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A  HINT O F  L IFE
Don’t look for the flaws as you go through life;

And even when you find them 
It is wise and kind to be somewhat blind.

And look for the virtues behind them;
For the cloudiest night has a hint of light 

Somewhere in the shadows hiding.
It is better by far to hunt for a star 

Than the spot on the sun abiding.

The world will never adjust itself 
To suit your whims to the letter;

Some things must go wrong your whole life long, 
And the sooner you know it the better.

It is folly to fight with the Infinite,
And to go under at last in the wrestle;

The wiser man shapes into God’s good plan,
As the water shapes into a vessel.

ELLA WHEELER WILCOX.



GOOD N E W S
for YO

T h e  new  F le ischm ann’s X R  Y east is c rea tin g  new  
sa les o p p o rtu n ities  fo r you. T h is  am azing  new  
Y east, a  recen t d iscovery  o f science, is faste r a n d  
m o re  effective th a n  an y  o th er k n o w n  yeast. It 
re lieves constipa tion , skin d isorders, ind igestion  an d  
o th er com m on ills qu icker th an  ever. A n d  i t  con- 
ta in s V itam in  A , th e  in fec tion -p reven ting  v itam in  
w hich h e lp s to  p rev en t colds.

B ehind it is th e  g rea test h ea lth  advertising  cam paign  
in A m erican  h istory. M agazines, new spapers, rad io  
are  telling m illions ab o u t it. A  new  an d  b igger 
d em an d  is developing.

P re p a re  now  to  ta k e  a d v a n t
age o f it. K now  all ab o u t this 
yeas t so as to  answ er your cus
tom ers’ questions. Push  it. I t 's  
an o p p o rtu n ity  fo r b e tte r  busi

ness yo u ’ll w an t to  ta k e  a d 
v an ta g e  of.

CODE

Home Baker Flour
A  High Qrade Kansas Hard W heat Flour

High Quality * Priced Low
Milled to our own formulae which is pleasing 
thousands of housewives. Sold throughout the 
entire State of Michigan. W ill prove to be a 
valuable asset to your business. Sold by Inde
pendent Merchants Only.

LJEE & C A D Y
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How Business Conditions Look in the 
Thumb

Bay City is the center of the beet 
sugar industry of the state. The mills 
are now busy with one of the largest 
crops of beets grown in. recent years. 
Years ago a large shipyard was located 
here and built many lake vessels and 
later produced ships of steel construc
tion. Many manufacturing industries 
are located here, but, like other centers, 
are operating, as a rule, on short sched
ule. A survey among the merchants 
shows business the first half of the 
year was much improved, but has 
dropped radically since. Home mer
chants concede they are operating 
without profit, owing to low prices 
held down by chain store competition. 
The home merchants claim they are 
receiving half or less of the volume of 
trade that centers here. The secretary 
of the local Chamber of Commerce 
said he had not given this situation 
consideration. He said the local chain 
stores hold memberships in the organ
ization and the managers attend the 
meetings. In the broad survey of towns 
and cities about this state merchants 
here are finding business conditions be
low the average. Ten years ago little 
attention was given to the chain sys
tem of merchandising. It started with 
•the five and ten cent stores and its 
success attracted the attention of cap
ital, and it has spread until to-day it 
has invaded practically every line of 
trade. Little attention was given to 
the fact that as corporations expand, 
many have become monopolies, in vio
lation of the Sherman Act, passed in 
1890, better known as the anti-trust 
laws. To-day it is clear to see the 
wisdom of this law and the need of its 
enforcement. Bay City home merchants 
are trying to live and prosper on one- 
half of the volume of trade that cen
ters here. It simply cannot be done. 
As long as giant monopolies are per
mitted to locate here and take over

fifty per cent, or more of the trade, the 
entire profit on the same being sent 
away daily, not only from the city, but 
from the state. Thus hundreds of mil
lions of dollars are being drained from 
Michigan that should remain here to 
help restore prosperity and reduce tax
ation. This situation is not only the 
problem of the merchants, but of every 
citizen. When wealth is properly used 
it is a blessing to the people, but when 
greed steps in and amasses billions and 
uses it to oppress the people, it be
comes a curse to humanity.

Wisner is an active trade center of a 
large farming section in Tuscola 
county, on M 25. The leading merchant 
here is B. A. Glasser, who carries a 
large stock of general merchandise, in
cluding hardware. M 25 passes through 
a broad flat section of rich farming 
lands, especially adapted to the produc
tion of sugar beets. Farmers are most 
active at this time to get the crop out 
of the ground before fall rains set in. 
Trucks and teams are busy enroute to 
the sugar mills.

Unionville is a fine country village 
and a great market center for one of 
the best farming sections in the Thumb 
district. Just East of the village is the 
best mine of coal in the state, owned by 
the Robert Gage Coal Co. This mine 
was opened during the past year and 
the equipment is said to be equal to 
that of the largest mining companies. 
The shaft is 250 feet deep, when a vein 
of coal was found which is five and 
one-half feet thick. About 300 miners 
are employed. There are several ex
cellent stores here, among them that 
of J. H. Kemp & Co., who have a 
larger stock of general merchandise 
than is usually found in a village of 
this size. They have been here since 
the village was founded. John Broad- 
enhead had a good stock of general 
merchandise and George Prime owns a 
high-class food store. Business is re
ported better than a year ago. All 
through the Thumb district crops are 
above the average, and with higher 
prices, no other section of the state 
will be in any better condition than 
here.

Sebewaing is a thrifty town on M 25, 
near the mouth of a river bearing its 
name,: w'hich empties into Saginaw 
Bay. The big sugar mill here is oper
ating day and night to capacity. Hun
dreds of loads of beets are being de
livered. Most of the merchants here 
have very large stocks of general mer
chandise. All of this indicates that the 
town is a great trading center and mar
ket for all kinds of farm products. 
Merchants report trade better and with 
the large crops now being harvested, 
and the better market prices, every
thing indicates the best times seen in 
several years. Among the leading mer
chants here are Clarence A. Liken,

John C. Liken & Co., Meyer, Reidel 
& Co., John Rummel & Co., Herman 
F. Clabuesch and Orvil H. Mast. The 
latter has remodeled his store during 
the past year, placing in a new front 
and inside fixtures. He now has as 
modern a store as you will find in this 
section. The pioneer merchant here is 
Herman F. Clabuesch, who has sold 
drugs and medicines here for the past 
thirty-five years. His health has not 
been very good for some time, but he 
is now on the gain and we hope he will 
soon be back to normal health.

Bay port is a neat little village on 
M 25, which is the shore line route that 
follows the big bay. A fine modern 
brick store is located here, with a large 
stock. M. Gordon Morris is the local 
manager. Charles Kinde and Martin 
Meyer both have good stocks of foods 
and all report trade much improved. 
Mr. Meyer started in business here but 
a few months ago and reports his trade 
is growing nicely. Much cabbage is 
raised in this section and shipped from 
here in carloads.

Pigeon is a fine country town of 850 
population, located on M 83 in Huron 
county. Surrounding it is one of the 
best parts of the entire Thumb dis
trict. It is evident to the traveler that 
it has a high class of citizens, judging 
by the substantial business blocks, fine 
residences, school and churches. So 
thrifty was the community a few years 
ago, that it caught the attention of the 
greedy National chain store corpora
tions and two of them moved in. Little 
did the people know what was in store 
for them when they bit at the low 
price bait offered by the chain to get 
them to desert the home merchants. 
To-day these merchants can scarcely 
make a living. A canvass of the home 
merchants shows that the chain stores 
get over half of the food trade. Every 
dollar of the profits on this trade is 
sent outside the state to their head
quarters in the big financial centers. 
What is needed here is a re-organiza
tion of the home merchants associa
tion. No chain store should be allowed 
membership. Then effective work 
could be done to eliminate them. If 
this is not done, chains in other lines 
will come in and the former prosperous 
days of Pigeon will be no more. 
Among the active merchants here is 
George Dunn, who has a fine stock of 
foods, also operates the local hotel next 
door. Dolpker & Danim carry a large 
stock of general merchandise and nov
elties. They are firm advocates of well 
lighted stores and find it the best pos
sible advertising. The merchant who 
does not recognize this will suffer much 
loss in trade.

Elkton, also on M 83, is another fine 
country town, having 500 population. 
All through this section crops are ex
cellent. Many carloads of prime cab

bage are being shipped by rail. The 
beans were damaged somewhat by wet 
weather during harvest, also the price 
has sagged somewhat, but take it all 
around, the farmers and merchants in 
this part of the state are in good shape. 
There are several excellent stores here 
carrying good stocks. Among them is 
Elmer Schlabach, who has a fine stock 
of foods and a modern store. Business 
is reported better than last year.

Popple is a trade center on M 105. 
The one merchant here is Alex. Kerr, 
who also operates his farm, Mrs. Kerr 
looking after the store. They carry a 
good stock and, being located in a good 
farming section, enjoy a good business.

New Greenleaf is located in the NW 
corner of Sanilac county, one mile East 
of M 53. Here is located the large 
general store of McLeod Bros. The 
business was founded by their father 
may years ago. These two brothers 
grew up in the business here and are 
making a success.

Ubly is a fine country village located 
on M 19 in the South part of Huron 
county. Here is located a large milk 
condensory of the Nestles Foods Co. 
Business here is reported better and 
when marketing begins among the 
farmers, the merchants will all be busy. 
Among the leading merchants here is 
Amos Lowe, who has a fine store and 
carries a big stock of general merchan
dise. Mr. Lowe was formerly in the 
employ of one of the National chain 
stores, and now he is making good in 
a business of his own. Another good 
merchant is E. L. Dunlap, who car
ries a fine food stock and operates a 
gas and oil station.

Bad Axe is the county seat of Huron 
county. It is located on M 53-83 and is 
the leading market in this section. 
There are located here two wholesale 
grocery companies, several elevators, 
lumber and coal dealers. It has two 
large hotels and a fine Federal post- 
office building. Its fine business 
blocks, schools, churches and many 
beautiful homes, all go to show the 
enterprise of its citizens. This was the 
home of Ex-Governor Albert Sleeper, 
who was long identified with the 
growth of the town, which now has 
2400 population. Among the leading 
merchants here are E. H. Crosby & 
Co., leading food merchants. They 
have a fine store and it is well stocked 
with high grade goods. Others of the 
leading food stores are those of Thos. 
Jackson and George C. Barton. Both 
carry large stocks of the best quality. 
J. A. Gerhart recently completed the 
remodeling of his fine store, which is 
occupied by a company, of which he i 
manager. They carry a large stock of 
dry goods, men and womens ready-to- 
wear. Another large store, carrying 
general merchandise, is that of H. J.

(Continued on page 24)
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IN THE REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

Detroit, Oct. 23—We are pleased to 
submit to you, herewith, a brief out
line of the accomplishments of the Bet
ter Business Bureau of Detroit, Inc., 
which, through your support and co
operation, inaugurated a campaign one 
year ago to eliminate false advertising 
and deception' in the paint and hard
ware field.

At the outset, ohe of the major 
problems was the widespread misuse 
of the terms “Unclaimed Freight” or 
“Railroad Salvage” on the part of ad
vertisers in the classified sections of 
daily newspapers. This condition was 
promptly corrected when, at the Bu
reau’s request, and effective on October 
22, 1933, these terms were barred by 
the papers, except where accurately 
used to apply to specific items actually 
qualifying as unclaimed freight and 
where the term had been incorporated 
as part of a firm’s business name. Such 
names were, however, permitted to ap
pear only at the bottom or signature 
position in advertisements.

Other problems which presented 
themselves, particularly in these classi
fied sections, arose from the use of 
exaggerated comparative prices, bait 
offers, and inaccurate descriptions of 
all sorts. A new corps of shoppers was 
necessary to investigate the numerous 
specific items, it being apparent that 
our regular staff of women was not 
suited to work of this kind. Men, sev
eral with hardware and paint experi
ence, were hired, on a part time basis, 
to go in response to advertisements 
and, during the year, they have exam
ined or purchased over two hundred 
items.

In several cases, their findings indi
cated conclusive and probably deliber
ate attempts to mislead. Many of these 
were violations of the State Advertis
ing Law, although first offenders were 
given an opportunity to publish “Cor
rections” or explanations of the inac
curacies in the form of a concise state
ment. Those published during the 
year, in the same medium in which the 
original advertisement appeared, in the 
order of their appearance, corrected 
“Electric Refrigerators, as low as 
$29.95” to “Used Refrigerators. $29.95:” 
“$10 Fish Sets, $1.98” and “$10 Steel 
Lawn Mowers, $4.98” with an admis
sion that thev were not worth the 
values claimed: “Electric Fans. $1.49” 
were not available at that price. “1 
Daredevil fishing baits. 19c” were not 
genuine and were not $1 value: “Brakes 
adjusted, 19c” was actually the charge 
for each wheel; “29x4.40 tires at $2.79” 
were not available at that price: “Radio 
tubes, He” were mostly used tubes. 
“Fels Naptha Soap, 2c.” was not avail
able in some instances; “$2.50 paint, 
69c” and “$3.50 paint, 95c” were admit
tedly exaggerated claims of value: 
“Linoleum rugs. $3.89” were not lino
leum. but felt base and none of the 
items were “unclaimed freight” as ad
vertised. “$2 varnish at IQc” and “22x 
24 window glass at 19c” were not 
worth the values claimed and the glass 
was sold only in box lots at 19c per 
pane. “Turpentine, 25c gallon” was ad
mitted to be mineral spirits. “Acme 
Enamel, regular $5, now $1.50” was 
found to be Acme Industrial Pump 
Enamel and not a $5 item and “Cham
pion A.C. Spark Plugs, "20c” were re
conditioned.

The effect of these corrections was 
immediately apparent and manv of the 
flagrant claims disanpeared from the 
daily advertising. Further effort was 
necessary, however, to assist and guide 
advertisers Toward this end the Bu
reau prepared advertising standards 
giving definitions and explanations of 
the common terms used in accordance

with proper and accepted understand
ing. These were sent to all local paint 
and hardware advertisers on January 
31, 1934. Since their issuance compara
tive prices have been largely discarded; 
used, imperfect, second, rebuilt mer
chandise is so described; limited quan
tities are so mentioned and paints and 
varnishes are now specifically named 
as to type or kind.

However, in the instance of the Da
vison Cut Rate Hardware and Davison 
LTnclaimed Freight Co., 2733 E. Davi
son, operated by Louis Chad, flagrant 
deception continued and, on May 12, 
1934, a warrant was issued charging 
Chad with false advertising. An in
vestigation disclosed the sale of barn 
paint and roof coating to those calling 
for the advertised “House Paint” at 
46c per gallon. On May 31st, Chad 
appeared before Judge John A. Boyne 
and plead guilty to the charge, agree
ing to place his advertising in the 
hands of an experienced agent and to 
eliminate all forms of deception in the 
future. One important feature in this 
matter was the refusal of all news
papers and radio stations to accept ad
vertising from Chad from the date the 
warrant was issued until after disposi
tion of the case. This co-operation be
tween advertising media, the Better 
Business Bureau and honest adver
tisers, with the State Advertising Law, 
affords a double-barreled weapon in 
contending with the “gyp.”

This Bureau has also made investi
gations and analyses of certain of the 
products .manufactured by H. A. Les
sen, Cadillac Paint Manufacturing Co., 
et. al., 433 Leland St., Detroit, and has 
been of assistance to the National 
Paint, Varnish and Lcquer Assocition 
in its complaint against this concern 
filed with the Federal Trade Commis
sion. Analyses made for the Bureau’s 
Paint Division showed a vehicle con
tent of 50 per cent, water in paint and 
2.5 per cent, white lead in a keg of 
“white lead,” both of which bore the 
Lessen label.

These cases, as well as other per
tinent paint facts, were covered in the 
feature front page article of the Bu
reau’s regular bulletin, The Factfinder, 
for July, 1934. This paper is given 
wide distribution throughout the De
troit area as well as to all of the forty- 
nine other Better Business Bureaus 
throughout the country. Several of 
these Bureaus have made enquiry re
garding our operation in the paint and 
hardware field, and it is not unlikely 
that other communities will shortly 
benefit fro mour work and experience 
in Detroit. The value of the publicity 
and educatioal information concerning 
paints, etc., which the Bureau has cir
culated, would be hard to estimate. 
Judging from the enquiries and com
plaints from the public, however, it 
has been considerable. Some of these 
have called our attention to inaccurate 
illustrations, showing brands which 
were not available, others mentioned 
misleading store signs and window dis
plays, still others claimed untruthful 
descriptions in newspaper advertise
ments, but, more than any other sort, 
dissatisfaction was expressed with the 
results of using paints. In almost every 
instance, these followed the purchase 
of some cheap, unknown brand and, 
while advertising was not directly in
volved in most cases, when the Bureau 
called the matter to the attention of the 
retailer, the customer received satis
faction. Following our radio broadcast 
of July 16, 1934. on “Paints—iGood and 
Bad.” we received more requests for 
copies of the talk than for any in our 
recent series of broadcasts, indicating 
the developing of a paint consciousness 
and a desire to know about such things 
on the part of your customers. Inci- 
dentallv. this particular talk is incor- 
norated in a booklet of “Bureau Radio 
Broadcasts” which will shortly be dis

tributed to all members and others 
interested in having copies.

Coupled with The Factfinder and the 
radio broadcast, regular Bureau adver
tisements, eac occupying twenty-seven 
inches of space in the three metropoli
tan newspapers, and some eighteen 
other Michigan publications, appeared 
ing “Unclaimed Freight, Railroad Sal
vage, Etcetera,” and again on March 
24, 1934, entitled "Poor Paint.” This 
latter advertisement was of sufficient 
value that a local manufacturer repro
duced it, poster size, to be used in the 
windows of paint retailers.

Additional National publicity on our 
program appeared in the issues of the 
American Paint Journal, St. Louis, for 
November 27, 1933; December 25, 1933; 
February 26, 1934; May 7, 1934; and 
June 11, 1934. On June 12, 1934, the 
National Paint, Varnish and Lacquer 
Association, Inc., sent out a report on 
our successful prosecution of Louis 
Chad, and the American Paint and Oil 
Dealer for December, 1933, devoted 
space to the Detroit activity.

There have been numerous other 
matters during the "year in which the 
Bureau has functioned for the protec
tion or betterment of the industry, such 
as reports to the various city depart
ments which buy or use paint, the
H.O.L.C., the Federal Trade Com
mission, and others. A close check on 
daily newspaper advertisements has 
been maintained. An investigation has 
just recently begun on alleged adulter- 
atio of linseed oil. An adequate label
ing law for Michigan is contemplated 
to make it possible to go beyond the 
misrepresentation of n advertising re
tailer to the manufacturer. In fact, the 
scope of the Bureau’s operation in this 
field has widened far beyond the ex
pectations of a year ago, and we trust 
that, with your essential continued co
operation and support, an even more 
comprehensive job will be possible dur
ing the ensuing twelve months.

Better Business Bureau.

Lines of Interest to Grand Rapids 
Council

In a previous issue I stated that I 
would attempt to give a few details re
garding the Greenfield village and Ed
ison Institute, which is located at 
Dearborn, a few miles from the down 
town section of Detroit. This educa
tional institute for the people is a gift 
from the ford interests and its enlarg- 
ment and improvements will go on 
through the ages from an endowment 
created for that purpose.

Amid the hustle and bustle of mod
ern industry and advancement there 
has been created a veritable commun
ity of the eighteenth century with 
people living and earning their livli- 
hood in this self same community. One 
needs but turn his memory or his his
torical knowledge back to the pioneer 
days to get the feeling of a party to the 
part of the scene that is about to be 
unfolded.

Two hundred acres have been set 
aside for the project. The name Edi
son typifies the spirit of the under
taking and it was given his name be
cause of his untiring efforts for the 
benefit of all and in memory of the 
beautiful friendship that existed be
tween Mr. Edison and the promoter 
of the museum.

As one approaches the museum 
building he is immediately carried back 
in history to Philadelphia, first capital 
of the United States, where stands In
dependence Hall, Congress Hall and 
the old city Hall of Philadelphia. The 
museum is fronted by replicas of these 
buildings. The Independence Hall unit 
is the center building and the entrance 
to the exhibit. As one enters the lobby 
he pauses at a memorial to the great 
American whose genius and service to 
humanity inspired the founding of the 
Institute. The memorial consists of a 
cement block about four feet square 
and eighteen inches thick surrounded 
by an iron railing. Mr. Edison was 
present in 1928 when this memorial 
was laid and he inscribed his name, 
marked his foot prints and thrust into 
the wet cement the spade that Luthur 
Burbank used in his work in the in
terest of botany.

To your right and left is an array of 
old furniture which has not been ar
ranged or listed for inspection so one 

¿s conducted through a corridor to the 
museum building proper.

All the exhibits are not completed 
and will not be for four or five years 
but the public is being given an op
portunity to see the methods and labor 
involvled in an undertaking of this 
magnitude.

Turning to the left upon entering the 
huge building you pass down the street 
of an early American village fronting 
upon which are shops showing various 
crafts and industries of former days. 
Much of the equipment in the shops is 
original and the arrangement of each is 
typical of its period.

Among the shops are those of the 
pottery worker, the tin smith, the can- 
dlemaker, the gun-smith and lock
smith; a hardware store, a harness 
shop, a wood turner shop, a volunteer 
fire department, shoe, tailor, milliner 
and pewter shops; blacksmith, wheel
wright and clock shops; an apothecary 
and an early barber shop. The only 
difficult y one encounters as he passes 
by these interesting settings is the in
ability to get inside and snoop around 
for a longer time than is allotted one 
in making the trip. After passing 
these stores one is led into a maze of 
relics that have been collected from all 
over the world. Here one will find 
primitive agricultural implements, the 
first sewing machine, bicycle, locomo
tive, stationary engine and automobile. 
Here one will find an entire passenger 
train of the type that was used when 
Edison was a newsboy on the road. 
The variety of the collection and the 
immensity of the thing beggars de
scription and even could one catalogue 
all the things in his mind, time and 
space would make the story prohibitive. 
One must see it to appreciate its mag
nitude. It is hard for one to conceive 
the educational value of the project 
when completed.

We will leave further description of 
the Institute’s contents to your im
agination and next enter the village, 
a description of which will appear in a 
later issue.

Farm, a neglected piece of land sur
rounded by recovery.

Not all of our mysterious fires would 
be called that could one definitely
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trace the beginning. Some conflagra
tions have been traced to birds that 
pick up smoldering cigarette butts from 
the street and carry them off to their 
nests in the eaves of buildings or ware
houses. A heavy heel placed upon every 
cigar or cigarette butt that is discarded 
might save millions of dollars in fire 
losses.

Speaking of cigarettes'—two doctors 
have conducted tests which tend to 
prove that smoking increases the 
amount of sugar in the blood. They 
claim that a substance called glyco
gen in the liver and muscles is con
verted into sugar by nicotine. This 
satisfies the appetite for sweets so now 
we know why women have taken so 
readily to cigarettes. The beaux of 
this generation are getting a break- 
candy is a buck and better a box, cig
arettes are fifteen a pack. Even with 
an economy complex we still admire 
the old fashioned girl that appreciates 
bon-bons.

What’s happened to the old-fashion
ed girl who was proud to be seen rid
ing the handle bars?

Those who aspire to an eyebrow 
mustach and are successful in growing 
one may tag it a safety first acquire
ment because some eminent doctors 
declare that an “eyebrow” mustache is 
a protection against injuries to the 
upper lip from which many of the seri
ous infections of the face originate. 
The numeous blood vessels that lie in 
the upper lip transmit blood to every 
portion of the face and an infection 
which may enter the blood stream at 
this point is quickly distributed 
throughout the facial area. A mustache 
will prevent scratches and razor cuts 
which may cause infection. Therefore, 
one might term the hirsute adornment 
a barb wire fence erected as a protec
tion against germ beasts that are look
ing for trouble.

An Iowa professor says he finds 
five different kinds of dumbness. It 
seems incredible that a prominent man 
like that should have met so few 
people.

The Ladies Auxiliary met at the 
home of Mrs. Chas. Ghysels, 1236 
Thomas, S. E., last week for a pot 
luck luncheon and bridge. About 
twenty-five ladies were present. Mrs. 
Shinn captured first prize and Mrs. 
Vander Kelen won second honors. The 
proceeds of the affair will be donated 
to the Widows and Orphans Fund.

Frank Colgrove, Michigan represen
tative for the Romford Co., attended 
a sales meeting of his corporation’s 
representatives, which was held in De
troit last week.

John B. Olney spent last week in 
Chicago, where he attended a flock of 
conventions and took a farewell peek 
at the Century of Progress. The In
land Daily Press, The United Typog
raphers of America and the Craftsmen 
Club met during Monday, Tuesday and 
Wednesday. At the close of the con
ventions, John went out on his terri
tory and did a creditable business for 
the remainder of the week. We will 
have to concede that John had a full 
and busy week.

Some of the radio oratory must be 
for sheer love of Mike.

A. J. Feldhaus, chairman of the Leg
islative committee, called a meeting of 
the members Saturday afternoon. 
Many important questions were dis
cussed which are of vital interest to 
the traveling man.

The Grand Rapids Traveling Men’s 
Benefit Association held a special meet
ing Saturday afternoon ill a private 
room at the Elk’s Temple. The meet
ing concerned proposed changes in the 
by-laws and constitution in order to 
bring the organization up to date. 
These changes will be in printed form 
when the regular meeting is held in 
December.

B. C. Saxton and family moved to 
206 Wellington avenue. His new loca
tion is nearer down town, where he can 
take care of his increasing business in 
uniforms and made-to-measure cloth
ing. If in need of any of this type 
of merchandise, call Bert at his old 
number, 8-6078.

Counselor Jim Vander Veen, 61 
Griggs, is confined to his home by ill
ness. Jim will be glad to have any of 
the boys call on him at their conveni
ence. We hope he is soon on the road 
to complete recovery.

Don’t forget, counselors, that the 
Grand Rapids Traveler, house organ of 
the Council, needs your support and 
that you will have to hustle around 
and get some advertising. Many of 
your customers would be glad to take 
space if they knew about the paper. 
Talk it up and see if we can not double 
its size in a short time.

Theater programs usually tell who 
was responsible for everything except 
the coffee. Notgniklip.

U. C. T. News From Council No. 9
An epoch-making movement of na

tional importance was put under way 
when a group of United Commercial 
Travelers and their friends met at a 
luncheon in Parlor C of the Hotel 
Tuller, Wednesday noon, Oct. 17. This 
luncheon was held for the purpose of 
hearing the plans for a National Buy
ers’ Week, which is being sponsored 
by the organization. A. G. Guimond, 
Jurisdiction Director of Team Work 
for the United Commercial Travelers 
of Michigan, acting as chairman, intro
duced the toastmaster, Judge Mony- 
han, who in his opening remarks jus
tified the position of the commercial 
salesman in this movement by declar
ing that “the traveling salesman is the 
agent of progress.”

Messages from B. B. M'oore, the 
governor of Arizona, and from Fer
dinand C. Wheeler, well-known New 
York marketeer, emphasized the Na
tion-wide scope of this movement.

At the request of Mayor Cousins, 
who was in New York City, Col. 
Joseph Stringman represented the city 
of Detroit.

Mrs. Johnson, President of the De
troit Federation of Women’s Clubs, 
was present to pledge the support of 
the women through the Federation to 
the movement.

James G. Daly, editor of the Sample 
Case, official publication of the United 
Commercial Travelers of America, was 
the principal speaker. He introduced 
the campaign slogan, Sell to Give Men 
Work, and went on to emphasize this

by saying that enormous help can be 
given toward the restoration of pros
perity by helping the men who do the 
selling. “For,” said Mr. Daly, “selling 
will make buying and buying will cre
ate employment.” It is the trade over 
the counter and not law-making which 
is the great force. The making of laws 
will not make people buy.

John Dingell emphasized this point 
still further in his remarks when he 
declared that the Government, in its 
attempt to prime the pump, did not 
get the co-operation of business 
and it is business which must create 
confidence. Then he went on to say 
that the salesman is the man to create 
business and goodwill and thereby to 
stimulate confidence. And it is only 
by such a stimulation of confidence 
that money can be kept in circulation 
and prosperity restored.

The whole meeting was certainly 
stimulating to those present and 
through them the movement for Na
tional Buyers Week should be a great 
success in this community at least.

Wigstaff.

Cost of Production No Factor
T h e  o ld  th eo ry  th a t a  tariff 

shou ld  b e  sufficient to  equalize th e  
cost of p ro d u c tio n  a b ro a d  w ith 
th a t in th is coun try  for p roducts 
w e can  p ro d u ce  is no t be in g  given 
m uch considera tion  in w ork ing  
ou t concessions in recip rocal 
tra d e  treaties.

R a th e r  efforts are  be ing  m ade 
to  red u ce  du ties on  p ro d u c ts  
w h ere  w e en joy  now  special a d 
v an tag es  as p roducers, p ro v id ed  
a d eq u a te  concessions are  received  
in re tu rn  for A m erican  exports.

T his is in acco rdance  w ith  th e  
effo rt o f som e A dm in istra tion  ex
p e rts  to  classify  A m erican  indus
tries an d  red u ce  du ties on  those 
en joy ing  no special n a tu ra l a d 
van tag es regard less o f cost of p ro 
duction .

What the prospect who means busi
ness wants is not artificial clap-trap 
but reasons why.

Cork Duty Changes
A n  in teresting  insight in to  the 

effects of certain  co n tem p la ted  
reductions in d u ties p ro p o sed  in 
p end ing  rec ip rocal tra d e  p ac ts  is 
furn ished b y  th e  cork  tariff s itua
tion.

It is p ro p o sed  to  red u ce  du ties 
on  cork  insulation, tiles an d  p e r 
h ap s o th er p roducts. T his will b e  
o ffered  Spain, along  w ith  conces
sions on  o live oil, w ines an d  p o s
sib ly  raisins, in re tu rn  for co rre 
sp o nd ing  favors to  us.

L ead ing  A m erican  com panies 
w ith  m anufactu ring  p lan ts  in 
Spain will n o t b e  ad v erse ly  a f
fected  to  an y  m ateria l ex tent, 
since th ey  can  p ro d u ce  a b ro ad  
an d  im port. S m aller m an u fac tu r
ers w ith o u t such faciities will thus 
b e a r  the  b ru n t of th e  bu rd en .

Unifying Bank Supervision
P lans for concen tra ting  b a n k  

exam inations b y  the  F ed e ra l G o v 
ern m en t w ith  th e  F. D. I. C. have  
p ro ceed ed  to  the  p o in t w here 
feelers a re  com ing out as to  p e r
sonnel.

T hus far, as fa r  as can b e  
learned , no  o ne  ap p ro ach ed  has 
accep ted  th e  offer to  h ead  the 
p ro p o sed  exam ination  d ivision of 
th e  Insurance C o rp o ra tio n . T h is 
d ivision will tak e  over such w o rk  
now  d o n e  b y  th e  C o m ptro ller, th e  
R F C  an d  th e  R eserv e  banks.

T h e  effort is be ing  m a d e  to  get 
a  m an  of know n  com peten ce  an d  
conservatism . H ow ever, it is also 
desired  to  avo id  co m m itm en ts as 
to insistence u p o n  rig id  s ta n d a rd s  
in d irecting  such exam inations in 
the  future.

Quick Freezing Protects Cheese
The process of quick freezing used 

in other food products can successfully 
be applied to cheese, according to Wal
ter V. Price of Wisconsin University.

These are hard days, critical days, 
but they are days in which it is worth 
while to live and toil—stirring days.

HAVE CUSTOMERS FOR 
AUL KINDS OF . . .  .

LARGE OR SMALL STOCKS.MERCHANDISE will fay cash.
FRED J. BOSMA,

RURAL ROUTE No. 6
Grand Rapids, Michigan

TELEPHONE 3-1987

CANDIES FOR CHRISTMAS
HARD CANDIES

Leader Mixed 
Christmas Mixed 
Cut Rock
Marigold 100% Plastic Filled 
Primrose 50% Plastic Filed

CHOCOLATES, CREAMS 
AND SPECIALTIES 
Paris Creams 
Small Crystal Creams 
Fancy Mixed 
Champion Choc. Drops 
Wintergreen Berries

Order From Your Jobber
National Candy Co., Inc. PUTNAM FACTORY Grand Rapids, Mich.
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MOVEMENTS OF MERCHANTS.
Saginaw—The A. A. Rohde Exca

vating Co. has engaged in business.
Kalamazoo—The Lake Street Lum

ber 'Co., has engaged in business at 205 
Parkwood Drive.

Rockford—The Rockford State Bank 
has decreased its capital stock from 
$40,000 to $30,800.

Adrian—The Adrian State Savings 
Bank has decreased its capital stock 
from $150,000 to $101,100.

Saginaw—J. W. Fry has closed out 
his stock of groceries and meats, lo
cated on North Webster street.

Detroit—Allied Engineering Co., 
14415 Meyers Road, has decreased its 
capital stock from $50,000 to $5,000.

Hamtramck—Margolis Auto Sales, 
Inc., 11362 Jos. Campau avenue, has 
been incorporated for $3,000, all paid in.

Wyandotte—The Harmony Coal Co., 
3511 Biddle avenue, has been incorpor
ated with a capital stock of $1,000, all 
paid in.

Flint—'Nichola’s Sales Corporation, 
1923 Avenue A., dealer in alarm de
vices, has been capitalized at $10,000, 
$4,000 being paid in.

Detroit—The Marks-Perry Steel
Corporation, 10425 Northlawn avenue, 
has changed its name to the Wolverine 
Steel Sales Co.

Lansing—iMiss Marie LeClair has 
opened a modernly equipped Beauty 
Parlor in the Hamel building, 109 East 
Ludington avenue.

Mr., Clemens—The Mt. Clemens 
Tool & Gear Works, Inc., has been in
corporated with a capital stock of 
$6,000, all paid in.

Detroit—The Elliott-Stevens Hair 
Shop, Inc., 306 Metropolitan Blvd., has 
been incorporated with a capitalization 
of $1,500, all paid in.

Saginaw—The William Lee Grocery, 
formerly located on Gratiot avenue, 
has removed its stock and fixtures to 
509 North Bond street.

Vernon — Henry . Trinklein has re 
•moved his drug stock and store fix 
tures here from Saginaw and is now 
engaged in business here.

Saginaw—The Coldside Corporation, 
130 North Franklin street, c/o Alfred 
E. Clampitt, has decreased its capital 
stock from $100,000 to $10,000.

Detroit—J. F. Kealey, formerly su
pervisor of sales in Pittsburg for Sal- 
ada Tea Co., is now manager of the 
local district offices of the company.

Port Hope—The general stock of 
the Fred H. Stafford Estate has been 
sold to the Scott General Store. Mr. 
Scott came here from Asbury Park, 
N. J.

Detroit—The Aetna Wrecking & 
Lumber Co., 9318 Conant Road, has 
been incorporated with a capital stock 
of $10,000, of which $2,000 has been 
paid in.

Detroit—.Newman’s 5c to $1 Stores 
Co., 35706 Elm street, has been incor
porated with a capital stock of 50 
shares at $100 a share, $5,000 being 
paid in.

■Detroit—.Ernes, Inc., 809 Hammond 
Blvd., has been incorporated to act as 
agent for merchandise and commodi
ties, with a capital stock of $1,000, all 
paid in.

Lansing—The F. N. Arbaugh Co., 
department store, has increased its cap
ital stock from 15,000 shares no par 
value to $300,000 and 15,000 shares no 
par value.

Muskegon—Kuizenga & Whipple, 
dealer in books, stationery and office 
supplies, has removed its stock from 
326 West Western avenue to 840 Jef
ferson street.

Kalamazoo—The Celery City Ser
vice, Inc., dealer in gasoline, oil, tires 
and auto accessories, has been incor
porated with a capital stock of $1,000, 
all paid in.

Detroit—French Jenkins, advertising 
manager La Choy Products, Inc., an
nounces the company is launching a 
series of cooking schools, featuring 
Chinese dishes.

Bay City—The Peerless Petroleum 
Co., 200 Columbus avenue, wholesale 
and retail dealers in gasoline and oil, 
has decreased its capital stock from 
$40,000 to $14,663.

Detroit—iP. B. O’Brien & Co., 2310 
Buhl Bldg., dealer in groceries, bev
erages and commodities, has been in 
corporated with a capital stock of 
$2,000, all paid in.

Saginaw—John McCart, who con
ducted a grocery store on North Bond 
street, is now located at 1502-1504 Gra
tiot avenue, carrying a complete stock 
of groceries and meats.

Van Dyke—The Ulrich Lumber & 
Fuel, Inc., 6470 Nine Mile Road, suc
ceeds the Ulrich Lumber & Coal Co. 
It is capitalized at $10,000, of which 
$3,000 has been paid in.

Saginaw—.William Ginster has put 
in a full stock of drugs at 1241 South 
Warren avenue. Mr. Ginster was con
nected with the Marwinski & Loebrich 
drug store for many years.

Goodrich—The Goodrich Milling 
Co., has merged its flour, feed, grain, 
fuel and fertilizer business into a stock 
company under the same style with a 
capital stock of $1,000, all paid in.

Ann Arbor—The Home Packing 
Co., 227 East Summit street, has been 
incorporated to deal in meats and 
poultry at wholesale and retail with a 
capital stock of $10,000, all paid in.

Battle Creek—Liggett’s has removed 
its drug stock, fixtures and equipment 
from its location, 52 West Michigan 
avenue to its new quarters in the for
mer site of the Central National bank.

Detroit—The Capitol Grocery Co. 
has been organized here with $50,000 
capital. Joseph Cuter is president and 
Tony Jacob vice president. The new 
company will have offices at 1910 Al
fred street.

The Kalamazoo Grocers & Meat 
Dealers Association will have a banquet 
at the Masonic Temple, Thursday eve
ning, Nov. 8. Miembers of the Battle 
Creek association and their families 
will be invited.

Jackson—The Haynes-Ryerson De
velopment Corporation, 2301 East Gan- 
son street, has been organized to fur
ther mechanical developments with a 
capital stock of 2,500 shares at $10 a 
share, $1,500 being paid in.

Detroit—The Monopower Corpora
tion, 4475 Penobscot Bldg., has been 
incorporated to deal in clutches and 
power transmission with a capital

stock of 50,0(50 shares at $1 a share 
and $125,000 preferred, $12,500 being 
paid in.

Ann Arbor—The Double A Products 
Co., 122 North Fourth avenue, manu
facturer and dealer in electrical ma
chinery and appliances, has been in
corporated with a capital stock of 1,000 
shares of A and 2,000 shares of B 
stock, $1,000 being paid in.

Paw Paw—Merger of the Paw Paw 
Savings bank and the John W. Free 
State bank is being consummated and 
the combined institutions, with addi
tion to the staff of Charles Morrison, 
of the former bank, will be conducted 
as the John W. Free State Bank.

Big Rapids—The Cut Rate Depart
ment Store Co., of Midland, has open
ed a store on North Michigan avenue, 
under the management of Charles 
Glass. Besides carrying a stock of 
department store merchandise, it will 
offer for sale bankrupt stocks of mer
chandise.

Detroit—Miss Norma Stevens, for 
many years buyer and manager of one 
of the city’s leading retail grocer’s 
candy department, has announced the 
opening of her own shop at 1453 Gris
wold street. The candies handled will 
be made under Miss Stevens’ own 
formulas.

Allegan—Ben Bush, who has con
ducted a clothing store here and Fred 
Terry, for many years connected with 
the Granger Store, have purchased the 
A. D. Hancock stock of clothing for 
men and women, shoes, etc., and will 
conduct the business under the style of 
Bush & Terry.

Detroit—Fred W. Baxter, general 
manager of the Cunningham store divi
sion of Economical-Cunningham Drug 
Stores, Inc., has bee elected a director 
of the company. Baxter, the son of 
one of the leading drgugists of Grand 
Rapids, is a registered pharmacist and 
has been associated with the Cunning
ham company for fourteen years. A 
resident of Detroit, he is forty-five 
years old and has spent all his busi
ness life in the drug industry.

Battle Creek—James B. Cunliffe, re
tired business man, died of a heart at
tack last Thursday at the home of his 
daughter, Mrs. George H. Sweet, on 
the day he had planned to go to Dear
born with the Three-Quarter Century 
Club. He was 82 years old. A native 
of Drumbo, Ont., Mr. Cunliffe was for 
years with the Grand Trunk Railway 
as dispatcher and agent at different 
points but he quit the road and for 
seventeen years managed the Standard 
Underwear Co., at Jackson. Later he 
managed the Crown Paper & Bag Co., 
at Jackson.

Saginaw—Funeral services for Frank 
Plumb, retired wholesale grocer and 
dairyman, who died here Tuesday at 
his home, 1446 E. Genesee avenue were 
held Thursday from the residence. Rev. 
Forrest L. Fraser officiated and burial 
was in Forest Lawn cemetery. Mr. 
Plumb, who was 82 years old, was born 
at Novi and came to Saginaw in 1869. 
He was a former member of the Parks 
and Cemeteries Commission here and a 
former member of the Board of Super
visors. A daughter, Miss Alberta 
Plumb, principal of the Crary-Lincoln

School, and two granddaughters sur
vive.

Petoskey—'Herman C. Meyer, well 
known Boyne Falls bankers and mer
chant, has purchased the site of the old 
Cushman House Annex and will con
duct a general hardware and farm im
plement business in a building to be 
erected immediately. The purchase 
covers 85 feet frontage on Mitchell 
street and 114 feet deep. Preston 
Feather will construct the new build
ing and it is hoped to have the roof 
completed before snow comes. It is 
not probable that the store will be open 
before the first of the year. Later Mr. 
Meyer will bring his family to Petos
key and take up residence here. He 
will continue his mercantile business at 
Boyne Falls which he has conducted 
for thirty-one years, but will make 
Petoskey his headquarters. He is also 
president of the State Bank of Boyne 
Falls.

Manufacturing Matters
Detroit—N. J. Schorn & Co., foot of 

Leib street, has been organized to 
manufacture, tan and sell leather with 
a capital stock of $50,000, $5,000 being 
paid in.

Detroit—The Capitol Garment Co., 
Inc., 230 East Grand River avenue, has 
been organized to manufacture and 
deal in ready-to-wear apparel for 
women, with a capital stock of $20,- 
000, $25,000 being paid in.

Pontiac—The Keller & Sipes Manu
facturing Co., 72J/2 North Saginaw 
street, manufacturers of iron, steel and 
alloys, has been incorporated with a 
capital stock of $10,000, $6,000 being 
subscribed and paid in.

Detroit—Allied Sales & Manufactur
ing Co., retail and wholesale merchan
dising, has merged the business into a 
stock company under the style of Al
lied Sales, Inc., 708 Michigan Theatre 
bldg., with a capital stock of $5,000, 
all paid in.

Co-porations Wound Up
The following Michigan corporations 

have recently filed notices of dissolu
tion with the Secretary of State:

Firestone Services Stores, Inc., De
troit.

Girard Lumber Co., Menominee.
Monarch Sales, Inc., Highland Park.
Ulrich Lumber and Coal Co., War

ren.
Carson City Hardware Co., Carson 

City.
Michigan Laboratories, Inc., Detroit.
Davis-Grove Corp., Detroit.
Jackson Paint and Varnish Co., 

Jackson.
Park Manor Development Co., De

troit.
Pierce Bros. Barber Supplies, Inc., 

Lansing.
Bergmann & Walker, Inc., Hartford.
Noxon Distributors, Inc., Detroit.
Pittsburgh Coal Co. of Wisconsin, 

Gladstone.
Stowe-Mahrle Co., Three Rivers.
Robert W. Hunt Co., Detroit.
Epstein Baking Co., Detroit.
D. J. Ryan Foundry Co., Ecorse.
Crystal Brewing Co., Ann Arbor.
Porter Furniture Co., Battle Creek.
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Essential Features of the Grocery 
Staples

Sugar—Jobbers now hold cane gran
ulated at 5.20 and beet sugar at 4.95.

Tea.—Practically no change has oc
curred in the first hands tea market 
during the week, meaning the prices 
in this country. In primary markets 
there have been some slight fluctua
tions, as in Ceylons. The market in 
this country is steady with a quiet de
mand.

Coffee—The week started with fu
ture Rio and Santos, green and in a 
large way, showing a considerable 
fractional advance, due to rumors 
about advancing commodity prices. 
Later, however, these rumors died and 
the market sagged again as the ad
vance was entirely artificial. At the 
present writing future Rio and Santos, 
green and in a large way, is dull and 
easy and practically on the basis of a 
week ago. Spot Rio and Santos, green 
and in a large way, felt the early ad
vances to some extent in futures, but 
later settled down somewhat. The 
market is dull with prices about un
changed. Some grades of rhilds are 
fractionally lower. Jobbing market on 
roasted coffee shows no particular 
change. Consumptive demand for cof
fee good.

Canned Fruits—Canned fruits have 
shown little change. Stocks are well 
held among a few of the larger pack
ers and they are able and willing to 
hold until they get their prices. Sep
tember sales of peaches are understood 
to have been heavy, some reporting as 
much as 1,000,000 cases sold during 
the month.

Canned Vegetables — Canned vege
tables show little change over the week 
end. There is not much activity in the 
market and distributors are giving 
more attention now to merchandising 
than to making new commitments. The 
inventory profit on many items has 
been substantial but wholesalers and 
jobbers have been inclined to keep 
things humming along by selling be
low replacement costs. In the final 
analysis, it gets right down to the con
sumers’ ability to pay, and while some 
retail outlets have shown improvement, 
there has been quite a drag as com
pared to a year ago.

Canned Fish—Salmon shows no par
ticular change. So far the: demand has. 
been very good since the opening of 
the new season. There is no price 
change anywhere in the salmon list. 
Maine sardines are firm at an advance.

Dried Fruit—The dried fruit market 
continued fairly active last week. Fol
lowing the close cleanup of Califor
nia figs on spot, the demand for im
ported figs, which has been brisk since 
first arrivals here, has increased. Late 
advices from Smyrna have indicated 
that the figs crop there too is short and 
prices are showing an advancing tend
ency. It is expected by some important 
brokers and first hands here that 
Smyrna figs will advance perhaps as 
much as a cent a pound over current 
levels. First arrivals of new crop dates 
are expected around the middle of the 
present week. The date ship race is 
proving interesting this year and the 
trade are following it more closely than 
for some years past. Packaged fruits

are still active on the spot. There is a 
better demand for apricots, prunes and 
raisins in cartons. Bulk prunes are 
being stimulated by the sales featuring 
prunes to consumers which are now 
getting under way here. These sales 
are expected to go far toward cleaning 
up old crop prunes on spot and stimu
lating the movement of new crop 
prunes into consuming channels. 
There are few price changes in evi
dence in the latest price list to reach 
the trade. Dried peaches appear to be 
somewhat higher. Other items are 
holding substantially at the same old 
levels.

Beans and Peas—Demand for the 
entire list of dried beans is very dull. 
Prices easy. The same is to be said 
of dried peas.

Nuts—The nut market continues 
active. Some nice business has been 
placed for nuts in the shell, and job
bers lists here show pretty broken as
sortments already. Brazil nuts have 
moved well because of the low price 
and pecans have been strong on ac
count of crop conditions. California 
almonds have shown improvement 
over a year ago. The shelled nut mar
ket continued somewhat more active, 
with pecans and shelled Brazils 
stronger and imported shelled almonds 
working into stronger position because 
of the scarcity developing on spot.

Olive Oil—The olive oil market is 
firm abroad. Prices in Spain and Italy 
are well maintained and first hands are 
not inclined to look for much break in 
the market. The uncertainty of the 
dollar has been something of a disturb
ing influence, however. Spot stocks 
here are comparatively light, and the 
demand from the trade is fair.

Rice—There is some fairly good re
placement business done, but buyers 
are not looking very far ahead. The 
changes in the primary market in con
nection with higher rough prices and a 
lower conversion charge have had 
some effect on disturbing the growing 
trade confidence that had been build
ing. It is held unlikely that any ma
terial change in prices will result, as 
far as clean rice is concerned.

Salt Fish—Demand for mackerel and 
other salt fish continues pretty good 
with no change in price. It looks like 
a good season for mackerel. Norway 
and Irish mackerel people have not 
yet named prices, but will shortly do 
so.

Syrup and Molasses — Sugar syrup 
continues unchanged with steady de
mand and steady to firm prices. Com
pound syrup has gone off another 10 
cents a hundred, due to downward 
fluctuations in the corn market. Bet
ter grades of molasses are selling in a 
routine way at unchanged prices.

Review of the Produce Market
Apples—Shiawasse, 90c; Greenings, 

85c; No. 1 McIntosh, $1.50; 20 oz. Pip
pin, $1; Snow, $1.15; Northern Spys, 
$1.25.

Artichokes—$1 per doz.
Avocados — $2.50 per case from 

Florida.
Bananas—6c per lb.
Brussels’ Sprouts—20c per qt.
Butter— Creamery, 28c for cartons, 

and 27c for tubs.

Cabbage—25c per bu. for white, 40c 
for red.

Carrots—20c per doz. bunches or 50 
cents per bu.

Cauliflower—60c per flat for home 
grown.

Celery—20 @ 30c per dozen bunches. 
Celery Cabbage—35c per doz. 
Cranberries—$2.75 per box of 25 lbs. 
Dried Beans — Michigan Jobbers 

pay as follows for hand picked at ship
ping stations:
C. H. P. from farmer________ $2.85
Light Red Kidney from farmer— 4.00
Dark Red Kidney from farmer_6.00
Light Cranberry______________ 5.00
Dark Cranberry______________ 4.00

Eggs — Jobbers pay 17c per lb. 
for all clean receipts. They sell as fol
lows:
Large white, extra fancy________ 33c
Standard fancy select, cartons___29c
Standard fancy select__________ 28c
Candled, large pullets__________ 24c
Checks ______________________ 21c

Storage eggs are being offered as 
follows:
XX April--------------------------------25c

X April--------------------------- _•_23c
Checks ______________________ 20c

Egg plant—75c per dozen for home
grown.

Garlic—15c per lb.
Grape Fruit—Florida, $3 for all sizes. 
Grapes—Tokays, $1.50 per box. 
Green Beans — Home grown, $2.25 

per hamper.
Green Onions—10c per dozen.
Green Peas—$3.75 per hamper for 

California and Washington.
Green Peppers—50c per bu.
Honey Dew Melons—$2.50 per case. 
Lemons—The price is as follows:

360 Sunkist----------------------------$7.50
300 Sunkist___________________8.00
360 Red Ball__________________ 5.00
300 Red Ball__________________ 5.00

Lima Beans—20c per quart.
Limes—25c per dozen.
Lettuce — In good demand on the

following basis:
California, 4s and 5s, crate_____$3.00
Leaf, out-door_______________  .04

Onions—Home grown, 65c for yel
low and 90c for white.

Oranges—Fancy Sunkist California
Navels are now solid as follows:
126 _______________ ________
176 _______________________
200 _____________________
216 _____________________
252 _______________________
288 _______________________
324 _______________________

.$6.75 

. 6.75 

. 6.75 

. 6.75 

. 6.75 

. 6.75 

. 6.75
Red Ball, 50c per box less.

Florida oranges will be in market 
next week.

Parsley—25c per dozen.
Pears—Kiefers, 50c@75c.
Potatoes—Home grown, 30c per bu.; 

Idaho, $2.50 per 100 lb. sack.
Poultry-—Wilson & Company pay as 

follows:
Heavy Fowls. 
Light Fowls..
Ducks_____
Turkeys___
Geese _____

13c
9c

10c
18c
8c

Radishes—8c per dozen bunches for 
home grown.

Spinach—35c per bushel for home 
grown.

Squash — 50c per bu. for Red or 
Green Hubbard.

Sweet Potatoes — Virginias, $3 per 
bbl.

Tomatoes — Ripe, $1.25 per l/ 2 bu; 
hot house, 90c for 7 lb. basket.

Turnips—20c per dozen.
Veal Calves — Wilson & Company 

pay as follows:
Fancy_______________________ 9c
Good________________________ 8c

Wax Beans—$2.25 per hamper.

Textile Machine Survey
Carrying out the recommendation of 

the Winant survey which ended the 
textile strike, President Roosevelt last 
week issued orders for the work as
signment boards, which will study the 
machine load or “stretch-out” system 
in the various branches of the indus
try. Working conditions prevailing on 
Sept. 21 are to be continued, with ex
ceptions under given circumstances, 
until Feb. 1, 1935, or one month after 
the boards make their reports and per
manent recommendations.

Appointment of these boards was re
ceived calmly enough in the industries 
affected and note was made of the 
President’s interpretation that effort 
rather than the actual number of ma
chines tended should prove the basis 
for any changes over the period of 
study. This was regarded as a very 
definite point in favor of the mill own
ers, since they have argued that the 
machine total is by no means a sure 
guide to the amount of labor required.

Exception was raised by representa
tives of the silk and woolen industries. 
The former called for definite respon
sibility on the part of labor organiza
tions in carrying out the NRA pro
gram. The latter objected to instruc
tions upon the making of recommenda
tions—a rather technical point.

Since the union was invited to sub
mit lists of plants where investigations 
would be made, this was immediately 
construed as recognition — although 
that, also, might be regarded as grasp
ing at a technicality.

As an outcome to the surveys now 
launched, progressive elements in the 
industry look for a reduction in ma
chine-load abuses which should raise 
competition to a higher plane.

Some Canners Sold Up
Vegetable and fruit canners through

out the country have sold all or a large 
percentage of their packs for this sea
son, according to reports received in 
the wholesale market here. Buyers are 
taking their purchases more rapidly 
than in previous years, due to the heavy 
demand from retail distributors, partic
ularly the large chain-store organiza
tions, with the result that canners have 
been relieved- of the burden of carry
ing large stocks over a long period this 
year.

Whatever merchandise is still in the 
hands of packers will be held at high 
price levels, it was indicated. With a 
large part of their packs disposed of, 
canners are said to be in a strong 
enough financial position to refrain 
from any forced selling later in the 
season.

Wrong price-cutting cuts right and 
left.
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M U T U A L
I N S U R A N C E

(Fire and Life)

What One Volunteer Fire Department 
Accomplished

The volunteer fire department at El- 
licott City, Md., was awarded a cup 
last summer for having the best fire 
prevention record of any volunteer de
partment in the state for the year end
ing June 1. Reproduced below is that 
part of the department’s report to the 
judges which shows what the members 
did during "the year to capture the 
prize. ' Please ’ note that there are no 
building codes in Elliott City or How
ard county, where the department 
operates. In his own words, this is 
what thé chief reported:

1. We posted fire prevention public
ity in every public building in our ter
ritory.

2. We distributed fire prevention lit
erature to all schools and churches.

3. We had three large displays in the 
business section on fire prevention and 
fire hazards in places of business and in 
homes.

4. We gave seven public demonstra
tions on how to prevent fire and the 
proper type of extinguisher to use on 
various types of fires.

5. We had the pastors of all church
eŝ  deliver talks on fire prevention.

6. We had the chairman of the fire 
prevention committee of the State Fire
men’s Association, Chief C. Howard 
Whittle, adresS the high school pupils 
on fire' prevention and also on fire 
drills in the school.

7. ' We gave four talks in the rural 
sections of the county on fire preven
tion.

8. We issued a cachet for fire pre
vention week which was sent by re
quest to about 2,000 stamp collectors 
all over the United States and Canada 
as well as to a number of collectors in 
foreign countries. It was also applied 
to practically all letters mailed by the 
business firms of Ellicott City.

9. Fire prevention publicity was car
ried to people all over the country 
through the co-operation of our weekly 
newspaper, “The Ellicott City Times.”

10. In our community there are sev
enty places where the public gathers.' 
There are forty-eight places of busi
ness. ' Each of these places was given a 
self-inspection blank by one of the 
department members, with the request 
that thèy inspect their own property, 
fill out the inspection blank and return 
it to us. Forty-one of these forms were 
returned correctly ' filled out. We then 
inspected the forty-eight business 
places and found the forty-one who 
had returned inspection blanks as re
ported. The entire seventy buildings 
were inspected.

11. had two outstanding hazard
ous conditions which we inspected and 
made the necessary recommendations.

First. A moving picture parlor which, 
had: a small inefficient heating plant. 
and a small chimney which was open 
in several places.—It was necessary to 
force the plant at all times' to have the 
necessary heat in the building. The

heating plant was installed in a small 
low cellar with no clearance between 
the ceiling and side walls. We recom
mended that the cellar be made larger, 
that the proper clearance be given be
tween ceiling and side walls and that it 
be lined with fire resistant material. 
We also recommended that the chim
ney be taken down and the proper size 
chimney built and lined properly.

We also found the projector booth 
in a very hazardous condition and 
without any fire extinguishers. We 
recommended that the booth be 
cleaned and repaired, and that the 
proper type of extinguishers be in
stalled.

Our recommendations have been 
carried out, and our latest inspection 
showed the place to be in a very satis
factory condition.

Second. In the high school we found 
that the auditorium was heated by two 
stoves placed on the floor of the build
ing with no fire protection at all; the 
electric wiring was found to be in a 
very dangerous condition; all windows 
in the building were covered with 
very heavy screens, there was only one 
exit to empty the building in case of 
fire; and the stage and dressing rooms 
were filled with rubbish.

Some of the members of the board 
of education were present at this in
spection and heard the necessary rec
ommendations made.

The board of education has carried 
out our recommendations. They have 
completely remodelled the building, in
stalled the proper heating plant, in
stalled new electric wiring, removed 
the screens from the windows, and 
have made three exits instead of one. 
The building is now in first-class con
dition.

12. We had a fire hydrant installed 
on the high school property which will 
protect the high school, the auditorium 
and adjoining property.

13. On School street in Ellicott City 
there was an old frame high school 
building which was no longer in use. 
We have succeeded in having this 
building razed, removing a very dan- 
erous condition.

14. Four fires which were fought by 
our department, were of a suspicious 
character. We immediately turned 
these over to the state insurance com
missioner’s office for investigation. On 
one of these cases we got a confession 
from three small boys who had started 
the fire. Their parents agreed to leave 
the community and we did not prose
cute the boys.

15. We received requests from seven 
property owners to inspect their pri
vate buildings. These inspections were 
made, dangerous conditions noted and 
our recommendations made. Checking 
up one these inspections later at the 
owners’ request, we found that our 
recommendations had been carried out.

16. We have created a division of 
fire inspection in our department which 
consists of six men. Their duty is to 
make a modern inspection of all busi
ness property at stated periods, to con
duct proper educational work on fire 
prevention, holiday precautions, fire 
drills in schools and factories, and to 
see that proper precaution is taken at 
all public gatherings in our district

These men are being specially trained 
in this work and must qualify in their 
training in order to hold a position in 
this division.

17. We have a committee appointed 
to wait on the city commissioners of 
Ellicott City in order to secure legisla
tion regarding a building code and a 
parking law to prohibit parking around 
fire hydrants and on narrow streets.

18. The week of May 12 to May 19 
was designated by the members of the 
fire department as the week for a 
“Spring Clean Up Campaign.” Special 
articles were run in the Ellicott City 
Times, advice was given as to the 
proper way to store in order to pre
vent fires; special arrangements were 
made to have the city truck remove 
rubbish every day during the week, ex
tinguishers were recharged, and the 
firemen assisted the citizens in every 
way possible to clean up and thus pre
vent fires. A survey made the week 
following this campaign showed it to 
have been very successful.

The Howard County Volunteer Fire 
Department, M. H. Shipley,

Chief Engineer.

Under Insurance?
Insurance prices have resulted in 

under-insurance for all classes of risks. 
This applies especially to mercantile 
buildings and risks of like nature which 
carry co-insurance requirements. It is 
especially important that the proper 
value of the buildings be determined in 
order that the co-insurance clause may 
not work a hardship on the assured.

During the depression buildings

could be replaced for approximately 30 
per cent, less than the original cost. 
Now that the contractor’s code is 
effective, the replacement cost of build
ings has advanced about 22 per cent.

Would it not be in order, to call the 
assured’s attention of this deficiency 
and have the same covered promptly?

Mutual fire insurance emphasizes 
loss prevention, not loss payments.

Safety Facts
In accounting for business’ growing- 

interest ire accident prevention, the 
American Standards Association points 
out four facts which, proved time and 
again by research, are now becoming 
widely recognized:

1. That safety is definitely associ
ated with the volume and efficiency of 
production and that a high accident 
frequency spells lowered production 
and increased operating costs.

2. That the total cost of accidents 
is several times greater than the ag
gregate expenditures for claims, medi
cal services and hospitalization.

3. That the unsafe acts of persons 
produce more accidents by far than 
hazardous machines.

4. That the correction of unsafe acts 
is just as much and just as readily a 
matter of management and supervision 
as the correction of improper acts that 
result in poor quality and volume.

Where the Loss Came In
“Some crook just stole my old car.”
"Well, you didn’t lose much.”
“I didn’t? Say, I just put ten gal

lons of gas into the tank!”

GET BOTH SIDES OF THE S T O R Y ......................
Too o f te n  you g e t  a  o ne-s ided  a rg u m e n t in fav o r of one ty p e  ot 
in su ra n c e  c a rrie r . W ouldn’t  i t  be b e tte r  to  g e t bo th  s id es  of th e  
s to ry  a n d  w eigh  th e  ev idence? T h e  F in n ish  M u tu a l F ire  In su ra n c e  
Co., in v ite  a  f ra n k  d iscussion  of FA C TS a t  a n y  tim e. H e a r  b o th  
s id e s  of th e  s to ry

...................... then make a personal decision.

Finnish Mutual Fire Insurance Co.
44 years of

S pecializ ing  low  co s t of in su ran ce
of g iv ing  serv ice, of p lea sa n t re la tio n sh ip

of sa v in g  m oney  to  po licyho lders

L osses pa id  to  policyholders, $586,049.13 
D iv idends p a id  to  policyholders, $825,313.00 

M ich igan  S ta n d a rd  P o licy  M ich ig an  S ta n d a rd  R a te s
N o m em bersh ip  fee c h a rg ed

JOIN US . . .

FINNISH MUTUAL FIRE INSURANCE CO.
444 PINE ST R EE T CALUM ET, MICHIGAN

I N S U R A N C E  A T  C O S T  
(A  Non-pro jit Organization)

I t  means a saving to you of 
25% to 371/2%

Below the published board rate
L egal R eserve M ic h ig a n  C o m p a n y  

18 years of Sound Operation 
M. B. & M.

M IC H IG A N  BANKERS & M ER CH A N TS 
M UTUA L F IR E  INS. COM PANY 

F r e m o n t , M i c h i g a n  
Inquiries Solicited
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Greenville Independents Pledge Their 
Faith Anew

Greenville, Oct. 16—The independ
ent merchants of Greenville got to
gether Monday night, Oct. 15, and' ap
pointed “Fritz” McKay, progressive 
groceryman, chairman for one year, to 
call meetings and take up all matters 
of interest to themselves.

A representative group was in at
tendance and a feeling of satisfaction 
is apparent over the fact that once 
more we are together and united for 
co-operation, reciprocity and moral 
support.

I believe that when the indepen
dent business men of any town can 
take this step that they are open for 
congratulations. C. L. Clark.

Opportunity
Thousands of independent merchants 

who were caught in the tidal wave of 
chain stores were surprised to see their 
commercial existence terminate so sud
denly and thousands of traveling 
salesmen met disaster through the 
same cause.

At the present date, to enlist the co
operation of this vast army, in strik
ing an effective blow for themselves, 
it would appear to be only necessary to 
point out the way. We are all con
versant with the fact that the state 
legislators returned to Lansing, almost 
to a man, and overrode the chain store 
license veto, so that we know the leg
islature is interested in the well-being 
of the independent merchants. Bearing 
this fact in mind, the statement of Ar
thur J. Lacy, nominee for governor, 
that he believes in enforcing the chain 
store license, is very significant.

Mr. Lacy, in a recent speech at 
Greenville, delivered some very vigor
ous remarks along this line and to the 
effect that Michigan profits belong to 
Michigan and that our young people 
should have a right to engage in busi
ness and work out their own destiny.

I understand there are eighty-six 
thousand independent business men in 
Michigan and many thousands of trav
eling salesmen on the road and thou
sands who were driven off the road by 
the chains. If this great throng of 
vitally interested men with their de
pendents and friends get behind Arthur
J. Lacy, they can sweep him into vic
tory and with him at the head of a 
legislature interested in seeing us get 
a square deal, we can go places imme
diately.

I am not a politician and the nearest 
I ever came to assuming the toga was 
to register as a Republican. However, 
I never figured that by so doing I 
signed away my rights to vote my con
victions. It may bring a personal sat
isfaction to certain individuals to stand 
by the party regardless.

Loyalty is an admirable quality — 
doubly so when it is on the side of 
right. The loyalty of the Old Guard 
at”Waterloo arouses in us a deep sense 
of admiration, but loyalty in that case 
was on the wrong side.

The novelty of the chain store con
quest of America inflamed1 the popu
lace and the independent merchants 
were drubbed into a most humiliating 
position. While the New Deal appears 
to have many faults, I believe in a 
short time that it will replace dirty 
tactics with old time business ethics 
and that is what we need.

History is replete with new deals 
and where they were not forthcoming 
generally a tailspin occurred. No doubt 
the time will come when historians 
will give the chain store calamity scant 
mention, as in Boulgers History of 
China 300 years of warfare is disposed 
of in one short sentence. However if 
the chain stores stay here any 300 
vears the habit of naming children 
will disappear as they will grow up 
to be only numerals in a chain store

^A ? the zenith of Roman glory the 
population was one hundred and twen
t y  millions and Rome considered her
self eternal. There were sixty million 
freemen and sixty million slaves and

the vast amount of wealth was owned 
by about twelve hundred men and 
Rome cracked up. In some respects 
there is a shocking similarity between 
those figures and our own, yet a New 
Deal may save us.

In regard to freemen, the only lib
erty a lot of us can claim is the liberty 
to let the chains drive us off the earth 
and into a narrow house beneath the 
willows. If we are ever lucky enough 
to destroy the hold of their chains, I 
believe all future pageants should por
tray the assassination of communal 
American life, featuring a prostrated 
queen of the village, beautiful even in 
death, above whose inanimate form 
towers a figure labeled “Chain Store.” 
He should be costumed in a bright red 
zipper snow suit, which in the popular 
mind is similar to the habiliments as
sumed by Mephistopheles in his deep
est and most villainous moods.

However, the seriousness of the sit
uation and the chances of quick relief 
should prompt all independent mer
chants in Michigan to give the Lacy 
and state legislature possibilities their 
deepest consideration. To me it ap
pears to be the only tangible promise 
of immediate substantial support in 
our fight against chain stores, and if we 
ever do get relief, it must come 
through legislation.

I believe that all independent mer
chants will agree that we have had 
very few opportunities. If we can elect 
Arthur J. Lacy, we will gain a tremen- 
does amount of moral support in our 
fight. C. L. Clark.

Evidently a Very Busy Man
Wyandotte, Oct. 22—I have been 

intending to write to you for a couple 
of weeks, but traveling around the 
country as I have, I have neglected to 
to so.

We have been holding a number of 
drug meetings around the state with 
very satisfactory results. We had a 
meeting in Jackson and one in Ann 
Arbor last week. The attendance was 
very good and the interest shown was 
very gratifying. The druggists of 
Michigan are taking their business 
problems more seriously than ever be
fore and they realize that through a 
militant organization they have a good 
chance to improve their condition and 
solve some of their problems.

There is a gathering of druggists on 
Monday, Oct. 22, at Fort Shelby Ho
tel, Detroit. These men comprise the 
graduates of Ferris Institute and the 
party is put on by the class of 1915. 
Tuesday, Oct. 23, there will be a meet
ing of the Tri-County Association at 
Benton Harbor. Wednesday morning 
we are attending a meeting of the 
Kalamazoo druggists at Kalamazoo 
and on Thursday evening there will be 
a meeting of the American Pharma
ceutical Association at Webster Hall 
in Detroit. These meetings are all 
called for a discussion of legislative 
and other drug problems.

The convention in New Orleans was 
well attended and I am sure that every
one that attended received many bene
fits.

The interest is increasing in the 
Michigan Federation of Retail Mer
chants and I am sure that the drug
gists of Michigan will back this organ
ization and the problems of other inde
pendent merchants to the fullest ex
tent.

Will send you a report next week of 
the Tri-County Association and the 
Kalamazoo meeting.

Clare F. Allan, 
Secretary M.S.P.A.

In business, as most of it is consti
tuted to-day, a man becomes valuable 
only as he recognizes the relation of 
his work to that of all his associates. 
One worker more or less makes little 
difference to most big organizations, 
and any man may be replaced. It is 
the cumulative effort thaf counts.

Paying Code Assessments
T h e  N ational G ro cery  and  

F o o d  C o d e  A u th o rity  h as  issued 
th e  follow ing regard ing  grocers 
w ho  com plain  a t paying co d e  a s
sessm ents:

M any  sm all m erchants, w ho, as 
a  class, hav e  b een  m ost insistent 
fo r relief from  unfair p ractices 
an d  loss lead e r selling, an d  to 
w hom  th e  effective w ork ing  of the  
C o d e  of F air C o m p etitio n  m eans 
a  g rea t deal, a re  now  p ro testing  
the  p ay m en t o f th e  sm all assess
m ent, necessarily  im posed  on th e  
m em bers o f th e  trad e .

T h e re  a re  cases w here  the 
financial s ta tu s o f a  sm all e s tab 
lishm ent w arran ts  exem ption  
from  th e  pay m en t of th e  assess
m ent, b u t these  are  few  an d  m ust 
b e  d e a lt w ith  in each case on  its 
m erits (See N C A  R elease, V ol. 
II, No. 3 ) .

M any o thers, how ever, a p p a r 
en tly  a re  o f th e  opin ion that, b e 
cause th ey  are  a  sm all en terprise, 
they  should  no t b e  asked  to con
tribu te , even  in cases W here code 
benefits a re  read ily  acknow l
edged.

In such cases, the com plainan t 
shou ld  b e  asked  to  recognize th a t 
as th e  benefits  a re  p ro p o rtio n a te  
to each, so m ust th e  expense of 
securing those  benefits  b e  shared  
b y  all. Sm all re ta il s to res have  
benefited  to  a  g rea te r d eg ree  th an  
the  large, y e t to  a  certa in  ex ten t it 
h as b een  the  larger s to res an d  the 
la rg er  organ izations in retailing  
an d  w holesaling  w hich h av e  been  
th e  m o re  p ro m p t in paying the 
co d e  assessm ent.

No sm all sto re  can  consistently  
d em an d  com pliance w ith  the  code 
b y  his la rger com p etito r a n d  ex
p ec t h im  to  pay, w hile  he  him self 
is v io la ting  o r fails to p ay  the 
sm all p ro  ra ta  cost.

More Pump Priming Expected
G o v ern m en t spend ing  o p e ra 

tions are  cu rren tly  a  m ore  im p o r
ta n t fac to r in th e  business s itua
tion  th an  a t any  tim e in recen t 
m onths. P resid en t R oosevelt’s 
s ta te m e n t a t  Roanoke! th a t there  
a re  lim its to  such spending  a p p a r 
en tly  app lies to  a  m o re  d istan t fu
tu re  only.

A ccord ing  to T reasu ry  figures, 
G o v ern m en t expend itu res in the 
first e igh teen  d ay s o f O cto b er 
am o u n ted  to  $ 4 8 8 ,4 4 0 ,7 0 7 , of 
w hich am o u n t on ly  $ 1 8 8 ,5 6 6 ,7 4 0  
w as covered  b y  receip ts. T his 
m ean s th a t th e  deficit in th e  cur
re n t m o n th  to d a te  am o u n ts  to  a l
m ost $ 3 0 0 ,0 0 0 ,0 0 0 .

T h ese  figures d em o n s tra te  th a t 
th e  faith  in G o v ern m en t spending  
as a  reco v ery  stim u lan t h as  n o t as 
yet b een  shaken. Should  business 
ac tiv ity  con tinue  to  lag, fu rther 
pum p prim ing expen d itu re  m ay, 
therefo re , b e  expected . Such 
spend ing  com bined  w ith  th e  large  
scale relief expenditu res, w hich 
a re  inev itab le  th is w in ter, w ill fu r
th e r  rem o v e  th e  d a te  a t  w hich  an  
effective con tro l over G o v e rn 

m en t finances can  b e  re -e s tab 
lished.

New Watermelon Grown in North
A Northern variety of watermelon 

purported to be as sweet as those 
grown in the South, but with traits 
especially adaptable to the short grow
ing season in the Northwest has been 
developed at the University of Minne
sota fruit breeding farm.

This specie of melon had its start 
when a university farm professor went 
to Russia a few years ago to do swine 
work for the Soviet government. Buy
ing an unusually sweet melon at a Rus
sian market, the professor mailed the 
seeds back to Prof. W. H. Alderman, 
in charge of the farm.

From these seeds experiments re
sulted in a melon with a growing sea
son of only seventy days.

“These melons,” says Prof. Aider- 
man, “are the northern sweets, one of 
the sweetest and most productive mel
ons we’ve had for many years. They’ve 
been grown as far North as Winni
peg and introduced in 40 states. Even 
out in arid Arizona the growers feel 
tiiat because of its short ripening sea
son it is just what they need.”

Surplus Buying Goes on Apace
The Government is expected to step 

under the heavily laden citrus trees in 
Florida and shake out the surplus. Hav
ing shaken out the surplus, the Gov
ernment is expected to gather such 
surplus of oranges and grapefruit into 
baskets, pay the growers and later dis
tribute these fruits to the needy. In 
this event, the threat of distress prices 
will have been averted. The Govern
ment is expected and proably will, take 
aout a million cases of Alaska pink 
salmon for relief, in which event the 
burden of the record pack salmon in 
the past season would be lifted from 
producers. Already the Government 
has absorbed the carryover of rice, 
some 500,000 pockets. What we needy 
need now is to complete the menu. We 
must look to find some surplus soup to 
start off with, and we should probably 
end up with nuts. When the Govern
ment has found the few remaining 
items to make a full-balanced meal, the 
chief distinction between the needy 
and the unneedy, which after all is 
need, will be pretty well abolished.

Narrow Price Fluctuations Seen
W hile the  ra te  o f consum ption  

in m a n y  com m odities an d  m an u 
fac tu red  p ro d u c ts  is so slow  th a t 
price concessions seem  ind icated , 
price pegging facto rs of various 
d escrip tions p rev en t a  general 
w eaken ing  of the  p rice  structure.

P rosp ec ts  are , therefo re , th a t 
price m ov em en ts  in the  near fu
tu re  will b e  ra th e r  lim ited  in m ost 
lines, excep t w h ere  official sup 
p o r t is w ith d raw n  from  th e  m a r
kets. In line w ith  th is  tren d , the  
vo lum e of business in m an y  com 
m odities is also  likely  to  rem ain  
restric ted . A  b ro ad en in g  o f d e 
m and , on  th e  o th e r  han d , m ay  
lead  to  p ron o u n ced  p rice  increas
es in ind iv idual m arkets, it is held , 
reflecting th e  existing  stro n g  s ta 
tistical position  in m a n y  co m m o d 
ities.
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PUSH UNITED FRONT PLAN 
Plans for the formation of a single 

spokesman body, to speak unitedly for 
the entire field of distribution, were 
pushed forward quietly during the past 
week. Indications are that efforts now 
being made along different lines to cre
ate the agency will ultimately converge 
and join in the organization of one 
body.

Members of the Retailers National 
Council discussed some features of 
their program with Dr. Paul H. Ny- 
strom, chairman of the organization 
committee, coincident with the meet
ing of the National Retail Code 
Authority at Washington during the 
week. It is understood that salient 
features of the proposed new agency 
were also discussed by leading depart
ment store executives at their meeting 
at White Sulphur Springs.

A new angle to the situation devel
oped at the week-end with the report 
that Lew Hahn, former head of the 
Hahn Department Stores and long 
managing director of the National Re
tail Dry Goods Association, has been 
offered a distribution post with the 
Chamber of Commerce of the United 
States. Mr. Hahn, reached at his Sum
mer home at Mantoloking, N. J., de
clined comment.

In retail circles the report was in
terpreted as an indication that the 
Chamber of Commerce is now plan
ning to give greater attention to retail 
problems. For some time retail exec
utives have felt that the chamber was 
giving very little representation to re
tailers and their views, and store exec
utives had come to regard the chamber 
as almost entirely composed of manu
facturers.

While the reported move of the 
chamber was termed “interesting,” the 
comment of several leading executives 
indicated doubt that the Chamber 
would become the desired mouthpiece 
for distribution, owing to the diver
gent points of interest between manu
facturer and retailer and to the direct 
conflict of views on numerous NRA 
code provisions.

It was indicated that, regardless of 
the reported step by the Chamber, ef
forts for the formation of a united re
tail agency will continue. At the week
end, it was regarded as likely that 
sponsors of the proposed United States 
.Institute of Retail Distribution and 
those working on plans for re-organi
zation of the Retailers National Coun
cil would get together, inasmuch as 
both have essentially the same objec
tive in view.

The point was made that there is 
no essential rivalry in the plans. The 
need for a single spokesman body to 
co-ordinate and present the retail atti
tude on broad economic and legisla
tive issues has been felt by different 
groups at the same time. This, is was 
explained, is the reason for the different 
plans, rather than competitive rivalry 
to put one or the other across.

Thus, confidence was expressed that 
in the near future a common meeting 
ground on the different suggestions 
will be reached and the plan carried to 
a successful conclusion. The vital ele
ment required in the united spokesman

'body, it was pointed out, is cohesion 
and broad representation.

As suggested, the proposed spokes
man body would voice views on broad 
problems common to retailing general
ly, with increased stress on the merg
ing of interest of the consumer and re
tailer in a powerful form comparable 
to that voiced by the spokesman group 
for the industrial viewpoint to-day. It 
was further suggested that the new 
body would not take action on prob
lems within the retail field itself on 
which there exists sharp, competitive 
and possibly disrupting differences of 
opinion among retailers themselves.

The main objective, it was empha
sized, is to strengthen co-ordination 
of retail viewpoints, a co-ordination 
which has not been developed during 
the last few years, although the need 
for it has been increasingly felt, exec
utives said.

DRY GOODS CONDITIONS
Good reports are received on retail 

trade as seasonal weather sharpens'the 
demand for heavier apparel and needed 
home furnishings. Local stores im
proved upon previous results and from 
other sections of the country came 
word of thriving business.

The more recent gain was welcomed 
in view of the fact that volume in the 
first half of the month fell below ex
pectations in this area. The Federal 
Reserve Bank reported department 
store sales 5.4 per cent, ahead of the 
corresponding half of October, 1933, 
for the metropolitan district. This in
cluded liquor sales. Excluding liquor 
sales the increase was only 3.3 per cent.

However, the steady closing of the 
gap between present retail prices and 
those prevailing last year means that 
unit sales are passing the 1933 figures. 
At the end of last month average re
tail quotations were less than 2 per 
cent, above the prices on the same date 
last year. A gain in physical volume 
is accepted as a very encouraging de
velopment.

Several highlights have developed in 
the retail situation which are being fol
lowed closely by establishments in 
other centers. The no-profit policy of 
one concern has been dramatized by 
two exceptional promotions, one on 
men’s overcoats at $10 and another last 
week upon women’s coats at $15, which 
drew tremendous response. The larg
est store started its experiment of 
keeping open until 9 o’clock on Thurs
day nights with what were reported as 
satisfactory results.

In the wholesale merchandise mar
kets, the re-ordering movement became 
more active. Worsted prices were re
duced by the leading producer to meet 
competition, and manufacturing cloth
iers expected to be able to cut prices 
5 to 10 per cent, on their Spring lines 
under the Spring, 1934, levels. Ging
hams were marked up half a cent for 
the new season.

SENTIMENT GAINS FURTHER 
Beyond a plan to have industry do 

its own policing under the codes, there 
was little from Washington during the 
week of the customary importance. 
Since even this proposal was very 
much in line with what business inter

ests have been seeking, the recent gain 
in confidence was continued.

What this change in sentiment 
means in actual results is to be ob
served from the improvements in sta
tistics coming from trade and indus
try. The index for the latest week dis
closes a good rise, and pre-election in
ertia seems to have been overcome in 
important industrial lines. Trade re
ports, in the meantime, have improved 
upon their recent gains.

Indications that the drive being 
made by the administration to enlist 
the good-will of the business commun
ity has been extended to the banking 
field were noted in the week. It was 
indicated that the remarks of the form
er chairman of the Reserve Board 
probably had official sanction. He 
called upon the bankers to resist leg
islative attacks and fight for an inde
pendent system against those who 
would centralize control in the govern
ment.

No doubt this appeal will also have 
its useful effect. However, the prob
lem of the banks in an appreciable 
number of cases now is to find a safe 
use for funds. An instance was related 
where an examination by the loan 
group of a bank here showed that only 
$6,000,000 was being used by custom
ers who within highly conservative 
limits would be granted $72,000,000.

DESIGN PIRACY ISSUE 
The struggle over design piracy in 

the dress manufacturing industry 
reached a more definite stage last 
week. When the Code Authority com
mittee redrafted the proposed amend
ment so as to place a ban only on 
“exact” copies, those who had been 
fighting against the phrasing of the 
previous provision let it be known that 
they were “unalterably opposed to any 
style registration or style control.” 

Apparently, the Popular Price Dress 
Manufacturers Association, which has 
taken this stand, believes there is no 
property right in design and that pro
ducers are free to purloin any that is 
available or can be made available. In 
fact, leaders of this group have de
clared that there is no such thing as 
style originality, althugh they must 
realize that the style pirate is very 
careful in making his selection of 
stolen ideas.

The hearing on. the code amendment 
comes up at Washington on Nov. 15, 
and as an answer to this bold attempt 
to destroy style protection there will 
be organized this week a large group 
throughout the industry of those who 
will support the design registration 
plan.

Every responsible retailer should 
readily find himself in sympathy with 
its aims, since the losses taken upon 
pirated designs have been tremendous, 
due to the vicious competitive condi
tions that have been engendered.

PREPARING FOR HOLIDAYS 
While attention at the moment cen

ters largely on immediate and Novem
ber promotions, retail executives indi
cated during the week that an early 
start will be made on plans for the 
forthcoming Christmas holiday season. 
Toy departments will be opened in

many cases about a week to ten days 
before Thanksgiving, although the ear
ly openings in past years have not 
been productive of much additional 
volume as most customers do not be
gin Christmas shopping until after 
Thanksgiving Day. That holiday this 
year, however, occurs on Nov. 29, giv
ing retailers twenty-one shopping days 
to Christmas, against twenty last year.

With the belief quite general that 
dollar volume of holiday trade will run 
from 7 to 10 per cent, ahead of last 
year on the average, store executives 
plan to stress the holiday tie-up in as 
many departments as possible. Already 
indications are that semi-luxury lines 
such as silverware, leather goods for 
traveling, and perfumes will dt> better 
than, a year ago, while the interest in 
useful items for personal wear will 
tend to increase sales of gifts of a wide 
variety of apparel and accessories. A 
marked increase in gift certificates and 
surprise package ideas is foreseen.

FREER COMPETITION
Indications from President Roosevelt 

and the new NRA boards that unde
sirable code provisions would soon be 
eliminated took heed of a growing sen
timent in business toward this end. 
Price fixing and artificial production 
control are among the devices the wis
dom of which is being questioned.

These were arrangements which in
dustry was so eager to have in many 
instances, and yet over the short pe
riod of code operation they have al
ready been demonstrated as unwork
able. In short, the Utopia of a fixed 
market and fixed profits cannot be cre
ated around a conference table.

Administrators of the new NRA set
up, however, are quick to reassure 
business interests that no radical and 
sweeping changes are in prospect. By 
this they doubtless mean that they 
have no intention of bringing back 
“ruthless competition.” But at the same 
time there is every indication that they 
plan for freer competition.

To draw the line between ruthless 
and free competition is often difficult. 
Nevertheless, it would appear that, by 
stabilizing labor conditions and by out
lawing dishonest practices and those 
commonly associated with monopoly, 
there should not be great difficulty in 
preserving the distinction. Wages and 
hours are basic in costs and, given pro
tection against the unscrupulous use of 
financial power, small but efficient pro
ducers would not find competition too 
severe.

NEW GROCERY ASSOCIATION
A couple of weeks ago we reported 

the efforts to organize a new National 
retail group in the grocery line.

We can now report that the rumor 
is founded on fact. Responsible men 
in the grocery field are now complet- 
ing their arrangements for a National 
organization, quietly and effectively. 
The new association will not be con
cerned with collective buying or the 
like, but is stated by its sponsors, so 
we learn, to be a purely “practical gro
cers’ group.”

Men are constantly in danger of los
ing their first ideals .
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

I never expected to see Uncle Sam 
masquerade as a bill collector, but the 
exigencies of the occasion precipitated 
by the NRA has resulted in such an 
outcome. E. O. Shorno, the Wood
land merchant, recently gave the rep
resentative of the Chas. H. Osborn 
Co., of Hastings, an order. In describ
ing the occasion in a letter he wrote 
me Aug. 31, Mr. Shorno made the fol
lowing statement:

“As usual, the agent quite insisted 
that I take some of the numbers which 
I did not think I could dispose of, but 
he stated that on receipt of the cor
sets I might return those I did not 
wish to keep.

“The order was 'shipped and I re
ceived the goods and they were un
packed by me. Two or three days later 
I received a statement from the com
pany, on which was imprinted with a 
rubber stamp that no goods could be 
returned without the consent of the 
company and that their salesmen could 
not authorize the return of any mer
chandise.

“I returned the corsets which I 
thought could not be disposed of and 
paid them for those I kept. They have 
returned the corsets to me, but I re
fused them. They are still trying to 
collect the $12.50 for the merchandise 
in question and they have turned this 
matter over to the Code Authority of 
the Corset and Brassiere Industry at 
New York City, who have informed me 
that under the code this merchandise 
cannot be returned.”

Although Mr. Shorno had a witness 
to the transaction, the agent denied 
having made any promise that the un
wanted goods could be returned. The 
Osborn Co. appealed to the code 
authority, which brushed aside both 
conflicting statements and called Mr. 
Shorno’s attention to the fact that the 
code covering the transaction expressly 
forbids the return of any goods, no 
matter what promises had been made 
by the salesman. Mr. Shorno was also 
informed by the code authority that if 
the unsalable goods were not paid for 
promptly a money penalty or a jail 
sentence would be headed his way. As 
Mr. Shorno did not relish the idea of 
either alternative, he paid the balance 
claimed to be due by the Osborn Co., 
accompanying the remittance with a 
letter which will probably not be pre
served in the files of the recipient be
cause the heated terms thus recorded 
would possibly result in spontaneous 
combustion.

This is the first time I have ever had 
my attention called to the fact that the 
Government can be utilized for the col
lection of mercantile accounts in the 
event of there being any controversy 
over the conditions under which orders 
are placed.

I have made it a rule to call on Wal
ter Reed, President of the Lake Odessa 
Canning Co., at least once a year. Last 
Saturday was the date agreed on this 
year and, despite the steady raini which 
prevailed all day, I kept the engage

ment. I found the factory running on 
tomatoes and beets on its own ac
count and canned beef for the welfare 
department. Mr. Reed directed me to 
the North side of his plant where he 
is erecting a warehouse, 100x140 feet in 
dimensions, one story and basement. 
It is constructed of brick and steel, 
with tar and gravel roof. It is so far 
away from the cannery that either 
building could burn without endanger
ing the destruction of the other. It 
seems only a short time since Walter 
Reed was connected with local houses 
in a minor capacity. It required great 
responsibility to bring out the manage
rial ability he possessed, and the way 
he has developed the canning industry 
in Lake Odessa clearly shows that he 
is worthy of the trust reposed in him 
by his friends and business associates.

Herman Mason, Executive Director 
of the Code Authority for the under
garment and negligee industry, sends 
me the following bulletin, with the re
quest that I publish same verbatim in 
the Tradesman:

The last paragraph of Clause 9, Ar
ticle VIII of the Code of Fair Compe
tition for the Undergarment and Neg
ligee Industry, reads as follows:

“No member of this Industry shall 
accept for credit or exchange worn 
and washed garments, except as here
inabove provided.”

The words “as hereinabove provid
ed” refer to defects in manufacture or 
failure to conform to specifications.

To obviate the disputes arising be
tween retailer and manufacturer as to 
whether a worn and washed garment 
is or is not defective in manufacture 
or does or does not conform to certain 
specifications, the Code Authority for 
the Undergarment and Negligee In
dustry has established a Bureau of 
Worn and Washed Garments.

Retailers are requested to co-operate 
with the Undergarment and Negligee 
Code Authority, in the following plan:

The worn and washed garments 
brought to retailers by the consumer 
should be sent direct to the Code 
Authority at 261 Fifth avenue, New 
York City (not to the manufacturer).

The garment will be examined by 
the U. S. Testing Co. and a report sent 
to the retailer and manufacturer. Credit 
will be passed or disallowed, as the 
case may warrant.

In sending the garment to the Code 
Authority, please state manufacturer’s 
name and address, price paid per dozen 
and nature of complaint.

No charge will be made to either re
tailers or manufacturer for this service.

Readers of the Tradesman will bear 
witness to the fact that the greatest 
objective I have had in mind during 
the fifty-one years I have published 
the Tradesman is accuracy. Whenever 
I unintentionally deviate from this 
ideal, I feel very sorry. Imagine my 
chagrin to receive the following letter 
from one of the sharp eyed financial 
experts of the Michigan Millers Mu
tual Fire Insurance Co. concerning 
minor errors I made in the biograph
ical sketch of Mr. Arthur D. Baker in 
last week’s issue:

“I have carefully read your excellent 
account of our superlative leader of 
the Michigan Millers Mutual Fire In
surance Co. and find a few figures 
which I believe, in the interest of ac
curacy, might appropriately be cor
rected.

“Near the middle of the second col
umn. on page 2 in your last issue oc
curs the statement, “During his com 
nection with the company it has in
creased its surplus to policyholders 
from $35,207.00 to 700,000.” The last 
figure should be $1,627,754.18. The sen
tence referring to dividends, imme
diately following, should read: “The 
amount of dividends declared and paid 
has been increased from $11,810 a year 
to $700,000 a year.” Near the top of 
the third column, the number of mem
ber companies in the Improved Risk 
Mutuals should be eighteen instead of 
fourteen. This point, of course, is not 
of first importance.

“Further down in the same column 
in the paragraph referring to the or
ganization of the Mill Mutuals, the 
number of constituent companies has 
been increased from a dozen to twenty- 
six, not twenty-two.

“In the last paragraph of the same 
column, the amount of the surplus 
should be, of course, $1,627,754.18, in
stead of $1,000,000. In the next sen
tence reading, “At the same time he 
has saved them more than a million 
dollars which has been returned to 
them in the form of dividends on their 
policies.” The amount actually re
turned since the organization of the 
company is $15,651,412.42.”

Grand Rapids, Oct. 19—I notice with 
much interest what you say about our 
“Delicious” apple orchards. Well, it is 
true. It is my opinion—and I believe 
I am right—that if our farmers would 
get together and get busy and grow 
real apples and real apple orchards, 
Washington and Oregon wouldn’t 
have to ship very many cars of apples 
East, as there would not be any place 
for them.

If one is going to do a job, it must 
be done well. Half work is never sat
isfactory, and I will talk with you some 
day about this when the opportunity 
presents itself.

Of course, the Tradesman doesn’t 
reach the farmer or the horticulturist 
very much, or at least I take it for 
granted it doesn’t. However, it is a 
wonderful paper and you tell the truth 
and I always admire you for your 
staunch and fearless way of doing it.

W. R. Roach.

I am pleased to receive a letter from 
State Senator Kulp, of Battle Creek, 
who has undertaken to secure an 
amendment to the so-called “sausage 
law” to meet the suggestions of the 
Battle Creek Independent Food' Coun
cil, which commends the legislature in 
framing and passing this act insofar as 
it establishes the contents and grading 
of sausage, but holds that the licensing 
portion of the act is unwarranted and 
unnecessary. The letter is as follows:

Battle Creek, Oct. 19—I have your 
letter of Oct. 18 in regard to Public 
Act No. 259, Public Acts of 1933.

This act should be amended by 
striking out sections 5, 6, 7, 8, 9 and 10, 
and renumbering the last three sec
tions as sections 5, 6 and 7. _

What we need is a session of the 
legislature where only repeal bills 
could be introduced. If we could re
peal all the laws which have been 
enacted in the last thirty years, that 
have covered us with political para
sites, we would all feel better and busi
ness would pick up.

Francis A. Kulp.

Greenville and Belding—where can 
you put your finger on two near-by

cities which get along with so little 
friction as these towns do. They have 
their good natured rivalries, to be sure, 
but I cannot recall when either city 
has ever cherished any permanent bit
terness toward the other. This is all 
the more remarkable when it is re
called that the two towns did not grow 
up together — that Greenville was a 
good sized city before Belding was 
even brought into existence by the 
famous brothers who founded the 
town as a memorial to their hard 
working and far seeing father.

Few strangers visit Greenville dur
ing the summer months who do not 
circumnavigate Baldwin- Lake, thereby 
creating a pleasant niche in their mem
ories in token of the energy and genius 
of the men who conceived and created 
so beautiful a driveway. The banks of 
Greenville are bursting with the sav
ings of plain people—thrifty workers 
in the city and provident farmers 
whose broad acres bespeak the pros
perity of the devotees of agriculture; 
her merchants carry ample stocks 
which are thoroughly up-to-date; her 
factories are conducted with great skill 
and success; her churches and schools 
betoken the moral character and edu
cational appreciation of her people; her 
wide streets, wonderful shade trees, 
lawns and homes, equipped with all 
the creature comforts of the age, fur
nish an accurate index of the high liv
ing standards which have long been a 
distinguishing characteristic of the 
metropolis of Montcalm county.

The same conditions exist to a 
greater or less extent in the neighbor
ing city of Belding. Her factories are 
beautifully embellished with shrubs 
and lawns and the architecture of her 
main street is more uniform in appear
ance, but she has no near-by lake to 
develop and embellish, as Greenville 
has, although she has done the best 
she can to make the river front avail
able for park purposes.

The recent rejuvenation of the Hotel 
Belding naturally recalls beautiful 
memories of the lamented landlord 
created during the many years he con
ducted that most excellent place of 
rest and refreshment. No more oblig
ing host ever gave a glad hand to greet 
guests than Col. Hetherington. From 
the time of the guest’s arrival until 
his departure, no feature which would 
contribute in the slightest degree to 
his pleasure and comfort was ever 
overlooked. He was never obsequious 
— never undignified — but his willing
ness to serve in the highest sense of 
the term was always in evidence. 
Nearly twenty years ago I started for 
Belding for Sunday dinner. Within five 
miles of town my car broke down com
pletely. I gladly availed myself of the 
courtesy of a passing tourist to get to 
the hotel, where I poured my troubles 
into the willing ear of the genial land  ̂
lord. He admonished me to forget all 
about the broken car and eat my din
ner in peace, during which time he 
would have everything arranged. On 
leaving the dining room he led me to 

(Continued on page 23)
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F I N A N C I A L
Sharp Gain Shown in Business Trend

The most vigorous forward step of 
the Fall season was recorded this week 
in general trade movements according 
to the weekly survey of Dun & Brad- 
street, Inc. The first full week of sea
sonable weather brought reports 
from all parts of the country calling 
attention to the sharp increases in re
tail distribution, particularly in the 
farm areas, where government funds 
are being distributed at a constantly 
enlarging rate, the review states.

“These reports were accompanies by 
advices of the termination, at least 
temporarily, of labor difficulties, a 
quickening of industrial operations in 
some divisions, the maintenance of 
former employment totals, and notice
ably easier financial conditions,” the 
report says. “While some of the fun
damental uncertainties are yet to be 
removed, confidence is more definitely 
in evidence, and there is more reas
surance that policies adopted for fu
ture action will be constructive.”

Retail sales for the country, as a 
whole, ranged from 8 to 12 per cent, 
larger than for the corresponding week 
of 1933. As price increases do not form 
the heavy percentage in the dollar to
tals that was present during the Spring 
season, the figures reveal that unit 
purchases are more numerous, it is 
pointed out.

“The cooler weather provided the 
wholesale market with the stimulation 
for which most lines had been waiting 
since the first of the month, and as a 
result mail orders were nearly double 
those of the previous week at some 
centres, and the requests for hurried 
shipments were not confined to wear
ing apparel,” the report states. “The 
impetus necessary to start another 
wave of buying also has been given by 
the official announcement that higher 
price levels are in prospects and retail
ers now are showing an inclination to 
cover future needs more generously.”

With the exception of a few dis
tricts where warm weather has retard
ed the movement of heavy clothing, 
the cities which did not experience a 
gain in retail volume during the week 
were the exception, it is said. Sales in 
the Middle West ranged from 20 to 30 
per cent, larger than for the week pre
ceding and 12 to 18 per cent, above the 
1933 period, with unit turnover sharply 
higher. In the South and Southwest 
sales were from 20 to 25 per cent, in 
excess of last year’s record, and on the 
Pacific Coast volume, was 10 to 15 
per cent, larger than comparative to
tals of 1933, with gains in some divi
sions of the wholesale trade amounting 
to as much as 30 to 50 per cent.

Brokers Warned To Watch Margins
Warning brokers that “the customer 

cannot violate the margin regulations 
only the broker can,” Charles Meyer, 
attorney and author of books on Stock 
Exchange law, last night urged mem
bers of the New York Curb Exchange 
to study and master thoroughly the 
new rules of the Federal Reserve 
Board. His discussion was sponsored 
by the cashiers’ section of the Curb 
Exchange Partners Association.

Even an unintentional violation of 
the regulations might place a broker in 
a position where a customer could re
pudiate the transaction or enforce it 
at his election, Mr. Meyer said.

“If the violation is due to an inno
cent miscalculation, it would not be a 
violation. However, if due to ignorance 
of the rules, I fear you would not be 
excused,” he continued. “I am not try
ing to create any apprehension in your 
minds, but I do suggest that you take 
these new regulations seriously and 
master them thoroughly. The time 
will come, I am sure, when pressure 
will be brought to bear on you to ex
tend greater and greater credit, and at 
that time it will be imperative that you 
keep well within the shelter of the 
law.”

Present regulations, which were in
terpreted in detail by the attorney, will 
not interfere with the normal business 
of security brokers and dealers except 
to make the work of their margin de
partments more complicated, he said.

“I can hardly conceive,” he asserted, 
“of regulations which could be more 
liberal and still be considered regula
tions. I believe that the Federal Re
serve Board has succeeded in carrying 
out the intention of Congress as ex
pressed in the Securities Exchange 
Act. The purpose of margin regulation 
is not to make accounts secure for bro
kers, or even to protect investors and 
traders from spreading themselves too 
thinly, but to prevent the excessive di
version of the nation’s credit resources 
into security markets.”

Pointing out that at present the se
curity markets are using very little 
credit, Mr. Meyer declared that “If we 
should be confronted with inflationary 
tendencies assuming proportions in 
any way comparable to those which 
prevailed in 1928 and 1929, it seems 
likely that margin trading may be more 
drastically restricted.”

Mr. Meyer prefaced his discussion 
with the statement that legal pitfalls 
which beset the stock broker have been 
multiplied' many times in the past year. 
His subsequent remarks were devoted 
to clarifying some of these difficulties.

Included in his address were sum
maries of the mechanics prescribed for 
determining whether or not a custom
er’s account is adequately margined; of 
the transaction which may be made 
in an adequately margined account; 
of those that may be made in an under- 
margined account; the six special types 
of accounts for which provisions are 
made; and a number of miscellaneous 
rules to be applied to accounts of the 
various types.

The Bankers’ Attitude 
It cannot be said that the address to 

the Savings Banks Association by Mr. 
Black, governor of the Atlanta Re
serve Bank and former governor of 
the Federal Reserve Board, does much 
to clear up financial perplexities. He 
appealed for “an attitude of helpful
ness, of co-operation” with the Wash
ington Administration. This might be 
taken to point at the present absence 
of wide extension of credit to industry 
by the banks. But Mr. Black pro
ceeded to explain his own belief, based 
on a tour of the banking centers as

adviser to the President, that no 
“money strike” or “business strike’ 
impedes co-operation of that sort. Un
certainty regarding the currency on 
the part of finance and business has 
stood in the way.

Governor Black went on to say that, 
in his judgment, no fixed value of the 
dollar could be determined until Great 
Britain stabilized its currency; inti
mating that stabilization here would be 
unwise if the United States is to “com
pete with other currencies” in the 
world’s markets. Yet that strange con
ception of national currencies is pre
cisely the element of uncertainty which 
stands in the way of confidence on the 
part of fiduciary bankers. Perhaps Mr. 
Black is right in his further declara
tion that banks “must have more re
gard for public opinion, must mingle 
more in the affairs of men.” Regard 
for public opinion was certainly lack
ing among the greater banks in 1920, 
unless by “public opinion” is meant 
the ideas of a nation-wide mob of in
fatuated speculators. But such regard 
was not lacking among the banks of 
August, 1914, which rejected the idea 
of an “American moratorium.” or 
among the banking institutions of 1907 
and 1893 which united to resist the 
shock of panic. Mr. Black remarked 
on this aspect of the question:

Aloofness, dignity, silence, will get 
you nowhere with Congress. While 
you are merely passing resolutions, 
Congress will be passing laws. Know
ing the Administration as I know it, 
I believe we ought to have an honest 
fight by the bankers of America in de
fense of their rights as American bank
ers. The Senate and the House of 
Representatives would have respect for 
the banks if they stood for something 
and delegated to some one the power 
to speak for them with authority.

Perhaps. Yet the idea of a delegated 
spokesman of the united banking or
ganization arraigning the legislative 
body for its procedure in regard to 
banking question draws a singularly 
imaginative picture of Congress—N. Y. 
Times.

“Profit” On Silver
The Treasury has revised its book

keeping in order to classify more ac
curately the “profit” accruing to the 
Government from issuing silver certifi
cates against newly purchased bullion 
acquired under the Silver Purchase Act 
of 1934. Hitherto this item has been 
listed as an “ordinary” receipt, along 
with funds derived from income taxes, 
customs duties, liquor taxes, etc. It is 
now to be segregated from such actual 
revenues and to be classified as a sep
arate item under a miscellaneous head
ing which includes trust funds and the 
earlier “profit” made by the Govern
ment through devaluation of the dol
lar. The practical consequence is that 
it will not be used, at least for the 
present, to cover current expenditures, 
and accordingly will not in itself con
stitute an inflationary influence.

In Washington this action is inter
preted as a further evidence of a pref

erence within the Treasury itself for 
a conservative monetary policy. As 
such, it reinforces the impression given 
by the segregation of the “gold profit” 
and by the consistently orthodox policy 
which the Treasury has thus far pur
sued with respect to refunding of the 
national debt.
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Confidence Necessary For Private 
Capital Market

There were no outstanding develop
ments in the business situation last 
week. Retail sales continue good with 
other indices presenting a mixed ap
pearance in common with that expe
rienced in recent weeks. However, 
there appears to be less fear of labor 
trouble inasmuch as there is an indi
cation that both labor and employers 
are taking a more reasonable attitude.

Last week the administration con
tinued to reflect a more conciliatory 
and less cracked down attitude to
wards business. Although the reform 
phase of the new deal is not being 
abandoned there is further evidence 
of taking stock, thus realizing that cer
tain phases of past policies have not 
produced the desired result. This atti
tude in Washington, combined with the 
recent call of Libertys and talk of 
shifting some of the relief load back 
to states and localities, has brought 
about a feeling that a more conserva
tive policy is to be pursued. Also the 
need of government financing and the 
need of private industry absorbing the 
unemployed suggests that the need of 
a healthy private capital market is def
initely being realized. The so-called 
capital goods industry where the great
est unemployment exists must have a 
private capital market. Confidence in 
the dollar and less fear of radical 
manipulations are necessary for confi
dence which, in turn, is necessary for 
a private capital market.

J. H. Fetter.

Proceedings of the Grand Rapids 
Bankruptcy Court

In  th e  m a t te r  of G re a t L ak es  L a u n 
d rie s  Inc., b a n k ru p t  No. 5106, final m e e t
in g  of c red ito rs  w as held Oct. 11. ¿ t  w hich  
tim e W a rn e r, N orcross & J u ld ,  a tto r -  
nev s  w ere p re se n t on b eha lf of th e  t r u s 
tee ; ’no o th e rs  p rese n t. T h e  final rep o r t 
a n d  a cco u n t of H eb er W . C u rtis  as. r e 
ce iver an d  tru s te e  w a s  considered , a p 
proved  an d  allow ed. B ills of a tto rn e y s  for 
th e  b a n k ru p t  an d  for th e  tru s te e  consid- 
ered  and  allowed. A n o rd er w as m ade  
fo r p ay m en t of expenses of a d n u n is tra -  
tio n  p re fe rre d  claim s, fo r th e  p ay m en t 
of a  first an d  final d iv idend on the fu n d
rese rv ed  for n o n -d ep o sitin g  no teh o ld ers
a s  p e r d a te  of s e ttle m e n t of b ids of 6.933 
p e r  cen t, an d  fo r th e  d e c la ra tio n  an d  p a y 
m en t of a  f irs t  an d  final d iv idend to  g e n 
e ra l an d  deficiency  cla im  c re d ito rs  of 
17g p er c en t No ob jec tio n  to  b a n k ru p t  s 

d isch arg e. T he m ee tin g  ad jo u rn e d  w ith 
o u t d a te  an d  th e  files will be r e tu rn e d  to  
th e  U. S. D is tr ic t C o u rt in  due course.

Oct. 18. On th is  d ay  th e  schedules, r e f 
e ren ce  an d  a d ju d ic a tio n  in  th e  m a t te r  
of C h a rle s  Selin, b a n k ru p t  No. 5915, w ere  
received . T he  b a n k ru p t  is  a  fa rm e r  an d  
lu m b er dea le r of W h ite  Cloud. T he 
schedu les show  to ta l a s se ts  of $14,450.36, 
(of w hich  $9,'500 is  c la im ed  e x em p t), an d  
to ta l liab ilitie s  of $17,884.68, l is tin g  th e
follow ing c re d ito rs : „
T ax es  ____________________________$
L ab o r (n o t ite m iz e d )-------------------  856.17
H u ro n  V alley B & S A ss’n, A nn

A rb o r - _________________________ d.oou.uo
Sam  B arte lso n , W h ite  C loud-----  1,925.00
C. H. T idey. G. R ------ ------ ------------,
C. E . B jo rk lund , A nn A rb o r-------- 1,250.00
o io f  Olson, M uskegon------------------ 1,000.00
O. A. B jo rk lund , B a n c ro ft--------  1,000.00
H ilda E rickson , W h ite  C loud-----  ' oc An
M rs. V. N yburg , W h ite  C loud-----
P . E . K au fm an , C la rk sv ille --------
D ave L een h o u ts , W h ite  C loud-----
C. J . R app, L a G ra n g e ------------------
Glen D unham , W h ite  C loud--------
L an g e lan d  Mfg. Co., M uskegon__
S to d d a rd -D eck  Co., D e tro i t--------
B rig g s  Co., L a n s in g -------— - -------- ------
Leo M cG rath , W h ite  Cloud____unknown 
W olverine L u m b er Co., Ba’y  C ity  301.86 
N ew aygo C oun ty  B ank , W h ite

Cloud _________ I----------B ----------  H I'™
F irs t  S ta te  B ank , W h ite  C loud— 3,471.00 
M ich. Bell T elephone Co.,

W h ite  Cloud ------------------------
C has. M oore, W h ite  C loud--------
H olland  F u rn a c e  Co., H o llan d —
A. Q. A dam s, W h ite  C lo u d -w -
R iverside  L u m b er Co., G. R ------
L incoln  B rick  Co., G. R .------------
E. D eV ries, G. R ----------------------

100.00
40.00

450.00
400.00 
351.64
75.00
70.00 
64.10

36.86
23.20
15.00
5.73

74.42
48.75
37.29

T o w n er H a rd w a re  Co., M uskegon 3.95
W ilson  S teel P ro . Co., C hicago— 5.85
G. R. S ash  & D oor Co., G. R .-----  37.41
V illage of W h ite  C loud------------------ 81.39
M a n u fa c tu re rs  F in a n ce  Co.,

B a l t im o r e ______________________ 100.00
E a rl  iSimith, W h ite  Cloud'_________  11.35
F . S. M udget, W h ite  C loud--------  21.22
W m . oR hde Co., A nn  A rb o r--------- 19.67
O. A. B jo rk lu n d , B a n c ro ft_______  147.13
M yers & B eilm an, W h ite  C loud__ 14.00
W h ite  Cloud Co-op, W h ite  Cloud 24.78 
E rn s t  B ros., A nn A rb o r__________ 58.00
H. E h e n h o u t & Son, G. R ---------  2.50
F o rd  P a in t  & V arn ish  Co., G. R. 34.64
I la l le rm ite  Mfg. Co., C leve land___  15.36
Reynolds Shingle  Co., G. R ---------- 57.71
F ra n k lin  F ue l Co., G. R _________ -  38.00
L u m b e rm a n ’s  B lue Book, C hicago 53.86
A. L. H olcom b Co., G. R ------ ------ 51.50
Iv e r N elson, F re m o n t-- ---------------  18.72
O verbeck  & H oogerhyde, G. R —  60.28
V a n E ss  & S ch reu d er, G. R ---------- 12.00
F . M. G ray, G. R ________________  13.00
C onsolidated  T ile  & F irep lace  Co.,

G. R. _________    54.00
W m . J .  C row ley, G. R __________  44.35
P ee rle ss  Oil Co., B ig R ap id s___  57.67
R a y  S an d e rs , W h ite  C loud_____  60.00
C ham pion R iv e t Co., C leveland_ 56.81
E v a n s  & R e ttin g , G. R .---------------  82.46
F u rn itu re  C ity  Dowell Co., G. R. 10.63
G reen lease  Bros., R o ck fo rd_____  1.30
G u st M oline, L u d in g to n __________ 50.00
R ow e M fg. Co., N ew aygo_______  10.64
K e n t S to rag e  Co., G. R ._________  88.00
R o se b e rry -H e n ry  E lec., G. R ____  50.00
C u m m er D iggins, C ad illac_______  99.67
H o m er F ree lan d . G. R __________  10.00

In  th e  m a t te r  of H ilto n  A. P ip e r, b a n k 
ru p t  No. 5176. T h e  final m ee tin g  of c re d 
i to r s  h a s  been  called  fo r Nov. 5. T he 
t ru s te e 's  final re p o r t  w ill be ap p ro v ed  a t  
su ch  m eetin g . T h e re  w ill be no div idend 
fo r cred ito rs .

In  th e  m a t te r  of S a lih  A bdalla, b a n k 
ru p t  No. 4342. T h e  final m ee tin g  of c re d 
ito rs  h a s  been  called  fo r Nov. 5. T h e  
t ru s te e 's  final rep o r t will be ap p ro v ed  a t  
su ch  m eeting . T h e re  w ill p robab ly  be a  
sm all d iv idend fo r c red ito rs .

In  th e  m a t te r  of Jo h n  M cDonald, doing 
b u sin ess  a s  M cD onald 's D ru g  S to re , b a n k 
ru p t  No. 5845. T he  final m ee tin g  of c re d 
ito rs  h as  been  called  fo r Nov. 5. T h e re  
will be no d iv idend fo r c red ito rs .

In  th e  m a t te r  of G race C o n an t Ensley , 
b a n k ru p t  No. 5869, firs t m ee tin g  of c re d 
i to r s  w as held Oct. 16, a t  w hich  tim e th e  
b a n k ru p t  w as p re se n t in  person  a n d  r e p 
re se n ted  by  C larence  E . B u tle r , a tto rn ey . 
M. N. K nnedy, cu sto d ian , w a s  p rese n t. 
A. L. L eo n a rd  w as p re se n t a n d  re p re 
se n te d  by  H. S. W h itn ey , a tto rn e y . W . 
M. C u nn ingham , a tto rn ey , p re se n t for 
c red ito rs . T he  p e titio n  of A. L. L eonard , 
a lleged  o w n er of a ll p ro p erty , w as con
sid e red  an d  i t  ap p e a r in g  th a t  sa le  of 
a s se ts  will h av e  to be postponed  pend ing  
d e te rm in a tio n  of ow n ersh ip  of su ch  p ro p 
e rty , a u c tio n  sa le  sched u led  fo r O ct. 23, 
a t  th e  p rem ises fo rm erly  occupied  by th e  
b a n k ru p t, 203 P ip esto n e  St., B en ton  H a r 
bor, w as ad jo u rn e d  w ith o u t d a te . M. N. 
K ennedy , K alam azoo, w as a p p o in ted  
t ru s te e  a n d  h is  bond fixed a t  th e  sum  of 
$1,000. T he  b a n k ru p t  w as sw orn  a n d  e x 
am in ed  before  a  rep o r te r . T h e  m ee tin g  
th e n  a d jo u rn e d  w ith o u t d a te .

Oct. 19. On th is  d ay  th e  schedu les, r e f 
erence , an d  a d ju d ic a tio n  in  th e  m a t te r  of 
E u g en e  H . H a rp e r, b a n k ru p t  No. 5917, 
w ere  received . T h e  b a n k ru p t  is a n  in 
su ra n c e  sa le sm a n  of P lainw ell. T h e  
schedu les show  to ta l a s s e ts  of $2,480 (of 
w hich  $1,580 is cla im ed e x em p t), an d  
to ta l  l iab ilitie s  of $11,174, l is tin g  th e  fo l
low ing c red ito rs :
S p rag u e  W . C ham bers , K alam azoo  $900.00
S ta te  B an k  of A u g u s ta_________  3,600.00
F’i rs t  N a t. B an k  & T ru s t  Co.,

K alam azo o  ____________________ 1,800.00
K a lam azo o  S tove Co., K alam azoo  850.00
B an k  of K alam azoo, K a lam azo o_ 1,000.00
C itizen s  S ta te  S av in g s  B ank,

P la in w e l l___________   384.00
O tto  D ie te rm an  & F ra n k  D ie te rm an ,

K a la m a z o o _____________________ 700.00
K. C. K iev it, K a lam azo o_______  700.00
Jo e  V anderG eest, K a lam azo o___  200.00
F lo ren ce  I. C a rp e n te r___ ,_______  790.00
C elery  C ity  L u m b er Co.. K alam azoo  125.00 
Serv ice M ate ria ls  Co., K alam azoo  50.00 
G odfrey L u m b er Co., K alam azoo  75.00 

Oct. 19. On th is  d ay  th e  schedu les, r e f 
erence , an d  ad ju d ic a tio n  in th e  m a t te r  
of P e te r  C am p, b a n k ru p t  No. 5920, w ere 
received . T he  b a n k ru p t  is a n  e lec tric ian  
of G ran d  R ap ids. T h e  sch ed u les  show  
to ta l a s se ts  of $510 (all of w hich  is c la im 
ed  e x em p t), an d  to ta l l iab ilitie s  of 
$9,129.11, l is tin g  th e  follow ing c red ito rs :
S ta te  of M ichigan, L a n s in g _____ $ 65.00
F ra n k  D. M cK ay, a n d  A gnes

M cK ay, G. R __________________  9,000.00
C h arle s  T ra n k la  & Co., G. R ____  9.94
H erp o lsh e im er’s, G. R __________  2.87
Roy B ry k e r a n d  M arcu s  C. G azan,

G. R. __________________________ 2.62
R oy Ju rg e n s , an d  H en rv  H o ltv u w er,

G. R. ____ —___________________ 9.68
M arcu s B. T idey, G. R __________  27.00
E a r l  D avis, G. R ________________  12.00

Oct. 19. On th is  d ay  th e  schedules, 
refe ren ce , an d  ad ju d ic a tio n  in th e  m a t 
te r  of LeR oy D ecker, b a n k ru p t  No. 5918, 
w ere received . T h e  b a n k ru p t  is a  s a le s 
m an of H olland . T he  schedu les  show  
to ta l a s s ts  of $2,000 (all of w h ich  is 

(C on tinued  on  page 15)

H A V E YOU M A IL E D  A CHRISTM AS C H ECK  TO 
M EL TROTTER?

Mel Trotter, who was a man of mature years when he came 
to Grand Rapids, thirty-five years ago, and who has never 
grown any older, is home for the holidays and will be in Grand 
Rapids flhtil after the holidays. He has no more spare time 
on his hands when at home than when he is away, because 
leisure and Mel Trotter are two things which do not get along 
well together: but the holiday season in Grand Rapids gives 
his friends an opportunity to call and pay their respects to one 
of the most unique and biggest hearted men God ever turned 
loose in this world. His sympathies are as broad as the uni
verse and his vision is so keen that he can detect anyone who 
is suffering — and, what is more, feel for him — a thousand 
miles away. For thirty-five year Mel Trotter has been sharing 
other peoples’ burdens, relieving their distress, comforting 
them in affliction, building them up physically and morally 
and, incidentally, leading them to believe in the doctrine which 
he expounds with great strength and forcefulness and exem
plifies in his daily life. No other man of my acquaintance works 
as many hours every day as Mel Trotter. No other man knows

so many rich people and so many poor people as he and no 
other man knows how to bring the rich man’s purse and the 
poor man’s needs in harmony and co-operation so well as he 
does. Without Mel Trotter, Christmas would be a mockery 
for a thousand children and hundreds of grown-ups who have 
been caught in the maelstrom of disaster by the business de
pression which now hovers over the countiy. Many of the old 
people who are assisted by Mr. Trotter are blind, many are 
crippled, many are suffering, and all of them are frail and 
weak, helpless to withstand the cold, hunger, and poverty that 
they have struggled against so long. For these men and women 
had never been charges on charity while health and strength 
were theirs; they were industrious and frugal, guarding a little 
store against just such dark days as have now overtaken them. 
But, unfortunately, the world has changed as well as they and 
the carefully hoarded mite does not go far now to procure food, 
clothing, warmth, and medicine, or secure the shelter of a 
home, however humble.

Mel Trotter can make a dollar go further than any other 
man in the country in dispensing warmth and sunshine and 
hope; and $10 in his hands any time during the next two 
months will give the donor more pleasure than $100 expended 
in any other manner.

Any reader of the Tradesman who believes in practical 
Christianity and business methods in dispensing charity has 
my consent to mail his check to the City Mission any time 
during the ensuing two months between now and Christmas.

E. A. Stowe.
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R E T A I L  G R O C E R
Retail Grocers and Meat Dealers A ssoc ia 

tion of M ichigan.
P re s id e n t—R udolf E c k e rt, F lin t.
V ic e -P re s id e n t—O. A. S abrow sk i, L a n 

sing .
S e c re ta ry  — H e rm a n  H a n se n , G ran d  

R ap ids.
T re a s u re r—O. H . B ailey , S r., L an sin g .
D irec to rs—H o lg e r Jo rg en so n , M u sk e

gon ; L. V. E b e rh a rd , G ran d  R ap id s; P a u l 
Gezon, G ran d  R ap id s; L ee  L illie, O oopers- 
v ille; M a rtin  Block, C harlevoix .

Character Rules Regardless of Loca
tion or Condition

About fifteen years ago I made my 
first contact with Omaha grocers. One 
store, about which I was told by some
body that I must not “miss it” was the 
original Buffett grocery store.

I found it in what obviously was a 
most decidedly passé locality, ’way 
down in what clearly was the center of 
retail activity fifty years before, but 
now was occupied only by factories, 
wholesale houses and the like; and the 
store itself, physically, outwardly and 
inwardly was unchanged. The two men 
in charge were reminiscent of pioneer 
days. There was Father Buffett, wear
ing his slouch hat, serene of counte
nance, not active enough to need to 
shed his coat, but lending a hand at 
times both to wait on trade and put up 
orders. The younger man was in his 
rough blue shirt sleeves, was vigorous
ly—though not boisterously—diligent 
and carried an expression of care that 
seemed to indicate a full load of re
sponsibility.

The picture fitted in with what I had 
heard. It was said that this diligent 
man was the elder son, that he had 
been “born aged,” never experienced 
any youth, and that he had elected to 
stick with “the Old Man” on the old 
plan of business, said Old Man having 
reached the time when all he wanted 
was to hold what he had until his 
race was run. It was also said that 
the younger man, Ernest, had “got 
notions,” probably a bit of the “swelled 
head,” had broken away a few years 
ago and set up for himself in the fancy 
residence section known as “Dundee” 
—and “mebbe he’d make out and again, 
mebbe he wouldn’t.”

There was plenty apparent justifica
tion for this view because the old Buf
fett store, while ancient in. physical 
makeup, carried the highest grade 
stock and was clean, orderly and ship
shape in every detail—including the 
three women, one bookkeeper and two 
clerks—who were devotedly industri
ous hustling out orders. The two driv
ers, likewise, were of serious aspect; 
and when loading the wagons occurred 
another distinct feature appeared.

This was that orders as checked 
were put onto two express or single 
decked baggage trucks, one laid along 
each counter front, taking up what 
seemed to be valuable display space. 
Then when the wagon destined for one 
route came out front, the double door 
was swung open, the truck for that 
route run down the adjusted incline 
from the one front step, and loading 
done pronto. This was not bad in sum
mer, but when the prairie wind blew 
strong at several degrees “below,” 
speed was essential.

Again, 14th street—well, you can see 
for yourself that Omaha on the Mis

souri river had extended only a few 
blocks west when this store was lo
cated; yet Omaha’s “oldest families 
and best people” continued to drive 
past more pretentious and modern 
places to trade with the old stand-by 
Buffett.

But the test is always ftiis: If you 
win on. your idea, you plan is sound. 
If you lose out, you suffered from 
exalted ego. And it eventuated that 
both Buffett Brothers were right; both 
made good; both prospered; both plans 
won out.

While I have never discussed this 
with Ernest, I seem to understand his 
feeling, because Findlay’s did much the 
same in the Spring of 1901. We had 
been in an old-time central location for 
forty-five years and the town had 
drifted from us, leaving us with old 
customers whose wants were limited 
to staples. We were turning out a 
fair volume, but making little more 
than a bare living. We experimented 
with advertising selective items with
out stress of price. We forgot to say 
how many pounds of sugar we would 
give away for a dollar. Results were 
meager, but indicated that if we could 
get into a more central location, we 
could sell to the best trade as well as 
any other grocer.

Again, friends and neighbors were 
dubious whether Ernest could stand 
the gaff of higher rents and generally 
heavier expense, whether his wad 
would hold until the tide turned his 
way—if ever. We, too, were warned 
against increased expense and the 
keener competition we’d encounter; 
but two aphorisms stood me here: 1. 
If you want business, go where busi
ness is. Where there is business, it is 
generally indicated by competition. 2. 
Expense is nix if you do the business.

It was nip and tuck for the first 
year. Volume grew so immediately 
that every cent of capital was strained. 
We had to get aid from jobbers to the 
extent that they allowed us full time 
discount in 30 days. Accounts quad
rupled in five months and we had to 
add hundreds of items never thereto
fore carried. But we made the grade 
and never regretted the plunge. In 
fact, had we not made it, probably we 
should have faded out in time.

It was a successful job of consistent
ly trading up.

It is the same with Ernest. He has 
always been “up to something.” His 
store has never satisfied him. He is 
improving, constantly. He keeps his 
staff interested by springing new ideas 
on them. He develops innate talent 
by shoving responsibility on his sub
ordinates. Thus he has long been able 
to leave his store for considerable 
stretches of time, to attend conventions 
or go on trips, because his folks are 
trained to do things on their own.

Years ago Ernest invented a splen
didly effective pricing system. It was 
a set of cards for attaching to his 
shelves, reading six for so much; four 
for so much; one for so much. These 
were not set out indiscriminately. 
Every item was analyzed to determine 
the lines of least sales-resistance. 
Question was: How many will the 
average family buy at once? The tag 
was marked accordingly. On large

jars of brandied peaches, for example, 
the top limit was apt to be three for 
the average consumer of such items. 
So the first quotation on that card was 
three for, say, $2.50; two for $1.75; 90c 
each. But down onto choice canned to
matoes the first quote would be the 
dozen'—and the last quote would be 
the case of two dozen.

It was a good scheme and Ernest 
had spent so much time and thought 
on it that he had it copyrighted. Then 
he tried to sell it—but not for long. 
He found what others have always dis
covered about the grocer: That by and 
large he will take anything he can get 
free, but when it comes to paying 
money for even the best scheme, only 
the real leaders will do that—and their 
numbers are too few to make sales 
efforts to them pay. But that and sim
ilar plans have justified Ernest in his 
conviction that he could make a dis
tinct success by setting up in Dundee.

Success continues to succeed, you 
see. Its basis is not changed. It 
springs from what a man has under his 
hair—and there is no other source nor 
ever will be. Let us make no mistake 
on that.

And now the sequel, in Ernest’s own 
words: “My father started in 1869. In 
1915 I moved out to Dundee. My 
brother took over my interest and still 
operates the old place. Father passed 
away in 1927. The original store is 
315 South 14th Street. The older fam
ilies of Omaha still drive down there.”

Surely that is an intriguing and 
pleasing story of the triumph of strong 
personal character! Flippancy does not 
prevail against it. Paul Findlay.

Selling Butter at 5c, Not Selling Under 
Cost

Charged with selling articles at less 
than cost, a California grocer who sold 
to the same customer a pound of but
ter for 5 cents and a half pound of tea 
for 25 cents pursuant to an advertise
ment that he would sell one pound of 
either of two brands of butter for 5 
cents with the purchase of one-half 
pound of tea at 25 cents, did not violate 
a statute of that state which is designed 
to prevent unfair methods of competi
tion, and which makes it unlawful to 
sell any article or product at less than 
the cost thereof, although the. butter 
cost him 21 y2 cents per pound and the 
tea 8 3/10 cents per half pound.

“In applying the statute, the sale of 
the butter and the sale of the tea to the 
same cusomer should be regarded as 
a single transaction,” the Superior 
Court stated in reviewing the case. 
“The statute, so construed, was not 
violated since the grocer sold for 30 
cents what cost him 29 8/10 cents. 
There was testimony that the grocer 
would not sell butter for 5 cents um 
less at the same time the customer 
would buy tea for 25 cents. The fact 
that the butter and tea, although 
offered for sale jointly, were separately 
listed and separately priced is imma
terial. The sale of the two articles 
constituted a single transaction on 
which the grocer did not sustain a loss 
although the sale of butter alone for 
5 cents without the tea for 25 cents 
would have resulted in a loss.”

Court Disallows Claim For Overtime 
Under NRA

An employe of a food store who sued 
his employer for back wages and over
time, after working for less than the 
minimum wage and longer hours than 
is provided in the code, was allowed 
the wages but denied overtime pay by 
Municipal Judge Forscheimer at Cin
cinnati.

“The amount of over-time which the 
plaintiff worked for the defendant 
seems totally immaterial to the Court,” 
the judge explained, “because the 
agreement with the President prohib
its the employment for more than a 
given number of hours a week. It does 
not provide for extra pay for over
time. Whether working men over
time by employers who have signed 
the President’s Re-employment Agree
ment may subject the employer to the 
penalties of the Act is not before the 
Court.

“One of the main purposes of the 
Act was to reduce the number of men 
unemployed. This could be accom
plished either by prohibiting over
time work or by providing for extra 
compensation for overtime work. The 
latter of these alternatives seems to 
have been chosen. However, the plain
tiff did work a certain number of 
weeks at less than the minimum wage 
agreed upon and he is therefore en
titled to a judgment for the difference 
in pay but not for additional hours.”

Merchant Is Swindled Sending Change 
With Goods

“I must have some things for din
ner and I can’t get out to get them; 
won’t you please send them over—and, 
oh, yes, send change for a ten dollar 
bill.”

Thus spoke a woman’s voice phon
ing to a West Side store.

The order, together with the change, 
was sent by a boy. Upon reaching the 
address given, he encountered a man 
on the sidewalk who asked him if he 
was looking for the number, which he 
mentioned, and the boy said he was.

“PU just save you going upstairs 
with the packages, and here is the ten 
dollar bill in this envelope,” he said as 
he took the bundles and the change.

When the envelope was opened at 
the store it contained a blank piece of 
paper.

The merchant who reported the ex
perience hopes it will serve to make 
others more cautious.

Liquor Items Bought for Gifts 
Liquor accessories figure prominently 

in gift lines being bought for the ap
proaching holiday season. Several out
standing novelties are being launched. 
One of the newest items is an individ
ual cocktail set, which permits from 
two to four different cocktails to be 
mixed at the same time. Instead of the 
conventional single shaker the set has 
two or four, with an indicating dial 
hand for each kind of cocktail. An
other feature of the set is that the top 
of each shaker, which holds seven 
ounces, serves as a cup. The sets are 
silver-plated and are priced to retail at 
$20 for the four-cup set and $10 for the 
two-cup style.
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M E A T  D E A L E R
Fixing Up For Hallowe’en

Jack-o-lanterns soon will be grinning 
in store windows—will they laugh with 
you, or at you?

That depends on your sales this 
autumn season, and that, again, de
pends on you. For people want to buy 
at this season of the year, if you’ll just 
show them what is jolly to eat, and 
how they can make the most of the 
Hallowe’en foods that you carry.

It’s a good time, anyway, for a strik
ing window display, so here’s a sug
gestion. It is a pumpkin-town idea, 
and you might put up a cross-roads 
sign in the corner of your window 
reading “Hallowe’en Hamlet.” Its cit
izens can be toy Jack-o-lanterns that 
nod their heads—any notion, store can 
provide you with a dozen or so funny 
Hallowe’en people — the rest of the 
things needed you have right on your 
shelves. But you won’t keep them 
there long, for people will be talking 
about them and buying them.

From the cross-roads sign make a 
popcorn road and fence it in with cans 
of popcorn. Make the houses out of 
groups of pumpkin cans, with red card
board raisin boxes for chimneys. Make 
a schoolhouse, and in front of the 
school stage a Hallowe’en party. Set 
a long table with Hallowe’en crepe 
paper napkins, which you probably sell 
at this season, and feature some of 
your good Hallowe’en foods — sand
wiches cut in Jack-o-lantern style, 
filled meats and cream cheese and pim
iento to make the red mouths. Make 
the wall behind the schoolhouse in rail- 
fence fashion, using long boxes of 
cookies for rails.

If you want some amusing animals 
looking on at the feast, use frankfur
ters for bodies. You can twist pipe 
cleaners in ludicrous ways to make 
legs, use marshmallows for heads and 
gum-drops for feet.

Inside the store, use plenty of space 
to feature the foods that your custom
ers have been looking at in the win
dow, and add to the festivity by hav
ing a small barrel of delicious dough
nuts, or some opened boxes of cookies 
to sample. After all—it’s a Hallow
e’en affair.

Grade Labels Appreciated By Puzzled 
Shoppers

Most housewives have so many dif
ferent things to do they have no time 
to study the intricate details of meat 
judging. Many have had some training 
in general dietary matters, either with 
their mothers or in school, but most 
of them have never really become ex
pert judges of meat except as it is 
served.

They want the advantage of compe
tition in buying, but unless they can 
identifiy the quality they are at a loss 
to know how to safely buy advertised 
meats at prices within their budgets. 
They see prices in retailers’ windows 
and read handbills or notices in daily 
papers, but without some means of 
identifying quality they feel they are 
taking a big chance in shopping 
around.

Until a few years ago fresh meet had 
nothing to identify it as to grade. Cer

tain brands of sausage, smoked meats, 
canned meats and some other products 
were widely advertised, but no infor
mation was available to the general 
public regarding quality of fresh meats 
except such as retailers passed out with 
the bundles, and that invariably was 
that he was selling the best ever.

For about fifteen years the Govern
ment has issued reports covering im
portant livestock markets and some of 
the largest wholesale meat market cen
ters in the United States. This service 
gives those in the industry information 
not otherwise available in a national 
way and has proven of great benefit to 
all factors in planning production and 
marketing.

With the inauguration of the report
ing service came definite separations of 
the total supply of livestock and meats 
into market classes, and subdivisions of 
these classes into grades. This had to 
be done. With the wide variance al
ready referred to in the total, it would 
have been impossible to give true pic
tures of trading and have reports un
derstood throughout the country with
out some means of letting people know 
what was being talked about. This is 
easy to understand, for to have a price 
quoted on an automobile, radio set or 
dress goods without a description of 
the product would give little in the way 
of definite information.

It was not long after the Bureau be
gan the work before the United States 
Lines had a reputation for serving high 
quality food surpassed by no steam
ship line anywhere. They bought their 
meats very closely, getting the fullest 
benefit of competition, since every 
wholesale dealer in the supply business 
wanted to sell to the United States 
Lines under the new purchasing sys
tem, where they knew all were treated 
alike.

Others heard of the service and the 
satisfaction it was givinng and asked 
for it in their businesses. So the serv
ice was extended to retail meat stores, 
restaurants, other steamship lines, rail
road dining car services, carlots of 
meats when sellers and buyers were in 
dispute, and to others.

Meat Graders Wanted
Two jobs in the government’s meat 

grading service are open. One is beef 
grade supervisor, ranking as associate 
marketing ¡specialist, salary, $3,200 a 
year, and the other is meat grader, 
ranking as assistant marketing special
ist, salary $2,600 a year. Applications 
must be on file with the U.S. Civil 
Service Commission at Washington, 
not later than Nov. 1.

Competitors will not be obliged to 
report for examination at any place 
but will be rated on experience and 
thesis or discussion, to be filed with 
application. Application blanks are ob
tainable at federal buildings in various 
cities or by writing to the Commission 
at Washington.

Fewer Turkeys This Year
A decrease in turkey production is 

indicated at this time by reports from 
all sections of the country. Numbers 
may not run much below 1933, but on 
account of poor natural range and lack 
of other feed crops, weight and quali
ty must be low. This also will cause

smaller numbers to be ready by 
Thanksgiving.

An. Extra Jar of Jam
Last Saturday night I stopped in at 

my wife’s favorite grocery store. It 
was almost closing time—and it was 
raining—and after I ’d bought the list 
I ’d been sent after and added a jar 
of strawberry jam that looked espe
cially good to me, the boss and I got 
to talking.

He’s new in our neighborhood' and 
I told him' I’d been admiring his store 
from the street for several months 
(and it’s a swell little store, too) but 
this was the first time I’d been in
side. I asked him ‘how business was 
and he said he had no complaints at 
all, and as we chatted along he told me 
he had learned all he knew about the 
grocery business from behind the coun
ter in a big, high-grade retail store in 
New York.

“And they taught me one thing that 
I ’ve never forgotten,” he said, “and 
that is that you can’t make money in 
this business by selling people just 
what they came in to buy.

/‘We had a lot of ways of encour
aging the extra purchase from our cus
tomers,” he went on. “For instance, 
we used to take one particular item 
each week and push it by what we 
called the “counter method.’ It’s sim
ple, too. All we did was place the 
actual package, or the can, or the bot
tle on the wrapping counter, or on the 
counter right next to the cash register. 
Most customers, you know, eventually 
end up at this spot in the store—and 
while they are waiting for their pack
age, or their change, they’ll invariably 
pick up any item that’s handy. Espe
cially if it’s attractive and inviting 
looking. They’ll look it over—they’ll 
read the label — they’ll ask questions 
about it. And a certain percentage of 
them will buy—and every sale made 
is an easy extra sale.”

By now I’m taking a sheepish sort 
of a peek at that jar of strawberry jam 
I’d just picked up off the counter, and 
bought. My grocer friend1 was grin
ning at me.

‘Believe it or not,” he said, “but that 
is the 79th jar of strawberry jam I’ve 
sold this week. And all I did was keep 
a jar here on the counter. They prac
tically took it away from me.

“It’s darn good jam, too,” he was 
still grinning as I headed for the door 
with my bundle in one hand and my 
umbrella in the other. “If you like it, 
I think I can let you have a case. 
Come in again some time.”

Silver Advance Hailed in Wash
ington

A d v a n c e  in  th e  p rice  o f silver 
is be ing  n o ted  in som e q u arters 
here  w ith  satisfaction, it is said, 
becau se  of a tte n d a n t political an d  
econom ic advan tages.

Since, as i t  is argued , th e  silver 
pu rchasing  p ro g ra m  w as fo rced  
u p o n  th e  A dm in istra tion , som e 
b elieve  the p ro te s t o f C h ina  will 
focus pub lic  opin ion u p o n  th e  sit
u a tion  an d  possib ly  arouse th e  
opposition  o f A m erican  e x p o rt
ers.

T h e  A d m in istra tio n  h as  tw o 
questions to  consider— w h eth er it

is po litically  feasib le  to  seek re 
pea l of th e  law , an d  how  m uch is 
the  tra d e  of C h in a  w o rth  us.

If sen tim en t h e re  against the  
con tinuation  of th e  policy  is 
s trong  enough, th e  A d m in is tra 
tion  m ay  back  aw ay  from  th e  p ro 
gram , it is asserted . It is expected  
th a t specu lation  in M on trea l will 
ten d  to  d riv e  the  price still h igher.

Co-ordinating the Food Industries
P rogress to w ard  closer co -o rd i

nation  of the  various b ran ch es of 
th e  food  industry  b y  m ean s of 
m ach inery  p ro v id ed  in th e  re 
cen tly  a p p ro v ed  m aste r co d e  is 
likely  to  b e  slow, executives in 
th e  industry  believe.

O ne reason  for th is is th e  ex p e 
rience m an y  of th e  ind iv iduals in 
question  h ad  w ith  the  F o o d  Indus
tries’ A d v iso ry  B oard , w hich w as 
c rea ted  in th e  sum m er of 1933 a t 
the inv itation  o f S ecre tary  W a l
lace.

H av in g  seen the ir suggestions 
d isc ard ed  b y  th e  G o v ern m en t 
then , an d  o p p o sed  b y  m an y  in 
their ow n industry , these  indus
tria lists be liev e  th a t m o re  expe
rience in co -opera tion  w ithin ind i
v idual g roups is necessary  b efo re  
b ro a d e r  a tte m p ts  a t industry -w ide 
co -opera tion  u n d e r G o v ern m en t 
auspices can  b e  successfully u n 
d ertak en .

Government Deposits Drop 
G o v ern m en t d eposits in co m 

m ercial banks, he ld  in so-called  
“w ar loans acco u n t,” h a v e  fallen 
v e ry  sharp ly  th is m onth , an d  are  
now  far be lo w  the  b illion -do llar 
m ark  fo r th e  first tim e in m onths.

T h e  dw ind ling  b a n k  b a lan ces 
o f the  T reasu ry  reflec t th e  dual 
influences of pay ing  off th e  called 
F o u rth  L iberties n o t p re sen ted  for 
conversion , an d  th e  relief and  
public w o rk s expenditu res, w hich 
are  quite h eav y  th is m on th .

Since th e  T reasu ry  h as  in ti
m ated  th ere  w ill b e  no  fu rther 
financing th is y ea r  to  raise  new  
m oney, ex cep t for som e a d d itio n 
al T reasu ry  b ill issues, th e  b an k  
b a lan ces w ill d ecline  further, u n 
less som e of th e  im p o u n d ed  go ld  
p ro fit is used  to  offset th e  excess 
expenditu res.

Shake-Up of Federal Legal Staffs 
D rastic  cu rta ilm en t in legal 

staffs o f vario u s G o v ern m en t d e 
p artm en ts  an d  agencies is con tem 
p la te d  u n d e r  a  reo rgan iza tion  
p lan  soon to b e  announced , it is 
learned .

A  survey  of the G o v ern m en t’s 
legal personnel h as rev ea led  th a t 
certa in  em ergency  agencies are  
overrun  w ith  a tto rn ey s on  their 
p a y  rolls. O n the  p ay  ro ll o f one 
unit, it is said, th e re  are  nearly
10 ,000  a tto rneys, sta tio n ed  in 
W ashing ton  an d  in  th e  field. A n 
o th e r  agency  h as b e tw een  5 ,0 0 0  
an d  6 ,0 0 0  in its legal personnel.

T h e  new  p lan  for co -o rd inating  
legal functions of th e  G o v ern 
m en t is exp ec ted  to  b e  effected 
ab o u t th e  m id d le  o f N ovem ber.



14 U l C H i A N T R A D E S M A N
O cto b er 24, 1934

H A R D W A R E
M ichigan Retail Hardware Association.

P re s id e n t  — H e n ry  A. S ch an tz , G ran d  
R ap ids.

S e c re ta ry —H aro ld  W . B erv ig , L an sin g . 
T re a s u re r—W illiam  M oore, D e tro it . 
F ie ld  S e c re ta ry  —  L. S. S w in e h a rt, 

L ansing .

Monthly Message From the Michigan 
Hardware Association 

They, say a sailor spends his vaca
tion in rowing a boat. That gives a 
precedent for me to spend mine visit
ing with hardware men. With my 
“troupe”—the secretary and L. H. 
Buisch, of the Merchants Service, Na
tional Cash Register Co., (to whom I 
wish to pay my compliments as the 
best speaker I have ever heard on 
salesmanship)—I covered two group 
meetings in the Lower Peninsula and 
seven meetings in the Upper Peninsula.
I have never spent a more interesting 
two weeks. I was tremendously im
pressed with resort possibilities in the 
territory through which we traveled. 
For a sportsman or lover of scenery no 
state in the union can compare with 
Michigan. I am convinced that we had 
not begun to explore the resort possi-. 
bilities of our wonderful state. I par
ticularly wish to thank, publicly, the 
Fairbairns, of Alanson, for a fine fish
ing trip on Burt Lake, to Vern Cole
man, of Ironwood, for the “muskie” 
fishing and to Harry Kelly, of Mar
quette, for a personally conducted trip 
through the Marquette prison.

I hope members will appreciate the 
work done by the Association in help
ing secure for dealers the reduced 
prices on shells made effective in Sep
tember. These lower prices were ex
tended to enable the dealers to more 
nearly meet the competitive price situ
ation. Those prices should be imme
diately reflected in reduced selling 
prices to consumers. That was the 
object of the reduction and it should 
be given effect. I am particularly in
terested in the effort to secure a fee 
for selling hunting and fishing licenses 
and ask that every member of the asso
ciation contact the candidates for senate 
and house, asking these candidates if 
they do not agree that a fee should be 
given agencies sufficient to cover the 
actual cost of issuing licenses.

One other point I wish to make at 
this time concerns the insurance situ
ation. United Hardware & Implement 
Mutuals, consisting of the Iowa Hard
ware Mutual Insurance Co., and the 
Implement Dealers Mutual Insurance 
Co., of North Dakota, are the com
panies officially endorsed by the Exec
utive Board of the Michigan Retail 
Hardware Association. Their repre
sentatives are Arthur H. Borden, of 
Grand Rapids, for the Western part of 
the state, J. Ray Kutchin, of Lansing, 
for the central part of the state, and E. 
J. Cliggott, of Detroit, for the eastern 
part. When those gentlemen call, give 
them a sympathetic hearing.

Henry A. Schantz, Pres.

The following candidates, connected 
with the retail hardware business, were 
successful at the recent primaries: 
Senators: Anthony J. Wilkowski, De

troit; George Cutler, Luther. 
Representatives: Chas. D. Parker,

Otisville; T. Henry Howlett, Greg
ory; Earl E. Young, East Lansing;
H. H. Dingnan, Owosso.
Herman Dignan, Past President of 

the Michigan Retail Hardware Associ
ation, received a vote nearly 50 per 
cent, larger than the combined votes of 
his two opponents at the primaries. 
Congratulations, Herman, on this fine 
vote.

The Housing Act. Supplementing 
information previosuly given, members 
are being sent, with this issue of the 
Merchandiser, a pamphlet on the Na
tional Housing Act, also the “Property 
Owners’ Credit Statement”—the stand
ard form used in making application 
for loans. Loans are made by banks, 
building and loan associations or 
finance companies. Any sum from 
$100 to $2,000, depending on the in
come of the property owner, can be 
procured. The entire cost of a loan 
can not exceed 5 per cent, of each $100 
borrowed. The property owner who 
decides to make certain improvements 
and has obtained estimates may en
gage a contractor or hire his own 
labor. He may purchase materials 
from whomever he wishes. This point 
is important and emphasizes the im
portance to hardware dealers desiring a 
portion of this business, of contacting 
the property holder and assisting him 
in making his loan.

Codes. Electrical contractors in dif
ferent areas have met to establish 
hours of labor and wages. In the Pitts
burg region hours were established at 
40 per week, journeyman wages, $1.50 
per hour; foremen, $1.50 to $1.87^; 
apprentices, 90c per hour. Double time 
for overtime. Cook county, Illinois: 
hours, 40 per week; wages, $1.50 an 
hour for Class A journeymen, $1 for 
Class B, foremen, 6%c more. Appren
tices receive two-thirds journeymen 
rate. Dealers, with electrical contract
ing departments, in large cities and 
adjacent territory should endeavor to 
keep informed of any meetings called 
for establishment of similar wage area 
agreement and to enter protest if they 
feel they will be adversely affected. 
Wage agreements come under the jur
isdiction of the Industrial Advisory 
Board of NRA.

Assessments for the Plumbing Code 
Authority are not recognized for hard
ware stores where plumbing is an inci
dental part of the business. Please re
port to this , office any effort to col
lect assessment for this authority.

Again we mention that hardware 
stores handling implements are exempt 
from assessments under that code if 
sales of implements, repairs and poul
try supplies were under $2,500 in 1933. 
If sales amounted to more than that 
they are subject to the assessment of 
one-tenth of one per cent, of the imple
ment volume.

The Firearms Act. A letter has been 
received in this office from E. F. Bliss, 
Deputy Commissioner, Treasury De
partment, concerning the National 
Firearms Act. Under the interpreta
tion given by Mr. Bliss, automatic 
shotguns and pistols are not covered 
by the law. The statement from Mr. 
Bliss reads “As commercially manu
factured, shotguns and rifles are not 
automatic, but are semi-automatic or

auto-loading weapons; that is, they 
require a separate pull on the trigger 
for each discharge. An automatic 
weapon is one, which discharges more 
than one shot by a single jull of the 
trigger. Pistols are not commercially 
manufactured as automatic, but as 
semi-automatics or auto-loading weap
ons as they require a pull on the trig
ger for each shot discharged. How
ever, if a pistol is converted into one 
that shoots automatically, that is, one 
capable of discharging the entire ca
pacity of its magazine by one pull on 
the trigger, it ceases to be a pistol and 
becomes a “machine gun.” and is 
subject to the provisions of the law. 
Revolvers have no automatic or semi
automatic action.”

Hunting and Fishing License Fee.
It costs money to write licenses, as 
every hardware man knows—a fact 
not recognized by the legislature last 
year. A considerable number of the 
candidates for Senate and House have 
been approached by members of the 
Association Legislative Council asking 
consideration. However, this is some
thing in which every hardware dealer 
should be interested. Ask candidates, 
for House and Senate in your district 
whether or not they believe a small fee. 
sufficient to cover the cost of writing 
licenses, should be extended agencies.
If this is done by dealers the job of 
putting such a provision into the new 
game license bill will be much simpli
fied.

At recent group meetings the ques
tion was raised of changing the pres
ent system of “Predatory Animal Con
trol,” which provides for state employ
es who trap predatory animals, to a 
“bounty” system which, it is claimed, 
will result in a more rapid elimination 
of predatory animals at a cheaper cost. 
Comments from dealers in northern 
counties will be appreciated together 
with arguments supporting the posi
tion held.

Sales Tax. It is inevitable that the 
present sales tax law will undergo re
vision at the next session of the legisla
ture. Various groups of retail mer
chants are preparing proposals for 
changes. Wide attention is given the 
suggestion of the National tax confer
ence for a 5 per cent. Federal manu
facturers’ sales tax with 80 per cent, of 
the tax refunded to such states as agree 
not to tax sales in any other manner. 
The distribution to the states would 
be allocated half on the basis of popu
lation and half on assessed value of 
property. The Federal sales tax would 
eliminate practically ail of the objec
tions raised by merchants in sales tax 
states. As the Federal sales tax is 
probable only in the future, Michigan 
merchants will be faced with a State 
Sales Tax of some kind for at least the 
next year or two.

Trends in Merchandising. For the 
past generation, the trend in merchan
dising has been toward mass selling, 
evidenced by a constantly increasing 
number of chains as well as units with
in each chain. This tendency definitely 
slowed up two to three years ago, a 
number of chains since going into 
bankruptcy, sometimes for the purpose 
of voiding expensive leases or to get 
out from under Other heavy obliga-

tions. The number of outlets in many 
chains has decreased considerably. Re
cent developments indicate a trend to
ward independent operations. The S. . 
M. Flickinger Co., operating stores 
in the western part of New York state, 
recently announced that units in the 
Rochester Division of their food stores 
are to be sold to managers, to be oper
ated by them as individual owners and 
that, eventually, all of the company s 
375 wholly-owned units are to be sold. 
Some experts make the prediction that 
with many codes limiting the advan
tage of large scale operations, other big 
companies may find it to their advan
tage to disintegrate operations. On 
many lines the saving to mass buyers 
is insufficient to cover the extra costs 
imposed by an expensive headquarters 
organization.

On the other hand there is appar
ently an increasing trend on the part of 
independents to get closer to their 
sources of supply. This trend is indi
cated by the recent formation of “As
sociated Manufacturers of America” as 
a buying pool. This includes R. H. 
Macy & Co., of New York, the largest 
store in the world, John Wanamaker, 
of Philadelphia and New York, tfee 
May Company of St. Louis and other 
cities, the J. L. Hudson Co., of Detroit, 
and others. Another recent develop
ment is the combined buying program 
of big food chains, other than A. & 
P., six of which have formed a cen
tral buying ordganization to match A.
& P.’s 15,000 store buying power.

These trends give thought to anyone 
interested in hardware distribution. 
The principle of independent opera
tion of hardware stores cannot be very 
far from wrong as indicated by its 
present strength and stability even in 
the face of adverse circumstances. At 
the same time there is an obvious need 
for a closer working arrangement be
tween retailers and wholesalers. In 
the last analysis the competition of the 
wholesaler-retailer plan of operation 
with the syndicate operation is as much 
a contest to see who can distribute 
most economically as in any other 
manner. With 5 per cent reduction in 
the combined cost of the wholesale-re
tailer operations there is not much to 
fear for the future. The recent meet
ing in Indianapolis of wholesalers and 
retailers indicates the possibilities for 
working out, in concert, the problems 
of the hardware industry. The hard
ware business cannot be considered a 
free-for-all with internal strife. We 
must and can have a closer degree of 
co-operation.

Investigate Before Investing. If ap
proached by representatives of the fol
lowing companies communicate with 
your association:

Rogers Publicity Dept., 509 Casota 
bldg., 4th and Hennepin, Minneapolis, 
operating a silverware coupon promo
tion scheme; they also operate as “Ad- 
A-Day Advertising Company.” L. M. 
Berry Co., 304 Electric bldg., 409 17th 
street, Omaha, Nebraska, a chinaware 
sales promotion scheme operated by 
L. M. Berry and A. B. Saunders. Mar
cus A. Weinberg, 549 W. Randolph 
street, Chicago, Illinois, doing busi
ness as the -Merchants Sales Syndicate, 

(Continued on page 23)



O ctober 24, 1934 M I C H I G A N  T R A D E S M A N 15

D R Y  G O O D S
M ichigan Retail Dry Goods Association  

P re s id e n t—Jos. C. G ra n t, B a ttle  C reek . 
F i r s t  V ic e -P re s id e n t — D. M ih le th a le r, 

H a rb o r  B each .
Second V ic e -P re s id e n t—C la re  R . S perry , 

P o r t  H u ro n .
S e c re ta ry -T re a s u re r—Leon F . R osa- 

c ra n s , T ecum seh .
M an ag er—J a so n  E . H atam o n d , L an sin g .

Rug Business Picks Up
Talk of possible price reductions in 

the floor coverings industry subsided 
here last week as wholesale and retail 
buying showed a decided pick-up from 
early Fall levels. Buying at retail in
creased locally as well as in cities in 
the Midwest and in New England, 
where special sales promotions were 
staged by stores. Consumers bought 
low-end axminster rugs and medium- 
gradie Oriental-type rugs of wilton 
weave in quantity. As a result, retailers 
re-ordered immediate replacements and 
took a limited amount of goods for 
later delivery.

Because of the long period of inac
tive buying this Fall, rumors that rug 
mills would shade prices slightly to 
move goods were common in the local 
market early last week. Although de
nied by mill owners, the rumors per
sisted until the heavier buying late in 
the week convinced the trade that pres
ent quotations would stand for the bal
ance of the season.

Hosiery Sales Increase
In the last two weeks a sharp re

versal of conditions in the hosiery in
dustry has set in with the result that 
at the present time several important 
mills are practically sold up until the 
beginning of the year, selling agents 
reported. Coincident with the improved 
demand has come a strengthening of 
prices so that today $5 a dozen is about 
the lowest price at which regular full- 
fashioned goods can be obtained.

The improvement dates from the 
ending of the more or less abortive 
strike ini the industry. Mills had liqui
dated huge quantities of goods in July 
and August at low prices, had been 
manufacturing cautiously and then 
found production reduced somewhat 
by the strike. The result is that at pres
ent mill inventories are not heavy and, 
as a matter of fact, on some numbers 
immediate delivery is very difficult to 
obtain. Prices are steadier than they 
have been in months and retail stocks 
are low. A continued good demand 
during this month and November is 
expected, but whether the seasonal let
down in December will be greater than 
usual is still undetermined.

Stationery Call Gains Sharply 
Re-orders, larger in volume than the 

initial purchases made late in the Sum
mer, are placed for holiday goods in 
the stationery market by retailers from 
the Midwest and South. Buyers ex
plain that Christmas goods, delivered 
four weeks ago, have be.en cleared in 
special promotions. The purchases 
made by the Western and Southern 
stores are the heaviest in several years. 
Local retailers are limiting commit
ments for both current and holiday 
merchandise. Their orders for Christ
mas goods will probably be held up 
until the end of this month. Stationery

in demand includes goods to sell up to
$2 .

Appliance Sales Gain
Using the current reports of a gen

eral increase in prices for manufac
tured goods as a talking point, man
ufacturers of electrical appliances 
booked a heavy volume of advance 
business last week by assuring cus
tomers that present quotations will be- 
maintained until the close of the year. 
Producers, who have been pressing 
steadily to raise both the unit and dol
lar volume of Fall business this year 
beyond figures for the corresponding 
period of 1931, said they found the as
surance of firm prices the most effec
tive argument used to date in getting 
orders.

Sales figures up to the end of last 
week show volume gains ranging from 
3 to 10 per cent, compared with 1931 
Fall sales in practically all lines of 
smaller socket appliances.

Fight ‘Oversized’ Drug Items 
The National Chain Drug Store As

sociation plans a drive against “over
sized” ten-cent drug and cosmetic 
iems, claiming that they provide unfair 
competition. The organization will ask 
manufacturers to bring these ten-cent 
sizes into line with the larger pack
ages, contending that frequently they 
offer 12 to 15 cents’ worth of mer
chandise in comparison with the 25 
and 50 cent styles, merchandised in the 
chain stores.

Sterling Ware Orders Mount 
Demand for all types of sterling 

silver hollowware continued to rise in 
the wholesale market last week as re
tailers covered against possible price 
increases. Orders were largest on the 
low-end goods which are considered 
likely to be first to feel effects of higher 
bullion quotations. A number of retail
ers covered requirements up to the end 
of the year but the majority confined 
purchases to three to four weeks’ sup
plies. Plated silver sales also gained 
in volume but the increase was less 
noticeable in that branch of the indus
try. Producers of flatware, both ster
ling and plated, reported the sharpest 
sales gains since early Summer.

Silk Output Off Sharply 
Production of silk and rayon piece 

goods by stock-carrying mills during 
the last half of September totaled
4.463.000 yards, a drop of 44 per cent, 
under the same period last year, but a 
gain of 12.5 per cent, over the first half 
of the month, according to figures 
issued yesterday by the National Fed
eration of Textiles. The joint report of 
271 stock mills and converters showed 
gross shipments of 10,007,000 yards, a 
drop of 13.8 per cent, from the period 
ended Sept. 15. Stock on hand Sept. 
30 totaled 63,613,000 yards, of which
3.005.000 yards were sold.

Adds Dry Cleaning Department 
One of the newest additions to store 

departments is a dry cleaning section 
for customers. A leading store in the 
East has opened such a department for 
customer use and has had profitable 
results.

Better Accessories in Demand 
Retailers report that more customers 

are buying slightly better quality dress 
accessories this season. This was said 
to be true in glove, undergarment and 
negligee, millinery, handbag and ho
siery lines. Price promotions, however, 
continue to be strongly featured, al- 
thought the greater interest in the me
dium price brackets will serve to in
crease the size of the average sale in 
these departments. The trend is in
creasingly toward novelties, it was also 
pointed out, a trend which has made 
more difficult the problem of stores in 
properly co-ordinating these goods 
with ready-to-wear.

Proceedings of the Grand Rapids 
Bankruptcy Court 

(C on tinued  from  page 11) 
c la im ed  e x e m p t) . a n d  to ta l l iab ilitie s  of 
$6,849.50, l is tin g  th e  follow ing c red ito rs :
H o l la n d 'C ity  S ta te  B a n k___ $2,400.00
F i r s t  .S tate B ank , H o llan d --------  850.00
P eop les S ta te  B an k , H o llan d - 1,950.00
W h ite  B ros. E le c tr ic  Co., H o lland  25.00
P eo p les  S ta te  B ank , H o llan d -----  750.00
D e K ra k e r  an d  D eK oster, H o lland  15.00
D r. C. J . F ish er, H o llan d___  11.00
P . S. B o te r  Co., H o llan d-----  15.00
Jo h n  J . R u tg e rs  Co., H o llan d___  18.00
Jo e  E . K ard u x , Holland!----.---  38.00
L o k le r  R u tg e rs  C lo th ing  Co.,

H o l l a n d _______________ ________  39.50
H olland  F u rn a c e  Co., H o llan d-----  22.00
V an d en  B erg  Bros. Oil Co.,

H o lland  ________________________ 51.00
T h e  U n ited  S ta te s  R u b b er & T ire

Co., H o lland  ---------  622.00
W est M ichg ian  L au n d ry  Co.,

H o llan d  I _________ - _______  25.00
B e rt  B ra n d t, H o llan d _______  18.00

Oct. 22. On th is  d ay  th e  schedu les, r e f 
e rence, a n d  ad ju d ic a tio n  in  th e  m a t te r  of 
Jo h n  H . V an d er Ven, b a n k ru p t  No. 5922, 
w ere  received . T h e  b a n k ru p t  is a  co n 
t ra c to r  a n d  b u ilder of H olland . T he  
schedu les  show  to ta l  a s s e ts  of $200 (all 
of w h ich  is  c la im ed  e x em p t), an d  to ta l 
l iab ilitie s  of $6,003.34, lis tin g  th e  follow-
ing  cred ito rs '.
A r th u r  Bolt, N ew  E r a _________ $ 708.80
H e n ry  K ete l. H o llan d__________    120.00
G ebben & V an d en  B e rg  Coal Co.,

H o llan d  ________________________ 24.90
R epublic  P a in t  a n d  V a rn ish  Co.,

C h i c a g o ____ - _____________  23.35
S te k e te e  T ire  Shop, H o llan d_____  20.00
L em m en G arag e . H o llan d-------- ,_ 13.70
V ogelzang  H ard w a re  Co., H o llan d  10.00
C e n tra l H ard w a re  Co., H o llan d_ 24.28
R eliab le  Coal Co., H o llan d ...____  84.41
A n th o n y  V an  Ry. H o llan d_____ __ 108.19
W lhites M ark e t. H o llan d -----------------  126.72
L an g lan d  Mfg. Co., M uskegon-----  14.15
W e stin g  a n d  Sw anson, N ew  E r a  81.74
Jo h n  R eim ink, H o llan d _________  33.95
Jo h n  M. V a n d e r Ven, N ew  E r a — 500.00
C hurch ill an d  W eb b er Co., N ew  E ra  228.00
A. J . R an k in , S he lby____________ 14.50
F . W . H esse lsw eet, N ew  E r a ___  150.00
J o h n  H oltro p , F e r ry s b u rg ------------ 47.80
B olhu is L u m b er Co., H o llan d___  114.00

J o h n  V an d er S luis, H o llan d —.— 200.00
F irs t  S ta te  B ank , H o llan d --------  830.00
S co tt L u g e rs  L u m b er Co.,

H o llan d  ________________________ 2,525.85
In  th e  m a t te r  of C arl P rochnow , b a n k 

ru p t  No. 5904. T he  firs t m ee tin g  of c re d 
ito rs  h as  been  called  fo r  Nov. 6.

Most of Matches Used in U. S. Are 
Domestic

Despite a heavy influx of foreign 
matches, the Commerce Department 
reports that domestic manufacturers 
now are supplying 97 per cent, of 
American demands. Five years ago 
home manufacturers were supplying 
only 83 per cent.

Production of all classes of matches 
reached the value of $22,669,000 in 1933, 
the last census year, with sixteen plants 
operating. Imports during that year 
totaled $704,000, or about 3 per cent, 
of the estimated domestic demand. In 
1929, with twenty-one plants operating, 
production totaled $20,351,000, and im
ports were valued at $3,425,000, the lat
ter making up almost 15 per cent, of 
the domestic demand.

Imports? however, have risen some
what since the beginning of 1934, reach
ing a value of $417,350 during the first 
eight months, as compared with $379,- 
600 during the comparable period of 
last year.

Imports come mainly from Japan, 
Germany and Sweden. Exports are 
negligible, amounting in 1933 to less 
than $25,000.

Match plants are widely distributed 
in the United States, the 1929 census 
showing four each in New York and 
Ohio two in Minnesota nd Wiscon
sin, and one each in California, Wash
ington, Illinois, Missouri, Michigan, 
West Virginia, Pennsylvania, Massa
chusetts and New Hampshire.

A man owns only what he uses, and 
no more. To him who uses wisely and 
well what has been entrusted to him 
shall be added other talents. The tal
ents not used shall be taken away. If 
you use your mind, it expands, and if 
you do not, it goes in the direction of 
idiocy. If you use your riches wisely, 
you become- richer.

Work alone can fructify ideas.

Grand Rapids Paper Box C o.
M a n u fa c tu r e r s  of S E T  U P  a n d  F O L D IN G  P A P E R  B O X E S  

S P E C IA L  D IE  C U T T IN G  A N D  M O U N T IN G  
G R A N D  R A  P I D S ,  M I C H I G A N

One of the 72 Selected 
Companies

of the FEDERATION of MUTUAL FIRE INSURANCE CO'S 
•

The G R A N D  R A P I D S  
Merchants Mutual Fire Insurance Co.

Affiliated w ith  the Michigan Retail Dry Goods Association

320 Houseman Bldg. Phone 95221
GRAND RAPIDS, MICHIGAN
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H O T E L
D E P A R T M E N T
Introduction of Light Weight, High 

Speed Trains
Los Angeles, Oct. 20 — October 

marks another important development 
in- rail transportation history in the 
United States and a further step in 
pioneering and experimentation with 
the introduction of light weight, high 
speed, streamline trains by the Union 
Pacific railroad, to be operated be
tween the Pacific Coast and Chicago. 
Within the next ten days this particu
lar rail organization will conclude pre
liminary tests of its first completed 
train, which is today on view at Ex
position Park, Los Angeles, and will 
go into service next week. It is made 
up along the lines of complete Pullman 
equipment, the first train consisting of 
mail, baggage, diner and sleeping car 
equipment. It will also be the first 
high-speed American railway _ train 
ever to use a V-type Diesel engine in 
combination with electric power. Fol
lowing the exhibition here the train 
will go to Chicago on a test of the 
schedule upon which the Union Pacific 
expects to regularly operate its stream
lines from Coast points. From Chicago 
it will continue to New York city, 
where the first public display is to be 
made in the East. Last February the 
Uinion Pacific announced its plans to 
place these streamline trains on a 
schedule of two nights and one day 
between the Pacific coast and Chicago, 
or approximately 40 hours, thus cut
ting an entire business day and one 
night from present passenger sched
ules of limited trains between those 
points. The first record time made on 
a through schedule from New York to 
San Francisco was set nearly 60 years 
ago, by the Jarrett & Palmer special 
theatrical train. This special left New 
York on June 1, 1876. Between Omaha 
and Ogden, Utah, it operated via the 
Union Pacific and from Ogden to San 
Francisco via Southern Pacific. The 
total time between New York and San 
Francisco was 84 hours and 17 min
utes. The fastest time ever made be
tween Los Angeles and Chicago, was 
set by a chartered train carrying Wal
ter Scott (“Death Valley Scotty”) in 
July, 1906. That record of 44 hours 
and S3 minutes still stands. The pres
ent coast-to-coast record was set in 
May, 1909, by the late E. H. Harri- 
man, whose special train made the run 
from Los Angeles to New York city in 
71 hours and 27 minutes. These records 
included the actual time consumed in 
making these trips, no allowance be
ing made for traffic delays of any sort 
whatsoever. Now, as to the possibili
ties of the near future? An employe of 
the Union Pacific to-day suggested to 
me that it is within the bounds of rea
son, that -his company would, as soon 
as the proper equipment has been ac
cumulated,' place a large number of 
these improved trains upon its rails, 
and perform a service such as pro
vided by the present interurban sys
tems throughout the country, with the 
added facilities of frequent through, 
high speed trains, so that one might 
almost depend on such a service at 
almost any hour of the day. Certain 
it is that the railway organizations 
must soon discover that the only way 

’ to secure their share of the fares, will 
be for them to supply travel facilities 
which cannot be offered by the bus and 
other methods, and to parallel this 
service with a reduction in rates to a 
plane comparing favorably with those 
now offered by the bus lines. The pre
sentation of the new train to the pub
lic view is certainly an interesting epi
sode, and it is presumed a general ex
hibition will be given at Middle State 
and Far Eastern points.

In speaking of the fast and extrav
agant trip of “Death Valley Scotty,” I 
am reminded that some time since I

promised my readers I would later on 
have something to say about this pecu
liar individual who gained much noto
riety in a most unusual manner. This 
eccentric individual certainly _ set the 
world agog at the time of his mem
orable railway trip. I have met him, 
I might say, recently, “under his own 
vine and fig tree.” Mystery he surely 
is, and while he talks freely on occa
sions, he never really divulges any 
secrets. He recently completed a man
sion near the head of Death Valley, in 
Eastern California, but nobody ever 
seemed to know why he did it, because 
of the fact that he is a veritable Arab 
in his habits and cares little for human 
comforts. There are whisperings about 
a huge landing field for airplanes; there 
is enough cast iron pipe on the prem
ises to build a water system for a 
town; there are arrangements for an 
ice refrigerating plant in that spot 
where the white sand makes a mam
moth reflector and the sun beats down 
blisteringly hot during eight months 
of the year. Also there is a two story 
building of concrete construction, with 
screened-in sleeping porches, luxurious 
baths and appurtenances for an in
dulgence in athletics. There is a ga
rage which houses a battery of trucks, 
several pleasure cars and plenty of 
space for holding a National presiden
tial convention; stables which are a 
marvel of comfort and convenience; 
and an electric plant which generates 
by water power coming from a spring 
on the mountain side. Now and then 
he boasts that he will be “sitting on 
top of the world” and will have more 
money than any man can spend when 
he completes his ambitious plans, but 
that is as far as he will go in divulging 
his program. His replies to any que
ries about the use he will make of an 
airplane landing field are just as un
satisfactory. The story of Death Val
ley is a gruesome one of a rugged 
country. Scores of lives were lost in a 
day when the valley was christened, 
and its history for years thereafter was 
of hardship, peril and death, with real
ly little to relieve its hardship. Borax 
was discovered at an early day, but 
transportation costs were too high and 
the project lagged. Then the “20-mule 
team” method of transoprtation was 
devised. We used to see it illustrated 
on cartons containing borax, a trade 
mark, as it were. The 20-mule team 
consisted of '18 miles and and a span 
of horses. They were harnessed up in 
pairs. The horses were attached to the 
tongue of the wagon and ahead of 
them stretched the mules, their double- 
tries geared to a chain leading from 
the forward axle. The most expe
rienced team of mules were leaders 
and they were guided by reins manip
ulated by the driver. These reins were 
120 feet long and the teams stretched 
out approximately 100 feet. But the 
outstanding feature of all we hear 
about “Scotty,” is mention of the fact 
that in 1906 he chartered a special train 
on the Santa Fe railroad, and made a 
trip to Chicago in forty-two hours, 
subsidizing everybody in the railway 
service, from section men to division 
superintendents. Every conductor was 
the recipient of a valuable gold watch, 
and the newspapers were full of ac
counts of the memorable trip. Once m 
a while the subject of this sketch pays 
a visit to Los Angeles, and much 
“manna” is showered upon such as are 
fortunate enough to assist in his en- 
tertainment. The hotel men look upon 
him as a veritable Santa Claus, and 
while he is mild-mannered, and his 
presence is seldom known at the time, 
he is a subject of much conversation 
among his beneficiaries.

While I am writing this weekly 
offering it is to the accompaniment of 
a glorious supply of so-called “liquid 
sunshine,” the first, of any importance 
which has been offered this season, 
The city authorities are just agitated 
over the condition of the facilities re
quired for carrying away the surplus

rainfall, which looks as though it might 
be continuous for several days. Any
where else in the . world, almost, con
versation about the weather means 
something. Cloudy skies indicate that 
rain is going to fall and relieve a 
drought or damage crops or spoil pic
nics or outings. But here in Los 
Angeles, where every day is like every 
other day, there seems to be no use to 
talk about conditions. But to-day it is 
raining and visitors from the East will 
be seen scurrying along encased in 
raincoats or flaunting umbrellas, but 
the native Californian will be found 
wearing his straw hat, expecting the 
moisture will evaporate soon after Old 
Sol discovers that California has been 
“doused.” We will probably have a 
half-dozen such storms during the win
ter season, the gutters will be effec
tually “flushed” and then we will go 
back to the old slogan of “sunshine 
and roses.”

Good-natured and whole-hearted 
“Big Bill” Jenkins—he of the Western 
Hotel, at Big Rapids—has re-opened 
the dining room at his very excellent 
caravansary and now the commercial 
men will feel once more the content
ment which always accompanied Bill’s 
offerings in that direction. I shall ex
pect to make an investigation of his 
culinary offerings on my next Michi-

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All 
room and meal rates very reasonable. 

Free private parking space.

JAMES HOEKSEMA, Manager

An Entire City 
B lock of 

Hospitality

Have You Seen Our New
•  Cocktail lounge — Popular 

afternoon and evening rendez
vous.

•  “Pub,” our famous Tony at 
the service bar. Delicious 60c 
lunches and $1 dinners.

^ p a n t l in a
GRAND RAPIDS 

7 5 0  R O O M S  $ 2  U P

CODY HOTEL
GRAND RAPIDS 

RATES—$1 up w ith ou t bath. 
$2.00 up w ith  bath. 

CAFETERIA IN CONNECTION

ALL GOOD ROADS LEAD TO 
IONIA AND

THE REED INN
E xcellent Dining Room  

Rooms $1.50 and up 
MRS. GEO. SNOW , M angaer

Park Place Hotel
Traverse Cjty

R ates Reasonable—Service Superb  
Location Admirable 

GEO. ANDERSO N, Mgr. 
ALBERT J. ROKOS, A ss’t  Mgr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water 
European

D. J. GEROW, Prop.

Occidental Hotel
FIRE PROOF 

CENTRALLY LOCATED 
Rates $2.00 and up 

EDW ARD R. SW E TT, Mgr. 
Muskegon M ichigan

Columbia Hotel 
KALAMAZOO 

Good Place To H e To
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gan visit, to assure myself that they 
are up to their prior reputation.

At a meeting of the Michigan Socie
ty of California, the other evening, a 
roll-call developed that fact that more 
than one-half of those present were 
directly from, or originally came from 
Grand Rapids. At a meeting of the 
Indiana Society, in Chicago, George 
Ade, the humorist, once soliloquized 
over the fact that “some of the smart
est people in Chicago came from Indi
ana, and the smarter they were the 
sooner they came. I am not claiming, 
however, that the two incidents are 
analogous.

The disbursement of excessive sums 
in election contests is a menace to good 
government, and for a party which 
claims efforts in its behalf are akin to 
a labor of love, it looks rather unheal
thy to discover that its sponsors are 
going over the malcontents, extract
ing large contributions, coupled with 
promises of large rewards to the faith
ful, gives it a more dangerous business. 
Los Angeles authorities have discov
ered that more than 200,000 illegal reg
istered primary voters, cast their bal
lots almost solidly for an individual 
who is claiming to take government 
out of politics.

Every few days I pay a visit to one 
of the various city parks and recently 
I discovered what I presumed were 
wild geese paddling around in the la
goons. Upon further investigation it 
was established that my diagnosis was 
correct. It seems very curious that 
these wild- birds know that they will 
not be harmed by humans in the parks. 
They seem to realize that they have a 
sanctuary here, and that they will not 
be shot down by ambitious Nimrods. 
They are bold, therefore, in the pres
ence of man. Visitors to the parks 
bring them bread crumbs, pop corn and 
other grains, and they dive, dip and 
splash in- the water as contented as 
they would be if they were far away 
in the northern lakes. Sometimes wild 
ducks and geese remain for weeks in 
these parks, and they then suddenly 
flap their wings, stretch their necks 
and disappear in the sky. Fortunately 
when they leave they drop their bahit 
of fearlessness or they would be easy 
prey for the sportsman. They are tim
id, wild and fearful when they next 
meet them away from the park envi
rons.

There is said to be a hotel in Omaha 
where the tipping system has been 
effectually abolished and everybody, 
including the landlord, is very much 
pleased with the results. It is, at least, 
a fair play proposition and ought to be 
tried out everywhere.

Some hotel men are just beginning 
to discover that banquets, as a busi
ness proposition, are unprofitable. The 
entire culinary force of one’s catering 
establishment is disorganized for sev
eral days prior to and also afterwards 
and the guests themselves, naturally 
expecting too much, usually go away 
dissatisfied.

Los Angeles authorities are keen for 
first-class sanitary conditions in res
taurants and eating places generally. 
The local board of health has a tast
ing” squad to look after this particu
lar industry and quite frequently we 
read of heavy fines and pail sentences 
handed out to offenders.

Frank S. Verbeck.

To meet the great tasks that are be
fore us, we require all our intelli
gence, and we must be sound and 
wholesome of mind. We must pro
ceed- in order. The price of anger is 
failure.

Push business—or perish.

Warding Off Live Stock Deple
tion

W hile ca ttle  offerings in th e  
m ark e ts  con tinue a t  a  high rate, 
an d  hog  sh ipm ents in  th e  pact 
w eek  again  reach ed  p ro p o rtio n s 
ind ica tive  of liqu idating  pressure, 
m an y  live stock farm ers a re  m a k 
ing conscientious effo rts to  p re 
v en t a  p e rm an en t d ep le tion  of our 
live stock reserves.

D esp ite  th e  sho rtage  of forage 
an d  the  high prices o f all feed- 
stuffs, th e  D ep artm en t of A gricu l
tu re  rep o rts  th a t sh ipm ents of 
stocker ca ttle  to the corn  b e lt  
sta te s  a re  su bstan tia lly  in excess 
o f last year. S im ilar sh ipm en ts to  
the  d ro u g h t sta tes, w hile m uch 
sm aller th an  last year, a re  still of 
surprisingly  large  p ro p o rtio n s 
considering  the  circum stances.

A lthough  th e  h eav y  liqu idation  
of live stock resulting  from  the 
d ro u g h t an d  th e  G o v ern m en t’s 
pu rchase p ro g ram  will resu lt in 
subnorm al offerings fo r o ne  o r 
possib ly  tw o years, an  even tual re 
p len ishm ent o f our farm  anim al 
reserves m a y  b e  exp ec ted  d u e  to  
the  farsigh ted  policy  of live stock 
farm ers.

New Deal Gain In Congress Fore
cast

So op tim istic a re  said  to  b e  the 
re p o rts  p riv a te ly  received  b y  
D em ocratic  leaders o f the  p ro b 
ab le  sw eep of the  coun try  for th e  
New D eal th a t  th ev  h es ita te  in 
believ ing  all th a t  th e y  h ea r  or 
read .

T h e  m o re  as tu te  am ong  them  
are  fearful th a t if the  p red ic tions 
a re  co rrec t th e  en larged  D em o 
cratic m em bersh ip , p articu larly  in 
th e  H ouse, w ill b e  h a rd  to  m a n 
age, thus possib ly  m enacing  th e  
A d m in istra tio n ’s  legislative p ro 
gram .

If there  is a  sufficiently large 
and  m ilitan t m inority  in H ouse 
an d  S enate, th e  p ro b lem  of k eep 
ing legislation  w ith in  certa in  lim 
its p rescribed  b y  the  adm in istra 
tion w ould  b e  m ateria lly  sim pli
fied.

T h e  D em ocrats seem  su re  to 
w in anyw here from  four to  ten  
ad d itio n a l seats in th e  Senate. 
T he fo recasts for th e  H o u se  vary , 
som e estim ating  th a t ga ins of uo 
to fifty sea ts w ill b e  reg istered , 
w hile o th ers  feel th e  losses will b e  
in ab o u t th e  sam e ratio .

Reflect Government Spending
S tim ula ted  b y  G o v ern m en t 

spending , b o th  in  th e  fo rm  of 
A A A  b enefit p ay m en ts  an d  of 
lo an s on  farm  crops, re ta il tra d e  
in ru ra l sections con tinues very  
active.

E xecutives of na tion -w ide  sto re  
system s re p o rt th a t  sales during  
th e  p as t w eek  again  reg istered  in
creases over 1933, am ounting  to 
10 p e r  cent, in th e  aggregate . 
W hile  sales in industria l an d  u r
b a n  cen ters w ere  irregular, d e 
p en d in g  on  th e  w eather, increases 
in cou n try  d istric ts am o u n ted  to 
as m uch as 30 an d  40  p e r  cent, 
in ind iv idual cases.

A s a  result, s to res th a t h ad  a l
re a d y  p lan n ed  m ark d o w n s on sea
sonal m erch an d ise  have, in som e 
cases, d ec id ed  to  p o stp o n e  such 
a step  fo r severa l w eeks a t least. 
N ation-w ide organizations, in a d 
d ition , are  considering  shifting 
surplus stocks from  their city 
sto res to outly ing  districts. T h e  
h ea rt of th e  d ro u g h t area  is 
am ong  th e  sections show ing the 
g rea test im provem en t in sales.

Telegraph Radio Merger Revived
A  stu d y  to  dete rm in e  the des ir

ab ility  of m erg ers  in th e  com m un
ications field m ay  soon b e  u n d e r
taken  b y  the  F ed e ra l C om m uni
ca tions C om m ission, in w hich 
even t ad eq u a te  pub lic  hearings 
w ould  be  held .

T h e  p u rp o se  of this s tudy  o b 
viously  w ould  b e  to p ro v id e  in 
fo rm ation  u pon  w hich C ongress 
m igh t enact ap p ro p ria te  legisla
tion to p ro v id e  fo r an d  p erm it 
conso lida tion  o f rad io  an d  w ire 
services, including th e  cables.

W hile the  p ro p o sa ls  o f m erger 
likely  will en g en d er as m uch o p 
position  now  as here to fo re , n ev er
theless th ere  is  in som e q u arters 
h ere  official sen tim en t fav o rab le  
to  legislation th a t w ould  enab le  
the te leg raph  com panies to  m erge 
w ith  o th er co rp o ra tio n s on  the  
sam e basis p e rm itted  te lep h o n e  
com panies. U ltim ately , it is b e 
lieved, such legislation  w ill b e  en
acted , b u t w h eth er this w ill com e 
in the  nex t C ongress can n o t now  
b e  forecast.

Banks Strengthen Capital Struc
ture

B anker deleg a tes  to the A .B .A . 
conven tion  a re  com m ending  the 
success a ttr ib u te d  to  Leo T . 
C row ley, chairm an  of th e  F e d 
eral Insurance C o rp o ra tio n  D e
posit, in coimpelling som e b an k s 
to  im prove their cap ita l structure.

Som e of th e  b an k e rs  w ith  
w hom  he is said  to  hav e  conferred  
a re  re p o rte d  to  h a v e  d em u rred  to 
h is p roposal, con tend ing  th a t the ir 
institu tions w ere  so lven t an d  th a t 
w as all th a t w as requ ired  for a d 
m ission to an d  re ten tio n  of m em 
b ersh ip  in th e  co rpo ra tion .

C row ley, it is re la ted , though t 
otherw ise, a n d  w hile it is n o t spe
cifically requ ired  in th e  law  th a t 
a d eq u a te  cap ital s tructu re b e  a 
cond ition  to  m em bersh ip , never- 
theess th e re  a re  o th er p rovisions 
re la tin g  to so lvency th a t  can b e  
m a d e  th e  veh icle  for com pelling  
increased  capitalization . N ext 
session of C ongrers an a p p ro p ri
a te  change of the  law  will be 
sought.

Steel Production for Stock
T h e  sm all increase in steel 

opera tio n s w hich is scheduled  for 
this w eek does no t reflec t a  co r
respond ing  increase in consum er 
d em an d , accord ing  to  tra d e  re 
ports.

Snce steel consum ption , on  th e  
o th er h an d , h a s  exceeded  p ro d u c 
tion  fo r som e m onths, som e steel 
com panies feel th a t o p era tio n  for 
ad d itio n s to  stocks on  a  lim ited

scale is w arran ted . T hus far, only 
a  few  o f th e  low  cost p roducers 
hav e  a d o p te d  th is policy  of an tic
ipating  fu tu re d em an d , how ever, 
a lthough  their decision h as  been  
sufficient to  b ring  ab o u t a  rise in 
the  opera tin g  ratio .

O ne of th e  facto rs m ak ing  p ro 
duction  for stock  feasib le has 
been  the  con tinuation  of the  steel 
industry  co d e  w ithou t m a jo r  
changes, it  is said. T h is has re 
m o v ed  th e  th rea t of a  b reak d o w n  
in th e  steel p rice  structure, lim it
ing price concessions in p ractice 
to  insignificant specialty  products.

Textile Bookings at a Loss
In severa l d iv isions of th e  co t

ton  textile industry , m ills a re  re 
p o rted  book ing  a  num ber of sub 
stan tia l o rders , a lthough  prices 
are  such th a t p ro fitab e  opera tio n  
rem ains v e ry  difficult.

M anufac tu rers in such lines as 
w ork  clothing m a te ria ls  an d  sim 
ilar coarse r w eaves hav e  found  
it p refe rab le , it is said, to  keep  
their m ills open  an d  to  accep t v o l
um e o rd e rs  a t u n pro fitab le  prices 
ra th e r  th an  to restric t o pera tions 
in th e  h o p e  of p rice  increases 
later. C arefu l calcu lations have 
show n, it is said, th a t th is policy  
will resu lt in sm aller agg regate  
losses.

C onsid era tio n s of th is ty p e  re p 
resen t a re tu rn  to  th e  system  of 
pricing w hich h a d  to  b e  used  u n 
d e r  th e  co m petitive  p ressu re  of 
th e  depression  years. M any  in the 
in d u stry  a re  w ondering , therefore, 
h o w  long N R A  cost schedules can 
b e  sustained  u n d e r  such con d i
tions.

Thanksgiving
You can  feel i t  com ing ro u n d  

A nd c n  th e  w ay
F o r  th e  w inds h a v e  d iffe ren t sound  

F ro m  d ay  to  d ay
T he  g ra s s  is g reen , o r  y o n d e r dead
T he  lea v e s  a re  tw irlin g  in  th e  a ir
T h e  su n  is sh in in g  o v erh ead
Till c louds su rp r ise  a n d  h id e  i t  th ere .

You can  see i t  com ing ro u n d  
A nd h e re  a lm o st;

F o r  leew ard  roofs an d  open g ro u n d  
W ere  w h ite  w ith  f ro s t  

T h is  m o rn in g ; w ith  th e  b re a k  of d ay  
W ere  ju n co es  on th e  sh ru b s  an d  law n  
T he  s tu b b le  co rn  w a s  dull a n d  g ray  
T he  h u sk e rs  to o  h a d  gone.

T h en  o b serv e  i t  com ing ro u n d  
W h en  A u tu m n  d ay s 

D im  th e  h ills  a n d  hold spe ll-bound  
Old Sol fo r  day s  

B u t a fte rw h ile  th e  h azes  lif t  
And su n b eam s w arm ly  call 
To  n o t fo rg e t N o v em b er’s  g ift 
T h an k sg iv in g  in th e  F all.

C h arles  A. H ea th .

The Lunatic
I'm  no t c ra z y  'b o u t th e  moon 

B u t I'll cralzy be 
I f  it  does n o t te ll m e soon 

Of i t s  a n c e s try
A nd w ho th is  Old M an is up  th e re  
W ith  b ro k en  nose a n d  flow ing h a ir ;
W as  h e  in  a n  aw fu l fight
F u ll—a n d  s ta y e d  th e n  o u t a ll n ig h t?

I 'm  n o t c ra z y  'b o u t th e  m oon 
B u t I ’ll c ra z y  a c t  

If  it  does n o t te ll m e soon 
All a b o u t th e  fa c t

A re  th e re  m ilk -m aid s , p a s tu re s  th ere  
H e rd s  of cow s so f a t  a n d  fa ir  
H e  c an  build  h is  w orld  you p lease 
O ut of n o th in g  b u t g ree n  cheese.

I ’m  no t c ra z y —b u t h o w  soon 
D oes i t  m e bew ilder 

T h a t  a ll ch an g e  fo und  in  th e  m oon 
Is  in  q u a r te rs ,  a n d  of silver 

W h y  h e ’d n e v e r s ta n d  a  show  
In  th e  co u rse  h e  h a s  to  ru n  
If he  did n o t  bo rro w  so 
Gold reflec ted  fro m  th e  sun .

C h a r le s  A. H e a th .
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D R U G S
Michigan Board of Pharm acy

P re s id e n t—E a r l  D u rh am , C oru n n a .
V ic e -P re s id e n t—M. N . H en ry , Low ell.
O th e r m em b ers  of th e  B o ard —N o rm an  

W eess, E v a r t;  F ra n k  T . G illespie, S t. 
Jo sep h ; V ic to r C. P iask o w sk i, D e tro it.

D irec to r—E . J .  P a r r ,  L an sin g .
E x a m in a tio n  Sessions — T h re e  sess io n s  

a re  he ld  each  yeair, o ne  in  D e tro it , one in 
th e  U p p er P e n in su la  a n d  one a t  F e r r is  
In s t i tu te ,  B ig  R apids.

Michigan S tate  Pharm aceutical 
A ssociation.

P re s id e n t—J . E . M ahar, P o n tiac .
E x -P re s id e n t—D u n can  W eav er, F e n n -  

ville.
F i r s t  V ic e -P re s id e n t—B en P eck , K a la 

m azoo.
Second V ic e -P re s id e n t—J o sep h  M alta s, 

S a u lt S te. M arie.
T re a s u re r—H e n ry  H adley , B en to n  H a r 

bor.
S e c re ta ry —C lare  F . A llan, W y an d o tte .
E x e c u tiv e  C om m ittee  — M. N. H e n ry  

(ch a irm a n ), Low ell; B en jam in  S. Peck , 
K alam azoo ; A. A. S prague, I th a c a :  Leo 
J .  L acro ix , D e tro it;  J a m e s  W . Lyons, 
D e tro it;  R ay  Jen so n , G ran d  R ap id s ; D u n 
can  W eav er, F ennv ille .

Report of Member Durham at Pontiac 
Convention

President; I just want to take a 
minute before introducing the next 
speaker to restate here what Captain 
Robert Dollar, of the Dollar Steamship 
Lines, said. He made the statement 
that he considered a young man’s first 
business enterprise would be better to 
go broke than if he made a success.

At this time I want to introduce my 
good friend, Earl Durham. I was on 
the same Board with him for two years 
and I am happy to call on him at this 
time—Mr. Durham, of the State Board 
of Pharmacy.

Mr. Durham: Mr. President and
members of the State Association. I 
was very much surprised when I 
looked at the program and found that 
I was to give a short talk on the 
Board of Pharmacy. I was given no 
official notice of it, but will attempt 
to give you a brief outline on the activ
ities of the Board of Pharmacy.

It is composed of five members, 
each appointed for five years. We go 
into a huddle and elect our president 
and vice-president. We assign the sub
ject to each member and two subjects 
to the president of the Board. Our 
duties are to make pharmacy better in 
the state of Michigan and we conduct 
the examinations and mark our own 
papers. I have taken a survey of the 
different parts of Michigan and I know 
our Board members and without any 
hesitancy I can say the Board is 100 
per cent, better than any other Board 
in Michigan because we think our 
profession is 100 per cent, better, then 
why wouldn’t we consider our Board 
100 per cent, better? I would like to 
say at this time there is one trouble 
which comes up every now and then, 
due to the members of the Association 
—the druggists themselves in Michi
gan—in regard to the apprenticeship of 
the members. It seems that with the 
druggists of Michigan that each ap
prentice should be registered with the 
State Department before he can. qualify 
to take the state examination. It seems 
to be overlooked by the druggists 
themselves that the men should be 
registered with the department at least 
one year before he can take the exam
ination, providing he is a graduate of a 
college. I call your attention to the 
fact if your apprentice is not registered

with the State Department, to do so 
at once. As I have said, each member 
has his own subject. A good many peo
ple don’t understand how the Board is 
conducted. Each member is assigned 
one subject. He makes up his own 
paper, gives his own examination and 
marks. Our Board has seen to it that 
our meetings, following the examina
tions, are called as short a time as pos
sible after the examination, so the 
younger students can know as quickly 
as possible whether or not they passed.

Now when our new Board altered 
the plan—the Boards prior to that time 
had their methods and our Board 
changed them—we have to give Mr. 
Henry credit. He came on the Board 
and he thought we should give the 
whole examination, so we assigned one 
whole day to the practical end of the 
examination. It used to be we would 
give the practical end the last half of 
the day and then hurry home, but the 
Board now has arranged so the prac
tical is given on the second day of the 
examinations, and by the way in place 
of giving an examination in two days, 
we give three days, so each student has 
a half day or near that for each sub
ject. While Nord Henry was giving 
the oral examination, we didn’t have 
to give any, because he included it all 
in the practical, written and oral, and 
it was a good move. A ten minute 
quiz with each candidate gives the 
examiner a better idea of the candi
date’s knowledge of pharmacy than he 
could show on paper.

I wish to comment in my four years 
of experience on the Board of Phar
macy, on the personnel and character 
of the candidates as being of a much 
higher type since the standard of phar
macy has been promoted to what it is 
at the present time. The Board of Ex
aminers, according to law, gives three 
examinations a year. They used to be 
held in Detroit, and Grand Rapids 
only. The younger Board has seen, fit 
to give these examinations in the towns 
where the schools of pharmacy are 
located. We think it better that these 
examinations be conducted in these 
towns than in towns where there is no 
school or institute of pharmacy main
tained. Therefore, now it is Big Rap
ids in summer and the spring examina
tion in Detroit. The number of can
didates taking the examination ranges 
from 125 to 150 at each examination, 
with the exception of one held in the 
Upper Peninsula. At that examina
tion there are about seventy-five can
didates.

Now some think that pharmacy is 
being overcrowded. I myself fail to 
see that. That adds in the neighbor
hood of 100 students a year, taking in 
consideration that there are twenty- 
five hundred pharmacists in Michi
gan that take' out licenses. I think 
there is a bigger field yet for pharmacy 
inasmuch as we only pass a hundred 
students a year.

I wish to express that my four years 
of experience on the Board of Phar
macy has been very valuable to me 
and I hope that each member of the 
Association may have the privilege at 
some time of serving on the Board. I 
don’t know of anything more that I 
can say. Our time is short and I will

close with this remark that I want to 
say again it will help us out of our 
difficulties if you will see that the ap
prentice in your store is registered to
morrow morning, if he has not already 
done so.

President: Yesterday in our after
noon session we brought up the sub
ject of the American Institute of Phar
macy. We are fortunate in Michigan 
in having a man who attended the can- 
vention in Washington last month. He 
has served as a past president and I 
have asked Mr. Allan to say a few 
words about it.

Mr. Allan: I was privileged this 
year, with President Durham, to attend 
the National Association meeting in 
Washington and at this time I want 
to publicly thank Mr. Durham for the 
fine spirit he showed in Washington 
wheni I resigned from the Executive 
Committee of the National Board of 
Pharmacy because I was not a mem
ber of the Board of Pharmacy when 
the convention called for a one hun
dred per cent, membership. While 
down in Washington we attended the 
dedication of this beautiful building. 
It is on Constitutition avenue. It is a 
beautiful structure and a monument 
to pharmacy. This will house the 
offices of the Association of Pharmacy, 
the National Association of Boards of 
Pharmacy and the American Pharma
ceutical Association. Personally, I 
hope this convention will go on record 
if they only donate $25 to the new In
stitute of Pharmacy building down 
there. I certainly, as a man who has 
traveled about the country, would like 
to see my own state represented in 
some small way in. helping to pay for 
this building and now I would like to 
make a motion that the Michigan State 
Pharmaceutical Association donate $25 
to the American Institute of Phar
macy.

Motion supported. Motion stated by 
President and carried.

President: Is there any other busi
ness?

Mr. Durham: It seems some have 
gained the impression from my pre
vious remarks that there was no writ
ten part to our examination. We have 
six subjects. One subject is assigned 
to each member for the whole year 
and the president has two. That makes 
six, so if I did leave that impression I 
want to say there are six examinations, 
one-half day assigned to each subject.

Mr. Webster: Will Mr. Durham tell 
us what the boys are doing about the 
assistants?

Mr. Durham: We had the law 
amended so that all assistants who are 
registered in Michigan as registered 
assistants, can, within the next five 
years, become full registered pharma
cists if they do their part. They would 
not have to go to college and take the 
two years. With the experience they 
have had since registration we as a 
Board feel pleased and would be de
lighted to do away with the two 
classes of registration and make only 
one class of registration. We feel that 
no other profession has two classes of 
registration, so why should pharmacy? 
What we wish you folks would do is to 
convey this expression of the Board 
to the minds of the registered assis
tants, that they must prepare them
selves to pass the examination.

President: Anything further, if not, 
and I don’t know of anything further, 
we will stand adjourned until to-mor
row morning.

We are free when our acts proceed 
from our entire personality, when they 
express it, when they exhibit that in
definable resemblance to it which we 
find occasionally betwen the artist and 
his work.

Holiday Goods
Our line now on display.

The best we have ever shown.

We invite you to look it over.

Prices Are Right.

▲

Hazeldne &  Perkins Drug Co.
Grand Rapids Michigan
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

ACID
A cetic, No. 8, lb ___________
Boric, Pow d., o r  X ta l., lb..
C arbolic, X ta l., lb. _______  36 @
C itric , lb. _____________
M u ria tic , Com ’l., l b . ___
N itric , lb. __________________ 10 @
O xalic, lb. _________________ 15 @
S ulphuric , lb. ______________ 03%@
T a r ta r ic ,  lb. __________

06 @ 
07%@

03% @

33

AMMONIA 
. b n c e n tra te d , lb. 06 @
t-P ,  lb. ____________________ 05%@
3-P . lb.
C arb o n a te , l b . ______________
M u ria te , Lp ., lb ____________
M u ria te , G ra., lb___________
M uria te , Po ., lb____________

C opaiba, l b . __
F ir , C ana ., lb.. 
F ir . O reg., lb..

BARKS
C assia

O rd in ary , l b . ________
O rd in ary , Po., lb___
Saigon, l b . __________
S aigon, Po ., lb______

E lm , lb. ________________
E lm , Pow d., l b . _________
E lm , G ’d, l b . _____ _______
S a ssa fra s  (P*d lb. 60)___
‘".oaptree, c u t, lb ________
Sc ¿ p tree , Po ., lb _______

C ubeb, l b . ____
C ubeb, P o ., lb._ 
J u n ip e r , l b . __

06%@

BLUE VITRIOL

BORAX
P ’d o r  X ta l, lb____________

BRIMSTONE

CAMPHOR

CANTHARIDES
R u ss ian , P o w d ._____ ______
C hinese, Pow d. ___________

CHALK
C rayons

W h ite , d o z e n _________
D u stle ss , d o z e n _____ __

F re n ch  Pow der, Coml., lb ._
P re c ip ita ted , lb. ___________
P re p a re d , lb. ______________
W h ite , lum p. lb .____________

CAPSICUM
P ods, l b . __
P ow der, lb.

W hole, l b . _
P ow dered , lb.

20 @ 25
18 @ 30
07%@ 18
22 @ 35

07 @ 20

60 @ 1 40
00 @ 2 40
50 @ 1 00
50 @ 4 00
50 @ 1 80

@ 30
25 @ 35

@ 40
50 @ 60
40 @ 50
38 @ 45
38 @ 46

@ 46
20 @ 30
35 @ 40

@ 65
@ 76

10 @ 20

06 @ 15

06 @ 13

04 @ 10

70 @ 90

@ 4 50
@ 2 00

@ 3 60
@ 6 00

03% @ 10
12 @ 15
14 @ 16
03 @ 10

60 @ 70
62 @ 75

30 @ 40
35 @ 45

.14 75@15 40

CREAM TARTAR

CUTTLEBONE
P o u n d ___ :__________________ <0 @

DEXTRINE
Fellow  C orn, lb .__________  06%@
W h ite  C orn, lb__________  07 @

FLOW ER
A rnica , l b . ____ __________
C ham om ile

G erm an , lb. __________
R om an, lb. ___________

Saffron
A m erican , lb. ________
S pan ish , ozs. ________

FORM ALDEHYDE, BULK  
P o u n d _____________________-  09 @

MORPHINE
O u n c e s _____________________

MUSTARD
B ulk, Pow d.

Select, l b . ______________
No. 1, lb______________

@13 66 
@14 40

45 @ 
17 @

.  50 @ 55 NA PH TH ALIN E

.  60 @ 70 
@ 1 40

B alls, lb. . . .  ____________ O8%0 15
F lak e, lb. __  ___________ 08% @ 15

.  50 @ 55 NUTMEG
40@ 1 35 P o u n d _______  _________ - @

P ow dered , lb. ________  __ 9 50
BULK NUX VOMICA.  09 @ 20

ALCOHOL
D en a tu red , No. 5, g a l_____  43 @ 55 p „ „ j . r
G ra in , g a l . _________________ 4 00 @ 5 00 ’
W ood, g a l . _________________ 50 @ 60

ALUM -POTASH, USP Pound
L um p, l b . __________________ 04 @ 13
P o w d  o r  G ra ., lb_________ 04%@

FU LLER’S EARTH

GLUE
Brok., B ro., lb_____________
G ro 'd , D ark , lb____________
W hi. F lak e, lb ._____________
W h ite  G’d., lb .______________
W h ite  A X X lig h t. lb-----------
R ibbon _____________________

GLYCERINE

GUM
Aloes, B arbadoes,

so called) lb. g o u rd s___
Pow d., l b . ______________

Aloes, S ocotrine, lb. ______
Pow d., l b . ______________

A rabic , f irs t, lb. ___________
A rabic , sec., l b . ____________
A rab ic , so rts , lb. _________
A rab ic , G ran ., lb. __________
A rab ic , P ’d, lb. ____________
A safoe tida, l b . _____________ 47
A safoe tida, Po., lb________ 75
G uaiac, lb. _________________
G uaiac, p o w d .______ ______
K ino, l b . ____________________
K ino, powd., lb ____________
M yrrh , l b . __________________
M yrrh , Pow ., lb____________
Shellac, O range, lb_______  35

G round, Id. __________ _
Shellac, w h ite  (bone d r ’d) lb, 
T ra g a e a n th

No. 1, b b l s . _____________1 50
No. 2, l b s . _______________ 1 35
Pow ., l b . ________________1 25

05 @ 10

55 @ 66

20 @ 30
16 @ 25
27%@ 35
25 @ 36

@ 40
42% @ 60

17 %@ 45

P o u n d  ___________________— @
P ow dered , lb. ______________ 15 @

OIL ESSENTIAL
Alm ond

B it., tru e , o z s . _________
B it., a r t . ,  o z s . ________
Sw eet, tru e , lb ._______ 1 40
Sw eet, a r t . ,  lb s________  75

A m ber, cru d e , lb__________  71
A m ber, rec t., lb .___________ 1 30

15 @

@ 60 
@ 45
@ 76
@ 80 
@ 40

30 
25 
35

25 @ 35
60 
82 

@ 60 
@ 65
@  1 00 
@ 1 25 
@ 60 
@ 75

35 @ 45
35 @ 45

@ 1 75 
@ 1 50 
@ 1 50

HONEY

HOPS
% s Loose. P ressed , lb__

25 @ 40

1 00

HYDROGEN PEROXIDE
Pound , g ro ss  ______________27 00 @29 00
% lb., g r o s s ________________ 17 00 @18 00
% lb., g r o s s ________________ 11 00 @11 50

INDIGO
M adras, lb. ________________ 2 00 0  i  25

INSECT POW DER

LEAD ACETATE

A nise, lb. ______________ i_-  1 00
Bay, lb. _____________________4 00
B erg am o t, l b . _______________2 75
C a jep u t, lb. _________________1 60
C araw ay  S 'd , lb_____________ 3 50
C assia , U S P , lb____________ 2 10
C edar L eaf, lb _____________ 1 70
C ed ar L eaf, Coml., lb______ 1 00
C itrone lla , lb. _______________1 00
Cloves, lb. __________________1 75
C roton , lbs. ______________ 4 00
Cubeb, l b . ___________________4 25
E rig e ro n , lb. ________________2 70
E u c a ly tu s , l b . ______________ 85
F en n e l ______________________2 25
H em lock, P u ., lb. __________1 70
H em lock Com., lb ._______ -  1 00
Ju n ip e r  B er., lb_____________ 3 00
J u n ip ’r  W ’d, l b . _____________1 50
L av . F low ., lb ._______________4 50
Lav. G ard ., lb_______________ 1 25
Lem on, l b . __________________2 00
M u sta rd , tru e , ozs_________
M u stard , a r t . ,  o z s . ________
O range, Sw., lb ._____________3 00
O riganum , a r t . ,  lb__________ 1 00
P en n y ro y al, lb. _____________2 76
P e p p e rm in t, l b . _____________5 50
R ose, dr. __________________
Rose, G eran ., ozs___________
R o sem ary  F low ers, lb ._____ 1 00
Sandalw ood

E . I., l b . ________________8 00
W . I., lb. _______________4 60

S a ssa fra s
T ru e , lb. ________________1 90
Syn., l b . ________________ 86

S p ea rm in t, lb. ______________2 50
T an sy , l b . ___________________3 60
T hym e, Red, lb_____________ 1 75
T hym e, W hi., lb_____________ 2 00
W in te rg re e n

L eaf, tru e , lb___________ 5 60
B irch , lb. _______________4 00
Syn. ___________________ 75

W orm seed , l b . ______________3 50
W orm w ood, lb. _____________4 50

OILS HEAVY

@ 60
@ 30
@ 2 00 @ 1 20 
@ 1 40 
@ 2 00 
@ 1 60 
@ 4 25 
@ 3 20 
@ 2 00 
@ 4 00 
@ 2 60 
@  2 20 
@ 1 25 
@ 1 40 
@ 2 25 
@ 4 60 
@ 4 80 
@ 3 35 @ 1 20 
@ 2 60 
@ 2  20 
@ 1 25 
@ 3 20 
@ 1 75 
@ 5 00 
@ 1 50 
@ 2 40 
@ 1 25 
@ 30
@ 3 25 
@  1 20 
@ 3 20 
@ 6 00 
@ 2 50 
@ 76
@ 1 50

@ 8 60 
@ 4 75

@ 2 40 
@ 1 40 
@ 3 00 
@ 4 00 
@ 2 40 
@ 2 60

@  6 00 
@ 4 60 
O 1 20 
@ 4 00 
@ 5 00

Lozenges, lb . ______________
W afe rs , (24s) box__________

LEAVES
B uchu, lb., s h o r t  __________
B uchu , lb., long____________
B uchu, P ’d., l b . ____________
Sage, bulk , l b . ____________
Sage, loose p ressed , % s, lb.
Sage, ounces _______________
Sage, P ’d an d  Grd_________

C ocoanut, lb. . . . 22%@ 36
31 Q 41 Cod L iver, N orw eg ian , gal. 1 20 @ 1 50

Cot. Seed, gal. 85 @ 1 00
L ard , ex., g a l______________ 1 55 @ 1 65

17 (fr) 25 L ard , No. 1, gal. 1 25 @ 1 40
25 @ 35 L inseed , raw , g a l. ... 76 @ 91

L inseed , boil., g a l______  _ 79 @ 94
N eatsfo o t, e x tra ,  gal. 80 @ 1 00
Olive

60 @ 2 00 M alaga, gal. .............. 2 00 @ 2 50
40 50 P u re , ga l. ______________ 3 00 @ 5 00

@ 1 50 Soerm . eai. 1 25 9  1 60
T an n er, gal. ______________ 75 @ 90
T ar, gal. 50 @ 65

@ 60 W hale, eral. @ 2 00

@
25 @

OPIUM
Gum , ozs., $1.40; lb .______ _
P ow der, ozs., $1.40; lb _____
G ran ., ozs., $1.40; lb ._____ _

COPPERAS
X tal. lb. ___________________ 03%@ 10
P ow dered , l b . ______________ 04 @ IS

25 @ 38

W itch  H azel, Y ellow  L ab .,
g a l . _____________________1 10 @ 1 70

L icorice, P ’d. lb .___________  50 @ 60

S enna
A lexandria , l b . _____  . 35 @ 40 PARA FFINE

Pound  . _ 06%(®
Pow d., lb. . 25 @ 35

U v a  U rsi, lb. @ 31 PEPPER
U va U rsi, P ’d., lb. _______ 9 45 Black, g rd .. Ib. . 25 @ 35

Red, g rd ., i b . ______________ 45 0 55
LIME W hite , grd ., lb____________ 40 @ 45

Chloride, m ed.. dz. _ ____ @ 85
C hloride largo  dz. @ 1 46 PITCH BURGUNDY

Pound 20 9 25
LYCOPODIUM

Pound  ____ 45 @ 60 PETROLATUM
A m ber, P la in , lb. 12 0 17

MAGNESIA A m ber, C arb ., lb__________ 14 0 19
(ß 30 C ream  W hi., ib .___________ 17 @ 22
@ 32 Lily  W h ite , lb_____________ 20 0 25

Snow W h ite , lb_________ 22 0 27
Oxide, H ea ., lb. 0 70
Oxide, ligh t, lb ____________ 9 76 PLASTER PARIS DENTAL

B a rre ls  _________________ _ @ 5 76
MENTHOL L ess, lb. 03% @ 08

P ound  ______ 4 54 @ 4 88
POTASSA

MERCURY C austic , s t ’ks, lb. 65 9 88
P o u n d  ________ 1 50 9 1 75 L iauor. lb ................... ...... 9 40

POTASSIUM
A ce ta te , l b . ________________ 60 @ 96
B ica rb o n a te , lb.*____________ 30 @ 35
B ich ro m ate , l b . ____ —___— 16 @ 26
Bi am ide, lb. ___  59 @ 72
C arb o n a te , lb. _____________ 40 @ 68
C hlorate

X ta l., l b . _______________ 20 @ 29
Pow d., l b . ______________ 19 @ 27
G ran ., l b . ______________ 32 @ 40

Iodide, lb. _________________ 2 30 @ 2 60
P e rm a n g a n a te , l b . __________ 25 @ 40
P ru s s ia  te

Red, l b . ________________ 80 @ 90
Yellow, l b . __ ____   50 @ 60

QUASSIA CHIPS
P o u n d ______ _____     25 @ 30
Pow d., l b . ____ ____  35 @ 40

QUININE
5 oz. cans, ozs----------- ---___ @ 77

ROSIN
P ound  _________________ 04 @ 16

ROOT
A conite. Pow d., lb .________  @ 90
A lk an e t, lb. ________________ 35 @ 40
A lkane t, Pow d., lb______ ___ @ 50
B elladonna, Pow d., lb_____  @ 75
Blood, Pow d., lb .___ ___ ___35 @ 45
B urdock , Pow d., lb________  @ 60
C alam u s, B leached, S p lit  a n d

P eeled , l b . _____________ @ 65
C alam us, O rd in ary , lb ._____  @ 25
C alam us, P ow d., lb . ._______ @ 50
E lecam p an e, lb. ___________ 25 @ 30
G entian , Pow d., lb ._________ 17%@ 30
G inger, A frican , P ow d., lb. 15 @ 25
G inger, J a m a ic a , L im ed , lb. 38 @ 55
G inger, J a m a ic a , Pow d., lb. 25 @ 35
G oldenseal, P ow d., lb______ 1 75 @ 2 00
H ellebore, W h ite , P ow d., lb. 20 @ 30
In d ia n  T u rn ip , P ow d., lb__  @ 50
ipecac , Pow d., lb .____ _____ 3 00 @ 3 60
Licorice, lb. _______ _______ 30 @ 35
Licorice, Pow d., lb________  15 @ 26
M andrake , Pow d., lb______  @ 40
M arshm allow , C u t., lb______  @ 59
M arshm allow , P ow d., lb___  @ 60
O rris , l b . ___________________ @ 35
O rris . P ow d., lb___________ _ 40 @ 46
O rris , F in g e rs , l b . . .____ ___ 0  1 75
P in k , P ow d., lb .____________1 50 0  2 25
P oke. P ow d., lb ._________. . .  @ 30
R h u b arb , lb. _____   @ 80
R h u b arb , P ow d., l b . . ._____ @ 60
S a rsa p a r il la  (H o n d u ras , c u t)  1 30 @ 1 40 
S a rsa p a r illa , M ed., C u t, lb . 0  60
S quills, P ow d., lb .__ __ 42 @ 80
T um eric , P ow d., l b ._ _ ____  15 @ 26
V ale rian , Pow d., lb________  @ 60

SAL
E psom , l b . _________________ 03% @ 10
U laubers

L um p, lb. _____________ 03 @ 10
G ran ., lb. _____    03%@ 10

N itre
X ta l. o r  P ow d_________  10 @ 20
G ran ., l b . ______________ 09 @ 20

R ochelle, lb. _______________ 17 @ 30
Soda, lb. ___________________ 02%@ 08

SEED
A nise, lb. __________________ 40 @ 46
C an ary , R ecleaned , lb .______ 10 @ 16
C ardam on , B leached, lb .__ @ 2 00
C araw ay , D u tch , lb .________ 25 @ 30
Celery, l b . _________________ @ 1 10
Colchicum , Pow d., lb ._____  @ 2 00
C oriander, lb . ______________ 15 @ 25
F ennel, lb. _________________ 30 @ 40
F lax , W hole, lb____________  07%@ 16
F lax , G round, lb___________  07%@ 15
H em p, R ecleaned , lb_______  08 @ 16
L obelia, Pow d., lb__________  @ 85
M u sta rd , B lack , lb________  17%@ 25
M u sta rd , W h ite , lb ._______  15 @ 25
P oppy, B lue, lb __________ __ 20 @ 26
Q uince, lb. ________________1 00 @ 1 25
R ape , lb. __________________ 10 @ 15
S abad illa , P ow d., lb ________  58 @ 76
Sunflow er, l b . _____________ 11 @ 20
W orm , L e v a n t, lb. ________ @ 4 50
W orm , L e v a n t. P o w d .___ _ @ 4  75

SOAP
C astile , C onti, W h ite

B ox ____________________ @16 76
B a r  ____________________ @ 1 60
Pow d. __________________ 50 @ 55

SODA
A sh ________________________ 03 @ 10
B ica rb o n a te , l b . ___________ 03%@ 10
C au stic , Co’l., lb .___________ 08 @ 16
H yp o su lp h ite , l b . __________ 05 @ 10
P h o sp h a te , lb. _____________ 23 @ 28
S ulph ite

X ta l., lb. ______________  15 @ 25
D ry, P ow d., lb_________  12%@ 20

S ilicate , Sol., g a l__________  40 @ 60

SU LPH UR
L ig h t, lb. __________________ 04%@ 10

SYRUP
Rock C andy, G als.__________ 70 @ 85

TAR
% P in ts ,  dozen_____________
P in ts , dozen _______________
Q u a rts , d o z e n __ ___________

@ 1 00 
9  1 50 
9  2 75

T U R PE N T IN E
G a l lo n s ------------------- ,_______  63 @ 78
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These Quotations Are Used as a Base to Show the 
Rise and Fall of Foods Quoted on This 

and the Following Page.
The following list of foods and grocer’s  sundries is listed upon base prices, not 

intended a s  a guide for th e buyer. Each w eek  w e lis t item s advancing and declining  
upon th e  m arket. By comparing th e base price on th ese  item s w ith  th e base price 
the w eek before, it show s th e cash advance or decline in th e m arket. ■ T h is perm its 
the m erchant to  take advantage of m arket advances, upon item s th u s affected, th a t  
he has in stock . By so doing he w ill save m uch each year. The M ichigan Tradesm an  
Is read over a broad territory, therefore it would be im possible for it to  quote prices 
to act a s  a buying guide for everyone. A careful m erchant w atch es th e m arket and 
takes advantage from it.

A D V A N C E D D E C L IN E D
Sw eet Peas—5c Lava Soap—30c
Ryco Coffee—5c No. 10 Forest Peaches—40c W ilson’s  CeL Hams— 1c
Kellogg Corn Flakes—40c Pearl Barley—$1.30 Wilson^s Cert. Skinned
Post T oasties—39c 
Mazola—90c, 60c

Seeded Raisins—'Ac 
Roasted Peanuts—1%c

Hams—1c

AMMONIA

Little Bo Peep, mod__ 1 35
Little Bo Peep, Ige___ 2 25
Quaker. 32 oz________ 2 10

A PPLE BUTTER

Quaker, 12-28 oz.,
D o z .________________1 55

BAKING POW DERS

Royal. 2 oz., dos.____  80
Royal, 6 oz., doz_____ 2 00
Royal. 12 oz.. doz____ 8 85
Royal, 5 lbs., dos____  20 00

10 oz., 4 doz. In ca se_ 3 40
15 oz. 4 doz. in case_5 00
15 oz., 4 doz. in  ca se_8 40
>0 oz.. 2 doz. in c a se_6 50
5 lb., 1 doz. in ca se_6 00

10 lb., U  doz. in c a s e . .  5 76

BLEACHER CLEANSER

Lizzie, 16 oz.. 12s____ 2 15
U n co  W ash. 32 os. 12s 2 00

BLUING

Am. Ball, 36-1 oz., oart. 1 00 
Boy Blue, 18s. per cs. 1 35

BEAN S and PEAS

100 lb. bag 
Dry L im a Beans, 100 lb. 8 26 
W h ite H ’d P . B ean s— 4 50 
Split Peas, yell., 60 lb. 3 35 
Split P eas, g r’n, 60 lb. 4 70 
Scotch P eas, 100 lb___ 6 90

BURN ERS

Q ueen Ann, No. 1 _____1 15
Queen Ann, No. 2 _____1 25
W hite F lam e. No. 1 

and 2, doz.__________2 25

BOTTLE CAPS

Single Laoquor, 24 gross  
case, per c a se_____ 4 10

BREA K FA ST FOODS

K ellogg’s  Brands 
C orn  F lak es , No. 136—  2 65 
Corn  F la k es , No. 124— 2 66
Pep, No. 224___________* 20
Pep No. 250 ___________1 05
Krum bles, No. 412__ _ 1 65
Bran F lakes. No. 624— 1 90
Bran F lakes. No. 650_1 00
R ice K rispies, 6 oz—  2 40
Rice K rispies. 1 oz-------1 10
All Bran. 16 oz--------------2 20
All Bran, 10 o z .________2 75
All Bran. % o z . ---------- 1 1C
W hole W heat F la ., 24s 2 40 
W hole W heat B is., 24s 2 31
W heat K rispies, 24s__2 40

Post Brands
Srapenut F lakes, 24s— 2 10
G rape-Nuts, 2 4 s_______3 90
G rape-Nuts. 5 0 s_______1 50
Instan t Postum , No. 8 5 46 
In stan t P ostum , N o. 10 4 70 
P ostum  Cereal, No. 0_ 2 38
P o s t  T o a s tie s , 36s____ 2 65
P o s t  T o astie s , 24s____ 2 65
Post Brank, P B F  24_3 15
Post Bran, P B F  36— 3 16

Am sterdam  Brands 
Gold Bond Par., No.5% 7 50
Prize. Parlor. No. 6__ 8 00
W hite Sw an Par., No.6 8 60

BROOMS
7 25
7 75
5 75

BR USH ES

Scrub
N ew  Deal, dozen____ 85

Stove
Shaker, d o z e n __ _____ 90

Shoe
Topoen, d o z e n __  - 90

BU TTER COLOR 
H ansen's, 4 oz. b o ttles 2 40 
H ansen’s , 2 oz. b ottles 1 60

CANDLES
Electric L ight. 40 lb s— 12.1
Plum ber, 40 lbs.________12.8
Paraffine, 6 s ____ —__ 14%
Paraffine, 1 2 s _________14%
W ic k in g __________—— 40
Tudor, 6a  per box------30

CANN ED FRUITS

Apples
Per

Doz.
Imperial, No. 10______5 00
S w eet P eas, No. 10_4 75

Apple Sauce
H art, No. 2__________1 20
H art, No. 10__________5 10

Apricots
Forest), No. 10__________9 00

Quaker, No. 10__________9 75
Gibralter, No. 10_______ 9 25
G ibralter, No. 2%________2 40
Superior, N o. 2%________2 80
Suprem e, No. 2%________3 10
Suprem e, No. 2_________ 2 25
Quaker, No. 2_________2 10

Q uaker. No. 2%_____ 2 85

Blackberries
1’romio, No. 10_________6 00
Q uaker N o. 2_________1 60

Blue Berries
Eagle, N o. 10__  8 75

Cherries
H art, N o. 10___________5 70
H art, No. 2 in syrup_2 95
H art Special, 2_______1 20

Suprem e, No. 2 In
s y r u p _______________2 25

H art Special, No. 2_1 35

Cherries— Royal Ann
Suprem e, No. 2%____ 3 20
Suprem e, No. 2_______2 25
Gibralter, No. 10_______9 25
Gibralter, N o. 2%_____2 75

Figs
B eckw ith  B reakfast.

No. 1 0 _____________12 00
Carpenter Preserved,

5 oz. g la ss  ___  1 35
Suprem e K odota, N o. 1 1 80

Fruit Salad
Suprem e, No. 10______12 00
Quaker, No. 10______ 11 50
Suprem e, No. 2%_____3 45
Suprem e, No. 2---------- 2 60
Suprem e, No. 1_______1 90
Quaker. No. 2%_______3 15

Goosberrlea
M ichigan, N o. 10____ 6 35

Grape Fruit
F lorida Gold, No. 5— 5 00 
Florida Gold, No. 2—  1 45
Quaker, 8 oz_______  90
Quaker, 2% __________1 45

Grape Fruit Juice  
Florida Gold, No. 1— 90
Quaker, No. 1________ 90
Quaker, N o. 5------------4 50

Loganberries
Prem io, No. 1 0 _____ 6 75

Peaches
Forest, solid pack.

No. 1 0 _______________7 00
N ile, sliced. No. 10—  6 00 
Premlo, h alves, No. 10 6 00 
Quaker, sliced  or

halves. No. 10---------- 7 75
G ibralter, N o. 2%------- 2 00
Suprem e, sliced No.

2 % _________________2 16
Suprem e, halves.

No. 2 % _____________2 25
Quaker, sliced or

h alves, No. 2%______2 10
Quaker sliced  or 

halves. No. 2________1 70

Pears
Quaker, No. 10______ 8 59
Quaker, B artlett. No.

2% __________________2 65
Quaker, B artlett. No.

2   1 95

Pineapple Juica  
Doles, D iam ond H ead.

No. 2 _______________1 45
D oles, H oney Dew,

No. 1 0 ______________ 6 75

Pineapple, Crushed
Imperial, No. 10______ 7 50
H oney D ew , No. 2%__2 40
H oney Dew , N o. 2_______ 1 90
Quaker, No. 2%_________ 2 35
Quaker, No. 2____________1 80
Quaker, No. 1________ 1 10

P in eap p le , Sliced 
H o n ey  D ew , sliced,

No. 1 0 _______________9 00
H o n ey  Dew , tid  b its .

N o. 1 0 ______________9 00
H o n ey  Dew , No. 2%_2 45
H oney  Dew , No. 2____ 2 00
H o n ey  D ew , No. 1____ 1 10
U kelele B roken , No. 10 7 90
U kelele  B roken , 2%_2 25
U kelele  B ro k en . No. 2 1 85 
Q u ak er, T id  B its , No.

10 ___________________8 25
Q u ak er, No. 10_________8 26
Q u ak er, No. 2% ______ 2 35
Q u ak er, No. 2________ 1 90
Q u ak er, No. 1—______ 1 05

P lum s
U lik it, No. 10. 30%

s y ru p  _______________6 50
S u p rem e E g g , No. 2% 2 30
S u p rem e E gg , No. 2_1 70
P rim o , No. 2, 40% 

sy ru p  _______________1 00

P re p a re d  P ru n e s
Suprem e, No. 2%______2 35
Suprem e, No. 2%,

I ta l ia n  ______________2 00

R a sp b e rries , B lack
Im p eria l, No. 10_______7 00
P rem io , No. 10_________8 50
H a r t ,  8 - o u n c e _______ 80

R asp b e rries , Red
P rem io . No. 10_________8 76
D a g g e tt, No. 2_________2 20

Straw berries
H unt, Superior. No. 2 2 35

CANNED FISH

Clem  Ch’der, 10% oz._ 1 35
Clam Chowder. No. 2_2 75
Clam s, Steam ed No. 1 2 75 
Clam s, M inced. No. % 2 40 
Finnan H addie, 10 oz._ 3 30
Clam Bouillon. 7 oz._2 50
Chicken H addie. No. 1 2 75
F ish  F lakes, sm all___ J 35
Cod F ish  Cake, 10 oz. 1 55
Cove O ysters, 5 oz__ 1 35
Lobster, No. %________2 25
Shrimp, 1, w et_________1 45
Sard’s, % Oil, k ’le ss— 3 76 
Sardines. % Oil, k 'less 3 35
Salmon, Red A la s k a ..  2 20 
Salmon, Med. A la sk a . 1 75 
Salmon, Pink, A laska 1 38 
Sardines, Im. %, ea.6@13%
Sardines, CaL _________1 00
Tuna, % Van Camps,

doz. ___________1 75
Tuna, ’/is . Van Camps.

doz. ___________1 15
Tuna. Is, Van Camps,

doz. ___________ 3 41
Tuna. %s. Chicken Sea,

doz. ___________1 70
Tuna, % Bonita)_____1 25

CANNED MEAT

Bacon, med, B eech n u t 2 50 
Bacon, ige.. B eechnut 3 75
Beef, ige.. B eechnut_3 25
Beef, m ed., B eech n u t. 1 95
Beef, No. 1, Corned_1 80
B eef, No. 1, R oast ___ 1 95
Beef, 2% oz.. Qua., Sll. 1 30 
Corn B eef H ash , doz. 1 85 
B o if s tea k  & Onions, a  2 70
Chlii Con Car., I s____ 1 05
D eviled H am , %s____ 1 85
D eviled H am , %s___ 2 20
Potted  M eat, % Libby 43
Potted  M eat, % L ib b y . 75
Potted  M eat. % Qua__  65
Potted  H am , Gen. %_1 36
V ienna Saus. No. %__  90

String Beans
Choice, W hole, N o. 2_1 70
Cut,, No. 1 0 ___________ 7 25
Cut, No. 2 _____________1 35
Marcellus Cut. No. 10. 6 00 
Quaker Cut No. 2____ 1 20

W ax Beans
Choice, W hole, No. 2_1 70
Cut, No. 10 _________ -  7 25
C u t, N o. 2  ______________ 1 85
M arcellus Cut. No. 10. 6 60 
Quaker Cut No. 2____ 1 20

Beets
E xtra  Sm all, No. 2___ 1 75
H art Cut. No. 10_____ 4 60
H art Cut, No. 2_____  95
Hart Diced, No. 2_— 90
Quaker Cut No. 2%_1 20

Carrots
Diced, No. 2 __________ 96
Diced. No. 1 0 ________ 4 20

Corn
Golden Ban., No. 2___ 1 45
Golden Ban., No. 1 0 _10 00
Country Gen., No. 2__ 1 20
M arcellus, No. 2_____ 1 20
F an cy  Crosby, No. 2_1 40
Fancy Crosby, No. 10_6 76
W hole Grain, 6 B an 

tam No. X__________1 46

Peas
L ittle  Dot, No. 2____ 2 25
.'tiled  E. June, No.10 _ 9 50 
Sifted E. June. No. 2 _  1 90 
Marcel., few. W  No. 2 1 55 
Marcel., E. June, No. 2 1 45 
Quaker, E. Ju., No. 10 8 00

Pumpkii.
No. 10 _______________ 4 75
No. 2 % ________________1 20
No. 2 __________________92%

Sauerkraut
No. 1 0 ________________5 25
No. 2% Quaker______ 1 20
No. 2 _________________

Roinach
Suprem e No. 2%_____ 1 75
Suprem e No. 2_____ 1 37%
M aryland Chief No. 2 1 10

Succotash
Golden Bantam , No. 2 . 1 75
H art. No. 2___________1 55
Pride of M ichigan___ 1 25

Tom atoes
No. 1 0 ________________5 50
No. 2% _______________1 85
No. 2 _________________1 40
Quaker, No. 2_________1 10

CATSUP
Quaker, 10 oz____doz. 1 10
Quaker, 14 oz  doz. 1 40
Quaker gallon g lass, 

dozen _____________10 25

Baked Beans
Cam pbells 4 8 s _______ 2 35 CHILI SAUCE

Sniders. 8 oz. ________ 1 65
Sniders. 14 oz. _______ 2 15

CANNED VEGETABLES  

Hart Brand

Asparagus
Natural, N a  2______ 3 00

Baked Beans
1 lb. Sace, 36s, c s_____ 1 75
No. 2% Size, doz____ 1 10
No. 10 Sauce__________4 00

Lima Beans
L ittle Quaker. No. 10_ 7 90
Baby. No. 2____________1 60
Marcellus, No. 2______ 1 25
Reber Soaked _______  95
Marcellus, No. 10_______6 00

Rad Kidney Beans
No. 1 0 ________________4 25
No. 2 _________________ 90

OYSTER COCKTAIL 
Spiders. 11 oz________ 2 00

CHEESE
Roquefort ______________70

W isco n sin  D a i s y ________15
W isconsin  T w i n _______14%
N ew  Y ork  Ju n e , 1933____22
Sap S a g o ________________52
B rio k  __________________16

M ichg ian  F l a t s ________13%
M ichigan  D a is ie s ______ 14
W isconsin  L o n ghorn  __ 15
Im p o rte d  L e y d e n _____ 27
1 lb. L im b e rg e r__________16
Im p o rted  S w i s s _________66
K ra f t, P im e n to  L o a f___23
K ra f t,  A m erican  L o af_21
K ra f t. B rick  L o a f_____ 21
K ra f t, S w is s  L o a f_____ 22
K ra f t,  Old E n d . L o a f „  31 
K ra f t,  P im en to , % lb ._ l 70 
K ra f t, A m erican , % lb. 1 70
K ra f t,  B rick , % lb___ 1 70
K ra f t,  L im b u r., % lb. 1 70

CHEW ING GUM
Ada'ma B lack  Jack_______61
Adam s D e n ty n e _________65
Beam an’s  P ep sin  _____65
B eechnut Pepperm int____65
D oublem int _____________65
Pepperm int, W rigleys__ 66
Spearm int, W rigleys____65

Juicy F ru it______________65
W rigley’s  P -K ___________65
T eaberry _____________   65

CHOCOLATE 
Baker, Prem ., 6 lb. % 2 42 
Baker, Pre., 6 lb. 3 oz. 2 55 
German Sw eet, 6 lb. Vis 1 85 
L ittle  D ot S w eet  

6 lb. %s____________2 55

CIGARS
H am t. C h a m p io n s__  38 60
W ebster P l a z a _;___  75 00
W ebster Golden W ed. 75 06
W e b s te r e t te s ________ 87 50
C in c o s _______________ 38 50
Garcia Grand B a b ie s . 40 00
Bradstreets _________ 38 50
Odins _______________ 40 00
R G Dun B oq uet___ 75 tO
Perfect G arcia Subl._ 95 00 
K ‘in w a v  _______    20 00
B udw iser ______   20 00
I s a b e l l a _____________ 20 00

Cocoanut
Banner, 25 lb. t in s___ 20%
Snowdrift, 20 lb. t in s__ 20

CLOTHES LINE
H ousehold, 50 f t______ 1 75
Cupples Cord ;_______ 2 90

CO FFEE ROASTED  

Les &  Cady

1 lb. Package
■Ryco ------------------------ 23
B oston B r e a k f a s t___ 25
B reakfast C u p _______24%
C o m p e tit io n ___________19%
J. V . --------------------------- 22%
M ajestic _____________31
M orton H o u s e ______ 33%
N edrow ______________28
Quaker, in cartons_— 25%
Quaker, in g la ss  ja r s . 30

Coffee Extracts
M. Y.. per 100________ 12
Frank’s  50 pkgs_____ 4 25
H um m el’s  50. 1 lb .___ 10%

CO NDENSED MILK 
Eagle, 2 oz., par ca se_4 60

Cough Drops
B xs.

Sm ith Bros____________ 1 45
Luden’s _______________1 46
V ick’s. 40/lOc__________3 40

COUPON BOOKS
50 Econom ic grade_! 2 50

100 Econom ic grade_4 50
500 Econom ic grade__20 00

1000 Econom ic grade_37 50
W here 1,000 books are  

ordered a t a  tim e, sp ec ia l
ly printed front cover 18 
furnished w ithout ch a rg e

CRACKERS

Hekman B iscu it Company

Saltine Soda Crackers,
b u l k ________________  14

Saltine Soda Crackers,
1 lb. pkgs___________ 1 86

Saltine Soda Crackers,
2 lb. pkgs.---------------- 3 36

Saltine Soda Crackers,
8% oz. pk gs______  1 00

B u tter Crackers, buik_ 14
B u tter Crackers, 1 lb. 1 72 
B u tter Crackers, 2 lb. 3 36 
Graham Crackers, bulk 14
Graham O’s, 1 lb_____ 1 90
Graham  C’s, 2 lb____ 3 36
Graham C’s, 6% oz.— 1 00 
Junior O yster C’s, blk. 14 
O yster O’s, shell, l  lb. 1 84 
Club Crackers__________1 86

CREAM OF TARTAR  
6 lb. boxes____________ 35

DRIED FRUITS

Apricots
Choice ___ ______________22
S ta n d a r d ______________20%

Citron
10 lb. box_______________25
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Currant*
P ack ag es , 11 oz________ 14

Dates
Q u ak er, 12s, p i tte d ___ 1 40
Q uaker, 12s, re g u la r  1 10
Im peria l, 12s, 2 lb .___
Im peria l, 12s, 1 lb____

FiOs
C alit., 24-8 oz. c a se_1 70

Peaches
Evaip. C hoice _______ 14%
E v a . F a n c y _________16%

Peel
Lem on, D rom dary ,

4 oz., doz___________ 1 10
O range, D rom dary ,

4 oz., dozen_________1 10
C itro n , D ro m d ary ,

4 oz., do zen________ 1 10

Raisins
Seeded, b u lk  _________ 7%
T h o m p so n ’s  S ’d le s sb lk . 7%
Q u a k e r  s ’d less b lk____

15 o z . _______________7%
Q u a k e r  S eeded, 15 o z ..  8

California Prunes 
90® 100, 25 lb . b o x e s —@6%
80® 90, 25 lb. b o x e s_@07
70@ 80, 25 lb . b o x e s_@07%
60® 70, 25 lb. b o x e s_@08
50® 60, 25 lb. b o x e s __@08%
40@ 50, 25 lb. b o x e s_@09%
30® 40, 25 lb. b o x e s_@11
20@ 30, 25 lb. b o x e s_@12%
18@ 24, 25 lb. b o x e s_@14

Hominy
P earl, 100 lb. Backs___ 3 50

Bulk Goods
E lb .M acaro n i, 201b.bx. 1 38 
E g g  Noodle, 10 lb. box 1 25

Pearl Barley
C h e s te r  ______________5 80

Lentils
C hili ____________________8

Tapioca
P earl, 100 lb. sa c k s___ 7%
M inute , 8 oz., 3 doz—  4 05 
D ro m ed ary  I n s t a n t__ 3 50

Jiffy Punch
3 doz. C a r to n_._____ i  25

A sso rted  flavors.

EVAPORATED MILK
Q u ak er, T all, 10% o z ..  2 85
Q uaker, B aby , 4 doz._1 43
Q u ak er, Gallon, % dz._ 2 85 
C arn a tio n , Tall. 4 doz. 2 95 
C arn a tio n , B aby , 4 dz. 1 45 
O a tm an ’s  D ’dee* T all _ 2 95 
O a tm a n ’s  D ’dee, B a b y  1 48
P et. T a ll _____________2 95
P et. B aby , 4 dozen___1 45
B orden’s, T all. 4 doz._ 2 96 
B o rd en ’s, B aby , 4 doz. 1 45

FRUIT CANS 

Ball Mason
F . O. B. G ran d  R ap id s

O ne p i n t ______________7 15
One Q u a r t _____________9 00
H a lf  g a l l o n _________ 12 00
M ason C an  T ops, gro . 2 65

FRUIT CAN RUBBERS  
Q u a k e r R ed  L ip , 2 gro. 

c a r to n  _____________ 86

G ELATINE
Je ll-o , 3 doz_________ 2 10
M inu te , 3 doz----------------4 05
K no x 's , 1 dozen---------2 25
Je lse rt,  3 doz---------------- 1 40

HONEY
L ak e  S hore  1 lb . d o z ..  1 90

JELLY AND PR ESERVES
Pure , 30 lb. p a ils -------- 2 6»
Im ita tio n , 30 lb . p a i l s . l  85 
P u re  P re s ., 16 oz., dz._ 2 00
12 oz. A pple Je lly , dz. 95
13 oz. M in t Jelly , dz. 1 60 
i  oz. C ra n b e rry  Je lly , dz 90

JELLY GLASSES  
% Pint Tall, p e r doz------ 25

JU N K E T GOODS
J u n k e t  P o w d e r _____ 1 20
J u n k e t  T a b l e t s ______ 1 35

MARGARINE 
W ilson & Co.'s Brands 

Oleo
N u t ____________________11
C ertified  A nim al F a t

Oleo _________________13

MATCHES
D iam ond, No. 6, 144___ 6 25
S ea rch lig h t, 144 box_6 25
S w an, 144 _____________5 65
D iam ond, No. 0______ 6 00

Safety  M atches 
R ed  Top, 5 g ro ss  c ase  5 25 
S ignal L ight, 5 gro . cs. 6 25 
S ta n d a rd , 5 gro. cs._4 00

M UELLER’S PRODUCTS
M acaroni, 9 oz_________ 2 10
S p ag h e tti, 9 oZ._______2 10
Elbow M acaroni, 9 o z .. 2 10
E g g  N oodles. 6 o z .___ 2 10
E g g  V erm icelli, 6 o z . . .  2 10
E gg  A lphabets, 6 oz._2 10
Cooked S p ag h e tti, 24c,

17 oz________________2 20

N U T S
Whole

Alm onds. P e e r le s s ___ 15M
B razil, la rg e  _________13%
F a n c y  M ix e d ________ 16
F ilb e r ts , N a p le s _____ 16
P e a n u ts , v ir. R o as ted  11%
P ecan s, 3, s t a r ___________25
P ecan s, Ju m b o  __________4u
P ecan s, M am m oth  ______ 50
W aln u ts , C a l ._17% to  22

Salted Peanuts
F an cy , No. 1____________12
12—1 lb. Cellop’e e a s e .  1 50

Shelled
A lm onds ________________39
P e a n u ts , S pan ish , 125

lb. b a g s______________7%
F ilb e r ts  _________________32
P ecan s, s a l t e d __________55
W aln u t, C a l i f o r n ia '___ 55

MINCE MEAT
None Such, 4 doz_____ 6 20
Q uaker, 1 doz. c a se__  95
ï o  Ho. K egs, w et, lb — 16%

OLIVES— Plain 
Q uaker, 24 3% oz. cs. 1 87 
Q u ak er, 24 7% oz. cs. 3 55
Q u ak er, 12, 12 oz____ 2 40
H ig h  L ife, 12 22 oz. cs. 3 45 
1 g a l. g lass , e a c h ___ 1 55

OLIVES—Stuffed 
Q uaker, 24 2% oz. os. 1 87
Q uaker, 24 4 oz. c s . 2 75
Q uaker, 24 5 oz. c s  3 55
Q u ak er, 24 7% oz. cs. 4 55 
Q u ak er, 24 10 oz. cs. 5 95
Q uaker. 12 32 oz. c s__7 88
1 G allon g lass , e a c h . .  2 10

PARIS GREEN

PICKLES

Sw eet Small
L  a n d  C, 7 oz., d o z .. .  92% 
P a w  P aw . q u a rts ,  doz. 2 8u

Dill P ie tie s
Gal.. 40 to  T in , doz-----8 20
32 oz. G lass T h ro w n__ 1 50

PIPES
Cob. 3 doz. In bx. 1 00@1 20

PLAYING CARDS 
B lue R ibbon, p e r doz. 4 50
Bicycle, p er doz----------4 70
C arav an , p e r doz------ 2 25

POP CORN
S u re  Pop, 25 lb. b a g s  2 25 
Yellow , 25 lb. b a b g s ..

FRESH MEATS

Beef
14

Good S te e rs  & H e if._ 12%
M ed. S te e rs  & H e if._ 10%
Com. S te e rs  & H e if._ 09

Veal
T o p ________  . .  __
Good ________  ___

12%
11%
1#%

Lam b
Sparing L a m b  _______ „  14
Good ___  __ __ — 13
M edium  . ___________ _ 11
P o o r ________  ______— 08

M utton
Good _________________ 05%
M edium  _ ______ ____
P oor ________________

._  05

Pork
L oins _______________ ___15

__15
S hou lders ___________ . . .  12
S p a re r ib s  ______  __ . .  10

05
T rim m in g s  ___ . . .  12

PROVISION S

Barreled Pork
C lear B a c k ___ 24 00@26 00
S h o rt C u t, C lear___  24 00

Dry Salt Meats 
D  S B e l l e s _____ 20-25 17

Lard
P u re  in  tie rc e s_________ 11
00 lb. t u b s _____ a d v a n ce  %
50 lb. t u b s _____ a d v a n ce  %
2U lb. p a i l s _____ ad v an ce  %
10 lb. p a i l s _____ a d v a n ce  %
5 lb. p a i l s _____ a d v an ce  1
3 Id. p a i l s _____ a d v a n ce  1

Com pound, tie rc e s___ 10%
Com pound, t u b s _____ 10%

Sausages
B ologna _________________12
L i v e r ____________________16
F r a n k f o r t _______________14
P o rk  ____________________ 16
T ongue, J e l l i e d _________35
H ead ch eese  _____________15

Smoked Meats
H am s, C ert., 14-16 lb___ 19
H am s, C ert., S kinned

16-18 lb. ____________@19
ila m , d ried  beef

K n u ck les  ___________ @22
C alifo rn ia  H a m s ______@14
P ic n ic  B oiled H a m s ____@18
Boiled H a m e s ________@34
M inced H a m s ________@13
B acon  4 /6 C e r t________ @27

Beef
B oneless, r u m p ___ @24 00

Liver
B e e f ____________________ 9
Calf _____________________ 35
P o rk  ____________________ 08

RICE
F a n c y  B lue  R ose______6 00
F an cy  H e a d ________ 6 10

RUSKS
P o stm a  B iso n : Co.

18 rolls, p e r c a s e ___ 2 10
12 rolls, p e r  c a s e _____ 1 39
18 ca rto n s , p er c a s e __ 2 35
12 c a rto n s , p e r v a s e __ 1 57

SALERATUS
A rm  a n d  H a m m e r 24s. 1 50

SAL SODA
G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted . 18-2% lb.

p ack ag es  _________ 1 10

COD FISH
Bob W h ite , 1 lb . p u re  25

HERRING  

Heliand Herring
M ixed, k e g s __________ 90
M ilkers, keg s  ________1 00

Lake Herring 
% bbl., 100 lb s______

Mackerel
T ubs, 60 C ount, fy. f a t  6 00 
P a ils , 10 lb. F an cy  f a t  1 50

W hite Fish
M ed. F an cy , 100 lb__13 00
M ilkers, b b l s ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a i l s .—____________1 40
C u t L u n c h _____________ 1 50
Boned. 10 lb. boxes___ 16

SHOE BLACKENING
2 in  1, P a s te , doz_____ 1 30
E. Z. C om bination , dz. 1 30
D ri-F o o t, d o z .________ 2 00
Bixbys, d o z .___________1 30
S hinola, doz__________  90

STOVE POLISH
B lackne, p e r  doz_____ 1 30
B lack Silk  L iquid , doz. 1 30 
B lack  S ilk  P a s te ,  d o z .. 1 ¿5 
E n am elin e  P a s te ,  doz. 1 30 
E n am elin e  L iquid , doz. 1 30 
E. Z. L iquid , p e r d rz ._  1 30
R adium , p er doz______ 1 30
R ising  Sun, p er doz___ 1 30
654 S tove E n am el, d z ..  2 30 
Vulcanol, No. 10, doz._ 1 30 
Stovoil, p e r  doz________ 3 00

SALT
F. O. B. G ran d  R ap ids

Q u ak er, 24, 2 lb____  95
Q u ak er, 36-1% _____ 1 20
Q u ak er, Iodized, 24-2. 1 35
Med. No. 1, bb ls______ 2T 90
Med. N o .l, 100 lb. b k __1 00
F a rm e r  Spec., 0 lb__1 00
P a c k e rs  M eat, 50 lb ._ 65
C ru sh ed  R ock fo r ice,

c ream , 100 lb., each  85
B u t te r  S alt, 280 lb. bbl. 4 00
Block, 50 lb___________  40
B a k e r  S alt. 280 lb. bbl 3 80
6. 10 ib., p e r  ba le_____  93
20, 3 lb., p e r  b a le____ 1 **0
28 lb. bogs, ta b le___  45

F re e  R u n ’g, 32, 26 oz._ 2 40
F iv e  case  lo ts__________2 311
Iodized, 32. 26 oz_____  2 441
F ive case  lo ts__________2 30

Colonial
F if te e n  4s _____________1 00
T w en ty  3 s _____________1 05
S ix  1 0 s _______________ 93
Iodine, 24, 2s___________1 35
Iodine, 36, 1__% _____1 20
P la in , 36, 1% __________1 20
L og C ab in  P la in , 24, 2s 1 35

BORAX
T w enty  Mule Team

24, 1 lb. p a c k a g e s___ _ 3 35
13, 10 oz. p ack ag es___ 4 40
96, % lb. p a ck ag es___ 4 00

W ASHING POW DERS 
Bon A m i P d ., 18s, b o x . 1 90
Bon Am i C ake, 18s___ 1 65
B r i l lo _________________ 85
B ig  4 Soap  C hips 8 /6— 2 30
Chipso, l a r g e _________3 80
I’ltm aline. 4 doz______ 3 60
G ran d m a, 100, 5c_____ 3 50
G randnm , 24 la rg e___ 3 50
Snow boy, 12 la rg e  —— 1 80
Gold D u st, 12 lai ___ 1 80
La F ra n ce  L a u c  4 dz. 3 65 
L ux  F la k es , 50 s m a l l . .  4 80
L ux  F lak es , 20 la rg e_ 4 55
Old D utch  G lean.. 4 dz. 3 40
O ctagon, 9 6 s -----   3 90
R inso, 24s _____________4 80
Rinso, 40s _____________2 95
S po tless C leanser, 48,

20 o z .________________3 85
Sani F lu sh , 1 doz_____ 2 25
Sapolio. 3 doz-------------- 3 15
S u p e r Suds, 48 _______3 90
S u n b rite , 50s___________2 10
W y an d o t. C leaner. 24s 1 60

SOAP
A m . F am ily , 100 box 5 05
F . B.. 60c______________2 30
F eta  N a p th a . 100 box_4 55
F la k e  W h ite , 10 box_3 00
Ivory, 100 6s__________ 4 95
F a iry , 100 box__________3 25
P a lm  Olive, 144 b o x ._ 6 20
L av a , 50 box__________ 2 55
C am ay, 72 b o x .________2 65
P  & G N ap  Soap, 100@3 00
S w ee th eart, 100 box__ 5 70
G ran d p a  T a r , 50 s m ._2 10
W illiam s B a rb e r B ar, 9s 60 
W illiam s M ug, p er doz. 48 
L u x  T oile t, 50________ 8 06

SPICES  
W hole Spices

Allspice J a m a ic a _____ @24
Cloves, Z a n z ib a r_____ @36
C assia , C a n t o n ________@24
C assia , 5c pkg., doz__@40
G inger, A f r ic a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., d o z .. @65
N utm egs, 7 0 @ 9 0 _______@50
lu tiu e g s , 105 -1 1 0 ______@48
'ep p er. R la c k _________@23

STARCH
Corn

K ingsfo rd , 24/1 ______ 2 35
Pow d., bags, p e r  100_3 95
Argo, 24, 1 lb. p k g s._1 55
C ream , 24-1 _________2 20

Gloss
Argo, 24, 1 lb. p k g s .. .  1 55
Argo, 12, 3 lb. p kgs__2 26
Argo. 8, 5 lb. pkgs____ 2 46
S ilver Gloss, 48. I s ____11%
E la stic , 16 p k g s______ 1 38
T iger. 50 lb s_________ 2 82

SYRUP
Corn

B lue K aro , No. 1%_2 41
B lue K aro , No. 5, 1 dz. 3 37
Blue K aro , No. 10___ 3 21
R ed K aro , No. 1%___ 2 63
R ed K aro . No. 5, 1 dz. 3 66 
R ed K aro . No. 10____ 3 63

Im it. Maple Flavor 
O range, No. 1%, 2 d*._ 2 87 
O range, No. 3, 20 c a n s  4 34

Maple and Cane
K an u ck , p e r  g a l______ 1 25
K an u ck , 5 gal. c a n ___ 5 30
K an u ck , 24/12 G lass_4 00
K an u ck , 1/2/26 G lass 4 15

Grape Jui^e

W elch, 12 q u a r t  c a se_3 90
W elch , 12 p in t c a se__ 2 00

COOKING OIL 
Mazola

P in ts ,  2 doz., c a se___ 4 70
Q u a rts , 1 doz________ 4 10
H a lf  G allons, 1 doz___ 6 00

TABLE SAUCES
Lee & P e rrin , la rg e__ 5 75
Lee & P e rrin , sm a ll__ 3 35
P ep p er ____________ — 1 60
R oyal M in t.. _______ 2 40
Tobasco, sm a ll________ 3 75

You. 9 oz., doz___ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper. 2 o z ____________ 3 3n

TEA
Japan

M e d iu m _________________19
C h o i c e _____ ________ 22@30
F a n c y _______________30@36
No. 1 N ib b s_____________32

Gunpowder
Choice _________________34

Ceylon
P ekoe, m e d i u m _________63

English Breakfast
Congou, m e d i u m ________28
Congou, choice ______35@36
Congou, fan cy  _______42@43

Oolong
M edium  ________________39
C hoice _________________«s
F a n c y  _______________ “  50

TW INE
C otton , 3 P ly cone_____ 40
C otton , 3 ply b a lls______40

Churns
B arrel. 5 g al., e ach ____2 40
B arre l, 10 g al., e a c h . . .  2 55 
3 to 6 gal., p e r  ga!____  16

Palls
10 q t. G a lv a n z e d _____2 60
12 q t. G alvan ized  ____ 2 85
14 q t. G alvan ized  __3 10
12 q t. F la rin g  Gal. J r . .  5 00 
10 q t. T in  D a i r y . .____ 4 00

Traps
M ouse, wood, 4 h o le s . .  60
M ouse, wood, 6 holes— 70
M ouse, tin , 5 ho les__  65
R at, wood ____________1 00
R a t, sp rin g  _________ " i  00
M ouse, sp rin g ________  20

Tubs
L arg e  G alv an ized____ 8 75
M edium  G alvan ized__ 7 75
sm a ll G a lv a n iz e d ____ 6 75

W ash b o ard s
B anner, Giobe_________5 50
R rass. s in g le ---------------- 6 25
C lass, s in g le___________6 00
Double P e e rle ss______ g so
Single P e e rle ss________ 7 60
N o rth ern  Q ueen_____ 5 £0
TTniy'ersal _____________7 25

Wood Bowls
13 In. B u t t e r ________  5 00
15 in. B u t t e r _______  9 00
17 in. B u t t e r _________ 18 00
19 in. B u t t e r _______  25 00

W RA PPIN G  P A P E R
B u tc h e rs  D F  _______05%
K ra f t  _________________05%
K ra f t S tr ip e ___________09%

YEAST CAKE
M agic. 3 doz________  2 70
S un ligh t. 3 d o z . ____ 2 70
S un lig h t. 1% d o z .____ 1 35
Y east F oam , 3 doz____ 2 70
Y east F oam , 1% doz._1 35

YEAST—COM PRESSED
F le isch m an n , p e r doz-----30
R ed S ta r , p e r doz----------20

Pure Ground in Bulk
Allspice, J a m a i c a ___ @18
Cloves, Z a n z b a r _____ @28
r’ass ia . C an to n _________@22

G inger, C o r k l n _______@17
M u s ta r d _______________@21
M ace P e n a n g _________@60
P epper, B lack  ________@20
N u tm eg s ______________@25
P epper, W h i t e _________@30
Pepper, C ayenne ______@26
P a p rik a , S p a n i s h ______@36

Seasoning
Chili P ow der, 1% iz ._ 62
C elery  S a lt. 1% oz____  80
Sage. 2 oz____________  80
Onion S a l t _____________1 35
G arlic  _________________1 35
P onelty , 3% oz_______ 3 25
K itch en  B o u q u e t____ 4 2?
L au rel L e a v e s ______  21-
M arjo ram , 1 oz______ 90
Savory , 1 oz__________  65
Thym e, 1 oz__________  00
T um eric , 1% oz______ 35

- ' — ' — umi iu  4WJ/1U9
C ider, 40 g ra in _________18%
W h ite  W ine, 40 g ra in  18% 
W h ite  W ine, 80 g ra in  24%

WICKING
No. 9, p e r  g r o s s ________  80
No. 1, p er g ro ss  _______1 25
No. 2, per g r o s s _______1 50
No. 3, p e r g r o s s _______2 30
Peerless Rolls, p e r doz. 90
R ochester, No. 2. doz._ 50
R ochester, No. 3. d o z ..  2 00
Rayo, per doz_____  j ;

W OODENW ARE
Baskets

B ushels, W ide B and,
wood h an d les____ 2

M arke t, d rop  h an d le_
M ark et, s ing le  h a n d le .
M arke t, e x tra  _________1
S plin t, la rg e  ___________g
S plin t, m e d i u m ________7
Splint, s m a l l ________ I  6
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S H O E  M A R K E T
Michigan Retail Shoe Dealers A ssociation. 

P re s id e n t—¡Clyde T ay lo r, D e tro it .
F i r s t  V ic e -P re s id e n t—M. A. M ittlem an , 

D etro it.
V ic e -P re s id e n t—A rth u r  A llen, G rand  

R apids.
V ic e -P re s id e n t—E d w ard  D ittm a n , M t. 

P le asa n t.
V ic e -P re s id e n t—K. M aste rs , A lpena. 
V ic e -P re s id e n t—M ax H a rr im a n , L a n 

sing.
V ic e -P re s id e n t—F re d  N edw ick , S a g 

inaw .
V ic e -P re s id e n t—R ic h a rd  S ch m id t, H ills 

dale.
V ic e -P re s id e n t—E d w ard  S to ck er, D e

tro i t .
V ic e -P re s id e n t—B. C. Olsee, G ran d  

R ap ids.
S ec ’y  a n d  T reas .—Jo sep h  B u rto n , L a n 

sing.
F ie ld  S ec 'y —O. R . Je n k in s , P o rtlan d . 

Yearly dues $1 per person.

Conflict — the Curse of the Cobbler
The story is told of the French Rev

olution that a mob was running down 
the street, followed by a shouting lit
tle man, yelling: “I am their leader; I 
must follow them.”

Leadership to-day is following the 
crowd. If the crowd wants cheap 
shoes, the thing to do is to chase the 
crowd down the road to even cheaper 
shoes.

In similar fashion, the critics of the 
NRA, in full pack, rush down the road 
yelling: “Kill the NRA.” It is time 
for the leader, rushing at their heels, 
to accelerate his speed so that he can 
get in front of them and check them 
before they rush right into the arms of 
Congress. Better a modified code, with 
hours, wages and child labor corrected, 
than an act by Congress setting an 
arbitrary 30 hour work week for every 
employable person in the United 
States. AH this running in the direc
tion of a rout means ultimate action by 
Congress far more drastic than the 
codes which were written by business 
for business. If the hours and mini
mum wages were strictly enforced in 
the shoe manufacturing industry, there 
is reason to believe that chiseling 
would vanish as the fine tool of cun
ning.

Perhaps it is not to be expected that 
the curse of the cobbler (“talk fight
ing”) could be lifted from the industry 
and the spirit of co-operation take its 
place. Some of the trade practice 
clauses of the codes, each in their ten
anted apartments, have been less 
neighborly than what is reasonable to 
expect in such a friendly industry as 
ours. The tanners on their floor have, 
perhaps, become more or less friendly 
with the ¡shoe manufacturers on their 
code floor, but there is very little love 
lost between the trade practice provi
sions of the manufacturers code and 
the retailers.

What this industry needs is com
pulsory trade arbitration quite as much 
as it needs compulsory labor arbitra
tion. Trade relations between groups 
of the trade need correction in the di
rection of friendly co-operation so that 
all industry can take part in the better
ment of public service. Here’s an ex
cellent suggestion for us to attempt in 
the shoe industry. We should be one 
of the first to arrange our trade prac
tice provisions to harmonize vertically 
in the industry, instead of horizontally 
through the divisions of industry.

The Lincoln Filene Committee, now 
sitting in Business Advisory and Plan

ning Council, suggests: “The appoint
ment of a trade practice committee, 
which shall meet with the trade prac
tice committee approved under such 
other codes as may be related to the 
trade or industry, for the purpose of 
formulating fair trade practices to gov
ern the relationships between produc
tion and distribution.”

The idea, in brief, is to set up the 
rules of the game vertically in industry, 
as against squabbles in the various 
apartments in the House of Industry 
as now established under the codes.

The golden rules incorporated in the 
codes, in the shape of trade practice 
clauses, are in so many cases unwork
able that it is obvious in the recon: 
struction of the NRA that something 
must be done about them. Donald R. 
Richberg, director of the Industrial 
Emergency Committee also believes 
that price fixing and production con
trol are the iridescent dreams of busi
ness men. “Many business men have 
learned from the experience of the last 
year that such things as price fixing 
and production control can hardly be 
handled through codes.”

As a means of curing industrial ills, 
price stabilization is a snare and a delu
sion. Of 500 codes approved for Sep. 5, 
335 had some form of price control. 
Production control is attempted in 
some 44 codes. Happily the shoe and 
leather industries asked “for none of 
it.”

Well, something is going to be done 
about it and that right soon. The un
fair trade practice clauses were the 
source of most of General Johnson’s 
trouble as Administrator of the NRA. 
Most businesses are ready to dump 
everything but code provisions on 
hours, minimum wages and child labor. 
The famous clause 7a is far from being 
a sample size. There is sure to be 
interpretation and possible correction 
and as we might well say. being shoe- 
minded, 7a would fit neither capital 
nor labor. Perhaps it is well to try 
g^C —a little roomier in its dimen
sions—to fit capital on the one foot and 
labor on the other. We had all hoped 
the codes would become fair rules of 
conduct, one with another — instead, 
we find the curse of the cobbler— con
flict.—Boot and Shoe Recorder.

Abuses of Liquor Selling Foreshadow 
Prohibtion

In my travels I come into direct 
contact with the retail liquor business, 
set up by vote of the people, upon re
peal of the 18th amendment. No doubt 
the State Legislature used their best 
judgment in establishing the condi
tions under which it is sold. As a 
matter of principle, it is no worse for 
the state to enter into the liquor busi
ness for profit than it is to pass a law 
authorizing its citizens to do the same 
thing. To bring about the return of 
legalized liquor selling, it was claimed 
it would bring in millions in revenue 
for the support of schools and other 
state institutions. It was held up as 
a good investment, and would transfer 
the profits said to be made by the boot
leggers into the public treasury. View
ed as a money-making business, it may 
work out all right, but what is the

effect it is having upon the health and 
morality of the people?

In the “good old days” of the saloon, 
the business had little, if any, approval 
of the public and few citizens would 
stand for the stigma of the saloon and 
those engaged in the liquor business. 
Often they were ostracized from good 
society. Now conditions are changed. 
Since the state has put on “the bar
tender’s apron” and is passing liquors 
over the “unseen bar,” this has given 
the liquor business a standing of re
spectability, which has induced hun
dreds of citizens to follow its example 
in the sale of alcohol. Seldom was a 
minor permitted in the old time saloon. 
Now, under the guise of various lines 
of business, liquors are brought within 
reach of boys and girls. Under the 
present system the use of alcoholic 
liquors is on the increase among youth, 
and many who voted for the return of 
strong drink now say they regret their 
action. Fortunately county local op
tion was not repealed, and in the com
ing November election, at least two 
counties will bring the matter of county 
prohibition before the electorate.

There is no question but the liquor 
traffic is a hard thing to deal with. 
The state entering into the retail liquor 
business and collecting a high tax from 
the consumer does not stop the unlaw
ful activity of the bootlegger. He never 
had any moral standing and therefore 
little influence in leading young people 
to use intoxicants, compared with the 
influence of the great state of Mich
igan. It is easy for young people to 
think the liquor habit is not so bad as 
some make it. If it’s all right for my 
state to sell intoxicants, it’s all right 
for me to use it. The results are al
ready in evidence. The old time bar
tender has been replaced by the bar
maid. Young men and women are 
seen in many public places, drinking 
and smoking. Lowering the alcoholic 
content of beer and earlier closing of 
drinking places is not going to help 
much. The state is the sponsor of our 
public school system, which is for the 
enlightenment of youth and the eleva
tion of character. The liquor traffic is 
the enemy of what the public schools 
and churches stand for. Are Uncle Sam 
and the state consistent when they es
tablish and maintain an institution, 
which, since history began, has been a 
curse to the human race? It is only a

question of a little time when other 
counties in this state will outlaw the 
liquor traffic, and in a few years pro
hibition will return with an awakened 
public sentiment to back it up.

E. B. Stebbins.

Curtailing Juice Grape Growing 
C o n tra ry  to p o p u la r  belief, the 

rep ea l o f p roh ib ition  h as  n o t sup 
p lied  a  s trong  stim ulus to  th e  
g rap e  g row ers of th e  country .

T he g enera l im pression  is th a t 
cu rren t prices a re  high enough  to 
induce the  p ro d u c tio n  of high 
q uality  d om estic  w ines, n o t on ly  
from  v iney ard s a lread y  in cu ltiva
tion, b u t also from  new  vines 
p lan ted  fo r the  purpose .

Instead , v in ey ard  ow ners in 
m any  p a r ts  of the  country , inc lud 
ing C alifornia , p lan  to  te a r  ou t 
la rg e  cu ltivations of ju ice g rapes 
an d  p lan t tab le  g rap es in their 
p lace. T h e  reaso n  is th a t  prices 
for juice grapes, e ither fo r juice 
o r for w ine, a re  too  low  to  be 
p rofitab le , w hile  ta b le  g rap es still 
com m and  a  p ro fitab le  price, in 
line w ith  o th er h igh  g rad es  of 
fresh fruit.

Truce on Strikes 
W hile surface ind ications are  

th a t n ego tia tions for a truce  on 
strikes hav e  reached  a  d ead lock , 
actually  there  hav e  b een  no m a jo r  
strikes since the  P re s id en t first 
m a d e  his suggestion.

T h e re  a re  som e ou tlaw  strikes 
pending . In general, how ever, it 
seem s tha t, no  m a tte r  w h a t their 
a p p a re n t m ilitancy, b o th  em p lo y 
ers an d  lab o r lead ers  are  d e te r 
m ined  to p reserve  p eace  in in 
dustry.

R ep o rts  are, in add ition , th a t in 
som e im p o rtan t lines, such as the  
steel and  au to m o b ile  industries, 
n ego tia tions a re  u n d e r w ay  for 
the se tting  up  of lab o r rep re sen 
ta tio n  p lans th a t w ould  b e  ag ree
ab le  to  b o th  em ployers an d  the
A . F ‘ ° f L -

Find How Corn Disease is Spread 
Aplanobacter Stewarti, a micro

organism which causes Stewart’s dis
ease of sweet corn, is spread by a tiny 
flea beetle. Chaetocnema pulicaria 
Melsh., it has been discovered by Fed
eral scientists of the U. S. Department 
of Agriculture.
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OUT AROUND 
(Continued from page 9) 

the sidewalk, where stood his own 
horse and carriage, occupied by the 
best mechanic in the town with a full 
complement of tools. Two hours later 
I was headed back toward home. The 
next day I mailed him a blank check, 
with the request that he fill it out in 
such amount as would cover all his 
trouble and expense. Greatly to my 
surprise, he took only enough to cover 
the cost of the dinners furnished my 
guests and myself. On my next visit 
to this hotel I undertook to recom
pense him for the use of his horse and 
carriage, "but I might as well have 
undertaken to dissolve a chunk of ada
mant in a glass of water. Col. Hether- 
ington’s life was replete with kindly 
thoughts and good deeds and his 
memory is a precious inheritance to 
the appreciative people of Belding.

Another sterling character I look for 
in vain every time I go to Belding is 
Frederick A. Washburn, who entered 
the Great Beyond; about ten years ago. 
No more genial man ever lived than 
Fred. Washburn. In Mr. Washburn I 
always felt that we had among us a 
man who represented not only high 
civic virtues and generous personal 
traits, but also a certain purity of soul 
and singleness of heart which made 
him almost unique. Of such a man, 
however advanced in age, it is a keen 
pang to feel that he will never again 
grasp you by the hand and whisper 
words of hope and courage in your 
ear.

Another man I miss very much 
when I visit Belding is T. Frank Ire
land, the hardware dealer. Unlike 
either of the two men above men
tioned, he made a deep impress on my 
mind because of his sturdy integrity 
and patient industry. Whether one 
agreed with him or not one could but 
applaud his courage and the stoutness 
of his defense of any cause to which 
he gave himself. And it was never in 
any selfish seeking that he came for
ward. It was for his business, his city, 
his country or for a principle which 
he believed to be right.

Speaking of Greenville, reminds me 
that Frank F. Obetts, who has con
ducted a grocery store at the same 
location on Lafayette street for forty- 
five years, has sold his stock and per
manently retired from trade. The pur
chasers are E. Walters & Son. The 
senior Walters was engaged in busi
ness with Mr. Obetts as a partner thir
ty years under the style of Obetts & 
Walters. Ten years ago Mr. Walters 
sold out to Mr. Obetts, but has since 
worked in the store as clerk. Robert 
G. Walters, the son, has worked in the 
store off and on, so he is familiar with 
the stock and acquainted with the cus
tomers of the establishment. I extend 
the new firm my best wishes. I be
lieve they will do well and maintain 
the good reputation the store has so 
long enjoyed. E. A. Stowe.

You cannot dream yourself into a 
character; you must hammer and 
forge yourself into one.

Grocery Prices Seen at Peak 
With large wholesale and retail dis

tributors covered on their requirements 
for the next two or three months, 
prices on many lines of groceries and 
canned goods have reached their peak 
for the present, at least. Canners’ prices 
on minor items late in coming through 
have shown a slightly downward tend
ency. Most of the buying locally this 
week has been for small lots of staple 
goods for filling-in purposes. Manu
facturers’ stocks have been reduced to 
a minimum during the last few weeks 
as a result of the increase in ware
house rates put into effect several 
months ago. Large producers are mov
ing merchandise more rapidly and are 
concentrating stocks in fewer ware
houses.

Oranges vs. Grapes in Realm of 
Bacchus

Government chemists have invaded 
the sacred precincts of Bacchus, the 
ancient god of wine, to discover that 
citrus fruits—oranges, grapefruit and 
tangarines—may be made into pala
table alcoholic beverages.

Hopeful fruit producers immediately 
saw a new market opening on the citrus 
fruit horizon. Federal chemists be
lieve that surplus quantities of these 
fruits can be removed from the market 
and the fear of low fruit prices can be 
removed.

At present much of the fruit is made 
into canned products, marmelade and 
soft drinks. With this discovery, ex
cess quantities may be carried over to 
later years and sufficient time be given 
to the aging and improvement of the 
wines.

From grapefruit juice, Government 
chemists at the Agricultural Depart
ment’s station at Winter Haven, Fla., 
made four alcoholic beverages—a light 
dry wine of the sauterne type, a heavy 
sherry-type wine, a grapefruit cordial 
and brandy.

The chemists stated that the liquors 
are not imitations of products now 
sold, although they do resemble well 
known wine types. To pleased fruit
growers, officials intimated that the 
citrus wine can be produced for about 
32 cents per gallon.

An October Soliloquy
A su n n y  a fte rn o o n
W ith  m ellow ness th a t  sp e ak s  of Ju n e  
W h ich  long h a d  p assed  aw ay ;
B u t th is  O ctober d ay
Galled fo rth  m y  g a rd e n  c h a ir
A nd s it t in g  w as I  th e re
C o n ten ted ly
In  that, s e re n ity
W hich  su n b eam s ev e r sh a re
W hile  w ings w ere  ta k in g  ca re
A w ay  to  No M an’s  L an d
B u t le f t  desire  to  now  com m and
Som e w ord  th a t  could ex p ress
A u tu m n al h ap p in ess ;
T h u s  th en  I  m u sed :—

In life ’s v ic iss itu d e  
H ow  h ap p y  is  a ll good 
A nd i t  su rv iv es  a lw ay s 
Beyond u n h ap p y  days:
T h e  su m m e rs  to rr id  sun  
T he  h a rm  by te m p e s t  done 
T h e  cyclone of a n  h o u r 
W ith  y e t  u n h a rn e sse d  pow er;
B u t in  th e  a fte rw h ile s
T h ere  com eth  b r ig h t  w ith  sm iles
T h a t  d ay  of d ay s  th e  b e s t—
T h e one th a t  g iv e th  r e s t
B y  p u ttin g  in th e  h e a r t
T h e  c a p tiv a tin g  alrt
T h a t  does believe som e su n b e am ’s r a y
A t la s t  w ill crow n o u r d a rk e s t  day .

_______ Ch a rle s  A. H e a th .

Good salesmanship is selling goods 
which won’t come back to customers 
who will.

Cigarettes a Loss Leader
C ig are tte  p rice  - cu tting  by  

sto res using sm okes as “ loss- 
lead ers” to  a ttra c t custom ers has 
b een  a lm ost ban ish ed  b y  N R A  
regu lations, accord ing  to an  N R A  
sta te m e n t b ased  on a  survey of 
th e  c igare tte  business. T h e  o rder 
fixing m inim um  m ark -ups w as 
a d o p te d  Ju y  12th, to  exp ire  O c
to b e r 1 3th. F ew  v io la tio n s w ere 
re p o rte d  an d  th e  n o rm al price of 
c igare ttes to  th e  pub lic  w as no t 
increased , th e  N R A  explains. 
Since the  p lan  h as w o rk ed  so well, 
N R A  h as ex ten d ed  it un til J a n u 
a ry  11, 1935. T h e  price-cutting  
em ergency  of last sum m er w as 
the basis o f th e  original o rder.

Expect Early Action on Labels
Wholesale grocers and canning in

terests are confident that early action 
will be taken by Government officials 
on the question of a plan for the label
ing of canned food products. The Na- 
tional-Arriericani Wholesale Grocers 
Association is in receipt of a letter 
from President Roosevelt, stating that 
their appeal for his personal interven
tion on the question of labels had been 
referred to Chairman Williams of the 
National Industrial Recovery Board. 
Food interests are hopeful that NRA 
officials will give greater consideration 
to a plan for informative labeling, rath
er than alphabetical terms, which the 
Government Advisory Committee has 
favored.

Dinnerware Imports Heavy
Heavy shipments of Japanese din

nerware arriving in stores this month 
are interfering with the normal Fall 
demand for domestic goods, producers 
complain. Domestic interests contend 
that stores have stocked up with large 
sets of Japanese goods and are buying 
only the smaller sets of forty and fifty 
pieces from American factories. In 
spite of their complaints, domestic 
manufacturers admit that sales volume 
this month has shown a steady im
provement. Producers of kitchen crock
ery report that current buying in that 
branch of the pottery industry is fair 
but hold that only chain store accounts 
are ordering goods in any volume.

Pressed and Blown Glass Active
The improved situation in the 

pressed and1 blown glassware field 
continued during the week, with the 
demand steady and volume composed 
of many small orders. The month in 
this section of the industry bids fair 
to being one of the best in the year. 
In the flat glass field the situation is 
extremely sluggish. Demand has been 
of such a weak character as to give 
rise to much pessimism. Plate glass 
output last month was below both 
August and September of last year.

When you have discarded all desire 
for help from friends and others in 
connection with your work—and refuse 
to lean back upon the expectation of 
any such help—you have made a move 
in policy that will do more to bring 
you success than anybody’s help can 
advance you.

He misses who has no mission.

Monthly Message From the Michigan 
Hardware Association 

('Continued from page 14) 
Merchants Publicity Bureau, Silver
ware Sales Syndicate and other trade 
styles; late reports indicate that Wein
berg has turned over his various enter
prises to his wife, Belle Weinberg, 
with address at 9 S. Clinton street, 
Chicago. Write if approached by rep
resentatives of National Rating Associ
ation, South Bend, Indiana and Trus- 
con Refrigerators, Indianapolis.

Harold W. Bervig, Sec’y.

The All Round Man
I  lik e  a  m an  w ho’s  “ O ut A ro u n d ”

To see w h a t  h e  can  see 
W ho w r ite s  a b o u t w h a t  h e  h a s  found  

W h en  ca lling  neighborly  
On s ick  fo lk  firs t to  b rin g  th em  c h eer 

E n q u irin g  of th e ir  p re ss in g  n eed  
Or a sk in g  sh o p s “W h a t’s  do ing  h e re —

If c h a in -s to re s  h a rm  th em  s till by  g reed  
T h en  he lp  he does be-s tow .

I like a  m an  w ho’s “ O u t A ro u n d ’’
To sh a re  a n o th e r ’s load 

W h o  ta k e s  th e  ro u te  w h ere in  is fo und  
T h e  sh o rte s t, s a fe s t  ro ad  

To tra v e l on, a t  e ach  w eek end.
And v is it  frien d s  of y e a rs  ago 

T hen  m od estly  to  recom m end  
T h e  g if ts  h e  would be-s tow .

I  like  <a m an  w ho’s “O ut A round” 
T h ro u g h  all th e  ne ighborhood 

To k eep  th in g s  go ing  sa fe  a n d  sound 
A nd doing o th e rs  good 

W h o  show s to  you w h a t  fa ilu re s  a re  
A ppealing  to  y o u r civ ic p rid e  

A nd fills th e  w hole ro u n d  ca le n d a r  
W ith  frien d ly  w o rd s  w hich  w ill ab ide  

W ith  jo y s  he does be-s tow .
C h arle s  A. H e a th .

Jack Frost’s Debut 
Oh you p lu m -ed  f ro s ty  th in g  

W a ry  of th e  sun  
In  th e  s ta r lig h t  pillag ing ,

W h en  th e  d ay  is done,
All m y  g a rd e n  w hile  in  flow er 
F a r  beyond S e p tem b e r’s h o u r  
D on’t you feel th e  d a h lia s  th e re  
In  O ctober still need  c a re ?

Oh I  w onder! H a v e  you eyes 
S u re ly  m u s t  i t  be 

W a y  u p  y o n d er in  th e  sk ie s  
S ta rs  you l it  to  see 

M y F a ll g a rd e n  y e t  in  flow er 
B loom ing in  O ctober’s  ho u r 
D id n 't  you find th e  S a lv ia  th e re  
S c a rle t a s  th e  ta n a g e r?

Oh you l it tle  b u sy  one 
Tell m e  a ll you know  

Of th e  course  w hich  you h a v e  ru n  
D id y o u r D add ie  Snow  

Send you S ou th  from  w in te r - la n d  
F o r  th e  flow ers to  u n d e rs ta n d  
H e  w ill la y  w h ite  m an tle s  w h ere  
Y e s te rd a y  th ey  blossom ed fa ir?

C h arle s  A. Health.

B U S IN E S S  W ANTS 
DEPARTM ENT

A d vertisem ents inserted under th is head 
for five cen ts a word th e first insertion  
and four cen ts a word for each su b se
quent continuous insertion. If se t in 
capital letters, double price. No charge  
less than 50 cents. Small display adver
tisem en ts in th is departm ent, ®4 per 
inch. Paym ent with order is required, as 
am ounts are too sm all to open accounts.

R e frig e ra tio n  B a rg a in —P ra c tic a l ly  new  
% h. p. C a rrie r  c o n d u c tin g  u n it. C a rrie r  
cold d iffuser, tw o ca se  coils, w h ich  can  
•be b o u g h t for b a lan ce  on  c o n tra c t. X e n t  
R adio , Inc., 68 Div. No., G ran d  R apids,
M ich.___________________________________ 688

F o r  Sale—G ro ce ry  busin ess , h ig h -c la ss  
trad e . F re sh  stock , m odern  fix tu res , good 
location . T ow n a b o u t 15,000, c e n te r  of 
r ich  fa rm in g  d is tr ic t. W o u ld  red u c e  s to c k  
to  s a tis fy  b uyer. R eason  fo r  selling , o th e r  
in te re s ts .  F o r  fu ll p a r t ic u la rs  w r i te  Box
484, C ass C ity , Mich,__________________ 689

FG H SA LE—Coal a n d  lu m b e r y a rd  in  
P o n tia c . O w ner r e t ir in g  on  a c co u n t of 
age. J .  F ra n k  C lark , 125 E . Colum bia, 
P o n tiac , M ich. 690

Phan* 89674
John P. Lynch Sales Co.

SPECIAL SA LE EX PER TS  
Expert Advertising  

Expert M erchandising 
209-210-211 M urray Bldg. 

Grand Rapids, M ichigan
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Pleasant Gathering of Old Time 
Travelers

It was my privilege to again be al
lowed to attend another Fall reunion 
of the Old Time Traveling Salesmen, 
which was held at Mrs. Davis’ River- 
view Inn on the Eastern outskirts of 
the village of Lowell on Route 21 Sun
day, October 21.

This meeting, you know, is kind of 
supplementary meeting to the annual 
meeting which is held the last week in 
April every year at the Association of 
Commerce dining room.

This meeting was conceived several 
years ago by George W. McKay and 
Mr. McKay has been very successful 
in getting out a goodly crowd each 
year.

Sunday there were fifty-six who at
tended the meeting, including, of 
course, the wives.

Dinner was served promptly at 1:30 
p. m. and after dinner Mr. McKay 
made a few remarks, thanking those 
present for their enthusiastic interest 
•in this Fall meeting . M,r. McKay then 
asked William Ten Hopen to kindly 
act as toastmaster and to call on any 
one he wished to make some remarks.

Mr. Ten Hopen briefly spoke about 
the difference in the mode of traveling, 
particularly in regard to how the old 
time traveling men years ago had lots 
of time to get better acquainted with 
each other because of the fact that they 
were usually sitting around the lob
bies of the hotels in the evening and, 
in a great many instances, had quite 
considerable time to get acquainted 
with each other while they were wait
ing for trains.

Now days, he said, a traveling man 
gets into town and finishes up all his 
business and, instead of setting around 
the hotel during the evening, he us
ually drives to another town to spend 
the night and, because of this, the men 
had less time in which to visit and get 
acquainted.

He insisted that the general use of 
the automobile, no doubt, had become 
the cause of so many men being off 
of the road because one man could do 
so much more work nowadays.

He then called on Leo A. Caro, who 
gave a number of interesting reminis
cences. Mr. Caro stated that in his 
early life he started out as a newspaper 
man, but soon saw the error of his 
ways and decided to try politics which, 
he did quite successfully for a number 
of years and finally became a commer
cial traveler and is yet.

The toastmaster then called on 
Frank Osgood, who made a few pleas
ant interesting remarks.

Wilbur S. Burns was then called 
upon. He said that it was the memory 
of the old times which brought these 
old commercial travelers together so 
successfully twice a year.

The toastmaster then called on Ed
ward Keyes, affectionately known as 
“Daddy Keyes” among all the old time 
traveling salesmen. Daddy Keyes stat
ed that he was not much of a speaker, 
but that he would recite a piece of 
poetry that he had committed to mem
ory more than fifty years before. And 
I want to tell you, Mr. Stowe, it was 
a revelation to have old Daddy Keyes 
stand up there and recite from memory

this beautiful poem which he had learn
ed more than, a half a century before. 
As I understand it, Daddy Keyes is 
considerably over eighty years old. He 
is a wonderful man.

The toastmaster then called on Ned 
Spencer, who made a few brief remarks.

Walter S. Lawton was then called 
upon and made a few interesting state
ments, as he always does; You know 
I couldn’t help but think what a won
derful man Mr. Lawton has been all 
his life. I believe I have known him 
for nearly forty years, and he honestly 
doesn’t look any different now than he 
did when I first got acquainted with 
him. He said that he hoped he would 
be able to attend many more of these 
meetings.

The toastmaster then called upon 
Mr. Price, of Cadillac, who is a strang
er to me and who made a few very 
good remarks.

With Mr. and Mrs. Price were a 
Mr. and Mrs. Hayden, from Lansing, 
who was then called upon by the toast
master, and it turned out that Mr. 
Hayden was a lawyer and, naturally, 
an interesting talker. Of course, he 
could not talk very intelligently about 
old time traveling men, but he told a 
few very interesting stories and ended 
by saying that he believed that the 
recent difficulty we have been going 
through had a tendency to increase 
friendship or rather to bring out friend
ships which existed and which none of 
us realized because we were so busy.

Mr. and Mrs. Newton L. Coons of 
Lowell were there, as they always are 
and the toastmaster called on Mrs. 
Coons for a few brief remarks.

By the way, Mr. Coons brought with 
him an anniversary issue of the Mich
igan Tradesman of September 27, 1915, 
I think. This paper was looked at with 
a great deal of interest and especially 
by the writer, because I can remem
ber very definitely making this entire 
paper up for the press.

The toastmaster then called upon 
successively Harry Winchester, Oscar 
Levy, William Burner and E. H. Snow, 
who all made brief remarks.

He also called on Thomas F. Brow
er, clerk of the Grand Rapids Police 
Court. Not many men acquainted with 
Mr. Brower knew that he traveled a 
number of years ago.

Among others who were there that 
the writer knew personally were J. 
Harvey Mann, Frank Starkey, Harry 
Downey, William Idema, Mr. Lovell, 
Louis Hake, Fred Morley and quite a 
number that I did not know.

We missed this year the smiling face 
of Dave Drummond who, I understand, 
had a previous engagement and could 
not come.

We also missed the jovial George 
Abbott and Ed. Donahue.

The meeting was ended about 4 
o’clock and Mr. McKay expressed the 
hope that all there would be present 
at the annual meeting the last Saturday 
in April at the Association of Com
merce dining room with as many more 
as they possibly could get to come.

Several times during the meeting 
the regret was expressed that it was 
not possible for Mr. Stowe to attend 
these meeings, as William Burner 
stated he believed that in the many, 
many years that Mr. Stowe had been

so closely associated with the traveling 
salesmen he would be able to tell some 
very interesting incidents which the 
traveling men, themselves, had forgot
ten. Roy H. Randall.

How Business Conditions Look in the 
Thumb

(Continued from page 1)
Smith. Merchants report trade grad
ually improving as marketing begins 
on the large crops being harvested in 
this section. On the 19th and 20th the 
merchants staged a Fun Festival for 
the school children of the county. A 
letter was sent to each school teacher 
in the county explaining the entertain
ment program, also three tickets were 
sent for each school child, good for a 
special movie show, an ice cream cone 
and a sandwich. Games were provided, 
with prizes. Hundreds of pupils ac
cepted the invitation and had a most 
enjoyable time. As a builder of good
will and future trade, this plan has 
much to commend it.

Kinde is a neat country village on 
M 53. From Bad Axe to this place the 
pavement is a straight line and runs 
through a most excellent farming dis
trict. Among the leading merchants 
here are Ellison & Son, who have an 
excellent stock of general merchandise. 
The senior member of the firm re
counted his experience on an enjoyable 
auto trip to Montana, to visit a member 
of the family. On the way back they 
visited the big fair at Chicago, and he 
says it was one of the most pleasant 
experiences of his life.

Caseville is a nice little village on 
the shore of Saginaw bay and M 25. 
Considerable fishing is done here, also 
it is a market for farm products. Dur
ing the summer months the merchants 
treat the public to a free movie each 
week. There is an excellent hotel and 
a first-class restaurant. Among the 
best merchants is Ralph Farmer, who 
carried a good stock of foods and re
ports a good trade.

Port Austin is a beauty spot on the 
shore of Saginaw bay. It is the ter
minal of a branch of the P. M. Ry and 
on paved highway M 25. A number of 
substantial business blocks were erect
ed here, also beautiful residences, back 
when the village was a lumbering cen
ter and had its stone quarries in active 
operation. A company was organized 
here and built a factory for the manu
facture of mason’s tools and supplies, 
which are shipped all over the U. S. 
Business with this company is much 
better this year. Merchants here re
port trade better, and when the farm
ers begin marketing their large crops 
it looks as though all will be busy. E. 
W. Lewis & Co. carry a large stock of 
foods and hardware and S. J. Wallace 
has one of the best stores in Huron 
county. Yaroch Brothers, general mer
chants, succeed to the business estab
lished by their father, recently de
ceased. Edwin E. Mayes and Frank J. 
Prange, both have up-to-date food 
stores.

Grindstone City is only a name on 
the map. At one time extensive 
quarries were in operation here and 
shipped grindstones in large quantities. 
It has been several years since these

were shut down and now the last of 
the machinery is being removed. A 
small store, containing the postoffice, 
is all that is left here, except the quaint 
scenery along the shore of the Bay.

Huron City looms up on the map 
near the most Northern tip of the 
Thumb district, where M 25 turns 
Southward along the short of Lake 
Huron. Like Grindstone city, it is a 
misnomer, and were it not for a road
side sign in big letters, one would not 
know the place. Here is located a 
country store, and across the highway 
is the homestead of Prof. William 
Lyon Phelps, of the faculty of Yale 
University. The old homestead is the 
birth place of his wife, a daughter of 
Frank Hubbard, a well known banker. 
Each year the Profesor returns here 
with his family for the summer and 
holds services in a church close to his 
home. His fame as a minister and lec
turer has spread and people drive here 
to hear him from all over this part of 
the state.

Port Hope is a picturesque village 
on the shore of Lake Huron. Lika 
many other towns of the state, it had 
large lumbering interests in the earlier 
days. Business has improved here and 
the village is installing a system of 
waterworks. One is impressed to see 
two fine banks here, indicating the 
presence of considerable wealth. The 
Stafford Co., general merchants, re
cently sold their large store to a Mr. 
Scott, who came here from Ashbury 
Park, N. J. Mr. Scott has been in mer
cantile business for many years, at his 
former home, and as the new firm, 
Scott General Store, has a very attrac
tive place of business and carries a 
large up-to-date stock, we wish it a 
large measure of success. Another ac
tive merchant here is George Hubbard, 
who reports trade increase so it was 
necessary to move into larger quarters. 
He now has a modern food store and 
his stock is artistically arrnged and 
there is no question of his continued 
progress. E. B. Stebbins.

Eighteen New Readers of the Trades
man

The following new subscribers have 
been received durin gthe past week: 

John F. Lovay, Saginaw 
C. P. Gray, Saginaw 
Mrs. M. L. LaRue, Bay City 
B. A. Glasser, Akron 
Herman F. Clabuesch, Sebewaing 
Martin Meyer, Bay Port 
George Dunn, Pigeon 
Dolpker & Danim, Pigeon 
Elmer Schlabach, Elkton 
Alex Kerr, Bad Axe 
McLeod Bros., Cass City 
Samuel Velte, Lake Odessa 
Frank J. Prange, Port Austin 
Edward E. Mayes, Port Austin 
E. Walters & Son, Greenville 
N. Bryce, Deckerville 
A. K. Foley. Port Sanilac 
Paul E. Peterson, Ludington.

When you have lived longer in this 
world! and outlived the enthusiastic 
and pleasing illusions of youth, you will 
find your love and pity for the race in
crease tenfold, your admiration and at
tachment to any particular party or 
opinion fall away altogether.



GOOD REASONS WHY 
YOU SHOULD STOCK

W. R. Roach & 
Co., Grand Rap
ids, maintain 
seven modern 
Michigan facto
ries for the can
ning of products 
grown by Michi
gan farmers.

jhebfand 
you know

h a rt/
A complete line of canned vegetables and fruits.

PREVENT
COSTLY SMUDGE LOSS BY A 
CAREFUL CHECK-OVER OF  
Y O U R  H E A T I N G  PLANT.

PROTECT AGAINST SUCH LOSS 
W I T H  M U T U A L  F I R E  

I N S U R A N C E

P R E S E N T  P R E M I U M  
S A V I N G S  2 I % - 2 5 %

M ILL M U TU A LS A G E N C Y
m u t ; u  a l  b u i l d i n g
L A N S I N G  M I C H I G A N  
D E T R O I T  S A G I N A W  
6  R A  N D R A P I D S  •  •

DAVENPORT-McLACHLAN INSTITUTE
C h a rte re d  by  th e  S ta te  a s  a  C lass A  College 

t PROFESSIONAL SCHOOL OF BU SINESS TRAININO  
FO R  H IG H  SCHOOL AND C O LLEG E GR A D U A TES

G ra n d  R a pid s , M ic h ig a n

M I C H I G A N  BELL  
T E L E P H O N E  CO.

FOR INVITING US"

AT ONCE, DOCTOR"

"•••AND A POUND OF

A TELEPHONE SERVES
IN SO MANY WAYS

Your telephone brings into your home the best com
munication service in the world. For over 50 years 
that service has been growing and improving. Respon
sible for it are the constant research and experimen
tation of the Bell Telephone Laboratories, the high 
quality of equipment manufactured by the Western 
Electric Company, and the ever-improving standards 
of maintenance and operation put into practice in 
their day-to-day work by the thousands of skilled 
employees of the Michigan Bell Telephone Company.
Yon can enjoy telephone service for only 
a few cents a day. For complete informa
tion, write or visit the Telephone Business 
Office.

' FIRE and BURGLAR PROOF

¡SAFES
GRAND RAPIDS SAFE CO.

j 31*33 Ionia, N.W. Tradesman Bldg.

Rademaker-Dooge Grocer Go.

Distributors for
KARAVAN KIRO COFFEE 
KARAVAN EL PERCO COFFEE 
KARAVAN SIXTY-SIX COFFEE

Phone 8-1431 Grand Rapids, Michigan



Buy at Home
It Creates Employment for Home-Town 
People and Re-Acts to Your Own Benefit

C O -O P E R A T IO N  C O U N T S
No individual is self-supporting. In the scheme of life 
we are all dependent on one another.

Patronize Home-Town Merchants
This is not a mere sentimental appeal, but good, hard, 
common sense, and the indisputable law of relativity.
Every dollar spent in your home town makes for that 
much more home activity in business and employment.
For every dollar sent out of town, the reverse is true.

The Prosperity of a Town Depends on 
The Loyalty of Its Citizens.

R etail M erchants Should Run T h is A d vertisem ent In Their L ocal Papers


