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It is much easier to spanK other people’s children 
than our own, and they always need it worse.

The small boy has his troubles, but did you ever hear 
one complain of the weather or the cooK?

He who starts out with full pocKets and an empty 
head is pretty sure to end up with the conditions reversed.

It is much easier to deceive one’s self than others, 
and it costs more, too.

Ought it not to be “thanksgiving day” every day? 
Standing the Lord off a year seems to be taking the limit, 
and, if you die in the meantime, he has a bad account on 
his books

You need no electric light when looking for trouble.

We all have bad memories. We forget so much we 
would like to remember and remember so much we would 
like to forget.

A fool oft makes a fortune and a fortune oft a fool.

A gorgeous tie covers many a soiled shirt front and a 
smiling face many a black heart.

Don’t grumble at a rainy day. You can’t help it, so 
take an umbrella (somebody’s) and be happy.

The present is the time valuable to us, yesterday has 
gone forever and tomorrow never comes.

Politics cancels many friendships and often makes 
liars out of hitherto honest men.

With women and wine men construct the smoothest 
kind of a toboggan slide directly into hell,

Heman G. Barlow
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D O  I T  N O W
Investigate the

Kirkwood Short Credit 
System of Accounts

It earns you 525 per cent, on your investment. 
W e will prove it previous to purchase. It 
prevents forgotten charges. It makes disputed 
accounts impossible. It assists in making col­
lections. It saves labor in book-keeping. It 
systematizes credits. It establishes confidence 
between you and your customer. One writing 
does it all. For full particulars write or call on

A. H. Morrill & Co.
105 Ottawa-St* Grand Rapids. Mich. 

B ell Phonec87  C itizens Phone 5087
Pat. March 8. r8o8,Jnne 1,. 1898, March 19,1901.

E v e r y  C a k e

Jj ̂ Facsimile Signature t® s  |

'‘¿.COMPRESSED’' ^
. YEAST.

of F L E I S C H M A N N ’S
YELLO W  LABEL YE A ST y o u  Sell n o t

only increases your profits, but also 

gives complete satisfaction to your 
patrons.

The Fleischmann Co.,
of Michigan

Detroit Office, 111 W. Larned St., Grand Rapids Office, 29 Crescent Av.

You A re  Invited i
to attend the Ninth Annual Convention of 
the Michigan Retail Grocers’ and General 
Merchants’ Association, to be held in 
Grand Rapids, February 12, 13 and 14,
1907.

Are You Coming? |
Matters of personal interest to every 

dealer in the State will be taken up, as well 
as special attention to the box car merchants 
and the catalogue houses. If you have  
not enjoyed an y of the benefits of th is  
Association in the past, com e to Grand 
Rapids—in vestigate for yourself. Rates 
on all roads and at all principal hotels.
Business sessions will be held in the new 
Press Building Auditorium.

We extend a hearty invitation  to 
every retail grocer and general merchant 
in the State to visit our store at this time.

Judson G rocer C o .
Grand Rapids, Mich.

Coupon
Books

are used to place your business on a 
cash basis and do away with the de­
tails of bookkeeping. W e can refer 
you to thousands of merchants who 
use coupon books and would never 
do business without them again.
We manuiacturc four kinds of 
coupon books, selling them all at 
the same price. We will cheerfully 
send you samples and full informa­
tion.

Tradesman Company
Grand Rapids, Mich.
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We Buy and Sell 
Total Issues

Of

State, County, City, School District, 
Street Railway and Gas

BONDS
Correspondence Solicited!

H. W. NOBLE & COMPANY 
BANKERS

Penobscot Building, Detroit. Mich.

The Kent County 
Savings Bank
OF GRAND RAPIDS, MICH

H a s la r g e s t  am ount o f  depo sits 
o f  a n y  S tate  o r S a v in g s  B a n k  in 
W e ste rn  M ic h ig a n . I f  you  are 
co n tem p la tin g  a  ch a n g e  in  you r 
B a n k in g  re latio n s, o r  th in k  o f  
o p en in g  a n ew  a cco u n t, c a ll  and 
see us.

Per Cent.
Paid oa Certificates of Deposit

Banking By Mall

Resources Exceed 3 Million Dollars

A GOLDEN OPPORTUNITY.
It is a settled fact that our city is 

to raise a very large amount of money 
for the purpose of providing positive 
and permanent protection against 
floods in spring, summer, fall or win­
ter.

It is also equally certain that dur­
ing the two, three or four years re­
quired to construct such protection 
the city will be called upon for other 
large sums of money for the improve­
ment of streets, parks and bridges. 
And as a rational sequence it follows 
that private interests will expend ad­
ditional large sums of money in the 
improvement of private grounds and in 
the erection of new buildings.

Indeed, we have already in John

not mean that the city’s beautification who could not be induced to stand up 
I is to become an accomplished fact for square discussion along the lines
within four, seven or ten years. It 
does not mean that present taxpayers 
are to meet the whole cost of this 
artistic advance; but it will mean that 
the generations who follow us will 
have a plan to work to, so that when 
the general public appreciation of and 
desire for municipal beauty come in 
full force— they are already well on 
the way all over the land— they will 
rise up and call us blessed, commend 
our forethought and give thanks that 
they are the followers of a genera­
tion at once wise, broad minded, fair 
and generous.

THE ICE GORGE.

of reason and evidence, no matter 
flow they were approached.

City Engineer Anderson has dem­
onstrated fine ability in his profes­
sion, has shown that he has great 
powers of endurance (mental and 
physical) and has proven beyond 
question that he is no coward. Like 
him, Director Schneider, of the 
Weather Bureau, has amply demon­
strated his faithfulness to duty, his 
skill in performing that duty and his 
splendid loyalty not only to Grand 
Rapids but to all the communities 
along the Grand River Valley.

Romniai credit Co., Ltd.
Credit Advices and Collections

Mic h ig a n  Offic e s  
Murray Building. Grand Rapids

M ajestic Building. Detroit

Ball Park, Lincoln Park, North Park That the effort to relieve tlie flood And wh it man, ven now', corn-
and the proposed connecting boule­ situation at Grand Rapic s b\ trying Patent to say that the ice areaking
vards a system much more than mere­ to break the ice gorge at the 1 eech cam pa ign at tile rn of 0ur river
ly embryonic, which insures steady Tree, Grand Haven, is seemi lg' y a

was 11s
rr eless? Who kno WS al 0

and continuous expenditures of money failure is nr reason to critic ise the effects pneduced 1pon the flo\v of
by the city, to say nothing of the re­ City Engineer and his assoc ates. our ri\'er and upon t:ie rigidity of
vivifying in general of the entire West They but io. lowed out to the beSt of the ice gor ge thron ?h t íat cainprtign?
Side, with absolute safety against in­ their ability the method adv sc 1 by All we kn0w is ti at ettrrent was
undations guaranteed. It will be a the United States Engineer at this produe ■ d at one tinie \\hich vas
revelation to those of us on the East point, who was called upon ÍI# Stlg- nouncecl while it :ont nued ; that a
Side who, ever ready with our sym­ gestions and advice, and his recom- great deal of ice was moved; the
pathy and condolences, have never mendations were approve (I h} men west u i n d drove he water anc ice
had faith in real estate values and the who, suppose dly, should 1,a V e U>I rox- back a£rain into the hart or *11 inal-
future of the other side of the river. imately reascinable groun d.s fc)r s uch !y a sucl de n fall of tern lerature roze
Bridge street, Fulton street, Wealthy concurrence of opinion. everything solid, and Grand
avenue and Leonard street across the The fact 0f the matter is t int our River : t ( rrand Ra >ids was hree or
river will become strictly “in it” as entire city \\as confrente 1 by a Coll­ four fcet 1Dvver wh m t rat freeze re­
thoroughfares of business and, as the dition which threatened to i lili et a suited han it was a ek previo ts.
city must surely grow to twice its tremendous oss of property, ipon It is tnte that experi enced sailors
present size within the next fifteen which, in a eery large measure, we asked or opinions, ad\ ised hat the
or twenty years, their availability will are dependent for our pr<>sper :ty and ice gorge 1jc not tampe red w th, say-
be needed and utilized. it was quite among the poss bi ities in g tinit t here was a const ant an d

Therefore it will be the part of mod- that there m ght have bee n a los s of tremen lou flow of wat -i* beneati the

GRAND RAPIDS 
FIRE INSURANCE AGENCY

W. FRED McBAIN, President

Qraod Rapids, Mich. Tha Leading Agency

ELLIOT O. GROSVENOF
Lata M ata Pood Conunlialonor 

Advisory Counsel to manufacturers am 
jobbers whose interests are affected bt 
the Food Laws of any state. Corres 
pondence invited.
2321 rtajestic Building, Detroit- rjict

TP A PE YOUR DELAYED
l i m U L  FR EIGH T Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich

Fire and Burglar Proof

S A F E S
Tradesman Company 

Grand Rapids

ern, up-to-date, good judgment if, in 
studying out and adopting the de­
tails of the system of dikes and other 
flood prevention improvements, the 
aesthetic possibilities of the future be 
equally and fairly considered in con­
nection with the purely utilitarian fea­
tures. The United States Engineer 
Corps officials who have been asked 
for or may be invited to study and 
report upon the flood prevention plan 
will do exactly what they are ordered 
to do by the War Department. Aes­
theticism, good nature, friendship and 
personal interests will have no weight 
v/hatever as against orders from head­
quarters. On the other hand, if or­
ders are issued to consider, among 
other things, a concrete, general plan 
of geographical and architectural 
beauty for the West Side, in its 
development of flood protection plans, 
the gentlemanly officers will doubt­
less be found quite competent to ren­
der a good account of themselves in 
this respect.

And this should be done. The citi­
zens of Grand Rapids, with absolute 
immunity from floods forever guar­
anteed, should unite, en masse, in pro­
moting the aesthetic features possible 
to provide for in the formulation of 
the flood prevention plans. This does

life. This entire community was fu­
riously aroused and with good rea­
son. The danger was imminent and 
immediate action was imperatively de­
manded on all sides. Accordingly, 
the best theories of thoroughly loyal 
and patriotic citizens were advanced 
and considered, and the result was 
t!iat a specific effort was made to 
the very best ability of those ap­
pointed to do the work.

The experience cost the city up­
ward of $i,200, and those making the 
effort were authorized to expend 
$25,000. As much money as could be 
intelligently expended during the three 
or four days the work was carried on 
was used and no more. This fact of 
itself is ample evidence as to the good 
judgment and sincerity of those charg­
ed with the mission.

“We must do something and right 
away,” cried the citizens. Something 
was done and without delay, and no 
self respecting citizen has any call 
to question the methods utilized or 
the integrity of those who performed 
the work. The fact is that those who 
grin most superciliously, those who 
proclaim most insolently and those 
who predict with irony on this whole 
subject are those who “multiplieth 
words without knowledge,” those

vned iice” thoroughly
water was constantly
from the under side
and, sinkiing slowly,

led down stream so

ice; that "drov 
saturated with 
detaching itself 
of the ice field 
was being carr 
tnat ultimately the gorges would dis­
appear without doing great harm. 
Possibly they were correct and cer­
tainly they were sincere and honet in 
their advice. But what of it? The 
public demanded action. They could 
not see the drowned ice sloughing 
and grinding its way along under the 
ice fields. I he public, for once, was 
‘ from Missouri” and it cried: “ You’ve 
got to show me.”

The action called for was taken 
and, so far a possible, the “show” 
was made. It was a visible, tangible 
showing and no human being may 
ever know how much of loss or how 
much of value resulted therefrom. 
The danger is not passed. Let those 
to whom the situation has been en- 
ti listed work according to their best 
judgment. Don't hamper them with 
thoughtless and unkind criticisms. 
They know the conditions and they 
know the methods for relieving them 
better than the novice, better than 

ie slightly informed, better than the 
inexperienced who have only bookish 
theories at their command.



2 M I C H I G A N  T R A D E S M A N
ANNUAL REPORT

Of Secretary Grand Rapids Board of 
Trade.

W h at a re  th e  scope an d  purpose  of th e  
B oard  of T rad e  and  w h a t m ethods a re  
followed to  ach ieve  th e  re su lts  aim ed  a t?

The scope of th e  o rgan iza tion  com pre­
hends th e  ad v ancem en t of th e  general 
w elfare  of G rand R apids, p rim arily , and. 
inciden tally  and  a s  a n a tu ra l sequence, 
Gie _ w elfare  of ou r e n tire  com m onw ealth .

1 he purpose of th e  o rgan iza tion  is to 
p rom ote  in teg rity , good fa ith  and  ju s t and 
equ itab le  p rincip les of business; to  fos­
te r, p ro tec t and  advance  th e  com m ercial, 
m ercan tile , industria l, real e s ta te  and  
m unicipal in te re s ts  of our c ity  and  to  use 
all leg itim a te  m eans to  m ake  know n the  
ad v an tag es  G rand  R apids possesses as  a 
m an u fac tu rin g  and  business c en ter and  
a s  a place of residence.

As to  m ethods followed, n ineteen  y ears  
of experience have  d em o n stra ted  th e  s u ­
perio r efficiency of com m ittee  w ork over 
all o th e r know n m ethods. All th e  w ork 
of th e  B oard  of T rad e  is perfo rm ed  by 
com m ittees and  sub-com m ittees. And, 
perforce, th e  success of th e  respective  
com m ittees re s ts  upon th e  m em bership  of 
each  com m ittee. Men a re  selected  fo r our 
com m ittees who a re  not only w illing to  
serve b u t w ho have special qualifications; 
who a re  in touch w ith  m a tte rs  com ing 
before th e ir  com m ittees; w ho a re  p rom i­
n en t and  who u n d e rs tan d  th e  s itu a tio n s  
th a t  a re  developed; we select m en who 
a re  a t  once recognized by th e  individuals, 
th e  corpo ra tions and  leg isla to rs  w ith  
w hom  th ey  a re  b ro u g h t in co n tac t while 
considering  m a tte rs  p e rta in in g  to  the  
w ork of such  com m ittees a s  hav ing  th o r­
ough know ledge of fa c ts  an d  w hose s ta n d ­
ing  in th e  com m unity  is such  th a t  they  
a re  su re  of being  received w ith  respect. 
A nd it  is because of our a im  to  p u t fo r­
w ard  our best m en, th e  m en w ho have 
th e  m ost ex ac t know ledge of and  sincere  
in te re s t in th e  a ffa irs  we ta k e  up from  
tim e to  tim e, th a t  we ge t re su lts ; th a t  we 
ge t w ha t we go a fte r.

The records of th e  B oard of T rad e  a re  
open to  inspection  a t  any  tim e by any  
m em ber of our o rgan ization .

W ith  th is  b rie f forew ord, pe rm it me 
to  rep o rt th a t  d u rin g  th e  y ea r ju s t  closed 
ou r B oard  of D irec to rs  h as  held fo u r­
teen  sessions and  th e re  have been e igh ty- 
th ree  m eetings of com m ittees. In th is  
connection, I have every  reason  to believe 
th a t  no s im ila r o rgan iza tion  in th is  coun­
try  can show  an  equally  good record  of 
loyalty , public sp ir it  and  g enerosity  of 
serv ice  on th e  p a r t  of its  m em bership . 
W e a re  used to  it. here  in G rand R apids, 
b u t it is none th e  less phenom enal. T he 
w orking  efficiency of ou r com m ittee  sy s ­
tem  judged by the  w orking  s tan d a rd s  of 
o th e r public serv ice  societies and  co rp o ra ­
tions is really  rem arkab le .

W h a t a re  th e  du tie s  of th e  S ec re ta ry  of 
th e  B oard of T rade?

Section 2 of A rtic le  III  of our by-law s 
d is tin c tly  specifies th e  conventional ro u t­
ine d u t ie s 'o f  th a t  officer, besides w hich 
it declares: “ H e shall perform  such
du ties  a s  m ay be inciden t to  his office, 
sub jec t to  the  d irec tions of th e  B oard  of 
D irec to rs .”

And th e re in  developes th e  m a jo r p o r­
tion  of th e  w ork  of your S ecretary . 
M em bers of th e  com m ittees a re  w illing to 
perform  and  do perform  the  w ork a s ­
signed to  them  sincerely  and  well; b u t 
th e y  have  every  r ig h t to  depend upon th e  
S ec re ta ry  to  a tte n d  to  th e  collection and  
a rra n g e m e n t of th e  d a ta  fo r th e ir  con ­
s ideration . to  m ake a rran g em en ts  and  be 
m a s te r  of all de ta ils  and  to  assum e an d  
c a rry  th e  e n tire  responsib ility  of follow­
ing  every  sep a ra te  m a tte r  before each  
com m ittee  and  to  c a rry  o u t every  in s tru c ­
tion, so fa r  a s  possible, given by each  
com m ittee. T he d u tie s  im posed by one 
com m ittee  a re  often  considerable.

F o r exam ple, d u rin g  s ix  m on ths  la s t  
sp rin g  and  sum m er, a  very  la rge  portion  
of you r S e c re ta ry 's  tim e  w as given  to  th e  
w ork of ou r B uild ing  C om m ittee in see ­
ing  th a t  th e  recom m endations an d  in ­
s tru c tio n s  of th a t  com m ittee  w ere fo l­
lowed. And th e  p a s t au tu m n  because of 
th e  acc iden t to  Mr. F a r r a n t  and  u n fo r tu ­
n a te  com plications w hich arose, your 
S ec re ta ry  w as requ ired  to  g ive m uch tim e 
and  th o u g h t to  th e  a ffa irs  of th e  G rand 
R iver S team boat Line. A nd so it  goes. 
W hile th e  rou tine  of th e  office an d  th e  
correspondence is a tten d ed  to  by ou r o f­
fice force, all under th e  S ec re ta ry ’s im ­
m ed ia te  d irec tion  and  supervision , th e  
sec re ta ry  is, of im p era tiv e  necessity  and  
by th e  very  o rder of th ings , requ ired  to  
devote a  m a jo r portion  of h is  tim e and  
energy  to  calling  upon m em bers of th e  
d irec to ra te  an d  of th e  various com m it­
tees, consu lting  them , no tify ing  them , re ­
ceiv ing  th e ir  suggestions an d  th u s  keep­
ing  in personal touch  w ith  each  of them . 
Then, too, i t  is abso lu te ly  necessary  th a t  
your S ec re ta ry  should m a in ta in  a ccu ra te  
know ledge a s  to  general business condi­
tions, th ro u g h o u t th e  city . T h is  know l­
edge can  be ob tained  only th ro u g h  reg u ­
la r  and  freq u en t v is its  w ith  th e  m en re p ­
resen tin g  th e se  in te res ts .

Such a re  “ th e  du tie s  inc iden t to  h is  
office" w hich your S ec re ta ry  tr ie s  fa i th ­
fully  to  perform  and  w hich  he will con­
tinue  to  perform  “ su b jec t to  th e  d irection  
of the  B oard of D irec to rs ,” in accordance 
w ith  th e  B y-L aw s quoted.

E ig h ty -th re e  m eetings d u rin g  th e  year. 
A nd these  rem em ber, a re  only th e  m ee t­
ings of record. T here  w ere as  m any  m ore 
inform al, suddenly  developed y e t im p o rt­
a n t m eetings in p riv a te  offices, hotels, a t  
homes and in one or two instances even

j upon th e  s tre e t  cars, w here  th e  m em bers 
| of your com m ittee  a n d  your S ecre ta ry  
! . valuab le  consu lta tions  and  o u t of
w hich  councils va luab le  re su lts  were 
fo rthcom ing. F rom  th e  proceedings of 
th e  m eetings of record, only th e  follow- 

j  ing  ex h ib its  a re  compiled.
T here  a re  s ix ty  m em bers of th e  M uni- 

i c jpal A ffairs C om m ittee  of th e  B oard  of 
i t r a d e  and  d u rin g  the  p a s t year th e re  
! nave been six teen  m eetings of th a t  com - 
i m ittee , tw o by the  general com m ittee  and  
fo u rteen  by th e  sub -com m ittees  of th a t  

l body. T he records show  th a t  exac tly  half 
; of the  m em bers a tten d ed  each  m eeting  
■ of th e  g en eral com m ittee  and  th a t, w ith  | 
j a n  av erag e  of tw elve m em bers to  each  
j one of t.he sub -com m ittees, exac tly  50 per 
I cent, of those m em bers a tten d ed  th e  m eet- 
! lugs of th e ir  com m ittees. In  addition  t o ' 
j th is  service, th e re  h as  been a  v ast am oun t 
I of correspondence carried  on, not only 
i th rough  th e  office of th e  B oard  of T rade 
i  b u t by th e  com m itteem en indiv idually  and  
a t  th e ir  own expense; a lso a  large 

j  am o u n t of personal investigation , m uch of 
it  ou t of doors w ork, by  th e  com m ittee­
m en h av ing  in charge  th e  following top- 

! ics: (1) C h a r te r  am endm ents, (2) Effi- 
I ciency in ad m in is tra tio n  m ethods, (3) E n - 
jfo rcem en t of Law , (4) The O utside Sew ­
e r D istric t, (5^ M anagem ent of G arbage 
and  Refuse, (6) T he Sm oke N uisance, 
(7) T estin g  of W ells, (8) Food A du lte r­
a tion , (9) P u re  M ilk and  Good M eats, 
(10) Q u aran tin e  M easures, (11) A rch i­
te c tu re  and  Good H ealth . (12) A n ti-T u b - 

j  erculosis, (13) T elegraph  Pole N uisance 1

Lots, th e  B lock System  of H ouse N um - 
I bers, S tree t Signs and  U nion In te ru rb an  
S tation , w ere th e  selected problem s th u s  
tak en  up.

T he re su lts  obtained  are . in p a rt, the  
recom m endation  to  the  Common Coun­
cil to  place refuse  cans a long Canal and 
M onroe S tree ts ; an  exhaustive  and  very 
in te re s tin g  rep o rt on the  Smoke N u i­
sance; rep o rts  and  recom m endations p e r­
ta in in g  to  th e  Milk A nalysis and  Pure  
Food; holding an  an ti-tubercu losis  con­
vention  in th is  c ity  and  the  organization  
of a  local an ti-tu b e rcu lo sis  society; the  
discovery of th e  fa c t th a t  the  te legraph 
pole nu isance  is sim ply a  case of fa ilu re  
to  enforce law s a lready  enacted; th a t  
fu r th e r  legislation  is necessary  to  control 
and b e tte r  th e  bill board  situation . M any 
pho tograph ic  view s have been secured 
c o n tra s tin g  ill kep t and  offensive s tre e t 
an d  alley scenes w ith  scenes th a t  a re  
agreeab le  and  orderly; recom m endations 
have been forw arded to  the  Common 
Council to  equip the  city  w ith an  en tire ly  
new  outfit of s tre e t signs; a lso regard ing  
th e  e rad ication  of th e  sew er d ischarge 
nu isance and  m enace to  good health  a t  
th e  e as t end of Fu lton  S tree t bridge; also 
a s  rega rds  to  the  connection of all vau lts  
and  cesspools w ith  sew ers, when w ithin 
reach  of ou r c ity ’s sew er system . The 
proposal to  e stab lish  a  Union S ta tion  for 
in te ru rb an  roads, is in s ta tu  quo for the  
tim e being fo r th e  reason th a t  leases a t  
p resen t in force p roh ib it the  railw ays 
from  en te rin g  in to  any  such a rran g em en t 
fo r a t  le a st tw o years.

----- a  consiaeraD ie correspondence a i  m e
B oard of T rade  office w ith  th e  In te rs ta te  
Com m erce Law  C onvention  (of w hich the 
B oard of T rade  is a  m em ber) and  w ith 
o ther k indred  o rgan iza tio n s  th roughout 
the  country . M ost im p o rtan t am ong  m a t­
te rs  over w hich carefu l s c ru tin y  is m a in ­
tained, is th e  U niform  Bill of Lading  
while o th e r topics co n stan tly  before the 
C om m ittee a re  fre ig h t and  passenger 
ra te s  and  service.

C onstan t w a tch fu lness  and p e rs is ten t 
effort a re  requ ired  to m a in ta in  a d v a n t­
ages a lready  enjoyed and  to  secure  new 
concessions a s  they  becom e necessary  
W ithin th e  p a s t y ea r an d  th rough  rep re ­
sen ta tio n  m ade by o u r T ran sp o rta tio n  
C om m ittee to  th e  M ichigan C en tra l R ail­
road Com pany, we have  tw o or more 
tra in s  daily  over th e  road  th a n  form erly 
And th ese  tra in s  have  proved profitable 
to the  ra ilw ay  people a s  we assu red  them  
would certa in ly  be th e  case. A som ew hat 
strenuous effort w as m ade by outside 
p a rtie s  to  in te rru p t and  w eaken fast 
tra in  serv ice ou t of th is  city , b u t i t  was 
m et and  defeated  by our T ran sp o rta tio n  
com m ittee . B ecause of th e  im proved s e r­
vice th e  M ichigan C en tra l R oad has been 
b rought upder th e  prov isions of th e  new 
railroad  law  so it  com es u nder th e  re ­
duced passenger ra te .

In  doing its  w ork th e  T ran sp o rta tio n  
C om m ittee is requ ired  to  in te rv iew  ra il­
w ay officials, correspond w ith  them  and 
w ith o rgan iza tions of sh ippers th roughout 
the  country . W hen rep o rts  and  recom ­
m endations a re  m ade, and  approved bv 
our B oard of D irecto rs , th ey  a re  fo r­
w arded to  th e  In te rs ta te  Com m ission the  
In te rs ta te  Com m erce L aw  Convention, 
the  Shippers and  C arrie rs  Jo in t C om m it­
tee  and o th e r k ind red  o rgan iza tions. The 
tw o pe r cent, fla t ra te  m ileage book and 
the  e x tra  baggage fe a tu re  w ere th o rough­
ly gone in to  and  vigorously  worked for 

repo rted  upon; con ten tions  between 
indiv iduals and  sm aller com m unities on 
the  one hand  and  th e  ra ilw ay  corpora­
tions on th e  o ther, have  been handled 
and  in one in s tan ce  an  am icab le  a d ju s t­
m en t w as reached, w hile o th e rs  a re  still 
pending.

A very  p rom inen t besult of th e  in v esti­
gations and  de libera tions of ou r T ra n s ­
po rta tion  C om m ittee th e  p a s t  y ea r is a 
c lear and  forceful rea lization  of th e  fac t 
th a t under p re sen t prov isions th e  S ta te  
of M ichigan does n o t provide adequate  
or in any  sense  s a tis fa c to ry  facilities 
th rough w hich th e  people of th e  S ta te  
m ay a c t to  secure  re lie f in th e ir  con­
ten tions w ith  ra ilw ay  corporations. This 
m a tte r  w as tak en  up by a  special com m it­
tee of th e  T ran sp o rta tio n  C om m ittee 
early  last Spring. C orrespondence was 
had w ith sh ippers, m un ic ipa lities  and 
s ta te  o rgan iza tions  an d  a  m ass  of in ­
form ation  w as ob ta ined  a s  to  conditions 
and  p rac tices  elsew here. T h is in fo rm a­
tion has been tho rough ly  analyzed  in 
com m ittee  sessions and  by study" on the 
p a rt of the  indiv idual m em bers of the  
en tire  com m ittee. As a  consequence of 
th is  work, th e  com m ittee  fo rm u la ted  a 
repo rt w hich, su b m itted  to  ou r B oard cf 
D irectors, w as unan im ously  approved by 
th a t  body. T h is  rep o rt recom m ended the  
d ra ftin g  of a  bill p roviding, am ong o ther 
things, for th e  c reation  of a  S ta te  R ail­
w ay Com m ission of th re e  m em bers, one 
of whom “shall have a  g en eral knowledge 
of ra ilw ay  law ” while “each  of th e  o th ­
e rs  have a  general u n d e rs tan d in g  of m a t­
te rs  re la tin g  to  ra ilro ad  tra n sp o rta tio n .” 
T he bill is to  •provide, also, th a t  “no com ­
m issioner nor th e  S ec re ta ry  shall hold 
an y  o the r office o r position  of profit, or 
pursue  an y  o th e r business  o r vocation, or 
serve on o r under a n y  com m ittee  of any 
political p a rty , b u t shall devo te  h is  en ­
tire  tim e to  th e  d u tie s  of h is  office.” Also, 
th a t:  “A ny person  ineligible to  th e  office 
of com m issioner shall be ineligible to  the  
office of sec re ta ry .”

(14) R ubbish  in S tree ts  *nd Alleys, (15) 
Bill B oards, (16) T rea tm en t of V acan t 
Lots, (17) T ree  Survey, (18) Local P h o ­
tog raphs , (19) Stereoscopic Slides, (20) 
Block S ystem  of H ouse N um bering , (21) 
S tree t Signs. (22) S tree t C ar P a ssen g er 
P la tfo rm s, (23) U nion In te ru rb an  S ta tion  
an d  (24) Public  C om fort S ta tions, tw en ty - 
fou r d ifferen t top ics u n d er com m ittee  
surveillance.

T hus we have  a  to ta l of s ix ty  m en in ­
v e stig a tin g  and  considering  a  to ta l of 
tw en ty -fo u r topics p e rta in in g  d irec tly  and  
m ost im p o rtan tly  upon th e  su b jec t of 
w ise c ity  building. All of th ese  topics 
a re  co -o rd ina te  to  th e  five general to p ­
ics: “A B e tte r  G overned C ity ,” A C lean­
e r City, A M ore H ealth fu l C ity, A M ore 
B eau tifu l C ity an d  a  C ity  of C onvenien­
ces,” th e  head ings by  w hich  th e  five su b ­
com m ittees of th e  M unicipal A ffairs Com- 
m itte e  a re  designated .

In  every  in s tan ce  th e  sub -com m ittees  
have secured  valuab le  an d  frequen tly  
su p ris in g  in fo rm ation  concern ing  th e  re ­
spective  m a tte rs  u n d er in vestigation  and  
th a t  d a ta  will be re ta in ed  fo r reference 
an d  use  a s  m ay  be needed o r desired ; b u t 
early  in  th e  y ea r it  w as decided to  con­
c en tra te  th e  w ork  of th e  sub -com m ittees 
upon som e one o r tw o of th e  m a tte rs  in 
h and  w ith  th e  hope of m ak in g  progress 
a long  a  few  lines r a th e r  th a n  diffusing  
effort over too m any. T he  C ontrol of 
R ubbish  in th e  S tree ts , th e  Sm oke N u i­
sance, P u re  M ilk an d  Good M eats, A n ti- 
Tuberculosis, th e  T eleg raph  Pole  N u i­
sance, Bill Boards, Treatment of Vacant

All of these  m a tte rs  will be presented, 
graphically , by use of stereoscopic views 
obtained  by th e  C om m ittee, as, a lso will 
be s trik in g  illu s tra tio n s  of th e  sm oke 
nu isance and  th e  proposed block system  
of house num bering  th a t  h as  been evolved 
by the  Com m ittee. And your especial a t ­
ten tio n  1S invited  to  these  stereoscopic 
illu s tra tio n s  because th ey  will give in  the  
m ost convincing m anner, no t only a  c lear 
idea a s  to  a  m ost im p o rtan t w ork of the  
B oard of T rade, b u t a  tangib le  a rg u m en t 
a s  to  w h a t rem ains to  be done to  m ake 
of G rand  R apids a  tru ly  beautifu l an d  
m etropo litan  city.

T he T ran sp o rta tio n  C om m ittee
th e  T ran sp o rta tio n  C om m ittee of the  

B oard  of T rade  has th ir ty -fo u r m em bers 
and  is divided in to  th ree  sub-com m ittees 
on P assen g e r Traffic, Local F re ig h t T ra f­
fic an d  T hrough  F re ig h t Traffic, respec­
tively. T he sub-com m ittees have eleven 
m em bers each. Since th e  first of the  
y ea r th e re  have been held fou r m eetings 
of th e  general com m ittee and  five su b ­
com m ittee  m eetings. An average  of 
e igh teen  m em bers h as  a ttended  each  g en ­
eral com m ittee m eeting  and  a n  average  
of six  m em bers has a tten d ed  each su b ­
com m ittee  m eeting.

T he chief w ork  of th is  com m ittee is 
k5e& n g u1-n _ìouch w ith  ra ilw ay  legislation 
a t  W ash ing ton  and  th roughou t th e  v a ri­
ous s ta le s  Incidentally , th e re  a re  m ore 
o r less of local m a tte rs  to  tak e  up  This 
w ork im poses a  reg u la r and  carefu l 
s c ru tin v  of th e  new spapers on th e  p a rt 
of the chairmen of the sub-committees

oci.ici.tiiy m  correspond  w ith  th e  vanou: 
com m ercial bodies in  M ichigan w ith  i 
view  to  secu ring  u n ited  effort tow ard  ob 
tam in g  leg islation  a t  L an s in g  th is  w inte 

th e  lines ind ica ted  in  th e  proposec 
• j  T hese in s tru c tio n s  have  been car 

ried ou t and  ind ica tions a re  th a t  suci 
jo in t effort will be m ade a lthough  th« 
u ltim a te  fo rm  of th e  perfec ted  bill to  bt 
decided upon by re p re sen ta tiv e s  of th< 
various o rgan iza tions  rem ain s  to  be de­
veloped.

T he In d u s tria l C om m ittee.
W ith  a  to ta l m em bersh ip  of th ir ty , the 

general com m ittee  on In d u s tr ia l m atter? 
h as  held five m eetings w ith  an  average 
a tten d an ce  of tw en ty -o n e  m em bers al 
each m eeting. From  tim e to  tim e  a  total 

.  i,ei] specia l com m ittees have  been c re ­
a ted  fo r th e  purpose of in v estig a tin g  and 
repo rting  upon ten  s ep a ra te  industrial 
propositions and  a  to ta l of tw elve m ee t­
ings have been held by  th ese  com m ittees 
In  add ition  th e re  h av e  been m ade by 
these  com m ittees th re e  indiv idual in ­
spections of p roperties , one in v en to ry  and 
tw o carefu l exam in atio n s  of books. A 
considerable am o u n t of correspondence 
has been ca rried  on by  th e  com m ittee- 

a s  well a s  th ro u g h  our general office, 
and  th e  general ch a irm an  h as  m ade p e r­
sonal v is its  to  concerns u n d er considera­
tion, w hich  w ere  ou tside  of the  city. In 
b rie f th e  In d u s tria l C om m ittee  a s  a  whole 
has w orked w ith  splendid energy  an d  in ­
telligence and  w ith  a n  eye single to  the 
best in te re s ts  of th e  e n tire  city .

T he re su lts  of th is  w ork  a re  a s  fol­
lows: T he  E xcelsio r W rap p er Co. is lo­
cated  here , has ab o u t com pleted a  fine 
a ^ w p la n t  rep resen tin g  a n  in v estm en t of 
♦59,000; and  _ a lre ad y  em ploys about 
100 m en. T h is  in d u s try  w as b ro u g h t to 
the attention of our Board by Mr. 8y-



M I C H I G A N  T R A D E S M A N
b ra n t W esselius. T he M ichigan M otor 
com pany , w hich con tem plates m oving 
from  our city , h as  rea rran g ed  i ts  p lan  
and  policy in  accordance w ith  recom ­
m endations m ade by ou r special com m it­
tee  and  deciding to  rem ain  here , an d  is 
now m oving along successfu lly  and  s a tis ­
facto rily . The L u x u ry  C hair Co., w hich 
w as thoroughly  investigated  and  repo rted  
upon has been reorgan ized  and  is now 
considered to  be upon a  su b sta n tia l b u si­
ness basis  The E d w ard s-H in e  Co., 
w hich has been in s isten tly  urged  to  move 
to  o th e r tow ns, w as a lso inv estig a ted  and  
reported  upon, th e  re su lt of w hich is in ­
creased  cap ita liza tion  and  facilities  and 
increased  business and  p ro sp e rity  a s  a  
G rand R apids in s titu tio n . A fte r a  th o r ­
ough investigation  of th e  Sand Lim e 

ifL Pr°P °sition  by m en especially  well 
qualified fo r th e  w ork, a  rep o rt w as m ade 
by them  w ith  th e  re su lt th a t  a  com pany 
fo r th e  m an u fac tu re  of th a t  b rick  is be­
ing  organized, th e  s ite  fo r th e  fac to ry  is 
a lready  pu rchased  and  ac tiv e  m an u fac ­
tu rin g  will begin very  shortly . O ther 
m a tte rs  carefu lly  inv estig a ted  an d  re p o rt­
ed upon adversely  w ere  a  w ire  fence p ro p ­
osition, a  m ea t p ack ing  house, a  c as to r 
com pany and  a  m o to r tru c k  en terp rise . 
T here  a re  th re e  prospective  en te rp rises  
s till under consideration  and  upon w hich  
rep o rts  a re  to  be m ade, E o r good b u s i­
ness reasons, i t  is n o t p roper to  here  spe­
cify them  by nam e.

T hus, i t  will be seen th a t  ou r In d u s­
tria l C om m ittee h a s  thoroughly , fa irly  
and  carefu lly  tak en  up tw elve d ifferen t 
p ropositions; h as  secured  tw o en tire ly  
new  industries , h as  been of a ss is tan ce  
to  th ree  in d u strie s  w hich con tem plated  
m oving aw ay  from  G rand R apids and  
w hich have  been saved  to  th e  c ity ; it  
h as  in vestigated  and  rep o rted  u n fav o r­
ab ly  upon fo u r in d u s tria l p roposals and  
s till h as  th ree  u n se ttled  m a tte rs  under 
consideration.

Public Im provem ent.
U nlike th e  o th e r com m ittees, th e  P u b ­

lic Im provem ent C om m ittee  is no t re ­
quired  to  ad h ere  s tr ic tly  to  com m ittee  e f­
fo rt because th e  m a tte rs  re fe rred  to  th a t  
com m ittee  can, as a  rule, b est be handled  
th ro u g h  indiv idual effort.

On th e  6th of M arch  th e re  w as a  m ee t­
ing  of the  P ublic  Im provem ent C om m it­
tee a t  w hich th e  following m a tte rs  were 
p resen ted  for consideration .

T he im provem ent of th e  Mill C reek s i t ­
u a tio n ; th e  Good R oads proposition  for 
K ent C ounty; th e  C ity D etention  H osp ita l; 
th e  im provem ent of conditions a t  th e  
C ounty H om e and  th e  re fo res ta tio n  of 
M ichigan S ta te  lands.

T he Mill C reek m a tte r  had  d ragged  u n ­
til th e  C ity E ngineer, unab le  to  g e t a c ­
tion on th e  p a r t  of th e  G rand T ru n k  
R ailw ay people, appealed  to  th e  B oard  of 
T rad e  fo r a ss is tance . O ur P ublic  Im ­
p rovem ent C om m ittee took up  th e  m a tte r  
w ith  th e  ra ilw ay  com pany m eeting  w ith  
a lm ost im m ediate  response and  in due 
tim e, a s  expeditiously  a s  possible, th e  d e ­
sired  im provem ent w as m ade. T he w ork 
of th is  com m ittee  on th e  D eten tion  H os­
p ita l m a tte r  w as influentia l w ith  th e  Com ­
mon Council and  th e  new  estab lishm ent.

■ adm irab ly  p lanned and  equipped, h as  a l­
ready  been in com m ission several m onths, 
rendering  good serv ice  and  enjoying  th e  
d istinc tion  of be ing  th e  only in te rm ed ia ry  
r e tre a t  in  M ichigan fo r public charges, 
pending  th e ir  exam ination  and  tre a tm e n t 
to  decide w h e th er o r no t th ey  a re  m e n ta l­
ly unsound and  eligible fo r confinem ent 
a t  th e  S ta te  A sylum  fo r th e  insane. T he 
sub-com m ittee  on re fo res ta tio n  h as  w o rk ­
ed en tire ly  a long educational lines, con­
dem ning th e  p rac tices  and  ad v ertisem en ts  
of “ land sh a rk s ” who ad v ertise  in  C hi­
cago papers to  sell g arden  fa rm s, su m ­
m er hom es, etc., a t  rid iculously  low 
prices and  ac tu a lly  sell th e  w orth less 
barren  s ta te  ta x  lands. C o-ordinate ly  
w ith  th e  C om m ittee on C onventions, our 
sub-com m ittee  on R efo resta tion  w as in ­
fluential in  secu ring  fo r th is  c ity  th e  la s t 
an n u al convetn ion  of th e  M ichigan F o r­
e s try  A ssociation. T he Public  Im prove­
m en t C om m ittee, th ro u g h  i ts  sub -com ­
m ittee  and  aided by th e  S ta te  H ighw ay  
Com m issioner, m ade an  effort a  y e a r  ago 
to  p rom ote  good roads in K en t C ounty 
by  send ing  to  every  tow nsh ip  superv iso r 
in th e  county , a  b lank  p e tition  fo r S ta te  
aid , a sk in g  th a t  th e  m a tte r  m ig h t be su b ­
m itted  to  th e  v o te rs  of th e  county . A 
request w as m ade th a t  th e  nam es of a t  
least seven freeho lders  in  each  tow nship  
be secured  to  each  tow nsh ip  petition , by 
th e  superv isors. H ad  th is  been done as  
requested , K en t C ounty  w ould have  re ­
ceived S ta te  a id  fo r good roads, th e  com ­
ing  year. T he tow nsh ip  superv isors, 
failed absolu tely , to  c ircu la te  pe titions. 
T he lesson w as a  forcefu l one. I f  th e  
people of K en t C ounty  desire  good roads, 
and  th e re  is overw helm ing evidence th a t  
SO per cent, of th e  freeho lders  of K en t 
County do so desire, th e  necessa ry  p e ­
titio n s  to  secure  th e  subm ission  of th e  
question  to  a  vote of th e  people m u s t be 
c ircu la ted  fo r s ig n a tu re s  by  o th e rs  th a n  
th e  tow nsh ip  superv isors. Y our C om m it­
tee  on Good R oads is of th e  opinion th a t  
tw o days w ork, sim ultaneously  in each 
tow nship  and  sy stem atica lly  conducted, 
will secure  th e  necessa ry  nam es to  such  
p e titions  an d  it  believes th a t  such  a  c am ­
paign  m ay  be best carried  o u t by  th e  
B oard of T rade.

T he C onvention C om m ittee.
T ak in g  up th e  y e a r’s  w ork  w ith  no fund 

w h a tev e r availab le  fo r  th e  specia l op e ra ­
tions expected  a t  i ts  hands, ou r C onven­
tion  C om m ittee n ego tia ted  a  loan of $100 
from  o u r general fund  to  m ee t im m ediate  ' 
expenses fo r s ta tio n ery , p r in tin g  an d  p o s t­
age. H undreds of le tte rs  w ith  re tu rn  
post cards bearing inquiries concerning

an n u al conventions of na tiona l, s ta te  and  
fra te rn a l o rgan iza tions w ere sen t fo r th  
w ith  th e  re su lt th a t  we succeeded in com- 
piling  a  lis t of 107 d ifferen t o rgan iza tions 
and  th e  respec tive  d a te s  of holding th e ir  
conventions a s  well a s  th e  p laces for 
holding th e  sam e.

In v ita tio n s  w ere  sen t to  th ese  bodies 
and  in a  la rg e  m a jo rity  of cases replies 
w ere received show ing th a t  geograph ical 
sections,—th e  N orth , South, E a s t  and  
W est—co n stitu te  th e  chief considerations 
in se lec ting  c ities  fo r holding na tiona l 
conventions and  th a t  very  heavy  expense 
to  th e  people of th e  c ity  th u s  selected 
is u sually  involved. M oreover, these  
m eetings ra re ly  occupy m ore th a n  th ree  
days, of w hich th e  second day  is th e  only 
one th a t  is m arked  by a  la rge  a tten d an ce  
of delegates.

T hese fa c ts  being  qu ite  ap p aren t, your 
com m ittee  d irected  its  chief effort tow ard  
secu ring  M ichigan o rgan iza tions fo r th e ir  
conventions th e  p a s t y e a r  and  fo r th e  
com ing year. T hrough  th ese  efforts have 
been secured  th e  convention  of th e  A m eri­
can  In su ran ce  U nion w ith  an  a tten d an ce  
for th re e  days of 75 delegates; th e  ex ­
h ib ition  fo r a  week, of th e  N ationa l A nti- 
T uberculosis A ssociation w hich  a ttra c te d  
hundreds of people in W este rn  H ich igan ; 
th e  N ationa l A ssociation  of F ish  H a tc h ­
e ry  S up erin ten d en ts  fo r  th re e  days, w ith  
s ix ty  de legates; a n  excursion  u nder the  
ausp ices of th e  C linton C ounty (M ichigan) 
Sunday School A ssociation, b rin g in g  3,000 
people to  our c ity  fo r one day ; th e  S ta te  
B an k e rs ’ A ssociation; th e  convention  of 
the  M ichigan Im p lem en t an d  V ehicle 
D ealers A ssociation w ith  400 delegates 
here fo r th ree  days an d  th e  M ichigan 
S ta te  G range fo r fou r days, w ith  500 dele­
g a tes. W e have assu red  fo r th e  com ing 
year, th e  M ichigan R etail Shoe D ealers 
A ssociation  and  th e  M ichigan S ta te  B ar 
A ssociation and  nego tia tions  a re  now  on 
for a  score of o th e r possibilities. Y our 
com m ittee  has, by personal so lic itation  
am ong  re ta il  m erch an ts  and  hotel p ro ­
prie to rs, secured  sufficient subscrip tions 
to  liqu ida te  th e  deb t of $100 to  ou r g en ­
era l fund and  to  m eet all o th e r expenses 
and  w e have a  fund g u a ran teed  fo r nex t 
year, ag g reg a tin g  abou t $800 w hich will— 
if ou r hopes a re  realized—cover abou t 
50 p e r cent, of w h a t we estim a te  will be 
required.

T he M em bership C om m ittee.
W hen ou r M em bership C om m ittee be­

gan  i ts  cam paign  a  y ea r ago, th e  c ity  
had  been qu ite  generally  canvassed  so 
th a t  th e  outlook w as no t reassu ring . Then 
too, th e  record  of m o rta lity  am ong  our 
m em bers th e  p a s t y ea r is th e  la rg e st in 
th e  h is to ry  of ou r o rgan ization . T ak ing  
these  tw o fac ts  in to  consideration , it  is 
in te re s tin g  to  know  th a t  we have m a in ­
ta ined  ou r av erag e  of m em bership  since 
th e  la s t an n u al repo rt. Follow ing a re  the  
records a s  to  our m em bership :
M em bers enrolled F e b ru a ry  1, 1906...1032
L ost by re s ignation  ..........................73
Lost by d ea th s  ................................... 21
L ost by rem ovals ................................2
I.ost by  n o n -paym en t of d u es__ 31

We

th a t

M em bers added 
ending  Feb. 1,

d u ring
1907...

th e  year

154

878

. 161 

.1039M em bers enrolled F eb ru a ry  1, 1907.
T he L eg isla tion  Com m ittee.

I t  has happened th a t  d u ring  th e  p a st 
y ear th e  L eg isla tion  C om m ittee h as  had 
bu t one m eeting  and  th e re  w ere tw elve 
of th e  tw en ty -fo u r m em bers of th e  com ­
m ittee  p resen t. T he following m a tte rs  
w ere tak en  up and  discussed. T he d e ­
s irab ility  of approval, by th e  U nited  
S ta te s  Senate, of th e  San to  Dom ingo 
T rea ty ; th e  need and  ex isting  dem and fo r 
th e  c reation  of a  Federa l C ourt in China, 
as  se t fo r th  in th e  D enby Bill and  th e  
w isdom  of th e  B oard  of T rad e  g iv ing  its  
approval to  th e  D enatu red  Alcohol Bill, 
so called.

T h is  m eeting  w as held on M ay 7 and  
on th e  evening  of th e  following day  p re ­
sen ted  a  w ritten  rep o rt to  th e  B oard  of 
D irec to rs  show ing  th a t  th e  com m ittee  had  
adop ted  reso lu tions recom m ending to  the  
passag e  of th e  D enby bill c rea tin g  a  F ed ­
e ra l C ourt in C hina and  recom m ending a  
farovab le  rep o rt by th e  Senate  C om m ittee 
on F in an ce  on th e  D enatu red  Alcohol 
Bill.

E xcep ting  th e  la s t nam ed recom m enda­
tion, w hich w as laid on th e  tab le , th e  
B oard  of D irec to rs  approved th e  recom ­
m endations from  yo u r com m ittee. T he 
only m a tte r  r\t p re sen t before th e  Com­
m ittee  is th e  p roposition  to  ob ta in  a  re ­
peal of th e  S ta te  L aw  ta x in g  m ortgages.

W holesale  D ealers’ Com m ittee.
W ith  a  m em bersh ip  of tw en ty -fou r, the  

W holesale D ealers’ C om m ittee h as  d u r­
in g  th e  y e a r  held eleven m eetings, a t 
w hich th e  following m a tte rs  w ere taken  
up: T he con tinua tion  of th e  B oard  of 
T rad e ’s p e rp e tu a l E xcursion  p lan ; th e  
N egotiable Bill of L ad ing  (in conjunction  
w ith  th e  C om m ittee on T ra n s p o r ta tio n ) ; 
th e  developm ent an d  carry in g  o u t of th e  
M erch an ts’ W eek en te rp rise ; th e  ex cu r­
sion to  n o rth e rn  tow ns by  G rand R apids 
jobbers an d  th e  excursion  ra te  d iscrim i­
n a tion  by  th e  ra ilw ay  com panies in favor 
of D e tro it an d  Chicago as  ag a in s t G rand 
R apids.

T he p e rp e tu a l tra d e  excursion  w as con­
tinued  th ro u g h  th e  year, w ith  seven ty- 
s ix  of our jobbers pledged to  support th e  
plan. In  th is  connection  100,000 iden tical 
c ircu la r in v ita tio n s  w ere  p rin ted  and  
m ailed  to  re ta ile rs  in  th e  leg itim a te  t r a d ­
ing  d is tr ic t of o u r city . T he  tra d e  ex cu r­
sion h as  proved a  g re a te r  success th e  
p a s t y e a r  th a n  d u rin g  th e  preceed ing  year 
and  beyond a ll question  causes outside 
dealers to visit Grand Rapids to make

p u rchases  m ore frequen tly  th a n  before.
W hile th e  negotiable  bill of lad ing  m a t­

te r  is in th e  hands of th e  T ran sp o rta tio n  
C om m ittee, th e  m em bers of th e  W hole­
sale D ealers’ C om m ittee gladly co n trib ­
u ted  of its  best th o u g h t and  effort to  th a t  
su b jec t and  will continue to  so co-oper­
a te  w ith  th e  o th e r com m ittee.

P e rh ap s  th e  m ost successful of all the  
various efforts by  th e  W holesale D ealers’ 
C om m ittee w as th e  o rgan iza tion  and  the  
rea lization  of th e  M erchan ts’ W eek ven ­
tu re . On Tuesday, W ednesday and  T h u rs ­
day, Ju n e  5, 6 an d  7, upw ard  of 700 re ­
ta il m erch an ts  from  all po in ts in M ichigan 
were in th e  c ity  a s  guests  of th e  Board 
of T rade. T hey cam e from  poin ts a s  fa r 
e a s t a s  H illsdale, W ash tenaw , O akland, 
M acomb, St. Clair, Saginaw , B ay and 
Iosco coun ties; a s  fa r  n o rth  a s  Cheboy­
gan  and  E m m ett coun ties; a s  fa r  south  
a s  th e  n o rth e rn  tie r  of In d ian a  counties 
and  from  all o th e r counties betw een these  
lim its  and L ake M ichigan.

T hey  no t only received, on th e  b a s­
is of th e  am o u n t of goods th ey  p u r­
chased  while here, a  re fund  of half of 
th e ir  ra ilw ay  fa re , b u t th ey  w ere given a 
b an q u et a t  th e  L akeside Club, and 
th ro u g h  th e  cou rtesy  of th e  G rand R apids 
R ailw ay Com pany, free  c a r fa re  to  and  
from  th e  Lakeside and  tick e ts  of adm is­
sion to  th e  th e a te r  and  all o th e r special 
a ttra c tio n s  a t  R am ona P a rk . T h a t 
“M erch an ts ’ W eek” w as essen tia lly  a  su c ­
cess is testified  by our jobbers an d  a s  well 
as  by th e  v is itin g  m erchan ts.

A no ther an d  th e  m ost recen t success 
achieved by  th e  W holesale D ealers’ Com ­
m ittee  w as th e  tr ip  to  tow ns n o rth  of us 
by G rand R apids m erchan ts. On N ovem ­
ber 7, 8 and  9, rep resen ta tiv es  of 33 of 
our jobb ing  houses, accom panied by ra il­
w ay officials and  p ress rep resen ta tives , 
v isited  fo u r ty -th re e  tow ns a t  each  one 
of w hich every m erch an t who trad e s  in 
th is  c ity  w as visited. I t  w as a  co n tin ­
uous series  of m ost g ra tify in g  receptions 
and  a n  unbroken  session of good fellow ­
sh ip  and  ra tio n a l p leasu re  fo r all con­
cerned. Beyond question  th e  experience 
will be repeated  nex t A utum n and  it goes 
w ithou t say ing  th a t  every  e stab lishm en t 
represen ted  in th e  first excursion will be 
on hand  fo r th e  nex t occasion.

T he only d isappo in tm en t experienced 
by your C om m ittee w as in regard  to  th e  
ra ilw ay  com panies’ d iscrim ination  ag a in st 
G rand R apids in favor of D etro it and  | 
Chicago in th e  m a tte r  of excursion ra te s  
from  po in ts  n o rth  of G rand Rapids. The 
m a tte r  w as taken  up  w ith the  G. R & I 
and  th e  P ere  M arquette  R ailroad  com ­
panies. W e received very  courteous re ­
sponse from  th e  first nam ed com pany b u t ! 
th e  reply  from  th e  P ere  M arquette  w as ste 
em phatica lly  d ic ta to ria l ind ica ting  th a t  me 
th a t  o rgan iza tion  will no t consider a n y ! l ’:> 
effort to re a d ju s t th e  ra te s  in quest on.

E n te r ta in m en t and  B anquet.
T here  a re  tw o im p o rtan t s tan d in g  com ­

m ittees  in our o rgan iza tion  which, a l ­
though  they  a re  called upon bu t once each  
year a s  a rule, ye t have g rave  resonsi- 
b ilities re s tin g  upon them  and  are . p e r­
haps  m ore th a n  an y  o th e r com m ittee, re ­
quired  to  accep t th e  risk  of d irect p e r­
sonal critic ism  no t a lw ays w ith in  th e ir  
pow er to  escape.

T he E n te r ta in m en t C om m ittee has the  
hand ling  of ou r an n u al s team b o a t ride 
and  al fresco  banquet. T he B anquet 
C om m ittee m anages th e  m idw in ter e n te r­
ta in m en t w hich follows our annual m ee t­
ing. Both com m ittees have w ind and  
w eathe r to  contend a g a in st to  say  n o th ­
ing  of individual ta s te s  and  perferences, 
and  th e  g re a t difficulty caused  by  fa ilu re  
on th e  p a rt of those receiv ing  in v ita tions  
to  signify  w h e th er o r not th ey  a re  able 
to  accep t them .

All who p a rtic ip a ted  in th e  m id­
sum m er ou ting  know th a t  th e  E n te r ta in ­
m ent C om m ittte  perform ed its  du ties  
well, b u t th ey  do no t know, of course 
th a t  th re e  m eetings of th e  general com ­
m ittee  and  seven sub -com m ittee  m eetings 
w ere necessary , not including  th e  hard  
day ’s  w ork  by  th e  m em bers on th e  e v en t­
ful day  of th e  excursion.

T he w ork of th e  B anquet C om m ittee 
will be verified a t  th e  B anquet by v a ri­
ous innovations w hich a re  im provem ents. 
F irs t, th rough  securing  th e  A uditorium  
for th is  occasion, nearly  a  y ea r ago, th e  
com m ittee  is enabled to  inv ite  th e  fam ­
ilies of our m em bers to  sea ts  in th e  g a l­
lery ; next, fo r th e  edification and  en ligh t- 
m ent of our m em bers a s  well a s  our 
guests , th e  com m ittee  h as  provided a 
stereoscopic en te rta in m en t. show in~ v a r i­
ous phases of our city , desirab le  and  u n ­
desirable, and  h as  secured  P rof. Zuebelin 
to  ad d ress  our audience on “ T he C ity 
B eau tifu l,” a s  it m ay be suggested  by 
th e  view s of G rand Rapids.

T he R etail Dealers.
R esting  our fa ith  upon th e  efficacy of 

th e  T ran s ien t M erchan ts’ L aw  enac ted  a t  
L ansing  nearly  tw o y ears  ago, th e  R e ­
ta il M erchan ts’ C om m ittee w as no t p a r ­
ticu larly  active  u n til la s t F a ll w hen a 
case of tra n s ie n t m erch an t contro l w as 
tr ied  under th e  new  law  and  th e  law  w as 
declared  unco n stitu tio n a l by both  Judge  
S tu a rt and  th e  Suprem e Court.

A ccepting  th e  s itu a tio n  th e  C om m ittee, 
using  its  own funds, em ployed Mr. E lvin 
S w arth o u t to  in v estig a te  th e  situ a tio n  
and  rep o rt an y  s tep s  th a t  m igh t be taken  
to  secure  relief. Mr. S w arth o u t reported  
back  to  th e  com m ittee  a  d ra f t  of a  C ity 
O rdinance, th e  p assage  of w hich be rec ­
om m ended by th e  Common Council. H e 
a lso repo rted  th a t  A ct 191 of Public A cts 
of 1901 had  been declared, (because of 
th e  declared  u n co n stitu tio n a lity  of th e  
A ct of 1905) to  be valid  an d  s till in 
operation .

Mr. Swarthout’s report and recommend­

a tion  w as approved by th e  C om m ittee and 
the  m a tte r  w as repo rted  in de ta il to  th is  
Board, w hich gave its  approval in tu rn . 
A ccording to in s tru c tio n s , th e  S ecre ta ry  
fo rw arded  th e  d ra f t of a  C ity  O rdinance 
to  th e  Common Council w ith  a  request 
th a t  it  be carefu lly  considered  and  en ­
acted  in to  law  if possible; th a t  if am en d ­
m ents a re  required, to  m ake them ; bu t 
a t  le a st to  provide som e so rt of reg u la ­
tions w hich will p ro tec t p e rm an en tly -lo ­
cated . tax -p ay in g  re ta ile rs  from  th e  p rac- 
tices of tra n s ie n t and  fak in g  venders.

T he d ra fted  o rd inance w as re ferred  to 
th e  Common Council C om m ittee on O r­
dinances and  w hen th e  com m ittee  is ready  
to  consider it. they  have a ssu red  the  
m em bers of the  R etail D ealers C om m it- 

th a t  th ey  will be given a  hearing , 
have also_ a ssu ran ce  from  P ro se c u t­

ing A tto rney  M cDonald th a t  pending  a c ­
tion upon th e  o rd inance th e  provisions of 
A ct 191 of th e  Public A cts of 1901 will 
be s tr ic tly  enforced.

A sub -com m ittee  of th e  R etail D ealers 
C om m ittee has had  under consideration  
since early  in O ctober th e  p resen t day 
abuse of ad v ertis in g  in special m edium s 
(a p rac tice  w hich m erch an ts  say  has b e ­
come a n  in to lerab le  nu isance) b u t has 
not yet fo rm u la ted  recom m endations on th e  subject.

A fte r a  con tinuous existence of nearly  
n ineteen  years  th e  B oard  of T rade  on 
th e  6th of Ju ly  last, held its  first m eet­
ing  in a  building of its  own. A nd w ha t 
an  existence it  w as. w ith  its  repeated  
changes of location, its  necessarilv  c ram p ­
ed q u a rte rs  and  inconveniences and  con­
s ta n t feeling  of u n certa in ty . T hese w ere 
difficult conditions to  overcom e an d  a t  
the  sam e tim e m ain ta in  an  in te res t, such  
as  th e  in s titu tio n  deserved.
. ® ut tb a t  in te re s t w as susta ined , th an k s  
to  the  loyalty  of our m em bership, so th a t  
th e re  w as a  double sense of sa tisfac tio n  
w hen th e  p u rchase  of our new  hom e w as 
g u a ran teed  by th e  generous and  united  
action  of th e  bank ing  in s titu tio n s  of our 

tvhen our E xecu tive  C om m ittee took 
hold of th e  m a tte r  w ith confidence, w hen 
our special B uilding C om m ittee undertook 
th e  w ork of rem odeling w ith  energy and 
w ise care.

All of these  ac ts  w ere d is tin c t d ec la ra ­
tions ° i fa ,th  ln th e  value of th e  B oard 
of t r a d e  and  of confidence in its  fu tu re ; 
tec la ra tio n s  w hich could not be success- 

disputed . And so th e  acqu iring  of 
p roperty  in all of its  phases, con- 

trium ph  for our organization , 
m ile post in our h isto ry , from

full 
th 
s t i tu t  

1
w hich will be da ted  m any im p o rtan t 
“ |g  th e  record  y e t to  come. M ay 

>rd show  above all th in g s  a  
dy m a in tenance  of th e  p resen t h a r ­

m ony am ong the  business men of G rand 
R apids, w ithou t which the  splendid ree- 
o .d  of our c ity  a s  the  hom e of broad, 
w ide-spread , genuine public sp irit, m ay be 
m ain tained .
F inancial S ta tem en t for Y 

Dee. 31. 1906.
Resources.

Building and im provem ents
Cash in bank  ........................
Cash in P e tty  Fund  ..............
B ack dues, good ......................
F u rn itu re  and  fix tures . . . . !
Due fo r re n t ..............................
Due on subscrip tion  fu n d . . .

Ending,

.$86,817.58

! ioo!oo
675.00 

. 2,588.40
341.25
308.00

$71,360.00
L iabilities.

o u ts tan d in g  .......................... $54,000.00
5,000.00

Bond
Bills payable, bank  
A ccounts payable  , 
S urplus ....................

R eceipts.
Bal. on hand  Jan . 2, 1906
F rom  sale  of bonds ..........
R en ta ls  .....................................

(Continued on t ge six)

. 1.606.37

. 10,753.63

$71,360.00

.$ 909.79

. 55,000.00 
5,086. -a

An Excellent
Opportunity

is now open fo r a  good grocery  firm to  
m ake som e money. W . J. C larke & Son 
who have successfu lly  conducted a  g ro ­
cery  and  fresh  m ea t business a t  H arb o r 
S prings fo r tw en ty-five  years  and  have 
now re tired , desire  to  re n t th a t  p a r t  of 
th e ir  block fitted  fo r g rocery  an d  m eat 
business. T he bu ild ing  is th re e  sto ries, 
m odern, w ith  s team  heat, w a ter, e lectric  
ligh t and  gas, and  good m odern fixtures.

A la rge  business can  be done a t  th is  
place, a s  th e  business is no t overdone, 
and  the  la rge  sum m er re so rt business 
and  th e  lum bering  operations in w intei 
m ake tra d e  good the  en tire  year.

P a rtie s  desiring  a  change  in location 
o r s ta r t in g  up should no t fa il to  look th is  
up a t  once. T he ow ners desire  to  have 
th e  building occupied and  will nam e very  
low ren t. W rite  o r w ire  a t  once fo r full 
p a rticu la rs  to

W. J. Clarke & Son
Harbor Springs, Mich.

Office Stationery
Letter, Note and Bill Heads 

Statements, Envelopes, Counter Bills 
Tradesman Company 

Grand Rapids
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A r o u n d  
T h e  S t a t e

Movements of Merchants. 
Montague— Thos. Gaynor, hard­

ware dealer, is dead.
Manistee— G. A. Hart has sold his 

planing mill to Patrick Noud.
Gladwin— H. A. W agar succeeds 

V  agar & Taylor in the drug business.
Constantine— Walker, Lull & Co. 

succeed Rex A. Merritt in the drug 
business.

Ionia— A new meat market will be 
opened here by E. E. Godfrey, of 
Cadillac.

Emerson— The Chesbrough Lum­
ber Co. has increased its capital stock 
from $4,000 to $1,000,000.

Ypsilanti— Ralph F. Miller will 
soon open a jewelry store in con­
nection with C. F. Ender’s store.

Adrian— B. Berman & Co., jobbers 
of men’s and boys’ clothing, of De­
troit, will soon open a store here.

Holly—John Bradley will continue 
the implement business formerly con­
ducted by Eradley & Shutteworth.

Brown City— W. J. Churchill will 
continue the harness business former­
ly conducted by Churchill & Crake.

Allegan— M. R. Allen has sold his 
harness business to Frank Pierson, of 
Grand Rapids, who will continue the 
business.

Port Huron— A receiver has been 
appointed for the Lee Manufacturing 
Co., which manufactures steam spe 
cialties and pneumatic air tools.

Farwell— Frank McLellan has sold 
his stock of furniture and undertak­
ing goods to John J. Saxton, who will 
continue the business at the same lo­
cation.

Algonac— J. W. Gilbert has pur­
chased the C. M. Gilbert & Son gro­
cery stock. He has not yet decided 
whether he will continue the business 
or not.

Berrien Springs— Eldson & Graham 
have purchased the meat market of 
Lybrook & Pennell, next to their 
grocery, and will conduct same in 
future.

Shepherd— Frank Deese, of Ona- 
way, has purchased the Richie build­
ing and will open a men’s furnishing, 
dry goods and shoe store about 
March 1.

Battle Creek— The dry goods busi­
ness formerly conducted by the 
Schroder-Curtis Co. will be continued 
under the style of the Schroder 
Bros. Co.

Fowlerville—John Loree and Ed­
ward Defendorf have purchased the 
hardware and implement stock of 
Hugh Loughlin and will take pos­
session in March.

Monroe— The stock of the New­
comer Clothing Co. has been sold to 
Wm. J. Luft and J. B. Bice, who will 
continue the business under the style 
of the Luft-Bice Co.

Shelbyville— W. B. Meredith and 
G. W. Pratt has consolidated their 
stocks and will now conduct a meat 
market and grocery under the style 
of Meredith & Pratt.

Manistee— Phillip Bolla and Ben­
jamin Russky, who have conducted

a clothing business under the style 
of the Monarch Clothing House, have 
dissolved partnership.

Howard City— Fred Ashley has tak­
en \\ alter J. Smith as a partner in his 
dry goods business with a half inter­
est. The business will be continued 
under the style of Ashley & Smith.

Milan— R. M. Robbins and W. W. 
Sanford have formed a copartnership 
and purchased the hardware stock of 
H. C. Sill, who retires from an ac­
tive commercial life because of ill 
h ealth.

Sault Ste Marie— C. P. Haerle, 
formerly manager of the grocery de­
partment of Prenzlauer Brothers’ de­
partment store, has taken a similar 
position with the Fair Savings de­
partment store of Escanaba.

Morenci— Roscoe Wilson has sold 
his interest in the hardware stock of 
Baldwin & Wilson at Fayette. Lee 
Perry has purchased a quarter inter­
est in same and the business will be 
continued under the style of Bald­
win & Perry.

Traverse City— A. J. Garey has pur­
chased the stock of J. M. Becker, at 
456 East Eighth street, and will con­
duct the business hereafter. Mr. 
Becker carried a stock of hardware 
and notions, but Mr. Garey will add 
a stock of groceries and dry goods, 
besides increasing the other stock.

Belding— A furniture store will be 
opened here by the Miller & Harris 
Furniture Co. and Adelbert Hall, of 
Hastings. Mr. Hall will have charge 
of the new store, which will be con­
ducted under the style of the Miller 
& Harris Furniture Co. The Hast­
ings business will be conducted the 
same as heretofore.

Traverse City—Julius Campbell has 
merged his hardware business into a 
stock company under the style of the 
Julius Campbell Co. The new cor 
poration will have a capital stock of 
$25,000. Valentine Schaake, Henry 
King, Chas. S. Vader, Jr., and L. H. 
Diamond have joined the enterprise 
as stockholders. Furniture will be 
added to the stock.

Belding—The hardware business of 
the late T. Frank Ireland, since his 
death conducted by his sons, has been 
merged into a stock company, and 
will be continued in the name of the 
founder, as heretofore. The company 
has an authorized capital stock of 
$15,000, all of which has been sub­
scribed, $200 being paid in in cash 
and $14,800 in property.

Pokagon—The sawmill business coholic beverages with an authorized
formerly conducted by J. H. Phillips capital stock of $30,000 common and 
will be continued under the style of $20,000 preferred, of which amount 
the Phillips Lumber Co. $41,000 has been subscribed and $2,000

Camden— The Camden cheese fac- paid in in cash, 
tory has been sold by B. R. Alward to j Sturgis— A corporation has been 
the Riverside Company, of Adrian.
This property was bequeathed to Mr.
Alward by the late O. D. Chester.

Jackson—The P. B. Miles Manu­
facturing Co. has been re-organized

formed under the style of the Powell 
Suit Case & Go-Cart Co. to manu­
facture children’s vehicles. This 
company has an authorized capital 
stock of $100,000, of which amount<=> ---- -------  ■----- - - o ---- ----- ----------- T - au tuu i.

and merged into a stock company un- $50,000 has been subscribed and $10 
der the same style. The company poo paid in in cash, 
will manufacture a cement block ma- Three Rivers— A corporation has 
chine. been formed under the style of tin

Benton Harbor—The Pitkin Paint Kirsch Manufacturing Co. to conduct 
Co., of Chicago, has purchased the a general manufacturing business with 
Peters Lumber & Shingle Co. mill Ian authorized capital stock of $10,000, 
and will soon begin operations. The of which amount $6,550 has been sub­
company will bring some of its em-j scribed, $800 being paid in in cash 
ployes from Chicago. and $5,000 in property.

Grayling— A corporation has been Alpena— The Bradford Lumber &
formed under the style of the Gray- Planing Mill Co. has been incorporat- 
ling Lumber Co. with an authorized ed to conduct a lumber business with 
capital stock of $700,000, of which an authorized capital stock of $10,000, 
amount $678,000 has been subscribed all of which has been subscribed and 
and paid in in property. I $5,000 paid in in cash. The stock-

Detroit— The Princess Cloak & holders in the company are all Alpena 
Skirt Co. has been incorporated to men and are C. G. Bradford, Ralph 
conduct a manufacturing business Gilchrist and Deveraux. 
with an authorized capital stock of Kenton— It is estimated that the 
$6,000, all of which has been sub- Sparrow-Kroll Lumber Co. has a 
scribed and paid in in cash. stock of standing pine sufficient to

Saginaw—The mills on the lines of run the mills only two more years, 
the railroads north of the Saginaw The company owns 50,000 acres of 
river are increasing their output of fine hardwood and hemlock tinibe"
hemlock, and trades in timber 
volving many million feet of hemlock 
have been made this winter.

Capac—The Capac Creamery Co. 
has been incorporated to manufac­
ture dairy products. The authorized 
capital stock of the company is 
$7,500, all of which has been sub-

Manufacturing Matters. 
Cadillac— The Cadillac Handle Co. 

has increased its capital stock from 
$55,000 to $200,000.

Detroit— The Independent Stove 
Co. has increased its capital stock 
from $30,000 to $60,000.

Detroit—The capital stock of the 
Detroit Stoker & Foundry Co. has 
been increased from $110,000 to $150,- 
000.

Traverse City— Ross & Monroe 
have purchased the cigar box factory 
which was formerly run by the late 
Corrie Kroll.

Detroit— The Premier Manufac­
turing Co., which manufactures 
trunks, has increased its capital stock 
from $10,000 to $15,000.

cribed and paid in in propert
Coldwater— The American Auto 

Wheel Co. has been incorporated to 
manufacture auto wheels. The com­
pany has an authorized capital stock 
of $100,000. of which amount $60,300 
has been subscribed and paid in in 
property.

Detroit— A corporation has been 
formed to manufacture tires under 
the name of the Widerspin Tire Co. 
The company has an authorized capi­
tal stock of $20,000, of which amount 
$10,000 has been subscribed and paid 
in in property.

Tower— Keys & Worboys have ob­
tained an option on a quantity of tim­
ber owned by Merritt Chandler, 
north of Onaway and, should the op­
tion be taken up, the purchasers pur­
pose the erection of a large wood­
working plant.

Detroit— A corporation has been 
formed to manufacture machines for 
making gas under the style of the Na­
tional Alcohol Gas. Co. The com­
pany has an authorized capital stock 
of $10,000, all of which has been sub­
scribed and $1,000 paid in in cash.

Cheboygan—There is talk at Che­
boygan of another sawmill plant be- 
!ng erected, the local mills having 
more logs in sight than they can 
handle the coming season. Should 
the new plant be built it will be a 
single band mill and run the year 
through.

Detroit— A corporation has been 
formed under the style of the Pau Pau 
Cola Co. to manufacture non-al-

lands, the most distant being but 
thirteen miles from the mills, and this 
will be converted into lumber after 
the pine shall have been exhausted. 
The company is operating four camps 
and the mills run the year through.

Bay City— The Kneeland-Bigelow 
Co., in addition to its large hemlock 
output the present year, will market 
the output of the Batchelor Timber 
Co., whose mill is located at W’est 
Branch, seventy miles north of Bav 
City. The two Kneeland-Bigelow 
plants manufactured 19,108,379 feet of 
hemlock last year and calculate to 
put out as much the current year. 
The Batchelor Timber Co. will cut 
about 5,000,000 feet and the remain­
der of the output will be hardwoods.

Saginaw— Bliss & Van Auken man­
ufactured 4,688,446 feet of hemlock 
last year, and this will probably be 
increased this year, as they are figur­
ing on a total output of 14,000,000 
feet. The growing scarcity of white 
pine is creating an increased demand 
for hemlock. Heretofore W. D. 
Young & Co. have confined their 
operations exclusively to hardwood, 
putting out from 17,000,000 feet to 
X9>ooo,ooo feet annually, but this year 
they calculate on manufacturing 8,- 
000,000 feet or more of hemlock.

Sagin aw—Tamarack has not enter­
ed into calculations as a lumber factor 
to any marked extent until the last 
year or two, it not being regarded 
as having much value. But as sub­
stitutes for pine box lumber become 
necessary tamarack is being utilized 
and is said to make very good box 
umber. T. E. Douglas & Co., whose 

mill is located at Lovell’s, last year 
manufactured 1,198,828 feet of tama­
rack lumber and had only 53,000 feet 
on hand at the end of the year, an 
indication it was a fairly good seller. 
Large tracks of tamarack timber lie 
north of Saginaw river.
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The Grocery Market.
Tea —  Prices are unchanged 

throughout and fairly steady. The 
present wholesale tea business is not 
especially profitable, as holders are 
working on a particularly small mar­
gin.

Coffee— The statistical position is 
against the present prices of coffee 
and it is becoming worse every day. 
Nevertheless the syndicate is able to 
hold the market steady to firm. What 
it has done amounts practically to re­
ducing the supply by about 4,000,000 
to 5.000,000 bags. This means a con­
siderable feat which will probably 
continue to be temporarily successful. 
It has had a marked success so far, 
as the market has been supported on 
a basis 2c above the basis when the 
supply was smaller. Since the rule of 
supply and demand no longer obtains, 
the sole question now is— how long 
will the power of manipulation hold 
up a market which would otherwise 
go all to pieces? The demand is mod­
erate, since there is much danger in 
carrying large stocks in the face of 
existing conditions. Java and Mocha 
are firm and active. Mild coffees are 
steady and in good demand.

Canned Goods— Maine packers of 
corn, as a rule, do not seem to be 
at all anxious to sell futures, their 
reluctance being attributed to the fact 
that the price represented by the quo­
tation of those who are already in 
the market is but 2^c higher than 
that made last year, and consequently 
the difference does not more than 
half cover the increased cost of pro­
duction represented by the advance in 
the price of all packing materials, 
leaving out of consideration the high­
er cost of labor. Moreover, the pack­
ers anticipate meeting with no diffi­
culty in placing whatever they have 
to sell when they get ready to book 
orders. It is expected that some of 
them may enter the market as sell­
ers to-day, but a number of the more 
prominent concerns, it is stated, will 
not offer their 1907 pack for several 
weeks to come. New York State fu­
ture corn at the opening prices seems 
to be going slowly. Spot corn is still 
unsettled and dull. Offerings of spot 
tomatoes find buyers indifferent. That 
quotation is by no means general as 
yet, most of the holders being confi­
dent that it is only a question of time 
when buyers will be compelled to pay 
that price if not more. The demand 
for future beans and peas continues, 
but offerings at the opening prices are 
light and business is consequently re­
stricted. A firm feeling prevails in all 
lines o fcanned fruits, the present lack 
of demand being without influence up­
on market values in view of the lim­
ited supplies of all descriptions. Amer­
ican sardines are dull but firm. The 
conference of packers and commission 
men which was held in Boston on Fri­
day is said to have been purely in­
formal. No action was taken affect­
ing market prices. Red Alaska sal­
mon is somewhat firmer as a result of 
the recent cleaning up of some cheap

lots offered by second hands. In other 
lines no new features were presented. 
Stocks are extremely light with the 
market firm, but there is no impor­
tant demand.

Dried Fruits—Apricots are slow and 
rule at unchanged prices. Currants 
are unchanged and in fair demand. 
Apples are quiet and unchanged. 
Prunes are unchanged, both on spot 
and on the coast. The demand is 
light. Peaches are still high but slow. 
Raisins are scarce and high, particu­
larly fancy seeded, which command a 
premium. Loose raisins, especially 3- 
crowm, are scarce, as are practically 
all other grades.

Syrups and Molasses— Compound 
syrup is in fair demand at prices 
which, although unchanged, are firm 
at the advance. Sugar syrup is in 
very little demand at unchanged 
prices. Molasses is rather quiet at 
unchanged prices.

Provisions —  Regular and picnic 
hams are all J4c higher, due to the 
light receipts and the higher cost of 
live hogs. Bacon and bellies are also 
getting scarcer and show the same 
advance. Pure and compound lard are 
}ic higher. Barrel pork has advanc­
ed 50c per barrel. Dried beef and 
canned meats are unchanged and dull.

Fish— Codfish, hake and haddock 
are firm and unchanged. The mack­
erel market is unchanged, being still 
firm through a small supply. The de­
mand is fair. Domestic sardines are 
unchanged at the last advance, the 
demand being quiet. Imported sar­
dines are in fair demand at firm 
prices. Salmon is unchanged and 
quiet. The J. K. Armsby Co. sent a 
firm letter to its agents during the 
week to the effect that all factors 
in the packing of Alaska salmon were 
much higher than last year, and that 
as to labor the cost had not only 
greatly advanced, but it was seriously 
scarce, owing to the better field in 
other lines of work in San Francisco. 
The prediction was made that prices 
of Alaska salmon would be higher 
next season. Since other grades of 
salmon are affected by precisely the 
same factors, the outlook for all is 
firm.

Dr. Wiley, of the Department of 
Agriculture, asserts that some of the 
ice cream he has examined has con­
tained 12,000,000 germs per cubic cen­
timeter, while good cream should con­
tain only 10,000 germs. He goes on 
to describe the manufacture of some 
of the stuff, which description all lov­
ers of the delicacy are urged to shun. 
It is like a miniature “jungle book.”

Wegner Brothers, retail furniture 
dealers, on South Division street, 
have merged their business into a 
stock company under the same style 
with an authorized capital stock of 
$50,000 common and $30,000 pre- 
fered, of whic hamount $60,000 has 
been subscribed and $50.000 paid in.

Wedgewood & Son will shortly en­
gage in the drug business at Grand- 
ville. The Hazeltine & Perkins Drug 
Co. has the order for the stock.

Some people’s only idea of prepar­
ing for the next world is to take sul­
phur baths.

The Produce Market.
Apples— The demand is very good 

and there is plenty of good stock 
moving at moderate prices, as follows: 
Spys, $3; Wagners, $3; Baldwins, 
$2.50: Greenings, $2.50; Tallman 
Sweets, $2.25; Kings, $3. Colorado 
stock in bushel boxes fetches $2.25 for 
Jonathans and $2 for Kings.

Bagas— $1.35 per bbl.
Beets— $1.50 per bbl.
Butter— The market is firm at an 

advance of ic on all grades. The 
stock is very short and the demand 
very good. The market is very 
healthy and is likely to remain so for 
several weeks at least. The quality of 
the current receipts is running fine 
for the season. Storage stocks are 
decreasing rapidly, and Although the 
price is already high, slight further 
advances may come. Creamery is 
held at 32c for No. 1 and 33c for ex­
tras. Dairy grades are held at 24c 
for No. 1 and 18c for packing stock. 
Renovated is weak at 24c.

Cabbage— 75c per doz.
Celery— 28c per bunch for Jumbo.
Cheese— The market is unchanged 

but shows an increased demand. 
Prices are firm. Stocks of cheese 
everywhere are very light and at 
present prices speculators have only 
a normal profit. Prices are already 
high enough and there will probably 
be no further advance in the near 
future.

Chestnuts— 12c per lb. for N. Y.
Cocoanuts—$4 per bag of about 90.
Cranberries— Wisconsins have de­

clined to $8.50 per bbl. Late Howes 
from Cape Cod have been marked 
down to $9 per bbl.

Eggs—The market is higher on ac­
count of the cold weather, which re­
tards shipping. The receipts of fresh 
eggs are increasing, as is also the de­
mand. Storage eggs are nearly ex­
hausted and the trade will all have 
to go on fresh eggs at an early day. 
The market is now in a very healthy 
condition and the outlook is firm and 
unchanged, unless warm weather 
should come to depress the market. 
Fresh commands 23c for case count 
and 25c for candled. Storage stock 
is fairly steady at 24c.

Grapes— Malagas command $5@6 
per keg.

Grape Fruit— Florida commands 
$4.25 for either 54s, 64s or 80s.

Honey— i6(n>i7c per tb. for white 
clover.

Lemons— Californias are weak at 
$3.75 and Messinas are in small de­
mand at $3.50.

Lettuce— 18c per lb. for hot house.
Onions— Home grown, 75c per bu.; 

Spanish, $1.6 5per 40 lb .crate.
Oranges— Floridas are steady at $3. 

California Navels range from $2.75 
for choice to $3 for extra choice and j 
$3.25 for fancy.

Parsley—40c per doz. bunches.
Potatoes— 35@40c per bu.
Poultr}'— The market has firmed up 

considerably. Dressed fancy springs, 
large fancy hens, fancy dressed geese 
and fair to good and small hens show 
an advance of ic. Receipts have fall­
en off on account of the severe weath­
er and what is coming in is frozen, 
thus placing it in competition with 
the storage stock. Demand is mod­
erate.

Radishes— 35c per doz. bunches.
Squash— Hubbard, ic per tb.
Sweet Potatoes—$3.75 per bbl. for 

kiln dried Jerseys.

The Grain Market.
Prices on wheat have sagged off 

about J2C per bushel during the week, 
there being a general tendency on the 
part of large operators to sell. The 
world’s available supply, according to 
Bradstreet’s, showed an increase of 
2,2x6,000 bushels, compared with an 
increase for the same period last year 
of 73-,000 bushels. The visible sup­
ply east of the Rockies showed the 
following changes for the week: 
Wheat increased 126,000 bushels, corn
113.000 bushels. Decreases, 134,000 
bushels of oats, 9,000 bushels of rye 
and 66,000 bushels of barley. This 
brings the present visible supply of

| wheat to 44,857,000 bushels, as com­
pared with 48,537,000 bushels for the 
same period last year; corn to
7.314.000 bushels, compared with 14,-
850.000 bushels one year ago, and oats 
to 11,848,000 bushels, as compared 
with 26,655,000 bushels one year ago.

So far as the coarse grains are con­
cerned, at least, prices will undoubt­
edly go higher. Both corn and oats 
have made gains the past week. Corn 
is selling at about V3c per bushel ad­
vance and oats x*dc per bushel higher.

The demand for ground feeds has 
shown some improvement, and prices 
are from 5oc(q>$x per ton higher. 
Millstuffs are stronger and in better 
demand. Western feeds are up 50c 
per ton.

Buckwheat bran seems to have 
struck quick sale of late and prices 
are up practically $1 per ton on the 
same. L. Fred Peabody.

The Drug Market.
Opium— Is very firm on account of 

conditions in the primary markets.
Morphine— Is unchanged but an ad­

vance is looked for.
Quinine— Is very firm.
Citric Acid— Is very firm and tend­

ing higher.
Glycerine— Indications are that this 

article is on the verge of an advance.
Chloroform— Has been advanced by 

the manufacturers 2c per pound. An­
other advance is looked for.

Oil Peppermint— Is very firm and 
an advance is looked for.

Oil Wintergreen Leaf— On account 
of unusual demand has been advanced.

Saffron— On account of competition 
among holders has declined.

Ginger Root— Is very firm and ad­
vancing.

Branch Store for Michigan Trade.
Detroit, Feb. 5— A. G. Spalding 

Bros, will open a store at 254 Wood­
ward avenue about April 1. It will 
be in charge of Richard Jackson, Jr., 
and will be used as a retail and whole­
sale distributing point for the State 
of Michigan. Mr. Jackson formerly 
traveled for Macauley Bros., and is 
well known in this city, being a mem­
ber of Detroit Council No. 9, United 
Commercial Travelers, Detroit Lodge 
of Elks and Wayne Lodge of Odd 
Fellows. The store will have a com­
plete stock of everything in the line of 
athletic goods.

It is my own fault if I am deceived 
by the same man twice.
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b u ild in g  F u n d  6,802.00

F o re s te rs ’ E x h ib it 
M iscellaneous 
C onvention  F u n d  . 
D ues .................

193.27
75.48

820.00
9,550.00

_ .  . $83,336.54„  D isbursem ents.
Im p ro v em en ts ...................................... $55’000 00

16,539

7,892

T o ta l of pup ils a tte n d in g  p u b ­
lic schools .......................... . . .

T otal pupils a tte n d in g  p riv a te
schools ...........................

A g grega te  value of school
v 6— ................................... 1,736,200V olum es in  P ub lic  L ib ra ry ..  90,000

V olum es in  L aw  L ib ra ry  . . . .  7,873
T he p a s t  y e a r  h a s  been a  very  active  

one in ou r c ity  an d  su bu rban  rea l e s ta te  
tra n sac tio n s , M r. V an A alderen  of th e  
± iun t & D avis A b stra c t office repo rting  
° to i a l in v estm en t rep resen ted  by  in s tru -Am pi u vtim ents ................. in  9cc 9A.\ I  «* * w u u cu i 11; p res en tea  Dy m s tru -

P tg . Bonds, e tc ..................................  12545 m e.n ts  ,of record  g iv ing  ac tu a l va lua tions
S '-----  ‘ and  Prices paid , a m o u n tin g  to  $6,407,227.* . _ I J O aCCOUnt fo r thp  1 a rp'o niim ha» inB uild ing  sund rie s  
In su ran ceiuou ra iice  ................. jo , »V.WUUV m i i
In te re s t  on bonds ........ 28Q3 o I 1 w here

uceo un t  fo r th e  la rg e  n um ber of in- 
m erely  nom inal p u r-

xcuivs ......................................  m i IS ! *,\ .. . iidmeu, e r cent.
J a n i to r  & E lev a to r Boy . . . . “ ' 845 14 l s e- ^ ° n ^ o m g .,to ta l is added th u s  giv ing0 | | — m  $5,042,970 a s  th e  app rox im ate ly  accu ra te

g reg a te  of rea l e s ta te  values chang ing
Office S a laries  ...................* *...........  5 36O 96
C om m ittee  expenses . .  ................Rd9 9n ! UL rtiai e s ta
C onventions .........................616 24 I hands dun n g  th e  year.
P ostage, s ta tio n ery , books, p rtg . 1 115.62
K ent ...................................................  *666 66
F u rn itu re  an d  fix tu res ................. 446 56
B anquet ............ ..................................  904 85
R iver E xcu rs ion  ............................... 523 19
E lev a to r E xpense  ......................." 18179
M iscellaneous ..................... "  65 04

...................................:::: 34:67
5 f a t  .......................................................  436.20
Bond paid  . . . ..........................WWW- 1 ,000.00
C ash on hand  ................................... 529.77

B uilding O perations.
Follow ing is a  co m para tive  exhib it, by 

m onths, show ing  th e  n um ber of building 
P®™11155 issued  d u rin g  th e  y ears  1905 and  
1906, and  th e  to ta l values represen ted .

1905
No. Value.

Jan u a ry , 42 ...................................$ 72,921.60
F e b ru a ry  49 ................................. 58,555.00
M arch, 155 .....................................  161,059.40

G. R. M edical College E q u ip m en t Co $1,500 to  $15.000.00. p m en t Lo„
A. F. B urch  & Co., $10,000 to  $20 000 00

« o 1 Ä » » ° " v!ns *  " * •  c °- »«.»»»
W orden L um ber Co.

000.00. $100,000 to  $150,

„  ^  „  $83,336.54
R espectfu lly  subm itted ,

M. D. C. V an A sm us. S ecretary . 
D E P A R T M E N T  O F STA TISTICS. 

M em bership.
M em bers enrolled, J a n u a ry  1, 1906 1032
L ost by d ea th  d u rin g  p a s t  y ea r 22 
L ost by rem ovals d u rin g  p a s t y e a r  29 
L ost by re s ig n a tio n s  d u rin g  p a s t

y e a r  .............................................. . . . .7 3
L ost by non -p ay m en t of dues d u r­

ing  p a s t  y ea r .....................................31

April, 226
M ay, 177 ........
Ju n e , 145 ___
Ju ly , 115 ........
A ugust, 125 .. 
Setem ber, 133 
O ctober, 119 .. 
N ovem ber, 113 
D ecem ber, 87

360.872.00
243.649.00
150.855.00
163.862.00
149.576.00
212.445.00
224.378.00
160.439.00
186.653.00

155

M em bers added  d u rin g  1906

1907 1027M em bers enrolled J a n u a ry  1 
Necrology.

N am es.
Dr. O. L  .......... ..............................

S ' ®tro n S .................. F e b ru a ry  14, 1906
a a h-vans ...................... F e b ru a ry  21, 1906

A'  4 '  ™ vf,n. .......................M arch  9, 1906L- W atk in s  .........................M arch  19, 1906
H. T u r n e r ............................. M arch  19, 1906

1486 $2,145,265.00
1906.

y Value.Jan u a ry , 61 ...................................3 95,151.50
F e b ru a ry  45 ................................. 54.188.00
M arch, 113 ..................................... 187.3¿ó.00

-  • 1 Àp n l> y1,®2 .......................................  219.077.00150 M ay, 14i ......................................... 238,332.00
------I t Pe’ a1?? ..........................................  244,063.00

A & s t ,  89".V...............................  308’857-00
D ates  of d eaths. ¡ octob“ ^ '  93D ales .................. J a n u a ry  12, 1906

'Ong .................. F e h r i i n r i r  14 1 QAfi i _  em ber.
119

144.580.00
120.475.00 
246,282.50

Decem ber. 5291 ............................... 178,694.00
148,095.00

1246
th e  foregoing  it

$2,185,131.00 
will be  seen

S '  ■4-IP fden ........................M arch 21, 1906 I th a t  w hile 240 m ore p e rm its  w ere issued
V' t .W h i tn e y ....................... A pril 11, 1906jd l,n n & 1905 th a n  w ere issued  d u rin g  1906
t  » ! c ,e * ...................................April 24, 1908 I th e  to ta l value of build ings e rected  dur-J . A. Coye .................................M ay j 5*
G eorge P. W an ty  ........................ Ju ly  9, 1906

ing  th e  p a s t y ea r is $39.866, in  excess of 
th e  to ta l value of bu ild ings erected  du r-

h- A. H all ...................................Ju ly  19. 19061 1905. w hich s trong ly  suppo rts  the
S ' S ' Cam pbell ....................... A ugust 18, 1906 | ?*aim th a t  a  b e tte r  c lass of bu ild ings w as

A - ,SIoP, ey ....................... A ugust 28, 1906 j indulged in. a lth o u g h  of course  th e  cost
W m. I .  H ess ...................... A ugust 30, 1906 of m a te ria ls  an d  lab o r w ere g re a te r  th e
A braham  M ay ............... S ep tem ber 14, 1906 I P a s t y e a r  th a n  d u rin g  th e  p revious year.
L C. Levi .. ..........................D ecem ber 12, 1906 I P ro m in en t am ong  th e  s tru c tu re s  au th o r-
P e te r  M cCallum  ............ D ecem ber 20, 1906 1 '
B ern ard  C ram er ............ D ecem ber 21, 1906 -
r  n m a d «,— -----J a n u a ry  12, 1907

16.
30.

B. F . McReynoldi
R. B. Loom is .................. Jan u a ry
C. A. G reenm an ..............J a n u a r j

T he M unicipality .
A rea of C ity  in m i l e s ......................
M iles of s tre e ts  paved and  im proved. .178 
T o tal m iles of s tre e ts  .................................293

1907
1907

.17.5

ized la s t  y ea r a re  th e  following: 
A m erican L and  P la s te r  Co. n e a r  

L ake Shore R. R. crossing , new
fa c to ry  .................................................$100,000

A labastm e Co., add itiona l new
fa c to ry  .................................................

G rand R apids H an d  Screw  Co. 
betw een  C o ttage  G rove Ave. and  
ra ilw ay . 2 s to ry  fac to ry

50,000

50,000
JenKs, D ivision and  

Goodrich S ts., 3 s to ry  b rick
^ bl<£ k K '. , ............................................... 45,000G. T. R ailw ay  Co.. B ridge St. 

bridge and  river, s tone  and  
b rick  p a ssen g er s ta tio n  ..............  42,000

M iles of sew ers .................. . I ! !  .156 ! ®am uel .B. Jen k s . D ivision and
M iles of w a te r  m a ins  ..............................”'l53  ^
T otal of m oney invested  in p a rk s  and

boulevards .............. $376,000
R ea lty  E x em p t F rom  T axation .C ity ....................  *4 094 ocn fm I „  p a ssen g er s ta tio n  ..............

K en t C ounty  380 000 00 ' Pa~Ul st-eketee- Ion ia  & F o u n ta in
U nited  S ta te s  ............................... 325,000 00
C hurches .........................................  1.549,000.00
B enevolent hom es and  hosp ita ls  320,000.00
B enevolent Societies ................... 145,200.00
R ailroads ........  l.Slsioooioo
P riv a te  C em eteries ....................  4.000 00
Indiv idual ........................................  44,050.00

. .$8.917,100.00
F inancial.

Bonded indebtedness, Dec. 1.
1906 .............................................$ 2,290,000.00

! he c ity  has no floating  debt.
A m ount in s ink ing  fund  to  a p ­

ply on bonded deb t ..............  109,732.86
A ssessed valua tion  of th e  c ity  77,036,000.00 
C ash  value of a sse ts  of th e

c ity  .............................................. 5,467.260.48
Cash on hand, exclusive of

s in k in g  fund  .............................
A verage ra te  of tax a tio n  per

$1.000 ........................................ ..
A ggregate  of c ity  an d  h ighw ay

ta x  ...............................................
A grega te  of s ta te , coun ty  and

school ta x  .................................
M iscellaneous.

N um ber of fa c to rie s  in th e  c ity  453
N um ber of em ployes ..........  22.555
A ggregate  cap ita l invested  . . .  .$28.62L861 
A g gregate  of a n n u al w ages paid  12,666.888 
A ggrega te  cost of m a te ria l used 23,968,979 
A ggrega te  value of m an u fac ­

tu red  p roduct ............................... 45,886,930
H igh Echool build ings ................. 2
P ublic  School buildings ........... 36
School age population  ............  28.580

417,179.75

16.3

751.336.27

555,133.24

Sts.. 3 s to ry  concrete  a n d  steel
bu ild ing  ...............................................  38.000

C. B. K elsey, P ea rl S tree t B ridge 
and  river. 4 s to ry  concrete  and
steel bu ild ing  .....................................

¡John  M urray . D ivision bet. P a rk  
and  F o u n ta in  Sts., 6 s to ry
brick  bu ild ing  ........................

1 R edem pto rist C hurch. L eonard  
and  C arrie rs  S ts., b rick  chu rch
build ing  ...............................................

T. S tew art W hite . F u lton  St., bet. 
P ro sp ec t and  oCllege, b rick  re s ­
idence ...................................................  26 325

E dw ard  Lowe, rem odeling  P y th ­
ian Tem ple .........................................

E xcelsio r W rap p er Co., Godfrey 
Ave. and  H all St.. 2 s to ry
brick  fa c to ry  ...................................

H eystek  & Canfield Co.. Spring  
St. be t. Is land  an d  O akes, 5
s to ry  brick  ......................................... 24 000

B ax te r  L au n d ry  Co., E a s t  an d  
F o u n ta in  Sts., 3 s to ry  b rick
bu ild ing  ...............................................  22 000

A lbert P ran g e , W illiam s and  D iv­
ision S ts., 3 s to ry  b rick  building. 21,000

F u rn . C ity  Brew . Co., Ion ia  St.
B et. Goodrich St. and  W ea lthy
Ave., rebu ild ing  b rew ery  ............

A m erican  L aundry , D ivision St., 
bet. H aifley PI. and  Sycam ore
St., 2 s to ry  b rick  bu ild in g ............  15.000

M ich. L ithog raph  Co., F u lton  St. 
and  C arlton  Ave., 2 s to ry  b rick
fa c to ry  .................................................  15,000

G. R. R ailw ay  Co., c a r  house.
W ea lth y  Ave.. W ea lth y  and

33.000

32.000

30,000

25,000

25,000

18.500

FIN A N C E, PO ST A L  A ND F R E IG H T .
T he th ree  b a ro m ete rs  of a  p rosperous com m unity , b an k  s ta tem en ts , posta l re ­

ceip ts, ra ilroad  fre ig h t tonnage:

B ank  clearings . . .  
Savings D eposits
School Savings ..................
Postofllee R eceip ts ..........
Postoffice n e t e a rn in g s .. 
F re ig h t fo rw arded  tons 
F re ig h t received to n s  ..  
F re ig h t tonnage  in an d  ou t

1902
.$83,004,537

6,162,817
26,805

281,286
174,789
635,073

1,315,054
1.950,127

1903
$97.704,458

7,180.316
30.439

314,200
190,225
789,941

1,573,481
2.363,422

1904
$101,037,199

14,314,000
32,787

334.722
203,430
878,684

1.741,563
2,620,247

1905
$108,755,281

15,182,690
35,240

342,925
207,706
934,692

1,978,841
2,913,533

1906
$117,310,241

12,896,341
37.924

375,066
227.339

1,014,760
2,520,926
3.535,686

E th e l A ves..........................................  15,000
E. R. & W. R. P erry , L ag rave  St., 

bet. M aple and  Goodrich Sts., 3
s to ry  brick  flat ................................  15,000

Jo h n  O tte, M adison Ave. and 
T hom as St., 2 s to ry  fram e res i­
dence ....................................................  15,575

H. J . H einz & Co., bet. M adison 
Ave. and  ra ilroad , 3 s to ry  fa c ­
to ry  ......................................................  15,000

F u rn . C ity  Brew . Co., Ionia &
Goodrich Sts., 3 s to ry  addition  15,000

H.^ B. H erpolsheim er, L afaye tte  
St., bet. F o un ta in  and  Lyon 
Sts., 2 s to ry  b rick  veneer house 12,500

D. W aters, Ion ia  St., bet. Lyon 
St., an d  C rescent Ave., 2 s to ry
brick  build ing  ..................................  12,000

B ax te r L an d ry  Co., F oun ta in  and
E a s t Sts., 2 s to ry  brick  b a rn ___ 11,675

Jas . M. Crosby, P le tte  St., bet.
Clyde P a rk  Ave. and  H ilton  St.,
2 s to ry  fram e  house ...................    10,000

Oliver M achinery  Co. old S ettling  
B asin roperty , 2 s to ry  brick
fac to ry  ................................................  10,000

M ich. S ta te  Tele. Co., F oun ta in
an d  Ion ia  Sts., ad d itio n ..............  10,000

V alley C ity G lass & P a in t Co........ 10.000
N ew  E n terp rises  an d  Increased  C apital, s ic k n e s s , s h o c k  m a y  c u re  h im ' if  

Follow ing is a  lis t of new  industria l 
and  com m ercial organ izations w ith  the  
am o u n t of cap ita l s tock  of each, e s ta b ­
lished in ou r c ity  d u ring  the  p a s t year:
E xcelsio r W rap p er Co.................... $75,000.00
Sw eet & B riggs F u rn . Co........... 25,000.00
B. & M. A tom obile Co..................  10,000.00
R oi-all E m balm ing F luid Co. . .  10,000.00
Lew is E lec trica l Co..........................  15,000.00
Breen & H alliday  Fuel Co..........  10,000.00
Ideal F oundry  Co..............................  10,000 00
B. K ad etsk y  T ailo ring  Co..............lO.OOOioo
Luce & B anks, A utom obiles)___ 5,000.00
Lubeck Autom obile Co................... 15 000 00
F u rn itu re  C ity  Sheet M etal W orks 
Safety  L ig h t and  H eatin g  Co.
Jo h n  K nape M achine Co.............. 15,000.00
V eneer M achine Co..........................  35,000:00
Allenized W a te r  Co......................... 10 000 00
C ontinen tal Autom obile Co.......... 4’500 00
G. N. W ag n er L um ber & Single

Co.................................   30,000.00.
T he following en te rp rises  have in ­

creased  th e ir  cap ita l a s  ind ica ted  du ring  
the  p a s t year:

$1^000.00 M akers F u rn - Co* ?30’000 H o f  it.

Drugs Cure by Shock.
Dr. William C. Cooper, in an inter­

esting communication to Medical 
Times on Medical Errors and Abus­
es, states that food is the friend of 
our physical organism, drugs are its 
enemies, and that they cure (not by 
coseting, for only food does that) 
but by shock. Whether shock will 
or will not conduce to cure in a given 
case will depend on the vigor and 
rebound of the patient. If the patient 
is robust and not much reduced by

is feeble, shock will hasten his death.
Drugs select particular tissues or or­

gans upon which they mainly express 
themselves. Thus phytolacca has a 
hostile affinity for the glandular sys­
tem. Therefore in mammitis .orchit­
is, etc., we give this drug, very confi­
dently expecting it to raise a local 
riot in a particular class of glands. 
In the tumult the morbid trend is 
deflected into the normal one. This, 
says Dr. Cooper, is the secret of drug 
cure.

Even when a man gets the worst 
of it he should try to make the best

The rieasure of a Bank’s 
Success is GROWTH

The Old National Bank
No. 1 Canal Street

Has in the Last Seven Years Increased its  Resources 
$3,375,874.76

Total Responsibility
$2,130,061.54

Total Resources
$7,085,103.63

Remember this growth and these totals when looking for 
prosperous and secure bank

t h e  n a t i o n a l

G R A N D  R A P I D S

forty-Six Years of Business Success

Capital and Surplus $720,000.00
Send us Your Surplus or Trust Funds 

And Hold Our Interest Bearing Certificates 
Until You Need to Use Them

m * n y  f i n d  a  g r a n d  r a p i d s  b a n k
a c c o u n t  v e r y  c o n v e n i e n t
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N ot being an  o ra to r, like m y w orthy  
predecessor, and  not being able to  elec- 
tn f y  g re a t audiences w ith  m y eloquence, 
I shall be compelled to  re trav e l th e  a l­
ready  w ell-covered g round and  endeavor 
to  cu ltiv a te  fields m ore in keeping  w ith 
m y inclination  and  experience. I shall 
delve p a rticu la rly  a long in d u s tria l and  
tra n sp o rta tio n  lines, in hopes som e little  
progress can be m ade and  som e ad d i­
tional g row th  can  be gained in these  d i­rections.

T ea rs  ago, w hen th e  su b jec t of giv ing  
J™ to  prospective m an u fac tu re rs  to  s e t­
tle  in G rand R apids w as b ro u g h t forw ard , 
I w as inclined to  agree  w ith  th e  ob- 
jec to rs , because th ey  had  found a  cer- 
ta in  degree of success th rough  th e ir  own 
efforts and w ithou t aid o r bonus, and  b e ­
cause th ey  fe lt it  would be ran k  in ­
ju s tic e  to  compel them  to  con tribu te , by 
w ay of tax a tio n  o r o therw ise, a s  an  in- 
ducem ent to  o thers. T h is  a rg u m en t w as 
p lausible and  certa in ly  appealed  to  me. 
G rand R apids is not th e  m ost a ttra c tiv e  

in w hich to  build up industries , 
ap<3 ye t it  h as  rea l ad v an tag es  over m ost 
o th e r tow ns. If  conditions had been left 
in a  norm al s ta te , our com parative  
g row th  would have been g re a te r  th a n  it 
has been; b u t norm al conditions w ere not 
allowed to  prevail and o th e r places p ro ­
ceeded to  fu rn ish  a rtificia l inducem ents. 
I t  has been found th a t  th e se  inducem ents 
a lthough  not a lw ays g re a t in e ith e r m on­
ey or ch arac te r, have  been sufficient to  
a t t r a c t  industries , and  th a t  our m ethod 
of m erely p ra is ing  ou r c ity  and  m aking  
know n its  adv an tag es  h as  been found 
to  a  certa in  ex ten t, to  be a  fa ilure, i  
did no t believe th a t  o th e r tow ns lack ing  
pu r ad v an tag es  could be bu ilt up  even 
by offering bonuses, while ou r city , w hich 
offered none, would be passed  by; y e t we 
have been compelled to  w itness  a  g row th  
in those tow ns w hich h as  been denied 
to  us and  w hich w as la rge ly  due to  
con tribu tions in m oney or m oney 's w orth .
T suppose som e of th e  lake cities have 
ad v an tag es  over G rand R apids and, upon 
equal term s, th a t  they  would a p p ea r to  
be m ore a ttra c tiv e  fo r a  certa in  c lass of 
m an u fac tu re rs ; ye t i t  w as only w hen 
som e of those c ities  s tim u la ted  industries  
by  bonuses th a t  th ey  en tered  upon a  
ca ree r of g row th  and  p rosperity . I t  is 
very  generally  conceded th a t  th e  bonus 
system  does no t a t t r a c t  th e  b est class 
of in s titu tio n s  and  is objectionable from  
every  legal poin t of view, and  I t ru s t  th e  
com ing y ea r m ay  develop som e plan 
w hich will enable us to  accom plish  even 
mcme th an  we have  achieved in th e  p a s t 
and  yet avoid th e  pern ic ious fe a tu re s  of 
th e  bonus m ethod.

One of th e  p ressin g  needs of th is  m a r­
k e t is a  fre ig h t term inal, w hich shall 
com bine a  union fre ig h t s ta tio n  w ith  cold 
s to rage  for perishab le  goods and  d ry  
s to rage  for o th e r com m odities. This 
m ust come if G rand R apids is to  g rea tly  
increase  h e r  traffic in fru its  and  vege­
tab les and  assum e th e  position she  should 
occupy as  a  d is trib u tin g  po in t fo r ve­
hicles, fa rm  im plem ents and  supplies. 
A lthough G rand R apids is th e  n a tu ra l 
d is trib u tin g  cen te r fo r W estern  and  
N o rth e rn  M ichigan, m an y  m anu fac tu re rs  
con tinue to  utilize  Jackson  and  L ansing  
a s  th e ir  base  of supplies because of the  
m eager facilities  fo r hand ling  th is  t r a f ­
fic a t  th is  m arke t. Such a  te rm ina l 
should be located  on th e  riv e r so a s  to 
utilize  the  w a te r tra n sp o rta tio n , w hich is 
su re  to  p lay  so la rg e  a  p a r t  in  fu tu re  
years.

T he high p rice  a lw ays charged  for 
e lectric  pow er by th e  com pany now  in 
th e  field has g rea tlv  ham pered  th e  e s ­
tab lishm en t of sm all industries , b u t th is  
d isadvan tage  will sh o rtly  be  overcom e 
by th e  abso rp tion  of th a t  com pany by 
th e  G rand R apids-M uskegon P ow er Com ­
p any  and  th e  adoption  of a  policy m ore 
in keeping  w ith th e  p rogressive  sp ir it  of 
th e  tim es. In  m y opinion, th e  ad v en t of 
th is  com pany is th e  g re a te s t accession 
G rand R apids h as  secured  since th e  com ­
ing  of th e  G. R. & I. R ailroad . W ith  its  
full com plem ent of s ix  dam s in operation , 
it  will be able to  fu rn ish  75.000 horse  
pow er, all of w hich will be availab le  for 
ligh ting  and pow er purposes. T h is  is th ree  
tim es a s  m uch pow er a s  G rand R apids Is 
now em ploying and  th e  rem ain d er can  be 
exploited to  excellen t ad v an tag e  in in ­
ducing  ou tside  m a n u fac tu re rs  to  locate 
in th is  city . T he  general adop tion  of 
th is  pow er will p rac tica lly  solve th e  
sm oke problem , w hich  h as  long proved 
a m enace to  th e  hea lth  of ou r people, as 
well a s  d e stru c tiv e  to  th e  beau ty  of the  
landscape.

I hope to  see th e  G rand R apids B oard 
of T rad e  endorse  and  su sta in  th e  bill 
now before th e  L eg isla tu re , a s  recom ­
m ended by th e  G overnor and  d ra fted  by 
th e  A tto rney  G eneral, p rov id ing  fo r a  re ­
duction  on p a ssen g er fa re s  to  2 c en ts  per 
m ile on all th e  ra ilro ad s  of th e  Low er 
P en insu la . I am  a ssu red  th a t  it  h as  been 
th e  experience of every  s ta te  w here  th e  
2 cen t ra te  h a s  gone in to  effect th a t  th e  
earn ings  of th e  ra ilroads , bo th  g ross and  
net, have  show n an  im m edia te  and  p e r­
m an en t in c rease ; an d  w hy th e  ra ilroads  
do n o t adop t th is  ra te  of th e ir  own a c ­
cord, w hen th ey  can  n o t fail to  realize  
how it  s tim u la te s  trav e l and  aug m en ts  
th e ir  profits, in s tead  of w a itin g  u n til they  
a re  forced to  do so by  leg islation , is  c e r­
ta in ly  one of th e  g re a te s t en igm as of th e  
age. I hav e  never advoca ted  leg islation  
a long th ese  lines u n til th is  year, and

would n o t do so now b u t fo r th e  s ta te ­
m en t of th e  G eneral P a ssen g e r Traffic 
M anager of th e  New York C en tra l Lines, 
m ade to  m e in N ew  Y ork C ity  tw o 
m on ths ago, to  th e  effect th a t  no relief 
would be accorded M ichigan people in 
th e  m ileage book s itu a tio n  u n til th ey  
lived up to th e ir  opportun ities  and  en ­
ac ted  a  2 cen t law , a s  Ohio h as  a lready  
done and  a s  In d ian a  and  Illinois will 
probably  do before th e  p resen t Legisia- 
tu re s  in those S ta te s  ad journ .

T he inaugura tion  of a  R ailw ay  Com ­
m ission in place of th e  p resen t u n sa tis ­
fac to ry  a rran g em en t h as  a lread y  been 
endorsed  by th e  B oard  of T rad e  and  1 
hope to  see th e  bill p repared  by  the  
various com m ercial bodies of th e  S ta te  
enacted  before th e  close of th e  p re s ­
en t leg islative  session. I t  goes w ithou t 
say ing  th a t  no a rran g em en t could be 
m ore u n sa tis fac to ry  th a n  th e  p resen t 
one and. ju dg ing  by  th e  experience of 
o th e r s ta te s , we a re  w ork ing  a long co r­
rec t lines.

R eciprocal d em urrage  is one of those 
live topics w hich th e  A m erican  people 
have to  face  and  se ttle  from  tim e to 
tim e. O ur T ran sp o rta tio n  C om m ittee can 
be depended upon to  g e t r ig h t on th is  
su b jec t and  th ro w  th e  w eigh t of its  in ­
fluence in favo r of an y  F ederal bill which 
P res id en t Roosevelt m ay recom m end and 
an y  S ta te  m easure  w hich appeals  to  the 
fa irn ess  of sh ippers generally . T he iro n ­
clad ru les w hich th e  ra ilro ad s  have re ­
cently  u ndertaken  to  enforce, except in 
th e  cases of c erta in  favored  sh ippers 
a re  abou t a s  one-sided as  a n y th in g  I have 
ever w itnessed.

As a  B oard  we should do all we can, in 
every  w ay  w e can, to  encourage th e  con­
s tru c tio n  of m ore in te ru rb an  roads in tr 
G rand R apids. I go to  Ind ianapo lis  and 
a sk  a s  to  th e  population  of th e  c ity  and 
I am  im m ediate ly  inform ed th a t  the 
population  is 250,000, w ith an additional 
tra d in g  population of 250.000 w hich comes 
in over th e  ten  in te ru rb an  ra ilroads. 1 
go over to  th e  ne ighboring  tow n of Day- 
ton and  ask  th e  sam e question  and  am 
to ld  th a t  th e  c ity  h as  a  population  of 
100.000, w ith  a  tra d in g  population of 
100,000 add itional w hich com es in over 
th e  sam e a rte rie s  of trave l. T he tw o  in ­
te ru rb a n  roads a lre ad y  in ex istence p la in ­
ly show  us how ad van tageous it  is to  the 
c ity  to  encourage fu r th e r  construction  
of th is  c h a rac te r  and  I  hope th a t  the  
nex t th ree  y ears  will m a rk  th e  in au g u ra - 
te ru rb an  lines. G rand R apids has long 
needed d irec t com m unication  w ith  B attle  
C reek and  nex t in im portance, in my 
opinion, is d irec t connection w ith  Beld- 
ing, G reenville, C arson City, A lm a and  
St. Louis. T he in te ru rb an  road  c e r ta in ­
ly reve rses  all theo ries  w hich have been 
held good fo r m any  vears, inasm uch as  
it  increases th e  tra d e  of th e  village 
th rough  w hich it  passes a s  well a s  of the  
c ity  w hich is its  te rm ina l. I t  a lso  tends 
to  enhance th e  value of rea l e sta te , both 
in th e  villages and  th e  co u n try  con­
tiguous to  th e  line. I  am  unab le  to  ex ­
plain  w hy  it is th a t  th e  in te ru rb an  road 
helps both ends and  th e  m iddle a t  the  
sam e  tim e, b u t am  convinced th a t  i t  is 
a  fa c t nevertheless.

T he B oard of T rad e  can do th e  c ity  and 
its  fu tu re  in h a b ita n ts  no g re a te r  favor 
th a n  by  a ss is tin g  in th e  acqu irem en t of 
land  to  be devoted to  public use. B y and  
by  it  will be beyond our reach . w h-L 
now th e  cost is com paratively  un im por­
ta n t. W e need not be foolishly e x tra v a ­
g a n t in th e  w ay  of p resen t and  expen­
sive im provem ents; b u t if w e have  th e  
land itself, th e  m a tte r  of beau tify ing  will 
come easily  and  by  degrees. G rand R ap ­
ids h as  by no m eans a tta in ed  its  grow th  
and. fo r th e  sake  of th e  hundreds of 
th o u san d s w ho will su re ly  m ake  th is  
c ity  th e ir  hom e tw enty-five  v ears  hence, 
s tep s  should be taken  a t  once to  p re ­
serve th e  in teg rity  and  b eau ty  of th e  
riv e r’s  shore  lines, especially  a s  th ey  a re  
a t  p resen t above th e  G rand R anids C hair 
Co. to  a n d  beyond th e  B ig  Bend. T he 
m ost p ic tu resque  s tre tc h es  of G rand  R iv ­
e r a re  betw een ou r c ity  and  th e  village 
of Ada. T h ere  a re  no r iv e r scenes in 
M ichigan a t  all com parable  w ith  them  
and. even although  those banks a re  su b ­
m erged by th e  floods each spring, th e ir  
fo res t tre e s  and  m eadow s should be 
saved to  fu tu re  g enerations  to  show  them  
th a t  once in aw hile  w e w ere  no t absr 
lu te ly  u tilita r ian . T h is  m igh t read ily  t  
accom plished by  ea rn e s t and  continue 
effort on th e  p a r t of th e  city , tow nshi 
and  coun ty  au th o ritie s , to  th e  pei 
pe tu a l p leasu re  and  benefit of th e  c it1 
th e  tow nsh ips, th e  coun ty  and  th e  S tati 

N or is th is  all w e should do in th 
w ay of p rov id ing  fo r th e  fu tu re . W 
should, by  all m eans, acqu ire  th e  B lac 
H ills, w hich  w ere ev iden tly  in tended lb 
N a tu re  fo r n a rk  purposes and  should nr 
be p e rm itted  to  be d iverted  to  o th e r use: 
W e should have  a  boulevard aroun 
R eed’s L ake  and  an  extension of th 
R iver boulevard  svstem  to  include a  lin 
dow n th e  w est side of th e  R iver.

One of th e  w ors t fe a tu re s  pecu liar t  
ou r c ity  is our lack  of loyalty  to  horn 
in s titu tio n s . W e do no t pa tron ize  horn 
in d u strie s  a s  w e should. W e a re  send 
ing  o u t of tow n fo r m any  com m oditie 
and  a  la rg e  portion  of supplies whie 
could ju s t  a s  well be purchased  here  a 
hom e. G rand R apids will never achiev 
h e r  full m easu re  of g rea tn ess  un til he 
people come to  realize  th a t  every  orde 
sen t aw ay  from  home, w hen it  can jus 
a s  well be placed in th e  city, cu rta il 
th e  p u rch asin g  pow er of our people an 
builds up  com peting  m ark e ts  a t  th e  ex 
pense of ou r own.

A no ther fe a tu re  w hich is to  be de 
plored is th e  disposition  of so m any  o

our people to  in v est so la rge  a  p ropo r­
tion of th e ir  su rp lu s cap ita l a t  foreign 
points, to  th e  d e trim en t of local in s ti- 
tu tio n s . A ny one who has had  a n y  ex- 
perience a long these  lines will confirm  
the  s ta tem e n t th a t  it  is eas ie r to  secure 
subscrip tions to  e stab lish  an ice cream  
fac to ry  in A laska or a  banana  p lan tation  
in C entra l America, th a n  to  induce local 
investo rs  to  subscribe  fo r stock  in a  fa c ­
to ry  w hich is to  be located in th e ir  m idst. 
So long as  th is  policy prevails. G rand 
R apids will not grow  as  she should. T he 
tim e is opportune to  rig h t abou t face and 
dem o n stra te  th a t  we have a s  m uch fa ith  
in th e  G rand R apids m anu fac tu re rs  
and  jobbers to  m ake good as  we have in 
the  gold m iners of N evada or th e  gas 
p lan t prom oters  of N ew  York.

I w ish every  m em ber of th e  B oard  who 
feels th a t  he is peculiarly  fitted  to  serve 
on an y  com m ittee  or who h as  any  ideas 
of a  broad  and general ch a rac te r  which 
he would like to have considered would 
acq u a in t m e w ith  th e  nam e of th e  com ­
m ittee  on w hich he would like to  serve 
and  I will u n d ertak e  to  see th a t  he  is 
given an  opportun ity  to  d em o n stra te  his 
usefulness. I m ake th is  s ta tem e n t in th e  
confident belief th a t  no m em ber will u n ­
de rtak e  to  exploit an y  idea o r ride any! 
hobby w hich will tak e  up th e  tim e of 
th e  com m ittee  o r th e  B oard unneces­
sarily . W e have p len ty  of im practicab le  
suggestions to  com bat, b u t I a ssu re  you 
we a re  a lw ays ready  to  e n te rta in  any  
suggestion o r consider an y  plan of action  
w hich will in an y  way. e ith e r d irec tly  o r I 
indirectly , con tribu te  to  th e  g row th  o r ' 
p ro spe rity  of th e  city.

If I read  the  signs of th e  tim es a rig h t, I 
g re a t thi,ngs a re  in s to re  fo r G rand R ap- ! 
ids. T he M ichigan C entra l R ailw ay has 
finally discovered th a t  G rand R apids is I 
on th e  m ap of M ichigan and  is giv ing  us 
excellen t passen g er service to  D etro it and 
th e  E a s t w hich is p roving  sa tis fac to ry  I 
to our people and profitable to  the  sy s­
tem . T he L ake Shore is alleged to  be ¡ 
knocking a t  th e  doors of th e  union denot 
and  can no t m uch longer con tinue to  dis- 
commode its  p a tro n s  by  land ing  them  a t  
its  obscure depot in th e  o u tsk irts  of the  I 
town. T he re tirem en t of P res id en t Led - l 
yard  has te rm in a ted  the  tim e-w orn  j 
ag reem en t betw een th e  G. R. & I. and  I 
M ichigan C en tra l no t to  invade each | 
o th e r’s te rrito ry , w hich has worked to 
the  d e trim en t of G rand R anids and  p re- 
vented ou r secu ring  d irec t connections 
w ith A lpena and Cheboygan, which th e  
G. R. & I. ough t now to  give us. T h e ! 
work of deepening  ou r R iver is proceed- 
ing so expeditiously  th a t  it does not re- 
qu ire  th e  g ift of prophecy to  see th a t  the! 
tim e is not fa r  d is ta n t when th a t  th o r-  ! 
oughfare  will resum e its  fo rm er im ­
po rtan ce  a s  a  g re a t a r te ry  of tra d e  
end com m erce. E ven  th e  G rand T ru n k  : 
R ailw ay has c au g h t th e  sp irit of the  
tim es and  ap p aren tly  re linquished its  i 
fe tish  th a t  th e  c ity  m ust move up to  the  : 
road. I t  h as  come to  th e  tow n, so to | 
speak, and will sh o rtly  exchange th e  | 
shacks and sh an tie s  in w hich it h as  done I 
business fo r nearly  fifty  years  for a  m od- I 
e ra  depot m ore in keeping  w ith  the  pro- I 
g ressive  sp irit of th e  Second City. The 
nex t few m on ths will see th e  beginning  
of a  belt line ra ilw ay , w hich, while i t '  
will no t m ake a  com plete c ircu it of th e  I 
city, will connect w ith  every ra ilroad  now 
doing business in G rand R apids. I am  ! 
assu red  th a t  th e  hyd ro -elec tric  comf>anyl 
will paralle l th is  road w ith  a  pole line, 
th u s  giv ing  those  m an u fac tu re rs  w ho lo- I 
cate  on th e  belt line th e  ad v an tag e  o f ' 
cheap  power.

T here  never w as a tim e w hen ou r peo- j 
pie were g iv ing  so liberally  of th e ir  tim e I 
and money, both d irec tly  and  indirectly , I 
to the  support of ou r churches and m is- j 
sions, ph ilan th rop ic  an d  ch aritab le  in - i 
s titu tio n s , schools, parks  and  o th e r p u b ­
lic causes. Few  cities a re  b e tte r equipped 
th an  ours in th ese  respec ts  and  no c ity  
can p resen t a  m ore self-sacrific ing  se t | 
of m en th an  ours can. W e a re  p a tien tly  
w aiting  for a  H aokley to  e rec t and  endow 
a  m anual tra in in g  school and  a n o th e r j 
b ig -hea rted  c itizen  to  do for our City 
M useum w hat Mr. R yerson h as  done fo ri 
th e  L ib rary . I believe th a t  our expec ta- j 
tions will u ltim a te ly  be realized and  in j 
the  m ean tim e we should use ou r best 
endeavors to  su sta in  both in s titu tio n s  and  j 
encourage those in charge  to  keep up 
courage a g a in st the  Good Tim e Coming.

E . A. Stowe.

Some men look so far ahead that 
they lose sight of the opportunities 
under their very noses.

Rubbing It In.
An infuriated man rushed into a 

newspaper office and demanded to see 
the editor.

“I am the editor,” quietly respond­
ed he of the shears and paste-pot.

“Well, I want to know if this is the 
paper that said I was a liar.”

“It is not; possibly it was our con­
temporary down the street.” And 
then as he idly toyed with a paper­
weight the editor added blandly: 
“This paper never prints stale news.”

The

Michigan
Trust
Company

O f Grand Rapids
Capital - = $200,000.00
Additional Liability 

of Stockholders 200,000.00 
Surplus and Undivided 

Profits - - 200,000.00
Deposited with state 

treasurer - 100,000.00
Directors

Willard Barnhart 
Jam es M. B arnett 
Darwin D. Cody 
W. W. Cummer 

Jacksonville, Fla.
E. Golden Filer

Filer City 
Edward Lowe
F. A. Gorman 
Wm. Alden Smith 
Thomas HelTeran

Lewis U

Thomas Hume
Muskegon 

Harvey J. Hollister 
Henry Idema
S. B. Jenks 
Wm. Judson
J. Boyd Fantiind 
Wm. G. Robinson 
Samuel Sears 
Dudley E. W aters
T. S tew art White 
. Withey

Officers
L e w is  H. W it h b t . President 

W il l a k d  Ba k .vfiah t. 1st V ice Pres. 
Hb n k v  Id km a , 2nd V ice I’res.

F. A. Go b m a x . 3rd Vice Pres. 
G kokgk Hekk k ba n . S ecre ta ry  

C laude  Ha m ilt o n , Ass t Sec.

ACTS AS:
Executor of wills. Administrator of 
estates. Guardian of incompetent 
persons and minors. Trustee for 
corporations and individuals as 
well as under mortgages and bond 
issues. Receiver and assignee for 
corporations, firms or individuals. 
Transfer agent for corporations, and 
in other capacities.
Loans money on real estate and col­
lateral security. Takes entire charge 
of property -collects rents, pays tax­
es, attends to repairs, etc. Audits 
Books of firms and corporations. 
Sells high-grade bonds and other 
securities.

SEND FOIt copy of our pamphlet enti­
tled: "Law s of Michigan relating to 
the descen t and distribution of pro­
pe rty .” ALSO blank form of will.

DIVIDEND No. 38.
The checks, more than 2,100 of them, for the thirty-eighth 

regular quarterly dividend of two per cent, on the issued capital of 
the Citizens Telephone Co. to the amount of 149,648.91 were 
mailed on the 19th.

Subscribers to the original capital have therefore received 
back 76 per cent, of their investment in cash now.

The surplus and undivided profits now exceed $130,000.
Inquiries from those seeking an investment are solicited.
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Wednesday, February 6, 1907

SOME NEEDED LEGISLATION^
It is very generally conceded that 

Michigan is especially favored this 
year in the matter of her Legisla­
ture, inasmuch as the character of the 
membership generally is above th> 
average. It is also conceded that the 
make-up of the committees is exceed­
ingly strong, which augurs well for 
the work of the present session.

There are several bills either before 
the Legislature or in preparation 
which should have the heart)’ sup­
port of the mercantile interests of the 
State.

First of all is an amendment of the 
present food laws to make them con­
form to the new Federal regulations. 
Governor Warner recommends such 
action, “except in cases where the 
State law's are superior to the Federal 
laws.” As a matter of fact, the State 
laws are not superior to the Federal 
laws in any respect and if, after the 
amendments are made, there is any 
conflict between the Federal and 
State laws it will be very unfortunate 
for Michigan dealers and those do­
ing business with the retail trade of 
the State. Especially should the law's 
be amended so as to provide that an 
analysis of any article of food sent 
to the Department may be immedi­
ately made known to the person sup­
plying it. Under the present law the 
chemist is not permitted to acquaint 
a merchant with the character of any 
sample he may send in and, no matter 
how much exertion the merchant may 
make to ascertain the true character 
of his goods, he is absolutely power­
less and the Department is of no help 
to him. This in a condition that does 
not exist in very many other states 
and it ought not to exist in Michigan. 
Any dealer who show's a disposition to 
abide by the law by sending in a 
sample for analysis should be imme­
diately informed of the true character 
of the goods.

Another bill which vitally affects 
the mercantile interests of the State 
is the measure knowm as Senate Bill 
No. 2. This bill was introduced by 
Senator Russell on Jan. 10, provid­
ing for a reduction in railway fares 
in the Lower Peninsula to 2 cents a 
mile. There should be no division on 
this subject because it has been the 
experience of every state w'here the 2 
cent rate has been established that the 
earnings of the railroads, both gross 
and net, have showed an immediate 
and permanent increase.

Another bill which will shortly be 
introduced provides for the enactment 
into law of the present uniform in­
surance policy form. This form has 
been in use in Michigan about twenty 
years and has been considered legal 
until it ws annulled by the Supreme 
Court on a technicality about six 
months ago. Previous to the adop­
tion of this form, every insurance 
company had a different form of pol­
icy, so that the man who sustained a 
loss had to settle w’ith each company 
on a different basis, owing to the va­
riation in the wording in the fine 
print embodied in the policy. The 
old Michigan Business Men’s Associa­
tion induced the Legislature to enact 
a law’ providing for the appointment 
of a Commision to prepare a uniform 
policy form. The officers of the As­
sociation thereupon induced Govern 
or Luce to appoint the late Charles 
Buncher, of Detroit, as the third 
member of the Commission, the other 
members being the Insurance Com­
missioner and the Attorney General 
fhe Association then employed the 
lute X. A. Fletcher to appear before 
this Commission in behalf of the insur­
ing public and several days were spent 
in threshing out the matter, every 
point being strongly contested by the 
legal representatives of the insurance 
companies. When the policy' was fin­
ally adopted it was put into effect on 
the supposition that it was equiva­
lent to law, but a few months ago 
the Supreme Court annulled the poli­
cy on the ground that the Legisla­
ture had no right to delegate the law- 
making power to a separate body. In­
asmuch as this form is entirely satis­
factory to all concerned, it is now' 
thought best to bring it before the 
Legislature and ask that it be enact­
ed into law.

Representative Waters, of Manches­
ter, Washtenaw county, has introduc­
ed a bill in the House to repeal the 
sale-in-bulk law. This bill should 
not be permitted to go beyond the 
Judiciary Committee, because experi­
ence w’ith the law during the last 
eighteen months has demonstrated 
that it is to the advantage of both 
the wholesale and retail trade, and 
any attempt to amend it or abolish 
it should be met with the stalwart 
opposition of every reputable mer­
chant.

Xew Jersey may be the cradle of 
corporations, but is no nursery of one 
of their attributed evils, child labor. 
The State Bureau of Labor says there 
is practically none there. The labor 
department solves the problem by 
notifying the school authorities when­
ever it finds a child less than 16 years 
old in a factory and ordering the 
child’s discharge. If every state did 
that there would be no need of a 
National law, but they will not.

Quite a little is being written now 
about tuberculosis and the jails and 
it is openly asserted that many cases 

the disease are traceable to the

AMERICAN CITIES.
Whenever Mr. Bryce or anybody 

else of corresponding importance 
writes about the United States, its 
progress, its importance, its legisla­
tion and its statesmanship generally, 
in relation to the Government, the 
remark is made that the cities are the 
places where there are the most mis­
management and the most corrupt­
ion. It is made to appear that the 
National Government is pretty wisely 
and honestly conducted. This is true, 
also, although probably in less meas­
ure, of the respective states, differing, 
of course, in degree; but there 
seems to be a very general impres­
sion, on the part of those who write 
these books, that the place w’here dis­
honesty does its worst w'ork and gets 
its richest rewards is in the manage­
ment, or, rather, the mismanagement, 
of municipal affairs. This statement 
is borne out by what is published in 
the columns of the daily papers w'ith 
reference to their several localities. 
The graft and the greed that charac­
terize the Tammany government in 
New York is a public scandal, and 
held up all over the country as a 
terrible example and an awful warn­
ing. Chicago comes along with very 
much of the same sort of a reputa­
tion. The revelations made under the 
reform administration of Mayor 
\\ eaver, of Philadelphia, do not long­
er leave it an open question as to that 
city. The general opinion prevails 
that American cities present the most 
important problem.

It certainly is strange that this state 
of affairs should exist either in theory 
or in fact. Municipal government is 
the government that comes closest 
home to the people. A thousand 
dollars misappropriated in an average 
sized city affects the taxpayers more 
directly than ten thousand dollars 
misappropriated at the state capital or 

hundred thousand dollars misap­
propriated at Washington. National 
corruption on a large scale could not 
possibly come as close to the tax­
payers as a comparatively small of­
fense in a municipality. As a rule peo­
ple feel aggrieved by the wrongs of 
others in proportion to the extent to 
w'hich they are affected themselves. It 

the pinch personally felt that usu­
ally cries out, but this does not ap­
pear to be the rule in these matters. 
It can not be too frequently said that 
the residents of an American city are 
¡tockholders in a corporation, and 
hat they should feel and exercise the 

same interest in the management of 
municipality as in that of a com­

mercial corporation. The stockhold- 
business company see to it 

that those put in charge of the man­
agement are not only thoroughly hon- 

t, but thoroughly competent. It is 
not asked, w'hen considering a candi­
date for appointment, whether he is a 
Republican or Democrat, any more 
than it is asked if he has red or black 
hair. The questions discussed are his 
capacity, his qualifications, his charac-

1  ( c . -v- . . .  |ter’ integrity, etc. The same con-
places of confinement. No one thmks ! sidérations and requirements should 
the jail an ideal living apartment norjobta' "
should it be, but cleanliness for prison 
and prisoner as well as exercise on 
the open air stone pile would help in 
evading the fatal malady as well as 
conserving the ends of justice.

nil in selecting those w'ho are to 
manage the affairs of a municipality. 
They are not the rulers of the people, 
but they are agents selected to do 
the public business just as officers 
are selected to do the business of a

corporation, and the accountability is 
just the same. These things should 
be thought about in this light when­
ever there is thought or suggestion 
of choosing incumbents for municipal 
offices from mayor to constable.

THE CHANGING CHURCH.
In the last half century there have 

been very decided and noticeable 
changes in church methods and ma­
chinery and as well in church archi 
tecture. For a great many years 1 
spire and a tall one was counted an 
essential requisite to every house of 
worship. The taller the spire and 
the more ornate the surer the indica­
tion that the congregation which as­
sembled in the auditorium beneath it 
was large and wealthy and zealous. 
The old churches consisted of a vesti­
bule and an auditorium, with a choir 
loft, and Methodists usually made 
preparations for class rooms, etc. As 
a rule the only additional accommo­
dations provided were for prayer meet­
ings, etc. Later came church Sun­
day school rooms, kitchens, dining 
rooms, and apartments for social ac­
tivities of the congregation. In the old 
church chief dependence was put upon 
the sermon. Less than forty years 
ago in some of the villages not far 
from this city there were three ser­
mons every Sunday, morning, after­
noon and evening, with an hour’s 
Sunday school session between the 
morning and afternoon service. Then 
the afternoon service was dropped 
out and now the serious problem in 
most of the churches is how to get 
a fair sized attendance in the even­
ing. Some of them are dispensing 
with the evening service altogether 
and others are talking about doing it.

The great tendency of the 
modern church is toward more • ma­
chinery. It does not follow that there 
is less attention paid to what used 
to go by the name of the milk of the 
word, that there is less true Chris­
tianity or real religion. There is sim­
ply a change in the method and man­
ner of expression. A spire on a 
church is a very costly addition. As 
a rule thousands of dollars are put into 
it and it is all for show. It has no 
actual, practical, operative value. It 
is respectfully submitted that the 
money saved on spires is put to bet­
ter uses. It is being devoted now­
adays to rooms or buildings joined to 
the church edifice which are open for 
the use and activities of the church 
people. There are club rooms, as­
sembly rooms, kitchens, sometimes 
bowling alleys and billiard rooms, and 
all that sort of thing. The idea is 
not to depend so much upon the ser­
mons as upon the influence of the 
church in several directions. There 
is not less of faith but there is more 
of works. The effort is to reach 
out and interest the young people and 
their elders, to make the church en­
vironment attractive so that more 
will come voluntarily within its influ­
ence. The club rooms, the sociables, 
the popular lectures, the dinners and 
all that sort of thing identify people 
therewith and make active many who 
would not pass under the tall spire to 
attend the Sunday service. The church 
is doing more and doing it better 
than ever before. It is working less 
on theoretical and more on practical 
line.
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SMALL MISTAKES.

They Are Annoying To Both Whole- 
saler and Retailer.

It is not unusual to see a merchant 
who is doing a goodly amount of 
business, keeping his store and stock 
in first class condition, and otherwise 
exhibiting all the evidences of pros­
perity, fail suddenly and with a great 
crash. Everybody wonders, Why? 
The man has had no expensive hab­
its, nor in any other way has he con­
ducted himself in a manner to lead 
one to expect a failure. Why should 
he fail? Simply because he made mis­
takes. He made errors. Nothing is 
more common in business and noth­
ing more fatal.

Some years ago I was selling a bill 
of hats to the leading merchant in X., 
as fine a man as there is in the coun­
try, a first class buyer, and a judge 
of goods. It was in those days when 
many fine wool hats were .sold at 
$9 a dozen. My friend took one of 
these hats from the shelf and said: 
“Give m eanother dozen of these 
hats at $4.50, same as I had before.” 

“That’s a mistake; this hat cost you 
$9 per dozen.”

“Why, no, the hat cost me $4.50, I 
am selling it at 50 cents; there is the 
mark, you see.”

“ If you sell this hat at 50 cents you 
lose money, it costs you 75 cents.” 

“ But that can’t be. I marked them 
myself. I can show you the bill,” 
and he brought the bill, opened it, 
and— there it stood:

“ Half dozen hats— $9—$4.50.”
My friend was thunderstruck; he 

thought it was impossible for him to 
make such a mistake. If this could 
happen with hats, similar mistakes 
could be made on other, more valua­
ble, goods.

One day I was lectured by a cus­
tomer because his competitor was 
selling India Panama hats— those 
cheap, greenish straw hats— at 10
cents apiece. He could not sell them 
for that, because they cost him $1.75 
per dozen. I told him he was mis­
taken, but he insisted that he was 
correct. I told him to look at the 
bill. He did so, and, there it was, 
black on white, two dozen hats, 875̂  
cents, $1-75.

Often complaints come into the 
wholesale houses of goods being 
short. Of course such mistakes will 
happen even in the largest and best 
houses, but they should not occur. 
Before a shipping clerk nails up the 
case or closes the package he should 
be positive that the quantity the in­
voice calls for is packed in, so that, 
in case shortage is_ claimed, he can 
make, with good conscience, an affi­
davit that the goods were all packed 
in by himself. If the stock clerk 
counts and checks off the goods when 
filling the order, and the shipping 
clerk reGounts them, then it is almost 
imposible for a mistake to be made.

Often the mistake is made at the 
other end.

When I was a book-keeper and 
shipping clerk in my first position a 
customer in Green Bay claimed one 
dozen Scotch caps short. I was par­
ticular in packing goods, always 
checked them off twice, and was posi­
tive the cap had been put in the case.

I wrote the man, requesting him to 
look over the goods again. An apol­
ogy came, saying that the package of 
Scotch caps was found behind the 
counter. Such cases occur frequently.

Another kind of mistake I experi­
enced when I was with a hat house 
in Chicago: One day my customer 
in a large country town called my at­
tention to one dozen hats at $18 per 
dozen which they had not bought 
and for which they had not received 
a bill. They had placed the hats aside 
for me to examine. When they re­
ceived their monthly statement the 
hats were not charged. I induced my 
friends to keep the hats, and, in noti­
fying my firm, I said, inasmuch as 
they would have been the losers of 
$18 if the hats had gone to a concern 
less honest than my friends, they 
ought to make a reduction of $1.50 on 
the hats. When the answer came 
I was ashamed. My firm wrote 
they knew Messrs. N. W. would not 
accept such a payment for being hon­
est, they could keep the hats at $18 or 
return them. The mistake evidently 
was made in the shipping department, 
the hats were for another concern, 
but, as there are many orders packed 
at the same time, the hats were plac­
ed in the wrong case.

Quite a complication can be the re­
sult of such a mistake. The other 
fellow, of course, will claim one dozen 
hats short. If my friends had not j 
notified us of the mistake my firm, 
seeing that the order was checked 
off correctly in the shipping depart­
ment, would have made an affidavit 
that the goods were packed and 
shipped, and would have compelled 
the railroad company to pay for the 
missing dozen.

Such a mistake I came near making 
myself. My first employer was al­
so a manufacturer of furs. I had ship­
ped a case of furs to a firm in Beaver 
Dam, with the privilege to return 
what were not wanted. When the 
goods came back I opened the case 
myself, checked off the goods, and 
found one fitch collar— then one of 
the fashionable furs— short. I look­
ed into the case again, but found 
nothing. I reported to Beaver Dam, 
but my friends were positive they 
had placed the fur in the box. Where 
could it be? I knew my friends were 
honest and careful business men. The 
only possible explanation I could find 
was that the collar had been stolen 
in transit and that I had to claim it 
from the express company. In such 
cases affidavits have to be made at 
both ends.

Four weeks had passed. Beaver 
Dam had sent their affidavit swearing 
that they had packed the fur in the 
box. I was on the point of going to 
the expres company to swear that I 
had not received the collar, when a 
girl came running up the stair from 
the basement, crping at the top of her 
voice: “The fitch collar! The fitch 
collar!”

Sure enough, there it was. When 
I opened the box I left half the cover 
on, and under this cover, wrapped up 
in a stiff brown paper, which had 
been caught by some nails when fas­
tening the cover, was the fitch col­
lar. L  had not noticed the package 
when emptying the box. I only saw

that it looked empty. The girl went 
into the basement for wood to make 
a fire. She saw the old box, knock­
ed the cover off with a hatchet, and 
there was the fur.

Six years ago “Jumbos”— thick, 
heavy, rough sailor straw hats for 
men— were fashionable. Some of 
them had a brim “three stories high,” 
and they cost from $6 to $18 per 
dozen. That summer was cold, and 
thousands were carried over. Next 
year they were out of fashion, and 
those carried over would not sell. 
Since then I see every year, as soon 
as the straw hat season begins, these, 
now “old veterans,” looking as dark 
as a pumpkin or a walnut, piled up 
on the front counters, or in a box 
with a card, 10 or 5 cents. In one 
store I have seen over a hundred pil­
ed up. I suppose if I live next sum­
mer I will see those veterans come 
out of their winter quarters again.

This is a great mistake of the mer­
chant, made only too often with all 
kinds of goods. Such old stock 
brought out from year to year and 
placed side by side with new goods 
hurts the strength of the hatter and 
makes a bad impression upon the 
customer. Besides, if the merchant 
would be lucky, or unlucky, enough 
to sell one of them at 10 or 5 cents, 
he loses the profit of 15 or 25 cents 
on a new hat which he could have 
sold. C. T. Wettstein.

Two Ways of Looking at the Same 
Subject.

W ritten  for th e  T radesm an .
It always seems strange to me that 

merchants, more of them, do not ap­
pear to take into proper account the 
advantages to be derived from the 
habit of remembering customers, 
more especially those of the tran­
sient trade— the drifters-in.

I’ve known dealers to be in obliv­
ion as to the identity of customers 
even when the same ones have been 
waited on by themselves five or six 
times. Tt does not seem to me that 
I should let the grass grow under 
my feet that long before I’d have 
their names and location- down so 
pat that the same could not escape 
me.

A merchant once said in my hear- 
in:

“Oh, botheration on remembering 
folks’ faces! What’s the use? They’ll 
come again sometime and then may­
be I’ll catch on to who thev are. I

don’t know as I give a rap about 
it one way or t’other, anyway.”

Another, not so indifferent to ways 
of augmenting trade by the show of 
a personal interest in patrons, re­
marked:

“It almost invariably flatters shop­
pers for the proprietor to be able to 
recall them when they have only 
been in the store two or three times 
and have not been introduced to the 
owner. ‘There’s more than one way 
to skin a cat,’ you know. If I wait 
on a person whose face is familiar 
to me but I am in doubt as to who 
she is— it’s the shes who do most of 
the trading, you know— I pay particu­
lar heed to the name and address 
given where the parcel is to be de­
livered. I look up the name in the 
city directory, also in the telephone 
book. If the party has a phone in 
the house about a week thereafter I 
call her up and very politely inform 
her of some new goods along the line 
of her former purchase from me, cas­
ually mentioning some little fact in 
connection with my waiting on her 
previously, to show that I care 
enough for her patronage to remem­
ber her existence. Of course, in a 
very large city there are too many 
people for this course to be pursued, 
but in a smaller one it is entirely 
feasible.

“Sometimes I enquire of one or two 
clerks near me as to ‘who that was 
that I was waiting on,’ perhaps say­
ing to them that ‘I can not, at the 
moment, recall them, although their 
face looks familiar.’ Often the em­
ployes will be able to help me out.

“I never let an occasion of this 
sort go by without at least making 
an effort to get on track of future 
steady customers. When T have set­
tled as to who they are I never al­
low myself to forget.”

The above remarks of merchants 
show two ways of looking at the 
same subject: the indifferent, careless- 
for-the-morrow sort and the alert, 
peering-into-the-future kind. Which 
class are you trotting in, Mr. Dealer?

Jo Deerfield.

Retort Courteous.
They were quarreling over their 

children.
“Well,” she exclaimed, spitefully, 

“it is certain John has your temper.”
“Well,” he replied, quietly, “it is 

also certain he hasn’t yours, because 
vou’ve got it all yourself.”

Regular trade is what we seek.

Every customer must be pleased who trades with us. 

You may rely on our roofing under all conditions.

No trouble to send samples.

©nly a postal card needed for prices and particulars. 

Long experience insures good roofing.

Don’t delay writing and 

Send us a trial order.

H. M. REYNOLDS ROOFiNG CO.
Grand Rapids, Mich.
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TOUCHING TRIBUTE

To the Memory of a Chicago Physi­
cian.

There was no man in Chicago who
had more frienids among the mem-
oers of the pr< r the theat rical
profession than the 1ate Dr. John C.
Spray. His tall,, straight figure, with
flowing gray mtistaclíe and hair that
tumbled down over his coat c<>ilar,
gave him a commanding appearance, 
to which was added the gracious bear­
ing of a Southern gentleman. He at­
tracted attention wherever he went.

On the day of his funeral a large 
number of theatrical and newspaper 
friends gathered at the little chapel 
in a West Side undertaker's establish­
ment to pay respect to his memory. 
Among those who came was Clay 
Clement, actor and playwright, who 
had known the doctor many years. 
Half a dozen literary lights paid hom­
age to the decedent, among them 
Stanley Waterloo, John McGovern 
and Colonel Visscher. Mr. Clement 
was the last to speak. With tear- 
stained cheeks he stood at the foot of 
the casket and delivered a touching 
and beautiful tribute.

“My mind goes back to a Sunday 
afternoon about twenty years ago,” 
said the actor. “It was a gloomy, 
dismal day in November, and my feel­
ings were miserable, like the day. I 
strolled out of my hotel to see if I 
could shake off the depressed feeling 
that clutched me, and I hadn’t gone 
far before I ran into Dr. Spray.

“ ‘Hello, Clem,’ said he, ‘what are 
you doing out on a day like this?’ 
I told him I was feeling—grumpy, T 
believe was the word I used— and he 
laughed at my disconsolateness.

“ ‘Come with me,’ he said, leading 
the way to a drug store across the 
street. ‘I’m going out in the country 
to see a patient and the ride will do 
you good. You’ll forget all about 
your own troubles when you see what 
others have to endure, and without a 
word of complaint.’

“ He got a couple of prescriptions 
filled, for which he paid, and with a 
cheery ‘Come on, Clem,’ bolted for 
the door. On our way to a car he 
stopped at a fruit stand and bought 
some oranges. We boarded a Mil­
waukee avenue cable car and went 
to the end of the line. Then we walk­
ed a couple of miles over a muddy 
road until we came to a one-story cot­
tage that stood alone on the prairie.

“The front part of the house was 
given over to a small store for the 
sale of groceries and tobaccos. The 
doctor entered and I followed. A man, 
the picture of despair, was sitting 
in the store.

“ ‘How is she feeling to-day, Jim?’ 
asked the doctor as he paused a mo­
ment on his way to the rear.

“ ‘Po’rly, doc, po’rly,’ answered the 
other. ‘I reckon she don’t feel as 
clipper to-day as she did when you 
was here last Thursday. She just 
coughs and coughs and coughs, and I 
guess there ain’t no help for her this 
side of the grave.’

“The doctor walked to the rear, to 
the dwelling-rooms of the couple, and 
on a bed lay a'woman of about five 
and thirty, who was as pale as death. 
There wrere no flowers in the room; 
not even a ray of sunlight. A lamp 
that was turned down low, emitting

a noxious smell, flickered on a table 
| at the side of the bed. Across the 
| room hung a bird cage, and in it was 
| a Virginia redbird that, at the en­
trance of the doctor and myself, 
chirped a merry welcome.

"Laying his bag of oranges and bot­
tles of medicine on the table, the doc­
tor clasped the woman’s hand and 
asked her how she felt. She smiled 
and feebly answered, ‘Not quite so 
well to-dav.’ Then in that brusque 
manner which was characteristic of 
Dr. Spray he said, while unwrapping 
the bottles:

" ‘This medicine is surely going to 
help you. I’ll wager a new hat that 
inside of a week you’ll be up and out 
of bed. And in another week you’ll 
be able to give Jim a lift in the store.’

“Now, the doctor didn’t think any­
thing of the kind, but he wanted to 
cheer her up. We remained about an 
hour, the doctor keeping up a run­
ning fire of conversation, all of which 
was intended to have a cheerful effect 
upon the patient. As we were about 
to go the woman, summoning all the 
strength she could command, raised 
herself up in bed and extended an 
emaciated hand to the doctor.

“ ‘Dr. Spray,’ said the sick woman 
in a whisper scarcely audible, ‘I feel 
that you will never again see me 
alive. Jim is out in the store most of 
the time grievin’ himself to death. 
Po’r Jim, he tries to bear up and not 
show me how bad he feels, but many 
a time I can hear him sob and say, 
“Po’r Nan.”

“ ‘Dr. Spray, before I go I want you 
to know how thankful I am for all 
you have done for me and Jim. You

have been coming away out here for 
I weeks and weeks, bringing medicines
I and things for me to eat. You’ve re­
fused to take any money because you

| knew we were mighty p’or. I want 
you to know that Jim is just as thank- 

; fill for what you’ve done for me as
II am, but he don’t know how to say 
| the things he’d like to.

“ ‘Now, doctor, I’ll tell you what I 
i want you to do. In that cage over 
there is a Virginia redbird. Jim and 
I, you know, came from Virginia and 
we brought the bird with us. I want 

j you to take my bird, after I’m dead, 
and keep it. It is the only payment 
I will ever be able to make on the 
bill we owe you.’

“Tears were glistening in the doc­
tor’s eyes, which I saw him brush 
away, and I confess that there also 
was moisture in my own. The doc­
tor, with a forced laugh, told the 
woman she was going to get better, 
but in case she did die he said he 
would be the happiest man in the 
world to be the owner of a redbird. 
A Virginia redbird, he said, was 
something he had pined for all his life. 
He w'ent on in that strain for several 
minutes, until he really made the pa­
tient believe that without a redbird,

| and this one in particular, his life 
would be miserable. She was im­
measurably pleased with his enthusi­
asm, and I shall never forget the look 
of happiness that came into her eyes 
when she knew that her feathered pet 
was to have a home after her struggle 
had ended.

“ Eefore we left the doctor said he 
wrould drop in the following Tuesday 
if he happened to be in the neighbor­

hood. That was a way he had of 
easing the mind of the sick woman 
when he called. He didn’t want her 
to know that he had come such a long 
distance especially to visit her, and 
he used to lie about being in the vi- 

I cinity, and just happened to drop in.
“When we came out on the road 

| the doctor glanced back at the house, 
and said, with a mournful sigh: ‘Clem, 

j that redbird will be mine before an­
other Sunday.’

“On the Wednesday following our 
trip I was anxious to know if the 
doctor had been there since, and what 
was the woman’s condition. So 1 
walked over to the Sherman House, 
where he had his office. As I opened 
the door I saw the doctor at the from 
w'indow. He was standing before a 
bird cage and feeding seed out of his 
hand to a little Virginia redbird.”— 
Chicago Record-Herold.

Propose To Spread City’s Name 
Broadcast.

Muskegon, Feb. 5— This city and 
the surrounding country is to be 
thoroughly advertised this spring. Its 
many advantages as a watering spot 
and summer resort are to be heralded 
to the West by the steamship com­
panies, railroads and the Muskegon 
Chamber of Commerce.

Circular letters have already been 
sent out telling of the advantages 
of this city. The pretty chain of 
lakes, abounding with fish and free 
from mosquitoes, together with the 
closeness of Lake Michign makes this 
section of Western Michigan an ideal 
resort. Chicago people are not slow 
to recognize the fact.
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DUTCH THRIFT.

How It Affects the Banks of Grand
Rapids.

Here is a consolidated statement 
showing the conditions of the Na­
tional and State banks, separately and 
together, as shown by their state­
ments of Jan. 26, with comparisons 
with the statements of Jan. 29 a year 
ago:

National Banks.
Jan . 26, 1907.

T otals  ................. $19,596,585.49
Loans and  D is­

coun ts  ------.12,830,502.46
Stocks, M ortgages
„  e tc .................... 761,480.49
Due from  banks 2,093,836.04 
C ash an d  cash

item s ........  1,144,100.94
S urplus and  p ro f­

its  ..............  1,111,063.33
Com m ercial de­

posits  ........  7,713,748.59
C ertificates ___ 3,912,906.63
Due to  b a n k s ..  2,378,127.53 
T o tal deposits 14,181,122.16 

State B an k s .

Jan . 29, 1906 
$18,373,097.74

11,908,312.41

469,293.30
2,115,156.23

1,171,566.97

990,663.24

6,533,753.77
4,073,263.54
2,343,771.44

13,075,634.60

Jan . 26, 1907.
T o tals  ................ $12,322,264.22
L oans and  d is ­

coun ts  ........ 5,678,438.38
Bonds and  m o rt­

gages ........  4,472,998.11
D ue from  ban k s 1,350,452.18 
Cash a n d  cash

item s ........  700,550.33
Surplus an d  p ro f­

its  ..............  595,771.19
C om m ercial de­

posits . . .  2,079,071.06
C ertificates and

sav ings . . .  8,765,455.63 
D ue to  ban k s  127,728.25 
T o tal deposits 10,966,492.99 

National and State

Jan . 29, 1906 
$11,635,065.80

5,377,517.09

4.041,123.83
1,363,844.95

690,747.30

530,133.47

1,889,055.88

8,292,263.76
168,418.20

10,354,932.26
Banks.

Jan . 26, 1907.
T o tals  ............... $31,918,849.71
L oans and  d is ­

coun ts  ----- 18,508,940.84
Bonds and  m o rt­

gages ........  5,234,478.60
Due from  banks 3,444,288.22 
C ash an d  cash

item s ........  1,844,651.27
Surplus a n d  p ro f­

i ts  ..............  1,706,834.52
C om m ercial d e ­

posits  ........ 9,792,819.65
C ertificates and

sav ings  . . .  12,678,362.26 
Due to  b a n k s ..  2,505,855.78 
T o tal deposits 25,147,615.15

Jan . 29, 1906 
$30,008,163.54

17,285,829.50

4,510,417.13
3,479,001.18

1,862,314.27

1,520,796.71

8,422,809.65

12,365,527.30
2,512,189.64

23,430,566.86
The comparisons indicate that the

year has been one of growth and 
prosperity. The Sept. 4 reports show­
ed $146,000 more loans out than in 
January, and the deposits then were 
$466,000 greater, but about that time
the banks were reveling in heavy de­
posits of State primary school funds, 
since withdrawn. The banks have
stood the withdrawal of these funds
and still show $1,717,048.29 to the 
good, and the increase in> loans and 
discounts is $1,223,111.34. The in­
crease in 1905 was $1,417,778.62 in 
loans and discounts and $2,015,541.93 
in total deposits. The year 1906 was 
not a record breaker, but still it was 
very satisfactory.

Are the National banks loosing 
their grip on their certificate busi­
ness? Their total certificates are 
$3,912,906.63, or about 25 per cent, of 
their total deposit. If we turn back 
to Feb. 6, 1903, it will be found their 
certificates were $4,544,936.36, or near­
ly a third of their total. Since early 
in 1903 there has been a gradual fall­
ing off in the certificates. The ac­
count has fluctuated but the tendency 
has been downward. In the mean­
time their other deposits, commercial 
and bank, have been going up rapidly 
and handsomely.

For the year the State banks show 
a total increase in savings and certifi­
cates of $473,191.87, and of this in­
crease $432,000 is claimed by the 
Kent, State and Grand Rapids. The 
Kent makes the largest growth with 
$193,000, and then the State with 
$151,000 and the Grand Rapids with |

11
$88,000. The Kent has a very large 
Dutch patronage, and the State also 
has a substantial following in this 
quarter. It would be interesting to 
know to what extent the prosperity 
of these banks is due to Dutch favor 
and to Dutch thrift. In this connec­
tion it may be noted that for several 
years the Grand Rapids Kent and 
Peoples were running almost neck 
and neck in volume of savings de­
posits, with the Kent slightly in the 
lead and the State far back in the 
rear. The Kent to-day has nearly 
a million more than its next best 
rival and the competition for second 
place is between the Grand Rapids, 
Peoples and State, the banks leading 
in the order given. In total deposits 
the State is an easy second, and at 
times has shown signs of crowding up 
to first place.

The bank statements as published 
do not mean much to the average 
reader. The figures are more or less 
awe inspiring and yet are mostly 
Greek. In what respect the reports 
are interesting to those who can un­
derstand them depends somewhat on 
the point of view. The ordinary 
stockholder lets his eye rest first on 
the statement of surplus and undivid­
ed profits and mentally calculates 
what the book value of his holdings 
may be. The bank president or cash­
ier jumips first for the loans and dis­
counts and then to the deposits, and 
in each bank there is a careful study 
of how the other banks have been 
getting along and comparisons made 
with previous statements.

The year has brought an increase 
of $186,037.81 in surplus and undivid­
ed profits, of which $65,637.72 is to 
the credit of the State banks and 
$120,400.09 of the Nationals. On a 
percentage basis the Nationals have 
increased 5:2 per cent, of their capi­
tal and the States 8.8 per cent. The 
Nationals now have surplus and prof­
its of $1,111,063.33 or nearly 50 per 
cent, of their capital, while the $595,- 
77L19 held by the States represents 
nearly 80 per cent, of their capital. If 
the Kent be cut out the remaining 
five States have a surplus and profits 
of about 48 per cent.

New Stores in Huron County Village.
Palms, Feb. 5—After lying dormant 

for many years Palms has commenc­
ed to grow again.

Fr^nk W. Hubbard & Co., who 
own and operate a chain of banks 
in “The Thumb,” have secured con­
trol of several thousand acres of wild 
land in the vicinity of this place, and 
also bought up all the loose property 
lying in the village. The village 
property was plotted and cut up into 
building lots.
Jos. Lesyczynski, of Harbor Beach; 
John G. Clark and Wm. D. Plowe, of 
Bad Axe, have incorporated as the 
Lesyzynski & Clark Co., and will bid 
for general merchandise trade.

The Wallace Co., of Pt. Austin, 
have stone upon the ground for a large 
modern elevator which they will build 
in the spring.

M. B. Clark, of Caseville, has built 
a large store and will carry a full 
stock of harness, boots and shoes and 
general leather goods.

A. H. Lankin, Arthur Dundas and 
L. R. Thomas, of Bad Axe, have

formed the Palms Hardware Co. and 
will carry a full line of shelf and heavy 
hardware.

Sometimes a woman’s face over­
does it in the matter of telling her 
age.

1 4 A T Q  A*JfJl X t L  JL Wholesale

For Ladies, Misses and Children
Corl, Knott &  Co., Ltd.

20. 22. 24. 26 N. D lv . S t.. G ran d  Rap id *.

W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids, Mich.

The Prompt Shippers

In the Hall of Fame
Among the brands of m erchandise which have proved of inestimabie value and pleasure to  mankind

The BEN-HUR Cigar
occupies a most conspicuous position. I t  has never been placed in the  case of an v dealer 
w ithout proving The W inner.” 3

'Tis the “ bone and sinew” of the 5c cigar trade. Are you reaping benefits from it 
Mr. Dealer? All Jobbers. *

GUSTAV A. MOEBS & COMPANY, Makers
Detroit, Mich.
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THE PUBLIC SCHOOLS.

Their Relation To Civic and Indus­
trial Development.

Someone has defined education as 
the process that fits the individual 
undergoing such to do and to be 
many times more than he other­
wise would do and be. This is clear­
ly not a process of the accumulation 
of knowledge but of mental and mor­
al ability. It is a fundamental con-, 
dition that is the result of training 
rather than acquired skill in an art 
or trade.

This condition has two prominent 
characteristics: public spiritedness or 
patriotism and intelligence.

Without a system of public and 
general education it i difficult to see 
how a democratic community could 
maintain itself; not ignorance alone 
would rule, but greed and selfishness 
would also reign.

“It is not too much to say that the 
most characteristic work of the Re­
public is that done by education, for 
whatever our shortcomings as a na­
tion may be we have at least firmly 
grasped the fact that we can not do 
our part in the difficult and all-im­
portant work of self government, that 
we can not rule ourselves, unless we 
approach the task with developed 
minds and trained characters,” said 
President Roosevelt recently. Nation­
al and civic pride are built up by the 
teaching of history, its great biogra­
phies and deeds not only of daring 
but almost unnoticed patriotic self 
denial and foresight of not our states­
men and explorers alone but the in­
ventors and industrial leaders. By 
the study of our local governmet 
and industries a local civic pride is 
stimulated. Without doubt altogeth­
er too little of this work is done in 
schools, for good citizenship, like 
charity, begins at home. However, 
the fundamental basis of all good cit­
izenship is a trained intelligence 
which will enable the individual to 
earn a living, to become a self-up- 
porting member of society.

The first great purpose of educa­
tional effort is to stimulate intelli­
gence. The necessity of this is un­
questioned. Regardless of a young 
person’s future and work the intelli­
gence of these persons sets the stand­
ard of the work accomplished by 
them. It is the life blood of progress 
in every individual, and without which 
stagnation is sure. Intelligence is 
more than the native and inherited 
ability of the individual. It is this 
ability taken from its crude and un­
developed condition, nd aroused and 
developed into an agency for some 
kind of constructive work. It is the 
finished product of the raw materials 
of the mind.

Originality and the ability to cre­
ate new ideas or make plans that 
look into the future is the highest 
type of intelligence. The real value 
and the necessity of this factor of 
originality in commercial life are 
thoroughly appreciated by this body 
of business men. The education that 
engenders this type of intelligence 
is of untold usefulness not only to 
the individual but to the community; 
for the more intelligent the citizens 
the higher and more secure the pros­

perity of such a community. This 
originality not only readily develops 
new plans and ideas, but makes an 
employe more valuable as he more 
quickly understands the plans con­
ceived by others. It is the ready 
adaptation to men, machines and 
conditions, and the adjustment of 
these conditions and circumstances 
that we ordinarily recognize as in­
telligence in men and women.

The means of education, such as 
the three “ Rs,” is the beginning, 
but seldom do they carry a mind be­
yond the dudiments of development. 
Drawing, for instance, was demand­
ed in the common schools of Massa­
chusetts, not by the educators of that 
State, but by the manufacturers. At 
the Centennial of 1876 it was discov­
ered that the textile workers of Ger­
many and France were more orig­
inal in their designs and weaves. On 
investigation it was found that de­
signing and color was part of their 
common school courses. The intro­
duction of these or similar courses 
into common schools was necessary 
that Massachusetts might intelligent­
ly meet the competition from Ger­
many and France. At the present 
time an industrial commission, ap­
pointed by the Government, is at 
work on the best methods of indus­
trial education, although there is a 
law making manual training instruc­
tion compulsory in cities of 20,000 
and over population in that State. 
What is true of conditions in Massa­
chusetts is equally true in Michigan 
and our own community. This is 
the situation at the present time in 
regard to manual and industrial train­
ing in the common schools of this 
country. We are now an industrial 
nation and an industrial community 
and our education should recognize 
this by modeling its educational in­
stitutions to prepare for this advance 
of young people in this line of work. 
Judge Ben Lindsey, of Denver, says: 
“Why should a boy have to commit 
a crime to get an industrial educa­
tion, by being sent to reform school? 
Industrial schools would go a long 
way to remove the causes of delin­
quency in many cases. Why spend 
money on universities and high 
schools when 00 per cent, of our boys 
are forced out before entering the 
high school?” President Roosevelt, in 
his recent message, says, “If boys 
and girls are trained merely in liter­
ary accomplishments, to the total ex­
clusion of industrial, manual and 
technical training, the tendency is to 
unfit them for industrial work, and 
to make them reluctant to go into 
it, or unfitted to do well if they 
do go into it.”

What do our boys do when through 
school in this country and community? 
is the vital question that every com­
munity should ask when considering 
its school courses. Is there not too 
much of a gap between our schools 
and the work of most young men? 
The International Secretary of the 
Y. M. C. A. is authority for the 
statement that but one in every 
twenty men from 15 to 36— and there 
are thirteen million of them— has 
had any direct preparation for his 
present occupation. Many attempts 
have been made to bridge this breach.

T h e  Sun N ever S e ts
W here the

Brilliant Lamp Burns
And No Other Light 
HALF SO GOOD OR CHEAP

I t ’s Economy to  Use Them—A Saving of

SO TO 75 PER CENT.
Over Any Other Artificial Light, which is Dem onstrated by the 
Many Thousands in Use for the  L ast Nine Y ears All Over the World.

W rite for M. T . Catalog, it  te lls  all about them  and Our S ystem s.

BRILLIANT GAS LAMP CO.
42 STATE ST. CHICAGO, ILL.

U . S. Horse Radish Com pany
Stginaw, Mich.

Wholesale Manufacturers of

Pure Horse Radish
Politics is booming,

The dark horse is being groomed. 

Eat “ AS YOU LIKE IT ” horse radish 

If you want indigestion doomed.
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The Y. M. C. A. and night schools, 
trade and technical schools, and ap­
prentice schools such as the Michi­
gan Central and Lake Shore Rail­
roads instituted have been for this 
purpose. Rut is not some form of 
manual training in the public schools 
the most rational solution?

The U. S. Census of 1890 shows 
but a little more than 1 per cent, of 
the total male population in the 
learned professions; of the other 99 
per cent, but 95 per cent.— about 6 
per cent, of the total—get more than 
a common school education, so that 
here is to be the place where the 
masses of our people are to be stim­
ulated and trained. The U. S. Census 
of 1900 shows that eight of the twen­
ty-nine millions of laborers were em­
ployed in occupations where machine 
and tool knowledge formed the ba- 
is of work, while in nearly all the 
others some knowledge was desira­
ble or essential to advancement. From 
this we must conclude with Wm. 
Barclay Parsons, Chief Engineer of 
the Rapid Transit Commission of the 
City of New York: “Give a man a 
rudimentary education, with an un­
derstanding of how to do things, and 
the educational foundation of pro­
ductive capacity has been laid, which 
capacity governs the wage-earning 
power. The practical utility of man­
ual training is the intruction of rising 
generations in the use of tools, the 
education of not only the mind but 
of the eye and the hand, and in teach­
ing a subject that will later be an 
actual portion of the life work of 
the majority of students.” In the last 
fifteen years Germany, with less fav­
orable conditions than the United 
States, has become a competitor 
worthy of our industrial leaders. This 
has been accomplished by wise legis­
lation fostering technical and indus­
trial education throughout the em­
pire.

Milton P. Higgins, President of the 
Norton Emery Wheel Co., of Wor- 
chester, Mass., said before the Na­
tional Educational Association in 
1903: “It is now pretty generally 
agreed we must look to the schools 
for our future skilled workmen. Per­
haps the wonderful development of 
American industry, approaching in­
dustrial supremacy, has been possi­
ble through the natural dexterity of 
American skilled workmen; but it is 
estimated that already over 50 per 
cent, of all our skilled mechanics are 
born and trained in foreign coun­
tries, and this proportion will in­
crease unless some means is adopt­
ed to educate American boys for in­
dustrial pursuits.”

Education has a vital relation to 
industrial prosperity and wages paid. 
Dr. A. E. Winship, when President 
of the Massachusetts State Board of 
Education in 1902, found that the 
average number of years’ attendance 
at school in that State was some­
thing over seven years, while the 
average number of years’ attendance 
in the United States at large was 4.3. 
He also found that the average wages 
paid in Massachusetts was corre­
spondingly higher than the average 
of the United States at large.

Child labor is a menace to indus­
trial prosperity in two ways: The child 
is not given time to prepare himself
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physically and mentally, and he too 
often takes the place of an adult lab­
orer. It is estimated that there are 
two million child laborers in this 
country to-day and the amount of 
illiteracy is correspondingly great. 
In America, the land of education, 
one child in every twelve between the 
ages of 10 and 14 is illiterate, as shown 
by the United States Census in 1900, 
while the conditions in some sections 
of the country, as the cotton mill 
district of the South, are startlingly 
greater. Child labor not only de­
prives the child of the opportunity 
of an adequate education, but sub­
stitutes cheap for skilled labor, thus 
reducing the total wages paid. Per­
sonally I know of no greater menace 
to American commercial and indus­
trial supremacy than this condition 
of child labor and inadequate indus­
trial or technical educational advan­
tages.

“America is another word for op­
portunity.”

Someone has said that this must 
never be otherwise. It will never be. 
We as a community as well as a na­
tion will adjust our educational ad­
vantages to the newer conditions of 
life in which we now live as we rec­
ognize the need. In this lie our pros­
perity and civic welfare.

I. B. Gilbert.

Let Your Customer Keep His Opin­
ion.

W ritten  for th e  x'radesm an.
Said a shrewd traveling salesman 

recently:
“I gain a whole lot of trade, that 

otherwise wouldn’t come my way, by 
agreeing with the prospect. As a 
general proposition, it’s very poor 
business policy to argue with a cus­
tomer. It only provokes his enmity 
and in no wise helps sales. If I 
find a dealer’s opinion differs from 
mine I endeavor to turn the drift 
of the conversation into other chan­
nels. Many a sale has been lost by 
the persistence of the salesman in 
having his own way along this line. 
It takes time to argue points, and 
that belongs to the firm I work for 
and is too precious to be wasted. 
It’s much better to jolly along a pa­
tron than to arouse and foster his 
antagonism by useless discussion.” 

Ph. Warburton.

Expert Advice.
There was a general titter recently 

in a church of Portland, Maine, when 
a proud father brought his first­
born to be christened.

The good man was more at home 
on deck than in his present position. 
He gingerly held the struggling in­
fant, who kicked and squalled in a 
most alarming way; and for a while 
it looked as if the old man would 
lose his bearings. In fact, there was 
at one time considerable confusion. 
The ceremony came to a stop and the 
congregation began to giggle omin­
ously.

Then from a pew near by came the 
reassuring voice of a good shipmate:

“ Upend it, Bill, upend it! Its head’s 
below hatches!”

The difference betyeen an animal 
and a man is that the animal knows 
what to eat.

4 T  L A S  m a so n  j a r s
Made from superior quality of glass, by a 

special process which insures uniform thick­
ness and strength
BOOK OF PRESERVINO RECIPES— F R E E
to  every  woman who sends us the name of her 
grocer, stating  if he sells A tlas Jars. 
HAZEL-ATLA8 GLA88 CO., Wheeling, W. Va.

We Sell Whale-Back and Lady 
Ryan Cigars. Do You?

Vandenberg Cigar Co.
816 E. Fulton St. Grand Rapids, Mlcb.

Wolverine 
Show Case & 

Fixture Co.
47 First Ave.

Grand Rapids, Mich.

Get in your orders now. Write for catalogue. We are prepared to make 
prompt shipment on any goods in our line.

Candy Perfection
can only be obtained under modern sani­

tation backed by

Expert Candy makers
This is the secret of the wonderful suc­

cess of S. B. & A goods.

Straub Bros« $ Jlmiotte» traverse City* Michigan

Oklahoma Texas
How would you like to  observe and study the conditions as they really exist 

in this land of SUNSHINE and PLENTY?

How would you like to  be picking COTTON to-day instead of picking ICICLES?

Our next Annual FREE EXCURSION to this LAND of OPPORTUNITY 
will start soon. Have you received your credentials that entitle you 

to this FREE TRIP? For further information write

American Investment & Development Co.
Branch Office, No 210-211 Murray Bldg. 

Grand Rapids, Mich.
Ma!n Office, 3 0 2 -3 0 3  Elektron Bldg. 

Ft. Wayne, Ind.
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Weekly Market Review of the Prin-
cipal Staples.

Prints— So far as staple prints are 
concerned there is no activity to boast 
of. Some goods have been taken at 
the new prices, but, as might be ex­
pected, the transactions are not very 
large. A general idea of conditions 
may also be formed by demand for 
prints as compared with last year. 
With the announcement of the advanc­
es this year, and the expiration of the 
time allowed to jobbers to clear out 
their goods at old price, came a rush 
of orders the first day. At the open­
ing of these same goods, at relative 
prices last year, there was an imme­
diate falling off in the demand. Con­
ditions this year, however, are such 
that buyers did not deem it prudent 
to act in a similar manner. In the 
finer grade of goods the demand re­
mains unfilled as yet, buyers, to quote 
one large dealer, being as hungry as 
wolves. In this line advances have 
not been declared up to the present 
time; however, the high cost of cot­
ton cloths may precipitate such an 
advance at almost any time.

Dress Goods— The bu siness done 
so far shows, according to one seller, 
an absolute necessity that the styling 
be sufficiently fancy, as the favor with 
the buying rests with such. The gen­
eral character of these goods is em­
inently favorable, checks being every­
where apparent. Early designs from 
abroad favored stripes, but sellers ex­
pressed themselves at the time to the 
effect that they did not think that 
stripes would be popular to such a 
marked degree as was heralded, and 
present indications would seem to jus­
tify their predictions. No doubt they 
will have a large following in the in­
tervening time, but that remains to 
be seen. Sellers antic'pate very fav­
orable results from broadcloths and 
if their hopes are justified the sea­
son will be a record breaker. Doubt­
less from the zest with which they 
were followed, and with which they 
are still being followed, the forego­
ing will prove in a very large degree 
to be the case. As far as duplicating 
is concerned, there is very little as 
yet of a satisfactory nature. The cut­
ting-up trade are slow about getting 
down to this part of the business, pre­
ferring, as was explained before, to 
wait as long as possible before com­
mitting themselves finally. It is un­
derstood that the sentiment favors 
voiles to a very large degree and that 
they are being very well received. 
Tests of the local trade made for the 
purpose of finding out where they 
stand do not reveal anything startling 
and sellers are patiently awaiting the 
coming of the large end of the reor­
der period. Such buying as has been 
done follows out the plan laid out 
earlier and fulfills predictions made 
as to the lines best taken.

Hosiery— That buyers should be 
surprised at the scarcity of goods for 
spring at this late date is really re­
markable. It is the case in some in­
stances, nevertheless, and some will

be obliged to substitute further than 
was thought for. Orders come in at 
old prices and are refused; upon their 
return and a statement of conditions, 
buyers, in some cases, express their 
willingness to pay the prices to get 
the goods. Delivery conditions show 
no improvement, being fully as bad 
if not vcorse than heretofore. The at­
tempts to improve the mill conditions 
have been more than counteracted 
by the increase in demand for goods, 
sc that the results from these efforts 
are not appreciable at this end of the 
line.

Underwear— The local market is 
quiet for the nonce. Some very good 
orders have been taken for ladies’ 
carded yarn goods, upon which there 
is, no doubt, room for improvement. 
While these goods are better situated 
for the future than they were for this 
season, there is every reason to be­
lieve that much more business could 
be accomplished. Occasionally a 
pessimist expresses the fear that the 
future will not measure up to expec­
tations; in regard to this, however, 
ir must be remembered that an enor­
mous business has already been done, 
some of which has been severely 
handicapped. Further difficulties were 
threatened by recent disturbances 
among the help in the Mohawk Val­
ley. A demand for an increase in 
wages was the cause of the trouble, 
which was speedily settled. At first 
the manufacturers were inclined to 
refuse the request; however, on ma­
ture reflection it was granted. No mill 
can afford to have trouble with its 
help, with a demand on its resources 
such as is operative at the present 
time. These demands, coupled with 
the stiffness of jrarns, mean higher 
prices in the future. Some lines have 
already promised these, and their 
materialization is only a matter of 
time.

Sweaters— There has been a good 
demand for sweaters of a certain 
class during the week, a continuance 
of the interest shown to a certain ex­
tent last week, the call in this respect 
bearing all of the “earmarks” of be­
ing from the same quarter. The busi­
ness done this year proves beyond 
question that the old type of sweater 
is a thing of the past, and that the 
sweater coat is its successor. In boys’ 
and youths’ goods the same effect is 
followed out with a large degree of 
success. Combinations of red, blue, 
green and brown have proved very 
effective, and have sold very well.

Hillsdale Gets Addition from Adrian.
Hillsdale, Feb. 5— Through efforts 

extending over some little time, cul­
minating in a meeting of the Hills­
dale and Adrian parties chiefly inter­
ested, the Kesselring Hub & Wheel 
Co., which has been in financial straits 
and inactive for some months, and 
the Adrian Manufacturing Co., a sim­
ilar institution, whose output is heavy 
trucks and wagons of a patented de­
sign, will be combined in one com­
pany under the name of the Hillsdale 
Truck & Wagon Co. The company 
will occupy the factory of the Kessel­
ring Co. in the western part of the 
city. A new side track will be laid 
to the works. The stock, fixtures, 
machinery, etc., of the Adrian com­
pany will be removed here.

Edson, Moore & Co.
WHOLESALE DRY GOODS

DETROIT, MICH.

It is conceded that 1907 will prove a banner W HITE  
GOODS year, and we advise the retail merchants of Michi­
gan to be well stocked for January and February White 
Goods and Linen sales.

Our line of White Goods is varied and complete, show­
ing among the accepted plain fabrics the soft finished Mer­
cerized Chiffonettes, Batistes, Mulls and Persian Lawns; 
and among the fancies Mercerized Chiffon Finished Mull 
Plaids and Checks, Broderie Anglaise and Linon Embroid­
eries. All of these are desirable and popular and will be 
much in demand.

Although the linen market has largely advanced we 
were early and large buyers and are in a position to take 
care of the wants of our customers, at reasonable prices, on 
Table Damasks, Napkins, Towels, Crashes, etc. We offer 
our well-known brand “ Flax-All” bleached Irish Crashes in 
all numbers at practically old prices, and urge a liberal pur­
chase of these goods at this time.

EDSON, MOORE & CO.
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Sickening Circumstance Spoils Fu­

ture Drug Sales.
W ritten  for the  T radesm an .

Do you suppose that half the clerks 
who are indulging in disagreeaible— 
not to say disgusting— traits before 
the store’s clientele are for a moment 
realizing what an injury they are 
doing the store that employs them?

One day this week I was actually 
so nauseated by what a clerk did in 
my immediate presence that I never 
can use the preparation I stepped in 
to enquire about without be*ing forci­
bly reminded of the occurrence every 
time my eye falls on the pretty jar 
on the dresser in my room.

1 he circumstance happened in one 
of the handsomest drug stores in the 
United States.

I had entered to ask about a cer­
tain facial cream which is highly 
recommended by all the Beauty Par­
lors. There was no one at the show­
case especially designed for contain­
ing stuff guaranteed to transform a 
very ordinary person into a veritable 
houri, but a young fellow was ardent­
ly doing nothing over at the nearest 
counter. He started to come towards 
me. As he advanced I noticed he did 
not seem to have any greeting spring­
ing to his lips.

Reaching a point some four feet 
from where I was waiting, what do 
you suppose he did? “Don’t know?” 
Well, I will tell you:

With great deliberation he spat a 
great lot of nasty phlegm in the cus­
pidor! Ugh!

I happened to be standing with my 
back to the aforementioned show­
case and could not but see the pro­
ceeding.

There were rear doors leading to 
rooms in different directions and be­
fore coming to me he might have 
gone into privacy and unburdened 
himself of the accumulation that was 
calling for his attention.

But. no! The pig must needs turn 
a customer’s stomach inside out.

Then he dawdled across the re­
maining distance and waited for me 
to state my wants.

I was so rick for a moment, in 
looking at him on nearer view, that 
I could scarcely control myself to 
answer. With an effort I did so, 
however.

The young fellow looked through 
the floor case to see if they had what 
I called for.

“No, they didn’t have that, but they 
had a special cream of their own 
manufacture that was a very fine ar­
ticle.”

I said that “it looked nice, but I 
would like a tiny bit to take home 
with me to try and if I liked it I 
would come back and get a 75 cent 
jar of the same.”

The clerk looked indifferent— not 
to say glum— and went reluctantly 
and got a stingy little tin box and 
grudgingly dabbed a little of the 
cream into it.

I took it home to test its merits, 
found it excellent for facial rough­
ness and chapped hands and would 
like to keep it in sight for frequent 
application for such a condition of 
the skin: but T am not willing to be 
reminded of that horrid fellow every 
time T look at or use the preparation.

However I bought a 75c box of it, 
as I had stated I would if it was sat­
isfactory on experiment.

And I even experience a reluctance 
to patronizing the ice cream counter 
as a result of that sickening circum­
stance.

It’s dreadful to tell the tale, but 
not so much so as to witness the 
transaction. I hope that these lines 
may fall under the eye of some clerk 
who is not so particular about his 
personal habits a to preclude visible 
carelessness. Lottie I.

When the parlor gas is turned 
down it’s a pretty good sign that the 
young fellow calling there isn’t.

In politics the proof of the pud­
ding always lies in the distribution 
of the plums.

Over Shirts
Boss of Michigan— “ our brand”— means just what 

it says. Can’t be beat in quality of material, make up of 
garment and price. We carry a complete line from 
$2.25 to $900 the dozen in Duck Shirts, Negligee 
Shirts, with cuffs to match in plain and fancy colors. 
We can fill your order for any quantity.

P. STEKETEE & SONS
W holesale Dry Goods and Notions Grand Rapids, Mich.

Every-Day
Dresses
or waists should be made of 
materials which will stand 
lots of washing without los­
ing their clearness of pattern 
or having the colors run.

DEPENDON
trade mark

D R E S S  G IN G H A M S
are made from pure dyed 
yarns, spun from high grade 
cotton and for that reason 
are thoroughly dependable, 
although they are sold at 
priees no higher than less 
satisfactory ginghams.

T H E

DEPENDON
trade mark 

T I C K E T
bearing the picture of Alex­
ander Hamilton insures you 
against unreliable goods.

5 Space for your name here E

Better than the l̂ est
Isn’t it worth while to sell an article that 

you can recommend as being thoroughly 
dependable?

Isn’t it worth while to put in stock an 

article that is pre-eminently better for the 

price you pay than the one you have been 
selling?

Isn’t it worth while to push a line, every 

sale of which helps to cement the cordial 

relations between yourself and your trade?

Dependon Dress G i n g h a ms
are everything that we claim for them.
They will please your customer— not only 

when she buys them, but equally as much 

every time the made garment comes out of 
the wash-tub.

Your profit on each sale is larger, and your 

total profits will be larger because you will 

sell more DEPENDON Dress Ginghams 

than you have ever scld of any other good 
Dress Gingham.

The retail ad in the margin is one way in 

which we help you push DEPENDON  

Merchandise. Other helps are outlined in 
the DEPENDON Book.

Want a copy? Sign the coupon and mail 
it to

JOHN V. FARWELL 
COMPANY

Chicago, the Great Central Market
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THE TIP GRAFT.

It Failed To Work in a Grocery 
Store.

W ritte n  fo r th e  T radesm an .
“I read in the newspaper the other 

day,” said the cub clerk, “that a Chi­
cago waiter is worth $10,000. There’s 
a graft for your whiskers!”

“ It’s money given away by fools,” 
growled the book-keeper.

“Sure,” agreed the cub clerk.
“And the waiter ought to be ar­

rested.”
“Say,” said the clerk, “if every man 

who gets rich taking money away 
from fools should be arrested the 
jails would be full!”

“I don’t doubt it. In fact, I begin 
to think that it is the fools that give 
away their money who ought to be 
arrested.”

“That would fill the jails fuller than 
ever.”

The cub clerk went up to the girl 
behind the cigar counter and laid 
down a nickel for a cigar, which he 
lighted and puffed comfortably.

“And you’d be arrested right now,” 
said the book-keeper.”

“For what?”
“ For being fool enough to give 

away your money to the girl.”
“I didn’t give it away. I got this 

cigar, and it’s a good one, too.”
“You didn’t get value for your 

money, and so you gave it away,” in­
sisted the book-keeper. “Anyway, 
the cigar does you more harm than 
good.”

“ Perhaps,” was the reply, “but I 
didn’t give it away to a low-browed 
waiter who has a library with a lot 
of rare books and a grate fire.”

“The tipping nuisance ought to be 
done away with,” said the book-keep­
er. “It places the customer in the 
position of giving away money or 
not receiving proper service.”

“How you goin’ to do away 
with it?”

“Just cut the places where the wait­
ers hang'around with their hand out. 
It is a fright, the way they act in 
some of the hotels and restaurants.” 

The cub clerk pondered, his cigar 
elevated at an angle of about 50 de­
grees.

“I don’t know,” he finally said. 
‘You’ll know some day when you 

get to traveling in a swift crowd.”
“If you ever see me in a swift 

crowd.” said the clerk, “you look 
sharp for a graft somewhere in the 
road I’m traveling. There’ll be ma- 
zuma or something in sight some­
where or you won’t see me tarry- 
ing.”

“Well, the waiters will try to make 
you feel cheap if you don’t cross their 
palms with silver, all the same.”

“ By that time I’ll have a graft that 
will make their little hold-up game 
look like thirty cents. No, let 'em 
work their graft. Let everybody 
work a graft.”

The book-keeper added up a col­
umn of figures and closed the book.

“There’s a sort of an undried genius 
about you. kid, that I admire. I like 
to hear you talk. What’s going to 
be your graft?”

“I don’t know.” was the reply. 
“ But. let me tell you this: it won’t 
be knocking some one else’s little

penny game. Nit! When you see 
that a chap has a little quiet game of 
his own, don’t get to work with your 
hammer. Just size up his game and 
see if you can’t construct one for 
yourself.”

“All people do not like to be known 
as grafters,” said the book-keeper.

“A grafter,” said the cub clerk, “is 
one who gets his extras in a little 
way— who thinks a winning of a dol­
lar a day is something fine. When 
a man gets a graft that holds up a 
city and nets thousands a month, it 
is not a graft. That is good business 
management.”

“ For instance?”
“The modern street railroad fran­

chise, the hog-in-the-manger thing 
that won’t do things right and won’t 
let others.”

“That’s one.”
“Well, there’s the gas franchise. I 

guess most gas companies can show 
how to do things. I know a city 
where the streets are lighted by a 
municipal plant, and yet the public 
buildings all pay tribute to the gas 
company. Why doesn’t the city light 
its own buildings and save thousands 
a year?”

“You may search me.”
“And I know a city where there is 

a business men’s association, organ­
ized to promote the interests of the 
town. Most of the men who belong 
to the Association are in some com­
bine against the public. There isn’t 
a thing in the town that isn’t in the 
hands of a combine, from the wood 
yards to the laundries. It costs more 
to get a collar washed there than it 
does in either Chicago, Detroit or 
Grand Rapids. Talk about your 
grafts! There you have it in all its 
purity!”

“Well, you don’t kick on grafts.”
No, I do not. As I said before, 

when you see a good healthy graft 
you sit down and study out another 
for yourself on that line.”

“Not for me.”
“Well, I’m not going around try­

ing to reform business methods. I’m 
looking out for a load where folks 
will sit back and say it is a shame 
the way I am acquiring the ducats of 
the public.”

I haven’t seen you working up 
any tipping scheme for grocery 
clerks,” said the book-keeper.

The cub clerk bounded oil his seat. 
“Say!” he cried, “why not?”
“ You might try it.”
The cub clerk sat down again. 
“Yes,” he said, “I see myself hold­

ing out my hand to a woman who 
has run into the store in a dressing 
sacque! I d get a biff on the probos­
cis. Still, there’s a lot of men who j 
buy here who might be induced to 
hand out a quarter for quick service 
and full weight.”

“They are supposed to receive that 
anyway.”

So is a man supposed to receive 
courteous attention in a restaurant, 
but he does not unless he pays the 
freight with the waiter. Yes, perhaps 
I’ll figure that out and see if there 
is not some sort of a show for the 
poor down-trodden clerk.”

And the boss will come in some 
day and take you in the tongs and 
lift you out into the alley. The boss

won’t stand for the customers taking 
up a collection to pay the clerks.”

“Well,” said the cub clerk, “the 
hundred million Pullman Company 
charges the public for service as 
well as transportation, and yet trav­
elers are obliged to tip the porters 
if they, want proper attention. The 
owners of the big hotels charge their 
guests enough to pay for all they 
receive there, and more, too, but 
travelers have to hand out money to 
clerks, porters and waiters if they 
get waited on. Now, here’s a poor 
little clerk in a grocery store without 
even a diamond pin or an automo­
bile! He wants a chance to make a 
dollar on the side and people kick. 
This is a rotten world, anyway! How 
would it answer to give a little ex­
tra attention to the better class of 
male customers and observe the ef­
fects on one’s finance?”

“You said male customers?”
“Of course! Who ever heard of a 

woman giving a tip? Say, but that’s 
funny! Why, women customers have 
a hand out for some little tip from 
the clerk— a stick of candy or an ap­
ple! Honest, though, I can’t see why 
grocery clerks should not receive 
tips. When a man buys a drink he 
says to the barkeep, ‘Take one on 
me.’ T suppose he does that so he 
won’t be accused of being a ‘Dick 
>mith.’ I’m going to think this over.”

“Don’t let the boss know what 
you re thinking of. He may buy you 
a ticket for the willie house.”

“I don’t see why he should object,” 
said the cub clerk. “Tipping is an 
innocent form of graft. There are 
grafts which poison the baby in the 
cradle and freeze people to death, 
but this is a delicate little custom 
which exists by courtesy.” *

The cub clerk went forward to wait 
on a man with red whiskers and a 
fierce eye. He dwelt long over the 
man’s order, and the book-keeper 
saw that he was giving extra weight, 
and was putting up only the choicest 
goods. It was a sure thing that the 
cub was working for a tip!

At last, when the goods were all 
on the counter, the man said he 
would take them with him, so the 
clerk got down a neat basket and 
packed them in and put a clean pink 
paper over the lot. The man gave 
the clerk a $5 bill and the clerk made 
change and tried to lay the sum that 
was coming to the customer right 
into his hand, as waiters who seek a 
tip do. The red-bearded man laid the 
change on the showcase and counted 
it over.

Here, he said, “you’ve charged 
for that little bit of candy I got for 
the baby. That’s pretty small busi­
ness. Did you charge for the basket, 
too? No? All right. I never order­
ed that. Here’s a quarter that’s too 
thin. Give me a good one. And you 
ought to make a reduction when I 
buy a bill of goods like this and take 
it home myself. I ’ve just moved in­
to the ward and I may trade here 
right along.”

The cub clerk didn’t say a word. 
He went to the cigar case and took 
out a prime smoker and passed it 
over, then, as the customer left, he 
sat down on the counter and pon­

dered, while the book-keeper grinned 
and waited.

“Say,” said the cub, presently, 
“what would you do with the first 
$10,000 you get in tips? A grocery 
store is hardly the place to work the 
tip deal.”

The boss came in and the clerk 
went into the basement to sort over 
potatoes. Alfred B. Tozer.

Nothing for a Tail.
A month after Christmas a stern- 

jawed woman entered the toy store 
and carefully unwrapped a small par­
cel she had brought in her pocket 
and handed the contents to the clerk 
and said:

“There it is. How much?”
“ But what is this, ma’am?” was 

asked.
“The tail of a lion.”
“And why have you brought the 

tail of a toy lion here?”
“I want to know how much you’ll 

allow on it? I bought the lion here 
as a Chritmas present for my little 
nephew. That’s all that’s left of it. 
You can allow at least ten cents, 
can’t you?”

“Why, ma’am,” replied the aston­
ished clerk. “I never heard of such 
a thing. We never take back Christ­
mas toys, and to ask us to buy the 
tail of a lion is rather absurd.” 

“Then you won’t allow for it?” 
“ Certainly not.”
“And you’ll swindle a woman who 

has to work for her money?”
“You surely can’t call it a swindle. 

We didn’t warrant the lion. If your 
nephew has smashed it up that is 
none of our affairs. You must see 
for yourself— ”

Then there is no rebate for lions' 
tails?” she interrupted.

“None whatever.”
“All right, sir,” she said, as she 

rewrapped the tail and pocketed it. 
Christmas will come again. I shall 

want lions, tigers, kangaroos, c a m ­
els and elephants for little Willie, and 
I shall come here and look around 
and price things and be here for a 
whole hour, and when I am asked 
what I’ll have I shall wave this ta il 
at you, run out my tongue and tell 
you to go to grass!”

Without Pain Two Dollars Extra.
A Baltimore man was one after­

noon seated in a dentist’s anteroom, 
waiting his turn, when a young wom­
an, evincing every evidence of utmost 
agitation at the thought of submit­
ting to an ordeal, entered and took 
a seat beside him. Very shortly 
thereafter a series of piercing shrieks 
came from the operating room; 
whereupon the timid young woman 
sprang from her seat in terror and, 
grasping the arm of the colored at­
tendant, gasped:

“Oh, what is that? Oh, what is 
that?”

‘It ain’t nothin’, miss,” the darky 
hastened to assure her. “It’s only 
a patient that’s bein’ treated free of 
charge.”

Uncertain.
‘Did I get your fare?” demanded 

the conductor, gruffly.
I gave it to you,” replied the pas­

senger, meekly, “but I don’t know 
whether you or the company got it.”
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There’s Profit For Grocers
in Buchan s Toilet Soaps. Steady profit— lasting profit— the kind

of profit that comes from giving customers satisfaction, holding their 
trade and bringing new trade to your store.

B U C H A N ’S
Toilet Soaps
are the purest and best toilet soaps on the 
market to-day and have been for 40 years.

A n d  they’re more than absolutely they’re antiseptic.

Phenol Absolut, the greatest of all antiseptics, makes Buchan’s the 
only real antiseptic soaps in the world.

T h e time is coming when people will buy nothing but anti­

septic soap. People are beginning to realize the greater safety in

using soap that not only cleans but purifies— that insures health as 
well as cleanliness.

Up-to-date grocers who sell Buchan’s Toilet Soaps are going

to get a ll the profit out of this growing demand for antiseptic soap_

for Buchan s are the only antiseptics soaps.

B U C H A N ’ S S OAPS  C O RP O R AT I O N
F latiron  B uilding, New York C ity  

_ 3 6 3  3 5 3

conomy Unadulterated
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HELD THE FORT.

How Gaskill Battled Against the 
Waves.

Joseph C. Gaskill has beaten the 
sea, triumphed over the flood, and, 
despite the fact that his home is sur­
rounded by salt water, and that only 
a little over eleven acres of his 180 
acre homestead remain utisubmerged, 
Gaskill holds the fort in the second 
floor of his home— which also is the 
top floor— and jubilates. He vowed 
that neither fire nor water could 
drive him off the homestead he had 
made for himself— and thus far he 
has kept his vow.

The battle was between Gaskill 
and the Saltou sea, that huge new 
inland ocean which, within the last 
two years, has been formed in the 
heart of the Southern California des­
ert. \\ here the sea drove out all 
others and covered ninety miles 
north and south and over seventy 
miles east and west of the desert, it 
failed to beat Gaskill. True, Gaskill 
has had the assistance of two great 
corporations and the governments of 
the United States and Mexico to 
fight for and with him, but neverthe­
less he considers it a personal vic- 
tory, although one which may yet 
be turned to defeat.

Gaskill was a neer do well back 
in Kansas. He had worked as farm 
hand and day laborer for years accu­
mulating nothing, making little ex­
cept what he needed for food and 
clothes and drink. But in his heart 
he had the love of home and the de­
termination which he formed as a 
boy to own a farm of his own; to be 
independent and a man of standing 
in his community was as fir mwhen 
he was 52 years old as when he was 
16 and made his plans. Also he was 
no nearer the consummation of his 
dreams at 52 than he was at 16. He 
might have owned a dozen farms in 
a dozen different places if he had 
possessed sufficient of what his neigh­
bors called “get up.” But -when he 
reached 50 with no sign of ever de­
parting from his monotonous mode 
of life or making any effort to better 
his condition, people around Garnett 
who knew him simply passed him 
into the failure class and decided that 
he never would be anything else.

His acquaintances and numerous 
employes were astounded in the fall 
of 190.3 when the word was circu­
lated around that Joe Gaskill had 
gone West to make his fortune. 
Everybody grinned, because Joe had 
become a sort of joke, and most of 
them expected him back. He didn’t 
come.

The home longing, the desire to 
own a place of his own, no matter 
of wdiat kind, had led “Old Joe,” as 
he was called despite the fact that 
he was but 52 years of age, to go to 
homesteading. All trace of him was 
lost for a few months, and then one 
of his relatives received a note. He 
had bought a quarter section of land 
at $1.25 an acre in the Imperial Val­
ley and settled down upon it. A 
little spring in the foothills a mile 
away furnished him his only water, 
but he budded wiser than he knew, 
for an irrigation company was at 
work spreading its network of ditch­

es and dikes over the broad and 
wonderfully fertile valley, which 
needed only water to make it one of 
the most wonderful farming districts 
in the State. Also, up at Yuma, the 
Government was building the great 
\ lima project, which was to reclaim 
millions of acres of land.

Within six months a ditch carried 
a little stream of water from the 
spring to the acres of Gaskill, and a 
little garden patch was started. He 
was ditching everywhere and work­
ing as he never had worked before. 
Visions of a wonderful farm were 
before him as he worked, and in 
the long twilight hours of summer 
he worked on his house. He built 
a foundation, then a three room 
shack, and he made his own furni­
ture from the rough boards and was 
happy. He raised a few chickens, ate 
eggs and dried beef and vegetables 
and kept on working at his home
building. •

A few miles to the southwest of
him ran the line of the Southern
Pacific Railway and, in the distance, 
he could see the smoke from the
chimneys of the great salt works at 
Salton, down in the center of the 
great Salton sink.

It was this sink that caused the 
trouble. The whole sink was much 
lower than the level of the sea, and 
Salton itself was nearly 300 feet be­
low the level of the Gulf of Califor­
nia and the Pacific Ocean, which 
were shut out from it by great 
mountain barriers. A mile or so 
fi om the edge of Gaskill's land the 

rass ceased and then for fifty or 
more miles the ground was nothing 
but caked mud, the bottom of some 
forgotten salt sea. It was from this 
salt mud that the salt was taken at 
Salton, and the salt gave the name 
to the sink and to the little town 
on the railway. The lowest part of 
the sink was over 300 feet below sea 
evel and most of the wide Imperial 

\ alley which the Government and 
the irrigation companies sought to re­
claim from its semi-desert state was 
lower than the sea. The spot where 
Gaskill 'built his home was about 
forty-three feet below the level of 
the ocean— but of that he thought 
nothing.

Just at the time when Gaskill built 
his home and started to make a little 
mountain spring turn the land from 
desert into a blooming field the irri­
gation company made a ditch from 
the Colorado River into the valley 
and turned on the water. For a time 
the ditches ran full and the settlers 
rejoiced. Then the silt from the 
river filled the canal, the water stop­
ped flowing and the land lapsed back 
into desert. Another canal was made, 
and the result was the same.

The irrigation company was des­
perate. It went below the Mexican 
boundary line, below Yuma, and cut 
another ditch, giving it such a grade 
into the valley that the silt could 
could not stop the flow of the water. 
The work was done hastily, the wa­
ter turned in, and, with a rush, a 
full tide swept from the grand Col­
orado River northwestward into the 
valley. The ditches ran brimming 
full and Gaskrll thought he saw for­
tune smiling. He planned to connect I

up his own ditches with those of 
the company and grow great crops of 
oranges,- lemons-—anything he might 
choose.

Then a flood in the river came. In 
one night the great river swung from 
its course, tore a great gap in the 
west bank, washed away the controll­
ing dams, and swept with a roar 
down into the Salton sink. In three 
days the entire Colorado River was 
pouring down the new channel, near­
ly a mile wide, sweeping away ham­
lets and farms. The old river bed 
was left dry and the monster red 
dyed torrent of water leaped and 
plunged down into the bed of the old 
sea.

The news spread through the Im­
perial Valley that Salton sink was 
filling with water. Toiling away at 
his ditches, Gaskill heard the story 
of the river that had broken bounds 
and made a jest of man’s feeble ef­
forts to control and direct it. But 
Gaskill was not alarmed. The sink 
might fill, but he was far above that, 
and surely the runaway river could 
not reach him. At the break in the 
river men fought like demons to re- 

lin control of the raging torrent, 
and failed.

One morning Gaskill awoke and 
saw no smoke from the chimneys at 
Salton. A passing horseman told 
him the works were under water. 
That day he saw great gangs of Mex­
icans and whites pouring towards the 
railway, and the news came that the 
road was moving, because the water 
was lapping its old tracks. Gaskill 
heard. He went down to the water’s 
edge, miles away, and saw the river 
spreading out over the caked mud, 
and for hours he watched and saw 
the water rise high and higher. He 
saw it gain almost a foot while he 
watched, and then he went home­
ward.

The next day he vowed a vow. He 
swore by the beards of every populist 
in Kansas that the water never should 
drive him off his land. It was his 
the house was his. He had paid for 
the land, he had built the house, and 
neither fire nor water could drive him 
off.

Every day after that Gaskill went 
to the railway and stood with the 
other settlers asking for news from 
the break. Often they were told that 
the water was under control. More 
often they heard the discouraging tid­
ings that the river still defied the engi­
neers, and that the whole valley 
would be inundated. At those times 
Gaskill swore that if the water cov­
ered his house it could cover him 
with it.

By that time he could see the glint 
of the waves from his door and, still 
more ominous, he watched the rail­
way move a mile nearer to him and 
run within a few hundred feet from 
his land. He was reassured for a 
time, because he figured if the rail­
way could stay there his house and 

his farm were safe and his land the 
more valuable. Yet he cursed the 

"away river and was bitter agarinst 
fate. Still the water crept towards 
him, inch by inch. The farther shore of 
the new sea was not visible, but he 
knew that its boundary was the base 
of the mountain range that rose ini

San Francisco,
California, Crowd. 
,.s s ~ r . ■ Ä V n k i r . ,
nounced by Strauss & Frohman ins 
lOT-K» Port Street, San Crt!
laJlüir i Their ,took WM »"»nred, thair 

wai  composed, set up and 
distributed, and the entire sale man- 
Aged, advertised and conducted under 
my personal supenriaion and lnstruc- 
Uons. Take special notice the amount 
of territory which the crowds cover on 
P°®‘  S t " * 1- Covering entire block
while the sale advertised for Strauss 
*  Frohman by the New York and St 
Louis Consolidated Salvage Company Is 
located in a building with only a fifty 
foot frontage. 1
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Adam Goldman, Pres, and Gen’l. Mar 
New York and St. Louis Consolidated 

Salvage Company.

Monopolize Your 
Business in Your City

Do you want eomethlng that will 
monopolize your business 1 Do you want 
to apply a system for increasing your 
t*™1 retail receipts, concentrating the 
entire retail trade of your city, that are 
now buying their wares and supplies 
T 0™, w e twenty-five different retail 
clothing, dry goods and department 
stores? Do you want all of those people 
to do their buying in your store? Do 
you want to get this business? Do you 
want something that will make you the 
merchant of your city? Get something 
to move your surplus stock; get some­
thing to move your undesirable and un­
salable merchandise; turn your stock 
into money; dispose of stock that you 
may have overbought.

Write for free prospectus and com­
plete systems, showing you how to ad­
vertise your business; how to increase 
your cash retail receipts; how to sell 
your undesirable merchandise; a system 
scientifically drafted and drawn up to 
meet conditions embracing a combina­
tion of unparalleled methods compiled by 
the highest authorities for retail mer­
chandising and advertising, assuring 
your business a steady and healthy In­
crease; a combination of systems that 
has been endorsed by the most con­
servative leading wholesalers, trade 
Journals and retail merchants of the 
United States.

Write for plana and particulars, mail­
ed you absolutely free of charge. You 
pay nothing for this information; a sys- 

planned and drafted to meet con­
ditions in your locality and your stock, 
*° itwreaao your oath daily receipts, 
maned y°„ free of charge. Write for 

information and particulars for our 
advanced scientific methods, a system 
of conducting Special Sales and adver­
tising your business. All Information 
absolutely free of charge. State how 
large your store is ; how much stock 
you carry; size of your town, so plans 
c*n drafted up In proportion to your 
stock and your location. Address care* 
fully;

ADAM GOLDMAH, Prat, and Oan’l Mgr.

New York and S t  Louis 

Consolidated Salvafe Company

Homo Office, General Contracting and 
Advertising Department.,

Century Building, 8t. Louis, Ho.

Eutern Branch:
ADAH GOLDMAN, Bros, and Oan’l  Mgr. 

877-178 BKOADWAY,
NEW YORK CITY.
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the dim distance. Only the tops of 
the salt works chimneys at Salto« 
were visible, and still the water con­
tinued to pour in.

Then came still more alarming 
news. The water, filling the sink, 
was pouring northward and back 
cutting through the low places in 
the Imperial Valley, threatening to 
cut back clear to the river above 
Yuma, along the line of the old canal 
and destroy the great Yuma project.

hall came, with the river still be­
yond control. Gaskill still held his 
land, but the railway had moved 
again. The water had touched his 
land and was creeping upward. One 
morning it topped a little rise in the 
ground and rushed forward fifty 
yards over a low place and came 
within fifty yards of his house, which 
stood on a slight rise.

Gaskill made a stand there. Work­
ing desperately, he threw up a wide 
d'lke four feet high all around the 
house and hoped against hope that 
the water would not reach it. As 
soon as the dike was done he began 
adding a second story to his house. 
This was accomplished in an unusu­
al manner. He simply raised the 
roof five feet on uprights, put a floor 
across where the roof had been, and, 
running short of timber, he used gun­
ny sacks to build the side walls. His 
stove, table and cot were moved up­
stairs, and, alone, Gaskill defied the 
elements. .

By the time that was. finished the 
water was creeping up and lapping 
against the foot of his dike, so Gas­
kill built a flat bottomed scow so as 
to reach the upper part of his farm.

Then the news came to Imperial 
that the engineers were ready to 
make the final effort to dam the 
break in the river bank and turn the 
gigantic stream back into its old 
channel ,to send it roaring down to 
the Gulf of California. Labor was 
needed, labor of intelligence. Already 
an army of Mexicans were being train­
ed and drilled in the work, but what 
the engineers wanted was men, 
white men of intelligence, to help di­
rect the army.

One morning, with a roar that 
awakened him, the Salton Sea, as if 
laughing in its new-found strength, 
breached Gaskill’s dike, and in a few 
moments swept it away and poured 
into the lower floor of his home.

Gaskill stood on the roof of the 
lean-to kitchen, shook his fist a,t the 
flood and cursed it, defying the sea 
to drive him from his home.

That day Gaskill enlisted to fight 
the Colorado River. He rode up from 
Imperial on a long train filled with 
great granite bowlders which were 
to be used to stop the tide, and, go­
ing to the engineer in charge, volun­
teered his services. The engineer 
was amazed. He told Gaskill he 
could have $3.50 a day and work on 
any one of the three shifts. Gaskill 
told him he wanted no money. He 
wanted to fight the river.

In charge of a gang of Mexicans 
Gaskill helped prepare for the fight.
In front of him the new river, his 
foe, was sweeping, roaring, tossing, 
and mud stained from the old bed. 
Nearly a mile of blood red water was 
between him and the other bank.
On each bank was a mountain of

willow switches, each tied and weight­
ed with a great stone. Across the 
runaway river stretched a narrow 
trestle work. On a score of sidings 
stood trains of cars loaded with huge 
granite bowlders, filled with dirt, and 
the 2,000 workers stood waiting the 
signal to make the attempt to stop 
the break.

The river was falling.
At 9 o ’clock one morning the en­

gineer gave the signal. As if shot 
from an immense machine a double 
line of men, each carrying a big bun­
dle of willow switches, shot out from 
each bank, and at a given signal they 
stood at the upper edge of the tres­
tle and heaved the willows into the 
flood. A second later another doublt 
line was fired out from each bank 
Men ran, raced, fought, scrambled 
They tore and fought at the piles, 
the mountains of willow heaped at 
each end of the trestle, and in thirty 
minutes had heaved millions of feet 
of material into the breach. The 
river, sullen, stopped as if surprised, 
then angrily began to tear at the 
barrier. But help was coming. The 
moment the flood was beginning to 
rip through the willow barrier and 
strain away at the trestle itself work 
tiains loaded with great mountains 
of dirt, with huge granite blocks, were 
run out upon the trestle, and the 
army of men, working like ants up­
on the cars, heaped millions of tons 
of material down upon the willows.

Train after train was run out and 
pulled back empty. For five hours, 
six hours, ten hours the army work­
ed— and then from the engineers of­
fice at the end of the bridge the news 
was flashed over millions of acres of 
land that the Imperial Valley wa 
saved.

The mud plastered, perspiring 
wornout men stopped on top of th 
cars and a great cheer arose. Th 
river, beaten, sullenly turned into it 
old channel, except that part tha. 
was permitted to flow through the 
controlled dam in the center of the 
newly made barrier.

Man had beaten the mighty river.
With the others Gaskill stood, his 

hair and whiskers matted with red 
mud, his hands torn from dragging 
at giant bowlders. He had saved his 
farm.

But the work was not over. In 
shifts of eight hours each the army 
worked, piling great loads of mate­
rial upon the dam. And Gaskill, the 
volunteer, fighting for his home, 
worked all three shifts, kicking Mex­
icans, fighting, abusing, cursing. He 
seemed to have the strength of five 
men No one in Garnett, Kan., would 
have recognized the lazy, worthless 
ne er do well in the mud covered 
giant who, the engineers vowed, did 
more work than forty Mexicans.

When it was over— and the fight 
ended—a subengineer led Gaskill 
away tenderly. He had worked over 
seventy hours without stopping. The 
engineer poured brandy into him, put 
him in a cot, and he slept fifty hours. 
When he arose the company gave 
him a new suit of clothes, and the 
engineers presented him with a 
watch, and Gaskill returned home. 
Over ninety acres of his land re­
mained above water, and he knew 
that within a few years the greater

part of the rest would be uncovered. 
Besides he had as pretty a beach as 
ever man owned.

He rebuilt the dike around his 
home, drew off the water, built a 
roadway to dry land, and rejoiced, 
bor over a month he lived in fan­
cied security. Then, without warn­
ing, the river, beaten at one point, 
broke through the bank above the old 
break and again poured down into 
the valley.

1 hat time Gaskill did not wait. He 
strengthened his dikes, left his home,

and reported to the engineer in 
charge. Since then he has been one 
of the most valued workers on the 
scene.

And now, since that nation, assisted 
by Mexico and by several great cor­
porations, seemingly has triumphed 
over the river, Gaskill, with about 

I eleven acres of land still above wa­
ter, and the flood still a foot below 
the floor of his second story, has re­
turned home, satisfied that he has 
saved his homestead.

M. P. Rienke.

Ballou Baskets are rest

X-strapped Truck Basket

A Gold Brick
is not a very paying invest­
ment as a rule, nor is the 
buying of poor baskets. It 
pays to get the best.

Made from Pounded Ash, 
with strong cross braces on 
either side, this Truck will 
stand up under the hardest 
kind of usage. It is very 
convenient in stores, ware­
houses and factories. Let 
us quote you prices on this 
or any other basket for 
which you may be in 
market.

BALLOU IVIFO. CO., Belding Mich.

ANNOUNCEM ENT
MAPL-FLAKE Is Guaranteed To Comply With 

the National Pure Food Law
A Guarantee has been filed w ith  the Secretary of 

A griculture at W ashington.
Séria! No. 2688

IN ADDITION- Ihe salableness of MAPL.FLAKE is guaranteed to the trade 
10 the following announcement to W holesale Grocers:

Battle Creek, Mich#, Jan# 2, 1907 
WHOLESALE GROCERS:-

Every package of MAPL-FLAKE is strict­
ly guaranteed to be salable, whether in 
your hands or the retail grocers*#

We ask you to notify your salesmen to 
report any unsalable MAPL-FLAKE they may 
find; we will then take the matter up 
direct with the grocer, making the ex­
change with fresh goods without cost to him#

The greatest possible care is exercis­
ed in packing MAPL-FLAKE in an air tight 
package with an inner paraffined sack 
but for all that, if kept in a damp * 
place, it is liable to deteriorate and in time may become unsalable#

Yours very truly,
HYGIENIC FOOD COMPANY



20 M I C H I G A N  T R A D E S M A N
TH E OFFICE BOY.

How To Select Him and Make Him 
Work.

One of the most serious problems 
an office manager, professional man, 
or business man with a private office 
has to face is the control and man­
agement of the otfice boy. What the 
servant girl question is to the house­
keeper the office boy problem is to 
the man who has an office. True, the 
questions differ greatly in respect to 
sl1Pp!y and demand—but the number 
of office boys who are worth their 
pay is as small as the number of 
servant girls in the same category. 
1 he supply of office boys practically 
is unlimited. If one in twenty-five 
were a good one that would be 
enough.

As ever}’- man who runs an office 
knows boys are divided into two 
classes: tough "kids,” wise but lazy, 
spoiled and joked with, but practi­
cally worthless from a business 
standpoint: and worthless kids, who 
are not as tough as the others, but 
equally lazy and valueless from a 
business standpoint.

This is not meant as a “knock” on 
office boys. The fault is not with 
the boy—but with those who attempt 
to make a young human animal a 
part of a business machine, to train 
a boy, by robbing him of the play­
time of his life, to be a valuable part 
of an organization which lacks all 
those principles of honor and fair 
play so dear to any boy. Besides, the 
essentia! element defined by boyhood 
as fun is not considered a neces­
sity in most offices.

The making of an office boy is an 
attempt to make him realize that life 
is serious, and business more so. If 
he is a success it is because a man’s 
osad realization of the sternnes of life 
has been seared upon the mind and 
the soul of a child. Then he ceases 
to be an office boy— and becomes a 
man.

It is not the office boy who is a 
failure, it is the system of trying to 
make a boy forfeit boyhood that is 
a failure.

Yet there are ways in which an 
office boy may be managed so as to 
make him less useless and less of a 
nuisance than he is. There is not a 
man in Chicago to-day who employs 
an office boy who has not sworn doz­
ens of times that he would rather do 
a thing than to try to get the boy to 
do it. The ideal way to manage an 
office boy and one which wealthy pro­
fessional men ought to, but perhaps 
never will, adopt is to hire the boy 
and pay him good wages to stay 
away from the office and go to 
school. If they are seeking bright, 
intelligent boys to help along in the 
world they can find them in no bet­
ter way than to advertise for an office 
boy. But this system never will 
come into general practice. The of­
fice boy is here to stay— and he is a 
problem which must be faced ten or 
twelve times a day at least.

The one best way for any office man 
is never to hire more than one boy. 
One boy won’t do all the work, nor 
half of it. but two boys will do less, 
and three boys still less.

The first move is to hire the boy.

Most men have an idea when they 
rise to the eminence that requires an 
office boy to open and shut doors, 
fetch and carry, and run errands that 
they will get one who is the son of 
a widow, and perhaps the sole sup­
port of his aged mother and nine or 
ten small brothers and sisters. The 
shock will come when a swarm of 
cigarette smoking, tobacco chewing, 
tough talking kids appear in answer 
to the advertisement.

The inexperienced man picks the 
boy in short knee trousers, clean 
shirt, new necktie and clean face who 
sits alone, away from the others, who 
probably keep themselves busy shoot­
ing craps or discussing the coming 
prize fight until the manager ap­
pears.

The wise and experienced manager 
glances over the bunch, picks the 
toughout looking, and remarks, 

Here, you redheaded kid, you're 
mine. The rest of you git.”

The experienced man knows that 
the clean, well dressed one is just 
starting, and that in a couple of 
years he will have evoluted to the 
stage of the others. He also knows 
that the kid who says “huh,” and j 
shoves his cap under his arm as he 
shuffles in. is experienced and deep­
ly learned in the ways of business. He 
will lie glibly and with a straight 
face, will shirk his work in exact! 
ratio to the patience of his employer, 
and in two days will know more 
about the office gossip than the pro­
prietor ever will know. He is the 
perfect type of office boy. A few 
years before he was a clean, bright I 
faced, respectful, well mannered boy. | 
Contact with men and the sordidness 
of business have made him what he 
i&—bright, cunning, shrewd and lack­
ing in principle. Professional men, 
business men have taught him to lie. 
He thinks it part of life. Thev have 
taught him trickery. He simply is 
an exaggerated reflection of his em­
ployer. In the molding of his char­
acter the stamp of his training has 
been left upon him. That class of 
boy has but one chance of redemp­
tion and that is to get out of the of­
fice and into a trade.

But before they reach that stage 
they may be molded into almost any 
form if only the office man him- 
elf has time to notice him, to help 

him, to show him the way. The 
trouble is that office boys are noticed 
only when they are wanted, or when 
they have been detected in mischief, 
or when the boss wants some one 
to vent his temper upon. At other 
times they are free to employ them­
selves in their idle moments at any 
bad thing they may find to do.

I have a friend who is a fool. At 
least all his friends tell him he is—  
but he manages office boys and de­
velops men— real men. At least two 
of his office boys now stand higher 
in Chicago business and professional 
circles than he does. And his system 
is so simple, so human and decent, 
that I often wonder why all men do 
not try it.

He hires a boy just as he would 
hire a man. When he needs an office 
boy he advertises, and when the boys 
come he takes the first one. Tough 
or innocent, he does not care. When

they offer to show him letters of rec­
ommendation he simply smiles and 
says: “Oh, that’s all right, Jack. You 
and I’ll get along together.” Inva­
riably he shakes hands with the boy, 
and spends a couple of hours telling 
him what is expected of him and how 
it must be done.

Right there he departs from a habit 
which ruins so many office boys. 
Ninety-nine out of i o o  men who hire 
boys simply tell them to take off their 
hats and wait until they are wanted. 
Probably not one in ten thousand is 
instructed as to his duties or shown 
where to find things.

then he does something no other 
office manager, probably, ever has 
done. He takes the boy and, chat­
ting with him as a friend, tells him 
office secrets which he would not 
trust with any business man of his 
acquaintance. He usually says:

\ ou know, Jack, that these are 
office secrets, and we must keep them 
to ourselves. It might hurt our busi­
ness if they got out.” Out of perhaps 
thirty office boys who have worked 
for him not one ever has betrayed a 
secret.

Its a good system,” said my friend, 
laughing. “The boy will find out 
those things anyhow. You can’t keep 
a secret from a smart office boy. I 
make confidants and partners of the 
boys, and they never betray me.”

He never scolds his boy. If the 
lad does anything wrong he simply 
states the facts and says the thing 
was wrong. He never has discharg­
ed a boy, and he says no one ever 
has repeated an offense after having 
his attention called to it.

Mica Axle Grease
Reduces friction to a minimum. It 
saves wear and tear of wagon and 
harness. It saves horse energy. It 
increases horse power. Put up in 
i and 3 lb. tin boxes, io , 15 and 25 
lb. buckets and kegs, half barrels 
and barrels.

Hand Separator Oil
is free from gum and is anti-rust 
and anti-corrosive. Put up in U ,
1 and 5 gal. cans.

Standard Oil Co.
_____ Grand Rapids, Mich.

CHILD, HULSWIT ft CO.
I N C O R P O R A T E D .

B A N K E R S

G A S  S E C U R I T I E S
---------------- ----  D E A L E R S  IN ------------- -------

S T O C K S  A N D  B O N D S

S P E C IA L  D E P A R T M E N T  D EA LIN G  
IN B A N K AND IN D U S T R IA L  S T O C K S  
AND B O N D S  O F  W E S T E R N  M IC H IG A N .

O R D E R S  E X E C U T E D  F O R  L IS T E D  
S E C U R I T IE S .

C IT IZ E N S  1999 B E L L  4 2 4

411 M ICH IG AN  T R U S T  B U ILD IN G . 
G R A N D  R A P ID S

D ET R O I T  O F F I C E ,  P E N O B S C O T  BUILDING

S WAND RAPIDS PAPER BOX CÒTI
J  m a n u f a c t u r e r  ^
\ Made Up Boxes for Shoes,

Candy, Corsets, Brass Goods, 
Hardware, Knit Goods, Etc. Etc.

Folding Boxes for Cereal f
Foods, Wooden ware Specialties, 

, Spices, Hardware, Druggists, Etc.

Estimates and Samples Cheerfully Furnished.

Prompt Service. Reasonable Prices.
19-23 E. Fulton St. Cor. Campau, GRAND RAPIDS, MICH.

Good to the Very End

5c Cigar
G. J. Johnson Cigar Co.

Makers

Grand Rapids, Mich.
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Olie of the boys he had was a real 

tough kid. He had a police record 
and had been fired by a lawyer who 
accused him of theft. The boy at­
tacked him, cut his head open with 
a spindle, was arrested and sent to 
an asylum for boys. My friend hired 
him when he was paroled. Tile 
boy was sullen, sttlky and suspicious. 
My friend was warned that the boy 
was thoroughly bad. He smoked ci­
garettes in the telephone booth, read 
dime novels and loafed whenever he 
could. His employer was pleasant 
and always cordial, treating the boy 
as a friend. He never reproved him 
except once in awhile to say, “Jimmy, 
cut that out. The smoke offends 
Miss Blank.” Jimmy quit smoking in 
the office. He was entrusted with 
important business secrets— and he 
kept them. One day the boss came 
in smiling and, as Jimmy opened the 
door for him, he said, “O, Jim, I 
brought you down a corking book to 
read. It is one my kid liked and 1 
thought you might.” The book was 
"The Life and Times of Fra Girola­
mo Savonarola.” Jimmy balked and 
shied perceptibly, but he took the 
book.

A couple of hours later his employ­
er smiled as he saw Jimmy sitting on 
the extreme edge of the chair read­
ing with vivid interest. For a week 
Jimmy read and reread the book. The 
boss did not appear to notice and 
made no comment. One evening 
Jimmy brought the book back:

“It is a peacherino,” he remarked, 
“at dago wuz all right!”

A fortnight later he waited around 
uneasily for half an hour after clos­
ing time and when the chance came 
said:

“M r.-----, may I borrer dat book?
A friend of mine dat was at Pontiac 
with me wants to read it.”

The book remained away nearly a 
month.

Jimmy developed into a good boy. 
One could see him change. He fol­
lowed his employer’s deference to the 
stenographer. His talk changed. He 
read better books.

One day at lunch f was surprised 
to see Jimmy and his employer eat­
ing together and talking like old 
chums. Another evening I met Jim­
my at his employer’s house and Jim­
my and the boss’ son were reading 
together.

After he had been in the office two 
years, and was the best boy in the 
building, my friend found him a 
chance to work his way through 
school. He made it. Then, redoub­
ling his efforts, he studied law, work­
ing nights— and he has an office in 
the building which he entered as a 
hopeless case.

That is the system of handling of­
fice boys that will work—and the only 
one that will bring good results both 
to employer and boy. My friend, al­
beit his acquaintances call him a 
“ fool,” has the best office boys in 
Chicago— and never a failure. He 
makes men of them while getting the 
best results for himself. His system 
is to give the good side of the boy 
a chance to develop and to be friend 
instead of master. The willingness 
with which they enter into the part­
nership is astonishing, and the pride

21
with which they tell how the boss 
took them to lunch and discussed 
business with them would be laugh­
able but for the fact that it shows 
such a contrast with the treatment 
that other boys receive.

Carter J. Lewis.

Confidence Game Worked Frequent­
ly in Chicago.

Were you ever a victim of the “half 
interest” seller?

If so, did you tell it to your fellow 
worker, thereby letting him profit by 
your bitter experience, or did you 
do him the injustice of keeping so 
“mum” that even your dearest friend 
might go downtown the follovviing 
week and buy out that same interest.

Opinions differ as to the advisabil­
ity of letting these “fleece” games be 
known to the world at large. How­
ever, judging from the good I have 
derived by reading of the other man’s 
experiences, I have concluded to put 
aside all timidity in the matter and 
let those who will profit by my loss.

When T first went to Chicago T, like 
any other ambitious young man, was 
constantly on the search for an op­
portunity to get into business for 
myself. Not many days passed be­
fore my attention was attracted to a 
cleverly worded advertisement, in 
substance as follows:

“Fifteen hundred dollars buys one- 
half interest in light manufacturing 
business; inventory, $3,500, half of 
which is made up of stock and ma­
terial: bank and commercial refer­
ences given and required.”

This I answered. Next came an 
appointment in which the proposition 
was outlined, and so plausible was 
their tale that T began what T deemed 
a thorough investigation of both the 
business and the character of the 
partner with whom I was to be as­
sociated.

The retiring partner claimed to 
have been appointed administrator of 
his mother’s immense estate in Mich 
igan, thus necessitating his absence 
so constantly from his work here that 
he was forced to sell nut.

This reason appeared sufficient, as 
1 knew that a manufacturing busi­
ness of this character would require 
hustling from morning until night to 
make it a success.

Now, with my partner to be 1 took 
up the subject of references; he gave, 
among others, the names of an audi­
tor of one of Chicago’s big railroad 
systems and of the President of the 
Stock Fxchange.

T wrote to several of the parties 
and received satisfactory replies. The 
President of the Stock Exchange 
kindly replied that personally he did 
not know the young man, but was 
acquainted with his father, whom he 
deemed thoroughly honorable.

It is needless to say that the deal 
was closed and stock transfers made. 
This brings us now to the point 
where the story is interesting. On 
the following day T was informed by 
my new partner that he was indebted 
to his former partner to the extent 
°f $750, which would necessitate the 
sale of his interest in order to raise 
the money, suggesting that to protect 
my own interest T should buy his 
also.

Not having the money nor the in­
clination to so do, I demanded a di­
vision of the spoils. In the end I 
received some of that “madeup stock” 
at double its value, and the original 
partners resumed their old plan of 
advertising, “$1,500 buys half inter­
est in light manufacturing business.” 

R. Nelson.

Endless Belt Window.
It remained for an ingenious and 

enterprising Cleveland merchant to 
discover a way of multiplying his 
available window display space by 
four—a seeming impossibility.

I his is how he did it.
The window floor was arranged so 

that it revolved like an endless chain 
over two drums at either end; the 
window floor extending into the 
store the depth of the window and 
being separated by a black velvet 
cloth.

The different aluminum articles— 
some 200 in number— were wired to 
the moving window floor, and thus 
produced such a unique and striking 
effect as to challenge the attention 
of large numbers of pedestrians.

Before this device was installed but 
fifty pieces could be shown, and that 
in the old-time, stationary style.

This enterprising merchant has 
blazed a new trail in the window 

display line which merchants in 
many other lines of business may find 
it to their advantage to employ.

I he device was home-made, sim­
ple in design, inexpensive and driven 
by a small electric motor concealed I 
below the floor.—Business Man’s 
Magazine.

The Sanitary Wall Coating
Dealers handle A labastine

Bemuse it is advertised. In demand, 
yields a good profit, and is easy to sell,

Property  Owners Use A labastine
Becauseitis a durable, sanitary and 
beautiful wall coating, easy to apply, 
mixed with cold water, and with full 
directions on every package.

Alabastine Company
Grand Rapids, Mich. 105 Water St., New Vork

Our registered guarantee under National 
Pure Food Laws is Serial No. SO

Walter Baker & Co.’s
Chocolate 
& Cocoa

Our Cocoa and Choco- 
'1 li\  late preparations are 

A b s o l u t e l y  P u r e —  
krt f r e e  from coloring 

matter, chemical sol­
vents, or adulterants 

«vsiBiereu. °/ an,y kind, and are 
V.  s. F at. off. therefore in full con­

formity to the requirements of all 
National and State Pure Food Laws.

JEl

Registered,

48 ,H |C H E S T  AW A R DS  
In Europe and Am erica

Walter Baker & Co. Ltd.
Estab lish ed  1 7 8 0 , D o rchester, M esa.

Putnam’s
Menthol Cough Drops

Packed 40 five cent packages in 
carton. Price $1.00.

Each carton contains a certificate 
ten of which entitle the dealer to

One Full Size Carton 
Free

when returned to 11s or j o u r  jobbe 
properly endorsed.

PUTNAM FACTORY, National Candy Co. 
Makers

QRAND RAPIDS, MICH.

1907
Start the

1907

l o n g  
distance 

i e l e 'phon e

New Year Right
The Grand Rapids Exchange service 

now the most valuable, from the sub­
scribers’ standpoint, in its history.

Call Main 330 and a canvasser w ill call

Michigan State Telephone Company
C. E. WILDE, District Manager Grand Rapids, Mich.
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FREAK OF FATE.

How He Was Saved from Death by 
a Silk Hat.

Several years ago I was connect­
ed in a traveling capacity with one 
of the largest forges of the country, 
located in Eastern Pennsylvania. 
During one of my periodical visits 
to the works 1 met with an accident 
which brought me face to face not 
only with death but with utter an­
nihilation as well.

Owing to some wage dispute there 
was considerable unrest among the 
laborers, most of whom were ignor­
ant Slavonians and Hungarians. So 
acute had the trouble become that 
several of the ringleaders were dis­
charged on the day of my arrival, but 
no actual danger was anticipated.

On the evening of the second day 
of my visit 1 had occasion to tra- 
\erse that part of the forge shops 
proper in which was located what 
technically is known as the “casting 
pit. One of the processes employ­
ed by the company consisted of pour­
ing the white hot metal front huge 
ladles into a gigantic mold directly 
underneath. 1 he mold thereupon 
was moved beneath a hydraulic press 
and subjected to enormous pressure 
until thoroughly solidified.

1 was standing directly opposite 
this mold, when I suddenly was seiz­
ed by two powerful arms and prompt­
ly gagged. This seizure, as it after­
ward transpired, was caused by my 
strong resemblance to the general 
superintendent of the works, against 
whom the dissatisfied element felt 
particularly bitter. In less time than 
it takes to tell it 1 was effectively 
gagged, bound hand and foot, and 
carefully lowered into the mold.

N°w, 1 knew that at 9 o'clock on 
the following morning there would be 
cast in this mold a large ingot, out 
of which subsequently a coast de­
fense gun of exceptionally large cali­
ber was to be forged. In a flash the 
fiendish design of my assailants came 
° 'e r  me, and I knew that nothing 
short of a miracle could save me 
from utter annihilation.

When my feet touched the bottom 
of the mold I was stupefied. Then I 
awoke keenly to the danger of my 
position and strove to devise some 
means of saving myself. Efforts to 
free myself from the bonds of my 
unknown assailant proved unavailing, 
the work had been done too thor­
oughly.

After hours of useless exertion I 
must have sunk into a semi-stupor of 
exhaustion, for I remembered noth­
ing until I came to and saw far 
above me the first streaks of gray­
ish daylight filter through the soot 
covered windows in the roof. Then I 
believed that my hours were num­
bered.

ft is said that in moments of ex­
treme peril the human mind operates 
with extreme rapidity. During the 
space of my incarceration my entire 
life flashed before me. as it is said 
to do in the case of drowning men. 
Then my mind commenced to wander 
and I found myself speculating as to 
how it "would feel” to have the mass 
of molten steel stream down upon 
me. The final scene of “Aide*” pass- j

Not For His.
A prominent lawyer who formerly 

practiced at the bar of Kansas City 
tells of a funny incident in a court 
there during a trial in which a cer­
tain young doctor was called as a 
witness.

Counsel for the other side in cross­

ed before me, with Aida and Rha- 
daines sealed alive in their tomb, and 
I idly- wondered whether the illfat- 
ed lovers or myself were in a worse 
plight. Then the thought interven­
ed that the pair died in their grave, 
and the chill grasp of death seemed to 
touch my vitals. Then another space 
ot unconsciousness!

A shrill whistle, far overhead, 
aroused me. It was 7;30 a. m.— only 
ninety minutes more of life! I heard 
men move about, the creaking and 
groaning of huge machinery broke 
the silence, lathes commenced to 
swing, shop locomotives rumbled by 

all around and above me was life, 
pulsating, energetic life—and within 
a few feet of it was T, doomed to 
a fate worse than death.

In a frenzy of despair I tore and 
fragged my bonds about, until the 
ropes cut deep into my flesh. Then 
the huge ladles slowly were moved in­
to position, and everything put to 
readiness that the tons upon tons of j 
'a bite steel could stream uninterrupt- 
' My into the mold at a sign of the 
1‘resident.

The special whistle signal, always 
used on such occasions, sounded, to 
indicate that the casting was about 
to be done. I had resigned myself 
to my fate, and offered up a fare­
well prayer. Suddenly a soft object 
struck my head— it was a silk hat.
I learned afterward that one of the 
visitors who was present at the open­
ing of the pit. to witness the casting 
of the huge ingot, had stepped too 
close to the mold, slipped, and, in 
the effort of righting himself, lost his 
hat. which providentially fell into the 
mold and upon me.

Several of the helpers, scenting a 
fat tip, immediately busied them­
selves trying to recover the lost head- 
gear. They fetched a long pole, affix­
ed a stout hook to its end. and low­
ered it into the blackness of the mold.
By a supreme effort I managed to 
raise my bound hands as the hook 
came near me. and clasped the rope 
binding my hands upon the hook. 
Then I felt that efforts were made 
at the top to withdraw the pole, but 
the same remained stationary. I knew 
then that T was saved, and the re­
vulsion of feeling was so great that 
once more I fainted.

The rest is comparatively simple, 
nnr is there much more to tell. They 
told me afterward that on finding 
the pole fixed into something at the 
bottom of the mold, which they could 
not see. they brought appliances to 
the spot and discovered me at the 
bottom. I was soon restored to day­
light and life once more. The as­
sailants never were discovered. As 
for me, ever since my narrow es­
cape from utter annihilation I have 
given all casting pits a wide berth; 
indeed, I soon after changed my 
occupation and sought different lines.

Erwin Nelson.

examining the youthful medico gave 
utterance to several sarcastic remarks 
tending to throw doubt upon the 
ability of so young a man.

One of the questions was: "You are 
entirely familiar with the symptoms 
of concussion of the brain?”

"I am.”
"Then,” continued the cross-exam­

iner, suppose my learned friend, Mr. 
1 aylor, and myself were to bang our 
heads together, should we get con-1 
cussion of the brain?”

"Your learned friend, Mr. Taylor, 
might, suggested the young physi­
cian.

The everlasting sermon seldom 
leads any to the everlasting salva-

Write us for prices on

Feed, Flour and 
Grain

in carlots or less. Can supply 
mixed cars at close prices and im­
mediate shipment.

We sell old fashioned stone 
ground Buckwheat Flour. Now 
is the time to buy.

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mfr.

Grand Rapids, Michigan

Pure Apple Cider Vinegar
Absolutely Pure Made From Apples

Not Artificially Colored 

Guaranteed to meet the requirements of the food laws 

of Michigan, Indiana, Ohio and other states 

Sold through the Wholesale Grocery Trade

Williams Bros. Co., Manufacturers
Detroit, Michigan

Mother’s 
Cornmeal

None Better
The finest product of the best part of the golden 

heart of the corn. Scientifically milled with modern 

machinery. Packed 36 3-lb. packages to the case.

Our Profit Sharing Plan
applies to

Mother’s Cornmeal
as well as to

Mother’s Oats

The Great Western Cereal Co.
Chicago



SPIRIT OF THE AGE.

Necessity of Having Money Every­
where One Goes.

^  you haven t any money you 
needn’t come around.”

A worldly friend of mine— perhaps 
in a pessimistic mood at the time— 
gave me this suggestion of a text the 
other day as standing for the modern 
spirit of the age. Considering the 
topic, too, I must confess that it is 
near enough a literal truth to com­
mand attention.

Where is it that the man or woman 
may go in these material times with­
out a last reassuring tap upon the 
pocket to determine whether the 
purse be in place? The purse, above 
all things, may not be left behind!

As a guest, dining in a friend’s 
house where hospitality in its best 
sense should be expected, that purse 
may be a one thing needful. Cards 
almost universally are complements 
to hospitality, and cards to be “in­
teresting” demand that stakes shall 
be played for. Poker, in the library 
or smoking room, no longer exacts 
explanation. “Bridge” has come to be 
regarded as one of the society evils 
of the time. At even such innocent 
sounding games as “pitch” and 
“clinch” the player may lose $4 or $5 
in an evening.

“ If you haven’t any money you 
needn t come around!”

There are thousands of homes 
however, in which cards are not tol­
erated. But in these homes may the 
hosts absolve themselves at all times 
from the charge that a guest need 
not remember his purse?

One of the most widely observed 
of all entertainments in the home is 
that based upon a birth or wedding 
anniversary. Acceptance of such an 
invitation always depends upon the 
condition of the guest’s purse— in 
fa-ct, the invitation on such an occa­
sion may be a command upon the in­
vited one to send his contribution, 
regardless of his own personal ap­
pearance. Children are educated to 
this observance of birth anniversaries, 
and in the issuance of invitations on 
such occasions the spirit of “graft” is 
fostered in the young when the 
mind is. most susceptible to the subtle 
influence.

Before the home is founded the 
young parties to its future are exact­
ing of  the purse which shall be in 
place. Perhaps never before in the
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history of civilization did the average 
courtship of the young man and 
young woman cost so much money.

The times at the best are extrava­
gant. The ideas of the young man 
and the young woman of the middle 
ciass are far above their means. The 
young woman, making her debut, has 
nursed the glittering possibilities of 
her condition. She has beauty and 
attractiveness of personality. She 
might deny that she ever had a 
thought of selling these charms—per­
haps she hasn’t— which is sadder 
still.

For the average young woman to­
day as surely is marketing these pos­
sibilities as if she stood in the marked 
place for the highest bidder.

One of the easiet and yet harshest 
criticisms of the young man admirer 
to-day is the confession of the young 
woman to whom he is paying atten­
tions that she regards him in slang 
phraseology, as a “tight-wad!” The 
box of candy which he brings is not 
as large or select as she is led to ex­
pect. Neither the theater nor the 
seats in the theater are as choice as 
she would like. There are more se 
lect and expensive restaurants for the 
after theater supper. Perhaps going 
home in a cab does not appear an 
item of expense justifying to her the 
use of the street car.

Her attitude at once is: “If you 
haven t any money you needn’t come 
around.”

But having the money— getting it 
somehow and coming— what a source 
of future unhappiness these two mis­
guided ones may be laying up for 
themselves. With the young man 
straining his resources and credit in 
the courtship of a young woman 
who may have no knowledge of the 
strain before marriage, he is count­
ing upon marriage as the date of the 
sharp retrenchments that will be nec­
essary. That courtship has establish­
ed itself in great measure upon the 
liberality of the young man’ purse. 
How easily the tenses of the verbs 
may be changed in the mouth of the 
young woman:

If you hadn’t any money you 
needn’t have come around!”

One may not go to church with­
out the reassurance which comes of 
his purse in his pocket.

Tn most cases, indeed, he has no 
material reason for expecting the 
privilege of immunity from a contri 
bution. The church is established

on a material basis and money is nec­
essary for its maintenance. At the 
same time there are ethical philoso­
phies in religion which may hold out 
to the chance churchgoer that chance 
of a free seat at service, when the 
church is accentuating the material 
utterance:

If you haven’t any money you 
needn’t come around.”

I recall an experience of my own 
m this connection. I had occasion in 
a hurry to enter a fashionable church 
a few years ago in order that I might 
make some hurried notes of an ad­
dress to be made there. When the 
address was done it was necessary 
that T should leave the church. I 
took a seat far back. When the 
sermon was done, in the stir follow­
ing the silence, T got up to tiptoe out. 
Quick as a flash a church usher 
reached for the long handled contri­
bution net and passed it under my 
nose so that I had difficulty in pass­
ing around the obstruction. T got 
the message of that church without a 
trace of softening: “If you haven’t

any money you needn’t come 
around!”

These suggestions as to the modern 
necessity of money have not at­
tempted to include those places 
where money naturally would ap­
pear a necessity— they have treated 
conditions in which the necessity of 
money would be a second thought.

But where money always has been 
a sine qua non. that money to-day is 
multiplied in quantity and made more 
necessary through an ever increasing 
emphasis on the statement;

If you haven’t any money you 
needn’t come around!”

John A. Howland.

Easily Arranged.
Swiggs— My wife and T both had se­

vere colds at the same time and the 
doctor prescribed quinine and whisky, 
but my wife couldn’t swallow the 
whisky.

Briggs— What did you do about it?
Swiggs—Oh, I gave her the quinine 

<l|Td took the whisky myself.

Established 1872
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Are You a Storekeeper?
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IS HE A CRANK?

Merchant’s Opinion of Pinch-Penny 
Employers.

W ritte n  fo r th e  T radesm an .
"T h ere ’s a fine chance of getting 

the \\ hite Star Manufacturing C om ­
pany to move here,” said the grocer, 
camping down in the hardware man’s 
easy chair. " W e  ought to get a move 
on and boot the thing along.” 

"Em ploy many people?” asked the 
hardware man.

“ Yes; from fifty to a hundred 1 
hear.”

“ That is something. Men or 
women ?”

"Both.”
“Children ?”
"W h y,  I presume so. T h e y  have a 

lot of  work that children can do.” 
The hardware man lighted a cigar 

and smoked meditatively.
" H o w  much will you give?" asked 

the grocer.
‘  Th e y  ve got to show me before 

I ’ll give a cent.”
“ W h a t ’s the grouch now?” de 

manded the grocer. “ Y o u ’re usually 
willing enough to help boom things.” 

“ I don’t believe this is a good thing 
for the town, replied the hardware 
man. “ A  cheap lot. I take it.” 

“ W hy, T understand their payroll 
is from $250 to $300 a week. That 
will help some when it comes Sat­
urday night.”

“ And employ nearly a hundred 
hands? Not for mine.”

I presume they know what wages 
they can afford to pay.”

"I presume so. Well, if they can’t 
do business like other people let them 
get out on the road with a shovel. 
There are too many manufacturing 
firms moving into small towns where 
there are women and children to be 
hired. They  don t pay living wages. 
T hey  set the scale in the town, too, 
for others will not pay more than 
they do. T hey  are a nuisance, and a 
detriment to any town.”

“ Y o u ’re a crank!”

Am I a crank.-'’ laughed the hard­
ware man. “ Look here. Did it ever 
occur to you that the workers o f  the 
country are also the consumers 

“ W hy, of  course.”

Well, then, when a manufacturer 
grinds his employes down to a few 
cents a day, what good is he in the 
industrial world? W hat sort of  figure 
do hi semployes cut in the world of 
consumption? T h e y  are consumers, 
only they don’t consume, because 
they haven’t the price.”

Competition,”  said the grocer. 
The  manufacturer has to govern his 

wages by those paid by  his competi­
tors. Tf it costs him more-to make 
his goods than the others pay, he goes 
to the wall. T don’t see any way by 
which a manufacturer can permit out­
siders to fix his wage scale for him.” 

T hat’s the old story. Competition 
is to blame for everything, if you 
believe the manufacturers. And 
wage-earners always get the worst 
of  it. There  is one sure way by 
which an employer can reduce his 
expenses. He can employ women 
and children and cut wages! They  
don’t seem to think that when they 
cut wages down to the barest and 
most frugal living they do an injus­

tice to business men like you and 
me.”

The grocer laughed.
They don’t have to consider other 

business men,”  he said.
O f  course they don’t. But look 

here. Suppose every business man in 
this city should fire his clerks— heads 
of families— and employ women and 
girls at half the wages? I have a no­
tion that in time the women could 
do the work. Suppose every man 
pinched his force down to the last 
penny. Y o u ’d have a fine stock in 
your store! \ o u ’d sell the cheapest 
grades of everything. The families 
would be obliged to live on potatoes 
and bread. The other business men 
would be in the same fix. I tell you 
again that the wage earners are the 

I consumers of  the country, and when 
! you grind them down to starvation 
wages you ruin the trade of the 
country.”

“ Oh, but you’re a crank, all right!” 
“ The mechanics of this city appear 

to be doing pretty well now,”  con- 
tinued the hardware man. “ T hey  earn 
r ,u- wages, patronize you and me lib­
erally, send their children to school 
and buy homes. Now. you let one 
of these shyster factories come in 
here with a next-to-nothing wage 
scale and other employers, seeing 
how cheaply human beings will un­
der necessity barter their time, will 
cut wages. Tn a year or two all the 
members of the family will be work­
ing. and the receipts from their joint 
efforts will not be larger than the 
man earned before.”

“ But you can’t dodge the fact that 
the $300 a week they pay out for 
wages is just that much addition to 
the cash of the town. Besides*, peo­
ple will live better and build more 
homes when the entire burden of the 
family is no longer on one pair of 
shoulders. T’d rather see my young 
ladies working at some light employ­
ment than traveling the streets, look­
ing for mashes.”

“ The old story again,”  said the 
hardware man. “ The $300 payroll of  
the factory would soon be nullified 
by  reductions in other shops. I ’ll tell 
y o u  right now that an employer will 
not pay $2.50 a day when a man next 
door is getting men for $1.50. D on’t 
let it escape your memory that the 
workers are the ones we want to 
boost, and not the men who hire 
them’. People don’t employ other 
people just out of philanthropy. T hey  
are in business for what there is in 
it, but they ought not to kill the 
goose that lays the golden egg. W e 
v.ant to see farmers get good prices 
for their crops, don’t we? W e  also 
want to see mechanics get good 
wages. W hen a factory pays such 
low wages that the employes live on 
salt pork, potatoes and soup bones, 
and buy only the cheapest grades of 
clothing, it is a curse to a town.”

W e 11 get you a date before the 
next labor federation meeting.”

‘ Not at all. I ’m not stuck on 
trades unions, as at present con­
ducted. Let  us suppose that our 
town is alone on an island in the 
sea. and that we have to be self sus­
taining. H ere’s a man making a fine 
$3-5o shoe, another making a fine 
watch to sell at $20, another making

fine clothing which brings about $30 
the suit. The wages paid are suffi­
cient for the purchase of these things, 
and all the shops work full time.

“ A long comes a captain of finance 
and butts into the show business. He 
thinks his men are getting too big 
wages. He makes a cut of half a dol­
lar a day. Well, that cut prevents 

,the workmen buying watches or fine 
suits. See? The result is that about 
half the tailors and watchmakers are 
laid off, and those kept at work are 
cut in wages. The men who are laid 
off and cut in wages can’t pay $3.50 
for shoes, and the shoe manufacturer 
sees his trade going to the bow­
wows. He is beaten at his own 
game. He lays off part of his men 
and makes a cheaper shoe. B y  this 
time there are a lot o f  men out of  
work. They are no longer consumers 
in the true sense of the term, for 
they are barely getting a living. The 
men out of  work finally offer to work 
for less than the others are getting, 
and the wage scale is gone. Also 
there is no market for the products 
of the shops.

“ The wage payers have the scale 
down so fine that the men can’t buy 
the products of  the shops. They have 
hogged the game until they have 
ruined themselves. Now. you would 
rather pay a few cents more for a 
bushel of  potatoes or a barrel of flour 
in order to leave a good profit for 
the farmer. The high price is only 
a small thing for us, and it boosts 
trade. Just so we would rather pay 
a little more for a pair of trousers, 
or for a watch, or a pair of  shoes
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if our doing so would keep the shops 
running and provide good wages. As 
I have before observed during this 
brilliant essay on political economy, 
don’t ever let the fact that the wage 
earners are also the consumers es­
cape your attention. You deprive 
the consumer of the purchasing pow­
er and he will manage to exist in 
some way, but he is no longer any 
good to the world. He can’t buy 
what you have to sell. He can’t buy 
what his friends manufacture. He is 
a dead one. Wage earners do not 
bury the money they receive in pay­
ment for their work. They pass it 
along. They buy something with it, 
and every time a dollar passes from 
hand to hand it is the same as a new 
dollar put into circulation. You 
might as well reduce the circulating 
medium of the country 25 per cent, 
as to reduce wages the same amount.”

“So you won’t help get the new 
company here?”

Not until T see their payroll. We 
have a nice little city here, with in­
dustrious, self-respecting wtorking 
men. We have a lot of employers 
who pay wages sufficient for their 
men to buy what their fellow busi­
ness men make or have to sell. We 
work together and seem to be doing 
well. Now you get a pauper-wage 
concern here and it will be about like 
the illustration of the island commu­
nity. Tf these people can't get along 
without employing women and chil­
dren ten hours a day at $3 a week, 
or less, let them go out of business.”

All the same. I’d like to see them 
come.” insisted the grocer.

Of course,” laughed the hardware 
man, “when you get down to pauper 
wages the man who sells provisions 
gets all the money there is in circu­
lation. The slaves can't buy anything 
else. No, sir, I’m for a profit, or 
surplus, for wage workers as well as 
for business men. It helps trade. It 
pays. Alfred B. Tozer.

Scribblement Process of a Couple of 
Writers.

W ritten  for th e  T radesm an .
“ Did you ever notice,” asked the 

man who scribbles, “how much faster 
your thoughts drop on to paper when 
you are chewing gum? No? Well, you 
just try it, sometime, if you’re a vic­
tim of ‘writers’ itch’ and at all skepti­
cal. You’ll find your pen ten times 
more nimble and trenchant with a 
stick of gum working between your 
teeth than if your mouth is empty. 
Somehow, the continual effort at 
mastication of the stuff seems to 
give an impetus to your grey matter 
— also laboring away, or at any rate 
endeavoring to do its best— or worst! 
Yes, if you are in doubt as to my 
statement, try it once.

“Then there’s another thing I find 
to be true in my own case: A scrib­
bler can write twice as well when he’s 
comfortably bolstered up in bed as 
he can when sitting in the easiest 
chair he could possibly select. ThatD 
a cinch, too. Tf he’s ensconced in a 
soft chair, of an evening, and thinks 
he will get at some article for a 
magazine or newspaper that he’s had 
in mind for some time to put in 
print, but through having dillydal­
lied so long he fairly hates the

thing— I say, if he’s in this frame of 
mind and sits up in an easy chair to 
do the job, ten to one he feels over­
powered by the task and allows a 
drowsiness to steal over him— does 
not even try to shake it off— and-first 
thing he knows a winking and a 
blinking time ends in a sinking time 
— of the head on the chest— and there 
you are. Snoring soon startles him 
from his slumbers. He arouses him­
self, but only to sink deeper into 
oblivion, when he is in for a two or 
three hours’ stretch of ‘sleep, blamy 
sleep, Heaven’s sweet restorer.

“ lhis is what happens to him 
who attempts to do a scribbling 
stunt sitting in a chair. No, for un­
adulterated east for writing, give me 
a good soft bed, with three pillows 
up my back, the room sizzling hot 
from radiator, register or stove, plen­
ty of windows open to let in God’s 
ozone, a low stand by my elbow for 
papers, etc., and, most important of 
all, a bright electric light above and 
directly back of my head and my 
thoughts fairly fly from the end of 
my pencil. Thus fixed with matters 
to my liking what I set down seems 
to come from some source outside 
of me— it just writes itself— T don’t 
seem to do the thinking at all. Then, 
when I get sleepy, all I have to do is 
to gather up the written pages lying 
on the bed at my left side and put 
them, with the pad, on the stand by 
my head, turn off the switch and 
drop into the arms of sweet Mor­
pheus!”

That’s the modus operandi of one 
friend of mine who is addicted to 
the writing habit: and right vigorous 
English does he evolve from that 
luxurious lair of his.

Another friend pursues writing tac­
tics just the opposite of those de­
scribed by the first. T forgot to say 
that the latter always wants the 
house very quiet when he is ready to 
mount his Pegasus. But this feller 
No. 2 has a funny way with him 
when he gets a fit on for turning out 
literature. I will let him talk:

“Noise? T don’t mind it in the least 
when T am in one of my ‘fine fren­
zies.’ Tn reality, the more racket the 
kids make around me the easier it is 
to gather up out of the cobwebby 
corners of my brain the stuff I want.
I can’t so much as say ‘Boo!’ on pa­
per when my surroundings are still. 
When such a rare occasion does pre­
sent itself I am obliged, in sheer self- 
defense, to go out to the kitchen and 
unearth my wife’s biggest iron stew- 
kettle and beat thereon a tim-tom to 
make the witches bring back my 
wool-gathering thoughts. Oh, you 
needn’t laugh— fact! The children 
even climb all over me while I’m 
getting up my pot-boilers and the 
marauding seems really to assist in 
the bubbling procedure. I’m so used 
to confusion in our little castle that 
I don’t notice it a particle; think T 
couldn’t scare up an idea without it.

“No, T never do any writing in bed.
T fall asleep in two seconds when­
ever T attempt it. It dulls my facul­
ties; I’m no brighter than a mole 
when T try to scribble after dark. T 
have to, as I said, have a noise around 
me or I am unable to accomplish 
anything in a literary way. Under

that condition, and in the daytime, 
one thought crowds fast on another 
and before I know it an averagp ar­
ticle is finished.

“I contribute to the columns of 
several magazines, of widely varied 
interests. I have to feel just in the 
mood in order to write at all. Some­
times I can get up a readable article 
for one of them and can scarcely 
think up a line for another. Some­
times T dash off half a dozen articles of 
a morning for as many different pe­
riodicals, and then again T have hard 
work to get one prepared for Uncle 
Samuel’s mail-pouch— it all depends 
on the rust in the upper story, T sup­
pose.

“ But, as I remarked, deliver me 
from the namby-pambiness of writ­
ing in bed.” John Burton.

The Only Attraction.
‘ Is your husband going with you 

to the concert?”
‘Oh, no! He’s not interested in hats 

and frocks.”

Make Money EASILY
QUICKLY

in the real estate business under our co­
operative system, everywhere, no mat­
ter what your occupation. Our Cor­
respondence Course shows just how to 
start; it secures your appointment as our 
local representative. This opportunity 
offers unlimited possibilities for making 
money. Thousands have become pros­
perous, independent and men of affairs in 
this business without capital, why not 
you? Free book, endorsements, etc.

Am. School of Real Estate,
Dep’t  T, Des Moines, Iowa.

' fun for all—A ll the Year'Wabash
Wagons and Handcars

*’4'— The Wabash Coaster W agon— 
A suong, sensible little wagon 

for children; com­
bining fun with 
usefulness, it is 
adapted for gen­
eral use as well as 
coasting.

Large, roomy, 
r e m o v a b le  box, 

hard wood gear and steel wheels (Wabash 
patent). Spokes are drawn tight so there 
is no bumping or pounding. Front wheels 
turn to the center, so wagon can turn com­
pletely on a narrow Walk.
Wabash Farm Wagon—a real farm wagon 011 
a small scale, witli

and fifth wheel and 
necessary braces— 
strongly built, oak 
gear. W a b a s h  
wheels; front, 11 in. 
in diameter—back 
wheels 15 inches. Box 34x16x5^ inches.

Limited—A safe, speedv, 
a regular flyer. Built low 

down and well 
balanced so there 
is no danger of up­
setting. 36 inch 
frame, with Wa­
bash 11 inch steel

som ely painted inured aiTd^reen Affords 
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Wabash, Indiana

Geo. C. W etherbee & Company, D etroit, and 
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Catalog free.
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FRANKLIN

Type H Six Cylinder Touring Car $4000.00
Shaft drive. Sliding gear transmission. Three speeds and reverse. 

Franklin disc clutch. 120 inch wheel base. 7 passengers. 30 “ Franklin 
Horse Power. 2400 lbs. 60 miles an hour. Ironed for top and glass 
front. Full lamp equipment.

This car is the present-day limit of touring car ability. It seats seven 
facing forward. It s sumptous design, upholstering and appointments are 
in keeping with its ability.

It was a Franklin H converted into a Runabout, but with a load bring­
ing it up to 3150 pounds, which made the astonishing record of 15 days 2 
hours and 12 minutes over the roughest roads in the Uniied States from 
San Francisco to New York. More could not be said for its usuable 
power, reliability and endurance

Ask for the book containing story of this world’s record—also the new 
Catalog of 1907 Franklins.

Shaft Drive Runabout - $1800.00 Large Touring Car ■ . $2800.00
Light Touring Car .  .  $1850.00 Six Cylinder Touring Car $4000.00

ADAMS & HART, West Michigan Selling Agents
47-49 No. Division S t  Grand Rapids
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Keeping Trade Active on Liittle 
Men’s Wear.

While the great majority of the 
dealers of the country are not in 
healthy position with their winter 
stocks, there are some fortunate ones 
who to-day occupy an enviable place 
because of following a hand-to-mouth 
policy in buying. Because of their 
own light stocks some of these buy­
ers were market visitors during the 
fortnight, looking for jobs in good 
grades of boys’ and children’s cloth­
ing, which they declared they could 
sell up to the end of February.'But 
these buyers state they could not find 
desirable merchandise.

Inclement weather and unseason­
able mildness have contributed to the 
general bad trade conditions which 
have so severely affected business 
since the inception of winter and, 
with the weather very much worse 
than it was in the old year, the new 
one made a bad beginning for retail 
merchants. The very best and most 
ingenious efforts possible to stimu­
late business have been unavailing 
so far as overcoats are concerned, 
and these are the stocks which are 
largest. There is a little business 
doing now and again, but it is only 
on suits and is moderate.

Some dealers report that being un­
able to procure the winter suits they 
desired for January filling-in uses 
they were obliged to order in some 
of their spring purchases. Pending 
the arrival of those shipments wash 
suits were given prominence and with 
satisfactory results, all things con­
sidered. Now, these better class 
stores are forcing attention to their 
spring suits and reefers and washable 
goods, and claim to have gotten much 
better results, considering the weath­
er, than if they had attempted to in­
terest their trade in heavyweights. As 
one factor explained, “Of course we 
let it be known that we were selling 
our early spring arrivals at a close 
margin of profit, holding out this 
saving as an inducement to early 
buying on the part of the public And 
do you know, we found this scheme' 
worked as well as our former clear- 
ance sales. You have only to let 
the public know that they will make 
an actual saving by advance buying 
and you can interest them to the buy­
ing point as readily as in the case 
of clearance merchandise offered at 
bona fida reductions; in both in­
stances people buy. not so much be­
cause of any immediate want of the 
clothing, but because they realize that 
they are saving something by the 
transaction.”

The mild weather is having effect 
"pon wholesalers’ shipments of 
spring orders. At first they were de- 
■ vering only to distant points and to 
he South and Southwestern dealers 

who require their lightweights earl- 
t With the weather continuing 

unseasonably warm all over the coun­
t s .  dealers in other sections have 
been sending in hurry calls for som<?

parts of their orders, doubtless be­
lieving that if they can’t do business 
in heavyweights they can arouse in­
terest in lightweights.

Manufacturers have been so severe­
ly handicapped by the slowness of 
the mill deliveries of piece goods 
that possibly there will be some de­
layed shipments to retailers. At pres­
ent the manufacturers are (in making 
deliveries to those customers who 
have to have their goods first) try­
ing to satisfy everybody who has 
bought by giving Jones a little and 
saving some for Brown, while some­
thing is reserved for Smith, who al­
ways buys late. Yet it is generallv 
conceded that while the manufactur­
ers will do their utmost to take care 
of all the trade they can get, deliv­
eries will be behindhand well into 
May.

Basing their preferences as to over­
coats for boys for next winter upon 
the experiences of this, buyers de­
clare against the extremely showy 
weaves, such as herringbone, claini- 
mg that parents began avoiding these 
extreme weaves this season because 
they ‘got tired looking at them.” 
juyers, therefore, seem partial to 

plainly woven overcoatings in various 
shades of gray, Oxford and grav 
mixtures; also vicunas and friezes in 
gray and black.

Those buyers who represent the 
fine trade are out against Russian 
overcoats, stating that they are the 
only juvenile style which they saeri- 
hced this season, and that while thev 
will be an all-right model next yea'r 
>n fur-tnmmed style, because good 
for driving uses when the youngsters 
ire  taken out on the road, this sea­
son s experience makes buyers shy of 
me style for regular trade 

The three-quarter length reefer is 
decided favorite, and has been a 

-very popular garment again this sea­
son, so that predictions are made that

will be a great leader next fall in 
crays. browns, blue and red. in both 
the smooth and rough overcoatings. 

Apparel Gazette.

In a Good Cause.
“Man is not in a position to abol­

ish war,” Elihu Root once said 
There is still too much of the ani­

mal in him. Even when he seems 
most mild and good he may have 
cruel, bestial thoughts revolving in 
his mind. As an illustration:

“A prison chaplain one day found a 
convict feeding a rat.

‘Alia!’ the chaplain said, ‘so you 
have a pet, eh?’

 ̂es. sir. said the convict, his 
hoarse voice softening alid a gentle 
smile illuminating his hard face 
feed him every day. I think more o’ 
this here rat. sir. than I do of any 
other livin’ creature.’

"The chaplain laid his hand on the 
convict’s shoulder.

‘“ In every man,’ he said, ‘there is 
something o f  the angel, if we can 
but find it. How came you to take 
such a fancy to this rat?’

“ ‘It bit the jailer, sir.’ ”

The Efficacy of Drugs.
“Doctor, T want to thank you for 

y °ur valuable medicine.”
It helped you, did it?” asked the 

doctor, very much pleased.
‘‘Tt helped me wonderfully.”
"How many bottles did you find 

it necessary to take?”
“Oh. I didn’t take any of it. My 

uncle took one bottle and I am his 
sole heir.”

lr~~
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A specialized virtue and a big tree 
make little growths around them.

A dread of wrinkles never troubles 
the beautiful heart.

Cement Costs More.
Channel cement, which has numer-

ous uses m a shoe factory, has been
advanced 5 cents a gallon since the
first of tneyear There are over fifty
grades of cement suited to the needs
of different shoe manufacturers The
grade of cement is governed by the
puahty and. grade of the shoes made.
v-rude rubber is the essemi-,1 • j- , essentia intrre-
I " » ' " !  all leather cement; and
•aphtha ,s need g i„  ¡, tI,e ' li(, J

consistency, and the cheaper the 
grade the more naphtha is used 
Crude Para up-river rubber is now 
abom $,.25 a pound, with cheaper 
g ades ranging from 71 cents to $1 
per pound. Along with the higher 
cost of rubber naphtha has since Jan- 
nary 1 of the present year gone up
6 Ce" ts per S^llon and the cement 
manufacturers now have to pay T0 
cents more for the naphtha barrel 
than they formerly did. All this has 
forced the cement makers to advance 
he pnee of every grade of cement 

Just 5 cents a gallon.

The “Ideal” Girl in 
Uniform Overalls

All the Improvements
Write for Samples

There’s no come* 
back to “ Hermanwile 
G U A R A N T E E D  
C L O T H I N G ” gar- 
ments. They sell and 
stay sold.

They sell and stay 
s o l d  because they 
show in fabric, style, 
fit and workmanship 
value which the con­
sumer c a n n o t  find 
e I s  e w h e r  e — value 
which enables us to 
claim for “ Herman- 
wile GUARANTEED 
CLOTHING” that, at 
e q u a l  pr i c e ,  it is 
“ Better than Custom- 
Made” —value which 
enables the clothier 
handling it to meet, 
successfully, any and 
all c o m p e t i t i o n ,  
whether c u s t o m -  
made, pretended cus­
tom-made or ready- 
to-wear.

Every progressive re ta ile r 
is in te rested  in seeing the  
line which is " B e t te r  than 
Custom-Made.’* If  our sales­
man has not called on you. 
we will be pleased to  send a 
few sample garm ents, on 
request, a t our expense.

A pretty woman may marry 

tra™ 7 m n  t0 ,h '  gain of

MINNEAPOLIS

Herman W ile® Co. ;
B  I I F  F A L . O .  N . V ; ; i



THE DAILY GRIND.

Why Some Clerks Lose Their Am­
bition.

The large office which employs a 
great number of men clerks contains 
more dead hopes and buried ambi­
tions than possibly any other kind 
of business institution in the world.

This is a matter of  common knowl­
edge to all who are familiar with the 
personnel of  any big office. Take 
three score clerks and a similar num­
ber of workers of the same grade in 
any other line of endeavor and it is 
certain that the percentage of clerks 
who once were ambitious but have 
given up will be far above that of the 
other class.

This does not mean that the man 
who takes up clerical work as his 
vocation is more apt to give in 
quickly than he who pursues some 
other calling. Nor does it mean that 
the opportunities for advancement are 
fewer in office work. Nor that such 
vvork is any more crowded than other 
lines. None of these causes rriay be 
held responsible for the result men­
tioned.

The reason for the great number of 
unrealized ambitions in this line sim­
ply is: Monotony. The dreary mo­
notony of the clerk’s work kills more 
ambitions in his line than does whis­
ky. It is the one great drawback to 
office work as a career, and, judging 
from results, it is a serious one.

Here is the way the case usually 
works out. A  young man comes into 
an office. Perhaps he is from the 
country. If  so he is more filled with 
clean ambition than the city youth 
He has filled himself full of the stor­
ies of poor country boys who came 
to the city and became millionaires, 
and the one question that he asks 
himself seriously is: “ If they did it, 
why can't I?” He doesn't know a n y ­
thing about the thousand and one

T K A D E S M A N

reasons why the average man can 
not achieve success. He doesn't know 
wffiat the successful man must do. He 
simply says: “ I can,” and gets a job 
at $10 or $12 a w'eek, and imagines 
that his climb to the top has begun.

Perhaps he comes from the city 
high school. In that case he is a 
trifle more sophisticated in matters 
of life than the country boy. But 
about office work he knows nothing. 
He may have taken a course at a 
business “ college,” but as such ex­
perience is as different from real of­
fice training as a sham battle is from 
real war, he is ignorant of what lies 
before him.

A t  all events the newcomer to the 
office is filled with ambition. He 
knows that the top can be reached 
if one works hard, and is industrious, 
etc., and he sets his jaw  and throws 
himself into the fight upward with 
all the energy and industry in his 
composition.

His '•npetus is something startling. 
His motto is: “T h e  man who wins 
is the man who does things,” and he 
begins to do things with strength and 
main. He fairly champs for a chance 
to show himself and his worth: and 
the older clerks smile sarcastically 
and remember how they, too, once 
upon a time, long, long ago, were 
chock full of  the same bursting steam 
engine disposition.

The ambitious young beginner is 
put on the files. His work is to take 
reams after reams of paper of all 
kinds, and stacks upon stacks of 
cards, and file them away in the cab­
inets where they belong. Further­
more, he must help clerks find the 
card or record that they want. He 
begins like a fury. He jerks the 
cases off their shelves, jams the cards 
into them, slams them back, pulls 
down more, files away papers, throws 
the cases back, and looks around for 
more worlds to conquer.

He does this for a month, perhaps 
six weeks, perhaps eight, according 
to his disposition. Then he begins 
to slacken a little. There really is 
no use in working so hard over the 
job. If  he works hard he gets it done 
in three hours. Then the rest of  the 
day he must sit around and do noth­
ing. It always looks bad to be seen 
sitting around. Besides, it’s tire­
some. Therefore he begins to take 
it easy, and within four or five months 
he is trailing along at the regular 
file clerk’s pace, spreading his work 
out so that it lasts him from 8:30 
until 5.

In about a year he is put on a 
desk. Most probably it is the in­
voice desk. The ambition has had 
its razor keen edge taken off in the 
year at the files, but the promotion, 
along with the $2 raise in salary 
v/hets it up, and while it is not what 
it used to be it is a good impelling 
grade of ambition that makes the 
young man dig in and work as hard 
and well as he knows how. He feels 
that he has attracted attention and 
that in a little more time the chance 
for his ambition to force him along 
will appear. He has lost certain 
ideas concerning the upward climb, 
but still he is confident.

And now begins the saddest part 
of his story. There are few chances 
for promotion for an invoice clerk.

He is hired and paid simply with a 
view to gett ing a man to do so much I 
work each day and not at all with 
the idea of getting a man who will 
work himself up. He is a sort of  a 
machine. He must work a long time 
before his chance for an advance­
ment comes.

So, day after day, the ambitious | 
young man comes to the office at 
8:30, puts his hat and coat in the 
locker, removes his cuffs, and puts 
them in the drawer of his desk, 
swears at the office boy because the 
waste basket is gone, draws forth 1 
pad of invoices, along with ink and 
cork handled pen, puts on his sleeves, 
yawning even as he pulls them over 
his elbows, wearily mounts his stool 
and draws to him the first piece of the 
day’s work.

Until 12 o clock he sits on the stool, 
copying from order blanks, extend­
ing and footing. At 12 he dismounts 
and goes a block to the bakery lunch­
room, where he bolts his coffee and 
Pie in order to have time to smoke 
a cigar before getting back to the o f ­
fice. A t  12:30 or 1 he is back on the 
stool ready for more invoices. Un­
til 5 he works as in the morning. 
Then he goes home— and comes down 
and repeats the .same routine next 
morning.

There is no change for him, noth­
ing different happens. Sometimes he 
makes an error. Then he is called 
to the desk of the head clerk or the 
head.of the department, and the head 
says: “ Blank, you understand, of 
course, that errors like these throw 
the work of the department into con­
fusion and make things bad all 
around. Now, while your work main­
ly has been satisfactory, you must 
see that— etc., etc., etc.”

I'-ven the ‘call down” administer­
ed by the head is a matter of rou- 

| tine. After a man has been up on 
 ̂ the carpet three or four times it be

comes monotonous to him. He knows 
just what he is going to see, what the 
head is going to say, and how he him­
self is going to explain the matter 
away.

After a year or two of it the driv­
ing power of a young man’s ambition 
begins to slacken. He sits back and 
takes things as they come. He sees 
plainly that he can not rush matters, 
that the climb is a slow process, and 
he begins to feel less and less in­
clined to hustle and press onward 
rapidly.

He is just beginning to get into 
I the rut now. Two, or perhaps three 
I years later the rut owns his soul. He 
I has forgotten now that he ever was 
ambitious. It seems that he never 

j  in his life knew of anything but com- 
I ing to his desk regularly, doing his 
I work, and going away, for all the 
¡world like some high class automa­
ton. Perhaps he thinks occasionally 
of his fierce ambition of a few years 

J a£0. If he has grown lazy in the 
rut, he will laugh at the thought. If 
not, the chances are even that he 
will swear and go out and get drunk. 
Whatever he does, he knows that the 
days of his ambition are over, and he 
knows that it is the monotony of the 
office and nothing else that has kill­
ed him.

I This tragedy is repeated annually 
in every office of any size in the 
country. The percentage of dead 

j hopes and ambitions in such places 
grows constantly. Here is an o i l  
clerk's solution of the difficulty: 
“ Stay in an office three years. If  
you aren t somebody there then, you 
may know that you never will be. 
Then get out. Get out, if you have 
to go to shoveling dirt. Anything 
to get out. Tf you don't get out 
then, you never will and you’ll kick 
yourself  all your life for staying.”

Y o u  h a v e  h a d  c a lls  fo r

HIND SAPOLIO
If you filled them, all’s well; if you 

didn’t, your rival got the order, and 

may get the customer’s entire trade.

.  *1A? D f AP? L'°  ** * speciaI tol,et soap—superior to any other in countless ways—delicate
enough for the baby s skin, and capable of removing any stain.

Costs the dealer the same as regular SAPOLIO. but should be sold at 10 cents per cake
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Degradation of the Woman With the 
Wheelbarrow.

Those of us who are interested in 
the well-being of our sex and who 
are toiling with tongue and pen, striv- 
ing to gain for women the right to 
make an honest living and to stand 
free and equal before the law with 
man, read with an aching heart the 
statement of one of the engineers of 
the St. Louis, Memphis & Southeast­
ern Railroad that he had three wom­
en employed in wheeling dirt on his 
construction work.

“It staggered me a bit when I first 
observed them,” said the gentleman, 
but when I saw the relentless energy 

with which they hiked overloaded 
wheelbarrows up the dump, my pity 
went out to the barrows. Instead of 
their being objects of sympathy, one 
is rather inclined to envy their vig­
orous health and strength.

"The party is composed of a man, 
his wife and two stalwart sisters.
I here is a difference in the abilitv of 
husband and wife to handle a *bar- 
iou nf clods and the comparison is 
all in favor of the woman. The wom­
en say railroad work pays them a 
great deal better and is much easier 
than the toil they are accustomed to. 
They take their turn right alongside 
the men and wheel full loads in 'their 
barrows every trip. They would 
leugh at you if you were to offer any 
concessions to their sex in the way 
of reducing their freightage. Labor 
is pretty hard to get this year and it 
would not surprise me if the contract­
ors would have to fill out their 
gangs with quite a number of wom­
en before the season is over.”

One of the sights in Europe that 
never fails to shock and horrify Amer­
icans is the spectacle of women made 
mere beasts of burden, sometimes 
yoked by the side of a cow or dog. 
pulling heavy loads, every particle of 
beauty, grace and womanliness crush­
ed out of face and figure by inherited 
centuries of toil. That such a con­
dition of affair is coming to pass in 
our own country is enough to strike 
terror to our souls.

Such a scene is a searchlight turn­
ed on the decadence of man. Where 
now is the strength that once pro­
tected woman? Where the tender­
ness that kept her safe within the 
shelter of her home? Where the rev­
erence that shielded her from con­
tact with the roughness, the vulgarity 
the profanity of the common sweat­
ing, swearing ditch digger?

There was a time when the poorest 
and most ignorant white man in 
America would have died before he 
would have seen his womankind de­
graded to such labor; there was a 
tune when any man so employing 
women would have been ostracized 
by every decent man. and the pity 
of the thing is that these days are 
gone.

For you can not brutalize the wom­
en of a land without degrading the 
whole people. The stream of race

rises no higher than its fountain of 
motherhood. The peasant women of 
Europe, degraded to the level of the 
beast, bring forth the narrow- 
foreheaded, evil-passioned peasant— 
brother to the ox.” From the cabin 

of the poor American mother have 
come the poets, painters, soldiers, 
statesmen, that have made our coun- 
trj great, but they will come no long­
er when, as the chivalrous railroad 
builder prophesies, women are a fa­
miliar sight wheeling dirt on railroad 
embankments!

This is not to contend that women 
should not labor. No woman any 
more than any man has a right to 
eat the bread of idleness and defraud 
the world of the use of her brain and 
hands. Taking things on a mere 
brute basis, there is, perhaps, no rea­
son why the woman with physical 
strength enough should not even 
wheel dirt or do any other exhaust­
ing physical labor, but the sum of 
human progress has been the strug­
gle away from brutal ideals and it= 
crowning test the deference with 
which women are treated.

Civilization has made us relegate 
to woman the lighter forms of toil, | 
the work for which her physique fit­
ted her. and which could be done 
safe from degrading conditions, and 
to change this—to send her to sweep 
the streets, to throw up railroad eb- 
bankments, to stand behind the plow 
— is^a distinct step backward. It is 
man’s to bear the heavy burdens of 
life, woman’s to add grace and re­
finement to it; and it speaks ill for 
any community that permits these 
conditions to be altered»

It will, of course, be claimed by the 
prejudiced and the narrow-minded 
that the woman with the wheelbar 
row is the result of woman’s rights, 
that woman demanded the privilege 
of working and that she has gotten 
it with a vengeance.

Nothing could be a greater mis 
statement of the case. No woman 
bears such burdens unless they are 
thrust upon her; no woman leave 
her home for such work unless her 
hearthstone is cold and her cupboard 
bare. When she must go out into 
the world and work or else starve, 
she goes and pushes a wheelbarrow 
or does anything else she can for 
bread.

The shame of such a condition of 
affairs rests wholly with man. Be­
hind every working woman you will 
find some man’s failure. The spend­
thrift. the drunken husband, the 
no-account son, the gambling broth­
er these are the causes that send 
women to the stage, the paint brush 
the needle, the washtub, the board- 

tg-house and the wheelbarrow.
They have always existed, and all 

that we have done in modern times 
is to try to ameliorate the fate of 
the women whose men have failed in 
their duty to them. Time was when 
a woman went hungry and in rags 
if the men on whom she depended 
failed to provide for her. We have 
made it so she can provide for her­
self, for it is better for the woman’s 
soul that she even push a wheelbar­
row than that she eat of bread grudg­
ingly given.

We hear a great deal of the un­

quiet sex, and it is the fashion to 
represent woman as an unnatural 
creature who is a monster of ambi­
tion and industry and who pines to 
leave a luxurious home for the pleas­
ure of standing behind a counter or 
pounding a typewriter or dragging 
around on the one-night stands.

Nobody, personally, ever meets 
such a woman, but we have a child­
like belief in her existence, as in the 
bad witch in the fairy tale, and wt 
pity her men relation accordingly. I 
The truth is that, except in rare in­
stances. nothing but dire necessity' 
drives a woman away from home. 
It is the voice of little children cry­
ing to her for bread and not the 
whisper of ambition that drives her 
on: it is the need of those she loves 
and not selfishness or vain glory that 
nails her to her task when her heart 
faints within her and her courage 
turns to water.

The question of the working wom­
an is a great problem, economically, 
socially, morally, that the wisest 
among us may well try to solve with 
til the powers of heart and brain 
God gave us. As long as men are 

| weak, selfish and dissipated, as long 
as fathers and husbands spend on 
their vices the money which should 
support their families—as long as 
men arc even incompetent— women 
must be wage earners: but in the 
name of humanity let us make the I 
load light that we lay on shoulders 
too frail to bear the burden; in the 
name of the children yet to be born 
let us not lower the mothers with ' 
brutalizing labor, and for the fair

name of the land we love let us take 
away the reproach that the South 
was the first place to degrade Amer­

ican womanhood by setting women 
to wheeling dirt to build railroads!

Dorothy Dix.

Wonder If It Worked? 
v\ ife Have you any secrets you 

keep from me, dearest?
Husband— None, darling.
\\ ife Then I am determined 1 

will have none from you, either. 
Husband— You have secrets, then? 
Wife Only one. and I am resolv­

ed to make a clean breast of it. 
Husband (hoarsely)— Go on!
W ife— For several days I have had 

a secret— a secret longing for a new 
dress with hat to match.

Do you need more m oney in 
your business?

Do you wish to reduce your 
stock?

Do you want to close out 
your business?

If so, my business is to assist 
you successfully. The character 
of my work is such as to make 
good results certain. No bad 
after effects. Ample experience. 
Write for terms and dates.

B . H . C o m s t o c k , Sales Specialist
933  M ich. Trust Bldg.

GRAND R A PID S, MICHIQAN

With

You Have

A m e r ic a ’s  B e s t
Drinking: Coffees

They are the Peifected Result of Years of 
Painstaking Experiment and are the

Standard of Quality the 
Country Over

You are losing 
money and 

business every 
day without them.

Detroit Branch
127

Jefferson Ave.

The
J . M. BOUR CO.

Toledo, 0 .
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THE WHITE WAIST.

Two Hours Consumed in Making an 
Exchange.

Ih e  girl who had just come home 
from down town began to protest 
the instant she got into the room.

Don t ask me what 1 have in this 
parcel, she begged, “because I am 
trying to forget all about it. You 
see, it represents so much mentai 
anguish and physical weariness. Well, 
if you have to know, it is a white 
waist that I don’t in the least like and 
never shall wear and I knew I should 
not when I cravenly said I ’d take it. 
I got a perfect love of a white waist 
the other day at a sale and when 
it came home it was a size too small, 
so I took it back. I remember say­
ing just as calmly— when I was pin­
ning on my veil, too, so you can see 
how little I thought of the feat— that 
I would take back that waist and 
run in and exchange it on my way 
to the musical lecture.” She paused, 
groaned, sat down weakly and made 
motions for a cup of tea.

“ Well, didn’t you?” asked the girl 
who was manipulating the teapot.

Ihe  girl who had just come home 
gave her the look of one who has 
trod rocky paths of experience. “ I 
did,” she said, “and much more!” 

Overcoming her emotion she con­
tinued: “ I blithely crowded into the 
elevator, rode up to the third floor, 
sighted a placid, middle-aged woman 
cierk who was temporarily disengag­
ed and grabbed her. ‘I ’m in a hurry,’
] confided to her, thrusting my par­
cel into her hand, ‘and will you just 
change this for the next size and 
send it out? The address is on the 
slip.’

“ I was going to hurry away then, 
but there was an ominous calm about 
her that caused me to linger. She 
thought awhile and then she said that 
I ’d better take it to the desk and 
get a credit slip for it and then come 
back and buy a new waist. She said 
it would not complicate things on my 
bill. I did not see the point, but I 
took the fatal waist, hurried down to 
the ground floor to the exchange 
desk, waited fifteen minutes and then 
the clerk languidly told me that I 
would have to go to the exchange 
desk on the third floor.

“ I fought my way again into the 
elevator and on reaching the proper 
floor I aimed for the first desk I saw. 
T o  my importunities a person of 16 
gave a stony glare. T h . s  ain’t the 
exchange desk,’ she said, and then 
she continued her conversation with 
another superior young person. 
W hen I begged for directions she 
turned her head one-quarter around. 
‘First window down that way.’ She 
vouchsafed.

“ I hunted ten minutes until I found 
a cubbyhole in the wall with several 
women ahead of me pouring woe in­
to the ear of the disdainful young 
woman inside. When it came m y 
turn she listened until a small boy 
brought her a letter— then she glued 
her eyes on the envelope, which was 
a fat one. She seemed to consider 
me a personal enemy because I had 
a waist that was too small for me. 
She wanted to know why I hadn’t 
just taken it to a clerk and got an­

other. I explained at length. She 
looked at the letter again, frowned, 
grabbed the waist and disappeared 
down the aisle.

After a period during which time 
went on she came back without the 
waist. Taking no notice of me, she 
proceeded to open her letter. Noth­
ing further happened.

“ ‘Please,’ I said timidly, ‘what did 
you do about my waist?’

“ She regarded me severely and 
waved a hand up the aisle. ‘She’ll 
get you another one,’ she said, toler­
antly, and went on reading.

“ I am naturally optimistic, so I had 
hopes for twenty minutes. A t the 
end of that time a clerk came to- 
vard us and with my original waist. 

She said there weren’t any more of 
the size I wanted .We all looked at 
each other vaguely. They seemed 
willing to leave it to me, so I said 
that maybe I could find another pat­
tern that would do.

‘What shall I do with this waist?’ 
asked the clerk.

The girl who had been reading 
the letter looked up indignantly. ‘Oh. 
just leave it here on the desk!’ she 
said and began to read again.

I objected. I said I wanted a 
credit slip because otherwise I would 
be charged with two waists on my 
bill. I reminded her that I had spent 
the best part of the afternoon wait­
ing for a credit slip and I was going- 
to have it. I said I wanted to frame 
it and hand it down to posterity. She 
abandoned her letter with the air 
of a martyr, glared at me and then 
dashed off the slip. After that I 
strolled away to hunt waists.

“ There was absolutely nothing I 
wanted but a waist of the pattern 
they did not have. The clerk looked 
so injured and said so sternly that 
she had sold two like this to ladies 
from North College avenue that I 
did not dare say I thought it was 
ugly. I said she could send it up.

'Send it?’ she repeated, reproach­
fully. Her accent really would have 
convinced you that she herself would 
have to walk the entire distance car­
rying that waist. I hurriedly said 
that on second thought I ’d take it 
myself. Then I hastened awray. It 
was exactly two hours after the time 
I jauntily ‘ran in’ to exchange that 
wretched blouse!” She hurled it into 
the farthest corner.

“And that’s every blessed thing I 
did downtown,” she concluded, sav­
agely, as she reached for the sugar.

Recent Trade Changes in the Hoo- 
sier State.

Delphi— Edwin Sines will continue 
the grocery business formerly con­
ducted by Sines & Co.

Geneva— Deitsch & Callihan are 
succeeded in the hardware business 
by E. S. Callihan.

Muncie —  The harness business 
formerly conducted by N. If. Sher­
wood will be continued by Tyner & 
Sherwood.

Tipton— C. B. Hobbs will continue 
the grocery business formerly con­
ducted by Kirby & Hobbs.

Goshen— Ed. Rimpler has sold his 
grocery stock to Vance Crossley an d 
his mother, who will continue the 
business.

Goshen— The furniture and under­
taking business formerly conducted 
by C. B. Stiver and Earl Smith will 
cow be continued by Mr. Stiver.

Flora— Cbas. Reist succeeds Reist 
& Co. in the dry goods business.

Garrett— J. W . Bunyea is succeed­
ed in the piano business by C W  
Miller.

T.aFayette —  The grain business 
formerly conducted by Edgar T. 
Jones & Co. has been merged into a 
stock company under the style of the 
E. T. Jones Co.

South Bend— The South Bend Sup­
ply Co., dealer in mill supplies, has 
merged its business into a stock com­
pany under the same style.

Tocsin— Theo Crowl has sold his 
grocery stock.

It sometimes happens that when 
an actor finds things coming his way 
he tries to dodge them.
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KEPT BUSY.

The Story of the Fall of a Busy 
Man.

and note-book, it is speaking a bis , 
bright word for him merely to state 

i- that he rose from stenosrraoher to
von ^  fW1 . take pains to look the position that he finally held Very
you will find ,t written in the old ac- few stenographers ever get to be any- 

’P ec maxims for success chasing thing but stenographers, so one who 
w  , V s ° neJVIrtue that is Placed does rise above the common level is 
nead, neck and shoulders above a noteworthy exception

iTr7 w""k 1 r i , I Ia b eL ,h e ; !r' Ue «¡»»«¡»¡on and
• I  * , Y  ! b d Under many ability for keeping himself busy that 

d.fferen labels, and much good Eng-| won him the promotion. Most ste-
it Rnf H Wa, d . ,n descnbuig| nographers don’t keep themselves 

the kernel and th , busy— the boss has to do it for them.
Kemper did. Kemper was noticed. 
It was inevitable. He was noticed 
favorably.

m„athe_.P" Vatf  ° ffi?eS but his Pencil | course. The Vice-President had tak
en a particular interest in the young 
man, became more and more impress­
ed with his ability and promise, and 
wanted him for his own. Kemper, 
bustling about, saw that the Vice- 
President had taken an interest in

it. Rut the kernel and the sense of 
the whole matter are plain and sim­
ple, as are the kernels and meanings 
of most things— when you get down 
to them. It is just: Keep Busy! 
Keep busy! Keep busy all the time 
Ke\cr let up. And the busier the 
better.

Kemper was the original keep busy 
man. No bee, buzzing noisily over 
the Power covered lea, dipping into 
blossom here and there, picking the 
sweetest nectar to be found. and 
winging its speedy way home to help 
put by the winter’s store of honey 
for the swarm, ever was busier than 
Kemper. No ant. toiling without ces­
sation from daylight to dark, going 
and coming and coming and going 
with a grain of sand between its 
minute jaws, working out its brief 
span of existence in ceaseless activi­
ty. ever could give Kemper lessons 
on improving the shining hour.

Any admonition to “go to the ant, 
thou sluggard.” would have been tau­
tology applied to Kemper. He could 
have given the bee, the ant, and all 
the other professional busy creatures 
of the universe all the aces in the 
deck and have beaten them cold with­
out the aid of holdout, mirror, con­
federate, or any other ’assistance.

That s the kind of a chap that Kem­
per was. Busy and Kemper— the 
words were synonymous in the office.
V  hen a Going & Co. man wanted to 
express the ultimate possibility of 
busyness he did not say “as busy as 
a bee" or “as busy as — .” He said 
as busy as Kemper,” and those who 

knew Kemper knew that there was 
nothing to be said beyond this. Posi­
tively it is too bad that the men 
who wrote the “keep busy” maxims 
are all dead. They would have en­
joyed Kemper. But possibly they 
heard of him— if they didn’t it wasn’t 
his fault and then they must have 
shifted uneasily in the shrouds and 
wondered why they couldn’t be on 
earth to take the credit for the crea­
tion of such an embodiment of their 
precepts.

Kemper was the private secretary 
for the Vice-President. Originally 
he began as a stenographer. That 
was four strenuous busy years be­
fore what the real story writers call 
“the opening of this tale.” Three of 
these years had been spent as a 
stenographer. These were the years 
that made Kemper private secretary.
The other year was the time during 
which the private secretaryship had 
been his sphere of activity.

Now there are approximately i.ooo 
stenographers to every position of 
private secretary, arid as Kemper be­
gan as a common, ordinary stenog­
rapher. with nothing to recommend 
Him to the graces of the powers

“Keep an eye on Kemper,” said the f  7 °, " CXt t0 his
ice-President to the office * PaS.ted t.hem 0,1 the caIen<b»Vice-President to the office manager.
“A good man,” said the office man­

ager, nodding.
“A very good man,” said the Vice- 

President.
“You’ve noticed him particularly?”
“Well, I should say I have. Could 

not help it. A man who keeps him-1 *S 3 S° rt 0t a Sllent factor 
self busy all the time the way he agement of a big office. He is the 
does can’t very well escape notice human buffer between his employer 

looking for iust this Pinri [and *He public. He has neither opin-

him, decided that it was because he, 
Kemper ,had kept so busy, and 
thence qn his efforts along this line 
were doubled and redoubled.

His policy as a private secretary 
was cast in the same mold that had 
made his policy as a stenographer.
He wrote the words, “Keep Busy,” 
in indelible ink in his hat band, where 
they would be next to his mind,

---------  of his
desk, where they would always be
before his eye. and generally set the 
motto up as his creed of worship 
and followed it with slavish close-1 
ness.

Now, normally, a private secretary 
is a sort of a silent factor in the man-1

* -- nuiitc
wjien you’re looking for just this kind 
of men. Keep your eye on him. Tell 
me when he’s ripe for something bet­
ter.”

 ̂ es. sir, said the office manager. 
That is how Kemper began to be 

watched. After that there was, in the 
language of the historian of the prize 
ring, absolutely and completely noth­
ing to it. Once he was watched, it 
was inevitable that it would soon 
be seen how busy he managed to 
keep himself. Once it was seen how- 
busy he managed to keep himself it 
was inevitable that it w-ould be ob­
served that he did more— much more 
than the other stenographers. Once 
this was established it was only a 
question of finding out if he did his 
work well— which he did— and then 
after that it w-as only a question of 
a vacancy above into which he could 
be shunted.

The old incumbent of the private 
secretaryship died, or got drunk, or 
ran after a woman, or stole some 
money, or spelled a w-ord wrong, or 
betrayed the secrets of his employer, 
or neglected to ask for somebody’s 
card, or committed some other ter­
rible office crime, and he was let out. 
Whether the fact that the busy Kem­
per w-as waiting to step into his shoes 
had anything to do with his being 
discharged is a question not to be 
argued here, although the talk ran 
about the office at the time that Kem­
per with his pernicious activity ac­
tually hustled the old man out of 
his position. But then the office did 
not like Kemper, not a little bit. The 
thing is that the old man was lifted 
up and dropped, and Kemper, radiat­
ing activity, was put in his place. This 
is w-hat makes the story of Kemper 
and his wonderfully busy disposition 
possible.

If Kemper had continued to be 
nothing but a stenographer the story 
would never have been told. A ste- 
nographer could keep himself busy 
for years and years and never do 
anything that would make a story, 
stenographers being human machines 
who are mighty uninteresting in the 
main.

But Kemper became a private sec­
retary— to the Vice-President, of
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ions of his own nor desire to have 
any. He breathes when his em ploy­
er breathes, laughs when his em ploy­
er laughs, and lives and has his be- 
ing principally because the same can 
be said to be true of his employer.

Kem per decided that this was all 
wrong. H e had attracted attention 
because he was different as a stenog­
rapher. V ery  well, he would be dif­
ferent as a private secretary. Then 
he would attract more attention, and 
so more promotion, salary and im­
portance would follow inevitably. The 
best and easiest w ay to be different 
as a private secretary was to be some­
body, to mix up in the affairs of the 
office generally, to keep busy— and 
so Kem per was happy.

There is no doubt about Kem per's 
fulfillment of the plan that he had 
laid out. No one in the length and 
breadth of the office ever disputed 
for a minute the statement that he 
kept inordinately busy while he serv­
ed the Vice-President as a private 
secretary. N o one ever pretended to 
claim that he ever had seen a pri­
vate secretary who kept himself so 
busy. T hey admitted— all of them—  
that in this respect Kem per was a 
wonder.

‘‘Great man, that new secretary of 
mine,” said the Vice-President to The 
Head. “ N ever saw anybody like him 
for work. Never has an idle minute. 
Keeps him self occupied all the time. 
H e’s a corker.”

“ Hadn’t better boost him so much; 
som ebody might steal him from you,” 
said The Head.

“ No; it wouldn't be good business 
to do it. H e’s in a position now 
where he can do more work than any 
other place in the office. There are 
enough chances to keep a man busy 
there to utilize his energy and in­
dustry to the limit. Better let him 
stay where he is.”

“ W ell, you know you can’t keep 
an extraordinary man in that kind of 
a place for any great length of time. 
If he’s what you say, we’ll event­
ually have to give him som ething of 
importance.”

“ O, eventually, of course. But not 
just now. W e ’ll let him stay private 
secretary for a couple of years, any­
how.”

But they didn’t.
It was just one year after he had 

been promoted to the position— just 
one year of super-business— when the 
purchasing agent of the office came 
into the Vice-President’s room. The 
purchasing agent was an employe of 
tw enty years’ service to his credit 
and a reputation for efficiency.

“ Say, Mr. Blank, I want to have a 
talk with you,”  he began, abruptly. 
“ It ’s about this Kemper, your pri­
vate secretary. I want to know if he’s 
going to run the purchasing depart­
ment of this office or if I am. T h a t’s 
what I wrant to know. If he is, then 
I ’m going to step out. I f he isn’t, 
then I want him to keep his nose out 
of my business.”

“ W h y— w hat’s the m atter?” The 
Vice-President was astounded and 
shocked. “ W h y— ”

“ W hy, just this: Kem per’s so con­
founded officious that he isn’t satis­
fied with doing his own w ork; he’s 
got to be doing mine. Here are three 
orders for chairs that he has given

out personally without a word to me. 
Now, it was my work to buy those 
chairs. That’s what I ’m paid for, and 
I don't want anybody else to do my 
work.”

“ W ell, I'll see Kemper about that. 
I m sure there was no intent to step 
over you,’ replied the Vice-President.

In fact, I am sure Mr. Kem per only 
did this because he thought it was 
for the good of the firm to do it.” 

"Good of the firm nothing!” retort­
ed the purchasing agent. “ He paid 
$1.10 a chair more than I could have 
bought them for.”

An hour later three more angry 
em ployes entered the V ice-Presi­
dent s room in a body and in much 
haste. One was the head book-keep­
er, the second the auditor, and the 
third the cashier.

Mr. Blank,” said they, “ things 
have come to a point where they’ve 
got to be stopped somehow. Your 
private secretary, Mr. Kemper, is as­
suming powers that don’t belong to 
his place. Tf he is going to be onr 
superior we would like to know it.” 

“ W hat is the trouble?”
“ Simply that Kem per is issuing or­

ders over his own signature to all of 
us. Here is his latest:” .

The auditor handed over a note.
It was an order to change a certain 

part of the book-keeping system, and 
it was signed “ Kem per.”

“ Oh, that will never do,” said the 
big man. “ Oh, Kemper, come here! 
Here, what do you mean by issuing 
orders?”

“W hy, I thought you approved of 
my taking an interest in things 
around the office,” said Kemper. He 
was full of assurance. “ I issued that 
order because T saw that that change 
is just what our book-keeping system 
needs.”

“ T h e ----- you did!”  gasped the
head book-keeper.

“ Then you ordered some chairs, 
too, without consulting the purchas­
ing agent,” continued the V ice-P res­
ident.

“ Yes, sir. Our purchasing system 
is low, and I saw that the chairs 
v/ere needed at once. So I ordered 
them.”

The official gasped. “ Have you 
been doing many things like this?” 
he asked.

“ Y es, sir. This morning I asked 
the head of the bill desk to let out 
one of his men whom I ’d noticed as 
a shirker.”

The Vice-President toyed with a 
letter opener. “ W hat did the head 
of the desk do?”

“ Nothing.”
“ Then he’s different from me,” 

snapped 'his superior. “ I would have 
kicked you out of m y section.” 

“ W h y?”
“ W hy? W hy, for meddling, of 

course. And that’s what I ’m going 
to set you back for right now. M ed­
dling! W hat do you think this is— a 
kindergarten? Do you think you’re 
the only man in the place who knows 
anything? It seems so. W ell, you go 
back to your stenographer’s desk. 
You won’t have any chance to make 
yourself a nuisance there.”

But Kem per had just spirit enough 
to speak up and say that he guessed 
he wouldn’t go back— he would quit.
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The Shoe Store and How To Im­
prove It.

One of the m ost serious problems 
which the big storekeeping corpora­
tions have to contend with is the 
difficulty of getting the patrons of the 
establishment to visit the upper and 
lower floors. A  careful investigation 
made some time ago by a gentleman 
who was m aking a study of the mat­
ter showed conclusively that the great­
er proportion of the people entering 
large department stores did not leave 
the ground floor. I f  1 remember cor­
rectly. this percentage was about six­
ty. I hirty-eight or 40 per cent, went 
into the basement, fewer to the sec­
ond floor, and an astonishingly small- j  
et number to third and fourth floors. 
The person who was interested in 
making these investigations was the 
representative of a large elevator con­
cern. and he was responsible for the j 
origination of a gigantic escalator 
scheme which lie has laid before sev- ! 
era! of the larger store organizations, 
but this solution called for such radi­
cal departures in the matter of store 
design that it has not been adopted 
yet by any. His scheme provided for 
the installation of escalators in the
mo* t pn »minent and m ost v aluable
p< irtions of the store; for instance, at
the mam entrane e. and by this means
he hong it the patrons would lie al-
1110st unc mscious ly lured to the more
rem dc 1 » irtions of the building. It
was prop osed to sandwich am alter-
nate the counter s and escalat ors so
that the latter would be direi't ly  in
th e paths of the visitor, but th e main
ob je ction to this was the fact that it
was nece ssary to give up so much
valu able floor sj ace to the cscala-
tors Th e elevat >r man claime d that
the effect would be lost if the) ■ were
not place 1 under the very feet of the
pers ons is they entered the place.
But as f ir as I know at the pres-
ent time no 011c has been bold
enoi gh tr> carry out the sug'g estion.

T 1 e value of the first floor or an
othe rwise prominent location has
been very clearly demonstrated in the
e x pc ri enee of th e Alm s &- D oepke
L om pany in Cincinnati. I had an in-
teres ting talk with a traveling man
a feu * day. ago as he was just return-
in g rom a W estern trip, and while
in til at c ity  had talked with Mr.
Doepke and obtained the following 
facts from that gentlem an: The firm 
has lately made a great improvement 
m its building so that at present 
it is one of the most important es­
tablishments in the country. In mak­
ing certain rearrangem ents incident 
to the change the shoe department 
has been transformed from a non- 
paying department to a very satis­
factory one by a mere change of lo­
cation. This department was here­
tofore located on the second floor, 
and although every means was tried 
to attract business, the efforts were 
never successful. Tn the new build­
ing the experim ent was suggested to 
put the shoe store on the first floor

and a great deal of consideration was 
J given to the matter. It was finally 
decided to make this move and in o r­
der that the trial should be thorough 
in every particular it was located at 
the main entrance. The difference 
in the amount of business was evi­
dent at once and soon the shoe store 
in its new location was am ong the 
best departments, considered from 
the m oney-m aking capacity.

Outsiders who were watching the 
experim ent raised the objection that 
this increased business was in all 
probability done at the expense of 
other departments which are ordi- 

j narily given the preference as to loca- 
1 tion, but the members of the firm 
j have watched this and declare that 
I they can find 110 evidence of any in- 
| clination on the part of patrons to 
slight the counters which have neces- 
sarily been moved to make w ay for 

! the shoes.
There are a number of other radi­

cal innovations made in the e cj u ip - 
1 ment of this fine store. The custom 
usually followed o f  lighting the in­
terior of show cases with electric 
lamps arranged along the uprights 

I has been done aw ay with throughout 
■ the store. The whole store has been 
j very generously lighted, and this is 
said to be sufficient to properly illu- 
initiate the inside o f show cases. The 
objection made to the lamps is that 
their presence seems to have an ef- 

[ feet on some of the finer grades of 
goods. This is especially true of 
leather goods which are dried out 
by the action of the heat from the 
lamps.

I he introduction of electricity and 
its application for advertising purpos­
es has created a revolution in the 
methods employed by tradesmen to 
call attention to their wares and their 
place of business. An enormous 
amount of gray matter has been ex­
pended with great success in the de­
vising of apparatus with the result 
that an unending variety of catchy 
schemes have been brought out. The 
electric sign in one shape or another 
has been so simplified that they are 
now within the reach o f all. A t first 
they were somewhat expensive and 
had the disadvantage that th ey were 
made for each special case, and once 
erected they were capable o f bein 
changed in no particular. W hen the 
storekeeper grew  tired o f the sign 
which he happened to have there was 
nothing to do but put up with it or 
have the thing torn down and a new 
one built.

O f recent date there have been 
some welcom e improvements made in 
the electric sign in this respect. Tt is 
now possible to secure them with in­
terchangeable letter so that it is pos­
sible for the storekeeper or some of 
his assistants to change the legend 
at will, no technical knowledge or 
experience being necessary to accom ­
plish this.

_ Another innovation o f the electric 
sign is a little cap of colored glass 
which fits over the end of the light 
bulb and with their use the sign can 
be made to send out its message in 
a variety o f colors without the neces- 
sitv of investing in the colored lamps, 
which are expensive. W ith an in ter’
changeable sign and a small supply of

these caps a storekeeper can indulge 
in a new electric sign every few days.

A n extrem ely ingenious use of the 
current has lately been put into effect 
by a Cleveland, Ohio, concern where 
the display capacity of a small win­
dow has been quadrupled. This re­
markable feat was accomplished by 
raising and inclining a part of the 
window floor and having this por- 
tion in constant motion. The mov- 
ing‘ platform was constructed of small 
boards secured to an endless belt, 
which was kept m oving by means of 
a small m otor installed under the 
window. The moving portion was 
covered with a material of the same 
color and character as that on the 
stationary floor, and the intervening 
space was neatly hidden under the 
folds of the cloth. The articles to be 
displayed were neatly wired to the 
platform and when the motor was 
started it provided a continual pro­
cession of goods. In this manner the 
storekeeper was enabled to make a 
show of two hundred articles, where­
as before the installation of the m o­
tor driven show window the best he 
could do was fifty pieces. The novel- 
tj and m ystery of the moving floor 
was the means of attracting many 
persons to his window who other­
wise would have passed it by without 
a second thought.

A nother little device for catching 
the eye of the passerby is the flasher, 
which has also been a feature of 
economy, A  flashing light will thrust 
itself on the vision of a person at a 
long distance and hold his attention, 
wdiereas a steadily burning light ' 
would be lost among the hundreds 
o f others to be seen in the streets 
of a large city. It is impossible to 
walk by a flashing sign without g iv­
ing the thing some attention. Then 
the flashing lamp consumes only one- 
half the amount of current o f the 
constant one. Until recently the 
flash effect was secured by the use 
of an elaborate piece o f mechanism 
which naturally represented a consid­
erable investment of money, but this 
was improved upon by the introduc­
tion of a small flashing device which 
was inserted in the wire feeding the 
lamp. T he very latest achievement 
in this direction is the successful 
construction of a lamp with the flash­
er concealed in the base. These lamps 
are not much larger than the ordi­
nary type and cost but little more.

Another innovation which will be 
regarded with interest by storekeep­
ers generally is an arrangem ent of the 
tubes o f the pneumatic cash system 
so that it is possible for the sales­
persons to send their slips directly to 
the cashier without the necessity of 
their passing through the hands of the 
wrapper, but on the return from the 
cashier’s desk, the slips are delivered 
to the wrapper, who is thus enabled to 
make the necessary examination. The 
criticism that this leaves open an ex­
cellent means o f making mistakes is 
unfounded in the experience o f the 
firm.

One would hardly expect to hear of 
the use o f a pair o f  slippers as an 
advertising medium, but this is what 
the m anager of a certain New Y ork  
hotel is doing with great success. A s 
the guest is shown to a room he sees

BEEDEB’S
URDUS RSPIDS

Have a large stock 

for immediate 

delivery

The goods are right 

T he price is right

T hey are

ROT
made by a

TROST

HOOD'
[RUBBER COMPANY] 

BOSTON.

Seo. fl. Reeler & Co.
Ríale lip is

Gram lais, w .
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as soon as he gets a chance to look 
around a pair of strange looking slip­
pers on the bureau or some other 
prominent place. These articles are 
made entirely of paper, and are bound 
together by a cord. Attached to this 
is a little card Which tells the guests 
that the slippers are for his use, that 
they are new, never having been worn 
before, and if they are given a trial 
they will be found very comfortable. 
“ W hen you leave take them with 
you,”  says the card. T he idea has 
been found to be a happy one. T rav­
elers so often forget to bring a pair 
of slippers, and when they are on a 
visit to a strange city  they generally 
do a deal more walking than usual, 
so that the paper slippers are very 
welcome. The slippers contain the 
name of the house, and in this man­
ner are quite valuable as an adver­
tisement.— Geo. J. Jones in Boot and 
Shoe Recorder.

See That Shoes Are Fitted Right.
Q uality is a very important item in 

shoes, but no more so than fit. A  poor 
shoe that fits perfectly may outwear a 
good shoe that fits poorly, or rather, 
that does not fit. W hen shoes fit 
well it not only means no grief to 
the feet that wear them, but also no 
grief to the shoe. T hey wear out 
naturally.

But when they do not fit well it is a 
strain on the shoes as well as on the 
leet that have to wear them. If the 
leather is drawn tight over the foot, 
or some part of the foot, any rub­
bing that comes there will be much 
more destructive than it would be if 
the leather was not strained. Indeed, 
the fit, or lack of fit, often causes such 
a strain that the leather breaks 
through.

Often in such a case the blame is 
laid on the shoe, and it is condemned 
as a poor shoe when the facts of the 
case are entirely different. If the 
break in the leather is due to some 
fault of the leather the shoe will still 
fit the foot after the shoe is mended 
by bringing the leather together so 
that there is no more room in the 
shoe than before. But if the shoe 
must be mended so as to leave the 
shoe larger by not drawing the leath­
er together but bridging it with a 
patch, and if the shoe when thus 
made larger is not too large for the 
foot that has been wearing it, then 
the shoe was originally too small and 
any one who blames the shoe is eith­
er a fool or a knave. The one to be 
blamed is the one who is responsible 
for the fitting of theshoe, whether it 
is the custom er or the clerk. So re­
member that quality is not the only 
thing, and when you sell shoes see 
that they are fitted right. F itting 
shoes right costs less than good leath­
er, and is worth just as much.

A Thrilling Repast.
“ Lady,”  began the wanderer, “kin 

I chop some wood fur you?”
“ No, thank you,”  replied the up- 

to-date housewife; “ we cook and heat 
entirely by electricity.”

“ N othin’ I kin do to git a bite to 
eat?”

“ Yes. I f you care to peel the 
shocks from the electric w ires I ’ll 
allow you to eat the currents.”

Shoes in Sets.
“ It is rather odd,” said a retail man 

recently, “ that more retail men do 
not dwell upon the fact— one that is 
well known, by the way— that several 
pairs of shoes worn alternately will 
give to the customer more satisfac­
tion than one pair worn regularly. So 
far as I know, the only house that 
has ever drawn attention to this fact 
in its advertisements is a department 
store in Philadelphia. T his store 
some time ago made in the announce­
ment of the shoe department a state­
ment som ething like this: ‘T w o pairs 
of shoes worn alternately will outlast 
three pairs worn consecutively, and 
aside from the economy of such an 
arrangement the feet will be more 
comfortable and better dressed.’ Then 
the advertisement went on to speak 
of sets of shoes for men and women, 
there being two groupings made, each 
group consisting of three pairs, and 
figured respectively at the cost of $3 
per pair, making the total of $9 for 
the three, and $3.90 per pair, making 
a total of $11.70.

“ It is an idea that could be w ork­
ed out excellently. For -example, the 
retailer could make a window display 
of sets o f  shoes, showing in one 
group, say, a woman’s patent colt 
dress shoe, a glazed kid service shoe 
and a box calf or gun-metal storm 
boot, and corresponding lines for 
men, and on the price card give the 
total for the ‘set,’ rather than the 
price of the single pair.”

His Denomination.
A t the close of service one Sunday 

morning in a W ashington church the 
pastor went down the aisle, as is his 
custom, to greet the strangers in the 
congregation. W ith one such he en­
tered into conversation, during the 
course of which he asked:

“ M ay I ask, sir, to what denom­
ination you belong?”

“ W ell,” was the reply, “ I am what 
you might call a submerged Presby­
terian.”

“ I beg your pardon,” said the puz­
zled divine.

“ I was brought up a Presbyterian,’’ 
continued the stranger. “M y wife 
is a Baptist; my eldest daughter is a 
M ethodist; my son is the organist at 
a Universalist church; m y second 
daughter sings in an Episcopal choir, 
and m y youngest attends a C on gre­
gational Sunday school.”

“ But you contribute, doubtless, to 
some one church?” suggested the 
pastor.

“ I contribute to all of them,” said 
the stranger. “ That is partly what 
submerges me.”

Equity.
U ntil recently there was a part­

nership existing between two darky 
blacksmiths in an Alabam a town. The 
dissolution of this association was 
made known by a notice nailed upon 
the door of the smithy, which notice 
ran as follow s:

“ The kopardnershipp hertofor re­
sisting between me and M ose Jen­
kins is heerby resolved. A ll perrsons 
ow ing the firm will settel with me, 
and all perrsons that the firm owes 
to will settel with M ose.”

FOR MEN, BOYS &  YOUTHS 
HONEST WEAR IN EVERY PAIR

S O L D  H I E S
MADE BY

I CHS, HEROLD'BERTSCH SHOE C0.(

[THE SIGN OF GOOD BU SIN ESS.- — ——— ——11 —

Quality Counts
The big successes in selling goods have been made on the 

square deal, value for value basis.

Hard=Pan'Shoes
honestly made and marketed at a profit, command the public’s 
confidence, the essential of prosperous trading, and build up a 
trade for the dealer that sticks to his store.

Push your business ahead on the square deal proposition. 
Order a case of Hard-Pans today. A postal will do the business.

V -

Our Name on the Strap of Every Pair 
of the Original Hard-Pans

HEROLD-BERTSCH SHOE CO.
Makers of Shoes 

GRAND RAPIDS, MICH

C o n c e n tra te

Concentrate your business with us.

There are two classes of shoes, 

those that fit and wear and cost more 

and those that don’t and cost less. 

The first increase trade and make you 

money, while the second are apt to dis­

satisfy patrons at a small profit.

We don’t make all the good shoes, 

but those we do are strictly in the first 

class. Our kinds and styles are those 

that pull the good profitable growing 

trade your way.

Rindge, Kalmbach, Logie & Co., Ltd, 
Grand Rapids, Mich.

I
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i^ I e w t o r k  I
■ » M a r k e t

Special Features of the Grocery and 
Produce Trade.

Special Correspondence.
New York, Feb. 2— In the coffee 

trade there is not much to report, 
either of the speculative or spot mar­
kets. The form er shows considerable 
steadiness, ow ing to rather better 
cables from Europe, and at the close 
the situation can be characterized as 
steady. Jobbers report sim ply an 
every-dajr trade in the article. B uy­
ers are not purchasing ahead of cur­
rent requirements and seem to be 
awaiting the future with a good deal 
o f fortitude. A t the close Rio No. 7 
i? worth, officially, 7c. In store and 
afloat there are 3.898,875 bags, against 
4,278,891 bags at the same time last 
year. There are prophets in th is 
tow n who “ look” for a crop next 
year of som ething like 5.000,000 bags. ' 
Mild coffees have been in fair demand. I 
It will be interesting to note what 
a falling off there will be in the sup- | 
ply o f “ genuine” Arabian M ocha cof­
fee this year, ow ing to the pure food I 
law. H eretofore every grocer in the | 
land has always kept a full supply.

Sugar binders are taking things 
easy. T h ey are seem ingly pretty well 
stocked up, having laid in supplies 
under old rates and not being desirous 
of making very liberal purchases at the 
moment. The amount o f actual new 
business has been almost nil. Raws 
are quiet and fairly well-sustained.

T eas are steady for low grade C on­
gous, Indias and Ceylons, the supply 
of which seems to be rather, moder­
ate. Actual business has been light 
and yet matters have been worse. 
H olders look for som ething better 
as soon as stocktaking is over and 
the weather becomes more settled. 
M any of the orders come from buy­
ers well inland this week.

Nothing new can be picked up in 
the market relating to rice. Orders 
are generally of small character and, 
while there is a fairly steady under­
tone, the trade seems to be in a wait­
ing mood. Quotations are firmly sus­
tained. Choice to fancy head, 4k*(o> 
5 H c -

In spices we have a very firm and 
apparently advancing market for 
cloves, with Zanzibar w orth i$%,@ 
16c. O ther goods are doing as well 
as might be expected in midwinter 
and holders are, as a rule, very te­
nacious as to the value of their goods.

A  moderate enquiry, exists for gro- 
cery grades o f m olasses and, as stocks 
are in not overabundant supply, the 
outlook is in favor of the seller. Good 
to prime centrifugal, 27@3Sc. Syrups 
are in fair hemand and firm.

Tom atoes for future delivery are 
Aery firm and it is said that an offer o f 
80c for large blocks was turned down. 
Packers are holding for at least 8 2 ^ c, 
and they appear to think everything 
is com ing their way. T he year prom ­
ises to be a most interesting one for 
canned tomatoes. Little has been 
done this week in the spot market. 
Some goods have been offered at 
97V2C, but it would appear as if this

I fi8ure were about top rate. Future 
Maine corn is w orking out at about

5c f. o. b. factory and, of course, 
packers have no trouble in disposing 
of their whole output. N ew Y ork  
State corn, 8o@8sc. Peas and other 
goods in tins are selling fairly well 
and the department stores are w ork­
ing off enormous quantities every day.

T op grades of butter meet with 
j ready call and with little, if any, ac­
cumulation. The outlook is in favor 

| of still higher figures. F or stock that 
will pass unchallenged 33c is readily 
obtained. Seconds to firsts, 28@3ic; 
imitation creamery, 22(^25^ factory] 
i8j^ @ 2ic; renovated, 22@24c.

Cheese is steady on last week’s rate 
of 14HC for N ew Y o rk  State full 
ci earn. Stocks are becom ing well 
reduced and, as few holders govern 
the situation, they can and do have 
things their own way.

E ggs are weaker under freer re­
ceipts and, except for the very choic­
est stock, the market tends to a lower 
basis. Finest selected W estern, 26c; 
firsts, 25(J?2s ;^c ; refrigerator stock, 
22@23c.

SELL

M ayer Shoes! Sawyer’s
And W atch

Y o u r Business G row

(Excellent Report from the-Asylum 
City.

Pontiac, Feb. 5— In three short 
years the automobile industry of this 
city has sprung from nothing to a 

! point where 400 men are now em­
ployed. Pontiac has kept pace with 
D etroit in this respect and with the 
completion o f additions to the auto 
plants here the number of workmen 
will be increased fully 50 per cent. 
The two plants here are the W elch 
M otor Car Co. and the Rapid M otor 
Vehicle Co., both of which lead in 
their respective classes.

The Rapid M otor Vehicle Co., 
which a year ago moved into its new 
building, now has plans in the hands 
of contractors for bids on a new ad­
dition, 60x150 feet in size and two 
stories high. The addition will be o f 
the same material as the main fac­
t o r ,  cement block, and will be used 
for woodworking purposes. It will 
greatly relieve the congested condi­
tion of the present plant. The addi­

tion will also enable the com pany to 
increase its number of em ployes from 
200 to 300.

T he Pontiac Iron W orks Co. is to 
be the name of a co-partnership here 
which will equip a new foundry and 
machine shop. A. M. Skinner and E 
G. M eyer, o f Grand Rapids; W . H. 
H iggins, of Saginaw, and E. F. Skin­
ner, of D etroit, will constitute the 
firm. A  new gasoline engine, which 
is shortly to  be put on the market 
by a D etroit firm, is to be manufac­
tured here, the patterns and drawings 
now being ready.

Merely a Suggestion.
An elderly gentlem an was riding 

on a street car the other day. A  boy 
began to laugh, and laughed so he 
couldn t stop. T h e old gentleman 
told his mother that the boy needed 
a spanking, and she replied that she 
didn’t believe in spanking on an 
empty stomach, whereupon the man 
said: Neither do I; turn him over.”

W lien a young fellow  tells a girl 
he will love her always, sometimes 
they are both young enough to be­
lieve it.

FOR S A L E
General Stock

In thrifty Central Michigan town of 
350 population, stock of shoes, dry goods 
and groceries. Inventories $2,590. This 
stock is located in store building with 
living rooms on second floor. Rent $12 
per month. Leased until May 1, 1908 
and can be rented again. Nearly all cash 
business. For further particulars address 

T ra d esm a n  C o m p a n y ,
Grand Rapids, Mich.

1

K ë e l e j
( u r e

L I Q U O R  
MORPHINE
[S fJ fca re jS M Ç Ç ess .

Only One in Mich. Information.
GRAND R A P ID S,265So.Colle4eA ve

60 Years 
the People's 

Choice,

Blue.
F or the 

Laundry, 

DOUBLE 
STRENGTH

Sold in 
Sifting Top 

Boxes.
Sawyer’* Crys­

tal Blue gives a 
beautiful tint and 
restores the color 
to linen, laces and 

goods that are 
worn and faded.

It goes twice 
as tar as other 
Blues.

Sawyer Crystal Blue C o.
07 Broad Street,

B O S T O N .  - M A S S .

“Red Seal Shoes”
‘Red Seal is the seal of shoe quality for 

women. All leathers. Twelve styles. 
Blucher cut, lace or button, for house or 
street wear. Retails for «2.50 and «3 00. 

MICHIGAN SHOE CO., - .  n P T D n i T

Visiting
Merchants
Welcome

at our store whether you wish 

to purchase or not. Step in 

and have a look.

Hirth=Krause Company
16 and 18 So. Ionia St. 

Near The Union Depot
Grand Rapids, Mich.
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Some Facts About the Canadian Bean 

Crop.
Chatham, Ont., Jan. 31— In reply to 

your invitation for a report on -the 
Canadian bean crop, I have much 
pleasure in stating that, in order to 
get full and reliable information. I 
wrote several prominent bean dealers 
as to the acreage, quality and average 
bushels threshed per acre, also the 
different kinds o f  beans grown in 
their locality and kind of soil best 
adapted for grow ing beans. I have 
also taken into consideration the G ov­
ernment report of acreage planted to 
beans in the year 1906, and from the 
inform ation gathered, which I believe 
is about correct, I have much pleas­
ure in reporting as follows:
55,000 acres pea beans, 16 bu.

per acre ......................................880,000
x,ooo acres Y ellow  Eyes, 20 bu.

per acre .....................................  20,000
400 acres M arrows, 20 bu. per

acre .............................................. 8,000
200 acres Red Kidneys, 18 bu.

per acre .....................................  3,600
200 acres Mediums, 15 bu. per

acre .............................................  3,000
roo acres W hite Kidneys, 24 bu.

per a c r e ....................................... 2,400
100 acres Black T urtle Soup, 30 

bu. per acre ............................. 3,000

57,000 acres producing ........... 920,000

There are not many beans grown in 
Canada outside the Province of O n­
tario, and the bean section there lies 
south of a line drawn from Toronto 
to Sarnia, the counties of Kent and 
Elgin producing seven-eighths of the 
beans.

The quality of the 1006 beans would

not exceed three pound pickers. The 
average price paid to farmers for un­
picked beans, delivered at buyer’s 
warehouses, would be about $1.10 per 
bushel of sixty pounds. Value of 
1906 crop, $1,012,000; average per 
acre, $17.75. In addition the farmer 
has the bean straw, which is nearly 
equal to a half crop of hay for feed­
ing stock, especially good for cattle 
and sheep. Then the land, after har­
vesting the beans, is nearly as good 
as a summer fallow for winter wheat, 
and since we have a full line of ma­
chinery to plant, cultivate, harvest, 
load and thresh beans, it is no more 
labor to produce a crop of beans and 
take them to market than it is to 
handle a crop of wheat or other 
grain.

Loam  or gravelly soil is considered 
the best for pea beans. The land 
should be well drained. Spring 
ploughing with sod turned generally 
gives best results. M arrows, Y ellow  
Eyes, W hite and Red Kidneys will 
do well on rich clay land. Our most 
successful farmers pursue a rotation 
of crops. T hey take hay or pasture 
land, plough just before planting, 
turning over pretty deep sod and, aft­
er harvesting the beans, sow the land 
to winter wheat, seeding clover and 
tim othy the next spring on the last 
flurries of snow. T h ey  harvest the 
wheat, get the fall pasture and the 
next spring take off the crop of hay 
and then the crop of clover and seed or 
use for pasture. The next spring they 
turn over the sod and plant to beans. 
Tn this way the land is enriched by 
turning under the clover and, about 
the time the clover roots are decay­

ing, the beans are podding. This in­
sures a good crop and keeps the land 
in good condition.

Bean raising for market was intro­
duced in Canada about the year 1852 
by some Am erican families by the 
names of Ransom and Handy, who 
settled in K ent county; and beans, in 
this locality and by the same parties 
or their descendants, have been con­
tinuously ■ and successfully grown 
every year since.

Before 1890 Canada sold most of 
her beans to the United States and 
bought her canned beans from B os­
ton to supply our fisheries, also lum­
ber and mining camps. Now beans 
are generally used by all classes of 
people and the consumption of beans 
has largely increased and the can­
ning of beans in Canada has grown 
to be a very large and profitable in­
dustry.

O w ing to the great development 
going on now in Canada with our 
gold, silver, copper, lead, iron and 
cobalt mines, the lumber and fisher­
ies, together with railroad and ship 
building, and last, but not least, the 
settling of our millions o f acres of 
virgin prairie lands in the W estern 
Provinces, bringing a great flow of 
emigration to our country, there is 
a great increase in the consumption 
of beans. Unless our farmers largely 
increase the production of beans 
Canada will soon be an importer in­
stead of an exporter of beans.

N. H. Stevens.

W hen a man’si cake is dough he is 
quite likely to advertise himself as a 
dispenser of the bread of life.

Stretching It.
An Am erican visiting Dublin told 

some startling stories about the 
height of some of the New Y ork  
buildings. An Irishman who was lis­
tening stood it as long as he could, 
and then queried:

“ Y e haven’t seen our newest hotel, 
have ye?”

T he Am erican thought not-
“ W ell,”  said the Irishman, “ it’s so 

tall that we had to put the two top 
stories on hinges.”

“ W hat for?” asked the American.
“ So we could let ’em down until the 

moon went by,”  said Pat.

You Get Used To It.
“ A ll my old friends tell me the 

first year is the trying one for mar­
ried folks,” remarked the bride. “ T h ey 
say that if you get through the first 
year you ’re all right.”

“ Yes, that’s true,” said the woman 
who had celebrated her silver wed­
ding. “ You don’t mind it much after 
the first year.”

Why He Stayed.
“ And why,” asked the good man 

who was being conducted through the 
penitentiary, “ are you here?”

“ For two reasons,” answered the 
convict. “ One is because I can’t get 
a pardon, and the other is that the 
guard is so blamed careful.”

Knife or Axe.
The waiter girl knew a thing or two 

about table etiquette. So she sniff­
ed scornfully as she said, “ It ’s not 
our custom to serve a knife with pie.” 
“ N o?” remarked the patron, in sur­
prise. “Then brine me an axe.”

Send Us Your Orders
For Rubbers

If you want the best and want them quick. 
We’ve got the most complete stock in the coun­
try—everything in rubbers that a first-class store 
can want. If you haven’t had our catalogue 
please write us and we will take pleasure in 
mailing one and submitting samples.

The Beacon Falls Rubber Shoe Co.
Not in a Trust 236 Monroe St., Chicago
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QUALITY, NOT QUANTITY.

Earnest Plea for a B etter and Clean­
er City.*

W  hen the history of our country’s 
growth and development, covering 
the past quarter of a century, is read 
in the repose of a future generation, 
it will seem more wonderful than 
the fairy stories that are invented to 
satisfy the cravings of the youthful 
mind. It is doubtless true discover­
ies and developments will go on with 
the evolution of the human race. Y et 
it is doubtful whether any future 
given period of a like duration will 
witness anything similar to that the 
present generation has been perm it­
ted to see. This growth and attain­
ment have not been confined to any 
particular field of energy, but have 
been as wide and diversified as the 
temperaments of the human mind. 
Science has thrown off the swad­
dling clothes of a form er generation 
and has struck out boldly into the 
great unknown fields of research, 
bringing its discoveries to the door 
of every one who will receive them. 
T he heavens above us have been 
brought nearer by the tireless use of 
the telescope of the astronomer, 
while the bowels of the earth have 
been entered and the treasures be­
neath its surface brought forth to 
serve the purposes of man. In the 
fields of medicine and surgery deeds 
have been attempted and accom plish­
ed that seem almost miraculous. T he 
explorer’s spade has brought before 
our very  eyes the lives and charac­
ters o f generations living on this old 
earth thousands of years ago, while 
the venturesome traveler has pene­
trated almost every corner of the 
world. The scientist, the explorer, the 
traveler, the restless adventurer have 
all added greatly to the sum of hu­
man knowledge, and through their 
efforts made possible a broader vi­
sion— a higher civilization.

It is rather to the material growth 
and development of bur own land 
that we should turn our eyes to­
night. It has not only kept pace with 
all other fields of endeavor, but has 
outrun most of them. W hether much 
of it has benefited the race I will 
not say— that is another question. W e 
do know, however, that the luxuries 
of the past generation have become 
the necessities of this one and that 
to-day the daily newspaper, the m ag­
azine and all sorts of literature are 
found in a thousand homes where 
they were in one twenty-five years 
ago. W hether these things are bless­
ings to humanity or otherw ise is yet 
to be demonstrated. It is a question 
whether the transition from the “ sim­
ple life ’ has been an unmixed good. 
W e must fully realize the changed 
conditions to enable us to meet them 
intelligently, and measure up to our 
responsibilities. Much more is ex­
pected of the leaders in every com ­
munity now than was expected a gen­
eration ago. A  city or an individual 
that does not keep abreast of the 
times in methods and energy soon 
drops to one side while the procession 
m oves on.

For many years our whole popula­

tion has been m oney mad. T he in­
sanity is not confined to the captains 
ot industry, but has gone on down 
through every stratum of society, even 
to the coachman who demands a 

rake off” from the blacksmith, the 
harnessmaker, or other people who 
seek the patronage of the em ployer; 
to the waiter who will render proper 
service only to those w ho pay for 
it; to the salesman who is w illing to 
be subsidized so that his em ployer 
is compelled to purchase goods he 
does not want. Indeed, the one cry 
has been “ get m oney!” H onestly, if 
you can, but get it. I will not w eary 
you with the many illustrations that 
could be enumerated, for each one of 
you is fam iliar with plenty of them.

But, you say, W hat has all this to 
do with our organization or this 
evening’s gathering? Sim ply this; 
One of the most potent accessories

j  and its needs, from an outsider’s 
view? W hen I first visited here 
tw elve years ago I said, upon my 
return home, “ I f  I was not living in 
Grand Rapids I would live in T rav­
erse City.” I have never had any 
reason to change that statement. I 
will not dwell upon its many advan­
tages in the w ay of location and the 
character of the territory in which it 
is situated. You are familiar with 
them all. Traverse City should have 

j a population of at least twenty 
thousand to-day. W bo is to blame 
that it has not? Y ou  men here be­
fore me.

I assume the object of your organ­
ization is the same as ours, which I 
here quote:

T he ob jec t of th is  association  shall be 
to  p rom ote  in te g rity  and  good fa ith , ju s t 
and  equitable  princip les of business- to  
d iscover and  co rrec t abuses; to  e s ta b ­
lish and  m a in ta in  un ifo rm ity  in com m er- 
cial u sages; to  p rev en t o r ad ju s t con tro -

Now, su re ly  th e re  Is room  enough in 
th a t  p a ra g ra p h  fo r a  footing  fo r the  
m ost conserva tive  a s  well a s  th e  m ost 
progressive c itizen. T here  Is no aues- 
tion ab o u t ou r p la tfo rm  of princip les, an d  
the  honorable m otives fo r w hich th e  
B oard w as o rgan ised  ough t to  be suffi­
c ien t to  en lis t th e  ac tiv e  co-opera tion  of 
every  business m an  of th e  city.

/ « '  w,11! nioticl  th a t - ln th e  s ta tem e n t of th e  objects, th e re  is  no provision fo r 
th e  exercise of selfish m otives, th e re  is 
no reference w hereby  i t  can  be in ferred  
th a t  personal o r p riv a te  in te re s ts  a re  
ever to  be prom oted  o r conserved; b u t 
every  object of th e  p la tfo rm  of princip les 
is w ritten  upon a  c lean  p lank  w hich  in ­
cludes th e  en tire  c ity  an d  not clan  or 
single in te res t. N o tw ith s tan d in g  th e  hon- 
o ra tie  purposes i t  can  be fran k ly  s ta ted  
th a t  th e  Board h as  no t received th e  
h ea rty  sup p o rt which should com e from  
th e  business m en of an  e n te rp ris in g  p ro ­
gressive and  un ited  city , i t  shou ld  be 
one of our first du tie s  to  find o u t w hy 
th e re  h as  not been m ore in te re s t tak en  
in the  B oard; w hy we have n o t accom ­
plished m ore th a n  we have. I do n o t now 
re fe r to  those w ho a lw ays c ritic ise  and  
nnd fa u lt and  w ho n ev er do an y th in g  
them selves, b u t to  those  w ho a re  ind if­
fe ren t to  ou r w ork, ye t w ho have  in ­
te re s ts  v ita lly  affected by  th e  union  of 
ju s t  such efforts an d  energ ies a s  a re  se t 
fo r th  in our creed.

Of course, i t  is easy  to  say , “ T he B oard 
is no good—does n o th in g ,” an d  to  m ake 
sim ila r though tle ss  o r ig n o ran t rem ark s ; 
b u t no in te lligen t m an  w ho in v estig ates  
th e  w orkings of th e  B oard  will deny 
th e  necessity  of ju s t  such  a n  o rgan iza tion  
a s  th is  One. If. therefo re , th e  necessity
exists, w hy no t th e  su p p o rt of every  p u b ­
lic sp irited  c itizen? G entlem en, i t  should 
be th e  personal d u ty  of each  one of you

A m os S. Musselman

t h l R^ P° n!5e l. by Amos S- M usselm an a t  th e  annual banquet of th e  T rav e rse  C ity 
B oard  of T rade. y

to the material development of our 
country has been the organization 
of bodies such as this in every city, 
town and large village all over this 
broad land. T heir value to the com ­
munity in which they exist, when 
actuated by the proper spirit, can 
hardly be over-estimated. W here all 
the people of a city keep constantly 
talking about its advantages, and say 
nothing otherwise, that place is bound 
to attract attention first— then new 
inhabitants. H eretofore the w atch­
word of our enterprising towns has 
been “ a larger city— a larger town.” 
This is well enough in itself, but it 
seems to me that it should rather 
be “a better city— a better town.”  It 
is said that m any cities are now sub­
stituting the latter cry for the form ­
er. But what about Traverse C ity  i

versies  and  m isu n d erstan d in g s  w hich 
m ay  a rise  betw een persons engaged in 

t0 encourage im m ig ration ; to  se- 
th e  *.0<:a tlon  of a ll k inds of m an u ­fa c tu rin g  in te re s ts ; to  solicit th e  in v e st-

S . ° L l0rCalt an d  foreign  cap ita l and  gen- erall.v to  foste r, p ro tec t and  advance  the  
com m ercial, m ercan tile , m anufac tu ring , 
real e s ta te  and  m unicipal in te re s ts  of th e  

, ts  surroundings, especially  
th ro u g h  th e  e stab lish m en t of a  p e rm a­
nen t bu reau  o r office, and  to  use all 
leg itim a te  m eans to  m ake know n in v a ­
rious w ays th e  ad v an tag es  of G rand R ap ­
ids a s  a  m an u fac tu rin g  cen ter and  a  
place of residence.

I have recently reread the address 
I made six years ago when honor­
ed with the presidency o f the Grand 

j Rapids Board of Trade, and the con­
ditions here in many respects are so 
similar you will pardon me if I quote 
liberally from that address. Our 
Board had been going from bad to 
worse until our membership was 
greatly reduced, and that remaining 
was torn by factions and discord.

r  t * i* jl * ui yu  uto  See th a t  your friends* business a sso ­
cia tes  and  acq u a in tan ces  a re  p roperly  in* 
form ed a s  to  th e  o pera tions  of th is  
Board, and  th e ir  a ss is tan c e  secured. To 
th e  average  m an a  m em bersh ip  in th e  
Board of T rade  is looked upon a s  a  y e a r­
ly expense, sim ply because no d irec t m on­
ey value is re tu rn ed ; b u t a  b roader, 
c learer view  of th e  w ork  p resen ted  to  
th is  sam e m an will su re ly  m ake  m an ifes t 
th e  value of assoc iated  effort.

M ost of th e  energ ies of ou r lives a re  
given to  th e  accom plishm ent of sm all 
th ings. Some indiv iduals never do a n y ­
th in g  because th ey  can  no t do som eth ing  
g rea t, yet. the  g re a t num ber of sm all 
th in g s  daily  done well th ro u g h  a  life ­
tim e m ake th e  g ra n d e s t k ind  of a  su c ­cess.

So w ith  ou r B oard. If i t  can  no t 
m onthly  do som e g re a t th ing , i t  can do 
well all th e  w ork com ing w ith in  its  scone 
of action  and  should be ju s t  a s  loyally 
supported .

T here  should be a  lay ing  aside  of all 
personal in te res t, and  if th e  business  m en 
of G rand R apids w ould come to g e th e r in 
a  frank , info rm al w av. th e re  is no end 
to  th e  good th a t  could be accom plished 
by a  free in te rch an g e  of opinions. Men 
th u s  come to  know  each o th e r  a s  th ey  
did not before, to  u n d e rs tan d  th e ir  aim s, 
app rec ia te  th e ir  difficulties, an d  th u s  b e t­
te r  judge of th e ir  ach ievem ents. I t  is 
good fo r each one of u s to  be frequen tly  
rem inded of o u r d u ty  to  ou r city , th a t  
th e re  m ay  be a  b e tte r  and  w ider recogni­
tion of m utua l he lnfu lness in  th a t  w hich 
m ay  concern u s all.

A city  can no m ore s tan d  s till th a n  can  
a  m an. I t  e ith e r advances o r goes back  
even though b u t a  little  each  y ear. L e t 
each one ask  h im self w h a t he  ind iv idual- 
lv can do to  b rin g  ab o u t b e tte r  cond i­
tions.

W hy does G rand R apids n o t receive a  
la rg e r num ber of th e  new  en te rp rise s  in 
flie s ta te  th a n  it  does? T here  m u s t be a  
reason fo r it. C an w e n o t solve th e  
problem ? This b rings  m e to  th e  question  
of a  g u a ran tee  fund. W hile  w e do no t 
believe in th e  p rincip les of bonuses, we 
do believe th a t  th e re  a re  occasions w hen 
th e  expenditu re  of a  few  hundred  dollars, 
o r a  few thousand , can  be m ade to  b rin g  
la rg e  re tu rn s  to  th e  c ity . O the r c ities  
a re  doing active  w ork  in th e  w ay  of p ro ­
vid ing  sites, pay ing  m oving expenses and  
g iv ing  bonuses.

W e m ust grow , inc rease  o u r popu­
la tion , add to  o u r a sse ssm en t roll. T h is  
n a tu ra lly  leads up  to  our d u ty  in  m u n i­
cipal affa irs . T here  is no c lass  of c iti­
zens h av ing  a  m onopoly of th e  d u ty  of 
suggesting  changes in th e  conduct of our 
c ity  affa irs , and  su re ly  th e  ta x a tio n  rep - 
r £ser>ted by  th e  m em bersh ip  of th is  B oard  
should w a rra n t th e  keen est in te re s t in a. 
m a tte r  _ of th is  kind. T he B oard  should 
m ake its  pow er fe lt a long  th ese  lines, 
even though  critic ism  should com e from  
those who seem  to  de ligh t in  endeavor­
ing  to  be little  th e  influence of th is  o r­
ganization . T here  should be th e  m ost 
in tim a te  re la tions, betw een  th is  B oard  and  
ou r c ity  officials. I f  all a re  in e a rn e s t 
and  honest in  th e ir  endeavor to  fo s te r 
and  prom ote th e  b est in te re s ts  of th e  city , 
th e re  should n ev er be a n y th in g  m ore 
th a n  a  difference of opinion—an d  honest 
m en have  little  troub le  in  h a rm on iz ing  
th e ir  various conclusions.

I t  should be o u r desire  an d  pu rpose  to  
p rom ote  th is  close re la tion , so f a r  a s  in 
our pow er. T here  a re  no  po litics  in  th is  
B oard. Only th e  b est in te re s ts  of th e  
c ity  a re  before  us, an d  ev ery  energy  
availab le  should be called in to  u se  to  
fu r th e r  th ese  in te res ts .

[Mr. Musselman here stated that at 
the conclusion o f his address Sidney 
F  .Stevens arose and suggested that
3,000 copies be printed and distrib-
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uted among the business men of the 
city. A s a result of this circulation 
and active work on the part of the 
officers and committees of the organi­
zation the membership immediately 
began to increase, a guarantee fund 
of $10,000 was subscribed and the 
Board started on a career of pros­
perity which has not since been 
checked by any adverse condition. 
Before the expiration of his term the 
membership had been increased to 
500, and it is now maintained above
1,000 with com paratively little effort.]

Y ou  will know better than I wheth 
er much of this does not apply here 
in Traverse City. From  my observa­
tions I am convinced that it does, and 
in some respects the statements I 
have read are not strong enough.

I do not claim that your city has a 
m onopoly of selfishness, envy and 
jealousy in its midst, but I do think 
it has its share, and these are the in­
fluences that are keeping your city 
back, not only in population, but in 
other equally important matters. You 
have knockers here as elsewhere. 
W hile there is a saying, “ Every 
knock is a boost,” it does not apply 
to cities or communities. Remember, 
other cities are pulling together as 
one man to attract people, and when 
they get them within their borders 
the hospitality shown them does the 
rest. I could mention many places 
not m any hundreds o f miles from 
Traverse City, that are grow ing very 
rapidly, not having anything like the 
natural advantages you have here. 
Get together, men. B ury hatchets 
and differences if any exist. D o away 
with cliques or factions. D on’t 
knock an individual, for in doing that 
you knock your city. W ake up! 
T here is som ething more valuable 
than mere money. A  city with plenty 
of that without a strong character 
does not attract newcomers. Remem­
ber the city itself will only be of the 
standard of its individuals. I f  you 
are a sluggard— won’t pull unless you 
can have your own w ay— you are re­
sponsible to just that extent. It is 
not so much a “ larger”  Traverse C ity 
that I would urge as a “ better”  T ra v ­
erse City.

There is no influence so strong to 
add population as a high standard of 
citizenship. Local pride, civic pride, 
loyalty  to your fellow  business men, 
are the strongest cards any city can 
play. The revolution that has taken 
place in the public mind during the 
past two or three years in regard to 
dishonesty in high places, and ques­
tionable methods anywhere, is mak­
ing itself felt largely in organizations 
of this kind. T hese bodies of men 
are insisting upon better morals, bet­
ter sanitary measures, more practi­
cal educational methods. T h ey  are 
insisting upon cleaner streets, clean­
er backyards; urging that the chil­
dren be taught som ething about flow­
ers and encouraged to cultivate them 
in the humblest way.

Is your city abreast o f the times in 
this respect? I f  it is not, what could 
this body of men accomplish in the 
way o f development, with so little 
effort, as w orking along these lines?

N ow  I must close. Y our needs? 
T he same as all cities’— a higher 
standard of citizenship.

Hardware Price Current
AMMUNITION.

Caps.
G. D., full count, p e r m ..........................  40
H icks’ W aterproof, per m ........................  50
M usket, p e r m ...................... ......................  75
E ly 's  W aterproof, per m ....................!!! 60

IRON
B ar Iron  ..............................................2 25 ra te
L igh t B and ........................................3 00 ra te

KNOBS— NEW LIST
Door, m ineral, Jap . trim m ings ..........  75
Door, Porcela in , Jap . trim m in g s . . . .  85 

LEVELS
Stan ley  Rule and  Level Co.'s . . . .d i s .  

METALS— ZINC
Cartridges.

No. 22 sho rt, per m ...................................2 50
No. 22 long, per m .....................................3 00
No. 32 short, per m ...................................5 (10
No. 32 long, per m ......................................5 7,;

Primers.
No. 2 U. M. C., boxes 250, per m .......... 1 60
No. 2 W inchester, boxes 250, p e r m . . l  60

Gun Wads.
Black Edge, Nos. 11 & 12 U. M. C ...  60
B lack Edge, Nos. 9 & 10, p e r m ___  70
B lack Edge, No. 7, p e r m ....................... 80

Loaded Shells.
New R ival—F o r Shotguns.

Drs. of oz. of Size P e rNo. Pow der Shot Shot Gauge 100
120 4 1% 10 10 $2 90129 4 1 % 9 10 2 90128 4 1 % 8 10 2 90126 4 1 % 6 10 2 90
135 4% 1 % 5 10 2 95154 4% 1% 4 10 3 00
200 3 1 10 12 2 50208 3 1 8 12 2 60236 3% 1% 6 12 2 65
265 3% 1 % 5 12 2 70
264 3% 1 % 4 12 2 70

D iscount, o n e -th ird  an d  five pe r cent.
P ap e r Shells—N ot Loaded.

No. 10, p asteboard  boxes 100, p e r 100. 72 
No. 12, pasteboard  boxes 100, per 100. 64

Gunpowder.
Kegs, 25 lbs., p e r keg .............................. 4 90
% K egs, 12% tbs., per % k e g .......... 2 90
% K egs, 6% lbs., p e r % k e g .................. 1 60

Shot
In  sacks  con ta in ing  25 tbs.

Drop, all sizes sm aller th a n  B .......... 1 85
AUGERS AND BITS

Snell’s  ............................................................. 60
Jen n in g s’ genuine .....................................  25
Jen n in g s’ im i ta t io n ...................................  50

AXES
F ir s t  Q uality , S. B. B ronze .....................6 50
F ir s t  Q uality , D. B. B ronze ................. 9 00
F ir s t  Q uality , S. B. S. S teel ............... 7 00
F ir s t  Q uality, D. B. S teel ....................10 50

BARROWS
R ailroad  .........................................................15 00
G arden .......................................................... 33 00

600 pound casks .......................................  8
P e r pound ..................................................... 8%

MISCELLANEOUS
Bird Cages .................   40
Pum ps, C istern  ..................................... 75&10
Screws, New L ist ........................................... 35
C asters. Bed and  P la te  ...............50&10&10
D am pers, A m erican  ..................................... 50

MOLASSES GATES
Stebb ins’ P a tte rn  ............................... 60&10
E n terp rise , se lf-m easu rin g  ................... 30

PANS
Fry , Acme ......................................... 60&10&10
Common, polished .............................70& 10

PA T E N T  P L A N ISH E D  IRON 
“A ” W ood's p a t. p lan ’d, No. 24-27..10 80 
’’B " W ood's p a t. p lan 'd . No. 25-27.. 9 80 

B roken packages %c pe r lb. ex tra . 
PL A N E S

Ohio Tool Co.’s fancy  ............................... 40
Sciota Bench ............................................... 50
Sandusky  Tool Co.’s fancy  ................ ! 40
Bench, first q u a l i t y ..................................... 45

NAILS
A dvance over base, on bo th  S teel & W ire
Steel nails, base  ........................................ 2 35
W ire nails, base ........................................ 2 15
20 to  60 advance  ....................................... B ase
10 to  16 advance  .......................................  5
8 advance  ...................................................
6 advance ......................................................... 20
4 advance ...................................................  30
3 advance ...................................................  45
2 advance  ...................................................\ 70

F ine  3 a d v a n c e ......................................." ’ * 50
C asing  10 a d v a n c e ....................................... 15
C asing 8 advance  ....................................... 25
C asing  6 advance ....................................... 35
Fin ish  10 advance  ....................................... 25
F in ish  8 advance ..................................... 35
Fin ish  6 advance  ....................................... 45
B arre ll % advance  ..................................... 85

RIVETS
Iron  and tinned  ........................................... go
Copper R ive ts  an d  B u r s ........................... 45

ROOFING PLATES
14x20 IC, C harcoal, D e a n ........ ..............7 50
14x20 IX , C harcoal, D ean ..................  9 00
20x28 IC, C harcoal, D ean ..................15 00
14x20, IC, C harcoal, A llaw ay G rade 7 50 
14x20 IX, C harcoal, A llaw ay G rade 9 00 
20x28 IC, C harcoal, A llaw ay G rade 15 00 
20x28 IX, C harcoal, A llaw ay G rade 18 00

BOLTS
Stove ...........................................................  70
Carriage, new list ...................................  70
Plow ...........................................................  50

BUCKETS
Well, plain .............................................. 4 50

BUTTS, CAST
Cast Loose, Pin, figured ......................  70
Wrought, narrow ....................................  60

CHAIN
% in. 5-16 in. % /in. % in.

Common ........7 C ....6  C ....6  c ....4% c
BB..................... 8%C___ 7%c___6%c___ 6 c
BBB.................. 8%c.. .  .7%C---- 6%c...  .6%c

CROWBARS
Cast Steel, per lb....................................... 5

CHISELS
Socket Firmer ........................................... 65
Socket Framing .......................................  65
Socket Corner ........    65
Socket Slicks ............................................ 65

ELBOWS
Com. 4 piece, 6 in., per doz.............net 75
Corrugated, per doz.................................. 1 25
Adjustable .....................................dis. 40&1Q

EXPANSIVE BITS
Clark’s small, $18; large, $26 .............  40
Ives’ 1, $18; 2, $24; 3, $30 ..................... 25

FILES—NEW LIST
New American ......................................70&10
Nicholson’s ............................................ 70
Heller’s Horse Rasps ......................  70

GALVANIZED
Nos. 16 to 20; 22 and 24; 25 and 26; 27, 28 
List 12 13 14 15 16 17

Discount, 70.
GAUGES

Stanley Rule and Level.Co.’s .......... 6O&1 V
GLASS

Single Strength, by box ............... dis. 90
Double Strength, by box ............. dis. 90
By the light .......................................dis. 90

HAMMERS
Maydole & Co.’s new list ......... dis. 33%
Yerkes & Plumb’s .....................dis. 40&10
Mason’s Solid Cast Steel ......... 30c list 70

HINGES
Gate, Clark’s 1, 2, 3 ...................dis. 60&10

HOLLOW WARE
Pots ..........................................................50&10
Kettles .....................................................50&11
Spiders ..................................................... 50&i

HORSE NAILS
Au Sable .....................................  dis. 40&10

HOUSE FURNISHING GOODS
Stamped Tinware, new list ...................  70
Japanese Tinware ..............   6QA10

RO PES
Sisal, % inch and  la rg e r ......................  9%

SAND PA PE R
L ist acc t. 19, ’86 ...................................dis. 50

SASH W EIG H T S
Solid Eyes, p e r ton  .................................28 00

S H E E T  IRON
Nos. 10 to  14 ................................................. 3 go
Nos. 15 to  17 ...............................................3 70
Nos. 18 to 21 ................................................. 3 90
Nos. 22 to  24 ............................... 4 10 3 00
Nos. 25 to  26 ................................. 4 20 4 00
No. 27 .............................................. 4 30 4 10

All sh ee ts  No. 18 and  ligh ter, over 30 
inches wide, no t less th a n  2-10 ex tra . 

SHO V ELS AND SPA D ES
F irs t Grade, Doz........................................... 5 50
Second Grade, Doz...................................... is  Ou

SOLDER
V* @ % .......................... ............................  21

The prices of th e  m any  o th e r  qua lities  
of solder in th e  m ark e t ind ica ted  by  p r i­
vate  b rands vary  accord ing  to  com po­
sition.

SQUARES
Steel and  Iron  ....................................... 60-10-5

T IN — MELYN GRADE
10x14 IC, C harcoal ...................................10 50
14x20 IC, C harcoal ...................................10 50
10x14 IX, C harcoal ...................................12 00

E ach  add itional X on th is  g ra d e ..  1 25 
T IN —ALLA WAY GRADE

10x14 IC, C harcoal ..................................  9 00
14x20 IC, C harcoal ..................................  9 00
10x14 IX, C harcoal ...................................10 50
14x20 IX, C harcoal ...................................10 60

E ach  add itional X  on th is  g ra d e ..  1 50 
BOILER SIZE TIN PL A TE 

14x56 IX., fo r Nos. 8 & 9 boilers, pe r lb. 13 
T R A PS

Steel, G am e ................................................... 75
O neida C om m unity, N ew house’s ..40&10 
Oneida Com’y, H aw ley  & N o r to n 's . . 65
Mouse, choker, p e r doz. holes ............... 1 25
Mouse, delusion, per d o z .........................1 25

W IR E
B rig h t M arket ............................................. 60
A nnealed M arket ....................................... 60
Coppered M arket ....................................50&10
T inned M arket ...........................................50&19
C oppered Spring  Steel ............................. 40
B arbed Fence, G alvanized ..................... 2 75
B arbed Fence, P a in ted  ........................... 2 45

W IR E GOODS
B rig h t ............................................................. 80-10
Screw  E yes ................................................. 80-10
H ooks ............................................................ 80-10
G ate H ooks an d  E yes ............................. 80-10

WRENCHES
B ax te r’s  A djustable, N ickeled .................. 80
Coe’s  Genuine .............................................. 40
Coe’s Patent Agricultural, Wrought. .70-10

Crockery and Glassware
STONEWARE

Butters
% gal. per doz......................................  44

1 to 6 gal. per doz.............................. 5 %
8 gal. each .........................................  52

10 gal. each ..........................................  65
12 gal. each ..........................................  78
15 gal. meat tubs, each ....................1 13
20 gal. meat tubs, each .................. 1 50
25 gal. meat tubs, each .................. 2 13
30 gal. meat tubs, each .........................2 55

Churn*
2 to 6 gal. per gal.............................. 6
Churn Dashers, per doz..................... 84

Mllkpans
% gal. flat or round bottom, per doz. 44 

1 gal. flat or round bottom, each .. 5 % 
Fine Glazed Mllkpans 

% gal. flat or round bottom, per do*. 44 
1 gal. flat or round bottom, e a c h ....  |  

Stewpans
% gal. fireproof, ball, per doz.......... M

1 gal. fireproof, bail per doz............. 1  19
Jugs

% gal. per doz.......................................  54
% gal. per doz....................................... 43
1 to 5 gal., per gal............................ 7

.  SEALING WAX
5 lbs. in package, per lb......  9

LAMP BURNERS
No. 0 Sun ................................................  38
No. 1 S u n ................................................ ". 40
No. 2 Sun ....................................    §6
No. 3 Sun ..................................................  37
Tubular ............................................. ”  §4
Nutmeg ...............................................*,** i f

MASON FRUIT JARS 
With Porcelain Lined Caps

o- . Per grossPints ...................................  5 25
$uart» ...........................'..YYYYYY.l 50
Caps............................................................... 2 |6

Fruit Jars packed 1  dozen in box.
LAMP CHIMNEYS—Seconds.

Per box of 4 do*. 
Anchor Carton Chimneys 

„  Each chimney in corrugated tube
No. 0, Crimp top......................................1  74
No. 1 , Crimp top ...............................   7 1
No. 2, Crimp top ................. .................S 75
M Fin« Flint Glaee in CartonsNo. 0, Crimp top ....................................3  «4
No. 1 , Crimp top ..................................2  3s
No. 2 Crimp top ......................................4 35

kt Flint Glaee In CartonsNo. 0, Crimp top ................................ s s#
No. 1 , Crimp t o p .................................... '4  as
No. 2, Crimp top ................................... .. 94

Pearl Top in Cartons
No. L wrapped and labeled ................4 49
No. 2, wrapped and labeled ........... i  99

Rochester In Cartons 
No. 2 Fine Flint, 10 in. (85c doz. ) . . 4 90 
No. 2 . Fine Flint, 12 in. ($1.36 doz.) 7 90 
No. 2, Lead Flint, 10 in. (95o doz.) 5 M 
No. 2, Lead Flint. 12 in. ($1.41 doz.) 8 71 

Electric In Cartons
No. 2, Lime (75c doz.) ..................... 4 29
No. 2, Fine Flint, (86c doz.) .......... 4 99
No. 2, Lead Flint, (96c doz.) ............5 54

La Bastlo
No. 1, Sun Plain Top, ($1 doz.) . , . . 5  74 
No. 2. Sun Plain Top, ($1.25 aos.) ..9  94 
, OIL CANS
1 gal. tin cans with spout, per d o s ..l  29
1 gal. galv. iron with spout, per doz. . 1  40
2 gal. galv. Iron with spout, per doz. 2 25
3 gal. galv. Iron with spout, per doz. .3 25
5 gal. galv. iron with spout, per d o z ..4 10
3 gal. galv. iron with faucet, per doz. 3 85
o gal. galv. iron with faucet, per doz 4 50
a gal. Tilting cans .............................. 7  99
5 gal. galv. iron Nacefas ................9 44

LANTERNS
No. 0 Tubular, side lift ...................... 4 50
No. 2 B Tubular ..................................... .. 75
No. 15 Tubular, dash .............................6 75
No. 2 Cold Blast Lantern ................7 75
No. 12 Tubular, side lamp ................12 00
No. 3 Street lamp, each ...................... 8 99
„ LANTERN GLOBES

No. 0 Tub., cases 1 doz. each, bx. lto  59 
No. 0 Tub., cases 2 doz. each, bx. l ie  69 
No. 0 Tub., bbls. 5 doz. each, per bbl.. 1  90 
No. 0 Tub., Bull’s  eye, cases 1 dz. e. 1  25 

BEST WHITE COTTON WICKS 
Roll contains 32 yards In one piece. 

No. 0 % in. wide, per gross or roll. 28
No. 1, % in. wide, per gross or roll. 38
No. 2, 1 in. wide, per gross or roll. 60
No. 3, 1% in. wide, per gross or roll. 90

COUPON BOOKS
50 books, any denomination ........... 1 54

100 books, any denomination ........... 2 99
500 books, any denomination ......... 11 60

1000 books, any denomination ..........20 90
Above quotations are for either Trades­

man, Superior, Economic or Universal 
grades. Where 1,000 books are ordered 
at a time customers receive specially 
printed cover without extra charge.

COUPON PASS BOOKS 
Can be made to represent any denomi­

nation from $10 down.
50 books ................................................  1  50

100 books ..............................................  2 50
500 books ...............................................u  50

1000 books ...............................................20 00

CREDIT CHECKS
500, any one denomination .............2 90

1000, any one denomination .............3 00
2000, any one denomination ................. 8 90
Steel punch ............................................... j§
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Fr u its  akdProduce

Benefits of Local Associations To 
Bean Dealers.

In the consideration of this subject 
it is assumed that application to the 
business of buying and selling beans 
is intended.

1  he objects of local associations 
are sometimes to improve conditions 
which have become unsatisfactory 
from one cause or another; som e­
times to overcom e by co-operation 
abnormal conditions which can not be 
accomplished by individual efforts, 
such as insect ravages, decreased 
acreage, etc.; and sometimes fo r 'th e  
friendly exchange of ideas and to 
become better acquainted with one’s 
neighbors.

If there are any dealers who are 
fortunate enough to be doing busi­
ness in a territory where all condi­
tions, both trade and natural, are en­
tirely satisfactory, a local association 
will be of little benefit, but where 
the net result of the balance sheet 
at the end of any season has been 
unsatisfactory; if your com petitors 
are apt to be moved by what farm ­
ers say regarding prices and man­
ner of doing business; if every deal­
er in the territory is buying on a 
different basis: if you are under the 
expense of driving the country to 
make purchases, or if you do not 
have confidence in your com petitor—  
then you need the good offices of a 
local association.

A fter observing the many benefits 
which have been accomplished and 
the many more that can be accom ­
plished b y local associations, I won­
der that there is not a well-ordered 
association in each locality where 
bean dealers come in competition 
with each other.

Boards of trade, chambers of com­
merce and produce exchanges are lo­
cal associations. H ow  long, in these 
times of keen, of strenuous competi­
tion. could the individual members 
of these organizations continue to 
carry on a profitable business without 
the rules and regulations under 
which they now do business?

T he establishm ent of uniform 
grades to be used by all members, 
the fixing of storage and commission 
charges and the appointment of an 
arbitration committee or board are 
only a few  of the needs which are 
considered important and necessary 
bv these bodies. Can it be said that 
fifteen to thirty elevator men, doing 
business in a single county or com­
munity, are less in need o f  uniform 
rules for the conduct o f their affairs 
than are the members o f the cham­
bers of commerce? It does not fo l­
low that associations are organized 
for the purpose of unduly influenc­
ing price, either buying or selling. 
On the contrary, a greater good is 
accomplished by taking up one sub­
ject at a time, especially those fea­
tures of the business which have 
been unsatisfactory with a view to 
reducing expenses, form ulating uni­
form rules for buying and grading,

investigating yield per acre, the qual­
ity of seed used by farm ers and what 
the soil may need to make it give 
the farm ers a larger return and nu­
merous other subjects which can be 
made profitable.

Co-operation is the correct idea in 
all matters, comm ercial or otherwise. 
It contemplates benefits to all par­
ties concerned and in connection 
therewith. A s soon as dealers learn 
that what benefits a com petitor is 
bound to be of equal benefit to them­
selves, the sooner they will begin 
to take a little comfort. Co-opera­
tion in the form of local associations 
is only another name for the Square 
Deal. You meet together for the 
common good. Rules are form ulated 
with a view to equity and fairness 
to all the parties concerned. It is 
the new w ay and the most profitable 
way for all. It is surprising what a 
lot of good will be found in com peti­
tors whom you need to think were 
addicted to sharp practices, unfair­
ness and a lot of other bad habits. 
There will, o f course, be some in­
fractions o f the rules, but there are 
few downright dishonest dealers left. 
The time is not conducive to con­
tinued success on the part of those 
who adopt that kind o f dealing. The 
good that is accomplished will soon 
convince the most skeptical that it 

a paying proposition to confine 
operations to the established rules 
and regulations o f the association.

Tt m ay be said that these observa­
tions are theoretical, but I am pre­
pared to show proof in the way of 
several local associations which have 
been w orking together the past sea­
son to advantage and profit. One- 
local association, the w orkings o f 
which I am familiar with, was a di­
rect outcome o f badly demoralized 
local conditions. Previous to tw o 
years ago conditions surrounding the 
handling of beans in that territory 
were such that at the end of the 
season the results of the year’s busi­
ness were usually written in that- 
highly descriptive color called “T he 
Red.” Since the form ation o f  an as­
sociation the business has been verv 
satisfactory to its members and, in 
so far as the farm ers o f that te rr i­
tory are concerned, I do not know  of 
a locality in the State where the 
business of grow in g beans has been 
so satisfactory and profitable to farm­
ers as it is in this locality, where the 
local association has been in active 
operation for tw o seasons.

I should like to rem ark that in or­
der to secure the best results for 
local associations it is quite necessary 
that an executive who has the time 
to look after the business be appoint­
ed. T he secretary can do this work 
or a m anager can be elected. This 
executive officer should be a man who 
has the confidence of the members 
of the association. Right here I 
should like to say that the M ichigan 
Bean Jobbers’ A ssociation has dis­
sipated untold benefits that would 
have accrued to its members by not 
em ploying a man who could give his 
entire time to the affairs o f the A s­
sociation. The members o f this as­
sociation purchase and m arket a crop 
which is conservatively estimated at j 
five million bushels. T h e  Michigan*

Do you use, buy or sell MATCHES?
Saginaw Noiseless Tips are the only satisfactory kind.

W rite or Phone

C. D. Crittenden Co., Distributors for Western Michigan. 
Both Phones 1300 3 N. Ionia St., Qrand Rapids, Mich.

Always in the Market for Butter, Eggs and Produce

Redland N avel O ran ges
W e are sole agents and distributors of Golden Flower and 
Golden Gate Brands. The finest navel oranges grown in 
California. Sweet, heavy, juicy, well colored fancy pack.
A  trial order will convince.

THE VINKEMULDER COMPANV
_____  GRAND RAPIDS, MICH.41.16 Ottawa S t

Clover and Timothy
All orders filled promptly at market value.

A L F R E D  J .  B R O W N  S E E D  C O . .  G R A N D  R A P ID S .  M IC H -
O TTA W A AN D L O U IS  S T R E E T S

We Pay 
Top Prices for Hogs and Yeal
Also for Butter, Eggs and Poultry. (Ship us only cornfed pork.) 

Money Right Back 
W ESTERN BEEF AND PROVISION CO.

________ _______ 71 Canal S t., Grand Rapids, Mich.

BEANS AND EVAPORATED APPLES
We are in the market for beans of all kinds and 

evaporated apples in carlots or less. Will purchase 
outright or handle on commission.

JOHN R. ADAMS & CO. 3  Wabash Ave, Chicago, III.

You Don’t  Have to Worry
about your m oney—or the  price you will

N ever mind how the m arket goes—if you 
aoout your m o n ey -o r the  price you will s“ lp us, fai}cy fresh stock—we can use
g e t— when you ship your small lots of fancy fAf™ a t Phasing  prices—in our Candling
fresh eggs to  us. ^ p t .  We Want Your Business

L’ ° -  SNEDEC0R *  S0N’ EgS Receivers, 36 Harrison S t ,  New York
Established 1865, We honor sight drafts after exchange of references.

W. C. Rea
A . j .  W itz le

REA & WITZIG
PR O D U C E  COM M ISSION

104-106 West Market St., Buffalo, N. Y.

W. solicit cooMgnmeiits of Bower. Egg,. Chee*r, Lhr. and Dressed F„„ltr, 
Beans and Potatoes. Correct and prompt returns.

„  . „  REFERENCES
M  „ d  Hundred. . ,

B (tabu shed 18 7 3

Butter, Eggs, Potatoes and Beans
I am in the market all the time and will give yon highest prices 

and quick returns. Send me all your shipments.

R. HIRT. JR .. DETROIT. MICH.
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crop represents over 60 per cent, of 
all the white dried beans consumed 
in the United States. This A sso c ia ­
tion is responsible for the rules now 
in use for grading, etc. There are 
no other established rules which are 
accepted throughout the United 
States and throughout the entire 
country; both buyers and shippers 
look to this Association for the main­
tenance of justice in matters per­
taining to the purchase and sale ^of 
beans; they look to this Association 
for inform ation and for knowledge of 
things that have to do with the bean 
business. Sometim es these enquir­
ies refer to crop conditions, acreage, 
yield, etc.; at other times these en­
quiries have to do with benefits for 
its members.

Considering the very great magni­
tude of the business, is it not remark­
able that it has heretofore been deem­
ed possible and advisable to conduct 
all the affairs of the Association 
without the services of an executive 
officer whose entire time could be 
given to the perform ance o f the work?

That the result attained and the 
quality of the work done are of the 
highest order, I am disposed to main­
tain, but is it right that we should 
ask members of the Association who 
have their own business to look after 
to continue to attend to what long 
since should have been the duties of 
a paid secretary?

There are so many reasons why 
we should have a secretary or an as­
sistant secretary who can devote his 
entire time and energies to the af­
fairs of the M ichigan Bean Jobbers’ 
A ssociation and so few reasons why 
we should not have such a man, that 
it does not seem to me that the sub­
ject is debatable. I f  a small local 
association with tw enty members can 
afford to engage the services of a 
secretary and can make the expen­
diture profitable a hundredfold, why 
can not the M ichigan Bean Jobbers’ 
Association afford to maintain a high­
ly  efficient organization for the ex­
clusive benefit of its members?

Local associations could be estab­
lished more readily and effectually 
if we could count upon the assist­
ance of the secretary of the M ichi­
gan Bean Jobbers’ Association in the 
work. Local associations will direct­
ly  benefit the parent body by in­
creased membership and in many 
other ways. It is on this account 
that the subject seems timely.

H enry W . Carr.

Keeping Red Kidney Bean Seed 
Pure.

Shepherd, Feb. 5— I have contract­
ed red kidney beans with the farmer 
for the past fifteen years and eight 
years ago I introduced the first red 
kidney beans into Central Michigan, 
which is now one of the most exten­
sive bean grow ing sections of the

State. W hen I was practically the 
only dealer in this part of the sec­
tion that handled red kidney beans, 
and contracted to have them grown 
by the farmer, I always furnishing the 
seed, I never had any trouble in re-

It will pay you to watch our 
ad. each week 

Grand Rapids Notions & Crockery Co.
1-3 So. Ionia, Cor. Fulton 

Grand Rapids, Michigan

We want competent
Apple and Potato Buyers

to correspond with us 
H. ELflER flOSELEY & CO.

504, 506, 508 Wm. Alden Smith Bldg. 
QRAND RAPIDS, MICH.

gard to rogues, as I always purchas­
ed my seed from Y ork  State. I would 
furnish the farmer seed for one year 
from seed that had been grown 
from Y ork  State seed, because this 
seed is free from rogues. Y ork  State 
is the pioneer red kidney bean State 
and the dealers have prided them­
selves on their seed being kept pure 
and free from rogues.

Butter W e offer 22^c delivered here for good roll butter well 
wrapped. This week’ s shipment.

r ;  — T T  —■ Quality fine now. Every shipper that sent us eggs last 
week received 23c here. Paying the same today (Feb. 4.) 
Market may go higher, can not guarantee prices now- 

Better ship eggs by express.

S T R O U P  &  C A R M E R , G R A N D  R A P ID S ,  M IC H .

A s the red kidney bean business 
expanded extensively in this section, 
every dealer began handling them. 
G row ing them year after year from 
the same seed— and undoubtedly some 
of the same seed that I brought here 
eight years ago is still in use— is what 
has placed the red kidney beans in 
the critical condition they are now in.

Nobody is to blame for the red 
kidney beans being in this condition 
except the dealer himself. I f the 
dealer would take more care in se­
lecting his seed, which he furnishes 
to the farmer, it would do away with 
all of these degenerated beans. W hen 
a dealer furnishes a farmer seed that 
picks from four to six pounds to the 
bushel of rogues and the farmer 
grows the crop from that seed— per­
haps sells his product in the fall to 
some other dealer, who, i* testing 
the beans, picks out the i ^ u e s — the 
farm er is most sure to say, “ W hy 
do you pick out those liver colored 
beans?” The dealer will tell him that 
they are rogues and have to come 
out. The farmer will say that they 
were in m y seed which I purchased 
of Mr. Brown last spring, and about 
the only w ay out of it is to tell him 
that Mr. Brown furnished him degen­
erated seed*.

In the first place a red kidney bean 
originated from two other beans, an 
Early M ohawk and a Flageolet W ax. 
These two beans were planted side 
by side and their cross produced a 
red kidney bean, which is grown five 
years in a trial garden to make pure 
before being sent out to the grower 
as a producer; thus you will see how 
our red kidney beans degenerate or 
trace back to their ancestors. There 
is no bean on the market to-day but 
what is an offspring of two varieties 
of beans and any seedsman will tell 
you that it requires a great deal of 
attention to keep these beans pure.

L e t each and every dealer, in furn­
ishing the farmer red kidney seed in 
the spring, take all precautions in see­
ing that his seed is pure and entire­
ly free from rogues, and there will 
be a decided improvement over the 
red kidney bean crop of 1907, espe­
cially in quality. M. E. W alker.

E S T A B L IS H E D  1 876
We Buy We Sell All Kinds

W hite Beans, Field Seeds,
Red Kidney Beans, Peas, Beans,
Peas, Potatoes, Onions, Apples,
Apples, Clover Seed. Onions, Potatoes.

Send us your orders. If wishing to sell or buy, communicate with us.

MOSELEY B *O S .  WHOLESALE DEALERS AND SHIPPERS 
Office and Warehouse Second A ve. and Railroad.

BOTH PHONES 1 2 1 7  G RA N D  R A P ID S , M ICH .

CALIFO RN IA LEM ONS
Car ju st in. Quality fine. Prices $3.25 to $3.75 according to size and grade.

C. L. Re-d & Co. Both Phones Grand Rapids, Mich.

Butter
I would like all the fresh, sweet dairy 

butter of medium quality you have to 

send.

Am erican Farm Products C o.
Owosso, M ich.

£ . F. D U D L E Y , Manager

Sherwood Hall Co., Ltd.

Iron and Steel
Horseshoers’ and Blacksmiths’ iupplies at lowest market prices. 

26 North Ionia St., Grand Rapids, Mich.

E S T A B L IS H E D  1  A  I  \ #  J f m  f  1  T H O S . E . W Y K E S
1 8 8 3  M y  T  | \ ^  O i l  m C L A U D E  P. W Y K E S

S U C C E S S O R S  TO  W Y K E S -S C H R O E D E R  CO .

W H O L E S A L E RD E A L E R S > i n  FLO U R . GRAIN A  M ILL-PR O D U C TS
W E A L T H Y  A V E . A N D  S .  IO N IA  S T .  G R A N D  R A P ID S ,  M IC H .
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COMMERCIAI^
T ravelers

Michigan Knights of the Grip. 
P residen t, H . C. K locksiem , .Lansing: 

S ecre ta ry , F ra n k  L. Day, Jack so n ; T re a s ­
urer, Jo h n  B. K elley, D etro it.

United Com m ercial T ra ve le rs  of M ichigan.
G rand  Counselor, W . D. W atk ins, K a l­

am azoo; G rand S ecre ta ry , W . F . T racy  
F lin t.

Grand Rapids Council No 131, U. C. T.
Senior C ounselor, \V. D. Sim m ons; 

S ec re ta ry  and  T rea su re r, O. F . Jackson .

Some Standards of Conduct for the 
Traveler.

E very farm has its acreage, and 
every business has its natural limits.

A  ten-acre truck garden on Long 
Island looks pretty small beside a 
thousand-acre wheat ranch in D a­
kota.

But it must be remembered that the 
profits of the truck farmer are often 
as great or greater than the profits 
of the wheat raiser, in spite of the 
great difference in the extent of their 
farms.

And we have noticed that some of 
the V ictor dealers who work in small 
communities do as well or better 
than those who have big stores in 
large places.

Now, if it isn't size that makes the 
difference in prosperity o f  the farm 
or the business, what is it?

In the case of the farm it is what 
the scientist calls intensive culture.

The wheat farm er sows his seed, 
gives his ground the ordinary amount 
of culture, and waits for Nature to 
send his crop. His farm is so large 
that he can afford to be satisfied with 
an average yield per acre.

The truck farmer, with his few 
acres, can not afford to be satisfied 
with the results of such methods as 
this. He must make every inch of his 
little plot give an account of itself. 

W hat does he do?
He studies his ground and plans 

the best use of every little part of 
every field; he analyzes his soil and 
supplies the phosphates, nitrates or 
other elements of nourishment that 
are lacking; finally, he puts on every 
square foot of his property as much 
or more labor as the wheat farmer 
put on a square acre. Careful plan­
ning, liberal fertilization, tireless la ­
bor— these, or the things that corre­
spond to them, will help the small 
business as much as they help the 
small farm.

W hatever you do, don’t be satis­
fied with the business that comes to 
you of its own accord. T hat way 
of doing business was out of fash­
ion twenty-five years ago.

H ow ever small or how ever large 
your business may be you can make 
it bigger by giving thoughtful atten­
tion to  pushing it. It isn’t always 
the farm er with the most land that 
gets the biggest crops, and it isn’t 
always the dealer in the biggest town 
or the salesman with the largest ter­
ritory that makes the largest profits. 
The man who applies his labor most 
diligently and intelligently is the 
winner in the long run.

M ost grown people can look back 
to the time when they were about 
7 years old, and an inconsiderate

school teacher would suddenly pounce 
upon them with a question like “ H ow 
many are seven times eight?”

T o  be asked som ething which you 
ought to know all about, and which 

| you have had ample opportunity for 
I learning, and to find yourself unpre­
pared with the proper answer is an 
em barrassing experience, whether 
you are  ̂ years old or 75.

N othing is so hum iliating to the 
salesman who understands the under­
lying principles of his business as to 
have a custom er ask him some sim­
ple question, like “ H ow  much will it 
cost me to get a V ictor No. IV . with 
a K  horn?” and not be able to an­
swer on the spot.

A nd even worse is the kind of 
man who comes in occasionally and 
actually knows more about your 
stock than you do yourself.

The good salesman will learn his 
stock thoroughly from every point of 
view; the styles, the prices, the differ­
ent combinations that can be made 
with advantage, the points where his 
stock differs from that of his com­
petitors— and a score of other things. 
O f course he knows the exact place 
where each record can be found, so 
that lie can hand it out the minute 
it is asked for. People who are pa­
tient enough at any other time are al­
ways in a hurry when they go to buy 
anything. I f you keep them waiting 
a few minutes they m ay change their 
minds.

"W h y  burden my mind,”  you may 
ask, “ with a lot of facts that I can 
turn to in a moment in the literature 
with which I am kept supplied?” 

Because selling goods is hard 
work, which requires attention and 
concentration. It is hard enough 
when you can bring to it your best 
powers, and to have to think of any­
thing else is a handicap. W hile you 
are follow ing the end of your finger 
down a column of figures you cease 
to pay full attention to your cus­
tomer. \  ou lose the thread of the 
argument you have been making, or, 
what is equally bad, you listen in a 
preoccupied w ay to the argument 
your customer is m aking— a custom ­
er’s argument should always be 
treated with profound respect— and 
when you speak again you say som e­
thing irrelevant and destroy the effect 
of the good work you have done be­
fore you started to hunt up your 
facts.

T o  have to run to a desk and con­
sult a price list not only interrupts 
your work, but it produces an im­
pression that business is so bad that 
you can’t sell many talking machines, 
or you would be better posted about 
them.

The salesman feels more confi­
dence in himself, and he inspires 
more confidence in his custom ers 
when he has 'h is facts in his head 
rather than in his pocket dr in his 
desk.

K n ow  what you have on hand so 
that yon m ay never miss a sale 
through an oversight. H ave some 
system o f keeping track of sales and 
ordering new stock. A  very good 
w ay practiced by some of our best 
salesmen is to keep each record in a 
labeled envelope. W hen the record 
is sold file the envelope in a drawer

with the others sold during the day, 
and at night you have all ready the 
list from which new stock is to be 
ordered. W hen the new records come 
place them in the envelopes taken 
from the drawer and add them to the 
regular stock.

D ealers with large businesses will 
need a good many duplicate enve­
lopes for quick-selling records, as 
they could not afford to be out of a 
number while the order was being 
filled, but the system  is the same, no 
matter how many duplicates are 
needed.

If the person making the sale is 
required to enter on the envelope 
the date it is refilled and quantity 
ordered the dealer can tell instantly 
the relative salability o f different rec­
ords and govern his orders according­
ly. This is very important, as it as­
sures a “ live” stock. Our larger dis­
tributors have elaborate card systems 
locating all this information. A  com­
pany must of course m odify and 
adapt this card or envelope system 
to suit its peculiar trade. T he cards 
unquestionably are more serviceable 
to large enterprises.

I11 M ark T w ain ’s story of the 
Prince and the Pauper they finally 
detect the pauper, who has usurped 
the prince’s place, because he uses 
the great seal o f  state to crack nuts 
with.

T he dignitaries o f the court argued 
— and very correctly— that a boy who 
was used to courts and their ways 

ould never use the sym bol o f au­
thority so disrespectfully.

In the same w ay you can tell the 
prince am ong the salesmen by the 
w ay he handles the stock he sells. It 

the poor salesman who bangs 
things around and lets them deterior­
ate for want of proper care.

Respect for your stock should be­
gin in your own mind. The outward 
care which you give to the arrange­
ment and preservation o f  your goods 

the reflection of som ething inside 
your brain— a som ething which 
should be carefully cultivated by 
every merchant.

O f course you should take care to 
select stock which naturally inspires 
this attitude. You sometimes see a 
street fakir selling some trifle with his 
tongue in his cheek. “ W alk  up, la­
dies and gentlemen, and get a per­
fect tim e-keeper for 5 cents. W ar­
ranted to keep an ytim e you set it 
to until you set it again. T he crowd 
enters into the joke and spends its 
nickels freely for the toy  watch, 
which neither buyer nor seller is call­
ed upon to respect.

But do not make the mistake of 
applying the methods o f  the fakir to 
goods o f value, the purchase o f which 
is a serious matter. Y o u r custom er 
looks at your goods through your 
own eyes. I f  you think highly of 
them you unconsciously influence him 
to do the same.

T he writer of this lesson buys a 
good m any drawings. W hen an ar­
tist comes in with a portfolio and 
says, “ I  would like to  have you take 
a look at this stuff,”  it is a foregone 
conclusion that his drawings are real­
ly  “ stuff.”  and pretty poor stuff at 
that. T he man who comes in and 
says, “I have some specimens of my

work that I would like to show you,” 
creates the idea at once that he has 
som ething worth looking at in his 
portfolio.— Salesmanship.

Sells Cranky Old Customer by Play­
ing Checkers.

W ritten  fo r th e  T radesm an .
T here’s an old fellow  down in 

Lenawee county that I sell every 
time I make his town. H ow  do I 
accomplish it? W ell, he’s a regular 
fiend for checkers. N ow, if there’s 
one gam e on the face of the earth 
that I detest it’s that particular poky 
ancient game. I never did like them—  
from my youth up. I early learned 
to play the game, as every youngster 
does, but they never seemed to make 
a hit with me. H owever, the know l­
edge o f how to play them causes me 
to make a hit with this old curm ud­
geon. W hen he sees me enter the 
door he makes a bee-line for the 
checker table— it’s alw ays standing 
in the warm est corner of the room—  
and nothing will do but I must join 
him in a game, which usually runs 
into three or four before we get up 
from the table. Y ou  m ight think 
this waste o f time detrimental to the 
com pany’s interests. N ay, nay, for 
I let the old fellow beat me at 
least two out o f the three gam es—  
often all of ’em— and that puts him 
in high good humor towards me and 
my samples, and he always gives me 
a good fat order, in consequence. He 
has the reputation of being a very 
stingy buyer, but he’s never so with 
me. I sell him more goods than all 
the rest of the boys put together, 
all of whom look upon it as a bore 
to sit down for an hour— or even 
thirty minutes— and amuse the old 
crank. It pays in the end. It does­
n’t hurt me any and freezes him to 
the firm that provides m y bread and 
butter and the jam  to spread be­
tween. Tom .

A ll is not gold that glitters— but 
then there are lots of people w h o  
prefer cut glass.

An honest gam bler can be believed 
in when he is found.

T he L ivin gston  
Hotel

will be headquarters 
for the

Michigan R atal Grocers' 
and General Merchants' 

Association
when the Ninth Annual Convention 

is held in Grand Rapids

Feb. 12 ,13  and 14

There are Two Elevator:
in our building. One takes you quick! 
to the top story of success. Bookkeep 
ing, Shorthand, Typewriting, etc. GO 
IN G  U P?

75, 83 Lyon St. 
Grand Rapids, Mich.
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SUCCESSFUL SALESMEN.

M. R. Godard, Representing Banigan 
Rubber Co.

M iner R. Godard was born at 
Granville, Mass., Jan. 3, i860, his ante­
cedents being English on his father’s 
side and Irish on his mother’s side. 
He attended the public schools of 
Granville until he was 17 years of age, 
when the fam ily removed to Palmer, 
Mass., and he secured a clerkship in 
the shoe store of E. S. Gibbons. Three 
years later he removed to Hartford, 
Conn., and obtained employment in 
the shoe store of H irshberg & Sam­
uels, with whom he remained two 
years. He then went on the road 
for the wholesale shoe house of T er­
rill, Church & Co., of Boston, cover­
ing Ohio, Eastern K entucky and 
Eastern Tennessee. T w o years later 
he removed to Cleveland to take the 
position of Ohio traveling representa­

tive for Childs, G roff & Co., jobbers 
of shoes. He remained with this 
house four years, when he formed' an 
alliance with Geo. W atkinson & Co., 
manufacturers of rubbers at Philadel­
phia, his territory being the entire 
State of Ohio. He remained with 
this house four years, when he en­
gaged to travel for E. R. Rice, Buf­
falo representative for the Banigan 
Rubber Co., in Ohio territory. He 
remained with this house until Sept. 
1, 1906, wrhen he was transferred to 
the Chicago branch and placed in 
charge of W estern M ichigan terri­
tory. He attributes his success to push 
and keeping everlastingly at it and 
those who know him best insist that 
he has stuck to his text very closely 
and satisfactorily.

Mr. Godard was married to Miss 
Jessie H attie Belle Sponhour on May 
10, 1886.

He is a member of the Toledo 
T ravelin g M en’s Association, the 
Cleveland T raveling M en’s A ssocia­
tion and the U tica T raveling M en’s 
Association and has some other fra­
ternal affiliations of which he is natur­
ally proud.

Mr. Godard has only two hobbies, 
aside from his business, and they are 
hunting and dogs. He has always 
been the owner of a hunting dog.

which he always takes with him on 
his hunting expeditions.

Movements of Michigan Gideons.
Detroit, Feb. 5— A. C. Holmes, 

President of Detroit Camp No. 1, has 
taken a position with the Mobile Sta­
tionery & Paper Co., of Mobile, and 
goes South this week. The Michigan 
Gideons will miss Brother Holmes, 
as he has always been in his place 
round about the Camp.

New members: George G. Stimson, 
Ann Arbor, assigned to D etroit Camp; 
A lbert Merrill Coit, Grand Rapids, as­
signed to Camp No. 2; Charles L. 
Phelps, New Haven, assigned to D e­
troit Camp; Frank M. Holmes, Grand 
Rapids, assigned to Camp No. 2.

Isaac L. Howard has moved from 
this city to Springfield, Mo.

F. M. Luther, Grand Rapids, is a 
1908 Gideon.

The officers of Flint Camp for 1907 
are: E. E. Sloan, President; S. E. 
Minard, V ice-President; S. C. Frices, 
Secretary-Treasurer; Ray Blakeman, 
Chaplain; George A. Fricke, Coun­
selor.

The W isconsin State rally and con­
vention will be held at Portage April 
27-28; Kansas State convention at T o ­
peka Feb. 24-25; Illinois State con­
vention at W anega May 18-19; Minne­
sota State convention at Albet Lea 
M ay 18-19.

H. S. W illiam son, of Chic ago Camp, 
was at Hillsdale last week represent­
ing the Charlton Silk Co., of Chicago.

D etroit Camp will meet the first 
and third Sundays of each month at 
3 o’clock and the second and fourth 
Saturdays from 12 to 1 at room 3, Y. 
M. C. A. The Camp expects to meet 
the first of each month at one of the 
brothers’ homes for a social meeting, 
with their wives and rally.

Aaron B. Gates.

Am ong the representative traveling 
men of Detroit, and one of the old­
est in point of service, is Louis S. 
Musliner, of Jackson, whose work 
is in the interest of Hammond, Stand- 
ish & Co., Detroit. Mr. Musliner be­
gan traveling for Hammond, Stand- 
ish & Co. in March, 1884, and has 
been in their employ continuously 
since that time. Hi first territory 
comprised the entire Low er Peninsula, 
which he covered for eleven years, 
since which time he has traveled in 
N ew Y o rk  State, Ohio and Pennsyl­
vania. H ir untiring efforts have done 
much toward placing the company 
in the high position which it holds 
among the representative business 
houses of Detroit.

Charles I.. Stevens, Grand M aster 
of Michigan Grand Lodge. F. & A. 
M., who dropped dead at Detroit last 
W ednesday, was once President of 
the M ichigan K nights of the Grip, 
and form erly one of the best known 
traveling men in the State. He is the 
third President of the organization 
to die in a brief space of time, and 
all of apoplexy or heart disease. T he 
others were A. F. Peake, of Jackson, 
and Mai. R. W . Jacklin, of Detroit.

Litchfield G azette: J. O. Shepard 
has taken a position on the road for 
the Am erican Standard Jewelry Co., 
of D etroit, and will commence his 
new work next week. His territory 
will be Michigan.

Recent Trade Changes in the Hoo- 
sier State.

Elkhart— H. H. Himebaugh is suc­
ceeded in the grocery business by 
Willard Kurtz.

Lafayette— Mrs. Jno. P. Gagen suc­
ceeds Chas. A. Muller & Co. in the 
cigar business.

Monticell— The meat business for­
merly conducted by Zink Bros, will 
now be continued by Zink & Christy.

Columbia City— Keneg Abdallah, 
fruit dealer, has removed to Bryan.

Princetown— A  receiver has been 
appointed for the Princeton Elevator 
Co.

Terre Haute— The Adair Manufac­
turing Co. succeeds Stephen Adair in 
the cooperage business.

Anderson— W. A. Shelton succeeds 
Waldo Runyan in the grocery busi­
ness.

Madison— W. H. Rogers is succeed­
ed in the drug business by W. G. 
Rogers.

Portland— Geo. D. Sebring, who 
formerly conducted a confectionery 
business, is now succeeded by Chas. 
Stalker.

South Bend— The Deming-Winnie 
Lumber Co. is succeeded in business 
by the J. C. Paxton Lumber Co.

Evansville— The creditors of Leo 
Schear, clothier, have filed a petition 
in bankruptcy.

North Manchester— A. C. W olf  
succeeds J. D. Eicholz & Co. in the 
boot and shoe business.

Wabash— The Todd-Blount Candy 
Co. will continue the manufacturing 
business formerly conducted by Chas. 
R. Blount.

Elkhart— M. L. Ulrich is succeeded 
in the grocery business by Tra J. 
Crowe.

Indianapolis— J. W. Howard suc­
ceeds Mrs. M. F. Coridon in the gro­
cery business.

Roachdale— Chastain & Barnes,
dealers in furniture and jewelry, have 
dissolved partnership, M. E. Chastain 
continuing the business.

Decatur— Noah Mangold has with­
drawn from the firm of Noah Man­
gold &  Co., dealers in general mer­
chandise.

Logansport— C. S. Ferguson will 
continue the tailoring business form­
erly conducted by Ferguson & Clary.

Second Bill Introduced in the Senate.
The new railroad bill, providing for 

a reduction in rates of transportation 
of passengers on Michigan railroads, 
which was introduced by Senator 
Russell on Jan. 10, is known as Senate 
Bill No. 2. It is now in the hands 
of the Committee on Railroads. The 
full text of the proposed law is as fol­
lows:

Section 1. T h a t from  and  a f te r  Sep­
tem ber first, n ineteen  hundred  seven, any  
ra ilroad  com pany opera ting  its  lines, in 
whole or in p a r t in th is  S ta te , shall be 
en titled  to  dem and and receive as  com ­
pensation  fo r tra n sp o rtin g  a n y  passenger 
and  h is  o r h e r  o rd inary  baggage, not 
exceeding in w eight one hundred  fifty 
pounds, a ra te  of fa re  no t exceeding tw o 
cen ts per mile fo r all d is tances  of m ore 
th a n  five m iles: Provided. T h a t an y  ra il­
road com pany opera tin g  its  line or lines, 
in whole or in pa rt, in th e  upper pen ­
insula. shall be en titled  to  dem and and 
receive a s  com pensation  fo r tran sp o rtin g  
any  p assenger and  h is o r h e r ord inary  
baggage, no t exceeding one hundred  fifty 
pounds, over such  p a r t of its  line or 
lines as  a re  s itu a ted  in th e  upper pen ­
insula, a  ra te  of fa re  no t exceeding th ree  
cen ts  p e r mile fo r all d is tances  m ore 
th a n  five miles.

Sec. 2. Any ra ilroad  com pany w hich 
shall fail to  com ply w ith  th e  provisions

of the  p receding  section, shall im m ed ia te ­
ly a f te r  such fa ilure, becom e liable to  
the  people of th e  s ta te  of M ichigan in 
a  penalty  of five hundred  dollars per day  
for each and  every  secu la r day  du ring  
the  pendency of such  fa ilure, w hich said  
p enalty  shall be collected in an  action  
to  be b rought by th e  C om m issioner of 
R ailroads, in any  court of com peten t 
ju risd ic tion  w ith in  th is  S ta te , and  which 
said  penalty , w hen collected, shall be 
paid in to  th e  s ta te  tre a su ry  and  credited  
to the  p rim ary  school fund.

Sec. 3. The penalty  m entioned in  the  
p receding  section shall be supp lem ental 
to, and  shall not be deem ed to  supersede, 
any  ex trao rd in a ry  rem edy, by m andam us 
or otherw ise, au tho rized  by law , to  be 
in s titu ted  by th e  S ta te , the  C om m issioner 
of R ailroads, or any  S ta te  officer o r 
board, to  compel com pliance w ith  sec ­
tion  one of th is  act.

Sec. 4. T h is a c t shall apply to  all 
ra ilroad  com panies o p e ra tin g  lines of ra il­
road in th is  S ta te , w hether such  com ­
panies a re  organized under th e  general 
ra ilroad  law  or under any  special c h a r te r  
from  th e  S ta te  L eg isla tu re .

Sec. 5. All a c ts  or p a rts  of ac ts , 
w hether general or special, hereto fore  
passed and  in an y  w ay con traven ing  th e  
provisions of th is  act. a re  hereby repealed.

Travelers To Endow Hospitals.
Pittsburg, Feb. 3— O ver 100 travel­

ing salesmen, representing business 
houses throughout the country, met 
here to-day and formed the T ravelers’ 
Home Club of the United States. The 
organization will endeavor to elimin­
ate the many abuses the traveling 
public is subjected to, and a part of 
the dues collected from members 
will be used for the endowment of 
hospitals where members of the or­
ganization can be cared for when 
sick or injured.

Hard work and confidence in his 
line have helped S. R. Koenrich to 
build up a good business for the 
Menzies Shoe Co. in Ohio, where 
he has traveled for the concern for 
four years. Mr. Koenrich has seen 
twenty-two years’ service in the shoe 
business in various capacities. W hen 
he was 20 years of age he left the 
house painter’s trade and bought an 
interest in a retail boot and shoe 
store in Salem, Ohio, where he re­
mained for nine years. He then got 
the itching for the road, which comes 
to all retail dealers and clerks at 
some time, and started first with job ­
bing houses and later with a New 
Y ork  manufacturer. Four years ago 
he engaged wdth the Menzies com­
pany to open up Ohio, and has been 
prying it open a little wider every 
year. He seems satisfied with his line 
and his wide acquaintance in the 
Buckeye State makes him a valuable 
man.

You always can measure a man’s 
faith by inverse ratio according to 
the fuss he makes over it.

A CASE WITH 
A CONSCIENCE
is the way our cases are  described by the 
thousands of m erchants now using them.

Our policy is to  tell the truth about our 
fixtures and then guarantee every s ta te ­
m ent we make.

This is what we Understand as square 
dealing.

Just w rite "Show m e" on a postal card.

ORAND RAPIDS FIXTURES CO.
136 S. Ionia St. Grand Rapids, Mich. 
NEW YORK OFFICE, 724 Broadway

BOSTON OFFICE. 125 Sommer St.
ST. LOUIS OFFICE. 703 W aabio(ton Ave
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o  £JJLch!i,a?» Board of Pharmacy. 
P resid en t—H en ry  H . H eim , Saginaw . 
S ec re ta ry —Sid. A. E rw in , B a ttle  Creek, 

wTrlea?.u re rI~ iy • ®: Collins, Owosso; J .  D. 
^ d i i i a c ran d  R ap lds: A r th u r  H . W ebber.

Michigan State Pharmaceutical Assocla- 
_  tlon .

z o o e 8 d e n t—Jo h n  L - W aHace, K alam a

D etro it. V ice-p re s ,d e n t—Q- W . S tevens,

ley,e R ead ingCe' P re 8 ld e n t- F ra n k  U  Sh ll‘ 
Wayned V ,ce*P re s ,d en t—O wen Raym o,

S ec re ta ry —E  E. C alkins. A nn A rbor. 
T rea su re r—H. O. Spring, U nionville 
E xecu tive  C om m ittee—J. o. S ch lo tte r-

S S * “  oArS ° r ; p ;  N. M aus, K a lam a­
zoo- J ° n n  S. B ennett, L ansing ; M inor E  
K eyes, D e tro it; J . E . W ay, Jackson .

Forethought the First Essential in 
Window Dressing.

It is interesting to notice the ways 
in which different assistants approach 
such a task as window dressing. 
There are some whose operations are 
suggestive of the visitation o f an 
earthquake or the passing of a cy­
clone, while others proceed so syste­
m atically that it is scarcely noticeable 
that anything unusual is afoot. A s­
suming that nobod}r wishes to acquire 
the form er method, let us see how a 
window may be emptied, cleaned and 
redressed with as little disorder as 
possible. The first essential is fore­
thought; don’t begin until you are 
read}, and don t begin at an inoppor­
tune time.

Before em ptying a window decide 
how it is to be filled again. Make a 
plan by making lines down and across 
a sheet of paper to produce a space 
for a shelf, and write in each space 
what is to go upon the shelf it rep­
resents. Then make sure that all 
goods, dummies, etc., are ready; do 
not have to put up dummies while 
the window stands empty. D on’t
choose the w rong time for the task_
the busiest day in the week or the 
early closing day. Also, as far as 
possible, see that nothing is likely to 
prevent your go ing straight on. For 
instance, it would be foolish to com- I 
mence window dressing when the 
stock of a quick-selling tooth-powder 
was quite out, and risk having to 
leave it to mix, sift and put up that 
popular line. I have seen an assist­
ant dress a window with an appren­
tice to help him. H alf the time the 
lad was idly watching, and for the 
rest he was getting in the way. It 
was the assistant’s fault, not his; they 
were w orking without forethought. 
The assistant should have decided 
what the apprentice could do, and 
set him to work before comm encing 
himself.

There are other w rong times for 
dressing a window. Glass can not 
1 e satisfactorily polished on a damp 
day. I f a window faces south or 
southeast, it may be better to empty 
and clean it at night in the summer: 
it is difficult to polish window panes 
with the sun shining full on them.

In em ptying a window separate 
goods that are not to go back from 
those that are. D on’t keep the form ­
er about the shop; they will have to 
be put away, and it is best to dispose

of them at once. Things that are 
to go  back should be put into boxes 
or placed neatly in a corner where 
they will not cause inconvenience. I 
lave seen the contents of the window 
heaped upon the dispensing counter 
until it was full, when the remainder 
was piled on the floor in such a po­
sition as to prevent the opening of 
several cupboards.

Some pharm acists appear to have 
very curious ideas about window 
dressing. I know one successful 
business where a common snake in a 
specimen tube has occupied the best 
position in the window these tw enty 
years. Surely the proprietor does not 
imagine that this exhibit is either in­
teresting or business-producing. It 
is wasteful to give window space to 
anything that will neither lead to 
business nor cause passers-by to stop. 
R eally interesting thing are worth 
showing, even although they are not 
direct advertisem ents; by arresting 
attention they often lead to a gen­
eral survey o f the window.

A s it is waste of space to show 
things which do not lead to business, 
it is alm ost equally so to show goods 
which bear a very  poor profit— pro­

p r ie ta ry  articles, especially those the 
| prices of which are not protected. O f 
course, if the space is paid for it 
is another matter. A  chem ist’s win­
dow is worth anything from £ i  to 
£ io  a week if in a good thorough­
fare. In the W est End chemists are 
receiving £ i  a wreek for one shelf 
alone. Besides looking a little ab­
surd, it is useless to show things that 
are out of season. The right policy 
is to push goods when they are 
wanted. It is a waste of energy try­
ing to stimulate trade in goods for 
which no demand exists.

A. W . Brom ley.

Similarity in Names and Their Dan­
gers.

A  death is reported in St. Luke’s 
Hopital, Chicago, from  the accidental 
use of a solution of atropin when 
urotropin had been ordered. T his in­
cident calls attention to the evil at­
tendant on the prevalent manner of 

! naming new remedies— proprietary, in 
nearly every instance. Is it to be 
wondered at that mistakes are made 
when we have to contend with the 
follow ing similar names of prepara­
tions o f widely different character 
and com position: Sanatogen, Sanitol, 
Sanitas, Sanoform, Sanoform e, Sano- 
sal, Sanose and Sanosin? Then we 
have a variety of names that apply to 
the same article, as occurs in this par­
ticular instance which has caused a 
death. H exam ethylene tetramine is 
now an official preparation in the 
U. S. Pharm acopoeia as H exam ethy- 
lenamine— an awkward word for phy- 
icians to get used to, but one that 
it seems will have to be adopted. 
This was first introduced as U rotropin, j 
but now is on the market as Amino- 
form, Cystamine, Cystogen, Formin, 
Hexamin, Uristam ine, Uritone, etc. 
W h y  not get rid of all these names 
and adopt the correct one— the offi­
cial name?^-Jour. A. M. A.

T he average man will go through 
anyhing for the girl he loves, espe­
cially her fortune.

The Merchants Are Showing Spring 
Goods Too Early.

W ith the zephyrs from the North 
Pole frisking round the ears and play­
ing tag with the hair, it seems folly 
for merchants to expect to interest 
the women in windows containing 
diaphanous dress merchandise marked 
with placards appealing for atten­
tion on the score that Spring is but 
a few weeks away. W hen a lady 
is going to get her nose nipped off 
by lingering in Spring’s lap she is 
not going to sit there very long. If 
those filmy stuffs had been put forth 
simply as “ outfittings for social func­
tions ten to one they would have 
meant more to the average feminine 
devotee of the world. A s Spring 
creeps on apace dealers should wait 
for a balm y day— w hat’s called a 

thaw y” day— before attem pting to 
how sum m ery-looking dress goods.

If it hadn’t been along the line of 
business, and if I hadn’t been clad 
for a blizzard. I never should have 
taken the time to make note of the 
follow ing combinations of coloring 
and figures in the elegant frailties 
placarded thus:

Exhibition W eek 
1907

Summer W ash Goods 
There was no m istaking the fact 

that these goods could be made up 
for “ summer,”  but, as for the “ wash” 
Par* my. my, it didn’t seem possible 
they were of a tubable nature; it 
seemed as if a breath would blow 
them away.

H ere’s a description of the designs, 
which were so pretty that not much 
trim m ing would be required:

There was a papier mache form in 
the center, on which was draped, like 
a dress, a piece of the “ summer wash 
goods” having a white background 
divided into large, plaids by groups of 
graduated “ hair lines” in black, and 
sparsely sprinkled all over, both in 
the white spaces and on the separat­
ing lines, were small stemless purple 
daisies, such as one sees great 
bunches of along any andy country 
road.

A ll of the dozen drapes exhibited 
were possible to young and old 
alike— if the old are of the “ well- 
kept-up’ sort— with the exception of 
one of the big swatches, which was 
decidedly old-womanish in appear­
ance. Tt had a white background bar­
red^ off into square with a small 
chain of gray  and in every other 
square was a nondescript little gray 
flower. Th.e space in the squares was 
filled with stripes of woven white 
chains. T his was the only hom ely 
piece in the entire display.

Flow ers predominated in the va­
rious samples. A  white background 
had pale nile green chrysanthe­
mums spraw ling on it in an all-over 
way.

Another had tiny yellow -eyed dais­
ies on a groundwork of soft pink 
and white half-inch stripes.

Lilies of the valley on a pale blue 
ground was an especially dainty idea.

A n expensive looking piece had a 
white ground with groups of button 
roses and a larger white flower (i 
outline) that you would declare was 
hand painted, like the chiffon scarves.

An all-pink background had bunch­

es of white roses, and bowknots of 
white on light pink.

Some would prefer the goods that 
had white cherry blossom s on a pale 
shade of blue.

Others would be best pleased with 
the sample that had a pink ground 
with white leaves on narrow black 
stripes ¿ind white and deep pink polka 
dots at intervals.

Then there were two pieces, in the 
corner, of identically the same pat­
tern but different coloring, both hav­
ing a white ground, the one having 
indistinct roses of gray and the other 
of heliotrope. I thought the gray 
one the most stylish thing in the en­
tire exhibit.

M ulberry seems to be used consid­
erably in the showings of suits. A  
deep navy blue dress had none of 
the color on the skirt, but the jacket 
was trimmed round the neck and on 
the cuffs with narrow flat bands of 
mulberry and pale sage green taf­
feta, in a curlyque design, with m ix­
ed gilt braid appliqued to the bands. 
The dummy’s hat was the popular 
mushroom shape— fine navy blue 
braid with small m ulberry colored 
roses built up at the side and back, 
and leaves a trifle darker than the 
green silk bands on the jacket. These 
were placed below the roses, lying 
flat against the side of the hat, the 
tips of the leaves all pointing down­
ward. T w o folds of dark green vel­
vet went around the crown. These 
harmonized with the green silk bands 
on the coat.

I can not understand w hy the 
mushroom hat— or toadstool, as some 
designate it— has pushed itself into 
favor as it certainly has. W hile it is 
“ trying” to but few faces, it takes all 
the piquancy out of a young face of 
that type and imparts to an older 
face the meek, the subdued look ac­
quired nowhere but in a nunnery!

One saucy little hat noticed wasn’t 
much bigger than an ordinary coffee 
cup. That little apology of a cha­
peau was composed of black horse­
hair— the genuine— and didn’t have a 
blessed thing on it but a silly  bunch 
of magenta colored roses plastered up 
the back and sticking over the crown. 
These roses were o f the size of a ten 
dollar gold piece. The hat probably 
cost not a cent less than two of them.

* * *

Golden brown, nile green, gray, 
white and all the evening shades are 
seen displayed in dummydom. M ny 
of the waists observed are on the 
guimpe order.

Wires Need a Rest. 
“M essages,”  said a telegraph op er­

ator, always slide over the wires bet­
ter on M onday than on any other day. 
The wires, you see, have profited by 
their Sunday rest.

“ It is a fact that inanimate as well 
as animate things get tired and need 
a vacation occasionally. Y ou  know 
how true this is of razors, of auto­
mobiles, of locom otives, and it is 
just as true o f telegraph wires.

A wire after its Sunday rest gives 
a quicker, a fuller and a more deli­
cate transmission. It is like a piano 
that has just been tuned.”



M I C H I G A N  T R A D E S M A N 4 3

WHOLESALE DRUG PRICE CURRENT
Advanced—

Advanced Cltrlo Add. Oil Peppermint Camphor.

Aeldum
Aostloum ........... 6® 8
Bsnxolcum, Gsr.. 70© 75
Boracie ............... © 17
Carbolicum ........ 26® 29
Cltricum ............. 62® 56
Hydrochlor ........ 8©
Nftrocum ........... 8 0 10
Oxalicum ........... 10 © 12
Phosphorlum. dll. © 15
Sallcylicum ......... 44® 47
Bulphurlcum ___ 1 * ©
Tannicum ........... .76© 86
Tartaricum ........ 38® 40

Ammonia
Aqua, 18 dag .. . . 4©
Aqua, 20 deg---- 89
Carbonas ............ 13® 15
Chloridum ......... 1 2 © 14

Aniline
Black ..................3 00 @2 25
Brown .................  80©1 00
Red .......
Tallow ..

Baooae
Cubebae ..............
Jnlperus .............
Xanthoxylum ... .  80® 35

Balaam um

. 410

.a 60®8
22®

Copaiba ............... 65® 70
Peru ..................... @ 1 80
Tsrabln, Canada <0 © <6
Tolutan ............... 85© 40

Cortex
▲Mm , Canadian. 18
Cassias ............. 20
Clnohona F lava.. 18
Buonymus atro.. 60
Myrlca Cerifera 20
Prunus Vlrglnl.. 15
Qulllala, gr’d is
Sassafras . .po 25 24
Ulmus ................... 36

■ xtraotum
Otyeyrrhlsa Gla. 34© 30
Glyoyrrhlsa, po.. 28© 80
Hásñaatox ........ 1 1 © 12
Haematox, Is . . . 18® 14
Hasmatox, 84s... 14® 15
Haamatox, Us .. 16® 17

Fsrru
Carbonate Prsclp. 15
Citrats and Quina 2 00
Citrats Soluble .. 55
Ferrooyanldum B

Solut. Chloride ..
ulphate, com’l .. 

Sulphate, com’l, by 
bbl'. per c w t... 

■ulphate, pure ..
Fiera

Amica ................. 150 18
Vnthemis ............ 40® 5(
Matricaria ......... se® 85

Fella
Barosma ............. 35® 4(
Cassia Acutifol,

Tlnnevelly ---- li© 20
Cassia, Aoutlfol. 26© 30
Salvia officinalis,

K s utd  *4« •• i f f 20
üva u m ............. 8 0 10

Bum ml
Aeaela, le t pkd.. © 65 
Aeaela, 2nd pkd.. 0  45

toaoia, 3rd pkd.. 0  85 
oaela, sifted ets. 0  38

Aeaela. po............  45# 65
Aloe Barb ..............820 86
Aloe, Cape .........  O 25
Aloe, Bocotrl ----  © 45
Ammonlao .......... 55® 60
Aaafoetlda .........  35® 40
Benaolnum ......... 60® 55
Catechu, la ........ ® 18
Catechu, V4* • • - O 14 
Catechu. %s . . .  ® 16
Comphorae ..........1 40@1 45
Ruphorbium . . . .  & 40
Galbanum .........  @1 00
Gamboge . . .p o . . l  85©1 45 
Guaiacum ..po35 @ 35
Vino ......... po 46c © 46
Mastic ..................  @ 75
Myrrh ........po 50 ® 46
Opium ...................3 80(5)3 90
Shellac .................  60® 70
Shellac, bleached 60® 65
Tragacanth ........ 70®1 00

Herba
Absinthium ........ 4 50® 4 60
Eupatorlum ox pk 20
Lobelia ........ox pk 26
Majorum . . .  ox pk 28
Mentra P ip . os pk 23
Mentra Ver. ox pk 25
Hue ............. ox pk 39
Tanacetum . .V ... 22
Thymus V . . ox pk 25

Magnesia
Calcined, Pat .. 55® 60
Carbonate, P a t .. 18® 20 
Carbonate, K-M. 18® 20
Carbonate .........  18® 20

Oleum
Vbsinthlum ........ 4 90®5 00

Amygdalae, Dulc. 40® 65 
Amygdalae, Ama 8 00® 8 26
Anlsl .................... 1  85®1 95
Auranti Cortex 3 75®2 85
Bergamii ..............3 35@3 50
Cajiputi .............  85® 90
Carvophllll .......... 1  40@1 50
Cedar ................... 50® 90
r’henooadH ........3 75®4 on
Cinnamonl .......... 1  85@1 40
Cltronella ...........  65® 70

Copaiba ...............1  50@1 60
Cubebae .............. 1  3 5 @ 1  40
Bvechthltos ___l  00® 1  10
Erlgeron .............l  00® 1  18
Gaultherla ......... 2 25® 2 86
Geranium ....... os 76
Gossippii Sem gal 70® 75
Hedeoma .............3 00© 3 10
Junipers ............  40®1 20
I.avendula ........... 90@3 60
Limons .................1  30@1 40
Mentha Piper .3 00®3 25 
Mentha Verid .. .3 50@3 60 
Morrhuae gal . . 1  25® 1 60
Myrlcla ...............3 00©8 60
Olive ................... 75©3 00
Plcis Liquida . . .  10© 12 
Plcis Liquida gal ® 35
Bicina ..................1  06@1 10
Rosmarlnl .........  © 1  00
Rosae os ........... 6 60®« 00
Bucclnl ................  40® 45
Bablna ................. 90 1 60
Santal ..................  @4 50
Sassafras ............. 90® 95
Slnapls, ess, ox.. © 66
Tlglll ...................1  10#1 20
Thyme ................  40© 60
Thyme, opt ........ ©1 60
Theobromas ___ 16® 20

Potassium
Bl-Carb .............  15# 18
Bichromate ........ 13® 16
Bromide .............  26
Carb ..................... 12
Chlorate ........po. 12
Cyanide .............  84
Iodide ...................8 50
Potassa, Bitart pr 30 
Potass Nltras opt 7 
Potass Nltras . . .  6
.Pfrusslate .........  28 _
Sulphate po ........ 16®

Radix
Aconitum ...........  20©
Althae .................  SO©
Anchusa .............  10©
Arum po ...........  ©
Calamus .............  20®
Gentiana po 16.. 12© 
Glychrrhlsa pv 18 16® 
Hydrastis, Canada 
Hydrastis. Can. po © 
Hellebore, Alba. 12©
Inula, po ...........  18©
Ipecac, po ......... 2 50®
Iris plox ...........  36®
Jalapa, pr .........  25©
Maranta, *4s . . .  ©
Podophyllum po. 1 6 ©
Rhei ....................  76
Rhel, cut ........... 1 00
Rhet. pv .............  75
Spigella ...............1  45
Sanuglnarl, po 18
Serpentaria .......
Senega ................
Smllax, offl’s H.
Smllax, M ............. & 26
Scillae po 46 ___20© 26
Symplocarpus .. .  @ 25
Valeriana Eng .. @ 2 5
Valeriana, Ger. .. 15® 20
Zingiber a .........  12® 14
Zingiber J ..........  22® 25

8 emen
Anlsum po 2 0 .... @ 16
Apium (gravel’s) 18® 15
Bird, Is .............  4«  6
Carul po 16 .......  12® 14
Cardamon .........  70® 90
Corlandrum .......  1 2 ® 14
Cannabis Satlva 7© 8
Cydonlum .........  75®1 00

25® 30
80® J 00 

© 18

10

Chenopodlum 
Dipterlx Odorate.
Foenlculum .......
Foenugreek, p o .. 7©
Llnl ......................... 4®
Uni, grd. bbl. 2% 8®
Lobelia ...............  75®
Pharlaris Cana’n 9®
Rapa ....................... 5®
Slnapls Alba . . . .  7®
Slnapis Nigra . . .  9®

Splrltus
Frumentl W D. 2 00@2 5u
F ru m en tl .............1 25 ®1 50
Junlperls Co O T 1 65® 2 00 
Juniperis Co . . . .1  75®3 60 
Saccharum N B 1 90® 2 10 
Spt Vint Galll ..1 76®6 50 
Vlnl Oporto . ...1 2 5 ® 2  0C 
Vina Alba ..........1 25@2 00

Sponges 
Florida Sheeps’ wool

carriage ...........3 00@3 50
Nassau sheeps' wool

arriage ........... 3 50®8 75
Velvet extra sheeps’ 

wool, carriage.. @ 2  00
Extra yellow sheeps' 

wool carriage . @1 25
Grass sheeps’ wool.

carriage .........  @1 25
Hard, slate u se .. ®1 00
Yellow Reef, for 

slate use .......  @1 40
Syrups

Aeaela ................. & 50
Auranti Cortex . © 50
Zingiber ..............  ® 50
Ipecac .........  © 60
Ferri Iod .. .. © 50
Rhei Arom ® 60
Smllax Offi’s . . .  50© 60

© 50 
© 50 
9  50

Bcillae C o ...........
Tolutan ...............
Prunus trirg ___

Tinctures
Anoonltum Nap’sR 
Anconltum Nap’sF
Aloes ...................
Arnica .................
Aloes 46 Myrrh ..
Asafoetlda .........
Atrope Belladonna 
Auranti Cortex..
Benxoln ...............
Benxoln Co ___
Barosma ...........
Cantharides ........
Capsicum ...........
Cardamon .........
Cardamon O  . . .
Castor .................
Catechu ..............
Cinchona ...........
Cinchona Co . . . .
Columbia ...........
Cubebae .............
Cassia Acutifol ..
Cassia Acutifol Co
Digitalis .............
Brgot ...................
Ferri Chloridum.
Gentian ...............
Gentian Co .........
Guiaca ................
Guiaoa ammon .. 
Hyosoyamus . . . .
Iodine .-................
Iodine, colorless
Kino ....................
Lobelia ...............
Myrrh .................
Nux Vomica . . . .
Opil ......................
Opll, camphorated 
Opil, deodorised..
Quassia ...............
Rhatany .............
Rhei ....................
Sangulnari* .......
Serpentaria
Btromonlum ___
Tolutan ...............
Valerian ..............
Veratrum Verlde.
Zingiber .............

Miscellaneous
Aether, Spts Nit 8f 801 
Aether, Spts Nit 4f 341 
Alumen, grd po7 31
Annatto ..............  401
Antlmoni, po . . . .  4<j
Antimoni et po T 401
Antlpyrln ...........  1
Antlfebrln ........... <i
Argent! Nltras oz
Arsenicum .........  101
Balm Gilead buds 604 
Bismuth B N . . . . 1  861 
Calcium Cnlo- Is
Calcium Chlw, Us
Calcium Chlor %s
Cantharides, Rus 
Capsicl Fruc’s af
Capsid Fruc’s po
Cap’l Fruc’s B po ,
Carphyllus .......... 226
Carmine, No. 40. (
Cera Alba .........  501
Cera Flava ........ 40® „
Crocus ..................l  30® 1 40
Cassia Fructus .. © 35
Centrarla ...........  © to
Cataceum ...........  © 35
Chloroform ......... 32® 62
Chloro'm Squibb* © 90 
Chloral Hyd Crssl 85© 1 60
Chondrus ..........  20© 25
Cinchonidine P-W  38® 48 
Clnchonld’e Germ 38® 48
Cocaine .............. 3 05@3 30
Corks list D P Ct. 76
Creosotum .........  © 45
Creta ........bbl 76 © 2
Creta, prep . . . .  © c
Creta, precip . . .  9 ® u
Creta, Rubra . . .  © 8
Crocus ................ 1  50® 1  60
Cudbear ..............  © 24
Cuprl Sulph ____ 8%@ 12
Dextrine .............  7 ,̂  10
Emery, all Nos.. © 8
Emery, po .........  © 6
Ergota ---- po 65 60® 65
Ether Sulph ___ 70© 8C
Flake White ___ 12® 15
Galla ....................  © 28
Gambler .............  8© 9
Gelatin. Cooper.. © 60
Gelatin, French . 35© 60
Glassware, fit box 75

Less than box .. 70
Glue, brown ___ 11© 13
Glue white .........  16© 25
Glycerina .................13® 18
Grans Paradisl.. © 25
Humulus ...........  35® 60
Hydrarg C h...M t f l  90 
Hydrarg Ch Cor 0  86 
Hydrarg Ox Ru’m 0 1  00 
Hydrarg Ammo’l © 1  10  
Hydrarg Ungue’m 50© 00 
Hydrargyrum . . .  © 7 6
Icnthyobolla, Am. 9001 00
Indigo ..................  7501 00
Iodine, Resubi . . I  8606 90
Iodoform ............. 8 8004 80
Lupulln ...............  © 40
Lycopodium .......  70© 76

Liquor Arsen et 
Hydrarg Iod . .  © 85

Liq Potass Arslnit 10© 12 
Magnesia, Sulph. 2© 8
Magnesia, Sulph bbl © 1% 
Mannia. S F  . . . .  45© 50
M enthol ................ 2 90 @3 00
M orphia, S P&W 2 45 @2 70 
M orphia, S N Y Q 2 45@2 70 
M orphia, Mai. ..2  45® 2  70 
Moschus Canton. © 40
Myrlstica, No. 1 28© SO 
Nux Vomica po U  © 1 0
Os Sepia ...........  26© 88
P epsin  Saac, H 4fc

P D Co .......... © 1  00
P lcis Llq N N ft

gal dos ...........  © 8  00
Plcis Llq qts . . . .  ©1 00
Plcis Liq. pints. © 60 
Pil Hydrarg po 80 © 60
Piper Nigra po 22 © 18
Piper Alba po 36 0  80
Pix Burgum ___ © 8
Plumb! Acet . . . .  1 2 © 15
Pulvis Ip’c et Opil 1  80® 1  60 
Pyrethrum, bxs H 

& P D Co. dox © 76 
Pyrethrum, pv .. 20© 25
Quassiae .............  8® 10
Q uina, S P  & W  24 @34
Q uina, S G e r ___ 24 ©34
Quina, N. Y.......... 24 ©34

Rubia Tlnctorum 12® 
Saccharum La’s. 22®
Salacin ................ 4 50©4
Sanguis D rac's.. 40©
Sapo, W .........  13 %@
Sapo, M .............  10©
Sapo, G .............  ©
Seldlitz Mixture 20©
Slnapls ...............  @
Slnapls, opt . . . .  @
Snuff, Maccaboy,

DeVoes ...........  ®
Snuff, S’h DsVo’s 
Soda. Boras . . . .
Soda, Boras, po.
Soda et Pot’s Tart 25
Soda, Carb ............]
Soda, Bl-Carb ..
Soda, Ash ............1
Soda, Sulphas 
Spts, Cologne .. @2 60
Spts, Ether Co.. 50® 55 
Spts, Myrcia Dom @2 00 
Spts, Vini Rect bbl © 
Spts. Vi’l Rect Ub @ 
Spts. Vi’l R’t 10 gl 0  
Spts, Vl’l R’t 5 gal ® 
Strychnia, Cryst’l 1  05 @ 1  2f 
Sulphur Subl . . .  2% 0  4
Sulphur, Roll ...2% ® 3%
Tamarinds .........  g@ 10
rVrebenth Venice 28® 30 

Tt-'pnhromne .......  65(3) 70

Vanilla ............... 9 00#
Zinci Sulph .......  7® S

Oils
bbl. gal

Whale, winter .. 70© 70
Lard, extra ___ 70® 80
Lard. No. 1  ___ 60© 65
Linseed, pure raw 42® 45
Linseed, boiled ___ 43® 46
Neat's-foot, w sir 65® 70
Spts. Turpentine . .Market 

Paints bbl. U 
Red Venetian ■ .1% 2 @ 8 
Ochre, yel Mars 1% 2 @4 
Ocre, yel Ber ..1% 2 @3 
Putty, commer’l 2L 2% @3 
Putty, strictly pr2% 2% ©3 
Vermillion, Prime

American .......  13© 15
Vermillion, Eng. 75© 80
Green, Paris . . . .  24 @3C 
Green. Peninsular 13® II
Lead, red ..............7 1 4 © 7*4
Lead, white ........ 714© 7%
Whiting, white S'n © 90
Whiting Gilders’.. @ 95 
White. Paris Am’r @ 1 25 
Whlt’g Paris Eng
, cliff ..................  @14,
Universal Prep’d 1 i 0® l 2( 

Varnishes
No. 1 Turp Coachl 10 @ 1 20 
Extra Turp ....... 1 6ft© 1 7«

Protection 
To Our 
Customers

The Secretary of Agri­
culture has accepted 
our guarantee and has 
given us the number

This number will ap­
pear on all packages, 
and bottles from us on 
and after December 1st.

Hazeltine & Perkins 

Drug Co.

Grand Rapids, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED DECLINED

Index to Markets
By Columns

Col
A

Ammonia ........................  1
Axle Grease ...................  1

B
Baked Beans ..................  1
Bath Brick ..................... 1
Bluing ..............................  1
Brooms ............................  1
Brushes ........................... 1
Butter Color ...................  1

Candles ...........................  1
Canned Goods ...............  1
Carbon Oils ....................  2
Catsup ..............................  2
C ereals . .............................  2
Cheese ................................. 2
C hew ing Gum  ................. 8
Chicory ...............................  8
C hocolate ...........................  8
Clothes Lines .................
Cocoa ................................  8
Cocoanut ......................... 8
Cocoa Shells ...................  8
Coffee ..............................  8
Confections ....................... 11
Crackers ..........................  8
C ream  Tartar ...............  8

A R CTIC  AMMONIA
Dos

12  os. ovals 2 doz. b o x ...76 
A X L E  G R EA S E  

Frazer’8
lib. wood boxes, 4 dz. 3 00 
lib. tin boxes, 3 doz. 2 35 
3%Ib. tin boxes, 2 dz. 4 25 
101b. pails, per doz... 6 00 
151b. pails, per doz... 7 20
251b. patls, per doz__ 12 00

B A K ED  BEAN S
ltb. can, per doz.......  90
21b. can, per doz......... 1  40
31b. can, per doz......... 1  80

BATH BR IC K
American .......................  75
English ..........................  SB

BLUIN G  
Arctic

_  Oysters
Cove, lib ...............  @ 1  05
Cove, 21b.................  @1 85
Cove, lib . O v a l.. @1 20
„  Plums
Plums ............................  85
„  Peas
M arro w fa t ..........
E a rly  June ..........1 20@1 60
E a rly  June S if ted l 35 @1 65 

Peaches
P!«  1 00® 1 15
Yellow ...................1  50@2 25
„  Pineapple
Grated ..................1  25®2 76
Sliced ...................1  35@2 65
_  Pumpkin
Fair ..................... 70
Good ...................  80
Fancy .................  1  00

Gem 
Ideal 
Jersey 
Peerless 
Riverside 
Springdale
Warner’s ............
Brick ...................
Leiden .................
Limburger ...........
Pineapple ..........40
Sap Sago .............
Swiss, domestic..
Swiss, imported

CH EW IN G GUM 
American Flag Spruce 60
Beeman’s Pepsin ........ 55
Edam ..............................  90
Best Pepsin ................... 45
Best Pepsin, 5 boxes..2 00

6 oz. ovals 3 doz. box 3 40 I Gallon ......................  2 60
16 oz. round 2 doz. box 75  I _ Raspberries

Dried Fruits ..................  4

Farinaceous Goods 
Fish and Oysters . 
Fishing Tackle . . .  
Flavoring extracts 
Fresh Meats ..........

Gelatine ..........................
Grain Bags ..................... 6
Grains and Flour .......... 6

Herbs ...................
Hides and Pelts

Jelly

Licorice ............................ 4
M

Matches ............................  0
Meat Extracts ...............  6
Mince Meat ....................... 8
Molasses ..........................  6
Mustard .............................. 8

N
Nuts ................................... 11

O
Olives ................................  8

P
Pipes ...............
Pickles ..  
Playing Cards
Potash ..........
Provisions . . . .

Salad Dressing ...................
Saleratus ......................... 7
Sal Soda ........................  7
Salt ...................................  7
Salt Fish ........................  7
Seeds ................................ 7
Shoe B lack ing  ................. 7
Snuff ...................................   g
Soap ..................................... 8
Soda .................................  8
Soups ................................... 9
Spices ................................. 8
Si a rch  ................................. 8
S yrups ................................. 8

Tea ................................... 8
Tobacco ..........    9
T w ine .................................. 9

Vinegar ...........................  9

W
Wlcking ..........................  9
Wooden ware ..................  9
Wrapping Paper ............10

Y
fesot Cake ...................... 19

Sawyer’s Pepper Box
Per Gross.

No. 3, 3 doz. wood
boxes ..................... 4.00

No. 5, 3 doz. wood
boxes .....................  7.00

BROOMS
No. 1 Carpet .............. 2 76
No. 2 Carpet ...............2 35
No. 3 Carpet .............. 2 15
No. 4 Carpet .............. l  75
Parlor Gem ................ 2 40
Common Whisk ............ 85
Fancy Whisk ............ 1  20
Warehouse ...........  . 3 00

BRUSHES
Scrub

Solid Back 8 in .............  75
Solid Back, 1 1  in ......  95
Pointed Ends ...............  85

Stove
No. 3 ..............................  75
No. 2 ............................... 1  10
No. 1 ............................... 1  75

Shoe
No. 8 ...............................1 00
No. 7 ...............................1  30
No. 4 . .  ............................1 70
No. 3  1  90

BUTTER COLOR 
W„ R & Co.’s, 15c size.l 25 
W., R. & Co.’s, 25c size.2 00 

CANDLES
Electric Light, 8s ...... 9 %
Electric Light, 16s___10
Paraffine, 6s .................  9
Paraffine, 12s ................9 %
Wicking ........................ 20

CANNED GOODS 
Apples

31b. Standards . . .  1 00
Gallon ...................... 2 60

Blackberries
21b.............................. 90® 1 75
Standards gallons . .  @5 50

Beans
Baked ................. 80@1 30
Red Kidney ........85® 95
String .................70@1 15
Wax .....................75@1 25

Blueberries
Standard ....... @ 1  45
Gallon ..................  @ 7  50

Brook Trout
21b. cans, sp iced... 1  90

Clams
Little Neck, Hb. 1 00®1 25
r Ittle Neck. 21b. @1 50

Clam Bouillon
Burnham’s % pt..........1 90
Bur iham s pts..............3 60
R'..n ham's qts................7 20

Cherries
Standards .1 30® 1 50

White ................. 1 50
Corn

Fail ...........................60®75
Good . 85®90
Fancy ............................... 110

French °eas
Sur Extra Fine ................22
Extra Fine .................  19
Fine ................................  15
Moyen ............................  11

Gooseberries
Standard   90

riomlny
Standard ......................  85

Lobster
Star, %lb.......................... 2 15
Star, lib ........................... 3 90
Picnic Tails ..................2 60

Mackerel
Mustard, lib ................... 1 80
Mustard, 21b....................2 80

Standard ...........  @
Russian Caviar

MIb. cans ..................... 3 75
%Tb. cans .....................7  00
lib. cans ...................12  00

Salmon
Col’a River, tails 1 80 @ 1  85 
Col’a River, flats 1 90@1 95
Red Alaska ........1  20® 1 30
Pink Alaska . . . .  @1 00

Sardines
Domestic M8 . .  3 %@ 3 %

5
@ 9 
@14 
@24 
@14

Domestic. % s....
Domestic, Must’d 6 
California, M s... 11 
California. % s.,.17 
French, Ms . . . .  7 
French, %s ... .1 8  

Shrimps
Standard ............ 1  20@1 40

Succotash
Fair ..................... 85
Good ...................  1  00
Fancy ..................1  25@1 40

Strawberries
Standard ............ 1  10
Fancy ..................1  40@2 00

Tomatoes
Fair .......................
Good .....................
Fancy ..................
Gallons .................

CARBON OILS 
Barrels

Perfection ...........
Water White ..
D. S. Gasoline ..
Gas Machine ___
Deodor’d Nap’a ..
Cylinder .............29
Engine ............... 16
Black, winter . ...8M@10 

CEREALS 
Breakfast Foods 

Bordeau Flakes, 36 lib. 2 60 
Cream of Wheat, 36 21b.4 50 
Egg-O-See, 36 pkgs...2 85 
Excello Flakes. 36 lib. 2 60 
Excello, large pkgs.. .  4 50
Force, 36 2 lb................ 4 50
Grape Nuts, 2 doz....... 2 70
Malta Ceres, 24 lib ___2 40
Malta Vita, 36 lib ......... 2 85
Mapl-Flake, 36 lib__ 4 05
Pillsbury’s Vitos, 3 dz. 4 25
Ralston, 36 21b...............4 50
Sunlight Flakes, 36 lib. 2 85 
Sunlight Flakes, 20 lgs 4 00
Vigor, 36 pkgs............... 2 75
Voigt Cream Flakes ...4  50
Zest, 20 21b..................... 4 10
Zest, 36 small p k g s .. . .2 75

Crescent Flakes
One case ....................... 2 50
Five cases ..................... 2 40

One case free with ten 
cases.

One-half case free with 
6 )4  cases.

Black Jack 
Largest Gum Made ..  55
Sen Sen ......................    50
Sen Sen Breath Per'f. 95
Sugar Loaf ................... 50
Yucatan ....................... 50

CHICORYBulk ..............................
Red ................................
Eagle ......................... 4
Franck’s  ..........................  7
Schener’s ....................... 6

CHOCOLATE 
Walter Baker & Co.’s

German Sweet .............  23
Premium ........................ 30
Vanilla ....................  41
Caracas ....................  35
Eagle .............................  28

Walter M. Lowney Co.
Premium, Ms .................30
Premium, %s ..

COCOABaker’s ....................  38
Cleveland .....................’ 41
Colonial, Ms ................  35
Colonial, %s ................ 33
Epps .............................. 42
Huyler .................... 45

%s

Low ney, %s 
Low ney, 14s 
Lowney, %s 
Lowney, Is 
Van Houten,
Van Houten, Ms 
Van Houten, %s 
Van Houten, Is
W ebb ....................
W ilbur, % s ........
W ilbur, Ms ........ ..

___40
___38
...3 6

___36
. 12 
. 20 
. 40 
. 72
. 28 
. 35
. 36

@1 10 
@1 20 
@1 40 
@3 60

@ 10%
@10
@16%
@24
@15%
@34%
@22

COCOANUT
Dunham’s %s & %s 27
Dunham's %s ...........  28
Dunham’s Ms .........  29
Bulk .............................  12

„ COCOA SHELLS
201b. bags ...................... 2 %
Less q u a n tity ............... 3
Pound packages ..........4

COFFEE
Rio

Common ...................... 1 3 %
Fair .................................1 4 %
Choice .............................1 6 %
Fancy ............................ 20

Santos
Common .......................1 3 %
Fair ............................... 1 4 2
Choice .............................16%
Fancy ............................ 19
Peaberry ........................

MaracaiboFair ................................lo
Choice ............. ..............19

Mexican
Choice .............................16%
Fancy ............................ 19

GuatemalaChoice ...................... t5
Java

African ..........................kt
Fancy African ........... 17
O. G...................................25
P. G................................ 31

Mocha
Arabian ......................... 21

Package
New York Basis

Arbuckle ................ 16 00
Dilworth ................ 15  50
Jersey ...........................15  00
Lion ................................ 14  50

McLaughlin's XXXX 
McLaughlin's XXXX sold 

to retailers only. Mail all 
orders direct to W. F. 
McLaughlin & Co.. Chica­
go.
Holland, % gro boxes 95
Felix, % gross..............1  15
Hummel’s foil, % gro. 85

Soused. 1% lb ..............1 80
Soused. 21b..................... 2 80
Tomato, lib  ...............1  i<
Tomato, 21b.....................2 80

Mushrooms
Hotels ................... 1 9 @ 20
Buttons ..............  2469 a*

^hie-fourth case free with I Hummel’s tin, % gro. 1  43 
2 % cases.

Freight allowed 
Rolled C ts

Rolled A venna, b b l . . . .4  65 
Steel C ut, 100 lb sacks  2 30
M onarch, bbl..................... 4 40
M onarch, 90 lb. sack s  2 10
Q uaker, 18-2 ................... 1 50
Q uaker. 20-5 ................... 4 00

Cracked Wheat
Bulk .................... 3 %
24 2 rb. packages . . . . 2  50 

CATSUP
Columbia 25 pts......... 4 50
Colum bia. 26 % p t s . . . 2 60
Snider’s quarts _____. .3 25
Snider’s pints ............2 25
Snider’s % pints ........ 1  30

CHEESE
Acme .................... @15
Carson City ............ @14
BSaie ..................... ®14

•14

CRACKERS
N atio n a l B iscu it Com panyBn?} rid

Butter
Seym our, Round ........ 6
N. B. C., Square ..........  6

Soda
N. B. C. Soda . . .......... 6
Select Soda ___ ..........  8
S ara to g a  F lakes ......... 13
Z ep h y re tte  ........ ......... 13

O yster
N. B. C., Round ..........  6
N. B. C., Square Salted  6
F au s t, Shell ___ ..........  7%Sweet Goods.

Boxes and  cans
A nim als .............................10
A tlan tic , A ssorted  ........ 10
B agley Gems .................. 8
C artw heels  ...................... 8
C u rra n t F ru it  ................ 10
Cracknels ....................... 16

Coffee Cake. pi. o r iced 10
C ocoanut T affy ............. 12
C ocoanut B ar ................. 10
C ocoanut D rops ............ 12
C ocoanut H oney C ake 12 
C ocoanut Hon. F in g ers  12 
Cocoanut M acaroons ..18
Dixie Cookie .................. 9
F rosted  C ream  ..............  8
F lu ted  C ocoanut ...........10
F ru it T a r ts  .................... 12
G inger Gems ................... 8
G raham  C rackers ........  8
G inger Snaps. N. B. C. 7
G inger M idgets ............ 10
H ippodrom e ....................10
H oney Cake. N . R. C. 12 
H oney F ingers, As. Ice 12
H oney Jum bles ............ 12
Household Cookies . . . !  8 
Household Cookies Iced 8 
Iced H oney C rum pets  10
Im perial ............................ §
Teed H oney F lake  ........ 12%
teed H oney Jum bles ..12
Island  P icnic  ................... 11
Je rse y  L unch ................  8
K ream  K lips .................. 20
L ady  F in g ers  ............... 12
T ern Yem ........................ n
Lem on Gems .................. 10
Lem on B iscuit, S quare  8
I.em on W afer ................ 16
T emon Cookie ................. 8
M ary A nn ........................ 8
M arshm allow  W aln u ts  16
M ariner ............................. 11
M olasses C akes ............  8
M ohican .............................n
M ixed P icn ic  ............. ." l l%
Mich. F ro sted  H oney 12
N ew ton ............................. 12
N u S ugar ......................... 8
N ic N acs ..........................  g
O atm eal C rackers ____ 8
O range Gems ................  8
P enny  Cakes. A ssorted  8
Pretzels. H and  M d........ 8
P re tze le tte s , H and  Md. 8 
P re tze le tte s , Mac. Md. 7%
R aisin  Cookies .............. 8
Revere. A ssorted  ........... 14
Richwood ........................ 8%
R ube ............................. ’ . 8
Scotch Cookies . . . 1 I I I I 10
Snow C ream s ................. 16
S ugar K risp  ................... H
Spiced G ingers ............. 9
Spiced G ingers Iced . ..1 0  
Spiced S ugar Tops . . . .  9
S u ltan a  F ru it  ................. 16
S ugar Cakes ................... 8
S u g a r Squares, la rg e  or

sm all .............................  8
S uperba  ............................  8
Sponge L ady  F in g ers  25
S ugar C rim p ................... 8
Vanilla W afers  ............... 16
W averly  ........................... 8
Z anz iba r ........................... 9

In -e r  Seal Goods 
, P e r  doz.

Almond Bon Bon ___ $1 50
Albert B iscu it ............  1 00
Animals .......................... 1 06
B rem n er’s B ut W afers  1 00 
B u tte r  T h in  B is c u it . . 1 00 
Cheese Sandw ich . . .  
Cocoanut D ain ties  .. 
C ocoanut M acaroons.
C racker M eal ............
F a u s t O yster ................. 1 65
F ig  N ew ton ..................  1 00
F ive O’clock T ea ___ 1 00
F ro tan a  .......................... 1 00
G inger Snaps. N. B. C. 1 00 
G raham  C rackers 
Lem on Snap . . . .
O atm eal C rackers
O y stere ttes  ..........
Old Tim e S ugar Cook. 1 00 
P re tze le tte s . H d M d.. .  1 00
Roval T o ast .................. 1 00
S altine  .............................. 1 00
S a ra to g a  F lakes ........  1 50
Social T ea .......................  1 00
Soda, N. B. C...............  1 00
Soda, Select .................. 1 00
Sponge L ady  F in g ers  1 00 
S u ltana  F ru it  B iscu it 1 50
U needa B iscuit ..........  50
TTneeda J in je r  W av fer 1 00 
P n e e d a  M ilk B isc u it. .  50
V anilla  W afers  ............ 1 00
W ate r  T hin  .................... 1 00
Zu Zu G inger Snaps 50
Zw ieback ........................ 1 00

CREAM TA RTA R
B arre ls  o r d rum s ........... 29
Boxes .....................................30
Square  cans  ....................... 32
F ancy  caddies ................. 35

DRIED  R FU IT S 
Apples

Sundried  .....................  @ 6
E v ap o ra ted  ............8%@ 9

A pricots
C alifo rn ia  ..................... 18@20

C aliforn ia  P ru n es  
100-125 25R>. boxes.

90-100 251b. b o x es..@  4% 
80- 90 251b. bo x es..@  5 
70- 80 251b. b o x e s ..®  5% 
60- 70 251b. b o x e s ..®  6 
50- 60 251b. b o x e s ..®  6% 
40- 50 251b. b o x e s . . . #  7% 
30- 40 251b. boxes ..  @ 8% 

%c less In 50Tb. cases 
C itron

C orsican  ................... @22
C u rra n ts  

Im p ’d  1 lb. p k g . . @10
Im ported  bulk  . . .  @ 9%

Peel
Lem on A m erican  ...........14
O range A m erican  ......... 15

1 00 
1 00 
2 50

1 00 
50 1 00 
50

j  , Raisins 
London L ayers, 3 c r 
London L ayers. 4 c r 
C luster, 5 crow n 
Loose M uscatels. 2 c r 
Loose M uscatels, 3 Cr  
Lose M uscatels, 4 c r

t s .  ssav6-*10*™
StU tanas, bulk

S^RTN8ACPEaSkuT G 0 f o l "r-»_i j  .  Beans Dried Lima . . . .  -
I Med. H d P k ’d  . . i ' 7 5 a i * f  
j B row n H olland . . .  * 2  2E 
L .  Farina
1 »„ik  Packages ..........1  7 *Bulk, per 100 lbs. oc

WIto!°Scky . . .  , M

S s s k '  lo iv  j g - i - a
Imported. !Slt>. b o i.';'t  JJ

Common Bapl®y  .  „

E m pire  . .  ........................« 15**’ • • • • • • • • •  »8 25
~ Peas
Green, W isconsin, bu 1
?pm.n'tts “ te.h-. ,b“ : 8
E a s t India®*®*
G erm an, sack s  " ............
G erm an, broken pkg ..'. ^

p o .r!: ! ” £ - , 5 g » : : ; : L

FLAVFo^lt e Qa  E,XTRACTS 
C o lem an s*  *  *Van* T
2 oz. P anel . . . .  ^ 8 0

f c f t  a r - a i - i  SS 1 1

T erpeneles*0 E x?*  Lem on
No. 2 P anel D. c
£t°* t  £ aneI D. KON°- 6 Pane! D. C* *# •  52

«2 S3 S S t  S: 8::} ll
M exican Ex" m e t* V an illa
No. 2 P an e l d . C . . .
No. 4 P anel D. C  * no
No. 6 P anel D. C .......... |  on
T a p e r P an e l D. C .! .  s  no 
9 o z ' IT11'! M eas. D. C * be 
? oz* JpH  M eas. D. C * 1 fio 4 oz Full M eas. g  c i j  00 
No. 2 A ssorted  F lav o rs  75 

.GRAIN b a g s  
A m oskeag, loo in bale 19 
A m oskeag, less  th a n  bl 19%

g r a in s  a n d  f l o u r
■kt . Wheat No. i  W h ite  ..
No. 2 R ed .......... ; ; ; ; ; ; ;

Winter Wheat Flour
Patents**0111 Brands . Jn 
Second P a te n t s " : : ;  " " 4  |o  
S tra ig h t ........  .......... i f ’
S g m i  s t m i » r . v . : : : : i S S
G raham  .............................f  5?
R yekWh.e a t 00

count*00* *° u sua i c ash  d ie5
F lo u r in b a rre ls . S ic n e r 

b a rre l add itional. P
G rocer Co.’s  B rand  y u a k e r , p ap e r 

Q uaker, cloth
W ykes & Co.

.3  90 
4 00

®cliPse ........................... .. 65
Kansas Hard Wheat Flour 

Judson Grocer Co. 
Fanchon , %s cloth . . . .4  20 

Spring Wheat Flour 
p. , -.Rpy "Baker’s Brand 
GoMen H orn , fam ily . .4 60 
Golden H orn , b a k e r’s . . 4 50
C alum et_ ............................. 4 20
Wisconsin Rye ............ 3 90

Judson Grocer Co.’s Brand
C eresota , %s ..................4 90
Ceresota, Ms .. .  ± so
Ceresota. % s 70

Lemon & Wheeler’s Brand
W ingold. %s ..................4 95
W m gold, %s ..................4 75
W ingold. %s ..................4 65
1= * Pljtebury’s Brand
B est, %s clo th  .............4 90
Best, %s cloth ...........4 80
Best, %s cloth ........... 4 70
Best, Ms paper ..........4 75

Ms paper .......... 4 75
wood ................... 5 00

Worden Grocer Co.’s Brand
L aurel, %s cloth ___ 4 90
L aurel, Ms cloth ...........4 80
Laurel, %s & Ms paper 4 70 
Laurel. %s ................... 4 70

Wykes A  C o .
Sleepy Eye, % s c lo th . . 4 80 
Sleepy Eye, Ms c lo th . .4 70 
Sleepy Eye, %s c lo th . .4 60 
Sleepy Eye, % paper. .4 60 
Sleepy Eye, Ms paper..4 60

B est,
Best,



M I C H I G A N  T R A D E S M A N 45

Meal
Bolted .............................2 30
Golden G ranu la ted  . .  2 50 
St. C ar F eed  screened  20 00 
No. 1 Corn a n d  O ats  20 00
Corn, c racked  ............. 19 00
Corn M eal, coarse  . . . .1 9  00 
W in te r W h ea t B ran  22 00 
W in te r W h ea t M id’ng  23 00
Cow F eed  ....................... 22 50

Dairy Feeds 
W ykes & Co.

O P  L inseed  M eal . . .  .29 50
C ottonseed M eal .........30 00
G luten F eed  .................. 27 00 I
M alt S p rou ts  ................. 20 00 I
B rew ers G ra in s ........... 23 00
M olasses Feed  ............. 21 00
D ried B ee t P u lp  ......... 16 50

Oats
M ichigan, carlo ts  ............41
L ess th a n  carlo ts  ............42

Corn
C arlo ts ....................................47
L ess th a n  carlo ts  ............48

Hay
No. 1 timothy car lots 14 00 
No. 1 timothy ton lots 15 00

8

HERBS
Sage 15
Hops 15
Laurel Leaves ........... 15
Senna Leaves ........... . 25

JELLY
5 lb. pails, per piz.. .1 85

15 tb. pails, per p a il... . 42
30 tb. pails, per pail. . 75

LICORICE
Pure . 30
Calabria ....................... . 23
Sicily 14
Root 1 1

MATCHES 
C. D. Crittenden Co. 

Noiseless Tip ..4  50@4 75 
MEAT EXTRACTS

Armour’s, 2 oz............4 45
Armour's, 4 oz............. 8 20
Liebig’s Chicago, 2 oz. 2 75 
Liebig’s. Chicago, 4 oz. 6 50 
Liebig’s  Imported, 2 oz. 4 55 
Liebig's Imported. 4 oz. 8 50 

MOLASSES 
New Orleans

Fancy Open Kettle . . .  40
Choice ............................  35
Fair ................................  26
Good ................................  22

Half barrels 2c extra. 
MINCE MEAT 

Columbia, per c a s e . . . .2 75 
MUSTARD

Horse Radish, 1 dz....... 1 75
Horse Raddish, 2 dz ..3  50 

OLIVES
Bulk, 1 gal. k e g s ...........1 65
Bulk, 2 gal. kegs........... 1 60
Bulk, 5 gal. kegs........... 1 65
Manzaniua, 8 oz.......... 90
Queen, pints ..................2 50
Queen, 19 oz. ..................4 50
Queen, 28 oz.....................7 00
Stuffed, 5 oz...................  90
Stuffed. 8 oz......................1 45
Stuffed, l0 oz....................2 40

PIPES
Clay, No. 216 ................1 70
Clay, T. D., full count 65
Cob, No. 3 ...................  85

PICKLES
Medium

Barrels, 1,200 count. . . . 6 00 
Half bbls., 600 count..3 50 

Small
Barrels, 2,400 count. . . .7  50 
Half bbls., 1,200 count 4 25 

PLAYING CARDS 
No. 90 Steamboat . . . .  85 
No. 15, Rival, assorted 1 20 
No. 20, Rover enameled 1 60
No. 572, Special ............1 75
No. 98 Golf, satin finish 2 00
No. 808 Bicycle .......... 2 00
No. 632 Tourn’t w h ist..2 25 

POTASH 
48 cans in case

Babbitt’s  ........................ 4 00
Penna Salt Co.’s ..........3 00

PROVISIONS 
Barreled Pork

Mess ..............................
Clear Back ................... 19 00
Short Cut ..................... 18 00
Short Cut Clear-r........18 00
Bean ...............................15 50
Brisket, clear ..............20 00
Pig ................................. 20 00
Clear Family ................15 50

Dry Salt Meats
S P Bellies ..................... 12%
Bellies ..............................11%
Extra Shorts ...............  9%

. 9 75 

.11 25 

.11 25

.1 10

.2 40 

.1 30 

.2 40 

.1 30

@ 4 
@6

@
@6 
@6% 

6%@7 
6 @7%

S a u s a g e s
Bologna ............................  5%
uiver ................ .................
F ran k fo rt ........................ j
Pork .............................. ... s
Veal ............................... .... 7
Tongue ............................  7
H eadcheese ....................  7

Beef
E x tra  M ess ..........
Boneless ................
Rum p, new ............

P ig ’s Feet
% bbls.......................
% bbls., 40 tb s ....................1 85
% bb ls ................................... 3 25
1 bbl........................................7 75

T ripe
K its, 15 tb s ....................... 70
% bbls., 40 lb s ................... 1 50
% bbls.. 80 tb s ................... 3 00

Casings
H ogs, p e r lb ..................... 28
Beef, rounds, s e t . . . .  16
Beef middles, se t ........  45
Sheep, per bundle . . . .  7o 

Uncolored B utte rine
Solid da iry  .......... 10 @16
C ountry  Rolls . ,10%@16% 

Canned M eats 
Corned beef, 2 lb . ..
Corned beef, 1 lb ___
R oast beef, 2 lb. . . .
R oast beef, 1 tb ........
P o tted  ham , %s . . .
P o tted  ham . Vis ........... 85
Deviled ham , %s ......... 46
Deviled iiam , Vi» ......... 8u
P o tted  tongue, %s . . . .  45
P o tted  tongue %s . . . .  85

RICE
Screenings ............
F a ir  J a p a n  ............
Choice Jap a n  . . . .
Im ported  J a p a n  . .
F a ir  L a. hd ............
Choice La. h d . . . .
F an cy  La. hd........
C arolina, ex. fancy

SALAD DRESSING 
Colum bia, Vi p in t . . . . 2  25
Colum bia, 1 p in t ...........4 00
D urkee’s, large, 1 do z .,4  50 
D urkee’s, sm all, 2 uoz..5 25 
S n ider’s, large, 1 d o z ..2  35 
S n ider’s, sm all, 2 doz. .1 35 

SA LERA TU S 
P acked  60 lbs. in  box.

A rm  an d  H a m m e r........3 15
D eland 's  .......................... 3 00
D w igh t’s  Cow ...............3 15
Em blem  ............................ 2 10
L. P ...................................... 3 00
W yandotte, 100 % s ..3  00 

SAL SODA
G ranula ted , bbls.................... 85
G ranu la ted , 1001b. cs. 1 00
Lum p, bbls.......................  80
Lum p, 1451b. kegs . . . .  95

SALT
Common G rades

100 3 lb. sack s  ............. 2 10
60 5 lb. s a c k s ............... 2 00
28 10Vi lb. s a c k s .......... 1 90
66 lb. sack s  .................  30
28 lb. sack s  .................  16

56 lb. d a iry  in drill bags 40 
28 tb. d a iry  in drill bags 20 

Solar Rock
561b. sack s  ....................... 20

Common
G ranulated , fine .........  80
M edium , fine ................  85

SALT FISH  
Cod

L arge  whole ..
Sm all w hole . .
S trip s  o r bricks . .7 Vi@10Vi
Pellock ..................  @ 4 Vi

H alibu t
S tr ip s  ..............................13
C hunks ........................... 13 Vi

Holland H erring 
W hite  Hoop, bbls. 11 00
W hite  Hoop, Vi bbls. 6 00
W h ite  Hoop, keg 65@ 75
W hite  H oop m chs. 80
N orw egian  ..............
Round, lOOlbs......................... 3 75
Round, 40lbs........................... 1 75
Scaled ................................  13

T ro u t
No. 1, lOOlbs......................7 50
No. 1, 40!bs....................... 3 25

lOIbs....................... 90
81bs.......................  75

M ackerel
M ess, lOOlbs......................
M ess, 401bs........................
Mess, lOIbs.................... ...
M ess, 8tb s ..........................
No. 1, lOOlbs....................14 00
No. 1, 4 lb s .......................5 60
No. 1, 10 lb s ....................1 65

1 36

7
6Vi

H am , d ried  beef s e ts . .  15
C alifo rn ia  H am s ........... 10
P icn ic  Boiled H am s ..14Vi
Boiled H am  ..................... 19%
B erlin  H am , p ressed  . .  8Vi
Mince Ham ..................... 9

Lard
Com pound ........................ 9
P u re  in  tie rces  ................ 10 Vi
80 lb. tu b s ... .advance % 
60 lb. tub s.. .  .advance Vi
60 Tb. tins........advance V4
20 lb. palls....advance % 
10  lb. pa ils.. .  .advance % 

6 Tb. p a lls... .advance 1 
8 lb. paUs.. .  .advance 1

No.
No. 1,

Smoked Meats Whitefish
H am s, 12 tb. average . • 13% No. 1. No. 2 Fam
H am s, 14 tb. av erag e . • 13% 1001b. .................. 9 75 4 50
H am s, 16 tb. average . • 13% 60tb. .................. 5 25 2 40
H am s, 18 tb. av erag e . .13% 10 tb. .................. 1  12 60
Skinned H am s ............ • 13% 8 IT). ..................  92 60

SEEDS
Anise ..........................  10
C anary , Sm yrna . . . .  4%
Caraway ....................  9
Cardamom, Malabar 1 00
Celery .........  16
H em p. R ussian  ........  4%
Mixed Bird ................  4
Mustard, white .......  8
Poppy ........................  9
Rape ...........................  5 Vi

SHOE BLACKING  
Handy Box, large, 3 dz.2 60 
H andy Box. sm a ll.. . .1 if> 
Bixby’s Royal Polish..  85 
ldOUer’s Crown Polish.. 85

SN U FF
Scotch, in b lad d ers .......... 37
M accaboy, in ja r s  .......... 35
French  R appie in J a r s . . 43 

SOAP
J. S. K irk  & Co.

A m erican Fam ily  .........4 00
D usky D iam ond, 50 8 oz 2 80 
D usky D 'nd, 100 6 o z ..3  80 
J a p  Rose, 50 b a rs  . . . .3  75
Savon Im perial ............3 50
W hite R ussian  ............. 3 50
Dome, oval b a rs  ...........3 50
S atine t, oval ...................2 15
Snow berry, 100 c ak e s . . 4 00 

P rocto r & Gamble Co.
Lenox .................................3 25
Ivory, 6 oz................ . . .  .4 00
Ivory, 10 oz.......................6 75
S ta r  ....................................3 25

LAUTZ BROS. & CO.
Acme, 70 b a r s ................ 3 60
Acme, 30 b a r s ................ 3 85
Acme, 25 b a rs  ..............3 85
Acme, 100 cakes ...........3 15
Big M aster. 100 b a rs  . 4 00 
M arseilles, 100 c ak e s . . . 5 80 
M arseilles, 100 cakes 5c 4 00 
M arseilles, 100 ck to ile t 4 00 

A. B. W risley
Good Cheer ................... 4 00
Old C ountry  ...................3 40

Soap Pow ders 
L au tz  Bros. & Co.

Snow Boy ......................... 4 00
Gold D ust, 24 la rg e . . . .  4 50
Gold D ust, 100-5c.........4 00
K irkoline, 24 41b.......... 3 80
P earline  ........................... 3 75
Soapine ........................  4 ig
B ab b itt’s  1776 .................3 75
Roseine .............................3 50
A rm our’s .........................3 70
W isdom ...........................3 80

Soap Compounds
Johnson ’s  F ine  .............5 10
Jo h n so n ’s X XX ...........4 25
N ine O’clock ...................8 35
R ub-N o-M ore .................3 75

Scouring
E noch M organ’s  Sons.

Sapolio, gross lo ts ___ 9 00
SaDolio, h a lf g ro  lo ts  4 50 
Sapolio, single boxes . . 2 25
Sapolio, hand ...............2 25
Scourine M anufac tu ring  Co 
Scourine, 50 cak es . . . . 1 80 
Scourine, 100 c a k e s . . .3 50

8 0  DA
Boxes ................................5%
Kegs, E nglish  ................ 4%

SOUPS
Colum bia .........................3 00
Red L e tte r  ....................  90

SPIC ES 
W hole Spices

Allspice ............................. 12
Cassia, C hina in  m ats . 12
C assia, C anton  ............. 16
C assia, B atav ia , bund. 28 
Cassia, Saigon, broken. 40 
Cassia. Saigon, in rolls. 55
Cloves, A m b o y n a ..........  25
Cloves, Z anzibar ........... 18
M ace ................................  56
N utm egs, 75-80 ..............  45
N utm egs, 105-10 ......... 35
N utm egs, 115-20 ..........  30
Pepper, S ingapore, blk. 15 
Pepper, Singp. w h ite .. .  25
Pepper, sh o t ................. 17

P ure  G round in Bulk
Allspice ............................. 16
C assia, B atav ia  ..........  28
C assia, Saigon ............... 48
Cloves, Z anzibar ........  18
Ginger, A frican  ........... 15
Ginger, Cochin ............... 18
Ginger, J am a ic a  ........... 25
M ace ..................................  65
M ustard  ........................... 18
Pepper, S ingapore, blk. 17 
Pepper, Singp. w h ite ..  28
Pepper, Cayenne ......... 20
Sage .........................   SO

STARCH 
Common Gloss

1Tb. packages ............. 4@6
3Tb. packages ............. @4%
6Tb. packages ............... @6%
40 and  50Tb. boxes 3%@3%

B arrels  ........................  @3%
Common Corn

20Tb. packages ................. 6
401b. packages ...4% @ 7 

SYRUPS 
Corn

B arre ls  .................................. 25
H alf B arre ls  ....................... 27
20Tb. can s  V4 dz. In case  1 80 
101b. cans  % dz. in case  1 75 
61b. cans  2 dz. In case  1 85 

2%lb. cans  2 dz. in  case  1 90
P u re  Cane

F a ir  ................................ 16
Good ............................... 20
Choice ....................  26

TE A
Jap a n

Sundrled, m edium  ___ 24
Sundried, choice ......... 32
Sundrled, fancy  .............36
R egular, m edium  ......... 24
R egular, choice .............32
R egular fancy  ...............36
B asket-fired , m edium  31 
B asket-fired , choice ..38 
B asket-fired , fancy  ...4 8
N ibs ............................ 22@24
S iftings ..................... 9@11
F an n in g s  .................. 12@14

9
Gunpow der

M oyune, m edium  ...........30
M oyune, choice .............32
M oyune, fancy  ............... 40
Pingsuey, m edium  . . . .3 0
Pingsuey, choice ......... 30
Pingsuey, fan cy  ........... 40

Young Hyson
Choice ............................... 30
F ancy  ................................ 36

Oolong
Form osa, fancy  ............. 42
Amoy, m edium  ............. 25
Amoy, choice ................. 32

English B reak fas t
M edium .  20
Choice ................................ 30
Fancy ................................ 40

India
Ceylon, choice ............... 32
Fancy  ................................ 42

TOBACCO
Fine C ut

C adillac ............................. 54
Sw eet Lom a ................... 34
H iaw atha, 5Tb. p a i l s . .55
T elegram  ......................... 30
P ay  C ar ............................ 33
P ra ir ie  Rose ................... 49
Pro tec tion  ....................... 40
Sw eet B urley  ................. 44
T iger ................................. 40

Plug
Red Cross ....................... 31

I P alo  .................................... 35
H iaw ath a  ......................... 41
Kylo ................................... 35
B attle  Ax ......................... 37
A m erican  E ag le  ........... 33
S tan d ard  N avy  ............. 37
Spear H ead. 7 oz.............47
Spear H ead, 14% oz..44
Nobby T w ist ................... 55

I Jolly  T a r  ......................... 39
Old H onesty  ................... 43

I Toddy ............................... 34
J. T ....................................... 38
P iper H eidsick  ............... 66
Boot Ja c k  ......................... 80
H oney Dip T w ist ......... 40
B lack S tan d ard  ............. 40
C adillac ............................. 40
Forge ................................. 34
Nickel T w ist ................... 52
Mill .....................................32
G reat N avy  ..................... 36

Sm oking
Sw eet Core ..................... 34
F la t C ar ........................... 32
W arp ath  ...........................26
Bamboo, 16 oz.................25
I X L, 5Tb......................... 27
I X L, 16 oz. pails  . .  .31
H oney Dew ..................... 40
Gold Block ..................... 40
F lagm an  .......................... .40
Chips ................................. 33
Kiln D ried ..................... 21
D uke’s M ix ture  ............. 40
D uke’s  Cam eo ............... 43
M yrtle N avy  ................... 44
Yum Yum, 1% o z ...........39
Yum Yum, 1Tb. pails  ..40
C ream  ............................... 38
Corn Cake, 2% oz...........25
Corn Cake, 1Tb................22
Plow Boy. I 2 , oz........... 39
Plow Boy. 1% oz............39
Peerless, 3% oz..............35
Peerless, 1% oz............... 38
A ir B rake  ........................ 36
C ant Hook ..................... 30
C ountry  Club .............. 32-34
Forex-X X X X  ................. 30
Good Ind ian  ................... 25
Self B inder, 16oz. 8oz. 20-22
Silver Foam  ................... 24
Sw eet M arie ................... 32
Royal Sm oke ................. 42

T W IN E
Cotton, 3 ply ................. 22
C otton, 4 ply ................. 22
Ju te , 2 ply ....................... 14
H em p, 6 ply ................... 13
Flax , m edium  ................. 20
Wool, 1Tb halls ............  6

VINEGAR
M alt W hite , W ine, 40 g r  8% 
Malt W hite , W ine, 40 g r  10 
P u re  Cider, B & B . . . .1 4  
P u re  Older. Red S ta r . .12 
P u re  Cider, R ob inson .. 12 
P u re  C ider, S ilver . .. .1 3 %

W ICKING

10

No. 0 per g TO SS . . . ... .3 0
No. 1 per gross . . . . ...4 0
No. 2 per gross . . . ___50
No. 3 per gross . . . ___75

WOODENWARE
Baskets

Bushels ..............  1  10
Bushels, wide t  d ..1  60
Market .............  .........  40
Splint, large ................. 3 50
Splint, medium ............3 25
Splint, small ............... 3 00
Willow, C lothes, la rge  8 25 
Willow, C lothes, m e’m 7 50 
Willow, C lothes, sm all 6 50 

Bradley Butter Boxes 
2tb. size, 24 In ca se .. 72
3Tb. size, 16 In ca se .. 68
5Tb. size. 12 in case.. 63 

101b. size, 6 In case.. 60 
Butter Plates

No. 1 Oval. 250 in crate 40 
No. 2 Oval. 250 in crate 45 
No. 3 Oval, 250 in crate 50 
No. 6 Oval, 260 in crate 60

Chums
B arrel, 5 gal., e a c h .. . .2 40 
Barrel, 10 gal., e a c h ...2 56 
Barrel, 16 gal., each ...2  70

Clothes P ins
Round head, 5 gross bx 50 
Round head, c a r to n s . . 70

Egg C rates and Fillers. 
H um pty  D um pty, 12 doz. 20
No. 1 c o m p le te ............... 33
No. 2 com plete ............  2o
Case No. 2 fillersl5sets 1 30 
Case, m edium s, 12 se ts  1 15 

F aucets
Cork lined, 8 in ..............  65
Cork lined, 9 in ..............  75
Cork lined, 10 in ............• 86
Cedar, 8 in .......................  55

Mop Sticks
T ro jan  sp ring  ................  90
E clipse p a te n t s p r in g . . 85
No. 1 com m on ..............  7»
No. 2 p a t. b rush  holder 85 
121b. cotton  mop heads 1 40 
Ideal No. 7 ......................  90

P ails
2- hoop S tan d a rd  ........1 60
3 - hoop S tan d a rd  ......... 1 7a
2-  w ire, Cable ............1 70
3- w ire, Cable ............1 90
Cedar, ait red, b rass  . .1  25
P aper, E u rek a  ............. 2 25
F ib re  ............................... 2 70

T oothpicks
H ardw ood ....................... 2 60
Softwood ......................... 2 75
B anquet ...........................1 50
Ideal ................................... 1 60

T raps
Mouse, wood, 2 h o le s .. 22
M ouse, wood, 4 h o le s ..  45
M ouse, wood, 6 h o le s .. 70
M ouse, tin , 5 ho les. . . .  65
R at, wood ....................... 80
R at, sp rin g  ..................... 75

T ubs
20-in, S tandard , No. 1 7 00 
18-in, Standa-rd, No. 2 6 00 
16-in. S tandard , No. 3 5 00 
20-in. Cable, No. 1 . . . .7  50
18-in. Cable No. 2 .........6 50
16-in. Cable, No. 3 . . . . 5  50
No. 1 F ib re  ................... 10 80
No. 2 F ib re  ................... 9 45
No. 3 F ib re  ..................... 8 55

W ash B oards
B ronze Globe ................. 2 50
D ewey ............................. „1 75
Double Acm e ................. 2 75
Single Acme ................... 2 2a
Double P eerless  ...........3 90
Single P eerless  ...............3 00
N o rth e rn  Queen .............3 25
Double D uplex .............3 00

I Good L uck  ....................... 2 75
U niversal .......................... 3 40

W indow C leaners
12 in ............................................1 6a
14 in ......................................  85
16 in ............................................2 30

Wood Bowls
II  in. B u tte r ................... 75
13 in. B u tte r  ...................1 25
15 in. B u tte r  ...................2 10
17 in. B u tte r  ...................3 50
19 in. B u tte r  ...................4 30
A ssorted , 13-15-17 ___ 2 30
A ssorted, 15-17-19 . . . . 3  2a

W RA PPIN G  PA PE R
Common S traw  ............  1 %
F ib re  M anila, w h ite ..  2% 
F ib re  M anila, co lo red .. 4
No. 1 M anila  ................  4
C ream  M anila .................3
B u tch er’s  M anila  ......... 2%
W ax B u tte r, sh o rt c ’n t. 13 
W ax B u tte r, full coun t 20 
W ax B u tte r, rolls . . . .1 6  

YEAST CAKE
M agic, 3 doz.....................l  15
Sunlight, 3 doz................1 0U
Sunlight, 1 % doz............  50
Y east Foam , 3 doz........1 15
Y east C ream , 3 d o z . . . . l  00 
Y east Foam , 1% d o z .. 58

FR ESH  FISH
P e r lb.

Jum bo W hitefish  ___@16
No 1 W hitefish  ........ @14
T ro u t .............................@14
H alibu t ..........................@12
Ciscoes o r H errin g  ..@ 10
Bluefish ........................@12
Live L obster .............. @35
Boiled L obster .......... @35
Cod ..................................@12
H addock ....................... @
Pickerel ................... . .@ 12%
P ike  ................................ @ 9
Perch , dressed  .......... @10
Smoked, W hite  ........ @12%
Red S n a p p e r .................@
Col. R iver Salm on ..@ 16
M ackerel ......................@20

H ID ES AND PE L T S  
Hides

G reen No. 1 ....................10%
G reen No. 2 ...................  9%
Cured No. 1 ................... 12%
C ured No. 2 ................... 11%
C alfskins, green, No. 1 13 
C alfskins, green No. 2 11% 
C alfskins, cured No. 1 14 
C alfskins, cured No. 2 12% 

P e lts
Old Wool .......  30
L am bs ........................ 75@1 25
Shearlings ................ 50@1 00

Tallow
No. 1 ........................... @ 5%
No. 2 .......................... @ 4%

Wool
U nw ashed, m ed ............23@25
U nw shed, fine ............  20

11
CONFECTIONS

- s t'Ck C andy Pails
S tan d a rd  ................ 71,
S tan d a rd  H  H  ___ ..]*  7Z*
S tandard  T w ist ............  8
1 , CasesJum bo, 32 Tb................. 714
E x tra  H  H  . . . . . . . . . . .  19
Boston C ream  ............... ,'m
uitie  T im e S u g ar s tick  

80 tb. case  ................... 13

Mixed Candy

co m p e titio n  ..7 .7 .7 ." . 612,•special ....................... * »7*
C onserve ..........u
Royal ............  Kii
B roken ............ ..............
c u t  c o a f  ...........
R eader .................. \ ..........S’*
K in d erg a rten  7 .7  7 7 . ' 'll) 
Bon Ton C ream  . . . '  a 
f r e n c h  C ream  . .  ”  h r
o t* r  .............................7 7 n
tia n d  M ade C ream  . .  lo 
7 r 7 “ J,u L ream  m ixed 13 
u  -f H orehound  D rop 10

Fancy—in Pails
Gypsy H e a r ts  .............. i .
Coco Bon Boiis . . . . . . .  12
fu d g e  .squares . . . ! . 7 7 l i  
P ean u t ¡squares . . . 7 7  S 
¡sugared P e a n u ts  . .  7  *11
•sailed P e a n u ts  ......... 10
■starlight K isses ___ 7 if
oaik Li la s  Goodies . . .  .12
Rozenges, p la in  ................. .
kozenges, p rin ted  . . . 7 7 lu 
C ham pion C iiocolate . .  i i  
Eclipse C hocolates . .  7 13 
E u rek a  Ctiocolates ...1 3  
q u in te tte  Chocolates ..13 
C ham pion Gum  D rops 8%
M oss D rops ............ "  o**
keiiiou Sours . . . .  7 !  *" 1 u
im p eria ls  .....................7 11
1 tai. C ream  u p e r a ' 7  7 12 
i ta l. C ream  Bou B ons 11 
Golden W afiles . . . . .  12 
u id  F ash ioned  M olass- 

es K isses, llub. box 1 20
G range Jellies  ........... 60

Fancy—m  5tb. Boxes
Lemon Sours .................4,9
Old F ash ioned  H ore-

hound drops ...........10
P epperm in t D rops . . . . 6u
Ciiocolate D rops .......... go
H. M. Choc. D rops . .  85 
“ • Choc. k L  and

D ark  No. 12 ................ 1 00
B itte r Sw eets, a s s ’d . . l  15 
B rillian t Gums, Crys. go 
A. a . L icorice D ro p s . .  90
kozenges, p la in  ...........55
Rozenges, p rin ted  . . . .  ¡>5
Im peria ls  ...........................
M ottoes ....................  ‘ ' gg
C ream  B ar ............ 7  7  66
G. M. P e a n u t B a r  . . .7 5 5  
H and M ade C r'm s. .806290
c re am  B u tto n s  ......... as
S tr in g  R ock ................... 60
vY1IAc1Sreen B erries  ..60 
Old Time A ssorted  . . . .2  75 
B uste r B row n Goodies 3 60 
U p-to -date  A ssu n t. . . .3  75
l e n  S trik e  No. 1 ...........6 5i
le n  S trike  No. 2 ...........6 06
le n  S trike , S um m er a s ­

s o rtm e n t....................  g 76
Scientific A ss t ............! is  00

Pop Corn
D andy Sm ack, 24s ___  65
D andy Sm ack, 100b . . . 2 75 
Pop Corn F r it te rs ,  100s 60 
Pop Corn T oast, 100s 50
C racker J a c k ...................3 25
C heckers, 5c pkg. case  3 50 
l o p  Corn Balls, 200s . .1  20 
Cicero Corn C akes . . . .  6

p e r box ......................... 60
A zulik it 1 0 0 s .................... 2 00

Cough Drops
P u tn am  M enthol ........... 1 uo
Sm ith  B ros......................... j  j j

NUTS—W hole 
Alm onds, T a rrag o n a  . .  17
Alm onds, A vica ........
A lm onds, C aliforn ia  sft.

shell ........................
B razils  ...................... 15@17
G ilberts ..................... @13

W alnuts, so ft shelled @16 
W alnu ts, G renoble . . .  @ 15 
Table  nu ts, fa n c y . . .  @ 15
Pecans, M ed..................@16
Pecans, ex. la rg e ___@18
Pecans, Jum bos . . . .  @20 
H ickory  N u ts  p e r bu.

Ohio new ..............
C ocoanuts .................. @ 5
C hestnu ts , N ew  York 

S ta te , p e r bu ............
Shelled

Spanish P e an u ts  8%@ 9% 
P ecan  H alves . . .  @75
W alnut H alves . . .  @32
F ilb e rt M eats . . .  @27
A licante A lm onds.. @42 
Jo rd an  A lm onds ..  (¿47

P eanu ts
F ancy, H . P . Suns 7%@7% 
F ancy, H. P . Suns.

R oasted  ................. 8Vi@8%
Choice, H . P . Jum bo  @9% 
CF'doe H. p . .Jumbo 

R oasted  ..................... @10%
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Special Price C urrent
AXLE GREASE

Mica, tin  b oxes__ 75 9 00
P aragon  ..................55 6 00

BAKING POWDER

Royal
10c size 90 

14lb. cans  1 35 
6oz. cans  1 90 

%tb cans  2 50 
%tb can s  3 75 
lib . cans  4 80 
31b. cans  13 00 
51b cans  21 60

BLUING

Mutton
C arcass ..................
L am bs ....................
S p ring  L am bs ..

@ 8 
@13

Veal
C arcass ....................6 @ 8%

CLOTHES LINES 
Sisal

00ft. 3 th read , e x t r a . .  1 00
72ft. 3 th read , e x t r a . . 1 40
90ft. 3 th read , e x t r a . . 1 70
60ft. 6 th read , e x t r a . . 1 29
72ft. 6 th read , e x t r a . .

Jute
60ft ...................................  75
72ft......................................... 90
90ft........................................... i  05
120f t ......................................... i  50

Cotton -Victor
50ft........................................... i  io
60ft............................................1 35
70ft........................................... i  60

SAFES

C. P. Bluing
Doz.

Small size, 1 doz. b o x .. 40 
L arge size. 1 doz. b o x . .75

CIGARS

Q J  Johnson  C igar Co.'s bd.
Less th a n  500 .......... ........ 33
500 or m ore . . . . ........ 32
1.000 o r m ore . . . . ........ 31
W orden G rocer Co. brand

Ben H u r
Perfection  .......... 35»
Perfection  E x tra s — 35
Londres ................ 3ñ
Londres G rand . .  . — 35
S tandard  .............. . . . .3 6
P u ritan o s  ................ -----85
Panate llas, F inas  .. -----35
Panate llas, Bock -----85
Jockey Club ............ . . . .8 6

50ft.
60ft.
70ft.
80ft.

40ft.
50ft.
60ft.

Cotton Windsor

Cotton Braided

.1 30 
.1 44 
.1 80 
.2  00

. 95 

.1 35 

.1 «5
Galvanized Wire 

No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10

COFFEE
Roasted

D w inell-W righ t Co.'s. B 'ds.

Fu ll line  of Are an d  b u rg ­
la r  p roof safes  k e p t in 
s tock  by th e  T rad esm an  
C om pany. T w en ty  d iffer­
en t s izes on h an d  a t  all 
tim es—tw ice  a s  m any  safes 
a s  a re  ca rried  by a n y  o th e r 
house in th e  S ta te . If you 
a re  unable  to  v is it G rand 
R ap ids a n d  in spec t th e  
line  personally , w rite  for 
quo ta tions.

SOAP
B eaver Soap C o.'s B rands

100 cakes, la rg e  s iz e . . 6 60 
50 cakes, la rg e  s iz e . .  3 25 

100 cakes, sm all s iz e . . 3 85 
60 cakes, sm all s iz e .. 1 95 
T rad esm an ’s  Co.’s  B rand

COCOANUT
B aker’s  B razil Shredded

70 %Jb. pkg. p e r case  2 60 
85 %Tb. pkg. per case  2 60 
38 %Ib. pkg. per case  2 60 
16 141b. pkg. per case  2 60

FR E8H  M EATS
■ oof

C arcass ...................5%@ 8%
lin d q u a rte rs  ........ 6^@10
r °*ns ........................g @14
Rounds .................... 6%@ 7%
Chucks .................... 5
Pla tes ..........

Pork
Loins ...................
D ressed ..............
Boston B u tts  .
Shoulders ............
L eaf L ard  ..........
Trimmings ........

@ 6% 
@ 4% 
«9 *

@11% 
@ 814 
@10 
@ 9% 
@10 
@ 8%

White House, lib .................
White House. 21b.................
Excelsior. M & J. lib ...........
Excelsior M A J. 2rb.........
Tip Top M A J. Hb.............
rfoval Java ..........................
Royal Java and Mocha . . 
•Tara and Mocha Blend . . .
Boston Combination .......

Distributed bv Jndson 
Grocer Po Grand Ranids- 
Lee A Oadv. Detroit: Svm- 
onn Bros. A Co.. Saerinaw: 
Brown. Davis A Warner. 
Jackson: Godsmark. Du­
rand A On Rattle Creek: 
v'felhaoh Co.. Toledo.

Peerless Evap’d Cream 4 00 
FISHING TACKLE

% to 1 in............................  6
114 to 2 in........................  7
1% to 2 in ........................ 9
1% to 2 in .......................  11
2 In........................................ 16
3 in....................................... 20

Cotton Lines
No. 1, 10 feet ...............  5
No. 2, 15 feet ................  7
No. 3, 15 feet ................  9
No. 4. 15 feet ................  10
No. 6. 15 feet .................. 1 1
No. 6, 15 feet ...................12
No. 7, 15 feet ............... 15
No. 8. 15 feet ................  18
No. 9. 15 feet ................ 20

Linen Lines
Small ................................ jo
Medium ............................  26
Large ................................ |4

Poles
Bamboo, 14 ft., per doz. 56 
Bamboo, 16 ft., per doz. 60 
Bamboo, 18 ft., per doz. 80

GELATINE
Cox’s 1 qt. size ..........1 10
Cox’s 2 qt. s i z e ............. 1  61
Knox’s Sparkling, doz. 1 20 
Knox’s Sparkling, gro.14 00 
Knox’s Acldu’d. dos.,.1  10 
Knox’s Acidu'A. (p*o. .14 00 
Nelson’s .................. . . . . 1 5 0

>XTi»rd   $
. . . .  I

; B lack  H aw k , one box 2 60 
: B lack  H aw k, five bxs 2 4ft 
I B lack  H aw k, ten  bxs 2 25

TA B LE  SAUCES
H alford , la rg e  ................3 75

: H alfo rd , sm all .............. 2 25

Use

Tradesman

Coupon

Books

Made by

Tradesman Company

G w d  R apids, M k h .

We sell more 5 and 10 
Cent Goods Than Any 
Other Twenty Whole­
sale Houses in the 
Country.

W H Y ?

Because our houses are the recog­
nized headquarters for these 
goods.

Because our prices are the lowest.
Because our service is the best.
Because our goods are always 

exactly as we tell you they are.
Because we carry the largest 

assortment in this line in the 
world.

Because our assortment is always 
kept up-to-date and free from 
stickers.

Because we aim to make this one 
of our chief lines and give to 
it our best thought and atten­
tion.

Our current catalogue lists the most com­
plete offerings in this line in the world.
W e shall be glad to send it to any merchant
who will ask for it Send for Catalogue J.

BUTLER BROTHERS
Wlwlwslwi «f iwrjthing—Bj Catalogoe Only

New York Chicago St. Louis

V A L E N T I N E S
LATEST AND BEST

W ait for travelers or send for cata­
log. W e claim to have the best line 
on the road and would like to “ show 
you .’ ’

FRED BRUNDAQE
Wholesale Drags and Stationery 

MUSKEGON, MICH.

Valentines
Write for Catalogue

Grand Rapids Stationery Co.
29 N. Ionia St.

Grand Rapids, Mich.

Booklet free on application

Can You 
SEE 
Any

Difference
between The INDIVIDUAL BOOK SYSTEMS and the DAY BOOK

and L E D G E R ?
W ith the first, you post your A C C O U N T S  in a whole lot of books.
In the second, you post A L L  your A C C O U N T S  into O N E  book.
In soliciting at the home, over the phone, in front of the store, in 

fact any place, you are compelled to go to your Filing Cabinet for each 
book before you can take the order or else you will have to re-write every 
item.

With The McCaskey System
you never have to rewrite or copy any charge.

T H E  M c C A S K E Y  M U L T IP L E X  D U P L IC A T IN G  Order Books 
answer for A L L  customers, cash or credit. You can carry one in your 
pocket and take orders anywhere— at the phone— in front of your store or 
on the wagon. You can take 50 O R D E R S  in O N E  B O O K — only O N E  
W R IT IN G . I t ’ s a complete system.

W rite for information— it’s F R E E .

The McCaskey Register Co.
Alliance, Ohio

J. A. Plank, State Agent for Michigan, Tradesman Bldg., Grand Rapids 
Agencies in all Principal Cities



M I C H I G A N  T R A D E S M A N

B U S I N E S S - W A N T S  D E P A R T M E N T
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each 

subsequent continuous insertion. No charge less than 2b cents. Cash must accompany all orders.

BUSINESS CHANCES.

F o r Sale—M oneym aker. C lo th ing  and  
shoe stock , am o u n tin g  to  ab o u t $800, 
w hich h as  been reduced from  $5,000 
B est co rn e r location, good lease. F ix ­
tu re s  in  building. B est reasons fo r quick 
selling. W rite  quickly. Sam  Cohen, 
Box 164, M ontezum a, Ind. 548

F o r Sale—Boot, shoe an d  rtibber stock  
in b est tow n in N o rth e rn  M ichigan. E s ­
tab lished  20 years. B ig trade . W ill in ­
v en to ry  ab o u t $3,000. Only exclusive 
shoe s to re  in  tow n of abou t GOO. Good 
fa rm in g  coun try . W ill sell fo r cash  only, 
a t  a c tu a l inven to ry  value. R en t $180 a  
year, w ith  good liv ing  room s. L ease for 
th re e  y ears  yet. R eason fo r selling, ill 
health . A ddress No. 547, care  M ichigan 
T radesm an . 547

F o r Sale—D rug  and  general s to re  corrT- 
bined, in  b est v illage in  Genesee Coun­
ty. A m oneym aker. A ddress No. 546, 
care  M ichigan T radesm an . 546

F o r Sale—B lacksm ith  and  wood shop, 
24x50, tw o sto ry , including  gasoline en ­
gine an d  m odern  equipm ents, w ith  good 
trade . P oo r health . B argain . A ddress
L. B. 14, C arson C ity, Mich.________ 545

F o r Sale—Stock of shoes and  rubbers. 
W ill invoice ab o u t $2,000. In  first-c lass  
shape. N o tra d e s  considered. Box 155, 
H astin g s , M ich. 544

W an ted —2,000 cords bassw ood and 
pop lar excelsior bo lts ; will pay  h ighest 
m a rk e t p rice—cash. A ddress Excelsior
W rap p er Co., o r W . F . M ueller, H all St. 
a n d  Godfrey Ave., G rand  R apids, Mich.

543
In co rp o ra te  before congress enac ts  

re g is tra tio n  law . A dvan tages of in co r­
po ra ting , booklet free. C heapest c h a rte rs  
p rocured  in  So. D akota, D elaw are, M aine, 
M ichigan, Ind iana , etc. R esiden t inco r­
p o ra to rs  fu rn ished , liberal law s. No 
fran ch ise  tax , m eetings in  you r own 
s ta te . In fo rm ation  free. A. L. Ringo, 
188 M adison. Chicago, 111. 542

Stock C ertificates, Seals, Records, w ith  
p rin ted  m in u tes  o rgan iza tion , by-law s, 
s tock  reg is te r, tra n s fe r  record, etc., for 
longhand  or typew riting . Bonds, book­
lets, p ro spectuses w ritten . W rite  for 
sam ples. Suggestions fo r o rgan izations 
free. B an k e rs ’ S ta tio n e ry  Supply Co., 
1405 Secu rity  B ldg., Chicago. 541

P a r tie s  w ith  am ple m eans a re  looking 
fo r a  location  fo r a  bank  in a  sm all city  
o r village. A ny citizen  of locality  need­
ing  a  b ank  is requested  to  A ddress No. 
540, care  M ichigan T radesm an . 540

To E xchange—80 acres  good land  on 
g rav e l road , n e a r  tow n. P rice  $3,200. 
W h a t have you? D eCoudres Bros., Knox, 
Ind. 539

A rea l in v estm en t fo r la rge  o r sm all 
am o u n ts ; le t m e tell you abou t it;  i t ’s 
c lean  and  leg itim ate . A ddress John  C. 
Loss, 417 W . 60th St., Englew ood, 111.

538
F o r Sale—T he b est pay ing  grocery  

s to re  in M ecosta Co., fo r th e  am o u n t of 
s tock  carried . I f  in te re s ted  ad d ress  F. 
H ., care  M ichigan T radesm an . 536

F o r Sale o r E xchange—Im proved and  
unim proved fa rm s, M innesota  and  M is­
souri, fo r m erchand ise . E. C. Spitznagel, 
R eal E s ta te , 111 N . Jeffe rson  St., Peoria, 
111. 535

W an ted —E ig h t-fo o t floor case, ribbon 
case, oak finish. Also ou tside  case  20x20 
inches. M ust be in  good condition. K ate  
L. Johnson , 130 S. W ash in g to n  St., H a s t-  
ings, Mich.___________________________534_

Good location  fo r h u stlin g  a tto rn ey . 
C orrespondence solicited. A ddress R. C. 
E a to n , Sec’y  O tsego C om m ercial Club, 
O tsego, M ich.________________________533

W an ted —D escrip tions, p rices an d  e s ti­
m a te s  M ichigan tim b er lands. W ade 
B ros., T rav e rse  C ity, Mich. 549

W an ted —Stock m erchand ise  in  ex­
change fo r s ix  five-acre  lo ts, T rav e rse  
C ity, W ade B ros., T rav e rse  City, Mich.

550
W e buy a n d  sell a n y th in g  in rea l es­

ta te  an d  m erchandise . R igh t price. 
W ade  B ros., T rav e rse  C ity, M ich. 551

F o r  Sale—A 5 an d  10 cen t s to re  w ith  
d ep ar tm e n t s to re  ad ju n c t. W ell e s ta b ­
lished  an d  good paying , in th r i f ty  M is­
souri ra ilro ad  tow n of 8,000 in h ab itan ts . 
T h is  is  one of th e  m o s t beau tifu l sm all 
s to res  in  th e  s ta te . O w ner’s ill hea lth  
cause  of re tirem en t. Invoice betw een 
$3,500 an d  $4,000. A ddress J . A. F rink , 
M onett, Mo. _______ 517

F o r Sale—One 35-horse pow er h igh  
speed engine. In  firs t-c lass  condition. 
A ra re  b a rg a in  if ta k e n  a t  once. H . M. 
R eynolds Roofing Co., G rand  R apids, 
M ich. 512

W anted—F or cash , g ra in  business, 
s tock  clothing, shoes or general m e r­
chandise. A ddress No. 521, care  M ichigan 
u radesm an . 521

F o r Sale—P lan ta tio n s , tim ber lands, 
fa rm s, hom es, etc. Send fo r p rin ted  list. 
V. C. Russell, M em phis, Tenn. 928 |

F o r Sale—G eneral s tock  of g roceries 
and  m eat. Good business and  good lo­
cation . Illinois tow n. 17,000 in h ab itan ts . 
R en t $200 per year. Invoices ab o u t $1,000. 
Selling account ill health . A ddress No. 
495, care  M ichigan T radesm an . 495 |

F o r Sale—E n te rp rise  coffee grinder. 
L arge  size. Also six show  cases, tw o to 

feet. Also custom  feed and  cider 
mill w ith  estab lished  pa tronage. E. J . 
Steeby, Moline, Mich. 519

W anted—R eliable p a rty  to  ren t first 
floor of tw o -s to ry  brick  s to re  fo r h a rd ­
w are; only one exclusive h a rd w are  stock  
in tow n of 1,800. F o r p a rtic u la rs  address 
Box 237, P aw  Paw , Mich. 461

F or Sale—$2,000 b a za a r stock. Good 
business. B argain  fo r cash . O w ner has 
o ther business. A ddress Lock Box 280, 
Boyne, Mich. 509

: F o r Sale—P ork  pack ing  house, c ap ac ­
ity  150 hogs per day. R eason for sell­
ing, wish to  re tire . J . H. Copas, Sr., 
Owosso, Mich. 485 |

F o r Sale—A dru g  s to re  in one of b est 1 
tow ns in th e  s ta te . P oor health , reason 
for selling. A ddress “ D octor,"  care 
M ichigan T radesm an . 490 |

F o r Sale—B azaa r stock. W ill sell a t  j 
a  barga in  if tak en  a t  once. O the r busi­
ness a ffa irs  requ ire  m y a tte n tio n  is the  
reason fo r selling. Good o p p ortun ity  for 
the  rig h t p a rty . A ddress Lock Box 168, 
Lyons. M ich. 470 |

F o r Sale—D rug stock , $1,800. Only one 
in good boom ing tow n of 500. Doing 
$5,000 annual business. Good reasons for 
w ishing to  sell. A ddress No. 508, care  
M ichigan T radesm an . 508

For Sale—O ld-established  candy store, 
ice cream  pa rlo r and  new s-stand . U p-to- 
d a te  in tow n n ea r G rand R apids. Reason 
for selling, o th e r business. A ddress 
“Good.” carp M ichigan T radesm an . 50fi

F o r E xchange—50% to  75% equ ities  in 1 
new and  m odern a p a r tm e n t build ings and  
s to res  an d  flats. All well ren ted  w ith  
incom es of 10% to  15% on price. W ill 
exchange fo r c lear p roperty , farm s, 
ranches, tim b er lands and  o th e r large 
p roperties. F o r a tten tio n , s ta te  fully 
w hat you have, g iv ing  location and  fa ir 
cash  value. Will consider deals from  
$10,000 to  $300,000. J . A lm on A ustin , x ii  
La Salle St.. Chicago. 111. 468

F o r Sale—$10,000 to  $12,000 stock  dry  
goods, notions, carpets, etc., largely  s ta ­
ple. L ong-estab lished  in S outhern  M ichi­
gan  city. P a r t  pay, productive  c lear rea l 
esta te . E asy  term s. A ddress No. 528, care  
M ichigan T radesm an . 528 F o r Sale—F ive sh a res  of ’T he O axaca 

A ssociation stock ; trop ical p lan te rs ; in ­
corporated . F . L. Lee, U nion City, Mich.

478

W anted—Peddling  wagon box. A ddress 
E. J . Steeby, Moline, Mich. 518

F o r sale  or exchange fo r a  good 80 acre  
farm , m y clean hardw are  business in one 
of th e  best little  villages in  C en tra l M ich­
igan. S ituated  on th e  M. C. R. R. b e ­
tw een Jackson  and  Saginaw . Only h a rd ­
w are stock  in tow n. Reason fo r selling, 
have o th e r business. M. A. M „ care  
M ichigan T radesm an . 465

F o r Sale—Stock of groceries, boots, 
shoes, rubber goods, notions and  garden  
seeds. L ocated  in the  best f ru it belt in 
M ichigan. Invoicing $3,600. If taken  b e ­
fore April 1st. will sell a t  ra re  bargain . 
M ust sell on account of o th e r business. 
Geo. Tucker, Fennville , Mich. 538

Do you w an t to  sell your p roperty , 
fa rm  or business?  No m a tte r  w here 
located, send me descrip tion  and  price. 
1 sell for cash. Advice free. T erm s re a ­
sonable. E stab lished  1881. F ran k  P. 
Cleveland. Real E s ta te  E xpert, 1261 
A dam s E xpress Building, Chicago, 111.

677

1 WANT TO BUY
From  100 to  10,000 pairs of bHOES. new or 
old style your entire  stock, o r part of it.

SPO T CASH
You can have it. I'm  ready to come. 

PAUL FEYREISEN, 12 State St., Chicago
H ouse fu rn ish ing  sto re , doing a  p rofit­

able business in c ity  of 8,000 people. 
Invoices abou t $12,000. O w ner obliged 
to leave hom e on account of ill health . 
W ill sell righ t. W rite  a t  once, W arn er 
A* Com pany, B enton H arbo r, Mich. 494F o r Sale o r T rade—W e a re  w illing to 

give you a  barga in  of $3,000; house could 
not be built for less th a n  $7,000; good 
barn , th ree  lo ts; one of the  best re s i­
dence locations in G rand  R apids; will 
take $5,500. W ould consider ou tside  in ­
come p roperty  or d ru g  s tock  to  the  
am oun t of $1,500. Yes, will give long 
tim e on $1,500. M ust change  clim ate. 
A ddress C lim ate, care  M ichigan T rad es­
m an. 482

F o r Sale—Stock of general m erchand ise  
in a  live and  hu stlin g  tow n. A clean 
u p -to -d a te  stock. Reason fo r selling, o th ­
er business. F o r full p a rticu la rs  address 
Xjock Box 26. H opkins, Mich. 444

For Sale— Hardware stock in bes* 
town in Northern Michigan. Estab- 
ished 20 years. Will inventory about 
$7,500. Town of 1,500. Good farming 
country. Sales average $16,000 per year. 
Only two stores. Will sell for cash only, 
at actual inventory value. Reason for 
selling, present owner needs capital for 
manufacturing business. Don’t write un­
less you mean business. Address No. 
459, care Michigan Tradesman. 459

W anted—To exchange w ell-established  
m an u fac tu rin g  business, including  pa ten t, 
for clean  stock  of m erchand ise  or de­
sirab le  rea l e sta te . H. J . C o rtrigh t, M ar­
shall, Mich. 530

A ttrac tiv e  show  cards, excellen t le t te r ­
ing. One 11x14 inches o r tw elve price 
cards m ade to  order, p repaid  25 cen ts  
coin. K elliher, Box 331, N ew  London, 
Conn. 514

F o r Sale—F irs t-c la s s  grocery  an d  crock­
ery  s tock  in Ith aca . One of th e  best 
tow ns in  M ichigan. A m oneym aking 
business. M ust go so u th w est fo r health  
of fam ily. A ddress E. D. H am ilton , I th a ­
ca, Mich. 455F o r Sale—Cheap, co rner brick  office 

s to re  build ing  and  fixtures, to g e th e r w ith  
ad jo in ing  v acan t lo t in flourishing M ichi­
gan  tow n. All fo r less m oney th a n  build­
ing  alone would cost to  build. Good 
s tan d  fo r d ry  goods or h a rd w are  busi­
ness. F o r te rm s  add ress  G. W . Sharp, 
231 H a rk n ess  Ave., Cleveland. Ohio. 524

F o r Sale—My w ell-estab lished  grocery, 
shoe and  notion business. B est location. 
Good business. Good fa rm in g  country . 
Also s to re  building 24x70 feet. Good liv ­
ing  room s. A barga in . M ust be sold a t  
once. S ickness. A ddress E . E. Steffey, 
C rystal, Mich. 456Cash fo r your rea l e s ta te  o r business 

w herever located. If you w ent to  sell, 
send descrip tion  and  price. If you w an t 
to  buy, send for ou r m onthly. N o rth ­
w estern  B usiness Agency, 43 B ank of 
Com m erce Bldg., M inneapolis, M inn. 522

R acket s to re  fo r sale. Positively  th e  
best opening in a  fa rm in g  and  facto ry  
tow n of 5,000. L ocated  in Sou thern  M ichi­
gan . W ill tak e  $2,000 to  ge t in. B est lo­
cation. Do n o t m iss th is  chance. A d­
dress “ B usiness,” care  M ichigan T rad es­
m an. 420B u tch er’s B oston Polish  is th e  best 

finish m ade fo r floors a n d  in te rio r wood­
w ork. N o t b rit tle ; will n o t s c ra tch  or 
deface like  shellac  o r varn ish . Send for 
free  booklet. F o r  sale  by dealers  in 
pa in ts , h a rd w are  and  house fu rn ish ings. 
T he B u tcher Po lish  Co., 356 A tlan tic  Ave., 
Boston. M ass. 505

F o r Sale o r R en t—Two b rick  sto res. 
R en t reasonable. F o r p a rtic u la rs  address 
E. I. P ickhaver, c -o  M. O. F arn h am , 
M aneelnna. Mich. 33«

F o r Sale—Clean stock  of d ru g s  and  
sundries in tow n of 2.000. Good fa rm ing  
com m unity. A nnual sales betw een $4.500 
and  $5.000. E xpenses light. A fine 
chance fo r a  good m an. R easons for 
selling, have o th e r business w hich re ­
qu ires a ll m y a tten tio n . A ddress No. 
389. care  M ichigan T radesm an . 389

F o r Sale—Tw elve room hotel and  s a ­
loon in grow ing tow n of ab o u t 500. The 
only saloon in tow n; estab lished  six  
years; reason fo r selling, o th e r business. 
B uyer m u s t have $3,500 cash, no agen ts. 
A ddress F . L. M yers, M ontgom ery, 111.

502 M erchan ts—1 have buyers fo r all k inds 
of m erchand ise  stocks. If you w an t to 
buy, sell o r exchange o r close out, w rite  
m e a t  once. G. B. Johns, G rand Ledge, 
Mich. 382

F o r S a le—Crockery, ch inaw are, confec­
tionery , soda fo u n ta in  a n d  fix tu res w ith  
lease. B est location  in  tow n. Cobb & 
Scott, Mlddleville, Mich. 499

F o r Sale—Stock of shoes, d ry  goods 
and  groceries located  in  C en tra l M ichi­
g an  tow n of 350 population. L iv ing  
room s above sto re . R ent, $12 p e r m onth. 
L ease ru n s  un til M ay 1, 1908, and  can  be 
renew ed. L a s t inventory , $2,590. Sales 
d u ring  1905, $8,640. Good reasons  for 
selling. A ddress No. 386, care  M ichigan 
T radesm an . 386

F o r Sale—H arness, vehicle and  im ple­
m en t business in N o rth e rn  M ichigan. 
Town of 1,000 in h a b ita n ts  w ith  fine fa rm ­
ing  coun try  and  la rge  te rr i to ry  to  draw  
from . Stock inven tories  abou t $3,000. 
M odern buildings, re n t $18. R eason fo r 
selling, have la rge  h a rd w are  business and  
o th e r outside in te re s ts  so can  no t d e ­
vote tim e necessary . A ddress No. 355, 
care  M ichigan T radesm an . 355

F or Sale—O ne-half in te re s t in a  clean, 
u p -to -d a te  shoe an d  clo th ing  business. 
E stab lished  23 years  and  en joy ing  a good 
trade. S tock an d  fix tures will invoice 
$5,000. Can be reduced to  $3,000 o r $4,000 
if desired. A ddress G avin W. Telfer, Big 
R a p id s .  M ic h . 329

R etail m erch an ts  can  s ta r t  m ail order 
business in connection w ith  re ta il busi­
ness; only a  few dollars required . W e 
fu rn ish  every th ing  n ecessary ; success 
certa in . W e offer re ta il m erch an ts  th e  
way to  com pete w ith  la rg e  m ail order 
houses. Costs no th ing  to  investigate . 
M ilburn-H icks, 727 P o n tiac  Bldg., Chica- 
go. 111.______________________________ 201

POSITIONS WANTED

W anted—P osition  as  c lerk  in a  g ro ­
cery sto re . Can fu rn ish  very  b est of 
references. A ddress No. 483, care  M ichi­
g an  T radesm an . 483

HELP WANTED.

W anted—R egistered  p h a rm ac is t a t  
once. Good place fo r rig h t m an. A ddress 
Sm itli & Sm ith, M orenci, Mich._____ 537

W anted—Im m ediately , several G rand 
Fo rks m en or v ic inity , under 35, to  p re ­
pa re  fo r com ing sp ring  ra ilw ay  m ail 
clerk exam inations. Good prospects. 457 
In te r-S ta te  Bldg., C edar R apids, Iowa. 
_____________________________________504

W an t Ads. con tinued  on n e x t page.

Simple
Account File

Simplest and 
Most Economical 
Method of Keeping 
Petit Accounts

File and 1,000 printed blank
bill heads.................. $2 75

File and 1,000 specially
printed Dill heads.........  3 00

Printed blank bill heads,
per thousand.............  1 25

Specially printed bill heads,
per thousand.............  1 5o

Tradesman Company,

K
Omid Rapids. .

Office Statidneru
t£T « B .NoTe anô hEADS
| ; 0 ¡ l o p e s s ' T r a d e s m a N  

COUNTER BILLS. I COMPANY.
■ -..... ' --- - --JL G R A M O  R A P I O S  ,

COMPANY.
G R A M O  R A P I O S ,
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COMING IN CROWDS.

Large Attendance Predicted for State 
Convention.

E very indication points to a large 
attendance at the annua] convention 
of the Retail Grocers and General 
M erchants’ Association, which will be 
held in this city  next week. The pro­
gramme, so far as arranged, is as fol­
lows:

Tuesday Forenoon.
M eeting of all committees at the 

Livingston  Hotel (headquarters) and 
reception of the incoming delegates.

Tuesday Afternoon.
Call to order by President— Fred 

W . Fuller.
Invocation— Rev. Chas. Donohue.
Address of W elcom e— M ayor Geo. 

E. Ellis.
Response— J. C. Currie, Jr.
Report of officers.
Appointm ent of committees.
Address by Fred Mason.

Tuesday Evening.
Smoker at the Lincoln Club rooms 

in charge of Fred W . Fuller.
Wednesday' Forenoon.

Roll call of associations.
Report of committees.
V isit to Citizens Telephone C om ­

pany’s plant.
W ednesday Afternoon.

Communications and bills.
N ew business, papers and addresses.
Report of local associations.

W ednesday Evening.
Com plim entary banquet at the arm ­

ory, given by the Grand Rapids Re­
tail G rocers’ Association, at 6:30 p. 
m. Under the direction of E. A. 
Stowe as toastmaster, the follow ing 
program m e will be carried out:

Invocation— W . L. Alexander, pas­
tor T rin ity  M ethodist church.

Looking Backward— Claud E. Cady, 
Lansing.

Looking Forward— Fred W . Fuller, 
Grand Rapids.

G rocers’ Heaven and Texas— H. J. 
Schaberg, Kalam azoo.

The Next Convention —  N. H. 
Branch. Jackson.

The N ew  Era— Am os S. Mussel- 
man, Grand Rapids.

Rem arks —  W m . Judson, Grand 
Rapids.

Vocal music will be furnished by 
G rocers’ Quartette. Curtain will be 
rung down a 11 o’clock sharp. Cars 
will be in waiting at n : io .  C igars will 
be handed out as gentlemen leave 
hall.

Friday Forenoon.
Election of officers.
Selection of place for next conven­

tion.
Adjournm ent.
Port Huron. Feb. 5— N ext Tuesday 

the largest number of men who ever 
went from this city to attend a gro ­
cers’ convention will leave for Grand 
Rapids, where for three days the Re­
tail Grocers and General M erchants’ 
Association of M ichigan will hold its 
annual convention. Five hundred del­
egates from all parts of the State will 
be there and several prominent men 
will speak at the convention. W m. 
Alden Smith. United States Senator 
from M ichigan, will speak, and John 
A. Green, Secretary of the National 
Association, will address the meeting. 
E x-Secretary Fred Mason, of the N a­
tional Association, an old friend of

j j .  T . Percival, of this city, w ill give 
his opinion of the pure food laws. 
The important topic of the convention 
will be “ The National and State pure 
food laws and how they affect the 
retail grocer and merchant.”

The follow ing grocers from  this 
city will attend the convention: John 
Parker, F. C. W ood, L. A . M cCar- 
thur, Peter Treleaven, A . H. Nern, 
R. J. K ing, W . D. Smith, Jr., Chas. 
W ellm an, J. J. Churchill, W . W . 
Brown, R. C. Cannally and Thom as 
H astings. A rthur Canham, of Canham 
& Sons, R. P. Anderson, of the Aik- 
man B akery Co., and R. A. H orr, of 
F. Saunders & Co., will be the offi­
cial chaperons of the party and J. T. 
Percival will lead the gan g and blow 
the bugle.

Live Notes from a Live Town.
Lansing, Feb. 5— J. W . Hutchinson, 

for several years manager of the S. 
H. K n ox s and 10 cent store at Jack- 
son, has been transferred to the store 
here and has already taken charge.

Local hardware merchants, begin­
ning this week, will close their stores 
at 6:30 p. m., except on W ednesday 
and Saturday nights.

T he H ayes M anufacturing Co., 
which recently moved here from D e­
troit and established an enameling 
plant, has already outgrow n its pres­
ent quarters in the old Olds gasoline 
engine plant and will soon move into 
a large building, a part of which is
being fitted up A tlas Drop
Forge Co. Besides its present busi 
ness the company will enter more 
extensively into the construction of 
automobile parts.

A t the annual m eeting of the Na­
tional Supply Co. Dr. C. L. Barber, 
A. A. W ilbur, J. F. Lewis, Geo. J. 
Hagam ier, C. F. Stabler and H. W . 
Rikerd, of this city, George P. Hum­
mer and Cornelius Dosker, of Grand 
Rapids, and Aaron Vischer, of H ol­
land, were elected directors. J. 
F. Lew is succeeds A. C. Davis as Sec­
retary, T reasurer and M anager. 
Stockholders express them selves as 
pleased at the show ing made and de­
clare the outlook for the com pany is 
good.

E. E. Peake, for two years local 
manager for the H uber M anufactur­
ing Co., has resigned his position to 
accept a like one with the Hildreth 
M anufacturing Co! here. T he H il­
dreth Co. is doubling its capacity in 
both the marine engine and foundry 
departments. N ew  m achinery and 
additional space will make this fac­
tory one of the most up-to-date en­
gine and castings factories in the M id­
dle W est.

T he Lansing Fuel & Gas Co. this 
week began operations which will en­
tail the expenditure of nearly $200,- 
000. A  new plant is to be erected 
and mains extended a distance of fif­
teen miles.

T he Ladies’ A uxiliary of Post A, 
M ichigan Knights of the Grip, was 
entertained last W ednesday after­
noon at the home of Mrs. John A. 
Raymond, 200 Larch street, south 
About thirty ladies were present. The 
prizes at “ 500” were awarded to Mrs. 
John F. Sadler and Mrs. W illiam  C. 1 
Dudley. Post A, K n igh ts of the Grip, 
will give a Bohemian tea in Macca- 
bee hall Saturday, Feb. 9. I

T he annual banquet given by the 
Lansing Business M en’s A ssociation 
last Friday evening in the M asonic 
Tem ple was attended by about 600 
business men and was the m ost suc­
cessful event of its kind ever given 
by the Association. A fter a sump­
tuous spread the guests listened to the 
address of President Lawrence Price, 
the report o f Secretary Chilson and 
T reasurer Roe. Secretary Chilson 
reported a membership of 500 and 
gave out the follow ing list of new 
institutions secured and located here 
the past year by the A ssociation: Cap­
ital National Bank, M ichigan Screw 
Co., A tlas Drop Forge Co., H ayes 
M anufacturing Co., Sanilac Center 
M anufacturing Co., Lansing mattress 
factory, Lansing Pure Ice Co., A l­
ien-Sparks Gas L ight Co., K in g  Plas­
ter Co., Eureka Cement Machine Co , 
Hildreth M anufacturing Co., Bement 
Stove Co., M olitor Brass Foundry 
and the M oebs Cigar Co. T he new 
Board of D irectors consists of L aw ­
rence Price, E. S. Porter, M. J. Buck, 
S. H. Carpenter, H. E. Thom as, E. 
F. Peer, B. C. Cameron, A. C. Bird, 
C. P. D ow ney, W . H. Newbro, S. G. 
Young, B. F. Davis, F. L. Smith, O. 
A. Jenison and J. E. Roe, who elect­
ed V ice-President Porter President; 
C. P. D ow ney, V ice-President; E. V. 
Chilson, Secretary, and J. E. Roe, 
Treasurer. T he programm e announc­
ed in the Tradesm an last week was 
carried out and nothing but optimism 
and enthusiasm was heard from all 
sides. “ Greater Lansing” was the 
theme and inspiration of every man 
present— a great contrast to the feel­
ing of only a few years ago, when it 
was every man for him self and no 
time for his neighbor. It was just 
such a state of affairs that gave Lan­
sing the rightful name of being a 
“ dead one,” but, when the tide turn­
ed. it seemed as though nothing 
could stop it. That this city is destin­
ed to reach the 40,000 mark in a 
com paratively short time is the hon­
est belief of every business man in 
the city. Geo. A. Toolan.

Recent Business Changes in the 
Buckeye State.

Barberton— Moses Helper is suc- 
ceded in the boot and shoe busi­
ness by Mrs. A. E. Herschman.

Cincinnati— Isaac S. Strauss & Co., 
dealers in men’s furnishings, have 
changed their style to the Isaac S. 
Strauss Co.

Cincinnati— H. J. Kreiger succeeds 
Chas. Rauch in the meat business.

Dayton— O. W. Roof & Co., gro­
cers, have made an assignment.

Dresden— Kapner Bros, are suc­
ceeded in business by the Duga 
Hosiery Co.

Germantown— A. Gilbert & Son 
succeed G. P. Baer & Co., grocers.

Lorain— Theo. Spademan has ad­
mitted Frank Geiger to his grocery 
business.

Moscow— J. C. Love has moved his 
drug stock to Camden.

Plymouth— Burns & Sims, grocers, 
are succeeded by Burns & Co.

Brinkhaven— J. S. Jackson succeeds 
Wm. Bailey in theihardware business.

Canton— L. B. Clark & Co., grocers, 
are succeeded in business by W. R. 
Shaver.

B ow ling Green— A  receiver has

been appointed for the B ow ling Green 
Machine Co.

Cleveland— C. E. Reeves succeeds 
Leopold H ausner in the grocery busi­
ness.

Columbus— A  receiver has been ap­
pointed for M artlin Bros., tailors.

Columbus— A  petition in bank­
ruptcy has been filed by the creditors 
of the S idw ell-P ercy D ru g Co.

Columbus— Fuller Bros, will con­
tinue the grocery business form erly 
conducted by J. P. Fuller.

D eGraff— M iss E. P. Norton is the 
successor of A. V . H. Meeds in the 
m illinery business.

Greenfield— Jno. M eyers &  Son are 
succeeded in the boot and shoe busi­
ness by W . H. M eyers.

N ewark— The drug business form ­
erly conducted by A. F. Crayton will 
be continued in future by A. F. C ray­
ton & Co.

W'est L iberty— J. K . Diener suc­
ceeds Diener & Son in the jew elry 
business.

Columbus— The meat market form ­
erly conducted by Geo. K reisel will 
now be conducted by K reisel & 
Schultz.

Canton— E. A. Kaufm an is suc­
ceeded in the grocery business by 
N aftzer &  Co.

Cleveland— A  receiver -has been ap­
pointed for the Cleveland C olor Co.

D ayton— J. E. Loudon & Co. suc­
ceed H. C. Loudon & Son in the 
meat business.

H uron— B eckloff &  M cCorm ick
have sold their grocery stock.

Lim a— H oover &  Co. are succeed­
ed in the house furnishing business 
by H oover & Bond.

Springfield— A  trustee has been ap­
pointed for Smith & Smith, grocers.

W iliam sport— W eaver & Duvall
succeed Duvall & Co. in the grocery 
business.

D elaware— W m . Shively is suc­
ceeded in the meat business by H. B. 
Kenyon.

W esterville— Mrs. H. C. U tley suc­
ceeds Mrs. H. Ackerm an in the mil­
linery business.

H ayesville— W. L. Stover &  Co., 
druggists, have made an assignment.

BUSINESS CHANCES.

h * d _ A .-  firs t-c lass  sa lesm an  ffir 
« io ti  fu rn ish in g  store . A ddress J .  W. 
S later. T raverse  City . M ich. 560

f o r  Sale—E xclusive m en’s c lo th ing  and  
fu rn ish in g  stock, invoicing  a t  *6,000. M ust 
be sold before Feb. 20. S tock  op4n for
w m eCi!n n at. . a n y  tim e Previous to  sale. «  ill sell en tire  o r in parcels. A ddress
som Mich. W ° 01 C loth inS C o- J a c k -
„ Por t i on,  a  business o r  an  
ti^?il0*iÎ nn t  th a t  w,1IT n e t m e n o t less i s ? “  ^ . 5°0 Pe r year. Lock Box 22, Reed C ity, M ich. 55g

F o r S a le -S to c k  general m erchandise. 
A m oneym aker fo r som eone. W ill in ­
voice ab o u t $3,500. O w ner going  W est in- 
° J * o c k  feusm ess. W ill sell o r re n t build- 

!n£- B - K napp, Colem an. Mich. 553
h T^aate<f~~Saleslady good position  for 

sa leslady  in  g en eral dry 
?to re- M ust be capab le  an d  ex p eri­

enced in h and ling  u p -to -d a te  s tock . City 
in C en tra l M ichigan, 3,000 population . A d­
dress  No. 552, care  M ichigan T radesm an .

552
W an ted—Good p ay ing  d ru g  stock . Me- 

S1Z« I tow n. P a r t  cash , ba lance  se- 
cured. Good rea l e sta te . A ddress No. 
554. care  M ichigan T radesm an . 554

W anted—P osition  to  trav e l in M ichi­
gan B est of references. G eneral store 
o r d ru g  line p referred . Age 32. Address 
No. o55, care  M ichigan T radesm an . 555

F o r Sale—Good soda foun ta in . Very 
cheap O the r business. A ddress No. 556 
care  M ichigan T radesm an .__________ 556
! F o r Sale—*900 stock  of m en ’s fu rn ish- 
m gs and  shoes, in good co u n try  tow n, at 
““ .c e n t s  on th e  dollar. All new  goods. 
A ddress No. 557, c a re  M ichigan T rad e s ­
m an. 657



The purity of the Lowney products will 
never be questioned by Pure Food Officials. 
There are no preservatives, substitutes, adulter­
ants or dyes in the Lowney goods. Dealers find 
safety, satisfaction and a fair profit in selling 
them.

j  The WALTER M. LOW NEY COMPANY, 447 Commercial S t ,  Boston, Macs.

I Simple 
Account File

TRADESM AN COMPANY, Grand Rapid*

A quick and easy method 
of keeping your accounts 
Especially handy for keep­
ing account of goods let out 
on approval, and for petty 
accounts with which one 
does not like to encumber 
the regular ledger. By using 
this file or ledger for charg­
ing accounts, it will save 
one-half the time and cost 
of keeping a setof books.

Charge goods, when purchased, directly on file, then your customer’ 
bill is always 
ready for him, 
and can be 
found quickly, 
on account of 
the special in­
dex. This saves 
ybu l ooki ng  
over  several 
leaves of a day 
book if not
posted, when a customer comes in to pay an account and you are busy 
waitihg on a prospective buyer.* Write for quotations.

N’T WAIT

M a
MANUFACTURERS 

PAY TO N . O HIO.

Every day s use of old style scales is costing you money in wasted 
time and merchandise that

MONEYWEIG HT Scales
will prevent.

Many users have expressed regret that they waited so long be­
fore sending in the coupon.

Sen d  the Coupon T O -D A Y .

If you are using old style scales you are paying in waste for 
M O N E YW E IG H T  Scales without having the satisfaction of using 
them.

Let M O N E Y W E IG H T  Scales stop the loss and pay fo r  them ­

selves.

SEND IN THE COUPON!
It does not place you under any obligation to buy.

This Scale 
Stops Your Loss

Moneyweight Scale Co,
Distributors o f  HONEST Scales GUARANTEED Commercially Correct

58 State St. CHICAGO

D ate .................................................................
Moneyweight Scale Co.. 58 S ta te  St., Chicago.

N ext time one of your men is around this way I  
Sfted to  have your No. 95 scale explained to  me. 

This does not place me under obligation to  purchase.
NAME ............ ..............................................................................

STREET and No..........................................................................

TOW N.............................................. .. S T A T E .........



Push Your 5 and io Cent Counters
Keep them well supplied with strong leaders and a variety of good staples. They are the class of goods that is always in demand and the mer­

chant who keeps them constantly before his customers is going to do the business. Let us help you. We have hundreds of good things in these lines at 
very attractive prices. °

New
‘Oriel” 5c Engraved

Tumblers

“ New Oriel”  Assortment—Contains three 
assorted styles of handsomely engraved pressed 
table tumblers in clear sparkling crystal glass.
Put up in bozes of 6 dozen. Per dozen..........40c

Barrel lots of 21 dozen. Per d o zen .. . . . . .  38c

10c Crystal 
Oil Bottle

No. 1258— A  clear crystal glass 
oil bottle in imitation cut glass de­
sign and of good size. a A _
Per d o ze n .........................  V U C

10c Crystal Glass Nappies 90c

8 inch Bonaire Crystal Glass Nappies. The 
largest and prettiest imitation cut glass nappy 
ever offered at the price.

5c Decorated Salt and
Pepper Shakers

No. 61— Large table salts and 
peppers in opal glass, embossed 
and decorated, nickel tops. Per 
dozen ....................................  45c

10c Blue Decorated 
Earthern Cuspidor

B 3730— Finely glazed 
earthern cuspidor with blue 
mottled and striped deco­
ration on white ground. Per 
dozen................................90c

Biggest 
Bargain in 5c Real China 

T-Pickholders

B 2685— A  splendid value in 
decorated china toothpick holders, 
similar to illustration, assorted, 
lustre tinted and flower decorated. 
Per dozen....................................40c

Transparent China 
Cream Pitcher

No. 1555—Thin china, arch effect 
embossing, gold stippled edge and 
handle. Roses and lilies of the val 
ley on both sides. % dozen in pack 
age. P e r dozen.............................84c

I  A -  Gold Band China o n
" Cups and Saucers doz. O O C

A213— These are very 
popular sellers. W hite Ger­
man china with gold bands 
on both pieces. Size of cup 
2^ x3 inches. Saucer 5#  
inches.

|  A p  Crystal Glass 
I  U C  Cream Pitcher

No. 300 — A  very attractive 
article in imitation cut glass 
design and graceful tankard 
shape.
Per dozen. . . .  . 60c

5c Pencil Tablet
A Big Value

No. 2 0 0 — Size 6x9 inches, 
ruled. 150 sheets of good qual­
ity paper. Lithographed cov­
ers in assorted designs and 
colors. 1 dozen in package. 
Per dozen..............................40c

5 and 10c
Coin Purses

No. 103—Three ball nickel 
fram e, black kid. double
pocket. P e r dozen........ 45c

No. 675—Strong Itwol ball 
nickel frame, fine kid in as­
sorted tans and black. One 
dozen on display card.
P e r  dozen.........................  75c

10c n?r'e‘ 90cGloves

No. 206—M en’s size. 
Made of cream  canton 
flannel with stiff duck 
cuffs to  m atch. 1 dozen 
in carton.
P e r dozen................... 90c

Asbestos 
Stove Mats
No. 1— A n extra heavy 

Sc asbestos mat with metal 
bound edge and ring for 
hanging. 1 dozen in a 
package. Per d o z .. 29 c

Extra Special Bargains in

N o .1604 No. 1600
No. 1604-15x33. Bleached, Huck, Fringed E nds, fast

selvedge, good weight: 3 s tripe red  borders. D o z __ 40c
No. 1600—17x36 honeycomb weave, th ree  stripe bor­

der. fringed ends, fast selvedge, selected  yarn, pure, soft 
finish, no filling. P e r  doz....................................................40c

Decorated Tin Cuspidors

80c Per
Dozen

“ Cottage”  heavy tin, nicely 
japanned and ornamented. 

Size 4x7 inches.

“Gem”
Stay-in Flue Stops

P e r
Dozen U t7 W

No. 3 Gem S tay -in  Flue Stop— 
The p a ten t wire fastening in this 
s topper is secured to  the  blank by 
m eans of socket raised from  the 
m etal of the  blank itself. In  order 
to  fac ilita te  the  packing these 
wires are  folded down against the 
blanks. 1 dozen in box. P e r doz 65c

10c “ Prisco”
Sink Strainer

A  blue enameled sheet 
steel strainer with perfor­
ated front that lifts out, al­
lowing refuse to be dumped 
out. Can be hung on the 
wall or adjusted to corner 
of sink. Per dozen__ 85c

Mrs. Pott’s Hardwood Pattern Sad 
Iron Handles

Per dozen 55c
These handles are  m ade es­

pecially for the  Mrs. P o t t ’s sad 
irons of polished hardwood and 
are  not the  cheap kind m ade of 
pressed paper.

10c Comb and 
Brush Case

No. 160— Silver fin­
ished embossed tin large 
comb and brush recep­
tacle, two pockets for 
matches and mirror in 
center, dozen in box. 
Per dozen..................85c

We Make
NO CHARGE

For Package and Cartage

Leonard Crockery Co.
Grand Rapids, Mich.

Half your railroad fare refunded under the perpetual excursion plan of the Grand 
Rapids Board of Trade. Ask for “ Purchaser’s Certificate” showing amount of your purchase.

We Make
NO CHARGE

For Package and Cartage


