  M oore, D e tro it.
F ie ld  S e c re ta ry  — L. S. S w in eh art, 

L ansing .

Special Events at the Hardware Con- 
tion in Detroit

Association members and exhibi­
tors will be guests of President Dillon 
at the first session Tuesday noon. Non­
members are invited and may purchase 
luncheon tickets at the registration 
desk. 1 he session after luncheon is 
open to everybody.

Here are a few posers” sent in by 
members. They’ll be discussed at the 
question box sessions. “What should 
be done to relieve the dealer of the 
burden of selling hunting and fishing 
licenses without remuneration?” “How 
can we sell these items at a profit under 
the code: Singletrees, 40c; mail box. 
SI.65; fence stretchers, 95c; shovels, 
95c; staples, 3c; 22 shorts, 10c?” “Why 
isn’t a hardware man making a fair 
profit on white lead?” “What about 
a garage that carries many hardware 
items and is open 20 hours a day, 7 
days a week?” “How can we do a 
credit business and prevent accumulat­
ing doubtful accounts?” “If the chain 
stores get 10 to 25 per cent, better price 
than the jobber, what will happen to 
the jobber and the retailer?” “How 
can we overcome wholesalers’ compe­
tition in retail trade?” “Wholesaler bid 
CWA $2.25 for cross cut saw that they 
charged me $2.38 for.” “Just what does 
the NRA retail code mean when it says 
\ou cannot lower wages?” “If jobbers 
succeed in eliminating direct buying of 
retailers from manufacturers, will their 
business, in turn, be confined strictly to 
dealers in the lines they supply, and 
close selling hardware to industrial 
concerns for personal use of executives, 
employes and friends?” “Why the ob­
jection on the part of some manufac­
turer, to the ‘competitively priced’ 
shell that dealers were offered last 
year?” And there are dozens more.

Every retail salesman who can possi­
bly attend should be at the special ses­
sion Tuesday evening. The sales dem­
onstration will be followed by a ques­
tion box discussion for retail salesmen 
only. See that your salesmen attend 
this meeting.

Tuesday evening is open for any 
special entertainment desired. The en­
tertainment program begins Tuesday 
afternoon with a visit to Henry ford’s 
“Edison Institute, Village and Muse­
um (Dearborn Village). Buses will 
transport ladies to and from the vil­
lage. Wednesday afternoon there will 
be a special theater party. Wednesday 
evening is Ladies’ night at the exhibit. 
Special prize drawing.

Thursday evening is the fun festival. 
The entertainment committee is stag­
ing a big party . . . no banquet tickets 
to buy . . . no cost . . . and the time of 
your life. Fun—frolic—entertainment 

cards—for those who wish to play 
. . . something doing all the time. 
Don’t miss this party.

You 11 find most of the live ones at 
the hardware show. They will be there 
when the doors open: at 9 o’clock, 
Tuesday morning, Feb. 13, on the ex­

hibit floors of the Staffer Hotel. Every­
thing is under one roof this year.

The “annual” return should be filled 
out at the end of the fiscal year of the 
business for the period commencing 
July 1, 1933. New regulations on the 
sales tax, just out, are mailed every 
member. Some of these rulings are en­
tirely new. Those new or making a 
change are nubmers 13. 21, 22, 24. 32, 
38, 40, 41, 43, 48, 49, 50, 51. Of these, 
the most important are numbers 24 
and 32. No. 24 specifies that contain­
ers, wrapping paper, twine, etc., which 
accompany the product to the final con­
sumer, are not taxable. No. 32 speci­
fies that sales to contractors or govern­
mental projects are not taxable. Mem­
bers have previously been sent (1) the 
original law and preliminary interpre­
tations and (2) supplementary inter­
pretations. These two pamphlets, with 
that sent herewith, contain the rules 
and regulations so far issued by the 
State Tax Board. Copies of (1) and 
(2) are still available for such mem­
bers as desire them.

The “Annual Year Book and Hand­
book of Business Legislation” will be 
mailed members on Eeb. 5—64 pages 
—all interesting and all valuable to 
you. It contains a resume and infor­
mation concerning the sales tax, the 
plumbers’ law, the hunting and fishing 
license fee, the chain store bill, retail, 
wholesale and manufacturers’ codes, 
also a list of the state legislative com­
mittee—one man« in each state repre­
sentative district. And there’s a short 
story of the organization of the Mich­
igan Association forty years ago. How 
many of the charter members did you 
know?

The wholesale code, incorporating 
the “differentials” section and the “pro­
tection to retailers” section, was ap­
proved by the President. These two 
sections vitally affect manufacturer- 
wholesaler-retailer relations. The “dif­
ferentials section seeks to establish 
specific differentials on sales by man­
ufacturers to wholesalers, to retailers 
and to other outlets. The “protection 
to retailers” section is expected to con­
trol sales by the wholesaler to the re­
tailer’s customers. Hear these subjects 
discussed at the convention.

Investigate Before Investing. United 
States Credit Bureau and National Pro­
tective Agency, Los Angeles (same 
principals); National Publicity Bureau 
and United Advertisers, Inc., Omaha 
(same principals).

Harold Helfrich, popular represen­
tative of BPS, passed away at the 
Alma hospital, following a brief illness, 
from quick pneumonia. He leaves his 
wife, two children, and mother, Mrs. 
Wm. J. Dillon, to mourn his passing. 
Wm. H. Bucklejr, of Spring Lake, a 
hardware man for fifty-six vears, died 
Christmas day. He is survived by Mrs. 
Buckley and two sons, W. L. Buckley, 
continuing the business, and Geo. H. 
Buckley, of Chicago.

Many Michigan dealers were ac­
quainted with the late Frank Baackes, 
one of the great men of the steel in­
dustry, also vice-president and general 
sales agent of the American Steel &
W ire Co. They will welcome his son, 
Karl Baackes, now traveling in West­
ern Michigan territory. Mr. Baackes 
has been studying steel manufacture

and is now familiarizing himself with 
selling and dealer contact.

Bring your freight, express and truck 
bills to the convention or send them 
express prepaid (not parcel post) to the 
Lansing office. 50 per cent, of collec­
tions are returned to you. Individual 
claims up to $13.08 were paid dealers 
on the 1933 audit.

Read the editorial “Was It Worth 
It?” in the Jan. 15 issue of the Michi­
gan Conservationist sent every member. 
Probably the attempt to secure a fee 
cannot be made until the next regular 
session of the legislature, but our job 
is to be organized for effective action 
when the proper time arrives. To this 
end we have a state-wide legislative 
committee—one man as chairman in 
each state legislative district.

Detroit Retail Code Authority has 
adopted two resoluions, which follow, 
and secured assent of Detroit dailies 
to accept no advertisement in conflict 
with the resolutions: (A) “No retailer 
or group of merchants shall use adver­
tising, whether printed, radio, display 
or of any other nature, which refers 
to giving away any money, merchan­
dise or other valuable commodity 
either in a prize contest or in any other 
kind of a game of chance or skill.” 
(B) “No retailer or group of merchants 
shall use advertising, whether printed, 
radio, display or of any other nature, 
which uses the word ‘free’ or any of its 
synonyms in connection with the giv­
ing away of any money, merchandise 
or other valuable commodity when a 
purchase has to be made in order to 
obtain such ‘free’ articles.”

Harold W. Bervig, 
Sec’y Mich. Retail Hdwe. Ass’n.

Timely Suggestions for the Hardware 
Dealer

By the end of January the shrewd 
merchant will have his plans for Feb­
ruary outlined. This is usually a rather 
quiet month. Unless extra efforts are 
put forth to stimulate sales, business 
is apt to be rather slack.

There are, however, a number of 
features in connection with the hard­
ware dealer’s February program to be 
kept in mind.

If stock taking has not been com­
pleted already, it should be finished as 
soon as possible. A majority of deal­
ers probably get through their inven­
tory in January, as a preliminary to a 
stock-taking sale; but even those who 
hold the sale first should try to get 
the difficult, tedious but important job 
of stock taking cleaned up right away.

For early February, the after-inven­
tory sale has become a fixture in many 
hardware stores. Such a sale accom­
plishes a very desirable purpose at this 
season of the year; in that it stimulates 
business and turns a lot of odds and 
ends of stock into ready cash. Such 
a sale should be held in the first weeks 
of February; since with the approach 
of longer days and brighter weather, 
business is apt to pick up and the need 
of stimulation is no longer there.

In February, considerable time and 
thought may be profitably spent on 
preparations for the spring trade. Your 
spring plans should now be worked out 
as soon as possible. Also, see that your 
stock on hand or ordered—is adequate 
to meet all reasonable spring demands. 
Order ahead, not too freely, but intel­

ligently. With spring, business may go 
ahead with a rush, and it may be dif­
ficult to get your re-orders filled 
promptly.

1 he closer you can estimate your 
requirements, the more satisfactory 
your turnover. Here it pays the dealer 
to know his buying clientele and be 
able to guage the probable demand for 
any line. To this end, it is worth while 
to carefully study local demand and 
local needs. It is inadvisable to buy 
too freely; but where the demand is 
practically certain the goods should 
be stocked to meet it.

Some outside canvassing may be 
done this month. The hardware dealer, 
even if he has stock taking or a clear­
ance sale on his hands, will usually 
find some free time; and if so, it is 
worth while to get out of the store 
and into personal touch with custom­
ers and prospects.

Outside salesmanship is very helpful 
with the builders’ hardware depart­
ment. Even if the amount of building 
in prospect is limited, that is all the 
more reason for going energetically 
after your share of the business. By 
calling on architects, contractors and 
woners you will get an early line on 
any work under way or contemplated, 
and pick up some orders, as well as 
laying a foundation for future business. 
A tour of local factories should un­
cover some demand for tools, belting, 
paint and similar lines. Glass may be 
required, especially for plants that are 
partially or entirely resuming after a 
period of idleness. Some roofing orders 
may be secured. Even if you don’t 
get the business right away, it’s worth 
while to go after it now, and follow it 
up later.

There should also be a lot of resi­
dential repair work calling for little 
items of builders’ hardware—glass, 
broken locks, missing window fasten­
ers, door bells, defective faucets, and 
the like. Repair work of this sort has 
bee npostponed for years, perhaps, but 
with returning confidence and increas­
ing employment it may be done any 
time now. Occasionally a single small 
sale will pave the way to a thorough 
overhauling of a house from basement 
to attic.

If time permits, the hardware dealer 
might make a few canvassing trips 
through the surrounding country, can­
vassing for cream separators, wire fenc­
ing, poultry netting, incubators and 
timilar lines. Sometimes implement 
paint can be sold to brighten up the 
implements before the spring work 
commences. The imemidate sales may 
be small; but personal contact with 
ruhal customers will help to attract 
them to your store later.

In your outside canvassing trips, 
carry a note book and jot down the 
addresses of paint, stove, washing ma­
chine and other prospects. Prospect 
lists for the spring selling campaign 
should be revised now; and any neces­
sary advertising matter can be drafted 
in advance.

Changes in your store arrangements 
should be made now. To wait until the 
spring campaign starts is a mistake. 
Get this work done at a time when it 
will interfere as little as possible with 
sales. Look over your store, not with 

(Continued on page 23)
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Synthetic Fabrics
Synthetic fibers are among the best 

selling items in the spring orders now 
being written for draperies. Orders 
placed in this market during the past 
ten days, and as well on the road, indi­
cate that modern ideas expressed in 
the rough weaves to which these fab­
rics lend themselves so well are among 
the most important for immediate sell­
ing.

Diagonals, stripes, plaids and bias 
stripes of neo-classic design are among 
the most favored types.

In plain weaves there are solid dark­
er tones as the new chocolate browns, 
cardinal red, Sistine blues, offered in 
jacquard weaves and1 designed for the 
over-drapes, that are vastly displacing 
the ruffled curtains for other than ac­
tual bedroom use. These formal types 
also are bringing in a demand for glass 
curtains and the suggestion that these- 
as well as the drapes be floor length 
has been hailed with buyer-delight as 
it means the additional sale of about 
two yards of material on each order 
and in some cases even more.

In the moire group solid colors dom­
inate and the sales are reported as ex­
ceptionally good. As these carry out 
the elegant motif that seems to take 
the stiffness out of the modern furni- 
utre the stores are offering them in the 
new yardage as well as made-up num­
bers.

One of the most striking individual 
displays offered in the market was 
shown last w'eek by the Celanese Cor­
poration, and presented two complete 
bedrooms. The glass curtains to the 
floor, formal drapes and bedspreads 
either matching or in contrast gave ex­
cellent ideas of how the fabric would 
look made up.

Printed taffetas in ultra-modern 
modes and draped into Georgian folds 
demonstrated the smartness of the en­
semble; a modern setting showed the 
new Armure in rust and champagne.

Pastel colors were concentrated upon 
rather than the full-toned shades. In 
glass curtains several new designs 
were shown, called neo-classic. These 
curtains as well as the moire and vast 
asssortment of drapes completely cov­
ered the walls and gave the definite 
idea to buyers.

Popular Price Curtains Active
Orders for popular price cotton 

Spring curtains are exceptionally heavy 
in the wholesale market this week as 
retailers prepare for coming promo­
tions. Goods to retail at around 90c 
are sought in quantity with better 
grade merchandise in the $1 to $1.49 
ranges also in good demand. In the 
lace branch buying holds to the active 
levels of the three previous weeks. In 
almost all cases buyers requested im­
mediate delivery.

To Push Imported Lamp Bases
Domestic lamp producers this month 

closed contracts with outstanding 
French chinaware manufacturers under

which the latter will supply china lamp 
bases designed especially for the Amer­
ican market. The widespread popular­
ity of white china bases for table lamps, 
it was explained, has now created an 
extensive market for foreign china- 
ware producers who formerly special­
ized in dinner sets. Promotional cam­
paigns stressing the names of foreign 
producers and of artists developing 
their designs will be launched next 
week by domestic lamp producers. The 
lamps, with imported bases, will be 
offered to retail at $25 to $50.

Rug Stock Cleared 
Consumer buying at current clear­

ance sales being held by floor cover­
ings retailers through the country are 
bringing stocks of low and medium 
price rugs in the average store to the 
lowest points in five years. The ex­
treme low-end rugs in axminster 
weaves are selling in exceptionally high 
volume in the Southern States and in 
many rural sections in the Mid-west. 
Wiltons and velvets in low and me­
dium ranges are in demand in New 
England and in the West. Producers 
are keenly interested in the reports on 
sales results as buyers will base their 
Spring purchases next week on the 
trends developed in current promo­
tions.

Knitwear Call Notably Active 
The best volume of business in more 

than three years is being placed in 
knitted sports wear, leading manufac­
turers assert. Buying has centered 
largely on the $10.75 range, followed by 
the $8.75 and $16.75 lines. Buyers are 
taking three-piece garments liberally, 
with the two-piece and dress styles also 
figuring prominently in the merchan­
dise being stocked. Knitted garments, 
it was added, will find increased favor 
during the Spring for semi-formal 
wear. The new blues, coral blush, 
scone beige and black have led in the 
colors specified.

Buyers Place Giftware Orders 
Giftware buyers were active in the 

New York market last week, purchas­
ing merchandise for special promotions 
scheduled to open late this month. The 
orders covered a wide variety of items 
with the chief interest centering on 
sterling and plated silver hollow ware. 
Buyers were anxious to obtain conces­
sions on both the sterling and plated 
goods, but a shortage of distress mer­
chandise in the market at this time 
made it difficult to fill requirements. 
Sterling silver articles to retail around 
$5 were purchased in quantity both for 
promotion and for later delivery.

Accessory Orders Spurt Here 
Orders placed for accessories in the 

wholesale market during last week in­
dicate strong confidence on the part of 
retailers in the immediate and Spring 
outlook for this merchandise. Orders 
for blouses and women’s neckwear are 
particularly heavy and store execu­
tives expect these departments to make 
a particularly good showing. The suit 
vogue is a major factor affecting both 
types of merchandise. In blouses the 
tailored types continue well in the 
lead, while in women’s neckwear the 
trend is strongly toward soft lingerie 
effects.

Blanket Basis Established 
Although not all of the leading mills 

have shown their new blanket lines, 
the basis of prices for the Fall season 
is pretty well established. A 50 per 
cent, wool content number is priced at 
about $1 a pound, and it is revealed 
that mills will set the all-wool levels 
at $1.30 to $1.35. The Leaksville line 
of cotton and part-wool styles was 
opened last week by the Cannon Mills 
in line with the market. Catlin-Farish 
had their Arnall and Arnco ranges an­
nounced on Monday and Chatham will 
show its lines early in the week.

Novel Jewelry Orders Ahead 
Orders booked for novel jewelry show 

a substantial gain over this period a 
year ago. Pins, bracelets and clip ear­

rings have been actively bought by re­
tailers. A good deal of attention has 
been given gold and silver effects, ow­
ing to the call for plain tailored types 
of jewelry inspired by the vogue for 
suits. Necklaces continue to meet a 
quiet demand, with the belief ex­
pressed, however, that the Fall will 
see a marked revival of interest in 
these items. New silver finishes are 
attracting interest.

Too bad we don’t listen in on our­
selves as critically as we tune in on the 
offerings of radio stations.

Either be done with wanting it or 
be d'one with doing without it.

There’s so much planning of careers; 
so little building of them.

M I C H I G A N  BELL  
T E L E P H O N E  C O .

" T E L E P H O N E "  
Y O U R  V A L E N T I N E
W h a t m o re  a p p ro p ria te  v a len tin e  cou ld  you  send  
to  M o th e r a n d  D ad back  h o m e th a n  yo u r ow n  
voice, expressing th e  love a n d  b es t w ishes t h a t  
m e an  so m u c h  to  th e m ?  J u s t  h e a r in g  th e ir  
voices, a n d  ta lk in g  over th e  l i t t le  th in g s  a t  h o m e , 
w ill be  a  rea l v a len tin e  fo r you , too .

T elephone h o m e  o n  V a le n tin e ’s Day (F eb ru a ry

G r a n d  R a p i d s  P a p e r  B o x  C o .
M anufacturers of S E T  UP and FOLDING PAPER BO XES  

SPECIAL DIE CUTTING AND MOUNTING  
G R A N D  R A P I D S ,  M I C H I G A N4 4
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H O T E L
D E P A R T M E N T
Profit by the Mistakes of the Other 

Fellows
Los Angeles, Feb. 3—Here I have 

a nice letter from a good friend, Mrs. 
A. B. (Ann) Flagg, Pentwater, tender­
ing congratulations on a recent event 
and containing much gossip concerning 
affairs in the charming little city where 
I used to conduct the Verbeck Tavern 
several yeras ago, before going to 
Glen Lake. Ann is a regular reader of 
the Tradesman and, besides, is some­
what of a political sachem there. A 
few years back when we were all in 
politics, I remember that when the 
equal suffrage amendment was adopted 
in Michigan, I especially favored it, 
and, as I remember, was chairman of 
a caucus, on which occasion on assum­
ing the chair, I suggested there was a 
new element to be considered in elec­
toral affairs and that the electorate 
would do themselves proud if they 
would place a few of the fair sex on 
the ballot. But the “mere men” looked 
differently on the proposition and nom­
inated in the usual cut-and-dried man­
ner. a “he” ticket. A few insurgents 
got together, nominated an independ­
ent ticket, which was easily elected, 
and “Ann” Flagg became a trustee, a 
position she filled for a long time, to 
the satisfaction of everyone. Last sum­
mer when visiting there I was advised 
that she was a most formidable candi­
date for the postmastership, and I have 
been expecting daily to hear of her ap­
pointment. In the communication re­
ferred to she speaks of a Democratic 
club being formed there with a mem­
bership of 175, with the following com­
plement of officers: President, Stanley 
Halstead; vice-president, Fred Staal; 
secretary, Winnie Jensen; treasurer, 
Esther Hodges, with Mrs. Flagg as 
chairman of the executive committee. 
As I remember it, most of the officials 
were formerly members of the G.O.P., 
there being only about a dozen of the 
“unwashed” in the good, old days. I 
always speak feelingly when mention­
ing Pentwater, for the reason that the 
pleasantest days of my existence were 
spent there, and I still retain many 
warm friendships in the community.

Elmer H. Dearth, formerly a Min­
nesota newspaper man, who plunged 
into politics and became state insur­
ance commissioner, a position he held 
for a long time. Then he was trans­
planted to Detroit, as president of the 
General Casualty Insurance Co., now 
writes me from St. Paul, where he 
speaks of spending his “declining” 
days. I never heard of his being very 
active in “declining” anything, so the 
word must have stumbled onto a new 
definition. Anyhow, he is offering con­
gratulations to “a venturesome bride.” 
He says: “The Michigan Tradesman 
makes its appearance weekly at my 
doorstep,” from which source I assume 
he secures much information interest­
ing to both of us. A friendship, cover­
ing a period of nearly a half century, 
without a single misunderstanding, 
ought, at least, to merit mention in 
public print, and I am taking the 
chance right here.

And also here is a communication 
from Hon. Chas. M. Heald, former 
president of the Pere Marquette Rail­
road, who now lives in Pasadena, 
spending his summers on what he 
claims is his “check book” farm at 
Bangor. He speaks of “second mar­
riages being a triumph of hope over 
experience,” which I will say is a very 
apt expression from one who knows.

Here is an opportunity of making a 
correction in your address book, if you 
are interested in the whereabouts of 
yours truly. The Verbecks, I might 
say, have “lit” at 1643 West 51st street, 
Los Angeles, where they hope to re­

main indefinitely if the landlord does 
not “smoke ’em out.”

Many of the landlords with whom I 
am familiar are having a strenuous time 
trying to carry out the NRA regula­
tions, but I will be blessed if they are 
not, everyone of them, trying to take 
their medicine gracefully and backing 
up President Roosevelt in his efforts 
to restore order out of chaos. I may 
be prejudiced in favor of the profes­
sion, but I reiterate what have always 
claimed that they are the lads that try 
to do things, even if they have ever 
been gluttons for punishment.

Eddie Moran, manager of Hotel 
Stearns, Ludington, writes me he is 
enjoying a very satisfactory patronage, 
which is just what I predicted he 
would do when I was advised he had 
taken over the affairs of that institu­
tion.

California boosters are now consid­
ering the feasibility of a plan to utilize 
earthquake bulletins as a stimulator of 
immigration. Someone claims great 
merit for these shocks as stimulators 
of weak heart action. Thirty of them 
in as many minutes seems like some 
accomplishment, but a few of us have 
decided to hang on for a while.

The recent wild breaks of inmates of 
various prisons throughout the Nation 
are by no means the last ones we will 
hear about. This acute situation has 
come up from the operations of laws 
imposing life imprisonment for what 
one might call “four time losers.” The 
prisons of every state are overflowing 
with wild beasts who have undertaken 
crime as a regular business. They have 
no future hope except a prospect of 
death if they remain where they are. 
They only carry the gambling features 
a few steps farther, knowing that they 
have nothing to lose and everything 
to gain if they are successful in their 
undertaking. And one of the most 
mysterious things in the world is the 
way guns, dope and information trickle 
in behind the bars. In every outbreak 
reported the convicts are found to be 
amply supplied with guns and ammuni­
tion, suffering to start a war. And we 
go on granting probation to such with 
the almost absolute knowledge that 
they will all come back sooner or later 
after the state has gone to the ex­
pense of reconvicting them. It seems 
as though banishment to some un­
known realm is about the only way of 
handling this class of operators.

Lighter than air transportation be­
tween Los Angeles and Hawaii is rea­
sonably assured in the very near fu­
ture. The recent success of airplans 
encourages everybody interested in 
that type of transportation. An organi­
zation has been formed here for the 
purpose of supplying a line of dirig­
ibles to cover this route, and is said to 
be backed up by steamship lines oper­
ating between the two points. The 
time required at present by the steam­
ers is practically six days; the air-ship 
is scheduled to make it in 36 hours. 
Such a proposition seems feasible. It 
could hardly be considered so if aero­
planes were used. The distance is 
2500 miles, without a sight of terra 
firma along the entire route.

California still continues to be the 
dumping ground for indigents from all 
sections of the East. The legislature 
has been considering legislation which 
will give officials authority to turn 
back this horde of adventurers at the 
state borders, but leading lawyers say 
this will be fruitless because Uncle 
Sam has already stated forcibly, that 
interstate migration must not be inter­
fered with. The press has announced 
from time to time that aliens will re­
ceive scant courtesy if they come with­
out sufficient Wherewithal to “make 
the grade,” but they continue coming 
in battalions, and the breadline con­

tinues to increase, and I might add 
that this aforesaid bread line is taken

Warm Friend Tavern
Holland, Midi.

Is truly a friend to all travelers. All 
room and meal rates very reasonable. 
Free private parking space.

JAMES HOEKSEMA, Manager

T H E  R O W E ]
GRAND RAPIDS j

The Most Popular Hotel j
in Western Michigan j

300 ROOMS —  SHOWERS j 
SERVIDOR |

Direction of Am erican H otels Corp. [ 
J .  L eslie  K incaid , P re s id e n t j

CODY HOTEL j
GRAND RAPIDS !

RATES—$1 up w ithout bath. 
$2.00 up w ith bath. 

CAFETERIA IN CONNECTION

ALL GOOD ROADS LEAD TO 
IONIA AND

THE REED INN
E xcellent D ining Room  

Room s $1.50 and up 
MRS. GEO. SNO W , Mgr.

Park Place Hotel
Traverse City

R ates Reasonable—Service Superb  
—Location Admirable.

GEO. ANDERSO N, Mgr. 
A LBER T J. R O K 08. A s s t  Mgr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water 
European

D. J. GEROW, Prop.

Occidental Hotel
FIRE PROOF 

CENTRALLY LOCATED  
R ates $ U 0  and up 

EDW ARD R. SW ETT. Mgr. 
Muskegon Michigan

Columbia Hotel 
KALAMAZOO ( 

G ood Place T o Tie T o j

The
Pantlind Hotel
The center of Social 
and Business Activi­
ties in Grand Rapids.

Strictly modern and 
fire - proof. Dining, 
Cafeteria and Buffet 
Lunch Rooms in con­
nection.

750 rooms — Rates 
$2.00 and up with 
bath.

The

Morton
announces

400 ROOMS WITH 
PRIVATE BATH

$1.50 up 
•

Dining Room 
Grille Room

Cafeteria
•

Delicious food served in 
pleasant surroundings at 
prices which have made 
the MORTON popular.

•
GRAND RAPIDS'

FRIENDLY HOTEL

Philip A. Jordan, Manager
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up by a lot of candidates from the 
Wolverine state, many of whom I have 
met at £tate gatherings and otherwise. 
They all claim they can get a job any­
how, and possibly they do, through 
the aid of charitable institutions, in 
which case the taxpayer is made the 
goat. It seems as though some pass­
port system might be adlopted which 
would lessen the evil. In the mean­
time let me again say that if your 
pocket-book is not comfortably lined, 
or you are unable to provide yourself 
with a round-trip ticket, your life will 
not prove a bed of roses out here.

Under the common law, and even 
under the statutory laws existing in 
most states, it is the duty of the inn­
keeper to receive as a guest any trav­
eler who may apply for accommoda­
tions. However, where a prospective 
guest is objectionable for such sub­
stantial reasons as drunkenness, dis- 
orderliness or uncleanliness, the court, 
as a rule, has protected the landlord 
against fictitious claims for damages. 
Of course under the fifteenth amend­
ment to the constitution, judges and 
juries have been very wary of going 
on record in the matter of civil rights. 
I doubt if any far-reaching decision 
has ever been recorded) on that sub­
ject.

A hotel operator of my acquaintance 
told me once that the rules of failure 
are fairly well defined; hence one 
should profit by the mistakes of the 
other fellow. But how can one recon­
cile the facts that what may mean suc­
cess at one man’s hands turns to fail­
ure in another. The old rule of un­
willingness to profit by the experience 
of others holds good in hotel affairs as 
it does in any other line of business.

Los Angeles authorities try to make 
the going better for the small litigant 
in the courts. Anyone with a claim of 
$50 or less can proceed without a law­
yer, serve his own papers and have 
his troubles investigated on their mer­
its. There is no jury, but the merits in 
each case are gone into by a compe­
tent Daniel, selected from the general 
judicial roster, and unnecessary costs 
are eliminated. This branch of the 
judiciary has made such a satisfactory 
showing that a night court is now in 
full operation in which the same class 
of cases may be heard and disposed of 
without losing any time or a day’s 
work. The idea is not patented and 
could be utilized to advantage in almost 
any community.

Occasionally I have an opportunity 
of familiarizing myself with the inner 
workings of what I consider the most 
practical charitable organization I ever 
heard of, the Good Will Association of 
California. I happen to enjoy the ac­
quaintance of a social worker who has 
shown me some of the inner workings 
of the institution, which are surely 
interesting. Several hundred cripples, 
including blind and other derelicts, 
are kept employed at a daily compen­
sation of two dollars, sorting out and 
repairing donated wearing apparel 
which is sold in a Good Will store on 
the premises. Over a quarter of a mil­
lion dollars were garnered last year 
through these activities.

Figures have been produced which 
would indicate that $250,000,000 were 
disbursed at drug store lunch counters 
during 1933. I have before stated that 
while figures may not be absolutely 
guilty of actual falsehood, they some­
times get out of alignment. If, how­
ever, the statement is true, there ought 
to be some satisfaction in the knowl­
edge that general health conditions, 
which make it possible for an army of 
high-stoolers to consume all this grub, 
are preferable to  spending it all for 
physic. Rapidity in the consumption of 
food is in keeping with almost every 
modernized method or condition. Peo­

ple nowadays seem to be eating to live, 
rather than hanging around to partici­
pate in social amenities. If they will 
not patronize your dining room, why 
give them quick lunches? The final 
solution of the whole problem will be 
the final perfection of the food tablet, 
which I suggested in a magazine arti­
cle some time ago, and then we can 
all partake of nourishment without mis­
sing a stoke, provided Providence has 
ben good enough to us to provide the 
necessary meal ticket.

Frank S. Verbeck.

G. R. Brewing Co. Stock Sale Opens
Sale of stock in the reincorporated 

Grand Rapids Brewing Co. will start 
this week. The firm, which has been 
reincorporated and consolidated with 
the Furniture City Brewing Co., was 
originally established in Grand Rapids 
in 1892, and all during the days prior 
to prohibition was one of the city’s 
leading industries.

The company has acquired the prop­
erty of the former H. M. Reynolds 
Shingle Co., on Rumsey street, S.W., 
and brewery architects have said it will 
make one of the finest brewery build­
ings in the country.

The old company was successful 
from its inception. Throughout the en­
tire preprohibition period the com­
pany’s leading product, Export beer, 
enjoyed a constantly increasing popu­
larity and an ever-widening market. 
The same brewmaster responsible for 
the high quality of that beverage. 
Frank A. Veit, has been retained to 
again fill this position, and the man­
agement of the new company will be 
in the hands of the men who so suc­
cessfully directed the operations of the 
old company.

The old company, for the last 15 
years prior to prohibition, paid annu­
ally better than 15 per cent, cash divi­
dends on a capitalization of $1,000,000. 
The original capitalization of the com­
pany was $322,000. No additional out­
side capital was taken in, but through 
reinvestment of stock dividends the 
capitalization was ultimately increased 
to $1,000,000. The 15 per cent, cash 
dividends paid original shareholders 
during the last 15 years prior to pro­
hibition therefore represented an an­
nual yield of 45 per cent, to the original 
stockholders.

With the coming of prohibition, the 
company was liquidated with a return 
to the stockholders in excess of 98 per 
cent, of the par value of the stock.

New Rulings on the Retail Code
Retailers may work skilled help over­

time for inventory purposes during 
February, according to a ruling of the 
National Retail Code Authority made 
public by J. Walter Fay, assistant sec­
retary of the local office.

“Of course,’’ Mr. Fay said, “the con­
cession has been made with the condi­

tion that such employes shall be paid 
time and a half for hours worked in 
excess of the maximum permitted by 
the code.’’

The decision to slacken code lines 
was made after consideration of re­
quests from the Controller’s Congress 
of the National Retail Dry Goods Asso­
ciation and numerous individual re­
tailers.

Also announced was a ruling affect­
ing deferred payment plans offered by- 
business houses as a lure for trade. Re­
tailers who advertise time payment 
plans with no “carrying charges,” will 
be violating fair trade practices and will 
be liable to prosecution by code author­
ities.

Questions from widespread sources 
as to the exact meaning of the term 
“Clearance Item,” as used in merchan­
dising, elicited the explanation from 
Wahington that any material being 
closed out, regardless of the length of 
time the retailer has had it on hand, 
may be classified as such.

“Clearance merchandise, however,” 
Mr. Fay said, “must either be individ­
ually marked, if it is intermingled wth 
other artcles not on specal sale, or may 
simply be identified with signs if it is 
segregated.’

Refunding Plan of Surety Companies 
Now Operative

A refunding plan for the Maryland 
Casualty Co. and the United States 
Fidelity and Guarantee Co. of Balti­
more made possible through an agree­
ment with the RFC, is now operative, 
Roger Verseput & Co., of 813-816 
Michigan Trust building, local agents 
for the refunding plan, have been ad­
vised.

The refunding plan is applicable to 
all bonds w’hich have been deposited 
under the plan and which are secured 
by mortgages guaranteed by either of 
the two companies. The mortgages and 
bonds total approximately $85,000,000 
each.

It is estimated that approximately 
95 per cent, of all eligible bonds have 
now been deposited, as provided in a 
resolution of the RFC.

Distribution of cash and new secur­
ities is expected in the near future. 
The few who have not deposited their 
bonds are urged by the Verseput com­
pany to do so immediately in order to 
participate.

Of the $85,000,000 of bonds involved 
it is reported that between $5,000,000 
and $6,000,000 are held by Michigan 
residents. It is further reported that 
between $1,000,000 and $2,000,000 of 
bonds have been deposited by holders 
residing in Grand Rapids and immedi­
ate vicinity. Under terms of agree­
ments being signed, between $250,000

and $500,000 will be paid to Grand 
Rapids holders.

Corporations Wound Up 
The following Michigan corporations 

have recently filed notices of dissolu­
tion with the Secretary of State:

E. R. Squibb and Sons, Detroit. 
Consolidated Equipment Sales Corp., 

Grand Rapids.
Schraners, Detroit.
Frisinger Construction Co., Ann 

Arbor.
R. M. Ilollingshead Co., Detroit. 
Buick-Olds-Pontiac Sales, Detroit. 
Northeastern Development Co., De­

troit.
Lurie Bros., Inc., Royal Oak. 
Commercial Refrigerator & Supply 

Co., Detroit.
Grandville Elevator Co., Grandville. 
Walter Gehrke Co., Pleasant Ridge. 
Sebewaing Products Co., Sebewaing. 
Corr-Service Erection Co., Inc., De­

troit.
Detroit Forging Co., Detroit.
Bliss Petroleum Co., Saginaw.
State Trading Co., Detroit.
Union Building Corp., Pontiac. 
National “Hi-Ball” Distributors, 

Inc., Detroit.
Palace Model Laundry Co., Detroit. 
I-alstaff Sales Co., Detroit.
Merrell Co., Flint.
Utility Hatchery & Farms Corp., 

Zeeland.
A. W. Reister Co., Detroit.

Wolverine Dispatch Co., Jackson. 
Dixie Lunch Co., Detroit.
Julius Singer, Inc., Detroit.
Crystal Chemical Corp.

Tradesman Correspondent on the 
Mend

Onaway, Feb. 5 — hind herewith 
three-dollar check that we may enjoy 
the 1 radesman for yet some weeks.

It may interest you to know that 
Will B. Gregg, your correspondent 
(Squire Signal), has caused us con­
siderable worry (no, it wasn’t inten­
tional on his part) the past six weeks. 
He developed a sort of poison which 
enveloped his entire body, but chiefly 
his arms and legs, and he has suffered 
pitiably, but is now on the mend. We 
thought for a time that Gabriel was 
about to blow him home and we can 
very ill afford to lose Bill. If you get 
a moment, kindly write him a letter.

Some day the coming summer (Yes, 
like prosperity, summer is coming) on 
your Out Around rambles, why not 
head your lizzie in our direction? This 
neck of the woods is worth seeing. We 
say so. So will you. Besides, we would 
like to meet the Tradesman editor face 
to face. John L. Wright.

Four New Readers of the Tradesman 
The following new subscribers have 

been received during the past week: 
Community Co-operative Industries, 

Tnc., Lansing.
C. Glenn Lewis, Grand Rapids 
Claude Hamilton, Grand Rapids 
Wm. H. Idem a Coal Co., Grand 

Rapids.

If you don’t believe in war be con­
sistent. Don’t countenance conflicting 
emotions within yourself.

We’re held back by holding our 
selves blameless where we should hold 
ourselves accountable.

Too often we expect credit for try­
ing to do what we are only pretending 
to do.

H as any  creature thought of L incoln h id  
In any  vau lt ’neath  any  coffin lid 
Since th a t w ild spring of pain?
T is false, he never in the grave hath  lain.

Y ou could no t bu ry  him  although you slid 
U pon his g rave the C heops Pyram id 
O r heaped  it w ith the R ocky M ountain Chain.
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D R U G S
M ichigan B oard of P h a rm a c y  

P re s id e n t—B ari D u rh am , C orunna . 
V ic e -P re s id en t—M. N. H en ry . Dowell 
O th e r m e m b e rs  o f th e  B oard—N o rm an  

W eess, E v a r t ;  F ra n k  T . G illespie, S t. 
Jo se p h ; V ic to r C. P iask o w sk i, D e tro it. 

D irec to r—E. J . P a r r ,  L ansing .
E x a m in a tio n  S essions  — T h ree  sessio n s  

a re  held each  year, one in  D e tro it, one  in 
th e  U pper P en in su la  a n d  one a t  F e rr is  
In s titu te , B ig  R ap ids.

M ichigan S ta te  P h a rm a c e u tic a l 
A ssoc ia tion .

O fficers e lec ted  a t  th e  Jac k so n  C onven ­
tion  of th e  M. S. P . A.

P re s id e n t—D un can  W eaver, F ennv ille . 
F ir s t  V ic e -P re s id en t — P a u l G ibson. 

A nn A rbor.
Second V ic e -P re s id en t — J . E . M aliar, 

P o n tiac .
T re a s u re r  — Wxn. H . Jo h n so n , K a lam a ­

zoo.
S e c re ta ry —R. A. T u rre l, C rosw ell. 
E x ecu tiv e  C om m ittee—A. A. S p rag u e , 

I th a c a ; L eo J . L aC roix , D e tro it;  J .  M. 
C iechanow sky , D e tro it;  M. N. H en ry . 
Low ell; B enj. Peck , K alam azo o ; J .  E . 
M ahar, P on tiac .

Some Difficulties the Pharmacist Has 
To Face

A pharmacist has been spoken of as 
“more than a merchant.” He is, inas­
much as he is the only retail business 
man who is required by the state to 
have college training and a professional 
degree. He is, in truth, somewhat like 
the mule: a cross between two inde­
pendent and individually thriving 
bodies. One is a cross between a mer­
chant and a professional man, the other 
a cross between a horse and a jackass.

In the practice of his calling the 
pharmacist meets with all sorts of per­
sons and events. Sometimes tragic, 
most time humorous. Undoubtedly 
pharmacists can regale you with stories 
of various happenings in the course of 
their experience. Some are particular 
unto myself, others are quite common 
to all. Perhaps that problem which oc­
curs more often than anything else in 
a pharmacy is the presentation of some 
outlandish name for a simple prepara­
tion. I can’t remember just how many 
times I ’ve been asked for “maneze,” 
“magneeze,” “mypeeze,” “megnez,” 
and even “m’yonaze” when all that was 
wanted was magnesia. And, of course, 
the number of apparently unintelligible 
and illegible memoranda which are 
tendered across the counter — and 
which are invariably correctly deciph­
ered—probably runs up into thousands. 
This is exclusive of the hieroglyphics 
which the physician alleges to be “my 
handwriting.”

In attempting to do what is called 
the right thing by one’s customers one 
will often encounter that which is most 
disturbing to one’s peace of mind, to 
say the least. Something like that hap­
pened to me soon after I had become 
licensed. My boss had left me in sole 
charge of the pharmacy for a few 
hours. I had a number of people in the 
store when suddenly a woman dashed 
in carrying what at first looked like a 
bundle of towels. Upon closer inspec­
tion we discovered her eight-year-old 
boy with a gash in his forehead. The 
job was one beyond the field of phar­
macy. I suggested an ambulance or 
her own private physician. My advice 
was rebuffed with an abundance of 
vociferous derogatory remarks—direct­
ed at me in particular. It had a bad • 
effect upon my other customers, not to 
mention the effect on me. Some few 
weeks later the woman sheepishly en­
tered the store and apologized. Some­

one else saw fit to fix the injury but 
the subsequent infection from im­
proper treatment necessitated hospitali­
zation for two weeks and an operation.

Tragedy often runs rampant when 
automobiles collide and people are in­
jured. I remember one crash particu­
larly. A ten ton truck had smashed 
into a light touring car, overturning 
the latter a number of times. The 
driver was killed. His wife was brought 
into the store bleeding from mouth, 
nose and ears. The diagnosis was 
fractured legs and fractured skull. The 
chief interne immediately wrapped the 
legs in splints preparatory to her re­
moval. No interne ever quaked more 
than the assistant who held the pa­
tient’s head as she cried with pain. 
Some two years later a woman met me 
on the Coney Island boardwalk and 
identified herself as the woman of the 
crash. It had been the first time I 
had seen her since she had left the 
hospital. She was as good as new—- 
or apparently so, anyway.

Another misfortune which I had to 
witness was the sight of a young lad’s 
mother in the throes of mental an­
guish. Her son had been killed near 
the store as he fell from his bicycle 
under a truck. His face had been 
crushed beyond recognition. We could 
do nothing for the boy nor his mother. 
The heart-rending wails of despair 
were more than stronger men than I 
could bear.

Rut all in pharmacy is not sorrowful, 
har from it. Young husbands afford 
much merriment. For instance: a short 
time ago one of them called me aside 
and whispered that he wanted a lip­
stick. I showed him various shades, 
each of which he tried on the back of 
his hand. Finally, very embarrassed, 
he blurted, “I think this is the shade 
my wife wants.” It never occurred to 
me then to ask him to taste them.

Once an elderly woman was carried 
into the store suffering with severe 
abdominal pains. So severe were they 
that an ambulance was called imme­
diately. There responded a very 
youngish looking interne who was not 
lacking in knowledge of female wearing 
apparel for he merely removed a high, 
steel ribbed corset, which smacked of 
a suit of medieval armor Fifteen min­
utes later the patient sailed out under 
her own power, wreathed in similes.

It is remarkably surprising how 
quickly mothers worry over matters 
which a moment’s inspection might 
avoid. One mother came running into 
the store late one evening asking us 
for a remedy for worms. Her little 
girl had them. As a matter of fact, the 
worms were so plentiful that they were 
clinging to the child’s buttocks. In­
vestigation proved the “worms” to be 
leeches which had been used by an­
other member of the family and inad­
vertently discharged into the toilet 
bowl and not flushed away. We re­
moved them and peace reigned once 
again. But not for long, 'twas a busy 
and eventful night. I had closed soon 
afterwards and had retired to the quiet 
of my home to peruse the daily papers 
when along about 2 o’clock there broke 
upon the stillness of the night the long 
and incessant ringing of the night-bell. j 
(Yes, we have one.) I hurriedly , 
jumped! down the stairs to the vesti- J

bule. There was a woman with her 
nostrils stuffed with cotton and a ciga­
rette holder, through which she 
breathed, in her mouth. “I want one 
aspirin tablet,” she said. “One only?” 
I queried. “Sure, only one. You see 
I’ve got to dissolve it in water and 
wash my breather, otherwise it’s no 
good,” was her explanation. Attempts 
to show her the uselessness of her idea 
were all in vain. When she insisted 
on getting rather violent it required all 
my strength and that of a passer-by to 
subdue her. The next morning she 
was in the psychopathic ward of 
Kings county.

The ability of a college professor to 
acquire a vast store of knowledge in his 
particular field at the expense of gen­
eral knowledge is quite astonishing. I 
had an occasion to prepare capsules 
for some professor of English who 
later complained that the medicine was 
“damn bitter stuff.” I explained that 
he was to swallow the entire capsule 
without opening it. “What,” he shout­
ed, “swallow that glass?” It took all 
my powers of oratory to convince him 
the capsules were not glass but gela­
tine and dissolved at body temperature 
in the stomach.

Capsules always brings to mind an 
occurrence of some years ago. I had 
been working in a neighborhood where 
everybody looked for bargains. It was 
my fortune to have to compound a 
prescription for methylene blue. This 
product is an aniline due, capable of 
staining most anything from skin to 
clothing. The doctor had prescribed 
capsules so to avoid any messiness. 
Some few days later the patient re­
turned. His mouth, lips, tongue and 
fingers were stained a deep blue. I 
was nonplussed how such a thing 
might happen until the patient prof­
fered me the box containing the empty 
capsules He demanded a rebate on 
the “containers that held the powder.”

I protested that dirty capsules were not 
returnable but if he’d clean them I ’d be 
only too happy to return him some 
cash. I suggested he clean them by 
throwing all the capsules in boiling hot 
water. I m still waiting for the patient 
and his clean capsules.

Confidence is one of the assets of 
pharmacy. The relations of patient and 
pharmacist are of a confidential nature. 
Yet I was quite unprepared to handle 
this case. A young woman came to me 
one afternoon and complained of a 
rash. The ordinary palliatives were 
recommended. She’d rather I looked 
at it, however. What to do? Fortun­
ately a physician friend of mine was in 
the store and in the semi-privacy of 
the prescription room the young wom­
an nonchalantly and unabashedly dis­
played that portion of the buttocks 
affected. The diagnosis was ivy poison­
ing. No more, no less. Her statement 
was that she had gone daisy picking. 
We let it go at that and advised a dis­
pensary or private physician.

There’s the now very common story 
which my father tells me actually hap­
pened to him along about 1900. At 
that time pharmacists were permitted 
by the health laws to sleep in the back 
room of the pharmacy. He had closed 
the store and settled down to a good 
night’s sleep when he was awakened 
by a terrific banging on the door. 
There was a more than slightly ine­
briated gentleman who insisted on get­
ting a bottle of magnesia. My father 
made the sale and returned to his rest.
It seems he had just about fallen asleep 
when he was again disturbed by louder 
and more terrific poundings. It was the 
drunk again. “What now?” asked the 
sleepy pharmacist. “Hie, I wan’ m’ 
nickel back fer th’ empty—hie bottle!” 

Shades of Aesculapius! We’ll let it 
go at that. J. John Ellis, Ph. G.

The best kind of trait :Kindness.

!

Are You Prepared For 
1934

How about Blank Books?
Ledgers, Journals, Record Books, Day Books

WE CARRY A COMPLETE STOCK
ALSO—-Order, Petty Day, Counter, Auto and 
Wagon Delivery Books, Income Tax Records, 
laxly Books, Letter Files, Memorandum 
Books, Prescription Files, “Fremont” Simple 
Account Files, Weis Account Files, Shannon’s 
Arch Fil^, Shannon Boards with Clips, Arch 
File Parts, Dennison s Pin Tickets and Mark­
ing Tags. — Complete Stock on Hand. Send 
us your order, or come in and see our sample 
line.
We Hope 1934 Will Be Your Lucky Year!

Hazeltine & Perkins Drug Co*
Grand Rapids Michigan
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Items From The Cloverland Of 
Michigan

Sault Ste. Marie, Feb. 5—We were 
given an opportunity to appreciate our 
highway department last week, when 
we had the worst storms in many 
years. With all of the blizzards at no 
time were the roads blocked for travel 
except at short intervals. The plows 
certainly delivered the service andi our 
highway commissioners are deserving 
of much praise for their efforts.

Duke Trempe, one of our well-known 
citizens who is at present visiting in 
California, is assisting J. O. Tobn and 
Non Tucker, San Francisco financiers 
in branding wild ducks and geese at 
the Pintail Club. Mrs. Claude Case, 
who spends her summers in the Sault, 
has sent Sault friends a clipping from 
the San Francisco Chronicle, telling 
about the branding operations. A pic­
ture of Mr. Trempe appears in the 
article.

We are judged by what we do, and 
not by what we claim to do.

Allie Rogers and Herbert Brassar, 
two of our young men, have opened a 
store at 441 East Portage avenue. They 
will deal in magazines, papers, sporting 
goods, cigars and tobacco. Billiards are 
also offered. The store has recently 
been remodeled and all new equip­
ment has been installed. The building 
was formerly a confectionary store oc­
cupied by Thomas Looney. This is the 
young men’s first business venture. 
They are both well and favorably 
known and have a host of friends who 
wish them every success.

A new state park, located on high­
way U.S. 2 and within a few miles 
from Manistique, is now being devel­
oped. The park which is expected to 
be available for public use next sum­
mer is on Indian Lake in Schoolcraft 
county. It will be the only park on the 
direct route between the Straits of 
Mackinac and the Western end of the 
Upper Peninsula. Both CCC and 
CWA labor is being utilized by the 
park division of the Department of 
Conservation in the new project. The 
200 acres making up the park are be­
ing studied by an experienced land­
scape engineer. Roads, parking places, 
camping and picnic grounds are being 
constructed. Since the park contains 
three-quarters of a mile of excellent 
bathing beach, a bath house has been 
approved for the area and land adjoin­
ing the beac his being improved. A 
park superintendent’s residence is con­
templated as a CWA project.

The name Michigan is Injun for 
Great Water.” And a lot of water 

has flowed over the da msince it was 
so named. William G. Tapert.

Valley City Milling Co. Observes 
Fiftieth Anniversary

Portland, Feb. 5—The Valley City 
Milling Co. officers, employes and their 
wives gathered at the Masonic hall 
Saturday evening, Feb. 3, to celebrate

the fiftieth anniversary of the company. 
Fred N. Rowe, president and general 
manager, acted as chairman. About 
one hundred were present and a din­
ner was served, after which entertain­
ment was furnished by teh entire group 
of officers and employes. A brief re­
sume of the fifty years service was 
given by Frank E. Martin, Vice-presi­
dent and Treasurer of the company, 
which was as follows: The Valley City 
Milling Co. was organized Feb. 1, 1884, 
by Wm. N. Rowe, C. C. Swensberg, 
Moreau S. Crosby and Richard M. 
Lawrence as a partnership. This co­
partnership organization was carried 
on for a period of about ten years. 
During this time Mr. Lawrence sold 
his quarter interest to the remaining 
partners. Sometime after this, Mr. 
Crosby died, leaving the management 
of the company and operation of the 
business in the hands of Mr. Swens­
berg and Mr. Rowe. The growth of 
the business during that ten years un­
der the very efficient direction of these 
careful and hard-working men in­
creased to such an extent that on Sep­
tember 4, 1894, the Valley City Milling 
Co. was incorporated, C. G. Swensberg 
being elected President, Jesse Owen 
Vice-president, and Wm. N. Rowe 
Secretary and Treasurer. The same 
officers carried on until August 4, 1897, 
when Mr. Swensberg was elected Pres­
ident, Wm. N. Rowe Vice-president 
and general manager, L. Fred Peabody 
Secretary and A. B. Merritt treasurer. 
On Oct. 6 of the same year, Mr. 
Swensberg died and a short time after 
this Wm. N. Rowe was elected Presi­
dent and general manager, remaining 
in this position until his death in 190S. 
In the meantime his oldest son, Wm. 
S. Rowe was elected Vice-president 
and at the death of his father was made 
President and general manager who, 
with his brother, Fred N. Rowe, our 
present President and manager, con­
ducted the business. On May 17, 1923, 
Wm. S. Rowe died and Fred N. Rowe 
was elected President and general man­
ager and has carried on until this time 
in that capacity.

The chap ahead of you is there, only 
because you are behind him.

| B e e c h - N u t  
GUM & CANDIES
COFFEE • PEANUT BUTTER 
CATSUP • BUTTER WAFERS

a n d  o th e r  fo o d s  
o f e xc e p tio n a lly  f in e  fla v o r  

R F.K C H -M T  I’A C K IM ; CO.. CA.NAJOHAR1K, N. Y.

T H E  R IG H T  WAY T O  SELL BULK C A NDY

San itary
A ttraetlva

Convenían

•
PUTNAM ’S

CANDY
DISPLAY

RACK
W ith  S ix  O lasa  

T op  C overs 
O ccupies O nly 

3% S q u a re  F e e t  
o f F lo o r S pace

•
Ask Your Jobber 

for
Full Particu lars

Each Rack 
Holds Six  

D isplay Caddies 
of Candy 

A v erag e  W eig h t 
12 P o u n d s

•
T o u r Choice of 

30 V a rie tie s

•
Sell Bulk C andy 
— Its Pro fitab le  
and th e Invest­
m ent is Small

P U T N A M  FA C TO R Y
National Candy Co., Inc. 

Grand Rapids, Mich.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.
ACID

A cetic, No. 8, lb. 06 @ 10
Boric, Pow d.. o r

X ta l, l b . _____ 08% @ 20
C arbo lic ,X tal,lb . 36 @ 43
C itric  lb_______ 35 @ 45
M uria tic , C om ’l.,

l b . _____ ______03%@ 10
N itric , lb_______ 09 © 15
Oxalic, lb_______ 15 25
S u lphuric , lb ___ 03 %@ 10
T a rta r ic ,  l b .___ 35 @ 46

ALCOHOL
D en atu red , No. 5

g a i . _____ _____44 @ 55
G rain , g a l______ 4 0O©5 00
W ood, g a l______ 50 © 60

A LU M -PO TA SH USP
Lum p, lb__  __ 05 13
Powd. o r  G ra.,lb . 05%@ 13

AMMONIA
C o n cen tra ted , lb. 06 @ 18
4-F , l b . ________ 05%@ 13
3-F , lb. _ ____  05%@ 13
C arb o n ate , lb___ 20 @ 25
M u ria te  Lp., lb — 18 @ 30
M uriate , G ra., lb. 08 © 18
M uria te , Po., lb— 20 @ 30

A R SEN IC
P ound  07 @ 20

BALSAM S
Copaiba!, lb_____  60@1 40
F ir , C ana ., lb___  2 00@2 40
F ir, O reg., lb___  50© 1 00
P e ru , lb _________ 2 00@2 50
Tolu, lb ------------ 1 50@1 80

BARKS
C assia

O rd inary , lb.__ @ 30
O rdin., Po.. lb. 25 © 35
Saigon, lb____  © 40
Saigon, Po., lb. 50 © 60

Elm , lb. _______ 40 © 50
Elm , Pow d., lb._ 38 @ 45
Elm , G ’d. lb____ 38 © 45
S a ssa fra s  (P ’d  lb. 45) @ 35 
S oap tree . cu t, lb. 20 © 30 
Soap tree , po., lb. 35 @ 40 

B E R R IE S
Cubeb, l b . _____  © ¿5
C ubeb, po.. lb—  © 75
J u n ip e r , lb___ _ 10 © 20

B LU E V ITRIO L
P o u n d ---------------06 © 15

BORAX
P ’d o r  X ta l, lb. 06 © 13 

BRIM STO N E
P o u n d ---------------04 @ 10

CAM PHOR
P o u n d ---------------75 @ 85

C A N T H A R ID E S 
R u ssian , Pow d. _ @4 50
C hinese. P ow d ._ ©2 00

C H A L K
C rayons.

W hite , d o z e n ..  @3 60 
D ustless , doz._ ©6 00 

F ren c h  P ow der,
Com!.. lb --------03%@ 10

P rec ip ita te d , lb. 12 @ 15
P rep a red , lb____ 14 © 16
W hite , lum p, lb. 03 © 10 

CAPSICUM
P ods, lb -------------- 60 © 70
Pow der, l b . ____ 62 © 75

CLOVES
W hole, lb -----------30 © 40
Pow dered , lb___ 35 © 45

COCAINE
O unoe ------------- 12 68© 14 85

C O PPE R A S
X tal. lb ------------- 03f t©  10
P ow dered , lb___ 04 @ 15

CREAM  TA R TA R
P o u n d -------------- 23 © 36

C U T T L E B O N E
P o u n d __________40 © 50

D E X T R IN E
Yellow Corn, lb. 06 %@ 15 
W h ite  Corn, lb._ 07 @ 15 

EX TRA C T 
W itch  Haizel. Yel­

low L ab ., gal._  1 10© 1 70 
L icorice, P 'd , lb. 50 © 60 

FL O W E R
A rnica, l b . _____ 50 @ 55
C ham om ile.

G erm an , lb___ 35 © 45
R om an, lb____  @1 00

Saffron.
A m erican , lb— 50 © 55 

Span ish , ozs.__ @1 35
FO R M A L D EH Y D E. BULK
P o u n d _________ 09 @ 20

F U L L E R ’S EA RTH
Pow der, lh. 05 @ 10

G ELA TIN
Pound 55 @ G5

GLUE
B rok., R ro., lb__ 20 @ 30
G ro'd, D ark , lb— 16 © 22
W hi. F lake , lb__ 27%@ 35
W h ite  G ’d.. lb — 25 @ 35
W h ite  A XX lig h t

l b . ___________ @ 40
Ribbon 42%@ 50

G LY C ER IN E
P ound  —________14 %@ 35

Aloes. B arbadoes, 
so called ,lb .gou rds @ 60
Pow d., lb_______35 @ 45

Aloes, S ocotrine.
l b . ------------------ © 75

..P o w d .,  lb_____  © 80
A rab ic , first, lb— @ 40
A rabic , sec.. lb._ @ 30
A rabic , so rts , lb. 15 © 25
A rab ic . G ran ., lb. © 35
A rabic , P ’d, lb— 25 @ 35
A safoe tida , l b . __ 47© 50
A safoe tida , Po., lb. 75© 82
G uaiac , lb. ____  @ 70
G uaiac, p o w d ._ @ 75
ICino, lb. ______  @ 90
Kino, pow d., lb— ©1 00
M yrrh , lb. _____  <gi 60
M yrrh  Pow ., lb. © 75
Shellac, O range,

lb. ---------------- 22% © 30
G round, lb______ 22 %@ 30

Shellac, w h ite .
(bone d r ’d) lb. 35 © 45 

T rag a c a n th .
No. 1, bb ls-----1 60 @2 00
No. 2, lb s-------1 50@1 75
Pow ., lb----------1 25@1 50

HONEY
P o u n d _________ 25 © 40

H OPS
% s  Loose, P ressed

l b . ------------------ ' @1 25
HYDROGEN PE R O X ID E

Pound , g r o s s _27 0O@29 00
% lb., g ro s s___ 17 00© 18 00
% lb., g ro s s ----- 11 00@11 50

INDIGO
M adras, lb---------  2 00@2 25

IN SE C T  PO W D ER
P u re . l b . _________31 @ 4]

LEAD A C E T A T E
X tal, lb --------------- 17 @ 25
Pow d. & G r a n -  25 © 35

LICORICE 
E x tra c ts , s tick s,

p e r box-------1 50 @2 00
Lozenges, lb-----  40 © 50
W afers. (24s) box @1 50 

LEA V ES
B uchu, lb., s h o r t  @ 60 
B uchu, lb., lo n g . © 
B uchu , P ’d., lb. _ © 70
Sage, bulk, lb. __ 25 @ 30 
Sage, loose

pressed . %s. lb. © 40
Sage, o u n c e s __  © 85
Sage, P ’d & Grd. © 35
Senna,

A lexandria , lb. 35 © 40 
T innevella . lb — 25 © 40
Pow d.. lb --------25 © 35

U v a  U rsi, lb. __  <& 31
U va U rs i,P 'd , lb. © 45 

LIM E
C hloride, m ed.. dz. © 85 
C hloride, large, dz. @1 45 

LYCOPODIUM
P o u n d ---------------45 © 60

M AGNESIA
C arb ., %s, lb___  © 30
C arb ., l/1 6 s . l b -  ©  32
C arb ., P ’wd., lb. 15 © 25
Oxide, H ea., lb— © 75
Oxide, ligh t, lb— © 75

M EN TH O L
P o u n d -------------- 4 54 @4 88

M ERCURY
P o u n d ---------------1 50@1 75

M O R PH IN E
O unces ________  @11 so
%s -------------------  @13 96

M USTARD 
B ulk , Pow d.

selec t, l b - ----- 45 © 50
No. 1. lb --------25 © 35

N A P H T H A L IN E
B alls, l b . ---------- 09 © 18
F lake , l b . ---------- 09 © 18

NUTM EG
P o u n d --------------  © 40
Pow dered , lb___  © 50

NUX VOMICA
P o u n d _________  © 25
Pow dered , lb___ 15 © 25

OIL E S SE N T IA L  
Alm ond,

B it., tru e . ozs. © 50
B it., a r t .  ozs— © 30
Sw eet, tru e , lb. 1 40@2 00
S w ’t, a r t . ,  lbs. 1 00©1 25

A m ber, c rude , lb. 71@1 40
A m ber, re c t., lb. 1 30@2 00
A nise, lb .---------- 1 00© l 60
B ay, lb-------------- 4 00© 4 25
B erg am o t lb___  3 00©3 60
C ajepu t, lb--------1 50@2 00
J a ra w a y  S’d, lb. 2 80© 3 40 
C assia, U SP, lb.,. 2 10@2 60 
C ed ar L eaf, lb—  1 70@2 20 
C ed ar L eaf,

Coml., lb --------1 00© 1 25
C itronella , lb___ 1 05©1 40
Cloves, lb -----------1 75©2 25
C roton, lb s .____  4 00©4 60
Cubeb. lb-----------  4 26@4 80
E rig e ro n  lb------  2 7 0 ^3  35
E u ca ly tu s . lb___  85 @1 20
F e nn e l ________  2 25©2 60

H em lock, P u ., lb. 1 70@2 20 
H em l’k  Com., lb. 1 00© 1 25 
J u n ip e r  B er.. lb. 3 00@3 20 
J u n ip ’r  W ’d, lb— 1 50@1 75
Lav. Flow ., lb__  3 50©4 00
Lav. G ard., lb__1 25©1 50
Lem on, lb______ 1 75@2 25
M u sta rd , tru e . ozs. ©1 50 
M u sta rd  a r t . ,  ozs. © 35
O range. Sw „ lb— 3 00@3 25 
O riganum , a r t ,

lb. ---------------- 1 00@1 20
P en n y ro y a l, lb—  2 75@3 20
P ep p e rm in t, lb— 5 25@5 75
Rose, dr. ______  @2 50
Rose, G eran ., ozs. 50© 95
R osem ary

F low ers, lb___ 1 00© 1 50
Sandalw ood

E . I., lb - '____  8 00@S 60
W. I., lb --------- 4 5fr@4 75

S assa fra s .
tru e , lb-----------1 90@2 40
Syn., l b . --------  85© 1 40

S p ea rm in t, lb___ Z 50© 3 00
T ansy , lb _____ =_ 3 50©4 00
T hym e, R ed, lb— 1 50©2 00 
T hym e, W hi.. lb. 1 75@2 40 
W in te rg re e n

L eaf, tru e , lb— 5 75f@6 20
B irch , l b . ___  4 00©4 60
S y n . --------------- 75© 1 20

W orm seed, lb. 3 50@4 00 
W orm w ood, lb. _ 4 50© 5 00 

OILS HEAVY
C asto r, g a l . ___ l  45@1 60
C ocoanut, l b .__ 22%© 35
Cod L iver, N o r­

w egian , gal. __ 1 20© 1 50 
Cot. Seed, g a l—_ 86© 1 00
L ard , ex., g a l—  1 55 ©1 65 
L a rd  No. 1, gal. 1 25© 1 40 
L inseed , raw , gal. 77© 92 
L inseed , boil., ga l. 80© 95
N eatsfoo t,

e x tra , g a l-------- 80© 1 00
Olive.

M alaga, ga l. 2 50@3 00
P u re , g a l--------3 00@5 00

S perm , g a l . -------1 26© 1 50
T an n er, g a l_____  75© 90
T ar. g a l------------  50© 65
W hale, g a l .____  @2 00

OPIUM  
Gum, ozs., $1.40;

l b . ----------------- 17 50@20 00
Pow der, ozs., 31.40;

l b . ----------------- 17 60@20 00
G ran ., ozs., 31.40;

l b . ----------------- 17 50@20 00
PA R A F F IN E

P o u n d ---------------- 06%@ 15
P E P P E R

B lack, g rd ., lb—  25 © 35
R ed. g rd ., lb------ 45 © 55
W hite, g rd ., lb— 40 @ 45 

PITC H  BURGUNDY
P o u n d ---------------20 ©  25

PE TR O LA TU M  
A m ber, P la in ,lb . 12 @ 17 
A m ber, C arb .,lb . 14 ©  19
C ream  W hi., lb. 17 © 22 
L ily  W nite , lb—  20 ©  25 
Snow  W hite , lb— 22 © 27
PL A S T E R  PA R IS D E N T ’L
B a r r e l s -------------  @5 75
Less, lb -------------- 03%@ 08

POTASSA
C austic , s t ’ks.lb . 55 © 88
L iquor, l b ._____  © 40

POTASSIUM
A ceta te , lb_____ 60 @ 96
B icarb o n ate , lb— 30 © 35 
B ich rom ate , lb— 15 ©  25
Brom ide, l b .___ 66 ©  98
C arb o n ate , lb___ 30 @ 35
C hlorate ,

X ta l., lb --------- 17 ©  23
Pow d., lb --------17 ©  23
G ran., l b . ____ 21 @ 28

Iodiide, l b . _____ 2 71@2 90
P e rm a n g a n a te , lb. 22%©35 
P ru ss ia  te.

R ed lb. _ . 8 0 © 90
Yellow, lb____ 50 @ 60

QUASSIA C H IP S
P ound  , 85 © 30
Pow d., lb_______ 35 & 40

Q U IN IN E
5 oz. cans, ozs._ & 77

SAL
E psom , lb. ___ 03 %@ 10
G laubers.

Lum p, lb_____ 03 & 10
G ran., lb -------- 03%© 10

.Nitre,
X ta l o r  Pow d— 10 © 16
G ran., lb. 09 @ 16

Rochelle, lb_____  17 © 30
Soda, lb ------------ 02% @ 08

SODA
A s h ___________03 & 10
B ic a rb o n a te  lb— 03%@ 10
C austic , Co’l., lb. 08 & 15
H yposu lph ite , lb. 05 10
P h o sp h a te , lb— 23 (fjj) 28
S u lph ite,

X ta l., l b -  07 © 12
D ry, Po<wd., lb. 12 %@ 20

S ilicate , Sol., gal. 40 50
T U R P E N T IN E

G allons _________65 @ 80
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GROCERY PRICE CURRENT
The following list of foods and grocer’s sundries is listed upon base prices 

not intended as a guide for the buyer. Each week we list items advancing and 
declining upon the market. By comparing the base price on these items with 
the base price the week before, it shows the cash advance or decline in the mar­
ket- This permits the merchant to take advantage of market advances, upon items 

^as *n stock. By so doing he will save much each year. 
The Michigan Tradesman is read over a broad territory, therefore it would be 
impossible for it to quote prices to act as a buying guide for everyone A  careful 
merchant watches the market and takes advantage from it.

ADVANCED DECLINED

Red K idney B eans
No. 1 0 ________________4 25
No. 2 _________________ 90

C A TSU P
R egal, 8 oz________ doz. 95
R egal, 14 oz.______ doz. 1 28
Sniders, 8 oz______ doz. 1 30
S niders , 14 oz______ doz. 1 85
Q uak«-, 8 oz. ___ dos. 1 12
Q uaker, 14 oz-------- doz. 1 35

C O N FE C T IO N E R Y  

S tick  C andy
_  „  Pails
P u re  S u g a r  Sticks*600c 
B ig  S tick , 28 lb. c a s e . .  
H oreh o u n d  S tick , 120s

S tr in g  B eans
Choice. W hole. No. 2__ 1 60 C H ILI SA U CE . . .  ' M ixed C andy
C ut,, No. 1 0 __________  7 25 S n iders , 8 oz. _________1 65 K i n d e r g a r t e n -------------
C u t, No. 2 ____________ 1 35 S n iders . 14 og. ______ _ 2 25 l e a d e r ------------------- -
M arce llu s  C u t, No! 1ÖI 6 00 F ren c h  C ream s----------

P a r is  C ream s________
J u p i t e r _______________

O Y STER CO CK TA IL P arley  M lx tu r e .I I I I I I I  
S n iders , 11 oz________ 2 00

C anned P each es  

M otor Oil

AMMONIA

P arso n s. 32 oz. ________3 35
P arso n s, 10 oz. ________2 70
P a rso n s , 6 oz. ________1 80
L ittle  Bo Peep, m ed__1 35
L ittle  Bo P eep , lge___ 2 25
Q uaker, 32 oz_________ 2 10

A P P L E  B U T T E R

T ab le  Belle, 12-31 oz., 
doz. ________________1 55

BAKING PO W D ER S

R oyal, 2 oz., doz_____  80
R oyal, 6 oz., doz_____ 2 00
Royal. 12 oz , doz____ 3 85
Royal, 5 lbs., doz____  20 00

10 oz. 4 doz. in c a se_ 3 40
15 oz. 4 doz. in case_ 5 00
25 oz. 4 doz. in c a se_ 8 40
50 oz. 2 doz. in c a se_ 7 00
5 lb., 1 doz. in case_ 6 00

10 lb., % doz. in c a se_ 5 75

B LE A C H E R  C L E A N SE R

Clorox, 16 oz., 2 4 s ______3 25
Clorox, 22 oz., 1 2 s _____ 3 00
Lizzie, 16 oz.. 12s_____ 2 15
S unrae . 18 oz., 12s_____1 35

BLUING

Am. Ball, 36-1 oz., c a r t.  1 00 
Boy Blue, 18s, p e r  cs. 1 35

BEA N S and  PE A S

100 lb. bag 
D ry  L im a  B eans, 100 lb. 7 90
W h ite  H ’d  P . B ea n s_3 70
S p lit P eas, yell., 60 lb. 3 90 
S p lit P ea s , g r ’n. 60 lb. 5 40 
S co tch  P eas , 100 lb ___ 7 00

B U RN E RS

Q ueen A nn, No. 1 ____ 1 15
Q ueen A nn, No. 2 ____ 1 25
W h ite  F lam e. No. 1 

a n d  2, doz__________ 2 25

B O TTL E CAPS

Dbl. L acquor. 1 g ross 
pkg., p e r g ro ss_______ 16

B R E A K F A S T  FOODS

K ellogg’s  B rands  
C orn  F la k e s , No. 126__ 2 80
C orn F lak es . No. 124__2 90
P ep , No. 224___________2 20
P ep  No. 250 ___________1 05
K rum bles , No. 412_____1 40
B ra n  F lak es . No. 624_1 90
B ra n  F lak es , No. 650_ 85
R ice K risp ies. 6 oz____ 2 25
R ice  K risp ies. 1 oz____ 1 10
All B ran , 16 o z .________2 80
All B ran , 10 o z . ________2 76
All B ran . % oz_________ 1 1(
K affe  H ag , 6 1-lb. 

c a n s _________________ 2 61
W hole W h e a t F la ., 24s_2 20 
W hole W h e a t B is., 24s 2 50

P o s t B ran d s
G rap en u t F lak es , 24s_2 10
G rap e -N u ts , 2 4 s______ 3 90
G rap e -N u ts . 5 0 s _______1 50
In s ta n t  P o s tu m , No. 8 5 40 
In s ta n t  P o s tu m , No. 10 4 50 
P o s tu m  C ereal, Nc. 0_ 2 25
P o s t T o as tie s , 36s_____ 2 90
P o s t T o as tie s . 24s______2 90
P o st B nank, P B F  24_3 15
P o s t B ran , P B F  36-- 3 15 
S a n k a  6-1 lb___________ 2 57

A m sterd am  B rands 
Gold B ond P a r .,  No.5% 7 50
P rize , P a rlo r . No. 6____8 00
W h ite  Sw an P a r .,  N o.6 8 50

BROOMS
Q uaker, 5 sew ed _______ 6 75
W areh o u se  ____________6 75
R o s e __________________ 3 95
W inner, 5 sew ed________6 fO
T op  N o t c h ____________4 26

B RU SH E S

S crub
Solid B ack, 8 i n . _____ 1 50
Solid B ack , 1 in. _______1 75
P o in ted  h in d s __________ 1 25

Stove
S h a k e r ________________1 80
No. 60__________________2 00
P e e r l e s s _______________2 60

Shoe
No. 4 - 0 _______  2 25
No. 2-0 ______________ 3 00

B U T T E R  COLOR 
H a n se n ’s, 4 oz. b o ttle s  2 40 
H a n se n 's , 2 oz. bo ttle s  1 60

CA ND LES 
E lec tric  L ig h t. 40 lbs._  12.1
P lum ber, 40 lbs_______ 12.8
P ara ff in e , 6 3 ___________14%
P ara ff in e , 1 2 s __________14%
W ic k in g ______________40
T udor. 6s, p e r box____30

C A N N E D  FR U IT S 

H a r t  B rand

A pples
No. 10__________________6 00

A pple S auce
No. 10, dozen_____________5 25
No. 2, dozen__________1 10

B lackberries
P r id e  of M ich igan____ 2 55

C herries
M ich, red , No. 10______6 26
P rid e  of M ioh.. No. 2_2 60
M arcellus R ed __________2 10
Special P ie _____________1 35
W hole W h ite ___________2 8t

G ooseberries  
No. 10_____________

P e a rs
P rid e  of M ich. No. 2% 2 25

B lack  R asp b errie s
No. 2 . 2 60
P r id e  of M ich. No. 2__ 1 60

Red R asp b errie s
No. 2 ____ _ 2 25
No. 1 _ 1 25
M arcellus, No. 2 1 70

S traw b e rr ie s
No. i __________ 3 00
8 oz. 80
M arcellus. No. 2_ 1 45

CA N N ED  FISH

Clam  C h’der, 10% oz._ l  35
Clam  C how der. No. 2_ 2 75
C lam s, S team ed  No. 1 2 75
C lam s, M inced, No. ' % 2 40 
F in n a n  H add ie , 10 oz._ 3 30
Clam  Bouillon, 7 oz ._2 50
C hicken  H add ie , No. 1 2 76
F ish  F lak es , sm a ll___ 1 35
Cod F ish  C ake, 10 oz. 1 55
Cove O y sters. 5 oz .__ 1 35
L o b s te r, No. %________2 25
S hrim p, 1, w et_________ 1 60
S a rd 's , % Oil, k ’less_3 35
S ard in es . % Oil, k ’less 3 35
Salm on, R ed  A laska 2 25
Salm on, M ed. A la aka 1 go
Salm on, P in k , A la sk a -  1 50
S ard in es , ¿ n .  %, ea.6@13%
S ard ines , CaL ________1 00
T u n a , % V ah  C am ps,

doz. _________________ 1 , 5
T u n a , %s. V an  C am ps,

doz. ________________1 16
T u n a , Is, V an  C am ps,

d o z . ________________3 45
T u n a , %s, C hicken  Sea, 

doz. ________________1 60

CA N N ED  M EAT

B acon, m ed.. B eech n u t i  71 
B acon, lge .. B ee c h n u t-  2 43
Beef, lge.. B ee c h n u t__ 3 FI
B eef, m ed.. B eech n u t _ 2 07
Beef, No. 1, C o r n e d __ 1 95
Beef, No. 1, R o a s t ___ 1 95
B eef, 2% oz.. Q ua,, Sli. 1 30 
C orn B eef H ash , doz. 1 90 
Bo if steak . & Onions, s- 2 70
Chlii Con C ar., I s ____ 1 05
D eviled  H am , % s _____ 90
D eviled H am , % s _____1 36
P o tte d  M eat, % L ibby  48 
P o tted  M eat, % L ib b y . 75 
P o tted  M eat, % Q u a . . .  63
P o tte d  H am , Gen. %_ 1 35
V ien n a  S aus . No. %___ 90
V ien n a  S au sag e , Q u a ..  78

B aked B eans
C am pbells  4 8 s ________2 30

C A N N E D  V E G E T A B L E S 

H a r t  B rand

A sp arag u s
N a tu ra l. No. 2__  3 00
T ips & C u ts, No. 2 ____ 2 25

B aked B eans
1 lb. Saco, 36s, c s_____ 1 75
No. 2% Size, doz____ 1 05
No. 10 S au ce___________4 00

L im a B eans
L ittle  Q u ak er. N o. 10 . 7 90
B aby. No. 2____________1 60
M arcellus, N o. 2_______ 1 25
R eber Soaked ________ 96
M arcellus, No. 10_______6 00

W ax B eans
Choice. W hole. No. 2__ 1 60
C ut, No. 10 ___________7 25
C ut, No. 2 ____________1 35
M arcellus C ut. No. lo i  5 50

B eets
E x tra  Sm all, No. 2___ 2 00
H a r t  C u t. No. 10______4 26
H a r t  C ut. No. 2_____  90
Marced. W hole. No. 2% 1 35 
H a r t  D iced, No. 2__ _ 90

C arro ts
D iced, No. 2 __________ 95
Diced, No. 1 0 ______ I I  4 20

Corn
G olden B an ., No. 2 __ 1 35
Golden B an ., No. 10 _10 00
C o u n try  Gen., No. 2__ 1 20
M arcellus, No. 2_____ 1 15
F a n c y  B rosby, No. 2__ 1 36 
F a n c y  C rosby, No. 10__ 6 75 
W hole G rain , 6 B a n ­

ta m  No. 2_________ l  45

C H E E S E
R o q u e f o r t_______________ 80
W isconsin  D a i s y ________ 14
W isconsin  T w i n _____ 13%
N ew  Y ork  J u n e __________23
Sap S a g o _______________48
B r i c k ____________________ 17
M ichigan F l a t s _______12%
M ichigan D aisie s________13
W isconsin  L o n g h o rn___ 14
Im p o rted  L e y d e n ______28
1 lb. L im b erg e r_________19
Im p o rted  S w i s s _________$0
K ra ft, P im en to  L o a f____22
K ra ft, A m erican  L oaf__20
K ra f t, B rick  L o a f________20
K ra ft, Sw iss Loaf_____ 26
K ra ft, Old E nd . oaf. __  3?
K ra ft. P im en to . % lb._ 1 60 
K ra ft, A m erican , % lb. 1 SO
K ra ft, B rick . % lb____ 1 S(
K ra ft, L im b u r.. % lb._ 1 >1

N ote  t h a t  im p o rted  item s  
a re  ad v an c in g  d u e  to  th e  
p re s e n t dollar.

C H E W IN G  GUM
Adaims B lack  J a c k ______61
A dam s D erotym e_________66
B eam an ’s  P e p s in  _____65
B eech n u t P a p p e rm ln t—  66
Doublem int __________   66
Pepperm int, W ragleys-I 66
S p ea rm in t, W H gleya__ 65

J u ic y  F ru i t______________ 65
W rig ley ’s  P -K ___________ 65
T e a b e rry  _______________ ¿5

F an cy  C hocolate
5 lb. boxes

B itte rsw ee ts , A ss’ted_
Nibble S t i c k s ______
C hocolate  N u t R o lls II
L ad y  V em o n ________
G olden K londikes____

Gum D rops

Je lly  S tr in g s______
T ip  T op Je ll ie s__ __
O range  S lices______

C ases

Lozenges
P i

A. A. P ep . L o z e n g e s___
A. A. P in k  L o z e n g e s__
A. A. Choc. L o z e n g e s__
M otto  H e a r t s .__ ___ ___
M alted  M ilk L ozenges__

H ard  Goods
T — P a ilsL em o n  D ro p s___________
O. F . H o reh o u n d  D ro p s .
A nise S q u a r e s _________
P e a n u t  S q u a r e s ________

Cough D rops

S m ith  B ro s_________
L u d e n ’s  ___________~
V ick ’s. 40/lOc_II

Bxs. 
1 45
1 45
2 40

P eas
L ittle  D ot, No. 2_____ 2 15
S ifted  E . Ju n e , No. 10 _ 9 50 
S ifted  E . Ju n e , No.2 ” 1 75 
M arcel., Sw. W  No. ¿ I 1 45 
M arcel., E . Ju n e . No. 2 1 35 
M arcel., E . J u .. No. 10 7 75

Pum pkii.
No. 1 0 ________ __ __
No. 2 % ----------------------
No. 2 __ I __________

4 75 
1 25 
»2%

S a u e rk ra u t
No. 1 0 ------------------------4 25
No. 2% Q u a k e r______ 1 35
No. 2 _________________

Spinach
No. 2 % __________
No. 2 ____________ 2 25 

1 80

S quash
B oston, No. 3________ 1 35

S u cco tash
G olden B an tam , No. 2_ 1 75
H a rt .  No. 2___________1 55
P rid e  o f M ich igan____ 1 15

T om atoes
No. 10 —_____________ 6 26
No. 2% ---------------------- 2 10
No- 2 ------------------1 55
P r id e  of M ich., No. 2% 1 35
P r id e  o f  M ich., No. 2__ 1 10

CH OCO LA TE
B ak er, P rem ., 6 lb. %_ 2 50 
B ak er, P re ., 6 lb. 3 oz. 2 <0

CIGARS
H e m t. C h a m p io n s__  38 60
W eb ste r P l a z a ______75 00
W eb s te r  G olden W ed. 76 OO
W e b s te re tte s_______  38 50
C in c o s ----------------------  38 50
G arc ia  G ran d  B a b ie s .  40 00
B ra d s tr e e ts  ________  38 50
O d i n s _______________40 00
R  G D un B oquet ___ 75 CO
P e rfe c t G a rc ia  S u b i..  95 00 
H a m p to n  A rm s J u n ’r  33 00
R ancho  C orono_______31 60
K en w ay  _______  20 00

C ocoanut
B an n er, 25 lb . tins:___ 19%
S now drift. 10 lb. t i n s . .  20

C L O T H E S L IN E
R iverside. 50 f t_______ 2 20
C upples C o r d _________2 9(

C O F F E E  RO ASTED  

Lee &  C ady

1 lb. P ack ag e
A A rrow  B r a n d __________22
B oston  B r e a k f a s t ____23
B re a k fa s t C u p __________22
C o m p e t i t io n __________
f- V . ------------------------ ----20
M a j e s t i c _____________29
M orton  H o u s e ___________31
N e d r o w ______________¿g
Q uaker, in  c a r to n s _______22
Q u ak er , in  g la ss  j a r s  26%

M cL augh lin ’s  Kept*. F resh

k e tfß e s iiS  ">i
I C O r r E E ^ ^ ^ E B V K x f

Coffee E x tra c ts
M. Y., p e r  100_______  12
F r a n k ’s  50 p k g s_____ 4 25
H u m m el’s  50. 1 lb ____ 10%

Specialties
I ta lia n  Bon Boris___ ___
B an q u e t C ream  M in ts  
H a n d y  P ack ag es . 12-10c 80

COUPON BOOKS
50 E conom ic g ra d e __2 50

IOO E conom ic g ra d e_4 50
500 E conom ic g rad e__20 00

1000 E conom ic  g ra d e __37 50
W h ere  1,000 books a re  

o rd e red  a t  a  tim e, sp ec ia l­
ly  p r in ted  f ro n t cover is 
fu rn ish e d  w ith o u t charge.

C RA C K ER S

Hekman B iscuit Company

S a ltin e  S oda  C rack e rs ,
bu lk  _______________  14

S a ltin e  S o d a  CrackerB ,
1 lb. p k g s------------------ 1 86

S a ltin e  S o d a  C rack e rs ,
2 lb. p k g s .___________ 3 36

S a ltin e  S oda  C rack e rs ,
6% oz. p kgs ._________ 1 00

B u t te r  C rack ers , b u lk  13 
B u tte r  C rack e rs . 1 lb . .  1 72 
B u t te r  C rack e rs . 2 lb._ 3 12 
G raham  C rack e rs , b u lk  14
G rah am  C ’s. 1 lb _______1 90
G rah am  C ’s. 2 lb_____ 3 36
G rah am  C ’s, 6% oz___ 1 00
J u n io r  O y ste r C*s. b lk . 13 
O y s te r  C ’s, shell, 1 lb ._  1 84
C lub C ra ck e rs__________1 86

CREAM  OF TA R TA R  
6 lb. boxes______________35

D R IED  F R U IT S  

A pples
N. Y. F ey ., 50 lb. b o x . .  
N . Y. F ey ., 14 oz. pkg.

A prico ts
E v a p o ra te d , E x .C hoice  17
F a n c y  _________________
E x. F a n c y  M oorpack____22

Tom ato Jutce 
H a r t ,  No. 10________ C O N D E N SED  M ILK 

E agle , 2 oz., p e r c ase_4 60 Citron  
6 lb. box________ 27



F e b ru a ry  7, 1934 M I C H I G A N  T R A D E S M A N 21

C u rra n ts
P ack ag es . 11 oz________ 14

D ates
Im perta!, 12s, p it te d — 1 90 
Im peria l, 12s, r e g u la r .  1 60
Im p eria l, 12s, 2 lb ____
Im p eria l, 12s, 1 lb .___

F ig s
Oalif.. 24-83, case___ 1 70

P each es
Eivap. C h o i c e _________12%

Peel
L em on, D rom dary ,

4 oz., doz----------------- 1 10
O range. D rom dary .

4 oz., dozen_________1 10
C itron , D rom dary ,

4 oz., dozen_________1 10

R aisin s
Seeded, b u l k  _______6%
T hom pson’s  S ’d less  blk. 6%
Q u a k e r s ’d less  b lk .___

16 o z . ______________ 7%
Q u ak er Seeded, 15 o z . . .  7%

C alifo rn ia  P ru n es
900100, 26 lb. boocea_@ 07
80@ 90, 26 lb. b o x e e_@07%
70® 80. 26 lb. bo x es  —@07% 
60@ 70. 25 lb. boxes ..@ 08%  
6 0 0  60. 26 lb. b o x es  —.@08%
40@ 60, 25 lb. b o x e s_@09%
30@ 40. 26 lb. b o x e s_@10
10@ 40, 25 lb. boxes __@10% 
1 8 0  24. 2S lb. bo x es  —0 1 6 %

H om iny
P e a rl, 100 lb. sack a____3 60

B ulk  Goods
El b. Maxiaro n i, 20 lb .bx. 1 26 
E gg  N oodle, 10 lb. box 1 25

P ea rl B arley
0000 ___________________7 00
B arley  G rits___________5 00
C h es te r _______________4 60

L entils
Chili ___________________ 10

T ap ioca
P e a rl, 100 lb. s ac k s___ 7%
M inute , 8 oz., 3 doz—  4 05 
D ro m ed ary  I n s t a n t__ 3 50

Jiffy  Punch
3 doz. C a r to n ________ i  25

A sso rted  flavors.

EV A PO R A TE D  M ILK 
Q u ak er, T a ll, 10% oz— 2 85
Q uaker, B aby , 4 doz._1 43
Q u ak er , G allon, % dz._ 2 85 
C arn a tio n , T a ll, 4 doz. 2 96 
C arn a tio n , B aby , 4 dz. 1 48 
O a tm an ’s  D 'dee. T a ll _ 2 95 
O a tm a n ’s  D ’dee, B ab y  1 48
P et, T a ll _____________2 95
P e t, B aby , 4 dozen___1 45
B orden’s, T a ll, 4 d o z .. 2 95 
B orden ’s, B aby . 4 doz. 1 48

F R U IT  CANS

P res to  M ason
F . O. B. G ran d  R ap ids

H a lf  p in t______________ 7 15
O ne p in t__________- — 7 40
O ne q u a r t______ ________8 65
H a lf g a llo n -------- ----------11 55

F R U IT  CAN R U BB ER S 
P re s to  R ed  L ip , 2 gro .

c a r to n  _______________78
P re s to  W h ite  L ip , 2 

g ro . c a r to n ___________83

G E L A T IN E
Je ll-o , 2 doz._______ 1 80
M inute , 3 doz----------------4 05
P lym ou th , W h ite _____ 1 55
J e ls e r t ,  3 doz__________ 1 40

HONEY
L a k e  S h o re  1 lb . doz— 1 90

JE L L Y  A ND P R E S E R V E S
P u re , 30 lb. p a ils_____ 2 60
im ita tio n , 30 lb. p a i ls .  1 60 
P u re  P re s .,  16 oz., dz._ 1 80
12 oz. A pple  Je lly , dz. 95
13 oz. M in t Je lly , dz. 1 60 
7 oz. C ra n b e r ry  Jelly , dz 90

JE L L Y  G LA SSES 
% P in t  T a ll, p e r  doz .___ 35

JU N K E T  GOODS
J u n k e t  P o w d e r ______1 20
J u n k e t  T a b l e t s ________1 36
J u n k e t  F o o d  C olors_1 60

M ARGARINE 
W ilson & C o.'s  B rands

Oleo
N u t __________________08%

M ATCHES
D iam ond, No. 6, 144___6 50
S earch lig h t, 144 b o x . .  6 50
C rescen t, 1 4 4 _________5 90
D iam ond, No. 0_____ 5 10

S a fe ty  M atchea 
R ed  T op , 6  g ro ss  c a se  5 40 
S ig n a l L ig h t, 5 gro. cs5 40

M U E L L E R 'S  PRODUCTS
M acaron i, 9 oz_________ 2 10
S p ag h e tti, 9 oz .______ 2 10
Elbow  M acaron i, 9 oz._ 2 10
E g g  Noodles, 6 o z .___ 2 10
E g g  V erm icelli, 6 oz__2 10
E g g  A lphabets . 6 oz._2 10
Cooked S p a g h e tti, 24c,

17 oz-----------------------2 20

FR E S H  M EATS

Beef
T op  S te e rs  & H e lf______ 10
Good S te e rs  & H e lf__ — 09
M ed. S te e rs  & H e lf__ —_ 08
Com. S te e rs  & H e i f .____ 07

V eal
T op _____________________11
G o o d ____________________ 10
M edium  _________________08

L am b
S p rin g  L a m b ____________16
Good ____________________ 14
M edium  ________________13
P o o r____________________06

Mutton
Good __________________04%
M edium  _____ ,_______ 03
P o o r _________________02

Pork
L o i n s ____________________13
B u tts  ___________________ 10
S h o u ld e r s _______________09
S p a re rib s  _______________07
N eck  B o n e s _____________04
T r im m in g s ____________06%

H ER R IN G

H olland H errin g
M ixed, k e g s ___________ 80
M ilkers, k e g s ______ —_ 90
B oneless, 10 lb. box__1 35

L ake  H errin g  
% bbl., 100 lb s______

M ackerel
T ubs, 60 C ount, fy . f a t  6 00 
P a lls , 10 lb. Fa-ncy f a t  1 50

W h ite  F ish
M ed. F an cy , 100 lb—_ 13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils____________ 1 40
C u t L unch_____________ 1 50
B oned, 10 lb. boxes___ 16

SH O E  B LA C K EN IN G
2 in  1, P a s te , doz_____ 1 30
E. Z. C om bina tion , dz. 1 30
D ri-F o o t, d o z ._______  2 00
B ixbys, d o z .___________1 30
Shi noia, doz__________  90

N U T S
W hole

A lm onds, P e e r le s s ___ 15 M
B razil, l a r g e ___________14%
F a n c y  M i x e d ________15
F ilb e r ts . N a p les  ,_____ 20
P e a n u ts , V ir. R o as te d  7
P e a n u ts . J u m b o ________8%
P ecan s , 3, s t a r ___________25
P ecan s , J u m b o __________40
P ecan s , M a m m o th _______50
W aln u ts , C al. ______14020
H ick o ry  _________________07

S alted  P e a n u ts
Faìncy, No. 1__________09%
12—1 lb. Cellop’e c a s e .  1 25

Shelled
A lm onds ________________39
P e a n u ts , S pan ish , 125

lb . b a g s______________7%
F ilb e r ts  _________________ 32
Pecains. s a l t e d ___________45
W aln u t. C a l i f o r n i a ___ 48

M INCE M EAT
N one Such, 4 doz_____ 6 20
Q uaker, 3 doz. c ase__ 2 65
Yo Ho, K egs, w et, lb — 16%

PRO V ISIO NS

B arre led  P o rk
C lear B ack____ 16 00 0  18 00
S h o r t C ut, C lear____ 12 00

D ry S a lt M eats 
D  s B elles_18-29018-10-08

L ard
P u re  in  t ie rc e s __________07
60 lb. t u b s _____ a d v an ce  %
50 lb. t u b s __ __ad v an ce  %
20 lb. p a i l s _____ a d v an ce  %
10 lb. p a i l s _____ a d v an ce  %
5 lb. p a i l s _____ ad v an ce  1
3 Id. p a i l s _____ ad v an ce  1

Com pound, t i e r c e s ___ 7
C om pound, t u b s ________7%

Sausage«
B ologna _________________ 10
L i v e r ____________________ 13
F ra n k fo r t  _______________12
P o rk  __________  15
T ongue, J e l l ie d __________21
H eadcheese  _____________ 13

ST O V E PO LISH
B lackne, p e r  doz_____ 1 30
B lack  Silk L iquid , doz. 1 30 
B lack  S ilk  P a s te ,  doz— 1 25 
E n am e lin e  P a s te , doz. 1 30 
E n a m e lin e  L iquid , doz. 1 30 
E . Z. L iqu id , p e r  dcz— 1 30
R ad ium , p e r  doz______ 1 30
R ising  S un , p e r doz___ 1 30
654 S tove E nam el, dz— 2 80 
V ulcanol, No. 10, doz— 1 30
Stovoil, p e r doz.________3 00

SA LT
F. O. B. G rand  R ap ids

Colonial, 24, 2 lb _____  95
Colonial, 36-1% _____ 1 2d
Colonial, Iodized, 24-2_ 1 35
M ed. No. 1, bb ls______ 2.90
Med. N o .l, 100 lb. b k__1 00
F a rm e r  Spec., 70 lb__ 1 00
P a c k e rs  M eat, 50 lb ._ 85
C ream  R ock fo r  ice , 

c ream , 100 lb., each  89
B u tte r  Sa lt, 280 lb. bbl. 4 00
Block, 50 lb .___________ 40
B ak e r Sa lt, 280 lb. bbl 3 80
6, 10 lb., p e r  ba le______ 93
20, 3 lb ., p e r  ba le_____1 oo
’0 lb. bags, ta b le _____ 45

O LIV E S
4 oz. J a r ,  P la in , doz._ 90
16 oz. J a r ,  P la in , doz— 1 95 
26 oz. J a r s ,  P la in , doz. 2 40
5 Gal. K egs, e ac h___ 6 50
3 oz. J a r ,  S tuff., d o z ._1 15
8 oz. J a r ,  S tuffed , doz. 2 25 
10 oz. J a r ,  S tuff., doz. _ 2 65 
1 Gal. J u g s , S tuff., dz. 1 80

PA R IS G R EEN
%a ------------------   34
I s  _______________________ 32
2s a n d  5s_______________ 30

PIC K L E S

M edium  S our
5 gallon , 400 c o u n t___ 4 75

S w eet Sm all
5 gallon , 600_________7 25
B an n er, 6 oz., d o z .___  90
B an n e r, q u a r ts ,  d o z ._2 10
P a w  P aw , q u a rts , doz. 2 80

Dill P ick les
Gal., 40 to  T in , doz___ 8 15
32 oz. G lass T h ro w n__ 1 45

Dill P ick les, B ulk
5 G al., 200__________  3 65

16 Gal., 650___________ 11 25
45 Gal., 1300_________  30 00

P IP E S
Cob. 3 doz. in  bx. 1 0001 20

PLA YIN G  CARDS
B a ttle  A xe, p e r  doz ._2 65
Bicycle, p e r doz--------- 4 70
T orpedo, p e r  doz_____ 2 50

P O P CORN
S u re  Pop , 25 lb. b ag s  1 25 
Yellow, 25 lb. b a g s ----- 1 25

Sm oked M eats 
H am s, C ert., 14-16 l b -  13%
H am s, C ert., S k inned

16-18 lb____ ___ ..@13%
H am , d ried  beef

K n u ck les  _____ .. .@22
C alifo rn ia  H a m s ___@08
P icn ic  Boiled H a m s . — @16

_ ©21
@10

Ba.con 4/6  C e r t_____ — @16

Beef
B oneless, ru m p ____ @19 00

L iver
B e e f ___________________ 10
C alf ____________________35
P o rk  ___________________05

RICE
F a n c y  B lu e  R ose______5 00
F a n c y  H e a d __________5 90

RU SK S
P o stm a  B iscu it Co.

18 roils, p e r  c a s e ___ 2 10
12 ro lls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r  c a s e __ 2 35
12 c a r to n s , p e r  c a s e __ 1 57

SA L ER A TU S
A rm  an d  H a m m e r 24s_ 1 50

SAL SODA
G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb. 

p a ck ag es  __________ 1 15

COD FISH
P eerle ss , 1 lb. boxes___ 18
Old K en t. 1 lb . p u re ____ 25

•ee R u n ’g, 32, 26 oz— 2 411
F iv e  case  lo ts__________2 311
Iodized, 32, 26 oz_____ 2 411
F ive  case  lo ts—______ 2 30

BORAX
T w en ty  Mule Team

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p ack ag es___ 4 40
96, % lb. p a ck a g e s___ 4 00

W A SH IN G  PO W D ER S
Bon A m i P d ., 18s, box_ 1 90
Bon A m i C ake, 18s____ 1 65
B r i l lo _________________ 85
B ig  4 S oap  C hips 8 /5— 2 30
Chip so, l a r g e ___ ,____ 3 45
C lim aline. 4 doz._____ 3 60
G randm a, 100, 5c_____ 3 50
G randm a, 24 la rg e___ 3 50
Snowboy, 12 la rg e  _____1 80
Gold D ust. 12 lat ___ 1 80
L a  F ra n c e  L au n  4 dz. 3 65 
Old D u tch  C lean .. 4 dz. 3 40
O ctagon, 9 6 s ___________3 90
R inso, 2 4 s _____ ________4 80
R inso , 40s _____________2 95
S potless  C leanser, 48,

20 o z .________________3 85
S an i F lu sh , 1 doz--------2 25
Sapolio, 3 doz_________ 3 15
Speedee, 3 doz________ 7 20
S u n b rite , 50s___________2 10
W yando t. C leaner, 24s 1 85

SOAP
A m . F am ily , 100 box__5 05
F . B., 60c______________2 25
F e ls  N a p th a , 100 box__4 65
F la k e  W h ite , 10 box_2 60
J a p  R ose, 100 box____ 7 40
F a iry , 100 box__________3 25
P a lm  Olive, 144 box__6 20
L ava , 50 box__________2 25
L ux , 50 bo x ____________3 15
C am ay, 72 box_________3 05
P  & G N a p  Soap, 1000 2 60
S w ee th ea rt, 100 box__ 5 70
G ran d p a  T a r, 50 sm . „  2 10 
W illiam s B arb e r B ar, 9s 60 
W illiam s M ug, p e r doz. 48 
L ux  T oilet, 50_________3 15

SP IC E S 
W hole Spices

A llspice J a m a ic a _______©24
Cloves, Z a n z ib a r_____ ©36
C assia , C a n t o n ________©24
C assia, 5c pkg., doz._@40
G inger, A f r i c a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz._ @65
N utm egs, 7 0 @ 9 0 _______@50
iu tin e g s , 105 -1 1 0 ______@48
^ p p e r .  B la c k _________@23

TE A
Jap a n

M edium  ____ —_________18
Choice ______________21>@28
F a n c y _—___________ 30 @32
No. 1 N ibbs___________ 31

G unpow der
Choice ________________   32
F a n c y  ___________________ 40

Ceylon
Pekoe, m ed ium  _________50

English  B reak fas t
Congou, m ed ium  ________28
Congou, choice  ______35@36
Congou, fan cy  ______42@43

Oolong
M edium  _________________ 39
Choice __________________45
F a n c y ________________”” 50

T W IN E
C otton , 3 p ly  cone _____ 35
C otton , 3 ply  ba lls  ____ _ 35

P u re  G round in Bulk
A llspice, J a m a i c a ___ @18
Cloves, Z a in z b a r_______@28
Jassia , C an to n _________@22

G inger, C o r k i n ________@17
M u s ta r d ______________@21
M ace P e n a n g _______ @60
P epper, B lack  ______ @20
N u tm eg s _____________@25
P epper, W h i t e _________@30
Pepper, C ayenne  ______@26
P a p rik a , S p a n is h _____@36

Season ing
Chili Pow der, 1% oz.— 65
C elery  Sa lt, 1% oz____  80
Sage. 2 oz____________  80
O nion S a l t ____________ 1 35
G arlic  ________________1 35
P onelty , 3% oz_______ 3 25
K itc h e n  B o u q u e t_____4 2 ?
L a u re l L e a v e s _______ 21.
M arjo ram , 1 oz_______  90
S avory , 1 oz___ _______ 55
Thym e, l  oz_________   90
T um eric , 1% oz_____  >5

STARCH
Corn

K ingsfo rd , 24/1 _______2 10
Pow d., b ags, p e r  100— 3 95
A rgo, 24, 1 lb. p k g s___ 1 58
C ream . 2 4 - 1 ___________2 25

Gloss
A rgo. 24, 1 lb. p k g s ._1 46
Argo, 12, 3 lb. p k g s .— 2 25
A rgo, 8. 5 lb. pk g s------ 2 *16
S ilver G loss, 48. I s ____11%
E las tic , 16 p k g s______ 1 38
T iger, 50 lb s_________ 2 82

SY R U P
Corn

B lue K aro . No. 1%___2 22
B lue K aro , No. 5. 1 dz. 3 09
B lue K aro , No. 10___ 2 92
R ed K aro , No. 1%___ 2 44
R ed  K aro , No. 5, 1 dz. 3 37 
R ed K aro , No. 10_____ 3 22

Im it. M aple F lavo r 
O range. No. 1%. 2 d z -  2 82 
O range. No. 3. 20 c an s  4 25

M aple and  Cane
K anuck , p e r  g a l______ 1 10
K an u ck , 5 gal. c an ___ 4 75

G rape Jim .«
W elch. 12 q u a r t  case_4 40
W elch, 12 p in t c ase__ 2 25
W elch, 26-4 oz. case__ 2 30

V INEGAR
F. O. B. G rand  R ap ids

C ider, 40 g ra in ___________19
W h ite  W ine. 40 g ra in __20
W h ite  W ine, 80 g ra in__25

W ICK IN G
No. 9, p e r  g r o s s ______  80
No. 1, p e r g ro ss  ______ 1 25
No. 2, p e r g r o s s ______ 1 50
No. 3, p e r  g r o s s _______2 30
P eerless  Rolls, p e r doz. 90 
R ochester, No. 2. doz— 50 
R ochester, No. 3, doz— 2 00 
Kayo, p e r  doz________  75

W O O D E N W A R E
B ask e ts

B ushels, W ide B and,
w ood h an d les____ — 2 00

M arket, d rop  h a n d le_ 90
M arket, sing le  h a n d le .  95
M ark et, e x tra  _______ 1 60
Splin t, la rg e  ---------------8 50
Splin t, m e d i u m _____  7 50
Splin t, s m a l l _______ '  g 50

C hurns
B arre l, 5 gal., each ____ 2 40
B arre l, 10 gal., each___ 2 55
3 to  6 gal., p e r  g a l____  16

Pails
10 q t. G a lv a n z e d ___ __2 60
12 q t. G alvan ized  ____ 2 85
14 q t. G alvan ized  __ 3 10
12 q t. F la r in g  Gal. Jr.Z  5 00
10 q t. T in  D a iry ______ 4 00

T rap s
M ouse, wood, 4 ho les— 60
M ouse, wood, 6 h o le s . 70
M ouse, tin , 5 holes__  65
R at, wood ________  1 00
R at, s p rin g  — . ——H I  1 00
M ouse, sp rin g ________  20

T u b s
L a rg e  G a lvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ____ 6 75

W ashboards
B anner, G lobe_________5 50
B rass , s in g le___________6 25
G lass, s in g le ---------------- g 00
Double P e e rle ss______ 8 50
S ingle  P e e rle ss_________7 50
N o rth e rn  Q ueen_____ 5 50
U n iv e rsa l _____________ 7 25

W ood Bowls
13 in. B u t t e r ________  5 OO
15 in. B u t t e r ________ 9 00
17 in. B u t t e r _________ 18 00
19 in. B u t t e r _______  25 00

COOKING OIL 
M azola

P in ts , 2 doz___________ 3 95
Q u a rts , 1 doz_________ 3 45
H a lf G allons, 1 doz___ 6 00

T A B L E  SAUCES
L ee & P e rr in , la rg e ____ 5 75
Lee & P e rr in , sm a ll__ 3 35
P e p p e r  ________________1 60
R oyal M in t_____________2 40
Tobasco, sm all_________3 75
Sho You, 9 oz., doz___ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper, 2 oz____________ 3 30

W R A P PIN G  P A P E R  
F ibre, M anilla, w h i te . .  05
No. 1 F ib re ___________06%
B u tc h ers  D F ___  06%
K ra f t  ------------------Z III 06
K ra ft S tr ip e _________ 09%

Y EA ST CAKE
M agic, 3 doz__________ 2 70
S unligh t, 3 d o z . ____ _ 2 70
S un ligh t, 1% d o z .____ 1 35
Y eas t F oam , 3 doz____ 2 70
Y east Foam , 1% doz ._1 35

Y EA ST—C O M PR E SSE D
F le iseh m an n , p e r doz___ 30
Red S ta r , p e r doz--------- 20
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S H O E  M A R K E T
M ichigan R etail Shoe D ealers A ssociation .

P re s id e n t—C lyde T ay lo r, D e tro it
F i r s t  V ic e -P re s id en t—M. A. M ittlem an , 

D etro it.
V ic e -P re s id en t—A rth u r  A llen, G ran d  

R apids.
V ic e -P re s id en t — E d w a rd  D ittm an , 

M oun t P le a sa n t.
V ic e -P re s id en t—K. M aste rs , A lpena.
V ic e -P re s id en t—M ax  H a rrim a n , L a n ­

sing .
V ic e -P re s id en t — F re d  Nediwick, S a g ­

inaw .
V ic e -P re s id en t—R ich ard  S chm id t, H ills ­

dale.
V ic e -P re s id en t—E d w ard  S tocker, D e­

tro it.
V ic e -P re s id en t—B. C. O lsee, G rand  

R apids.
Sec’y  a n d  T re a s .—Jo sep h  B u rto n , L a n ­

sing.
F ie ld  S ec 'y—O. R. Jen k in s , P o r tlan d .

Y early  dues  $1 p e r  person.

Mittelman a Busy Man These Days
President M. A. Mittelman, in his 

first week of office as executive head 
of the National Shoe Retailers Associa­
tion., has been called upon to give con­
sideration to a number of pressing 
problems of association work.

In conference with George H. Meal- 
ley, chairman of Tanners Color Com­
mittee, he decided upon April 16 and 
17 as the dates of The Joint Styles 
Conference, at which time the program 
for Fall and Winter would be prepared. 
The Joint Styles Conference has been 
a semi-annual feature of the trade for 
15 years, and this year’s early date is 
expected to do much to expedite the 
early selection of colors, leathers and 
materials. Consideration was given to 
the needs for a more orderly anticipa­
tion of footwear for Fall selling, and 
hopes were expressed of a unified trade 
approach to the new season through 
the participation of tanners, manufac­
turers and retailers in planning the 
work of industry.

At the present moment the Joint 
Styles Conference participants include 
the National Shoe Retailers Associa­
tion, the Tanners Council of America, 
the National Shoe Wholesalers Asso­
ciation and the National Shoe Travel­
ers Association.

President Mittelman’s cabinet was 
also announced in the selection of the 
following executive committee : Jesse 
Adler, New York, chairman ; Harry A. 
Pontius, Denver, Colo.; J. Gordon Mc­
Neil, Boston, Mass.; Arthur E. Ebbs, 
St. Louis, Mo.; John Holden, New 
York.

The ways and means and finance 
committee consists of Herbert Rich of 
Washington, and George Hess, of Bal- 
timor.e

Consideration was also given to the 
latest bid for the convention city of 
1935. The Chicago Hotel Men’s Asso­
ciation tendered the dates Jan. 7, 8, 9, 
10, and promised complete co-opera­
tion.

President Mittelman is also giving 
consideration to the possibility of mov­
ing national headquarters to New York 
City and making it a general service 
station for the industry—covering all 
the needs of buyers and sellers — 
through the issue of bulletins and ac­
tive participation of headquarters in 
every retail activity.

Shoe Group to Move Here 
The National Shoe Retailers Asso­

ciation will transfer its headquarters 
from Chicago to New York some time 
this month, according to Jesse Adler, 
chairman of the executive committee. 
The Association intends to expand its

service to members by issuing more 
style information, statistics, code de­
velopments and merchandising ideas. 
Herbert Rich will continue as the 
Washington representative but a man­
ager of the Association is yet to be 
selected.

Washington and Lincoln 
Statety, graceful, nobly fashioned; 

a giant among freemen in a New 
World; a man of the out-of-doors, 
lithe, sinewy, wise in the lore of field 
and forest; uniting dignity with sim­
plicity; austere of aspect but gentle 
of heart; a great soldier in whom men- 
tal clarity was joined with moral maj­
esty; a man of faith and prayer; a de­
scendant of kings who refused a crown 
and founded a Republic; an aristocrat 
leading a democracy; our first Presi­
dent whose platform was his own 
character; the greatest man of his age 
— Washington, the Father of His 
Country.

Tall, angular, homely, eloquent; a 
child of the South, a leader of the 
North, who grew up in the back-yard 
of the Nation; the son of a pioneer un­
trained in schools; a village fabulist, 
postmaster, and country lawyer; hater 
of slavery and lover of men; a humor­
ist with a heart full of tears; a logician 
with a soul of pity and pathos; a High 
Priest at the alter of blood and fire 
and terror; unbendingly firm, incred­
ibly merciful, infinitely patient; a mar­
tyr in the hour of victory; the tallest 
soul of his time—Lincoln the Saviour 
of His Country.

Washington came up from Virginia; 
Lincoln came down from Illinois. They, 
came with one honor, one purity, one 
high disinterested dedication; provi­
dential men providentially trained to 
do the work appointed; and the Repub­
lic is at once their monument and their 
enduring memorial. May the God who 
gave us such men to guide us in days 
agone give us men of like make and 
mold to lead us in the days ahead!

Joseph Fort Newton.

Lincoln
Especially for business men the 

twelfth of February is a day to cele­
brate because there is inspiration in 
every chapter of Lincoln’s life.

Looking upon a credit obligation as 
sacred, he spent years in paying 
in full with interest a debt that he 
could have avoided.

I went to the creditors (he said), and 
told them if they would let me 
alone I would give them all I could 
earn over my living, as fast as I 
could earn it.

Not one cent more than the service 
was worth would he accept. In a 
mock trial, he was once found 
guilty by his fellow lawyers of 
charging inordinately low fees. 

Carrying heavy burdens all his life, 
he kept his soul sweet with humor. 

One by one he mastered all the 
worthy books that he could lav 
hands on.

Labor, physical and mental, was in 
his opinion not only honorable, but 
desirable.

Never in the long struggle did he 
lose his faith in man and God.

Giving in to discouragement too 
often is just a way of getting out of 
carrying on.

IN THE REALM OF RASCALITY

Questionable Schemes Which Are Un­
der Suspicion

Merchandising of face creams, cos­
metics or turtle oil claimed to pene- 
trate and nourish the skin and remove 
lines or wrinkles, is involved in a Fed­
eral Trade Commission case against 
Worth English, Inc., New York City, 
cosmetics distributor.

The Commission has ordered this 
company t» cease representing that 
face creams or cosmetics, or the ingre­
dient, turtle oil, “will penetrate and 
nourish the skin, remove or reduce 
lines or wrinkles, build up sagging mus­
cles or underlying flesh, rejuvenate the 
skin, or build and firm the bust.”

Investigation of the contents of the 
company’s products indicated that they 
do not do all they are represented to 
do.

Sale of fur felt hats which have been 
cleaned and fitted with new ribbons 
and linings as new stock, is prohibited 
by the Federal Trade Commission in 
an order directed to Wolf Gurzizky,

. New York City, doing business as 
V\ hite Star Hat Company.

Old hats cleaned and fitted with new 
ribbons, sweat bands and linings, may 
not be sold unless there is stamped on 
or attached to each hat in a conspicuous 
p ace words clearly indicating that it is 
not new, but is a used and worn hat 
which has been made over.

Gurzizky did not contest the pro­
ceedings and consented that the Com­
mission issue against him an order to 
cease and desist from the practice 
charged.

Montecatini Distributing Co., Alli­
ance, Ohio, dealer in laxative salts has 
been directed to discontinue the use of 
the following: The corporate name 
Società Regio Terme Di Montecat­

ini in any manner that would imply 
any connection between the product 
and said corporation; the word “Mon­
tecatini” in trade name or on con­
tainers; the seal of the Italian Govern­
ment; to discontinue representing the 
ollowing. That the salts are extracted 

or crystallized from the waters of the 
springs of Montecatini or from the 
waters of any other spring; that the 
salts have received awards at any ex­
position; and to discontinue simulating

the packages, labels, or advertising 
matter of the Banfi Products Corpor­
ation..

H. Perilstein, Inc., Philadelphia, a 
jobber of window glass, has been di­
rected to discontinue representing and 
selling quality “B” window glass as 
and for quality “A” window glass.

Orders issued in the following cases 
directed that respondents, dealers in 
men’s hats, discontinue the sale of ren­
ovated hats unless and until they are 
conspicuously stamped or labeled in a 
manner to clearly indicate that they 
are used and worn hats that have been 
cleaned and made over:

Prosperity at Co., New York City.
Excelsior Hat Works, Jersey City.
Modern Hat Works, Jersey City.
Morben Hat Works, New York City.
Harlin Hat Works, New York City.
Max Rothman, New York City.
Frank Hat Co., Brooklyn.
Magnecoil Company, Inc., Salt Lake 

City, engaged in the manufacture of 
electric blankets, is directed to dis­
continue representing that the product 
is a great discovery that makes appli­
cation of the biological, chemical and 
other scientific discoveries and theories 
of well known scientists, that it trans­
mits a radio-magnetic energy or a 

thermo-electro-magnetism to the user, 
resulting in the alleviation or cure of 
disases or ailments from which he may 
be suffering or that it has any remedial 
influence beyond that afforded by heat, 
mental stimulus, or hope and confid­
ence in its efficiency, that it is endorsed 
or recommended by any physicians, 
scientists, hospitals, educators, and 
other p'romient persons other than 
those by whom it is recommnded for 
treatment in cases where heat or elim­
ination by sweating would be effective, 
and to whom no compensation for the 
endorsement thereof has been paid, and 
to discontinue, representing that re­
spondent occupies a large building in 
which the products sold are manufac­
tured, that laboratories are maintained 
and that a consulting board of med­
ical experts is connectd with respond­
ent company for analysis and advice in 
cases where respondent’s products are 
being used.

A blue print of what having the blues 
has ever achieved would be a blank 
sheet of blue paper.

^ • V I N E S S -----
TAIKILITY

are _rc|m boll zed bu
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m u T U R L  B U I L D I O G  L f i f l S i n C  m i C U l G A f t
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Proceedings of the Grand Rapids 
Bankruptcy Court

(Continued from page 11) 
B an k ru p t w a s  p re s e n t in person  a n d  re p ­
re sen te d  by  Jo h n  G. A nderson , a t to rn e y . 
C red ito rs  w ere re p re sen te d  by H a ro ld  H . 
Sm edley, a tto rn e y . C laim s w ere  proved 
a n d  allow ed. F re d  G. T im m er, G rand  
R apids, M ichigan, w as a p p o in ted  tru s te e  
a n d  h is  bond fixed a t  th e  sum  of $100.00. 
T he  m ee tin g  th e n  ad jo u rn e d  w ith o u t d a te .

In  th e  m a tte r  of A u lsb ro o k -Jo n es  G rob- 
h is e r  Corp., b a n k ru p t No. 5321. T h e  final 
m ee tin g  of c re d ito rs  h a s  been  called  fo r 
F eb  15, a t  2 p. m. T he  t r u s te e ’3 final 
re p o rt w ill be app roved  a t  su ch  m eeting . 
T h e re  w ill be a  firs t a n d  final d iv idend  
fo r  c red ito rs .

F eb . 1. On th is  d ay  th e  schedu les, r e f ­
e rence , a n d  ad ju d ic a tio n  in th e  m a t te r  of 
C larence  B rugm a, b a n k ru p t No. 5567, 
w ere  received . T h e  b a n k ru p t is a  m e a t-  
c u t te r  of G ran d  R ap ids. T h e  schedu les  
show  to ta l  a s s e ts  o f $614.69, (of w hich  
$500.00 is c la im ed  ex em p t), a n d  to ta l l ia ­
b ilitie s  of $1,465.35, l is tin g  th e  fo llow ing
c re d ito rs  :
C ity , C o u n ty  a n d  S ta te , G. R „ ta x e s  $68.59
B lue V alley  C ream ery  Co., G. R __ 5.44
B ran d el D airy , G. R ____________  30.02
C onsum ers P o w er Co., G. R ____  22.09
C u d ah y  B ros., M ilw aukee________ 200.00
C u rtiss , F lin t, G. R ______________  6.75
G. R. P a p e r  Co., G. R __________  12.62
H ills  B ros. Coffee Co., S an  F ran c isco  8.08 
H y -G rad e  Food  P ro d u c ts  Co.,

C hicago ________________________  17.00
H u y e r B ros., B orcu lo____________ 14.00
H en d erso n  G rocery , G. R ________  5.00
Ile k m a n  B iscu it Co., G. R ______  15.00
Illu s tr a te d  C u rre n t N ew s, N ew

H av en  ---------------------   16.80
Jaco b sen  C om m ission  Co., G. R. 200.00
K a ra v a n  Coffee Co., T oledo___  13.50
K e n t P ro d u c ts  Co., G. R ________  5.00
L oose-W iles  B iscu it Co., G. R .— 31.21
L a u g  B ros., G. R ________________  10.25
M cK ay, F r a n k  D., G. R _____ __ 10.00
T o rre s t  M cK enna, H o p k in s ..,___  20.00
M cL augh lin  Coffee Co., C hicago 18.60 
T h o m as  M aniaci, G rosse  P o in t,

D e tro it -------------------------------------- 300.00
M ills P a p e r  Co., G. R __________  17.38
M onarch  P r in tin g  Co., G. R ____  11.69
M ich. Bell T elephone Co., G. R. 14.37
D r. P. W . P a tte rs o n , G. R ________  15.00
R adetm acher-D ooge G rocer Co, G. R. 26.79
R a u s e r  B ros., G. R ______________  4.99
D r. R. S ie rsem a, G. R __________  7.00
G uy Soper, G. R _________________  200.00
S w ift & C om pany, G. R.__,_____  88.13
T h o m asm a  B ros., G. R __________  31.00
H . V an  Ree, G. R ______________  5^25
I. V an  W esten b ru g g e , G. R ______  8.00
W exfo rd  Ice  C ream  Co., G. R ____  1.80
Z u id erh o ek  Coffee Co., G. R ____  4.00
P . F . C ollier & Son, D e tro it_____  15.00

J a n . 31. On th is  d a y  th e  schedu les, 
re fe ren ce , a n d  ad ju d ic a tio n  in  th e  m a t te r  
o f  R o b e r t B ourns, b a n k ru p t No. 5565, 
w ere  received . T he  b a n k ru p t is  a n  a u c ­
tio n e e r  of K alam azoo , M ich. T h e  sch e d ­
ules show  to ta l  a s s e ts  of $170.00, (of 
w hich  $80.00 a re  c la im ed  ex em p t), an d  
to ta l  liab ilitie s  o f  $8,672.16, l is tin g  the  
fo llow ing  c re d i to rs :
A ssoc. In v es t. Co., K alam azoo-_$ 301.80
R oy B artho lom ew , Colon_________ 65.00
C has. W in ters^  C en terv ille_____  50.00
C has. C arvell, V ick sb u rg ________ 30.00
D r. D onald  C. Rockw ell, K a lam azoo  37.25 
C a th e r in e  J . Y aple, V icksburg__ 65.00 
D e rh a m m e r M otor Sales, C o ld w ater 240.00
S. S. E v an s , K a lam azo o_________  350.00
B en  R ose o r  Q u a lity  T ire  Co.,

K a l a m a z o o ____ ,_________ ,___  10.00
Jero m e  B orden, R ich lan d _______  3,000.00
D r. L. D. F u n k , A th e n s________ 344.45
C has. W o rth in g to n , V ick sb u rg_ 635.00
IVflax H ill, V ic k sb u rg _____ ______ 500.00
Ca!rl G ibson, V ick sb u rg __________ 2,250.00
C arl G ibson, V ick sb u rg _________  265.17
W ilbu r M oto r Sales, B ro n so n___  35.00
D onna  S lack , A lam o_____________ 143.49
C la ren ce  A tw ood, S c h o o lc ra ft_ _ _  215.00 
C larence  C heney, H ick o ry  C orne rs  30.00 
H e rm a n  R app , S c o tts ____________ 105.00

Fe|b. 2. On th is  d a y  th e  schedu les, r e f ­
erence , an d  ad ju d ic a tio n  in th e  m a t te r  of 
C arl I. C am pbell, b a n k ru p t No. 5572, 
w ere  received . T he  b a n k ru p t is  a  d ru g ­
g is t  of T ra v e rs e  C ity , M ichigan. T he  
schedu les show  to ta l a s s e ts  of $10,575.00, 
(of w hich  $750.00 a re  c la im ed  ex em p t), 
an d  to ta l   ̂ l iab ilitie s  of $12,258.12, lis tin g---- #------   1 1 0 1 1 1 , 5
th e  following- c re d ito rs :
S ta te  of M ichigan, L a n s in g _____  58.49
T rav e rs e  C ity  ---------------------------  483.26
H aze ltin e  & P e rk in s , G. R ______  1,053.06
G ran d  T rav e rs e  A u to  Co., T rav e rse
T ,'°ÎÎy ^ r --------------------  30.00
E . B. F ic k  & Son, T ra v e rs e  C ity  203.94 
N o rth e rn  C ream ery  Co., T rav e rse

C ity  ______________._______ ,_____  239.84
M ax b a u e r C ream ery , T rav e rs e  C ity  490.50 
H a ze ltin e  & P e rk in s  D ru g  Co.,

R- ---------------------------------------  5,832.97
±*r- E. L. T h irlby , T rav e rse  C ity  1,728.58
P a rk e  D avis  & Co., D e tro it_____  53.63
Qal. W ood S p ec ia lty  Co., S ag in a w  404.57 
V an d en b e rg  C ig a r  Co., G. R.__ 12 85
J. C. M organ  Co., T rav e rs e  C ity  4 18 
J o h n  G ilb e rt C hoco late  Co., J ac k so n  4.53
B au e r & B lack , C hicago_______ 8.55
T h e  U p john  Co., K a lam azo o___  66.44
F red e ric k  S te a rn s  & Co., D e tro it 63.87 
Jo h n so n  & Jo h n so n . N ew

B runsw ick , N . J .  ____________ 92.33
E dson  M oore & Co., D e tro it___  28.80
S h a rp e  & D ohm e, C hicago________ 12.80
K en ep h  C orpora tion , K in g sto n , N.Y. 26.00 
R o b ert A. Jo h n s to n  Co., M ilw aukee 16.29 
W illiam  R. W arn e r  & Co., St. L ouis 34.84
C arro ll D unham  S m ith , N. Y____  25.60
A lb rech t Co., N . Y____________  12.82
H all B ros., K a n sa s  C ity __________ 49.09
P ic to r ia l P a ck ag e  Co., A u ro ra___  24.70
P e rfec tio n  R u b b er Co., A k ro n___  8.10
V eldow n Co., N . Y______________  20.11
S ta n d a rd  Oil Co., G. R __________  12.67
W m . S haffer P en  Co., F o r t  M adison 31.61 
C a r te r-B u ff  C hem ical Co., H udson

N. Y. ---------------------------------------  2.00
C heboygan  D ru g  Co., C heboygan 6.50
B ab s t C hem ical Co., C h icago___  6.00
C has. A. H e rb e rt, T rav e rs e  C ity  37.25
Glen L u tz , T rav e rse  C ity _______  210.44
N eil H oogesteger, G. R ____ ,_____  350.00
F o ley  & Co., C h icago____________ 9.33
M ich. F ue l & L ig h t Co., T rav e rse

C ity  ------------------------- ,--------------  49.02
R eco rd -E ag le , T rav e rse  C ity___  18.40
F ir s t  Peoples S ta te  B ank ,

T rav e rse  C ity  _________________ 356.70
H a s tin g s  S an to  In su ra n c e  A gency 

T ra v e rs e  Citîy ________________ 76.45

Timely Suggestion for the Hardware 
Dealer

(Continued from page 14) 
the friendly eye of an approving owner, 
but with the critical eye of a doubtful 
and hesitant customer. Supposing you 
were a complete stranger, how would 
the arrangement of the stock and fix­
tures strike you? Is the exterior wood­
work faded, peeled or unsightly? Does 
your display window present the bright 
and attractive appearance it should? 
Put on your critical mood, and look 
your store over with a view to possible 
improvement. And, having criticized it 
mentally, make the necessary improve­
ments right away.

Window dressing should receive 
especial attention this month. The nor­
mal tendency is to say, “Oh, there’s 
nothing doing in February anyway. 
Any old window trim is good enough.” 
Whereas the fact that business natur- 
ally lags is the very reason why you 
should put your brightest ideas and 
yuor best efforts into your window dis­
plays. Next to personal salesmanship, 
agood window trim is the most effec­

tive method of drawing trade to your 
store.

Take time this month to work out 
your plans for spring trade. Go over 
your prospect lists. Eliminate such 
prospects as may have been “sold” or 
left the community. Add new pros­
pects you meet in your winter canvass 
or otherwise. Talk over the individual 
prospects with your salespeople. If 
you are planning any direct by mail 
advertising, either alone or in conjunc­
tion with the manufacturers, make all 
the arrangements early. Outline your 
spring advertising campaign. And, to­
ward the end of the month, if not ear­
lier, fire the opening gun of your spring 
paint campaign.

Incidentally, get your salespeople to­
gether some time this month and talk 
over your spring selling plans with 
them and get them enthused with the 
idea of team work and systematic sel­
ling effort. Victor Lauriston.

Packing Plants on Wheels 
Mobile freezing units, mounted on 

trucks, which are being introduced in 
some parts of the country for use in 
preserving fruits and truck crops, are 
being used during part of the year for 
freezing fish. Development of the mo­
bile freezing unit is being watched by 
experts of the Bureaus of Animal In­
dustry and Agricultural Engineering.

OUT AROUND 
(Continued from page 9) 

makers should be secure. If America 
has erred it is rather against the inner 
light that guided Lincoln through 
darkness. Yet the people have never 
really lost that light. Rather we may 
have confidence with Lincoln that it 
will be fed with the unfailing oil of the 
common life and that it will shine clear 
upon the path of the Nation’s noblest 
aspiration.

Wilson Hutchins, son of Lee M. 
Hutchins, is rapidly acquiring a wide 
reputation as an off-hand speaker and 
after dinner orator. The increasing de­
mand from outside towns is becoming 
so strong that he frequently find him­
self compelled to devote several eve­
nings each week to those who seek his 
opinions on current topics. He cer­
tainly comes honestly by the popular­
ity he now enjoys. His father is uni­
versally conceded to have been the best 
all round orator Grand Rapids has ever 
possessed. He probably spoke in more 
hotels, halls, churches and school 
houses than any other Michigan man, 
with the possible exception of Senator 
Ferris. Wilson’s grandfather was also 
a platform orator of much distinction. 
The latter did most of his talking dur­
ing the period of the civil war. Being 
unable to carry a gun, because of vari­
cose veins, he devoted himself during 
the war to the exposition of war topics 
and supported the Government in all 
its efforts to prosecute the war success­
fully.

Many merchants called on me last 
week to inform me that they were now 
out of debt the first time in five years. 
A dollar potato market for the farm­
ers and the disbursement of several 
hundred dollars each week because of 
the operations of the CWA have 
caused many long standing store ac­
counts to be balanced, which, in turn, 
has enabled many merchants to square 
accounts with their creditors. One 
merchant informed me that when the 
crash came in 1929 he borrowed $3,500 
to meet pressing obligations, and was 
unable to make any headway in reduc­
ing the accommodation until the turn 
in business this year.

Greenville, Feb. 6—My mail brings 
me three late editions of the Michigan 
Tradesman, among which was the fif­
tieth anniversary issue of Dec. 6.

I have carefully gone through all 
the issues, especially the anniversary 
number, as I did the first issue of fifty 
years ago, and the reading of it carries 
my mind back over the intervening 
fifty years and to the many changes 
which have taken place during those 
fifty years.

The Michigan Tradesman, too, has 
changed—changed for the better—year 
after year, but, the editor of that publi­
cation has not changed in the least. 
He is to-day the same fearless writer, 
fearless in his investigation of wrong 
doinf and wrong practices, and more 
fearless in his denunciation of those 
wrongs.

Furthermore, during all those strug- 
ling years, he has sustained and added 
to his circle of friends and, despite the 
vitriolic outpouring of his wrath when 
necessary, still retains the respect of 
his enemies.

May the years to come be kind to 
you and yours, as you so richly deserve.

H. P. Belknap.

When the history of the depression 
is finally written—if it ever is written 
—there are several men in Michigan 
whose names will appear near the top 
of the list devoted to the cause of the 
people. The most outstanding name 
on this list will be that of John W. 
Blodgett, who has never hesitated to 
do anything he could do consistently 
to relieve the sufferings of the people 
and lessen their losses as much as pos­
sible. Mr. Blodgett has worked early 
and late to bolster up the credit of 
men and banks and inspire those who 
might otherwise falter by the wayside 
to face the situation with hope and 
courage. E. A. Stowe.

Men’s Wear Volume Holds Up 
Men’s wear promotions continue to 

draw a fair consumer response this 
week, with low-price sales goods main­
ly in demand. Furnishings, such as 
shirts and hosiery, move freely, while 
the cold weather aids the sale of over­
coats and other heavy goods. January 
will probably show a gain of 5 to 10 
per cent, for most stores over last year, 
the slight recession in the second half 
of the month holding down the in­
crease.

That Farm Board Coffee 
Another sale of part of the coffee re­

ceived from Brazil in 1931 in exchange 
for American wheat has taken place. 
Thirty-nine thousand bags of Santos 
coffee were disposed of by the Farm 
Credit Administration Jan. 30, at 
slightly more than 10 cents a pound. 
Sealed bids were taken.

Phon«  89574
John L. Lynch Sales Co.

SP E C IA L  SA L E E X P E R T S  
E x p e rt A dvertis ing  

E x p e rt M erchandising  
209-210-211 M u rray  Bldg. 

G rand  R apids, M ichigan

Business Wants Department
A d v e rtisem en ts  in serted  u n d e r th is  head  
fo r  five c en ts  a w ord  th e  firs t in sertio n  
and  fo u r  c en ts  a w ord fo r  each  s u b se ­
q u e n t co n tin u o u s  in sertio n , if s e t in 
c ap ita l le tte rs , double price. No ch arg e  
less th a n  50 cen ts. Sm all d isp lay  a d v e r­
tis e m e n ts  in th is  d e p a r tm e n t, $4 per 
inch. P a y m en t w ith  o rd e r is req u ired , a s  
am o u n ts  a re  too  sm all to  open acco u n ts .

I WILL BUY YOUR MERCHANDISE FOR CASH 
Dry Goods, C lo th ing , Shoes, R ead y -to - 
W ear, F u rn ish in g s , G roceries, F u rn itu re ,  
H a rd w are , E tc. W ill buy  e n tire  s to ck  and  
fix tu res, o r any  p a rt. Also s h o r t  leases 
ta k e n  over. All tra n s a c tio n s  confiden tia l.

W rite , Phone, o r W ire  
LOUIS LEVINSOHN

Phone 27406 655 So. P a rk  S t.
___________ S ag inaw . Michigan__

F o r  Sale—G eneral s to re  in  M an is tee  
N a tio n a l F o res t. Invo ice  $4,000. C lean  
stock , m odern  fix tu res, good bu ild ings. 
D oing good business . O w ner re tir in g . D. 
E , H illsam er, B re th e ren , M ich._____  618

W an ted —R eliab le  m an  w ith  sm all in ­
v e stm en t. K now ledge of g ro c e ry  o r  m a r ­
k e t p re fe rred . E s tab lish ed . F . E a s te r -  
brook, T h ree  R ivers, M ich. 623

FO R  S A L E —In co u n ty  s e a t  tow n , pool, 
card , lunch, an d  b ee r place. A lso  re ta il  
b e e r  a n d  liquors c an  be hand led . Only 
one p lace. Good lak e  b u s in ess  in  s u m ­
m er. Age an d  h e a lth  cau se  sale . A d d ress  
No. 624, c /o  M ichigan T rad esm an . 624

FO R  R E N T —G ROCERY  S T O R E —H ill­
to p  d is tr ic t.  T h is  loca tion  h a s  m e a n t 
success  fo r m an y  y ea rs . P re s e n t te n a n t  
m oving  to  la rg e r  q u a r te rs .  $35. K in sey  
& B uys, G. G. N a tio n a l B an k  B ldg., G rand  
R apids, M ich. 626

IN C R E A S E  YOUR B U SIN E S S u sin g  
“ Speedy P r in te r .’’ P r in ts  card s, c ircu la rs . 
C om plete o u tfit $12.50. W rite  P e a k s  D u ­
p lic a to r Co., L este rv ille , S o u th  D ak o ta . 
_____________________________________ 626
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LOWELL ON LINCOLN
(From the Commemoration Ode.)

Such was he, our Martyr-Chief,
Whom late the Nation he had led,
With ashes on her head,

Wept with the passion of an angry grief: 
Forgive me, if from present things I turn 
To speak what in my heart will beat and burn, 
And hang my wreath on his world-honored 

urn.
Nature, they say, doth dote,
And cannot make a man 
Save on some worn-out plan,
Repeating us by rote:

For him her Old-World moulds aside she 
threw

And, choosing sweet clay from the breast 
Of the unexhausted West,

With stuff untainted shaped a hero new, 
Wise, steadfast in the strength of God, and 

true.
How beautiful to see

Once more a shepherd of mankind indeed, 
Who loved his charge, but never loved to lead; 
One whose meek flock the people joyed to be, 

Not lured by any cheat of birth,
But by his clear-grained human worth, 

And brave old wisdom of sincerity!
They knew that outward grace is dust; 
They could not choose but trust 

In that sure-footed mind’s unfaltering skill, 
And supple-tempered will 

That bent like perfect steel to spring again 
and thrust.

His was no lonely mountain-peak of mind,

Thrusting to thin air o’er our cloudy bars,
A sea-mark now, now lost in vapors blind;
Broad prairie rather, genial, level-lined,
Fruitful and friendly for all human kind,
Yet also nigh to heaven and loved of loftiest 

stars.
Nothing of Europe here,

Or, then, of Europe fronting mornward still,
Ere any names of Serf and Peer 
Could Nature’s equal scheme deface 
And thwart her genial will;

Here was a type of the true elder race,
And one of Plutarch’s men talked with us 

face to face.
I praise him not; it were too late;

And some innative weakness there must be 
In him who condescends to victory 
Such as the Present gives, and cannot wait,

Safe in himself as in a fate.
So always firmly he:
He knew to bide his time,
And can his fame abide,

Still patient in his simple faith sublime,
Till the wise years decide.

Great captains, with their gims and drums,
Disturb our judgment for the hour,

But at last silence comes;
These all are gone, and, standing like a tower,
Our children shall behold his fame, \
The kindly-earnest, brave, foreseeing man, 
Sagacious, patient, dreading praise, not blame, 
New birth of our new soil, the first American.

JAMES RUSSELL LOWELL.
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UBLIC SENTIMENT IS 
EVERYTHING. WITH 
PUBLIC SENTIMENT 

NOTHING CAN FAIL; WITH­
OUT IT NOTHING CAN SUC­
CEED. CONSEQUENTLY HE 
WHO MOLDS PUBLIC SENTI­
MENT GOES DEEPER THAN 
HE WHO ENACTS STATUTES 
OR PRONOUNCES DECI­
SIONS. HE MAKES STATUTES 
AND DECISIONS POSSIBLE 
OR IMPOSSIBLE TO EXE­
CUTE.

m c o

-------------------------------------------------------------------------------------------------------------------------------------------- ----------

Tea-
I The finest imports from Japan are available from our stock- 1

Highest Quality ]

l Correctly Priced l

' A  Complete Line <

| Forty-nine years of experience in Tea is embodied in the quaU- \
I ties we have to often <

> i

LfEE & C A D Y  :



)

A n o t h e r  g r a n d  13 w e e k s  o f
THE CORN PRODUCTS R EFIN IN G  COMPANY’S

/S T A R  REVUE
Again Featuring:

★  NINO MARTINI
Internationally known young tenor soloist. Member 
o f Metropolitan Grand Opera for the 1933-34 season.

★  ERNO RAPEE
N oted musical conductor and director at Radio City 
Music Hall. Also a talented composer.

★  JANE FROMAN
Captivating singing sensation scheduled for stellar 
role in New Ziegfeld Follies.

★  TED HUSING
Outstanding as radio’s foremost master of ceremonies 
and announcer extraordinary.

★  A SURPRISE GUEST 
ARTIST

★  45 PIECE ORCHESTRA
under the Personal Direction of 
Erno Rapee

Recruited from among the music world’s finest and 
most talented members.

★  VAGABOND GLEE CLUB 
of 11 VOICES

Radio's newest sensation, offering unusual renditions 
o f song hits—Old and New.

------------------- COAST-TO-COAST--------------------
EVERY SUNDAY EVENING FROM THE FOLLOWING STATIONS:

r .. _ T/ W o f  Time o f Time of
Station Broadcast City Station Broadcast City Station Broadcast

Boston............... ...W NAC 9 PM
Providence....... ..W E A N ...... 9 PM
Hartford............ W D R C ....9 PM
Worcester......... ...W ORC 9 PM
Buffalo .............. W  G R ....9 PM
Syracuse ........... W  F B L ....9 PM
Albany ............. W O KO 9 PM
New York City -W A B C ....9 PM
Philadelphia.... W CAU ....9 PM
Baltimore ........ ...W CAO 9 PM
W ashington.... W  J S V 9 PM
Norfolk............. ... W TAR 9 PM
Birmingham..... W B R C 8 PM
Atlanta ............. ...W G S T .... ....8 PM
Memphis........... W R E C 8 PM
Chattanooga..... W O O D ....8 PM
Louisville......... W H A S ...... 8 PM
Tampa................ W D A E 9 PM
Orlando.............. W D B O 9 PM

M iami................
A kron ................

W QAM  
.W A D C .....

....9 PM

....9 PM
Toledo .............. . W  S P D 9 PM
Cleveland ............ W  H K.... 9 PM
Detroit............... C K LW ....9 PM
Cincinnati............W K R C 9 PM
Pittsburgh......... ...W J  AS ....9 PM
Indianapolis__ W F B M ....8 PM
Fort Wayne....... w o w o .... ... 8 PM
Chicago............. W BBM ....8 PM
M ilwaukee....... W  I S N ...... 8 PM
Minn, and St. P. W CCO ....8 PM
Yankton ............ W N A X ...... ....8 PM
St. Louis............. ...KM OX ....8 PM
Waterloo ......... W  M T...... 8 PM
Kansas City...... K M B C ........8 PM
Sioux City K S C  J 8 PM
New Orleans.... ...W D S U .... ....8 PM
Little R ock ........ . .K LR A... ...8 PM

Oklahoma City....K O M A ........ 8 PM
D a lla s_________K R L D ..... ....8 PM
Houston ______ K T  R H ...........8 PM
San A ntonio.......K T  S A____8 PM
Denver _______ K L Z..........7 PM
Salt Lake C ity~...K  S L .......7 PM
Portland ____  K O  I N ...........6 PM
Seattle....... .........K O  L_____ 6 PM
Spokane ______ K F P Y ..... ..... 6 PM
Tacom a............... K V I____ 6 PM
B akersfield____ K E R N ____ 6 PM
Sacramento..........K F B K......... 6 PM
Santa Barbara—K D B____ 6 PM
Fresno______ _K M J____ 6 PM
S tock ton----------K W  G ____ 6 PM
San Francisco—K F R C...____6 PM
San Diego_____ K G B____ 6 PM
Los Angeles-------K H  J ____ 6 PM


