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m e r s o n i a n

To believe your 
that what is true for 
is true for all men— is genius,

A NATION’S STRENGTH
Not gold, but only man can make 

A  people great and strong—
Men who for truth and honor’s sake 

Stand fast and suffer long.
Brave men who work while others sleep 

Who dare while others fly—
They build a nation’s pillars deep 

And lift them to the sky.
R a l p h  W aldo E m erson .

There is a time in every man’s education 
when he arrives at the conviction that envy is 
ignorance; that imitation is suicide.

Nothing is at last sacred but the integrity 
of your own mind.

The great man is he who in the midst of 
the crowd keeps with perfect sweetness the 
independence of solitude.

W hy drag about this corpse of your mem
ory, lest you contradict something you have 
stated in this or that public place.

Let a man then know his worth, and keep 
things under his feet.

Let him not peep or steal, or skulk up and 
down with the air of a charity-boy, a bastard 
or an interloper, in the world which exists for 
him.

Life only avails, not the having lived.

Nothing can bring you peace but your
self. Nothing can bring you peace but the 
triumph of principles.

Emerson was born May 25, 1803. He died April 27, 1882.



T H E  V E G E T A B L E  H O U S E
FRESH VEGETABLES EXCLUSIVELY

Wholesale Distributors of
HOME GROWN AND SHIPPED-IN VEGETABLES

VAN EERDEN COMPANY
•T h e  only exclusive Vegetable House in W estern Michigan 

201-3 G R A N D V IL L E  A V E .___________________________  G R A N D  R A P ID S , M IC H .

K EEP S U PPL IE D  WITH

LIU WHITE FLSII8
*Th# flour tho boot cooks use”

VALLEY CITY MILLING COMPANY
Portland — Grand Rapids —  Kalamazoo —  Traversa C ity

| MR.  G R O C E R !  j
| Do You Want To Make a Profit on |
j Your Coffee? !
j LET US SHOW YOU HOW! I
j----------------------------------------
) FERRIS CO FFEE &  NUT CO. i
j Grand Rapids I
j Specializing in High Grade Bulks and Private Label Packages j

Rademaker-Dooge Grocer Go.

Distributors for
KARA VAN KIRO COFFEE 
KARAVAN EL PERCO COFFEE 
KARAVAN SIXTY-SIX COFFEE

H " «  8-1431 Grand Rapids, Michigan

Take a good look a t 
this NEW ATTRACTIVE

PACKAGE

JL T means more 
money for you. You 

sell this Tea by the 
package —  rather than by 

weight. And you can sell it for a 
lower per package price.

Large numbers of your customers are going to 
take, advantage of this opportunity to pwchase a 
quality Tea at a lower unit cost. Cater to this 
demand. Display Tender Leaf Tea. Mark the 
price plainly. Push it in every way. You’ll do 
more business than ever on Tea.

TENDER LEAF TEA
A Product of CHASE & SANBORN Division

S T A N D A R D  B R A N D S  I N C O R P O R A T E D

- •
A n y p l a c e  a t  a n y t i m e  

y o u r  p r o p e r t y  i s  

s u b j e c t  t o  l o s s  b y

W I N D S T O R M  

PROTECT WITH

WINDSTORM
INSURANCE

THROUGH THE

M ILL M U TU A LS AG ENCY
M U T U ATL B U I L D I N G  
L A N S I N G  M I C H I G A N  
D E T R O I T ,  S A G I N A W ,
G R A N ID R A ” P ¡1 ;d  S

P R E S E N T  PREMIUM S A V I N G S  2 5 %
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SOME TRENDS IN TRADE

Sidelights on the General Business 
Situation

Taken as a whole, industrial opera
tions and sales volume have increased 
by more than the usual seasonal per
centage—the fifth successive month of 
improvement. Such a showing with 
all it signifies in the way of increased 
employment and satisfactory consumer 
demand, naturally generates optimism.

As against this we have a decided 
evidence of pessimism in the decline 
of common stock prices on the New 
York Stock Exchange. If the specula
tive fraternity are to be accepted as or
acles, we may interpret the slump as a 
■forerunner of a decine in corporate 
sales and profits. But Wall Street has 
been wrong and may be wrong this 
time.

I t wouldn’t be the first time that 
brokers and speculators have staged a 
“show” for the benefit of Congress and 
the Administration. The proposed 
Stock Control Law is expected to take 
same butter off their bread. What 
would ¡be more natural than for them 
to attempt to prove that the enactment 
of such a law would impair the Na
tion’s confidence?

The Committee for the Nation, and 
Professors Warren and Pearson, are 
busily engaged in trying to convince us 
that the gold price level theory is 
sound and workable, despite the fact 
that sepculative commodities and com
mon stock have declined'. The pro
fessors on Miay 9 went on record as 
stating that prices in terms of gold 
had made a bottom, but they admit 
that business recovery may be needed 
to bring about a real price rise. “Little 
prospect remains that a rise in prices 
expressed in gold will bring about im
mediate business recovery.” What was 
the cart now seems to be the horse.

A compilation of the statements of

earnings of 166 corporations for the 
first quarter of the year shows that 
these companies earned $153,814,934 as 
against $16,180,815 in the same period 
last year. The largest increases were 
shown by automobile, oil and chemical 
companies. Food companies, for ex
ample, suffered! less from the ravages 
of the depression, and as a result prof
ited less from the recovery.

The Secretary of Agriculture pre
dicts that the gain in buying power 
noted in the South during the past 
year will be apparent in a very large 
measure in the Middlewest during the 
coming months. Benefits under the 
corn-hog adjustment program are go
ing out to producers now, and second 
instalment payments will soon be made 
under the wheat program. He says, 
“It is interesting to note that in terms 
of gold’s worth in trade, cotton is 
cheaper to-day than it was a year ago. 
The prosperity of the cotton South 
therefore is largely due to the action 
we have taken in this country.” 

Speaking of farms reminds us that 
we were gently spoofed by a few 
readers by “falling for” the long range 
weather predictions made by the In
ternational Economic Research Bu
reau, and to which we called attention 
several times during the last few 
months. Mother Nature has reacted 
just as the experts said it would, and 
severe droughts are retarding the 
growth of grains in the Middlewest. 
The combination of crop reductions 
and the arts of God wil give us short 

this year—and1 probably much 
higher prices.

Under the retail drug code the mini
mum price at which a druggist may 
sell a manufactured article is the manu
facturer’s wholesale price in dozen lots. 
What will be the effect of this provi
sion on widely advertised drug and cos
metic products? The question is wor
rying a lot of manufacturers. One 
sales manager, with whom we were 
talking this week, says that ordinarily 
his mail each day brings in scores of 
newspaper clippings from all over the 
country in which his products are ad
vertised by retail establishments-—but 
that in the last two weeks he has not 
received a single clipping. Investiga
tion shows that the same stores which 
previously had pushed his products at 
cut prices are now playing up private 
brand's, or less well-advertised prod
ucts.

In New York, Macy’s is making a 
big play on its own make of drugs and 
toilet articles, and in newspaper space 
is driving home the point that prices 
have not increased on these items. 
Heretofore, with only a small price dif
ferential between the well-advertised 
national brand and the private brand, 
the consumer most olften felt that only 
a few cents’ saving between the two

was not enough to justify taking a 
chance. With the spread widened ma
terially by the new code, it is possible 
that the manufacturer will have to do 
more advertising than in the past to 
convince the consumer that the price 
differential is to her advantage.

The Irving Fisher preliminary Index 
of Business Conditions for April shows 
the best gain since December, with 
business nearer the normal index than 
any month since last July. Since Feb
ruary, business has gained 16 per cent, 
as against a 13.3 per cent, gain in the 
same period last year.

Commodity Prices: The Irving
Fisher Index stood at 74 per cent, of 
the 1926 normal—the high in the last 
three years was 74.6 per cent, in 
March.

Steel Output: Schedules reached 60 
per cent, of capacity last week, and a 
slight further gain is anticipated. Scrap 
steel prices, usually regarded as a ba
rometer in the steel industry, are easier 
and believers in that index interpret it 
as and indication that the production 
spurt will not hold.

Car Loadings: In the week ending 
April 28 a total off 608,654 cars set a 
new high for the year.

Automobiles: Production both in
the final week of April and the first 
week of May topped the 100,000 mark 
for the first time since May, 1930. Pro
duction is now expected to taper off.

Electric Output: Production for the 
week ending May 5 gained 13.7 per 
cent, over the same week of 1933, but 
decreased 2.1 per cent, from the figure 
reported in the preceding week. This 
is the first decrease from the preceding 
week since April 7.

Security Prices: Stocks have been 
sold persistently ffor the past three 
weeks and are approaching a crucial 
point, but bonds remain strong. On 
April 25 the average price of high- 
grade rail bonds reached the highest 
level snee April 1, 1902.

Bank Debits: Current weekly fig
ures are ¡running* approximately 20 
per cent, ahead of last year. For the 
complete month of April the national 
figure was a 37.2 per cent, gain over 
last year, or 34.4 with New York City 
excluded.

Construction: Residential building
continues to run somewhat ahead of a 
year ago, but the major contribution 
of building still comes from public 
works. The dollar volume of engineer
ing contracts in April gained 105 per 
cent, over last year.

Factory payrolls reached their bot
tom point in March, 1933, when they 
were 37.6 per cent, of the 1923-1925 
average. They jumped to 52.2 in July, 
to 53.5 in November, and to 61.4 the 
first of April. The buying power of 
factory workers has increased even 
more rapidly, and now has been re

stored to a level only 23 per cent, be
low the 1923-1924 average, whereas a 
year ago it was 48 per cent, below. 
1 he effects of such a rise are cumu
lative, for after old1 debts are paid up, 
an increasing margin of income above 
necessity expenditures remains for the 
purchase of semi-luxuries.

New Jersey, for example, reports an 
increase of 31.1 per cent in the number 
of employes over last year in 666 iden
tical manufacturing establishments, 
and an increase of 42.3 per cent, in 
total weekly payrolls. In the industrial 
area of Newark the improvement was 
still greater—36.5 per cent, in employ
ment; 48.9 per cent, in payrolls.

Hotel business'—la good index of 
business conditions—continues to show 
progressive improvement and both 
room and restaurant sales made the 
best showing in April of any month 
since the depression set in. Room 
sales are up 18 per cent, over last year; 
restaurant sales, 60 per cent. Detroit 
shows the largest gains, followed by 
Chicago, New York, Washington and 
Cleveland.

The Federal Reserve Board estim
ates that department store sales in 
April gained 5 per cent over the same 
month last year, and that the dollar 
sales were little changed from March 
to April. This is an especially good 
showing, considering the fact that most 
Easter shopping fell in April last year. 
The largest gains took place in the At
lanta, Chicago, Dallas, Kansas City 
and St. Louis Districts.

Retail sales of automobiles in the 
last ten days of April showed consid
erable improvement over the preceding 
(ten-day period—especially for Ford, 
General Motors and Chrysler. The 
price increases early in April brought 
about a mild recession followed by a 
sharp rebound. Wayne County, Mich
igan, the barometer county of the coun
try, had registrations of 7,631 new cars 
in April—the biggest month since 
May, 1930. Ford had 39 per cent, of 
the total; Chevrolet, 18 per cent.; 
Plymouth, 11 per cent.

While the percentage of increase in 
profits has slowed up, according to 
first quarter earnings statements, re
ports are nevertheless encouraging. 
Since April 1 the released earnings 
statements show 487 companies report
ing increases as against 153 decreases.

Gabby Gleanings From Grand Rapids 
J. W. Van Brunt, manager of the 

Grande Brick Co., has purchased the 
residence at 900 Iroquois Drive. The 
family expect to take possession of 
their new home about June 15.

Mrs. E. A. Stowe was removed from 
St. Mary’s Hospital to her home May 
2, where she has steadily improved. 
She is now learning to navigate with 
the assistance of crutches.
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THE BEST EVER

Enthusiastic Meeting of Grocers and 
Meat Dealers

The annual convention of the Retail 
Grocers and Meat Dealers Association 
of Michigan, which was held at Man
istee, Tuesday, Wednesday and Thurs
day of last week, was well attended. 
The opening session was held Tuesday 
afternoon. The delegates were wel
comed by the mayor. The response to 
the address of welcome was made by 
Théo. J. Batlike, of Petoskey, as fol
lows:

In behalf of our Association, which 
is now assembled here to hold its an-

Rudolf Eckert, President

nual convention, I thank you for the 
warm and hearty welcome you have 
extended to us. You may be assured 
that the welcome words you have given 
make us feel that we are here as hon
ored guests in your city of Manistee.

Allow me to congratulate you upon 
your fine city, with the beautiful shores 
of Lake Michigan on one side and an in
land lake and river on the other side. 
This not only helps to make it beauti
ful. but also makes the climate and the 
air one hundred per cent. pure.

It is a real treat to many of our 
members who seldom see the beautiful 
waters of Lake Michigan. The Man
istee river, with its many branches, is 
outstanding to all fishermen, and I am 
sure that a great many of our members 
will enjoy at least part of one day fish
ing while they are here.

We all know that your city has many 
big attractions. Only7 a few years ago 
Manistee was known as one of Mich
igan’s leading lumbering towns—now 
you have a huge salt plant that is na
tionally7 known. One of the leading 
food markets of the state is located in 
your city7 and we members have been 
informed by our trade paper that this 
food market has recently7 been mod
ernized and that it is now the last 
word in food merchandising.

We can assure you that y7our city7 of 
Manistee is going to stay in our mind 
for a long time and many of us will be 
back this summer as guests of your 
city'.

Again I want to thank you for your 
hospitable welcome.

The secretary’s annual report was 
published verbatim in last week’s issue 
of the Tradesman.

Tuesday evening the delegates were 
treated to a six reel motion picture 
with the compliments of the California 
Packing Corporation.

Wednesday forenoon and afternoon 
addresses were made by leading mem
bers of the organization, followed in 
each case by appropriate discussions.

Flint was selected as the next place 
of meeting in 1935.

Election of officers resulted as fol
lows :

President—Rudolf Eckert, Flint.
hirst Vice-President—Vincent Mik- 

las, Manistee.
Second Vice-President—O. A. Sab- 

rowski, Lansing.
Secretary—Herman Hansen, Grand 

Rapids.
Treasurer—O. H. Bailey, Sr., Lan

sing.
Directors—Hodger Jorgenson, Mus

kegon: L. V. Eberhard. Grand Rapids; 
Paul Gezon. Grand Rapids; Lee Lillie, 
Coopersville; Martin Block, Charle
voix.

The banquet Wednesday evening, 
which was held at the Chippewa Ho
tel, was a great success. Garrett Van- 
derHoning. of Grand Rapids, handled

O. H. Bailey, Sr., Treasurer

the gathering wonderfully well as 
toastmaster. Lee R. Fleming, of Man
istee, was the principal speaker. His 
topic was success. Frank Fitzgerald, 
Republican candidate for governor, 
spoke briefly7.

Thursday7 evening the convention 
closed after the introduction and instal
lation of the new officers and the adop
tion of the following resolutions:

Whereas—W’e, the members of the 
Michigan Retail Grocers and Meat 
Dealers Association, accompanied by7 
our wives and guests, have been privi
leged to attend the annual convention 
in the city of Manistee, May 15, 16 and 
17, and

Whereas — The marvelous concern 
for our comfort, pleasure and generous 
entertainment, all carefully planned 
and arranged for by the local commit
tee and

W hereas—We, the members of the 
Michigan Retail Grocers and Meat 
Dealers Association, are highly appre
ciative of the hospitality extended us 
during our stay in the city of Manis
tee: therefore be it

Resolved—That our appreciation and 
gratitude be extended to the Com
mittee under the direction of Chairman 
Miklas and his genial assistant, Mr. 
Fuess; and be it further

Resolved—That our expressions of 
appreciation be further extended to the 
officials of the city of Manistee, Man
istee News Advocate and the Chamber 
of Commerce, all of whom contributed 
liberally7 of their time and resources to 
our comforts and a most successful 
convention.

W7hereas—The people of the state 
of Michigan have enacted a law, com
monly7 known as the “Liquor Law7” and 
that approximately 3,000 grocers of the 
state of Michigan have contracts of 
license with the state for the sale of 
wine (with alcoholic content not ex
ceeding 16 per cent.) and beer, and 
that no provision has been made for 
a discount from the state for purchases 
of wine for resale, by said grocers, un
like other commodities, carried in 
stock; therefore be it

Resolved—That this convention go 
on record as favoring the immediate 
adoption of a plan by the Michigan 
State Liquor Control Commission that 
will enable the grocers of the state of 
Michigan, duly licensed to sell wine, to 
render this public service with a view7 
to encouraging the use of wines in 
preference to hard liquors, at a fair and 
just profit for such service. It is the 
opinion of this convention that a price 
parallel to that ot he state liquor stores 
should prevail, and that a discount off 
retail prices could be allowed to gro
cers and other specially designated 
merchants licensed to sell wines, with
out jeopardizing the profits of the 
state, and at the same time stimulate 
the wine industry within the state to a 
considerable degree.

W hereas—At the Grand Rapids Re
tail Grocers’ and Meat Dealers Asso
ciation, in meeting assembled in the 
city of Grand Rapids, May 3, motion

Paul Gezon, Director

was presented and unanimously adopt
ed, instructing their President and Sec
retary to extend an invitation to the 
National Association of Retail Grocers 
to hold their 1935 convention in the 
City of Grand Rapids; and

W’hereas—The City of Grand Rapids 
has a number of modern hotels and 
reasonable rates to accommodate the 
delegates of the National Association 
that ordinarily participate in the annual 
convention; and

W7hereas—The city of Grand Rapids 
also has a modern Civic Auditorium 
w7ith spacious exhibition facilities to 
accommodate our National convention; 
and

Whereas—The retailers of Grand 
Rapids have an active Local Associa
tion well qualified to sponsor our Na
tional convention; therefore be it

Resolved—That we, the Retail Gro
cers and Meat Dealers Association of

Michigan, in convention assembled this 
17th day of May, concur with the 
Grand Rapids local association’s invi
tation to the National Association of 
Retail Grocers to hold their 1935 con
vention in the city of Grand Rapids and 
state of Michigan and be it further 

Resolved—That the Secretary be in
structed to present a copy of these res
olutions to the National Association of 
Retail Grocers at their annual conven
tion in the city7 of Chicago June 18, 19, 
20 and 21.

Whereas—The state of Michigan re
quires ample revenue to conduct the 
various functions of our state admini
stration; and

W’hereas—The system of spreading 
the tax on real and personal property 
has failed to supply sufficient revenue 
to conduct the affairs of our state ad
ministrative functions, and

W’hereas—A three per cent, retail 
sales tax has been in force for nearly 
one year; and

W’hereas—The collection of said re
tail sales tax involves excessive and un
necessary collection cost; and 

W'hereas—The retailers are required 
to report monthly their gross sales and 
to pay tax entails costly administra
tive detail penalizing the consuming 
public as well as retailers; therefore 
be it

Resolved—That we, the retailer 
members of the Retail Grocers and 
Meat Dealers Association of Michigan, 
in convention assembled this 17th day 
of May, in the city of Manistee, ex
press our disapproval of the 3 per cent, 
retail sales tax to our state legislative 
bodies; and be it further

Resolved—That, we petition our 
state legislative bodies to repeal said 
three per cent retail sales tax and sub
stitute therefore a two per cent, bulk 
sales tax; and be it further

Resolved—That our Secretary be in
structed to publish this resolution in 
our official publication and acquaint 
gubernatorial and legislative aspirants 
with the provisions of this resolution.

Resolved—That it is our further con
tention that all property tax should be 
repealed.

W hereas — The independent retail 
food dealers of Michigan have relieved 
the tax pay7ers of Michigan of many 
mlilions of dollars by the extension of 
credit to worthy but unfortunate fam
ilies, due to the general unemployment 
conditions; and

W7hereas — The corporate chain 
stores extend no credit and contribute 
nothing to this form of relief; and 

W’hereas — The state and Federal 
emergency7 relief bodies now provide 
for this relief by a sy7stem of relief 
orders; and

Whereas—In some Michigan locali
ties the corporate chains are being fa
vored with this relief business to the 
detriment of the independent retailers 
who have locally and unselfishly re
lieved taxpayers; and 

\V hereas—The state and Federal 
patronage of corporate chain system 
contributes to and prolongs our general 
economic difficulties; therefore be it 

Resolved—That we, the independent 
retail grocers and meat dealers of 
Michigan in convention assembled this 
l/th  day of May, 1934, respectfully pe
tition the Michigan state and- Federal 
relief bodies to direct the relief busi
ness to independent retail channels; 
and be it further

Resolved—That our secretary be in
structed to forward a copy of these 
resolutions to William Haber, of the 
State Welfare Administration, at Lan
sing.

Dress fabric and notion sales are 
promoted by a Texas department store 
through a $25 monthly prize for the 
best dress made from fabrics1 pur
chased during the month.

Nobody hates a reformer any worse 
than another reformer.
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IN TH E REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

Manufacturing a face cream called 
“Turtle Oil Cream,” a cosmetics com
pany agrees to cease using stickers on 
its products with representations im
plying that it possesses properties 
which will rejuvenate or nourish the 
skin and banish or eradicate wrinkles 
and keep the skin, young. It will no 
longer be said that this product will 
permit or cause the skin to revitalize 
itself by overcoming a functional or 
glandular deficiency.

Written or printed matter which 
tends to mislead, purchasers into the 
erroneous belief that its competitors do 
not deal fairly or honestly with their 
customers, will no longer be circulated 
by a corporation engaged in the man
ufacture of wire rope and cable. The 
company also agrees to cease circu
lating among customers and prospec
tive customers of its competitors that 
competitors propose to furnish rope of 
foreign manufacture although they had 
contracted and were expected1 to fur
nish domestic rope, or that the compet
itors were not in a position to make 
rope or anything complete in this coun
try or did not have the equipment to 
make rope or that the materials they 
used in their rope making would be 
purchased entirely from abroad, when 
such were not the facts.

Selling and distributing flavoring 
and other food products, as well as 
cosmetics and toilet preparations, a 
corporation doing business in interstate 
commerce agrees to cease advertising 
or marking its products with fictitious 
or exaggerated prices and making fic
titious or misleading statements, con
cerning values or prices at which its 
goods are sold or are contemplated to 
be sold in the ordinary course of busi
ness.

False and fictitious pricing is charg
ed by the Federal Trade Commission 
in a formal complaint issued against 
Preferred Toiletries, Inc., New York 
City, and Henry Schlactus, its pres
ident.

According to the complaint, made 
public to-day, the firm advertised a set 
of cosmetics called “Eleven Alluring 
Beauty Needs” as “$11.50 worth of 
toilet requisites” for 98 cents plus 
postage. Separately, prices for each 
item were advertised as ranging from 
50 cents to $3. In reality, the Com
mission said, the combined price of 
98 cents, plus postage, for all the 
articles, affords the company a sub
stantial profit and “is the usual and 
regular price at which articles of the 
same grade are sold by competitors of 
the respondents.” The company never 
sold and never intended to sell sep
arately the articles described, the 
Commission charged.

Some weeks ago Realm of Rascality 
received a letter from John Olert, the 
Holland City grocer, stating that one 
of his customers had been approached 
by a concern located at 808 Dearborn 
street, Chicago, doing business under 
three different names — Associated

Bonded Adjusters, American Finance 
Trusts, Associated Protective Agen
cies, Inc.—to hand over $300 for the 
representation of same in a certain ter
ritory in Michigan.

Realm replied that some of the offi
cers of the above organization had a 
bad reputation, covering a long period 
of years, and advised that any dealings 
with them would result to their disad
vantage.

Despite this advice, which was based 
on careful investigation of the most de
tailed character, the Holland City man 
paid over $300 and received a large 
amount of material designed to assist 
in the collection of past due and doubt
ful accounts. The recipient was ill at 
the time he made the deal and died 
May 11, before he had time to see 
what could be done with the docu
ments. Realm is undertaking to se
cure the return of the money to the 
widow on the return of the outfit, but 
has little hope of accomplishing any
thing along that line, based on the rep
utation of the people at the Chicago 
end of the transaction.

Ellsworth, May 19—During my ab
sence one day last week the enclosed 
copy of a chinaware orders was left 
here for my signature in case I ap
proved of the arrangement of signing 
same and enclosing $5 down payment 
for the company and $5 for the sales
man.

My wife liked the chinaware very 
much—samples at least—but when it 
came to the signing on the dotted line 
and advancing money she refused 
pointblank and he left the copy for me 
to sign and send the money, which, of 
course, I do not intend doing.

His explanatory defense was that ac
cording to the NR A code they would 
not dare send defective goods. I do 
not trust such people, however, and 
would appreciate your opinion of same. 
It reminds me a great deal of the time 
you adjusted a deal for us with a china- 
ware company some ten years ago, in 
which we might have lost considerable 
if you had not threatened to get after 
them through the legal machinery of 
the Government and they returned to 
us the money we had advanced.

Thanking you for a reply and for all 
past favors. Klooster & Co.

John Bos.

Realm cannot understand why the 
men in official positions are now so 
slow about taking action in matters of 
this kind. For many years no com
plaint of the activity of the sharks who 
solicit orders for chinaware and then 
send broken dishes which are junk of 
the worst kind has been permitted to 
go unpunished, but for the past year 
Realm has been utterly unable to get 
any action in the worst cases imagin
able from the powers that be in Wash
ington. Even a reply to letters enquiry 
is deferred for several months. The 
meanest thief of the kind who has been 
permitted to operate without let or hin
drance is the Frank China Co., of Sa,- 
lisbury, N.C.

Conducting lotteries, gaming devices 
or gift enterprises in the sale and dis
tribution of candy is prohibited under 
a cease and desist order just issued by 
the Federal Trade Commission against 
DeWitt P. Henry Company, Philadel
phia. This action brings the Commis- 

(Continued on page 22)

DOWN ROADS O F 
MEMORY

O ld Shiloh’s woods are silent now  
B eneath the  blossom ing May,

W here once the  grape and shrapnel rained 
O n ranks of blue and gray;

A nd Lookout slum bers peacefully,
W ound in a  m isty shroud,

W here high above the Tennessee 
T hey  battled  in the  cloud;

W hile Sherm an s host and M organ’s men 
Ride only to the call 

O f m oulding bugles, high and thin,
T h a t m en hear not at all;

Yet, still th a t m artyred  voice proclaim s, 
“W ith  love tow ard  all—’’; again,

W ith  m alice none—’’, brief sim ple w ords 
Now hallow ed by all m en;

W here N orthern groves are  spiced w ith  pine, 
W here w hite m agnolias steep 

T heir stifling perfum e, old men go 
A  sacred try st to keep;

A nd though we, younger, do not see 
T he shadow y host return,

W e feel the faltering line grow  taut,
W e see the  dim  eyes burn—

A nd know, dow n roads of m em ory,
O n each M emorial Day,

These aged few  are com panied 
By ranks of blue, and gray.

Jessie W ilm ore M urton.
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MOVEMENTS OF MERCHANTS.
Jackson—Levy’s Bootery, Inc., has 

decreased its capital stock from $35,000 
to $10,000.

Detroit—The A.B.C. Bakeries, Inc., 
has changed its name to the Quaker 
Bakeries, Inc.

Harrison—The State Savings Bank 
has increased its capital stock from 
$25,000 to $41,000.

Tekonsha—The First State Bank 
has increased its capital stock from 
$30,000 to $45,000.

Gwinn—The Gwinn State Savings 
Bank has increased its capital from 
$25,000 to $35,000.

Allegan—The Allegan Silver Fox 
Co. has reduced its capital stock from 
$125,000 to $25,000.

Casevile—The Meyers, Dufty & Hoy 
Fish Co. has decreased its capital stock 
from $10,000 to $2,000.

\psilanti—The Ypsilanti Savings 
Bank has increased its capital stock 
from $100,000 to $300,000.

Detroit—Miller’s Building Service 
Co., Inc., has decreased its capital 
stock from $25,000 to $7,000.

Scholcraft—The Kalamazoo County 
State Bank has increased its capital 
stock from $20,000 to $30,000.

Bridgewater—The Bridgewater Sav
ings Bank has increased its capital 
stock from $25,000 to $50,000.

Detroit—The Michigan Trading 
Corporation has increased its capital 
stock from $100,000 to $250,000.

Hart—Arnold Bigler has purchased 
the meat market of Blackmer Bros, 
here and1 will take it over at once.

Detroit—The Tessmer Machine & 
Tool Co. has been organized with a 
capital stock of $1,000 all paid in.

Detroit—The Factory Maintenance 
Service Corporation, glaziers, has been 
organzed with a capital stock of 
$5,000, of which $1,000 is paid in.

Detroit—The Division Avenue Coal 
& Lumber Co. has been organized with 
a capital stock of $5,000, all paid in.

Detroit—The Morris Co. has been 
organized to deal in lead pipe with a 
capital stock of $5,000, all paid in.

Detroit—The Martin Coal & Coke 
Co. has been organized with a capital 
stock of $10,000 with $1,000 paid in.

Detroit—Golden’s Department Store, 
Inc., has 'been organized with a capital 
stock of $25,000, of which $3,000 is 
paid in.

Detroit—The Detroit Monument 
Works, Inc., has been organized with 
a capital stock of $10,000, with $6,000 
paid in.

Detroit—The Michigan Scrap Iron 
& Metal Co. has been organized with 
$50,000 capital stock, of which $3,000 
is paid in.

Detroit The Five Eleven Monroe 
Co. has been organized with a capital 
stock of $2,500. all paid in, to handle 
groceries and meats.

Athens—Dell Bell, of Union City, 
has opened a bakery in the comer 
store building which was formerly oc
cupied by the Davis & Jones bakery.

Yorkville—‘Paris W. & Nina M. Rice 
have sold their grocery stock and mar
ket to James R. Brown, who was for
merly engaged in general trade near 
Ithaca.

Ann Arbor—The Washtenaw Farm
ers Supply Co., to deal in farm prod
ucts, has been organized with a capital 
stock of $10,000 of which $1,000 is 
paid in.

Mt. Pleasant — The Northwood 
Dairy Co., Inc., dealer in dairy prod
ucts, has been organized with a cap
ital stock of $50,000, of which $14,700 
is paid in.

Kalamazoo——Lockshore Farms, Inc., 
has been organized to engage in the 
production and sale of dairy products. 
City headquarters will be at 606 North 
Park street.

Holland—Hollander, Inc., has been 
organized by Curtis R. Gray to engage 
in the fruit and nut business at 131 
River avenue. The capital stock is 
$2,500, all paid in.

Kalamazoo—Jay H. Kelly, 09 East 
Water street, has filed a certificate 
with the county clerk providing for the 
operation of a business to be known as 
the Kelly Distributing Co.

Detroit—United Hosiery Shops, Inc., 
has been organized to engage in the 
hosiery business at 1265 Griswold 
street. The authorized capital stock is 
$50,000. with $1,000 paid in.

Freeport—Bergy Bros., well known 
Alto elevator men, have leased the 
Freeport elevator from F. E. Brunner 
and have re-opened the place for busi
ness under the management of Earl 
Rogers.

Climax—Frank Moon, formerly of 
Battle Creek, has purchased the gro
cery stock of Oliver Campbell and has 
taken possession. Mr. Moon conducted 
a meat market on Capitol avenue 
Southwest in Battle Creek for a num
ber of years.

Sparta—'Sparta is to have a new 
store. Adolph Bracker of Belding, has 
leased the space in the McGowan 
building formerly occupied by the De
ter Bazaar. Mr. Bracker plans to open 
within the next two weeks and will 
handle sporting goods, garden tools, 
radios, washing machines, and like 
equipment.

Detroit—Morris Fabrick is cele
brating his first year in the shoe busi
ness by opening a second store in the 
East end of the city, at 13321 East Jef
ferson avenue. New name taken over 
for this and the parent store at 8909 
Twelfth street is Smartstyl shoe store. 
The Fabrick stores are specializing in 
women’s novelty shoes.

Kalamazoo—R. Walker Maus, and 
Mildred) P. Maus, operating as a co
partnership, have taken over the stocks 
formerly conducted by the late Frank 
J. Maus, the father of the present head 
of the business. The two concerns, the 
Kalamazoo Supply Co., and the Kala
mazoo Pharmacal Co., are located at 
317 North Church street.

Menominee—Walter M. Gander, of 
Menominee, sales manager for the Car
penter-Cook Co., was seriously injured 
last Friday afternoon in an accident at 
his cottage in Marinette, Wis. He had 
been hunting crows with an automatic 
.22 calibre rifle, when he stumbled on 
the step of his cottage and a bullet en
tered the front of his head and affected 
the optic nerve of one eye. Physicians 
are hopeful that the accident will not 
destroy his sight.

Bear Lake—Sanford Anderson has 
come from Morley and will be associ
ated with Mrs. Gus Schrader in their 
new company store which will be 
known as Schrader & Anderson. They 
will handle a full line of fancy and 
staple groceries and expect later to add 
fresh, sa3t and smoked meats. Mr. An
derson was in the feed business and 
later in the shoe business at Morley 
some years ago. Mrs. Schrader is well 
known to Bear Lakers.

Watervliet—At a special meeting of 
the stockholders of the Watervliet 
Milling Co., May 16, the resignations 
of Charles Sterner as manager, and 
that of Preston Dodd, assistant, were 
accepted. J. B. Spencer, a miller of 
Kalamazoo, was elected to take charge. 
In the meantime J. W. Griffin, Coloma, 
will be temporary executive. Sterner 
has been with the company fifteen 
years, prior, to which time he was in 
chorge of the Allegan waterworks.

Detroit—Two new shoe stores have 
been opened on East Jefferson avenue, 
in the Southeast part of Detroit. Ralph 
L. Cross, who formerly had a store 
on Fenkell avenue, and for the past 
year a women’s shoe store in Saginaw, 
has opened the Cross Boot Shop at 
14518 East Jefferson avenue. Not quite 
so far out, B. F. Stark has opened 
Stark’s Shoes at No. 11408. Stark has 
been out of the shoe business since he 
closed his West Warren avenue store 
in 1930.

Detroit — An illness of several 
months resulted in the death at his 
home Friday of Joseph T. Webber, 
2475 Iroquois avenue, for many years 
associated with the J. L. Hudson Co. 
Born in Monterey, N.Y., 83 years ago, 
Mr. Webber came to Michigan when a 
young man and settled in Ionia, where 
he established a retail clothing store. 
He came to Detroit thirty years ago 
and was associated with the J. L. Hud
son Co. until his retirement fifteen 
years ago.

Mendoni—William J. Hickmott, 76, 
one of the oldest of St. Joseph coun
ty’s merchants, died at his home last 
Thursday. He came to this country 
from England, where he was born on 
Feb. 10, 1858, in Staplehurst. At the 
age of 27, he came to Michigan and 
three years later established a depart
ment store in Mendon. In 1916, his 
store was destroyed in the fire which 
swept the greater portion of the town 
but he immediately built a modern 
store bpilding.

Muskegon—Operations of the Qual
ity Bakery on Pine street at Walton 
avenue have been taken over by A. M. 
Boyden, 407 Erickson street, for more 
than twenty years an employe of the 
Muskegon Baking Co., now the Mich
igan Bakeries, Inc., makers of Holsum 
bread. The Quality Bakery formerly 
was operated by Herman J. Vander- 
ven and George DeYoung. Associated 
with Mr. Boyden is John Peterson, 
former proprietor of the Danish Pastry 
sfiop and fancy baker.

Lansing—Fred C. Wilder, 71, for
merly a prominent local grocer, died 
Monday at the home, 723 North Wal
nut street, following a long illness. Mr. 
Wilder came to Lansing in 1906 from 
Springport and in 1910 opened the gro

cery store at Main and Logan streets 
which he operated until about eight 
years ago. He later became president 
of the Lansing Grocers and Meat 
Dealers Association and took active in
terest in local politics. He once was 
a candidate for alderman from the third 
ward.

Detroit—Frank W. Droelle, one of 
the city’s oldest druggists, died Friday 
at his home at 1559 Virginia Park. Mr. 
Droelle, who was 74 years old, was 
graduated from the Girard College of 
Pharmacy of Philadelphia, and! con
ducted a drug store at Gratiot avenue 
and Hastings street forty years. He 
was a member of Detroit Commandery 
No. 1, Knights Templar. Detroit Ath
letic Club, Detroit Yacht Club, Har- 
monie, Kilwinning Lodge, Moslem 
Shrine, King Cyrus Chapter and the 
Consistory.

Detroit—Kern’s Department store 
has opened a new shoe department in 
the Gratiot building. This is the sev
enth Kern shoe department under the 
imemdiate supervision of H. G. Solo
mon, shoe merchandising manager. 
Angus MacLennan is in charge of this 
new selling section, under Mr. Solo
mon. Women’s shoes at $2 and men’s 
shoes at $3 are featured. So far as the 
entire shoe selling of the store is con
cerned, reports show a 75 per cent, in
crease in sales over 1932, and a gain 
of 35 per cent, when comparing this 
year with last year’s sales.

Constantine—Levi Kennard Bell, 68, 
traveling salesman of Charleston, 111., 
injured Tuesday afternoon in an auto
mobile collision on U. S. 112 three mile 
West of White Pigeon, died in the 
local 'hospital Thursday afternoon. A 
son an daughter were with him. He 
leaves his widow, two sons, two daugh
ters. Mr. Bell’s automobile collided 
head-on with a car driven by Howard 
Mann, Chicago, as the drivers were 
attempting to pass a truck. Mann is in 
the hospital in a critical condition. Wil
liam Foss, 15, Detroit, a hitch-hiker 
riding with Bell, is also in the hospital 
He suffered cuts and bruises.

Jackson—Bradley M. Delamter, for
mer president of the Peoples National 
Bank and a business and civic leader 
here for many years, died at his home 
here earfy Sunday morning. He was 
associated with the late W. A. Foote 
and others many years ago in the for
mation of companies that later became 
the Consumers Power Co. At one time 
he was president of the Jackson Cush- 
ion Spring Co., now the Reynolds 
Spring Co., was a director with the 
Hayes Wheel Co., and was a former 
president of the Ann Arbor Light & 
Power Co. He had retired from active 
business during the past year. He is 
survived by the widow and a daugh
ter, Mrs. Edward R. Nash, of Brook
line, Mass.

Manufacturing Matters 
Jackson—The Manufacturers Devel

opment Corporation has been organ
ized with a capital stock df $25,000 
with $1,000 paid in.

Detroit—The Tondryk Washer & 
Radio Shop, Inc., has been organized 
with a capital stock of $2,000, all paid 
m, to manufacture and sell bakery, con
fectionery and meat market appliances.
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Essential Features of the Grocery 

Staples
Sugar — Local jobbers hold cane 

granulated at 4.79c and beet granulated 
at 4.57c.

Tea—No change has occurred in the 
tea market in this country since the 
last report. Demand from first hands 
is light. Prices steady.

Coffee—Future Rio and Santos cof
fee during the week moved both down 
and up and ends the week not materi
ally different from a week ago. Actual 
Rio and Santos, green and in a large 
way, is just about the same as a week 
ago. Demand has been quiet and it 
looks as if it would continue so for 
some time. Milds are unchanged. The 
jobbing market on roasted coffee is 
also about unchanged for the week. 
Consumptive demand for coffee good.

Canned Fruits—California spot fruits 
are holding well, with cling peaches 
reported down to some 2,500,000 cases, 
of which 1,516,243 cases are halves of 
all sizes and grades and 927,322 cases 
are sliced peaches, all sizes and grades. 
Apricots are considerably firmer and 
Bartlett pears sold out in most sizes.

Canned Vegetables—Prices on spot 
goods show little change. Southern to
matoes are pretty well stabilized at 
present levels, and both spots and fu
tures are only active in a small way. 
The new California asparagus pack has 
reached the 1,291,000-case market, with 
three factors holding the large percen
tage of stocks. Of the amount packed, 
only slightly more than 500,000 cases 
are all green.

Canned Fish—No new prices have 
come in as yet on new pack fancy Co
lumbia River salmon, as packers are 
very wisely engaged in determining 
just about what it is going to cost them 
to pack under the present day work 
system and the higher prices on raw 
stock. Then, too, it is just as well to 
let the old pack situation clear up first. 
Red Alaska salmon is unchanged at 
$1.75, Coast, but one of the two large 
advertised brand packers will advance 
to $1.80, Coast.

Dried Fruit—The dried fruit market 
on the Coast is being very well main
tained. California prunes ought to do 
better now that the latest growers’ 
campaign has been a success and the 
pool arrangement will be continued for 
another year. This control, together 
with the fact that the new crop looks 
as though it will not be any larger than 
last year’s relatively short production, 
should serve to keep prunes stronger. 
First hands have been having some 
difficulty in turning their activity in 
prunes into profitable marketing, but 
an improvement in world business, to
gether with better domestic conditions, 
will continue to work in their favor. 
Spot apricots continue firm to some
what higher, and, in view of the very 
short crop, there is no pressure to sell 
fruit now. Dried peaches were not 
quite so firm. Raisins continue to show 
to better advantage, particularly 
Thompsons, which heretofore have 
been inclined to sag. Government ap
proval of the seedless marketing agree
ment is expected almost daily and this 
should be the signal for a firmer trend. 
New York State dried apples showed 
a mixed trend, shops, cores and skins 
being higher on dearth of stocks, while 
fancy grades declined from their high

peaks because of lack of foreign de
mand.

Beans and Peas—Demand for dried 
beans is still very dull with prices 
easy. The same is to be said of dried 
peas.

Cheese—Cheese has shown a little 
advance for the week, but with only 
a moderate demand.

Nuts—The nut market is slow here 
and there is a marked delay in demand 
from the ice cream trade. This is prob
ably due to the cold spring so far. 
Some interest has been shown in wal
nut pieces but not enough to put any 
real snap into the market. Imported 
filberts and almonds continue to drag 
likewise, and domestic nuts are also 
slow.

Pickles—Pickles continue to do only 
a small business. The price situation 
is firm. In another month the crop is 
due to be planted. Current indications 
are for a great increase in acreage over 
last year.

Rice—The rice market shows very 
little change. There is not much busi
ness being done just at the present 
time but stocks in the hands of the 
grocery trade are generally light and 
some replacement business is looked 
for soon. Prices are generally steady 
under the code and stocks held down 
here for various reasons, not the least 
of which is the very high warehouse 
charges. The situation in the South 
shows little change. The new admin
istrator is working on a much more 
drastic enforcement scheme now and 
will plug up any leaks which have 
developed in the past.

Salt Fish—Demand for mackerel and 
other salt fish is poor, but stocks are 
well cleaned up and the situation is 
about steady.

Syrup and Molasses—Sugar syrup 
in fair demand; prices steady. Com
pound syrup dull and unchanged. Bet
ter grades of molasses steady and un
changed.

Review of the Produce Market
Alligator Pears—19c each.
Apples—Northern Spy, $2 for No. 

1; $2.25 for extra fancy; Delicious, 
$1.75 per bu. for No. 1 red.

Asparagus—50c per doz. for home 
grown.

Bananas—4j£c per lb.
Butter—Creamery, 24j^c for cartons, 

and 24c for tubs.
Cabbage — New from Texas, $2 

per crate of 85 lbs.
Carrots—50c per dozen bunches of 

Calif, or $2.50 per case.
Cauliflower—$2 per crate for Cal

ifornia.
Celery—Florida, 6 and 8 doz. crates, 

$3.50.
Cocoanuts—90c per doz. or $5.50 per 

bag.
Cucumbers—Home grown hot house 

are now in market, commanding 80@ 
90c, according to size.

Dried Beans — Michigan Jobbers 
pay as follows for hand picked at ship
ping stations:
C. H. P. from farmer________ $1.95
Light Red Kidney from farmer_3.75
Dark Red Kidney from farmer_4.50

Eggs—Jobbers pay 9c per lb. for 
all clean receipts. They sell as follows:
Fancy, fresh white______________ 17c
Candled, f re sh _________________ 16c
Candled, large pullets___________ 14c

Checks ___________
Garlic—12c per lb.

12c

Grape Fruit—Florida grape fruit is 
held at the following prices:
6 4 ----------------------------------------$4.00
70 ----------------------------------------- 4.00
80 — ----------------------------------- 4.00
9 6 ----------------------------------------- 4.00

Green Beans — $2 per hamper for 
Louisiana grown.

Green Onions—20c per dozen.
Green Peas — $2.25 per hamper for 

California grown.
Green Peppers—40c per dozen. 
Lemons—The price is as follows:

360 Sunlcist___________________$7.00
300 Sunkist____________________7.00
360 Red Ball___________________6.00
300 Red Ball___________________6.00

Limes—23c per dozen.
Lettuce — In good demand on the 

following basis:
California, 4s and 5s, crate_____$5.50
Leaf, hothouse________________1.00

Mangoes—Florida, $2.25 per dozen. 
Mushrooms—30c per one lb. carton 
Onions—Texas Bermudas, $1.65 fo r 

Yellow, and $1.75 for White.
Onions Sets—$5 per bu.
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
126
176
200
216
252
288
324

.$3.25 

. 4.00 

. 4.50 

. 4.50 

. 4.50 

. 4.50 

. 4.25
Red Ball, 50c per box less.

Florida Valencias in 45 lb. bags are 
held as follows:
7 6 -------------------------------------- $1.65

126---------------------------------------- 1.65
150------------   1.65

Parsley—30c per doz. for hot house. 
Potatoes — 75c per bu.; Idahos $2 

per 100 lb. bag; new from Florida, 
$5.75 per bbl.

Poultry—Wilson & Company pay as 
follows:
Heavy F o w ls__________________ 13c
Light F ow ls___________________11c
D ucks-------------------------------------  8c
T urkeys______________________ 14c
Geese ________________________  7C

Radishes—10c per dozen bunches for 
home grown.

Red Raspberries — California, $1.65 
for crate of 12 half pints.

Rlhubarb—50c per bu. of 30 lbs. for 
home grown.

Spinach—50c per bushel for home 
grown.

Strawberries—24 quart case, $2.25, 
Kentucky Klondikes are now in pos- 
ssesion of the market.

Sweet Potatoes — Jerseys from In
diana, $2.25 per bu.

Tomatoes—Repacked Mexican, $1.35 
for 10 lb. carton.

Turnips—75c per bushel.
Veal Calves — Wilson & Company 

pay as follows:
F ancy--------------------------------- 8@9c
Good --------------------------------- 6@7c

Wax Beans—$1.75 per hamper for 
Louisiana grown.

A new dual-purpose radio operates 
either on household current or auto
mobile battery. It can be placed in 
front or back seat of the car, discon
nects easily for use as a second set in 
the home.

Death of William P. Conklin
W. P. Conklin died at his late home 

at 144 Auburn avenue, Grand Rapids, 
May 21. The funeral mas held at the 
family residence Wednesday afternoon.

Mr. Conklin came when a child with 
his parents to Michigan from a farm 
near Watertown, N. Y. With our 
older brothers and one sister the trip 
with his parents was made by boat, 
and landing at Grand Haven the family 
settled on a small farm in Crockery 
township, Muskegon county.

The country was new and the pri
vations and hardships attending pio
neer life were many. The discourage
ment of sickness, which resulted in the 
loss of the mother during the second 
season, so disheartened the father that 
he and the children returned to their 
former home in New York.

But the lure of the new country and 
the thrill of adventure had cast its ap
peal on the whole family, for they had 
hardly arrived back at their old home 
until they decided to return again to 
Michigan, taking up their home again 
in Muskegon county, but near the vil
lage of Ravenna and there he en
gaged in the general merchandise busi
ness for nearly thirty years.

The country was new at the time and 
undeveloped, and the Conklin brothers 
extended their efforts in helping to 
build up and promote the welfare of 
the community.

The clearing of land, logging and 
lumbering was the work of the times, 
and this, in connection with draining 
swamps and marshes, building and im
proving roads, as well as encouraging 
settlers to establish homes in the new 
country, all entered into the work of 
the pioneer and early settler.

The Conklin Bros, not only gave 
their attention to the general merchan
dise business, but carried on a small 
banking business in connection with 
their store.

They were also interested in the 
exchange of farm lands, as well as sol
iciting and securing new enterprises 
for the neighborhood. They donated a 
tract of land adjoining the village for 
a park.

When the Muskegon, Grand Rapids 
& Indiana Railroad, now a part of the 
Pennsylvania system, was wanting to 
establish a branch line between the 
two cities, the Conklin Bross. were 
particularly anxious to secure this new 
enterprise, giving much of their time 
and effort to promoting this project. 
The village of Conklin received its 
name as a compliment from the rail
road officials for their services. The 
older brother securing the entire right 
of way between the two cities where 
farm lands were involved.

Mr. Conklin moved to Grand Rapids 
from Ravenna about forty years ago.

He had been a reader of the Michi
gan Tradesman from the beginning.

Mr. Conklin was 94 years of age and 
attributed his long life and freedom 
from serious sickness to his being 
able to avoid worry, also adhering to a 
simple diet and regular habits.

A leather-covered photograph album 
on t'he fishing-tackle counter of a New 
Jersey sporting goods store aids tackle 
sales; it’s titled “Caught by our cus
tomers with our tackle,” contains pho
tos of big ones that didn’t get away.
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M U T U A L
I N S U R A N C E

(Fire and Life)
Important Point Which Business Men 

Often Forget
i lie case books will support me in 

the statement that a systematic prac
tice of a considerable number of stock 
lire insurance companies is to stall 
along a business man who has had a 
lire until the period for filing formal 
proofs of loss has passed and then 
thumb their noses at him and say “we 
don’t owe you anything—you didn’t 
comply with the terms of your policy 
as to filing proofs of loss.”

If the claim of the policy holder is 
a just one, the courts will defeat this 
scheme of the insurance company if 
they can find a way to do it. Often, 
however, they can’t find a way to do 
it, and the policy holder loses his in
surance. The object of this article is 
to bring the point to the attention of 
business men generally so they will 
remember it in case of fire.

I think I am conservative in saying 
that the average business man who 
carries fire insurance knows nothing or 
thinks nothing about the time limit 
for filing proofs of loss until in some 
way it is called to his attention. All 
fire insurance policies provide that a 
fire policyholders must file formal 
proofs of losses within a certain period 
after a fire or lose his insurance. Usu
ally this period is sixty days. The 
courts uphold the companies’ right to 
do this.

Certainly the period is long enough 
if the policy holder is on the job.

The way in which this thing works 
out is shown by a case that is before 
me now (Stallard vs. Globe & Rutgers 
Fire Insurance Co., 68 Fed. Rep. (2d) 
237). Stallard had fire insurance on a 
property used as a warehouse in con
nection with his business. There was a 
fire, which partly consumed it. The 
policy contained the 60-day clause as 
to filing proofs of loss. Evidently 
Stallard forgot about it or didn’t know 
about it. W ithin the 60-day period he 
got in touch with the insurance com
pany’s adjuster and tried to get a 
settlement of the claim. In order to do 
this he gave the adjuster data regard
ing the loss. The adjuster said “he 
was satisfied as to the claim on the 
building if the company was liable.” 
He also made the somewhat mysterious 
statement that he “expected Stallard 
to comply with his policy.” That ap
parently meant nothing to Stallard, for 
in spite of it he still filed no formal 
proofs of loss.

Later an agent which Stallard em
ployed to help him get a settlement 
prepared an itemized statement of the 
loss, but for some reason didn’t file it 
with the insurance company. There 
was some stalling correspondence be
tween Stallard and the company, and 
meanwhile the 60-day period expired. 
Then the company, feeling safe, took 
the position that since no formal proofs 
had been filed it was not liable. After 
the 60-day period expired Stallard filed 
his proofs.

Stallard sued and the question for trial 
was not whether he had filed formal

proofs within the time—it was clear 
he had not—but whether the company 
had waived its right to demand them. 
It is a familiar principle of law that an 
insurance company, by its conduct, can 
waive the 60-day requirement. The 
court held that in this case the com
pany had waived, and if that had been 
the only point in the case Stallard 
would have won out. He lost on an
other point which has nothing to do 
with the point I am discussing. The 
following extract from the decision 
shows the reasoning on the 60-day 
question:

(1) We think that the judge below 
was unquestionably right in refusing to 
direct a verdict for the insurance com
pany on the ground of failure to fur
nish proofs of loss within the time re
quired by the policy; for it clearly ap
peared that a detailed statement of loss 
had been furnished the company’s ad
juster and that the facts were such as 
to make the question as to whether fur
ther proofs were waived a question 
for the jury to decide. The adjuster 
had been on the ground and investi
gated the loss; he presumably knew 
all about the ownership of the proper
ty and the lien upon it; he was fur
nished with an itemized statement of 
the loss upon which settlement with 
the other company had been made, to 
which he mad no objection; he was 
thoroughly satisfied with the loss as so 
determined; and his language and con
duct might well have been interpreted 
as meaning that the statements fur
nished with respect to the building loss 
were sufficient and that no further 
proofs with regard thereto were re
quired. Neither the statement of the 
adjuster as Stallard was leaving his 
office, nor the general statements con
tained in the subsequent letters of the 
company were sufficient, we think, to 
absolutely negative the assurance given 
Stallard with respect to the building 
loss; for he had been given to under
stand that the adjustment of that loss 
was refused, not because the proofs 
which he had furnished were not suf
ficient, but because he would not agree 
on the furniture loss. Under these cir
cumstances, the question as to whether 
there was waiver of further proofs was 
one for the jury.

The company entered into negotia
tions with Stallard looking to an ad
justment of the loss. In the course of 
the negotiations they were furnished by 
Stallard with plans and specifications of 
the burned building and other informa-

covery, the company would be held to 
Elton J. Buckley. 

(Copyright, 1934.)

Items From the Cloverland of 
Michigan

Sault Ste. Marie, May 21—Clean-up 
week here has been quite a success. 
The forces, aided by the strong al
chemy of spring, make the old Sault 
look like a transformation to a beau
tiful city, and our Chamber of Com
merce expressed themselves highly 
gratified with the co-operation and 
spirit put into the work thus far. The 
paint-up and fix-up week will continue 
until finished. Fort Brady is also doing 
its part at the fort, planting flower 
gardens. The landscapers are surely 
doing good work for Uncle Sam. In 
addition to beautifying the city, over 
$17,000 worth of new buildings, resi
dences and repairs have been asked for 
in permits. Practically all the build
ing permits on file last week are for 
homes or improvements. We are also 
to have a new gas station to cost $3,-
000 to be built on the corner of Spruce 
and Osborn boulevard by Adam Mc
Gregor, who also conducts a gas sta
tion at St. Ignace. The new gas sta
tion, when completed, will add to the 
beauty of the city in the West end. 
The Hotel Ojibway has also been 
geared to the program and has a large 
number of decorators and painters at 
work. New drapes have been placed 
in the private and main dining rooms 
and the guest rooms are regaining their 
bright, snappy appearance, so that 
when tourists reach here they will have 
something to talk about and make their 
stay at the Ojibway an outstanding 
pleasure.

Floyd Woodgate has moved back in 
the building at 221 Portage avenue, 
West, formerly occupied by J. Dougan, 
where he is redecorating and putting in 
new fixtures. Mr. Woodgate will con
duct an up-to-date restaurant and beer 
garden.

The international ferry, Agoming 
plying Sault, Mich., and Sault, Onta- 
ria, has been in dry dock for a few 
days undergoing the quadrennial in
spection by Canadian officers. It will 
again be in service within a few days
1 he Agoming is one of the very few 
ships on the Great Lakes chain which 
is subject to both Canadian and Amer
ican inspection.
, Lo\ e ,n°t only makes the world go 
round, but it also turns a lot of peo

ple s heads.
Word was received here last week of 

the death of N. C. Morgan, who died 
May 11 m Grand Rapids. Mr. Morgan 
was in the grocery business here for
l i  r t»f^ears‘ ** was 42 years ago that 
Mr. Morgan moved to the Sault from 
Northport. He began business as a 
grocer in the then Whalen block on 
Ash mu n street. After several years he 
discontinued this store and for about 
six months was connected with the

grocery department of the Prenzalauer 
department store. Then he opened a 
store on South Ashmun street, now 
occupied by C. O. Brown. He also 
worked for Swift & Co., Chicago, sell
ing fertilizer in Lower Michigan for a 
time. He also was elected to the 
office of alderman in the second ward 
and served with honor. Mr. Morgan 
also took a great interest in the An
chor Mission, of which Miss Emma 
Nason was the founder, and served on 
its board of trustees. He was a mem
ber of the I. O. O. F. and of the 
Knights of Pythias while here and be
longed to the Congregational church. 
He was one of the best known mer
chants in this city and county. His 
word was as good as his bond and his 
many good deeds of charity will always 
be remembered by his many friends. 
From the Sault Mr. and Mrs. Morgan 
moved to Omena, which has been their 
home since.

The Dewar gas station, located on 
the highway six miles North of Ce- 
darville, on the junction leading to 
Hessel, has opened again for the sea
son. They have added confectionary 
and cigars to their stock this year. 
They expect to get a nice increase in 
business now that the scenic highway 
will be built, which will make heavier 
traffic in that neighborhood.

As we go along in life we notice a 
lot of fast men are slow pay.

Mrs. Nina McPhee has opened her 
^ore at Cedarville for the season, 
which has been closed since last fall. 
Mrs McPhee has a large stock of new 
merchandise and makes a specialty of 
the tourist business. The store is one 
of the best of its kind at the Les Che- 
neaux Island and popular with the 
many tourists who spend the summer 
at the Islands.

J. Dorgan, who has been conduct
ing a cafe and beer parlor at 311 East 
1 ortage avenue, has moved to the high
way, six miles out of Rudyard, where 
he win conduct a similar business.

Dillmger must be slipping. He has 
not caught a cop or over a week 

John Merrifield, Jr., has taken the 
agency of the New Era Life Associa
tion, of Grand Rapids, for the four Eas
tern Upper Peninsula counties—Chip
pewa, Mackinaw, Luce and School
craft. Mr. Merrifield will have his 
home office in the Sault and expects 
to establish branch offices at New- 

rry’c , j  I,gnace and Manistique. Mr. 
Merrifield has been with the Metro
politan Life Insurance Co. here for 
the past year He has many friends 
here who wish him every success in 
his new venture.

William G. Tapert.

Capital is still hopeful that the day 
will come when it can sit up and take 
interest.

Useful knowledge acquired to-d 
makes every succeeding day more pr 
ductive.

tion usually contained in proofs of loss. 
By their investigation of the fire and 
through their dealings with Stallard, 
they secured all the information which 
the proofs were designed to furnish; 
and the negotiations for an adjustment 
were, in the absence of notice to the 
contrary, sufficient ground for Stal- 
lard’s assuming that no further or 
more formal proofs of loss were neces
sary. Stallard’s delay in furnishing the 
proofs of loss was in a very real sense, 
therefore, the result of the conduct of 
the company, and it would be uncon
scionable to allow them to take ad
vantage of the delay If the provision 
of the policy requiring proofs of loss 
within 60 days were a condition of re- 
have waived it by their conduct.

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

No interruption in dividend payments 
to policy holders since organization
MidugM, Bankers and Merchants M ite l F ire  I - .---------C o.

of Fremont, Michigan
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Lines of Interest to Grand Rapids 
Council

During the kaiser’s war we read of 
the poisonous gases used by Germany 
which were far more destructive than 
bullets over the same area. After gas 
masks were provided there was little 
danger from the poisonous vapors. 
The allies were reluctant to resort to 
such measures but toward the close of 
the war they, too, were preparing to 
fight poison with poison. When the 
war ended the United States was man
ufacturing a deadly vapor known as 
G-34 or methyl. The invention was an 
amber liquid, oily, with a pleasant 
geranium odor. It was found to evap
orate quickly, causing fumes seventy 
times as deadly as mustard gas. A 
single whiff was enough to cause 
strangulation and heart failure. A drop 
spattered on the hand would penetrate 
into the blood, attack heart and lungs.. 
Death was accompanied by agony. 
This deadly poison was made in a 
plant in Willoughby near Cleveland. 
Before the first shipment could be 
made over seas the armistice was 
signed. The entire output of the plant 
was shipped to an Eastern port and 
loaded on a steamer and carried out to 
sea and dumped into three miles of 
water. The formula now lies in the 
Government vault. The old saying, 
“He who is slow to anger may be the 
most terrible in his wrath,” applies to 
Uncle Sam in this instance. Don’t 
forget that terrible disaster and de
struction will lie at every angle should 
there develop another world war. Our 
young men will not be cannon fodder 
but will be victims of the merciless 
productions of laboratories.

Teacher: “Why was Solomon the 
wisest man in the world?”

Johnny: “Because he had so many 
wives to advise him.”

Some of you big-hearted fellows who 
pick up thumb jerkers had better give 
a thought or two to the position in 
which you are placing yourselves. If 
you have an accident in which your 
pick-up is injured, you may have to 
foot the bill, and it may prove to be a 
whopper. He may sue you for real or 
faked injuries and get a nice fat ver
dict. When you see a thumb jerker try
ing to halt traffic, figure him out as a 
possible thug, in which case you may 
be robbed of your valuables, your car, 
and possibly your life. Hold-ups by 
hitch-hikers are extremely common and 
not infrequently they have committed 
murder. It is all right to be big- 
hearted, and doubtless a friendly lift is 
a great help, but the trouble is that 
the milk of human kindness isn’t al
ways appreciated. The safe way is to 
ignore hitch-hikers, for by their actions 
they have killed the goose that laid 
the golden egg.

Fred Martini, who made many 
friends among the U. C. T. boys while 
manager of the Elks cafeteria, has been 
selected to manage the Cascade Coun
try club cafe and dining room. Fred is 
an expert caterer and no doubt will 
make many friends in his new connec

tion. While manager of the Elks 
Cafeteria he gave particularly good 
service to the members of the Coun
cil at their Saturday noon luncheons.

Howard W. Carstens and wife have 
moved to Toledo, Ohio. Howard is 
connected with the Massachusetts Mu
tual Life Insurance Co. They will re
side at the Aragon Hotel.

Gil Ohlman has been doing double 
duty as a traveler for the past two 
weeks. He has been covering ac
counts which are serviced by his 
brother-in-law, Clarence Van den Berg. 
Incidentally, we might mention again, 
Clare has been honeymooning in the 
East for the past two weeks.

We have the finest bunch of fellows 
in the world that belong to the Council 
and we also have as awkward a squad 
as you might find anywhere. The boys 
are peppy and playful and love to 
kick up their heels in play, but they 
forget they are just ordinary human 
beings and endowed not with the 
charm and grace of movement that is 
possessed by the swallow or eagle. 
They do not realize their grace and 
charm of movement might even make 
a cub bear grin. What we were trying 
to express was that Frank Holman got 
two or three ribs cracked a few days 
ago, all because he imagined he was 
Frank Gotch in person. Asking no 
favors and fearing no odds he natur
ally took on more weight than he could 
up-end and when Charlie Ghysels had 
unloaded from Frank’s anatomy it was 
found that the “Turrible Turk” had 
cracked Frank's frame-work. Our sin
cere advice is that most of our boys 
should confine their efforts in play to 
skipping the rope, chasing the bright 
hued butterfly—or else. We are in
formed the broken young man is mend
ing satisfactorily and will soon take 
his place among those who labor to 
live.

Jacob Van den Berg, owner of the 
Van den Berg Cigar Co., is slowly re
covering from injuries suffered about 
three weeks ago. He was attempting to 
close a window in the coal bin when 
coal rolled from under his footing and 
he was thrown heavily on the coal pile. 
Mr. Van den Berg was formerly a 
member of the Council.

Charles Ghysels and family will en
tertain friends at their country home 
during the week of Decoration day. 
The men expect to play golf during 
the holiday and it is expected the ladies 
will be kept busy preparing eats for 
the hungry males.

Don’t forget that Grand Rapids 
Council is going to give a picnic dur
ing the month of June and what they 
will do will be history after the doings 
are over. The date has not been set, 
but you can start figuring out what 
preparations you want to make to at
tend and then stand ready for the an
nouncement. Watch these columns for 
that date announcement.

Past Counselor R. W. Radcliffe had 
a little excitement Friday evening on 
his way home from Lansing. He was 
bowling along at a comfortable speed 
when the right rear tire on his car let 
go. Rad did some tall hustling to keep 
the car in the road. Due to a small 
amount of traffic at that hour he had 
plenty of room to tame the old buss 
down. We understand he is quite pro
ficient in changing tires, also in han

dling the English language when the 
occasion arises.

The boys who make the resort sec
tion of Michigan report that there is a 
very good outlook for a busy season. 
In some sections all reservations have 
been sold out for the season.

Good news for the members of No. 
131 who are willing to do a little con
structive work for the benefit of their 
friends and No. 131. Here it is. The 
Executive Committee have decided to 
offer two dollars for each now applica
tion for membership accepted and ini
tiated from now until January 10th 
next. To this offer can be added an
other dollar to be paid by the Supreme 
Office. So “Hop to it,” brothers, bring 
in the “apps” for the good of old “131” 
and make three bucks for yourself.

Notgniklip.

U. C. T. Grand Council Meeting at 
Battle Creek 

Thursday, June 7
1 p.m.—Reception and registration of 

delegates and members at headquar
ters in main lobby, Post Tavern.

3 p.m.—Trip through Battle Creek San
itarium.

5 p.m.—Band concert at Post Tavern. 
Band escorts delegates to Kellogg 
Hotel for team work banquet.

6 p.m.—“Team Work” banquet at Kel
logg Hotel. All members and ladies 
invited. Entertainment and speaker 
of national prominence.
8:30 p.m.—Ladies Grand Auxiliary 
meeting on the bridge, Post Tavern, 
immediately following the banquet

and entertainment.
8:30 p.m.—Meeting of the Grand Ex
ecutive and Grand Finance Commit
tees, convention hall, Post Tavern.

Friday, June 8
8 a.m.—Early Risers — Band concert 

by the Postum Band.
8 a.m.—Junior Counselor roll call 

breakfast at Post Tavern.
8 a.m.—Reception and registration of 

delegates and members at convention
headquarters in main lobby, Post Tav

ern.
9 a.m.—Address of welcome by Mayor 

J. W. Murphy;
Remarks by Rudolph Habermann, 

secretary Chamber of Commerce; 
Response by Grand Senior Coun

selor in convention hall at Post 
Tavern.

9:30 a.m.—Executive session of forty- 
first annual grand council in conven
tion hall at Post Tavern.

9 a.m.—Ladies’ Grand Auxiliary busi
ness meeting in the bridge room, 
Post Tavern. All of the ladies are 
invited.

1 p.m.—Complimentary bridge lunch
eon for the ladies at Postum club 
house. All ladies are requested to 
register for this as soon as possible.

2 p.m.—Trip through Postum factory.
7 p.m.—Banquet at the Kellogg social 

hall at the Kellogg Co. plant.
Senior Counselor C. M. Godfrey,

toastmaster.
Judge Paul Schafer, speaker.
Music by Kellogg’s band and sextet.

9 p.m.—Grand informal ball in social 
hall at the Kellogg Co. plant. Music 
by Kellogg’s famous orchestra. Chi
nese auction during intermission. 

Saturday, June 9
9:30 a.m.—Sight-seeing trip.

12 m.—“Jim Daley” Luncheon at the 
Post Tavern. All are invited.

3 p.m.—Trip through the Kellogg Co. 
plant.

Business Likely To Remain in Uncer
tain Position

No outstanding development oc
curred in the business situation last 
week. There were further evidences of 
decline in business activity with some 
indices showing greater than seasonal 
declines. Apparently the lack of bal
ance known to exist in the business 
structure even during the period of 
greater optimism, seems to have reas
serted itself as soon as government 
spending was relaxed to some extent. 
Private business has not taken hold as 
was expected by the Administration. 
There is hope it will occur this Fall 
but there is no assurance that this ex
pectation will be rewarded the same 
as this Spring. Anyway, it accounts 
for many of the political moves such as 
the repairs and betterments to Houses 
projects, industrial loans and silver 
legislation. The effect of the first two 
will likely be delayed due to the neces
sary red tape. Silver legislation likely 
will increase permissive powers rather 
than being definitely mandatory.

The present criticism of many gov
ernment policies and the lack of con
fidence now existing as to their re
covery possibilities, can be attributed 
to over-promising and the periodic in
jection of reform measures However, 
this state of mind exists and is not 
conducive to recovery even though a 
fundamental basis may have been laid. 
Although the adoption of a more con
servative attitude by the Administra
tion might easily create a more confi
dent state of mind, political expediency 
hardly favors such a development. Fur
ther Government aid seems to be the 
logical expectation. Therefore, busi
ness is likely to remain in an uncertain 
position during the Summer.

J. H. Petter.

Meeting of Druggists at Traverse City 
Frankfort, May 19 — A very fine 

meeting of the Northwestern Druggist 
Association was held last evening at 
the Park Place Hotel, Traverse City. 
Druggists as far North and East as 
Cheboygan and Mackinaw City, as 
far South as McBain and as far West 
as Frankfort were in attendance. The 
meeting totaled about seventy-five, in
cluding their wives. All drug stores in 
I raverse City closed at 7 o’clock, so 
everyone could attend. After a won
derful banquet an orchestra of high 
school boys with four high school girls 
entertained with music and dance num
bers . The ladies were then entertained 
by the ladies of Traverse City. The 
business meeting was called to order 
by Albert Clement, who introduced 
Prof. E. J. Parr, Director of Drugs 
and Drug Stores, who spoke to us on 
the need of proper legislation to protect 
public health. R. Trunk of McKesson, 
harrand & Williams, gave us the code 
outlay from the wholesalers and manu
facturing side Dr. E. B. Miner, of 
I raverse City, discussed mutual health 
service. All officers of the Association 
were re-elected for the coming year. 
President — Albert Clement, Traverse 

City;
Vice-President—Rex Bostick, Manton; 
Secretary and Treasurer—Milford Por

ter, Frankfort.
Milford G. Porter,
Secretary N. W. D. A.

Every life should have some kick in 
it, but not the kick of alcohol.
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DRY GOODS CONDITIONS
Retail reports continue more cheer

ful, but there is still a very spotty ap
pearance to the improvement. The 
country as a whole seems to be mov
ing ahead of the April gains. Locally 
the stores did not do so well except 
toward the close of the week. Readv- 
to-wear, with cotton apparel stressed, 
led in the activity, along with acces
sories. Summer home furnishings en
joyed better demand.

For the half month it was difficult 
to obtain definite estimates either for 
the country or this area. Chain organ
izations reported larger increases than 
last month. Some of the larger stores 
do not appear to be doing as well as 
the smaller units. Similarly, the larger 
cities continue to fall behind smaller 
communities.

For the first time in nearly a year, 
retail prices last month showed a small 
decline, according to the Fairchild in
dex. The decrease for May 1 was sev
en-tenths of 1 per cent, and the index 
stood 28.8 per cent, above the corre
sponding date last year. The price 
trend for the month wras mixed. Piece 
goods and women’s clothing were frac
tionally higher, while men’s clothing, 
infants wear and home furnishings 
showed losses.

The spotty condition at retail was 
reflected in the wholesale merchandise 
markets during the week. While some 
producers held that there was fair ac
tivity for this time in the year, others 
were candid enough to admit that de
mand was quite slow. Easing in prices 
seemed to supply the best means of 
judging the situation. This price 
weakness continues and acts, of course, 
to hold up retail buying.

GAINS NOW REDUCED 
For the present hesitation in trade 

and industry, which was accentuated 
during the week, Congress and restric
tive legislation offer the best excuse 
and, therefore, the one most frequently 
offered. A closer analysis of condi
tions, however, will more often show 
the existence of particular conditions 
for which business itself is to blame.

These range from excessive price 
advances and overproduction to re
strictive trade regulations adopted in 
codes which far exceed some of the 
national legislation which is criticized. 
Then, of course, there is the labor un
rest, for which industrial chicanery can 
be blamed.

In most instances, however, it is the 
failure of business to maintain its 
former large increases, rather than any 
real setback, that is giving cause for 
anxiety. The reason for this is not 
hard to find, since from May onward 
last year there was a very sharp up
turn and comparison of present figures 
with those of a year ago are bound to 
suffer.

Trade reports are better, but con
tinue spotty. In industry the chief 
feature of the week was the downturn 
reported in automobile production.
The peak season has probably been 
passed. The slackening in sales, how
ever, is not yet pronounced. Steel 
operations are also subsiding. Textile 
curtailment has been made necessary 
by surpluses.

Employment figures for the country, 
issued in the week, showed gains in

April, when decreases are usual. Sec
retary Perkins pointed to larger in
creases in payrolls than in employ
ment as indicative of a gain in per 
capita income.

REFORMS PUT OFF 
In line with informal assurances un

derstood to have been given recently 
to business interests that the Govern
ment would refrain from further im
portant measures in order to provide a
breathing spell and see how recovery 

progressed, the program for the re
mainder of the Congress session was 
definitely indicated during the past 
w’eek. It was also announced that 
President Roosevelt would offer a far- 
reaching plan of social and economic 
reform, but only for consideration and 
not for action by Congress until the 
next session.

The latter move has some obvious 
meanings. It may serve to choke off 
radical labor and relief proposals which 
might prolong the present session. At 
the same time it will give the country 
a chance at the elections next Novem
ber to register its opinion of the re
form program.

Just what the effect upon business 
may be in the meantime is another 
question. The usual desire to see Con
gress wind up is manifest. If that end 
is hastened by promises of further 
action, business interests may not care 
so much what those promises are. On 
the other hand, they cannot help be
ing disturbed by prospects of the fur
ther radical changes in the economic 
system implied in unemployment in
surance, a permanent labor board, old 
age and sickness benefits, Federal 
housing and minimum wage legisla
tion.

It may be, however, that, to offset 
the possibility of these measures, busi
ness and financial interests may make 
exceptional efforts to push recovery 
so that by next Fall there will be a 
degree of prosperity sufficient to dis
courage such reforms.

BACK TO BASIC FACTS 
The Harriman case and others like 

it demonstrate clearly enough that, in 
the pressure of detail, some of the fun
damental reasons for the Recovery 
Act have been obscured. While poli
cies must be clarified, there is still a 
crying need for a thoroughgoing edu
cational campaign.

The basic effort of the recovery pro
gram is to lift the purchasing power 
of the masses, thereby expanding mar
kets. A small community may decide 
to give lip-service to Blue Eagle and 
ignore the standards which it is sup
posed to represent. Its local industries 
will operate at an advantage over those 
which carry out faithfully the provi
sions of the Recovery Act.

That community, therefore, lives off 
other communities; its industries are 
parasite industries. The only reason 
why they thrive is because other manu
facturing centers pay enough wages 
to permit the workers to buy the prod
ucts of the substandard producers. Be
fore the Recovery Act, large areas of 
the South fell largely into this cate
gory. There was a market for little 
beyond subsistence living in many sec
tions. That has been changed to an

astonishing degree within only a few 
months.

Such a demonstration should be 
enough to convince the most skepti
cal. Business men carrying on nation
al operations may consult their books 
for the results in the South. Others 
who sell to them reap indirect benefit. 
When public and retailers alike sup
port Blue Eagle products they can be 
sure of attaining similar advantages.

CAN’T REGULATE CONSUMER
In a discussion of price policies un

der codes, Dr. Paul H. Nystrom, Pro
fessor of Marketing at Columbia Uni
versity and president of the Limited 
I rice Variety Stores, had the following 
to say at a conference last week. He 
had described the advance in wholesale 
prices and the slowing up in retail 
sales.

These trends in sales,” he remarked, 
“point to an important fact that seri
ously needs the consideration of the 
code makers of this country; namely, 
that while it is possible through asso
ciation under the NRA to raise prices 
or to fix prices at any desired point, 
there is nothing that can be set down in 
a code of fair competition that will 
make the consumer buy.”

His statement put the present busi
ness situation into nutshell. To raise 
mass purchasing power, the labor pro
visions were given first place in the 
Recovery Act. Industry was granted 
what were considered necessary com
pensating advantages. The labor pro
visions have been flouted in a number 
of major industries, which have never
theless, pressed their new rights to ex
tremes which are endangering the en
tire recovery movement.

Dr. Nystrom drew particular atten
tion to the codes in the construction 
industry, which obviously offer little 
encouragement for expanding opera
tions in this key line. He might have 
multiplied his examples many times. 
In their price-fixing and similar con
trol devices industrialists vision a uto
pia which just is not there. Their ideal 
lies rather in the huge market which 
can be developed through fair waees. 
and prices.

OUTLOOK CLOUDED 
The immediate outlook for business 

>s not always so important when the 
long-range trend is favorable. Just 
now, however, there is reason to be
lieve that developments within the next 
six months may have a major bearing 
upon the distant future. If the recov
ery program does not succeed, then 
the changes seen so far may prove 
very small indeed to what is in store 
for the country.

A reaction to the NRA has undoubt
edly set in during this period, when 
the attempt is being made to transfer 
the recovery activities from the Gov
ernment to private interests. Business 
men find that many of their rules will 
not work. Union labor is dissatis
fied over broken promises, obtained un
der duress. Consumers find that they 
have received scant or no attention.

The plan announced, therefore, is to 
go back to first principles. Codes will 
be reduced to some forty in the major 
industries. Others will be limited to 
the basic labor provisions. Perhaps all

of them may be out down to the labor 
clauses, which fix the only sound basis 
for price competition.

Already there is protest growing 
against any such elimination of codes 
from the very quarters which only 
a short while ago could say nothing 
too critical of these very instruments. 
Possibly the threatened withdrawal of 
codes may put support behind them 
that has been lacking and at the same 
time convert them into more practi
cal agreements.

Something of the sort is needed to 
prevent a real collapse.

GROCERY SALES DECLINE 
Completing the second week of ex

ceptionally slack business, manufactur
ers and jobbers in the grocery industry 
admit that they are bewildered by the 
sharp decline which has occurred in 
the primary and wholesale markets. 
From a peak variously estimated at 25 
and 50 per cent, above the April, 1933, 
sales averages, the wholesale demand 
for grocery products has slumped since 
May 1 until sales are below the low 
levels of early May a year ago.

Uncertainty over the effect which 
pending legislation in Congress may 
have upon business, and excessive buy
ing early in the year, are two reasons 
most generally ascribed to account for 
the slump. Manufacturers contend 
that a general fear of Congresional ac
tion has spread to all branches of in
dustry and disrupted buyers’ plans. 
Wholesalers view the sudden recession 
m grocery buying as the natural out
come of the high-pressure sales meth
ods adopted by grocery producers who 
for the last six months have offered 
“last-minute bargains” in anticipation 
of the approval of the grocery indus
try s master code. The document is 
still waiting approval in Washington, 
they add, but the stocks sold on terms 
which the code is intended to outlaw 
still remain to be disposed of by dis
tributors.

ANALYZES TAX CUTS 
The revenue act recently signed by 

President Roosevelt will free a num
ber of merchandise items from the 
levies previously imposed and “since 
a number of the old excise taxes were 
part of the manufacturer’s or impor
ter’s costs, the wholesale prices should 
reflect the changes made,” according 
to a survey just completed by the Con
trollers Congress of the National Re
tail Dry Goods Association.

The merchandise affected by the 
changes comprises furs, jewelry, candy, 
soft drinks and matches. In the ca^e 
of furs, the tax has been removed on 
merchandise sold by the manufacturer, 
producer or importer for less than $75. 
n the absence of official interpretation, 

the survey assumes that the $75 refers 
to the price after cash discount. The 
new jewelry tax exempts articles sell
ing for less than $25. The tax of 2 
cents per pound on candy and soft 
drinks has been terminated. The levy 
on matches has been increased to 5 
cents per thousand on fancy or stained 
wooden matches.

On account of next Wednesday being 
a egal holiday the Tradesman for next 
week will be published Thursday, in
stead of Wednesday, the usual publi
cation day.
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

A baker in a live city in the Upper 
Peninsula writes me as follows:

I atn writing to you to get your opin
ion of what has bothered me. There 
are very few articles in your paper from 
bakeries, but I would be pleased to see 
what you have to say about the fol
lowing:

Our local grocery stores handle 
about 90 per cent, out of town bread, 
despite the fact that there are two 
bakeries here. I just started June 10, 
1933. The other man has been here 
about seven years. I told our grocers 
that if they didn’t trade at home, as 
they preached to everyone else to do,
I would add a stock of groceries to my 
bakery. The stores still continued to 
take just a few loaves from me when
ever they ran short. I gave a fair 
sized order (canned goods) to a gro
cery salesman. I have been buying my 
raisins and such articles for baking 
from him and I have been prompt in 
payment, paying him each week for the 
last week’s invoice. I did not get the 
groceries; in fact, that salesman has 
never been in my store since and he is 
in town every week. Two other sales
men of wholesale grocery houses have 
been asked by the other stores not to 
sell me anything either. Salesmen say 
this: “If I sell you anything in the way 
of canned goods, I lose the other 
stores.” Did the President mean that 
in his NRA plan? I know he didn’t.

I might tell you that I have groce
ries in now, but I go to Milwaukee and 
vicinity, where the wholesale houses 
are very willing to sell you, especially 
as I have the cash. I am not handling 
a cheap line of canned goods and am 
giving the people a fair price. Since 
then I have also started! a house-to- 
house route (have not even covered 
half the city as yet) and I would not 
take the store back unless I was given 
one hundred cent, of their bread busi
ness. If my goods were not well liked 
I surely would not do well on the 
route. The stores just did not care to 
handle bread from one who believes 
in keeping home money at home. I 
donate as much as possible to local 
charities and churches, but would be 
able to do more if I had the co-opera
tion of the local stores.

This may seem quite long to you, 
but I would! deeply appreciate your 
opinion. If we are to help this country 
get out of depression, it is up to all of 
us to help business, not hinder it.

Another thing: Doing my baking at 
night and having my living quarters at 
the bakery, I am able to keep the store 
open evenings and Sundays. This, too, 
the stores think is terrible. My cus
tomers think it is a fine idea, because 
it is such a help-out, especially if com
pany happens to drop in unexpectedly 
and without previous notice.

I read with great interest most of the 
artciles in the Tradesman and find the 
Guide to Market the first thing on re
ceiving the paper.

The above described situation is 
certainly one to be greatly deplored. 
Never having visited the city in which 
this division of opinion and action has 
developed, I am not prepared to hand 
out an opnion which would tend to 
lessen the friction which appears to have 
developed along unbusinesslike lines. 
If I am permitted to visit the city dur
ing this summer I will undertake to 
interview the gentlemen who appear to 
be most active in fomenting the differ
ence of opinion and keeping it alive by 
resorting to methods which are not in 
keeping with the best traditions of the 
mercantile business. Legitimate com
petition in trade1 is a healthy and de

sirable condition, but strife for busi
ness based on a misunderstanding of 
motive, bitterness, personal dislike or 
penalization is always detrimental and 
greatly to be deplored.

Battle Creek, May 21—I have been 
interested in your last two issues, par
ticularly the articles by Mr. Stebbins 
concerning his visit to Battle Creek.

I have already sought to be of help 
to our Independent Food Council, not 
only by speaking at one of their regu
lar meetings but in accepting a broad
cast from them which permitted them 
to become identified through some 20,- 
000 radio sets in this locality just before 
their first annual food show.

For years I have recommended and 
directed the buying of all products 
used by the church and its associate 
groups from local independent business 
citizens. However, I heartily disap
prove of the policy of a church or pul
pit promoting or defending secular 
causes. Of course, the economic 
plight of any citizen has deep moral 
aspects and, as such, I am always glad 
to speak openly and frankly. But to 
take the battle ¿f the independent mer
chant against the1 chains into the public 
would, in my opinion, react very un
favorably to the merchants whose cause 
was espoused. And my psychology of 
audiences teaches me that such a sub
ject, no matter how tactfully handled, 
would go against the grain of the great 
majority.

If you wish to take this as my reply 
to Mr. Stebbins’ letter, you are per
fectly free to use it. The people will 
buy where they please, and I don’t 
think that editorials and sermons are 
so influential in this matter as courtesy, 
cleanliness and fair prices. After all, 
service survives; and the independent 
merchant will win back his following 
after the readjustments have been 
made which enabled his competitor to 
come in and so firmly oppose him.

Carleton Brooks Miller,
Pastor First Congregational Church.

One of the liveliest wires Michigan 
ever possessed in the traveling sales
manship line was Fred J. Hanifin, of 
Owosso. He covered Central Michi
gan twenty-three years for the Na
tional Biscuit Co. and was generally re
garded as one of the hardest working 
men in his line. His ability to book or
ders was very exceptional. Unfortu
nately, he suffered an attack some 
years ago which rendered locomotion 
impossible. Since that time he has 
been confined to the activities of a 
wheel chair, but his mind has suffered 
no eclipse, judging by the following 
letter received from him:

Owosso, May 19—Your very kind 
letter of recent date at hand and it 
surely has done me good to hear from 
you. I certainly am enjoying the 
Tradesman, for which please accept my 
sincere thanks. I am sure the Old 
Timers enjoy you as of old. I well 
recall the first round-up that I attended 
as a salesman for the National Biscuit 
Co. You were guest speaker and what 
a hit you made with all of us boys, 
especially me, as at that time I had the 
pleasure of meeting you personally and 
it was an event, for I had been reading 
the Tradesman for over ten years then 
and had always wanted to meet the 
editor who had helped me so much 
in my work as a retail clerk. I know 
the Tradesman was what made me 
achieve the reputation of being a good 
clerk and later on helped me to obtain 
a position as a commercial salesman. 
Then I recall the annual sales meet
ings you did not attend and it just did 
not seem to go over without your being 
there and they never were just the 
same to me after that. I was with the

National Biscuit Co. for twenty-three 
years and helped to put their line in 
Michigan such as no other company 
had. When I went with them we had 
very few items to sell. We had crack
ers in barrels and cookies in boxes and 
about ten kinds altogether. We boys 
were like one big family and we worked 
early and late to keep the old factory 
humming. And we did it, too. The 
result was that they grew so rapidly 
that they became selfish. I am told 
that to-day one can hardly buy any of 
their goods outside of a chain store and 
in many instances even the detested 
chain stores have stopped handling 
them. Some day I may write a story 
on how the Mighty has Fallen. I do 
hope that when you come this way you 
will call on me. If I don’t answer the 
doorbell, walk right in, for I will be 
here, unless I have checked out in the 
meantime. Please convy to your 
charming wife my best wishes for a 
speedy recovery. Kindest regards and 
best wishes to the Tradesman and your 
own good self. Fred J. Hanifin.

East Jordan, May 21—There is little 
use of us harping and heeling about the 
chain stores, as this is the most adver
tising they can get. When Mr. Hen
derson started his campaign against 
the chain stores over the radio, hardly 
anyone knew much about them, so they 
went there to find out if they were 
really as bad as they were painted. 
Now, when there is an everlasting 
“beef” in each issue of the Tradesman, 
the dentists, druggists and all those 
who read the Tradesman go there to 
find out if it really is all true. Even 
though these same druggists trade at 
the chain, they lead other people with 
that same impression that if Mr. Smith, 
the druggist deals there it must be o.k., 
and when the druggist also sends out 
to a mail order house for a suit, instead 
of buying it locally or patronizes the 
chain clothing store, he at once “outs 
himself” on the spot by the home town 
merchant, who says he will send out 
for his medicines also. The same is 
true of any other line of business. We 
have several in every town who do this 
and they set an example for the re
mainder of the people.

Now that we have had the grocery 
code signed, it is just as I expected and 
said a few months ago in the Trades
man that we were not to expect too 
much from it. Here is a case which 
came to my attention this week under 
code conditions: I requested a price on 
oleo from Swift and from Armour. 
Both these companies are manufactur
ers of this product. If I buy direct I 
find I must add 8 per cent, to my cost 
price, so 8l/ 2c per pound for three 
pounds would cost me 25j4c and just 
this week all this happened. The 
chain store came out with a price of 
three pounds for 23c. Now then to 
show you how the code is helping out 
the little fellow: If I paid 25F2C for 
oleo in three pound lots, and sold it 
for 23c for 3 pounds, how much profit 
would I have at the end of the day? 
Before the code was put into effect I 
was able to say the chain store is sel
ling it for 23 cents. To-day the man
ufacturer will not give me a break less 
than the code says the price would be. 
But in the old days we got a concession 
where we could sell at the same price. 
I would say that the code is helping 
monopoly and not the small retailer. 
Of course, I can go over a few other 
items which they have and quote a sim
ilar instance and also can go over their 
list and show where mine is lower in 
price on several items than they are 
even during their sale. But the code 
surely is a joke when it comes out like 
they claim to do to help small enter
prises, and instead of helping retards 
them from even buying as cheaply as 
they sell it for. An item in last week’s 
Tradesman, page 12, asks a question 
like this. “Shall I pay the same price 
for fifty cases of peas as the little 
squirt down the street pays for one?”

Now there is no answer to that in that 
issue, so if I can have the room, I 
reply “Yes.” And the reason is that if 
the little squirt expects to make a 
profit and can make expenses on sel
ling one case, may I ask if you should 
not pay as much as he does, when you 
sell fifty? If I sold fifty cases of 
peas, while my competitor sold one, 
why couldn’t I meet my expenses 
easier than any smaller competitor? 
Surely if the price was the same to me 
as to him, I could undersell him and 
still make a neat amount for profit, 
therefore there is no excuse why I 
should not pay the same amount as he 
does.

The grocery code is a joke. If they 
would have had it made like the drug 
code we may have had somethingg. 
The drug code basis is set down as the 
wholesale per dozen. The big shot 
may get a rebate, but he cannot cut 
the per dozen wholesale price. We 
do not care how much rebate 
the chain stores get, but we do not 
like to have them show they can buy 
and sell for less than we can buy for. 
That is a black eye for independents.

Even though the independent may 
have a lower general price than the 
chain he does not get any credit for it, 
because he does not stand on the cor
ner and crow about it. If there is 
going to be anything done about help
ing the small retailer, we want some
thing like the drug code. There is no 
use of us going up in the pulpits and 
hollering our heads off about how sick 
we are. If we are sick we must get at 
the trouble and stop it. We cannot get 
better by hollering to deaf ears. Where 
we should holler we are lame. If we 
cannot get any help where and when 
we need it, there is little use of our 
saying anything. We now have our 
grocery code and we got it just the way 
the big chains wanted it—not the way 
the little fellow wanted it. The chains 
were jealous that the little fellow was 
meeting his competition, so they fixed 
it now so he cannot buy as cheaply as 
he can sell it. I was just talking to the 
Cherryland Cheese Co. man who han
dles Best Foods and he said the A. & 
P. has just agreed to take his merchan
dise, but there is only a 15 per cent, 
rebate to the chain. O. K. Let us 
see what Mr. Chain can do with this 
small rebate. Fifteen per cent, from 
the manufacturer means they must 
raise eight per cent, to cover cost of 
labor, according to the code. This 
leaves a balance of seven per cent, be
low the independent merchant’s price. 
If the chain wanted to run a special, 
he could sell Best Foods merchandise 
at seven per cent, less than the inde
pendent merchant could buy it for. 
This, of course, is open price to all in
dependents, too, providing they can use 
1000 cases or so a month. I said, you 
do not mean to say that this A. & P. 
store here is going to sell that much 
worth of your merchandise in a month? 
The answer came back, “No, of course 
not, but all their stores will.” Well, 
why not base me along with all the in
dependent merchants and give me a 
price like that? He said, “No, I can
not do that.” Of course, he could not, 
but if there is a chain of chains, why 
not a chain of independents? I wish 
some wise guy would come along and 
have a signer of every fellow grocery- 
man in the state of Michigan and ask 
that all their sales in the state be aver
aged and that he represents the chain 
of independent merchants in the state 
and that we want a rebate for every
thing that we bought on a quantity 
basis, as he represents approximately
5,000 stores in the state and is entitled, 
according to the code, to a rebate and 
price concession. I would be a signer 
for one, if I never got a cent rebate, 
so long as the manufacturer would 
have to recognize us as a chain and 
make rebate accordingly. Now, then, 
I do not know of one day where the 
price on oleo to me in the past three

(Continued on page 23)
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F I N A N C I A L
Exploded Idea That Official Fiat Can

Restore Prosperity 
An attempted shift from public in

itiative to private initiative is definitely 
under way in the Government’s poli
cies and programs of recovery.

Discarded, for the time being at least, 
is the theory that the Nation’s indus
try can be revived completely by Gov
ernment fiat.

Accepted is the thesis that some
thing more than shorter hours of work 
and higher wages or even huge Fed
eral outlays of money, is needed to 
bring jobsb for 10,000,000 unemployed.

Some Barometers
Signs of the change that is occurring 

are numerous. They include:
The coming amendment of the Se

curities Regulation Act of 1933 in an 
effort to remove some of the barriers 
to private investment.

Plans for direct Government loans to 
industry and for encouraging private 
loans to industry by what amounts to 
a partial Government guarantee of 
those loans.

An easing of NRA restrictions with 
a sharp projected contraction of its 
whole code program which some 
people had said was interfering with 
recovery.

A plan for insuring loans for home 
repair and home building in an effort 
to attract private capital to the con
struction industry, now dormant.

The careful paring of the program 
of “must” legislation so that Congress 
can adjourn early in June to avoid a 
new fight for inflation of the currency 
and for drastic labor legislation, in
cluding a 30 hour week.

All of these moves represent pant of 
the Government strategy to shift the 
load of recovery from the shoulders of 
the Federal Government to the 
shoulders of industry.

They tie in with the plans of Presi
dent Roosevelt to hold strictly to the 
budget he has outlined. This budget 
calls for a balance of Federal income 
and outgo during the fiscal year that 
starts July 1, 1935. The President this 
past week reiterated his determination 
to follow out that plan. This means a 
refusal to accept the argument of those 
wbo urge increased Government activ
ity and greatly increased governmental 
expenditures as the way out of the 
depression.

The hard fact confronting officials is 
that a mass of about 10,000,000 em
ployable persons in this country still 
lack jobs. The problems of these 
people are increasing and their care is a 
growing burden on the Federal Treas
ury.

How to get jobs for these unem
ployed? That is the question.

Private industry and private finance 
say in answer:

The biggest trouble lies in the field 
of mining, and construction and ma
chinery making and transportation. 
Concentrated there are about one-half 
of the total workless. Break that jam 
and the whole problem would vanish.

But, to break the jam the way must 
be opened for investment, business

men must have assurance of stability, 
and there must be means to encourage 
private building. By placing added bur
dens on employers through wage and 
hour requirements the Government 
fosters higher prices and smaller turn
over, which may cause a slowing up in 
business. Also, it is not in the field of 
distribution that the unemployment 
problem lies.

lo  this, the Federal Government 
now is replying, in effect:

We do not entirely agree with this. 
It is our belief that real activity in the 
industries such as mining, construc
tion and machinery, as well as trans
portation, normally follows the pick-up 
in general trade. But we know that the 
banks are bursting with money that 
should be put to real use. We w7ant to 
do what we can to get that money 
working. Certainly the Federal Gov
ernment cannot go on forever carrying 
the load of unemployment w'hen pri
vate business and finance are in a posi
tion to take over an increasing part of 
that load.

It is at that point that the various 
plans now being projected really fit in.

The securities act is being amended 
so that corporation needing money to 
meet obligations coming due, or to fin
ance needed projects, will be less hesi
tant about offering their stocks and 
bonds to the public. At the same time 
the public with money to invest, would 
be assured of full facts concerning the 
securities offered, and would be given 
a chance not enjoyed very often dur
ing the past year, to invest in new se
curities.

As Government officials see it, the 
loosening of restrictions on public fin
ancing will depend for success as :: 
stimulant to industry upon several fac
tors. Among them is whether or not 
there is a real public interest in cor
poration securities, and another, 
whether or not the corporations them
selves desire any extensive financing.

Financiers said this past week that 
there is a need and a demand. They 
said that they knewf of from one to tw 
billions of financing that needs im 
mediate attention. Thi9, how-ever, 
old financing, and would involve 
mere transfer and not new expend 
tures.

But, say officials, the test of the 
theory that the rigid securities act 
tended to hold back business during 
the past year, will come wrhen corpora
tions decide whether they will offer 
new security issues to raise money for 
expenditure on purchases of new ma
chinery, or new buildings, or new ex
pansion. Only in that way will jobs be 
created and activity stimulated.

The securities act amendment touch
es just one field. Another, broader and 
more urgent, lies in the field of credit 
for business operation. Thousands of 
small concerns are reported to be hard 
pressed for money with which to con
tinue activity, although possessing 
sound security and offering a good risk.

Legislation to meet this situation 
awaits an agreement between House 
and Senate conferees to be speeded to 
the White House for signature. It is 
sponsored in the Senate by Senator 
Glass (Dem.), of Virginia.

When the present bills become law, 
there will be available to small busi
nessmen from $440,000,000 to $530,- 
000,000 of Government funds. Loans 
against these funds will be available 
through the Reconstruction Finance 
Corporation and through the Federal 
Reserve Banks. The estimate is that 
billions may be applied for.

But there is another part of the 
forthcoming law that will fit in more 
neatly with the present Government 
urge to pull gradually away from the 
field of industrial paternalism. This 
follows the line of credit insurance.

Thus, the Government will permit 
banks to make loans to private busines 
for operating purposes, and then, if 
needed, it can discount those loans up 
to 80 per cent, of their face value with 
the Federal Reserve system. This is 
Senator Glass’ system, and he feels 
that it will be w'idely used to release 
bank credit to the industries that 
need it.

Judged by the expressions of Sen
ators, there are large number of busi
ness enterprises that need working cap
ital to forge ahead. The new plan 
would meet that situation in this way:

A businessman, with orders on his 
books, may find that NRA wage and 
hour requirements would mean the 
exhaustion of his funds before he could 
fill the orders. His bank, once burned, 
refuses to lend him money. Now, if 
he desires, he will be permitted, after 
the law takes effect, to make applica
tion for a loan from the Federal Re
serve Bank or from the Reconstruc
tion Finance Corporation office in his 
area.

But, if that appliaction is not ap
proved, he still can go back to his 
banker with a better chance of suc
cess. The banker will be able to make 
a loan, backed by adequate collateral, 
and then, by agreeing to accept 20 per 
cent, of the risk, can take that loan to 
the Federal Reserve bank, if need be, 
and turn it into hard cash. Loans may 
be made for as Jong as five years. The 
plan really calls for the creation of an 
intermediate credit system but without 
adding to the present banking ma
chinery of the country.

That is meeting the credit jam on 
one front.

But there is another even bigger 
front. It is in the field of mortgage 
lending, a credit field that now is fro
zen tighter than a drum.

For several months past the Farm 
Credit Administration and the Home 
Owners Loan corporation have been 
attempting to melt some of the frozen 
mortgages on farms and on homes by 
giving mortgage holders Government 
bonds in exchange for the mortgages. 
But that has not meant new jobs or 
new capital flowing out of the banks 
and into use.

Now, through the plans for home re
pair and home building pending in 
Congress, it is proposed to use the 
powers and the resources of the Fed
eral Government to insure mortgages 
and to insure loans, in air effort to at
tract private capital back to the build
ing field.

The obligations of the Government 
would be limited, but through its of

fices, deepseated reforms would be 
worked in the field of real estate fin
ancing, which is by far the largest field 
of financing in the Nation. Its stagna
tion is credited by officials with caus
ing a large volume of unemployment.

Success for this ambitious program, 
if enacted, may depend on two things, 
in the view of its sponsors. One is the 
readiness of building trade labor and 
of the building material industry to 
offer bargains in price. The other is 
the willingness of persons with jobs 
and with resources to borrow in order 
to improve or build homes. After be
ing burned in recent years the readi
ness of individuals to go into debt may 
have been checked.

It is being noted in Washington that 
with these new moves to encourage
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private capital, there has gone a change 
in the official attitude toward the 
NR A. No longer is business being 
urged to reduce the hours' of work or 
to raise wages in blanket fashion.

Neither is there further White 
House encouragement for those who 
believe that the Government must 
spend its way out of the depression. 
The earlier plans for a new public 
works fund of from three to 10 bil
lions of dtllars have given way to a 
program that calls under the budget 
for less than one billion. Part of that, 
too, may be used for direct relief pur
poses.

The urge at this time is for a shift 
of recovery burden, so far as possible 
now, from Government shoulders to 
the shoulders of private industry. If 
this doesn’t work, then the next Con
gress may have different ideas.

Proceedings of the Grand Rapids 
Bankruptcy Court

In  th e  m a t te r  of R alph  L. B u rre ll a n d  
F ra n k  J .  Goodenow, c o p a r tn e rs  a s  B u r 
re ll & G oodenow, D eb to rs  No. 5171. final 
h e a r in g  w as he ld  A pril 30, 1934. F red  G. 
T im m er, receiver, w as  p re s e n t only. T he  
re c e iv e r 's  final re p o r t  an d  a cco u n t w as 
app ro v ed  a n d  allow ed. I t  a p p e a r in g  th a t  
c re d ito rs  w hose c la im s  h a v e  been  proved  
a n d  allow ed  hav e  h e re to fo re  rece iv ed  100 
p e r c en t, d iv idend  on th e ir  c la im s, an d  
th e re  be ing  n»  o b jec tio n  to  th e  d isch a rg e  
o f sa id  d eb to rs  from  th e  R efe ree ’s  ju r i s 
d ic tion , final d is tr ib u tio n  w ill be m ade 
co v erin g  b a lan ce  of a d m in is tra tio n  e x 
penses  a n d  th e  files w ill be re tu rn e d  to  
th e  U n ited  S ta te s  D is tr ic t  C o u rt fo r  final 
d ism issa l of sa id  proceed ings.

M ay 9. On th is  d ay  th e  schedu les, re f 
erence . a n d  ad ju d ic a tio n  in  th e  m a tte r  
of H e n ry  J . K oning, b a n k ru p t  No. 5705, 
w ere  received . T he  b a n k ru p t is a  cedery 
sh ip p e r of K alam azoo , M ichigan. T he 
sch ed u les  ¿how to ta l  a s s e ts  o f $50.00, 
(a ll of w hich  a re  c la im ed  e x em p t), a n d  
to ta l  liab ilitie s  of $8,487.20, lis tin g  th e
follow ing c re d ito rs :
C ity  T rea su re r , K alam azoo , ta x e s  $70.00 
O tis  H . B oylan , Inc ., K alam azoo  142.19
C laus K. L an in g , O sh tem o--------  300.00
K alam azoo  In d u s tr ia l B a n k -----  475.00
C. K  L an ing , O sh tem o_________  500.00
K alam azo o  In d u s tr ia l B an k --------  225.00
F r a n k  J .  G odders, K a lam azo o — 5.10
K alam azoo  Spec ia l A u to  E . V in e  S t. 15.35
H . C. F leck en ste in , K a lam azo o — 4.50
R. H . R alsto n , K a lam azo o----  20.44
N eils A u to  Serv ice , K a lam azo o —. 64.36
R ose T i re  Co., K a lam azoo______ 6.23
K alam azo o  G lass W o rk s--------------- 6.50
N. J .  B au m an , K a lam azo o--------  27.47
N eiw onders B a t te ry  Shop,

K a lam azoo  ____________________  4.05
O. Li. B all, K alam azoo—------  5.00
H . W . Jo h n so n , K a lam azo o___  5.60
M iller Coal Co., K a lam azo o ----- 40.00
H a lp e r t  T ire  Co., K a lam azo o ----- 883.48
S ch u rin g  B ros., P o r ta g e  C en te r 441.42
A lex an d e r F o rb es , N e w a rk ---------  51.00
Jo h n  R au sch en h e rg e r, M ilw aukee 95.82
F e d e ra l M oto r T ru ck , D e tro it------  18.58
H o llan d  F u rn a c e  Co____________  27.50
S. S ide  L u m b er Co., K alam azoo  18.42
H im  R esh . K a la m a z o o ______ 219.77
U n ited  G row ers, Inc ., P o r tag e

C e n t e r _____________________ 47.70
M illview  L u m b er Co., K alam azoo  14.10
Ed. O osterling , K a la m a z o o ______ 47.65
D r. V an  U rk , K a lam azo o___  32.50
S tee le  G arage, D e t r o i t _____  80.00
R u fu s  S chuur, K a lam azo o-----  94.30
C en tra l F lo r id a  F r u i t  Co., A popka  37.20
C h ris tia n so n  & N eal M cIn tosh , F la . 10.50
T rav e le rs  Ins. Co., H a r tfo rd -----  79.99
A lb e rt S ch u u r, D e c a tu r_____  318.76
D av id  Kooi, K a lam azo o  ________ 143.09
C han  B elles, D e c a t u r ______  174.65
N eil K ing , D e c a t u r_____________ 69.44
L ee  Z erbe, D e c a t u r _______  60.89
E a r l  Ickes, D e c a tu r  ____________ 35.60
D e c a tu r  Cold S to r a g e _______  258.00
Jo h n  S ta m , D o rr  ______________ 8.95
V an  Z olkem a, B yron  C en te r___  6.70
D eK rak e r, D o rr ________________ 25.00
U pfield, D e c a tu r  ________________ 76.30
J e s se  A dam s, D e c a t u r _____  50.92
F re d  D eYoung, K a la m a z o o ______ 12.00
W m , O akes. K a la m a z o o ___  61.19
S ta ffe r O akes, K a lam azo o —______ 428.25
Ja!y D eW olf, K a la m a z o o _______  ________  288.11
w in . N uyen , K a la m a z o o ____ - __ 282.53
J . N ew m eyer, K a lam azoo  ______ 96.20
H . K roeze, K a la m a z o o _____  25.25
H . S portel, K a la m a z o o _____  326.20
E n n o  H a an , K alafrnazoo_____  630.87
P e te r  D re n th , K alam azoo  _____  81.15
G a r re t t  M ejur, K a la m a z o o _____  72.70
M enno H a an , K a la m a z o o -- ,- 189.52
A. D eB oer, K a la m a z o o ____  135.95
E . D eB oer, K a lam azoo  _______  48.53
T. B oven, K alam azoo  _________— 97.00
S. N ap  Sch ippers, L an e , K a lam azo o  20.56

C. V an  B allegooyen. K a lam azo o — 35.50
J . V an  Laff, K a lam azoo  —---------  21.60
F re d  Kooi, K a la m a z o o ___________  24.45
A. D eR uyscher, K a la m a z o o ___  124.48
P. Ickes, D e c a t u r __________________ 28.15
D eL euw  B ros, K a lam azo o  —_____  90.00
D r. Roelof, K a lam az o d -____________ 32.00

M ay 10. On th is  d a y  th e  schedu les, 
re fe ren ce , a n d  a d ju d ic a tio n  in  th e  m a t
te r  of J a m e s  E . Spindle, b a n k ru p t No. 
5706, w e re  received . T h e  b a n k ru p t is  a  
u tility  e n g in ee r of G ran d  R apids. T he 
schedu les show  to ta l a s s e ts  of $17,950.00, 
(of w hich  $550.00 a s  c la im ed  ex em p t), 
a n d  to ta l lia b ilitie s  of $31,214.57, lis tin g  
th e  follow ing c re d ito rs :
G. R. N a t. B k., a n d  N a t, B k. of

G. R. _________________________ $17.550.00
C ascade  R ea lty  Co., G. R .--------  7,800.00
E d w ard s  Iron  W orks, S o u th  B end  4,064.57 
H arm o n -N e ss  Co., S o u th  B en d —unknow n 
J a m e s  N ess, J a m e s  Young, H . N ess,

B. S tah ley , H . L . K e ith , Jo e  V oe- 
ke rs , C larence  W itte , c /o  A lexis J . 
Rogoeki, a t ty . ,  H ack ley  U nion 
N a t l B an k  B ldg., M uskegon.—D is
p u ted  q u estio n  a s  to  lega l lia b ility
fo r  lab o r d e b ts________________unknow n

R o b ert E . D aniels, A lm a---------- unknow n
G eneral E lec tric  Co., C h icago— 300.00
A id K e n t B an k , G. R .—,------------ 1,500.00

In  th e  m a te r  of J . F . E esley  M illing 
Co., b a n k ru p t N o. 5070. T h e  final m e e t
ing  of c red ito rs  h a s  been  ca lled  fo r  M ay 
25, 1934, a t  2 p. m . T h e  t ru s te e ’s  final 
re p o rt w ill be app roved  a t  s u c h  m ee tin g . 
T h e re  m ay  be  a  sm all d iv idend  fo r c re d 
ito rs.

A pril 28, 1934. On th is  day  th e  sch e d 
ules in  th e  m a tte r  of th e  C om pound & 
I'y ro n o  D oor Co., a  co rp o ra tin , b a n k ru p t 
N. 5667, w ere  rece iv ed . T h e  b a n k ru p t is 
lo ca ted  in  S t. Jo sep h . T h e  schedu les  
show  to ta l  a s s e ts  of $1,333.41, a n d  to ta l  
liab ilitie s  o f $285,987.90, lis tin g  th e  fo l
low ing c re d ito rs :
C ollection  of In te rn a l R evenue,

D e tro it _______________________$ 306.30
S ta te  of M ichigan, L a n s i n g ___  6,874.70
C ity  of S t. Jo sep h , St. Jo se p h — 2,756.38 
H . M. M cConnell, S t. Jo se p h — 25.00
C adillac  Soo L u m b er Co., S au lte  Ste.

M arie __________________________  3,032.47
E v a n s  R e t tin g  L u m b er Co., G. R. 516.04 
S w isshe lm  V en eer Co., M ound C ity  710.31 
In d ia n a  V eneer & L u m b er Co.,

In d ian ap o lis  ___________________  2,489.36
C onsum ers Coal Co., B en to n  H a rb o r 958.03 
F i r s t  N a tio n a l B an k  of Chicago_10,000.00 
F ir s t  N a tio n a l B an k  of C h icago - 700.00 
F e rd in a n d  A lex an d er, N ew  Y o rk  1,689.21
L. B. C ad aro  & Sons, B oston_ 611.U0
J. Jo h n so n  C onsuction  Co.,

B uffalo ________________________  989.82
A. A. L a n e  C o n stru c tio n  Co.,

C leveland __________________   333.94
M. J .  M cE lligoft, C h ic a g o ----'-------  185.00
J . McWiMLmas Inc., N ew  Y ork_ 1,078.87
N ach teg a ll M an u fac tu rin g  Co.,

G. R. __________ 1______________  108.03
II. W . P a le n s  Sons, K in g s to n_ 3,600.00
P a sch e n  B ros., C h ic a g o ________18,600.00
P e a se  C om pany, C in c in n a t i___  774.02
C. P e te rs o n  C o n stru c tio n  Co.,

C leveland  ________________  75.00
S eneoa  L u m b er & M illw ork  Co.,

F o s te r ia  ______________________6,413.45
S m ith  & R um ery , P o r tlan d , M e.__________ 125.00
M idd lesta te s  C o n stru c tio n  Co.,

C olum bus _________________ —____ 221.51
L a P o r te  S ash  & D oor Co------------- 41.00
F i r s t  N a tio n a l B an k  of C hicago_ 5,788.19
F ra n k  N eum an , S t. J o se p h --------  16.18
L ocal U nion No. 2141 W . B. o f

C. & J .,  S t. Jo se p h ------------------ 4.04
E d m u n d  G rew e. St. Jo se p h _____  10.96
H e rm an  L udw ig , St. Jo se p h -----  49.15
C arl R iem land , St. Jo se p h _____  14.65
E r ic  K este rk e , S t. Jo sep h  -----  16.70
H e rm a n  M aru tz , S t. Jo se p h _____  10.00
R ich ard  M aru tz , S t. Jo se p h _____  16.97
E rn e s t  B ischoff, S t. Jo se p h _____  13.10
A lb e rt L ockw itz , S t. Jo se p h ____  24.16
C has. D om es, S t. J o s e p h ™ ____  45.21
A r th u r  S chaefer, S t*  Jo se p h _____  72.60
P a u l T ro ike , S t. Jo se p h --------------  90.24
Cairl H ue lsbe rg , S o d u s __________ 74.63
Jo se p h  L ittk e s , S t. Jo se p h _____  10.80
Em il J e tz k e , S t. Jo sep h  _______  28.13
G ottlieb  L ittk e , S t. J o s e p h _____  12.44
G us S chact, S t. J o s e p h __________ 7.20
C larence  T ro ike, S t. Jo se p h _____  12.81
L aw ren ce  S ch lu tt, St. J o s e p h ___  15.43
W m . S ch ram . S t. J o s e p h ________ 52.80
W a lte r  R adde, St. J o s e p h ________ 25.50
A lb ert A ddler, S t. Jo se p h______ 50.06
A1 R ybarczyk , S t. J o s e p h _______  23.45
H e rm a n  S chroeder, S t. Jo se p h_ 108.50
Jo sep h  T eske, B en to n  H a rb o r___  63.34
P a u l K este rk e , S t. Jo se p h _____  82.73
E lm er Olsom, S t. Jo se p h _______  89.39
W m . Dorow , S t. J o s e p h _______  60.15
L y m an  B rineys, S t. Jo se p h ___  70.60
J a k e  S kory i s t .  Jo se p h _________  82.10
A rnold B issell, B en to n  H a rb o r— 75.20
H a rry  B u ltam a, St. J o se p h _____  44.77
Theo. L. R ickers, S t. Jo se p h ___  27.75
C. V. T im berg , S t. Jo se p h _____  27.92
F r a h k  Oles, S t. J o se p h _________  68.90
C arl D am aske , S t. J o se p h _______  5.65
E d. G rew e, S t. J o se p h _________  43.02
A aron  B u rd e tsk y , B en ton  H a rb o r 71.47
G ottlieb  T illm an , St. J o se p h _____  71.99
C asp e r Maihke, B en ton  H a rb o r_ 38.24
A u g u st G ast, S t. Jo se p h _______  88.20
O scar Olson. St. J o se p h _____ ____  115.91
Jo e  Rolof, S t. J o s e p h ____________ 71.50
Jo e  Roloff, S t. J o s e p h ___________ 20.37
Jo e  Roloff, S t. Jo se p h ____________ 7.73

C larence  K n u th , B en to n  H a rb o r 83.01
F r a n k  Swikosfci, S t. Jo se p h _____  55.25
C arl O st, S t  Jo se p h ____________ 63.14
E . W . S ch ram m , S t. Jo se p h___  79.94
C arl H in g s t, S t. Jo se p h __________ 89.49
Ed. T ollas, S t. Jo se p h __ :______  79.54
Geo. B row n, S t. Jo se p h __________ 65.80
A. J .  T hom as, St. Jo se p h ______  114.89
F ra n k  D ornsbach , S t. Jo se p h ___  72.64
E rn e s t  Dorow , S t.  Jo sep h _____  100.77
C la ren ce  H eyn , S t. Jo se p h _____  71.61
G ilb e rt S chaefer, S t. Jo se p h ___  76.80
F r a n k  N em ethy , S t. Jo se p h --------  36.04
A lb e rt P e rlick , S t. Jo se p h _______  90.94
C has. D ah lstro m , S t. Jo sep h -----  40.25
Jo h n  W 'esner, S t. Jo se p h ------------ 26.24
W m . B row n, St. Jo seph---------------  71.55
C has. M ussil, S t. Jo se p h _______  31.37
Eld. G rau , St. Jo se p h ___________  108.29
Clifford P e te rso n , S t. Jo se p h ___  1.20
W m . S am pson, B en ton  H a rb o r  137.OS
W m . S am pson, B en to n  H a rb o r_ 5.00
F red  L ockw itz , S t. Jo se p h _____  129.30
L ou is  H eb n er , S t. Jo se p h —______  132.64
L ero y  M athew son , S t. Jo se p h ___  137.60
A. P . Y ost, B en to n  H a rb o r_____  6.80
F. A. Schaeffer, S t. Jo se p h  —   445.08
F re d  Ladwtfg, S t- Jo se p h _______  97.02
W . H . R ich ard s, S t. Jo se p h _____  142.56
J . A. W a tk in s , P a rk e r  Ave., B en ton

H a rb o r ________________________ 55.00
T. H . R ick ers, S t. Jo se p h _______  157.41
B. A. P e te rso n , S t. Jo sep h ______ 288.75
J e a n  B ra id , C h ic a g o ____________ 148.00
J e a n  B ra id , Benton, H a rb o r_____  32.00
F lo rence  M. B aldw in , B en ton

H a rb o r  ________________________ 214.98
E . C. D ixon, B en to n  H a rb o r___  275.00
H . M. M cConnell, St. Jo se p h___  412.50
R. D. Scam ehorn , B en ton  H a rb o r 916.63 
C om tnercial N a tio n a l B ank , St.

J o s e p h ________________________ 178,437.50
W . L. Jaco b  Z alk ind  A nderson,

C hicago  ______________________ 1,663.88
Ailgoma P lyw ood & V eneer Co.,

A lgom a, Wds. _________________ 97.57
A shby V en eer & L u m b er Co.,

Jack so n , T e n n . _____________  339.60
B eh r-M an n in g  Corp., T roy, N. Y. 249.48
E. L. B ru ce  Co., M em phis_____  699.33
C ase in  M fg. Co., of A m erica , N .Y . J ,383.70
C ro ssm an  L u m b er Co., G. R ____  2,605.69
C ham berlin  M etal W e a th e rs tr ip

Co., D e tro it  __________________ 253.81
P. & F. C orbin, C hicago________  43.60
W a lte r  C la rk . V eneer Co., G. R ._ 112.23
J . C. D eacon Co., C h icago_____  25.80
D ean  Co., C h icago  ______________ 274.38
D ic tap h o n e  S a les  Co., C h icago_ 49.53
R. G. D un Co., D e tro it_________  100.00
E v e le th  M fg. Co., R iver F o re s t_ 44.04
H o llis te r-F 'ren ch  L u m b er Co.,

S ou th  B end  ___________________ 350.00
Is lan d  C re ek  Coal Sales Co.,

C in c in n a ti _____________________ 95.71
Jo h n s-M an v ille , C hicago ____ _,_ 445.94
K an e  M an u fac tu rin g  Co., C hicago 137.04
E’red  K n ig h t, F a lco n er, N .Y .—_ 336.64
L ord  & B ushnell Co., C h icago___  75.15
L u m b erm en s C re d it A ss 'n , C h icago  35.00 
L u ssk y  W h ite  & Coolidge, .C hicago 66.70
B. M ah er Co., N ew  Y ork_______  58.22
M arq u e tte  L u m b er Co., S ou th

B end  __________________________  382.75
M erigel Co., Inc ., L ou isv ille_____  247.76
M ich igan  C en tra l R ailro ad  Co.,
M id -W est A b rasive  Co., D e tro it 25.95

St. Jo sep h  _____________________ 517.57
N a tio n a l L ead  Co., C hioago_____  1,333.42
N o rth w e st P a p e r  Co., C loquet.

M inn. __________________________  1,046.54
P e ltz -K a u fe r  Co., S o u th  B e n d _ 47.46
P e rk in s  Glue Co., L an sd a le , P a ._ 44.80
P e te rso n , A. D. 'ESton, C hicago 25.25
P o s ta l T e leg rap h  C able Co., St.

Jo sep h  _________________________  40.81
R ed  R iv e r L u m b er Oo.. W estw ood,

C alif. __________________________  758.89
R inn, P h ilip  Co., C h icago_______  1,036.69
W . M. R it te r  L u m b er Co.,

Columibus ______________________  2,945.70
O scar C. R ixson, C h icago_______  175.00
R ich as te r-G e rm ic id e  Co.. C h icago  49.50
S an d ers  L u m b er Co., S o u th  B end 744.86
S aw yer-G oodm an Co., M arin e tte ,

W ls. ______________.______________1,010.64
S outh  B end  D ow el W o rk s_____  136.59
S ta n d a rd  Oil Co., G. R ._______  66.89
I. S tep h en so n  Oo., W ells_______  459.11
S w ift & C om pany, C hicago_____  620.50
U nderw ood V en eer Co., W au sa u  2,404.61
W eb s te r V en ee r Co., C h icago___  203.01
W e s te rn  C hem ical Co.. K a n sa s  C ity  45.00
W es te rn  F e lt  W orks, C hicago___  126.36
W es te rn  U nion  T e leg rap h  Co.,

S t. Jo sep h  _____________________ 75.02
C. L. W iley, C hicago____________ 25.75
W irfs  C orpora tion , C h icag o ___  313.50
C olum bia U n iv e rs ity , N ew  Y ork  119.50
E lec tro  S un  Co., N ew  Y ork_____  9.37
I. Flieldman, N ew  J e r s e y ______  28.00
E d w ard  H ines L u m b er Co., C hicago 67.64 
H ollow  C en te r P a ck in g  Oo.,

C leveland ______________________ 12.57
H o rd ers  S ta tio n e ry  S to res, C hicago 1.40 
M ich igan  F uel & L igh t. S t. Jo sep h  5.93 
P ro tex o l C orpora tion , K en ilw orth  100.75 
M idw ay T ra n s it  Co., B en ton

H a rb o r ________________________ 25.00
S w eets  C ata lo g  Service, N. Y__ 250.00
S la te r  & S am pson T ra n s fe r  Co.,

St. J o s e p h ____________________ 8.24
St. Joe—B. H . C lean Tow el Serv ice 2.50 
T w in C ity  T y p ew rite r Co., St.

Jo sep h  _________________________ 1.03
W ilhelm s C o n stru c tio n  Co.,

E lizab e th . N. Y_______________  39.40
C. E . T ru lock . Larch.m ent, N .Y _ 396.13
M an u fac tu re rs  FYeight & F o rw a rd 

ing  Co., B en ton  H a rb o r-----------  4.98

Ross D. Scam ehorn , B en ton  H a rb o r 253.01 
In d ia n a  & M ich. E lec. Co.,

S t. Jo sep h  _____________________ 405.21
M ichigan Bell Tel. Co., St.

Jo sep h  ________________________ 585.18
L u m berm ens M utual G as Co.,

C hicago _______________________ 459.46
B oston  A ccustica l E n g in ee rin g  Co.,

B oston  _________________________ 263.02
M er-M ac C om pany, L ockport, N.Y. 9.89
J . H . P h inney , D e tro it__________  36.27
J . A. W ill, B o s t o n ____-________  .38
N o rth e rn  In d ia n a  Ry, Inc ., S t.

Jo sep h  ________________________ 14.95
V o n P la ten -F o x , Iron  M o u n ta in _ 545.94
V o n P la ten -F o x , Iron  M o u n ta in_ 388.05
Levisee  L u m b er Co., O shkosh_1,791.66
In d ia n a  V eneer & L u m b er Co.,

In d ianapo lis  ___________________ 450.00
J. H. O’M elia L br. Co., R h in e 

lan d er, W is. __________________ 175.00
J . H. O’M elia, R h ine lander, W is. 175.00 
S w ee t’s C atalogue  Service , N . Y. 350.00

M ay 1. On th is  day  th e  schedu les, r e f 
erence, and  a d ju d ica tio n  in  th e  m a tte r  of 
Jo h n  H . T eusink , b a n k ru p t No. 5694, 
w ere  received . T he b a n k ru p t is a  g ro ce r 
loca ted  in Zeeland. T he schedu les show  
to ta l a s s e ts  of $7,207.94, (of w hich  $850 
is cla im ed ex em p t), a n d  to ta l liab ilities
of $6,485.74, lis tin g  th e  follow ing c re d 
ito rs:
S ta te  o f M ichigan, L a n s in g _______ $212.64
C ity  of Zeeland _______________  35.00
H enry  L ookerse , Z ee lan d_______  46.03
S ta te  Com. & Sav. B ank, Z eeland  2,750.16
W ichers L um ber Co., Z ee lan d_ 129.49
Abe, th e  P r in te r ,  Z ee land_______ 6.61
J a k e  A ndringa , H o llan d —_______  140.00
G eorge B ash a ra , G. R ______ ____  99.09
C onsum ers P o w er Co., Z ee lan d___  11.35
D e B ru y n  Co., Zeelaind_________  29.46
D eP ree  H a rd w are  Co., Z eeland 7.47
J a k e  De/Pree, H o llan d___ ,_____  100.00
D a tem a  & H u izenga , G randv iile  28.00
E ckrich  Co., K a lam azo o________  7.13
Jo h n  O. E ddy, Plainlw ell________ 65.37
FV»ster F r y  Co., G. R ____________  3.00
F ed e ra l B aiting  Co., E lo lland___  1.97
G. R. P a p e r  Co., G. R ____________  18.00
F e rry  Seed  Co., D e tro it__________ 10.00
G. R. P ack in g  Co________________  36.00
Hill B ros. Coffee, C hicago__ ;____  11.16
H e rru d  & Co., G. R ______ ______  28.95
H d-A m . Foods Co., G. R ________  3.38
H u ls t & Sons, H o llan d_________  16.00
I.X .L . M achine Co., H o lla n d ,,___  28.25
R obert Jo h n so n  Co., M ilw aukee_ 8.62
Lee & C ady Co., G. R __________  841.30
L au g  B ros., G. R ________________  23.18
H a rry  M eyer Co., G. R ________  6.43
M uskegon C andy  Co., M uskegon 5.31
M ich. Bell T elephone, Z ee lan d_ 4.40
C. W. M ills P a p e r  Co., G. R ______  32.10
R eed, M urdock & Co., C h icago_ 20.01
S ta te  Comm. B ank , Z ee land_____  188.00
T rad e sm a n  Co., G. R ____________  4.75
L o ttie  T eusink , G. R_____________ 100.00
Tom  V ande  P els, Z ee lan d ________ 18.67
V ande  P e ls  & M addenom , Z eeland  3.54
V an d eB rin k  & S ons. G. R ______  4.63
M rs. Jo h n  V alien , H o llan d_____  400.00
D. V ereeke, Z ee land  ____________ 40.00
W ilson & Co., C h icago__________ 80.70
Z eeland  S ta te  B ank , Z ee lan d___  850.94
Z uiderhoek  Co., G. R __________  24.00

In th e  m a tte r  o f G ran d  R ap id s  C ut 
S tone  Co., b a n k ru p t No. 5433, final m e e t
in g  o f c re d ito rs  w as held u n d e r d a te  of
A pril 27, 1934. F*red G. T im m er, tru s te e , 
w as  p re sen t in  person . B a n k ru p t w as  
rep re sen te d  by J a m e s  H . Fox, one o f th e  
o ffice rs  of saiid B an k ru p t. C red ito rs  an d  
acco u n t b idde rs  p re sen t in person . T r u s 
te e ’s final reiport a n d  acc o u n t w a s  a p 
proved a n d  allow ed. C er ta in  a t to rn e y ’s 
bills, no tes a n d  a cco u n ts  rece iv ab le  w as 
b ills app roved  an d  allow ed. B alance  of 
sold to  C ecil N o rris  fo r th e  sum  of 
$110.00. O rd e r w as m a d e  fo r th e  p ay m en t 
of expenses  of a d m in is tra tio n  a s  fa r  a s  
fu n d s  on h an d  w ould p e rm it. N o  o b jec 
tio n  to d isch a rg e . N o  d iv id en d  to  c re d 
ito rs . F ile s  will be re tu rn e d  to  U. S. 
D is tr ic t C ourt.

In  th e  m a tte r  of G eorge N. E d w ard s , 
b a n k ru p t No. 5428, final m e e tin g  of c re d 
ito rs  w as  held u n d e r d a te  of A pril 27, 
1934. Clalude J . H uff, tru s te e , w as p re s 
en t. One c re d ito r  p re sen t. One a cco u n t 
b idder p re sen t. T ru s te e ’s  final rei>ort and  
a cco u n t w as app roved  an d  allow ed. B al
an ce  of acco u n ts  a n d  no tes receivab le , 
c h a t te l  m o rtg a g e s  a!nd ju d g m e n ts  in 
volved, to g e th e r  w ith  t i t le  re ta in in g  
notes, w as so ld  to  T h o m as E . Ca.in, co n 
se rv a to r , of N iles, M ichigan, fo r th e  sum  
of $100.00. One c laim  w as a llow ed. O rder 
w as m ade  fo r  th e  p ay m en t o f expenses 
of a d m in is tra tio n  an d  fo r  a  first and  
final d iv idend  o n  th e  one c la im  proved  
an d  allow ed of o n e -h a lf  of one p e rcen t.

In  th e  m a t te r  of M etzg a r Co., Inc., a  
co rpo ra tion , b a n k ru p t, final m ee tin g  of 
c re d ito rs  w as held A pril 23. T h e  tru s te e  
w as p re s e n t in  person  a n d  rep re sen te d  by 
B enn  M. C orw in, a tto rn e y . A rth u r  N. 
B ran so n  a lso  p re sen t for tru s te e . C er
ta in  c re d ito rs  w ere  p re sen t in person . 
T ru s te e ’s final re p o rt an d  account a p 
p roved  an d  allow ed. B ills  of a t to rn e y s  
fo r t ru s te e  ap p ro v ed  and  allow ed. C er
ta in  p ro n e rty  so ld  a t  au c tio n . An o rd e r 
w as m ade  fo r th e  p ay m en t of expenses 
o f ad m in is tra tio n , final d iv idend  of 50* 
p e r cen t, on  p re fe rred  lab o r c la im s, p re 
fe rred  ta x  c la im s a n d  a  firs t and  final 
d iv idend  to  g en era l c re d ito rs  o f 5.2 per 
cen t. No o b jec tion  to  b a n k ru p t’s  d is- 

(C on tinued  on Paige 12)
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R E T A I L  G R O C E R
Retail Grocers and M eat Dealers Associa

tion of Michigan,
P re s id e n t—R udolf E c k e rt, F lin t.
F ir s t  V ic e -IT es id e n t—V incen t M iklas. 

M anistee .
S econd V ic e -P re s id en t—O. A. S ab ro w - 

sk i,, b a a s in g .
S e c re ta ry  — H e rm a n  H a n se n , G rand  

R apids.
T re a s u re r—O. H . B ailey , S r., L an sin g .
D irec to rs—H b lg e r Jo rg en so n , M u sk e 

gon; L. V. E b e rh a rd , G ran d  R ap ids; P au l 
Gezon, G ra nd R ap id s; Lee Lillie, C oopers- 
villi-: M artin  Block, C harlevo ix .

Grocer-Philosopher Writes After Two- 
Year Silence

After two yars, my Western Canada 
grocer-friend writes me his usual gos
sipy letter which conveys such a lot 
of homely philosophy about his busi
ness, his church, his family affairs and 
life generally that I quote him freely. 
Evidently, it helps him to stand aside 
from time to time and watch the world 
go by, even in his tiny settlement—in
cluding his own world in the proces
sion. It will help us to get back our 
balance to follow him in this. He is 
a wholesome example.

So don't expect pure brass tacks in 
what follows; but also, don’t get the 
impression that here is worthless talk. 
For in truth, “Thar’s gold in them thar 
hills”—gold worth digging out.

T is Saturday evening,” he begins. 
“All is quiet in the village because the 
neighboring village boys are playing 
hocky with ours; others are curling” 
(the date is February 10) “and there 
is a dance, so I shall procrastinate no 
longer.

“In one respect—only one—there is 
no change. That is in the manage
ment of the store. That is still strictly 
a one-man affair. Business has dropped 
off the last two years, 1933 being $100 
below 1932; but I am glad to say this 
January more than doubles Januarv, 
1933.”

“Two sharpers have invaded this 
territory since I wrote. That caused a 
decline in business. Then, with drop- 
ping prices and the depression, I have 
tound it keenly interesting and at times 
disappointing, but we still keep smil
ing. though we have our off days as 
of yore, and still there is the old cus
tomer who takes the joy out of life for 
the balance of the day—not often, I 
am pleased to say.

“Here’s an instance. Came lately an 
audit of the church hooks. These have 
been kept by one who knew nothing 
about book-keeping, so I found it nec
essary to call on him for a little assis
tance. Unfortunately, his wife butted 
in and took me up wrongly. She said 
the books were all right, for she had 
checked the figures twice and Wilmer 
three times, so all I had to do was 
sign the dotted line for okeh. Because 
I would not do that, she got in a huff, 
refused to attend the meeting—so did 
he and. of course, so did I—and thus 
both for the time being have dropped 
going to church; and I. of course, have 
lost a customer at least for the time 
being, too.

“To return to business: I have just 
altered completely my counter arrange
ment and fixtures. Thus I bring cus
tomers farther into the store. Wonder
ful how 3’ou can make folks walk far

th e r towards the rear if you set your 
mind to it.

“Seems to me the crop failures have 
proved a boon to the sharpers men

tioned, for by some combination they’re 
able to buy bankrupt stocks—then go 
bankrupt themselves—so being able to 
undersell the rest of us. Then they 
bu\r back the stock at further reduc
tion, start up in friend wife’s name. 
Other sharpers buy the complete outfit 
of distressed manufacturers and make 
it still tougher for us. All this makes 
me think we need a Hitler to nazzv 
these chaps a bit, for believe me, they 
are getting into the West.”

“There is hardly a village without 
its sharper now and farmers, being so 
nard hit, are compelled to make their 
dollars go farthest. Perhaps we old- 
fashioned merchants are to blame; 
maybe we have the fault—if it be a 
fault—of preferring to go home at six 
and spend the time with our families, 
whereas the sharper gets warmed up 
for business about that tim.e

It was through one of these gentry 
that I came near being burned out last 
hall. He started a fire—or at least 
some one did—placing a quantity of 
kerosene saturated rubbish in an onion 
basket on the stoop of his wareroom 
door and lighting it. But for a card 
party breaking up at that time and a 
home-goer seeing the blaze, our entire 
block wuld have gone.

“This chap who saved us had to 
think fast. Should he chase the run
ning guy or turn to on the fire? He 
decided on the latter, so we do not ab
solutely know who set the fire, but we 
have a good idea. But it amused me 
that the following afternoon I saw a 
chap crawling on his hands and knees, 
singing Pentecostal hymns. Thus this 
one was trying to avoid the heat while 
the other did his best to make things 
warmer.

“But back to business. The farm
ers are seeing red these days and have 
been for some time. They are them
selves largely to blame for their con
dition. for when times were good they 
did not clean up their debts, but rather 
spread out further. Result of their 
plight to-day, however, is that the Pro
vincial Government has enacted string
ent legislation making it impossible to 
collect a farmer’s bill or secure him
self. The farmer can laugh in a store
keeper’s face if anything is hinted 
about paying on an old bill.

“Yet it is most remarkable that with 
all these favorable circumstances the 
farmer still drones his DeProfundis, 
even on the brightest June day he can’t 
alter his tune, though everything is 
lovely and all around Nature sings her 
Jubilate. Sometimes I get out of pa
tience with the farmer. Then I think 
that they are indeed like children and 
have to be led somewhat. Reminds me 
of the old lady who said that in her 
day there had been no divorces—they 
were taught that passage in the Bible: 
‘Grin an bear it.’ That is what store
keepers must do now.”

“Did you ever make a sale and lose 
it—all at the same time? I did yester
day. A lady came for a 25 pound box 
of bar sugar, asking me to order it for 
her. which I promised to do. Unfor
tunately. I told her I had a few pounds 
on hand. Then she said: ‘O, never 
mind; do not order it until I tell you.’ 
She has not come back since and I am 
wondering what I said to upset her 
mind. One has to be tactful these days, 
for the least little thing sends them off

at a tangent. Most folks seem to have 
a chip on the shoulder.

‘T‘he times have produced a new 
party, nicknamed the Cocofeds, from 
Co-operative Commonwealth Federa
tion, largely sponsored by and man
aged by college professors and minis
ters. They claim that doctors, lawyers 
and capitalists have had their try at 
government and made a fizzle of it, 
so now let’s have the professors and 
ministers take a turn.

‘This reminds me of what the big in
terests said about Woodrow Wilson 
when he issued his fourteen points, 
rhey said: ‘No more professors run
ning our government, no more ideal
ists’—and look what happened when 
Warren Harding got into the chair. 
Well, I am just a little afraid of the 
communists and reds running the gov
ernment if this Cocofed gets into 
power—plus other disgruntled people 
who never make good on this earth. 
So I shall vote for the old party, which 
is bad enough.”

From all of which we may see that 
there is little practical difference cm 
which side of the “Invisible Line” we 
live. The world is upset everywhere. 
It surely behooves every business man 
to walk with exceeding circumspection, 
taking the least chances possible.

Paul Findlay.

Proceedings of the Grand Rapids 
Bankruptcy Court.

(C ontinued  from  page 11) 
ch arg e . T he m ee tin g  ad jo u rn ed  w ithou t 
d a te  an d  th e  files will he re tu rn e d  Lo the
U. S. D is tr ic t C ourt.

In  th e  m a t te r  of W illiam  G. Sclialibel 
a n d  C larence  E ybinclt, c o -p a r tn e rs  doing 
b u sin ess  u n d e r th e  tra d e  nam e of G rand  
R:lipids R o se tte  & C arv in g  Go., linal m ee t
ing' of c red ito rs  w as  held  u n d e r d a te  of 
April 2/. F red  G. T im nier, tru s te e , w as 
p re s en t in  person. B an k ru p t w as p re s 
e n t by tw o c o -p a r tn e rs  a n d  re p re sen ted  
by a tto rn e y s  S te k e te e  .&• S teko lee . C er
ta in  c re d ito rs  w ere  p re sen t in person. 
A ccount b id d e rs  p re sen t in person. T r u s 
te e ’s  final rep o rt a n d  acco u n t w as a p 
p roved  and  allow ed. T ru s te e ’s  r ig h t, ti t le  
an d  in te re s t  a n d  eq u ity  in c e r ta in  rea l 
e s ta te  w as  sold to  P e te r  E ngel fo r the  
su m  of $70.00. O rder w as m ade for the  
p a y m e n t of ex p en ses  of ad m in is tra tio n , 
p re fe rred  c la im s an d  a  first and  linal 
d iv idend  to  c re d ito rs  oi 12 p e r cen t. No 
ob jec tion  to  d isch a rg e . F iles  will be r e 
tu rn e d  to  U. S. D is tr ic t C ourt.

In th e  m a t te r  of th e  C om pound an d  
P y ro n o  D oor Co., b an k ru p t No. p>(iG7. 
f h e  firs t m e e tin g  of c re d ito rs  h a s  been 
called  fo r M ay 15.

In  th e  m a t te r  of L  & B C ar ta g e  Corp. 
b an k ru p t No. 503:!. T he  firs t m eeting  of 
c re d ito rs  h a s  been called for M ay H  

In th e  m a tte r  of E d ith  II. F le tc h e r  
b a n k ru p t No. 5672. T he first m ee tin g  of 
c red ito rs  h a s  been called  for M ay J4.

In th e  m a t te r  of J o h n  A. G ru b in g e r 
doing  bu s in ess  a s  th e  S ty le  Shop b a n k 
ru p t, final m ee tin g  of c re d ito rs  w as held 
A pril 23. T he tru s te e  w as p re sen t in 
person  a n d  rep re sen te d  by Louis H  O s- 
te rh o u s , a tto rn e y . W arn er. N orcross & 
•L“ " ;  a t to rn e y s  w ere  p re sen t on b ehalf 
of b an k ru p t. T r u s te e ’s final re p o rt and  
a cco u n t w as approved  an d  allow ed. R e 
ce iv er s final rep o rt and  acco u n t w as a p 
proved  an d  allow ed. B ills of a tto rn e y s  
fo r tru s te e , fo r c re d ito rs  in opposinp* 
com position  o ffer an d  fo r the  b a n k ru p t 
w ere  ap p rv ed  a n d  allow ed. P e titio n  of 

c re d ito rs  for tru s te e  to oppose 
b a n k ru p ts  d isch a rg e  w as considered  and  
o rd e r m ade  in harm o n y  th e rew ith  ■ fees 
of a t to rn e y  for  tru s te e  for opposiing  such 
d isch a rg e  s e t  a t  §109. B alance  accoun t 
receivab le  an d  cla im  a g a in s t  Jo h n  A 
G ru b in g er tra n s fe rre d  lo F red  G. T im m er 
e s  tru s te e  fo r benefit of c red ito rs  w hose 
C onsum ers  P ow er Co., G. R ____ ’ 47 94

300.00 
8.00

70.97
2.96

285.13
3.00 

112.85 
240.23 
231.99

1.93
5.80
7.60

26.75
44.75 

160.11
20.00 

105.00 
606.21

9.90
6.70
6.00 
1.35

10.00
29.36

Coffee R anch , G. R _________
C harles  R eeves, G. R _____ " I .
C ity  of G. R. W a te rw o rk s  D ept
Eli C ross, G. R ________________
G. R. C oat & A p ro n  Co______
G. R. A w ning  & T e n t Co______
G. R. G as L ig h t Co__________
G. R. F uel & M ate ria l Co______
G. R. C ream ery  Co____________
G. H. P. C ig a r Co., D e tro it__
H erald , G. R __________________
L ab o r News, G. I t______
H olland C igar Co., G. R ____ I!
K en t S to rag e  Co., G. R ________
Lee & C ady, G. R ____________
A. M eneghini, A llendale 
M asonic C o u n try  Club, G. R.__
P e te r  D. M o hrhard t, G. j t ____
M ichigan T rad e sm a n , G. R.__
O ceana  H era ld  Co., S h e lb y l l .
P o sta l T e leg rap h  Co., G. I t____
L. 16. P hillips, G. lt.________
P u lte  P lum bing  Co., G. R ____
Rolfe Sign Serv ice , G. I t_____
Ruffe B a t te r y  Service , G. R ___
R e s ta u ra n t M an ag em en t N.Y._ 3 00
H. R osendall, G. I t_____ 1___ _ " 3 75
Sw ift & Co., G. R _______ I I I I I I I  2.50
E. D. S hankw ille r, G. R .____ I 251 22
C apt. R ay  S p rague , G. R ____ I___ 5 00
Ja c ib  T u in s tra , G. I t____________  3L7S
II- ■ T en B roek  & Sons, G. I t__ 50.00
1 a r ie ty  Food S tore, G. I t________  19.30
W este rn  Union T e leg rap h  Co.. G. It. 7^50 

M ay 4. On th is  d ay  th e  schedu les  r e f 
e rence, an d  ad ju d ic a tio n  in the  m a tte r  
of R am on B yron  P la tt,  b a n k ru p t No 
H a im s hav e  been  p roved  a n d  allow ed. 
M ade .order fo r p ay m en t of expenses  or 
aam an is tra tio n  a n d  o f a, fo u rth  an d  final 
d iv idend to  c re d ito rs  o f 9.66 p e r  c en t, 
h n a l m ee tin g  th e n  ad jo u rn ed  w ith o u t 
Va te -. I*lles w ill he re tu rn e d  to  U. S. 
D is tr ic t C ourt.

M ay 4.. On th is  d ay  th e  schedu les  in 
th e  m a tte r  of th e  Q u ak er R e s ta u ra n t, 
w ere received . T h e  schedu les  show  to ta l 
a ®sf t | . , ? , f , ffl.ll 1 -Ofi, a n d  to ta l liab ilitie s  
. §15,-19.95, lis tin g  tlie  follow ing c re d 
ito rs:
C ity  of G rand  R ap id s_________ $ 960.00
Alice D ev itt, G. I t ---------------------- 300.00
H a rry  D ev itt, G. R ____________  34 00
S ta te  of M ichigan, L a n s in g _____  201.48
F red  H am m ond, G. I t___
Ed. D oherty , G R 
M onty  M iller, G. It!
C laud M iller.’ G. I t____
C h arle s  M arsha ll G R.
Lucille W atzen , G it  
E th e l Cecil, G. R.I__.
E d n a  Lyle, G. R _____
Nellie M «'Lamore, G. R.
M arie  T hom pson, G. R ___
W a lte r  C o u rtw rig h i G I 
A n n a  M cCulloch. G.' I t ’
Blue V alley  C re am ery  w  u  
W a lte r  T u sch  E s ta te ,  G. 1{.__
A lbert A bbjy, G. R ____
A etna  A\ indow  C lean ing  (
C otton  E lec tric  Co., G. I t_____
C en tra l M ichigan l ’a|i_er Co.. G. It. 72.48 
5696, w ere  received . T he b a n k ru p t is an  
in su ran ce  a n d  rea l e s ta te  a g en t, of B en 
ton  H arbo r. T he schedu les  show  to ta l 
a s s e ts  of $290.00, (of w hich  §90.00 a re
M OO^dnneX, f ? P t ) ’ an l to taJ  lia b ilitie s  of510,035.00 lis tin g  the  follow ing c re d ito rs : 
C itizens I< inance  Co., B en ton  H a r-
, , „ Tr  ----- ------------------------------------ $ 400.00
i re d u ce rs  C ream ery , B en ton  H a rb o r 10.00
G e a n e r  S to re , H a r t f o r d ______  50 00
G leaner E lev a to r, H a r tfo rd ._ I
H a rtfo rd  L u m b er & Coal Co___I
l*. L. P ia tt ,  O neonta, N. Y .
C arl C u rtis s , S a lin e ’ ____ I .
F ra n k  W ard  S erv ice  S ta tio n ,

B en ton  H a rb o r ------------------------ 00
.eo rge  H um phrey , B en ton  H a rb o r 30 00 

Jess ie  M oone G rocery , B en ton  
H a rb o r

H ill T op  N u rsery , H a rtfo rd  
Jo h n  Gross<e. H a rtfo rd
P ren tic e  H all. H a rtfo rd  I..I___  18.U0

1 c a  Co > S o u th  Bend 15.00

I t_________ 1,600.00
— 5.00
— 2.63
— 130.00K— ,----------- 17.00
i------------------- 2.70
— J.00
— 3.00R ___ 208.00
R _____ 264.00
G. R ____ 8.50
R ______ U461.00

y Co., G. R. 191.86
-----  7,000.00
------ 6.15
G. R. 87.50 

3.04

15.00
20.00

—  1,500.60
— 1,000.00

16.00

12.00
760.00
400.00 
18.00

r j . v  V i •,  O ’ /U

i  s t - J o s e I>h ______ 60.00L. \o n  Bros. B akery , B enton H a rb o r 25.00 
J . u .  L ucas  Coal Co., B en ton

H a rb o r _________
M. O. O ppenheim , H a r t fo r d lU I  
J . A. B assfo rd  E s ta te  G It 
h i rem e ns Ins. Co., C h ic a g o .! . .
U n iversal A uto  Ins. Co.. D allas 
Atm iron R obinson, H a rtfo rd  
b red  K lav ito r, S t. J o se p h _____

B au m eis te r, B en ton  H a rb o r
, B en ton  H a rb o r 400.00 

150.00
B. M. Nowlen (

B en ton  H a rb o r  
D an T . B ash . B en ton  H a rb o r

80.00
250.00
475.00
250.00
250.00
400.00
50.00
15.00

«M.UU I 1(11 IMII_
b r a n d s  P ila res , B en ton  H arbor!
M m  D. H owe, K alam azoo___
K enton H a rb o r S ta te  B an k  
M aty M achoJtz, S t. J o s e p h ..I I !

1,500.00
400.00
200.00
700.00
600.00

FOR BETTER BANANAS 
Call 9-3251

D . L  C A V E R A  &  GO.
The House That Caters to Independent Merchants Only
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M E A T  D E A L E R
Meat Program Is Reaching the Gen

eration of To-morrow
The significance of meat as a source 

of the food1 elements necessary for 
health and efficiency; a better under
standing of the important place meat 
occupies in the food budget; how to 
use the less-demanded, as well as the 
more popular, cuts of beef, pork and 
lamb; the latest revelations in meat 
cookery—these and other facts about 
meat are being brought to high-school 
and college students throughout the 
Nation as the result of an intensive 
educational program, according to a 
report just issued by the National Live 
Stock and Meat Board.

This type of information reaching 
those who will buy, prepare, and serve 
the country’s meat supply in the future 
has been receiving more and more at
tention, the Board points out . A new 
record was set in this phase of the 
Board’s activities in the first four 
months of 1934. In this period 152 lec
tures and demonstrations were pre
sented before 70,208 students in fifty- 
seven cities of eighteen states.

The interest and hearty co-operation 
of college presidents, high school sup
erintendents, principals and teachers 
made it possible to conduct meetings 
from Pennsylvania on the East to Kan
sas on the West and South into Geor
gia and Mississippi. It has not been 
unusual for the Board’s specialists to 
be greeted by 2,000 students and teach
ers in a single assembly. At the sixty- 
eight high school assemblies given over 
to  the meet program, from January 
to April inclusive, the average attend
ance has been 805.

Teachers are unanimous in stating 
that these meat programs have been 
among the most interesting and in
structive ever brought to their stu
dents. In city after city educational 
institutions have requested further pro
grams of this' sort.

Aside from the meetings featuring 
meat lectures and demonstrations, edu
cational material about meat is made 
available for high school and college 
classroom instruction. The Board’s 
textbook, “Ten Lessons on Meat,” has 
been placed in the home economics de
partment of every high school and col
lege in the country. Food value charts 
showing meat’s high nutritive value 
and meat identification charts on beef, 
pork, veal and lamb have been fur
nished to more than 12,000 teachers. 
Each month during the school year, 
teachers are kept informed on all that 
is new in meat and meat cookery 
through a special publication issued by 
the Board.

Approximately 125,000 high school 
home economic students have taken 
part in the Board’s meat story contest 
since its inception. Hundreds of thou
sands of vocational agriculture students 
and 4-H club boys and! girls compete 
annually for places on teams entered 
in meat identification contests spon
sored by the Board at leading live
stock shows. Hundreds of college 
and! university students try out each 
year for places on the intercollegiate 
meat judging contest teams which com
pete at the international and Amercian 
royal live stock expositions.

Reaching young America with infor
mation relative to meat—the finished 
product of one of our leading industries 
—should bring definite and far-reach
ing future results, according to opin
ion expressed by leaders of the indus
try. It is building a firm foundation 
for future effectiveness.

Gains Shown in U. S. Meat Consump
tion

Meat consumption in the United 
States is more than keeping pace with 
population increases, according to a 
statement just issued by the National 
Live Stock and Meat Board. In the 
decade 1913-1922 inclusive, the total 
estimated mea consumpion averaged
13.509.100.000 pounds annually, and 
per capita consumption was 131.1 
pounds. In the next ten years begin
ning with 1923 and ending with 1932, 
the average annual meat consumption 
was 16,636,800,000 pounds, and the per 
capita consumption advanced to 140.0 
pounds. For the year 1933 the esti
mated consumption was 17,960,000,000 
pounds and the estimated per capita 
consumption 142.9 pounds.

The per capita consumption of 142.9 
pounds in 1933 was divided as follows, 
according to estimates:

Beef 54.1 lbs.
Veal 7.9 lbs.
Lamb 6.9 lbs.
Pork 74.0 lbs.

The estimated figures show that 
more meat was consumed in 1933 than 
in any previous year in the history of 
this country. The significance of the 
1933 consumption figures may be bet
ter understood when it is considered 
that meat moved into consumptive 
channels at the average rate of 17 tons 
per minute.

Despite this upward trend in meat 
consumption, the United States stlil 
lags behind four other countries in the 
per capita consumption of meat. 
These four countries and their per cap
ita consumption figures are as follows: 
Argentina 273.2 pounds per capita
New Zealand 252.2 pounds per capita
Australia 188.5 pounds per capita
Canada 154.8 pounds per capita

The Board calls attention to the fact 
that meat is the finished product of 
one of the Nation’s leading industries. 
Live stock is produced on more than 
six million farms. Approximately 85,-
500.000 cattle, hogs, and sheep were 
received at the sixty-two principal live
stock markets in 1933. Meat is proc
essed in more than 1,400 packing plants 
and approximately 160,000 retail meat 
dealers merchandise it to 125,000„000 
food consumers.

Reorder Electrical Appliances 
Reorders for small electrical house

hold appliances increased this week 
as a result of special promotions held 
by retail stores. The gain, the first 
noted in more than a month, was lim
ited to popular price percolators, toast
ers, irons and table grills. Contrary to 
seasonal trends, medium and better 
grade goods were inactive. The high
er-price articles usually are in fair de
mand at this time for wedding gifts. 
Sales volume on larger appliances, 
such as mechanical refrigerators, wash
ing machines and vacuum cleaners, 
continues to show sharp gains over last 
year’s figures.

Corporations Wound Up
The following Michigan corporations 

have recently filed notices of dissolu
tion.

Coveyou Farm and Lumber Com
pany, Limited, Petoskey.

Martin & Schwartz, Inc., Detroit.
Fordson Oil Company, Incorporated, 

Detroit.
Hotel Garage Company, Detroit.
Silver Creek Fuel & Feed Co., 

Grand Rapids.
Rottschafer Bros., Inc., Grand Rap

ids.
Commonwealth Home Builders 

Company, Detroit.
Suare Deal Products, Inc., Detroit.
Rockwood Sprinkler Company, De

troit.
General Cold Storage Warehouse, 

Inc., Detroit.
Houghton Copper Company, Detroit.
Detroit Fountain Supply and Candy 

Company, Detroit.
Albert V. Mitchell Company, Incor

porated, Detroit.
E. W. Voigt Brewery Company, De

troit.
Western Michigan Holding Com

pany, Grand Rapids.
Atlas Products Company, Kalama

zoo.
Jochen and Aker Hardware Com

pany, Saginaw.
Schaldenbrand Pen Co., Detroit.
Fred C. Schaldenbrand, Inc., De

troit.

Shift to Low-Priced Cars
The active demand for used 

cars Which has materialized in re
cent weeks in m any sections of 
the country, which has exceeded  
dealers’ expectations b y  a w ide 
margin, has encouraged autom o
bile manufacturers to postpone 
for the tim e being projected radi
cal curtailment of their production 
schedules. However, substantial 
shifts in types of cars produced  
are being effected.

This unexpected preference 
for used cars shows, in the opinion 
of motor sales executives, that 
available purchasing power in the 
hands of the public remains lim 
ited. Consequently, a general 
shift in manufacturing has been  
ordered. Output of de luxe m od 
els is being curtailed, while sched
ules on standard cars, especially 
in the lowest price class, are being 
speeded.

If the public responds to the 
coming general sales drive, as it 
is hoped, prospects are that auto
m obile production will be contin
ued far from peak levels for an
other month or six weeks. This 
would help to sustain business for 
many auxiliary manufacturers and 
the steel industry. It might also 
help improve strained relations 
with the vicious representatives 
of union labor through maintain
ing pay rolls.

A frame bronze fly screen for double 
hung windows has been developed. 
Screws at top and bottom secure it, 
tension is adjusted by devices at the 
bottom.

I ’s the gentle quiver in a girl’s voice 
that may hold her beau.

Higher Wages During Summer 
Recession

The demand of the NRA Labor 
Advisory Board for a renewal of 
the socalled 1 0 plus 10 program, 
or a ten per cent, reduction in 
working hours without a corre
sponding cut in pay rolls, is char
acterized by industrial spokesmen  
as a political m ove of little prac
tical significance sponsored by the 
venal and unscrupulous union la
bor leaders.

Since current prospects are that 
new labor legislation will not be  
enacted before Congress ad
journs, National leaders of the 
American federation of labor 
need som e new m ove to strength
en their own position before the 
coming general convention of the 
organization.

Responsible NRA officials re
alize, it is believed, that it is im
possible for industry to avoid cuts 
in pay rolls as production recedes. 
That profits in the first quarter 
were satisfactory in many lines 
does not change the situation. The 
first quarter profits reflected in 
part merely appreciation of in
ventory values caused by the rise 
in prices. To spend them on pay 
rolls would materially weaken the 
working capital position of m any 
concerns, therefore.

Price Index at New High
Continued drouth in large sec

tions of the M iddle West, effects 
of the Bankhead Cotton control 
act and the tax program com 
bined last week to stimulate a fur
ther rise in prices of basic com 
modities.

On the other hand, prices of 
various lines of consumers goods, 
notably textiles, continued a grad
ual downward m ovem ent, with 
quotations largely nominal in the 
absence of material demand.

This conflict in price trends is 
not expected to continue, how 
ever. Prospects are that prices 
of manufactured goods will soon  
cease declining and, in fact, m ay 
advance again m oderately when  
pending production curtailment 
plans are approved in W ashing
ton.

The w eekly index of com m od
ity prices, reflecting this situation, 
advanced at the end of last week  
to a new peak for the year of 
75.4, as colmpared with 74.9 in 
each of the two preceding weeks.

Be careful how you fire hot shots. 
They may rebound and hit you.

B e e c h - N u t  
GUM & CANDIES

COFFEE - PEANUT BUTTER 
CATSUP - BUTTER W AFERS

m il l  n i Ii i t  Jn n il . i  
<»/ I 'X r i ’f i t in n i i l l v  J i m ’ J ln v o r  

IU M II-M I I'UKIM . H l . l  V\ V lo ll\l( ll . V V
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H A R D W A R E
M ichigan Retail H ardw are Association.

P re s id e n t — H e n ry  A. S ch an tz , G ran d  
R apids.

S e c re ta ry —H aro ld  W . B erv ig , L an s in g . 
T re a s u re r—W illiam  M oore, D e tro it- 
F ie ld  S e c re ta ry  — L. S. S w in eh a rt, 

L ansing .

The Partnership of Government and 
Industry

In other days a business address be
fore a business body could with pro
priety make but scant reference to 
governmental policies or projects, 
without seeming interjection of parti
san motive. But the other days are 
gone, perhaps forever, and in the new 
“partnership,” industry, agriculture 
and every phase of social relations are 
so interwoven with Government that 
reference to one must include the 
other.

As individuals we may or may not 
be in accord with all that has trans
pired in our country during the past 
twelve months. But even those who 
dissent in principle are none the less 
fervent well-wishers for the ultimate 
success of most of the undertakings, 
startling as they may have appeared. 
For, in the words of the President, 
“We Are on Our Way,” committed for 
the present, at least, to projects from 
which there can be no abrupt devia
tion without disaster. Plans originally 
advanced as but temporary now emerge 
as permanent policies, affecting in one 
phase or another the life of every in
dividual.

In the foreword of his new book 
President Roosevelt himself says of his 
Administration:

“Some people have called our new 
policy ‘Fascism.’ It is not Fascism 
because its inspiration springs from the 
mass of the people themselves rather 
than from a class or a group or a 
marching army. Moreover, it is be
ing achieved without a change in fun
damental republican method. We have 
kept the faith with, and in, our tradi
tional political institutions.

“Some people have called it ‘Com
munism’; it is not that either. It is 
not a driving regimentation founded 
upon plans of a perpetuating director
ate which subordinates the making of 
laws and the processes of the courts to 
the orders of the executive. Neither 
does it manifest itself in the total elim
ination of any class or in the abolition 
of private property.

“If it is a revolution, it is a peaceful 
one, achieved without violence, without 
the overthrow of the purposes of estab
lished law and without the denial of 
just treatment to any individual or 
class.”

As manufacturers, our most imme
diate concern is with the success or 
failure of NR A and the realization that 
a turning point is being reached in its 
relation to the recovery program. 
Fundamentally, the trouble under the 
NRA is that it attempts to increase 
consumption through a rise in money 
—instead of products. Wage earners 
with shorter hours and high wage 
scales, the theory runs, will have more 
money to spend on goods and) com
modities, although individually they 
will produce less. The hitch comes in 
the-difficulty in finding the money. It 
was the Government’s idea that indus

try could advance the funds, as wages, 
and later recoup on increased sales.

Actually, the NRA has raised costs 
of production, and is attempting to 
raise them further, while at the same 
time it is striving to prevent price in
creases. That is smothering profits, 
and industry cannot go much further 
along that line. A primary oversight 
of the NRA was the failure to make 
a clean-cut outline of its policy on 
price-fixing. Another was the failure 
to state its stand unequivocally on col
lective bargaining; whether the nation
al unions were to rule or whether com
pany unions could be spokesmen for 
labor.

It began with the vague idea of 
handing the whole problem over to the 
A. F. of L. But that meant the closed 
shop, restriction of output, the craft 
union form, enormous union treasuries 
disbursed by unregulated officials, 
elected by political machines within 
the unions and with exactly the same 
sort of opportunities for the misuse of 
absolute power as have been utilized 
to the full by unscrupulous politicians 
in control of party organizations.

Confronted by the labor crisis in 
the motor industry, the Administration 
has now deflected its policy into a new 
direction. The open shop will be le
galized instead of the closed shop, but 
with safeguards against coercion and 
provisions to maintain rival unions 
within any given industry. One can
not help thinking of the bright hopes 
once pinned on the direct primary as 
a device for the overthrow of bosses, 
the revival of two-party government 
and the attainment of other blessings. 
The analogy is not exact, but that is 
only because “industrial democracy” 
is so vastly more complicated than the 
political kind and even more resistant 
to constitutional devices.

It is generally recognized, even by 
those directing NRA, that it has en
tered the most critical period of its 
existence. Preceding and following 
the conference of code authorities in 
early March, operations within NRA 
have been slowing down, reflecting rec
ognized necessity for changes in or
ganization set-up and policy to a sys
tem less centralized and more co-oper
ative. What the Administration appar
ently now has in mind is the ultimate 
transformation of NRA into a machine 
to administer code industries.

Important in the changes ordered for 
greater speed was the creation of a 
litigation division to handle all court 
cases in the name of the Department 
of Justice; the making of all Deputy 
Administrators responsible for quick 
disposal of all non-enforcement com
plaints on codes under their jurisdic
tion. Each equipped with legal, eco
nomic, labor, industrial and consumer 
advisers, it will now be their responsi
bility to get action from the compli
ance and litigation divisions. Previ
ously their main function has been to 
get codes through the mill.

Having passed through this period of 
criticism, introspection and renovation, 
it is to be hoped that NRA will later 
more effectually perform its part in 
the recovery program.

Business continues relatively good, 
with a probable index of opproximately 
90 for April and a present prospect for

continued slow and irregular improve
ment thereafter. Estimates of improve
ment in the immediate future must 
must take account of current anxieties, 
in particular industries, with respect to 
further legislative intentions of the Ad
ministration, notably in connection 
with the tariff, which threatens extinc
tion or serious detriment to many local 
industries.

But, on the other hand, there is the 
newly announced nationwide renova
tion and housing program, a billion 
and a half modernization project, 
which is described as the missing link 
in the President’s recovery program. 
It has been conceived as the instru
ment for breaking through the wall 
which now stands between the stagnant 
heavy industries and the tremendous 
potential demand for improved hous
ing. Broadly, it involves, first, the im
mediate release of low-cost credits up 
to five years in length for home reno
vation and modernization. It is estim
ated that there is a potentional demand 
of from $1,000,000.000 to $2,000,000,000 
for home renovation and modernization 
which can be satisfied before the end 
of the present year if the proper co
operation is obtained from labor, in
dustry and finance.

Second, the resuscitation and reor
ganization of the mortgage market, in 
which a national mutual mortgage in
surance corporation will be used as an 
instrument for forcing down interest 
rates, and eliminating second and third 
mortgages and short-term first mort
gages on which no amortization is re
quired.

Third, the coordination of all Federal 
and State agencies dealing with hous
ing, including subsistence homesteads 
in the rural areas, and slum elimination 
in the urban areas.

But above all and beyond all, we 
have abiding faith in the spirit of the 
American people to ultimately con
quer any combination of circumstances 
or forces which stand between them 
and complete return to peace and pros
perity. Discouragements may inter
vene, but in the end we shall win.

A. P. Van Sehaick.

Flat Glass Prices Lower 
Sales of flat glass, especially to the 

jobbing trade, continue slow and the 
effect of the present price reductions on 
window glass and certain sizes of plate 
glass is as yet indefinite. Factories pro
ducing stemware and glassware for 
home and table use are facing con
ditions soundly improved over 1933 
and the majority of these plants are on 
a profitable basis of operation. Spring 
sales have accounted for a good amount 
of the ware moving out of retailers’ 
shelves, and the record of the first 
quarter of the year was held to encour
age the building up of a better selection 
of stocks.

The “new leisure” under NRA has 
been capitalized* by a New York de
partment store through a three-weeks 
“Hobby Show.” More than fifty 
booths offered more than fifty sugges
tions for improving idle hours. They 
ranged from bob sledding to soap 
sculpture.

J U S T  A  K I D - —
The Michigan Tradesman rounding out fifty-one active years, under 
the able direction of E. A. Stowe, is just a kid compared with Leonard’s 
now in their 90th successful year.

BOTH HAVE STOOD THE TEST OF YEARS. 
THERE MUST BE A REASON.

THE ANSWER IS

—  KEEPING A STRIDE AHEAD —  
RIGHT SERVICE AND SQUARE DEALING. „

EVERY DAY IS THE RIGHT DAY
To Sell Dishes. Every Woman Uses Dishes Three Times a Day. 
Harvest Time Will Soon Be Here. Every Home a Prospect. Be 
Ready To Take Your Profit on Dishes. Ask About Our Special 
Deals, or Better Still, Come in and See Our Big Display at

GRAND RAPIDS —  THE WHOLESALE CENTER 
PLENTY OF PARKING SPACE

H. LEONARD &  SONS
Since 1844

FULTON and COMMERCE ON M-50—M-21—US-16—US-131
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Michigan Retail D ry  Goods Association.

President—Thom as P ltkethly, Flint.
F irst V ice-President— D.

Harbor Beateh.
Second V ice-President— H enry McCor

mack. Ithaca. .
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Leaf Tones Lead Fall Silk Hues
New leaf tones, designated “faded 

leaves,” feature the Fall color card for 
silks, is was announced yesterday by 
Margaret Hayden Rorke, managing 
director of the Textile Color Card As
sociation. The leaf tones are expected 
to have high style and merchandising 
significance in relation to the new lux
ury fabrics to be brought out for Fall. 
Included are twelve shades, compris
ing leafgold, treemoss, leafrust, tawny 
leaf, russet leaf, wineleaf, leaf beige and 
scarlet leaf. Also outstanding are 
“cocktail hour” hues, a tone-on-tone 
group harmonizing dark basic and me
dium shades and “stepping stones,” 
which stress darker base tones and 
light complementary tones.

Confident on Straw Hat Outlook
Although the rain made the opening 

of the straw hat season in New York 
an inauspicious one, manufacturers and 
retailers continued to express the con
viction that they were in for a profit
able season. With very satisfactory 
reports on retail hat sales coming in 
from the South, the volume running 
anywhere from 10 to 30 per cent, over 
last year, it was felt that Northern 
sections would show corresponding 
gains. Manufacturers insist that the 
hatless vogue is on the wane and that 
this will combine with improved eco
nomic conditions to lift hat volume. 
Sales of lightweght felts are also ex
pected to improve substantially.

Discuss Linoleum Price Rise
Price advances on linoleum floor 

coverings are under discussion among 
manufacturers. The producers feel en
couraged by the improved demand for 
both felt base and soft surface rugs 
which followed announcements of im
pending price increases in those mar
kets, and believe the sale of linoleums 
can be stimulated in a similar way. In 
the soft-surface rug industry, buying 
by retailers, anxious to complete their 
stocks before the 5 to 10 per cent, price 
increases become effective Monday of 
this week, was in full swing last week. 
Sales offices here reported business in 
the first two days of this week higher 
in volume than in any similar period 
since March 1.

Lawn Mower Price Rise Curbed
Heavy stocks of lawn mowers pur

chased by jobbers early in the season 
proved a stumbling block to manufac
turers who attempted to enforce a 10 
per cent, price rise last week. The old 
merchandise purchased in anticipation 
of the advance was offered by many 
wholesalers in competition with the 
higher price mowers purchased by less 
fortunate jobbers. Dealers estimated 
that it would take two weeks to work 
the old stocks into consumption.

Premium Contracts Are Placed
A sharp improvement in the demand 

for premiums was noted in the mar
ket last week as producers of cake 
flour, tea, coffee andi specialty grocery

products started placing contracts for 
Summer requirements. Most of the 
contracts were from producers of 
foodstuffs, but there was a limited call 
also from soap and tobacco companies. 
The grocery manufacturers called for 
kitchen tools available at 3 to 6 cents 
each in volume lots. The premiums, 
they insist, must be of a type and de
sign not on sale in regular retail stores. 
Biscuit cutters, mixing and coffee 
measuring spoons were in demand.

Stores Seeking Concessions 
The unexpected slowness with which 

re-orders on Summer garment and ac
cessory lines have developed in the 
wholesale markets, coupled with the 
weakness in textile prices, has led to 
a search of the market by retailers here 
for concessions on Summer lines. Maiv- 
ufacturers, however, so far are stand
ing firm in the belief that an active 
consumer demand will bring a heavy 
volume of re-orders into the market 
shortly. Indications are that if the re
orders do not materialize, the market 
will have a test of its current price 
structure. In many cases the lower tex
tile prices are already permitting bet
ter fabrics to be used in garments.

Summer Hat Gains Up to 70 Per Cent 
Detailed reports from retailers re

ceived by the Millinery Code Author
ity regarding results of the Summer 
hat opening last week showed gains 
ranging from 20 to 70 per cent, in sales, 
it was reported: yesterday at the offices 
of the code authority. The largest per
centage gains were noted from stores 
in the Southwest, but substantial in
creases were also reported by many 
large and small stores throughout the 
East and Middle West. Re-orders on 
the merchandise in the wholesale mar
kets here yesterday were described as 
fairly good, with additional fill-in vol
ume expected during the week.

Plan Boys’ Golf Hose at $1.60 
Reports that a large hosiery mill is 

ready to market a boys’ golf stocking 
to sell at $1.60 per dozen wholesale 
have attracted wide attention in the 
market. The new number, it is said, is 
offered in conformity with the sugges
tion made recently by a committee of 
manufacturers that a minimum of $1.55 
cents per dozen for 24 ounce boys’ golf 
hosiery be established by the industry. 
Children’s and boys’ lines of Fall ho
siery have been open for several weeks. 
Most of the mills have featured a low 
price of $2 and $2.10 for a stocking of 
much higher quality than that suggest
ed by the committee.

To Extend Swim Suit Season 
A movement to extend the bathing 

suit season this year was started this 
week by a special committee of the 
National Knitted Outerwear Associa
tion. An appeal is being made to man
ufacturers and jobbers not to close 
out stocks before July 15, and to re
tailers to maintain regular prices up to 
August 1. In previous seasons close
outs were offered by jobbers and pro
ducers early in July and retailers fre
quently started marking down prices 
after July 4.

Even the wrong kind of a tree plant
ed in the wrong place is a hundred 
times better than no tree planted no 
place.

M ICHIGAN BELL 
TELEPHONE CO.

A T E L E P H O N E
OF YOUR O WN  FOR O N I Y

*2.50  A MONTH
That is all it costs to enjoy the convenience . . .  the pro
tection . . .  the social and business advantages a telephone 
offers. With a telephone of your own. friends and relatives 
are within constant reach . . .  shopping without leaving the 
house becomes possible . . .  prospective employers can reach 
you easily . . .  and you can summon doctor, firemen, police 
or other aid instantly, should emergencies occur.

Call, visit or write the Telephone Business Office to obtain 
further information, and to place an order. Installation 
will be made promptly.

Insure your property against Fire and Wind
storm damage with a good MUTUAL Com
pany and save on your premiums.

THE GRAND RAPIDS M ERCHANTS 
MUTUAL FIRE INSURANCE COMPANY

affiliated with

THE MICHIGAN RETAIL DRY GOO DS ASSOCIATION  
320 Houseman Building Grand Rapids, Michigan

Grand Rapids Paper Box Co.
M a n u fa c tu r e r s  o f S E T  U P  a n d  F O L D I N G  P A P E R  B O X E S  

S P E C I A L  D IE  C U T T I N G  A N D  M O U N T IN G  

G R A N D  R A . P I D S ,  M I C H I G A N
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H O T E L
D E P A R T M E N T
Why Rural Landlord Cannot Charge 

City Prices

Salt Lake City, May 19—My visit to 
St. Paul, the recentest week-end, was 
certainly fraught with much pleasure, 
in that I held a virtual reunion with 
friends of a half-century ago. Just 
fifty years ago, Barnhart Bros. & Spin- 
dler, for whom I served as a salesman 
for twenty-four years, placed me in 
charge of their St. Paul branch 
(known as the Minnesota Type Foun
dry) in 1884, and during my recent 
visit there I met up with what will be 
known henceforth as the “Three Mus
keteers.” The trio consisted of Elmer 
H. Dearth, whom I will speak of later 
on, Chas. I. Johnson, at the head of the 
C. I. Johnson Manufacturing Co., and 
John Brantjen, manufacturer of auto
matic printing presses. Mr. Johnson 
was at that time superintendent of the 
manufacturing department of the insti
tution under my charge. At the St. 
Paul Athletic Club we had a dinner and 
talked over old times, during which 
period Mr. Brantjen was a friendly 
competitor. These two gentlemen have 
been wonderfully successful in their 
lines, are both the picture of health not
withstanding the wear and tear of fifty 
years. While it has been many years 
since I visited the Northern city, I 
have been more nearly in touch with 
Elmer II. Dearth, who for twenty years 
or more, up to last year, when he was 
a resident of Detroit, but retired re
cently to his former home cty. For a 
long term of years he was Insurance 
Commissioner for Minnesota, but my 
first meeting with him was soon after 
mv removal to St. Paul—I should say 
in 1885, when he established a country 
newspaper in Minnesota and purchased 
his printing outfit from the writer. 
Afterward he became the owner of a 
more important paper in a larger city, 
having in the meantime developed rare 
political tendencies which led him far.
In 1912 he removed to Detroit, where 
he organized and became secretary 
and general manager of the Michigan 
Workmen’s Compensation Mutual In
surance Co., with which he was ac
tively connected for three years. In 
1915 he organized the General Casu
alty & Surety Insurance Co., becoming 
its president. He shaped and directed 
its policy and made it one of the strong 
insurance organizations of the country, 
continuing as its chief executive until 
his retirment from active life in 1924. 
Mr. Dearth, also of a literary and ana
lytical turn of mind, is the author of 
several accepted treatises on insurance, 
which have helped to make him famous 
nationallj\ Nautrally the quartette, at 
the meeting before alluded to, had 
much to do in the reminiscence line, 
and told several stories on the writer] 
one of which I will speak of briefly] 
to-wit: At the time of the dedication 
of the Minnesota building at the St. 
Louis hair, 1903, Governor Van Zandt 
was to be accompanied by his official 
staff headed, I believe, by Col. Dearth. 
One of the members, a major, was 
missing at the function, and the Gov
ernor did me the honor of asking me 
to don his regimentals. All went well 
so long as the activities were encom
passed by the Minnesota building, but 
later on a meeting with the West Point 
cadets, with their code of salutations 
and other salutations, made him wish 
for the speedy end of an otherwise 
perfect day.” Mr. Dearth is well sit

uated in St. Paul, his home life, with 
an interesting wife, children and grand
children, is ideal. In addition to this 
he is a regular reader of the Trades
man claiming that the perusal of the 
hotel page is almost equivalent to a 
weekly reunion with the author there-
?u' « a» tfnendshiP for me figures in the A class.

When leaving Grand Rapids on my 
return trip to California I had intended 
making the bus trip from St. Paul to 
Los Angeles via Seattle and San Fran
cisco, but the limited operation of 
busses made this impractical, so I 
compromised with a brief visit to Yel
lowstone Park. It was a little early 
for “big” hotel service, but I found the 
scenery all in place and attempted to 
make an inventory of same. The trav
eler through the Pacific Northwest 
does himself an injustice if he fails to 
arrange a visit to this wonderful terri
tory. Entering through the gloriously 
scenic Gallatin gateway, motor busses 
carry the sight-seer up through the 
Gallatin Canyon for eighty miles be
fore the park proper is reached—eighty 
miles of scenic beauty unsurpassed in 
America. Thrilling, spectacular, su
blime, and then the supreme wonder of 
all the world. Yellowstone Park. Here 
in the comparative small area of 3,426 
square miles are more geysers than in 
all the remainder of the world. At the 
confluence of the Firehole and Gibbons 
rivers, which form the Madison, the 
coach turns Southward along the Fire- 
hole and in a few moments things be
gin to happen—over at the right is 
Riverside Geyser belching a huge vol
ume of steaming water diagonally 
across the Firehole, and all around are 
to be found more evidences of steam 
and water issuing from ivory-white 
craters. This is your first thrill in 
Yellowstone Park, but it is only a 
taste. 1 he coach proceeds to Old 
haithful Inn in the Upper Geyser 
Basin. Old Faithful Geyser, which, 
for uncounted years, has never failed 
to perform every hour, is but a hun
dred yards away. Winter and sum
mer, Old Faithful shoots an immense 
volume of boiling water 160 to 180 feet 
into the air. Near by are other geysers, 
larger ones and smaller, each with its 
own peculiarities. There’s one that 
whistles, another one that only growls 
and then with a masterful grunt spills 
a few tons of water over its brim; 
there are emerald pools, blue pools, 
and Morning Glory Pool—a beautiful 
thing that looks for all the world like 
the blossom of a gigantic morning 
glory. Besides these you will see more 
geysers and mighty waterfalls and 
beautiful \  ellowstone Lake, the second 
highest navigable lake in the entire 
world. Even in Yellowstone Lake, 
whose waters are said to be icy-cold in 
mid-summer, rises the crater of a 
boiling 'hot pool, and at the same time 
you can try your luck successfully on 
trout, which, instead of being cooked, 
are like coming from your frigidaire. 
Leaving the Lake you leave a lot of 
the freaks of nature’s circus behind, but 
even referring to them briefly would 
fill a gazetteer. Now here is the Yel
lowstone River and the Falls and Can
yon of the Yellowstone, 1,200 feet deep 
and splashed with every color, shade 
and tint imaginable. Everywhere are 
rock spires hundreds of feet high on 
which eagles make their nests. After 
the Canyon you are wafted to the 
peak of Mount Washington, thousands 
of feet in the air, where one has a won
derful view of the mountain ranges for 
a hundred miles roundabout. The bus 
stops here and there for more intimate 
sight seeing—at Tower Falls—for a 
close-up of a begging bear—herds of 
buffalo, elk and deer—then the Mam
moth Hot Springs Hotel, noted for 
its highly colored terraces, hot springs, 
hot caves and bizarre formations. 
Leaving Mammoth through the 
Hoodoos and Golden Gate, we pass 

a mountain of volcanic glass and later 
enter Norris Geyser Basin, probably 
the most unforgettable area in the en
tire park. Here the ground sputters 
and hisses and everywhere geysers 
erupt their columns of steam and 
spray. Over all hangs a constant odor 
of brimstone. Verily, this region has 
been well named “Hell’s Half Acre!” 
Leaving Norris Geyser Basin we 
again dash alongside the clattering cas

cades of the Gibbon river to the exit 
and end of the trip. All made in two 
days, to which at least six should be 
devoted. I have made several visits to 
\  ellowstone Park, but not in recent 
years, but its beauties never grow less 
fascinating, and the visitor a month 
hence will agree with me that a visit 
to this mystic spot is well worth while.

In a recent report of proceedings at 
an Eastern hotel convention a chain 
operator was carried away with the 
notion that all institutions, in all the 
various towns and cities, should! charge 
uniform prices for similar accommo
dations. That is, the hotel at Bird 
Center, providing rooms with running 
water, should exact the same toll as 
one similarly equipped in the metro
politan cities. While the idea may be 
Ltopian, it has not, in actual experience 
worked out satisfactorily. I know a 
lot of Michigan hotel men who have 
argued that if a certain big hotel 
charged $1.50 for a room with run
ning water, they were equitably en
titled to the same compensation for 
room occupancy, but it never worked 
out. The country hotel man must al
ways remember that environment has 
3 great deal to do with hotel charges. 
The metropolis supplies, outside of the 
hotel, certain entertainments not offer
ed in the smaller towns, but deemed 
essential to patrons, and is the keen
est kind of competition, for the small

Warm Friend Tavern
Holland, Midi.

Is truly a friend to all travelers. All 
room and meal rates very reasonable. 
Free private parking apace.

JAMES HOEKSEMA, Manager

An Entire City 
Block of 

Hospitality

Have You Seen Our New
•  Cocktail lounge — P o p u la r  

afternoon and evening rendez
vous.

® “Pub,” our famous Tony at 
the service bar. Delicious 60c 
lunches and $1 dinners.

GRAND RAPIDS 

7 5 0  R O O M S  $ 2  U P

Hotel and Restaurant Equipment 
Glassware, China, Silverware

H. LEONARD & SONS
38-44 Fulton St., W .

G R A N D  R A P ID S  - M IC H IG A N

Store, Offices & Restaurant 
Equipment

G.R. STORE FIXTURE CO.
7 Ionia A ve., N . W . Phono 86027

The

M o r t o n
400 ROOMS EACH 

WITH BATH

$1.50 up
Grand Rapids' Friendly Hotel 

Phil Jordan, Manager

T H E  R O W E
GRAND RAPIDS

The Most Popular Hotel
in Western Michigan

300 ROOMS —  SHOWERS 
SERVIDOR

Direction of A m erican Hotala Corp. 
J. Leslie K incaid, President

CODY HOTEL
G R A N D  R A P ID S  

R A TES— $1 up w ithou t bath. 
$2.00 up w ith  bath. 

C A F E T E R IA  IN  C O N N E C T IO N

A L L  GOOD R O A D 8 L E A D  TO  
IO N IA  A N D

THE REED INN
Excellent D ining Room 

Rooma $1 JO and up 
M RS. GEO. S N O W , M gr.

Park Place Hotel
Traverse City

Hates Reasonable— Service Superb 
— Locatien Adm irable.

A .  A N D E R S O N , M gr.
A L B E R T  J .  R O K 0 8 , A aa't M gr.

New Hotel Elliott
STURGIS, MICH.

50 Baths so Running Water 
European

D. J. GEROW, Prop.

Occidental Hotel
f i r e  p r o o f

C E N T R A L L Y  L O C A TE D  
Rntaa $2.00 and up 

E D W A R D  R. S W E T T , M gr. 
Muakegon Michigan

Columbia Hotel 
KALAMAZOO 

Good Place To H e To
•4
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operator. This was the experience of 
a friend of mine in one of the suburbs 
of Los Angeles, who made a consid
erable investment in a quite preten
tious suburban hotel on the theory 
that, with transportation leading to 
the business center, his hotel ought to 
get is share of paronage. He offered 
first-class accommodations, a real and 
satisfactory service, but immediately 
after he opened his establishment, his 
room occupancy fell off to the extent 
that he was facing a very serious 
money deficit. At first he did not take 
kindly to my suggestion, being filled 
up with the efficiency talk of his city 
friends, but finally made a uniform re
duction of one-third from his original 
schedule of rates and recently was good 
enough to acknowledge that he was 
wrong in the first instance. He has 
more recently eliminated the red ink 
feature from his routine. There is still 
another and very significant reason 
why the rural landlord may not charge 
city prices. No matter how willing 
and anxious he is to please he cannot 
supply the service which his big town 
competitor offers. This means effi
cient help and other little services 
which are not obtainable in the small 
town. There will also be a substan
tial reason why the small town opera
tor ought not to expect city compen
sation. It is in the matter of his real 
estate investment and taxes. Just at 
present the operator who essays to 
make charges based on the property 
investments in the years just prior to 
depression will have a sorry job on his 
hands. Recently, while on my recent 
visit to Michigan, a very close friend 
of mine insisted that his hotel charges 
must be based on the expanded in
vestment, though he is decidedly on 
the verge of a maelstrom which will be 
likely to submerge all his plans for 
the future. His hotel, a good one, was 
built at a high cost, something which 
will not be approached in years to 
come. Not all the money invested in 
the institution came out of his pocket. 
Interested friends invested in same. 
And then came the “flood.” I argued 
with him that his best procedure was 
to lay the matter before his stock
holders and face the loss in deprecia
tion, instead of carrying it on for years 
to his own embarrassment. He cannot 
see it, though as the matter stands 
there is no one living to-day who will 
be alive when he pays a single dollar 
to his investing friends. It is pitiful 
to be sure, but the hotel rates must be 
based on present day values or else 
bitter disappointment will follow. I 
am not claiming to be a financial wiz
ard, but with present conditions which 
are not, to say the least, rapidly im
proving, there is going to be a lack of 
funds for paying dividends. Cheaper 
hotels will be built, lower prices will be 
offered and the operator who refuses to 
read the writing on the wall will have 
a sorry time of it. Even now corpora
tions are being formed to operate chain 
hotels on a bargain counter basis and 
the patron who does not drift in that 
direction is not enrolled in the march 
of progress. Frank S. Verbeck.

Two Problems Which Face Retail 
Druggists

Croswell, May 22—You will find in 
the press this morning a tentative plan 
suggested by the Liquor Commission 
for the sale of liquors by merchants. 
You will notice that there is no men
tion of alcohol. This tentative plan 
was one submitted by the Druggists 
Association about three months ago or 
at least the main facts of the plan were 
suggested by us. We have been hav
ing the devil’s own time trying to get 
this matter of grain alcohol straight
ened out and it seems as if Mr. Picard, 
who appears to be a czar, simply will 
not see things right.

The sales tax business is another bad 
feature in our business, particularly 
where a soda fountain is operated in 
connection with the store. It is abso
lutely impossible to collect sales tax

greater than about V/2 per cent. I 
mean that when the day’s cash is 
counted that about one-half of the tax 
has been collected. The bracket for 
collecting the tax in the retail drug 
store should start at .11 in order for the 
dealer to come out even.

The Eastern part of Michigan is very 
hard hit this year, owing to the Michi
gan Sugar Co. refusing to run, lease or 
even sell their plant in Crosswell. They 
took 8,000 acres of contracts for this 
mill and then cancelled them and re
wrote approximately one-half for the 
Caro plant, forcing the farmers to pay 
a freight rate of 65c per ton or about 
$7 per acre. This is the last straw. 
It means the difference between profit 
and loss. Much of our territory is 
suitable for sugar beets and not suit
able for beans. It is the same old 
story—the Eastern capitalist owning, 
as he does, a large block of Cuban su
gar stock, will prostitute his obligation 
to the grower and sacrifice him on the 
altar of greed. R. A. Turrel,

Sec’y Mich. State Pharm. Ass’n.

Retail Sales in Further Drop 
A  further drop in retail sales in 

the past week is reported b y  store 
executives of nation-wide organi
zations.

Merchants are particularly dis
appointed with this showing b e
cause prices had been marked 
down sharply in many instances 
to stimulate consumer demand. 
Retail volume, both in dollars and 
in units, is now substantially be
low  last year, which is held doubly  
unfavorable because May, 1933, 
was not a good month for re
tailers.

Current higher prices are not 
the only deterrent to retail sales, 
it is pointed out. Merchants feel 
that the faith in the securiy of 
employment is being undermined 
again b y  the seasonal decline in 
production and the strike threats 
in many industries, while consum
ers have been stocking up m ore 
liberally and so are in position to 
curtail buying easily.
Twenty-Six New Readers of the 

Tradesman
The following new subscribers have 

been received during the past week: 
Wm. Kaplan, Decatur 
W. E. Fitch, Decatur 
Jas. Pollock, Lawton 
Samuel L. Levin, Lawton
E. J. Terrill, Marcellus
H. W. Chesebrough, Marcellus 
C. M. Cross, Schoolcraft 
C. J. Alexander, Three Rivers
F. L. Bloomer, Three Rivers 
Erwin Toblen, Three Rivers 
DalPonte Bros., Three Rivers 
Don E. Langton, Three Rivers 
A. C. Berry, Three Rivers
A. E. Barnhart, Three Rivers 
Clifford J. Maystead, Three Rivers 
H. G. Phillips, Three Rivers 
Carl Didato, Three Rivers 
Read & Merl, Constantine 
P. L. Vail, Constantine 
W. E. Wilson, Constantine 
Allen Roy, White Pigeon 
E. N. Gortner, White Pigeon 
H. W. Bossard, Sturgis 
J. W. Kropf, Sturgis 
A. Gerardo, Sturgis 
T. M. Lipkey, Sturgis.

The most critical period in a man’s 
life is between the shattering of his 
first ideal and the construction of his 
second.

PERPETUAL INJUNCTION

Secured by Lee & Cady Against the 
A. & P. Co.

Lee & Cady, Plaintiff, 
vs.

The Great Atlantic & Pacific Tea Co., 
Defendant.

This cause coming on to be heard 
on the report of William S. Sayres, 
Standing Master in Chancery in this 
Court, to whom as Special Master this 
cause was referred with instructions to 
take and report the testimony with the 
Master’s findings of fact and conclu
sions of law thereon, and the parties 
hereto having elected not to file ob
jections or exceptions to the Master’s 
report, and both parties having acqui
esced therein, and in the master’s find
ings and conclusions, which said find
ings and conclusions are adopted and 
embodied herein by reference as 
though herein fully set forth, and are 
to be regarded as .findings of fact and 
conclusions of law under Rule 70^, it 
is thereupon by consent of the parties 
hereto ordered, adjudged and decreed 
as follows:

That the defendant,, Great Atlantic 
& Pacific Tea Co., its officers, agents, 
servants, employes and subsidiaries be 
and the same hereby each and all are 
perpetually enjoined and restrained as 
follows:

1. From using the words “Quaker” 
or “Quaker Maid” as the name or part 
of the name of food products, spices 
and condiments, or like goods, sold or 
distributed by it, or in the advertising, 
manufacturing, offering for sale, or 
sale of such goods; and from in any 
way using, counterfeiting, imitating or 
simulating plaintiff’s trade mark 
“Quaker,” upon or in connection with 
food' products, spices and condiments, 
or like goods, sold or distributed by it, 
and otherwise from infringing plain
tiff’s said trade mark or competing un
fairly with plaintiff.

2. From using the corporate name 
“Quaker Maid Co., Inc.”, except in 
small type as shown in the ketchup 
label hereto attached.

3. From advertising or otherwise 
holding out to the trade any such 
product (except by the presence of the 
corporate name Quaker Maid Co., Inc., 
on its label as above provided) as the 
product of said Quaker Maid' Co., Inc.

That a writ of perpetual injunction 
issue accordingly. Said injunction shall

extend throughout the State of Mich
igan and not elsewhere, and shall be
come operative ninety days from the 
entry of this decree. That until the 
effective date of the injunctive relief 
decreed herein said defendant shall in 
no wise advertise food products as or 
bearing the name “Quaker Maid” or 
the name “Quaker” alone or in con
junction with any other word or words.

Plaintiff waives its prayer for an 
accounting.

April 9, 1934.
Arthur J. Tuttle,

Judge United States District Court.

See Many New Issues
Those who are seeking strict 

regulation of the securities ex
changes and the issuance of secur
ities anticipate a virtual flood of 
new issues into the securities mar
kets following the enactment of 
the pending Fletcher-Rayburn 
bill.

It is explained that they con
sider that issues have been de
layed while the strongest possible 
case was being m ade for the revi
sion and liberalization of the Se
curities Act of 1933 It will b e  
found, o f course, that the slight 
liberalization, if that is what it is, 
in the pending stock market bill, 
is all that can be had at this time, 
and that the flood gates will be  
lifted

In other words, the so-called  
“young liberals” have indicated 
to the Senators the belief that the 
withholding of new issues was 
“w indow dressing” to support the 
charges that the securities law is 
so drastic that no one wants to 
take chances of running afoul of 
the law m ade possible through 
additional flotations.

Legislators and others not in 
sympathy with these contentions 
are unwilling to yield further, pre
ferring to gam ble on the possibil
ity that business is crying "wolf, 
w olf” and to give the law another 
year of operation before under
taking revision.

Typewriter feeding attachments for 
use with continuous forms which both 
insert and remove carbon paper are 
now offered. They are said to cut car
bon-paper costs, speed typing, give ac
curate registration, allow typewriters 
to be used as billing machines.

GET BOTH SIDES OF THE S T O R Y ......................
Too o ften  you g e t a  o n e -s ided  a rg u m e n t in  fa v o r  o f one ty p e  of 
in su ra n ce  c a rrie r. W o u ldn ’t  i t  be b e tte r  to  g e t b o th  s id es  o f th e  
s to ry  an d  w eigh  th e  ev idence? T he F in n ish  M utual F ire  In su ra n c e  
Co., in v ite  a  f ra n k  d iscussion  of FA C TS a t  a n y  tim e. H e a r  both  
s id es  o f th e  s to ry

...................... then make a personal decision.

Finnish Mutual Fire Insurance Co.
44 years of

S pecializing  low  co st of in su ran ce
of g iv in g  serv ice , of p le a sa n t re la tio n sh ip

of sav in g  m oney  to  po licyho lders

L o sses  paid  to  policyholders, $585,049.13 
D iv idends pa id  to  policyholders, $825,313.00 

M ichigan S ta n d a rd  P o licy  M ich igan  S ta n d a rd  R a tes
No m em b ersh ip  fee  ch arg ed

JO IN  US . . .

FINNISH MUTUAL FIRE INSURANCE CO.
444 P IN E  S T R E E T  C A L U M E T , M IC H IG A N
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D R U G S
Michigan Board of Pharm acy  

P re s id e n t—B ari D urham , C o ru n n a , 
V ic e -P re s id en t—M. N. H en ry . Dowell 
O th e r m e m b e rs  o f th e  Board—N orm an  

W eess, E v a r t ;  P r a n k  T . G illespie, S t. 
Jo sep h ; V ic to r C. Piasko'wBkl, D e tro it. 

D irec to r—E. J . P a r r ,  L ansing .
E x am in a tio n  S essions  — T h ree  sess io n s  

a re  held each  y ear, one in  D e tro it, o n e  in  
th e  U pper P e n in su la  a n d  one a t  F e r r is  
In s titu te . Bier R apids.

Michigan State Pharm aceutical 
Association.

O fficers e lec ted  a t  th e  Jac k so n  C onven 
tion  o f th e  M. S. P . A.

P res id e n t—D uncan  W eav er, P snnv ille . 
F ir s t  V ic e -P re s id en t — P a u l G ibson. 

A nn A rbor.
Second V ic e -P re s id en t — J .  E . M ahar, 

P on tiac .
T re a s u re r  — W m . H . Jo h n so n , K a la m a 

zoo.
S ec re ta ry —R. A. T u rre l, C rosw ell. 
E x ecu tiv e  C om m ittee—A. A. S p rag u e , 

I th a c a ; L eo J . L aC ro ix . D e tro it;  J .  M. 
C iechanow sky. D e tro it;  M. N. H en ry . 
Low ell; B en j. Peck , K alam azo o ; J .  e ! 
M ahar, P on tiac .

The Open View Prescription Depart
ment

A first-hand study of American 
Pharmacy throughout the United 
States and Canada reveals that many 
changes are taking place. Pharmacists 
throughout the entire United States 
and Canada are devoting more time 
and thought to the professional aspects 
of their daily activities, for it has been 
realized perhaps more than ever before 
that the prescription department is 
after all the foundation stone of a 
drug store.

Among the many changes that are 
taking place is the one dealing with 
the change from the old style, closed 
view type of prescription department 
to that of the open view type. Up to 
the present time it has been the policy 
of the pharmacist in general, to place 
the prescription department to the rear 
of the store, thus shutting from view 
the many fine features embodied in the 
fine art of the apothecary.

Many pharmacists have made this 
change and have learned that the fine 
art of the apothecary constitutes one 
of the greatest drawing cards that we 
have at our command as pharmacists.

There are a number of things that 
one must take into consideration in 
this change from the old style prescrip
tion department to that of the open 
view type. For example, the customer 
should never be permitted to note the 
names of the ingredients being either 
weighed or measured in the filing of 
the prescription. The customer should, 
however, be permitted a full view of 
the care and exactness that you as a 
pharmacist exert in weighing. It must 
always be borne in mind, that a pre
scription written by a physician should 
be looked upon as a series of profes
sional instructions to his colleague, the 
pharmacist, and that we, as pharma
cists, should, at all times, make the 
prescription a matter of strict confi
dence.

The cost involved in remodelling a 
prescription department depends, of 
course, in a large measure, upon the 
type of fixture between the prescription 
department and the so-called front of 
the store. One pharmacist made the 
change at a very small expense. In 
this certain store there was a large mir
ror facing the front of the store. The 
pharmacist simply removed the silver 
coating and in so doing made a beau

tiful plate glass window out of the 
mirror. Others have been able to sim
ply remove the upper part of a fixture 
and by the addition of a few neatly 
designed posts and sections of plate 
glass were able to develop an attrac
tive partition.

In case it becomes necessary to re
move the entire fixture to the floor 
level and to replace same with a new 
partition an attractive and rather 
unique type of partition can be in
stalled at a comparatively small ex
pense.

The lower part of the type of par
tition I have in mind should be of a 
panelled! character, constructed of either 
wood or a good grade compo- or bea
ver-board. In order to enable the ob
server to secure a full view of the pro
cedures within a prescription depart
ment it will be found that a forty inch 
partition serves very well. One could 
arrange a swinging door, of similar 
height at each end of the partition, 
thus permitting ready access to the 
prescription department from either 
side of the store.

The ledge above this partition 
should be from 20 to 24 inches in 
width, so as to allow for an interior 
display space as well as for a work 
counter. Sections of plase glass, ap
proximately 12 inches in height should 
be installed, receding back to a depth 
of inches at each end, the sections of 
plate glass to be placed between neatly 
designed wooden posts. By recessing 
back to a depth of 12 inches, one brings 
into being an attractive and unique 
type of interior display counter, which 
if properly decorated from a profes
sional point of view adds much to the 
picture that you wish to create. One 
should provide for a receiving section 
in the middle of the counter, from 
20 to 24 inches in width. To provide 
for the receiving section, simply leave 
out one section of plate glass in the 
center of the partition.

The 12 inches of depth of counter 
behind the plate glass allows for a serv
iceable work counter, on which to 
place the typewriter, etc. By intro
ducing a seris of shelves, approxi
mately 4 inches in width beneath this 
work counter it will be found that such 
a set of shelves will accommodate a 
considerable portion of stock and 
which will be out of view. One can 
arrange to have the rolls of wrapping 
paper placed beneath the counter if 
one sp desires, as well as the prescrip
tion files.

The color scheme of this partition 
should of course be in complete har
mony with the color scheme of the pre- 
scriptional department in general. It 
will be found that a light gray will be 
very serviceable, with the stripping be
tween the panels of a slightly darker 
shade of gray. The interior display 
and the work counter can be covered 
with battleship linoleum, or some other 
serviceable material.

It must be borne in mind that the 
picture you wish to bring into being 
should be complete in every detail. 
Therefore, it becomes necessary to look' 
unto the floor covering, walls and ceil
ing- The floor covering should be 
bright and attractive, preferably of in
laid linoleum if the expense account 
will not permit tile. The linoleum

should, of course, be kept in the best 
condition at all times, a procedure with 
which you are no doubt well ac
quainted.

Before applying the first coat of 
paint to the walls and ceiling it may 
be necessary to have the plasterer 
touch up a few spots. As much of the 
plumbing as possible should be re
moved from the picture. Perhaps there 
is an open fuse box as well as an ex
posed electric meter on the walls. 
These should be boxed in by wooden 
boxes of light construction, so pro
tected (in the case of the fuse tfox) by 
a layer of asbestos. When thus hidden 
from view they are not very noticeable 
after the boxes are painted

As to the color scheme for the walls 
and ceiling, would say that this is rather 
difficult to answer, for individual pref
erence plays an important role. I 
strongly advocate a color scheme that 
is different from the remainder of the 
store, yet in harmony with same, so 
as to make the prescription department 
stand out with considerable promi
nence. Many pharmacists have selected 
a light buff color for the walls and 
ceiling which has proven to be both 
attractive and serviceable.

If the prescription department is 
properly planned and a careful study 
made of the stock, it will not be neces
sary to have shelves on the walls as 
one notes in the average prescription 
department. The walls should be kept 
free from shelves so as to permit the 
hanging of framed portraits of famous 
physicians, pharmacists, chemists and 
allied workers, as well as for framed 
pictures of medical, pharmaceutical, 
and chemical scenes.

One should make it a rule that the 
only containers in view of the public 
should be of a uniform character. It 
is extremely difficult, in fact, next to 
impossible, to arrange a miscellaneous 
lot of containers of every description
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so as to present an attractive appear
ance. In time these containers become 
soiled Perhaps some of the syrup has 
run down over the label. Perhaps you 
attempted to remove the glassine 
wrapper and found that a portion, of 
the wrapper stuck to the label. It is 
very easy indeed to arrange for suf
ficient shelf space within a prescription 
department that removes the miscel
laneous lot of containers from public 
view. Why allow a container valuable 
shelf space in the prescription depart
ment if you have, we will say, but one 
call per year for said item? Many phar
macists have removed such slow mov
ing items to proper quarters in the 
basement of the store.

Anton Hogstad, Jr.

Gum, Agar, Pectin Replace Gelatin 
People who object to the use of gela

tine desserts because gelatine is a ma
terial of animal origin may be interest
ed in a new food food product pat
ented by Arthur W. Thomas of New 
York, and Morris Mattikow of Brook
lyn, N.Y., in which agar-agar, pectin 
and gum karaya take the place of gel
atine. To make a strawberry dessert, 
for example, the inventors proceed as 
follows: 15 parts of sugar are mixed 
with 1 part of agar-agar, 1 part of gum 
karaya, 3/40 parts of certified’ straw
berry flavor, 3/80 parts of dry certi
fied strawberry color, and 4/10 parts 
of tartaric acid. The mixture described 
in this example is dissolved in about 
100 parts of hot water. After about an 
hour at room temperature, the solution 
will set to a stiff and elastic jelly-like 
mass. The gelatine which is replaced 
in these products is ordinarily made 
from animal skins, and other animal 
waste products.

Knees are saved by a new clamp 
which allows any long wooden handle 
to be attached to an ordinary scrub 
brush.

SPRING SPECIALTIES

Marbles 
Base Balls

Playground Balls 
Seed-Disinfectants 

Bathing Supplies 
Soda Fountain Supplies 

Picnic Supplies 
White Wash Heads

Rubber Balls Jacks
Golf Supplies Tennis Supplies

. » J  D _ U .  d i  1 r  nShelf Papers 
Insecticides 
Goggles 
Waxed Papers 

Paint Brushes 
Kalsomine Brushes

Turpentine Varnishes Enamels
crushing Lacquer Etc., Etc.

▲

Sundries N ow  on D isplay in O ur Sam ple 
Room. Com e look them  over.

Hazeltine &  Perkins Drug Co.
Grand Rapids Michigian
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

A C ID
A cetic, No. 8, lb ____________  06 @ 10
Boric, Pow d., o r X ta l., lb__  07%@ 20
C arbolic, X ta l., lb. _______  36 @ 43
C itric , lb. __________________ 33 @ 45
M uria tic , Com ’l., l b . ________ 03% @ 10
N itric , lb. __________________ 10 @ 15
O xalic, lb. _________________ 15 @ 25
S u lphuric , lb. ______________ 03%@ 10
T a r ta r ic ,  lb. _______________ 33 @ 40

A LC O H O L
D en atu red , No. 5, g a l______  44 @ 55
G rain , g a l . _________________ 4 00 @ 5 00
W ood, g a l . _______________ 50 @ 60

A L U M -P O T A S H , USP
L um p, l b . --------------------------- 04 @ 13
Pow d. o r  G ra., lb__________  04%@ 13

A M M O N IA
C oncen tra ted , l b . __________ 06 @ 18
4-P , lb. ____________________ 09 % #  13
3-P , lb. ____________________ 06%@ 13
C arb o n ate , l b . ______________ 20 #  25
M u ria te , Lp., lb ____________  18 @ 30
M u ria te , G ra ., lb___________  07%@ 18
M uria te , Po., lb .___________  22 @ 35

A R S E N IC
P o u n d  _____________________ 07 @ 20

BALSAM S
C opaiba, l b . ________________ 60 #  1 40
F ir , C ana., lb ______________  2 00 @ 2 40
F ir . O reg., lb ______________  50 @ 1 00
P e ru , lb. ___________________ 3 00 @ 3 60
Tolu, lb. ___________________1 50 @ 1 80

B AR K S
C assia

O rd in a ry , lb. ___________ @ 30
O rd in a ry , Po., lb______  25 @ 35
Saigon, l b . _____________ @ 40
Saigon, Po., lb_________  50 @ 60

E lm , lb. ___________________ 40 @ 60
E lm , Pow d., l b . ____________ 38 @ 45
E lm , G ’d, l b . _______________ 38 @ 45
S a s sa fra s  (F*d lb. 50)_____  @ 46
S o ap tree , cu t, lb___________  20 @ 30
Soap tree , Po., lb__________  35 @ 40

B E R R IE S
C ubeb, l b . __________________ @ 65
C ubeb, Po., lb ______________  @ 76
Ju n ip e r , lb. ________________ 10 @ 20

F L O W E R
A rn ica , l b .   ______________ 50 @ 55
C ham om ile

G erm an , lb. __________  45 @ 55
R om an, lb. _____________ @ 1 40

Saffron
A m erican , l b . __________ 50 @ 55
S pan ish , ozs. __________ #  1 35

F O R M A L D E H Y D E , B U L K  
P o u n d ______________________ 09 @ 20

F U L L E R ’S E A R T H
Pow der, lb. ________________ 05 @ 10

G E L A T IN
P ound  _____________________ 55 &  66

G L U E
B rok., B ro., lb _____________  20 @ 30
G ro’d, D ark , lb____________  16 @ 22
W hi. F lak e , lb ._____________ 27%@ 35
W h ite  G’d., lb .______________ 25 @ 36
W h ite  AX X  lig h t, lb _______ @ 40
R ibbon _____________________ 42% @ 50

G L Y C E R IN E
P o u n d ______________________ 16%@ 45

GUM
Aloes, B arbadoes,

so called , lb. g o u rd s___  ® 60
Pow d., l b . ______________ 35 @ 45

Aloes, S oco trine, lb. ______  @ 75
Pow d., l b . ______________ @ 80

A rabic , first, lb. __________  @ 40
A rab ic , sec ., l b . ____________ @ 30
A rab ic , so rts , lb. _________  15 @ 25
A rab ic , G ran ., l b . __________ @ 35
A rab ic , P ’d, lb. ____________ 25 @ 35
A safoe tida , l b . _____________ 47 @ 50
A safoe tida , Po., lb________  75 @ 82
G uaiac, lb. _________________ @ 60
G uaiac, p o w d .______________ @ 65
K ino, lb. ___________________ #  90
K ino, pow d., l b . ___________  @ 1 00
M yrrh , l b . __________________ @ 60
M yrrh , P ow „ lb .____________ @ 76
Shellac, O range, lb________  35 @ 45

G round , l b . __________ 35 @ 45
Shellac, w h ite  (bone d r ’d) lib. 43 #  55
T ra g a e a n th

No. 1, bbls. _____________1 50 @ 1 75
No. 2, l b s . _______________1 35 @ 1 50
Pow ., l b . ________________1 25 @ 1 50

H O N E Y
P o u n d  ______________________ 25 @ 40

B L U E  V IT R IO L
P ound 06 @ 15

BORAX
P d  o r X ta l, lb ____ _____ 06 # 13

HOPS
% s Loose, P ressed , lb @ 1 00

H Y D R O G E N P E R O X ID E
P ound , g ro ss  _______ ______ 27 00 # 2 9 00
% lb., g r o s s _________ .............17 00 @18 00
% lb., g r o s s _________ ______ 11 00 #1 1 50

P o u n d
B R IM S TO N E

04 @ 10 M adras, lb.
IN D IG O
____________2 00 @ 2 26

C A M P H O R IN S E C T  P O W D E R
P o u n d  -------------------------------  80 @ 1 00 P u re , lb. ___________________ 31 @ 41

C A N T H A R ID E S
R u ssian , P o w d . ____________
C hinese, Pow d. ___________

L E A D  A C E T A T E
@ 4 60 X ta l. lb. _________ __________ 17 @ 25
@ 2 00 Pow d. a n d  G ra n _____________  25 @ 35

CH A LK
C rayons

W h ite , dozen __________ @ 3 60
D ustless , d o z e n _______  @ 6 00

F ren ch  Pow der, Com l., lb ._ 03% @ 10
P rec ip ita te d , lb. ___________ 12 @ 16
P rep a re d , lb. ______________ 14 @ 16
W hite , lum p, lb ____________  03 @ 10

CAPSICUM
Pods, lb. ___________________ 60 #  70
Pow der, lb. ________________ 62 #  76

CLOVES
W hole, lb. _________________ 30 @ 40
P ow dered , lb. ______________ 35 @ 45

COCAINE
O unce ________________________14 75@15 40

C O PPE R A S
X tal, lb. ___________________ 03% @ 10
P ow dered , l b . ______________ 04 @ 15

CREAM  TA R TA R
P o u n d ______________________  25 @ 38

C U T T L E B O N E
P o u n d ______________________ 40 @ 50

D E X T R IN E
Yellow C orn, lb ____________  0 6 % #  15
W h ite  C orn, lb __________  07 @ 16

E X T R A C T  
W itch  H azel, Y ellow  L ab .,

g a l . _____________________1 10 @ 1 70
L icorice , P ’d, lb .__________  50 @ 60

LIC O R IC E
E x tra c ts ,  s tick s , p e r box_1 50 #  2 00
L ozenges, lb. ______________ 40 @ 50
W afe rs , (24s) box_________  @ 1 60

L E A V E S
B uchu , lb ., s h o r t  _________  @ 60
B uchu , lb., long____________ @
B uchu , P ’d., l b . ____________ @ 70
Sdge, bulk , l b . _____________ 25 @ 30
Sage, loose p ressed , %s, lb. @ 40
Sage, ounoes _______________ @ 85
Sage, P ’d a n d  G rd_________  @ 35
S en n a

A lexandria , l b . ________  35 @ 40
T innevella , l b . ________  25 #  40
Pow d., lb. ______________ 25 @ 35

U v a  U rsi, lb. ______________ @ 31
U va U rsi, P ’d., l b . ________  #  45

L IM E
C hloride, m ed., dz. _______  @ 85
C hloride, la rge , dz________  @ 1 45

LY C O P O D IU M
P o u n d  _____________________ 45 @ 60

M A G N E S IA
C arb ., %s, lb ______________ @ 30
C arb ., A s, lb ______________ @ 32
C arb ., Pow d., lb ____________  15 @ 26
Oxide, H ea., lb. __________ @ 75
Oxide, lig h t, lb____________  @ 75

M E N T H O L
P ound  _____________________ 4 54 #  4 88

P ound
M E R C U R Y

#  1 75

M O R P H IN E
O unces _____________________ ®13 65
% s _________________________ @ 14 40

M U S TA R D
B ulk, Pow d.

Select, l b . ______________ 45 @ 50
N o. 1. lb_______________  25 @ 35

N A P H T H A L IN E
B alls, lb . _________________ 08%<ii 15
F lake , lb. _________________  08%@ 15

N U T M E G
P o u n d ______________________ @ 40
Pow dered , lb. ______________ @ 50

N U X  V O M IC A
P ound  _____________________ @ 25
P ow dered , lb. ______________ 15 @ 25

O IL  E S S E N T IA L
A lm ond

B it., tru e , o z s . _________ @ 60
B it., a r t . ,  ozs. ________  @ 30
Sw eet, tru e , lb _________ 1 40 @ 2 00
Sw eet, a r t . ,  lb s________  75 @ 1 20

A m ber, crude , lb__________  71 @ 1 40
A m ber, re c t.,  lb_____________ 1 30 @ 2 00
A nise, lb. ___________________1 00 @ 1 60
B ay, lb. ____________________ 4 00 @ 4 25
B ergam ot, l b . ______________ 3 25 @ 3 75
C ajep u t, lb. _________________1 50 @ 2 00
C araw ay  S ’d, lb. _________  2 80 @ 3 40
C assia , U SP, lb____________ 2 10 @ 2 60
C ed ar L eaf, lb_____________ 1 70 &  2 20
C ed ar L eaf, Coml., lb______ 1 00 @ 1 25
C itrone lla , lb. _______________1 00 @ 1 40
Cloves, lb. __________________1 75 @ 2 25
C roton , lbs. ________________ 4 00 @ 4 60
C ubeb, l b . __________________ 4 25 @ 4 80
E rig e ro n , lb. _______________ 2 70 @ 3 35
E u ca ly tu s , l b . ______________ 85 @ 1 20
F en n e l _____________________ 2 25 @ 2 60
H em lock, P u ., lb. __________1 70 @ 2 20
H em lock Com ., lb__________ 1 00 @ 1 25
J u n ip e r  B er., lb____________  3 00 @ 3 20
J u n ip ’r  W ’d, l b . _____________1 50 @ 1 75
L av . Flow ., lb .______________ 4 50 @ 5 00
Lav. G ard .. lb_______________ 1 25 @ 1 60
Lem on, l b . _________________ 2 00 @ 2 40
M u sta rd , tru e , ozs_________  @ 1 25
M u sta rd , a r t . ,  o z s . ________  @ 30
O range, Sw „ lb .____________ 3 00 @ 3 25
O riganum , a r t . ,  lb__________ 1 00 @ 1 20
P en n y ro y a l, lb. ____________ 2 75 @ 3 20
P e p p e rm in t, lb. _________  4 25 @ 4 80
Rose, d r. __________________ @ 2 50
Rose, G eran ., ozs.__________ #  1 00
R o sem ary  F low ers, lb______ 1 00 @ 1 50
Sandalw ood

E . I., l b . _______________ 8 00 @ 8 60
W . L , lb. ______________ 4 50 @ 4 75

S a ssa fra s
T ru e , lb. ________________1 90 @ 2 40
Syn., l b . ________________ 85 @ 1 40

S p ea rm in t, lb. _____________ 2 50 @ 3 00
T an sy , l b . __________________ 3 50 @ 4 00
T hym e, R ed, lb _____________ 1 50 @ 2 00
T hym e, W hi., lb ____________ 1 75 @ 2 40
W in te rg reen

L eaf, tru e , lb __________  5 60 @ 6 00
B irch , lb. ______________ 4 00 @ 4 60
Syn. ----------------------------- 75 ©  1 20

W orm seed , lb. _____________ 3 50 @ 4 00
W orm w ood, lb. ____________ 4 50 #  5 00

O ILS H E A V Y
C asto r, gal. _________________1 45 @ 1 60
C ocoanut, lb. ______________ 22 %@ 35
Cod L iver, N orw eg ian , gal. 1 20 @ 1 50
Cot. Seed, g a l . _____________ 85 @ 1 00
L a rd , ex., g a l----------------------- 1 55 @ 1 66
L ard , No. 1, g a l.____________1 25 #  1 40
L inseed , raw . g a l__________  8<0 @ 95
L inseed , boil., g a l---------------  S3 (® 98
N eats fo o t, e x tra , g a l______  80 @ 1 00
Olive

M alaga, gal. _________  2 50 @ 3 00
P u re , gal. ______________ 3 00 @ 6 00

Sperm , gal. _________________1 25 #  1 60
T an n er, gal. ______________ 75 @ 90
T a r, gal. __________________ 50 @ 65
W hale , g a l . ________________ @ 2 00

O P IU M
G um , ozs., $1.40; lb .______ _
Pow der, ozs., $1.40; lb_____
G ran ., ozs., $1.40; lb .____ _

P A R A F F IN E
Pound 06% @ 15

P E P P E R
B lack, g rd ., lb_____________ 25 @ 35
Red, g rd ., lb _______________ 45 @ 55
W hite , e rd ., Ih. 40 @ 45

P IT C H  B U R G U N D Y
P ound  . 20 @ 25

P E T R O L A T U M
A m ber, P la in , lb. 12 @ 17
A m ber, C arb .. lb. 14 @ 19
C ream  W hi., lb_____ _______ 17 # 22
Lily  W hite , lb. _ . 20 @ 25
Snow  W hite , lb. ........ 22 9 27

P LA S TE R  PA RIS  D E N T A L
B arre ls  ____ _______________ 6 75
Less, lb. 03%@ 08

POTASSA
C austic , s t ’ks, lb__________ 55 @ 88
L iquor, lb. _ _________  __ 9 40

POTASSIUM
A ceta te , lb. ________________ 60 @ 96
B icarb o n ate , l b . ____________ 30 #  35
B ich ro m ate , lb. ___________  15 @ 25
B rom ide, lb. _______________ 66 @ 98
C arb o n ate , lb. _____________ 30 #  35
C hlora te

X ta l., lb. ______________ 17 @ 23
Pow d., l b . ______________ 17 @ 23
G ran ., lb. ______________ 21 &  28

Iodide, l b . __________________2 71 @ 2 90
P e rm a n g a n a te , lb. __________ 25 @ 40
P ru ss ia  te

R ed, lb. ________________ 80 @ 90
Yellow, l b . _____________ 50 @ 60

QUASSIA  C H IP S
P o u n d ______________________ 25 @ 30
Pow d., lb. __________________ 35 @ 40

Q U IN IN E
5 oz. cans, ozs.__________  #  77

ROSIN
P ound  _________________ 04 #  15

ROOT
A conite, Pow d., lb .________  ©  90
A lk an et, lb. _________ ______ 35 @ 40
A lkanet, Pow d., lb _________  ®  50
B elladonna, Pow d., lb — —  @ 75
Blood, Pow d., lb___________  35 ®  45
B urdock, Pow d., lb ________ ®  60
C alam us, B leached, S p lit a n d

Peeled , lb. _____________ @ 65
C alam us, O rd inary , lb ._,___  @ 25
C alam us, Pow d., lb ._______  ®  50
E lecam pane , lb. ___________ 25 @ 30
G en tian , Pow d., lb ------------  27%@ 40
G inger, A frican , Pow d., lb. 15 @ 25
G inger, J am a ic a , L im ed, lb. 30 @ 40
G inger, J a m a ic a , Pow d., lb. 25 @ 35
G oldenseal, Pow d., lb______ 1 75 @ 2 00
H ellebore, W hite , Pow d., lb. 20 @ 30
In d ian  T u rn ip , Pow d., lb ._ @ 50
Ipecac, Pow d., lb ._________  3 00 @ 3 60
Licorice, lb. _______________ 30 ®  35
L icorice, Pow d., lb ________  15 @ 25
M andrake , Pow d., l b . ______ @ 35
M arshm allow , C ut., lb ._____  @ 50
M arshm allow , Pow d., lb___  @ 60
O rris, l b . ___________________ @ 35
O rris, Pow d., lb ____________  40 ®  45
O rris, F in g e rs , lb__________  @ 1 75
P in k , Pow d., lb ____________ 1 50 @ 2  25
Poke, Pow d., lb .____________ @ 30
R h u b arb , lb. ______________ ®  80
R h u b arb , Pow d., lb ._______  @ 60
S a rs a p a r illa  (H o n d u ras , c u t)  1 30 #  1 40
S a rsa p a r illa , M ed., C u t, lb. @ 50
Squills, Pow d., lb__________  42 @ 80
T um eric , Pow d., lb .„ _ ____  15 @ 25
V alerian , Pow d., lb________  @ 50

SA L
E psom , l b . _________________ 0 3 % #  10
G laubers

L um p, lb. _____________ 03 @ 10
G ran ., lb. ______________ 03%@ 10

N itre
X ta l. o r Pow d_________  10 ®  16
G ran ., lb. ______________ 09 @ 16

R ochelle, lb. _______________ 17 @ 30
Soda. lb. ___________________ 02%@ 08

S E E D
A nise, lb. __________________ 40 @ 45
C an ary , R ecleaned , lb______  10 @ 15
C ardam on , B leached, lb ___  #  1 75
C araw ay , D u tch , lb .________ 25 @ 30
C elery, l b . __________________ 90 @ 1 00
Colchicum , Pow d., lb ._____  @ 2 00
C oriander, lb. ______________ 15 @ 25
F ennel, lb. _________________ 30 @ 40
B’lax, W hole, lb ____________  06%@ 15
F lax , G round, lb___________  06%@ 15
H em p, R ecleaned, lb_______  08 @ 16
L obelia, Pow d., lb__________  ®  85
M usta rd , B lack , lb________  15 #  25
M u sta rd , W h ite , lb ________  15 @ 25
Poppy, B lue, lb .____________ 20 @ 25
Q uince, lb. ________________1 00 #  1 25
R ape, lb. __________________ 10 @ 15
S abad illa , Pow d., lb ._______  58 @ 75
Sunflow er, lb. _____________ 11 @ 20
W orm , L ev an t, lb. ________ @ 4 50
W orm , L ev an t. P o w d .____  @ 4 75

SOAP
C astile , C onti, W h ite

B ox ------------------------------  @15 75
B a r ____________________ @ l  60
Pow d. __________________ 50 @ 55

SODA
A sh ________________________ 03 @ 10
B icarb o n ate , lb. __________  03% @ 10
C austic , Co’l., lb___________  08 @ 15
H yposu lph ite , lb. __________ 05 #  10
P h o sp h a te , lb. _____________ 23 #  28
S ulph ite

X ta l., lb. _______________ 07 @ 12
D ry, Pow d., lb_________  12%@ 20

S ilica te , Sol., g a l__________  40 @ 50

S U L P H U R
L ig h t, lb. __________________ 04%@ 10

S Y R U P
Rock C andy, G als__________  70 @ 85

TA R
% P in ts , dozen_____________ #  1 00
P in ts , dozen _______________ #  1 60
Q u a rts , d o z e n ______________ #  2 75

T U R P E N T IN E  
G a l lo n s _____________________1 50 66 @ 81
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GUIDE T O  M A R K E T  C H A N G E S
deehnmg upon the market. By comparing the base price on these items with
£ *  T m p™ e.fff , r ek ■*£«■ il * « »  the “ sh or“ < 3 £  t o S
* i's  I f f « S T h L  t,e. T /  nt.‘°  iISkJ advanJta* ' of mark« advances, upon items 
Thaf t^ t h “  sto5k- By 80 doing he will save much each yearThe Michigan Tradesman is read over a broad territory, therefore it woukTbe 
impossible for it to quote paces to act as a buying guide for everyone A°careful 
merchant watches the market and takes advantage from it.

ADVANCED DECLINED

Jelio

A M M O N IA

L ittle  Bo Peep, 
L ittle  Bo Peep, 
Q uaker. 32 oz..

m ed__
lge-----

A P P L E  B U T T E R

T able  Belle. 
D o z .____

12-31 os.,
1 75

B A K IN G  PO W DER S

Royal,
Royal,
Royal.
R oyal’

2 oz., doz..
6 oz., 
12 oz. 
5 lbs..

80
d o r_____ 2 00
doz.. 

doz____
. 3 85 
20 00

J £ S

B O T T L E  CAPS

Dbl. L acquor. 1 g ro ss  
pkg.. p e r  g ro s s ________15

B R E A K F A S T  FOODS

K ellogg’s  B ran d s
C orn  F la k e s , No. 136__2 90
C orn  FLakea. N o. 124__2 90
P ep , N o. 224___________2 20
P e p  No. 250 ______ l  05
K rum bles , No. 412_____1 55
B ra n  F lak es , No. 6 2 4 _  1 90
B ra n  F la k e s . No. 650— 85
R ice  K risp ie s , 6 oz__ 2 40
R ice  K risp ie s, 1 oz____ 1 10
All B ran , 16 o z ._______2 30
All B ran . 10 o z .__
All B ran , % o z ._
K affe  H ag , 6 1 -lb.

c a n s _____________________
W hole W h e a t F la .,  24s 2 40 
W hole  W h e a t B is., 24s 2 66
W h e a t K risp ie s , 24s_2 40

P o s t B ran d s
G ra p e n u t F la k e s , 24s— 2 10
G ra p e -N u ts . 2 4 s _______3 90
G rap e -N u ts , 5 0 s _______1 60
I n s ta n t  P o s tu m , No. 8 5 40 
In s ta n t  P o s tu m , No. 10 4 50 
P o s tu m  C ereal, No. 0_ 2 26
P o s t T o as tie s , 36s__   2 90
P o s t T o a s tie s . 24a______2 90
P ost B ra n k , P B F  24_3 15
P o s t B ran , P B F  36— 3 16 
S a n k a  6-1 lb ___________ 2 67

Q u ak er. No. 2_________l  75
Q u ak er. No. 2% _______2 35

Blackberries
P rem io , No. 10_________6 20

E agle ,
Blue Berries  
N o. 10_______ 8 76

Cherries
H a r t ,  No. 10__________6 26
H a r t ,  No. 2 In  s y ru p_3 00
M arce llus, No. 2 in  

sy ru p  ______ —  2 10

___2 25
2— 1 35

X  76 
1 1C

2 67

10 oz., 
15 oz. 
25 oz., 
50 oz., 
5 lb..

3 40 
5 00

4 doz. in c ase_
4 doz. in  case__
4 doz. in  c a s e . .  8 40
2 doz. in case_7 00
1 doz. in  case_

10 lb., % doz. in  c a se_
6 00 
5 75

B LE A C H E R  C LE A N S E R

Am sterdam  Brands 
Gold B ond P a r .,  N o.5% 7 50
P rize . P a rlo r . No. 6__ 8 00
W h ite  S w ab  P a r . ,  N 0.6 8 60

BROOMS
Q u ak er, 5 sew ed_______ 6 75
W a r e h o u s e ____________ 7 26
W in n er. 5 sew ed_______ 5 75
•Top N o tch  ___________4 60

B R U S H E S

Scrub
P ro g re ss , d o z e n ______

Stove
S h ak e r, d o z e n ________

S uprem e , No. 2 in
sy ru p  __________

H a r t  S pecial, No.

Cherries— Royal Ann
S uprem e , N o. 2% ____ 2 75
S u p rem e , N o. 2_______2 10
G ib ra lte r, N o. 10_______8 26
G ib ra lte r , N o. 2 # ____ 2 50

Figs
B eck w ith  B re a k fa s t,

No. 1 0 ________________ 12 00
C a rp e n te r  P rese rv ed ,

5 oz. g l a s s ____________1 35
S u p rem e  K odo ta . N o. 1 1  80

F ru it Salad
S uprem e , No. 10_________12 00
Q u ak er , No. 10_______11 00
S uprem e , N o. 2% ________3 15
S uprem e, No. 2_________ 2 35
S uprem e , No. 1___________1 80
Q u ak er , No. 2% __________3 15

Goos berries 
M ichigan, N o. 10____

Grape F ru it
F lo r id a  Gold, No. 5__
F lo r id a  Gold, N o. 2_1
Q u ak er, 8 oz_______
Q u ak er , 2%

5 35

4 75 
37% 
90

-  1 37%

90

Grape F ru it  Juice 
F lo r id a  Gold, N o. 1 __ 90
Q u ak er , N o. 1________ 90
Q u ak er, No. 5________4 50

Loganberries
P rem io , No. 1 0 ______6 75

90

MUS BY ElfCnCSSSSrS T opeen,
Shoe

dozen 90

Clorox, 16 oz., 2 4 s ____ 3 25
Clorox, 32 oz., 12s____ 3 00

L ess spec ia l fa c to ry  
d isco u n t of 25c p e r  case

Lizzie, 16 oz.. 12s ____ 2 15
Linco W ash , 32 oz. 12s  2 00

B LU IN G

Am. Ball, 36-1 oz., c a r t. 
Boy Blue, 18s. p e r  cs.

BEANS and PEAS

r ,  _ . 100 lb. bag
D ry L im a  B ean s ,100 lb. 8 25 
W h ite  H ’d P . B eans__ 3 50 
S p lit P eas, yell., 60 lb. 3 90 
S p lit Peas, g r ’n, 60 lb. 6 10 
Scotch  P eas , 100 lb ___ 7 40

B U R N E R S

Q ueen Ann, No. l ____ 1 15
Q ueen A nn, No. 2 ___ ” 1 25
W hite  F lam e. No. 1 

a n d  2, doz__________ 2 25

B U T T E R  COLOR  
H a n se n ’s, 4 oz. b o ttle s  2 40 
H a n se n ’s, 2 oz. b o ttle s  1 60

C A N D L E S
E lec tric  L ig h t, 40 lbe._ 12.1
P lum ber. 40 lb s_______ 12.8
P a ra ff in e , 6s ___________ 14%
P a ra ff in e , I 2 s __________14%
W ic k in g ______________40
T udor, 6s, p e r  box____30

C A N N E D  F R U IT S  

Apples
P e r

Doz.
H a r t  No. 1 0 ___________4 25
S w ee t P e a s , No. 10_____4 25

Apple Sauce
H a r t ,  No. 2 ___________1 lo
H a r t ,  N o. 1 0 _________5 25

A p rico ts  
B ak e r Solid  P ack ,

No. 1 0 __________________7 25
P rem io , No. 10________6 75
Q u ak er , No. 10________8 00
G ib ra lte r, No. 10_______7 40
G ib ra lte r, No. 2%____ 1 90
Superio r, No. 2% _____2 25
S uprem e. No. 2% ______2 40
S uprem e, No. 2_______1 80

Peaches
F o re s t, so lid  pack ,

No, 1 0 ______________5 85
G ib ra lte r, ha lves.

No. 1 0 ______________ 6 65
S uprem e, s liced , No. 10 7 50 
S uprem e , ha lves,

No. 1 0 ______________ 7 75
N ile, s liced , N o. 10__ 5 65 
P rem io , ha lves. N o. 10 5 65
Q u ak er , s liced  o r

ha lves. No. 10_______7 00
G ib ra lte r, N o. 2% ___  1 90
S uprem e , s liced  No.

2% --------------------------------2 15
S uprem e, ha lves.

No. 2 % ------------------------ 2 25
Q u ak er, s liced  o r

ha lves. N o. 2% ________2 00
Q u a k e r s liced  o r  

h a lv es, No. 2________1 60

Pears
P rem io . No. 10 w a te r  5 75
Q u ak er , No. 10_________8 25
Q u ak er , B a r t le t t .  N o.

2% --------------------------- 2 30
Q u ak er, B a r t le t t ,  No.

2 ----------------------------------- l  80

Pineapple Juice 
Doles, D iam ond  H ead .

No. 2 __________________ 1 60
D oles, H o n ey  Dew,

No. 1 0 __________________7 00

Pineapple, Crushed

Pineapple, Sliced 
H o n ey  D ew, sliced ,

N o. 1 0 ______________9 00
H oney  D ew, t id  b its .

No. 1 0 ________ ___8 76
H o n ey  D ew , N o. 2%__ 2 50
H oney  Dew, No. 2___ 2 00
H oney  D ew , No. 1__ 1 17% 
U keleie  B roken , No. 10 7 90 
U keleie  B roken , 2%__ 2 25 
U keleie B roken , No. 2 1 80 
C u rfew  T id  B its , No. 2 1 80 
Q u ak er, T id  B its , No.

1 0 ---------------------------g 25
Q u ak er, No. 10_______ 8 25
Q u ak er . N o. 2%_____ 2 35
Q u ak er, No. 2________1 90
Q u ak er, No. 1________1 10

Plums
U lik it, No. 10, 30%

sy ru p  ---------------------6 50
S u p rem e  E gg , N o. 2% 2 30 
S u p rem e  E g g , No. 2__ 1 70 
P rim o , No. 2, 40% 

s y r u p ______________1 00

Prepared Prunes
S uprem e, No. 2%____ 2 35
Suprem e, No. 2%,

I ta lia n  _____________2 00

Raspberries, Black
P rem io , No. 10________8 50
H a r t ,  8- o u n c e ______  80

Raspberries, Red
P rem io , N o. 10________8 75
D a g g e tt , No. 2________2 20

Straw berries
H u n t, S uperio r. No. 2 2 35

String Beans
C hoice, W hole, No. 2_1 70
C ut,, No. 1 0    7 25
C u t, No. 2 ____________1 35
M arcellu s  CuL No. 10_ 6 00

W ax Beans
Choice, W hole, N o. 2— 1 70
CuL No. 1 0 ___________7 35
CuL No. 2 ____________1 36
M arcellus C u t. No. 10_ 5 60

Beets
E x t ra  Sm all, No. 3_____2
H a r t  C ut. N o. 10_______4
H a r t  C u t, No. 2_______1
M arcel. W hole. No. 2% 1 
H a r t  D iced, No. 2___

Carrots
D iced, No. 2 __________
D iced. No. 10 .

Com
G olden B an ., No. 2 __ 1 35
G olden B an ., No. 10 _10 00
C o u n try  Gen., No. 2__ 1 20
M arcellus, No. 2_____ 1 20
F a n c y  B rosby. No. 2__ 1 36 
F an o y  C roaby, N o. 10l_ 6 75 
W hole G ra in , 6 B a n 

ta m  No. 2_________ _ 1 46

C A N N E D  F IS H

C lam  C h’d er, 10% oz._ 1 35 
C lam  C how der. No. 2_  2 75 
C lam s, S team ed  N o. 1 2 75 
C lam s, M inced. No. % 2 40 
F in n a n  H ad d le , 10 oz._ 3 30 
C lam  B ouillon, 7 o z . . .  2 50 
C h icken  H add ie , No. 1 2 76
F is h  f la k e s ,  s m a l l .__ 1 35
Cod F ish  C ake. 10 oz. 1 55
Cove O y sters . 5 oz .__  1 35
Lobster, No. % _____ 2 26
S hrim p, 1 , w e t_________1 45
S a rd ’s, % Oil, k ’less__ 3 75 
S a rd in e s . % Oil, k 'le ss  3 35 
Salm on, Rad a i»«Im  3 25 
S alm on, M ed. A la s k a , l  85 
Salm on, P in k , 1 50
S ard in es , Im . %, ea .6013%
S ard in es , C a L _________1 00 No. 2%
T u n a , % V aii C am ps,

doz. ----------------------- 1 75
T u n a , %a, V an C am ps, 

d O Z .__ _____________  1 ] |

Peas
L itt le  DoL No. 2_____ 2 15
S ifted  E . Ju n e , No. 10 _ 9 50
S ifted  E. J u n e , N o . 2 _1 75
M arcel., Sw. W  No. 2 l 1 45 
M arcel., E . Ju n e , No. 2 1 40 
M arcel., E . J u ., No. 10 7 76

Pumpkif.
No. 10 ------------------------4 75
No. 2 % _______________ 1 35
No. 2 -------------------------- 92%

Sauerkraut
No. 1 0 _______________ 4 25
No. 2% Q u a k e r_______ 1 35
No. 2 _____________

Spinach
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C H E W IN G  GUM
A d a in s  B lack  Jack____ 61
A dam s D e n ty n e ________ 66
B ea m a n 's  P e p s in  _____65
B e e c h n u t P a p p e rm ln t_ _  65
D o u b la m in t____________ 65
P e p p e rm in t, W rig ieyau" 66
S p ea rm in L  W kigleya__ 65

Ju icy  Fruit________   95
W rig ley ’s  P -K ________ I  65
T e a b e rry  _______________ 55

CH OCO LA TE 
B ak e r, P rem ., 6 lb. %_ 2 30 
B ak e r, P re ., 6 lb. 3 oz. 2 40 
G erm an  Sw eeL  6 lb. %s 1 70 
L i ttle  D o t S w eet 

6 lb. % s------------------- 2 30

CIGARS
H a m t. C ham pions _ _  38 60
W eb s te r P l a z a _____ 75 00
W e b s te r  G olden W ed. 76 09
W e b s te r e t t e s ________37 59
C in c o s ---------------------- 3g 50
G arc ia  G ran d  B a b ie s .  40 00
B r a d s t r e e t s _________ 38 50
O d i n s ------- ---------- ---- 40 00
R  G D un R o q u e t____75 CO
P e rfe c t  G a r d a  Subl._ 95 00 
H a m p to n  A rm s  J u n ’r  33 00
R an ch o  Coro no_______31 50
K enw av  ____________ 20 00
B u d w ise r ___________ 20 00
I s a b e l l a _____________2® 00

Cocoanut
B an n e r, 25 lb . U na___ 19%
S now drift, 10 lb . t i n s . .  20

„  C L O T H E S  L IN E
H ousehold . 50 f t______ 2 09
G uppies C o r d ________ 2 9(

C O F F E E  R O A STED  

Lee &  Cady

1 ib. Package
R y c o ____________________ 21
B o sto n  B re a k fa s t  _ 24%
B re a k fa s t  C u p ______23%
C o m p e t i t i o n __________18%
J . V. _____________   21%
M a j e s t i c _________ 391?
M orton  H o u s e ______ 32%
N e d r o w _____________” 27%
Q u ak er, in  cartonsi___ 24%
Q u ak er, in  g la ss  j a r s ___29

T u n a , Is , V an  C am pe
m d o z . ------------------------ 2 46
T u n a , %s. C h icken  Sea, 

doz. ________________1 80

„  _________ 2 25
NO. 2 --------------------------- 1 80

Squash
B oston, No. 3_________ 1 35

C A N N E D  M E A T

B acon, m ed.. B ee c h n u t 1 71 
B ahon, lge .. B e e c h n u t.  2 43
B eef, lge.. B eech n u t___3 61
B eef, m ed.. B eech n u t _ 2 07
B eef, N e. 1, C o r n e d __ 1 95
B eef. No. l ,  R o a s t ___ 1 95
B eef. 2% oz.. Q ua ., S1L 1 30 
C orn B eef H ash . doz. 1 90 
B o  >fsteak & O nions, a  2 70
Chlii Con C ar., l a ____ 1 05
D eviled  H am , %a____ l  36
D eviled  H am , % s___ 2 20
P o tte d  M eat, % Libby 48 
P o tte d  M eaL  % L ib b y . 75
P o tte d  M eat, % Q u a ._ 65
P o tte d  H am , (Jen. %_ 1 35
V ien n a  S a u s . N o. %___ 90

Succotash
G olden B an tam , No. 2_ 1 75
H a rt.  No. 2___________1 55
P rid e  o f M ich ig an___ 1 25

Tomatoes
No. 1 0 _________________ 6 25
No. 2 % ---------------------- 2 10
No. 2 _________________1 55
P rid e  of M ich., No. 2% 1 35
P r id e  o f  M ich.. No. 2_1 lo

C A TS U P
R egal, 14 oz______ doz.
Sniders, 8 oz.__  A n ,
S n ide rs . 14 oz_____ doz.
Q u ak er , 10 oz.____Doz. 
Q uaker. 14 oz____ doz.

Coffee Extracts
M. Y., p e r 100________ 13
F r a n k ’s  50 p k g s_____ 4 35
H u m m el’s  50. 1 lb____ 10%

C O N D E N S E D  M IL K  
E agle , 2 oz., p e r c ase_4 60

Cough Drops
Bxs.

S m ith  B ro s .__________1 45
L u d en ’s __ _   1 45
V ick ’s. 40 /lQ c. I  3 40

Baked Beane
Campbella 4 8 s _______ 2 SO

C A N N E D  V E G E T A B L E S  

H a rt Brand

Asparagus 
N a tu ra l, No. 2_ 3 00

Im p eria l, No. 
H o n ey  Dew, 
H o n ey  D ew. 
Q u ak er , No. 
Q u ak er, No. 
Q u ak er , No.

10_____ 7 50

1 85
2 35 
1 80 
1 10

No.
No.

2%__' 
2___

2%
2__
1

T ip s  & C u ts, No. 2 ___ 2 25

Baked Beans
1 Ib. Saee, 36a, c s_____
No. 2% Size, doz.
No. 10 S au ce_________

Lim a Beans
L ittle  Q u ak er. N o. 10-  7 90
B aby  No. 2------------------1 60
M arcellus, N o. 2______ 1 25
R eber S oaked  _______ _ 95
M arcellus, N o. 10_____ 6 00

Red K idney Beans
No. 1 0 ____________ 4 3s
No. 2 ____________90

C H IL I S A UC E
S niders , 8 oz. ________ 1 55
S n id e rà  14 o*. ______ I  2 25

O Y S TE R  C O C K T A IL  
S n iders . 11 oz________ 2 00

„  C H E E S E
R o q u efo rt _____________70

COUPON BOOKS
50 E conom ic g rad e__2 50

100 E conom ic g ra d e_4 50
500 E conom ic  g rad e__20 00

1000 E conom ic g ra d e __37 50
W h ere  1,000 books a re  

o rd e red  a t  a  tim e , sp ec ia l
ly  p r in ted  f ro n t co v er is 
fu rn ish ed  w ith o u t ch arg e .

C R A C K E R S

Hekm an Biscuit Company

Sal tin e  S o d a  C rack e rs .
b u l k _____________ i 4

S al t in e  S o d a  C rack ers ,
1 lb. pkgs— _______ i  86

s a l  t in e  S o d a  C rack e rs .
2 lb. p k g s .__________

S a ltin e  S o d a  C rack e rs ,
6% oz. pkgs.—______ j  09

Burtiter C rack e rs , b u lk  13 
B u tte r  C rack e rs . 1  lb— l  72 
B u t te r  C rack e rs , 2 lb— 8 12 
G raham  C rack e rs , b u lk  14

3 3«

S = = =  S ìW isconsin  T w i n ____ 14%
N ew  Y ork  J u n e , 1932__ 25
S ap  S a g o ______________48
B rick  __________________ Ig
M ichigan F ia ts  _____ 13%
M ichigan D aisies  _____ 14
W isconsin  L onghorn  15 
Im p o rted  L ey d en  ~ 27
1 lb. L im b erg e r_______ 18
Im p o rted  S w i s s ______ ~ 66
K ra ft, P im en to  L o a f__ 24
K ra fL  A m erican  L oaf _ 22
K ra ft, B rick  L o a f _____ 22
K ra ft, Swiiss L oaf __ _ 25
K ra fL  Old E nd , L o a f _I 81 
K rafL  P im en to . % |b ._  1 60 
K ra ft. A m erican . % lb. 1 40
K ra fL  B rick . % ib ____ l  V
K ra ft, L im b u r.. % lb._ { ji

. ___________1 99
Graham C s .  2 lb______3 36
G raham  C ’a, 6% oz____1 00
J u n io r  O y s te r  C*s, b lk . 13 
O y ste r C s ,  shell, l  lb— 1 84 
C lub C ra ck e rs__________1 86

C R E A M  O F T A R T A R  
6 lb. boxes___________ 35

D R IE D  F R U IT S

Apricots
E v ap o ra ted . E x  Choice
C hoice ___________________ 17
S ta n d a rd  ______________2 15
E x. F a n c y  M oorpack__ 26

C itron
5 lb. box_________________ 27
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C urrants
P ack ag es . 11 ox________ 14

Dates
Im p eria l, 12s, p i t t e d - .  1 90 
Im peria l, 12s, r e g u la r .  1 60
Im peria l, 12s, 2 lb .___
Im peria l, 12s, 1 lb .___

Figs
Oalif., 24-83. c ase___ 1 70

Peaches
E v ap . C h o ic e ________1814

Peel
L em on, D rom dary ,

4 02., doz.___________1 10
O range, D rom dary ,

4 o s ., dozen_________1 10
C itron , D rom dary ,

4 oz., d o a e n .._______1 10

Raisins
Seeded, b u l k __________6%
T hom pson’s  S ’d less  blk. 6%
Q u a k e r s ’d less  b lk------

15 o z . _______________ 7%
Q u ak er Seeded, 15 oz._7%

California Prunes
90@100, 25 lib. b o x e s_@07
80® 90. 25 lb . boxes ..@ 07%  
70(g) 80, 25 lb. b oxes  ..@ 08%  
60@ 70, 25 lb. boxes ..@ 08%  
50 @ 60, 25 lb. boxes ..@ 09%
40@ 50, 25 lb . b o x e s_@10%
30@ 40, 25 lb. b o x e s_@11%
20@ 30, 25 lb . b oxes  —@13 
18@ 24. 25 lb . b oxes  ..@ 16%

Hom iny
P ea rl, 100 lb. sack s------3 50

Bulk Goods
E lb .M acaron i, 20 lb .bx . 1 35 
E gg  Noodle, 10 lb. box 1 25

Pearl Barley
0000 ___________________7 00
B arley  G rits ---------------5 00
C h es te r _______________4 BO

Lentils
C h i l l ___________________10

Tapioca
P e a rl, 100 lb. s a c k s ----- 7%
M inute , 8 oz., 3 doz—  4 06 
D rom edary  I n s ta n t  —  3 50

Jiffy  Punch
3 doz. C a r to n ---------------2 25

A sso rted  flavors.

E V A P O R A T E D  M IL K  
Q u ak er, T a ll, 10% oz— 2 85 
Q uaker, B aby , 4 d o z .. .  1 43 
Q u ak er , G allon, % dz._ 2 85 
C a rn a tio n , T a ll, 4 doz. 2 96 
C arn a tio n , B aby , 4 dz. 1 48 
O a tm an ’s  D ’d ès, T a ll _ 2 95 
O a tm an ’s  D ’dee, B ab y  1 48
P et, T a ll _____________2 95
P e t. B aby . 4 dozen—  1 45 
B orden’s , T a li. 4 doz— 2 95 
B orden’s. B aby. 4 doz. 1 48

F R U IT  CANS

Ball Mason 
F . O. B. G ran d  R ap id s

O ne p in t  ------------------8 00
O ne q u a r t ---------------?0
H a lf  g a l l o n -------------12 40
M ason C an  T ops, gro . 2 55

F R U IT  C A N  R U B B ERS
P re s to  R ed  L ip , 2 gro.

c a r to n  ---------------------- 78
P re s to  W h ite  L ip , 2 

gro . c a r to n -----------------83

G E L A T IN E
Je ll-o , 3 doz___________ 1 90
M inu te , 3 doz----------------4 05
K n o x ’s, 1 dozen______2 25
Je ls e r t ,  3 doz.---------------1 40

H O N E Y
Lake Shore 1 lb. doz— 1 90

J E L L Y  A N D  P R E S E R V E S
P ure, 30 lb. p a ils_____ 2 60
im ita tio n , 30 lb. p a i ls .  1 60 
P u re  P re s .,  16 oz., dz— 1 80
12 oz. A pple  Je lly , dz. 95
13 oz. M in t Je lly , dz. 1 60 
T oz. C ra n b e r ry  Je lly , dz  90

J E L L Y  G LA8SES  
% P in t  T a ll, p e r  doz.----- 85

J U N K E T  GOODS
J u n k e t  P o w d e r   1 20
J u n k e t  T a b l e t s  ____1 36

M A R G A R IN E  
W ilson A  Co.'s Brands 

Oleo
N u t ____________________11
C u t A  F  Oleo__________ 09

M A TC H E S
D iam ond , No. 5, 144___ 6 25
S ea rch lig h t, 144 box— 6 25
C rescen t, 1 4 4 _________5 65
D iam ond, No. 0______ 5 00

Safety Matches 
R ed  T op, 5 g ro ss  case  5 25 
S ignal L ig h t, 5 gro. cs. 5 25 
S ta n d a rd , 6 g ro . c s ._3 75

M U E L L E R 'S  PRODUCTS
M acaron i, 9 oz_________ 2 10
S p a g h e tti, 9 oz.________2 10
Elbow  M acaron i, 9 oz— 2 10
E g g  Noodles, 6 o z .___ 2 10
E g g  V erm icelli, 6 oz__2 10
E g g  A lphabets , 6 oz—_ 2 10 
Cooked S p a g h e tti ,  24c,

17 oz.________________2 20

FR E S H  M E A TS  

B66f
T op  S te e rs  & H e if.----- 11
Good S te e rs  & H e if----- 10
M ed. S te e rs  & H e if___ 08
Com. S te e rs  & H e if .----- 07

Veal
T op _____________________11
G o o d ____________________ 1)0
M e d iu m _________________08

Lam b
S p rin g  L a m b ________  18
G o o d ____________________ 16
M e d iu m _________________14
P o o r ____________________ 07

Mutton
G o o d __________________07
M e d iu m ________________06
P o o r ________________

Pork
L o i n s ____________________12
B u tts  ___________________ 12
S h o u ld e rs  _______________09
S p a re rib s  _______________07
N eck  B b n e s ___________-  03
T rim m in g s  _____________06

N U T  8  
Whole

A lm onds, P e e r le s s ----- 15 Vi
B razil, l a r g e _______ 14%
F an cy  M i x e d ________15
Filberts. N a p le s_,__ 20
P e a n u ts , V ir. R o as ted  10
P e a n u ts . J u m b o ____ 11
Pecans, 3, s t a r ________ 25
P ecan s , Ju m b o  __________40
P ecan s , M a m m o th _____ 50
W aln u ts . C a l . ______14@20
H ick o ry  _________________07

Salted Peanuts
F ancy , No. 1__________ 10%
12—1 lb. Cellop’e  c a s e . 1 26

Shelled
A lm onds _______ - ___
P e a n u ts , S p an ish , 125 

lb . 'b ags___________

PR O V IS IO N S

Barreled Pork
C lear B ac k ____ 16 00@18 00
S h o r t C u t, C lear____ 12 00

D ry  S alt Meats 
D  S B elles________ 20-26 10

Lard
P u re  in tie rc e s______ 07%
60 lb. t u b s ____ a d v an ce  %
50 lb. tu b s  _a d v an c e  %
20 lb. p a i l s _____a d v an c e  %
10 lb. p a ils  ____ad v an ce  %

5 lb. p a i l s ____ a d v an ce  1
3 Id. p a i l s ____ ad v an ce

Com pound, t i e r c e « __
1 1
07% 
.  08

39

7%
S au sag es

1 t
. 32 15
. 45 _ 13
. 48 P o rk  _________________

T ongue , Je llied  ______
H eadcheese  _______

._ 15 
32 
13

M IN C E  M E A T
N one Such, 4 doz_____ 6 20
Q uaker, 3 doz. c ase__ 2 65
Yo H o, K egs, w e t, lb— 16%

O L IV E S — Plain  
Q u ak er. 24 4 oz. oases 1 87 
Q uaker, 24 7% oz. cs. 3 55 
H ig h  L ife, 12 22 oz. cs. 3 45 
1 g a l. g la ss , e ac h ____ 1 30

O L IV E S — Stuffed 
Q uaker, 24 2% oz. os. 1 87
Q u ak er, 24 4 oz. c s ._2 75
Q uaker, 24 5 oz. c s—  3 55 
Q u ak er, 24 7% oz. cs. 4 55 
Q u ak er, 24 10 oz. cs. 5 95 
Q u ak er, 12 32 oz. c s .— 7 88 
1 G allon g lass , e a c h _1 80

Smoked Meats  
H am s, C ert., 14-16 lb—  17 
H am s, C ert., Skinned

16-18 lb. ___________@17
H am , d ried  beef

K n u c k l e « ------------— 0 * 3
C alifo rn ia  H a m s _____ @10
P icn ic  Boiled H a m s — .@16
B oiled H a m s __________@23
Minced! H a m s _________@11
B acon  4/6 C e r t— ._____@18

Beef
B oneless, ru m p ____ @19 00

L iver
B e e f ___________________-  10
C alf ________________ —- 85
P o rk  ________________07%

P A R IS  G R E E N
% s ---------------------------
I s  ___________________
2s a n d  5s------------------

P IC K L E S

S w eet Sm all 
L  a n d  Ç, 7 oz., d o z .. .  92% 
P a w  P aw . q u a r ts ,  doz. 2 80

Dill Pickles
G al., 40 to  T in , doz-----8 20
32 oz. G lass  T h ro w n__ 1 50

P IP E S
Cob. 3 doz. in  bx . 1 00@ l 20

P L A Y IN G  CARDS  
B lu e  R ibbon , p e r  doz. 4 50 
B icycle, p e r doz.—. —  4 70 
T orpedo, p e r  doz.-------2 50

POP CORN
S u re  P op . 26 lb . b e g s  1 25 
Yellow, 25 lb . b ag a----- 1 26

34

30 RICE
F an cy  B lu e  R ose______6 00
F a n c y  H e a d _________6 10

RUSKS
Postma Biscuit Co.

18 rolls, p e r  c a s e _____ 2 10
12 ro lls, p e r  c a s e _____ 1 39
18 c a r to n s , p e r  c a s e __ 2 35
12 c a r to n s , p e r c a s e __ 1 57

S A LE R A T U S
A rm  a n d  H a m m er 24s_ 1 50

SA L SODA
G ran u la ted , 60 lbs. c s— 1 35 
G ran u la ted , 18-2% lb. 

p a ck ag es  _______ - — 7 18

COD F IS H
M o th er A nn. 1 lb . p u re  25

H E R R IN G  

Holland Herring
M ixed, k e g s _________  75
M ilkers, kegs  _______  80

Lake H erring  
% bbl., 100 lb s______

Mackerel
T ubs, 60 C ount, fy . f a t  6 00 
P a ils , 10 lb. F a n c y  f a t  1 50

SOAP
Am. F am ily . 100 box— 5 05
F . B .. 60a______________2 25
F e te  N a p th a . 100 box_4 65
F la k e  W h ite , 10 box— 2 75
J a p  R ose, 100 box__ _ 7 40
F a iry . 100 box__________3 25
P a lm  Olive, 144 b o x ._6 20
L av a , 50 box________  2 25
C am ay, 72 box_________3 05
P  & G N ap  Soap, 100@2 75 
S w ee th ea rt, 100 b o x .— 5 70
G ran d p a  T a r , 50 a m ._2 10
W illiam s B a rb e r  B ar, 9s 60 
W illiam s M ug, p e r doz. 48 
L u x  T oile t, 50________ 3 06

W h ite  Fish
M ed. F an cy , 100 l b . . .  13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils— ___________ 1 40
C u t L unch___________  1 50
B oned, 10 lb. boxes;___ 16

S H O E  B L A C K E N IN G
2 in  1. P a s te ,  doz--------1 30
E  Z. C om bina tion , dz. 1 30
D r i -F o o t, d o z ._________2 00
B ixbys, d o z .___________1 30
Sili noia, doz.__________ 90

S TO V E  P O LIS H  
B lackne, p e r  doz_____ 1 30
B lack  S ilk  L iqu id , doz. 1 30 
B lack  S ilk  P a s te ,  doz— 1 25 
E narn e lin e  P a s te , doz. 1 30 
B n am elin e  L iqu id , do*. 1 30 
E  Z. L iqu id , p e r  d cz— 1 30
R ad ium , p e r  doz----------1 30
R isin g  S u n , p e r  doz----- 1 30
654 S to v e  E n am el, dz— 2 SO 
V ulcanol, No. 10, doz— 1 30 
Stovoil, p e r  doz.__ __3 00

8  A L T
F. O. B. G ran d  R ap ids

Colonial, 24. 2 lb_____  95
Colonial, 36-1% _____ 1 26
Colonial, Iodized, 24-2 . 1 35
M ed. No. 1, bb ls ._____ 2 90
Med. N o .l, 100 lb. b k —  1 00
F a rm e r  Spec., 70 lb ._1 00
P a c k e rs  M eat, 50 lb ._ 85
C ream  R ock  fo r ice  , 

c ream , 100 lb., e ach  89 
B u tte r  S a lt, 280 lb . bbl. 4 00
Block, 50 lb___________  40
B ak e r S a lt. 280 lb. bbl 3 80
6, 10 lb., p e r  b a le___ — 93
20, 3 lb., p e r  ba le_____1 00
’0  lb. b ag s, ta b le _____45

SPICES  
Whole Spices

A llspice J a m a ic a _____ @24
Cloves, Z an z ib a r_____ @36
C assia , C a n t o n ______ @24
C assia, 5c pkg., doz._@40
G inger, A f r i c a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz._ @65
N utm egs, 7 0 @ 9 0 _______@50
fu tin eg s , 105 -1 1 0 ______@48
’epper. B la c k _________@23

Pure Ground in Bulk
A llspice, J a m a i c a ___ @18
Cloves, Z a n z b a r _____ @28
Cassia, C an to n _________@22

G inger, C or k i n ______ @17
M u s ta r d _______________@21
M ace P e n a n g _________@60
P epper, B lack  ________@20
N u tm eg s ______________@25
P epper, W h i t e _________@30
Pepper, C ayenne  ______@26
P a p rik a , S p a n is h ____ @36

Seasoning
Chili P ow der, 1% oz._ 62
C elery  S a lt, 1% oz. _ __ 80
Sage. 2 oz____________  80
O nion S a l t _____________1 35
G arlic  _________________1 35
P onelty , 3% oz_______ 3 25
K itch en  B o u q u e t____ 4 2o’
L a u re l L e a v e s _______ 20
M arjo ram , 1 oz_______  90
S avory , 1 oz__________  65
Thym e, 1 oz__________  90
T um eric , 1% oz______ »5

STA R CH
Corn

K ingsfo rd , 24/1 _______2 10
Pow d., bags, p e r  100_3 95
A rgo, 24, 1 lb. p k g s___ 1 68
Cream. 2 4 - 1 __________ 2 25

•ee R u n g ,  32, 26 oz._ 2 4(1
F iv e  case  lo ts________ 2 30
Iodized, 32, 26 oz.____ 2 40
F ive  case  lo ts__ ______2 30

BORAX
Tw enty  Mule Team

24, 1 lb. p a c k a g e s ____ 3 36
48, 10 oz. package«___ 4 40
96, % lb. p a ck a g e s___ 4 00

W A S H IN G  PO W DER S
Bon A m i P d ., 18s, b o x . 1 90 
B on A m i C ake, 18s_—  1 65
B r i l lo _________________ 86
B ig  4 S oap  Chip« 8 /5— 2 SO
Chipso, l a r g e ________ 8 46
C lim aline. 4 doz______ 3 60
G randm a, 100, 5c—_—  3 50
G randm a, 24 la rg e__ _ 3 50
Snow  boy, 12 l a r g e ----- 1 80
Gold D u st. 12 lai —  1 80 
L a  F ra n c e  L au n  4 d a  3 65 
L u x  F la k e s , 50 sm all— 4 80 
L u x  F lak es , 20 la rg e — 4 55 
Old D u tch  G lean.. 4 dz. 3 40
O ctagon, 96s —_- ——  3 90
R inso, 2 4 e -------    4 80
R inso , 40s _____________2 95
S po tless  C leanser, 48,

20 oz. — ____ ___— 3 85
S ani F lu sh , 1 doz--------2 25
Sapolio, 3 doz-------------- 3 15
Speedee, 3 doz-------------7 20
S u n b rite , 60s---------------- 2 10
W y an d o t. C leaner, 24s 1 60

Gloss
A rgo, 24, 1 lb. p k g s—  1 46
A rgo, 12, 3 lb. p k g s ._2 26
Argo, 8. 5 lb. p k g s____ 2 46
S ilv er Gloss. 48. I s ____11%
E las tic , 16 p k g s______ 1 38
T iger, 50 lb s -------------- 2 82

SY RU P
Corn

B lue K aro , No. 1%__ 2 40
B lue K aro , No. 5, 1 dz. 3 30
B lue K aro , No. 10___ 3 14
R ed  K aro , No. 1%___ 2 62
R ed  K aro , No. 5, 1 dz. 3 59 
R ed K aro , No. 10_____ 3 46

Im it. M aple F lavo r 
O range, No. 1%, 2 dz— 2 87 
O range, No. 3, 20 c a n s  4 34

Maple and Cane
K a n u c k , p e r  g a l_______1 10
K anuck , 5 gal. c an ___ 4 75

Grape Jui«.e
W elch. 12 q u a r t  c a se_4 40
W elch, 12 p in t case__ 2 25
W elch, 26-4 oz. c a se__ 2 30

C O O K IN G  O IL
Mazóla

P in ts , 2 doz___________ 4 10
Q u a rts , 1 doz__________3 60
H a lf G allons, 1 doz___ 6 00

T A B L E  SAUCES
Lee & P e rr in , la rg e__ 5 75
Lee & P e rr in , sm all__ 3 35
P ep p e r ________________1 60
R oyal M in t_____________2 40
Tobasco, sm a ll_________3 75
Sho You, 9 oz., doz___2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper. 2 oz____________ 3 SO

T E A
Japan

M edium  _____  18
Choice ______________21@28
F a n c y   ___________ 30 @32
No. 1 N ibbs___________ 31

Gunpowder
Choice __________________32
F a n c y ____ ’_____________40

Ceylon
Pekoe, m edium  ____  50

English Breakfast
Congou, m ed ium  ________28
Congou, choice  ______35@36
Congou, fa n cy  _______42@43

Oolong
M edium  _________________ 39
Choice __________________<5
F a n c y ________________  50

T W I N E
C otton , 3 p ly  cone_____ 40
C otton , 3 ply  b a lls_____ 40

V I N E G A R
, O' B. G ran d  R ap ids

C ider, 40 g ra in _______ 18%
W h ite  W in s, 40 g ra in  19% 
W h ite  W ine, 80 g ra in  24%

W IC K IN G
No. 9, p e r  g r o s s ______  80
No. 1, p e r  g ro ss  ______ 1 25
No. 2, p e r g r o s s ______ 1 50
No. 3, p e r  g r o s s _______2 30
P eerless  Rolls, p e r doz. 90 
R ochester, No. 2. doz— 50 
R ocheste r, No. 3. doz— 2 00 
Rayo, p e r  doz________  75

W O O D E N W A R E
Baskets

B ushels, W ide B and.
w ood h an d le s____ 2 00

M ark et, drop  h an d le — 90
M arket, s ing le  h a n d le . 95
M arket, e x tra  _________1 60
Splin t, la rg e  ___________8 50
Splin t, m e d i u m ______ 7 50
Splin t, s m a l l ___________6 50

Churns
B arre l, 5 ga l., e ac h ___ 2 40
B arre l, 10 gaJ., e ac h__ 2 55
3 to  6 gal., p e r ga!____  16

Pails
10 q t. G a lv a n z e d _____ 2 60
12 q t. G alvan ized  ______2 85
14 q t. G alvan ized  _____ 3 10
12 q t. F la r in g  Gal. J r . I  5 60
10 q t. T in  D a iry ______ 4 00

«. Traps
M ouse, wood, 4 h o le s . .  60
M ouse, wood, 6 h o le s . .  70
M ouse, tin , 5 ho les__  65
R at, wood __________  1 00
Ite.t, s p r i n g ----- —H Z "  1 00
M ouse, s p rin g ________  20

Tubs
L a rg e  G a lvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ____ 6 75

Washboards
B anner, Globe_________5 50
B rass , s in g le___________6 25
G lass, s in g le ---------------- 6 00
D ouble P e e rle ss______ 8 50
Single P e e rle ss_________7 50
N o rth e rn  Q ueen_____ 5 50
U n iv ersa l _____________7 25

W ood  B ow ls
13 in. B u t t e r ________  5 oo
15 in. B u t t e r ________  9 00
17 in. B u t t e r _________ 18 00
19 in. B u t t e r ________  25 00

W R A P P I N G  P A P E R
Fibre, M anilla, w h i te . .  05
No. 1 F ib re ___________06%
B u tc h e rs  D F _______ 06%
K ra f t  ------------------------o«
K ra ft S tr ip e _________ 09%

Y E A S T  C A K E
M agic, 3 doz__________ 2 70
S unligh t, 3 d o z . ____ _ 2 70
S unligh t, 1% d o z .____ 1 35
Y east Foam , 3 doz____ 2 70
Y east Foam , 1% doz__1 35

Y E A S T — C O M PR ESSED
F le isch m an n , p e r doz.__ 30
R ed S ta r , p e r doz--------- 20
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S H O E  M A R K E T
Michigan Retail Shoe Dealers Association. 

P re s id e n t—C lyde T ay lo r , D e tro it 
F i r s t  V ic e -P re s id en t—M. A. M ittlem an  

D e tro it.
V ic e -P re s id en t—A rth u r  A llen, G ran d  

R apids.
V ic e -P re s id en t — E d w a rd  D ittm a n , 

M ount P le a sa n t.
V ic e -P re s id en t—K. M aste rs , A lpena. 
V ic e -P re s id en t—M ax  H a r r  i m an , L a n 

s ing .
V ic e -P re s id en t — F re d  Nediwick, S a g 

inaw .
V ic e -P re s id en t—R ich ard  S chm id t, H ills 

dale.
V ic e -P re s id en t—E d w a rd  S to ck er, D e

tro it.
V ic e -P re s id en t—B. C. Olsee, G ran d  

R apids.
Sec’y  ¿ n d  T re a s .—Jo sep h  B u rto n , L a n 

sing.
F ie ld  Sec’y—O. R . Jen k in s , P o r tla n d . 

Y early  dues  $1 p e r  person .

What Will Shoe and Leather Pay 
for “Recovery”?

Recovery dollars are sweeping into 
retail stores. Midwest farmers have 
received $66,000,000 in wheat reduction 
benefits. More than $30,000,000 went 
out as a bonus to reduce the pork sur
plus. Cotton growers have received 
over $50,000,000. The famous check
writing machines in Washington are 
geared up to turn out 40,000 drafts on 
the Government between 9 a. m. and 
4:30 p. m. every day. The corn-hog 
program is going full tilt. More than
1,200,000 corn and hog raisers will 
receive approximately $365,000,000 by 
March, 1935. Seven hundred and 
ninety-eight thousand wheat growers 
stand to benefit in this largest com
modity relief enterprise ever attempted 
by any government, anywhere.

The field of Federal Finance is to be 
extended. There is a possibility of di
rect loans to industry. Certainly gov
ernment is doing its part to “prime the 
P u m p .”  The President has asked for 
$1,500,000,000 to run the emergency 
agencies during the Congressional ad
journment. What a burden taxation 
will be forced to bear from this con
tinuous outgo of money! The power to 
tax may also be the power to destroy.

We have every hope that the ac
celeration of business will ultimately 
reduce the necessity for these high 
government expenditures. It is true 
that values of business, as represented 
b\ stock certificates, have increased 
many times the amount of money being 
expended bv government. But there is 
a vast different between the appreci
ation of capital and the cost of relief. 
Capital continues to live as a working 
force while every dollar expended in 
commodity and human relief is a dol
lar on the expense side for current liv
ing.

The National Industrial Conference 
Board says:

Federal, state, and local govern
ment disbursed in 1932 in the form of 
salaries, wages and interest $6.8 billion, 
or about $900 million more than the 
total income of $5.9 billion produced 
by a11 the manufacturing industry of 
the country.

Government disbursements in 1932 
were $340 million larger than in 1929, 
while income produced by manufactur
ing in 1932 w’as $13.5 b i l l io n  less than 
in 1929.

The actual payments of government 
to labor and capital employed by it 
represent income produced by govern

ment. Income originating in the field 
of government activity is thus made up 
of the payments to employees plus in
terest on governmental debt. Pay
ments to employees increased from 
$4,984 million in 1929 to $5,277 million 
in 1932, and during the same period in
terest payments on public debt rose 
from $1,472 million to $1,520 million.” 

The public and industry accept, up 
to this point, most of the remedies as 
being necessary under the extreme 
emergency of the depression. But now, 
with business showing definite recov
ery, comes the time for cautions. The 
United States has bought “recoverv” 
and though the price has been high, 
there evidently was no other way out. 
The thing to watch at the moment is 
the possibility of tariff manipulations.

Congress has been asked to permit 
the Administration to go shopping in 
foreign capitals, with manufactured 
products as a principal basis for nego
tiation. Congress strenuously objects 
to the inclusion of such basic commod
ities as wheat, cotton, corn, hogs, rice 
and sugar in bartering with foreign na
tions on tariff. In all probability, the 
President will be prohibited from cut
ting tariff rates on any agricultural 
products.

Shoes and leather, now protected by 
tariff, may be one of the items tinkered 
with by international tariff agreement. 
For example, a foreign country may 
accept automobiles, rails, wire, ma
chine tools, etc., and in exchange may 
ask for the lowering of our tariff on 
shoes and leather and other manufac
tured commodity goods so that they 
can ship to our shores an immense ton- 
nage of retail goods. In this way, the 
shoe and leather industries, in their 
manufacturing divisions, may be pay
ing through the nose” for the expor
tation of heavy and capital goods.

Tinkering with the tariff is a real 
menace therefore to the shoe and 
leather industry.. Bartering with for
eign nations, with shoes and leather as 
one of the pawns, will have a direct 
effect on manufacturing and making 
and through comparisons with domes
tic prices tend to lower all values at 
retail.

Shoe and leather is certainly in jeop
ardy in the big game for if the- Ad
ministration can make a bargain with 
some foreign country to buy $50,000,- 
000 worth of heavy commodities, the}- 
certainly are going to make an open
ing for that foreign country to dump in 
a few million dollars worth of shoes 
and leather. It may seem to be a good 
bargain in the intercourse of business 
between nations but what will it do to 
the comparatively small business of the 
shoe and leather field?—Boot and Shoe 
Recorder.

Mbnogramming is being actively 
promoted by a New York store, the 
service being offered on a wide range 
of merchandise—aluminum ware, bath 
mats, hampers, shower curtains, liq
ueur sets, cocktail shakers, linens, 
towels, etc. It adds customer interest 
and, equally important, eliminates re
turned goods, customers being inform
ed that the monogrammed goods are 
non-returnable.

IN THE REALM OF RASCALITY 
(Continued from page 3) 

sion’s recent issuance of cease and de
sist orders on the same count to fifty- 
two candy companies. Commission 
action in all these cases followed the 
Supreme Court decision of Feb. 5, up
holding the Commission in a similar 
case against R. F. Keppel & Brother, 
Lancaster, Pa., candy manufacturers. 
Lotteries in the candy trade are carried 
on in various ways, some by placing 
in an assortment of chocolate candy 
of uniform sizes and shapes a few 
pieces which have different colored 
centers. The purchaser drawing a dif
ferent colored center is given a prize 
consisting of larger pieces of candy or 
articles of merchandise.

Advertising “herb tea” as a compe
tent remedy for several diseases when 
it is not such a remedy, is charged by 
the Federal Trade Commission in a 
complaint just issued against A. G. 
Ashley, of New Brunswick, N.J., trad
ing as Chic-American Distributing Co. 
Ashley sold a preparation called “Chic 
Herb Tea” which, he advertised, would 
cure or remedy constipation, indiges
tion, kidney afflictions, or liver and 
gall bladder trouble as well as auto
intoxication and obesity. According to 
the Commission’s complaint, the herb 
tea has no therapeutic value nor prop
erties which will produce beneficial re
sults in treating human ailments.

just issued against J. Oliver Snyder, 
Hamstead, Md., cigar dealer trading 
as E. Snyder & Son.

Snyder is not to represent his cigars 
as “throw-outs” or factory left-overs” 
unless they have been thrown out, left 
over, or discarded, during or after 
manufacture, from certain factory lots 
of cigars manufactured for sale as 
higher priced or higher grade cigars 
and with the same quality of tobacco 
as used in higher grade cigars, accord
ing to the order.

Use of the words “manufacturer,” 
“producer” or “maker” to imply that 
Snyder is a manufacturer and not a 
middleman or that by reason of being 
a manufacturer selling directly to the 
purchaser he thereby excludes the 
costs and profits of a middleman, is 
prohibited under the Commission’s 
order unless a factory for production 
of the cigars is actually owned.

Labeling cigars as “factory throw-
outs” when they are not “throw-outs,” 
is banned by the Federal Trade Com
mission under a cease and desist order

Charging misrepresentations of med
icinal products, the Federal Trade 
Commission has just issued a formal 
complaint against American Drug 
Corporation, St. Louis, manufacturers 
of preparations described as “Sinasip- 
tec” such as “Sinasiptec Inhalant” and 
‘ Sinasiptec Ointment” designed for 
treatment of sinus trouble, hay fever 
and other ailments.

According to the Commission’s com
plaint, the company’s representations 
of its products as remedies or effective 
treatments for these diseases as false 
and misleading.

No one can corner good service. It 
is within the reach of every merchant.
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Awaits Administration Views on 
Labor Bills

Labor leaders in the House of 
Representatives soon are to hear 
from the Administration how far 
it will go  in the acceptance of ad
ditional hours of work legislation, 
it is said.

They assert responsibility lies 
with the President and his Secre
tary of Labor to make a proposi
tion b y  the w ay of a compromise 
if the present m ovem ent is to b e  
sidetracked for the discharge of 
the House Labor Committee from  
further jurisdiction over proposed  
thirty-hour bills. The next m ove  
of the H ouse labor b loc will be 
for action upon the Black bill 
which already has passed the Sen
ate but which has been kept dor
mant in the House.

Administration leaders, an
noyed b y  petitions for the dis
charge of various committees 
from further jurisdiction over va
rious pieces of legislation, are 
contemplating seeking a revision 
of the rules which make this ac
tion possible.

NRA Worried by Consumer Re
sistance

Consumer resistance to ad
vancing retail prices is being rec
ognized by the National Recov
ery Administration and the pres
ent situation m ay lead to a public 
statement on the subject b y  R e
covery Administrator Johnson.

It is believed that the matter 
has been brought to a head by  
the compulsory advances in tire 
prices under the code of the tire 
industry. A  chain store took ad
vantage of the situation to pub
licize its own low  prices by apol
ogizing to the public for having 
to bow  to the demand of the A d 
ministration, and for being com 
pelled to take toll from its cus
tomers that it did not want.

Officials are annoyed by the 
fact that advancing automobile 
prices brought a tremendous num
ber of cancellations; that the cot
ton textile industry is facing great 
accumulations because of higher 
prices, attributable in no small 
part to the processing taxes; the 
rayon industry has had to go into 
a curtailment program, and other 
industries are being embarrassed, 
it is asserted, by lessened con
sumption.
Interesting Incident of Early Lumber

ing Days
In the course of my business I was 

accustomed) to make many trips to 
Manistee when nearly all of the old- 
time lumbermen were still alive and 
doing business. My particular friend 
up there wras E. Golden Filer, who had 
lived there since he was a boy. Com
ing from Racine, Wisconsin, with his 
father long before the civil war, he had 
become one 6f the outstanding lum
bermen of Michigan.

One day I spoke to him about a 
certain well-known citizen up there 
who had likewise lived there all his 
life and asked why he had not been 
successful in the lumber business and 
he stated1, “It might be conceited for

me to say it, but a lumberman has to 
be on his feet once in a while and Oren 
does not like to get on his feet very 
often.” He then told me the following 
interesting story of a very early date.

At the time a large part of the for
est lands were owned by the United 
States Government and subject to pur
chase at $1.25 per acre and this story 
had to do therewith.

It was in 1866 and there was no rail
road North of the old Detroit, Grand 
Haven & Milwaukee, now the Grand 
Trunk, running from Detroit to Grand 
Haven. Manistee was isolated from 
the outside world except by boat. Mr. 
Filer had his timber lookers out on a 
certain section estimating timber and 
late one Saturday afternoon they came 
in and reported that they had run 
across the cruisers of another lumber
man in Manistee and had made a hur
ried trip to advise him of that fact.

This meant to Mr. Filer that he 
should get busy to purchase the land at 
once from the United States Govern
ment, otherwise his competitor would 
get it. The United States Government 
land office for this district was in 
Ionia and the only way of getting out 
of town was, as stated above, by boat. 
There was a boat leaving Manistee that 
Saturday evening for Milwaukee, stop
ping ait Ludington, and Mr. Filer got 
his money together for the purchase 
and went down and took the boat. He 
did1 not see his rival on the boat, but all 
the time going to Ludington he had a 
feeling he was there. When the boat 
docked at Ludington, it was dark and 
Mr. Filer got off the boat. As he walk
ed down the gang plank he looked 
back and, sure enough, on the upper 
deck he saw his rival looking down at 
him.

Here was the strategy of the two: 
Mr. Filer was endeavoring to go down 
through the wilderness to Grand Ha
ven to take the train to Ionia Monday 
morning. His rival figured that the 
best yvay for him to do was to go to 
Milwaukee and take a chance of get
ting across to Grand Haven, evidently 
for the same train.

It was very late when Mr. Filer got 
. off the boat and almost pitch dark, but 
he hired a horse and started on a mere 
horseback trail through the woods to 
Pentwater, where he arrived very 
early Sunday morning, expecting that 
he might find a tug to take him down 
to Grand Haven, but there was either 
none or else the weather was such that 
they declined to take the boat out, but 
suggested that possibly some of the 
fishermen on the shore might be will
ing to sail down, so Mr. Filer went 
down and offered two fishermen $50 
to start at once and get him in Grand 
Haven Monday morning by 6 o’clock.

The lake was rough, with heavy 
weather, but Mr. Filer was somcw'bat 
of a sailorman himself and they sailed 
all Sunday and that night and Filer 
arrived in Grand Haven Monday morn
ing in time to take the train for Ionia. 
Arriving there, he went to the land 
office and sat on the steps until it 
opened up.

Enquiring for the plat books of the 
lands which he was desirous of pur
chasing he found that they were all

marked up as sold and asked if they 
had been paid for. The clerk informed 
him that they had not, that they had 
marked them up by request of a timber 
broker in Ionia on telegraphic instruc
tions from someone in Milwaukee.

Colonel James H. Kidd was Gov
ernment agent of the land office at 
Ionia and Mr. Filer at once stated, “I 
know what the law is. I am here with 
the money to pay for these lands and 
the law is that anyone that first tend
ers the money is entitled to the lands.”

The clerk began to demur, but Mr. 
Filer finally stated that “unless I get 
these lands, as I am entitled to by law, 
there will be trouble in this land of
fice.” After communicating with Col
onel Kidd, Mr. Filer was allowed to 
purchase the lands and thereby added 
to his standing timber for subsequent 
manufacture in the years to come.

M(r. Filer fold me this story as an 
example of the fact that it was neces
sary for a lumberman to be on his feet 
once in a while and that while later 
people generally thought the lumber
ing business must have been easy to 
make money in, that it was like any 
other business—sometimes very neces
sary to undergo severe hardship in or
der to succeed.

Claude T. Hamilton.

OUT AROUND 
(Contimied from page 9) 

months was less than eight cents per 
pound from no matter what source. Yet 
the code means nothing to the chain, 
because they are not based on quan
tity discount for each store but every 
store they have. Why doesn’t a good 
smart fellow pick this up and line up 
the independents? There are a lot of 
products sold direct to the merchant 
without going through a wholesaler. 
The funny part of all is there is very 
little reason for oleo to go up at pres
ent, yet during the time the A. & P. 
has a sale and until people get all 
loaded down for two or three weeks 
the price will stay up, then it will drop, 
and the chain will buy a big bunch to 
last them for another three weeks and 
the price will go back up while the 
chain puts up a big front that they can 
sell cheaper. So far as I personally 
am concerned I do not care what they 
do. R. K. Gunther.

I have learned through sources 
which I consider reliable that the 
Frank China Co., of Salisbury, N.C., 
is owned by a man named R. C. Yan
cey, who must be a very crooked indi
vidual, judging by the junk he ships 
out to merchants who have been so 
foolish as to pay in advance for what 
is represented to be good saleable 
stock. The Government officials at 
Washington have been so busy of late 
they have not been able to give this 
matter consideration, but when they 
do get around to give his offenses the 
attention they deserve Yancey will 
possibly change his postoffice address 
from Salisbury to Fort Leavenworth.

A well posted and progressive mer
chant from a neighboring city writes 
me: “I take all the papers I can find 
money to pay for in order to keep in 
close touch with the NRA and the 
mess it has gotten us merchants into, 
but I obtain more real and authentic 
information from the Tradesman than 
all the other papers I take. I have de
cided to cut out the other publications

as fast as my subscriptions expire and 
depend entirely on the trustworthy in
formation I receive from the Trades
man, which has never yet failed to 
guide me rightly in my dealings with 
Uncle Sam, my customers and my 
creditors.”

In his talks over the radio Sunday 
evening, Arthur Sears Henning, dean 
of the Washington correspondents of 
the Chicago Tribune, misquoted the 
suggested epitaph for Charles II. The 
author of the epitaph was the Earl of 
Shaftsbury and the entire suggestion 
was as follows:

H e re  lies o u r m u tto n  ea tin g  k ing  
W hose w ords no m a n  re lie s  on 
H e n ev er sa id  a  w itty  th in g  
A nd never d id  a  w ise one.

It is exceedingly fortunate for the 
retail grocery trade of the United 
States that the Goodwin plan petered 
out before it was ever put into execu
tion. Its success would have precip
itated a bad situation which might have 
made much trouble for the trade.

E. A. Stowe.
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Sidelights on Some Southern Michigan 
Towns

Lawton—Some frost around Law- 
ton, but no damage reported. Never 
saw so manj- acres of vineyards. While 
grapes have been a money making 
crop many years, the past three have 
not been profitable. It looks as though 
this section needs more diversified 
crops.

Marcellus—Marcellus has a very 
wide main street nicely paved. I was 
surrpised to learn that the one chain 
food store had left here. A few years 
ago the A & P chain leased a store 
from C. C. Long, for a term of years 
at $55 per month. After the first year 
the manager said they would not pay 
over $35 a month, and if not acceptable 
they would move out. At the close of 
the second year, the owner of the store 
was told the rental would be only $25 
per month, so he told them to get out, 
which they did. Then he stocked up 
the store and has since conducted it.
I his is another case of a deceptive 
lease, which has fooled many an owner 
of store property, who has supposed 
he had a perfectly good lease, but finds 
later the chain has put one over on 
him.

Schoolcraft—Schoolcraft has seven 
food merchants, which is more than 
usually found in a village of this size.
I was attracted by a street corner 
sign, with arrow pointing to an old- 
time store building located on that 

.corner. The sign stated that Cooper 
once lived in the old building, now a 
hardwore store. I went in to enquire 
the history, and was told that J. Feni- 
more Cooper, the author of the Leather 
Stockings tales, was an early resident 
of Schoolcraft and wrote several books 
when he lived in this old store build
ing with living apartment attached. 
This was all news to me. so I pass it 
on to you.

Three Rivers—Every food merchant 
called upon to-day. who was selling 
oleo in 1930-31, was entitled to a re
fund. but none of them knew it. Some 
old subscribers did not read the 
Tradesman carefully, so lost over sev
en dollars to which they were entitled.
It is just too bad that some subscribers 
do not keep posted on matters of im
portance to their business success. The 
merchants who read the Tradesman 
carefully are well posted business 
men. I met dozens of merchants who 
never watch the market and advance 
their prices in step with a rising mar
ket. As a result, they make little if any 
profit, then wonder why. Some mer
chants think they are fortunate in buy
ing merchandise before the price rais
ed and they tell customers thev can 
undersell others, so they go ahead and 
sell out their supply at the first price, 
thinking they have made a profit. 
When they replace the goods at the 
higher market, they do not seem to 
realize it takes away most of their 
profits in addition to the first cost to 
get the same amount of goods back on 
their shelves. The merchant who does 
not step his prices up with a rising 
market loses many dollars at the time 
of a rising market, such as prevails 
now. In my travels I am undertaking 
to show food merchants the science of
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merchandising. There is a science in 
operating a store, just as there is a 
science in farming, and the merchant 
who uses his head is going to make 
greater success.

This city has a full quota of big and 
little chain stores, which are sending 
away a large percent of the profits on 
trade of the community. Were it not 
for this fact prosperity would be much 
nearer than it it. Every home mer
chant was glad to sign the petition to 
President Roosevelt, urging him to 
carry out his promise to enforce the 
anti-trust laws against monopoly. Met 
two bright young men here who re
cently opened food stores of their own. 
I refer to Erwin Toblen, located at 
6 North Main and C. J. Alexander at 
115 West Hoffman street. Both were 
formerly clerks in local chain stores, 
where they acquired training in sales
manship. As no clerk can learn any
thing about buying who clerks in a 
chain store, they are both taking the 
Tradesman as a silent partner. These 
young men have small but complete 
stocks of choice foods, all neatly dis
played and they are worthy of patron
age of the home people. It is men like 
these, who keep the profits on trade at 
home, that built up this city. Outside 
chains impoverish it, as they send all 
profits away, never to return.

Took me all day to finish up Three 
Rivers, which is a beautiful little city 
at the junction of the Rocky and Port
age rivers, where they empty into the 
St. Joseph river. The D.A.R. has erect
ed suitable bronze tablets recording 
early history. The early French ex
plorers paddled their canoes up the St. 
Joseph river and established a fur trade 
with the Indians in 1680. Early 
pioneers under Cassaway and Gibson 
established a trading post here in 1836 
and the first village surveyed was call
ed Moab. The big paper mill here of 
the Eddy Paper Co. employs a good 
force of men and women. Report was 
received to-day that the working force 
will be increased at once to care for 
recent large orders for corrugated 
shipping cases. In the yards are vast 
heaps of baled waste paper, brought in 
by trucks and trains.

Constantine—Arrived in Constan
tine this evening and stopped at Hotel 
Harvey, a neat little hostelry. While 
at dinner my attention was attracted 
to three young women, the younger 
about sixteen and the older about 
twenty. They were each sipping a 
large glass of beer, which they had had 
refilled for the fourth time while I was 
present. I wish some of the deacons, 
who are members of the Legislature 
and assisted in installing the State of 
Michigan in the liquor business could 
have been present and witnessed this 
degredation of young womanhood. 
They appeared to think the law had 
made liquor drinking respectable and 
that they had all the rights of the old- 
time toper of former saloon days. If 
the people would wake up and with
draw their patronage from the big 
greedy chain store corporations, which 
are bleeding the state by sending to 
Wall street the profits on trade, they 
would not need to assume the role of 
saloon-keeper and help degrade young

men and women to raise the tax money 
to support public schools and state in
stitutions. If the state was not robbed 
by monopolies, there would be no dif
ficulty in raising needed tax money.

The numerous shade trees of the 
beautiful village of Constantine im
press one with the cozy setting it has 
upon the banks of the St. Joseph river. 
Founded in an early day, its trees 
have grown to maturity and among 
its business blocks is found the archi
tecture of colonial times. From the 
dining room of Hotel Harvey, located 
upon the bank of the river, is a beau
tiful view of trees reflected in the 
waters, and in the background is the 
large power house of the Southern 
Michigan Power Co. Two large cas
ket factories are located here, also a 
big paper mill and a large co-operative 
creamery, said to produce more butter 
than any other of the state.

White Pigeon—Upon entering the 
village of White Pigeon, I stopped to 
view the grave and memorial of Wah- 
bememe, known as Chief White 
Pigeon, who was murdered by his 
tribesmen and buried here in 1830. 
History says, Chief White Pigeon, 
was friendly to the early white settlers. 
At a powr-wow of the Indians, he 
learned a massacre of the whites was 
being planned’. Knowing there were 
no soldiers nearer than the army post 
at Detroit, he ran there and notified 
the commander of the fort, who sent 
an expedition post haste for their re
lief. Upon learning that Chief White 
Pigeon had betrayed their plans, the 
Indians took his life. The white man 
remembered him by the erection of a 
suitable memorial. White Pigeon 
seems to be holding its own. It has 
a number of good stores, among them 
that of E. N. Gortner, whom I learned 
is a candidate for postmaster. As he 
conducts a good store and has made a 
success of his business, there is no 
doubt he will hand out the mail so as 
to please each patron, should he re
ceive the appointment. Among the 
early structures erected here, I was 
attracted to the old Baptist church, 
built in 1867.

Centerville — At Centerville, the 
county seat, E. C. Sholl informed me 
he had received his refund on the oleo 
tax, as he is a constant reader of the 
Tradesman. Another merchant said he 
had been a subscriber, but since the 
big national chain stores came, it had 
made him so short of cash he had to 
drop it, so he lost $7.50 on the oleo 
refund, to which he did not know he 
was entitled. Having been a resident 
of this county and an occasional visitor 
to the county seat reminds me of an 
incident which happened here years 
ago. At the annual fair, a balloon 
ascension was advertised. A farmer 
and his wife from the back country at
tended. While the balloon was being 
inflated with hot air. the farmer left 
his wife in the rear of the crowd and 
pushed his way in so he could get a 
better view. He did not notice he was 
standing on the ropes, so when the 
call came to “let her go,” the balloon 
shot up with the balloonist on the 
trapeze and the farmer dangling from 
the ropes in which he got entangled.

The balloonist called to him to hang 
on and slowly he drew him up beside 
him. The balloon being overloaded' did 
not reach a high altitude, but landed 
safely in a field a mile away. When the 
farmer hastened back to find his wife, 
she asked him if he saw that old far
mer fool who got caught in the ropes 
and went up with the balloon. He re
plied, “Why ma, that was me.”

E. B. Stebbins.

The Future NRA Price Policy 
What degree of price control 

will be permitted b y  the NRA in 
the future will depend upon 
whether “normal” or “emergen
cy” conditions exist in the indus
try under consideration.

Under “normal” conditions, 
price control w ill be relaxed and 
free competition will prevail w ith
in the limits of a properly func
tioning and standardized cost ac
counting system. Rules on the 
inclusion o f transportation and 
similar charges in prices will be 
carefully studied again, and m ay  
in m any cases b e  m odified con
siderably.

Under “em ergency” conditions, 
the code authority will b e per
mitted to fix prices and, if neces
sary, to institute strict production 
control in addition. However, 

emergencies” m ay b e proclaim
ed only for a limited period and 
are to be terminated quickly.

Indications are that the official 
acknowledgm ent that normal and 

OTiergency conditions require 
different treatment, m ay play an 
increasingly important role in the 
NRA of the future.

An Interlude of Suspense 
The state of suspended anima

tion displayed in the security mar
kets this week reflects an attitude 
°i* watchful waiting, induced by  
the number o f vital developm ents 
expected from Washington during 
the next fortnight.

T he silver message, stock con
trol legislation, tariff changes, the 
war debts pronouncements, hous-
mg legislation, NRA changes __
these are only som e of the major 
pending issues. In the face of so 
many fundamental questions to 
be clarified within the near future, 
unwillingness to m ake future com 
mitments at this stage is naturally 
marked.

It is likely that the present state 
of profound uncertainty m ay con- 
rinue until the adjournment of 
Uongress next month.

My Garden
I w alked  w ith in  a  g a rd e n  fa ir

M idst bow ers
Of fiow'ers;

S S J— -  »»««
'The show ers

H ad w a te red  sweating bud a n d  b lade 
IH l. c o d in g  iik e a  cav a lcad e

In va ried  dress,
„  , , "Their loveliness 
u e d eck ed  th e  sfiiot w h .,,>, . . . ,
And thrS r mi  ^ y ^ l u n ei  c e re  too aglow

Above, below
u ^ f e d ,  lovely ra m b le rs  ’long th e  wall

■""> * » V X ’S " ,a n  
p , Mo'r.'KJ 2 ' i S r
F o r p lan ted  g a rd en s  g row  so fa ir  
T h e  p la n te rs  a re  b u t d re a m e rs  (he re

Ch a rle s  A. H ea th .

Excesses to-day exact to-morrow.



T H I S  WE E K L Y  H A B I T

Keeps You
Profitably

Informed
G et the  M ichigan T radesm an habit. A ll the  leaders in the m erchan
dising business have it. T hey  read the  T radesm an every business day 
to keep profitably inform ed, to keep abreast of the la test develop
m ents in the  p rim ary  m arkets, in credit circles, and so on.

T he  hab it is easy to  acquire. F irst: fill out the  coupon on this page.
Second: m ail it to  u®. T hird : Read the first issue you receive. Now 
you have the  habit. A nd how  you will enjoy and profit by  it!

You m ay subscribe to  the T radesm an for one year, or you m ay try  
it for tw o years. In either 
case w e count on your 
being a subscriber for a 
long, long time. You go 
to w ork  on the coupon 
and w e’ll s ta rt counting. Tradesman Company ------------------------------------------- 19___

______ hereby subscribe for the Michigan Tradesman at the regular rate
of $3 per year, payable in advance, or $4 per year if not paid in advance, this 
subscription to continue until such time as the undersigned shall notify you to 
terminate same and shall pay the amount due.

Amount enclosed herewith $---------------------

Signed_____________________________________________

Street___________________________________________

P. O............— .......................................................................

State______________________________________
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GOOD REASONS WHY 
YOU SHOULD STOCK

W. R. Roach & 
Co., Grand Rap
ids, maintain  
seven modern 
Michigan facto
ries for the can
ning of products 
grown by Michi
gan fanners. h a r t /

A complete line of canned vegetables and fruits.

SPRINGTIME CANDY SUGGESTIONS
Toasted Nutkins____101b. Caddy
Cocoanut Sticks____ 10 lb. Caddy
Candy Hazelnuts___ 11 lb. Caddy
Candy Butternuts___ 11 lb. Caddy
Fruit Tablets_______14 lb. Caddy
Orangettes ------------ 13 lb. Caddy
Tip Top Jellies_____ 13 lb. Caddy
Assorted Cream

Wafers .................._12 lb. Caddy
E V E R Y  I T E M  A

Order From Your Jobber 
N ational Candy Co., Inc. PUTNAM FACTORY

French Creams_____ 12 lb. Caddy
Italian Bon Bons___ 141b. Caddy
Spiced Jelly Strings __13 lb. Caddy
Spiced Jelly Drops__131b. Caddy
Spiced Jelly Beans__17 lb. Caddy
Lemon Drops______13 lb. Caddy
Champion Chocolate

Drops ---------------- 121b. Caddy
Anise Squares______15 lb. Caddy
Cocoanut Bon Bons_10 lb. Caddy

P O P U L A R  S E L L E R

Grand Rapids, Mich.

BISCU ITS
by

Hekman
MAY BE BOUGHT  

WITH CONFIDENCE  

AND SOLD  

WITH PRIDE

Q uaker P rodu cts
Quality — - Flavor

A few of the m any items packed under this popular brand.
CANNED FRUIT

CANNED VEGETABLES 
PRESERVES

DRIED FRUIT
PEANUT BUTTER 

COFFEE
SPICES

SALAD DRESSING
Sold by Independent Dealers Only.

L E E  & C A D Y


