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Every gift of noble origin i$ breathed up
on by pope’s perpetual breath.
Wordsworth

Roosevelt was right when he said that the only one who never makes mistakes is the
one who never does anything.  Preserve us from him, from the man who eternally wants to
hold the scales even, so never ?ets done weighing-never hands anything over the counter,
take him away and put red blood into his veins and let the rest of us go ahead and make
onr mistakes =as few as we can, as many as we must-only let us go ahead.

0 be glad of life, because it
gives you the chance to love
and to work and to play

and to look up at the stars; to be
contented with your possessions,
but not satisfied with yourself un-
til you have made the best of them;
to despise nothing in the world ex-
cept falsehood and meanness and
to fear nothing except cowardice;
to be governed by your admirations
rather than by your disgusts; to
covet nothing that is your neigh-
bor's except his kindness of heart
and gentleness of manners; to think
seldom of your enemies, often of
your friends and every day of
Christ, and to spend as much time
as you can, with body and with
spirit, in Rod's out-of-door$-the$e
are little guideposts on the foot-
path to peace.-Renry van Dyke

Jacob fl. Riis

ather time is not al-

ways a hard parent,

and, though he tarries
for none of his children, often
lays his hand lightly upon
those who have used him well,
making them old men and
women inexorably enough, but
leaving their hearts and spirits
young and in fair vigor.
With such people the gray
head is but the impression of
the old fellow's hand in giv-
ing them his blessing, and
every wrinkle but a notch in
the quiet calendar of a well-
spent life.-Dickens.



You Are Invited

to attend the Ninth Annual Convention of
the Michigan Retail Grocers’ and General
Merchants’ Association, to be held in
Grand Rapids, February 12, 13 and 14,
1907.

Are You Coming?

Matters of personal interest to every

Coupon
Books

are used to place your business on a
cash basis and do away with the de-
tails of bookkeeping. We can refer

dealer in the State will be taken up, as well
as special attention to the box car merchants
and the catalogue houses. If you have
not enjoyed any of the benefits of this
Association in the past, come to Grand
Rapids—investigate for yourself. Rates
on all roads and at all principal hotels.
Business sessions will be held in the new
Press Building Auditorium.

We extend a hearty invitation to
every retail grocer and general merchant
in the State tc visit our store at this time.

Judson Grocer Co.
Grand Rapids, Mich.

DO IT NOW

Investigate the

you to thousands of merchants who
use coupon books and would never
do business without them again.

We manuiacturc four kinds of
coupon books, selling them all at
the same price. We will cheerfully
send you samples and full informa-
tion.

Tradesman Company
Grand Rapids, Mich.

Every Cake

Kirkwood Short Credit
System of Accounts

of FLEISCHMANN’S

M m
It earaa you 535 per cent. 00 your investment. N . . YELLOW LABEL YEAST you Sell not
We will prove it previous to purchase. It J"FasMe Signature's
prevents forgotten charges. It makes disputed only increases vour rofits. but also
accounts impossible. It assists in making col- \ COMPRESSED" y y p ’

lections. It saves labor in book-keeping. It w fEAST'
systematizes credits. It establishes confidence
between you and your customer. One writing

gives complete satisfaction to your

does itall. For full particulars write or call on patrons.
A. H. Morrill & Co. Th I:I ' hl’ﬂ C
105 Ottawa St., Grand Rapids, Mich. e e I SC an n O' b)
Bell Phoneo87  Citizens Phone 5087 of Michigan

Pat. March 8, isq8, June 1., 1898, March 19,1901, Detroit Office, ill W. Larned St., Grand Rapids Office, 29Crescent Av.
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We Buy and Sell
Total Isgues
of
State, County, City, School District,
Street Railway and Gas

BONDS

Correspondence Solicltedl
H W. NOBLE & COMPANY
BANKERS

Penobscot Building, Detroit. Mlcb.

— Kent County

Savings Bank
OF GRAND RAPIDS, MICH

Has largest amount of deposits
of any State or Savings Hank in
Western Michigan. If you are
contemplating a change in your
Banking relations, or think of
opening a new account, call and
see us.

n Per Cent.

Paid on Certificates of Deposit

3

Banking By Mall

Resources Exceed 3 Million Dollars

rouraad Gdiit 6y, Lid
Credit Advices and Collections
Michigan Offices

Murray Building, Grand Rapids .
Majestic Building, Detroit

GRAND RAPIDS

FIRE INSURANCE AGENCY

W. FRED MCcBAIN, President

Orand Rapida, Mich. Tha Laading Agincy

ELLIOT O. GROSVENOF

Lata Stata Pood Commlaalonor
Advisory Counsel to manufacturers am
jobbers whaose interests are affected b’
the Food Laws of any state. Corres
pondence invited.
ajai riajestlc Building, Octroi*- nicfc

TQinr YOUR DELAYED
InflUL FREIGHT Easily
and Quickly. We can tell you
how. BARLOW BROS,,

Grand Rapids, Mich

Fire and Burglar Proof

SAFES

Tradesman Company
Grand Rapids
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SOME INSIDE HISTORY.

Once upon a time the late Gen.
Russell A. Alger was a member of
the lumbering firm of Moore, Foote
& Co. During the years that followed
changes occurred in the composition
of that firm until, at last, the organi-
zation was known all over the coun-
try as Alger, Smith & Co. The only
interesting fact as to this informa-
tion in connection with what follows
is the name “Moore” and its use as
an adjective by a multimillionaire of
Detroit at a time when Gen. Alger
was seeking the Republican nomina-
tion to the Presidency, and his many
influential friends in Detroit and
elsewhere, well organized and enthu-
siastic, were conducting a campaign
showing many elements of success.

It was at this juncture that a re-
porter for a Detroit daily paper was
met by William Aikman, a represen-
tative of the late Hiram Walker,
founder of the Canadian border city
of Walkerville and its distillery inter-
ests. The multimillionaire, advanced
in age and confined to his house by
illness, desired to see the reporter
and Mr. Aikman invited him to call
upon his employer.

The reporter accepted the invita-
tion and about n o'clock in the fore-
noon was ushered into the sick room
in the old Walker homestead at the
corner of Fort and Shelby streets.
Mr. Walker greeted the visitor fee-
bly but cordially, after which he ob-
served: “l presume you are aware of
Gen. Alger’s campaign to secure the
Republican nomination to the Presi-
dency?” The reporter admitted the
fact, at which Mr. Walker began a
conversation as to the exacting and
ofttimes unpleasant duties of a news-
paper reporter and the poor pay he
received, after which Mr. Walker
said: “l have called upon you to per-
form a service which, if you can do
it, will be worth much more to you
than your year’s salary.”

At this the visitor allowed that his
success depended entirely upon the
nature of the duty required and as
to whether it could be performed or
not rested wholly with the managers
of the paper he represented.

“Well, you can undertake it, can
you not, without appealing to your
superiors?” asked Mr. Walker. The
reporter replied that he could answer
that enquiry only after he had been
informed as to its nature.

Mr. Walker then began a rehearsal
of facts which, he claimed, were per-
sonally known to him in relation to
the business of Moore, Foote & Co.,
after which he drew from beneath his
pillow a lot of manuscript, which he
asked his visitor to read. The re-
quest was complied with, revealing a
long rehearsal of reasons why Gen.
Alger was not a fit man to be nom-
inated to the presidency. The state-

ment was a bitter one throughout,
but its acrimony was counteracted by
such punning absurdities as: “The
United States requires a Moore able
man as President;” “If Michigan is to
furnish a President let him be a
Moore worthy representative,” and
so on through a dozen or more plays
upon the name of “Moore,” which Mr.
Walker seemed to think were very
sarcastic and which the general pub-
lic would appreciate.

The reporter, after reading the pa-
per, said, “Let me take this, Mr.
Walker, and I'll see what can be done
with it.” The offer was accepted and
inside of ten minutes thereafter the
document was in Gen. Alger’s hands.
“Where did you get this?” he asked,
after reading a couple of paragraphs,
apd upon hearing the story he sum-
moned J. C. McCall and ordered that
a certified copy of the paper be made.
Then he summoned the late Sulli-
van M. Cutcheon to his office and
together they went over the docu-
ment.
Alger and Mr. Cutcheon called upon
Mr. Walker and, after a visit lasting
about an hour, they left him bearing
a statement, signed by Mr. Walker,
declaring that he knew no reason
whatever why Gen. Alger should not
he a candidate for the presidency and
that, in his opinion, the General
would perform the duties of Chief
Executive admirably if elected to the
office.

But Gen. Alger did not get the
nomination and one of his disappoint-
ments in that campaign was his fail-
ure to get the New Jersey delegation,
which, as was stoutly claimed by Mr.
Walker afterward, was caused by the
influence of the millionaire distiller.

Alexander Winton, the automobile
man, says that in one thing men in
this business must bow to women and
that is the appearance of the cars
which they make. A woman judges
everything as she does a set of furs,
by the appearance. Therefore the
builder must produce a pretty ma-
chine and at the same time a sub-
stantial one, or the man, who, of
course, pays, will kick. In this way
the whole construction of autos is
being changed and bettered.

According to District Attorney Je-
rome, “we are a moral but not a law-
abiding people. For instance, if you
should go to the office of a barrister
in England and ask him if there was
some way in which a law could be
got around he would show you the
door. Tn America it is different. Go
to the office of a lawyer—prominent
lawyers, too—and ask him if there
is any way to get around a certain
law, and he will say. ‘Oh. yes: we
can get around it in this way."”

Some people rise in the social
scale and others become unbalanced.

Directly after luncheon Gen. |
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THE FREE SEED GRAFT.

As soon as Congress resumed its
sessions there was a renewal of pro-
tests against the piece of graft known
as the free seed distribution. The pro-
cess has never met with general pub-
lic approval, and newspapers all over
the country have argued against it
and poked fun at it, but the members
of the House of Representatives have
kept right on sending out the seeds.
Of late the commercial houses en-
gaged in the business of growing and
selling seeds have interested them-
selves and sought to secure some con-
certed and systematic action. They
have a direct financial interest in the
matter and, accordingly, are more
likely to succeed because they will
stick to it more industriously. There
is every reason under the sun why
they should succeed and there are
really precious few in all the country
who favor the present plan. No one
man gets seeds enough to make any
material difference in the annual ex-
pense of running his farm or garden,
Ibut in the aggregate the bill is a big
one for the Government.

The wonder is that the seed grow-
ers did not make a bigger fuss about
it long ago, for certainly they had
very good reason for complaint. Sup-
pose that the Government were to
distribute plows or pitchforks for the
sake of introducing some new style
and thus seriously interfere with the
business of those who manufacture
and sell these articles. Suppose the
Government should distribute poultry,
sheep or cattle, on the theory that
this would improve the several kinds
of stock, helping the farmers and thus
helping  the country. Either of
these plans has just as much to defend
it as the free seed distribution, and,
so far as the practical value is con-
cerned, would be a great deal better.
The notion that by the distribution
of these seeds some new kinds of
c:ops are secured, and the farmers
helped to enlarge the usefulness of
their land, is all foolishness. If there
ever was anything in it, it has lost
its force and effectiveness very thor-
oughly. Finally, it appears this view
has been taken of it by the House
Committee on Agriculture, which has
decided to recommend the discontinu-
ance of the present system. For a
change, it is proposed to turn the
money over to the Agricultural De-
partment, where more intelligent and
practical use will be made of it. Even
Congress responds to public opinion
after a while. The free seed graft
has been talked about a long time,
and now, after these many vyears,
there bids fair to be a change.

When the gift of a little for charity
seems to put a man into mortal pain
you may be sure the root of evil is
striking down into a vital spot.



Window
Trimming

Misleading Placards Should Always
Be Avoided.

1 think that decorator makes a mis-
take who puts a sign in his window
something like the following and
then places on exhibit in that same
window merchandise which does not
conform in its units to the words set
forth on the card:

Just Received
ioo
$25
Overcoats
Closed Out
By Our Buyer in Chicago
This Week
Elegant Long Black
Kerseys and Vicunas
Are Now on Sale
At
The Uniform Price
of

$15

But in the window were overcoats
ticketed all the way from $6 to over
$30. If they were all to go at the
“uniform price of $15, pray tell why
was one marked $6 stuck in with
those ticketed between $15 and $30?
Evidently pure carelessness on the
part of the one arranging them.

Another clothing display had noth-
ing in it which did not appeal espe-
cially to extra protection against zero
weather: wool sweaters in many dif-
ferent colors and varying degrees of
thickness; mufflers; neckerchiefs; golf
gloves and all sorts of kid ones with
silk or fleece or fur lining; woolen
underwear in both substantial and
delicate shades; heavy flannelette
night robes. In the center of the
display was a dummy, in standing
posture, clad in garments to defy Old
Boreas: a regular noreaster of an
overcoat, the lap-over corner of which
was flipped back to disclose the ele-
gant mink lining, sealskin gloves and
cape-cap completing the outfit—warm
enough for a journey with Nansen.

The placard which went with this
comfort-dispensing clothing was this:

Warm Cold
Weather Garments
of
Finest Qualities
Here is a card | noticed with some
special suits:
Did You
Ever Hear
of
a
So-and-So
Suit
at
$12.50
?

Now Is Your Opportunity
Another sign would call the atten-
tion of the scurrying public to their:

Regular
Stout
and
Long
Sizes
of

MICHIGAN TRADESMAN

Journeyman Tailored Suits
at
$12.50
) * *

Hair insoles may be compelled to
draw trade if put in a window em-
phatically. One recent window con-
tained no other goods but these,
threaded together, with a staying
stitch in the toe of each, all the soles
being equally distant on the carrying
string and leading to a high com-
mon point at the right hand rear
corner. An upright white card, some
2 feet by 12 inches, lettered in black,
surmounted the focusing point. It
said:

Our
Improved
Hair Insoles
Keep
the
Feet
Dry and Warm
10C

a
Pair.

) * *

You will have noticed if you are
in the habit of dropping your eye
on these columns devoted to the sub-
ject of Window Dressing, that | have
made it a practice to intersperse my
review of the local market's new
goods with frequent examples of our
merchants’ display cards. | hope that
these prove a means of suggestion
or betterment to country dealers. |
should be glad to receive a copy of
any window cards from outside
sources which have proved of custom-
drawing quality. Address such to
Window Dressing Department, Care
Michigan Tradesman.

Summary of Michigan’s Sugar Pro-
duction.

The Michigan Sugar Co. factories
have now wound up the 1906-7 cam-
paign, the last to close being that
at Alma, where work was concluded
Saturday noon.

The company has six factories, lo-
cated at Carrollton, Alma, Bay City,
Caro, Sebewaing and Croswell. This
campaign these plants produced
about 72,000,000 pounds of sugar and
the other factories of the State have,
it is said, produced about 78,000,000
pounds, making Michigan’s beet sug-
ar product for the season just closed
about 150,000,000 pounds.

The company is now closing con-
tracts with farmers in its territory
for the 1907 acreage of beets. As
usual, it offers either a flat rate or
a percentage contract The sugar
beet acreage for 1906 was the largest
Michigan has ever had and indications
are that the acreage next year will
be still larger.

Each year the crop is becoming
more satisfactory and profitable to
Michigan farmers because of more
intelligent cultivation. Farmers gen-
erally are well satisfied with results
this season although conditions have
not been the most favorable. There
was a drought, followed by rain,
early in September, which started a
second growth of leaves. This un-
favorably affected many of the beets
raised on higher lands.

He distrusts his own faith who oft-
en swears.

For Sale

One of the Oldest*
And Best* Established

Department Stores
in the State of Michigan

Location, Reed City

mivil Ol successful
business and now at its best.
Recognized leader in city for

Men’s Clothing, Dry Goods, Cloaks,

Suits and Millinery. Entire stock

strictly up-to-date. Location best

corner in the city. Two story brick
structure, steam heat and electric
lights. There have been no special

sales in last two years. Owner, a

widow, must retire on account of

ill health. Will sell at reasonable

figure if sale is effected at once. A

better opportunity in this line has

not been open for years. Apply to

SAMUEL MEISTER

1st» and Sherman Sts.
Bay Clty9 Mich.



Ranks Fifth in Amount of Wages
Disbursed.

Port Huron, Jan. 29—Recent re-
ports of State Labor Commissioner
Malcolm J. McLeod show that this
city is not only holding its own in
the way of manufacturing indus-
tries but ranks fifth in the cities of
Michigan so far as daily wages are
concerned. This is a source of grat-
ification to the Chamber of Com-
merce of this city. A member of that
organization states the number of
factories in this city will be greatly
increased by the time the Labor
Commissioner makes his next annual
report.

Letters have been received in this
city during the past week, asking
that the Port Huron Chamber of
Commerce combine with similar or-
ganizations in Michigan and Ohio
for the benefit of the two States. The
ort Huron Commercial Club has al-
so been asked to join in the proposed
union, but no definite action has been
taken, the members feeling they
should do more for their own city
first.

The work of erecting the structur-
al iron work on the Canadian side
of the St. Clair River has now been
completed by the Canadian Bridge
Co. The employes of the Abbott
Gamble Co. are still at work elec-
trifying the tunnel, but will not be
through until the middle of Febru-
ary. The electrification of the tun-
nel is a mammoth task and will prove
a remarkable engineering feat. The
Abbott Gamble Co. is erecting a per-
manent plant near the approach of
the American portal.

Nearly $35000 was expended for
new motor cars in this city in 1906.
From present indications and with
the opening of the new plant of the
Northern Automobile Co, the above
sum will be at least doubled.

Despite Port Huron’s small popu-
lation it is stated that nearly 100
machines have changed hands or
passed from maker to purchaser in
1906. The Northern Automobile Co.
now has more orders for cars than
it will be able to fill and still every
mail, it is said, brings in more re-
quests for cars.

Sarnia, too, has the manufac-
turing bee and set the wheels buzz-
ing last week by a proposition to
raise $100,000 to assist new indus-
tries to locate there, by lending
money at low rates of interest for
the erection of buildings. They feel
that they will be better off with sev-
eral small industries than one or two
very large ones.

City Supplying Forty-Five Factories
With Power.

Holland, Jan. 29—The Holland
Shoe Co. has been doing a big busi-
ness this winter. The company has
enough orders to keep its plant in
operation for three months. It is
now turning out 1,000 pair of hoes
daily, and finds it necessary to oper-
ate some departments twelve hours
a day. Over 200 men and thirty-five
girls are employed. The company is
making strenuous efforts to secure
fifty more skilled laborers.

The Holland Launch & Engine
Co., recently organized, has begun fit-
ting up its buildings. The company

MICHIGAN TRADESMAN

will start with a force of ten men,
and will increase to twenty-five or
thirty as business demands.

The north side of the city is highly
elated over the fact that the gelatine
factory is soon to be operated again
by Habicht, Braun & Co., of Chicago.
Upwards of 150 men will be employed
from the start.

New factories are finding the low
rate of electric power here very en-
couraging. This city is now supply-
ing forty-five factories with electric
power from its municipal plant.

The DePree Chemical Co, organ-
ized some six months ago, is already
doing an extensive business. It is
finding its present quarters altogether
too small, and will soon seek a larg-
er block. It manufactures a disinfec-
tant.

The Holland Furnace Co., which
began operations in its ney factory
only a few months ago, is already
rushed with orders.

The Ottawa Furniture Co. has done
a large business during the last year,
and has not laid off its employes a
single day.

All the factories are greatly ham-
pered in their shipments owing to the
car shortage.

Among the foremost of Holland’s
thriving industries is the H. J. einz
plant, the capacity of yhich is being
rapidly increased. At present the
company employs 250 persons. The
company has had no trouble at all
in securing its desired acreage of to-
matoes, cucumbers and corn for next
season’s run.

Contemplate Establishment of Steel
Bridge Plant.

Owosso, Jan. 29—Plans that have
been discussed earnestly of late, but
as yet have not taken definite shape,
may develop into another industry of
no mean caliber for this city.

P. C. Storm, the Groton bridge
man, Mr. Miller, of Groton, N. Y.,
head salesman for the company, and
George Sickmon, who formerly re-
sided in this city and was connected
with the company in the same posi-
tion now occupied by Mr Storm, are
talking of establishing a steel bridge
plant here. All are practical men in
this line of business, and the prob-
lem involved is one of capital solely.
Such an establishment as is contem-
plated would employ fully 100 men
and would be subject to unlimited
growth, and consequently a most val-
uable acquisition for this city. The
main part of the bridge work to fill
orders would necessarily be shipped
to this city and the local company
would make only the railings and
apply the finishing touches to the
structural whole.

The Groton Company, of New
York, is doing an immense business
in Michigan, and the gentlemen
named believe a plant here would do
well. The idea is not a theory mere-
ly, but the plan as outlined can be
spoken of as probable of realization.

Fox & Mason, furniture manufac-
turers in Corunna, fared most satis-
factorily at the Chicago Exposition
the past week. They obtained one or-
der for $25000 worth of goods to
be delivered to one address in San
Francisco, and enough orders to keep

their factory in Corunna and Arcadia
going for a whole year.

The United State Robe Co., of Co-
runna, held its annual meeting this
week. Elon Pond was elected Presi-
dent and J. H. West Secretary and
Treasurer. Owing to the open winter
of 19056 the demand for gloves and
overcoats was not so great as usual,
and the customary dividend of 18 per
cent, fell off several points.

Prosperous Report from Celery City.

Kalamazoo, Jan. 29—Clare Burley
has a unique little factory where he
is making mission furniture. Mr.
Burley worked for a long time on odd
furniture, while not at his other
work, for his own home. After a
time he engaged a man to put his
furniture on sale. Within the last
year he has increased his force one
by one until to-day he has sixteen
men working for him. His business
is growing all the time.

The addition to the Michigan Bug-
gy Co.'s plant is completed and a
large part of the building is now in
use. The new addition is 86x225 feet
and is three stories high, made of ce-
ment block, andi is fire proof. A part
of the first floor is used for the man-
ufacture of wheels, and the rest of
the first floor is an addition to the
blacksmith  shop. The company
heretofore has bought wheels for the
vehicles. The second; and third
floors will be used for paint shops.

The General Gas Light Co. this
week decided to build two additions
to the factory. One will be 45x60
feet and the other 40x50 feet. Both
will be two stories high.

Samuel Biggerstaff, of the Uender-
son-Ames Co., returned home this
week from Baraboo, Wis., with the
contract for making uniforms for
Ringling Brothers’ circus for the

coming year. The order is one of
the biggest the Ringling Brothers
ever placed. It is understood that

it is the intention to put on another
big feature in which several hundred
persons will take part.

The Drug Market.

Opium—Is very firm and tending
higher.

Morphine—Is steady.

Quinine—Is in a very firm position
and another advance is looked for.

Cocoa Butter— s in a very firm po-
sition and advancing.

Glycerine—Is very firm and tend-
ing higher.

Haarlem Oil—Has declined.

Menthol—Has been very weak but
is now firm and tending higher.

Oil Lemon and Bergamot—Are in
a very strong position and are ad-
vancing.

Oil Wintergreen Leaf—Is
and has advanced.

Oil Sweet Birch,

Wintergreen—Is very firm
higher prices are looked for.

Gum Camphor—Has again advanc-
ed 3c per pound.

scarce

so-called OQil
and

It Didn't Last.
Smith—Did | ever tell you about
the morning | woke up and found
myself famous?
Jones—No. What did you do then?
Smith—Oh, | went to bed the next
night and slept it off.

Her One Thought.

“Jennie,” said the father of a large
family to his eldest daughter, “don’t
you think it about time you were
thinking of getting married?”

“Why, father,” replied the anxious
maid, “I haven’t thought of anything
else for the past ten years.”

Exceptional Case.

“In most cases,” said the lecturer,
“tobacco exerts a soothing influence
on a man’'s mind.”

“Well,” whispered Mrs. Green to
the lady occupying the adjoining
seat, “the cigars | bought my hus-
band for Christmas didn't.”

Merely an Intimation.

Merchant—So old Biffkins refused
to pay the bill, did he?

Collector—Well, he didn’'t say so,
but he intimated as much.

Merchant—How’s that?

Collector—He kicked me
stairs.

down

A good guesser always prides him-
self on his superior judgment.

An Excellent
Opportunity

is now open for a good grocerz firm to
make some money. W. J. Clarke & Son
who have successfully conducted a gro-
cery and fresh meat business at Harbor
Springs for twenty-five years and have
now retired, desire to rent that part of
their block fitted for grocery and meat
business. The building is three stories
modern, with steam heat, water, electric
light and gas, and good modern fixtures.

A large business can be done at this
place, as the business is not overdone,
and the large summer resort business
and the lumbering operations in wintei
make trade good the entire year.

Parties desiring a change in location
or starting up_should not fail to look this
up at once. The owners desire to have
the building occupied and will name ver
low rent. Write or wire at once for full
particulars to

W. J. Clarice & Son
Harbor Springs, Mich.

It will pay you to watch our
ad. each week.

Grand Rapids Notions & Crockery Co.
1-3 So. lonia, Cor. Fulton
Grand Rapids, Michigan

Booklet free on aDDlication

FOR SALE
General Stock

In thrifty Central Michigan town of
350 population, stock of shoes, dry goods
and groceries. Inventories $2590. This
stock is located in store building with
living rooms on second floor. Rent, $12
per month. Leased until May 1, 1908,
and can be rented again. Nearly all cash
business. For further particulars address

Tradesman Company,

Grand Rapids, Mich.



_ Around
The State

1
Movements of Merchants.

lonia—E. E. Bodfrey, of Cadillac,
has opened a meat market here.

Big Rapids—The Big Rapids Wag-
on Seat Co. is putting in a feed mill.

Cadillac—Bert Ricker will add a
news and cigar stand to his barber
shop.

Cadillac— Dr. Raphael Brodeur will
soon open a drug store on Mitchell
street.

Battle Creek—Frank H. Scott suc-
ceeds Geo. L. Barnard in the drug
business.

Port Huron—Frank Wolfstyn is
succeeded in the grocery business by
Fred Orth.

Negaunee—The creditors of O. L.
Peterson, shoe dealer, have filed a pe-
tition in bankruptcy.

Port Huron—Karnmeier Bros, suc-
ceed Melligan & Son in the hardware
and implement business.

losco—The losco County Tele-

phone Co. has increased its capital
stock from $1,500 to $3000.
Schoolcraft—The Citizens Tele-

phone Co. has increased its capital
stock from $5,000 to $8,000.

Marcelltts'—Castner Bros, have pur-
chased the meat market of Huber &
Patterson and taken possession.

Kalamazoo— Dutt & Priddy, gro-
cers, have dissolved partnership. F. C.
Dutt will continue the business.

Pontiac—The capital stock of the
Oakland County Telephone Co. has
been increased from $50,000 to $500,-
000.

Bay City—Frank Price and George
Thatcher succeed William McBride
in the produce and commission busi-
ness.

Saline—Wm. Stierle has sold his
stock of candy and cigars to Nelson
Davenport, who will soon take pos-
session.

Niles—Harry Taylor and Will Rice
have formed a copartnership and pur-
chased the meat market of Chas. A.
Schmidt.

Petoskey—The First State Bank is
erecting a bank building which will
probably be ready for occupancy
about July 1

Eaton Rapids—Seth A. Tubbs has
purchased the interest of M. P. Brom-
eling in the hardware stock of Min-
nie & Bromeling.

Hart—Garrett Van Allsburg has
purchased the stock of the VanBeeck-
Servis meat market and consolidated
the same with his own.

Byron Center—Jacob Westrate and
Cornelius Zwagerman, of Zeeland,
have purchased the flour mills at this
place and will both move here.

Vicksburg—The Fishel Clothing
Co. will continue business here
and return the balance of their stock
to the Kalamazoo store about Mar. 1.

Charlevoix—The Thomas Milner
grocery stock has been voluntarily
turned over to the Petoskey Grocery
Co., which was the largest creditor.

Orion—Beals & Myers have sold
their stock of hardware to C. E. Coz-
add, of Detroit. Mr. Myers will re-
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main with Mr. Cozadd for some
time.

Lake Odessa—C. E. Batdorff has
purchased an interest in the grocery
stock of his brother, E. M. Batdorff,
the firm name to be Batdorff & Bat-
dorff.

Battle Creek — The  Advance
Thresher Co. is about to make a new
thirty horse power engine invented
by the superintendent, Minard La-
Fever.

Marshall—The New Process Steel
Co. has been obliged to turn down
an order which would consume the
entire output of the plant the year
round.

Sault Ste. Marie—A new store will
soon be opened to handle teas, cof-
fees and spices. The proprietors will
be R. J McMaster and Bert J
Moore.

Thompsonville—Clarence N. Men-
old has retired from the drug firm
of Menold Bros. The business will
be continued under the style of Geo.
J. Menold.

Battle Creek—The bankrupt cloth-
ing stock of A. Lowenberg has been
sold by Trustee A. Fipel, of Detroit,
to Sohnstein & Lewis, clothiers of
Kalamazoo.

Grand Ledge—Bretz & Compton,
formerly of Stanton, dealers in gen-
eral merchandise, have dissolved part-
nership, O. G. Bretz buying out the
interest of his partner.

Ludington—H. C. Hansen has sold
a half interest in his hardware stock
to Thos. Black, formerly of Riverton.
The business will now be continued
under the style of Hansen & Black.

Charlotte— Geo. Tubbs has pur-
chased H. S. Fuller’s interest in the
grocery stock and will continue the
business alone. Mr. Fuller has not
yet announced his plans for the fu-
ture.

Traverse City—W. H. Scott has
retired as manager of the hardware
department of the Hannah & Lay
Mercantile Co. He is succeeded by
his assistant and understudy, Geo.
Dago.

Grand Ledge—T. W. Astley, dealer
in implements, wood and coal, has
taken Roy Rowland as a partner with
a half interest in the business, which
will now be conducted under the
style of Astley & Rowland.

Detroit—A corporation has been
formed under the style of the Bal-
lentine Co. to deal in men’s wearing
apparel with an authorized capital
stock of $10,000, of which amount
$5,000 has been subscribed and $2,000
paid in in cash.

Charlotte—Fred H. Loveland has
sold his interest in the dry goods
business of Fred H. Loveland & Co.
to C. E. Morgan, who has taken his
son in with him and will continue the
business under the name of C. E.
Morgan & Son.

Ithaca— C. M. Brown, dealer in ag-
ricultural implements, has taken Geo.
Davis, his former employe and the
owner of the local steam laundry, as
a partner in the business, which will
be conducted under the style of the
Brown-Davis Co.

Ypsilanti—E. B. Gooding has sold
his interest in the grocery stock of
Wells & Gooding to Harlow Wells
and purchased the stock of groceries

of Davis & Co. He will also carry
a line of baked goods and conduct the
ice cream business.

Concord—Abram K. Tucker, dealer
in general merchandise, has merged
his business into a stock company un-
der the style of the A. K. Tucker Co.,
with an authorized capital stock of
$10,000, of which amount $6020 has
been subscribed, $20 being paid in in
cash and $6000 in property.

Manistique— Carrington &  Folio,
dealers in clothing and men’s furnish-
ings, have made a voluntary assign-
ment to E. H. Jewell. While no fig-
ures are obtainable, it is not thought
that the assets are greater than the
liabilities. The firm started in busi-
ness eighteen months ago. The stock
will probably be disposed of in bulk.

Flint— George R. Hoyt, founder of
the Hoyt Dry Goods Co., which has
done business in Saginaw, this city
and Cleveland within the past twelve
or fifteen years, died at his home
here Jan 28 He was a native of
Grafton, Ont.,, and 73 years of age.
A widow and seven children survive
him.

Detroit—S. B. Gorham, of Gorham
& Deacon, wholesale lumber dealers,
who has extensive lumber interests
in other parts of the State, has se-
cured the abandoned saw mill of the
Detroit Lumber Co., at the foot of
Chene street, and has fitted it up for
the manufacture of show case tops
and similar lines of goods.

Jackson—A. E. Fletcher, who has
sold his stock of general merchandise
at Stockbridge, has purchased the
stock of the Stitt-Moore Co., con-
sisting of dry goods, millinery, cloaks
and carpets, and has already taken
possession of the same. Mr. Stitt, the
head of the retiring firm, has as yet
made no business connection. E. E.
Moore has moved to Youngstown,
Ohio.

Manufacturing Matters.

Detroit—The capital stock of the
Superior Seal & Stamp Co. has been
increased from $5,000 to $20,000.

Copemish—Wm. Smalley has sold
his flouring mill to the man from
whom he purchased it, G. E Woolf.

Detroit—The American Machine
Manufacturing Co. has increased its
capital stock from $60,000 to $100,000.

Monroe—The Boehme & Rauch
Co., which manufactures binders and
box boards, has increased its capital
stock from $200,000 to $300,000.

Detroit—The Wayne Specialty Co.,
manufacturer of scaffolds, brackets
and other specialties, has increased
its capital stock from $5,000 to $10,000.

Arcadia—The Arcadia Furniture
Co. has installed most of its machin-
ery and manufacturing operations will
begin by Feb. 10. It is said it has
already three months’ work on hand.

Peck The Peck Creamery Co. has
been incorporated to manufacture
dairy products with an authorized
capital stock of $5500, all of which
has been subscribed and paid in in
cash.

Detroit—A corporation has been
formed under the style of the Garland
Motor Car Co. with an authorized
capital stock of $50,000, all of which

has been subscribed and $5000 paid
in in cash.

Port Huron—A corporation has
been formed under the style of the
Tube Hub Co. to manufacture auto-
mobiles with an authorized capital
stock of $10,000, all of which has been
subscribed and $1,000 paid in in cash.

Muskegon—The Columbia  Con-
struction Co. has been incorporated
to conduct a general construction
business with an authorized capital
stock of $10,000, all of which has
been subscribed and paid in in prop-
erty.

Wayne—'The W'ayne Creamery Co.
has been incorporated to manufac-
ture dairy products with an author-
ized capital stock of $6,000, of which
amount $5270 has been subscribed,
$5,070 being paid in in «ash and $00
in property.

Nolan—The Coan Lumber Co,
operating here ,has sold out to J
H. Grover. Last year the Coan com-
pany manufactured 125000 feet of
pine, 1,100,000 feet of hemlock, 300,000
feet of hardwood Ilumber and 3,000-
000 shingles.

Alma—A corporation has been
formed to manufacture heating de-
vices under the style of the Brock-
Heater Co., which has an authorized
capital stock of $20,000, of which
amount $10,000 has been subscribed
and $5,000 paid in in property.

Lapeer—F. V. Balch, lumber deal-
er, has purchased a tract of standing
timber of J. O. Houser, of Indepen-
dence. This tract consists of about
one million feet. Mr. Balch intends
to cut the timber this winter and is
putting a large sawmill on the ground
for that purpose.

Detroit—A corporation has been
formed under the style of the Huron
Portland Cement Co. to mnufaeture
Portland cement, with operations to
be carried on at Alpena. The com-
pany has an authorized capital stock
of $12,000, all of which has been, sub-
scribed and paid in in property.

Jackson—The P. B. Miles Manu-
facturing Co., which makes cement
blocks, has merged its business into
a stock company under the same
style, with an authorized capital
stock of $50,000, of which amount
$32,000 has been subscribed, $16,000
being paid in in cash and $16,000 in
property.

Cheboygan — The Embury-Martin
Lumber Co. did a heavy and success-
ful business last year. It manufac-
tured 6,500,000 feet of pine, 16,300,000
feet of hemlock and 3500000 feet of
hardwood lumber, besides 10.000,000
pieces of lath and 3500000 shingles.
Nearly the entire output has been sold
and shipped. The company expects
to put out about 28000.000 feet this
year.

Saginaw—At the close of the year
manufacturers on the Saginaw River
had 23,743589 feet of hardwood lum-
ber on hand. Some of this is in the
hands of large manufacturers who al-
ways carry a stock of a few million
feet in order to be in shape to take
care of their trade. For instance, W.
D. Young & Co. have about 1500©000
feet on hand and always carry nearly
that quantity, a considerable portion
of which goes into flooring. Hard-
woods are in excellent form and
prices are strong.



Grand Rapids,

The Grocery Market.

Sugar— Notwithstanding the very
large profit which the refiners are
making they last Saturday withdrew
the rebate, ioc per barrel, which had
been in force for several weeks. This
is equivalent to a further advance of
2j4 points. The Federal, who did
not give the rebate, has declined 5
points. The refiners excuse their fail-
ure to decline prices by the state-
ment that they are working on high-
priced raws, which, even if admitted,
still leaves them a much higher mar-
gin than they had last year. It can
scarcely be doubted that the present
high prices are the result of a work-
ing agreement among the various in-
terests.

Tea—There is quite a good demand
and the market shows daily signs of
improvement in this respect. Low
grade teas, especially Congous, Indias
and Ceylons, continue firm and at-
tract considerable attention from the
trade. Market on Japan teas is firm.
Formosas are steady.

Coffee—Notwithstanding the fact
that coffee received so far at the
ports of Rio and Santos aggregated
the enormous total of 13500,000 bags,
with several months more of the crop
year still to be heard from, which
means a total unprecedented crop of
16,000,000 to 17,000,000 bags, the syn-
dicates manipulating the market, aided
by the Brazilian government, have
been able to force up both the option
and actual market about 50 points
from the recent low level during the
week. This is sheer manipulation and
nothing else, and it therefore becomes
a question whether the simple power
of money can defeat the natural tend-
ency of enormous crops to depress
the market. Rio and Santos coffee
are now quoted at 2c per pound above
the price in 1901-2, when the avail-
able supply and the crop were both
smaller than they are to-day. Java
and Mocha are firm and unchanged.
Mild coffees are steady and in fair
demand.

Canned Goods—Offerings of future
beans by packers have become quite
general during the past few days, and
though prices are 5¢ more, and in
some instances still higher, than last
year’s opening quotations, a good
business has been done. In fact, a
number of the leading packers are re-
ported to be sold up already. Of fu-
ture peas also there has been free
buying, although on these goods al-
so prices quoted are at least 5¢ a doz-
en more than were named a year ago.
It is claimed that the advance barely
covers the increased cost of packing
either vegetable. There are no en-
quiries made for future corn and so
far as can be learned none of the
packers in any part of the country are
solicitng business. Spot goods of all
kinds are quiet but corn is the only
weak spot in the situation.

Dried Fruits—Apricots are scarce
and prices are firm. Currants are un-
changed and in moderate demand.
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Very few loose raisins are about.
Seeded raisins are a little lower in
secondary markets than on the coast,
but in all other respects the situation
is unchanged. Apples are unchanged
and in fair demand. Prunes, both on
spot and on the coast, are unchanged
and in light demand. Stocks in the
East are getting lower, particularly
of 50s. Peaches are slow and are still
held firmly. Twenty-five pound boxes
are extremely scarce, owing to lum-
ber conditions on the coast.

Cheese—The market shows a bet-
ter demand. There has been no
change in price. Stocks are decreas-
ing satisfactorily and the present
market is about 10 per cent, above a
year ago. For this reason further ad-
vances are unlikely until later in the
season.

Syrups and Molasses—Sugar syrup
is in very fair demand, both for home
and export, and prices are unchanged.
Compound syrup has advanced y2c
per gallon. Molasses is very quiet,
but fairly well maintained. Varia-
tions in quality are making occasion-
al concessions.

Rice—Advices from the South note
quiet conditions on the Atlantic coast,
although inquiry for samples and quo-
tations would indicate prompt re-
sumption of business activity. At New
Orleans, market is firm and active;
offerings small and quickly absorbed,
hence prices are held firmly. In the
interior the demand is active; mills
are running under light supplies of
rough, and planters are quite indepen-
dent regarding disposition of same.

Fish— Cod, hake and haddock are
firm and in good demand. Salmon is
unchanged, steady and quiet. All
grades- of mackerel are firmly held,
and the demand shows some im-
provement. Domestic sardines are
unchanged at the last advance and in
light demand. Imported sardines are
firm and wanted.

Provisions— Smoked meats are firm
and higher prices are looked for.
Pickled meats have advanced, and this
is likely to be followed by an advance
in smoked meats within the next few
days. Pure lard is firm at an advance
of %c, and the same thing applies to

compound. Barrel pork, dried beef
and canned meats are dull and un-
changed.

A Flint' correspondent writes as
follows: ~ Will Forsythe, traveling
salesman for the Clasen-Streat Cigar
Co., has resumed his duties on the
road for the first time since the ac-
cident on the Michigan Central Rail-
way at Otter Lake on the evening of
December 6. Mr. Forsythe has since
been confined to his home in Lapeer
as aresult of the injuries sustained, his
back having been wrenched and a rib
broken. The company has settled
with him by handing him a check
for $600. 4

M. R. Godard, who has represented
E. R. Rice, of Buffalo, for the past
two years, is now Western Michigan
representative for the Banigan Rub-
ber Co., of Chicago. He makes
Grand Rapids his headquarters.

The Emmet Lumber Co. has in-
creased its capital stock from $125000
to $175,000.

The Produce Market.

Apples—The market is quiet and
steady, with no new features. Michi-
gan stock in barrels ranges as fol-
lows: Spys, $3; Wagners, $3 ;Bald-
wins, $2.50; Greenings, $250; Tail-
man Sweets, $2.25; Kings, $3. Col-
orado stock in bushel boxes fetches
$2.25 for Jonathans and $ for Kings.

Bagas—$1.35 per bbl.

Beets—$1.50 per bbl.

Butter—The market has been very
active during the past week. The
demand has increased and the make
shortened, with the result of a gen-
eral advance of 2c per Ib. on cream-
ery grades. If the present weather
holds there will likely be a further
falling off in the make and further
advances in price. Inasmuch as
storage stocks are reducing very rap-
idly, the price of storage butter has
advanced in accordance with fresh.
Creamery is held at 3lc for No. i
and 32c for extras. Dairy grades are
held at 22c for No. 1 and 17c for
packing stock. Renovated is weak
at 24c.

Cabbage—75c per doz.

Celery—28c per bunch for Jumbo.
Chestnuts—12c per Ib. for N. Y.
Cocoanuts—$4 per bag of about 90.
Cranberries—Wisconsins have de-
clined to $350 per bbl. Late Howes
from Cape Cod have been marked

down to $9 per bbl.

Eggs—The market is very firm at
the recent decline of 2c. If the pres-
ent cold weather continues much
longer the price will almost surely
advance. Th edemand for eggs is
good and stocks in storage are stead-
ily decreasing. Fresh commands 2lc
for case count and 23c for candled.
Storage stock is fairly steady at 22c.

Grapes—Malagas command $5@6
per keg.

Grape Fruit—Florida commands
$4 for either 54s or 64s. The de-
mand is large and stock sells fast.

Honey—i6@i7c per Ib. for white
clover.

Lemons— Californias are weak at
$3-75 and Messinas are in small de-
mand at $350.

Lettuce— 16¢ per Ib. for hot house.

Onion®—Home grown, 65c per bu.;
Spanish, $1.60 per 40 Ib. crate.

Oranges—Floridas are steady at $3
California Navels range from $2.75
for choice to $3 for extra choice and
$3.25 for fancy.

Parsley—40c per doz. bunches.

Potatoes— 35@4oc per bu.

Poultry—The market is weaker and
several good sized declines have oc-
curred. Dressed turkeys of the top
grade are down ic and the other
grades are 2c lower. Dressed spring
chickens are i@2c lower, hens ic
lower and ducks and geese ic lower.
Receipts have been too heavy for de-
mand. and all but the top grades of
dressed stock have been somewhat
slow. Live poultry is steady at un-
changed quotations.

Radishes—35¢ per doz. bunches.

Squash—Hubbard, ic per Ib

Sweet Potatoes—3.75 per bbl. for
kiln dried Jerseys.

The Grain Market.

Wheat prices have lost ic per bush-
el during the week, but there is a
strong undertone to the market and
trade the past few days seems to be
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working into a buying temperament.
There has been some improvement
in foreign trade. There has been a
falling off in receipts, which shows
up in the visible. Changes in the
visible supply for the week are as
follows: Decreases of 729,000 bushels
of wheat, 71,000 bushels of corn, 259,-
000 bushels of oats, 4,000 bushels of
rye and 214,000 bushels of barley. The
world’s visible as shown by Brad-
street’s statement shows a decrease
in the available supply of wheat of
3,600,000 bushels for the week, while
for the corresponding period one year
ago there was an increase of 126,000
bushels.

Corn has shown some activity the
past week, cash prices having drop-
ped off a cent or two, and is back
again with present quotations for
No. 3 yellow, running at about 46-"0
per bushel delivered Grand Rapids
points from Chicago and the South.
The chief bullish news comes from
Argentine, where the latest cables es-
timate the crop at about 70,000,000
bushels, as compared with the crop
of last year of 194,000,000 bushels.

Oats are firm and have shown a
slight advance for the week, but it
would seem that oats are now high
as compared with other grains, and
at anything like present prices we can
expect to see an increased consump-
tion of corn feeds, as corn is to-day
practically $10 per ton cheaper than
oats, and the large feeders take these
conditions into account and act ac-
cordingly.

We give herewith a statement
showing the total bushels of corn
and oats raised in the United States
the past four years, from which with
an average consumptive and export
demand you can draw your own con-
clusions as to comparative price val-
ues on the present crop:

Hay— 1906, 57,145959 tons; 1905,
60,531,611 tons; 1904, 60,696,028 tons;
1903, 61,305,940 tons.

Corn— 1906, 2,927,416,091 bu.; 1905,
2,707,993,540 bu.; 1904, 2467,480,934
bu.; 1903, 2,244,176,925 bu.

Oats— 1906, 953,216,197 bu.; 1905.
964,904,522 bu.; 1904, 894,595,552 bu.;
r903. 784.094,199 bu.

We have also given the hay crop
for the same period. | would say
that according to reports the largest
crop of hay raised in the United
States for ten years was in 1899, when
a crop of 66,376,920 tons was pro-
duced, and the smallest crop in th?
same period was in 1900, or 50,110,996
t°ns-' L. Fred Peabody.

J. Kaminski has purchased a stock
of groceries of the Musselman Gro-
cer Co., which he will install in the
store at the corner of Eleventh and
Davis streets.

The Musselman Grocer Co. has
furnished a new stock or groceries to
R. Makowski, who will engage in
trade at 166 Seventh street.

T. W. Carpenter has engaged in the
grocery business at 259 Plainfield ave-
nue, the stock being furnished by the
Musselman Grocer Co.

Joseph P. Visner, Grand Rapids
representative for Edwin J. Gillies
& Co., has taken up his residence at
the Irving Hotel.



BOX CAR MERCHANTS.
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Iwhich jt is unnecessary for us to discuss

--------- here. You will see the remedial nature
Full] Tex% or ]’»d<r~ of ** and .the intention .that those en-
nul 1eéxt ol Judge Knappen s Caharge gaged m interstate commerce shall be

To the Jury.

tl. .
I ne tradesman recently chrom-
cled the defeal 8 Mg FepreseMpiN

e
of an alleged wholesale grocery

P,P__vag R RRi8 IR Rz aHBMPE o ob-
tain dam; from a number of Free-
merchant who caused his ar-
ghargs 8f peddlnny witiBut

mar
license. The case was tried in the

port
rest on a

Lnited States Court here and the
charge of Judge Knappen covered
the ground so completely that the

Tradesman takes pleasure in repro-
ducing it verbatim, as follows:
It appears by the testimony in this

case that the plaintiff and his associates
were, in December. 1905. engaged in so-
F?een'frtOrme m is”~?tr,-ef fhe of
- A
Wnlt-f:lifnrot |‘sN tlaltge{z1 There
the State of Michiganwhich QTbvides
that no person shall be authorised tn
travel from place to place within the
State for the purpose of can-vine on
selling or exposimg for sadeahi~gbodM
wares or merchandise or to take order

for the purchase of goods, wares, gf mer .
chandise by sample, lists or cataloglfe'"
unless he shall have obtained a license

as a hawker or peddler in the manner
hereinafter provided.

I charge you, however, that by the un-
disputed proofs in this case, the plain-
tiff and his associates were not subject
to the operation of this law of Michigan
The Michigan law has been sustained by
the, Supreme Court of the State
valid law. in so far as the Ztste nf
Michigan has' the rijht“‘to "make a lg
upon the subject, but the State M iRz
gan can not make a law upon the sub-
ject which shall interfere with interstate
commerce: that is to say. with the jfree-
dom of commercial business between the
different states of the Union. for the verv
simple reason that the Constitution of
the United States vests the jurisdiction
the “states

over commerce between ex-
clusively in the United States. So there-
fore, while there was a law which would

prohibit the class of acts that were being
done here, provided it was not interstate
commerce, it had no relation whatever
to the plaintiff and his associates in the
business which it has been shown by the
undisputed evidence in the case thev
were engaged in.

Under the testimony as it is given here
the plaintiff and his associates were car-
rying on a perfectly lawful and Iegitimate
business and their manner of usiness
was legitimate and lawful under the Law«
of the United States, which could not be
interfered with or prohibited bv the sta-
tute in question or bey any faw passed by
the State of Michigan. and their business
in i hat regard was just ais lawful and

just as mucrh entitlled to protection as
was or is the busiliess of the de-
fendants.

it follows that the arrest of the plain-
tiff and his iissociatL?s Oliglit not to have
beeri made and that it COUId not b syss
tained as aglinst th<? laws of thl 'm’gg i
States which made that biisiness lawfu
and it may be—but it is not necessary
for us to discuss it here—that an action
would accrue or ha. oo

the plaintiff to recov damages by r

:on of false imprisonment”

fan <erign°forAwMchSth
hot properQy Loable. Trhi a57- however
Is.brog‘ght under_a speci?‘: Federal sta’
metimes spokKen of as the inter
state commerce statute, and this statute
protides as follow yep- contract,
combination v
erwise or conspiracy in restraint of tradé
or commerce among the several states or
with foreign nations is hereby declared to
. fU Person who shall make
anj such combination or engage in_any
syu€h combination e@f #_ any Cconspiracy
shall be deemed guilty of a misdemeanor
and. on conviction thereof, shall be pun-
ished by a fine of not exceeding $5.000
or by imprisonment not exceeding one
year or by both such fine and imprison-
m%n\‘t“tm the.dlslcretm?n of the cm}r_tl i
=tJP11l .. 18 not on,l‘:ﬁ Prohibitive
statute. but it is a remedial statute; in
is intended for the protection of
engaged legitimate”™ 'in interstate com-
meree from interference in their business
. u a |l a combinations and conspira-
cies. and the statute is intended to
ford a remedy to all who are injured b
an infraction "of it no matter how sma
that injup may be. because a subse-
quent section of the statute provides that
any person who shall be injured in his
Eroperty or business by reason of a
reach ‘of this statute shall be permitted

e °plam tiff Twas

thioOrtf°Fl-ypOorte !
Is a stafute ofl

--.with
ea-jand throu
othe”~'|the criSn

tne rorm of trust or oth- jdlers without obtaining

those
1

fh

jPretected under it.
| The statute, as has alread%/_ been sug
jgested, is highly penal and highly crim
Isgﬁwtearbq %e‘s i'nnst\(bec‘?’io%fs t@ﬁg? fa'alrcetsglt\Pear1t
lyoa are presented.

lis whetBe SHSRIOM LOF240Y 4R Setsimine
— * | 0 -
ithat therue By @ finding on vour part

them have violated this statute. It
\ ! .
lbsel'eg1 a{ﬁ%g ewte}&? #ﬁ‘%laéaté%?lsptlhr%%y “%8
cause” the arrest of the plaintiff under

Ithe State law and with the design—
|state the substance and meaning of it—
Ito drive them out of business in the

vicinity of Freeport and crush the com-
IPetition which existed there on the part
the plaintiff and his associates as
against those who_ were resident dealers
lat Freeport and vicinity.
~Now what is a conspiracy or combina-
tion within the meaning of this statute?
A conspiracy is a combination of two or
more persons to accomplish by concert
jof acdon either”an unlawful purpose”or

V., *7 .

18 *aw that in order to establish
_?>fnfElracy- It- » not necessary to prove
i*~at the conspirators came together and
ifile , IntP- a, formal agreement to ef-
ifect a Particular unlawful purpose, but
E ,dNi to effect such purposg
Imaj sometimes be regarded as proven if
i'£e Jur'’, believe from the evidence that
Ithe parties were actually pursuing In
concert a common design either to ac-
complish an unlawful purpose or to ac-
complish a lawful purpose by unlawful
rn‘ans. In other words, it is not neces-

r> that anybody should come forward
md testify in express terms to a formal
making of the combination or conspiracy,
but the existence of such conspiracy may
be inferred from such facts and circum-
tances as jurors frequently infer oon-
lother cases. tacts and circumstances

L s _also a rule which is proper for vou
jto consider here, that if two or more per-
ifons conspire together to do an unlaw-
i ac! or
!un1awfuP means, and that conspiracy is
;once formed, then acts of any of the con-
spirators in pursuance of the conspiracy
become the acts of all who are in the
conspiracy, for the reason that each one
is assumed to have assented to all the
acts done in pursuance of the unlawful
purpose and unlawful conspiracy but in
this case the question is. Do the facts

la this case bring it under this Federal! faith, thinking that they applied to a case
As | have already said in vourj in hand, is not an abuse of the criminal

statute?

to accomplish a lawful act by jand.

sales, notwithstanding the laws of Michi-
gan, if you do find those facts, then I in-
struct you that there would be a liability
under ‘this law. That involves several
elements and it is possible the charge in
.that regard is somewhat involved and
J1U will try to explain it by taking a view
of the elements and referring to them
specially.

] In the first place I have spoken of the
jintention as necessary in order to make
1the defendants liable here at all—an in-
jtention to keep these goods in question
~out of the State and to prevent competi-
ition on the part of the plaintiff by means
of an abuse of the criminal process of the
|State: now that means this, that if the
defendants knew or had reason to believe
Ithat this statute of the State of Michigan
idid not apply to the plaintiff and his as-
|sociates and that they were protected un-
Ider the interstate commerce act or under

Make Money “ alV

lin the real estate business under our co-
operative system, everywhere, no mat-
ter what your occupation. Our Cor-
respondence Course shows just how to
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local representative. This opportunity
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money. Thousands have become pros-
perous, independent and men of affairs in
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ithese statutes of the United States
against any prosecution by and under the |
!State laws, it would "be an abuse

iof the criminal process of the State

;of  Michigan to arrest them underl
the laws of the State of Michigan for the V A L E N T I N E S
purpose of driving them out of competi- |

tion or driving them out of the State or

out of the vicinity. That is what is LATEST AND BEST
meant by an abuse of the criminal pro-1
cess of the State. | have said it would Wait for travelers or send for cata-

be necessary, in order to make a case un-

der this statute, for you to find in addi- log. We claim to have the best line

tion to that or in connection with an in- H “
tended abuse of the criminal process of on tl:],e road and would like to *“show
the courts of this State that the de- YyoOu.

fendants in so acting either knew or had
reason to believe that the laws of Michi-
gan which forbade the selling of goods
y dealers—the act to which 1 called
your attention a moment ago—Alid not ap-1
ply to the plaintiff by reason of the fact
that lie was engaged in interstate com-
merce. That, it seems to me, is plain. |
That is a question of fact for you to de-
termine in connection with all the testi-
mony in the case, whether the defend-
ants. in taking the action which you may
find they took, either knew or had rea-
son to believe that the Michigan statute
to which 1 have referred does not applv
to the plaintiff at all but knew or had
'reason to believe that he was exempt from
lit under the action that was taken for
'the purpose of driving out competition,
as counsel stated to the jury,
thwarting the laws of the United States.

Now. | hope | have been able to make 1
myself clear upon that proposition. 11
do not like to repeat what | have said,
but I will say, in addition, that it should
|be distinctly understood from what has
|been said that an enforcement of the
Ilaws of the State of Michigan in good
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hearing, there is no proof in the case ofilaws of the State and is not a violation

the formation and the existence of anv
general combination between the defend-
ants or any two or more of them gen-
erally to restrain trade or commerce
among the states, nor any general com-
bination whose natural effect would be
to make such restraint. In other words,
there is no evidence here which would
justify a jury in findin? or believing that
there” was any general combination or
agreement or conspiracy or concert of ac-
tion among these defendants or anv two
or more of them for the general pur-
pose of restraining trade and commerce
between the states or to prevent a com-
plete interchan%e of business between the
states, as the laws of the United States
IPrbv.de shall be done. The only question
thlch I can submit to vou under the
testimony in this case is whether these
defendants, two or more of them, have
actually combined and conspired together
the intention and for the purpose
%h the means of an abuse of
i pVoceS~ofthe coortio fthe
d hv the plaintiff from bein

It L bf\ought!
of Freeport and in com-
alers there, the gegenrg—
having reason to be-
that the laws oif N iahii-
e sale of goods bv ped-
\ ini a license there-
did not applv to thf plaintiff'and that
the latter was entitled to make sal?« not-
withstanding the laws of Miehismn ‘'That
is the only question of fact in that regard
upon that branch of the case that I
|submit to you.

I am free to say | have been in doubt
at some time during the trial of this
case whether the facts in the case were
such as to come within the intent and
purview of this Federal statute, the in-
terstate commerce act. but it is the judg-
ment of the C_?urt, and _vou .are so in-
tructed, that if vou do find in this case
that the defendants, two or more of them
have actually combined or conspired to-
gether with the intention and for the pur-
ipose and through the medium of an abuse
\of the criminal process of the courts of
this State to prevent the Poals sold by
the plaintiff here (which [1¢ shown to
have been shipped in from Ohio! from he-
1ing brought into the vicinity of Freeport
and being brought in competition with
the dealers there and that they have dcme
this knowing or having reason to believe

((0{ th i t
in e vicini
Ip\etqltio_n with 'de
U KAbwing or
WHeve in s §gin
an forbidding tgn
for

S

to sue for recovery in the United States !that the plaintiff and his associates had
Court, regardless of the amount of the jthe right under the interstate commerce
damages: that is to say. although or-jlaw to do what thev were doing andknow -
dmanly one can not bring an action for:ing or haring reason to belieVe that the
damages in the Lnited States courts un-;law of Michigan—that is. the Hawkers
less the damage amounts to $2.000. yet;and Peddlers act. which forbids the sellL

tt« .Purpose of protecting any person [ing of goods in terms bv peddlers without
vwvho is injured in his business or property jtheir first obtaining a license therefor—

- . mters*ate commerce did. not aRBIy to the plaintiff ar’hd his as-
act a remedj is given in the courts, re- sociates. t. on the contrary, haring no
J%e a}JnO.unt of, tha ing’ury, ,reason to believe that té]e glainti f~or* his
There are other features of the statute'associates were entitled to make such

1of this Federal statute under which this
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prosecution under the State laws not-
withstanding they have been the means
dL CauSl,& tlie arrest oft thteh Ft’laign_tiff l{ﬂ—
aws* no standin e
faet that fthat arrest shou‘_’m not havedpéen
made by reason of the interstate nature
of the "business that the plaintiff was
nf- on’ Xet> if d/“U (fjind that tha
prosecution was encoudraged, participate
in _and carried on in good faith by the
defendants or whomsoever you find to
have been connected with them and in
the belief that they were simply en-
forcing a valid and enforceable law of
« StElte ,9f . Michigan, then manifestly
there shouid be no liability in this case,
i2r s Pot an_unlawful purpose within
t%e %e#inltlon of a consplrgcypto seek to
enforce the law which governs in the
jstate, nor can it be accomplishing a pur-
pose by unlawful means If the means in-
volved "are simply the good faith means
of employing the” laws of a State, be-
lieving them in good faith to cover the
same; in other words, there could be no
such thing as a conspiracl)q/ if neither the
e

means is unlawful nor t act in pur-
suance of the purpose unlawful. Because
it is lawful in good faith to use the

criminal laws of a State and to enforce
the statutes of a State, provided they are
applicable to the case and if the defen-
dants believed the plaintiff was liable
under them. So, upon this branch of the
case, as to the question of the liability of
the defendants, as to whether they have
committed a breach of this Federal stat-
ute. the gquestion is one of fact for you
to determine, and in deciding that ques-
tion you have the right and should take
into consideration all the testimony that
has been given here which throws any
light upon that subject. You have the
right to consider the testimony given as
to the call by the defendant and his as
sociates upon’ plaintiff previous to the ar-
rest and whatever occurred there, and
you have the right to consider the matter
of the application to the Prosecuting At-
torney and whether or not there was con-
cealed from the Prosecuting Attorney in-
formation received as to the exemption of
the plaintiff and his associates from lia-
bility under the State statute, and it goes
without saying that if you should find
that the defendants intentionally and pur-
posely concealed from the Prosecuting At-
torney information that they had gotten,
which to their minds raised"a ground for
belief that the plaintiff was not liable
under this statute, that would be a very
strong circumstance tending to show that
they acted unlawfully an it would be
for 'you to say as to that. You have the
right, also, to take into consideration

atever information was received by the
defendants in _their interview with the
plaintiff and his associates regarding the
nature of their business and the protec-
tion that was given to them under the
Federal laws and the extent to which the
defendants may have understood or may
not have understood the meaning of it
as to the enforceability of the laws of
the State. In other words, you may
take into account all the testimony and
circumstances in the case that have been
brought before you as bearing upon this
general proposition.

The burden of proof is upon the plain-
tiff to satisfy you by a fair preponder-
ance of the testimony of the existence
of the facts necessary to make out the
complainant’s case. | presume you know
without receiving any extended explana-
tion of what is meant by a fair pre-
ponderance of the testimony. It does not
mean there must be more witnesses in
favor of the one who may sustain the
burden of proof than upon the other side,
but it does mean that, before the burden
of proof is satisfied, the one on whom the
burden is cast must have convinced you
or you must be convinced in favor of the
proposition asserted.

Now, to sum up the subject on this
branch of the case, | charge you that un-
less you find that the defendants, two
or more of them, combined or conspired
together with the intention and for the
purpose by means of an abuse of the

criminal processes of the courts of this
State to Prevent the goods sold by the
plaintiff fr being Dbrought into the

vicinity of Freeport and in competition
there, 'and knowing or having reason to
believe that the laws of Michigan for-
bidding the sale of goods by “peddlers
without obtaining a license therefor, did
not apply as to the plaintiff, and that
the plaintiff was entitled to make such
sales, notwithstanding the laws of Michi-
gan, there can be no recovery by the
plaintiff. If, on the other hand, you do
find by a fair preponderance of the evi-
dence in the case that the defendants,
two or more of them, did actually com-
bine and conspire together with that in-
tention and for that purpose and by
means of such an abuse of the criminal
Brocess of the courts of this State as has
een defined to you to prevent the goods

sold by the plaintiff from being brought
into the vicinity of Freeport and in com-
etition with them there, and if they

new or had reason to believe that the
laws of Michigan which in terms forbid
the sale by peddlers without obtaining a
license did not apply to the plaintiff and
did believe or had reason to believe that
the plaintiff was entitled to make such
sales, notwithstanding the laws of Michi-
an, then the plaintiff would be entitled
o recover.

If you find the plaintiff entitled to re-
cover. it would be your duty to assess the
actual damages to his business and prop-

ty which beerj tangibly shown t
you by'the evidence that the plaintit has
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suffered. You can not take into account
any speculative, uncertain or remote
damages and you can award only such
damages as you have been satisfied have
been “fairly "proven before you by the
testimony "to have been suffered by the
plaintiff "in respect to his business and
property. You can not take into account
any damaﬂes by reason of humiliation or
injury to his feelings or anything of that
nature, but th»eP/ must be confined, if you
find he is entitled to damages at all, en-
tirely to the damages to his business and
property and they must be such as you
can tangibly find from the evidence pre-
sented to you here have been actually
suffered by reason of this act.

So you have these two propositions:
First, as to any liability whatever under
this statute, if you find there is no liabil-
ity under this statute, your verdict should
be simply no cause of action or not
guilty. On the other hand, if you find
there has been a violation of that statute
under the instructions given you, you
will then assess the damages ‘that ‘the
plaintiff has suffered in accordance with
the instructions given you. | think that
covers all the instructions.

A Juror: The jury is in doubt about
a special point in the instructions and
may we ask Your Honor for information
before we retire?

The Court: Yes.

A Juror: | am not clear upon this:

If there was not sufficient evidence to
prove a conspiracy, whether the parties,
through ignorance of the interstate com-
merce laws, were liable for the damages
to the business? If there was not suffi-
cient evidence to show conspiracy and the
defendants were in ignorance of the in-
terstate commerce law, are they still
liable for the actual damages to the busi-
ness? | didn’'t get that clearly.

The Court: This statute contains as
the gist of the liability the making of a
contract or combination or conspiracy in
restraint of trade; in other words, in
order to recover under this statute, the
jury must be satisfied that there was an
actual agreement or combination or con-
spiracy between the defendants or be-
tween two or more of them for the pur-
pose of restraining interstate commerce.
If there was not such an agreement or
concert of action or combination or con-
spiracy between them, no matter how
much “damage has resulted, there could
be no liability under this statute. For
instance, if Mr. Pomeroy acted alone of
his own motion and on his own re-
sponsibility without any collusion or con-
cert of action or combination or con-
spiracy with anybody else, even Mr.
Pomeroy would not be liable under this
act because the very gist of it and the
fact necessary to be found in order to
have any recovery at all is the unlaw-
ful combination, ~ agreement or con-
spiracy against the interstate commerce.
Does that answer the question?

A Juror: Yes, sir.

The Court: | will say to you that a
conspiracy never can exist unless two
people are connected with it, so in this

case, if you should find only one person
to have ‘done the wron%, your verdict
must be not guilty, but if there were two
ersons engaged in the wrong, you would
ind a verdict as to those two and not
guilty as to the third.

Additions Made by Health Food
Companies.

Battle Creek, Jan. 29—Unusual in-
terest attaches to the construction
of the Quaker Oats Co.’s big grain
bins here, since these have no dupli-
cate in Michigan. Several food-mak-
ers and architects have been here to
look over the bins, which are built
entirely of fire clay tile. Each block
is four by twelve inches. The bins
will have a total capacity of nearly
40,000 bushels of grain, and will be
topped by a grain sprouting house.
The huge stone towers, this being
what they most look like, will be
60 feet in height and 15 feet in diame-
ter, laid on solid cement foundations
and both fire and moisture proof. The
idea is a new one even in this city
of many health food industries, and
is watched with interest sufficient to
guarantee that other cities of Michi-
gan will probably see a duplication
of the idea.

A second local food factory has
found it necessary to arrange for an-
other enlargement. The Hygienic
Co., maker of Mapl-Flake, will add
a fifth story to their fine building
on McCamly street as soon as the
weather permits. A new oven, with
a capacity of 1,000 cases a day, and
made by the Johnson Machinery Co.,
also of this city, has been added.

The National Cereal Co., which
makes X-Cel-O, has joined the “nev-
er close” brigade, operating night
forces as well as day. This concern,
one of those condemned by the sus-
picious public as sure to go under,
is now at flood tide with orders.

Other industries of the city are
keeping apace with the food plants.
The American Steam Pump Co. now
announces a new building for early
spring, to extend from Monroe to
Division streets, and the Battle Creek
Interior Finish Co., which, by the
way, makes furnishing materials and
not breakfast food, as facetiously re-
marked occasionally, reports that the
city never had such a building out-
look as for 1907- Enough local or-
ders are now in to make this com-
pany hustle all summer, while New
York contractors are begging the firm
to help them get out enough mate-
rial to push their work.

The National Cereal Co. has been
obliged to shut down for a peculiar
cause—lack of crockery. The com-
pany gives dishes with its food and
has been unable to keep up with the
demands, depending entirely on the
crockery manufacturers for the furn-
ishing of these premiums.

Good Report from Zeeland.

Zeeland, Jan. 29—During the past
year this place has landed two in-
dustries, a furniture factory and a
planing mill, while the Wolverine
Novelty Works has nearly doubled
the capacity of its plant. This city
is quite a furniture manufacturing
village. It has three good sized furni-
ture factories. The Wiehers Wagon
Works is doing a good business and
is scarcely able to keep up with its
orders.

This place boasts of one of the
largest cheese factories in the State,
and also has a H. J. Heinz Company
salting station. During the past year
about twenty-five modern houses
have been erected]l and prospects are
favorable for the building of many
more this spring.

No man sees less than the one who
always looks out for number one.
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DIVIDEND No. 38.

The checks, more than 2,100 of them, for the thirty-eighth
regular quarterly dividend of two per cent, on the issued capital of

the Citizens Telephone Co.
mailed on the 19th.
Subscribers to the original

capital

to the amount of $49,648.91 were

have therefore received

back 76 per cent, of their investment in cash now.
The surplus and undivided profits now exceed $130,000.
Inquiries from those seeking an investment are solicited.
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GOOD AND BAD CITIZENSHIP.

As a veritable treasure house of
mechanical ingenuity and skill in
physics Grand Rapids is without a
peer, and the spontaneity with which
evidences to this effect have appear-
ed during the past fortnight is most
exhilarating because of the supremely
absurd confidence with which such
dictums have been pronounced. The
insignificant facts that Lyman E.
Cooley has formulated and recom-
mended a plan for the protection of
the city from high water, that said
plan has been approved and adopted
by the city, and is being carried out,
has no bearing in the minds of the
critics. They have all sorts of illus-
trations to back up their arguments,
covering periods from the time when
David Burnett built the first dam at
the head of the rapids to last Satur-
day when the ice gorge was at its
height.

When Flat River and the Rogue
River sent their millions of logs into
Grand River each spring conditions
were thus and so, and it follows nat-
urally (?) that similar practices would
better be observed to-day. Forty
years ago. when the Grand River
watershed of about 5000 square miles
was densely covered with forests of
timber, the spring freshets were like
this or that, and so they must be
similar at present.

And the fact that the U. S. Army
Engineering Corps, after years and
years of actual experience in correct-
ing flood possibilities and in creat-
ing navigable streams, in all parts of
the country and under all sorts of
conditions, recommends certain meth-
ods as to Grand River, is merely a
trivial incident when compared with
these half-baked criticisms and sug-
gestions based upon no practicel ex-
perience and no scientific knowledge
whatever.

The waterway construction along
our river below the city has been the
chief cause of the ice gorge at Grand
Rapids is one of the idiotic howls.
If this is true (but it is not) what re-
lation do those improvements bear to
the ice gorges at Ada, Lowell, lonia
and Portland? There was no sign of
a gorge above the Grand Rapids dams
when the Portland gorge formed.

Wait until our ice gorge goes out
and see what becomes of the Govern-
ment wing dams is the dire threat
indulged in by many. With a depth
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of water from 10 to 12 feet above
these wing dams and with clear flow-
ing water between the under-ice of
the gorges and the tops of these dams
we will wait with fear and trembling,
only to be at last direly disappoint-
ed. Barring slight injury through the
scouring of the heavy and “downward
ice,” the dams will be unharmed.

A purely personal and individual
charge against our City Engineer is
that, in a certain instance, he attach-
ed a discharge pipe, say 12 inches in
diameter, to a 16 inch pump. This
critic seemingly does not know that
such an act may be wisely done, but
such an act may be not only done but
that it is a resource very frequently
and most wisely followed in hydraulic,
practice and is evidence of accurate
knowledge and fine judgment on the
part of our City Engineer, rather than
the opposite.

What has been the result of all
this foolish, off hand criticism?

The Engineers have been hampered
by insufficient funds because the al-
dermen, themselves unskilled in hy-
draulics, have been fairly dazed by
the mix-up through unwise and un-
patriotic criticism and, not wishing
to do the wrong thing, have not
known what to do. And so the im-
provements already made have been
made under handicaps of the worst
nature.

William \\ iddicomb, at the citizens’
meeting at the Board of Trade
Monday, showed that the improve-'
ments already made along the
lines of Mr. Cooley’s plan saved last
year to the Widdicomb Furniture Co.
the handsome total of $75000. That
is to say, that company lost $81,000
by the flood of 1905, whereas, through
the flood of 1906, that company’s loss
was only $6,000. And this is due
solely to the work thus far complet-
ed in accordance with Mr. Cooley’s
recommendations.

In the light of these facts, it was
a timely and very wise action on the
part of our Board of Trade to call
the meeting of citizens that was held.
Moreover, the meeting was a splen-
did example of representative good
citizenship holding up the hands of
our city government: and no such
wild chatter to “the galleries” as was
indulged in by Alderman Renihan at
the Council meeting Monday night
can hinder or harm the progress there
recorded.

The Doukhabors, that strange re-
ligious sect from Russia who startled
the world a few years ago by their
mad ecstasies and fanatical pilgrim-
ages, have begun to feel the calming
effect of the Canadian climate. Al-
though Vereghin. their leader, can not
speak English, he has imbibed the
English spirit and has left the search
for the Messiah to search in the
earth for gold. His people are mak-
ing good farmers and seem to be be-
coming very good citizens, their only
fault being that they are vegetarians,
subsisting on cereals, eggs and milk
with peanuts and sunflower seeds for
dessert. Everybody works, even fa-
ther, except their animals, and they
only bar the horse from it when the
weather falls below a certain tem-
perature.

A WORKING SECRETARY.

It falls to Secretary Root’s lot to
do and to say those things which
make for the most advancement in
American affairs. When he was Sec-
retary of War he revolutionized and
reformed the army and, although a
plain civilian, introduced into mili-
tary affairs improved systems by
which the country and the service
have greatly profited. He set the pace
for administration in the Philippines.
His work in that department will
stand and be gratefully remembered
to the second and the third genera-
tion. Having finished the task before
to be recalled as Secretary of
to be recalled again as Secretary of
State. Many thought this was a po-
sition of large dignity but small ac-
tivity. The new incumbent retained
all the dignity and speedily added a
lot of activity. He had not been
long in office before he materially im-
proved the business methods of the
department and saw to it that a bill
was introduced greatly increasing the
facilities of the department for good
work. What he is doing is all di-
rected toward making the department
of practical value to the people.

Hitherto and for the most part the
office of Secretary of State has been
regarded as thoroughly dignified and
very ornamental, but less directly
useful in its service to the people than
those other departments which have
charge of the treasury, the postoffice,
the war, the army, the navy, etc. Un-
der Mr. Root’s management the office
of Secretary of State is just as orna-
mental as ever and agreat deal more
useful. He requires that the Ameri-
can consuls shall gather and send
home some information that is of
value to American manufacturers and
merchants. He gave up all of last
summer, which other people used for
vacation, to a trip round Cape Horn,
with calls at South American capi-
tals, and the result is increased good
feeling and the opportunity for a

wonderful increase of American
trade. Before the delegates of the
foreign commerce  convention at

Washington the other day he argued
for a tariff revision by the speedy
enactment of laws providing for a
maximum and a minimum tariff, to
the end that the State Department
through reciprocity treaties can in-
crease the export trade. Unlike
Speaker Cannon, he is in favor of this
change right away, a change which
shall “proceed upon a generous and
intelligent consideration of all in-
terests.” Seldom has one man in so
short a time rendered such varied and
distinguished service to his country.

DEMAGOGUERY DECLINING.
Time was, and not so very long
when a man with a ready tongue,
a plausible manner and generous im-
pudence could successfully curry fav-
or with the average American audi-
ence of men by pandering to the ig-
norance and prejudices of people. An
insignificant statement, forcefully put
into a sentence with just the neces-
sary intonation and emphasis, achiev-
ed the desired effect. A silk hat or
kid gloves, or silk stockings, coupled
with the term aristocrat, were cer-
tain, if spoken of with the skill of the

average demagogue, to set an audi-
ence wildly in favor of the speaker
and the cause he happened to repre-
sent.

Fortunately, as was demonstrated
at the last meeting of our Common
Council, such efforts at effecting a
sinister purpose are less formidable
to-day than was the case a decade
ago. Americans, as a rule, are read-
ers, not only of the printed page, but
of men and their motives. And when
a demagogue arises and gives ut-
terance to an old-fashioned speech
which implies that the people he
addresses are little less than fools,
he is apt to find a jolt awaiting him.

Men who think for themselves are
in the majority and such men do not.
as a rule, assume that silk hats and
stockings and kid gloves are synony-
mous with incompetence, disloyalty,
dishonesty and all the rest of the
misrepresentations by the demagogue.

Cesare Lombroso, the great Italian
criminologist, has prepared without
personal examination a lengthy state-
ment in which he asserts that Ham-
Thaw is insane and has been a de-
generate from his birth. It is the rea-
son therefor, however, that is interest-
ing. He says that by superhuman
work for a short time Harry Thaw's
father became a millionaire and that
to his consequent mental exhaustion
is due the insanity of the son. As re-
gards the Thaw case this may be tak-
en for what it is worth, but assum-
ing it to be a fact that the sons of
geniuses, even if that genius extends
only to saving pennies, are generally
imbeciles, is that not a very good ar-
gument for an inheritance tax or even
distribution of great fortunes? This
would be a good topic for a certain
class in the Fifth Avenue Baptist
Sunday school of New York.

An old woman of Sag Harbor, L.
l., whose body and limbs are gnarled
and twisted with rheumatism, imbib-
ed freely of cider the other night
and then nearly asphyxiated herself
with coal gas. Then, lo and behold,
her rheumatism disappeared and the
old form was renewed in straightness
and suppleness. The ancient dame
says she will stick to the cider, but,
cure or no cure, no more coal gas.

Several of New York’s prominent
physicians got together the other
night and related some marvelous
tales concerning the effectiveness of
fresh air as a cure for insanity. Tt
is said that even acute cases may be
cured by sunlight and plenty of out-
door life. However that may be, any
man who thinks he feels it coming
on will be wonderfully invigorated by
taking this cure right away.

Don’t be afraid to demand as much
of a customer’s time as you need to
do yourself justice; but feel it a
shame to waste his time by not talk-
ing to the point.

When a woman is sick she takes
a good deal of pride in thinking of
the miserable life her husband would
lead if she were dead.

If you can not say No to manv
trifles you will never say Yes to any
great triumph.



DEPOT DIALOGUE

As Heard by the Man on the Back
Seat.

Written for the Tradesman.

| was down at the depot, the other
day, waiting for a relative to come
in on the train from Detroit. | was
too early, or rather, the train wasn't
on time, and so | amused myself in
listening to the conversation of the
three people who were sitting in the
row of seats directly back of the
one | was occupying. They seemed
not to notice me—at any rate they did
not drop their voices any lower than
the ordinary tones of conversation;
in fact, they “made no bones” of
what they had to say—by the way,
I wonder what that odd expression
comes from—so | could not, by the
widest stretch of thé imagination, be
accused of eavesdropping.

One of the trio was a vivacious girl
of about 23, one was younger still
and the other was a sharp-visaged,
sallow-faced girl of uncertain years.
Once in her lifetime she might have
been 25—but she wasn't that age
now.

It was her voice that first fell on
my ear. They were discussing va-
rious matters that interest a group
of girls all of whom like “small-talk,”
and quite naturally the topic of dress
drifted in. She of the peaked nose
and pointed chin was remarking:

“No, | can not truthfully say that
I am excessively fond of so-called
dress. | like to look neat and clean
always—always; but as for being a
slave to Dame Fashion, she can't
count me among her votaries. | do
not like to -spend my money well
enough for that. | earn it myself, and
I know what a dollar means—which
is more than | can say of many girls
in my situation.

“When | started to work— 1 would-
n't care to state how long ago!—I
made up my mind that | would spend
only $30 for my clothes the first year.
| already had a pretty good coat for
the winter. My hat was a shabby af-
fair, but it must do. | haven't a bad
foot” (here Old Maid stuck out a foot
which certainly was a shapely one
and well shod withal), “and there was
where it was going to be hard to
economize. But | did. I bought
cheaper shoes than | had dreamed |
could wear when good paterfamilias
got my footwear. | wore my nicest
shoes in the summer and my old
ones | covered up with rubbers in
the winter. Rubbers were always
quite an item of expense with me, for
| hate a shabby rubber; and, too, |
looked upon it that if | sacrificed my
feelings by wearing miserable old
shoes | could be allowed the possible
extravagance of the good overwear.
As to gloves, | never, even now, pay
more than a dollar a pair; | think that
is a great plenty for any poor girl
to pay.” (Here Vivacious Girl's pret-
ty little nose went up in the air).
“My underwear | buy ready made,
because | get it cheaper that way,
and, besides, it saves me the bother of
sewing, which | somehow don’t ‘take
to.” The same is true as to my other
garments. | can buy what Elise here
would call a ‘hand-me-down’ suit for
$25. | didn't even pay that much
that first year. | bought a part-cot-
ton and part-wool dress for $10, and
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I may add that it did me excellent
service for three years. | never was
much on gewgaws’—

“You needn't be looking at my
watch-fob,” said “Elise” quickly, try-
ing to cover the ornament with her
pretty hand but not succeeding very
well.

“And so they didn't bother me that
first year—nor haven’t since,” added
the Old Maid, with conscious recti-
tude.

“Elise” made a little moue, and she
of the sharp features went on tell-
ing of how the struggle continued
from year to year until at last she
reached a joyous one, where she no
longer had to count the cost but
could get most anything she needed
or wanted.

But, judging by her appearance, her
necessities do not affect her strenu-
ously at this present time and luxu-
ries do not appeal to her. Evidently,
grown stingy through Poverty dwell-
ing with her so many years, she
was unable to accustom herself to
her new comfortable circumstances
when “pinching a penny” was no
longer a subject to be considered.

Since listening to her talk | have
learned the identity of those three
girls who beguiled my otherwise
weary wait that day in the depot and
my diagnosis of her financial case was
correct.

“Elise,” as they called the little
Frenchy one, tossed her curly top-
knot and began her say:

“I'm not like you” (the girl looked
a trifle daggerish at the previous
speaker), “lI go in for a good time,
whether or no. I'm not going to
fritter away my time working for a
particular sort of future that may
never arrive. | am going to have all
the pretty clothes that my wages
can command, and I'm going to have
all the fun 1 can extract from life
as | go along. I'm young” (here
“Elise” got more than even for the
“gewgaws”), “and I'm not so bad
looking” (she surveyed herself com-
placently in the convenient mirror
opposite), “and | intend to keep my-
self young and attractive. | aim to
dress in good taste” (she was exqui-
sitely befrocked), “and bye and bye
| intend to marry and settle down.
But not for now! I'm going to have
my fling first. | have a good home
and loving parents; they worship the
ground | walk on.” (How could they
help it, I wondered, with such a fas-
cinating little daughter?) “My moth-
er is forever trying to make my life
easy and happy at the expense of self-
denial. She buys me the loveliest
underwear—much nicer than | can
afford with the wages | get—all lace
and hand embroidery. When | mar-
ry I'm not going to take up with
any old stick, but he's got to be
handsome and rich—and, best of all,
goodnatured. Many of my lady
friends who are married advise me
to pick out a widower, declaring that
a ‘warmed-over’ man makes the best
kind of a husband; that if | can get
the sort that was ‘good and kind' to
his first wife he will be the same to
me. I'm turning over the question
in my own mind and keeping my
eye open for a nicely-browned widow-
man! Know of any ‘eligible par-
tis?” I've never yet seen the young

unmarried man 1'd like to tie to for
sure, but | know several married
ones | could learn to love—and it
wouldn’t take me half a jiffy to do so,
either! All the nicest men | know
are married, so | think I'll have to
just jog along and live in hopes that
a wife will die somewhere along the
route. | don't see any other way
for me to get the particular brand of
man that | like.”

“Well, when | marry,” began the
Rosebud, “I'm going to marry for
pure, true love for the fellow | get.
And I'm not going to be like Elise
here—wish that some other woman
would die so | could get her hus-
band away from her. I'm going to
have gumption enough to get one of
my very own. | don't believe in
that kind of business. | don't think
it's right to want another woman’s
husband before she’s dead. The other
women got their husbands, I'll get
mine. If 1 wasn't as smart to catch
a man as they were I'd never own
up to it! As | say, | want a nice,
good, true husband. My husband is
never to yelp at me in public. If
there’s any scolding coming my way
it's to be done behind our own bolted
doors. | think too many women al-
low themselves to be berated by their
husbands before folks. They should
have backbone enough to give them
to understand that such insults don't
go down. | don’t want one that'li
hang out nights: and he'd better not
let me catch him making eyes at any
other girl, either. Tf he did, she
would make no eyes back at him, for
she’d have none to do it with—I'd
scratch 'em out for her! I'm the
one that's going to be the only girl
for him—first, last and all the time.
The man | marry is going to treat
me always with respect—at least be-
fore folks, and | hope he will treat
me so all the time. When we are out
together my man is not to pay other
girls attention in preference to me.
He is to look out for my comfort
first. If there is time for gallantry
tc others after | am cared for—well,
they can have what's left. I've seen
men neglect their wives shamefully
for younger and prettier women. I'd
never be one to stand for that. 1 am
to be supreme in my husband’s affec-
tion. | shall marry for a dear little
home of my own. | dote on a bird’s-
nest of a place. 1'd never care for
‘marble halls'—but | do want a whole
lot of sofa pillows!”

“You can't eat sofa pillows,” snap-
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ped the Old Maid, who had listened
to this rhapsody with scarcely-con-
cealed contempt.

“No, of course not—nobody said
one could,” laughed the Rosebud, “but
they’ll go a long way toward making
me contented with my lot when |
possess a home of my own. 1 in-
tend to have a million of them—
well, a dozen anyway—and all hand-
some ones. | can cook like an an-
gel. Angels don't cook? Well, |
can make ‘angels’ food,” and if an-
gels don't cook it where do they get
it? Tell me that! And | shall keep
my dovecote in apple-pie order all the
while—no dirt for me, please. | shall
keep it so nice and clean that my bird
won’'t want to fly out of it. Now you
two have my ideas of matrimony and
a perfect home, and | think they
rather throw yours and Elise’s in the
shade,” ended the Rosebud, trium-
phantly, at which “Elise” and the Old
Maid sniffed in silence.

The train | was waiting for here
arrived and | sidled out and lost my-
self in the crowd so that the trio
would not notice me and imagine |
had heard what they had been saying.

Which of course | hadn't! Tom.
Trained Too Well.
The rule of the Street Railway

Company is that children over the
age of 5 years must pay full fare,
those under that age being carried
free.

One afternoon not long ago there
were among the passengers on a
Cherry street car a woman and her
son, the latter a big boy of appar-

|ently 7 years, but who was held in
lhis mother’'s lap as if he were a
baby.

Presently the lad grew restive.

“Momtner, mommer,” he murmured,
*Say, mommer!”

The mother, with a premonition of
impending danger, tried to silence
the youngster, but to no avail, for
he continued to call upon his “mom-
mer.”

Finally, the woman asked: “Well,
what is it, son?”

“Mommer, when do | say I'm only
57" asked the irrepressible.

Count up the interests which you
have in common with your employ-
er and with your trade. You will
be encouraged by the result.

Vehemence, without reasonable-
ness, is like a train off the track.

Regular trade is what we seek.

Every customer must be pleased who trades with us.

You may rely on our roofing under all conditions.

No trouble to send samples.

©nly a postal card needed for prices and particulars.

Long experience insures good roofing.

Don’t delay writing and
Send us a trial order.

H. M. REYNOLDS ROOFING CO.
Grand Rapids, Mich.
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SHOT THE ROBBER. man of about middle age. His Clothesja knife were being used. | was sure way, come in, and rob me; if I re-
Iwere m_uch the worse for wear. HejnOW that the sound | was hearing sisted, murder me.
Iwore his coat collar well up aroundjWas being produced by human agency. Well, 1 said to myself as | came

Traveling Salesman. - - -
lhis neck and a wide brimmed slouch ;
; close to the aperture and awaited de-
A few years ago 1 had an adventure lhat drawn down over his head as if | 90t up and dressed as quietly as Ivelopments ﬁ that it what you in-

that made me quite a reputation and . - : . : :
also the recipient of $600. jhe did not care to be'recogmzed. .possnl?le, turned the light down so low tend trying to do I shall defeat your
! . ) I confess | did not like the looks of |that it scarcely showed, then placed
In the business in which 1 was em- [purpose and teach you a lesson that
v the man and when | went to my;my ear near the spot from whence P o

loyed, that of traveling salesman for : : : you will never forget, if it costs me
ployed, =ling ; [room 1 took extra precaution to fas-jthe sound came. At once the situa- 5 good deal of exertion to do it.”
a wholesale house in Toledo, it Wasjten the door and windows, for | had |tion was made apparent. Some one
necessary for me to visit the smaller .y considerable sum of money belong- iwas cuting a hole from the adjoining
towns of the country in my territory, jing to the firm upon my person, which [room through the partition walls, on
in many of which hotel accommoda-ji was obliged to keep, for the hotel ja level with the lock on the door of

{ii(r)gt:_cfaar;(sj police protection were not' phag no safe and the town no bank.  Imy room and within a short arm’s

Exciting Experience of a Toledo

While thus soliloquizing three fin-
gers came through and another piece
of mortar disappeared. A knife was
again used to cut out a piece of plas-
About g o'clock in the evening | re- reach of it t;-.;rilng IatT’ which, ?16”.]]9 done, t_he

| "put up one night at a dilapidated jtired. | did not extinguish the light  stealthily the work went on. Pieces pfo?,e\évasor?(:gf e??,vgit’e(; ir:ngr:;{n;:ﬁ
old hotel in Southern Michigan. Be-jas was my custom. 1 had a present- of lath were cut and split away with pense. Yes, | was right
sides two young_ men Wl'_]O clerked N iment. I believed that the man who as little noise as possime_ Now and P ' ' . gnt. .
the only store in the village, and ajhad scrutinized me so closely meant then a small portion of mortar would Slowly and with extreme caution
woman telegraph operator, who Was 1to do me harm if he could. Ifall down between the walls and a (C)?)r::inz ST:::(')V\?SJK br;an: ;Perr?clijgrh ;2‘:
?Qilv(\jlzty s?:tl}:)nr? :IZZrd?;le?; tvr\lgre“ttr:g After tossing about for some time pause would follow, as if the person, myscjar, arm. Inch by inch it came,
other yguests excepty myself, and a I do not know how long, I fell into |[whoever it was, were waiting 1o learn jike an ugly deformed snake, until

ho had : the ;& light dose from which | was awak- |whether or not | had been disturbed. ¢e \ye|| developed biceps were visible
stranger who had come upon thejeneq by g sound near the head of JSeemingly satisfied that | was sleep- on mv side of the partition. Then
same' tram upon which | had come my bed. A rat. | thought, was gnaw-jing soundly the knife was again put the fir):gers extended gnd gras.ped the

that afternoon. . - .

. o jhig at something between the par-|to use. Soon a small piece of mortar .. B.t thev did not turn it for

After supper, while sitting at the tition walls. What an annoyance! | Ifell from the wall in my room. This thiy§ was the o)p/)portunity | had hoped
hotel office table arranging my work jcould hear it too plainly to go toj™as followed by a long silence. The for and I improved it
for the coming day and writing some |sleep again while it continued. work was then resumed, and finally, ' '

Springing, like an eager, hungry
cat upon a mouse, | gripped, then
pulled the extended arm with all the
strength | could control, at the same
time bending it back against the
rough edges of the hole.

business letters, | chanced to look up |t made me extremely nervous. | by the dim light of my lamp I could I
and caught the eyes of the stranger .\, apout to reach over and strike |discern a finger being forced through
who was sitting in the darkest part {he \all with my hand to frighten|the hole. Cautiously then it broke off!
of the room watching me intently. the creature away, when it occurredlja fragment of mortar and as cautious-
As soon as he saw that | was aware |5 me that the sound did not re-lly drew it in and carried it to the
;f hts at;entlon belorllgl f'ie?j lIJ'pOIn ”I‘e-semble exactly the gnawing of a rat. [Other side. h i i and f ‘

e turned away and looked listlessly . . il e surprise, pain and fear of cap-
about. Several times during the eve-j It jacked the harsh, rasping norse! | was thoroughly aroused, but re-1 e made the would-be thief frantic,
: - 'made by that instrusive rodent, nor lsirained myself surprisingly. The ob- .
ning my eyes unconsciously sought \yas it the dainty nibble of a mouse. |; . . but | had every advantage over him.

lject of the thief was, | believed, t0 | \yas far more muscular than he, be-

that portion of the room where he .That | felt sure. 1 was suspicious
- ] Lo : ‘jcut a hole through the walls large ; ;
sat and each time found his gaze riv- | raised my head from the pillow and ,enough to admgi;t an arm, rea(g:h il_des, if he hadI beeln strqnger,hl had
eted upon me. icould distinctly hear something sift-! ; im drawn so closely against the par-
through, turn the key in the lock 1 yitjon that he could not brace himself.

He was a small, dark skinned, wiry |ing down, then a muffled cutting as if! my door, go around through the hall-

“IT’S ALL IN THE JAR”

Ho. often have you had on.plaints as io p<er quality ol Fruii Jars and loss of ir.it' You .ever hoard of failure
or complaint of

M 113 SPECIAL WIDE PIOOTP FRUIT JARS

We think so much of them that we spent several thousand good dollars last year telling the housewives all about
them. We had thousands of inquiries which we did our best to satisfy, but in very many cases were unable to

supply the goods. This year we will continue to advertise in the leading womens papers, for the benefit of the
retail grocer.

We want to ship in car lots as we also supply Atlas Mason Jars, Atlas Mason Improved, and Atlas E. Z. Seal
Jars (new wide mouth). There is no trouble about making up carloads. Don't put a lot of cheap jar's in stock

but write us for prices on the BEST before it is too late. We have done our part, so now it is up to you and
really* IT'S ALL IN THE JAR." '

HAZEL=ATLAS GLASS COMPANY
Wheeling, West Virginia



ed and strained every muscle in his
body to gain his freedom. | held him
fast.

Up to this time neither of us had
spoken. Seeing his struggles were
useless he relaxed his muscles, and,
panting and quite out of breath, said:

“Well, you have caught me, sure
enough! Ease up a little, please, and
let me explain! Don’'t bend my arm
back! You're breaking it! Give me
a chance, won't you? This is my first
offense.”

Getting no response, he continued:
“If you let me go this time | swear
I will lead an honest life, as | always
have heretofore, and further, 1 will
give you $200, cash, all the money I
have in the world. What do you
say?”

| gave him no answer, and, he,
thinking that | was considering his
proposition and not fully on my
guard, gave a violent jerk. | had
anticipated a move of this kind and
gave his arm a quick wrench back-
wrd until he yelled with pain. Im-
mediately | heard the sound produced
by the cocking of a revolver, and be-
fore | could realize the situation two
bullets, fired in quick succession,
whizzed dangerously close to my
body. In a twinkling | pulled my
own revolver and fired through the
wall where 1 fancied the robber’s
head was.

A second later | felt the muscles
of his arm relax and twitch spas-
modically, the fingers grow limp, and
then | knew that | had hit my unseen
assailant. | did not let go my hold,
however. | did not know but that
he might be feigning, and so held on.

The landlord, guests and villagers,
attracted by the sound of shooting,
came hurriedly and excitedly upon the
scene, and after an explanation from
me, to whose room they came first,
they passed on to the adjoining one,
and found the would-be robber stone
dead. The bullet from my revolver
had entered his brain just above the
ear, and he had died without a strug-
gle or a moan.

I was exonerated by a coroner’s
jury, and when it was ascertained be-
yond a doubt that | had killed Bill
Smiley, a desperate character much
wanted at Cleveland, for highway
robbery and murder, | received the
$6500 reward offered for his arrest,
dead or alive.

To be sure, | would rather not have
taken the man’s life, but since it was
unavoidable and purely in self-de-
fense, | have no compunction, and
never have lain awake nights lament-
ing the occurrence.

William A. Davis.

Woman's Useless Questions.
How many of our words are abso-
lutely superfluous', serving no end but
the waste of time.
A man stood before a mirror, his
face well lathered and his razor in
hand.

In came his wife; she looked at

him and enquired “Are you shav-
ing?”
“No,” he replied fiercely, “I'm

blacking the kitchen range. Where
are you—out driving or at the mati-
nee?”
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Coalite To Replace Coal.

Coalite is imitating coal and is re-
puted to excel the genuine article. By
a newly discovered process the ex-
perts can produce from coal of the
cheapest quality this substance of
coalite. This coalite produces 20 per
cent, more heat than coal. So little
carbon is emitted that it can be burn-
ed in a white stove without discolor-
ing. So little oxygen is required to
support its combusting that the long
draft is unnecessary, and the tall
chimney is made a thing of the past.
It is further declared that the gas
produced is stronger, purer and less
costly than that to which we have
been accustomed. Finally, it is said
that the by-products of the manufac-
ture of coalite can be sold for more
than the original price of the coal,
so that coalite costs less than noth-
ing to produce. If only coalite were
edible as well, the goal of human
happiness surely would be looming
in sight.

Mexican Poultry Poor.

All the eggs sold in Mexico City
are laid by hens owned by Indians
in the surrounding country, and there
is no scientific breeding of poultry
for either meat or eggs. The hens
are allowed to raise themselves the
best way they can and when they
feel like laying they do so. At pres-
ent they have made up their minds
to take a rest. Owing to the hap-
hazard manner in which the hens
are raised, it is hardly surprising
that the Mexican market is often suf-
fering for lack of eggs, and that the
price goes soaring high at such times.

Although there is no duty on eggs
imported into Mexico, there are no
foreign eggs being brought in. Ac-
cording to dealers in eggs, the ex-
press charges and freight rates would
make the imported egg even more
expensive than the domestic one. It
looks, therefore, as if Mexico will
have to bear the inconvenience of
dear eggs until the Indians have
learned to care properly for the hen
and to feed her for laying.

Vast Lake Drying Up.

The other day it was announced
that Great Britain, France and Ger-
many had agreed on their respective
shares of Lake Tchad, Central Afri-
ca. Before many years the shares of
water surface will be shares of swamp
land, as the lake is drying up. In
fifty years its area has diminished by
1,000,000 acres and it is now very
shallow throughout.

Gone for Good.
“Is Mike Clancy here?” asked the
visitor at the quarry just after the
premature explosion.

“No, sor,” replied Costigan; “he’s
gone.”
“For good?”

“Well, sor, he wint in that direc-
tion.”

We Sell Whale-Back and Lady

Ryan Cigars. Do You?

Vandenberg Cigar Co.

816 E. Fulton St. Grand Rapids, Mich.

Don't
Neglect
Your
Accounts

Don’t WASTE your valuable TIME posting and copying
bills and statements.

It is TIME thrown away.

You can handle your ACCOUNTS by the McCASKEY
SYSTEM with ONLY ONE WRITING, giving your customer
a copy with each purchase showing the items and total down to
the minute.

ACCOUNTS always ready for settlement without
another figure.

NO FORGETTING to charge goods with the McCASKEY.

NO disputes with customers.

The greatest COLLECTOR of ACCOUNTS ever invented.

It is the McCASKEY ACCOUNT REGISTER system.

We will gladly give you complete information.

The McCaskey Account Register Co.

Alliance, Ohio

Manufacturers of MULTIPLEX Duplicating Carbon Back Counter Pads;
also End Carbon, Side Carbon and Folded Pads.
J. A. Plank, State Agent for Michigan, Tradesman Bldg., Grand Rapids
Agencies in all Principal Cities

making

Pure Apple Cider Vinegar

Absolutely Pure Made From Apples
Not Artificially Colored
Guaranteed to meet the requirements of the food laws
of Michigan, Indiana, Ohio and other states

Sold through the Wholesale Grocery Trade

Williams Bros. Co., Manufacturers

Detroit, Michigan

U. S. Horse Radish Company
Saginaw, Mich.

Wholesale Manufacturers of

Pure Horse Radish

Don’t measure your capabilities
With a yardstick made to fit:
Try “AS YOU LIKE IT” horse radish

And it's sure you’ll never quit.
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PACKING APPLES.

The Reasons Why Honest Methods
Should Be Pursued.*

At a meeting held by the Boston
branch of the National League of
Commission Merchants the subject
was brought up by myself as tc
whether or not the time had come
when we should demand an honest
package and honest packing of ap-
ples. Immediately the League pro-
posed that | should present an article
tc the convention upon this subject.
As all of us are interested in the
same business and reaching out for
the same ends it would seem that this
was the proper place to discuss such
a topic, and, speaking for the Bos-
ton branch. | would say that it seems
to each and every one of us that we
should have apples packed as honest-
ly as eggs are graded, or a barrel of
flour is put up. so that we could sell
our goods not only in our home mar-
kets but in any market in the world
and have them give satisfaction. In
order to do this we certainly must
have a standard for packing the
goods. Up to the present time there
have been no steps taken, as | un-
derstand, to bring about this much-
needed reform. | think the members
of our League are of the opinion
that the packing of apples in this
country should be legislated upon in
order to get an honest pack.

It was the sense of our branch
that apples should be packed in uni-
form barrels in the states where ap-
ples are packed in barrels, the meas-
urement of the barrels to be the same
as the flour barrel, which, | think, is
17~-inch head, the states using boxes
to use a uniform box also. It was
the impression of all those at the
meeting who handled apples that No.
1 apples should measure not less
than 2Fi inches in diameter. All ap-
ples should be well colored, free from
imperfections and should grade, when
packed, not less than 95 per cent, of
perfect fruit. Also, all apples grad-
ing zy2 inches and larger, not color-
ed, shoiMd be packed and marked
“light colored.” Also all apples from
2 to 22 inches should be packed as
No. 2s. All apples under 2 inches,
whether colored or not, should not
be allowed to be packed and sold
as apples for either eating or cook-
ing purposes. They should be used
entirely for cider, dried fruit, etc. Of
all apples that drop from the trees,
only one grade should be packed,
and those should not be less than 2k2
inches and free from broken skin.

Each and every packer, whether
grower or speculator, should be oblig-
ed to stencil plainly the packer’s
name, state where grown and quality
of the fruit in letters not less than
y2 inch in length.

Should apples be packed with ex-
celsior padded heads? | think they
should, as the fruit is much better,
there being fewer spoiled apples and
more that are suitable for consump-
tion.

Would there be an incentive for
our growers of apples to try to raise
more fruit under such conditions as
are set forth in this article? If pack-
ers were made to feel that they must

«Address by E. R. Lord, of Boston, at
the annual convention of the National
League of Commission Merchants.
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pack within these lines would they
be of as much use to farmers as they
are now, or would we dealers be
benefited by such a law? | believe we
would be benefited, for by such a
law as this we should save at least
20 cents per barrel on each and every
barrel of apples we sell, for we are
afraid to-day to trust the growers or
speculators to pack for 1Is, so we
send our men to oversee the work
and then we are beaten, for if the
party we send is from their immedi-
ate neighborhood they work in many
instances for the farmer, because they
are ofttimes dependent on him for
their livelihood. But make it a crim-
inal offense, and then it is up to the
grower or packer to have them
right, as most men are afraid of
criminal law, and we save these ex-
tra charges of packing, and we shall
soon see the growers and packers of
apples trying to improve in the rais-
ing and packing of their fruit. Once
started in the right direction the
packing of apples and all other truck
would come under the same law.

Let us at this convention go on rec-
ord, as we have in the past, in trying
to forward a good work for the
grower, consumer and ourselves. It
is, indeed, a time for action, for we
have been beaten so badly the last
few years on the packing of apples
that now we must stop and try in
some way to gain what we have lost.
This has not all been brought about
by the grower, but by speculators;
and the foreign markets are partially
to blame for the way in which our
apples are being packed. The for-
eign markets should be discussed
fully. T will not take it up here, but
leave it for others to bring forward.

Shall the packing of apples be taken
up by individual states, or shall it be
taken up at once and an attempt made
for a National law? | should say
that the best we can expect now is to
take it up with the agricultural de-
partment of each state and then try,
if possible, to get a National law.
When we get the question fully be-
fore the farmers and the people, so
that it is discussed by legislatures,
grangers and the consuming public,
something will grow out of the ef-
forts put forth here at this conven-
tion to forward such a good work as
this seems to be.

Simplified Spelling.

Speaking of phonetic spelling,
certainly need it, from this story:

Little Willie came home from
school one afternoon, crying, and on
being asked by his mother the cause,
he told her that he had missed a word
in spelling and had been whipped by
his teacher.

On being asked what the word was
and how he spelled it, Willie told her
it was pneumonia and that he had
spelled it n-e-u-m-o-n-i-a.

The next day Willie came home
crying even harder than the day be-
fore.

His mother, asking the cause, was
informed that Willie had missed an-
other word in spelling, and had been
whipped again for his mistake.

He told his mother that the word
he missed was neuralgia, and that he
spelled it p-n-e-u-r-a-l-g-i-a.

we

Another Big Opening in Oklahoma

A TOWN LOT SALE IN OKLAHOMA

The Advertising Department of the

American Investment and Development
Company

invite you to join them on their annual Free Excursion to the
Laud of Plenty, Write us for further information.

Branch Office, No 210-11 Murray Bldg.
Grand Rapids, Mich.

Main Office, 302-3 Elektron Bldg.
Ft Wayne, Ind.

Success is Foretold
When BEN-HURS are Stocked

WHSEHSFae is stuck ornot with aR%n‘Q’/B?@e %F@&{-WSF%SQFS}S kept “guessing” as t
grocery storebaCC® St°Ck thCy 416 aCCOUnted aS standard as H. & E. granulated in
busines”™ ™ knthim.bOtlliSSOCertainaStOmakeit a necessity for each respectiv

One is as certain to sell as the other.
There is not an unsaleable box in the world.

GUSTAV A. MOEBS & COMPANY, Makers
Detroit, Mich., U. S. A.



THE LAST MAIL.

Rural Delivery Has Superseded the
Small Postmaster.

Written for the Tradesman.

“Is the last mail in?”

The oft-repeated question is an-
swered cheerfully by the postmaster
or his assistant with no further
thought of its significance except for
that day. To one whose lot it has
been to receive and distribute the
last mail ever arriving at a postoffice,
and to send away the last mail from
the village or locality, it has a deeper
meaning. If the dividing line be-
tween the old year and the new is
worthy of serious consideration, then
the last acts which mark the clos-
ing up of the old order of things
and the inaugurating of a new and
better otre are also worthy of more
than casual notice.

The gray-haired men and women
who hailed with gladness the arrival
of the mail coach at intervals of a
week or more, who rejoiced as the
years went by in the improved fa-
cilities and the briefer periods be-
tween the times when they could hear
the news from the outside world or
tidings from distant friends, can
much better appreciate the benefits
of our postal system than those who
never knew what it meant to be with-
out a daily mail.

From pioneer days up to within a
few years every change in the mail
service was an advance along the
same lines. It was building on es-
tablished foundations; it was im-
proving and extending facilities; it
was reducing expense to the post-
office patron, adding to his comfort
and enjoyment. It was not destroy-
ing the old and causing delay and
inconvenience while experimenting
and perfecting a new system.

The time was when a railroad
through a section of country meant
nearer stores and nearer markets,
more frequent mail service and con-
venient points of embarkation for
those wishing to travel. To-day it
is the through passengers and the
through freight traffic which is most
sought by the railroads. The local
patronage is of small account in
comparison. The larger cities and
towns only enjoy adequate service.

The rural free delivery system is
of great benefit to a certain portion
of the people. Another portion are
undecided whether its benefits off-
set the inconvenience, while still an-
other portion are losers by the change
from former methods. So the little
villages no longer share in the bene-
fits of present conditions.

The double track and the electric
signal system have to a large extent
displaced the telegraph operator at
the smaller stations. The rural de-
livery system does away with the
necessity of the farmer going to the
village for his mail. The postmaster
sees the patrons of the office reduced
to the residents of the place and
possibly a very few near by. The sta-
tion agent is given a position else-
where. The depot building is torn
down or moved away. No freight
can be billed to or from the place. It
is only a flag station now. The post-
master must carry the mail pouch
and deliver it to the postal car or
hang it on the crane g3 wait for the
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incoming mail to be thrown off as
the train flies past. The flouring
mill, which was once the chief mag-
net to attract business to the place,
runs intermittently for a while and
finally the machinery is taken out and
moved away. The village store has
lost a large portion of its trade. The
postmaster’s commission is but a few
cents a day. It is high time for him
to seek a new location. He resigns
the office. oN one else' wants it
now. The day has gone by when
peolpe are willing to accept the
postmastership for the honor of it
or for the good of the community.
Uncle Sam is rich now and can well
afford to pay his servants. Moreover,
if the indispensable servants are well
paid there will be less revenue for
grafters to plot to secure.

The postmaster’s resignation is ac-
cepted and an order comes to dis-
continue the office at a certain date.
The final reports are completed. The
records, the stamps, the cash bal-
ance, the postmarking and cancelling
stamps, the key and its chain are all
registered and placed in the mail
pouch to be transmitted to head-
quarters. It is nearly time for the
morning mail train. The postmaster
closes the pouch and threads the
strap through the staples. He was
sure before he left the office the pre-
vious evening that everything was in
readiness, but he carefully surveys
the empty pigeon-holes, the desk, the
floor and then he snaps on the lock.
It is beyond his right and power to
open it again. He takes the pouch
across his arm and hastens to the

station. The train halts for passen-
gers. He hands the mail pouch
through the doorway of the mail

car. The heavy door slides shut. The
train moves on.
“Yes; the last mail is in.”
E. E. Whitney.

The Hen Bird.
Behold
The Hen bird,
The modern mistress of the barn-
Yard,
The great talker,
The gabbler, gossiper
And producer of fruit,
The renowned originator of the
Prehistoric omelet.
The creator of the “sunny side up,”
The purveyor of the rare delicacy
Which accompanies
“Hamand—"
The celebrated inventor of the
Lump of indigestion known as
“Hard-boiled.”
| salute you,
Take off my hat to you.
| have met your cold storage
Children, ancient and modern,
Many times.
Fresh from the Stork they are
Delicious.
But lying forgotten and in disuse
Peradventure.
May your days be enlightened.
May you walk in the ways of the
Inspired
And some day may you learn
That the mission of true Henhood
Will be fulfilled
When you can lay a poached egg
On buttered toast
Fresh
Every
Morning!

“Liquor improves with age. The
longer you keep it the Dbetter it is
for you.”

You can’t keep

Mother’s Qats

on your shelves very long

Because

your trade call for it.
That’s why YOU ought to push it.
More money in it with our new

PROFIT SHARINO PLAN

The Great Western Cereal Co.

Sole Manufacturers of Mother’s Oats

Chicago
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Weekly Market Review of the Prin-
cipal Staples.

Domestics—The situation is firm
and strong, and buyers of napped
goods have been very active during
the past week. As was explained be-
fore, there will not be enough out-
ings to go around this year, and buy-
ers are finding it out. The openings
of some lines brought about trading
that may fairly be considered of a
record nature, and should the volume
of trading be kept up, the total out-
put would pass into consumption in
a very short time. No doubt late
buyers will pay much fancier prices
than the present ones for desirable
deliveries, if, indeed, it is possible to
get the goods at all.

Sheetings have been rather quiet,
sellers busying themselves in keeping
track of deliveries rather than in tak-
ing orders. Bleached goods have
done a fairly good business here and
there, but they, too, have been rath-
er quiet. No further advances are
reported in this connection, but an
increase in the demand may be ex-
pected to precipitate such a condition
at almost any time. Three-yard 3.25
and 3.50 sheetings could no doubt ac-
commodate more business as readily
as any other line of fabrics in the
market. Propositions to the export
trade however, elicit no response on
account of the attitude of the buyer
toward what he is pleased to consid-
er a high price. The position of tick-
ings, denims and fabrics of this na-
ture remains fully as strong as here-
tofore. Ginghams, also, show the
same degree of strength as formerly.

Dress Goods—This market is be-
ginning to shape itself, and in some
instances to assume a very active
front. Some sellers report a very
satisfactory business. One in partic-
ular, handling worsted dress goods
tc the jobbing trade, reports that his
entire output is already half sold up.
Indications now point to an earlier
opening of fancy woolens than was
thought likely a short time ago.

Underwear— For such goods as are
available prices show an advancing
tendency which in some cases is of a
substantial nature. The best known
lines of substandard fleeces have re-
cently scored an advance, and as far as
standard goods are concerned, it is
almost impossible to get them at any
price. It is stated in some quarters
that the extraordinary mildness of the
weather is affecting the business on
heavyweight lines in general not a
little. Buyers are cutting down or-
ders for future stuff for the reason
that their stocks are not moving at
all to suit them, and the chances are
that they will be obliged to carry
over large quantities of goods until
next season. Sellers have stood in
fear of such a condition for a month
or more, and the fact that it is now
being precipitated is not a surprise.
A good volume of business was done
on ladies’ ribbed carded yarn goods,
and sellers express themselves as be-
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ing satisfied with the results. A hap-
pening of interest at the convention
of jobbers to underwear in general,
but particularly to this class of un-
derwear was the postponement of
the proposition to request the stamp-
ing on the garment itself of the word
“second” on all goods coming un-
der this class.

Hosiery—With the large number
of buyers who are in town and have
been in recently it can not really be
said that the conditions, as far as
the market is concerned, are all that
might be hoped for. Most of the
binders who were here came for other
purposes, and took advantage of their
presence here to arrange or rearrange
matters on which the business had
been already transacted. A limited
amount of buying for fall was done,
and also a comparatively small
amount of duplicating. However, the
weather is a severe handicap to trad-
ing in general, and sellers deplore the
fact greatly. If the remainder of the
winter is to be as mild as it is at
present, it will be more of a handicap
than ever.

Sweaters—These goods show a
healthy revival of interest. The ac-
tivity now noticeable is in boys’ and
youths’ sweater coats at prices rang-
ing from $4@I12 per dozen. The old
style of sweater did not have any
call to speak of this year whatever.
In the higher priced lines that are
sold to the jobbing trade a large
business has been done, at least one
line of high-grade goods being sold
up. The demand really shows im-
provement over last year that is of
a noticeable character despite the oft-
repeated statement that they had run
out.

Hard Work, at That.

"l know few men get the better of
a clash with a railroad, but there’s
one | turned the tables on eight or
nine years ago.”

“Tell us about it.”

“It was simple enough.
at the roundhouse.

I worked

Parting Words.
Church—In her application for di-
vorce a Pittsburg woman made use
of 42,000 words.
Gotham—Well, it was the last
chance she'd have to talk to her hus-
band, probably.

The Sun Never Sets
where the

Brilliant Lamp Burns
And No Other Light
HALF SO GOOD OR CHEAP

It’'s economy to use them—*
ing of 50to 75 per ceot. over
any other artificial Iight,
which isdemonstrated by
the many thousands in
use for the last nine years
all over the world. "Write
for M. T. catalog, it tells all
aboat then and oor systems.

BRILLIANT GAS LAMP CO.
42 State Street Chicago, .

eeley LIQUOR
p{(uvg MORPHINE
n IE&SSSHiiSSSCj
Q’\lyO'E«NMich. Information.
| GRANDRAPIDS 26550 Colle*eAve

Edson, Moore & Co.

WHOLESALE DRY GOODS

DETROIT, MICH.

It is conceded that 1907 will prove a banner WHITE
GOODS year, and we advise the retail merchants of Michi-
gan to be well stocked for January and February White
Goods and Linen sales.

Our line of White Goods is varied and complete, show-
ing among the accepted plain fabrics the soft finished Mer-
cerized Chiffonettes, Batistes, Mulls and Persian Lawns;
and among the fancies Mercerized Chiffon Finished Mull
Plaids and Checks, Broderie Anglaise and Linon Embroid-
eries. All of these are desirable and popular and will be
much in demand.

Although the linen market has largely advanced we
were early and large buyers and are in a position to take
care of the wants of our customers, at reasonable prices, on
Table Damasks, Napkins, Towels, Crashes, etc. We offer
our well-known brand “Flax-All” bleached Irish Crashes in
all numbers at practically old prices, and urge a liberal pur-
chase cf these goods at this time.

EDSON, MOORE & CO.



»

I

A ew w r k v

N'M arket.

Special Features of the Grocery and
Produce Trade.

Special Correspondence.

New York, Jan. 26—Coffee, in a
speculative way, started on an ad-
vance yesterday, but the movement
led at once to the usual liquidating
process, and a return to the lower
level ensued. The spot market re-
mains in just about the same condi-
tion as previously reported and buy-
ers are not taking large quantities. At
the close Rio No. 7 is worth 6J6@7c.
In store and afloat there are 3,912,-
330 bags, against 4,269,093 bags at the
same time last year. Not an item
of interest is to be found in the mar-
ket for mild coffees. There is sim-
ply an average sort of business go-
ing on, and quotations show no
change in any particular.

Jobbers report a fair demand for
teas, and especially strong are low-
grade sorts of Ceylons, Indias and
Congous, owing largely to the some-
what limited supply here. The mar-
ket as a whole is in a satisfactory
condition so far as can be judged
and holders are quite content.

The refined sugar market seems to
be in a sort of waiting mood and
the trade is expecting that next week
will see some changes in selling
terms, and there is a conflict of opin-
ion as to the general course of the
market. Buyers are taking very
limited quantities and are simply
awaiting future developments.

Rice is firm and unchanged. Sup-
plies are not very large and yet there
seems enough to meet requirements.
Choice to fancy head, 44 @5Il4c-

The market for spices shows lit-
tle, if any, change and at the close
prices are on the same level as last
week. Pepper seems to be firmer but
no advance has taken place.

Grocery grades of molasses meet
with fair call and rates previously
paid are firmly adhered to. Buyers are
not taking large quantities in any one
case, but in the aggregate the vol-
ume foots up well. Good to prime
centrifugal. 27@35c. Syrups are
steady and without change. Good to
prime, i8@23c for good lots.

Buyers of canned tomatoes have
been fighting shy of late and seem
to be waiting for something. Natur-
ally holders are unwilling that this
waiting mood should last too long,
and it is thought that some conces-
sions might be made if necessary to
work off good lots. While the quo-
tation is still $1, some are offering at
9272@97)4c f. 0. b. Corn is steady
and Maine stock is held at 9<@c.
Western pea packers are almost all
sold out on futures as are New York
State canners. Spots are worth $1.20
(8)1.50 for New York State; Pump-
kin, 75c@%$i for No. 3; spinach, $1.15.
Fruits have not been in great call,
but the supplies are running rather
light and holders are very firm, es-
pecially in the case of California
fruits.

Supplies of top grades of butter
have been running very light, and
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this must inevitably result in ad-
vancing quotations. For extra cream-
ery 32c seems to be about the cor-
rect figure, although this has been
exceeded in some instances. Sec-
onds to firsts, 28@3ic; held stock, 29
@30c; imitation creamery, 22@25c;
factory, i8@2ic; renovated, 2i@
237;c, latter for top grades.

There has been an active market
this week for cheese and both domes-
tic trade and export business have
shown more vitality. Full cream is
still quoted at JAc, but no surprise
would be occasioned should an ad-
vance come next week, and this is
the more likely as supplies are in
control of very few dealers.

A good word for a bad one is
worth much and costs little.

Buying
a Silk Dress

in days gone by was an
event of a lifetime. Fashions
did not change so often as
they do now-a-days, and silks
lasted longer than most mer-
chants would care to promise
to-day for what they call
“pure silk.”

Manufacturers at that time
made the production of good
silks a matter of honor.
Among the few who through
the years have adhered to
this policy, are the makers of
our

DEPENDON

trade mark

BLACK & COLORED
TAFFETAS

For lustre, finish, purity and
v/earing quality this taffeta is
to-day unsurpassed. You will
have no cause for complaint
if you buy silk bearing the
picture of La Fayette on the
DEPENDON ticket.

Over Shirts

Boss of Michigan— * our brand”’— means just what
itsays. Can't be beat in quality of material, make up of
garment and price. We carry a complete line from
® 25 to 900 the dozen in Duck Shirts, Negligee
Shirts, with cuffs to match in plain and fancy colors.
We can fill your order for any quantity.

P. STEKETEE & SONS
Wholesale Dry Goods and Notions Grand Rapids, Mich.

1 A Claim and the Proof

Do you know whether the Taffeta you
sell is the best your money will buy?

Have you anything to go by except the
wholesaler’s say-so?

It is easy enough to “claim” that a cer-
tain brand of Taffeta is the best.

It is quite another proposition to “sub-
stantiate” the claim.

Our customers— thousands of them—
have sold the line of Taffetas, which
now bears the DEPENDON Ticket,
for years, and they keep on selling
DEPENDON Taffetas, because their
customers find that DEPENDON Taf-
fetas give perfect satisfaction.

That is the basis of our claims for
DEPENDON Taffetas.

The specimen Retail ad in the margin is
a sample of the ready-to-use ads that
we furnish, free of charge, to old cus-
tomers selling DEPENDON Mer-
chandise.

Other Selling Helps are outlined in the
DEPENDON Book— photographs and
descriptions of effective window dis-
plays, selling plans, etc.

If you want a copy sign your name in
the coupon and mail it to

JOHN V. FARWELL
COMPANY

Chicago, the Great Central Market
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DELIGHTS IN DOUBLES.

Curious Freaks Indulged in by Dame
Nature.

The curious case just reported of a
“dead man” coming to life, he hav-
ing been “identified” by his relatives
and “buried,” a complication arising
from the remarkable resemblance be-
tween the two men raises an inter-
esting point. From general experi-
ence it would seem that Nature, dur-
ing certain periods when she appar-
ently is possessed of a spirit of mis-
chief, becomes an ardent disciple of
duality and loves to turn out her
subjects in pairs, with sometimes
amusing, sometimes disastrous con-
sequences. In imagination one can
see the soulful dame shaking with
laughter at some droll complication
resulting from her willfulness, or
knitting her brows in perplexity and
dismay at a human tragedy due to her
wayward pranks with humanity.

Novelists and dramatists have laid
this curious trait under profitable
contribution, and if our police were
not so obtusely unimaginative and
so mischievously creative they might
have found a satisfactory explana-
tion for many so-called crime “mys-
teries.”

Remarkable instances of human
doubles may be traced back for many
years. In the sixteenth century was
the remarkable case of Martin Guerre,
where a man was enabled to step in-
to the shoes of another who had
mysteriously disappeared, and con-
trived to sustain the colossal fraud
for years until the real Simon Pure
appeared upon the scene and con-
founded the rogue. But even then
the untying of the tangle was no easy
matter and occupied a considerable
time, for the fraudulent one stuck to
his guns and posed as a wronged
man as long as possible.

There is also the tragic story, writ
large in the annals of French crime,
of Lesurques and Dubose, which is
familiar to most people. It has been
given a sinister fame through the me-
dium of the stage, particularly by the
masterly interpretation of the two
characters by the late Sir Henry Irv-
ing. Scarcely a day passes but is
brought to light some extraordinary
case of personal resemblance, result-
ing in a complicated situation, either
tragical or trivial. Many people are
walking about, free and independent
citizens, of whom some evil shadow
exists, and requiring only a certain
set of circumstances to bring them
into disastrous association. | remem-
ber a situation in an old Surrey melo-
drama when a supposed murdered
man walked briskly into a court of
justice, where a man was being tried
for bringing about his demise, thus
frustrating the machinations of the
evil genius. The “situation” seemed
grotesque in its wild improbability,
but not long ago a case was reported
in the papers where a man was found
drowned, identified by his wife, who
subsequently drew his insurance or
his club money, only to be confronted
a few days later with her genuine
husband, who was neither dead nor
gone before.

Another extraordinary case was
where a man was found drowned in
the Thames, near Hungerford bridge.
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A man came forward who recognized

him as a former fellow-clerk in a
certain city house. In the dead man’s
pocket were found certain articles

which did, in fact, associate him with
that firm, and a malformation of one
of his fingers tallied with a digital
malformation the missing clerk was
known to have. Yet, in spite of all
these circumstances, the body was
not that of the man it was supposed
to be, who subsequently turned up
at the inquest. As the coroner grimly
remarked, many a man might have
been hanged on less circumstantial
evidence.

| suppose most people have a strik-
ing double somewhere about. Such
doubles as the Czar and the Prince
of Wales and John Hare and Arthur
Roberts are well known.
confounded one with another almost
every day of their lives. It is a cir-
cumstance that suggests infinite pos-
sibilities. T. P. O’Connor.

What Vitalized Air Does.

The application of vitalized air for
the preservation of matter such as
fruits, meats and vegetables is not
entirely new, yet a recent invention
makes it easy to manufacture it me-
chanically, merely by the turning of
a wheel. It is no Tripler liquid-air
matter, but a simple process, so it
is said, which is purely mechanical,
no chemical or chemical process be-
ing used, and this mechanically made
(and cheaply produced) vitalized air
preserves fruits of all kinds as well
as fresh meats and vegetables, vic,
perfectly for an indefinite length of
time with all the natural quality and
flavor entirely unimpaired, irre-
spective of temperature conditions. It
is said that the results of this won-
derful agent are just as effective and
pronounced at ioo degrees or over
above zero as they are at 50 degrees
below.

Not merely can this process be em-
ployed for domestic uses and for can-
ners or packers but in the shipment
of fruits from the Tropics and fruits
and vegetables from the South to
Northern markets, the valuable part
of the use of it being that there is
no change whatever in the condition
of the fruit or vegetable. It can be
started ripe and ready to eat and
reach a distant market in a first-class
salable condition, thus doing away
with refrigerating cars.

Swimming Machine Invented.

Motor swimming is the twentieth
century veay. It is the way of the
man who invented a method of ap-
plying the gasoline motor to the pro-
pulsion of motor skates. It appears
that this same ingenious brain has
devised a special motor for propell-
ing swimmers through the water. It
is in the form of a box ,to be strap-
ped to the swimmer’s back, and con-
tains within itself the motor and all
its accessories, from the gasoline tank
to the sparking plug. The screw
propeller projects from the back of
the machine, and is protected by a
funnel from accidental damage. This
weird contrivance is intended as a
life saving device and also for sport,
the idea being that bathers will
adopt it for swimming Jong dis-
tances,

People are n

How the Culver Patent Hair Dryer
Was Launched.

“Good morning Simpkins,”  said
Col. Culver to his Secretary, as he
entered the office gne bright morn-
ing. “Don’t you think we need a lit-
tie more to do? Don’t you think it ad-
visable to take up some new branch
of work, young man?” suggested the
promoter.

“Why, yes, sir,” answered the Sec-
retary, “l think we can take on more
work. What is your suggestion,
sir?”

“Well, my boy,” said Culver, *“I
really don't know. I've a thousand
notions in my head, but—ah ,yes,
I've got it,” he cried, eagerly. “Let’s
market one of my inventions.”

Which one, sir?” asked Simp-

s_
“Well, we've never failed to make
money yet out of any woman’'s fad
we have put on the market. Am |
right, my boy, am | right?”

“It seems to me, sir, that you are,”
answered the assistant. “It has al-
ways been our experience that the
women will get what they want and
pay us what we want for it, sir.”

“Quite right, my boy, quite right,”
agreed the Colonel, looking blankly
at the wall.

In a few minutes a smile lighted
up his face.

“Does your wife wash her
Simpkins?” he asked abruptly.

¢ “Why—why, yes, sir,” faltered the

hair,

Secretary | may say that she does-
at gast that is my op.n.on sir-1
could not swear to it. Still, | do re

member seeing her sit in the sun
all of one day last summer drying it.

Yes, sir, I'm sure she does.”
“Dried it in the sun, did she?”
guestioned the promoter. “Rather

awkward process—took a whole day;
too much time. Yes, great nuisance.
How does she dry it in winter?”

I don’'t know, sir,” responded
Simpkins, thoughtfully, “but my
wife s mother sits over the register
to dry her hair. | know because |
asked what caused the smell of burnt
hair the other night when | came
home, and they told me.”

“Simpkins, something must be done
for the poor, suffering, vain women;
they cant put up with all this incon-
venience much longer. It's a burn-
ing shame to make them do it. We'll
take pity on them, my boy. You see
my idea, young man—you get the
point?”

“Why, vyes, sir,” answered Simp-
kins. “That is, | think | do. You
will advocate the use of false hair
to eliminate this evil and stop the
great waste of time in the drying of
hair. Is that it, sir?”

“No, my boy,” laughed the pro-
moter.  Not exactly. 1 am not so
sure that the women would care to
be deprived of their crowning glory.
| think that we can easily substitute
something else. How would an al-
cohol lamp or a gas tube do to heat
an asbestos sheet on which to dry
the hair quickly? How would it do.
Simpkins, how would it do?”

“Great, sir,” rejoined the clerk,
“that will fill the want. Will you have
the goodness, sir, to explain your
idea a little further?”

“Tt simply is this,” continued Col.
Culver, “I hav? perfected a thin as-

bestos sheet which will heat evenly
and quickly from a small alcohol
lamp or gas jet. The woman, after
washing her hair, sits down in a com-
fortable chair and asranges her hair
on this sheet, which is supported by
a light frame, so that it does not in-
convenience her. The heat quickly
dries the hair which is nearest to the
sheet and by simply turning it over
and re-arranging it, spreading it out
the whole is uniformly dried. It's a
good deal like roasting peanuts, just
shift them around until they dry out.

“There is no chance of overheatim
as the lamp easily can be regulated,
My wife tried the invention and it
worked perfectly, drying her hair
completely in ten minutes by the
watch.  She thinks it is wonderful
and can not do without it.

“Now, most women wash their own
hair: it's cheaper and usually more
satisfactory. This device will have
a market among all womankind—
they will buy on sight; all we have
to do is to advertise it in an attrac-
tive manner.

“1 rely more on the fact that it is
for women than anything else, for
they will have anything that is nov-
el, if they want it, and they’ll want
this, all right. Take a dictation,
young man.

“For the last nineteen hundred and
seven years women have washed
their hair. They still are washing it

“For the last nineteen hundred
and seven years women have looked
for a practical process of drying their
hair quickly and conveniently. They
still are looking.

‘It has been discovered at last.

“The Culver hair drier is a simple
apparatus which dries the hair beau-
tifully in ten minutes. Think of it
ten minutes, not ten hours.

“The apparatus consists simply of
a small alcohol lamp and an asbestos
covered sheet. The lamp heats the
sheet to an even temperature, which
it maintains. The hair is spread out
on the sheet and dries immediately.
What could be more simple?

It costs but $2 and lasts a life-
time.

"You see the saving.

“Send for it to-day, and wash your
hair to-morrow.

The Culver Hair Drier Co.”

“It is a wonderful advertisement,”
said the Secretary, “and | am sure
that it will bring the business.”

“Yes, young man, I may say,” con-
tinued Culver, “that it will bring the
business. It has been a lifelong cus-
tom of Culver’'s to write advertise-
ments that do bring the business. It
has also been a lifelong custom of
Culver’s to fill up any of the ragged.,
rough places in life, smooth them out,
and help to make living really agree-

able. This last idea of mine will
help greatly. It will revolutionize
womenkind. It will help greatly to

stop worry and fret and make life
one long dream of joy.”
Robert Carlton Brown.

As the best wine makes the sharp
est of vinegar, so the deepest lov:
makes the deadliest of hatred.

Any man who puts his mind am
heart in the work can learn to sel
goods.
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363 363
Purity Health

Soaps That Every Grocer
Should Sell

There’s no reason why grocers shouldn’'t get a share of the high-class soap trade.
There’s no reason why a woman who wants a cake of the purest and best soap shouldn’t go
to her grocer for it as confidently as to her druggist.

Grocers CAN secure the highest class of soap trade if they avoid the numerous
cheap, bad and injurious soaps on the market and see to it that all the soaps they sell
are PURE.

BUCHAN'S
Tollet Soaps

are the purest and best toilet soaps in the world. And they're MORE than pure— they're
ANTISEPTIC. Not only cleanse, but PURIFY.

Antiseptic soap is coming more and more in demand every day, because people
are rapidly realizing that antiseptic soap is their one protection against bad soaps, which
are doing so much harm.

The grocer who sells Buchan’s is going to supply this increasing demand for anti-
septic soap and monopolize the best soap trade in his neighborhood.

has been Buchan’s standard for forty years. Not an atom of impure or adulterated
material enters into the composition of our soaps.

BUCHAN'S SOAPS CORPORATION
Flatiron Building;, New York City

363 363

Economy Unadulterated
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LIABILITY OF RAILROADS

On Account of the Detention of the
Cars.*

Never perhaps in the history of the
produce trade in Philadelphia have
we had so much trouble and annoy-
ance and been subjected to so many
vexatious delays in getting cars of
bulk and barreled goods into the sell-
ing yards of the various railroads as
during the fall of 1906. This applies
to both the Pennsylvania and Phila-
delphia and Reading Roads especial-
ly, but more particularly to the Phila-
delphia and Reading Road, as by this
road the large percentage of these
goods are carried.

The combined yardage of these
two roads (the selling tracks), where
cars are placed for unloading, con-
tains space for about 300 cars, in-
cluding both bulk and barrel goods,
consisting of bulk potatoes, onions,
cabbage and apples, also apples and
onions in barrels.

As previously stated, the large ma-
jority of this merchandise is handled
by one road, the Philadelphia and
Reading, whose yardage for the sale
of bulk produce will accommodate
134 cars and of barrel goods about
fifty cars. When more cars arrive
than can be placed in these yards the
railroads store the cars at outside
points on their tracks from five to
fifteen miles from the sale yards, and
cars can only be run into the selling
yards, as in these yards they are
emptied and released. On this ac-
count and for this reason there have
been great accumulations of cars at
these outside points, numbering at
times fully 500, of perishable produce.

The railroads some years ago made
an arbitrary rule that during conges-
tions such as we refer to no house
(represented by one or more cars
on the tracks in the selling yards)
could have full cars delivered from
the storage tracks except as fast as
an equal number of cars were re-
leased in the selling yards.

This worked great hardship to
many of our large receivers, who fre-
quently had from fifteen to forty
cars ahead of them, which they were
anxious to dispose of and unload
promptly and render sales to ship-
pers, but were prevented from doing
so on account of these conditions.

These delays, covering as they did
periods of from five to fifteen days,
and in a number of cases twenty to
thirty days, caused heavy losses from
decay and depreciation in values and
seriously handicapped quite a num-
ber of our larger houses, because of
the fact that their outlets and sales
of these goods were greatly restricted
by the arbitrary stand taken by the
railroad companies in refusing in
many cases to place in position to
sell many cars that were asked to
be so placed, and substituting other
cars more convenient for the com-
pany to deliver, or, as was frequently
done, give none to the consignee who
had emptied and released cars, but
instead placing the cars for others
who at that time were not represent-
ed in the yards. This action of the
railroad company worked great hard-
ships to the regular and heavier re-
ceivers especially, they being handi-

*Address of S. S. Darmon, of Philadel-
phia. at the annual convention of the Na-
tional League of Commission Merchants.
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capped by this arbitrary allowance of
cars, thus curtailing their business
considerably, causing accumulation
of cars at these outside points and
rendering them powerless to sell the
Icontents until the railroad company
put the cars in position for selling.

The consignee was also subjected
frequently to harsh criticism from
Ithe shipper for not more promptly
disposing of shipments, and this in
many cases resulted in shipments
being diverted to other markets to
the loss and damage of the consignee,
as the shipper felt that his interests
were not being as carefully looked
after as they should be.

These conditions have prevailed for
several years, notwithstanding the
fact that the trade here, through
committees from trade organizations
and in person, have protested time
and again against it; and but little
relief has been given by the railroad
companies.

Suggestions have been offered and
plans laid before the companies which
we believe would have solved the
difficulties had they been entertained
or put into operation, but all to no
purpose. The companies persisted
in pursuing their own sweet will to
our detriment, loss and serious in-
convenience, and there appears to be
no attempt on their part to take the
necessary steps to avoid these condi-
tions in the future, although they
are profuse in promises of relief that
will apply to the business of 1907.

All public franchise corporations
have a duty toward the public which
they should be compelled to per-
form, and the principal one is suffi-
cient and prompt service for passen-
gers and freight.

While the railways have not been
giving good service, and are neglect-
ful in a large degree of the patrons’
interests, yet this should not be
claimed by them as a victory, nor
should the fact be obscured that at
the present time, in spite of recent
legislation, the railways are making
large sums of money. They ought
to be using their energies and their
surplus toward giving the best serv-
ice to the greatest number. This is
what they are not doing as they
should and this is where all the rea-
sonable complaint comes in. The
railways must do better and they are
likely to be compelled to do so, not
to their detriment, but to their great
advantage and to that of the long-
suffering shipping public.

A great hue and cry is being
made all over the country relative
to car shortage, and considerable
suffering and loss have resulted. The
Inter-state  Commerce Commission
blames the shippers in a great meas-
ure for this shortage, but unjustly so.
The Commission has evidently not
studied the case as thoroughly as it
should or the blame would be placed
where it properly belongs, that is,
with the railroads.

Cars can not be wunloaded unless
proper and sufficient terminal facili-
ties are afforded. Shippers can not,
nor will not, unload cars until they
are placed in position for prompt un-
loading, and shippers should not be
blamed for this.

The situation that confronted us
in Philadelphia for some forty or fifty

days during a part of October, the
whole of November and a portion of
December just past was that cars
were held at outside points from five
to fifteen miles from the regular de
livery points of the various roads
here, and were held from five to
thirty days, awaiting delivery at ter-
minals so they could be unloaded,
during which time the accumulation
amounted to several hundred cars.

As these conditions prevailed in
most of the larger markets the ag-
gregate number of cars which the
railroads failed to provide proper
terminal facilities for was very large,
probably 3000 or 4000. Had this
congestion been avoided serious loss
to many shippers would not have oc-
curred, and the shipping public
would not have suffered so many
troubles, inconveniences, delays and
loss of business.

The agricultural industry of this
country is too important to be rele-

gated to the lower ranks. It should
hold an honorable place. The mag-
nificent results obtained from the

farm and dairy are a great part of
a grand total, so vast that it can
hardly be treated here with fairness
and the consideration it justly mer-
its, but the tale would not be half
told if we did not affirm that the
business is in the hands of men who
are competent to deal with it. The
solitary fault that can reasonably be
found with the men who handle these
products is that they have been cul-
pably tolerant of combinations in
railroads that have seriously inter-
fered with the progress we should
have made as a result of years of

labor. This should not be, and would
not obtain but for the unjust dis-
crimination practiced by the rail-

roads.

The growth of the country and the
development of our business demand
more protection and a fairer and
quicker means of adjusting the
wrongs complained of than the pres-
ent laws in force will. give. The
great trouble we now contend with
is that the railroads are so strongly
entrenched with capital and combin-
ation it i? next to impossible for an
individual shipper or a relatively
small association of shippers, such as
are now operating in various parts
of the country, to successfully cope
with the railroads.

An action against them can easily
be brought but in the majority of
cases would be so vigorously op-
posed and bought by the railroads
that it might be years before the ac-
tion could be settled.

Individuals and ordinary associa-
tions being mindful of this hesitate
to begin these actions, and so the
troubles not only continue but multi-
ply to our serious disadvantage and
loss.

The sum total of the evil is that as
things stand now nothing is done. In
my humble judgment the reason of
this is not so much the difficulty of
the law as it is the difficulty of its
administration. What we want is
results; we must accomplish some-
thing. We want to know that when
we suffer from injustice on the part
of the common carriers we can ob-
tain speedy relief, and to do this there
must be set into motion machinery

San Francisco,
California, Crowd.

Fifteen thousand people were congre-
gated, to attend the special sale ‘an-
nounced by Strauss & Frohman, 105.
107-109 Post Street, San Francisco, Cal-
ifornia. _Their stock was arranged, their
advertising was composed, set up and
distributed, and the entire sale man-
aged, advertised and conducted under
my personal supervision and instruc-
tions. Take special notice the amount
of territory which the crowds cover on
Post Street.  Covering entire block,
while the sale advertised for Strauss
A Frohman by the New York and St
Louis Consolidated Salvage Company is

located in a building with only a fifty-
foot frontage.

Yours very trulé,
Adam Qoldman, Pres, and Gen'l. Mgr.

New York and St. Louis Consolidated
Salvage Company.

Monopolize Your
Business in Your City

10 you want spmethin% that  will
monopolize your businessl Do you want
to apply a system for increasing your
cash retail receipts, concentrating the
entire retail trade of your city, that are
now buying their wares and supplies

2?. the twenty-five different retail
clothing, dry goods and department
stores? Do you want all of these people
to do their buyinfql in your store! Do
you want to get this business? Do you
want something that will make you the
merchant of your city? Get something
to move your surplus stock; get some-
thing to move your undesirable and un-
salable merchandise; turn your stock
into money; dispose of stock that you
may have " overbought.

Write for free prospectus and com-
ptato systems, showing you how to td*
vertise your business; how to increase
your cash retail receipts; how to sell
your undesirable merchandise; a system
scientifically drafted and drawn UB to
meet conditions embracing a combina-
tion of unparalleled methods compiled by
the highest authorities for retail mer-
chandising and advertising, assuring
your business a steady and healthy in-
crease; a combination of systems that
baa been endorsed by the most con-
servative leading  wholesalers, trade
ournals and retail merchants of the

nited States.

Write for plans and particulars, mall-
ed you absolutely free of charge. You
pay nothing for this information; a sys-
tem planned and drafted to meet con-
ditions in your locality and yonr stock,
to increase your cash daily receipts,
mailed you free of charge. " Write for
full information and particulars for our
advanced scientific methods, a system
of conductin% Special Sales and adver-
tising your business. All  Information
absolutely free of charge. 8tate how

your store is; how much stock
you carry; size of your town, ao plans
can be drafted op in proportion to your
fully; y°Dr location. Address care-

ADAM GOLDMAN, Pres, and Gen’l Mgr.

New York and St Louis
Consolidated Salvage Company
Office, General Contracting and

Advertising Departments,
Century Building, 8t. Louis,

Horn.

Mo.

Eastern Branch:
ADAM GOLDMAN, Proa, and Gen’l Mgr.
877-17» BBOADWAY,
NEW YOU CITY.



that will be fair to the public and the
railroads, and thus do something to-
ward giving and maintaining fair and
equitable conditions.

As a means to bring about the so-
lution of the difficulties under which
we have so long labored the impor-
tance of developing the rivers and
harbors of the country is forcing it-
self upon public attention as a ques-
tion of pith and moment. Emphatic
endorsement of the broad proposi-
tion that the waterways of the Unit-
ed States must be developed and util-
ized to their fullest transportation
facilities has been made by those who
have given this matter careful thought
and study, and the consensus of opin-
ion is that the Government should
concern itself with the proper con-
trol and utilization of the waterways
where they are fitted to be the great
arteries of communication, as it is
imperative that we need and must
have further facilities for transporta-
tion, and one of the effective meth-
ods of regulating railway rates and
affecting prevailing methods is to
provide for a proper system of water
transportation.

The railroads in the past, because
of their fear of rivalry, have absorb-
ed the most of the canals and water-
ways that could be so controlled,
but nowr, as there is ample business
for both water and rail, it should be
demanded that these ways be opened
and freight shipped. By so doing
much of the congestion in freight
terminals in the various cities of the
country could and would be avoided.

It is not denied that the railroads
have increased their facilities in the

past and are adding to their equip-,

ment from time to time, but thous-
ands of instances are being recorded
of their failure to transport the tre-
mendous volume of traffic with
promptness and efficiency. As the
nation grows and the business devel-
ops this difficulty is not unlikely to
increase.

The use of these waterways by
many classes of freight, of less per-
ishable character than ours, would
serve as a check on unduly high
freight rates, and in a reasonably
short time would have far-reaching
results, and the systematic develop-
ment of this suggestion, with govern-
mental regulation, would be effective.
It is time to bring to bear upon Con-
gress the force of an intelligent or-
ganized public sentiment that will re-
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suit in multiplying and improving the
waterways which are among the most
valuable of our possessions.

Among other remedies we would
suggest that the railroads should
rapidly increase their rolling stock
and be compelled to double track all
single track lines, thus insuring
prompt movement and avoiding de-
lays; also the establishing of a car
clearing house, in which all the roads
in the country should have member-
ship; that consignees be urged to un-
load cars as quickly as possible, and
where cars are held an unreasonable
time at terminals the per diem charge
for detention to be increased.

We would also suggest the passage
of a reciprocal demurrage law, requir-
ing all railroads to pay a penalty for
failure to furnish cars promptly as
ordered by shippers, and that this
charge apply also to cars detained by
the railroads at terminal points where
cars are not placed an position to be
unloaded by the consignee.

As it stands now the railroads hold
loaded cars of perishable produce an
indefinite period after they arrive at
terminals, and not being in position
to unload the consignee is subject to
severe loss and the railroads pay no
penalty for their negligence, but do
not fail to tax the consignee for full
demurrage after they have been plac-
ed in position for forty-eight hours.

This custom is general all over the
country, but does not alter the fact
that in the interests of justice the
railroads should be subject to a like
penalty for failure to place cars for
unloading within a reasonable fixed
time after their arrival at terminals.

We see that a National convention
has been called to meet in Chicago
early in January to investigate the
reciprocal demurrage question, and
to formulate plans to regulate it and
compel the railroads to furnish suf-
ficient cars to handle the business of-
fered them.

It is‘earnestly hoped that some ar-
rangement can be offered and made
practical that would clear the hori-
zon and give needed relief, as failure
on the part of the railroads to handle
promptly the business offered them
has become so grave as to be a great
hindrance to individual prosperity.

The National League has always
stood for reform, and its object has
always been to help and assist any
movement intended to bring good re-
sults; in fact, it has had the honor

of originating many reforms that
have proven beneficial and helpful in
many sections of this country. But its
work is not yet done. Other reforms
are needed, and in order that our
organization may expand and in-
crease its usefulness and maintain
the high standard for which it was
founded we must go onward and seek
by every just and honorable means
to throw around our business those
safeguards so essential to its suc-
cess.

There is also a moral duty involv-
ed in the demand for constructive
legislation, and our talents should be
alert and not permit stagnation in
the midst of bountiful resources of
Nature and civilization.

We must not neglect the limitless
possibilities of untrammeled trans-
portation, the bringing of which
means greater prosperity; nor over-
look the expansion of new means of
communication. We should be ac-
tive in opening up wider opportuni-
ties; do our utmost to remove the
barriers of unjust laws which hinder
and obstruct, and seek in every pos-
sible way to foster and advance those
interests committed to our care.

Encouraged, therefore, by the past,
with its victories over great evils, let
us enter upon the new year hope-
fully, assured that while we have
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never faced more important tasks
than now confront us, yet we still be-
lieve that the future was never
brighter with promise for great
achievements.

As soon as a lazy man finds out
what it costs to be a sun he goes in-
to the cloud business.

There is a lot of difference between
the rule of gold and the golden rule.

Who dares destiny conquers it.

A CASE WITH
A CONSCIENCE

is the way our cases are described by the
thousands oi merchants now using them.

Our policy is to tell the truth about our
fixtures and then guarantee every state-
ment we make.

This is what we understand as square
dealing.

Just write "Show me” on a postal card.

QRAND RAPIDS FIXTURES CO.
136 S. lonia St. Grand Rapids, Mich.

NEW YORK OPFICE, 724 Broadway
ON OFFICE, 125 Summer St.
ST. LOUIS OFFICE, 703 Washington Ave

Ballou Baskets arebest

X-strapped Truck Basket

A Gold Brick

is not a very paying invest-
ment as a rule, nor is the
buying of poor baskets. It
pays to get the best.

Made from Pounded Ash,
with strong cross braces on
either side, this Truck will
stand up under the hardest
kind of usage. It is very
convenient in stores, ware-
houses and factories. Let
us gquote you prices on this
or any other basket for
which you may be in
market.

BALLOU MFG. CO., Belding Mich.

Clean Oil and a Clean Store

You don’t have to put up with dirty, greasy floors and furniture, contaminated merchandise and
odor-laden atmosphere, simply because you store and sell oil in the same room with your stock.
Neither do you have to sell your customers oil which is full of dirt and grit and only half as efficient
as it ought to be on account of evaporation, simply because you store the oil yourself for a time.

The Bowser Self-Measuring Oil Tank will store your oil and keep it pure and clean and “ecure

from evaporation.

It will pump the oil directly into the customer’s can without funnel or measure

and it will keep the store as clean and free from odors as if no oil were sold there.

The pump can be placed where it is most convenient and the tank can be on the first floor, in
the cellar, out doors or underground, in fact, anywhere.

Send for catalog M which describes the Bowser System.

S. F. BOWSER & CO.,

INC.

Fort Wayne, Indiana

It you have an old Bowser and want a new one, write us for our liberal exchange offer.

Cut No. 9—First Floor Outfit
with All Metal Tank
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WAYS THAT WIN.

Some Features Which the Employer
Commends and Admires.

It has been said, with at least a
semblance of justification, that “any
fool can earn money, but it takes a
wise man to keep it.” This kiln dried
adage may be read that “any fool
can get a job, but it takes ability to
hold it” Unquestionably this state-
ment is freighted with truth, for
practically every one has obtained a
position or several positions, while
only the worthy hold them.

It must not be understood, how-
ever, that success is dependent neces-
sarily upon the retention of a posi-
tion for any specified length of time,
for a change and sometimes several
changes appear to be necessary, and
occasionally make for success. Cer-
tainly the records of successful busi-
ness men show that a few of the roll-
ing stones gather moss, and that men
of constant change not always are
failures. The man of success uses
judgment, and does not remain in a
position which offers him little for
the present and less for the future, if
he can obtain a better one. Never-
theless an axiomatic rule may be es-
tablished here, subject to only in-
frequent exceptions, that the holding
of a position for a considerable time
is decidedly in one’s favor, and that
the majority of successful men are
those who have done little shifting of
their business base. The rule of aver-
age is safer to follow than the law
of exception.

No matter how much the boy may
think he is worth, and no matter how
much he may be worth to himself, he
is worth little to his employer the
first year, and, perhaps, during the
first two years. Notwithstanding
that he keeps long hours and works
hard and apparently accomplishes
much and is faithful to his duties, he
is in a training school and should
consider the experience he is receiv-
ing as a part of his wages. Unless
it is necessary that he should be self-
supporting, what the positions offer,
their present advantages and future
prospects, are of vital consequence. A

dollar to-day with a prospect of manyl he no dependence.

dollars to-morrow is far better than
two dollars to-day with less future
opportunity.

While faithfulness and energy
count mightily in the winnings of
success, no material advancement is
possible without a reasonable amount
of self-satisfaction on the part of the
worker or employe. Nobody can do
his best work, no matter how honest
or faithful he may be, if he chroni-
cally is dissatisfied.  The habitual
faultfinder rarely succeeds. | don't
mean to say that one should be sat-
isfied without reason, or that he
should live continuously under the
dictates of the oft-repeated and dan-
gerous-to-follow rule that “it is best
to make the best of things.” Rea-
sonable dissatisfaction breeds success,
while too much self-satisfaction
works failure, but unreasonable dis-
satisfaction, the kind that makes one
fret and keeps him from doing his
best, is one of the great causes of
failure. No boy or man should eDter
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the factory, store, or office with a Junch regularly, but five or ten min-

feeling other than that he is going to
succeed and with a definite determina-
tion to do so; and, further, with a
willingness to work, to do his level
best whatever the height of the ob-
stacle he meets. Unless he is pre-
disposed to be satisfied, and is willing
to recognize trouble as a natural and
inseparable part of his upbuilding,
and unless he is determined not to
allow little things to bother him, he
will not place himself in the line of
promotion, and most likely he will
not retain his position. At best he
will be little better than a drone, auto-
matical”™ doing a mechanical part.

Never be late. Better be many
minutes ahead of time than a few
minutes behind. Being ahead of time
may waste a minute; being behind
time may spoil a day. Nothing an-
noys an employer more than tardi-
ness on the part of employes.

Quite often the tardy employe ex-
cuses himself because his duties do
not begin at the opening hour, and
he figures that it does not make any |
difference whether he is on time or
not. Therefore, he may arrive
promptly to-day, but is late to-mor-
row. This is the worst kind of policy,
and is sure to react on its follower.
The employer is entitled to the em-
ploye’s services from the specified j
opening hour to the agreed upon clos-
ing hour. It is for the employer, not
the employe, to determine these hours
and when they are settled upon the |
lowest kind of economic policy re-
quires that they be kept religiously.

True, promptness of arrival may
not be of consequence to the employ-
er in nine cases out of ten, but un-
less the employe always is on time
the employer can not depend upon
him. Neither can determine in ad-1
vance whether or not either or both
will be heeded at the opening hour,
and the employe’s tradiness may in-
jure the business and is sure to work!
against him. The day that he is late
may be the one time of all when his
services are particularly required. Ex-
perience has proven that one of the
fundamental elements of success is
promptness, without which there can
If the train you
take is liable to be late, take an
earlier one. Better stay in the depot
and read a good daily paper or an
instructive book, and arrive at the of-
fice on time, or a little ahead of time,
than to take the chance of a delay.

Don’t be in a hurry to go home.
Success refuses to watch over the
man who watches the clock. While
the employer may not be entitled to
overtime work, and while, from a
purely legal standpoint, the employe |
has a right to stop work at the clos-
ing hour, a persistency in this di-
rection will work against promotion
and ultimate success. The employer
watches the employe. When the op-
portunity arrives he is sure to consid-
er favorably the one who is not only
on time in the morning but who
seems to be in no hurry to leave in
the afternoon.

Do not throw down your work at
noon and leave it an unfinished state,
for injury is liable to occur by so do-
ing. Of course, you should eat your

utes one way or the other will not
affect your health. Be sure to return
within the time allotted to you, un-
less you tell your manager that you
may be delayed. When you request
an extra ten minutes never exceed it.
Your employer should be able to de-
pend upon your prompt arrival in the
morning, your return at noon, and
your going away in the afternoon.
Don’t consider your working time
limited to the specific working hours.
Give your employer all the time he
needs, provided it does not interfere
with your health. If the firm is busy,
come in voluntarily half an hour or
so earlier and stay a little later if you
can be of service. This will impress
your employer favorably. Under no
circumstances be a clock man.

Work steadily. Avoid loafing dur-
ing business hours. You are entitled
to a breathing spell, and it is well for
you to rest occasionally, but when
you rest, rest, and when you work,
work. Dont sit with your penholder
in your mouth, and don’t chew your
pencil. Don’t spend your time telling
stories or jokes. If your employer
doesn’t give you anything to do, find
something. Better be dusting or
cleaning up here or there, even if it
isn't part of your work. Don't loaf.
Loafing isn't resting. If you have
the time, learn about the business,
not onljr your part of it but all parts
of it. Keep constantly at something.
Show your interest in the business,
and show it actively.

Anticipate your employer’'s wants.
Find out what he likes and dislikes

Mica Axle Grease

Reduces friction to a minimum. It
saves wear and tear of wagon and
harness. It saves horse energy. It
increases horse power. Put up in
i and 3 Ib. tin boxes, io, 15 and aj
Ib. buckets and kegs, half barrels
and barrels.

Hand Separator Oil

is free from gum a'd is anti-rust
and anti-corrosive. Put up in
1 and 5 gal. cans.

Standard Oil Co.

Grand Rapids, Mich.

CHILD, HULSWIT & CO.

INCCRRCRNIED
BANKERS

GAS SECURITIES

STOCKS AND BONDS

SPECIAL DEPARTMENT DEALING
IN BANK AND INDUSTRIAL STOCKS

AND BONDS OF WESTERN MICHIGAN.

ORDERS EXECUTED FOR LISTED

SECURITIES.

CITIZENS 1999 BELL 424

411 MICHIGAN TRUST BUILDING.
GRAND RAPIDS

Qood to the Very End

CW
5 Cigar

G. J, Johnson Cigar Co.

Makers

Grand Rapids, Mich.

GRAND RAPIDS

PAPER BOX COJ

MANUFACTURER

Made Up Boxes for Shoes,
Candy, Corsets, Brass Goods,
Hardware, Knit Goods, Etc. Etc.

Folding Boxes for Cereal
Foods, Woodenware Specialties,
Spices, Hardware, Druggists, Etc.

Estimates and Samples Cheerfully Furnished.

Prompt Service.

19-23 E. Fulton St. Cor. Campau,

Reasonable Prices.
GRAND RAPIDS, MICH.



and cater to him. You need not do
this in a cringing way at the sacri-
fice of your manliness. It is proper
that you should be and do what he
wants you to be and do, provided it
doesn’t interfere with your individu-
ality and honor. Don't be obtrusive.
Don’t force yourself upon him. Be
on the lookout for a way to help him.
There are a hundred courtesies and
favors which you can do which will
be costless to you and which will be
appreciated by him. Your employer
is more or less worried. He has a
harder time of it than generally is
supposed. The responsibilities and
worries of business are upon him. A
little courtesy here and there will at-
tract his attention and be appreciated.

No matter how subordinate your
position may be learn your duties
from the bottom to the top. Be mas-
ter of the smallest detail. Be an
authority on your work, even if it be
limited to sweeping out the store and
to cleaning the cuspidors. Do the
most menial work so well that the
quality of it will be noticeable. Take
as much pains with sweeping out the
corners as with removing the dirt
from the middle of the floor. When
you dust, dust thoroughly and don't
overlook the side places. Be thor-
ough. Don’'t work mechanically. Use
your brains. Of course you are under
the discipline of the office and must
follow directions, but there are two
ways of following directions, the me-
chanical way and the sensible way.
If you are told to do something and
you can think of a better way of do-
ing it, first become reasonably sure
that your way is an improvement, and
then courteously and modestly sug-
gest it to your employer. Perhaps
there is a better way of filing letters
than that used by the house you work
for. If there is, learn about it, and
when you know about it, present the
advantages of it to your employer.
Keep up to date. Dont be a mere
doer of what you are told to do, but
do what you do because you want
to do it

Read the trade papers and keep
posted about the business you are in-
terested in. Much of it may be be-
yond you, and you may not have for
years an opportunity to use this in-
formation, but read the trade papers
just the same. Some time the knowl-
edge you have acquired will come in-
to play, and it may play a mighty big
part. The more you learn about the
business the better are your future
prospects, and a good trade paper is
one of the best educational mediums.

Read a good daily paper, and read
it regularly. The successful business
or professional man is not ignorant
of current events. A good daily pa-
per is a necessity. Without it we
would be little better than savages. |
can not impress upon you too em-
phatically the advisability and neces-
sity of keeping posted. Cultivate the
newspaper habit, and never allow
yourself to be rid of it. Don't con-
fine your reading to the matter un-
der the big type headings; read the
editorials, the solid matter, and the
parts of the paper which give general
information.

Don't sit up late at night. Suffi-
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cient sleep is necessary for your suc-
cess.

Eat proper food. Plain, good, sub-
stantial, and digestible food costs no
more than fancy stuff, and generally
less. Don’t hurry your breakfast.
Get up earlier in order to have plen-
ty of time to eat. Never limit your
breakfast time to less than half an
hour. Allow a little time between
breakfast before starting for office.
Avoid hurry. Don’t run for the train.
You need exercise, but hurrying is

not the right kind of exercise. If you
live near the office, walk there. If
from necessity you must take a

suburban train or trolley, leave the
car a mile or so from the office and
walk that distance, or take the car
a mile or so from your home. Bad
weather will not hurt you, if you are
properly clothed. A rain coat and a
pair of stout water proof boots are
health accessories. Keep in the open
air all you can.

Before starting to work visit a
first class physician and subject your-
self to a thorough examination. The
expense is trifling and the advice may
be of inestimable value. Tell him all
about yourself and what you are do-
ing and expect to do. Ask him about
exercise and the best food to eat.
Have yourself diagnosed and a phys-
ical map made of yourself and follow
the prescribed rules. If you are sick,
don’t doctor yourself and don't ask
the druggist's advice—a regular doc-
tor is much cheaper. What seems to
be a cold, a headache, or a sore throat
may prove to be something danger-
ous. A doctor in time is worth a
barrel of medicine. It is a good.plan
to visit a physician once a year, even
if you are in first class shape or think
you are. Avoid all patent medicines
and other concoctions not prescribed
by a regular physician. Never con-
sult a doctor who is not a member
of one of the two great medical so-
cieties—allopathic and homeopathic.
All other physicians are quacks and
are not likely to be reliable.

Remember you are working for
yourself as much as for your employ-
er, and that you can’'t be faithful to
him if you are not faithful to your-
self.

Don't listen to cheap store gos-
sipers and to the usual fault finders.
The majority of workers criticise
their employers. Sometimes it is
justifiable, but most of the fault find-
ing has no basis in fact. The cause
of dissatisfaction often is with the
employe as much as with the em-
ployer.

The policy of  business-doing,
whether right or wrong, requires
obedience to certain written and un-
written laws, many of*which may ap-
pear unjustifiable and unfair from the
employe’s standpoint, and often from
the viewpoint of others; therefore,
the employe criticises his employer,
and appears to be, or really is, dis-
gusted with the methods pursued. He
doesn't think that he is treated fairly;
he feels that he isn't given the op-
portunity which he deserves. This is
true in some cases, but so long as
business is conducted along its pres-
ent lines unfairness will be a part of
business. For good and sufficient
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reasons the employer can not take all
of his employes into his confidence.
The employe, not knowing the inside
conditions, is liable to misconstrue
and to form wrong ideas.

Sometime this distinction may not
obtain, and there may be universal
equality in business as well as out of
business, but so long as the present
state of civilization remains, and busi-
ness is done as it now is done, there
must exist a sharply drawn line be-
tween the employer and the employe—
the one to command and the other
to obey. During business hours the
employe is a member of the ranks,
and the employer rightly carries the
sword.

No man can command successfully
who has not been commanded suc-
cessfully. The fact that he is your
employer and is in command of you
is evidence that he is your superior
during the conduct of business. The
better you serve in the ranks the
sooner you will be placed in com-
mand. From the best employes
spring the best employers. He who
is successful in doing small things

The SanitaryWall Coating

Dealers handle Alabastine

Because it is advertised, in demand,
yields a good profit, and is easy to sell,

Property Owners Use Alabastine

Because it is a durable, sanitary and
beautiful wall coating, easy to apply,
mixed with cold water, and with full
directions on every package.

Alabastine Company
Grand Rapids, Mich. 105 Water St., New York

Our registered guarantee under National
Pure Food Laws is Serial No. SO

Walter Baker & Co.’s
Chocolate
& Cocoa

becomes able to handle great things. f 'MWA ~ocoa anfi Choco-
Nath’'l C. Fowler. Jr pHT'I\ late preparations are

! . Absolutely Pure—

free from coloring

Always in Season.

“There is something wonderful
about the prune,” remarked the thin
boarder.

“And that is?” said the lady at the
head of the table.

“It seems to be always seasonable!”

matter, chemical sol-
vents, or adulterants!
of any kind, and are
- therefore in full con-
formity to the requirements of all
National and State Pure Food Laws

HIGHEST AWARDS |
In Europe and America

48

Inherited.
“He invariably gets things twisted.”
“Yes, his father was a ropemaker."

Walter Baker & Co. Ltd.

Established 1780, Dorchester, Mass.

1907 1907

Start the
New Year Right

I he Grand Kapids Exchange service
now the most valuable, from the sub-
scribers’ standpoint, in its history.

long
distance

telephone”
Call Main 330 and a canvasser will call

Michigan State Telephone Company

C. E. WILDE, District Manager Grand Rapids, Mich.

Putnam’s
Menthol Cough Drops

Packed 40 five cent packages
carton. Price $1.00.

Each carton contains a certificate,
ten of which entitle the dealer to

in

Size Carton
Free

One Full

when returned to us or your jobbe
properly endorsed.

PUTNAM FACTORY, National Candy Co.
Makers
GRAND RAPIDS, MICH.
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HIGH RETAIL PRICES.

To What Extent They Tend To Re-
strict Consumption.*

At the close of another season,
when the harvest is gathered, and
we pause in retrospection conscious
of the part the jobber has taken in
the distribution of vegetables, fruits
and produce, we find, as the orator
from the Ozark’s—of Ben Davis fame

would say, much food—for thought.

The matter of distribution of the
country’s products in our line has
been and promises to continue to be
a vital issue for the intelligent pro-
ducer and those identified with him
in reaching the consumer.

As we note the wrecks along the
line in working out these problems
and we can see the commission man,
by heavy road expense or bank guar-
antee, carrying too often the entire
load from the field to the retailer, ar-
riving with a profit or otherwise( oft-
en the latter), it appears to me that
this is a fitting time to bow our
heads in silent prayer.

The selection of plant life, the
growing, the package, the packing,
the mode of transportation, the dis-
tribution, in fact, the stimulus of the
whole vast production for distant
markets, is due chiefly to the aggres-
sive effort of the commission man.

As steam in its application to ma-
chinery, as the electric current ap-
plied to the motor, is his knowledge
and experience essential to the suc-
cessful movement and profitable han-
dling of the products of the orchard
and garden. His elimination would
result in chaos of a most demoralized
type.

The matter of distribution, as well
as intelligent production, strikes us
right where we live, and when fol-
lowed closely in all the terms imply,
means the application of much
thought and labor as the two in-
crease, and | might say, especially
does it concern the jobber when con-
ditions exact a heavy road expense
or rely on the pernicious system of
bank guarantee, with nothing tangible
behind the goods, as is so often the
case.

We have no fight on with the grow-
er. Our interests are mutual and our
object is identical, namely, a good liv-
ing and prosperity for all.

The topic for discussion, High Re-
tail Prices Restricting Consumption,
is only one of the many problems
with which the wholesaler has to
contend, and our interests being mu-
tual it is only proper that these mat-
ters be threshed out on the conven-
tion floor for the benefit of all con-
cerned.

The wholesale market on potatoes
in Cleveland to-day is 33(0)}40 cents
per bushel, and the consumer, outside
of a few districts, is paying the re-
tailer from 7S@90 cents for fraction-
al parts thereof. Choice to fancy ap-
ples, wholesaling at from $i.75@2.75
per barrel are retailed at from 7@ 12
cents per quart, or at a rate equal
to $7@9 per barrel. Onions are dull
at 45@5° cents per bushel and re-
tailing fro m8oc@%$i per bushel. Eggs
are wholesaling at from 24@28 cents
for storage and fresh, and the con-

«Paper read at the annual convention
of the National league of Commission
Il\/le(!j'chants by R. P. Wonnell, of Cleve-
and.
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sumer is paying from 35@40 cents;
and | could go on down the list in
much the same proportion and prove
to you sufficiently for all practical
purposes that the average retail gro-
cer is asking a margin out of all har-
mony with the condition of things.

Winter planting and production are
expensive and often disastrous. This
to the farmer is the load that he
alone must carry.

The business or professional man
starts out on life’s journey and suc-
ceeds or fails. This is their load.

Winter-produced  vegetables  or
fruits in the South must necessarily
fetch a high price when they reach
Northern markets. As the season
advances and other sections come in
with commodities grown at less ex-
pense, in quantities that lessen trans-
portation, the demand should keep
pace. Here is an opportunity for fine
work. It has taxed our efforts to
the uttermost and we are, year after
year, not much nearer the solution
of the problem. Alabama and North
Carolina berries must be marketed
when ready. How many of you com-
mission men have gone into these
fields with the best of intentions, with
honesty of purpose, with the money
to buy, and have started the cars
homeward? How many anxious
men have waited at the “ticker” for
some word from home, some re-
sponse as to what their market is do-
ing, some incentive to buy or basis
on which to solicit?

The reply too often comes
“Market inactive—prices low.”

The cause to a large extent (poor
carrying quality excepted) can be
laid to what my topic implies, name-
ly, “restrictive retail prices.”

It is not politic on the part of the
jobber or wholesaler to dictate what
should constitute a retail margin, but
in view of the manner in which some
commodities are handled, when con-

back,

ditions demand an increased con-
sumption, it is time that someone
was up and doing. Our inactivity

along this line is making the load
heavier to haul.

How little does the average con-
sumer in our thickly congested cen-
ters know except in a general way of
the supply of any one commodity.
The average consumer whose finan-
cial condition does not warrant a can-
vass of the market for something
cheap to eat knows but little of con-
ditions that would warrant a heavy
consumption unless that commodity
an dthe reasonableness of price are
brought to his attention. Their table
is set with whatever appeals to the
taste of the housewife at the grocery,
and is often a toss-up as far as price
is concerned whether they eat Flori-
da pony refrigerator or North Caro-
lina car-lot berries, Florida or Balti-
more beans, Florida oranges or New
York State Baldwins, Jersey sweets
or ordinary Murphies.

Retail values out of all harmony
and proportion to supply and whole-
sale price are retarding the move-
ment of apples .potatoes and onions
in more cities than one right now.

Earlier in the season, when Florida
berries are retailing at from 80 cents
per quart down to and seldom below
40 cents, the average consumer takes

ja look and says, “Not for me—me to

the Ozark’s for some Ben Davis.”
The North Carolinas offered him at
around 25 cents per quart often serve
to decorate the top of an occasional
“shortcake,” but at 15@i8 cents he
eats long and hard, and the retail
dealer takes home fifteen crates in-
stead of from three to five cases.

This restriction of consumption
can not necessarily be construed as
an intention on the part of the re-
tailer to willfully hold up consump-
tion, but is an example of short-
sightedness on his part of a most
pronounced character.

Publicity and education must be the
slogan.

Young America would never have
filled up on Hornby’s Oats were it
not for the fact that H. O. had been
written in the skies and stared hu-
manity in the face at every turn.

If it is necessary to use the bill-
boards, the matinee programme, or
the morning daily, to get word to the
consumer that old Mother Earth is
sending a flood of strawberries our
way, let’s do it

If potatoes, apples and onions are
la drug on the market and we are
obliged to sell to the peddler or
hold, let's get busy.

Let us oil our trucks at this con-
vention for the coming season’s work.

It is no longer policy to leave to
the retailer the information that

"Fun for all—Al the Year."

Wabash

Wagons and Handcars

The Wabash Coaster Wagon—
A strong, sensible little wagon
for children; com-
bining fun with
usefulness, it is
adapted for gen-
eral use as well as
coasting.
Large, roomy,
removable box,
hard wood gear and steel wheels (Wabash
patent). Spokes are drawn tight so there
Is no bumping or pounding. Front wheels
turn to the center, so wagon can turn com-
pletely on a narrow Walk.

Wabash Farm Wagon—a real farm wagon on
a small scale, with

end boards, reach

and fifth wheel and

necessary braces—

strongly built, oak

gear. "Wabash

wheels:front,it in.

in diameter—back

wheels 15 inches. Box 34x16x5)4 inches.

The Wabash 4 * Limited—A safe, speedy
geared car— aregular flyer. Built low
down and well

balanced so there
isnodanger of up-
setting. ~ 36 inch
frame, with Wa-
bash 11 inch steel

Tainte’d in red ancl'green. Affords
Recommended

Manufactured by

Wabash Manufacturing Company
Wabash, Indiana

Geo. C. Wetherbee & Company, Detroit, and

Morley Brothers. Saginaw, Michigan, Selling
Agents.

The Wise Man saves part of his earnings.

Our Savings Department, opened six years ago,
has grown away beyond our expectations.

Our Patrons know their deposits are safe.

Our Responsibility is over two millions of dollars.

Blue Savings Books are used by thousands of
the good people of this city.

Highest Rate of interest paid on these accounts.

The Old National Bank

No. 1 Canal

h e

Street

national
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Send us Your Surplus or Trust Funds
And Hold Our Interest Bearing Certificates
Until You Need to Use Them

MANY find A GRAND RAPIDS BANK ACCOUNT VERY CONVENIENT
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should reach the consumer, when we
know it to be a fact, and to the sor-
row of all down the line, that the
man with the appetite and the money
to appease it is often not thoroughly
aware of the fitness and cheapness
of things until advised by the cry of
the “huxter,” who is seldom, if ever,
known to pay anyone a profit.

Let us get a sane solution of these
problems into our system, and with
harmonious and united action get
them into practical operation.

What the Jew Has Done in America.

The Jews are making extraordinary
headway in America, and especially
in New York, in large banking, in-
dustrial and commercial enterprises.
Newspapers and theaters also have
been given into their management.
Kuhn, Loeb & Co., James Speyer &
Co., and our own house (J. & W. Se-
ligiman) are illustrative of what the
Jews are doing in banking. The first
Jews to come here were Portuguese.
They were good men of business. The
Germans, who began to arrive in
1845, however, 1 were better, and the
Portuguese were crowded out. Then
the Russians, shrewd and able in all
practical matters, vanquished the
Germans. It is said that Jewish
names are over many of the stores
and factorie sof New York. True
enough; and some of the best stores
and factories at that. However, it
is not generally known that most of
the names are Russian.

What has made the Jew so uni-
formly successful in business? The
animal which is the prey of man and
other animals adjusts itself to condi-
tions and Nature lends its help. The
pheasant is as brown as the forest
leaves in which it hides. The squir-
rel can jump from one tree to an-
other. Excluded from land and the
mechanical trades, the Jew adapted
himself to other things. He had to
live and, therefore, to work. But
there are inborn  characteristics
among the Jews. Moreover, they
hive had the laws of Moses. | am a
liberal Jew, but | do not lightly cast
aside the Mosaic writings and teach-
ings which have governed my ancient
race. You must remember that the
Jew takes a profound interest in the
thing he has to do. He gives his
business all of his time and talent.
A moral man, he loves his home and
is there when he isn't at his store,
bank or factory. T am not talking
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whose life is before him, but of his
father and grandfather, who wrought
out their own characters and des-
tinies.

From Abraham down the Jew has
venerated and obeyed his father.
1 here is a head to every Jewish fam-
ily, and among parents and children
there is more than the usual bond'of
affection, loyalty and helpfulness. If
you look into the matter you will
find few divorces among my people.
There are many more now than form-
erly, but, as | said, Lam not describ-
ing or discussing the present genera-
tion. The family of a Jew is the
center of his love and interest. His
business provides food, clothing and
a shelter for his wife and children.
Can’t you see why he works and
how closely the affairs of his world
out of doors are knit into the affairs
of his home and heart? But he has
had a hard fight. His manner and his
appearance are against him. He is
not nearly so attractive personally
as the rosy faced, blond haired Swede
who may come in the same ship.

He can not work in the streets
like the Italian and negro because
he is physically inferior to both.
Taught self-reliance by persecution,
he may go into business for himself,
if it be no more than a rag buyer’'s
push cart. Conditions and the Jewish
law have made him what he is. There
have been great Jewish musicians,
but few artists and no sculptors. Here
again we find the repression of the
law which says: “Thou shalt not
make unto thee any graven image,
or any likeness of anything that is in
heaven above, or that is in the earth
beneath, or that is in the water un-
der the earth.”

Ninety thousand Jews are emigrat-
ing to New York annually, and we
have considerably more than 750,000
as it is. The United Hebrew chari-
ties collects $350,000 a year, and it
gives the poor Jew a little money
until he can get employment and be-
come self-supporting. Unfortunately
a good many of the immigrants go to
peddling at the fish market or in the
streets. Some are shoemakers, tin-
smiths and butchers. Not a few find
work in sweatshops. The Russians
whose names are seen on the signs
in Broadway began in that manner.
They lived on what Americans would
throw out, worked early and late, and
now they are independent. Go to the
East Side and you will be astonished

of the young Jew. the Jew of to-day. lat the progress which the Jews are

making. Their children are in school
and are refusing to speak Yiddish
at home or at play. As a rule they
are an industrious, frugal and law
observing class of people. They own
things, or will, either merchandise or
some little business, and as men of
property they will be conservative
citizens.

Not any considerable number of
Jews are accepting Christianity in
this country. Proselyting societies
have been formed, but they are a
waste of money and effort. The
American Jew has all the rights that
others have, and he gains nothing by
rejecting his religion. 1 am sorry to
say, however, that many of the fore-
most Jews in Germany are being bap-
tised. An old law which keeps them
out of the army and deprives them
of other public offices and privileges
is blamed for their recreancy.

Isaac N. Seligman.

The root o fevil does not become
the tree of life by planting it in an
ecclesiastical atmosphere.
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Parting at the Station.

Those who listened as the man and
woman parted at the station heard
this conversation:

“Good-bye, dear.”

“Good-bye. Don’t forget to tell
Bridget to have the chops for din-
ner.”

“All right.”

“And be sure and feed the canary.”

“Sure.”

“Lock up the silver every night.”

“Very well.”

“And don't forget that the gas boy
is coming to renew the mantles. Be
sure and have him put a four-foot
burner in the servant’s room.”

“I'll remember.”

“Order kindling wood on Thurs-
day.”

“All right.”

“Consult the list 1 made out if you
forget anything.”

“1 will.”

“Better not kiss me. People will
think we are just married.”

She who is born a beauty is half
married.

Established 1872

Buy the Best

Known and used by the consuming public for

the past 34 years.

The Jennings brand is

worth 100 per cent, in your stock all the time.

We shall

hope for a continuance of your

orders during 1907, assuring you of a square

deal at all times. Jt

Jk

I it

Jennings Manufacturing Co.

Owners of the
Jennings Flavoring Extract Co.

19 and 21 South Ottawa St.

Grand Rapids

Are You a Storekeeper?

If so, you will be interested in our Coupon Book
System, which places your business on a cash basis.

We manufacture four kinds,

all the same price. We

will send you samples and full information free.

TRADESMAN COMPANY, Grand Rapids, Mich
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THE CREDIT MAN.

How He Watches the Habits of the
Merchant.

Don’'t go into business unless you
have money enough to discount yotn
bills. This does not mean that if you
have a cash capital of $5.000 or $10,-
000 you should confine your purchases
of goods to these amounts. No. If
you go to market to buy your open-
ing stock you can buy a reasonable
amount of goods on credit, provided
you can show to the credit man that
you can buy about two-thirds of the
goods for cash and that your reputa-
tion for honesty and integrity is be-
yond reproach.

Be careful in buying. Don't buy
more on credit than you can reason-
ably expect to pay when the bills
become due. If your business is es-
tablished and your reputation good
you can borrow a reasonable amount
of money from your bank, which
surely should enable you, with your
daily sales, to discount the bills be-
fore they mature.

Nothing will build up your reputa
tion and credit in the business world
sooner than promptness and business-
like methods; nothing will weaken
or destroy them more than trickery
and meanness in dealing with othei
firms. Every business man who reg-
ularly deducts more discounts than he
reasonably is entitled to, or habitual-
ly makes unreasonable claims, or
regularly returns goods without ex-
cuse, or habitually countermands or-
ders, is reported and placed on record
with all large business houses of the
country and he forfeits the respect
of the firms and loses his rating as
an A No. 1 account.

B. buys a bill of clothing to be
shipped Sept. 1, bill dated Nov. 1, 6
per cent, off in ten days, 5 per cent,
off thirty days, or four months net.
The four months are up and M. has
not paid. The firm sends a statement
with request to remit. M. sends a
draft for half the amount. The firm
waits another thirty days, then when
no remittance comes it makes a
draft. The draft is returned and M.
sends a check for the balance, de-
ducting 6 per cent, discount for the
whole account. The firm returns the
check promptly, saying, instead of al-
lowing discounts they are entitled to
interest. A check comes back with
3 per cent, discount deducted. Again
the check is returned with a sharp
reply. Finally in May after two more
letters, the firm, rather than place the
account in the hands of a lawyer, al-
lows half of the discount, crosses the
man’s name from their books. He
never can buy a dollar’'s worth of
goods of this firm again.

There are other cases not quite- so
bad. Often a merchant takes off 1
per cent., sometimes 2 per cent, dis-
count more than He is entitled to.
He says: “Well. | will try it. If they
don't like it they can return the draft.
If they kick it will not hurt me.”

Often the firm says nothing and
sends a receipt for the amount, but
such an imposition leaves a bad im-
pression, and those guilty of such un-
businesslike methods lose the respect
of the firms.

MICHIGAN TRADESMAN

I know of one firm which took off
$26 more discount than it was en-
titled to. The draft promptly was re-
turned, but it came back and was re-
turned again. Then a letter came,
threatening that they never again
vould buy a dollar's worth of goods
of the house if they would not allow
this extra discount.

What could the credit man do
against such a “holdup?” Rather than
lose a good account he accepted the
draft.

Try to make your credit A No. 1
with all the firms you deal with. By
this | mean, try to make your word
and promises as good as your note.
Never make a promise if you can not
keep it. If you buy a bill of goods
with 6 per cent, discount in ten days
don't take off 6 per cent, discount in
twenty or thirty days; it means a net
loss to the firm that sells you the
goods.

If you can't pay your bills in ten
days, pay in thirty, less 5 per cent.,
that's business. If you have four
months’ time on your goods and are
hard up and need a little extra time,
write a letter to the firm, requesting
an extension. Such a letter will be
appreciated. They gladly will grant
you reasonable favors. But don’t
ignore a statement when a bill is past
due. It is not businesslike. Some-
times a merchant receives three, four,
or more statements for an account
past due, but they are ignored. This
creates a bad feeling in the house,
whereas a line with a request for a
little extra time would be accepted
cheerfully.

Don’t neglect to pay a bill when
it is due if you have money in the
bank. Some merchants let a bill run
twenty or thirty days past due mere-
ly for the sake of letting the money
lie in the bank. This is not right.
Be prompt and treat the firms you
deal with as you want to be treated
yourself. This is the only way to es-
tablish a good reputation.

Don’t feel insulted if you receive a
monthly statement from a firm. Some
merchants feel hurt by it. That is a
mistake. Some firms send out state-
ments regularly every month wheth-
er a bill is due or not. This is done
so you can compare your books with
the statements. If there are any dif-
ferences you should notify the firm
at once. Some retail merchants send
in daily mail orders to a firm. In such
cases it is important that books be
compared every month.

Don’t be offended if the credit man
of a house of which you ask credit
requests a statement of your affairs.
If you are in business you will not
trust a man with a suit of clothes if
you are not fully satisfied that he
is able to pay for them. So it is with
the jobber and manufacturer. You
can not expect that they will give you
their goods on credit if they do not
know whether you are worth 5 cents
or $,000. A merchant of sound finan-
cial standing and honorable intentions
never objects to making a statement.

How much stress the credit man
lays upon the good moral character
of his customers when giving credit

| once had good opportunity to wit-
ness.

Mr. Boker, representative of a
large New York hardware importing
firm; Mr. Stout, head of a wholesale
hardware house; and Mr. Long, friend
of Mr. Stout, a wine dealer, sat
around a table and held an animated
lconversation, Stout and Long doing
all the talking, while Boker listened.
Stout was a customer of Boker’s, and
he and Long both tried their best to
make an impression on the New
Yorker as to their good financial
standing, good habits, good business
qualities, and everything else which
tends to make a good impression up-
on the credit man of a large firm.

Boker said nothing, but off and on
|smiled a little when they made it too
strong. All at once, when the others
seemed to have exhausted their self-
praise, he turned round in his chair,
took a small book out of his pocket,
and, with a smile on his lips, said:
“Now, gentlemen, | have listened to
your arguments attentively. You have
told me all about yourselves. Now,
listen. 1 want to read to you some-
thing out of this little book about the
affairs of our customers. Here, my
dear Mr. Stout, let me read to you
what my little book says about your-
self: ‘A man of moderate means, busi-
ness qualities not too good, spends
much money for wine, play cards, of-
ten for money, not prompt in his pay-
ments.” Here, Mr. Long, this is what
my little book tells me about you:
‘Spends much money for champagne
and women, neglects his business by
gambling; caution advised. Good
night, gentlemen.”

Conduct youreslf carefully, both in
private and business life. If you
don’t, your reputation will become
one able and sure to ruin you.

C. L. Wettstein.

She Argued from Analogy.

“Mamma, Ise got a stomache,”
said Nellie Bly, 6 years old.

“That's because you've been with-
out lunch. It’s because your stomach
is empty. You would feel better if
you had something in it.”

That afternoon the pastor called,
and in the course of conversation re-
marked that he had been suffering
all day with a very severe headache.

“That is because it is empty,” sai |
Nellie. “You'd feel much better if
you had something in it.”

FOOTE & JENKS'

Pure Extract Vanilla and Genuine, Original
Terpeneless Extract of Lemon

State and National Pure Pood Standards

Sold only in bottles bearing our

address. Under guarantee No. 2442
filed with Dept, of Agriculture.

FOOTE & JENKS, Jackson, Mich.

FOOTE & JENKS*

JAXON

Highest tirade Extracts.



THE SINS OF MEN.

How They Are Regarded By a Mar-
ried Woman.

There is not a woman existing who
has not, at some time of life, envied
man his manhood and that greater
field of action which manhood im-
plies. The girl-child learns early that
the brother has magnificent privileges
in which she never may hope to
share. To begin with, he is dressed
in a fashion that makes play—real
play—possible. He can disappear
with his friends on golden half holi-
days and return dirty, torn but jubi-
lant, brimful of adventures, and with
a gigantic appetite, only to be ap-
peased by a raid on the pantry.

Perhaps there never was a time
when woman, the true woman, was so
little understood. Men have a grow-
ing contempt for women these days,
for their littleness, their petty de-
ceits, their unreliability, overlooking
the fact that they themselves are, in
the main, responsible for these de-
fects in women of which they so
loudly complain.

The great, the natural aim of wom-
an is to be pleasing to man; what
man demands she gives. The attrib-
utes he admires she cultivates.

If 1 were a man, a real man, and
not something dressed by a tailor to
resemble one, | should knock down
the man who began to discuss women
as they are discussed in the smoking
rooms, in the clubs, at the tables after
dinner. 1 would duck in a pond thé
man who paid undue attention to
married women. | would thrash,
within an inch of his life, the man
who tried to sully the mind of a
young girl. I would close my doors
against both men and women who
were known to hold lightly the tie
which should be holy between the
sexes. | should be ridiculed, if not
violently used, but | should go right

on. If I made enemies, well, it would
be among those | would not call
friends.

Emerson says, “Society everywhere
is in conspiracy against the manhood
of every one of its members. The
virtue most in request is conform-
ity.” If | were a man | would be a
nonconformist—not in the usual ac-
ceptation of the term. | would be
Strong enough not to conform to use-
less and baneful customs. | would
speak the rude truth and take the
consequences. Why should we be
afraid of truth, afraid of ill-fortune,
afraid of each other? Why should
society’s standard be taken, when
every man has within himself a stand-
ard, unless he has torn it down and
trampled it in the mud to satisfy
conformity?

It is bad form to be unusual, yet
if 1 were a man | would be unusual.
| would dare to strike out a path for
myself. A man who can stand alone
can work miracles among his fellow-
men.

Then, again, if | were a man, |
would not send my sons unwarned to
a public school—or any school. It is
absolutely appalling to think of the
gross neglect of fathers in this re-
spect. They would never dream of
sending these same boys into a bat-
tlefield without their being fully
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equipped. Yet they send them into
a far fiercer battlefield unarmed by
the timely warning which might pre-
vent the ruin of a good moral nature.

For the boy’s education, for his
placement in life, for these things the
father concerns himself, but that the
boy should be taught to avoid the
moral pitfalls which will inevitably
beset his path no kind of care is tak-
en. He is flung into deep water, to
sink or swim as it chances. Men
who are destitute of all other faiths
seem to have a most comfortable and
firmly rooted belief that the boys
for whom they take no precautions
in respect to the most important
thing—the formation of sound moral
principles—will “turn out all right.”
If 1 were a man | would take no
chances. One often hears it said of
a young man who has gone hopelessly
wrong, “His position is due to the
influence of bad companions.” If |
were a man | should take good care
to have the first “innings” in influence
upon my boy.

The woman who sees all this is
hampered by sex.

I have no sympathy with the
“screaming sisterhood,” with the
woman who, while justly enough feel-
ing the galling limitations of sex,
tries to ape man and thus becomes
only a detestable and pitiful carica-
ture. | only say that if | were a man
I would fight on the side of the purity
of women—the preservation of boys.

I would at least do what one man
could to raise the tone of conversa-
tion among men. | would not hide
my light under a bushel when women
were present, or give them narcotiz-
ing drafts of meaningless flattery. |
would not treat fictions as realities
and realities as fictions, nor say the
pleasant things which | knew to be
false. Nor should | become -unpopu-
lar with women by thus unflinchingly
showing myself antagonistic to the
shallow—to the false. Women—most
women—respond readily to the best.
They admire and respect a man whose
ideal is above pleasing them at the
expense of truth. That is why |
hold men to be, in a great measure,
responsible for the shallowness and
unreliability of women.

A girl once said to me—she was
a fresh, modest girl, just out—*“Men
never seem to want to talk to me. It
is the fast girls, who don’t mind what
is said to them, they like to talk to.”

It had only been a matter of weeks
for this girl to learn that modesty
was at a discount. The girl was
bored. She got no fun and probably
before her first season was over had
thrown aside previous ideas of what
becomes a woman and had learned
the arts which men demand in the
women they condescend to amuse and
be amused by.

If 1 were a married man, | think I
should try to act as if the word
“obey,” as it occurs in the marriage
service, did not imply that a wife was
a kind of slave and | a master. |
would try to give her the conscious-
ness that we had equal rights and
equal obligations. | would try to in-
spire her with trust, and so do away
with the necessity so many wives find
of “keeping things to themselves.”
One often hears the remark among

women, “It does not do to tell a hus-
band everything.”

That women should think this
shows that the men have not inspired
confidence. Without confidence, mar-
riage is but a makeshift at best.
Marriage me'ans more than a house-
wife’s thrift and the rearing of chil-
dren. It is, or ought to be, a mar-
riage of souls. If the ideals of the
husband be high, so surely will his
wife climb. There are no lovers like
married lovers and no heaven upon
earth like theirs. They are sure of
each other, sufficient for each other.
They carry a talisman against all
blasts of ill fortune.

If 1 were a man | think that, how-
ever ill equipped | might find myself
in intelligence and education, | should
not rest until | had found what was
my own individual bit of work for
my country. | ask myself sometimes,
is love of country dying out? Cer-
tainly it looks like it. One hears
young men sneering openly at the
land that gave them birth, finding ac-
tual amusement out of this or that
muddle that this or that government
has made. | would ask those scoffers
what they personally have done for
our brave country. If | were a man,
and a man in a position to make laws,
every man should be a soldier— should
be trained in case of need to fight.
Every boy school should have a
rifle range.

If this were done we should have
fewer men playing the fool in ladies’
drawing rooms.

Coulson Kernahan.
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A Nine
of Wealth

A well-equipped creamery is
the best possession any neigh-
borhood in a dairy section
can possibly have, for the fol-
lowing reasons:

1. It furnishes the farmer
a constant and profitable mar-
ket for his milk or cream.

2. It relieves the merchant
from the annoyance and loss
incident to the purchase and
sale of dairy butter.

3. Itis a profitable invest-
ment for the stockholders.

We erect and equip cream-
eries complete and shall be
pleased to furnish, on applica-
tion, estimates for new plants
or for refitting old plants
which have not been kept up.
We constantly employ en-
gineers, architects and super-
intendents, who are at the
command of our customers.
Correspondence solicited.

Hastings Industrial Co.
Chicago, 111

An Auto? No!

Peanut and Popcorn Seller.
Catalog show’em $;i50 to
$350.00. On easy terms.
KINGERY MFG. CO.
106 E. Pearl St., Cincinnati

FRANKLIN

Type HSix Cylinder Touring Car $4000.00

Shaft drive.

Horse Power. 2400 lbs.
front.  Full lamp equipment.

This car is the present-day limit of touring car ability.
I1t’s sumptous design, upholstering and appointments are

facing forward.
in keeping with its ability.

Sliding gear transmission.
Franklin disc clutch. 120 inch wheel base.
60 miles an hour.

Three speeds and reverse.
7 passengers. 30 “ Franklin
Irontd for top and glass

It seats seven

It was a Franklin H converted into a Runabout, but with a load bring-
ing it up to 3150 pounds, which made the astonishing record of 15 days 2
hours and 12 minutes over the roughest roads in the Uniied States from

San Francisco to New York.
power, reliability and endurance

More could not be said for its usuable

Ask for the book containing story of this world’s record—also the new

Catalog of 1907 Franklins.

Shaft Drive Runabout -
Light Touring Car *

$1800.00
« $1850.00

Large Touring Car + <« $2800.00
Six Cylinder Touring Car $4000.00

ADAMS & HART, West Michigan Selling Agents

47-49 No. Division St.

Grand Rapids
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Why Quietness Pervades the Retail
Hat Trade.

The hat trade at retail throughout
the country has been normal, on the
whole, considering the season. Janu-
ary and February are the quietest
months of the year and, therefore,
dealers are not expecting any volume
of business.

The hat trade is in close relation
with the clothing trade and when one
is good theother is almost always
good. The light call for all lines of
seasonable apparel has had its influ-
ence on all sorts of headwear, more
especially on caps. It is generally
conceded that this branch of the
trade in the larger cities shows a
falling off when compared with form-
er years.

Whether this is the result of the
mild winters of the past two years
or due to the ability of the consumer
to pay more and get a hat is a ques-
tion on which the factors in the trade
differ. At any rate sizable cap stocks
on hand are sufficient testimony of
the fact that caps have not had as
good a demand as buyers antici-
pated.

A prominent retailer in a metro-
politan city recently made the state-
ment that he did not order a single
new cap for this winter's trade, but
was disposing of the goods he car-
ried over from the previous vyear.
Perhaps he overbought, in which case
his action is not significant. A good
many merchants in the smaller cities
and towns will be inclined to doubt
the statement of this retailer, because
caps form so large a part of their
trade in winter, but hatters in the
large towns will not be surprised at
such an announcement, even suppos-
ing the retailer in question carried
over only a normal stock.

Just how the early Easter is to af-
fect the hat business is only a conjec-
ture at present. If weather condi-
tions are favorable a heavy pre-Easter
trade is almost certain. As stated
above, hats are. to a very great ex-
tent, in demand when clothing is, and
if the spring suit can by any chance
or possibility be worn on March 31
the spring hat will accompany it.

It is possible that the showing of
spring blocks by well-known hatters
will be a trifle earlier than is usual,
but some retailers with whom we
have discussed the matter do not
think the dates will vary much on
that account.

A well-known department store has
a way of keeping stock that is orig-
inal and merits the consideration of
retailers in general. Each grade of
hat has a tip distinctive of that grade,
viz., $3 hats have one style, $2 hats
another and so on through the entire
range of prices carried. All hats are
removed from boxes and put in glass
showcases and there is a separate
case for every grade just as there is
a different tip. In addition to this
eevery hat is marked inside the sweat
band in plain figures. The possibility
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of getting stock mixed is thus min-
imized and selling facilitated.

In jobbing circles there is great ac-
tivity. Retail stocks are low and re-
tailers are, therefore, in a position to
accept spring consignments at once.
In fact, a great many buyers are
calling for shipments to be made with
all haste, and the orders that sales-
men who are still out are sending in
are nearly all marked for immediate
or very early delivery.

While the spring business is for the
most part booked, there is still plenty
of business to be had. Stiff hats are
in good demand and as they are
about the only style that retailers
sell between now and the time of
spring openings, it is principally the
stiff hats that are wanted at once.
Confidence is expressed in the brown
and cinnamon shades for stiff hats,

but very little for steel. The popu-
larity of t8 and 24 ligne bands
throughout the West is noticeable
in popular-priced stiff hats. Broad

bands, however, are confined almost
exclusively to a hat to retail at $2 or
less. In the East the demand for
bands broader than 16 ligne is limited
but said to be growing.

A wholesaler of hats recently said
to the writer that he had read an ar-
ticle in a trade paper which called
attention to the possibilities of win-
dow displays by wholesalers. This
he said was exactly in accord with
his ideas and he knew that it paid
to display a few good things. He
makes a point to have a few attrac-
tive numbers in his windows all the
time and it is surprising how many
passers drop in to ask where such
hats can be purchased at retail. This
clever wholesaler is located on a
street which leads direct to a rail-
way station and thousands of per-
sons pass every day. Realizing the
value of his windows as an advertise-
ment of his goods he has had them
emblazoned with several of the
brands of the house and keeps al-
ways on view some of his “newest
dope,” to use his own expression.

The possibility of an extension of
the Panama hat industry through
mechanical production is brought up
by a report from Colombia which
points out the prominent place the
industry is taking in that country
and the present primitive means of
manufacture which is, of course, en-
tirely by hand. Undoubtedly any
machinery that could be invented to
increase the output would be an ex-
cellent thing for the Panama hat
trade. It is a question, however, if
machine-made hats would have the
peculiar fineness of texture and uni-
formity of weave of the hand-made
article. Providing machines could be
invented to do the weaving equally
well, the manufacture of Panamas
would seem an attractive proposi-
tion, not only because of good re-
turns but because very little capital
would be required. There are now
no regular factories, either in the
countries where the palm from which
the Panamas are made grows, nor in
this country, and were some enter-
prising straw hat manufacturer to
take up the importation of the fiber,
with a view of weaving it here, or
were he to establish a properly equip-
ped factory near the sources of sup-

ply, the chances of success would
seem good.

By hand it takes a woman four
days to make an ordinary hat, and
as much as fifteen days for the best
made in Colombia, and her pay is
about ten cents a day. A machine
ought to weave many times that
number of hats in the same space of
time, and one man could tend -sev-
eral.—Apparel Gazette.

The Hidden Friend.

The clerk was most obliging, but
the young woman customer was hard
to please. Roll after roll of blan-
kets did he patiently take down and
show to her; nothing suited.

For some fifteen minutes this mock
sale went on, then the young wom-
an rose from the stool where she
had been sitting, and said, conde-
scendingly, “Well, 1 don't intend to
buy. 1 was just looking for a
friend.”

“Oh, wait, madam, a moment!”
cried the ever-polite clerk. “There is
one more blanket left on the shelf.
Let me take it down. Maybe you will
find your friend in it.”

Vain Search for Workmen.

The agent of a Canadian railway
arrived in St. Petersburg a few days
ago seeking laborers who were want-
ed to construct a new transcontinen-
tal line. He did not get them, the
authorities being of the opinion that
it was not desirable that Russian
workmen should be brought into
close contact with American work-
men.

The “Ideal” Qirl in
Uniform Overalls

AH the Improvements
Write for Samples

THE

GrandRap/ds. Mich.

NEW YORK

Herman Wile® Co.

Guaranteed clothing

There’s no come-
back to “Hermanwile
GUARANTEED
CLOTHING” gar-
ments. They sell and
stay sold.

They sell and stay
sold because they
show in fabric, style,
fit and workmanship
value which the con-
sumer cannot find
elsewhere —value
which enables us to
claim for ‘‘Herman-
wile GUARANTEED
CLOTHING” that, at
equal price, it is
“‘Better than Custom-
Made” —value which
enables the clothier
handling it to meet,
successfully, any and
ail competition,
whether custom-
made, pretended cus-
tom-made or ready-
to-wear.

Every progressive retailer
is interested in seeing the
line which is "Better than
Custom-Made.” If our sales-
man has not called on you.
we will be pleased to send a
few sample garments, on
rfquest, at our expense.

CHICAGO

MINNEAPOLIS



SECOND HAND TOOLS.

Their Salt Can Be Made a Paying
Business.

One of the most profitable forms
of business for an amateur to em-
bark in is selling second hand tools.
About half the workingmen of Chi-
cago use the second hand grade,
which they buy at the junk tool
stores. There are a dozen or more
places in that city where second hand
tools are sold, and all of them do
a big business and the profits on the
sales are large.

Nearly every kind of tool that is
made can be had at any of these
stores, and the prices range from a
hammer for 5 cents to a drill punch

for $3. A saw can be had for 40
cents; shovel, 25 cents; ripsaw, 45
cents; pickax, 20 cents; molding

plane, 33 cents; plumbline, 5 cents;
paint brush, 5 cents, and a grindstone
for $L10.

Teamsters’ supplies also are on
sale, and a horse blanket that would
cost $4 or more in a department store
can be bought for $1.98. Whips that
look like the kind that sell in a retail
store for 25 cents are sold for 5
cents. Teamsters’ sheepskin coats
are sold for $123, and a pair of felt
boots are sold for 75 cents.

Rubber hose and coils of rope are
good sellers and the profit on these
two articles is large and they are in
demand at ail times. The best sell-
ers, however, are saws. More saws
are sold by these tool dealers than
any other article in the place.

The prices on tools vary according
to the make and the condition they
are in. A saw of first class make
that cost $250 when new, if in good
condition, will bring not less than
$1.25; if it is rusted about 70 cents
is the highest price it can be sold
for. Some saws can be had for 40
cents, but these are of an inferior
grade, still they are good sellers.

Despite the great precautions taken
by the dealer in second hand tools,
he buys a large quantity of stolen
goods. A man who sells a tool to
any of these dealers must give his
name and address, why he wants to
sell the tool, where he got it, and
where he was last employed. All this
data, with the number of the tool and
a description of it, is written in a
large book kept for the purpose.

Every morning the dealers arc
visited by detectives from the Cen-
tral headquarters and a list of all
the tools that have been bought on
the previous day is given them. These
lists are placed on file in the detective
headquarters, and often they have
been able to return the stolen prop-
erty to rightful owners by having the
description and the number of the
tool.

Another method of getting tools is

buying job lots of “seconds” from
the large manufacturers. The “sec-
onds” look as good as the first-

class article, and the flaws that are
in the steel are not detected easily.
Soem of these “seconds” are as good
as the flawless kind, but the manu-
facturers can not put them on the
market as first-class goods. They
may last as long and give as good
service as the tool without the flaw,
and the small price that it is bought
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for makes it worth while for the
workmen to take the chance.

Tools sometimes are pawned by
working men who are in need of
money and often they never are re-
deemed. These usually are of the
best and costliest make, and always
are in the best of condition, for the
dealer seldom will loan money on
a tool that looks worn. Unredeem-
ed pawns can be sold easily and at
a good profit, for the most a tool
can be pawned for is usually one-
tenth of its value.

Junk dealers who travel the alleys
of Chicago in wagons buy a consid-
erable variety of tools in a day, which
they sell in lots to the second hand
tool man. These tools nearly always
are in a rusted condition, but the use
of kerosene and good rubbing with
machine oil usually puts them in good
condition and they are sold easily.

Nearly all the customers of the
tool dealer are men that have been
hard up and pawned or sold their
tools, but have succeeded in getting
work again. No matter what trade
he is working at, be it plumbing,
bricklaying, ditch digging, painting,
or at the carpenter trade, the tools
can be bought at the second hand
store. A workman at any one of
these trades can secure a kit of tools
for about one-third the price he
would have to pay at a first class
store.

Most of these places can be found
on the West Side of Chicago, in the
heart of the machine shop district.
They are often found, however, in the
districts where the poorer classes live,
one of the largest being located in
the Ghetto district.

The stores open at 6 o'clock in the
morning, to catch the early worker,
and remain open until after 10 o’clock
at night. Most of the selling is done
in the morning early and during the
noon hour. The reason that the

stores keep open so late at night is
to give the workman who is up
against it a chance to sell or pawn
his tools.

It takes little capital to go into
this line of business, for the trade
can be handled by two men, one
working in the store and one outside
getting the trade. Most of the stock |
is displayed in front of the store and
on the sidewalk, even in the winter,
and a man must be stationed outside
or most of the stock would be
stolen.

In the majority of the stores in
Chicago the proprietors work on the
outside and their wives look after
the inside trade. . This cuts down ex-
penses, for they usually live in rooms
in the rear of the store, which saves
them paying house rent.

On one of the streets of this city
there are four of these junk shops in
a row. There is keen competition
between them, and at times they will
sell a tool at a big loss just to take
the trade away from the other deal-
ers. If a workman should stop in
front of one of these stores and ar-
gue with the barker or outside man
over the price of a tool, the barker
next door would offer the same tool
to him for 5 or 10 cents lower. Should

he go farther to the next store and j

tell the proprietor that he could buy |
a certain tool next door for $1.20,
he would invariably get the same tool
here cheaper.

Most of the workingmen have
learned this game of cutting prices
and they will start at one end of the
row and finish and usually buy at the
other end, and for from 20 to 50
cents less than the price they were
asked by the first dealer for the same
tool. Michael P. Connors.

There's a good deal of difference
between social prominence and per-
sonal eminence.
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Sleep Best in Darkened Rooms.

It is a common experience that
sleep is of a much heavier nature
when the room is kept darkened, and,
on the other hand, the early event
of light will quickly awaken many
sleepers. There are those who can
hardly resist rising early when sun-
light greets them, while there are
others who can resist with little effort
any kind of inducement to rise early
at all. The lot of the latter may be
la tendency to a process of etiolation
(unhealthiness due to lack of sun-
light), a drooping of both mental and
bodily energies, a drowsy and un-
healthy condition akin to the white-
ness of the plant which is excluded
from the life-giving rays of the sun.
Sleep is, of course, a physiological
and physical necessity, which can,
however, be overindulged in with de-
teriorating effects. There is, how-
ever, some excuse for a longer in-
|dulgence in the winter, for the short
duration of sunlight would seem to
enjoin the whole animal world to
|prolong its sleep as a kind of com-
pensation for the loss of energy-giv-

jing radiations entailed by the corre-

spondingly short period of solar in-
luence.
.ISmooth White Precipitate Ointment.
For the preparation of smooth
ointment of ammoniated mercury
Professor Morstatt recommends the
use of the freshly precipitated chem-
ical as in the case of yellow mercuric
oxide ointment. He furthermore ad-
vises keeping on hand a 40 per cent,
stock ointment just soft enough to
mix with ointment bases or other
ointments. Such an ointment is best
obtained by intimately mixing 40 per
cent, of the freshly prepared precipi-
tate with 20 per cent, each of water,
wool fat and petrolatum. Mixed with
3 parts of petrolatum it yields an
ointment of the official strength.

The Trade can Trust any promise made
In the name of SAPOLIO; and, therefore,
there need be no hesitation about stocking

It is boldly advertised, and

will

both sell and satisty.

HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate
enough for the baby’s skin, and capable of removing any stain*
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.
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Woman'sV omd

Sensible Suggestions on the Educa-
tion of Children.

The old proverb that sets forth that
familiarity breeds contempt never has
so much significance to my mind as
when | observe the debonair and
light-hearted way in which parents
regard the school problem. The very
fact that the early years of a child's
life are the formative ones, that his
character is like wax in the teacher’s
hands, and that every school must
set its indelible mark upon him,
makes it one of the most important
guestions of life. Yet the father,
with a happy sense that he has no
responsibility in it beyond paying the
bills, leaves it all to the mother; and
the mother, who would scour the
town to find the latest thing in knick-
erbockers for Tommy or a dressmak-
er who could give a correct set to
Mamie’s skirt, is apparently of the
opinion that there is no choice in
schools and that any old thing will do.

We make a fetich of education, yet
there is nothing else under the sun
to whose consideration we bring so
little common sense and intelligence.
The average child is clapped into
school at a certain age and kept there
a given number of years, as if he
were serving a time sentence in the
penitentiary, and when he is out we
call the result “education”— God save
the mark! He may have spent the
time learning football: he may be
totally unfitted for the life he was
bound to live; it may have been ruin-

ation instead of education. It does
not matter. He has been kept at
school and we have a complacent

conviction that we have done our full
duty. “Why don’'t you make that big,
strapping son of yours carry this
heavy bundle for you?” | say to my
colored laundress. “Lawd!  Miss
Do’thy,” she returns, “lI wouldn't let
Jim demean hissef by totin’ a bundle
through de streets. | done educated
dat boy. ’Size, he ain't got time. He
playin’ on de base ball, and,” with
conscious pride, “he don't know
nothin’ 'bout wuk noway. He's ed-
ucated.”

Of course no one will gainsay its
being a parent's duty to give his
child the best possible education: to
put into his hands not only the weap-
ons with which he is to fight the
battle of life, but to give him those
higher resources which lift him who
can truly say, “My mind to me a
kingdom is,’ above the petty acci-
dents of fate and fortune. The trou-
ble is that to do this seems to most
people so easy that they do not give
it sufficient thought. Some fine morn-
ing the father and mother awaken
to the fact that Tommy and Ma'mie
are getting to be big children. “Good-
ness gracious,” they say, “it is time
they were beginning their education.
There’s a school on the next block.
How lucky!” and forthwith poor lit-
tle Tommy and Mamie are bundled
off to it and have one of the most
important steps in their life decided
for them without one thought ever
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having been given to what sort of
school it is ,whether it is going to
meet their needs or not, or whether
they are to be under a teacher who
has enthusiasm and sympathy enough
to kindle the fire in their souls, or
whether she is a mere teaching ma-
chine, who grinds out learning like a
hand organ grinds out grand opera,
with all the soul of it dead and gone.

\ ou see, we make the fatal mistake
of taking it for granted that any-
body who can answer a certain per-
centage of questions in a school ex-
amination is fitted to teach. Never
was a greater error. As well might
we say that anybody who could read
“Locksley Hall” and scan its lines
and diagram its sentences could write
it. Even more than poets teachers
are heaven-born—not made—if they
are worthy of their vocation, and it
is the greatest pity there is not some
way to weed out the profession and
retire all of the dry-as-dust peda-
gogues who are doing everything
they can to murder the love of knowl-
edge in so many young breasts. It
may be set down as a fact, with hard-
ly an exception, that wherever a
child hates school and fails to be in-
terested in his studies, unless he is a
dullard and a fool, it is the teacher’s
fault. She has no enthusiasm, no
magnetism. Her work bores her and
wearies the scholar. There is noth-
ing in her to stimulate and inspire.
If we have a cook whose soggy bread
and greasy soup and watery vegeta-
bles slay our appetites the very first
glance at the table we do not starve
on year after year under her regime.
We send her off and get somebody!
else. Surely we owe as much to our
children’s intellectual appetite. If
their teacher can set nothing before
them that makes them hunger for
learning and thirst for information,
be certain that she does not possess
the first requisite of her calling and
keep changing schools until you find
what you need.

Another point upon which too
much stress can not be laid is in pa-
rents trying to find out what a child
can do and educate him along that
line. This is the day of specialists.
There is no place in the world for
bungling amateurs with a smattering
of knowledge of what they are try-
ing to do. The whole of a lifetime is
not too long to learn the craftsman-
ship of any trade, yet we take no
pains to find out what our boys are
fitted for and train them to it. It
is not too much to say that we could
save almost every youth the first five
years of hard and discouraging work
he has to go through when he starts
out in life if, from his very childhood,
he had been grounded in the rudi-
ments of the calling he was to pur-
sue, but we don't do it. We grind
them all through the same education-
al mill, and then when they are
grown they have to go back and
supplement their education by the
real education that teaches them how
to make a dollar. With girls there
is more excuse, for the girls are the
unknown quantity in the problem of
existence. No one knows what thev
will do, still less whom they will mar-
ry, and in the general uncertainty
whether they will need most to know
plain cooking or the etiquette of Eu-

ropean courts probably our potpourri
style of education is as good as any
other.

The boarding school question is an-
other of the vexed questions that pa-
rents have to settle. Personally, | am
an ardent advocate of the benefits of
sending children away from home at
a certain period of their lives. There
comes a time in the life of every
halfgrown boy and girl when they
grow restive under parental authori-
ty. In their own conceit they are
men and women. In their parents’
opinion they are still babies. Both
are wrong, but it engenders endless
conflicts of authority between them.
Tommy flatly refuses to give an ac-
count of his whereabouts when he was
away from home until 9 o’clock.
Mamie thinks her mother a monster
of tyranny and oppression because
she refuses to let her have beaux, and
she takes her tears and her com-
plaints to the sympathetic neighbor,
who encourages her to meet the
Brown boy on the sly. It is the be-
ginning of misunderstanding cold-
ginning of misunderstanding, cold-
ing apart that is a tragedy none the
less bitter because it is so common.

Out of this difficulty the boarding
school offers the open door. By the
time the children have had a couple
of sessions of it and everyone con-1
cerned has adjusted themselves to the
new standard, Tommy has had the
fact that he is still a “kid” rubbed
into him by older boys, and on his
side his father has remembered that
the world was made when a boy was
born, and that every living, single,
solitary one has to go through the

same experience. Mamie’s mother
has gotten used to the idea that
Mamie has a right to do her hair
pompadour and have long dresses
and think about being in love, and
Mamie has made enough mistakes
and shed enough tears over them to
Ibe willing occasionally to listen to
a word of advice, and so the danger-
ous place is safely bridged over. Oliv-
er Wendell Holmes says somewhere
that the reason families separate is
because of the law of self-preserva-
tion, and that it is only by leaving
each other that the Smiths avoid be-
ing Smithed into the grave, and the
Jones keep from being Jonesed into
the madhouse. Absence of body is
often more effectual than presence of
mind in preventing family clashes.

Do you need more money in
your business?

Do you wish to reduce your
stock?

Do you want to close out
your business?

If so, my business is to assist
you successfully. The character

| of my work is such as to make

good results certain. No bad
aftereffects. Ample experience.
Write for terms and dates.

B. H. Comstock, Sales Specialist

933 Mich. Trust Bldg;.
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Furthermore, the boarding school
is appointed and ordained for the sal-
vation of spoiled children. At home
the universe may have revolved
around Tommy and Mamie. When
they got into tantrums mamma cried
and begged her precious angels not
to break her heart by doing that way.
They had developed as many cranks
as an old maid. Their table manners
were simple savagery, but mamma
didn’t have the courage to interfere,
because they used to eat in that “cute”
way when they were babies. Send
them to school and they get their
first taste of a cruel world, that has
no patience with tantrums ,that re-
fuses to be bulldozed by anybody’s
ways and literally guys them into
decent manners. There is nothing
else as cold, as penetrating and as
unmerciful as the criticism of one’s
schoolfellows, and anybody who
misses it has lost a valuable educa-
tional opportunity.

To the boarding school there is,
however, one serious objection and
that is that with few and far excep-
tions convict fare is still considered
sufficient food for growing boys and
girls, who need the best nourishment
it is possible to give them. Of course,
all schools advertise, “All the com-
forts of a home,” but that is the most
elastic phrase in the language. There
are comfortable homes and there are
others, and in selecting a boarding
school this is one important thing to
consider. Plain living and high
thinking is a charming theory, but
there is no earthly sense in starving
the body while you feed the mind.
The two should go together.

Finally, there are two important
“don’ts” to the school question. Don’t
send a child to any school, however
good it is, and feel that you have a
right to wash your hands of further
responsibility. It needs to inspire the
child on, for few of us are born with
a passion for learning. The love of
study is just as often and as much an
acquired taste as a love for olives
and raw oysters. Only the favored
few are born with a natural hanker-
ing for them. Above all, don't crowd
a child; don't put pressure on him
because he is slow and dull. That in-
volves idiocy and physical collapse.
Be honest with yourself and with
your child. Don’t let your love blind
you to defects. Find out what he
can do by good, hard, honest work,
but not by overstrain, and keep him
up to a good average, but don't at-
tempt to push him beyond it unless
you want to wreck him, mind and
body. And remember, for your com-
fort, that precociousness in children
is no sign of future cleverness in the
grown person. The sturdiest trees
are of the slowest growth. The
sweetest fruits are the slowest rip-
ening. Dorothy Dix.

Why He Went Down.

“What? Fell downstairs! How did
it happen?”

“Why, you see, | started to go
down, and my wife said, ‘Be careful,
John! And I'm not the man to be
dictated to by any woman, so down
I went.”

Some heaven in the heart is the es-
sential passport to heaven as a homre.
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CROWN OF WOMAN.

Nature Has Invested Her With Two-
Fold Nimbus.

However perfect a marriage may
appear, something—indeed, its high-
est crown of glory—is missing if the
blessing of children be denied it
Childlessness is one of the bitterest
trials in a woman'’s life, and few can
tell how hard the struggle may have
been before she learned to resign
herself to her lot. To make it harder
still to bear the absence of this link,
the fact that not one pledge of their
mutual affection has been granted
them to carry on their name, this,
their common disappointment, may
by the cruel irony of Fate become a
source of estrangement to the unfor-
tunate couple. Even where this does
not take place, even if they have not
drifted apart, one may read the whole
extent of their disappointment in the
eyes of such a childless couple when
they rest on the children of others.
To them the largest family does not
seem too numerous; it will appear to
them that those on whom this bless-
ing has been most richly bestowed
hardly value it sufficiently. And yet
their sorrow, to whom heaven has
never granted a child, is as nothing
compared to the unspeakable anguish
those parents feel who have known
this highest happiness, but lost it. No
other pain is like to this; it is, in-
deed, almost beyond the power ot
human endurance to bear. And should
then also their common sorrow, in-
stead of drawing them closer togeth-
er, tend but to estrange the bereaved
parents; should the little grave, in
which all that made life worth living,
all their ohpes and joys die forever
buried, remain but as an open gulf
between them—heaven help them
then; for, earthly help or consolation
there is none in the immensity of
such distress. Even under ordinary
circumstances, where the two stand
bravely side by side to bear their loss
together, it is overwhelming enough
in itself to cast an eternal blight over
both their lives. Above all, may
heaven help the poor mother on
whom falls so cruel a blow! For in
her case there is an actual bodily
pang, her own flesh and blood being
rent from her, in addition to the tear-
ing asunder of the heartstrings, to
the intolerable anguish of the soul.
And with all this the world often
expects of her to wear a smiling
face, and to find within herself a fund
of strength with which to support
her husband in his grief, when, after
all, the stir and bustle of public life
must afford him momentary distrac-
tion from his pain, while she is con-
demned to sit at home by the empty
hearth, where everything does but re-
mind her of her loss. No less degree
of stoical fortitude is demanded of
her than that shown by a patient un-
der the surgeon’s knife, and she
knows equally well that the wound
inflicted on her—even if it apparently
heals, and she seems to recover from
it—will at the best leave her with an
unsightly scar, sensitive to the touch,
for the rest of her life.

Something beyond and above mere
fortitude—blind, absolute resignation
to the Divine will alone—can enable
us to bear this lasting pain. We must

accept it unquestionably, for we can
not even guess the reason for which
our darlings have been removed from
our feeble grasp. Perhaps it was that
we did not rightly understand how
to fulfill the conditions under which
alone they could blossom to full per-
fection. For in eternity it is souls
alone that count, and the one thing
essential is that they should be al-
lowed to attain their highest and best
development. So that if these, heav-
en’s choicest flowers, do not find the
soil here favorable to their growth,
they are at once transplanted to other
spheres. And yet, although they were
lent to earth but for such a moment’s
space that they had not time to take
roOt firmly here, they brought into

the barrenness of our lives that
sweetness which  would otherwise
have been altogether lacking. Like

this they will have fulfilled their mis-
sion, and have no need to linger on
our poor planet, whose function it is
to serve as a place of trial and pro-
bation to all the rest of us imperfect
and erring creatures. “Too good for
this world” is what we are in the
habit of saying of these angelic visit-
ants, who but brush its surface with
their wings, and leave us to return
to the home which we acknowledge
to be rightly theirs, although our
own hearts break at the parting.

Nature has invested woman with a
two-fold nimbus, as virgin and as
mother, and often bestows the mar-
tyr’'s crown in addition to both these.
Surely this consecration should suffice
for our pilgrimage through this sad
tvorld. Carmen Sylva.
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THE BUSINESS WAY

The Only Way To Do Anything
Well.
Written for the Tradesman.

Knox owned the best store in
town. His show-windows were clean-
er, his displays more attractive, his
stock newer than those of any of his
competitors. Everything was busi-
ness with Knox. He prided himself
on doing things in a business way.
Those who went to him with wither-
ed and shelf-worn schemes were in-
formed that it wasn’t business to mix
with them. That was all.

Knox thrived. He owned the finest
delivery horses, the largest house, the
prettiest drivers and the largest bank
account in the town. Business came
to Knox just as snow adheres to the
snowball which is large and heavy
enough to pack it down and pick it
up and eludes the little light ball.

One day three deacons of the First
Baptist church, of which Knox was
a member, filed into his private office,
looking abashed and worried.

“Good morning, gemtlemen,” said
Knox, “what's the trouble?”

The deacons shifted feet and look-
ed into their hats, which they had
removed on entering as a sort of trib-
ute to success. Each waited for the
other to speak.

“Well,” said Deacon Howard, when
the silence grew embarrassing, “we’ve
come to see you about a little matter
of business.”

“Of course,”
is it?”

“It's about the church.”

“l supposed so.”

“We want you to accept the posi-
tion of business manager.”

Knox looked thoughtful.

“New office?”

“Yes; the head deacon has always
looked after business matters, and he
hasn't made a success of it. 1I'm the
head deacon.”

“l see,” said Knox, “and you want
me to get you out of debt and stand
you on your pins again? All right.”

The deacons looked pleased.

“Understand, though,” said Knox,
“that 1 am not to be hampered as to
my methods. I'm to have a free hand
for six months. If | run the society
into debt I'll make good. If | don't
please the congregation I'll get out.
Is it agreed?”

The deacons looked furtively at
each other and said that it was
agreed. Still, they did not appear
pleased at the conditions exacted by
Knox. Knox had a way of doing
things that made people talk, some-
times. and if he got into any of his
odd humors in connection with the
church work, why—

But the society, was broke and
Knox was the last resort, and so
the good deacons smiled and tried
to give the impression to each othei

said Knox. “What

that they liked the terms they were
arranging.

“First,” said Knox, “what seems
to be the matter?”

“Small attendance. Membership

dropping off. Why, the sale of slips
brings rather less than the pastor’s
salary, to say nothing of the choir
and the running expenses.”

“The pastor,” said Knox, “ought
to be sent South for his health. He's
getting into an intellectual decline. |
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heard him preach last Sunday and
I've been w'ondering how he has the
nerve to draw his salary.”

This was rank heresy to the good
deacons. The pastor was a pleas-
ant-faced man who had an incompar-
able manner of saying “Good morn-
ing” when he met a friend. He pre-
sided remarkably well at weddings
and funerals, and was loved and re-
spected by all who didn't see that he

with a steeple a thousand feet high,”

said Deacon Howard, who got near-

er to the door with every one of
Knox’s suggestions.

“You would if it would bring in
the spuds,” said Knox.

The deacons went away with heavy
hearts. They had bad dreams that
night, in which Knox was pushing
their pastor and their choir up a
steeple a thousand feet high. As for

had missed his vocation in not ac- jKnox, he got busy at a series of tele-

quiring a farm in early life. Yes, this
was lese-majeste! The deacons could
not stand for it!

“You are not to interfere with the
the choir.”
choir.”

“The choir,” said Knox, “is rotten.
We must have a new choir. Why,
those folks we have now can't sing
a little bit. What was it you said
about my not interfering with the
pastor or the choir? Oh, you’ll get
used to me after a time. | have your
promise, you know. I'm beginning
to like this job.”

“But, really,” began Deacon How-
ard, but Knox stopped him.

“You go over to the parsonage,” he
said, “and tell the pastor that he's
been voted a three months’ vacation,
with salary and expenses.”

The deacons gasped. The pastor’s
salary hadn’'t been paid for many a
month. Knox drew a check for $500
and tossed it over to the three pale-
faced deacons.

“There,” he said, “that wfill get him
out of town, hoof and hide. Get him
out quick. | want to get things mov-
ing. Tell him that a great brain spe-
cialist who heard him preach last
Sunday advises rest and pleasant
surroundings. No, perhaps that will
not do! Well, get him out of town.
When I'm handling a stock of goods
that the people won’t pay their good
money for | make a swdft change.
Nowr, about this choir. Can’'t you
hire a man to come here and abduct
‘em?”

Lese-majeste again. The deacons
began to think they had entered the
private cage of a madman. Why, that
choir had been singing in the church

ever since the—well, for ever so
many years.
“We hardly think you ought to

molest the choir,” they ventured.

“Another case of goods the people
won't pay their money for,” said
Knox. “I'll get a pastor and a choir
that will bring 'em out like women
to a bargain sale. Has the church
any money on hand? | shall need
some for advertising purposes.”

The three good deacons looked as
if they would be able to stand up
only a second more. Advertising!
Well!

“Never mind,” said Knox, taking
their silence for a negative, “I'll ad-
vance a few hundred. Do you get a
discount on account of church work?”

“Why,” said the three deacons in a
breath, “we never pay for advertis-
ing.”

“1 should judge so, considering the
condition of the business,” said Knox.
“Well, drop in at any time. You are
not to interfere, you know. You let

me have the pole and I'll build you
a new church with a steeple a thous-
and feet high.”

“But we wouldn't want a church

grams as soon as the eminent men
walked out of his office. After that he
sent a notice to the members of the
choir that their services would npt
be needed during the absence of their
beloved pastor, who had gone South
in quest of renewed vitality. The
next morning when the three deacons
arose they hunted up the morning
newspaper. They had no idea what
sort of a break Knox would make,
but they had a notion that there
would be something doing. There
was.

On the first page of the Morning
Herald, in red, red type, at the rate
of $3 per square inch, appeared this
charming advertisement:

Announcement Extraordinary!
At the First Baptist Church,
Sunday, Dec. 23,

The Eminent Missionary,
Randolph Worldwide,

Will positively appear. He has been
Chased by Man-Eaters
in all the wild countries of the earth.
His coming to this country has cre-

ated the
Wildest Excitement!

The reverend gentleman will bring

with him a choir of cannibals, who
will render
Music on Native Instruments!

Seats are free, but a silver collection
will be taken during the service.
Come one and all. Come early and
avoid the rush.

Don’t Forget the Date.
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G O O D S

Our travelers have
started out with
the finest line of
Blankets, Robes,
Fur Coats, Mit=

tens, Etc., we
have ever shown.
You'll be money

ahead if you see
our line before you
buy. TRY IT.

Brown & Sehler Co.

Grand Rapids, Mich.
WHOLESALE ONLY

—_—

QUALITY

Our Harness

have a reputation for
quality. They are cor-
rectly made and we
guarantee them to give
absolute satisfaction. It
will pay you to handle
our line. Write for cat-
alogue.

Sherwood Hall Co., Ltd.
Grand Rapids, Mich.

RAZER

FRAZER
Axle Grease

FRAZER
Axle Oil

FRAZER
Harness Soap

FRAZER
Harness Oil

PRAZER
Hoof Oil

FRAZER
Stock Food

Our 1907 Line of Show Cases and Fixtures is

Our new narrow top rail “Crackerjack”
8

Now Ready
High Grades
Low Prices
Write for our New General Store
Catalogue “A”

Grand Rapids Show Case Company

Grand Rapids, Mich.

New York Office, same floors as Frankel Display
Fiatare Company

The Largest Show Case Plait la the World



The three men of God met in
Deacon Howard’s carriage house, so
they could have their fits together.
They remained in the carriage house
most of the day, and when night
came they made their way to the rail-
road depot and got out of town. As
they looked back they half expected
to see the fires of Sodom destroying
the city, but the landscape was not
thus illuminated.

Was there talk about that adver-
tisement? Well it was written by a
business man who never wrote ad-
vertisements for fun. It was read
and it was talked about, and long be-
fore Saturday night the city was in
an uproar. Knox grieved to think
that he couldn’t get up an excitement
of that character that would do his
business good!

The church was crowded at both
sessions Sunday, and people were
turned away in droves. The mission-
ary was there and the cannibal choir
was there. The missionary was a
genius and delivered a conservative
sermon in the matter of belief but a
ringer as to the demands of decency
in modern society. The choir of can-
nibals remained but one Sunday, the
preacher held the people. Pew rents
went up, and by the timé the dea-
cons came back out of the tall tim-
ber and began to take notice the
membership had doubled and the
society was out of debt.

“You see,” said Knox, turning a
comfortable sum over to the Treas-
urer, “there is only one way to do a
thing, and that is the business way.
You were offering goods the people
did not want. | brought in a new
kind', and you've got the trade of the
town in your line. Now, we’ll get a
real choir and a man who can play
the fiddle and we’ll hold the crowd
all winter. Sacrilegious? No, sir,
nothing but business.”

The deacons were not satisfied, but,
then, the church was out of debt.

Alfred B. Tozer.

Man of 50 Still Good Despite Age
Limits.

The number of business houses and
corporations that are putting into ef-
fect the age limit gradually is in-
creasing. Some business firms re-
fuse to keep a man in their employ
beyond the age of 50.

Does it look as if we were a civil-
ized nation when we are turning men
out of employment at the age of 50?
We let our thirst for money run at
such a high rate that we must turn
a man out of business when he is
old.

In almost every city in the United
States there are men going from
place to place looking for a job only
to be refused because they are 50
years old. The man who is at the
head of a business does not cease
working on his fiftieth birthday. Why
does he not stop; why does he not
give way to the young man? There
are many business men who have em-
ployes working under them that are
their superiors, who when they reach
the age of 50 must step out of the
harness. It has been said that it
takes a man until he is 50 years old
to learn how to successfully carry on
his business. This is not far wrong.

Recently the Erie Railroad enacted
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a law that no man be kept in their
employ after he has reached the age
of 50. Is this just? After a man has
given his best years of strength to
the company and he becomes old and
is not so quick in his step, he is
turned aside; he can find a vocation
elsewhere only by hard effort, and
possibly not at all. If he secures an
engagement it is at low wages or at
some work that is hard for him to
do. He has, perhaps, worked at such
wages to make a living, and is a
poor man, not financially able to
stand up for more wages, and when
the age limit is reached he is turned
out without any means in return for
his prompt service.

What will be the result if such
things are continued? It means that
the younger ones of the family must
take the responsibility of supporting
the family. They must leave school,
lose their education and become
handicapped through life for the want
of instruction. Thus may it easily be
seen that such methods of business
are coming closer and closer to child
labor. The poor boy is crowded back
to the place where he has no school-
ing, simply because his father is old
and is not able to support the family
while he gets an education. The
“old man” is fully competent to dis-
charge his duties, but he is 50.

But, thanks be to the all wise God,
all business firms do not do this way.
It is with pride that we turn the cur-
tain back and see the First National
Bank of Chicago bestowing upon its
old and trusted employes a pension.
Richard J. Street and Holmes Hoge,
two of the oldest governing em-
ployes, are to resign with a pension
of $10,500 each ayear. Doesn’t it show
an appreciation of their steady work
for that bank? Is it not true that as
long as Mr. Street and Mr. Hoge live
they will stand firm in praise of the
First National Bank—not only they
but their children? It has been made
possible after giving their strength,
their knowledge and time to the bank
to live in old age and at least give
their children a public school educa-
tion. It is a grand thought to know
when those two men have retired
from service on account of age there
is a pension for them.

Each employe is taxed a small as-
sessment of each month’'s wages to
pay the pension of the employe who
must retire from old age or ill
health. This is made from the Presi-
dent down to the lowest salaried em-
ploye. Each one who is compelled to
retire receives seven-tenths of his
yearly wages as his pension so long
as he lives.

Why is it that all firms and cor-
porations could not pension their
employes when they reach the age
limit or have ill health? Beyond any
doubt this could be done. If this
were the law all firms would want
it; when a man becomes too old to
work or can not then he should be
pensioned. There would not be a
word said about the age of 50. Men
would be growing valuable at that
age. J. M. Baldwin.

To preserve a friend three things
are necessary: to honor him present,
praise him absent and assist him in
his necessities.
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Complete line of

Shotguns, Rifles and Revolvers
Loaded Shells
Camp Equipment Big Game Rifles

Qrand Rapida, Michigan

A Time Saver
i
A Labor Saver
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A Money Saver

What Does
Your System
do
For You?
Protection
Simplicity
There are no springs or delicate '&arts to get out Accu racy
of order. We make the Original McCaskey Loose
Leaf Account System Price for 100 size with 100 E
books, $7.50; 200 size with 200 books, $1450. We also conomy

make all kinds of salesbooks for store use.

THE SIMPLE ACCOUNT SALESBOOK CO.
Fremont, Ohio, U. S. A.

Convenience

Does it make a permanent charge for you. a duplicate for your customer and
post the accounts up-to-the-minute with oné writing?

es it preclude the possibility of mistakes arising from mixed accounts for-
gotten charges, etc?

Does it place a safe and efficient check upon any clerk should he be dishonest
and destroy a charge or settle with a customer at a discount?

Does’it protect your accounts in case of fire?

Does it release you from labor and worry after closing hours?

The Keith Credit System will do all this for you and more, too. Unlike the old
loose slip systems which give rise to so many grievances on account of disputed
accounts, this system has an Individual Book for each customer, with consecutively
numbered slips as a protection against clerical errors and dishonesty, and being
supplied with a metal back support simplifies taking orders, and when used in con-
Junctlofnl,wnh our nicely decorated Metal Cabinets gives ample protection in
case of lire.

For catalogue and further information, address

Simple Account Saleshook Co., Fremont, Ohio

Four Kinds of Coupon Books

are manufactured by us and all sold on the same basis,
irrespective of size, shape or denomination. We will
send you samples and tell you all about the system if you
are interested enough to ask us.

Tradesman <ompany - Grand Rapids, Mich.
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BRAVE SOULS.

Ordinary Men Prove Heroes When
Test Comes.

The germ of heroism lies at the
heart of every man’s nature. Scratch
the ordinary citizen and you find a
hero. This truth is the more remark-
able because the power to perform

heroic deeds, upon occasion, by nola win
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only words he lived to utter. Yet
Lieber previously had been considered
quite an ordinary individual, by no
means cast in heroic mold.

Such heroic deeds as this, moreover,
are SO numerous, so common, as to
attract but brief public attention.
Forbes Robertson, the English actor,
recently contributed to a volume en-
titted “The Bravest Deed | Ever
Saw ' his admiring account of the
courageous act of an American fire-
man who rescued a woman from the
third story window of a burning New
York building under conditions of

great Personal danger. But scarcely
er passes without some hero

means presupposes or even implies an lof the hook and ladder wagon coolly,

e evated mental or moral status, the
endowment of marked cqurage. Th

Enan who wi’l“‘orersnwear
or,

Wi'iur |ay down his life for a stranger
under the sway of the heroic imEulse;
the woman who screams at a mouse
will risk not only life but love and
beauty to serve her rival when the
same voice calls to her. Some of the
bravest deeds ever done or chronicled
have surprised nobody more than the
doers, who, “lifted out of themselves,’
hflv&]. become heroes In the twinkling
ul ¢ eye.

Leaving to psychologists and scien-
tists the much discussed question of
whether the sublimated self, unsus-
pected but latent tendencies, or a
power quite outside the personality

wields the unseen wand that at the [the ggim object, picked ft

is best frien L
the sake of money or ambition L
et

almost unnoticed, facing similar risk,

ﬁ%m?ra'l IBewey in the same col ec-
ion._, of true stories admits his ™ m-
ih{y to distinguish the superlative
nobility of two of the many heroic
deeds he personally has witnessed.
One of them occurred in 1863, when
Dewey was a midshipman on Farra-
gut’s temporary flagship, the Monon-
gahela, then besieging Fort Hudson
on the Mississippi River. A round
shot from one of the heavy batteries
cut the mainmast in two and fell on
deck. Na, one knew whether or not
it was a shell, since the old time fuses
were then used; there was immediate
danger that it might burst and scat-
ter gory destruction,

A brief, shocked pause and a mem-

a

cation with the wrecked vessel. La-
ter the six remaining members of the
crew rode safely ashore on a breeches
buoy.

A lock tube of the Pennsylvania
railroad tunnel, fifty feet below the
surface of the earth, near the East
avenue shaft in Long Island City, but
a short time ago provided scene and
background for the life sacrifice of
three heroes who died in the effort
to save their fellow workers.

These three men, George Chapman,
J. Peers and Michael Daly, were at
breakfast when the compressed air in
the telephone booth caused an explo-
sion and sudden burst of flame. For-
tunately, the hour being early, most
of the working gang w'ere taking the
morning meal beyond reach of dan-
ger. The air pressure being about
twenty pounds, several men were left
in the tube as a matter of safety.
These were the men who, to avert ap-
palling disaster, ran back to put out
the fire and were themselves shut
out by a wall of smoke and flame,
hour other heroes, among them Chap-
man's brother, manfully tried to res-
cue the innocent victims, but were |
overcome by smoke.

Heroic deeds and examples might!
be multiplied indefinitely, feminine!
names no less than masculine appear-
ing in great number. But where is
the use of heaping proof upon con-1
lviction? Let it suffice, when pessi-1

her Gf the crew, strolling easily tojmists decry humanity and its altruis-

UUROLGCT

JtiC Pe°ssiblhties and capabilities, to |

wonoerful moment makes of the or- it overboard, and returned quietly to [remember h°w widespread and vari

dinary man or woman something fine
and noble and worth reverence, it is
worth noting that the heroic impulse
is swayed by no recognizable laws of

education, social
ism. The giving of the Carnegie,

Weaver, and other medals and re-
wards for heroic deeds calls renewed
attention to the fact that the trans-
forming heroic impulse glorifies alike
all sorts and conditions of humanity’s
children. Young and old, rich and
poor, vigorous and feeble, the learned
and the uncultured, all receive honor
in the lists of those admittedly heroic.
The too often unknown, unrecorded
heroes who go down to self-sacri-
ficing death in the course of ordinary
life and duty are drawn from equally
varied ranks.

For specific examples, consider first
the case of Louis Lieber, the New
York chauffeur, who recently weighed
his own life in the balance with the
life chances of the two young wom-
en rushing toward him round a dan-
gerous curve and pressed down their
side of the scales. Not a man of
good judgment, it may be deemed,
perhaps not of much common sense,
since he was taking a narrow cliff
road at the rate of a mile a minute
when fate confronted him with the
their life or mine?” problem, but a
man of superb courage, beyond
doubt.

It needed but a second for Lieber
to decide that death is better than
life under some circumstances. Steer
mg his car straight at the face of
the hill, knowing that the cruel rocks
held no single chance of safety, he
made a dramatic exit.

“Are the ladies safe?” were the

his place. Such an incident, it may
be remarked in passing, occurred at
least twice during the Crimean war.

There are those who contend that

standing, or altru-l deeds Df sudden courage are perform-

ed on the spur of the moment, from
pure impulse, and therefore should be
described as thoughtless rather than
heroic. However this may be, the
theory is invalid when applied to
those examples of heroism that de-
mand patience, continued suffering, a
long wait or trial. Yet these are by
no means uncommon. Every now
and then, indeed, are told thrilling
tales of some brave soul's slow strug-
gle with danger or death.

A number of such instances came
to light in connection with the severe
storms that not long since swept over
the United States, causing water dis-
asters from Maine to California. Ed
Jacobson, sailor on the barge Foster
that went ashore during a fierce gale
above the Portage Lake ship canal
near Buffalo, saved six lives through
quietly offering his own.

The surf ran high, the shore seemed
distant. Slowly the boat pounded on
toward the grim death that seemed
relentlessly awaiting. No help was
apparent, no salvation, no way of es-
cape. Then Foster, taking the free
end of a line in his teeth, dropped in-
to the seething water, breasted it,
now vainly, now with determined

rogress that seemed tortoiselike no
ess to the struggling swimmer than
to the anxious eyes peering after him,
fought, conquered, reached the land
at last.

The line grimly retained during
that terrific combat with wind and
waves served as a means of communi-

form is the heroic impulse that leads
men and women to sacrifice self for
fellows, how frequent, how diversified!
its expression, how impressive the
view of humanity thus attained.

John Coleman.

Water Power in India

J stands for Jhelum River in India,
where Americans are building a 20,-
000 horse power hydraulic works.
The Jhelum River courses through
one of the greater Indian highways
of trade and commerce and has a fall
for eighty miles of its length, averag-
ing 31 feet per mile, and in places
much greater than this. The mini-
mum discharge is 30000 gallons a
second. The possibility of utilizing
the energy of the Jhelum River-
something over 1,000,000 horse pow-
er that has been going to waste for
centuries—was strongly represented
to the Kashmir government by one
of the royal engineers. A prospec-
tive development of the utilization
of the Jhelum River power has a
world wide relation to the chemistry
of commerce. This is the possibility
of the manufacture of nitrate of zinc
as a fertilizer. The cliffs and hills
which wall in the Jhelum River are
of limestone. The application by
Norwegian manufacturers of the dis-
covery o fthe Danish chemist, that
by the agency of powerful electric
currents the nitrogen of the air can
be extracted and mixed with lime so
as to obtain nitrate of lime, has been
investigated on behalf of the Kashmir
state and the conclusion reached that
the experiment is worth trying. The
conditions are similar to those in
Norway—plentiful water power which
can be easily turned into electric
power and unlimited limestone.

BEEDEILL
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Competitive System of George Sand
and Hezekiah Goodspeed.

Carl O’Connell, Buckskin & Colt’s
aggressive salesman for the Appa-
lachian country, gave me this inter-
esting morsel of advertising history
the other day as we were speeding
across the Bluegrass Region on a
northbound Cincinnati & Southern
train. It is the sequel to the story
of Jacob Pound’s Automatic Booster.
Jacob Pound, it will be recalled, oper-
ates a retail shoe store in Scroggins-
ville. By means of an ingenious de-
vice known as the automatic Booster
Jacob Pound called attention to his
wares in a most remarkable manner,
and literally scooped his competitors.
But any one who is at all familiar
with the pluck and resourcefulness of
Messrs. Goodspeed and Sand need
not be told that these worthies quick-
ly rallied from the humiliation of de-
feat and addressed themselves to the
task of recouping. The readiness
with which these gentlemen recover
from a solar plexus knock-out is an
interesting and  beautiful  trait.
Knowing them as he does, O’Connell
was morally certain that things would
be doing in the village of Scroggins-
ville at no distant day; consequently
on doubling back over his territory,
O’Connell went a hundred miles out
of his way to learn the latest devel-
opments in the advertising move-
ments of the outwitted competitors.
The following story, told in O’Con-
nell's words, will perhaps convince
the reader that it was time and money
well spent.

“About two months after the initial
appearance of the automatic Booster
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something suddenly went wrong with
the internal mechanism of him. The
big spring seemed to be intact, all
r'ght, and he shuffled along appar-
ently as agile as ever, but he became
subject to dizzy spells; he would tot-
ter like an old man. He got to be
exceedingly erratic and behaved him-
self in a ridiculous and discreditable
manner. Something was radically
wrong with his inner parts. A hoo-
doo was upon him. He got to be a
joke, and his value as a trade-puller
was obviously in the sear and yellow
leaf. Pound tried to fix him up—
called in a veterinarian, a jeweler and
an expert electrician. But they could
not somehow put their finger on the
cause of the old booster’s ailment.
The inventor and maker had mosied
—nobody knew whither. So the old
fellow, having served his brief day,
was taken in, his glory having de-
parted.

“A day or two after the Automatic
Booster’s retirement the front pages
of the Scrogginsville newspapers
were devoted to the narration of a
singular robbery which occurred at
George Sand's shoe store. There
were great, black headlines reaching
clear across the page, reading like
this:

‘Bold and Daring Robbery—
George Sand’'s Elegant Shoe
Store Entered by Burglars—Over
$200 in  Cash Unmolested— But
Three Pairs of Fine Men’s Shoes
Carried Off—Despite the Vigi-
lance of Police Officials. No Clue
Has Yet Been Discovered.’

“The papers seemed to vie with
each other in making capital out of

the story. The writing staff of the
publications had evidently covered
the story in a thoroughly up-to-date
manner. There were pictures of the
proprietor and owner, George Sand,
two front views of the store—one
before the ‘bold and daring robbery,’
and one after the dastardly deed had
occurred; there were several interior
views, and some excellent cuts of
shoes similar to those carried away
by the unknown criminal or criminals.
There was a biographical sketch of
Mr. Sand, going back to remote an-
cestors. The high standing of all the
Sands as far back as memory runs
was duly dilated upon. It was told
how Sand, when quite a young lad—
in fact, even before he discarded
knickerbockers—evinced a strong and
irresistible love for leather—more
particularly  leather made in the
shape of shoes. Tt was told how he
worked for a while in a shoe fac-
tory, cutting out back stays with a
die, and doing such other highly tech-
nical work as fitted him in a remark-
able manner for judging of shoe-
and-leather goodness.

“The history of his early struggles
as a shoe merchant in the city of
Scrogginsville was recounted. The
growth—the unprecedented and co-
lossal growth—of his business was
stated. The good and sufficient ex-
planation of this marvelous growth
both papers agreed in locating in just
those solid, honest, commendable vir-
tues which, as they intimated, ‘are all
too rare in these degenerate days of
competitive trickishness.’

“George Sand’s social and religious
status in the community came in for

Trademarks

Mean more to-day than ever before.
to be able to tell the quality of a rubber shoe EXCEPT BY THE BRAND,
that’s where the significance Of the MALTESE CROSS comes

33

their share of comment. Both pa-
pers averred that Sand was decidedly
"It” in both respects, and in many
other respects too numerous to re-
count.

“By way of reportorial comment,
attention was called to the need of
better police protection. It was
shown by such a bold outrage that
the business interests—especially the
interests of leading men and banks—
ought to be safeguarded in the future.
Tt is a reproach to our fair name as
a city,” declared one of the papers, ‘in
fact, it may not inaptly be described
as a blot on our municipal escutcheon
that such an infamous deed should
occur in our midst. ‘Will not such
incidents, if they become the order
of the day (or more correctly speak-
ing, the night) have a tendency to
drive capital elsewhere?’ the paper
went on to enquire. ‘Obviously such
will be the case,’ said the writer in
answer to his own sad question.

“Upon investigation it was learned
that three pairs of shoes were taken,
and that these shoes, although differ-
ing in style and leather, were identi-
cal in last and numbers; they were
highly desirable specimens of a most
alluring line of exclusive shoes. Out-
side of the larger cities no other mer-
chants were in a position to handle
such exquisite specimens of men’s
high class footwear. While the loss
was not in itself so great it had the
effect of showing the insecurity of
commodities  which appeal )
strongly to the cupidity of mortals
as these elegant shoes most undoubt-
edly do. Incidentally, to be sure, the
“bold and daring rascal” was to be

Few purchasers, merchant or consumer, pretend
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congratulated wupon the excellent

judgment which he showed in his

clandestine appropriation of foot-
wear.

Representatives  of  publications,
having waited on Mr. Sand, learned
from that esteemed gentleman that
lie proposed shortly to provide his
generous shelving with roll steel cur-
tains, which would be securely lock-
ed at nightfall. Mr. Sand also con-
templated putting in burglar alarms,
communicating by direct wires to the
police headquarters. In this way he
hoped in the future to protect his
valuable wares.

“The thief unfortunately was never
apprehended, although George Sand
must have made quite a neat sum
out of the increased trade which came
to him through the advertising built
upon the incident. People came to
his store from all parts of the coun-
try to hear a more detailed account
of the daring deed—many of them
bought shoes. In almost no time the
wonderful ‘exclusive line’ was ex-
hausted, and more than one rush or-
der was sent in for more of the same
stock. Sand had evidently scored
good and right. It was now Good-
speed’s turn to be heard from. And
presently he was.

“In the middle of a balmy Novem-
ber afternoon, when the streets of
Scrogginsville were filled with shop-
pers and sight-seers from the outly-
ing sections, an extraordinary inci-
dent happened which focused the at-
tention of one and all upon Hezekiah
Goodspeed and his shoes. As an ad-
vertisir™g event it may be said in all
truth that this one stands in a class
all by itself. As the unusual, the
spicy and spectacular features of the
story have been so graphically set
forth in Scrogginsville’s newspapers
—and on the front pages thereof, be
it remembered—there are no original-
ities left to be used in the telling of
this story. Unavoidably 1| find my-
self falling into the phraseology of
these nimble journalists. The head-
lines were printed from heavy, black
type fully an inch and a half tall.
The text was quite in keeping with
the attention-smiting character of the
type, and the printed story read
somewhat after this manner:

Startling Sensation.

A Wild and Untamed Eagle Sudden-
ly, Without a Moment's Warning,
and to the Consternation and Awe
of Many Startled Spectators,
Swoops Down Out of a Clear
Sky—Seizes and Carries Off in
High Feather a Pair of Shoes from
the Superb and Unparalleled Stock
of Hezekiah Goodspeed.

“It seems, according to the news-
paper accounts, that Mr. Goodspeed
was just getting an additional con-
signment of the newest and most
fetching shoes now on the market—
a line as attractive in looks as they
are enduring in quality: the express-
man had deposited a large and gen-
erous case of these shoes on the side-
walk in front of the store; seeing the
arrival of the case one of the clerks
provided himself with a hatchet, and
hastily excused himself for a moment
from the customer he was then wait-
ing upon, ran out, opened up the box
and removed two cartons which he
there opened. Standing near the

,Grand Rapids, Mich.
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case was an old friend of Hezekiah
Goodspeed’s, who was so struck by
the beauty and style of the shoes
that he wished to examine them.
While he was looking at them the
clerk went into the store with the
remaining pair. He was in the store
scarcely two minutes,” continued the
papers, “when he started out after
the remaining pair—in fact his in-
tention was to trundle in the entire
case. It was just at this psychologi-
cal moment, so to speak, when Heze-
kiah Goodspeed’s friend had set the
shoes up on top of the case while
feeling in his pocket for a plug of
tobacco—at this moment there was
a dark, swift shadow, a portentous
beating of sable wings, and a verita-
ble hissing of wind, and the great
brindled bird of the mountains had
buried his talons in the soft mat up-
pers of the shoes. Before you could
bat your eyes three times that bird
was up and off, rising in ever-widen-
ing concentric circles, until he be-
came, as the papers so classically put
it, a ‘tiny black speck in the blue-
tinted dome.” Thus disappeared both
bird and shoes—gone to some lonely
and sequestered aerie in some far-
removed mountain fastness — but |
why? To feed withal the mother-
birds famishing fledglings? The mod-
est newspaper men of Scroggins-
ville wouldn’t venture a conjecture.

“By doing a little amateur detec-
ti\e work, said O’Connell, “I learned
that a mountain boy in an adjoin-
ing county had been training that
bird for three months to bring him
up to the required efficiency. The!
boy still has the bird, and he would
like to do advertising stunts on simi-
lar lines for aggressive shoe retailers
in other parts of the country. His
services can be had for fifteen dol-
lars per stunt, plus expenses. It's a
paying proposition as  Hezekiah
Goodspeed can testify—but lie won't.”
—Cid McKay in Boot and Shoe Re-
corder.

The New York Stock Exchange
people are just now discussing some
plan to circumvent the bunco steerers
who come down upon Wall Street
every now and then with their glow-
ing prospectuses, rope in the high and
low alike and skip for parts unknown.
There may be some mischievous sat-
isfaction in seeing the giants of the
street get roped in now and then, as
happens to most mortals in this
world, however smooth they may be.
But when the great number of poor
people who are swindled is taken into
consideration there is cause for ac-
tion. It will be pretty hard to keep
people who want to lose their money
from doing so, but to pinch one or two
of the steerers good and hard would
not hurt anyone either.

331 Men AfterYou

We had 331 calls for students from reliable
firms last year. Had you taken that course in
Bookkeeping or Shorthand sooner 331 men
might, have been after you.

fs, s3 Lyon St.
Uu<Qs ~

This 1s the Trade Mark of
Rindge, Kalmbach, Logie
& Co.,, Ltd, of Grand
Rapids, Mich.

This trade mark stands for
the good painstaking shoemaking
that means foot comfort; leather
of the most durable kind that
means hard wear and lots of it.

This line has brought and
held for our customers the best
trade in their locality. Why not
yours?

FOR MEN, BOYS & YOUTHS
HONEST WEAR IN EVERY PAIR

SOLD HERS

MADE BY
I[Ba HEROLD'BERTSCH SHOE CO,
[THE SIGNo+ GOOD BUSINESS.

Quality Counts

The big successes in selling goods have been made on the
square deal, value for value basis.

Hard=Pan Shoes

mad' “ d "1 »««<! at a profit, command the public's

tragle 18" tHe G I Atick LB Arfading, and build up a
Push your business ahead on the square deal proposition
Order a case of Hard-Pans today. A postal will do the business.'
Our Name on the Strap of Every Pair
of the Original Hard-Pans

herold-bertsch SHOE CO.
Makers of Shoes
GRAND RAPIDS, MICH.



Counterfeit Proprietaries.

At short intervals warnings are
sent out by manufacturers of goods
selling proprietaries, cautioning the
trade to look out for counterfeits of
their specialties.

The business of counterfeiting
such articles has developed into quite
an extensive occupation, through en-
couragement given by unprincipled

jobbers, who, as a rule, will buy any-"

thing that comes along at reduced
rates, and ask no questions. This
bad practice encourages thieving as
well as counterfeiting.

Unfortunately these warnings are
of little or no value to the retailer,
as it is very difficult for even experts

to tell the genuine from the imi-
tations. Advising the retailer to look
out for unprincipled jobbers is

another almost useless suggestion, as
the average retailer is not in a po-
sition to know about such matters.

The correct way and the only one
that will cure this growing evil will
be for proprietors to publish and
send broadcast the names of the job-
bers who buy counterfeit goods.
This would enable the retailer who
wants to do the right thing to pro-
tect himself. As the matter now
stands he is the innocent victim of
conditions over which he can have
no control.

Let the real friends of the retailer

The F. Mayer Boot & Shoe Com-
pany of Milwaukee, with a total pro-
ducing capacity of six thousand pairs
of shoes per day, has found it neces-
sary to increase its already enormous
facilities by fully 50 per cent. To ac-
complish this they have already be-
gun the erection of an addition to
their mammoth factory, so that when
completed’ the entire plant will repre-
sent one of the largest of its kind
operated absolutely under one roof in
the United States.

The new building will have a front-
age of 64 feet, a depth of 150 feet, be
six stories high, including the base-
ment and have for its equipment the
most modern devices known to build-
ers and manufacturers, whether in
the matter of heating, lighting, venti-
lating or machinery used in the man-
ufacture of boots and shoes.

The remarkable increase in output
and demand noted in the 1906 rec-
ords of this company and amounting
to fully half a million dollars, has
been due, as all of its preceding in-
creases, to a strict adherence to the
absolute guarantee of quality, on the
strength of which their goods have
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come forward and give them some
substantial help, so they will know
how to do the right thing and pro-
tect themselves and the public.

Gave Himself Away.

“I've made a discovery about Mrs.
Blockaway’s husband,” said Mrs.
Kawper. “At some time in his life
he was a professional cook.”

“How do you know?” asked Mrs.
Crossway.

“I happened in there yesterday and
found him getting the dinner him-
self. The girl had left and his wife
was sick. He was putting on the table
a lot of thing he had got at a deli-
catessen store and he was doing it
properly. If he had been just an
ordinary husband, you know, he
would have put them all on in the
original packages.”

Perhaps He Will Do Better Later.
Proud father—John wrote home
from the city last week that he is mak-
ing good money now.
Cynical city man—Yes. It's only $4
a week, but it's real, genuine money.

One Thing Certain.
Bacon—Noah had his troubles, |
suppose?
Egbert—Oh, yes, but he didn’'t have
to bore an artesian well t get fresh
water!

been introduced and reputation firm-
ly established. Mayer “quality,” in
fact is now a recognized standard of
high grade workmanship and mate-
rial, and, on the strength of this,
Mayer shoes have become one of
the most popular brands with both
dealers and consumers.

The steadily increasing demand for
Mayer shoes and popularity attained
by them is evidenced in the fact that,
while the plant has been run to its
full capacity every working day in
the year, the company is still away
behind on orders.

The Mayer Company is also con-
templating an immediate enlarge-
ment of its Seattle, Washington, fac-
tory, a fact also made necessary by
the popularity of Mayer brands in
the Great Northwest.

The accompanying illustration rep-
resents the new addition to the Mil-
waukee plant, which, as previously
stated, will give to this establishment
a producing capacity of nine thous-
and pairs of shoes per day, and make
of it one of the largest and best
equipped shoe factories operated un-
der one roof in the United States.
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8 SELL
T I/\ 1 Wm Mayer Shoes

v«ni.
YO lIIr

Corl,

20. 22. 24. 26 N. Dlv. St..

Knott& Co., Ltd

Grand Rapid*. **|ttineS8 GI*OW

There are reasons for all things. Our increased sales
on FULL CREAM CARAMELS and VILETTA
BITTER SWEET CHOCOLATES for 1906 have
been very gratifying to us as well as to the many
dealers who handle them Increase your candy busi-

ness by ordering some.

Made only by

Straub Bros. & Amiotte
Traverse City, Mich.

“Red Seal Shoes”

“Red Seal” is the seal of shoe quality for
women. All leathers. Twelve styles.
Blucher cut, lace or button, for house or
street wear. Retails for $ 50 and $3 00.

MICHIGAN SHOE CO., - - DETROIT
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CARE OF TURKEYS.

Raising. Feeding and Fattening for
the Large Markets.

Where turkeys are kept they
should always be provided with sep-
arate living houses. In some locali-
ties they are permitted and often en-
couraged to live entirely out of
doors, to roost either in the trees or
upon roosts built for them in the
open. Where houses are furnished
them they should be separate, and all
other kinds of fowls should be ex-
cluded therefrom. There should al-
ways be some ventilation in or near
the roof, and the roosts for the tur-
keys should be well up from the floor
and on the level—never elevated one
above the other, owing to the fact
that each specimen within the build-
ing would be so desirous of perching
upon the top round as to cause over-
crowding, disturbances and quarrel-
ing among the flock. Where the
roosts are upon the level, no one
has advantage of the other. In se-
lecting stock for breeding, turkey
hens over a year old should always be
used. Hens in their second, third
and even fourth year, are the best
producers. With these should be
mated toms not under a year old
nor over two years old. Toms from
14 to 16 months old or in their
second year are always the best. Non-
related flocks should be the rule.
They should be selected for their
perfect health, size and vigor. Never
select the overly large ones; those
of the medium size or some larger
are always the best.

Many years ago the turkey that
produced eighteen and twenty eggs
in a season was considered of the
best. Considerable attention has
been given of late years to the im-
provement of the laying qualities of
the turkey hens. It is not unusual
now to have them produce as many
as fifty or sixty eggs in a season.
Some have done even better than
this.

The feeding of the stock turkeys
should have special attention; they
should not be overfed on fattening
grain, nor should they be underfed
and permitted to grow thin in flesh.
Corn, wheat and some oats should be
given them. A favorite food for
turkey growers for the breeding
stock is boiled oats. The oats should
be boiled, permitted to cool and be
fed to them just warm enough not
to be distasteful as cold cooked food.
Luke warm or milk warm, as it is
termed, is about the right condition
in which to feed boiled oats. The rea-
son for boiling them is because it
softens the hull or husk, making them
more palatable and easy to digest.
The turkeys are fondest of corn and
wheat.

The range turkeys are considered
to be the more profitable, and when
well prepared for market, as desir-
able as are those bred in more con-
fined quarters. Throughout some
portions of Texas and the Western
Stafes they are grown many thous-
ands in one locality. In a communi-
cation received a year ago we were
informed by the writer that within
his acquaintanceship of many miles
of territory would be found in these
different flocks as many as 15000
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young turkeys. His own flock con-
sisted of over 4000. As near as his
records could be kept, he had hatch-
ed in one season about 5400 poults,
over 4,600 of which were grown and
sold to market, leaving him a suffi-
cient number to supply himself and
his neighbors and to replenish his
flock for another season’s work. He
had fed almost entirely from start
to finish on wheat, oats and corn.
During the early stages the wheat
and corn were broken into very small
particles. As they improved in size,
whole wheat, cracked corn and a lit-
tle oats were fed them.. As soon as
they were old enough to go upon
the range, they were permitted to
run at large, being fed only when
weather conditions were such as to
prevent their seeking for their food.
The climate of the Far West having
so little dampness during the sum-
mer months enables the turkeys to
range almost the entire time. It is
always necessary to feed the flocks
of young turkeys during a wet spell.
Too much attention can not be given
to this. Continued rains drabble the
plumage and remove the possibility
of securing a full food supply upon
the range. It is always necessary
to feed quite heavily in this period
so as to prevent the turkeys from
becoming weakened for lack of
food.

Turkey hens make the best moth-
ers for the young poults. They are
apt to hide their nests and hatch
their own eggs, if permitted so to
do. This may be permitted, provid-
ing they are watched and a sufficient
number of eggs removed from the
nest to avoid the possibility of there
being too many of them, which re-
sults in chilling a portion of the
eggs during incubation and reducing
the hatch. When the turkey hens
hide their nests, always watch and
remove the eggs and care for them,
leaving one or two in the nest. When
the hen becomes broody place as
many under her as she can cover and
permit her to hatch them.

The greatest difficulty in the culti-
vation of turkeys is rearing the young
poults from hatching time to six
weeks of age. Dampness, the direct
rays of the sun, lice and every known
ailment possible to young turkeys
seem to visit them continually and
haunt their tracks up to the sixth
week of age. After they have been
grown to this age, it is usually safe
to permit them to wander away and
seek their food supply with the moth-
er hen upon the range. They must,
however, be protected up to this
time from rain, dampness and turkey
lice and be properly fed many times
a day. There are many systems of
feeding them, all of which may be
found in the United States Farmers’
Bulletin No. 200, which the Depart-
ment of Agriculture at Washington
is always ready to send without cost
to any one making application for
same. This bulletin has done much
to improve the turkey growing of
the country. Thousands of those
who have failed before are succeed-
ing now under the instructions gain-
ed therefrom.

The feeding or finishing of turkeys
for the holiday markets is of great
importance to growers. All the

young stock should be plentifully fed
as soon as frost begins to visit the
locality in which they are kept. All
of them should be fed six weeks or
two months before being sent to mar-
ket. This food should consist of
wheat and corn. Plenty of grit
should always be supplied them. Be-
gin to feed sparingly at first. Always
use old corn to begin with if possi-
ble. Gradually add to this new corn
if desirable, feeding but little of the
new corn at first. Increase the sup-
ply of this from day to day until
they' have become thoroughly accus-
tomed to the handling of the same,
when the whole food supply, if nec-
essary, may be made up of this. In-
crease the food supply from day to
day. Plenty of water and grit is
quite as essential as the grain sup-
pi}. When plentifully fed they wan-
der but little and gain much faster
in flesh through this manner of feed-
ing. All turkeys may be increased
fully one-fourth in their weight from
the first of October to the end of
November if they are well fed and
cared for. Thousands of turkeys are
sent to market only three-fourths fin-
ished. Avery small amount of corn
would increase their weight to such
an extent as to add more than 25 per
cent, to their value. The weight and
the value per pound are considera-
bly increased through this kind of
care and proper feeding.

Many people are so desirous of
choice poultry as to finish them for
their own table by feeding a portion
of chestnuts and celery seed each
day to the growing stock. The tur-
keys sent from Rhode Island to the
President have always been finished
with the addition of these very sav-
ory foods. The chestnut fed turkey
is much talked of throughout the
land. It is an expensive food. The
feeding of chestnuts and celery adds
considerably to the cost of their pro-
duction. In New York City alone
several thousands are sold during
Thanksgiving and Christmas times.
To finish them in this way the chest-
nuts are chopped up into small
pieces and mixed with celery seed,
slightly dampened and coated with
ground meal and ground oats, and
fed to them in troughs. Meat does
not seem to be a valuable food in the
fattening of turkeys, nor do they
seem to grow nearly so well under
artificial methods as when carefully
grown in the natural way.

Canned Celery from California.
There is a new California product

—canned celery—and it is expected
to be the “hit” of the cannery, as it

is said to be an entirely new and or-

iginal idea. The company will use
that part of the celery that is usually
left in the field to waste, not being
considered good enough for ship-
ment. It will be taken green and
fresh from the field and put through
a process by the cannery, making it
a valuable and palatable product.
Some prefer the canned article to the
fresh celery, as the stringy exterior
is entirely overcome in the prepara-
tion. A “celery wine” or compound
is also to be made at the cannery,
it is pronounced a wholesome drink,
non-alcoholic, and said to be excell-
ent for nerves and used as a tonic

Claim to Have Two More Factories

in Sight.
Marshall, Jan. 22—The annual
meeting of the Marshall Business

Men'’s Association was held last week
and the following officers were elect-
ed: President, Marvin  Ferguson;
Vice-President, G. M. Lamb; Secre-
tary, C. W. Graves; Treasurer, F. S.
Deuel. The report of the directors
showed that two new factories have
been brought here during the past
year and that the prospects are good
Ifor two more during the coming
year. There is a balance of over
I%CD in the treasury and none of the
1907 dues have been collected. An ef-
fort will be made to increase the num-
ber of members.

During the past week the New
Process Steel Co. has received an
order from the Buick Auto. Co. for
twenty tons of steel castings, this be-
ing the first order from this company.
Orders are coming in in such quanti-
ties that the erection of four more
furnaces and a new foundry will be-
gin within thirty days. This com-
pany, which began with seven men
less than six months ago, is now em-
ploying forty-five and will employ
double that number as soon as the
new foundry is completed.

The reorganized Dobbins Furnace
Co. completed its first year last Tues-
day and the secretary’s report shows
an increase of $11,000 in the com-
pany’s business. A year from now,
if the increase continues, all of the
castings used on this furnace will be
made here, which will mean the erec-
tion of a new foundry.

At its annual meeting the Mar-
shall Gas Light Co. decided to spend
about $5000 in improvements on its
plant during the year.

At a recent meeting of the Lam-
bert Machinery Co. the report of the
Secretary showed that the company
has greatly increased its business
during the last year and large ship-
ments are being made.

The Marshall Furnace Co., during
the year 1906, sold 1,100 furnaces,
breaking all previous records for
this company. The erection of a
large office building will be com-
menced in the near future and the
present office will be utilized for fac-
tory purposes.

Contrary to all previous years the
C. F. Hardy Co.’s food factory is run-
ning full force. The company this
winter has a large force of travel-
ing salesmen in the south and the
experiment is working to perfection.

The Marshall School Seat Co. has
received an order for 10,000 school
seats from a Philadelphia firm and,
in spite of the fact that this com-
pany is already behind in its orders,
the big order will be accepted. A
Chicago company recently gave an
order for 8000 school seats.

Queer Memories of Drunkards.

Dr. lIsador H. Coriat has beer
seeking to arrive at the truth aboul
the queer detached memories of ex-
cessive drinkers. The lost me'moriei
are merely subconscious, and during
a distraction of the upper conscious-
ness may come to the surface and
occupy a place in the conscious men-
jt3l life. This finding gf lost memo-



ries occurs in dreams or in delirious
or hallucinatory states. But Dr. Co-
riat sought to make such memories
come back by means of hypnosis, or
experimental distraction. A case was
admitted to hospital suffering from
delirium tremens. On recovery it
was found that the patient had lost
the memory of all events from noon
of one day to the morning of the
next. The experiment was made in
a quiet and darkened room. No lead-
ing questions were asked, and the
only suggestion made to the patient
was that he must try and fill up the
blank period. The patient was asked
to close his eyes and to listen in-
tently, while a magazine clipping was
read to him, the reading occupying
about three minutes. He was then
told to open his eyes and say what
events had come into his mind. He
immediately replied, “lI have it all
now,” and then proceeded to recall
the events he had forgotten. Other
similar experiments were more or
less successful.

Germany Preserves Its Forests,

The Kaiser is preparing forests for
sthe future. Systematic cutting of
timber and reforesting are practiced W
in Germany. The province of Lor-
raine alone will furnish 8,986,226 cubic
feet of timber; 3,410,254 cubic feet is
building timber and 5,504,340 cubic
feet is fuel wood. Lorraine also furn-
ishes over a million cubic feet of
brushwood for kindping and small
willow for basketry; and 8,970 cubic
feet of stumps and roots, which are
carefully gathered together and used
for fuel. The mountains never are
entirely denuded of timber over any
large territory or area, and small
strips are indicated for cutting by
the authorities, and thick forests are
frequently thinned out. All the un-
derbrush and small branches are sold
in bundles for fuel. Aside from the
large amount of timber furnished by
the forests of Baden and Alsace-Lor-
raine, new timber is constantly being
planted to supply the wants of com-
ing generations. The forests are pro-
vided with splendid drives and walks,
making them at all times accessible
to tourists. On Sundays the trains
in Alsace-Lorraine and Baden are
crowded with people from the cities
and towns, who spend the day in the
forests.

Knew He'd Land Him.

There is a Philadelphia lad, a pupil
in a public school, who is not very
proficient in arithmetic, and whose
apparent stupidity in this respect is a
source of much disgust to his father,
himself a mathematician of some
note.

On one occasion when the father
and son were visiting some relatives
in a town of Pennsylvania, they at-
tended a country fair where “an edu-
cated horse” was on exhibition. The
father took the boy in to see the
prodigies the animal could perform.

“Look at that horse adding, multi-
plying and subtracting numbers!” ex-
claimed the parent. “Don’t you wish
you were that clever?”

“Umph!” muttered the boy. “Just
let me ask him a few questions in
geography!”
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Hardware Price Currentln, ; IRON
B iron.. 2 raelCrockery and Glassware
Light Band g oo rate
AMMUNITION. KNOBS—NEW LIST
Caps. Door, mineral, Jap. trimmings ... 75 STONEWARE
G. D., full count, per m. Door, Porcelain, Jap. trimmings 85 Butters
Hicks’ Waterproof per m. LEVELS % ?alé Peg doz 5 44
’I\EAIUSke\tN Ft’e" e Stanley Rule and Level Co.’s __ dls. é goal gaipper doz
y's Waterproof, per m. METALS—ZINC 10 gal. each
Cartridges. BOO pound casks g. 12 gal. each
No % Ishort per m. 2 50 Per pound ;g gaIIA meatt ttu bs, A
No ong, per m. 1 gal. meat tubs, eac
No. 2 ot Poer 1. Cages MISCELLANEOUS 2 gall meat tbs, cacn
No. 32 long, per m. 575 Pumps, Cistern gal. meat ubs, eac
Primers. Screws. New List Churns
N LoMc b 250, 60||§asters Bed and Plate 2 to 6 gal. per gal 6
e’ ” boxes 250, _per m.......... !'Damper
no. ? Winchester, boxes zgo per m ..1I 60 P American Churn Dashers,per doz. 8
. MOLASSES GATES Mllkpans
Gun Wads- IStebbins’ Pattern 60&10 % gal. flat or round bottom, per doz. 44
Blaclﬁ E((jjge Nos. 11 & 12 U. M. C... 60!Enterprise, self-measuring 30 1 gal. flat or round bottom, each.. 6%
Black Edge, Nos._9 & 10, per m 70 1 |
Black Edde: No 7, per m.P o PANS ;;%gai. flat OF r%lLlanzgdbr;\{ltltlJ'Fr?agser 99
Loaded Shells clanAame fisksd 1 §al. flat or round bottom,.'eadh ], L
y ' polishe
Drglet‘)Nf Ezlvilf_':g'r eShOtgunSl Per 1“A PATENT PLANISHED IRON %{ gaalll lenlrreeppr:)oooff bgﬂ%erpggsdos
; : 1z er " Wood's pat. plan’d. No. 24-27..10 80 :
Po4wder Sh;t Shot  Gauge 100 “B  \voods pat. plan'd. No. 25-27.. 9 80 Jugs
4 i%g 109 ig $§ Broken packages %c per lb. extra. % gal. per doz.. 54
4 1% 5 10 5 % PLANES vi %al.5 perI doz..
4 1% 6 10 2 90 Ohio Tool Co.'s fancy .. 40 0 ga per gal.
4% 1% 5 10 2 95 Sciota Bench 50 EALING WAX
4% 1% 4 10 3 00 1Sandusky Tool Co.'s fancy 40 0 Tos. mpackage Per th g9
g 1 10 12 250 Bench, first quality ... 45 LAMP BURNERS
1 8 12 2 50 NAILS No. O Sun ..
3% 9 6
3% 10/{? 5 2 2 8 advance over base, on both Steel & wire No. 1 Sun 40
3% 1% 4 12 5 70 Steel nails, base ... ¢35 No. 3 Sun ”
Discount, one”third and five per ctnL IK BO”advanfe ¢2 Tubular la
No. 10 PaperbShedllsb—Not 1&.()()aded w00, 721 tod 16 advance ... e k Nutmeg e HTHRTHET [ f
o, 10, pasteboar oxes , per . i 8 advance MASON FRUIT JARS
No. 12, pasteboaér;;jn’;)c())vxvzserloo, per 100. 64! %aﬁdnimccee With Porcelain Lined Caps
%" Ibgv, per keg 490 3 aHVANLE Pints Pw* ««i
5 " n2 . mor oo Auart wonow s o5 B
TSN 2#1%5")%er " - oo 1RINE,S BSVANCE L. " " e 0 3
Casmg s advance Caps110” 25
5 I|n| sacks conhalnlnﬁ 25 Ibs4 . (F:Iansl|snhg 1% gg\\’/aaziee o Fruit Jars packed 1 dozen in boxl
rop, all sizes smaller than B ... Finish s advance 3t LAMP CHIMNEYS—Seconds.
AUGERS AND BITS Finish 6 advance 45 Per box of « dos.
Snell’s . g0 Barrell % advance’ Anchor Carton Chimneys
Jennings’ genuine RIVETS XT Ha £ chlmney in corrugated tube
Jennings’ Imitation Iron and tinned 50 . 0,Crimp tOP s 17#
AXES ICopper Rivets and Burs.. 45 Ng' ; g::mg Egg e Il "
First Quality, S. B. Bronze.. ,s gl ROOFING PLATES Gla In Cartons®
First Quality, D. B. Bronze 00 11x20 IC, Charcoal, Dean No. 0, Crimp top ooy ko1, ea
First Quality, S. B. S. Steel .7 00114x20 1X, Charcoal, Dean No. 1, CrimD ton v % «
First Quality, D. B. Steel .10 s0 20x28 IC, Charcoal, Dean . no. 2 cnmp t “
rS’' Charcoal, Allaway Grade 7 50
) BARROWS i?. Charcoal, Allaway Grade o 00 No. & CHinfpNiopc'ass
galldroad ~15 0 iS’ Charcoal, Allaway Grade 15 0 No. I. Crimp top
araen 20x28 IX Charcoal, Allaway Grade 18 00 pjq 2, Crimp top
Sisal, % inch andRIoafEeSr 9N Pearl Top in Cartons
Stove ' GET o No. 1 wrapped and labeled
Clarrlage new o SAND PAPER . No. 2, wrapped and labeled
90 List acct. 19, '86 eeeriimsrrnrrerrreeniininns dig. so Rochester in Cartons
. SASH WEIGHTS No. 2 Fine Flint, 10 in. (85c doz.)..4 60
Well, plain e, 450 gqlid Eyes, per ton .. N°- 2. Fine Hint, 12 In ($1.35 doz.) 7 Id
BUTTS, CAST SHEET IRON N°. 2, Lead Fl_mt, (95c doz.) I M
Cast Loose, Pin, figured. S o No. 2, Lead FImF 12 In ($1.51 dos.) 8 71
Wrought, narrow é"bl 5!3\(& © “17 . Electric In Cartons
Nos. 18 to 21 X 3 at No. 2, Lime (75¢c do0z.) ..ccocevnnnnn 4 sa
% in. 5-16 in. % in. % in. NOs. 22 to 24 .4 io 300 No. 2, Fine Flint, (8l» doz.) 4 eg
Common 7 ¢c..6 C..6 c..A%c |_>|(os 25 t0 26 ﬂ §8 3?8 No. 2, Lead Flint, (95c doz.) ....... | M
BB .. 89%c...7%cC...6%cC....6 ¢ e LaBastle
ebb ... R C T C e & e Al Sheets No. 18 and lighter, over 30 No. 1, Sun Plain Top, ($1 do J c L TH#
CROWBARS inches wide, not less than 2-10 extra. No. 2. Sun Plain Top, ($1.21 dos.)..9 it
SHOVELS AND SPADES L CANS
Cast Steel, per Ib s 5 _.
First Grade, Doz.. ai tin cans with spout per dos..| 29
CHISELS Second Grade, Doz IIIIIIIIsOOl gal galv. iron with spout, per doz..| 40
Socket Firmer .. 65 SOLDER 2 gal. galv. iron with spout per doz..2 25
Socket Framing 65 o 0 “ gal galv. iron with spout, per doz.. 3 25
Socket Corner 65 % @ % e 2 0 gal. galv. iron with spout, per doz. .4 10
Socket Slicks 65 _The prices of the many other qualities Jj gal. galv. iron with faucet, per doz. 3 85
ELBOWS of solder in the market indicated by pri- 5 gal galv. iron with faucet, per doz 4 50
vate brands vary according to comoo- 5 ‘gal. Tilting cans ........... 7
ggm’héaplgcepeer InOZ per doz. sition. 5 gal. galv. iron Nacefas
Adjustable SQUARES LANTERNS
EXPANSIVE BITS Steel and Iron ... 60-10-5 No. O Tubular, side lift u
. TIN—MELYN GRADE No Tubular .. f« 75
Clark’s small, $18; large, $26 40 No
TR R B 1938 e Shueen . .
FILES—NEW LIST 0 " ¢h | B 12 Tubular, side lamp ic ¢0
: 10x14 IX, arcoal .. : No. 3 Street lam each 319
N_emr/] {-\merlcan Each additional X on this grade.. 1 25 . LANTEpl'?N GLOBES
icholson’s ... _ Xroo, X
Heller's Horse Rasps 70 TIN—ALLAWAY GRADE N°e- O Tub., 1 doz. each,
10x14 1C, Charcoal o Tub., cases 2 doz each,
GALVANIZED 14x20 IC, Charcoal i - £u9 'bbls. 5doz, each, per bbl..
Nos. 16 to 20; 22 and 24 25 and 26; 27, 23 10x14 1X, Charcoal No. 0 Tub., Bull's eye, cases 1
List 12 13 15 16 14x20 1X, Charcoal ... BEST hit tt K
Discount, 70. Each additional X on this Rrade..l 50 white °°d en wicks
BOILER SIZE TIN PLATE « 7con£g|ns ﬁz yards in one plelfe28
GAUGES 14x56 1X., for Nos. 8 & 9 boilers, per Ib. 13 {5 "4 in wide ber gross or roll. 38
Stanley Rule and Level Co.s...... 60fejv TRAPS N°- 2’1 in. wide, per gross or roll. 60
Steel, Game 75 no 0,1% in.wide, per gross or roll. 90
GLASS Oneida Community, &10
Single Strength, by box .dis. 90 H
Double “Strength, by box 0GR GO ey & Norton's. & COUPON BOOKS
By the light 90 X 5J books, any denomination
Mouse, delusmn per doz
100 books, any denomination
HAMMERS WIRE 500 books, any denomination
Maydole & Co.'s new list ..dis. 33% Bright Market 60 1000 books, any denomination
Yerkes & Plumb’s ... dis. 40&10 Annealed Marke 00 Above quotations are for either Trades-
Mason’s Solid Cast Steel ..30c list 70 Coppered Market 50&10 man, Superior, Economic or Universal
HINGES Tinned Market ... 0&10 grades. here 1,000 books are ordered
. Coppered Spring St 40 at_a time customers receive specially
Gate, Clark’s 1, 2, 3 ... dis. 60&10 Barbed Fence, Galvanize 2 75 printed cover without extra charge.
Barbed Fence, Painted COUPON PASS BOOKS8
HOLLOW WARE ’
Can be made to represent any denomi-
Pots 50&10 WIRE GOODS nation from $10 dow p s Y !
Kettles 50&19 Bright 50 books 1cn
SPIAEIS i 50&iv Screw Eyes Jog 2
HORSE NAILS Hooks ...
1000 DOOKS oo 1111111120 00
AU SADIE oo dis. 4o0glo Cate Hooks a

HOUSE FURNISHING GOODS

StampedTinware, new list
Japanese Tinware .

0 Coe’s Genuine

WRENCHES
Baxter’s Adjustable, Nickeled..

Coe’s Patent Agricultural, Wrought. .
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CREDIT CHECKS
500, any one denomination
1000, any one denomination
2000, any one denomination.
Steel punch

.2 90
.3 no
..g 00




38

Observations of a Gotham Egg Man.

The decrease in receipts at markets
as compared with last year is doubt-
less due entirely to the smaller quan-
tity of storage eggs carried over the
turn of the year, and to the fact that
there has been a much smaller move-
ment from interior storage houses to
the seaboard markets. It is alto-
gether probable that all the seaboard
markets have had more fresh gather-
ed eggs so far in January than they
had last year. Yet the receipts of
fresh gathered eggs at all the princi-
pal distributing points have been
smaller than might have been expect-
ed in view of the generally mild and
springlike weather prevailing most of
the season in the South and South-
west. It is generally believed that
production has made an increase nor-
mal to the weather conditions, but
that collections have been interfered
and floods recently prevailing in
many sections and that the early
clearance of storage eggs at interior
points has resulted in a larger coun-
try absorption of new eggs.

Owing to the mild weather gener-
ally prevailing in producing sections,
and the belief that a considerable
bank of fresh eggs was accumulating
in the hands of farmers and country
storekeepers there has lately been
considerable uncertainty as to wheth-
er the remaining storage eggs could
be cleared before arrivals of fresh
would increase enough to alone sup-
ply all demands on the present basis
of consumption. A considerable part
of the consumptive demand in this
section has been continuously sup-
plied with storage stock, and there
has been every indication that our
supply of these would be practically
exhausted by the first week in Febru-
ary. It will be evident that this sit-
uation of affairs has made possible
a shortage of stock in case of any
interference with a fairly rapid in-
crease in fresh supplies; but on the
other hand it has been considered
quite possible that the accumulation
of fresh eggs at country points would
result in very free receipts as soon
as stock could be collected and for-
warded. so that the market has had
a feverish and unsettled tone from
day to day with prices fluttering ac-
cording to momentary conditions of
supply.

1 he output of refrigerator eggs
from local storage houses was more
rapid last week than the week be-
fore and at this writing we think
there are hardly more than 40,000 to
45,000 cases remaining to be moved;
of these quite a few thousand cases
perhaps 12,000 to 15000—are owned
by parties who have special outlets
for them and who will not throw their
goods upon the general consumptive
outlets.

At this writing colder weather is
reported in the Ohio Valley and
throughout the Central West. It is
considered probable that this if not
accompanied by much snow, may
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tend to increase receipts of eggs by
making the roads more readily pass-
able, permitting country holders to
market their accumulations; and so
there seems to be a fair chance that
we shall have enough fresh eggs to
supply all demands by the time our
moderate remaining stock of held
eggs is exhausted. But there are still
several weeks before we can be as-
sured of permanently liberal sup-
plies on the basis of spring consump-
tion and prices, and if the belated
winter should show up during this
time there might yet be a season of
shortage.

The fresh gathered stock generally
shows a lack of grading and many
lots contain a considerable propor-
tion of small or dirty eggs or both;
for this reason it is very rare to
find any stock that will pass inspec-
tion higher than a “first” and the quo-
tation previously made for “extra
firsts” has been eliminated. There
are, however, a few marks of se-
lected Western eggs, showing good
size and running clean for which
the prevailing quotation for firsts can
be exceeded \2@ic per dozen. The
best marks of Kentucky and Tennes-
see eggs are selling about even with
Western, but there are a good many
lots of both Western and Southern
eggs which have to be shaded about
ic and a few for the prompt sale of
which a greater concession is neces-
sary.

Fresh dirties and checks are in light

tpply and meet a fair demand; they
have not declined in proportion to
the reduction in higher qualities.

When fresh firsts were pushed up
to 9c last week holders of really fine
storage eggs advanced their asking
prices to 25c in some instances and
a few sales were made at that figure
during two or three days; but quality
to command that price was exception-
al, general sales ranging 22@24c. The
stock of storage goods here is grad-
ually wearing away—in fact, the re-
duction last week was greater than
the week before—and holders are still
m hopes of being practically out be-
fore the receipts of fresh become
sufficient to force prices much lower.
At the close there is a fair call for
the cheaper grades—such as can be
bought at about 20@2ic—but the
stock held higher, say at 22@23c, is
moving rather slowly owing to the
more liberal supplies of fresh.—N. Y.
Produce Review.

Write us for prices on

Feed, Flour and
Grain

in carlots or less. Can supply
mixed cars at close prices and i+
mediate shipment.

We sell old fashioned stone
ground Buckwheat Flour. Now
is the time to buy.

Grand Rapida Grain & Milling Co.
L. Fred Peabody, Mgr.
Grand Rapids, Michigan

Egg Cases and Egg Case Fillers

Constantly on hand, a large supply of Egg Cases and Fillers, Sawed whitewood
and veneer basswood cases. Carload lots, mixed car lots or quantities to suit pur-
chaser. We manufacture every kind of fillers known to the trade, and sell sane in
mixed cars or lesser quantities to suit purchaser. Also Excelsior, Nails and Flats
constantly in stock. Prompt shipment and courteous treatment.  Warehouses and
factory on Grand River, Eaton Rapids, Michigan. Address

L J SMTH & CO., Eaton Repid*, Mich.

Redland Navel Oranges

We are sole agents and distributors of Golden Flower and
Golden Gate Brands. The finest navel oranges grown in
California.  Sweet, heavy, juicy, well colored fancy pack.
A trial order will convince.

THE VINKEMULDER COMPANV

41.|< Ottawa St GRAND RAPIDS, MICH.

Clover and Timothy

All orders filled promptly at market value.

ALFRED J. BROWN SEED CO.» GRAND RAPIDS, MICH-
OTTAWA AND LOUIS STREETS

We Pay

Top Prices for Hogs and Veal

Also for Butter, Eggs and Poultry. (Ship us only cornfed pork.)
Money Right Back

WESTERN BEEF AND PROVISION CO.
71 Canal St., Grand Rapids, Mich.

BEANS AND EVAPORATED APPLES

We are in the market for beans of all kinds and
evaporated apples in carlots or less.  Will purchase
outright or handle on commission.

JOHN R. ADAMS & CO. 3 Wabash Ave, Chicago, 111

You Don’t Have to Worry
about your money—or the price you will
get—when you ship your small lots of fancy
fresh eggs to us. Uept-

L. 0. SNEDECOR & SON, Egg Receivers, 36 Harrison St, New York

Established 1865. We honor sight drafts after exchange of references.

Never mind how the market goes—if you
fv n shiF us, faricy fresh stock—we can use
rSf1? at pleaslDg Prices—in our Candling
We Want Your Business

W. C. Rea Aj. Witz!

REA & WITZIG

PRODUCE COMMISSION
104-106 West Market St., Buffalo, N. Y.

We solicit consignments of Batter, Eggs, Cheese. Live and Dressed Pomtr
Beans and Potatoes. Correct and prompt returns.
REFERENCES

Marine National Bank, Commercial Agents, E>r<1press Companies; Trade Papers and Hundreds 1
Shippers

Established 1873

Butter, Eggs, Potatoes and Beans

I am in the market all the time and will give yon highest prices
and quick returns. Send me all yonr shipments.

R. HIRT. JR.. DETROIT, MICH.



Raising Stuffed Geese a Growing In-
dustry.

Watertown, Wis. Jan. 28 The
stuffed geese industry in this vicinity
is growing yearly, until now it has
reached a total of more than 5000
geese per season, with an income to
the farmers raising them of more
than $25000, or an average of over
$5 for each goose. One farmer alone
received the sum of $00 for 154
fowls, or nearly $ apiece. This
enormous product is marketed all
over the United States and is pur-
chased chiefly by the Jews, who use
the fat in place of butter and make
pate de foie gras of the liver, which
grows to an enormous size during
the stuffing period, some of them
weighing 314 pounds. These large
livers are taken from geese which
weigh 30 pounds and more one mar-
keted this season weighing 34 pounds.
The heaviest ever marketed here so
far as known weighed 36 pounds.
The price paid for these geese is the
average weight of the lot. If they
average 24 pounds the farmer re-
ceives 24 cents a pound for them:

In the preparation of the geese for
market great care must be taken, as
the slightest injury before killing will
destroy the goose for marketing pur-
poses. After killing, great care must
also be taken in dressing the fowl
as the skin is very tender and liable
to split open if not handled care-
fully. The stuffing season usually is
three weeks, although some make the
period shorter and some a trifle long-
er. The geese are not nailed down by
the feet as some people imagine, but
are kept in pens toward the close of
the season with plenty of water with-
in easy reach. The noodles with
which they are stuffed are generally
prepared from a mixture of rye and
wheat flour which is baked in the
oven and afterward can be softened
before giving to the fowl. During
the first and second weeks the stuffing
is done at certain regular intervals,
but during the last week they must
be attended to almost hourly, day
and night. This is generally attend-
ed to by the women of the house-
hold, although sometimes the men
look after the work.

When marketed the poultry have a
very inviting appearance, being plump
and snowy white with not an abra-
sion or bruise, and so tied as to re-
semble a huge roll of white butter.
They are stuffed by the farmers up-
on orders from the local dealers who
in turn have orders for the fowl away
in advance of the season.

Feeding for Eggs.

Feeding for eggs can be largely
governed through a proper knowl-
edge of the food supply. Where fat-
tening foods are given foods that
are full of starch and of heat, they
do not contain a sufficient supply of

ESTABLISHED
1883

WEALTHY AVE. AND S.
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protein. Where all corn is fed, there
is plenty of food for the yolk, but
scarcely anything for the albumen
or white of the egg. When fed free-
ly all foods rich in protein, there is
assurance of a full supply of protein
for the albumen or white of the egg.
We do not think that there is any
kind of grain which does not furnish
a sufficient amount of the fatty sup-
ply. Remember when selecting the
winter food supply for the laying
hens to furnish them plenty of pro-
tein, and plenty of the product which
creates the albumen or the white of
the egg for in all these there will be
plenty of the fat and the water. The
one great necessity of the food sup-
ply for winter is to have the greatest
amount of protein combined with
what is called a roughness or coarse-
ness in the food, so as not to have
the ration so constructed as to be
unbalanced.

A writer from Tennessee gives his
experience in feeding cotton seed
meal to chickens. Twenty-four Bar-
red Plymouth Rocks that were lay-
ing but three or four eggs per day
to the lot while feeding on corn gave
much better results when the feed
was changed to corn chops, bran and
cotton seed meal. He is now get-
ting daily eighteen to twenty eggs
per day from the flock of birds. The
feed consists of one quart each of
the chops ,bran and a gill of cotton
seed meal twice daily, with pouCtry on
an open range. The writer remarks
a change is noticed within twenty-
four hours when changing from the
corn diet to the ration above de-
scribed. There seems to be consid-
erable experimenting with cotton
seed meal with poultry in the South.
Many have wondered whether it
would make as good food ration as

linseed meal. The difference in the
ration is as follows: Cotton seed
meal shows 37 per cent, protein,

wheat bran 12, while corn but 7. The
difference in food value between these
is very apparent, yet some contend
that cotton seed meal is a dangerous
food for poultry.

Live Poultry in Cleveland.

Without a permit from the Board
of Health poultry dealers will not be
permitted to kill fowl in Cleveland,
Ohio, hereafter. Members of the
sanitary force are investigating all
places where fowl are killed and
dressed for the market, and unless
the same are in a sanitary condition,
the slaughtering

chickens, turkeys ducks and geese
will be stopped.
After the place has been made

sanitary the dealers ask for an in-
spection, and then if the place is
found up to the requirements of the
law, a permit is issued. Many dealers
have applied for licenses within the |

WYKES

and dressing of |
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past few days, and licenses are issued
if a permit from the Board of Health
is shown.

We want competent

Apple and Potato Buyers
to correspond with us
H. ELfIER nOSELEY & CO.

S04, 506, 508 Wm. Alden Smith Bldg.
GRAND RAPIDS, MICH.

Some folks always pray, “Forgive
us our debts” just before the offering
is taken.

Three Carloadsd”™M atc" &8

Sold and delivered in Grand Rapids and vicinity in the last thirty days. Blue

tips are the only kind to buy and sell. Write or phone.

C. D. Crittenden Co., Distributors for Western Michigan.
Both* Phones 1300 3 N. lonia St., Grand Rapids, Mich.
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We Buy We Sell All Kinds
White Beans, Field Seeds,
Red Kidney Beans, Peas, Beans,
Peas, Potatoes, Onions, Apples,

Onions, Potatoes.
If wishing to sell or buy, communicate with us.

Apples, Clover Seed.
Send us your orders.

MOSELEY BROS , WHOLESALE dealers and shippers
Office and Warehouse Second Ave. and Railroad.
BOTH PHONES 1217 GRAND RAPIDS, MICH.

CALIFORNIA LEMONS

Quality fine. Prices $3.25 to $3.75 according to size and grade.
Both Phones Grand Rapids, Mich.

Car just In.

C. L. Reed & Co.

Butter

I would like all the fresh, sweet dairy
butter of medium quality you have to

send.

American Farm Products Co.
Owosso, Mich.

£. F. DUDLEY, Manager

BUTTER

For this week’s shipment we are paying 22j"c delivered here for roll
butter well wrapped and good enough for table use.

EGGS

Market_subject to change. Better ship by express till weather moderates.
We are paying delivered here today (Monday.)

STROUP & CARMER, GRAND RAPIDS, MICH.

A CO.

THOS. E. WYKES
CLAUDE P. WYKES

SUCCESSORS TO WYKES-SCHROEDER CO.

weevisste seaens v FLOUR, GRAIN & MILL-PRODUCTS

IONIA ST.

GRAND RAPIDS, MICH.
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Commercialo
Travelers

Michigan Knights of the Grip.

President, C.” Klocksiem, Lansing;
SecretarK. Frank L. Dag, Jackson; Treas-
urer, John B. Kelley, etroit.

United Commercial Travelers of Michigan.
Grand Counselor, W. D. Watkins. Kal-

amazoo; Grand Secretary, W. F. Tracy

Flint.

Grand Rapids Council No 131, U. C. T.
Senior Counselor, W. D. Simmons;

Secretary and Treasurer. O. F. Jackson.

Credit for All Sales Made in Terri-
tory.

Whether or not it is wise to give
a salesman credit for all the orders
received from his territory, includ-
ing those which are sent voluntarily
by customers and those secured by
“follow-up” systems, is a question
that has perplexed many sales mana-
gers. It is assumed by many busi-
ness houses that such credit should
not be given to the salesman. They
argue that unless a sale is a direct
result of effort or influence on his
part he can not be justly entitled to
credit for it, and that to concede him
this advantage would be equivalent
to removing his incentive for hard
work.

This contention is made especially
in cases where a business is so well
advertised and established that a
great many orders might be expected
to come to it without personal so-
licitation. The manager considers, in
such instances, that many of his sales-
men would be tempted to “soldier”
if they knew that all business re-
ceived from their territory™ would be
credited to them regardless of wheth-
er or not they were instrumental in
securing it.

Experiment has proved, however,
that exceptions may be taken to this
reasoning.

Although we could depend upon a
certain amount of trade to come to
us without our having to send after
it—although, as a result of a sound
advertising policy, orders come from
customers whom our salesmen have
never called upon—results have jus-
tified us in crediting each salesman
with all the business received from
the territory allotted to him.

Under this arrangement the sales-
man learns to adjust his work in a
manner that gets the best net re-
sults. He is not jealous of the im-
pression made on prospective cus-
tomers in his territory by the cata-
logues and advertising matter which
the house sends out—as he might be
perhaps if he feared the interest they
excited would lead customers to send
in orders voluntarily for which he
would receive no credit.

Salesmen who know that their ter-
ritory would yield an abundant har-
vest of orders in any event, and who
know also that they will be credited
by their house only with such or-
ders as they have been instrumental
in getting, are sometimes confronted
with a peculiar temptation. They
feel inclined to deprecate the special-
ties which their house features in its
advertising—and which the bouse
therefore has a keener interest in
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marketing—since it appears that
pushing these specialties they
aiding a competitor.

To their perverted view of the
case the advertising department of
their fir mseems to be working in
competition with them. They are
disposed to make a customer sus-
picious of the advertised proposition,
and to create in him a preference for
other styles and combinations than
those which have been featured in
the advertising. The effect of this
is to make the customer feel that he
can not safely order by mail and that
he can safely rely' upon the salesman
to guide him in placing his order and
give him disinterested service. Such
an order is filled by the house, and
the salesman is given the same cred-
it that he would receive if he had
secured the customer’s order for the
special proposition. The profit and
convenience of the house may not
be so well served, but the house has
little opportunity to object since the
salesman can represent that his cus-
tomer was obdurate; and can argue
that, since the customer turned down
this special proposition with its ob-
vious advantages, a greater degree of
salesmanship was manifested in se-
curing his order for an alternative
proposition. It doesn't appear, of
course, that the customer supposes
the obvious advantages to be all in
the latter.

Such restrictions placed upon the
salesman’s credit may lead to other
unpleasant results. The salesman
may dissuade the customer from
sending in orders by mail, urging
that the practice deprives salesmen
of their livelihood and assists the
supplier in building up a mail order
business which may eventually com-
pete with the customer in supplying
the public direct.

It also follow's that the salesman
will be less enthusiastic in distribut-
ing his firm's literature among cus-
tomers. He feels that if he leaves a
pamphlet or circular behind him he
is leaving a rival salesman on the
premises—one that will get business
away from him.

A salesman who knows that all the
business from his territory will be
placed to his credit works in har-
mony with all the departments of his
firm.  He distributes its literature
liberally; he never forfeits a customer
by overstocking him, but prefers to
sell him just enough goods to meet
his demand so that he will be ready
to place future orders so soon as the
styles change or a new product is
to be exploited. In short, he keeps
pace with his customer.

But best of all the salesman, under
this arrangement, will “pull” for his
customer’s mail order business.

He will get many dealers into the
habit of ordering by mail—so that his
firm secures their business at a
saving of the. expense of sending a
salesman after it.

To state the situation simply, un-
der one arrangement the salesman
feels that he is thrown out into a
territory to compete not only with
other firms in the same line of busi-
ness but in a sense with the very
house for which he travels. With
him it is not a question of develop-

ing the territory and getting the best
net results in the long run—it is a
question of making a big showing at
once, regardless of ultimate results.
Often he will overstock a customer,
knowing that in doing so he will lose
that customer’s future trade, but so-
laced by the thought that if he ac-
cepted a smaller order at present he
w'ould get less credit and would pave
the way for the customer’s reorder-
ing by mail.

He would rather that the future
business of the customer be lost al-
together than turned over to the ad-
vantage of a rival department in his
house.

In a business like ours a great deal
must be left to the discretion of the
salesman.

There are over loo items in the
line he carries—which is that of pho-
tographic supplies—and there is a
wide diversity in the class of trade
to which he caters.

He may have a customer on the
outskirts of some small town who
does a thriving business with a very
cheap class of patrons. The shop
may be small and uninviting. The
small photographs exhibited in the
place may indicate that the customer
adheres to old fashioned methods,
employs cheap and antiquated mate-
rials and has no conception of mod-
ern styles. If the salesman is indis-
creet he will assume the role of
missionary and try to interest the
customer in “new fangled” styles and
processes. He would have the pho-
tographer revolutionize his business
—and the result would be that the
latter’s clientage, untrained in these
new ideas, would quit dealing with
him. A discreet salesman will bear
in mind the axiom of William D.
Howells, which is something to this
effect: “One of the first principles in
business is to supply an existing de-
mand satisfactorily until another can
be created.”

A customer who sells tin types and
cheap hand-colored photographs may
be doing a thriving business and his
orders are more desirable than those
of a fashionable photographer who
buys expensive materials on a ver
small scale. In selling to a custom
er of the first type the salesma;
should enter heartily into the spiri
of the class of people with whom K<
is dealing, selling them what the;
will like—not what he thinks thel
ought to like—and taking care no
to make them suspect their own ig
norance.

People of this class are not capa
ble of accepting new criterions;
make them dissatisfied with the onel
they already possess is not so likely
to stimulate them to buying bettei
goods than they have been used t<
as to discourage them from buying
at all.

On the other hand, salesmen whc
approach fashionable dealers must b*
always ready to advance some new
idea and make such dealers see its
value both from a practical and
aesthetic standpoint. So long as the
aesthetic can be proved to be prac-
tical one can not be too precipitate
in adopting the attitude of missionary
and getting the customer to revolu-
tionize his business accordingly.

It will be seen that adaptability is
a most essential factor in selling
such a line as ours. Salesmanship.

From Frat To Factory.

The College Graduate, just out, en-
tered upon his first employment.

Do you know Greek?” his em-
ployer enquired.

“l took a prize in it.”

“Latin?”

“Yes, sir.”

"Trigonometry?”

“Yes, sir; every word of it.”

“Are you up in history?”

“Yes, all kinds.”

“Archaeology?”

“Yes.”

“Civics?”

“Yes, sir.”

“Economics!”

“Yes, sir.”

“Well, clean out that scrap basket
and take these letters to the post-
office.”

Salesmanship: Go in and take an
order. Don’t expect the customer to
suggest that he would be pleased to
give you one. Don’'t wait for him
to make a formal speech, bestowing
it upon you, like a college professor
handing out a diploma to a bashful
graduate. No one finds it easy to
make up his mind while somebody
is waiting for him to do so. Never
put your customer to the trouble of
making up his mind when you can
do it for him. Talk from the ‘start
as if you took his consent for grant-
ed. Keep the whip hand in the con-
versation, and don't give him a
chance to block you with a definite
“No!” As soon as you have won his
confidence and made clear to him
just as many facts about your propo-
sition as it is necessary for him to
know—'wasting no time on super-
fluous information—close the inter-
view by presenting the order blank
for him to sign. Do this in a confi-
dent, decisive way, as if there could
be no question of his complying—as
if it were as much a matter of course
for him to sign as to answer the
“Hello!” of a friend on the street.

When you speak or write keep in
mind five cardinal principles of good
expression. They are: Correctness
m the matter of grammar; clearness
in the matter of the arrangement of
ideas; force, ease and unity. A sales-
man, as well as a writer ,needs
“style.”

A close study or business princi-
ples is what makes the principals in
a business.

The Livingston
Hotel

will be headquarters
for the

Michigan Ratal Grocers’
and General Merchants*
Association

when the Ninth Annual Convention
is held in Grand Rapids

Feb. 12,13 and 14



MULTIPLIES EARTH’'S FOOD.

It is reported by cable that Sir Wil-
liam Crookes, one of England’s emi-
nent scientists, has discovered a com-
mercially profitable method for ex-
tracting nitric acid from the air. If
the report is correct, it means the
earth’s production of food can be
greatly increased, perhaps many times
multiplied, and the fear of scarcity of
sustenance because of over-population
may be dismissed. The discovery, if
it shall be confirmed, is one of in-
calculable value to the world. Its im-
portance can be easily realized from
the fact that the only known source
of supply of nitrates for fertilizing
purposes is in Chile, and those beds
must sooner or later be exhausted.
But even the price of this product
makes its use impossible for common
fertilizing purposes.  Sir  William
Crookes’ researches and experiments
have for several years been along the
lines of perfecting a method for ex-
tracting nitric acid from the air in
such quantities and so cheaply as to
make the product available for agri-
culture. Several years ago he pub-
lished a volume dealing with the
wheat problem. He contended there-
in that practically all arable land in
the world adapted to the production
of wheat was then under cultivation;
that any increase in that acreage could
be made only at the expense of some
other crop, and that without an in-
crease in acreage or the discovery of
some fertilizer rich in nitrates, the
soil would become impoverished and
production of wheat per acre steadily
decrease.

Sir William in his book regarded
wheat as the most essential food of
man’s diet. He asserted the wheat-
eating nations were the progressive
nations of the world, and, by implica-
tion at least, declared there would be
a retrograde movement in any people
which by reason of scarcity should be
forced to abandon white bread as a
food. He dwelt upon England’s de-
pendence upon America for its wheat
supply and pointed out that with the
rapid increase of population in the
Western Continent the exports to
the British Isles would steadily dimin-
ish, unless the production of wheat
could be vastly increased. Sir Wil-
liam’s whole argument was designed
to point how urgent was the neces-
sity of finding a new source for sup-
plying to the soil the nitrates of
which successive crops were robbing
it. His belief then expressed was
that this supply was to be found only
in the nitrogen in the atmosphere, but
the great problem was to make its
conversion into nitric acid commer-
cially practicable. While some of the
fears Sir William expressed in his
book as to a possible shortage in the
world’s food supply appear to have
been much further removed than they
were, by the great advances in scien-
tific agriculture in the past few years,
the fact remains that students of that
branch of science have regarded his
arguments as very forcible and the
problem of providing nitrates for fer-
tilizing purposes a serious and urgent
one. If Sir William and his fellow-
scientists have succeeded in perfecting
a practical method for the production
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of an atmospheric fertilizer, they have
rendered mankind an invaluable ser-
vice.

Movements of Michigan Gideons.

Detroit, Jan. 29—John H. .Nichol-
son laid his mother to rest last
Thursday. He was with her the last
few days of her stay here.

Grand Rapids Camp will please re-
port at once the name and address
of their new Camp Secretary to the
National and State Secretaries.

Louis W. Cheney was in Owosso
last week in the interests of the New-
aygo Portland Cement Co.

The Michigan State Gideon con-
vention will be held in Lansing Sat-
urday and Sunday, April 27 and 28,
and President Huntley is now cor-
responding with his committees and
the Camp at the Capital City. The
State Secretary desires a postal card
from every brother who can and will
attend. Jackson Camp has reported
and we desire to hear from every
camp and member.

S. M. Wright, E. K. Mohr, B. A.
Beneker, Grand Rapids; E. D. Med-
er, West Bay City; Dear S. Flem-
ming and Kirk S. Dean, of Jackson,
are all 1907 Gideons. Fred Albert
Osgood is a 1908.

Alfred R. Hardy, of this city, seems
to be lost, as all love letters sent to
him at his former address are re-
turned. If you find him notify State
Secretary, 387 Harrison avenue, De-
troit, and National Secretary, 17 Quin
cey street, Chicago.

George M. Jaynes, Frank A. Ver-
nor, C. Pl. Joslin, Alonzo C. Holmes,
Jacob J. Kinsey, W. D. Van Schaack.
Edwin A. Field and Aaron B. Gates
were in attendance at the Gideon day
service at the Y. M. C. A. last Sun-
day afternoon. C. M. Smith read the
Scripture and Frank A. Garlick gave
a very forceful address and talked
again in the evening at the McGregor
mission.

President Smith and Secretary Gar-
lick were in Toledo last Monday ar-
ranging a programme for the eighth
National convention, which is to be
held in that city July 26, 27 and 28

Keep A-goin’.

If you strike a thorn or rose

Keep a-goin’!
If it hails or if it snows

Keep a-goin’!
"Taint no use to sit and whine
When the fish ain't on the line,
Bait your hook and keep a-tryin’;

Keep a-goin’!

When the weather Kkills your crop
Keep a-goin’!

When you tumble from the top
Keep a-goin’!

S’pose you're out o' every dime,

Gettin’ broke ain't any crime.

Tell the world you're feelin’ prime!
Keep a-goin’!

When it looks like all is up
Keep a-goin’!

Drain the sweetness from the cup;
Keep a-goin’!

See the wild birds on the wing,
Hear the bells that sweetly ring,
'When vou feel like singin’. sing—
Keep a-goin’!
Aaron B. Gates.

One of the Rarest Qualities To Be
Found.

Salesmanship of the highest type
is one of the rarest qualities to be
found. A successful salesman must
be charged with energy, enthusiasm,
knowledge of his line, and be able
to make the customer take the same
view of things that he does.

To a great extent selling goods is
a battle of minds, and the more
forceful personality generally wins.
Salesmen range from sellers of small
patent articles on the street to the
big promoters and floaters of com-
panies who hobnob with European
royalty.

It is not often remembered that
John D. Rockefeller was once a sales-
man. He was in the shipping busi-
ness in New York City and used to
go arond and get orders by impress-
ing upon firms the care shipments
would receive if sent through the
commission house of which he was a
member. This was Rockefeller’s first
start in business, and he was success-
ful at it ,

Carnegie fade his first big success
selling bonds for the Pennsylvania
Railroad. He went to England and
sold many million dollars’ worth of
securities, which netted him the sum
of $150,000. Andrew Carnegie al-
ways has been the embodiment of
enthusiasm and earnestness, and it
can be imagined he would make an
ideal salesman.

It is curious to note also that J.
Pierpont Morgan made his first big
hit by selling securities in England.
He went there as selling agent of
New York Central bonds, and such
yere his energy and ability to make
his hearers take his view of the value
of the yares that he sold every pen-
ny’s yorth of securities he held.

Perhaps the greatest Englishman
in practical business affairs for the last
too years was the late Cecil Rhodes.
There is no doubt that he was a
salesman of the highest type.
Through his matchless energy and
enthusiasm, single handed, on one
occasion he convinced the members
of the company he had formed that
better things were in prospect, When
he went into the directors’ room in
London, England, after a voyage
from South Africa, things could not
have looked more gloomy. The
deepest depression prevailed as to
the prospects of the mines in which
Rhodes was interestedi—that was un-
til Rhodes began to speak. When he
was through he had convinced his
hearers that they were mistaken, and
the meeting closed with unbounded
enthusiasm!. A vote of confidence
was passed in Rhodes’ management
and he also was able to secure a large
sum of money in addition.

Any one who would understand to
what a degree the art of convincing
and persuading others can be car-
ried should read Rhodes’ life. One
time a deal involving several mil-
lion dollars was at stake. Rhodes
met his man by appointment and
they sat down at about 4 o'clock in
the afternoon. It was 8 o’clock the
next morning before Rhodes carried
his point; but he won his case. It is
said that many times during the ne-
gotiations things appeared to have
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reached a hopeless deadlock. But the
skill of Rhodes as a debater, his
stock of knowledge about mines and
mining and above all the strength of
his personality were not to be over-
come.

Much nonsense is written about the
art of selling goods, trying to hyp-
notize people. Robust health gener-
ally is another term for personal mag-
netism. The most successful sales-
men generally live the healthiest
lives.

Those who aim to be successful in
selling goods above all should know
what they are talking about. It is
impossible to be convincing as to the
advantages of buying certain wares
if the seller is not well posted him-
self. The big financiers have been a
lifetime at their profession. Most
failures in selling goods resolve them-
selves into a lack of knowledge of
the goods and want of grasp on the
existing conditions in a certain trade.

Even when a salesman understands
his line thoroughly and. knows how
trade conditions stand, much depends
on the personal qualities he brings
into play when interviewing people.
Selling goods of even the highest
class is a heavy burden. The sales-
man must see that he brings to his
task the necessary strength. Tn no
other line of business is a man so
quickly reduced to his right level as
in salesmanship. He can not for
long live on a false plane.

Tn brief, salesmanship is a vocation
which finds room for all kinds of
minds. But a man does not want
to rate himself too highly at first.
When he succeeds in a small way he
assuredly will be asked to fill a more
important position. W. Brighton.

Army To Use Tea Instead of Coffee.
Tea will replace coffee in the army
subsistence if the recommendation of
Colonel Valery Havard, assistant sur-
geon-general in the United States
Army, be adopted. This is the result
of his observations while with the
Russian army in Manchuria, and if
carried out would only be an adoption
of the practice of the English, Russian
and Japanese armies. Tea is regard-
ed by Colonel Havard as the ideal
drink for soldiers in the field, and he
found it superior to coffee because it
is easier to transport, preserve and
prepare, and can be drunk without any
disagreeable after-effects.

Bay City—Dealers in white pine
will mark up prices shortly to meet
the increased cost which the manufac-
turers have added to the selling price.
As pine lumber is going to cost the
dealers and factory men more money
than it did last year they must make
good by advancing prices to the re-
tailer. The trade is in good form
here. Stocks are somewhat broken,
but as a rule the lumber in the hands
of dealers and factory men will take
care of the trade until spring. Some
dealers buy heavily at interior rail-
road points and bring the stocks here
by rail during the winter, which helps
out the local situation.

It-is a great thing to move men,
but it may be a greater thing to be
moved.
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Effect of the New Law on Retail
Druggists.

in preparing the following brief review
«10?e features of the “Food and

A<* which are of special interest to the
retail drug trade of Michigan, no attempt
has been made to state new facts or to
formulate _new trneories regarding the op-
eration of the law e have aimed to
SiL? mmary of inf@mration
g

f

a_su
leaned from the pharmaceutical press
trade journals. Government bulletins and
other sources. In going over the numér-
oss8 .AMIPPInf?  which have accumulated
on this Subject, it has been practically
impossible to trace every statement to its
source, so that we can not, in everv case
S'Xc credit to whom credit is due. *
During the past fifteen or twenty years
numerous efforts have been made to place

legal restrictions ypgA the dweRiltapiura
%[“j sale of foods and drugs, and manv
IS ‘with this object in view have been
presented in Congre These bilfs were

usually aimed at the foods and medicines
Known as Proprietaries” and the inter-

struct Iegislationr?agF RYEkingffort to ob-

that such a measure should finally be
passed is greatly to the credit of our na-
tional law-making body, although its en-
actment by the 59th Congress was a sur-

prise to_ma who had watched its
was thought to be hope-
lessly lost in tpe Senate, but was pasged

at the eleventh hour.

The reason for its existence may be
traced to the sentiment against patent
medicines created by the campaign con-
ducted against these preparations by cer-
tain publications of national reputation
A5er?1 Nese*tNe Na(Sies' Hom rnai
ansd Cohieress'ev&eeeklyaseerse ![_l!‘l% r%on?u a
orous in their crusade, publishing article
after article purporting to lift the veil
from the patent medicine mystery.

These magazine muck rakers exercised
no discrimination in their attacks but
wielded their pens with the utmost 'vigor
against anything and everything which
appeared to them in the guise of a “se-
cret or “patent.” The tendency to over-
shoot the mark is reflected in some of
the provisions of the new law. The tar-

aimed at was the fake patent medi
cities, meaning the disguised cocktail, the
harmless ' soothing syrups, the cocaine-
laden catarrh snuffs and similar frauds
perpetrated upon the health and purse of

the people. Class legislation however
is unconstitutional, and a benevolent
Congress insisted upon placing as manv

safeguards around the sale of legitimate
official and proprietary remedies as were
required of th guiltﬁ “fake” patent
Notwithstanding these seemingly need-
Less provisions the law has been accepted
M+ o branches__of the dqrug trade
*tep in the right direction. This appears
from a statement made by theé Secretary
of Agriculture, in which he says: “From
the tenor_ of the correspondence received
at this Department and from the oral
hearings which have been held, it is
evident that an overwhelming majority
of the manufacturers, jobbers and deal-
ers of this country are determined to do
their utmost to conform to the provisions

Sgr{iQSIa'L}.Ct and to support it in every

The passage of the law was_followed

oy a flood of criticism and discussion,
ranging from vituperation to unqualified
approval. The adverse criticism was in
many cases called forth by a misinter-
pretation of the spirit of ‘the law, and
has been greatly modified since the ap-
earance of the Rules and Regulations
or the enforcement of the measure Its
dllrcltRsion; however, continues to be the
all-absorbing topic, ‘occupying page after
page of the pharmaceutical press.

This very active discussion shows that
this law is one of more than ordinary im-
portanee. = An Associated Press dispatch
of recent date bespeaks the general recog-
nition of this fact, referring to the meas-
ore as “One of the most valuable laws
ever placed upon the statute books”
Prominent pharmacists echo the same
thought. An ex-president of the Ameri-
can Pharmaceutical Association declares
that the law is “Probably the most_im-
portant and far-reaching éxample of Fed-
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wmyh2f th? People’ and that the_Pub-
ntTi-il certain to assign discreditable

Uca

m .
fu®e which can” b Wl?)os seugpes an atti-
1%

Ehgipiat theOmivememalonosie

The e Z e f& of'the ja, h, had ,» I-Iiobﬁlﬁ-eig

EBURLNATIRIBVIRTLS: cHlSse SrUAGISES eREadbs

ii"busings”inTheCDfs?~t“o fco iy

he. District of cXmbia ‘airthe'lerH "
ories.

In the States, the j

t

$ransatfions which ar2 chRALdCUR DATSIR)
within the limits of any one state are not
.dir&t*y affected by the federal law. The
the a°t. rea<Js as follows: “An

lact for preventing the manufacture, sale
transP°rtation of adulterated or mis-
branded medicines and liquors and for
regulating the traffic therein and for Otil-
ia purposes. The first two clauses of
the body of the act declare the offenses

? ibi -
alties qgr 'sﬂgﬁ (g?feﬁgghlblt’ and the pen

in the District of Columbia and the
Eur»toneis‘ the iaw forbidts the TN fac-
ure, sale or disposal of anv foods or

gnrugs adulterated or
meaning of the a

hjln interstate- commerce,
1. The introduction, shipment
anvryst»t« 8blpment °f such goods from

misbranded within
ct.

the act pro-
or del

to/ < and to any other state or terri-
i The receipt of such goods, shipped
into the state in violation of the law

provided they are disposed of to anv oth-
er_ person, for pay or otherwise in the

original unbroken” package.
~uder the limitations of the law as
applied to interstate commerce it is evi-

dent that druggists doing business in the
n; ?0 WIU ge,jnterested in éhe, deﬂnition
of the wor drug ~ as used in the act
and in the definition of the phrase “Adul-
I®rat?d ?r misbranded. 3. In the defi
nition of an_“Original, unbroken pack-
aPe and. finally,” in the “Guaranty”
clause, which is”  featyre of very real
iniPrest to the retail druggist, .

The word drug is declared to include
ah medicines and preparations recog-
nized in the United States Pharmaco-
poeia or National Formulary for the in-
ternal or external use, and anv substance
ILadwi turil of substances .intended to be
used for the cure, mitigation or preven-
ts2.11 V?ls@s.e °f either man or other
Naima.s' This is a_very comprehensive
definition and will include many things
not ordinarily regarded as drugs. Toilet
pr@&ms, medicated soaps, tooth powders
ta?pum powders, etc., If intended for the
mih~ahon or prevention of disease or if
curatlve. powers are claimed for them.
come Within ~ - of the law.
“ommentater gravely asserts that trusses
imaghetic belis, various surgical appli-
2nces’ foot drafts, etc., become drugs un-
der this definition.

technical

Drugs Whith &re used for
are inclyded in this defini-
tion. Thus sultl:h a'rt(';c es asI sa Isoda e!m'd

borax when used for household purposes.
|ul.Pburic acid when used in the arts of-
ncial oils and gums when used in mak-
ing varnishes, etc., will not be required
to conform to the IT. S. P. standard. The
authorities have advised that when such
articles are sold for technical purposes the
words Not for medicinal use” be placed
on the label, so as to show clearly that
jlre not to be used as drugs.”
drug is adulterated, under the act
if, when sold under the name recognized
m the IT. S. P. or National Formulary
it does not conform to the standards of
strength and purity prescribed bv these
authorities. It is provided, however, that
may be sold under a U. S. P. or

* name, although differing from these

standards, provided the standard _ of
strength, uality or purity be plainly
stated on the container.

A drug not recognized by the U. S. P.
or N. F. shall be deemed adulterated if
its strength or purity falls below the pro-
|fessed standard or degree of purity under

hich it is sold.

A, Ve is misbranded if the “package

SL..ab@ beays . -statement, design
de'ice  which i1s “false or misleading
a?y parilca'ar or if it be falsely branhd-

e, territory or coumtry
manufactured or pro-
hU>S?' A drug is also misbranded “if
s imitation of or offered for sale
+i?der tiie ,nam.e of another article or if
'kher,”™ ntents tie P~kage as original-
s“a“ "have been removed, in
*nJ?artUand oth~r contents shall

fd aSi,t<t th? stat
't

oral legislation placed upon the statute ) _

books since the period immediately fol- Ve i?een ace<i m such package.
lowing the Civil War. Its ultfmate ef- Im” stly™ a drug shall be deemld to be
fects.” he says, “are certain to be im-1~ d Package fail to bear
mense. The provisions of this law enter me?t on the label of the quantity
into the detailed life of every citizen of Inni,i*°Py?tl0a ’\aPl]Ig/ alc°bol., morphine,
~ United States: everything we eat or ° f’um‘ eroin, alpha or ‘beta 'eucalne
pe chloroform, cannabis indica, chloral hy-

drink, all the medicines”we take will
more or less affected hv this legislation
Another critic says: “It must be regard-
ed as one of the most important move-
ments ever consummated for the im-
provement of chemical and pharmaceutic-
al preparations.”

Language such as we have just quoted
proves conclusively that in the eyes of
those who have given it careful study
the law is possessed of unusual signifi-
cance; that its enactment marks the ad-
vent of an era of food and drug inspec-
tion and standardization. p

There can be no doubt that it was en-

AjA resP°naa to a popular demand;
t it meets wnﬁ tﬁe a[?pl%va of a vast

]
tha

drate or_acentanilid, or any derivative or
reparation of any such substances con-
ained therein.

The provisions of the law regarding
misbranding have been a source of much
trouble to the patent medicine men. and
incidentally, to the manufacturers of reg-
ular pharnmceuticals as well. The pro-
hibition of any mlsleadlnc};1 statement de-
sign or device has brought about a “re-
construction era” in the proprietary
camp, while the section requiring “hab
it forming drugs to be named on the
labels has resulted in a flood of “stick-
ers and supplementary labels, amazing
ih their number and Vvariety.

Regarding these “habit forming” drugs,

{L f|r; \eraiM Q

the authorities have ruled that the al-
cohol present in a preparation must be

A '

?mpnims pgr t}un& oﬁ’ fluid

of the finished product.
must appear the

‘st on

ftement
] _ )
cTA"N"Th~conspicuous than”'?point

Itiond edt efhe d4psthifces mﬁﬁo@Edp?ég@ﬁc'e

The law does not require the manu- |
N N

PEEVANEIVAN N
Snly theedgugs rl;amed, and their deriva-

Vo uch Qr%)mment has been caused!
by the fxct that =, o ;
specifiéd [w the i»i3"5e °i the articles
as der or esgand Regulations
not, by veli®°f the drugs named can

Ul that eategery. Thef manufieetur s of
Phenacetine, which Is included in the_ list I
as a derivative of Acetaniiid. have given
notice that they will carry the matter
to the courts,

. J.he drugs named in the act must be
indicated on the label under the names
given to these drugs in the act; for in-

|OfThﬁai§BpB§|iﬁowht_f e Tay EFzﬁing to al-
conol refers to drug products only, s
tnat in the case of food products “such
as extract of lemon, vanilla, etc., the per-
centage of alcohol need not be stated on
the label. Alcoholic beverages, when used
as beverages, are not required to bear a
statement of the amount of alcohol con-
tained in them; if, however, they are pre-
scribed as drugs or remedies, tonics or

otherwise, the label must bear the re-
quired statement.

Under regulation 28, the term “Al-
cohol is defined to mean common or
ethyl alcohol, and no other kind of al-
cohol may be used in the manufacture
0, Aay . liquid medicinal preparation,
whether for internal or external use ex-

r N. F.

°®pt a®specified in the U. S. P. o
f wood

1 his effectually prohibits the use o
alcohol. Columbian Spirits or even de-
natured alcohol in any preparation in-
tended for the cure, mitigation or pre-
vention of disease.” y

The foregoing very brief statements
cover the principal prohibitions of the
udllch Is- effect, a general con-

' imi i i i
and fastl}ficat"ions'mo”fate"\)/g?y ksng?nlt{Jsuoer%§
f®atlal element is that the buyer shall
know what he is purchasing; or. as a cer-
tain high official in Washington has ex-
gressed it th w  “contemplates a
Q'mre deal to all concerned.”

Now. as to the status of the retailer
under the law: If the retailer is en
gaged in business in the District of pn
lumbia or .in one of the territories™ the?;
are provisions of the law which concern
him ‘which are of no _interest to the
tailer in Michigan. This is due to the
limitations imposed on Federal authorit-G

by the constitution of the United State/!lItsA
The District of Columbia and the ter-L Tha ag,ta

domain of the

ritories are the peculiar
it« 1

Federal Government, and

not extend to the states
this kind is termed polic; r

LA A

*0 the
its

M M ei'égiai” J5e 1tat" bel0“K
As has been 'stated, the law
regulation of interstate commerce, deals
age. PhisAtermAisé”PjglJi'ne'énPr{o ee%uﬁa%?okn_
2 as meaning “The original paekale car-
ton case, can, box, barrel, bottle phial
or other receptacle put up by the manu-
facturers, to which the label is attached
or which may be suitable for the at’

gagiales of afy belmaking phe compil
conlpml)lated includes both™ the

wholesale and the retail package”
adhoge

. A .
itils thIt™ L Reldr D% dBB nical

upheld by the courts. The fact remains
however,” that the authorities curled
with the enforcement of the law have ex-
Presseg their determination to stand b
heir “definition. oe//

The retail druggist can violate the law
only by taking part in interstate com-
merce as the shipper or recipient of ?n
original unbroken package adulterated or
misbranded within' the "meaning of thl

*aw- He, may have such goods on his
shelves, but if he, the retailer, has not
imported them into the State, he is not
hade under the law. which places the
responsibility upon the person who im-
ports the goods into the State. The ™

applies only to the sale of an unbroken
package. A retailer may buy a barrii of
epsom salts outside of the State and after
he has received and opened the, ;ﬁgckafq]e
the contents no longer come within the
provisions of the act, so long as the drul
remains within the State; but if the re?
tailer buys a dozen or a gross of Blank's
Sarsaparilla from a manufacturer or job-
b2r.,m ai?otbrr state, and then sells one
of "these bottles ‘as put up bv the mann-

facturer, the transaction comes  within
the law, as the retailer is the importer
of the article sold, and the law' applies

to the receipt and disposal in the original
Package of articles of food and drug!
The package sold, therefore, must comply

is™ NS 'afa f

with the requirements of the act If it
does not, the retailer can be held re-
sponsible unless he can prove that the
manufacturer or jobber has given him a
guaranty that the article does conform to
N . ": lich «afie the responsibilit
Js shifted to the manufacturer or jobbe

Hie law provides that no dealer will be

i'A A 10 Pro3ecution “if he can establish
that th(?1 goods were sold under a guaran-
ty by the" wholesaler, manufacturer, job-
ber, “dealer

the United States’- from whnm j*

practi«flly ~ th e s llrg” aniﬁuq‘gcttyﬂlr&{\s
miifn~~eirfusSert 4y REHROE. 2

cution ) s gai se-
The retailer Michigan may sell and
deliver within the limits of the State anv
article which formed a part of his stork
prior to January 1, 1907. without regard
. o .0 fa
With Bt udiy Sﬁ?&ﬁ/'%ﬁ@u“ﬁeﬁ“%%%‘ig
latiti. All goods which ere ithin' th
State on January 1 are exempt from the
provisions of the act. and may be sold

within the State without guaranty or
supplementary labels of any kind. 'This
will' explain ‘the absence of such labels

on goods which may be received from
jobbers within the State for some time
0 come.

The retailer may sell and deliver with-

the limits of "the State any article
manufactured or compounded by himself
or any other person within the State
¥vintthsout a guaranty or statement of con-

He may sell (under the same condi-
tions) any article which he has purchased
from a jobber within the State, without
a guaranty or statement. He may sell

residing in an-

such goods to a person

other state, if such a customer comes to

his store; but he must not ship such
ex-

goods out of his own State by mail
press or freight, as he by so doing en-
gages in interstate commerce.

The retailer may not sell or even give
away, original, unbroken packages of
goods which he, the retailer, has Im-
ported into the State after January 11
907, and which are adulterated or mis-
branded within the meaning of the law.

Much confusion has arisen as to the
exact status of the retailer under the
law, and this confusion has been fostered
by the newspapers, which have regaled
the public with accounts of the effect of
the law upon the retailer “who would be
compelled to take two-thirds of their
patents off their shelves” and much more
to the same effect. As a matter of fact,
the law affects manufacturers and job-
bers much more than it affects the retail-
er, whose business is usually confined to
his own locality.

i It should, be borne in_mind that this
law 1S an innovation in national legisla-
tlond as d >? tbe «rst_attempt at Federal
52ntrol the trade in foods and drugs,
He".ce there may be some question as
1° A | interpretation on certain points,
hut there is no question or doubt about
mandlfor Pure goods and true labels.
{t\on for Pure goods is wide-
here is every reason to be-
b®xe. that the wave of popular sentiment

forced the Federal law

spur the state author!-

aergetic action. A bill

_ before the legislature

ing the principal provi-
sions of the Federal regulations ap-
Phcable to the entire State; a similar

w”’¥ 0 im’qjcﬁ’bin tineay
]és g ;Ear';pof itsas‘ariltar codé, and they
have been incorporated in an ordinance
adopted by the common council of Kan-
sas City. The States of North Dakota.
Georgia and Louisiana have enacted
measures which are practically duplicates
of the national law, and legislation of
this character will occupy the attention
of many of the state legislatures now in
session.

The Ladies Home Journal for January
dwells upon the shortcomings of the na-
tional law, pointing out that it is not
operative within the states. It cites the
North Dakota law as an example of what
state legislation of this kind should be,
and urges its readers to secure similar
legislation in their own states. These re-
ports indicate that it is only a question
of time before pure foods and drugs will
have to be offered to consumers, as ever
transaction will be covered by Federal,

?pread; and,

state or local laws.
Acting under this conviction, many
manufacturers and jobbers are sending

oods only which will comply with
ederal law, whether for local or in-
terstate trade. Such action on their part
enables them to view with indifference
any future state legislation, as it is ex-

out
the

tremely imFrobabIe that any state regu-
lations’ will be more drastic than the
Federal law.

It has been said that the food and
drugs act will enforce itself; that the
mere fact of its existence will put a stop
to many of the evils it is aimed at, and
the statement has been justified by the
action of the horde of patent medicine
men who have made frantic efforts to
conform with the law that they might be
sheltered from the coming storm.

For behind this law is the Government
of the United States, to which every citi-
z?n 9wes>under God, the most absolute
allegiance; and this government, with the
people at its back, with unlimited power

and endless resources at its command,
has issued its decree, short, sharp, de-
cisive, “Thou shalt not deceive!”

Jacob Timmer.
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WHOLESALE drug price current

AdvintwI|—

Advanced— Citric Add. Oil
Acldum
Acetleum
Benzoicum, O
Boraclo
Carbollcum
Citricum ...
Hydrochlor
Nltrocum
Oxallcum ..
Phosphorium. dil.
Salicylicum
Sulphuricum
Tannlcum
Tartarlcum
Ammonia
Aqua, 18 deg....
Aqua, 20 deg..
Carbonas ...
Uhlorldum
Aniline

Black

Baoeae
Cubebae
Jniperus .
Xanthoxylum

Baisamum

Copaiba

Peru
lerabin,

Tolutan

Cortex
Canadian

Abi«*.
Casalae
cinchona Flava
Buonymus atro..

Myrica Cerifera
Virginl.
grd

Prunus
Quillaia,
Sassafras
ITImus

Bxtractum
C-iyeyrrhlaa Gla
Glyoyrrhlaa, po.
Haematox ...
Haematox,
Haematox,
Haematox,

248

'As
Ferru
Carbonate Precip.
Citrate and Quina
Citrate Soluble
Ferrocyanidum S
golut. Chloride
Sulphate, com’l ..
Sulphate, com’l,
bbl. per ewt...
Sulphate, pure

Flora

by

Arnica
\nthemis
Uatricaria

Tinnevelly
Cassia, Acutifol.
Salvia officinalis.

94« and 94»
Uva Urei

A.caela,
Acacia,
icaoia,
Lcaela,
acacia, po
kioe Barb
iioe, Cape .
Coe, Socotrl
mmonlac

Lsafoetlda

lensolnum

,ateehu. Is
latechu, He
"atechu. %s
iomphorae
luphorblum
lalbanum

lamboge

Sualacum

Cino

lastic
dyrrh
)pium
Shellac ...
Shellac, bleached
‘ragacanth

sifted sts.

8
SIS
8

H
Lbsinthlum
Supatorlum os pk
>obelia os pk
fajorum ...o0s pk
Centra Plp os pk
Centra Ver. os pk
me os pk
‘anacetum ..V ...
‘hymue V .. os pk
Magnesia
Pat

Calcined,

Carbonate,
Carbonate,
Carbonate

Oleum
ibsInthlum
.mygdalae, Dulc.
Lmygdal&e. A
misl™ ..
LUrantt
jergamii
:a]lputi
IarvophIIII
ledar
henopadll
innamoni
itronella

40® 65

Peppermint. Camphor.
Co aiba .1 60 sdllae Co
Cubebae .. 1 40 Tolutan ..
Evechthltos 1 00@1 10 Prunus vtrg
Erlgeron . 0
gaultherla Tinctures
eranium
Anconitum Nap'sR

Gossippii sem ga 70®
Hedeoma 00@3ldl§ncosnltum Nap'sF
Junipera 4001 20 :
IEavenduIa ??8813468 v
imons .1 :
Mentha Fipei"3 o0gs 2 ﬁi?J"Z“SS..a'aa'n“n“a
Mentha Verid .3 50@3 60 A {fORE Be ac
Morrhuae gal .1 25@1 50 glrantl Cortex.
Myrida ..3 00®3 50 penzoin :
Olive 76®3 Barosma
Plcis Liquida 10® Cantharldes
Picis Liquida-gal ® anslcaurm es
Riclna 1 0s@LogaPsicum
Rosmarl @1
Rosae os 5 00®8 00 (C:g;(tjg;non cr
Bucdnl 40® 45 Folochu
Sabina %0 1 Cinchona
Santal H
Sassafras 90® 95 E"}Choga Co
Slnapis, ess. @ 65 Cgbuergaéa
Ihgyl||1|1e 40®10@6(1)20Ca53|a AcutlfolI .
Thime, o g1 &0 Gaa, Acutiol Co
Theobromas 16® 20 Ergot

Potassium Ferri Chloridutu.
Bi-Carb ... 15® 18 Gentian .
Bichromate Gentian Co
Bromide Gulaca

Potassa, B pr
Potass Nltras opt
Potass Nitras
.PTusslate
Sulphate po .
Radlx

Aeonitum
Althae

Anohusa
Arum po
Calamus ..
Gentians po 15..

Glychrrhiza pv 15 16® 18
Hydrastis, Canada 19
Hydrastis. Can. po @2 00
Hellebore, Alba. 12® 15
Inula, po 18® 22
Ipecac po 2 50®2 60
Iris plox 85® 40
Jalapa, pr .. 25® 30
Maranta, %s ® 35

15® 18

Pgdophyllum po

Khei, cut 00@1 25
Rhei. pv . 75®1
Splgella 45@1 50
Sanuginarl, po i8 @ 1
Serpentaria 50® 55
Senega 85® 90
Smllax, offl's H. @48
Smllax, M ..... . @
Sdllae po 45 30® 25
Symplocarpus @
Valeriana Eng @ 2
Valeriana, Ger. 15® 20
Zingiber a 12® 14
Zingiber J .. e 22® 25
Semen
Anisum po 20.. & 16
Aplum (gravels) 13® 15
Bird. Is .
Carul po 15
Cardamon

Corlandrum

Cannabis Sativa ® 8
Ev)dc;m um e 75@100
Cbenopodium 25® 30
Dipterix Odorate. 80®) 00
Foenlculum ... @18
Foenugreek, po. ® 9
Lini 4® 6
LIni, grd. bbl.2\ 8® 6
Lobelia ... 5® 80
Pharlarls Cana’'’n 9® 10
Rapa . 5@ 6
Slnapis ® 9
Slnapis ngra 9I® 10
Splrltus
Frumentl W D. 2 00®2 60
Frumentl ....... 1 25®1 50
Juniperis Co O T 1 60@2 00
Juniperis Co 1 75@3 50
Saccharum N E 90®2 10
Spt_ViInl Galll .1 75@6 60
Vini Oporto ....1 25@2 OC
Vina Alba ... 1 25@2 00
Sponges
Florida Sheeps’ wool
carriage ... 3 00@3 50
Nassau sheeps’ wool
carriage ... 3 50@3 75
Velvet extra sheeps’
wool, carriage.. @2 00
Extra yellow sheeps’
wool carrlage. @125
Grass sheeps’ wool,
carriage ... @l 25
Hard, slate use.. @100
Yellow Reef, for
slate use @1 40
Syrups
Acacia ..
Aurantl Cortex .
Zingiber .
Ipecac ...
Ferri lod
Rhei Arom
Smllax Offl's
Senega v

Guiaca ammon
Hyoscyamus
lodine
lodine,
no

colorless

Opll deodorized..
Quassia
Rhatany
Rhei
Sanguinaria
Serpentaria
Stromonium
Tolutan
Valerian
Veratrum Verlde
Zingiber

Miscellaneous

Aether,
Aether,
Alumen, grd po7
ANNALEO oo,
Antimonl, po .. ..
Antimonl et po T
AntIPyrIn .
Antltebrin
Argent! Nitras oz
Arsenicum ...
Balm Gilead buds
Bismuth N....1
Catefum Chlo" Is
Calcium Chlw,
Calcium Chlor 94s
Cantharldes. Rus
Capsid Fruc’s af
Capsid Fruc’s po
Cap'i Fruc’s B po
Carphyllus
Carmine,
Cera Alba
Cera Flava
Crocus
Cassia Fructus ..
Centraria
Cataceum
Chloroform
Chloro’'m Sqmbbs
Chloral Hycf Crssl

No.

-

Chondrus = ...

Cinchonidlne P-W
Cinchonid’e Germ
Cocaine ... 3

Corks list D P Ct.

Creosotum
Creta
Creta,
Creta,
Creta,
Crocus
Cudbear
Cupri_ Sulp
Dextrine
Emery,
Emery, po
Ergota . ﬁo
Ether Sulp
Flake White
Galla
Gambler
Gelatin,
Gelatin, French .
Glassware, fit box
Less than box
Glue, brown
Glue white
Glycerina

precnp
Rubra

all

Cooper".-.

Grana Paradisi.

Humulus
Hydrarg Ch.
Hydrarg ch’ Cor
Hydrarg Ox Ru’'m
Hydrarg Ammo’l
Hydrarg Ungue’'m
Hydrargyrum ...
Icnthyobolia, Am.
Indigo
Iodlne
lodo
Lupulm e
Lvcopodium

Resubl

Spts Nit 8f 30®
Spts Nit 4f 34®
3®
40®
41®
40®

Llau%r Arselndet @25 Rubia Tinctorum 12® 14 vanilla
yararg Io .. ’ i i ..
Lig Potass Arsinlt 10® 12 Ssglcaccr}ﬁrum La 5202®®4 7255 znet SUIphOils e
Magnesia, Sulph. = 2® 3 Singyis “Dracs.. 40® 50 bbl. gal.
Magnesia, Sulph bbl @ 1% Sapo, X 13 16 Whale, winter 70®
Mannia, S F ... 450 80 Sapo, M U@ 12 Lard, extra 0@ 8
mentho YEEW 2 4502 70 Sapo, G @ 15 Lard. No. 1 ... S0@ 65
Morphla SNY Q2 4502 70 Seldlltz Mixture 20 22 l.inseed, pure raw 42® 45
Mglr'ph:g Mai. Q2 1582 70 Slnapis ..o 18 Linseed, boiled 43® 46
Mosehts Canton.- @ 40 Sinapis. opt ... 30 Neat's-foot, w sif  65@ 70
u Snuff, Maccaboy, Spts. Turpentine ..Market
Myristlca, No. 1 28® 30 DeVoes 51 Paint bbl. L
Nux Vomica po 16 @ 10 PO oo Red Venetian ..1% 2 @3
Os Sepia 25® 28 Snuff, S’h DeVo’s % 51 o5¢h M 1% 2 @4
Pepsin Saa Soda, Boras 9W® U gie® y)é? Berars 1o 2 @3
P D Co 01 Sods B L 28 L Puy Commeri 2 s
Picis Lig N N H Putty, strictly pr2% 29 @3
i do. 2 0p $0da Carb ... 194® 2 yermijion, Prime
Picis Lig qis 8 & Soda Bi-carb 3® 5 Timerican 13® 15
p L it go o0da, Ash 3%® 4 yermillion, Eng. 75® 80
icis Lig. pints. @ & Soda’ Sulphas 2 creen paris Y @
EI Herarg bo 22 g 18 Spts, Cologne 2 80 Green, Penlms_l—r 13® lE
iper'Nigra po @ Spts, Ether Co.. SAP 55 roq™ o 7
Piper Alba po 8 @ 30 gspgs; Myrcia Dom 00 [ead white
Pix %yr%um e & (8 spts, Vvini Rect bbl Whiting, whit @
e i 1 o &5 SPts. VIl Rect %b Whiting Gilders’.. @ of
Pulvis Ip’c et Opii 130@1 50 spts! vi'i R't 10 gl White, gParls Ara'r @1 2f
F’ygr‘etF["Bmé ij H 45 Spts, VI'i R't 5gal JWh,tg Paris Eng
Pyreth 0. doz 20% 22 Strychnia, Cryst'l105@1 2f " cjiff 4
yrethrum, pv Sulphur Subl™ ... 294® Univers: pid 1 ,08
Quassiae ... 8® 10 Sulphur, Roll ...2%@ 3%
8u|na SP&W 24 @34 Tamarinds ... 8@ 10 | Varnishes
uina, S Ger ....24 @34 rerehenth Venice 28® 30

1 Turp Coachl 10®1
ol 60@1

No
.......... 24 65@ 70 Extra Turp

Quina. N. Y @34

T~pohromne

Protection
To Our
ustomers

The Secretary of Agri-
culture has accepted
our guarantee and has
given us the number

This number will ap-
pear on all packages
and bottles from us on
and after December 1st.

Hazeltine & Perkins

Drug Co.
Grand Rapids, Mich.
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These quotations are carefully corrected weekly, within six hours of rmllmg,
and are intended to be correct at time of going to press. Prices, however,
liable to change at any time, and country merchants will have their orders filled at

market prices at date of pu
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GROCERY PRICE CURRENT

rchase.

ADVANCED

Index to Markets
By Columns
Col

ammonia
Axle Grease

Baked Beans
Bath Brick
Bluing

Brooms

Brushes ..
Butter Colo

Ll Sy SN

Candles
Canned Goods
Carbon Oils
Catsup ...
Cereals

Cheese ...
Chewing Gum
Chicory .
Chocolate

Clothes Lines

FNNON o L

Confections
Crackers
Cream Tartar

-
PV ESEINININY

Dried Fruits

Farinaceous Goods
Fish and Oysters
Fishing Tackle
Flavoring extracts
Fresh Meats

Gelatine
Grain Bags
Grains and Flour

erbs
Hldes and Pelts

Jelly

Licorice

Matches
Meat Extracts
Mince Meat
Molasses
Mustard

"6 2

11

Playmg Cards
Potash
Provisions

Salad Dressing

Saleratus 7
Sal Soda 7
Salt .. 7
Salt FISh 7
See 7
Shoe Blacking ... 7
Snuff t
Soa 8
Soda
Soups %
Spices 8
Starch 8
Syrups 8
8
9
9
Vinegar
Wtcklng 9
Woodenware 9
Wrapping Paper 10
Feast Oake 18

Gem
Ideal
are jersey
Peerless
Riverside
Springdale
Warner’s
Brick
Leiden
Limburger
Pineapple
Sap Sago
Swiss, domestic..
Swiss. Imported
CHEWING GUM
American Flag Spruce
Zeeman’s Pepsin .
1 dam

DECLINED

Cocoanut Taffy
Cocoanut Bar

Cocoanut Drops
Cocoanut Honey Cake 12
Cocoanut Hon. Fingers 12
Cocoanut Macaroons ..18
Dixie Cookie 9
Frosted Cream 8

Fluted Cocoanut
Fruit Tarts
Ginger Gems ..
Graham Crackers
Ginger Sncyy N. B. C. 7
Ginger Midgets 10

Hippodrome 10
Honey Cake. N. fe. C. 12
Honey Fingers. As. ice 12

Honey Jumbles 12

Best Pepsin . 45
Best, Pepsin. 6 boxes 2 00 [OLENON EOOKIES 1gd o
Catgsst Gum Made . s5 feed, Honey Crumpets oo
ARCTIC AMMONIA Oysters SeNTSeN i - teed Honey gﬂaktfl 124
. 01 tee rtpey Jumbles |
12 os. ovals 2 dos. box...76 1 . ©1 85 gg Island p.PCNC _|;E|_2
AXLFE GREASE Cove, lib. Oval.. @1 20 CHICORY Jersey J.unch A
razer’s Kream Klips
lib. wood boxes, 4 dz. 8 00 plums ... .o Bulk Lady  Fingers
lib. tin boxes, 3 doz. 2 26 ERa?gle "4 Lem’ Yem
0 i .
?O/ﬂ)b tlnI boxes, d2 dz. %(2)8 Marrowfat Franck’s Lemon Gems. .10

pails, per doz. Early June .. 2001 60 gchener's ¢ Lemon Biscuit square s
151b. pails, per doz... 7 20 Early June Siftedl 3501 65 l.emon W afer .16
251b. pails, per doz.. 112 00 Peaches CHOCOLATE l.emon Cookie 8
. BAKED BEANS 51® 0 Walter Baker A Co.'s Mary Ann g
lib. can, per doz..... 90 Yellow 5 German Sweet 23 Marshmallo 16
213. can, per goz 40 E’/remlllum 321Mariner
3lb. can, per doz.. 80 anilla Molasses Cakes
A _BATIFii BRIC glrl%éedd g CEara}cas 3528M0h|can .........
merican . agle Mixed Picnic .
English 86Falr Mich. Frosted Honey 12

Good Baker’s 38 Newton .. .12

Arctic Fancy 1 Cleveland 41 Nu Sugar g

6 oz. ovals 3 doz. box $ 40 Gallon 2 60 Colonial, %s 35 Nic Nacs .. g

16 OSZ rour]d gdoz ng 76]Standar§aspberr|es (I:Eolonial, %s . 338atmea| GCra\ckers g
awyer's Pepper Box  Standard ... .0 S .. 42 Orange Gems .........

Y ppPer Gross. o Russmn Caviar H?R/Ier 45 Penn% Cakes, Assorted g
No. 3, 3 doz. wood %Ib. cans . .3 75 van Houten, %s 12 Pretzels, Hand Md....... 8

boxes i 00 %lb. cans 00 Van Houten, %s 20 Pretzelettes, Hand Md. 8
No be, 3 doz. wood 10 lib. cans sii .12 00 van Houten, %s 40 Eretzelegesk Mac
1 G, . almon aisin Cookies
BROOMS Col'a River, tails 1 8001 85 yvaenbe?H.F?.?f...E ............... 12 Revere. Assorted
No. 1 Carpet . .2 76 Col'a River, flats 1 90©1 95 Wilbur, %s 41 Richwood
No. 2 Carpet .2 35 Eedk AAI'T\sk'? 203)11 38 Wilbur, %S v, 4> Rube .. g
No. 3 Carpet .2 16 in aska .. Scotch Cookies 0
No. 4Carget 175 Sardines Dunh C,O%/OANUT Snow Creams 16
Parlor Gem 2 40 Domestic %s 3*4© 3% punhams A4S ... 26 Sugar Krisp .. 1
Common W hisk . 8sDomestic, %s 5 Dunﬂam’s /85& %s.  26% Spiced Gingers 9
Fancy W hisk i 20 Domestic, Mustd 6 0 9 Dunhamis %s .. 2f Spiced Gingers Iced ... 10
Warehouse 300 California, % s...Il ©14 BD”|T<ham s %s %88 Spiced Sugar Tops___ 9
BRUSHES California, %s..,17 ©24 u Sultana Fruit .. 16
S French, %s . 7 ©14 COCOA SHELLS Sugar Cakes ... .
Solid Back 75 French, %s ©28  20ib. ba 52% Sugar Squares, farge or
Solid Back, 95 Shrimps Less quantlty
Pointed Ends 85 Standard ... | 2001 40 Pound packages Superba . g
Stove _ Succotash Sponge Lady Fingers 25
No 32 . " Zg éggrd 1 0%5 Sugar Crimp g
0. Vanilla Wafers 16
No. 1 .1 76 Fancy .| 26@1 40 W averly g
N 1 00 Stand %trawberrles Zanzibar 9
0. 8 andar
In-er Seal Goods
No. 7 1 30 Fancy
Per doz.
No. 4 ..1.70
: Almond Bon Bon $1 50
No. 3 1 90 Fair

BUTTER COLOR Good Choice dara Albert Biscuit 'y
W. R & Co's, 15c slze.l 25 Fancy 48% Bremners But Wafers 1 00
W., R. A Co.s, 25c slze.2 00 Gallons .. @3 601P b 19 Butter Thin Biscuit.. 1 00

CANDLES CARBON OILS eaberrv Cheese Sandwich 1 00
Electric Light, 8s..... 9% . Barrels . Maracaibo
Electric Light, 16s 10  Perfection ... @10% Fair 1=  Gocoanut Dainties 100
Paraffine, 9  Water White @10  Choice 1Q gtr)acgegthl\gglcaroons 2 ??
Paraffine, D. S. Gasoline @16% Mexican F o ! .
| Wicking .2 Gas Machine ___ Choice Fausrzl ){ster 1 88
CANNEDIGOODS Deadord Napfa.. 0@3}15;/”/0 Fancy Five O'clock Tea 100
ylinder - ° Frotana 1 00
6 3tb. Standarc& 1 00 Engine .. .16 022 i ro
6ealion 260 Black, winter " 8%@10 Choice ... 15 glrg?](;rms?:argilke’\:'s B.C. 11 %
I @1 75 Breakinst Foods semon \Seap 50
| Standards gallons Bordeau Flakes, 36 lib. 2 50 8§§rtr1eerglnecsrackers — %
Baked Beans Cream of Wheat, 36 21b.4 50 Old Time Sugar Cook. 1 00
- Egg-O-See. 36 s...2 8 ..
Red Kidney Excello Flakes, ib. 2 60 Eroeyt;fﬂ%—%gsét Hd Md. R
\?vtglxng Excello, Iargl% pkgs t E5_)8 Saltine ... 1 00
orce, g Package Sarato a Flakes 50
« stand dB|U9be”"eS ®I Grape Nuts, New York Basis Social . i 00
Standar 40 Malta Ceres, 24 lib Arbuckle 16 00 S0ds N OB 100
8 " Broek Frout Maplriake, 36 S5 3 & Sersey " & Soda, Select . 18
ap ake, i 2 15 Sponge Lady Fingers 1 00
o 2b- bcans Spiced... 190 Rillsbury’ %esV'ztfbs 8 dz- 425 Lion 12 50 Sultana Eruit Biscuit 150
. ! alston,” 36 2ilb............... Uneeda Biscuit ... 50
LittB Neck, lib.1 00@125 Sunllght Flakes, 36 lib. 2 85 Ml\Q/lf;.gu%f;ller;s)())(())E;((XSOId ITneeda Jinjer Wayfer 1 00
6 Little Neck, 21b. 01 50 g I !

Clam  Bouillon Sunlight Flakes, 20 1gs 4 00 1o “retailers only. ~ Mall all Dneeda Milk Biscuit.. 50
Burnham's >4 pt Vigor, 36 pkgs. ....... 75 orders direct to W F. Vanilla_Wafers . 100
Bur.iham's pts ¥0|gt gore%n;) Fiakes’ McLaughlin & Co.. Chica- Water Thin 100
Bi.rrham’s qts B est 1 go. Zu Zu Ginger Snaps 50

Zest, 36 small pkgs__ Extract Zwieback i 00
Ked Standards 1 300150 . Crescent Flakes Holland, % gro boxes 95 CREAM TARTAR
Eive cases 5 40 Felix, % Qross....... 1 16 Barrels or drums .29
: % gro. 85 Boxes ... .30
Fait One case free “With ten tHummel's foil, g Square cans
cases. Hummel’s tin, % gro. 1 43 F%nc o dies
Egg%y 60/One half case free with | CRACKERS yDRIED REUITS
b cases. N
French °eas f th f ith National Biscuit Company Appl
Sur Extra Fine.....22 2% 225;’5” case free wi Brand Sundried pp esm
Extra Fine 19 Freight allowed Butter Evaporated
';/;g;en i Rolled Eoued obl.... 465 ﬁeyg“’%" sRound A
olle venna, ."B. C., Square H H
Gooseborries Steel Cut. 100 1b sacks 2 30 codn Callfornl_a e 15@20
Standard . 90 Monarch, bbl.... 440 N, B. C. Soda 6 California Prunes
Monarch, 90 Ib. sacks 2 10 sglect Soda . ‘e l%g:%gg 2255155 bg)éexsés 0 4%
standard gs Quaker, '18-2 1 50 saratoga Flakes 13 809 25Ih boxes..0 5
Quaker, 20-5 .. Zephyrette -13  70- 80 251b. boxes..0 5%
star, %Ib 215 g Cracked Wheat Oyster 60- 70 7516, boxes. .06 .
g}carr”c “Tba 30 %2 gackages 2 50 N.B.C,Round...... 6  50- 60 25lb. boxes..0 6%
. ) . C., Square Salted 5, 40- 50 251b. boxes...© .
Mustard, lv:labckerel L 80 8°'|”mB'a 225 upts' 4256% Faust, Shell ... 7% 3%)/;c4?e52551?h ggﬁescé.s@ebs 8%
- olumbia. 25 % Sweet Goods. :
g/lustadrd, . ZTI% 250 gpider’'s quarts 8 25 Boxes and cans _ Citron
3oused: lé)lb L& Snider's pints 2 85 Animals Corsican
foused.  Zip.... o Snider's éDHEIEnésE ..1 30 /é\tlalnnc,GAssorted 1 IbJ e

’ . . agle ems m - pKg..

Tomato,MZIbh 250 Acme ... 015  Carftwheels Imported bulk ...
Hotels ushrooms 180 20 Canon City 014  Currant Fruit Peel
Huttons 340 86 ©14 Cracknels ... .16 Lemon American

#14 Coffee Cake, pi. or Iced 10 Orange American

5

Raisins

uondon Layers. 3 ur
London Layers, 4 cr
Cluster, 5 crown

Loose Muscatels. 2 cr
Loose Muscatels 3 Cr
Lose Muscatels, 4 cr

Sultanas, bulk *

1 Sffiwpsr»ofot*
n«,-d

Med. Hd Pk'd
Brown Holland .7...
|,, Farina

* Packages
Bulk per lOOgIbs

Flake. ﬁm> sa('l}y

L1 7501 xk
225

3 70

.Pear. 2001b. sack i
Pear), moib. sack .i;;?
Maccaronl and Vermicelli
IDomestic. 101b. box. 6
Imported, 25lb. box..12 50
Pearl Barley
Common "
Chester .. 1
Empire ... Y.Y.v/.n3 26
Peas
Green, Wisconsin, bu..l 25
spriirffiScotc.”™ .bu;:;:;:} 3
. Sago
East India ... «u
German, sacks " ai?
German, broken pkg.."." *
. . Tapioca
Flake, lio Ib. sacks ... 7
Pear . 130 Ib. sacks .. .7
Pearl, 24 It>. pkgs....... ™"
FLAVORING EXTRACTS
Foote A Jenks
Colemans Van. Lem.
£?nel
iroz- laper
No. 4 Rlch BI 160
Je ngs
Terpeneless Ext. Lemon
No. 2 Panel D. C..

No. 4 PanelD. C.
No. 6 PanelD. C.
Taper Panel D. C..
1 oz. Full Meas. D. C.
2 0z. Full Meas. D. C.
4 0z. Full Meas. D. C..8 26

»r Jennin%s 3
Mexican Extract Vanilla

? Panel D. C..
No. 4 PanelD. C.
No. 6 PanelD. C.

Taper_Panel D. C 2
1 oz. Full Meas. D.
2 0oz. Full Meas. D. C..1 60
4 oz. Full Meas. D. C..8 00
No. 2 Assorted Flavors 76
RAIN
Amoskeag, 100 In bale 19
Amoskeag, less than bl 19%
GRAINS AND FLOUR
W heat
No. T White 7
No. 2 Red . 72
Winter Wheat Flour
Local Brands
Patents

Second Patents
Straight
Second Straight

Buckwheat

R3e

Sub
count.

Flour In barrels, 26¢c per
barrel additional.

Worden Grocer Co.’a Brgnd

Quaker, paper
Quaker, cloth

. Wykes A Co.
Eclipse s 3 65

Kansas Hard Wheat Flour
Judson Grocer Co.
Fanchon, %s cloth 4 20

Spring Wheat Flour
Roy Baker’s Brand

Golden™ Horn, family..4 50
Golden Horn, baker S. 4 40
Calumet . 95

Wisconsin Rye 3 75

Judson Grocer Co a Brand
Ceresota, %s
Ceresota, %S
Ceresota, %s

Lemon &
Wmgold, %
Wingold, %s
Wingold, %s .
Pillsbury*s Brand
%scloth

%scloth
%scloth
Y%spaper

Best,

Worden Grocer Co.’s Brand
4

Laurel, %s cloth

Laurel. %s cloth ... 80
Laurel, %s & %s paper 4 70
Laurel, /us ....................... 470

kes & Co.

Sleepy Eye, %s cloth..4 80
Sleepy Eye, %s cloth..4 70
Sleepy Eye, %s cloth..4 60
Sleepy Eye, % paper..4 60
Sleepy Eye, %s paper..4 60
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Meal Sausages o S,\élugg Gunpowder
Gulden Granulated"".'7 2 50 ILAvert* . ﬁdcotc oy, in o Moyune, medium
§k Car Feed scheened 19 50 Frankfort accaboy, in_jars ......35 Moyune, choice
No. 1 Corn and Oats 19 50 IPork French Rappié in Jars. 43 Moyune, fancy
corn cracked ... 18 50 Veal .77. SOAP Pingsuey, medium
Corn Meal coarse 18 50 Tongue Amerjlca?\ E;rl?”;’t Co 40 E:Rggﬂg fcahnoclgle
gl ?&% Wheat Mid'ng %%IHeadcheese Dusky Diamond, 50 2 80 Young Hyson
-0 IExtra Mess JDuskeé Dndsolgo 6 0z. 33 80 ggglccsle .
Dairy Feeds Boneless ap Ro .bars 75
Wykes & Co. RUMp, new Savon Impt_erlal 3 10 Oolong
0 P Linsded Meal 29 501 P p_g’_s Feet E/hlte RUSISI%N 3 00 Formosa, fancy
Cottonseed Meal 30 00 7« bbls.. ome, oval bars 3 00 Amoy, medium
Gluten Feed .27 00h i bbls. Satinet, oval .........2 15 Amoy, choice
0 nowberry, cakes.
'E\snrae:\}vesrgmeurtslgs 23 O%Ojlﬁ’bglt?ls Pré)xctor & Gamble CO MedlEr?tg“Sh Breakfast
Molasses Feed . 1 00 Choice
Dried Beet Pulp Kits, 15 Fancy
Oat % bbls.,
Michigan, carlots .40 % bbls., star ~3 235 cevion, cholirt]:(ejla
Less than éarlots A1 N LAUT2 BROS. & CO. Fancy
orn
Carlots Bee? rounds, ﬁgmg ;ggg,r—g .360 TFQBACCO
Less than carlots Reef middles, set 45 Acme. 25 bars 385 cadillac . N¢ Cut
) Hay Sheep, per bundle " 70 acme. 100 cakes 315 Sweet l.om
No. 1 timothy car lots 14 00 Uncolored Butterme Big Master. 100 bars . 4 00 Hi tha, Bl
No. 1 timothy ton lots 15 oo Solid dairy ... 16 Marseilles, 100 cakes...5 80 Tel?evé?arr?' .
HERBS Country Rolls 10%@16% Marseilles, 100 cakes 5¢ 4 00 Pay Car ...
IS-%J;?S 1:L55 Cornedcabneré?d thgats 20 Marsellles 100 CII'(IStlegIEt4 00 Prairie Rose
’ Protect
Laurel Leaves 15 Corned beef, 1 t I 30 Good ‘Cheer 4 00 Svrvoeeetc Ig{}”ey
% Roust peeh 2 lh.oz & Gl couniry 30 T
JE'—'—Y Potted ham, %s 45 Soap Powders p
Nest 1 85 Potted ham, Vi 8a Lautz Bros. & Co. Red Cross
15 Ib. pails, per pall 42 DeV|eIed ﬁam Vsis 46 SNOwW BOy ... 4 99 Palo ...
30 tb. pails, Eer I:pall 751Deviled ham, vis s* Gold Dust, 24 large...!4 50 Hlawatha
LICORIC Potted tongue, %s 45 Gold Dust, 100-5¢ 400 Kylo ...
F(;lélrgbrla gg Potted tongue %s 85 Eérakrolwele 3 80 Battle Ax
RICE - > American Eagle
Sicily 14 Screenings .. . @4 Soapine in Standard Navy
Root « 1 Fair Japan . @5 Babbitt's 1776 75 Spear Head, 7 0Z..onee.
MATCHES Choice Japan @6% Roseine . 60 Spear Head, 14% 07..44
C. D. Crittenden Co. Imported Japan Armour’s Nobby Twist 55
Noiseless Tip .4 50@4 75 (F:ﬁlr_ LaL h - %en/ Wisdom JO?éIyHTar
MEAT EXTRACT s oice La. 6% onesty 43
Armour’s, 2 o0z. 4 45 Fancy La. hd.7.6%@7 Johns?)%ag 'glonrgpounds Toddy 34
Armour's. 4 oz Carolina, ex. fancy 6 @7% 3Johnson's XXX T e 38
Liebig's Chicago, . SALAD DRESSING Nine O’clock Piper Heidsick 66
Liebig's, Chicago, 4 oz. 6 50 Columbia, % pint 2 26 Rub-No-More Boot Jack ... . ..80
Liebig’s Imported 20z. 4 55 Columbia, 1 pint . Honey Dip Twist 40
Liebig’s Imported. 4 oz. 8 50 Durkee’s, large, 1 .4 50 Scouring Black Standard 40
MOLASSES Durkee’s, small, 2uo0z.5 25 Enoch Morgans Sons, Cadillac ..
New Orleans Snider’s, large, 1 doz..2 35 aapolio, gross lots ....9 00 Forge ..
Fancy Open Kettle 40 Snider’s, small, 2 doz..1 35 Sapolio, half gro lots 4 50 Nickel Tw
Choice 35 SALERATUS aapolio, single boxes..2 25 Mill ...
Eair » 26 Packed 60 Ibs. in box Sapolio, hand ... 2 25 Great Navy
Good 22 Arm and Hammer..... Scourine Manufacturmg Co Smoking
Half barrels 2c extra. Scourine, ?80 ca kk 3 5o Sweet Core 34
MINCE MEAT acourine, cakes. Elat Cahr ; 2%
Columbia, per case....2 75 B SODA Warpath .
MUSTARD oxes . Bam 16 25
Horse Radish, 1 dz.....1 75 SO Kegs, Eng I X 1b 27
Horse Raddish, 2 dz .3 50 Granulated, bbls........ 85 . SOUPS =_| hev' Do %
oLIV Granulated, 1001b. cs. 1 0g Columbia ~.. ot s ok 0
Lum .. 8 Red Letter
Bulk, 1 gal. 65 P, Flagman 40
Eullt 2 gaI gg Lump, 1451§Aﬂ<1ggs 95 SPICES Chi%s 3
u 6 ga ; i
Manzanilla, %0 Common Grades A“SpicgNh("e Spices Kiln | sDrI\IAe&ture a
Queen, pirits 250100 3 b sacks 210 Caclia’ chiina in mats. 12 Dukes Cameo i
Queen, 19 oz. 460 605 Ib. sacks 2 00 ¢ Cant. 16 Myrtle Nav 4
Queen, 28 oz 700 28 10% Ib. sack 1 90 assia, Can Of e ¥y Yor
; - . i : Cassia, Batavia, bund. 28 Yum Yum, 1% oz.
Stuffed, 6 oz.. 90 56 Ib. sacks 30 A
Stuffed 25 28 Ib. sacks 16 Cassia, Saigon, broken. 40 Yum Yum, lib. pails .
Stuffed’ 513002' prd S Warsaw Cassia. Saigon, in rolls. 551Cream
tuffed, 10 oz. 56 Ib. d W bags 40 Cloves, Amboyna.. 26 Corn Cake, 2% o 25
PIPES airy in drill bags Cloves, Zanzibar 18 Corn Cake, lib... 22
Clay, No. 216 ...ccocccenneee 70 28 Ib. da'r)l’ in d'”I'( bags 20 NMace ... 55 Plow Boy. 1*, 0z. 39
Clay, T. D, full count 65 go Sko ar Roc 20 Nutmegs, 75-80 45 Plow Boy, 3% oz. 39
Cob, No. 3 .. 85 - sac csor'ﬁ"r'ri'éiﬁ ------------ Nutmegs, 105-10 35 FF:eerlless 1300//0 gg
H Nutmegs, 115-20 30 Peerless, o
PICdKLES (’\s/lradnulatedf fine % Pepper, Singapore, 15 Air Brake 36
Barrels, 1,200 count....6 00 ¢ |umSALn_|e_z FISH gepper, Slr?gp white... 25 ganttHoglf b 30
Half bbls., 600 count..3 50 Cod epper, ShoOt .cvenen. 17 Uy XX
Small Large whole 7 Pure Ground In Bulk orex-xXx.

Barrels, 2400 count....7 50 Small whole @ Ispice 16 GO AN gor sor 2022
Half bbls., 1,200 count 4 25 Strlps or bricks 7%%10% Cassm SBa_ttawa ‘213 Siver Eoer . s
PLAYING CARDS  Pellock . % assia aigon i N

No. 90 Stear’\boat i 85 gloves ﬁafnubar %{53 g‘g’;glt gnrgg'kee
No. 15, Rival, assorted 1 20 inger, rican
No. 20, Rover enameled 1 60 Ginger, Cochin 18
No. 572, Special ... 75 Holland Herring Ginger, Jamaica 25
No. 98 Golf, satin finish 2 00 White Hoop, bbls. 11 o0 Mace .. 65
No. 808 Bicycle ... 0 white Hoop, %bbls. 6 00 Mustard is
No. 632 Tourn't whist..2 25 white Hoop, keg 65@9 per, Singapore, .17
POTASH White Hoopmchs. epper. Singp. white.. 28
B bb‘ﬁ’scans In case 400 gggger Cayenne 328 Wool, lib balls
abbi .3®
Penna Salt 0o s N 00 176 STARCH Malt White Wine. 40 gr 8%
Barreled Pork Common Gloss Malt W hite, Wme 40g9r 10
Mess ) éll% packages .. 4@60 Pure Cider, &, B
Clear Back 19 00 packages @4% Pure Cl_der Red Star. 12
Short Cut 18 00 6lb. packages .. .@5% Pure Cider, Roblnson 12
Short cut Clear 50 40an|d 501b. boxes 3/0@3% Pure Cider, Silver L13%
Bean .. 50 Barrez ............... C ........ WICKING
Brisket, 00 201b aOCT;“gQ orn 5 No. O pergross
Pi 10 00 . packages ... SR No. 1 pergross
Clear Family .15 50 401b. packages ...4% ©7  Ngq. % pergross
Dry Salt Meats SYRUPS No. pergross
Com
. Ea,};eg i .25 WOODEIL\IWARE
Extra Shorts a arrels . Baskets
201b. cans M dz. in case 1 80 Bushels ... | 10
H Srlgolfbed Meats 1 101b. cans % dz. in case 1 75 Bushels, wide band ..1 60
ngm”:' b g\\;:rraagee ‘13 No. 1. No. 2 Fam 6lb. cans 2 dz. In case 1 85 Market 40
Hams, 14 b average 3 8 5 42128 2%Ib. cans 2 dz. In case 1 90 gg“m Irﬁg%(ieum 3(5)
Hams, 18 Ib. average.. 13 . Pure Cane Splint, small .
skinned Hams ... 13 gg Fair 16 Willow, Clothes, large 8 25
Ham, dried beef sets..15 Good .. 20 Willow, Clothes, me'm 7 50
‘F:’latzllr]f?crnl?!%|lz|c?ml—|sar’;1“ e 1 10 Choice 26 Willow, Clothes, small 6 50
> Bradley Butter Boxes
gmlled ”am 4 8% 4V4 J-;E?n 21b. sizé, 24 in case.. 72
Sorln Hameressed - 8 Cadamom. Widiabar 1 @ sungried, midiim ¢ b Siel 16 Incasel g
---------------- undried, choice ; -
Compound 9 Memp. §u§s'an v sundried, fancy 1010 Sléeutte? Plates® @
18% Mustard, white T T8 REJiEn Mt No- § Qual: 250 in crate 40
80 Ib. tubs....advance Ve foppy . 9 . - .
60 Ib. tubs....advance % Rape . . 5% g:é’fe'?_'f,,g"}jncymed,um 37 No. 3 Oval, 250 In crate 60
50 Ib. tins....advance % SHOE BLACKING Basket-fired. choice .38 NO- 6 Oval 250 in crate 60
fg IB PaHS agvance o Handy Box, large, 3 dz.2 60 Basket-fired, fancy 48 Churns
. palls...advance % Handy Box, small....1 2R Nibs .. ..22@24 Barrel, 5 gal., each....2 40
IS Itg pallls... .agvancell Bixby’s Royal PoI!sh 85 Siftings 9I@U Barrel, 10 gal.,, each...2 55
. palils... .advaaos Miller's Crown Polish.. 85 Fanning» 12@14 Barrel, 15 gaL, each...2 70

10

Clothes Pins
Round head, 5 gross bx 50
Round head, cartons.. 70
Egg Crates and Fillers.
Humpty Dumpty, 12 doz 20
No. 1 °complet
No. 2 complete . . 2a
Case No. 2 fillersl5sets 1 30
Case, mediums, 12 sets 1 15

65
75
85
55
Mop Sticks
Trojan spring ... 90

Eclipse patent s
No 1 common .
No.2 pat. brush ho 85
12rb cotton mop heads 1 40
Ideal No. 7

WRAPPING PAPER

Common Straw ... 1%
Fibre Manila, white.. 2%
Fibre Manila, colored.. 4
No. 1 Manila ... 4

Cream Manila

Butcher’s Manila
Wax Butter, short c'nt. 13
Wax Butter, full count 20
Wax Butter, rolls ....15

" yeast cake
Magic, 3 doz..

Sunlight, 3 doz

Sunlight, 1%

Yeast Foam, 3 doz 115
Yeast Cream, 3 doz__ 1 Q0
Yeast Foam, 1% doz.. 58

FRESH FISH
Per Ib

Jumbo W hitefish @16
No. 1 W hitefish @14
Trout @14
Halibut .@12
Ciscoes or Herring ..@ 10
Bluefish @12
Live Lobster . @35
Boiled Lobster .@35
Cod ...
Haddock

Pickerel .@12%
Pike @ 9
Perch, .@10
Smoked, White . @12%
Red Snapper... .@
Col. River Salmon ..@16
Mackerel ...ooiieeens @2

Calfskins, green, No. 1

Calfskins, green No. 2 11%
Calfskins, cured No. 1 14
Calfskins, cured No. 2 12%
Pelts

Old Wool

Lambs

Shearling

No. 1

No. 2

Wool
Unwashed, med
Unwshed, fine

45

CONFECTIONS
a,... Candy Pails
standard H H .7! 7I wx 72:

Standard Twist

Jumbo, 32 Ib.
Extra B H . .
Boston Cream ..7.7."u
uide Tlme sugar stlck

Mixed Candy
Grocers
s%org %?tltlon
Conserve
RO>zI
wiooon
Broken
Cut Boaf
Beader

Pails
2- hoop Standard .1 60 Ec','ﬂ]d%rg,?”cer’;am n 9
3 hopstandard -l 76 frepch Cream ¥ Ju
3- wire. Cable .1 90
i Baud Made Cream ..16
(P:ggg;’ aIIEIu;(;?('a brass é 225":’ Biemio creamdmlxed 13
Eibre ' T r Borenouud Drop 10
Fancy—in Palls
Hardwood °MPIKS 5 50 Gypsy Hearts
Softwood i Coco Bon Bous
Banquet 1 tudge Squares
Rte j Peanut squares
Sugared Peanuts
Traps salted Peanuts
Mouse, wood, 2 holes.. 22 starlight Kisses
Mouse, wood, 4 holes.. 45 san Bias Goodies ..
Mouse, wood, 6 holes.. 70 Bozenges, plain ...
Mouse, tin, 5 holes. 65 cozenges, printed L
Rat, wood .. 80 champion Cnocoiate ..ii
Rat, spring 75 Bciipoe Chocolates ..7 13
1 Tubs Burexa Cllocmaltes "7*13
. tjuinietie Cnocolates 7.12
20-in, Standard, No.1 7 00
S e ¢ e e
20-in. Cable, No. 1....7 50 ﬁre,'ggﬁaéours 1
18-in. Cable No. 2.....6 60 jy Creammﬁlﬁétéﬁ 7712
16-in. Cable, No. 3 5 50 ream Bon Rons 11
No. 1 Fibre .. 10 80 goldes WAt ft
No. 2 Fibre .9 45
No. 3 Fibre 8 55 uid Fashioned Molass-
: . es Kisses, 101b. box 1 20
ash Boards Orange Jellies 50
%ronze Glooe .2 ;:50 CenEgHC%oulps 51
eWEY e € L -
Double Acme *2 75 Oid Fashioned
Single Acme .. 225 hound drops .. 10
Double Peerless .3 90 Peppermint Drops .7*60
Single Peerless '3 o0 Chocolate Drops ... iso
Northern Queen .326 nh « VfloO' Orops . .85
Double Duplex .3 00 Choc, c¢t.” "and
Good Luck 275 gty Sweets, Assid 1 15
Universal 3 40 Brilliant Gums, Crys. 60
o Window Cleaners 6 A. Licorice Drops..9
12 in. -1 60 ‘Bozetiges, plain ..
85 Bozenges, prlnted
30 imperials
. Wood Bowls Mottoes ... gn
11 in. Butte 75 Cream Bar ...77"7 " fi6
13 in. Butter . 125 £ A Ppeanut Bar ...765
15 in. Butter 210 Band Made Crms .80@90
%Z’ in. Sutter .3 50 gream But}(o S gt
in. Butter .. .4 30 String Roc .7 53
Assorted, 13-15-17 2 30 infA
Assorted, 15-17-18 —3 26 pid' il e Assartecc .27

Buster Brown Goodies 3 60
up-to-date Asstmt. 3 75
ien Strike No. 1..
len Strike No. 2..
len Strike, Summer as-

sortment........cocoeenene. 76
Scientific Ass't. 71u 00
Pop Corn
Dandy Smack, 24s tia
Dandy Smack, 100s...2 75
Pop Corn Fritters, 100s 50
Pop Corn Toast, 100s 50
Cracker Jack ... 3 25

Checkers, 5c pkg. case 3 50
Pop Com Balls, 200s ..1 20
Cicero Corn Cakes__ 6

per box . go
Azulikit 100 ."7.3 09
Cough Drops
Putnam 1 00
Smith B 33
NUTS— Whole
Almonds, Tarragona ..17
Almonds. Avica ...

AIrrﬁonds California sft.

Gilberts
Walnuts, soft shelled @16
Walnuts, Grenoble...@ 15
Table nuts, fancy...@ 15
Pecans, Med ...@16
Pecans, ex. large__ @18
Pecans, Jumbos .... @20
chkory Nuts per bu.
Ohio” new
Cocoanuts ... L@ s
Chestnuts, New York
State, per bu........
Shelled
Spanish Peanuts 8%@ o
Pecan Halves @75
Walnut Halves @38
Filbert Meats ... @27
Alicante Almonds @38
Jordan Almonds @47
Peanuts
Fancy, H. P. Suns..@7%
Fancy, H. P. Suns,
Roasted ... ... 8%
Choice, H. P. Jumbo. .@8%
Choice. H. P. Jumbo
Roasted ..o @9%
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Special Price Current

AXLE GREASE

Mica, tin boxes....75 9
Paragon ... 55 6

BAKING POWDER

Royal
10c size 90
Alb. cans 1 35
60z. cans 1 90
941b cans 2 50
%tb cans 3 T
Lib. cans 4
31b. cans 13
5Tb cans 21

BLUING

C. P. Bluing
Doz.
Small size, 1 doz. box..40
Large size, 1 doz. box..75

CIGARS

G J Johnson Cigar Co.’s bd.
Less than 500 33
600 or more 32
1.000 Or more 31

Worden Grocer Co. brand
Ben Hur

Perfection ...
Perfection Extr .
Ivondres ............... 35
Londres Grand .35
Standard ... -1
Puritanos
Panatellas, Flnas
Panatellas, Bock
Jockey Club

COCOANUT
Baker’'s Brazil Shredded

;.35

.35
.35
...85

10 %Th. pkg. per case 2 60
35 94Th. pkg. per case 2 60
38 's;lb. pkg. per care 2 60
16 94Tb. pkg. per case 2 60

FRESH MEATS8

Bssf
CarcassS .ooevennens 494@ 894
lindquarters 694@ 10
Loins' .. g @14
Rounds 6 @ 7
Chucks 5 @694
Plates 94@ 594
ok fiie .8
Pork
Loins 1194
Dressed 894
Boston Butts .
Shoulders ....... i
Leaf Lard ...
Trimmings .... A

Mutton
Carcass
Lambs @13
Spring Lam
CarcassS .ceeeeeeeennns 6 @ 8
CLOTHES LINES

Sisal
60ft. 3thread, extra..
72ft.  3thread, extra..
90ft. 3thread, extra..
60ft. 6 thread, extra..
72ft. e thread, extra..

SR
8388

Jute

Cotton Victor

50ft. 10
60ft. 1 35
70ft. 1 60

Cotton Windsor

50ft. 1 30
60ft. 1 44
70ft. 1 80
80ft. .2 00
Cotton Braided
. 9%
.1 35
.1 65

Galvanized Wire
No. 20, each 100ft. long 1 90
No. 19, each 100ft. long 2 10

COFFEE
Roasted
Dwinell-Wright Co.'s. B'ds.

White House, lib....
White House, 21b....
Excelsior, M ft J, lib..
Excelsior. M & J, 21b..
Tip Top. M & J, lib
Royal Java

Royal Java and Mocha
Java and Mocha Blend
Boston Combination ...

Distributed by Judson
Grocer Co . Grand Rapids:
L«e ft Cady. Detroit: Sym-
ons Bros, ft Co.. Saginaw:
Brown. Davis ft Warner
Tackson: Oodamark Du-
rand ft Co.. Rattle Creek*
Pielhach Co.. Toledo.

Peerless Evap’'d Cream 4 00
FISHING TACKLE

194 to 2_in 9
194 to 2 In... 9
194 to 2 Lu
12 In. .. 16
3 in. 20
Cotton Lines
No. 1. 10 feet . 5
No. 2. 15 feet 7
No. 3, 15 feet 9
No. 4, 15 feet 10
No. 6. 15 feet 11
No. 6, 15 feet 12
No. 7. 15 feet
No. 8. 15 feet ... 18
No. 9. 15 feet ... 20
Linen Lines
Small 20
Medium .., 26
l-arge 84

Poles

Bamboo, 14 ft., per doz. e6
Bamboo, 16 ft., per doz. 60
Bamboo, 18 fL, per doz. 80

GELATINE
Cox's 1 qt. size
Cox's 2 gqt. size
Knox's Sparkling, doz. 1 20
Knox’s Sparkling, gro.14 00

Halford, small

SAFES

Full line of fire and burg-
lar proof safes kept in
stock by the Tradesman
Company. Twenty differ-
ent sizes on hand at all
times—twice as many safes
as are carried by any other
house in the State. If you
are unable to visit Grand
Rapids and inspect the
line personally, write for
quotations.

SOAP
Beaver Soap Co.’s Brands

Soa P
100 cakes,large size..s 60
50 cakes, large size..325
100 cakes,small size..38
50 cakes,small slze..l 9%

Tradesman’s Co.’s Brand

Black Hawk, one box 2 50j
Black Hawk, five bxs 2 40
Black Hawk, ten bxs 2 25

TABLE SAUCES
Halford, large ...

Use

Tradesman

Coupon

Books

Made by

Knox's Acldu'd. dos..1 so Tradesman Company

Knox’'s Acldu’'d. gro...14 60
Nelson’s a1

Oxford ...
Plirsmntk Book ...... 1 &

NEW YORK

TRADESMAN

Ready For You
In SIX Cities

Our complete sample display, in-
cluding spring and summer lines, are
ready for the inspection of market-buy-
ing merchants in each of these six

cities:
New York Chicago
St. Louis Minneapolis
Baltimore Dallas

Please accept this as our person»
al invitation to you to use our sam-
ple displays— this season and whenever
you come to any of our six cities— for
all the help they can be to you while
you are in market.

Remember we show not piles of
goods scattered all over a large build-
ing - but samples only in compact well-

lighted space used for no other purpose.

For bargains, for pointers on new
goods and methods, for routine pur-
chases— see for yourself that all busi»
Ness purposes of a trip to market are
best accomplished on our sample floors.

And see this very spring.

The net prices in plain figures
on the samples in our sample displays
are the same as those printed in our
February catalogue, a big feature of
which

leaders.

is a special sale of 25-cent

If you haven’'t a copy, write now
for catalogue No. J601.

BUTLER BROTHERS

Wholesalers of General Merchandise

CHICAGO ST. LOUIS
Sample Houses: BALTIMORE, DALLAS, ST. PAUL

/ And MINNEAPOLIS'
V About March 1
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BUSINESS-WANTS DEPARTMENT

Advertisements inserted under this' head for two cents a word the first insertion and one cent a word for each
subsequent continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

BUSINESS CHANCES. Butcher's Boston Polish is the best ¢, gale Good saloon business. Best

_ i i finish made for floors and interior wood- . Des For Sale—Harness, vehicle and_imple-
For Sale— lhe best meat, fish, fruit and town north Grand Rapids. Bargain if ment business  in  'Northern Michigpan

v | i R . Do- work. Not brittle; will not scratch or N . i g \
}/:ge;abbeust;gzlsr;essf|r;roGn:an$dz 202‘“{‘05 $2680 deface like shellac or varnish. Send for }ﬁgegicﬁifgsrf MDag,cklthbx R;ggsanoyfr?er gietl)l Town of 1,000 inhabitants with fine farm -
' ! tree booklet. For sale by dealers in \icp . ! 484 ing country and large territory to draw

i . rrom. Stock inventories about $3,000.

paints, hardware and house furnishings, . . ICK
the Butcher Polish Co., 356 Atlantic Ave.,, _ For Sale—My half interest in a gener- Modern buildings, rent $18. Reason for
RaS? 2i& Je°rdan’ IrVinS a™ = Boston, Mass. sos ~ al merchandise store, whole stock will in- selling, have large hardware business and
- _ _ voice about $9,000. Frank J. Goblirsch, other outside interests so can not de-
Attractive show cards, excellent letter-  hor Sale—Twelve room hotel and sa- Dafayette, Minn 479 i
. ! v loon in growing town of about 500. The ’ . vote time necessary. Address No. 355
. One  11x14 inches or twelye price A X . : . care Michigan Tradésman. 355
caids made to order, prepaid 25 Cents only saloon |nf tow|r|1_, estﬁbllsged_ six AFor_ S_ale—Flvek shares olf 'I;he Oaxaca
. years; reason for selling, other business. Association stock; tropical planters; in-  For Sale— One-half interest in a clean,
Com. KeUiher> Box 331, New London! Byyer must have $3500 cash, no agents. corporated. F. D. Dee, Union City, Mich. up-to-date shoe and clothing business.
°r _ Stock merchandise, dry ~ddress F. D. Myers, Montgomery,sozm - 478 Estgb@lishsetd is years fg-mtd enjoyi'rl'llg a good
i ’ _ i a ock an ixtures_ wi nvoice
opds, groceries, boots, shoes, rubbers PFor Sale—Stock of groceries, boots, 55000, Can be reduced to $3,000 or $4.000

gop A 0 .
paints, oils etc. Will 'sell cheap. Good . oy Saled_crfOCketry" Ch"«]ja"\fl‘arte' Conf('etch— S“"SS' rubber 00ds’hm)lg'onsfand ga{de" If desired. Address Gavin W. Telfer Big
- lonery, soda fountain_an IxXtures wi seeds. Docated in the best fruit belt in ¢ i :
wood,eMichP°Or h6alth- BOX 67 R&X - lease.” Best location in town. Cobb & Michi an, Invoicing $3600. If taken be- Rapids. Mich. 329
Cheap, corner brick office ScOtt Middleville, Mich. 499 fore April 1st, will"sell at rare bargain Retail merchants can start mail order
store building and fixtures, together with = For Sale—100 acres finest level black Must sell on account of other business. pusiness in connection with retajl busi-
adjoining vacant lot in flourishing Michi- land in Indiana, near town and rural free Geo. Tucker, Fennville, Mich. 538 ness; only a few dollars required. We
gan town. All tor less money than build- delivery, telephone, good graveled road. Do you want to sell your property, furnish —everything necessary; success
r°ne would cost to build. Good Paid more than 20 per cent, annually on farm Or business? No “matter where certain. We ‘offer  retail merchants the

stand for dr oods or hardware busi- the investment for past six years and inti i way to compete with large mail order
y 9 will do better in years to come. Price '.°§2hedfbr5%2§h,mid‘3,%§2” rte'é’A" T%r;%sp';'ecgi houses. Costs nothing to _investigate.

SEPY8A QL oAV I8IEn & OWio. SB3AP $10000. Easy terms. Address J. S. *xo- gotaple. getablished . 1881 Erank p  Milburn-Hicks, 727 Pontiac Bldg., Chica-

Wanted Stock hardware or merchan- Sntaffer, Nappanee, Ind. 498 Cleveland, Real Estate Expert, 1261 go- m- 201
dise for my well-improved farm. M tor Sale— First-class shoe store in Cal- Adams Express Building, Chicago, 11l . For Sale—Fine large, clean stock of
Brosnalian. gierceton. Ind 523 umet, Mich. Invoices $30,000. Will sell 577 furniture, carpets an rugs. A success-

for $25000. Best location In the city. House furnishing store, doing a profit- ful business of long standing. Very lit-
i tle competition. Fine locality, surround-

whereva O odour regl eysotgtewgrft business Dhoing the largest retail shoe ?usinelsls in

inti p f the copper country. Reason for selling, .

send description and price. _If you want retiring from bu5|yness. The Bee Hive Invoices about $12,0
0

to buy, send for our monthly. North- - to leave home on account of ill health. :
Shoe Evan Thomas, Prop., Calu- \u;/"cei| right. Write at once, Warner to succeed with good management. For

able . business in CI%QOf OS\,‘On%Dr ggﬁp!:d ed by well to do farmers. A sure win-

ning business on solid foundation. Sure

western Business Agency, 43 Bank of pho€ >IQre. L ) |
Commerce Bldg., Minneapolis, Minn. 522 ' . i . & Company. Benton Harbor, Mich. 494 articulars enquire of No. 439, care Mich-
\ . . hor Sale—Plantations, timber lands, A hard " EF d | tock gan Tradesman. 439
«], ic7otyy 2] sgt?@;sl Sralr;nerbrs'%eesil farms, homes, etc. Send for printed list. of rﬁ'\eer)égl;nd{ﬁs; a?g'whoartcel WS:net' s[c))gt'g
SR W, o, Wnethoh VC S, Ml PR B Gl i i o i SR posiTions wanTeo
: X = 9lC . store_rooms to trade also. ress Box iti i
“ For Sale—$10000 to $12000 stock dry children's clothing at a bargain. Address egs, DaGrange, Ind. 441 _Position wanted by registered gharma-
00ds. notions. carpets. ete. larael sta)f Oowner, 353 Parker Ave., East Toledo, ) cist. Several years' experience. an give
gl 5 bil hpd R Ses 9 )l\,/I fa- Onio. 491 _ For Sale—Stock of general merchandise reference. Give full particulars and sal-
ple. Dong-established in Southern ichi- in a live and hustling town. A clean ary paid, in first letter. Address "Salol,
@®an city. Part pay, productive clear real For sale or exchange for a good 80 acre yp-to-date stock. Reason for selling, oth- care Michigan Tradesman. 513
estate. a§|y terms. Address No. 528, care farm, my clean hardware business in one er pusiness. For full particulars address . i
Michigan Tradesman. 528 of the bést little villages in Central Mich- Dock Box 26, Hopkins. Mich. 444 Position Wanted—By young man with
tor Sale—At a bargain, a stock of dry igan. Situated on the M. C. R. R. be- mmmmmmm e ee I?Wkt years experience in hardware store.
goods, boots and shoes = and clothing tween Jackson and Saginaw. Only hard- For  sale— Hardware stock in_ bes* ould like position with wholesale hard-
&<><* will invoice about $3,000. Enquire Wware stock in town. Reason for “selling, town Northern Michigan. Estab- ware company as salesman. Satisfactory
W. M. Holmes, Tustin, Mich. %27 have other business. M. A. M., care jshed 20_years. Will Inventory about references. Address No. 501, care Michi-
T - ’ . Michigan Tradesman. 465 $7,500. Town of 1500. Good “farming gan Tradesman. 501
Wanted—Peddling wagon box. Address country. Sales average $16,000 per year. o
E. J. Steeby, Moline. Mich. 518 Only two stores. Will sell for cash only, =~ Wanted—Position as clerk In a gro-

For Sale—Enterprise coffee grinder. at actual inventory value. Reason for cery store. Can furnish very best of
i selling, present owner needs capital for references. Address No. 483, care Michi-

B ize. Al h
arge size SO six SnowW cases, t\;’c?dé? Il WANT TO BUY manufacturing business. Don't write un- gan Tradesman. 433

Slx“ fea_n] Altsobl_crL]lsEjom tfeed and ' A i N
mill wi establishe atronage. i ess you mean business. ress 0. .
Niich” 9 From 100to 10000 pairs of SHOES, new or 459, c%re Michigan Tradesman. 459 Wanted—By man 34, hustler, position

Steeby, Moline, 519 old style- your entire stock, or part of it. as traveling “salesman, staple line. Ex-

t or Sale—A s and 10 cent store with Wanted—Stock of merchandise, dr i -
department store adjunct. Well estab- SPOT CASH oods, groceries or hardware In exchange Beesr No: 432“322“1\%?%iégLemTr:gZésm':\?\
lished and good paying, in thrifty Mis- You can have it. I'm ready to corne. or well-located improved farm in lowa, ' ' 436 '
souri railroad town of 8000 inhabitants. PAUL FEYREISEN, 12 State St-, Chicago Minnesota or Missouri. Address No. 450,

This is_one of the most beautiful small care Tradesman. 450

stores in the state. Owner’s ill health . HELP WANTED.

saase o fretirement. Invoice between erForst?)acllf_irﬁlrlsttﬁ%Icaass gaonceer%fant%ecr%celéi

s’\;hsbsr?gttan'\c/ilow,ooo. AddresSS“J. A. Frink, For Sale or Trade—We are willing to to&/ns in Michigan. A moneymaking Wantgt?l—You_n_g manh tod growdlntt)o a
’ — ) _give you a bargain of $3,000; house could pysiness. Must go southwest for health pade s o pOSfItIOhn in the dry T e

For Sale—Fine business property in not be built for less than '$7,000; good of family. Address E. D. Hamilton, Itha- NeSS In one of the most successful an
heart of Chattanooga, Tenn., $43500 net barn, three lots; one of the best resi- ca, IVich. ' 455 progressive stores in small western city
PayingI s per Icent, nt?t idnterlest underk5 dence locations in Grand Rapids; will For Sale— M " blished Pgr”itee?ﬁger;m;@'ﬁﬁtﬁ' t?'ﬁfﬁ’ rﬁg#éenotf afrl}d

ilt- i - i i in- or Sale— well-establishe rocery, - . 1 -
year gilt-edge leases, besides lessees ma take $5500. Would consider outside in y X Best I%catior);. ture success than immediate salary. Ad-

ing improvements equaling 2 per cent, per come roperty or dru stock to the shoe and notion business. B X .
annum additional.  Splendid tonservative amount of 81500, Yes. will give _long Good business. Good farming country. gress fg;'repg{“ﬁle‘r']ar;s Jegarding yourself,
investment; security absolute. Property time on $1,500. Must change climate. Also store building 24x70 feet. Good liv- Franklin streets, Chicago, hel 2

should dougle ir& valueI ind fiv? years ac} Address Climate, care Michigan Trades- ing roorsn_s.k A bar gldn. MEst Ebe SS?I?f at
count rapi industria evelopment of man. 482 once. ickness. ress . . effey, .
city. Besl?t references furnished and full © _ Crystal, Mich. 456 Salesmen—Good ~ salesmen,  covering
investigation courted. Address G. R For Sale—General stock of groceries . state of Waisconsin, to carry our goods
Hackleg 1400American Trust Bld * and meat. Good business and good lo- Racket store for sale. Positively the a®a,s‘de, line, good commissions, trade
chicagg' 11 516 9 cation, lllinois town, 17,000 inhabitants. best opening in a farming and factory established. Caledonia Chemical Co.,
' — Rent $200 per year. Invoices about $1,000. town of 5000. Docated in Southern Michi- Caledonia, N. Y. 525
For Sale—One 35-horse power high Selling account ill health. Address No. gan. Will take $2,000 to get in. Best lo- .
speed engine, In first-class condition 495, care Michigan Tradesman. 495 gatlon. BDo not miss tl&ls hchanc&_ar. dAd— mg\{]ﬁnt%%—Aﬁdeeé?;nr(ljenﬁ:,‘gk,:grp%t tsﬁlrlgg—
in i . . i ress “Business,” care ichigan Trades- w u 3 1 u -
Rerfotor oty T Crani miplt, ATt oLty 5 invest end, ek, charae B PN T ghalel goodt Wit border, piste oot
Mich v sy | fenting ~mechanical - window attractions . March 1st. State salary wanted. E. J.
F in West; big returns assured; investigate. For Sale or Rent—Two brick stores. Andrews. Shenandoah, lowa. Sis
For Sale—Flourishing general store in jandorf Window _ Attraction Co. 679 Rent reasonable. For particulars address
Genesee Co. Good thing. Address No. Broadway, New York. 493 E. 1. Pickhaver, c-0 M. O. Farnham, Agents wanted to sell copper mining
R oo BN s T g W e Ul g Soon e & SRR MHErerinte "ana 51
— i i ity __hogs per day eason for sell- For Sale—Clean stock of drugs and , - N
f|0\f‘)’ra”0tfedtwgf’s'{g?§e bﬂﬁﬂtysté?e rf%r:—t h;'rréf ggbsgnzl)IShM'tcoh retire. . J. H. Copas,4835r-, sundries_in town of 2,000. Good farmi E'Zrntrs]an(rﬁ'emg(s)ppgrmI?\/T?r?ihg Agdrg?ﬂselz—ing
w ) ich. community. Annual sales between $4,5 Co. Dtd., Priest River, Idaho. 500

ware; only one exclusive hardware stock
For particulars address
Mlgh. 46?

1'8 For Sale—A drug store in one of best and $5000. Expenses light. A fine
Box 237, Paw %Oéw,

towns in the state. Poor health, reason ° 4 — i
SANNGE hdve? other BiSiRess RARRS (2 rolkaNiSS LR URAIAR/Y m Several Crang,,

For Sale—$2,000 bazaarstock Good ‘;\(A)F h}sellingr. dAddreSS “Doctor,® 4%%re j 1 tteqti Add «fmpn ige .. oL ™
; e : ichigan Tradesman. re my. attention. ress, No. pare f“ ine i . v .
business. Bargain for cash. Gwner has 89 arR kN iR “Tadeamar. 30 iheri ‘dansifiiTERS. SPERRL eklutansmaty
other business. Address Dock Box 280, ~Who wants to b_ue]/, for cash, a good Inter-State BId Ced igs o
Boyne, Mich. s09  paying, well-established gum business?  For Sale—Stock of shoes, dry goods |!Nter-state g., Ledar Rapids, lo
Small capital required. Address S. S., and groceries located in Central Michi- 5(
For Sale—Drug stock, $1,800. Only one care Michigan Tradesman. 489  gan town of 350 population. Diving .
ffi good booming town of 500. Doing . rooms above store. Rent, $12 per month. Want Ads. continued on next page
»5,000 annual business. Good reasons for  For Sale—Bazaar stock. Will sell at peage runs until May 1, 1908, and can be
wishing to sell. Address No. 508, care a bargain if taken at once. Other busi- ropaed.  Dast inventory, $2,590. Sales
Michigan Tradesman. 508 ness affairs require my attention is the during 1905, $8,640. Good  reasons for
For Sale—A nice clean stock of hard {ﬁgsorri]ghf?rpgiltl;ng'Ad%?ggs oggglztusnol;y 1g%r selling. Address No. 386, care Michigan q rran/\C”')a“J
ware &Nigh tinshop ig cohnnect{/(\)ln, doing Dyons. Mich. 470 ' Tradesman. 386 J
a goo usiness in Southern Isconsin, L . Merchants—1 have buyers for all kinds
county seat, within a rich farming coun- _ For Exchange—50% to 75% equities in ¢ meychandise ctocke Y9 you want to
try. Only two hardware stores in the New and modern apartment buildings and p,y “cell or exchange or close out, write
city. Stock of $4,200. This will bear Stores and flats. ~All well rented with ¢4t once. G. B. Johns, Grand Dedge,
your investigation. Address Charles incomes of 10% to 15% on price. Will jch. . 385;
Freligh, Elkhorn, Wis. 507 fior miear propartyy fammer T — T mk lm
. ranches, timber lands and other Iar?e For Sale—My buggy and implement ILLUSTRATIONS OF ALL KINDS
. For Sale— Old-established candy store, properties. For attention, state fully business in the heart of a first-class STATIONERY & CATALOGUE PRINTING
ice cream parlor and news-stand. ~ Up-to- what you havey giving location and fairfarming country. Very little competition,
date in town near Grand Rapids. Reason cash value. Wi consider “dealalsfhiam [HA Hitg chance for sonadeond.! I olust quit CRAWD RAP/DS MICHIGAN
y .

for selling, other business. Address $10,000 to $300,000. J. Almon Austin, uTon account of my eyesight failing Vol-
“Good,” care Michigan Tradesman. 506 La Salle St., Chicago, Il 468 ney Skrong, Clarksville. Mich. 376
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Manufacturing Business Can Not Run
Without Capital.

St. Johns, Jan. 29—The annual
meeting of the St. Johns Business
Men’s Association drew quite a large
number together for the election of
officers and to decide what is to be
done with the Charles H. Manley
business.

On motion the old directors were
re-elected, M. F. Washburn being
chosen to fill the vacancy caused by
the death of John McKinley, and A.
E. Wilson was elected in the place
of L. G. McKnight, who is in Cuba.

Reports were read by Secretary
Hunt and Treasurer Dexter. The As-
sociation had to take up a few of
the notes given to purchase the fac-
tory buildings, has paid $100 towards
promoting the Maple Rapids Rail-
road and has another $100 to pay soon,
and owes altogether about $350. Mr.
Hunt reported that there are about
sixty-five members who have paid the
second year’s dues, and about twen-
ty who have paid dues for the cur-
rent year. We need every business
man in town and must have them if
the Association is to continue. The
Association fixed up the steel build-
ing for C. H. Manley at considerable
expense and furnished rent free. It
has paid some insurance and must
pay $164 taxes, as Mr. Manley is
not in condition to pay. Taxes were
not included in above indebtedness.

A committee composed of Secre-
tary Hunt and J. Earl Brown. Stuart
H. Perry, Wm. H. Field and Joel
Wolcott were appointed to solicit
members and collect dues.

Mr. Manley had announced that he
would be present at the meeting and
make a statement of progress, but
concluded not to do so, as he is en-
deavoring to raise additional capital
for his business.

At the adjournment of the meeting
the directors re-elected the old offi-
cers as follows:

*President—J. Byron Danley.

Vice-President—John C. Hicks.

Secretary—Dewitt H. Hunt.

Treasurer—R. C. Dexter.

The trustees were instructed to see
Mr. Manley at once and make a re-
port to the directors of the status
of the business. It is understood that
the business is at astandstill for lack
of capital, and with no present means
to meet obligations and continue.
Some steps were taken after the
meeting on the part of the men who
had been employed in the factory to
protect their interests.

A number of members of the As-
sociation stated after the meeting
adjourned that they would never pay
another cent of dues so long as the
directors allowed Mr. Manley to con-
tinue in the building.

Something will undoubtedly be
done very soon to iron out the diffi-
culties, but there is no reason now,
nor has there ever been, to expect
that a large manufacturing business
can be successfully conducted with-
out capital. No statement has ever
been made to show how much money
has been paid for goods in advance,
and neither the goods shipped nor
money returned. There is reason to
believe that the total is large. No
intelligent statement of any kind has

MICHIGAN TRADESMAN

ever been made to the Association
regarding this business. The con-
tract was made with Mr. Manley by
direction of the Association, or its di-
rectors, and not on the motion of
the trustees, who simply did the
bidding of the directors.

Live Notes from a Live Town. ..

Lansing, Jan. 29—J. W. Higgs, of
this city, who has been conducting a
grocery store at Vassar, has sold out
his business and returned home.

L. W. Goucher, who has been do-
ing a bazaar business here for the
past two years, is removing his stock
to Detroit, where he will re-engage in
the same line.

The Huber Manufacturing Co. has
commenced suit against W. Hanna,
of Leslie, to collect on a note for
$35°-

Leonard W. Roe, connected with
the Lansing Foundry Co. for some
time, has severed his relations with
that house and gone to Chicago to
associate himself with a spark plug
manufacturing concern.

George Gephart, with the local
store of S. H. Knox & Co., has been
transferred to their Chicago store.

A. A. Wilbur, a former stockholder
in the National Supply Co., has com-
menced suit against that concern for
a balance of $11,500 due on two prom-
issory notes.

C. D. Woodbury, the well known
shoe dealer, suffered the loss of his
right hand while operating a corn
shredder at his farm outside the city
last Friday.

The National Grocer Co. is made
defendant in a $5,000 damage suit be-
gun here in the Circuit Court by
Charles Cascarella as a result of an
injured reputation, brought about, it
is alleged, through twenty-four hours’
imprisonment on a charge of larceny,
the National Grocer Co. claiming
Cascarella disposed of unpaid-for
goods and left town.

A. O. Bement, formerly President
of E. Bement's Sons, is now engaged
in the manufacture of steel ranges at
the old Olds gasoline engine plant.
Mr. Bement depends upon mail or-
ders and the telephone for his trade,
which is said to be increasing.

That there will be nearly, if not
quite, 500 more houses built here dur-
ing the approaching building season
is the prediction made by every man
in the city who is in close touch with
building affairs. Members of the
Business Men’s Association base their
opinions on the enquiries received
from men who wish to get work here,
and from their knowledge that if the
factories at present expected to move
here do come, many more houses
will be necessary. Real estate men,
architects, contractors and house
agents are a unit on the question.

Arrangements for the annual meet-
ing of the Lansing Business Men’s
Association, to be held Friday even-
ing, Feb. 1, have been made, and the
following programme, in charge of
Prof. Clinton D. Smith as toastmas-
ter, will be observed: “Lansing as it
is remembered by an old resident,”
John N. Bush; “Lansing as viewed
from the pulpit,” Rev. Fr. L. L
Brancheau: “Lansing as a manufactur-
ing center,” Fred L. Smith; “Lan-

sing as other people see it,” Carmen
N. Smith, Bay City; “Lansing, her fu-
ture,” John A. Weston; “Lansing,

first, last and always,” Frank L.
Dodge. Business men are looking
forward to this being the banner

meeting of any heretofore held.
Geo. A. Toolan.

Recent Trade Changes in the Buck-
eye State.

Barberton—Wm. McBride has sold
his grocery stock.

Barberton—M. L. Thompson, gro-
cer, has sold his stock.

Barberton—Blancsak & Tarnoczi,
meat dealers, have dissolved partner-
ship, Stephen Tarnoczi continuing
the business.

Bellville—The creditors of C. W.
Fisher, grocer, have filed a petition
in bankruptcy.

Bellville—Jos. Mitchell & Son, fur-
niture dealers, are succeeded in busi-
ness by H. V. Stone.

Columbus—Christie & Bolander
succeed J. O. Drummond in the gen-
eral merchandise business.

Dayton—C. A. Worthen is succeed-
ed in the grocery business by Bell-
man & Masey.

Delaware—Wm. Shively is succeed-
ed in the meat business by H. B.
Kenyon.

Hohnesville—The grocery business
formerly conducted by Howard W.
Miller will now be conducted by
Crawford Bros.

Lynchburg—The creditors of M.
Goodman, clothier, have filed a peti-
tion in bankruptcy.

Nimisila—John H. Miller succeeds
Miller & Hoffman in the general mer-
chandise business.

Orangeville—E. R. Fell & Co., gen-
eral merchandise dealers, are suc-
ceeded in business by Thompson &
Fell.

Springfield—The boot and shoe
business formerly conducted under
the style of the Schulte Shoe Store
will be continued by Schulte & Son.

West Union—A petition in bank-
ruptcy has been filed by the creditors
of H. J. Thompson, druggist.

Toledo—The Wonderland Theater
building has been leased for a term of
ten years by the Hone Furniture &

Carpet Co. The company has also
leased a warehouse at 319 Water
street.

Columbus— Louis Bamberger, who
has been identified with Florsheim
& Co., has purchased the stock of the
Browning Shoe Co. and has already
taken possession.

Mansfield— Baughman & Kipp have
sold their grocery stock to P. M.
Ringer, who is now in possession of
the business.

Mr. Moran Leaves the Free Press.

For thirty-five years a competent,
faithful employe, Thomas Moran has
severed his connection with the De-
troit Free Press to engage in business
on his own account. Mr. Moran be-
gan as a compositor in the Free
Press news room. Then he became
a proof reader and in due time he
was chief proof reader. When the

te John A. Bell died, Mr. Moran
was promoted to be assistant city edi-
tor, and from that position he rose
to the place of night editor, a posi-

tion which he has filled with excel-
lent judgment and skill for about
twelve years. Utterly without osten-
tation and possessing a knowledge of
affairs, National, State and munici-
pal, that was accurate and always
available, Mr. Moran has been a de-
voted toiler, with an eye single to
the best interests of his paper. Upon
his leaving the Free Press about 100
of his associates presented him with
a diamond ring and their most sin-
cere good wishes.

Lake Odessa Bids for a Factory.

Lake Odessa, Jan. 29—Through the
efforts of the Board of Trade recent-
ly organized here a company of busi-
ness men has purchased the large
new brick factory building just com-
pleted by the village. This building
is 40x230 feet, two stories high, with
basement, nicely located on the P.
M. Railway, with sidetrack running
the full length of the building. The
location is high, covers two and
one-half acres of ground, and has per-
fect drainage. This company is de-
sirous of locating some good manu-
facturing company in its building,
and to the right company will make
good inducements Will be glad to
correspond with any reputable com-
pany desiring to locate in a live, hus-
tling town.

President Board of Trade.

Butter, Eggs, Poultry, Beans and Po-
tatoes at Buffalo.

Buffalo, Jan. 30-—Creamery, fresh,
5@32c; dairy, fresh, 20@27c; poor to
common, 17@20c; roll, 20@23c.

Eggs— Fancy candled, 27c; choice,
25@26¢; cold storage, 23@24c.

Live Poultry—Springs, ii 4@ 12";
fowls, ii(S)r2~c; ducks, 14@i5c; old
cox, 9c; geese, 12@i3c; turkeys, 15@
16¢.

Dressed Poultry—Fowls, n@i2”c;
chickens, 12@i3j~c; old cox, 9@ioc;

turkeys, i6@I19c; ducks, 15@ i6c;
geese. 12@i3c.
Beans—Pea, hand-picked, $1.45;

marrow, $2.25(°2.40; mediums, $i.50@
160; red kidney, $2.25@2.40; white
kidney, $2.40(0)250.

Potatoes— White,
red, 30@35c.

40c ;mixed and
Rea & Witzig.

Looking Ahead.

“Senator, you didn't vote for the in-
crease in congressional salaries, |
believe.”

No; | found, on counting noses
beforehand, that there would be
enough votes to carry the measure
through without mine.”

A man’s idea of good luck is any
old kind that leaves him a few dol-
lars ahead of the other fellow’s game.

business chances.

Men who can cut and draft patterns
for custom shirts, can earn from $25 to
$40 a week. | have taught the “Ross
System successfully by mall for past

~als5° grading of patterns for

stock  Full size "drafts°and Complete in-
structions with each lesson. Addiess W

A. Ross, 470 3rd St., Brooklyn, N. Y. '
532

Partner with from $10,000 to

$20,000 dry goods stock, to consolidate

with the best paying department store in

Northern Michigan. Town of 7,000. Ad-
dress No. 531, care Michigan Tradesman.
531

Wanted—To exchange well-established
manufacturing business, including patent
for clean stock of merchandise or de-
sirable real estate. H. J. Cortright, Mar-
shall, Mich. 90Q



Simole
Account File

A quick and easy method
of keeping your accounts
Especially handy for keep-
ing account of goods let out
on approval, and for petty
accounts with which one
does not like to encumber
the regular ledger. By using
this file or ledger for charg-
ing accounts, it will save
one-half the time and cost
of keeping a setof books.

Charge goods, when purchased, directly on file, then your customer’s
bill is always
ready for him,
and can be
found quickly,
on account of
the special in-
dex. This saves
you looking

The purity of the Lowney products will

never be questioned by Pure Food Official over several

There are no preservatives, substitutes, aduler- Ef‘)"gi"fifa ?]‘j){

ants or dyes in the Lowney gOOdS. Dealers find posted, when a customer comes in to pay an account and you are busy
safety, satisfaction and a fair profit in seIIing waiting on a prospective buyer. Write for quotations.

them.

The WALTER M. LOWNEY COMPANY, 447 Comnercial St, Boston, Mass. TRADESMAN COM PANY’ Grand Rapids



Push Your 5 and 10 Cent Counters

Keep them well supplied with strong leaders and a variety of good staples

chant who keeps them constantly before h:
very attractive prices.

New

) Engraved
‘Oriel”

Tumblers

5c

“New Oriel” Assortment—Contains three
assorted strles of handsomely engraved pressed

table tumblers in clear sparkling crystal glass.
Put up in bozes of 6 dozen. Per dozén........ 40c
Barrel lots of 21 dozen. Per dozen.......... 38c
Crystal
10c i’ Bottle

No. 1258—A clear crystal glass
oil bottle in imitation cut glass de-

sign and of good size. /\A _
Per dozen........cccoovenne. VUv
fkfr Crystal Glass Nappies
|I I/C pely dozen.............F.).F.)..... vuC

8 inch Bonaire Crystal Glass Nappies. The
largest and prettiest imitation cut glass nappy
ever offered at the price.

C, Decorated Salt and
Pepper Shakers

No. 61—Large table salts and
peppers in opal glass, embossed
and decorated, nickel tops. Per
dozen 45¢c

| Op Blue Decorated

* Earthern Cuspidor
B 3730—Finely glazed

earthern cuspidor with blue

mottled and striped deco-

ration on white ground. Per

l0zeN....coovveiieieee 90c

50 Real China
T-Pickholders

B 2685—A splendid value in
decorated china toothpick holders,
similar to illustration, assorted,
lustre tinted and flower decorated.

Biggest
Bargain in

IJL

is customers is going to do the business.

Let us help you.

Transparent China
Cream Pitcher

10c

No. 1555—Thin china, arch effec
embossing, gold stippled edge and

handle. Roses and lilies of the val
ley on both sides. % dozen in pack
age. Per dozen.. ... 84c

I Ap Gold Band China
* Cups and Saucers

A213—These are very
popular sellers. White Ger-
man china with gold bands
on both pieces. Size of cup
27x3 inches.  Saucer
inches.

A p Crystal Glass
v/C Cream Pitcher

No. 300—A very attractive
article in imitation cut glass
design and graceful tankard
shape.

Per dozen........ccccoeevvvennnns 60c

5¢ Pencil Tablet
A Big Value

No. 200—sSize 6x9 inches,

ruled. 150 sheets of good qual-
ity paper. Lithographed cov-
ers in assorted designs and

colors. 1dozen in package.
Per dozen........cccvevninnne. 40c
Coin Purses
No. 103—Three ball nickel
frame, black kid. double
pocket. Perdozen..... 45c¢
No. 675—Strong jtwo! ball
nickel frame, fine kid in_as-
sorted tans and black. One
dozen on display card.
Perdozen ... 75¢C
13
10cC Ejoves 90C Ha,
No. 206—Men’s size.
Made of cream canton
flannel with stiff duck
cuffs to match. 1 dozen
in carton.
Perdozen.......c.... 90c

Stove Mats

No. I—An extra heavy
Scasbestos mat with metal
bound edge and ring for

They are the class of goods that is always in demand and the mer-
We have hundreds of good things in these lines at

Extra Special Bargains in

Stili
fePIIP
mBpi
Order at
Once
No. 1604 No. 1600

No. 1604 15x32. Bleached, Huck, Fringed Ends, fast
selvedge, good weight: 3stripe red borders. Doz __40c

No. 1600 -17x36 honeycomb weave, three stripe bor-
der. fringed ends, fast selv'edge, selected yarn, pure, soft
finish, no filling. Per doz-........... 40C

Decorated Tin Cuspidors

8OC Per

Dozen
“ Cottage” heavy tin, nicely
japanned and ornamented.
Size 4x7 inches.

1] Gem”
Stay=in Flue Stops

Dozen O5C

No. 3 Gem Stay-in Flue Stop—
‘'he patent wire fasteningb in this
stopper is secured to the blank by
means of socket raised from the
metal of the blank itself. In order
> facilitate the packing these

ires are folded down against the
blanks. 1 dozen in box. Perdoz. 65c

1OC “Prlsco”
Sink Strainer
A blue enameled sheet
steel strainer with perfor-
ated front that lifts out, al-
lowing refuse to be dumped
out. Can be hung on the
wall or adjusted to corner
of sink. Per dozen__ 85c¢c

Mrs. Pott’s Hardwood Pattern Sad
Iron Handles

Per dozen 55c

These handles are made es-
peciall¥ for the Mrs. Pott’s sad
irons of polished hardwood and
are not the cheap kind made of
pressed paper.

1A T Comb and
*"y Brush Case

No. 160—Silver fin-
ished embossed tin large
/comb and brush recep-
tacle, two pockets for
matches and mirror in

« | 1 AOZEN.eeeeeeeeee e, hanging. 1 d i |
package, Per doz.. 290 center, % dozen n box.
We Make Leonard Crockery Co. We Make
NO CHARGE Grand Rapids, Mich. NO CHARGE

For Package and Cartage

Rapids Board of Trade.

Half your railroad fare refunded under the perpetual excursion plan of the Grand
Ask for “ Purchaser's Certificate” showing amount of your purchase.

For Package and Cartage



