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TO FATHER
Never had  m uch sty le about him, never cared for dress;
Sort of spent his life a  sow ing seeds of happiness;
Doing little  things for others, helping w here he could;
Never m aking m uch pretension, alw ays doing good.

Hom e, for him, w as all for living, filled his heart w ith  pride,
A nd  his doors w ere ever open, latch strings hung outside.
Folks w ho cam e w ere alw ays welcome, loved to  have them  round; 
W anted  m uch of joy  and laughter, seem ed to love the sound.

H ad  his cares and had his troubles, sam e as all of us;
F igured them  a p a rt of living, never m ade m uch fuss;
M ade the  best of all G od gave him, as through life he  w ent,
Ever toiling, giving, taking, kind and provident.

Vain, the  tribu te  w e w ould pay  him, w ords cannot express 
W hat it m eant to have him  w ith us and our thankfulness;
Sweet, the  m em ory he had  left us, though our hearts are  sad;
G reat the  blessing th a t w as given, just to  call him  Dad.

FRANK CARLETON NELSON.

FATHER’S DAY IS JUNE 1 7



T H E  Receiver for the Grand Rapids 
National Bank is distributing an 

additional ten per cent payment, on 
the accounts impounded in that bank.

This distribution is being made in 
the main banking quarters of THE
N ational Bank of Grand Rapids
on Campau Square.

The N ational Bank  of Grand
RAPIDS offers all its facilities to assist 
those who call for their checks. All 
of our officers and employees will be 
at your service to furnish any assist­
ance or information you may desire.

The National Bank
OF

Grand Rapids
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IN THE REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

The Federal Trade Commission has 
ordered Croxon, Inc., 363 Seventh ave­
nue, New York City, manufacturer of 
Croxon Cream, to discontinue unfair 
advertising practices, including the rep­
resentation that its cream will per­
manently remove hair from the human 
body when used over any period of 
time. The company is also directed to 
cease advertising erroneously that its 
cream will prevent the regrowth of 
hair, will permanently destroy the hair 
and hair root, or that it is a treatment 
based on an entirely new principle and 
is the result of extended research by 
doctors, during which sections of skin 
were taken from human bodies.

The Federal Trade Commission to­
day announced issuance of an order 
directing Henry B. Tonnies, of Cin­
cinnati, trading as Landis Medicine 
Co., to cease and desist representing 
his medicine by statements which 
imply that it is a cure, remedy or com­
petent treatment for high blood pres­
sure or ailments which cause high 
blood pressure. Tonnies described his 
preparation as “Special Prescription 
Tablets,” and “Landis’ Special Pres­
cription.” Hie did not contest the Com­
mission’s proceeding, but consented to 
issuance of an order to cease and de­
sist from the practices charged.

The Federal Trade Commission has 
dismissed a complaint charging Nuro- 
sol Laboratories, Inc., New York City, 
with misrepresentations in the sale of 
a preparation described as a treatment 
for epilepsy. Dismissal followed the 
signing by the respondent of a stipula­
tion in which it agreed to cease and 
desist from the unfair methods of com­
petition charged. The company had

traded also as Renesol Laboratories, 
Inc.

Abandonment of practices claimed 
to be in violation of the NRA retail 
code by a Philadelphia furniture deal­
er, the Linde Store, Inc., and the 
Lynch Sales Co., of Cleveland, Ohio, 
charged with fictitious price marking, 
is agreed to in a stipulation entered 
into with the Federal Trade Commis­
sion by those concerns, and announced 
to-day.

The companies agree to cease adver­
tising merchandise with fictitious or 
exaggerated prices, or below cost, or if 
it is sold below cost in a bona fide 
clearance sale, it shall be so advertised, 
marked and sold, in compliance with 
the Code of Fair Competition for the 
Retail Trade.

The Lynch Sales Co. is engaged in 
the business of planning and conduct­
ing special sales for manufacturers, 
wholesalers and retailers and was em­
ployed in that capacity by the Linde 
Store, Inc.

The Federal Trade Commission has 
just issued an amended complaint in 
the matter of Minnie L. Flournoy and 
Mattie Flournoy, of Columbus, Geor­
gia, trading as C. J. Moffett Medicine 
Co. The original complaint was isssu- 
ed in August, 1933. The amendment is 
in a list of ingredients of “Dr. Mof­
fett’s Teethina Powder,” described as 
a remedy for infants’ ailments. The 
complaint charges misrepresentation of 
the curative powers of the product. 
According to the amended complaint, 
the respondents have until Friday, 
June 29, to show cause why the Com­
mission should not enter an order re­
quiring them to cease and desist from 
the practice charged.

Representation of a dealer in nur­
sery stock as being a producer is alle­
ged by the Federal Trade Commission 
to be an unfair method of competition 
in a complaint just issued against First 
National Nurseries, Inc., Rochester, 
N. Y., and Leland C. Brown, president 
and principal stockholder.

The very use of the word “nurseries” 
in its corporate name is misleading, the 
Commission charges, as this respond­
ent does not maintain a nursery and is 
not a producer of plants, shrubbery 
and trees as the term is generally un­
derstood, but is a dealer purchasing 
such stock for resale. According to 
the Commission’s complaint, First 
National Nurseries described itself to 
the public as “growers of fruit and 
ornamental trees and plants” and as 
“growers and importers of nursery 
stock.”

The company is given until Friday, 
June 29, to show cause why the Com­
mission should not issue an order re­

quiring the company to cease and de­
sist from the practice complained of.

Ten agreements to cease false adver­
tising practices are contained in stipu­
lations made public by the Federal 
Trade Commission.

A Cincinnati cap maker will stop 
publishing alluring inducements to 
salesmen, while a Scranton physical 
culture institute will no longer exag­
gerate the size to which human mus­
cles may grow after they have been 
subjected to exercises it prescribes.

Cincinnati Cap Co., operating as 
Taylor Hat & Cap Manufacturing Co., 
Cincinnati, advertised in part as fol­
lows: “I ’ll pay you $19 a day to wear 
and demonstrate my amazing hats.” 
The Commission found a number of 
the company’s statements as to earn­
ings of salesmen to be exaggerated and 
misleading in others. The company 
agreed to cease and desist from its mis­
representations.

“No matter what condition you are 
in now, I will put you through a spe­
cial course so that when you graduate 
from my muscle factory your make­
over will be the amazement of your 
friends, neighbors, relatives.” So ad­
vertised Jowett Institute of Physical 
Culture, Inc., Scranton, Pa. This re­
spondent agreed to cease representing 
that a pupil, following its course of in­
struction, would be able to increase 
the size of his biceps, forearms or 
wrist to any definite measurement or 
by any definite amount, or develop a 
“grip of steel” etc.

George W. Flowers, trading as “R” 
Products Co., 143 North Wabash Ave­
nue, Chicago, dealer in a medicinal 
preparation for treating hyperacidity of 
the stomach, agreed to discontinue ad­
vertising his product as a competent 
treatment for stomach ailments unless 
he clearly indicates that it will be 
effective only when these ailments are 
caused by gastric hyperacidity.

E. E. Bayles, trading as Bayles Dis­
tributing Co., 1804-1806 Grand Avenue, 
Kansas City, M(o., vendor-advertiser of 
a poultice plaster for treating leg sores, 
will cease representing that his plaster 
will heal, cure, eradicate or stop leg 
troubles, sores, ulcers, fungus growths 
or any condition of the body accom­
panied by acute inflammation or irrita­
tion, unless such statements are quali­
fied to indicate that the poultice may 
not prove effective in all cases.

Representing that Buxton’s Com­
pound is a competent treatment or an 
adequate remedy for rheumatism, will 
be discontinued by D. H. Buxton, 
trading as Buxton Medicine Co., Ab­
bot Village, Me., vendor-advertiser of 
a treatment for muscular aches and 
pains attribtued to rheumatism.

The publisher of a daily newspaper 
of wide interstate circulation who

printed advertisements alleged to con­
tain false and misleading representa­
tions for the manufacturer and vendor 
of “Gray’s Ointment,” waives his right 
to be joined as a party respondent in 
proceedings instituted against the ad­
vertiser before the Commission, and 
agrees to abide by any action by the 
Commission against the advertiser.

Arthur A. Nottenburg and Daisy 
Sanders, trading as Zenome Products 
Co., New York City, advertising and 
selling “Zenome,” a preparation for 
use in feminine hygiene, agree to cease 
and desist from representing, either di­
rectly or inferentially, that the product 
may be used an an effectie abortifaci- 
ent and is intended for the use of 
“worried women.”

The publisher of a “psychology” mag­
azine of wide interstate circulation 
printing advertisements alleged to con­
tain false and misleading advertising 
of the vendor of a correspondence 
course of instructions in proper diet 
for cure of diseases; the publisher of 
a story magazine carrying alleged false 
advertisements of a manufacturer of 
an antiseptic deodorant, and the pub­
lisher of a style magazine carrying al­
leged false advertisements of a manu­
facturer of hair dye, all waive their 
rights to be joined as parties respond­
ent in any proceedings which may be 
instituted against the advertiser, and 
agree to abide by any action taken by 
the Commission against the advertiser.

The Steel Workers’ Convention
Although the steel strike situa­

tion remains officially deadlocked 
until the union convention to­
morrow will have made its deci­
sion, indications are that there 
will be less pressure than before 
for an immedate strike, even from 
among the militant sponsors 
themselves.

Lack of detailed preparations 
on the part of union leaders, in­
cluding creation of adequate fi­
nancial reserves, is causing many 
workers to doubt the wisdom of a 
showdown at this time. Only in a 
few points around Chicago and in 
Pennsvlvania is the sentiment of 
the workers in favor of immediate 
action, and that sentiment is con­
fined to 5 per cent, of the union 
men emoloyed. The other 95 per 
cent, fully realize that a strike at 
this time would be fatal to the 
infamous union cause and end in 
idleness and beggary for those 
who go out on strike.

Steam heat for your automobile is 
provided through a new heater which 
requires only three-fourths of an ounce 
of water to operate, utilizes a boiler 
unit mounted in the exhaust pipe.

The embers of the American spirit 
need fanning into a flame.
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Items From The Cloverland of 
Michigan

Sault Ste. Marie, June 11 — The 
Chamber of Commerce here is urging 
our Representatives, Brown and James, 
also Senators Vandenberg and Couz- 
ens, to work for the enlargement of 
Fort Brady. The arguments are sound 
for such a policy and are particularly 
valuable from the standpoint of the 
establishment of an aeronautical unit. 
Location in the Upper Peninsula for 
winter manouvers, both in the air and 
on the land, is a consideration which 
must appeal to officials. The strategic 
position is at Sault Ste. Marie because 
the importance of the shipping is ac­
knowledged and the recent hot weath­
er in the Lower Peninsula will help 
impress the climatic values here for 
extensive summer movements. Active 
follow-up work should be engaged in 
by the business men and those inter­
ested in making the Post what it 
should be.

“Don't get drunk at St. Ignace if you 
hate to work.” That is the new slogan 
adopted by the city council last week. 
Men arrested there, when given a jail 
sentence for being drunk and disor­
derly, are forced to do clean-up work 
—not a bad idea. We may all take that 
into consideration, as there is much of 
such hilarity going on which might as 
well be utilized in this manner.

Ed. Fenlon. Representative, re­
turned last week to his home at St. 
Ignace, after spending some time at 
Lansing in the interest of his district. 
Mr. Fenlon said the proposed scenic 
road from Cedarville to DeTour is vir­
tually assured as a Federal project. It 
is one of the first for consideration un­
der the new Federal set-up, which is 
handling an appropriation of four 
hundred million for road work in the 
United States. Re-routing of the road 
will be accomplished from three miles 
North of Hessel in order to direct traf­
fic into the Les Cheneaux country, in­
stead of having it go North to Rock- 
view.

The Uncle Tom’s Cabins owned by 
Thomas Fornicola on Ashmun street, 
near the intersection of US 2 and 
M 121, are now opened for the season. 
Tom has been granted a beer license to 
his supply store. The cosy little log 
cabins are very attractive and comfor­
table.

It is getting so now that a person 
killed by an automobile may be said to 
have died a natural death.

A new cheese factory has been 
opened at Goetzville by Kovatch Bros., 
which will be known as Chippewa 
Dairy Co. The factory is already turn­
ing out long horn and daisy cheese, 
which is being sold to the local mar­
kets. It is said to be of fine quality', 
which will make it popular in Chippe­
wa county. This new enterprise will 
be a benefit to the farmers around 
Goetzville, which is fast developing as 
a dairy district.

DeTour will soon have another good 
restaurant, which will be conducted by 
Mrs. D. J. La Fountain in the new 
Lehman stone building on the main 
street. Mrs. La Fountain will also car­
ry a small stock of confectionary and 
soft drinks and will be prepared to ac­
commodate the tourists during the 
season.

A gas station and service has been 
added to the T. A. Taydor trucking 
plant at St. Ignace, which will be in 
charge of Kress Reavie as manager.

“Dollar Easier” says a headline, but 
in the headline is about the only place 
we find it that way.

Milo Welch and his brother, Eugene 
Welch, who are conducting the tourist 
cabins at the camp site, purchased the 
launch, Bide-A-Wee, a 71-foot cruising 
yacht in Detroit last week. The ship 
has a 100 horsepower gasoline power 
plant. It was built 14 years ago at a 
cost of $35,000 on the Atlantic coast. 
The boat is ideally suited for their pur­
pose. They' plan to make 6 mile excur­
sion trips down the river around Sugar 
Island and evening trips through the

locks. The boat can accommodate fifty 
persons and has sleeping quarters for 
fourteen in addition to a galley, dining 
room. etc. A cook will direct the cui­
sine during the summer season. The 
daily trips around Sugar Island will 
start July 1.

Pat Gorman has opened a store at 
Sherman Park for the summer season. 
He will carry merchandise for summer 
picknickers and campers. Sherman 
Park is a popular place during the hot 
weather, with comfortable seats and a 
fine sandy beach, making the place an 
ideal spot.

Paul Besner, president of the Sault- 
Detroit Club, paid the Sault a visit last 
week. He declared that he believed 
the Sault will experience the biggest 
tourist season in years. He attributes 
this to two factors — improved eco­
nomic condition and hot weather. Mr. 
Besner is enthusiastic about the Neco- 
let celebration, to be held here in July, 
and pledged his support in Detroit. 
Mr. Besner is a former Sault business 
man who has been living away front 
the Sault twenty-six years. He is an 
enthusiastic booster for the Sault. Each 
y ear he makes at least one trip to the 
Sault, visiting friends and relatives.

The Detroit Board of Trade “All 
Michigan Recovery Cruise” will be in 
the Sault June 15 on the steamer 
Greater Detroit. About 300 have al­
ready' made reservations for the trip. 
Members of several Midwestern cham­
bers of commerce, located outside of 
Michgian. will also make the cruise 
with the Southern Michigan delegation, 
coming from as far East as Wheeling, 
W. Ya.

Who ever figured that gas and hot 
dogs would come to the rescue of the 
farm ?

L. A. Behling. for the past five years 
manager of the Soo Builders Supply' 
Co., has taken over the location of the 
Tymon Lumber Co. and will conduct 
a business in lumber and building ma­
terials. Mr. Behling came to the Sault 
with the W. H. White Lumber Co. as 
office manager. When the White mill 
closed he became affiliated with the 
Soo Builders Supply Co. He has been 
in the lumber industry for the past 
eighteen years. The new plant will 
handle a complete line of building ma­
terial. Supplies are now being received 
and the office is open for business. Mr. 
Behling is well known here and has 
many' friends who wish him success in 
his new venture.

A new gas station and garage has 
been opened at St. Ignace, opposite the 
Highstone store, and has been named 
the St. Ignace Motor Co. Elmer Gus­
tafson. Francis McCrary and Allen 
Ogle are in charge of the repair estab­
lishment. Besides offering repair serv­
ices on all makes of cars. The garage 
carries a complete line of accessories, 
gasoline and oil.

William G. Tapert.

Scents Boost Sales 
When Mrs. America goes shopping 

for lingerie, hose, or even some ma­
terial for curtains, she may be influ­
enced in her purchase by the delicate 
aroma arising from the article the 
salesgirl shows her. According to the 
Chemical Division of the Department 
of the Department of Commerce, syn­
thetic perfumes are proving useful as 
sales stimulants. More and more Amer­
ican chemists are making progress in 
the production of synthetic perfumes 
and flavors, made from coal tars. The 
downward trend in imports, apparent 
last year, is still continuing. Prior to 
1914, these were obtained chiefly from 
Germany. During the first quarter of 
1934, imports were valued at only 
$13,300.

Serve your organization, not self, 
and it will serve you.

MEN OF MARK

Arthur B. Hansen, Local Manager 
Dun & Bradstreet, Inc.

Arthur B. Hansen was born in Chi­
cago, April 28, 1872. When he was six 
years old the family removed to Grand 
Rapids, his mother passing away when 
he was 21 years old and his father 
dy ing when he was 28 years old.

He attended public school until he 
was twelve y'ears old, when he went 
to work as messenger for R. G. Dun 
& Co. He subsequently worked in all 
the different department of the office 
until January 1, 1915, when he was 
made manager, a position he still re­
tains. He has now rounded out fifty 
years without changing his employer, 
which is a record very few men can 
boast.

Mr. Hansen was married October 3, 
1899, to Mliss Caroline Frances Rasch, 
daughter of Alois Rasch, who con­
ducted a grocery store on Canal street 
for many years. He and his wife have

Arthur B. Hansen

lived ever since their marriage at 335 
Second street. They have had no chil­
dren. Mrs. Hansen is a devout mem­
ber of St. Marys church. Mr. Hansen 
has but one fraternal relation and that 
is the Elks.

He has had only twenty weeks vaca­
tion in fifty years, which is, probably, 
a record few men in this or any other 
community can show.

When Mr. Hansen went with R. G. 
Dun & Co. there were four men in 
the office—Charles McWhorten, Man­
ager, George Kelly, chief clerk, Robert 
Hunting, stenographer, and himself, 
messenger. There are now tw'enty per­
sons in the office, including two city- 
representatives and two outside rep­
resentatives. The business of the com­
pany was originally located at 65 Canal 
street. It was subsequently removed 
to the City National Bank building; 
in 1888 it was removed to the Widdi- 
comb building and in 1900 to the Mich­
igan Trust building, where it has since 
remained. There have been seven 
managers since the office was opened 
in this city, six of which have been 
during Mr. Hansen’s employment as 
follows:

R. T. Nettle 
Charles McWhorter 
A. W. Ferguson 
L. P. Witzleben 
C. E. McCrone 
A. H. Crittenden 
A. B. Hansen

In March, 1933, R. G. Dun & Co. 
purchased the Bradstreet agency, 
which was evidently about on its last 
legs at the time of sale. No employe 
of the local Bradstreet office was taken 
over by the purchasers. In fact, busi­
ness was at so low an ebb that less 
than twenty-wfive subscribers were 
found on the books of the Bradstreet 
agency which were not already taking 
service from R. G. Dun & Co.

Mr. Hanson attributes his success 
to hard work and to persistency of a 
high character. He is not much of a 
man to sound his own praises and it 
has been like getting blood from a 
turnip to secure the information given 
in this brief reference to his life. His 
career has been an open book in the 
community'. Eeveryone knows him and 
all who know him respect him highly 
for his many admirable qualities of 
head and heart.

Electric Appliance Sales
After the record sales of elec­

tric refrigerators and other house­
hold appliances this spring, de­
mand has been falling off lately, 
although at a slower rate than 
had been anticipated by some 
manufacturers.

Sales prospects in the coming 
months are held favorable also. 
In addition to the improvements 
made in such devices this year, 
their operating costs in many sec­
tions of the country have been 
further reduced by lower electric 
power rates.

Whether the T. V. A. appli­
ance promotions program will 
add to the industry’s sales volume 
to a large extent is still considered 
doubtful. Dealers in some South­
ern areas are said to be indiffer­
ent, if not actively hostile. There 
is also a marked reluctance on the 
part of some of the prospective 
purchasers in the Tennessee Val­
ley to incur financial obligations 
to the Government out of propor­
tion to their current income, it is 
said.

Indians and Wild Game
Buffalo, deer, antelope and wildfowl 

in plenty may once more be found 
soon in the Indian’s country. Wild life 
in abundance may be restored to many 
sections of the country, under the pro­
tection of the Indians, who are natural 
conservationists. The plan is being 
worked out by Secretary of the Interior 
Harold L. Ickes and Commissioner of 
Indian Affairs John Collier.

A herd of fifty buffalo have already- 
been sent to the Pine Ridge Reserva­
tion in South Dakota from Yellowstone 
Park. A large area has been fenced 
off. Nearly 1,000 small lake-reservoirs 
have been completed, and 1,500 more 
are to be constructed and stocked with 
bass and other fish. They are expected 
to become a refuge for migratory fowl.

Our thoughts govern our destiny.
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Sidelights on Lansing and Near By 
Towns

Grand Ledge—Grand Ledge is but 
one of many towns in which the hotel 
has closed owing to insufficient patron­
age, so I found good lodging in the 
home of the former hotel proprietor. I 
was told that while the tile factory here 
is running with a good force of men, 
the other factories employ much less 
than the normal number of people. I 
was informed by one of the leading 
merchants that business men of the 
town are much in need of loan facili­
ties in order to carry on their business 
to advantage. He said he had written 
to Washington to learn if the Govern­
ment has an agency which makes loans 
to merchants. It is expected that one 
of the banks here will open soon under 
a re-organization plan, but the pros­
pect of securing loans from it is doubt­
ful. I was told by one of the mer­
chants they have a Chamber of Com­
merce, wrhich includes in its member­
ship many of the citizens and farm­
ers in the surrounding territory. Some­
time ago a meeting was called to be 
addressed by an outside speaker, who 
was to discuss the evils of the chain 
store system. There was a good at­
tendance at the meeting and among 
those present was a local chain store 
manager. The officer in charge of the 
meeting then decided to change the 
subjcet of the speaker, so that instead 
of speaking on this vital issue, he gave 
a superficial talk, interspersed with 
jokes and stories. It is high time that 
home merchants cease to show any 
timidity toward these greedy invaders 
of their community. No one has any­
thing against the employes of the chain 
stores. If the merchants of Grand 
Ledge could have the patronage of the 
community, these chain employes 
would all have jobs with them, and the 
profits on trade would stay at home. 
Many towns and cities have made the 
mistake of accepting membership fees 
from the chain stores which impoverish 
their communities. Instead, they 
should recognize them as enemies. 
They not only harm the local mer­
chants, but they drain the community 
of its money and this hurts labor and 
property values of every kind. For 
many decades this beautiful little city 
was noted for its wealth, its substan­
tial business blocks, fine schools, 
churches and residences. A number of 
factories gave constant employment to 
many people. Since the chain store 
system of looting was permitted, by 
refusal to enforce the Federal anti­
trust laws, not only towns and cities 
have been impoverished, but it ex­
tends to every township and county in 
the state. This critical situation de­
mands legislative action for gigantic 
monopolies are draining Michigan of 
hundreds of millions of dollars each 
year.

Lansing— Schmidt Bros, are just 
finishing the remodeling of one of their 
four stores, the one on Saginaw street. 
Here they have one of the finest food 
stores in the city. To-day they are 
using a full two page advertisement in 
the local daily, announcing the open­
ing of the new store and quoting prices 
matching any of the chains. Frank A. 
Rouse, 106 East Grand River avenue, 
will close his store in a few days for

remodeling, when it will be open as a 
strictly cash and carry store. Credit 
has not proved satisfactory. To ac­
complish this transformation he has 
engaged an expert to do the planning, 
as he says he fully realizes how diffi­
cult it would be for him to get “out 
of the rut” of old-time methods, so he 
is entrusting the transfer to another. 
In my travels I meet many merchants 
who have long been in business, and 
with most of them it is very difficult 
to change their routine. I believe Mr. 
Rouse has acted wisely and would sug­
gest his plan of change to others, who 
would like to get their stores more up- 
to-date. Had an interesting chat with 
Harold V. Bervig, Secretary of the 
Michigan Hardware Association, who 
has a wonderful view of the city in his 
high office in the tower of the Capitol 
National Bank building. We entered 
at some length into the effect upon 
communities invaded, as Lansing is, by 
all of the big National chain stores. It 
was agreed these come here, as else­
where, for the profit on trade, the life 
blood of every town and city, which 
they take away to the financial centers, 
thus impoverishing local communities. 
Mr. Bervig said, one of the biggest 
problems of his Association is to pro­
test to manufacturers, whom he con­
siders are largely responsible for cut 
prices, by granting special discounts to 
the large buyers. Much of the trouble 
in retail trade would smooth out if the 
manufacturers would treat all mer­
chants alike. The petition of Michigan 
merchants, sent to President Roosevelt 
by the Tradesman, seems to be well 
timed. The daily paper states that the 
Commission appointed under the NRA, 
of which Clarence Darrow is chair­
man, has received recognition in the 
interests of smaller business, and stat­
ing the anti-trust laws must be en­
forced against greedy monopolies, 
which have destroyed thousands of 
small merchants and made life misera­
ble for the rest of them. It is the hope 
of the merchants who signed the recent 
petition to the President, that he will 
act promptly in the enforcement of the 
anti-trust law.

I am trying a little experiment here 
of presenting the managers of stores 
with a copy of the Tradesman, with 
request they look it over carefully. A 
day or so later call again and see if I 
can get their subscription. This I will 
try on other than food stores. Called 
ora three or four to-day who should 
have our services. All were former 
subscribers but I was unable to land 
them. All had sold a. f. oleo. Thus 
far have not found a merchant with a 
claim.

One of the most methodical food 
stores I have been in for some time is 
that of Hunter & Co., 333 North Wash­
ington avenue. Stock is very artisti­
cally arranged, so patrons can take a 
basket and make their selections. Fresh 
garden foods and dairy products are 
kept in special coolers. Delivery is 
free on purchases above $1.50 .those 
below, a charge of five cents is made. 
Another neat and busy food store was 
that of Childs & Co., 2320 East Mich­
igan avenue. I had to wait some little 
time to see the manager, as the store 
was crowded with buyers. This firm 
reports business much better than last

year. They also have another store in 
East Lansing.

Had a pleasant chat with George A. 
Minsky, the alert manager of several 
mutual insurance companies, located in 
the Mutual building, owned by the 
Millers Mutual Fire Insurance Co. Im­
bedded in the concrete walk in front of 
the building >are a number of old time 
French burr circular stones, which one 
day probably revolved in some early 
Michigan flour mills. I was told the 
mutual fire insurance companies have 
come through the depression in very 
good condition; that all approved 
claims have been paid promptly, and 
that it was not necessary to lower 
salaries of employes. A glowing 
tribute was paid by Mr. Minsky to the 
Tradesman and its editor for the valu­
able educational work it has carried 
on for years, and which has saved pol­
icy holders, among whom are hundreds 
of merchants, many thousands of dol­
lars on insurance costs.

In my interviews with many Lansing 
business men I did not find one who 
does not realize the serious affect the 
many National chain stores are having 
upon the welfare of the city. I was in 
the college town of East Lansing, 
where not a single food merchant is 
left on its main business street. If the 
M. S. C. wants to do something help­
ful to the state and its own community, 
it should add a new course to its cur­
ricula and teach the economic loss that 
falls upon every community when its 
people forget the home owned business 
and give their patronage to the greedy 
chain store monopolies, which are do­
ing more to impoverish this state than 
all other causes together. These gi­
gantic monopolies have no interest here 
but to get the profit on trade, which is 
the lifesaver of every community. The 
M. S. C. was founded to teach the 
science of agriculture and the proper 
methods of building and retaining soil 
fertility. It is well known that you 
cannot crop farm land year after year 
without depleting the fertility of the 
soil. Crops must be plowed under and 
fertilizers applied in order to keep the 
fields productive. This same princi­
ple applies to cities, towns and villages. 
The profits on trade are the fertilizer 
of business life. When it is sent away 
daily by the big chain stores, never to 
return, business languishes and prop­
erty values lower. This is what ails 
this college town and the Capitol city, 
and it is high time our university and 
college professors were finding this 
out. The condition of this Nation is 
but a reflection of our educational sys­
tem, just as much as does the mirror 
reflect yourself when you look into it. 
Great wealth has long sought control 
of what is taught in schools, colleges 
and universities. It has been liberal 
with endowments for education such as 
it desires. What is needed in our coun­
try is not more higher learning, but 
more humanitarianism on how to “live 
and let live”; more practice of the 
Golden Rule. If the M. S. C. and 
other colleges would espouse the 
cause of the struggling masses in dis­
tress and build up a fighting force 
against the "money changers in the 
temples,” which the President indicted 
as destroyers of civilization, these tax- 
supported institutions would be per­

forming a vital and fundamental serv­
ice to the people. Education is all right, 
but when American youth is ready to 
take up its life work, it should not be 
confronted with gigantic monopolies 
seeking control of the necessities of the 
people. These boys and girls were 
promised something better in life than a 
job in a chain store or a position as a 
truck driver. Few young men can 
enter commercial business with small 
capital and succeed in competition with 
the big chain stores. The time is not 
far distant when the people will awake 
to the destructive effect it is having 
upon their own welfare, and they will 
no longer patronize them. Had pleas­
ant chats with the heads of various 
state departments, including that of 
the Auditor General. In my travels in 
the U. P. last year, I visited the home 
city of the present State Auditor, John 
K. Stack. I could not but notice the 
loyalty and esteem in which he is held 
by his home people who know him 
best. The newspapers have aired con­
siderable complaint against the State 
Auditor, claiming he seeks to restrict 
expenditures claimed not under his 
jurisdiction. It is just too bad we have 
not more men of this type in public 
office. The chairman of the State 
Liquor Commission refuses to permit 
the audit of his books by the office of 
the Auditor General, claiming this de­
partment is to be kept clear of politics. 
Who ever heard of liquor interests 
keeping out of politics? Any business 
man knows that as the state is in the 
liquor business, its stock of liquors 
and retail stores, warehouses, etc., is a 
part of state property and as such is 
under audit control of the Auditor 
General, as are all other departments.

Mason—The little city of Mason re­
minds me of other county seat towns 
in Ohio where the business district is 
about the courthouse square. This sec­
tion has had no recent rains and crops 
are suffering. Trade was reported bet­
ter, however. Called upon editor, V. H. 
Brown of the Ingham County News, 
and took occasion to commend him 
for his editorial efforts in digging into 
state extravagance in 1932, the report 
of which had much to do in deciding a 
change of administration. As he is 
yet a member of the state house, it will 
probably continue his investigations 
and if the present administration has 
not done better than the former one, 
he will again act as “watch dog” on 
extravagant legislation and expendi­
tures.

Leslie—Liked the village of Leslie 
so well that I decided to remain over 
Sunday. I believe the good people of 
this beautiful village have more than 
ordinary intelligence. A year or so 
ago one of the big National chain store 
corporations opened here in the belief 
it would be rich picking in helping to 
fill its Wall street coffers. However, it 
was disappointed and after a year 
packed its stock into one of its big 
trucks and moved to more green pas­
tures. May there be many other com­
munities as wise as the people here, 
who see clearly their village cannot be 
prosperous, unless the profits on trade 
stay at home. E. B. Stehbins.

Evil deeds contain inescapable pen­
alties.
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MOVEMENTS OF M ERCHANTS.

Parma—W. K. Booth has purchased 
the grocery stock of B. F. Peckham.

Mayville—The Mayville State Bank 
has increased its capital stock from 
$25,000 to $55,000.

Montrose —< The Montrose State
Bank has increased its capital from 
$20,000 to $40,000.

South Haven—The J. R. Spelman 
Co. has reduced its capital stock from 
$75,000 to $50,000.

Fostoria—The Fostoria State Bank 
has increased its capital stock from 
$20,000 to $45,000.

Lansing—The Pryor Coal Co. has 
been organized with a capital stock of 
$10,000, all paid in.

Otsego—The First State Savings 
Bank has reduced its capital stock 
from $50,000 to $30,700.

Detroit—The Ashlee Funeral Home, 
Inc., has been organized with a paid 
in capital stock of $1,000.

Lansing—The Cuban Health Prod­
ucts, Inc., has increased its capital 
stock from $5,000 to $50,000.

Dearborn—The Dearborn Fuel & 
Supply Co. has decreased its capital 
stock from $25,000 to $20,000.

Lansing—Don Gary has opened an 
antique shop and used furniture ware­
house at 1113 North Washington ave­
nue.

Lansing—Brooks, Inc., has been or­
ganized to handle retail merchandise 
with a capital stock of $1,000, all 
paid in.

Vale—'Gough & Sons, Inc., will 
handle undertaking and deal in furni­
ture with a capital stock of $10,000, all 
paid in.

Detroit—The American Tire Guard 
Co. has been organized with a capita! 
stock of $250,000, of which $100,000 is 
paid in.

Mt. Pleasant—The Mt. Pleasant Ce­
ment & Muddling Co. has been organ­
ized with a capital stock of $3,000, all 
paid in.

Lansing—The International Fric­
tionless Brake Corporation has been 
organized with a paid in capital stock 
of $60,000.

Detroit—The Scotts Co. has been 
organized to handle wines and whisky. 
The capital stock is $50,000, with $26,- 
000 paid in.

Lansing the Crouse Dairy Co. has 
been organized to handle dairy prod­
ucts. The capital stock is $50,000, with 
$22,250 paid in.

Detroit—The R. & G. Mercantile 
Co. has been organized to deal in mer­
chandise. The capital stock is $20,000, 
with $1,000 paid in.

Detroit—The Fred C. Marshall 
Sons, Inc., has engaged in the under­
taking business with a capital stock of 
$10,000. all paid in.

Detroit—The Ziegler-Hatter Brew­
eries, Inc., has been organized with a 
capital stock of $550,000, of which 
$250,000 is paid in.

Detroit—The J. S. Cutler Shoe Co. 
has been organized to engage in the 
retail shoe business. The capital stock 
is $1,000, all paid in.

Comstock — The Miodern Home 
Builders Supply, Inc., has been organ­

ized with a capital stock of $13,000, of 
which $7,000 is paid in.

Detroit—The Health-Mor, Inc., has 
been organized to handle vacuum 
cleaners, with a capital stock of $5,000 
of which $3,500 is paid in.

Bellevue—Rex Olmstead, of Battle 
Creek, who has purchased Jack Ham­
ilton’s meat market on Main street, 
opened for business June 1.

Nashville—A Kist dairy product de­
partment has been opened in the Caley 
grocery. Ice cream, cheese of all kinds, 
buttermilk, etc., will be sold.

Detroit—<Coffey & Granlund, Inc., 
has been organized to handle heating, 
plumbing and refrigeration. The cap­
ital stock is $10,000, with $3,000 paid in.

Saginaw—William P. Tredo, 77, who 
operated a clothing concern here the 
last 40 years, died yesterday at St. 
Mary s hospital after a two-year ill­
ness.

Detroit—The Dee-Ablo Corporation 
has been organized to engage in the 
retail merchandising business with a 
capital stock of $50,000, of which $1,000 
is paid in.

Marshall—A notice of dissolution of 
the co-partnership of Carpenter & 
Green was filed with the county clerk 
to-day. The partners are Z. J. Car­
penter and Harry A. Green.

Ann Arbor—The MJcClintock Lab­
oratories, Inc., has been organized to 
produce soaps, varnish, paints and 

medicines, with a capital stock of 
$15,000, of which $11,600 is paid in.

Hamtramck—‘George G. Dembeck, 
a salesman with Borden’s Farm Prod­
ucts Co., died Monday in St. Francis’ 
Hospital. He was born in Detroit 
Oct. 1, 1905, and received his education 
here.

Grand Rapids—A meeting of Red & 
White Store owners and their waives 
will be held at the Rowe Hotel this 
evening. Dinner will be served at 
6:30; to be followed by music and 
theatrical entertainment. It is expected 
that 200 will be present.

Grand Rapids*—Lee & Cady have 
added two new Red & White stores to 
their list during the past week—C. R. 
Lamb at Silver Lake and A. E. Curtis, 
Est. at Stanton. The latter has con­
ducted a Red & White store at Ed- 
more for several months.

Lansing—Charles Brenner, for many 
years associated with the plumbing 
and heating firm of Brenner & Wil- 
ford, has disposed of his interests in 
the company. Mr. Brenner plans to 
open a distributing and servicing busi­
ness for household equipment of vari­
ous kinds.

Detroit—M. A. Ringland, Inc., U.
S. Warehouse Building, has been 
formed here by M. A. Ringland in 
association with E. J. Fossen. The 
company will represent Good Luck 
Foods, H. G. Prince & Company, Tom 
Corwin Canning Co., Curtice Bros. 
Co. and Fruit Belt Preserving Co.

Lansing—Henry E. Crouse, one 
time stockholder in the Winans Dairy 
Co., has announced to customers of 
the company, that the Crouse Dairy 
Co. has purchased the Winans Dairy 
Co. business and all assets and prop­
erty. Mr. Crouse is president of the 
newly organized Crouse Dairy Co.

Lansing—Work of remodeling and 
redecorating the interior of the space 
in the Walker block, Grand River and 
Washington avenues, is being pushed 
by G. C. Kopietz, who leased the prop­
erty recently. Mr. Kopietz plans to 
add a grocery and general food busi­
ness to his meat business, which has 
been located in the same block for 
many years.

North Muskegon—Cromley’s inn on 
the Bear lake channel, which has been 
closed for the past few months, will be 
re-opened Saturday by Mr. and Mrs. 
Floyd J. Cromley. Mrs. Cromley, for­
merly Miss Helen Petroski of Lakos 
cafe, will assist her husband. Remod­
eling and redecorating of the inn is 
being completed. A license to sell beer 
has been obtained.

Detroit—Lee E. Allen, for twelve 
years a partner in the May-Trot Shoe 
Store, has opened a new salon under 
the title of the “Shoe Counsellor,” on 
the second floor of the Stephenson 
Building, in the heart of Detroit’s up­
town shopping center. Allen is special­
izing in corrective fittings, which, he 
says, have been his ideal of the shoe 
field for a score of years.

Flint — A new shoe department, 
carrying a complete line of men’s, 
women’s and children’s popular-priced 
shoes, was opened at Seitner’s depart­
ment store. The new department, 
which occupies a separate room in the 
basement and has seats for 36 cus­
tomers, is in charge of Donald Leon- 
hardt, who has managed shoe depart­
ments in Michigan and Ohio for eight 
years.

Grant—‘Mrs. Fred Longwood, 56, 
died Sunday night following a stroke 
a week ago. Her husband is a long­
time merchant of Grant, chairman of 
the Newaygo county welfare board 
and a member of the Grant council. 
She was virtually a lifelong member of 
the Methodist church. Funeral serv­
ices were held at the home Wednes­
day, with burial at Newaygo, former 
home of the deceased.

Milford—The funeral of Frank T. 
Kennedy, shoe merchant of Milford, 
was held last Friday. Burial was at 
Howell. Mr. Kennedy died of heat 
prostration Tuesday while making a 
trip to Salisbury, Md. He was born in 
Howell sixty-two years ago and was 
a bachelor. He was a member of the 
Elks and the Knights of Columbus. 
He had been engaged in the shoe busi­
ness thirty-five years.

Detroit —. Bernard Anspach died
Monday of heart trouble while visiting 
at the home of Mrs. Pauline Schiff, in 
Cleveland. He was born in Wyandotte 
fifty-one years ago and had lived in 
Detroit forty years. For twenty years 
he was a merchant on Gratiot avenue 
and of late years had been in the 
wholesale meat business. He was a 
member of Ashlar Lodge, F. & A. M. 
and Temple Beth El. His wife, Anna, 
and two sisters, Rose Anspach and 
Mrs. Leon Van Vliet, survive.

Detroit—Sam Friedman, who has 
conducted a jobbing house in Cleve­
land for several years under his own 
name, is opening a new store in De­
troit under the name of the Freedman 
Shoe Company, varying the spelling of

his name slightly for his local business. 
He is handling a general line of shoes, 
men’s, women’s, and children’s, in pop­
ular priced groups. J. L. M'arx, who 
was formerly president of B. Marx & 
Sons, an old wholesale firm in this city, 
now’ out of business, is Detroit man­
ager for the Freedman Shoe Co. The 
entire Michigan territory will be cov­
ered.

Marion—Romance and the call of 
his profession are blended in the re­
turn to Marion of Dr. J. F. Carrow, 
from Cadillac to this place. Coincident 
with his return to Marion to take over 
the practice of Dr. J. F. Stibal, came 
the announcement of his marriage Sun­
day to Mrs. Mary Dryer, who conducts 
a department store in Marion. Dr. 
Carrow practiced in Marion for 
twenty-three years before going to 
Cadillac, where he has been located 
nine years. He is a former coroner of 
Osceola county. Dr. Stibal, who has 
been practicing in Marion for about 
two years, has left with Mrs. Stibal for 
Omaha, Neb., where he will practice 
in the future.

Manufacturing Matters
Detroit—The Kerwin Candies, Inc., 

has been organized to manufacture 
confectionery. The capital stock is 
$5,000, with $4,000 paid in.

Detroit—The Arthur Colton Co., 
manufacturer of pharmaceutical ma­
chinery, has increased its capital stock 
from $100,000 to $500,000.

Detroit—The Consolidated Chemical 
Co. has been organized to manufacture 
chemicals. The capital stock is $5,000, 
of which $4,100 is paid in.

Detroit—The National Steel Furn­
ace Co. has been organized to manu­
facture furnaces. The capital stock is 
$10,000, of which $5,100 is paid in.

Flint The Peerless Manufacturing 
Co., Inc., has been organized to im­
port and deal in bird food. The capital 
stock is $30,000 with $16,000 paid in.

Drouth Relief Purchases 
The initial effects of the Gov­

ernment s drouth relief measure 
are currently being felt in die 
meat markets, reports indicate.

Because of heavy Government 
buying, meat prices generally 
have held up well in face of heavy 
offerings. However, the spread 
between prices paid for first and 
lower grades has been gradually 
widening. Good hogs and choice 
yearlings are at a premium, while 
lower grades of meat are being 
sold at weakening prices.

Prospects are that Government 
operations will prevent larger 
price reductions in many com­
modities now being offered under 
emergency conditions. It is doubt­
ed , however, that reserves ac­
cumulated under the Government 
purchase plans will be sufficient to 
prevent substantial price increases 
later in the season after emergen­
cy offerings have come to an end.

A new self-opening die head replaces 
the usual large chaser with carriers 
which take small, high-speed insert 
chasers. Lower costs, reduced set-up 
time, fewer adjustments are claimed.
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Essential Features of the Grocery 
Staples

Sugar — The expected advance of 
55c per 100 lbs. put in an appearance 
last Friday. Jobbers now hold cane 
granulated at 5.24 and beet sugar at 
5.02.

Tea—The first hands demand for tea 
has been quiet during the week. Prices, 
however, have been fairly steady. In 
primary markets values were mostly 
firm, except on grades which have de­
clined on account of poor quality.

Coffee—Early in the week the mar­
ket for future Rio and Santos coffee, 
green and in a large way, advanced and 
became more active. Later the tide 
turned on account of easier news from 
Brazil and prices went off several 
points. As to spot Rio and Santos, 
green and in a large way, an advance 
occurred early in the week which last­
ed a day or two and then was succeed­
ed by a little weakness. Demand is 
only fair. Milds show no change for 
the week. Jobbing market for roasted 
coffee remains about unchanged. Con­
sumptive demand for coffee excellent.

Canned Fruits — The fruit packs 
present generally unfavorable aspects 
as a result of weather conditions.

Canned Vegetables — Following re­
ports of the widespread damage to the 
new pea crop in the Middle West, a 
pronounced buying wave is reported, 
much of it for Middle Western mar­
kets. As a result prices on Southern 
peas have bounded upward and at pres­
ent standard 4-seive No. 2 tins are 
quoted at $1, factory, and 3-seive at 
$1.05. In addition to peas, it is learned 
that the dry weather which has been 
experienced throughout western New 
York State has made prospects for 
beans and tomatoes very poor, with 
canners pretty gloomy about the fu­
ture of these vegetables. Iowa reports 
that sweet corn is in critical condition.

Canned Fish—'New pack prices on 
Columbia River salmon have arrived. 
Independent brands are quoted at $1.80 
for fancy halves and $3.25 for pound 
flats, with premium brands offered at 
$1.90 to $1.95 and pounds at $3.40, 
Coast. The catch thusi far on Colum­
bia River is said to be almost neglig­
ible. The season is reported to have 
been unusually early and the run of 
fish managed to get upstream and into 
various tributaries before the official 
opening. Prospects for Alaska salmon 
are still very doubtful, as the long­
shoremen’s strike continues and sup­
ply boats for Alaska are limited to 
bare necessities.

Dried Fruits — There is a little im­
provement here in dried fruit, accord­
ing to distributors. A large volume of 
orders has been coming in since Me­
morial day. The improved demand has 
been fairly general in scope, but par­
ticularly noted in some of the interme­
diate grades of apricots, raisins and the 
smaller items. There is a routine busi­
ness being done in Santa Clara prunes, 
but these are not as active as distribu­
tors would like to see them. However, 
there are some hopes that the con­
sumption of prunes this summer will 
be increased if new fruit crops gen­
erally are as short, as indicated and 
canned fruits work higher in prices. 
Not many price adjustments are going 
on just at present. There was a slight

stiffening of ideas on raisins following 
the signing of the marketing agree­
ment, but this was more or less dis­
counted before the pact actually went 
into effect. Prices in California are 
holding well, fluctuations being lim­
ited to a very narrow range and future 
sentiment is unimpaired. Some little 
anxiety to sell prunes keeps a slightly 
easier undertone to this item, but the 
outlook for the new crop is such that 
the spot market is fundamentally 
strong and any recession is bound to 
be limited in number and degree. 
Greek currants have worked lower 
abroad and prices here show an easier 
undertone, although it is understood 
that spot stocks are light abroad. The 
prospects of a larger new crop is con­
sidered to be the principal reason for 
holders showing anxiety to move out 
goods by trading on present levels, be­
cause new currants will be lower in 
price.

Beans and Peas—There has been 
some firmness in dried beans during 
the week on account of the hot dry 
weather in some of the growing sec­
tions. This has been accompanied by 
slight advances here and there. De­
mand is still very quiet.

Nuts — The nut market is rather 
quiet. With the exception of shelled 
filberts, which have declined some 
abroad and here, prices have been gen­
erally well maintained. There is ex­
pected to be a better dmand for shelled 
walnuts when domestic goods are out 
of the way and it is understood that 
stocks are now cleaning up well. Al­
monds and Brazils are firm.

Olives — Olives continue very firm. 
Spot supplies are rapidly being worked 
off and before new supplies arrive here 
early next winter many sizes promise 
to be cleaned up. Similarly Spanish 
shippers are short of stocks. It is un­
derstood that about 3,000 casks remain 
for sale in the primary center, or about 
25 per cent of normal at this time of 
year. No further price advances have 
been made, but the outlook is for con­
tinued strength.

Olive Oil — The olive oil market 
abroad! shows little change. There was 
a slight recession in prices in Italy last 
week, owning to strength in the lira, 
but otherwise the market for shipment 
was holding its own. First hands here 
recognize that stocks are limited 
abroad and that any sustained increase 
in the demand for oil would result in 
higher prices. There is fair business 
being done here for oil under the bet­
ter known labels.

Rice — The rice market has been a 
little more active in a routine way here 
as jobbers have found their stocks get­
ting to lower levels than they desired 
and some replacement business is be­
ing done. The course for the future 
will be one of watchful waiting, pend­
ing the outcome of the Government’s 
pressure for a considerably higher basis 
on rough rice in the coming season. 
With the probability that fixed prices 
on clean rice may be dropped at the 
end of the present season millers are 
afraid that the cost of rice will attain 
heights which cannot be maintained by 
present purchasing power.

Salt Fish — Demand for mackerel 
andi other salt fish is still very poor and

will stay that way until fall. Prices are 
unchanged.

Syrup and Molasses—Demand for 
sugar syrup seems to be rather better 
than usual at this season. Production 
is still limited. Compound syrup has 
shown an advance of 20c per hundred 
weight on account of the general up­
turn in grains. This has caused an im­
provement in the demand, which has 
been slow for a long time. Molasses 
is quiet on account of the season. 
Prices unchanged.

Review of the Produce Market
Alligator Pears—19c each.
Apples—Northern Spy, $1.75 for No. 

1; $2 for extra fancy; Delicious, $1.75 
per bu. for No. 1 red.

Asparagus—60c per doz. for home 
grown.

Bananas—5c per lb.
Butter—Creamery, 25^c for cartons, 

and 25c for tubs.
Cabbage — New from Indiana, 80c 

per bu.
Cantaloupes—$2.75 for standards and 

$3.50 for jumbos.
Cyrots—50c per dozen bunches of 

Calif, or $2.50 per case.
Cauliflower—$1.75 per crate for Cali­

fornia.
Celery—Florida, 6 and 8 doz. crates, 

$3.75.
Cucumbers—Home grown hot house 

command 50 @ 60c, according to size.
Dried Beans — Michigan Jobbers 

pay as follows for hand picked at ship­
ping stations:
C. H. P. from farmer_________ $2.05
Light Red Kidney from farmer_3.75
Dark Red Kidney from farmer_4.50

Eggs—Jobbers pay 9c per lb. for 
all clean receipts. They sell as follows:
Fancy, fresh white______________ 18c
Candled, fresh__________________ 17c
Candled, large pullets____________14c
Checks _______________________ 12c

Garlic—12c per lb.
Grape Fruit—Florida grape fruit is 

held at the following prices:
6 4 ___________  $4.00
7 0 .......................................................4.00
8 0 ................................... 4.00
9 6 ___________________________ 4.00

Green Beans — $2.50 per hamper for 
Louisiana grown.

Green Onions—20c per dozen.
Green Peas — $1.75 per hamper. 
Green Peppers—40c per dozen. 
Honey Dew Melons—$2.50 per case.
Lemons—The price is as follows:

360 Sunkist-----------------------------$8.00
300 Sunkist____________________8.00
360 Red Ball___________________7.00
300 Red Ball___________________7.00

Limes—25c per dozen.
Lettuce — In good demand on the 

following basis:
California, 4s and 5s, crate__-----$5.50
Leaf, out-door--- --------------------  .04

Mangoes—Florida, $2.25 per dozen.
Onions—Texas Bermudas, $1.75 for 

Yellow, and $2 for White.
Onions Sets—$5 per bu.
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
12 6_________ ________- ........ -$600
1 7 6 .......... - .........- .............. ............ 6.00
200 ___________________ _________ 6.00
2 1 6 .................... 5.75
252 .........   5.50
288 .......    5.50
324 ................................... - .............  4.50

Red Ball, 50c per box less.
Florida Valencias in 45 lb. bags are 

held as follows:
76 _________________________ $2.00

126 __________________ ______ 2.00
15 0______   2.00

Parsley—30c per doz. for hot house.
Potatoes — 70c per bu.; new from

Florida $2 per 100 lbs.
Poultry—Wilson & Company pay as

follows:
Heavy Fow ls__________________ 11c
Light Fow ls___________________ 9c
Ducks_______________________  8c
Turkeys______________________ 14c
Geese ________________________  7c

Radishes—10c per dozen bunches for 
home grown.

Red Raspberries — California, $1.65 
for crate of 12 half pints.

Rhubarb—50c per bu. of 30 lbs. for 
home grown.

Spinach — 35c per bushel for home 
grown.

Strawberries—Home grown are now 
in command of the market. The qual­
ity of most of the stock is not up to 
standard, due to drought and hot 
weather. Sixteen qt. cases fetch $1.50 
@ $2. It is thought that the recent 
rains will improve the quality of late 
berries.

Sweet Potatoes — Jerseys from In­
diana, $2.25 per bu.

Tomatoes—Hot house, 80c per 8 lb. 
basket.

Turnips—60c per dozen.
Veal Calves — Wilson & Company 

pay as follows:
Fancy-----------------------------------7}4c
Good------------------------------------ 5 c

Watermelons—60c.
Wax Beans—$2.50 per hamper for 

Louisiana.

Cause of Grasshoppers 
Grasshopper epidemics such as those 

which occurred last year in many parts 
of the West are not caused by the kill­
ing off of wild birds and the cutting 
down of forests. E. L. Chambers, State 
entomologist of the Wisconsin Depart­
ment of Agriculture and Markets, 
points out that this is shown by his­
torical accounts of grasshopper plagues 
of pioneer times. In parts of the Da­
kotas, Montana, and Canada, the hop­
pers were so numerous in 1933 that 
agriculture now faces a serious situa­
tion. Not only have the grasshoppers 
increased in numbers, but a species 
called the “migratory grasshopper” has 
developed which will fly miles to obtain 
better feeding grounds.

Drought Causes Grocery Spurt 
All divisions of the wholesale gro­

cery market are on a firm price footing 
this week as a result of the fears roused 
by the drought in the West. Although 
sharp price advances are absent, there 
is a slight upward tendency in manu­
factured cereals and a number of other 
related products. Buying is extremely 
active with both chains and jobbers 
ready to make commitments well into 
the Summer on staple products. In 
some quarters it is held surplus grain 
stocks will prevent a sharp increase in 
prices, but the majority of buyers are 
anxious to cover requirements well in 
advance.
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M U T U A L
I N S U R A N C E

(Fire and Life)

Some Problems Which Confront 
Mutual Fire Insurance

A farmers mutual operating through­
out Indiana found its loss ratio 
mounting a few years ago because of 
the shingle roof hazard. Instead of 
loading the rate to cover its losses and 
then waiting for nature to take its 
course, it got busy and developed a 
spark arrestor, took to the field, and 
sold the idea to its policyholders. In 
two years something like 50,000 in­
spections have been made and 30,000 
spark arresters installed. The saving 
in losses the first year was more than 
half the cost of the arresters; over a 
period of five years the investment will 
have proved to have been a wise one.

On the other side, I recall a bitter 
fight we had in one of our legislatures 
over a bill to regulate the rating bu­
reau in a manner that would have 
tripled the expense of operation. It all 
came about because the rate on a print­
ing establishment had been increased 
to cover the hazard of a gasoline can 
which the owner pitched out the back 
door the moment it was called to his 
attention. The inspector should have 
handled the matter in much the same 
way while on the ground; had he done 
so, with an appropriate fire prevention 
lesson, he would have made a friend for 
the business instead of an enemy, and 
we would have saved ourselves a lot 
of grief and much time.

I understand full well that a fire pre­
vention campaign such as I have in 
mind will cost money—but even so we 
might better spend a million dollars 
to prevent fire than spend a million dol­
lars for ashes. More to the point, how­
ever, it is to make an active fire pre- 
ventionist out of every man who earns 
his living in the fire insurance busi­
ness. If we can drive the lesson home 
to our own people, the remainder of 
the job will be simple; for, sad to 
relate, we fire insurance men, taking 
us by and large, are just about as care­
less as the remainder of the world. I 
attended a fire prevention meeting a 
few years back which was made up 
•wholly of insurance men. We were on 
the sixth floor of an office building and 
during the course of our conversations 
on the best way to make the public 
fire conscious, we all but ruined a 
beautiful rug with our cigars and ciga­
rettes. About the time we had satis­
fied ourselves with the work accom­
plished, we heard the fire department 
clanging under our window, and soon 
after the phone rang. It was one of the 
first floor occupants who in no uncer­
tain terms informed us that some dam- 
phool had thrown a cigar out of the 
window and burned up his owning. 
Did I make it plain that this was the 
annual meeting of a State Fire re- 
vention Association?

Now I have courted Lady Nicotine 
in all her moods and fancies, with the 
exception of chewing snuff; I am no 
longer one of her suitors because of a 
rebellious set of nerves, but as an ex­
member of the guild I have a right to

speak and I hold the opinion that if 
we could do something with the gen­
eral run of smokers, we could make 
a sizeable dent in our loss ratio. Fire 
prevention means something more than 
resolutions — it is a movement that 
calls for the best we can give and if 
we fire insurance men are really in 
earnest about our jobs, we will go 
home and do something about it.

When it comes to expenses, I know 
I am rushing in where angels fear to 
tread; because when we talk about ex­
penses we are talking about agents’ 
commissions. Of course, you all know 
that I am _a dyed-in-the-wool mutual 
man; often in my ecstacy I feel that a 
man can hardly expect to get to heaven 
if he does not carry mutual insurance, 
but in case you do not know it, let me 
inform you that the agency system is 
fast becoming an integral part of mu­
tual insurance, so that when I am 
talking about agents’ commissions I am 
making no distinctions—I am talking 
about mutual as well as stock. Insur­
ance has been my life work; I am now 
in my 41st year in the business. I love 
it and I am somewhat jealous df its 
good name. The business offers a 
wonderful opportunity for service and 
the man who is willing to render it will 
be rewarded in a fair manner, as he 
should be; but I insist that insurance 
is not a place of refuge for the wrecks 
of other lines of endeavor; nor should 
it furnish a means of livelihood for the 
sons-in-law and brothers-in-law and 
uncles and aunts of those who may 
have insurance to place; nor should it 
provide a part time job for bankers, 
real estate men, and lawyers. Insur­
ance is a dignified business which calls 
for brains, tact and a willingness to 
serve, and its affairs should be in the 
hands of those who are insurance- 
minded; men who will not only write 
fair rules, but who will live up to them.
If insurance companies generally would 
give more thought to the class of men 
they pick to represent them and then 
see to it that they become insurance 
men in the best sense of the term, we 
would be able to rid ourselves of all 
those who have attached themselves to 
the business for whatever they can get 
out of it and permit the man who ren­
ders real service to his customers a 
chance to make a fair living. When we 
get down to that basis, we can reduce 
commissions to a point where they will 
be fair to all concerned'—and this ques­
tion of expense will then settle itself. 
But the busniess simply cannot go on 
carrying a crowd of people who ren­
der no real service for the money they 
receive.

I often feel that we ourselves are re­
sponsible for many of the ills which 
beset us, because we are such novices 
when it comes to public relations. We 
seem to be eternally fighting some­
thing or other instead of spending some 
of our time creating good will. When­
ever any governing body wants a little 
extra money, it just slaps another tax 
on us; we may fume and resolute, but 
we pay it. Now if there is one thing 
we must do, both as citizens and in­
surance men, if we are going to protect 
our interests in the future it is to take 
an active part in the life about us. 
Golf is all right as a pastime, but the 
world is not run from the golf grounds.

For many years I have been a mem­
ber of the insurance committee of our 
local chamber of commerce. This year 
I am chairman of the committee and 
believe me when I tell you it has been 
one of the least active committees in 
the whole organization and chiefly for 
the reason that it has been difficult to 
get fire and casualty men to take any 
interest in the work of the chamber. 
And what is true of Indianapolis I 
find to be true of many other cities.

Life insurance men, on the other 
hand, are most active, not only in the 
work of the chamber of commerce, but 
in all other civic activities. They are 
the backbone of our community fund 
drives. On the occasion of making up 
the insurance committee a few months 
back we were surprised to find that two 
large general fire and casualty agencies 
domiciled in our city and writing a 
large volume of business did not even 
hold a membership, nor did any one in 
either office hold a membership. Indi­
anapolis, as you know, received honor­
able mention in the inter-chamber fire 
waste contest this year. Well, the 
chairman of our fire prevention com­
mittee is secretary of the Indianapolis 
Water Co. and his committee is made 
up largely of men who have no con­
nection with the fire insurance busi­
ness.

Fire insurance, as I have said, has a 
part to play in this world of ours and 
our future depends on how well we 
play it.

I must confess that I become some­
what bewildered when I try to get an 
understanding of the many problems 
that confront us—and probably one of 
our troubles lies in the fact that too 
many of us are attempting to solve the 
problems of the world, while our own 
remain unsolved. So let me stress what 
I have already tried to say—the cost of 
fire insurance and its allied lines must 
come down to a point where property 
owners can carry the protection they 
should have without feeling that it is 
a burden; that the way to reduce the 
cost is to reduce losses and expenses 
—losses to be reduced through more 
intensive fire prevention work, espe­
cially among those who get their liv­
ing out of insurance; expenses to be 
reduced through more efficient opera­
tion; and the whole business to be 
brought into closer relations with the 
public.

This is a program that is within 
reach of everyone of us; and if it is but

carried through it will be of not only 
lasting benefit to the country; but will 
lift fire insurance out of the handmaid 
class and tie it into the business struc­
ture in a permanent and lasting way.

J. J. Fitzgerald.

Prevent Fire Accidents in Homes
Newspapers carry gruesome stories 

of children and adults burned to death 
in homes.

It is high time for eliminating fire 
hazards . One of the most common and 
easiest eliminated is accumulation of 
trash in attics, cellars, barns and 
garages.

Wherever piles of rubbish, paper and 
oily or paint soaked rags are tolerated, 
there is a constant invitation to fire 
through carelessly discarded matches, 
cigars and cigarettes, as well as spon­
taneous ignition. The first step in 
eliminating fire accidents, therefore, is 
thorough clean-up of all trash.

Work with a paint brush is recom­
mended, for a spic and span house 
seldom burns.

According to the National Board of 
Fire Underwriters, carelessness with 
matches and smoking materials is one 
of the greatest causes of fire ($30,000,- 
000 in 1932). Continuation of high 
losses to life and property from this 
source is an absolute disgrace. Match­
es should be kept in non-burning con­
tainers and out of the reach of chil­
dren; handy ash trays shuld be provid­
ed and common sense should be exer­
cised when using smoking materials 
and matches.

In Summer, when heat is no long­
er needed, is the time to clean the 
heating plant, repair it if necessary, 
and get it ready for next fall. Chim­
neys should be cleaned and inspected at 
this time.

Summer cleaning of fire hazards may 
require the services of others than 
yourself. All who thus employ work­
men to help them, will be aiding the 
recovery program at a time when addi­
tional work for the unemployed is such 
a vital need. Do your part!

An automatic oil reclaimer has been 
developed especially for operators of 
small fleets of cars. Capacity is said 
to be up to 10 gallons a day; output, 
80 to 85 per cent, of dirty oil.

A two-speed transmission is built in­
to the pedal assembly of a new bicycle. 
A small lever shifts gear instantly.
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PROMPT LOSS SETTLEMENTS . . 
NO INTERRUPTION IN DIVIDENDS

S A V I N G S  
25%  to 37VZ%

FIRE and WIND COVERAGE 
Commercial and Residential Properties

M. B. & M. Legal Reserve Co.

5 « £ H ^ £ IL 5 ANKERS & MERCHANTS 
MUTUAL FIRE INSURANCE COMPANY
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Protect Your Farm Property From 
Lightning

April showers not only bring May 
flowers but they often initiate us into 
the storm season. Good old-fashioned 
electrical storms are not unusual at 
this time of year.

First we recommend that you have 
your buildings protected by insurance. 
Then recommend the protection of all 
important farm buildings where thun­
derstorms are frequent and intense, 
particularly where human or valuable 
animal life is involved. The best type 
of equipment should be used when 
practicable, although almost any kind 
of an installation is preferable to no 
protection at all.

In the case of lightning fire, if in­
surance is carried it may nearly re­
imburse the owner for the money 
value, but the property is nevertheless 
destroyed and represents a waste. 
Moreover, a long period of time may 
elapse before a building may be re­
placed, and the contents, as of a barn, 
may not be insured, and yet may be 
the result of a year’s labor. Also, many 
persons experience an exaggerated fear 
during thunderstorms. A protected 
building is one of the safest places at 
such time, and the stopping of this 
fear and the attendant discomfort, 
apart from the safeguarding of the 
property itself, fully justifies the in­
stallation of an adequate protective sys­
tem.

It is sometimes stated that lightning 
conductors “draw lightning,” which is 
true to a slight extent, and for that 
reason their use is not desired. A stroke 
of lightning near a rodded building 
would very likely be diverted to the 
conductors and pass to the ground 
without harming the building. On the 
other hand, if the building were un- 
rodded, the stroke would probably 
cause damage; hence it is advisable to 
protect all buildings that are either 
valuable of themselves or house valu­
able contents in such regions as are 
subject to damaging lightning.

The presence on a building of light­
ning conductors with their elevated 
points serves in a very small way to 
discharge electricity silently during 
storms; That the silent discharge of a 
few grounded air terminals on a build­
ing or group of buildings can do but 
little toward preventing lightning 
strokes can very readily be understood 
when proper consideration is given to 
the magnitude of a thunderstorm and 
vast accumulation of electricity in­
volved in its relation to the dimensions 
of houses beneath the storm cloud and 
the small conductors thereon. The con­
ductors merely serve to direct a stroke 
to  the ground should it happen to come 
near the building. The air terminals 
and conductors on one building or even 
on many buildings grouped together 
are entirely insufficient to prevent 
strokes, as is obvious from the fact 
that trees are struck in the midst of 
forests.

The use of metal conductors to pro­
tect buildings from lightning damage 
began with Benjamin Franklin’s expe­
riment in 1752, since which time the 
scientific world generally has advocat­
ed the protection of houses, barns and 
other property from lightning. Expe­
rience has proved conclusively that 
when the equipment is carefully and in­

telligently selected and installed the 
protection afforded is almost complete.

To protect buildings from lightning, 
concise, practical, and up-to-date infor­
mation on the subject is needed; and 
to obtain the greatest degree of pro­
tection with the type of installation 
chosen, there should be definite speci­
fications for installing the equipment. 
Specifications given by rodding com­
panies for various rods and fittings of 
different materials will enable the pros­
pective buyer to make an intelligent 
choice of the one best suited to his 
need.

Farmers and rural people of the 
United States are now in full realiza­
tion of the value of fire prevention and 
protection in farming communities. 
Formerly the attitude toward farm fire 
was one of fatalism; it was considered 
one of those things which just hap­
pened and about which little could be 
done. This was especially true of light­
ning, which was considered an act of 
God. The unfortunate farmer of the 
-past, perhaps already hard pressed for 
[money, simply lost his house, his 
barn, or all of his other farm build­
ings, his household effects, perhaps his 
machinery, grain, and hay, perhaps all 
hrs food supplies. A member of his 
family may have been killed in such 
fire—it is estimated that every year 
3,500 people on farms lose their lives 
by fire. The farmer’s capital and in­
vestment and the accumulations of 
many years of hard work may have 
been wiped out by one zig-zag of light­
ning. But what could be done about it?

Rural changes and improvements of 
the last dozen years have brought 
about a change in the attitude of peo­
ple on farms toward farm fires. Educa­
tion in fire prevention has saved many 
lives and much property.

Rural fire prevention has ceased to 
be an experiment but even in this fire 
Enlightened age it is estimated that the 
loss from fires on farms is nearly one- 
fourth of the national fire loss. And 
this does by no means represent all 
the loss. Fod supplies and productive 
goods are lost, as are raw materials 
upon which city industries depend. The 
farm factory is forced to suspend busi­
ness for a time. Taxable property is 
lost. Farm families are made homeless. 
Through social and economic loss it 
becomes a national problem.

So the never ceasing efforts of farm 
fire prevention go on. Your part and 
my part of this national duty lies in the 
safeguarding of our property and lives 
from fires in our homes and on our 
own farms. You have been educated 
as to proper construction of chimneys 
and flues, as to spontaneous combus­
tion, as to matches, smokingg, etc., and 
now if we have properly impressed 
upon you the necessity of properly 
rodded buildings our efforts will not 
have been in vain.

Several Eastern food merchants are 
increasing store traffic through a plan 
under which housewives are invited to 
call daily at their neighborhood store 
for 30 consecutive days, are given sets 
oi drinking glasses and pitcher for do­
ing so. The housewife is not required 
to buy anything, merely to present an 
attendance card1 which the store man­
ager stamps.

NRA Release Abandons Price 
Fixing

In a right-about face move­
ment last Thursday, the NRA Ad­
ministration turned its back on 
price-fixing and adopted a new 
policy which will affect all codes 
which have not been approved as 
well as require the revision of 
probably half of the approved 
codes. The new policy bans fix­
ing of minimum prices except in 
emrgencies which necessitate such 
action to halt destructive price- 
cutting.

The NRA Release (No. 5600) 
provides:

Open Price Filing: Prices, dis­
counts, rebates, allowances and 
terms and conditions of sale shall 
be filed with a confidential disin­
terested agent of the Code 
Authority if any and if none, with 
an agency to be designated by 
NRA. Immediately upon receipt 
such data shall be sent to all 
such members of the Industry and 
their customers as shall apply 
therefor and defray the cost there­
of. No higher price shall be filed 
within 48 hours. No member of 
the industry shall sell or offer to 
sell except at filed terms and con­
ditions; nor shall he enter into 
any combination or conspiracy to 
fix prices or intimidate others 
either by himself or in any such 
combnation or conspiracy.

Costs and Price Cutting: Any 
member of such code or of any 
other code or the customers of 
either may at any time complain 
to the Code Authority that any 
such filed price constitutes unfair 
competition as destructive price 
cutting, imperiling small enterprise 
or tending toward monopoly or 
the impairment of code wages and 
working conditions. Such Code 
Authority shall within five days 
afford an opportunity to the mem­
ber filing the price to answer such 
complaint and shall within four­
teen days make a ruling or adjust­
ment thereon. If such ruling is 
not concurred in by either party 
to the complaint, all papers shall 
be referred to the Research and 
Planning Division of NRA, which 
shall render a report and recom­
mendation thereon to the Admin­
istrator. In an emergency, de­
clared by the Administrator, after 
proper showing of cause, and for 
such time as the Administrator 
may determine, stated minimum 
prices may be approved by the 
Administrator.

Accounting Provisions: Codes 
should contain clauses recom­
mending principles of cost find­
ing appropriate to the industry 
and approved by the Administra­
tor, but no such methods shall be 
obligatory and none shall suggest 
uniform additions to total sales 
cost in the form of percentages or 
differentials, designed to bring 
about arbitrary uniformity in 
costs or prices.

Adjustment of Codes: Pending 
codes and codes hereafter sub­
mitted shall be adjusted to these 
policies. Divisional Adminstra- 
tors shall seek through agree­

ments with Code Authorities of 
approved Codes to amend them 
to conform with these policies 
and, wherever resistance is en­
countered, the subject shall be 
taken up with the Administrator.

Tariff Board Changes
Reduction of the membership 

of the Tariff Commission from 
six to four and possibly changes 
in the present personnel will be 
discussed by President Roosevelt 
with members of his Cabinet and 
other advisers shortly, it is made 
known.

There are two vacancies now 
existing and the term of one of 
the remaining members expires 
about the middle of June. The 
President is disinclined to fill the 
vacancies, it is indicated, perhaps 
because the commercial policy 
committee will do much of the 
work of negotiating and working 
reciprocal tariff agreements and 
will require a greatly augmented 
staff.

The President, however, will 
refrain from making appoint­
ments and changes in personnel 
until after Congress adjourns be­
cause he does not want to stir up 
any more trouble that can be 
avoided. There are a number of 
appointments to be made and 
others are in prospect. In the lat­
ter category. Senate Democratic 
leader Robinson is seen being 
given an appointment to the Su­
preme Court bench.

Price Control to Persist
Once the confusion caused by 

the wide and partially misleading 
publicity given the new N R A  
price policy rules has cleared 
away, it will be found, many busi­
ness men believe, that many 
other changes in code practices 
will result.

Except in instances where the 
code is likely to be made a politi­
cal issue, as in the case of steel, 
the detailed examination of con­
ditions that is to precede changes 
in existing code provisions will 
lead to numerous deviations from 
the new general price policy. This 
will resemble the situation that 
developed in connection with the 
original blanket code wage and 
hour standards.

Only in exceptional instances, it 
is believed, have price control 
provisions in the past been ap­
proved by NRA officials before 
spokesmen for industry had clear­
ly demonstrated the need for 
them. The immediate revival of 
price cutting in some lines that 
followed publication of the order 
has already demonstrated, it is be­
lieved, that the Government can­
not afford to force a general re­
turn to unregulated prices.

Business cards are packed in vest- 
pocked-sized cardboard packets—25 to 
the packet—by one printing company; 
handy, neat, the packets save soiling 
and wastage of cards.

Onion sets are packed in one-pound 
transparent-cellulose packages by an 
Illinois company.
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THREE FACTORS WATCHED 
Unless conditions in the Fall change 

radically, retail results for this year are 
likely to maintain the improvement 
shown in both the Harvard and Con­
trollers’ Congress reports on depart­
ment stores, and specialty shop oper­
ating results, in 1933, issued during the 
week, according to views in various 
retail circles.

In some quarters, however, it is felt 
that the factors which made for the 
improved gross margin showing in 
1933 are no longer as strongly opera­
tive as they were last year, leading to 
the belief that, to some extent at least, 
important diflfrences from 1933 results 
are in the making.

Briefly, the elements, aside from 
drought and the threats of labor dis­
turbances, now receiving most careful 
scrutiny for their possible effect upon 
merchandising profit this year, are

1. The increasing tendency toward a 
lower mark-up. It is estimated that 
initial mark-up has dropped by one- 
half to 1 per cent, in recent months, 
against a rising mark-up during the last 
half of last year.

2. A possible increase in mark-downs 
of one-half to 1 per cent. Last year 
in the period of rising prices, mark- 
downs on the average fell to 7.1 per 
cent, from 9.6 per cent, according to 
the Harvard report.

3. The indicated retail price level 
for the coming Fall shows a stable to 
lower trend, making it difficult to 
achieve a further rise in the size of the 
average sale, but which may tend to 
swell the number of transactions. The 
apparent merchandising trend is to put 
greater stress on the lower-price lines 
in order to minimize consumer sales 
resistance, a development inevitably 
leading to a lower average sale.

The major factors credited with cre­
ating the “turnabout" in retailing last 
year were a rise of almost 3 per cent, 
in gross margin to 36 per cent., reflect­
ing the price advance, the accompany­
ing increase in the size of the average 
sale and the marking up of stocks to 
market replacement value.

This rise in the size of the average 
transaction also brought about the 
apparently contradictory phenomenon 
of a decline of 1.4 per cent, in the ex­
pense ratio to 38.1 per cent, in the face 
of the fact that actual dollar volume 
for the year declined. No merchandis­
ing profit resulted on the average for 
the year.

During the first quarter of this year, 
most of these favorable factors, over 
which the stores intrinsically had no 
control and which were responsible for 
the better showing last year, continued 
to exert their effect. The continued 
good gross margin and the substantial 
gains in dollar volume, as for exam­
ple in March, undoubtedly swelled mer­
chandising profit and caused a further 
reduction of about 1 per cent, or so 
from the 38.1 per cent, noted in the 
Harvard report for 1933.

From April on, however, the situa­
tion has begun to show some evi­
dences of important change. Those de­
partments, for example, which led in 
the heavy initial sales spurt, beginning 
in May and culminating in August last 
year, due primarily to consumers try­
ing to beat the price rise, are the ones

which recently have shown the greatest 
customer sales resistance and sales in 
these departments undoubtedly will 
average substantially under a year ago. 
These lines principally include home 
furnishings, furniture, floor coverings, 
cotton piece goods and domestics, in­
cluding blankets, etc.

Favorably offsetting this, however, 
is the fact that despite the marked 
slowing down in such goods, depart­
ment stores have been able thus far 
this year to report sales volume in­
creased over 1933. Whether such 
gains will continue during the next two 
months is doubtful. It is highly essen­
tial, however, that sales for the entire 
Fall period be at least equal to a year 
ago, inasmuch as 54 per cent, of the 
year’s department store trade is done 
in the last half of the year.

Should sales volume be equal to or 
slightly greater than a year ago. the 
expense ratio of 38 per cent, reported 
for last year should not show adverse 
change. From the standpoint of mer­
chandising profit, however, the highly 
important gross margin percentage 
may be adversely affected by lower 
mark-up, increased mark-downs and a 
smaller average sale in contrast to 1933.

CROWDED WITH ACTION
Developments of major importance 

to business interests crowded upon 
each other last week. Legislation in­
cluded signing of the Stock Exchange 
Control Bill and the amendments to 
the Securities Act and also the Cor­
porate Reorganization Bill. The meas­
ure giving the President power to nego­
tiate reciprocal tariff agreements was 
passed. From abroad came the British 
notice of suspension of payments on 
her war debt.

A sensational crop report was re­
leased toward the close of the week, 
showing the lowest June condition on 
the records, even as the steel industry 
was wrestling with its threatened 
strike. However, the drought was re­
lieved in part by rains ,and there were 
indications that a labor board would 
be set up to deal with the steel prob­
lem.

The NRA Administration went a 
step further and decided to eliminate 
further price-fixing provisions in codes. 
At first it was understood that this 
would apply to all codes, but later it 
was announced that changes in estab­
lished codes would be the subject of 
negotiation. Just before this new pol­
icy was made public the automobile 
industry launched a series of price re­
ductions, hoping thereby to hold up re­
tail demand, which showed some slack­
ening when the figures were advanced 
last Spring.

Crop conditions are pushing up ce­
real prices, and the food industry was 
busier in the week on orders placed to 
avoid advances.

PRICE PROVISION CHANGES 
In view of the later interpretation, 

hopes were raised prematurely over the 
change in NRA policy which would 
eliminate price-fixing provisions in the 
codes except when price cutting be­
came “destructive.” This order, it was 
made clear, is to apply only to new 
agreements, and changes in the present 
code are to be negotiated with the code 
authorities.

Industries under this new ruling will 
be permitted to keep their “open price” 
arrangements, but on the condition that 
prices be reported to a disinterested 
agency for distribution to all members 
and to customers, as well, who are 
willing to pay for the service The 
“waiting period” during which, it has 
been charged, pressure is put upon 
sellers to abandon reductions, is elim­
inated Posted prices may not be ad­
vanced within forty-eight hours, but 
may be reduced without time limit. 
While uniform cost-accounting sys­
tems will be encouraged, no one will be 
forced to adopt them.

Until it was made known that these 
regulations did not apply to codes al­
ready applied but are subject to agree­
ments by code authorities, there was 
considerable price unsettlement in 
many lines, indicating, incidentally, 
how artificial some of these “protect­
ed” prices are. More than half of the 
codes have pricing provisions of one 
kind or another.

In spite of the milder form for ef­
fecting this change in policy, it is likely 
that price easing will be accentuated 
in many lines. Companies that can sell 
lower and still make profits will not 
wish to “hold the umbrella” very long 
for those not so fortunately fixed when 
they have reason to believe that pres­
ent restrictions are on the way out.

PROFIT MOTIVE SAFE
In his “security” message to Con­

gress at the close of the week Presi­
dent Roosevelt took occasion to em­
phasize that in the long-range program 
of social benefits outlined “ample scope 
is left for the exercise of private ini­
tiative.” He declared: “We have not 
opposed the incentive of reasonable and 
legitimate private profit. We have 
sought rather to enable certain aspects 
of business to regain the confidence of 
the public. We have sought to put for­
ward the rule of fair play in finance 
and industry.”

These words were undoubtedly 
aimed at the many critics who, because 
regulations in the common interest 
have removed their customary sources 
of inordinate gain, have charged! that 
the administration was aiming both di­
rectly and indirectly at destroying the 
profit motive in business. The security 
measures proposed by the President, 
on the contrary, seem to assure a sta­
bility to profits which has been quite 
lacking in the past. The aim is really 
smaller profit per unit, but more in the 
aggregate—the underlying principle of 
mass production and mass marketing.

Actually, there appears to be small 
ground for complaint with respect to 
the recent profit showing in some quar­
ters. Thus, the Federal Reserve Bank 
of New York reports net profits of 
$119,000,000 for 308 companies in 
twenty-two lines of industry for the 
first quarter, as against a loss of $53,- 
300,000 in the first quarter of 1933. 
This was the best showing since the 
first quarter of 1931, when profits of 
the same companies amounted to $134 - 
800,000.

Instantaneous, concentrated heat 
flows from the nozzle of a new portable 
electric unit built like a hand gun. It is 
offered for garage use in thawing radi­
ators, drying plugs, etc.

DRY GOODS CONDITIONS
Retail trade picked up last week. 

Lower prices featured in the usual 
clearances stimulated consumer pur­
chasing, while seasonal needs in sports­
wear and vacation goods prompted 
other buying. The first effects of the 
Western drought upon trade were re­
ported from stores in that region and 
one chain inserted a clause in orders 
permitting cancellations up to 50 per 
cent, if conditions grew worse.

So far the volume of retail business 
in this area is running about in line 
with May sales and an increase of 5 or 
6 per cent, over a year ago is predicted 
for the first half of the month. Special 
effort is being made here to reduce 
stocks before the semi-annual inven­
tory date.

Chain stores doubled their April 
gains on the average last month, the 
figures now show. A compilation by 
Merrill, Lynch & Co. of the sales of 
twenty-two organizations shows a May 
increase of 12.95 per cent., as against 
a gain in April of 6.17 per cent. The 
two mail-order houses did not make 
such headway.

In the wholesale merchandise markets 
demand was quieter for seasonal but 
also for other reasons. A readjustment 
of values is going on in line with the 
retail pressure for lower prices. Man­
ufacturers may seek to justify their 
quotations on the basis of higher costs 
of one kind or another, but buyers are 
insisting that consumers have definitely 
indicated that they are in no position 
to follow the advances named late in 
the Spring season.

RETAIL PROFIT SHOWN
In the Harvard and Controllers’ 

Congress reports on retail store opera­
tions in 1933 which were issued during 
the week, there were two features. 
Gross margins increased last year and 
enabled the stores to “turn the corner” 
and' show a small profit. Secondly, the 
smaller stores did comparatively better 
than the larger stores.

For the gain in gross margins rising 
prices were entirely responsible. The 
Harvard group making the study for 
the National Retail Dry Goods Asso­
ciation has not been in sympathy with 
the administration recovery program 
and apparently let its political feeling 
overcome scientific instinct by refusing 
to credit NRA with this phenomenon.

Similarly, the results enjoyed by the 
smaller stores could be traced to the 
relatively larger improvement in small­
er centers which the recovery program 
instituted. Wage minimums meant large 
advances in many of these communi­
ties, when in areas of larger popula­
tion they may not have meant so much.

There will be little cause for rejoic­
ing on the part of store managements 
at what these figures show, in spite of 
the upturn after so many years. The 
circumstances were fortuitous and no 
basic change has been effected in store 
operation which is calculated to obtain 
similar results in the future. Prices 
were rising last year and the stores 
added a little more to their margins to 
keep on the safe side. The trend is 
now downward and the advantage is 
destroyed.

Unhappy is he who cannot find hap­
piness in his work.



J u n e  13, 1934 M I C H I G A N  T R A D E S M A N 9

OUT AROUND

Things Seen and Heard on a Week 
End Trip

Out Around is again true to name. 
Out of town trips were resumed last 
Saturday after a suspension of several 
months, due to the accident Mrs. 
Stowe sustained in fracturing a hip. 
The trip included Kalamazoo and in­
termediate towns from Grand Rapids 
to Kalamazoo. At the latter city a 
brief call was made on William L. 
Brownell, who has now been confined 
to his home for some months. He is 
slowly recovering and will, undoubt­
edly, be back to his desk in a few 
weeks. I have known Mr. Brownell 
in many capacities. Over fifty years 
ago he was conducting the finest gro­
cery store in Kalamazoo on Rose 
street. He was my first subscriber in 
Kalamazoo and has never missed an 
issue since. I knew him later as a 
wholesale grocer, corset manufacturer 
and advertising writer, in all of which 
he achieved distinction. He is an en­
thusiastic Mason from A to izzard, a 
high churchman of the Episcopal faith 
and official toastmaster of Kalamazoo. 
I am told by old time residents of the 
Celery City that he has never been 
known to repeat an off color story. 
Few toastmasters enjoy this kind of a 
reputation.

In a newspaper headline in a local 
newspaper recently Mr. Brownell was 
referred to as “the venerable.” But a 
man whose pulse, temperature and 
'blood pressure are normal is not old 
enough to be venerated. He is simply 
envied. Everybody wants to know the 
secret of Mr. Brownell’s long and use­
ful life. “Moderation and cheerful­
ness,” says he. To this might be added 
the admonition of the late ex-Senator 
Cole, of California, who died in his 
102d year: “Keep out of the easy 
chair.” Like Joseph Chamberlain, Mr. 
Brownell has never paid much atten­
tion to exercise, although he now goes 
through the postures of the Daily 
Dozen. He is in training for the cen­
tury mark, but his doctor thinks it is 
more important to keep out of drafts 
than to do calisthenics. Mr. Brownell 
is his own system. Henry Jenkins, 
who is reputed to have lived to be 
169, had no system, and Thomas Parr, 
who died of London hospitality at the 
premature age of 152, observed no 
rules or regular time for “eating.” That 
iconoclast, George Cornwall Lewis, 
sought to discredit Old Parr, but there 
is plenty of evidence to support a claim 
of great antiquity. His tablet in West­
minster Abbey states that he lived in 
the reigns of eight kings and two 
queens. Mr. Brownell cannot explain 
why he" is so old and yet so young.

I never go to Kalamazoo that I do 
not hear some mutual friend of Mr. 
Brownell refer to his kindliness. 
“Never a disagreeable word, a bitter 
word, a biting word” has he said of 
another in all the years of his public 
speech. It is not bis specific deeds 
that have given him wide fame. It is 
the pervasiveness of his love for his 
fellow-men, his genius for friendship,

the power of his geniality. No living 
American better incarnates the motto 
of “live right and you will die right,” 
for he is known “here and everywhere” 
to many by the endearing possessive 
“our” and he has cheered on their way 
unnumbered friends during their 
careers. Mr. Brownell still keeps his 
happy outlook upon life. His gallery 
grows as he goes from strength to 
strength. Many of his earlier friends, 
have ended their earthly pilgrimages, 
but younger men and youth have taken 
their places in this procession of de­
votion and acclaim. Dr. Johnson was 
underestimating such a cheerful atti­
tude as Mr. Brownell’s when he said 
that it was worth a thousand pounds a 
year to have the habit of looking on 
the bright side of things. It is worth 
something beyond computation in the 
currency in which income taxes are 
paid. It is, indeed, as Thomas Carlyle 
said, “altogether past calculation.” No 
tax can touch the income of the satis­
faction which it both brings and gives.

June 30 ends the time when any 
grocer can obtain the rebate due him 
from the Government for oleo tax he 
paid for the fiscal year of June 30, 1930, 
to June 30, 1931. This applies only to 
those grocers who sold vegetable oleo 
only during the period named. I have 
never yet found any good reason why 
Uncle Sam should have taken ad­
vantage of the statute of limitations in 
handling this rebate. He collected the 
money illegally and retained it wrong­
fully. Invoking the aid of the statute 
of limitations places him in a very 
peculiar position—a position no honest 
man would want to assume.

The campaign of crime started by 
the striking union labor men at the 
Grandville metal working plant a week 
ago came to a sudden ending, due to 
the return of Ab. Carroll to the head 
of the police department of Grand 
Rapids. Within a very few hours after 
an outbreak occurred—five union slug­
gers against one non-union man—Ab. 
Carroll waved his wand and the would- 
be murderers ceased operations. The 
business public naturally feels very se­
cure over the return of the old police 
officer to his post, because those who 
know the man and understand his 
methods realize that the reign of the 
union slugger will be brief in this 
locality.

Thomas Ford, who has resided in 
Flint for the past eight years, has re­
turned to Grand Rapids, locating at 
324 Gladstone avenue. He has discon­
tinued the drug line he sold for many 
years, because the manufacturer insist­
ed on selling his product to the chain 
stores for about two-thirds the price 
he obtained from independent drug­
gists. He now handles the products of 
the Robertson-Rausbottom Pottery 
Co., of Roseville, Ohio, and D.L.D. 
LeGear, manufacturer of dog food and 
animal remedies at St. Louis, Mo. He 
expects to see his trade twice a year, 
the return of Mr. Ford to the city in 
which he was born is a matter of con­
gratulation all ’round, especially be­
cause he brings with him Mrs. Ford,

the charming vocalist with the golden 
voice.

A new director now sits on every 
board. He owns no stock, he votes no 
shares, but he casts the deciding vote 
in corporate management.

The NR A is preparing, it is stated, 
to wind up its job of code making by 
applying one general code to the mis­
cellaneous small industries for which 
individual codes have not yet been ap­
proved. A general code has been draft­
ed, which, in addition to maximum 
hour, minimum wage provisions and 
collective bargaining provisions, will 
have fair trade practice regulations 
which can be applied generally. Small 
industries would subscribe to this gen­
eral code on a voluntary basis.

The House of Representatives pass­
ed the Kerr Tobacco Production Bill 
placing a heavy tax on tobacco grown 
in excess of A.A.A., contractual allow­
ances. It is supposed to do for tobacco 
what the Bankhead bill is supposed to 
do for cotton.

I have received from dry goods 
merchants in several cities in Michigan 
requests that I prepare and send them 
a paper for their clerks to sign, agree­
ing to discontinue the purchase of gro­
ceries from chain stores. In each case 
I have written to dealers who have 
made this request, enquiring if they 
have taken the matter up personally 
with the clerks who are addicted to 
the practice of buying their supplies 
from the chains. In all cases the reply 
is substantially as follows: “No, we are 
afraid to discuss the matter with our 
clerks personally, for fear they will 
throw up their jobs with us.” .

As there are not very many jobs 
open to clerks who have voluntarily 
left their former positions, I cannot 
help feeling that the attitude taken by 
the employers is untenable and verges 
on the lines of cowardice, which is 
about the last attitude any merchant 
should assume in dealing with a men­
ace which involves such dire results 
for the legitimate trade. The logical 
outcome of the situation can be stated 
in a few words, as follows:

Supremacy of the chain store 
means the bankruptcy of the reg­
ular merchant and the beggary of 
the clerk.

If the situation is calmly and dispas­
sionately presented to the clerk by his 
employer, I believe that ninety-nine 
out of 100 clerks would immediately 
see the point and never again darken 
the doors of the octopus owned con­
cerns whose dominance threatens the 
destruction of legitimate business and 
the introduction of chaos and confu­
sion. If, after reading the above, any 
merchant is still so timid that he does 
not wish to take the matter up per­
sonally with his clerks, I can suggest 
the following agreement that the recal­
citrant clerks be requested to sign: 

Fully satisfied that the suprem­
acy of the chain store means the 
destruction of legitimate business

and the beggary of the clerks who 
now hold living positions in the 
regular stores, I cheerfully agree 
in writing that I will under no cir­
cumstances patronize chain stores 
or permit my family to do so and 
that I will do all I can in all the 
ways I can to curtail the volume 
and profits of the alien owned in­
stitutions.

The extent to which Federal agen­
cies are taking over the banking and 
mortgage functions of the United 
States is shown by a statement pre­
pared by the Farm Mortgage Adminis­
tration of the farm mortgages filed 
during the six months period from Oc­
tober 1933 to March 1934. Of the 
grand total of $857,466,304 worth of 
mortgages recorded in all states, 70 
per cent, were held by Federal Land 
Banks and the Land Bank Commis­
sioner. But 2.6 per cent, were held by 
insurance companies, 6 per cent, by 
commercial banks, 13.1 per cent, by 
individuals, 2.3 per cent, by mortgage 
companies, and 6 per cent, by miscel­
laneous institutions.

The Federal farm mortgage agen­
cies are, of course, the only source 
from which farmers can obtain loans 
in many cases at present, and it should 
also be considered that the mortgages 
recorded represent in thousands of 
cases the shifting of loans from banks 
and individual hands to the Federal 
agencies. These conditions are spoken 
of as temporary, but by the very nature 
of the situation it will probably never 
be possible for the Government to re­
tire from the farm mortgage field en­
tirely and a large part of this formerly 
profitable field for banks, loan com­
panies and private investors will be 
permanently in the hands of the Gov­
ernment.

John H. Millar, who rounded out 
fifty years as salesman for the Putnam 
Candy Co. before retiring to private 
life, calls my attention to the fact that 
he was born May 27, 1857, and that his 
grandson was born May 27, 1927—ex­
actly 70 years apart. Both are in fairly 
good health. “Ole John,” as he calls 
himself, enjoys the best wishes of 
every customer he ever called on. He 
is good for many years yet and enjoys 
every day he is permitted to share in 
the good things of this world. He has 
only one obsession—he does not like to 
have his friends address him as Miller 
when his real name is Millar.

Bartel J. Jonkman writes me that 
he will be a candidate for prosecuting 
attorney of Kent County this fall on 
the Republican ticket. Mr. Jonkman 
has performed the duties of the office 
so completely to the satisfaction of all 
concerned that there should be no op­
position on the part of anyone to his 
retention in such an important position. 
He has given everyone a square deal. 
The record of his convictions is greatly 
to his credit and his record of the 
cases he prosecuted which went to the 
Supreme Court show very clearly that 
his legal ability is equal to any occa­
sion.

(Continued on page 23)
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F I N A N C I A L
Reminiscences of the Famous Swin­

dler Cassie Chadwick 
In the year 1904 I had a great deal 

of business in Flint. The banks in 
business in that town were then dom­
inated by a group of old-fashioned pio­
neers who would hardly loan any 
money unless there were gold dollars 
back of it. One man especially in the 
bank by the name of Atwood was par­
ticularly conservative. About that 
time occurred the incident in Cleveland 
of Cassie Chadwick. The matter was 
spoken of in my presence in the bank 
and one of the officers stated that if 
she appeared at Flint they were going 
to have her interview Mr. Atwood, and 
they were sure she would never get 
any of his money.

Some years before this I remarked 
to John Shank in the Peninsular club 
that a fellow townsman of his from 
Gallipolis, Ohio, was in town, and that 
I had met him, Captain Oberlin M. 
Carter. Shank remarked, “Captain 
Carter is a very fine gentleman,” at 
which I exclaimed, “Why, he was tried 
and convicted of stealing five million 
dollars from the United States Gov­
ernment in the Savannah Harbor 
frauds.” Said Shank, “I repeat, he is 
a fine gentleman. Anyone who can 
steal five million dollars is a gentle­
man.”

By the same measure, Cassie Chadwick 
must have been a very fine lady. She 
wras born in Canada. Her father was a 
section boss on the old Great Western 
Railway, with a family of six girls and 
two boys. She apparently was an ordi­
nary little girl, not good looking but 
she had brown eyes that had a fasci­
nation about them. One day when she 
was a young lady, she announced to 
the little town that a relative had died 
in England and left her an heiress, 
and even had cards printed, “Betsy 
Bigley, heiress to $18,000.”

She appeared some years later in 
Toledo, Ohio, by the name of Madame 
DeVere. She induced a clerk in an 
express office to advance her money 
on the promise of wealth, stating that 
she was a member of a prominent 
Cleveland family, and finally when the 
clerk s accounts were checked up and 
the transaction was brought to light, 
they both were arrested. The clerk 
was exonerated on the plea that he 
had committed the act under the hyp­
notic influence of the woman, a plea 
as ancient as Adam. During the trial, 
it developed that in the years since 
she had left Canada, she had been 
swindling in various parts of the 
country. She was found guilty and 
sentenced to the Ohio penitentiary, but 
in 1893 was pardoned by Governor 
McKinley, afterwards President. She 
had been a very model prisoner and 
apparently had reformed.

About 1896 she married a Cleveland 
widower by the name of Dr. LeRoy S. 
Chadwick, who lived in a palatial res­
idence on Euclid avenue in Cleveland. 
The Chadwicks were an old and prom­
inent Cleveland family. From then on 
until 1904, Cassie Chadwick, as she 
was called, played the role of a wealthy 
society queen. She bought expensive 
jewels and it is stated played with dia­
monds as a child would with sand. She

bought eight grand pianos. One 
Christmas eve she invited her hus­
band to go to the theater and on their 
return home the Doctor was amazed 
at finding an entirely different house. 
Mrs. Chadwick said, “This is your 
Christmas gift.” While they were at 
the theater, furniture men and deco­
rators had entirely changed over the 
house. The list of her extravagances 
would make up a book. The nerve and 
effrontry with which she obtained 
nearly two million dollars from old 
seasoned bankers—this little Canadian 
country girl, daughter of a section 
hand—furnishes a most amazing and 
outstanding example of the gullibility 
of the most hardened and conservative 
money changers.

Mrs. Chadwick called on an eminent 
Cleveland lawyer and told him she 
was a niece of Frederick Mason, a life­
long associate of Andrew Carnegie, 
and that she had been bequeathed seven 
million dollars which was held in 
trust for her by Carnegie, and that he 
had suggested that she put these se­
curities in the hands of a Cleveland 
bank and that she desired to have the 
lawyer go with her to New York to 
see Mr. Carnegie about it. The lawyer 
went with her and they drove up Fifth 
avenue to the Carnegie mansion. Mrs. 
Chadwick suggested as they stopped 
in front of the house that she had bet­
ter go in alone, as it was a delicate 
matter and Mr. Carnegie might shy at 
the presence of a stranger. At any rate 
she entered the house and stayed twen­
ty minuts to half an hour, and came 
out with a package which she said 
contained bonds and showed the law­
yer two notes signed by Andrew Car­
negie, the bonds and notes aggregating 
ten millions dollars.

Returning to Cleveland she took 
pains to impress the lawyer with the 
necessity of keeping the matter very 
quiet, hinting in confidence that she 
was the illegitimate daughter of Car­
negie. The alleged securities were de­
posited in a bank and she obtained 
from the bank a receipt, specifying the 
same and then her raid began. She 
exhibited the receipt from the bank 
at Cleveland, Ohio, and eventually ob­
tained from Oberlin and Elyria and 
Pittburgh banks and others about a 
million seven hundred thousand dol­
lars on these forged notes of Carnegie.

When the matter finally broke and 
she was arrested and reporters inter­
viewed Carnegie, with a twinkle in his 
eye, he said that Mrs. Chadwick had 
proved one thing and that was his own 
credit must be very good when his 
name signed to a paper by somebody 
else could siphon nearly two million 
dollars out of banks. She was arrested 
in New York and when she returned to 
Cleveland, a great crowd of people 
met her at the railroad depot. They 
were not particularly unfriendly, but 
there were cries of “Where is the 
money?” and “How is father Andy?” 

She was placed on trial in the United 
States Court and Andrew Carnegie was 
called as a witness to testify to the 
forgery. She was found guilty and 
sentenced to the penitentiary for ten 
years and was put in the prison laun­
dry where day after day she bent over 
a wash tub, but she who had dealt 
with millions a few years before could

not stand it and in a few years she 
died and was sent back to the little 
town in Canada where she was born. 
Northern Ohio was called the Cassie 
Chadwick belt and they advertised a 
Cassie Chadwick nerve tonic and sold 
Cassie Chadwick money at five cents 
a roll all over the country.

Claude Hamilton.

Business Will Decline More Than 
Seasonal

In general, business is mixed. Some 
of the business indices show a reces­
sion while others are holding fairly 
well. Steel industry in comparison was 
relatively good but some observers 
point out the fact that the threatened 
steel strike may account for this show­
ing. Bank debits show that business is 
receding. Recent acts of the Adminis­
tration. however, indicate that substan­
tial government spending will continue 
to offset the declining business trend. 
1 his means the tapering off of gov­
ernment spending must be postponed 
and the balancing of the budget in 1936 
is now doubtful. The failure of private 
industry to take hold so that govern­
ment spending could be withheld, 
leaves doubt as to the future of busi­
ness and profits. The strike problem 
may also be an adverse factor this 
this week.

It now appears that nearly all coun­
tries indicate some recovery from un­
employment and there seems to be a 
general basis for improvement in most 
countries in the employment situation. 
Corporate profits and incomes are not 
comparable with a few years ago. Se­
curities that were formerly measured 
by income yield and capital values can 
now be considered attractive due to a 
scarcity of new financing and renewed 
confidence in business and investments 
must be restored thru establishment 
of an unquestionable basis for currency 
and a currency agreement with the 
chief foreign nations. It is still expect­
ed that business will decline more than 
seasonal but will be offset somewhat 
by Government spending as previously 
mentioned in this article.

J. H. Petter.

Proceedings of the Grand Rapids 
Bankruptcy Court

In  th e  m a t te r  o f M uskegon B rew ing  
C om pany, b a n k ru p t No. 5684. T he  firs t 
m e e tin g  of c re d ito rs  h a s  been  called  fo r 
J u n e  21st, 1934, a t  10 A. M.

In  th e  m a t te r  of W ilb u r D . B ry an t, 
b a n k ru p t No. 5692. T he  firs t m ee tin g  of 
c re d ito rs  h a s  been  called  fo r J u n e  20 
1934, a t  11 A. M.

In  th e  m a t te r  o f E d w ard  T ornga, b a n k ­
ru p t  No. 5722. T h e  firs t m ee tin g  o f c re d ­
ito rs  h a s  been  called  fo r J u n e  19. 1934. 
a t  2 P . M.

J u n e  4. On th is  d ay  th e  schedu les, 
re fe ren ce , a n d  ad ju d ic a tio n  in  th e  m a t­
te r  of G e rr it  V an  Eopik, b a n k ru p t No. 
5724, w ere  received . T h e  b a n k ru p t is  a  
m e rc h a n t of Zeeland. T h e  schedu les 
show  to ta l a s s e ts  of 83,011.61, (of w hich  
$850.00 a re  c la im ed  e x em p t), a n d  to ta l  
liab ilities  of $17,113.00, lis tin g  th e  follow ­
in g  c re d ito rs :
S ta te  of M ichigan, sa le s  t a x ___________ $ 20.00
C ity  T rea su re r , Z ee land______  i s  00
F id e lity  T r u s t  & S av ings  B a n k ,"

Df t r o i t  ------------------------------------ 13,000.00
Z eeland S ta te  B ank , Z ee land____________ 925.00
Z eeland  S ta te  B ank . Z ee lan d____ 2,150.00
S ta te  Com. & Sav. B an k , Z eeland  l,0<X)!oo

In  th e  m a t te r  o f J a m e s  H o u lih an  Inc., 
b a n k ru p t No. 4975. T h e  final m ee tin g  of 
c re d ito rs  h a s  been  called  fo r  J u n e  18, 
1934, a t  10 A. M. T he  t ru s te e ’s  final r e ­
p o rt w ill be  app roved  a t  su ch  m ee tin g . 
T h e re  w ill be a  d iv idend  fo r c red ito rs .

In  th e  m a t te r  o f E d w a rd  C. W . G eis- 
te r t ,  do ing  bu s in ess  a s  H e rm ita g e  B a t ­
te ry  Co. a n d  M ajes tic  B a 'tte ry  Shoppe, 
b a n k ru p t No. 5465, final m ee tin g  o f c re d ­
ito rs  w a s  held  u n d e r  d a te  of M ay  11. 
F red  G. T im m er, tru s te e ,  w a s  p re s e n t in

■ “f i  » '■ » « la  iu  person  a n a
re p re s e n te d  by  W arn e r , N o rc ro ss  & 
Ju d d . O ne acc o u n t b id d e r p re sen t. T ru s-  
tee  s  final re p o r t  a n d  acc o u n t app roved  
a n d  allow ed. B ill o f a t to rn e y s  fo r b a n k ­
ru p t  allow ed. B alan ce  bills, n o tes  and  
a cc o u n ts  re ce iv ab le  w a s  sold to  R obert 
W ilson fo r  th e  su m  of $25.00. F in a l r e ­
p o rt a n d  a cc o u n t of R ece iv e r w as  a p ­
p roved  a n d  allow ed, a n d  R ece iv e r w as

|
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j

I

|

j

Sealed proposals for the pur­
chase of the Chelsea Cement 
Plant, located at Chelsea, 
Michigan, together with all 
land, equipment and buildings 
and sundry properties, will be 
received at the office of the 
secretary of the State Admin­
istrative Board on June 20, 
1934 at 10 o’clock A. M. A 
certified check covering 10% 
of the proposed bid must ac­
company sealed proposal.

MICHIGAN STATE AD­
MINISTRATIVE BOARD

B. J. Abbott, Secretary
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Complete
Investment Service

Buying and Selling orders 
executed on all 

Listed and unlisted Stocks 
and Bonds

Your inquiries invited

ROGER VERSEPUT & GO.
. . J ? v e 8 tm ,n * B anker*— B rok - 
813-816 M ICHIGAN T R U S T  I a 
_______  P hone  8-1217

i t t  W est M ichigan's 
oldest and  largest bank 
solicits your account on 
the  basis of sound poli­
cies and m any helpful 
services . . .

OLD KENT 
BANK

2 Downtown Offices 
12 Com m unity Offices

SELECTED INVESTMENTS
S ta te  of M ichigan

H ig h w ay s ------------4%s due 1942
C ity  of M uskegon

School D is tr ic t----- 5& s due 1956
B errien  C oun ty

H ig h w ay s  ------------4% s due  1938
C ity  of G rand  R apids

G e n e r a l s ----------------------4% s d u e  1942
C ity  of G rand  R apids

Schools ---------------- 4% s due 1938

J. H. P etter & Co.
j  IN V E S T M E N T  B A N K E R S 
I G rand  R apids M uskegon
I P h o n e  94-417 P h o n e  23-496
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d isch a rg ed . O rder w as m ad e  fo r th e  
p a y m e n t of expenses o f a d m in is tra tio n  
a s  fa r  a s  fu n d s  on h an d  w ill p e rm it, in ­
c lu d in g  ba lance  b a n k ru p t’s  exem ptions 
u n d e r th e  s tip u la tio n  he re to fo re  filed. No 
ob jec tio n  to  d ischarge . P in a l m ee tin g  a d ­
jo u rn e d  w ith o u t da te .

In  th e  m a tte r  of Susie M. S orensen , do ­
in g  b u s in ess  a s  E conom y W all P a p e r  
S to re , b a n k ru p t No. 5445, final m ee tin g  
w as held  u n d e r d a te  of M ay 11. F re d  G. 
T im m er, tru s te e , w a s  p re sen t. B a n k ­
ru p t  p re s en t in  pe rso n  a n d  re p re sen ted  
by E . J . M illington . One c re d ito r  p re sen t 
in  person . T w o b u y ers  on a cco u n t p re s ­
en t. T ru s te e 's  final re p o r t  a n d  acco u n t 
app ro v ed  an d  allow ed. B alan ce  bills, 
no tes  an d  acco u n ts  receivab le  w as o f­
fe red  fo r sale, a n d  th e re  being  no b idders, 
w ere  ab an d o n ed  a s  w o rth le ss  an d  b u rd e n ­
som e. O rd er w as  m ade  fo r th e  p ay m en t 
of expenses of a d m in is tra tio n  a n d  fo r a  
d iv idend  to  p re fe rred  c la im s a s  fa r  a s  
fu n d s  on  h an d  will p e rm it. No ob jec tion  
to  d isch a rg e . F in a l m ee tin g  a d jo u rn ed  
w ith o u t da te .

J u n e  4. On th is  d ay  th e  schedu les, in  
th e  m a t te r  of M uskegon B rew in g  Co., 
b a n k ru p t No. 5684, w ere  received . T he 
b a n k ru p t is loca ted  in  M uskegon, M ich­
igan . T he  schedu les show  to ta l  a s s e ts  of 
$180,320.69, an d  to ta l  liab ilitie s  of $76,- 
027.13, lis tin g  th e  follow ing c red ito rs :
C ity  T rea su re r , M uskegon_____ $1,125.00
H ack ley  U nion N a tio n a l B an k  of

M uskegon ___________    3,225.00
W este rlin  & C am pbell, C h icago_1,144.76
G eorge J . M eyer M fg. Co.,

C udahy, W is. __________________18,000.00
A rm stro n g  C ork  & In s . Co.,

L a n c a s te r , P a . ________________ 2,280.87
T ab o r P u m p  Co., B uffalo--,______________ 550.00
C larage  F a n  Co., K a lam azoo____________ 299.14
G rav e r T a n k  Co., E a s t  C hicago__________ 340.60
H a th a w a y  M otor Co., M uskegon  588.71
A llen B rad ley  Co., M ilw aukee_ 76.58
A llis C halm ers  M fg. Co., M ilw aukee 153.44 
A m erican  A n ti-F o rm in  Co.,

B r o o k l y n ______________________ 19.25
A naconda  W ire  & C able Co______  17.34
B irk  B ros. A gen ts, C h icago_______7,214.51
B irk  B ros. B rew ing  Co., C hicago 11,055.71
B ishop  & B abcock  S ales Co.,

C leveland ____________  ___ —  4.24
B rin en  L u m b er Co., M uskegon_ 390.38
B rooks Oil Co., C leveland________ 45.50
B ru n sw ick  B alke  C ollender Co.,

M u s k e g o n ___________  131.50
C haddock, W in te r, M ulder &

A lberts , M uskegon ____________ 726.74
C hicago G lue Corp., C h icago___  5.00
C ity  of M uskegon W a te r  D ept.,

M uskegon  _____________ ,______  76.95
C onnell Co., M uskegon__________ 482.38
C o n ta in e r Corp. of A m erica ,

C hicago _______________________ 75.00
D a n a  P r in tin g  Co., M uskegon___  70.31
D an ie ls  Co., M uskegon_______   210.16
D etex  W atchc lock , C hicago_____  36.60
D obb T eam in g  & T ruck ing ,

M u s k e g o n ______________ — -   50.00
E a s to n  A gency, M uskegon_____  114.90
E conom ic M ate ria ls  Co., C hicago 113.13
E u re k a  M achine Co., C leveland_ 52.50
F a c to ry  S upply  Co., M uskegon__ 21.98
E d w ard  C. F a rm e r, M uskegon_ 3,043.70
G o e ttsch e  & Co, C hicago________  9.70
G odyear Service , Inc ., M uskegon 32.11
G ran d  H av en  B ra ss  F d ry ., G rand

H a v e n ______________________ __ 2.06
G. R. P a in t  & Enalm el Co________  121.19
G re a te r  M uskegon C h am b er of

C om m erce _______________  59.00
G ugler L ith o g rap h ic  Co., M il­

w au k ee  _____ ,_________________  499.50
A. G usm er, Inc ., H oboken, N . J .  27.95 
Wim. D. H a rd y  & Co., M uskegon 1.55 
H a th a w a y  M otor Co., M uskegon 30.68
J . J . H ow den, M uskegon________ 51.89
H u m e G rocer Co., M uskegon___  32.28
A lfred  J .  H u n te r  & Co., M uskegon 221.79 
H u tch in so n  W . H . & Son, ‘C hicago  877.00 
Illino is  E n g in ee rin g  Co., C hicago 28.65 
In d ep en d en t E lec tric  Co.,

M uskegon _____________________ 977.26
In d u s tr ia l C hem ical S a les Co.,

N ew  Y ork ____________________ 62.05
Jo h n sto n  B ros. Inc., F e rry sb u rg_ 105.06
K alam azoo  T an k  & Silo C o______  1,338.22
K le in  F il te r  & Mfg. Co----------------- 1,510.00
L ak eso re  C arp ., M uskegon___  71.23

Don L ak ie , G. R ________________  2,674.72
L a rse n  S to rage  G arage, Inc., M us­

kegon __________________________ 8.85
L iqu id  C arbonic  Corp., C hicago_ 77.10
L ofgren  S hee t M etal Co., M uskegon 197.27
M aihofer & Moore, M uskegon___  175.00
F. L. M eeske, M uskegon-----------  91.52
M eyer, G eorge Mfg. Co., M ilw aukee 20.10 
M ich igan  L ith o g rap h in g  Co.,

M ilw aukee _____________________ 468.12
M otor R ebuild ing  & P a r t s  Co.,

M u s k e g o n ______________________ 3.21
M oto r W heel Co., L a n s in g _______  5,498.50
M ueller B ra ss  Co., P o r t  H u ro n — 38.79
M uskegon A ssoc ia ted  W eeklies,

M uskegon _____________________ 63.00
M uskegon  Bldg. M ate ria ls  C o.— 51.98
M uskegon  C hronicle ______ - _____ 352.50
M uskegon Dock & F u e l Co.__— 318.46
M uskegon G lass Co-----------------------  61.95
M uskegon H a rd w are  & Supply  Co._ 163.57 
M uskegon Office A ppliance Co—  65.94
M uskegon P r in t  Shop-------- --------- 49.76
M uskegon S y rup  Co----------------— 24.12
N o rth  M uskegon N ew s_________  45.90
N o rth w e s te rn  B rew ers Supply  Co., 

M ilw aukee _____________________ 389.47

P o s ta l T e leg rap h  Co., M uskegon .95 
G. L. P u n tn a m  F y r - F y t r  Co.,

M uskegon _____________________  10.00
R ich ard s  M fg. Co., G. R ________  40.32
R isk  In su ra n c e  Co.. M uskegon___  39.90
R u b in sk y  Iro n  & M eta l Co.,

M u s k e g o n -- ----------------------------- 90.76
R und le  Spence M fg. Co.,

M ilw aukee _____________________  65.22
Serv ice M achine W orks, M uskegon  160.32
J . E. Seibel S ons’ Co., C hicago_101.60
F . D S m ith  & Co., M uskegon___  19.95
S ta n d a rd  C onveyer Co., N o rth

St. P au l _______________________  50.00
S ta n d a rd  R eg is te r  Co., D a y to n_ 136.25
S tee l F a b r ic a tin g  Co., M uskegon 30.76
S w ift & Co., C h icago____________ 1.35
T o w n er H a rd w are  Co., M uskegon 295.31
U nited  A u to  Co., M uskegon___  1.24
W ah l-H en iu s  In s ti tu te ,  C h icago_ 15.90

W est M ichigan D ock & M ark e t
Corp., M uskegon ______________ 60.00

W est M ichigan C onsum ers  Co.,
M uskegon ___________________   10.80

W este rn  U nion Tel. Co., M uskegon 2.16
L. L. W illiam s Roofing Co.,

M uskegon _____________________ 46.30
C haddock, W in te r, M ulder &

A lberts , M uskegon ____________ 57.31
J . J . H ow den & Co., M uskegon__ 159.00
J . J . H ow den & Co, M uskegon__  137.63
J . J. H ow den & Co., M uskegon__ 300.90
Jo h n sto n  B ros., G rand  H a v en ____6,033.83
Y oung R ad ia to r  Co., R ac in e___  190.00

J u n e  5. On th is  d ay  th e  schedu les, re f ­
erence, a n d  ad ju d ica tio n  in th e  m a tte r  of 
Uae W a lte r  C arp en te r , b a k ru p t No. 5725, 
w ere  received . T he  b a n k ru p t is a  g a s  an d  
oil s ta t io n  o p e ra to r  of G rand  R apids. The 
schedu les  show  to ta l a s s e ts  of $450, (all

of w hich  a re  c la im ed  ex em p t), an d  to ta l  
liab ilities  of $1,697.59, lis tin g  th e  follow ­
ing  c red ito rs :
S ta te  of M ichigan, L ansing , sa le s

ta x e s  —_______________________ $ 224.90
Donald. W hiting , E a s t  G. R ______  75.00
In d u s tria l M ortgage Co., G. R __ 279.90
P re u s se r  Jew e lry  Co., G. R ______  3500
A. M ay & Sons, G. R ____________  55.00
L oveland  D ru g  S tore, G- R ______  9.00
l ’a s to o r B ros., G. R __ __________  65.90
Jo h n  G. Oom, G. R .______________ 4.00
H a m m e r & C ortenhof, G. R ____  40.00
Siegel’s, G. R ____________________  160.00
A pseys Je rse y  F a rm s , G. R ____  17.00
W alte r E. M iles, G. R _____ - ______ 25.00
C om m unity  Coal & Coke Co., G. R. 20.90
D r. O scar F rye, G. R ____________  69.90
Dr. W m . R. Vis, G. R __________  299.00

(C ontinued  on page  22)

REMEMBER
WHEN SHE USED TO BE

NOW SHE NEVER COMES IN

■ HY does she . . . why do other former customers . . . 
now pass by your store to shop with your competitors? 
It can’t be your meats that dissatisfy . . . they’re 
always the best quality. It can’t be your prices . . . they’re 
always right. Then most likely it is your wrapping that’s 

causing offense.

POOR WRAPPING LOSES MANY CUSTOMERS ?
Investigations have shown that inferior wrapping paper is one 
of the greatest causes of lost trade. No modern woman will 
repeatedly stand for soggy, leaking packages. Nor will she 
put up with paper that sticks to the meat, taints it and leaves 
a bad odor. No . . . she’ll quit you for such offenses!

KING WILLIAM PLEASES EVERY MEAT BUYER
You don’t have to take chances on losing trade through poor 
wrapping. You can use KING WILLIAM Waterproof Fibre. 
It will make your wrapping perfect, and it will cost you less to 
use. Always beautifully clean, fresh, appetizing . . . always 
pure, strong, dependable . . . won’t leak, won’t stick, has no 
odor . . . sure, safe and sanitary for every kind of meat. 
One sheet wraps perfectly . . .  no inner wraps needed. Try 
KING WILLIAM . . . send coupon for name of your jobber, 
today.

NEKOOSA-EDWARDS PAPER COMPANY
PORT EDWARDS, WIS. SALES OFFICE, CHICAGO

KING WILLIAM is available in 
all the wanted sizes in either 
rolls or bundles. We’ll be glad to 
tell you the name of the jobber

STRONGEST
STANDARDIZED

gfleakW/tappet

Name

Address

City

Get This Book, It’s FREE 
“ How to Wrap Profitably”

NEKOOSA-EDWARDS PAPER CO.. 208 So. La Salle Street, CHICAGO 
Without obligation send me your FREE book, "How to Wrap Profitably 

and samples of KING WILLIAM Waterproof Fibre.
M T -64

YOUR CUSTOMER?
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R E T A I L  G R O C E R
R eta il G rocers  an d  M eat D ealers  A sso c ia ­

tio n  of M ichigan.
P re s id e n t—R udolf E c k e rt, F lin t.
F i r s t  V ic e -P re s id en t—V in cen t M iklas 

M an istee .
S econd V ic e -P re s id en t—O. A. S ab row - 

sk i„  L ansing .
S e c re ta ry  — H e rm a n  H a n sen , G ran d  

R apids.
T re a s u re r—O. H . B ailey , S r., L an s in g . 
D ire c to rs—Hjolger Jo rg en so n , M u sk e ­

gon; L. V. E b e rh a rd , G rand  R ap id s; P a u l 
Gezon, G rand  R ap id s; Lee Lillie, C oopers- 
ville; M artin  B lock, C harlevoix .

Progressive Grocers Progress Under 
Pressure

“The one salvation for any retailer is 
that he place his own house in order 
by studying every phase of his own 
business,” says Canadian Grocer. “This 
is proved by the fact that to-day there 
are thousands of independent mer­
chants operating successfully in the 
shadow of large department and chain 
stores.”

That is not new. Neithr is change 
a new phenomenon. But the way mer­
chants of each succeeding generation 
act in the face of perfectly normal 
change and development, one would 
think it was a brand new discovery.

Because of changes which strike us 
as unusually rapid right now, a review 
of some occurrences of the last thirty 
years is apt to be helpful; so let this be 
noted: That all the competition which 
has so closely pressed us of late years 
is precisely the same as department 
store development brought with it, 
years ago.

More: What followed was what we 
are witnessing now — have witnessed 
right along if we have had our ej’es 
open — and the outcome is exactly 
what is reflected in Canadian Grocer’s 
remarks.

For this is what happened. Depart­
ment stores took in all lines. All had 
grocery departments; and, while some 
ran on the basis of making some profit 
on foods, most gradually made groce­
ries a leader—though perhaps drugs 
sufferd even more.

But department stores, exactly like 
chain grocers, beginning on the plan 
of selling “for less,” soon exhausted 
that ammunition. Why? Because, 
while the organization was apparently 
well-balanced, it must be complete in 
each store. That put a heavy expense 
burden on it.

Let us assume seventy-two depart­
ments, with groceries and drugs as 
leaders. Each department was charged 
—is charged now — a set rental per 
square foot which varies with its loca­
tion; and every other expense is simi­
larly chalked up — must be, to keep 
even. This includes cost of advertis­
ing and windows, plus window dres­
sers’ salaries.

Next must come a percentage to 
carry the leaders—groceries and drugs. 
Commonly enough that runs to 1 per 
cent, on sales. But the great burden 
is the executive staff and the Big Men 
Up Stairs. Xot unusual is it to pay 6 
per cent, on sales to carry that item.

Plainly, then, the manager of any 
department must be an exceptionallv 
able man or he could not make the 
grade. As plainly, too. a successful 
manager soon reasoned thus; “If I 
can make a profit on top of my heavy 
overhead here—plus all the ‘loadings’

I can run a store of my own and

get rich.” Moreover, he knew what 
be was thinking about.

Result was, department stores 
trained up their own competitors; so 
while the old-time, out-of-date mer­
chants in every line fell out before this 
new competition, another generation 
grew up in mighty short order. It has 
long been true, therefore, that bright 
specialty merchants have been eager 
to get located right in the shadow of 
their great competitors.

Training Goes Right On 
If this seems like a hard school, let 

us reflect that the best merchants are 
trained therein, and let us realize fur­
ther, that the same process is always 
operating. No sooner does it seem as 
i! the Little Fellow had no longer a 
chance, than we find him quietly edg­
ing into business on his own under 
some new or partly new formula. This 
because men have to make their way 
in the world, and there is nothing to 
sharpen the faculties like old Mother 
Necessity.

The old time merchant, meeting an 
average of 10 per cent, margin in a 
competitor, sighed and gave up. His 
son said: “What that man can do, I 
can do!” and he went in and won. He 
also set new standards for the former 
lesdes s to cope with.

/;nd here is the final parallel: “Sell 
for less’ being exhausted because of 
heavy overhead, department stores nad 
to seek other appeals. They stressed 
quality, selection and wide range of 
stock. They put in rest rooms, writing 
rooms with fine stationery free, a hos­
pital with trained nurse in attendance; 
an.! they ran the service appeal so far 
thil “the customer is alwavs rig,at’ 
cost them tremendous sums to main­
tain.

Thus expense mounted to 27, 29, 32, 
35 per cent, and even higher. What 
kind of merchandise or service could 
justify such a retail expense burden? 
Well, it began to appear that no kind 
could carry it: and of late years the 
stores have cut out many of their 
service features, limited exchange priv­
ileges, lopped off the free stationery 
and otherwise cut costs.

The circle in this line is closing 
again in our line particularly. For 
with the change from sell-for-less gro­
ceries were put onto upper floors or 
eliminated on the basis that they were 
such narrow margin goods that expen­
sive space could be better used.

But of late those stores have re­
ceived a new view of groceries. That 
is that while they are narrow margined 
goods, folks eat daily and customers 
for foods who are induced to go to any 
store keep in touch with that store with 
great frequency. Thus, when they want 
women’s garments, or men’s wear, 
household goods, drugs, etc., they are 
just so much more likely to think first 
of where they buy their foods.

So to-day \rou find large city depart­
ment stores re-establishing their gro­
cery departments, and on the first floor, 
cftnvenient to shoppers. But here, too, 
a great difference has come. For the 
new food departments are not based 
on loss-leader appeal. They do carry 
staples and price them in fairly even 
line with normal market conditions, 
but their appeal is on the trade up plan 
—better goods, wider range, far finer

average character. Thus is seems de­
partment stores are now laying out a 
far stronger, saner merchandising plan 
than what they abandoned a few years 
back.

So it seems fairly evident that nor­
mal trade development has proven a 
far better readjustment than if the spe­
cial anti-department store taxes which 
were vociferously demanded some 
years back had been imposed, for those 
would have become the same character 
of boomerang that special taxes in 
other directions have become in our 
own day.

Chain grocers have problems—plen­
ty of them—but thejr are not such as 
we have seen before. They are offset 
as against what department stores 
found so disadvantageous because 
growth is in units of similar character 
and overhead expense. Hence the 
larger the chain the lower the general 
organization expense becomes. And 
chains have been balanced in many 
cases by voluntaries and grocer-owned 
jobbing houses—all good if the mem­
bership is high grade.

So then what, on general principles? 
Well, it seems to me once again that 
there is no stopping place. We have 
never a chance to sit down and rest. 
Wise grocers will now be watchful 
once again of department store grocery

departments, and if they are really 
wise, they will visit them often, take 
note and be alive to the change that 
is ever constant in life.

Paul Findlay.

Extent of Capital Goods Revival
Now that the enactment of the 

Securities Exchange Act has clari­
fied the legal situation as it affects 
the long term capital market, 
manufacturers of heavy industrial 
equipment do not share the cur­
rent optimism concerning an early 
marked revival of their business.

New issues may be largely re­
stricted initially to refunding oper­
ations and the clearing up of dif­
ficult and complicated corporate 
structures, it is felt. This would 
help producers of capital goods 
only in so far as it releases existing 
cash resources for current and 
emergency replacements.

Large modernization projects, 
on the other hand, are likely to 
be postponed until managements 
realize that profits are difficult, if 
not impossible, with obsolete or 
run-down equipment.

A household enamel is being offered 
in a can which permits the contents 
to be stirred before the can is opened.

T H E  V E G E T A B L E  H O U S E
FRESH VEGETABLES EXCLUSIVELY 

Wholesale Distributors of
HOME GROWN AND SHIPPED-IN VEGETABLES

VAN EERDEN COMPANY
201-3 O R A N D W L L E  AV“ ' ' “ ” V'  ^AVfc. ___________  GRAND R A PID S. M ICH.

K E E P  S U P P L IE D ^W IT H

LILT WHITE FLIDI
“ T h e  flou r th e  b ee t cooks uoo”

VA LLEY CITY MILLING COMPANY
P o rtlan d  — G rand  R apids — K alam azoo  — T rav e rsa  C ity

Strictly 
Independent 
Since 1882

50% P R O FIT
ON COST TO YOU 
Place Your Order Now

Fresh Compressed

RED STAR YEAST
Grown from Grain

20 cents a Dozen, Delivered . . . Sell 
at the advertised price of 2 cakes 5 ceits

RED STAR YEAST and PRODUCTS COMPANY
Main Office , , MILLWAUKEE, WtSCONSIN
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Green Wrapping Paper Is Found to 
Retard Spoilage

Rays of light at the blue end of the 
spectrum are responsible for much of 
the spoilage of foods commonly termed 
rancidity, reports Mayne R. Coe, a 
chemist in the U. S. Department of 
Agriculture. He arrived at this deci­
sion while following up investigations 
started three years ago on the causes 
of rancidity in foods. He showed that 
chlorophyll green wrappers retard the 
development of this kind of spoilage 
almost as well as does the total exclu­
sion of light.

The original tests were made with 
the object of finding some kind of con­
tainer or wrapper that would greatly 
retard or entirely prevent the develop­
ment of rancidity in oil-bearing foods. 
When chlorophyll green and black 
showed their superiority the next step 
was to learn how the various light rays 
behaved in this respect.

Black wrappers exclude all light, but 
black is not desirable for commercial 
use so the department has recommend­
ed chlorophyll green, which gives al­
most as good results. The green used 
by Coe excluded light rays from both 
ends of the spectrum, so the identity of 
the harmful rays remained unknown.

One of the principal tests for ran­
cidity is the development of peroxides 
in foods indicating the extent to which 
oxidation has taken place. Using this 
standard of measurement, a series of 
tests just completed reveals that light 
rays in the blue end of the visible spec­
trum are the most active in causing 
rancidity. Following is a list of the 
colors used, in the order of their de­
sirability for protecting foods; black, 
chlorophyll green, medium red, orange 
red, red, dark yellow, tinted yellow, 
blue. At the end of the test, however, 
rancidity had developed with all wrap­
pers except the chlorophyll and black.

In the recent tests aluminum foil, 
which has been used in comparison 
with the various colored wrappers, was 
found efficient in protecting both ani­
mal and vegetable oils and fats from 
rancidity. This is natural, as this mate­
rial excludes all light. Tin foil gave 
equally good results but is more ex­
pensive. Where visibility is not neces­
sary in a wrapper, foil seems to meet 
all the requirements. When properly 
sealed it excludes moisture as well as 
light, and retards temperature changes. 
An additional feature of foil is that it 
reflects most of the light that falls on 
it and thus to that extent protects the 
product from heat as well as moisture, 
both of which are contributive factors 
in spoilage.

Oxidation goes on in the dark as well 
as in the light, but the character of the 
oxidation is different. The oil which is 
exposed to light becomes rancid when 
the peroxide formation reaches a cer­
tain value; the protected oil, on the 
other hand, may develop an even great­
er peroxide value and still show no 
signs of ordinary rancidity. When the 
protected oils are subsequently exposed 
to light, they, too, become rancid. 
“This is good evidence,” Mr. Coe says, 
“to show that the particular mechan­
ism present in oils and fats which pro­

duces rancidity, requires the presence 
of light to catalyse or start the reac­
tion. The remedy for spoilage of this 
kind may be found in the proper pack- 
aging of oily foods so as to protect 
them from light.

"If green is to be used in packag­
ing, it is important that the one partic­
ular green be chosen which excludes 
the active rays that cause spoilage. Just 
because the wrapper is green is no as­
surance that it gives adequate protec­
tion against the development of ran­
cidity. It is possible for a firm to suf­
fer great losses by failing to choose the 
proper protective shade of green.”

Boosting Meat Through “Mike”
Good afternoon! What will you have 

to-day? Oht You are going to have 
company for dinner and the meat must 
be extra good. Now you know the meat 
is always good even when you do not 
have company. How many do you 
expect to serve? O. K., I will cut the 
right amount for you, and know your 
dinner will be very successful.

This type of service and assistance 
is being rendered by many meat deal­
ers. Perhaps you call him as such or 
perhaps wou still call him your butcher.

The best meat is the most nourish­
ing, but the best meat does not neces­
sarily mean the most expensive cut. A 
chuck pot roast or shank soup meat 
can give as much or more nourishment 
as a porterhouse steak; a rib roast of 
pork as much as center cut pork chops. 
In fact any of the so-called inexpen­
sive cuts of same quality as those cuts 
in more demand can and do give equal 
amounts of nourishment when prop­
erly prepared. This best meat has had 
the benefit of good care and feeding, 
and such portions as you buy will give 
you and your family the most for your 
money in the upbuilding of good 
health. How can you tell when meat 
is the best? When live stock is pur­
chased the degree of fatness and the 
conformation is taken into considera­
tion, but when the steaks, chops and 
roasts are sold by the butcher, the fat 
is objectionable to the average pur­
chaser. However, beef, lamb and veal 
should have a goodly amount of fat 
or the lean part will not have the nu­
tritious value you desire. With pork 
the freshness and size are the factors, 
both can be readily noticed by the eye, 
the smaller loins, etc., being the 
younger.

The meat business is one of the few 
that has not lost the personal contact 
between buyer and seller. You may be 
attracted by quality, service or price 
or a combination of any or all of these 
points, but in any case there is always 
someone you prefer to service you as 
you know he can best fill your wants.

What are these wants? They vary 
with different families and different lo­
cations, even in as small an area as the 
city of Buffalo. Some retailers can 
sell cuts of meat to broil and fry more 
easily, while others can sell those to 
boil. Always you, his customer, deter­
mine which cuts he shall have in stock. 
Have you ever wished that someone 
would concoct some new kind of meat? 
Often the butcher is asked, “What have 
you that is different to-day?” The 
preparation of meat can be varied to­
day more than ever before. The proof

of this is in growing attendance of the 
different cooking schools each year, 
where the different ways of cooking 
and the various cuts are demonstrated.

Your retail meat dealer is always try­
ing to serve you with the best meat he 
can buy by proper selection and han­
dling of same. When he purchases 
beef he buys a whole carcass or hind- 
quarter or forequarter. He then must 
break this up into the various cuts you 
desire to purchase. Likewise he must 
price these cuts. The pricing is deter­
mined by the amount of trimming of 
fat and bone before weighing, as there 
is no particular standard to go by. This 
is the reason you may see a variety of 
prices of same cuts of same quality. 
This holds true of any kind of meat 
that must be broken up. The pride of 
any meat dealer is having satisfied cus­
tomers, whom he knows personally, 
satisfied to the extent that they con­
tinue to patronize him.

Lester I. Weil.

Why Cattle Are Selling Higher Than 
Hogs

Why cattle should be selling for 
more than hogs at the present time 
while the reverse was true in certain 
years before the war was explained by 
E. A. Cudahy, Jr., vice chairman of 
the Board of the Institute of American 
Meat Packers in a radio talk recently 
delivered.

“Because supplies of pork were 60 
per cent, greater in 1933 than the 
1909-14 average and those of beef were 
only 10 per cent, greater, it is natural 
that prices of pork should show a 
greater decline than beef during these 
two periods,” he stated.

“The annual production of pork in­
creased from an average of about 6J4 
billion pounds in the 1909-14 period to 
about 9l/2 billion pound's in 1933,” he 
continued. “During the same period, 
our exports of pork declined from 422 
million pounds to 176 million pounds. 
There was, therefore, an increase in 
our domestic pork supply of nearly 3j£ 
billion pounds, or 60 per cent. Mean­
while, there was an increase of less 
than y  of a billion pounds, or only 
about 10 per cent, in our supplies of 
beef on the domestic market.”

Mr. Cudahy pointed out that the 
price is dependent upon two things: 
the purchasing power of consumers, 
which regulates the demand for beef 
or pork, and the available supply of 
cattle or hogs which yield that meat. 
If demand were to remain constant, 
the change in prices would be in close 
ratio to changes in supply. In other 
words, he stated, the price of cattle and 
hogs is determined by the demand for 
beef and pork, in relation to the supply.

“In 1913, for example,” Mr. Cudahy 
continued, “as nearly as we can tell 
from figures which are available, the 
average price of pork at retail was 
about 10 per cent, higher than the re­
tail price of beef. In 1933, the retail 
price of beef was from 10 to 20 per 
cent, greater than the retail price of 
pork. Consumers were willing in 1933 
to pay that much more for the rela­
tively smaller supply of beef than they 
were for the relatively larger supply of 
pork.”

Never lose faith in your own con­
science.

National Essay Champ Stresses Meat 
Preparation

“Meat contributes in large measure 
to a balanced diet,” is the opening 
statement of Miss Anne Oczkewecz of 
Everett, Wash., in the essay which won 
for her national honors and a univer­
sity scholarship in the National Live 
Stock and Meat Board’s national meat 
story contest.

Calling attention to the fact that 
meat is a good source of protein, iron, 
phosphorus and vitamins and that it is 
valued for its flavor, Miss Oczkewecz 
emphasizes the fact that proper cook­
ing is necessary to bring out the true 
flavor of meat..A  ,

New ideas in the cooking of meat, 
as revealed by recent studies, are 
stressed by the winner in her story. She 
brings out the fact that, contrary to 
old ideas, roasts need not be seared in 
order to keep in the valuable meat 
juices, and that searing results in a 
greater shrinkage of a roast. “It is not 
necessary to baste a roast,” she states, 
“if the roast has a good outer layer of 
fat. The roast should be put in the 
pan fat side up, and then as the meat 
cooks, the fat will melt and will baste 
the roast.”

That tender cuts are best prepared 
by dry heat and the less-tender cuts 
by moist heat, is another point brought 
out in the winning story. The value of 
the meat thermometer for the house­
wife is emphasized, accurate tempera­
tures having been worked out for 
cooking roasts to the rare, medium, 
and well-done stages.

“The knowledge of what is a tender 
and what is a less-tender cut of meat,” 
she states, “plus intelligent cooking 
of that cut, seasoned with a dash of in­
genuity, helps to make the meat course 
a daily success.”

The Changed Steel Situation
The acceptance by the Ameri­

can Iron and Steel Institute, as 
code authority, of the Administra­
tion’s proposal for a steel labor 
board alters the situation with re­
gard to the threatened steel strike 
fundamentally.

Should the agreement be ac­
cepted by the local steel union, 
to whom it is now being referred, 
the strike would be averted. In 
any case, it tends to outlaw both 
general and local walkouts, and 
thereby will make it difficult to 
finance “illegal’' strikes, as had 
been anticipated.

It is held likely, therefore, that 
the general steel strike movement 
will be broken up into a series of 
local labor disputes in districts 
where the militant union elements 
have a strong following. While 
these may prove serious and vio­
lent in individual cases, such local 
disturbances are not expected to 
interfere to any material extent 
with orrerations in the industry as 
a whole.

Greater filing speed, space, conven­
ience are claimed in a new filing cab­
inet. Drawers have swing fronts which 
drop outward as drawers are opened, 
give ample space for parting contents.

The flames of Revolution, often light 
the torches of Liberty.
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THE RIGHT RING

Clarion Appeal to Travelers by Sturdy 
Merchandiser

Joseph C. Grant, the Battle Creek 
department store merchant, handed 
out a handsome welcome to the U.C.T.
boys when they invaded the Cereal 
City last week. The appeal was in the 
space of a half page advertisement in 
the Evening News, as follows:

The Jos. C. Grant Co. is happy to 
extend the greetings and a hearty wel­
come to the United Commercial Trav­
elers who will assemble in Battle Creek 
for their annual convention.

We are happy to welcome this great 
organization because the writer once 
was active in its ranks and to-day con­
tinues his membership.

This Battle Creek home owned and 
home operated institution is proud to 
pay tribute to the men and women still 
engaged in this work and gladly ex­
tend our sympathies to their many 
problems. Changing times have raised 
havoc with a once very important fac­
tor of the business world—the traveling 
man.

The havoc raised with the traveling 
man is one of the great contributing 
causes of present day conditions.

Not many years ago thousands and 
thousands — yes — hundreds of thou­
s a n d s  of traveling salesmen were 
visiting hundreds of thousands of 
independent retail merchants through­
out the country and doing a 
valuable service to every community 
in America by bringing the local inde­
pendent merchant what he needed for 
his trade in the community which he 
served.

Came then the chain store and the 
elimination of thousands and thousands 
of traveling men’s jobs and the elimi­
nation of everything else except the 
cash from the customers’ pockets to 
the pockets of the millionaire bench 
managers in the already over-developed 
financial centers of America in the far 
off distant cities. At this same time 
followed a period of trade stagnation 
as these high grade, above average 
traveling men became unemployed — 
their salaries stopped — the millions of 
dollars that were spent in hotels and 
for transportation stopped from circu- 
lation.

Result — high-grade, high-character 
™en ou* — Hotels in bankruptcy — 
thousands of them throughout the 
country closed and boarded up—rail­
roads in a bad way—all because of the 
thousands of traveling men out of 
jobs and not the same money being 
spent for the same useful purposes.

And, of course, this was all economy 
but of no benefit to the consumer — 
the cutting down of the traveling man 
cut down the quality and the selection 
of merchandise of the consuming pub-

One bench manager buyer took the 
place of several hundred traveling 
salesmen and hundreds of communi­
ties wore exactly the same hats and the 
same dresses.

And* so we are happy to be an inde­
pendent Battle Creek home owned and 
home operated institution that may buy 
from the intelligent—well paid repre­
sentative 'Traveling man’ of the pro­
gressive manufacturers—who does not 
subsidize his soul to the syndicate 
store.

We are happy to deal with traveling 
men—even though their territory in 
Battle Creek is now limited—because 
to-day our city has 164 of these for­
eign owned companies doing in excess 
of six million dollars per year. Never­
theless we hope the day is not far dis­
tant when at a United Commercial 
Travelers Convention you will be able 
to report things turning back to the 
point of full employment of your idle 
members, with none on the welfare 
rolls and that will be the most impor­
tant step toward the return to normal­
cy and better times in America.

This is food for thought for every 
traveling man and his wife—think it 
over, just how loyal are you to your 
own pay envelope and your family’s 
welfare—Mr. Traveling Man?

Jos. C. Grant.

New Legislation of Closing Con­
gress

The Congress approaches ad­
journment. It will have enacted 
during the past session a variety 
of measures which have excited 
wide disagreements in policy and 
principle. Within the brief period 
of a year we have witnessed a 
gradual absorption by Govern­
ment of control of the major 
sources of credit, a renovation of 
our monetary system, a Federal 
co-ordination of the instrumental­
ities of transportation and an ex­
pressed intention to carry that 
control into the whole field of 
communication. The conditions 
of issuance and sale of corporate 
securities accompanied by drastic 
regulation of the agencies of sale, 
issuance and distribution, is an ac­
complished fact. Manufacture, 
distribution, merchandising and 
their contributory service indus­
tries, under the color of voluntary 
codes, likewise passed into Fed­
eral control and directive admin­
istration.

It is further proposed but not 
yet enacted that the Federal Gov­
ernment shall permanently fix 
hours, wages and working condi­
tions, regulate local employment 
relations and prohibit or encour­
age particular forms of labor con­
tracts and give its officials en­
couragement to collective bar­
gaining by majorities to the ex­
clusion of minority representation 
or individual contracts. It is fur­
ther proposed, but for the mo­
ment in abeyance, that Congress 
shall establish a universal system 
of unemployment insurance and 
old age pensions, either by direct 
taxation or under the more spe­
cious pretext of threatening such 
levies unless the States enact leg­
islation conformable to the Fed­
eral will.

Finally, and I merely epitomize 
major suggestions without even 
bare consideration of notable pro­
posals to regulate every form of 
agricultural production and the 
processing of its commodities, 
vast appropriations unparallelled 
in even wartime history, have 
been granted in general terms to 
the Executive to be allocated in

his discretion, involving sums so 
vast that they have not merely in­
creased the spread of an unbal­
anced budget but lifted the Na­
tional debt billions beyond its 
wartime peak The real tax bill 
and the necessary method of find­
ing the revenue to meet interest, 
fixed charges and a balanced 
budget, is yet to be presented. 
Complex and critical as are the 
problems of policy presented in 
this immense variety of enact­
ments and proposals, they are of 
minor importance in comparison 
with the innovations in our politi­
cal system which the acceptance 
of these principles of control in­
volves.

A reconciliation of individual 
liberty wth social progress is the 
inescapable task of intelligent 
statesmanship. To preserve to 
each the fullest liberty compatible 
with the preservation of like liber­
ty and opportunity for others is 
not only fundamental to our social 
progress but entirely compatible 
with the necessary regulation of 
private and collective action in a 
complex and inter-dependent civ­
ilization.

It is true that every generation 
must itself meet the conditions 
under which “it lives and moves 
and has its being.” It must adapt 
its institutions to new conditions 
of living as they arise, but sensible 
men must still ask: What is the re­
lation of temporary proposals to 
those great and permanent prin­
ciples which underlie our civil so­

ciety? Surely, we will not be 
guilty of that reckless conceit 
which quickly assumes that in a 
few brief months it can reject as 
outworn rules for the practical 
conduct of everyday life, under 
ordered liberty, that represents 
the long experience of the English 
speaking race and the American 
Nation.. James A. Emery, 

General Counsel Nat’l Ass’n 
of Manufacturers.

Changing Speculative Sentiment
The past week has witnessed 

substantial changes in speculative 
sentiment in both business and the 
financial and commodity markets.

Whereas earlier in the spring a 
severe summer decline, but even­
tual better business, were antici­
pated, now a smaller seasonal re­
cession and a decisive recovery 
this fall are expected by many, 
assing of strike threats and higher 
world prices of agricultural sta­
ples are important contributing 
factors to this change in view. 
Most important, however, hew 
been the more conservative trend 
of policy in Washington.

There has been gratification 
also that the machinery of the 
speculative security and commod­
ity markets has not been seriously 
disrupted, as had been feared at 
first when regulatory measures in 
their early drastic forms were in­
troduced.

A genial smile and a pleasant salute 
cost nothing and return much.

S H E E T M E T A L  P R O D U C T S
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DINNERWARE
Sensational
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i j  doz 11V  £   }2C 2 doz' P‘- Handy Bowls.lOc
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Write Us At Once For Prices, or

COME TO GRAND RAPIDS
SEE OUR BIG DISPLAY

H. LEONARD &  SONS
FULTON and COMMERCE s in c e  1844 p a r k  IN OUR YARD
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To Meet on Overall Price War
In an effort to end the present price 

war in the overall industry, Colonel R. 
B. Paddock, executive director of the 
Cotton Garment Code Authority, has 
sent requests to the manufacturers in­
volved to meet with him in New York 
for the purpose of solving the problem. 
No definite date has yet been decided 
upon, but he believes the conference 
will be held about June 15 or immedi­
ately after his return from Atlanta, 
where he is to address the Southern 
Garment Manufacturers Association 
to-day. He says that the overall indus­
try employs 20,000 workers and has an 
annual output amounting to $50,000,- 
000. Present overall prices are about 
$1 a dozen, or 12 per cent, under the 
February list.

Nautical Jewelry Still Active
While reorders on Summer novelty 

jewelry have shown some slackening 
lately, nautical and sports items con­
tinue to be purchased in good volume. 
Items to retail at $1 lead, with interest 
centering chiefly on bracelets, pins and 
clips. White is strongly favored. Gold 
and silver effects, combined with com­
position, are still outstanding, with 
composition items stressed for sports 
wear. The call for necklaces has con­
tinued slow, but reports from Paris in­
dicate a trend toward lower necklines 
I°r Fall, which would aid necklaces for 
the coming season. Fall costume jewel­
ry lines will be opened next month.

Tufted Spread Prices Advance
Price rises of 7 to 18 per cent, have 

been established on candlewick bed­
spreads, as a result of the NR A code, 
which went into effect on Monday, ac­
cording to advices received in the local 
market from Dalton, Ga., center of the 
industry. The 60-squares were ad­
vanced from $1.40 to $1.60, and the 64- 
squares from $1.90 to $2.25. The more 
intricate styles, based on the 64-square 
construction, were also moved up, one 
going from $2.25 to $2.40 and another 
from $2.50 to $2.85. Under the code 
home workers will receive 6% cents 
an ounce of tufting on 60-squares and 8 
cents on 64-squares.

Kitchen Ware Orders Heavy 
An active call for all types of metal 

kitchen tools and cooking utensils dis­
tinguished buying this week in the 
wholesale market. Fear of price ad­
vances accounts for the present de­
mand for merchandise for immediate 
and later delivery. Threats of a strike 
in the steel industry have given sub­
stance to rumors that kitchenware 
manufacturers intend to raise quota­
tions to take care of higher costs for 
raw materials.

Hardware Buying Eases Slightly 
Buying activity in the wholesale 

hardware market fell off slightly last 
week. The drop was a natural reaction 
from the heavy buying done by retail­
ers in the recent past. Although the

volume was off from the high levels of 
the previous week, the amount of 
goods ordered is still considerably 
greater than the weekly average for 
June last year. All types of hot- 
weather merchandise are ordered free­
ly. Electric fans, including ventilating 
types made to fit into kitchen windows, 
were outstanding items in the week’s 
buying.

Crockery Sales Up for Month
May business in the wholsale kitchen 

crockery market showed a 12 to 15 per 
cent, improvement over the dollar vol­
ume for the corresponding month last 
year. The increase in unit sales aver­
aged 7 per cent. Regarding May as 
concluding the Spring selling season, 
producers are now devoting their chief 
attention to building up lines for Fall. 
The new season’s goods will go on dis­
play early in July with prices similar 
to those now in effect. Reports of a 
possible shading in Fall quotations 
were current throughout the market 
yesterday, but producers are deter­
mined to maintain their current prices.

To Buy Men’s Wear in July
Commenting on the comparatively 

small amount of Fall business which 
has been placed by men’s wear retail­
ers, manufacturers assert that stores 
have indicated they will not be in the 
market until July. Salesmen who have 
been on the road could book only few 
advance orders, despite their state­
ments that deliveries would be tight if 
the business was concentrated in July. 
The lack of Fall orders will make the 
next six weeks difficult for many cloth­
ing and furnishings houses, but if they 
can weather that period, they will be 
kept busy from then on.

Glass Trade Quiet in Week 
Production and demand in most di­

visions of the glass-manufacturing in­
dustry showed little change during the 
week. Interest largely centered on such 
developments as the passing by the 
House of the tariff bill, the current 
price uncertainties in various classes of 
flat glass and reports of pending ac­
ceptance of a code for the window- 
glass industry. Demand for plate glass 
from jobbers and mirror manufactur­
ers was stable. A better volume of 
orders was noted for several classes of 
glassware for home use.

Garden Pottery Reordered 
Retailers seeking additional stocks of 

decorative pottery visited the Eastern 
market last week and placed substan­
tial orders for medium and low price 
merchandise. The demand centered 
largely on such seasonal items as sun 
dials, globes, bird baths and decorative 
figures for gardens and lawns. The sun 
dials were ordered in price ranges up 
to $25, while smaller pieces were want­
ed to sell at $5 to $12. The season this 
year has been the most satisfactory 
from the point of volume in more than 
three years.

Summer Rug Demand Holds 
Summer rugs of all types are in ac­

tive demand in the floor coverings mar­
ket. Buyers pick up off-price mer­
chandise in the staple lines and display 
more interest in seasonal goods. Or­
ders for fiber rugs in room sizes and 
for cotton floor coverings in smaller

sizes, are heavy. The purchases made 
cover requirements of retailers who 
are planning special promotions of 
Summer goods immediately after July 
1. Manufacturers report that mail or­
ders for seasonal floor coverings are 
heavy.

Protest Grocery Price Ruling 
Up in arms over the NRA rule ex­

empting grocery producers selling di­
rect to retailers from the 2 per cent, 
labor mark-up provisions of the whole­
sale grocery code, independent retailers 
and jobbers have filed a vigorous pro­
test in Washington. In telegrams to 
General Johnson the wholesalers 
charged that chain stores and large re­
tailers buying direct from manufac­
turers will have an unfair price advan­
tage over the small retailer who pur­
chases from jobbers and must pay the 
2 per cent, labor mark-up. Immediate 
modification of the order was asked by 
the National-American Wholesale Gro­
cers’ Association and by National and 
state organizations of retail grocers.

Camera Sales Showing Spurt 
A gain in camera and film sales 

ranging to 30 per cent, or more over 
a year ago has been noted by retailers 
of this merchandise, with the prospect 
of larger sales increases for the Sum­
mer period. Accumulations of mer­
chandise overhanging the market are 
being cleared up and new models in 
both “still” and movie cameras at 
lower prices are attracting notable con­
sumer interest. The largest market in 
movie cameras continues in the 16- 
millimeter field, but popularization of 
the 8-millimeter types is being strongly 
pushed. Cheaper film, ranking slightly 
under panchromatic in quality, has 
been well received.

Knit Goods Prices Steady 
Although NRA approval has been 

given to setting up of base prices in an 
emergency period for the knitted outer­
wear industry, the price situation in the 
industry’s major lines does not neces­
sitate any such action at this time. On 
bathing suits and sweaters, which com­
prise the main production, quotations

are still regarded as satisfactory. The 
former’s levels remain unchanged and, 
while there has been some easing of 
prices on Fall sweaters, it is as yet not 
serious. Women’s sportswear lines for 
Fall have not been officially priced yet.

Slight Call for Off Price Rugs 
Rug mills, releasing slow moving 

pattern? this week to clear stocks for 
the scheduled Fall trade opening in 
July, are disappointed in the response 
from buyers. The merchandise avail­
able at discounts of 20 to 25 per cent, 
is limited in quantity but few of the 
mills cleared stocks at the reduced 
prices. Buyers complained that the 
merchandise offered constituted de­
signs and weaves which would prove 
difficult to sell even at the levels made 
possible by the price concessions. In 
addition, they said, the number of 9x12 
and other desirable rug sizes, was lim­
ited in all mill assortments.

Spring Underwear Trade Upset 
Lightweight underwear manufac­

turers complain that the Spring season 
has been disrupted by the offerings of 
very low-grade goods at prices consid­
erably under regular merchandise. A 
few producers are reported to be sell- 
ing pullover shirts at under $2 per 
dozen, with other manufacturers con­
tending that goods selling below this 
level could not be of standard con­
struction and weight. Jobbers, finding 
the market upset by these low prices, 
have held off buying until some degree 
of stability is reached but the cheap 
goods continue to come out.

Shoe Output Tapers Off 
With demand still spotty, shoe pro­

duction is tapering off in most impor­
tant centers, according to reports from 
local houses. The volume is falling 
behind June of last year, as it was 
around that time that output began to 
break all previous monthly records. 
With stores holding off on Fall orders, 
manufacturers do not expect to get 
under way on production for year-end 
selling for some weeks yet. They look 
for a good demand to materialize be­
fore August, however.
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Germs of Mining Fever Always in the 

Blood
Los Angeles, June 9 — The germs 

of mining fever are ever in the blood 
of all Californians. Just a short time 
ago a vein of copper, which* the dis­
coverers believe, is most exceptionally 
large and rich, was discovered in the 
Santa Anita canyon, between Mt. Wil­
son and Monrovia Peak, a short dis­
tance from Los Angeles, and ever since 
a miniature “gold rush" has been in 
evidence. Every little while pack trains 
made up of burros bring out loads of 
ore and take back supplies of provi­
sions, reminding one of what he has 
read of the days of the forty-niners. 
Prospectors are constantly looking 
over the field, and now that the price of 
gold has advanced so perceptibly, they 
are going over these areas very care­
fully. Not only copper, but silver, gold 
and other minerals are usually found in 
such ore as has been assayed in various 
quantities. Of course, it is reasonable 
to suppose that in the early days pros­
pectors were hardly thorough in their 
search for precious metals, and there 
are great possibilities for important dis­
coveries being made at almost any 
time. It was in the Santa Anita can­
yon that “Lucky” Baldwin, known to 
fame, made a ten-strike and amassed 
a fortune a half-century since, and 
there is every reason for believing that 
there are just as good prospects to-day 
as there were then.

Somebody is always trying to take 
the joy out of life or at least we hear 
they are at every turn: but the real 
tragedy is the discouragement of the 
art of kissing by scientists. Some time 
ago Dr. Brady, or some one of these 
phjrsicians who gets his picture in the 
paper daily, made the claim that each 
kiss bestowed shortened the life of the 
bestower just three minutes. Now 
comes a German professor who de­
clares that kissing is the cause of the 
spread of pyorrhea. Hence if you would 
avoid this scourge so alarming to den­
tists and manufacturers of tooth paste, 
you must refrain from kissing. Now 
kissing as a pastime has been going on 
ever since the beginning of time, and 
we never heard of pyorrhea until a 
very recent period. Also Methuselah 
was accredited with being quite handy 
among the flappers of his day and age, 
which would almost prove that the life­
shortening announcement is also of re­
cent invention. However, I doubt if a 
scare of this character will altogether 
eliminate this habit.

lie fully realizes the fact. It is using a 
lot of brains, discrimination and good 
taste in this work. A force of landscape 
engineers is always at work, for in­
stance all the year round, in planning 
trails. These have shown rare good 
judgment in making such places ac­
cessible and comfortable without 
changing their wild character. One 
thing that especially impressed me in 
traveling through these parks is the 
friendly courtesy of these government 
employes, quite a contrast with the 
conditions a few years ago when visi­
tors were made miserable by some 
thick-headed army officer who had an 
idea that Providence had especially 
designated him to discipline tourists. 
They, the tourists, often felt sorry to 
think that Providence had come be­
tween these officials and German bul­
lets during the war.

The season for flowering trees has 
arrived in Los Angeles. For some 
weeks past the jacarandas have been 
flaring their light purple blossoms in 
the sunlight along the streets of the 
city. Now the eucalyptus trees have 
begun to show enormous, deep maroon 
blossoms that gleam richly against 
blue-green leaves and naked, writhing 
limbs. There are deep yellow flowers 
on the acacia trees, so numerous in the 
residential districts, and the waxen 
white petals of the pepper trees fluttei 
down like April showers on the side­
walks and lawns. The orange and 
lemon trees also have those fragrant 
flowers, but in these instances they 
are ever present, as it is not unusual 
to discoyer blossoms, ripe and imma­
ture fruit on the trees at the same 
time. Our pomgranate trees have 
lately put on bright red blossoms, the 
stately oleander its pink clusters and 
now come the hibiscus in its many 
shades. But with all the attributes of 
spring and early summer, if you hap­
pen to mention innocently and unin­
tentionally that it “looks like rain,” if 
you escape the vigilance committee, 
you will undoubtedly wind up in the 
detention hospital. All this wonderful 
floral effect is accomplished without 
the aid of rainfall.

Somebody suggests that Congress 
ought to pass an act forbidding people 
from breaking^ laws. Seems rather 
harsh, doesn’t it, but maybe it might 
be all right after all.

Really scientists are doing about 
everything in their power to throw a 
scare into every little joy of existence. 
Now it is claimed that liquor-acknowl­
edged for ages as the only reliable, 
blown-in-the-bottle antidote for the 
bite of a rattler—is fallacious, and the 

the desert trapper is no longer 
infallible. Why, these blessed scion- 
tists now openly assert that whisky is 
not and never was a cure for snake-bite 

hydrophobia, and no longer will 
there be a medical reason, at least, for 
carrying a supply on the hip to be re­
sorted to in case of emergency. The 
saying clause in the statement by 
scientists is that the victims of poison- 
oes repute. are 'n rea,ity scared to 
death, and the only way that whisky 
helps is tn removing this fear. If this 
is really the case, the gas used by den­
tists for painless extraction of teeth 
might be employed so that the person 
bitten might “laugh it off.”

•  ̂ have spoken of three ma­
jor National parks I have visited. One 
of the most satisfactory of government 
accomplishments has been the estab­
lishing of these parks, and it will only 
be a short time before the touring pub-

One of the most effectual organiza­
tions I know of anywhere is that of 
the Wisconsin State Hotel Association. 
At a nominal cost to its members, they 
have, among other advantages, a de­
partment for looking after hotel beats 
and spurious check passers—and they 
get them, too. Since the organization 
of this department several years ago 
they have collected thousands of dol­
lars from this class of swindlers and 
turned over to the proper authorities 
various offenders to be summarily dealt 
with. Years ago the American Hotel 
Association, under the management of 
J .  K . Blatchford, its secretary, per­
formed such a work Nationally and 
established a wonderful record, but 
various “scientific” members thereof 
decided to make of it a great educa­
tional organization, though it rapidly 
ran upon the rocks,” as it were, and 
it was found necessary to reorganize 
the whole system, to prevent the estab­
lishing of pleasure jaunts, to the 
neglect of real business. So now they 
are ap in  strong for protection, but 
they have nothing on the Wisconsin 
organization, which has been on the 
job all the time.

In 1877 a New York firm of patent 
attorneys issued and distributed a little 
booklet of information for inventors. 
One day recently, more than half a 
century later, an individual found one 
ot these ancient publications lying 
arPu,n<̂. it happened he was inter­
ested m the very subject which was

treated therein. He had never heard 
of the firm which issued it, but imme­
diately traced it up and placed his 
business in the hands of the concern 
which now conducts the institution, all 
of which makes a sensible argument 
for advertising. It clearly shows that 
advertising pays, not only for to-day, 
but as long as the paper on which it 
is printed may hold together and the 
ink remains unfaded.

Every morning I pick up a Los 
Angeles newspaper and staring me in 
the face from the classified pages are 
scores of offerings in the way of cafes, 
restaurants and lunch counters. Al­
ready established or, really “hanging 
on  ̂are thousands of these institutions 
which must ultimately give up the

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. AH 
room and meal ratea very reasonable. 
Free private parking space.

JAMES HOEKSEM A, Manager

T he

M o r t o n
400 ROOMS EACH 

WITH BATH

$1.50 up
Grand Rapids’ Friendly Hotel 

Phil Jordan, Manager

An Entire City 
Block of 

Hospitality

Have You Seen Our New
•  Cocktail lounge — Popular 

afternoon and evening rendez­
vous.

•  “Pub,” our famous Tony at 
the service bar. Delicious 60c 
lunches and f l  dinners.

GRAND RAPIDS

7 5 0  R O O M S  $ 2  U P

J u n e  13, 1934

H otel and Restaurant Equipment 
Glassware, China, Silverware

H. LEONARD & SONS
38-44 F u lto n  S t.,  W .

GRAND R A PID S - M ICHIGAN

Store, Offices &  Restaurant 
Equipment

G.R. STORE FIXTURE CO.
7 lenta Ave., N. W. Phene 88087

H O T E L
C H I P P E W A

M ANISTEE, MICH. 
U n iv ersa lly  conceded  to  be  one o f 

th e  b e s t h o te ls  in  M ichigan. 
Good room s, co m fo rtab le  beds, e x ­

ce llen t food, fine cooking, 
p e rfe c t serv ice .

H o t a n d  Oold R u n n in g  W a te r  a n d  
T e lephone  in  e v e ry  Room. 

$1.50 and up
60 Rooms with Bath $2.50 and $3 

H E N R Y  M. N E L SO N , M anager

T H E  R O W E
GRAND RAPIDS

The Most Popular Hotel
in Western Michigan

300 ROOMS —  SHOWERS 
SERVIDOR

D irec tion  o f A m erican  H o te ls  C arp . 
J .  L eslie  K incaid . P re s id e n t

CODY HOTEL
GRAND RAPIDS 

RATE8—81 up without bath. 
*2.00 up with bath. 

CAFETERIA IN CONNECTION

ALL GOOD ROADS LEAD TO 
IONIA AND

THE REED INN
Excellent Dining Room 

..R o o m s  tlJO  and up 
MRS. GEO. 8NOW, Mgr.

Park Place Hotel
Traverse City

R**®s R easonab le—S erv ice  S uperb  
—Location Admirable, 

a .  ANDERSON, Mgr.
ALBERT J. ROKOS. Ass'* Mgr.

New Hotel Elliott
STURGIS, MICR.

50 Baths SO Running W ater 
TTnmpeau

D . J .  GEROW , Prop.

Occidental Hotel
FIRE PROOF 

CENTRALLY LOCATED 
Rates ISOO and up 

EOWARO R. 8WETT. Mgr. 
M uskegon M ichigan

Columbia Hotel 
KALAMAZOO 

Good Place To H e To
*4
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ghost. Caterers — prospective and 
otherwise — do not seem to realize 
that individuals of the present day do 
not consume as much food as they did 
a few years ago, and when they do eat 
anything, especially down town, they 
are in a great hurry to get the matter 
off their minds, hence they demand 
simple and instant service. Most of us 
can remember when the mid-day meal 
was a dinner, and some function at 
that, where men especially would sit 
down to a well laden table and discuss 
business affairs by the hour, but to­
day these same captains of industry, if 
they have the time to spare, proceed 
to their conveniently located clubs, and 
the restaurant operator waits for them 
in vain. Then again the checks are 
much smaller in value. Even at the 
prescribed dinner hour few take advan­
tage of the table d’hote course dinners. 
An entree, a salad, dessert and bev­
erage are to the average individual 
what used to be designated as a “square 
meal.” At banquets alone, and at a few 
restaurants of foreign accent and hid­
den from public view, can you ever 
find any more of the eight or nine 
course dinners. Nobody seems to want 
to eat them. The rules of dietitians, 
health lecturers and and physical cul­
ture magazines are too strict. Dinner, 
instead of being a place where wit, 
humor and geniality meet and wrestle 
with each other, now is a mere halt 
between the office and the movie. Even 
the custom of dining out is disappear­
ing. Instead of boasting how much you 
eat, the thing to do now is to tell how 
little you consume. Even the breakfasts 
are curtailed; the restaurant man in­
stead of loudly proclaiming his spe­
cialty of “ham and” now comes unob­
trusively forward and suggests a sliver 
of bacon and a solitary egg. But the 
convenient luncheon has now taken the 
place of the “regular” dinner, and their 
composition is getting to be a sand­
wich and coffee at some convenient 
drug store, where stenographers and 
office workers perch uneasily on stools 
before the marble counters of soda 
fountains, guzzle root beer and malted 
milk while munching leaf-thin chopped 
egg and peanut butter, pimento cheese 
and chicken salad, and now that real 
beer is once more a commercial offer­
ing thousands of others stand one foot 
on the “third rail” and accept some­
thing heartier in character. The real 
trouble is that everybody is, or thinks 
he is, in a hurry, and the individual 
who thinks he can keep up with the 
mad rush with his offerings of liver 
and onions has a rocky road to travel. 
Eating is no longer a treat but a neces­
sity quickly glossed over. It is inter­
esting to speculate on what will be the 
length and substance of meals 20, 50 
and 100 years from now, when the 
world has proceeded farther along to­
ward its unknown goal, which now 
seems to be speed. Several years ago 
the Saturday Evening Post, published 
an article prepared by the writer here­
of, wherein the subject of food tablets 
was discussed at length. It seems I 
was not so wonderfully far ahead of 
the times, for I have recently been 
shown advertising offering such or 
similar tablets—a “month’s supply for 
$3.50”—with the assurance that in their 
preparation every necessary require­
ment has been met. Will it be the food 
tablet, or the offerings of dehydrated 
sawdust, nuts, raisins, etc., that will 
supply the human family with suste­
nance? Perhaps all this may happen 
and, again the pendulum may swing 
back once more, and we will really live 
to eat, rather than “eat to live.” The 
changing of the hours of labor, if this 
arrangement should become perma­
nent, would have a lot to do with the 
results in the finality, but the restaura­
teur will do well to keep strictly in 
touch with the signs of the times, 
rather, than try to educate “food de­
stroyers” against their will.

Frank S. Verbeck.

Questions of Interest to Grocers and 
Clerks

No. 1. Question: How many com­
mercial canners are there?

Answer: A director of the National 
Canners Association lists, 2,758, com­
mercial canners operating 3,805 plants. 
Every state but 4 has a cannery, in­
cluding Alaska, Hawaii, Puerto Rico 
and the Philippines.

No. 2. Question: What is the tech­
nical definition of sarsaparilla?

Answer: Sarsaparilla is the carbon­
ated beverage prepared from sarsapar­
illa flavor, potable water, and a syrup 
of one or more of the following: sugar, 
invert sugar, dextrose; with or without 
harmless organic acid and with or with­
out the addition of caramel color.

No. 3. Question: What is straight- 
line depreciation?

Answer: Depreciation is known as 
straight-line depreciation when an 
equal amount is charged off or set 
aside for depreciation reserve at reg­
ular time intervals. If it is estimated 
that a truck will last three years, then 
on straight-line depreciation 33^ per 
cent, of its cost will be charged off in 
each of the three years.

No. 4. Question: What precaution 
should be taken after washing lino­
leum?

Answer: Be sure that all traces of 
soap have been removed after a lino­
leum floor has been washed. If a sticky 
film is left on the floor it will collect 
dirt and prevent proper application of 
wax.

No. 5—'Question: Does the metal of 
a can of food affect the wholesomeness 
of the food?

Answer: No. The can is simply steel 
covered with pure tin and for some 
products it is coated with carefully se­
lected enamels baked at high temper­
atures. It is sterilized and clean. It 
can have no unwholesome action what­
ever on the food inside.

No. 6 Question: What is the stock 
turn rate in a well managed meat de­
partment?

Answer: The stock in a well man­
aged meat department is turned from 
50 to 90 times annually. Exceptional 
markets have attained 125 stock turns.

No. 7. Question: What is the differ­
ence between “vacucum packing” and 
the usual canning process?

Answer: All canned foods have a 
partial vacuum, which means that air 
has been removed from the inside of 
the can. The usual way of securing a 
vacuum is to fill the can, heat it to ex­
pand the food and drive out air, then 
seal and sterilize. “Vacuum packing” 
means that the can is filled and sealed 
with a vacuum sealing machine which 
withdraws the air without heating. The 
can is then sterilized as in the other 
process.

No. 8. Question: How can posts in a 
store be made inconspicuous?

Answer: Posts can be “washed out” 
by enclosing them with mirrors, start­
ing the mirrors about three feet from 
the floor and continuing to about six 
and a hal£ feet from the floor. In addi­
tion, a small open display table might 
be built around the post, or it might be 
encircled with comfortable seats.

No. 9. Question: Are the smallest

size canned peas superior in flavor to 
the larger ones?

Answer: The smallest size canned 
peas, called Petit Pois, are not supe­
rior in flavor to the other sizes. They 
cost more because fewer of them are 
canned and because it costs more to 
can them.

No. 10. Question: If the figures and 
words on a check conflict, which are 
binding?

Answer: Where the words and fig­
ures of a check conflict, the words are 
binding.—Kentucky Grocer.

Powdered Skim Milk in Small Pack­
ages

Powdered skim milk, a nutritious 
by-product of creameries, which in the 
past has been kept off the retail market 
because of the difficulty of marketing 
it in small quantities, is now available 
for distribution in small packages.

A new type of bag container for the 
product has been tested by the Bureau 
of Dairy Industry of the Department 
of Agriculture and found suitable for 
general use. It keeps the powdered 
skim milk dry and eliminates the 
danger of spoilage.

Powdered skim milk has been used 
chiefly by ice cream manufacturers, 
commercial bakers and other large 
manufacturers of food products. Since 
it is a cheap means of obtaining many 
of the valuable nutrients in milk, the 
Department recommends its purchase 
by families trying to economize on 
their food budgets.

Food experts say that one pound of 
skim milk is equivalent in food value 
to 4 ^  quarts of fresh skim milk. If the 
powdered skim milk is made available 
at food stores at 15 cents a pound, 
when mixed with water it would pro­
vide fluid skim milk at 3 cents or less 
a quart, according to the Department.

Almost everything which is con­
tained in whole milk, except the fat, is 
contained in skim milk. It has calcium, 
phosphorus—is high in protein and 
in vitamin G.

The Department nutritionists point 
out that dry skim milk has these same 
values and may be used in the same 
ways as fresh skim mlk.

Nutritionists recommend that chil­
dren be given dry skim milk in their 
cereals, milk soups, gravies, or in co­
coa made with milk powder.

One warning is offered. The skim 
milk should be used to supplement the 
whole milk in the diet of children and 
not to take its place.

One way in which powdered skim 
milk can be used is in baking bread. 
Information on this use may be ob­
tained by writing to the Bureau of 
Home Economics, Department of Ag­
riculture.

Our Indians the Richest People on 
Earth

The plutocrats of all the Indian 
tribes in this country are the Osages 
in Oklahoma. They are called the rich­
est people per capita on earth. They 
get large income from leases of their 
lands for oil and gas and other pur­
poses. Under present law, the Federal 
Government has to distribute to adult 
members of the tribe, on what is 
called the restricted tribal list, not less 
than $1,000 a quarter-year, out of the 
funds to their individual credit in the

Treasurer, regardless of ther current 
income.

During recent years, owing to de­
creased oil and gas production and low 
market prices for commdities, the quar­
terly income accruing to the Osages 
has fallen below the $1,000 mark and 
unless the law is amended a large num­
ber of these Indian plutocrats will fall 
from capitalistic grace because the ac­
cumulated funds to their credit will be 
entirely depleted.

The Senate Committee on Indian 
Affairs has favorably reported to the 
Senate a bill (S. 3393) to remedy this 
situation by reducing the quarterly 
payments to the actual income per 
quarter to all members of the tribe 
having less than $10,000 to their credit. 
The proposed law also would permit 
payment of funds belonging to minors 
direct to them, or, in the discretion of 
the Interior Department, direct to the 
person, school or institution having 
custody of the minor rather than to 
the minor’s parents or legal guardian.

1 he proposed legislation, including 
authority to invest in annuity insurance 
asked by the Osage Council, is ap­
proved by the Interior Department.

Poison Gas as Guard to Nation’s Gold 
Poison gas will guard the Nation’s 

precious gold.
In the doors of the huge gold vault 

now being built at the Treasury De­
partment are being concealed chemi­
cals which will pour forth deadly gas 
if any master crook attempts to bore 
through the heavily re-enforced por­
tals.

The poison gas is only one precau­
tion against possible robberies which 
the 1 reasury is taking in building its 
new giant strong box. The walls of 
the vault, reported to be impregnable 
to boring or melting, are to be 27 
inches thick, of solid concrete and 
matted steel.

Over, around, and under the vaults 
will be passageways and tunnels 
through which Treasury guards can 
pace day and night. Burglar alarms 
and time clocks will sensitize the huge 
block of concrete and steel.

The vault is to be large enough to 
contain all the $7,755,000,000 worth of 
gold which America now owns, and 
most if not all of the precious metal 
is to be gradually concentrated in the 
vaults after they are completed in Sep­
tember. In addition, vast fortunes of 
silver, paper money, and securities may 
be locked away there.

Until the $390,000 vaults are com­
pleted, the Treasurer has no way of 
storing safely large sums of gold or 
money. Recently there has not been a 
single bar of gold at the Treasury. 
Gold owned by the Government is 
scattered among the mints, assay 
offices and Federal reserve banks.

Auto dealers are offered a new re­
pair-order system as a means of in­
creasing sales in service departments.
A light, portable autographic register 
is used to record the customer’s re­
pair order in triplicate, the forms also 
providing spaces for entering a date 
for a follow-up inquiry for further 
servicing, recommending additional re­
pairs that should he made, recording 
any leads for new-car sales which the 
customer may supply.Reason is safer than emotion.
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D R U G S
M ichigan B oard  of P h a rm a c y  

P re s id e n t—B ari D u rh am , C o ru n n a . 
V ic e -P re s id en t—M. N . H en ry . L ow ell 
O th e r m em b ers  o f th e  B oard—N orm an  

W eesa, E v a r t ; P ra n k  T . G illespie. St. 
Jo se p h ; V ic to r C. P iaskow sk l, D e tro it. 

D irec to r—E. J . P a r r ,  L an sin g .
E x am in a tio n  S essio n s  — T h ree  sessio n s  

a re  held each  y ear, one  in  D e tro it, o n e  In 
th e  U pper P en in su la  a n d  one a t  F e r r is  
In s titu te , B ig R apids.

M ichigan S ta te  P h a rm a c e u tic a l 
A ssoc ia tion .

O fficers e lec ted  a t  th e  Jac k so n  C onven ­
tion  of th e  M. S. P . A.

P res id e n t—D uncan  W eaver, F sn n v ille . 
F ir s t  V ic e -P re s id en t — P a u l G ibson. 

Ann A rbor.
Second V ic e -P re s id en t — J .  E . M aher, 

P on tiac .
T re a s u re r  — W m. H . Jo h n so n , K a la m a ­

zoo.
S e c re ta ry —R. A. T u rre l, C rosw sll. 
E x ecu tiv e  C om m ittee—A. A . S p rag u e , 

I th a c a ; Leo J . L aC ro ix . D e tro it;  J .  M. 
C iechanow sky, D e tro it;  M. N . H en ry . 
Low ell; BenJ- Peck . K a lam azoo ; J .  E . 
M ahar, P o n tiac .

Program for Michigan State Pharma­
ceutical Association Convention

Tuesday, June 26
9 Registration at headquarters, Roose­

velt Hotel. It will be necessary for 
each person attending the convention 
to register ($3 for three days or $1.50 
for each day). This fee entitles you 
to attend all luncheons, dinners and 
all entertainment features listed on 
program. Your paid up dues card in 
M.S.P.A. entitles you to all business 
sessions.

9 to 10 a. m. Registration and informal 
reception.

10 a. m. First business session.
Formal opening of convention, Pres­

ident Duncan Weaver.
Reading of Correspondence, Secre­

tary, R. A. Turrel.
Appointment of Resolutions Com­

mittee.
Appointment of Auditing Commit­

tee.
Organization and Instructions to 

Nominating Committee.
Speaker: O. L. Smith, on Pharmacy 

Laws.
10:30 a. m. Get acquainted meeting for 

ladies at Roosevelt Hotel.
12:30 noon Mixed luncheon for all at 

Roosevelt Hotel.
Welcome addresses, James E. Ma­

har and other prominent Pontiac 
people.

Response, Duncan Weaver, Presi­
dent of the Michigan State Pharm­
aceutical Association.

2:30 p. m. Business session with the 
following speakers addressing the 
Convention.
Speaker: John Woodside, on Mer­

chandising.
Unfinished business.
President’s address, Duncan Weaver. 
Secretary’s report, R. A. Turrel. 
Treasurer’s report, William Johnson. 
Speaker: Harris Frazier, Bauer & 

Black, on Drug Store Arrange­
ment.

8 p. m. President’s Ball at Roosevelt 
Hotel.

Wednesday, June 27 
9:30 a. m. Third business session. 

Executive committee’s report, J. M.
Ciechanowsky, Chairman.

Legislative committee’s report, D. G. 
Look, chairman.

Membership committee’s report, E.
J. Parr, chairman.

Trades interest committee’s report.
Francis B. Drolet, chairman. 

Prescott Memorial Fund, Charles H.
Stocking, chairman.

Auditing committee’s report and 
publicity committee’s report, Clare 
Wilkinson.

Speaker: Ralph Hayes, on Drug 
Store Operation.

12:30 p.m. Luncheon, Roosevelt Hotel, 
with speaker.

2:30 p. m. Board of Pharmacy report, 
E. J. Parr, Director of Drugs and 
Drug Stores of Michigan 
Speaker: Earl E. Durham, president 

of Michigan Board of Pharmacy 
on Our Michigan Board of Pharm­
acy.

3:30 p. m. Golf tournament at Loc- 
haven Country Club.

7 p. m. Buffet luncheon at Countrv 
Club.

Thursday, June 28—Old Timers Day 
9:30 a. m. D.R.D.A. and M.S.P.A. 

Journal Report, Don Squier, chair­
man of publication committee. 
Unfinished business.
Report of resolutions committee. 
Report of nominating committee. 
Election of officers.
Speaker: A. L. Fritz, Indianapolis, 

on Drug Institute of America. 
Report of tellers.

12 noon Open with private arrange­
ments for the men. No noon day 
luncheon scheduled.

2:30 Coca-Cola sales picture.
Round table session in which the ad­

dresses heard at this convention 
will be discussed fully and a gen­
eral discussion of all the problems 
confronting the members in the 
operations of their drug stores. 
This is an opportunity to attend a 
session in which everybody will 
be allowed to tell his troubles to 
the convention so they can help 
you in every way possible.

Question box.
8 p. m. Dinner dance, Hotel Roosevelt 

ball room.

Ladies Auxiliary of Pontiac Drug 
Club—President, Mrs. Cecil Niew- 
stead; First Vice-President, Mrs. Fred 
Beedle; Second Vice-President, Mrs. 
Sam Dunseith; Secretary, Mrs. James 
E. Mahar; Treasurer, Mrs. Ivan 
Moore; Publicity, Miss Francis Blink.

Ladies’ Committees 
Reception Committee

Mrs. Wm. Little, chairman 
Mrs. Melvin Luttrel 
M rs. D. H. Mosure 
Mrs. I. ML Shockley 
Mrs. Robert Tallman 
Mrs. Roy McKenzie 
Mrs. Steve Cloonan 

Tuesday Bridge Committee
Mrs. Frank Francis, chairman 
Mrs. Wm. Van Norman 
Mrs. Harry Allen 
Mrs. John Peebles 
Mrs. Roy MicDougall 
Mrs. Roy McKenzie 
Mrs. Eddie Mosure 
Mrs. James Mahar

Wednesday Committee
Mrs. Cecil Newstead, chairman 
Mrs. Sam Dunseith 
Mrs. O. A. Blink 
Mrs. R. Tallman 

Thursday Committee
Mrs. Mac McCallum, Chairman 
Mrs. Orville Rule 
Mrs. Fred Beedle 
Mrs. D. H. Mosure 
Mrs. Emery Beedle 
Mrs. Art Horst 

Dance Committee
Mrs. Frank Hassee, chairman 
Mrs. Cecil Newstead 
M rs. Melvin Luttrel 
Mrs. I. M. Shockley 
Mrs. Steve Cloonan 
Mrs. Wm. Van Norman 

Decorations Committee
Mrs. Ivan Moore, chairman 
Miss Frances Blink 
Miss Lorraine Beedle 
Mrs. Chic. Herrick 
Mrs. Maud Gustafson

Complete Ladies’ Program 
Tuesday, June 26

10:30 Get acquainted meeting for ladies 
at Roosevelt Hotel.

12.30 noon Luncheon with men at 
Roosevelt Hotel

2:30 p. m. Ladies Visit Cranbrook.
8 p. m. President’s Ball at Roosevelt 

Hotel.

Wednesday, June 27
12.30 Luncheon with men at Roosevelt 

Hotel.
2:30 p. m. Bridge and tea at Thendara 

Country Club.
7 p. m. Ladies join men at Lochaven 

Country Club for buffet lunch and 
dancing.

Thursday, June 28 
2:30 p. m. Theater party for ladies.
7 p. m. Final dinner dance at Roosevelt 

Hotel.

“Hot Oil” Problem Revives
Mecause of a reported ncrease 

in East Texas “hot oil” produc­
tion to 75,000 to 80,000 barrels 
daily, the gasoline price structure 
in the Mid-Continent has become 
endangered again. Doubt con­
cerning enactment of new oil leg­
islation at this session of Congress 
is held the chief cause of the in­
creased “hot oil” output.

As a result, correction measures 
are once again under serious con­
sideration. Substantial purchases 
of emergency gasoline stocks by 
large concerns may be effected 
during the coming week in this 
connection, it is said. The mar­
ket is currently in a position to 
absorb a large part of this illegal 
production, it is held, if consump­
tion is maintained and “hot oil” 
output is not further increased.

The Federal crude oil tax of 
one-tenth of a cent a barrel which 
became effective Monday, may 
also tend to assist enforcement. 
Some feel that the right of Federal 
inspection of the companies* 
books given by this tax may even- 
tually provt as effective as the in­
come tax laws did in other in­
stances of violations of law.

Myself and I
You w ere  a  lovely fitfu l leaf;I W3J? o' Qf’ii.i*
You w ere  all fre sh  a n d  b rig h t,
W ith  a  s tra n g e  fa iry  lig h t,

—L ike  ro ses  a re .
A nd fro licsom e beyond belief.

A nd you w ould call m e  a s  you  w hirled  
On y o u r slim  s tem  

To leave m y  h eav en s  behind ,
Com e f lu t te r  w ith  y o u r kjnd ,

B e one o f th em —
B u t I could see  th e  w hole w ide  world.

I w a tch ed  you g e t a ll c r isp  a n d  brow n, 
I sa*w you fall 

A nd m in g le  in  a  sw am p  
W ith  dead -w ood  d am p —

A nd th a t  w as all.
B u t th e re  I w as, s till  look ing  down.

W in n ifred  M offett.

Marbles 
Base Balls

Playground Balls 
Seed-Disinfectants 

Bathing Supplies 
Soda Fountain Supplies 

Picnic Supplies 
White Wash Heads

Rubber Balls Jacks
Golf Supplies Tennis Supplies

Shelf Papers 
Insecticides 
Goggles 
Waxed Papers 

Paint Brushes 
Kalsomine Brushes

Turpentine Varnishes Enamels
Brushing Lacquer Etc., Etc.

Sundries N ow  on D isplay in O ur Sam ple 
Room. Com e look them  over.

Hazeltine &  Perkins Drug Co.
G t»n d R * P id ‘  Michigan

"O
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

ACID FL O W E R

B oric, Pow d., o r X ta l., lb ._

M u ria tic , Com ’l., l b . __ _____
N itric , lb. __________________ lo
O xalic, lb. ____________

ALCOHOL

W ood, g a l . __ ¿_____________ 50 @

A LU M -PO T A SH , U SP

06 @ 10 A rn ica , lb. .  50 9  55
07%@ 20 C ham om ile
36 @ 43 G erm an  lb . ____ 50 9 55
33 @ 45 R om an, lb. . @ 1 40
03%@ 10 Saffron
10 @ 15 A m erican , lb. _ .  50 @ 55
15 @ 25 Spanish , ozs........... @ 1 35
03%@ 10
33 @ 40 FO RM A L D EH Y D E, BU LK

P ound  ______________ 9  20

IA (n) KK F U L L E R ’S EA RTH
4 00 @ 5 00 P ow der, lb. __ .  05 @ 10

50 @ 60

Pow d. o r  G ra., lb ..

AMMONIA
.'o n c en tra ted , l b . _______ _
4-P , lb. __________
3-P , lb. ________________" ,
C arb o n ate , l b . ____________
M u ria te , L p ., lb ______ I ____
M u ria te , G ra ., lb___________
M uria te , Po., lb ____________  22 ~@

A R SEN IC

BALSAM S
C opaiba, l b . ________________
F ir , C ana ., lb___________ ___2 00
P ir , O r eg., lb_____________

04 9 13
04%@ 13

06 9 18
05%@ 13
05 %@ 13
20 9 26
18 9 30
07%@ 18
22 9 35

07 9 20

60 9  1 40
2 00 @ 2 40

50 9  1 00
3 00 9 3 60
1 50 9  1 80

BARKS
C ass ia

O rd in a ry , lb. ________
O rd in a ry , Po., lb____
Saigon, l b . __________
S aigon , Po., lb_______

Elm , lb. ________________
E lm , Pow d., l b . ____  _
E lm , G ’d, l b . ____________
S a s sa fra s  (P ’d  lb. 50)___
“'o a p tr e e .  c u t. lb_________
Sc i p  tree , Po., l'b________

9
25 @

9
50 9 
40 @ 
38 @ 
38 9  

920 9 
35 9

30
35
40
60
50
45
45
45
30
40

B E R R IE S
C ubeb. l b . ____
C ubeb, Po., lb ..  
J u n ip e r , l b . __

B LU E V IT RIO L
r ’ound

9  65
9  76

10 9 20

06 9  15

BORAX
P 'd  o r X ta l, lb ____________  06 9  13

BRIM STO N E
P o u n d  _____________________ 04 9 10

CA M PH O R

C A N T H A R ID E S
R u ss ian , P o w d . ____________
C hinese, Pow d. ____________

C H A L K
C rayons

W hite , dozen __________
D ustless , d o z e n _______

F ren c h  Pow der, Com l., lb __
P rec ip ita te d , lb . ___________
P rep a re d , l b . ______________
W hite , lum p, lb ____________

Pods, lb. __
Pow der, lb.

W hole, lb. . . .  
P ow dered , lb.

O unce

CAPSICUM

CLO V ES

COCAINE

C O PPE R A S
X tal, lb. ____
Pow dered , lb.

P o u n d

P o u n d

CREAM  TA R TA R

C U T T L E B O N E

D E X T R IN E
Yellow C orn, lb ..  
W h ite  C orn, lb._

E X T R A C T  
W itc h  H azel, Y ellow  L ab .,

gal.________________1
L icorice , P 'd ,  lb .________

80 9  1 00

@ 4 50
@ 2 00

@ 3 60
9  6 00

03% @ 10
12 9 15
14 @ 16
03 9 10

60 9 70
62 9 75

30 9 40
35 9 45

.14 75@15 40

03% 9 10
04 9 IS

1
25 @ 38

40 @ 50

06%@ 15
07 @ 15

l 10 9  1 70
50 O 60

G EL A TIN  
P o u n d  _____________________ 55 9  65

G LU E
B rok., B ro., lb_____________  20 @ 30
G ro’d, D ark , lb____________  16 @ 22
W hi. F lake , lb ._____________ 27%@ 35
W h ite  G ’d., lb ---------------------- 25 @ 35
W h ite  A XX ligh t, lb_______ @ 40
R ibbon -------------------------------- 42%@ 50

P o u n d  ___
G LY C ER IN E

17%@ 45

35 9
9

GUM
Aloes, B arbadoes,

so called, lb. g o u rd s___
Pow d., l b . ______________

Aloes, S oco trine, lb. ______
Pow d., l b . _____________I

A rabic , first, lb. __________
A rab ic , sec., l b . ________Z Z Z Z
A rabic , so rts , lb. _________I  15
A rabic , G ran ., l b . _____ ”__”
A rab ic , P ’d, lb. _____ I I _ . I I  25 @
A safoe tida , l b . _____________ 47

9

Po., lb ------------  75 9
9 
9

A safoetida ,
G uaiac , lb. _____________
G uaiac, p o w d .______ _____
K ino, lb. _______________~__”
K ino, pow d., l b . __
M yrrh , l b . ____________H i l l .
M yrrh , Pow ., lb_______”211
Shellac, O range, lb________I  35

G round, l b . __________ 35
Shellac, w h ite  (bone d r ’d) lb. 45 
T ra g a c a n th

No. 1, bbls. ____________l  50
No. 2, l b s . ______________1 35
Pow ., l b . ______________ I  l  25

60
45
75
80
40
30
25
35
35
50
82
60
65
90

1 00 
60 
75 
45 
45

9  1 75 
9 1 50 
9 1 50

HONEY
P o u n d  ---------------------------------  25 9 40

H O PS
’/ is  Loose, P ressed , lb ._____ 9  1 00

HYDROGEN P E R O X ID E
Pound , g ro ss  ---------------------27 00 @29 00
% lb., g r o s s ------------------------ 17 00 @18 00
V* lb., g r o s s ------------------------ 11 00 @11 50

INDIGO
M adras, lb. ------------------------- 2 00 @ 2 25

IN SE C T  PO W D ER
P u re , lb. ----------------------------  3 i @ 41

LEAD A C E T A T E
X ta l, lb. ___________________ 17
Pow d. an d  G ran ____________  25

LICORICE
E x tra c ts ,  s tick s , p e r  b o x . .  1 50 @ 2 00
L ozenges, lb. ______________ 40 @ 60
W afe rs , (24s) box_________  @ 1 50

LE A V ES
B uchu , lb., s h o r t  __________ @ 60
B uchu , lb., long____________ @
B uchu , P ’d., l b . ____________ 9 70
Sa!ge, bu lk , l b . _____________ 25 @ 30
Sage, loose pressed , %s, lb. @ 40
Sage, ounces _______________ @ 85
Sage, P ’d a n d  G rd_________  @ 35
S en n a

A lexandria , l b . _____
T innevella , lb. _____

U v a  U rsi, lb. ____
U va U rsi, P ’d., lb.

M O R PH IN E
O unces _____________________ @13 65

-------------------------------------  @14 40

M USTARD
Bulk, Pow d.

Select, l b . ______________  45 @ 50
No. 1, lb ------------------------ 25 @ 35

N A P H T H A L IN E
Balls, 1b. ___________________ 08%® 15
F lake , lb. --------------------------- 08%@ 15

NUTM EG
P o u n d ---------------------------------  @ 40
P ow dered , lb. ______________ 9 50

NUX VOMICA
P ound  -------------------------------  @ 25
Pow dered , lb. ______________ 15 @ 25

OIL E S SE N T IA L
A lm ond

B it., tru e , o z s . ________  @ 50
B it., a r t . ,  ozs. ________  @ 30
Sw eet, tru e , lb ________ l  40 @ 2 00
Sw eet, a r t . ,  lb s_________  75 @ l  20

A m ber, crude, lb___________  71 @ 1 40
A m ber, re c t., lb -------------------1 30 @ 2 00
A nise, lb. ---------------------------1 00 @ 1 60
B ay, lb. -----------------------------  4 00 @ 4 25
B ergam ot, lb. ---------------------3 25 @ 3 75
C ajep u t, lb. ------------------------1 50 @ 2 00
C araw ay  S ’d, lb_________ __ 3 50 @ 4 00
C assia , U SP, lb ----------------- 2 10 @ 2 60
C edar L eaf, lb-------------------- 1 7 0  @ 2 20
C edar L eaf, Coml., lb______ 1 00 @ 1 25
C itrone lla , lb. ______________1 00 @ 1 40
Cloves, lb. ------------------------- 1 75 @ 2 25
C roton, lbs. ------------------------4 00 @ 4 60
Cubeb, l b . ---------------------------4 25 @ 4 80
E rig e ro n , lb. ---------------------- 2 70 @ 3 35
E u ca ly tu s , l b . --------------------- 85 @ 1 20
F en n e l -------------------------------  2 25 @ 2 60
H em lock, P u ., lb. ________ 1 70 @ 2 20
H em lock Cam ., lb_________ 1 00 @ 1 25
J u n ip e r  B er., lb -------------------  3 00 @ 3 20
J u n ip ’r  W ’d, l b . ____________1 50 @ 1 75
L av . Flow ., lb ---------------------- 4 50 @ 5 00
Lav. G ard ., lb---------------------- 1 25 @ 1 50
Lem on, lb. ------------------------- 2 00 @ 2 40
M u sta rd , tru e , ozs.________  @ 1 25
M u sta rd , a r t . ,  o z s . ________  @ 30
O range, Sw„ lb ------------------- 3 00 @ 3 25
O riganum , a r t . ,  lb_________ l  00 @ 1 20
P en n y ro y a l, lb. -------------- 2 75 @ 3 20
P ep p e rm in t, l b . ____________ 4 25 @ 4 80
Rose, d r. ---------------------------  @ 2 50
Hose, G eran ., ozs__________  @ 1 00
R o sem ary  F low ers, lb_______1 00 @ 1 50
Sandalw ood

&  I l b . -----------------------  8 00 @ 8 60
W  I., lb. ---------------------4 50 @ 4 75

S a ssa fra s
T ru e , lb. ---------------------- 1 90 @ 2 40
Syn., l b . ------------------------  85 @ 1 40

S p ea rm in t, lb. ------------------- 2 50 @ 3 00
T an sy , l b . ---------------------------  3 50 @ 4 00
T hym e, Red, lb____________ 1 75 @ 2 40
Thym e, W hi., lb -------------------2 00 @ 2 60
W in te rg reen

L eaf, tru e , lb --------------- 5 60 @ 6 00
B irch , lb. ---------------------4 00 @ 4 60
Syn- ----------------------------  75 9  1 20

W orm seed , lb. -------------------  3 50 @ 4 00
W orm w ood, lb. ------------------4 50 @ 5 00

OILS HEAVY
C asto r, gal. ------------------------1 45 @ 1 60
C ocoanut, lb. --------------------- 22%@ 35
Cod L iver. N orw egian , gal. 1 20 @ 1 50
Cot. Seed, ga l. -------------------  85 @ 1 00
L ard , ex., g a l---------------------- 1 55 @ 1 65
L ard , No. 1, g a l----------------- 1 25 @ 1 40
L inseed , raw , g a l---------------- 83 @ 98
L inseed , boil., g a l--------------  86 @ 1 01
N eatsfo o t, e x tra , g a l______  80 @ 1 00
Olive

M alaga, gal. -------------- 2 50 @ 3 00
P u re , g a l . ----------------—  3 00 @ 5 00

Sperm , gal. ------------------------1 25 @ 1 50
T an n er, gal. . . . . ------------ - 75 @ 90
wno, sal ,--------------------  50 ® 65

OPIUM
Gum, ozs., $1.40; lb________
Pow der, ozs., $1.40; lb.
G ran ., ozs., $1.40; lb._II~

LIM E
C hloride, m ed., dz. ____
C hloride, la rge , dz____

LYCOPODIUM

M AGNESIA
Cart»., %s, lb ______________
C arb ., A s, lb _____________
C arb ., Pow d., lb ____________
Oxide, H ea., lb. ________ Z
Oxide, ligh t, lb____________

M EN TH O L

M ERCURY

35 9 40 PA R A F F IN E
25 9 40 P o u n d  .  . 06%@ 15
25 9 35

9 31 P E P P E R9 45 B lack, g rd ., lb______ 25 9 35Red, g rd ., lb ______ 45 9 55W hite , g rd ., lb____ 40 9 459 85
9  1 45 PITC H  BURGUNDY

P ound  _______ 20 9 25
45 9 60 PETRO LA TU M

A m ber, P la in , lb _____ 12 9 17
A m ber, C arb .. lb__ 14 9 199 30 C ream  W hi., i b . _ __ 17 9 229 32 Lily  W hite , lb________ 20 9 25

15 9 26 Snow  W hite , lb______ 22 9 279 76
9 76 PL A ST E R  PA RIS D EN TA L

B arre ls  ________ 9 5 75
L ess, l b . ________ ____ 03%@ 08

54 9  4 88
POTASSA

C austic , s t ’ks, lb____  _ 55 9 88
50 9  1 76 L iquor, l b . _________________ 9 40

POTASSIUM
A ceta te , lb. ________________ 60 @ 96
B icarb o n ate , l b . ____________ 30 @ 35
B ich rom ate , lb. ___________  15 @ 25
B iam ide, lb. _______________ 59 @ 72
C arb o n ate , lb. _____________ 40 @ 68
C hlora te

X ta l., lb. _______________ 20 9  29
Pow d., lb. _____________  19 @ 27
G ran ., lb. ______________ 32 @ 40

Iodide, lb. ________________  2 30 @ 2 60
P e rm a n g a n a te , lb. _________  25 @ 40
P ru ss ia te

Red, lb. ________________ 80 @ 90
Yellow, lb. ____________  50 @ 60

QUASSIA C H IPS
P o u n d ______________________ 25 @ 30
Pow d., lb. __________________ 35 @ 40

Q U IN IN E
a oz. cans, ozs------------------- @ 77

ROSIN
P ound  _________________ 04 @ 15

ROOT
A conite, Pow d., lb _________  @ 90
A lk an et, lb. ________________ 35 @ 40
A lkanet, Pow d., lb _________  @ 50
B elladonna, Pow d., lb___ @ 75
Blood, Pow d., lb___________  35 @ 45
B urdock, Pow d., lb________  @ 60
C alam us, B leached, S p lit a n d

Peeled , lb. ____________  @ 65
C alam us, O rd inary , lb ._,___  @ 25
C alam us, Pow d., lb ._______  @ 50
E lecam pane , lb. ___________ 25 @ 30
G entian , Pow d., lb________  27%@ 40
G inger, A frican , Pow d., lb. 15 @ 25
G inger, J am a ic a , L im ed, lb. 30 @ 40
G inger, J a m a ic a , Pow d., lb. 25 @ 35
G oldenseal, Pow d., lb______ 1 75 @ 2 00
H ellebore, W hite , Pow d., lb. 20 @ 30
In d ian  T u rn ip , Pow d., lb ._____  @ 50
Ipecac, Pow d., lb__________  3 00 @ 3 60
Licorice, lb. _______________ 30 @ 35
Licorice, Pow d., lb________  15 @ 25
M andrake , Pow d., lb______  @ 40
M arshm allow , C ut., lb______  @ 53
M arshm allow , Pow d., lb_______  @ 60
O rris, l b . ___________________ @ 35
O rris, Pow d., lb ____________  40 @ 45
O rris, F in g e rs , lb__________  @ 1 75
P in k , Pow d., lb____________ 1 50 @ 2 25
Poke, Pow d.. lb .___________  @ 30
R h u b arb , lb. ______________ @ 80
R h u b arb , Pow d., lb________  @ 60
S a rs a p a r illa  (H o n d u ra s , c u t)  1 30 @ 1 40
S a rsap a r illa , M ed., C u t, lb. @ 50
Squills, Pow d., lb_________  42 @ 80
T um eric , Pow d., lb ._ _ ____  15 @ 25
V alerian , Pow d., lb________  @ 50

SAL
E psom , lb. _________________ 03’A@ 10
G laubers

L um p, lb. _____________ 03 @ 10
G ran ., lb. --------------------- 03%@ 10

N itre
X ta l. o r Pow d_________  10 @ 20
G ran ., lb. --------------------- 09 @ 20

Rochelle, lb. _______________ 17 @ 30
Soda, lb. ___________________ 02%@ 08

S E E D
A nise, lb. __________________ 40 @ 45
C an ary , R ecleaned, lb ._____  10 @ 16
C ardam on, B leached , lb___  @ 1 75
C araw ay , D u tch . Ib._______  25 @ 30
C elery, l b . ___________________  90 @ 1 00
C olchicum , Pow d., lb______  @ 2 00
C oriander, lb. ______________ 15 @ 25
F ennel, lb. _________________ 30 @ 40
F lax , W hole, lb ------------------- 06%@ 15
F lax , G round, lb___________  06% @ 15
H em p, R ecleaned, lb_______  08 @ 15
L obelia, Pow d., lb__________  @ 85
M usta rd , B lack , lb________  15 @ 25
M usta rd , W hite , lb ________  15 @ 25
Poppy, B lue, lb____________  20 @ 25
Q uince, lb. ________________1 00 @ 1 25
R ape. lb. __________________ 10 @ 15
S abad illa , Pow d., lb________  58 @ 75
Sunflow er, lb. _____________ 11 @ ¿0
W orm , L ev an t, lb. ________ @ 4 50
W orm , L ev an t, P o w d .____  @ 4 75

SOAP
C astile , C onti, W h ite

Box ------------------------------  @15 76
B ar ------------------------------  9 1 60
Pow d. __________________ 50 9 55

SODA
A sh ------------------------------------  03 @ 10
B icarb o n ate , lb. __________  03% @ 10
C austic , Co’l., lb___________  08 @ 15
H yposu lph ite , lb. __________ 05 @ 10
P h o sp h a te , lb. _____________ 23 @ 28
S ulph ite

X ta l., l b . ----------------------  13 @ 23
D ry, Pow d., lb_________  12%@ 20

S ilicate , Sol., g a l__________  40 @ 60

S U L PH U R
L ig h t, lb. __________________ 04% @ 10

SY R U P
R ock C andy, G als.__________ 70 @ 85

% P in ts , dozen_____________ @ 1 00
P in ts , dozen _______________ @ 1 60
Q u a rts , d o z e n ______________ @ 2 76

T U R P E N T IN E
G allons ---------------------------- 65 @ 80
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G U I D E  T O  M A R K E T  C H A N G E S
The following list of foods and grocer’s sundries is listed upon base prices, 

not intended as a guide for the buyer. Each week we list items advancing and 
declining upon the market. By comparing the base price on these items with 
the base price the week before, it shows the cash advance or decline in the mar­
ket* This permits the merchant to take advantage of market advances, upon items 
thus affected, that he has in stock. By so doing he will save much each year. 
The Michigan Tradesman is read over a broad territory, therefore it would be 
impossible for it to quote prices to act as a buying guide for everyone. A careful 
merchant watches the market and takes advantage from it.

ADVANCED j DECLINED

R aisins Corn F lakes
Sugar j H art Tom atoes

AMMONIA

L ittle  Bo Peep, m ed__1 35
L ittle  Bo Peep, lge___ 2 25
Q uaker. 32 oz________ 2 10

A P P L E  B U T T E R

T able  Belle, 12-31 os.,
D o z .________________1 75

BAKING PO W D ER S

Royal, 2 oz., doz_____  80
Royal, 6 oz., doz_____ 2 00
Royal. 12 oz . doz____ 3 85
Royal, 5 lbs., doz____  20 00

10 oz., 4 doz. in case_ 3 40
15 oz. 4 doz. in case_5 00
25 oz., 4 doz. in c a se_2 t"
50 oz., 2 doz. in case_7 00
5 lb.. 1 doz. in case_6 00

10 lb., % doz. in c a s e_5 75

B LE A C H ER  C LE A N SER

Clorox, 16 oz., 2 4 s ____ 3 25
Clorox, 32 oz., 12s____ 3 00

L ess  spec ia l fa c to ry  
d isco u n t of 25c p e r  case

Lizzie. 16 oz., 12s____ 2 15
L inco W ash , 32 oz. 12s 2 00

BLUING

Am. Ball, 36-1 oz., c a r t.  1 00 
Boy Blue, 18s. p e r cs. 1 35

BEANS and  PEA S

100 lb. bag 
D ry L im a  B eans, 100 lb. 8 25
W h ite  H 'd  P . B ea n s_3 50
Split P eas, yell., 60 lb. 3 10 
S p lit P eas, g r ’n, 60 lb. 6 10 
Scotch  P eas , 100 lb ___ 7 00

B U RN E RS

Q ueen A nn, No. 1 ____ 1 15
Q ueen A nn, No. 2 ____ 1 25
W hite  F lam e. No. 1 

an d  2, doz----------------2 25

BO TTL E CAPS

Dbl. L acquor, 1 g ross 
pkg.. p e r g ro s s_______ 15

B R E A K F A S T  FOODS

Kellogg’s Brands
C orn F lak es. No. 136_2 26
C orn  F lak es, No. 124__ 2 26
Pep, No. 224___________2 20
P ep  No. 250 ___________1 05
K rum bles , No. 412_____1 65
B ra n  F lak es . No. 624_1 90
B ran  F lak es , No. 650_ 85
R ice  K risp ies, 6 oz__2 40
R ice K risp ies. 1 oz____ 1 10
All B ran , 16 o z .________2 20
All B ran . 10 o z . ________2 76
All B ran . % o z . ________1 1C
K affe H ag , 6 1-lb. 

c a n s _________________ 2 61
W hole  W h ea t F la ., 24s 2 40 
W hole W h ea t B js., 24s 2 31
W h e a t K risp ies, 24s_2 40

P o s t B rands
G rap en u t F lak es , 24s_2 10
G rap e -N u ts , 2 4 s _______3 90
G rap e -N u ts . 5 0 s _______1 50
In s ta n t  P o s tu m , No. 8 5 40 
In s ta n t P o s tu m , No. 10 4 50 
P ostum  C ereal, Nc 0_ 2 25
P o s t T o as tie s , 36s____ 2 26
P o s t T o as tie s , 24s____ 2 26
P o st B ran k , P B F  24_3 15
P o s t B ran , P B F  36 .- 3 15 
S a n k a  6-1 lb___________ 2 67

A m sterd am  B rands 
Gold B ond P a r .,  N 0.5 Vi 7 56
P rize , P a rlo r . No. 6____8 00
W h ite  S w an  P a r .,  N o.6 8 60

BROOMS
Q uaker, 5 sew ed_____ 6 75
W a r e h o u s e _____________7 25
W in n er, 5 sew ed_______ 5 75
T op N o tch  ___________4 50

B R U S H E S

S crub
P ro g re ss , d o z e n _____  90

Stove
S h ak er, d o z e n ________ 90

Shoe
Topeen, dozen  ______ 90

B U T T E R  COLOR 
H a n se n 's , 4 oz. b o ttle s  2 40 
H a n se n 's . 2 oz. bo ttle s  1 60

CA N D L ES
E lec tric  L ig h t. 40 lbs._ 12.1
P lum ber, 40 lb s________ 12.8
P ara ff in e , 6 s ___________ 14%
P ara ff in e , 1 2 s __________14%
W ic k in g ______________40
T udor. 6s, p e r box____30

C A N N E D  FR U IT S

A pples
P e r

Doz.
H a r t  No. 1 0 ___________4 25
S w ee t P ea s , No. 10_____4 25

A pple S auce
H a rt ,  No. 2 ___________1 10
H a rt ,  No. 10 _________5 25

A prico ts  
B ak e r Solid P ack ,

No. 10 ______________7 50
P rem io , No. 10________6 80
Q u ak er, No. 10_______8 75
G ib ra lte r, No. 10_______8 00
G ib ra lte r, No. 2%____ 1 90
S uperio r, No. 2%____ 2 25
S uprem e, No. 2% _____ 2 40
S uprem e, No. 2_______1 80
Q u ak er. No. 2_________1 75
Q u ak er. No. 2% _______2 35

B lackberries
P rem io . No. 10_______ 6 20

Blue B erries
E ag le , No. 10_________8 75

C h errie s
H a r t ,  No. 10___________6 25
H a r t ,  No. 2 in  s y ru p_3 00
M arcellus, No. 2 in 

s y ru p  ---------------------2 10

S uprem e, No. 2 in
sy ru p  -----------------------2 25

H a r t  Special, No. 2_1 35

C h errie s— Royal A nn
S uprem e, No. 2%__ 3 20
S uprem e, No. 2_____ 2 25
G ib ra lte r, No. 10 9 00
G ib ra lte r, No. 2% ----- 2 60

F igs
B eck w ith  B re ak fa s t,

No. 10 ____________12 00
. C a rp e n te r  P rese rv ed ,

5 oz. g l a s s _________1 35
S u p rem e  K odota , N o. 1 1 80

F ru it  Salad
S uprem e, No. 10____ 12 00
Q u ak er, No. 10_____ 11 00
S uprem e, N o. 2%_____3 15
S uprem e, No. 2_______2 35
S uprem e, No. 1________1 80
Q u ak er . No. 2% _______3 15

G oosberries
M ichigan. N o. 10______5 35

G rape F ru it
F lo rid a  Gold, No. 5__ 4 75
F lo r id a  Gold, No. 2__ 1 37%
Q uaker, 8 oz .______  90
Q u ak er, 2% ______ 1 37%

G rape F ru it  Ju ice
F lo r id a  Gold, No. 1_ 90
Q u ak er, No. 1_______  90
Q uaker. No. 5____________4 50

L o g an b erries
P rem io , No. 1 0 __________6 75

P each es
F o res t, solid  pack .

No. 1 0 __________________5 85
G ib ra lte r, ha lves.

No. 1 0 __________________6 65
Suprem e, sliced, No. 10 7 50 
S uprem e, ha lves,

No. 10 ______________7 75
N ile, sliced . No. 10__ 5 65
Prem io . ha lves, No. 10 5 65 
Q uaker, sliced  o r

ha lves. No. 10______ 7 00
G ib ra lte r, No. 2%____ 1 90
S uprem e, sliced  No.

2% __________________2 15
S uprem e, ha lves.

No. 2% _____________2 25
Q uaker, sliced  o r

ha lves. No. 2% _____ 2 00
Q u ak er sliced  o r 

ha lv es. No. 2________1 60

P e a rs
P rem io . No. 10 w a te r  5 75
Q uaker, No. 10________ 8 25
Q u ak er, B a r t le t t .  No.

2% --------------------------- 2 30
Q uaker, B a r tle t t ,  No.

2 -----------------------------1 80

P in eap p le  Ju ice  
Doles, D iam ond  H ead ,

No. 2 ______________1 60
Doles, H oney  Dew,

No. 1 0 ______________7 00

P ineapp le , C rushed
Im p eria l, No. 10_____ 7 75
H oney  Dew, No. 2%_2 45
H oney  D ew, No. 2____1 85
Q u ak er, No. 2% _______2 35
Q u ak er, No. 2________ 1 80
Q u ak er, No. 1_________1 10

P ineapp le , Sliced 
H o n ey  Dew, sliced ,

N o. 1 0 _______________9 00
H oney  Dew. tid  b its .

No. 10 _____________8 75
H oney  D ew, No. 2%_______ 2 50
H oney Dew, No. 2_2 00
H oney  D ew, No. 1_1 17%
U keleie B roken , No. 10 7 90
U keleie B roken , 2%_2 25
U keleie B roken , No. 2 1 80 
C urfew  T id  B its , No. 2 1 80 
Q uaker, T id  B its , No.

10 __________________8 25
Q u ak er, No. 10__________ 8 25
Q u ak er. No. 2% ______ 2 36
Q uaker, No. 2________ 1 90
Q uaker, No. 1________ 1 10

P lum s
U lik it. No. 10. 30%

s y ru p  ______________6 50
S uprem e E gg , N o. 2% 2 30 
S uprem e  E gg, No. 2__ 1 70 
P rim o , No. 2. 40% 

sy ru p  _______________1 00

P rep a red  P ru n es
S uprem e, No. 2%_____ 2 35
Suprem e, No. 2%,

Ita lia n  ______________2 00

R asp b e rrie s , B lack
P rem io , No. 10_________8 50
H a rt ,  8 -ounce ______  80

R asp b e rrie s , Red
Prem io , No. 10_________8 75
D a g g e tt , No. 2_________2 20

S traw b e rr ie s
H u n t, S uperio r. No. 2 2 35

CA NN ED  FISH

Clam  Ch’der, 10% oz._ t  35
Clam  C how der. No. 2_ 2 75
C lam s, S team ed  No. 1 2 75 
C lam s, M inced. No. % 2 40 
F in n a n  H addie, 10 oz._ 3 30
Clam  Bouillon. 7 oz ._2 50
C hicken  H addie. No. 1 2 76
F ish  F lak es, sm all___ 1 35
Cod F ish  C ake, 10 oz. 1 55
Cove O ysters. 5 oz .__ 1 35
L o b s te r, No. %_____ 2 25
S hrim p, 1, w e t________ 1 45
S a rd 's , % Oil, k ’le ss_3 75
S ard in es . % Oil, k 'less  3 35 
Salm on, Red A la sk a . 2 25 
Salm on, M ed. A la sk a -  1 85 
Salm on, P in k , A la sk a -  1 60
S ard ines , Im . %, ea.6@13%
S ard in es , CaL _________1 00
T u n a . % V an  C am ps,

doz. --------------------------1 75
T u n a , %s. V an  C am ps,

d o z . _________________ 1 I f
T una . Is, V an  C am ps.

doz. _________________3 46
T una . %&, C hicken  Sea,

doz. _________________1 80

CA N N ED  M EAT

Bacon, m ed.. B eech n u t 1 90 
B acon, lge., B ee c h n u t-  2 65
Beef, lge.. B eech n u t_3 45
B eep  m ed., B ee c h n u t-  2 05
Beef, No. 1, C o r n e d __ 1 95
Beef, No. 1. R o a s t ___ 1 95
B eef, 2% oz.. Q ua., Sll. 1 30 
Corn B eef H ash . doz. 1 90 
B e-ifsteak  & O nions, a  2 70
Chili Con C ar., I s ____ 1 05
D eviled  H am , % s____ 1 35
D eviled H am , % s___ 2 20
P o tted  M eat, % L ibby  48
P o tted  M eat, % Libby_ 75
P o tted  M eat, % Qua__  65
P o tted  H am , Gen. %_1 36
V ien n a  Saus. No. %__ 90

S tr in g  B eans
Choice, W hole, N o. 2_1 70
C ut,, No. 1 0 ____________7 25
C ut, No. 2 _____________1 35
M arce llu s  C ut, No. 10- 6 00

W ax B eans
Choice, W hole, N o. 2— 1 70
C ui, No. 1 0 __________ 7 26
C ut, No. 2 ____________1 35
M arcellus C ut. No. 10. 6 60

B eets
E x tra  Sm all, No. 2___ 2 00
H a r t  C ut, No. 10_____ 4 50
H a r t  C u t, No. 2_____ 1 00
M arcel. W hole, No. 2% 1 35 
H a r t  D iced, No. 2___  90

C arro ts
D iced, No. 2 _____ ____ 96
D iced. No. 1 0 _________4 20

C om
G olden B an ., No. 2 __ 1 35
G olden B an ., No. 10 _10 00
C o u n try  Gen., No. 2__ 1 20
M arcellus, No. 2____ _ 1 20
F a n c y  B rosby, No. 2_1 36
F a n c y  C rosby, N o. 10_6 75
W hole G rain , 6 B a n ­

ta m  No. 2________ _ l  46

P eas
L itt le  D ot, No. 2_____ 2 15
S ifted  E . J u n e , No.10 _ 9 50
S ifted  E  Ju n e , N o . 2 _1 75
M arcel., Sw. W  No. 2 - 1 45 
M arcel., E . J u n e ,  No. 2 1 40 
M arcel., E  J u .. No. 10 7 76

C H E W IN G  GUM
A d am s B lack  Jac k ______61
A dam s D e n ty n e ______ 46
B eam an ’s  P e p s i n ___ 46
B eech n u t P e p p e rm in t__ 65
D o u b lem in t ___________  44
P e p p e rm in t, W rig leya__46
S p e a rm in t, W rig ley a—.  65

J u ic y  F ru i t___________ — 46
W rig ley’s  P-K______  65
T e a b e rry  _______________ 46

CHOCOLATE
B ak e r, P rem ., 6 lb . %_ 2 30 
B ak e r, P re ., 6 lb . 3 oz. 2 40 
G erm an  S w eet, 6 lb. % s 1 70
L ittle  D o t S w ee t 

6 lb. %3____________3 30

CIGARS
H ern t. C h a m p io n s__  38 60
W eb s te r P l a z a ______ 76 00
W e b s te r  G olden W ed. 76 04
W e b s te r e t t e s ______ . 87 60
C in c o s _____________ « 38 60
G a rc ia  G ran d  B a b ie s .  40 00
B r a d s t r e e t s ___ _____38 (0
O d i n s _____—________ 40 00
K G D un  B oquet____75 00
P e rfe c t G a r d a  Sub i— 95 00 
H a m p to n  A rm s J u n ’r  33 00
R ancho  C orono-___ __31 60
K enw av  ____________ 20 00
B u d w ise r ___________ 20 00
I s a b e l l a ____________ 20 00

C ocoanu t
B an n e r, 25 lb . t in s ___  19%
s n o w d r if t,  10 lb . t in s — 30

CLOTHES LINE
H ousehold . 50 f t___ ___2  09
C upples C o r d ___ _____2 9(

COFFEE R O ASTED

Pum pkir. Lee A C ady
No. 10 ________________4 75
No. 2 % ------------------------ 1 26
No. 2 --------------------------- 92%

S a u e rk ra u t
No. 1 0 ________________4 25
No. 2% Q u a k e r_______1 35
No. 2 _________________

Spinach

1 lb. P ack ag e
R y c o _________________
B o sto n  B r e a k f a s t ____
B re a k fa s t  C u p ______
C o m p e t i t i o n ________
J . V . ________________
M a j e s t i c _____________
M orton  H o u se  _______
N edrow  ______________
Q u ak er, in  c a r to n s____
Q u ak er , in  g la s s  j a r s —

. .  21 
24% 
23% 
18% 
21% 
30% 
32% 
27% 
2«% 

-  29

No. 2% _______________ 2 25
No. 2 _________________1 80

S quash
Boston, No. 3________ 1 35

S ucco tash
G olden B an tam , No. 2_ 1 75
H a rt. No. 2___________1 65
P r id e  o f M ich igan___ 1 25

T om atoes
No. 1 0 ______________ 5 50
No. 2% ---------------------1 85
No. 2 ------------._______ 1 40
P rid e  of M ich.. No. 2— 1 10

C A TSU P
R egal, 14 oz--------- doz. 1 38
Sniders, 8 oz_____ doz. 1 SO
S n iders , 14 oz_____doz. 1 85
Q uaker, 10 oz____ Doz. 1 23
Q uaker. 14 oz____ doz. 1 50

Coffee E x tra c ts
M. Y.. p e r  100________ 12
F r a n k ’s  50 p k g s .—  4 26 
H u m m e l's  50, 1 lb .___ 10%

C O N D E N SED  M ILK 
E agle , 2 oz., p e r c a se_4 60

Cough D rops

S m ith  B ros_____— ___1 45
L u d e n ’s ______________j  45
V ick’s. 40/10a___  g 44

COUPON BOOK8 
50 E conom ic  g ra d e — 2 50 

100 E conom ic  g rad e— 4 50
500 E conom ic  g rad e__20 00

1000 E conom ic g ra d e —37 60 
W h ere  1,000 books axe 

o rd e red  a t  a  tim e , sp ec ia l­
ly p r in ted  f ro n t co v er is  
fu rn ish ed  w ith o u t ch arg e .

C R A C K E R 8

H ekm an  B iscu it C om pany

B aked B eans
C am pbells 4 8 s ______— 2 20

CA NN ED  V E G E T A B L E S 

H a r t  B rand

A sp arag u s
N a tu ra l. No. 2______ 3 00
T ips & C u ts, No. 2 ___ 2 25

B aked B eans
1 lb. Sace, 36s, c s_____ 1 75
No. 2% Size, doz____ 1 05
No. 10 S au ce_________ 4 90

Lim a B eans
L ittle  Q uaker. No. 10_ 7 90
B aby. No. 2__________ 1 60
M arcellus, N o. 2_____ 1 25
R eber S oaked _______  95
M arcellus. No. 10_____ 6 00

Red K idney B eans
No. 1 0 ________________4 25
No. 2 _________________ 90

CHILI SAUCE
S n iders , 8 oz. ________ 1 65
S n iders . 14 03. _______ 2 25

OYSTER COCKTAIL 
S niders , 11 oz___ _____2 00

CHEESE
R oq u efo rt _____________70
W isconsin  D a i s y ______ 15
W isconsin  T w in  - I —I  14%
N ew  Y ork Ju n e , 1932__ 26
S ap  S a g o ____ 1________ 42
B rick  __________________16
M ichigan F la ts  _____ 13%
M ichigan  D a i s i e s _____ 14
W isconsin  L o n g h o r n __ 15
Im p o rted  L e y d e n _____ 27
1 lb, L im b erg e r________18
Im p o rted  S w i s s _______ 66
K ra ft, P im en to  L o a f__ 24
K ra ft, A m erican  L o af__ 22
K ra ft, B rick  L o a f _____ 22
K ra ft, Sw iss L oaf _ 25
K ra f t ,  Old E nd , L o a f „  31 
KraYt. P im en to . % lh._ 1 SO 
K ra ft. A m erican . % lb. 1 40
K ra ft, B rick . % lb .___ 1 V
K ra f t. L h n b u r.. % lb— 1 H

S a ltin e  S o d a  C rack era ,
bu lk  __________  14

S a ltin e  S o d a  C rack e rs ,
1 lb. p k g s .---------------- 1 m

s a l t in e  S o d a  C rack e rs ,
2 lb. p k g s .___ —  3 34

S a ltin e  S oda  C rack e rs ,
6% oz. p k g s ._________1  00

B u tte r  C rack e rs , hulk 13 
B u tte r  C rack era . 1 lb— 1  73 
B u tte r  C rack e rs . 2 Ih— 8 11
G raham  C rack e rs , b u lk  14
G raham  C ’s. 1 lb_____ 1 00
G raham  C ’s. 2 lb .____ 8 26
G rah am  C 'l ,  6% oz___ 1 00
J u n io r  O y ste r C’s, blk . IS 
O y s te r  C’s, shell, 1 lb— 1 84 
C lub C rack era_________I  64

CREAM OF TARTAR 
6 lb. boxes-------------------- 36

DRIED FRUIT8
A prico ts

E v a p o ra te d . E x  C hoice
C h o ic e _________    17
S t a n d a r d ________________16
E x. F a n c y  M oorpack___26

C itro n
6 lb. box_________________ I f
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C u rra n ts

P ack ag es , i l  o s________ 14

O ates
Im porta i, 12a, p i t t e d . .  1 »0 
Im p eria l, 12a, r e g u la r .  1 60
im p eria l, 12a, 2 lb ____
Im peria l, 12s, 1 lb .___

Flga
O altf.. 24-83. c ase__ 1 70

P each es
E vap. C h o ic e ________ 13%

Peel
Lem on, D ram dary,

4 os., dos.___________ l  io
O range, D rom dary .

4 o s ., do sen _________ 1 10
C itro n . D rom dary ,

4 os., d o c e n . .______ 1 10

R aisin s
Seeded, bu lk  __________7%
T hom pson’s  S ’d less  blk. 7%
Q u a k e r s ’d less  b lk . .__

16 o z . ------------------ 7%
Q u ak er Seeded. 15 oz._ 8

C alifo rn ia  P ru n es
900100, 20 Sx b o x e a __0 0 7
80@ 90, 25 Ib. boxea —007%  
7 0 0  80, 25 Ib. bo x es  . .0 0 8 %
6 0 0  70, 25 Ib. b o x e s_008%
5 0 0  60, 25 Ib. b o x e s_009%
4 0 0  50, 251b. b o x e s_010%
3 0 0  40, 25 Ib. b o x e a_011%
2 0 0  80, 25 Ib. boxea  „ 0 1 3  
1 8 0  24. 351b. boxea „ 0 1 5 %

H om iny
P e a rl, 100 lb. sac k s___ 3 50

B ulk  Goods
E lb .M acaron i, 20 lb .bx . 1 35 
E g g  N oodle, 10 lb. box 1 25

P ea rl B arley
0000 ___________________7 00
B arley  G rits ___________5 00
C h es te r _______________4 60

L en tils
C h i l i ___________________io

T apioca
P e a rt, 100 lb. sac k s___ 7%
M inu te , 8 os., 3 do s__ 4 05
D ro m ed ary  I n s t a n t__ 3 50

J iffy  P unch
3 dos. C a r to n __________l 25

A sso rted  flavors.

E V A PO R A TE D  M ILK 
Q u ak er , T a ll, 10% o s . .  2 85 
Q uaker, B aby , 4 d o s . . .  1 43 
Q u ak er , G allon, % dz._ 2 85 
C arn a tio n , T a ll, 4 dos. 2 95 
C arn a tio n , B aby, 4 dz. 1 48 
O a tm a a ’s  D 'd « ,  T a ll _ 2 95 
O a tm an ’s  D ’dee, B ab y  1 48
P e t, T o l l _____________2 95
P e t, B aby . 4 d o c en ._1 45
B orden’s , T a ll. 4 d o s . .  2 95 
B orden’s. B aby . 4 dos. 1 48

F R U IT  CA N 8

Ball M ason 
F . O. B. G ran d  R ap id s

O ne p i n t _______ 8 00
O ne q u a r t ____________ 9 30
H a lf  g a l l o n __________ 13 40
M ason  C an  T ops, gro . 2 55

F R U IT  CAN R U B B ER S 
P re s to  R ed  L ip , 2 gro .

c a r to n  ___ ___________78
P re s to  W h ite  Dip, 2 
! g ro . ca r to n ___________ 83

G E L A T IN E
Je ll-o , 3 doz___________ 1 90
M inu te , 3 do s__________ 4 05
K n o x ’s, 1 dozen______2 25
J e ls e r t ,  3 do s__________ 1 40

H O N EY
L a k e  S h o re  1 lb . d o s . .  1 90

JE L L Y  A ND P R E S E R V E S
P ure, 30 lb . p a ils_____ 2 60
im ita tio n , 30 lb. pails_  1 60 
P u re  P roa., 16 os., ds._  1 80 
12 os. A pple  Je lly , dz. 95 
IS os. M in t Je lly , dz. 1 60 
7 os. C ra n b e r ry  Je lly , d s  90

JE L L Y  G LA SSES 
% P in t  T a ll, p e r  d o s . . ._85

JU N K E T  GOODS
J u n k e t  P o w d e r ______1 20
J u n k e t  T a b l e t s _______1 35

M ARGARINE 
W ilson & Co.’s  B rands 

Oleo
N u t ____________________11
C u t A  F  Oleo__________ 09

M ATCHES
D iam ond. No. 5, 144___6 25
S earch lig h t, 144 b o x . .  6 25
C rescen t. 1 4 4 _________5 65
D iam ond, No. 0_______5 00

S a fe ty  M atches 
R ed  Top, 5 g ro ss  case  5 25 
S ignal L ig h t, 5 gro . cs. 5 25 
S ta n d a rd , 5 gro. cs.__ 4 00

M U E L L E R ’S PRO D U CTS
M acaron i, 9 oz_________ 2 10
S p a g h e tti, 9 o s .______ 2 10
Elbow  M acaron i, 9 o z .. 2 10
Ejgg Noodles. 6 o z .___ 2 10
E g g  V erm icelli, 6 oz__ 2 10
E g g  A lphabets . 6 oz__2 10
Cooked S p a g h e tti ,  24c,

17 o s_______________ 2 20

N U T S
W hole

A lm onds. P e e r le s s _15%
B rasil, l a r g e __________14%
F an cy  M i x e d ________ 15
F ilb e r ts . N a p le s _____ 20
P e a n u ts , v ir. R o as ted  09%
P e a n u ts , J u m b o ___ 10%
P ecan s , 3, s t a r ___________25
P ecan s , J u m b o __________40
P ecans , M a m m o th ______50
W aln u ts . C a l ___14020
H ick o ry  _________________07

S a lted  P e a n u ts
F ancy , No. 1__________ io%
12—1 lb. Cellop’e c a s e .  1 25

Shelled
A lm onds ________________39
P e a n u ts , S pan ish , 125

lb . b a g s______________7%
F i l b e r t s _________________32
P ecan s , s a l t e d ___________45
W aln u t, C a lifo rn ia  _____48

M INCE M EAT
N one Such, 4 doz_____ 6 20
Q uaker, 3 dos. c ase__ 2 65
T o H o, K egs, w e t, lb._ 16%

O LIVES— Plain  
Q u ak er. 24 4 oz. oases 1 87 
Q uaker, 24 7% os. cs. 3 55 
H ig h  L ife. 12 22 oz. cs. 3 45 
1 g a l. g la ss , e ac h ____ 1 30

O LIVES—Stuffed  
Q uaker. 24 2% oz. cs. 1 87 
Q u ak er. 24 4 os. c s . . .  2 75 
Q uaker. 24 5 oz. c s . . .  3 55 
Q uaker, 24 7% oz. cs. 4 55 
Q u ak er, 24 10 oz. cs. 5 95 
Q u ak er, 12 32 oz. c s . . .  7 88 
1 G allon  g lass , e a c h _1 80

PA R IS G R EEN
%8 --------------------------------- 34
I s  _______________________ 32
2s a n d  5s_______________ 30

PIC K L E S 

S w eet Sm all
L  a n d  C, 7 oz., doz._ 92%
P a w  P aw . q u a r ts ,  doz. 2 80

Dill P ick les
G al., 40 to  T in . doz.__ 8 20
32 oz. G lass  T h ro w n__ 1 50

P IP E S
Cob. 3 doz. in  bx. 1 0001  20

PLA Y IN G  CARDS
B lu e  R ibbon, p e r  doz. 4 50
B icycle, p e r do s______ 4 70
T orpedo, p e r  doz_____ 2 50

P O P  CORN
S u re  Pop . 26 lb. b a g s  1 25 
Tallow , 25 lb . b a g s .__ 1 25

FR E S H  M EATS

Beef
T op  S te e rs  & H e if____11
Good S te e rs  & H e if____10
M ed. S te e rs  & H e if____08
Com. S te e rs  & H e if____07

Veal
T op  --------------------------------09
Good ____________________08
M edium  _________________07

L am b
S p rin g  L am b  ___________20
G o o d ____ _______________ 18
M edium  _________________ 15
P o o r ____________________ 10

M utton
G o o d ________________  07
M e d iu m _________________05
P o o r ________________

P ork
L o ins ___________________12
B u tts  ___________________ 12
S h o u ld e r s _______________09
S p a re rib s  _______________06
N eck  B o n e s _____________03
T rim m in g s  _____________06

PRO V ISIO NS

B arre led  P o rk
C lear B ack ____ 16 00018 00
S h o rt C ut. C lear____ 12 00

D ry S a lt M eats 
D  S B elles________ 20-25 10

L ard
P u re  in t ie rc e s______ 07%
60 lb. t u b s _____ a d v an ce  %
50 lb. t u b s _____ ad v an ce  %
20 lb. p a i l s _____ ad v an c e  %
10 lb. p a i l s _____ a d v an c e  %
5 lb. p a i l s _____ ad v an ce  1
3 Id. p a i l s _____ a d v an c e  1

Com pound, t i e r c e s __ 07%
Com pound, t u b s ________08

Sausage«
B o lo g n a _________________ 11
L i v e r ____________________15
F r a n k f o r t _______________13
P o rk  ____________________ 15
T ongue . Je llied  _________32
H eadcheese  _____________ 13

Sm oked M eats 
H am s, C ert., 14-16 lb—  18 
H am s, C ert., Sk inned

16-18 l b . _____________ @18
H am , d ried  beef

K n u c k l e s ___________0 2 2
C alifo rn ia  H a m s ______@11
P icn ic  Boiled H a m s____@16
Boiled H am s _________@28
M inced H a m s _________@11
B acon  4/6 C e r t_______ @19

Beef
B oneless, ru m p ____ @19 00

L iver
B e e r _____________________10
C alf _____________________35
P o rk  ------------------------- 07%

RICE
F an cy  B lue  R ose______5 00
F a n c y  H ead  _________6 10

RUSKS
P o stm a  B iscu r Co.

18 rolls, p e r  c a s e _____ 2 10
12 ro lls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r  c a s e __ 2 35
12 c a r to n s , p e r c a s e __ 1 57

SA L ER A TU S
A rm  an d  H am m er 24s_ 1 50

SAL SODA
G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb. 

p ack ag es  __________ 1 15

COD FISH
M other A nn, 1 lb. p u re  26

H E R R IN G  

H olland H erring
M ixed, k e g s _________  75
M ilkers, kegs  _______  80

L ake H erring  
% bbl., 100 lb s______

M ackerel
T ubs, 60 C ount, fy. f a t  6 00 
P a ils , 10 lb. F an cy  fa t  1 50

W hite  F ish
M ed. F ancy , 100 l b . . .  13 00
M ilkers, b b ls ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils_____________ 1 40
C u t L u n c h _____________ 1 50
Boned. 10 lb. boxes___  16

SH O E  BLA CK EN IN G
2 in  1, P a s te , doz_____ 1 30
E. Z. C om bina tion , dz. 1 30
D r i -F oo t, d o z ._________2 00
B ixbys, d o z .___________1 30
S iano la , doz__________  90

STO V E PO LISH  
B lackne. p e r  doz_____ 1 30
B lack  Silk L iquid , doz. 1 30 
B lack  S ilk  P a s te . doz._ 1 :b 
E n am e lin e  P a s te , doz. 1 30 
E n am e lin e  L iquid , doz. 1 30 
E. Z. L iqu id , p e r  dcz._ 1 30
R adium , p e r  doz._____ 1 30
R ising  S un . p e r doz___ 1 30
654 S tove  E n am el, d z ..  2 80 
V ulcanol, No. 10, doz._ 1 30
Stovoil, p e r doz________ 3 00

SA LT
F. O. B. G rand  R apids

Colonial, 24, 2 lb_____  95
Colonial, 36-1% _____ 1 28
Colonial, Iodized 24-2. 1 35
Med. No. 1, bb ls._____ 2 90
Med. N o .l, 100 lb. b k__1 00
F a rm e r  Spec., .’0 lb ._1 00
P a c k e rs  M eat, 50 lb__  85
C ream  R ock fo r ice , 

c ream , 100 lb., each  89
B u tte r  S alt, 280 lb. bbl. 4 00
Block. 50 lb___________  40
B ak e r S alt. 280 lb. bbl 3 80
6, 10 lb., p e r b a le_____  93
20, 3 lb., p e r  ba le_____1 00
’0 lb. bags, ta b le ____  45

•ee R u n ’g, 32. 26 oz._ 2 411
F ive case  lo ts__________2 3(1
Iodized, 32, 26 oz_____ 2 40
F ive  case  lo ts__________2 311

BORAX
T w en ty  Mule Team

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p ack ag es___ 4 40
96, % lb. p a ck ag es___ 4 00

W A SH IN G  PO W D ERS
Bon A m i P d ., 18s, b o x . 1 90
Bon A m i C ake, 18s____ 1 65
B r i l lo _________________ 85
B ig 4 S oap  C hips 8 /5— 2 30
Chipso. l a r g e _________3 46
Clim aline, 4 doz______ 3 60
G randm a, 100, 5c_____ 3 50
G randm a, 24 la rg e___ 3 50
Snowboy, 12 l a r g e -----  1 80
Gold D ust, 12 lai ___ 1 80
L a  F ran c e  L aun  4 dz. 3 65
L ux  F lak es, 50 sm all_4 80
L ux  F lak es, 20 la rg e_4 65
Old D u tch  C lean., 4 dz. 3 40
O ctagon, 9 6 s___ _______3 90
Rinso, 24s _____________4 80
R inso, 40s _____________2 95
S po tless  C leanser, 48,

20 oz--------------------------3 85
Sani F lu sh , 1 doz_____ 2 25
Sapolio, 3 doz_________ 3 15
Speedee, 3 doz________ 7 20
S u nbrite , 50s__________ 2 10
W yando t. C leaner, 24s 1 60

SOAP
Am. F am ily , 100 box__5 05
F. B ., 6O0______________2 25
F e ls  N ap th a . 106 box__ 4 65 
F la k e  W hite , 10 box__ 2 75
J a p  Rose, 100 box____ 7 40
F a iry . 100 box_________ 3 25
P a lm  Olive, 144 box___6 20
L ava , 50 box__________2 25
C am ay, 72 box_________3 05
P  & G N ap  Soap, 100@2 75
S w ee th ea rt, 100 box__ 5 70
G ran d p a  T a r, 50 sm . __ 2 10 
W illiam s B a rb e r  B ar, 9s 50 
W illiam s M ug, per doz. 48 
L ux  T oilet, 50________ 3 06

SP IC E S 
W hole Spices

A llspice J a m a ic a _____ @24
Cloves, Z an z ib a r_____ @36
C assia, C a n t o n ________@24
C assia , 5c pkg., doz__@40
G inger, A f r i c a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz._ @65
N utm egs, 7 0 @ 9 0 _______@50
iu tm eg s , 105 -110______@48
’epper. R la c k _________@23

TE A
Jap a n

M edium  _________________ 18
Choice ______________21@28
F a n c y -----------------------30@32
No. 1 N ibbs___________ 31

G unpow der
Choice __________   32
F a n c y ----------------  40

Ceylon
Pekoe, m edium  _________50

English  B reak fas t
Congou, m e d i u m ________28
Congou, choice  ____  35036
Congou, f a n c y _____ 42043

Oolong
M edium  _____  to
Choice _ fr
F an cy  so

t w i n e
C otton , 3 p ly  cone_____ 40
C otton , 3 ply b a lls_____ 40

P u re  G round in Bulk
A llspice, J a m a i c a ___ 01 8
Cloves, Z a n z b a r _____ @28
-ass ia , C an to n _________@22

G inger, C o r k l n ______ @17
M u s ta r d _______________@21
M ace P e n a n g _________@619
P epper, B lack  ________@20
N u tm eg s ______________@25
P epper, W h i t e _________@30
Pepper, C ayenne  ______@26
P a p rik a , S p a n is h ______@36

Seasoning
Chili P ow der, 1% iz ._ . 62
C elery  Sa lt, 1% oz____  80
Sage, 2 oz_________  80
O nion S a l t _____________1 35
G arlic  _______________   1 35
Ponelty , 3% oz_____ _I 3 25
K itch en  B o u q u e t____ 4 2a'
L au re l L e a v e s ______  2 (■
M arjo ram , 1 oz_______  90
Savory , 1 oz_________  05
Thym e. 1 oz--------------   90
T um eric, 1% oz______  15

STARCH
Corn

K ingsfo rd , 24/1 _______2 10
Pow d., bags, p e r  100__ 3 95
A rgo, 24, 1 lb. p k g s___ 1 58
C ream . 2 4 - 1 ___________2 25

Gloss
Argo, 24, 1 lb. p k g s—  1 55 
Argo, 12, 3 lb. p k g s . . .  2 26
Argo, 8. 5 lb. p k g s____ 2 46
S ilver Gloss, 48. I s ____11%
E las tic , 16 p k g s______ 1 38
T iger, 50 lb s_________ 2 82

SY RU P
Corn

B lue K aro , No. 1%__ 2 40
Blue K aro , No. 5. 1 dz. 3 30
B lue K aro , No. 10___ 3 14
Red K aro , No. 1%___ 2 62
R ed K aro , No. 5, 1 dz. 3 59 
Red K aro , No. 10_____ 3 46

Im it. M aple F lavo r 
O range, No. 1%. 2 dz._ 2 87 
O range, No. 3, 20 c a n s  4 34

M aple and  Cane
K anuck , p e r g a b _____ l  10
K anuck , 5 gal. c a n ___ 4 75

Grape dui«#e
W elch. 12 q u a r t  c ase_4 40
W elch, 12 p in t c ase__ 2 25
W elch, 26-4 oz. c a se__ 2 30

No. 2, p e r g r o s s _______1 50
S °- 3> P e r g r o s s _______2 30
Peerless  Rolls, p e r doz. 90
o 0Cii ! f f e r ’ N o- 2. doz._ 50 R ochester, No. 3. doz._ 2 00 
Kayo, p e r  doz.________ 75

n a n a ie_ so
M arket, s ing le  h a n d le .  95
M ark et, e x tra  ------------- i  60

in t, la rg e  ---------------- 8 60
Splin t, m e d i u m ____  7 50
Splin t, s m a l l ________ * 5 50

_  C hurns
B arre l, 5 ga l., each — 
B arre l, 10 gal., e ach .. 
3 to  6 gal., p e r gal.

2 40 
2 55 

16

Pails
10 q t. G alvanzed  ______
12 q t. G alvan ized  
14 q t. G alvan ized
îo  q î - £ !a r in e  G a l . ' j r "  10 Qt. T in  D a iry

2 60
2 85
3 10 
5 00
4 00

— T rap s
M ouse, wood, 4 holes 
Mouse, wood, 6 ho les— 
M ouse, tin , 5 h o le s . 
R at, wood
P u t, s p r i n g __ _____
M ouse, sp rin g ___ “

60
70
65

1 00 
1 00 

20

_ T ubs
L a rg e  G a lvan ized__
M edium  G alvanized, 
»m all G alvan ized  _

8 75 
7 75 
6 75

W ashboards
B anner, Globe_____
B rass , s in g le_____ _[
G lass, s in g le______ '
D ouble P e e rle ss____
Single P e e rle ss___ I '
N o rth e rn  Q ueen___
u n iv e rsa l _______

5 50
6 25 
6 00 
8 50
7 60 
5 50 
7 25

W ood 
13 in. B u tte r  
15 in. B u tte r  
17 in. B u tte r  
19 In. B u tte r

Bowls
-----------  5 00------  9 00
----------- 18 00
-----------  25 00

COOKING OIL 
Mazóla

P in ts , 2 doz___________ 4 10
Q u a rts , 1 doz_________ 3 60
H a lf G allons, 1 doz__ 6 00

W R A PPIN G  
F ibre, M anilla,
No. 1 F ib re ___
B u tc h e rs  D  F_
K ra ft _____
K ra ft S tr ip e —1

P A P E R
w h ite_05
-----------06%
-----------06%
-----------06
-----------09%

T A B L E  SAUCES
Lee & P e rr in , la rg e ____ 5 75
Lee & P e rr in , sm a ll__ 3 35
P ep p e r ________________1 60
Royal M in t_____________2 40
Tobasco, sm all_________3 75
Sho You, 9 oz., doz___2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper. 2 oz____________ 3 30

Y EA ST CAKE
M agic. 3 doz__________ 2 70
S unligh t, 3 d o z . ____ _ 2 70
S unligh t. 1% d o z .____ j 35
Y east Foam , 3 doz____ 2 70
Y east Foam , 1% doz._. 1 35

Y EA ST—C O M PR E SSE D
F le isch m an n , p e r  doz___ 30
Red S ta r , p e r doz______ 20
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S H O E  M A R K E T
M ichigan R etail Shoe D ealers  A ssociation .

P re s id e n t—C lyde T ay lo r, D e tro it
F ir s t  V ic e -P re s id en t—M. A. M ittlem an , 

D etro it.
V ice -P re s id en t—A rth u r  A llen, G ran d  

R apids.
V ic e -P re s id en t — E d w ard  D ittm a n , 

M ount P le a sa n t.
V ic e -P re s id en t—K. M aste rs , A lpena.
V ic e -P re s id en t—M ax H a rrim a n , L a n ­

sing .
V ic e -P re s id en t — F red  N edw ick, S a g ­

inaw .
V ice -P re s id en t—R ich ard  S chm id t, H ills ­

dale.
V ic e -P re s id en t—E d w ard  S tocker, D e­

tro it.
V ic e -P re s id en t—B. C. Olsee, G ran d  

R apids.
Sec’y  a h d  T re a s .—Jo sep h  B u rto n , D an- 

sing.
F ield  Sec’y—O. R. Jen k in s , P o r tlan d .

Y early  dues  $1 p e r  person.

Getting Most Out of a Sports-Summer 
Season

Business makes a habit of comparing 
this month’s figures with those of the 
corresponding month a year ago. 
W hether the habit is good or not is for 
experts to determine. The fact remains 
that it is a characteristic practice and 
in all probability will long continue.

Plenty of bragging followed the 
showing of this year’s figures for the 
month of March. In comparison with 
a year ago, they indicated tremendous 
gains. But when April’s figures were 
closed and compared, business blues 
prevailed the country over. The merry 
month of May, however, brought the 
business man into a more happy frame 
of mind, and so it goes.

Ups and downs of sales totals pro­
duce corresponding peaks and valleys 
of emotion. June gives real promise 
of being a great month at retail. If our 
prediction is true, then as a retail in­
dustry we have done our part toward 
our own recovery in the first six 
months of 1934. But now is the time 
for foresight. W’e are treading on the 
very heels of a Fall season. While we 
are operating at retail in the Summer 
cycle, we are thinking as planning mer­
chants of the possibilities for Fall. If 
we have comparisons to make with last 
year, then let us consider the follow­
ing:

A year ago June, July and August 
shoemaking was very much accelerated 
in anticipation of the higher prices un­
der the code. Almost every factory, 
everywhere, was running to normal 
capacity and some were even operating 
two and three shifts. Such production 
was stimulated by the hopes that the 
public would buy early and often. The 
public did respond and August of a 
year ago was a great sales month, for 
the customers, too, wanted to buy be­
fore the rise.

If we are planning now for August, 
we must develop forces of stimulation 
within ourselves. There is no alarm in 
the price field because of the codes to 
force anticipatory buying. There is no 
artificial stimulant to sales to come out 
of Washington. We’ve got to, as an 
industry, develop our own sales effort 
by a change of shoes in anticipation of 
a change of season.

Other industries have tied up their 
sales effort with the month of August. 
The first two weeks of the month are 
made whirlwind clearance sales. It is 
the hope of many Summer lines in ap­
parel to delay real clearance until late 
July and early August to get the most 
out of sports attire business. Other 
industries believe that the public has

plenty of money to spend in August 
and that if it is a dull month at retail, 
it is due to a lack of aggressiveness on 
the part of the merchant in getting 
his share of the public’s dollar.

The dribbling of Summer sales in the 
last weeks of August makes the mer­
chant sluggish, his clerks indifferent 
and his efforts almost negative. We 
know that the Fall season, as such, is 
mighty short.

Other industries accept the idea of 
anticipating the coming season with the 
first flash of fashion promotion. They 
therefore devote the final weeks in 
August to well-planned season open­
ings.

If an industry shouts with one voice 
for its share, it does much better than 
if it passively waits for the public to 
buy its goods last. It is the first dollars 
of the season that are spent with great­
er freedom. Our thought was that per- 
hops by mutual consent a number of 
merchants in communities throughout 
the country might, by a well-planned 
campaign of publicity (such as some 
very excellent newspaper releases and 
photographs), encourage the desire for 
Fall goods early.

Mid-Summer records, as issued by 
the U. S. Department of Labor, show 
that, in comparison with a year ago. 
factor}' payrolls have increased 50 per 
cent.: all lines of industry have in­
creased 50 per cent.: production has 
increased 35 per cent.: the number of 
employes, 25 per cent.: and the rate of 
hourly earnings of factory workers. 20 
per cent.—with a net per capita in­
crease of 15 per cent. All these are fac­
tors in getting the most out of the 
Summer season. Then can we collec­
tively plan on opening a Fall season in 
time and in tune with the public’s wil­
lingness to spend money for Fall shoes 
and other Autumn goods.

\ \  e will have more to say on this 
subject of timing in next week’s issue: 
but in this week’s Editor Outlook we 
have indicated the necessity for plan­
ning at least three months ahead. The 
fact remains that we will have this 
year the longest sport shoe season on 
record, and if we don’t watch out we 
will have the shortest Fall shoe season 
unless we plan something—of which 
we will tell you next week.—Boot and 
Shoe Recorder.

Mrs. Franklin D. Roosevelt on Chain 
Stores

At a recent meeting of code authori­
ties in Washington Mrs. Roosevelt 
thus expressed herself on chain stores:

It is easy to say, of course, that all 
small shops will have to go out of busi­
ness, but I question the desirability of 
saying that, for in many cases, even in 
food shops, one can, on the whole, get 
better values for the money and the 
customers will pay less on all around 
buying than in the chain stores. Even 
though we acknowledge that chain 
stores in cities can always do it more 
cheaply, I doubt if they can in smaller 
communities and give the same value. 
Even if it were true, it would do away 
with what I should say was our ulti­
mate aim in building up community 
spirit and consumption at home of as 
much as possible of what is produced 
in the neighborhood.

Proceedings of the Grand Rapids 
Bankruptcy Court

(C ontinued  from  pag e  11)
E a s t  E n d  Slioe S to re, G. R ______  3.50
Dr. Leon C. Bosch, G. R ________  20.00
B lodgett M em orial H osp ita l, G. R. 5.00
D r. R. H . D enham , G. R ________  35.00
H arley  S m ith  F u rn itu re  Co., G. A. 20.00
T ex as  Co., C h icago______________ 175.00
R o b ert S taffo rd , E a s t  G. R ______  50.00
Eli C ross, G. R _____ _____________ 5.00
F rey lin g  & M endels F lo ra l Co., G. R. 5.00
H uekels , G. R _____________________  90.00
F id e lity  C orpo ra tion , G. R ________ 30.00

In th e  m a t te r  of J . F . E es ley  M illing
Co., a  co rpo ra tion , b a n k ru p t No. 5070, 
final m ee tin g  of c red ito rs  w as  he ld  M ay 
25, a t  w hich  tim e M. N . K ennedy , t r u s ­
tee , wtas p re s e n t a n d  re p re sen te d  by 
llo l'fm an  & H offm an, a tto rn e y s . C erta in  
c re d ito rs  w ere  p re sen t, a s  w ell a s  b idders 
on sales. T he  t ru s te e ’s final re p o r t  a n d  
a cco u n t w as app ro v ed  a n d  allow ed. B ills 
of a t to rn e y s  app roved  a n d  allow ed. C er­
ta in  a s s e ts  w ere  sold a t  au c tio n . A n 
o rd e r w as  m ad e  fo r th e  p ay m en t o f a d ­
m in is tra tio n  expenses, p re fe rred  a n d  s e ­
cu red  c la im s a n d  a  firs t an d  final d iv i­
dend  to  c re d ito rs  of % p e r  c en t. N o o b ­
je c tio n s  to  b a n k ru p t 's  d isch a rg e . M eet­
in g  a d jo u rn ed  w ith o u t d a te  an d  th e  files 
w ill be re tu rn e d  to  th e  U. S. D is tr ic t 
C ourt.

J u n e  7. On th is  d a y  th e  schedu les, 
re fe ren ce , a'nd ad ju d ic a tio n  in  th e  m a tte r  
of P e te r  R y n t D ren th , b a n k ru p t No. 5726 
w ere received . T h e  b a n k ru p t is a  b u ild ­
ing  c o n tra c to r  of K alam azoo. T he sch e d ­
ules show  to ta l a s s e ts  of $275.00, (a ll of 
w hich  a re  c la im ed  ex em p t), a n d  to ta l
liab ilitie s  of $7,000.19, lis tin g  th e  follow ­
ing  c red ito rs :
G odfrey  L u m b er Co., K alam azoo  2,566.30 
P eop les S av in g s  A ssociation ,

K alam azoo  ____________________$2,442.45
N eil M oerdyk, K alam azoo_______  228.80
P e te r  V an D yken, K a lam azoo____________ 67.50
H ay W anzo, K a lam azo o __________ 25.75
E m m ett F . a n d  G lenn E . Rooney,

K alam azoo  ____________  370.00
L. ’ V. W h ite  Co., K a lam azoo____________ 28.00
P e te r  S m ith , K a lam azo o _________1,271.39

In th e  m a t te r  of M apes-N ebeliu s  C ad ­
illac Co., a  co rpo ra tion , b a n k ru p t No. 
5011, final m ee tin g  of c red ito rs  w as  held 
M ay 21. F red  G. T im m er, tru s te e ,  w as 
p re s e n t in  person  a n d  re p re sen te d  by 
G lenwood C. F u lle r , a t to rn e y . C erta in  
c re d ito rs  w ere  p re sen t a n d  by  A tto rn ey s  
S ta r r  & S ta rr . C er ta in  a cco u n t b idders 
p re sen t in person. T ru s te e 's  final re p o rt 
a n d  acco u n t w as  ap p ro v ed  a n d  allow ed. 
B ills of a t to rn e y s  app roved  an d  allow ed. 
F in a l a cc o u n t of th e  M ich igan  T ru s t  
Co. a n d  G lenn E . M apes, rece iv ers , a lso  
app ro v ed  a n d  allow ed. By vo te  of c re d ­
ito rs, c la im s a g a in s t  A. A. N o rth q u is t 
a n d  G lenn E . M apes tra n s fe rre d  to  F red  
C- T jm rner a s  t ru s te e  fo r c red ito rs  w hose 
c la im s  have  been  proved  a n d  allow ed 
in tlie  b a n k ru p tc y  m a tte r .  A n o rd e r w a s  
m ade  fo r th e  p ay m e n t of a d m in is tra tio n  
expenses, a  second  su p p lem en ta l f irs t 
d iv idend  of 10 p e r cen t, a  su p p lem en ta l 
second d iv idend  o f 10 p e r c en t a n d  a  
final d iv idend  to  c red ito rs  of 6.8 p e r cen t. 
No ob jec tion  to b a n k ru p t 's  d isch a rg e . 
T he files will be re tu rn e d  to  th e  U. S 
D is tr ic t  C ourt.

In  th e  m a t te r  of H a r ry  L. Fox, doing  
bu sin ess  a s  F ox  B ro th e rs , b a n k ru p t No. 
o493, final m ee tin g  of c re d ito rs  w as held  
A pril 6, a t  w hich  tim e  M. N. K ennedy , 
tru s te e , w as p re sen t in  person  a n d  re p ­
re sen te d  by B u rn s  & H adsell, a tto rn e y s . 
One c re d ito r  w as  p re sen t jn  person . T he 
t r u s te e ’s final re p o rt an d  a cco u n t w as 
ap p ro v ed  a n d  allow ed. B ills of a t to rn e y  
fo r  b a n k ru p t an d  a tto rn e y s  fo r  tru s te e  
w ere  app roved  a n d  allow ed. An o rd e r 
w as m ade  fo r th e  p ay m en t of a d m in is tra ­
tion  expenses, p re fe rred  c la im s an d  a  

an d  final d iv idend  to  c re d ito rs  of 
—lo  p e r cen t. N o o b jec tio n s  to b a n k ­
ru p t  s d isch a rg e . M eeting  ad jo u rn ed

w ith o u t d a te  a n d  files w jll be re tu rn e d  
to  th e  U. S. D is tr ic t C ourt.

In  th e  m a t te r  of L  & B C a r ta g e  C o r­
p o ra tio n , b a n k ru p t No. 5633. T he  sa le  of 
a sse ts  h a s  been  called  for J u n e  26 a t  th e  
p rem ise s  fo rm erly  occup ied  by  th e  b a n k ­
ru p t on W es te rn  av en u e , M uskegon. T he 
p ro p e rty  fo r sa le  co n sis ts  of tools, p a r ts , 
eq u ip m en t, office fu rn itu re  a n d  fix tu res, 
tru ck s , tra c to rs , tra ile rs , e tc ., a ll a p ­
p ra ised  a t  $2415.89. A ll in te re s ted  jn  such  
sa le s  shou ld  be p re s e n t a t  th e  d a te  and  
tim e above s e t  fo rth .

Home Modernization
The beginning of the home 

modernization campaign under 
the auspices of the Home Owners’ 
Loan Corporation, which is sched­
uled for this week, is likely to cre­
ate a substantial amount of activ­
ity in many local coimmunities all 
over the country.

There has been a good deal of 
home repair work done this spring 
without direct financial assistance 
from the Government. In a large 
number of cases installment pay­
ment facilities made available by 
building material and equipment 
manufacturers have been used, re­
ports indicate.

However, credit terms of die 
Government agencies are likely 
to be more liberal and they will, 
in addition, reach home owners in 
many instances where the credit 
standing of the local contractors 
was not such as to make their en­
dorsement acceptable to a finance 
company, it is expected.
Survey of 10,000 Children to Fix Nu­

trition Standards
The first nutrition survey to be con­

ducted by a public relief organization 
is being made of 10,000 children in 
cities and towns in New York State 
to gather information, which will be 
of help in formulating standards for 
the maintenance of child health. The 
survey is being made by the Division 
of Maternity, Infancy and Child Hy­
giene of the State Department of 
Health and the Emergency Relief Ad­
ministration.

Children of all ages up to  16 years 
are being included in the study, re­
gardless of economic status. Nutri­
tional and general physical conditions 
are being studied and recommenda­
tions are being made to parents of 
steps to take to correct defects.

If the uses of adversity are sweet 
there ought to be more sugar-coated 
hams on the stage.

M I N E S S ----
TAIKILITY

are ./\|m boll zed bej

muTUflL msuRonce
TUG miCMIGfifi SUOG DGQLQLS 
muTuoL PIR.G insuiLpncG company
m U T U A L  B U I L D i n G  LADS I fi G H f l I C U l G A n

Genius invariably triumphs.



J u n e  13, 1934 M I C H I G A N  T R A D E S M A N 23
Questions and Answers of Interest to 

Grocers
Question: Does baking powder lose 

some of its strength in time?
Answer: All baking powders lose 

some of their strength in time. This is 
because the expansion and contraction 
of the air in the can, caused by tem­
perature changes, gradually works the 
outside air into the can. This causes 
slight deterioration, especially during 
the periods of the year when there is a 
great amount of moisture in the air. 
For this reason it is best to keep as 
fresh a supply of baking powder in the 
store as possible.

Question: What should be done to 
prevent weevils and other insects from 
getting into flour and bulk cereals 
such as rolled oats, farina, and corn- 
meal?

Answer: To prevent flours and meals 
becoming infested with weevils and 
other insects, the outsides of bags con­
taining them should be kept clean and 
swept often. All sweepings should be 
collected and removed or burned, as 
these contain most of the eggs, larvae, 
and adult insects. The full sacks 
should be kept in good repair, as this 
will prevent the insects from entering.

During the summer great care 
should be taken to see that the chests 
or bins in which bulk cereals are kept 
are perfectly tight and that they are 
well covered at all times. All such 
chests and bins should be thoroughly 
cleaned at least once very two weeks, 
especially in warm weather. If quanti­
ties of old flour or meal are left in the 
corners or cracks, the fresh product 
emptied into the bins will be contam­
inated in a short time.

Care should be taken in storing bags 
of flours and meals to have ufficient 
space between the tiers to allow abun­
dant ventilation.

Question: Why do some powdered 
sugars contain starch?

Answer: Powdered sugars which 
contain starch (the usual amount is 3 
per cent) are intended for use in mak­
ing icings. Such sugar works up into a 
smoother icing than ordinary powder­
ed sugar. The addition of the starch 
also keeps the sugar from getting hard 
and lumpy.

Question: In how many grades and 
sizes are lemons packed?

Answer: California lemons are
packed in two grades and seven sizes 
as follows: 240’s, 270,s, 300’s, 360’s, 
420’s, 442*8 and 490’s. The second 
grade sells for approximately 50c less 
per crate than the first grade.

Question: How many orders should 
a delivery man deliver in one day?

Answer: Delivery man in all parts of 
the country are making 100 deliveries 
daily within a five-mile radius of the 
store. If the delivery man has a helper 
he can deliver 150 orders without un­
usual effort. He does not assemble or­
ders.

Question: Is a Sunday Closing Law 
constitutional?

Answer: Sunday closing laws have 
been held constitutional in several 
states. Under the “police power” of 
the state (protecting health, welfare, 
morals or safety) any state has wide 
latitude.

Question: How are extracts pre­
served for common use?

Answer: For commercial use ex 
tracts ars preserved ini alcohol. When 
a lemon or vanilla extract is mixed, 
for instance, in a cake, the alcohol 
evaporates, leaving the extract as a 
flavor.

Question: What is the difference 
between “steel cut” oatmeal and rolled 
oats?

Answer: “Steel cut” oatmeal is the 
grain of the oat cut into small parti­
cles by specially designed knives. 
Rolled oats are made by rolling the 
grain of the oat between specially de­
signed steel rollers.

Question: From what does Easter 
get its name?

Answer: Easter gets its name from 
a Pagan goddess “Eostra.” The Cen­
tral Feast of Christendom was named 
after Eostra, worshipped by the an­
cient Saxons as the goddess of Dawn 
and Spring. To her was consecrated 
the month of April and to her were 
also consecrated the rabbit and the 
egg as the emblems of fertility.

Question: How many more apples 
than pears do we eat?

Answer: We eat about seven pounds 
of pears per person in a year, but sixty 
pounds of apples.—Kentucky Grocer.

Quick Freezing Process Preserves 
Quality and Flavor

Asparagus, broccoli, lima beans, 
peas, peaches and many other prod­
ucts which were available formerly 
out of season only as canned products 
are now being placed on the market as 
frosted foods.

This is pointed out by Fred W. 
Jackson, of the New Jersey Depart­
ment of Agriculture, as the newest de­
velopment in the food processing in­
dustry.

Quick freezing processing, say Mr. 
Jackson, means that the fresh quality 
products are subjected to  sjb-zero 
temperatures which must be retained 
in storage and retail channels until 
the consumer is ready to use them.

Perfect fruits and vegetables, fully 
ripened, are brought directly from the 
fields or orchards to the plant before 
wilting can occur or quality can de­
teriorate. Each product is treated with 
careful consideration given to its prop­
erties of acidity, vitamin value, color, 
consistency and flavor.

The finished products of quick freez­
ing processing resembles quite closely 
the fresh raw product coated1 with a 
covering of frost. They are packed in 
paper cartons and are dry in the case 
of vegetables and some of the fruits. 
Other fruits are taken in a sugar 
syrup.

Mr. Jackson reports that consumers 
who have tried these frozen products 
have commented on their excellent 
quality, closely approximating that of 
fresh fruits and vegetables. This may 
be explained by the fact that only the 
best products are used and they are 
only a few hours removed from the 
orchard or field before being frozen.

As a consequence of this new devel­
opment “fresh” fruits are being made 
available at all times in prime condi­
tion regardless of season.

Tea is being vacuum-packed in glass 
containers by a Texas company.

OUT AROUND  
(Continued from page 9)

In his talk over the radio Sunday 
evening Arthur Sears Henning stated 
that 24,000,909 persons—constituting 
practically half the voters of the United 
States—are now on the payroll of the 
Nation. With such a condition, what 
show would an opposition party have 
at the general election for Congress­
men this coming fall? Mr. Henning 
stated that the extra expenses thus far 
precipitated by the New Deal, so call­
ed, will increase the taxes levied by the 
Government four fold.

After years of honoring mother on 
the second Sunday in May, half- 
shamed into it, Dad was finally given 
a day on the third Sunday in June. 
Lovely, indeed, is the commemoration 
of mother. Why not father?

Unemotional dad. Nevertheless, the 
same pride and love for his child 
dwells in his honest heart. True, you 
can not give him flowers or dainties, 
but how about a nice long letter or 
visit to brighten his somewhat monot­
onous days?

Recall the dad who gave you a 
home? Who held the grocer, meat 
dealer, the baker, the candlestick 
maker, off with his little green roll? 
Who hauled out the ashes and brought 
home the bacon?

Is there a vivid picture in your mind 
of a holiday festive table with the 
family gathered round and father 
struggling with the goose? Finally it 
was served and nobody noticed very 
much that all that was left for dad 
was a neck or a wing.

True, mother darned the socks; but 
who paid for the yarn?

He was called upon to investigate 
the odd noises in the basement in the 
middle of the night.

He didn’t have much time to hold 
your hand in his, because it was always 
busy reaching into a too generous 
pocket.

Think back about your “youth” and 
you’ll find that it is memories of dad’s 
sober, steady presence which formed 
an instrument whose strings steal into 
your very soul with a song that sounds 
a great deal like “Home, Sweet 
Home.”

Never go back on your dad.

President F. W. Steinsberger, of the 
Indianapolis Retail Meat and Grocers’ 
Association recently broadcasted a 
sharp blast at grocers who are unfaith­
ful to their ideals, in other words, who 
fail to practice what they preach, as 
follows :

Most independent grocers are 
extremely inconsistent.

They spend much of their time 
in beratng their chain competi­
tors, pointing out the unfair ad­
vantages of the chains, their at­
tacks on constitutional freedom, 
their unfair merchandising tactics.

It is all true.
But the average grocer thinks 

little of stepping into a chain to­
bacco shop to buy cigars or ciga­
rettes— he thinks nothing of buy­
ing toothpaste or cough syrup at 
a chain drug store— sometimes he

takes the whole family to a chain 
shoe store for new shoes.

The grocer isn’t the only of­
fender. There are many salesmen 
who make their living through the 
independent merchants who do 
the same thing.

Actions are louder than words. 
Refusal to buy anything from any 
chain store by every independent 
grocer and every independent 
salesman in Indianapolis would 
mean something. It would mean 
money in the pocket of the inde­
pendent merchant and money out 
of the pocket of the chain stores.

I have heard many sermons preach­
ed by clergymen which contained less 
truth than the above warning by Mr. 
Steinsberger.

E. A. Stowe.

Humble Dandelion Greens Rich in 
Minerals

The first greens of the season in 
many northern localities are furnished 
by a plant which is generally regarded 
as a weed pest,—the dandelion.

Leaves of the dandelion have a high 
mineral and vitamin content and be­
cause of this, Government nutritionists 
recommend their use. Many families, 
it has been found, can make frequent 
use of dandelion greens while the 
plants are young and tender.

Green and yellow vegetables, espe­
cially sweet potatoes and carrots, are 
rich in carotin—the source of vitamin 
A.

According to the North Carolina 
State Board of Health the best method 
of preparing sweet potatoes to retain 
the vitamin content is by baking or 
roasting them in the skin. The Board 
quotes scientific opinion to the effect 
that two or three ordinary yellow 
sweet potatoes are enough to supply 
an individual with all the vitamin A 
he requires.

This vitamin promotes growth, pre­
vents a serious eye disease which ap­
pears when the diet is deficient in vita­
min A and also prevents rickets.

P h o n e  89674
John L. Lynch Sale» Co.
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Eliminating Overlapping in Codes
Efforts are currently being 

made by NRA officials in co-op­
eration with code authorities to 
adjust conflicts of interest that 
arise out of overlapping or inequi­
table provisions in codes of relat­
ed industries

The preliminary work in this 
field is being done by many code 
authorities, usually in joint meet­
ings of trade practice and indus­
trial relations committees of the 
industries concerned. The final 
decision as to the changes of 
either the wage and hour sche­
dules or of fair practice rules in 
the codes in question, however, is 
usually arrived at in joint code 
hearings before the division ad­
ministrator in charge.

Elimination of the contradic­
tory rules in related codes will be 
an important contribution to the 
smoother working of NRA it is 
held.

Back President on Deficiency Bill
Although they do not like the 

proposition of leaving it solely to 
the President to apportion large 
funds among the various enter­
prises of the Government, ear­
marking them for specific pur­
poses, Democratic Senators will 
vote for the proposition as set up 
in the deficiency appropriation 
bill.

The alternative for this would 
be the earmarking of the funds 
and the addition of a clause 
which would permit the President 
to make tranfers from one allot­
ment to another, which would 
mean the same thing. Some Sen­
ators are trying to call a halt to 
what some privately denominate 
a public spending spree, but part­
ly regularity and the general polit­
ical aspects of relief associations 
make the problem a difficult one 
to accomplish.

Retail Trade Prospects
The moderate improvement in 

retail trade, which appeared in the 
last days of May, was sustaned 
last week.

Sales averages are about 5 per 
cent, ahead of last year and pros­
pects are that seasonal merchan­
dise will continue to move freely, 
except in drouth area centers and 
in sections suffering from strikes, 
such as the Pacific Coast

Merchants are, nevertheless, 
concerned over the future out­
look. The revival of price cutting 
reported in some lines will entail 
inventory losses. The pressure 
for lower prices from both con­
sumers and the Government may 
cut the markup percentage to a 
pont, it is feared, where profits 
will be endangered and code 
wage and hour scales can no long­
er be supported out of operating 
profits.
Removes Germs Which Make Fish 

Smell
A method of preparing and packing 

sea food stated to prevent the devel­
opment of a “fishy” odor has been pat­
ented by Julius Alsberg, of Tompkins

Corners, N.Y. The process depends 
upon the fact that “fishy odor” devel­
ops in fish as a result of bacteria al­
ways present in sea water and which 
are harbored in large quantities in the 
slimy coating which surrounds the fish. 
The removal of these bacteria by me­
chanical means is the basis of the proc­
ess. Fish must first be in absolutely 
fresh condition in order that the sapro­
phytic bacteria may not have had a 
chance to penetrate into the meat. The 
raw fish is immediately placed in a re­
frigerated room maintained at 32 to  35 
degrees F., and the fish is surrounded 
with ice to prevent its dying out. It is 
washed in sterilized brine or sea water 
to remove the slime and dirt and a mild 
antiseptic solution may be added at this 
point (chlorine, sodium hypochlorite, 
etc.). The fish so prepared is then 
taken to the “dressing” room which is 
kept at room temperature, where it is 
scaled, skinned, and boned or fileted. 
The dressed fish, placed on sterilized 
wire, is again washed in sterilized brine 
and drained, then dipped in cold brine 
for a short period. Next, the fish is 
again drained and dried with air, 
chilled, and wrapped in two thicknesses 
of parchment paper. The salt treatment 
“leatherizes” the fish and renders it 
less liable to bacterial infestation when 
it is later kept at room temperature.

Cures for Troubles of Your Watch
That delicate bit of mechanism you 

wear on your wrist or carry in your 
pocket would be a better timekeeper if 
it operated at the same temperature 
all the time and if it were not subject 
to magnetic influences. Of course, 
there are other watch troubles, such 
as changes in position, bumping and 
changing spring tension.

But the first two difficulties are part­
ly overcome as a result of tests at the 
Bureau of Standards. To allow for 
changes in temperature, most good 
watches now have a cut balance wheel 
made of two kinds of metal which 
offset each other as the thermometer 
goes up or down. However, this does 
not wholly eliminate the effect.

The Bureau has been working on a 
new idea. Instead of the two-metal 
cut wheel, it has been testing a solid 
balance wheel jnade out of one kind of 
metal. In the tests, the new wheel has 
performed better than the prevailing 
type.

Besides, the Bureau has devised a 
hair-spring made out of a peculiar alloy 
steel called “elinvar.” With the new 
hairspring and balance wheel, magnetic 
effects are almost entirely overcome. 
This is especially valuable to engineers 
on electric locomotives, whose watches 
are subject constantly to magnetic 
forces.

Proper Cooking of Cereals and Gravies
One of the problems of inexpe­

rienced cooks is to keep cereals and 
gravies from becoming “lumpy.” The 
explanation is that in the presence of 
moisture and heat, starch granules 
swell rapidly. If they are not separated 
so they can all swell at one time, those 
on the outside stick together and form 
lumps with unswollen granules in the 
center.

The first principle in cooking with 
the finer starches such as flour, corn­
starch, or fine breakfast cereal, accord­

ing to scientists in the United States 
Bureau of Home Economics, is to sep­
arate the grains by mixing them with 
some other substance before combin­
ing them with a hot liquid.

Secondly, starch should be slowly 
diluted with any hot liquid. The third 
principle is to stir continually to keep 
the grains separate until they finish 
swelling.

Butter Code Bans Unfair Practices
The organized butter and egg men 

have submitted a proposed code to 
NRA. It forbids the following unfair 
practices: False advertising of butter, 
the buying for sale of inedible prod­
ucts, secret rebates or allowances in 
the form of money or otherwise, com­
mercial bribery, interference with con­
tractual relations by competitors and 
defamation of the conduct or credit 
standing of competitors, destructive 
price cutting, quoting different prices 
in different localities aside from normal 
transportation costs in order to create 
a monopoly, giving of premiums, 
prizes or gifts with merchandise, label 
allowances greater than actual cost of 
packages and the requirement forced 
on buyers to purchase certain groups 
of products as a condition to the pur­
chase of any one or more exclusively 
controlled products.

Influences that Mold Child’s Character 
Most

Who influences a child most, his 
parents or his playmates

The answer to this question was giv­
en recently by David C. Adie, Com­
missioner of the New York State De­
partment of Public Welfare in a talk 
before parents. He based his state­
ment on a survey carried out among 
children from 12 to 15 by a group of 
churches and university agencies.

It was found that 43 per cent, of 
the children were influenced most by 
other children of their own age, 37 per 
cent, were influenced most by their 
parents, 17 per cent, by a “most ad­
mired adult,” 2 per cent, by their 
school teachers, and 1 per cent, by 
their Sunday School teachers.

Corporations Wound Up 
The following Michigan corporations 

have recently filed notices of dissolu­
tion with the Secretary of State:

Allied Distributing Co., Detroit.
Vacuum Carburetor Co., Detroit.
Community Land Co., Lansing.
Graham Motor Sales, Inc., Detroit.
Clark Transmission Co., Berrien 

Springs.
Spa Corporation, Detroit.
Terminal Building Corp., Muskegon.
Tilten Investment Co., Detroit.
Frigidaire Sales Corp., Detroit.
Connor Fountain Supply Co., De­

troit.
Rankin Realty Co., Grand Rapids.
Anchor Tool & Die Co., Detroit.
Home Insulation Co., Grand Rapids.
Banner Manufacturing Co., Detroit.

The chief bond of military service 
is superstition, and the love of banners. 
—Seneca.

The worst taxes are those we impose 
on ourselves.

Safety First the Slogan at Threat of 
Appendicitis

Despite the fact that the majority 
of deaths fnom acute appendicitis are 
preventable, their number has shown 
an increase. The Minnesota State 
Medical Association, direct attention to 
this condition, pointing out that all 
cases of abdominal pain which con­
tinue more than a few hours should 
be given medical attention to deter­
mine if the suffer has appendicitis even 
through the pain is far from the loca­
tion of the appendix.

The tendency to  put off medical at­
tention is blamed by the Medical Asso­
ciation for the abnormal number of 
cases of fatal appendicitis reported last 
year among unemployed.

Ohio Considering Chain Store Tax 
Legislation

The Ohio Secretary of State has ap­
proved the form of an initiated peti­
tion proposing a law for submission to 
the Legislature in 1935 providing for a 
tax on chain stores. The proposed law 
would levy an annual tax of $3 on each 
retail and wholesale mercantile estab­
lishment in Ohio. Upon two stores or 
more under the same management or 
ownership, and up to five stores, the 
tax would be $25. On each store in 
excess of five, up to ten the tax would 
be $250. On all units in excess of ten 
the tax would be $1,000. The income 
would go to “the school relief fund” 
of Ohio. There is no such fund in 
Ohio now.

Small Strike Can Tie Up.W hole City 
How completely a modern city is at 

the mercy of its machines! Drop a 
monkey wrench in one comparatively 
minor set of cogs and you can paralyze 
an entire community.

Gasoline filling station operators and 
gasoline truck drivers in Cleveland 
walked out. So effective was their 
strike that the city’s supply of gasoline 
was completely cut off. As a result the 
whole city was left helpless. Private 
cars delivery trucks, buses—all of these 
could run until their tanks were empty, 
and then they had to stop.

Because of a disagreement involving 
only some 2,000 or so men, a commun­
ity of a million people was brought to 
the edge of utter paralysis.

Ten New Readers of the Tradesman 
The following new subscribers have 

been received during the past week:
Leo Palmer, Grand Ledge 
Dougherty’s Grocery, Lansing 
Gates & Son, Lansing 
Schmidt Bros., Lansing 
Frank A. Rouse, Lansing 
Alphonso Belsito, Lansing 
Paul & Son, Lansing 
A. C. Alberts, Holt 
S. F. Leeke, Leslie 
Mitchell Bros., Leslie

Activated alumina is offered as an 
industrial absorbent. Inert, available 
in large sizes, it is said completely to 
absorb moisture from gases, liquids, 
solids.

Public approval is what counts these 
days.

Excesses to-day exact to-morrow.'



STREAMLINED
AUTOMOBILE
INSURANCE
S MO O T H S  O U T  C L A I M  R E S I S T A N C E .

C O M P L E T E  D E P E N D A B L E  C O V E R A G E  

W I L L  A S S U R E  Y O U  O F  P R O M P T  

AND S A T I S F A C T O R Y  A D J U S T M E N T

P R E S E N T  

P R E M I U M  
S A V I N G S  
21 % 25 %

I N S U R E  W I T H  T H E

MILL MUTUALS AGENCY
M U T U A L  B U I L D I N G  
L A N S I N G  M I C H I G A N  
D E T R O I T  S A G I N A W  
G R A N D  R A P I D S  •  «

J L

.  .  .  Begin to Boost 
IC ED  COFFEE

.  . .  N ow !
I t s S not too early to begin to boost Iced Coffee 
and lay the foundation for better summer coffee 
sales. But be sure to tie up your efforts with Dated 
Coffee. For, as you well know, Iced Coffee, in 
order to be good, has to be made 
with a fresh strong coffee that is rich 
and full-flavored. That’s the kind of 
coffee your customers get when they 
buy Dated Coffee.

Urge them to drink more Iced Cof­
fee, and recommend that they use 
Dated Coffee. You’ll make more 
Iced Coffee drinkers among your 
customers and do a better coffee 
business this summer.

*  C H A S E  & S A N B O R N ’S

» DATED  C O F F E E
____ A Produci of

S T A N D A R D  B R A N D S  I N C O R P O R A T E D

Rademaker-Dooge Grocer Co.

D istributors for
K A R A V A N  KIRO C O FFEE 
K A R A V A N  EL PE R C O  C O FFE E  
K A R A V A N  SIXTY-SIX C O FFE E

Phone 8-1431 Grand Rapids. Michigan

M ICHIGAN BELL 
TELEPHONE CO .

BACK FOR ANOTHER  
VACATION IN M ICHIGAN
Year after year, vacationists from other states return 
to Michigan to enjoy the many advantages our state 
offers. Here they have found everything in scenic 
beauty, historic interest and opportunity for healthful 
play on land and water that one could desire.
Michigan’s tourist and resort business brings large 
sums of money to the state each year. It provides 
employment for thousands, and greater prosperity for 
all of us. We can increase that business further by 
telling out-of-state friends about Michigan’s vacation 
advantages and by spending our own vacations here.
And,no matter which part of Michiganyou visit this sum­
mer, banish worry by telephoning home and office fre­
quently. Call ahead for reservations, or to tell friends that 
you are coming. Long Distance calls will add but little 
to the cost and much to the enjoyment of your vacation.

PRINTING THE TRADESMAN COMPANY
op erates a com plete com m ercial 

printing plant, and w ould w elcom e tjou as a custom er. «  «



GO O D R E A S O N S  WHY  
YOU S H O U LD  S T O C K

W . R. Roach & 
Co., Grand Rap­
ids. m aintain  
l e v e n  modern  
M ich igan  facto­
ries for the can­
ning of products 
grown by Michi­
gan farmers. h a r t /

A complete line of canned vegetables and fruits,w— - .......... M.MI — ..........................................

FIVE-CENT CANDIES THAT SF.I.I.
Cocoanut R o lls____________ 24/5c
Toasted R olls_____________ 24/5c
Skylark W afers____________ 24/5c
Orchard Jellies____________ 24/sc
Handy Pack Pep. L ozenges--24/Sc

N atio n a l C andy  Co., Inc.

Cashew R o lls_____________ 24/5c
Pecan R olls_______________ 24/5c
Fudge B ars_______________ 24/5 c
Malty Mil k ies_____________ 24/5c
Handy Pack Pink Lozenges.ZtySc 

Handy Pack Assorted Lozenges _24/5c

IN SIST  ON PUTNAM ’S 
Order From Your Jobber 

PUTNAM FACTORY Grand Rapids, Mich.

BISCU ITS
by

H ekm an
MAY BE BOUGHT  

WITH CONFIDENCE  

AND SOLD  

WITH PRIDE

Quaker Products
Quality — Purity — Flavor

A few of the many items packed under this popular brand.
CANNED FRUIT

CANNED VEGETABLES 
PRESERVES

DRIED FRUIT
PEANUT BUTTER 

COFFEE
SPICES

SALAD DRESSING
Sold by Independent Dealers Only.

L E E  & C A D Y


