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Che habit of Self-Denial
sn every walk in life strength comes 

from effort. It is the habit of 
self-aenial which gives the advan
tage to the man we call self-made, 
he is often very poorly put together, 

his education is incomplete, his manners may he 
uncouth, his prejudices are often strong, he may 
worship himself and his own oddities. But if he 
is successful in any way in life he has learned to 
resist, he has learned the value of money and he 
has learned how to refuse to spend it. he has 
learned the value of time and how to convert it into 
money, and he has learned to resist all temptations 
to throw either money or time away, he has learned 
to say DO. Co say HO at the right time, and then 
to stand by it, is the first element of success.

David Starr Jordan
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yeast  you sell not only increases 
your profits, but also gives com
plete satisfaction to your patrons.

The Fleischmann Co.,
of ilichigan

Detroit Office, m W . LarnedSt., Grand Rapids Office, 39 Crescent Ave.

A H I G H  M A R K
That is what we are aiming at, both in number 
of subscribers and efficiency of service.

Over 107,000 Subscribers in Michigan, Including 35,000 Farmers

High<lass Service
Moderate Rates

Fair Treatment
Call Contract Department, Main 330, and a 
solicitor will call on you.

The Michigan State Telephone Company
C. E. WILDE, District Manager, Grand Rapids, Mich.

Pure Apple Cider Vinegar
Absolutely Pure 

Made From Apples 
Not Artificially Colored

Guaranteed to meet the requirements of the food laws 
of Michigan, Indiana, Ohio and other States

Sold through the Wholesale Grocery Trade

Williams Bros. Co., Manufacturers
Detroit, Michigan

Makes Clothes Whiter-Work Easier- Kitchen Cleaner

S n o w B o y s s
GOOD G O O D S— GOOD PROFITS.
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GRAND RAPIDS 
FIRE INSURANCE AGENCY

W. FRED McBAIN, President

a  rand Rapid«, Mlcta. Tha Leading Agency

ELLIOT O. GROSVENOR
Lata State Pood Commlealoner

Advisory Counsel to manufacturers and 
jobbers whose interests are affected by 
the Food Laws of any state. Corres
pondence invited.
232 1 ilajestlc Building, Detroit- filch

TQipr Y O U R  D E L A Y E D  
I I m U L  F R E I G H T  E a sily  

and Q u ickly . W e  can tell you 
how. BARLOW  BROS.,

Grand R apids, Mich

We Buy and Sell 
Total issues

Of

State, County, City, School District, 
Street Railway and Gas

BONDS
C orrespondence Solicited]

H. W. NOBLE & COMPANY 
BANKERS

U nion T ru st Building, D etro it, Mich.

¡h K en t County  
S a v in g s  B ank
OF GRAND RAPIDS, MICH

H as largest amount of deposits 
of any State or Savings Bank in 
W estern M ichigan. If  you are 
contemplating a  change in vour 
Banking relations, or think of 
opening a new account, call and 
see us.

3Va P e r  C e n t .
Paid on Certificates of Deposit 

Banking By Mall

Resources Exceed 3 Million Dollars

Commercial Credit Co., Ltd.
O P M ICHIGAN

Credit Advices, and Collections 
Of f ic e s

W iddicom b Building, G rand Rapids 
42 W . W e ste rn  A ve., M uskegon 

D etro it O pera H ouse Blk., D e tro it

I M P O R T A N T  F E A T U R E S .

P a g e
2. Su cce ss fu l Sa le sm en.
3. W in d o w  T r im m in g .
4. A ro u n d  the  W orld .
5. G ra n d  R a p id s  G ossip .
6. P a sse d  A w a y .
7. N e w  Y o r k  M a rke t.
8. N e w  Y o r k  M a rke t.
8. Ed ito r ia l.
9. T h e  A r c  L igh t.

10. L a b o r  D a y  Spree.
12. G one  Beyond.
14. P re fe ren ce  in T ra d in g .
15. S tree t  A rab s.
16. O ld Seals.
32. W o m e n  W h o  W o rk .
33. Shoes.
36. C le ve lan d ’s Educa tion .
40. C om m e rc ia l T rave le rs .
42. D ru g s.
43. D ru g  P r ic e  C urren t.
44. G ro ce ry  P r ic e  Contest.
46. Spec ia l P r ic e  C urren t.

R O O S E V E L T IA N  R E V E L A T IO N .

This throwing of fits, because, to 
an almost personal degree, President 
Roosevelt has adopted the reform 
mode of spelling advocated by Mr. 
Carnegie, is unnecessary. Our Pres
ident’s edict distinctly applies to the 
orthography of documents official is
suing from the White House. It does 
not invade the learned precincts of 
the Smithsonian Institute or the 
intricacies and freaks of the Patent 
Office. The Senators and Represen
tatives may build and spell their 
rhetoric as they please, while no bar 
is placed upon the circumlocutory 
methods and composition of either 
the State or W ar Departments.

There is not a hint that our public 
school system is to be disturbed un
less such a step is demanded by pub
lic opinion, and such a view can not 
be evolved spontaneously, even al
though Mr. Roosevelt does set an 
example. Moreover, it is fair to as
sume that, as he did not consult the 
dear public before declaring himself, 
it is of little moment to him whether 
we follow his lead or otherwise. Even 
as a Harvard man, it is probably a 
matter of small interest to him as to 
what Prof. McMillan, of Princeton; 
Prof. Hart, of Cornell; Prof. Faunce, 
of Brown, or Prof. Anybodyelse, of 
Anyot'her University, may- conclude 
on the subject.

Identical pronunciation is mention
ed as an essential before there can 
be successful phonetic spelling of the 
English language. Again, it is as
serted that when we change our 
words to spell them phonetically we 
lose their origin.

The International Record is the ti
tle of a publication issued at Tokyo, 
and in the July number of this mag
azine occurs the following:

“ Now-a-day, English is getting to 
he the most fashionable language in 
all the five parts of the world. By 
tracing its movement since the first 
decades of the country is simply mi
raculous. The King of maritime 
spreads out his steamers, which touch 
the harbors through. There is no 
exaggeration in saying that the total 
number of English speaking throats 
should exist more than two hundred

millions. T o  us it is phonetically 
difficult, though we are endeavoring 
our very best for its imitation. So 
we adopted the English in this jour
nal.”

It is fairly easy to get at what 
Mr. issa Tanimura, the editor, was 
trying to say in the above, and it is 
reasonable to assume that he is not 
one of the many thousands of Japan
ese who have been educated in 
either American or European uni
versities. Evidently he is a progres
sive and exclusively home-grown 
citizen of Japan, who, appreciating 
the situation in his own country, is, 
as he says, “ endeavoring our very 
best for its imitation.” And, consider
ing the phonetic difficulties he is 
called upon to encounter, he is doing 
very well.

Tf the danger of losing the origin 
of our words is so very great in the 
adoption of phonetic spelling it is 
singular, indeed, that those origins 
have not been irretrieveably lost in 
the maze between the days of the 
Anglo Saxon version of the New 
Testament, which says (in Matthew 
VIII.,  I-To'), “ Drihten, gy f  thu wylt, 
thu miht me gecloensian” (“ Lord, if 
thou wilt, thou mayst me cleanse” ), 
and the English of to-day; from 
Wycliffe ’s translation of the Bible to 
Fitzgerald’s translation of the Ruby- 
iot. The Canterbury Tales with 
“Aprille, Marche, roote, croopes, 
straunge and Eugeloude,” for to-day’s 
April, March, root, crops, strange 
and England, and many, many more 
examples like these, furnish con
vincing evidence that superfluous 
letters may be dropped without loss 
of origin of words and without hurt
ing their value.

No, Theodore Roosevelt’s estimate 
as to the proposed reform in spell
ing three or four hundred words in 
the English language has undoubted
ly influenced President Roosevelt 
very strongly, and when our Presi
dent reaches a conclusion it is not 
a haphazard result nor one to be 
left without our President’s support. 
The fact that Andrew Carnegie ad
vocates the change had little, so far 
as Mr. Roosevelt is concerned, to do 
with the formation of his opinion. 
That Brander Mathews, Professor 
Skeat, Dr. C. T. G. Scott, a very 
large majority of the heads of the 
scientific bureaus in Washington and 
leading officials of the British gov
ernment, as well as of our own, have, 
for a long time, earnestly urged the 
removal of certain inconsistencies in 
the English language may have had 
weight. A t  least, scholar, diplomat, 
statesman and writer that he is, 
Theodore Roosevelt has undoubtedly 
studied and analyzed this spelling re
form as thoroughly and broadly and 
without prejudice as has been done 
by any other man. He has a foun

dation of his own for his opinion 
and is brave enough to invite our 
Chief Executive to stand thereon for 
awhile.

W hy?
Because he is fond of adventure, 

whether purely physical or purely in
tellectual. He enjoys being different 
and has the character, the brains, the 
temperament and the courage to 
progress. And anyone who pro
gresses is constitutionally different. 
It has not been a common event in 
American history for a distinguished 
citizen to decline absolutely and re
peatedly to be considered a candi
date for the presidency. And it may 
he that in the hope of effecting a 
change in what seems to be a very 
general desire that he should with
draw his declination Mr. Roosevelt 
has taken tip the spelling reform. At 
least his unheralded, unexpected and 
unqualified declaration in its favor 
will constitute a substantial peg up
on which his opponents may hang 
all sorts of scarecrow criticisms. It 
will not be right for the President 
of the United States to arrogate to 
himself the right to overturn all tra
dition as to the spelling of words in 
his messages; it will be undignified 
to take up a mere fad; it will he a 
cheap effort to secure notoriety and 
all the rest of the conventional de
vices of the conventional fault find
ers. Meanwhile Mr. Roosevelt, se
rene, faithful, optimistic, strong, ac
tive and competent, will enjoy the 
great distinction and popularity he 
deserves so well and will fulfil the 
expectations of the people who elect
ed him to he their Chief Executive.

A Hungarian physician has invent
ed an apparatus which, producing al
ternate compressions of air and vacu
um.-. causes patients who are appa
rently dead to breathe with all the 
natural motions of a live person. In 
the case of persons who are suffering 
from asphyxiation as a result of in
haling deadly gases, or who have 
ceased breathing from electric shock 
— in all these cases life is frequently 
saved after one to four hours of arti
ficial respiration. Many deaths occur 
not because means of artificial respir
ation are not resorted to, hut because 
people do not use proper means. T o 
work the arms properly requires prac
tice. This new device will do away 
with all this and if put in general use 
we may expect a lessening in the num
ber of summer tragedies.

Never judge a man’s greatness by 
the opinion his neighbor has of him.

It is easier to acquire a reputation 
for greatness than it is to keep it up.

The man with round shoulders 
doesn’t necessarily stoop to conquer.
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SU CCESSFU L SALESM EN.

Charles G. Graham, Representing the 
John V. Farwell Co.

Much is heard these days of men 
whose names and fames stand boldly 
out at the head of vast aggregations 
in the commercial world— men upon 
whose heads have fallen the laurels 
of success created by their own 
hands and brains and perseverance. 
The great majority of them have 
passed the meridian of life; but they 
still plan and work, although with 
perhaps less vigor than that which 
characterized their earlier efforts. 
But that sparing goddess— Success—  
is not crowning these men of years 
alone; she has cast about and found | 
those of a younger generation who 
are as properly entitled to her dow
er as are their seniors in years. To 
hold a subordinate position, yet to 
be recognized as having a master di
recting hand, is accredited to few; 
but a few there are in the ever wid
ening lumber industry of our coun
try whose deeds have wooed Suc
cess in a degree that is as prominent 
and acknowledged as that which has 
come to those who no longer are 
young. Some there are for whom 
opportunities have been made, others 
have made their own opportunities, 
but in some instances a combination 
of these attributes to the molding of 
a life has brought the much sought 
for success and prominence in busi
ness life.

Charles G. Graham was born June 
3, i860, at Wathena, Kansas, and 
from there moved in early childhood 
to a farm near Seneca, Kansas. His 
home was upon a farm up to the 
age of tS years. Amid rural sur
roundings, in a district school and 
in the public school of Seneca he 
received his only public schooling.

Charles was the aspiring son of a 
large family and his business nature 
soon caught the rhythm of necessity 
which seemed to pervade the limits 
of his parental horizon, and out 
from that home he stepped at the 
age of 18 years, since which time he 
has faced the world as a business 
man.

He chose for himself at that time 
as his life work that of a traveling 
salesman and, with very slight inter
ruption, he has followed it to the 
present day. His first job was sell
ing shoes for T. W. Cosgrove & 
Co., of Kansas City, Mo., traveling 
through the States of Kansas and 
Nebraska. He held this job but a 
short time, when he resigned in 1888 
to accept a better one with Locke, 
Huliet & Co., of Chicago, selling dry 
goods in Michigan. He proved equal 
to the task of working up a nice 
business for his house in the State 
and “then some,” for on the side dur
ing that year he found time to con
summate his first love, which he did 
by his marriage that year to Miss 
Mina Hasse, of Ithaca, Mich. After his 
marriage he concluded that to be 
domestic was to be “off the road,” 
and he resigned his position and ac
cepted the management of the gener
al retail mercantile business of W. 
H. & F. A. Wilson, at Harrison, 
wdiich he held one year, when he re
signed it and returned in business 
to his first love— that of a traveling

salesman. Mr. Graham is a man of 
high ideals, and in his early career 
his eye was ever upon big things in 
a business way. lie  had long cov
eted the opportunity wdiich comes to 
the traveling salesman who repre
sents the best house in his line. His 
longing eye had long rested upon the 
house of Farwell. He awoke to his 
possibilities and at the age of 20 
years he accepted a position with 
this great dry goods house, and to
day, as the result of his sterling 
traits of character, grit, industry, vim 
and determination, he stands as the 
Michigan man of the firm of Curtis, 
Yates & Graham, in charge- of the 
Michigan business of the John V. 
Farwell Co., of Chicago. This re
sult is not the fickle phantom of 
chance or luck, tut is the natural

in the selection of goods for particu
lar conditions is unexcelled.

Without lessening in any manner 
his energy and interest for the great 
house which is ever his first thought, 
Mr. Graham saw a way in which he 
could the better serve his house and 
his own interest, and about eighteen 
months ago formed a copartnership 
wth A. L. Dryer, at Marion, where 
the firm has since conducted a most 
thriving retail business in dry goods, 
clothing and shoes. Beside this, he 
is a heavy stockholder in the Ithaca 
National Bank and the First State 
Bank of Marion, both of which insti
tutions give him just feelings of 
pride.

Finding still some surplus energy- 
going to waste, and with many 
other good citizens of his village

Charles G. Graham

I legacy of one w’ho, with reasonable 
ability, acted wisely in disposing of 
his time and talents. Mr. Graham 
first acted wisely in associating 
himself with the house that could 
use and appreciate good ability and 
earnest endeavor and, in return for 
the same, hold the business which 
he could deliver to it. This, in every 
case, the Farwell Co. seems to do. 
On the other hand, Mr. Graham, a 
man of pleasant personality, is ever 
alert and awake to the interests of 
his customers and, from his long ex
perience in large and small deals, 
knowing the needs of his customers, 
is honest and frank with them. To 
know him in a business way is to 
have full confidence in his honesty, 
while his taste and personal counsel

seeming to deplore the idea of the 
affairs of a little village being run 
by politicians and political bosses, in 
the spring of this year he was in
duced to accept the candidacy for 
village President on an independent 
ticket, agaist the regular Republican 
ticket; and, although the Republi
cans ordinarily count their majori
ties by the hundred, Mr. Graham was 
triumphantly elected, and he has 
been President every moment since.

This much for Mr. Graham as to 
his public and business career. He 
is thoroughly, in every sense of the 
word, a self made man. This sketch 
is not complete, however, and Mr. 
Graham is not thoroughly known, 
until it is written that he is a prom
inent and much-sought factor in the 
social life of the community where

he lives. He is a prominent Mason 
in both the York and Scottish rites 
and at present has the honor of the 
position of Grand Senior Warden of 
the Grand Commandery, K. T., of 
the State of Michigan.

Last and greatest of Mr. Graham’s 
charms, he is thoroughly domestic, 
and in his beautiful home in Ithaca 
justly enjoys the full confidence and 
love of his wife and three beautiful 
daughters.

Saved by a Hairpin.
The wife of a Kansas farmer, so 

the story goes, got tired of asking 
him to fix some things about the 
house that needed fixing, and one day 
after he had come home from town 
told him she had done the work her
self.

“And you know,” she said, “ the 
drawer that was locked for over a 
month, and which you said couldn’t 
be opened except by a locksmith? 
Well,” triumphantly, “ I opened it.”

“Well, well! How in the world did 
you do it?”

“With a hairpin. And the oven 
door,” she continued, “has been slip
ping around on one hinge for ever so 
long, just because you were too lazy 
to fix it, but it’s all right now.”

“Well I’m glad you had it fixed.”
“Had it fixed! I fixed it myself—  

with a hairpin. And then that crayon 
portrait of mother that stood in the 
corner for almost six solid weeks be
cause you never would bring me any 
picture hooks— I got it up with a 
hook I made myself— out of a hair
pin.”

“Well, well,” was all he could say.
“And there’s Willie. You’ve been 

coaxing him and bribing him for over 
a year, trying to break him of biting 
his nails, and I broke him in a week.”

“With a hairpin?” he inquired 
meekly.

“No!” she snapped. “With a hair
brush !”

Chicory Crop Is Large.
Bad Axe, Aug. 28— The chicory 

factory which has been in operation 
for the past few years has met with 
unbounded success.

When the factory was first opened 
here it was a very small affair, but 
at the present time it covers over 
170 square feet, and by next season 
it will be increased twice its size.

The new building erected this 
spring is 80x85 feet, with a solid 
brick wall and cement floors. This 
is used for a storehouse and ware 
room. The farmers will ship to the 
factory this fall over 5.000 tons. The 
day force will average twenty-five 
men, with a night force of about five 
men.

Years past just a small portion of 
chicory was dried here, but this sea
son, for the first time, through Man
ager Conaton, the company has de
cided to cut and dry the entire crop 
at this point. This will necessitate 
a longer season than usual. The an
nual expenses have been about $50,- 
000 during the year, but this year 
they will be larger.

The plant expects to be opened 
about September 20. Manager Cona
ton predicts the greatest harvest of 
chicory in the history of the industry 
this year.
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A Window 
Trimming

New Employment of Clothing Ward
robe in a Window.

"‘Something different! Something 
different!” is the eternal cry of the 
satiated public. If it’s “something 
different” they’ll look at it; if it’s the 
same old story they’ll turn it down 
good and hard.

* * *
Occasionally if some piece from 

the store’s interior is taken bodily 
into the window and left to make its 
own impression it is better than if 
the dresser had spent hours getting 
up a conventional trim.

The other day a clothing store’s 
so-called wardrobe had been moved 
into its one large window, and al
lowed to remain several days in 
the space. A  card read:

Everybody 
Take a Peep 

Everybody 
At our way of 

Caring for 
Your Wearables.

The front of the wardrobe was 
open to the street and the racks car
rying the coats were pulled outside 
of the case, showing to the window- 
gazers the orderly manner in which 
this firm disposes of its goods. The 
trousers and vests belonging to the 
suits were laid in neat separate piles 
on sliding trays and these were pull
ed out to afford a nearer inspection 
from the sidewalk.

This was a very easy window, but 
at the same time it was a novel 
method of fixing itself on the public 
mind.

In front of the wardrobe there was 
a space of about four feet and in 
this were introduced a few business 
hats in dark colors to go with the 
clothing on exhibition and a limited 
amount of haberdashery— just as a 
hint of the appropriate accessories 
carried in stock.

Speaking of furnishing stores, there 
is no more striking display in their 
line than a windowful of collars sus
pended at regular intervals by stout 
thread (preferably white) from the 
ceiling. Then if an electric fan be 
so stationed that a current of air is 
set in motion— not enough to tangle 
up the collars but just sufficient to 
sway them gently— the moving pic
ture, as it were, will bring people 
to a standstill before it.

* * *
From coverings for the outer man 

to provision for the inner is not so 
very abrupt a transition as it would 
seem.

Just now the grocers are glorying 
in the fine color combinations they 
are easily able to effect with the 
wealth of fruits and vegetables at 
their command, not to mention the 
product of Old Mother Hen.

One grocer with the “something 
different” idea buzzing in his bon
net rigged up some smooth pieces 
of narrow boards, about the size of 
scantling, into a large even frame. 
This he covered all over with white

paper and to it glued big eggs, al
ternating the white and the brown 
tints. The smaller ends of the ovals 
were at the center and at the cor
ners were glued “on the bias.” While 
making it the frame was, of course, 
laid flat on a table, and kept so until 
the glue had hardened. In this odd 
frame was a picture of a dear mother
ly woman engaged in the appetizing 
occupation of making pumpkin pies. 
The table at which she stood con
tained all the “ ingrediences” for this 
most toothsome compound and the 
hot stove stood ready to receive the 
pies so soon as the good housewife 
should have them ready.

The picture stood upright in the 
center of the window at the back, 
resting on a box about a foot high, 
which was covered with clean white 
linen. On this box were arranged 
two or three pie tins (white enamel 
with dark blue rims), cooking spoons, 
kitchen knives, “ crimper,” etc.— uten
sils needed in the preparation of the 
pies— also nutmeg, salt, sugar and 
cinnamon, in proper receptacles, an 
enamel cup for measuring (match
ing the pie plates) and one for dip- 
ding. At the left of .the box was a 
pyramid of immense— clean, mind 
you, no mud— pumpkins, while at the 
right was a pyramid of the same 
height composed of large clean eggs 
— such as “Crit” calls his “Slickers.”

A small placard was pasted to the 
window. This was no larger than 
an ordinary calling card, and its very 
diminutiveness seemed to make its 
deciphering a matter of vital im
portance to the crowds outside, who 
pushed and jostled each other in their 
scramble to read it— and, what was 
more to the point, to read it first! 
The inscription only conveyed the 
information, in very small script, that 
the pies in the process of construc
tion were

Such as Mother Used 
To Make.

* * *
Pe*rhaps taking their cue from Fos

ter, Stevens & Co.’s employment of 
a gentleman dummy in the window 
always devoted to their sporting 
goods and tool departments, perhaps 
with never a thought of that particu
lar store’s enterprise in this direc
tion, the Winegar people on Canal 
street have placed a dummy in one 
of their windows— in the large one 
cornering on the narrow street next 
them. Furniture— a bedroom suite—  
is her environment. She stands in 
front of a large mirror, apparently 
surveying her fetching toilet with 
satisfaction. The unusual spectacle 
of a pretty lady dummy in a Wine- 
gar window is attracting much atten
tion and will prove a drawing card 
in coming exhibits.

How “Rags” Came Where She Is 
To-day.

W ri t te n  fo r  th e  T ra d e sm a n .
She was such a little mite of a 

thing that it seemed dreadful to cast 
her off the w;ay they did. But they 
said she was guilty and that the 
“discipline of the establishment de
manded that the girl be made an ex
ample of.”

There was no one to have pity, 
no one to say a good word for her

or to suggest that she be given a 
chance to prove herself worthy of 
trust. Every man’s and every wom
an’s hand was against her in the 
store, from the strong tanned one of 
the proprietor and the lily-white one 
of the stenographer down to the 
rough one of the “scrub lady” and 
the warty one of the errand boy.

“The goods had been found on her 
— what more did they want?”

They didn’t bring the little thing 
to arrest— there was that much for 
her to be thankful for. W hy they 
didn’t was not explained at the time. 
Perhaps they didn’t want to be both
ered any further about the affair; 
perhaps the tiny white face, framed 
with its tendrils of pale gold hair, 
appealed at last to their compassion 
and their generosity.

Was she really guilty?
Well, as everybody now regarded 

her, she was a thief.
Father and mother dead in her 

childhood, with no near relation to 
care for her, she had been knocking 
around from pillar to post until a 
distant cousin half permanently took 
her in. She would make no agree
ment to keep her for any definite 
length of time, saying only that she 
would do for the child so long as 
seemed best for both. That was 
long ago when Mabel was but 7 
years old. When that happened in 
the store— the trouble about the 
goods and her discharge— she was 12.

Now, after a lapse of about five 
years— during which time she has 
made a precarious living working in 
candy and other factories— I see her 
go by, my office five times a day, 
generally arm in arm with a dissi
pated-looking young fellow evidently 
several years her senior. Judging 
from the time of day at which they 
stroll past, they are going to and 
returning from their meals. The 
girl is always trigged out in rather 
smart clothes. And mostly her hats 
have some sort of diaphanous stuff 
or feathers hanging therefrom, so 
that the young lady book-keeper and 
stenographer on our force have come 
to name her “ Ribbons.” But the boys 
call her “ Rags”— poor thing!

She drifts by all unconscious of 
the pseudonymes she has acquired 
with those across the way. She is 
all eyes for the Billy Tough who 
swaggers along at her side, and they 
both are entirely unconscious of the 
little fictions we are weaving about 
them, albeit we don’t even know 
their real names ourselves in mak
ing up stories each day.

Sometimes they have a lovers' 
quarrel. Then he seems very, very 
angry, while she is pleading oh, so 
earnestly with him. But he doesn't 
“give in,” whatever is the difference 
between them. The next time they 
go by everything apparently has been 
adjusted satisfactorily, for they are 
laughing and talking away as if life 
were but a “glad, sweet song.” We 
often wonder what “ Rags” and this 
miserable young fellow are saying, 
but that we may not know. After 
several ineffectual attempts, on the 
part of some of the force who are 
more inquisitive than the others, to 
learn more concerning the couple 
and who used to cross over on pur

pose to hear their conversation, it 
was given up as a bad job and they 
would go back to their work no 
wiser than they were before, for 
“ Rags” and her companion would drop 
their voices when they came near. 
Once in a while those voices are 
thick and their steps so unsteady as 
to render walking an onerous task.

I learned recently that “Rags" 
never took those things that were 
found on her in the store so long 
ago; that they were placed in her 
clothes by a jealous fellow-working- 
girl and it was left to be inferred 
whose they were. Poor little “ Rags” 
suffered all the ignominy that at
taches to the name of “ thief,” and, 
placed as she was in that category, it 
is not to be wondered at that the 
Devil has her fast in his clutches.

N. Niccoli.

Blended Butter in England.
According to reports the British 

government has recently issued as 
a parliamentary paper a report of the 
select committee appointed to con
sider the conduct and control of the 
trade in butter and butter substi
tutes. The report was agreed upon 
unanimously, and makes suggestions 
to be embodied in legislation.

The London Times asserts that 
genuine dairy butter is a thing past 
praying for. Four-fifths of the popu
lation of London, the Times asserts, 
have never seen it in their lives. 
Those who know what it is have 
great difficulty in procuring it, and 
can not obtain it in many cases at 
any price. What is called genuine 
butter in London, the Times says, is 
blended and reworked butter. It says 
that both the imported butter and 
that made at home are generally 
blended. The Parliamentary Com
mittee propose that butter factories 
shall be registered, the registration 
to be renewable annually, and that 
inspectors shall be empowered to 
enter all such premises when they 
suspect that butter is reworked, 
blended or adulterated. Adulterated 
butter must riot be stored on such 
premises. With adequate penalties 
proportioned, as the Committee pro
poses, to the magnitude of the out
put, some real check would be placed 
upon adnlttration-. Imported butter 
is to be met with not less stringent 
conditions.

It was shown before the Commit
tee by a firm that; was prosecuted 
for the sale of adulterated Danish 
butter that they got off with a nom
inal penalty upon showing that they 
had ordered what is known as “con- 
trefl butter,” guaranteed by the Dan
ish government. The Committee pro
pose that the importer shall be held 
responsible for the genuineness of the 
butter he sells without any regard 
for anybody else’s warranty. No 
difficulty is put in the way of those 
who manufacture and sell imitations 
of butter openly and honestly. Those 
who want margarine will be free to 
buy it as such. But people who want 
butter and pay for butter are ex
pected to get butter, and not myste
rious mixtures. It is thought proba
ble that the British government will 
take favorable action on the report.
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Movements of Merchants.
Clare— Hiram Satison has opened 

a general store near this place.
Yankee Springs— R. H. Williams 

has sold his general stock to H. 
Leavitt.

South Haven— E. Van Orden suc
ceeds F. W. Hurlbut in the flour and 
feed business.

Blanchard—  J. P. Mahoney suc
ceeds Rogers & Fitzgerald in the 
hardware business.

Traverse City— Garrett Meeboer 
has opened a merchant tailoring es
tablishment at 215 East Front street.

Albion— Fred Crane, formerly en
gaged in the grocery business here, 
has engaged in the fruit and com
mission business.

Ltim— David Craw'ford has sold his 
meat market to Mr. Van Wagoner, 
of Kingston, who will continue the 
business at the same location.

Batavia— E. J. Buys has sold his 
general stock to O. B. Wheeler and 
C. W. Smead, who will continue the 
business at the same location.

Middleville—A copartnership has 
been formed between John McQueen 
and A. J. Stevens, for the purpose of 
buying and shipping live stock.

Sault Ste. Marie— W. F. Ferguson 
& Co. will retire from the dry goods 
and shoe business on account of the 
continued illness of Mr. Ferguson.

Fremont— L. H. Phelps, for the 
past year in the employ of W. E. 
Ludwig & Co., of Portland, will 
shortly open a department store 
here.

Muskegon— Hans Hanson, grocer 
at 95 Ottawa street, was married last 
Saturday to Mrs. Nettie Thomas, of 
this city. The Tradesman extends 
congratulations.

Hastings— Phin Smith has pur
chased the dry goods and grocery 
stock of Depew & Babcock and will 
continue the business at the same 
location. Mr. Smith is an experienc
ed merchant.

Owosso— V. D. Dow has purchas
ed the interest of B. F. Swift in the 
grocery firm of W. S. Baker & Co. 
The firm name will remain unchang
ed and the place of business will be 
the same as before.

Owosso— C. W. Danforth has re
signed his position with T. O. Chris
tian and will engage in the jewelry 
business in the new Keeler block, 
opening about September 15. He has 
bee employed at Christian’s eight 
years.

Port Huron— Schmude Bros, have 
purchased Kaesemeyer’s meat mar
ket on Military street, and will 
take possession September 1. Mr. 
Kaesemeyer will devote his time to 
purchasing live stock and shipping 
it to Buffalo.

Rochester— H. H. Stalker, of Fred
eric, will move here and conduct a 
shoe business in the store now occu
pied by T E. Nolan, who goes to 
Flint September 1 to engage in the 
shoe business. Ed. Clark will remain 
here and assist Mr. Stalker.

Hastings— George Hinchman, of 
the firm of Hinchman & Hall, prod
uce dealers, has purchased the inter
est of H. E. Hal! and will continue 
the business himself. Mr. Hall has 
obtained an excellent position as 
traveling representative for Chas. 
Young, of Toledo.

Greenville— Paul F. Smith, of Bat
tle Creek, has purchased the interest 
of J. E. Nichols in the Greenville 
Lumber Co., and has assumed the 
management of the business. Mr. 
Smith has been the assistant manager 
of the Battle Creek Lumber Co., of 
Battle Creek, for the past two years.

Saginaw— Robert H. Rice, senior 
member of the firm of Rice Bros., 
has retired from the furniture busi
ness, selling his interest to his part
ner. It is understood that he will 
devote his attention to the real es
tate business, in which he has been 
quite largely interested for some 
time.

Saginaw— Emich Solms and broth
er, Fred Solms, sons of the late 
Emich F. A. Solms, have purchased 
the interest of Magnus Solms in the 
hardware business on Gratiot avenue. 
The firm name will continue Solms 
Bros. Magnus Solms and the late 
E. F. A. Solms established the busi
ness many years ago.

Ann Arbor— The Fowler Grocery 
Co. has purchased the grocery stock 
of W. F. Stimson, 202 East Wash
ington street. Mr. Stimson has been 
in business in this city for twenty- 
six years. Mr. Fowler is a graduate 
of the literary department of the Uni
versity with the class of 1905. He 
moved to this city with his mother 
six -years ago in order that he might 
enter the University. He was prom
inent in athletics during his college 
course and in his first year won the 
coveted prize of the Cross Country 
Club race. Since graduation he 
spent a year as a commercial trav
eler for a wholesale grocery house 
at Jackson. While attending the 
University Mr. Fowler was also ac
tively engaged in the retail grocery 
trade.

Lansing— The Central Implement 
Co., Ltd., is no longer a going con
cern, an order having been entered 
in the Circuit Court by which the 
affairs of the company are to be 
wound up and the co-partnership 
dissolved. The action was taken up
on motion of one of the attorneys 
for the stockholders, it no longer be
ing possible to carry on the business 
at a profit. For the past two months 
the affairs of the company have been 
in the hands of the Detroit Trust 
Company as temporary receiver. By 
order of the Court, the Trust Com
pany now becomes permanent receiv
er for the purpose of collecting all 
of the available assets of the com
pany, and for selling the same at 
the best possible figures. A further 
order was awarded, permitting the 
Trust Company to sell a quantity of 
neck yokes, whiffle trees, iron and 
steel from the company’s manufac
turing establishment, located at 
Standish, at 50 cents on the odllar.

Benton Harbor— Jacob E. Enders, 
of the firm of Enders & Moore, St. 
Joseph, has purchased the interest of 
Frank B. Moore in the firm of En

ders & Moore, of this city. Mrs. 
Enders owns the balance of the 
stock, that not previously owned by 
Mr. Moore. Mr. Enders will move 
to this city and take active man
agement of the dry goods store. He 
was for several years one of the 
leading business men of this city 
and five years ago last January he 
sold his interest in the department 
store of Enders & Young, now 
Young, Peck & Co., and signed an 
agreement not to engage in business 
in this city for a term of five years. 
Th term of business exile having 
elapsed Mr. Enders made an offer 
on the stock of Mr. Moore, which 
was accepted. Mr. Moore has been 
in the dry goods trade for seven 
years. For three years he was mana
ger of the dry goods department for 
Enders & Young and for the past 
four years has been manager of the 
Enders & Moore store. He will re
main in the city and will probably 
engage in business on his own ac
count.

three stories high. There will also 
be a boiler room 34x48 feet.

Ironwood— A. L. Osborne, of Osh
kosh, formerly President of the Mon
treal River Lumber Co., has pur
chased an interest in the Scott & 
Howe Lumber Co. and was elected 
its President at a recent meeting. Mr. 
Osborne will take charge of the 
company’s interests at this place and 
Messrs. Scott and Howe will in the 
near future go to Tacoma, where the 
firm has extensive holdings and a 
new mill will be built.

Manufacturing Matters.
Carleton— Reiser Bros, have erect 

ed a large planing mill.
Kingsley— New machinery is be

ing installed in the Kingsley Roller 
Mills.

Ionia— Gregg Williams has sold his 
planing mill to the Marvel Washing 
Machine Co.

Houghton— The Quincy Mining Co 
has increased its capital stock from 
$2,500,000 to $3,750,000.

Dowagiac— The Dowagiac Manu
facturing Co. has purchased the drill 
business of the Cassopolis Manufac
turing Co. and will continue the 
manufacture of this line of- goods.

Marshall— The Borough & Blood 
Buggy Co. has been incorporated to 
manufacture vehicles, with an author
ized capital stock of $37,500, all of 
which as been subscribed, $1,083.95 
being paid in in cash and $36,416.05 in 
property.

Detroit— The Louis Niman Co. has 
been incorporated to manufacture 
dressmakers’ supplies, with an author
ized capital stock of $5,000, of which 
amount $2,500 has been subscribed, 
$r,ooo being paid in in cash and $1,500 
in property.

Northville— The Stimpson Scale & 
Manufacturing Company has com
menced the work of dismantling its 
plant at Milan and part of the ma
chinery has been moved to this 
place. It is expected that the fac
tory will be in full operation by Sep
tember 15. ,

Niles— W. Owen Thomas, a Chica
go electrical engineer, is in this city 
with a view to locating an automo
bile factory here which would em
ploy 400 men. Mr. Thomas says the 
company has 1,000 machines contract
ed for. The company expects the 
town in which it locates to furnish a 
factory building.

Grand Ledge— The contract for the 
construction of the Grand Ledge 
Clay Product Co.’s buildings has been 
let to John Flater and Elmer E. 
Edwards, and work will be begun 
as soon as the foundation is finished, 
which will be within a few days. 
The main building will be 70x200 
feet and the annex 52x70 feet, both

Gradual Gain in Gross and Net In
come.

The tenth annual report of the of
ficers of the Citizens Telephone Co. 
discloses a very satisfactory condi
tion of the affaifs of that corpora
tion.

The number of telephones in the 
entire system has increased from 19,- 
742 to 23,644.

The number of telephones in the 
Grand Rapids exchange has increas
ed from 6,633 to 7,823.

The toll line mileage has increased 
from 1,352 to 1,444.

The gross earnings have increased 
from $418,441.27 to $498,687.67.

The exchange rentals have increas
ed from $321,535.18 to $388,153.90.

The tolls from long distance serv
ice have increased from $84,078.29 to 
$102,614.27.

The earnings of the toll lines per 
circuit mile show a gain from $27.95 
to $30.57, an increase of $2.62 per 
mile. ,

During the previous fiscal year the 
gross earnings were $22.45 per phone 
and the expenses $14.10, showing a 
net earning per phone of $8.35. This 
report shows a gross earning of 
$22.62 and a gross expense of $13.86, 
showing a net earning per phone of 
$8.76— a gain of 41 cents per phone.

The report is replete with inter
esting figures and comparisons, as 
well as suggestions of a practical 
character, and readers of the Trades
man who are interested in the sub
ject would do well to send to the 
company for a copy.

S. A. Sears, accompanied by wife 
and daughter, sails from New York 
Sept. 11 on the Moltke and will spend 
two months in Italy, France and, 
Germany. Mr. Sears has richly earn
ed a vacation and the best wishes of 
a host of friends will accompany 
him and his family on the trip.

The labor day souvenir issued by 
the local coherts of trades unionism 
contains the advertisements of sev
enty-five liquor dealers, which is a 
fairly good indication of the partiality 
of the average trades unionist toward 
the saloon.

The Wisconsin Tie & Pole Co. has 
been incorporated for the purpose of 
dealing in ties, posts, poles and other 
forest products, with an authorized 
capital stock of $25,000, of which 
amount $12,500 has been subscribed 
and paid in in cash.

W. N. Burgess, President of the 
Leonard Crockery Co., is spending 
a couple of weeks in Southern Michi
gan, looking over trade conditions in 
that territory.
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The Grocery Market.
Sugar (W. H. Edgar & Son)—  

The market appears to be develop
ing along the line suggested in our 
letters of Aug. io and 17. Spot cen
trifugals have sold at 4c, but offer
ings in any position are light. Eu
rope is firm at a parity of 3.96c with 
centrifugals. We look upon the 
present situation as unusually inter
esting. Should the uprising in Cuba 
become really serious there is no 
telling to what high point an ad
vance movement might carry the 
market under excitement. That the 
whole sugar situation might become 
seriously complicated is certain; 
meantime the actual position is 
strengthened and in the natural 
course of events, with or without the 
influences referred to, sugar will un
doubtedly advance before the close 
of the campaign. The demand with 
us fairly reflects and usually pre
cedes the rush at the refinery, and 
we draw attention to a very natural 
increase during the past forty-eight 
hours. We still look for a record- 
breaking season and continue to ad
vise our friends to govern them
selves accordingly.

Tea— There has been no change in 
values during the week, with the ex
ception of low grades, which show a 
much firmer feeling. In fact, hold
ers are asking from l@2c per pound 
more for these grades than a short 
time ago. Japan teas are also doing 
considerably better in the East. The 
balance of the list is unchanged and 
steady.

Coffee— W illett & Gray say: “The 
Brazil valorization law is on the 
statute books. The Government is 
actively arranging the necessary 
formalities to put it into operation. 
O f this no doubt exists, and the de
termination of the authorities is be
yond question. These are the cold 
facts. Discussion between econo
mists and financial writers may de
velop theoretic ideas as to the far 
off results of this new protection law 
of Brazil, but the coffee markets are 
concerned in the conditions as they 
are now and for the near future. 
Brazil has a crop of coffee which the 
world must buy. Knowing the ur
gent necessities of consuming mar
kets and the long continued bear de
pression and manipulation against the 
price of her principal product, Brazil 
had to defend herself. She knows 
that the actual consumer pays to-day 
the same prices for coffee as when 
the green was selling at double the 
present figures. There is no reason 
for skepticism as to Brazil’s attitude, 
and it is very absurd to suppose that 
the government puts through the 
law with such big majorities to al
low it to remain ineffective. It is 
even more absurd to doubt its prac
tical success until it is seen in oper
ation. W e repeat, consuming mar
kets must buy in Brazil, and Brazil 
is justified in trying to obtain a fair 
valuation. Undue manipulation and

pessimism have so long stood in 
the way, until Brazil has demanded 
and created legislation to assist her 
object. Criticism of her right is in
admissible. She is defending her 
commerce with an economic meas
ure backed by the assistance of for
eign loans. There are few loans so 
thoroughly secured and safe-guarded 
as this one. The waiting attitude of 
the coffee markets may be ascribed 
to a meager knowledge of the plan 
of operation of the valorization law 
or skepticism from disappointment or 
ignorance. Brazil continues the law 
prohibiting new planting. Other 
countries can not profit by Brazil’s 
valorization law owing to the poverty 
of planters from the long period of 
ruinous prices. There are no surplus 
stocks in any producing country out
side of this crop in Brazil. Stocks 
in America and Europe have been 
very considerably reduced. The ad
vent of valorization in Brazil is well 
timed. The outlook for the grow
ing crops alone may soon prove pos
sible to outdo the effect of valoriza
tion— Nature may create a greater 
benefit than legislation to the under
paid planter. As we feel so certain 
of the authenticity of our informa
tion on the valorization law and per
fecting of loan details, we prefer to 
devote our space to the subject this 
week, rather than coffee proper, the 
position of which is sound and im
proving.

Canned Goods— Nothing new is 
presented in the market for tomatoes. 
Neither spot nor future goods seem 
to attract buyers at present, but 
there is no pressure to sell. Spot 
goods of desirable quality are said 
to be scarce and are held firmly. Fu
tures are neglected but are not urg
ed. Some interest is shown in gal
lons, but offerings are light and seem 
to be held at prices above the views 
of most buyers. The pack of South
ern peaches so far has been disap
pointing as to quantity, as the crop 
which promised to be large at the 
start has dwindled to comparatively 
small proportions as the season has 
advanced, because of excessively wet 
weather. While there is a shortage 
in all grades, that in gallons is most 
pronounced and promises to cause a 
good deal of trouble for packers who 
sold short. California peaches are re
ported to be closely sold up and 
the market is firm, although so far 
as can be learned little additional 
new business is being offered to the 
packers. There is a strong market 
for both spot and future New York 
gallon apples owing to limited offer
ings. Interest in the lower grades of 
peas is still pronounced, but the ac
tual business accomplished is small 
owing to the comparatively high 
prices demanded on such offerings 
as are made. These are light, as 
most packers are said to be oversold 
on the more popular grades. In ex
tra sifted and petit pois the offerings 
are reported to be extremely light. 
New York State beans promise to be 
very short owing to the prevalence 
of rust. The market is strong, with 
an upward tendency. There are no 
fresh envelopments in the salmon 
situation. The trade is looking for 
opening prices on 1906 pack Alaska

salmon, but so far the principal 
packing interest has given no hint 
of what it proposes to do, and other 
packers seem to be waiting for it to 
take the lead. In view of the un
doubted shortage in the production, 
not only of the Alaska canneries, but 
of those at all other points on the 
Pacific coast, the trade seems to be 
prepared for a comparatively high 
opening price. Domestic sardines re
main very firm in the absence of im
provement in the run of fish on the 
Maine coast, but buyers as a rule seem 
to be still well supplied and are ex
hibiting no anxiety as yet over the 
prospect of an exceptionally short 
pack.

Dried Fruits— Apricots are still 
suffering from almost prohibitive 
prices. Currants are in sufficient 
supply for the demand. The weather 
on the other side is favorable for the 
crop and prices may take a small 
decline later. Raisins are a little 
firmer, but no advance has occurred; 
it is simply a little harder to buy 
at the old easy prices. Future prunes 
remain unchanged on a 2c bag basis. 
The demand is fair. Peaches are dull. 
The market is unsettled and all sorts 
of prices are quoted. None seem 
low enough yet, however, to get 
much business.

Syrups and Molasses— Business in 
corn and cane syrups is rather re
stricted, as usual at this season of 
the year. Molasses is purchased only 
to supply the immediate wants of 
the trade. Prices are well main
tained.

Provisions— The price of smoked 
meats to-day is about 10 per cent, 
higher than a year ago. As the 
summer is drawing to a close, how
ever, a lower market can be looked 
for on everything in the salt meat 
line. Pure and compound lard is 
firmer. September is always a heavy 
consumptive month for lard, but this 
year prices may not change. If 
they do, however, they will advance. 
Barrel pork is firm and unchanged. 
Dried beef is dull at about 1 cent 
decline. Canned meats are dull and 
unchanged.

Fish —Cod, hake and haddock are 
dull and unchanged. With the ex
ception of Irish mackerel the entire 
mackerel line is extremely high and 
strong. Shore mackerel are getting 
higher all the time! No. 1 shores, 
which last year ruled about $16 per 
barrel, are to-day quoted at $27(0)28. 
No. 2’s are to-day $23. Norway pack
ers have this week sent out a quo
tation of $32.50 for No. i ’s , $26.50 for 
No. 2’s, $21.50 for No. 3’s and $16 
for No. 4’s. This is from $3@7 per 
barrel higher than last year. Irish 
mackerel are inclined to be weak 
and dull. Sardines show no further 
change. The market is firm and the 
demand fair. No new prices are 
forthcoming yet on salmon, but they 
should be soon.

The Produce Market.
Apples— Strawberries and Sweet 

Boughs command $2.50 per bbl. 
Maiden Blush and Duchess fetch 
$2.25 per bbl.

Bananas— $1 for small bunches, 
$1.25 for large and $2 for Jumbos. 
There have been no changes in price

for a long time, and business con
tinues good, with values steadily 
maintained.

Beets— 50c per bu.
Blackberries— $1.25 per crate of 16 

qtŝ
Butter— Creamery is in strong de

mand and ample supply at 24c for 
extra and 23c for No. x. Dairy grades 
are in active demand at 18c for No. 
1 and 15c for packing stock.

Cabbage— Home grown fetch 35c 
per doz.

Carrots— 50c per bu.
Celery— Home grown commands 

20c per bunch.
Cocoanuts— $3.50 per bag of about 

90.
Crabapples— 60c per bu. for early 

varieties.
Cucumbers— 15c per doz. for home 

grown.
Eggs— Local dealers pay 16c f. o. b. 

shipping point. The market is firm 
and unchanged. The quality of the 
receipts is unusually good, consider
ing the hot weather which prevailed 
up to three or four days ago.

Green Corn— 10c per doz.
Green Onions— 15c for silver skins.
Green Peppers— 60c per bu.
Honey— 13(^140 per lb. for white 

clover. Business in this line is rath
er quiet, but there is every indication 
of a good trade later on, when cool 
weather comes.

Lemons —  Both Californias and 
Messinas have advanced to $8@q per 
box.

Lettuce— 60c per bu. box.
Musk Melons —  Rockyfords are 

steady at $3.50 per crate. Benton 
Harbor Osages fetch $1 per crate. 
Home grown Osages are in large sup
ply on the basis of 6o@75c per doz. 
The quality so far this year has not 
been up to standard.

Onions— Home grown, $1.25 per 
70 lb. sack. Ohio stock, $1.25 per 
65 tb. sack; Spanish, $1.35 per 40 lb. 
crate.

Parsley—30c per doz. bunches.
Peaches— Early Crawfords are now 

in market, commanding $2@2.25 per 
bu., which is fully $1 per bu. higher 
than they started in at the beginning 
of last season. Dealers generally do 
not think that the price of good fruit 
will go much below $2 this year. 
Barnards command $1.50(0)1.75 per 
bu. Champions (white) fetch $1.40 
@x.6o.

Pears— Flemish Beauties and Sug
ar are in fair supply at $r per bu. 
Bartlett command $1.25 per bu.

Poultry— Prices have gotten down 
where receipts are very light, and it 
is thought that before long the small 
supplies will cause a rise in price, 
which will in turn bring the stuff in 
from the country. Since last wee! 
spring chix have advanced ic.

Pieplant— 60c per 40 tb. box.
Plums —  Lombards and Green 

Gages fetch $1.25(0)1.50 per bu. Brad
shaws command $i.5o@i.75 per bu.

Potatoes— 40@5oc per bu.
Radishes— 10c per doz.
Summer Squash —50c per bu.
Tomatoes— Home grown are com

ing in freely, meeting active demand 
at about 5o@6oc per bu.

W ax Beans— 90c per bu.
Water Melons— 20@25c apiece, ac

cording to size and quality.

mailto:2@2.25
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Edward A. Moseley, the Fruit and 
Produce Dealer.

Knowledge is the great primary 
essential of right living. It makes it 
possible for the individual to under
stand not only his fellows but him
self. By its light defects of either 
a physical or mental character may 
be detected; without it man, stum
bling along the rough, dark path of 
life, jeopardizes physical health and 
mental and spiritual development.

The old admonition to “know thy
self” never applied more fittingly 
than at this time and possibly at no 
other time in the history of the world 
has this caution been so absolutely 
disregarded. To-day many of those 
at the head of great commercial in
stitutions of enormous industrial en
terprise endeavor to perform the 
work which properly might be di
vided among a half dozen men. Some 
of them urge the unwilling body to 
great endurance with the spur of the 
will. So great is the application, 
so steady that Nature revolts and an 
outraged physical organization claims 
surcease from endeavor. Especially 
is this true with those who concen
trate their energies and apply them 
steadily to one class of work. The 
man who is able to center his atten
tion upon one subject until satisfac
tory results shall have been accom
plished, then to divert his energies 
along another channel, thus bring
ing into play other portions of the 
human mental and physical machin
ery, distributes the wear and tear 
evenly with the result that both are 
stimulated. Their ability to inter
est themselves in different lines of 
work and thought gives Nature the 
highly essential safety valve.

With the foregoing in mind it may 
be well to pass to the greatly de
plored event which suggested it. 
Death has laid a heavy tribute upon 
the produce trade of the coujnitry 
within the last few months, removing 
many of the most conspicuous fig
ures in these circles; but in no 
case has the visit of this grim mes
senger been more greatly regretted 
or generally deplored than when, on 
Aug. 28. Edward A. Moseley step- 
pet out of life while in the prime of 
manhood and the fullness of a useful 
career into the silent shadows of the 
Great Hereafter.

Mr. Moseley was a type of the 
useful, energetic, accomplished man 
of affairs. He had for many years 
been identified with the produce 
trade of Michigan, and by sheer 
force of personality and ability had 
pushed his way to the front. At the 
time of his death he was a dominat
ing factor in the firm of Moseley 
Bros., having helped to lay the foun
dation on which this commercial 
structure was built. Mr. Moseley’s 
tact and diplomacy, the quickness 
with which his mind grasped the 
force of a situation or condition, his 
wide knowledge of the produce trade 
generally, his accumulated capital and 
experience, his superior facilities for 
handling staples through the owner
ship of a large number of refrigera
tor cars— all these qualities tended to 
make him a forceful member of the

fruit and produce trade and a factor 
to be considered in the manipulation 
of large deals and the consummation 
of large transactions.

Edward A. Moseley was born on 
a farm in Thompson township, 
Geauga county, Ohio, February 21,. 
1847, being the oldest of a family of 
seven children. The antecedents of 
the Moseley family are English on 
both sides, the original family having 
emigrated to this country nearly 
three hundred years ago and settled 
at Westfield, Mass, in 1865 the Mose
ley family moved to Painesville, Ohio, 
and the next year Edward went to 
Chicago to seek his fortune. His 
first employment was in the lumber 
office of Gale Eastman, brother of 
the late George Eastman, of Grand 
Rapids. He subsequently formed a 
copartnership with Mr. Eastman, lo-

corner of Second avenue and Hilton 
street, where they since did 
business. The firm of Moseley 
Bros., was, therefore, engaged in 
business for nearly thirty-one years, 
making it one of the oldest business 
houses in the city and one of the old
est fruit and produce houses in West
ern Michigan.

Mr. Moseley was married in Grand 
Haven April 16, 1873, to Miss Mar
garet E. Maynard, formerly of Grand 
Rapids. Two children have come to 
gladden their lives, Louis E., now 
30 years of age, and Marguerite, aged 
17. The son is located in San Fran
cisco, where he is Pacific Coast rep
resentative for the Price Cereal Food 
Co., of Chicago. He was notified of 
his father’s death Tuesday morning 
and started immediately for Grand

The Late Edward A. Moseley

eating at Robinson, Ottawa county, 
where they carried on the lumber 
business for several j'ears. In the 
meantime his brother, Timothy F. 
Moseley, had located at Robinson 
to attend to the book-keeping work 
of the firm. November, 1875, the two 
brothers came to Grand Rapids, 
formed a copartnership under the 
style of Moseley Bros., and purchas
ed the fruit and commission house of 
Davis & Green, who were then en
gaged in business at 122 Monroe 
street. They remained in this loca
tion until the Gilbert block was erect
ed on Ottawa street, when they re
moved to that location, so that they 
were tenants of the Gilbert family 
for more than twenty years. About 
five years ago they erected a well- 
equipped warehouse building at the

Rapids to attend the funeral on Sat
urday.

Mr. Moseley was a member of Park 
Congregational church, but had few 
fraternal and social affiliations, being 
completely wrapped up in his family 
and his business. He resided in a 
beautiful home at 326 Cherry street, 
but had spent eight months of each 
year for the past two years at Mi
ami, Florida, where he had a winter 
home, which contributed to prolong 
his life on account of the salubrious 
climate.

The funeral will be held at the 
family residence and the interment 
will be in Oak Kill cemetery.

Mr. Moseley was a man of strong 
convictions, and of prompt and deci
sive action. He was universally re
spected for his enterprise, and his

shrewdness and constant application 
to business were widely recognized. 
He was an active partisan of the 
Republican school and never shrank 
from the defense of his principles. 
His private life was above reproach, 
and his attachment for his family—  
as theirs for him— was very great. 
His strong individuality made him a 
man to be long remembered in the 
community where he lived-.

Her Idea of an Ape.
W ri t te n  fo r  th e  T ra d e sm a n .

“A few years ago, when I was 
teaching school over in a neighboring 
state, I had some very bright schol
ars, and also a few just the reverse.” 
remarked a young lady who sees the 
funny side of life.

“Among the latter was a little girl 
(of some five summers) who was ex
ceptionally stupid.

“One day she asked me, quite to my 
astonishment, what was the meaning 
of the word ‘ape.’

“Thinking to make it so plain to her 
that she could not, by any possibil
ity get an erroneous idea, I said to 
her:

“ You’ve been to the circus, Mabel, 
haven’t you?”

“Yeth’m, onect,” she lisped.
“Well, don’t you remember seeing 

a great big cage that had something 
in it with a face that looked a little 
like ours?”

“Oh, yeth’m,” again lisped the lit
tle ignoramus; “ I theen a nawful big 
cage with a thnake a mile long, an’ a 
lady in it! Wath that a nape?” (with 
strong emphasis on the second word.)

Imagine, for a moment, my sur
prise and consternation at receiving 
such a reply to my attempted explan
ation as to what “a nape” is.

And ever since that time, I never 
look at the girl “with the thnakth,” 
in a circus procession, but I think of 
the ridiculous interpretation that 
child placed on my essayed clear in
terpretation. h .

Comparative Smallness.
Jane’s grown-up sister returned 

home from a shopping trip with a 
beautiful fur muff. Little Jane hur
ried at once to her mother.

Mama,” she said pleadingly 
“won’t you buy me a nice warm 
muff?”

“Why, dearie,” replied her mother, 
‘ you are too small to carry a muff.”

The child found a quiet nook and 
sobbed for some minutes. Then she 
returned to her mother.

“ It’s very funny,” she said, “ that 
I m too small to carry a muff when 
I ’m not too small to feel cold.”

Oxone a New Air Product.
Oxone is not ozone. It is a new 

product of an electro-chemical com
pany of New York, and is a specially- 
prepared fused form of sodium perox
ide having the peculiar property of 
emitting free oxygen when it comes 
in contact with carbon dioxide 
charged with moisture. It is of blu
ish gray color, and is cast in small 
blocks which are packed in airtight 
cans, and in this form is easily trans
ported. It is believed that by the use 
of oxone the air in submarine boats 
may be kept fresh for many hours at 
a time.
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Special Features of the Grocery and 
Produce Trade.

S p ec ia l C o rre sp o n d en ce .
New York, Aug. 25— The spot cof

fee market closes in a fairly satisfac
tory manner. Orders have come to 
the jobbing houses from all parts, 
and in the aggregate the amount tak
en is larger than for some time. In 
the speculative market the conditions 
show improvement and an advance 
of 10 points was scored yesterday. 
At the close Rio No. 7 was worth 
8^c. In store and afloat there are 
3,205,933 bags, against 3,852,707 bags 
at the same time last year. There 
is much talk about the valorization 
plan but it is mighty hard to get 
at the exact facts. What interests the 
trade is to know the effect of the 
law upon future prices. Were there 
a strong sentiment that lie  coffee 
would be reached within a year or 
two, there would be a scampering 
after all the stock in the world, but 
weeks pass and there seems very lit
tle inclination to purchase ahead; in 
fact, Rio No. 7 is Y c  lower to-day 
than a year ago. Mild grades are 
moving in “an orderly manner,” that 
is. there is no tumult or excitement. 
F.ast Indias are steady and quota
tions are well sustained, with sup
plies not overabundant.

Every week shows more encour
agement in the tea trade. Distribut
ing business is good and interior 
buyers are showing considerable in
terest in new crop, especially Ja
pans. The whole ma'rket is in better 
condition and sellers rejoice accord
ingly.

There is no visible change what
ever in the market for refined sugar. 
Withdrawals are running heavy and 
refiners are finding it hard work in 
keeping up with deliveries. Raw sug
ars tend to a higher basis.

There is not a very heavy demand 
for rice, but values are firmly ad
hered to and', with a steady under
tone, sellers find the situation not at 
all discouraging. Quotations are 
practically without change.

There is a slightly improved situa
tion in the spice trade and the signs 
of a good fall and winter business 
seem to grow more propitious. Prices 
show great steadiness and holders are 
well satisfied.

The molasses market shows con
siderable strength and, while there 
might be some improvement in the 
demand, it is still all that probably 
could be hoped for at this season. A 
good fall and winter trade is cer
tainly looked for and sellers are con
fident. Syrups are steady and un
changed.

There has been a good call for to
matoes and these seem to occupy the 
center of the stage in the canned 
goods market. The pack of last 
season is held firmly at 80c. Some 
big sales were reported at 72k2@75c 
for standard 3s f. o. b. factory. 
Peaches, too, are in excellent de
mand and some packers have with

drawn quotations. Peas are in good 
demand and mighty hard to find at 
the prevailing rate of 8o@8sc. Corn 
is quiet.

Fancy butter is very firmly held. 
The supply is not at all excessive; 
in fact, the demand keeps the market 
well cleaned up. Cooler weather will 
help the market decidedly. Extra 
creamery is officially quoted at 2y/2@. 
24c, and seconds to firsts, 2i@23c; 
imitation creamery, i 8J^@20c; reno
vated, l6@ 20C .

Full cream cheese is not plenty 
and the prevailing rate of I2j^c is 
firmly maintained. Prices in the coun
try are relatively higher than here 
and one sale was reported at I2^jc 
in Cattaraugus county.

The cooler weather is making a 
better market for eggs and it closes 
firm. Finest selected Western, 21c; 
firsts, 20c. The tendency is upward.

How Niles Business Men Built Up 
the Town.

Niles, Aug. 28— In 1901 the princi
pal business men of this city came 
to the conclusion that if the town 
was to be developed some strenuous 
effort must be put forth.

Business men with advanced ideas 
had located in the town. They were 
of the go-ahead kind. With other 
men who had been here for years 
and who needed but the incentive of 
leadership to become aggressive they 
undertook the rejuvenation of Niles 
in a business and commercial sense.

But a few years before this deci
sion was reached the city had suffered 
from two bank failures. Public con
fidence had been shaken. Two banks, 
both solid institutions, took the place 
of those that failed.

The city administration of this 
place was a progressive one and was 
ready to lend its influence to any 
legitimate scheme which would give 
new life to the town. But under the 
Michigan law a city can do little to
ward attracting enterprises.

But there were ways of getting 
around the law, in this instance, in a 
good cause. The Business Men’s 
Association was organized and in
corporated. It secured a tract com
prising thirty-one acres in one of the 
subdivisions of Niles.

With the assistance of the city 
the Association was financed by a 
bond issue of $50,000 and set about 
its business of building up the town.

The first large enterprise secured 
through the efforts of the Business 
Men’s Association was the National 
Printing & Engraving Co. This in
stitution, the chief business of which 
is the printing of high-class theatri
cal paper, was seeking a desirable 
location.

The Business Men’s Association en
tered the keen competition with other 
cities and succeeded in attracting the 
plant: Ample grounds and buildings 
were erected, the outlay being ap
proximately $20,000. Under the ar
rangement the National was to pay 
the city $900 interest for the period 
of six years. If at the end of that 
time the company had paid out $600,- 
000 in wages it was to be given title 
to the property. This has been done.

Another plant secured by the 
Business Men’s Association was the

Garden City Fan Co., which manu
factures ventilating fans and other 
material of similar nature. This 
concern employs close to 100 men. 
pays high wages, has many skilled 
workmen of the desirable class and 
is one of the most prosperous manu
facturing industries in the city.

In the same building occupied by 
this concern is the National Wire 
Cloth Co., which manufactures 
screens for windows and doors and 
every other sort of  wire cloth or 
screen. This concern employs forty 
hands and is running 1x5 machines, 
including weaving, bobbins and 
spooling machines.

Little Annoyances Incident to a ■ 
Clerk’s Career.

W rit te n  fo r  th e  T ra d e sm a n .
“ You look ready to drop where 

you stand— aren’t you dread fully tired 
from being on your feet all day long?”
I asked of a clerk whose face was al
most as white as the shirt waist be-1 
low it.

“ Yes,”  she replied, “ I am very, very 
tired tonight. W e ’ve had an unusual 
rush all day and some of the cus
tomers were more than ordinarily 
cranky. It seemed impossible to get 
along amicably with a few of them.

“ O f course,” she continued with a 
weary little sigh, “ we are supposed to I 
be equally as polite to one as to an
other. W e are enjoined to show no 
partiality whatsoever. But that’s a 
pretty hard course to pursue. It’s quite 
as impossible to have the same affec
tion or paler regard for each one en
tering whom we know, as for a 
mother to have the same sort of 
love for her six children. Many a| 
mother of a large family has told me i 
that she loved all her little ones with | 
the same amount of love hut that 
the feeling for each differed fromj 
that for all the rest. And so it is with 
clerking, except, naturally, in a lesser 
degree. W e are obliged to treat all 
with courtesy, but we can’t help hav
ing a different feeling for each, ac
cording to our acquaintance with or i 
friendship for them— for many a I 
warm friendship does exist between 
clerk and patron. Numbers of my, 
very best customers invite me to their 
houses, and make it as pleasant fori 
me as if I, too, did not have to work I 
for a living.

“ But there are those others— the 
haughty ladies who do not, or seem I 
not to know that good breeding dic
tates kindness to subordinates. They j 
try to impress us with the magnitude! 
of their wealth and in other ways seek 
to ‘put us down.’ But they surely in
jure themselves more than they do 
us by such tactics, for they show so! 
plainly that they are not to the man
ner born.”

“T o  go back to what we were 
speaking of first, you might think that 
when night came our day's work was 
ended, but for hosts of us a day’s 
work has but just begun. Many leave 
an onerous day at the store only to 
encounter just as hard— or h a r d e r -  
work when they reach home. One 
handsome girl I know who clerks 
says that she will have clean linen no 
matter how hard she has to work for 
it, and often is the time that she 
washes and irons four shirt waists 
before going to bed. She always 
looks immaculate— but it is at a cost. 
However, I do believe— and have al
ways maintained— that clean clothes 
give one a sense of respectability ut
terly unattainable without them. I 
may be wrong in this opinion, but I 
think every one will concur with me.

“ Clerking has its advantages, and it 
has its drawbacks. In no other 
school of experience, at any rate, may 
one study so many types, of humanity, 
which is ever interesting to the 
thoughtful.” J .  J .

“ What is the first thing to learn
about running an antenmobile?” asked
the curious friend.

“ Economy in every thing else,” an-
s we red the man who is always get-
ting into trouble.

I 4 A T Q  A*
A  A  « j L  JL O  Wholesale 

For Ladies, Misses and Children
Corl, Knott &  Co., Ltd.

20. 22, 24, 26 N . D lv . S t., G ra n d  R ap id *.

W e want com petent

Apple and Potato Buyers
to correspond with us.

H . ELDER riOSELEY & CO .
50 4 , 50 6 , 508  Wm. Alden Smith Bldg. 

GRAND RAPIDS, MICH.

Send us your orders for 
Ground Feed, made from 
strictly  Old W h ite  Oats and 
best quality Y ellow  Corn. 
O ur S treet Car Feed and 
Cracked Corn are both 
thoroughly screened and 
scoured. W e  can supply 
you w ith Choice Old O ats in 
car lots or less and give you 
p r o m p t  sh ip m en ts . W e 
quote you today W I Z A R D  
W in ter W h eat flour $4.00 per 
bb l., F. O. B. G rand Rapids.

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mgr.

Grand Rapids, Michigan

A GOOD IN V E S TM E N T
THE CITIZENS TELEPHONE COMPANY

H a v i S S i au thorized  ca p ita l s to ck  to  $3,000,000, com pelled  to  do so bec au se  o f 
th e  REM A RKA BLE AND CO N TIN U ED  GROW TH of its  system , w hich now includes
QIOT6 tbiiD

2 5 ,0 0 0  TELEPHO NES
10 w nich m ore  th a n  4,000 w ere  added  during  its  la s t fiscal y e a r—o f th e se  o v er 1.000 a re  in 
th e  G rand Rapids E xchange w hich now has 7,250 te lephones—has p> aced  a  block o f its  ne  w

STOCK ON SALE
This s to c k  nas to r  y ea rs  ea rn e d  and rece iv ed  cash  dividends o f 2 p e r  c e n t Q uarterly  (and  th e  ta x e s  a re  paid  by th e  com pany.)
F o r  fu r th e r  in fo rm ation  ca ll on o r  ad d ress  th e  com pany  a t  its  office in G rand R apids

E . 8 . F IS H E R . S E C R E T A R Y
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D E V O T E D  T O  T H E  B E S T  IN T E R E S T S  
O F  B U S IN E S S  M E N .

P u b lis h e d  W e ek ly  by
T R A D ESM A N  CO M PA N Y

G ra n d  R a p id s , M ich .

Su b sc r ip t io n  P r ic e
T w o  d o lla rs  p e r  y e a r, p a y a b le  In  a d 

v an c e .
N o  su b sc r ip tio n  a c c e p te d  u n le s s  a c 

c o m p a n ie d  by  a  s ig n e d  o rd e r  a n d  th e  
P r *£e o f th e  f ir s t  y e a r ’s  su b sc r ip tio n .

W ith o u t  specific  in s tru c t io n s  to  th e  c o n 
t r a r y  a ll su b sc r ip tio n s  a r e  co n tin u e d  in 
d e fin ite ly . O rd e rs  to  d is c o n tin u e  m u s t  
be  a c c o m p a n ie d  b y  p a y m e n t to  d a te .

S am p le  cop ies, 5 c e n ts  each .
E x t r a  cop ies  o f c u r r e n t  is su es , 5 c e n ts :  

o r is s u e s  a  m o n th  o r  m o re  old, 10 c e n ts -  
o f Is su e s  a  y e a r  o r  m o re  old, J l .

E n te re d  a t  th e  G ra n d  R a p id s  P osto ffice .

E . A. S T O W E , E d ito r .

Wednesday, August 29, 1906

T H E  T W E N T Y-F O U R TH  YE A R .
The issue of last week completed 

the twenty-third publication year of 
the Michigan Tradesman and the is
sue of this week therefore marks the 
beginning of the twenty-fourth year. 
During all this time the Tradesman 
has been continued without change 
of policy, both editorial and busi
ness management being in the same 
bands it was when the paper was 
established in 1883. Twenty-three 
years is a long time to look back 
over, but the years have glided along 
so pleasantly and so profitably that it 
seems but yesterday that the Trades
man made its first bow to the mer
chants and business men of Michi
gan and the Middle West. The years 
intervening have brought their full 
share of care and perplexity and hard 
work, but the duties have been cheer
fully performed and the burdens as 
sumed have been faced with a deter
mination that has made the battle 
easier and the victory greater.

W E ST  M ICH IGAN ST A T E  FAIR.
Michigan is a large State. An en

tire day is required to merely trav
erse it back and forth over either the 
length or the width of its Lower 
Peninsula. Therefore it is idle to 
assume that injury will come to the 
W est Michigan State Fair through 
the competition of the Michigan 
Agricultural Society,s Fair or vice 
versa. The West Michigan State 
Fair is distinctly an all-Michigan 
event and so is its confrere. Grand 
Rapids exhibits will be at the De
troit Fair and at the Grand Rapids 
Fair, Sept. 10, 11, 12, 13 and 14, there 
will be exhibits from Detroit and 
many other points in Eastern Michi
gan. And so let those who can af
ford the time and money to attend 
the other fair travel away to the 
metropolis of the Strait country, and 
let those living in the east come over 
to the metropolis of Western Michi
gan.

Both cities are large and hospitable, 
and both are well equipped to take 
good care of a multitude of visitors, 
and those who come to this city from 
far away will find an exhibition 
which, in all of its departments, will 
well repay them for their time, trou
ble and expense. ,

So far as any large annual exhibi
tion of the products and resources

of any region is concerned, there is 
a matter of local loyalty and pride 
always in evidence. Those citizens 
living in the vicinity of such a dis
play should feel in. duty bound to 
bestow upon it the value of their 
presence and investigation. Grand 
Rapids, with over 100,000 inhabitants, 
should send at least one-third of that 
population to the West Michigan 
State Fair and the country immedi
ately adjacent, within a radius of fifty 
miles, should be represented at the 
same fair by a minimum of 50,000 
people. Such an attendance, judging 
from the steady, sure increase of 
patronage bestowed upon the Grand 

I Rapids enterprise the past five years,
I would assure a grand total from all 
directions— if favorable weather pre
vails of at least 125,000 visitors at 
Comstock Park during the second 
week in September.

And there are moods and moods 
in which to visit a fair. Avoid the 
least desirable of these moods by not 
expecting or desiring to see the en
tire show devoted exclusively to your 
own individual hobby. If you are a 
mechanic try to realize that you are 
certain to see many very interesting 
and valuable displays outside the 
realm of mechanics; if your life has 
been devoted to poultry know be
forehand that there will also be ex
cellent displays of swine, sheep, cat
tle and horses. You will see, also, 
most inviting exhibits of fruits, veg
etables, household science and domes
tic art; there will be fine races over 
the best mile track in Michigan; ex
cellent music and an abundance of 
special attractions in the line of 
acrobatics, trained animals, and the 
like- all shown free of charge in 
front of the grand stand.

Come to Grand Rapids Sept. 10, 
n , 12, 13 and 14 and learn what your 
neighbors are doing all over the 
State; come and renew interrupted 
acquaintance with old friends; come 
and find out the wonderful revela
tions made in all departments of hu
man intercourse during the past year. 
And come determined to have a good 
time and find out how readily the 
people of Grand Rapids will “meet 
you half way.”

CU BA ’S D ISTU RBAN CES.
The same element in Cuba which lit

tle less than a year ago showed de
sire to stir up a revolt against the 
Palma administration, but, either be
cause it was not strong enough or 
the government too watchful, allowed 
itself then to be suppressed, appears 
finally to have taken to the woods. 
It is true of other Latin-American 
states, and Cuba seems no exception, 
that there always is a‘ considerable 
body of men ready, and even eager 
lor trouble of the kind brewing in 
Cuba. Thousands of the Cubans wrere 
brought up as insurrectors, and now 
the novelty of the independence, for 
which they so long waged guerrilla 
warfare against Spain, having worn 
off and chafing under (for them) the 
long period of peace that has followed 
since the war between Spain and the 
United States* they have probably 
grown homesick for the old life of 
the bush. This will account for the 
restlessness pf tJie rank and file, those

actually on the move or those ready 
to join them. A revolution to them 
means, too, a cessation of work or 
opportunity to get away from the 
neighborhood where work can be 
found. The native of the tropics wel
comes anything, even fighting, if it is 
not too strenuous, that will ensure 
him a living without labor. The lead
ers of these revolts have much the 
same antipathy to work, but with this 
difference: they are not content with 
life in the woods and such living as 
they can there pick up. They want to 
be near the flesh-pots. Government 
office represents to them a maximum 
of enjoyment and reward for a min
imum of labor. The degree of office 
desired represents the degree of nom
inal leadership and inversely the de
gree of personal danger incurred or 
blood shed. One rarely hears that 
the chief of one of these revolts is 
killed. If he fails in his aim he goes 
into exile, a safe line of retreat always 
being kept open. From his haven he 
waits his country’s call again. Hence 
he is a patriot of the best, that is of 
the regulation Latin-American type.

So far as appears there seems lit
tle real cause for a revolution in Cuba 
now. There are no large economic 
or political issues to justify a rising. 
The island is enjoying a prosperity 
greater than it has ever known. Prob
ably this has excited the cupidity of 
the insurgent leaders, and they are 
accordingly more desirous of oust- 

the present government and sue 
ceeding to the control. They fail to 
recognize that peace and wise admin- 
stration are the prime factors in the 

prosperity and progress of the young 
republic. That President Palma has 
performed the duties of his office 
honestly, faithfully and for the bene
fit of the whole people seems not to 
be questioned in any reasonable, quar
ter. Some acts of his have been of an 
arbitrary kind, but reasons which ap
pear to have justified them were of
fered in explanation. The last elec
tion on the island was something of a 
farce, but as the so-called liberal 
party, whose leaders are the head of 
the present movement, was manoeuv- 
ering and straining for precisely the 
advantage the moderate or govern
ment party obtained, and withdrew 
from the election contests when it 
found itself worsted, it is as much to 
blame for that situation as its oppo
nent. Moreover the liberal party had 
no policy. It was one merely of op
position and had gathered into its 
fold every violent radical. For a year 
or more some of its less discreet lead
ers have talked of armed revolt and 
previous to the visit of Jose Miguel 
Gomez, its candidate for president, to 
the United States last fall, there was 
general belief that a rising was about 
to be started. For one reason or an
other it did not occur. The assump
tion is that the present movement 
is instigated and inspired by mere 
malcontents and adventurers. There 
are conditions which the present out
break might create w’hich would make 
it necessary for the United States to 
interfere in Cuba under the terms 
of the Platt amendment. Those con
ditions do not exist yet, and long 
before they could become possible, 
events might make it necessary for 
President Palma to become in Cuba

what President Diaz is in reality in 
Mexico— a dictator, a benevolent one, 
too, though the country to all appear
ances retains all the forms of a repub
lican government.

D U T IE S O F D IRECTO RS.
A good deal of adverse criticism is 

being directed to E. H. Harriman 
and his associates, who are credited 
with having recently made about ten 
million dollars on a Wall Street man
euver in Union Pacific and South
ern Pacific railroad stock. The Har
riman crowd are in control of these 
two roads, whose physical and finan
cial condition is unquestionably ex
cellent and whose current earnings 
are on the increase. The stock has 
never paid any very startling divi
dends, the Union Pacific having been 
raised from five to six per cent, last 
April. Until this last announcement 
making it five per cent, the Southern 
Pacific had never paid any dividend 
on the common stock. The Harriman 
crowd, being in control of the boards 
of directors and being in possession 
of facts and figures showing the actu
al condition of affairs, thus had in
side information which they used for 
their profit. Somehow a rumor be
came current in Wall Street that the 
Union Pacific would pay little if any
thing more than six per cent, and that 
the Southern Pacific would pay not at 
all and thus the bear movement was 
encouraged.

By skilful manipulation with which 
these masters of high finance are fa
miliar, the information about the divi
dends leaked out just at the time when 
it would be most advantageous to the 
Harriman people and when it would 
deal the severest blow to those credu
lous enough to have accepted and act
ed on previous rumors. There was a 
lively day or two on the board, the 
prices went kiting and before the 
smoke had rolled away the best opin
ion had it that Mr. Harriman and his 
friends were ten million dollars to the 
good. That sort of thing may be 
legitimate in a sense, but it is not 
right nor strictly honorable. The du
ties and responsibilities of director
ship sit too lightly on many men. 
They are selected for places on gov
erning boards of corporations pre
sumably for their business ability and 
integrity. In that capacity they are 
brought into touch with the inside 
working of the business and thus 
learn important facts before the 
stockholders can hear of them. That 
director who uses this information to 
advance his own interest and feather 
his own nest, at the expense of the 
rank and file of the stockholders, is 
recreant to his trust. There is a 
stewardship involved in offices of this 
character and whatever of business 
ability, acumen, tact and judgment a 
director has should be used for the 
benefit of the whole corporation and 
its every stockholder first, last and 
all the time. Directorships are posi
tions of trust and responsibility in
volving duties to those represented 
and are not places provided that their 
incumbents may make private gain 
therefrom.

The proof of a faith is not in its 
prestige, but in its present power,
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Inventor Brush Tells His Own 
Story.

When Franklin drew the lightning 
from the clouds he was 46 years old. 
Morse was 41 when sound, at his bid
ding, vanquished distance with a slen
der wire. Both had crossed the fron
tier of middle age and lived and 
wrought when electricity was lean, 
sullen, and mysterious. Edison at 
the age of 25 gave the world his du
plex telegraph and his machine for 
printing stock quotations. Beil, a 
Scotchman in blood and alert effici
ency, was 29 when he called doubting 
mankind to try his telephone. Tesla, 
the Austro-Hungarian, at 30 or less, 
uncovered the secret of the rotating 
magnetic field. Brush, with his dy
namo, began to light all creation 
when he was 27.

You have read much of all these 
men save Charles Francis Brush. His 
eminence almost wholly is technical, 
but it is in every written language 
and is known in class rooms the 
world around. If you were to say 
that he is a wizard he would laugh in 
your face. If you should go to him 
for a sensational prophecy he would 
rebuke your vulgarity. Yet his gray 
eyes shine with kindness and his voice 
invites you to his confidence and 
bids you to be comfortable. He was 
a millionaire soon after he was a boy, 
but money has not toughened his 
heart nor has the admiration of the 
world of science made him arrogant. 
“Office hours,” reads a notice on the 
glass in his door, “ 11:30 to 12 
o’clock.” He was there on the dot.

“Often on Monday,” he said, “ I 
don’t come at all. Once I read that 
in Paris there were more suicides on 
Monday than on any other day of the 
week. Persons, you know, then have 
had time to make plans for the mor
row and to estimate themselves. They 
come to me, for instance, with de
mands for money. It may be harsh, 
but occasionally I dodge. However, 
T always am here on Tuesday, and my 
‘office hours’ are long enough, even 
if the sign on the door is the cause 
of considerable amusement to my 
friends.

“My father was a farmer,” he said. 
“He had been a woolen manufactur
er in Orange county, N. Y., but when 
he removed to Ohio, settling a few 
miles from Cleveland, he bought land, 
and thereafter agriculture was his 
only pursuit. I took the cows to pas
ture and attended district school un
til 1 was 11 years old. My elementary 
education was completed in the Cleve
land high school. I was graduated 
from the University of Michigan, a 
mining engineer, at the age of 20. I 
got my degree in two years.

“ I read all the scientific literature I 
could find, and took especial delight 
in studying chemistry, astronomy, and 
physics. I made rough apparatus, 
such as telescopes, microscopes, and 
voltaic batteries. I did something, 
too, in the way of photography, man
ufacturing my own contrivances. 
Soon after I had learned to walk I 
whittled out boats and water wheels, 
and at 11 had produced a strong and 
durable velocipede, on which I could 
keep up 'with a horse and buggy. 
Every time the family doctor came to

the house he would ask: ‘Well, Char
lie, what are you making now?’ My 
first electrical work, however, was 
with a static battery. I made it of an 
old bottle, boring a hole in the flat 
side, after infinite labor, and attaching 
a rude crank. I got sparks an inch 
long.

“I returned to Cleveland after I left 
college, and became a public chemist. 
I remained for three years in the 
work and made a living, but that was 
all.

“ In 1873 I formed a partnership 
with a young man whom I had known 
as a boy and engaged in the business 
of selling Lake Superior ore and char
coal iron. Marcus A. Hanna had an 
office next to ours and was in the 
same business. Although banks were 
breaking in all directions and the 
country was paralyzed by a financial 
panic, my partner and I made $16,- 
000 in one year. At the end of four 
years I withdrew and gave my whole 
mind to the dynamo electric machine, 
on which I had been working for 
some time. The electric arch, or ‘arc,’ 
had been discovered by Sir Humphrey 
Davy, chief of the Royal Institution of 
Great Britain, who had control of the 
largest voltaic or cell battery in the 
world. He attached two carbon rods, 
made of burned charcoal, to copper 
wires and connected the wires with 
his battery. The ends of the rods 
having been brought into contact to 
establish the electric current and then 
separated, an arch, or ‘arc,’ of flame 
was produced, the current, in the 
form of a bow, leaping from one car
bon to the other.

“The experiment ended there, how
ever, and nothing more was done in 
this branch of electricity for thirty 
or forty years. It was found, when 
other men finally took up the work, 
that a shorter arc and a larger cur
rent made a stronger light. The car
bon rods, burning away at the ends, 
were kept the right distance apart 
by a clockwork mechanism, magnetic
ally controlled, which pushed them 
forward as fast as they were vapor
ized by the heat. Science had gone 
so far, but up to 1870, and even lat
er, the electric light only could be 
seen in laboratories of technical col
leges.

“Experiments in France had re
newed my interest in the general sub
ject of electricity, but more especially 
in Davy’s early experiments. While 
engaged in selling ore and iron I 
designed a dynamo and made a work
ing model, that I might give my con
ceptions a practical test. The ma
chine proved to be new in principle 
and has since been known as the 
‘open coil’ type. It produced a high 
tension current, such as is necessary 
for commercial purposes. The capac
ity of the first French machines was 
but one light apiece. They never 
could have been used successfully, ex
cept in a limited way. With the cur
rent of my dynamo, however, I could 
light two and then four and then six
teen lamps. Today dynamos are 
manufactured which light 125 lamps. 
Thus, what we call series arc light
ing was made practicable and a whole 
city could be illuminated from a cen
tral station.

“During the summer of 1876 I took

my first dynamo to my father’s farm 
and there, where no one could see 
me, gave it a thorough trial. Two 
horses from the plow supplied me 
with power. So far as I could judge 
the machine was a distinct success. 
That autumn a company in Cleveland 
began to manufacture it for electro
plating purposes. At that time the 
use of electricity was limited to tele
graphing a single message on a single 
wire— to doorbells, annunciators in 
hootels, burglar alarms, and plating.

Late in 1876 I ran a wire from our 
little factory to the roof of a build
ing on the public square in this city. 
I set up a lamp, and during a parade 
of soldiers in the evening threw my 
light into the street below and the 
eyes of the men and their horses. 
That was the first public exhibition of 
the arc light. The men in the parade 
were confused, and there was some 
trouble with their horses. The police 
scrambled to the roof and, in more 
roughness than I thought to be neces
sary, stopped me. Dr. Longworth 
of Cincinnati, a relative of President 
Roosevelt’s son-in-law, was our first 
customer. He bought a dynamo and 
lamp— I also had invented a lamp—  
and I set them up. In 1878 I made it 
possible to operate a machine at a 
central station and to light lamps in 
a series and long distances apart. The 
first series plant, a six light machine, 
was sold in December to a clothing 
dealer in Boston. Twelve arc lamps 
were hung in the public square of 
Cleveland in April. 1879, and thus was 
inaugurated the era of street lighting 
by electricity. Sixteen light machines 
followed, and in 1880 we were making 
dynamos of forty light capacity. We 
sent a sixteen lamp outfit to London 
in 1880. and the Anglo-America Brush 
Electric company was organized, the 
capital of which was $4,000,000. In 
1882 we exhibited our light in the 
main street of Tokio, Japan.

“The first carbons caused the light 
to sputter because of their high per
centage of ash. I spent much time in 
experimenting with different materials 
to discover, finally, that petroleum 
coke, ground, molded, an dbaked, and 
covered with copper, was what was 
wanted. The copper coating, how
ever, had to be thick enough to give 
the carbon conductivity and retard 
the burning and just thin enough to 
be vaporized easily or disposed of by 
the heat. I worked long and hard 
over this problem, but got $150,000 in

carbon royalties from first to last, and 
was well paid for my labor. In those 
days carbons sold for $240 a thous
and; now they are $10.

“I took my pay in royalties. I got 
one-fifth of every dollar that was re
ceived through sales of dynamos, 
lamps, and carbons. I saw to it that 
the inventor in this instance, at least, 
was not absorbed. The royalty was 
reasonable, however. Presently, when 
competition brought about a sweeping 
reduction in prices, I surrendered my 
royalty rights and took stock. Later, 
the manufacturers of the Brush inven
tions, Mr. Edison and Messrs. Thom
son and Houston, came together and 
organized the General electric Com
pany.

‘What is electricity? That is a con
undrum. Some scientists say it is a 
mode of motion in the ether, as is 
light, for instance. Others believe 
that it is composed of corpuscles, or 
subatoms, each of these minute par
ticles being endowed with a definite 
electric charge inseparable from it. A 
third group holds that the corpuscle is 
wholly electric and constitutes a ma
terial atom of electricity. So far, 
however, we have nothing better than 
theories. The truth itself has not 
been established. Electricity, like 
gravity is one of the unexplained 
phenomena of nature. Who can de
fine gravity? But no matter what it 
may be, who with certainty can de
scribe its processes? You are in my 
office, but a man in New York is pull
ing on you and you on him. The dol
lar in your pocket, if you have one, is 
pulling on the dollar of a man in St. 
Louis. Every atom in the universe is 
pulling on all the other atoms and they 
on it.

“ 1 on thousand able men are inves
tigating and experimenting in all parts 
of the world. W e may have no im
portant discoveries for ten years—  
that happens sometimes. Then they 
follow in quick succession and startle 
mankind. 1 believe the telephone to 
be the greatest discovery of the age. 
We could use steam for power and 
gas for lighting, but there is no sub
stitute for the telephone. Radium, a 
marvelous revelation of one of the 
secrets of nature, may help to clear 
up the mysteries which now conceal 
the truth concerning electricity and 
gravity and work other wonders of 
which we little dream.”

James B. Morrow.

H. M. REYNOLDS ROOFING CO., Grand Rapids, Mich.
Department A Established 1868
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W ife Insisted on the Eight Hour 
Limit.

W ri t te n  fo r  th e  T ra d e sm a n .
The mechanic came to supper late 

and brought with him a new fishing 
rod and creel.

“ I shall want to get off early to 
morrow morning,” he said to his 
wife, “and you can’t have breakfast 
any too early for me.”

“ Extra work?” asked the wife. 
The mechanic looked up in won

der.
“No work for me to-morrow,” he 

said.
“W hy?” asked the wife, who knew 

that money was needed, and that one 
day off would be serious.

“Why? It’s Labor day, and the 
shop shuts down. I ’m going out in 
the country.”

“ I thought you marched on Labor 
day,” observed the wife, patiently.

“ No parade here,” was the reply, 
“and half a dozen boys from the fac
tory are going fishing.”

The wife washed her supper dishes 
and sat down on the porch, where the 
mechanic had settled in an easy chair 
with his pipe.

“What is Labor day?” she asked. 
“ Legal holiday,” was the unsatis

factory reply.
“What is the significance of it?” 

insisted the wife.
“Oh, you wouldn’t understand,” 

was the reply. “It stands for a 
good deal.”

“What, for instance?”
“ For better wages and shorter 

hours,” was the reply.
The wife rocked slowly back and 

forth, holding a fretful baby in her 
arms.

“ Eight hours?” she asked.
“ Exactly. In time every work

man in the country will secure the 
eight-hour limit.”

“Only the men?”
“Why, of course,” replied the hus

band.
“What about the women?”
“Oh, they have the eight-hour lim

it now. Their work stretches over 
more hours, but they can rest up and 
gossip in the middle of the day.”

The wife thought of the rush for 
breakfast, and the rush for dinner 
and supper, and the children to get 
off to school, and the washing, and 
ironing, and the baking to fill up the 
day, and sighed. Her work stretched 
over fourteen hours.

“What will you do if you can’t get 
the eight-hour limit?” she asked.

“Strike,” was the short reply. 
“When conditions are right we’ll 
just walk out of the shops that re
fuse to concede the eight-hour day.” 

The wife rocked the baby to sleep 
and went off to bed, tired and 
dispirited.

The mechanic awoke the next 
morning at 6 o’clock and hurried to 
the kitchen. The range was cold, 
and the wife was nowhere in sight. 
He waited half an hour and then 
went up to his wife’s room and 
pounded on the door.

“Mary!” he called. “ It is half past 
6 and the boys will soon be here. 
Get up and cook breakfast.”

“ W hy,” came from behind the

door, “it wouldn’t be loyal to the 
dav to work more than eight hours. 
Besides, this is a legal holiday.” 

“Quit your foolishness,” said the 
mechanic. “I ’ve got to get away 
early. Shall I build a fire in the 
range?”

“ You may have it ready for me at 
8 o’clock,” was the sleepy reply. 
“ I 11 work eight hours to-day, even 
if it is a legal holiday.”

“What’s the matter with you?” de
manded the mechanic in a tone in 
which anger and amusement were 
about equally blended. “ Get up 
now, like a good girl, and get me 
something to eat.”

“I’m afraid it wouldn’t be right, 
hubby, dear,” came from behind the 
door. “ I should have the Federation 
of Labor after me if I smashed one 
of the rules on Labor day. Run along 
now, and I’ll report for work at 8 
o’clock.”

“Is this a strike?” asked the me
chanic, chuckling at the stand taken 
by his wife.

“ I'm afraid it is, dear,” was the re
ply.

“ I’ll soon fix that.”
He tried the door with both 

hands, then put his shoulder against 
it.

“ It is also a lock-out,” he said, 
presently.

“ Of course,” said the wife, “ the strik
ers can’t deal with you individually. 
You must send a committee, and I’ll 
notify the walking delegate.”

The mechanic, who was one of the 
right sort of men to have resourceful 
wives, went back to the kitchen and 
built a roaring fire in the range. 
Then he went upstairs and got Tom
my and Susie out of bed and helped 
them to dress. By this time the 
fishermen were at the door, and the 
mechanic went down and talked with 
them in whispers for a time. There 
were a good deal of laughing and 
slapping of knees, and they finally 
walked off in high humor. Then the 
mechanic went back to Tommy and 
talked with him for a few minutes, 
repeating over and over what he 
wanted him to do and say.

Dozing in her bed, the wife heard 
a timid knock at her door.

“You can’t come in,” she said. 
“We are working in the ’steenth de
gree. Go away and send a commit
tee. Baby insists on a committee.” 

Then a soft voice found its way 
through the panels of the door. 

“W e’s t’e committee.”
“Oh, you are,” said the wife, rec

ognizing Tommy’s voice. “Who’s 
chairman of this committee?”

“ Me, Tommy.”
“ I see. And who are the other 

members ?”
“Just Susie an’ me.”
“And papa?”
“No. Papa’s downstairs.”
“What do you want, Mr. Chair

man and Susie?”
“We want a confluerence.”
Tommy thought he got the word 

just right.
“ Well,” said the wife, “ I ’ll send 

the walking delegate out and agree 
to abide by his decision. Take him 
to papa, and say that the demands 
of this union include a trip down
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the river and ice cream, and lots of 
things for the committee.”

She opened the door and put the 
baby into Tommy’s arms.

“ This ain’t no walkin’ delgate,” 
said Tommy. “ Harry can’t walk.”

“ You must explain that to papa,” 
said the striker. “Run along now.”

Tommy carried the baby down to 
the kitchen, whereupon papa threat
ened to summon the police, claiming 
that the walking delegate had at
tacked him shamefully, pulling his 
hair and beating him about the head 
and, face with clenched fist.

“ Goo! Goo!” said the walking 
delegate, pulling the nose of the 
protesting man.

The mechanic threw the walking 
delegate over his shoulder and went 
to his wife’s room again.

Look here,” he said, “you’ve sent 
a walking delegate who can’t talk 
United States. \ ou’ll have to send 
out an interpreter. I ’ll get an in
junction if your ambassador doesn’t 
quit pulling my ear.”

“W hy,” said the wife, “ I stated my 
terms distinctly. Trip down the 
river, ice cream, and sweets and 
things for the committee.”

“All right,” said the mechanic. “If 
you’ll come out and get this walk
ing delegate detached from my hair 
I ’ll agree to anything. He ought to 
be arrested, by good rights. Posi
tively insulting with his foreign 
lingo.”

“You get out the lunch baskets,” 
said the striker, “and I’ll come right 
down, only I want it understood 
that no one suffers the loss of a job 
because of this strike.”

Oh, I ’ll keep you all during good 
behavior,” said the mechanic, and the 
wife laughed, and the door was open
ed, and the walking delegate, having 
won his point, went back to his own 
union with proper pride and dignity 
of deportment.

But the merry time they had on 
the river, and the pranks of the com
mittee and the walking delegate can 
not be recited here. The mechanic 
and the wife both insist that it was 
a Labor day worth remembering, and 
all because of a strike and a lock
out- Alfred B. Tozer.

Death of Veteran Clothing Mer
chant.

Saginaw, Aug. 28— James C. Mercer, 
said to have been the oldest clothing 
merchant in Michigan, and who for 
many years was a leading resi
dent of this city, died at his home 
on South Washington avenue Sunday 
afternoon.

Mr. Mercer was born in Scotland 
seventy-eight years ago, and came 
to this country when a young man, 
settling in this city. He established 
himself in the clothing business and 
was the only merchant to go through 
the panic of 1873 who afterwards re
mained in this business.

His entire life was devoted to his 
family, friends and business, and un
limited offers to enter political work 
were refused. He is survived by five 
children, three living in Saginaw, Mrs. 
L. G. Walker, of Muskegon, and 
Mrs. J. C. Cassady, of Seattle, Wash. 
Business stores were draped and clos
ed upon the occasion of the funeral.
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G ON E BEYO N D .

Death of Wm. T. Hess, the Veteran 
Hide Dealer.

William T. Hess, the well-known 
hide and wool dealer, died at the 
family residence at 76 South Pros
pect street, last Thursday afternoon, 
after an illness of three months, due 
to hardening of the liver. The fu
neral was held at the late home of 
the deceased Saturday afternoon, the 
services being conducted by Rev. R. 
II. Fortescue Gairdner. The inter
ment was in Oak Hill cemetery.

It is a brief bit of private corre
spondence. but it states so accurately 
the condition of things in this country 
a hundred years ago that it is best 
to copy it, with the explanation that 
the locality referred to is New York 
State: “A dense wilderness; no con
veyance but ox carts, no highways, 
no canals, no railroads; made all 
their own wear of wool and flax. We 
had shoes made in the family once 
a year by cobblers,” the family re
ferred to being the descendants of 
Henrick Hess, who came from 
Darmstadt, Germany, in the earlier 
history of this country. There one 
of the descendants of Henrick mar
ried one of the daughters of a de
scendant of Thomas Hunt, of Hunt’s 
Point, N. Y., who received his grant 
of land from the King of England 
and was a valued friend of Washing
ton.

While it is unnecessary in a repub
lic, where all men are created free 
and equal, to be thus careful of a 
man’s ancestry, it still follows out 
the idea of looking after the grand
fathers and the grandmothers if a 
fair estimate is to be given of a 
man who has made his mark and 
exerted his influence upon his day 
and generation. Of this worthy an
cestry was William T. Hess, born at 
North Salem, N. Y., Aug. 27, 1837. 
A farm was his birthplace, and there, 
in. that wild country already describ
ed. we can fancy the young life look
ing out upon it and wondering where 
would be the best place to begin. 
There was no doubt then about the 
young man’s having a chance, any 
more than there was any doubt 
about his making the most of it. It 
was simply to be a tough tussle with 
Nature, and that untutored mistress 
found early in the wrestling match 
that she had met her master. In 
the first place she discovered that 
he was all there— stout limbs, stal
wart body, strong hands, clear brain 
and a fearless heart— ready to pitch 
in. She learned in that first grip that 
he was of the sort that never lets 
go. There was no putting off and 
no fooling with promises. It was 
to be yes or no, with the evident un
derstanding that that “no” would be 
the shortest way on record of spell
ing annihilation. The struggle over 
the victor with an exultant “There!” 
settled several points in his life for 
all time. “When you have anything 
to do, go at it for all you are worth 
and stick to it until it is done, once 
and forever.” “ Make up your mind 
what you want, don’t give up until 
you get it and don’t feel obliged to 
crow too much after you do.” Among 
these pretty fair qualities was count
ed the sterling one of never being in

too much of a hurry. Hustling is 
good for a hustler; but there is some
thing a great deal better in the busi
ness world— the successful business 
world— and that is never to hustle. 
That, in modern phrase, is waiting 
until the train is overdue and then 
running to catch it with coat in one 

| hand and a piece of pie in the other. 
It may be hustling, but it is hardly 
business and wholly unnecessary. A 
man on the jump is good for nothing 
until he “lights” and catches his 
breath, and there is little chance 
then for business until he gets over 
puffing. A long pull and a strong 
one, or, to change the figure, a firm, 
even hand on the reins is what does 
the business. It may savor a little 
of the old story of the tortoise and 
the hare, but it strengthens the con
viction that the business tortoise

| emergency. That same ability and will 
to turn to advantage whatever came 
in his way, with those other quali
ties of mind and heart which win 
men and retain them, are features 
which will be found all along these 
lines and between them and no more 
to be hidden than the lines them
selves.

With this self-preparation— home
made, if we may say so— Mr. Hess 
struck out for himself when he was 
17 years old. He worked first on a 
farm eleven miles from the City of 
New York on the East River. At 
the end of two years he drifted 
down to the metropolis at the mouth 
of that waterway and engaged in the 
grocery and produce business. Two 
years saw the end of that and in 
the spring of 1858 he came to Grand 
Rapids. Buying the Ezra Reed farm,

The Late William T. Hess.

wins the race, the thing to be care
fully looked out for.

Times are changed in the matter of 
schools and schooling since the third 
decade of the century and, when this 
question came up in Mr. Hess’ life, 
there could be but one answer: W e’ll 
do the best we can with what we 
have and with the porringer always 
up and out we’ll manage to get along. 
“Give me a lift, Patriarch Noah!” 
shouted the swimmer as the ark went 
floating by. “ I guess nit,” was the 
unequivocal answer. “All right!” 
shouted back the man who was de
cidedly in the swim. “ You can go 
to thunder with your old ark! There 
ain’t going to be much of a storm!” 
There is more than the school house 
behind the success which determin
ation is sure to win and in this in
stance the porringer, right side up, 
was found to be equal to every

at Reed’s Lake, he carried it on for 
two years, during the winter of the 
first year engaging in lumbering two 
miles south of Newaygo at Hess 
Lake.

This went on until the breaking 
out of the rebellion in 1861, when he 
went to the war, a member of Co. 
D., First Michigan Engineers, where 
he remained until 1863, when he re
turned to Newaygo. After a year’s 
residence, he went to Hubbardston, 
Ionia county, and engaged in the tin 
and hardware trade, and while there 
the hide business began to claim his 
attention. Leaving Hubbardston about 
1867 and returning to Grand Rapids, 
he located on Monroe street. From 
1872 to 1874 he engaged in the stove 
trade under the firm name of Wood
ward & Hess, the partnership lasting 
until he sold out his interest. In 
1875, with Mr. Gaius W. Perkins, he

began the hide business on the cor
ner of Monroe and Spring streets, 
Perkins & Hess being the firm name. 
That location at the end of three 
years was given up for one on the 
corner of- Fulton and Ionia streets, 
which the house occupied until 1881, 
when they built the warehouse at 122 
and 124 Louis s'treet, wihere they 
continued in business up to a few 
weeks ago.

Here ends the simple record; but, 
if this were all, that line of life 
reaching from New Salem to Grand 
Rapids would not be worth the tell
ing. These “Men of Mark” have 
done something more than live and 
move from place to place. Like Por
tia’s reading of the bond, “There is 
something else,” and it is that some
thing else that the Tradesman wants 
for the young men who are girding 
themselves for the fight, which these 
strong men have won, and who are 
looking for the model they must 
follow, if years from now they are 
to come back from the same well- 
fought fields not on their shields but 
with them. Times change, circum
stances change; and men— men, not 
underlings— change with .them. The 
dense wilderness and the hindrances 
that went with it are gone; but these 
have led to others as difficult to 
overcome and only the sturdy soul 
of that generation of conquerors can 
hope to vanquish them. The princi
ples which conquered then must con
quer now. The will that tackled the 
woods of Eastern New York and 
leveled them, that has built the car 
from the cart and displaced the plod
ding ox with nimble-footed steam 
and made the lightning its letter car
rier has not reached that happy 
period when it can lay its armor 
down and rest on its laurels. There 
are still worlds to conquer and what 
has been done is only a beginning 
of what is to follow, with difficulty 
upon difficulty to block the way. New 
obstacles call for new men with the 
same old sterling qualities as death
less as time itself to remove these 
obstacles with new methods, and just 
in proportion as they undertake to 
remove them as this man has done, 
so they can be sure of counting 
upon the same result. They must 
be as ready as he was; they must be 
as determined as he has been; in 
season and out of season they must 
be as everlastingly at it. “ In the 
bright lexicon” of his life there has 
been “no such word as fail;” there 
must be no such word in theirs. 
Over all and beyond all there must 
be a genuine manhood ready to ex
tend a generous hand to the unfortu
nate, to raise up those who fall and 
finally to be an incentive to his day 
and generation. This, in the opinion 
of those who knew Mr. Hess, is the 
kind of man he was, and this was he 
whom the Tradesman, after years of 
personal acquaintance and business 
relationship with him, can and does 
most heartily endorse.

Mr. Hess was twice married, to 
Miss Frances Woodward and to Miss 
Mary E. Pike, both of Grand Rapids. 
He left one son, Kendal W. Hess, 
mechanical engineer. Mr. Hess had 
taken thirty-two of the thirty-three 
degrees of Masonry.
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$18,000 In Premiums and Purses

At

Grand Rapids
Tw o W eeks Hence

The
W e st M ichigan  

S tate  Fair
Sept. 10,11,12,13 and 14

Is

Michigan’s Best Fair

The Largest and B est Agricultural Exhibits 
The Latest and Finest Displays of Machinery 

The Choicest Examples in Domestic Art

Ample exhibition space and perfect appoint
ments for the comfort and pleasure of visitors.

While the West Michigan State Fair will not 
exhibit exasperating air ship fakes or any other dis
appointing makeshifts, it will present the

Most Novel Special Attractions 
on the Road===to=wit:

The Tokio Royal Japanese Acrobats

Wincherman’s Acrobatic Bears and Monkeys 

The Golden Gate Quintet

Mme. Marie, Queen of the Side Saddle 

Mizpah, the Equine Philosopher 

Beaumont’s Pony and Dog Circus 

And Prof. L. P. Sunlin’s King Bill,

the Only Trained Bull in the World

Grand Open Air Exhibition Free
In Front of the Grand Stand

Special Rate T ick ets to  Grand R apids Over 
A ll M ichigan R ailroads

Mail Ordersand ,elephone
orders are for

goods the dealer wants in a hurry. We 

appreciate this, and with our modern plant, 

complete stock and splendid organization, 

can guarantee prompt shipment of all or

ders entrusted to our care. We solicit 

your special orders as well as the regular 

ones through the salesman. ^  ^  ^  ^

W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids, Mich.
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P R E F E R E N C E  IN  TRAD IN G.

W hy People Like One Store Instead 
of Another.

W ri t te n  fo r  th e  T ra d e sm a n .
We were talking about where we 

liked best of all to trade. I had enu
merated my reasons for preferring 
to buy at a particular store, when my 
companion at luncheon said:

“Well, you may enjoy shopping 
at Blank’s better than at any other 
place in town, but for my part I go 
to So-and-So’s first of all for every
thing I need in their line. I re
member a certain company says 
its advertisement, among other 
things:

“ ‘It’s not enough to supply good 
goods and then trust them to sell.’

“And that is true. The goods may 
be of such excellence that there is 
nothing left to be desired. But that 
is not what is going to make them 
move over the counter. The per
sonality of the clerk who displays the 
merchandise is of even more impor
tance than the articles called for. His 
prices may be amply satisfactory, and 
yet if the clerk is a grouchy sort of 
fellow or girl, the interests of the 
store are in decided jeopardy.

“Then, too, people shun a dark 
store. We are all pretty much like 
our little brothers, the moths: We 
dearly love a place that is all light. 
It’s excessively poor economy for a 
merchant to scrimp on gas or elec
tricity. Time was when the store
keeper in the country had to depend 
on kerosene, but with the numerous 
patent gas machines on the market 
he may now rival his city brother 
in the brilliancy of his place, ’tis 
only a matter of how much of the 
lucre that rolls into his cash register 
he is willing to devote to this ex
pense.

“ In winter warm and in summer 
cool comfort must be considered. At 
the cross roads store that merchant 
who performs little personal services 
for his patrons— like in winter help
ing them to remove and shake a wrap 
all covered with snow, and in sum
mer providing a fan and a glass of 
water— is going to bind them to 
him. Let him keep a clean light 
broom hung up in a handy place 
on purpose for brushing off the snow 
from the customers’ clothes, when 
the storm has been heavy, and a 
long light whisk brush (such as is 
used in a barber shop) when the 
snow is flaky. Such a courtesy ex
tended is always more than appre
ciated by the recipient. When a 
glass of water is brought the con
tainer should be as clean and polish
ed as only the most careful house
wife would offer. O f all things to 
be avoided a glass mussy with fin
germarks or careless washing or 
showing lint from the towel is to be 
avoided.

“Another thing that influences me 
to trade at one place rather than 
another is whether or not its win
dows are worth looking at. The 
place that isn’t up to date in its 
store front is quite apt to keep a 
frumpy old stock inside.

“The dealer in the little town has 
the advantage over the average city 
one in that he may use the ground

adjoining the sidewalk for flowers 
or grass. He may put out large 
decorative plants like cannas or h 
may advertise his name in small 
potted plants or annuals  ̂ like sweet 
elysum or candytuft. This latte 
scheme serves the double purpose of 
bringing his name constantly before 
others and of giving pleasure to the 
public in the sight of flowers. Fe 
merchants realize the commercial 
advantage of their name in their 
surrounding grass, whether it be 
composed of plants, flat shells or 
even the common cobbleston 
the pavement. Every one going past 
a word picked out like this involun 
tarily spells it to himself, and it ii 
brought anew to his mind after that 
without going through the formality 
of looking at the separate letters. 
Witness “Winegar,” where the 
Reed s Lake cars turn from Cherry 
on to Division street, and “ Fargo” 
(Fargo Lumber Co.) at the intersec
tion of Lake avenue and Robinson 
Road (by the way, named for Rix 
Robinson, the pioneer settler). Then 
there are a considerable number of 
the furniture factories which have 
adopted this free plan of inscribing 
their name indelibly on the observ
er’s mind, also the American Laun
dry, at 424 South Division street, and 
our beloved John Ball Park, which 
atter beautiful breathing spot, includ- 
ng its interesting “Zoo,” should-* 

never be overlooked by visiting 
strangers. This Park is declared to 
rival anything in its line in Chi
cago, from the fact that its sylvan 
beauties are natural ones instead of 
“ made ground” and a “set-out” for
est. Every variety of tree grows 
here which is indigenous to Grand 
Rapids soil and all kinds of our wild 
birds make their home therein. All 
of the lettering mentioned with the 
exception of “Winegar” is made of 
small foliage or flowering plants; the 
word “Winegar” is of rather flat 
cobblestones of about four inches 
diameter. Tt is a great mistake to 
whitewash or paint these; they should 
be used just as Mature left and in
tended them to be— tree trunks 
might as well be painted as these.

“Of a Saturday night electricity has 
a large part to do in attracting the 
public to a store by way of illumin
ating revolving signs and flat ones 
in which the individual letters ap
pear and disappear with alternation 
People can’t resist pausing long 
enough to read these, any more than 
they can help stopping to look at the 
circus parade or anything else on the 
order of the spectacular. A person 
dealing with the public for a living 
has to force himself on its attention 
and then keep himself there.

“Why, we’ve finished our lunch
eon and I find I’ve done all the 
talking!” exclaimed 
contritely.

“Never mind,” I laughed, “ I’d 
rather listen to other folks than talk 
myself. Josephine Thurber.

A  *  * ‘

my vis-a-vis

oman always thinks she is bet
ter than other women, and a man 
thinks he is no worse than other men.

A gentleman would rather be 
taken for a servant than fail to be of

Wool Flannels and 
Outings

Our domestic department is stacked from floor to ceiling with 
Flannels and Outings for the fall trade. Every good, reliable brand 
and grade of quality is represented in our vast assortment. Here are 
some of them:

Colored Outings 1921 
English Flannelette 

Amoskeag Teasle down 
Victoria Flannelette 
Caribeau Flannelette

Bleached and Unbleached Shaker Flannels 
in all grades of quality  
Scotch Fleece Flannels 

Canton Flannels—All grades of quality  
All Wool Flannels in Red, Blue and W hite

(Special V alues in  a ll Grades)

N o t e — We are in a position to fill your orders promptly. Better 
send them in now and get the advantage of our low prices and good 
dating.

The Wm. Barie Dry floods Co.
Wholesale Dry Goods Saginaw, Michigan

Toques
and

Tam
O’Shanters
will again be popular with children for fall and 
winter wear. We prepared for this by placing an 
early order, thereby securing some very pretty 
numbers as well as extra good values. We also 
have in this department a good line of caps for 
infants wear. Place an order soon if you want 
the choice of the line.

Range of prices is as follows:

Toques
In fan ts , w o rsted  @ ...................................... $2 25 p e r  dozen
Child’s, single wool .....................................  2 25 p e r  dozen
M isses’ and boys’, wool @ ..........................  2 25 p e r  dozen
M isses’ and boys’, w orsted , angora, m ercerized , w ith  wool 

lining, in plain s titch , fancy  s titch , p la in  colors, as
so r ted  and plain w h i t e .............................. $4 50 p e r  dozen

Tam O’S h an ters
S q u are  and  Round S ty le s -S o lid  colors. Red. w hite , blue. g ray , brow ns, e tc .  .$4 50 
S q u are  and  Round S ty le s  w ith  V isor—-Solid colors. Red, w h ite  blue irrav

brow ns, e t c .............................................................................................. ‘ ..  . . l  9 00

In fa n ts’ Caps
W ool, a sso rted  colors @..............................ii-.,.. o.n . . .  ...................................  .. >2 25 per dozen
B ea r Skin, w hite  and g ray  @ .......................  ,  tn  .c i11r .........................................  4 50 p e r  dozen

................................................................ ... 25 , $4 00 , $4 25 4 50 p e r  dozen

GRAND RAPIDS DRY GOODS CO.
Exclusively Wholesale Qrand Rapidg) Mich>



The Man With the Auto Gives Them 
a Ride.

W rit te n  fo r  th e  T ra d e sm a n .
The Man With the Auto who takes 

out old ladies that never in the wide, 
wide world would “get to go”— as 
they say way down where the In
diana Sweethearts grow— if he did
n’t take them out, and the other 
extremes in age, the boys and girls, 
was bowling along on a good wide 
road down in the South End. He 
turned onto another, and another 
smooth stretch, and then, all of a 
sudden, he ran onto a snag in the 
shape of a “ditch-digger.”

Here were a lot of boys congre
gated, as was entirely natural, around 
a spot where something had been 
doing.

One of them, as they eagerly wait
ed our approach, picked up a red 
lantern from a pile of dirt and 
waved it for our benefit, at the same 
time shouting at the top of a healthy 
pair of lungs:

“You can’t get through! You can’t 
get through, Mister!”

The Man who twists the wheel 
and manipulates the breaks called 
out into the darkness a hearty 
“Thank you!” as is his custom on 
the slightest provocation, by the 
way, and a quick yank of the wheel 
brought us around the corner from 
the ditch-dug street.

As we swung around the curve, 
one of the boys waiting for some
thing to turn up, emboldened by the 
note of commaraderie in the Man’s 
voice, hopped, ape-like, onto the 
long step and silently— and hope
fully— clung firmly to the side of the 
“shover’s” seat, his body swaying far 
out, ready to drop as quickly as he 
had sprung on should developments 
belie the Man’s cheerful voice.

The Man, curious to let events take 
care of themselves, said not a word, 
his eyes apparently glued to the 
cone of light cutting the night.

Presently, out of nowhere, appear
ed two other of the Simian species, 
both as sphinx-mouthed as the first 
and as alert to avoid possible dan
ger of repercussion— although they 
didn’t call it that.

Still the Man said nothing. 
Encouraged by the lack of ex

pected active belligerent demonstra
tions, the monkeys hung on with all 
the agility displayed by their little 
brothers over in John Ball Park.

Presently we began' to hear occa
sional delighted— but subdued—  
chuckles on one side of the machine 
and a low answering cachination on 
the other.

These cautious evidences of exist
ence causing their perpetrators, no 
“skidoo,” the frequent grins broaden
ed into a continuous performance, 
punctuated by repeated squeals of 
merriment and interspersed with a 
rapid fire of questions and observa
tions like these:

“ You on yit, Bill?”
“Yep” (from other side of the car), 

“ I ain’t fell off. Is Hi there?”
“Yon bet— I’m on, too,” answers 

“ Hi,” in smothered tones, for him
self.

“Gee. this is fine!”

good ter tall off frum!”
“Oh, see how fur we’re agoin’. 

Ain’t it fun?— But we’ll hev ter walk 
back.”

(This a bit ruefully.)
“Wot d’ we kayer s’long’s 

hevin’ wot we don’t git on 
orter wo’t skids by us?”

“Nop, thet’s so. Where’ll we git 
off at— shell we drop now?”

No, don’t let-’s yit— let’s keep on 
till we gits knocked off, ef it’s fur 
ez Monroe street.”

“Fur ez Monroe street! Oh, be you 
goin’ ter ride ez fur ez that!”

“Yep, I ’m goin’ ter stick by this 
merry-go-round s’long’s it lasts.” 

And all three did!
We asked their names and they 

told us, each answering for the 
others and also volunteering those 
of two or three others that grabbed 
on behind and dropped off in the 
shadows in the beginning of thé 
game.

As .we came nearer and nearer the 
illuminated portion of Beautiful 
Grand Rapids, more and more eyes 
were turned upon us in amazement 
at the unusual spectacle of three 
ragged dirty barefooted urchins 
perilously depending from the sides 
of the machine at an agle of 3 deg.

Was it fun, kids?” I asked as we 
approached their pre-arranged des- 
tinatiop.

“ Fun? Fun!!” came from the big
gest of the gamins, with a throwing 
back of the head and a laugh that 
startled the pedestrians.

“ ’Twas like taking candy from the 
baby!!!”

Talk about giving the pleasure of 
an automobile ride to boys— say! 
the civilized boys’ enjoyment can’t 
hold a candle to the unalloyed rap
ture of disreputable little ragmuf- 
fins. If you want a lark take them 
in. It will give you a glimpse at 
the side where the clouds don’t all 
have silver linings. Vira.

179 Overall - -
279 Coat - -

180 Overall - - $7.50
280 Coat - - 7.50

182 Overall - - $8.00
282 Coat - - 8.00

184 Overall - - $5 50
284 Coat - - 5.50
All the Improvements

Write for SamplesGloves and Mittens
We carry a large and complete line made up in 

the following grades:

Canvas, Muleskin, Goatskin, 
Calfskin, Dogskin, 

Buckskin and Horsehide
We have some exceptionally good values, and it will pay you to see our 

line before placing your order. Our prices are right.
When you come to the West Michigan State Fair September io to 14, 

make our store your headquarters.

Looking for a Location.
Ludington, Aug. 28— Representa

tives of the Wisconsin Shoe Co. have 
come before the local Board of 
Trade with a proposition relative to 
the removal- of the business from 
Milwaukee to this city. If Luding
ton would give a site and building 
the company would locate here per
manently. This proposition means 
about $5,000 bonus.

The concern employs about eighty 
hands now, but expects to enlarge 
its business as soon as a desirable 
site is found. A committee, consist
ing of John Sherman, Emery D. 
Weimer and Henry L. Haskell, has 
been appointed to investigate the 
matter and report to the Board.

P. Steketee & Sons
Wholesale Dry Goods Grand Rapids, Mich.

50 Per Cent. Discount
to all who use the

Brilliant Gas Lamp
in th e ir  expenses fo r lighting- o v e r gas, kero 
sen e  o r  e le c tr ic  lights. This is d em o n stra ted  
ev e ry  day  by th e  thousands in use fo r th e  la s t 
8 y ea rs  all o v e r th e  world. W rite  fo r H. R.
C atalog . Don’t  w ait fo r sh o rt days and long 
n ights, o rd e r  now , and  be read y  fo r 
th is  and th e  Kail T rade . Money back 
f B rillian t Dam p fails to  do as re p re 

sen te d . v '.'ll'V  ,N\
A

GOO Candle Power Diamond 
H eadlight Outdoor Pressure 
Lamp _______

B rillian t Gas Lam p Co.

42  State St., Chicago, III. 100 Candle Power
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O LD  SEALS.

Their Development From the Earli
est Antiquity.*

Probably no other article of antiqui
ty retains its original form so close
ly or has been less changed by time, 
progress and events than the seal. 
Its antiquity is certain, its origin un
known. The word comes from the 
Latin sigillum, or its diminutive sig- 
num, and means a mark, sign, figure 
or image, placed at the end of docu
ments, accompanying or, in the early 
days, in lieu of signature, as a sym
bol of authenticity or confirmation, 
or for the purpose of fastening let
ters or other papers to conceal the 
contents. An S, meaning scilicit, is 
considered a sufficient sign, but in 
most legal documents it is indicated 
by locus sigilli, or the initials L. S. 
meaning the place of the seal. In the 
United States no wax or wafers are 
required to make an instrument legal, 
a scroll or ring denoting its position. 
Seals are made of metal, wax or 
stones, and upon them are engraved 
some image or device. Generally a 
motto is added, the whole symboliz
ing some event, power or characteris
tic of the person, corporation, society 
or state using them. Seals were un
doubtedly used as a mark of attesta
tion when parties were unable to 
write their names. So marked are 
these emblems that the seal alone 
will tell the scientific student both 
the race by whom, and the time in 
which it was used. In Wales it 
is said ‘families are better known by 
their arms or seals than by their 
names.

it is more or less impossible to 
consider this subject without refer
ence to Heraldry with which it is so 
closely connected or identified. In
deed it is claimed that arms were 
originally designed to be engraved 
on seals.

Usually two seals were used, the 
one called sigillum imaginis, con
taining a portrait or likeness, and 
considered personal; the other known 
as sigillum armorum, or seal of the 
arms, and displaying the emblems se
lected or assigned to the family. 
This accounts for the varied descrip
tions, as the sides were often mistak
en for each other. Heraldry played 
such an important part in the affairs 
of nations or individuals, that it is 
not possible under present conditions 
to properly estimate its power and in- 
fluence in former years. Victor Hugo 
says, “ Heraldry is an algebra— a lan
guage to him who can decipher it.” 
Some enthusiasts on this subject, par
ticularly Sylvanus Morgan, an armor- 
ist, places the origin of seals with 
Adam, giving him a spade, and Eve a 
spindle. The old rhyme illustrates 
this—

When Adam digged and Eve span, 
Who was then the Gentleman?
The color of Adam’s shield before 

the fall wras said to have been red, 
but afterwards it became white, orna
mented with fig leaves, and over it 
hung the silver shield of Eve. There 
is a diversity of opinion regarding 
the coat of arms of Abel. Morgan 
assigned him a crozier like a bishop,

to show he was a “shepheard,” while 
others claim the design was an ap
ple. Jabal, the inventor of tents, was 
given a white tent in a green field 
Tubalcain’s was inscribed with a

silver hammer. Naamah, his sister, 
inventress of weaving, employed a 
carding comb. Jubal’s is the only 
one pictured, and was decorated with 
a harp having pipes like an organ. 
Moses displayed a cross, Samson a 
lion and David a harp.

While most of this is legendary, 
there is sufficient evidence of the 
authenticity and use of seals in 
Scripture to remove the subject from 
the realm of conjecture. They are 
mentioned in Esther, Kings, Daniel 
and Jeremiah, and are identical with 
the form of those of the present day. 
Thirty-seven centuries ago Judah car
ried them with him on his journeys. 
Jezebel signed letters with King 
Ahab’s name and seal. The passages 
in Genesis X L IX  are supposed to re
fer to the arms or shields of the 
twelve tribes of Judah, and have been 
made into the following quaint verse:

• P a p e r  r e a d  a t  th e  a n n u a l  m e e tin g  o f 
th e  M ich ig an  P io n e e r  a n d  H is to r ic a l S o 
c ie ty  b y  M rs. M a rie  B . F e r re y .

Judah bare Gules, a lion couchant 
or;

Zebulon’s black ships like to a man 
of war;

Issachar’s asse between two bur
thens girt;

As Dan’s sly snake lies in the field 
of vert;

Asher with Azure a cup of gold 
sustains,

And Naphtali’s hind trips o’er the 
flowering plains.

Ephraim’s strong Ox lyes with the 
couchant Hart;

Manasseh’s Tree its branches doth 
impart;

Benjamin’s Wolfe in the fiels gules 
resides;

Reuben’s field argent and blew bars, 
wav’d glides;

Simeon doth beare his sword; and 
in that manner,

Gad, having pitched his Tent, sets 
up his Banner.

Numbers II, 2, calls them ensigns. 
In Job the reference is still more ex
plicit, as it reads, “ It is turned as 
clay to the seal.” In Daniel it is 
recorded that the Lion’s den was 
fastened with the King’s own signet, 
and with the signet of his lords. In 
those Bible times the gift of a ring

from the King conferred upon the re
cipient royal favor and power.

These were but seals in a more 
convenient form and were identical 
with those used at the present time. 
We shall attempt to show how im
portant and universal was the use of 
seals and to give a chronological his
tory of those of France and England 
from which our present one is de
rived.

Agreements were drawn up be
tween the Assyrians and Egyptians 
and sealed, and while the papers are 
entirely obliterated and even the 
names of the parties forgotten the 
two royal signets are yet preserved 
among the documents of the Assyri
an empire. The Egyptians employed 
clay for seals, the Byzantines lead, 
silver and gold, silver being the rar
est. Anubis and Macedo, sons of 
Osiris, used the wolf and dog as em
blems for seals. Seals charged with 
regular shields of arms were used by 
Pepin, Clotaire and Dagobert the 
2nd. Alexander the Great displayed 
humor in seating a golden lion in a 
chair, and representing him as hold
ing a battle-axe of silver.

At the siege of Troy, Hector bore 
a shield of sable ornamented with a 
golden lion. Homer describes the 
shield of Agamemnon. The Cote 
Amure so often referred to means 
only the coat of arms. These were 
symbolical with designs of seals.

To Arnulphus the Great, Earl of 
Flanders, in 941 is attributed the first 
heraldic design for seals, as he wore 
upon his breast suspended by a rib
bon around his neck a shield upon 
which were engraved his image and a 
lion rampant.

There is also shown a seal of Bald
win, Earl of Flanders, representing 
a man on horseback, on his left arm 
a shield held in such a manner as to 
obscure the coat of arms, but this 
undoubtedly was also a lion. •

Robert le Frison, 1072, carried his 
shield in front so the design of the 
lion could be plainly seen.

The crusades from the tenth to the 
twelfth centuries emphasized the use 
of heraldry and by these emblems 
alone many of the knights were iden
tified. A coatt of mail was generally 
worn by these heroes and over this 
a sur-coat, or mantle, with the arms 
pictured on it, covering the arms, 
and from this originated the term, 
“Coat of arms.” The French lilies 
and British lion originated in the 
third crusade. In the twelfth cen
tury warriors carried miniature es
cutcheons suspended from the belt.

Greece adopted seals from the East 
and from there they spread to Rome 
and all parts of the civilized world.
A seal of the third century shows a 
portrait of Seleucus. Romans called 
them Bulla and Bull, meaning a seal 
or stamp, and defined them as a spe
cial impression. Any counterfeiting 
was considered and treated as the 
highest crime. In Rome the Corvini 
seal had the design of a raven.

There were three classes in Rome 
called nobilis, novi, and ignobilis; on 
the seal of the first or the aristocrats 
were carved the portraits of their an
cestors; on the second or middle 
class one’s own likeness, but the third 
or plebeian’s shield must remain bare.

V irgil says, Helenus’ arms were bare 
of marks of honor, his mother hav
ing been a slave. In 1237 Cardinal 
Otto decreed Archbishops’ and Bish
ops’ place, title, office and proper 
name on their seals, the laity follow
ing this practice. The Pope always em
ployed two seals, one for the office 
with cross and initials and the letter 
P, standing for Pontifex, the other 
bearing the personal or family coat 
of arms. The ecclesiastical seal was 
in oval form, and this shape was used 
by women. Since the thirteenth cen
tury, each Pope has a fish and a 
cipher for a design and at his death 
this seal is destroyed.

The cross was one of the first sym
bols used in seals, but in the four
teenth century Rome substituted the 
Eagle. Caesar’s eagles are spoken of 
even yet.

The general rise of the cross is un
doubtedly the origin for its use in 
place of the signature of an illiterate 
person even to this day. The Rom
ans were partial to portraits of 
friends for designs for seals. They 
had no public or governmental ones. 
The Virgin Mary was a favorite sym
bol, and was often combined with pic
tures of the reigning sovereigns. Wom
en used seals in the thirteenth cen- 
tury, but no coat of arms could be 
transmitted by them to their descend
ants. Distinction was made between 
shields of married and single women 
— the first giving the arms of the 
husband one-half, while in that of an 
unmarried women this part remained 
bare. Sometimes shields were quar
tered or divided with designs for the 
children— making an infinite variety 
of figures, but tending also to con
fusion.

King Clovis of France was one of 
the first to employ the fleur-de-lys 
or classical lilies. Clotilde dreamed 
of these lilies and they were substi
tuted for the frogs or toads before 
displayed on arms. This was not a 
new design, as Montfaucon says 
Theodosius the Great in the fifth cen
tury ornamented the sphinxes of the 
Egyptians with this emblem, and 
Plauche says they had also been used 
on Roman monuments although re
ferred to as the Iris. The learned 
Selden said French kings in six and 
seven hundred used seals of gold, but 
the peasantry were only allowed wax.

Charlemagne’s seal in 774 was of 
fine gold set with gems, the center 
showing two rough sapphires. On it 
were engraved the holy cross and rel
ics from the Holy Land, he claiming 
this territory as part of his conquests. 
One of the oldest seals is that of 
Lothaire dated 817, now preserved in 
Aix la Chapelle attached to an altar 
cross. It is an oval intaglio of rock 
crystal, and contains a portrait with 
a cross and the letters X P E A D IV A H  
LO TH A R IVM  REG. It is not an
tique but of Byzantino Rhenish.

In the British museum are dis
played seals belonging to Odo or 
Endes, King of France from 888 to 
898. The impression is from a fine 
Greek gem.

Round seals began with Henry I, 
1031-1060. The King’s picture was 
displayed with flowers in one hand 
and scepter in the other. The Queens 
were allowed the flowers only. In
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the thirteenth and fourteenth cen
turies seals were very elaborately 
made and became genuine works of 
art. Seal engraving is one of the 
most difficult undertakings and re
quires a great deal of skill and ac
curacy, a mistake being almost fatal.

We found an account of seals be
longing to Louis VI from 1108 to 
1137- At first they were in form of 
plaques, then arranged as pendants. 
Counter seals or those with two sides 
were first used by Louis VII, from 
I I.17-i i 8o.

After the Norman conquest, seals 
being deposited at certain places orj 
offices for this purpose could be used 
instead of signatures without even J 
the presence of the person. Such 
abuses crept in by this practice that 
it was decreed all documents must be I 
both signed and sealed by the writer. I

In the Ashmolean museum at O x
ford, England, there is displayed the 
seal of Alfred the Great, whose reign 
extended from 871 to 901. This seal j 
was in the form of a jewel of oval 
shape of blue enamel set in gold with 
the words “Alfred had me wrought" 
around the rim, and a picture of the 
crude art of that day embellishing 
the center.

The picture of the seal of William 
L, or of the Conqueror, is the most 
mutilated of any shown. It is sup
posed to represent a crowned king 
seated on a throne and holding a 
sceptre in one hand while the other 
upholds a ball surmounted by an up
right cross with his name and title 
inscribed on rim:

I William Rufus, son of William I, 
was the first to place Dei Gratia on 
arms, receiving it from King Pepin. 
The seal of Saint Anselm in 1093 is 
oval in shape and exhibits a monk 
with emblems of office. Archbishop’s 
seal has Dei Gratia inscribed on the 
rim. The seal of Henry I shows an 
armored knight on horseback. The 
empress Matilda s seal has a very 
crude picture of a queen seated on a 
throne. It bears a Latin inscription 
and was made for her in Germany 
before her husband Stephen’s corona 
tion.

In 1187 occurs the first representa 
tion of arms on seals in England al 
though they had been extensively used 
on the Continent before this. Author 
ities vary as to their first public use 
On the marriage of Henry II with 

j  Eleanor another lion was added to 
i tIie English arms, and it was thought 
j that the three stood for the Terri 
! tories of Normand, Poicton or Maine 
and Aquatine. Edward III. added to 
the English seal the lilies of France 
from his relations to that country.

Richard I had arms displayed on 
bodice— before this they were placed 
on shields or horses. He obtained 
this idea of seals in France. He 
adopted the parole used at battle of 
Gesors for motto, Dieu et mon Droit, 
which still appears on England’s 
Great Seal. On the seal of Exeter 
City was shown the guild hall of the 
Merchants. On Richard Coeur de 
Lion s seal were placed two sprigs of 
broom plant, from whose name planta
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William the Con queror.

He had these words accompany his 
seal:

I, William, King,
Give to Plowden Royden 
My hop and hoplands,
With all the bounds up and down 
From Heaven to earth,
From earth to Hell,
For thee and thine to dwell,
From me and mine,
To thee and thine,
For a bow and a broad arrow, 
When I come to hunt upon Yarrow. 
In witness that this is sooth,
I bite this wax with my tooth,
I11 the presence of Magge, Maude 

and Margery,
And my third son Harry.

genesta is said to have originated the 
famous name of Plantagenet.

In the time of Edward I the rules 
were very strict regarding the neces
sity of seals, all documents being de
creed void without them. In 1206 
England sold her seal at auction when 
it brought £61,245, or about $400,000. 
It was bought by Walter de Gray 
who retained it for six years.

A keeper of seals was appointed by 
the King; the early ones being priests 
showed the sacredness with which 
they were regarded. This officer was 
always placed at the side table at the 
right hand of the King.

A Chancellor’s seal in its case or 
bag is sculptured on the tomb in
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Rochester Cathedral of Walter de 
Merton, who died in 1277; these bags 
were made of silk and enclosed in 
one of leather and were guarded with 
the utmost care, one keeper taking 
his to bed with him for safety.

Seals are shown of Oxford city and 
University; the former is more like 
our modern seals. The shield is sup
ported on either sidejpy an elephant 
and horse surmountecPby British lion 
and a bull is pictured on the shield, 
while the motto is Fortis est veritas.

One of the first illustrations of a 
private seal on conveyance of land 
was on a deed for an acre of land 
June, 1272, from William Mordaunt to 
Peter Picard, showing a house, the 
name being placed around the rim.

The evolution of these implements 
is also seen by an attempt to 
transform the seal of Canterbury rep
resenting the martyrdom of St. Thom
as after a proclamation had been is
sued against this Saint and the old 
design was hammered out, but some 
letters and figures obstinately remain.

Henry V  established a sort of 
aristocracy of coat of arms, allowing 
none to use these except soldiers 
who had served at Agincourt. To 
meet this royal decree people of the 
middle class invented arbitrary signs 
called Merchants Marks, correspond
ing to our trade-marks of to-day, but 
these were forbidden to be placed on 
seals or shields. Persons in 1419 had 
to prove their right to use arms. One 
of these controversies between the 
Scope and Grosvenor families regard
ing designs of arms lasted five years 
and employes two volumes in records. 
Henry V also created, in 1420, the first 
King of arms. This monarch’s seal 
contained a great deal of tabernacle 
or gothic work. The climax of per
fection was reached from 1430 to 1440, 
after which they declined in value and 
splendor.

A seal of Louth Grammar School, 
I552< shows an open book with seven 
pupils, the master flogging one, the 
motto Qui Parcit uirge’o dit filiu. 
The seal of the Wimborne school is 
diamond-shape in 1563. The coal- 
traders of New Castle, organized in 
1600, display on theirs one man wel
coming another. Under Richard III, 
there was established a college of 
arms. These were composed of no
bles and lords having jurisdiction 
over heraldry, making visitations to 
decide matters pertaining to these 
topics and to have charge of genealo- 
gy, processions and royal events. 
There is no doubt of the luxury of 
this body since we learn that the en

tire funeral services of Oliver, Lord 
Protector, in 1658, amounted to near
ly $140,000.

Seal Louth Grammar School, 1552.

Under Henry V III ,  1509, the first 
supporters on seals in England were 
used. On the execution warrant of 
Charles I were displayed fifty-nine 
seals.

The first Great Seal of England, in 
1648, has on one side a map of the 
British Isle with small designs oc
cupying the remaining space. The 
reverse side presents a view of the 
House of Commons. The first date 
was 1648, while the seal three years 
later is unchanged except by the add
ed years. The words are, By God’s 
blessing restored 1651 in the third year 
of freedom. This seal was made for 
Cromwell and under his authority. 
Tor these two seals Simons received 
£300, and was made the sole seal en
graver for royalty. When a new 
seal was made the old one was taken 
to the Hall of Parliament and public
ly destroyed. The second seal of 
Cromwell is more nearly like the 
present seal of Great Britain than any 
heretofore exhibited. The shield is 
filled with heraldic designs including 
a lion supported by a rampant lion on 
the left and griffin on the right, top
ped by a crown on which stands a 
lion. The scroll attached to the two 
supports bears Cromwell’s own motto 
Pax Ovaeritur Bello— Peace is sought 
through war. The crosses of St. 
George, St. Andrew and the harp de
note respectively England, Scotland 
and Ireland. A griffin replaces the 
unicorn for dexter support. In Latin 
around the rim is Great Seal of Eng
land, Scotland and Ireland. The re
verse side differs from the seal of 
Charles I in the engraving of a puri
tan warrior instead of knight, and 
bears the motto, Dei Gratia and name 
of Protector Oliver.

James II, December 10, 1668, stole 
the  ̂ Great Seal of England and fled 
from Westminster to France, think
ing the government would be de
stroyed if the seal was gone, as no 
transactions would be legal or bind
ing without such official recognition. 
It was found by some fishermen in 
their nets, and its return foretold to 
the superstitious people of those days 
the success of William of Orange.
It was again stolen in 1774 from Lord 
Thurlow, and although great rewards 
were offered the thieves escaped with 
their booty, and a new one had to be 
procured.

Queen Anne united in the seal the 
rose of England and thistle of Scot
land in one stem as the union of the
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two c jntries was perfected in her 
reign

M Atoes on seals are said to have 
originated from war-cries or religious 
exclamations. On ancient seals mot
toes were extremely rare and only 
about a dozen are to be.found out 
of the 25,000 exhibited in the British 
Museum. They are in Latin, French 
and even Greek. Mottoes may be 
divided into three classes, enigmatical, 
sentimental and emblematical. Un
der the first comes mystery or such 
words as, “What will be will be,” 
found on the Duke of Bradford’s. 
Anchor fast anchor, che sara sara of 
Lord Gray’s. The religious class in
cluded among others Spes Mea in 
Deo, My hope is in God. Sub Cruce, 
Under the cross. The last class is 
illustrated in our motto “One of 
many” and in the Garter sign of 
Great Britain as used at present. 
Irony seems to have crept in as we 
learn Adderly of Staffordshire motto 
was Adders Lige Justitiam Decess. 
(’Tis a support to the law to add jus
tice to it.) Puns were employed as 
in Lord Fairfax— Fare-fac, speak— do, 
or a word and a blow. Lord Cour- 
tope simply divided his name—  Court- 
Hope.

Medieval seals were used in two 
ways— with a stamp on wax or paper 
or suspended by a cord with silk- 
floss attached to paper. In the 
twelfth century white wax only was 
used, but all colors have come down 
to us. The nobility alone were en
titled to red wax. Charles V chose 
blue. The patriarchs of Jerusalem 
and knights of Malta used black. 
Yellow was common. England yet 
has a special office called clerk of 
chafe wax, whose duty it is to soften 
the wax over a brazier. The Great 
Seal of England is made of white wax 
softened by one-quarter weight of 
Venice turpentine. The Scotch used 
beeswax and resin colored with Ver
million. Wafers are made of paste 
from the white of an egg mixed with 
isinglass and colored.

The arms of Columbus, granted to 
him by Ferdinand and Isabella in 
1469, are still exhibited; a shield 
quartered with hemlet on top on 
which rests a cross and bearing a 
motto while another motto is placed 
at the bottom.

There can be no such thing as 
American Heraldry. It could only 
have originated across the water and 
be reckoned among the assets of our 
inheritance, yet coats of arms and 
seals are in possession of many fam
ilies, and nearly all of the officials of 
provincial or revolutionary times 
possessed them. Pennsylvania His
torical Society still show a number 
which are yet visible and embrace 
the seals of Washington, Penn, 
Franklin and many others. Arms 
were used in church decoration and 
were displayed on windows and tomb
stones.

Many of the old seals are found in 
the Burton library in Detroit. A pa
per executed in 1790, with a personal 
seal of Louis Bond, consisted of a 
wafer covered by a star of notched 
paper very irregularly done by hand; 
this is signed by Peter Audrain, clerk. 
Judge Campbell, in his history of J

Michigan, speaks of Judge (but no 
lawyer). Commissioner Reaume lo
cated at Green Bay, then in the North
west territory, but now Wisconsin, 
who, in 1794. lacking a seal or signet 
for some papers, sent his jack-knife 
as a test of authenticity, and this 
article was so familiar that it was 
considered potent, and made the 
transaction legal.

Letters patent are found under the 
great seal of the Northwest Territory, 
August 18, 1796, signed by Winthrop 
Sargent, acting governor of the new 
county of Wayne, which at that time 
included all Michigan and part of Ohio 
and Indiana; these assure us that we 
never forget our birthright, and ac
counts for Wayne county never get
ting over the idea that she is the 
whole of Michigan and Detroit the
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hub.
From the same library, in 1799, we 

find on a deed from Alexander 
Laferte to Redman Couden his
mark..-a seal on a wafer covered
with a diamond-shaped paper. A let
ter from Colonel Wadsworth to John 
Trumbull, Esq., of Woodbury, Conn., 
in 1780, has a private seal of a bird, 
perhaps symbolical of the carrier 
pigeons by whom messages were sent.

June 28, 1800, Dudley Woodbridge, 
father of Governor Woodbridge, 
signs a letter to William W. Little
field with a tasty monogram with the 
initials D. W. A deed to Edward 
Harris, in 1801, has a six-sided seal 
regularly dotted with points. So we 
conclude that these first seals were 
very simple, generally consisting of 
a wafer covered with a small piece of 
white paper and stamped with a plain 
design.

Franklin’s Design.

Among the manuscript found in the 
Burton library appears a very com
plicated design so faded as to be 
scarcely legible signed by Stanley 
Griswold, acting secretary to Gover
nor Hull, dated April 16, 1807.

In the United States at the close 
of the Revolutionary war, Congress, 
July 4, 1776, appointed a committee 
of three, Dr. Benjamin Franklin as 
chairman, with John Adams and 
Thomas Jefferson the other members, 
to procure a seal. The committee 
reported August 10, showing a de
sign from Du Simitiere, a West In
dia Frenchman. This was a shield 
showing the arms of six different na
tions, the first quartering gold with 
the red and white rose of England, 
second white ground with Scotch 
thistles; third green with harp of gold 
for Ireland, fourth blue with gold 
French lilies; fifth gold with black

JUDSON GROCER CO.,
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eagle of Germany; sixth gold with the 
red lion of Holland. It was sup
ported on the left by the Goddess of 
Liberty with her cap placed on a 
staff; the right supporter was a rifle
man with tomahawk in one hand 
with the motto Belle vel pace while 
around the edge were the words “The 
Great Seal of the United States of 
America.” Franklin proposed for a 
design the legend of the Red Sea with 
his own motto in English, “ Rebellion 
to tyrants is obedience to God,” 
which was said to have been a motto 
of Cromwell’s. Adams’ was a classi
cal design of Hercules from an en
graving of Gobelin in Lord Shaftes
bury’s works, a hero with Virtue 
calling him to lofty heights while 
Sloth tries to inveigle him into the

Jefferson’s Design.

Jefferson’s design was a shield re
sembling Du Simitiere’s sketch ‘with 
supports of Liberty on one side, and 
Justice with scales on the other, 
above the All-seeing eye, and below 
a scroll inscribed E Pluribus Unum. 
Thirteen smaller escutcheons with 
initials of the thirteen original states 
inscribed in them formed a ring out
side the center. On the edge were 
the words “Seal of the United States 
of America,” and at the bottom 
“ 1776” in Roman notation.

There was so much work for Con
gress to perform that this report was 
tabled and the matter was not 
brought up again until March 25, 1779, 
when John Jay of New York, who 
was the presiding officer, appointed a 
new committee composed of Lovell 
of Massachusetts, Scott of Virginia, 
and Houston of Georgia, to complete 
the task.

They reported May 10, 1780, a seal 
four inches in diameter with a shield 
of thirteen diagonal red and white 
alternate stripes, a Warrior on the 
left and Peace on the right with thir
teen stars above as a crest bounded 
by clouds, and the old motto Bello

vel paci. The other side of the seal 
was to represent Liberty seated; 
Roman date beneath her, the motto 
Semper above. Congress must have 
been critical as a third committee 
consisting of Henry Middleton, Elias 
Boudinot, and Edward Rutledge were

Device of the Second Committee. Re
verse Side.

appointed April, 1782. Their report, 
May 9, was not accepted, and the 
matter was referred to the Secretary 
of Congress, Charles Thomson, E. 
Barton, a scholar and artist, tendering 
a design which was pronounced too 
elaborate.

The reverse side, however, met 
their approval and was adopted with 
a different motto. John Adams sent 
a device from England made by Sir 
John Prestwick— which was adopted 
June 20, 1782, or six years after the 
lirst introduction of the resolution.

It is the one used to-day and con
sists of an eagle with a shield on 
breast, without supporters, and in
tended to show self reliance. The 
shield is adorned with perpendicular 
stripes of red and white with motto 
E Pluribus Unum on a scroll in the 
bill of the eagle topped with a crest 
of thirteen stars surrounded by 
clouds. The motto at the top is An- 
nuit Coeptis, meaning God has fav
ored the undertaking, while at the 
nottom is Novus Ordo Seclorum— a 
new series of the ages— with “ 1776” 
in Roman notation; these mottoes 
are taken from passages in Virgil. 
It is a remarkable incident that the 
reverse side of the seal has never been 
used, and it is thought to never have 
been engraved, and to many it is 
totally unknown. The blazon of the 
seal used is said to have been sug
gested by a painting in St. Paul’s 
chapel, New York City.

Many documents signed by Wash
ington with seal affixed are still in 
existence. A paper authorizing the 
exchange of prisoners, signed and 
sealed by Washington September 16, 
1782, still exists, the seal having been 
cut in brass.

In 1841 a new seal was ordered 
by Daniel Webster, then Secretary of 
State, with the distinguishing mark 
of having only six instead of thirteen 
arrows in the eagle’s talon. The first 
die was used fifty-nine years and was 
made in Philadelphia. Another cut 
was made in 1885 under Fred F. Fre- 
linghuysen, Secretary of State. 
Congress ordered an appropriation of 
$1,250 for still another in 1902.

The United States seal is cared 
for in a metal box in order to pre
serve the wax and cord; the cord is 
now abolished and white wafers alone
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are used. September 15, 1789, it
was placed in charge of the Secre
tary of State, who affixes the seal to 
any document bearing the signature 
of the President. Its general use is 
very much less since each department 
has its own particular seal for the 
business of the respective offices, and 
the United States seal appears only 
on diplomatic business, commissions, 
pardons or appointments made di
rectly by the President. One pe
culiarity spoken of in Heraldry in 
America is a commission signed by

the Secretary of the Senate directs 
its use.

The House of Representatives uses 
a seal with a picture of the Capitol, 
and at the bottom the legend “ House 
of Representatives United States.” 
There is no figure of liberty on the 
dome. Twenty-four states are dis
played on the rim. It is in charge 
of the Clerk of the House.

All of the departments have separ
ate seals, on nearly all of which are 
shown the eagle with some significant 
design for each. The seal for the

William Barton’s Second Device.

William Barton’s Second Device. Re
verse.

John Hanson, president, and Charles 
Thomson, Secretary of Congress, with 
a seal of a white wafer fastened by 
red wax in upper instead of lower 
left hand corner. The first seal of 
the President was oval in shape con
taining the upper part of the United 
States seal with its thirteen stars in 
a circle surrounded by clouds, the 
motto E Pluribus Unum, at the top. 
The present seal is an eagle with the 
same motto and the inscription, the 
seal of the President of the United 
States, and corresponds very closely 
with the seal of the United States ex
cept as to size.

The one employed by the United 
States Senate shows the American 
shield surmounted by liberty cap, a 
wreath of olive supporting it on the 
left and one of oak on the right. 
These are supposed to symbolize 
peace and strength; the motto E 
Pluribus Unum extends across the 
shield. The design of the shield and 
motto has been severely criticised;

Department of Agriculture contains 
I a sheaf of wheat; the Postoffice a 
post rider, a design used by Franklin; 
the Department of the Interior an 
anchor; the Navy a ship; the War 
Department a spear, musket and ser
pent: the Treasury represents paper 
money.

Probably few Americans, young or 
old, have had sufficient curiosity in 
examining a bank note to translate 
the Latin device on the seal of the 
treasury and to inquire how it hap
pened to read as it does. A writer in 
the Washington Star believes the in
scription throws light on the hopes 
of our forefathers regarding Ameri
can dominion.

“Thesaur. Amer. Septent. Sigil.” is 
the legend, an abbreviation of “The
sauri Americae Septentrionalis Sigil- 
lum,” Seal of the Treasury of North 
America.”

“The Continental Congress in 1778 
authorized a committee, consisting of 
Messrs. Witherspoon, Robert Morris 
and R. H. Lee, to design seals for 
the navy and the treasury. The 
treasury seal has come down to us 
with very little change.

“In those days it was still hoped 
that Canada would eventually join 
the Revolution or would at least be 
wrested from Great Britain before 
the struggle was over and would be
come one with this country. That 
was apparently a project dear to 
Robert Morris, and he looked upon 
his country as the whole of North 
America,

“ Later, when authorized to estab
lish a band and a mint ‘of North 
America,’ he maintained the legend 
on the seal, showing that he still 
hoped for a continental nation. When
ever the seal has been recut the orig
inal legend has been adhered to.” 

Massachusetts received a special 
or peculiar seal from Great Britain. 
It is said the pine-tree shilling adopt
ed by Massachusetts angered Charles 
L, but he was appeased by Sir W il
liam Temple, who assured him it re-

em Lapsa Locavit: The fallen has 
made room for a better. Ohio sup
plied Detroit with fruit, and these 
trees took the place of the less im
portant buckeye. On the left of the 
circle a river is represented upon 
which boats are seen, while small 
trees line its banks. Surrounding the 
rim is inscribed T H E  SE A L  O F 
TH E T E R R IT O R Y  O F TH E U N IT 
ED ST A TE S N O R TH W EST O F 
T H E  O H IO  RIVER. The design 
is said to have been adopted from 
that of Maine.

Seal of the United States. Reverse Side.

ferred to the Royal Oak, a favorite 
emblem of his.

All the states have adopted seals, 
and it would be interesting to con
tinue the investigation along these 
lines, but time will not permit and 
we must consider only a few private 
ones and that of our own State.

The first seal with which Michigan 
was identified was under the North
west rule. According to the laws of 
1792 the United States Secretary of 
State was instructed to provide a seal 
making it as symbolic as possible. 
The design shows a short, thick 
trunk of a prostrate tree, evidently a 
buckeye, lying horizontal at the foot 
of an upright apple tree laden with 
fruit.

The motto occupies the lower seg
ment of the circle, and reads Melior-

Michigan was admitted as a separ
ate territory in 1805, and a temporary 
seal, usually the private one of the 
territorial secretary, was used. The 
seal adopted July 9th was probably 
identical with the private seal of 
Gevernor Hull. The territorial gov
ernment of Michigan was duly or
ganized by the Governor and Judges 
on the 4th of July, 1805.

AN A C T  concerning the temporary 
seal of the territory of Michigan. Be 
it enacted by the Governor and 
Judges of the territory of Michigan, 
That the description in writing of 
the territory of Michigan, deposited 
and recorded in the offices of the sec
retary of the territory, shall remain a 
public record, and shall be and con
tinue the temporary seal of said ter
ritory until another permanent seal
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shall be provided; and the person ad
ministering the government of the 
territory of Michigan shall have the 
custody of the said seal, and all such 
matters and things as issue under the 
said seal shall be entered of record in 
the office of the secretary of the ter
ritory; the same being adopted from

Seal of the United States.

:he laws of one of the original states, 
to wit, the state of New York, as 
far as necessary and suitable to the 
circumstances of the territory of 
Michigan.

Adopted and published at Detroit, 
the ninth day of July, one thousand 
eight hundred and five.

W ILL IA M  HULL,
Governor of the territory of Michigan.

AU G U STU S B. W O O DW ARD , 
Chief Justice of the territory of 
Michigan.

F R E D E R ICK  BATES,
Senior associate Judge of the terri
tory of Michigan.
Attest,
S. C. PETER  AUDRAIN,

Secretary of the Governor and the 
Judges in their legislative de
partment.

On page 793, vol. 1, of Territorial 
Laws, appears:

An Act concerning seals.
Section 1. Be it enacted by the 

Governor and Judges of the territory 
of Michigan, that the description in

Seal of Northwest Territory. 
Michigan Seals.

writing of the great seal of the Ter
ritory of Michigan, deposited and re
corded in the office of the secretary 
of the Territory, shall remain a pub
lic record, and shall be and continue 
the description of the great seal of 
the said Territory; and the person 
administering the government of the 
Territory of Michigan shall have the 
custody of the said seal; and all such 
matters and things as issue under the 
said seal shall be entered of record 
in the office of the secretary of the 
territory.

Section 2. And be it further en
acted, That the description in writing 
of the seal of the supreme court, of 
the seal of the county court, and of

the seal of the register, deposited and 
recorded as aforesaid, shall be and 
continue the description of the said 
seals respectively.

The same being adopted from the 
laws of one of the original states, 
to wit, the state of New York, as 
far as necessary and suitable to the 
circumstances of Michigan.

Section 3. And be it further en
acted, That an act concerning the 
temporary seal of the territory of 
Michigan, passed the ninth day of 
July, 1805, and the eighteenth section 
of an act concerning the supreme 
court of the territory of Michigan, 
passed the 24th day of July, 1805, be 
and the same are hereby repealed.

Made, adopted and published at 
the city of Detroit this 24th day of 
October, 1815.

LE W IS CASS, 
Governor of Michigan. 

JOHN G RIFFIN, 
One of the Judges of the territory 
of Michigan.

J. W IT H E R E L L.
“December first in the year of our 

Lord one thousand eight hundred 
and fourteen, a description of the seal 
of the Territory of Michigan and de
scriptions of the Seals of the Su
preme and other courts thereof are 
devised, reduced to writing and de
posited for record by His Excellency, 
Lewis Cass, Esquire, and are as fol
lows, to-wit:

Seal of Michigan Territory, 1814.

“This seal to be two inches in di
ameter within the ring, which usually 
forms the outer edge of seals. In the 
center of the seal to be a shield, 
or as the Heralds style it, an es
cutcheon, in the form in which they 
are represented in the plates of her
aldry. Within the shield to be a 
small tree, properly proportioned to 
the size of the shield. The motto at 
the bottom of the shield to be Tan
dem Fit Surculus Arbor. The shield 
to be supported by the eagle on each 
side, presenting a side view to the 
eye. The eagle on one side, stand
ing upon the right foot and support
ing the shield with the other; and E 
contra, on the other side of the 
shield. From the beak of one eagle 
to that of the other, to be a scroll 
passing over the shield in a curve, 
and within the scroll to be the motto 
of the United State E Pluribus Unum. 
Round the seal to be these words: 
Great Seal of the Territory of Michi
gan.’ ”

We find no change in this until 
October 24, 1815, when the following 
act appears:

The description in writing of the 
great seal of the territory of Michi
gan, of the seal of the supreme court,

of the seal of the county court, and 
of the seal of the register, deposited 
and recorded in the office of the secre
tary of the territory, shall be and con
tinue the description of the said seal 
respectively. And the person ad
ministering the government of the 
territory of Michigan shall have the 
custody of the great seal and all such 
matters and things as issue under 
the great seal shall be entered of 
record in the office of the secretary of 
the territory.

Section 3. The Act entitled “An 
Act concerning the temporary seal of 
the territory of Michigan” is re
pealed.

In 1835 Michigan had recovered 
from her losses by fire and war, had 
subdued the wily Indians, had dem
onstrated to the immigrants the value 
of her lands and won them to become 
settlers and make homes and for
tunes out of the so-called sickly 
swamps, and thus gain happiness 
within her borders. Before she could 
secure statehood, however, she must 
be able to define her borders which 
had been almost imaginary lines. The 
southern, in 1787, or Harris line, was 
said to be found by the line drawn 
through the extreme southern point 
of Lake Michigan intersecting one 
drawn north and south through the 
center. At this time for the Indians 
and traders, the south boundary of 
Lake Michigan was supposed to lie 
some distance north of Lake Erie. 
When properly surveyed it was found 
this boundary would include a strip 
ten miles wide of the territory 
claimed by Indiana and Ohio. All 
troubles were, however, amicably set
tled except the small section which 
included Toledo. Mason was acting 
territorial governor; his youth, his 
love for his adopted state, his im
petuosity and zeal, his pride in her 
victories, made him seem to the Unit
ed States government an undesirable 
leader at this critical time. The toc
sin of war had sounded so often that 
the older and wiser heads thought 
discretion not only the better part of 
valor, but better than valor itself.

This portion of history has been 
told so often that repetition seems 
unnecessary. W e refer to it in order 
to relate how Wisconsin acquired the 
territorial seal of Michigan. It was 
pretty generally conceded, even at 
Washington, that Michigan was only 
acting patriotically in defending her 
boundary lines. Mason writes to 
General Brown, “We are the weaker 
party it is true, but we are on the 
side of justice.” Anticipating the val
ue of possessing the disputed terri
tory, Mason with General Brown and 
about T.200 soldiers claimed the ter
ritory under legislative act forbidding 
interferences of outside parties. Gov
ernor Lucas of Ohio called an extra 
session, and some historians say 
$300,000, and others $600,000, was 
voted for defense. They organized 
a new county called Lucas, with T o
ledo as the county seat, where the 
Judges by traveling Sunday and call
ing court at 3 a. m. Monday, Sept.
7. 1835, met and adjourned, but by 
this action obtained legal control, 
even while General Brown and his 
troops were almost in reach. Still 
Mason was not willing to submit, and

President Jackson in a message to 
him, dated August 29, concluded: 
“ Your zeal for what you deem 
the rights of Michigan has overcome 
that spirit of moderation and forbear
ance which in the present irritated 
state of feeling prevailing in Ohio 
and Michigan is necessary for the 
preservation of public peace,” and 
superseded him by the appointment 
of Judge Charles Shaler of Pennsyl
vania. This was the young man who 
volunteered to carry the news of the 
declaration of war by England in 
1812 to Governor Hull at Detroit, 
acquitting himself in a manner which 
received much praise, and resulted in 
his receiving thirty-five dollars for 
the service, but by his being detained 
in Detroit all winter on account of 
the siege. Had Congress been in 
session there is no doubt that Shaler’s 
appointment would have been con
firmed; as it was he declined, know
ing the office must soon be aban
doned on account of the desire of the 
citizens for statehood.

September 8th, 1835, John S. Hor
ner of Virginia was made secretary 
of the territory. He reported to 
Hon. John Forsyth, Secretary of 
United States, in the following letter: 

Detroit, Saturday night, 
September 19, 1835.

SIR: I arrived at Cleveland, Ohio, 
late on Thursday night and early on 
Friday morning took passage in a 
boat, Michigan, for Detroit. My ar
rival here was unavoidably delayed 
until near night by our running 
aground at the mouth of the river.

Late this evening I called on Mr. 
Mason to whom I delivered the com
munication from the Department.

On Monday morning next I con
template taking charge of the terri
torial government, and should have 
insisted on it this evening had the 
emergency made it necessary.

Assurances have been made from 
all quarters here (Detroit) that Mich
igan is now, and is likely to remain, 
quiet. Such, I believe, to be the pre
vailing opinion here. The Detroit 
newspapers, received by the Depart
ment, will give an account of the 
Michigan expedition to Toledo on the 
1st inst. Mr. Mason has this mo
ment handed me the enclosed memo
randum in his own handwriting of 
the events of the 13th

I hear that a large meeting was 
held anticipating my arrival, and a 
committee is shortly to call on me to 
ascertain the principles on which I 
shall administer the territorial gov
ernment.

I shall strive to effect the views of 
the government, and do so with as 
little excitement and on the best 
terms I can. I feel some confidence 
of a favorable issue. I shall dis
charge my duty under all circum
stances.

I- have the honor to be
Your obedient, humble servant, 

JOHN S. HORNER. 
HON. JOHN FO R SYTH .

Secretary Horner was tall, hand
some, a typical Southerner, with an 
attractive wife. President Jackson 
was a great admirer of this lady, and 
once asked her why she did not mar
ry? She returned the stereotyped
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answer, that she could find no one 
to have her. Old Hickory replied, 
“ You get married and I’ll make your 
husband governor.” She married 
Horner, and whether this had any
thing to do with it or not he was 
made governor of Michigan territory, 
and in this capacity served just 
twenty-five days. The elections 
were to be held in a fortnight—-in six 
weeks a state government was organ
ized. Mason was the idol of the 
people, and Horner was simply treat
ed with indifference and scorn, and 
at last really laughed across the 
border. Henry Huntington Brown 
was appointed his secretary, and both 
of these officers with their wives 
lived at Mrs. Abigail Snelling’s 
boarding house.

Another boarder was Colonel John 
M. Berrien, who resigned his commis- 
ion and became engineer on the 
Detroit and St. Joseph, now known 
as the Michigan Central Railroad. 
Alvah Bradish, the artist, also made 
his home here. Horner made some 
disparaging remarks about the coun
try and people, and Brown ordered 
him to take off his glasses and fight. 
They were separated, but Horner sent 
an account of this to Washington 
which he tried to have Bradish sign 
as witness, but he refused. On the 
12th of July, 1836, Horner addressed 
a meeting at the Detroit City Hall, 
giving his views, and one of the res
olutions then passed reads as follows:

Resolved, that if our present sec
retary of the territory should find it 
beyond his control, either from the 
nature of his instructions, his feelings 
of tenderness towards those who had 
for a long period of time set at defi
ance as well the laws of the territory 
as those of the United States, or any 
feelings of delicacy entertained 
towards the executive of a nehigbor- 
ing state who has in vain endeavored 
to take forcible possession of a part 
of our territory, it is to be hoped he 
will relinquish the duties of his office 
and return to the land of his nativity.

This resolution evidently originated 
with Jacob M. Howard, Lt. Detroit 
City Guards, who participated in the 
Toledo war.

A letter, dated Detroit, October 19, 
1835, written by Governor Horner, 
reads:

Sir: Under the most disadvantage
ous and embarrassing circumstances 
which anarchy could present, the 
wishes and instructions of Govern
ment have been constitutionally ful
filled and complied with.

On Saturday at noon, Judge Swayne 
and myself left Tecumseh for Detroit, 
and on our arrival that evening at 
Ypsilanti were mobbed and the house 
somewhat injured; no bones, however, 
were broken, and not a word was 
said by me on the subject. This mob. 
excited by some lawyers residing at 
Detroit, from thc-ir relations to the 
present administration are ever anx
ious to defeat its measures.

My labors, both mental and bodily, 
have been very arduous, almost in
supportable. It was not until this 
morning that I could procure a clerk 
or private secretary, such was the 
state of the public mind, from some 
cause or other. I mention mobs and
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details only to exhibit the state of 
things; personally -I care nothing for 
them. Effigies, burnings, threats and 
other manifestations of excitement, 
have constantly surrounded me.

The source of all I am apprized of, 
and the actors.

There never was a government in 
Christendom with such officers, civil 
and military, and filled with such 
doctrines, as Michigan. Turn out is 
what everybody desires; and one of 
the judges at Monroe expressed pub
licly his desire to become a martyr 
to the cause. Judge Swayne leaves 
me to-day perfectly satisfied as the
agent of Ohio, althougl1 I fear per-
fectly disgusted with the outrages
here. I have used my utmost exer-
tions in executing the duties of my
office at the sacrifice of my own
health , and have effected the 0bject.

P. S. There are no fuads here
within my control, and, to disciiiarge
mv duties, I have exhausted my own 
pecuniary resources.

Horner was so unpopular that while 
at Ypsilanti he was obliged to make 
his bed on the floor directly under 
the window to avoid the stones and 
unsavory eggs hurled at him by the 
indignant populace. He pitifully 
says, “ Luckily they did no damage 
to my person.”

It is said that the landlord added 
to his bill the amount of damages 
committed by the mob. This seems 
to have been the last straw, and his 
dignity could only be maintained by 
escaping from the jibes and ridicule 
of the people. It appears that the 
council having the matter in charge 
had arranged for the next leg
islature to be held in January at 
Green Bay, now in the State of W is
consin, and in this manner he saw 
a way out of the difficulty by re
moving all his papers and powers to 
that point and declaring it to be the 
seat of territorial government and 
authority. By this action the Execu
tive seals of Michigan were carried 
over the border, and notwithstanding 
there has been much diplomatic cor
respondence there they remain, and 
are to be found at the present time. 
The impression sent us shows its size 
to be one inch in diameter, with the 
figure of an Indian standing with a 
bow in one hand and arrows in the 
other, while the inscription surround
ing the edge reads E X E C U T IV E  
D EPA R TM EN T O F M ICHIGAN 
T E R R IT O R Y . In the olden time 
the Secretary of the Territory had 
charge of the State and Executive 
seals. On the admission of Michigan 
as a State there was given to the 
Secretary of State the custody of the 
State seal, and since that time the 
Governor has a clerk in that depart
ment who has the control of this 
instrument and affixes it to docu
ments. A t present, 1903, the Execu
tive office is using a very plain seal 
an inch in diameter, having on the 
outer circle ST A T E  O F M ICHIGAN, 
LANSING, and in the center E X E C 
U T IV E  O FFICE, in two lines.

The convention to secure statehood 
convened, and it was unanimously 
voted to become a state.. This was

THE BEST IS IN THE END THE CHEAPEST
B uy None O ther

Our fixtures excel in style, con
struction and finish.

It will pay you to inquire into their 
good qualities and avail yourself of 
their very low price before buying.

Send for our catalogues at once.

O ur N ew  “ C ra c k e r ja c k ” C ase No. 42 
H as narrow  top  rail; e leg an t lines:

Grand Rapids Show Case Company 
Grand Rapids, Mich.

The Largest Show Case Plant la the World

X-strapped Truck Basket

A Gold Brick
is not a very paying invest
ment as a rule, nor is the 
buying of poor baskets. It 
pays to get the best.

Made from Pounded Ash, 
with strong cross braces on 
either side, this Truck will 
stand up under the hardest 
kind of usage. It is very 
convenient in stores, ware
houses and factories. Let 
us quote you prices on this 
or any other basket for 
which you may be in 
market.

BALLOU MFG. CO., Belding, Mich.

WHITE HOUSE

It Must Be a 
Great

Satisfaction
for retail grocers to be abl^ to insure the 
goods they sell against dis-satisfaction. 
Knowing this, and thoroughly imbued with 
the idea, when Dwinell-Wright Co. first 
put on the market the now celebrated

W hite House Coffee
the firm created a standard of excellence the whole coffee-world has 
since adopted. Even the “ Pure Food”  principles—the sine qua non 
of commercial integrity—coincide exactly with the “ White House 
Coffee platform: absolute purity, insurance against adulteration 
and coffee robbery. It will be a great satisfaction to your cus
tomers if you supply

W H IT E  HOU S E  C O F F E E
SYMONS BROS. & CO., SAGINAW , MICHIGAN

Wholesale Agents for the Distribution of

D W IN E L L -W R IG H T  C O .’S  C O F F E E S  A N D  S P IC E S
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San Francisco, 
California, Crowd.

Fifteen thousand people were congre
gated, to attend the special sale an
nounced by Strauss & Frohman, 105- 
107-109 Post Street, San Francisco, Cal
ifornia. Their stock was arranged, their 
advertising was composed, set up and 
distributed, and the entire sale man
aged, advertised and conducted under 
my personal supervision and instruc
tions. Take special notice the amount 
of territory which the crowds cover on 
Post Street. Covering entire block, 
while the sale advertised for Strauss 
& Frohman by the New York and St. 
Louis Consolidated Salvage Company is 
located in a building with only a flfty- 
foot frontage.

Yours very truly,
Adam Goldman, Pres, and Gen’l. Mgr. 
New York and St. Louis Consolidated 

Salvage Company.

Monopolize Your 
Business in Your City

Do you want something tha t will 
monopolize your business? Do you want 
to apply a system for Increasing your 
cash retail receipts, concentrating the 
entire retail trade of your city, th a t are 
now buying their wares and supplies 
from the twenty-five different retail 
clothing, dry goods aud department 
stores? Do you w ant all of these people 
to do their buying in your store? Do 
you w ant to get this business? Do you 
want something tha t will make you the 
merchant of your city? Get something 
to move your surplus stock; get some
thing to move your undesirable and un
salable merchandise; turn your stock 
into money; dispose of stock tha t you 
may have overbought.

W rite for free prospectus and com
plete systems, showing you how to ad
vertise your business; how to increase 
your cash retail receipts; how to sell 
your undesirable merchandise; a system 
scientifically drafted and drawn up to 
meet conditions embracing a  combina
tion of unparalleled methods compiled by 
the highest authorities for retail mer
chandising and advertising, assuring 
your business a steady and healthy in
crease; a combination of systems tha t 
has been endorsed by the most con
servative leading wholesalers, trade 
journals and retail merchants of the 
United States.

W rite for plans and particulars, mail
ed you absolutely free of charge. You 
pay nothing for this information; a sys
tem planned and drafted to meet con
ditions in your locality and your stock, 
to increase your cash daily receipts, 
mailed you free of charge. W rite for 
full information and particulars for our 
advanced scientific methods, a system 
of conducting Special Sales and adver
tising your business. All information 
absolutely free of charge. S tate how 
large your store is; how much Btock 
.you carry; size of your town, so plans 
can be drafted up in proportion to your 
stock and your location. Address care
fully:

ADAM GOLDMAN, Pres, and Gen’l Mgr.

New York and St. Louis 
Consolidated Salvage Company

Home Office, General Contracting and 
Advertising Departments, 

Century« Building, St. Louis, Mo.

Eastern Branch:
ADAM GOLDMAN, Pres, and Gsn’l Mgr. 

377-879 BROADWAY,
NEW YOKK CITY.

Talks to Grocers on Modern 
Methods==No. 3.

Suppose you were not in the gro

cery business and went in a strange 

store to buy a pound of bulk butter.

If the man would get out a messy look

ing tub and ladle out, chunk by 

chunk, into the plate until the scales 

went down, of course you wouldn’t  
say anything because you doubtless 

would be accustomed to getting it that 
way.

Suppose the next time you needed 

butter you’d step into another store 

and the clerk would turn to a hand

some, clean, glassed paneled Refrig= 
erator on the Counter and cut your 

pound or half pound in a jiffy, right 

before your eyes, in one nice, compact 
piece.

Or handed you a pound already 

cut and put in a carton. Then you 
would say som ething.

The quick service, the neat pack

age, the appetizing appearance of the 

butter, before and after cutting, would 
win your adm iration and you’d go 

back to that store and send your 
friends there.

Be the Leading Grocer in Your Community

A Kuttowait Butter Cutter 
& Refrigerator

will give you that standing.

E veryb o d y buys butter and everybody is 

attracted by the K uttow ait Outfit.

It s a T rade B uilder as well as a M oney 
Saver.

W e  can furnish you with Cartons, with 

any advertising you wish printed on them, so 

you m ay sell your own prints.

W e  guarantee the K uttow ait— L et Us 
Show  You.

The Kuttowait Butter Cutter Company
68-70 N. Jefferson St., Chicago, 111.

CHILD. HULSWIT & G»
B A N K E R S

SECURITIES
D E A L E R S  IN THE

BONDS STOCKS
------ O F -----

Mattoon Gas Light Co.

Laporte Gas Light Co.
Cadillac Gas Light Co. 

Cheboygan Gas Light Co. 

Fort Dodge Light Co.

In fo rm ation  and P rice s  on 
A pplication.

CITIZENS, 1999. BELL.424
MICHIGAN TRUST BLDG.
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an irregular proceeding and was 
known as the Frost-bitten Conven
tion. Then came the anomaly of a 
territory running under state govern
ment, and not recognized by Nation
al authority for two years. Mason’s 
victory was in being elected the first 
governor.

At the Constitutional Convention

Michigan Territorial Seal Taken to 
Wisconsin.

IS PEN IN SU LAM  AM OENAM , 
CJRCUM SPICE. There will be a 
supporter on each side of the shield, 
one of which will represent a Moose 
and the other an Elk.

Over the whole, on a crest, will be 
the E A G LE  of the U N ITED  
ST A T E S with the motto E PLURI- 
BUS UNUM.

Around will be the words, G REAT 
SE A L  O F  TH E ST A T E  O F M ICH
IGAN A. D. M DCCCXXXV.

Detroit, June 24. 1835.
To the Secretary of the Territory 
of Michigan:

In conformity with the following

“ inscriptions represented and 
scribed in the pa

p e r s  relating thereto, signed 
the President of 

“the convention & deposited in 
office of the

“Secretary of the Territory.”

de ed in 1670 and in 1783 it wras suc
ceeded by the Old Northwest Com- 

by pany. The seal represented two elks 
rampant or with forepaws raised, sup- 

the I porting a shield, over which instead 
of a crown was placed a sledge on 
which was seated a fur-bearing anim-

presided over by John Biddle, Gen
eral Cass, June 21, 1835, presented the 
seal now in use. This had been the 
matter of much thought on his part 
as memoranda were found among 
his papers going back to his school 
days of designs for a seal. John Nor- 
vell, Lucius Lyon, and Townsend E. 
Gidley were the committee, and re
ported favorably its adoption, which 
was done the next day by a resolu
tion offered by Hon. Ross Wilkins, 
and General Cass was publicly thank
ed for his services.

A  shield shall be represented on 
which shall be exhibited a peninsula, 
extending into a lake, with the sun 
rising, and man standing on the 
peninsula with a gun in his hand. On 
the top of the shield will be the 
words T U E B O R  and underneath in a 
scroll will be the words, SI Q U A E R -

The Great Seal of the State of Michi
gan.

clause in the constitution adopted by 
the convention now in session I trans
mit you the within description and 
accompanying device for deposit in 
your office: hereby certifying that 
they are the papers to which refer
ence is made in the said clause, viz.: 

“ A great seal for the State shall 
be provided by

“ the governor which shall contain 
the device &

Seal of the East India Company.

The design for the present seal of 
Michigan bears the closest re
semblance to that used by the Hud
son Bay Company which succeeded 
the Old Company of the Colony or 
as it was sometimes called Company 
of the Indies. Its full name was 
The Governor and Company of Ad
venturers of England trading with 
T T n r lc rm ’c P . n r  T ic  « L n __

al. The shield is divided into quart
ers in each of which is pictured a 
beaver; a scroll band below bears 
the motto, Pro Belle Cutem, (skin 
for skin). An eagle on our seal 
takes the place of the animal and on 
the shield is represented a peninsula 
with hunter and the motto, Tuebor. 
The long motto on Michigan’s seal.

A  D a y ’s Business B alanced  

in Five Minutes

Your present system allows the dollars that represent 

the profits o f } r business to slip away. You cannot keep 

track of all the money handled in your store, except with the 

most perfect system. You might not miss a half-dollar or 

dollar a day, but such a leak makes a big hole in your profits.

Our new system tells at any moment how much money 

you should have. Five hundred thousand retail merchants 

have used this system. Leaks and losses are reduced to 
a minimum where our system is used.

Drop a line to our nearest agency and our salesman w ill 
call and explain this system. I t  costs you nothing ana 
places you under no obligation.
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cumspice, was suggested to General 
Seal of Hudson Bay Fur Company. 
Cass by the inscription on the walls 
of the beautiful Cathedral of St. 
Paul s in London, where is inscribed 
to its renowned architect, Sir Christo
pher Wren, “ If you wish for his 
monument look among you,“ refer
ring to this masterpiece of architec
ture, the most fitting tribute to his 
memory. Some one has said the 
number of Latin mottoes on Michi
gan’s seal remind one of Shake
speare’s feast of languages where 
they had gathered up the scraps. But 
there is meaning in each and every 
one.

L PLU R IBU S UNUM, is the mot
to of the United States, and means 
one of many.

TU EBO R, I will defend. This has 
been thought to refer to the atti-

the United States is not connected, 
as now, with the eagle.

Each department of State employs 
a seal, with inscription generally con
sisting of the seal of the State sur
rounded by name of the department, 
without any special design. The ex
ceptions are the railroad office where 
the figure represents a head-light, al
though the use of this has given 
place to the State seal for stationery. 
The State Board of Health has a 
very elaborate arch composed of 
stones bearing names of qualities 
considered necessary for the protec
tion of the public health. The Audit
or-General uses the State seal except 
in case of the inheritance tax, for 
which the deputy, Mr. Wilkinson, de
signed a scroll as appropriate for the 
center, with the words Auditor-Gen
eral surrounding it.

The Seal of Hudson Bay Fur Company

tude of Michigan during the border 
controversy and exemplified by Ma
son.

SI Q U A ERIS PEN IN SU LAM  A- 
MOENAM, CIRCU M SPICE, if thou 
seekest a beautiful peninsula look 
around. The first die was cast 
for the seal in 1836, and this was used 
until 1883; the eagle’s wings in this 
are not raised but simply out
stretched; a man is displayed on the

The seal of the Supreme Court was 
first mentioned in 1815 and has 
changed very little, and is very sim
ple in form, consisting of a female 
figure sitting, having in one hand the 
scales of justice and by her side is 
a sword. Over her is a scroll bearing 
the motto, D ISCITE JU STITIAM  
M ONITI. This is from Virgil’s 
Aeneid and means: Being admonish
ed, learn justice.

“This seal to be an inch and three- 
quarters in diameter, within the seal 
to be common figure of Justice, be

neck of the moose; the peninsula is 
on the left instead of the right hand 
of the shield, the sun appearing on 
the right. Both of the back feet of 
the animals rest on the bottom and 
are not placed against the escutcheon. 
The date, A. D. M D CCCX X XV, is 
shown at the bottom; the motto of

Seal of the Supreme Court of Michi- 
_____________ gan.

ing a woman, blindfolded, holding in 
one hand the scales, and in the other 
the naked sword. In a scroll pass
ing in a curve, above or below the 
figure, as may suit the taste of the 
artist, to be these words, D ISCITI 
JU STITIAM  M ONITI. Around the 
seal to be these words, ‘Seal of the

A “Square Deal”
In Life Insurance

Protection at Actual Cost
The Bankers Life Association

Of Des Moines, Iowa 
c e rta in ly  has m ade a w onderfu l reco rd . In 

y ea rs  o f ac tu a l ex p e rien ce  i t  has 
ta k en  c a re  o f its  c o n tra c ts  prom ptly a t  
a  co s t to  th e  m em bers th a t  seem s rem ark 
able. H ighest c o s t ag e  30 p er y e a r  per 
$1,000, $7.50; ag e  40, $10; ag e  50, $12.50, F or 
full in fo rm ation  phone o r w rite

E. W. N0THSTINE, 103 Monroe St. 
GRAND RAPIDS, MICHIGAN

Chas A. Coye
Manufacturer of

I Wh J. ÌmmmH J*— ^4 jfcw—IJt I
T T w rw m rrifL J L

It means

Positive

Assurance

of

Harness
Endurance

When you buy 

it of

Brown &  Sehler Co.
Grand Rapids, Mich.

WHOLESALE ONLY

Awnings, Tents,
Flags and Covers

S end  fo r sam ples and p rices
i l  and 9 Pearl St.

Grand Rapids, Michigan

Mica Axle Grease
Reduces friction to a minimum. It 
saves wear and tear of wagon and 
harness. It saves horse energy It 
increases horse power. Put up in 
i and 3 lb. tin boxes, io , 15 and 25 
lb. buckets and kegs, half barrels 
and barrels.

Hand Separator Oil
is free from gum a«d is anti-rust 
and am i-corrosive. Put up in 
1 and 5 gal. cans.

Standard Oil Co.
Grand Rapids, Mich.

The W ise Do First W hat Others Do Last

Don’t Be Last
Handle a Line of

BOUR’S COFFEES
The Admitted and Undisputed

Q u ality  Coffees
They Are Trade Bu lders

Why?
Because the J. M. Bour Co. 

offers the Greatest Coffee Value for the Money 
of Any Concern in America.

Unquestionably the Best

Branch Houses 
in all

Principal C ities
The J. M. Bour Co.

Toledo, Ohio
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Supreme Court of Michigan Terri
tory.’ The seals of all the other 
courts in the Territory to have the 
same device with that of the Su
preme Court, to be rather smaller, 
and to have some descriptive words 
upon them, as may suit the respec
tive courts.”

In Georgia there is a court seal 
with a Latin inscription, which, to 
any one with much experience with 
law would seem to need no transla
tion but be taken for good and true 
English, as it reads SOC ET TEUM.

All officials and corporations may, 
if they so desire, use a seal. Our so
ciety is entitled to this privilege, and 
in fact it has been discussed to some 
extent, but hardly seems advisable 
as long as it is at best only a ward of 
the State without a home or author
ity to procure one. We have always 
been allowed to use the well-known 
one of the State.

The first seal of the city of Detroit 
was adopted June 3, 1815. Thomas 
Rowland, Secretary of the Board of 
Trustees, recommended use of his

Seal of the City of Detroit.

private seal. The next one was the 
one possessed by John R. Williams. 
This was in use September 23, 1824, 
and was of red carneliar set in gold, 
of octagonal shape and one inch in 
diameter. The third was the private 
seal of Mayor Hunt, a topaz set in 
gold bearing the initials H. J. H. 
The fourth belonged to Jonathan 
Kearsley, and contained his initials. 
The fifth was sketched by J. O. Lewis, 
for which he was paid five dollars, 
March 26, 1827. The seal was made 
by William Wagner of York, Penn., 
the resolution for its manufacture be
ing offered June 15, 1827. It is of 
molten brass, one and nine-tenths 
inches in diameter, six-tenths of an 
inch thick, bearing the inscription on 
the rim of the circle, C IT Y  O F D E
T R O IT. It represents two women, 
one weeping, the other pointing to 
another city in a growing state, with 
the motto SPERAM US M ELIO RA, 
(It has risen from the ashes), and at 
the bottom another which reads, 
RESU RCET C1NERABUS, (We 
hope for better things), commemo
rating the fire of June xi, 1805.

Tn the museum belonging to the 
Michigan Pioneer and Historical So
ciety there is the first seal of the 
Probate Court of Ingham County, 
made from a copper cent and worked 
out by hand. The milling is dis
tinctly visible on the rim, while on its 
face are an anchor and rope, and 
around the outer edge is the inscrip
tion INGHAM PR O B A T E  CO URT 
MICH., being placed at the lower 
point. This was presented to the so
ciety by Judge Chatterton, deceased,

of Lansing, who was formerly Pro
bate Judge and used this seal.

Missouri enacted, June 21, 1893, the 
following law: “The use of private 
seals in written contracts, convey
ances of real estate, and all other in
struments of writing heretofore re
quired by law to be sealed (except 
the seals of corporations) is hereby

abolished, but the addition of a priv
ate seal to any such instrument shall 
not in any way change the construc
tion thereof.”

The importance of the seal, its sa
credness and necessity have de
creased to such an extent that it is 
now spoken of as a legal relic, and 
soon we may have occasion in every 
state to carve that epitaph which may 
be found in Missouri: “ Beneath this 
lies all that remains of LOCUS 
SIBILLI,-—a character of ancient 
date, whose mission was to give pe
culiar solemnity to documents. Emi
grating to this State in its earliest 
days, he served his day and genera
tion to a good old age and was 
gathered to his fathers, generally 
mourned by the members of the legal 
profession. He has left surviving 
only one relative, who is now in the 
keeping of corporations. His last re
quest was that his epitaph should be 
under seal.”

He who carries a cup of cold water 
to a thirsty world finds his way lead
ing beside the still waters.

SU RPR ISED  T H E  BOSS.

W hy Carens Unexpectedly Threw 
Up His Job.

In a little booklet which is dubbed 
“The House Book,” and which Go
ing & Co. generously hand free of 
charge to each man or woman who 
comes into their employ, there is one 
paragraph of especial interest when 
the case of Carens is under consider
ation. It is the one headed, “Appre
ciation of Employes’ Services,” and in 
it is told just why and how Going & 
Co. reward those upon their pay roll | 
whose services are such as to entitle 
them to the name of good and faith
ful servant.

“ Faithful service on the part of all 
employes,” reads the paragraph, “is 
expected as a matter of course. We 
have found, however, that without 
some substantial and consistent form 
of encouragement such service is hard 
to obtain. To further the efficiency 
of our office force, as well as to aid 
employes, we have adopted a system 
of rewarding good service by regular 
and satisfactory advancement in po
sition. The employe who works 
faithfully and well may be assured 
that he will be taken care of, no mat
ter what his position. The employe 
who does not work faithfully may ex
pect his dismissal.”

This is pretty. As all employes are 
requested to familiarize themselves 
with the contents of the House Book 
upon their acquisition to the pay roll 
it is certain that they do so, and so it 
is impossible that anybody stiould 
miss the “faithful service” clause. 
Thus, every employe knows that if 
he does his work well he will be re
warded— and a few of them actually 
believed it before the Carens affair.

Carens was the man who would not 
blow his own horn. It sounds child
ish to say that this is a handicap to a 
young man of today, but it is true.

Not that the loud blare will put a man 
further ahead than his work will car
ry him. O, no! The fish horn is out 
of date as an instrument for self
advancement; it takes the artistic and 
mellow cornet performance to get the 
notice nowadays. If a man can man
ipulate this instrument in smooth and 
convincing fashion it is true that the 
ears of the powers that be will be in
clined toward him, their eyes will be 
upon him, and they will hearken to 
his words and view his conduct in a 
favorable manner.

Good men in any line know enough 
to blow their own horns. Carens 
didn’t blow his own horn. The logical 
conclusion would be that Carens 
wasn’t a good man, but the logical 
conclusion in many instances is illog- 
instances. Carens was a good man. 
In his line of work— he was a tariff 
clerk in the export department— there 
was none better among the 600 men 
on the pay roll. Every detail of his 
work wras at his fingers’ tips; he knew 
the why, when, and wherefore of 
everything in his little department; he 
seldom made mistakes, and Jie never 
was absent.

Every large office has one and pos
sibly two men like Carens, hard 
plugging fellows who dig along with 
their nose buried deep down among 
their work and learning it so well that 
none may be better, who waste no 
time in foolishness during business 
hours, who seldom talk, and who nev
er, never strive to let their employers 
see what good workmen they are. 
This was Carens all over. His ef
ficiency was equaled only by his quiet
ness. The speed and skill with which 
he turned out the work that came to 
his desk was to be compared only to 
the quietness which he observed when 
doing it. And the harder the work 
came, the bigger the tariff clerk’s 
load, the quieter and more efficient 
wsa Carens.

■OU ARE ALWAYS SURE of a sale 
and a profit if you stock SAPOLIO. 

You can increase your trade and the 
comfort of your customers by stocking

HAND SAPOLIO
at once. It will sell and satisfy.

HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate 
enough for the baby’s skin, and capable of removing any stain.

Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.
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It is unnecessary to state that he 

was noticed. While it may be that 
the man who takes his horn and be
gins to blow early will attract more 
attention, it also is true that he who 
does his work better than anybody 
else is soon fated to be among those 
who are talked about. For instance, 
if the head, sending down to three de
partments and asking for certain vital 
reports, received only one, and that 
from Carens, in perfect condition, 
while he had to wait while the others 
were made up, he would observe the 
name signed at its bottom. While 
one single such occurrence might not 
bring a man to notice, a continuous 
performance cannot fail to do so. 
And Carens made it just as continu
ous as any man in the office ever was 
known to do. It is on record that his 
work was delayed for just one day in 
three years. This was the day that 
Carens was away to a funeral.

So there was no doubt that Carens 
was noticed from the beginning in 
the private office, and, in accordance 
with the words that were printed in 
the house book, he should have been 
rewarded well and sufficiently. As a 
matter of fact, he wasn’t rewarded at 
all, at least not any better than scores 
of other employes whose work was 
not to be mentioned in the same 
breath with his. The general manag
er had sized Carens up to his own 
satisfaction and had decided that he 
was not the kind of a man that one 
must reward in order to get good 
work out of him. Consequently he 
did not reward him.

“You see,” said the manager ex
plaining the situation to his assist
ant, “Carens is one of these fellows 
who really like their wrork. He would 
be happy no place in the world un
less he had a big desk covered with 
rates and classifications before him 
and had a basketful of orders and 
mail to go through every morning. 
Give him his work and that’s about 
all he wants, and he certainly gets 
enough of it here. You see, he isn’t 
really what you might call a clever 
man. If he was he wouldn’t sit still 
year after year doing the work he’s 
doing for the salary and position that 
he has here. But lie’s one ideaed; he 
hasn’t any initiative. The work is all 
he thinks about; he probably never 
conceived the idea of coming in here 
and hollering about an advance. He’s 
the kind of a good man that you don’t 
have to boost along in order to keep 
him, and as there are so many that we 
do have to boost, we naturally don’t 
do it unless forced to do so. That’s 
really the practice; all the rest is 
theory. Carens probably will be here 
eight or ten years from now, doing 
the same thing and not getting over 
$5 a week more than he is getting 
now. And he’ll be satisfied to do it.”

The general manager was a wise 
man. At least he was reckoned so in 
the world of business, and that was 
the only sort of a world that had any 
right to judge him, for he was all 
business, from the shiny spot on top 
to the soles of his shoes. He had 
charge of the general conduct of the 
big office and he was an official of the 
firm. He was Going & Co. in person; 
and had he not been a “big man” in 
the business sense of the word it is

certain that never would he have at
tained such eminence. His summary 
of Carens’ position must be taken as 
good business judgment.

The rest of the clerks of the big 
office said that Carens was a fool of 
a certain unfortunate kind to stay 
where he was and do the work he 
was doing for the money he was get
ting. Why didn’t he get up and toot 
the fact into the head’s ears that he 
was an exceptionally good man? Let 
’em know about it! It was all right 
to be modest, and the fellow who was 
forever bragging was more likely to 
be a four flush than anything else; 
but, on the other hand, the fellow who 
didn’t let ’em know that he knew just 
how good he was never got anything 
worth having. Somebody else, some
body who could holler a little once in 
a while, got in ahead of him. There 
was Carens, the best man in the whole 
office, and look what was happening 
to him. He was taking root and fast
ening right where he was, just because 
he didn’t have gumption enough to 
stick in a talk for himself once in a 
while. So said the clerks. The gen
eral manager, in a second judgment 
of Carens, laughed a little.

“The fellow really doesn’t realize 
what lie’s worth to us, you know,” 
said he. “He lacks gumption, that’s 
about what’s the matter with him. 
He lacks gumption.”

Carens kept on working at the same 
old, reliable gait, and nothing seemed 
to jar the even tenor of his busy way; 
and the general manager congratulat
ed himself upon his ability in handling 
men, as evidenced by the way he did 
not give Carens a raise.

He was still congratulating himself, 
when Carens turned in his resigna
tion. He would leave at the jend of 
the week to take another position. 
The general manager was shocked; he 
had looked upon Carens as one of the 
fixtures of the house—-“one of us”—  
and it hurt him to hear that he 
thought of leaving. Where, and why, 
was he going?

Then the silence that Carens had 
not broken for four years was shat
tered into the tiniest bits and that 
quiet young man told the general 
manager in many choice, emphatic 
words just where and why he was go
ing. He was going because the house 
had not seen fit to live up to the 
promise that it made in the rule book, 
and he was going to a competitor of 
Going & Co. as assistant to the man
ager of the export department. It 
took him some time to tell it all, 
after the manner of quiet men when 
they break loose, and the general 
manager was surprised speechless.

“Why, Carens, you never said any
thing about more money or an ad
vance, so naturally I thought that you 
were satisfied,” he said, finally. “But 
you stay with us; we’ll take care of 
you. I don’t know what they’re giv
ing you over there, but I’ll go it a 
little better, whatever it is.”

Carens laughed. “No, I promised 
them that I’d be with them in two 
weeks and you see I have a distinct 
prejudice against breaking my prom
ises,” he replied. “But let me tell you 
before I go that you weren’t getting 
so much the best of me in the time 
that you were saving $15 a week on

my salary. It was while doing your 
work here and doing it as well as I 
knew how that I got the reputation 
that finally landed me in my new 
place. You really helped me in one 
way— by giving me all the work I 
could hanndle. Good-by.”

When he was gone the general man
ager took a book of rules from his 
desk and looked up the paragraph re
lating to the rewarding of employes. 
He read it carefully. Then he re
placed the book and looked about to 
see if anyone had observed him.

Allan Wilson.

Many a man thinks that the elim
ination of the evii and the slaughter 
of his personal enemies are the same 
thing.
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W O M EN  W H O  W O RK.

They Must Leave Their Frills at 
Home.

A few days ago a business man said 
to me: “Yes, Miss Blank is a fine 
woman— has better ideas on business 
matters than anyone I know— excep
tionally bright— but she just can’t for
get for a minute that she is a woman. 
And she never lets the other fellow 
forget it either. That is why 1 had 
to sever her connection with our firm. 
Hated to do it. She had brains, and 
we need them in our business, but we 
can't spare the time required to keep 
her good natured and to see that her 
feelings are not hurt, nor her femi
nine toes trod upon. Simply had to 
let her go. Too much sentiment for 
us. Good and admirable in its place, 
but too expensive in our line of busi
ness.”

"Certainly I left there,” said Miss 
Blank. "Wouldn’t you resent it if a 
man came and smoked a cigar right 
under your nose all day in a close, 
stuffy office? No, it wasnt anybody 
from the firm, and I don’t suppose 
they were altogether to blame in the 
matter. It was a country customer 
who came and spent two whole days 
right there, and I just told Mr. Dean 
that unless he spoke to the man about 
it he would have to close the contract 
himself— I couldn't stand such treat
ment any longer.”

The contract amounted to several 
thousand dollars. Mr. Dean closed it. 
and Miss Blank is looking for a posi
tion where country customers are bet
ter mannered.

At some time in your life you must 
have known somebody who was in 
mourning— the deep black, thick- 
veiled, obtrusive mourning that keeps 
you constantly reminded. Did you 
ever'notice how the feelings of those 
black robed mourners forever were 
being hurt? Either some one sang a 
song that the dear departed used to 
love, or made use of his favorite ex
pression, or some thoughtless person 
extended an invitation to a place of 
frivolous amusement, and the dear 
dead gone but a few short years. In 
any case, the deep drawn sign and the 
injured air rebuked the offender and 
left a feeling of regretful annoyance 
in his breast.

In much the same way some women 
go into the business world with the 
cloak of their femininity wrapped 
about them to warn the world of their 
tender feelings and fine sensibilities. 
“ Be careful,” such a woman seems to 
say: “ I have entered the battle, but 
Instead of buckling on the armour for 
the fight I prefer to wear this cloak 
and carry a little white flag. It is 
against all the ethics of war. you 
know, to shoot a white flag.”

That is not a fair fight.
The woman who goes into business 

should take careful inventory before 
she starts and make a study of the fit
ness of things. If she intends to open 
a store she hardly would think of us
ing her parlor furniture to furnish it. 
If she happened to undertake the 
management of a restaurant she would 
pass by the delicate Haviland china 
with which her own family table has 
been set and employ instead some 
far less perishable but equally attrac

tive and more suitable kind. In mat
ters of dress she would be just as 
particular to select something appro
priate. The evening gown may be ef
fective and becoming, but the office oi 
place of business is not the place to 
wear it. And just as that gown would 
be conspicuous and inappropriate for 
downtown uses so is the display of 
these essentially feminine sentiments 
and feelings out of place in business 
life.

Of sentiment in its higher sense—  
that broad and noble sentiment which 
belogs to the great men and women 
of alltimes— there cannot be too much. 
That is the sentiment which makes 
men honest, honorable, and upright in 
their business relations and charita
ble and generous in every phase of 
life.

And those attributes which distinct
ly and essentially are feminine— the 
tenderness, ideality, and sensitiveness 
which are every woman’s by right—  
should be cherished as the choicest of 
her possessions, but screened from 
the eyes of the new and sordid world 
she has entered and carefully stored 
away where she herself can draw at 
will upon them to keep her nature 
soft and true to its early ideals, but 
where those who have neither sensi
bility nor understanding cannot prick 
with thoughtless word or act.

One great trouble with the woman 
who goes into business is that she 
lives the same life at the office and at 
home. She has not yet learned the 
art of the dual existence which most 
men— certainly most successful men 
— lead daily. If you have ever hap
pened to see the grouchy, crusty, 
grinding old banker playing tag on 
the lawn with his children you know 
just what I mean. You know that 
when his day’s work is done he 
throws off the manners and cares of 
his business life, and transforms the 
banker into the man. To the busi
ness woman the value of this example 
lies in the spirit rather than the let- 
rer. Tt is unnecessary for her to ac
quire the grouchy, crusty, grinding 
habits, but she can adopt the princi
ple of complete relaxation and aban
donment of business worries when 
she reaches home at night.

Try to see things from the man’s 
point of view while you are in a world 
of men. Remember, it is only a few 
short years since you were looked 
upon as an intruder in the walks of 
business life, and while the old preju
dice is gone and your place secure 
von still are the later comer and yon 
cannot change things all at once.

Don’t talk of office business outside 
of the office.

Eliminate sentiment, but get the 
honorable business man’s standpoint 
of business honor.

Avoid all that is masculine, but 
emulate those things which are man
ly.

Strive not to dull the keen edge of 
the higher and nobler feelings that 
are yours because you are a woman, 
but rather whet that edge by its use 
in your home and social life. Con
sider such feelings too sacred to be 
flaunted in the cold world of busi
ness and bury them deep within you.

When you can do all this you are 
ready to work shoulder to shoulder

with men. Until then you are work
ing against odds that would daunt 
the bravest man. Jean Mitchell.

The Czar of Russia is said to have 
sent an autograph letter to King Ed
ward of England asking the latter’s 
advice on the situation in Russia. 
There is probably no man, crowned 
or uncrowned, so desperately in need 
of advice as the Czar. Probably also 
no one has received so much and such 
varied advice as the Czar, and further 
there is probably no one who has 
hearkened to and followed evil coun
sel so readily as Nicholas;. King 
Edward may give the Czar good ad
vice, but he can not give him what 
he needs more and what he is sadly 
lacking in— decision and courage. 
Nicholas has been described by some 
writers as a man of good intentions 
It is strange, but a fact, that men 
thus described, but without physical 
and moral courage, are easily domin
ated by strong minded men of evil 
intentions.
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Some Customers’ Customs in a Shoe 
Store.

The clerk was just back from his 
vacation.

Anyone could tell that. The nice 
color he had on his face, his hands 
and the back of his neck showed 
that, his nose was beginning to peel, 
and there was an undoubted air 
which comes to every man who ever 
took a vacation in the good old sum
mer time and then came back to the 
dull, heavy grind again.

Someway, it didn’t seem right to 
drop, suddenly, from long lazy days, 
floating in a boat among the pond 
lilies, or swinging in a hammock with 
a pretty girl he’d never seen before, 
from Philadelphia, or sitting far in
to the moonlight in the corner of the 
hotel veranda with the same girl, or 
going away up around the point for 
bass and having the guide cook the 
dinner and pull the boat—

It didn’t seem right to drop 
straight from this to waiting on the 
same old line of tedious customers, 
some of whose feet don’t smell any 
better in the winter than they do in 
the summer, but it seems better.

The clerk had just finished telling 
the clerk from the grocery store, who 
had been back in the wroods for his 
vacation, of the six pound bass he 
caught, and what a fight he had to 
land him, and the clerk had told of 
seeing a deer once, and how he hap
pened to get away because some
thing frightened him just as the gro
cery clerk was going to fire, and 
the shoe clerk was preparing to come 
back by showing the tin-type he and 
the Philadelphian had taken together 
in their bathing suits when he chanc
ed to look up and he groaned, for 
there was a man standing by the 
front settee.

Now7 this shoe clerk was of the 
sort that is worth while and, while 
he groaned, he got busy.

Man: I want to see the man that 
sold me this pair of shoes.

Clerk: All right. Who is he?
Man: I don’t know. I got ’em 

right out of this store.
Clerk: You did?
Man: Yes, sir, I did.
Clerk: They don’t look like our 

shoes.
Man: Well, this’s where they com: 

from.
Clerk: I never remember seeing a 

shoe like that around the place.
Man: Well, I ’m sure I got ’em 

here.
Clerk: Did I sell them to you?
Man: No; it wasn’t you.
Clerk: What sort of a looking 

man?
Man: Little older man— yes, a

good deal older’n you are. Thick set 
and had side whiskers.

Clerk: That sounds like Mr. Bus- 
kirk of Buskirk & Stringer’s, just 
just down the street.

Man: Does he ever work in here?
Clerk: Why, no, of course not.

Clerk: Mighty easy to be mis
taken.

Man: Ain’t this Tongue & Sly’s 
store?

Clerk: Y-e-s,— but—
Man: And ain’t it on Main street, 

three doors North of Senna’s Drug 
Store?

Clerk: Yes, I guess it is.
Man: You know it is, don’t you?
Clerk: Yep.
Man: Well, then, say so and not 

go beating about the bush.
Clerk: Well, there’s no use get

ting mad about it.
Man: Who said I was mad?
Clerk: I thought you acted that 

way.
Man: Well, I wasn’t.
Clerk: What did you pay for the 

shoes?
Man: Mr. Tongue— or maybe ’twas 

Mr. Sly— told me the price was $5, but 
as he was a little overstocked with 
my size he let me have ’em for 
$4.65. I w'on’t tell a lie about it.

Clerk: You must have had them 
almost a year.

Man: Year? Year? Not much I 
haven’t. I got them shoes on the day 
before the Fourth of July.

Clerk: Well, that’s two months. 
You’ve probably worn them every 
day and Sundays besides.

Man: Every day and Sunday?
W hy I put them shoes on Fourth of 
July morning and wore ’em that day 
and to the dance that night and most 
of the next day, and I haven’t had 
’em on exceptin’ Sundays since.

Clerk: You haven’t taken very 
good care of them.

Man: Of course I can’t take care 
of my shoes out in the country like 
you village dudes can, but—

Clerk: Who are you calling a
dude?

Man: I ain’t callin’ nobody a dude.
Clerk: You said, “ Like you village 

dudes.”
Man: Well I did and I meant it, 

but that ain’t sayin’ you’re one. You 
are a good ways from bein’ one.

Clerk: Well, what do you mean 
by that?

Man: You ain’t a dude, are you?
Clerk (shortly): No!
Man: Well, that’s what I meant.
Clerk: I’m here to wait on cus

tomers, but I ain’t here to be in
sulted.

Man: Well, I didn’t come away in 
here from Crossin’ Corners to in
sult you, either.

Clerk: Well?
Man: What I want to know is did 

these shoes come from this store or 
didn’t they?

Clerk: You said they did.
Man: Well, they did.
Clerk: Let me look at them.
Man: Certainly.
Clerk: Yes, I guess they came

from here, but when you get a pair 
if fine shoes wet, you don’t want to 
dry them the way you have these by 
putting them in the kitchen oven.

Man: I haven’t had ’em wet.
Clerk: Now it rained all the after

noon the Fourth of July and most all 
night, too, now didn’t it?

Man: Well, maybe it did a little.
Clerk: Little? It rained like cats 

and dogs and yet you tell me you 
went to a dance and didn’t come
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home until the next day and didn’t 
get those shoes wet at all.

Man: Well, maybe I did get ’em 
wet a little, but what of it?

Clerk: What of it? Those shoes 
were never intended to put on tight 
the first time, tear around in the 
wet and mud and then take ’em off 
and wash them and set them in the 
oven to dry.

Man: I didn’t. I took good care 
of ’em. I wiped ’em off and filled 
them with oats ’till they was dry.

Clerk: Those shoes were never
made to stand such treatment.

Man: They’re iny shoes, ain’t they?
Clerk: I suppose so.
Man: Then ain’t I got a right to 

do as I’ve got a mind to with ’em?
Clerk: I suppose so.
Man: If I want to cut ’em up in 

little strips ail down the sides and 
let the pressure off my toes and 
put ’em out and burn the soles off at 
the same time, and rot the stitches 
by walking in manure water, I am 
allowed to do so, ain’t I?

Clerk: Why, of course, but—
Man: And if I want to make mor

tar with quick lime and burn the life 
right out of the leather there ain’t 
nothin’ in the bill of sale I got with 
’em to prevent me, is there?

Clerk: No. Only when—
Man: Well, then, what are you 

finding fault with me for?
Clerk: Why, I ’m not; only when a 

man comes in with a pair of shoes 
like that, and he’s had ’em for six 
months, and—

Man: Didn’t I tell you I got ’em 
less’n two months ago— the night be
fore the Fourth of—

Clerk: Well, two months, then.
Supposin’ it is only two months.

Man: That’s all it is— and less.
Clerk: What do you expect a man 

to say. I ’d like to know that? Sup
posing you were a clerk in here and 
I came in with a pair of shoes like 
that, wdiat would you say?

Man: I wouldn’t talk the way you 
have been talking.

Clerk: Well, how would you talk?
Man: Well, you just try it. Pre

tend now you was me and I was you 
and you come in. I say, “Good 
morning, sir.”

Clerk: And I say, “ Good morning. 
Here’s these shoes I got here.”

Man: And I ’d say, “Why, sure. 
Them’s shoes we prides ourselves on. 
I can tell ’em as far’s I can see ’em.”

Clerk: And I say, “They haven’t 
given any sort of satisfaction, I— ”

Man: W hy they have, too, what 
you talking about?

Clerk: There. I do n’t see as you 
talk any better than I did.

Man: But you said the shoes did
n’t give any sort of satisfaction.

Clerk: Well, I was talking as 
though I were you and you were me.

Man: Of course, but I— there’s th2 
man I got ’em of, now.

Clerk: Oh, is it? Mr. Tongue, 
here’s a customer would like to speak 
to you about a pair of shoes he got 
here he says.

Man: Well, I did get ’em here.
Mr. Tongue: Ah, yes, I remember. 

Back in July, wasn’t it?
Man (glaring triumphantly at 

Clerk!: Yes, sir. Night before the 
Fourth.

Mr. Tongue: I remember. Well, 
how have they pleased you?

Man: First rate. I think they’re 
about the best pair of shoes I ever 
had. Why I put ’em on Fourth of 
July and wore ’em all day and danc
ed in ’em all night and got ’em wet 
and everything an’ they’ve never hurt 
me a mite an’ they’re goin’ to wear 
fine.

Clerk: Why, I thought you were 
complaining about them!

Man: Complaining! Not a bit of 
it. Never said a word about com
plaining.

Clerk: Why, yes, you—
Man: I didn’t neither. I just want

ed to find out for dead sure if this 
was where I got ’em and wanted you 
to look at ’em, cause I want to get 
another pair just like ’em for Jim 
Fullers. He wears jest the same size 
as I do, a’ you begun to abuse me.

Clerk: I—  '
Mr. Tongue: Hush! He isn’t just 

accountable these days, Mr.— let me 
see, your name is— ?

Man: Samson. Bill Samson.
Mr. Tongue: Ah, yes, Mr. Sam

son. You see our head clerk here 
is just back from a fishing trip and 
fishermen are never quite happy un
less they’re disputing about some
thing.

Man: That’s right, sure’s you live.”
Mr. Tongue: I’ll attend to Mr. 

Samson, George. You might go out 
and hoist that truck load of rubber 
goods up into the store room.

Clerk (as he goes to man the 
hoist): Well, I’ll be gum swizzled.—  
Ike N. Fitem in Boot and Shoe Re
corder.

First-Class Service Extremely Hard 
To Get.

W rit te n  fo r  th e  T ra d e sm a n .
One of the hardest things to bring 

about, in the mercantile business, is 
the finding of competent help in the 
delivery department. I ’ve been at 
the helm in quite a large general 
store for many years and I am free 
to say that we have more difficulty 
with parcels going wrong than in 
any other part of the business.

We run three delivery wagons. 
They are busy \from morning tilt 
night, and there isn’t a day we don’t 
have complaint— over the phone and 
otherwise-—from irate customers. 
Why, you can almost see the fire 
in their eye as their voice vibrates 
with scarcely repressed feeling. 
Sometimes they are in the right, oft
entimes in the wrong.

A woman customer will think she 
has given explicit directions as to 
the sending of her parcels, whereas 
only the most meager information 
regarding the street and number is 
vouchsafed. Of course, she may not 
have been careful in telling the clerk 
precisely her residence, and then 
again she may have been explicit 
to a degree and no one is to blame 
for the missending but the delivery 
man.

A case in point as to the latter:
Last Saturday noon a lady rushed 

up hurriedly to the shirt waist coun
ter. She is a little mite of a person 
— no bigger than a pint of cider at 
the most— and always experiences

FOR MEN, BOYS &  YOUTHS 
HONEST WEAR IN EVERY PAIR

SOLD HERE
M A D E  B Y

I tOffi, HEROLD'BERTSCH SHOE CO.,

[THE SIGN o f  GOOD BUSINESS.

Quality Counts
The big successes in selling goods have been made on the 

square deal, value for value basis.

Hard=Pan Shoes
honestly made and marketed at a profit, command the public’s 
confidence, the essential of prosperous trading, and build up a
trade for the dealer that sticks to his store.

Push your business ahead on the square deal proposition. 
Order a case of Hard-Pans today. A postal will do the business.

Our Name on the Strap of Every Pair of the 
______ Original Hard-Pans

Herold=Bertsch Shoe Co.
Makers of Shoes

Grand R apids, M ich.

W o lv e r in e  G irl

■LAD IES’M cKAY 
s e w e d  line, of 

character, at a popular 
price. The cut which 
we give herewith can 
not possibly convey to 
you the sterling worth 
of these shoes. The 
uppers are made from 
fine grade d o n g o l a  
stock. Solid leather in
sole, outsole and coun
ter. Ve r y  s n a p p y  
lasts.

W e  have these shoes in stock and they look fine. A n y  of 
our custom ers who put these shoes in w ill have a w inner right 
from the start.

The Price is $ 1 .6 5

Seved different styles and lasts to select from in high shoes.

{  HOOD \  We are State Agents
t RUBBER COMPANY! ~  „ ■, _
\* boston J  Qco. H. Rccdcr &  Co.

Grand R apids, M ich.
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some trouble in getting a waist 
small enough to fit her.

As I say, she tripped up to the 
shirt waist counter and told the girl 
behind it what sort of a waist she 
wanted and about the price she 
would care to put into it.

Would you believe it, there was 
but one waist her size in all the 
s'tock, and that was one that had 
been a special order for a lady who 
was going away and must have 
waists in a great hurry. But the 
manufacturers were so long in filling 
the order that when the waist finally 
came it was too late— the lady had 
been obliged to purchase elsewhere 
to fill her “ rush” necessity; the box 
was not even opened for her.

The clerk tried the waist on this 
other little lady, over the one she 
had on, and took her across to a near
by mirror. The fit was perfect, al
though the pattern of the lace was 
not exactly to the lady’s taste. Had 
she, too, not have been in such a 
“rush” as she was she would have 
“shopped around” a little before 
deciding. However, the waist would 
“do,” under the circumstances, and 
she asked the clerk how soon she 
could have it delivered to her house. 
The former asked where she lived 
and, upon being told, answered:

“Oh, the package will go up the 
first thing in the afternoon— on the 
very first load.”

Receiving such assurance that the 
delivery would be an early one, the 
lady said, “All right— that will be 
in time.” You see, she wished the 
waist for Sunday, and, as she was 
going out of town early in the morn
ing she wanted to be very sure that 
the garment would be sent to her 
home on Saturday, instead of being 
carried to the home of the delivery 
man and not reaching hers until per
haps so late as church time Sunday 
morning, as she had been annoyed 
in the past. The protestations of the 
clerk seemed so sincere that such a 
vexation would not happen in the 
present instance that the lady yielded 
against her better judgment and al
lowed herself to order the waist de
livered instead of taking the box 
along with her— although it was so 
big it would look like the box car
rying the woman— and being sure of 
having it when she must have it!

Five o’clock came, and the purchas- 
er-^being still away from home, 
this time at a friend’s— asked her if 
she might use her phone. Upon be
ing told, “Certainly, help yourself,” 
she asked her maid if a box had come 
to the house for her.

The reply was in the negative and 
then she did begin to feel a bit wor
ried over the non-appearance.

Six o’clock came and seven. The 
lady had begun to be more than a 
trifle put out about the delay.

“ I wouldn’t think anything about 
the matter,” said she to the maid, 
“had they not promised to send my 
waist up ‘right after dinner.’ ”

Another telephoning to the store 
elicited the response, this time in a 
man’s harsh voice:

“We are doing all we can about 
your parcel, lady. You mustn’t both
er that girl any more— she is nerv
ous enough about the matter now—

let her alone. Your package was de
livered to Prince street and, as the 
delivery man won’t be back again to
night— he doesn’t come back to the 
store after he leaves at noon— we 
have sent a special messenger out to 
Prince street to bring the parcel 
down to the store and then we will 
start it out again to your house, 
this time by special messenger. 
Your parcel will surely be delivered 
to-night, although it may be io 
o’clock before it gets there.”

And such talk about “letting the 
clerk alone” after being told ‘ she 
would have the waist at her house 
“ right after dinner”— the clerk mean
ing “luncheon” instead of the 6 
o’clock meal! ,

Well, now the lady was mad. She 
felt like spitting out to the ungen- 
tlemanly talker at the other end of 
the line that she was jusit as nerv
ous over the outcome of the trans
action as the girl could possibly be, 
as she was depending on the waist 
for the morrow and must leave on 
her journey at 8 o’clock. However, 
she controlled her just anger at the 
man and the discomfort to which she 
was put and answered him civilly 
that “ that would be all right so long 
as she got her waist some time that 
evening.” But inwardly she felt, as 
she expressed it, “like a roaring 
lion.”

Soon afterward, say within an 
hour the wayward waist hove in 
sight with the special messenger and 
the lady opened up the box in his 
presence to make sure that at the 
last no mistake had been made as to 
the waist she had selected! But there 
it lay in its little bed of white tissue 
paper as “snug’s a bug in a rug” and 
there was nothing further to worry 
over about it. Signing the boy’s 
book, the lady breathed a sigh of re
lief that there would be no more 
twirling of the nickel disc on the 
telephone about that garment. It 
caused her so much bother, though, 
that she actually hates the thing 
now— and the whole store comes in 
for its share of her disapproval.

The boy gone she examined the 
bundle to see if she could discover 
how such an error could be made 
in its delivery as to carry it to 
Prince street when she told the clerk 
she lived at —  South Lafayette 
street, next to Blank street.-

A manila paper was wrapped 
around the box. In plain writing, 
about the middle of the flat side, was 
the lady’s street and number, but 
no name with it. Down over the 
edge of the box, almost out of sight, 
as the rest of the wrapping paper 
came up over it, was another wom
an’s name, and below that, entirely 
hid from view, unless the paper were 
pulled apart, was the other party’s 
address.

And that is why the waist was not 
sent to the right place until hours 
after it was promised.

It is such mistakes as these— and 
hundreds of them occur every day—  
that take off the keen edge of enjoy
ment in commercialism. ■ C. C. C.

The man who always has the sins 
of others before him puts his own in 
his pocket.

T R A D E S M A N

D ealers  handle A labastine
B ecause it is a d v e rtis e d , in  dem and , 
y ie ld s  a  good p ro fit, and is ea sy  to  sell.

P ro p e rty  O w ners U se A labastine
B ecause i t  is a  d u rab le , s a n i ta ry  and 
b e a u tifu l w all co a tin g , ea sy  to  app ly , 
m ixed 'W ith  cold w a te r, and w ith  fu ll 
d ire c tio n s  on e v e ry  package.

Alabastine Company
Grand Rapids, Mich. 105 Water St., New York

DURANGO, MEXICO
Never Too Hot 
Never Too Cold

CLIMATE UNSURPASSED
E x c e llen t o ppo rtun ities  fo r in

vesto rs  in m ining p roperties , 
farm ing, grazing and tim ber 
lands, and o th e r  en te rp rises .
F o r  in fo rm ation  address

H. J. Benson, Durango, Mex.

Mr. Shoe Merchant
If you have a call for a work shoe that w ill “wear like iron,” 

yet is “easy and comfortable” on the foot, W H A T  H A V E  Y O U  
T O  O F F E R ?  O ur Celebrated

“ NOX-R.OX”
(Registered)

B la ck  or T an  B u ck B al, w ill satisfy  your most exacting custom er, 
w hich means it w ill satisfy you, and that satisfies us.

A sk  our salesm an when he calls, or send for a sam ple case of 
a dozen. (Advertising* folders free )

Waldron, Alderton &  Melze
Saginaw, Mich.

MICHIGAN

Fire and Burqlar Proof

Safes
Tradesman Company, Grand Rapids

Sawyer’s 60  Years 
the People's 

Choice.

C R Y S T A L

See that Top % Blue.
For the

Laundry.
DOUBLE

STRENGTH.

Sold in
Sifting Top 

Boxes.
S aw ye r’* Crys

tal Blue gives a 
beautiful tint and 
restores the color 
to linen, laces and 
goods that are 
w om  and faded.

U goes twice 
as far as other 
Blues.

Sawyer Crystal Blue Co.
67 B r o a d  S tr e e t ,

B O S T O N  -  -  M A S S .
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C L E V E L A N D ’S ED U CA TIO N .

Effective Work of the Chamber of 
Commerce.

Critics of the American city have 
entirely overlooked one big element 
in their appraisal of our municipal 
life. With eyes fixed on the boss, 
the Mayor, the Council, the School 
Board, the condition of our streets, 
health and polioe departments they 
have failed to observe that large field 
of activity which is voluntary, and 
which lies outside of the politically 
chosen agencies. I refer to the splen
did colleges, libraries, private schools 
and hospitals, the asylums, children’s 
homes, social settlements, kinder- 
partens, playgrounds, charity organ
izations, humane societies and many 
other activities which with propriety 
might be, and in many instances are, 
under municipal control. And these 
must be borne in mind in any fair 
estimate of the real achievements of 
our cities. They are as much a part 
of our common life as are the ac
tivities whose efficiency we so gen
erally condemn. For, after all, the 
measure of a city’s self is what it 
does for itself and how well it does 
it, not so much the forms which it 
employs. The thing to be known 
is the extent of a city’s self-con
sciousness, how much it thinks of it
self, of its common life and ambi
tions. This is to be found not alone 
in the character of its council, or the 
efficiency of its police, health or 
street departments. It is to be seen 
as well in the many voluntary agen
cies whose purpose is social and help
ful. And the non-political activities 
of the American city go a long way 
to redeem its political failures.

These voluntary agencies are, as a 
rule, admirably managed, and they 
perform a distinct public service. 
The difficulty is that they are not 
yet co-ordinated under public ad
ministration; they have not yet been 
worked into our political structure; 
they are not yet a part of our re
sponsible official life. There is some
where a failure in organization. The 
men and women who are identified 
with these undertakings are exclud
ed from the purely political munici
pal life. We thus have in every city 
two public agencies at work, both of 
which are performing political func
tions. The one is elected by the 
people, and is bad or good as the 
case may be. The other is voluntary, 
working through its own machinery. 
But both are public in a large sense, 
and both must be borne in mind in 
any criticism of the American city. 
In other countries the things they 
do are either not done at all or are 
under municipal control. And when 
the efficiency of these departments is 
borne in mind, and the self-sacrific
ing, unpaid labor involved is con
sidered, it shifts the credit balance 
in favor of the American city im
mensely.

In such highly organized cities as 
Glasgow and Berlin the town hall is 
the clearing-house of all these semi
official activities. The town council 
is the natural repository of all these 
functions. As yet the American city 
is not sufficiently well organized to 
do this. Some day it will be. But

as yet we are lacking in a big city 
sense. When we speak of the city 
in which we live, we have not the 
same municipal consciousness that 
centuries of existence have given to 
the German or the Englishman. To 
them the city is a little republic, 
commanding their veneration and 
love. To us the city is a place where 
we happen to be; it is an industrial 
accident in which men struggle for 
a living and occasionally vote for 
their officials, of whose very names 
they are frequently ignorant. The 
American city is this; but it is com
ing to be something more. It is 
rapidly changing, and 'gives promise 
of redeeming itself at a tremendous 
pace. For we are beginning to think 
as cities, to feel as cities, and to 
have a sense of the significance of 
city life. But the American city 
will never find itself, never believe 
in itself, never achieve itself, until 
there comes a consciousness of the 
city like unto that which exists in 
other lands.

And so we need more than any
thing else something to create a 
sense of a city, a feeling of unity and 
dependence, of common obligation 
and purpose.

That is what the Cleveland Cham
ber of Commerce has done. The 
work is not yet completed. But 
more than anything else, and more 
than any other commercial organiza
tion in America, that is what the 
Chamber of Commerce of Cleveland 
stands for. A chamber of commerce 
that is primarily a chamber of citi
zenship is an anomaly. But that is 
what the Cleveland Chamber is. It 
is a clearing-house of city affairs. It 
has stamped a sense of civic obliga
tion upon Cleveland. It has taken 
her manufacturers, her merchants, 
her bankers, her professional men, 
out of their offices, with their narrow 
industrial outlook, and compelled 
them to think in a social way. It 
has created a sense of obligation to 
one another and to the municipality. 
It has given birth to a social senise 
which is a necessary prerequisite to 
any organized municipal life. No 
city is worth much, however wise it 
may be in its expenditures or 
efficient in its departments, until its 
people talk city and think city. It 
may do its work amazingly well. It 
may have an honest council and an 
able mayor; but unless all its people 
have something of the sense that in
spired the mediaeval Italian cities, 
a sense that is becoming very strong 
in Great Britain, it will still remain 
but a co-operative business agency 
for the getting of one’s money’s 
worth out of government.

In a fewr years’ time the Cleveland 
Chamber of Commerce has com
pelled its sixteen hundred members 
to think about their city in a city 
way. And today its members talk 
not so much about bank clearances, 
tonnage, freight rates, and business 
for their personal profit; they talk 
city, street-cleaning, health protec
tion, parks, public baths, schools, 
tenements, cheap light, heat, and 
transportation for all the people. 
The work is not all done yet, and 
the strong commercial impulse of

business is keenly alert when its 
business interests are involved. But 
the Chamber has found its bent and 
it can never become again a mere 
temple of money-makers. To what 
extent it is responsible for the very 
generally accepted fact that Cleve
land is the best-governed city in the 
United States it is difficult to say. 
For Cleveland has never been a bad
ly governed city in the sense that 
Philadelphia, Pittsburg, Cincinnati 
and St. Louis have been badly gov
erned. It has never had a bosis for 
long, and it never had a boss at all 
except of its own selection at the 
polls. And such a boss is no boss 
at all even although he give the city 
bad government. But Cleveland has 
always been alert, intolerant of the 
things it did not like. It hais a grat
ifying independent press. It insists 
upon clean and wrell-lighted streets. 
It wants a highly efficient police 
force and fire department. It in
sists that its water be pure and its 
death rate low. The city is quick to 
protest against improvident fran
chises to the street railway compan
ies or excessive charges for other 
services. It is willing to pay the 
cost of good government, but in
sists that its schools, libraries, po
lice and fire departments shall be 
kept out of politics. And the Cham
ber of Commerce has stood for these 
things. It at least has created a 
civic sense among the city’s business 
men, who usually take but little in
terest in such matters. It has made 
public opinion where it is most need
ed, and most efficient when it does 
come. A city with this spirit will 
never have any bad government.

Cleveland, too, is a city that is al
ways wanting something, and some
thing big. And the things that it 
wants it wants very hard. It is 
like a lusty child. The Chamber of 
Commerce either reflects this atti
tude of mind or is the cause of it. 
Probably it is partly the cause and 
party the effect. At any rate, the 
Chamber is always backing some big 
thing. And it does not confine its 
wants to local matters. Ten years 
ago it organized a movement for the 
reform of our consular service. Un
der the leadership of Mr. Harry A. 
Garfield, now Professor in Princeton 
University, it caused a bill to be 
drafted for this purpose which was 
introduced into Congress. It then 
started out to organize other Cham
bers and Boards of Trade, to pro
mote consular reform. It called 
meetings and sent its committees to 
Washington year after year for the 
promotion of this purpose, which 
now seems in a fair way to be con
summated. The Chamber has inter
ested itself in the improvement of 
the great inland waterways of 
the Nation, and follows legislation 
before Congress which affects the 
trade and business of the Nation.

But its big work is, of necessity, 
local. There are more people from 
Cleveland before any session of the 
State Legislature wanting things and 
opposing things than from all the 
rest of the State combined. The 
Chamber of Commerce is quick to 
protest against any legislation of 
which it disapproves, and is equally

urgent in the advocacy of measures 
which it believes to be in the interest 
of the city. Against all the bosses 
of the State, it worked for a school 
code, the members of which should 
be elected at large. Some years ago, 
when a uniform municipal code was 
being drafted by a special session of 
the Assembly, it kept its represen
tatives at Columbus, urging a model 
city charter along the lines of the 
most advanced recent legislation. It 
secured an act enabling the city to 
cope with the tenement evil. It has 
promoted constitutional amend
ments— in vesting the Governor with 
the veto power, and for other pur
poses.

Thus the purely civic functions of 
the Chamber have come to over
shadow its commercial purposes. It 
has come to be largely a business 
men’s city club. While it promotes 
wholesale merchants’ excursions, 
looks after railway rates and advan
tageous shipping conditions, while 
it is watchful of commercial oppor
tunities and advantages, these, in 
reality, have become secondary. They 
have become secondary without the 
Chamber acknowledging it. But the 
Chamber is, in fact, a clearing-house 
of municipal matters. It has had a 
long line of disinterested men as its 
presidents, whose sense of obliga
tion to the city has been strong. 
About ten years ago the suggestion 
was made that the city had an op
portunity to beautify its lake front 
and erect all of its public buildings 
into a splendid municipal whole. The 
proposal was generally approved, but 
the conflicting interests were so 
powerful that nobody believed it 
could really be carried through. It 
was a beautiful dream; but that the 
State Legislature, the County Com
missioners, the City and School 
Councils and the Library Boards 
would ever unite upon it seemed too 
idle a fancy to be taken seriously. 
But the Chamber of Commerce took 
the matter seriously. It believed in 
the dream. It called the County 
Commissioners, the City Council, 
the School and Library Boards to
gether. It had designs made by 
architects and demonstrated the 
beauty of grouping the various pub
lic buildings about a common center 
and subject to a scheme of uniform 
architecture. The Chamber went to 
the State Legislature and brought 
forth an act compelling these bodies 
to act in a united way. Even then 
it seemed like an idle thing to hope 
for an achievement which could be 
brought about only through a Napo
leon or a despot. For men argued 
that the people would not stand for 
such extravagance.

But the experience of Cleveland 
shows that democracy is eager for 
the beautiful and is willing to pay 
the cost. The State law prepared 
by the Chamber created a Group 
Plan Commission. Under it three 
eminent non-resident architects, 
Messrs. John M. Carrere and A r
nold Brunner, of New York, and D. 
H. Burnham, of Chicago, were ap
pointed. To this Commission was 
given the veto power over the build
ing plans of all the public bodies. The 
Commission could determine the lo-
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cation and the style of architecture 
to be employed. Further powers 
were conferred upon it by the City 
Council, which made a liberal ap
propriation for carrying on the 
work. Even then the project seem
ed far from realization. The neces
sary money had to be secured; pub
lic approval to the expenditure of 
$12,000,000 had to be obtained. The 
public had to be educated to a be
lief in beauty as well as utility. It 
was necessary to acquire a large tract 
of land in the central part of the 
city, and to induce the county, the 
city and the other agencies to locate 
their buildings and expend an ade
quate sum of money to prevent the 
plan being spoiled by inharmonious 
structures. Public meetings were 
held about it. Beautiful plans were 
drawn by the Commission showing 
the location of the buildings and the 
style of architecture. Would the 
people pay such a price for mere 
beauty? Evidently they would. For 
they approved all of the steps, and 
are now proud of the city’s achieve
ment. Proper legislation looking to 
securing the funds was promoted, 
and within the last few months the 
final completion of the plan 'has been 
assured by the appropriation of 
about two million dollars for the pur
chase of land for the construction of 
a broad mall leading from the cen
ter of the business district down to 
a park upon the lake. The whole 
project has been designed like a 
world’s fair exhibition. The Feder
al building, the city hall, the county 
court house, and the public library 
building are now assured. The Fed
eral building is along towards com
pletion; the ground has been broken 
for the county court house and the 
city hall, and a bond issue authoriz
ed for a city library. Negotiations 
were also opened up with the lead
ing railways entering the city for the 
purpose of inducing them to co
operate and construct a splendid 
Union Station which would overlook 
the lake at the end of the mall and 
form one of the buildings in the 
group, the station to be the gateway 
of the city, with the four massive 
public structures flanking its ap
proach. The general design of the 
scheme is that of a Roman cross 
with broad expanse of package about 
all the buildings, which are to be 
connected by a mall six hundred feet 
wide, the sftdes of which will be 
controlled by the city in order to 
prevent any inharmonious buildings 
being erected. No city in America 
has undertaken such á stupendous 
task for its beautification as this. It 
involves a total outlay by all the 
agencies, including the Federal Gov
ernment and the railways, of approx
imately twenty-five million dollars, 
and when completed will give the 
city a public center about which all 
the political and semi-public agen
cies of the community will be group
ed. Of course this is good business. 
It will pay for itself in a commercial 
way. For it will make Cleveland 
one of the most beautiful of American 
cities. But that was not the motive. 
The motive was the city. It could 
have been achieved only by a city 
that believed in itself and thought
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Hardware Price Current

AM M UN ITION.
Caps.

G. D ., fu ll co u n t, p e r  m ............................  40
H ic k s ’ W a te rp ro o f , p e r  m ...................... BO
M u sk e t, p e r  m .................................................  75
E ly ’s  W a te rp ro o f , p e r  m ........... . . . . . . .  60

Cartridges.
No. 22 s h o r t ,  p e r  m ..................................... 2 60
N o. 22 long , p e r  m ....................................... 3 00
N o. 32 s h o r t ,  p e r  m .................................... 5 00
No. 32 long, p e r  m ....................................... 5 75

Primers.
S°* o 1)0X68 250, p e r  m .........1 60
N o. 2 W in c h e s te r , b o x es  250, p e r  m . . l  60

Gun Wads.
B la ck  E d g e , N os. 11 & 12 U . M. C . . .  60
B la ck  E d g e , N os. 9 & 10, p e r  m . . . .  70
B lack  E d g e , N o. 7, p e r  m . go

Loaded Shells.
N ew  R iv a l— F o r  S h o tg u n s .

D rs. o f oz. o f
No. P o w d e r S h o t S h o t120 4 1V4 10
129 4 1V4 9
128 4 1% 8126 4 1VÄ 6
135 4V4 1V4 5154 4V4 IVfc 4
200 3 1 10
208 3 1 8
236 3 Vi l t t 6265 3V4 1V4 5
264 3 4 iv i 4

P e r
G auge 100 
10 $2 90
10
1010
10
1012
1212
1212

IRON
B a r  Iro n  ............. .................
L ig h t B a n d  .......................

K NOBS— N E W  LIST. 
D oor, m in e ra l, J a p .  trimmings

.2  26 r a t e  

.3 00 rate

44
%

2 90 I 
2 90 
2 90
2 95
3 00 
2 50 
2 50 
2 65 
2 70 
2 70

D oor, P o rc e la in , Jap. t r im m in g s  85

L E V E L S
S ta n le y  R u le  a n d  L evel C o.’s . . .  .d is .

M E TA LS— ZINC
600 pound  c a sk s  ...........................................  8
P e r  pou n d  ........................................................ 8V4

M ISC E LL A N E O U S
B ird  Cages .................................   40
P u m p s , C is te rn ................................................. . . .7 6 * 1 0
S crew s, N ew  l . i s t  ....................................... 86
C a s te rs , B ed a n d  P la te  .................. 50*10*10
D a m p e rs , A m e r ic a n ...........................................  60

M O LA SSES G A T E S
S te b b in s ’ P a t t e r n  ..................................... 60&10
E n te rp r is e , s e lf -m e a s u r in g ............................  30

PA N S
F ry , A cm e ......................................... 60&10&10 L ,  , „ Stewpans
C om m on, p o lish e d  ................................ 70&10i W l. f irep roo f, b a il, p a r  d o * ............ ^

1 g a l. f irep roo f, b a il p e r  d o s ............. .1  u
Jugs

A gal. per doz....................................  56

37
Crockery and Glassware

S T O N E W A R E  
Butters

V6 g a l. p e r  d o z ..............................
1 to  6 g a l. p e r  d o z ...................
8 g a l. e a ch  ................................

10 g a l. ea ch  ..........................
12 ga l. ea ch  ................................
15 gal. m e a t tu b s , ea ch  .........
20 g a l. m e a t  tu b s , e a c h  . . . .
2a gal. m e a t tu b s , e a ch  ...............
30 ga l. m e a t tu b s , e a c h ..........................

Churns
2 to  6 g a l. p e r  g a l ..................................
C h u rn  D a sh e rs , p e r  d o z ..........................

Mllkpane
Vi gal. f ia t o r  ro u n d  b o tto m , p e r  doz.

1 g a l. f la t o r  ro u n d  b o tto m , e a c h . .
I Fine Glazed Mllkpane

Vi ga l. f la t o r  ro u n d  b o tto m , per do*. 60 
1 g a l. f la t o r  ro u n d  b o tto m , e a c h . . . .  6

,. 78
. .1 13 
. .1 50 
. .2 13

84

44
6Vi

P a p e r  S h e lls—N o t L oaded .
N o. 10, p a s te b o a rd  bo x es  100, p e r  100. 72 
N o. 12, p a s te b o a rd  b o x es  100, p e r  100. 64

G u n p o w d e r
K eg s, 25 lb s ., p e r  k e g  .............................. 4 90
Vi K eg s. 12V4 lb s ., p e r  Vi k e g  ............... 2 90
Vi K eg s , 6V4 lb s ., p e r  Vi K eg................. 1 60

S h o t
In  s a c k s  c o n ta in in g  25 lb s .

D rop , a ll s iz e s  s m a lle r  th a n  B ........... 1 85
A U G U R S  A N D  B IT S

S n e ll 's  ........................................................ jo
J e n n in g s ’ g e n u in e  ............................................25
J e n n in g s ’ Im ita t io n  .....................................  50

A X E S
F ir s t  Q u a lity , S. B . B ro n ze  .................. 6 50
F ir s t  Q u a lity , D . B . B ro n ze  .................. 9 00
F i r s t  Q u a lity , S. B . S. S tee l ................ 7 00
F i r s t  Q u a lity , D. B . S t e e l .......................10 50

B A R R O W S.
R a ilro a d  ............................................... 75 00
G ard en  .................................................... .1111*3 00

B O L T S
S to v e  ..................................................................  70
C a rr ia g e , n ew  l i s t  ............................................70
P low  ..................................................................... ¿0

B U C K E T S .
W ell, p la in  ...................................................  4 59

B U T T S , C A ST .
C a s t Loose, P in , fig u red  ..........................  79
W ro u g h t, n a r ro w  .........................................  60

86

..  9 Vi 

d is . 50 

. .2 8  00

C H A IN .
Vi In. 5-16 In. % In . Vi In .

C om m on........... 7 C. . . . 6  C. . . . 6  c . . . . 4 M c
§ B _  • ..................• • -7 % c .. .  . 6V ic .. .  .6  c
B B B .................... 8 V ic-------7 Vic------6 Vic 6 Vic

C R O W B A R S.
C a s t S tee l, p e r  lb .............................................  $

C H IS E L S
S o ck e t F irm e r .................................................. 65
S o ck e t F ra m in g  ..........................................  65
S o ck e t C o rn e r .................................................. 65
S o ck e t S lic k s .................................................... 65

E L B O W S .
Com . 4 p iece , 6 in ., p e r  d o s ...............n eL  75
C o rru g a te d , p e r  doz ..................................... 1  25
A d ju s ta b le  ...........................................d is . 40*16

E X P E N S IV E  B IT S
C la rk ’s  sm a ll, *18; la rg e , 226 .............  40
Iv e s ’ 1, $18; 2, $24; 3, $30 ........................  26

F IL E S — N E W  L IS T
N ew  A m e ric a n  .........................................  70*10
N ich o lso n ’s  ........................................... . . .  70
H e lle r ’s  H o rse  R a s p s  ............................  70

G A L V A N IZ E D  IR O N .
N os. 16 to  20; 22 a n d  24; 25 a n d  26; 27, 28 
L is t  12 13 14 16 16 17

D isco u n t, 70.
G A U G ES.

S ta n le y  R u le  a n d  L ev e l C o.’s ..60*10
G L A SS

S ing le  S tre n g th ,  b y  bo x  ................... d is . 90
D ouble S tre n g th ,  by  b o x  ................. d is . 90
B y  th e  l ig h t  .........................................d is . 90

H A M M E R S
M aydo le  & C o .’s  new  l is t  ............. d is . 33V4
T e rk e s  & P lu m b ’s  ........................d is . 40*10
M aso n ’s  S olid  C a s t  S tee l ___ 30c l i s t  70

H IN G E S .
G ate , C la rk ’s  1, 2, 3 ......................d is . 60*16

H O L L O W  W A R E .
P o ts ...................................................................... 50*10
K e tt le s .......................................................... ” .66*10
S p id e rs ................................................................ 60*10

H O R S E  N A IL S .
A u  S ab le .............................................  d is . 40*16

H O U S E  F U R N IS H IN G  G OO D S.
S ta m p e d  T in w a re , n e w  l i s t  .................. 79
ftepeiM M  T in w a re  .....................................

io s i 15 o 17 ..................................................i  §2 S ° -  2. L im e  (75c do z .) ...........................4 20
•los 18 to  21 ..................................................f  ? •  I s ° -  .?> .P in e  F lin t ,  (85c d o z .) .............4 60
■ iosi 22 to 24 — I o& ! No‘ Lead Finti (®5c  * *o

P A T E N T  P L A N IS H E D  IRO N  
" A ” W o o d 's  p a t .  p la n 'd . N o. 24 -27 ..10  80 

B  W ood s  p a t .  p la n 'd . N o. 25 -27 .. 9 80 
B roken  p a c k a g e s  Vic p e r  lb . e x t ra .

P L A N E S
O hio  T oo l C o .'s  fa n c y  ..............................  40
S c io ta  B en c h  .................................................  59
S a n d u sk y  T oo l C o.’s  f a n c y  .................. 40
B ench , f ir s t  q u a l ity  .....................................  45

N A IL S.
A d v a n c e  o v e r  b a se , on  b o th  S tee l *  W ire
S tee l n a ils , b a s e  ............................................  85
W ire  n a ils , b a s e  ..........................  *2 15
20 to  60 a d v a n c e  ................................... "/.'.B ase
10 to  16 a d v a n c e  .........................................  5

8 a d v a n c e  ...................................................
6 a d v a n c e  ...........................................................20
4 a d v a n c e  ............................................. /  /  39
3 a d v a n c e  .................................... . " . / / /  45 i
2 a d v a n c e  ............................................. * * * * * 79

F in e  3 a d v a n c e  ................................ /  /  /  50 I
C a s in g  10 a d v a n c e  ..........................................15
C a s in g  8 a d v a n c e  ......................................  26
C a s in g  6 a d v a n c e     35
F in is h  10 a d v a n c e  .....................................’ 25
F in is h  8 a d v a n c e  ..................... 1 . . . . . . . .  35
F in is h  6 a d v a n c e  ..............................................45
B a rre l % a d v a n c e  ..................................  85

R IV E T S .
Iro n  a n d  tin n e d  ................................  59
C opper R iv e ts  a n d  B u rs  ................. /  45

R O O F IN G  P L A T E S .
14x20 IC, C h a rc o a l, D ean  ........................7 60
14x20 IX , C h a rc o a l, D ean  ....................9 00
20x28 1C. C h a rc o a l, D e a n ......................15 99
Itx20 , IC , C h a rc o a l, A lla w a y  G ra d e  7 50 
14x20 IX . C h a rc o a l A lla  w ay  G rad e  . .  9 00 
20x28 C h a rc o a l, A lla w a y  G rad e  15 00 
20x28 IX , C h a rc o a l, A lla w a y  G rad e  18 00 

R O P E S
S isa l, Vi in c h  a n d  la r g e r  . . . .

S A N D  P A P E R
L is t  a c c t.  19, '86 ........................

S A S H  W E IG H T S
Solid  K yes, p e r  to n  ....................

S H E E T  IRO N
N os. 10 to  14 .........................................  3 69
N os 
N os
N  ........... ..............................
N os. 25 to  26 ....................... . .  . . .4 20 4 00
N o. 27 .............................................. 4 39 4 19

All s h e e ts  N o. 18 a n d  lig h te r , o v e r  30 
in c h e s  w ide, n o t le ss  th a n  2-10  e x tra . 

S H O V E L S  A N D  S P A D E S
F ir s t  G rad e , D os ...................................... 5 59
Second  G rad e , D o z ................................ * * * 5 99

S O L D E R
Vi @ Vi ............................................................  21

T h e  p r ic e s  of th e  m a n y  o th e r  q u a l itie s  
o f so ld e r  in  th e  m a rk e t  in d ic a te d  b y  p r i 
v a te  b ra n d s  v a ry  a c c o rd in g  to  co m p o 
s itio n .

S Q U A R E S
S tee l a n d  I ro n  ..........................................60-10-5

T IN — M E L Y N  G R A D E
10x14 IC , C h a rc o a l ............................... 10 50
14x20 IC , c h a rc o a l ....................................19  59
10x14 IX , C h a rc o a l .................................. 12 00

E a c h  a d d itio n a l X  on  th i s  g ra d e , $1 25 
T IN —A L L A W A Y  G R A D E

10x14 IC , C h a rc o a l ....................................  9 00
14x20 IC , C h a rc o a l ......................................  9 99
10x14 IX , C h a rc o a l ..................................19 59
14x20 IX , C h a rc o a l ..................................19 59

E a c h  a d d itio n a l X  on  th i s  g ra d e , $1.60 
B O IL E R  S IZ E  T IN  P L A T E  

14x56 IX ., fo r  N os. 8 & 9 b o ile rs , p e r  lb  13 
T R A P S

S tee l, G am e .................................................... 75
O neida  C o m m u n ity , N e w h o u se ’s  ..4 0 * 1 0  
O n eid a  C om ’y, H a w le y  & N o r to n ’s . .  65
M ouse , ch o k e r, p e r  doz. h o le s  ........... 1 25
M ouse , d e lu sio n , p e r  doz  ......................l  25

W IR E
B r ig h t  M a rk e t .............................................  60
A n n ea led  M a rk e t .........................................  60
C o p p ered  M a rk e t ..................................... 60*10
T in n e d  M a rk e t ......................................... 50*10
C oppered  S p r in g  S tee l ..........................  40
B a rb e d  F e n c e , G a lv a n ized  ...................... 2 75
B a rb e d  F en ce , P a in te d  ...........................2 45

W IR E  GOODS
B r ig h t  ...............................................................80-10
S crew  E y e s  .................................................. 80-16
H o o k s  ...............................................................80-10
G a te  H o o k s  a n d  E y e s  ...........................30-10

W R E N C H E S
B a x te r ’s  A d ju s ta b le , N ick e led  ................ 80
C oe’s  G en u in e  .................................................... 49
C oe’s  P a te n t  A g r ic u l tu ra l ,  W ro u g h t  76-16

gal. p e r  d o z .............................................
1 to  5 g a l., p e r  g a l ........................ /  /  7

,  ^  SE A L IN G  W AX
5 lb s . in  p a c k a g e , p e r  l b .......................... j

LA M P BU R N ER S
No. 0 S un  ........................................................ 33
N o. 1 S u n .............................................  40
N o. 2 S un  ............................................... # i ”  59
N o. 3 S un  .........................................../ / / "  87

66T u b u la r
N u tm e g  ................... / . . . / . " . / . " / . / . / . / / .  60

MASON FR U IT JA R S  
With Porcelain Lined Caps

P in ts  .............  P e r
$ u u r t“ ......................................: : : : : : : : : : : : : 5  50
C ap s . ..........    2

1 ru i t  J a r s  p a c k e d  1 d o zen  In box. 
LA M P C H IM N E Y S— Seconds.

P e r  box o f 6 Joz. 
Anchor Carton Chimneys

nt ^.a c Ji c h im n e y  In c o r ru g a te d  tu b e
N o. 0, C rim p  to p ........................................... j  79
No. 1 , C rim p  to p  .............................. 1 71
N o. 2. C rim p  to p  ...................................... j  75

Fine Flint Glass In CartonsNo. 0,
No. 1,
No. 2

N o. 0
No. 1,
No. 2,

No. 1,
No. 2,

No. 2
No. 2.
No. 2.
No. 2,

No. 2.
N o. 2,
No. 2.

No. 1,
No. 2-
1 gi 
1 ga

U.
1.
1.

3 gc 1.
Ö gil 1.
3 gal.
5 ga 1.
5 gal.
5 gal.

N o. 0
No. 2
N o. 15
No. 2
N o. 12
No. 3

N o. 0
No. 0
No. 0 1

" P . « P  ....................................... 3 26
P to p  ............................................4

Lead Flint Glass in Cartons
r im p  to p  ..................................... 3 30
m p t o p ............................................. 09
Imp to p  ........................................... 09
Pearl Top In Cartons

w rap p ed  a n d  la b e led  ........... . 6 ¡ 0
Rochester In Cartons

Electric In Cartons

LaBastie
P la in  T op , ($1 doz.) . . . . 5  7t 
P la in  T op , ($1.26 d o z . ) . . 6 91 

OIL C A N S
Jans  w ith  s p o u t, p e r  d o s . . l  26 

g a lv . iro n  w ith  s p o u t, p e r  doz . .1  40 
lv . iro n  w ith  sp o u t, p e r  doz . .2  25 
lv . iro n  w ith  s p o u t, p e r  d o z . . 3 25 

g a lv . iro n  w ith  sp o u t, p e r  d o z . . 4 10 
;alv. iro n  w ith  fa u c e t, p e r  doz. 3 85 
;a lv . iro n  w ith  fa u c e t, p e r  doz 4 50
T ilt in g  c a n s  .................................. 7 99
g a lv . Iron  N acef& s ..................9 09

L A N T E R N S

B  T u b u la r  .......................................... ¿ 75
T u b u la r , d a s h  ..................... .. . / . 6  75

jo u ta r , s id e  la m p  ................ 12 00
e e t lam p , e a c h  .......................3 59
L A N T E R N  G LO B ES  

N o. 0 Tub., c a se s  1 doz. each, bx. 10c 60
N o. 0 Tub., c a se s  2 doz. each, bx. 15c 60
n o . 0 T u b ., bbls. 5 doz. e ach , p e r  bbl.. 1 90
N o. 0 Tub., Bull’s eye, cases 1 dz. e. 1 26

B E S T  W H IT E  C O TTO N  W ICKS  
R oll c o n ta in s  32 y a rd s  In  o n e  piece.

0 % in . w ide, p e r  g ro ss  o r  ro ll. 28
1 , % in. w ide, p e r  g ro s s  o r  roll. 38
2, 1 in . w ide, p e r  g ro s s  o r  roll. 60
3, lV i in . w ide, p e r  g ro s s  o r  roll. 90

C O U PO N  BO O K S
50 books, a n y  d en o m in a tio n  ............1 50

100 books, a n y  d e n o m in a tio n  ............2 50
500 books, a n y  d en o m in a tio n  ..........11 50

1000 books, a n y  d en o m in a tio n  ............20 00
A bove q u o ta tio n s  a r e  fo r  e i th e r  T ra d e s 

m a n , S u p e rio r, E c o n o m ic  o r  U n iv e rsa l 
g ra d e s . W h e re  1,000 b ooks a r e  o rd e red  
a t  a  tim e  c u s to m e rs  re c e iv e  specially  
p r in te d  co v e r  w ith o u t e x t r a  c h a rg e .

CO U PO N  P A S S  BO O K S 
C an  b e  m a d e  to  re p re s e n t  a n y  d e n o m i

n a t io n  fro m  $10 dow n.
50 books ........................................................ 1 59

100 books ...................................................... 2 56
500 books .................................................... 11  50

1000 books ....................................................20 06
C R E D IT  C H E C K S

500, a n y  one  d en o m in a tio n  ..................2 66
1000, a n y  o n e  d en o m in a tio n  ..................8 66
2000, a n y  o n e  d en o m in a tio n  ................I 96
S tee l p u n c h  ............................................... , ,  If
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well of itself. While other commer
cial bodies were securing conven
tions and promoting trade and busi
ness, the Cleveland Chamber of 
Commerce was helping to make a 
city.

The Chamber of Commerce has 
also been appreciative of the condi
tions of the poor. Possibly not in a 
fundamental way; but it was think
ing of their condition, and that was 
something really big in these days 
when business is blamed for most 
of our political ills. At a time when 
the tenement problem was assumed 
to be confined to New York and. 
Chicago, it undertook an investiga
tion of certain slum districts for the 
purpose of determining the condition 
of the very poor of the city. A com
mittee from the Chamber employed 
a trained secretary, and section aft
er section of the city was personally 
studied by members. The Chamber 
finally published a report dealing 
with the question in an exhaustive 
manner. It was found that in cer
tain parts of the city people were 
living at a density which, if contin
ued throughout the entire area, 
would give the city a population of 
20.000,000 souls; that, far from being 
free from it, Cleveland had a hous
ing problem, which was constantly 
growing worse, and that it was the 
cause of vice, crime and disease. 
While no final programme was 
worked out by the Committee, a 
splendid building code which was 
partially the result of its labors, was 
finally adopted by the City Council. 
The code limited the amount of space 
to be built upon; compelled a mini
mum of air space; prescribed the 
method of construction; made provi
sion for proper sanitation and other 
matters. This code is looked upon 
as the model building code in Amer
ica. A similar committee of Cham
ber members took up the matter of 
a health and sanitary code, which 
was carefully drafted, and has finally 
been adopted by the City Council. 
This, too, is probably the model san
itary code of America.

In organization the Chamber of 
Commerce is a little democracy. Its 
members elect a Board of Directors 
of fourteen persons, just as the city 
elects its Board of Aldermen. The 
Board of irectors then elect one of 
their members as President. From 
out its sixteen hundred members 
eighty standing and special commit
tees are appointed by the President. 
These committees include about four 
hundred and fifty members of the 
Chamber, and they are in frequent 
session studying into the matters 
within their jurisdiction. When a re
port is completed, it is submitted to 
the Board of Directors for approval, 
and on important matters it is finally 
referred to the Chamber for action 
by all of the members. The duties 
of the presidency involve heavy sac
rifice and demand a large portion of 
a man’s time, for he is responsible 
for the success or failure of the year’s 
administration. A corps of capable 
secretaries are employed who are as
signed to the work of the various 
committees. The work of the Cham
ber is really co-operative. It en
lists the labor of its members as do

few similar organizations. And the 
constant meetings of these men give 
to Cleveland a commercial and po
litical solidarity and cohesiveness 
that no other city in America pos
sesses.

Some years ago a departure was 
made by the Chamber. It undertook 
through its committees and Civic 
Secretary the promotion of purely 
civic and social matters, such as ten
ement investigation, building restric
tions, sanitation and charitable or
ganizations, public bath houses, 
playgrounds, home gardening, and 
the improvement of factories and 
workshops. For the Chamber has 
recognized the necessity of these 
things. It promoted the movement 
for free public baths within the city. 
To-day Cleveland has two all-the- 
year-round bath houses and two 
splendid summer bathing establish
ments upon the lake. No city in 
America has worked out so compre
hensive a movement for the better- 
ig of factory conditions. The Com
mittee on this subject has developed 
many plans for improving the en
vironment of factory life, and nearly 
two hundred stores and factories 
have adopted plans for improving 
the comfort and'stimulating the in
terest of their employes. Factories 
have been better lighted and clean
ed; recreation rooms for the men and 
women have been supplied, in which 
at the noon hours music and other 
forms or restful relief are offered. 
Branch libraries have been carried 
into the mills and factories, and noon 
lunches, where all the men who de
sire are enabled to secure whole
some food at an insignificant cost. 
This movement for bettering the 
factory conditions is promoted for 
commercial as well as philantropie 
motives. It pays. Men and women 
work better under healthful and at
tractive conditions. Then, too, it 
promotes loyalty and enthusiasm. 
Along with the movement .for better
ing factory conditions has gone a 
similar one for improving the home 
through the promotion of cottage 
gardens. Children have been en
couraged to beautify their homes. 
Seeds are distributed through the 
schools and the children are instruct
ed in their use, and prize competi
tions have been held for the most 
beautiful results. Tens of thousands 
of barren homes have been turned 
into attractive cottages through this 
movement. This work, however, has 
been carried on directly by the Home 
Gardening Association.

The Chamber has also been identi
fied with the movement for the abo
lition of the smoke nuisance. Cleve
land is a soft-coal center; but in re
cent years legislation has been se
cured. and inspectors have been ap
pointed by the city who have mate
rially reduced the smoke evil through 
the enforcement of ordinances pre
venting the emission of more than a 
certain percentage of smoke.

The Chamber of Commerce is about 
the only commercial organization in 
America that has ventured to grapple 
with the franchise problem. In 1901 
it made a thorough investigation of 
a street railway franchise which was 
about to be jammed through the City

Clover and Timothy
All orders filled promptly at market value.

ALFRED J . BROWN S E ED  C O .. GRAND RAPID S. M ICH
O T T A W A  A N D  L O U IS  S T R E E T S

Redland Navel Oranges
We are sole agents and distributors of Golden Flower and 
Golden Gate Brands. The finest navel oranges grown in 
California. Sweet, heavy, juicy, well colored fancy pack.
A trial order will convince.

THE VINKEMULDER COMPANV
14-16 Ottawa S t  GRAND RAPIDS, MICH

= N E W  CH EE5E=
“ W arner’s  Cheese”

B E S T  B Y  T E S T
Manufactured and sold by

FRED M. WARNER, Farm ington, Mich.

Butter, E ggs, Potatoes and Beans
I am in the market all the time and will give you highest prices 

and quick returns. Send me all yonr shipments.

R. H IR T . JR.. D E T R O IT . M IC H .

Egg Cases and Egg Case Fillers
Constantly on hand, a large supply of Egg Cases and Fillers, Sawed whitewood 
and veneer basswood cases. Carload lots, mixed car lots or quantities to suit pur
chaser. We manufacture every kind of fillers known to the trade, and sell same in 
mixed cars or lesser quantities to suit purchaser. Also Excelsior, Nails and Flats 
constantly in stock. Prompt shipment and courteous treatment. Warehouses and 
factory on Grand River, Eaton Rapids, Michigan. Address

L  J. SMITH & CO., Eaton Rapid«, Mich.

E S T A B L IS H E D  1 8 7 6

S E E D S
TIM O TH Y, CLOVER, RED TOP, ORCHARD GRASS  

L e t us have your orders. F ill  sam e prom ptly.

MOSELEY BROS » WHOLESALE d e a l e r s  a n d  s h i p p e r s
Office and Warehouse Second Ave. and Railroad.

BOTH PHONES 1 2 1 7  G R A N D  R A P ID S , M IC H .

Fishermen, Attention!
Ship  us your fish and get full m arket prices. N o shipm ent 

too sm all. M oney right back. M ark plain. Ice w ell. W rite  
for prices. B ig  prices for lit t le  f ish .

WESTERN BEEF AND PROVISION CO., Qrand Rapids, Mich.
__________  B o th  P h o n e s  1254 7 1  C ana l S t .

Order Sell
Noiseless Tip Matches

ButterPineapples
Messina Lemons Eggs

Cheese Produce to
Golden Niagara Canned Goods of

C. D. CRITTENDEN, Grand Rapids, Mich.
Both P hones 1300 3 N. Ionia S t.

*
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Council. The franchise was for 
twenty-five years, and was very un
popular. The Chamber of Com
merce investigated the value of the 
street railway franchises then exist
ing, and reported against its passage. 
The ordinance was defeated. Subse
quently, in 1906, the subject remain
ing unsettled, a second investigation 
was made, and after a very exhaus
tive enquiry the Chamber Committee 
worked out a renewal franchise for 
twenty-five years on the basis of a 
straight five-cent fare with universal 
transfer, and three tickets for ten 
cents without transfer privileges. The 
latter report has just been approved 
by the Chamber, but has not been 
considered by the City Council. In 
the same report the Chamber de
clared against municipal ownership 
as an experiment which the city 
should not at the present time enter 
upon. A similar adverse report on 
the municipal ownership of an elec
tric lighting plant was made in 1903. 
At that time an ordinance was be
fore the people for approval at an 
election authorizing the issuance of 
bonds for the erection of a plant, 
but it failed to secure sufficient votes 
to carry it. Since that time the city 
has come into possession of a small 
plant through the annexation of a 
contiguous village, which plant is 
now being enlarged for the purpose 
of lighting the city streets.

In matters which affect important 
vested interests like the franchise 
corporations the Chamber has . been 
much more open-minded than might 
possibly have been expected from an 
organization which includes within 
its membership all the city’s banking 
and business interests. It is proba
bly the only business organization 
that has dared to touch such matters 
at all, for, aside from the intima-te 
business ramifications of such enter
prises, the fear of any enlargement 
of the functions cf the city and the 
danger of the spoils system serve 
as a check to any radical departure. It 
is, however, significant that the com
ments of the Chamber on municipal 
ownership are lacking in the rather 
hysterical fear of Socialism and 
anarchy that sometimes accompany 
the business man’s condemnation of 
municipal ownership in any form.

The Chamber of Commerce is a 
corporation organized under the laws 
of the State. It is the owner of a 
splendid structure fronting on the 
Public Square, which was dedicated 
in 1899. About one-third of the 
building is devoted to Chamber uses, 
the balance being rented to tenants. 
One-half of the first floor is devot
ed to a beautifully decorated meeting 
hall, which is also used for public 
gatherings. On the second floor is a 
fine library room, while the top of the 
building is entirely occupied by a
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Chamber of Commerce Club, with 
lounging rooms and restaurant. Here 
the members congregate for lunch
eon and for committee meetings, 
which are held daily.

Among the less significant activi
ties of the Chamber during the year 
1905.were the following: The work
ing out of a comprehensive plan for 
the renaming and renumbering of the 
streets of the city, which is now under 
trial; the promotion of a department 
of the city for the planting of shade 
trees on the streets and their care 
and preservation by the City Forestry 
Department; the passage of an ordi
nance regulating vehicles; the bring
ing about the use of granite instead 
of sandstone in the new Federal build
ing in course of construction; the 
protection of fish in Lake Erie dur
ing the spawning season; the study 
of taxation in the State; the improve
ment of local transportation facili
ties; the development of an adequate 
system of dockage along the lake 
front for the protection of the city’s 
commerce; the study of the public 
schools and the extension of their 
usefulness; the promotion of a new 
Union Station in connection with the 
group plan; the prevention of fraud
ulent solicitations of unauthorized 
persons for improper charitable en
terprises through a Bureau of Infor
mation maintained by the Chamber. 
The city has been practically freed 
from this kind of imposition by this 
means.

This work has become very im
portant. The Chamber now investi
gates and keeps a record of about 
two hundred and fifty charitable and 
soliciting agencies within the city; it 
examines into their method of admin
istration and the purpose of their or
ganization. The result has been that 
many unworthy or dishonest enter
prises have been banished from the 
city, while many others have been 
united with other institutions. The 
Chamber was the first body in the 
United States to undertake this line 
of work; but its example has since 
been widely copied all over the United 
States.

These but indicate a few of the 
many activities that the Chamber has 
in hand at all times. The health of 
the city is a subject of constant care. 
The local sanitary code was com
pletely revised in 1905. The Cham
ber encouraged the city to increase 
the number of district physicians, of 
which there are now twenty-six who 
devote themsfelves to the examina
tion of ward conditions and maintain 
a supervision of all of the children 
in the schools. School sanitation 
and the abolition of basement and 
improper school rooms was promoted 
for years, until to-day nearly all of 
the school children of the city are 
properly cared for. The Chamber

worked with a Milk Commission to 
secure pure milk, as well as with the 
Anti-Tuberculosis League to secure a 
city hospital for consumptives. How 
exhaustive and conscientious the la
bor of the Chamber is, is seen in the 
fact that the Chamber, Boards and 
Committees held four hundred and 
eighty meetings in the year 1905-6.

What we all want is a city we can 
love and work for; a city which com
mands the service of its people be
cause it serves the people in count
less ways; a city that the citizens will 
talk about all the time, much, I fancy, 
as the Florentine talked about Flor
ence in the days of Savonarola, much 
as the Glaswegian talks about his 
Glasgow to-day. Cleveland has 
something of this spirit. Iler people 
talk policies, not parties— they vote 
so independently that the man loses 
caste who prides himself on voting 
a straight ticket. It is a city that is

finding itself rapidly. It is attaining 
self-government. It has had good 
government for years. How much 
the Chamber of Commerce contribut
ed to this it is not necessary to meas
ure. For the glory of it all is not in 
who did it, it is in the fact itself.—  
Frederick C. Howe in Outlook.

Hocking 
Dry Measures

(B ottom less)
For Potatoes, Apples, 

Spinach, Qreen Peas, Etc.
S av es  te a rin g  bag:
"C u ts  o u t” gues :ing a t  

q u an titie s  in sacks.
Geo. Goulding, Danville. HI., says:
“ Of all th e  s to re  fix tu res I e v e r  bough t no th  

ing e v e r  rep a id  m e like bo tto m less  m e asu res.’ 
P eck , 'A peck , % peck . % peck . $2.25.
O rder o f your hom e jo b b e r  o r

W. C. HOCKING & CO., Chicago

MMI— — — i^ M | a s s e t s  o v e r  $e,000,000 [M B — —

Today’s Prudence Is 
Tomorrow’s Pleasure

W h at you save to-day to-m orrow will be 
like som ething found.

T h is  bank offers you safety for savings 
and encourages deposits as low as one 
dollar and pays com pound interest every 
six months.

G et one of our B lue Savin gs books, open 
an account with 11s and let us help you.

D eposit your m oney with us. L et us 
assist you with the m any conveniences 
this bank affords.

OLD NATIONAL BANK
M M — — I FIFTY YEARS AT 1 CANAL STREET. | M M M

NOW IS THF TIMF w e can  hand le your sm all sh ipm ents o f fan cy  fresh  
„  7  , ,  i i i m l , g a th e re d  eggs a t  good p rices fo r  you. W e do no t have  to

sell a t  a n y  old p rice to  c lean  up if w e a re  unable to  sell fo r w h a t w e value them  a t  we 
run th e m  th rough  th e  Candling Dept, and  you g e t th e  benelit.

L. 0. SNEDECOR & SON, Egg Receivers, 36 Harrison St., New York 
E stab lished  1865. W e honor sigh t d ra f ts  a f t e r  ex ch an g e  o f re fe re n c e s . W e try  to  t r e a t  

ev e ry  one honorably and  e x p e c t th e  sam e in re tu rn . N o kicks—life  is too  short.

W . C. Re« A. j .  w itzle

REA & WITZIG
PRODUCE COMMISSION

104-106 West Market St., Buffalo, N. Y.

We solicit consignments of Butter, Eggs, Cheese, Live and Dressed Poultry, 
Beans and Potatoes. Correct and prompt returns.

REFERENCES
Marine National Bank, Commercial Agents, Express Companies: Trade Papers and Hundreds c f

Shippers
Established 1873

M ILLERS AND SH IPPERS OF
Estab lished  1883

WYKES-SCHROEDER CO.
W rite for Prices and 8am p le s

GRAND RAPIDS, MICH.
F.ne Feed Corn Meal Cracked Corn S T R E E T  CAR FEED Mill Feeds Oil Meal Sugar Beet Feed

. M OLASSES FEED GLU TEN  M EAL CO TTO N  SEED M EAL K ILN  D R IED  M ALT
L O C A L  S H I P M E N T S * , ----------------S T R A I G H T  C A R S  -------------------- MIXED C A R S
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C o m m e r c i a l  
T ravelers ^

Michigan Knights o f th e  G rip . 
P re s id e n t , H . C. K lo ck se im , L a n s in g ; 

S e c re ta ry , F r a n k  L. D ay , J a c k s o n ;  T r e a s 
u re r , J o h n  B. K elley , D e tro it.

United Commercial Travelers o f Michigan 
G ra n d  C o u n se lo r, W . D. W a tk in s , K a l

am az o o ; G ra n d  ° * c re ta ry ,  W . F . T ra c y , 
F lin t .

Grand Rapids Council No. 131, U. C. T.
S e n io r  C ou n se lo r, T h o m a s  E . D ry d e n ; 

S e c re ta ry  a n d  T re a s u re r ,  O. F . J a c k s o n .

Experience of John Charles on the 
Road.

After returning from New York to 
Chicago, and helping get up a line 
of samples, Joannis Cariolanus start
ed on the road as a helper for his 
father’s leading salesman, Watkins. 
The first towm they struck was Lin
coln, Neb. They, reached there late 
at night. Joannis Cariolanus regis
tered at the Lincoln hotel as “J. 
Charles” Witherspoon. When W'at- 
kins sa wthe name written this w'ay 
on the register he winked at the 
smooth shaven, wise clerk, and re
marked in a low voice: “ First trip, 
Sam. Let the bellboy show up right 
away. Ice water, please, and 6:30 
calls. Good night, old man.”

J. Charles and Watkins had adjoin
ing rooms, a door between. By the 
time they were in their pajamas the 
bellboy came down the hall with the 
ice clicking against the pitcher. W at
kins sent out his trousers to be 
pressed, and also those of “J. 
Charles.” As the bellboy left with 
the clothes on his arm Watkins said 
something to him quietly and slipped 
half a dollar into his palm.

Next morning when the clothes 
came back J. Charles came into 
Watkins’ room and said: "Why, what 
do yo utlhnk that abominable tailor 
has done? Instead of pressing my 
trousers properly he has taken the 
creases out of them.”

“So he did. And I gave the bell
boy half a dollar extra to have it 
done before you went to breakfast. 
Now, look here, my boy, your father 
thinks as much of me nearly as he 
does of his brother. Just before you 
and I left the store he took me into 
his office and said to me: ‘Now, I am 
going to turn my boy over to you. 
He is just out of college and you 
know he has a whole lot to learn 
and I want you to help him along 
all you can, and if necessary be blunt 
with him. Now, I tell you, you want 
to get over this ‘J. Charles’ business 
right away— this humping up your 
name in the middle like a camel’s 
back. Just make up your mind right 
from the jump to be ‘Johnnie’— just 
plain Johnnie. It is all right to dress 
neatly and nicely, but this putting on 
dog on the road won’t do. You walk 
into a store and you may find that 
the clerk who has been there for ten 
years and is drawing ten a week 
may have his trousers nicely creased, 
as you wanted yours to be, but when 
you get back into the office and find 
the man who really does the busi
ness, you will also find his trousers 
a little baggy at the knees.

“ Now, let’s slide right along and get

some breakfast. This first time I will 
go with you to the sample room and 
show you how to open your goods

When the goods were displayed 
Watkins left J. Charles in the sam
ple room and went down the street 
to make an engagement with his 
man. This customer, who was a 
regular one, and the only one he sold 
to in that town, was to come up 
promptly at 1 o’clock. After a man 
has been on the road a number of 
years he has his trade pat. He knows 
in most towns exactly where he is 
going to do his business before he 
goes there, and just about how long it 
will take him. After Watkins made 
his engagement he spent an hour or 
two, as his customer had requested, 
in taking a general look through the 
stock with his clerks, at the same 
time having a pleasant word to say 
to all of them— two mighty good 
things for a man on the road to do. 
He should by all means keep in touch 
with his customer’s business, so that 
he may know how to go about wait
ing on him in the sample room. The 
man who knows what his customer is 
in the habit of selling is in a great 
deal better position to wait upon him 
than if he were a stranger to the 
stock. It is in this way that the trav
eling man keeps a good hold on his 
trade.

Promptly at I o’clock Brewster, 
the merchant friend, with his lists 
all made out, walked into the sample 
room— yes, promptly at 1. Good 
merchants, the traveling man must 
know right from the start, are just 
as anxious to buy goods as he is to 
sell them. Brewster and Watkins 
worked the entire afternoon— the dry 
goods line is a tedious one, anyway 
When dinner time arrived they had 
not quite finished with their busi
ness and Brewster, in order to let 
Watkins leave on the early morning 
train, was good enough, as merchants 
nearly always are, to take dinner with 
him and finish buying that evening. 
They did not have a great 4ea  ̂ more 
to do and did not hurry with dinner. 
At the table, along with J. Charles, 
Brewster and Watkins, sat three of 
the boys on the road, a necktie man, 
a grocery man, and one who sold fur
nishing goods. Watkins told Brew
ster, as they washed their hands, 
about the old man’s son; that J. 
Charles was fresh out of college and 
that his father had sent him along 
so that he could learn a little some
thing about business.

With this in his mind, as they sat 
at the table, Brewster, between soup 
and fish, began: “ Well, I tell you, 
gentlemen, I am the only victim here 
at the table, so I’ll confess that the 
great thing in handling a customer 
is the right kind of an approach. 
When a stranger comes up to me I 
don’t like him to introduce himself, 
tell me what his name is, and hand 
me out a cigar, but I like for him to 
tell me what his business is. Of 
course, the cigars come in all right 
in their place, but when they are 
forced in they don’t make a good en
tering wedge. The way is to make a 
square stroke in the center of your 
log, set your wedge straight and hard. 
You can chop your splinters all right 
with a few fancy, light strokes after

the log is fairly split. You all know 
Gaylord, selling underwear, do you 
not?”

“The smoothest ever!” responded 
one of the boys.

“ Yes, you bet your life,” continued 
Brewster, “and no wonder that fel
low’s a success. You can’t get away 
from him. He doesn’t press matters 
upon you, but he puts them at you 
so straight and slick that he can get 
about any man he wants into his sam
ple room. When I first knew him he 
was with a jobbing house. I bought 
goods from him then. After that he 
went into manufacturing himself and 
I continued to buy from him. The 
other day he came around and I 
bought still another bill.

“When he first came around repre
senting a jobber he put up the best 
argument for a jobber that I ever 
heard. When he went in for himself 
he told me he would give my busi
ness his especial attention, and I 
knew he would. When he came out 
last time— why, he was here only the 
other day— he said to me frankly: 
‘Well, Brewstef, I tried it myself, 
but I am perfectly frank about it, I 
didn’t have capital enough to swing 
the business, and I thought I’d get 
out of it before I lost all I had. I 
am making a good thing of it on the 
rod as it is. I have nothing to risk 
and my commissions are sure. You 
know well that, knowing the business 
as I do, I would not bring you out a 
shabby line. A man nowadays must 
have merchandise when he goes to 
approach good trade.’

“ I really wasn’t exactly in the no
tion of buying from a new house. I 
don’t like to take on new accounts 
anyway, and I told him this, and do 
you know, that fellow agreed with 
me? He said: ‘You are just exactly 
right, Brewster. Under ordinary cir
cumstances I don’t think that a mer
chant does himself justice by open
ing new accounts. It is an injury to 
him, and he should not do so if he 
can avoid it.’

“He agreed with me, did not rub my 
fur up the back at all, and I did have 
the warmest kind of a feeling for 
him, and then he came around so 
smoothly that I couldn’t feel the jolt. 
He said: ‘Yes, sir; a man shouldn’t 
open a new account unless there is 
some special reason for it. I believe, 
though (ah! there is where he got in 
his work) that I have a reason for 
you, Mr. Brewster.’ You know, he 
never gets too familiar, and most of 
us like this. ‘I have something which 
will especially interest you. The 
trade, you know, is going fast toward 
union suits. I felt this when I was 
in business for myself, but I didn’t 
have the money to put my ideas into 
merchandise. Before going with this 
firm I am with now, I talked the 
tendency of the trade over with them, 
and they quite agreed with me that a 
good line of unions would be a good 
thing for their business. While we 
may be along with the others on two 
piece garments, they have made for 
me what I believe you will find to be 
the best line of union suits on the 
road.’

“Confound that fellow! He knew 
exactly, without reminding me of it, 
that the union suit was my weak spot,

and when he said: ‘Maybe you can 
find a little time to run up with me to
day,’ I made an engagement with him 
in a second. And then he walked 
right out.”

“I don’t like to be personal,” spoke 
up one of the boys, “but it’s a good 
rule anyway to duck right after you 
get an engagement.”

“Yes, that’s true,” answered Brew
ster. “We merchants always like to 
be courteous to the boys who come 
around to see us— most of us are, I 
believe— yet at the same time there 
are a whole lot of men on the road 
who don’t seem to realize that we 
have a whole lot to do besides visit
ing. He sold me the unions all right, 
and when we got around to the two 
piece garments he was frank. He 
said: ‘I think you can find a whole lot 
of lines in this stuff that are as good 
as what I carry; yet at the same time 
perhaps you don’t feel like splitting 
up your business. Maybe you would 
like to let the tail go with the rest of 
the hide.’ And he approached me so 
smoothly about the two piece suits 
that I gave him an order for them.”

“Well, by being square with you,” 
remarked Watkins, “he got your busi
ness.”

“Yes,” began the hat man, “and af
ter a good front when you first meet 
a man the next important step in 
salesmanship is to gain his confidence. 
I never shall forget one time when I 
was out in San Francisco. A couple 
of Assyrians, who were in the retail 
business, came in from towns out in 
the country to meet me.

“They picked up a certain brand of 
hat with which all merchants are fa
miliar, and a certain style, and asked 
me how much it was worth. My 
samples were all marked in plain fig
ures, and I merely showed them the 
tag on w-hicli the price was marked, 
$31.50. When I showed them the
price they talked for a minute or two 
with each other. At the start of their 
conversation I heard them mention 
the name of a firm that they had been 
dealing with, and I also caught the 
words, ‘sit-ta-we-tel-la-tin’ (thirty- 
six.) I didn’t know much about their 
language, but when I used to be a 
clerk in Chicago I had dealt with a 
good many of these people, and you 
know it’s always a mighty good thing 
for a clerk or a man on the road to 
know a little something of the lan
guage of any customer with whom he 
has to deal. While I did not under
stand all that they said, it was clear 
to me one had told the other that he 
had paid the old house he had been 
dealing with $36 a dozen for the 
same thing for which I asked only 
$31-50.

“They tried to get me down ,or, 
rather, to find out that I would not 
come down, and then each of them 
gave me a good order, and I’ve held 
their trade right along ever since. 
They had confidence in my place, be
cause they could see plainly that my 
goods were lower than the other fel
low’s, and I had their confidence be
cause I would not come down.”

Charles N. Crewdson.

The things you can help need your 
work and those you cannot will get 
along without your worry.
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Gripsack Brigade.
Ned Carpenter, city salesman for 

the John T. Woodhouse Co., will cov
er Michigan territory north of Grand 
Rapids for the Steele-Wedeles Co., 
of Chicago.

A Lansing correspondent writes: 
James Joseph Kelly, who has been 
in the employ of E. Bement’s Sons 
as a traveling salesman, has taken 
a position with George C. Wether- 
bee & Co., of Detroit.

G. R. Alexander, who has been 
traveling salesman in Michigan for 
W. H. Kiblinger & Co., of Auburn, 
Ind., has severed his connection with 
that house and will represent the 
Reynolds Wagon Co., of Kalamazoo, 
in the same territory.

Geo. Shields, who has covered the 
Saginaw Valley for the past three 
years for the Grand Rapids branch 
of the National Grocer Co., has re
signed to take a road position for 
the Keeler Brass Co. He is suc
ceeded by Harry McCall, who has 
been covering the Pentwater branch 
and the towns contiguous to Grand 
Rapids for the same house.

An Owosso correspondent writes 
as follows: H. K. Retan, for many 
years proprietor of the Retan House 
at Ovid, died at the home of his 
daughter, Mrs. F. A. Schofield, East 
Exchange street, in this city, Mon
day, aged 88 years. The funeral was 
held Wednesday, Rev. E. King offi
ciating. He leaves two daughters, 
Mrs. Covert, of Ovid, and Mrs. 
Schofield, of this city, and one son,
H. L. Retan, of this city.

Every kind of training becomes val
uable to a man when he goes on 
the road selling goods. That is why 
it is not strange that Capt. Lewis 
Ludington, who spent twenty-two 
years as skipper on the Great Lakes, 
is successful selling coffee for the 
Gehlert Coffee Co., Detroit, of which 
he is President. Capt. Ludington 
takes general charge of the sales
men, making his trips w’herever nec
essary; but his special province is 
the lake ports, where he does a large 
business with vesselmen and marine 
supply houses. He is popular with 
the salesmen under him and succeeds 
in getting a large volume of busi
ness from them. One of Capt. Lud- 
irigton’s favorite pastimes is in the 
business men’s class of Martha 
Holmes Memorial M. E. church, 
where he succeeds in injecting life 
into the dullest argument. He lives 
at 401 Kirby avenue west and is 
related by marriage with the Stew
arts and others of the well known 
families of lake captains.

The Grain Market.
The price of wheat has remained 

practically unchanged the past two 
weeks, fluctuations having been light 
and news generally, both domestic 
and foreign, have been tame and 
not of especial interest; at least 
would not change the market one 
way or the other. The visible supply 
of grain as compared with the pre
vious week shows the following 
changes: Decreases of 860,000 bush
els of wheat, 203,000 bushels of corn, 
20,000 bushels of rye, 23,000 bushels 
of barley, and an increase of 851,000 
bushels of oats. Locally No. 3 red

wheat is quoted at 67c per bushel 
and No. 1 white 66c. The movement 
of new wheat at the price is only 
moderate, as farmers are selling 
other grains and holding wheat for 
more money.

The corn market has shown very 
little change in the options, but cash 
prices have dropped down l@2c per 
bushel. The movement has been 
quite free, as the price is quite a 
temptation to sell, especially as the 
outlook for the growing crop is very 
good and weather conditions practi
cally perfect.

Oats are in fair demand and prices 
are unchanged, May oats holding 
steady around 33c in Chicago. The 
cash market seems to be in a healthy 
condition and movement at present 
prices has been quite liberal.

Feedstuffs are steady, holding firm 
at present quotations. The supply is 
sufficient to take care of the de
mand. L. Fred Peabody.

Immense Forests in Northwest.
The woodman has spared a few 

trees in Oregon and Washington, 
where 95,000 square miles, or more 
than half their area, yet is covered 
with forest of the first growth of fir, 
cedar, spruce and other species. The 
450 sawmills in Washington turn out 
more than 2,000 million feet yearly, 
while the output of the 500 Oregon 
mills is 1,500 million feet. At Port 
Blakely, on one of the islands of 
Puget Sound, is the largest sawmill 
under one roof in the world. On 
the shores of Puget Sound the bulk 
of the forest trees stand 250 feet 
high, while firs have been cut meas
uring 350 feet in height. The prob
lems involved in felling these giants 
of the grove often are complex. A 
twenty-four foot log sawed from the 
lower part of one of the larger firs 
weighs from thirty to forty tons, 
more than a ton to every linear foot, 
such are the density of the wood 
and the great diameters. Therefore, 
the part of a single tree available for 
logs may exceed 150 tons in weight.

Butter, Eggs, Poultry and Beans at 
Buffalo.

Buffalo, Aug. 29— Creamery, fresh, 
2i@24c; dairy, fresh, i6@2ic; poor, 
I4@ i5c.

Eggs— Fancy candled, 21c; choice, 
I9 @ 2 0 C.

Live Poultry— Broilers, I4@i5c; 
fowls, I2j^@i3c; ducks, I2@i3c; old 
cox, 8@9c.

Dressed Poultry— Fowls, iced, 13 
@ t3 2̂c; old cox, 9@ioc.

Beans— Pea, hand-picked, $1.55; 
marrow, $2.75@3; mediums, $1.80; red 
kidney, $2.60(0)2.75

Loveland & Hinyan, wholesale 
produce dealers at Lowell, will make 
their headquarters in Grand Rapids 
as soon as a suitable location can be 
secured. Mr. Hinyan will take up 
his residence in this city.

New York Racket Store, Inc., 
Cheboygan: We could not get along 
without the Michigan Tradesman, as 
it is the best all-round paper pub
lished.

J. F. Stein, department store, Har
bor Springs: Your paper is gopd 
and well worth the price.

IN SA N IT Y  ST A TIST IC S.
The census people at Washington 

put out valuable, accurate and in
structive statistics about pretty much 
everything and those fond of facts 
and figures should get these publi
cations and read them. A recent 
bulletin deals with figures relating to 
the insane in the hospitals of the 
United States. It appears that the 
number of hospitals has doubled 
since 1890, as has also their popu
lation. The average number of in
sane in each 100,000 of population in
creased from 118 in 1890 to 186 in 
1903. It is fair, however, to remember 
in this connection that the increased 
facilities for the care and treatment 
of lunatics in public institutions are in 
part responsible for this gain, be
cause where formerly only a part of 
the insane were in hospitals, now 
pretty much all of them are in 
these institutions. The number of 
patients is usually about evenly di
vided between men and women, what
ever differences there are being in fav
or of the men, and the figures show 
that insanity is increasing more rap
idly among males than among fe
males.

The figures from all the hospitals 
in the United States show that the 
majority of inmates became insane 
between 20 and 45 years of age. In
vestigation also show's that after 
commitment to a hospital women 
live longer than men and whites live 
longer than blacks. A little more 
than a fourth of the total insane in 
hospitals have been inmates of such 
institutions for less than a year, one- 
sixth have been there from five to 
nine years, a tenth from ten to four
teen years, and about a sixteenth 
have been in hospitals for the insane 
twenty years or longer. In point of 
occupation 41.6 per cent, were em
ployed as laborers and servants, 22.5 
per cent, in agricultural, transporta
tion and other outdoor pursuits, 16 
per cent, in manufacturing and me
chanical industries. Among the wom
en 6.9 per cent, had been dressmakers 
and 4.8 per cent, had been school 
teachers. Of the 328 hospitals for 
the insane in this country 226 are 
public and 102 private. Over four- 
fifths of the insane in these institu
tions are supported by public ex
pense, at an annual cost in the neigh
borhood of 21 million dollars.

The San Francisco banks have more 
money than they know what to do 
with these days. The insurance com
panies are paying up and the insured 
are making big deposits which will be 
drawn upon when the building busi
ness begins there in earnest. That, of 
necessity, will be at a time somewhat 
distant, all the further away because 
of the outrageous and extortionate 
demands made by union workingmen 
for wages, which have made building 
practically twice as costly as it used 
to be. There are a few who will pay 
any price to get their structures up 
and ready for occupancy, but there are 
plenty more who will wait until the 
reduction in rates that is bound to 
come. The building trades in that 
particular city are very thqroughly 
unionized and are in a position to 
¡demand and secure in mojt cases pret-

ty much any rate of wages they de
cide upon, thus retarding the rebuild
ing of the city indefinitely. The 
banks may reasonably expect to be 
flush with funds for a year or two 
and after that they will resume the 
conditions that obtained before the 
fire.

In the opinion of the Government 
officials there is one branch of the 
customs administration that doesn’t 
reap as big returns as the commodi
ties over which it has supervision 
would warrant. In the fiscal year 
ended with June the cut precious 
stones and the pearls imported into 
the country were valued close to $20,- 
000,000. this amount not including dia
monds to the value of more than $10.- 
000,000, which came in free, as they 
were in the rough. It is believed that 
the actual value of the dutiable gems 
imported during the pear was not less 
than $60,000,000, which would indicate 
that smuggling today is just as popu
lar as it was in the days when Eng
land placed oppressive regulations on 
our importations.

George Rae, a commission mer
chant of New York, threw a bomb
shell in the Fruit Growers’ conven
tion at Niagara Falls, at which a 
number of Michig an delegates were 
present, by telling them that the ap
ples raised east of the Mississippi 
River were not fit to be put into 
boxes. “The greatest fruit in this 
country, more especially the apple, 
is now grown west of the Mississippi 
River,” he says. “Oregon raises the 
greatest Newton and Spitzenberg 
apples in the world. Germany will 
take much of the fruit from the Unit
ed States this year, in spite of the 
new duty, and the whole of Europe 
will import proportionately.”

T. D. Fletcher has engaged in the 
shoe business at Shepherd. The Hirth- 
Krause Company furnished the stock

Livingston Hotel
Grand Ranids, Mich.
In the heart of the city, with
in a few minutes’ walk of all 
the leading stores, accessible 
to all car lines. Rooms with 
bath, $3.00 to $4.00 per day, 
American plan. Rooms with 
running water, $2.50 per day.
Our table is unsurpassed—the 
best service. When in 
Grand Rapids stop at the 
Livingston.

ERNEST McLEAN, Manager

Traveling Men Say!
After Stopping a t

Hermitage *SET
in Grand Rapids, Mich.

th a t  It b e a ts  them  all fo r e leg an tly  furnish
ed  room s a t  th e  r a te  o f 50c, 75c, and  $1.00 
p e r  day. P ine  c a fe  In connection , A cozy 
office on grqund floor o pen  all night.

T ry i t  th e  n ex t tim e you a re  th e re .

J. MORAN, Mgr.
All Cars Pass Car. E. BrMge a il Canal
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M ic h ig a n  B o a rd  of P h a rm a c y . 
P re s id e n t  -H e n r y  H . H eim , S ag in a w . 
S e c re ta ry — Sid. A. E rw in , B a t t le  C reek . 
T re a s u re r—W . E . C ollins, O w osso ; J .  D. 

M uir, G ra n d  R a p id s ; A r th u r  H . W e b b e r, 
C ad illa c .

M eetin g s  d u r in g  1906—T h ird  T u e sd a y  of 
A u g u s t a n d  N o v em b e r.

M ic h ig a n  S tate  P h a rm a ce u tica l A s s o c ia 
tion.

P re s id e n t—J o h n  L. W a llac e , K a la m a 
zoo.

F i r s t  V ic e -P re s id e n t—G. W . S tev e n s , 
D e tro it.

S econd  V ic e -P re s id e n t—F ra n k  L. S h il-  
ley . R ea d in g .

T h ird  V ic e -P re s id e n t—O w en R aym o, 
W a y n e .

S e c re ta ry —E . E . C a lk in s , A nn  A rb o r. 
T re a s u re r—H . G. S p rin g , U n io n  ville. 
E x e c u tiv e  C o m m ittee—J .  O. S c h lo t te r -  

beck , A nn  A rb o r; F . N . M ans, K a la m a 
zoo; Jo h n  S B e n n e tt ,  I .a n s in g ; M in o r E . 
K ey es , D e tro it.

T H E  DRUG CLER K .

He Gives a Discourse About Mani
curing.

W ri t te n  fo r  th e  T ra d e sm a n .
“ Once you interest a girl in man

icure goods,’’ remarked the clerk in 
that department of one of the popular 
local drug stores, “you may hank 
on it that she is a steady customer 
for that line from that time on.

“In our store we make a special 
effort to get for this showcase the 
very best things going. There are 
a lot of tools on the market that 
are almost worse than none— buffers 
of the wrong shape, files that are so 
coarse they scrape the nail all to 
pieces and slip and slide around so 
that those unsightly white spots ap
pear, which are always due to a 
bruise or other injury of the nail. 
There is nothing that I ever saw or 
heard of that will eradicate or even 
cover up these spots; they simply 
have to grow off. and in the mean
time are a source of great annoy
ance to the person who likes to be 
the possessor of perfect finger
nails.

“When I get new patrons I find 
out all I can about the goods they 
have been in the habit of using. We 
keep about everything advertised in 
manicure needs. We have calls for 
all we stock up on, but I know which 
are the best. If a girl insists on 
clinging to a certain favorite I don’t 
argue the matter with her— I sell 
her what she wants. But before she 
really knows what I ’m about I start 
a little conversation, adroitly ex
plaining why I, myself, prefer a 
particular firm’s output. Ten to one 
the girl veers to my way of think
ing and I sell her a nice little bill.

“ It’s no way to sell manicure goods 
to be ‘offish’— that spoils every
thing; one must be a wee bit chum
my, even with a stranger. This 
merchandise is different from any
thing else in the store and must be 
handled with the most delicate fin
esse. It’s more nearly like facial 
preparations, whose sale is also gov
erned by about the same subtle laws.

“I never recommend a preparation 
or tool that I can not honestly praise. 
If a customer is bound to have it 
I sell it without any unnecessary 
talk, but if she is the least bit

vacillating I can almost always win 
her over to the goods I like best, 
because I know them to do what the 
advertisements say they will and I 
can talk them.

“ If a girl is just about to dip into 
the ‘nail craze,’ and has not yet pro
vided herself with any of the things 
she will require, I sell her the entire 
list.

“ First, I bring out some of the 
dishes for soaking the nails. One 
should never be selected that is the 
least bit ‘tippy’ or disagreeable 
consequences will follow. The base 
should be broad in proportion— al
most as large in diameter as the 
rim. Also it must not be too thin, 
as that makes it easily chipped. It 
should be, at least consideration, 
eight inches across, and preferably 
of glass, as the water looks prettier 
in glass than in china— it looks 
cleaner, somehow.

“The nail file should be not more 
than six inches in length if narrow 
and flexible. These usually come in 
a little dark red or brown leather
ette case, which helps to dispose of 
them to finicky customers. ‘It looks 
so “trav’lingy,” ’ the girls say. Some 
like a rigid file, and where the nails 
are not of a fine quality a stiff file 
is better to use. The best come with 
a tiny corrugation on the lower 
edge, which is< handy in filing down 
little pieces of protruding skin at the 
corners of the nail. This fine file 
on the edge would really pass un
noticed if one were not familiar with 
its use.
- "The boxes of sand paper (with 
differing degrees of coarseness on 
the two sides) arc indispensable, aft
er the file, in smoothing the rough 
shreds of nail and cuticle at the cor
ners and just under the nail. Some 
people use them altogether, in place 
of the file. They are much more 
rapid for this— and also much cost
lier, as a first-class file once bought 
is bought forever, while the sand 
paper erodes quickly, necessitating 
frequent renewal.

“Toilet soap goes easily with the 
dish. All girls have a most decided 
penchant for elegant soaps and it’s 
a cinch to hand them out. They al
most invariably purchase those with 
a faint pleasing odor, although once 
in a while we run across a ‘sanitary 
crank’ who will take nothing but 
‘strictly unscented.’

“Then there are scissors of the 
prescribed shape and sharpness, to 
cut the cuticle, and vaseline or 
other unguent to soften up the nails.

“ I forgot to mention peroxide of 
hydrogen or ongoline to bleach the 
surface and under the nails and 
break down the line of thick skin 
next the ‘moon.’

“ Magnesia is bought by those ad
dicted to the fad of an unnatural 
and startling white oval under the 
nails.

“Last comes some grinding prep
aration to give a polish. There are 
many different sorts of stuff for this 
object. Some are to be moistened 
and applied with a buffer. It spoils 
a buffer for polishing dry, so one 
must be kept for this purpose alone 
if this kind of polisher is employed. 
A  finely-ground pink powder is also

pressed into service. In my judg
ment the very nicest burnish-produc
er is one where the unguent and the 
polishing powder are combined with 
a roseate tint, making one process 
of three applications, thus saving 
some time in the manicure p’rocedure.

“The buffer comes last. Then the 
nails receive a final rinse, followed 
by a brisk little whisk of the buffer 
— and ‘there you are, there you are!’

“The operation sounds long, and 
it does consume from half to three- 
quarters of an hour from the time 
a girl sits down at the manicure 
stand in the Beauty Parlor until the 
little artist opposite her looks up 
with a tip-fetching smile to ‘see how 
you like ’em!’

“The dear Sex Feminine seems to 
derive an immense amount of en
joyment in ‘having its nails mani
cured;’ but if the dear creatures did 
but know it they could do the work 
every bit as well themselves. All 
they have to do is to go once each 
to three or four different manicurists, 
and by the time they have been un
der the work of all these, if they have 
kept their eyes wide open— al
though apparently oblivious to de
tails— and have let the little mani
cure girls talk all they like to (and 
this last is a most essential point), 
they have the entire process down 
pat. But all are not wise enough to 
‘catch on,’ and so must spend dol
lars galore where they might just 
as well save them and put them in the 
bank.

“It’s a most excellent idea for a 
young lady to know how to mani
cure her fingernails herself, for 
many times she would like to have 
them look nice but is miles away 
from the Beauty Doctor on whom 
she has relied.

“And just here’s where I come in 
with my sage advice to keep sup
plied with all these fussy little doo
dads for nail ornamentation. To be 
sure, they cost a pretty penny in the 
aggregate, but with care and thrifty 
use they will last a long, long time.

“This handsome china tray with 
the dainty wild rose pattern com
pletes the layout.

“Let me give you a word of cau
tion: Always buy your manicure
tools of a druggist— never of a dry 
goods or department store. And I 
don’t say this for the reason that 
I ’m in a drug store myself, but be
cause druggists always keep better 
manicure tools than do other stores. 
They cost more with us, but the 
quality more than makes up for the 
difference in price. You can get the 
‘dopes’ all right at the other places 
but not the tools, and they are the 
more important of the two.”

And the chatty drug clerk handed 
me, with a smile, half a dozen or 
so free samples of what he called 
the “dopes.”

But he— intentionally or on pur
pose— omitted to mention that the 
human hand, with a little nail luster, 
is a better buffer than any manufac
turer could possibly invent.

Jennie Alcott.

How Menthol Pencils Are Made.
Menthol cones or “pencils” are 

made by melting the menthol ^pd

pouring into metal moulds. When in
tended for this purpose the menthol 
should be entirely freed from any 
trace of the oil from which it has been 
separated, as the presence of the lat
ter raises the melting point of the 
mass and thus renders it unsuitable.

The cone is fastened in its wooden 
case or holder by simply heating the 
end in a small flame as sealing wax 
is heated, and then quickly pressing 
into the recess. Some manufactur
ers, it is said, use water glass and vari
ous mucilages for affixing the cone to 
its support. Wooden holders are to 
be preferred to metal ones because be
ing but feeble conductors of heat 
the menthol is not affected by the 
grasp of the fingers. Thos. Willets.

School Supplies
Holiday Goods

W a it fo r th e  big line.
FRED BRUNDAGE Wholesale Druggist

M uskegon , M ich.

Our
Holiday Goods

display will be ready soon.

See line before placing 
your order.

Grand Rapids Stationery Co.
29 N. Ionia St. Grand Rapids, Mich.

Booklet free on application

Dorothy Vernon

Perfume
P op ular in O dor! 
P op ular in Nam e! 
Pop ular in Price!

Universally sold at re
tail, 50 cents per ounce, 
and at wholesale at $4.00 
per pint, net.

Dorothy Vernon
Perfume

Dorothy Vernon
Toilet Water

Dorothy Vernon
Sachet Powder

The
Jennings Perfumery Co. 

Grand Rapids, Mich.
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WHOLESALE DRUG PRICE CURRENT

Advanced—
A d v an ced —C it r ic  A cid , OU P e p p e rm in t, C am p h o r.

Acldum
A ce ticu m  .............  6@
B enzo icum , G e r . .  70®
B o rac lc  .................. @
C arb o licu m  .........  26®
C itr lc u m  ................ 52@
H y d ro c h lo r  .........  3@
N itro c u m  .............  8®
O x alicu m  .............  10®
P h o sp h o riu m , dll. @
S alicy licu m  .........  42®
S u lp h u rlc u m  _____1% ®
T a ñ n lc u m  ............. .76® 85
T a r ta r ic u m  ......... 38® 40

Ammonia
A qua, 18 d e g ___ 4® 6
A qua, 20 d e g ----- 6® 8
C a rb o n a s  .............. 13® 15
C h lo rid u m  ........... 12® 14

Aniline
B la ck  .....................2 00® 2 25
B row n  ................... 80@1 00
Red .......................... 45® 50
Y ellow  ................... 2 50@3 00

Baccae
C u b eb a e  . .p o . 22 18® 20
J u n ip e ru s  ............. 7 0 8
X an tb o x y lu m  . . . . 30® 35

Balsamum
C o p a ib a  ................ 46® 60
P e n i  ........................ @ 1 60
T e ra b ln , C a n a d a 60® 65
T o lu ta n  ................. 35® 40

Cortex
Abies, C a n a d ia n . 18
C a ss la e  ................. 20
CMnchona F l a v a . . 18
B u o n y m u s  a t r o . . 45
j l y r ic a  C e r i f e r a . 20
P r im u s  V irg ln i . . 15
Qu ilia la , g r ’d 12
S a s s a f ra s  . . po 25 94
(J lm us .................... ss

Extractum
G ly c y rrh iz a  G la . 24® 30
G ly cy rrh lza , p o . . 28® 80
H a e m a to x  ........... 1 1 ® 12
H a e m a to x , I s  . . . 13® 14
H aem a to x . ( 4 s . . . 14® 15
H a e m a to x , V4S . . 16® 17

Ferru
C a rb o n a te  P rec ip . 15
C it ra te  a n d  Q u in a 2 00
C it ra te  S o lub le  .. 55
F e rro c y a n ld u m  S 40
S olu t. C h lo rid e  . . 15
S u lp h a te , co m ’l . . 2
S u lp h a te , co m ’l. by

bbl. p e r  c w t . . . 70
S u lp h a te , p u re  . . 7

Flora
A ifiicfl ............... 15® 18
A n th e m is  ............. 30@ 35
M a tr ic a r ia  . . . . 30® 86

Folia
B a ro s m a  ............... 30@ 38
Cassia Acutlfol,

T ln n e v e lly  . . . . 15® 20
C ass ia , A c u tlfo l. 25® 30
S a lv ia  offic inalis.

(4s a n d  (fcs .. 18® 20
Uva U rs i ............... 8® 10

C o p aib a  .............. 1  1 6 0 1  26 S c illae  C o . .
C u b eb a e  .............. 1 20® 1 30 T o lu ta n  . .
E v e c h th i to s  ------1 00® 1 10 j P ru n u s  v ir a
E r ig e ro n  ................1 00@1 10
G a u lth e r ia  ............2 25@2 35
G e ra n iu m  .........oz 75
G osa lpp il S em  g a l 50® 60
H ed eo m a  ...............2 25@2 50
J u n ip e r a  ..............  40@1 20
L a v e n d u la  ...........  90®2 75
L im o n s  ...................1 35®1 40
M e n th a  P ip e r  . .  .3 50@3 60 
M e n th a  V erid  . .6  00®5 56 
M o rrh u a e  g a l . .1  25@1 66
M y rlc la  ..................3 00®3 56
O live ...................... 75®S 00
P ic is  L iq u id a  . . .  10® 12
P ici*  L iq u id a  ga l @ 35
R ic ln a  .................... 1 02@1 06
R o s m a rin i ........... ® l  06
R o sae  o s ..............5 60®6 00
B uccin i ..................  40® 45
S a b in a  ...................  90 1 60
S an  ta l  .................... 2 25 0  4 50
S a s s a f ra s  .............  75® 80
S in ap is , e ss . o z . . ®  65
T Iglil ...................... 1 1 0 0 1  20
T h y m e  ................... 40® 60
T h y m e , o p t ......... @1 60
T h e o b ro m a s  ___  15® 20

Gummi
A cac ia , 1 s t p k d . .  ®
A cac ia , 2nd p k d . .  ®
A cac ia , 3 rd  p k d . .  @
A cac ia , s if te d  s ts . @
A cacia , po ..............  45®
A loe B a rb  ................22®
Aloe. C ap e  ...........  @
Aloe. S o co tri
A m m oniac  ........... 55® 60
A sa fo e tid a  ........... 3 5 # 40
B en zo in u m  .......... 50® 55
C a tech u , I s  ......... @ 13
C a tech u , (¿ s  . . . 0 14
C a tech u , (¿ s  . . . ® 1«
C o m p h o ra e  ...........1 12@1 21
B u p h o rb lu m  . . . . @ 40
G a lb a n u m  ........... ®1 00
G am b o g e  . . .  p o . .  1 35@1 45
G u a ia cu m  . ,p o 3 5 ® 35
K ino  ...........po 45c @ 45
M astic  ................... ® 60
M y rrh  .........po 50 @ 45

n il ..........................3 300 3 35
S h e llac  ................... 60® 70
S hellac , b le a c h e d  60® 65
T ra g a c a n th  ......... 70@1 00

Herba
A b sin th iu m  ......... 4 50® 4 60
E u p a to r lu m  oz p k  20
L obe lia  .........oz p k  25
M a jo ru m  . . . o z  pk  28
M e n tra  P ip . oz pk  23
M e n tra  V e r . oz pk  25
R u e  ................oz pk  39
T a n a c e tu m  . . V . . .  22
T h y m u a  V . . oz p k  25

M agnesia
C alc in ed , P a t  . .  55® 60
C a rb o n a te , P a t . .  18@ 20 
C a rb o n a te , K -M . 18® 20
C a rb o n a te  ........... 18® 20

Oleum
A b sin th iu m  ..........4 90®5 00
A m y g d a lae , D ulc. 50® 60 
A m v g d a lae , A m a  8 00 0  8 25
A n ls i ........................ 1 7 5 0 1  80
A u ra n ti  C o rte x  2 75@2 85 
B e rg a m ii . . .  85@3 00
C a jip u ti ...............  85® 90
C a rv o p h illl ............1 3 0 0 1  40
C e d a r  ...................... 50® 90
C h en o p a d il ......... 8 75® 4 00
C in n a m o n l ............1 1 6 0 1  26
C itro n eU a  . .........  60® 66
Contain M m  . . .  MM M

P o ta ss iu m
B l-C a rb  ...............  15® 18
B ic h ro m a te  ......... 13® 15
B ro m id e  ...............  25® 30
C a rb  ............   12® 15
C h lo ra te  .........po. 12® 14
C y an id e  ...............  34® 38
Io d id e  ...................... 2 50@2 60
P o ta s s a , B i t a r t  p r  36® 32 
P o ta s s  N l t r a s  o p t 7®  10 
P o ta s s  N i t r a s  . . .  6®  8
.P lru ssia te  ...........  23® 2ß
S u lp h a te  po  ......... 15® 18

R ad ix
A co n itu m  ............  20 0  25
A lth a e  ...................  30® 35
A nchuse. ...............  io@  12
A ru m  po  ............. @ 25
C a lam u s  ...............  20® 40
G e n tia n a  po  1 5 .. 12® 15
G ly c h rrh iz a  p v  15 1 6 0  18
H y d ra s t is ,  C a n a d a  '  1 90 
H y d ra s tis ,  C an . po @2 00
H elleb o re , A lba. 12® 15
In u la , po  .............  1 8 0  22
Ip eca c , po  ...........2 25 0  2 35
Ir is  p lox  ............. 35® 40
J a la p a ,  p r  ...........  25® 80
M a ra n ta , % s . . .  @ 3 5
P o d o p h y llu m  po . 15® 18
R hei ........................ 75@1 00
R hel, c u t  ..............1 00® 1 25
R hei. pv  ...............  75@1 00
S p ig e lla  ..................1 45@1 50
S a n u g in a r l ,  po  18 @ 1 5
S e rp e n ta r ia  ......... 60® 55
S e n e g a ..................  8 5 0  90
S m ilax , offi’s  H .  ®  48
S m ilax , M ............... 0  25
S c illae  po  45 ___ 20® 25
S y m p lo c a rp u s  . . .  @ 25
V ale rian a  E n g  . .  0  25
V a le ria n a . G er. . .  15® 20
Z in g ib e r  a  ........... 1 2 0  14
Z in g ib e r  j  ............  22@ 25

S em en
A nisum  po 2 0 . . . .  @ 16
A pium  (g ra v e l’s )  13® 15
B ird , I s  ...............  4 0  6
C a ru l po  15 ......... 1 2 0  14
C ard a m o n  ...........  7 0 0  90
C o rla n d ru m  ......... 12® 14
C a n n a b is  S a tiv a  7®  8
C ydo n lu m  ........... 75@1 06
O henopod ium  
D ip te r ix  O d o ra te .
F o en ic u lu m  .........
F o e n u g re e k , p o . .
L in i .........................
L in i, g rd . bb). 2%

25® 36
80®) 00 

@ 18 
7®  9
4® 6
3®  6

L o b e lia  ....................  76®
P h a r la r ia  C a n a ’n  9®  10
R a p a  ..........................  5®  6
S in a p is  A lb a  _____  7® 9
S in a p is  N ig ra  . . .  9® 10

SpirltuB
F ru m e n t l  W  D . 2 00®2 50
F ru m e n t l  ............. 1 25@1 50
J u n ip e r ls  Co O T  1 6o@2 00
J u n ip e r is  Co ___ 1 75@3 50
S a c c h a ru m  N  E  1 90@2 10 
S p t V ln l G alli . .1  75@6 60 
V ini O p o rto  . . . . 1  25®2 00 
V ina  A lba  ...........I 2 5 0 2  00

S ponges
F lo r id a  S h eep s ' wool

c a r r ia g e  ........ 3 00 @3 50
N a s sa u  s h e e p s ’ wool

c a r r ia g e  ........... 3 50 @3 75
V elv e t e x t r a  s h e e p s ’ 

w ool, c a rr ia g e ..  @2 00
E x t r a  yellow  s h e e p s ’ 

w ool c a r r i a g e . . @1 25
G ra s s  s h e e p s ’ wool,

c a r r ia g e  ...........
H a rd , s la te  u s e . .
Y ellow  R eef, fo r 

s la te  u se  .........

@1 25 
@1 00

@ t 40
Syrups

A c a c ia  ...................
A u ra n ti  C o rte x  .
Z in g ib e r  ................
ip e c a c  ...........  . .
F e r r i  I o d ..............
R h e i A rom  
S m ilax  Offl’s  . . .  
Senega ..................

T in c tu re s
A n c o n ltu m  N a p ’sR  6i
A n c o n itu m  N a p ’s F  5i
A loes ....................... 8i
A rn ic a  ...................  51
A loes & M y rrh  . .  61
A sa fo e tld a  ...........  51
A tro p e  B e lla d o n n a  61
A u ra n ti  C o r te x . .  51
B en zo in  .................  fu
B en zo in  Co . . . .  5(
B & rosm a .............  g(
C a n th a r td e s  .........  71
C ap s ic u m  .............  5(
C a rd a m o n  ...........  7t
C a rd a m o n  Co . . .  7t
C a s to r  ...................  1 o(
C a te c h u  ................. gj
C in c h o n a  .............  5(
C in c h o n a  Co . . . .
C o lu m b ia  .............
C u b eb a e  ...............  5(
C a ss ia  A cu tlfo l . .  6(
C a s s ia  A cu tlfo l Co 5<j
D ig ita lis  ...............  go
E rg o t  ...................... go
F e r r i  C h lo r ld u m . 36
G e n tia n  .................  gfl
G e n tia n  Co ..........  80
G u lac a  ................... 50
G u la c a  a m m o n  . .  60
H y o sc y a m u s  . . . .  50
Io d in e  ..................... 75
Io d in e , co lo rless  75

........................ 60L o b e lia  .................. 50
M y rrh  ...................  50
N u x  V o m ic a  ___  50
O P« .........................  75
Opil, c a m p h o ra te d  50
O pil, d e o d o r iz e d . . 1 50
Q u a ss ia  .................  50
R h a ta n y  ...............  50
£ h e i ........................  50
S a n g u ln a r ia  ........  50
S e rp e n ta r ia  .........  50
S tro m o n lu m  . . . .  60
T o lu ta n  .................  60
V a le ria n  ................  50
V e ra tru m  V erlde. 50
Z in g ib e r  ...............  20

M iscellaneous
A e th e r, S p ts  N it  3f 30® 35 
A e th e r, S p ts  N it  4f 34® 38 
A lu m en , g rd  po  7 3®  4
A n n a tto  ................  40® 50
A n tim o n i, po  . . . .  4®  5
A n tim o n i e t  po  T  4 0 0  50
A n tlp y r in  .............  @ 25
A n tife b r in  ............  @ 26
A rg e n ti N i t r a s  oz @ 54
A rse n ic u m  ........... 10®  13
B alm  G ilead  b u d s  60® 65
B is m u th  8  N ----- 1  86@1 90
C alc iu m  C hlor, I s  @ 9
C alc iu m  C hlor, %a @ 10
C alc iu m  C h lo r 14s  @ 12
C a n th a r ld e s , R u s  @ 1 75 
C ap slc l F r u c ’s  a f  @ 20
C a p s id  F r u c ’s  p o  @ 22
C ap ’i F r u c ’s  B  po  @ 1 6
C a rp h y llu s  ...........  2 0 0  22
C arm in e , N o. 40. @4 25
C era  A lb a  ...........  50® 55
Corn F la v a  ......... 40 0  42
C ro cu s  .................... 1 40@ l 50
C a s s ia  F ru c tu s  . .  @ 3 5
C e n tr a r ia  .............  @ 10
C a ta c e u m  .............  @ 35
C h lo ro fo rm  ..........  32® 52
C h lo ro ’m  S q u ib b s  @ 90 
C h lo ra l H y d  C rs s l  3 5 0  1 60
C h o n d ru s  ............  20® 25
C in c h o n ld in e  P -W  38® 48 
C ln c h o n id ’e G erm  88®  48
C o ca in e  .................. 3 55 @3 75
C o rk s  l i s t  D  P  C t. 75
C reo so tu m  ........... ®  45
C re ta  .........bb l 75 @ 2
C re ta , p re p  ___  @ 5
C re ta , p re c ip  . . .  9 @ 11
C re ta , R u b ra  . . .  ®  8
C ro cu s  ................... 1  15@1 20
C u d b e a r  ................  @ 24
C u p ri S u lp h  ........... 6%@

10

60®
70®
12®

@
8®

®
35®

50®

D ex tr in e
E m e ry , a ll N o s ..
E m e ry , po ...........
E rg o ta  -----po  65
E th e r  S u lp h  ___
F la k e  W h ite  ___
G alla  .......................
G a m b le r  ...........
G e la tin , C o o p e r ..
G e la tin , F re n c h  . 
G la s sw a re , f it box 

L e ss  th a n  box . .  70
G lue, b ro w n  . . . .  11® 13
G lue w h ite  ...........  16® 25
G ly c e rln a  ..............12%@ 16
G ra n a  P a r a d l s l . .  @ 2 6
H u m u lu s  .............  35® 60
H y d ra rg  C h . . .M t  0  90 
H y d ra rg  C h  C o r 0  85 
H y d ra rg  O x R u ’m  @1 00 
H y d ra rg  A m m o ’l @1 10 
H y d ra rg  U n g u e ’m  50® 60 
H y d ra rg y ru m  . . .  @ 7 5
Ich th y o b o lla , A m . 90@1 00
In d ig o  ..................... 75 0 1  00
Iod ine , R esu b l . .3  8 5 0 3  90
Iod o fo rm  ............... 3 90@4 00
L u p u lin  .................  @ 40
L y c o p o d iu m  ........  85® 90
I f  M is  ..................  75

L iq u o r A rse n  e t  
H y d ra rg  Iod  . .  @ 2 5

L iq  P o ta s s  A rs in it  10@ 12
M ag n es ia , S u lph . 2® 3
M agnesia , S u lp h  bbl @ 1%
M an n ia . S F  ___  45® 60
M en th o l ................. 3 40@3 50
M orph ia , S P  & W 2 35 0  2 60 
M orp h ia . S N  Y Q2 35@2 60 
M orp h ia , M ai. . .2  3 5 0 2  60 
M oschus C a n to n . 0  40 
M y ris tic a , N o. 1 26® 30 
N u x  V om ica  po  15 @ 10
O s S ep ia  .............  26® 28
P e p s in  S aac , H  A

P  D Co ...........  @1 66
P ic is  L iq  N  N

g a l doz .............  01  00
P ic is  L iq  q t s ___  @1 06
P ic is  L iq. p in t s .  @ 60
P il H y d ra rg  po 80 0  50
P ip e r  N ig ra  po  22 0  18
P ip e r  A lb a  po  35 0  30
P ix  B u rg u m  . . . .  @ 8
P lu m b l A ce t . . . .  12® 16
P u lv is  I p ’c e t  O pil 1 30® 1 60 
P y re th ru m , b x s  H  

& P  D  Co. doz @ 76 
P y re th ru m , pv  . .  20® 25
Q u a ss ia e  ...............  8® 10
Q uino, S P  & W . .18®  28
Q u in a , S G e r .............18® 28
Q u in a , N . Y ................18® 28

R u b la  T ln c to ru m  
S a c c h a ru m  L a ’s.
S a la c in  ...................4
S a n g u is  D ra c ’s . .
S apo , W  ...............
S apo , M ...............
S apo , G ...............
S e id litz  M ix tu re
S in a p is  .................
S in ap is , o p t . . . .  
Snuff, M accaboy ,

D eV oes .............
S nuff, S ’h D eV o’s 
Soda, B o ra s  . . . .  
Soda, B o ra s , po. 
S oda e t  P o t 's  T a r t
S oda, C a rb  ........... 1
Soda, B l-C a rb  ..
S oda, A sh  ........... 3
Soda, S u lp h a s  . .  
S p ts , C o logne 
S p ts , E th e r  C o .. 
S p ts , M y rc ia  D om  
S p ts , V ini R e e t bbl 
S p ts , V i’i R e c t % b 
S p ts , Vl’I R ’t  10 gl 
S p ts , V i’l R ’t  5 gal 
S try c h n ia , C ry s t’l 1 
S u lp h u r  Sub l . . .  2 
S u lp h u r , R oll . . .  2
T a m a r in d s  ...........
T ereb en th  V en ice  
T b e o b ro m ae  . . .

12® 14
22® 25
50@4 75
40® 50
12® 14
10® 12

0 15
20® 22

@ 18
@ 30

® 51
@ 51

9® 11
9® 11

25® 28
1(4® 2

3® 5
1(4® 4

@ 2
@2 60

60® 55
@2 00
@
<S
®
@

05@1 2f
’% ® 4
(4® Vt
8® 10

28® 30
45®

V an illa  ................. 9 00@
Z inci S u lph  .........  7®  8

Oils
bbl. gal.

W h a le , w in te r  . .  7 0 0  70
L a rd , e x t r a  ____  70® 80
L a rd . No. 1 -----  60® 66
L in seed , p u re  r a w  37® 40
L in seed , b o ile d ___ 38® 41
N e a t’s -fo o t, w s t r  65® 70 
S p ts . T u rp e n tin e  . .M a rk e t  

P a in ts  bbl. . L. 
R ed  V e n e tia n  ..1 %  2 ®3 
O ch re , yel M ars  1% 2 @4 
O ere, yel B e r  . . 1 % 2 @3
P u t ty ,  c o m m e r’l ’ >4 2(0 @3 
P u tty ,  s t r ic t ly  pr2(fc 2%@3 
V erm illion . P r im e

A m e ric a n  ...........  13® 15
V erm illion , E n g . 75® 80
G reen , P a r is  ____  24 @30
G reen . P e n in s u la r  1 3 0  16
L ead , red  ................7 U@  7 «
L ead , w h ite  ..........7 (4®  7%
W h itin g , w h ite  S 'n  @ 90 
W h itin g  G ild e rs ’ .. @ 95 
W h ite , P a r is  A m ’r  @ 1 26 
W h l t 'g  P a r is  E n g

cliff .....................  @1 40
u n iv e r s a l  P r e p ’d 1 i0@ l 20 

V a rn ish e s
No. 1 T u rp  C o ao h l 10@1 20 
E x t r a  T u rp  ........ 1 60@1 7n

We wish at this time to inform 

our friends and customers that we 

shall exhibit by far the largest and 

most complete line of new and up- 

to-date Holiday Goods and Books 

that we have ever shown. Our 

samples will be on display early 

in the season at various points in 

the State to suit the convenience 

of our customers, and we will 

notify you later, from time to time, 

where and when they will be 

displayed.

Hazeltine & Perkins 
Drug Co.

Qrand Rapids, Mich.
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G R O CER Y PR ICE C U R R E N T
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

Ad v a n c e d d e c l i n e d

Index to Markets
By Columns

Col
A

A m m o n ia  ............................  1
A x le  G re a se  ......................  1

B
B ak e d  B e a n s  .....................  1
B lu in g  ..................................  1
B a th  B r ic k  ........................  1
B ro o m s ................................. 1
B ru s h e s  ..............................  1
B u t t e r  C o lo r ......................  1

C
C o n fe c tio n s  ...........................11
C an d le s  ................................ 1
C an n e d  G oods .................. 1
C a rb o n  O ils  ........................ 2
C a tsu p  ................................... 2
C e re a ls  ................................  2
C heese  ..................................  \
C h ew in g  G um  .................. 8
C h ico ry  ................................  §

C lo th es  L in e s  ...................  2
C ocoa ..................................... *
C o co a n u t ............................  3
C ocoa S h e lls  ......................  3
Coffee ................................... 8
C rea m  T a r t a r  .................. 4
C ra c k e rs  ..............................  3

D
D ried  F r u i t s  .....................  4

F
F a r in a c e o u s  G oods ........  S
F is h  a n d  O y s te rs  ..............10
F is h in g  T a c k le  ...............
F la v o r in g  e x t r a c ts  . . . .  6
F re s h  M e a ts  .....................
F r u i ts  ..................................... 11

Q
G e la tin e  ..............................
G ra in  B a g s  ........................  6
G ra in s  a n d  F lo u r  ...........  5

H .
H e rb s  ..................................... *
H id es  a n d  P e l t s  ................10

I
J

J e lly  .......................................  •

L ico rice  ................................  •
M

M e a t E x t r a c t s  .................. 6
M ince M e a t ........................  8
M olasses  ..............................  8
M u s ta rd  ................................ 8

N
N u ts  ......................................  11

O
O lives  ................................... 8

P
P ip e s  .....................................  6
P ic k le s  ................................  6
P la y in g  C a rd s  ...............  6
P o ta s h  ................................... 6
P ro v is io n s  ..........................  6

R
R ice ......................................... T

S
S a la d  D re s s in g  ...............  7
S a le ra tu s  ............................  7
S a l S o d a  ............................  7
S a l t  ......................................... 7
S a l t  F is h  ............................  7
S eed s  .....................................  7
S h o e  B la c k in g  .................. 7
S nuff .....................................   8
S oap  .................................   8
S o d a  ......................................  8
S o u p s ..................................... •
S p ice s  ................................... 8
S ta rc h  ................................... 8
S u g a r  ....................................
S y ru p s  ................................... 8

T
T e a  .................................   8
T o b a cco  ..............................  9
T w in e  ................................... 9

V
V in e g a r  ................................ 9

W
W a sh in g  P o w d e r  ...........
W ic k in g  ............................... 9
W ooden  w a re  .....................  9
W ra p p in g  P a p e r  ..............10

Y
Y e a s t C a k e  ............................10

A R C T IC  A M M O N IA
D oz.

12 oz. o v a ls  2 doz. b o x . . . 75 
A X L E  G R E A S E  

F r a z e r ’s
l ib .  w ood boxes , 4 dz. 3 00 
l ib .  t in  boxes , 3 doz. 2 35 
3% tb. t in  boxes, 2 dz. 4 25 
101b. p a ils , p e r  d o z . . .  6 00 
15Tb. p a ils , p e r  d o z . . .  7 20 
251b. p a ils , p e r  d o z .. . .1 2  00 

B A K E D  B E A N S  
C o lu m b ia  B ra n d

ltb .  c a n , p e r  d o z ......... 90
21b. c a n , p e r  d o z ........... 1 40
31b. ca n , p e r  d o z ........... 1 80

B A T H  B R IC K
A m e ric a n  ..........................  75
E n g lish  ..............................  85

B L U IN G
A rc tic

6 oz. o v a ls  3 doz. bo x  $ 40 
16 oz. ro u n d  2 doz. box  75 

S a w y e r’s P e p p e r  Box 
N o. 3, 3 doz. w ood

bo x es  ........................  4.00
N o. 5, 3 doz. w ood

b o x es  ........................ 7.00
BRO OM S

N o. 1 C a rp e t  ....................2 75
N o. 2 C a rp e t .....................2 35
N o. 3 C a rp e t ....................2 15
N o. 4 C a rp e t  ....................1 75
P a r lo r  G em  ................. 2 40
C om m on W h isk  ...........  85
F a n c y  W h isk  ................. 1 20
W a re h o u se  ...................... 3 00

B R U S H E S
S cru b

Solid  B a c k  8 i n ...............  75
Solid  B ac k , 11 i n ........ 95
P o in te d  E n d s  .................  85

S to v e
N o. 3 ..................... ' ...........  75
N o. 2 .................................. 1 10
N o. 1 .................................. 1 75

S hoe
N o. 8 ..................................1 00
N o. 7 ..................................1 30
N o. 4 ..................................1 70
N o. 3 ...................................1 90

B U T T E R  CO LO R 
W ., R  & C o.’s, 15c s iz e .l  25 
W ., R . & C o.’s, 25c size .2  00 

C A N D L E S
E le c tr ic  L ig h t, 8 s ....... 9%
E le c t r ic  L ig h t, 1 6 s . . . .  10
P a ra ff in e , 6s ................... 9
P a ra ffin e , 12s ...............  9%
W ic k in g  ............................20

C A N N E D  GOO D S 
A pples

3tT>. S ta n d a rd s  ___  1 00
G allon  .......................... @4 00

B la c k b e rr ie s
21b................................... 90@1 75
S ta n d a rd s  g a llo n s  .........

B ea n s
B a k e d  .....................  80 @1 30
R ed  K id n e y  .........  8 5 #  95
S tr in g  ...................... 7 0 # 1  15
W a x  ........................ 7 5 # 1  25

B lu e b e rr ie s
S ta n d a rd  .............  @1 40
G allon  ...................  @5 75

B rook  T ro u t
2tb. c a n s , s p ic e d . . .  1 90

C lam s
L i tt le  N eck , l tb .  1 00(91 25 
L itt le  N eck . 2!b. @1 50

C lam  B ouillon
B u rn h a m ’s % p t ...........1 90
B u rn h a m ’s  p t s ................3 60
B u rn h a m ’s  q t s ..................7 20

C h e rr ie s
R ed  S ta n d a rd s  .1 30@1 50
W h ite  ...................  1 50

C orn
F a i r  ................................. 60(375
G ood ...............................85 # 9 0
F a n c y  .................................1 25

F re n c h  P e a s
S u r  E x t r a  F in e  ..................  22
E x t r a  F in e  ........................ 19
F in e  ....................................... 15
M oyen  ................................  11

G o o se b erries
S ta n d a rd  ....................... 90

H o m iny
S ta n d a rd  ....................... 85

L o b s te r
S ta r ,  % lb ............................. 2 15
S ta r ,  l t b .............................. 3 90
P ic n ic  T a ils  .................... 2 60

M ackere l
M u sta rd . 1Tb......................1 80
M u sta rd , 2Tb......................2 80
S oused , 1% Tb....................1 80
S oused , 2lb ...................... 2 80
T o m a to , 1Tb.......................1 80
T o m a to , 2Tb...................... 2 80

M u sh ro o m s
H o te ls  .................... 15@ 20
B u tto n s  .................. 2 2 #  25

O y ste rs
C ove, 1Tb...................  @ 90
Cove, 21b..................  (qi 1  65
Cove, l ib  O v a J . . .  # 1  00

P lu m s
P lu m s  ................................  85

P e a s
M a r ro w fa t ............. @1 00
E a r ly  J u n e  .........1 00@1 60
E a r ly  J u n e  S if te d  1 2 5 # 1  65 

P e a c h e s
P ie  ..........................1 0 0 #  1 15
Y ellow  .....................1 50@2 25

P in e a p p le
G ra te d  ....................1 25 # 2  75
S liced  .....................1 35 # 2  55

P u m p k in
F a i r  ........................  70
G ood ...................... 80
F a n c y  .................... 1 00
G allon  ...................  2 00

R a sp b e rr ie s
S ta n d a rd  .............  @

R u ssian  C a v ia r
%Tb. c a n s  ..........................3 75
%Tb. c a n s  ........................ 7 00
l ib .  c a n s  ........................ 12 00

S alm on
C ol’a  R iv e r, ta ils  1 80@1 85 
C ol’a  R iv e r, f la ts  1 9 0 # 1  95
R ed  A la s k a  .........1 2 0 # 1  30
P in k  A la s k a  ___  # 1  00

S a rd in e s
D o m estic , % s . .3  @ 3%
D o m estic , % s ___  5
D o m estic , A lu st’d  5%@ 9 
C alifo rn ia , % s . . . l l  @14 
C alifo rn ia , % s . . ,1 7  @24
F re n c h , % s ___ 7 @14
F re n c h , % s ___ 18 @28

S h rim p s
S ta n d a rd  .............1 20 @1 40

S u c c o ta sh
F a i r  ........................  85
G ood ...................... 1 00
F a n c y  ....................1 25@1 40

S tra w b e r r ie s
S ta n d a rd  .............  1 10
F a n c y  ................... 1 40@2 00

T o m a to e s
F a i r  ..........................  @ 95
Good .........................  # 1  00
F a n c y  .....................  # 1  20
G allons  .................... # 3  00

C A R B O N  O IL S  
B a rre ls

P e r fe c t io n  .........  @10
W a te r  W h i te  . . .  @ 9%
D. S. G aso lin e  . .  # 1 6
76 G aso lin e  ......... # 1 9
87 G aso lin e  ..........  @19
D eo d o r’d  N a p ’a  # 1 3 %
C y lin d e r ............... 29 # 3 4 %
E n g in e  ...................16 @22
B la ck , w in te r  . .  9 @10% 

C E R E A L S  
B re a k fa s t  F oods 

B o rd ea u  F la k e s , 36 1Tb. 2 50 
C rea m  o f W h e a t, 36 2Tb.4 50 
E g g -O -S e e , 36 p k g s . . .2  85 
E xce llo  F la k e s , 36 1Tb. 2 60 
E x cello , la rg e  p k g s . . .  4 50
F o rc e , 36 2 lb .................. 4 50
G ra p e  N u ts , 2 d o z ........ 2 70
M a lta  C eres, 24 l i b ___2 40
M a lta  V ita , 36 l i b .......... 2 85
M a p l-F la k e , 36 1Tb.. . . 4  05 
P illsb u ry ’s  V ito s , 3 dz. 4 25
R a ls to n , 36 21b.................4 50
S u n lig h t F la k e s , 36 1Tb. 2 85 
S u n lig h t F la k e s , 20 lg s  4 00
V igor, 36 p k g s ..................2 75
Z est, 20 2Tb........................4 10
Z e st, 36 sm a ll p k g s . . .4  50 

C re s c e n t F la k e s
O ne c a se  ...........................2 50
F iv e  c a se s  ........................ 2 40

S p ec ia l d ea l u n t i l  O ct. 1. 
O ne c a se  f re e  w ith  te n  

ca ses .
O n e -h a lf  c a se  f r e e  w ith  

5% c a se s .
O n e -fo u r th  c a se  f r e e  w ith  

2% c a se s .
F r e ig h t  a llow ed .

R olled O a ts
R o lled  A v en n a . b b l .........4 90
S tee l C u t, 100 Tb. s a c k s  2 50
M o n arch , b b l...................... 4 65
M o n arch , 90 Tb. s a c k s  2 30
Q u a k e r , c a se s  ................3 10

C rac k ed  W h e a t
B u lk  .......................................3%
24 2 Tb. p a c k a g e s  . . . . 2  50

C A T S U P
C olum bia , 25 p t s ...........4 50
C o lu m b ia , 25 % p t s . . . 2 60
S n id e r ’s  q u a r t s  ..............3 25
S n id e r ’s  p in ts  ................2 25
S n id e r ’s  % p in t s  ......... 1 30

C H E E S E
A cm e ...................... @12%
C a rso n  C ity  ___  # 1 2 %
E m b le m  ............  # 1 3
G em  ........................ # 1 3 %

Id e a l ........................ @14
J e r s e y  .................... @13
P e e r le s s  ...............  <u>
R iv e rs id e  .............  @13
S p r in g d a le  ...........  @12
W a rn e r ’s  .............  # 1 3
B ric k  ........................ @13
L e id en  ...................  @15
L im b u rg e r  ............. @13
P in e a p p le  ........... 40 @60
S ap  S ag o  .............  @19
S w iss , d o m e s t ic . .  @15 
S w iss , im p o r te d  @20

CH EW IN G  GUM 
A m e ric a n  F la g  S p ru c e  50
B e e m a n ’s  P e p s in  ......... 55
E d a m  ................................... 90
B e s t P e p s in  ...................... 45
B e s t P e p s in , 5 b o x e s . .2 00
B la c k  J a c k 50
L a rg e s t  G um  M ad e  . .  55
S en  S en  ............................  50
S en  S en  B re a th  P e r ’f. 95
S u g a r  L o a f  ......................  5u
Y u c a ta n  ............................  50

C H IC O R Y
B u lk  ......................................  5
R ed  .......................................  7
E a g le  .....................................  4
F r a n c k ’s  ..............................  7
S c h e n e r’s  ..........................  6

C H O C O L A T E  
W a lte r  B a k e r  & C o.’s

G e rm a n  S w e e t .............  22
P re m iu m  ..........................  28
V an illa  ..............................  41
C a ra c a s  .............................  35
E a g le  ..................................  28

COCOA
B a k e r ’s  ............................  35
C le v e la n d  ..........   41
C olon ial, % s ...................  35
C olon ial, % s .................  33
E p p s  ..................................  42
H u y le r  ..............................  45
V an  H o u te n , % s ___  12
V an  H o u te n , % s ...........  20
V an H o u te n , % s .........  40
V an  H o u te n , I s  ...........  72
W ebb  ..................................  28
W ilb u r, % s ...................... 41
W ilb u r, % s ......................  42

C O C O A N U T
D u n h a m 's  % s .............  26
D u n h a m ’s  % s & % s . . 26%
D u n h a m 's  % s ............  27
D u n h a m ’s  % s ...........  28
B u lk  ................................  13

COCOA S H E L L S
20th. b a g s  ......................... 2%
L e ss  q u a n t i ty  ................. 3
P o u n d  p a c k a g e s  ...........  4

C O F F E E
Rio

C om m on ...........................13%
F a ir  .................................... 14%
C hoice  ................................ 16%
F a n c y  ................................ 20

S a n to s
C om m on  ...........................13%
F a i r  .....................................14%
C hoice  ................................ 16%
F a n c y  ................................ 19
P e a b e rry  ............................

M araca ib o
F a i r  .................................... 16
C hoice  ................................19

M exican
C hoice .................................16%
F a n c y  ................................ 19

G u a te m a la
C ho ice  ....................... 15

Java
A fr ic a n  ..............................¿2
F a n c y  A fr ic a n  ............. 17
O. G ........................................25
P . G ..................................... 31

M ocha
A ra b ia n  ............................. 21

P a c k a g e
N ew  Y ork  B a s is

A rb u ck le  .................. 16 00
D ilw o rth  .................. 15 50
J e r s e y  ...............................15 00
L ion  ..................................... 14 60

M cL a u g h lin ’s X X X X  
M c L a u g h lin ’s  X X X X  sold  

to  r e ta i l e r s  on ly . M ail a ll 
o rd e rs  d ire c t to  W . F . 
M c L a u g h lin  & Co., C h ic a 
go.

E x t r a c t
H o lla n d , % g ro  b o x es  95
F e lix , % g r o s s ................1 15
H u m m e l’s foil, % g ro . 85 
H u m m e l’s t in . % g ro . 1 43 

C R A C K E R S
N a tio n a l B is c u i t C o m p a n y  

B ra n d  
B u tte r

S ey m o u r, R o u n d ..............6
N ew  Y ork , S q u a re   6
F a m ily  ........... ............ ........ 6
S a lted , H e x ag o n . . ___ 6

S oda
N . B . C. S oda ___ . . . . 6
S e le c t S oda ........... . . .  8
S a ra to g a  F la k e s  . . . .1 3
Z e p liy re t te s  ............. . . .1 3

O y ste r
N . B. C. R ou n d  . . . . .  6
N . B . C. S q u a re . S a lted  6
F a u s t ,  S hell ...................  7%

S w e e t G oods
A n im a ls  .............................10
A tla n tic , A ss o r te d  . . . . 1 0
B a g ley  G em s ...............  8
B elle  Is le  P ic n ic  ..........11
B r i t t le  ................................. 11
C a rtw h e e ls , S & M ___  8
C u r r a n t  F r u i t  ................ 10
C ra c k n e ls  .........................16
C offee C ake , N . B . C.

p la in  o r  ic ed  ..............10
C o co a n u t T a ffy  ..............12
C ocoa B a r  ........................ 10
C h o co la te  D ro p s  ............16

C o co a n u t D ro p s  ..............12
C o co a n u t H o n e y  C ak e  12 
C o co a n u t H ’y F in g e rs  12 
C o co a n u t M aca ro o n s  . .  18 
D ix ie  S u g a r  C ookie . .  9 
F r u i t  H o n ey  S q u a re s  12%
F ro s te d  C rea m  ................ 8
F lu te d  C o co a n u t ..........10
F ig  S tic k s  .........................12
G in g e r G em s .................  8
G ra h a m  C ra c k e rs  . . . .  8 
G in g e r  S n ap s , N . B . C. 7
H a z e ln u t  ...........................11
H ip p o d ro m e  .................... 10
H o n ey  C ake , N . B. C. 12 
H oney  F in g e rs , A s Ice. 12
H o n ey  J u m b le s  ..............12
H o u seh o ld  C ookies A s 8 
Iced  H o n e y  C ru m p e ts  10
Im p e r ia l ............................  8
J e r s e y  L u n c h  ................ 8
J a m a ic a  G in g e rs  ..........10
K re a m  K lip s  ................. 20
L a d y  F in g e rs  ................12
'i,em  Y en  ...........................11
L em on  G em s .................. 10
L em o n  B is c u it  S q ............  8
L em o n  W a fe r  ................ 16
L em o n  C ookie ................ 8
M a la g a  .............................. 11
M a ry  A n n  ........................  8
M arsh m a llo w  W a ln u ts  16 
M u sk eg o n  B ra n c h , ic ed  11
M o lasses  C ak e s  ..............8
M o u th fu l o f S w e e tn e ss  14
M ixed P ic n ic  .................. 11%
M ich. F ro s te d  H o n e y . .12
N e w to n  ...............................12
N u  S u g a r  ........................ 8
N ic  N a c s  ..........................  8
O a tm e a l C ra c k e rs  _____8
O k ay  .................................... 10
O ra n g e  S lices .................. 16
O ra n g e  G em s ...............  8
P e n n y  C ak es, A s s t . . . .  8
P in e a p p le  H o n e y  ..........15
P lu m  T a r t s  ...................... 12
P re tz e ls , H a n d  M d........  8%
P re tz e lle tte s , H a n d  M d. 8% 
P re tz e lle te s , M ac M d. 7%
R a is in  C ook ies ...............  8
R ev e re . A ss o r te d  ..........14
R ichw ood  ............................ 8
R u b e  ................................... 8
S co tc h  C ook ies ..............10
S now  C re a m s  ................ 16
S n o w d ro p  ......................V16
S piced  G in g e rs  ■ ...........  9
S p iced  G in g ers , I c e d . .10 
S p iced  S u g a r  T o p s  . . .  9
S u lta n a  F r u i t  ................ 15
S u g a r  C ak e s  .................... 8
S u g a r  S q u a re s , la rg e  o r

sm a ll ................................. 8
S u p e rb a  ............................  8
S p o n g e  L a d y  F in g e rs  25
U rc h in s  .............................11
V an illa  W a fe r s  ..............16
V ie n n a  C rim p  ...............  8
W a v e r ly  .............................. 8
W a te r  C ra c k e rs  (B e n t

& C o.) .............................16
Z a n z ib a r  ...........................  9

In - e r  S eal G oods.
D oz.

A lm ond  B o n  B o n  . . . .$ 1 .5 0
A lb e r t  B is c u i t  .............  1.00
A n im a ls  ............................... 1.00
B re e m n e r’s  B u t. W a fe r s  1.00 
B u t t e r  T h in  B is c u i t .  .1.00
C h ee se  S an d w ic h  ..........1.00
C o co a n u t M aca ro o n s  ..2 .50
C ra c k e r  M eal ..................... 75
F a u s t  O y s te r  .................. 1.00
F ig  N e w to n s  .................. 1.00
F iv e  O’clock  T e a  ..........1.00
F ro s te d  C offee C a k e . . . 1.00
F r o ta n a  ...............................1.00
G in g e r  S n ap s , N . B . C. 1.00
G ra h a m  C ra c k e rs  ___1.00
L em on  S n a p s  ..................... 50
M arsh m a llo w  D a in t ie s  1.00 
O a tm e a l C ra c k e rs  . . . .1 .0 0
O y s te re t te s  .......................... 50
P re tz e lle tte s , H . M. . .1.00
R oy a l T o a s t  ......................1.00
S a it in e  ................................ 1.00
S a ra to g a  F la k e s  ............1.50
S ey m o u r B u t t e r  ........... 1.00
S ocia l T e a  .........................1.00
Soda, N . B. C.....................1.00
Soda, S e le c t .................... 1.00
S p o n g e  L a d y  F in g e r s .  .1.00 
S u lta n a  F r u i t  B is c u i t .  .1.50
U n e e d a  B is c u i t  ................. 50
TTneeda J in je r  W a y fe r  1.00 
U n eed a  M ilk  B is c u i t . .  .50
V an illa  W a fe r s  ..............1.00
W a te r  T h in  .................... 1.00
Zu Z u G in g e r  S n a p s . .  .50
Z w ie b ack  ...........................1.00

C R EA M  T A R T A R
B a r re ls  o r  d ru m s  ............29
B oxes ...................................... 30
S q u a re  c a n s  ........................ 32
F a n c y  c a d d ie s  .................. 35

D R IE D  R F U IT S
A pples

S u n d ried  ............................
E v a p o ra te d  ......................

C a lifo rn ia  P ru n e s  
100-125 25tb. boxes .

00-100 251b. b o x e s . . #  6% 
80- 90 25Tb. b o x es  . . #  6% 
70- 80 25tb. b o x es  . .  #  7 
60- 70 25Tb. b o x es  . . #  7% 
50- 60 25Tb. b o x es  . . #  7% 
40- 50 25Tb. b o x es  . .  @ 8% 
30- 40 25Tb. b o x es  . .@  8% 

% c le ss  in  501b. ca se s .
C itro n

C o rs ic a n  .................... @22
C u r r a n t s

Im p ’d  1 Tb. p k g . . .  @ 7%
Im p o r te d  b u lk  . . .  @ 7%

P eel
L e ig p n  A m e ric a n  . , , , , . 1 4  
O rajage A m e ric a n  . . . . . I f

R a is in s
L ondon  L a y e rs . 3 c r  
L ondon  L a y e rs , 4 c r  
C lu s te r , 5 c ro w n  
L oose  M u sc a te ls , 2 c r  
L oose  M u sc a te ls , 3 c r  @7 % 
L oose  M u sc a te ls , 4 c r  @7% 
L. M. S eeded . 1 lb . 8 @8% 
L. M. S eeded, % Tb. 
S u lta n a s , bu lk  
S u lta n a s , p a c k a g e  7%@  8 

F A R IN A C E O U S  G OODS 
B ean s

D ried  L im a  ...................... 6
M ed. H d  P k ’d  . .1  75@1 85
B ro w n  H o lla n d  ..............2 25

F a r in a
24 lib .  p a c k a g e s  ............1 75
B u lk , p e r  100 lb s .............8 00

H om iny
F la k e . 50Tb. s a c k ...........1  00
P e a rl . 2001b. s a c k  ___ 3 70
P e a rl . 1001b. s a c k  . . . . 1  85 
M aces ron i a n d  V erm icelli 

D o m estic , 101b. b o x . . .  60 
Im p o rte d , 251b. b o x . . . 2 60 

P e a r l  B a rley
C om m on  ........................ 2 15
C h e s te r  ...............................2 25
E m p ire  ................................ 3 25

P e a s
G reen , W isc o n sin , b u . . l  25
G reen . S co tc h , b u ...........1  30
s p l i t ,  tb ........... ............ . . . .  *
_  S ago
E a s t  In d ia  ...........................6%
G erm an , s a c k s  .................. 6%
G erm an , b ro k e n  p k g .. . !
_  , T a p io c a
F la k e . 110 Tb. s a c k s  . . . . 7
P e a r l ,  130 lb . s a c k s  ___ 7
P e a r l ,  24 tb . p k g s .............7 %
F L A V O R IN G  E X T R A C T S  

F o o te  & J e n k s  
C o le m an ’s  V an . L em .
2 oz. P a n e l .......... I  20 75
3 oz. T a p e r  .........2 00 1 50
N o. 4 R ich . B la k e  2 00 1 50

J e n n in g s
T e rp e n e le ss  E x t . L em on  
_ . „ „  _  D oz.
N o. 2 P a n e l D. C .....................  75
N o. 4 P a n e l D . C ............ 1 60
N o. 6 P a n e l D. C ............2 00
T a p e r  P a n e l D . C ............ 1  50
1 oz. F u ll M eas. D . C . . .  65
2 oz. F u ll M eas. D . C . .1  20
4 oz. F u ll M eas. D . C . .2  26

J e n n in g s
M ex ican  E x t r a c t  V a n illa

„  D oz.
N o. 2 P a n e l D . C ............1  20
N o. 4 P a n e l D . C ............2 00
N o. 6 P a n e l D. C ............3 00
T a p e r  P a n e l  D . C .........2 00
1 oz. F u ll M eas. D . C . .  85
2 oz. F u ll M eas. D. C . .1  60 
4 oz. F u ll M eas. D. C . .3  00 
N o. 2 A ss o r te d  F la v o rs  75

G R A IN  BAGS 
A m o sk eag , 100 In b a le  19 
A m o sk eag , le s s  th a n  b l 19% 

G R A IN S  A N D  F L O U R  
W h e a t

N o. 1 W h ite  .....................  73
N o. 2 R ed  ..........................  75

W in te r  W h e a t F lo u r  
L o ca l B ra n d s

P a te n t s  ...............................4 50
S econd  P a te n t s  ..............4 30
S tr a ig h t  ...............................4 10
S econd  S tr a ig h t  ..............3 90
C le a r  .................................... 3 30
G ra h a m  ...............................3 75
B u c k w h e a t ...................... 4 40
R y e ....................................... 3 75

S u b je c t to  u s u a l c a sh  d is 
coun t.

F lo u r  in  b a r re ls ,  25c p e r  
b a r re l  ad d itio n a l.
W o rd e n  G ro ce r C o.’s  B ra n d
Q u ak e r, p a p e r  ..............3 70
Q u ak e r, c lo th  ................3 90

W y k e s -S c h ro e d e r  Co.
E c lip se  .................................3 so
K a n s a s  H a rd  W h e a t F lo u r  

J u d s o n  G ro c e r  Co.
F a n c h o n , % s c lo th  ___ 4 30

S p rin g  W h e a t F lo u r  
R o y  B a k e r ’s  B ra n d  

G olden H o rn , f a m i ly . . .4 30 
G olden H o rn , b a k e r ’s . . 4 20
C a lu m e t ...............................4 15
W isc o n s in  R y e ................ 3 35
J u d so n  G ro ce r C o.’s  B ra n d
C ere so ta , % s .................... 5 00
C ere so ta , % s .................... 4 90
C e re so ta , % s .................... 4 80
G old M ine, % s c l o t h . . 4 50 
G old M ine, % s c l o t h . .4 40 
G old M ine, % s c l o t h . . 4 30 
G old M ine, % s p a p e r .  .4 30 
G old M ine, % s p a p e r . . 4 30 
L e m o n  & W h e e le r ’s  B ra n d
W ingo ld , % s .................... 4 75
W ingo ld , % s .................... 4 65
W ingo ld . % s .................... 4 55

P ills b u ry ’s  B ra n d
B es t, % s c lo th  ................4 90
B es t, % s c lo th  ................4 80
B e s t, % s c lo th  ................4 70
B es t, % s p a p e r  ...............4 75
B e s t, % s p a p e r  ............4 75
B es t, w ood  ...................... 5 00
W o rd e n  G ro c e r  C o .'s  B ra n d
L a u re l,  % s c lo th  ___ 4 80
L a u re l, % s c lo th  ..........4 70
L a u re l, % s & % s p a p e r  4 60
L a u re l, % s ........................ 4 /0

W y k e s -S c h ro e d e r  Co. 
S leepy  E y e , % s c l o t h . . 4 80 
S leepy  E y e , % s c l o t h . . 4 '0 
S leepy  E y e , % s c l o t h . .4 60 
S leepy  E y e , % s ,.l i l l . . 4 60 
SJeepy B ye, % s p a p e r . . 4 60



M I C H I G A N  T R A D E S M A N 45
6

Meal
B olted  ............................. . .2  90
G olden G ra n u la te d  ___ 3 00
S t. C a r  F e e d  s c re e n e d  22 50 
N o. 1 C o rn  a n d  O a ts  22 50
C orn , c ra c k e d  ................22 00
C orn  M eal, c o a rs e  . . .  22 00 
Oil M eal, old p r o c . . . .3 0  00

Beef
E x t r a  M ess  ...........
B o n e less  ...................
R u m p , new  .............

P ig ’s F e e t
% b b ls ...........................
% bb ls ., 40 lb s . . . .  
% bbls.

. .10  00 
. .  9 50 
..1 0  50

. . . 1  10 

. . . 1  85 
3 75W jn te r  W h e a t B r a n . . 19 00 1 bbl. ......................7 7=;

W in te r  W h e a t  M id ’n g  21 0 0 1 T r ip e ......................
C ow  F e e d  ........................2.1 65

O a ts
N o. 2 W h ite  O ld .................... 43
N o. 2 W h ite  N e w ................. 38
N o. 3 M ich ig an  O ld ............41
N o. 3 M ich ig an  N e w ___ 37

C orn
C o m  ....................................57 %

H ay
N c. 1 tim o th y  c a r  lo ts  12 00 
N o. 1  tim o th y  to n  lo ts  13 00 

H E R B S
S a g e  ..................................... 15
H o p s  ................................... 15
L a u re l L e a v e s  ................ 15
S e n n a  L e a v e s  ...............  25

JE L L Y
5 lb . p a ils , p e r  . 1  85

15 lb . p a ils , p e r  p a u . . . .  40 
30 lb . p a ils , p e r  p a i l . . . .  70 

L IC O R IC E
P u r e  ..................................... 30
C a la b r ia  ............................  23
S ic ily  ................................... 14
R o o t ....................................  11

M E A T  E X T R A C T S
A rm o u r’s , 2 oz................ 4 45
A rm o u r’s , 4 oz ..................8 20
L ie b ig ’s  C h icago , 2 oz. 2 75
L ie b ig ’s , C h icago . 4 oz. 5 50 
L ie b ig ’s  Im p o rte d , 2 oz. 4 55 
L ie b ig ’s  Im p o rte d , 4 oz. 8 50 

M O L A S S E S  
N ew  O rlean s

F a n c y  O pen K e tt le  . . .  40
C ho ice  ................................. 35
P a i r  .....................................  26
G ood ..................................... 22

H a lf  b a r re ls  2c e x t ra . 
M IN C E  M E A T  

C o lum bia , p e r  c a s e . . . . 2 75 
M U STA R D

H o rse  R a d ish , 1 d z ........ 1  75
H o rse  R a d d ish , 2 dz  . .3  50 

O L IV E S
B ulk , 1 g a l. k e g s ............. 1  65
B u lk , 2 g a l. k e g s ............. 1 60
B u lk , 5 g a l. k e g s ............. 1  55
M an z a n illa , 8 o z ............. 90
Q ueen , p in t s  .................... 2 50
Q ueen , 19 oz ......................... 4 50
Q ueen , 28 o z ........................7 00
S tu ffed , 5 o z ......................  90
S tu ffed , 8 o z ......................... 1  45
S tu ffed , 10 oz ....................... 2 40

P IP E S
C lay , N o . 216 ................. 1  70
C lay , T . D ., fu ll  c o u n t 65
Cob, N o. 3 ...................... 85

P IC K L E S
M edium

B a rre ls , 1,200 c o u n t . . . 4  75 
H a lf  b b ls ., 600 c o u n t . . 2 88 

S m all
B a rre ls , 2,400 c o u n t . . . 7  00 
H a lf  bb ls ., 1,200 c o u n t 4 00 

P L A Y IN G  C A R D S 
N o. 90 S te a m b o a t . . . .  85 
N o. 15, R iv a l, a s s o r te d  1 20 
N o. 20, R o v e r  e n a m e le d  1 65
N o. 572, S p ec ia l ............1  75
N o. 98 G olf, s a t in  fin ish  2 60
N o. 808 B icy c le  ..........2 00
N o. 632 T o u rn ’t  w h is t . . 2 25

K its , 15 lb s ........................  70
% bb ls ., 40 lb s ...................1 50
% bb ls ., 80 lb s ................. 3 00

C as in g s
H o g s, p e r  lb ......................  28
B eef, ro u n d s , s e t  . . . .  16
B ee f m idd les , s e t  .........  45
S heep , p e r  b u n d le  ___  70

U nco lo red  B u tte r in e
Solid  d a i ry  ...........  @10
R olls, d a i ry  .........10%@11 %

C an n ed  M eats
C orned  beef, 2 ..............2 50
C o rn ed  beef, 14 ..........17 50
R o a s t b ee f ...........2 00@2 50
P o tte d  h am , % s ...........  45
P o tte d  h am , % s ...........  85
D ev iled  h am , % s .........  45
D ev iled  h am , % s .........  85
P o tte d  to n g u e , 14s  . . . .  45
P o tte d  to n g u e  % s ___  85

R IC E
S c re e n in g s  ...........
F a i r  J a p a n  ...........
C ho ice  J a p a n  . . .
Im p o r te d  J a p a n  .
F a i r  L a . h d ..........
C ho ice  L a . h d . . .
F a n c y  L a . h d ........  6%@7
C aro lin a , ex . fa n c y  6 @7% 

S A L A D  D R E S SIN G
C olum bia , % p in t  ___ 2 25
C o lum bia , 1 p in t  ............4 00
D u rk e e ’s, la rg e , 1 d o z . .4  50 
D u rk e e ’s, sm all, 2 uoz..5  25 
S n id e r ’s, la rg e , 1 d o z . .2  35 
S n id e r’s, sm a ll, 2 doz. .1 35

@4
@5
@5%

@6
@6%
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P O T A S H
48 c a n s  in  c a se

B a b b i t t ’s  ....................... .4  00
P e n n a  S a l t  C o .’s  . . . . .3 00

P R O V IS IO N S
Barreled Pork

M ess ................................
F a t  B la c k  ................... 17 00
S h o r t C u t ...................... 16 50
S h o r t C u t C le a r  ___ 16 75
B e a n  ................................ 14 50
P ig  .................................... 20 00
B r is k e t , c le a r  ............. 18 50
C le a r F a m ily  ............... 15 00

Dry Salt Meats
S P  B ellie s  ................. .11%
B ellies  ............................... .11%
E x t r a  S h o r ts  ................. . 9

Smoked Meats 
H a m s , 12 lb . a v e r a g e . .  13% 
H a m s , 14 lb . a v e r a g e . .13% 
H a m s , 16 tb . a v e ra g e .  .13% 
H a m s , 18 lb . a v e r a g e . .13%
S k in n e d  H a m s  ................14%
H a m , d r ie d  b ee f s e t s . .  13%
B ac o n , c l e a r ......................13 %
C a lifo rn ia  H a m s  ...........  9%
P ic n ic  B o iled  H a m  . . .  15*^
to iled  H a m  .............

B e rlin  H a m , p re s se d
M ince  H a m  .....................  9

Lard
C o m pound  .........................  7%
P u re  ..................................... 10
80 lb . t u b s . . .  .a d v a n c e  % 
60 lb . t u b s . . .  .a d v a n c e  %
50 lb . t i n s .........a d v a n c e  %
20 lb . p a i l s .__ 'ad v an ce  %
10 lb . p a i l s . . .  .a d v a n c e  % 
5 lb . p a l l s . . .  .a d v a n c e  1 
3 lb . p a i l s ----- a d v a n c e  1

S a u s a g e s
B o lo g n a  ........................ . .  6
L iv e r  ............................... . . . 6 %
F r a n k f o r t  ................... . . .  7
P o rk  ................................ . . .  7
V ea l ................................ . .  7
T o n g u e  .......................... . .  7
H eadcheese .............. . . .  7

S A L E R A T U S  
P a c k e d  60 tb s . in  box.

A rm  a n d  H a m m e r ........ 3 15
D e la n d ’s  ............................3 00
D w ig h t’s  C ow  ................3 15
E m b le m  ..............................2 10
L . P .........................................3 00
W y a n d o tte , 100 % s . .3  00 

S A L  SODA
G ra n u la te d , b b ls .....................  85
G ra n u la te d , 1001b. cs. 1 00
L u m p , b b ls .......................... 80
L u m p , 1451b. k e g s  . . . .  95

S A L T
C om m on G rad es  

100 3 lb . s a c k s  . . . . . . . 2  10
60 5 tb . s a c k s  ................2 00
28 10% lb . s a c k s ...........1 90
56 lb . s a c k s  .................... 36
28 lb . s a c k s  .................... 15

W a rs a w
56 lb . d a i ry  in  d ril l b a g s  40 
28 lb . d a i ry  in  d rill b a g s  20 

S o la r  R ock
561b. s a c k s  ........................  20

C om m on
G ra n u la te d , fine .........  80
M ed ium , fine .................  85

S A L T  F IS H  
Cod

L a rg e  w ho le  ___  @ 6 %
S m all w ho le  . . . .  @ 6
S tr ip s  o r  b r ic k s  ..7% @ 10
P e llo ck  .................... @ 3 %

H a lib u t
S tr ip s  ................................ 13
C h u n k s  ............................... 13 %

H e rrin g  
H olland

W h ite  H oop , bb ls.
W h ite  H oop , % bb ls .
W h i te  H oop , keg .
W h ite  H o o p  m chs.
N o rw e g ia n  ..............
R o u n d , lOOlbs...................3 75
R o u n d , 401bs..................... 1 75
S ca led  ..................................  13

T ro u t
N o. 1, lOOtbs........................7 50
N o. 1, 401bs..........................3 25
N o. 1, lO tbs........................  90
N o. 1, 8Tbs.........................  75

M ackere l
M ess, lOOtbs.......................13 50
M ess, 40 tbs...........................5 96
M ess, lO tbs........................1 65
M ess, 8 lb s .......................... 1 40
N o. 1, 100 lb s ..................... 12 50
N o. 1, 4 lb s ..........................5 50
N o. 1, 10 lb s ........................1 55
N o. 1, 8 lb s .......................  1 28

11 50 
6 00 

75 
80

■ 9%
.15% 
.22 
. 8 
. 9

W h ite fish  
N o. 1. N o. 2 F a m

1001b. ..................... 9 75 4 50
50Tb. ......................5 25 2 40
10Tb. ..................... 1 12 60

81b. ...................... 92 50
7%

.10 A n ise
S E E D S
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S N U F F
S co tch , in  b la d d e rs .......... 37
M accaboy , in  j a r s  .......... 35
F re n c h  R a p p ie  in  j a r s .  .43

SO A P
J- S. K irk  & Co.

A m e ric a n  F a m ily  ......... 4 00
D u sk y  D iam o n d , 50 8 oz 2 80 
D u sk y  D ’nd , 100 6 o z . .3  80
J a p  R ose , 50 b a r s  ___ 3 75
S av o n  Im p e r ia l  ............3 10
W h ite  R u s s ia n  ................3 00
D om e, o v a l b a r s  ............3 00
S a tin e t,  o v a l .................... 2 15
S n o w b e rry , 100 c a k e s . .4 00 

P ro c to r  & G am ble  Co.
L enox  ..................................3 00
Iv o ry , 6 o z ............................4 00
Iv o ry , 10 oz..........................6 75
S ta r  ...................................... 3 25

LA U T Z  BRO S. & CO.
A cm e, 70 b a r s ................... 3 60
A cm e, 30 b a rs  ..................3 85
A cm e, 25 b a rs  ................3 85
A cm e, 100 c a k e s  .............3 15
B ig  M a s te r , 100 b a r s  . .  4 00 
M arse ille s , 100 c a k e s . . . 5 80 
M a rse il le s , 100 c a k e s  5c 4 00 
M arse ille s , 100 ck  to i le t  4 00 

A . B. W ris ley
G ood C h ee r .................... 4 00
O ld C o u n try  ....................3 40

S o ap  P o w d e rs  
L a u tz  B ro s . & Co.

S now  B oy  ...........................4 00
G old D u s t, 24 l a r g e . . . . !  5o
G old D u s t, 100-5c......... 4 00
K irk o lin e , 24 41b........... 3 80
P e a r l in e  .............................3 75
Soa p in e  ...............................4 10
B a b b i t t ’s  1776 ..................3 75
R o se in e  ...............................3 50
A rm o u r’s  .......................... 3 70
W isd o m  .............................3 ¿0

S oap  C om pounds
J o h n s o n ’s  F in e  ..............5 10
J o h n s o n ’s  X X X  ............4 20
N in e  O ’clock  .................... 3 33
R u b -N o -M o re  ..................3 75

S co u rin g
E n o c h  M o rg an  s  Sons.

S apo lio , g ro s s  lo ts  ___ 9 00
S apolio , h a lf  g ro  lo ts  4 50 
S apolio , s in g le  b o x e s . .2 26
S apo lio , h a n d  ................2 25
S co u rin e  M a n u fa c tu r in g  Co 
S co u rin e , 50 c a k e s . . . .  1 80 
S co u rin e , 100 c a k e s . . . 3 50

SOD A
B oxes
K egs, E n g lis h

S O U P S
C o lu m b ia  .......................... 3 00
R ed  L e t te r  ...................... 90

S P IC E S  
W ho le  S p ices

A llsp ice  ..............................  12
C ass ia , C h in a  in  m a ts . 12
C ass ia , C a n to n  .............  16
C ass ia , B a ta v ia ,  bund . 28 
C ass ia , S a ig o n , b ro k en . 40 
C ass ia . S a ig o n , in  ro lls . 55
C loves, A m b o y n a ...........  25
C loves, Z a n z ib a r  ...........  18
M ace  ................................... b6
N u tm e g s , 75-80 ...............  45
N u tm e g s , 105-10 .........  35
N u tm e g s , 115-20 ...........  30
P e p p e r , S in g ap o re , b lk . 15 
P e p p e r , S ingp . w h i te . . .  25
P e p p e r , s h o t  .................. 17

P u re  G round  In B u lk
A llsp ice  ..............................  16
C ass ia , B a ta v ia  ...........  28
C ass ia , S a ig o n  ...............  48
C loves, Z a n z ib a r  .........  18
G in g er, A fr ic a n  ...........  15
G in g er, C och in  ...............  18
G inger, J a m a ic a  ...........  25
M ace  ....................................  65
M u s ta rd  ............................  i s
P e p p e r , S in g ap o re , blk. 17 
P e p p e r , S in g p . w h i t e . . 28
P e p p e r , C ay e n n e  .........  20
S ag e  ....................................  20
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G un p o w d er

M oyune, m e d iu m  ............30
M oyune, cho ice  ..............32
M oyune, f a n c y  ................40
P in g s u e y , m e d iu m  ___ 30
P in g s u e y , ch o ice  ......... 30
P in g s u e y , fa n c y  ............40

Y oung  H yson
C hoice  ........   30
F a n c y  .................................. 36

O olong
F o rm o sa , fa n c y  ..............42
A m oy, m ed iu m  ..............25
A m oy, cho ice  .................. 32

E n g lish  B re a k fa s t
M edium  ...............................20
C hoice .................................. 30
F a n c y  .................................. 40

In d ia
C eylon, ch o ice  ................32
F a n c y  .................................. 42

. TO BA CCO  
F in e  C u t

C ad illa c  ...............................54
S w e e t I o m a  .................... 34
H ia w a th a , 51b. p a i l s . . 55-
T e le g ra m  .............   3C
P a y  C a r  .............................. 33
P ra ir ie  R ose  .................... 49
P ro te c tio n  ........................ 40
S w eet B u rle y  .................. 44
T ig e r  ................................... 40

P lug
R ed C ro ss  ........................ 31
P a lo  ...................................... 35
H ia w a th a  ...........................41
ICylo ..................................... 35
B a t t le  A x .......................... 37
A m erican  E a g le  ............33
S ta n d a rd  N a v y  ..............37
S p e a r  H ead . 7 o z ............. 47
S p e a r  H ead , 14% o z .,4 4
N obby  T w is t .................... 55
J o lly  T a r  ...........................39
Old H o n e s ty  .................... 43
T o d d y  ................................. 34
J- T ..........................................38
P ip e r  H e id s ic k  ................66
B oot J a c k  ...........................80
H o n e y  D ip  T w is t ..........40
B la ck  S ta n d a rd  ..............40
C ad illa c  ...............................40
F o rg e  ................................... 34
N ick e l T w is t .................... 52
M ill .......................................32
G re a t N a v y  ...................... 36

S m ok ing
S w e e t C ore  ...................... 34

C a n a ry , S m y rn a  . . . .  5%
C a ra w a y  ........................ 9
C a rd a m o m , M a la b a r  1 00
C ele ry  
H em p . R u s s ia n  
M ixed  B ird  . . .  
M u sta rd , w h ite
P o p p y  .................
R a p e  ...................
C u tt le  B o n e  . . .

16 
4%
4 8 
9
4% 

25
SH O E B L A C K IN G  

H a n d y  B ox, la rg e , 3 dz.2 50
H a n d y  B ox , s m a l l___ 1 25
B ix b y ’s  R o y a l P o l i s h . .  85

STAR CH  
’ Common Gloss

l ib .  p a c k a g e s  ..............4@5
3Tb. p a c k a g e s  .............  @4%
61b. p a c k a g e s  ................ @6%
40 a n d  50tb. b o x es  3@3%
B a rre ls  .............................2@3

Common Corn
201b. p a c k a g e s  ...............  5
40tb. p a c k a g e s  . . .4 %  @7 

SY R U P S  
Corn

B a r re ls  .................................... 25
H a lf  B a r re ls  .........................27
201b. c a n s  % dz. in  c a se  1 80 
101b. c a n s  % dz. in  c a se  1 75 

51b. c a n s  2 dz. in  c a se  1 85 
3% lb. c a n s  2 dz. in  c a se  1 90

Pure Cane
F a i r  ................................ 16
G ood ................................  20
C ho ice  ............................  25

T E A
Japan

S u n d ried , m e d iu m  ___ 24
S u n d ried , ch o ice  .........32
S u n d ried , f a n c y  ..............36
R e g u la r , m e d iu m  . . . . .  24
R e g u la r , ch o ice  ..............32
R e g u la r , f a n c y  ................36
B a s k e t- f ire d , m e d iu m  31 
B a s k e t- f ire d , ch o ice  ..3 8  
B a s k e t- f ire d , f a n c y  . . .4 3
N ib s  ........................... 22® 24
S if tin g s  .......................9@ n

1 0

C lo th es  P in s  
R ou n d  h ea d , 5 g ro s s  bx  
R ou n d  h ead , c a r t o n s . . 75

MOtor’a Crown Polish.. 85 Fanning« ....... ...13® 14

F la t  C a r  ............................32
W a rp a th  ...........................26
B am boo , 16 o z ..................25
I X  L , 5Tb...........................27
I X  L , 16 oz. p a i ls  . . .3 1
H o n e y  D ew  ..................... 40
G old B lock  ...................... 40
F la g m a n  .......................... 40
C h ip s  .................................. 33
K iln  D rie d  .......................21
D u k e’s  M ix tu re  ............. 40
D u k e ’s  C am eo  ................43
M y rtle  N a v y  ................... 44
Y um  Y um , 1% o z ............39
Y um  Y um , l ib .  p a i ls  ..4 0
C rea m  .................................38
C orn  C ake , 2% o z ........... 25
C o rn  C ake , l f b .................22
P lo w  B oy, 1% oz ..............39
P low  B oy, 3% oz..............39
P e e rle s s , 3% o z ...............35
P e e rle s s , 1% oz................ 38
A ir  B ra k e  ..........................36
C a n t H ook ...................... 30
C o u n try  C lub  ................32-34
F o re x -X X X X  .................. 30
G ood In d ia n  .................... 25
S elf B in d e r, 16oz. 8oz. 20-22
S ilv e r F o a m  .................... 24
S w e e t M a rie  .................... 32
R o y al S m o k e  .................. 42

T W IN E
C o tto n , 3 p ly  .................. 22
C o tto n , 4 p ly  .................. 22
J u te ,  2 p ly  .........................14
H em p . 6 p ly  .................... 13
F la x , m e d iu m  .................. 20
W ool, l i b  b a l ls  ............... 6

V IN E G A R
M a lt W h ite , W in e , 40 g r  10 
M alt W h ite , W in e , 40 g r  10
P u re  C ider, B  & B ___ 14
P u re  C ider, R ed  S t a r . .  12 
P u r e  C ider, R o b in so n . .13% 
P u re  C ider, S ilv e r  . . . .  13 %

E gg  C ra te s
H u m p ty  o u m p ty  .........2
N o. 1 , co m p le te  .............
N o. 2, co m p le te  .............

F a u c e ts
C ork  lined , 8 in ...............
C o rk  lin ed , 9 in ...............
C o rk  lin ed , 10 in .............
C ed a r, 8 in ........................

Mop ¿¿ticks
T ro jan  s p r in g  .................
E c lip se  p a t e n t  s p r i n g . .
N o. 1 com m on  ...............
N o. 2 p a t .  b ru s h  h o i u e r _
12ib . c o tto n  m op  h e a d s  1 40 
Id e a l N o. 7 ........................ 99

P a ils
2 - hoop  S ta n d a rd  .1 60
3 -  hoop  S ta n d a rd  .1
2-  w ire , C ab le  .1
3 -  w ire . C ab le  .1
C edar, a ll red , b ra s s  . .  1
P a p e r , E u re k a  ............. 2
F ib re  .................................. ..

T o o th p ic k s
H a rd w o o d  .........................2 50
S oftw ood  ...........................2
B a n q u e t ........................., ‘. l  60
id ea-l ..................................... 1 50

T ra p s
M ouse , wood, 2 h o le s . . 
M ouse , w ood, 4 h o le s . .  
M ouse , w ood, 6 h o le s . .  
M ouse, tin , 5 h o le s . . . .
R a t , w ood ........................  80
R a t ,  s p r in g  ...................... 7

T  ubs
20-in , S ta n d a rd , N o. 1 7  0.
I 8- 111, S ta n d a rd , N o. 2 6 00
16-in. S ta n d a rd , N o. 3 5 00
20- in . C ab le, N o. 1 _____7 50
18 - in . C ab le  N o. 2 ...........6 50
16-in. C ab le, N o. 3 ____ 5 50
N o. 1 F ib r e  .................... 10 80
N o. 2 F ib re  .................... 9 4U
N o. 3 F ib re  ...................... 8 55

W a sh  B o ard s
B ro n ze  G lobe ..................2 50
D ew ey  .................................x 7a
D oub le  A cm e ..................2 75
S ing le  A cm e .................... 2 -¿o
D oub le  P e e r le s s  .......... 3 59
S in g le  P e e r le s s  .......... 2 75
N o r th e rn  Q ueen  .......... 2 7o
D oub le  D u p lex  .......... 3 00
G ood D uck  .........................2 7o
U n iv e rsa l ...........................  65

W indow  C le a n e rs  
12  In ..........................................1 6u
14 in .
16 in ............................

Wood Bow
11 in . B u t t e r  .........
13 in . B u t te r  ........
la  in . B u t te r  ........
17 in . B u t te r  .........
19 in . B u t t e r .........
A sso rte d , 13-15-17 
A sso rte d , 15-17-19

.........1 85
-----2-30

W ICK IN G  
N o. 0 p e r  g ro s s  . . .  
N o. 1 p e r  g ro s s  . . .  
N o. 2 p e r  g ro s s  . . .  
N o. 3 p e r  g r o s s __

W O O D EN W A R E
Baskets

B u sh e ls  ...............................1 10
B u sh e ls , w id e  b a n d  . .  1 60
M a rk e t ........................ 40
S p lin t, la rg e  .................... 3 50
S p lin t, m e d iu m  ..............3 25
S p lin t, s m a ll ..................3 00
W illow , C lo th es , la rg e  7 00 
W illow , C lo th es , m e ’m  6 00 
W illow , C lo th es , sm a ll 5 50 

Bradley Butter Boxes 
21b. s ize , 24 In c a s e . .  72 
3Tb. s ize , 16 In  c a s e . .  68 
5Tb. s ize , 12 in  c a s e . . 63 

101b. s ize , 6 In c a s e . . 60 
Butter Plates

N o. 1 O val, 250 In c r a te  40 
N o. 2 O val, 250 In c r a t e  45 
N o. 3 O val, 250 In c r a te  50 
N o. 5 O val, 250 In c r a t e  60

Churns
B a rre l ,  5 g a l., e a c h . . 2 40 
B a r re l ,  10 g a l . ,  e a c h .  .2  55 
B arrel, 15 gaL, e a c h ..I  70

W R A P P IN G  P A P E R
C om m on S tr a w  .............  1 %
F ib re  A lan ila , w h i t e . . 2% 
F ib re  A lan ila , c o lo re d ..  4
N o. 1 M an ila  .................  4
C rea m  A lan ila  ...............  3
B u tc h e r ’s  M a n ila  ............2%
W a x  B u tte r ,  s h o r t  c ’n t.  13 
W a x  B u tte r ,  fu ll c o u n t 20 
W a x  B u tte r ,  ro lls  . . . . 1 6
,  Y E A S T  C A K E
M ag ic , 3 d o z .................... 1 15
S u n lig h t, 3 d o z ............... 1 00
S u n lig h t, 1 % doz.............  50
If e a s t  F o a m , 3 d o z ........ 1 15
if e a s t  C rea m , 3 d o z___1 00
Y e a s t F o am , 1 % d o z . .  58

F R E S H  F IS H  
_ P e r  tb .
Ju m b o  W h ite fish  ............@ 15
N o. 1 W h ite f ish  ..........@14
^ ‘■out .......................... ® 14
H a lib u t  ...........................(¿¿,10
C iscoes o r  H e r r in g  . .®  8
B luefish  ................. 10 % ® 11
D ive D o b ste r ................ @25
B oiled  D o b ste r  ............@30
C od ....................................@ 12
H ad d o ck  ........................@
P ic k e re l .........................@10
P ik e  ................................ @ 8
P e rc h , d re s s e d  ............@12%
S m oked , W h i te  ..........@ 15
R ed  S n a p p e r .................@
Col. R iv e r  S a lm on  . ,% 16 
M ack e re l .........................%16

H ID E S  A N D  P E L T S  
H ides

G reen  N o. 1 ......................12%
G reen  N o. 2.......................1 1 %
hired  N o. 1 .....................13 %

C u red  N o. 2 ......................12%
C alfsk in s , g reen , N o. i  14 
C alfsk in s , g re e n  N o. 2 12% 
C a lfsk in s , c u re d  N o. 1 15 
C a lfsk in s , c u re d  No. 2 13% 
S te e r  H id es , 601b. o v e r 13% 

P e lts
O ld W ool .............  30
L a m b s  .............................60@85
S h e a r l in g s  ................... 40@70

T a llo w
N o. 1 .......................... @ 4 %
N o. 2 .......................... @ 3 %

W ool
U n w a sh e d , m e d ............28@28
U n w a sh e d , fin s  .......... 21 @23 j

11
CONFECTIONS

, Stick Candy PallsStandard .......... . tj.
Standard H H -,vL
Standard Twist ......." 8
Jumbo, 32 lb..........  ^ 7??
Extra H. H...........9^
Boston Cream ............ [ xo
Gkie Time Sugar stick 

80 lb. case ................ ¿3

Mixed Candy
Grocers ...................  g
Competition 7
Special ............................71/
Conserve ........... 7rJ
Royal ..........................  gu,
Ribbon ................ ' 'ni
Broken ...........................8
Cut Doaf ..................... ' 9
Deader .............. ’ 8%
Kindergarten 9™
Bon Ton Cream ........ " 8 %
French Cream ...  9
star ......................
Hand Alade Cream .. 15 
Premio Cream mixed 13 
O r Horehound Drop 10

Fancy—in Palls
Gypsy Hearts .............X4
Coco Bon Bons 12
Fudge Squares 13
Peanut Squares ..........’ 9
Sugared Peanuts . . . ! ! l l
Salted Peanuts .......... xi
Starlight Kisses .........xi
San Bias Goodies . . . .  12
Lozenges, plain ............ 9
Lozenges, printed ...........xo
Champion Chocolate ..lx
Eclipse Chocolates    X3
Eureka Chocolates ...13 
Quintette Chocolates ..12 
Champion Gum Drops 8D.
Moss Drops ............    9
Demon Sours ....... !! ' lu
Imperials ..................".'.'lx
{J 1 HIeam Opera . . ! 1 2  Ral. Cream Bon Bons 11
Molasses Chews ......... 12
Aiclasses Kisses . . .  12
Golden Waffles ....... 12
Old Fashioned Molass- 

es Kisses, 101b. box 1 20 
Orange Jellies . . . .  59

Fancy— In 5 tb. Boxes
Demon Sours .......  55
Peppermint Drops '!! !  'eo
Chocolate Drops ......... 60
i{' Choc. Drops !! 85
iJ- M. Choc. Lt. and

Dark No. 12 ............  x 00
Bitter Sweets, ass’d . !l _ 
Brilliant Gums, Crys. 60 
A. A. Licorice Drops. . 90
t.ozenges, plain ......... 55
Lozenges, printed ___ 55
Imperials ..............
Mottoes ....................... ' 60

am Bar ......... ..! 5a
m' I»?a5 ut Bar ....io a  
Hand Made Cr’ms. .80® 90 

im Buttons ........... 65
S tr in g  R o ck  ................... 60
W in te rg re e n  B e rr ie s  ..6 0
Did l i m e  A sso rte d  ___ 2 75
B u s te r  B row n  G oodies 3 50 
u p - to - d a te  A ss tm t. . . . 3  75
t e n  S tr ik e  N o. 1 ............6 51
len  S tr ik e  N o. 2 ........... 6 01
t e n  S tr ik e , S u m m e r a s 

s o r tm e n t ............................   75
S cien tif ic  A s s 't .............. i s  00

P o p  C orn  
D an d y  S m ack , 24s . . . .  65
D an d y  S m ac k , 100s . . . 2 75 

op C orn  F r i t t e r s ,  100s 60 
’op C orn  T o a s t , 100s 50

C ra c k e r  J a c k ....................3 25
C h ec k ers, 5c pkg . c a se  3 50 
P o p  C orn  B alls , 200s . . 1  20
C icero  C orn  C ak e s  ___  5

p e r  box ...................  «0
A z u lik it 100s ....................'.3 00

C ough  D rops
P u tn a m  M en th o l ___  1 on
S m ith  B ro s ..........................1 25

N U T S —-W hole 
A lm onds, T a r ra g o n a  . .1 5
A lm onds, A v ica  ___
A lm onds, C a lifo rn ia  s ft.

sh e ll ........................
B ra z ils  ........................14@15

C al N o. 1 ...........................@17
W a n u ts , s o f t  sh e lled  @16 
W a ln u ts , m a rb o t  . . .@  
T a b le  n u ts , f a n c y . . .  @ 13
P e c a n s , M ed.................. @13
P e c a n s , ex. l a r g e . .  @ 13 
P e c a n s , J u m b o s  @14 
H ic k o ry  N u ts  p e r  bu .

O hio  new  ...............
C o co a n u ts  ................... @. 5
C h e s tn u ts , N ew  Y ork  

S ta te , p e r  b u ............
Shelled

S p an ish  P e a n u ts  .
P e c a n  H a lv e s  ___
W a ln u t H a lv e s  . . .
F ilb e r t  M ea ts  ___
A lic a n te  A lm onds.
J o rd a n  A lm onds ..

P e a n u ts
F a n c y , H. P . S u n s  . . .  
F an cy . H . p . S uns,

R o as te d  ................. 6%@7
C hoice, H . P . Ju m b o  6% 
C hoice, H . P . J u m b o

R o a s te d  ...................  7%

r%@8?
@55

$ 2 5  
®33 
(<l 47

0%

\
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Special Price Current
A X L E  G R E A S E

M ica, t in  b o x e s . . . . 75 9 00 
P a ra g o n  ................... 55 G 00

B A K IN G  P O W D E R

R oyal
10c s ize  90 

Vilb. c a n s  1 35 
6oz. c a n s  1 90 

%Ib c a n s  2 50 
% Ib c a n s  3 75 
lib . c a n s  4 80 
31b. c a n s  13 00 
5tb c a n s  21 50

B LU IN G

C. P . B lu ing
Doz.

S m all s ize . 1 doz. b o x . . 40 
L a rg e  s ize , 1 doz. b o x . . 75

C IG A R S

G J  J o h n so n  C ig a r  C o.’s  bd.
L ess  th a n  500 ...................... 33
500 o r  m o re  ........................ 32
1,000 o r  m o re  ........................ 31

W o rd en  G ro ce r Co. b ra n d  
B en  H u r

P e rfe c t io n  .............................35
P e rfe c t io n  E x t r a s  ............35
L o n d re s  ...................................35
L o n d re s  G ra n d  .................... 35
S ta n d a rd  .................................35
P u r i ta n o s  ...............................35
P a n a te lla s , F in a s  ..............35
P a n a te l la s ,  Bock ..............35
J o c k e y  C lub  ........................ 35

CO C O A N U T
B a k e r ’s B ra z il S h red d ed

70 % lb . p k g . p e r  c a se  2 60 
35 %tt>. p k g . p e r  c a s e  2 60 j 
38 ^4 lb . pkg . p e r  c a se  2 60 
16 % lb . pkg . p e r  c a se  2 60

M utton
C a rc a ss  .................  @ 9
L a m b s  ...................  @13
S p r in g  L a m b s  . . .1 3  @14

V eal
C a rc a ss  .................  5%@ 8

C L O T H E S  L IN E S  
S isa l

00ft. 3 th re a d , e x t r a . . 1 00 
72ft. 3 th re a d ,  e x t r a . . 1 40
90ft. 3 th re a d , e x t r a . . 1 70
GOft. 6 th re a d , e x t r a . . l 29
72ft. 6 th re a d , e x t r a . .

J u te
60ft. 75
72ft. 90
90ft. ......................................1 05
120ft ......... ........................ 1 50

C o tto n  V ic to r
50ft. .................................... 1 10
60ft. ......................................1 35
70ft. .....................................i 60

C o tto n  W in d so r
50ft. ......................................1 30
60ft. .................................... 1 44
70ft. .....................................1 80
80ft. .................................... 2 00

C o tto n  B raided
40ft. 95
50ft. .....................................1 35
60ft. .................................... 1 95

G alv an ized  W ire  
N o. 20, ea ch  100ft. lo n g  1 90 
N o. 19, ea ch  100ft. lo n g  2 10

C O F F E E
R o as ted

D w in e ll-W rig h t C o .’s. B ’ds.

W h ite  H o u se , l i b ....................
W h i te  H o u se , 21b....................
E x c e ls io r. M & J ,  l i b ............
E x c e ls io r, M & J ,  21b............
T ip  T op . M & J ,  l i b ...............
R oy a l J a v a  ................................
R oy a l J a v a  a n d  M o ch a  . . .  
J a v a  a n d  M ocha  B len d  . . .
B o s to n  C o m b in a tio n  ...........

D is tr ib u te d  b y  J u d so n  
G ro ce r Co., G ra n d  R a p id s ; 
L ee  & C ady , D e tro i t ;  S y m 
o n s  B ro s . & Co., S a g in a w ; 
B ro w n , D a v is  & W a rn e r , 
J a c k s o n ;  G o d sm ark , D u 
r a n d  & Co., B a t t le  C ree k ; 
F ie lb a c h  Co., T oledo.

P e e r le s s  E v a p ’d  C rea m  4 00 
F IS H IN G  T A C K L E

% to  1 in ................................  6
1% to  2 in .............................. 7
1% to  2 i n ............................  9
1% to  2 i n ............................  11
2 in .............................................. 15
3 in ............................................. 20

C o tto n  L ines
N o. 1, 10 f e e t .................. 5
N o. 2, 15 f e e t .................... 7
N o. 3. 15 fe e t  .................... 9
N o. 4, 15 fe e t .................... 10
N o. 5, 15 f e e t .................... 11
N o. 6, 15 f e e t .................... 12
N o. 7, 15 fe e t .................. 15
N o. 8, 15 fe e t  .................... 18
N o. 9. 15 f e e t ...................  20

L inen  L in es
S m all ..................................... 20
M ed ium  ................................  26
L a rg e  ....................................... 34

F R E S H  M E A T S  
B eef

C a rc a ss  ................. ..6 @ 8
H in d q u a r te r s  . . . . ,.7% @ 10
L o in s  ...................... ..8 @14
R ib s  ........................ , .8 @12
R o u n d s  ........... . 7 @ 8
C h u ck s  ................... . 5 @ 5V4
P la te s  .................... @ 4
L iv e rs  ................... @ 3

P o rk
L o in s  ..................... @13
D resse d  ............... . @ 8
B o s to n  B u t t s ___ @10%
S h o u ld e rs  ............. @10
L e a f  L a rd  _____ §

P o les
B am boo , 14 f t . ,  p e r  doz. 55 
B am boo , 16 f t . ,  p e r  doz. 60 
B am boo , 18 f t . ,  p e r  doz. 80 

G E L A T IN E
C ox’s  1 q t. s iz e  ........... 1 10
C ox’s  2 q t.  s i z e ............... 1 61
K n o x ’s  S p a rk lin g , doz. 1 20 
K n o x ’s S p a rk lin g , gro.14 00 
K n o x ’s  A c id u 'd . d o z .. .1  20 
K n o x ’s  A c id u ’d. g r o . . .  14 00
N e lso n ’s  ............................ 1 50
O x fo rd  ................................  75
P ly m o u th  R o c k  ........... 1 26

S A F E S

F u ll lin e  of fire  a n d  b u rg 
la r  p ro o f s a fe s  k e p t  in  
s to c k  b y  th e  T ra d e s m a n  
C o m p an y . T w e n ty  d if fe r 
e n t  s ize s  on  h a n d  a t  a ll 
tim e s —tw ic e  a s  m a n y  s a fe s  
a s  a r e  c a rr ie d  b y  a n y  o th e r  
h o u se  in  th e  S ta te . I f  you 
a r e  u n a b le  to  v is i t  G ra n d  
R a p id s  a n d  in s p e c t th e  
lin e  p e rso n a lly , w r ite  fo r 
q u o ta tio n s .

SO A P
B e a v e r  S oap  C o .’s  B ra n d s

100
50

100
50

JltoNDEft
S O A  P.

c a k e s , la rg e  s i z e . . 6 50 
c a k es , la rg e  s iz e . .3 25 
c a k es , sm a ll s i z e . . 3 85 
c a k e s , sm a ll s i z e . . l  95

T ra d e s m a n ’s  C o.’s  B ra n d

B la ck  H a w k , o n e  bo x  2 50 
B la ck  H a w k , five b x s  2 40 
B la ck  H a w k , te n  b x s  2 25 

T A B L E  S A U C E S
H alfo rd , la rg e  ................ 3 75
H a lfo rd , sm a ll ...............2 25

Use

Tradesman

Coupon

Books

Made by

Tradesman Company

Grand Rapids, Mich.

W e sell more 5  and 10 

Cent Goods Than Any 
Other Twenty W hole
sale Houses in the 
Country.

WHY?

Because our houses are the recog
nized headquarters for these 
goods.

Because our prices are the lowest.
Because our service is the best.
Because our goods are always 

exactly as we tell you they are.
Because we carry the largest 

assortment in this line in the 
world.

Because our assortment is always 
kept up-to-date and free from 
stickers.

Because we aim to make this one 
of our chief lines and give to 
it our best thought and atten
tion.

Our current catalogue lists the most com
plete offerings in this line in the world.
W e shall be glad to send it to any merchant
who will ask for it Send for Catalogue J.

BUTLER BROTHERS
Wholesaler* ef Everything-—By Catalogne Only 

New Y ork Chicago S t. Louis

Second Hand 
Motor Car

Bargains
20 H. P. Winton, in fine shape, 

cost new $2,500—now $1,200.

Packard, Model L, 4 cylinders, 
shaft driver, with top, extra 
lamps, etc., in fine condition, 
cost new with extras $3,300— now 
$1,800.

Cadillac, 4 passengers, over
hauled and refinished, a bargain 

at $475-
Olds Touring Car, 10 H. P., 

overhauled and very cheap at 

$52S-
Olds Runabout, overhauled and 

refinished, at $300, and 15 other 
bargains.

Write us or call.

Adams & Hart
Grand Rapids 

47»49 North Division St.

Coupon
Books

are used to p lace your business on a 

cash basis and do aw ay w ith the de

tails of bookkeeping. W e  can refer 

you to thousands of m erchants who 

use coupon books and would never 

do business w ithout them again.

W e m anufacture four kinds of 

coupon books, selling them all at 

the sam e price. W e  w ill cheerfully 

send you sam ples and full inform a

tion.

Tradesm an Com pany
Grand Rapids, Mich.
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BUSINESS-WANTS DEPARTMENT
Advertisements inserted under this head for two cents a wo^d the first insertion and one cent a word for each 

subsequent continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .
irF?r, — $3,000 s to c k  of d ry  goods, in
M ich ig an  to w n  of 1,200 p o p u la tio n . S p le n 
d id  c h a n c e  to  c o n tin u e  b u s in ess . S ic k 
n e s s  re a s o n  fo r  se lling . W ill sell fo r  65 
c e n ts  on  th e  d o lla r . A d d re ss  N o. 39, c a re  
M ich ig an  T ra d e sm a n . 39

B a k e ry  w ith  good e s ta b lis h e d  tr a d e ;  
p ro f its  y e a r  en d in g  A u g u s t 1 $1,500; c a sh  
b u s in e s s ;  r e ta i l  t r a d e ;  no  d e liv e ry ; m u s t 
se ll a t  once . $400 ca sh . H o lm d e n , 207 
te r r i t o r i a l  S t., B e n to n  H a rb o r , M ich . 80

F o r  S ale— V ery  re a s o n a b le  g ro c e ry  b u s i-  
b e a u tifu l g ro w in g  r e s o r t  c i ty  of 

11,000. G ood b u ild in g s , u p - to -d a te  s to c k  
a n d  fix tu re s . R ea so n , p o o r h e a lth . 
W e e rs in g  R ea l E s ta te  A gen cy , P h o n e  294 
H o lla n d , M ich. 73

F o r Sale— 6 0 -acre  fa rm , fo u r  m iles  
f ro m  S a u g a tu c k , M ich .; good  h o u se ; 
h u n d re d  a p p le  tre e s , la n d  s u ita b le  fo r 
sm a ll f r u i ts .  P a r t i c u la r s  on  a p p l ic a 
tio n . F . H . W illiam s , A llegan , M ich.
_____________  31

F o r  ¡sale— S to ck  of g e n e ra l m e rc h a n 
d ise , in v o ic in g  a b o u t $3,500; lo c a te d  in 
v e ry  p ro sp e ro u s  to w n ; a lso  f a rm s  an d  
ta rm  la n d s  fo r  b a rg a in s . A d d re ss  C h ap - 
m a n  & V a n B u s k irk , L a C ro ss , Ind . 25

1 « ^ ° .r  S a le—-S tock  of la d ie s  a n d  g e n ts ’ 
fu rn is h in g  goods, a lso  b a z a a r  goods, 
s to re  a n d  f ix tu re s  if d e s ire d . A  b a r 
g a in . C om e a n d  see  if in te re s te d , o r  a d -  
d re s s .B o x _ 5 4 , M id d le ton , M ich. 62

W a n te d — D ru g  s to c k . M u st be  good 
p a y in g  b u s in e ss , a t  r ig h t  p rice . N o r th e rn  
M ich ig an  p re fe rre d . A d d re ss  w ith  fu ll 
p a r t ic u la r s , N o. 935, c a re  T ra d e sm a n .
_____  935

F o r  S ale— O n e -h a lf  in te r e s t  o r  a ll of 
fiPe „furniture s to re  in  In d ia n a  c ity  of 28,000 p o p u la tio n . D ., 723 W . 9 th  
s t., A n d e rso n , Ind . 23

F a c to ry  W a n te d —A n ew  b ric k  b u ild 
in g , 40x230 fee t, tw o  s to r ie s , f r e e  fo r  a  
te rm  o f y e a rs  to  r ig h t  firm . G ood lo c a 
tio n  a n d  s h ip p in g  fa c ili tie s . W r i te  C h a ir 
m a n  of F a c to ry  C o m m ittee , L o c k  B o x  25 
L a k e  O d essa , M ich . 79

F o r  S ale— N o 1 s to c k  d ry  goods a n d  
h o u se  fu rn is h in g  goods, lo c a te d  in  m o d 
e rn  s to re  on  one  o f b e s t  b u s in e ss  c o rn e rs  
on o u ts k ir t s  of C h icago . In v o ic in g  $9,000. 
A ll good  c le a n  s ta p le  m e rc h a n d ise , no 
s tic k e r s . I f  ta k e n  soon  w ill se ll fo r 75c 
on  d o l l a r  C ho ice  s to c k  fo r  th e  p rice . 
A d d re ss  N o. 76. c a re  T ra d e sm a n . 76

I  o r  S ale— H a rn e s s  shop , on ly  one  o th e r  
sh o p  in  b e s t sm a ll to w n  in  s ta te ,  1,400. 
E x c e p tio n a l c h a n c e  fo r  good  m a n . B ox 
36, E v a r t ,  M ich. 75

F o r  R e n t— S to re , 20x70, c e n tra lly  lo c a t-  
ed in  th i s  f a s t  g ro w in g  c ity . E . R u ta n ,
G reen v ille , M ich.______  74

O nly b a z a a r  in  H a r tfo rd ]  W is., n e a r  
M ilw au k ee , p o p u la tio n  3,000. In v o ic es  
$1.200. A d d re ss  J .  M. N a th a n .  73

F o r  S ale— H a rd w a re  s to c k  $9,000 to  
$15,000, to  s u i t  p u rc h a s e r . L o c a te d  in  a  
liv e  u p - to -d a te  to w n  o f 1,500. C e n tra l 
M ich ig an . G ood f a rm in g  sec tio n . D o ing  
o v e r  $40,000 b u s in e s s  a  y e a r. A d d re ss  N o. 
69, c a re  M ich ig an  T ra d e sm a n . 69

F o r  S ale— S to ck  of s ta p le  a n d  fa n c y  
g ro c e r ie s , in v o ic in g  a b o u t $2,800 to  $3,- 
000. L o c a te d  in  good  M ich ig an  to w n  of 
n e a r ly  1,500 in h a b ita n ts .  R ea so n  fo r  s e l l 
ing , o th e r  b u s in e ss . A d d re ss  N o. 68, c a re  
M ich ig an  T ra d esm a n . 68

F o r  S a le—A  c re a m e ry  co m p le te  fo r 
o p e ra t in g , in  ex c e lle n t f a rm in g  co u n try . 
A  b a rg a in  fo r  so m e one e x p e rien ce d  in  
th e  b u s in e s s  w ho  ca n  d ev o te  h is  tim e . 
A d d re ss  W . A. L o v ed ay , E . J o rd a n , M ich.

64
T h e  b e s t  h o te l p ro p o s itio n  fo r  th e  m o n 

ey  e v e r  o ffered  in  th e  N o r th e rn  re s o r t  
reg io n , c a n  be  s e c u re d  th ro u g h  W . A. 
L o v ed ay , E a s t  J o rd a n . M ich. 65

$5,000 b u y s  h a lf  in te r e s t  in  p ro sp e ro u s  
m e rc a n ti le  co m p an y , in  th r iv in g  M ich i- 
g a n  to w n . F . O. B ox  84. D e tro it. 66

F o r  S ale— B e s t p ay in g  d ru g  s to re  in  
L a n s in g , t r a d e  la s t  y e a r, $15,000 a n d  in 
c re a s in g  r ig h t  a lo n g . B e s t r e a s o n  fo r  
se llin g . 231 W a sh in g to n  A ve., N ., L a n s 
ing , M ich. 70

W a n te d —H a v e  sp len d id  e ig h ty  a c re  
fa rm , n o r th e rn  In d ia n a , w ill e x c h a n g e  fo r 
s to c k  of h a rd w a re  o r  g e n e ra l m e rc h a n 
d ise . A d d re ss  M. F . B ro s n a h a n , P ie rc e -  
to n , In d . 71

F o r S a le  o r  E x c h a n g e — L a rg e  s to re  a n d  
re s id e n c e  bu ild in g , in  _ to w n  of 1,500 in  
N o r th e rn  In d ia n a , fo r  'c a s h , m e rc h a n d is e  
o r  M ich ig an  p ro p e r ty . A d d re ss  N o. 72, 
c a re  M ich ig an  T ra d e sm a n . 72

M e rc a n tile  co m p a n y  d o in g  fine b u s i
n e s s  in  th r iv in g  to w n , to  e x c h a n g e  for 
D e tro i t  o r  G ra n d  R a p id s  r e a l e s ta te . P . 
O. B ox  84, D e tro i t. 67

F o r  S ale— $5,000 s to c k  o f g e n e ra l m e r 
c h a n d is e  in  one  of th e  b e s t  to w n s  of i ts  
s ize  in  th e  S ta te . P o o r  h e a lth  re a so n  
fo r  se llin g . A d d re ss  L. B . 6, M an to n , 
M ich . 52

F o r  S ale— T w o -s to ry  m o d e rn  b r ic k
block , d o u b le  s to re  room  40x60. P r ic e  
$3,500 ca sh . P a y s  8 p e r  c e n t, n e t  on th e  
in v e s tm e n t . O rig in a l c o s t $6,000. A d 
d re s s  G av in  W . T e lfe r , B ig  R a p id s , M ich.

46
$2,500 c a sh  w ill s e c u re  o n e -h a lf  i n t e r 

e s t  in  a  c lean  u p - to -d a te  s h o e  a n d  
c lo th in g  b u s in e ss . E s ta b lis h e d  tw e n ty -  
th r e e  y e a rs . O r w ould  be  w ill in g  to  fo rm  
p a r tn e r s h ip  w ith  p a r ty  lo o k in g  fo r  a  new  
lo c a tio n  w ith  a  $5,000 s to c k . A d d ress  
G av in  W . T e lfe r, B ig  R ap id s , M ich . 47

F o r  S ale— S to c k  of a b o u t  $2,000, c o n 
s is t in g  p r in c ip a l ly  of sh o es , lo c a te d  in  a  
p ro s p e ro u s  v il lag e  in  E a to n  co u n ty . O w n 
e r  is  ob lig ed  to  q u it  b u s in e s s  on a c c o u n t 
o f ill h e a lth . S to ck  w ill b e  so ld  a t  low  
p ric e  on  th i s  a c c o u n t. R in d g e , K a lm -  
b a c h , L o g ie  & Co., L td ., G ra n d  R ap id s, 
M ich . 54

F o r  E x c n a n g e — $45,000 e q u ity  in  cho ice  
m o d e rn  $65,000 C h ic ag o  in c o m e  p rope i - 
ty , fo r  good s to c k  of m e rc h a n d is e  a n d  
ca sh . R . D ock rill, 111% L oom is  S t 
C h icago , 111. 22

F o r  S ale— $3,300 s to c k  of d ry  goods, in 
M ich ig an  to w n  of 1,200 p o p u la tio n  
S p lend id  c h a n c e  to  c o n tin u e  b u s in ess . 
S ick n e ss  r e a s o n  fo r  se lling . W ill s 
fo r 65 c e n ts  on  th e  d o lla r . M u s t close 
b e fo re  S ep t. A d d re ss  N o. 39, c a re  M ieh - 
lg a n  T ra d e sm a n . 39

F o r  S ale— N ew  th i r ty - ro o m  b ric k  
ho te l in  one  of th e  b e s t to w n s  in  T e x as . 
P le n ty  o f w a te r  a n d  a c e ty le n e  l ig h ts  
th ro u g h  th e  house . W ill g iv e  b a rg a in  
in  th is  p ro p e r ty  if  so ld  soon . A d d ress  
S a n d ife r  & W a rre n , K n o x  C ity , T e x as .

40
P a r tn e r  w a n te d  fo r  m illin e ry  b u s in ess . 

M u st be  ca p a b le  t r im m e r  fo r  b e s t  t r a d e . 
A d d re ss  N o. 7, c a re  M ich ig an  T ra d e sm a n .

7
F o r  S ale— S to ck  of g ro ce rie s , sh o es  

a n d  d ry  g o o d s .' N ow  in v e n to r ie s  a b o u t 
$10,000. a n n u a l  sa le s , $70,000. E s ta b l is h 
ed  8 y e a rs . L o c a te d  in  O w osso , M ich., 
on  w e s t s ide , w h ich  is  th e  ¡factory  end  
of th e  c i ty  a n d  th e  o n ly  sh o e  a n d  d ry  
goods s to re  th e re . M u s t m o v e  to  d ry e r  
c l im a te  on a c c o u n t of w ife ’s  h e a lth . A d- 
d re s s  A. E . S tev e r, O w osso . M ich. 43 

S a le  o r  R e n t— B ric k  s to reF o r
h u s tlin g  n o r th e rn  to w n . F in e  lo c a tio n  fo r 
f u rn i tu r e  a n d  u n d e r ta k in g  o r  g e n e ra l m e r 
ch a n d ise . A d d re ss  N o. 2, c a re  M ich ig an  
T ra d e sm a n . 2

K a n s a s  a n d  C olo rado . W e  o ffe r fo r  
s a le  a t  low  p r ic e  a n d  e a sy  te rm s , ab o u t 
10,000 a c re s  of s o u th w e s t K a n s a s  la n d  in 
good  f a rm in g  s e c t io n ; p a r t ly  im proved . 
A lso se v e ra l n ic e  f a rm s , w ell lo c a ted  in 
an  i r r ig a te d  p a r t  of C o lo rado . I f  you can  
be  in te re s te d  in th e  co m in g  c o u n try , a d -  
d re s s  S. F. S a n d e rs . G ra n t  C ity . Mo. 9

F o r  S a le—C lean  s to c k  o f g e n e ra l m e r 
ch a n d ise , $3,800. A d d re ss  L ock  B ox  306, 
C la rk s to n , M ich. 972

F o r  S ale— L iv e ry  a n d  feed  b u s in ess . 
G ood lo c a tio n . A m o n e y m ak e r . A d d re ss  
D r. J . E . H u n te r , A sh ley , M ich. 981

F o r  S a le—N ice ly  eq u ip p ed  sm a ll fo u n 
d ry ; cou ld  b e  p ro f ita b ly  e n la rg e d ; d i
re c t ly  on t r a c k  G ra n d  T ru n k  m a in  line. 
A d d re ss  a t  once , H . M. A llen , B ellevue, 
M ich. 60

F o r  S ale— S to ck  of g e n e ra l h a rd w a re  
in  good to w n . S to ck  w ill invo ice  a b o u t 
$2,O0O. B u ild in g  ca n  be b o u g h t o r  le a s 
ed. A d d re ss  E . E . K o h le r, B y ro n , M ich.

59
T o  Sell—A $2,500 s to c k  f i r s t- c la s s  n o 

tio n s . A b a rg a in  fo r  a  r e a d y  b u y er. L ock 
B ox  783, H u d so n , M ich. 58

F in e  d ru g  s to re  fo r  sa le . E le g a n t 
sm a ll c ity , s o u th e rn  M ich ig an . In v o ices  
a b o u t $3.500. A d d ress  N o. 8, c a re  M ich i- 
g an  T r a d e sm a n . 8

T  e x a s— V alu a b le  to w n s ite  a n d  354 
a c re s , b e a u tifu l p ra i r ie  la n d  s u r ro u n d in g  
it, n e a r  H o u s to n , fo r  sa le . P e r f e c t  t i tle , 
good w a te r , e a sy  te rm s . N o  tra d e s . 
B ox  7. A ld ine , T e x a s . 18

F o r  S ale— $6,000 s to c k  g e n e ra l m e r 
c h a n d is e ; e s ta b lis h e d  b u s in e s s  of $15,000 
p e r  y e a r ;  r e a s o n  fo r  se lling , p o o r h e a lth . 
M u st go  W e st. W ill g iv e  e a s y  te rm s . 
A d d ress  H a ig  & M a th ie so n , E l iz a b e th , 
111. 27

W a n te d — 2,000 c o rd s  b a ssw o o d  * a n d
p o p la r  ex c e ls io r  b o lts ; w ill p a y  h ig h e s t 
m a rk e t  p r ic e— ca sh . A d d re ss  E x c e ls io r
W ra p p e r  Co., o r  W . F . M ueller, B a r n 
h a r t  B ldg .. G ra n d  R ap id s . M ich . 32

F o r  S ale— S eco n d -h a n d , in  good c o n d i
tio n , n ic k e l o v e rh e a d  a n d  w indow  d is 
p la y  fix tu re s , h a l f  p r ic e ; sh o w c ases , 
sa fe s , p e d e s ta ls , ch e ap . E . W . B ueh l. 
Hr Co.. M em p h is. T e n n . 36

F o r  L e ase— M odern  f iv e -s to ry  d e p a r t 
m e n t bu ild in g , 55,000 fe e t  floor sp ace , 96 
fe e t f ro n ta g e ;  ch o ice  lo c a tio n  in  In d ia n 
apo lis . A pp ly  G eo rge  J . M a ro tt ,  In d ia n -  
■polis. Ind . 56

M illin e ry  b u s in e s s  fo r  s a le  if  ta k e n  a t  
o nce . A d d re ss  N o. 6 c a re  M ich ig an  
T ra d e sm a n , 6

F o r  S ale— R e ta il  lu m b e r  y a rd . O ne of 
th e  b e s t lo c a tio n s  in  C e n tra l  M ich ig an . 
N o  c o m p e titio n . U n lo ad  d ire c t fro m  c a rs  
in to  y a rd  fro m  th e  fo llo w in g  ra i lro a d s ; 
G. T ., C. S. & M „ A. A .. D. G. H . & 
M. a n d  T . S. & M. M cB rid e  & Son, 
D u ra n d , M ich, 16

W a n te d  F ir s t- c la s s  d e p a r tm e n t  m a n 
a g e rs  w ho ca n  in v e s t som e m o n ey  in  a 
new  b ig  d e p a r tm e n t  s to re  ju s t  b e in g  o r 
g a n iz e d ; w ith o u t q u e s tio n  th e  b e s t o p e n 
in g  in  th e  c o u n try . D es M oines D e p a r t-  
m e n t S to re  Co., D es M oines, Iow a . 14
. _ ,Io r S a le - G r a i n  e le v a to r  a t  H u d so n -  
ville, M ich ., on t r a c k s  of P . M. R y., n e a r  
m a in  s tr e e t ,  $700. Good c h a n c e  fo r  live 
m a n  to  m a k e  som e m oney . V alley  C ity  
M illing  Co.. G ra n d  R ap id s . M ich. 825

F o r  S ale— S to ck  o f d ru g s  in  good lo c a 
tio n . G ood b r ic k  s to re , good tra d e . Old 
ago  a n d  p o o r h e a lth , re a so n  fo r  se lling . 
G. C. B eebe, B a y  C ity . M ich. 988

D o you w a n t  to  sell y o u r  p ro p e r ty  
fa rm  o r  b u s in e ss?  N o m a t te r  w h ere  
lo c a ted , s e n d  m e d e s c r ip tio n  a n d  p rice . 
I sell fo r  ca sh . A dvice free . T e rm s  r e a 
so n ab le . E s ta b lis h e d  1881. F r a n k  P. 
C leveland , R ea l E s ta te  E x p e r t ,  1265 
A dam s E x p re ss  B u ild in g . C h icago , 111

577
F o r  S ale— F ir s t - c la s s  b u s in e s s  in  one 

of th e  b e s t m a n u fa c tu r in g  c itie s  of its  
s ize  in  th e  S ta te . S to ck  of d ry  goods, 
g ro c e r ie s  a n d  sh o es  a b o u t $10,000. D id  a  
$70.000 b u s in e s s  la s t  y e a r. A d d re ss  Jo iin -  
son  G ro ce ry  Co., O w osso , M ich . 900

W a n ted  T o  B u y —I w ill p a y  ca sh  fo r 
a  s to c k  of g e n e ra l m e rc h a n d is e  o r  c lo th 
in g  o r  sh o es . S end  fu ll p a r t ic u la r s .  A d 
d re s s  M a rtin , c a re  M ich ig an  T ra d e sm a n .

F o r  S a le  o r  E x c h a n g e — 25-room  ho te l, 
b a r  in  c o n n e c tio n . B e a u tifu l ly  s i tu a te d  
on one  of th e  b e s t r e s o r t  la k e s  in  M ich i
g a n . G ood re a so n s  fo r se lling . A d d re ss  
N o. 908. c a re  M ich ig an  T ra d e sm a n . 908

F o r  S ale— S to ck  of g ro c e r ie s , boo ts, 
sh o es , ru b b e r  goods, n o tio n s  a n d  g a rd e n  
seeds . L o c a te d  in  th e  b e s t f r u i t  b e lt In 
M ich ig an . In v o ic n g  $3.600. I f  ta k e n  be- 
fo re  A p ril 1 s t., w ill se ll a t  r a r e  b a rg a in . 
M u st se ll on  a c c o u n t of o th e r  b u s in ess . 
Geo. T u c k e r . F e n n ville. M ich. 538

W e w a n t to  bu y  for” s p o t c a sh , sh o e  
s to c k s , c lo th in g  s to c k s , s to re s  a n d  s to c k s  
of e v e ry  d e s c r ip tio n . W r i te  u s  to -d o y  
a n d  o u r  r e p re s e n ta t iv e  w ill ca ll, re ad y  
to  do  b u s in e ss . P a u l  L. F e y re ise n  & 
Co.. 12 S ta te  S t.. C h icago . 111. 548

F o r  S ale— F ir s t - c la s s  d ru g  s tock ] in 
vo ic ing  $2,000, $1,500 ca sh , tim e  on b a l 
an ce . G ood re a so n  fo r  se lling . A d d ress  
No. 621, c a re  T ra d e sm a n . 621

I 'o r  S ale— P la n ta tio n s , t im b e r  la n d s , 
ta rm s , h om es, e tc . S end  fo r  p r in te d  lis t. 
V. C. R u sse ll. M em p h is, T e n n . 928

P O S IT IO N S  W A N T E D  
W a n te d — S itu a tio n  by  re g is te re d  d ru g ^  

g is t. T w e n ty  y e a r s ’ ex p e rien ce . L . E . 
B ockes, E m p ire , M ich . 915

H E L P  W A N T E D .
W a n te d -  R e g is te re d  d ru g  clerk] O ne 

w ho is  m a rr ie d , w ith  fa m ily  p re fe rre d  
M u st g iv e  re fe re n c e . A d d re ss  No. 77’ 
c a re  M ich ig an  T ra d e sm a n . 77

W a n te d —Y oung  m a n '....w ith  tw o  o r
th r e e  y e a rs  d ru g  s to re  ex p e rie n c e  G e r
m a n  p re fe r re d . A pply  b y  le t te r .  A d d re ss  
51, c a re  M ich ig an  T ra d e s m a n . 51

W a n te d —B y S e p te m b e r  ~ T a  re g is te re d  
p h a rm a c is t  o r  a s s is ta n t .  M u st fu rn is h  
n a m e s  of l a s t  tw o  em p lo y ers . M an  from  
c i ty  p re fe rre d . A d d re ss  N o. 55, c a re  
M ic h ig a n T ra d e sm a n . 55

W e w a n t  one  la d y  o r  g e n tle m a n  in  ea ch  
to w n  a n d  c i ty  to  re p re s e n t  u s  in  th e  sa le  
of o u r  s h e a r s  a n d  n o v e ltie s ; o u r  a g e n ts  
m a k e  fro m  $12 to  $35 p e r  w eek ; th e  w ork  
is s te a d y , no  h e a v y  sa m p le s  to  c a rry , a n d  
p e rm a n e n t. S a la r ie d  p o s itio n s  to  th o se  
w ho  sh o w  a b ili ty ;  w r ite  to -d a y  fo r  p a r 
tic u la r s  of o u r  offer. N o m oney  req u ired  
on y o u r  p a r t  if  you w o rk  fo r  us. T h e  
U n ite d  S h e a r  Co.. W e stb o ro , M ass. 967

Simple 
Account File

A quick and easy method 
of keeping your accounts 
Especially handy for keep- 

i iig account of goods let out 
on approval, and for petty 
accounts with which one 
does not like to encumber 
the regular ledger. By using 
this file or ledger for charg
ing accounts, it will save 
one-half the time and cost 
’of keeping a setof books.

Charge goods, when purchased, directly on file, then your customer’s 
bill is always 
ready for him, 
and c a n  be  
found quickly, 
on account of 
the special in
dex. This saves 
you l o o k i n g  
o v e r  several 
leaves of a day 
b o o k  if not
posted, when a customer comes in to pay an account and you are busy 
waiting on a prospective buyer. Write for quotations.

TRADESMAN COMPANY, Grand Rapids



48 M I C H I G A N  T R A D E S M A N
K E E P IN G  TR A D E.

How a Well-Known Local Druggist 
Accomplishes It.

W ri t te n  fo r  th e  T ra d e sm a n .
The crowd of us were sipping and 

spooning the “sweetness long drawn 
out” of the Great American Bever
age at one of the most popular soda 
water fountains in town.

There was a little breathing spell 
in the rush and the young-old gen
tleman with the long white beard 
(whom, by the way, we like better 
than any dozen “ fizz” fellows be
tween 2 oand 30) was leaning against 
the ledge of the medicine case op
posite the far end of the counter. 
He looked the merest “shadow of a 
shade” weary, but the smile that is 
put on for keeps illumined his ruddy 
countenance.
• A little miss of six summers danc

ed in with flying hair and asked the 
druggist for a “nickel’s worth of 
that kind,” and departed with her 
confectionery as trippingly as she 
had come in.

In a moment another child with 
measured steps sedately approached 
the candy case.

“ Mr. B.,” she began politely, “ I 
want some candy.”

“What kind?” asked Mr. B. with 
his beamingest smile (just like the 
one he always gives you when he 
says, “Good night— come again!” 
And you do “come again,” and again 
and again and again, and you can 
not, for the life of you, tell whether 
it’s the smile o f  the delicious Buf
falo Sundae or soda water that is 
the magnet).

The child, who appeared of about 
the same age as the one who pre
ceded her, looked long and contem
platively at every tray of candy dis
played in the glass case. Then, with 
a deliberation that would have been 
exasperating had other customers 
been waiting, but that didn’t matter 
so much now, she began to ask the 
price of all the bonbons that seemed 
to strike her fickle fancy, and they 
were many.

But Mr. B. was as unwaveringly 
courteous as though the tot were the 
wife of our President. He told her 
what the different flavors were and 
named the price for a pound of each 
pile or box she indicated and how 
many of each sort she could have 
for her money, which was a nickel, 
the same as the other little girl’s 
currency.

After debating in her mind what 
seemed to us seated at the counter 
an interminable length of time she 
decided on the kind for which she 
would part with her silver, and walk
ed out with the same measured 
tread she had exhibited on her en
trance to the store.

When she was too far around the 
corner to see us do so, we smiled 
amusedly at Mr. B.

“Those two children,” he observ
ed, with not a trace of annoyance, 
“ represent the two extreme types of 
my feminine juvenile candy trade, at 
which latter you would be surprised 
were I to name the figures for last 
year alone. And, when you consider
ed that I have been in business at 
this same location for the past twen
ty-two years, you would then under

stand that it pays me to treat the 
little folks with even more scrupu
lous kindness than I do my grown
up patrons.

“ Many of the residence neighbors 
for a radius of several blocks own 
their homes, and a hundred or more 
of these young people, who were 
babies when their parents moved 
here, are— and have been all these 
budding years— some of my very 
best customers. (And I might add 

I that many of the latter are people 
who live at a distance of a mile or 
more and drive here in autos and 
carriages or come on bikes, or even 
quite often afoot, on a balmy moon
lit evening.

“I try my best to treat every one 
who crosses my threshold just as 
I myself would like to be treated 
here. The Golden Rule is the great 
secret of my success, which some 
go so far as to declare phenomenal, 
but which really is only a logical se
quence of right dealing.

“ I recognize the fact that my lo
cation is fine, although the store it
self lacks much of the up-to-date 
equipment nowadays looked, upon as 
an absolute essential to a good busi
ness. But location counts for even 
more, and you can see for yourself 
how much of the floating trade I am 
able to control, as several Reed’s 
Lake lines pass this corner and peo
ple waiting for a show car often drop 
in for confectionery.

“ But the most satisfactory part of 
my entire commercial career is that 
I am able to get and— what is more- 
to the point— to hold the children’s 
trade.

“They have a funny way of grow
ing up, you know,” concluded Mr. 
B., “and that counts for much.”

As we rose from our stools:
“Good night— come again!”
And once more came that peren

nial smile and bow that together 
have made Mr. Thomas A. Baxter, 
at the northwest corner of Jefferson 
and Wealthy avenues, more famous 
than the best ice cream soda in Grand 
Rapids!” H.

The death of a little fellow in Phila
delphia the other day from tetanus, 
developed from a Fourth of July in
jury, was the only case of that kind 
in the city. Some interesting facts 
were given out by the director of the 
health department. Among physi
cians it :s said that it is not probable 
that any Fourth of July cases of 
tetanus, if they should develop now, 
would result in the death of the 
patient. The time between infection 
and the symptoms of the disease is 
usually within eight or nine days. 
But there is a peculiarity of the dis
ease in that its virulence is propor
tionate to the speed with which it 
develops. Cases developing in four 
or five days after intection are gen
erally regarded as hopeless, while 
those which develop after the ninth 
day present hope of escape— not cure, 
because there is no cure. This, how
ever, does not provide for next year.

The more faith a woman has in 
her husband the fewer lies he tells.

An evil may be popular simply be
cause it is under the lid.

FIR ED  F O R T Y  TIM ES.

He Nevertheless Clung to His Job.
My position was peculiar and one 

rarely required outside of the large 
mercantile houses. I received a sal
ary for “being discharged” abut twen
ty times a week— sometimes I was 
discharged as often as four times a 
day, then, again, 1 would sit in my 
office for a week without being dis
turbed. My position was invented by 
the fact that so many shoppers have 
complaints to make— sometimes 
caused by the carelessness of t'he 
employes, and as often by their own 
negligence— and it was found that a 
good remedy to allay their anger 
was to discharge the party responsi
ble for the trouble.

But the manager discovered that 
it did not pay always to discharge 
clerks and then spend weeks in in
structing new ones, only to have 
them repeat the mistakes of their 
predecessors. So he conceived the 
idea of having a regular man to dis
charge, if he thought that the cus
tomer would feel satisfied by this 
act, and, later, would have the guilty 
parties “on the carpet.” So I was se
lected as his victim, and this is the 
way that we worked our little game.

Mrs. Jones, a society leader and a 
regular customer, would be ushered 
into the manager’s office and com
plain bitterly about the failure to 
deliver her gown. She positively had 
insisted that it must be at her resi
dence the day before at 2 in the af
ternoon, as she desired to wear it 
to a reception that evening. But it 
was not delivered until too late, and 
she hardly felt like keeping it at all 
and thought of transferring her pat
ronage elsewhere. Our manager 
would make profuse apologies and 
promise to investigate the matter at 
once and discharge the guilty party. 
Then he would go to his private tel
ephone booth, phone me the situa
tion and circumstances, and I would 
be transformed immediately into the 
guilty shipping clerk, who had con
signed the gown to a south side wag
on for delivery, whereas Mrs. Jones 
lives on Sheridan drive.

Of course, it was my cue to try and 
excuse myself while in the office with 
Mrs. Jones and the manager, but the 
manager, in his towering anger, 
would listen to nothing that I 
might say, and just told me that I 
could consider myself discharged. 
After my departure the manager 
would relate a few of the troubles he 
had with incompetent clerks and Mrs. 
Jones would appreciate the fact that 
the manager at least was trying to do 
his best to remedy errors and would 
promise him to give the house anoth
er trial.

That is a sample of my work and 
one of the roles it was necessary for 
me to assume, and I probably would 
be there now but for the following 
occurrence: One of the most promi
nent women in the city, Mrs. Dalton, 
w'as exasperated greatly by a careless 
blunder— the house really was to 
blame— and the manager had an un
pleasant fifteen minutes listening to 
her complaints and sharp criticisms. 
As a result it only took him about 
two minutes to discharge me after 
I had made my appearance in the of

fice, telling me that I was the most 
careless young man that he ever had 
known. Mrs. Dalton, however, was 
kindhearted, and she told the man
ager that it was not necessary to dis
charge me, but he replied that the 
discipline of the house demanded it 
as an example to the other clerks.

That evening Mrs. Dalton informed 
her husband of the interview with 
the manager which resulted in my 
discharge. Singularly enough her 
husband, when a young man just 
commencing to battle with the world, 
had been discharged because of a sim
ilar mistake, so he told his wife that 
he would try and rectify matters by 
giving me a position in his own 
establishment.

He called up our manager the fol
lowing day and secured the “address 
of the young man who was dis
charged because of Mrs. Dalton’s 
complaint,” and wrote me to call at 
his office. I did so, and he gave me 
a kind lecture on the disastrous re
sults of carelessness and concluded 
by offering me a position in his 
establishment.

I realized that the only thing to do 
was to take him into my confidence 
and explain the situation to him and 
assure him that the guilty party re
ceived a severe reprimand but was 
not discharged. He laughed at the 
manager’s policy, and I spent a few 
pleasant hours with him, listening to 
his personal anecdotes and experi
ences.

I assumed my regular routine again 
until a few months ago, when I re
ceived another letter from Mr. Dal
ton, offering me a position with bril
liant prospects and requesting me to 
talk it over with him. I called, and 
after a short interview decided to ac
cept his offer, and so I lost my posi
tion as “discharged clerk.”

Will H. Dean.

Epsom Salt as a Beautifier.
The use of Sal Epsom for medic

inal baths is now being quite general
ly recommended by physicians of 
note. This is not an entirely new 
suggestion, but the external applica
tion of Sal Epsom in cases of skin 
eruptions and irritated surfaces is 
now being recognized as a valuable 
remedial process. As a cathartic it 
is conceded to be the best and most 
reliable drug, but its use for bathing 
is not so generally known or resorted 
to. “ Beauty Doctors” are strongly 
urging the Sal Epsom bath for soft
ening the skin and improving the 
complexion.

Three Philadelphia druggists were 
recently arrested for selling mor
phine and cocaine contrary to the 
State anti-narcotic law, this action 
being inspired by the death of a 
young woman from the drug habit.

B U S IN E S S  C H A N C E S .
F o r  S ale— S to ck  o f b oo ts , sh o es , ru b b e r  

goods, p a n ts , o v e ra lls  a n d  s h ir ts .  I d e a t 
ed  in  one  of th e  b e s t to w n s  of i t s  s ize  
in  C e n tra l  M ich ig an . P o p u la t io n  1.500. 
S to ck  w ill in v o ice  a b o u t $6,000. T h is  
s to c k  m u s t  b e  sold. A d d re ss  N o. 81,
c a re  M ich ig an  T ra d e sm a n .____________ 81

W a n te d — B y e x p e rien ce d  d ry  goods,
c lo th in g  a r.d  sh o e  s a le sm a n , p e rm a n e n t 
p o s itio n . Y oung , m a rr ie d , h u s tle r .  R e f 
e ren c es . A d d re ss  N o. 83, c a re  M ich ig an
T ra d e sm a n .   83

W a n te d —G ood sh o e  co b b le r fo r  sh o e  
s to re  in  to w n  o f 3,500, c e n tra l  M ich igan . 
A d d re ss  N o. 82, c a re  M ich ig an  T ra d e s 
m a n . 82



It’s the Sales Slid NotAlBook!
Y o u  don’t require a L ed ger, Journal, D a y  B ooks, P ass 

B o o ks and M onthly Statem ents when your A C C O U N T S  are 
kept on T H E  M c C A S K E Y  R E G I S T E R .

I t ’s S O  S IM P L E ^ -th e  A C C O U N T  is O N  T H E  S A L E S  
S L I P . T h e  S L I P  is F I L E D  in the R E G I S T E R .

It show s E V E R Y  D E T A I L  of the transaction— date, cus
tom er’s name, item s of present purchase and amount. 
P revious balance brought forw ard and the total to D A T E  with 
O N L Y  O N E  W R IT IN G .

W h at more do you w ant? D o  Y O U  T H I N K  the A C 
C O U N T  w ould be more C O R R E C T  if it w as w ritten in three 
or four books? D o n ’t stay in the old rut. B e  U P -T O -D A T E . 
H andle your A C C O U N T S  in an E A S Y , A C C U R A T E  and 
S I M P L E  manner.

A sk  for our F R E E  catalog.

The McCaskey Register Co.
Alliance, Ohio

Mfrs, of the Celebrated Multiplex Duplicating Carbon Back Pads; also 
Single Carbon and Folding Pads.

Michigan Representative: J. A. Plank, Tradesman Bldg., Grand Rapids.
Agencies in all Principal Cities.

H ow ever it m ay be with other Cocoas, you can m ake a fair 
profit in sellin g  LOWNEY’S, and we prom ise you that we w ill 
create a  larger and larger dem and for LOWNEY’S every year 
by generous and forcible advertising as w ell as by the superior 
and delicious quality of our product.

In LOWNEY’S dealers have a guarantee against any cause 
for criticism  by Pure F ood  officials.

The WALTER M. LOWNEY COMPANY, 447 Commercial S t , Boston, Maas-

An Overwhelming Majority

Mtr

Im portant questions are usually  decided by a two 

thirds vote.

T h e  im portance and value of M O N E Y W E I G H T  

S cales to grocers, butchers and m arketm en have been de

cided by a three-fourths vote!
T h ere  are about 250,000 scale users in this country 

and 195,000 of them use M O N E Y W E I G H T  Scales!,
T o  any unprejudiced in vestigator of the m erits of all 

makes of scales, there can be no doubt of the superiority 

of D A Y T O N  M O N E Y W E I G H T  Scales in every vital 

point.
Can you afford the enorm ous loss in overweights 

you are sustaining in the use of old-style scales when you 
can stop  the leak  w ithout cost?

M O N E Y W E I G H T  S cales pay for themselves the first year and return to their users 

good rate of interest on their investm ent besides.

Send us the coupon for valuable  detailed  inform ation.

, I t  p laces you under no obligation.

fibneyw eight Scale C o.
D istribu tors of H O N E S T  S cales G U A R A N T E E D  C om m ercially Correct.

S S  State St. - - - - CH ICAGO
P. S.— if you are using MONEYWEIGHT Scales purchased some years ago seed for our exchange price list and exchange for one of onr latest scales.

K A M I) . . - . . ----------

Town — ........

St a t e . . ; . . . .  . . . .

B u s i n e s s ...........

No. o f  Cl e r k s . 

Da t e  . . . . . . . . . . .

M oney weigh* S ca le  Co.. 58 S ta te  S t., 'Chicago 
I  would be glad to  knew  m ore a b o u t th e  ad 

v an tag es  o f M oney weight Scales in  my s to re .



B6509 Rattan

Doll’s Go=Carts
Dozen $2.15

A g re a t 25c le ad er. W h ite  r a t ta n  
and  fram e body, s tra ig h t handle, 
la rg e  size. H as  5 inch  fro n t and  7 
inch  r e a r  w heels; 6 inch  sea t. 
P a c k e d  one dozen in a  c ra te . In 
c ra te  lo ts  only.

R i i 7 1  T he  “ B alky^M ule .”  M ecan ical toy . O ne o f  th e  
* * 1 m ost popu la r and  rapidly selling item s  in th e  line 

o f m echan ica l toys. W inds w ith  key and  will go fo rw ard  
a b o u t 6 fe e t ,  th e n  m ule will balk and  go b ac k w ard  th e  sam e 
d is tan ce , rep ea tin g  th e  p erfo rm a n ce  sev e ra l tim es. S 3  i n  
P e r  d o ze n ..................................................................................

R 7 I 5 3  Shoo F ly  R ocker. S ells  e v e ry  day  in th e  yea r. 
u “ , u u  H as h a ir  ta il, is n icely  varn ished  in  th e  n a tu ra l, 

s ten c iled  and  d e c o ra te d , 36 in c h  hardw ood  b e n t rockers . 
H e ig h t 18 inches. In  c r a te  lo ts  o f V4 dozen. i r
P e r  d o ze n ..................................................................................

5 0 c  BLO CK S, BOOKS A N D  G A M E S
_ For Boys and Girls

U O O a S  T h e  L argest, B e st and M ost E xten sive  Show ing E v e r M ade Anyw here.

Dollar
Goods

Toilet Cases
and F ittin gs

We show a remarkably strong line of 
these and all other kinds of celluloid case 
goods at attractive prices.

0 2 2 4  O ur g re a t 50 c e n t le ad e r. S ize 7% x 8 Ys x 
* 2l/e inches. S q u a re  shape, co v e red  w ith  

p re t ty  floral le a th e r e t te  and  w ith  n e a t  p ic tu re  
top . L ined w ith  s a te e n  th rou g h o u t and fitted  
w ith  w hite  hair-brush and w h ite  celluloid 2C 
com b. P e r  dozen ..................................

Famous Hill Climbing 
Friction Toys

An ever increasing demand proves their 
great popularity.

n i C Q 7  A utom obile o r  runabou t. L e n g th  
U T ° 7  * inches, w id th  4 inches, he ig h t 7 inches. 

O ne o f th e  popu la r le ad e rs  in th e  line and  a  g re a t  
50c bargain  th a t  pays a  big p ro fit a t  ou r t l  QA 
p rice . E a ch  in a  box. P e r  d o z e n ............  «Pu.TV

5c “410c 
Goods Holiday Goods

25c
Goods

Are Ready

Brush and Comb Sets
A Grand Line of Tempting 

Goods

Dolls Description
Buy r ig h t h e re  a t  h ea d q u a rte rs  w here  you can  

se le c t ju s t  w h a t you n ee d  a t  th e  r ig h t prices.

R J i W  T he  la rg e s t and  b e s t 25c d ressed  dc 
e v e r  offered a t  ou r p rice . L e n g th  

inches. B isque h ead , glass eyes, o pen  m ou th  wil 
te e th ,  long w avy hair, a sso rted  plaid d resse 
shoes and  stock ings. % d ozen  in  box. M  n  
P e r  d ozen .....................  .........................  wdi.fJ

Buy early and take advantage of the whole fall trade. Holiday dating allowed on all holiday bills sold this
month or early September.

An U nusually M agnificent Line
is now on display in this store. Two large floors with thousands of samples from which to make your selections.

Prepare for the greatest season in your history.

Unexcelled in variety, including the richly 
hand-painted china backs, embossed metal 
and the genuine “ French Stag,”  etc. 
Learn our prices before placing your orders.

R364 Two p,ece Brush and Comb S et. Con- 
UWUT sists  o f an  11 row  line w h ite  b ristle  brush  

w ith  hand-pain ted  p o rcela in  back  in "v io le t” d e 
sign and 7 inch  com b, m oun ted  in  s ilve r ( A  fJl 
p la te  m e ta l. P e r  s e t .....................................  *>U.Uf

Leonard Crockery Co.
GRAND RAPIDS, MICH.

Half your railroad fare refunded under the perpetual excursion plan of the 
Grand Rapids Board of Trade

Ask for “ Purchaser's Certificate’ ’ showing amount of yonr purchase

Crockery, Glassware
and

House-Furnishings

Successors to

H. LEONARD & SONS 
Wholesale


