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THE RIVER TIME
Oh! a wonderful stream is the River Time»

As it runs through the realm of tears,
W ith a faultless rhythm, a musical rhyme 
And a broader sweep and a surge sublime,

As it blends with the ocean of years.

How the Winters are drifting like flakes of snow 
And the Summers, like birds between,

And the years in the sheaf—how they come and go, 
On the river's breast, with its ebb and its flow.

As it glides in the shadow and sheen.

There's a magical isle up the River Time,
Where the softest of airs are playing;

There's a cloudless sky and a tropical clime 
And a song as sweet as a vesper chime,

And the Junes with the roses are straying.

And the name of the Isle is Long Ago,
And we bury our treasures there;

There are brows of beauty and bosoms of snow 
There are heaps of dust—oh, we loved them so!

There are trinkets and tresses of hair.

There are fragments of song that nobody sings,
There are parts of an infant's prayer,

There's a lute unswept and a harp without strings; 
There are broken vows and pieces of rings,

And the garments our loved ones used to wear.

There are hands that are waved, when the fairy shore 
By the mirage is lifted in air;

And we sometimes hear, through the turbulent roar, 
Sweet voices we heard in the days gone before,

When the wind down the river was fair.

Oh, remembered for aye be that blessed isle,
All the day of our life till night;

And when evening glows with its beautiful smile, 
Our eyes are closing in slumbers awhile,

May that Greenwood of souls be in sight!
Benjamin Franklin Taylor,
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IN THE REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

Alleging unfair competition in the 
sale of salt products, the Federal Trade 
Commission has issued a complaint 
against Avery Salt Co., of Scranton, 
Pa., manufacturer of “Avery Sugar 
Curing Smoke Salt.”

In describing its product, the re
spondent, according to the complaint, 
represented that its “time saving and 
sure method of curing meat has been 
made possible by the scientific blend
ing of the best meat salt with sugar 
curing spices and concentrated smoke 
produced from hardwood.”

However, according to the com
plaint, the respondent’s product is not 
smoked and is not subjected to the 
action and effect of natural wood 
smoke.

According to the complaint, 
“smoked” or “smoke,” when used in 
connection with the curing of meats, 
signifies to the consuming public that 
the product has been subjected to the 
action and effect of, or treatment or 
impregnation with, smoke produced by 
wood in process of combustion.

The respondent’s practices are al
leged to constitute unfair methods of 
competition with firms or individuals 
selling salt truthfully described as 
“smoked salt” and to have a tendency 
to deceive purchasers.

Alleging unfair competition in the 
sale of cloth fabrics, the Federal Trade 
Commission has issued a complaint 
against Scientific Shamey Company, 
Inc., of New York City, distributor of 
“Scientific Washable Shamey.” 

According to the complaint, the lab
eling of this cloth fabric as “shamey,” 
having the same sound and pronuncia
tion as “chamois,” furnishes retail and 
chain stores with an instrumentality 
which has the tendency to deceive cus

tomers by causing them to believe that 
they are purchasing genuine chamois 
described as a much more valuable 
product than the respondent’s fabric.

This representation also tends to di
vert trade from competitors who sell 
genuine chamois and from competi
tors who sell a product similar to the 
respondent’s fabric but who do not 
advertise it as “shamey” or by other 
names having the same pronunciation 
and sound as “chamois,” according to 
the complaints.

The respondent’s use in advertise
ment's of the phrase “Manufactured by 
Scientific Shamey Company, Inc.,” im
plies that a purchaser, when ordering 
the company’s product, is buying from 
and dealing directly with the manufac
turer, which fact has a distinct trade 
advantage, according to the complaint. 
The respondent does not manufacture 
its product and does not own or con
trol a factory, according to the com
plaint.

B.M. Ross, Chicago, directed to dis
continue misrepresenting the thera
peutic value of medicines and drugs 
sold in interstate commerce.

Thayer Pharmacal Co., Chicago, and 
others, directed to discontinue using 
the word “Egyptian” in the designation 
or description of the cream now man
ufactured and sold by respondent un
der the name “Old Egyptian Cream,” 
to discontinue representing that it, or 
any other cream now manufactured 
and sold by respondent, will rejuvenate 
the skin, and to  discontinue the use on 
labels, or in any other manner that 
would suggest it to be the regular sell
ing price, of a fictitious price that is 
in excess of the customary selling price 
of the cream.

Grayban, Inc., New York, N. Y., 
manufacturers of a preparation desig
nated “Grayban,” directed to make 
definite and carry out the terms of a 
money-back agreement, and to discon
tinue representing that “Grayban” is a 
“miraculous” product that, without be
ing a dye, will, by a natural process, 
permanently restore the natural color 
and health to gray hair.

Leipzig Importing Co., Newark, N. 
J., directed to discontinue representing 
that “Philodermin Salbe,” or any other 
proprietary article or preparation now 
sold by respondent, unless and until 
such article or preparation is changed 
in such a manner as to make it an 
effective agent in the treatment of the 
hair and scalp, will cure dandruff, pre
vent baldness, or restore hair.

Progressive Education Society, Mad
ison, Wis., and others, engaged in the 
Isale of a set of books designated 
“Source Book,” directed to discontinue 
making false representations relative

to endorsements by school teachers or 
school officials, to discontinue repre
senting that books are being sold at a 
reduced price as an introductory offer 
when the price quoted is the price at 
which the books are customarily sold, 
and to discontinue representing that 
a set of books will be given free of 
charge when the recipient thereof is 
obligated to pay for an extension serv
ice.

Low Markdowns A id Retail 
Profits

P ro sp ec ts  a re  th a t re ta il sto res 
will end  u p  th e  year w ith  a  v ery  
fav o ra b le  p ro fit show ing, even  if 
co m p ared  w ith  last year, w hen  
rising p rices m ad e  fo r substan tia l 
in v en to ry  apprecia tion .

The) chief reason  is th e  fact th a t 
m arkdow ns, even  on  seasonal 
m erchandise, a re  cu rren tly  m uch 
be lo w  norm al. T h e  p ro lo n g ed  
p erio d  of ac tive  consum er buy ing  
th is fall h as  p rac tica lly  cleared  the  
shelves so th a t th e re  is v e ry  little  
m erchand ise  le ft fo r special c lear
ance  sales.

N ation-w ide sto re  system s r e 
p o r t th a t sales during  th e  p as t 
w eek  con tinued  to  ho ld  up  w ell 
d esp ite  th e  unseasonab ly  w arm  
w eather. Increases re p o rte d  over 
last y ea r’s figures ran g e  u p  to  
10 p er cent, a lthough  sales 
d ro p p e d  ab o u t 8 p e r  cent, b e 
low  those of the  p reced ing  w eek, 
in line w ith  usual seasonal fluc
tuations.

H old A loof from Political 
Influences

G o v ern m en t officials a re  find
ing them selves som ew hat e m b ar
rassed  in their efforts to  m ain ta in  
an  im partia l a ttitu d e  in  th e  h a n 
dling  of business com ing b e fo re  
them  b y  reason  of the  activ ities of 
so-called  N ew  D eal a tto rneys.

T h e  P re s id en t som etim e agio 
found  it necessary  to  com pel the  
resignation  from  high po sts  w ith 
in the  D em ocratic  p a r ty  o f m en 
w ho w ere  p rac tic ing  b e fo re  the 
vario u s G o v ern m en t d ep artm en ts  
an d  agencies, a  v e ry  lucrative 
business.

T h ese  m en  h av e  con tinued  their 
law  p rac tices an d  th e  serv ices of 
a  num ber o f  them  h a v e  b een  re 
ta ined  b y  sh ipping agencies w hose 
ocean m ail co n trac ts  a re  now  u n 
d e r  investigation  b y  th e  P o st O f
fice D ep artm en t.

It is com m ented  th a t th e  F a r 
ley  B oard  ap p e a rs  to  feel stro n g 
ly  th e  responsib ility  resting  upon  
it n o t to  show  favoritism  because  
o f po litical relationsh ips, an d  th a t 
it h as  a d h e red  reso lu te ly  to  its 
po licy  of im partia lity .

A great crime preventer—jobs.

Resume St. Lawrence Negotiations 
T h e  S ta te  D e p a rtm e n t is aw ait

ing adv ices from  P rem ie r B ennett 
o f C a n a d a  th a t again  will p u t in 
m otion  fo rm al nego tia tions on  the  
St. L aw rence w aterw ays pac t.

U n d ersec re ta ry  o f S ta te  P h il
lips recen tly  v isited  P rem ie r B en
nett, a t  O ttaw a, an d  ap p rised  th a t 
official of th e  nded fo r certa in  
m odifica tions of the  tre a ty  in v iew  
of changed  conditions on  th is side 
o f the  line. M r. B en n e tt h as  n o t 
y e t no tified  the S ta te  D ep artm en t 
o f his position , b u t  his resp o n se  is 
m o m en tarily  expected .

It is n o t u n d e rsto o d  th a t th e re  
is invo lved  in th is situation  an y 
th ing  th a t w ou ld  g ra n t g rea te r 
w a te r  d iversion  priv ileges to  C hi
cago, an d  it is said  th a t th e  p ro 
posed  changes a re  o f re la tive ly  
m in o r im portance.

Ending Boycott in Code Enforce
m ent

Ind ica tions a re  th a t th e  N ation 
al industria l R eco v ery  B oard  will 
soon end  th e  use  o f econom ic b o y 
co tt w ith  resp ec t to  G o v ern m en t 
business as a m eans o f enforc ing  
N R A  codes.

R ecom m en d atio n s b y  W. H. 
D avis, fo rm er com pliance  d irec 
to r, stress em phatica lly  the  need  
to  use on ly  trad itio n a l cou rt p ro 
ced u re  in enforc ing  th e  R ecovery  
A ct. M em bers o f th e  N1RB are 
said to  b e  im pressed  w ith  th e  ill 
will th a t h as  resu lted  from  th e  a r 
b itra ry  use o f the  G o v ern m en t’s 
pow er as la rgest pu rch ase r o f in 
dustria l p ro d u c ts  fo r en fo rcem en t 
purposes. T h e  signing o f com pli
ance  certificates d ep riv ed  business 
m en  in m an y  instances o f th e ir 
righ t to  a p p ly  to  th e  cou rts for 
relief from  o b jec tio n ab le  co d e  
provisions, it is p o in ted  out.

If th e  N R A  is to  stay, a rb itra ry  
m e th o d s o f co d e  en fo rcem en t 
m ust b e  ab an d o n ed , it  is claim ed. 
L ab o r prov isions shou ld  b e  en 
fo rceab le  o n ly  b v  ac tion  in th e  
courts, w hile  tra d e  p rac tice  ru les 
should  b e  co n tro lled  b y  code 
au tho rities u n d e r the  supervision  
of th e  F ed e ra l T ra d e  Com m ission, 
it is held .

Five New Readers of the Tradesman 
The following new subscribers have 

been received during the past week: 
Michigan Home and Training 

School, Mt. Pleasant 
Frank L. Dykema, Grand Rapids 
M. W. Peterson, Grand Rapids 
H. J. Boyd, Grand Rapids 
R. O. Carpenter, Dorr.

Life is, after all, pretty much what 
we ourselves make it. And we make it 
by the kind of impulses we receive and 
broadcast.



2 M I C H I G A N  T R A D E S M A N N ovem ber 28, 1934

Lines of Interest to Grand Rapids 
Council

The popularity of Mickey and Min
nie Mouse was eclipsed only by the 
universal renown of smiling Santa 
Claus as he and his entourage moved 
majestically through the main thor
oughfares of the city Saturday to the 
blare of horns and the roll of drums. 
To the kiddies of the city, and there 
were thousands on hand, Toy Land 
and its King moved into the city for 
an indefinite stay. Eager, expectant 
childhood lined the streets and as a 
background to the kids stood the older 
folks to some of w'hom Christmas is 
just another day and a headache in 
times • of depression. However, the 
elders wore happy smiles and craned 
their necks just as far as the kids. The 
Santa parade, headed by the city’s new
est musical organization, the police 
drum and bugle corp, was a spectacular 
pageant from story-book land. There 
was little Boy Blue, little Jack Horner, 
the Star of the East, the funny people 
and all the animals from toy land. 
Mary Xmas waved and blew kisses to 
the kiddies and Mickey and Minnie
Mouse from Movie Land greeted all 
their little customers. The parade was 
interspersed with (bands of blaring 
music and colorful costumes from 
every civilized land that Santa and his 
reindeer visit. Although the merry old 
St. Nicholas had to use wheels on his 
sleigh due to the lack of snow, ne 
made his usual impression upon the 
little folks who are his steadfast- 
friends. After viewing the stirring 
spectacle we almost wish we believed 
in the existence of the fat old fellow so 
that the spirit of Xmas might be more
realistic than just a memory of our 
childhood days and the wonderful 
stories we used to hear read from our 
parents’ knees.

Many a wife has found that hugging 
her husband is the best way to get 
around him.

Thanksgiving day as defined by most 
people is a day set apart to pick clean 
the bones of turkeys that have been 
served upon the tables of the nation. 
To the youngster it is a day of eat, eat, 
eat and a following night of horror 
from the over-filled stomach. Pump
kin pie, mince pie, fruits and cake. 
Pot-pie, dumplings, dressing and meat 
all mixed up equal various kinds of 
nightmares. From a day of thanks for 
the many blessings with which we have 
been endowed to a day of feasting ha? 
been the transition of our National 
holiday. From time immemorial a vic
tory or a great favor has been cele
brated by feasting among the civilized 
and the uncivilized. To-day we are 
apparently little concerned about any
thing but the feasting. We, to-day- 
have many things to be thankful for. 
Our progress among nations, our prog
ress within ourselves and the opportun
ities for bigger and better things. We 
are still a nation of power and ideals, 
a nation rich in opportunities. With

the depression as a hint to the waste
ful, we should be thankful that we are 
a nation of plenty and that through 
the trying times which have prevailed, 
we have been able to help one another 
and that God in His infinite wisdom 
has given us a National plenty so that 
suffering has been alleviated by the dis
tribution of National manna. When the 
Nation sits down to the festive board 
on November 29, let us hope that our 
(fleshly appetites may be tempered with 
the thought that from God come all 
favors and all things good and that to 
Him we owe thanks for our well being 
and the security of our Nation.

A lot of nice, .fat turkey gobblers 
would strut less if they could see into 
the future.

Salesman: This is the type of wash
ing machine that pays for itself, sir.

Ray Shinn: Well, as soon as it has 
done that you can have it delivered at 
my house.

It is anticipated that the local Coun
cil of the United Commercial Travelers 
will sponsor a meeting of manufac
turers, wholesalers and jobbers on Sat
urday evening, Dec. 8, in connection 
with organizing the state for the buy
ing and selling campaign which is to 
be launched in February and spon
sored by the order of United Com
mercial Travelers. Jim Daly, editor 
of the Sample Case, will be the prin
cipal speaker and will outline the pro
gram. Ten states have already been 
organized and it is the aim of the order 
to have the entire United States and 
Canada organized by February. Fur
ther details as to time and place will 
appear in the next issue.

Stranger (at party): Dull, isn’t it?
Other: Yes, very.
Stranger: Let’s go home.
Other: I can’t: I ’m host.
It is reported that the Grand Rapids 

Traveler, published by the Council, is 
already doing things for the advertisers. 
Some orders have been secured 
through its medium.

Do not forget that big meeting of 
the Council which will be held on Sat
urday evening, Dec. 15. Save up your 
pennies so that you can bring the ladies 
and treat them to that 35c dinner that 
the Ladies Auxiliary will serve at 6:30. 
Bring a candidate along and give the 
degree team a little workout.

Past Grand Counselor W alter S. 
Lawton, of 1231 Bemis street, gave a 
house party Saturday evening to some 
of his friends in celebration of the 
completion of a recreation room he has 
had installed in his basement. The 
guests were amazed at the complete
ness of the equipment and report that 
as an ideal host, Walter is par excel
lent. Walter was assisted in enter
taining by his son, Claude, and 
Claude’s good wife. Those who en
joyed the hospitality of the Lawton 
home were Jack Bergeron and Miss 
Rose McBain, of Kalamazoo, Miss 
June Miller, Mr. and Mrs. Harry Nash, 
Mr. and Mrs. R. E. Groom, Mr. and 
Mrs. W. E. Lypps and Mr. and Mrs. 
Allen F. Rockwell.

The Grand Rapids Traveling Men’s 
Benefit Association will hold its an
nual meeting Saturday, Dec. 15, at the 
Elk’s cafeteria. The meeting will be

called at 1 o’clock by president Walter 
S. Lawton. Every member is urged to 
be present, as officers for the ensuing 
year will be elected and other business 
of importance transacted.

Counselor L. H. Miller and wife of 
Manistee spent the week end with H. 
R. Bradfield and family. Counselor 
Miller represents the Hekman Biscuit 
Co. in Manistee territory. Mrs. Miller 
and Mrs. Bradfield are sisters.

Traffic Light: A little green light 
which changes to red as your car ap
proaches. Notgniklip.

Urbs in Horto 
W e look from  o u t o u r w indow  
U pon th e  w o rk s  of m an  
A  d irty , rough, u n even  w all 
Of b rick  tw e lv e  s to rie s  h igh,
W ith  copings h a rd  a n d  h ideous;
B u t h ig h e r  s till a  ru s ty , g rim  
R e c tan g u la r  old s tack ,
To blow  foul odors o u t 
O r f re s h e r  qpes d raw  in.
N or is th is  all;
A cross th e  s tr e e t  
M ore g lam o r s till—
If cru e l lines 
A nd b lacker, ta lle r  w alls  
S u p p o rtin g  ch im ney  flues 
A re g lam orous.
On ev ery  roof 
H ig h  tre s tle d  th ere ,
W ith  f ra m es  of rodded steel,
H u g e  w a te r- ta n k s  
Seem  th re a te n in g .
T h e ir  g a llons  pum ped 
To th ese  u n n a tu ra l  h e ig h ts  
Shall d riv e  a  lift,
O r flush  a  d ra in ;
T h en  p ass  pollu ted  
B ack  to  e a r th  aga in .
No tre e , no bird , no flower,
B u t a ll a  life less w ilderness 
W ith  b e a u ty  fled.
Shall th is  now  be m an ’s  v icinage,
To live, to  s tr iv e  
M ayhap  su rv ive  
I ts  noxious ho u r?
G od g ra n t  th e  pow er 
Of f re sh  rem em b ran ce  
A nd fo rm er v isio n s  o t th e  day  
W h en  c a tt le  fa red  
On p a s tu re s  g reen ;
W h en  d a is ie s  s ta red ,
U n til w as seen
T h e  v e ry  one w hom  p e ta ls  n am ed:

“ One I  love, tw o  I  love, th re e  I  love 
I  s a y ;”

C an  th ese  g rey  h a ir s  be b lam ed 
F o r  lov ing  b e tte r  f a r  th e  day  
W h en  b rick  ta ll  w alls,
G re a t sm oky  s tack s ,
A nd m o d ern  c ity  blocks 
W ere  a ll unknow n?

T h e  a n sw e r  cam e:
A cu m u lu s
T h rice  m o u n ta in  h igh,
W h ich  c a u g h t th e  m orn ing  sun . 
R esponsive ro se  C a r ra ra  b rig h t; 
A nd like  th e  G re a t W h ite  T h ro n e  
In  U ta h ’s  clim e,
W h en  k issed  by  Ju n e ,
C alled from  th e  sk y :—

“Look up! L one trav e lle r!
Fa)re on!
T he  b es t is y e t on  h ig h .”

; C harles A. H ea th .

Items From the Cloverland of 
Michigan

Sault Ste. Marie, Nov. 26—The large 
army of hunters in the North country 
has stimulated much extra business 
with the merchants. Our hardware 
merchants notice a big increase in their 
ammunition business. One of our local 
dealers says his store has sold over 
$3,000 worth of guns and ammunition 
during the hunting season this year, 
which is a large increase over last 
year. The snow in the woods in this 
section has not materialized, but a 
goodly number of deer are being 
slaughtered; also quite a few bear, 
wolves and smaller game. Many good 
stories are being told by the hunters 
about their experiences, but the tale 
told by Hugh Heart, of Detroit, who 
told the boys camped near Hemlock 
Dam, near Newberry, of his close 
brush with a “woofus.” Hugh was out 
in the frosty dawn, his eyes peeled for 
deer. Then he heard a noise. He 
scrambled behind a tree trunk and 
watched. Two legs passed in the un
derbrush. The noise grew louder and 
two more legs passed and then two 
more. The noise was like the thun
dering herd as two more legs—that 
made eight — ambled along. “I t’s

“woofus,” said Hugh as four more 
legs went by. Then the legs came to 
an open space and resolved themselves 
into a cow moose and two calves. 
Hugh’s camp consisted of six other 
hunters. They bagged three dear, a 
bear and sighted two wolves and an 
albino deer, in addition to the “woofus.” 

John Dion, formerly in the meat 
business, until last week, when he sold 
out to Adolf Wandler & Sons, has 
opened a fish market at 213 Ashmun 
street. Mr. Dion has on display fresh 
caught whitefish, trout, herring, ocean 
fish and bulk oysters. The location is 
the business district and the only ex
clusive fish market in the city. His 
many friends wish him every success 
in his new venture.

To-day a hunter can get into the 
wilderness with his automobile about 
as soon as he could with a horse and 
buggy when the wilderness was nearer 
town.

The hunting season has developed an 
opening for some counterfeiters to get 
in their work. At Drummond several 
$20, $10 and $5 bills were passed. The 
Sault also cashed in on several bills. 
Our police and sheriff departments got 
busy and caught a man who passed 
a counterfeit bill, but said he received 
the bill at a gas station en route. He 
was escorted to the place and the at
tendant remembered giving him some 
bills in change, but did not know they 
were counterfeit, so that nothing was 
accomplished. It may be a difficult 
matter to get the right parties. Mean
while several merchants are out some 
good money.

The Exelphoto studio opened for 
business last week at 518 Ashmun 
street.

Brown & Witmarsh, merchants at 
Strongs, suffered a $150 loss by rob
bery when their place was entered last 
Thursday during the night. As yet the 
thieves have not been caught. It looks 
as if they were stocking up for win
ter, as the items missed consisted of 
trousers, boots and suits of underwear.

Recal’ing the story of the hunter’s 
wife who asked, “Where is what you 
shot—in the kitchen?” “No,” came 
the answer, “in the hospital.”

It was a shock to his many friends 
here when report reached us of the 
death of Clyde W. Ifecox, a fomer 
Soo-ite, who passed away last Friday 
at the home of his daughter at Flint. 
Mr. Hecox was one of the best known 
newspaper met, :. Upper Michigan. 
Newspaper history in the Eastern por
tion of the Upper Peninsula was en
riched by the life and work of Clyde 
Hecox, just as his genuinely gladsome 
smile was a tonic to all who fell within 
the focus of its beam. Coming to Sault 
Ste. Marie in 1822 he served as printer 
with the old Soo Democrat. For a time 
he edited a newspaper in Newberry and 
served as village clerk. Returning to 
the Sault, he joined the staff of the 
News and later was editor of the Soo 
Times, which he conducted as the only 
Democratic newspaper in the entire 
length and breadth of the Upper Penin
sula. In more recent years he pub
lished the St. Ignace Enterprise until 
ill health forced his retirement and the 
Enterprise was merged with the Re
publican News. Clyde Hecox loved his 
fellow men and was loved by them. He 
did a fine share toward making the 
world happier. He was respected 
through Chippewa, Mackinac and Luce 
counties and whatever territory his 
writings reached. Memory of him will 
linger green through many years to 
come.

Hunting wild life “with a camera” 
has its advantages, but not during the 
season when the other fellows are 
using guns. William G. Tapert.

Don’t try to eliminate the old-fash
ioned virtues—many have tried it with 
indifferent success. No good substi
tute has yet been found for simplicity, 
frankness, sobriety, industry and sin
cerity.
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Doubt Adequacy of Open Prices
Executives in severa l industries 

express serious d o u b t th a t open  
price p rovisions a lone  w ou ld  be 
a d eq u a te  to  p rev en t various u n 
fair com petitive p ractices w hich 
the codes of fair com petition  w ere  
designed to  curb.

A s a  result, the  im plication  of 
D o n a ld  R. R ichberg ’s  add ress to 
th e  g rocery  m anufacture rs , th a t 
p rice  pub licity  should  rep lace  p ro 
duction  an d  price con tro l p ro v i
sions in th e  codes, is n o t received  
w arm ly.

Som e industria l spokesm en in
d ica ted  th a t M r. R ichberg’s p ro 
g ram  m ight do  as an  u ltim ate  o b 
jective. F o r  th e  tim e being, h o w 
ever, they  co n ten d  a  con tinuation  
o f co d e  p rov isions restric ting  
o v erp roduc tion  o r destructive  
p rice  cutting  w as need ed , as the 
em ergency  for w hich these p ro 
visions w ere  sejt up  is n o t ye t 
over.

O n th e  o th er han d , in som e 
lines lack  of a d eq u a te  en fo rce
m en t m akes for ind ifference as to  
w h eth er restric tive p rov isions in 
th e  codes a re  re ta in ed  or not. In 
fact, it is suggested  in these q u a r t
ers th a t open  price  p rov isions m ay  
b  eobserved  m ore  fullv, w ith  p re s
en t enforcem ent m achinery , than  
the m o re  d rastic  p rov isions they  
replace.

m ad e  in th is d irection . T h is  will 
check th e  un rest am ong  em ployed  
w o rkers in those  areas w here  p re 
vailing  w ag e  scales a re  n o t m uch 
higher th an  this figure. F u rther, 
it w ill red u ce  the  ag ita tion  fo r  con 
tinuation  o f F ed e ra l as against lo 
cal re lief paym ents , w h ere  th e  la t
te r fo rm erly  w as m uch less gen er
ous th an  th e  form er.

The Case of the U tilities
M any business m en  w h o  w ould  

o therw ise feel convinced  of the 
sincerity  o f the  adm in istra tio n ’s 
sw ing to  th e  r ig h t in econom ic 
po licy  p o in t to  recen t p ro n o u n ce 
m en ts of th e  P re sid en t on  pub lic  
u tility  questions as the  bas is for 
continuing dubiousness.

A p p a re n t unw illingness to  co n 
sid e r th e  arg u m en ts  against u n 
fair G o v ern m en t com petition  in 
th a t particu la r field, an d  prom ises 
of fu rth er app lica tio n  th roughou t 
th e  cou n try  o f the  “ y ardstick” 
p rincip le , a re  re g a rd e d  as fu n d a 
m en ta lly  inconsistent w ith  M r. 
R ichberg’s “ righ tis t” rem arks.

Ind ications b y  ad m in istra tion  
spokesm en th a t th ey  h a v e  a t least 
given im partia l considera tion  to 
th eco n ten tio n s  o f u tility  executives 
th a t th ev  a re  faced  w ith  w holly  
un fa ir G o v ern m en t co m petition  
w ou ld  help  d issipate  such skep ti
cism.

Low Interest Rates and Invest
ment

T h e  tendency  fo r e x a g g e ra te d 
ly  low  in terest ra te s  on  high g rad e  
investm ents to  d iscourage invest
m en t of cap ita l funds is receiv ing  
increasing  a tten tion .

R elaxation  of b a n k ru p tc y  law s 
b y  legislation p assed  a t th e  last 
session of C ongress h as h as tened  
to  w eaken  fu rther th e  position  of 
m id d le  g rad e  an d  low  g rad e  ob li
gations, w here  fears of reo rg an iza
tion influence th e  m arket. O n  the 
o ther han d , b o th  institu tional an d  
ind iv idual investo rs h es ita te  to 
purchase h igh  g ra d e  b o n d s  re 
gard less of declin ing  yields, for 
fear o f a  la te r reversa l in the  tren d  
of in terest rates.

A s a result, th e  v o lum e of liquid 
funds availab le  fo r inv estm en t is 
rising steadily . T h ese  funds are  
n o t a ttra c te d  b y  ob liga tions o u t 
side the g ilt-edged  category , w hile 
issuers of th e  la tte r  ty p e  o f b o n d s  
generally  a re  n o t do ing  new  finan
cing. . _____

Changing R elief Policies 
Justness o bservers a re  becom - 
convinced  th a t th e  tu rn  to  

righ t”  in W ashing ton  will nex t 
life st itself in a  cu rta ilm en t of 
;ct relief outlays.
’his h as alw ays b e e n  re g a rd ed  
i  m a jo r  o bstac le  to  a  b a lanc- 
of th e  F ed e ra l b u d g e t. W hen  
C W A  w as a b an d o n ed , there  
m om en tary  h o p e  th a t th e  r e 
b u rd e n  m igh t b e  re tu rn e d  

ely to  th e  s ta te s  an d  m unici 
ties. H ow ever, th e  F E R A  fol- 
ed instead .
Elimination of th e  p e r  hour 
im um  for F E R A  pay m en ts  is 
l th e  chief fo rw ard  step  so far

Outlawing Company Unions
A  new  d riv e  to  ou tlaw  com 

p an y  un ions th rough  leg islation  a t 
th e  n ex t session of C ongress is 
being  p ro jec ted  b y  th e  A m erican  
fed era tio n  o f lab o r an d  o th er in 
fam ous un ion  lab o r groups.

L eg islative d ra fts  u n d d r co n 
side ra tion  a re  sa id  to  b e  go ing  far 
b ey o n d  th e  w o rd in g  o f th e  W ag 
ner closed  shop  b ill w hich failed 
o f passag e  last sum m er.

L ab o r lead ers  do  n o t expect 
the ir p ro p o sa ls  to  b e  ad o p ted , it  is 
said, pa rticu la rly  in view  o f the 
p re se n t n eu tra l a tti tu d e  d isp layed  
b y  the  ad m in istra tion . T h ey  hope, 
how ever, to  b rin g  enough  p re s 
su re  to  b e a r  to  co u n te rac t indus
try ’s d riv e  fo r F ed e ra l a n d  sta te  
legislation  aim ing a t G o v ern m en t 
con tro l an d  in co rp o ra tio n  o f o u t
rid e  lab o r unions.

Higher Beef Prices Expected 
A n n o u n cem en t th a t 1 ,5 0 0 ,0 0 0  

ad d itio n a l h ead  of c a ttle  will b e  
.purchased b y  the A A A , su p p le 
m en ta l to  the  7 ,5 0 0 ,0 0 0  already  
b o u g h t fo r relief, ind ica tes  th a t 
fu rther h eav y  liqu idation  th rough  
com m ercial channels w ill b e  
fo rced  shortly .

T h e  earlie r pu rchases redu ced  
stocks to  a  p o in t w h ere  th e  g rea tly  
d im in ished  supplies o f feed  stuffs 
w ere  a t first d eem ed  ad e q u a te  to 
ca rry  th rough  th e  w inter. F eed  
o ro sp ec ts  in reg ions m o st affected  
b v  the d ro u g h t h av e  fo rced  a  re 
vision o f these  estim ates, a n d  n e 
cessita ted  increased  purchases.

B eef supp lies w ill b e  so cu rta il
ed  b y  these d ev e lo p m en ts  th a t it 
now  seem s certa in  th a t a  sho rtage  
m o re  acu te  th an  an tic ip a ted  w ill 
■be felt b y  spring. T his, in  turn,

will b e  reflec ted  in even h igher 
beef prices th an  h ad  b een  p red ic t
ed  p reviously , it is feared .

Rising Volum e at Lower Prices
T h e  cu rre n t com bination  of a 

g rad u a l rise  in business activ ity  
w ith  a  slow  recession of co m m o d 
ity  prices augurs w ell fo r a fu r
th e r  im p ro v em en t in  business in 
th e  n ea r  future.

T h e  tren d  is exp ec ted  to  con 
tinue  a s  long as th e  ad m in istra tion  
re fra in s from  activ e  p ressure for 
h igher prices. It encourages busi
ness m en  to  p lan  fo r an  increase in 
v o lum e an d  to  m a k e  m o d era te  
p rice  ad ju s tm en ts  if necessary  to 
stim u la te  d em an d . W hile  raw  
m a teria l pu rchases for th e  tim e 
bein g  a re  lim ited  to  im m ed ia te  
requ irem ents, th e  p rogressive  d e 
p le tio n  o f stocks in m a n y  lines 
is exp ec ted  to  resu lt in substan tial 
o rd e rs  a f te r  the  tu rn  o f th e  year 
w hen  inven to ries h av e  b e e n  ta k 
en. T h is  in tu rn  is likely to  act 
as a stim ulus in m an y  industries.

Busines W ith Russia 
W o rd  h as b een  passed  to b a n k 

ers w ho  a tte n d e d  th e  conference 
w ith  F ore ign  T ra d e  A d v ise r P eek  
to  g e t re a d v  fo r business w ith  R us
sia th a t will need  financing.

W hen  Soviet A m b assad o r 
T ro y an o v sk y  re tu rn s  from  M os
cow, it is expected  th a t h e  will 
h a v e  a  d e b t se ttlem en t and  c red it 
p ro p o sa l th a t will b e  accep ted  b y  
th e  U n ited  S ta tes G overnm en t.

It is fo recast th a t Russia will 
b e  p ro v id ed  w ith  $ 1 0 0 ,0 0 0 ,0 0 0  
in c red it and  w hile possib ly  n o t on  
as long term s as i t  desires steps 
w ill b e  tak en  to  p ro v id e  w h a t in 
effect w ill b e  a  revo lv ing  fund so 
th a t th e  period  w ith in  w hich re 
p ay m en t m ust b e  m a d e  will b e  
len g thened  b ey o n d  th e  sho rter 
p erio d s th a t h e re to fo re  h av e  been  
suggested  b y  the  U n ited  S tates.

Urge Tugwell Pure Food Bill
S ecre ta ry  o f A gricu ltu re  W al

lace will again  u rge C ongress to 
enact the  new  food, d rug  an d  cos
m etics legislation  w hich failed in 
th e  las t session.

Ind ica tions a re  th a t th e  D e p a r t
m en t o f A gricu ltu re  m ay  again 
get b eh in d  the  so-called  T ugw ell 
b ill, ra th e r  th an  the  C op e lan d  
m easu re  w ith  its com prom ises 
w ith  th e  trade .

A ssistan t S ecre ta ry  Tugw ell 
p ro b a b ly  w ou ld  ra th e r  h av e  his 
n am e disassociated  from  the  
m easure, since b ills in C ongress 
genera lly  ca rry  th e  n am e  of th e  
m em b er sponsoring  them . Such 
legislation, if, fo r instance, offered  
b y  S en a to r C o p e ln a d  o r som e 
o th er m em ber, w ou ld  b e  b e tte r  
received  in the  Senate , it is p o in t
ed  ou t in d e p a r tm e n t circles.

Contra-Seasonal Business Rise 
Increasing ac tiv ity  in th e  a u to 

m obile  industry  b ased  on  new  
m odel p ro d u c tio n , w ith  resulting  
stim ulus to  steel an d  o th e r  m a n u 
facturing , is im prov ing  th e  b u si
ness p icture.

A s a  result, the slow  b u t s tead y  
expansion  of industria l ac tiv ity  b e 
gun early  th is m on th  is continuing 
in to  the  second half. E lectric 
pow er o u tp u t an d  ra ilro ad  car 
loadings, m o st inclusive indices 
availab le , g ive  substan tia l confir
m ation  of th is tren d  if ad ju s tm en t 
is m ad e  for h o lidays in m aking 
annual com parisons.

Labor Board to Consider Disputes
T h e  L ab o r R e la tions B o ard  is 

a b o u t to  seek a  tes t o f its a u th o r
ity  an d  ju risd iction  in cases arising 
in n o n -coded  industries.

Som e d o u b t has existed  as to 
w h eth er the  lab o r b o a rd  co u ld  
in jec t itself into such co n tro v e r
sies, b u t now  it has d ec id ed  to  as
sum e ju risd iction  in certa in  cases 
an d  to inv ite  arg u m en t a s  to  its 
r ig h t to  d o  so.

Salesmen should bear in mind that 
more mature men who have reached a 
certain point in business buy rather 
than are sold. A salesman does not at
tempt to sell his prospect but instead 
directs his efforts toward putting the 
prospect in a frame of mind so that he 
will be moved to action by a given set 
of facts.

He Knew the Game
Willis—Did you plant a garden thi« 

year?
Gillis—Yes. Then the fellow next 

door decided to keep chickens.
Willis—What did you do?
Gillis—I bought the lot on the othei 

side of him and I ’m going to raise 
chicken-hawks.

HNNODKCEinElIT
•

E. B. STEBBINS 
Lakeview, Mich.

•
AMBASSADOR T O  
LOCAL BUSINESS 

RECOVERY 
•

PREA CH ER O F T H E  
DOCTRINE O F 

“LIVE and LE T  LIVE”

COMMUNITY 
ADVISER 

FOR DEPRESSED 
TOW NS and CITIES

Services open to communities 
desiring to protect their business 
interests and to increase the 
volume of money in local circu
lation. My plan of action is the 
result of study of actual business 
conditions, during the past two 
years while traveling staff writer 
for the Michigan Tradesman.

W rite for Particulars.
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MOVEMENTS OF MERCHANTS.
Grosse Pointe—Roger’s Hardware, 

17530 Mack avenue, is closing out its 
business.

Yale—The Yale Woolen Mills has 
increased its capital stock from $100,- 
000 to $500,000.

Linwood—The State Bank of Lin- 
wood has increased its capitalization 
from $20,000 to $25,000.
Huron for Nobil, is now in charge at 
Evansville, Ind. Mel Swinheart is.now 
manager at Port Huron.

Detroit—Forbes Bros., Inc., 409 
Griswold street, has decreased its cap- 

• ital stock from $60,000 to $30,000.
Detroit—The Five Eleven Monroe 

Co., 511 Monroe avenue, has changed 
its name to the Delaar Grocery Co.

Pontiac—The Pontiac Paint Manu
facturing Co., Inc., has decreased tis 
capital stock from $100,000 to $50,000.

Detroit—C oital Wholesale Grocers, 
Inc., Edgar’s Sugar Warehouse, has 
been organized to distribute food prod
ucts.

Detroit—Kimbrough, Corbett & Ma
son, Inc., 2065 Union Guardian Bldg., 
has changed its name to Mason & 
Faulkner, Inc.

Detroit—Herman W. Schmeman & 
Sons, Inc., 820 Farwell Bldg., has 
changed its name to the Herman W. 
Schmeman Corporation.

Detroit—'Bonded Cleaners & Laun- 
derers, Inc., 3241 Puritan avenue, has 
been incorporated with a capital stock 
of $10,000, $5,000 being paid in.

Detroit—The Consolidated Oil & 
Gas Co., 906 Detroit Savings Bank 
Bldg., has been incorporated with a 
capital stock of $30,000, all paid in.

St. Clair—Clinston S. Robinson and 
Associates, Chicago engineers, are pre
paring plans for two additions to the 
plant of the Diamond Crystal Salt Co. 
here.

Detroit—Joseph Witkowski & Sons, 
Inc., 6305 Chene street, dealer in 
clothing for women and men, has in
creased its capital stock from $5,000 to 
$ 10,000.

Kalamazoo—The Goodyear Tire & 
Rubber Co., has filed a building permit 
covering the erection of a master tire 
store at 139 South Westnedge avenue 
for $16,000.

Detroit—Robinson Bros., Inc., 1342 
Harper avenue, dealer in wiping ma
terials and allied products, has been 
incorporated with a capital stock of 
$8,100, all paid in.

Union City—'Mrs. Maude Othoudt, 
owner and manager of the All-Ways-In 
restaurant, has sold it to Edward Ward, 
who has taken possession and will con
tinue the business under the same style.

Hamtramck—Monchnik’s Wholesale 
Food Company, 12130 Jos Campau 
avenue, has been incorporated with a 
capital stock of $5,000, all paid in. The 
company will deal in groceries and 
canned goods.

Belding!—George W. Phillips, who 
recently purchased the Log Cabin 
gasoline station on South Bridge 
street, has installed a stock of groceries 
and baked goods, in connection with 
the gas and oil business.

Lansing—Schmidt Bros., have open
ed their fifth grocery and meat store.

It is located at 1702 West Main street 
and is under the management of Ed. 
Mayes, formerly assistant superintend
ent of the local A. & P. stores.

Detroit—The Dix Auto Electric 
Service, Inc., wholesale and retail 
dealer of electrical equipment has 
merged its business into a stock com
pany under the same style with a cap
ital stock of $15,000, all paid in.

Gladstone—H. W. Blackwell, hard
ware dealer, reports that most of the 
merchandise recently stolen when one 
of his store windows was broken into 
has been recovered, although the 
thieves have not yet been apprehended.

Honsberger Bros, dealer in footwear, 
hosiery, gent’s clothing and furnishings 
at Laingsburg renew their subscription 
to the Tradesman and write: “We feel 
the Tradesman to be protection for our 
business equally as vital as fire insur
ance.”

Holland — Construction work has 
been completed on the Holland Celery 
Planter Co., and the company is plan
ning to occupy it around Dec. 1. The 
plant was built at a cost of about 
$10,000 by Benjamin, Henry and Louis 
Poll, who own exclusive patent rights 
on a number of planter machines.

Calumet—B. Barsock, of Chicago, 
has completed plans for the building 
of a three-story hotel at Copper Har
bor, the present terminus of US-41. 
Work will begin early in January and 
will be completed in time to care for 
the tourists who come to this section in 
large numbers. Emil Medidi will be 
the manager of the hotel.

Muskegon—The Fitzjohn Body Co. 
recently was recognized as one of four 
Michigan concerns which have con
tributed to centering speedtrain devel
opment in Michigan. The company is 
now planning the manufacture of an 
automotive train for an eastern rail
road company. It will accommodate 
40 passengers, baggage compartments 
and express facilities.

Detroit—Franklin P. Burtch, 78 
years old, died Sunday at his home, 
660 Hazelwood avenue. Mr. Burtch, 
who had been a traveling salesman for 
the Sibley, Lindsey & Kerr Co., a dry 
goods firm, lived in Port Huron before 
coming to Detroit twenty-eight years 
ago. He was a Knight Templar and a 
member of Pine Grove Lodge. He was 
born in Burtchville, Mich.

Kalamazoo—The furniture shop of 
Goss & Darling, as it existed at Bur
dick and W ater streets three-quarters 
of a century ago, came to life 
Thursday and Friday of last week in 
the windows of the Goss Furniture 
Co., West Michigan avenue. A foot- 
power wood lathe and hand tools were 
used in working on an 82-year old 
cherry chest. Mr. Goss was aided by 
the research department of the public 
library.

Detroit—(Mathew Farmer, 60 years 
old, who came to Detroit nineteen 
years ago from Dublin, died Monday 
in his home, 7420 Woodrow Wilson 
avenue. During his youth Mr. Farmer 
was an apprentice to dry goods mer
chants and, after learning the trade, 
held responsible positions in several 
Dublin firms. He was, associated with 
Newcomb-Endicott here for several

years and recently he was with Greg
ory, Mayer & Thom Co.

Battle Creek—The Northern Nut 
Growers Association is sponsoring a 
contest in which cash prizes are offered 
for the best black walnuts and hickory 
nuts, including northern pecans and 
hickory hybrids. Any native grown 
nuts in the United States or Canada 
not developed by nurserymen and not 
listed in the association’s printed cata
logs will be eligible. Prizes are $10 for 
first prize, $5 for second, $3 for third, 
$2 for fourth, and $1 for fifth.

Detroit—Requiem mass for Lewellyn 
J. Hamlin was sung Monday in Gesu 
church, by the Rev. Father Joseph 
Lannon, the pastor of the church. Mr. 
Hamlin, born in Detroit on Mullet 
street near Dubois street, Nov. 12, 
1883, received his early education at 
the Duffield school. Shortly after the 
turn of the century he opened a gro
cery store at Hurlbut avenue and E. 
Vernor Highway and was active in its 
management until a week ago when he 
was taken ill with pneumonia. He died 
Friday.

Lansing—E. O. Vogt, formerly man
ager of the Nobil shoe department at 
William Taylor & Sons Co., of Cleve
land, Ohio, has been transferred to 
Lansing to take charge of the Nobil 
shoe department of J. W. Knapp & Co. 
L. W. Dusch, formerly manager at 
Lansing, is now in charge of the en
tire group of department store units in 
Michigan for the Nobil company, in 
addition to managing the department at 
Smith-Bridgeman Co. of Flint. Charles 
Gilbride, who was manager at Flint, is 
now in charge of the Nobil Shoe Co. 
store at Battle Creek. B. Young, for
merly manager of Sperry’s at Port

Detroit—An idea to help business on 
those slow days when just nobody will 
come into the store has helped Arnold 
Glove Grip boot shop. John Plunkett, 
one of the partners, gets out a file of 
index cards of all old store customers, 
and starts calling them up. Right now, 
the suggestion was made, “We have 
just received our new Fall styles. Some 
of the latest shades and patterns come 
especially in your proper last.” That 
last touch of individual service makes 
an especial hit. The telephone works 
when direct advertising of other forms 
doesn’t. Post cards fail to do the trick 
right then, and the telephone estab
lishes personal contact.

Detroit—A silent salesman is sell
ing slippers for French, Shriner & 
Urner’s new store on Washington 
boulevard. This is an illuminated slop
ing display case, about four feet high, 
in the entrance of the store, a few feet 
from the door—every customer must 
step aside to pass it, and can hardly 
fail to notice it. As a seasonal display, 
two shelves of men’s slippers are on 
display. These run to the fancy and 
wool types, many intended to appeal 
to the feminine shopper who is look
ing for gifts. This line is being pushed 
heavily until Christmas, and the store 
management is using silent display 
rather than pushing the line on the 
customers. A single patent leather 
shoe also is a seasonal specialty.

Gassopolis—(Negotiations for the sale 
of Newton’s Woods, a 160-acre tract,

containing what is said to be the last 
stand of virgin timber in the southern 
part of the Lower Peninsula, are pend
ing in Probate Court. The matter was 
brought before the court on petition of 
the administrator, Jesse Green, for per
mission to conclude the sale of Haines 
Egbert, Elkhart,, Ind., lumber dealer, 
for $22,000. Three of the nine heirs of 
the late James Newton, it was report
ed, have signed a statement, giving 
consent to the sale. All efforts of the 
State and private parties to have the 
tract preserved as a public park have 
failed for lack of support. The tallest 
tree in the woods is 155 feet high and 
the girth of the largest is about 15 feet.

Manufacturing Matters
Detroit—The Karl A. Zimmer Man

ufacturing Co., 7344 Kercheval avenue, 
organized to manufacture beer drawing 
equipment, is capitalized at $25,000, 
$15,000 being paid in.

Grand Rapids—The Armateur Serv
ice Co., Bond avenue at Michigan 
street, has been organzed to manufac
ture and repair electrical equipment 
with a capital stock of $2,000, all paid 
in.

Eaton Rapids—The Gifford Engi
neering Co., of Lansing, has leased the 
True Manufacturing Co. property and 
is remodeling the plant preparatory to 
moving its equipment here within the 
next thirty days. The product of the 
Gifford Co. is butt seamed mechanical 
tubing for the automobile and ma
chinery trades, spring eye bushings, 
clip spacers and bearings for the auto
motive industry and products for other 
industries.

Curbing M unicipal Extravagance
T h e  in tensive d riv e  of real 

e s ta te  in terests fo r econom y in 
m unicipal ad m in istra tio n  w hich 
h as a lread y  resu lted  in  th e  a d d i
tion  of b la n k e t ta x  ra te  clauses to 
seven s ta te  constitu tions is cur
ren tly  m aking  ra p id  fu rth er p ro g 
ress.

A  m o v em en t to  restric t th e  ta x 
ing p ow ers o f all local authorities 
an d  to  un ify  local ta x  ra te s  is u n 
d e r  w ay  in p rac tica lly  all o f the 
rem ain ing  sta tes. B usiness in ter
ests, o th er th an  rea l e s ta te  ow ners, 
a re  on  th e  w h o le  sy m p a th e tic  to 
this m o vem en t, it is said. T hey  
insist, how ever, th a t b la n k e t ra tes 
fixed b e  reaso n a b ly  ad ju s te d  to 
the  actual need  fo r  local g o v ern 
m ental services an d  d e b t req u ire 
m ents.

Curtailment o f taxing powers 
has gone too  far in several states, 
it is pointed out. with the result 
that local credit has been  under
mined and heavv  losses have been  
inflicted upon bondholders.

By measuring a man by outward 
standards, by flattering for ulterior 
ends, by an insolent and contemptuous 
indifference toward “common people” 
we are dishonoring man and insulting 
God.

Men are often capable of greater 
things than they perform. They are 
sent into the world with bills of credit, 
and seldom draw to their full extent.
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Essential Features of the Grocery 
Staples

Sugar—Jobbers now hold cane gran
ulated at 5.08 and beet sugar at 4.80.

Tea—'No particular change has oc
curred in the first hands tea market 
since the last report. Business is still 
dull but prices about as they were a 
week ago. The trade are expecting 
the International Committee on Tea 
Restriction, having charge of restric
tion of India, Java and Ceylon teas, to 
soon issue a further restriction of the 
exports with the probable result that 
prices for these teas will be affected 
everywhere, United States inclujded. 

•Consumptive demand for tea is about 
as usual.

Coffee—The pest week has brought 
some slight strength into the future 
market for Rio and Santos coffee, green 
and in a large way. Demand has not 
been heavy and advances were unim
portant small fractions. Actual Rio 
and Santos has been dull and rather 
easy. Milds have also shown some 
small fractional declines from the week 
before. The jobbing market for roast
ed coffee unchanged. Consumptive de
mand for coffee about as usual.

Canned Fruits—The canned fruit 
market has been featured here of late 
by stocks accumulating as a result of 
shipments on contracts, but the result
ant suspension of new business. In 
other years such an accumulation would 
caue much more concern than it does 
at the present time. Prices among first 
hands are so well maintained that dis
tributors don’t become jittery when 
their stocks increase as at present. Oc
casionally when a buyer tries to pick 
up something here and there he finds 
that the amount of chiseling which can 
be done is negligible.

Canned Vegetables—The demand for 
staple canned foods has been very quiet 
during the week as it usually is around 
the holidays. Situation, however, is 
firm for most things and there is al
most no pressure to sell. There has 
been a little shading in Southern to
matoes. Corn and peas are just about 
where they were. Buyers have got 
stocks and are therefore not at present 
in the market. Warm weather has in
terfered with business.

Canned Fish—The situation is about 
as it was a week ago. There is some 
firmness in the market but not a whole 
lot of demand.

Dried Fruit—The dried fruit market 
continues fairly active in holiday items, 
but the major fruits, are. mQving out in 
rather a routine way. Prices on the 
whole show little change from week 
to week. The range between new crop 
and old crop Santa Clara prunes is 
about Vic. Comparable brands are 
quoted here as follows: Santa Clara 
old crop, 20-30s, 9^c , new crop, 9^ic; 
40-50, old, 6$4c, new, 7^ c . Oregon 
prunes are being well maintained at 
previous levels, 30-40s quoting at 7Vc; 
40-50s at 6c, and so on. Old crop 
prunes are moving better into con
suming channels and should soon clean 
up here. Santa Clara Blenheims are 
being quoted to arrive at somewhat 
higher prices, fancy Blenheims asking 
21Jic and extra fancy 22}4c. Appar
ently Blenheims are well cleaned up

on the spot, as nearly all grades are 
being quoted by one large house for 
nearby arrival. Dried peaches show 
little change one way or the other and 
raisins are being well maintained down 
the line. Packaged seeded raisins are 
moving out in somewhat better volume 
for the holiday trade. There is little 
developing in California. First hands 
are well in control of all availabe fruits 
now. Growers have relinquished all but 
a small portion of their raisins and 
prunes. First hands are firm in their 
price ideas and insist that costs for 
shipment later will be higher, being 
based on increased prices to growers. 
They do not feel any concern about 
the present inactivity of the market 
for shipment.

Beans and Peas—Demand for dried 
beans and dried peas is still very dull 
with prices easy, but showing no spe
cial change for the week.

Nuts—'While interest has been cen
tered pretty much around nuts in the 
shell here, one of the most significant 
developments in this market for the 
season, has been the growth of demand 
for domestic shelled nuts, principally 
walnuts and almonds. There has been 
a remarkable demand of late for Cali
fornia shelled almonds, first hands re
port, with some sizes getting in close 
compass. The California Almond 
Growers Exchange has advanced prices 
on shelled almonds all through the list 
and probably the independents are also 
firm. Shelled walnuts have also moved 
in much greater quantity than form
erly, the manufacturing trade coming 
in for domestic shelled supplies in much 
more general way. Shelled pecans are 
doing well, especially since the recent 
marketing agreement, which seemed to 
have stabilized the market. Nuts in the 
shell are still moving out in very satis
factory fashion with moderate priced 
grades in demand.

Rice—The market is routine here. 
The chief factors in recent weeks have 
been the demand for Japans, both do
mestic and for export, mainly to Porto 
Rico, and the interest shown in all the 
long grains. Rexoras and Patnas are 
in strong position because of the con
trol of the Patna crop in Texas and the 
scarcity of Rexoras elsewhere. Pro- 
lifics and Blue Rose rices are in good 
demand for prompt requirements, but 
there is no particular future interest in 
evidence.

Salt Fish—Mackerel and other salt 
fish have moved to the background for 
the present and will show no special 
demand until after the holidays are 
over. The undertone, however, is 
healthy and firm because of no over
supply. The pack of American shore 
mackerel is only fair and foreign mack
erel has not even been that. In fact, 
the catch in Ireland has failed almost 
entirely. Herrings are scarce and high.

Syrup and Molasses—Sugar syrup 
continues firm. Demand is regular and 
continuous and production still limited. 
Demand for compound syrup is small 
and poor. It has not improved much in 
spite of the fact that the upward tend
ency of corn will probably mean an ad
vance in compound syrup. The better 
grades of molasses are unchanged and

showing about the usual seasonal de
mand.

Review of the Produce Market
Apples—Jonathans, $1.25; No. 1. Mc

Intosh, $1.50; Northern Spys, $1 @ 
$1.50.

Artichokes—90c per doz.
Avocados—$2.75 per case from Calif.
Bananas—5c per lb.
Brussels’ Sprouts—16c per qt.
Butter—Creamery, 30c for cartons, 

and 29 Vc  for tubs.
Cabbage—25c per bu. for white, 40c 

for red.
Carrots—20c per doz. bunches or 50c 

per bu.
Cauliflower—$1 @ $1.50 per doz. for 

home grown.
Celery—20 @ 30c per dozen bunches.
Celery Cabbage—40c per doz.
Dried Beans — Michigan Jobbers 

pay as follows for hand picked at ship
ping stations:
C. H. P. from farmer_________$2.40
Light Red Kidney from farmer_4.25
Dark Red Kidney from farmer_5.50
Light Cranberry_______________ 4.00
Dark Cranberry________________ 3.00

Eggs — Jobbers pay 20c per lb. 
for all clean receipts. They sell as fol
lows:
Large white, extra fancy_________ 37c
Standard fancy select, cartons____ 32c
M edium _______________________ 31c
Candled, large pullets____________30c
C hecks________________________28c

Storage eggs are being offered as 
follows:
XX A pril______________________ 26c

X A pril______________________ 24c
Checks ________________________ 22c

Garlic—15c per lb.
Grape Fruit—Florida, $3 for all sizes.
Grapes—Tokays, $2 per box.
Green Beans—Louisiana, $2.75 per 

hamper.
Green Onions—Chalots, 50c per doz.
Green Peas—$4.50 per hamper for 

California and Washington.
Green Peppers—30@40c per doz. for 

Florida.
Honey Dew Melons—$2.50 per case.
Lemons—The price is as follows:

360 Sunkist___________________ $6.00
300 Sunkist____________________ 7.00
360 Red Ball___________________ 5.00
300 Red Ball___________________ 5.00

Lettuce — In good demand on the 
following basis:
California, 4s and 5s, crate--------$5.00
Leaf, out-door--------------------------  3c

Limes—25c per dozen.
Mushrooms—35c per box.
Onions—Home grown, 90c for yel

low and $1.25 for white.
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
1 2 6 ____________ ____________ $3.50
150 ___________ _____________ 3.75
176 ____________ _____________ 3.75
200 ____________ _____________ 4.25
216 ____________ _____________ 4.50
252 ____________ ____________ 4.50
288 ____________ _____________ 4.50
324 ____________ _____________ 4.50
Reid Ball, 50c per box less.

Florida oranges are now in market 
in half box sacks, which are sold as
follows :
200 —.......... $1.75
2 1 6 .....................................  1.75
250 — _________  1.75

288 __________________________1.75
Parsley—35c per doz. for hot house. 
Potatoes—Home grown, 30c per bu.; 

Idaho, $2.50 per 100 lb. sack.
Poultry—Wilson & Company pay as

follows:
Heavy Springs_________________ 15c
Heavy Fowls___________________ 13c
Light Fowls_____________________ 9c
D ucks_________________________ 12c
T u rk ey s_______________________ 17c
Geese _________________________ 10c

Radishes—Hot house, 35c per doz. 
bunches.

Spinach—50c per bushel for home 
grown.

Squash — 40c per bu. for Red or 
Green Hubbard.

Sweet Potatoes—Virginias, $2.50 per 
bbl.

Tomatoes — Hot house, $1.10 for 8 
lb. basket.

Turnips—20c per doz. or 50c per bu.
Veal Calves — Wilson & Company 

pay as follows:
Fancy ______________ *__________ 8c
Good __________________________7c

Wax Beans—$4 per hamper for Fla.

Rising Raw Silk Prices
A lthough  th e re  is a  substan tial 

im provem en t he ld  im m inent in 
th e  dom estic  position  of ra w  silk 
in an tic ipation  o f a  se ttlem en t of 
the  d yers’ strik e  an d  a  rise in ra y 
on prices, in d ica tions a re  th a t th e  
cu rre n t rap id  price rise  in th e  raw  
m ateria l is chiefly caused b y  d e 
v e lo p m en ts  in Ja p an .

R aw  silk stocks in Ja p a n  a re  
cu rren tly  re p o rte d  a b o u t 13 p e r  
cent, b e lo w  th o se  las t year. T o 
ge th er w ith  th e  im p ro v ed  p ro s
pec ts  fo r silk ex p o rts  to  th is coun
try, th is fac to r encourages large 
scale purchases in th e  com m odity . 
T h e  chief elem ent, how ever, is 
said  to b e  th e  fear o f infla tion  in 
Ja p a n  resulting  from  th e  difficult 
b u d g e ta ry  condition  of th e  E m 
pire. T h is is reflec ted  cu rren tly  in 
increasing specu lation  in in te rn a 
tionally  q u o ted  com m odities as 
w ell as in stocks.

P ro sp ec ts  are , therefo re , th a t 
th e  rise in raw  silk quo ta tio n s will 
con tinue fo r som e tim e. Should  
the  yen d ro p , how ever, A m erican  
silk prices w ould  th en  b e  re a d ju s t
ed  to  a  level consisten t w ith  prices 
o f com petitive  fibers.

Sooner or later, a man, if he is wise, 
discovers that business life is a mixture 
of good days and bad, victory and de
feat, give and take. He learns that it 
doesn’t pay to be a sensitive soul— 
that he should let some things go over 
his head like water off a duck’s back. 
He learns that he who loses his tem
per usually loses. He learns that all 
men have burnt toast for breakfast 
now and then and that he shouldn’t 
take the other fellow’s grouch too seri
ously.

Given a government with a big 
surplus and a big majority and a weak 
opposition, and you would debauch a 
committee of archangels.

Get the facts, or the facts will get 
you. And when you get ’em get ’em 
right, or they will get you wrong.
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(Fire and Life)
Fires Due to Incendiarism

The splendid record of the Massa
chusetts department of public safety in 
detecting arson cases and securing con
viction influenced the International 
Association of Fire Chiefs to secure 
Chief Fire Inspector George O. Mans
field of Massachusetts to tell of his 
methods at their latest convention. In 
1933 the fire marshal’s division made 
143 arrests of which 86 were found 
guilty, 29 not guilty and 59 cases car
ried over pending. The total incendiary- 
loss in 1933 was $714,766 less than in 
1932. In 1934 for the first seven 
months there were 126 arrests, 98 guilty 
and 11 not guilty. The total convic
tions for the first seven months are 12 
greater than for the entire year of 1933.

Members of the fire marshal’s staff 
are state police officers with full police 
powers throughout the state. They are 
under civil service and consequently 
are secure in their positions and free 
from political interference.

In investigations of incendiary fires 
the success or failure depends upon the 
thoroughness and attention to detail 
given by the investigator. Conse
quently, members of the fire depart
ment who were first on the scene were 
in a great majority of cases charged 
with the duty of discovering evidence 
of incendiarism. Fire chiefs can readily 
see the importance of proper procedure 
in discovering and handling of evidence, 
said Mr. Mansfield. Fire department 
members may also give valuable aid in 
preventing incendiary fires as well as 
apprehension of those who attempt to 
set fires. There are various ways of 
gaining information and detecting sus
picious action. A store keeper or 
owner of property may be discovered 
acting in a suspicious way such as go
ing into his building at night carrying a 
gasoline or oil can. There are many 
other similar suspicious movements 
that can be detected, such as goods be
ing removed in the night from a build
ing, indicating that some stock is be
ing secretly depleted. Even if the in
cident creates only a slight suspicion, 
said Mr. Mansfield, the fire department 
inspector should visit the premises and 
inquire of the owner the amount of in
surance he carries. An inspection 
should be made of the premises under 
the guise of merely checking up for 
fire prevention reasons. If the person 
has been contemplating a fire he will 
probably change his mind after the fire 
department officials have visited him 
and made these inquiries.

Information may also be secured at 
times which clearly indicates the fire 
is going to be set. If this evidence is 
strong enough the fire officials imme
diately notify the police and the fire 
marshal so that a watch can immedi
ately be placed on the building and the 
perpetrator of the attempted crime may 
be captured in his attempt to set the 
fire.

In an acual alarm of fire the fire
men as they approach the building may

find indications which lead them to sus
pect the fire may be of incendiary 
origin. Heavy black smoke coming 
from a small dwelling or store where 
there should not be any material which 
would cause this type of smoke may 
indicate the burning of inflammable 
liquids. Another suspicious circum
stance that a fireman should be on the 
watch for is where all the shades have 
been drawn or papers tacked over the 
windows. Common precautions against 
fire being detected before it spreads 
sufficiently.

¡Other points to be considered are, 
"Did the firemen find the building se
cure?” "Were the doors locked?” "Did 
the firemen have to force an entrance?” 
These are extremely important, said 
Mr. Mansfield, inasmuch as in many 
cases it is important to show that if 
the building was locked the owner or 
occupant had the only keys in his pos
session and he had the exclusive op
portunity to set this fire. Or if the fire 
was set by some one else, the fire 
maker must have secured a key from 
the owner. Consequently, it is most 
important to remember just who forced 
the door.

After an entrance to the burning 
building is gained, a certain odor, cer
tain type of smoke or certain intensity 
of heat may cause suspicion. If inflam
mable liquids or substances have been 
used the odor can be detected. It is 
imporant to remember what these odors 
are; because after the building is ventil
ated the fire may spread so rapidly that 
the inflammable liquids may be burned 
before a sample is secured. However, 
a fireman should not depend upon his 
own nostrils in smelling these odors, 
but the attention of others should be 
called to the matter so that they can 
corroborate his statement.

In entering the burning building the 
fireman may discover more than 
separate fire. He' should immediately 
try to fix the locations of the multiple 
blazes firmly in his mind because the 
flames may spread so rapidly that the 
separate fires will become joined and 
later appear only as one fire. If sepa
rate fires are seen they should be ex
tinguished before they are joined, not 
disturbing trailers which may connect 
the seat of these fires. Evidence of 
separate fires will be damaging to the 
accused.

If trailers or fire trays are found in 
the building, it is very important to try 
to extinguish the fire without disturb
ing them, as they should be preserved 
in their original state and photo
graphed. In cases where trailers and 
fire traps are found, the firemen or 
police officers should remain on • the 
premises after the fire has been extin
guished or else allow no one to disturb 
the layout until photographs can be 
taken. If the perpetrator of the crime 
should arrive and find the trailers and 
fire traps have not been disturbed, he 
may attempt to get them out of the 
way in order to prevent the use of 
them as evidence. The culprit might 
be discovered by notifying the owner 
or occupant of the building that he was 
wanted on the premises because of a 
slight fire and then have an officer hid
den away in the building. In most cases

the owner will go directly to the fire 
trap to see if it is burned. If it has not 
then he may attempt to get it out of 
the way. In this case the suspect may 
be immediately apprehended by the 
officer in the attempt to dispose of the 
fire trap.

There are many types of fire traps 
and trailers. A very common one is a 
lighted candle set in inflammable mate
rial such as straw, hay, excelsior, oily 
rags or paper. Other fire traps are pig 
bladders filled with gasoline with a 
lighted cigarette or fuse placed in the 
end, and an alarm clock rigged up with 
a battery to create a spark. A fuse 
made of inflammable material with a 
bunch of matches attached to it, dy
namite fuses, fireworks fuses, electric 
soldering irons left turned on, electric 
toasters, flat irons allowed to become 
overheated and scores of similar con
trivances have been used.

With these may be found trailers of 
rags, straw or hay, newspapers, tissue 
paper, rolls of toilet paper unraveled, 
rolls of cotton batting and similar ar
ticles. These are usually soaked in gas
oline, kerosene, benzine, turpentine, 
rubber cement, paint remover, or other 
highly inflammable liquids; flashlight 
powder may also be found.

After the evidence is found the next 
important step is the proper handling 
of it. After photographs have been 
taken, the trailers or liquids should be 
gathered up and placed in proper con
tainers. Oily or gasoline soaked rags 
or other material should be placed in 
glass jars with rubber bands and screw 
tops so that the liquid’s odors will be 
retained for examination by a chemist 
for presentation at court at the proper 
time. This is most important; because 
in many cases where the oily rags and 
liquids have been placed in open con
tainers, the odor and liquid have dis
appeared or evaporated before they 
were turned over to the proper author
ities.

If the containers in which the liquids 
were brought to the premises are 
found, such as bottles, jars, jugs or tin 
cans, care should be taken in handling 
them because the finger prints of the 
firemaker may appear on these articles. 
It is most essential that the firemen 
and inspectors do not place their own 
finger prints on these containers, as 
they will make it more difficult or even 
impossible for the finger print experts
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to find the finger prints made by the 
firemaker. These articles • should be 
picked up with gloved hands or a string 
may be tied to the neck or handle and 
the article very carefully removed so 
the fingerprint expert can operate with
out any difficulty.

Every suspected article found at a 
fire should be properly labeled with a 
tag, said Mr. Mansfield. The name of 
the man who found it and the man who 
turned it over to the prosecuting officer 
should appear on it.

Footprints may be of great impor
tance in the investigation of incendiary 
fires. Footprints may be noted outside 
the building in the soft dirt or, during 
the winter, in the snow. These should 
be properly protected by photographs 
or plaster paris casts should be taken of 
them. Protection can be afforded by 
placing a wooden box over the foot
prints and stationing a man to keep 
people away.

During the course of operations of a 
fire, firemen may overhear conversa
tions of suspected parties or some talk 
among spectators which would be of 
value in investigation of the case. Any 
such information should be turned over 
to the superior officer, who in turn 
should pass it on to the prosecuting 
attorney.

In case the building is equipped with 
a sprinkler system and the sprinklers 
have failed to operate properly, an ex
amination to ascertain the cause of the 
failure, whether shut off or otherwise 
deliberately tampered with. Cases have 
been discovered where cork stoppers 
were placed in sprinkler heads. Other 
cases have shown that inflammable 
liquids have been injected into the sys
tem so that when the sprinklers func
tioned the fire was sprayed with a 
highly inflammable liquid which came 
out with the water.

In discussing pyromaniacs, Mr. 
Mansfield said that whenever an epi
demic of incendiary fires has developed 
and particularly where the character
istics of these fires are similar, the re
sponsibility may usually be traced to a 
pyromaniac. This form of insanity has 
caused many disastrous fires, he said. 
Pyromania is not confined to any class 
of individual and it may manifest itself 
in the most unexpected quarters. Dur
ing certain periods a person afflicted 
with this mania has an uncontrollable 
desire to set fires, and feels relief or a
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pleasurable sensation when watching 
flames. The attacks usually but not 
always come on suddenly. Persons 
known to be afflicted have sometimes 
made careful preparations for fires over 
quite a long period of time. This type 
of pyromaniac is usually extremely 
clever and is a difficult type to appre
hend. It may be necessary to place 
several officers in a community where 
these fires are occurring until the sus
pect can be caught.

Great Things Expected from the Drug 
Institute

President: The next item of business 
is the crowning achievement of our 
program and I shall ask Clare Allen 
to introduce the speaker.

Mr. Allen: President and gentlemen, 
to the South of Michigan we have the 
Hoosier state. The Hoosier state has 
been known for years as a state which 
produced many men who have made 
for themselves a National reputation. 
In my period of service on the Board 
of Pharmacy and on the National 
Board of Pharmacy I have found that 
Michigan has no closer friends than 
those who come from the Hoosier state. 
We are privileged this morning to 
have as our guest speaker a man who 
has made a remarkable reputation in 
pharmacy, Mr. A1 Fritz. He has been 
secretary of the Indianapolis Druggists 
Association for a number of years; 
he is a member of the State Board of 
Pharmacy of the state of Indiana and 
he is a director of the Drug Institute 
of America. A1 Fritz is going to give 
you a real talk this morning and it 
gives me a great deal of pleasure to 
present to you A1 Fritz, of Indianapo
lis.

Mr. Fritz: Fellow Druggists: I am 
glad to appear before you to-day and 
consider it a distinct privilege to be 
able to bring to you a message on the 
history to date, of the drug institute.

The Institute is to-day about one 
year old. The Institute was formed 
with one idea in mind, that being to 
provide a means of, a clearing house 
for, collecting different thoughts of the 
industry, to centralize these thoughts 
for the good of all within the industry.

The Institute was first conceived in 
the mind of Kiefer Mayer, a wholesale 
druggist of Indianapolis, with whom 
I am very well acquainted. Kiefer con
ceived the idea that unless the drug 
industry itself sought means to correct 
the abuses within the industry, that 
some day we would face problems be
yond correction.

It was at that time that representa
tives of the manufacturers, wholesalers 
and retail groups met in New York 
City with the intention of forming an 
association which afterward became 
known as Drug Institute. The pri
mary purpose of this Institute was to 
correct the evils then existing within 
our industry.

However, -the Institute had just got
ten under way when the President of 
the United States announced his pro
gram over the radio, in which he made 
the statement that the ten per cent, 
of the destructive element of the coun
try were not going to be allowed to 
ruin the ninety per cent, representing 
honest business.

There came a crying need at that 
time for a strong association, for an 
association that would truly be rep
resentative of the industry, and it was 
therefore decided to immediately 
launch a membership campaign to put 
the Drug Institute in a position to 
really be representative of the drug 
industry of this country.

There has been a lot of discussion, 
pro and con, as to whether this was 
really what the Institute was started to 
accomplish. We are willing to admit 
that this was not at all in the original 
program of the Drug Institute, but a 
condition presented itself with the in
auguration of NR A that called for 
prompt and effective action. It can 
safely be said, without fear of contra
diction, that at that time there was not 
a National association in a position to 
represent the retail drug interests. The 
NARD at that time was broke, if not 
worse; consequently a large part of 
the burden of representing the retail 
druggists in Washington fell upon the 
Drug Institute.

With such men as John Dargaval, 
John Goode, Dr. Kelly, Dr. Swain and 
others, watching out for the interests 
of the retail druggists in all work un
dertaken by the Drug Institute, you 
need have no fear but that your inter
ests were adequately protected.

The code committee was called into 
Washington by the NARD to draft the 
original drug code. This code was 
drafted by retail druggists and no one 
else. It, however, remains a matter 
of history, that after the drafting of 
this code we were not able to go into 
Washington presenting a united front. 
Jealousy started to spring up from all 
sides and the Drug Institute was ac
cused of undertaking some things 
which should have been left entirely 
in the hands of the National organiza
tion.

However, after several meetings, in 
which the different elements were rep- 
reseted, we finally did go into Wash
ington as a unit, asking for, and fight
ing for, certain provisions in the retail 
drug code. What happened in Wash
ington is now a matter of history, so 
we will skip over several months of 
dickering, during which time the code 
officials in Washington were financed 
by the Drug Institute.

The statement has often been made 
in National publications that we really 
received nothing whatever out of the 
code up to the time of the “cost” defi
nition. This statement is absolutely un
true. To begin with, we did receive 
our own codie and were kept out of the 
general retail code, which would have 
been absolutely destructive to a larger 
percentage of small independent re
tailers, as well as chain store organiza
tions. We did obtain a concession in 
the code, eliminating delivery boys and 
curb service boys from the provisions 
of the code. If we had gained nothing 
else but these two provisions our time 
would have been well spent.

Now don’t misunderstand the state
ment as being a claim that the Drug 
Institute was wholly responsible for 
gaining these two points. We are not. 
We did, however, make it possible, by 
the co-operation of the Drug Institute, 
for other organizations to be more 
active than they could have possibly

been had it not been for the work done 
by the Drug Institute in making the 
druggists of this country more organ
ization minded.

Finally we came to the definition of 
“cost of merchandise.” You all know 
what the results of this were. It simply 
means, in plain words, that merchan
dise cannot be sold at less than manu
facturers’ list in dozen lots. Again the 
Drug Institute was active in obtaining 
this cost definition, although this cred
it must be shared with the drug code 
authorities, and I wish to take this 
opportunity to say a few words for 
this body of men.

George Gales, representing the chain 
stores, has played ball one hundred 
per cent. He has been eminently fair 
in his dealings with the small inde
pendent.

John Goode, has always shown the 
same fighting spirit, which he mani
fested while he was president of the 
NARD, and he has always fought for 
consideration for the small, independ
ent merchant.

The work of John Dargaval on this 
committee has been too outstanding 
to require public recognition. John 
has fought consistently for the rights 
of the retail druggists and I unhesitat
ingly predict that under John’s leader
ship, within two or three more years, 
the NARD will assume its rightful 
place and be in a position where they 
could really represent the retail indus
try of this country.

Dr. Kelly, the able secretary of the 
American Pharmaceutical Association, 
has devoted much of his time, and cer
tainly an abundance of good common 
sense to  his work.

Wheeler Sammons, managing direc
tor of the Drug Institute, is another 
man who has spent untold hours in se
curing a break for the small independ
ent merchant on cost definition.

We, therefore, have come to the 
place of where we have received a half
way satisfactory definition of cost of 
merchandise. The next step in this 
program will be to receive a definition 
of “cost of wages.”

At one time Washington definitely 
offered the ten per cent, wage mark-up. 
This, however, was before we received 
the definition of cost of merchandise. 
The Institute, the NARD, and the code 
committee felt that it was impossible 
for us to accept any suggested mark
up until some time as the question of 
“cost of merchandise” had been prop
erly defined. We are therefore now 
fighting in Washington for a proper 
percentage of mark-up to be used 
throughout the retail drug industry.

At the time of the organization of 
the Drug Institute there is no question 
but what the Institute was over-sold 
to the druggists of this country. The 
druggists expected to  buy a ticket to 
heaven for three dollars. They ex
pected the Institute to end all the ills 
within the industry. This was obvi
ously impossible of accomplishment.

At the time I was on speaking tour 
securing membership for the Drug In
stitute I made this statement before 
every audience I addressed, “If you 
receive nothing out of Washington, 
that if the 28 per cent, cost of doing 
business were denied, that if the ‘right

of contract’ were denied, where do you 
go from there?”

We have nearly reached that place. 
We have reached a position where the 
retail druggists of this country are in 
the most precarious position they have 
ever been in since NRA was first heard 
of. You are going to see, in fact, in 
some parts of the country it has al
ready happened, where the predatory 
price cutters will reduce the resale of 
all fast-selling merchandise to come 
merely within the provisions of the 
code.

I disagree throughout with the state
ments made in various drug journals 
throughout the country that the drug
gists have won a decisive victory in 
this fight. I t is impossible for me to 
conceive of any industry gaining a vic
tory when all the industry has gained 
is the right to sell merchandise at cost 
in the face of increased overhead and 
additional tax burdens which the drug
gists of this country cannot stand much 
longer.

We are, after all, once again brought 
face to face with the original program 
of the Drug Institute—price stabiliza
tion. A number of manufacturers, 
which number has grown consistently, 
have announced their intention of stab
ilizing the price on their products.

Understand, of course, that a manu
facturer has no legal right to  set his 
resale price, that if you have a gross of 
an article on your shelf there is no way 
in which the manufacturer can compel 
you to sell this article at any given 
price. It is, however, a fact that this 
same manufacturer does have a legal 
right to choose his customers, and you, 
by the same virtue, have a right to 
choose from whom you will buy mer
chandise.

You are going to be advised, from 
time to time, through National publi
cations, of the manufacturers who have 
come in on this program. You are 
going to be asked to get behind these 
manufacturers.

I realize fully the objections we are 
going to encounter in putting this 
across. I realize fully that there is 
some injustice, that there are some of 
these manufacturers who are going to 
be criticized on their policy, and we do 
not expect to sell one hundred per 
cent, of the druggists on this new deal 
in the retail industry.

I t  is, however, a fact that this is the 
first time in years that we have had 
anything tangible on which to base our 
hopes for the future. If this program 
of price establishment fails it is my 
honest conviction that you and I will 
not live to see the day when, within our 
hands, another program of this kind 
is launched. If this program gets un
der way, and if it proves successful, you 
are going to find the minimum paid 
price steadily advancing. It is our goal 
to eventually build these prices up to 
a point where the paid price will not 
be over eleven per cent, off list.

However, this program hangs one 
hundred per cent, upon the reception 
given it by you, and if we can’t show 
the manufacturers that we are whole
heartedly behind his efforts to stabilize 
the price on his product, then the en- 

(Continued on page 18)
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CREDIT PURCHASING GAINS 
Retail executives and authorities, in 

discussing the immediate credit sales 
possibilities, were agreed that credit 
volume would push ahead com'- 
mensurately with gains in trade gener
ally. One usually well-posted execu
tive, however, was inclined to the con
servative opinion that credit trade vol
ume would run about the same as De
cember a year ago.

A. B. Buckeridge, executive man
ager of the Credit Bureau of Greater 
New York, declared his records show 
retailers are steadily increasing both 
charge and instalment sales and “can 
afford to do so because of the excellent 
way in which customers are meeting 
their payments to the stores.” He 
pointed out that the bureau has just 
reported its eighteenth consecutive 
monthly increase in retail collections.

“Many customers are ready to in
crease their credit purchases; new ac
counts are being opened up and old 
ones re-opened,” Mr. Buckeridge de
clared. “October is ordinarily our big
gest month of the year, but so far this 
month the bureau is handling a larger 
volume of business. Trade clearance 
inquiries alone are showing an increase 
of 200 or more per day than for the 
same period a year ago. Moreover, the 
increase is quite generally distributed 
among the different types of retailers. 
I t fact, from a credit standpoint, all 
the indications are that the holiday 
trade is rapidly getting back to nor
mal.”

A well-known store executive while 
admitting that extension of the privi
lege of paying in January for merchan
dise bought this month or even in the 
last week of October has resulted in 
trade benefit, said the added volume 
was not particularly significant. As he 
saw developments, the increase in 
credit buying began in May, 1933, in 
the W est and had reached the East 
by September of that year.

This year, he added, the wave of such 
buying tended to peter out in July in 
the West, but continued strong in the 
East until September. Since that time 
the credit volume has been about on a 
par with last year, although it may 
show some gains during the coming 
months, he said. He pointed out, how
ever, that December is usually a heavy 
cash sale month, the normal basis be
ing about 60 per cent cash purchases 
and 40 per cent credit.

This executive said that one of the 
chief benefits of the extension of the 
charge account privilege to January 
was in bringing in an added volume 
sufficient to take care of the expense 
of adding about 30 per cent, to store 
staffs sufficiently in advance of the 
holiday season to train them properly 
for their duties.

Another retail authority declared 
that department stores should go after 
their charge account trade more active
ly than they do. “A cash customer,” 
this executive said, "is the best source 
of cash trade. It is my belief that there 
should be co-ordination between the 
sales promotion division and the credit 
department of the store to increase the 
number of charge customers.

“In the average store the solicitation 
of charge accounts is under the credit

division, whereas it would prove much 
better if placed under the sales promo
tion division, guided by the results of 
prior investigation as to credit risks 
made by the store’s credit man. A list 
of this kind could form the basis of a 
definite sales promotion campaign, tied 
in with specific merchandise offerings. 
Every effort should be made to elimi
nate unnecessary red tape and supr- 
round the opening of an account with 
every convenience.”

MORE ASSURANCES 
Additional reassurances from high 

official sources that business progress 
is being made and that co-operation of 
business and governmental interests is 
thriving have been received this week. 
A “harmony” session took place be
tween the Federal Reserve Board and 
its advisory council, the head of the 
RFC urged more sympathetic consid
eration of loans to industry and the 
“right” seemed to make further head
way against the “left” wing of the ad
ministration forces.

A stalemate upon the steel labor 
issue was the only major unfavorable 
development of the week. But in this 
instance the trouble may be ironed 
out, since the opposing interests do not 
appear to be so far apart. The com
panies are prepared to recognize the 
unions, but are unwilling to enter writ
ten contracts.

With one exception the weekly busi
ness index has been advancing slowly 
for nine weeks. The latest number 
stands at 76.6, as against 71.8 before 
the upturn began. Three of the major 
components are higher, with the rises 
in electric power production, railroad 
carloadings and steel mill activity. A 
gain in automobile production is ex
pected shortly, because employment at 
the manufacturing centers is already 
increasing.

The report of the Department of 
Labor disclosed both employment and 
payroll gains last month. The Labor 
Bureau’s index of manufacturing em
ployment has advanced to  78.6 for Oc
tober, compared with 75.8 in Septem
ber and 79.6 in October, 1933. The 
payrolls comparison was 60.7 for Oc
tober, 57.9 for September and 59.4 for 
October, 1933.

An unsatisfactory feature of this re
port was the continued lag in durable 
goods operations, where employment 
declined 1.2 per cent.

WHOLESALE FIGURES 
Back of many voluntary chains is 

the sponsorship of an enterprising 
wholesaler who has found this means 
of improving the business of his cus
tomers the best source of results for 
himself. I t was interesting, therefore, 
to receive the final returns upon the 
New York State census of wholesale 
business in the week.

Contrary to  the results indicated in 
the retail survey, the mortality since 
1929 among wholesalers has been quite 
severe. Their number has dropped 
14.2 per cent, in this state and sales 
have slumped 52.8 per cent. The ex
pense percentage of sales from 1929 to 
1933 has increased to 8.9 per cent, from 
7.9 per cent.

For the decline in sales there are 
several important reasons. The chief

one, of course, is that prices are so 
much lower, and the census authorities 
have explained that at the same price 
level as in 1929 the decrease in sales 
would not have been much more than 
one-third. Foreign trade stagnation 
has also affected seriously the volume 
of wholesalers in this area.

For a form of distribution, however, 
that bore the brunt of the depression 
attack in the shape of a rather univer
sal desire on the part of manufacturers 
to sell direct and of buyers to pur
chase direct for possible savings, the 
wholesale business has not fared so 
badly. Many manufacturers have 
learned through experience that they 
cannot get more business or get it 
more economically by doing their own 
distribution. Many buyers have learned 
that direct buying does not always lead 
to savings or to the kind of service 
that yields profit. The present trend 
seems to favor the wholesaler.

CHAIN DEPARTMENT STORES 
In promising action upon hist fre- 

frequently proposed department store 
group, each department of which would 
be operated as a unit in a chain, Ed
ward A. Filene has revived the ques
tion of the present distribution trend. 
Some years ago he first suggested his 
plan for combining the best features 
of the department store and chain sys
tem and described it as “the depart
ment store of the future.”

Possibly this type of retail organi
zation may put in an appearance with
in the near future and offer an oppor
tunity to judge its practical results. 
However, there have been some ap
proaches to the idea in this depart
ment store chains which have attempt
ed to  control operations largely 
through a central office. Regular de
partment store groups did not fare so 
well under this system and in the last 
two years have decentralized and gone 
back to  individual responsibility.

After every major depression there 
has usually been some significant 
change in distribution methods. The 
department store came to the front in 
the Nineties, the catalogue houses in 
1907 and the chain stores after 1920. 
The present trend of importance is 
toward voluntary chain groups, which 
combine the merchandising talent and 
buying advantages of the chain with 
the individual initiative of the inde
pendent merchant. Another develop
ment under scrutiny is the co-opera
tive store movement.

DRY GOODS CONDITIONS 
Handicapped by unseasonable weath

er, retail trade has suffered a setback. 
Volume dropped off here to a degree 
that made it appear November sales 
would not run much more than 5 per 
cent, ahead of the same month last 
year. The comparison with a year ago 
was more favorable for the week be
cause trade was dragging at this time 
twelve months ago.

A report covering seventy of the 
leading cities of the country was issued 
by the National Retail Dry Goods As
sociation and indicated a gain of 9.8 
per cent, for the first thirteen shopping 
days of November. Detroit, Kansas 
City and Dallas led the gains and the 
only decrease was recorded in the New

England area. Unit volume was re
ported 9 per cent above the same pe
riod last year.

Statistics may be received as dry 
reading matter, but the information 
they are now conveying concerning 
the retail trend is accepted in all quar
ters with exceeding interest. The re
turn in physical volume of transactions 
is especially cheerful, since it denotes 
a very healthy condition.

Weather conditions have checked 
activities in the wholesale merchandis
ing markets whcih have also entered 
the between-season period. Surpluses 
are conspicuous by their absence and 
the silk dyers’ strike is hampering de
liveries of such goods seriously.

GUIDING TRADE GROUPS 
A suggestion made by Donald R. 

Richberg, executive director of the 
National Emergency Council, before 
the grocer manufacturers last week re
garding trade associations aroused a 
good deal of favorable comment. Ad
vocating greater freedom for such or
ganizations, Mr. Richberg nevertheless 
proposed a Federal supervising body 
which would pass upon their activities.

Such a system has long been desired 
in business because many co-operative 
undertakings have been severely ham
pered owing to the refusal of various 
governmental agencies to approve of 
operations that were planned. A trade 
group might think it was quite within 
the law, but there was always the risk 
of court action.

It was Mr. Richberg’s idea that cer
tain activities could be legalized by 
statute and others forbidden. A Na
tional Code Administration would 
authorize or forbid concerted action 
and its rulings would be reviewable, 
not only by ordinary lawsuit, but by 
appeal for a declaratory judgment by 
a court of competent jurisdiction.

Such a set-up would probably end 
many blatant violations of the present 
trust laws and yet encourage the type 
of co-operation from which business 
obtains the greatest benefit.

PLAN SHORT SESSION 
Administration leaders will push for 

as early an adjournment of Congress 
as reasonably can be expected consid
ering the importance of the legislation 
that it will ask to be enacted, so as to 
leave little time for political recrim
inations harking back to the November 
elections.

Once the glamor of the Democratic 
landslide begins to dim, questions as 
to. various New Deal policies will be
gin to pop and possibly be made the 
basis for opposing platforms.

It is currently expected that one of 
the first questions that will be raised 
will be as to the character of the port
folio of the Home Owners Loan Cor
poration, anti-New Dealers averring 
that the volume of defaults as to inter
est and curtailments will be found tre
mendous and the inspiration back of 
the determination of the corporation 
to decline to accept further applica- ‘ 
fions for refinancing home mortgages.

No doubt there will be much discus
sion of the situation if there will be a 
demand for the extension of operations 
or the passage of new legislation for 
refinancing farm obligations.
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

In calling at the store of Haveman 
Bros., Moline, last Saturday, I recalled 
that when I started the Tradesman in 
1883 the store was occupied by McLeod 
& Troutman Bros. Later it was con
ducted for many years by Hon. E. N. 
Bates, who graduated from the farm 
to a cheese factory and from the latter 
to storekeeper. He was a member of 
the Legislature several times and filled 
every position he aspired to with credit 
to himself and satisfaction to his asso
ciates and customers. I distinctly recall 
him as one of the highest type mer
chants I have ever known. It was ex
ceedingly unfortunate he was not 
spared at least twenty years longer. 
Haveman Bros, have occupied the 
store for twenty-seven years and given 
the customers of the establishment sat
isfactory service.

My first call at Allegan was on 
Edwy C  Reid, who has recently 
emerged from a very serious automo
bile accident which resulted in the 
death of his wife. He is 83 years of 
age and has been a newspaper pub
lisher for sixty-three years. He is un
doubtedly, the only man in America 
who has been actively engaged in the 
managerial department of a newspaper 
for so long a period as sixty-three 
years. He is still very weak as the 
result of the ordeal with the auto
mobile, but looks forward to many 
years of continued service and useful
ness.

I distinctly recall making a two day 
visit to Allegan fifty years ago. My 
mission was to organize a business 
men’s association—one of the 132 
organizations of the kind I assisted in 
launching among the merchants and 
business men of Michigan. H. H. Pope 
was elected President, Ed. Van Os- 
trand Secretary and Irving F. Clapp 
Treasurer. We started with forty-nine 
members, which was later increased in 
numerical strength. The Allegan or
ganization was very active and did 
much to contribute to the growth and 
prosperity of the city and the improve
ment of business conditions. Only 
four men who atended the initial meet
ing are still living)—Edwy C. Reid, Ed. 
Van Ostrand, Joseph Renihan (Grand 
Rapids) and the writer. I met Mr. Van 
Ostrand at Allegan last Saturday and 
was pleased to  note that he is growing 
old gracefully. He has now 83 years 
to his credit. He conducted a drug 
store on the main street of Allegan 
for nearly a half century.

The long and bitter controversy be
tween the city of Allegan and the Con
sumers Power Co. over the construc
tion of a municipal dam in Trowbridge 
township is evidently nearing an end, 
if such an outcome is ever possible. I 
was told that representatives of the 
Consumers assert that they have 
enough material up their sleeves to 
hinder the completion of the dam at 
least two years longer. In the mean
time the.'power company has acquired

title to much of the land in Trow
bridge township. I never thought 
either party to the controversy had 
much to their credit for the manner 
in which they conducted the campaign. 
I would like to see two fair-minded 
representatives of each side get to
gether in a room and straighten out 
their difficulties in man fashion. It 
would be to the credit of both sides to 
do this and put an end to the bickering 
and lawyers’ bills which invariably 
accompany a difference of opinion such 
as the dam proposition involves.

I regret that the percentage of chain 
stores is increasing in Allegan. If this 
abuse is permitted to be augmented 
Allegan will become what we designate 
as chain minded and suffer in the pres
tige she has so long enjoyed as a strong 
market and a good place to trade. 
Readers of the Tradesman know what 
I think of men who lease stores to the 
chains, thus starting their home town 
on the downward road to ruin, so far 
as business standing is concerned.

I found a new grocer at Dorr in the 
person of R. O. Carpenter, who con
ducted a farm South of Charlotte sev
eral years. He has a pleasing person
ality and ought to succeed in his pres
ent undertaking.

I t  seemed good to see the big 
Towner store, at Byron Center, occu
pied again. I was for many years a 
stockholder in the old Towner mer
cantile establishment and spent many 
pleasant hours there. Mr. Towner’s 
younger son has installed in the store 
a line of building material and supplies 
which should be a valuable adjunct to 
his lumber yard.

Recent news from Mobile gives the 
details of the destruction of Greg M. 
Luce’s cannery at Lucedale by fire. 
The conflagration was evidently of in
cendiary origin, because when the fire 
was discovered the buildings were 
burning at several different places. The 
fire department at Lucedale refused to 
go to the fire because the buildings 
were a mile from town.

I am exceedingly sorry to see large 
supplies of “imitation vanilla flavoring,” 
so-called, on the shelves of so many 
grocers. This stuff is trash and should 
not be permitted to be sold at all, be
cause it has no relation to the true 
extract of vanilla. If the food depart
ments of the State and Nation were do
ing their duty, the trash would be con
signed to the dump. When I remon
strate with the grocers who are offer
ing such trash for sale they tell me the 
people want something cheap and they 
are forced to handle it on that account. 
I take no stock in this statement. If 
the buyer was properly informed as to 
the character of the article he would 
shun it and purchase a real extract in
stead. The men who are engaged in 
producing and selling such trash are 
committing a crime against the people 
and should be transferred from a maker 
of bogus goods and spurious food prod
ucts to a safe retreat where they could 
play checkers with their noses.

I had a pleasant call last week from 
Father McLaughlin, of St. James, who 
attends to the spiritual development of 
the people on the Beaver Islands. He 
came to Grand Rapids to attend the 
silver anniversary of the founding of 
St. Joseph’s seminary, which is on$ of 
the schools he attended while prepar
ing himself for the priesthood. His 
mother was formerly engaged in the 
grocery business at Durand. When he 
was assigned to the parish at St. 
James, he induced his mother to give 
up her business at Durand and become 
his housekeeper and companion. She 
insisted on keeping the Tradesman and 
now he has become a Tradesman fan 
and reads every line we print every 
week. Father McLaughlin reports the 
Beavers as fairly prosperous this sea
son except the low price of potatoes 
and the menace which confronts all 
fishing centers unless something is 
done to curtail the operation of the 
Lake Huron fishermen who insist on 
using deep water trap nets in raising 
whitefish from the bottom of the lake. 
Unless this is done — and done 
quickly—the whitefish industry of Lake 
Michigan will be completely destroyed. 
Father McLaughlin has taken a lead
ing position in this righteous crusade 
and attends nearly every meeting of 
Lake Michigan fishermen to solve the 
problem.

Duty is power, whether it is for the 
Nation or rests right at home in ever 
so small a circle. It rises with us in 
the morning and goes to rest with us 
at night. It is co-extensive with the 
action of our intelligence. It is the 
shadow which cleaves with us, go 
where we will.

Let us do our duty in our store, our 
kitchen, the market, the street, the of
fice, the farm, the school, the home, 
just as faithfully as if we stood in the 
front ranks of some great battle and 
knew that victory for mankind depend
ed upon our bravery, strength and skill. 
When we do that, the humblest of us 
will be serving in the great army which 
achieves the welfare of the world.

It should be the slogan of every city 
and rural consumer to never send away 
for goods which he can just as well 
buy at home. Every time a consumer 
sends a dollar away for goods to a 
mail-order house that dollar, so far as 
the community is concerned, is prac
tically out of circulation. The home 
merchant is the one who keeps up the 
schools, the churches and the town. 
He is the one who deserves the trade 
and not some catalogue house in Chi
cago, New York or elsewhere.

The thousands of small cities and 
villages are more important to the 
vitality of the Nation than its great 
cities. They render value to the prod
ucts of the land in that they serve as 
the initial distributors, the most essen
tial units of commerce which send on 
its way the commodities which make 
the physical sustenance of the whole 
country and, in turn, serve as that mag
nificent cohesive power which makes 
the Nation strong and self-reliant.

The real menace to the smaller city 
and village, next to the chain store, is 
found in the mail-order system of pur
chase. If this system is to grow to its 
ultimate possibilities it will erase thou
sands of smaller population centers 
from the map. The large centers will 
serve the rural population with cer
tain needs and the small town, with its 
institutions of civilization, its benefi
cent, educational, civic and social influ
ence, will become a thing of the past. 
Standards of intelligence will sink and 
the very stability and perpetuity of the 
Republic will be endangered. The small 
town performs a mission in the life of 
the Nation which cannot be minimized 
and which should become the earnest 
concern of students and statesmen and 
the guardians of human progress.

That consumer is both unfair and 
disloyal who send to a distant mail
order house the very money paid him 
by the individual or collective local 
townsman, when local stores are equip
ped to serve his wants equally as well. 
He is justified in buying where he can 
buy most advantageously, but he is 
not justified in discriminating against 
the town which markets his services 
and his products, lends value to his 
property holdings and connects him 
and his family with the great life cur
rents of the Nation.

The prosperity of one section of the 
state indirectly affects all other sec
tions. The prestige of the state, its 
material prosperity and all that makes 
for growth and development should be
come the concern of every citizen. 
Commerce knows no limitations except 
those fixed by price, quality and trans
portation exigencies: but the man be
hind commerce can combine accepted 
principles in business with loyalty to 
community and state alike.

Those who live in the same com
monwealth with us, who share the 
same tax burdens, and obey the same 
laws, are entitled to our good will and 
patronage, whenever such good will 
and patronage can be extended without 
a sacrifice of individual advantage.

It seems unbelievable, but it is a 
fact, and shows the entire lack of any 
sense of justice, that many persons re
gard their local stores as lesser insti
tutions of accommodation. When some 
people have cash to spend, you know 
it goes to mail-order houses; but when 
times are dull, when they are sick, out 
of work, going through a strike and 
when farmers are not turning their 
produce into cash, where do they go 
for credit? You know they can’t get 
it from a mail-order house, so they 
creep back to the merchants. You who 
do this know it is true; but I will 
give ten dollars to any man or woman 
who can tell me that they ever received 
a favor from these strangers which was 
not paid for and paid in advance.

I know what it is to earn a dollar. 
I have seen the time when a dollar 
looked to be as large as the bottom of 
a dishpan, even larger. A dollar come; 

(Continued on page 23)
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F I N A N C I A L
There Will be an Awakening Some 

Day-
Profit is the essence of business. It 

is the prime incentive of trade and com
merce. When we consider going into 
any kind of business, we do so with 
the view of it being profitable. Profit 
is the magnet that draws men and 
women into the adventurous field of 
business. Profit is essential to the 
progress of civilization. Without profit, 
mankind could not have made the 
advancement it has. We can safely 
conclude that profit in business is a 
fundamental of economic law.

Seldom do we ever stop to analyze 
the importance of profit and to under
stand its relation to our own advance
ment. There is no part of our life, from 
childhood to old age, but what our 
welfare and happiness is closely bound 
up with it. Whenever we enter busi
ness or hire our services to another we 
do so with the expectation of receiv
ing a profit. While we are interested 
more in the profit coming to us, we 
also should be concerned in what is 
done with the profits on trade which 
we extend to others. Possibly some 
may say, that does not concern us, but 
if they examine the matter carefully it 
will be found that it does. Suppose 
you were buying from a firm that used 
the profits on the trade you gave it, as 
well as that received from other cus
tomers, in carrying on a place that was 
detrimental to the welfare of the com
munity. You would probably withdraw 
your patronage from such a firm and 
place it with one that was helpful to 
your interest. You would also be in
terested as to whether the profits on 
the trading you must do is used in the 
home community or sent away to the 
financial centers. What is done with 
the profits on trade affects the welfare 
of every citizen.

Money is a medium of exchange and 
was invented early in history to facil
itate business transactions. It is as 
necessary to human welfare as profit. 
Money as a measure of value also rep
resents profit or wealth. Wealth is 
built up by profits, either in money or 
property: and all are necessary to hu
man welfare. Anything that interferes 
with either profit or the supply of 
money touches the welfare of every 
human being. It is the duty of gov
ernment to safeguard profits and to see 
that a necessary supply of money is 
provided to meet the needs of business. 
This duty is too important to be dele
gated to bankers or any other private 
interests and it must become strictly 
a government function. In the long 
list of periodic depressions which have 
befallen the people of this nation, there 
is plenty of evidence to show these 
disturbances are caused by the money 
changers who have induced unfaithful 
statesmen to pass laws which have 
surrendered to them the constitutional 
rights of the government to provide the 
people with a needed supply of money, 
and to regulate the value thereof. With 
the use of this surrendered privilege, 
greedy wealth has created the billion
aire and the vast army of unemployed. 
It did not acquire this position by the

accumulation of legitimate profits, but 
by wicked manipulations and by ex
ploitation of the people.

Like any other element in the eco
nomic order of business, profit can 
serve a useful purpose or be used to 
create monopoly. Thus every new in
vention undergoes the scrutiny of o r
ganized greed. If it posesses merit and 
shows an active demand by the people, 
its title is soon acquired and the profits 
on its sale go to enrich further those 
already wealthy. Trusts and monop
olies have taken over nearly all of the 
great necessities of the people. Greed 
is not satisfied to live in plenty or even 
in luxury. It has already acquired over 
95 per cent, of the wealth of the Na
tion. It seems determined to have the 
rest of it, but there will be an awaken
ing some day. E. B. Stebbins.

Business Reports Reflect Some Im
provement

The co-operation between the gov
ernment and business has been given 
much publicity so that there is always 
the chance of expecting too much. 
There are bound to be differences of 
opinion in any administration and 
some of these came to light last week, 
particularly in the field of housing, 
whether funds would be provided from 
private sources or the government. 
Moreover, a sudden acknowledgment 
of a change in administration policies 
could not be expected. Nevertheless, 
acts in recent weeks indicated that 
some change in attitude has occurred. 
Business fears of certain government 
policies have been lessened as a result 
of recent actions. The calling of $2,- 
000,000,000 Liberty bonds for April 
1935 indicates much less chance of dol
lar devaluation. It is now acknowl
edged whether or not government defi
cits are to continue depends largely 
on business recovery possibilities. Gov
ernment interference and regimenta
tion of business is lessened as a result 
of NR A changes.

When looking at future business 
prospects it must be remembered that 
the economic system is an intricate 
mechanism where price relationships 
play a strong part. Accordingly, im
provement, other than outright infla
tionary spending, would likely be slow. 
Business reports reflect some improve
ment. Retail sales of motor cars are 
holding up relatively well considering 
the seasonal factor. Steel production 
has now reached approximately 28 per 
cent., with prospects brightening to 
some extent. Electric power output 
for the week ended November 18 
showed an improvement slightly more 
than seasonal. Jay H. Petter.

Public Relief
But now the election is over. And it 

is up to all of us who have anything to 
do with this question of relief, either 
through legislation or administration, 
to survey the whole subject. I have 
no doubt there is waste. I t  seems to 
me it can be avoided. I feel that those 
who need relief are being deprived of 
relief because of the great cost of ad
ministrating it.

The relief problem will be with us 
for a long time. It is going to take not 
only millions but it will run into bil
lions. Every dollar saved in adminis

tration means food and shelter for the 
needy and the unhoused.

Before we start upon a new program 
there ought to be a thorough, search
ing and dispassionate investigation by 
(disinterestd parties, not only as to 
things past but as to how best to deal 
with the matter in the future. With the 
cost and expense now being incurred, 
there is going to be a break-down.

Senator Borah.

Economy After Spending
A huge government spending pro

gram is not so popular as it was and 
promises to be even less popular as 
the days go on. Mr. Roosevelt himself 
seems to have come to the conclusion 
that there must be every possible ef
fort to cut Federal appropriations. 
Some of his recent public speeches 
leave the distinct impression that he 
now senses the fact that he can hardly 
hope for the support of business as 
long as the budget continues to get 
more and more out of balance.

The total result during the coming 
session is likely to be a sharp swing 
toward economy in government af
fairs. Mr. Roosevelt’s budget message, 
in fact, may prove a revelation to those 
who have been accustomed to regard 
him—and rightly—as a liberal distrib
utor of public money.—Boston Tran
script.

Business Revival
It is difficult to criticize the Presi

dent for welcoming all the aid he can 
get from whatever source in the revival 
of business. And everyone knows that 
a revival is urgently needed. It is ab
surd to think that in a country that 
rests on a capitalistic economy capi
talism can be ignored in any recovery 
drive. It would be doubly absurd to 
think that capitalism can be ignored 
while it is intended that capitalism shall 
survive. Capitalists own the capital 
even as employers give the jobs and 
can still hire and fire.

If, in order to appease them; if, in 
order to remove certain of their fears 
and kill off some of their bogies, it is 
necessary for the President to modify 
his program in detail, he plays the 
part of a practical statesman in doing 
things that tend to reassure them.— 
Springfield Republican.

Credit and the Budget 
The importance of an absolute bal

ancing of the budget next year can be 
over-emphasized. The really essential 
point, after all, is to make sure that 
the financial affairs of the government 
are being kept under control. The 
maintenance of government credit is 
the central issue. Advocating as it does 
nearly one billion of new taxes, the 
sincerity of the Economy League is not 
open to question. It is a principle, how
ever, for guidance rather than an abso
lute rule. The administration must meet 
the existing situation as best it can. In 
the meanwhile, constructive advice of 
this character should be accorded the

most serious consideration and given 
weight in determination of future pol
icies.—St. Paul Pioneer Press.

Giant Military Airships 
Certainly our experience with giant 

airships has been disappointing, to say 
the least. The Akron shared the fate of 
the Shenandoah and others. The Los 
Angeles ended ingloriously a career be
gun with a brilliant crossing of the At
lantic. The Macon remans a show piece 
of doubtful practical value. Commer-

T he
Grand R apids N ational 

B ank B uilding

Offers
O F F IC E  SPA CE
A t the Lowest Rates 

in the
History of the Building

Telephone 9-7171 
or

Call at Room No. 722

*  W est Michigan’s 
oldest and largest bank 
solicits your account on 
the basis of sound poli
cies and m any helpful 
services . . .

OLD K EN T  
BA N K

2 D owntown Offices 
12 C om m unity  Offi C C S

J .  H. P E T T E R  & C O .  I
GRAND RAPIDS

Phone 9-4417

IN V E S T M E N T  B A N K E R S
MUSKEGON I 
Phone 2-3496



N ovem ber 28, 1934 M I C H I G A N  T R A D E S M A N 11

cial aviation over long expanses of 
water may afford a place for the Zep- 
pelin-type craft, but it is yet to be 
proved whether the huge expenditure 
necessary for the building of these 
aerial monsters as an essential part of 
our national defense is warranted. — 
Louisville Courier-Journal.

Mr. Roosevelt’s Task 
Can Mr. Roosevelt rise to the full 

measure of the great opportunity that 
now lies before him? Can he in a prac
tical way interpret the desires of the 
great mass of American people for rea
sonable economic security? Can he pre
serve democracy, individualism and the 
opportunity to develop higher and 
higher standards of life? W ith the cor
dial help of American business and of 
other important groups in our nation 
I feel sure that he can.

It is a serious and solemn responsi
bility, and one that gives to the Presi
dent the right to demand the broadest 
co-operation on the part of business, 
agriculture and labor.

Henry I. Harriman.

Proceedings of the Grand Rapids 
Bankruptcy Court

N ov. 15. On th is  d ay  th e  seh ed u ’.es in  
th e  m a t te r  of W illiam  M eM ichaei, r leb tcr 
w ere  received . 'Che sch ed u les  sh/.:vv to ta l 
a s se ts  of $5,820 (of w hich  $1,975 is cla im ed 
e x e m p t), an d  to ta l l ia b litie s  of $8 2GS, 
l is tin g  th e  follow ing c red ito rs :
T a x e s  due V an  B o ren  C o u n ty —$ 18.00
F -ed  A. N o r t h i u H a r t f o r d ----- e,225.00
.Or Morse, C hicago -------- -—  2:» 00

In  th e  m a t te r  of Jo h n  M cDonald, doing 
b u sin ess  as  M cD onald D ru g  S to re , b a n k 
ru p t  No. 5845, final m ee tin g  of c re d ito rs  
w as held  u n d e r d a te  of Nov. 5. M. N. 
K ennedy , t ru s te e , w as p re se n t in  p e r 
son. No o th e rs  p rese n t. T ru s te e ’s  final 
rep o r t a n d  acco u n t w as ap p ro v ed  a n d  a l 
lowed. B ill of A r th u r  R. S tra t to n , a s  
a tto rn e y  fo r  b a n k ru p t, w as considered , 
a p p ro v ed  an d  allow ed su b je c t to  d ed u c 
tio n  n ecessa ry  b ecau se  of lac k  of fu n d s 
in  th is  e s ta te . O rd er w a s  m ade  fo r p a y 
m en t of ex p en ses  of a d m in is tra t io n  a s  fa r  
a s  fu n d s on h a n d  would perm it. No d iv i
d end  to  c red ito rs . No o b jec tio n  to  d is 
ch a rg e . F in a l m ee tn g  a d jo u rn e d  w ith o u t 
d a te . F iles will be re tu rn e d  to  U . S. D is
t r i c t  Court.

Nov. 17. On th is  d ay  th e  sch ed u les  in  
the  m a t te r  of O scar O arlson, d e b to r No. 
5851, w ere  receved. T h e  schedu les  show  
to ta l  a s s ts  of $1,125 (of w h ich  $500 is 
c la im ed  e x em p t), a n d  to ta l  l iab ilitie s  of 
$3,709.99, l is tin g  th e  follow ing c red ito rs :
L ennox  Oil & P a in t  Co., C leveland  $40.80
H illtop  N u rse rie s , H a r tfo rd --------- 72.92
M ichigan  Shore L u m b e r &

Supply  Co., C o lo m a -- ---------------- 285.26
Dr. F. A. K ing, B en ton  H a rb o r___  150.00
L. G elder & Sons, M il lb u r g --------  6.35
H u m p h rey  In su ra n c e  A gency,

B en ton  H a rb o r  ---------  9.00
B orden  F a rm  P ro d u c ts  Co., C hicago 55.00
Lowell Guy, Colom a_______________ 101.50
R o g er C arte r , C o lo m a ____________ 20.00
F a rm  C red it A d m in is tra tio n ,

W ash n g to n , D. C______________  140.00
H ousehold  F in a n ce  C orp, C hicago 75.16
S ta te  B an k  of C olom a___________ 2,725.00
T a x e s ______________________________ 29.00

in  th e  m a t te r  of S alih  A bdalla , b a n k 
ru p t  No. 4342, final m ee tin g  of c red ito rs  
on re re fe ren ce  w as held  u n d e r d a te  of 
Nov. 5. C harles H . L itt le  w as p re s e n t  a s  
a tto rn e y  for b a n k ru p t. Dilley & Dilley, 
a tto rn e y s , w ere  p re se n t  fo r th e  tru s te e . 
F re d  W . M are p re se n t in  person . D orr 
K uizem a, a tto rn e y , w as p re se n t fo r S. 
Gorley. T ru s te e ’s final rep o r t a n d  a c 
co u n t on re -re fe ren c e  w a s  ap p ro v ed  an d  
allow ed. O rd e r w as m ade  fo r p ay m en t 
of expenses of a d m in is tra t io n  a n d  for th e  
p ay m e n t Ô7 b a lan ce  fu n d s on h a n d  to  
ap p ly  on p re fe rre d  cla im s o file. F in a l 
m eetin g  ad jo u rn e d  w th o u t d a te .

In th e  m a t te r  of O nondaga C o n s tru c 
tion  Co., Ipc., b a n k ru p t  No. 5478, final 
m ee tin g  of "creditors w as he ld  u n d e r  d a te  
of Oct. 22. F re d  G. T im m er, t ru s te e ,  w as 
p rese n t in person . Ba’n k ru p t  w a s  re p re 
se n te d  b y  iSeth R. Bidw ell, a tto rn e y . C e r 
ta in  c red ito rs  w ere rep re se n te d  by  B o lt- 
wood & Boltw ood. a tto rn ey s . One a cco u n t 
b id d er w a s  p re se n t in  person . T ru s te e ’s 
final rep o r t a n d  acco u n t w as approved  
and  allow ed. C e r ta in  a tto rn e y s ’ b ills  a p 
proved an d  allow ed. N ote  an d  a cco u n t of 
K. B. Olson w as sold to  th e  tru s te e  of 
W olverine A sp h a lt P a v in g  Co., F re d  G. 
T im m er, t ru s te e , fo r th e  sum  of $1. O rder 
w as m ade fo r th e  p a y m e n t of expenses 
of a d m in is tra tio n  a s  fa r  a s  fu n d s on han d  
would p e rm it, th e  b a lan ce  a f te r  p ay m en t 
of o rd in a ry  ex p en ses  app lied  on a d m in 

is tra t io n  ren t. No o b jec tio n  to  d isch a rg e. 
F in a l m ee tin g  a d jo u rn ed  w ith o u t d a te . 
F ile s  will be re tu rn e d  to  U. S. D is tr ic t  
C ourt.

In  th e  m a t te r  of G eorge A. T horson , 
b a n k ru p t  No. 5953. T h e  f irs t  m e e tin g  of 
c re d ito rs  h as  b een  called  fo r  Dec. 6.

In  th e  m a t te r  of H erm ie  F . W arren , 
d e b to r  No. 5809. T h e  firs t m ee tin g  of 
c re d ito rs  h a s  b een  called  fo r Dec. 6.

In  th e  m a t te r  of J o h n  J .  R eich , b a n k 
ru p t  No. 5946. T h e  f irs t  m ee tin g  of c re d 
ito rs  h as  been  called  fo r Dec. 5.

In  th e  m a t te r  of F ra n k  D onovan, b a n k 
ru p t  No. 59o5. T he  firs t m ee tin g  of c re d 
ito rs  h a s  been  called  fo r Dec. 5.

In  th e  m a t te r  of F re d e r ick  C. B eardsley , 
doing b u sin ess  a s  B ea rd sley  H ard w are , 
b a n k ru p t  No. 5882. T h e  f irs t  m ee tin g  of 
c re d ito rs  h a s  been  called  fo r  Dec. 4.

In  th e  m a t te r  of A d e lb e rt B. C ase, 
b a n k ru p t  No. 5949. T h e  f irs t  m e e tin g  of 
c re d ito rs  h a s  been  called  fo r Dec. 5.

a o v . 20. On th is  d ay  th e  schedules, 
refe ren ce , a n d  a d ju d ic a tio n  in  th e  m a t te r  
or A lb e rt D rieborg , b a n k ru p t  No. 5961, 
w ere received . T h e  b a n k ru p t  is  a  g a ra g e  
an d  sa le s  m an, of G ran d  R ap ids. T he 
schedu les  show  to ta l a s s e ts  of $11,573.81, 
(of w hich $1,4*00 is c la im ed  e x em p t), and  
to ta l  liab ilitie s  of $21,120.74, lis tin g  th e
follow ing c re d ito rs :
C ty  of G ran d  R a p id s_____________ $250.00
P eo p les  N a tio n a l B an k , G. R ------  7,200.00
G u a ra n te e  Bond & M o rtg ag e  Co.,

an d  J a k e  D rieborg , G. R .--------7 2,000.00
M ortgage  on hom e u n d e r fo rec lo 

su re  _____ _____ "-------------------------- 3,000.00
A llen T ire  Shop, G. R ---------------- 2.50
A kron  T ire  Co., G. R .--------------- 18.22
A rnold  & Sons, G. R ------------------- 15.00
A uto  R efin ish ing  Co., G. R .--------- 99.25
A u to  T r im  & T ire  Co., G. R----------  6.87
A uto m o tiv e  P a r ts ,  G, R — ,--------- 3.90
A upperlee  & V eltm an , G. R ------  7.28
B a tje s  F ue l Co., G. .R------------------- 12.30
B row n & ¡¡Sehler Co., G. R ------------- 65.55
L  H . B u ch an an , G. R — ,—--------- 31.48
Bond W elding  Co., G. R ------------  2.60
F re d  B rogger, G. R ------------------- 13.15
C onsum ers P ow er Co., G. R ------  14.51
E le c tr ic  S erv ice  ¡Station, G. R—  76.34
G. M. A. C. F in a n ce  Co., G. R ------  46.00
G. R. A uto  P a r ts ________________ 40.00
C itie s  S erv ice  Oil Co., G. R ______  25.00
G. R. W a te r  W o rk s______________ 5.92
G. R. W eld ing  Co-------------------------  26.34
G u a ra n te e  Bond & M tg. Co., G. R. 986.59
H ay d en  S upply  Co., G. R ------------- 4.21
H e rm itag e  B a tte ry  Co, G. R ------  37.75
H e n ry  H oekessem a, G. R ------------- 3.63
J a rv is  T ire  S to re , G. R .------------ 17.72
Jeffe rso n  o ld s  Co________________  400.00
K ennedy , M orris  A m es Co., G*. R. 156.00
L y n ch -C larisey  Co., C hicago--------- 63.80
M a rtin  A uto  E le c tr ic  Co., G. R .- -  4.84
M e rc h a n ts  Serv ice  B u reau , G. R. 35.00 
M iller A u to  T op & T rim  Shop, G. R . 3.00 
M ichigan  Bell T e lephone  Co., G. R. 17.60
A. T. M unson Co., G. R __________  16.65
M orley B ros., S a g in a w ---------- 1— 13.00
diets M otor W orks, L a n s in g --------- 38.75
P is to n  ¡Service Co., G . R .--------------- 69.90
R im  & W heel Serv ice , G. R ------  5.20
ft. E. F. P o r ta b le  W eld ing  Co., G. R. 13.50
R oach  & Co______________________  2.48
R em es A u to  Co., G. R .--------------------- 10.00
C. V. Sw anson , G. R -------------------  129.96
T isch  A uto  S upp ly  Co., G. R .-----  33.58
T e rre ll’s E q u ip m en t Co., G. R ------  31.28
T n o m as K ra p p  M otor Sales, G. R. 9.04
U S R u b b e r Co., D e tro i t_______  80.00
W . D. V andeC ar, G. R----------------  35.00
W ieland  M fg. Co., G . R ________  3.05
C o m m unity  C hest, G. R _____ :— -  5.00
H. W ard , G. R ____________________  35.00
C h a rle s  H . L illie, G. R — ,_______  300.00
Dr. F a ilin g , G. R ________________  53.00
Dr. L . W . F a u s tl ,  G. R ---------------- 3500
D r. J .  C. F oshee, G. R __________  25.00
D r. D. H e e td erk , G. R - _ ._______  3.00
Dr. W . V eenboer, G. R __________  42.00
Dr. W . L. B ettiso n , G. R ________  31.00
D r. H . C rane, G. R ______________  28.00
D r. P. W illits, G. R _____ L —_____ 40.00
Dr. D. F . F u rb e r, G. R __________  13.00
Dr. R. E . S tevens, G. R ________  9.00
Dr. F. L a rn ed , e s ta te ,  G. R ______  21.00
Dr. C. Snapp, G. R — ,____________ 50.00
D r. J . W . R ig te rin k , G. R ______  5.00
Dr. O. H . G ille tte , G. R ________  7.00
Dr. W . C. B eets, G. R ________  3.00
Dr. J , Mill W rig h t, G. G ________  26.00
Dr. G. S tila rt , G. R ____________  30.00
Dr. E. B yers, G. R ______________  10.00
D. G. L yzen  Cb., G. R ____________  6.00
S t. M arys .H o sp ita l, G. R ._______  80.00
B u tte rw o rth  H osp ita l, G. R ______  45.00
V an d erS y s R u g  Co., G. R ________  26.00
G ro o ters  M eat M ark e t, G. R ____  53.00
E lh a rd t  G rocery , G. R ._________  11.00
Dr. V erne  M oore, G. R ________ _ 10.00
S ta n d a rd  B u ild ers  Supply  Co., G. R. 75.00
J a k e  D rieborg , G. R ______________  600.00
J a k e  D rieborg , J r . ,  G. R ________  1,500.00
B e rt  A llsburg , G. R .____________ 300.00
Dr. N o rth ru p , G. R ______________ 1,600.00
B e r t  H ag em an , G. R ____________  600.00
P eop les N a tio n a l B ank , G. R ____  250.00
R o b ert B orden, G. R .____________ 10.00

Nov. 23. On th is  d ay  th e  re fe ren ce , and  
a d ju d ic a tio n  in  th e  m a t te r  of A llen T. 
K irk , deb to r, No. 5931, in  b a n k ru p tc y  
u n d e r  sectio n  75 of th e  b a n k ru p tc y  a c t  as 
a m en d ed  M atch  3, 1933, an d  J u n e  28, 1934, 
w ere received . T h e  schedu les  h a v e  been 
o rd ered  filed. U pon rece ip t of sam e, th e  
a s s e ts  a n d  liab ilitie s  w ill be m ade  know n. 
,N ov. 24. On th is  d a y  th e  refe ren ce , an d

a d ju d ic a tio n  in  th e  m a t te r  of R o b ert an d  
A lta  B. Cainp, d e b to rs  No. 5829, in b a n k 
ru p tc y  u n d e r  sectio n  75 of th e  b a n k ru p tc y  
a c t  a s  am en d ed  M arch  3, 1933, and  Ju n e  
28, 1934, w ere received . T h e  schedu les 
h av e  been  o rd ered  filed. Upon rece ip t of 
sam e, th e  a s se ts  a n d  lia b ilitie s  w ill be 
m ad e  know n.

Nov. 24. On th is  d ay  th e  refe ren ce , an d  
a d ju d ic a tio n  in th e  m a t te r  of G ottlieb  
B ru d e r  a n d  A m elia B ruder, d eb to rs  No. 
5883, in  b a n k ru p tc y  u n d e r sectio n  75 of 
th e  b a n k ru p tc y  a c t  a s  am en d ed  M arch  3, 
1933, an d  J u n e  28, 1934, w ere received . 
T h e  sch ed u les  h ave  b een  o rdered  filed. 
Upon rec e ip t of salme, th  a s se ts  an d  l ia 
b ilitie s  w ill be m ade  know n.

The Religion of the Future
The religion of the future will not 

be based on authority, either spiritual 
or temporal. The decline of reliance 
upon absolute authoriy is one of the 
most significant phenomena of the 
modern world.

In the religion of the future there 
will be no personifications of the prim
itive forces of nature, such as light, 
fire, frost, wind, storm, and earthquake, 
although primitive religions and the 
actual religions of barbarous or semi- 
civilized people abound in such person
ifications.

There will be in the religion of the 
future no worship, express or implied 
of dead ancestors, teachers or rulers; 
no more tribal or racial gods; no iden
tification of any human being, however 
majestic in character, with the Eternal 
Deity.

In the religious life of the future the 
primary object will not be the personal 
weltare or safety of the individual in 
this world or any other. That safety, 
that weifare or salvation, may be in
cidentally secured, but it will not be 
the prime object in view.

The religious person will not think 
of his own welfare or security, but of 
service to others, and of contributions 
to the common good. The new religion 
will not teach that character is likely 
to be suddenly changed, either in this 
world or in any other.

The religion of the future will not 
be propitiatory, sacrificial, or expiatory. 
It will not perpetuate the anthropo
morphic representations of God, it will 
not think of God as a glorified man.

The religion of the future will not be 
gloomy, ascetic or maledictory. It will 
not deal chiefly with sorrow and death, 
but with joy and life. It will believe 
in no malignant powers—neither in 
Satan nor in witches, neither in the 
evil eye nor in the malign suggestion.

The new thought of God will be the 
most characteristic element of the new 
religion. Its thought of God will be 
a humane and worthy one, thoroughly 
consistent with the recent revelations 
of science concerning man and nature 
and in harmony with all the tenderest 
and loveliest teachings that have come 
down to us from the past.

The new religion will not attempt 
to reconcile men and women to present 
ills by promises of future blessedness, 
either for themselves or for others. 
Such promies have done infinite mis
chief in the world by inducing men to 
be patient under sufferings and depriv
ations against which they shoulld have 
incessantly struggled.

The sentiments of awe and rever
ence, and the love of beauty and good
ness will remain, and will increase in 
strength and influence. The chief pre

cept of the new religion is, Be Service
able. Charles W. Eliot.

Price Not All
Price is a factor, and an exceedingly 

important factor, too, in present day 
business.

But the merchant is making a very 
serious mistake when he undertakes to 
conduct his business upon the premise 
that price is the all important factor.

There are many other elements that 
appeal to people, and the merchant 
who fails to consider them is bound 
to lose. For instance, people are mov
ing fast to-day. The automobile, the 
airplane, radio all serve to speed people 
up, and the average customer to-day 
is irritated if called upon to wait for 
service when entering a store. He 
demands promptness, speed, attention.

Then again, people are independent’ 
they like to be free to pick and choose: 
they like to go into a store where 
prices are marked plainly; where they 
can decide whether the price interests 
theinijwithout the embarrassment of 
having to ask the price on various 
items.

Millions of dollars have been spent 
educating the American public to neat
ness. Clean up, paint up campaigns 
have aroused the people. The idea has 
taken root, and has been carried into 
the homes of people. So it is only nat
ural that they should like to patronize 
the store (whether it is a chain or an 
independent) that is clean, fresh, neat— 
in keeping with the trend of their 
thought.

Convenience is another exceedingly 
important item in modern merchan
dising. Here again the habits of people 
are manifest. Everything in modern 
living is focused upon the element of 
convenience in the home, in the office, 
in the factory, and out in the field, 
everything is made as convenient as 
possible. Then it becomes perfectly 
natural for the customer to desire, yes, 
to absolutely demand convenience 
when going into a store to trade.

So again let us emphasize the fact 
that while price is an important ele
ment, it is, nevertheless, merely one 
element in successful present day mer
chandising.

Inert gas producers made under the 
Harrison patent issued January 17, 
1933, are described in a new bulletin 
issued by Roots-Connersville Blower 
Corporation of Connersville, Ind. 
These machines produce inert gas con
taining less that 1 per cent, oxygen 
and zero per cent, carbon monoxide 
when operating on manufactured or 
natural gas, or fuel oil.

A doughnut drop rack has been 
placed on the market by the T. F. 
Naughton Company, 1110 Howard 
Street, Omaha, Nebraska. The rack is 
made of two flat pieces of metal 
stretched between two standards. At 
intervals all across each rod are holes 
into which rods are inserted. These 
rods stand out from the rack. Dough
nuts are hung on them after being 
glazed.

No man is expected to smile all the 
time, but there is far less reason for 
frowns than the frowner thinks.
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R E T A I L  G R O C E R
Retail Grocers and Meat D ealers A sso c ia 

tion of M ichigan.
P re s id e n t—R udolf E c k e rt ,  F lin t. 
V ic e -P re s id e n t—O. A. S ab ro w sld , L a n 

sing .
S e c re ta ry  — H e rm a n  H a n se n , G ran d  

R ap ids.
T re a s u re r—O. H . B ailey , S r., L an sin g . 
D irec to rs—H o lg e r Jo rg en so n , M u sk e

gon ; L. V. E b e rh a rd , G ran d  R ap id s ; P a u l 
Gezon, G ran d  R ap id s; L ee  L illie, C oopers- 
ville; M a rtin  Block, C harlevoix .

The Most Futile Thing in the World
“W hat is the most useless and futile 

thing in the world, as well as the most 
expensive?” asks Editor Lovewell, of 
Topeka, and he answers, “A govern
ment investigation.” His immediate in
stance is the Federal Trade Commis
sion’s chain store investigation.

This was sponsored, with much eclat, 
by association leaders and was expect
ed to yield juicy pickings. But really 
well informed men knew then that 
nothing worth the cost and trouble 
would be uncovered. And now it seems 
that nothing is the measure of practi
cal accomplishment—except the cost 
to taxpayers and the soft snaps afford
ed investigators. Plenty cost always is 
entailed and those in the “work” are in 
no hurry to get through. They always 
make a “good thing last”—and why 
not? To “work” six hours daily in 
comfortable quarters running down 
figures by machine, so brain fag is neg
ligible—why should anybody care to 
curtail such a “job”?

Now we have results which, to those 
familiar with our business, mean just 
as little as what was turned up in the 
Louisville study. I happened to be 
in on the first general conference when 
the Louisville tabulations came 
through, and one important fact was 
then established: That to the well in
formed that study revealed not an un
familiar figure. One possible utility 
resulted. That was that now our prettv 
well established generalities on busi
ness were authenticated. Had such re
sults been accepted and taken as postu
lates for future reference, the cost 
might have been justified. But nothing 
like that can happen when the Govern
ment once gets started!

Other similar studies were insti
tuted and the round probably goes on 
as I write. But as to Louisville, there 
was one element far more disturbing 
that the cost of it—or the futility of 
most of the cost. That was this: That 
certain emphatically sinister practices 
were revealed in that study which have 
never come to light. The records were 
buried in Washington and, unless they 
have been destroyed, they lie there yet. 
And they were suppressed at the in
stance of powerful commercial inter
ests who stood to lose heavily had they 
been published.

So here was a study, paid for by the 
public, supposedly for public benefit, 
whereof an important kernel of fact 
and truth is hidden from the public; 
and some “good jobs” have been al
lotted to those who connived at the 
suppression of the facts. Verily, there 
are worse things than mere futility 
about some of our Governmental ac
tivities!

LaFollette’s investigation into rail
road valuations was started in 1913. 
It was to have taken some moderate

time and its cost to Uncle Sam was to 
have been $5,000,000. It was far from 
completed in August, 1932. Up to 1928 
it had cost the Government $60,000,000 
—twelve times the original estimate— 
probably cost the railroads three times 
as much. Meantime, where are railroad 
“valuations” ? Of what possible use 
will the resulting statistics be to  any
body—except the job holders who have 
enjoyed their soft snaps for twenty 
years or more?

Meanwhile we have the old, familiar 
picture: Men who concentarate on the 
task of operating their own business 
reaping about the usual ratio of re
ward. In 1933, for example, food whole
salers averaged profit of 2.61 per cent, 
on sales. How could better be hoped 
for, ever? This, too, is in a business 
which was supposed to be on the way 
out a few years back. But we see 
again that men do not accept the dic
tum that they are through lying down.

So we have another instance to  show 
that when we are pressed by stern 
necessity, we do things, and because to 
do things in such circumstances gen
erally means to find short cuts, distri
bution is thus advanced to higher effi
ciency.

Purely as an incident, it is notable 
that jobbers with small volume made 
better profits than those with large 
sales. This is probably due to spe
cialization more closely followed 
through than it is possible for those 
with widespread activities to accom
plish, This is like the small, neighbor
hood grocer who has his own select 
clientele. Both instances show that 
business is not essentially changed; that 
the same character of concentration on 
our own job in our own store is pretty 
good medicine now as in the past.

Two examples of how men meet 
conditions occur to me. When Indiana 
inaugurated anti-chain taxation, Stand
ard Oil Company owned and* operated 
some hundreds of filling stations. 
Quite promptly it “sold” those stations 
to the managers thereof. Now each is 
individually owned and operated, but 
continues to distribute Standard prod
ucts. Let me add that if you thins 
any who are or might be inclined to 
boot'eg outside supplies into such a 
station would be able to get away with 
it, I know from personal experience 
that he’di fail. The Standard is not 
characteristically somnolent.

Is not that what lies back to Flick- 
inger’s recent move, as reported in the 
Wholesale Grocer News? This orig
inal Red & White organization has 
disposed of its 375 owned units to its 
former managers—each of whom will 
continue to buy most of his goods from 
the old parent house. Here, it seems 
to me, we have an instance of the de
velopment of a distinctly new set-up 
in groceries; as sharp a departure as 
the Voluntaries were a time ago. It is, 
in fact, pretty hard to suppress enter
prise among men. The better course 
is to think up ne wplans and put them 
into effect before the other fellow 
thinks of them. That is to lead. 'The 
other course is to follow. And it is the 
leader who forges ahead—in any line.

I see also that the Knickerbocker Ice 
Co., New York—according to W is
consin Retail Bulletin—has sold its 150

trucks to 150 route men for one dollar 
each. That might seem quite a sacri
fice; but, aside from thus avoiding re
pair and maintenance bills and being 
responsible for NRA wages, the com
pany expects to sell far more ice cream 
through its new, independent truck 
owners than it formerly sold through 
its hirelings. And, of course, there may 
be special taxes in the offing in New 
York, too»

The Wisconsin Bulletin also tells of 
a Madison grocer who tested effect of 
display on cheese sales. One week he 
kept his cheese in a refrigerator and 
sold twenty-two pounds. Next week 
he cut cheese into half pound bits,, 
wrapped it in waxed paper, displayed 
it on his counter—and sold 114 pounds.

But Madison is handicapped by be
ing the immediate experimental ground 
for the pure food authorities in the 
State Capitol. We displayed bulk dates 
on a counter back in 1912 and sold 
55 pounds and up per week. Came the 
pure food man and made us put them 
in a show case. The case was placed 
on the same counter in the same loca
tion, and it was kept shining clean. But 
sales immediately dropped off 75 per 
cent, or more.

Originally, we displayed shelled 
nuts in covered, glass top cans and 
sales were not exciting. Then we 
bought a 55 pound box of pecan meats 
and opened it up on the counter where 
folks could sample. Sales took a jump 
forward that thereafter we bought by 
the barrel, dumped the meats in a 
window and sold them in lots of a 
pound and up, a barrel in ten days.

Paul Findlay.

Price War on China Sets
Keen competition among manufac

turers seeking orders for chinaware 
from motion picture theatre chains has 
led to a number of sharp price wars 
among producers and selling agents in 
recent months. Theatres, as a volume 
outlet for low-price chinaware, have 
increased in importance recently, due 
to the widespread practice of giving 
away china, glass and silverware pieces 
to encourage attendance. Chinaware 
companies bidding for the business, 
which, in the case of large chains, runs 
into thousands of sets, have cut profit 
margins to a fraction of those formerly 
in effect.

Under the promotional plans oper
ated by the theaters,’ patrons are pre
sented with one piece of a fifty-two- 
piece china set on a certain day each 
week. In theory, the desire for a com
plete set of matching china insures a

regular attendance of the theatre’s pa
trons for an entire year.

These Ice Cream Bars Don’t Crack 
The brittleness of the chocolate coat

ing on ice cream bars is overcome by 
the use of ground candy in the ice 
cream core, according to Tom Anagnos 
of Dallas, Texas. Because of its brittle 
nature, the chocolate coating easily 
cracks off into large pieces, largely 
because there is no particular mechan
ical bond between the coating and the 
ice cream. By adding popcorn to the 
ice cream core, the objection can be 
partially overcome, according to the 
inventor, but the objections to pop
corn are that it is in itself more or less 
tasteless, and when mixed in the ice 
cream, it has a tendency to absorb the 
milk and detract from the palatableness 
of the ice cream. For this reason, the 
inventor prefers candy ground up into 
particles which retain their shape. They 
do not absorb the milk nor detract 
from the ice cream, but, on the con
trary, they improve the flavor of the 
core.

Wonderful Rain 
I  h av e  w o ndered  a t  th e  r a in  

A gain—a g a in ;
W h en  i t  b e a t  a g a in s t  th e  p an e ;
T h en  m y childhood’s  h is to ry  
R ecorded  a s  a  m y s te ry  
R ain d ro p s  fa llin g  from  th e  sk y —
S u re ly  an g e ls  do  n o t cry .

I h av e  w ondered  a t  th e  ra in  
A gain—a g a in

T h ro u g h  th e  n ig h t a s  h a d  I la in  
Down a w e a ry  on th e  bed 
P ra y in g  to  be co m fo rted ;
P ra y e r  w a s  an sw e red ; a n d  th e  proof 
P a tte re d , p a tte re d  on  th e  roof.

I s till w onder a t  th e  ra in  
A gain—a g a in ;

Show ering  on  th e  p lan te d  g ra in  
L ess  o r o v er—g en ero u s 
M aking  fu rro w s  p ro sp ero u s 
L ike th e  d ay  w hen  th e y  beg an  
G iving  b a c k  th e ir  fold to  m an .

C h arle s  A. H e a th .

Government chemists have perfected 
a fast new method for preparing ex
tracted honey for market, giving a 
liquid honey that is brilliantly clear 
and in which granulation is retarded. 
The honey is filtered through a filter 
press under close temperature control 
with the aid of an inert, porous “filter 
acid.”

A Surplus To Him 
Angry Mother: You’ve got a nerve 

to ask me to give back that ball when 
you nearly killed one of my children 
with it.

The Boy: Well, you’ve got ten chil
dren and we’ve got only one ball.

Hind Sight
Wifie: Don’t you think a man has 

more sense after he is married?
Hubby: Sure, but it’s too late then.

p V f E N A /
(SELF-RISING)

PANCAKE FLOUR
IS IN POPULAR DEMAND! 

V A LLEY  C ITY  M ILLING CO.
Portlandt Grand Rapids, Kalamazoo, Holland, Traverse City
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M E A T  D E A L E R

Dealers Now Are Liable For Process
ing Tax

A redefinition of the term “first do
mestic processing” of hogs, which will 
transfer to wholesalers, retailers and 
other commercial handlers all liabiity 
for payment of the processing tax with 
respect to hog products derived from 
hogs slaughtered by producers and 
feeders and for which the producers 
and feeders were liable heretofore, be
came effective in all parts of the United 
States November 1.

As a result of the redefinition, it is 
announced by the Agricultural Ad
justment Administration, no tax is 
required to be paid by the producer 
who slaughters his own hogs and who 
sells or exchanges directly to con
sumers not more than 300 pounds of 
the products derived therefrom during 
any marketing year. If he sells, not 
more than 1000 pounds, directly to con
sumers he is liable for the tax only on 
the volume sold in excess of the ex
emption of 300 pounds. If the pro
ducer sells more than 1000 pounds of 
the products derived from his hogs, 
during any marketing year, he loses 
this exemption and is liable for the tax 
on all hogs slaughtered, the products 
of which were sold direct to consum
ers. In determining the amount of the 
tax the weight of the products sold is 
restored to a live-weight basis accord
ing to conversion factors prescribed in 
processing tax regulations.

The exemptions do not apply to 
farmers who slaughtered hogs not of 
their own raising and who sell the 
products thereof.

In many areas where the usual prac
tice is for local slaughterers and retail 
meat dealers to purchase the hogs pro
duced in the area, such slaughterers 
and retailers have refused to purchase 
their hogs from producers except in 
te form of dressed carcasses. In this 
way, they were able to shift the liabil
ity for the tax to the farmers.

In other instances, local slaughterers 
and retail dealers bought the live hog 
subject to a deduction in price equiv
alent to the processing tax. This work
ed a severe injustice on the farmer be
cause the original price was based on 
quotations offered at regular livestock 
markets by large meat processors who 
made no such deduction. Furthermore, 
in certain large centers and in many 
local markets, it has been apparent 
from time to time that wholesalers 
and retailers in some instances were 
handling hog products with respect 
to which no tax had1 been paid.

Aging Process Improves “Cream Line”
Milk treated according to a method 

patented by Joseph Willmann of 
Derby, Conn., is said to give a better 
cream line without the use of any addi
tional cream. U. S. Patent 1,966,228 
points out that usually milk is run 
through a centrifugal filter for the pur
pose of removing foreign matter and 
also to separate the cream from the 
skimmed milk. While some of the 
cream is sold as such, most of it is 
again mixed with the skimmed milk for 
sale as whole milk and the general

practice is to recombine the milk and 
the cream as they issue from the sep
arator. This centrifugal treatment has 
a deleterious effect upon the product, 
Mr. Willmann states, in that it renders 
the milk more difficult to pasteurize 
and also impairs the creaming quality. 
As a result the cream line in the bottled 
product is reduced, thereby falsely giv
ing customers an unfavorable opinion 
as to the cream content. The inventor 
found that if the milk and cream com
ponents, separated by a centrifuge, are 
aged and chilled before remixing, these 
deleterious effects are greatly reduced. 
If the milk and cream components are 
transported separately from the farm 
to the milk plant, sufficient aging takes 
place during the transportation, to bring 
about an improvement. It seems that 
the jarring in trucks or railroads is 
responsible for the unfavorable reac
tion. The cream, if shipped separately, 
seems to be too thick to be thus affect
ed, while the skimmed milk is not 
affected at all. When after aging, the 
cream and skimmed milk are recom
bined, jarring no longer seems to affect 
the resulting whole milk.

Dried Hardened Fish Makes Seasoning 
A dried fish product which may be 

used as a seasoning for soups and vege
tables, and as a food for invalids, can 
be prepared from bonito, saury, runner, 
blue fish, etc., under a method patented 
by Hisajiro Ohno of Los Angeles, 
Calif. The fresh fish, after being thor
oughly washed, scaled and skinned, is 
cut up inito fillets and the latter are 
boiled or steamed and then dehydrated. 
The dehydration process consists of al
ternate heating and exposure to the 
atmosphere. Gradually it solidifies and 
becomes practically as hard as stone, in 
which form it may be kept indefinitely 
and used as a flavoring, the product 
bring grated as it is used.

Fruit Concentrate Retains its Acids 
Fruit flavored food products, con

serving the natural acids and mineral 
salts of the fruits, can be made in pow
dered form by a process devised by 
George L. Teller, of Riverside, 111. 
Evaporation of fruit juices in the past 
has been handicapped, the inventor 
states, by the presence of a consider
able quantity of laevulos which will not 
crystallize during evaporation. Instead 
it becomes a gummy mass which ad
heres to the other solids during evap
oration and it furthermore undergoes 
decomposition at comparatively low 
temperatures, giving rise to a burnt fla
vor in the product. Mr. Teller gets 
around this difficulty by removing the 
levulose prior to evaporation or by me
chanically distributing it upon and 
throughout a suitable bulky article of 

. food. Where it is desired to remove the 
laevulose, the juice is caused to fer
ment until all the sugar has been con
verted into alcohol and subsequently 
removed by evaporation or distillation. 
The residual liquid may then be evap
orated down to dryness with the addi
tion of plain sugar in case the acid con
tent is not strong enough to cause its 
inversion. Where this danger is met, 
however, dextrose or lactose may be 
added which cannot be inverted by the 
acid.

TRULY A GREAT MAN

Memorial of Fred B. Smith, the Evart 
Grocer

Stricken with a fatal heart attack 
while waiting on a customer in the 
Davy & Co. grocery store shortly be
fore noon, Friday, Nov. 16, 1934, Fred 
B. Smith, 66, one of the pioneer busi
ness men of Evart, was buried Sunday 
afternoon.

For nearly fifty years Mr. Smith had 
been connected with Davy & Co., 
starting in with them when they first 
put in a grocery department. For 
forty years he had been a member of 
the firm and had charge of the grocery 
department most of that time.

His first year and a half in the gro
cery business was with Gray & Co., 
of which firm William Latta is now 
the only survivor.

Born October 15, 1868, in Water- 
town, N. Y., he came to Evart with his 
parents and sister, Della, at the age of 
four years.

Fred B. Smith

He was married to Miss Erma Rose, 
who died in 1915.

In 1918 he was married to Miss 
Edna Emings, who, with their son, 
Fred Jr., survive him.

Mr. Smith was a member of Evart 
Lodge, No. 320, F. and A. M., of the 
Royal Arch Masons and of the Big 
Rapids Commandery. He was also a 
member of the O. E. S., of the Grange 
and the Evart Chamber of Commerce. 
He was particularly active in the latter 
organization.

At the age of 16 he became a mem
ber of the Presbyterian church.

Always active in civic affairs, he was 
for seventeen years a member of the 
village council and served five years as 
village president.

Funeral services were held from the 
home Sunday afternoon, Rev. Joseph 
Tuma officiating. Burial was in Forest 
Hill cemetery under the direction of 
the Koeppe funeral home.

In the passing of Fred B. Smith, 
Evart lost a valuable and beloved citi
zen; the retail grocery business lost 
one of its most industrious and enter
prising merchants; and hundreds of 
men, women and children lost a friend 
whose pleasing personality, friendly 
spirit and compassionate heart will not

be forgotten. Mr. Smith was a gentle
man in every sense of the word. He 
was always anxious to please those 
with whom he was associated in busi
ness and ever zealous to see that he, 
as well as his employes, made the 
Davy & Co. store a home-like and sat
isfactory place to trade. He was a 
keen student of modern merchandising 
methods, with an unusual faculty for 
making friends and a personality which 
inspired confidence. All of these qual
ities have been contributing elements 
in the building of their unusual grocery 
store.

In the early years of his busines life 
Mr. Smith was active in the timber 
and shingle business, these lines having 
been very important industries in Evart 
forty to fifty years ago and Davy & Co. 
having dealt extensively in those lines 
at that time.

Fred Smith was a man of unusual 
courage and many interesting tales are 
told by some of the pioneers concern
ing his ability as an officer, for as a 
young man he served in the capacity of 
constable and village marshal when 
Evart was a wild lumber and river 
town and in the days when it was a 
man’s job to enforce the law. Mr. 
Smith never found the man too tough 
to place in jail when occasions de
manded. There never was any fear in 
his life. Neither physical nor moral 
courage was lacking, as he always 
faced each issue that presented itself 
like a man.

He was a student of National as well 
as local affairs and was always anxious 
to avail himself of every opportunity 
to do something for the improvement 
of the community.

He always had an understanding 
heart for the other fellow, and charity 
was one of the great things of his life. 
In years past many a boy and girl as 
well as grown folks were spared the 
pangs of hunger and the discomforts 
of the lack of clothing because of Fred 
Smith’s charitable heart.

One of the last acts he performed in 
this life, only a few minutes before he 
passed on, was to look after the details 
of sending some local boys to the 
“Older Boys Conference” at Lansing.

He was truly a great man who really 
“Lived in the house by the side of the 
road and was a friend of men.” This 
world is better for his having lived in 
it and the ideals he stood for and rep
resented have been an inspiration to 
those who knew him.

Fred E. Fleming.

Swiss experts have traced the occa
sional presence of acetoin and diacetyl 
in cheese cultures to the action of bac
teria, especially Streptococcus thermo- 
pophilis, Leuconostoc and Betabacte- 
riurn spp. The last two produce these 
compounds only when citric acid is 
present; the first can produce them 
from sugar when citric acid is absent.

Push business—or perish.

Oysters and Fish
Fresh  Shipm ents D aily .

Ask y o u r D ea ler  fo r  R e a d e r  F ish . 
T h ey  a re  b e tte r .

L ak e  a n d  O cean F ish . W holesa le .
G. B. READER, Grand Rapids.
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H A R D W A R E
M ichigan Reta il H ardw are Association .

P re s id e n t  — H e n ry  A. S ch am a , G ran d  
R ap ids.

S e c re ta ry —H a ro ld  W . B erv ig , L an sin g . 
T re a s u re r—W illiam  M oore, D e tro it . 
F ie ld  S e c re ta ry  —  L . S. S w in eh a rt, 

L ansing .

BESPEAKS GREAT ACTIVITY

Overflow Meeting of Unified Associa
tion. at Lansing

The banquet held by the Michigan 
Federation of Retail Merchants at 
Lansing last Thursday evening was 
well attendedi, 571 being seated at the 
tables. Music was furnished by Henry 
ford’s Dixie quartette. The opening 
address was delivered by President 
Hager, of Lansing, whose talk was as 
follows:
G uests o f H o n o r a n d  M em bers of 
th e  M ichigan F ed e ra tio n  o f  R e 
ta il M erchan ts:

It is a  g re a t h o n o r a n d  p riv ilege  
to  h a v e  so m a n y  guests w ith  u s a t 
this, th e  first m eeting  o f th is o r
gan ization , an d  I ce rta in ly  a p p re 
c ia te  your bein g  here.

Y ou  m ay  h av e  w o n d ered  ju st 
w hy  th is  m ee tin g  w as called  an d  
an  inv ita tion  ex ten d ed  to  you. L et 
m e p u t you a t  ease  on  this. T his 
is p u re ly  an  in form al ge t-to g e th er 
an d  get-acquain ted , non-po litical 
m eeting. N o one ¡3 to  be  asked  to  
dec la re  h is  policies. In  fact, v e ry  
few  of you a re  even  to  b e  given 
tiie  o p p o rtu n ity  o f m ak in g  a 
speech. I reg re t th is a s  m uch as 
you d o , b u t  on  account o f th e  lim 
ited  tim e, th e  b e s t I can  d o  is to  
p ro m ise  you  th a t th e  session will 
so o n  open  up  o n  th e  H ill, a t 
w hich  tim e yo u  will b e  g iven  your 
chance.

Y ou  will b e  in terested  to  kn o w  
ju s t a  little  b it  ab o u t th e  se t-ups 
an d  aim s o f  th is organ ization .

F o r  m a n y  y ea rs  m a n y  o f u s in 
te rested  in tra d e  association  w ork  
h av e  fe lt th a t  th e re  w as  a  lack  o f 
co -o rd in a tio n  b e tw een  th e  d if
fe re n t associations rep resen ting  
tiie  d ifferen t organ izations. A  
sm all g roup  of tra d e  association  
eecu tives w ere  ca lled  to g e th e r  in 
Ju ly , b y  Jo e  G ran t, P re sid en t of 
tile  D ry  G o o d s A ssociation , w ith 
th e  tho u g h t o f re n d e rin g  a  fu rther 
serv ice to  their m em bersh ip  b y  
co -opera ting  w ith  o th e r  g roups 
w hose  fu n d am en ta l p ro b lem s 
w e re  v e ry  m uch th e  sam e.

A  constitu tion  a n d  by-law s 
w e re  la te r  a d o p te d  b y  th e  B oard  
o f  D irecto rs, w hich B oard  is  m a d e  
u d  o f  tw o  from  each organ ization . 
T h e  by -law s p ro v id e  th a t  m em 
bersh ip  in th e  F ed e ra tio n  shall b e  
confined  to  R eta il T ra d e  A ssocia
tions covering  the  s ta te  o r  a  m a jo r  
p o rtio n  th e re o f  w ho  subscribed  to 
th is constitu tion  an d  by -law s a t 
d ie  tim e  o f a d o p tio n  a n d  w hose 
la te r  ap p lica tion  is a p p ro v e d  b y  
tw o -th ird s m a jo r ity  o f  th e  affili
a te d  tra d e s  o f th e  A ssocia tion .”

I m igh t sa y  th a t  th e  p a s t five 
y ears o f business dep ression  hav e  
m a d e  it d ifficult for tr a d e  associa
tions to  function . H ow ever, these  
te n  o rgan iza tions h a v e  a  p a id  u p

m em bersh ip  o f ab o u t 6 ,0 0 0  w ith 
a  g roup  o f th o se  elig ib le for m em 
bersh ip  o f  22,1 10 w ho  w e believe  
will b e  a ttra c te d  b y  th e  o b je c 
tives o f th is o rgan iza tion  so th a t 
th ey  will affiliate w ith  their re 
spective  A ssociations.

T h e  o b jec tives o f th e  F e d e ra 
tion  a re :

1. T o  s tu d y  N ational, s ta te  
an d  local g o v ern m en t b u d g e ts  
an d  expenses; to  in fo rm  affiliated 
tra d e  o rgan iza tions o f th e  results 
o f these  stud ies a n d  to  subm it 
such in fo rm atio n  to  g o vernm en ta l 
b o d ie s  o r officials w ith  suggestions 
fo r constructive  action.

2. T o  suggest to  g o v ern m en ta l 
b o d ie s  an d  officials such changes 
in law s o r  in adm in istra tio n  of 
law s as seem  p rac tica l fo r th e  g e n 
era l g o o d  an d  as a re  in conso 
n ance  w ith  efficient an d  eco n o m 
ical g o v e rn m en t; to  in fo rm  and  
secu re  assistance from  affiliated  
tra d e  o rgan iza tions carry ing  ou t 
suggested  changes th rough  leg is
la tion  o r o therw ise.

3. T o  p ro m o te  law s an d  legis
la tion  fo r th e  p reserv a tio n  o f in 
d e p e n d e n t business, th e  fo u n d a 
tion  o f th e  econom ic s tru c tu re  of 
ou r country , an d  for th e  p re v e n 
tion  o f m onopo listic  tendencies in 
d istribu tion .

4. T o  p ro m o te  such o th er o b 
jec tives as m ay  b e  d ec id ed  u pon  
b y  th e  B oard  o f D irectors. F o r 
th re e  m o n th s w e h a v e  h ad  a  com 
m ittee  o f five m ak in g  a  s tu d y  of 
th e  sa les tax . T h is co m m ittee  has 
m a d e  its re p o r t  an d  reco m m en d a
tion, w h ich , w e b e liev e  will b e  
h elp fu l to  you.

T h e  g ro u p s sponso ring  th is o r
gan iza tion  I b e liev e  a re  a  p re tty  
rep re sen ta tiv e  cross section  o f th e  
execu tives w hich  m ak e  up  th is 
g re a t sa les a n d  d istribu tion  g roup  
o f th e  s ta te  o f M ichigan. T h ev  
h a v e  h a d  a  lo t to  d o  in m ak ing  
th is a  g rea t industria l sta te .

T h e ir  business in no rm al tim es 
runs in to  large  figures. T h e y  h av e  
a  trem en d o u s investm en t. T hev  
a re  la rge  ta x  payers. T h e y  a re  
la rg e  em ployers o f labo r. T h ev  
a re  th e  sa les co n tac t be tw een  th e  
m an u fac tu re rs  an d  th e  consum 
ers. T h ev  a re  th e  M ain street. 
T h e v  a re  qu ite  responsib le  for 
k in d  of a  tow n you have. T h ev  
•have b een  th e  b ac k b o n e  o f  th e ir 
local com m unities, tak in g  th e  in i
tia tiv e  in th e  o rgan iza tion  o f local 
in d u stry  an d  subscrib ing  to  anv  
a n d  all activ ities w hich th ev  felt 
w ere  g o o d  fo r th e ir  com m unity . 
T h e y  a re  th e  m en  w ho in the ir re 
spective  com m unities h av e  bu ilt 
v o u r churches an d  schools. T h ev  
n a v e  g iven u nspa ring ly  o f their 
tim e fo r local civic b e tte rm en t. 
Y ou  k n o w  these  m en. Y ou  kn o w  
th e  k in d  o f a  jo b  th e y  h a v e  done, 
a s  th e y  a re  y o u r neighbors.

M ost o f us a re  o ld -fash ioned  
enough  to  still b e liev e  th a t  our 
A m erican  civilization an d  the  
p rog ress m a d e  h a v e  b e e n  b u ilt on 
th e  fo u n d a tio n  o f ind iv idual ini
tia tive  an d  th a t th is w ill hav e  
m uch  to  d o  in resto ring  th e  coun

try  to  its n o rm al p ro sp e rity  an d  
th a t w e  m ust en courage  an d  do  
every th ing  possib le  to stim ulate  
sm all business.

T h e re  is  n o t tim e h e re  to  d is
cuss th e  m an y  changed  conditions 
w hich h av e  been  responsib le  for 
th e  position  w e find ourselves in 
to -day , b u t I w ou ld  like to  m en 
tion  a  few  w hich h a v e  h ad  their 
effect. T h e re  h as b een  th e  exodus 
from  the  farm s to  the  cities, fo l
low ing th e  w ar, w hen  in d u stry  w as 
pay ing  h igh w ages an d  now  the 
fu rth er p ro b lem  of getting  those 
w ho  a re  n o t n eed ed  in industry  
back  to  th e  lan d  w h ere  th ey  can 
b e  m ore  gainfu lly  em p lo y ed ; the 
change in  d istribu tion  b ro u g h t 
ab o u t b y  the  o rgan iza tion  o f la rge  
foreign  co rpo ra tio n s w hich have  
h a d  p erh ap s a  g rea te r  in terest in 
th e  p ro fit m ad e  th an  in, th e  b u ild 
ing of local com m unities.

T h e re  h as b een  th a t falling off 
in incom e from  85 billion  in 1929 
to  49  b illion  in 1933, w hich m eans 
th a t th e  buy ing  pow er o f the  
A m erican  peop le  h as been  re 
duced  44  p e r  cent., d u e  to  w age 
reductions, shorten ing  of w ork ing  
hou rs an d  unem ploym ent. A n d  
in ad d itio n  to this, fo r th e  past 
severa l m on ths w ith  15 to  20  p er 
cent, o f th e  popu la tio n  o f M ichi
g an  on th e  w elfare  an d  fo r th e  
m ost p a r t th e  com m odities w hich 
a re  being  b o u g h t b y  th e  coun ty  
'agencies are  b e ing  b o u g h t from  
th e  w ho lesa ler an d  m anufacture r, 
ignoring  the  re ta il d istrib u to r in 
th e  transaction . I d o  n o t believe 
th is is econom ically  sound.

T h e  m a jo rity  of these m e r
ch an ts  h av e  during  th e  p a s t five 
y ears w ith  th e  low  vo lum e of busi
ness used  up  an y  surp lus w hich 
th ey  m ay  hav e  h ad  an d  have  been  
carry ing  on only  b y  going in to  
th e ir cap ita l structure. T hey  hav e  
m a d e  a  v a lian t fight an d  h av e  
sacrificed m uch to re ta in  their em- 
poyes, and  should , I believe, b e  
g iven real considera tion  in the  
p lacing  of w elfare  business, so 
th a t th ey  m ay  con tinue  to  p av  
th e ir  p ro p o rtio n  o f the  tax es and  
th a t their em ployes will n o t b e  
fo rced  on th e  w elfare  rolls. I am  
n o t criticising the  w elfare  d e p a r t
m ent. T h e y  hav e  h a d  a  difficult 
an d  com plex  p rob lem .

D uring  this p erio d  of business 
depression , ind iv iduals an d  in
d u stry  h av e  th rough  necessity, 
been  m a d e  to  check the ir ex p en d i
tu res in th e  ra tio  to  incom e an d  it 
w ou ld  ju st seem  to  m e th a t it is 
necessary  th a t those in charge of 
G o v ern m en ta l affairs app rec ia te  
th e  fac t th a t som e rad ica l changes 
m ust b e  m a d e  in local, s ta te  and  
federa l expenses, b ring ing  these 
dow n  som ew here n e a r  th e  basis of 
p resen t incom e, m ak ing  m o re  of 
an  effo rt to  cut do w n  expenses 
an d  spend ing  less tim e in  looking 
fo r som eth ing  m ore  to  tax . In 
1913 ou r p e r  cap ita  d e b t in  the 
U .S. w as a b o u t $5 0 — to -d ay  it  is 
$350 . In th is tim e our incoime has 
increased  10 p e r  cent., tax es  h av e  
increased  2 0 0  p e r  cent, w ith  the

increase in  th e  cost o f g o vernm en t 
300  p e r  cent. I w ill ag ree  th a t 
th e re  a re  som e basic  reasons for 
th is; b u t  I feel th a t  w e  a re  now  at 
th e  crossroads an d  th a t  som ething 
v e ry  defin ite  m ust b e  d o n e  now . 
In too  m an y  cases you  business 
m en  h av e  b e e n  too  b u sy  w ith  your 
ow n affairs an d  h a v e  n o t taken  
th e  in terest in your local g o v e rn 
m en t th a t  you should . A t th e  p re s
en t tim e w ith  y our b iggest o v e r
h ead  expense— taxes, I w ould  
certa in ly  adv ise  m o re  in te re st in 
govern m en ta l affairs. It is a  case 
o f h av in g  m o re  business in g o v 
ern m en t o r w e w ill h av e  m o re  
g o v ern m en t in business. Y ou m en 
Who m a k e  up th is o rgan iza tion  
can  b e  o f m ateria l help . Y ou are 
m en  of influence in your com m un
ities— see th a t y our local g o v e rn 
m en ts  a re  o p e ra ted  m o re  eco n o m 
ically— th a t ex tra  tax  b u rd e n s  are  
no t im posed  u pon  yourselves, b u t 
th a t every th ing  possib le  b e  d one 
to  bring  ab o u t a rad ica l red u c 
tion. T h is can  on ly  b e  d o n e  b y  
th e  m ost rig id  econom y an d  the  
elim ination  o f non-essentials. A n d  
further, rid  yourself o f th a t  spirit 
o f pessim ism  w hich  h as b een  too 
p rev a len t in business. L e t’s no t 
d e p e n d  too  m uch on W ash ing ton  
an d  L ansing to  b rin g  business 
back  to  norm al. It is up  to  us to 
tak e  th e  initiative, so far as our 
ow n p rob lem s a re  concerned . 
T h is can  b e  d o n e  on ly  b y  u s  as in 
d iv iduals in ge tting  our ow n o r
gan izations to  d o  a  b e tte r  selling 
jo b  in th e  re-bu ild ing  of A m erica.

I feel th a t th e re  has n o t been  
enough co -o p era tio n  b e tw een  in 
du stry  an d  those  chosen to  a d 
m in ister the  business o f g o v e rn 
m ent, fo r th e  com m on good . A ll 
o f us m ust a p p rec ia te  an d  accep t 
th e  responsib ility  con fron ting  us 
in the sam e sp irit in w hich  our 
fo re fa th ers  faced  the ir m an y  h an 
dicaps. T h is co u n try  b ecam e 
g reat, n o t on ly  b ecau se  w e w ere 
b lessed  w ith  g rea t n a tu ra l re 
sources, b u t  b ecause  o f th e  c h a r
ac te r of ou r peop le , th a t sp irit of 
aggressiveness, th e  sp irit o f doing 
th ings in th e  face o f g re a t odds.

M en, w e still h av e  th a t asset. 
W e h av e  m ad e  som e m istakes, 
b u t w e a re  still A m erican s an d  
m ust go on  to  an  econom ic reco v 
ery. A  g rea t co u n try  w as h a n d e d  
over to  us b y  those  w ho  p reced ed  
us. It is our d u ty  to  pass it  on  to 
those  w ho fo llow  us, w ith  n o n e  of 
the liberties an d  p riv ileges w e 
h av e  en jo y ed  den ied  them . T he 
p resen t s ituation  is too  serious for 
partisan  p a r ty  considerations. 
T h is is n o t a  tim e fo r political 
b ickering  o r  p a r ty  politics, b u t a 
tim e fo r sta tesm ansh ip , Straight 
th inking an d  th e  do ing  of those 
th ings w hich will b r in g  p ro sp e rity  
to  all ou t o f the  chaos o f th e  last 
few  years.

Y ou m en  w ho h av e  b een  chos
en to  your respec tive  offices, b e 
cause th e  v o te rs  o f th e  s ta te  o f 
M ichigan h av e  confidence  in your 
ab ility  to  co p e  w ith  th e  p ro b lem s 

(Continued on page 22)
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D R Y  G O O D S
M ichigan Retail D ry Goods Association  

P re s id e n t—Jos. C. G ran t, B a ttle  C reek . 
F irs t  V ic e -P re s id e n t — D. M ih le tha le r, 

H a rb o r  Beach.
.Second V ic e -P re s id e n t—C lare  R. S perry , 

P o r t  H uron .
S e c re ta ry -T re a s u re r—Leon F . R osa- 

c ra n s , T ecum seh .
M an ag er—Ja so n  E. H am m ond , L an sin g .

More Pay and Less Hours 
More pay and less hours. That is 

what workers in the millinery industry 
have gained as a result of an amend
ment to the code for that industry 
whicch has just been approved by the 
National Industrial Recovery Board.

Effective Nov. 19, employes in the 
industry receive an increase in hourly 
wages of approximately 6 per cent, 
and a decrease in the basic maximum 
work week from 37^ to 35 hours.

Representatives of the millinery in
dustry are planning to meet with rep
resentatives of the knitted outerwear 
industry Nov. 23, to discuss with the 
NRA jurisdictional authority" disputes 
which are arising as a result of the 
overlapping of definitions contained in 
the codes of the two industries.

Buy Dinner Sets for January 
Making an eaTly start on post-holi

day sales purchases, buyers for de
partment stores entered the kitchen 
crockery^ and dinnerware markets this 
week to order goods for January and 
February delivery. Commitments in
volved large quantities of goods suit
able for special promotions and includ
ed low, medium and higher price mer
chandise. Demand for dinnerware is 
marked by an interest in small sets, 
including services for four and six 
persons. Kitchen crockery and break
fast sets are ordered freely in practic
ally all price ranges. The kitchen goods 
are wanted in colors, with red, green 
and blue preferred.

Holiday Optimism Gaining 
Retailers going into the New York 

market during the last few days have 
tended to increase the size of their 
holiday buying budgets. A factor has 
been the recent spread of a more op
timistic feeling in big business circles 
which has permeated to many smaller 
merchants arriving there from out of 
town. In many instances retailers’ bud
get plans were based on a 10 per cent, 
increase over a year ago, but mer
chants in many sections now expect to 
exceed this figure by a considerable 
margin. A pre-Dececmber spurt to 
round out holiday stocks is expected 
in the accessory, gift and toy markets.

Spread Lines Due Next Month 
Bedspread manufacturers are anxi

ously looking for new styles to incor
porate in their Spring lines, which, will 
be ready for jobbers about the middle 
of December. While retaining Fall 
price ranges, mills will put more value 
into ithe spreads and at the same time 
they want something new in the way 
of styling to improve sales. The cot
ton styles will be given particular at
tention, as 'the decline in price of rayon 
spreads has broadened their market 
and correspondingly cut down the de
mand for the cotton numbers. Rayons, 
however, will probably be more impor

tant for Spring than they were last 
year.

Chinaware Importers Active
Japanese, Czechoslovak and English 

manufacturers of chinaware are mak
ing strenuous bids this month for 
Spring business in one of the sharpest 
competitive situations which has exist
ed in the dinner ware market in three 
years. Japanese producers, who have 
had the bulk of the business in recent 
years, are reported losing out to the 
Czechoslovaks in booking new orders, 
but have already written a substantial 
volume for shipment after the first of 
the year. English producers are in the 
field to get orders on higher-price 
goods and are competing with Czech
oslovakians in that field. In the table 
glassware market the Japanese are 
making inroads in the low-price mar
ket and Swedish manufacturers in the 
high-price domestic field.

Push Holiday Jewelry Orders
While re-orders on costume jewelry- 

have shaped up well, producers are 
stressing the importance of placing 
orders now if merchandise is to be 
made up and delivered promptly for 
holiday selling. The trend continues 
strongly toward gold effects in most 
items of jewelry, with rhinestones lead
ing in merchandise for evening wear. 
The number of novelties being offered 
for the Christmas period is larger than 
a year ago, with particular emphasis 
being placed on new versions of clips 
and pins, bracelets and ear-rings. The 
feather motif is being accorded some 
attention.

Glassware Call Best in Months
Demand for most glass products con

tinues above the level of 1933 at this 
time and the glass manufacturing in
dustry as a whole is more active than 
at any time in the last six months. Pro
duction and shipments, however, are 
getting close to the peak for the last 
half of the year. Shipments of blown 
and pressed glassware for holiday- sell
ing are mounting and the volume is 
probably the largest in four years. 
Buyers were late in coming into the 
market, but there has been no com
plaint of slowness since the buying 
movement started. Improvement in 
the demand for window glass has been 
sustained and shipments have been at 
a pace far livelier than three months 
ago.

Argue Hat Code Jurisdiction
Representatives of the Knitted Out

erwear Code Authority and the Mil
linery Code Authority presented their 
arguments at the NRA hearing on code 
jurisdiction over knitted headgear held 
at the port of New York Authority 
Building. The hearing was called to 
discuss the contention that the produc
tion of these hats should be on the 
same wage and hour basis as in the 
Millinery Code. These rules provide 
for a single shift week of thirty-five 
hours, with a minimum average wage 
of $1 per hour or $35 per week, against 
forty hours, two shifts, and a $14 min
imum wage in the Kitted Outerwear 
Code.

Excesses to-day exact to-morrow

Starts Drive on “Hatlessness”
An organized campaign by the Hat 

Institute, Inc., trade association of the 
men’s headwear industry, against “hat
lessness” will be inaugurated shortly. 
Convinced that reduced production in 
the field is due largely to the increas
ing tendency among even well-dressed 
men to abandon the wearing of hats. 
Harry McLachlan, president of the 
group, has appointed a committee 
which will meet soon to complete plans 
for the drive. In a short time this pro
posed campaign, carefully considered 
by public relations experts who are 
familiar with the industry, will be pre
sented to the industry for considera
tion.

Notion Volume up This Month 
Spurred by the growing interest in 

home sewing and knitting, demand for 
notion items rose sharply this month 
compared with last, manufacturers 
agreed yesterday. The increase in vol
ume has been general but is most no
ticeable in Southern districts where 
stores have re-ordered freely on sew
ing accessories of all kinds. Notion 
novelties for the holiday are also in 
good demand. Most of the purchasing 
in that division of the market will be 
completed this week. Encouraged by 
the active Fall season, producers are 
giving special attention to Spring lines 
which they will open in January. Prices 
for the coming season will be un
changed, it was said.

Small Housewares Re-ordered 
Last minute orders for Thanksgiving 

day items were the outstanding feature 
in the small housewares market this 
week. Calls for carving sets priced to 
sell around $5 were general from stores 
in the metropolitan district. In addi
tion, there was an active demand for 
replacements in both china and glass
ware lines. The glassware purchased 
was mainly better price goods. Re
quests for small quantities of cooking 
utensils, silver and chromium plated 
serving dishes and fruit bowls for im
mediate delivery also were numerous.

Suits to Lead for Spring 
Current indications are that suits will 

be major items in women’s apparel 
lines for Spring. Manufacturers are 
planning to feature them in a notable 
way in the lines to be shown shortly. 
While the suit vogue did not gain the

expected headway last Fall, the busi
ness in these garments in the Spring 
season was particularly heavy.

American Woolen Prices Up 
The American Woolen Company an

nounces an advance of 25-2 to 5 cents 
on practically all men’s wear worsted 
fabrics for Spring. These increases are 
in addition to those previously an
nounced, and, with a few exceptions, 
bring the prices IVi to 10 cents above 
the low for the season.

The Struggle for Freedom 
There is nothing for us but to make 

it a point of honor to privilege heresy 
to the last bearable degree on the sim
ple ground that all evolution in thought 
and conduct must at first appear as 
heresy and misconduct. In short, 
though all society is founded on intol
erance, all improvement is founded on 
tolerance.

The degree of tolerance attainable 
at any moment depends on the strain 
under which society is maintaining its 
cohesion^

All we can do to mitigate the danger 
of persecution is, first, to be very care
ful what we persecute, and second, to 
bear in mind that unless there is a 
large liberty to shock conventional 
people, and a well informed sense of 
the value of originality, individuality 
and eccentricity, the result will be ap
parent stagnation covering a repres
sion of evolutionary forces which wili 
eventuality explode with extravagant 
and probably destructive violence.

Canadian Clays Discolor Fats, Oils 
Clays have been found in Saskatche

wan which are applicable for use com
mercially in the discoloration of oils 
and fats. A report to this effect has 
just been released by Hon. George 
Spence, Provincial Minister of Pubiic 
Works and Minister of Railways, La
bor and Industries of Saskatchewan. 
These clays are superior to anything 
similar on the market according to 
Professor W. G. Worchester of the 
University of Saskatchewan.

Challenge of Environment 
Often, the best friend a man ever 

had is not comfort, but the stimulus 
and challenge of antagonistic environ
ment to awaken the resistance of his 
slumbering soul.

Harry Emerson Fosdick.

One of the 72 Selected 
Companies

of the FEDERATION of MUTUAL FIRE INSURANCE CO'S 

•
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Affiliated •with the Michigan Retail Dry Goods Association

320 Houseman Bldg. Phone 95221
G R A N D  R A P ID S , M IC H IG A N
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H O T  E L
D E P A R T M E N T
Occult Significance and Lure of 

Precious Stones
Los Angeles, Nov. 24—In a very 

short time, according to the newsprint, 
that which used to be the Cushman 
House, Petoskey, will be no more. 
Five years since the fire-proof portion 
of the establishment was destroyed bv 
fire, and just now the older portion is 
being razed, presumably that the site, 
which is the most desirable in the re
sort city, may be utilized for business 
purposes. The Cushman was estab
lished fully a half century ago, and 
was regarded as a landmark in North
ern Michigan. The last operator was 
W. L. McManus, who closed same soon 
after the fire in 1929.

A. W. Thorpe, 81, a former Detroit 
hotel operator for many years, passed 
away at Ypsilanti last week.

The Post Tavern .folks, at Battle 
Creek, don’t propose to give up the 
prestige of their well-known cafeteria 
without a struggle. Recently a chain 
drug store, located across the street 
from the hotel, decided to operate a 
lunch counter in conjunction with the 
sale of ‘‘rough on rats,” etc. Now the 
courts are going to decide whether 
they may do it or not. There is a 
tendency on the part of lawmakers— 
and I might say the idea is backed up 
by the public pretty generally—that 
food should not be dispensed along
side of paris green and other poisons, 
and I am inclined to believe that in the 
very near future this point will be 
covered by legislation in the different 
states.

The other day, while wandering down 
Spring street, the financial center of 
Los Angeles, I discovered a crowd of 
considerable size hovering around a 
show window of one of the principal 
banks, interested in a display of bead 
jewerly shown therein. An investiga
tion developed the fact that the per
sonage responsible for the aforesaid 
display was none other than the petite 
and interesting, as well as active, in
dividual whom many of us out here 
well know, namely Mrs. Fanny Towner 
Cody, formerly of Byron Center, a 
suburb of Grand Rapids, but now a 
resident of Highland Park, located 
midway between Los Angeles and 
Pasadena, where she possesses a de
lightful home and is one of a delight
ful family. But friends have advised 
me that the jewelry display referred to 
is .unusual in excellence and has excited 
much interest. Accompanying said dis
play, is a large placard which has been 
mentioned in the newspapers, the con
tents of which I will pass on to my 
readers: “The occult significance,
magic and lure of precious stones has 
been handed down to us from antiqui
ty. The use of precious stones for 
medicinal and healing purposes can be 
tfaced back to very ancient times. The 
gems 6n . the breastplate of the high 
priest and the beads of the rosaries 
hkve their symbolic and religious mean
ings. Webster says that the word ‘bead’ 
means ‘prayer.’ Rosaries were used to 
reckon time. The circle symbolizes 
‘eternity,’ hence circlets of beads.”

■ W hat are known as “caravans” of 
ijew motor cars, originating in Michi
gan and other auto manufacturing cen
ters, sent out here with irresponsible 
drivers, who immediately become pub
lic charges,,are going to be frowned 
upon by state and municipal authori
ties, beginning.;-almost immediately. 
Henceforth the participant in what is 
term ed« “drive-away,” will, upon ar
rival a t'the California line, be afforded 
the opportunity of displaying a bond 
for $1,000, executed by some legitimate 
finance company, guaranteeing his re
sponsibility, or be invited to the style

of entertainment afforded by the rock- 
pile, accompanied by a milk and water 
diet. It is estimated there has been an 
average monthly addition of 1,000 to 
charity rolls, due to this particular 
type of industry and it just isn’t going 
to be so any more.

Anybody, anywhere, familiar with 
the hotel and catering game, as well as 
thousands of travelers, have heard of 
“Oscar, of the Waldorf.” He has oc
cupied an exalted position as “chef” at 
the famous New York hostelry, for 
many, many years. Now Arthur Bris
bane tells us something about him, 
and also states that he is the highest 
priced “cook” in the known world, re
ceiving a yearly compensation of $35,- 
000, reduced from $60,000, due to the 
strenuousness of the times. Oscar was 
of that day and age when a chef was 
treated with the deference of a tem
peramental prima donna. He wore his 
traditional white uniform and starched 
high cap, but he was far from the 
menial. The proprietor rarely dropped 
in upon him without advance warning. 
He had his own office, with secretary 
and chasseur, and he flew into his tan
trums with the ardor of the chest-heav
ing genius. A special waiter served 
him when he ate the best food and 
drank the finest wines and below the 
first floor he was the supremest of 
autocrats. The newspaper men and 
magazine writers continue to give him 
great prominence.

And now comes to the front still 
another of the transcontinental rail 
lines, with the offering of a stream-line 
train which is to lop off thirteen hours 
and forty-five minutes on its run from 
Los Angeles to Chicago, making the 
trip in forty hours, or, in other words, 
consuming two nights and one day 
which, up to a short time since, re
quired three days and nights. Drawn 
by a 3600-horse power Diesel motor, 
the standard equipment will be utilized 
for the present, but new equipment is 
in process of construction. Now if the 
management will introduce attractive 
fare schedules, the loss of patronage 
to the bus lines will not be so notice
able. This locomotive power will per
mit of flexibility to meet volume de
mands, and a regular speed of 85 to 
100 miles per hour is promised.

I have heretofore and still do main
tain that most of the beauty spots in 
Southern California are within a 
stone’s throw of Los Angeles, and it 
takes the world traveler to “discover” 
them. Last week Doctor Moore, who 
is more or less of an explorer, insisted 
that my education was only a smatter
ing of what it should be, for the reason 
that I had passed up Mount Baldy 
when I made my trip to the school 
camp at Wilson last July. And there 
you are! We started out to “rediscov
er” an interesting country near Baldy 
and, incidentally, Lytle Creek Canyon. 
Consequently our first jump was to 
Baldy, fifty-two miles from Los An
geles, the early morning drive proving 
to be an excellent appetizer. From 
Camp Baldy (elevation 4300 feet) we 
continued on up San Antonio Canyon, 
climbing up steadily past the Icehouse 
Canyon resort cottages, past Snow- 
crest Camp (elevation 6300 feet) and 
on to the summit dividing the San 
Antonio Creek drainage area from the 
Lytle Creek basin. At the summit we 
were 7800 feet above sea level, nearly 
2000 feet higher than Mt. Wilson, and 
while nearing this point we had enjoyed 
wonderful views back down San Anto
nio Canyon, and from the summit it
self a vast panorama of Lone Pine 
Canyon, of the Cajon (Cahoon) coun
try and of the desert mountains which 
were spread before us. This surely is 
one of the most gloriously scenic views 
in all the Southland. Yet the summit of 
this divide is only about 60 miles from 
the Angelic City. A few yards back 
the trail, to^he top of Mt. San Antonio 
(Old Baldy) takes off from the main

road, a sign giving the information 
that the 10,080 peak was but three 
miles west from this point by foot trail. 
We didn’t undertake it! Up to the 
summit of the divide the road had been 
splendid all the way, but soon after we 
headed down the other side from the 
7800-foot summit it became apparent 
that landslides had gotten in their work 
and it wasn’t near so enjoyable. How
ever, from the slide area we continued 
on down to the Stockton Flat public 
camp ground, where we encountered 
an interesting family from Wisconsin, 
who were seeing the beauties of the 
Golden State without a guide. Just 
taking it easy and knowing there is a 
filling station for both car and the 
human contingent every little ways. At 
Glenn Ranch (3256 feet) we stopped 
for our second'—or was it our third— 
luncheon, then wandered about this 
famous mountain resort for some time, 
exploring by-paths, visiting a couple 
of tiny lakes, and steeping ourselves 
with the lore of the region. Of course 
there was plenty of snow at the higher 
altitudes, but the snowplows had been 
ahead of us by a da yor two and we did 
not mind it. From Glenn Ranch we 
decided to take Cajon Pass highway, 
and half way over the summit we dis
covered Pioneers’ Monument, known 
as Sycamore Grove, where the Mor
mon colonists camped in 1851, while 
negotiating the purchase of lands in
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the San Bernardino Valley. These col
onists were the founders of the present 
city of San Bernardino, and their in
dustry became a household word in 
Southern California, but in 1857 they 
were recalled to Salt Lake City by 
Brigham Young because of a threat
ened invasion of Utah. Our interest in 
the Cajon cut-off was not altogether in 
early history, but it is quite evident the 
march of civilization will demand the 
construction of a national highway and 
the romantic features will be driven 
out. However, we came back from 
San Bernardino via a U. S. highway, 
and in reality enjoyed its comforts. So 
back home at dinner time after a pleas
ant day’s jaunt, breath-taking scenery 
and historical background—all packed 
into a loop ride of less than 150 miles 
from home.

They poke fun at California for her 
offerings of climate and its vagaries. 
And it does cut up capers at times and 
refuses to be guided entirely by the 
weather man. This seems to have been 
an off year. The spring was unusually 
cool and adjacent to it, the summer was 
remarkably prolonged. We are even 
yet enjoying midsummer temperature. 
Some scientists have insisted that earth 
disturbances changed the undersea 
ridge and deflected the Japan current. 
Others claimed there were other causes 
too numerous to mention. However 99 
was the highest temperature recorded 
by the weather bureau, and I believe 
that Michigan even exceeded that rec
ord. An extraordinary offering by the 
weather man was over five inches of 
rain so far this season, as against half 
an inch last year, and a normal rainfall 
of 1.35. But when we come to look at 
it squarely the whole Northern Hdhi- 
isphere has had an unusual period. The 
climate in Europe has been “off its 
feed.” Tourists who went abroad for 
comfort experienced discomfort greater 
than they would have found at home. 
However, in California one may pick 
his climate. One can shift from' the 
sea levels to the High Sierras in a few 
hours and select just about the tem
perature he enjoys most. He can have 
surf or snow at his pleasure. And1 then 
there is Death’s Valley if one wants to 
do penance for something.

It is being much talked about and 
surely a cool billion awaits the indi
vidual who produces the food tablet 
on a large commercial scale. Even now 
somebody is modestly advertising a 
month’s supply of food, of a certain 
type for $3.50, but the range is not gen
eral enough. Of course it has been 
talked about and joked about for some 
time, but in a general way, and to a 
certain extent, dehydration1 has made 
great advances, which should be fol
lowed by methods looking toward the 
utilization of a lot of things which are 
now absolutely wasted. There is the 
heat of the sun which, in time will be 
bottled up and power development of 
the tides which is to  come some day, 
we know not how soon. But the youth 
of the country will accomplish it in 
their time and it will be considered a 
mere matter of course.

Frank S. Verbeck.

Be Human With Your Boss
If you work for someone else, how 

much more do you bring to your job 
than just work?

Does it mean merely a week’s drud
gery, a regular poy check, a livelihood 
to you? Or do you make it part of 
your human existence?

How many of us realize that the 
best part of our lives is spent at work?

The hours of greatest energy, of 
keenest consciousness are lived at the 
desk or in the shop, or, by salesmen, 
on the road and in the field.

W hy not make these important 
hours joyful and useful?

Why not make each of them pay for 
itself in fullest measure?

Why consider them just a prelude to 
the evening to come?

Why look upon them as a burden, 
an irksome duty that has to be per
formed?

There is joy in achievement.
Doing is living.
Even the most montonous task can 

be made pleasant if it is done with zest 
and' intelligence.

No matter what your job—there is 
always a better one ahead.

Go after it—not only for the money 
that is in it, but just as you would 
want to win a race or play a game.

If your work is routine—there is a 
way of making the routine more effi
cient.

If you have a creative job, find joy in 
creating new and better ideas.

If you are in production, think of 
better methods, new products.

Help your employer to increase his 
business and he will increase your in
come.

Help him to succeed, and you will 
succeed.

Don’t envy your employer or your 
superior because he may not arrive 
promptly at nine, because he may go 
home a little earlier than you, or take 
more time for lunch.

The more important the position, the 
larger the responsibilities.

How many evenings, how many 
sleepless nights does your boss spend 
worrying about his business?

How much sorrow does he have? 
What are his personal problems? How 
many creditors are hounding him? 
How is he going to meet his payroll, 
pay his notes?

He is a human being, too. He loves 
his kin as you love yours. He has sick
ness and grief—greater, perhaps, than 
your own.

And in addition to his own prob
lems, he has to afford you a living, 
keep you from want and unemploy
ment.

Be human with your boss!
Erich Brandeis.

The Flag of the Ideal 
While on a visit recently to this 

country, Prime Minister James Ram
say MacDonald of England gave public 
utterance to a bit of high idealism in 
statesmanship, totally devoid of nar
row partisanship or of narrow nation
alism. There is hope for a stricken 
world when such fine ideals move 
statesmen to action.

This is what Mr. MacDonald said: 
“Your skycrapers can soar high, your 

millions can mount up to untold num
bers, your prosperity may go on by 
leaps and bounds, but, America, most 
precious of all your possessions is your 
own soul. I come here on this mis
sion not to advance material interests, 
but in order that we two great nations, 
who can look behind with pride and 
before with hope, shall shake hands 
and shall pledge ourselves, not to any 
alliances (these belong to the old order 
of things), but to common aspirations 
—pledge ourselves that our two flags, 
wherever the work of God is to be 
done in this world, will be flying 'side 
by side in the doing of that work;

pledge not to each other, as it used to 
be, but pledge to causes, standing side 
by side, straining our ears to listen to 
the divine call, ambitious of nothing, 
competitive in nothing, except which is 
to be the first of us to obey, and to 
carry it to successful issue.

“I represent no party in British pol
itics to-day. I am here as the repre
sentative of a united nation. We have 
a genius, we have a faith. Ah, my 
friends, like the best individual among 
you, now and again we may hove fallen 
from grace: but, nevertheless, there 
always have been a few of us—many 
of us—who have kept the flag of the 
ideal flying proudly above every other 
flag; and, as time goes on, as genera
tions get more and more wise, it will 
be that flag that will remain flying and 
floating, and inspiring the people who 
lift up their eyes to it.”

Elemental Instinct of Life 
A little bird has just broken its shell 

and boldly struggles to free its wings. 
A tiny bud has just bursted its pod 
and daringly pushes its way to the 
sun. An infant has just crawled to the 
middle of the room, and commandingly 
rises on its feet, and for the first time 
walks. A maiden suddenly feels the 
thrill of maternity in her bosom and 
exuberantly plights her troth to a lover 
fair, and motherhood is begun. A man, 
seasoned by years of achievement, is 
unexpectedly overwhelmed by misfor
tune and disaster, and forthwith rises 
from his heap and begins all over 
again. There is in life, call it what 
you will, a kind of instinct, something 
that responds to those that trust it, 
and which manifests itself to them as 
a comrade, sustaining, sympathizing, 
ennerving and emboldening them for 
the untried, the unexpected and the 
seemingly hopeless. It can never be 
known who this is nor what this is, 
save by experience. Only when we 
act as if what we wonder about is true, 
do we create the proof of it through 
our valor. We need therefore to real
ize that our daring venture, and our 
realization is each proportioned by the 
degree in which we trust this elemental 
instinct of Life.

Square Deal in Business
The long depression has been a se

vere test on small business as well as 
on large. The small business has the 
handicap of lack of elasticity in organ
ization as well as lack of the reserve 
which is generally availoble in large 
businesses.

Those small businesses which have 
survived the depression are obviously 
based on sound methods. They have 
been directed with intelligence. Above 
that and exceedingly important to their 
success, they have been based on hon
est practice.

The business that does not consist
ently treat its customers with fairness 
must eventually find new customers or 
close its doors. Those who have been 
mistreated will not return.

Therefore, ethics in business in the 
long run pay dividends both in money 
and satisfaction. The man who cre
ates and maintains a lasting business 
institution knows a feeling that is de

nied the dealer in sharp practice and 
short enterprise.

Business, to continue with success, 
must not only have intelligent man
agement but it must have honesty. The 
depression has emphasized the value of 
the square deal.

The Mainsprings of Business
Business is done on enthusiasm, on 

hope, animation and good cheer. When 
you repress men, suppress them, de
stroy their freedom of initiative, then 
business languishes. It is just as wrong 
to kill freedom of business as it is to 
kill political freedom or mental free
dom. Granting that big business must 
receive a certain amount of supervision, 
yet this supervision must be the work 
of economists, of businessmen, of 
workingmen, of men who know just 
how long it takes to earn a dollar with 
their own hands; for before a man 
can intelligently supervise he must 
have worked at the thing he is super
vising. To have the business of the 
world supervised by the demagogue 
and politician would be like putting a 
man in to lead the orchestra who had 
no technical knowledge of music. The 
domination of business by theorists 
will eventually destroy the business 
fabric, kill initiative, stop production, 
throttle organization, and put a quietus 
on commercial evolution. And with
out commercial evolution there will be 
no civilization. Elbert Hubbard.

Come One, Come All!
Grand Rapids, Nov. 22—We have a 

wonderful convention program ar
ranged for the benefit of everyone in 
the industry. The program is built 
around the new order of things, the 
theme being, “Self-Government of Our 
Industry.” We have engaged speakers 
of national prominence who will give 
information of great value.

From now on, urge everyone you 
come in contact with in the industry— 
dealers and travelers both—to be pres
ent from start to finish. Urge the deal
ers to have their good farmers meet 
them at the exhibits. Farmers will, of 
course, be welcome at the horticultural 
meetings, but not at the dealers meet- 
ings.

The convention starts off with a 
luncheon Tuesday noon, Dec. 4, at 50 
cents per plate.

No doubt you have noticed the ladies’ 
program. Well, why not give her a 
treat and bring her along? Here is an 
idea. Tell the dealers to also bring 
their wives along.

Remember this, Mr. Traveler, any
thing that you can do to help your 
dealers become better merchants will 
reflect on you first, which, of course, 
is the purpose of these meetings, so 
insist that your dealers attend.

S. E. Larsen,
Sec’y Mich. Farm Equipment Ass’n.

As We Were Saying
Resentment in the heart is just about 

about as comfortable as tacks in the 
bed. As long as you are resenting 
something you can’t enjoy anything. 
Even if your resentment is justified, 
the sensible thing is to forget about it 
and turn your thoughts to pleasanter 
things. Even if it is true that you have 
not been treated fairly, it is foolish to 
let that fact spoil all your comfort.— 
The Cross.

The headless horseman was a myth, 
but the headless motorist is a stark 
reality.
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Great Things Expected from the Drug 
Institute

(Continued from page 7) 
tire plan will collapse; the Drug Insti
tute will fold up*its tent, and we will 
be back where we were before any
thing of this kind was ever attempted.

As to how effective this policy has 
been to date can best be illustrated by 
the fact that certain large predatory 
price cutters recently had a group of 
men in the city of Chicago buying price 
stabilized merchandise. It was their 
job to contact druggists who, for the 
sake of two per cent, would buy this 
merchandise from manufacturers who 
were trying to stabilize their prices and 
who had cut off the source of supply 
for these predatory price cutters. It 
is needless to say that it was not diffi
cult for them to contact druggists 
whose sense of fairness was warped 
to the extent that they were ready to 
furnish this merchandise to the worst 
cut-throat group in the country for the 
sake of a two per cent, profit. I t would 
be a blessing if Congress would de
clare an open season on this class of 
pharmacist within our midst and also 
to take the stigma away from the 
skunk. In conclusion, allow me to em
phasize this one point strongly—you’re 
not going to get anywhere in this in
dustry unless you build up your 
own organizations. You are not going 
to be able to base your hopes upon 
some law that may be passed to relieve 
you of the distressing circumstances 
that we are now in. You are not go
ing to relieve these circumstances by 
a membership in the Drug Institute. 
It is going to be necessary for you to 
get behind a full and complete pro
gram. That program means, first of all, 
strong local organizations; second, a 
strong state organization; third, an 
NARD strong enough in membership, 
and sufficiently financed, to really rep
resent the retail drug industry, and 
fourth, a continuation of the Drug In
stitute.

It may not be clear in some mindis 
why it should be necessary for the 
Drug Institute to continue if the 
NARD is sufficiently manned to rep
resent the retail drug industry. As I 
mentioned in the early part of my talk, 
the Drug Institute is the clearing house 
for the drug industry. The NARD 
cannot, by the very nature of its by
laws charter, take in anyone for mem
bership but men actually engaged in 
the retail drug business. It is, there
fore, easy to see that it is absolutely 
necessary for some organization com
prised of all factions of the drug in
dustry, where it will be possible to get 
together and discuss the evils of the 
industry and to come to a mutual un
derstanding as to the best way to cor
rect these evils.

You have at the head of your Na
tional Association of Retail Druggists

at the present time a man whose abil
ity to head you has never been ques
tioned. John Dargavel has worked 
consistently since his election to office 
to bring better days for the retail drug
gists. With proper support you need 
not fear, but what your interests will 
be properly safe-guardend before the 
Board of the Drug Institute.

I had the occasion to address a 
number of conventions of druggists 
throughout the country. I wish to make 
this one point absolutely clear. I am 
not being paid one cent by the Drug 
Institute or by any manufacturer or 
association or manufacturers. My in
terest in this work is the interest of 
every other pharmacist. My own son, 
graduating from Purdue University 
next year, I expect to follow in the 
business I have built up. If I can make 
his path any easier to tread I will figure 
myself amply paid.

I am, therefore, making a plea to the 
independent retailers in this country to 
pledge themselves to these organiza
tions, which, in turn, pledge themselves 
to follow the program of the Drug 
Institute, which program is nothing 
more or less than that laid down by 
the organizations I have mentioned. 
Then I can promise you better days 
ahead.

If, however, we allow ourselves to 
drift along as we have in the past few 
years, to assume an attitude of indif
ference, fighting any program, regard
less of what it is so long as we are 
not personally mentioned as being one 
of the instigators of the program, then 
I can see nothing ahead but the con
tinued growth of the chiseling element 
within our industry which will some 
day devour and destroy the independ
ent retail pharmacist of this country. 
Thank you.

Mr. Allen: I had only one reason to 
ask Wheeler Sammons to come to 
Michigan first and A1 Fritz second. 
W e had a meeting some months ago 
in Detroit and we had the greatest 
attendance of druggists that has ever 
been to any meeting that I have known 
about. That meeting was very disap
pointing for some reason and I will tell 
you frankly when Wheeler Sammons 
wrote a letter and said it would be 
impossible for him to be here and said 
he was sending a substitute, I was very 
much pleased because I know A1 Fritz 
is an independent retail druggist and he 
has the interest of the retail druggist 
at heart. At this time I would like to 
make a motion that this convention as
sembled go on record endorsing what 
the Drug Institute has done and offer 
our support in every way in their fu
ture program.

Motion supported. Motion put be
fore the members and carried unani
mously.

Secretary: Let me ask you fellows, 
how many of you are going to support

Increase your Sales without a cent of Investment
W rite  fo r full in fo rm ation .

JOSEPH P. WENZEL
M anufacturers’ Outlet

Y PSIL A N T I M IC H IG A N

this Drug Institute more than just 
to say it here. Stand up. About sev
enty-five per cent.

Mr. Fritz: I want to thank you gen
tlemen for the vote of confidence in our 

(Continued on page 2-4)

Complete modern Drug Store fixtures for sale at 
a great sacrifice, consisting of plate glass sliding 
door wall case, show cases, cash registers, count
ers, back bar soda fountain and utensils, etc.

A B E  D E M B IN S K Y , L iqu idator  
171 O ttaw a A ve ., N . W .

Grand Rapids M ichigan

Holiday Goods
O ur line now on display.

The best we have ever shown.

W e invite you to look it over.

Prices A re Right.

Hazeldne & Perkins Drug Co*
Grand Rapids Michigan

SERVING 
MICHIGAN 
NEARLY A 
CENTURY — 
1844 TO 1934.

TOYS AND GIFT GOODS
SILVER AND HOUSEWARES 

OPEN STOCK DINNERWARE 
FAMOUS LAUGHLIN CHINA

LEONARD & SONS for nearly a century has kept 
abreast of the times. Started in a small way by Hem an Leonard

•  111 1844 this enterprise was destined to grow to greatness. For 
almost a century this Michigan company has specialized in

•  goods best suited to the Michigan Trade. To-day no better line 
of staples or specialties could be found anywhere and complete

•  stocks are carried, the better to serve you. Please consider this 
a personal invitation to visit the store or write for information.

DOLLS
GAMES
BOOKS
WAGONS
VELOCIPEDES
BICYCLES
SLEDS
ORNAMENTS
TRAINS
DOLL CABS

PARTY FAVORS 
STATIONERY 
GREETING CARDS 
TOILET SETS 
BRUSH & COMB 
BOUDOIR SETS 
MANICURE SETS 
CLOCKS 
WATCHES 
SALE GOODS

SILVERWARE
CHROMIUM WARE
ELECTRIC GOODS
TOASTERS
WAFFLE IRONS
LAMPS
BULBS
TREE LIGHTS 
REFRIGERATORS 
COFFEE SETS

COMPLETE DISPLAY in our SPACIOUS SHOWROOMS

C O M E  T O  G R A N D  R A P I D S
H. LEONARD & SONS

Cor. FULTON and COMMERCE Sts.—Park your Car in our Yard.
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

M O R P H IN E PO T A S S IU M
O unces 
%s ----

A cetic, No. 8, lb ----------------
Boric, Pow d., o r  X ta l., lb..
C arbolic, X ta l., lb. ______
C itric , lb. ________________
M u ria tic , Com ’l., l b . ______
N itric , lb. ________________
O xalic, lb. _______________
su lp h u ric , lb. ____________
T a r ta r ic ,  lb. _____________

A L C O H O L  
D e n a tu re d , No. 5, g a l-------

AM M O N IA
C on cen tra ted , l b . ________
1-F, lb. __________________
3-F . lb. __________________
C arb o n a te , l b . ____________
M u ria te , Lp., lb ___________
M u ria te , G ra .. lb __________
M uria te , Po ., lb .__________

C opaiba, l b . __
F ir, C an a ., lb._

06 © 10
07%© 20
36 © 43
33 © 46
03%© 10
10 © 15
15 © 25
03%@ 10
33 © 40

39 © 50
-- 60 © 60

U SP
04 © 13
04% © 13

06 © 18
05%© 13
06%© 13
20 © 25
18 © 30
07%© 18
22 © 36

07 © 20

60 © 1 40
„  2 00 © 2 40

50 © 1 00
. 4 00 © 4 60

1 50 © 1 80

O rd in ary , l b . __ §f______ © so
O rd in ary , Po., lb______ 25 © 35
S aigon, lb. ___  _ 40
Saigon, Po ., lb_________ 50 (P) 60

Elm , lb. ___________________ 40 © 50
Elm , Pow d., l b . __________ - 38 © 45
Elm , G’d, lb. _______________ 38 © 45
S a ssa fra s  (P ’d  lb. 50)_____ © 45
' o a p tre e . cu t, lb — _______ 20 W 30
S r i p  tree , Po ., lb__________ 35 © 40

B E R R IE S
Cubeb, lb. _ ___________  _ © 65
C ubeb, Po ., lb ....................... - © 76
J u n ip e r , lb. 10 © 20

B L U E  V IT R IO L
P o u n d  __ ________________ 06 © 15

B O R A X
P 'd  o r X ta l, lb________  — 06 © 13

B R IM S T O N E
P ound  _____________________ 04 © 10

C A M P H O R
P o u n d  ____________________ 70 © 90

C A N T H A R ID E S
R u ss ian , Pow d. ______ © 4 60
C hinese, Pow d. ___________ © 2 00

C rayons
W hite , dozen _____ @ 3 SO
D u stle ss , dozen _ ------- © 6 00

F re n ch  P ow der, Com l., lb— 03%@ 10
P re c ip ita ted , lb . ___________ 12 © 16
P rep ared , lb. _____ ____ 14 © 16
W h ite , lum p, lb ._- ----------- 03 © 10

C A P S IC U M
Pods, l b . _________ —----------- 60 © 70
P ow der, lb. ________________ 62 © 75

C L O V E S
W hole, lb. _________  ____ 30 © 40
I ’ow dered , lb. ______________ 35 © 45

C O C A IN E
O unce - ___ _________ ___ 13 75@lf> 40

C O P P E R A S
X tal, lb. ___________________ 03%© 10
P ow dered , lb. _ ________ - 04 © 15

C R E A M  T A R T A R
25 © 38

C U T T L E B O N E
P ound  ______________________ 40 © 50

D E X T R IN E
Fellow  C orn, lb____________ 06%© 15
W hite  C orn, lb .------------------ 07 © 16

E X T R A C T
W itch  H azel, Yellow L ab .,

g a l .____________________1 10 © 1 70
L icorice, P 'd . lb________ ____ 50 © 60

F L O W E R
A rnica, l b . ________________  50 © 55
C ham om ile

G erm an, l b . ___________  60 ©  70
R om an, l b . _____________ © 1 40

Saffron
A m erican , l b . _________  50 © 56
S pan ish , ozs. _________  © 1 35

F O R M A L D E H Y D E , B U L K  
P ound  -______________   09 © 20

F U L L E R ’S . E A R T H
Pow der, lb. ___________ ___ 06 © I t

G E L A T IN
Pound  ____________________  66 ©  66

G L U E
Brok., Bro., lb _____________  20 0  30
G ro 'd , D ark , lb_____ _______ 16 @ 26
W hi. F lake, lb_____________  27 % 0  36
W hite  G ’d., lb ._____________  25 ©  36
W hite  A X X lig h t, lb_______  © 40
R ibbon ___    42%© 60

G L Y C E R IN E
P o u n d _____________________  17%@ 46

GUM
Aloes, B arbadoes,

so called, lb. g o u rd s_____ © 60
Pow d., l b . ______________ 35 ©  45

Aloes, S ocotrine, l b . _______ © 76
Pow d., l b . _____________-  @ 80

A rabic, first, lb. ________  @ 40
A rabic , sec., l b . ___________  0  30
A rabic , so rts , lb. _________  15 ©  26
A rabic , G ran ., lb. _________  ©  86
A rabic , P ’d, lb . ___________  25 ©  36
A safoe tida, l b . ___________  47 ©  60
A safoetida, Po., lb .________ 76 ©  82
G uaiac, l b . _________________ ©  60
G uaiac, p o w d ._______   ©  66
K ino. l b . ____________________ @ 1 00
K ino, powd., lb____________  @ 1 25
M yrrh , l b . _________________  © 60
M yrrh , Pow .. lb____________  © 76
sh e llac , O range, lb________  35 ©  45

G round, l u . ________________35 ©  45
Shellac, w h ite  ‘.bone d r ’d) lb. 45 © 56
T ra g a c a n th

No. 1, b b l s . _____________ 1 60 ©  1 75
No. 2, l b s . _______________ 1 35 ©  1 50
Pow ., l b . _______ - _____ 1 25 ©  1 60

H O N E Y
P o u n d _______________ —__— 26 @ 40

H O P S
14s Loose, P ressed , lb ._______ © 75

H Y D R O G E N  P E R O X ID E
P ound, g ro ss  _______ - _____27 00 ©29 00
% lb., g ro ss  ________________17 00 © IS  00
% lb., g r o s s _______________ -11 00 ©11 60

IN D IG O
M adras, lb. _______________  2 00 ©  2 25

IN S E C T  P O W D E R
P u re , l b . ___________________ 31 ©  41

L E A D  A C E T A T E
X ta l, lb. ___________________ 17 ©
Pow d. a n d  G ran .______ ——  25 ©

M A G N ES IA
C arb ., %s, lb ______________
C arb ., A s, lb ______________
C arb ., Pow d., lb____________
Uxide, H ea., lb____________
Oxide, ligh t, lb____________

M E N T H O L

M U S T A R D
B ulk, Pow d.

Select, l b . _____________
No. 1, lb_____________

@12 75 
©14 40

N A P H T H A L IN E
Balls, lb. ___________________
F la ae , l b . __________________

N U T M EG
P o u n d  ______________________
P ow dered , lb. ______________

08%@ 15

N U X  V O M IC A
P o u n d  ______
Pow dered , lb.

O IL  E S S E N T IA L
Alm ond

B it., tru e , o z s . __ ____—
B it., a r t . ,  o z s . -------------
S w eet, tru e , lb .------------- 1 40
Sw eet, a r t . ,  lbs------------- 75

A m ber, c rude , lb_________ -  71
A m ber, rec t., lb .—---------------- 1 80
A nise, lb.   - _____ —-------- 1 00
B ay. l b . _____________________* 00
B erg am o t, l b . _________ ——  2 76
C a jep u t, l b . -------------------—— 1 60
C araw ay  S 'd , lb-------------------- 3 50
C assia , U S P, lb— ---------------2 10
C ed ar L eaf, lb .------ —-------- 1 70
C ed ar L ea f, Coml., lb .---------1 00
C itronella , l b . _______________1 00
Cloves, l b . _—— _—------------ 1 75
C roton , l b s . ____________—  4 00
C ubeb, l b . ________________ — 4 26
E rig e ro n , lb. ___- ---- ------------2 70
R u ca ly tu s , l b . ______________ 85
F e n n e l ______- ______________2 25
H em lock, P u ., lb. ---------------1 70
H em lock Com ., lb -----------------1 00
Ju n ip e r  B er., lb .___ - —---------3 00
J u n ip ’r  W 'd , l b . _____________1 60
L av . F low ., lb___ _________  4 50
Lav. G ard .. lb ___________ —  1 26
Lem on, l b . __________________ 2 00
M u sta rd , tru e , ozs--------------
M u sta rd , a r t . ,  o z s . ________
O range, Sw ., lb ---------------------3 00
O riganum , a r t . ,  lb -----------------1 00
P en n y ro y al, lb. . —— — — -  3 76
P e p p e rm in t, l b . _____________6 50
R ose, d r . __________________
R ose, G eran ., ozs----------------
R o sem ary  F lo w ers, lb .------- - 1 00
Sandalw ood

E . I ., l b . ________________8 00
W . 1., lb. _______________4 60

S a ssa fra s
T ru e , l b . ________________ 1 #0
s y n .,  l b . ________________ 86

S p ea rm in t, l b . ______________ 2 50
T an sy , l b . _______________ —  3 50
T hym e, R ed, lb —-- ------------   1 75
Thym e, W hi., lb ._____________ 2 00
W in te rg reen

L eaf, tru e , lb------------------ 5 60
B irch , lb. _______________4 00
Syn. ___________________ 76

W orm seed , l b . ______________ 3 50
W orm w ood, lb. _____________5 50

© 60 
©  30
© 2 00 
© 1 20 
© 1 40 
©  2 00 
©  1 60 
©  4 26 
© 3 20 
©  2 00 
© 4 00 
©  2 60 
© 2 20 
© 1 26 
©  1 40 
©  2 25 
© 4 60 
©  4 80 
©  3 86 
© 1 20 
© 2 60 
©  2 20 
© 1 26 
©  3 20 
©  1 75 
©  5 00 
©  1 50 
©  2 40 
© X 25 
©  30
© 3 25 
©  1 20 
© 3 20 
© 6 00 
©  2 60 
© 1 00 
© 1 60

© 8 60 
©  4 75

©  2 40 
©  1 40 
©  3 00 
©  4 00 
© 2 40 
©  2 60

© 6 00 
© 4 60

f l  20 
4 00 

© 6 00

L IC O R IC E
E x tra c ts ,  s tick s , p e r  box__1 60 ©  2 00
Lozenges, lb. ______________ 40 ©  60
W afe rs , (24s) box__________ © 1 60

L E A V E S
B uchu, lb., s h o r t  ________  © 60
B uchu, lb., lo n g ____________ ©
B uchu, P ’d., l b . ____________ © 70
Sage, bulk, l b . ____________  25 ©  30
Sage, loose p ressed , 14s, lb. ©  40
Sage, o u n c e s _______________ ©  86
Sage, P ’d a n d  Grd_________  ©  35
S enna

A lex an d ria , l b . _________ 35 ©  40
T innevella , l b . ________  25 ©  40
Pow d., l b . ______________ 25 @ 35

U v a  U rsi, lb. ______________ © 31
U va U rsl, P ’d., l b . _________ © 45

L IM E
Chloride, m ed., dz. __    ©  85
Chloride, larg e , dz________  © 1 46

L Y C O P O D IU M
P ound  __________    45 © 60

O IL S  H E A V Y
C asto r, g a l . _______________-
C ocoanu t, l b . ______________
Cod L iv e r, N o rw eg ian , gal.
Cot. Seed , g a l . _____________
Liard, ex., g a l— -- ----- ----------
L a rd , No. 1, g a l.----------—
L inseed , raw , g a l._________ _
L inseed , boil., g a l__________
N eatsfo o t, e x tra ,  g a l----------
Olive

M alaga, g a l . ___________
P u re , g a l . -- ------- —-------

S perm , ga l. ________________
T an n er, gal. ______________
T a r , g a l. ---------------------------
W hale , gal. ______________—

O PIU M

1 45 ©  1 60 
22%© 35

1 20 ©  1 60f l 00 
1 65 

©  X 40

86 
1 55 
X 25 

73 
76 
80

2 00 
3 00 
1 25 

75

© 91
© 1 00
© 2 50 
© 6 00 
©  1 50 
©  90
©  65
© 2 00

15 ©

Gum , ozs., $1.40, oz------------- 1.25
P ow der, ozs., $1.40; oz.--------- 1 30
rG an ., ozs., $1.40; oz.--------- 1 30

P A R A F F IN E
P o u n d  ____  — ------------- 06%@ 16

P E P P E R
B lack , g rd ., lb --------------------- 25 © 35
Red, g rd ., lb ----------------------- 45 © 56
W h ite , g rd ., lb _____________ 40 © 55

P IT C H  B U R G U N D Y
P o u n d  _____________________ 20 © 26

P E T R O L A T U M
A m ber, P la in , lb .------------— 12 © 17
A m ber. C a rb .. lb ---------------- 14 (0) 19
C ream  W hi,, lb .---------------- - 17 © 22
Lily  W h ite , lb -------------------- 20 © 26
Snow W hite , lb .— ------------- 22 © 27

© 70
© 76 P L A S T E R  P A R IS D E N T A L

@ 5 76
Less, l b . ________________—— 03%@ 08

5 25 @ 5 60
P O T A S S A

C austic , s t ’ks, lb ------------ 55 © 88
1 50 © 1 75 Liquor, l b . _______________ ©  40

B ica rb o n a te , lb. — -------------- 30 © 36
A ce ta te , lb. ------------------------ 6 9 © 1 04
B ich ro m ate , lb. ___________ 15 © 25
B rom ide, lb. ----------------------- 6 4 @
C arb o n a te , lb . ---------- ----------
C h lo rate

4 5 7 6
X ta i., lb. _ ___________ 20 © 29
Pow d., l b . ______________ 19 © 27
G ran ., l b . __ ___________ 32 © 40

Iodide, lb. —------------------------ 1 88 © 2 20
P e rm a n g a n a te , l b . ---- ---------
P ru s s ia  te

30 © 50

Red, lb. ________________ 80 <Q> 90
Yellow, lb. __________ - 60 © 60

QUASSIA C H IP S
25 © 30

Pow d., l b . ___ A ------------------ 35 © 40

5 oz. can s, ozs..

Pound

© 77

04 © 15

RO O T
A conite, Pow d., lb .________
A lk an e t, lb. _______________-
A lkane t, Pow d., lb_________
B elladonna, Pow d., lb .-------
Blood, Pow d., lb .__ —— —
B urdock, Pow d., lb -------------
C alam us, B leached, S p lit  a n d

P eeled , l b . _____________
C alam us, O rd in ary , lb ._____
C alam us, Pow d., lb .________
E lecam p an e, lb. ________—
G e n ia n ,  Pow d., lb_________
G inger, A frican , Pow d., lb.
G inger, J a m a ica , L im ed, lb.
G inger, J a m a ica , Pow d., lb.
G oldenseal, Pow d., lb ._____ 1 75 ©
H ellebore, W hite , Pow d., lb. 20 ©  30
In d ia n  T u rn ip , Pow d., lb —

©
35 © 

© 
©

36 ©
©

©
©

25 © 
17%@ 
15 © 
38 ©

© 60
Ipecac, Pow d., lb .____ ____ 3 00 ©  3 60
L icorice, lb. _____________— 30 ©  35
Licorice, Pow d., lb ________  15 © 25
M andraice, Pow d., lb__ © 40
M arshm allow , C u t., lb______  © 60
M arshm allow , Pow d., lb-----  ©  60
O rris, l b . __________________-  ©  36
O rris, P ow d.. lb .____________ 40 0  46
O rris, F in g e rs , lb__________  © 1 75
P in k , P ow d., lb .____________1 50 ©  2 25
P oke, P ow d., lb ._______  @ 30
R h u b arb , lb. _________  ©  80
R h u b arb , P ow d., lb .___ ____ © 60
S a rsa p a r il la  (H o n d u ras, c u t)  1 30 ©  1 40
S a rsa p a r illa , M ed., C u t, lb . ©  60
Squills, Pow d., lb ---------------- 42 ©  80
T u m eric , P ow d., lb .________ 15 ©  25
V a le rian . Pow d., lb___  ©  50

S A L
E psom , lb. _________________ 03% © 10
G laubers

L um p, lb. _____________ 03 ©  10
G ran ., lb. _____________-  03% © 10

N itre
X ta l. o r  P ow d_________  10 © 20
G ran ., lb. ______________ 09 © 20

Rochelle, lb. _______________ 17
Soda, lb. 02% © 08

A nise, lb. _______________ - 40 © 45
C anary , R ecleaned , lb______ 10 © 16
Cardaim on, B leached, lb___ © 2 00
C araw ay , D utch , lb --------  - 25 © 30
C elery, lb. _________________ © 1 10
C olchicum , Pow d., lb ._____ © 2 00
C oriander, lb. ______________ 15 © 25
F en n e l, lb. _________  ___ 30 © 40
F lax , W hole, lb____________ 07%@ 15
F lax , G round, lb___________ 07%@ 15
H em p, R ecleaned , lb .______ 03 © 16
L obelia, Pow d., lb .-- .----------- © 8b
M u sta rd , B lack , lb___  __ 17%@ 25
M u stard , W h ite , lb________ 15 © 25
Poppy, Blue, lb____________ 20 © 25
Q uince, lb. _______ ________ 1 00 © 1 25
R ape, lb. __________________ 10 © 15
S abad illa, Pow d., lb ._______ 53 © 76
Sunilow er, lb. ____________ 11 © 20
W orm , L e v a n t, lb. © 4 50
W orm , L e v a n t, P o w d .____ © 4 75

S O A P
C astile , C onti, W h ite

Box ____________________ @15 75
B a r  ____ _______________ © 1 60
Pow d. __________________ 50 © 65

SO D A
Ash ________________________ 03 © 10
B ica rb o n a te , lb. ___________ 03% © 10
C au stic , Co’l., lb___________  08 © 15
H ypo su lp h ite , lb. _________  05 ©  10
P h o sp h a te , lb. _____________ 23 © 28
S u lph ite

X ta l., l b . _______________ 15 ©  25
D ry, Pow d., lb ._________ 12%© 20

S ilica te , Sol., g a l__________  40 ©  60

L ig h t, lb.
S U L P H U R

04% © 10

Rock C andy, G als__________ 70 © 85

T A R
% P in ts ,  dozen____________ © 1 00
P in ts , dozen _______________ © 1 60
Q u a rts , dozen © 2 75

T U R P E N T IN E
63 @ 78
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These Quotations Are Used as a Base to Show the 
Rise and Fall of Foods Quoted on This 

and the Following Page.
T h e  following list of foods and grocer’s sundries is listed upon base prices, not 

intended as a guide for the buyer. Ea ch  w eek we list  item s advancing and declining  
upon the m arket. B y  com paring the base price on these item s w ith  the base price 
the week before, it show s the cash advance or decline in the m arket. T h is  perm its 
the m erchant to  take advantage of m arket advances, upon item s thus affected, that  
he has in stock. B y  so doing he w ill save m uch each year. T h e  M ichigan Tradesm an  
Is read over a broad te rrito ry , therefore it would be im possible for it to quote prices 
to act as  a buying guide fo r everyone. A  carefu l m erchant w atches the m arket and 
takes advantage from it.

ADVANCED • DECLINED
Soap
K aro  Syrup  
Evap . Apricots— y?c 
Evap . Peaches— 2̂c 
Prunes  
R a is in s— 1J4c

S auerkraut— 5c

AM M O N IA
L ittle  Bo Peep , m od—  1 35
L ittle  Bo Peep , lge___ 2 25
Q uaker. 32 oz________ 2 10

A P P L E  B U T T E R
Q u ak er, 12-28 oz.,

D o z .________________1 55

B A K IN G  P O W D E R S
Royal. 2 oz., doc_____  80
R oyal, 6 oz., doz_____ 2 00
R oyal. 12 oz., d oz____ 2 85
Royal, 6 lbc., doc____  20 00

10 oz., 4 doz. in  c a se_ 3 40
15 oz. 4 doz. in  c ase_5 00
15 oz., 4 doz. in  c a se_8 40
>0 oz., 2 doz. in  c a se_6 50
5 lb., 1 doz. in  c ase_0 00

10 lb., % doz. in  c a se_5 75

B L E A C H E R  C L E A N S E R
Lizzie, 16 oz.. 12s____ 2 16
L ineo  W ash , 32 oz. 12s 2 00

B L U IN G
Am. Ball, 36-1 oz., oarL  1 00 
Boy Blue, 18s. p e r  cs. 1 35

B E A N S  and P E A S
D ry  L im a  B eans, 25 lb. 2 25 
W h ite  H ’d  P . B e a n s— 4 05 
S p lit  P e a s , yell., 60 lb . 3 35 
S p lit P e a s , g r ’n, 60 lb. 4 75 
S co tch  P e a s . 100 lb___ 6 90

B U R N E R S
Q ueen  A nn, No. 1 ____ 1 15
Q ueen  A nn , No. 2 _____1 25
W hite  F lam e . No. 1 

an d  2, doz___ _______2 26

B O T T L E  C A P S
Single L acq u o r, 24 g ro ss  

case , p e r  c a se_____ 4 10

B R E A K F A S T  FO O D S
Kellogg’s  Brands  

C orn  F la k es , No. 136—  2 65 
COrn F la k es , No. 124— 2 65
P ep , N o. 224__________2 20
P e p  No. 250 ___________1 06
K ru m b les , No. 412___ 1 65
B ra n  F la k es . No. 624_ 1 90
Bran. F la k es . No. 650_1 00
R ice  K risp ie s , 6 oz._2 40
R ice K risp ie s , 1 oz____ 1 10
All B ra n , 16 o z ._______2 30
All B ran . 10 o z ._______2 76
All B ran . % o z . _______1 I t
W hole W h e a t  F la .,  24s 2 40 
W hole W h e a t  B is ., 24s 2 31 
W h e a t  K risp ie s , 2 4 s~  2 40 

P o s t B ran d s
G ra p e n u t F la k es , 24s_2 10
G ra p e -N u ts , 2 4 s ______8 90
G rap e -N u ts . 5 0 s ______1 60
In s ta n t  P o s tu m , No. 8 5 46 
I n s ta n t  P o s tu m , N o. 10 4 70 
P o s tu m  C ereal, No. 0_ 2 38
P o s t  T o as tie s , 36s___ 2 65
P o s t  T o astie s , 24s___ 2 65
P o st B nank, P B F  2 4 . .  3 15 
P o s t B ra n , P B F  36— 3 16

Am sterdam  B rands  
Gold Bond P a r .,  No. 5% 7 50
P rize . P a r lo r . No. 6__ 8 00
W h ite  S w an  P a r .,  No. 6 8 60

BRO O M S
Q u ak er, 5 sew ed______7 26
W a r e h o u s e ___________7 76
W in n er, 5 sew ed_____ 5 75

B R U S H E S
Scrub

N ew  D eal, dozen____ 85

Stove
S h a k e r, d o z e n ___. . . . .  90

Shoe
Topoen, d o z e n ______ 90

B U T T E R  C O L O R  
H a n s e n ’s, 4 oz. b o ttle s  2 40 
H a n se n 's , 2 oz. b o ttle s  1 60

C A N D L E S
K lectric  L ig h t, 40 lbs._  12.1
P lum ber, 40 lb s.________12.8
P araffin e , 6 s ___________14%
P araffin e , 1 2 s _________14%
W ic k in g ______________40
T udor. 6s, p e r  box____30

C A N N E D  F R U IT S
Apples

P e r
Doz.

Im p eria l, No. 10_____ 5 00
S w eet P e a s , No. 10_4 75

Apple Sauce
H a r t ,  No. 2__________1 20
H a r t,  No. 10__________5 10

Apricots
F o re s t ,  No. 10_______9 00

Q u ak er, No. 10__________9 75
G ib ra lte r , No. 10_______ 9 25
G ib ra lte r , No. 2%_______ 2 40
S u p erio r, No. 2%________2 80
Suprem e. No. 2% ________3 10
S uprem e, No. 2__________2 25
Q u ak er, No. 2____________2 10
Q u ak er, N o. 2% _______2 85

B lack b erries
P rem io , No. 10_________6 00
Q u a k e r  N o. 2_________1 60

Blue B errie s
E ag le , No. 10_________8 50

C h erries
H a r t.  No. 10___________6 70
H a r t ,  No. 2 in  s y ru p_2 95
H a r t  S pec ia l, 2_______1 25

S u p rem e, No. 2 in
s y r u p _______________2 25

H a r t  Spec ia l, No. 2_1 35

C h errie s— Royal A nn
S u p rem e , No. 2%____ 3 20
S u p rem e, No. 2_______2 25
G ib ra lte r , No. 10_______9 25
G ib ra lte r , No. 2%____ 2 75

F ig s
B eck w ith  B re a k fa s t.

No. 1 0 _____________12 00
C a rp e n te r  P re se rv e d ,

5 oz. g l a s s _________1 35
S u p rem e K od o ta , N o. 1  1 80

F ru it  S a lad
S u p rem e, No. 10______12 00
Q u ak er, No. 10_______11 SO
S u p rem e, No. 2%------- 3 46
S u p rem e, No. 2_______2 60
S u p rem e, No. 1_______1 90
Q u ak er, No. 2% ___ 3 16

Goos berries
M ichigan , No. 10____ 5 35

Grape F ru it
F lo rid a  Gold, No. 6— 5 00
F lo rid a  Gold, No. 2__ 1 45
Q u ak er, 8 oz____  90
Q uaker, 2 % __________1 46

Grape F ru it  Ju ice
F lo rid a  Gold, No. 1_ 90
Q u ak er, No. 1_______  90
Q uaker, No. 5------------4 50

Loganberries
P rem io , No. 10 _____ 6 75

Peaches
F o re st, so lid  pack .

No. 10___________________7 30
N ile, sliced, No. 10______ 6 50
P rem io , h a lv es . No. 10 6 50 
Q u ak er, s liced  o r

ha lv es . No. 10__________8 20
G ib ra lte r , No. 2%____ 2 00
S uprem e, sliced  No.

2 % _________________2 16
S uprem e, ha lv es .

No. 2 % _____________2 25
Q u ak er, sliced  o r

ha lv es . No. 2% _____ 2 10
Q u ak er s liced  o r 

ha lv es . No. 2________1 70

P e ars
Q u ak er, No. 10______8 59
Q u ak er, B a r t le t t ,  No.

2% __________________2 65
Q uaker, B a r tle tt .  No.

2 __________________ 1 95

Pineapple Ju ice  
Doles. D iam ond  H ead ,

No. 2 ______________1 45
Doles, H o n ey  Dew,

N o . 1 0 _____________6 75

Pineapple, Crushed
Im p eria l, No. 10_____ 7 50
H o n ey  Dew , No. 2% ___2 40
H o n ey  Dew , No. 2_____1 90
Q u ak er, No. 2% _______2 35
Q u ak er, No. 2_________ 1 80
Q u ak er, No. 1_________1 10

P in eap p le , Sliced 
H o n ey  Dew , ¿ Ic e d ,

No. 1 0 _______________9 00
H o n ey  D ew , tid  b its .

No. 1 0 ______________9 00
H o n ey  Dew , No. 2%_2 45
H oney  Dew , No. 2____ 2 00
H o n ey  Dew , No. 1____ 1 10
U keleie  B roken . No. 10 7 90 
U keleie  B roken , 2%— 2 25 
U keleie B ro k en , No. 2 1 85 
Q u ak er, T id  B its , No.

1 0 ___________________8 25
Q u ak er, No. 10__________ 8 25
Q u ak er. No. 2%__ 2 35
Q u ak er, No. 2________ 1 90
Q u ak er, No. 1_ ,_______1 05

Plum s
U lik it, No. 10. 30%

s y r u p ____ __________6 50
S uprem e E gg , No. 2% 2 30
S uprem e E gg , No. 2__ 1 70
P rim o , No. 2, 40% 

s y r u p _______________ 1 00

P re p are d  P ru n e s
Suprem e, No. 2%______ 2 35
S uprem e, No. 2%,

I t a l i a n ____ _____ 2 00

R asp b e rries , B lack
Im p eria l, No. 10______ 7 00
P rem io , No. 10________ 8 50
H a r t ,  8 - o u n c e ______  80

R a sp b e rries , Red
P rem io . No. 10— _____ 8 75
D a g g e tt, No. 2________ 2 20

Straw berries
H u n t, S uperio r, No. 2 2 35

C A N N E D  F IS H
C lem  C h’der, 10% oz._ l  35
Clam  Chow der. No. 2_ 2 75
Clam s, S team ed  No. 1 2 75 
C lam s, M inced, No. % 2 40 
F in n a n  H add ie , 10 oz._ 3 30
Clam  Bouillon, 7 oz__ 2 50
C hicken  H add ie . No. 1  2 75
F ish  F lak es , sm a ll___ 1 25
Cod F ish  C ake, 10 oz. 1 55
Cove O yste rs . 5 oz___ 1 35
L o b ste r , No. %_______ 2 25
S hrim p , 1, w e t________ 1 45
S a rd ’s, % Oil, k ’le ss_3 75
S ard in es . % Oil, k ’less 3 35
Salm on, R ed  A lask a_2 20
Salm on, Med. A la s k a .  1 75 
Salm on, P in k , A la sk a  1 38 
S a rd in es , Im . %, ea.6@13%
S ard in es , C a t  _________1 00
T u n a . % V an  Cam ps,

doz. ______________________ 1 75
T u n a , %s . V an  Cam ps,

d o z . _________________ 1 IS
T u n a , Is, V an  Cam ps,

d o z . _________________ 3 45
T u n a , %8, C hicken  Sea,

doz. _________________1 70
T u n a , % B o n ita_______ 1 25

C A N N E D  M E A T
B acon, m ed . B e e c h n u t 2 50 
B acon, lge.. B e e c h n u t 3 75
B eef, lge., B e e c h n u t_3 25
Beef, m ed., B e e c h n u t.  1 95 
Beef, No. 1, C o rn e d ..  1 80
B eef, N a  1, R o a s t ___ 1 95
Beef. 2% oz.. Q ua., Sli. 1 30 
C orn  B eef H a sh , doz. 1 85 
B e e fs te a k  & Onions, a  2 70
Chid  Con C ar., I s ____ 1 05
D eviled  H am , % s____ 1 36
D eviled  H am , % s___ 2 20
P o tte d  M eat, % L ibby  48 
P o tte d  M eat, % L ib b y . 75
P o tte d  M eat, % Q u a ._ 65
P o tte d  H am , Gen. %_1 36
V ie n n a  S aus. No. %__ 90

Baked Beans
C am pbells  4 8 s ________ 2 35

C A N N E D  V E G E T A B L E S  
H art Brand
Asparagus

Q u ak er, No. 2________ 2 10
H u n t  P i c n i c ___________1  80
H u n t  No. 1, Med. G reen  2 90 
H u n t  No. 1 M ed. W h ite  3 15 
H u n t  N o. 1 Sm all 

G reen  _______________2 80

Baked Beans
1 lb. Race, 36s, cs_____ 1 75
No. 2% Size, doz____ 1 10
No. 10 S au ce__________ 4 0«

L im a  Beans
B aby. No. 2____________1 60
M arcellus, N o. 2______ 1 25
S co tt Co. S oaked___  90
M arcellus. No. 10______ 5 90

Red K idney Beans
No. 10_________________4 50
No. 2 ________________ 95

String Beans
Choice, W hole, No, 2— 1 78
Cut,, No. 1 0 ____________7 25
C ut, No. 2 _____________1 35
M arcellus C u t, No. 10. 6 00 
Q u ak er C u t No. 2—,— 1 20

W ax Beans
Choice, W hole, N o. 2 - .  1 70
Cut, No. 10 - ----  7 25
Cut, No. a _____________1 35
M arcellus C u t. No. 10- 5 50 
Q u ak er C u t No. 2------1 20

Beets
E x t ra  Sm all, No. 2____1 75
H a r t  C u t, No. 10_____ 4 60
H a r t  C u t, No. 2--------- 95
H a rt Diced, No. 2_— 90
Q u ak er C u t No. 2%_1 20

Carrots
Diced, No. 2 __________ 95
Diced. No. 1 0 ________ 4 20

Corn
Golden B an ., No. 2___ 1 50
i ¡olden B an ., No. 10 —10 00
M arcellus, No. 2______1 25
F a n c y  C rosby, No. 2— 1 40 
F a n c y  C rosby, N o. 10— 6 76 
W hole G rain , 6 B a n 

tam , No. 2__________1 55

Peas
L itt le  D ot, No. 2____ 2 25
S ifted  E . Ju n e , No.10 _ 9 60
S ifted  E . Ju n e , No. 2_1 90
M arcel., Sw. W  No. 2 1 55 
M arcel., E . Ju n e , No. 2 1 45 
Q uaker, E . Ju ., No, 10 8 00

Pum pkli.
No. 10 _______________ 4 75
No. 2 % ________________1 20
No. 2 __________________92%

Sauerkraut
No. 1 0 ________________5 25
No. 2% Q u a k e r_____ 1 10
No. 2 Q u a k e r________  95

Spinach
S uprem e No. 2%_____ 1 75
S uprem e No. 2_____ 1 37%
M ary land  C hief No. 2 1 10

Succotash '
Golden B an tam , No. 2 . 1 75
H a rt.  No. 2___________1 65
P rid e  of M ich igan___ 1 25

Tomatoes
No. 1 0 ________________ 5 50
No. 2 % _______________ 1 85
No. 2 _________________ 1 40
Q uaker. No. 2_________ 1 10

C A T S U P
Q u ak er, 10 oz___ doz. 1 10
Q uaker, 14 oz___ doz. 1 40
Q u a k e r gallon  g lass , 

d o z e n _____________10 25

C H IL I  S A U C E
S niders. 8 oz. ________ l 65
S n iders. 14 o j. _______ 2 25

O Y S T E R  C O C K T A IL  
Sniders. 11 oz_______ _ 2 00

C H E E S E
R o q u efo rt ______________70
W isconsin  D a i s y ________15
W isconsin  T w i n ______ 14%
N ew  Y ork  J u n e , 1933___ 22
S ap  S a g o ________________52
B r ic k  __________________16

M ichgian  F l a t s _______13%
M ich igan  D a is ie s _______14
W isconsin  L o n g h o r n _15
Im p o rted  L e y d e n _____ 27
1 lb. L im b erg e r__________16
Im p o rted  S w i s s ___ _____6$
K ra f t,  P im e n to  L o a f___ 23
K ra f t, A m erican  L o af_21
K ra f t. B rick  L o a f_____ 21
K ra f t, S w iss L o a f-  _ 22
K ra f t,  Old E n d , L o a f 81 
K ra f t,  P im en to , % lb ._ l 70 
K ra f t,  A m erican , % lb. 1 70
K ra f t,  B rick . % lb___ 1 70
K ra f t,  L im b u r.. % lb. 1 70

C H E W IN G  GUM
Adaima B la c k  Ja ck _______61
A d am s D e m ty n e _________66
B e a m an 's  P e p s in  _____65
B eech n u t P e p p e rm in t. .! .  65
D o u b lem in t _____________66
P e p p e rm in t, W rig leya__ 66
S p e a rm in t, W rig leya____65

Ju ic y  F ru it____________   65
W rig ley 'a  P -K ___________65
T e a b e rry  _______________ 65

C H O C O L A T E  
B ak er, P re m ., 6 lb. % 2 42 
B ak e r, F re .,  6 lb. 3 oz. 2 55 
G erm an  S w eet, 6 lb .% s 1  86 
L it t le  Dot Sw eet 

6 lb. % s____________2 65

C IG A R S
H e m t. C h am p io n s ___ 38 60
W e b ate r  P l a z a _____  75 00
W eb ster Golden W ed. 75 06
W e b s te r e t te s ________ 37 60
C in c o s _______________ 38 50
G a rc ia  G ran d  B a b ie s .  40 00
B ra d s tr e e ts  _________ 38 50
O d i n s _____—________ 40 00
R G D un B o q u e t___ 75 CO
P e rfe c t G a rc ia  Subl._ 95 00
K en w av  ____________ 20 00
B u d w ise r ___________ 20 00
I s a b e l l a ___— _______ 20 00

Cocoanut
B an n er, 25 lb . t in s ___ 20%
S n o w d rift, 20 lb . t in s__ 20

C L O T H E S  L I N E
H ousehold , 50 f t .______ 1 75
C up p les  C o r d ________2 90

C O F F E E  R O A S T E D  
Lee & Cady

1 lb. Package
R yco  ________________ 23
B osto n  B r e a k f a s t ___ 25
B re a k fa s t  C u p _______24%
C o m p e t i t io n ___________18
J . V. ----------------------------22%
M a je s tic  _____________31
M orton  H o u s e _______33%
N ed row  ____ _____ 28
Q u ak er, in  c a r to n s_1 . 25%
Q u ak er, ip  g la s s  j a r s .  30

Coffee E x tra c ts
M. Y.. p a r  100___—. . .  12
F r a n k ’s  50 p kga_____ 4 25
H u m m el’s  50. 1 lb____ 10%

C O N D E N S E D  M IL K  
Eagle, 2 oz., p e r  c a s e . .  4 60

Cough Drops
Bxs.

S m ith  B ro s___ ________ 1 46
L u d e n 's  _________ , 1  45
V ick ’s. 40/lO e_________8 40

CO U PO N  B O O K S
50 E conom ic  g rad e __ 2 50

100 E conom ic g rad e_4 50
500 E conom ic  g rad e __20 00

1000 Econom ic g ra d e __37 50
W h ere  1,000 books a re  

o rd ered  a t  a  tim e , sp e c ia l
ly p rin te d  f ro n t  co v e r is 
fu rn ish ed  w ith o u t charge.

C R A C K E R S
H ekm an B iscu it Com pany
S a ltin e  S o d a  C rack ers ,

b u l k ________________  14
S a ltin e  S o d a  C rack ers .

1 lb. p k g s___________ 1 86
S a ltin e  S oda  C rack ers ,

2 lb. p k g s.___________3 36
S a ltin e  S o d a  C rack ers ,

8% oz. p k g s______  1 00
B u t te r  C rack ers , b u lk .  14 
B u t te r  C rack ers , 1 lb . 1 72 
B u t te r  C rack ers , 2 lb . 3 36 
G rah am  C ra c k ers . b u lk  14
G rah am  C’s, 1 lb_____ 1 90
G ra h a m  C’s. 2 lb____ 3 36
G rah am  C ’s, 6% oz__1 00
J u n io r  O y s te r  C ’s, blk . 14 
O y ste r  C ’s, shell, 1 lb. 1 84
Club C ra c k e rs__________1 86

C R E A M  O F  T A R T A R  
6 lb. b oxes______________85

D R IE D  F R U IT S  
Apricots

C h o ic e ______U__________22%
S t a n d a r d _______________21

Citron  
10 lb. b ox_____ 25
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C u rra n t*
P a c k a g es , 11 oz________ 13

Date*
Q u ak er, 12s, p i tte d ___ 1 40
Q u ak er, 12s, re g u la r— 1 10 
Q u ak er, 12s, 1% lb —  2 30 
Q u ak er, 12s, 1 lb -------1 45

Fla*
C alif., 24-8 oz. c a se — 1 80

Peaches
E v a p . C h o ic e __________14%
E v a . F a n c y ___________16%

Peel
L em on, T orelli,

4 oz., doz__ ._______ 90
O ran g e , T orelli,

4 oz., dozen________ 90
C itro n , T orelli,

4 oz., dozen________  90

R a isin*
S eeded, b u l k ---------------7%
T h o m p so n ’s  S’d less  blk. 7%
Q u a k e r  s ’d less  b lk-------

15  o z . ________________8
Q u a k e r  Seeded, 15 oz— S

J U N K E T  GO O DS
J u n k e t  P o w d e r ________1 M
Jun ke t T a b le t * _________1 36

M A R G A R IN E  
W ilson & Co .’s Brands 

Oleo
N u t __________________ 11
C ertified  A nim al F a t  

Oleo ________________ 13

M A T C H E S
D iam ond, No. 5, 144___ 6 25
S earch lig h t, 144 box_6 26
S w an, 144 ____________ 5 65
D iam ond, No. 0______ 6 00

Safety M atches 
R ed  Top, 5 g ro ss  case  4 80
C ongress, 5 gro . cs__ 5 25
S ta n d ard , 5 gro. cs._4 00

M U E L L E R ’8  P R O D U C T S
M acaroni, 9 oz_________ 2 10
S p ag h e tti, 9 oz.______ 2 10
Elbow  M acaroni, 9 oz— 2 10
E g g  Noodles, 6 o z .___ 2 10
E g g  V erm icelli, 6 oz__2 10
E g g  A lphabets. 6 oz—  2 10 
Cooked S p ag h e tti, 24c,

17 oz________________ 2 20

F R E S H  M E A T S  
Beef

T op  S te e rs  & H eif-----14
Good S te e rs  & H e if._12%
Med. S teers  & H e if__10%
Com. S teers  & H e if._09

Top ____
Good ___
M edium  .

—
11%
10%

9%

Lam b
13

Good _ . 
M edium  . 
P o o r __

12
. . .  10 

.  08

G o o d __
Mutton

. 05% 
05

L o in s  —
Pork

__13
B u tts  ___________________13
S hou lders ____________ 10%
S p a r e r i b s _______________10
N eck  B o n e s_—_________03
T r im m in g s _____________ 11

Califo rn ia  Prunes  
90@100, 25 lb . b o x es  —@6% 
80® 90. 25 lb. b oxes  __@07 
70® 80, 25 lb . boxes —@07% 
60® 70, 26 lb . b oxes  „ @ 0 8
50® 60, 25 lb . b o x e s __@08%
40® 50, 25 lb. b o x e s_@09%
30® 40, 25 lb . b o x e s_@11
20@ 30, 26 lb. boxes „ @13 
IS®  24, 25 lb . bo x es  — @14

H om iny
P ea rl, 100 lb. sa ck s------3 5«

N U T S
Whole

Alm onds. P e e r le s s ----- 15 Vi
B raz il, la rg e  _________13%
F a n c y  M ix e d ________ 16
F ilb e r ts , N a p le s _____ 16
P e a n u ts , v ir. R o a s ted  11%
P ecan s, 3, s t a r ___________25
P ecan s, Ju m b o  . . . _______40
P ecan s, M a m m o th _____ 50
W a ln u ts , Cal. —17% to  22

B u lk  Good*
E lb .M acaro n i, 201b.bx. 1 38 
E g g  Noodle, 10 lb. box  1 25

Salted Peanuts
F an cy , No. 1__ _________12
12—1 lb. Cellop’e  c a s e .  1 50

Pearl Barley
C h e s te r  ______________5 80

Len til*
C hili ____________________8

Tapioca
P e a rt, 100 lb. s a c k s ----- 7%
M inute , 8 oz., 3 doz—  4 05 
D ro m ed ary  I n s ta n t  —  3 50

Jiffy  Punch
3 doz. C a r to n ___ - —- — 2 26

A sso rted  flavors.

E V A P O R A T E D  M IL K  
Q uaker, T a ll, 10% oz— 2 85 
Ju n k e r, B ab y , 4 doz—  1 43 
Q uaker, G allon , % ¿ z-  * 
ta rn a tio n ,  T all, 4 do*. 2 95 
C arn a tio n , B ab y , 4 dz. 1 45 
b a tm a n ’s  D d e e . T a ll -  2 95 
D atm an’a  D ’dee, B a b y  1 48
Pet T a ll ______________2 95
Pet’. B ab y . 4 dozen___1 45
Borden’s , T a il. 4 doz— 2 95 
B o rd en ’s, B aby , 4 doz. 1 45

F R U IT  C A N S
B a ll Maaon 

F . O. B . G ran d  R ap id s
O ne p i n t ---------- —------\  JJj
One q u a r t ----------------- ■ ®®
H a lf  g a l l o n ------------- 12 00
M ason  C a n  T o p s, gro . 2 66

Shelled
A lm onds ________________39
P e a n u ts , S pan ish , 125

lb. b a g s______________7%
F i l b e r t s _________________32
P ecan s, s a l t e d __________55
W aln u t, C a l if o r n ia '___ 66

M IN C E  M E A T
N one Such, 4 doz_____ 6 20
Q u ak er, 1 doz. c a se__  95
T o  Ho. K egs, w et, l b -  16%

O L IV E S — Plain  
Q u ak er, 24 3% oz. cs. 1 87 
Q uaker, 24 7% oz. cs, 3 55
Q u ak er, 12. 12 oz------ 2 40
H ig h  L ife, 12 22 oz. cs. 3 45 
1 g a l. g lass , e a ch ------1 55

O L IV E S — Stuffed 
Q uaker, 24 2% oz. os. 1 87 
Q uaker, 24 4 oz. cs—  2 76 
Q u ak er, 24 6 oz. c s .— 3 55 
Q u ak er, 24 7% oz. cs. 4 65 
Q u ak er. 24 10 oz. cs. 5 95 
Q u ak er. 12 32 oz. c s .— 7 88 
1 G allon glaks, e a c h — 2 10

P A R IS  G R E E N  
% s ------------------------
i s  _________________________
2s a n d  5s------------------

34
32
30

P R O V IS IO N S
Barreled Po rk

C lear B a c k ___ 24 00>@26 00
S h o rt C u t. C lear-----  24 00

D ry S a lt  Meats 
D S B e l l e s _____ 20-25 17

Lard
P u re  in  tie rc e s -------------12
60 lb. t u b s _____ ad v an ce  %
50 lb. tu b s  — _a d v a n ce  V4
20 lb. p a i l s _____ ad v an ce  %
10 lb. p a i l s _____ a d v a n ce  %
5 lb. p a i l s ____ ad v an ce  1
3 lb. p a i l s _____ a d v a n ce  1

Com pound, tie rc e s ------11%
Com pound, t u b s _____ 10%

Sausage«
B o lo g n a _________________12
L i v e r ________________ — 16
F r a n k f o r t _____________-  1*
P o r k ____________________16
Tongue, J e l l i e d _________36
H ead ch eese  _____________15

Smoked Meats 
H am s, C ert., 14-16 lb —  18 
H am s, C ert., S k in n ed

16-18 lb. ____________@18
H am , d ried  beef

K n u c k l e s -----------------@22
C a lifo rn ia  H a m s ______@14
P icn ic  Boiled H a m s------@18
Boiled H a m e s ------------ @34
M inced H a m s _____„ @ 1 3
B acon  4/6 C e r t________ @27

Beef
B oneless, r u m p ___ @24 00

L iv e r
B e e f ___________
Calf ___________
P o rk  ___________

9
35
08

R IC E
F an cy  B lu e  R o se---------6 00
F a n c y  H e a d ________ 6 10

F R U IT  CA N  R U B B E R S  
Q u a k e r  R ed  L ip , 2 gro. 

c a r t o n _____________ *5

G E L A T I N E
Je ll-o , 3 do*.------------- 2 10
M inu te . 3 doz----------------4 05
K n o x ’s , 1 dozen---------2 *6
Je ls e rt ,  3 doz----------------1 40

P IC K L E S

Sw eet Sm all
L  a n d  C, 7 oz., doz—  92% 
P a w  P aw , q u a rts ,  doz. 2 80

Dill P ie ties
Gal., 40 to  T in . doz-----8 20
32 oz. G lass T h ro w n ----1 50

R U S K S
Postm a Biscu>: Co.

18 rolls, p e r  c a s e _____ 2 10
12 rolls, p e r  c a s e _____ 1 39
18 c a rto n s , p e r  case  —  2 35 
12 c a rto n s , p e r c a s e __ 1 67

H O N E Y
L a k e  Shore 1 lb . doz— 1 »0 P IP E S

Cob. 3 doz. In bx. 1 00@1 20

S A L E R A T U S
A rm  a n d  H a m m e r 24s_ 1 50

L L Y  A N D  P R E S E R V E S
re , 30 lb . p a lls ---------2 60
I ta tio n , 30 lb . p a i l s . l  85 
r e  P re s .,  16 oz., d z .-  2 00 
oz. A pp le  Je lly , dz. 95 
oz. M in t Je lly , dz. 1 60 

*. C ra n b e rry  Je lly , d z  90

P L A Y IN G  C A R D S  
B lu e  R ibbon, p e r  doz. 4 60
Bicycle, p e r  doz----------4 70
C arav ah , p e r  doz.------¿ zo

S A L  SO D A
G ran u la ted , 60 lbs. cs— 1 35 
G ran u la ted , 18-2% lb.

p ack ag es  __________1 10

JELLY GLASSES  
% P in t Tail, p o r do*.------15

P O P  CO R N
i re  P 6p . 25 lb . bates 2 25 
3llow , 24 1-lb . bates— 2 50

CO D  F IS H
Bob W h ite , 1 lb . p u re  25

H E R R IN G
Heliand H erring

M ixed, k e g s --------------- 85
M ilkers, keg s  ------------ 95
B oneless H e r r in g  10 lb. 13 
C u t L u n ch , 8 lb. p a ils  1 25

M ackerel
T ubs. 60 Count, fy- f a t  6 00 
P a ils , 10 lb. F a n c y  f a t  1 50

W hite F ish
M ed. F an cy , 100 lb—  13 00
M ilkers, b b l s ._________18 50
K  K  K  K  N o rw ay__ 19 50
8 lb. p a ils—,------------------- 1 40
C u t L unch_____________ 1 50
Boned. 10 lb. boxes------16

S H O E  B L A C K E N IN G
3 in  1. P a s te ,  doz____ _  1 30
E. Z. C om bination , dz. 1 30
Dr i -F o o t, d o z . ------------2 00
Bixbys, d o z . ---------------1 30
Sitinola, doz---------------- 90

S T O V E  P O L IS H
B lackne, p e r  doz-----— 1 30
B lack  S ilk  L iquid , doz. 1 30 
B lack  S ilk  P a s te ,  doz— 1 25 
B nam eline  P a s te ,  doz. 1 30 
E n a m elin e  l iq u id ,  doz. 1 30 
E. Z. L iquid , p e r  d ez— 1 30
R ad ium , p e r  doz.---------1 30
R isin g  S u n . p e r doz-----1 30
654 S tove E n am el, dz— 2 80 
V ulcanol, No. 10, doz— 1 30 
Stovoil, p e r  doz.------------3 00

SO A P
Am . F am ily , 100 box 5 20
F . B ., 60c_____________2 36
F ete  N a p th a . 100 b o x . .  4 65 
F la k e  W h ite , 10 b o x . .  3 10
Ivory , 100 6s___________4 95
F a iry . 100 box--------------- 8 25
P a lm  Olive, 144 box—  8 20
L a v a , 50 box—------------2 55
C am ay, 72 box--------------8 05
P & G  N ap  Soap, 100@3 10 
S w ee th eart, 100 b o x .— 5 70 
G ran d p a  T a r , 50 sm . — 2 10 
W illiam s B a rb e r  B ar, 9s 50 
W illiam s M ug, p e r doz. 48 
L ux  T o ile t. 60------------- 8 »6

SPIC E S 
W hole Spices

A llspice Ja m a ica ------ — @24
Cloves, Z a n z ib a r_____ @36
C assia , C a n t o n ________@24
C assia , 5c pkg., doz—  @40
G inger, A f r ic a --------------@19
M ixed, No. 1-----------------@30
M ixed, 10c pkgs., doz— @65
N utm egs, 7 0 @ 9 0 _______@50
Nutmegs, 1 0 5 -110______@48
>epper. B la c k --------------@23

Pure Ground in Bu lk
A llspice, J a m a i c a ___ @18
Cloves, Z a h z b a r ____ -  @28
Cassia. C an to n _________@22

G inger, C o r k i n ________@17
M u s ta r d _______________@21
M ace P e n a n g _________@69
P e p p e r, B l a c k ______ @23
N utm egs ______________®25
P ep p er, W h i t e ________@45
P epper, C ayenne  ______@26
P a p rik a , S p a n i s h ------- @36

S A L T
F. O. B . G ran d  R ap id s

Q u ak er, 24, 2 lb --------  95
Q u ak er, 36-1% ---------1 20
Q u ak er, Iodized, 24-2- 1 35
Med. No. 1, bb ls._____ 2 90
Med. N o .l, 100 lb. b k —  1 00 
F a rm e r  Spec., 70 lb .— 1 00 
P a c k e rs  M eat, 50 lb —  65
C ru sh ed  R ock fo r  ice, 

c ream , 100 lb., each  89 
B u t te r  S a lt, 280 lb. bbl. 4 00
Block, 50 lb-----------------  «
B a k e r  S a lt, 280 lb. bbl 3 80
6, 10 lb., p e r  b a le ---------
20, 3 lb ., p e r  ba le -------
28 lb. bogs, ta b le -----

93 
1 00

Seasoning
Chili P ow der, 1% oz__ 62
C elery  S alt, 1% oz____  80
Sage. 2 oz____________  80
Onion S a l t _____________1 35
G arlic  _________________1 35
P o n elty , 3% oz.--------  3 25^
K itch en  B o u q u e t____ 4 2o
L a u re l L e a v e s _______ 20
M arjo ram , 1 oz-----------  90
Savory, l  oz----------------  65
Thym e, 1 oz----------------  90
T um eric , 1% oz______  »5

S T A R C H
Corn

K ingsfo rd , 24/1 _____ 2 35
P ow d., bags, p e r  100— 3 95 
Argo, 24, 1 lb. pk g s.— 1 55 
C ream , 24-1 ________2 20

Gloss
Argo, 24, 1 lb. p k g s . . .  1 56 
Argo, 12, 3 lb. p k g s—  8 26
Argo. 8, 5 lb. p k g s------ 2 46
S ilv er Gloss. 48. I s ____11%
E la stic , 16 p k g s----------1 38
T ig er, 50 lb s .________ 2 82

T E A
Japan

M e d iu m _______________- 1 9
C h o i c e _____ _________22@30
F a n c y _______________30@36
No. 1 N ibbs--------------------38

Gunpowder
C hoice __________________34

Ceylon
P ekoe, m e d i u m ________ —_63

Eng lish  Breakfast
Congou, m e d i u m ________28
Congou, c h o i c e ______35@36
Congou, f a n c y ______ 42@43

Oolong
M edium  _________________39
C hoice —____     «5
F a n c y  _______   50

T W IN E
C otton , 3 p ly  cone______40
C otton , 3 p ly  b a lls______40

V IN E G A R
F. O. B . G ran d  R ap ids

C ider, 40 g r a in .—____ 18%
W h ite  W ine , 40 grain  19% 
W h ite  W ine, 80 grain  24%

W IC K IN G
No. 9, p e r  g r o s s _______ 80
No. 1, p e r  g ro ss  _______1 25
No. 2. p e r  g ro ss  ______1 50
No. 3, p e r  g r o s s _______2 30
P eerless  Rolls, p e r  doz. 90 
R ochester, No. 2. doz— 50 
R ocheste r, No. 3. d o z ..  2 00 
Rayo, p e r  doz________  76

F re e  R u n ’g, 32, 26 oz._ 2 40
F iv e  case  lo ts ---------------2 311
Iodized, 32, 26 oz-------- 2 40
F iv e  case  lo ts__________2 30

Colonial
F if te e n  4 s _____________1 00
T w en ty  3 s _____________1 05
S ix  1 0 s _______________ 93
Iodine, 24, 2s-------------- 1 35
Iodine, 36, 1_% — -  1 20
P la in , 36, 1% ---------------1 20
L og C ab in  P la in , 24, 2s 1 35

B O R A X
T w en ty  Mule Team

24, 1 lb. p a c k a g e s ____ 3 35
48, 10 oz. p a c k ag e s------4 40
96, % lb. p a c k ag e s----- 4 00

W A S H IN G  P O W D E R S  
Bon A m i P d .. 18s, b o x . 1 90 
B on A m i C ake, 18s.—-  1 65
B r i l lo __________ ._____  85
B ig  4 Soap  C hips 8 /5 — 2 40
Chipso, l a r g e ------------- 3 80
Clim aline. 4 doz-------- 3 60
G ran d m a, 100, 5c---------- 3 50
G randm a, 24 la rg e --------3 50
Snow boy, 12 l a r g e -------1 80
Gold D u st, 12 la i —  1 80 
L a  F ra n c e  L au n  4 dz. 3 65 
L u x  F la k es , 50 sm a ll— 4 80 
L u x  F la k es , 20 la rg e — 4 65 
Old D u tch  C lean .. 4 dz. 3 40
O ctagon, 9 6 s -----   3 90
Rinso, 2 4 s --------------------J  &®
Rinso , 4 0 s -- -----------------2 95
Spo tless  C leanser, 48,

20 o z . ------------------------3 85
S an i F lu sh , 1 doz---------- 2 25
Sapolio, 3 doz---------------3 15
S u p er S uds, 48 --------- 3 90
S u n b rlte , 50s-----------------2 10
W y an d o t. C leaner, 24s 1 60

SY RUP
Corn

B lue K aro , No. 1% — 2 65 
B lue Kajro, No. 5, 1 dz. 3 58
B lue  K aro . No. 10------- 3 40
R ed K aro , No. 1% -------2 85
R ed  K aro , No. 5, 1 dz. 3 88 
R ed  K aro , No. 10_____ 3 74

Im it. Maple F lavo r  
O range, No. 1%. 2 dz— 2 87 
O range, No. 3, 20 c a n s  4 34

Maple and Cane
K an u ck , p e r g a l----------1 25
K an u ck , 5 gal. c a n ------5 30
K an u ck , 24/12 G la s s . .  4 00 
K an u d k , J/2./26 G lass  4 15

Grape Juii.e
W elch, 12 q u a r t  c a se_3 90
W elch , 12 p in t c a se__ 2 00

C O O K IN G  O IL  
Mazola

P in ts ,  2 doz., c a se___ 4 70
Q u a rts , 1 doz________ 4 10
H a lf  G allons, 1 doz___ 6 00

W O O D E N W A R E
Baskets

B ushels, W ide B and,
wood h a n d le s_______2 00

M ark e t, d ro p  h a n d le_ 90
M ark e t, s in g le  h a n d le .  95
M ark e t, e x tr a  _________1 60
S plin t, l a r g e ___________8 60
S plin t, m e d i u m _______7 50
S plin t, s m a l l ___________6 50

Churns
B arre l, 5 g al., e ach ____2 40
B arre l, 10 g al., e a ch__ 2 55
3 to  6 g al., p e r  g a l____  16

Pa ils
10 q t. G a lv a n z e d _____ 2 60
12 q t. G a lv a n iz e d ____ 2 85
14 q t. G alvan ized  ______3 10
12 q t. F la rin g  Gal. J r . .  5 60
10 q t. T in  D a i r y . .____ 4 00

T rap s
M ouse, wood, 4 h o le s . .  60
M ouse, wood, 6 h o les_ 70
M ouse, t in , 5 ho les_ 65
R a t, wood ____________ 1 00
R a t, s p r i n g ___________1  00
M ouse, sp rin g ________  20

T ub s
L arg e  G alvan ized____ 8 75
M edium  G alvanized___7 75
Sm all G a lv a n iz e d ____ 6 75

W ashboards
B an n er, Globe_________ 5 50
B rass, s in g le___________ 6 25
G lass, s in g le___________ 6 00
Double P e e rle s s________ 8 50
Single  P e e rle s s_________ 7 50
N o rth e rn  Q ueen_______5 50
U n iv ersa l _____________7 25

Paper Food D ishes 
% lb. size, p e r  M___ 2 70
1 lb. size, p e r  M_____ 2 90
2 lb. size, p e r  M_____ S 40
3 lb. size, p e r  M _____ 4 15
5 lb. size, p e r  M_____ 5 60

W R A P P IN G  P A P E R
B u tc h e rs  D  F  _____ 06%
K ra f t  ________________05%
K ra f t  S tr ip e __________ 09%

T A B L E  S A U C E S  
L ee  & P e rrin , la rg e —  5 75 
Lee & P e rrin , sm a ll—  3 35
P e p p e r _______________1 6®
R oyal M in t------------------2 40
Tobasco, sm a ll------------3 75
Sho You. 9 oz., doz___ 2 00
A -l, Uirge ____________* 75
A -l, sm all ____________2 85
C aper. 2 oz----------------- 3 30

Y E A S T  C A K E
M agic, 3 doz._. ---------- 2 70
S un ligh t, 3 d o z . ____ 2 70
S un ligh t, 1% d o z .______ 1 35
Y east F oam , 3 doz______2 70
Y east F oam , 1% doz____1 35

Y E A S T — C O M P R E S S E D
F le isch m an n , p e r  doz-----30
R ed  S ta r , p e r  doz----------24
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S H O E  M A R K E T
M ichigan Retail Shoe D ealers Association . 

P re s id e n t—C lyde T ay lo r, D e tro it.
F i r s t  V ic e -P re s id e n t—M. A. M ittlem an , 

D etro it.
V ic e -P re s id e n t—A rth u r  A llen, G rand  

Rapids.
V ic e -P re s id e n t—E d w ard  D ittm a n , M t. 

P le asa n t.
V ic e -P re s id e n t—K. M aste rs , A lpena. 
V ic e -P re s id e n t—M a t  H a rr im a n , D an - 

sing.
V ic e -P re s id e n t—F re d  V en tin g , S ag inaw . 
V ic e -P re s id e n t—R ic h a rd  S ch m id t, H ills 

dale.
V ic e -P re s id e n t—E d w ard  S to ck er, D e

tro it.
V ic e -P re s id e n t—B. C. Olsee, G ran d  

R apids.
S e c ’y a n d  T re as .—J o sep h  B u rto n , D an - 

sing.
F ie ld  Sec’y—O. R. J e n k in s , P o r tla n d . 

Y e a rly  du es $1 per person.

Neighborliness for Merchant Profit
That great disciple of neighborliness, 

Franklin D. Roosevelt, last week, said: 
“My program is not federalization nor 
regimentation but instead community 
rugged individualism. It means,” he 
declared, “no longer the kind of rug
ged individualism that allows an indi
vidual to do this, that or the other 
thing that will hurt his neighbors. He 
is forbidden to do that from now on— 
and it is a mighty good thing. But he 
is going to be encouraged in every 
known way from the national capital 
and the state capital and the county 
seat to use his individualism so that 
he and his neighbors may improve 
their lot in life.”

Merchant community interest is on 
the increase. Merchants are conscious 
of the fact that as individuals they can 
make slow progress, but as a group of 
men, engaged in public service in retail 
service, they can make real economic 
progress, not only for themselves but 
for their communities.

This year we have recorded more 
new local associations than in the en
tire ten years preceding.

Groups of shoe merchants feel that 
they can do a better job collectively. 
A good example is the newly formed 
organization in Dayton, Ohio—revived 
and revitalized for the new purpose of 
collective action. This small organiza
tion, organized on the principle of the 
New England town meeting, discusses 
freely and openly the problems of the 
community and agrees or disagrees as 
to remedies.

There is no question but what the 
stimulation of the sale of men’s tan 
shoes was accelerated by the com
munity effort of merchants, who, in 
one week, removed all black shoes 
from the window and plugged browns, 
and thereby brought about a commun
ity acceptance of brown shoes a full 
season ahead of its promotion by the 
old, slow, laborious, individualistic 
system.

Leadership under the community- 
plan means all merchants working on 
an economic idea for profit and pres
tige. The group of merchants engaged 
in any such endeavor need not neces
sarily be large in number for there have 
been excellent accomplishments by 
merchants on one street. Particularly 
is this true when the street lends itself 
to illumination, flags and bunting in 
the promotion of a festival. Many com
munities do a masterly job in this di
rection for the Christmas period.

There are other phases of community- 
work needing immediate attention. One 
of the most pressing problems is that 
of the possiblity of clerk unionization. 
Believe it or not, but a definite effort 
is going to be made by the A. F. of L. 
for the organization of clerk unions. 
Maybe you read in Business Week the 
following:

“So far the white collar, real or 
figurative, worn by a majority of the 
retail workers has been a Verdun 
against labor’s assaults. Consciously 
or unconsciously, retail clerks and 
store workers always have consid
ered the white collar the symbol of a 
fine but real distinction between the 
kind of worker who joins unions and 
those who shouldn’t.

“Workers who get paid for what 
they do with their muscles are just 
selling labor and might join unions; 
those who do most of their work 
with their heads—above the collar 
line—don’t belong in labor unions.” 
The philosophy of unionism must be 

studied from the community viewpoint. 
If unionization comes it will mean 
peaks and valleys of employment. 
Clerks who are now engaged by the 
year and who are carried over the dull 
periods in the belief that the store staff 
is benefited by continuous employment, 
will discover that union work means 
payment when working and non-pay
ment during slack periods. There are 
dozens of other arguments to study— 
some favorable and some unfavorable— 
but it is obvious to anyone in retailing 
that any machinery of national union
ization of clerks will fall by the very 
weight of its inequalities.

Some communities have made great 
progress in the relationship of em
ployer to employee, largely due to the 
fact that there is an interchange of 
opinion and experience in the small, 
local meeting.

We are rapidly approaching the time 
of the year when understandings as to 
clearance dates should be made clear 
to all the merchants in the community. 
The length and duration of the clear
ance period can be determined by com
munity interest. Certainly, the open
ing of a new season can be made a 
community project.

Merchants serve best when they 
watch the trend of purchasing behavior 
more than they do the tactics of com
petition.

Thank you, President Roosevelt, for 
your constant emphasis on the words 
“Be Neighborly.” Much of our de
pression plight has been due to indi
vidual selfishness. Much of our prog
ress will come through the new spirit 
of neighborliness in the community; 
and also let’s remember, within the 
trade.—Boot and Shoe Recorder.

BESPEAKS GREAT ACTIVITY 
tCon.rnued from page 14)

confro n tin g  us. K eep in m in d  th a t 
th e  p en a lty  o f leadersh ip  is  r e 
sponsib ility . Few  m en  w ho  h a v e  
b een  elec ted  to  y o u r respec tive 
offices h a v e  faced  such responsi
b ilities an d  h ad  such a  w o n d erfu l 
o p p o rtu n ity  fo r serv ice a s  you. 
O f  course, i t  w ill ta k e  rea l team  
w o rk — patien ce— persev e ran ce—

tire less effo rt an d  a  un ity  o f p u r 
pose.

T h is g roup  is, of course, con 
cern ed  in  th e  success of your a d 
m in istration . T h is organization  
will d eem  it  a  p riv ilege if it can 
in any  w ay  b e  o f serv ice to  you in 
b ring ing  ab o u t a  condition  o f b e t
te rm en t fo r th e  peo p le  o f the 
s ta te  o f M ichigan.

T h o m as R eed , L ieu tenan t G o v 
erno r, stressed  th e  need  of b o th  
S enato rs an d  R epresen ta tives ta k 
ing th e  com ing session of the  L eg
isla tu re  sejriously. H e  said  h e  
w ou ld  p u t a  p rac tica l k ibosh  on 
p rofessional lobbyists in th e  Sen
a te , b u t  th a t  an y  accred ited  re p re 
sen ta tiv e  of the  M ichigan F e d e ra 
tio n  o f R e ta ilers w ould  b e  w el
com ed  to  the  S en a te  b y  him  d u r
ing th e  session of th e  1935 senate.

O rv ille  A tw o o d , the new ly 
e lec ted  S ecre tary  o f S ta te , spoke 
briefly .

Jo h n  S tack  sta te d  th a t  the  w ay  
ou t o f the  p resen t p ro b lem s w hich 
co n fro n t us is stric t econom y.

T heo . I. F rv  sp oke briefly.
T h e  k ey  ta lk  o f th e  evening w as 

b v  S en a to r A n d rew  L. M oore, o f 
Pontiac, w ho  addressed  th e  g a th 
ering  as follow s:

A n y  discussion of th e  taxation  
question  in M ichigan leads a t 
once to  the  consideration  o f th e  
follow ing sub jects:

1. P ro p e r  sup p o rt fo r the  sta te  
governm ent.

2. A d eq u a te  provision  for ed u 
cation.

3. F inancing  of local g o v e rn 
m en t.

4. D elinquen t ta x  relief.
5. P ro fitab le  hom e, fa rm  and  

rea l p ro p e rty  ow nership .
B oth p a rties  in the ir p la tfo rm  

p led g ed  to  rep ea l w h a t rem ains 
of th e  s ta te  p ro p e rty  tax . This 
will m ean  a  red u c tio n  in p o te n 
tial s ta te  incom e o f ab o u t $ 3 ,5 0 0 ,- 
000. A ll th a t now  rem ain s of the  
sta te  p ro p e rty  tax  is 8 /1 0 th s  of a 
m ill; 6 / 1 0th  fo r th e  U niversity  
an d  2 /1 0 th s  fo r th e  s ta te  college. 
T h is  b u rd en  w ill b e  sh ifted  to  the 
general fund  of th e  s ta te  an d  m ust 
b e  p ro v id ed  for from  th e  sales tax  
o r  som e o th er source.

T h e  surest w ay  to  red u ce  taxes 
is to  sp en d  less m oney . T h e  cost 
of gov ern m en t in M ichigan can 
an d  should  b e  m a te ria lly  reduced . 
But w hen  th e  red u c tio n  h as  b een  
m ade, w h atev er th e  cost m ay  be, 
the surest an d  m ost sa tisfac to ry  
w ay  to  ra ise  it, is b y  th e  m ean s of 
the  sales tax. T h e  sa les tax  saved  
the s ta te  finances a n d  th e  tim e has 
no t com e for its repeal.

D uring  the  p as t y ea r  m uch has 
been  said  in the  s ta te  ab o u t the 
su p p o rt of schools. A  ten ta tiv e  
figure o f som e $ 2 5 ,0 0 0 ,0 0 0  has 
been  p ro p o sed  as th e  m inim um  
am o u n t need ed . M any  can d id a tes  
fo r pub lic  office m a d e  rash  p ro m 
ises w hich can n o t b e  fulfilled.

T h a t schools shou ld  h av e  an 
a d eq u a te  an d  stab le  su p p o rt is no t 
sub jec t to  argum en t. T h e  ques- 

(Continued on page 24)
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OUT AROUND 
(Continued from page 9)

the hardest and goes the easiest of any
thing in existence. I ’d like to see one 
dollar wander back from Chicago, New 
York or an other mail-order trade cen
ter which has gone from a farmer and 
returned1—listen to this—to his son.

Kiss the dollar good-bye and mort
gage the farm.

Did any one ever write to a cata
logue house and ask for credit? Did he 
get it? Those concerns must have 
cash, must have it in advance, must 
have it even before the customer sees 
the goods he buys. The consumer 
sends his money and sits down and 
waits until the mail-order house gets 
good and ready to fill his order. But 
when people want favors or credit of 
any kind, they hustle to their home 
merchant. Did the plow arrive on 
time? Possibly not. Was the gas en
gine broken when it arrived? It was. 
You were months waiting for the ne
cessary adjustment to repair it. What 
of the wooden pump that came with
out the handle; of the milk separator 
that did not work properly; of the fur
niture which deluded the purchaser and 
his good wife?

You who are devotees of the look
like silk dresses, what did you think 
of the royal rag that came to you, when 
expectations were so high, and you 
were ashamed of the thing?

The great cities are necessarily cos
mopolitan. They are the epitome of 
the social world. All the belts of civil
ization intersect along their avenues. 
They contain the products of every 
mortal zone. They are cosmopolitan, 
not only in a National but in a moral 
and spiritual sense.

The rush and whirl of the city in
tensifies all natural tendencies of man. 
From its fomented energies, as well as 
from its greater weight of numbers, the 
city controls.

I don’t believe in that idea that what 
is to be will be. I ’d like to know where 
in creation all of us would be if we 
crammed that idea into our heads. It 
is a lock on the wheel of intelligent 
progress. I do not admire a gambler 
who goes into business to rob you; but 
off comes my hat to the one who said 
“Life consists in taking chances.” 
Providence lias instilled into the brain 
and heart of man the betting instinct. 
I regard the mail-order house as a sort 
of gambling house, where every man, 
woman or child is going to get the true 
gambler’s ill turn at some time. It is 
interesting but disheartening to watch 
you consumers trying to keep pace 
with these houses. Some of you will 
believe me, and I dare say others will 
have the Angel of Doubt, hovering 
near, whispering warnings to the fas
cinated buyer, but you had better lis
ten to the god of Chance right here 
at home.

I refer elsewhere to the destruction 
of Greg M. Luce’s cannery by fire at

Lucedale, Miss. Since that paragraph 
was put in type I am in receipt of a let
ter from him giving more complete de
tails of the conflagration, as follows: 

Lucedale, Miss., Nov. 24—I was very 
glad to get your letter and had it in 
my mind to write you soon after I 
read of the death of Mr. Garfield, 
which took me back a good many 
years, but my health 'has been bad and 
there have been so many worries that 
I put things off that I should be more 
prompt about.

I have had, as a rule, good health all 
my life, but a year and a half ago I 
had a bad heart spell and a year ago an
other and then the shock of Mrs. Luce’ 
sudden death pretty near finished me 
and I have not been in good shape 
since.

My recollection of Mr. Garfield goes 
back, I think, even beyond yours, be
cause I can recollect when he had 
charge of the pomological exhibit and 
hall at the old Kent fairgrounds in 
the early seventies and then again he 
was Superintendent of the Universalis! 
Sunday school at the church on Pearl 
street when I was a regular attendant 
and in my class were Billy (Wm. Al- 
den) and Geo. Smith—the two Rey
nolds boys —■ Harry and Charlie, and 
one or two others whose names I do 
not recall.

I dislike getting started on those 
days, because I never know when to 
quit, so that is enough.

Yes our plant burned about midnight 
11/10 and I was ill in Mobile and my 
son did not give me the news until 
Sunday morning. Undoubtedly it 
was set on fire by disgruntled people 
living off the FERA who had been 
turned down on relief because they 
were told there was plenty of work 
for them in the fields or at our plant 
and they would' not work and so be
came sore and they had an organiza
tion of share the wealth a la Huey Long 
and I am sure they decided the only 
way they could get relief without work
ing was to destroy the plant that would 
give them work. I call them the 
“I.W .W j—I won’t work” and the farm
ers here are beginning to feel it be
cause they cannot get anything done. 
They have applied to the FERA for 
help, but it is unable to furnish it be
cause they can’t make them work; 
however they are becoming more strict 
with the loafers. While they would 
not help us get labor six or eight 
months ago, they are now trying to 
force them to work when they can 
obtain it.

The State Fire Marshall has been 
here and I hope, with the reward we 
have offered and which the county will 
duplicate, we will get them, but it may 
take some time.

The merchants and the farmers are 
awake and anxious to do all in their 
power to help, but that does not fur
nish the money to put the plant back 
and we have lost money continuously 
since 193T and were just getting hope
ful that things were coming back, al
though we had short crops and a short 
pack this Fall, owing to drouth, but 
we had three more weeks of packing 
that would have pulled us up and taken 
us out of the red for the year by letting 
us put out about twenty thousand cases 
more. Now we have the crops, partly 
on our own farm, and no plant to take 
care of them, but worst of all is the 
fact thait there were something like 200 
people entirely dependent upon the 
work we could give them and they are 
hit the hardest and the only thing I 
can do for them is to give them free 
rent and wood and let them get work 
where they can.

I have made no plans for the future. 
A committee has been to see me and 
offered me exemption from taxes ior 
five years and anything else they can 
legally do, but it will take a hundred 
thousand dollars to put the plant back

on its feet and, while that would not 
have been much ten years ago, it is a 
whole lt>t now and I never was much 
of a hand to ask for help, but have 
depended upon my own resources, so 
it is rather hard at my age—four j  ears 
younger than you—to decide what is 
best.

My son has his own business, but he 
has three fine boys and the oldest is 
now in the Alabama Tech taking chem
ical industrial engineering to fit him
self for the work out here and the other 
twto are crazy about my place here 
and anxious to get through college to 
come out and work, so I have many 
things to think about which wouid 
cause no hesitation were I back ten 
years.

Thirty years ago I had to guarantee 
to raise one hundred thousand dollars 
to save the Luce Furniture Co. and 
when the subscriptions were finished 
all I was called upon to put up was 
fifteen thousand and everyone who 
came in made a killing and received 
their money back many times and I 
think they sold out at the right time 
and got out when we saw that a cer
tain crowd wanted control to gamble 
with.

If we only knew what this Govern
ment intended to do and if they would 
let us alone we could go along, but no 
one, and especially bankers, know 
which way the cat will jump.

I have never missed paying a divi
dend at my little bank, although we 
have cut them in half and charged off 
a lot of our surplus. We are still go
ing on and have issued no preferred 
stock and have no B.P.

Please pardon the length of this, 
but when I get to visiting with old 
friends I don’t know when to stop.

Gregory M. Luce.

The next issue of the Tradesman 
will be our fifty-first anniversary edi
tion. It will be the large issue of the 
year in point of pages and circulation. 
Many new contributors have been 
drawn on for assistance in the effort to 
make this year’s special edition the 
most complete and comprehensive we 
have ever issued. Subscribers may be 
a little late in receiving their paper 
next week.

John DeHoog, manager of the Grand 
Rapids Merchants Mutual Fire Insur
ance Co., has returned from Savannah, 
Ga., where he attended the annual 
meeting of the National Mutual Fire 
Insurance Association. He spent a half 
day at Asheville, North Carolina, eu 
route to the convention city, and in
spected the great Vanderbilt mansion 
which has forty-five sleeping apart
ments. Greatly to his surprise and dis
gust he found it very cold and uncom
fortable at Savannah, forcing him to 
wear his winter overcoat whenever he 
ventured out of his hotel. In common 
with many other Michigan insurance 
men, he undertook to secure the next 
annual convention for Grand Rapids, 
but Detroit representatives present re
fused to act in harmony with the re
mainder of the state unless it was con
ceded that Detroit was the only place 
in the state where such a convention 
should be held. This attitude lost the 
convention for Michigan and sent it 
to Des M|oines next year.

J. H. Millar, who retired as a candy 
salesman after fifty years with Putnam 
& Brooks, Putnam Candy Co. and 
National Candy Co., sends me an in
voice Dr. G. B. Nichols, of Martin, re

ceived from Putnam Bros. & Co. It 
contains forty items and amounted to 
$63.35. It was dated Dec. 12, 1871- 
sixty years ago. Mr. Millar added the 
following paragraph to his letter: 

“Tribute to Fred Smith from Old 
Timer, who called at the Davy store 
every thirty days for more than thirty 
years. Mr. Smith, while not at all de
monstrative, always had ample time for 
the traveler. As acquaintance ripened 
it was always a pleasure to meet Mr. 
Fred Smith.”

I made my usual annual call on 
the Grand Rapids Packing Co. last 
week and found everything spick and 
span. The line-up of officers this sea
son is as follows:

President—Cornelius L. Pastoor 
Vice-President—Victor J. Mollere 
Sec’y and Treas.—John Kamstra 
Plant Manager—Charles Pastoor 
Charles Pastoor succeeds Charles 

Bartel, son of the veteran Grandville 
avenue meat dealer, who has been plant 
manager for several years. He has re
moved to Plainwell to engage in the 
retail meat business with Paul H. 
Murray. A. W. Boening, city salesman 
for Swift & Co. six years, subsequently 
city salesman for the Grand Rapids 
Packing Co. for two years, has been 
promoted to the position of manager 
of the down town sales branch at 26 
Ottawa Avenue. E. A. Stowe.

Demanded Evidence 
“Bredren,’ said the colored preacher, 

“you have come to pray for rain. Bred
ren, de foundation of religion am faith. 
W har is yo’ faith? Yo’ comes to pray 
fo’ rain and not one of yo’ brings his 
umbrella.”

Let the Guilty Blush 
Visitor—What nice buttons you are 

sewing on your little boy’s suit. My 
husband once had some like that on his 
suit.

Vicar’s Wife—Yes, I get all my but
tons out of the collection plate.”

Use For Bad Habits 
Mark Twain once said of bad habits. 

“They are useful, as things to give up 
when you are sick.”

Courage consists not in blindly over
looking danger, but in seeing it, and 
conquering it.

P h o n e 89674
John P . Lynch Sales Co.

S P E C I A L  S A L E  E X P E R T S  
Exp e rt Advertising  

Exp e rt M erchandising  
209-210-211 M u rray  Bldg. 

G ran d  R ap ids, M ichigan

B U S IN E S S  W ANTS 
DEPARTM ENT

Advertisem ents inserted under th is  head 
for five cents a word the first insertion  
and four cents a word for each sub se
quent continuous insertion. If set in 
capital letters, double price. No charge  
less than 50 cents. Sm all d isp lay ad ver
tisem ents in th is departm ent, $4 per 
inch. Paym ent w ith  order is  required, as 
am ounts are too sm all to open accounts.

BA K ER Y  F o r  Sale—Good b u sin ess , live
tow n. H olly  B ak e ry , H olly. M ich._____ 694

F O R  S A L E —V a r ie ty  o r  5c to  $1 s to ck , 
in  th e  b e s t  to w n  in  M ich igan . B e s t  r e a 
so n s  fo r  selling . A d d ress  N o. 695, c /o  
M ich igan  T ra d esm a n . 695

t
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BESPEAKS GREAT ACTIVITY 
(Continued from page 22)

tion  is w h ere  an d  how  d o  you p ro 
pose  to  g e t th e  m oney?

T h e  last L eg islatu re  a p p ro p ri
a te d  fo r schools th e  sum  o f $15 ,- 
0 0 0 ,0 0 0 . But schools on ly  re 
ceived  $ 6 ,7 0 0 ,0 0 0 . T h e  reason  
th ey  d id  n o t rece ive  th e  en tire  
ap p ro p ria tio n  is because  th e  s ta te  
d id  n o t h av e  th e  m oney.

T h e  first y ea r’s re tu rn  from  the  
sales tax  w as in ro u n d  num bers 
$ 3 4 ,8 0 0 ,0 0 0 . T h e  L eg islatu re  a p 
p ro p ria te d  from  th e  sa les ta x  
$ 1 9 ,0 0 0 ,0 0 0  fo r s ta te  expense; 
$ 1 2 ,0 0 0 ,0 0 0  fo r em ergency  r e 
lief; $ 5 0 0 ,0 0 0  for th e  U n iversity  
an d  $ 2 0 0 ,0 0 0  fo r th e  s ta te  co l
lege; a  to ta l of $ 3 1 ,7 0 0 ,0 0 0 .

It m ust m u st b e  p e rfe c tly  a p 
p a re n t to  an y  o n e  w ho  considers 
these  figures th a t th e  s ta te  d id  n o t 
h a v e  $ 1 5 ,0 0 0 ,0 0 0  to  g ive  to 
schools an d  will n o t  h a v e  $25 ,- 
0 0 0 ,0 0 0  fo r th a t pu rp o se  du ring  
the  cu rren t year, un less n ew  taxes 
a re  levied .

R eal es ta te  can n o t b e  fu rther 
b u rd e n e d  w ith  taxes. It is m y  
¡conviction th a t th e  ta x  b ase  
should  b e  b ro a d e n e d  an d  th e  aca 
dem ic su p p o rt o f schools tak en  
off th e  shou lders o f rea l esta te  
a n d  assum ed b y  th e  sta te .

T h e re  a re  fo rm s of w ealth  an d  
inco m e in th is s ta te  w hich  a re  no t 
bearin g  their fair share  of th e  cost 
lof g o vernm en t an d  the  su p p o rt of 
Schools. U ntil all fo rm s of w ealth , 
p ro p e r ty  an d  incom e b e a r  their 
fair sh a re  o f th e  cost o f govern- 
(ment an d  school supp o rt, w e  can 
ex p ec t education  to  b e  w ith o u t an  
a d eq u a te  an d  stab le  p rovision .

I kn o w  th e re  a re  fo rces an d  in 
terests in th is s ta te  w hich  are  
against an y  ch an g e  in ou r tax  
base. T h ey  a re  o u t against any  
new  form  of taxation . T h a t  o p p o 
sition is la rgely  selfish and  
p ro m p te d  b y  a  desire  to  escape 
the ir fa ir sh a re  o f th e  cost o f g o v 
ernm ent.

C o n stitu tional lim ita tions m ay  
p re v e n t th e  com ing  L egislatu re  
fro m  do ing  all th a t  sh o u ld  b e  
d o n e  to  b ro a d e n  th e  ta x  base. If 
so, then  p ro p e r  constitu tional 
am en d m en ts  shou ld  b e  subm itted  
fo r ad o p tio n  n ex t spring.

L ocal g o v ern m en t should  look  
fo r its  su p p o rt to  th e  re tu rn  from  a 
lo ca l real p ro p e rty  tax . T h a t is 
th e  on lv  ta x  th a t shou ld  b e  lev ied  
on  rea l p ro p erty . W ith  th e  s ta te  
p ro p e rty  ta x  rep ea led , w ith  
schools su p p o rted  b y  th e  sta te , 
xeal p ro p e rty  w ill b e  ab u n d a n tly  
a b le  to  c a rry  th e  cost o f local go v 
ernm ent.

W h a t M ichigan n eed s is a  com 
preh en siv e  o verhau ling  o f  its  en 
tire  ta x  system . W e h a v e  to o  m an y  
ta x  collecting  agencies. W h y  h av e  
o ne  d e p a r tm e n t co llec t th e  gas 
an d  w eigh t tax, an o th e r  th e  sales 
tax , a n o th e r  th e  liq u o r tax . a n 
o th e r  th e  in h eritan ce  tax , an d  still 
'another th e  S everance  ta x ?

W h y  n o t c rea te  o n e  cen tra l 
b o a rd  o f ta x  adm in istra tio n  an d  
collection  a n d  con so lid a te  all o f

th e  ta x  collection  functions o f the  
s ta te  u n d e r  o ne  h e a d ?  Such a  
b o d y  shou ld  b e  non-po litical in its 
m ake-up  an d  p ro te c te d  b y  a  rig id  
civil service.

I repeat, the w ay to  reduce 
taxes is to  spend less m oney and 
One of the ways to spend less 
m oney is to  abolish useless board  
and collection agencies.

T h e  ten  y ea r  m o ra to riu m  act 
passed  b y  th e  last L eg islatu re  d id  
n o t so lve  th e  d e lin q u en t ta x  p ro b 
lem . It su sp en d ed  th e  sa le  o f 
hom es, farm s an d  p ro p e rty , b u t 
th e  p ro b lem  of th e  de lin q u en t tax  
is still unso lved .

Shall th e  d e lin q u en t ta x  sa le  b e  
h e ld  on  th e  first M o n d a y  in M ay, 
1935? If so, in so m e  sections, 
m o re  th an  o ne-half o f th e  ho m es 
an d  farm s an d  p ro p e rty  w ill b e  
so ld . T h e  L eg isla tu re  m u st face 
an d  answ er th is question .

Should  certa in  tax es b e  can 
celled  b y  th e  L eg islatu re? If th e  
s ta te  tak es o v e r th e  p ro p e rty  th e  
d e lin q u en t tax es a re  cancelled . 
W ould  it  n o t b e  b e tte r  to  p reserv e  
th e  p re sen t ow nersh ip  o f  th e  p ro p 
erty , even  though  ta x  cance lla
tion  w as th e  o n ly  w a y  ou t?

A n  in d iv idual can  b eco m e  d e b t 
b a n k ru p t. A  m unicipality  can  b e 
com e d e b t b a n k ru p t. L ikew ise a 
p iece  o f p ro p e rty  can  b ec o m e  ta x  
b a n k ru p t. W h en  ta x  b a n k ru p tc y  
is p resen t, I b e liev e  it is b e tte r  to 
p re se rv e  th e  preisent ow nersh ip  
w h erev er poss ib le  th a n  it  is to  
confiscate  th e  p ro p e rty , because  
th e  ow ner c an n o t p a y  an  im p o s
sib le  tax .

T h e  cance lla tion  of d e linquen t 
taxes w ill n o t a lo n e  so lve  the  
p rob lem . T h e re  m ust b e  a  sane 
re a d ju s tm e n t o f th e  ta x  b u rd en  
th a t  rea l e s ta te  is ca lled  u p o n  to  
bear. N ot o n ly  m u st rea l esta te  
b e  re lieved  from  its p re sen t im 
possib le  b u rd en , b u t  it m u st also  
b e  p ro te c te d  from  a  renew al o f a  
sim ilar b u rd e n  in th e  fu ture.

O n th e  o th e r  h a n d , if th e  tax  
lo ad  is one th a t can  an d  should  b e  
paid , th en  th e  p erio d  fo r p a y m en t 
should  b e  sh o rten ed  a n d  penalties 
fo r n o n -p ay m en t en fo rced . T h e  
tax  p ay e r shou ld  n o t b e  en 
co u raged  to  b eco m e  ta x  d e lin 
quent.

T h e  basis fo r  all p e rm a n e n t r e 
covery  from  th e  p re sen t d e p re s 
sion will b e  found  in p a rt, a t  least, 
in p ro fitab le  p ro p e rty  ow nersh ip  
T h e  com ing  L egisla tu re  is con 
fro n ted  w ith  th e  tax a tio n  p ro b 
lem  an d  it shou ld  b e  m e t in  a  fine, 
unselfish, constructive  m anner.

Special in te rests  m u st n o t d ic
ta te  th e  tax  p o licy  fo r th is sta te .

P ro fitab le  hom e, fa rm  an d  
p ro p e rty  ow nership  are  consider
a tio n s w hich  c an n o t b e  ignored . 
T h e  s ta te  o f F lo rid a  a t  th e  last 
.election ex em p ted  h o m es te ad s  up  
to  $ 5 ,0 0 0  from  taxation . If such 
an  am en d m en t shou ld  b e  su b m it
te d  in M ichigan, I w o u ld  n o t  b e  
surprised  to  see it  carry . T h a t m ay  
n o t b e  th e  sane w av  to  so lv e  th e  
p ro b lem , b u t  a t leas t i t  is san er 
th a t it  w ou ld  b e  fo r th e  s ta te  to

sell fo r d e linquen t taxes a  large 
nu m b er o f hom es an d  farm s.

It shou ld  b e  p ro fitab le  for a  
m an  to  live in his ow n hom e. It 
shou ld  b e  cheape r to  ow n your 
h o m e th an  it  is to  ren t. B ut w e 
live in a  d a y  w hen  it is cheaper to 
re n t th an  it is to  ow n.

A  sta b le  s ta te  can n o t b e  bu ilt 
o u t o f a  citizenship, w ho  largely  
live in ren ted  houses.

It is difficult to  m ak e  a  com 
m unist ou t o f a  m an  w h o  ow ns 
an d  lives in  his ow n hom e.

A  s ta te  th a t confiscates th e  
hom es an d  p ro p e rty  o f its citizens 
in o rd e r  to  exist will n o t long e n 
dure.

T h e  com ing  session of th e  Leg
islatu re  faces g rav e  p rob lem s—  
p ro b lem s w hich a re  a b o v e  all p o 
litical considera tions o r p a r ty  d ic
tation . W h a t M ichigan w an ts  is 
sta tesm en , n o t po litic ians; action, 
n o t prom ises; th e  com ing Legis
la tu re  should  light a  can d le  o f 
h o p e  a n d  se t it in th e  w indow  of 
every  h o m e  ow ner an d  p ro p e rty  
ow ner, o f every  school house  an d  
facto ry , o f every  citizen in th e  
com m onw ealth , an d  say  to  them , 
o ne  an d  all, be o f g o o d  cheer, a  
new  d a y  h a s  d aw n ed  in M ichigan 
an d  b e tte r  d av s a re  ahead .

M r. P au l V o elk er sp o k e  along 
ed u cational lines.

C ongressm an  F re d  L. C raw 
ford , w ho  d e fea ted  C ongressm an  
H a r t  in th e  eighth  district, spoke 
a lo n g  u p - to -d a te  lines. H is ta lk  
w as w ell received.

S en a to r L eon  D. C ase, o f the  
S even th  d istrict, spoke briefly  and  
v e rv  accep tab ly .

Ja m es M ogon spoke along  tax 
a tio n  lines.

T h e  en tire  p ro g ram m e w as ex
ceed ing ly  d idactic , show ing v ery  
p la in ly  th a t the  m en  w ho  a re  at 
the  h e a d  o f  th e  o rgan iza tion  p ro 
po se  to  m o v e  along  the  m o st a p 
p ro v ed  lines an d  in acco rdance  
w ith  th e  m ost m o d ern  ideas.

Great Things Expected from the Drug 
Institute

(Continued from page 18) 
efforts. I know it is rather not the 
polite thing to do to come to these 
meetings and rush off, but I told you 
I was an independent druggist and I 
am afraid it will be necessary for me 
to get back to Indianapolis and get 
some money in to  cover the bills, the 
taxes, etc., which have run up while 
I was gone. I hope you will pardon 
my leaving at this time. I again want 
to thank you for the reception.

Secretary: Gentlemen, just a moment, 
possibly the unfortunate thing about 
the Detroit meeting that Clare Allen 
was speaking about is happening here 
to-day—the poor devil who isn’t  here 
and that is the thing that I would like 
to have you take back home so that we 
can get somewhere by getting that 
other fellow here next year. Are we 
going to show that we really mean 
what we say? We have to have that 
fellow here, if we are going to sup
port anything, make the other fellow 
support it too.

President: I would like to say just a 
word before Mr. Fritz leaves. So far

as a group of druggists having prin
ciple and policy, they have them in 
Indiana and I appreciate Mr. Fritz’s 
coming here and I can tell him to take 
the message back to the others in In
diana that we in Michigan are still 
friendly and we will be ready to help 
right on down through history.

President: I believe we have come to 
the point for the election of officers. 
It is the largest assembly that I have 
ever looked at at balloting time. If I 
can count straight this morning I be
lieve we have about 200 people in this 
room at this time and I am happy that 
you gentlemen have come here to-day 
to the election of officers and you will 
elect the ones who will be best for 
this association. All I ask is that per
sonalities be kept out of the picture, 
let us vote for the Michigan State 
Pharmaceutical Association’s success. 
As far as membership goes, I am leav
ing that up to each and every one of 
your own conscience. If you have paid, 
vote. If you haven’t paid, I hope you 
will do it before you leave Pontiac I 
will ask the tellers to come forward 
and pass the ballots. Now we have two 
or three members yet on the pogram. 
One important thing is this, that it has 
been decided by the convention to give 
life memberships to the following 
people, “old time pharmacists’': Mrs. 
Bertha Vandecar, North Branch; Mrs. 
E. D. Lewis, of Otisville, and Dr. G. 
E. LeFever, of Muskegon. I might 
say that Mrs. Lewi iss the mother of 
M̂ r. G. H. Mosher, of Pontiac. Mrs. 
Lewis was introduced and responded. 
It was unanimously voted that the 
three people referred to receive life 
memberships.

Mr. Fritz: Mr. Chairman, I am back 
again. I was stopped outside the door 
by a gentleman who wanted to know :f 
I would answer a question from the 
floor. If it is somethng I can answer 
I shall be glad to do iso.

Mr. Lyons: I would like to ask Mr. 
Fritz what he thinks of the drug code, 
just his own opinion?

Mr. Fritz: I think if the time comes, 
if there is any chance of the drug code 
being scrapped, that every druggist 
should wire in a protest. It has dona 
more to help us in our stabilization ef
forts than any other one thing and that 
it is going to do a lot more in the fu
ture. In eighty per cent, of the terri
tory served by Dr. Miles they are play
ing ball on the stabilization program. 
I want to thank you again for the 
reception.

Cause for Thanksgiving
The Abe Lincoln Memorial has a 

new road 16 foot surface four and a 
half miles long from East to West 
Limits. On the East it connects with 
road from Island Lake to Kalkaska, 
about six miles. On the W est it con
nects with Fife Lake road about three 
and a half miles South of Williams
burg.

This all means greater accessibility 
and safety from fire.

Frederick Wheeler.

All the money in the world is no use 
to a man or his country if he spends 
is as fast as he makes it. All he has 
left is his bills and the reputation for 
being a fool.



WHAT MAIL ORDER HOUSES 
DO NOT DO.

The retail catalogue houses do not buy the farm er’s produce.
They do not buy the farm er’s stock and hogs.
They do not help to educate the farm er’s children.
They do not pay any taxes in your community.
They do not help support your schools, churches and charitable insti

tutions.
They do not encourage the farm er’s boys or young men in small cities 

to engage in business.
They do not help to build your roads or care for your streets.
They do not sell you as good a grade of goods as you can buy in your 

own home town.
They do not show you goods before you pay for them.
They do not deliver prom ptly the goods you buy from them.
They do not advocate the building up of country towns.
They do not oppose the centralization of business in the large cities.
They do not, in return for the farm er consumer’s trade, who buy their 

clothing, household goods, farm  implements, etc., from them, buy the farm 
er’s butter, eggs, cheese, grain or wood.

They do not buy your grain, butter, cheese and stock from pictures and 
pay in advance, the same as you do.

T hey do not buy anything from the farm er or consumer from a picture.
They do not spend one dollar w ith the farm er or consumer.
They never spend one dollar w ith your local merchants.
They do not furnish employment to a single resident of your com

munity.
They do not extend to you credit the same as does the local merchant, 

when you are hard up.
T hey do not sympathize with you when you have sickness in your 

family. ^
They do not sympathize w ith you w hen your wife or children are 

taken from you.
They do not care for anything or anybody, except for your money.
T hey do not care for anything or anybody, except for themselves.
T hey do not w ant to see your local m erchant prosper in business.
Do you ever see one dollar of their money ? ■

TH EN  W H A T  IN CREATION DO W E W A N T TH EM  FOR?



M I C H I G A N  B E L L  
T E L E P H O N E  C O .
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IF YOURi BUSINESS IS 
INTERRUPTED BY FIRE.

YOUR LOSS OF PROFITS 
AND OVERHEAD COST 
SHOULD BE PROTECTED 

BY M U T U A L
USE and OCCUPANCY

I N S U R A N C E

THROUGH THE

M ILL M UTUALS A G EN CY
M U T U A L  B U I L D I N G  
L A N S I N G  M I C H I G A N  
D E T R O I T  S A G I N A W  
G R A N D  R A P I D S  •  •

Today’s BIG NEWS
in the grocery world

FLEISCHMANN’S XR YEAST
Quicker-acting . . . more vigorous . . . more effective . . .  more 
healthful. Contains newly discovered yeast “strain” or variety 
and supplies vitamins A, B, D and G.
Quickly corrects constipation and those mal-conditions that may 
come from this ailment, such as indigestion, skin disorders, fre
quent headaches and rundown condition.
The greatest health advertising campaign in American history is 
now featuring the new Fleischmann’s XR Yeast from coast to 
coast in newspapers, magazines and by radio.
A great demand is being created. Millions are now 
buying this new and better health-building yeast
Get in line. Try Fleischmann’s XR Yeast Recom
mend it. Push i t  It’s an item that builds up sales 
volume.

A Product of
S T A N D A R D  B R A N D S  I N C O R P O R A T E D

CODE

"OUR TELEPHONE 
MORE THAN PAYS ITS WAY"
“ Our telephone keeps us in  close touch  w ith  
fam ily  and friends. We shop and run errands in  
any w eather, w ithou t leaving th e  hou se, and  
th u s save tim e and considerable driving expense.
“Tom  needs th e telephone for business reasons. 
H e frequently m akes and receives im portant 
ca lls after hours.
*‘And, to  m e, a  telephone is w orth its  cost in  
th e  protection alone th a t it  provides. For, in  
case o f sickness or fire or prowlers, th e  qu ickest 
w ay to  g e t help is by telephone .”
T elephone service costs only a few  
cen ts a  day. For com plete inform a
tio n , caH, w rite or v isit th e T elephone 
B usiness O ffice.

Grand Rapids Paper Box Co.
M a n u fa c tu r e r s  of S E T  U P  a n d  F O L D IN G  P A P E R  B O X E S  

S P E C IA L  D IE  C U T T IN G  A N D  M O U N T IN G  
G R A N D  R A  P I D S ,  M I C H I G A N

CANDIES FOR
w m V
CHRISTMAS

HARD CANDIES CHOCOLATES, CREAMS
Leader Mixed AND SPECIALTIES

Christmas Mixed Paris Creams

Cut Rock Small Crystal Creams 
Fancy Mixed

Marigold 100% Plastic Filled Champion Choc. Drops
Primrose 50% Plastic Filed Wintergreen Berries

Order From Your Jobber

N ational C an d y Co., Inc. PUTNAM  FACTORY G rand Rapid«, M ich.


