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W. R. Roach & 
Co., Grand Rap­
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seven  modern  
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ries for the can­
ning of products 
grown by Michi­
gan farmers.
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h a r t/
A complete line of canned vegetables and fruits.

Rademaker-Dooge Grocer Go.

Distributors for
KARAVAN KIRO COFFEE 
KARA VAN EL PERCO COFFEE 
KARAVAN SIXTY-SIX COFFEE

Phone 8-1431 Grand Rapids, Michigan

H om e B aker F lour |
A  High Qrade Kansas Hard Wheat Flour I

High Quality - Priced Low
Milled to our own formulae which is pleasing (
thousands of housewives. Sold throughout the j
entire State of Michigan. W ill prove to be a 1
valuable asset to your business. Sold by Inde- .
pendent Merchants Only. i
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Detailed Survey Shows Deplorable 
Conditions

There are two kinds of people, the 
honest and the dishonest kind. A large 
majority of the people are honest, and 
a small minority are dishonest. 
Among both kinds you will find the 
poor and the rich. Society is made up 
of all classes and includes the pro­
ducers of wealth and the non-producers. 
Since history began, the non-produc­
ers have preyed upon the producers, 
until they now control most of the 
wealth of this nation. As wealth has 
piled up in control of the few, unem­
ployment and distress has increased.

When our forefathers cut loose from 
the aristocracy of the old world and 
came to the new in search of liberty 
and justice greedy wealth arrived here 
soon after. I t claimed dominion over 
the new land and set up a system of 
taxation and tribute to foreign kings. 
The spirit of liberty, justice and op­
portunity arose and defeated the aims 
of the money changers and a new na­
tion was born and dedicated to free­
dom from financial tyranny. Under 
the new constitution the oppressed of 
other nations were made welcome here 
and the new nation grew rapidly in 
population and wealth.

Not to be defeated, the international 
bankers again opened offices in the 
new world and set about to regain their 
lost power over the people who had 
rebelled against them. Large reser­
voirs of money were made available 
and, owing to its scarcity, loans were 
negotiated and the new country was 
rapidly developed. Not content with 
the income from its loans, greedy 
wealth had its emissaries elected to 
congress and legislatures. So stealthily 
did it move that gradually it secured 
control of the money-making powers of 
the Government. Secretly it succeeded 
in demonitizing silver, thus placing the 
Nation upon the single gold standard, 
which made it easier to expand its

plans for the subjugation of the peo­
ple. When this historic crime was 
discovered, so completely were the 
tracks of the villain covered that no 
prosecution followed. For several dec­
ades both of the leading political par­
ties declared for the restoration of sil­
ver as primary money, but greedy 
wealth was able to so control congress 
and presidents that the wishes of the 
people to again establish bimetalism 
was never accomplished.

Encouraged by its continued suc­
cess, greedy wealth became more bold. 
Through loans to railroads, public util­
ities, industries and municipalities, sta­
tistics show that five per cent, of the 
population own and control over nine­
ty-five per cent, of the National wealth. 
Among these is the international bank­
ing firm of J. P. Morgan & Company, 
which owns and controls over sixty 
billion dollars of the entire National 
wealth of $400,000,000,000. Having 
taken over control of public service 
corporations, industries and banking, 
greedy wealth has followed the exam­
ple of the oil monopoly and entered in­
to the wholesale and retail field. This 
gigantic octopus has opened branch 
stores, selling foods, clothing, drugs, 
hardware and every other necessity of 
the people. I t  has invaded country 
towns as well as cities where, through 
low priced bait, it has driven thousands 
of home merchants to destruction, and 
those remaining find it difficult to make 
a living profit. They are following the 
same tactics used by the Standard Oil 
Co., which completely destroyed the 
small oil merchants and set up the 
greatest private monopoly the world 
has ever known. This king of greed is 
into the food lines and many others, 
denying the small dealers and mer­
chants a chance to make a living profit. 
The paramount problem of the people 
is whether they are to control their 
own Government or to be controlled 
by the greedy international bankers. 
According to the great daily newspa­
pers and magazines, there is no such 
problem. Few publishers dare to ex­
press their convictions for fear of los­
ing their livelihood. Most of them 
would like to tell the people they are 
being robbed by monopolies, as they 
gather in billions of interest and prof­
its on trade. They dare not tell how 
monopolies drive down the markets 
for farm products and labor, and how 
it impoverishes communities by open­
ing retail stores and then taking away 
the profit on trade. They dare not 
speak in the interests of home mer­
chants, who keep the profit on trade 
at home and thus helped to build 
towns and cities. They dare not preach 
the gospel of community loyalty and 
show the people how home merchants 
are impoverished by monopolies, which 
come to  take away and never to build 
up the community.

A detailed survey now being con­
ducted in this state for the Michigan 
Tradesman shows a deplorable con­
dition. Towns and cities once prosper­
ous and its people happy have many 
vacant stores and the market for prop­
erty is largely destroyed. Merchants 
once prosperous are now operating 
without profit and 'less help. Many 
have failed and have no way of making 
a living. Uinwise owners of store 
buildings have leased to the big Na­
tional chain corporations at a  rental 
above what the local merchant can 
pay. The few extra dollars of rent 
money may look like a gain to the 
store owner, but if he will investigate 
he will find it is a loss, especially if 
he has other property in the commun­
ity. Chain store corporations do not 
come to help build up a town or city. 
They come for but one purpose—to 
take away the profit on trade. The 
above survey shows that chain store 
corporations in some cities of this state 
take away 65 per cent, of the profit 
on trade, leaving the home merchants 
but 35 per cent, on which to live and 
pay for the support of local schools, 
churches, civic societies and the bulk 
of taxation. In most towns and cities 
the greedy monopolies take away 50 
per cent, of the profits on the trade that 
comes to them. This leaves home busi­
ness crippled. W hat Chance is there for 
a return of prosperity to these towns 
and cities which are being looted by 
monopolies? If the press and pulpits of 
this Nation could be awakened and the 
people could be informed of the facts 
they should know;, they would soon free 
their home community of these greedy 
pirates, which would restore normal 
business conditions.

E. B. Stebbins.

A dm inistration Fetish for Recov- 
covery

T he administration is impressed 
with the belief that if interest rates 
can be forced down to the p re­
boom  level or lower, one of the 
bars to economic recovery will b e  
hurdled, and so G overnm ent ex­
actions are being held “below the 
market.

Analysists point out that it 
takes m ore than  m erely cheap 
credits to start off a boom — there 
must be  reasonable assurance of 
consuming outlets for m erchan­
dise or profitable use for capital 
goods and structures. G overn­
m ent lending agencies have faced 
these facts, b u t still the dem and 
for cheaper credit continues.

It is argued b y  the  m ore prac­
tical that the economists who have 
been  expounding their beliefs to 
lim ited groups without advancing 
their ideas very far beyond the 
confines of class and lecture 
rooms, now find themselves with

the whole country and its popula­
tion upon which to experiment 
with their theories. This accounts 
for some of the weird ideas that 
have been and will be tried out. 
Conservatives have coime to ac­
cept it as a fact that, like a prairie 
fire, these theories m ust run their 
course before a sound foundation 
for real recovery can be  laid.

Revising the  NRA
W hile administration proposals 

regarding legislative amendm ents 
to the recovery act are as yet in 
the form ative stage, indications 
are that there will be fewer 
changes than has been generally 
anticipated.

T he tendency seems to be to 
ask for separate legislation on 
m ajor controversial issues, such as 
labor problem s and regulation of 
natural resource industries. On 
the other hand, th e  working out 
of future code policies for industry 
in general, particularly in relation 
to the Anti-Trust laws and the 
Federal T rade Commission, m ay 
again be  left to administrative 
practice.

This would encourage m any in­
dustries to consolidate the  prog­
ress toward practical co-operation 
already m ade. Self-policing of 
trade practices and self-determ in­
ation of group policies woulld also 
be strengthened. T he funda­
m ental uncertainty as to w hat con­
stitutes reasonable restraint of 
trade would be prolonged, how­
ever, until existing discrepancies 
between NRA and Federal T rade 
Commission practices are finally 
straightened out.

Registration Form  to  be  Sum itted
A  m iddle ground betw een two 

schools of thought in the Securi­
ties and Exchange Commission as 
to the extent to which issues shall 
report upon projected flotations 
is likely to  be  reached.

Chairm an K ennedy wants the 
commission’s forms to be simple 
and concise and examinations as 
nominal as possible, consistent 
with the need for protecting the 
public interest. There are others 
in authority who w ant a maximum 
of da ta  and as searching exam­
inations as possible.

T he present form  of registra­
tion is too complicated, and while 
it is probable th a t applicants often 
send in to the commission far 
more data  and supporting evi­
dence than necessary, it is said to 
be  true that the commission is de­
m anding m ore than would fulfill 
the requirements of the law.

Excesses to-day exact to-morrow.
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Lines of Interest to Grand Rapids 
Council

W e have been wondering whether or 
not the conditions of the. past few 
years have sapped a certain amount of 
energy and ambition from those who 
are in the commercial world. Things 
have been far from pleasant. The 
old bank roll has disappeared and one 
has kept fairly busy getting sufficient 
supplies for the pantry but such things 
are some of the many reasons why we 
should be more alert to opportunities. 
A great amount of dependence is be­
ing put upon the possibility of return­
ing to conditions as existing in 192'). 
This expectancy is causing a great 
many people to try  to coast through 
until that Utopia appears. There never 
will be another 1929. That era is gone; 
the conditions we must face in the 
future are the conditions that are in the 
making now. Prosperity to come will 
be caused from the co-ordinated ef­
forts of ambition and good judgment as 
practiced to-day. The successful busi­
ness man of to-morrow is the busy man 
of to-day. The service he renders his 
prospects to-day will bring in cash 
from customers to-morrow.

I t  is not unusual now to walk into a 
business place and find that your pres­
ence hasn’t disturbed the “comatic* (a 
coined word) condition of those re­
sponsible for its ‘success or failure. It 
isn’t unusual to be overlooked as a 
possible purchaser. Surely no one is 
walking into the place to spend any 
money. Must be you are just a casual 
‘dropper in’ to remark on conditions. 
Instead of collaring every person that 
sticks his nose inside the door and 
finding out why he is there, it is taken 
for granted that the visitor will yell 
loudly for what he wants. Stick your 
head inside a chain store and see how 
long it takes them to get on your trail. 
They are out after the nickles that the 
independent is overlooking.

Another fault so common among 
tradesmen is that they do not attempt 
to get informaion as to the needs of a 
customer. I believe if I was waiting on 
a customer for a hammer I would find 
out whether it was for cracking nuts, 
building houses or to throw at cats. 
Knowing what use might be made of 
the tool I would try to place the proper^ 
kind and price before the prospect. A 
small amount of extra time spent with 
a customer to give him preferred serv­
ice will bring that person back with 
greater respect for your judgment than 
when he first met you.

I was in a hardware store not long 
ago and witnessed a fine piece of sales­
manship. A customer came in to buy 
a screw driver. A young fellow, unaf­
fected by the depression, was behind 
the counter and confronted the pros­
pect in a jiffy. Upon finding out the 
prospect’s needs, he selected a good 
assortment and placed them upon the 
showcase before the customer and then 
started talking the quality of this one, 
the size of that one and the service of 
another. He picked up one and made

this sales talk. “Mr. Blank here is a 
tool that is a great favorite with the 
householder who does all manner of 
,odd jobs around the house. I t is a 
screw driver that holds the screw to 
the blade regardless of the angle at 
which the tool is held. In fact it takes 
the place of another hand when work­
ing in a difficult place. It costs more 
but makes up the difference in the 
service it will give you.” The prospect 
caught the point and bought it because 
service had been effectively suggested 
for which he was willing to pay.

Such service is applicable to any 
business and brings dividends that are 
necessary to a successful business.

If we will forget about the water that 
has flowed over the dam and make an 
effort to utilize that which is yet above 
it we will no doubt grind more grain 
than if we sit on the bank and specu­
late on the amount of grist that has 
been ground.

Women become nags because their 
husbands behave so like mules.

It seems that a touch of Hallowe’en 
was felt in the past election. The two 
events came close together and the 
fairies, ghosts and goblins that stayed 
out late scurried aplenty through the 
rank and file of politicians. Fairies 
touched here and a goblin touched 
there and when daybreak chased the 
shades of night away some casualties 
were discovered. Nothing was serious­
ly hurt except the feelings of the can­
didates and time will heal those 
wounds. The cure may be slower than 
the remedy of political success but 
the results may be less painful to the 
populace. Some good men went down 
by the vote route and some were 
raised to desirable, positions, so we will 
have to abide by the average. On 
January first a great exodus 'will start 
and the principals will be those who 
have been ousted by the turn of the 
political wheel Well, our wives clean 
house every spring so we guess it is 
just a normal thing in household affairs.

She was a good cook as cook goes, 
and as cooks go, so she went.

There will be plenty of deer after the 
fifteenth that will be good for nothing 
but food for admiring friends and rela­
tives of the successful hunters. If  the 
size of guns have any bearing on the 
situation, some of the antlered herd 
will look like they had tangled with a 
corn shredder. It is apparent that some 
nimrods are not going to depend upon 
fine shooting but upon main strength 
and awkwardness to bring down the 
game. Such pellets are all right if they 
strike the game or a tree, but if they 
are roaring around with no particular 
place in mind, we feel more comfort­
able far from their vicinity.

Wife: No, I did not sew a button on 
your trousers; I was too tired. Which 
is the more important, anyway—your 
wife or your trousers?

Husband: Well, there are places I 
can go without a wife.

Mr. and Mrs. W. E. Lypps spent the 
week end at Big Star lake, near Bald­
win. They are erecting a cottage on 
this beautiful site which will accom­
modate sixteen people when completed. 
It is being built on a lot 100 by 226 
feet. We suspect that some of nis

friends are anticipating an invitation to 
help open the new structure with a 
house warming in the near future.

H. R. Bradfield, Grand Secretary of 
the Michigan jurisdiction of the United 
Commercial Travelers, attend a district 
meeting Friday evening in Detroit. 
The meeting was held in the Detroit- 
Leland Hotel, where a banquet was 
served at 6:30. The meeting was for 
the purpose of promoting a buying 
campaign and Jim Daly, editor of the 
Sample Case, was the principal speak­
er. This campaign is but one of the 
many programs for recovery that the 
United Commercial Travelers have 
sponsored.

Harry Nash, of the Executive Com­
mittee, visited Counselor Cameron, of 
Grand Haven, last week, and reports 
that he is rapidly recovering from in­
juries received some time ago in an 
automobile accident.

Counselor James P. Moore, of Mul- 
dleville, met with painful injuries re­
cently when his car turned turtle in 
loose gravel. The accident was caused 
by a tire blowing out. He suffered in­
juries to his arm and chest. Late re­
ports are that he is rapidly recovering.

Word has been received that Mrs. 
Allard, wife of Wm. C. Allard, Junior 
Counselor of Detroit Council No. 9, 
was fatally injured Nov. 6 by being 
run down by an automobile being driv­
en by a sixteen year old boy. Mrs. 
Allard had been to the polls and vas 
crossing the street when struck down. 
She was prominent in school work in 
Detroit. Grand Rapids Council extends 
its sympathy to Counselor Allard in 
his loss.

Remember that mud thrown is 
ground lost. Notgniklip.

Happenings of Detroit Council No. 9
Examine the Industrial Wheel head­

ing this column—the emblem of the 
United Commercial Travelers of 
America. It is the hub upon which 
the business wheel turns. The eight 
spokes, listed as manufacturing, distri ■ 
bution, finance, agriculture, profession­
al, transportation, communication and 
mining depend upon the salesman and 
business men of the Nation, as repre­
sented in the U. C. T., and the wheel 
derives its greatest strength from the 
hub.

As you know, the Government, ably 
assisted by the Hearst newspapers, last 
year attempted a National buying 
movement under the slogal of “Buy 
in September” and with their full de­
pendence for success hinging upon the 
buying public alone, they did quite a 
good job.

Now the United Commercial Trav­
elers of America is sponsoring a Na­
tional Buyers Week for the first part 
of next year under the comprehensive 
slogan of “Buy Merchandise—Give 
Men Work” and is backing it up by an 
intensive selling campaign with 80,000 
trained commercial travelers and busi­
ness men of their own organization as 
a starting unit.

This is the most important move­
ment before the American people to­
day. And I make this statement with­
out fear of intelligent contradiction.

We have 'seen politicians, bankers, 
theeorists, professors of this or that, 
and in fact almost every group in the 
country and out of it trying to return 
us to prosperity until now, the sales­
men and the business men, led by the 
U. C. T„ are going to go into action 
and do the job, with the full co-opera­
tion of every force known to man. All 
forms of publicity will be used.

A. H. Wilford, of Denver, National 
director of the American Industrial 
Parade Association, has announced the 
following national publicity commit­
tee: A. G. Guimond and Dr. Galen 
Starr Ross, of Detroit; H. H. Stock- 
feld, of New York; Carl Rott of To­
peka, Kansas; John Klinger, of Indian­
apolis; Col. Wm. C. Danks, of Denver; 
A. M. Kelley, of Phoenix, Ariz.; Earl 
M. Ducette, of Augusta, Maine; Jas. 
G. Daly, of Columbia; Paul, Ryan, of 
Boston; H. Lee Jones, of Santa Fe, and 
John P. Cooney, of Providence.

At the first directors dinner held in 
the Detroit Leland Hotel Friday eve­
ning, Nov. 9, Jim Daly, dynamic leader 
of the U. C. T. team work group and 
editor of the Sample Case, outlined 
the plan of campaign to an intensely 
interested group of business men.

“Business is the only hope for pros­
perity” he said, “and it must be con­
ducted at reasonable profit. We must 
come to our senses and see this truth 
in order to clear ourselves of our past 
difficulties. The business man is en­
titled to a decent profit the same as 
the working man is entitled to a fair 
wage.” He demanded that those pres­
ent back this National buyers week and 
forget their own problems. “Sell the 
things you have to sell,” he added, 
“with a firm conviction that every time 
you make a sale, many more men are 
put to work and many more families 
are made happy.”

Mr. Daly was introduced by Judge 
Joseph A. Moynihan, of the Wayne 
Circuit Court. Judge Moynihan has 
always been a leader in worthwhile 
public movements and has always 
given unstintingly of his time, knowl­
edge and energy.

Dr. Galen Starr Ross, noted student 
of political economy and practical hu- 
manologist, followed Mr. Daly with an 
endorsement of the principles involved 
and the method employed. He asked 
all present to bend their utmost efforts 
to further the programme and to put 
it before the thinking public in a clear 
and concise manner.

Homer Bradfield, newly appointed 
Michigan Grand Secretary, made the 
160 mile trek from Grand Rapids, ex­
pressly to be in attendance and stated 
afterwards that he would drive 500 
miles to hear it repeated. Homer had
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invited the Grand Rapids members re­
siding in Detroit to listen in and he was 
rewarded by the appearance of Jim 
Phillips and John Bancroft.

Detroit Council suffered a tragic 
loss this week when Mrs. Helen Bullis 
Allard was instantly killed Tuesday 
evening while returning from voting. 
The car was being driven by an un­
licensed sixteen year old boy. The ac­
cident occurred at Linwoot and Pasa­
dena avenues. Police who visited the 
scene afterwards reported that the 
body had been carried on the bumper 
of the car for twenty-five feet and that 
the car continued for a hundred feet 
more. The brakes were found to be 
faulty.

Thus it goes—a brilliant and loved 
woman in the prime of life is killed be­
cause a car owner neglects safety in 
the form of his automobile brakes and 
also because the parents of a preco­
cious youngster evidently had no con­
trol over their offspring.

Mrs. Allard is survived by her hus­
band, William C., Junior Counsellor 
of Detroit Council, No. 9, and her 
father, piominent druggist of Maple 
Rapids, Michigan. A low mass was 
sung at the Church of the Annuncia­
tion in Detroit, on Thursday, Nov. X. 
Most Rev. Monsignor Jas. Stapleton, 
who has instructed her in the Catholic 
faith and baptized her eighteen years 
previous, delivered the impressive 
funeral sermon. Final interment was 
at Maple Rapids, on Sunday, Nov. 11. 
Officers of Detroit Council, No. 9, 
acted as pall-bearers and the Ladies 
Auxiliary attended in a body.

Now that the election is over, lets 
get down to business.

Boost your sales by conscientious 
effort.

Mr. and Mrs. A. G. Guimond, of 531 
South Philip avenue, Detroit, are re­
ceiving the congratulations of their 
many friends on the birth of an eight 
pound baby girl. Date of arrival was 
Nov. 4. Mother and daughter are do­
ing well. Father has not fully recov­
ered from last reports.

Algy subbing for Wigstaff.

Lecithin Saved in Margarine Process 
Substantial saving in lecithin, when 

this product is used in the manufacture 
of oleomargarine, is the principal ob­
ject of a patent granted to the Amer­
ican Lecithin Corporation of Atlanta, 
Ga. Prior to the invention in question, 
it was necessary to add from 50 to 
100 per cent, more lecithin than was 
desired in the final product, because a 
considerable proportion of the lecithin 
added was washed out following sep­
aration from the butter-like material 
during or after the churnirfg. Since 
lecithin is a relatively expensive ma­
terial and its recovery involves con­
siderable difficulty, the new process is 
said to represent a material economy. 
An example given by the inventor illus­
trates his process as follows. 250 
pounds of ripened skimmed milk are 
placed in a vat, then about 750 pounds 
of melted margarin fat are added and 
the mixture is emulsified to form a 
creamy mass. Then dry milk contain­
ing lecithin is added in such amounts 
as to contain about 3 pounds of leci­
thin of about 60 per cent, purity. The

mixture is then churned as in the ordi­
nary churning of ripened cream during 
which there is some separation of aque­
ous material. I t is found that the 
amount of lecithin going into the aque­
ous material and separated is substan­
tially lower than the quantity which 
would separate if the lecithin were 
shaken up with water and added to 
milk or skimmed milk, as was previ­
ously customary.

Gums Counteract Cake Staleness 
The tendency of cake and similar 

bakery products quickly to become 
stale can be effectively counteracted, 
according to Albert K. Epstein, Chi­
cago, 111., by the addition to the cake 
batter of a protective colloid. The 
quick staling of cake is said to be due 
to a reversion of the starch, the moist­
ure in the cake being changed from a 
colloidal to a combined form. In  add­
ing to the cake batter a protective col­
loid by a suitable prcess, a condition 
is said to be brought about whereby 
the moisture is kept colloidally bound, 
thus giving the cake much longer keep­
ing qualities, and improving the tex­
ture and grain generally. The colloidal 
substances advocated are in general 
hydrophyllic in character, and have a 
tendency to retain the hydrated moist­
ure after the cake has been baked. The 
heat imparted to the colloid during 
baking causes it to become partially 
gelatinous so that it swells and has a 
tendency to keep more moisture col­
loidally bound than when originally 
introduced into the batter. Among the 
hydrophyllic colloids which are most 
successful are gum tragacanth, gum 
acacia, citrous petin. Uniform distribu­
tion was obtained by mixing powdered 
gum in a non-aqueous medium before 
adding it to water or milk to effect the 
hydration.

Decaffeinating Process Saves Taste 
By treating coffee beans with dilute 

hydrogen peroxide, they are caused to 
swell, whereby the caffeine may be 
more easily removed, according to a 
process patented by Pierre Gilbert of 
Paris, France. The beans so treated 
are then extracted with dichloro- 
methane. Hydrogen peroxide, in con­
tact with the bean, releases nascent 
oxygen in the form of very fine bub­
bles, which cause the oxygen-charged 
water to penetrate into the interior of 
the coffee bean. Osmosis serves to in­
flate the bean and, after the immersion, 
it has doubled its volume by absorbing 
its own weight of water. Among the 
advanages cited for this process are 
the following: 1. It is carried out in 
the cold, without the use of high pres­
sure, thereby retaining all the otiglnal 
aroma; (2) the peroxide used is taste­
less and odorless; (3) the solvent, 
dichloromethane, evaporates readily 
inasmuch as it boils at 40 degrees C, 
leaving absolutely no foreign taste or 
odor.

Only Kidding Himself 
A negro boy, going through a ceme­

tery, read this inscription on a tomb­
stone: “Not dead, but sleeping.”' 

Scratching his head a while the boy 
remarked: “He sure ain’t foolin’ no­
body but hisself.”

Profit—N et—Gross 
One of the greatest weaknesses of 

the average individual in business:— 
and out—is careless thinking.

This is particularly true in business. 
There are a great many merchants to­
day who are still trying to conduct 
their business on a “guess” basis, and 
figure thing as “about so and so.”

But the merchant who is showing 
profit—that all important thing in his 
business—is absolutely not guessing at 
things. He is thinking, figuring and 
working directly to the point. And the 
modern merchant does not permit him­
self to be misled in his calculations by 
that old misleading misnomer “gross 
profit.” He knows that there absolutely 
is no such thing as gross profit.

I t is astonishing, however, to find 
so many, many merchants who are 
still focusing attention upon that old 
will-o-the-wisp “gross profit.” Not only 
merchants, but many others are still 
figuring upon this old, false premise.

For instance, we have before us, at 
this moment, a booklet written by a 
so-called “expert” posing as an adviser 
to retail merchants, and we find that 
even this expert is using the term 
“gross profit.” Now it may be that 
this is merely a flare-back to the primi­
tive upon the part of Mr. Expert; for 
surely he knows that there is no profit 
but “net” profit.

The thing that is so often referred 
to as “gross profit” is not necessarily 
profit at all—it is simply margirt—and 
if the margin is not great enough to 
cover every item of overhead and ex­
pense in the merchant’s business, he 
has no profit.

So the merchant to-day, beset as he 
is by so many, many problems, is 
surely following the course of wisdom 
when in his thinking, and in his plan­
ning he clearly distinguishes between 
the terms margin and profit.

Man’s W ar Against the Locust 
During the past nine years locust 

sWarms have been devastating vast 
areas in Africa and Western Asia, and 
since 1929 experts have been studying 
means of controlling the insects. Re­
cently, at an international locust con­
ference held in London, it was resolved 
that the locusts could best be halted 
through the control of their breeding 
grounds, or, if they are already in 
migration, through their destruction in 
flight.

Agricultural development in Africa 
has been considerably impeded by the 
depredations of the locusts, which have 
caused losses of approximately $35,- 
000,000. Investigations have now dis­
closed that each species of locust in­
habits exclusively a definite zone of 
vegetation and that its migrations are 
governed by the seasons. Many of 
these breeding regions have now been 
located. The desert locust, for instance, 
is known to breed in the remote lands 
South of the Sahara and to migrate 
Northward to the fertile Mediterranean 
coast of Africa.

Once the breeding areas have been 
found, the conference reports, the next 
step in control is to establish field sta­
tions where the life habits of the in­
sects will be studied. Evidence already 
gathered tends to show that swarms 
form when the life cycles of solitary 
locusts are accelerated, causing a rapid 
multiplication of numbers.

As swarms gather preparatory to 
flight, if their migratory courses have 
been discovered as well as their breed­
ing sources, it is then possible, recent 
experiments in Africa indicate, to de­
stroy them with poison dust sprayed 
from airplanes. Locusts make no effort, 
it has been shown, to avoid a cloud of 
sodium arsenate dust blown across 
•their line of flight. Nor does the pas­
sage of an airplane through or across 
their ranks deter them from the course.

Most of the locusts passing through 
the sodium arsenate eventually drop 
out of the swarm to their death, appar­
ently because the inhalation of the dust 
brings on paralysis. The poison will 
remain fatal to a passing swarm for 
about three minutes. It must be dis­
charged several times for large swarms 
and must be sprayed at a height of 
about 100 feet to avoid damage to 
crops.

Timely Estate
Freddie was giving a bored lady a 

long discourse on his family history.
“My grandfather,” he said, “was a 

poor, hard-working London clock- 
maker. When he died a few years ago 
he left all his estate, which consisted 
of 200 clocks, to my father.”

The girl smiled1.
“How interesting,” she said. “It 

must have been fun winding up his 
estate.”

CANDIES FOR CHRISTMAS
HARD CANDIES 

Leader Mixed 
Christmas Mixed 
Cut Rock
Marigold 100% Plastic Filled 
Primrose 50% Plastic Filed

CHOCOLATES, CREAMS 
AND SPECIALTIES 
Paris Creams 
Small Crystal Creams 
Fancy Mixed 
Champion Choc. Drops 
Wintergreen Berries

Order From Your Jobber

N atio n a l C andy  Co., Inc. PU TN AM  FA C TO R Y  G rand  R ap ids, M ieh.
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MOVEMENTS OF MERCHANTS.

Williamston—The Crossman & Wil­
liams State Bank has increased its 
capital stock from $40,000 to $50,000.

Grosse Pointe Farms—The Quick 
Coffee Co., 21 Touraine avenue, has 
been incorporated for $1,000, all paid in.

Kalamazoo—Ralph Downs succeeds 
Arion J. McLaughlin as manager of 
the Webb Coal Co. local branch office.

Detroit—The Palmer Coal Co., 1480 
East McN'ichols Road, has changed 
its name to the Palmer Coal & Coke 
Co.

Bay City—A new shoe store located 
at 1161 Seventh street, has been open­
ed under the management of Morris M. 
Singer.

Detroit—The Union Distilleries Co., 
f&525 Van Dyke avenue, has increased 
its capital stock from $100,000 to 
$150,000.

Detroit—The Midland Petrol & Gas 
Co., 406 Penobscot Bldg., has changed 
its capitalization from 100,000 shares to 
$100,000.

Algonac—Monnier Bros., Inc., cloth­
ing and furnishings for men, has de­
creased its capital stock from $25,000 
to $5,000.

Detroit—The Howie Co., 9011 Cen­
tral avenue, roofing and sheet metal, 
has decreased its capital from $75,000 
to $15,000.

Lansing—Mrs. M. C. Manchester 
has engaged in business at 123 West 
Michigan avenue, under the style of the 
Brule Nut Store.

Detroit—The Deane-Harris Co., 
1045 Henry street, plumbing, heating 
and ventilating, has changed its name 
to The 1045 Company.

Detroit—The Prussian Machinery 
Co., 1475 East Grand Blvd., has 
changed its name to  the Prussian Ma­
chinery Company, Inc.

Detroit—The Schwartz Paint & 
Wallpaper Co., 2624 Gratiot avenue, 
changed its name to the Reliable 
Paint & Wallpaper Co.

Holland—The Leeuw & Ter Haar 
Co., auto sales, accessories and parts, 
also service garage, has changed its 
name to the H. & B. Ter Haar Co.

Traverse City—Thieves entered the 
Harvey B. Larson store, dealer in 
ready-to-wear apparel for women, and 
carried away stock estimated at $2,500.

Detroit—The William J. French Co., 
9635 Grand River avenue, dealer in 
decorative material and artists furnish­
ings, capitalized at $1,000, all paid in.

Battle Creek—The Nu-Enamel Paint 
Pot Shop has opened a retail store at 
71 Vz West Michigan avenue. It is un­
der the management of Don E. Zeller.

Albion—'McCarty & Bealer, who 
have conducted a garage at 118-120 
North Superior street for the past 22 
years, have closed the business and 
retired.

'Detroit—Ralph J. Daly & Co., 1028 
National Bank Bldg., investment bank­
ing, has been incorporated with a cap­
ital stock of $5,000, $1,000 being 
paid in.

Kalamazoo—A. R. Thomson and 
Dana H. Derhammer have engaged in 
the jewelry business in the Michigan 
Theatre building, under the style of 
Thomson^.

Detroit—The Beard Paper Corpora­
tion, 891 Lawndale avenue, jobbing of 
paper and printers’ supplies, has been 
incorporated with a capital stock of 
$1,000, all paid in.

Battle Creek—W. R. Vester, who 
has conducted the Level Park Grocery 
for 31 years, has sold the store build­
ing and stock to Mrs. M. S. Roach, 
who has taken possession.

Flint—The Samuel Stores, Inc., 118 
East First street, has increased its cap­
ital stock from $400,000 and 40,000 
shares no par value to $400,000 and 
42,500 shares no par value.

Battle Creek—C. L. Seeley has pur­
chased one of the old interurban cars 
and remodeled it into a store which he 
occupies with a stock of groceries. It 
is located at 77 Porter street.

Bear Lake—The Dubin Produce Co. 
has been organized to contract for 
fruits, vegetables, farm produce, grain 
and livestock, with a capital stock of 
10,000 shares at $1 a share, $4,000 being 
paid in.

Muskegon—Dickry Dick, dealer in 
store and office fixtures, has opened a 
similar store at Manistee, at the cor­
ner of River and Division streets and 
will use its store on Fifth avenue for a 
warehouse.

Detroit—The Del-Mar School, Inc., 
Stormfeltz-Loveley Bldg., has been 
organized to conduct a school of cos­
metology and beauty ship. It is cap­
italized at $10,000, of which $5,000 has 
been paid in.

Saginaw—Emich W. Solms, 52, for 
many years a hardware dealer in this 
city, died recently at his home here. 
His father had been a hardware retailer 
and Mr. Solms continued the business 
until 1931, when he retired.

Royal Oak—Stanly Fons, 608 East 
Parent street, has merged his fuel, ice, 
lumber and building materials business 
into a stock company under the style 
of the Fons Company with a capital 
stock of 3,000 shares at $1 a share, 
$3,000 being paid in.

Detroit—Perkins Bros., manufac­
turers and dealers in paints, stains, 
enamels, etc., 8989 Grand River ave- 
nus, has merged the business into a 
stock company under the style of the 
Perkins Paint Co., capitalized at $50,- 
000, $1,000 of which has been paid in.

Moline—Timothy B. Rose, 77, for 
35 years proprietor of the Moline hard­
ware store, died at his home here Sun­
day. He is survived by his widow, one 
son, W alter; one daughter, Mrs. Inez 
Zuse, of Pinckney; seven grandchil­
dren and three great-grandchildren. 
The body was in state at the Moline 
Congregational church one hour be­
fore funeral services Tuesday. Burial 
was in Wayland cemetery.

Traverse City!—'Charles Will, who 
has been aililng for two years, died at 
his home in this city Friday at the age 
of 85. The funeral was held in this 
city Sunday. Burial was at Williams­
burg. Mr. Will was engaged in the 
hardware business at Williamsburg 
sixteen years and subsequently at Coral 
for seven and a half years. He was a 
man of high character and was well 
regarded by every one who knew him.

Kalamazoo—-The People's Outfitting 
Company, '232 North "Burdick street,

is celebrating its 43rd anniversary, 
which ranks it as the pioneer among 
the present-day furniture dealers of 
the city. From a one-room store the 
business has grown to its present 
66x100, five-floor institution. An of­
fering of furniture and furnishings at 
special sale prices has been put on in 
appreciation of long continued patron­
age.

Allegan—The First State Bank of 
Allegan opened last Saturday, after be­
ing operated by a conservator since 
Feb. 14, 1933, lacking only four days of 
being one year and nine months. The 
bank released $188,000 to depositors, 
being at the rate of 40 per cent. Under 
the new re-organization depositors of 
this bank are protected by an insurance 
guarantee of $5,000. Herman Vaupell, 
who was the bank conservator, is cash­
ier of the re-organized bank. A loan of 
only $31,000 from the Government en­
abled the bank to meet all require­
ments of the state and Government. 
Saturday the deposits exceeded the 
withdrawals by about one-half.

Peck—The business men of Peck, 
and farm folks from the surrounding 
territory, enjoyed their annual Com­
munity Fair, under the direction of 
Superintendent Hale L. Pearce, of the 
local high school. This year’s event, 
their fourth, was held during the eve­
ning of Oct. 25 and the afternoon and 
evening of the 26th, with a capacity 
crowd in attendance. Exhibits of farm 
produce on display included some 250 
in the farmers’ division and 50 in the 
rural school section. The first evening 
was given over to a declamation con­
test for rural school boys and girls, 
with fourteen contestants competing. 
This was followed by a series of stunts. 
A horse show containing some fifty en­
tries took up the afternoon program of 
the last day. Harry Moxley, M. S. C. 
expert, judged the animals and ex­
plained his selections. There was also 
a horse pulling contest, besides several 
stunts. The last evening they had a 
program of talks and stunts, including 
nail driving for the women and corn 
husking for the men.

Spring Lake—George L. Schwab, 
Sr., one of Spring Lake’s oldest active 
business men, died in Mercy hospital, 
Muskegon, Sunday morning after be­
ing taken suddenly ill Saturday. Mr. 
Schwab had been in poor health for 
some time. Saturday morning he was 
forced to leave his place of business 
and go home. Mr. Schwab was born 
in Spring Lake Feb. 9, 1874, and lived 
here all his life, having been engaged 
in the grocery business since he was 
16 years old. For many years he con­
tinued in partnership with his father. 
On the father’s death, Mr. Schwab 
took his own son, George L. Schwab. 
Jr., into the firm. Mr. Schwab was a 
member of Grand Haven lodge No. 
1200 B. P. O. E. Funeral services were 
held to-day at 2:30 p. m. from the Rin- 
gold funeral home, where the body 
was taken from the hospital. Rev. 
Adam Westmaas, of Spring Lake Pres­
byterian church, was in charge and 
burial was in Spring Lake cemetery. 
M'r. Schwab is survived by his son, 
George L. Schwab, Jr., three sisters, 
Miss Mattie Schwab, Mrs. L. R. Pat­

terson, and Mrs. Laura Dutton, all of 
Spring Lake, and two brothers, Ed­
ward, of Spring Lake and William, of 
Toledo.

Manufacturing Matters
Saginaw—The G. E. Wilson Co., 315 

Hayden street, manufacturer and dealer 
in real and personal property at whole 
sale and retail, has been capitalized at 
300 shares at $10 a share, $3,000 being 
paid in.

Detroit—The Stim-U-Dents, Inc., 56 
Alfred street, has been organized to 
manufacture and sell tooth space clean­
ers, with a capital stock of 15,000 
shares at $1 a share, $15,000 being 
paid in.

Ludingiton—T|be Weyenberg .Shoe 
Manufacturing Co., headquarters of 
which are in Milwaukee, will remove 
the men’s shoe division of the Milwau­
kee plant here and expects to start 
active production on or about Jan. 2, 
1935. The company will occupy the 
site of the former Mayer Boot & Shoe 
Co. The company will employ 250 
people.

Retail T rade  O utlook Favorable
W hile retail stores are currently 

experiencing the expected sea­
sonal recession betw een the fall 
peak in apparel sales and the 
Christmas business, the volum e of 
sales both in dollars and units 
continues to exceed last year’s fig­
ures by a substantial margin.

National organizations report 
that sales during the past week 
were from 5 to 10 per cent, ahead 
of 1933, with a  som ewhat larger 
increase in the value of the aver­
age sales check due to heavy cost 
purchases.

Prospects for the rem ainder of 
the year are, therefore, generally 
considered very favorable. Mark- 
downs on seasonal merchandise 
have been taken in some in­
stances, in order to insure contin­
ued clearance of stocks. The 
am ount of m arkdow ns has been 
smaller than usual, however, so 
that earning prospects have been 
further enhanced.

W holesalers Satisfied
Prices w ent down this week 

after four m onths of steady climb­
ing. In New York prices are still 
below replacem ent cost, which 
has the usual tendency of stopping 
new business for shipment.

The trade will continue to pick 
up w hat is needed in the  New 
York m arket as m any lines are 
lower here than from  first hands.

In general, wholesalers are well 
content with their fall business.

M eat C ode Foggy
The fate of the retail m eat code 

is still obscure.
But the a ttitude of the food 

men is not obscure. T hey are free 
to declare that they will not ac­
cept the retail m eat dealers under 
the same code, as these retailers 
are said to do less than 20 per 
cent, of the business.

Also there is too much price 
cutting in the  m eat field to suit 
the grocers, now firmly stabilized.
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Essential Features of the Grocery 
Staples

Sugar—Jobbers now hold cane gran­
ulated at 5.08 and beet sugar at 4.80.

Sugar Syrup — Sugar syrup prices 
are strong. Inside quotations, espe­
cially on the better grades, are about 
lc higher. Demand takes care of the 
limited proudction.

Canned Fruits—Prices on canned 
fruis are keeping generally well main­
tained and, aside from scattered small 
lots, the situation is unchanged from 
previous weeks. There is always a 
little trading going on between pack­
ers and distributors on fill-in quanti­
ties, and this will, probably keep up 
until there is a greater stir. I t is pos­
sible that buying may pick up in De­
cember for after inventory delivery. On 
some things it appears, distributors are 
lightly stocked. Sweet corn is one of 
them.

Canned Vegetables — Business has 
been adversely affected this fall by 
credit difficulties. Some of the job­
bers have had delinquent retail ac­
counts on their hands, and in turn have 
found difficulty in taking their drafts. 
Bank facilities have not been so easily 
available as some business men had 
hoped, but it is no doubt true that the 
larger and safer concerns have not been 
hamstrung by this condition. After all, 
risks are risks, and it has been appar­
ent that money in the hands of the 
great consuming public has been pretty 
tight. Retailers who have carried credit 
customers have reported deferred col­
lections. People want to pay fort­
nightly, or even monthly, instead of 
weekly. These accounts are all right 
as far as eventual payment goes, but 
the lapses have caused some disloca­
tions in higher business circles.

Canned Fish—There is considerable 
interest here in the new initiative law 
passed by the State of Washington on 
election day, but the trade are inclined 
to wait for more complete details. Some 
voiced the opinion that while undoubt­
edly bullish in effect, the restrictions 
can not be expected to have any im­
mediate effect on the situation here as 
the present pack is all in, and the new 
law looks to the future. However, 
others point out that unlike the closing 
of Bristol Bay to commercial fishing 
next year, the Washington bill has be­
come a law, rather than a regulation, 
and cannot be amended by any future 
action of the State Legislature. There 
is general belief that for the long term 
outlook, the new law promises to cur­
tail production sharply for at least two 
years that it will be in effect in its 
present unblended form and will give 
both Chinook and sockeye salmon an 
entirely different outlook. Authorities 
have indicated belief that Puget Sound 
production of sockeye salmon will be 
cut by at least 50 per cent, as well as 
curtail the Columbia River salmon 
output. There is little else doing at 
the moment. Southern tomatoes con­
tinue slightly easier with No; 2s now 
being quoted at 75 @ 77j^c, factory. 
Other sizes are unchanged, and it is 
probable that only a limited supply 
could be had at the lower price. The 
rest of the major vegetables are steady, 
but without particular interest one way 
or the other. In canned fish, the only

development outside of the new Wash- 
inton law, mentioned above, is the fact 
that Maine sardines have been ad­
vanced again. Keyless oil quarters are 
now held at $3, Portland, the first 
time they have gone above the $2.90 
price, which was the original opening. 
After the opening, the price dropped 
to $2.65.

Dried Fruits—The dried fruit mar­
ket is active in a routine way. Devel­
opments are not many just now, but 
jobbers report a fairly good business 
being done, with holiday lines holding 
up very well. There has been some 
concern about certain shortages devel­
oping in some of the holiday lines like 
dates, figs, etc., and this has created 
an active market by buyers seeking to 
cover their requirements before the 

'market got beyond them. As to staples, 
there is nothing important developing. 
The Coast market rules firm, with 
prunes again being taken by packers 
from growers at an advanced field 
price, ini spite of the fact that, as far 
as New York is concerned, prices have 
been lagging. It looks now as though 
packers were ready to  carry over their 
goods until after the inventory season, 
feeling that present stocks shipped or 
unshipped, will be pretty well out of 
the way by that time and distributing 
centers will be in the market for goods 
aagin.

Corn Syrup—Not much has been 
doing in corn syrup for the past week. 
There is little prospect of other than 
a hand-to-mouth business for some 
time unless prices stage another rise.

Nuts — The nut market continues 
fairly active here. Probably the most 
important development at the time be­
ing is the tentative marketing agree­
ment on pecans which has been sent" 
back to the industry by the Govern­
ment for approval. I t  is understood 
that many changes have been made 
since the original agreement, the most 
important of which probably is the 
dropping of fixed prices to second 
hands. Growers will get fixed prices 
or better, but shippers will be able to 
sell with a free hand as far as price 
goes. Stricter grading requirements 
are likewise provided. The business 
done in walnuts and almionds this sea­
son has been good and is still very well 
maintained.

Olives—A fair business is passing m 
Olives. Consumers are a little slow in 
getting in their supplies for the com­
ing holiday season. Prices hold firm, 
stocks n the primary center being at 
a low level. For that matter no great 
quantity is available here, although 
there is a fair assortment of sizes. New 
crop olive offerings high in Spain, but 
largely nominal, since very few sales 
have been made.

Rice—Like many other commodity 
markets rice is stronger in the rough 
state than it is in the clean state here. 
This means that prices at present on 
spot are below replacement costs, and 
must work upward, if the Govern­
ment’s plan is not to  collapse. The 
distributing trade have not covered 
future requirements, and buying is still 
on a small-lot replacement scale. Since 
this is so, millers have no other choice 
but to go slow on rough rice commit­
ments to growers at the fixed prices

imposed by the Government. Unfor­
tunately fall business, which is nor­
mally the best rice season, has been 
adversely affected this year by devel­
opments which came unexpectedly and 
might better, in the minds of many, 
have been avoided. Stocks in the hands 
of the trade are light.

Salt Fish—Salt mackerel showed no 
changes. Demand has slackened off 
somewhat, a seasonal development. 
However, prices are firmly held, there 
being no large surplus to put pressure 
on them. Alaska and Scotch salt her­
ring very firm. Supplies of the latter 
are practically nil, while the former is 
also very scarce.

Vinegar—Sweet cider is starting to 
move more actively, bookings being 
made for holiday needs. It is too early 
to say whether the higher prices will 
cut into business. Vinegar also going 
well at firm prices.

Review of the Produce Market
Apples—Greenings, 85c; No. 1 Mc­

Intosh, $1.50; Snow, $1.15; Northern 
Spys, $1 @ $1.50.

Artichokes—$1 per doz.
Avocados—$2.50 per case from Calif.
Bananas—5c per lb.
Brussels’ Sprouts—18c per qt.
Butter—Creamery, 29j^c for cartons, 

and 29c for tubs.
Cabbage—25c per bu. for white, 40c 

for red.
Carrots—20c per doz. bunches or 50c 

per bu.
Cauliflower—$1.20 per doz. for home 

grown.
Celery—20 @ 30c per dozen bunches.
Celery Cabbage—35c per doz.
Cranberries—$3.25 per box of 25 lbs. 

Though the cranberry crop this year is 
the smallest since 1921, Cranberry Can- 
ners, Inc., of South Hanson, Mass., are 
delivering 100 per cent, on their orders. 
The co-operative of cranberry growers 
grows its own cranberries, has its own 
freezing plants for storage of berries 
and operates three large canning fac­
tories. Each year it sets aside a por­
tion of the crop to be canned. This 
spring the forecast was for a large 
crop, but when harvesting began it was 
found the crop was the smallest since 
1921, and yet these growers are making 
100 per cent, delivery with no increase 
in price.

Dried Beans — Michigan Jobbers 
pay as follows for hand picked at ship­
ping stations;
C. H. P. from farmer___________$2.35
Light Red Kidney from farmer— 4.50 
Dark Red Kidney from farmer— 6.25
Light Cranberry_______________ 4.00
Dark Cranberry------------------------- 3.00

Eggs — Jobbers pay 20c per lb. 
for all clean receipts. They sell as fol­
lows:
Large white, extra fancy--------------37c
Standard fancy select, cartons------ 32c
M edium -----------------------------------31c
Candled, large pullets------------------ 30c
C hecks----------------------------------—28c

Storage eggs are being offered as 
follows:
XX A pril............ — ------------------- 26c

X A pril------ ----------------   24c
C hecks________________________ 22c

Garlic—15c per lb.
Grape Fruit—Florida, $3 for all sizes.
Grapes—Tokays, $2 per box!

Green Beans—Louisiana, $3.50 per 
hamper.

Green Onions—Chalots, 50c per doz. 
Green Peas—$4.50 per hamper for 

California and Washington.
Green Peppers—40c per doz. for La. 

and Calif.
Honey Dew Melons—$2.50 per case. 
Lemons—The price is as follows:

360 Sunkist___________________ $7.00
300 Sunkist____________________ 7.00
360 Red Ball___________________ 5.00
300 Red Ball___________________ 5.00

Lettuce — In good demand on the 
following basis:
California, 4s and 5s, crate_____ $3.00
Leaf, out-door_________________ 3j^c

Limes—25c per dozen.
Onions—Home grown, 90c for yel­

low and $1.25 for white.
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
126
150
176
200
216
252
288
324

.$3.75 

. 3.75 

. 4.00 

. 4.50 

. 4.50 

. 4.50 

. 4.50 

. 4.50
Rod Ball, 50c per box less.

Florida oranges are now in market
in half box sacks, which are sold as
follows:
200 _______________________ __ $1.75
216 _______________________ 1.75
250 _______________________ —  1.75
288 _______________________ —  1.75

Parsley—25c per dozen.
Pears—Kiefers, 50c@75c.
Potatoes—Home grown, 30c per bu.;

Idaho, $2.50 per 100 lb. sack.
Poultry—Wilson & Company pay as

follows:
Heavy F o w ls .------ ------------- 13c
Light Fowls______________ _ 9c
D ucks------------------------- — .—  10c
Turkeys ___________________
Geese ________________________  8c

Radishes—Hot house, 25c per doz. 
bunches.

Spinach—50c per bushel for home 
grown.

Squash — 50c per bu. for Red or 
Green Hubbard.

Sweet Potatoes—Virginias, $2.50 per 
bbl.

Tomatoes—Hot house, 90c for 7 lb. 
basket.

Turnips—20c per dozen.
Veal Calves — Wilson & Company 

pay as follows:
F a n c y _____________ i---------------- 8c
Good _______________-_________ 7c

W ax Beans—$2.50 per hamper for 
Louisiana.

Accepted Terms
Ikey and Rachel took little Moses to 

the pictures. The attendant warned 
them that unless the child kept quiet 
they would have to leave and get their 
money back.

Half-way through the principal film 
Ikey turned to Rachel and whispered, 
“Veil, vot do you tink of it?”

“Rotten,” replied Rachel.
“Yes,” answered Ikey. “Pinch de 

baby.”

How It Got Its Name
They call English the “Mother 

Tongue” because Mother uses it more 
than Father.



6 N o v em b er 14, 1934

M U T U A L
I N S U R A N C E

(Fire and Life)

Insurance Plan Offset to Cost of 
Illness

It has always been noted that in hard 
times a doctor has a hard time col­
lecting his fees. And when hard times 
persist many folk are loath to spend 
money to safeguard their health.

Dr. Bert W. Caldwell, of Chicago, 
last week before the American College 
Of Surgeons in its convention in Bos­
ton, put it in statistical form thus:

“Fewer than half the people in the 
United States in need of medical care 
now see a physician and even a smaller 
proportion of those needing hospital 
treatment go to hospitals.”

In the last year, Dr. Caldwell stated, 
13.5 per cent, of the American people 
needed hospital care and only 6 per 
cent, received it.

There is great danger he added, un­
less hospitals receive greater public 
support for the unpaid cases they treat. 
The proportion of charity cases in vol­
untary hospitals increased from 15 per 
cent, in 1929 to 40 per cent, last year. 
Patients who formerly paid their own 
bills now stay away in great numbers 
biecause they have not the money and 
do1 not wish to accept charity.

For years now, even before the de­
pression set in, the problem of medical 
and surgical care for folk in moderate 
circumstances has been growing grav­
er and graver. The rich had no such 
problem; neither had the poor for 
whom public aid afforded relief out of 
the reach of the middle class who ex­
pected to pay their own way.

'One solution advocated at the Con­
gress last week was the adoption of 
some form of health insurance. Dr. 
Robert B. Greenough of Boston, the 
iicomir.g president of congress, urged 
surh a plan in his inaugural address.

“The insurance principal,” he sail, 
“seems to be about the only way in 
which people of moderate means may 
be expected to pay either the hospital 
or the physician for the necessary costs 
of Serious illness or operation.”

Dr. Greenough disclaimed any pro­
gram that could be described as “so­
cialized medicine” entailing the entry 
of Federal or State Government into 
the dispensing of medical service. Sucn 
“State medicine” is regarded as danger- 
oils by the profession as likely to in­
volve “inevitable political control.”

Some Fires Which Arouse Suspicions
The fake fire is not as popular as it 

once was since, coming in conjunction 
with, other suspicious circumstances, 
it inevitably excites suspicion and the 
law. frowns severely on arson.

Still this method retains some fascin­
ations. A, few years ago a concern 
which handled perfumes had a fire m 
which it claimed to have lost $100,000 
worth of merchandise. The premises 
were totaly destroyed and the base­
ment filled with molten glass. There 
appeared to be nothing to salvage.

But an investigator, hard-boiled in 
the pan of experience, picked up some 
of the molten glass from the basement

M I C H I G A N  T R A D E S M A N

and took it back to his office. Next, 
from the people who had supplied the 
expensive perfumes, he obtained some 
samples of the cut glass bottles in 
which the goods had been shipped. 
Then the curious man took a blow 
torch and melted some of the fine cut 
glass and compared the result with 
glass taken from the fire. The resem­
blance was of the slightest.

With this as the basis of further in­
quisitive operations he was able pres­
ently to discover that, just before the 
fire, the highly-priced perfume had 
been shipped elsewhere while the ware­
house was packed with a low-grade 
perfume. The crooks pleaded guilty.

The padded pay roll is useful, with­
in limits, as aiding in the explanation 
of shrinkage of resources. A cloak and 
suit company in New York went into 
bankruptcy and its books showed that, 
at a certain period, some 30 men were 
on the pay rolls at high wages. This 
seemed probable until it was recalled 
that precisely at this period the estab­
lishment was shut down owing to a 
strike. The money supposed to have 
been paid out to the high-priced 
workmen went into the pockets of the 
bankrupts.

Another bankrupt in the Central 
West decided that a good way to dis­
pose of stock was to make a cash sale 
of most of it, thus making it unneces­
sary to record the name and address of 
the purchaser. In this case it was not 
difficult to trace matters out and 
crooked seller and buyer went to jail. 
The purchaser had paid about ten 
cents on the dollar for the goods and 
he and the vendor had planned to go 
into business in a distant part of the 
country using some of the goods as 
initial stock.

Fraud is not criminal, and conse­
quently is not punishable by imprison­
ment which is the punishment a crook 
fears. Legislation has to be framed 
cautiously, lest the honest though un­
fortunate man be hurt. Then the m at­
ter of motive and intent has to be con­
sidered, since facts in themselves may 
be misleading, and when one comes to 
the matter of intent the gift of omni­
science is sometimes required, and few 
of us possess it. So the rascal often 
gets free of the punitive law under the 
skirts of the honest, though unfortu­
nate, man.

Skilled W orkers’ Strike for U n­
skilled?

A n ambitious a ttem pt to foster 
industrial unionism is being m ade 
b y  the Mechanics’ Educational So­
ciety of America, an independent 
union whose strike last fall de­
layed the production of new 
m odels in th e  autom obile industry 
for months.

The union, recruited chiefly 
from the highly skilled tool and 
die m akers in the  m otor trade, has 
for some time added  semi-skilled 
and unskilled m echanics and pro­
duction w orkers to its m em ber­
ship. It now announces th at it is 
ready to  call a  strike next Jan ­
uary unless a minimum w age of 
$1.50 per hour for skilled work 
and $1 an hour for production 
work and a  30 hour work week 
are conceded to m embers.

This m ove is particularly sig­
nificant because skilled workers 
thus far have generally refused to 
join strikes on behalf of unskilled 
workers. If the tool makers in the 
society, who are among the best 
paid workers in this country, actu­
ally walk out to  help the unskilled 
mem bers of their union, it would 
m ark a  new era in American un­
ionism. It could lead to a sharp 
rise in membership for the society, 
as unskilled workers seek to bene­
fit from the key position of the 
skilled members.

Speeding Up Production
T he administration is strongly 

in favor of speeding up produc­
tion in the near future in order to 
reduce the number of the unem­
ployed. I t will not go so far, how­
ever, as to insure all industry 
against production losses, as has 
been urged by some influential 
economic and labor advisers, la­
test reports indicate.

The plan of advance produc­
tion in itself seems to have been 
favorably received, despite the 
fact that both the 1933 and the 
1934 recovery boom lets broke 
under the weight of unsold sur­
pluses. The objections to the plan 
that appear to be given weight in 
W ashington are chiefly financial. 
Guaranteeing industry against 
losses would involve a  huge, but 
indeterm inate burden on the 
Treasury.

It is expected, therefore, that 
a  compromise of somewhat 
smaller proportions will be  tried. 
Instead of assuming an indeter­
minate risk, the Governm ent 
would limit its financial burden to 
part of the already appropriated 
emergency funds. In other words, 
the relief authorities will continue 
their buying activities in many 
markets, but will supplement 
them  by  guaranteeing advance 
manufacture of such products as 
can be readily used for relief dis­
tribution purposes.

Supply Shortage Sustains Prices
Prospects are that price m ove­

m ents in the near future will show 
only relatively minor fluctuations.

From  the point of view of the 
buyer, current prices are high. In­

stead of being based on an active 
general dem and, they are being 
m aintained because of a shortage 
of supply brought about by the 
drouth and G overnm ent restric­
tions in the case of farm  products 
and by  production curtailment 
policies of codified industry. Since 
prospects are that there will be  no 
relaxation in production control 
policies, at least in the immediate 
future, volum e will continue to be 
sacrificed in favor of price.

Efforts to  H ead  Off Opposition
Friends of the administration 

in labor circles are said to be  en­
deavoring to head off further de­
velopm ents in the opposition of 
organized labor to the continued 
association of S. C lay Williams, 
A rthur D. W hiteside, Donald 
Richberg and Alvin Brown with 
the National Recovery Adminis­
tration.

President W illiam Green of the 
American federation of labor is 
under instructions of the federa­
tion’s convention to acquaint the 
President with its opposition.

T he administration, it is argued, 
would like to have a period of 
peace within which to w ork out 
the future of NRA, and any cam ­
paign for the separation of these 
men from their present reorgani­
zation duties would b e  harmful 
to it.

The mere presentation of the 
convention’s resolutions to the 
President would not be  objected 
to, but w hat the administration 
seeks to guard against is a regular 
campaign by  organized labor 
against NRA heads.

Costume Jewelry Well Re-ordered 
Re-orders on novelty costume jewel­

ry have continued good, with retailers 
showing confidence in the outlook for 
holiday sales of this merchandise. The 
extreme popularity of gold effects in 
practically all types of jewelry remains 
an outstanding feature. Heavy volume 
is being done in pins and clips, brace­
lets and earrings. While showing an 
improvement, the demand for necklaces 
is still under par. For evening wear, 
rhinestone items are in marked favor, 
reflecting the increased business being 
done in women’s formal apparel this 
season.

I N S U R A N C E  A T  C O S T  
(A  Non-projit Organization)
It  means a saving to you of 

25% to 37l/£%
Below the published board rate

L egal R eserve M ichigan Company 
18 years of Sound Operation 

M. B. & M.

M IC H IG A N  B A N K ER S & M E R C H A N T S  
M U T U A L  F IR E  IN S. COM PANY  

F rem o nt , M ic h ig a n  
Inquiries Solicited



N ovem ber 14, 1934 M I C H I G A N  T R A D E S M A N 7

LEGAL QUIRKS

In the Acceptance and Rejection of 
Orders

H a s  a  b u y e r  a n y  lega l p ro te c tio n  if  h e  
d iscovers  d e fec ts  in  goods s ix  m o n th s  o r  
a  y e a r  a f te r  th e  goods h av e  b een  d e liv - 
e rd ?

If  a  b u y e r m a r s  o r  d isfig u res  goods 
sh ipped  to  him  by  a) m a n u fa c tu re r ,  can- h e  
e v e r legally  r e tu rn  th e  o rd er?

If  a  b u y e r  re ta in s  a  p o rtio n  of a  s h ip ­
m e n t of m erch an d ise  a n d  r e tu rn s  th e  b a l­
an ce, is he  liab le  fo r  th e  fu ll p a y m e n t of 
th e  e n tire  lo t?

T h ese  a h d  o th e r  s im ila r  im p o r ta n t  leg a l 
q u e s tio n s  a re  a n sw ered  in  th is  a rtic le .

. Generally speaking, any act on the 
part of a purchaser without consent of 
the seller, which does not result in 
prompt rejection of unsatisfactory mer­
chandise and its return to the seller, 
legally is a valid accepance.

In other words, it is the duty of a 
buyer immediately to inspect goods 
shipped under a contract. If there are 
any apparent defects and he retains 
the goods after discovering imperfec­
tions without notifying the seller, he 
cannot defend a suit on the contention 
that the goods were not as represented.

If, however, defects in the merchan­
dise are not readily discoverable and 
apparent, the purchaser is not deemed 
to have accepted the goods legally un­
til time has expired in which a reason­
able person may discover defects.

For instance, in American Company 
vs. Medford Company (262 Pac. 939), 
a jobber, who purchased crushed fruit 
packed in sealed containers, did not 
discover the fruit was spoiled until 
four months afterward.

'Immediately after discovering the 
condition of the fruit he demanded re­
turn of $5,000 paid on account.

The seller contended that the pur­
chaser had legally accepted the goods 
because he had delayed in inspecting 
them. However, the court held the 
seller bound to return the purchase 
price, explaining that a delay of four 
months in discovering defects in can­
ned food is not unreasonable.

On the other hand, the law will not 
excuse a buyer for delay unless his rea­
sons are justifiable. For instance, in 
the case of Noll vs. Baida (254 Pac. 
623), a purchaser contracted to buy a 
quantity of rugs. Five or six months 
after the goods were delivered the 
buyer began to suspect the seller had 
made false representations. The buyer 
then communicated with the seller, 
who promised to take back the mer­
chandise and refund the purchase price. 
However, the seller failed to fulfill his 
promise to call for the rugs and the 
buyer delayed about seven months 
before renewing his demands.

Although it was proved that the 
buyer had been influenced to sign the 
contract by fraudulent representations, 
the court held that the purchaser had 
legally accepted the merchandise.

In other cases the higher courts have 
held that a delay of two or three 
months on the part of a purchaser in 
notifying a seller of defects in the 
article sold may be considered legal 
acceptance of the merchandise. (2 S. 
W. [2d] 639.)

The same law is applicable to an 
instalment payment or a conditional 
contract of sale assigned by the seller 
to a financing company. The pur­
chaser cannot pbject to the assignment

unless he does so within a reasonable 
time.

For example, in Robinson vs. Pipe 
Organ Maintenance Company (139 
Atl. 438), a manufacturer sold an organ 
under a contract containing the condi­
tions that he should retain title until 
it was fully paid for, and that the organ 
was guaranteed against defects for five 
years. One year later the manufacturer 
assigned the contract to another firm.

The purchaser did not object, to the 
manufacturer assigning the contract 
until two years later, when the .finance 
company filed suit to compel the organ 
buyer to return the organ or pay the 
balance due.

Because the purchaser of the organ 
delayed in objecting to the transaction 
between the manufacturer and the firm 
to whom the instalment contract was 
sold, the court held the buyer liable.

While a buyer may accept purchased 
merchandise without rescinding his 
right to return it if he makes prompt 
inspection and discovers the goods are 
not equal to the quality specified, yet 
if he mars or disfigures the merchan­
dise the law presumes a valid accept­
ance under all circumstances.

For instance, in Peabody vs. Steel 
Fixtures Manufacturing Company (264 
Pac. 27), a purchaser returned mer­
chandise to the seller and refused to 
pay the account, contending the goods 
did not conform with the terms of the 
sale contract.

Upon examination the seller discov­
ered the returned goods were disfig­
ured, probably as a result of being un­
packed and inspected by the purchaser. 
The seller instituted suit to recover the 
full contract price and the court 
promptly held the buyer liable.

It is settled that a seller’s right of 
suit depends upon the substantial per­
formance of his contract. In other 
words, he cannot recover the price of 
the thing sold unless he has made ac­
tual or constructive delivery, which 
includes valid acceptance by the buyer. 
When the seller does not comply with 
shipping instruction and there is no 
delivery, there can be no recovery for 
the purchase price of the thing sold.

On the other hand, although the 
seller fails to comply with the ship­
ping instructions and ships inferior 
goods, the buyer is bound to pay, if 
he, or an employe, accepts the ship­
ment.

In Boyd vs. Keystone Driller Com­
pany (6 S. W. [2d] 221), a purchaser 
ordered merchandise shipped upon a 
shipper’s order, bill of lading attached 
to a sight draft.

However, the seller disobeyed in­
structions, shipping the goods on open 
account, with the result that an em­
ploye disposed of the goods without 
knowledge of his employer. The buyer 
attempted to avoid paying because the 
seller had failed to abide by the ship­
ping instructions and also that he had 
not personally received the shipment. 
The court held the seller entitled to re­
cover. the contract price.

It is also settled that appropriation 
of goods is a valid acceptance and that 
the buyer is liable for payment al­
though before the appropriation con­
troversy developed between the buyer

and seller regarding the value or qual­
ity of the goods.

In Mutual Sales Agency vs. Hori 
(259 Pac. 712), it was disclosed that 
by a series of telegrams a purchaser 
ordered a quantity of merchandise 
shipped with a sight draft attached to 
the bill of lading. When the shipment 
arrived with a draft for $370 the pur- 
chser wired the seller that, according 
to the telegram, the value of the goods 
was only $280. He requested the seller 
to reduce the amount of the draft ac­
cordingly.

The seller wired that the quality and 
price of the merchandise was right. 
Later the purchaser, needing the goods, 
paid the draft and then filed suit 
against the seller to collect the differ­
ence between the price paid and the 
actual value of the merchandise. How­
ever, the court held the buyer not en­
titled to a recovery, because his act 
of paying the draft constituted legal 
acceptance of the. goods.

Moreover, the same rule is effective 
although the seller induces the pur­
chaser to accept delivery in face of 
protests.

For illustration, in State Board of 
Administration vs. Roquemore (117 So. 
757), a purchaser objected to accept­
ing merchandise because it did not 
equal samples submitted when the con­
tract was signed. However, the seller 
insisted the purchaser accept delivery 
and the latter finally consented that the 
seller leave the goods on his premises.

The merchandise disappeared and 
the purchaser refused to pay the ac­
count because he had explained when 
delivery was made that he was not 
satisfied with the goods.

However, since the purchaser did 
not expressly state, when the goods 
were left in his possession, that he did 
not intend to pay, the court held the 
seller entitled to recover the full pur­
chase price.

Any act on the part of a buyer which 
alters the legal relation of the parties 
without the seller’s consent is deemed 
a valid acceptance.

In E. E. Huber & Company vs. 
Lalley Corporation (218 N. W. 793), a 
buyer who intended to return unsatis­
factory goods, permitted a creditor to 
hold the merchandise temporarily as 
security for a debt without knowledge 
of the seller. When the buyer refused 
to pay the account the seller filed suit 
and the court held the latter entitled 
to recover the full purchase price.

Also, in Fillmore vs. P. Garvan, Inc. 
(97 Conn. 207), it was 'held that where 
a buyer rejects shipped goods as de­
fective, stating that it will hold them 
in its warehouse until the seller fur­
nished other goods of the quality spe­
cified in the contract, this attempt to 
establish a lien on the defective goods 
results in legal acceptance.

The same law is effective where a 
purchaser receives defective goods, 
and, instead of promptly reshipping 
them, lends them to another, without 
obtaining permission from the seller. 
(82 N. W. 942.)

Generally speaking, when a buyer 
retains a portion of a shipment and 
returns the remainder, he is liable for 
the full payment of the entire lot, irre­

spective of whether originally he had 
a legal right to reject the complete 
shipment.

For example, in S. P. Nelson & Sons 
vs. Wilkins & Parks (118 So. 436), it 
was disclosed that a seller broke a 
contract by failing to ship merchan­
dise equal to the quality stipulated. 
However, when the purchaser received 
the shipment he did not refuse it, but 
selected the satisfactory merchandise 
from the packages and reshipped the 
remainder, explaining that he would 
pay for the goods he had accepted. 
The court held him liable for the com­
plete shipment.

Also, in McClarran vs. Longdin- 
Brugger Company (157 N. E. 828), a 
purchaser retained one-half of a ship­
ment and returned the remainder, prov­
ing that none of the merchandise equal­
ed the quality specified, but that he 
had accepted a portion to supply im­
mediate demands. However, the court 
held the purchaser liable for payment 
of the entire shipment.

Generally when a purchaser accepts 
an instalment or a lot of inferior mer­
chandise he is not justified in canceling 
delivery of the remainder of the goods.

In still another leading case, Baer 
Company vs. Barber Milling Company 
(223 F. 969, 972), a seller contracted 
for 5,000 barrels of flour to be deliv­
ered when specified. After the ship­
ments had aggregated 1,650 barrels the 
market value of flour declined unex­
pectedly and the purchaser refused to 
accept further shipments on the con­
tention that the flour did not comply 
with the contract. This court held the 
purchaser liable.

On the other hand, if the character 
of the merchandise is such that the 
seller would not be able to supply bet­
ter goods in the future than those in 
the past, the purchaser is privileged to 
cancel the remainder of the order.

In Coburn vs. California (144 Cal. 
81), a buyer and a seller entered into a 
contract by which the former agreed 
to purchase a large quantity of air 
compressors to be delivered at specified 
intervals.

After accepting and paying for a 
considerable number of these devices 
the buyer discovered they were inher­
ently defective and would not perform 
the service for which they were pur­
chased. Also it was proven that al­
though he had received some com­
plaints of their deficiency, he did not 
know until after accepting a number 
of the compressors how utterly unsat­
isfactory and useless they really were.

In view of these facts the court 
promptly held the purchaser entitled 
to cancel the remainder of the order, 
explaining that a purchaser always is 
entitled to reject a Shipment not equal 
to the contract quality, and he may 
recover damages, but when he accepts 
a bad lot he is not justified in refus­
ing later shipments under the con­
tracts unless he knows and can prove 
that the quality of the goods in sub­
sequent shipments also is below the 
standard prescribed in the contract of 
sale. Leo. T. Parker.

Reading of some magazines makes 
one wonder what kind of stuff the ed­
itor rejected.
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HOLIDAY GAIN PREDICTED 
Increases in dollar sales volume over 

1933 ranging from 7 to 15 per cent, in 
leading urban centers and from 15 to 
30 per cent, in the agricultural sections 
of the South, Southwest and Middle 
West, together with the sharpest gain 
of the year in physical turnover of mer­
chandise, are forecast for the Christ­
mas holiday trade. If realized, this 
volume would be the best in three 
years.

As they complete plans for putting 
their stores in holiday trim in the very 
near future, retailers generally have 
become more confifident. A significant 
straw in the wind, executives point 
out, is that already there has been a 
noticeable amount of gift shopping. 
This does not eliminate the probability 
that the usual ‘sharp peak period will 
develop in the week before Christmas, 
but it does indicate, to some extent at 
least, that many more customers are 
responding to the appeal of stores to 
do their holiday buying when crowds 
are smaller and stocks are most com­
plete.

The passing of Thanksgiving usu­
ally marks the active beginning of 
Christmas shopping, but many stores 
will have their toy and gift depart­
ments in complete readiness at least 
ten days before. This year, it is pointed 
out, the 'stores will have one extra sell­
ing day in the period between Thanks­
giving and Christmas, as compared 
with last year, which will be of con­
siderable aid in swelling the sales total.

In  the final shaping of their plans 
for the holiday period, retailers quite 
generally have determined to avoid the 
mistake made by many of them last 
year when, in the belief that customers 
would accept higher prices as a matter 
of course, early promotional attention 
was directed toward items in the high­
er brackets. This led to mark-downs 
of a highly competitive nature at the 
peak of Christmas shopping, a situa­
tion deplored by many stores.

This year, with consumer ability to 
purchase as the keystone of merchan­
dise plans and offerings, by far the 
greatest promotional drive will be on 
medium to popular price merchandise. 
As a general rule, holiday price lines 
will be lower than last year. Close ob­
servers figure that a range of $1 to $5 
will cover volume gift purchases by a 
wide margin. Volume sales of many 
toy items at $1 or under are foreseen.

Retail executives are a unit in ex­
pecting that the demand for gift mer­
chandise will stress practical goods, 
either for the person or for the home. 
The order of volume sales by types o: 
merchandise, exclusive of toys, in 
which a $200,000,000 trade, or a 10 per 
cent, rise, is expected, will rank about 
as follows: Accessories, specialty ap­
parel items and home wares. A heavier 
sales volume than a year ago is ex­
pected in such items as costume jewel­
ry, perfumes, traveling bags, books, 
stationery and sporting goods, reflect­
ing the better outlook of some types 
of merchandise rated as semi-luxurious.

Large retailers and many small ones 
plan to have complete stocks in their 
stores by Thanksgiving. Sufficient ad­
vance business has been placed to as­
sure this, but, generally speaking, total

advance orders were smaller and were 
delayed later than was the case last 
year. This may lead to a shortage of 
best sellers at the peak shopping pe­
riod, owing to inability of manufac­
turers to make shipments when the 
goods are needed. Recourse to substi­
tution or playing up of other items in 
the same category will have to be 
taken, it was predicted.

The lack of heavy stocks either in 
the hands of manufacturers or retail­
ers, it was added, will probably make 
for a steadier price situation through­
out the Christmas period. It was 
cited as a factor in preventing the al­
most panicky condition which devel- 
opened last year, when concessions by 
manufacturers on a wide variety of 
items led to sharp cuts at retail.

The heaviest gains during the com­
ing period are expected to be made by 
the chain and mail-order houses. Be­
cause of their heavy concentration of 
sales in the agricultural area, where 
government funds have been poured 
out most liberally, it would not be sur­
prising if the gains of these distribu­
tors ranged around 30 to 40 per cent, 
over last year in many instances. 
Spending by many farmers, according 
to well-informied authorities, is expect­
ed to be the heaviest in five years.

PRACTICAL PROPOSALS
Efforts put forth from now on to 

have the business viewpoint considered 
at Washington will probably have a 
more sincere basis than had been the 
case in the months before the elec­
tion, when the motives behind manv 
attacks upon the New Deal were often 
open to question. A shift from the 
extreme right to a middle position is 
to be expected in order to strengthen 
the hand of the administration in deal­
ing with radical proposals from Con­
gress.

In  place of destructive criticism the 
representatives of industry will no 
doubt find some constructive sugges­
tions to offer. The lesson appears to 
have been driven home that to demand 
the wiping out of all recovery measures 
without having suitable substitutes has 
no appeal whatsoever to the country at 
large.

The principal fear of business men 
has been, of course, that huge expen­
ditures mean huge taxes and there­
fore little or no profit. Their endeavor 
then should be, it would seem, to face 
the relief program boldly and at the 
same time shape the course of other 
government expenditures so that it may 
do the most toward restoring normal 
business.

Insurance of deposits has cut bank 
failures to a very small figure. Federal 
mortgage insurance may very well 
stimulate a home building boom, once 
costs are reduced. Price fixing and 
production control appear on their way 
out, and properly so if efficient indus­
try is to regain its reward and wage­
earning gains are not to be dissipated 
in higher living costs.

Many of the recovery operations are 
working at cross purposes and violate 
sound economics. Business interests 
can demonstrate such fallacies and have 
their proof accepted if they are sincere 
in their protests and come forward 
with practical proposals.

NEW DEAL VICTORY
A Democratic landslide for the New 

Deal, which upset all off-year election 
precedents, made it plain to business 
interests in the week that the country 
is behind the President and that de­
structive opposition for selfish reasons 
might just as well close up shop. Re­
sponse in the speculative markets was 
not unfavorable, and rising values prob­
ably testified to the value of having an 
“All-American team” playing for the 
recovery goal.

Industrial statistics resumed their 
upward trend in the week before the 
election. The index recorded a gain 
and forged ahead of last year’s mark 
for the first time in months. The 
only losses were in automobile output 
and electric power production. The 
former decrease was brought about by 
the ford shutdown in preparation for 
new models. The power index was off 
only slightly.

In contrast to a year ago, both trade 
and industry are now moving ahead. 
So far the best gains have been made 
in distribution, and manufacturing in 
the aggregate has shown only nominal 
progress. However, there is now a 
definite rise in building construction 
to report, the October average of con­
tract awards running 20 per cent, ahead 
of the September figurés, with the bulk 
of the increase in residential operations.

Application by several of the largest 
banks "or permission to operate under 
sections of the Housing Act which pro­
vide for mortgage insurance points to 
the favor which this recovery step has 
evoked in high financial quarters. Pri­
vate initiative gets full play with a 
government guarantee under this leg­
islation, which became effective Nov.
1. At the same time home financing 
is made much easier. The one draw­
back is what are considered to be 
unreasonable costs.

DESIGN RULE HEARING
Of major importance to the apparel 

manufacturing industries during the 
present week will be the hearing in 
Washington on Thursday of the 
amendment to the Dress Code which 
seeks to outlaw design piracy. The 
Code Authority has filed this provision, 
which would ban “an exact copy or 
insignificant changes in detail.”

Laist week the Washington represen­
tative of the National Retail Dry 
Goods Association let it be known that 
his organizaion would support the 
amendment with certain qualifications. 
It will be proposed by the retailers that 
design registration be limited to a 
trial period. Further, the store associa­
tion will insist upon safeguards against 
style monopoly and urge that the de­
signs filed be put into production.

The trial period proposal was seized 
upon by the manufacturers’ group 
which has been fighting any form of 
design control as an admission that 
the plan was really unworkable. While 
some such inference might be drawn, 
the fact that design registration has 
been carried out with remarkable suc­
cess in the silk and some other indus­
tries seems to argue that it is prac­
tical enough.

The stand of those who are opposed 
to the amendment has been compared 
quite aptly to the protests of bootleg­

gers against the end of prohibiion. 
Since thousands of dollars are spent 
for designing talent by firms that in­
troduce original fashions, there should 
be little question about their property 
rights which are violated by those who 
copy their styles. If there was no style 
originality, then this money would not 
be spent nor would copyists be so care­
ful in selecting what styles to appro­
priate.

JOB INSURANCE SURVEY
As a current example of what may 

be done along constructive lines in 
shaping future legislation, there is the 
committee of prominent merchants 
with Samuel W. Reyburn, president of 
the Associated Dry Goods Corporation, 
as chairman, which has launched a 
Nation-wide study of unemployment 
insurance. This group has prepared 
a booklet giving the facts on various 
plans now in force, possible costs, 
questions, and arguments for and 
against.

Testifying to the interest in this 
subject, the committee has announced 
that within a week the first issue of 10,- 
000 copies has been exhausted and a 
second printing ordered.

Following this booklet, a  question­
naire will be issued seeking informa­
tion from merchants on a number of 
points. I t is the intention of the re­
tail group to tabulate the replies and 
place the results before Congress and 
administration officials. Conferences 
are planned with leaders in other in­
dustries as well.

The distinguishing mark of this well- 
planned effort to obtain business ex­
pression upon a major question is found 
in the preliminary work of education. 
Retailers are not asked to pass judg­
ment upon something with which few 
of them are familiar, but they are 
given the facts first for study. There 
is, therefore, considerably less chance 
of obtaining “rubber-stamp” opinion 
from the survey which follows that 
study.

A distinct trend has been noted in 
the retail field toward greater atten­
tion to social questions, and this move 
on unemployment insurance is a prom­
ising sign for the future.

DRY GOODS SITUATION
Retail trade is maintaining its gains 

over a year ago. Local stores are 
counting upon an increase of 6 or 7 
per cent, for the half-month over last 
year.

Department store sales in October, 
according to the Federal Reserve 
Board report, ran 11 per cent, over the 
October, 1933, figures. The gains 
ranged from 7 per cent, in the Boston 
and Kansas City Reserve districts to 
20 per cent, in the Richmond and San 
Francisco areas. The New York dis­
trict reported a gain of 8 per cent.

The Reserve Board index was un­
changed at 75. For the year to date 
the increase in department store sales 
for the country has been 13 per cent.

The expansion in retail dollar sales 
is particularly satisfactory to  store ex­
ecutives from the standpoint of added 
physical volume. Retail prices are 
more or less on a level with those of a 
year ago, so that dollar gains mean the 
distribution of more units.
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

The first noteworthy store window 
I noticed last Saturday was in the 
hardware store of Van Scbreven & 
Rau, at Cedar Springs, where one of 
the two front windows was embellished 
with conifers and a well mounted 
buck, which seemed very approproate 
to me for the hunting season.

Much road work of an apparently 
necessary character is in progress in 
Cedar Springs. I refer to the new 
sewage system which is in process of 
construction in the main street.

The young ladies who now conduct 
the Clipper received frequent com­
mendation in my talks with local mer­
chants. All who mentioned the mat­
ter insisted they were giving Cedar 
Springs the best newspaper it has ever 
had.

At the drug store of L. V. Mulhol- 
land, at Sand Lake, I was told that the 
father of the druggist, Arthur Mul- 
holland, was very ill at the son’s resi­
dence. The senior Mulholland was one 
of my best friends at Reed City sixty 
years ago, a condition which has never 
been impaired by the passing of the 
years. I am exceedingly sorry to learn 
of his illness.

While at Sand Lake I could not re­
sist the temptation to visit the loca­
tion of two long-time friends dating 
back to the early eighties—Geo.F.Cook, 
at Ensley Center, and J. V. Crandall, at 
Crandall’s Corners, two miles West of 
Ensley Center. The latter died many 
years ago. Mr. Cook retired from busi­
ness twelve or fifteen years ago and 
was killed on the main street of Cedar 
Springs by an automobile accident 
about ten years ago. En route I was 
reminded of another fine character in 
the person of Ben. Ensley, who was 
long regarded as one of the leading 
potato growers of Western Michigan.

The nine miles from Sand Lake to 
Ensley traverses a fine farming coun­
try, with which I was glad to renew 
my acquaintance over almost perfect 
gravel roads. From Ensley Center I 
sauntered North to M 82, where I 
found a new store—new to me, al­
though it has been in existence three 
years under the ownership of Harold 
Tift, at Tift’s Corners. The merchant 
is erecting a public garage, 24 x 30 feet 
in dimensions, which he expects to 
have ready for occupancy about Dec. 1.

I have always enjoyed the winding 
road from Croton to Howard City. It 
was never in better condition than now. 
Many indications of improvement are 
in evidence in the seven miles from 
Tift’s Corners to Howard City, where 
I found H. F. Solomonson busily en­
gaged in superintending the improve­
ments he is making to the Golden Ho­
tel, of which he expects to assume the 
management about Dec. 1. The hotel 
has not been well Conducted for some 
years. I expect to see a great change 
for the better under the-new regime.

I am in receipt of a letter of enquiry 
from a merchant in Central Michigat. 
which interests me greatly. I withhold 
the name of the town and the name ot 
the merchant for various reasons. The 
letter is as follows:

“I notice through reading your pa­
per you sometimes give advice to mer­
chants who are in need of assistance.

“We have had an A. & P. store here 
for probably ten years. We have held 
our own and, in fact, more than our 
own. We had three helpers when they 
came. Now we have six regular, but 
we are still running credit and one 
delivery a day. Our accounts are good, 
but now I hear they are trying to get 
a large dry goods store, whose proprie­
tor died and change it into a big super 
store. W hat would you advise? Cut 
help and overhead and go strictly cash 
or run as we have been doing? My 
firm belief is that I should go strictly 
cash and cut prices, help and overhead 
before they open up, when I find they 
are going to for sure.

“Please give me all the information 
you can on this. I have always done 
well on credit, but my overhead is 
high and I cannot afford to cut prices 
and keep the overhead up. I have been 
in this same store twenty-eight years. 
I worked as clerk for fourteen years, 
then bought a one-half interest. Four 
years ago I bought it over. Have a 
very good store and do a good busi­
ness. I am probably the only one left 
in town doing a credit business. Have 
one other grocery and meat market 
here, which is running delivery all 
times of day. I think if he would fig­
ure his delivery expense he would find 
he is losing on every order he takes, 
and I think my only solution, when I 
find out for sure, is do what I have 
suggested as soon as possible. I have 
always done real well on credit and I 
hesitate to make the change.

“We have nearly 1,000 people in 
town and a good country trade.”

I have never met the merchant who 
wrote the above letter. I have never 
been to the town where he is located, 
so I labor under some disadvantage 
in undertaking to assist him in reach­
ing a conclusion. If I were to offer 
any advice off-hand—which is just as 
likely to be wrong as right—I would 
say, “Let well enough alone.” The 
merchant says he has done well. When 
the A. & P. came to town he bad three 
in his store. Now he has six. Instead 
of berating the chain, I think he should 
call on the manager and thank him for 
the assistance he has been to him in 
building up his business. Some one said 
he had feared many troubles in his life, 
most of which never happened. That 
appears to be the case in this instance. 
A competitor which doubles his busi­
ness is certainly not to be feared. He 
is the only merchant in town who does 
a credit business and gets away with 
it. Since his business has prospered 
under credit conditions, why venture 
into untried channels? Why leave a 
profitable plan for one which may lead 
to disaster? Customers do not like to 
be compelled to face changes of this 
kind. When a merchant has trusted so 
much he cannot pay his bills, the cash 
plan is the only avenue left to him, but

a merchant who conducts his business 
on a restricted credit plan and holds 
his losses down to reasonable limits 
has no reason to make a change. Peo­
ple will buy more liberally under the 
credit system than under the cash 
plan. I usually give different advice 
than this, but where a merchant is lo­
cated in a town where his customers 
are not birds of passage—flitting from 
town to town, without settling with 
the merchant who has placed confi­
dence in heir ability to liquidate—and 
where the merchant himself is in a 
position to hold credit transactions 
down to reasonable limits, I would 
say it would be the height of foolish­
ness for the merchant to abandon his 
best bet. Instead of fearing the en­
largement or expansion of the chain 
store, I would welcome it; but I would 
go the chain store one better by keep­
ing my store cleaner, by making my 
windows more attractive, by display­
ing my stock better and by the employ­
ment of clerks who would present a 
better appearance than the “cull” clerks 
who work for the chain stores. Why 
do I use the word “cull”? Because a 
great chain store manager recently 
used the following language in addres­
sing a meeting of chain store manag­
ers:

“One thing we have never been able 
to overcome—the prejudice of a good 
clerk against the chain store. No good 
clerk will work behind the counter of 
a chain store if he can possibly secure 
employment in an independent store. 
The result is that we have to depend 
on the CULLS whom the independent 
stores will not employ. This means 
more time spent in posting and drilling 
of clerks, which is a serious handicap 
in our business.”

To repeat, forget all about the chain 
store except to outdistance it in every 
respect. Never let a delivery go out 
of the store that does not bear some 
reference to your store or the goods 
you handle. Never mention the chain 
store or the inferior goods it carries. 
Every time you mention the chain store 
you advertise it. Treat every customer 
fairly, honestly and generously and let 
him know by your actions and the 
treatment you accord him that you 
appreciate his patronage.

Petoskey, Nov. 12—Please publish a 
correction in your next issue of the 
Michigan Tradesman, pertaining to the 
article which you published, stating 
that the I. M. Reinhertz Shops were 
closing out their stocks and were re­
tiring from business.

Every year at this time I have a clos­
ing out sale. The reason for this is 
that the Shops close for the winter 
sometimes in January and re-open the 
first of May. This has been the policy 
of my Shops for several years.

Since you published this article I 
have had many enquiries about the 
matter. If you will be kind enough to 
correct this statement, you may be 
sure it will be greatly appreciated.

I. M. Reinhertz.

Grand Rapids, Nov. 12—Indicating 
what confusion of tongues we get from 
our New Deal administration is the 
following:

I hired a carpenter by the day on 
terms suitable to both parties. He was 
to come to work Thursday morning 
and it was estimated the work would 
take four days. Then I got to won­

dering whether he could work all Sat­
urday for me without possible viola­
tion of some code or other under which 
the week might be limited to a certain 
number of hours, regardless of em­
ployer. I telephoned the NR A office, 
but whoever was at the other end of 
the conversation hesitated to assume 
responsibility. It took him twenty- 
four hours to “refer” somewhere or 
other before he could tell me I was 
quite safe to work this man a full 
eight hours daily, including Saturday, 
on any mutually agreed basis.

Another angle is this: A friend has 
undertaken to remodel his home. 
Every step of the way has been in 
accordance with NRA regulations. But 
what with the five day week and the 
six hour day. the job expected to be 
finished in six weeks already has ex­
tended to three months and about one 
more month is in sight. Meantime, my 
friend is about broke, while the work­
men frankly say they are not as well 
off as formerly.

Will such examples of the outwork­
ing of present “regulations” encour­
age building—or any other enterprise? 
It does not look like it from the stand­
point of him who must pay up the 
money.

Government statistics show that the 
turkey crop this year will be 25 per 
cent, lower than normal. The result 
is that Michigan growers are conserv­
ing their flocks as much as possible. 
From many points I hear complaints 
of farm turkeys being killed by hun­
ters. These reports were confirmed 
from several sources last Saturday. Of 
course, such violations of the law will 
result in much personal resentment 
which will find expression in the in­
jury and destruction of the hunters’ 
automobiles. I have heard of several 
cases where turkey growers have ig­
nored the law and inflicted both per­
sonal punishment and property dam­
age on the wrong doers.

The following letter has been sent 
to H. C. Peterson, Secretary of the 
National Association Retail Grocers, 
Chicago.

Grand Rapids, Nov. 6—Mr. Vander- 
Honing is in receipt of a complaint 
fram Charles H. Kretschmer, of Sagi­
naw, and has requested me to take 
matter up with you and request that 
protest be entered.

Mr. Kretschmer advises that the FI. 
J. Heinz Co. has a policy allowing 4 
per cent, trade discount on five cases 
of one item sold by them. On ten 
cases of one item they allow 5 per cent., 
on fifty cases of one item they allow 6 
per cent., and on a carload of one item 
they allow 11 per cent, and on a mixed 
car 10 per cent.

Mr. Kretschmer further advises that 
the Beechnut Packing Co. does not al­
low any trade discount on purchases 
amounting to $500 during a period of 
one year, but on purchases amounting 
to $200,000 during the period of one 
year they allow 7 per cent, trade dis­
count or rebate.

These policies are unquestionably 
discriminatory against the individual 
retailer and should be corrected.

It is natural that there would be a 
saving on the freight involving a car- 
load as against an L. C. L. shipment 
but it is very evident these differentials 
are not based on legitimate savings in 
freight charges.

Will you kindly endeavor to correct 
these discriminatory trade practices?

Herman Hanson, Sec’y.

The following letter has been sent 
to the National Food and Grocery Dis- 

(Continued on page 23)
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F I N A N C I A L
Parties Only as Strong as Their 

Leaders
Out of the twenty-eight million per­

sons who voted last week, fifteen mil­
lion embraced the Roosevelt leadership, 
while twelve million expressed Repub­
lican opposition.

There were no issues except the 
President’s own record. For it is in- 
cr'edible that 32Í candidates, labelled 
Democrats, were as individuals in every 
single case better qualified than 321 
candidates, labelled Republican, in city, 
town, country, amid various industrial 
or agricultural conditions.

What did the fifteen million people 
mean to say by their votes W hat did 
the twelve million mean to say by their 
opposition?

These questions ¿re far more impor­
tant than whether the Republican party 
is about to die or whether the Dem­
ocratic party is entrenched for twenty 
years. Neither contingency is probable, 
but this is the usual time for burying 
political parties that refuse to stay dead.

Franklin1 Roosevelt had such an ex­
perience just six years ago. His friend 
and colleague, Alfred E. Smith, had 
been handed the worst defeat any 
Democratic nominee had ever experi­
enced. Mr. Roosevelt himself had been 
dragged into the nomination for the 
governorship of New York State by 
sheer force of Mr. Smith’s persuasion 
and had won the election by a narrow 
margin.

Mr. Roosevelt couldn’t believe the 
Democratic party was dying. He wrote 
letters that very week to fellow-Dem- 
ocrats in every State of the Union. He 
urged them to consider new leadership, 
new ideas and new lines of battle. Four 
years later he himself was swept into 
office by the largest vote ever given 
any presidential nominee of either 
party.

To put it another way, the Repub­
lican ticket was driven from power in 
the biggest defeat it had ever suffered.

During the week immediately after 
the 1928 election, it was argued that a 
political party which could poll fifteen 
million votes against Mr. Hoover’s 
twénty-two million was by no means 
on the way to the grave.

So might it be said to-day that a 
political party which can poll twelve 
million votes in an off-year election has 
plenty of .vitality.

But. we are sometimes misled into 
thinking of parties as cohesive units, 
as based on fundamental principles 
rather than upon the quality and vision 
of its leadership.

There has been and is only one 
question before the American1 elector­
ate since 1929—recovery from the most 
severe depression in our history.

How has each political party, bow 
has the national leadership met that 
challenge?

W hat has been done to get millions 
of unemployed back to work, what has 
been done to safeguard homes and 
bank deposits and jobs? How did the 
Republicans propose" "to bring back 
prosperity? David Lawrence.

Many high-ups aré low.is» 'spirit.

President Evidently Able To Control 
Union Labor

Reports on business reflect no ma­
terial change in the status existing over 
recent weeks. Outide of retail trade, 
which continued good, other indices 
equalled seasonal or fail to come up to 
expected seasonal changes. Accord­
ingly, we now come to the sixty day 
period from now until Congress meets. 
Government support to business will 
continue thru its spending program. 
Also, the conciliatory attitude will 
likely continue so that no shock will be 
given business. With elections out of 
the way and the political significance 
of the administration’s attitude towards 
business relatively less important, busi­
ness will likely be allowed to continue 
on its own forces. Accordingly, noth­
ing much can be expected from busi­
ness over the near term.

The President’s personal popularity 
was evidenced in the vote in the elec­
tion inasmuch as it was almost impos­
sible to pick out any particular policy 
of an administration which has regis­
tered so many phases of opinion from 
left to right and vice versa, so many 
experiments and retractions, etc. The 
overwhelmingly strong majority will 
likely lead to differences within the 
party. No doubt various radical pro­
posals will be made. The popularity of 
the President evidenced in the election, 
however, will likely make it possible 
for him to control the situation. Al­
though the existing program to spend 
and continue the budget unbalanced 
was sanctioned in the election, certain 
trends of events and opinions by ad­
ministration spokesmen indicate a so­
bering effect. Moreover, the call of 
additional Libertys next April, has to 
be faced. Also, the Frazier-Lemke bill 
has been declared unconstitutional by 
a Virginia District Court. The attitude 
of the administration towards the labor 
problem has evidently changed, as was 
reflected in the settlement of the At­
lantic & Pacific Tea Co. strike, state­
ments of Secretary Roper as to the 
rights of labor to work unmolested as 
well as strike, and the co-operative at­
titude recently exhibited by the labor 
leader, Gorman, in the textile industry 
indicating realization of the change.

J. H. Petter.

What -Happens to Sellers When Bonds 
Go Bad

Back in 1928 and 1929 the money of 
the American people was borrowed 
freely through the medium of invest 
ment bankers who floated large loans. 
The American people accepted those 
loans on the say-so of the investment 
bankers..

Then the loans went bad. It mat­
tered little that the investment bankers 
pointed to a world economic upheaval 
—conditions, they said, beyond their 
control. The vengeance of the people, 
the passion of the people, was neverthe­
less, let loose against the individuals 
who sold the bonds.

The public debt of $27,000,000,000 
such as we have to-day is not too large 
for the American people to bear. It 
was that high in war time. But if it 
gets to  $32,000,000,000 in the federal 
classification and reaches $18,000,000,-

000 in the state and city categories 
there may be a reaction.

The question then will be whether 
this generation should pay or whether 
payment should be deferred to future 
generations.

Debts are more easily created than 
paid. There is no way to force pay­
ment beyond the hurting point.

The Allies borrowed $1,000,000,000 
from us when they were in an emer­
gency. They have been prodded to pay 
by all the words in the dictionaries of 
diplomacy and good will. But their 
peoples refuse to pay.

The same experience has developed 
with respect to domestic debt in other 
countries.

There comes a time when the youth 
refuse to pay the debts of their fathers. 
Sometmes there are patriotic bonfires 
when the people are urged to burn their 
bonds. Or else a government offers to 
buy in at a low figure.

A Poll of Business on Future of NRA
The Chamber of Commerce of the 

United States has announced a referen­
dum to determine the attitude of its 
membership toward the future of NRA. 
Its findings then will be offered to Con­
gress as a basis for legislation.

This business group believes the atti­
tude of those who are affected by codes 
should be determined. A committee of 
the Chamber has recommended that 
there be a permanent NRA with the 
following features:

1. The Government’s recovery agency 
should be a board off from three to 
five members appointed by the Presi­
dent.

2. Rules of fair competition form­
ulated as suitable for the whole indus­
try should be enforceable against all 
concerns.

3. Labor clauses of the recovery act 
should be revised.

4. In any new legislation it should 
be made unmistakable that collective 
bargaining is bargaining with repre­
sentatives of all groups of employes 
that desire to act through spokesmen, 
without the right of a minority group 
to deal collectively or the direct right 
of individual bargaining being pre­
cluded.

Homewares Call Heavy
Homewares markets were exception­

ally active this week as retailers re­
ordered1 heavily on merchandise for 
current promotions. Mail orders for a 
large variety of housewares items were 
numerous ever the week-end. In addi­
tion buyers from near-by States visited 
the furniture, rug, silverware, china 
and glassware markets to purchase 
goods for immediate shipment. De­
mand continues brisk on all types of 
holiday poods. Selling agents estimat­
ed yesterday that purchasing for the 
Christmas season will reach its peak in 
the next five days. Last Fall the 
heaviest purchasing was done late in 
November.

Election November Sixth
W h a ts  a n  aw fu l s t i r  a b o u t
W ho a r e  th e s e  w h o m  y o u  m u s t  ro u t?
W h a t  is  th is  a b o u t  a  c ra s h —
U ncle S a in  w ill go  to  sm a sh
H e re  w ith  o u r  U n ite d  S ta te s
W ho is h e  w ho h e s ita te s
B e i t  'e ld e r o r  a  y o u th
To a c ce p t a s  v e ry  t ru th
All m u s t  g iv e  w ith o u t  a  f e t t e r
F a i th  a n d  deed s; ev en  b e tte r
T h a n  th e  P ilg r im s  d id  of y o re
W h en  th e y  p ray e d  u pon  th e  sh o re
J u s t  in sid e  th e  C ap e  of Cod
W h ere  th e y  g av e  th em se lv e s  to  God.

If  e lec tio n  
Is  se lec tio n

Of o u r a b le s t m en  to -d a y  
Uncle Sam  is  on  h is  w ay.

C h a rle s  A. H e a th .

S A F E  E X P E R T
S afes  opened  a n d  C o m b in a tio n s  C hanged

Wm. O. Slocum
P h o n e  7-3845 128 A n n  S t., N . E.

G ra n d  R ap id s , M ich.

All Issues
CONSUMERS PO W ER  

PREFERRED
BO UG HT SO LD

QU O TED

Y our In q u irie s  Solic ited

ROGER VERSEPIIT & GO.
In v es tm e n t B a n k e rs—B ro k ers  

813-816 M ICHIGAN T R U S T  BLDG. 
GRAN D R A PID S P h o n e  8-1217

T he
G rand R apids N ational 

B ank  B uilding

Offers
O FFIC E  SPA C E
A t the Lowest Rates 

in the
History of the Building

Telephone 9-7171 
or

Call at Room No. 722

£  West Michigan’s 
oldest and largest bank 
solicits your account on 
the basis of sound poli­
cies and many helpful 
services . . .

OLD K EN T  
B A N K

2 Downtown Offices 
12 C om m unity Offices

i J .  H. P E T T E R  & C O .  1
GRAND RAPIDS

P h o n e  9-4417

IN V E S T M E N T  B A N K ER S
MUSKEGON
P h o n e  2-3496
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Safeguarding Business Interests
Friends of the administration 

am ong business m en continue to 
urge that business organizations 
take an open and aggressive stand 
in W ashington in defense of their 
fundamental interests.

Since business m en have few 
advocates in the new Congress, 
their leaders feel it is all the m ore 
im portant that the full weight of 
organized business be felt by  the 
administration in the next six 
weeks. Only bv  such ai. open and 
aggressive attitude can business 
hope to have its point of view 
reflected in the legislative program  
that will assume final shape in the 
near future.

The administration, it is held, 
will welcome such pressure from 
business interests, particularly if 
the suggestions m ade are not only 
frank but also constructive. By 
lighting for their interests openly, 
business men m ay be  able to assist 
the President in counteracting any 
trend toward radicalism that 
otherwise might be expected to 
m anifest itself after the over­
whelming Democratic victory at 
the polls.

Business Prospects H eld Favor­
able

W hile current business statis­
tics reflect the seasonal decline in 
manufacturing activity, particu­
larly the low level of automobile 
production, prospects continue 
favorable for a m oderate  im­
provem ent in the near future. ^

Com parisons with last year s 
trade statistics are likely from 
now on to  show substantial gains 
for the current year. A t this time 
last year, the trend of business ac­
tivity was sharply downw ard until 
early in December.

T he Journal of Commerce 
weekly index of business activity 
stands above the level for the cor­
responding period in 1933 for the 
first tim e since last June. Com ­
pared with the  preceding week, 
however, the index dropped 0.9 
points to 63.8, although steel and 
coed production registered an in­
crease. Last year the index was 
a t 60.9 a t this time.

R eferendum  on  Tobacco C ontrol
Continuance of the  Kerr- 

Smith tobacco act will depend 
largely upon the results of a  ref­
erendum which the A A A  is p lan­
ning to inaugurate in the tobacco 
producing States before  D ecem ber 
15, after the fashion of the corn- 
hog and cotton referenda.

T he a r t is largely similar to the 
Bankhead Cotton M arketing Act, 
in that it requires farmers to limit 
their annual tobacco output to a 
fixed figure.

A pparentlv  farmers as a  whole 
seem satisfied with the results 
shown by  th e . act’s first year of 
operation, bu t the A A A  has said 
that a  definite dem and for con­
tinuance through the 1935 crop 
yeiar must, be  shown before  plans 
for the  next year’s planning are 
made.

fra y  make him strain for every word

GIVE HIM BETTER LIGHT!
W hy are  his eyes working so hard? Because his lam p does not give enough light 

for com fortable, easy seeing. Actually, nature never intended eyes to focus on objects 
less than fifteen feet away! This is one
reason why good light is so im portant 
whenever close w ork m ust be done. The 
m ore light, the easier it is to see and the 
less chance of serious eye strain. That 
m eans you, too. .Good light is cheaper 
than eyesight.

HERE’S A  SCIENTIFICALLY 
DEVELOPED REMEDY:

THE

Most Unusual 
Eye Saving Appliance 
Offer we ever made!
SCIENCE PRESENTS A  NEW

Study Lamp
AT AN UNHEARD OF PRICE

$ 4 ? a ? h OR TIME 

95 Down - $1 A Month
C om plete with 18-in. m odern parch­

m ent shade; 100-watt lam p; concealed 
diffuser, throwing light on both  table and 
ceiling; fluted base in attractive finish; 
switch in base. See it!

C o n s u m e r s  P o w e r  C o .
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R E T A I L  G R O C E R
R etail G rocers and  M eat D ea lers  A sso c ia ­

t io n  of M ichigan.
P re s id e n t—R udolf E c k e rt, F lin t.
V ic e -P re s id e n t—O. A. S abrow sk i, L a n ­

sing.
S e c re ta ry  — H e rm a n  H a n se n , G ran d  

R apids.
T re a s u re r—O. H . B ailey , S r., L an sin g .
D irec to rs—H o lg er Jo rg en so n , M u sk e­

gon; L. V. E b e rh a rd , G ran d  R ap id s; P a u l 
(Jezon, G rand  R ap ids; L ee L illie, C oopers- 
ville; M artin  Block, C harlevoix .

Real “Forgotten Man” Discovered by 
County Store Keeper

Many years ago I thought I discov­
ered a grocery fundamental; That in 
big cities—Chicago for outstanding ex­
ample—grocers are rather sharply di­
vided into two classes. At the top, big, 
medium or little, we have the keenest, 
sanest, most logical-minded men. Step 
down from that level, ever so little, and 
we plunge into the extreme of ignor­
ance, inability and misfit non-compe­
tence.

Then a widely experienced whole­
saler said to me something like this:

“We find our best merchants in 
cross-roads towns. Their business 
comes in spurts, rushes on certain divs 
for which they must have enough help, 
then quiet times when the boys must 
be kept busy working in the stock, pre­
paring for busier times.

“Such times of comparative leisure 
enable those merchants to talk at 
length with salesmen, examine goods 
and discuss conditions. They get many 
useful hints and great funds of solid 
information that way. All traveling 
men know which merchants to take 
seriously and to which they must tell 
their latest stories; and believe me, 
there is not a man on the road who 
does not prefer to talk to sober-minded 
merchants.”

“That kind of storekeeper develops 
a really high order of ability and gath­
ers an impressive fund of authentic in­
formation. If anyone tries to play him 
for a fool, he is apt to get a shock that 
will blast his ego. Those merchants 
know merchandise, grades, qualities 
and general character far more accur­
ately than the average city merchant 
whose attention is distracted by a 
thousand unimportant things that are 
always going on. That man is the real 
judge of goods and his outlook is 
clearer and saner than one finds in cen­
ters of population.”

Now, despite the auto, the alleged 
“decline of the small town,” the radio, 
rural mail and other distracting influ­
ences, not only does the small town 
hold its own, but the rural merchant 
seems quite unchanged. He is the same 
in 1934 as he was in 1894.

One writes from the smallest kind of 
country village—and it might be in 
Maine or Los Angeles, in Savannah or 
Seattle—in defense of what are often 
sneered at as order takers. He’s strong 
for iust those men. He savs:

“It this small-town field I have b-t- 
tW  with strong-arm salesmen for 
twenty years. Among them I am 
spoken of as one of the hardest of 
hard-boiled: but the order-takers I 

p e rm i t  to run the place; check mv 
stre-k and write uo orders according to 
their own judgment. Good order-takers 
are genuinely friendly, so the dealer 
learns not to be afraid of them. Good 
order-takers are dependable, play fair 
year in and year out.”

“In my experience good order-takers 
seldom call for long. They have quali­
ties that bring promotion. What we 
need is more good order-takers than 
there are higher-up opportunities, so 
they can stick around in the traveling 
field a while.”

Could you ask for common sense 
less adulterated than that? But this 
man is a genuine thinker—like plenty 
other rural merchants. He goes fur­
ther, thus:

“Back about 1850 it seemed to be dis­
covered that one man was as good as 
another, but for long it was not really 
believed. To-day it is believed. The 
real Forgotten Man of to-day is the 
superior man, the man who by severe 
personal discipline made himself, in­
wardly, something considerably above 
the average. I suggest that he is for­
gotten—also that in being forgotten he 
is lucky, for when the really superior 
man is recognized, he is resented. Only 
the common run of man is popular.

“Hence the constantly descending- 
tone of periodicals.-They want circu­
lation. So they have gone smart. 
Stories must be dressed up and highly 
dramatized or the smart common man 
is not interested.

“Hence, too, the good grocer of to­
day is iust another common man. The 
good grocer of the past was somewhat 
of an aristocrat—in the best sense.”

I pass this without comment. Those 
to whom it means anything will need 
no help from me. They are quite capa­
ble of doing their own analyzing.

But I may add that this man never 
has resented competition. He has 
joined no cry for special taxes or other 
handicaps to be visited on chain stores, 
mail order houses or other. He has 
felt quite able to care for himself. Evi­
dently he has been sound on that be­
cause he has run a successful busi­
ness for many years and reared a fam­
ily in the same small town.

Meanwhile, those who seek to “pro­
tect” small town trade may think of 
certain probabilities—lest worse come 
than now is.

For instance, we know the auto has 
operated to change small town prob­
lems because of its ready travel range. 
Now. therefore, if by any means a 
small town should succeed in driving 
out cash and carry stores, whethet 
chain or otherwise, whether they “sell 
for less’ or offer other inducements to 
consumers, one result will certainly be 
that folks who now trade in such a 
town will continue on their way over 
our modern roads to a place of larger 
population where they can find Penney. 
Woolworth and several units of food 
chains. That will not do the small town 
any good.

You can find all over the land plenty 
of dead towns. Therein you will not 
find a chain unit of any kind. Where 
you find a town worth doing business 
in, you will find representatives of 
chains in all lines. There is just no 
way to have live business and bar out 
keen competion. There is the possi­
bility of choice on Shakespeare’s plan: 
“Better to bear the ills we have than 
to those we know not of”—and reflec­
tion is apt to show that our present 
condition is not so “ill” as we hastily 
imagine it to be.

I have before me a specimen newspa­
per advertisement of a store which em­
phasizes that it is “Locally Owned— 
Not a Chain.” Its town is less 10,000, 
but it is so alive that representatives 
of all chains, in all lines, with various 
food chains, are there. But this store 
flourishes entirely on the price-appeal. 
More: though it is a single unit with 
local owners it gets inside deals that 
equal anything any chain organization 
could hope for.

Thus it sets a pace that tries the 
capacity of any wideflung organization 
and its ads show that it is not afraid 
ot show its hand boldly to anybody in­
terested. Assume, now, that our favor­
ite bogey, the corporate chain, were 
completely eliminated from that town, 
would drastic price-competition cease? 
My own perspective of nearly fifty- 
eight yeafs tells me it would not.

Finally, an important fact is this: 
T hat plenty of manufacturers do not 
treat all merchants alike, regardless oF 
chains and their buying power. And. 
so long as manufacturers seek wider 
distribution, they will find ways to 
favor merchants who can get them a 
market, for a “consideration.” regard­
less. -i  Paul Findlay.

Urge Union Labor Secretary 
to  Resign

Friends of Secretary of Labor 
Perkins are understood to b e  urg­
ing her to give up her post because 
of the  growing opposition not 
only to her retention in the Cabi­
net, but toward some, at least of 
her policies.

President Roosevelt, it is sug­
gested, would not seek the resig­
nation of Miss Perkins because of 
any such situation, although it is 
said that her retirem ent to pri­
vate life voluntarily would not 
displease the Adm inistration.

H er advisers believe that she 
will be subjected to a great deal 
of pressure during the next ses­
sion of Congress and that, as a 
result, there m ay develop a very 
inharmonious situation that would 
perhaps prove extremely em bar­
rassing.

In ome quarters it is confidently 
expected that Miss Perkins ulti­
m ately will bow  to the advice of 
her friends, although her w ith­
drawal from the C abinet m ay not 
occur until next spring, when she 
will have com pleted half her term.

Though we travel the world over to 
find the beautiful, we must carry it 

'with us or we find it not.—Emerson.

Beech-N ut 
GUM & CANDIES

COFFEE • PEANUT BUTTER 
CATSUP • BUTTER WAFERS

a n d  o th er  foods  
" o f  v x r r p t io n a l l y  f i n e  f l a v o r

FRESH  C O M P R E SSE D

RED STAR YEAST
BECAUSE IT IS: I. Grown from Grain — 2. Always fresh 

3. Best for Yeast Facials and Health

SALES
B R A N C H
DISTR IBU T ION

A n d  you’ll like it because its increas­
ing popularity brings you faster turn­
over and greater profits.

Hear the G A L A X Y  O F  STARS over 
N B C  red network every Tues., Thurs. 
and Sat. morning.

R E D  S T A R
M A I N  O F F I C E

Y E A S T A N D  P R O D U C T S  C O .
. . M I L W A U K E E ,  W I S C O N S I N

S T R I C T L Y  I N D E P E N D E N T  S I N C E  1 8 8 2

riWENA /
(SELF-RISING)

PANCAKE FLOUR
IS IN POPULAR DEMAND! 

VALLEY CITY MILLING CO.
Portland, Grand Rapids, Kalamazoo, Holland, Traverse City
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M E A T  D E A L E R

Meat Cookery Now Based on New 
Principles

“Although we have been cooking 
meat since the time when the cave man 
found that his ‘kill’ was improved by 
exposure to an open fire, it is only 
within the past decade that a good 
many age-old theories have given way 
before scientific facts,” asserted Miss 
Inez S. Willson, director of the de­
partment of home economics of the 
National Live Stock and Meat Board 
in an address given in Chicago before 
the annual convention of the National 
Restaurant Association.

“For centuries meat has been broiled, 
stewed, and roasted in much the same 
way. Age-old ideas have been passed 
from generation to generation and ac­
cepted as authentic. We now know 
these ideas were largely guess-work. 
Intensive studies inaugurated by the 
Board and carried on at thirty^state 
experiment stations and the U. S. De­
partment of Agriculture, have effected 
a veritable revolution in this field. Meat 
cookery is now based on principles 
which have been established by care­
ful and painstaking research.”

Illustrating her remarks with con­
crete examples, Miss Willson stated 
that the old theory that browning or 
searing a piece of meat quickly, kept 
the juices inside has been exploded. 
On the contrary, more juices are lost 
and the flavor is not improved.

The supposed merits of high roasting 
temperatures have been refuted, ac­
cording to the speaker. Lower tem­
peratures and more time in cooking 
are now advocated. She described an 
experiment -carried on at Ohio State 
University with two roasts from the 
same animal, each weighing 14 pounds. 
One, cooked at 500 deg. F., lost 41 per 
cent of its weight. The other, cooked 
at 230 deg. F., lost a little over 13 per 
cent, of its weight. High temperatures 
also increase fuel costs, she said.

“The battle royal between the un­
covered and the covered roaster has 
been won by the uncovered roaster,” 
said Miss Willson. “Good roasts in 
covered pans are no longer roasts. 
They become pot-roasts. Neither 
should water be added to the pan in 
roasting. It isn’t necessary. And the 
woman who used to spend so much 
time in basting her roasts has a 
daughter who puts the roast in the pan 
fat-side up and allows for self-basting 
—the correct method.

Declaring that the most outstanding 
contribution to the newer knowledge 
of meat cookery was the meat ther­
mometer, Miss Willson said that al­
though tried out first about 30 years 
ago it is only within the past few years 
that this instrument has come into 
practical use. Placed in the center of 
the thickest part of the roast it is a 
sure guide to securing rare, medium 
or well-done roasts. Accurate tem­
peratures have been worked out for 
these degrees of doneness.

“We know that veal and pork should 
be thoroughly cooked to bring out their 
best flavor,” she stated. “Beef is liked 
best either rare or medium for the most 
part. Lamb is probably at its best if

cooked just this side of being well- 
done.

We have made long strides forward 
in the past ten years towards a better 
knowledge of meat cookery. The work 
is far from complete but a compre­
hensive long-time research program is 
bringing more and more results. The 
time will come when guess-work will 
no longer be a factor in the prepara­
tion of meat.”

Lard Is a Relatively Low Priced 
Shortening

Mrs. Jennie Fisher Cawood, research 
specialist in home economics, an­
nounced the results of a recently com­
pleted series of experiments conducted 
in co-operation with Dr. W. Lee Lewis, 
world-famous chemist and director of 
Institute’s Department of Scientific 
Research.

“No longer can a housewife excuse 
herself from baking on the grounds 
that her budget will not permit the use 
of high-priced fats,” Mrs. Cawood as­
serted. “With the utilization of proper 
methods, lard, which is a relatively 
low-priced shortening, is virtually 
equal in cake-baking merit to these 
other fats and, as a shortening agent, 
it is superior in making of pies.”

The “proper methods” for using lard 
in cakes, she explained, were developed 
in the course of the experiments and 
represent only a slight change from 
standard methods of cake-making fa­
miliar to all housewives.

“The experiments demonstrated,” 
she said, “that lard can be used effec­
tively in the making of delicately fla­
vored cakes. Whereas lard has form­
erly been used in spice cakes, plain 
cakes have been the exclusive field of 
the higher priced fats.

“In the making of pie crust it was 
shown through exhaustive experiments 
in which the shortness of the crust was 
measured very accurately that lard has 
the highest shortening power of any 
of the plastic fats. If lard be given a 
shortening value of 100. then other 
plastic fats range from' 75 to 90.”

Prospects for Speculative Building
Small sDeculative builders do  

not seem  likely to derive substan­
tial advantages from the new  
housing construction cam paign of 
the Adm inistration. T hev will 
find it as difficult as ever to 
get construction loans from the  
banks, it is expected.

It remains to be seen whether 
suburban building can be revived 
on a  substantial scale without their 
help. Despite assistance from ar­
chitects’ associations and building 
and loan groups, city people are 
usually m ore inclined to buv a 
finished house than to undertake 
the tack of building themselves, it 
is said.

The speculative builders will 
benefit, however, from easier 
m ortgage credit only in so far as 
it facilitates the sales of their 
houses. T hev will be  handicapped 
by  higher construction costs that 
result because they cannot pay 
cash for materials, fixtures and 
construction and installation
work.

A great crime preventer—jobs. :J

IN THE REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

Unfair competition in the sale of a 
self-heating iron is charged by the 
Federal Trade Commission in a formal 
complaint issued against The Akron 
Lamp Co. of Akron, Ohio. Trading as 
Akron Lamp & Manufacturing Co., 
this respondent, according to the com­
plaint, falsely advertised its “Diamond” 
self-heating iron under the pretense of 
seeking agents. The company repre­
sented that it would give prospective 
agents its irons without cost, and that 
it had set aside 5,000 to be distributed 
free as a plan for increasing the volume 
of business. Two irons were to be fur­
nished purchasers for the price of one, 
the company said. However, the com­
plaint charges that none of the so- 
called free trials or free offers adver­
tised were such in fact and that in 
offering two irons for the price of one, 
the company required a sufficient pay­
ment for the one to include the cost of 
both, together with a profit to the 
company. No profis or benefits accrue 
to purchasers or agents working under 
these arrangements except perhaps 
from the actual sale of irons purchased, 
according to the complaint. Erroneous 
representations of the profits possible 
to be made from selling the respon­
dent’s iron are alleged in the com­
plaint.

The Federal Trade Commission has 
ordered1 two Philadelphia shoe com­
panies to cease and desist from mis­
representing their products. The re­
spondents are A. Schwartz and Sons, 
and P. Trachtenberg, trading as Hill 
Shoe Company. Each company is or­
dered to discontinue directly or indi­
rectly using the word “Doctor” or the 
abbreviation “Dr.” in connection with 
a trade name or designation for its 
products; or in any way which would 
tend to lead buyers into bc-lieving that 
the respondent’s products are made in 
accordance with the design or under 
supervision of a doctor and that they 
contain special scientific features, when 
such are not the facts.

The Federal Trade Commission has 
issued a complaint charging the Paul 
F. Beich Co., of Bloomington. 111., can­
dy manufacturer, with selling its prod­
uct in packages so arranged as to con­
stitute a lottery. This causes many 
candy dealers to buy the respondent’s 
products in preference to others and, 
according to the complaint, is an unfair 
method of competition both in viola­
tion of the Federal Trade Commission 
Act and of the code of fair CoHipetl- 
tion of the candy manufacturing indus­
try under the National Industrial Re­
covery Act.

Use of the word “Doctor” or of the 
abbreviation “Dr.”, in connection with 
a name or other words as a trade 
brand for shoes, will be discontinued 
by Louis Bernstein, an individual 
trading as Bernstein Shoe Co., whole­
saler, of 108 Duane street, New York 
City. The respondent agrees not to 
advertise his products in any way 
which would deceive buyers into be­
lieving that they are made in accord­

ance with a design of, or under the 
supervision of a doctor, or that they 
contain special scientific features which 
are the result of medical advice or 
service, when this is not true.

Murray R. Director, Los Angeles, an 
individual manufacturing a vermin ex^ 
terminator under the name of Murray 
Director Co., agrees to cease using the 
words “Absolutely harmless to human 
beings, domestic animals and poultry” 
in advertising his product under the 
trade name “Murdirat.” Director will 
also cease using any other words which 
would tend to mislead buyers into be­
lieving that his product is harmless to 
human beings and to domestic animals 
or poultry.

The Municipal Shoe Co., Inc., manu­
facturer and distributor, 328 Boerum 
street, Brooklyn, N. Y., will cease 
using the word “Doctor” or the abbre­
viation “Dr.” in connection with a 
name or other words as a trade brand 
for its shoes. The respondent agrees 
not to advertise its products in any 
way which would deceive buyers into 
believing that they are made in ac­
cordance with a design of, or under the 
supervision of a doctor, or that they 
contain special scientific features which 
are the result of medical advices, when 
this is not true.

Robbins Knitting Co., High Point, 
N. C., agrees to cease using the phrase 
“Pure Silk Thread Reinforced With 
Art Silk” as a brand or label for 
hosiery manufactured' and sold by it, 
or as descriptive of products not com­
posed of silk. Respondent will also stop 
using the word “Silk,” either inde­
pendently or in connection with the 
word “Art,” so as to imply errone­
ously that the hosiery is composed of 
silk. Provision is made that if the 
hosiery is composed in substantial part 
of silk and the word “silk” shall be 
used, it shall be accompanied by other 
words clearly indicating that the prod­
uct is made in part of materials other
than silk. --------

Shuford Hosiery Mills, Hickory, N.C., 
agrees to cease using the phrase “Pure 
Thread Silk Reinforced with Rayon” 
as a brand or label for its hosiery, or 
as descriptive products not composed 
of silk. Respondent will also stop using 
the word “Silk,” either alone or in 
connection with the word “Art” or 
with the words “Pure Thread,” so as 
to imply erroneously that the hosiery 
is composed of silk. Provision is made 
that if the hosiery is composed in sub­
stantial part of silk and the word “silk” 
is to be used, it shall be accompanied 
by other words clearly indicating that 
the product is made in part of materials 
other than silk.

The Van Raalte Co., 295 Fifth ave­
nue, New York City, manufacturer of 
knitted products for women’s wear, 
agrees to cease and desist from using 
the word “Triquette,” or any other 
word simulating the word “Tricot,” so 
as to deceive purchasers into believing 
the product to be the article accepted 
and understood by the trade as a fabric 
made of the “Tricot” weave or stitch 
on a flat warp or knitting frame, when 
this is not the fact.
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H A R D W A R E
M ichigan R eta il H ard w a re  A ssoc ia tion .

P re s id e n t  — H e n ry  A. S ch an tz , G ran d  
R ap ids.

S e c re ta ry —H aro ld  W . B erv lg , L an sin g . 
T re a s u re r—W illiam  M oore, D e tro it . 
F ie ld  S e c re ta ry  —  L. S. S w in e h a rt, 

L ansing .

Hope Rises as Fear Subsides
Fear has been the dominant note of 

the depression. Fear, caused by the 
collapse of the stock market in 1929, 
led to wholesale liquidation of both 
securities and goods. Deflation begot 
deflation and, in the course of time, 
our banking structure began tp crum­
ble. A? banks were drained of their 
reserves further liquidation of securi­
ties followed. At length, the mounting 
wave of domestic hoarding and foreign 
gold withdrawals forced a nation-wide' 
banking holiday.

The measures taken by the Govern­
ment to overcome this crisis are well 
remembered. One of them, the ban on 
gold exports, was primarily a defen­
sive measure; yet it was widely inter­
preted as a precursor of inflation. As 
a consequence a new fear—fear of 
higher prices—supplanted the old fear 
of deflation. Large speculative pur­
chases of goods ensued, and the curve 
of national production soared. When, 
at length, the inflation fear subsided, 
production fell off sharply.

After excess inventories had been 
absorbed a new upward' surge of buy­
ing set in. This time fear of inflation 
was less of a factor than rising indus­
trial costs. Under the NRA there 
had been successive advances in wage 
rates and in due time these were re­
flected in price increases. In the steel 
industry, for example, sharp advances 
in the prices of certain products went 
into effect on July 1 of this year. ‘To 
protect themselves against these in­
creases buyers bought heavily in the 
second quarter, with the result that 
production rose to 60 per cent, of 
capacity . The aftermath was an­
other precipitous drop in output, fol­
lowed by four months of unusually 
low operations.

To-day industrial activity appears to 
be slowly recovering. Stocks have been 
worked off and replacement buying has 
set in. At the same time business sen­
timent is improving. Fear of currency 
inflation has subsided in the face of as­
surances from the Administration that 
the printing press will not be used and 
that monetary policy in general will 
be kept as orthodox as present condi­
tions permit. Fear of further price ad­
vances in raw materials appears to be 
out of the picture, for the time being 
at least, because of accumulating evi­
dences that costs and prices have risen 
too rapidly. Fear of budgetary infla­
tion is still very real. However, the 
Government is apparently as alive to 
the danger of mounting Government 
indebtedness as its critics: In  discus­
sing public expenditures the President 
recently said': “We should all proceed 
in the expectation that the revival of 
business activity will steadily reduce 
this burden.”

This is a reasonable viewpoint and 
it leads one to enquire whether there 
are any other major fears besetting 
business. Yes, there is one-^fear of
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iabor trouble. So long as organized 
labor makes every upturn in business 
an excuse for a new disturbance, ap­
prehension rather than confidence will 
be the rule in industry.

But even in this field there is reason 
to look for a more realistic attitude 
on the part of the Administration. In 
its plan for the settlement of the Great 
Atlantic & Pacific Tea Co. strike, the 
National Labor Relations Board pro­
hibited unions from resorting to co­
ercion or intimidation in their mem­
bership drives. If this principle is 
generally applied and enforced, the 
day of flying squadrons and mass pick­
eting is over and, with it, the day of 
major industrial disturbances.

With the fear of chronic labor unrest 
finally laid to rest—and the writer is 
optimistic enough to believe that it will 
be laid to rest—the last major ob­
stacle to revival will be removed. The 
psychology of hope will then replace 
the psychology of fear. Capital will 
come out of hiding, the consuming pub­
lic will loosen its purse strings, and the 
accumulated needs of five years will 
be translated into purchases.—C. L. 
Lacher in Hardware Age.

Thirty-First Annual Convention of 
Implement Dealers 

Tuesday, December 4.
9:30 a.m. Meeting of officers and di­
rectors- and local committees.

12:30 noon. Convention to start with 
a luncheon in ball room, Pantlind 
Hotel.
Song—America.
Invocation—Edward DeYoung.

1:30 p.m. Memorial service for the 
late C. L. Glasgow, of Nashville. 

1:50 p.m. Address of welcome— 
Mayor of Grand Rapids.
Response — Isaac Van Dyke, Zee- 

land.
President’s address—A. J. Rankin, 

Shelby.
Secretary’s report — S. E. Larsen, 

Grand Rapids.
Treasurer’s report—Henry Schantz, 

Grand Rapids.
Secretary’s report (financial)—S. E. 

Larsen, Grand Rapids.
3 p.m. Address—J. S. Witmer on 
“On the Way Out.”
Announcement of committees. 
Attendance drawing.
Open house at exhibit hall to public 

Tuesday evening until 10:30 p.m.
Wednesday, December 5.

9:30 a.m. Meeting called to order in 
ball room of Pantlind Hotel.
Singing.

9:45 a.m. Dealer discussion period, 
led by Henry A. Schantz.
Elmer Lang, Capac—Revising direct 

Credit.
10 a.ni, Wm. Montague, Ovid—Cash 

reserve.
10:15 a.m. R. B. Collis, Benton Har­

bor—Local groups".
10:35 a.m. K. K. Vining, Grand Rap­

ids, Kent County Agent—Address— 
“4H club work, and dealers tie with 
county agent.”

Discussion.
11 ¡10 a.m. Adolph Schnepp, St. Louis 

•—“Minimum mark-up.”
11:25 a.m. E. B. Straehly, Burr Oak 

—Twine situation.
.Discussion,
Attendance'drawing: "s ‘ i : '

Exhibit hall open until 6 p.m.
Thursday, December 6 

1 p.m. Meeting called1 in ball room
of Pantlind Hotel.
Singing.
Address—David E. Darrah on 

“Trade suicide or trade self-gov­
ernment.”

Report of Committees:
Legislative 
Auditing 
Trade relations
Resolutions (C. E. Hochradel) 
Nominations

Exhibition hall open until 6 p.m.
Banquet Thursday night, 6:30.

The usual very interesting array of 
speakers.

John Krause, of Lansing, will act as 
toastmaster again.

Canned Goods Prices Easier
Pressure for. additional business in 

the primary market has caused an eas­
ing of prices in some varieties of late 
minor canned fruits and vegetables, 
according to reports in the primary 
market. Prices on major items contin­
ue to hold steady, however, with some 
of the more popular grades very 
scarce, due to the heavy buying by dis­
tributors during the last three months. 
Canners expect a period of dullness, 
during the next two months, as whole­
salers are well stocked and it will re­
quire considerable time for this mer­
chandise to pass into retail channels.

Heavier Apparel Re-orders Due
Larger re-orders on women’s heavier 

apparel are in prospect, due to the in­
roads on stock. Coat promotions are 
meeting with good consumer response 
and a substantial additional volume in 
this merchandise is expected to feature 
the next two weeks. The demand at 
retail for formal dresses has been brisk, 
it was added, with one of the best sea­
sons in this type of merchandise for 
some time being experienced. Knitted 
sportswear, negligees, undergarments 
and accessories have likewise met an 
extremely good consumer demand that 
will result in reorders.

Shoe Demand Holds Up 
While demand for shoes is holding 

up fairly well, manufacturers complain 
that retailers have gone back to a pol­
icy of buying only immediate require­
ments and that little advance purchas-

ing is coming through. Sellers admit 
that stores are still doubtful about 
hide and leather prices, but insist that 
no further serious reactions need be ex­
pected, as leather prices are even lower 
than the current hide basis warrants. 
Orders are confined mainly to shoes 
retailing under $5. The Shoe Fashion 
Guild will open its Spring lines next 
week, while volume styles will not be 
ready before the middle of December.

Stores Re-order Cooking Wares 
Continued demand1 for small kitchen­

wares for immediate delivery keeps 
sales volume in the wholesale market 
at a high level. For the last ten days 
buyers for both jobbers and retailers 
have been active in the market order­
ing goods to replace merchandise 
moved in recent special promotions. 
Cooking utensils of all types from low 
and medium price porcelain, aluminum 
and tin to high price chromium plated 
copper, were purchased yesterday. The 
goods will be featured in sales to be 
held in chain and independent stores 
the week before Thanksgiving.

Hollow Ware Market Active 
Orders for holiday sterling and sil­

ver-plated hollow ware reached the 
market in substantial volume this week 
from retailers in the mid-West and 
New England States. Until this month, 
most of the stores in near-by States 
have confined purchasing to regular 
Fall goods. Articles in demand for 
Christmas promotion include candle­
sticks, flower vases, bon-bon dishes and 
fruit bowls, priced from $5 up. Cock­
tail shakers in sterling, plated silver 
and1 chromium plate were leading 
items in the liquor accessory lines.

White and Gold Lamps Ordered 
White and gold lamps, made up in 

classic modern, Federal and early 
American designs, dominated orders 
placed by retailers buying large quan­
tities of goods for immediate and holi­
day delivery this week. Calls were 
confined to merchandise to retail at 
$5 to $15, and included both china and 
metal base lamps. Buying this week is 
the heaviest which has developed since 
the season opened and brings the sales 
volume to date nearly 15 per cent, 
above figures for the corresponding 
period last Fall.

DAVENPORT-McLACHLAN INSTITUTE
C h a rte re d  by  th e  S ta te  a s  a  C la ss  A  College 

S PR O FES SIO N A L SCHOOL O F B U SIN E SS TR A IN IN O  
F O R  H IG H  SCHOO L A N D C O L L E G E  G R A D U A TES

G rand R apids, M ichigan

CASH for all kinds of MERCHANDISE stocks.
Give size of stock and kind of m erchandise in first letter. 

FRED J. BOSMA, Grand Rapids, Michigan
RURAL ROUTE No. 6 TELEPHONE 3-1987

Grand Rapids Paper Box Co.
M a n u f a c t u r e r s  of S E T  U P a n d  F O L D I N G  P A P E R  B O X E S  

S P E C I A L  D IE  C U T T I N G  A ND  M O U N T I N G  
G R A N D  R A  P I D S ,  M I C H I G A N
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D R Y  G O O D S
M ichigan R etail D ry Goods A ssociation  

P re s id e n t—Jos. C. G ra n t, B a ttle  C reek . 
F i r s t  V ic e -P re s id e n t — D. M ih le tha ie r, 

H a rb o r  B each .
Second V ic e -P re s id e n t—C la re  R . S perry , 

P o r t  H u ro n .
S e c re ta ry -T re a s u re r—L eon F . R o sa- 

c ra n s , T ecum seh .
M an ag er—Ja so n  E. H am m ond , L an sin g .

Corset Makers Ask Code Change 
Fifty leading corset manufacturers 

have forwarded a telegram to Donald 
Richberg, executive director of the 
National Emergency Council, request­
ing the elimination from the code of 
the corset and brassiere industry of all 
fair trade practice provisions and the 
retention of only those provisions deal­
ing with labor, it became known yes­
terday.

It was also announced here that the 
Associated Fur Coat and Trimmings 
Manufacturers, Inc., yesterday for­
warded resolutions making demands 
for changes in the Fur Manufacturing 
Code to Clay Williams, chairman of 
the National Industrial Recovery 
Board, and to Prentiss L. Coonley, 
deputy administrator in charge of the 
code.

The action of the corset manufac­
turers was hailed by the Association of 
Buying Offices as reflecting the wide 
interest which retail and manufacturing 
circles have taken in the stand, re­
cently expressed by Mr. Richberg, in 
favor of code simplification and the 
elimination from codes of provisions 
which have evoked substantial oppo­
sition. Members of the association, 
headed by John Block, of Kirby, Block 
& Co., represent 1,700 independent re­
tail stores, doing an annual volume of 
business of $1,500,000,000.

In their telegram to Mr. Richberg, 
the corset manufacturers said:

“The most serious handicap, in our 
opinion, to the President's recovery 
program is the over-regulation and 
consequent strangulation of business 
by reason of the so-called fair trade 
practice provisions of the various codes.

“After a year of watchful waiting 
and co-operation, we have found that 
practically all of the fair trade prac­
tice provisions of our code are entirely 
unworkable, especially for the smaller 
business, which we believe is contrary 
to the intent of the National Recovery 
Act. They have hampered and retarded 
progress and recovery in our industry. 
They have increased the cost of mer­
chandise to the consumer. We, there­
fore, request your assistance in remov­
ing these burdensome provisions from 
the code of the corset and brassiere 
industry.”

The resolutions of the Associated 
Fur Coat and Trimmings Manufactur­
ers, Inc., as given out this week by 
Edward Fillmore, general counsel, as­
serted that “unless action is taken by 
the administration on the demands, the 
members will have no further interest 
in the code of fair competition for the 
fur manufacturing industry.”

The demands chiefly stress the fol­
lowing: that the present set-up of the 
Code Authority is “unfair and unjust” 
inasmuch as it is now composed of five 
representatives of fur trimmings man­
ufacturers, as against only two repre­
sentatives of the Associated, “whose 
members manufacture most of the fur

coats and trimmings manufactured in 
the United States” ; that failure on the 
part of the NRA to curb unfair compe­
tition by imposing on the custom re­
tail fur manufacturers the same wage 
and hour provisions has caused “incal­
culable loss”; that the code assess­
ment is “excessive” and that the trans­
fer of the code to the leather and fur 
group has impaired enforcement.

Rug Promotions Urged by Mills 
Recent promotions of rugs and car­

pets brought a surprisingly good re­
sponse from consumers, buyers in the 
market to replenish stocks of low price 
goods said yesterday. The number of 
stores featuring floor covering in spe­
cial sales was limited but in every in­
stance where rugs were promoted re­
sults exceeded expectations. On the 
basis of this week’s experience rug 
manufacturers will press retailers to 
sponsor elaborate rug promotions up 
to Thanksgiving Day. They argue 
that consumer demand was late in 
starting this Fall but that a substan­
tial volume of trade can be done be­
fore the end of the season if stores give 
the necessary attention to floor cov­
erings.

Seek Lower Basement Costs 
Means for reduction of overhead ex­

penses in basement departments fea­
tured the recent meeting of basement 
merchandise managers of the merchan­
dising division of the National Retail 
Dry Goods Association at the Hotel 
New Yorker. The competition of the 
variety chains, credited-with the lower 
overhead expense of 26 per cent, was 
cited as a vital factor in the need for 
cutting costs. Introduction of added 
lines to increase sales and a cut in di­
rect expenses were offered as ways of 
getting lower costs. I t was also indi­
cated that instalment selling in base­
ments is gaining, the experience being 
cited of a heavy response to an offer­
ing of silver flatware at $28 on a $1 
down and $1 weekly basis.

Fancy Groceries in Demand 
Wholesale grocers expect a heavy 

demand for holiday merchandise to de­
velop in the market this week, accord­
ing to reports they have received from 
store accounts indicating that • retailers 
generally are planning to enlarge their 
commitments for fancy and “luxury” 
items. Chain store groups will make 
a big play for holiday trade this year, 
as the distributors anticipate a large 
increase in the volume of consumer 
buying. The dried fruit division of the 
market has been unusually active and 
prices are firmer as a result of a short­
age of some items. Retailers appear 
to be well supplied with canned goods, 
and the principal movement in this 
branch of the market is on goods which 
show price concessions.

Early Holiday Shopping Gains
Efforts on the part of retailers to 

spur early shopping for the holidays 
are making progress surpassing expec­
tation at this time. While by far the 
larger bulk of Christmas shopping will 
not be begun until after Tranksgiving, 
the purchasing of merchandise falling 
into the gift category so far this year 

; is credited with being ahead of 1933. 
The movement will be given further

impetus with the opening of enlarged 
toy sections within the next ten days. 
Introduction of holiday atmosphere 
into store decorations and trim will 
also be earlier than was the case last, 
year.

Frightened Him
Sportsman (having emptied both 

barrels at a rabbit): There, Jack, I’m 
sure I hit that one.

Friend: Well, he certainly did seem 
to go faster after you shot at him.”

MICHIGAN BELL
TELEPHONE CO.

•

LONG DISTANCE 
RATES ARE 

SURPRISINGLY LOW

M e  , ,
less,

between 8:30 p> m. and  4:30 a. m ., you can call th e  fol­
lowing points and  ta lk  fo r th ree  m inutes fo r th e  rates 
shown. Rates to  o th er points are  proportionately low.

N ig h t
From GRAND RAPIDS to : s ta t io n ^ to - s m tio n

Appleton, W is_________________   55c
Batavia, 111.------ -------------------------------50c
B e lla ire____________________________50c
D e t r o i t -------------- ---------------- -1-------- 50c
East Jo rdan_________________     .50c
Elwood, Ind. __________________ _____ 60c

The rates quoted above are Night Station-to-Station rates, effec­
tive from 8:30 p. m. to 4:30 a. m. Night Station-to-Station rates 
are approximately 40% less than Day Station-to-Station rates, in 
most cases. On calls costing 50c or more, a Federal tax applies.

For fattest service, give the 
operator the telephone number 
o f  the person you are calling

One of the 72 Selected 
Companies

of the FEDERATION of MUTUAL FIRE INSURANCE CO'S

The G R A N D  R A P I D S  
Merchants Mutual Fire Insurance Co.

Affiliated •with the Michigan Retail Dry Goods Association

320 Houseman Bldg. Phone 95221
GRAND RAPIDS, MICHIGAN
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H O T E L
D E P A R T M E N T
Upton Sinclair Proves To Be a Poor 

Loser
Los Angeles, Nov. 10—Upton Sin­

clair seems to possess all of the ele­
ments of a “poor loser.” He claims he 
was cheated out of the election for 
governor of California because of vote 
pilfering. And yet he had intelligent 
representatives on every election board 
in the state, there were no complaints 
as to disorder of any kind, and but 
one arrest was reported for illegal vot­
ing throughout the state. If Mr. Sin­
clair will take a day of and read some 
of the twaddle he tried to pass off on 
an intelligent public as literature, he 
may have an awakening, and under­
stand why Americanism was at a pre­
mium in the contest.

Norman J. Hockenbury, youngest 
son of the vice-president of the Amer­
ican Hotels Corporation, has enrolled 
as a student of the Michigan Hotel 
Association hotel administration course 
at the Michigan State College at Lan­
sing.

J. Lee Barrett, vice-president of the 
Detroit Convention and Tourist Bu­
reau, told the members of the Detroit 
Hotel Association at a recent meeting 
held at Hotel Tuller in that city that 
the outlook for hotel business during 
the coming year is much better than 
for some time past. I t is granted that 
Mr. Barrett usually knows what he is 
talking about and his remarks were 
jubilantly received. At this meeting 
the local hotel organization went on 
record as against the introduction of 
politics in their conduct of business 
affairs, which is a position satisfactor­
ily maintained by most successful busi­
ness institutions.

Henry Hall James, dean of Detroit 
hotel operators, died of pneumonia at 
the age of 89 years in his apartment 
in Hotel Franklin, in that city, which 
he had conducted for over thirty years. 
He was married in 1866 to Sarah M. 
Warner, whose father, J. C. Warner, 
erected the Franklin in 1842, and in 
1900 Mr. James became owner and 
operator of same. This hotel, during 
its entire existence, had the record oi 
never having maintained a bar on its 
premises. His son, Robert W. James, 
was associated with him in the opera­
tion of the Franklin for many years, 
and now conducts Hotel Andoria in the 
Motor city.

Harry Eastman, long associated with 
“Uncle Ben” Brahnam, in the conduct 
of the affairs of the Hotel Bulletin, 
Chicago, and well-known Jby almost 
every Michigan operator, being usually 
in attendance at all state conventions, 
and who has been ill for nearly a year, 
has come to California to test the re­
cuperating qualities of “sunshine and 
roses.”

Robert Hamilton, sales manager for 
Detroit Statler, was awarded a prize 
for bringing in the largest number of 
pledges for the Detroit Community 
Fund on the first day of its recent 
drive. Mr. Hamilton headed one of 
the soliciting teams.

Thomas Slattery, well-known as a 
great favorite with commercial men, 
stopping at Hotel Fort Shelby, Detroit, 
as head porter for a long time, has 
been appointed as superintendent of 
service in that hostelry.

John J. Larraway, who last year 
was one of the managers of Portage 
Point Inn., Onekema, has been ap­
pointed assistant catering manager at 
Hotel Fort Shelby. He was a former 
graduate of the hotel class at Michi­
gan State College.

The American Hotel Association has 
completed a thorough study of the 
various Federal loan agencies in an 
effort to determine whether hotels may 
obtain loans from any of these agen­
cies, and if so, under what conditions 
and terms. The result is the publica­
tion of a booklet entitled “The Facts 
About Government Aid Available to 
Hotels.” It may be obtained by apply­
ing to the A. H. A.

One of the magazines recently had 
an interesting cartoon of a patron seek­
ing the prescription department of a 
drug store, after being shifted from 
lunch counter to cameras, and from 
pipes and tobaccos to to,let accessories, 
finally learning that prescriptions 
might be filled in the basement. Per­
haps he was fortunate at that, in find­
ing out that they did a prescription 
business at all. Now that certain chain 
cigar stores are introducing lunch 
counters, the main purpose for which 
they were originally operated may be 
relegated to the back alley.

Once a year the U. S. Navy is host 
to the dear public which keeps it going, 
and thousands were on hand last Mon­
day to witness the array of a half- 
dozen or more of our staunchest bat­
tleship in holiday attire. The grim side 
of the navy business was thrust into 
the background, while the commanders 
and lesser officers extended the annual 
greeting to their civilian “bosses.” 
Ships’ bands played patriotic concerts 
all day, fighting sea-planes were cata­
pulted from ships’ decks and rolled 
and zoomed in the air above; the an­
nual Naval Day boat races were held in 
the morning, besides other affairs, too 
numerous to mention. Visitors were 
met at the docks at San Pedro by Gov­
ernment launches, transported without 
charge to some particular vessel they 
were taken on board and given person­
ally conducted tours by welKposted 
guides, who explained the workings of 
everything from the electric bread-mix­
er to the powder elevators of the sev­
enty-two sixteen inch guns. Later on 
will come the annual target practice, 
but this program will be viewed from 
the hills contiguous to Fort McArthur.

Pershing Square, better known as 
the “home of the unburied dead,” as its 
appellation would indicate, is a sort of 
resting place for wayfarers of every 
type and a sort of get-together rendez­
vous for newcomers, who pick up stray 
acquaintances and form new ones. _On 
the occasion of nearly every visit I 
have made to this shrine I have noticed 
trudging to and fro, a derelict, seem­
ingly of great age—a man of powerful 
frame, standing about six feet two, 
with silver hair and beard, bare-legged 
and wearing a one-piece garment some­
thing like a pajama suit of thin mate­
rial and sometimes a sort of smock 
over that. W inter or summer, rain or 
shine, it is said he wears no heavier 
clothing and he certainly has a rugged 
appearance. He disclaims knowledge 
as to  his exact age, but the other day 
coming in contact with him, I un­
earthed' the fact that he is a real philos­
opher. He says that the Bible teaches 
us the body is more than raiment; that 
the more we cover ourselves and get 
away from nature the more we con­
tribute to the destruction of the soul. 
Here is a parable he offered in justifi­
cation of his statement, which is, in­
deed interesting: “Once a man had a 
rag. The rats gnawed it, so someone 
advised him to get a cat. He got a 
cat, but needed food for it. So he got a 
cow. To feed the cow he had to have 
hay, so he got a farm. To store what 
the farm gained him, he had to have a 
bank. To protect the bank he had to 
have soldires and to safeguard the sol­
diers from sea attacks had to have a 
navy. So we came to wars and destruc­
tion. W e are working the wrong way. 
Instead of getting more and more we 
should have less and less, until at last 
we can throw away the rag.” A cheer­

ing thought if one can become accus­
tomed to the climate.

The Interstate Commerce Commis­
sion no proposes to find out if the rail­
road companies are warranted in_ charg­
ing extra fare for transportation on 
fancy trains. As the patrons of these 
trains are of a class who can afford to 
pay fancy prices for extraordinary serv­
ice and do so without protest in every 
line of comfort and entertainment, it is 
suite likely the Commission will decide 
against allowing the extra charge and 
make up the discrepancy by added 
charge for transportating farm prod­
ucts. There is every reason why the 
railroads should discriminate in charg­
es for this class of service, just the 
same as an added price is exacted from 
the traveler for Pullman accommoda­
tions over the day coach offerings. 
Were there no extra charge these top- 
notch trains would be loaded to the 
guards at all times and most every­
body would be dissatisfied. When the 
opulent travelers begin to complain 
will be the proper time for the regu­
lators of the sun, moon and stars to 
put in their oar.

That the New York state law limit­
ing the liability of an inn-keeper to 
$100 in case of loss of baggage, where 
there has not been a previous agree-
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ment between the owners of the bag­
gage and the hotel, is recognized as 
meaning what it says, is evident from 
a decision handed down by the supreme 
court, where a verdict of $100 was 
rendered in an action for the loss of a 
jewelry trunk which was valued at 
$15,000 and that amount claimed in 
the suit. It would be a good thing to 
have such a law in many of the other 
states. There has been an epidemic 
of lawsuits all over the country where­
in an attempt has been made to devel­
op a goat out of the hotel man, and 
he has acted the part nohly, but it is 
high time he were permitted to have a 
vacation. ■ Recently out' here a guest 
stubbed his toe on a stair carpet and 
forthwith the hotel man was asked to 
pony up $25,000, nothwithstanding the 
fact that no proof was offered to the 
effect that the said stair covering was 
in any wise defective. The judge, 
however, probably sensed that some­
one had been dallying with booze, that 
the hotel man was not to blame and 
took the case away from the jury.

The pedestrian must be eliminated. 
Seems to me he is almost a greater 
nuisance than Old Dobbin. If one 
were given to statistics he could prob­
ably demonstrate by the “rule of three” 
that it is the pedestrian who clutters 
up the highway and makes auto driv­
ing a real effort. In the first place if 
he is done away with sidewalks may 
also be eliminated, thus adding great­
ly to the area which may be utilized for 
carnage between high-powered auto­
mobiles and their more or less indiffer­
ent operators. One of our California 
coroners went so far in directing a 
verdict for homicide for one of these 
“walkers” as to intimate that he got 
what he deserved. He didn’t go so far 
as to suggest a fine for such trespas­
sers, but I expect that time is near at 
hand. Even if he is swept up and car­
ried away in an undertaker’s basket, he 
is in a position where he deserves con­
demnation. When this new proposed 
$200 auto comes into being I shudder 
at the fate which will be meted out 
to the old-fashioned guy who insists on 
walking.

The ruling passion among the sport­
ing element in California especially, 
seems to begin early. Comes a little 
girl in her early teens who wants a 
guardian appointed1 for her- forthwith, 
notwithstanding the fact that she is 
already provided with two able bodied 
and probably mentally alert parents. 
But she craves a court guardian be­
cause she is going to make a world- 
record flight as soon as she learns to 
fly and can find a millionaire angel to 
back her. She asserts she will need 
the guardian to make contracts for the 
vaudeville, movie and magazine en­
gagements that will at once follow and 
the cigarette endorsements she expects 
to sell. This is her idea of prepared­
ness, and she almost feels she is pre­
pared to make a flight to Madagascar 
or Timbuctoo with one loading of her 
powder puff. The funny thing about 
the whole proposition is that the world 
is fairly cluttered up with fairies of this 
type. The newspapers fall for them 
and the dear public thinks they are en­
titled to entrance in the sport fields 
and on the front pages. And civiliza­
tion advances accordingly.

Frank S. Verbeck.

More activity was noted last week 
in the wholesale merchandise markets. 
Mounting retail sales have brought 
larger replacement orders. A feature 
of the week was the buying spurt in 
the cotton goods trade. In the worsted 
market prices were marked up follow­
ing their recent dip.

A wise man should have money in 
his head but not in his heart.—Dean 
Swift.

Items From the Cloverland of 
Michigan

Sault Ste Marie, Nov. 12—Now that 
another election is over and everybody 
is happy, except the losers and they 
took defeat like good sports—we con­
gratulate the winners and wish them 
success. Our city officers all have their 
jobs for another term. They were all 
faithful workers and reaped the reward 
for their efficient service.

Alex Bush, for the past fifteen years 
connected with the grocery business, 
and for a number of years with the 
Soo Co-op. Mercantile Association, has 
opened business for himself, in the 
old Bosley store on Maple street, which 
has been closed for the past year. Mr. 
Bush is well acquainted in the East 
end of the city, having been in charge 
of a store on Portage avenue in the 
same neighborhood. The store has been 
redecorated and stocked with a full line 
of groceries, as well as cold meats, and 
his many friends wish him success in 
his new venture.

Nobody is 100 per cent, satisfied 
these days, but any honest man must 
admit it might have been a lot worse.

Robert Tobin has resumed the man­
agement of the Michigan Liquor Con­
trol Commission after a five week leave 
preceding the election. Robert was a 
candidate lor county clerk, but hap­
pened to be on the losing side.

Oil and gasdline dealers of the Sault 
were guests of the Standard Oil Co. 
last Wednesday evening in the main 
dining room of the Hotel Ojibway at 
a program of entertainment and in­
struction, followed by a buffet lunch.

Earl Brown has taken over the 
Standard Oil service station at 102 
Portage ave. Mr. Brown has taken a 
lease from the Standard Oil Co. The 
station was formerly operated by Reg­
inald Ashmun, who resigned last week 
to go into business with his brother, 
Richard, of Caro.

Trek to the North woods by Mich­
igan hunters has started with ideal 
weather conditions indicated when the 
season opens next Thursday. On Sat­
urday four ferries were put on the 
run, at the Straits of Mackinac, one 
being the railroad ferry, Chief Wawa- 
tam, which will help the three state 
boats during the Northward rush. Last 
year 16,000 hunters crossed the straits 
and reutrned with 5,000 bucks.

Prospects of re-opening the camps 
and Sault plant of the Cadillac Soo 
Lumber Co. this winter are decidedly 
dim, as stated by Clyde A. Saunders, 
manager. If any change is made in 
the present rate of production, it will 
be on the curtailment side, with fewer 
men employed in the lumber mill of 
the plant here. The reason assigned 
by Mr. Saunders for the inability to 
open camps this winter and to get into 
production again is the failure of the 
company to obtain an expected loan 
from the Federal reserve system. A 
loan to the Cadillac-Soo Co. has been 
approved by the Federal administra­
tion for the past six weeks, it is stated, 
but the reserve bank has tacked on so 
many conditions to the loan, including 
personal guarantee by all members of 
the board of directors of the company, 
that decision- has been reached not to 
accept such loan. The terms were con­
sidered impossible. The failure to open 
the Cadillac-Soo Co. plant blasts hopes 
of several hundred Chippewa county 
workmen for employment this winter 
and presents a problem to county wel­
fare organizations that it was hoped to 
avoid.

Blondes are disappearing, according 
to the latest fashion report. Yes, in­
deed, and some of them with other 
women’s husbands.

It was the writer’s good fortune to 
meet Terry O’Laughlin while passing 
through Bay City last week and have 
a short and pleasant visit with Terry, 
being the first visit in many years. 
About thirty-four years ago he resided 
in the Sault and was one of the well- 
known salesmen in those days. He 
was also manager for the Mud Lake

Lumber Co. store, at Raber, one of 
the big lumber concerns at that time. 
Terry asked all about the old-time 
friends and what there was left of the 
old towns which flourished in those 
days. He has not been back since 
moving to Bay City and he would 
surely be surprised to see the changes 
which nave taken place during the 
thirty-four years. He wants to be 
remembered to his old-time friends 
who are still in the land of the living 
and will be glad to have them stop 
when they pass his place of business, 
which is in a nice family grocery store 
on the West side of Bay City, where 
he and !iis wife are enjoying life in 
their declining years.

We talk s lot in life, but have a way 
of keeping awfully quiet about the 
things which really hurt.

William G. Tapert.
Evidently Authorized by the Clayton

Act
The complaints filed in Washington 

against the H. J. Heinz Co. and the 
Beechnut Tacking Co. by Herman 
Hansen in behalf of Charles H. 
Kretschmer, of Saginaw, described in 
this week’s Out Around, appear to be 
answered by Section 2 of the Clayton 
Act, judging by the following letter:

Washington, Nov. 8—We have your 
letter of Oct. 30, 1934, in which you 
submit certain quotations by H. J. 
Heinz Co. and Beechnut Packing Co., 
which in your opinion indicate price 
discrimination on the part of these con­
cerns against small grocers in the 
Western States.

For your information we are enclos­
ing a copy of the Clayton Act and di­
rect your particular attention- to Sec­
tion 2 thereof, which you will note pro­
vides against price discrimination, but 
makes certain exceptions for quantity 
purchases, etc. From the facts pre­
sented in your letter it would appear 
that the price differentials quoted there­
in would fall within these exceptions. 
However, if after you have given fur­
ther study to the situation in the light 
of the enclosed Act, you still feel that 
said situation involves a violation there­
of, we will be glad to give the matter 
further consideration upon the receipt 
of such evidence as you may have in 
support of the allegations made.

James A. Horton, 
Chief Examiner Federal Trade 

Commission.
Process Freezes Ice Cream On Drum

The manufacture of ice cream, water 
ice, sherberts and other refrigerated 
products is said to be made more effi­
cient by means of a machine patented 
by Vogt Processes, Inc., of Louisville, 
Ky. In processing such commodities, 
it is desirable to effect the hardening 
or setting of the product as rapidly as 
possible, without undue agitation or 
disturbance of the product, after the 
proper and desired amount of air has 
been incorporated in it. The new ma­
chine consists essentially of a large 
cylindrical drum refrigerated from 
within, and provided with a large num­
ber of channels in which the ice cream 
mix is introduced. After the liquid, 
semi-liquid or plastic material is frozen 
in the refrigerated channel, the mate­
rial is removed in the form of slabs or 
bars, which may then be cut into the 
desired and uniform length. The 
lengths are preferably comparatively 
short because any curvature resulting 
from the periphery of the roll will be 
smaller, the shorter the section. In 
the case of ice cream, the curvature of 
the bars or sections is not so impor­
tant because ordinarily ice cream has 
a sufficient amount of unfrozen water 
even- at a temperature of 0° F. to per­
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mit it to be formed or bent to a con­
siderable degree without perceptible 
fracturing.

Maple Flavor By Alcohol Extraction 
A true maple flavor is obtained, ac­

cording to Leo Skazin of Ottawa, On­
tario, Canada, by adding a readily vola­
tile liquid, miscible with the maple 
syrup, which at the same time, without 
reacting chemically with the sugar, 
greatly decreases the solubility of sugar 
in the resulting liquid. The process 
may be applied to maple sap, partially 
concentrated maple sap. maple syrup, 
maple sugar, etc. Ethyl alcohol is pre­
ferred as a solvent for the flavor. The 
alcohol is added to the maple syrup 
and absorbs the flavor, while causing 
the sugar to crystallize out. The sugar 
is filtered off and the remaining liquor 
containing the maple flavor may be 
evaporated to remove the volatile addi­
tion agent and part of the water and 
thus produce a concentrate of the fla­
vor.

Rise in Steel Operations
The rise in steel operations for 

the fourth consecutive week re­
flects the current trend toward a 
m oderate, but w idespread im­
provem ent in industrial activity.

While advance orders from the 
automobile industry for steel re ­
quirem ents in connection with the 
new m odels are a  factor, the chief 
dem and is coming from well d i­
versified trade channels. This is 
held particularly significant since 
it m eans that the stocks accum­
ulated during the second quarter 
by m any dealers and steel p rod ­
uct m anufacturers are pretty  well 
exhausted. T he rise in building 
activity and p lant construction 
work is also beginning to m ake 
itself felt.

A  further increase in steel out­
put is, therefore, anticipated in 
the near future. W hile the rate of 
increase has been slow, it is re­
called that some steel producers 
five or six weeks ago began antici­
pating the rise in dem and. Stocks 
thus built up have to be  sold first 
before the  current dem and will be 
fully reflected in operating figures, 
it is held.

Ethical sense is. awareness of beauty, 
economy, fitness and proportion in con­
duct. Ethical discrimination, a sense 
of obligation, and disciplined will­
power make character. Keen ethical 
sense requires intelligence and expe­
rience. Lacking these, conduct must 
rest on codes, presumably formulated 
by those with greater ethical sense for 
guidance of those with less. In ethics, 
as in every field, genius sets standards 
which become authority to those who 
recognize excellence, even where they 
cannot create it.—Antioch News.

He Got the Job
Johnny, ten. on applying for a posi­

tion as office boy, was told by the 
smart manager: “No, I ’m afraid you 
are too small. I think the reason is 
because your legs are to short.”

With a smile the young applicant 
looked up and replied: “Huh, what this 
place needs is brains, not legs.”
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D R U G S
M ichigan B oard of P h a rm a c y

P re s id e n t—E a rl  D u rh am , C orunna .
V ic e -P re s id e n t—M. N . H en ry , Low ell.
O th e r m em b ers  of th e  B o ard —N o rm an  

W eess, E v a r t ;  F ra n k  T . G illespie, St. 
Jo sep h ; V ic to r C. P ia sk o w sk i, D e tro it.

D irec to r—E . J .  P a r r ,  L an sin g .
E x a m in a tio n  S essions — T h re e  sess io n s  

a re  he ld  e ach  year-, o ne  in  D e tro it , one in  
th e  U p p er P e n in su la  a n d  one a t  F e r r is  
In s t i tu te ,  B ig  R apids.

M ichigan S ta te  P h a rm a c e u tic a l 
A ssociation .

P re s id e n t—J . E . M ahar, P o n tiac .
E x -P re s id e n t—D u n can  W eav er, F e n n -  

ville.
F i r s t  V ic e -P re s id e n t—B en  P eck , K a la ­

m azoo.
Second V ic e -P re s id e n t—Jo sep h  M altas, 

S a u lt S te. M arie.
T re a s u re r—H e n ry  H ad ley , B en to n  H a r ­

bor.
S e c re ta ry —C lare  F . A llan, W y an d o tte .
E x ecu tiv e  C om m ittee  — M. N . H e n ry  

(ch a irm a n ), Low ell; B en jam in  S. P eck , 
K alam azoo ; A. A. S p rag u e, I th a c a ;  Leo  
J .  L acro ix , D e tro it;  J a m e s  W . Lyons, 
D e tro it; R ay  Jen so n , G ran d  R ap id s; D u n ­
c a n  W eaver, F ennv ille .

Activities of the  S tate Associations
On Friday evening, Nov. 9, .1 

had  the privilege of attending the 
dinner dance of the Battle Creek 
Retail Druggists Association at 
Post Tavern. There were about 
300 in attendancec to  enjoy the 
turkey dinner, vaudeville show 
and the dance. Everybody a ttend­
ing seemed to  enjoy the entire 
evening.

The Kalamazoo druggists are 
putting on their annual Thanks­
giving dinner a t th e  Columbia 
Hotel a t 7 p. m. on Nov. 27. A t 
this meeting E. J. Parr, Director 
of Drugs and Drug Stores, will 
explain the new pharm acy law 
and the Secretary of th e  State 
Association will explain t h e  
“Tw enty point” program . T he 
Kalamazoo druggists are inviting 
the druggists of that District to 
attend this meeting.

A  num ber of druggists are 
planning to  attend the dinner of 
the Michigan Federation of Retail 
M erchants at the O lds H otel at 
6 :30  p. m. Nov. 22, in Lansing. 
This meeting is being sponsored 
by- the Federation. T he speakers 
will be Governor-elect Fitzgerald 
and Lieutenant Governor-elect 
Reed, H arry Toy, A ttorney G en­
eral-elect, and A rthur H. V anden- 
berg, U. S. Senator.

One of the most discussed 
problem s of independent business 
to-day is the one of so-called price 
fixing. Price fixing is a  horrid 
word and does not m ean that the 
consumer he» to pay  the bill. Con­
fidence that the wage earner will 
get w hat is fair from the only 
source he can ever get it, an em ­
ployer who m akes fair profit from 
a  consumer who pays a fair price, 
is w hat is needed. T he old price 
fixing bugaboo which has been

out-of-date for a  good m any 
years, always rises to provoke 
m any attem pts to place a  re-sale 
price upon m any products, re­
gardless of fairness of price on 
the fact that it is an open and 
free competition with like p ro d ­
ucts. W here is there a  better per­
son to fix that price than the m an­
ufacturer who m akes it? If he 
sets his price too  high, it will not 
sell in a  competitive* m arket of 
like products. The slogan of in­
dependent m erchants to-day 
should b e  to keep competition 
alive, but prevent monopolies, by 
helping th e  m anufacturer who 
wants to  have a minimum price 
on his products to be  able to set 
th at price without the interference 
of a thousand laws that prevent 
progress.

T he Governm ent cannot legis­
late to keep the poor business m an 
in business, but it can go a  long 
ways to help the main streets of 
Michigan in the m atter of re­
ceiving an equal chance with out­
side interests to m ake an honest 
living. C lare F. Allan,

Secretary M. S. P. A.

Not A fraid  of High Taxes
W hile there still is no decision 

within the adm inistration as to 
whether to approach Congress for 
new tax legislation, there is grow­
ing evidence that high levies are 
no bugaboo to the W ashington 
G overnm ent and th a t there would 
be no hesitation about submitting 
new schedules that would m ake 
our laws look m ore like those of 
England.

T he belief is expressed that the 
report of the observers sent 
abroad b y  the T reasury to study 
the British system will show jus­
tification for further boosts in the 
income tax rates and for levies on 
comm odities and services now 
touched only lightly or not a t all.

Outside the inner circle there 
are predictions of a  Federal sales 
tax, with necessities of life alone 
exem pted, but there seems no in­
dication from administration quar­
ters that this will b e  resorted to. 
However, here  again it m ay be 
stated that public sentim ent in op­
position to  such a tax  would not 
weigh very heavily with the  p ro ­
ponent if it be  deem ed necessary 
to adopt it.

The Difference
Tennyson could take a piece of pa­

per, write a poem on it, and make it 
worth $10,000.—That’s genius.

Sargent could take a piece of canvas 
and paint a picture on it that made it 
worth $10,000.—That’s art.

Rockefeller can sign a check and

Increase your Sales without a cent of Investment
W rite for full information.

JOSEPH P. WENZEL
M anufacturers’ Outlet

YPSILANTI M ICHIGAN f

make it worth $10,000.—That’s capital.
The author of this can write a check 

for $10,000, but it wouldn’t be worth a 
cent.—That’s tough!

Genius invariably triumphs.

Complete modern Drug Store fixture« for sale at 
a great sacrifice, consisting of plate glass sliding 
door wall case, show cases, cash registers, count­
ers, back bar soda fountain and utensils, etc.

A B E D EM B IN SK Y , L iq u id a to r 
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G rand  R apids M ichigan

Holiday Goods
Our line now on display.

The best we have ever shown.

We invite you to look it over.

Prices A re Right.

▲

H azeltine &  Perkins D rug Co«
Grand Rapids Michigan

SERVING 
MICHIGAN 
NEARLY A 
CENTURY — 
1844 TO 1934.

VARIETY AND GIFT GOODS 
CUTLERY AND HOUSEWARES 

OPEN STOCK DINNERWARE 
FAMOUS LAUGHLIN CHINA

No m atter w hat you m ay need, we have it. O rders filled with 
speed, accuracy and satisfaction. PRICES T H A T  PLEASE!

DOLLS
GAMES
BOOKS
WAGONS
VELOCIPEDES
BICYCLES
SLEDS
ORNAMENTS 
TRAINS 
DOLL CABS

PARTY FAVORS 
STATIONERY 
GREETING CARDS 
TOILET SETS 
BRUSH & COMB 
BOUDOIR SETS 
MANICURE SETS 
CLOCKS 
WATCHES 
SALE GOODS

SILVERWARE
CHROMIUM WARE
ELECTRIC GOODS
TOASTERS
WAFFLES
LAMPS
BULBS
TREE LIGHTS 
REFRIGERATORS 
COFFEE SETS

COM PLETE DISPLAY in our SPACIOUS SHOW ROOM S

C O M E  T O  G R A N D  R A P I D S

H. LEONARD &  SONS
Cor. FULTON and COMMERCE Sts.—Park your Car in our Yard.
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WHOLESALE DRUG PRICE CURRENT ounces__ M.°-RP-H'-NE. @13 <*
____________ - _____________________  ___  % s _________________________ @14 40

Prices quoted are nominal, based on market the day of issue.

ACID FLO W ER

M USTARD
B ulk , Pow d.

Select, l b . ______________ 45 @ 60
No. 1, lb .  ___________ 17 @ 25

A cetic, No. 8, lb____________ 06 @ 10
B oric, Pow d., o r  X ta l., lb ._ 07%@ 20
C arbolic, X ta l., lb. 36 @ 43
C itric , lb. __________________ 33 & 46
M u ria tic , Com 'l., lb. 03%@ 10
N itric , lb. _______________ . 10 @ 15
O xalic, lb. _________________ 16 @ 25
S ulphuric , lh. 03%@ 10
T a r ta r ic ,  lb. .  ___  ______ 33 0 40

ALCOHOL
D en a tu re d , No. 5, gal. ___ 39 & 50
\ .  ood, g a l . ____________- ____ 60 @ 60

A LU M -PO TA SH , USP
L um p, l b . __ ____ ____ 04 @ 13
Powd! o r  G ra ., lb__________ 04% @ 13

AMMONIA
J s n c e n tra te d ,  lb. ____ 06 @ 18
i-F ,  lb. _____________ 05%@ 13
3-F . l b . __  __________ __ 05%@ 13
C arb o n a te , l b . ______ 20 @ 25
M u ria te , L p ., lb ____________ 18 @ 30
M u ria te , G ra ., lb .__  ___ . 07%@ 18
M u ria te , P o „  lb_____  _____ 22 @ 35

AR SEN IC
P ound  _____________________ 07 @ 20

BALSAMS
C opaiba, l b . _______________ 60 @ 1 40
F ir ,  C an a ., lb __________ . — 2 00 @ 2 40
F ir ,  Or eg., lb .______________ 50 @ 1 00
P e ru , lb. ----------------------------- 4 00 @ 4 60
Tolu, lb. _____________ ___ 1 50 @ 1 80

BARKS
C assia

O rd in ary , lb. __________ @ 36
O rd in ary , Po., lb______ 25 @ 35
S aigon, l b . ____________ 0 40
S aigon , Po ., lb-------------- 50 0 60

E lm , lb. ___________________ 40 @ 50
E lm , Pow d., l b . ___________ 38 0 45
E lm , G ’d, l b . _____— ---------- 38 0 45
S a ssa fra s  (P ’d  lb . 50)_____ 0 45
C oaptree, c u t,  lb ___________ 20 0 30
S c ip tre e , Po ., Ib-------- 35 0 40

B E R R IE S
Cubeb. l b . _______________— 0 65
C ubeb, Po ., lb___________ — 0 76
J u n ip e r , l b . ________________ 10 0 20

B L U E V ITR IO L
P o u n d  ______________________ 06 @ 15

BORAX
P ’d  o r  X ta l, lb ------------------- 06 O 13

BR IM STO N E
P o u n d _____________________ 04 @ 10

CAM PHOR
70 @ 90

C A N TH A R ID ES
R u ssian , P o w d . ____________ @ 4 60
C hinese, P o w d . ___________ @ 2 00

CH A LK
C rayons

W h ite , d o z e n --------------- (0/ 3 6U
D u stle ss , dozen  -  ------- ©  6 00

F re n c h  P ow der, Com l., lb .— 03% @ 10
P re c ip ita ted , l b . ---------------- 12 @ 16
P re p a re d , l b . ____ — 14 <9 16
W hite , lum p, lb .------------------ 03 @ 10

CAPSICUM
P ods, l b . ___ - — ------------—. 60 @ 70
P ow der, lb. ________________ 62 0 76

CLOVES
W hole, lb. __________—------- 30 @ 40
P ow dered , lb. ______________ 35 0 45

COCAINE
O u n c e _________________« . —*-14 76@16 40

CO PPER A S
X ta l, lb. ___________________ 03% @ 10
P ow dered , l b . ______________ 04 @ 15

CREAM  TA R TA R
Pound 26 @ 38

C U TTLE B O N E
40 @ 50

D E X T R IN E
Yellow C orn, lb — _________ 06% @ 15
W h ite  Corn, lb_______  ___ 07 0 15

E X TR A C T
W itch  H azel, Y ellow  L ab .,

g a l. 2 _____  _______ -  1 10 @ 1 70
Licorice, P ’d, lb—__________  10 0  R

A rn ica , lh. so 0 65
C ham om ile

G erm an , l b . ____________ 60 @ 70
R om an, l b . _____________ @ 1 40

Saffron
A m erican , lb. _. 50 @ 65
S pan ish , ozs. -  _______ 0 1 35

FO RM A LD EH Y D E, BU LK
09 @ 20

F U L L E R ’S EA RTH
Pow der, lh. . 05 @ 10

G E LA TIN
P o u n d  ___________  _____ 66 @ 65

GLUE
B rok., B ro., lb_____ ~ ,------- 20 @ 30
G ro’d. D ark , lb____________ 16 0 26
W hi. F lak e, lb ._____________ 27%@ 36
W h ite  G’d., lb_______  ____ 25 @ 36
W h ite  A X X ligh t, lb_______ 0 40
R ibbon ___________  ____ _ 42%@ 50

G L Y CERIN E
P o u n d __ _______ __________ 17%@ 45

GUM
Aloes, B arbadoes,

so called , lb. g o u rd s _____ @ 60
Pow d., l b . ____  ___  - 35 0 45

Aloes, S oco trine, l b . __ ____ 0 76
Pow d., l b . ______________ 0 80

A rabic , first, lb. _________ - 0 40
A rab ic , sec., l b . ____________ 0 30
A rab ic , so rts , lb. ______  - IS 0 25
A rab ic , G ran ., lb. __________ 0 35
A rab ic , P ’d, lb. ____________ 25 0 35
A safo e tid a, l b . _____________ 47 0 50
A safo e tid a, Po ., lb .________ 76 0 82
G uaiac, lb. ______  ___  ____ 0 60
G uaiac, p o w d . _________ _________ 0 65
K ino, l b . _________________  —  - 0 1 00
K ino, powd., lb _________________ 0 1 25
M yrrh , l b . _______________ _____ - 0 60
M yrrh , Pow ., lb _____________ - 0 75
S hellac, O range, lb .___  ___ 35 0 45

G round, I d . ______________ - __ 35 0 45
S hellac, w h ite  ".bone d r ’d) lb. 45 0 56
T ra g a c a n th

No. 1, b b l s . ________________ 1 50 @ 1 75
No. 2, l b s . _________ -  1 3b @ 1 50
Pow .. l b . _______________1 25 @ 1 60

P ou n d
H O NEY
____________ 25 40

H O PS
% s Loose, P ressed , lb______  @ 75

HY DROGEN PE R O X ID E
Pound , g r o s s    - — — 27 00 @29 00
% lb., g r o s s ________________17 00 @18 00
% lb., g r o s s ____ ——__ - ____ 11 00 @11 50

N A P H T H A L IN E
Balls, lb . ___________________ 08% @ 15
F lak e , lb. __________________ 08% 0  15

NUTM EG
P o u n d _____________________  @ 40
P ow dered , l b . ______________ @ 60

NUX VOMICA
P o u n d  _______—  —i— .......  @ 25
P ow dered , l b . _____________ 15 @ 25

OIL ESS E N T IA L
A lm ond

B it., t ru e ,  o z s . _________ @ 60
B it., a r t . ,  o z s . _________ @ 30
S w eet, tru e , lb_________ 1 40 @ 2 00
Sw eet, a r t . ,  lb s________  76 @ 1 20

A m ber, cru d e , lb__________  71 @ 1 40
A m ber, re c t .,  lb ._____________ 1 30 @ 2 00
A nise, lb. ___________________1 00 @ 1 60
B ay, l b . ____________________  4 00 @ 4 25
B erg am o t, l b . _________   2 75 @ 3 20
C a je p u t, l b . _________________ 1 60 @ 2 00
C araw ay  S’d, lb_____________ 3 50 @ 4 00
C assia , U S P , lb_____________2 10 @ 2 60
C ed ar L eaf, lb______________1 70 @ 2 20
C ed ar L eaf, Coml., lb ._______ 1 00 @ 1 25
C itrone lla , lb. _______________1 00 @ 1 40
Cloves, lb. ________- _________ 1 76 @ 2 25
C roton , lbs. ________________ 4 00 @ 4 60
Cubeb, l b . __________________  4 25 @ 4 80
E rlg e ro n , lb. _______________ 2 70 @ 3 25
E u c a ly tu s , l b . ______________ 85 @ 1 20
F en n e l _____________________ 2 26 @ 2 60
H em lock, P u ., l b . __________ 1 70 @ 2 20
H em lock Com., lb ___________1 00 @ 1 26
J u n ip e r  B er., lb_____________ 3 00 @ 3 20
J u n ip ’r  W ’d, l b . _____________ 1 60 @ 1 76
L av . F low ., lb ________________4 50 @ 5 00
L av . G ard ., lb________________ 1 25 @ 1 50
Lennon, l b . _________________  2 00 @ 2 40
M u sta rd , tru e , ozs_________  @ 1 25
M u sta rd , a r t . ,  o z s . ________  @ 30
O range, Sw ., lb _____________ 3 00 @ 3 25
O riganum , a r t . ,  lb___________ 1 00 @ 1 20
P en n y ro y al, lb. ____________ 2 75 @ 3 20
P e p p e rm in t, l b . ____________  5 50 @ 6 00
R ose, d r . __________________ @ 2 60
Rose, G eran ., ozs__________  @ 1 00
R o sem ary  F low ers, lb________ 1 00 @ 1 60
Sandalw ood

E . I., l b . _______________  8 00 @ 8 60
W . I., lb. ______________ 4 60 @ 4 76

S a ssa fra s
T ru e , lb. ________________1 90 @ 2 40
Syn., l b . ________________ 86 @ 1 40

S p ea rm in t, l b . _____________  2 50 @ 3 00
T an sy , l b . ----------------------------  3 50 @ 4 00
Thytme, Red, lb______________ 1 75 @ 2 40
Thym e, W hi., lb _____________ 2 00 @ 2 60
W in te rg re e n

L eaf, tru e , lb ___________  5 60 @ 6 00
B irch , lb. ______________ 4 00 @ 4 60
Syn. ----------------------------- 76 @ 1 20

W orm seed , l b . ______________ 3 60 @ 4 00
W orm w ood, lb. ___________  5 50 @ 6 00

INDIGO
M adras, lb. ____ - _______—  2 00 @ 2 25

IN SEC T PO W D ER
P u re , l b . _— _______ — —  31 @ 41

LEAD A C E T A T E
X ta l, l b . ___________________ 17 0  26
Pow d. a n d  G ra n -------------------  26 @ 85

LICO RICE
E x tra c ts ,  s tic k s , p e r  box_1 60 @ 2 00
Lozenges, l b . ______________ 40 @ 60
W a fe rs , (24s) box__________ @ 1 60

L EA V ES
B uchu, lb ., s h o r t __________ @ 60
B uchu , lb., long____________ @
B uchu , P ’d., l b . _______— —  @ 70
Sage, bulk , l b . _____________ 25 @ 30
Sage, loose p ressed , % s, lb. @ 40
Sage, o u n c e s ____- _______ —  0  3®
Sage, P ’d a n d  G rd .______ —  @ 35
S en n a

A lex an d ria , l b . _________ 35 O  40
T in n ev ella , l b . _________ 25 @ 49
Pow d., l b . ______________ 25 @ 35

U v a  U ral, lb. ______________ @ 31
U va U ral, P ’d ., l b . _________ @ 46

LIM E
Chloride, m ed., dz. — —  
Chloride, la rg e , dz ._______

@ 85
@ 1 45

P ound
LYCOPODIUM  

________________  45 @ 60

M AGNESIA
Cart»., % s, lb ______________
C arb ., t’j S, lb _____________-
C arb ., Pow d., lb .__________ -
Oxide, H ea ., lb____________
Oxide, lig h t, lb _____

OILS HEAVY
C asto r, gal. _________________1 45 @ 1 60
C ocoanut, lb. ______________ 22%@ 36
Cod L iv e r, N orw eg ian , g a l. 1 20 @ 1 60
Cot. Seed, g a l . _____________ 86 @ 1 00
L a rd , ex., g a l------------------------1 65 @ 1 65
L a rd , No. 1, g a l____________ 1 26 @ 1 40
L inseed , raw , g a l__________  73 @ 88
L inseed , boil., g a l__________  76 @ 91
N ea tsfo o t, e x tra ,  g a l_____  80 @ 1 00
Olive

M alaga, gal. ___________ 2 00 @ 2 50
P u re , g a l . ______________ 3 00 @ 6 00

Sperm , gal. _________________1 25 @ 1 60
T an n er, gal. ____________  75 @ 90
T a r , gal. __________________ 50 @ 66
W hale , g a l . ________________ @ 2 00

OPIUM
Gum , ozs., $1.40, oz________  1.25
P ow der, ozs., $1.40; oz______  1 30
rG an ., ozs., $1.40; oz______  1 39

P A R A F F IN E

P E P P E R
B lack , g rd ., lb_____________
R ed, g rd ., lb _______________

PETRO LA TU M
A m ber, P la in , lb ._______ ._
A m ber, C arb ., lb .__________
C ream  W hi., lb .___________-
L ily  W h ite , lb _____________
Snow W h ite , lb____________

P L A S T E R  PA R IS D EN TA L

06%@ 15

25 0 35
45 @ 55
49

f

@ 55

20 O 26

12 @ 17
14 @ 1*
17 @ 22
20 @ 25
22 O 27

P o u n d  __________

B a rre ls  ____  __________ - @ 6 75
Less, l b .________ _________ 03%@ 08

— 4 54 @ « 88
PO TASSA

C austic , s t ’ks, lb ---------------- 55 @ 88
-  1 60 O  1 76 L iquor, lb . _ _______ ___ 0  40

POTASSIUM
A ce ta te , l b . _____ _______- — 60 @ 96
B ica rb o n a te , lb. _ ______ - 30 0 35
B ich ro m ate , lb. ____________ 16 0 25
B rom ide, lb. _______________ 59 0 72
C arb o n a te , lb. -  __________ 40 0 68
C hlorate

X ta l., lb. ______________ 29 @ 29
Pow d., l b . ____________ 19 0 27
G ran ., l b . ______________ 32 0 49

Iodide, lb. _________________2 39 @ 2 60
P e rm a n g a n a te , l b . __________ 25 0 40
P ru s s ia  te

Red, lb. .  _____________ SO @ 90
Yellow, lb. _________  - 69 0 60

QUASSIA C H IP S
P o u n d  ______________________ 25 & 30
Pow d., l b . __________________ 35 0 40

Q U IN IN E
5 oz. can s, ozs.________  » @ 77

ROSIN
P o u n d  ___________ ___ 04 @ 15

ROOT
A conite, Pow d., lb ._______ __ @ 90
A lk an e t, Jb. ________________ 35 0 40
A lk an e t, Pow d., lb______  _ 0 50
B elladonna, Pow d., lb_____ 0 76
Blood, Pow d., lb___  __  _ 35 0 45
B urdock . Pow d., lb_____  - 0 60
C alam us, B leached, S p lit a n d

Peeled , l b . _____________ © 65
C alam us, O rd inary , lb ._______ 0 25
C alam us, Pow d., ib .________ 0 50
E lecam p an e, l b . ____________ 25 @ 30
G entian , Pow d., lb __________ 17 %@ 30
G inger, A frican , Pow d., lb. 15 @ 25
G inger, J a m a ica , L im ed, lb. 38 0 55
G inger, J a m a ica , Pow d., lb. 39 0 40
G oldenseal, Pow d., lb .______ 1 75 0 2 00
H ellebore, W h ite , Pow d., lb. 29 0 30
In d ia n  T u rn ip , Pow d., lb__ 0 50
Ipecac, Pow d., lb ___________ 3 00 0 3 60
L icorice, lb. . . . 30 @ 35
Licorice, P ow d., lb__ _____ _ 15 0 25
M an d rak e , Pow d., lb. <h> 40
M arshm allow , C u t., lb______ 0 50
M arshm allow , Pow d., lb___ 0 60
O rris, lb. ... . 0 35
O rris, P ow d., lb_________  - 40 45
O rris , F in g e rs , lb. 0  1 75
P in k , Pow d., ib____________ 1 50 0  2 26
P oke, P ow d., lb .____________ 0 30
R h u b arb , lb. 0 80
R h u b arb , Pow d., lb. 0 60
S a rsa p a r il la  (H o n d u ras, c u t) 1 30 0 1 40
S a rsa p a r illa , M ed., C u t. lb. 0 50
Squills, Pow d., lb. 42 80
T um eric , P ow d., lb ._______. 15 @ 25
V alerian , Pow d., lh. 0 60

SA L
Epsom , lb. 03% @ 10
G laubers

Lum o, lh 03 0 10
G ran ., lb. 03% @ 10

N itre
X ta l. o r  Pow d. 10 0 20
Grain., lb 09 0 20

Rochelle, lh 17 0 30
Soda, lb. ___________________ 02% @ 08

S E E D
A nise, lb. ............... 40 0 45
C an ary , R ecleaned , lb. 10 @ 16
Cardalm on, B leached, lb .___ 0 2 00
C araw ay . D u tch , lb. 25 0 30
Celery, lb. ___ 0 1 10
C olchicum , Pow d., lb.»_____ 0  2 00
C oriander, lb. 15 0 25
F ennel, lb. 30 0 40
F lax , W hole, lb.. 07%@ 15
F lax , G round, lb ____________ 07%@ 16
H em p, R ecleaned , lh. 08 0 16
Lobelia , Pow d., lb .____ 85
M u sta rd , B lack , lb. 17%@ 25
M u stard , W h ite . )h. ....... 15 0 25
Poppy, Blue, lh. .. _. 20 25
Q uince, lb. ._ 1 00 (g) 1 25
R ape, lb. __ 10 (ff) 15
S abad illa, Pow d., lb ________ 58 0 76
Sunflow er, lh. .......  ........... 11 0 20
W orm , L e v a n t, lb ____ & 4 50
W orm , L e v a n t. Pow d. 0  4 76

SOAP
C astile , C onti, W h ite

Box @15 75
B a r _________ __ 0 1 60
Pow d. ____________ 50 0 55

SODA
A sh _____________ 03 0 10
B ica rb o n a te , lb. 03%@ 10
C au stic , Co’l., lb____ 08 0 15
H ypo su lp h ite , lb. ___ 05 @ 10
P h o sp h a te , lh, 23 0 28
S ulph ite

X ta l., lb. 15 & 25
D ry, Poiwd., lb__________ 12%@ 20

S ilica te , Sol., g a l.____ 40 0 60

S U L P H U R
L igh t, lb. 04%@ 10

SY RU P
Rock Candv. G a ls .. 70 0 85

TA R
% P in ts , dozen______________ 0  1 00P in ts , dozen a i  so
Q u a rts , dozen  _ __ @ 8 75

T U R P E N T IN E
G allons ____ 63 @ 78
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These Quotations Are Used as a Base to Show the 
Rise and Fall of Foods Quoted on This 

and the Following Page.
T h e  follow ing lis t of foods and  g ro c e r 's  su n d rie s  is lis ted  upon b ase  p rices , no t 

in tended  a s  a  guide fo r th e  b u y e r. E ach  w eek  w e l is t  i te m s  a d v an cin g  an d  declin ing  
upon th e  m ark e t. By co m p arin g  th e  b ase  p rice  on th e s e  ite m s  w ith  th e  b ase  p rice  
th e  w eek  before, it  sh ow s th e  cash  ad v an ce  o r  d ecline in th e  m ark e t. T h is  p e rm its  
the m e rc h a n t  to  ta k e  a d v a n ta g e  of m a rk e t  ad v a n ce s , upon ite m s  th u s  a ffec ted , t h a t  
he h a s  in s to ck . By so doing he will save  m uch each  y e a r. T h e  M ichigan  T ra d esm a n  
Is read  o v er a  b road  te r r ito ry , th e re fo re  i t  would be im possib le fo r  i t  to  q u o te  p rices  
to a c t  a s  a  buying  gu ide  fo r  everyone. A c a re fu l m erc h a n t w a tc h es  th e  m a rk e t  and  
ta k e s  a d v a n ta g e  from  it.

ADVANCED DECLINED
P u re  lard  in tie rce s— 
Com pound in tie rc e s—1c 
S p lit P eas—5c 
Red K idney B eans—5c 
C anned  Corn—5c 
F, B. Soap—5c

W ilson’s
W ilson’s

H a m s—

C ert. H am s—1c S u g a r—15c 
C ert. S k inned  F ish  F la k es—10c 

-1c

AMMONIA

L ittle  Bo Peep , m ed__1 35
L ittle  Bo P eep , lge___ 2 26
Q uaker. 32 oz________ 2 10

A P P L E  B U T T E R

Q u ak er, 12-28 oz.,
D o z .________________1 55

BAKING PO W D ER S

Royal, 2 oz., doz_____  80
R oyal, 6 oz., doz_____ 2 00
Royal. 12 oz., d oz____ 8 85
Royal, 5 lbs., doz____  20 00

10 oz., 4 doz. in  c a se _ 3 40
15 oz.. 4 doz. in  c ase__5 00
15 oz.. 4 doz. In c a se __8 40
>0 oz.. 2 doz. in  c a se _6 50
5 lb ., 1 doz. in  c a se __6 00

10 lb., 46 doz. in  c a se __5 75

B R E A K F A S T  FOODS

K ellogg’s  B ran d s 
C orn  F lak es , No. 136—  2 65 
Corn F la k es , No. 124—  2 66
P ep , No. 224__________2 20
P ep  No. 250 ___________1 05
K ru m b les , No. 412------1 55
B ra n  F lak es . No. 624__ 1 90
B ra n  F la k es . N o. 650_1 00
R ice K risp ie s , 6 oz__2 40
Rice K risp ie s , 1 oz-------1 10
All B ra n . 16 oz________ 2 30
All B ran . 10 o z ._______2 76
All B ran , 44 o z . ---------- 1 10
W hole W h e a t  F la .,  24s 2 40 
W hole W h e a t  B,'s., 24s 2 31
W h e a t  K risp ie s , 24s__2 40

P o s t B ran d s
G rap en u t F la k es , 24s_2 10
G rap e -N u ts , 2 4 s ---------8 90
G rap e -N u ts . 5 0 s______1 66
I n s ta n t  P o s tu m , No. 8 5 46 
In s ta n t  P o s tu ra , No. 10 4 70 
P o s tu m  C ereal, No. 0_ 2 38
P o s t  T o astie s . 36s___ 2 66
P o s t  T o a s tie s , 24s____2 65
P ost B ra n k , P B F  24_3 15
P o s t B ra n , P B F  36— 3 15

A m sterd am  B ran d s 
Gold Bond P a r ., No.546 7 50
P rize . P a r lo r . No. 6__ 8 00
W h ite  S w an  Piar., No.6 8 60

BROOMS
Q u ak er, 5 sew ed___—  7 26
W a r e h o u s e __________7 76
W in n er, 5 sew ed ______5 76

B R U SH ES

S cru b
N ew  D eal, dozen____ 85

Stove
S h a k e r, d o z e n ___________90

Shoe
T opoen, d o z e n _____ 90

B lack b errie s
P rem io , No. 10_________6 00
Q u a k e r  N o. 2________1 60

Blue B errie s
Eafele, No. 10_________8 50

C h erries
H a r t .  N o. 10___________5 70
H a r t ,  No. 2 in  s y ru p_2 95
H a r t  S pec ia l, 2______1 25

S u p rem e, No. 2 in
s y r u p _______________2 25

H a r t  S pecial, No. 2_1 35

C h erries— R oyal A nn 
S u p rem e, N o. 246—  2 20
S u p rem e, No. 2_______2 25
G ib ra lte r , No. 10______9 25
G ib ra lte r , N o. 2%____ 2 75

F ig s
B eck w ith  B re a k fa s t,

No. 1 0 _____________12 00
C a rp e n te r  P re se rv e d ,

5 oz. g l a s s _________1 35
S u p rem e K od o ta , N o. 1 1  80

F ru it  S a lad
S u p rem e. No. 10______12 00
Q u ak er, No. 10_______11 SO
S uprem e, No. 2% ------- 3 46
S u p rem e , No. 2---------- 2 60
S u p rem e, No. 1_______1 90
Q u ak er, No. 2% .....—  3 15

G oosberrlss
M ichigan . N o. 10____ 5 35

G rap e  F ru it
F lo rid a  Gold, N o. 5— 6 00
F lo rid a  Gold, No. 2_1 45
Q u ak er, 8 oz------  90
Q uaker, 2 % __________1 46

G rape F ru it  Ju ice  
F lo rid a  Gold. No. 1— 90
Q u ak er, No. 1------------: 90
Q u ak er, N o. 5— _—  4 60

B L E A C H E R  C L E A N SE R

Lizzie, 16 oz.. 12s____ 2 15
L ineo  W ash , 32 oz. 12s 2 00

BLUING

Am. Ball, 36-1 oz., c a rt .  1 00 
Boy Blue. 18s. p e r  cs. 1 35

BEANS and  PEA S

100 lb. bag  
D ry  L im a  Beans.100 lb . 8 25
W h ite  H ’d  P . B e a n s_4 50
S p lit  P eas , yell., 60 lb . 3 35 
S p lit  P eas , g r ’n, 60 lb. 4 75 
Sco tch  P e a s , 1O0 lb ___ 6 90

B U R N ER S

Q ueen  A nn, No. 1 ____ 1 16
Q ueen  A nn, No. 2 _____1 25
W hite  F lam e . N o. 1 

a n d  2, doz.__________2 25

B O TTLE CA PS

Single  L acq u o r, 24 g ro ss  
case , p e r  c a se _____ 4 10

B U T T E R  COLOR 
H a n se n 's , 4 oz. b o ttle s  2 40 
H a n se n 's . 2 oz. b o ttle s  1 60

C A N D LES
E lec tr ic  L ig h t. 40 lb s . .  12.1
P lu m b er, 40 lb s._______12.8
P araffin e , 6 s ___________1446
P araffin e , 1 2 s _________ 14V6
W ic k in g _:_________ _ 40
T udor, 6s, p e r  box____30

C A N N ED  F R U ITS

A pples
P e r

Doz.
Im p eria l, No. 10______5 00
S w eet P eas . No. 10_4 76

A pple S auce
H a r t ,  No. 2__________ 1 20
H a r t ,  No. 10__________6 10

A prico ts
F orest^  N o. 10_______9 00

Q u ak er, No. 10_______9 76
G ib ra lte r , N o. 10____ 9 25
G ib ra lte r , No. 2% _____ 2 40
S u p erio r, No. 246_____ 3 80
Suprem e, No. 246_____3 10
S u p rem e, No. 2_______2 25
Q u ak er, No. 2_________ 2 10

' Q u ak e r. No. 246_______2 85

L o g an b erries
P rem io , No. 1 0 _____ 0 76

P each es
F o re st, so lid  pack .

No. 10__    7 30
N ile, s liced , No. 10—  6 50 
P rem io , h a lv es . No. 10 6 50 
Q u ak er, s liced  o r

h a lv es , No. 10---------- 8 20
G ib ra lte r , N o. 246------ 3 00
S u p rem e, s liced  No.

246 __________________3 15
S u p rem e, h a lv es .

No. 246 _____________2 25
Q u ak er, s liced  o r

h a lv es . No. 246______2 10
Q u a k e r s liced  o r  

h a lv es . N o. 2_______ 1 70

P e a rs
Q u ak er, No. 10______ 8 59
Q u ak er, B a r t le t t ,  No.

246 __________________2 65
Q u ak er, B a r tle tt .  No.

2   1 95

P in eap p le  Ju ic e  
Doles. D iam o n d  H ead ,

No. 2 _______________1 45
Doles, H o n ey  Dew,

No. 1 0 ______________6 75

P in eap p le , C ru sh ed
Im p eria l, No. 10______ 7 60
H o n ey  D ew , No. 246_2 40
H o n ey  Dew , N o. 2-___1 90
Quaker, No. 246_______2 35
Q u ak er, No. 2________ 1 80
Q u ak er, No. 1_________1 10

P in eap p le , Sliced 
H o n ey  D ew , sliced ,

N o. 1 0 _______________9 00
H o n ey  D ew , t id  b its .

N o. 1 0 ______________9 00
H o n ey  Dew , No. 246 _2 45
H o n ey  Dew , No. 2____ 2 00
H o n ey  D ew , No. 1_____1 10
U kelele  B roken , No. 10 7 90 
U kelele  B roken , 246— 2 25 
U kelele  B roken , No. 2 1 85 
Q u ak er, T id  B its , No.

10 ___________________8 25
Q u ak er, No. 10_8 25
Q u ak er, N o. 246 _2 35
Q u ak er, No. 2_1 90
Q u ak er, No. 1—_1 05

P lum s
U lik it, No. 10. 30%

s y ru p  _______________6 50
S u p rem e E gg . No. 246 2 30
S u p rem e E g g , No. 2_ 1 70
P rim o , No. 2, 40% 

s y r u p _______________ 1 00

P re p a re d  P ru n e s
S u p rem e, No. 246______ 2 35
S u p rem e, No. 246,

I t a l i a n ______________ 2 00

R a sp b e rries , B lack
Im p eria l, No. 10_______7 00
P rem io , No. 10________ 3 50
H a r t ,  8 - o u n o e _______ 80

R asp b e rries , Red
P rem io , No. 10—_______8 75
D a g g e tt, No. 2_________2 20

S tra w b e rr ie s
H u n t, Superio r. N o. 2 2 35

CA N N ED  FISH

C lam  C h’der, 1046 oz.- 1 35
Clam  C how der. No. 2_ 2 75
Clam s, S team ed  No. 1 2 75 
C lam s, M inced, No. 46 2 40 
F in n a n  H ad d ie , 10 oz._ 3 30
Clam  Bouillon. 7 o z ._2 50
C hicken  H ad d ie . No. 1  2 75
F ish  F la k es , sm a ll___ 1 25
Cod F ish  C ake, 10 oz. 1 55
Cove O yste rs . 5 oz___ 1 35
L o b s te r , No. 44________2 25
S h rim p , 1, w e t_________1 45
S a rd ’s, 44 Oil, k ’le ss_3 75
S ard in es . 44 Oil, k ’less  3 35
Salm on, R ed  A la sk a_2 20
Salm on, M ed. A la s k a .  1 75 
Salm on, P in k , A la sk a  1 38 
S a rd in es , Im . 44, ea.6@1346
S ard in es , C a L _________1 00
T u n a , 46 V ah  Cam ps,

doz. __________ 1 75
T u n a . 44s. V an  Cam ps,

d o z . _________________1 IS
T u n a , Is, V an  Cam ps,

d o z . _________________3 41
T u n a . 46s, C h icken  Sea,

doz. __________ 1 70
T u n a , 46 Bonita!____ 1 25

C A N N ED  M EAT

B acon, m ed. B e e c h n u t 2 50 
B acon, lge., B e e c h n u t 3 75 
B eef, lge., B e e c h n u t— 3 25 
B eef, m ed ., B e e c h n u t.  1 95 
Beef, No. 1, C o rn e d ..  1 80
B eef, No. 1 , R o a s t ____1 95
Beef. 246 os.. Q u a ,  Sii. 1 30 
C orn  B eef H a sh , doz. 1 85 
B e  (fs teak  & O nions, a  2 70
Chili Con C ar., I s ____ 1 05
D eviled  H am , 44s—  1 85
D eviled  H a m , 46s___ 2 20
P o tte d  M eat, 44 L ib b y  48 
P o tte d  M eat, 46 L ib b y . 75
P o tte d  M eat, 46 Qua__  65
P o tte d  H a m . Gem 44— 1 26 
V ie n n a  S au s. No. 46______90

B aked  B eans
C am pbells  4 8 s _______ 2 35

S trin g  B eans
Choice, W hole, No. 2— 1 70
C ut,, No. 1 0 ____________7 25
C ut, No. 2 _____________1 35
M arcellus. C u t. No. 10. 6 00 
Q u ak er C u t No. 2------1 20

W ax B eans
Choice, W hole, N o. 2— 1 70
Cut, No. 10 ____________7 25
Cut, No. ä  _____________1 35
M arcellus C ut. No. 10. 5 50 
Q u ak er C u t No. 2----- 1 20

B eets
E x tra  Sm all, No. 2___ 1 75
H a r t  C u t. No. 10_____ : 4 50
H a r t  C u t, No. 2--------- 95
H a r t  Diced, No. 2___ 90
Q u ak er C u t No. 246— 1 20

C arro ts
D iced, No. 2 -------- ------ 95
Diced. No. 1 0 _________4 20

Corn
G olden B an ., No. 2____1 50
< .oiden B an., No. 10 __10 00
M arcellus, No. 2-------— 1 25
F a n c y  Crosby, No. 2_1 40
F an cy  C rosby, N o. 10— 6 76 
W hole G rain , 6 B a n ­

tam , No. %----- ----------1 55

P eas
L itt le  D ot. No. 2____ 2 25
s if  te d  E . Ju n e , No.10 _ 9 50 
S ifted  E . Ju n e . No. 2— 1 90 
M arcel., Sw. W  No. 2 1 55 
M arcel., E . Ju n e , No. 2 1 45 
Q uaker, E . Ju ., No. 10 8 00

Pum pkli.
No. 10 _______________ 4 75
No. 246 _______________1 20
No. 2 _________________ 9246

S a u e rk ra u t
N o. 1 0 ________________5 25
No. 246 Q u ak er_____ 1 15
No. 2 Q u a k e r________  95

Soinach
S uprem e No. 246_____ 1 75
S uprem e No. 2_____  1 3746
M ary lan d  C h ief No. 2 1 10

Succo tash
Golden B an tam , No. 2- 1 75
H a rt.  No. 2__________ 1 55
P rid e  of M ich igan___ 1 25

T om atoes
No. 1 0 ________________ 5 50
No. 246 _______________1 85
No. 2 _________________ 1 40
Q u ak er, No. 2_________ 1 10

CA TSU P
Q u ak er, 10 oz___ doz. 1 10
Q uaker, 14 oz___ doz. 1 40
Q u a k e r  gallon  g lass , 

d o z e n _____________10 25

C H ILI SA UCE
S niders, 8 oz. ________ 1  65
S n iders. 14 05. _______ 2 25

CA N N ED  V E G E T A B L E S  O Y STER COCKTAIL
H a r t  B ran d  S n iders. 11 oz-------------2 00

A sp arag u s
N a tu ra l ,  No. 2______ 3 00

B aked B eana
1 lb. Sac«. 36s, cs____1 75
No. 246 Size, doz____ 1 10
No. 10 S au ce_________ 4 00

L im a B eana
L itt le  Q u ak e r. No. 10- 7 90
B aby, No. 2___________1 60
M arcellus, N o. 2______ 1 25
R eb er S oaked  ________ 96
MArcellus. No. 10_______0 00

Red K idney Bean#
No. 10_____________— _ 4 50
No. 2 ________________ 95

C H E E S E
R o q u efo rt ______________70
W isconsin  D a i s y ________IS
W isconsin  T w i n ______ 1446
N ew  Y ork  Ju n e , 1933___ 22
S ap  S a g o ________________52
B rio k  __________________16

, M ichg ian  F l a t s ______ 1346
M ich igan  D a is ie s _______14
W isconsin  L o n g h o r n _15
Im p o rted  L e y d e n _____ 27
1 lb . L im b erg e r__________16
Im p o rted  S w i s s _________56
K ra f t,  P im e n to  L o a f___ 23
K ra f t, A m erican  L o af_21
K ra f t. B rick  L o a f_____ 21
K ra f t, S w iss  L o a f____  22
K ra f t,  O ld E n d , L o a f __ 31 
K ra f t,  P im en to , 46 l b - 1  70 
K ra f t, A m erican , 46 lb. 1 70
K ra f t,  B rick , 46 lb___ 1 70
K ra f t,  L tm b u r., 46 lb .- l  70

C H E W IN G  GUM
A d am s B la c k  J a c k -_____61
A dam s D e n t y n e _________65
B e a m an ’s  P e p s in  _____65
B eech n u t P e p p e rm in t___65
D o u b lem in t _____________65
P e p p e rm in t, W  rigley s_65
S p e a rm in t, W trigleys___65

J  u icy  F r u i t______________05
W rig ley 's  P -K ___________ 65
T e a b e rry  _______________ 65

CH OC OLA TE 
B ak er, P rem ., 6 lb . 46 3 42 
B ak e r, P re ., 6 lb . 3 oz. 2 55 
G erm an  S w eet, 6 lb. 44s 1 85 
L itt le  D o t S w ee t 

6 lb. 46s____________2 55

CIGARS
H em t. C h a m p io n s__  38 60
W eb ste r  P l a z a ______ 76 00
W e b ste r  G olden  W ed. 75 00
W e b s te re t te 8 ________ 37 60
C in c o s _______________ 38 50
G a rc ia  G ran d  B a b ie s . 40 00
B ra d s tre e ts  ______  38 50
O dins _______________ 40 00
K G D un B o q u e t___ 75 CO
P e rfe c t G a rc ia  Sub i— 95 00
K °nw av ____________ 20 00
B u d w ise r ___________ 20 00
I s a b e l l a _____________ 20 00

C ocoanu t
B an n er, 25 lb . t in s ___  2046
S now d rift, 20 lb . t in s__ 20

C L O T H E S  L IN E
H ousehold , 50 f t ______ 1 75
C upples C o r d ________2 90

C O F F E E  RO ASTED 

Lee &. Cady

1 lb. P ack ag e
R yco  ________________23
B oston  B r e a k f a s t ____25
B re a k fa s t  C u p _______  2444
C o m p e ti t io n __________ 18
J . V. -------------------------- 2246
M a je s tic  _____________31
M orton  H o u s e _______ 3344
N edrow  _____________ , 28
Q u ak er, in  c a r to n s___ 2546
Q u ak er, in  g la s s  j a r s .  30

Coffee E x tra c ts
M. Y., p e r  100__ _____ 12
F ra n k ’s  50 p k g s_____ 4 25
H u m m el’s  60. 1 lb____ 1046

CO N D EN SE D  M ILK 
Eagle, 2 oz., p e r  c a se_4 60

Cough D rops

Sm ith  B ro s____________ 1 45
L u d e n 's _______________ 1  45
V ick’s. 40/lOc__________2 40

COUPON BOOKS
50 E conom ic g rad e_ 2 50

100 Econom ic g rad e_4 50
500 E conom ic g ra d e —20 00

1000 E conom ic g ra d e __37 60
W h ere  1,000 books a re  

o rdered  a t  a  tim e , sp ec ia l­
ly p rin te d  f ro n t  co v er Is 
fu rn ish ed  w ith o u t ch arg e .

CR A C K ER S

H ekm an  B iscu it C om pany

S a ltin e  S o d a  C nackers,
b u l k ________________  14

S a ltin e  S o d a  C rack ers ,
1  lb. p k g s----------------- 1  86

S a ltin e  S o d a  C rack ers ,
2 lb. p k g s—_____________3 36

S a ltin e  Soda C rack ers ,
844 oz. p k g s______  1 00

B u t te r  C rack ers , b u lk -  14
B u t te r  C rack ers , 1 lb . 1 72 
B u t te r  C ra c k e rs , 2 lb . 3 36 
G rah am  C rack ers , b u lk  14
G ra h a m  O’s, 1 lb____  1 90
G ra h a m  C ’s, 2 lb ____ 3 36
G rah am  C’s, 644 oz__ 1 00
Ju n io r  O y s te r  C ’s, blk . 14 
O y ste r  O’s, shell, 1 lb. 1 84 
Club C ra c k e rs__________1 86

CREAM  O F TA R TA R  
6 lb. bo x es______________35

D R IED  F R U IT S  

A prico ts
C h o i c e __ —_____________ 22
S t a n d a r d ______________2046

C itron
10 lb. b ox_______________25
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C u rra n ts
P a c k a g es , 11 oz________ 13

O ates
Q u ak er, 12s, p i tte d ___ 1 40
Q u ak er, 12s, re g u la r_1 10
Q u ak er, 12s, 1% lb.__ 2 30 
Q u ak er, 12s, 1 lb .___ 1 45

F ig s
C alif., 24-8 oz. c a se_1 80

P each es
B vap . C hoice _________14%
E v a . F a n c y ___________16%

Peel
Lem on, Torelli,

4 oz., doz__ ._______ 90
O ran g e , T orelli,

4 oz., dozen________ 90
C itro n , Torelli,

4 oz., dozen________  90

R aisins
Seeded, b u lk   ________7%
T h o m p so n ’s  S ’d le s s b lk . 7%
Q u a k e r  s ’d less b lk____

15 o z . _______________7%
Q u a k e r  S eeded, 15 oz— 8

C alifo rn ia  P ru n es  
90@100, 251b. b o x e s —@6%
80@ 90, 25 lb. b o x e s_@07
70@ 80, 28 lb . boxes __@07%
60@ 70, 26 lb. b o x e a_@08
50@ 60, 25 lb . b o x e s __@08%
40® 50, 251b. b o x e s_@09%
30@ 40, 25 lb. boxes „@ 1 1
20@, 30, 25 lb. b o x e s_@12%
18® 24, 25 lb. b o x e s_@14

H om iny
P ea rl, 100 lb. s a c k s___ 3 56

B ulk  Goods
E lb .M acaro n i, 20 lb .bx. 1 38 
E g g  Noodle, 10 lb. box  1 25

P ea rl B arley
C h e s te r  ______________5 80

L en tils
C hili ____________________8

T apioca
P e a rl, 100 lb. s a c k s___ 7%
M inute , 8 oz., 3 doz—  4 05 
D ro m ed ary  I n s t a n t__ 3 50

Jiffy  Punch
3 doz. C a r to n ________ 2 25

A sso rted  flavors.

EV A PO R A T ED  M ILK 
Q u ak er, T a ll, 10% ©z— 2 85 
Q uaker, B aby , 4 doz.— 1 43 
Q u ak er, G allon, % dz._ 2 85 
C arn a tio n , T all. 4 doz. 2 96 
C a rn a tio n , B aby , 4 dz. 1 45 
O a tm an ’s  D d e e , T a ll _ 2 95 
O a tm a n 's  D ’dee, B ab y  1 48
P et, T a ll  _____________2 95
P e t, B aby, 4 dozen___1 45
B orden’s , T all, 4 doz— 2 95 
B o rd en ’s, B aby , 4 doz. 1 45

F R U IT  CANS 

Ball M ason
F . O. B. G ran d  R ap id s

O ne p i n t _______—------7 75
O ne q u a r t ___________ 9 05
H a lf  g a l l o n _________12 00
M ason  C an  T ops, gro . 2 55

F R U IT  CAN RU BB ERS 
Q u a k e r  R ed  L ip , 2 gro. 

c a r t o n _____________ 85

G E L A T IN E
Je ll-o , 3 doz.— ------- 2 10
M inu te . 3 doz----------------4 05
K n o x ’s, 1 dozen---------2 25
Je ls e rt ,  3 doz----------------1 40

HO NEY
L ak e  S h o re  1 lb . d o e . .  1 *0

JE L L Y  AND P R E S E R V E S
Pure , 30 lb. p a lls ---------2 60
Im ita tio n , 30 lb. p a i l s . l  85 
P u re  P re s ., 16 oz., d z ..  2 00
12 oz. A pple  Je lly , dz. 95
13 oz. M in t Je lly , dz. 1 60 
f  oz. C ra n b e rry  Je lly , dz 90

JE L L Y  GLA SSES 
% P in t  T all, p e r  doz.----- 85

JU N K E T  GOODS
J u n k e t  P o w d e r ______1 29
J u n k e t  T a b l e t s _______ 1  36

M ARGARINE 
W ilson & Co.’s  B rands

Oleo
N u t ____________________11
C ertified  A nim al F a t  

Oleo _________________13

M ATCHES
D iam ond, No. 5, 144___ 6 26
S ea rch lig h t, 144 b o x . .  6 25
Sw an, 1 4 4 _____________5 65
D iam ond, No. 0______ 5 00

S afe ty  M atches 
R ed  Top, 5 g ro ss  e ase  4 80
C ongress, 5 gro . c s__ 5 25
S tan d ard , 5 gro. c s . . .  4 00

M U EL LER ’S PRODUCTS
M acaroni, 9 oz_________ 2 10
S p ag h e tti. 9 oz._______ 2 10
Elbow  M acaroni, 9 oz._ 2 10
E g g  N oodles. 6 o z .___ 2 10
E g g  V erm icelli, 6 oz____2 10
E g g  A lphabets , 6 oz____2 10
Cooked S p ag h e tti, 24c,

17 oz________________ 2 20

N U T S
W hole

A lm onds. P e e r le s s ___ 15%
B raz il, la rg e  _________13%
F a n c y  M ix e d ________ 16
F ilb e r ts , N a p le s _____ 16
P e a n u ts ,  v lr. R o a s ted  11%
P ecan s, 3, s t a r ____ ______25
P ecan s, Ju m b o  __________40
P ecan s, M a m m o th _____ 50
W a ln u ts , C a l ._17% to  22

S alted  P e a n u ts
F an cy , No. 1____________12
12—1 lb. C ellop 'e e a s e .  1 50

Shelled
A lm onds - _______    39
P e a n u ts , S pan ish , 125

lb. b a g s______________7%
F i l b e r t s _________________32
P ecan s, s a l t e d __________55
W aln u t, C a l i f o r n ia '___ 65

M INCE M EAT
N one Such, 4 doz.____ 6 20
Q uaker, 1 doz. c a se ___ 95
Yo Ho. K egs, w et, lb._ 16%

OLIV ES— P la in  
Q u ak er, 24 3% oz. os. 1 87 
Q u ak er, 24 7% oz. cs. 3 55
Q u ak er, 12, 12 oz____ 2 40
H ig h  L ife, 12 22 oz. cs. 3 45 
1  g a l. g lass , e a ch ____1 55

OLIV ES—Stuffed  
Q u ak er. 24 2% oz. os. 1 87
Q uaker. 24 4 oz. c s  2 75
Q u ak er. 24 6 oz. c s  3 55
Q u ak er, 24 7% oz. cs. 4 55 
Q u ak er, 24 10 oz. cs. 5 95
Q u ak er. 12 32 oz. c s ._7 88
1 G allon g lass, e a c h_2 10

PA RIS G R EEN

2s a n d  5s_______________30

PIC K LES

S w eet Sm all
L  a n d  C, 7 oz., doz—  92% 
P a w  P aw . q u a r ts ,  doz. 2 80

Dill PicLIes
Gal.. 40 to  T in . doz-----8 20
32 oz. G lass T h ro w n__ 1 50

P IP E S
Cob. 3 doz. in bx. 1 00@1 20

PLA YING CARDS
B lue  R ibbon, p e r  doz. 4 50
Bicycle, p e r  doz.---------4 70
C arav an , p e r  doz____ 2 26

P O P  CORN
S u re  Pop, 25 lb . b a g s  2 25 
Yellow , 25 lb . b a b g s—

F R E S H  M EATS 

Beef
T op  S te e rs  & H e lf.___14
Good S te e rs  & H e lf__12%
M ed. S te e rs  & H e i f . „  10% 
Com. S te e rs  & H e lf._09

V eal
Top ___
Good __
M edium

—
-------1 1 %
-------10%
------- 9%

L am b
13

Good _ ______ 12
____ 10

AS

M utton
__ _ 05%

05
Poor _ _

P o rk
L oin s  ___________________ 13
B u t ts  ___________________13
S h o u l d e r s _____________10%
S p a r e r i b s _______________10
N eck  B o n e s_—_________03
T r im m in g s __—_________ 11

PROVISION S

B arre led  P o rk
C lear B a c k ___ 24 09@26 00
S h o rt C u t, C le a r .__  24 00

D ry S a lt  M eat*
D S B elles _____ 20-25 17

Lard
P u re  in  tie rc e s________ 12
60 lb. t u b s _____ a d v a n ce  %
50 lb. t u b s __ __a d v a n ce  %
20 lb. p a i l s _____ a d v a n ce  %
10 lb. p a l l s __ __ad v an ce  %
5 lb. p a i l s ____ a d v a n ce  1
3 Id. p a i l s ___a d v a n ce  1

Com pound, t ie rc e s___ 11%
Com pound, t u b s _____ 10%

S ausage«
B o lo g n a _________________12
L i v e r ________________—  16
F r a n k f o r t _______________14
P o r k ____________________16
Tongue, J e l l i e d _________36
H ead ch eese  ___________  15

Sm oked M eats
H am s, c e r t . ,  14-16 lb __18
H am s, C ert., S k inned

16-18 lb. ■____________@18
H am , d ried  beef

K n u ck les  ___________ @22
C alifo rn ia  H a m s ______@14
P ic n ic  B oiled  H a m s ____@18
B oiled H a in e s  *________@84
M inced H a m s ________@13
Bacon. 4 /6  C e r t.________@27

Beef
B oneless, r u m p ___ @24 00

L iver
B e e f ____________________ 9
Calf _____________________35
P o r k ____________________08

RICE
F a n c y  B lu e  R o se______6 00
F a n c y  H e a d _________6 10

RU SKS
P o stm a  B iscuit Co.

18 roils, p e r  c a s e _____ 2 10
12 ro lls, p e r  c a s e _____ 1 39
18 ca rto n s , p e r  c a s e __ 2 35
12 c a rto n s , p e r c a s e __ 1 57

SA LER A TU S
A rm  a n d  H a m m e r 24s. 1 50

SAL SODA
G ran u la ted , 60 lbs. cs._ 1 35 
G ran u la ted , 18-2% lb. 

p ack ag es  _________ 1  10

COD FISH
Bob W h ite , 1 lb. p u re  25

H E R R IN G  

H olland  H errin g
M ixed, k e g s __________ 90
M ilkers, k eg s  ________1 00

L ak e  H errin g  
% bbl., 100 lb s_______

M ackerel
T u b s, 60 C ount, fy . f a t  6 00 
P a lls , 10 lb. F a n c y  f a t  1 50

W h ite  F ish
M ed. F an cy , 100 lb__13 00
M ilkers, b b l s ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils— .___________ 1 40
C u t L unch_____________ 1 50
B oned, 10 lb. boxes___ 16

S H O E  B LA CK EN IN G
2 in  1, P a s te ,  doz___ 1 30
E. Z. C om bina tion , dz. 1 30
D ri-F o o t, d o z ._________2 00
Bixbys, d o z .___________1 30
Sitinola, doz__________  90

SOAP
Am . F am ily , 100 box 5 05
F . B „ 60c_____________2 36
F ete  N a p th a , 100 b ox— 4 65 
F la k e  W h ite , 10 b o x „  3 00
Ivory , 100 6s ___________4 95
F a iry , 100 box__________3 25
P a lm  Olive, 144 b o x ._(  20
L a v a , 50 b o x ..________ 2 55
C am ay, 72 box .________ 3 06
P & G  N a p  S oap, 100@3 00
S w ee th eart, 100 box__ 5 70
G ran d p a  T a r , 50 s m ._2 10
W illiam s B a rb e r  B ar, 9s 60 
W illiam s M ug, p e r  doz. 48 
L u x  T o ile t, 50________ t  05

S P IC E S  
W hole Spices

A llspice Ja m a ica ______@24
Cloves, Z a n z ib a r_____ @36
C assia , C a n t o n ________@24
C assia , 5c pkg., doz._@40
G inger, A f r ic a _________@19
M ixed, No. 1___________@30
M ixed, 10c pkgs., doz— @65
N utm egs, 7 0 @ 9 0 _______@50
Ju tm eg s, 1 0 5 -1 1 0 ______@48
Jepper. B la c k _________@23

TEA
Ja p an

M e d iu m _________________19
C h o i c e _____ ________ 22@30
F a n c y _______________30@36
No. 1 N ibbs_____________ 32

G unpow der
Choice _________________34

Ceylon
P ekoe, m e d i u m _________63

E nglish  B re a k fa s t
Congou, m e d i u m ________28
Congou, cho ice ______35@36
Congou, f a n c y _____ 42@43

Oolong
M edium  _________________39
C hoice __________________45
F a n c y  --------------------------50

T W IN E
C o tto n , 3 p ly  cone_____ 40
C otton , 3 p ly  b a lls_____ 40

STO V E PO LISH
B lackne, p e r  doz._____1 30
B lack  S ilk  L iqu id , doz. 1 30 
B lack  S ilk  P a s te ,  doz— 1 25 
E n am elin e  P a s te ,  doz. 1 30 
E n am el!n e  L iqu id , doz. 1 30 
E . Z. L iquid , p e r  d rz — 1 30
R ad ium , p e r  doz______ 1 30
R isin g  S u n , per doz___ 1 30
654 S to v e  E n am el, dz— 2 80 
V ulcanol, No. 10, doz— 1 30
Stovoil, p e r  doz.________3 00

SA LT
F. O. B. G ran d  R ap ids

Q u ak er, 24, 2 lb ____  95
Q u ak er, 36-1% _____ 1 20
Q u ak er, Iodized, 24-2_ 1 35
M ed. No. 1, b b la _____2 90
Med. N o .l, 100 lb. b k__1 00
F a rm e r  Spec., <0 lb__1 00
P a c k e rs  M eat, 50 lb ._ 65
C ru sh ed  R ock fo r  ice,

cream , 100 lb ., each  89 
B u t te r  S a lt, 280 lb . bbl. 4 00
Block, 50 lb___________  40
B a k e r  S a lt. 280 lb. bbl 3 80
6. 10 lb., p e r  ba le______ 93
20, 3 lb ., p e r  ba le____ 1 <H)
28 lb. bogs, ta b le ___  45

F re e  R u n ’g, 32, 26 oz— 2 40
F ive  c ase  lo ts __________2 31)
Iodized, 32. 26 oz.____ 2 40
F ive  case  lo ts__________2 30

Colonial
Fifteen , 4 s _____________1 00
T w en ty  3 s _____________1 05
S ix  1 0 s _______________ 93
Iodine, 24, 2s___________1 35
Iodine, 36, 1__% _____1 20
P la in , 36, 1% __________1 20
L og  C ab in  P la in , 24, 2s 1 35

BORAX
T w en ty  M ule Team

24, 1 lb. p a c k a g e s _____3 36
48, 10 oz. p a c k ag e s___ 4 40
96, % lb. p a c k ag e s___ 4 00

W A SH IN G  PO W D ERS 
Bon A m i P d ., 18s, b o x - 1 90
B on  A m i C ake, 18a-___1 65
B r i l lo _________________ 85
B ig  4 S oap  C h ips  8 /5_2 40
C hipso, l a r g e _________3 80
C llm aline. 4 doz______ 3 60
G randm a, 100, 5c______3 50
G randm a, 24 la rg e ____3 50
Snow boy, 12 l a r g e ------1 80
Gold D u st, 12 la i ___ 1 80
L a  F ra n c e  L au n  4 dz. 3 65 
L u x  F la k es , 60 sm a ll— 4 80
L u x  F la k es , 20 la rg e __4 65
Old D u tch  C lean .. 4 dz. 3 40
O ctagon, 9 6 s___ - ______3 90
Rinso, 2 4 s _______ - __-  4 80
Rinso, 4 0 s _- _________ 2 95*
S po tless  C leanser, 48,

20 o z .____ ______- ___3 85
S an i F lush , 1 doz— — 2 25
Sapolio, 3 doz-------------- 3 15
S u p e r  S uds, 4 8 _______3 90
S u n b rite , 60s___________2 10
W y an d o t. C leaner, 24s 1 60

P u re  G round in Bulk
A llspice, J a m a i c a ___ @18
Cloves, Z a n z b a r _______@28
Cassia, C an to n _________@22

G inger, C o r k i n ________@17
M u s ta r d _______________@21
M ace P e n a n g _________@80
P ep p er, B lack  _______@22
N u tm eg s ______________@25
P ep p er, W h i t e ______ @45
P epper, C ayenne  ______@26
P a p rik a , S p a n i s h ____ @36

Season ing
Chili P ow der, 1% i z __  62
C elery  S a lt, 1% oz____  80
Sage. 2 oz____________  80
Onion S a l t _____________ 1 35
G a r l i c _________________ 1  35
P o n elty , 3% oz_______ 3 25
K itch en  B o u q u e t______ 4 2 ?
L a u re l L e a v e s _______  20
M arjo ram , 1 oz_______  90
Savory , 1 oz__________  65
T hym e, 1  oz__________  90
T um eric , 1% oz_____  35

STA RCH
Corn

K ingsfo rd , 24/1 _______2 35
Pow d., bags, p e r  100_3 95
A rgo, 24, 1 lb. p k g s—  1 55 
C ream , 24-1 _________2 20

Gloss
A rgo, 24, 1 lb. p k g s—  1 55
Argo, 12, 3 lb. p k g s__2 25
Argo. 8, b lb. p k g s____ 2 46
S ilv er G loss, 48. I s ____11%
E lastic , 16 p k g s______ 1 38
T iger. 50 lb s_________ 2 82

SY RUP
Corn

B lue K aro , No. 1%_2 41
B lue K aro , No. 5, 1 dz. 3 37
B lue K aro , No. 10___ 3 21
R ed Kairo, No. 1% ____2 63
R ed K aro , No. 5, 1 dz. 3 66 
R ed K aro . No. 10____ 3 63

Im it. M aple F lavor 
O range, No. 1%, 2 dz— 2 87 
O range, No. 3, 20 can a  4 34

M aple and  Cane
K an u ck , p e r g a l______ 1 25
K an u ck , 5 gal. c a n ____5 30
K an u ck , 24/12 G lass_4 00
K an u ck , 1/2/26 G lass  4 15

G rape Jtiiue

W elch , 12 q u a r t  c a se — 3 90 
W elch , 12 p in t c a se__ 2 00

COOKING OIL 
Mazola

P in ts ,  2 doz., c a se___ 4 70
Q u a rts , 1 doz________ 4 10
H a lf  G allons, 1 doz___ 6 00

TA B L E  SAUCES
L ee  & P e rrin , la rg e__ _ 5 75
Lee & P e rrin , sm a ll__ 3 35
P e p p e r  ________________1 60
R oyal M in t_____________2 40
Tobasco, sm a ll____________3 75
Sho You. 9 oz., doz____ 2 00
A -l, la rg e  _____________4 75
A -l, sm all _____________2 85
C aper. 2 oz_______________ 3 30

F . O. B. G ra n d  R ap ids
C ider, 40 g ra in __ _____ig%
W h ite  W ine, 40 g ra in  19% 
W h ite  W ine, 80 g ra in  24%

W ICKING
No. 9, p e r  g r o s s ________  80
No. 1 , p e r  g ro ss  _______1  25
No. 2. p e r g ro ss  - ______1 50
No. 3, p e r  g r o s s _______2 30
Peerless Rolls, p e r doz. 90
R ochester, No. 2. doz— 50
R ochester, No. 3. doz— 2 00
Rayo, p e r  doz_____  75

W O O D EN W A RE
B ask e ts

B ushels, W ide B and,
wood h a n d le s____ 2 00

M ark e t, d ro p  h a n d le . .  90 
M ark e t, s ing le  h a n d le . 95
M ark e t, e x tr a  _________1  60
S plin t, l a r g e ___________ 8 50
S plin t, m e d i u m ______ 7 60
S plin t, s m a l l ___________6 50

C h u rn s
B arre l, 5 g al., e ach _____ 2 40
B arre l, 10 gal., e a ch__ 2 65
3 to  6 gal., p e r  g a l__ 16

P ails
10 q t. G a lv a n z e d _____ 2  60
12  qt. G alvan ized  ______2 85
14 q t. G alvan ized  ___ 3 10
12 q t. F la rin g  Gal. J r . .  5 00
10 q t. T in  D a i r y . .____ 4 00

T rap s
M ouse, wood, 4 h o le s . .  60
M ouse, wood, 6 h o le s . .  70
M ouse, t in ,  5 h o les__  65
R a t, wood ____________1  00
R a t, s p r i n g _______Z Z Z Z 1 00
M ouse, sp rin g ________  20

T uba
L arg e  G alvan ized____ 8 75
M edium  G alvan ized__ 7 75
Sm all G a lv a n iz e d ____ 6 75

W ash boards
B an n er, Globe_________5 50
B rass, s in g le________ I  6 25
G lass, s in g le___________6 00
D ouble P e e rle ss______ g 50
Single  P e e rle s s_________7 60
N o rth e rn  Q ueen_____ 5 60
U n iv ersa l _____________7 25

P a p e r  Food D ishes
% lb. size, p e r  M___ 2 70
1 lb. size, p e r  M_____ 2 90
2 lb. size, p e r  M_____ 3 40
3 lb. s ize, p e r  M_____ 4 15
5 lb. size, p e r  M_____ 5 60

W R A PPIN G  P A P E R
B u tc h e rs  D F  _______05%
K ra f t  _________________05%
K ra f t  S tr ip e ___________09%

Y E A ST CAKE
M agic, 3 doz__________ 2 70
S un ligh t, 3 d o z . ____ _ 2 70
S un lig h t, 1% d o z .____ 1 35
Y e a s t F oam , 3 doz____ 2 70
Y east F o am , 1% doz__1 35

Y E A ST—C O M PR ES SED
F le isch  m arni, p e r  doz-----30
R ed Stair, p e r  doz----------20
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S H O E  M A R K E T
M ichigan R etail Shoe D ealers A ssoc ia tion . 

P re s id e n t—Clyde T ay lo r, D e tro it.
F i r s t  V ic e -P re s id e n t—M. A. M ittlem an , 

D etro it.
V ic e -P re s id e n t—A r th u r  A llen, G rand  

R apids.
V ic e -P re s id e n t—Ediward D ittm a n , M t. 

P le asa n t.
V ic e -P re s id e n t—K. M aste rs , A lpena. 
V ic e -P re s id e n t—M ax H a rr im a n , L a n ­

sing.
V ic e -P re s id e n t—F re d  V en tin g , S ag inaw . 
V ic e -P re s id e n t—R ic h a rd  S chm id t, H ills ­

dale.
V ic e -P re s id e n t—E d w ard  S tocker, D e­

tro it.
V ic e -P re s id e n t—B . C. Olsee, G rand  

R apids.
S ec’y a n d  T re as .—Jo sep h  B u rto n , L a n ­

sing.
F ie ld  Sec’y—O. R. Je n k in s , P o r tla n d . 

Y early  dues $1 p er person .

Industry Is on Trial
The idea of holding a technical trial 

on a commodity, as tried in Moscow, 
has a lot of dramatic interest. To 
place before five judges for there is no 
jury system in Russia) an article like 
a galosh and then to conduct a serious 
court trial thereon, is the sort of an 
idea that would capture the imagina­
tion not only of the Russians but of 
people everywhere. There is not much 
that comes out of Russia that seems to 
be of social value in a Democratic 
system like our own, but this idea of 
putting a product on trial has consid­
erable merit to it.

We have a school of thinking that 
says: “The product is always on trial. 
If it is not acceptable to the public, it 
disappears from the market, and the 
makers and distributors disappear as 
well.” It is true up to a point. That 
grand old phrase-maker of a generation 
gone by, John Hanan, said: “The su­
preme court of popularity is not the 
shoe manufacturer nor the merchant. 
I t is the customer.” Well and good, 
as a saying in a competitive era, but 
we have seen in a period of depression 
the proportion of inferior goods rise to 
such total volume that it pulls down all 
standards of quality.

“All footwear” is not up to the qual­
ity of “all footwear” in John Hanan’s 
day. In his time, shoes and leather 
were free from most of the adultera­
tion in general use to-day. It profited 
a man to make the very best. Then 
the quality grades of leather had first 
call. Not so to-day’, for it is “the qual­
ity 10 per cent.” of materials that it 
is the most difficult to market to-day. 
The objectives in his day were to 
strive to come as close to the high 
quality possessed by the best shoes. 
Not so to-day, when too often the idea 
is to make a product one or two points 
below the average, so as to be able to 
capture the low market demand.

A technical trial to-day of any prod­
uct in the land might reveal the fact 
that top quality is not salable and prof­
itable and that the majority of articles 
are made to “just get by.” Here’s a 
good example of the use of terms to 
imply quality and yet to give infe­
rior grade designations. They say that 
asbestos yarn is graded from A up. 
Evidently there are no B, C and D. 
The grades start from 1 to 5: A-l, A, 
AA, AAA, AAAA. As someone said, 
“Wouldn’t you call it a little playful to 
call the fifth and last grade A-l ?”

The Moscow trial wasn’t any play­
ful thing because not only was the 
product termed “guilty,” but the lac- 
tory and the makers were dealt with

severely, the most responsible indi­
vidual being sent into Siberian exile.

There is no question but what the 
quality objective in most merchandise 
is in goods below a medial average (to 
meet a price). Let’s hope the objec­
tive in 1935 will be to increase the use 
of qualities above the average for the 
good that practice does for prestige and 
profit to the maker, distributor and 
final user.

Industry is on trial as well as prod­
ucts for some practices have been sub­
standard and is there any wonder that 
the products are likewise sub-standard.

There is more and more an intent on 
the part of Government to make less 
and less decisions on problems within 
industries. The NRA helped to estab­
lish a philosophy of letting industry do 
its own housecleaning. Undoubtedly 
we are going to see technical trials held 
within industry on practices as well as 
qualities. It is proper that industry 
should criticize its own products and 
qualities. Perhaps we will return to the 
essence of the French law that a iury 
of individuals qualified by professional 
experience, must pass on professional 
problems.

One of the first trials in our own 
trade is the one we would recommend 
on the use of terms and descriptions 
that imply higher qualities than could 
possibly be possessed by articles sold 
at prices below the average.

As an industry we should oppose 
any Governmental designation of 
standard shoe marks and shoe grade 
markers—US1, US2, US3 mean little 
when you consider the variable surfaces 
of any hide and skin and the tremen­
dous diversity of types and shapes of 
footwear. Neither can shoemaking be 
graded numerically or with such terms 
as “extra fine,” “fair,” “middling fair,” 
“good ordinary”—such as have been 
recommended for another type of prod­
uct.

The supreme court of popularity is 
still the customer, with or without tech­
nical trials.—Boot and Shoe Recorder.

Hack Made Leader of Foot Health 
Division

Detroit, Nov. 13—Nathan Hack, 
president of the Hack Shoe Co., with 
offices in the Stroh building, has been 
elected chairman of the Foot Health 
Section of the National Shoe Retail­
ers Association, which will hold its 
1935 convention, Jan. 7 to 10, in Hotel 
Commodore, New York City. The 
Foot Health Section annually conducts 
clinics at the National convention to 
consider foot abnormalities and the 
means of correctly fitting such path­
ological conditions. In discussing 
proper footwear. Mr. Hack said:

“When one’s feet hurt, one hurts all 
over. If a person cannot concentrate, 
cannot think to work—he is of no use 
to himself or to his employer. Usually, 
workers thus afflicted are sent home— 
losing a day’s pay or morel—sometimes 
even losing a job. In cases of this 
sort, the price of improper footwear 
is extremely high.

“Recently a physician referred to the 
Hack Shoe Co. a mechanic who had 
been confined to crutches and had beer 
unable to work for two months be­
cause of the swollen and painful con­
dition of his feet.

“This man was fitted to proper or­
thopedic shoes that permitted free, un­
impaired circulation and that relieved 
the painful pressure on his feet. These 
shoes immediately gave him menta1 
as well as physical relief, and in a shor1 
time he was bask at his work. In lest

than two days time he earned the price 
of the corrective shoes. Had he only 
been fitted to proper shoes in the first 
place, this mechanic would have saved 
two months salary.

“So with the executive, the business 
man directing an industry, or the law­
yer, or the physician. To think clearly 
one must have a strong, healthy body, 
unhampered by anything such as un­
comfortable, ill-fitting shoes.”

W heat Price Prospects
T he feature of the w heat m ar­

kets in the near future will be adr 
vance sales of Argentine new 
crop wheat, which is expected to 
be  very large and in good condi­
tion despite occasional reports of 
yellow rust.

Since storage facilities in the 
A rgentine are very limited, grain 
m erchants selling Argentine grain 
are currently beginning to sell the 
crop in substantial quantities. 
They prefer outright sales of fu­
ture deliveries. If the m arket 
cannot absorb these, the usual 
practice is to resort to large scale 
hed: jing operations.

As a result, a  som ewhat lower 
level of international and dom es­
tic w heat prices is anticipated in 
the trade, despite the shortage of 
domestic supplies. T he hint by  the 
D epartm ent of Agriculture that 
Am erican w heat exports might be 
resum ed next year is also taken 
as a  bearish factor, since it would 
necessitate the elimination of the 
current m argin of domestic prices 
above the level of Liverpool quo­
tations.

Costs Discourage C ourt Tests
T he cost of contesting NRA 

findings of non-compliance with 
code provisions is proving a  de­
terrent to general court actions, 
and rather than undergo such ex­
penses and a ttendant notoriety, 
recalcitrant industrialists are bow ­
ing to the will of Governm ent 
agencies.

C ode compliance cases have 
about been cut in half, it is esti­
m ated by NRA officials, with em ­
ployers figuring it is hardly 
worth while to fight for principle 
alone.

President Roosevelt has been 
told that probably  more than 95 
per cent, of cases of code viola­
tions can be  compromised by  
code authorities and governm en­
tal agencies without the necessity 
of hauling offenders into court in 
large numbers.

Holiday Glassware Ordered
Both jobbers and wholesalers are 

active in the glassware market this 
week, purchasing table stemware and 
liquor accessories for holiday sale. 
Etched and cut crystal glasses are in 
demand for home tableware. The 
glasses are wanted to retail up to 50 
cents each, with some call for 75 cent 
numbers. In liquor accessories, buyers 
ordered cocktail sets, consisting of six 
glasses and a shaker to retail at $1 to 
$5. There was a fair call also for nov­
elty whisky bottles with small glasses 
to match.

Tough going strengthens.

d e p r e s s i o n  
p r o o í

U R  FIIA M C IA 1. CONDITION 

1« EVEN OTRO NEED THAN 

BEFORE THE D E P lE fS IO N

W e  h a v e  m a i n t a i n e d

OUR DIVIDEND RATE OE

NOT TESO THAN

micHicnn shoe dehlers
m irr im i, w ir e  in su n n n c E  c o m p n n v

I 4 N S I M C  M U T U A L  E I I U U I N C  

C G .4 H I B  R A P I D !  •  •

D E T R O I T  •  '  •
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OUT AROUND 
(Continued from page 9) 

tributors’ Code Authority, Washing­
ton:

Grand Rapids, Nov. 6—Please be 
advised relative to the selling policies 
of the following manufacturers, who 
conduct a large portion of their busi­
ness direct with retail distributors.

The H. J. Heinz Co. allows four per 
cent, discount on cases numbering five 
of one item, 5 per cent, on ten cases of 
one item, 6 per cent, on fifty cases of 
one item, 11 per cent, on carloads of 
one item and 10 per cent, on mixed 
car.

The Beechnut Packing Co., we un­
derstand, does not allow any trade dis­
count for purchases amounting to $500 
during period of one year, but on pur­
chases totaling $200,000 per year they 
allow 7 per cent, trade discount or re­
bate.

These practices, if based on facts, 
are strictly discriminatory against the 
individual retailer, and we hereby file 
complaint of Charles H. Kretschmer, 
retail food dealer of Saginaw, Michi­
gan, against such discriminatory prac­
tices.

I trust you will give this matter your 
immediate attention.

Herman Hanson, Sec’y.

The following reply has been re­
ceived from Washington by Mr. 
Kretschmer:

Washington, Nov. 5—This will ac­
knowledge receipt of your letter of 
Oct. 30 addressed to the NRA, which 
has been referred to this office.

Please be advised that the problem 
of the proper relationship between 
small independent retailers and larger 
corporate interests is receiving due 
consideration.

Your comments are appreciated and 
same have been carefully noted.

Frederick B. Northrup, 
Assistant Deputy Administrator.

We should fight against any effort to 
standardize or make uniform the things 
which cannot be standardized. Wood- 
row Wilson once said:

Uniform regulation of the  eco­
nomic conditions of a  vast terri­
to ry  and a various people like the 
United States would be  mischiev­
ous if not impossible. T he states­
manship which attem pts it is pre­
m ature and unwise. The United 
States are not a single hom ogene­
ous community. In spite of a  cer­
tain superficial sameness which 
seems to im part to Am ericans a 
common type and point of view, 
they still contain communities at 
almost every state  of develop­
ment, illustrating in their social 
and economic structure almost 
every m odern variety of interest 
and prejudice, following occupa­
tions of every kind, in clim ate of 
every sort that the tem perate zone 
affords. This variety  of fact and 
condition, these economic and so­
cial contrasts, do not in all cases 
follow state  lines. They are often 
contrasts between region and re­
gion, ra ther than between state 
and state. But they are none the 
less real and are in m any instances 
perm anent and ineradicable. The 
division of powers bewteen the 
state and the Federal Governm ent 
was the norm al and natural divi­
sion for this purpose.

During the years of debate over the 
adoption of the Constitution, there was 
much concern about creating and main­
taining economic freedom. Benjamin 
Franklin, whose influence in charter­
ing the Great Adventure was great, 
contributed this:

Perhaps in general it would be 
better if Governm ent m eddled 
not farther w ith trade than to p ro ­
tect it and let it take its course. 
Most of the statutes or acts, edicts, 
arrets and placards of parlia­
ments, princes and states, for reg­
ulating, directing or restraining of 
trade, have, we think, been either 
political blunders or jobs obtain­
ed by artful men for private ad ­
vantage, under pretense of public 
good.

Forbes feels more encouraged than 
in many months. Mainly because Pres­
ident Roosevelt has awakened to the 
shortcomings of his “boy scout” ad­
visers and is now calling into con­
sultation industrial, financial and other 
practical leaders. Should the President 
adhere to his new policy, there is no 
reason why genuine recovery of grati­
fying, not to say amazing, proportions 
should not shortly develop. Materially, 
the nation is ripe to go ahead. Sup­
pressed demands have accumulated 
mountain-high. A super-abundance of 
cheap money is available for construc­
tive use. Many billlions of debts have 
been readjusted. Weak enterprises have 
been weeded out. Faith in banks has 
been restored. In short, the depression 
debris has been largely cleared away 
and the path opened for a fresh march 
forward. E. A. Stowe.

Proceedings of the Grand Rapids 
Bankruptcy Court 

Nov. 5. On th is  d ay  th e  schedu les, r e f ­
erence , an d  a d ju d ic a tio n  in  th e  m a t te r  
of J o h n  J . Reich, b a n k ru p t  No. 5946, w ere 
received . T h e  b a n k ru p t  is a  r e ta il  g ro ce r 
of B aroda . T h e  schedu les  show  to ta l  
a s s e ts  of $250 (all of w h ich  is  cla im ed 
e x em p t), an d  to ta l l iab iltie s  of $1,476.26,
l is tin g  th e  follow ing c re d ito rs :
B row n&  S eh ler  Co., G. R . _______ $ 4.00
A lfred  J . B row n Seed  Co., <3. R._- 18.90
B a re n tse n  C an d y  Co., B en ton  H a r ­

b or _________ p _________________ 19.29
Geo. D eW ald  Go., F t .  W a y n e___  14.65
C. J .  F a r le y  & Co., G. R ________  40.00
K ra m e r  & Sons, M ichigan  C ity_ 205.85
K idd. D a te r  & P r ic e  G rocery  Co.,

B en to n  H a r b o r _________________ 46.57
J . R. P rice  E s ta te ,  B en to n  H a rb o r  670.00
A. J . K a sp e r  Co., C hicago_______  17.08

H a rb o r  ____________________ :___  7.00
Tw in C ity  M illing Co., St. Jo sep h  83.00 
P u re  Food S erv ice , Inc., K alam azoo  3.74 
P e te r  E ck rich  & Sons, Inc.,

K alam azoo  _____________________ 1.75
H . P a rre n , B en to n  H a rb o r_______ 1.65
R o b ert R e in h a rd t & Sons, B en ton

H a rb o r  ____________________   .70
P ro d u c ers  C ream ery , B en ton  H a rb o r  .55 
C onsolidated  C ig a r C orp., In d ia n ­

ap o lis  __________________________  1.93
L. L. L e h n h e rr , S t. Jo sep h ______  4.82
H u m p rey  Ins. A gency, B en to n  H a rb o r  6.6’  
Ind. & M ich. E lec. Co., B en ton  H . 8.02
B a ro d a  S ta te  B a n k  ______________ 306.00
A. R. Je ffirs , B en to n  H a rb o r___  11.00
H ek m an  B isc u it Co., G. R ______  3.14

In th e  m a t te r  of H aro ld  R. P illinger, 
b a n k ru p t  No. 5864. T h e  firs t m ee tin g  of 
c re d ito rs  h a s  been  called  for Nov. 2i.

In  th e  m a 'tte r  of C h a r le s  G roenink , 
b a n k ru p t  No. 59*3*6. T h e  f irs t  m ee tin g  o r 
c re d ito rs  h a s  been  called  fo r Nov. 21.

In  th e  m a t te r  of L eroy  D ecker, b a n k , 
ru p t  No. 5918. T he  f irs t  m ee tin g  of c re d ­
i to rs  h a s  been  called  fo r  Nov. 20*.

Nov. 6. On th is  d ay  th e  refe ren ce , and  
a d ju d ic a tio n  in  th e  m a t te r  of W illiam  
M cM ichael, d eb to r No. 5896, in  b a n k ­
ru p tc y  u n d e r  section  75 of th e  b a n k ru p tc y  
a c t  a s  am en d ed  M arch  3, 1933 a n d  Ju n e  
28, 1934, w ere  received . T he  schedu les 
h av e  been  o rd ered  filed. Upon rec e ip t of 
s am e  th e  a s se ts  a n d  lia b ilitie s  w ill be 
m ade  know n.

Nov. 6. On th is  d a y  th e  re fe ren ce , and  
a d ju d ic a tio n  in  th e  m a t te r  of H erm ie  F. 
W a rre n , d e b to r  No. 5896, in  b a n k ru p tc y

u n d e r  sectio n  75 of th e  b a n k ru p tc y  a c t  
a s  a m en d ed  M arch  3, 1933 an d  J u n e  28, 
1934, w ere  reoeived . T h e  schedu les  h ave  
b een  o rd ere d  filed. U pon rece ip t of sam e 
th e  a s se ts  an d  liab ilitie s  w ill be m ade 
know n.

Nov. 7. On th is  d a y  th e  re fe ren ce , a n d  
a d ju d ic a tio n  in  th e  m a t te r  of O scar C a r l­
son, d e b to r  No. 585>1, in  b a n k ru p tc y  u n d e r 
sec tio n  75 of th e  b a n k ru p tc y  a c t  a s  
am en d ed  M arch  3, 1933 a n d  J u n e  28, 1934, 
w ere  received . T h e  schedu les  haVe been  
o rd e re d  filed. U pon rec e ip t of sam e  th e  
a s se ts  a n d  liab ilitie s  w ill be m ad e  know n.

Nov. 8. On th is  d ay  th e  schedules, r e f ­
erence , a n d  ad ju d ic a tio n  in  th e  m a t te r  of 
A d e lb e rt B. C ase, b a n k ru p t  No. 5949, w ere 
received . T h e  b a n k ru p t  is a n  e lec tric ian  
of B elding. T h e  schedu les show  to ta l 
a s se ts  of $383.99, (of w h ich  $350 is c laim ed 
e x em p t), a n d  to ta l l iab ilitie s  of $2,057.81,
l is tin g  th e  follow ing c red ito rs :
C ty  T re a u re r ,  B e ld ing___________ $ 42.49
Blelding S a v in g s  B a n k ___________  846.00
A ck erm an  E le c tr ic  Supply do .,

G. R. ___________________________ 485.39
C. J .  D itsch e r Co., G. R ______ ____ 277.78
T heo  K iskey , B eld in g______ ______ 28.00
Geo. Ij. M cQueen, B eld ing_______  54.50
D r. N . M. G reen , G reen v ille___  87.50
R o b e rt P a lm er, B e ld in g_________  22.50
B eld in g  Oil Go____________________  10.25
G eorge T hom as, B eld in g_________  9.00
B eld ing  H a rd w a re  Co____________  3.50
H a ig h t  H dw e. Co., B e ld ing_____  26.00
B yrl C urrie , B e ld ing______________ 3.40
M ich. Bell T e lep h o n e  Co., B eld ing  9.00 
T elep h o n e  A d v e rtis in g  Co., G. R . 15.00
O sborn  C a len d ar Co., G. R ______  9.00
M rs. B e r th a  Doewe, B eld in g_____  4.00
A ndrew  K ram er, B eld in g_________  6.00
M rs. S u san  A. R eed, B irm in g h am  74.00
Dr. C has. C rane , G. R ____________  25.00
M u rp h y  & M artin , B e ld in g_______  15.00
B ud  B oyer, K a lam azo o___________  4.50

Nov. 12. On th is  d ay  th e  re fe ren ce , and  
a d ju d ic a tio n  in  th e  m a t t e r  of H e n ry  
D eles and  M ary  D eles, d eb to rs  No. 5898, 
in  b a n k ru p tc y  u n d e r  sectio n  75 of th e  
b a n k ru p tc y  a c t  a s  a m e n d e d  M arch  3, 
1933, a n d  J u n a  28, 1934, w ere  received . 
T he  schedu les h a v e  b een  o rd ered  filed. 
U pon rec e ip t of sam e  th e  a s se ts  an d  l ia ­
b ilities w ill be m ad e  know n.

Re-orders for Dinnerware Heavy 
Re-orders for both dinnerware and 

kitchen crockery were heavy in the 
wholesale market last week, due to the 
activities of both chain and independ­
ent retailers. Calls for kitchen crock­
ery were confined to immediate re­
quirements, but the chinaware pur­
chased included both regular and holi­
day goods. Consumer buying in re­
cent weeks has been better than usual, 
due to numerous promotions held by 
stores outside the metropolitan areas. 
Locally, sales are running about equal 
to last Fall, it was said. Demand for 
crockery is confined to items retailing 
SO cents or less. Dinner sets are sell­
ing freely in ranges up to $20.

Japanese Ginghams Imported 
Gingham mills, which are enjoying 

their most active season in years, are 
running into competition from the Jap­
anese, who in the last week were re­
ported :o have sold substantial yard­
ages to several chain store groups at 
prices under the domestic market. Ac­
cording to the reports, the Japanese 
goods are being brought in on the 
basis of 9 to 9l/2 cents for 36-inch 
styles and being retailed at around 
12j/£ cents. Domestic 36-inch goods 
are priced several cents a yard higher. 
The Japanese colored yarn goods ap­
pear to be of better quality than their 
prints, according to executives here, 
and furnish a serious threat to the 
domestic gingham mills.

Arrow Shirt Prices Unchanged 
Opening two months earlier than 

usual, the Spring line of Arrow shirts 
was brought out last week by Cluett, 
Peabody & Co., Inc., as unchanged 
prices. Although the industry’s hours 
will be cut on Dec. 1, the company 
thought the time was not propitious 
for any change in prices. The outlook

for Spring is very bright, according 
to the company. The line was opened 
at this time in order to give retail ac­
counts full opportunity to purchase 
their January and February require­
ments. The range has been broadened 
considerably, particularly in the high- 
price brackets, which have been selling 
well.

Stores Again Buy Carving Sets
A heavy volume of re-orders for 

carving sets to retail at $3.95 to $5.95 
was received in the wholesale market 
last week. Buyers who bought heavily 
only a short time ago were back in the 
market for more goods. They reported 
that early sales put on by their stores 
had resulted in complete sell-outs on 
a number of the more popular lines. 
The re-orders placed last week by both 
wholesalers and retailers centered 
largely on stag handle sets. Styles next 
in popularity were those featuring com­
position* handles in shades of white, 
blue and green.

Electrical Appliance Call Spotty
Demand for major electrical appli­

ances continue spotty this week. Man­
ufacturers of refrigerators give con­
flicting reports on sales. The majority 
report a drop from last year’s average, 
while a few say that sales are showing 
a steady advance in comparison with 
both last year and with October. Vac­
uum cleaner producers did a fairly 
active business, as did producers of 
washing machines. Electric range man­
ufacturers, producers of water heaters 
and other large appliances say demand 
is declining.

It is the pursuit of unattainable ideals 
which has made possible the greatest 
progress of the human spirit in litera­
ture, in art, in philosophy, in jurispru­
dence, in all efforts of the human mind. 
All of us require a certain measure of 
technical efficiency for the daily battle 
of life, but one who is inspired with 
the ideal of becoming a worthy repre­
sentative of the potential dignity of 
man is called to something higher, to 
a kind of education that for 2,000 years 
has been designated as liberal or hu­
manistic education, with the ideal that 
it implies.

He misses who has no mission.

P h o n e  89574
John  P . Lynch Sales Co.

S P E C IA L  SA LE E X P E R T S  
E x p e r t A d v ertis in g  

E x p ert M erchand ising  
209-210-211 M u rray  Bldg. 

G ran d  R ap ids, M ichigan

B U S I N E S S  W ANTS 
DEPARTMENT

A d v e rtise m e n ts  in se rted  u n d e r th is  head  
fo r five c e n ts  a  w ord  th e  f irs t  in se rtio n  
and  fo u r c e n ts  a  w ord fo r each  su b se ­
q u e n t c o n tin u o u s in se rtio n . If s e t  in 
c a p ita l le t te rs ,  double price . No ch a rg e  
less th a n  50 cen ts . Sm all d isp lay  a d v e r­
t is e m e n ts  in th is  d e p a rtm e n t, $4 per 
inch. P a y m en t w ith  o rd er is req u ired , as  
a m o u n ts  a re  too sm all to  open acco u n ts .

F o r  R e n t o r fo r  Sale—P ra c tic a l ly  new  
Store b u ild in g  40 x  60, brick , in  S p rin g - 
p o rt, E a to n  co un ty . F u ll b asem en t, e le ­
v a to r . E qu ip p ed  w ith  c o u n te rs  a n d  sh e lv ­
ing. $25 p e r  m o n th . N e a r  E a to n  R apid3 , 
Albion, Jack so n . A  sp len d id  o p p o rtu n ity  
to  o p e ra te  g e n e ra l s to re  o r  d ry  goods 
busin ess . F o r  p a r t ic u la rs ,  w r i te  T h e  
M ich ig an  T r u s t  Co., G ran d  R a p id s , M ich.
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District Grocers Banquet Attracts 
Thousand Persons

‘I have net er seen such a meeting as 
this in the food dealers’ industry,” said 
Nathan Schmid, Toledo, last Thurs­
day evening at the Masonic temple. 
And that seemed the conclusion of the 
nearly 1,000 Kalamazoo and Battle 
Creek members of the industry who 
had gathered there for the first ban­
quet of this sort ever held in this re­
gion.

The “good fellowship banquet,” as it 
was styled, was sponsored by the Kala­
mazoo Retail Grocers and Meat Deal­
ers Association. The Kalamazoo or­
ganization was host to members of 
the Battle Creek Independent Food 
Dealers Council, and to food handlers 
of all intermediate points.

Serving did not start until about 8, 
as Battle Creek’s contingent fully 300 
strong, was not able to reach Kala­
mazoo after the close of business until 
nearly that hour. Festivities started 
immediately, with the distribuion of 
carnival headgear, decorations and 
noise makers. So great was the crowd 
that the big ballroom was soon filled 
to capacity, and an overflow gathering 
of several hundred were accommodated 
at tables set up in the basement din­
ing room.

Throughout the dinner, music and 
platform entertainment added to the 
gaiety, with the audible portion of the 
program carried to all parts of the 
throng by a  system of loudspeakers. 
The general program was under the 
direction of Marinus Ruster, president 
of the local organization, who presided. 
There was no plate charge, a fact made 
possible, it was stated, through the 
generosity of more than 60 wholesalers 
and manufacturers of the region, whose 
firm names were listed on the pro­
gram. Community singing was led by 
Holdridge Whipple at the close of the 
platform entertainment. Glenn Car­
penter gave the invocation.

The highlight of the evening, in the 
fellowship spirit in which the gather­
ing was conceived, was the presenta­
tion to William E. Mershon, Battle 
Creek, president of the Battle Creek 
organization, of a large floral piece. 
The presentation was made by Ruster, 
who charged Mershon with the duty 
of expressing to the Food City col­
leagues the good will and high regard 
of Kalamazoo’s food dealers, along 
with their pledge of hearty co-opera­
tion.

In his introductory remarks Ruster 
expressed pleasure at the obvious suc­
cess of the first venture of Kalama­
zoo’s food dealers into the building of 
a more closely knit unit in the indus­
try. He stressed the great value to be 
found in organization, and proposed 
the slogan, ‘Back Your Organization,” 
as the surest expression of the thing 
that will mean the most in every way 
to the group represented.

S'. L. ‘Tack’ Schafer was then intro­
duced by Ruster as toastmaster, and 
immediately he started a round of 
stories that did not end until the last 
speaker had finished. Interspersed with 
his stories Schafer brought out the co­
operative spirit and the good fellowship 
that does and should exist in the in­
dustry in the two cities.

He called on Mershon and William 
Mason of Battle Creek; Herman Han­
son, Grand Rapids, secretary of the 
retail code authority for the industry 
in Michigan; on Garrett Vanderhon- 
ing and Matt Hynes, of Grand Rapids, 
and on George Kelley, Detroit, ex- 
Kalamazooan and John Walsh, Kala­
mazoo.

All those who spoke praised the idea 
and the success of its fruition, as shown 
in the crowd of men and women gath­
ered. Hanson briefly expanded the 
idea of reciprocity among independent 
dealers in the city, pointing out the 
inconsistency that is sometimes per­
mitted to creep in between their “say­
ing and doing.” Better conditions for 
the independents were the definite re­
sults of their underlying principle car­
ried to the proper conclusion, he said.

Nathan Schmid, the principal speaker 
of the evening, wove into his clever 
and entertaining talk on “The Invisible 
Package,” the idea that the good will 
of the customer was as much an item 
in trade as the obvious package of 
goods that was carried from the store. 
He cited good cheer and an accom­

modating attitude, and cleanliness as% 
two at least of the most pertinent items 
in obtaining this good will, and making 
a casual customer a regular one.

The entertainment, with A. O. “Bud” 
Green on the microphone of his loud­
speaker system, was furnished by the 
following: The Spickett quartet, whose 
accompanist also played for the com­
munity singing; the McMorrow family, 
Beverly, 8; Eleanor, 10; Bernard, 12; 
and Helen, 6; in tap dancing and in­
strumental numbers; Shirley and Na- 
deen Davidson in song and dance; 
Alice LaVoy and Katherine Klump, 
accordian duet, and Gladys Borgman, 
pianist, and LaVina Borgman, violinist. 
—Kalamazoo Gazette.

For That Run Down Feeling 
The soldiers of Fort Benning, Ga., 

must drink with their meals for the 
next few weeks, at the order of Secre­
tary George H. Dern, an exotic South 
American beverage, green, bitter and 
stimulating.

If they like it, the Army may serve 
it generally. So may the Navy. And 
thus may international commerce be

Make Some Sunshine
W hen the clouds hang dark  and dreary, 
Shutting out the  blessed light,
W hen you’re feeling sort of weary,
A nd you don’t know wrong from  right, 
W hen the sun’s forgot his business,
A nd the w orld seems dull and flat,
M ake some artificial sunshine,
In the place “where you are a t.”

W hen the skies are m ost foreboding, 
W hen th ey 're  black instead of blue, 
W hen your heart with gloom ’s corroding, 
Let me tell you w hat to do,
Loose your hold on all your troubles, 
Stam p your foot and holler “scat!” 
Chase your woes away with sunshine,
In the place “w here you are a t.”

Though ’twill be  most satisfactory 
O n a  dark and gloom y street,
You can have your sunshine factory,
A ny place w here you m ay meet 
G loom y folks who need some brightness, 
T hat will m ake their souls grow fat,
Go to w ork and m ake some sunshine,
In the  place “w here you are a t.”

If you’d like to try  the business,
I will tell you how to start,
The ingredients and formulas 
You’ll find within your heart;
Bathe yourself in hom e-m ade sunshine, 
(V ery  necessary, th at!)
Then just radiate with brightness,
In the place “where you are at.”

Benjamin Keech.

pepped up by a drink which does that 
for its consumers.

The drink which the Georgia soldiers 
are going to try is known throughout 
South America as yerba mate. Ten 
million persons there drink it regularly, 
much as Americans drink coffee.

Yerba mate has a bitter taste, some­
thing like that of beer. A liking for it 
is acquired easily, however, because it 
has a stimulating effect without any 
resultant headache.

It is brewed' like tea in South Amer­
ica and served scalding hot, although 
some manufacturers bottle and car­
bonate it, to be consumed cold, like 
soda pop.

To Represent Drug Industry
Dr. Frederick J. Cullen, former chief 

of drug control of the United States 
Food and Drug Administration, has 
been appointed general representative 
of the Proprietary Association at 
Washington, D. C., by Frank A. Blair, 
president of the association, whose 
members manufacture 80 per cent, of 
the package medicines produced in this 
country. He succeeds Ervin F. Kemp, 
who died two weeks ago after thirty 
years of service with the association. 
Dr. Cullen served as chief of drug con­
trol from 1931 until last May. In his 
new capacity he will act as liaison rep­
resentative between the association and 
the Food and Drug Administration.

Interm ediate C redit P lan 
T he unofficial report favoring 

establishment of a system of 
twelve industrial and commercial 
interm ediate credit banks is re­
garded with strong approval 
among smaller business men, a 
preliminary survey indicates.

This proposal would be  m ore 
lilkely to succeed than the indus­
trial m ortgage com pany plan pre­
viously launched b y  the RFC, it is 
felt by m any who have studied 
the Census Bureau report, because 
it does not involve a specific lien 
on the borrow er’s assets.

The industrial m ortgage plan 
does not work in this country, 
since concerns giving m ortgages 
suffer a diminution of trade  credit 
lines often equal to w hat they b o r­
row  on m ortgage, so that they 
enjoy no net im provem ent in 
working caiptal position.

Banking opposition is expected 
chiefly from those fearing that this 
system for direct lending m ay be 
m ade an opening w edge for larger 
scale G overnm ent competition 
with private banks in ordinary 
lending.

Five New Readers of the Tradesman 
The following new subscribers have 

been received during the past week: 
Credit .'ssn. of Southwestern Mich­

igan, Kalamazoo.
Olson Bros., Ensley Center.
Harold H. Tift, Tift’s Corners. 
Howard C.ity State Bank, Howard 

City.
R. W. Hook, Grand Rapids.

Do you know that the ready conces­
sion of minor points is a part of the 
grace of life?



WHAT MAIL ORDER HOUSES 
DO NOT DO.

The retail catalogue houses do not buy the farmer’s produce.
They do not buy the farmer’s stock and hogs.
They do not help to educate the farmer’s children.
They do not pay any taxes in your community.
They do not help support your schools, churches and charitable insti­

tutions.
They do not encourage the farmer’s boys or young men in small cities 

to engage in business.
They do not help to build your roads or care for your streets.
They do not sell you as good a grade of goods as you can buy in your 

own home town.
They do not show you goods before you pay for them.
They do not deliver promptly the goods you buy from them.
They do not advocate the building up of country towns.
They do not oppose the centralization of business in the large cities. 
They do not, in return for the farmer consumer’s trade, who buy their 

clothing, household goods, farm implements, etc., from them, buy the farm­
er’s butter, eggs, cheese, grain or wood. >

They do not buy your grain, butter, cheese and stock from pictures and
pay in advance, the same as you do.

They do not buy anything from the farmer or consumer from a picture. 
They do not spend one dollar with the farmer or consumer.
They never spend one dollar with your local merchants.
They do not furnish employment to a single resident of your com­

munity. 1 1 1 1 1 ,
They do not extend to you credit the same as does the local merchant,

when you are hard up.
They do not sympathize with you when you have sickness in your

family. . . . .
They do not sympathize with you when your wife or children are

taken from you.
They do not care for anything or anybody, except for your money. 
They do not care for anything or anybody, except for themselves. 
They do not want to see your local merchant prosper in business.
Do you ever see one dollar of their money ?

THEN W H AT IN CREATION DO W E W AN T THEM  FOR?
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IF YOUR BUSINESS IS 
INTERRUPTED BŸ'FIRE.

YOUR LOSS iOF ¡PROFITS 
AND OVERHEAD COST 
SHOULD’ BE PROTECTED 

BY M U T U A*L 

USE and OCCUPANCY
I N S U R A N C E

THROUGH THE

M IL L  M U T U A L S  A G E N C Y
M U T U A L  B U I L D I N G  
L A N S I N G  M I C H I G A N  
D E T R O I T  S A G I N A W  
G R A N D  R A P I D S  •  •

Today’s BIG NEWS

FLEISCHMANN’S XR YEAST
Quicker-acting . . . more vigorous . . . more effective . . . more 
healthful. Contains newly discovered yeast “strain” or variety 
and supplies vitamins A, B, D and G.

Quickly corrects constipation and those mal-conditions that may 
come from this ailment, such as indigestion, frequent headaches 
and rundown condition.

The greatest health advertising campaign in American history is 
now featuring the new Fleischmann’s XR Yeast from coast to 
coast in newspapers, magazines and by radio.

A great demand is being created. Get in line. Try 
Fleischmann’s XR Yeast Recommend it. Push i t  
It’s an item that builds up sales volume.

A Product of CODE

S T A N D A R D  B R A N D S  I N C O R P O R A T E D

l

M agazine, Farm Vaper, Newspaper

A D V E R T IS IN G
to help you sell more

Compelling, fall-color adver­
tisements on the covers of lead­
ing magazines will feature 
“Uneeda Bakers” Sky Flake 
Wafers in November. Black 
and white advertisements on Sky 
Flakes will appear in promi­
nent rural and farm magazines.

And—to make the program»»*- 
pletely dominating—Sky Flake 
advertising will run in more 
than three hundred newspapers!

Tie up with this campaign. 
You can make it mean the big­
gest Sky Flake sales you’ve ever 
had!

NATIONAL BISCUIT COMPANY "Unaada Bakers"

CODE

ANO TH ER HEINZ LINE 
“CLICKS” W ITH  PUBLIC

You rem em ber the quick success of Heinz Oven- 
Baked Beans, Heinz Soups and other of the 57 
Varieties.
Again Heinz has scored success. A fter years of 
research the way was found to cook and strain veg­
etables and fruits, retaining a  higher vitam in content 
than  in m ost hom e-cooked vegetables!

Heinz advertising spreads the news to  m others and 
to  physicians. A lready m any doctors prescribe 
Heinz Strained Foods. A lert grocers who display 
them  say they sell fast, repeat regularly.
Let your customers know you carry this success line 
of b aby  foods. Pu t in the com pact counter display, 
and find out how fast it works.

A  Group of the 57 Varieties

j HEINZ STRAINED FOODS j


