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A  “ Square Deal” 
for Every Grocer
That’s the K E L L O G G  Policy

Kellogg s Toasted Corn Flakes is the only corn flakes that does not put the 
average grocer at a disadvantage by selling the chain stores, department stores, 
and buying exchanges at jobber’s prices. It is distributed strictly through jobbing 
channels, and every retailer, great and small, is on the same basis.

It is sold solely on its merits, without premiums, schemes or deals. The National 
Association of Retail Grocers is on record most emphatically as opposed to these.

It is backed by a generous and continuous advertising campaign. Nothing spas­
modic about it. It is the most popular breakfast food in America today; sells 
rapidly, yields the grocer a good profit, and makes a satisfied customer, and that 
is why the public insist on getting the

Genuine and Original
T O A ST E D  

CO RN  FLA K E S
and are looking for this signature on the package

Toasted Corn Flake Co., Battle Creek, Michigan
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LOWNEY’S COCOA has maintained its high quality unimpaired 
regardless of the rise in the price of cocoa beans. For years now it has ap­
pealed to the best trade on its merits and become a staple article with a 
sure demand, constant and growing. Wide advertising in street cars, 
newspapers and magazines will go on pushing, pushing, pushing. It is a 
safe investment and pays a fair profit.

LOWNEY’S PREMIUM CHOCOLATE for cooking is of the same 
superfine quality.

The WALTER M. LOWNEY COMPANY, 447 Commercial St., Boston, Mass.

W /Ò RD EN  Q r o c e r  C o m p a n y

Grand Rapids, Mich.

The Prompt Shippers

On account of the Pure Food Law 

there is a greater demand than 

ever for j* jh j* >

We guarantee our vinegar to be 

absolutely pure, made from apples 

and free from all artificial color­

ing. Our vinegar meets the re­

quirements of the Pure Food Laws 

of every State in the Union, j*

T h e  W i l l i a m s  B r o s . C o.
Man uf actu rers

Picklers and  P reservers D etro it, Mich.

Every Cake
of F L E IS C H M A N N ’S
YELLO W  LABEL YEA ST yO U  S e ll  n o t

only increases your profits, but also 

gives complete satisfaction to your 
patrons.

The Fleischmann Co.,
of Michigan

Detroit Office, 111 W. Larned S t., Grand Rapids Office, 29 Crescent Av.
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Kent S tate  Bank
A consolidation of the

KENT COUNTY SAVINGS BANK 
and the

STATE BANK OF MICHIGAN
with to tal assets amounting to nearly 

$6,000,000
The consolidation becam e operative 

July first and will be under the sam e 
successful m anagem ent as the present 
combined banks. F or a time the old 
quarters of both institutions will be 
maintained: The K ent County Savings 
Hank, corner Canal and Lyon streets: 
the S ta te  Bank of Michigan, corner 
Monroe and O ttaw a streets . Grand 
Rapids. Mich.

OFFICERS
Henry Idema, Pres. Daniel MeCoy, Vice Pres.

John A. Covode, Vice Pres.
J. A. S. Vcrdier, Cashier 
Casper Baarman, Auditor 

A. H. Brandt, Asst. Cashier
Gerald McCoy, Asst. Cashier

GRAND RAPIDS 
FIRE INSURANCE AGENCY

THE McBAIN AGENCY

Qrand Rapids, Mich. The Leading Agency

conerai C M  to., lii.
Credit Advices and Collectionf 

Michigan Offices 
Murray Building, Grand Rapids

M ajestic Building. Detroit

ELLIOT O. OROSVENOR
¡Late S tate  Food Commissioner

Advisory Counsel to manufacturers and 
jobbers whose interests are affected by 
the Food Laws of any state. Corre­
spondence invited.
2 3 2 1 flafestic Building, Detroit, i*lich.

TP ft PE YOUR d e l a y e d
I I bH u L  FREIGH T Easily 

and Quickly. We can tell you 
how. BARLOW  BROS.,

Q rand R apids, M ich

FIRE AND

BURGLAR.

PROOF

SAFES
Grand Rapids 

Safe Co.

Tradesman Building

S P E C IA L  F E A T U R E S .

2. The Boy Rash.
4. News of the Business W orld .
5. Grocery and Produce M arkets.
6. Comb D epartm ent.
8. E d ito ria l.

10. Review of the Shoe M arke t. 
12. W o m a n ’s W orld.
14. B u tter, Eggs and Provisions. 
16. “ Old S a u rk ra u t.”
18. Stoves and H ardw are .
20. In terurbsn  R ailw ay .
22. Politica l Discussions.
24. The C om m ercial T rave ler.
26. Drugs.
27. Drug Price C urrent.
28. Grocery Price C urrent.
30. Special Price C urrent.

TO RAISE RAILROAD RATES.
The railroads are about to raise 

freight rates as much as io per cent, 
in many instances. The cause assign­
ed for the advance at a time when 
commerce is still suffering more or 
less from last fall’s financial panic 
will certainly not appeal very strong­
ly to the great mass of shippers, 
which includes the great majority of 
business people. The railroads claim 
that with decreased traffic and in­
creased expenses due to higher paid 
labor and enhanced cost of all sup­
plies their net earnings have so 
shrunk that they are unable to main­
tain their credit and their ability to 
borrow money needed for improve­
ments and extensions.

The increased cost of labor the 
railroads claim it is impossible to cut 
down, owing to the power of the la­
bor unions, backed by the Govern­
ment; and the higher cost of sup­
plies can not he reduced because the 
manufacturers furnishing the supplies 
must charge higher prices owing to 
the larger wages they are compelled 
to pay their laborers. The railroads, 
therefore, coolly propose to saddle 
all these increased costs upon the un­
fortunate freight payers. Somebody 
has to pay for the greater prosperity 
of labor and make good the losses 
of the railroads and manufacturers, 
and that somebody is the general 
public.

Something is radically wrong in 
our industrial and railroad system 
when, in times of poor trade and 
money stringency, freight rates and 
labor charges must be increased. Or­
dinary economic laws do not work 
that way, hence there exists some­
thing very abnormal, if the railroads 
are to be believed. The companies 
are not to be implicitly believed, 
however, as it is a well-known fact 
that the railroads were the first to 
cut down the number of their em­
ployes and reduce expenses to meet 
the shrinking traffic resulting from 
the panic. If they have found it dif­
ficult to borrow money during the 
panic period, and are still compelled 
to be content with less than they 
would like, their experience is not 
very different from that of most oth­
er people.

The main trouble with the rail­

roads has been that during the period 
of great business development and 
expansion they stretched their credit 
to the limit and incurred much new 
indebtedness for extensions that have 
not paid as handsomely as was ex­
pected. Being in many cases over­
capitalized, they have suffered the in­
evitable consequences of such condi­
tions, and must now retrench and 
cut their coat more in keeping with 
their cloth. Instead of increasing 
freight rates and imposing additional 
burdens upon business, which busi­
ness can scarcely bear, the roads 
should endeavor to increase their traf­
fic by improving their facilities and 
giving shippers more consideration. 
An increase in rates would be resent­
ed in prosperous times, but at pres­
ent, with business but barely show­
ing a revival from the panic, the pro­
posed increase will be fought in every 
possible way.

That the railroads have suffered not 
a little from ill-advised legislation is 
probable enough, but now that there 
is growing up a disposition to treat 
the roads with greater consideration, 
it would be very bad policy to again 
incite resentment by imposing an 
additional burden upon every busi­
ness man in the country and upon 
the masses who consume the -goods 
transported, and thus revive legisla­
tive hostility.

SOCIAL EQ UALITY.
Few persons realize that we are 

coming to a time when there will 
be no personal service.

The general diffusion of the Amer-
i can- idea of e<quality, that cvery per
son iis socially as wiell as 1xditically
;ib giood as eieery o'tiler pcrson wi!
finaliy create such (>ppositil >n to a!
persemal servic•e that it will come t<
an e:ml.

Nobody wants to have menial tasks 
performed for them by their social 
equals. The idea of giving orders 
to your equals in social rank is cer­
tainly most displeasing to those to 
whom the commands are given. 
Therefore, with the universal dissem­
ination of "book learning” and of the 
idea of equality, there will be no­
body left to perform menial services, 
so that we’ll have no cooks, house­
maids and others who do personal 
service.

Therefore our houses will have to 
be constructed to meet the demands 
and science will furnish the service. 
By touching a button, or turning a 
faucet, we will have light, heat or 
fans and iced beverages, while such 
food as we may require will arrive 
by a “dumb waiter,” and we will get 
it on the table for ourselves. There 
will be n-o ashes to be removed and 
no garbage and slops. The dust will 
be b! own out of our houses by com­

pressed air, and all will be done by 
contract.

Of course, it will be a dull sort of
life on those terms beeause every
t hin;* will be done l>y machiner;y, and
we will all be parts of the sy stem
regulate d by machine methods. There
will be no weakthy peo phe, and prob­
ably no private pr<jperty , the en tire
industri;11. politi cal, socia1, comm er-
cial a n d financia1 business being oper-
a ted for the benefit of the: entire: pop-
ulatiion. Every boti:se wi! I be pirecise-
!y 1ike every otiler■ hou;>e so as to
conf•ornii to the sysitem, and t(:> l>re-
vent envy and jealiousy because one
has something which :inotheir has
not

Tt ÎS entirely po­sible that there
may be no fa m ily. a11 beiiIl g Oil a per
feet s o cia! equa1 i t y with abst du te! y
oquail rigilts, till majoriity. inehiding
the women, of course, voting and
h oidi ig (dbce as the majority may
order A s to children they- will be
brought up in national nurserie -, and
In o *ine the children * f the Repub
lie. Under Stich conditions in per-
Siili couhl h IV ■ a right >r enjoy a fav
or th::! was not open n every other
menv >er of sciciety, and there could
be mi intimait’ friendsh ips or exclu-
si ve re lat¡oíis of any ort whatever.

Suc h a sv*stem will be the 'vol li­
t ion >f condi tions in which li berty.
equal it y, conti-oiled whoily by sci-
enee. shall bring forth Tt wi ! not
come inti > operation at any early
date but may be wrou gilt out as an
evolution.

Hi is is the season of the year when 
many people excuse themselves from 
Sunday church attendance on the plea 
that they are too tired and need a 
rest. Bob Burdette, who is now a
preachei-, does not hel ieve this a cor
reel stai e-m cut of the case. 11e says
“You are ‘too tired to go to chit rch ?
That is sheer nonsense. rhene is no;
a place on the continent so rest fu
as the churdu You aire íroin-g to lie

»und the house all day; snooze in a
hammoc k, l-o 1 in a rocking i ha ir;
go o sie ep o\ er a book. That is not
resting. that is loafing. Tell rour-
self hon ■ s-tly —you like tc think you
are hone st— did you ever in all yo-ur
life see i loafer who lookeel res-ted ?
Did you evet see a loafer whe did
not look tired all the time ? The peo-
pie who try to rest are a1 ways ired.
Res ing is the hardest work in the
vvor d. vvhen you make v\ork out of
it. Ï’ou !uave no need to loaf all day
Sun lay. Twc hours in ehurch ; t wo
hou *s of the quiet; the se rm on the
reading; the i plift which comes from
the new channels into hicli your
thought, your mind, is led. will rest 
you more, physically, morally, intel­
lectually, than will all the day spent 
in trying to ‘rest.’ ”
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THE BOY RASH.

A Disease Which Must Necessarily 
Run Its Course.

W ritten  fo r th e  T radesm an.
The circumstances are these: A 

family in Grand Rapids were gather­
ed around the breakfast table and 
in the middle of the repast the tele­
phone gave a persistent call. The 
servant answred it and an instant 
after came to say that the young 
man of the family was called for. 
That person immediately went to the 
instrument, where a period of con­
versational ragtime followed, and 
only the closing of the breakfast 
room door put a stop to the intense 
nausea, which the telephone talk cre­
ated.

The closing of the door gave an 
opportunity for the expression of 
certain ideas and here they are:

“That girl at the other end of the 
line calls up Tom about fifty times 
a day. It began about half an hour 
after he got home from school in 
June and she’s kept it going ever 
since. After she gets through and 
before he has finished his breakfast 
there will be another and then at 
least half a dozen others standing 
ready to get the use of the wire, un­
til I should think he would begin to 
get as sick of it and them as I am.

“What do they want? As Torn 
says, ‘Search me!’ I’ve tried to find 
out and have given it up. It is too 
much of a conundrum. I have at 
last settled down into the conviction 
that the city is full of girls of the 
curfew age who have broken out 
with the boy rash, a disease that like 
other fevers must run its course, and 
nothing but the most rigorous and 
vigorous home treatment can stop it 
or even keep it within bounds.

“Home treatment! I wonder if 
there is such a thing any longer. 
When I was a girl if I had run aft­
er the boys as girls do now I should 
have been the town’s talk and trounc­
ed for a tomboy, just as these girls 
ought to be. The eighth grade— there 
is number two; she’s always trying to 
‘make a date’ with Tom and the mo­
tor— is the time for breaking out. 
The dresses are lengthened then and 
the hair is coiled up for the first 
time and fastened. The girls begin 
to gather at each other’s homes and 
the boys are invited to come and 
spend the evening and go home with 
them. From that time on it’s tag­
ging and hanging on to the boys un­
til school becomes a place only for 
having a good time and home the 
place for the telephone. The Riggses ! 
had their phone taken out because 
Jack's girls(!) pestered them all so 
they couldn’t stand another day of 
it. Oh, if these mothers— ” There 
Tom came to finish his breakfast and 
the animated monologue came to an 
end.

Making due allowance for the out­
pouring of long-suppressed emotion, 
it remains a question whether the 
mothers are the only ones to blame 
for the undesirable condition of 
things. It’s all very well for Tom’s 
mother to find fault with Susan 
Jane’s mother; but she knows, as 
well as the rest of us know, that, if 
Tom had a sister and Susan Jane a

M I C H I G A N  T R A D E S M A N
brother the same nonsense would go 
right on in the same houses and over 
the same phone. Everybody’s chil­
dren does it and they are going to 
do it until that same everybody 
makes up its mind that he or she 
has had enough. Candidly public 
opinion sanctions just this thing, ex­
actly as it sanctions other forms of 
foolishness which society laughs at, 
deplores and finally stops. That the 
girls are bold, forward and rude; that 
the 'boys— even Tom’s mother’s
boy—.are getting beyond control is 
nothing to the purpose. Tom’s man­
hood is on a par with “his girl’s ’ 
womanhood and both are painfully 
lacking in all that belongs to good 
breeding. The coarseness of the one 
and the other’s lack of gentleness are 
from the same piece and they are 
telling some very unpleasant stories 
of the home life that tolerates them.

Finally, brethren," it is well to re­
member that this same American 
home life is full of the worthiest 
possibilities and will be found equal 
to any emergencies barring its 
way. The boy is rough, the girl is 
independent; but the kindness of 
heart which both possess—it is the 
American home atmosphere—will see 
to it that the rough reaches its limit 
and that the independence, worn 
gracefully later on, will he the wom­
an’s* the mother’s greatest charm. 
What if they do say foolish things 
over the phone? What if they do be­
gin to talk with “Say!” and brighten 
their conversation with bets from “a 
dollar” to “your life!” We know that 
in time they will “cut it out” and that 
the world in their day is going to be 
a little better than ours is now!

Richard Malcolm Strong.

Development of the Ice Cream Cone 
Industry.

The ice cream cone is distinctly a 
modern institution. Who invented it, 
what bright mind thought it out is 
not recorded. It is not patented. No 
royalty is figured in its cost to pro­
ducer or consumer. It is somebody’s 
gift to mankind and so wonderfully 
popular has it become that it is look­
ed upon as almost as necessary an 
accessory to the church picnic as the 
pickles or the pie. The great field 
for the cone, however, is at the cir­
cus, the' fair, the public celebration 
and at the street corner stand, The 
cone solves the problem of dishes and 
spoons. It makes the eating of ice 
cream easy, and they are so easily 
made and cheap that the cone can be 
given with the goods and still leave 
a margin of profit.

According to Matthew T. Mc­
Namara, of the Valley City Brick 
and Bulk Tee Cream Co., the ice 
cream cone had its first introduction 
to the public on a large scale at the 
St. Louis Exposition in 1904. Its 
first appearance here was. at the West 
Michigan State Fair in the fall of 
*005. “Some of the outside conces­
sioners brought in a supply and used 
them in selling ice cream, to the 
crowd,” said Mr. McNamara a few 
days ago. “They seemed to meet 
with much favor alike as a novelty 
and a convenience. My son was at 
the fair and urged me to add cones 
to our line. It was then too late in

the season to do anything, but I told 
him if nobody else took hold the next 
spring I would try it. No one else 
did tackle it and I went in. The sales 
were big from the very start. It 
seemed as though the world had just 
been waiting for something like this. 
My banner month that season was 
140,000 cones. The total production 
for the summer was something like 
half a million, which was not bad for 
an absolutely new article. I sold be­
tween 100,000 and 150,000 cones a 
month last season and am doing 
about the same this year. My pro­
duction does not now represent the 
entire output as it did two years ago, 
however. There are half a dozen 
others, and perhaps more, making 
them, mostly Syrians. The produc­
tion is probably something like a 
quarter of a million a month during 
the midsummer . In the winter the 
business is practically dead. This 
city does not by any means consume 
all the ice cream cones made here. 
We ship the goods to all parts of 
Michigan and even into Indiana and 
Ohio. The summer resorts take a 
great many of them. The fair, farm­
ers’ picnic, reunions, carnivals »and 
similar functions create a great de­
mand for them. The demand is 
steadily growing, but the business is 
getting split up as competition in the 
production develops.”

Ice cream cones are made of eggs, 
sugar, flour and a little flavoring ex­
tract. The materials are stirred into 
a thin batter and are cooked or fried 
in a special waffle iron. When it 
00me9 out of the iron it is simply a 
thin sheet of perforated pastry. A 
quick turn of the w'rist converts it in­
to a cone and in this form it soon 
hardens and becomes brittle. The 
irons are usually arranged in a group 
or gang of three or four over gas 
jets and a couple of operatives work­
ing lively will turn out 3,000 to 5,000 
a day. They sell to the trade at 
about $1 per. hundred.

He who sells out his friends lays 
his own soul on the bargain counter.

W hen in w ant of
Steam Engines, Boilers, Gas Engines 

Qas Producers, Air Compressors
Address

TURNER & NORTON
Phone 1S83

413 M urray Building Qrand Rapids, Mich.

CASH  C A R R IE R S
T h at W ill Save You Money 

\ In Cost and O peration
V Store F ix tu re s  and E q u ip m e n t to r  Merchants 
I I  in  fcve ry  F ine . W r ite  Us.

Booklet free on application

Largest E xclusive F u rn itu re  Store 
in th e  W orld

When you’re  in town be sure and call. Illustra­
tions and prices upon application. 

Klingman’s Sample Furniture Co. 
Qrand Rapids, Mich.

Ionia, Fouatain and Division S ts. 
Opposite Morton House

The Perfection Cheese Cutter
Cuts out your exact profit from every cheese 

Adds to  appearance 
of store  and increases cheese trade

M anufactured only by 
The American Computing Co. 

701*705 Indiana Ave. Indianapolis, Ind.

H A T S
At W holesale

For Ladies, Misses and Children

Cori, Knott & Co., Ltd.
20, 22, 24, 26 N. Division St 

Qrand Rapids, Mich.

— (IDEAL)—

“Always Our Aim”

To make the best work gar­
ments on the market.

To make them at a price 
that insures the dealer a good 
profit, and

To make them in such a way 
that the man who has once 
worn our garments will not 
wear “ something just as 
good,” but will insist upon 
having The Ideal Brand.

Write us for samples.
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Business Changes in the Buckeye 

State.
Coshocton—'The stock in the Rip- 

peth dry goods« store has been pur­
chased by Thompson & McKeown. 
Mr. Rippeth will remain with the 
new firm for a few days and then 
will engage in another line of busi­
ness after a vacation.

Ashland— F. J. Bockley «has sold 
his« drug stock to W. B. Cousin.

New Paris— Maurice Sullivan suc­
ceeds T. J. Samuel & Son in the meat 
market business«.

Hamilton —  Shuler & Sloneker, 
bakers, are succeeded in business by 
Bert S. Bart-low.

Cincinnati —  The American Glass 
Beveling Co. has been incorporated 
with a capital stock of $10,000.

Cincinnati— W. A. Juliam has sold 
an interest in the Cincinnati Shoe Co. 
to Walter J. Wichgar.

Cleveland —  The Wilson Dress 
Hook Co. has been incorporated 
with a capital stock of $50,000.

Lancaster— S. Thomas will con­
tinue the business formerly conduct­
ed by the Davis Skirt Store.

Marietta— A corporation has been 
formed under the style of the Burns 
Oil Co.

Oberlin— Geo. W. Preston has sold 
his interest in the bakery business 
of Hobbs & Preston.

Seaman— The Seaman Creamery 
Co. 1ms been incorporated with a 
capital stock of $61,000.

Shelby— A corpration has been 
formed under the style of the Shelby 
Canning Co., which has an authoriz­
ed capital stock of $20,000.

Spencerville— Mr. Haas will con­
tinue the grocery and meat business 
formerly conducted by Haas & 
Champ.

Toledo— A corporation has been 
formed under the style of the Heart 
of Wheat Cereal Co.

Toledo— Raab Bros, & Rail are 
succeeded in the shoe business by 
B. R. Baker & Co.

Warren— The Hitchcock Motor Co. 
has been incorporated with an author­
ized capital stock of $20,000.

Wellsville—J. H. Doutt has pur­
chased the dry goods stock of J. J. 
Dowling.

Youngstown—The capital stock of 
the Leather Shop Co. has been in­
creased to $30,000.

Cleveland— The Graham Linen Co. 
has been incorporated with a capital 
stock of $10,000.

Cleveland«—A corporation has been 
formed under the style of the Wm. 
E. Hart Co. to conduct a general 
merchandise business, with a capital 
stock of $25,000.

Dayton —  The Nine Ninety-eight 
Clothing Parlor Co. has been incor­
porated with a capital stock of $10,- 
000.

Defiance —  The grocery business 
formerly conducted by Martin & 
Krotz will be continued by F. Krotz.

Akron— The Williams Foundry & 
Machine Co. has been incorporated 
with a capital stock of $75,000.

Akron«— A petition has been filed to 
have the Globe Sign & Paper Co. 
adjudicated bankrupt.

Bridgeport—Jas. Moses has made

an assignment of his general stock, 
his liabilities amounting to $16,000.

Dayton— The Boring Cash Register 
Co. has been incorporated with a cap­
ital stock of $50,000.

Elyria— M. L. Gove has sold his 
stock of notions to J. N. Dixon.

Lima— The Lima Mattress Co. has 
been incorporated with a capital 
stock of $25,000.

Trade Changes in the Hoosier State.
New Palestine—«Geo. Minicialshas 

opened a general -merchandise store.
North Vernon—Alexander Bros., 

of Seymour, will open a new gro­
cery.

Anderson— A new drug store has 
been opened by Chas. Bowlin.

Anderson— The Westcott Carriage 
Co., of Richmond, will move its fac­
tory here.

Rising Sun— Lew Thorn will con­
tinue the drug business formerly 
conducted by Thorn & Richardson.

Richmond— The American Seeding 
Machine Co. is consolidating the 
business of its New York and Ken­
tucky factories here, giving employ­
ment to 750 hands.

Moores Hill— The Jennings Drug 
Co. will be succeeded by Ripple & 
Roetig, of Cincinnati, about Sep­
tember 1.

Richniond— Clem Thislewaite has 
purchased the drug stock of Quigley 
& Babylon, M. J. Quigley purchasing 
the drug stock of Hiatt & Co.

Greenvield— The Barrett EBevator 
Co. has been incorporated-, with a 
capital stock of $16,000.

Marion— A corporation has been 
formed under the style of the Marion 
Drug Co.

Boonville —  The bakery business 
formerly conducted by L. Kuntzman 
& Son will be continued by Geo. 
Kuntzman.

Farmersburg— The meat business 
formerly conducted by L. D. Ogden 
will be continued by Ogden & John­
ston.

Logansport— Carpenter & Schmidt 
are succeeded in the grocery and 
meat business by W. H. Carpenter.

Mishawaka— A confectionery store 
has just been opened by Nardi & Co.

Pierceton— Frederick Kline is suc­
ceeded in the general merchandise 
busines by Monroe Dill.

Washington— W. C. Betts has pur­
chased the drug stock of J. N. Jones.

Hammond — Mike Lukowski is 
about to engage in the shoe business.

Tipton«—Wm. Smitson has engag­
ed in the hardware business.

Waveland— Henry and Alex. Moore 
have sold their grocery stock to 
Frank and Tom McNutt.

Richmond— C. C. Allen will soon 
open a furniture store.

Rising Sun— A new canning factory 
has ben started here.

Anderson— P. J. O’Mearo has« en­
gaged in the drug busines®.

Geneva— Mr. Acker will continue 
the clothing business formerly con­
ducted by Acker & Teeple.

Indianapolis— The Columbia Meter 
Co. has been incorporated, with a 
capital stock of $10,000.

La Porte— James Petrulos is about 
to engage in the confectionery busi­
ness.

New Castle— A grocery and. meat

market is to be opened by Jack Ves- 
tral.

South Bend—-M. V. Wilkinson & 
Co. are about to engage in the gro­
cery business.

Spiceland —  Isaac Popp contem­
plates opening a bakery here.

Washington— M. L. Bonham is 
succeeded in the undertaking busi­
ness by Foreman & Beck.

Steepest Railway in Europe.
A remarkable mountain railway 

runs up to the Virgil terrace on it he 
River Eisach in the Tyrol, and it is 
the steepest railway known to Eu­
rope, far surpassing in this regard the 
famous Vesuvius railway with a 
gradient of 62 per cent, and the Men­
del railway with a gradient of 64 per 
cent. In the upper section of the 
new railway the gradient reaches 70 
per cent, while the remainder has a 
gradient of 66 per cent. Neverthe­
less the general structure and brakes 
of the new railway are said to have 
less strain than the others which are 
not so steep. This is because its 
cars are smaller and because it dis­
penses with« the compensating rope 
which gives much on the Vesuvius 
railway. The car is divided into four 
compartments and two platforms, 
with the outer compartments open 
and the inner closed«. There is seat­
ing accommodation in the four com­
partments for thirty-two passengers. 
Engineer E. Strub, of Zurich, who 
designed the ingenious construction, 
has carried the railway from the 
lower station in a westerly direction 
over a curve 275 yards radius, and 
then straight up to the Virgil look­
out. Here, in connection with the rail ­
way station, are a large restaurant 
and large terraces. The lookout is a 
great attraction to visitors, and has 
drawn from 500 to 1,000 visitors daily 
since the opening of the remarkable 
railway.

You are not likely to do much for 
the poor fellow on the Jericho road 
if you are anxious for the approval 
of the Pharisee.

HOW TO PAY BILLS
Send for sample page and description of 

our Business Record and Bill R egister. 
K eeps p erfec t record of all bills, how and 
when to pay them.
Model Ledger Co., 240 S. Mich. St., South Bead, lad.

j a a S a a s s a s a

STRIKE
while the iron is hot.

Don’t wait until your 
business suffers or a mem­
ber of your family falls ill. 

Order that telephone NOW.

“Use the Bell”

H. LEONARD & SONS
W holesalers and M anufacturers' Agents

Crockery, Glassware, China 
Gasoline Moves, Refrigerators 

Fancy Goods and Toys
GRAND RAPIDS, MICHIGAN

HOLLAND
§ r u s k ¥
m m  (Prize Toast ■ 5 i *  

the World)

moves off the shelves 
so fast, even active 
flies don’t get a chance 
to alight.

Then with a sub­
stantial profit on every 
package, don’t you 
think it’s the kind you 
ought to sell?

Put in a stock to­
day and make more 
money.

Holland Rusk Co.
Holland, Mich.

Retails

G. J . Johnson C igar Co.
S. C. W. El Portana 

Evening Press Exemplar

These Be Our Leaders

Our registered guarantee under National 
Pore Food Laws is Serial N o. SO

Walter Baker & Co.’s
Chocolate 
& Cocoa

Our Cocoa and Choco­
late preparations are 
A b s o l u t e l y  P u r e - -  
f r e e  from coloring 
matter, chemical sol­
vents, or adulterants 

Registered. an/  kind, and are
u. s. Pat. off. therefore in full con­

formity to the requirements of all 
National and State Pure Food Laws

4 8 HIGHEST AWARDS In Europe and America

Walter Baker & Co. Ltd.
Established 1780, Dorchester, Mass.
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Movements of Merchants.
Bay City— Jos, Nevieu, grocer, has 

suffered a loss by fire.
Ahmeek—A general store will be 

started by Felix Orsolao.
Lansing— A cigar store has been 

opened by L. E. Driscoll.
Hudson— Wni. Garbe is about to 

engage in the hardware business.
Three Rivers— F. A. Place has sold 

his shoe stock to C. G. Messenger.
Wolverine— H. R. Stevenson, of

Gaylord, will install a stock of jew-
elry here.

Watervli et- -C. E. Forster is site-
ceeded in the meat business by F.
B. Dustin.

Adrian—The Eclipsse Fabric Glove
& Mitten Co.’s factor}- has begun 
operations.

East Jordan— George A. Bell has 
purchased the grocery stock of the J. 
Hanson Co.

Carson City*— H. B. McMullen is 
succeeded in the meat business by 
F. A. Baker.

Cheboygan— J. S. Ritter & Son 
succeed J. H. Barrowcliff in the gro­
cery bnsine&s.

Detroit— G. W. French has pur­
chased the bankrupt jewelry stock 
of John Hellerieh.

Cheboygan—The Hub Mercantile 
Co. is the name of the firm that will 
succeed T. Taylor.

Arm Arbor—.The Newton & Hag- 
erty Ladder Co., of Detroit, will re­
move to this place.

Bay City—John Emery is succeed­
ed in the grocery and meat business 
by Elmer Greenleaf.

Cheboygan —Fred Steiner has again 
engaged in the meat business under 
the style of Steiner & Son.

Allegan— Glenn D. Gordon will con­
tinue the undertaking business form­
erly conducted by J. M. Gordon & 
Son.

Kalamazoo— F. E. Bryant, former- 
l.v identified with the Model Baking 
Co., will engage in the bakery busi­
ness.

Adrian— Upon petition of creditors, 
Abram Wing has been appointed re­
ceiver for the United States Safety 
Razor Co.

Cheboygan—Geo. E. Frost has pur­
chased the store property of E. S 
faylor, but not the stock of groceries 
contained, therein.

Pontiac— Purser & Harris have 
purchased the grocery of Aldrich & 
Baughman and will continue the 
business at the same location.

Crystal— Smith & Naldrett, who 
formerly conducted the business of 
the Crystal Pharmacy, have dissolv­
ed, J. D. Smith continuing the same.

Calumet— The new warehouse and 
cold storage plant of the Lake Su-

| perior Cold Storage Co. has been 
completed and is now being occupied 
by the owners.

Bailey— A. M. Barnum and Freder- 
| ick Barnum have purchased the drug 
and grocery stock of A. W. Fenton 

j and will continue the business under 
j the style of Barnum Bros.

Cheboygan— P. S. Taylor has sold 
i his stock of groceries and crockery 
j to D. J. McDonald, of the Hub Mer- 
! cantile Co., who will continue busi- 
I ness at the newly acquired stand.

Three Rivers— C. A. Fellows has 
sold the stock of drugs at one of his 

| stores to R. B. Campbell, of Hills - 
| dale. He will continue business at 
j the other store for the present.

Jackson — The business of the 
Union Wall Paper & Paint Co. and 
that of Harry C. and George A. Nich- 

! oils has been consolidated, Messrs.
I Nicholls taking the management of 
! the same.

Lowell —  The business formerly 
! conducted under the name of the 
Phin Smith Shoe Store will now be 
carried on under the style of Smith’s 

| Cash Shoe Store, the spot cash 
I policy having been adopted.

Ann Arbor—The Schuh Veach Co. 
¡has been incorporated to conduct a 
plumbing and heating business. The 

| corporation has an authorized capital 
stock of $2,600, all of which has 

| been subscribed, $100 being paid in in 
cash and $2,500 in property.

Jackson— McLaughlin, Ward & Co., 
dealers in produce, have merged their 
business into a stock company under 
the same style, with an authorized 
capital of $50,000, of which amount 
$37-000 has been subscribed, $2,048 
being paid in in cash and $34,952 in 
property.

Battle Creek— The drug business 
conducted by Charles P. Baker un­
der the name of the Baker Drug Co. 
has been merged into a stock com­
pany under the same style, with an 
authorized capital stock of $6,000, all 
of which has been subscribed and 
paid in in property.

Hudson—A ruptured blood vessel 
jin the head caused the sudden death 
of James H. Dwyer, a prominent 

j grocer and G. A. R. man Tuesday. He 
j was formerly a traveling salesman 
¡and well known in Michigan. He was 
64 years old and leaves a widow, 

¡three daughters and one son.
Detroit— The firm of F. J. Schwan- 

! kovsky '& Co., music dealers, has re­
organized as a corporation, the name 
being changed to the F. J. Schwan- 

| kovsky Co. The capital stock is 
¡$400,000, all of the 20,000 shares of 
preferred being held by Mr. Sehwan- 
kovsky. The remainder is held by

F. J. Schwankovsky, Jr., and Julie de 
St. Vrain Schwankovsky.

Sault Ste. Marie— August 6 is the 
date set for the annual butchers’ and 
grocers’ excursion. The steamers 
Fortune and Huron will carry the 
crowds to Hilton, where the day will 
be spent. The Algonquin band will 
furnish music and a programme of 
sports will probably be one of »the 
features. Last year the boat was 
not large enough to handle all the 
people w-ho wanted to take in the 
excursion. The crowd numbered 
about 800 and a large number were 
left behind. The boats chartered this 
year, however, have a capacity of 
1,550 people, which should be suffi­
cient to care for all who wish to go.

Detrok—James William Caldwell, 
for the last twenty-two years pro­
prietor of the drug store at Grand 
River avenue and High street, and 
one of the best known druggists in 
the city, died at his home, 10 Lincoln 
avenue, Monday afternoon of heart 
trouble, from which he had suffered 
for some time. Four weeks ago Mr. 
Caldwell went on a trip to Newfound­
land in the hope that his health 
would be improved, but returned 
home two weks ago in a worse con­
dition than when he went away. Since 
his return to the city he had been 
confined to his bed. Mr. Caldwell 
was born in Torento, Ont., sixty-two 
years ago, and came to this city 
when he was 18 years of age. He 
was a well known member of Detroit 
Lodge, No. 2, F. & A. M., and is 
survived by two daughters, Miss 
Florence L. Caldwell and Mrs. Wil­
liam Rhyndres.

Sault Ste. Marie— The sentiment in 
the Soo in opposition to street car­
nivals has found expression at Es- 
canaba by an ordinance passed by 
the city council which puts a prac­
tically prohibitive license fee upon 
carnival companies operating in that 
city. The cost of operating a street 
carnival in Escanaba hereafter will 
amount to $475 per week, which is 
regarded as more than any carnival 
company could afford to pay. This 
action was the result of a request of 
the Escanaba Business Men’s Asso­
ciation, which has taken the stand 
that such attractions are a detriment 
rather than a benefit to any town. 
The argument used is that the great 
bulk of the money spent during such 
a carnival is taken from town by the 
carnival company putting on the 
show, and that only a mere pittance 
is given the local organization which 
stands sponsor for the performance. 
The additional argument is also used, 
and we think with great force, that 
carnivals of this sort have come to 
have a most demoralizing effect up­
on the communities in which they are 
given, leading directly to excess and 
immoralities which can not be con­
doned by the moral sense of any law- 
abiding and respectable city. A direct 
illustration of this tendency may be 
found in the fact that the Order of 
Elks, under whose auspices street 
carnivals had the greatest vogue, 
have denounced the practice and 
made it impossible for such a carni­
val to be conducted under the aus­
pices of the order.

Manufacturing Matters.
Detroit— The capital stock of the 

National Cutlery Co. has ben increas­
ed from $100,000 to $150,000.

Battle Creek— The principal office 
of the John F. Corl Piano Co. has 
been removed from Jackson to this 
place.

Kalamazoo— B. Solomon & Son, 
cigar manufacturers, have establish­
ed a new factory at 119 East Main 
street.

Port Huron— The S. Butter Furni­
ture Co. has filed a trust mortgage 
for $30,000, running to C. C. Peck as 
trustee for the creditors.

Talbot— The Talbot Lumber Co. 
is sawing a large stock of mixed 
timber at its new mill. The cut of 
this mill will be 4,000,000 feet.

Saginaw— A department for the 
manufacture of feather dusters has 
been added to the Michigan Employ­
ment Institution for the Blind.

Lovell— The T. E. Douglass Com­
pany has a force of men at work on 
its new sawmill, which is to take the 
place of the plant destroyed a few 
weeks ago.

Gaylord— The Dayton Last Block 
Works, which consumes a number of 
million feet of timber annually, shut 
down last week for the season. The 
year has been a successful one.

Ingalls— Ira Carley is busy sawing 
this season’s cut at his «mill here. Mr. 
Carley’s cut is about 3,000,000 feet of 
mixed^jimber, which will be convert­
ed into lumber, ties, shingles and 
lath.

Mancelona— A corporation has been 
formed under the style of the Man­
celona Creamery Co., with an auth­
orized capital stock of $3,500, of 
which amount $2,620 has been sub­
scribed and paid in in property.

Epoufette— A corporation has been 
formed under the style of the Mack­
inac Land & Lumber Co., with an au­
thorized capital stock of $20,000, of 
which amount $10,000 has been sub­
scribed and $5,000 paid in in cash.

Detroit— George L. Fish & Co. 
have been incorporated to manufac­
ture automobile parts and accessor­
ies, with an authorized capital stock 
of $5,000, of which amount $2,650 has 
been subscribed and $2,500 paid in in 
cash.

Four Mile Lake— A corporation 
has been formed under the style of 
the Millen Portland Cement Co., 
which has an authorized capital stock 
of $500,000, all of which has been sub­
scribed, $4,600 being paid in in cash 
and $495,400 in property.

Detroit— The Michigan Equipment 
Co. has been incorporated to manu­
facture automatic saw gauges. The 
corporation has an authorized capi­
tal stock of $5,000, all of which has 
been subscribed, $1,000 being paid in 
in cash and $4,000 in property.

Wolverine— The Wylie & Buell 
Co. is extending the Nunday branch 
of the Mackinaw division of the 
Michigan Central three miles farther 
into the woods near this place to 
reach 30,000,000 feet of timber. The 
branch will be seven miles long 
when this branch extension is com­
pleted. Camps are already in opera­
tion on the branch and 2,000 cords 
of hemlock bark are peeled and piled 
up along the track.
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The Produce Market.
Apples— Transparents and Duchess 

command $i per bu. The crop of 
early apples is large.

Bananas— $i.50(0)2.25 per bunch.
Beets— 30c per doz. bunches.
Butter— The market is steady and 

unchanged. The make is about nor­
mal for the season, but neither the 
consumptive nor the speculative de­
mand is as good as a year ago, and 
possibly in consequence prices are 
about 10 per cent, lower. The mar­
ket is healthy throughout and no 
material change is looked for within 
the next few days. Creamery is held 
at 23c for tubs and 24c for prints; 
dairy grades command i8@I9c for 
No. 1 and 17c for packing stock.

Cabbage—$1.50 per crate for Ten­
nessee; $2 per crate for Louisville, 
home grown, small in size, fetch 75c 
per doz.

Cantaloupes — California Rocky- 
fords command $2.50 for 54s and $3.50 
for 45s. Missouri fetch $2 per crate 
or 75c per basket.

Carrots— 20c per doz. bunches.
Celery— 20c per bunch for home 

grown.
Cherries— Sour command $1.50 per 

crate of 16 qts. Sweet fetch $2 per 
crave.

Cocoanuts—$4.50 per bag of on
Cucumbers—35c per doz. for not 

house.
Currants—$1.25 per 16 qt. case, 

either red or white.
Eggs— The market is firm at an 

advance of ic. The receipts of fan­
cy eggs are falling off some and the 
consumptive demand is good. About 
half the receipts show considerable 
heat defects, and have to be sold at 
concessions. Local dealers pay 18c 
on track, holding case count at 19c 
and candled at 20c.

Gooseberries— $1.25 per 16 qt. case
Green Onions— 15c per doz. bunch­

es for Silver Skins and 12c for Ever­
green.

Honey— 17c per lb. for white clov­
er and 15c for dark.

Lemons— Californias have advanced 
to $4.25(0)4.50 and Messinas have ad­
vanced to $4.50.

Lettuce— Leaf, 50c per bu.; head, 
$1 per bu.

Onions— White Silver Skins (Tex 
as Bermudas) command $2 per crate. 
Yellow's fetch $1.75. Louisville Yel­
lows in 70 lb. sacks command $1.25.

Oranges— California Valencias have 
advanced to $4.75 and Mediteranean 
Sw'eets to $4.

Peas— $125 per bu. for Telephones.
Peaches— Albertas from Arkansas 

in 6 basket crates command $1.50 fov 
choice and $1.75 for fancy.

Parsley— 30c per doz. bunches.

Pineapples— Cubans and Floridas 
are now sold on the same basis, as 
follows: 24s, $3; 30s, $3; 36s, $2.75; 
42s, $2.25; 4$S! «M-

Potatoes— Both Southern and home 
grown are now fetching $3.75 per bbl. 
Many prefer Southern stock on ac­
count of its being larger in size.

Poultry— Local dealers pay g@ioc 
for fowls and i 6 @ i 8 c for broilers; 
10c for ducks and 14c for turkeys.

Radishes— 10c for Round and 15c 
for Long.

Raspberries—$1.85 per 16 qt. case 
for red and $1.75 for black.

Spinach—60c per bu.
Tomatoes— $1 for 4 basket crate. 

Home grown hot house fetch 75c fo* 
8 It), basket.

Veal— Dealers pay 5@6c for poor 
and thin; 6@7c for fair to good," 7 Fa 
@9C for good white kidney.

Watermelons-—$2.75 per bbl.
Wax Beans— $1 -per bu. for home 

grown.
Whortleberries—$i@i-25 per case 

of 16 qts.

Geo. Hirschberg, who was engaged 
in general trade at Bailey far fifteen 
years until six and one-half years 
ago, since which time he has con­
ducted a dry goods and shoe store 
in Grand Rapids, has repurchased the 
store building he formerly owned at 
Bailey, 28x70 feet in size, two stories 
high, and will shortly re-engage in 
general trade therein. He has pur­
chased a new grocery stock of the 
Musselm-an Grocer Co. and will re­
move his dry goods and shoe stock 
from 1256 So'Uth Division street to 
Bailey.

The invitation extended by the 
Lansing Retail Grocers’ Association 
to the Grand Rapids Retail Grocers' 
Association to hold its annual picnic 
in Lansing on August 20 has been 
accepted and, although the exact time 
for leaving this city has not been de­
cided upon, it is understood that a 
special train bearing the picnickers 
will pul! out of Grand Rapids during 
the early part of the forenoon, be­
ing scheduled to run to Lansing in 
an hour and a half. The fare for 
the round trip will be $1.30.

E. J. Stanton, Nashville: I expect 
to re-engage in business in the near 
future and would mot think of doing 
so without your valuable paper.

A. J. Buskers has sold his grocery 
stock at 125 Hilton street to A. Tim­
merman, who will continue the busi­
ness at the same location.

The difference between what we are 
and what we know we ought to be 
is the great opportunity in life.

The Grocery Market.
Sugar— Refined sugar is unchanged 

and there are no prospects of any ad­
vance in the near future. Lower 
prices would seem to be out of the 
question while the summer demand 
is on. The consumption of refined 
sugar is now very large and will be 
larger as soon as the full tide of 
the peach crop comes in.

Tea— Prices are steady, there being 
no change in the market. The con­
sumptive demand is fair.

Coffee— Rio and Santos grades are 
slightly easier and the immediate 
outlook is very dubious and uncer­
tain. Mild coffees and Mocha and 
Java are steady and unchanged.

Canned Goods— The Lack of rain in 
tomato canning districts is reported 
as seriously affecting the chances for 
the crop, and on this account canners 
are not so anxious to sell futures, 
and at the same time jobbers are not 
tumbling over themselves to buy. 
Corn canners look for a smaller pack 
this year, expecting it to be about 
two-thirds of last year’s moderate 
pack, and -the market holds evry firm 
There is no change in the California 
canned fruit situation. Opening pric- | 
es are being well maintained with the 
exception of a few concessions made 
now and then by a few packers who 
are anxious to book orders. Spot 
apricots are holding steady, -but some I 
firmness is shown in futures. Salmon 
is very firm. The demand is good 
and spot stocks are so small that it 
is expected a complete exhaustion of 
salmon will soon be seen. Sardines 
are firm, with a good demand for 
consumption. Cove oysters- are 
steady, the demand being seasonable.

Dried Fru-its— Prunes are unchang­
ed and in light demand. Peaches are 
dull and weak, apricots being also 
dr. 11 and only a little less weak. Rais­
ins are decidedly weak, offers of fan­
cy seeded being made during the 
week at 5?^c coast. The demand is 
light. Currants are unchanged and 
dull. Other dried fruits are quiet and 
unchanged.

Syrups and Molasses— The corn 
syrup market is being to some ex­
tent demoralized by the fact that cer­
tain jobbers are selling below cost, 
counting for their profit on the re­
bate they expect to get for exclusive 
purchasing from the Corn Product 
Co. Sugar syrup is selling well to 
go abroad, but the home demand is 
small. Molasses is unchanged and 
in light demand.

Cheese— There has been no change 
in this market during the week. The 
make throughout the country is about 
10 per cent, lower than a year ago 
and the demand for speculation is 
much lighter, although the consump­
tive demand is about the same. The 
market is quite healthy at present, 
showing an active consumption, and 
if there is any change it will prob­
ably be in the nature of a slight ad­
vance.

Provisions— The demand is about 
normal and stocks are light all over 
the country. As the receipts are 
generally light and hogs show high 
cost, there will likely be continued 
high prices. Both pure and com- 

jpound lard are firm at advance, 
a very active trade being reported

o

in both lines. Barrel pork, canned 
meats and dried beef are unchanged 
and in good demand.

Fish— Cod, hake and haddock are 
unchanged in price and very dull. 
Salmon is fairly active at ruling 
prices. Domestic sardines are un­
changed in price and in fair demand. 
French sardines are easier and the 
price is much lower than a few 
months ago. Norwegian sardines are 
doing better and are now in fair de­
mand. Mackerel is not materially un­
changed for the week. New Shores 
are about unchanged, but new Irish 
are a trifle easier. New Norways are 
steady, but old Norways are merely 
nominal. The demand for mackerel 
is only fair.

Lansing After Fake Advertising 
Schemes.

Lansing, July 21— Some time ago 
the officers of the Lansing Business 
Men’s Association determined to pro­
tect .its members and citizens of this 
city from advertising schemes by ad­
vising the merchants to notify the 
Association when approached by a 
stranger with a scheme for sale. An 
investigation of the merits of the 
scheme are then investigated by ofti 
cers of the Association and a report 
made to the merchants. The plan 
has been successful, but in some in­
stances merchants have failed to re­
fer the schemes presented to them 
to the Association, and it is said 
that many of them have regreted this 
neglect.

“This is the season of the year 
when the advertising fakir and solici­
tor for all kinds of fake schemes 
hunts his prey with great vigor,” 
said Secretary Chilson, of the Busi­
ness Men’s A ssociation, after a some­
what warm interview with a stranger 
who insisted on canvassing the city 
for an advertising programme for the 
coming band tournament.

“The gentleman is all right from 
his standpoint.” remarked Chilson, 
“but it is a one-sided standpoint. 
Nothing in it for the Lansing mer­
chant who invested his money. Since 
our Association undertook to regu­
late this class of operators something 
like a year ago we have turned away 
a great manlv and have not onlv 

¡saved our merchants considerable an­
noyance, but enough money to pay 
their annual dues three or four times 
over.

“Occasionally some one of this 
class of persons above referred to 
starts his little game in spite of our 
refusal to lend it official endorse­
ment. If the merchant, when he is 
approached, would ask the solicitor if 
he has a letter from our Association 
he can rid himself of their presence 
with astuteness and dispatch. From 
an advertising standpoint not one out 
of a hundred of these schemes is a 
dividend payer, and it is throwing 
away money to sign over one of the 
contracts. Fully 75 per cent, of the 
money collected from all of these 
schemes is taken out of the city to 
be spent elsewhere, and unless we 
keep the lid on pretty tight the grand 
total amounts to a good sized sum 
in the course of a year. Every mer­
chant in the city ought to aid our 
Committee in keeping the city free 
from this class of pests.”
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COMB DEPARTMENT.

Do Not Put a Man in Charge of the 
Same.

W ritten  fo r th e  T radesm an.
That merchant makes a grievous 

error who installs a man in the la­
dies’ comb department.

In the first place, a man may know 
that a woman “looks nice” in what 
she has on, but ask him, “Why?” and 
he is at a loss for a suitable re­
ply; he simply is aware of the fact 
without recognizing the reason there­
for.

Of course, every clerk, male or fe­
male, who is placed in a department 
is supposed to make a study of the 
goods carried at that particular coun­
ter; but a man is at a disadvantage 
by the limitations of masculinity. A 
woman clerk is quick to grasp details 
and instantly goes to the root of the 
secret why a thing is becoming to 
certain women, whale it is utterly 
“impossible” to others.

A lady who is handsome of feature, 
with no harsh lines in her face, no 
angularity in the contour of her cra­
nium, whose head is covered with 
soft puffs and waves built up and 
around with innumerable little “rats,” 
can adopt a comb or set of combs 
that no woman could attempt whose 
face showed crabbedness of disposi­
tion or whose features were seamed 
with wrinkles of discontent or those 
brought on by sickness of body or 
distress of mind, which condition was 
accentuated by thin wiry hair that re­
flected, as it were, the disagreeable 
mental traits of its owner or the 
situation of things inside the brain­
pan induced by a combination of cir­
cumstances over which it had not 
been vouchsafed the victim to hold 
the reins of control.

It is a theory of mine, and I think 
it will hold water, that a person’s 
hair shows plainly the mental and 
physical attributes of that person. 
Take the case of a woman who all 
her life has wanted to dominate the 
lives of others, who has insisted con­
stantly that her way is the right 
way, the only way and everybody 
else must bow the knee to her, and 
you notice if her hair is not of an 
unyielding stiffness— hair that the at­
tendants at any Beauty Parlor could 
“do nothing with” other than sham­
poo it to an immaculate degree of 
cleanliness and to brush it into a 
modicum of traetability with a quan­
tity of brilliantine or similar unguent.

Mental and bodily characteristics, 
whether permanent or temporary, 
have everything in the world to do 
with the production of a charming 
coiffure. And it makes no difference 
whether this statement applies to the 
lady or to the girl at the Beauty 
Parlor into whose hands she com­
mits herself. If either one or both 
are afflicted with wretched attributes 
of mind or body the result is most 
plainly discernible in a dressing thlat 
is a travesty on the art tonsorial. But 
let customer and the one doing her 
work feel gay of heart and lively of 
body and the outcome of the con­
junction is a dream of hair loveliness 
that is most gratifying to both the 
one performing the service and “her 
lady.”

And, as I said at the start, a style 
of comb that would be “just the 
thing” in one woman’s head of hair 
would “look like a fright” in that 
of another. The color of hair a per­
son possesses must be carefully tak­
en into consideration as well as its 
quality. A comb that is enchanting 
in a brunette’s dusky tresses would 
be too vivid if worn by a lady pro­
nouncedly blond in appearance. Per 
contra, what would look pretty 
against the fluffy locks of a light­
haired person would be but namby- 
pamby if attempted by a lady with 
blue-black hair, or even chestnut.

“A woman’s crown of glory is her 
hair,” saith some Solomon in the Bi­
ble— I think I am right as to the 
source of the quotation— and all 
these details I have talked about 
must receive the profound respect of 
the clerk selling the combs of an es­
tablishment if a success is to be made 
at the calling.

A woman clerk, by the very fact of 
femininity, is more fitted to per­
ceive with lightning calculation the 
elements of a lady’s make-up that 
should strongly influence the selec­
tion of a comb that shall at once be 
fit and practical.

To capitulate:
Merchants, debar a “mere man” 

from the comb section of your place 
of business. Jeanne.

A Boy’s Opportunity.
One boy of 13 years living in the 

hill district knows an opportunity 
when he sees it, also how to catch it.

Early in the month a man was 
around peddling tangle foot for the 
trees to safeguard them against 
worms and moths. He told those 
who bought how to put it on, 
smoothing the bark around the tree 
and then applying the stuff. It fell 
to this boy’s lot to tangle foot the 
trees in front of his own home. He 
made such a good job of it that the 
widow next door asked him to fix 
her trees and then the man across 
the street called him over. The boy 
tumbled to the fact about this time 
that he was within easy reach of a 
good chance to make his spending 
money for the summer. He began 
looking for jobs, and he had not 
been out long before jobs began 
looking for him. He was the only 
one doing that kind of work and he 
soon found himself in great demand. 
He has had all that he could do the 
past two weeks. That he might at­
tend more closely to the work and 
at the same time not slip any cog he 
employed a younger brother to make 
out the bills and collect the money 
on a percentage basis. He has used 
over 100 pounds of the tangle foot 
to date and is still spreading it on.

Corresponding Characteristics.
You are The Other Fello

Strong-minded, Stubborn,
Generous, Extravagant,
Tastefully duessed, Foppish,
Manly, Brusque,
Sympathetic, Inquisitive),
Prudent, Selfish,
Frank, Rude,
Enthusiastic, Fanatical,
Eloquent, Long-winded,
Successful, Lucky,
Unlucky, Incompetent.

Socks 
That Arc 
Warranted 
To Wear

We have them packed three pairs in a box to 
retail at 50 and 75 cents per box. All defective mer­
chandise is replaced direct to customer by the manu­
facturer, provided the merchant follows instructions 
given. Ask our salesmen about this item, also look 
over our line of Staple and Fancy Notions, Hosiery, 
Underwear, Ribbons, Laces, Embroideries, Overalls, 
Trousers, Mackinaws, Piece Goods, Etc.

GRAND RAPIDS DRY GOODS CO.
Exclusively Wholesale Grand Rapids, Mich.

Beginning June SO and until fu rther notice we will close Saturday 
afternoons a t 1 o ’clock.

On July 28th the price of all best staple 
prints such as American, Simpson, etc., 
will be advanced to 5c per yard. Up to 
this date we will seil all of our present 
stock at the old price 4^ c. Send in your 
Orders early in order to secure good styles.

P. STEKETEE &  SONS
Wholesale Dry Goods Grand Rapids, Mich.

B A G S
Of every description for every purpose. New and second hand.

ROY BAKER
Wm Aiden 5m lth  Building________________ Grand R apid ., Michigan

FO OTE& JENK S’ PURE FLAVORING EXTRACTS
(Guaranty No. 2442)

Pure Vanilla
and the genuine

O R I G I N A L  T E R P E N E L E S S  E X T  R A C T

FOOTE a  JBNKS’

J A X O N
Highest Grade B xtracts.

OF L E M O N  
N ot Like Any Other E xtract. Send for Recipe Book and Special Offer. 

O rdc^of N ational Grocer Co. Branches or Foote & Jenks, Jackson, M ichigan

Printing for Produce Dealers
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Movementss of Michigan Gideons.
Detroit, July 21—J. D. Kirkpatrick 

has moved from Kokomo, Ind., to 
6046 Princeton avenue, Chicago. He 
was in Grand Rapids a few days last 
week representing the American 
Milling Co. Mrs. Kirkpatrick is now 
able to preside over her new home 
in Chicago, after being in a hospital 
in the South for several weeks, which 
will bring sunshine to our brother, 
who has had his mind and heart full 
at times while his companion has 
been laid low with sickness.

George M. Jaynes, of this city, has 
taken the sales management of the 
Beyer watchman’s portable clocks for 
Hardings Bros, and now has an office 
at 1040 Lincoln avenue, Chicago. 
Brother Jaynes carries all kinds of 
tickers and keeps a single and dou­
ble entry record all in the clock. As 
he meets Gideons he can just pull a 
ring or press a button and his clock 
does the rest and the clock keeps 
ticking right on. Brother Jaynes was 
up in the copper country two weeks 
ago with his watchman's tools and 
attachments, except his wife, who 
still thinks this city is the only place 
worth the while. Even the Windy 
City, with all its attractions and all 
the sweet smiles and the beautiful 
enchanting words of Brother and his 
record dials can not as yet compare 
with the charms of Detroit the Beau­
tiful.

T. F. Chilton, Traverse City, who 
sells the secret to collect old de'bts, 
which is done by furnishing the deal­
er with printed matter to send out to 
the delinquent, the ink and form of 
which causes a feeling to come over 
the receiver to pay over that which 
belongs to another, bringing happi­
ness to all. Brother Chilton invited 
the writer to attend the Presbyterian 
church in Traverse City and listen 
to the Irish preacher who lives at 240 
Washington street, T. Boyd Gay, and 
no sooner had he entered the church 
than the mind began to flit over the 
past and a strong desire to be right 
with the Maker and with all man­
kind. As the moments passed and 
as the heart had been mellowed by 
the singing, the Irish preacher gave 
his text, John, 7:46: “Never man 
spake like this man.” This was the 
answer of the officers to the chief 
priest as an excuse for not taking 
Jesus. “Why have ye not brought 
him?” The officers had listened to 
words of tenderness and love and 
as they listened their strong hearts 
were touched. “ Never man spake like 
this man.” The appearance and ges­
tures of an orator have their influ­
ence. but “Never man spake like this 
man,” He had wisdom; he had au­
thority. Watching over and caring 
for, feeding the multitude, healing the 
sick, cleansing the leper, raising the 
dead, going about doing good, show­
ing tenderness and love with his 
words and acts and deeds. His wis­
dom was shown at the age of 12 when 
before the doctors all were astonish­
ed at His wisdom and with his au­
thority. Aaron B. Gates.

Detroit, July 21— Detroit Camp, 
No. 1, held a meeting at the Volun­
teers of America hall Saturday night 
as usual. Owing to the season of

the year the attendance was small, 
but the spirit of our Blessed Master 
was felt.

The meeting at the Griswold House 
Sunday night had a fair attendance. 
Brother Wheaten Smith gave an ex­
cellent talk which resulted in spe­
cial prayers for personal work and 
for the coming National convention, 
to be held in Louisville the last of 
this week. Our National President, 
Brother Smith, is having his annual 
vacation for a few days and we miss­
ed him Sunday night at the hotel 
meeting. Brother A. B. Gates, our 
old faithful busy brother, spent Sun­
day in Charlevoix, but his wife was 
on hand to help us. A. C. H.

Imaginative Modes of Protecting Our 
Own Individuality.

The world is not lumped together 
as a whole, but is distributed into in­
dividual natures— animals, plants, hu­
man beings of every race, species and 
variety, in the same way that the 
hand, to be more serviceable, is di­
vided into individual fingers. And 
whatever be the ultimate goal to 
which it is tending, it is plain that 
that goal can be arrived at only by 
the agency of these individual na­
tures— animals, plants and man. Such 
being the evident ground plan of the 
world, one sees at a glance that -it is 
a necessity inherent in the original 
design that there should be some spe­
cial provision for maintaining this in­
dividuality and preventing things 
from being absorbed into one anoth­
er. And so, indeed, there is. We 
find in animals horns, hoofs, fangs, 
stings, organs of offense and defense 
cf every variety, all serving as mere 
instruments or means by which this 
ground scheme of individuation is 
maintained. Now, a little reflection 
will show that, corresponding to these 
horns, fangs and stings in the lower 
animals, and to the appetites of fear, 
hunger and self-preservation by 
which they are set in motion, is what 
we call the evil nature in man.

Besides his coarse physical de­
fenses against enemies man has the 
finer weapons of envy, pride, jealousy, 
revenge and the like, which are mere­
ly these instruments of individuation 
and self-preservation carried up into 
the mind and transmuted there into 
more subtle and flexible rapiers of at­
tack or defense. Lesser men defend 
themselves from absorption by great­
er means of envy or hold their 
own against them by contradiction, 
combativeness or pride. Vanity 
stimulates men to make the most of 
themselves and helps them to keep 
up their individuality. Jealousy pricks 
them to hold their own against rivals; 
revenge to make good again on an 
enemy the injury he has done them. 
They are stimulated to perpetuate 
their individuation by means of off 
spring having the like individuality, 
and so prevent things from sinking 
back again into that undiversified 
uniformity out of which they had 
originally to struggle.

The highly developed and ideal 
man can, of course, protect himself 
by positive virtues, He has force 
enough to defend his individuality 
without resort to any of the subter­
fuges of crime or semi-criminal de-

vices. The nearly perfect man would 
descend to the lesser or more petty 
immoralities and deceits to shield his 
weaknesses.

And so, too, if we take the more 
positive and active sins of lying, 
stealing, murder and the like, we may 
see that here also no new element 
has been introduced, but all are ways 
of aggrandizing ourselves and our 
own individuality at the expense of 
others; others overstepping those 
conditions of fair play and injustice 
which, in a limited world, are neces­
sary to enable each to maintain his 
own individuality and to escape being 
absorbed or annihilated by another. 
If we tell lies, for example, we se­
cure for ourselves a point of vantage 
which does not legitimately belong 
to us; if we steal we do the same; 
and so, too. If we deceive those who 
trust us, or if we commit murder.

Again, if we consider what theo­
logians would call “sin in the inmost 
members”— lust and desires that may 
go no farther than the mind of the 
person entertaining them, stopping 
short before they come to action, 
envy, impure thought, evil wishing, 
suspicion, covetousness, selfishness, 
worldly mindedness, and the like— we 
shall find that at bottom they are 
only imaginative modes of protect­
ing or aggrandizing our own indi­
viduality; although, if not restrained, 
they may keep pricking the imagina­
tion until, to relieve itself, it forces 
men into all sorts of unnatural cruel­
ties and crimes; or they may so mo­
nopolize consciousness as to weaken 
the authority of those high and no­
ble aspirations which we feel by 
their quality to be the true ends of 
our being. John Beattie Crozier.

Suggestions for Motorists.
If your brake fails .to work at a 

critical moment, run into something 
cheap.

If you desire to make an impres­
sion on a young lady run over her.

Common humanity dictates that 
you stop when the (tires are out of 
wind.

By seating your best girl in front 
with the chauffeur you wn:ll have 
something pleasant to look forward 
to during the ride.

Should your auto overturn leave 
your seat immediately.

You should know your brakes or 
else you may break your nose.

If a man gets in. your way and is 
run down he should apologize. If he 
is dead demand an apology from his 
wife.

teen letters in the scroll held in the 
eagle’s beak, thirteen feathers in each 
of tlhe eagle’s wings, thirteen tail 
feathers, thirteen parallel bars in the 
shield, thirteen horizontal bars, thir­
teen arrow-heads, thirteen leaves on 
the branch and thirteen letters in the 
words “quarter dollar.”

When a man lets the wind blow all 
the shingles off his house he talks of 
the strange ways of Providence.

| Back Up Your 
Trade Papers

Make it possible for us adver­
tisers to write a nice note to 
the editor once in a while say­
ing “ we got splendid results 
from our ‘ad’ in your paper.’ ’
It cheers him up. All the 
trouble it will take is a postal 
card or a letter to us, asking 
to see samples of our

California Jams 
and Marmalades

We do the rest at no cost to 
you. Don’t overlook what 
may be a good thing.

H. P. D. Kingsbury
Redlands, California

(Where the oranges come from)

W. S. Ware & Co., Detroit 
Agents

D O N T  FAIL.
To send for catalog show­

ing our line of

PEANUT ROASTERS, 
CORN POPPERS, &C,
LIBERAL T E R M S . 

KINGERY MFG. C0 ..106-108 E. Pearl St..C'<Klnnatl.O.

P A  Q  T  /  Form erly called \  
U  O  I \  E lijah’s M anna )

\ T O A S T I E S
The "Suprem e H it” of the 
Corn Flake Foods—

"T he T aste  Lingers.”
I Postum Cereal Co., Ltd. Battle Creek, Mich.

It pays to handle

The Lucky 13.
On an American twenty-five cent 

piece there are thirteen stars, tbir-

M A Y E R  S H O E S

T hat’s saying considerable, but hundreds of m erchants who have bought from us 
know we make good our claims. W e positively guarantee to save you money and give 
you a case of b e tte r  quality. Our d irect selling plan—from m anufacturer to m e rc h a n t-  
makes this possible. W e pay freight both ways if goods are  not as represented.

GEO. S. SniTH STORE FIXTURE CO., Grand Rapids, Mich.

A  B e t t e r F o r  L e s s
C a s e M o n e y

G et Catalog and Prices
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THE UNSEEN SIDE.
Roth were captains of industry, 

both were in their working-day at­
tire and both had in hand the im­
plement of their profession, the one, 
a hose-nozzle and the other, the han­
dle of a lawnmower. Both were 
resting temporarily from their labors 
and were discussing with all the earn­
estness of the excited Celtic temper­
ament “the outrageous and high-hand 
robbery” of that branch of the city 
government that had levied the tax­
es, the culmination of the outrage 
being this—-the forefinger of the right 
hand slowly and emphatically beat­
ing the little finger of the left, while 
the tongue exclaimed: “Tin dahllers 
fer a bathtoob! What d’ye think o’ 
thot!”

Judging from appearances these 
men were born in Ireland, had come 
to the Lower Peninsula to better 
their condition exactly as other men 
had come and, finding their taxes 
higher than they had expected, were 
expressing, as they had a perfect 
right to express, their disapproval of 
the injustice, as it seemed to them, 
practiced upon them; and yet had 
they once dreamed in the old days of 
being called upon to pay a tax on 
a bathtub, the amount, had it been 
twice ten dollars, would have been 
cheerfully paid and the receipt pre­
served as a passport to Paradise!

The fact is there is an unseen side 
to all of this taxpaying business, and 
while at times the tax— and especially 
the paying of it—seems to be all that 
the lawn-keepers consider it, those 
same men belong to an army of 
kickers, a large majority of whom 
knows, as-the whole army knows, 
that the tax stands for a better life 
and a wider citizenship and is worth 
all and more than the tax calls for. 
The case is easily and briefly stated. 
Forty years ago the fathers of these 
men'—boys then—had not only no 
bathtub but no house, no home and 
no country even, if we are to be­
lieve what the Trish home-party 
leaders say. They had little to eat 
and less to wear. With hands ready 
for work, they had no work. Cultiva­

tors of the soil, they had no soil; 
and these men’s boys, born under 
such conditions, with nothing to help 
them, had not even the schoolhouse 
to gladden the gloomy future with its 
shining light. Then came the crisis. 
Affairs for them could be no worse, 
and with the hope of something bet­
ter they landed here.

Grand Rapids then was not the city 
it is to-day and the immigrants 
found themselves among men of an­
other race, indeed, but having the 
same hopes for themselves and their 
children, with only sturdy hearts and 
stout hands to realize them—.with this 
difference; the native brawn and 
brain were toiling for the affluence 
that included the bathtub as an inci­
dental, while they, the immigrants, 
dreamed only of food and shelter and 
the transcendant privilege of having 
a spot of earth they could call their 
own with the possibility— the last 
thing then to be thought of—of a 
bathtub!

That the hopes of pioneer and im­
migrant have been realized goes with­
out saying. There is prosperity to be 
seen on every hand. The palace has 
taken the place of the log cabin. The 
meeting-house has given way to the 
cathedral and the church and the 
schoolhouse has expanded into the 
people’s college. The brain and 
brawn have been at work and have 
won and the winnings have not been 
confined to the pioneer. No caste 
wall has been put up and the man who 
shows himself equal to the require­
ments finds no check or hindrance to 
the country’s universal law of “fair 
field no favor.” So the pioneer is 
not standing alone in his prosperity. 
Side by side with him is the immi­
grant or the son of an ¡migrant who 
a generation ago, with an ocean be­
tween him and his kindred, first knew 
what it is to be free, to breathe un­
challenged the pure air of a republic, 
to live under its blue sky, to enjoy 
the glory of its sunshine and to hold 
in his hand the vote which gives him 
the right to “life, liberty and the pur­
suit of happiness,” to find these where 
and when he will and as he will. In 
a word, he has a country now with 
all that the word implies, modified by 
as heartfelt a “free” as the wind and 
the water and the sunshine can give 
him; and this, the unseen side, is 
what the tax rate stands for and 
v.hat the immigrant, now an Amer­
ican citizen, knows it stands for and 
is glad to have it stand for, even at 
the exorbitant rate of “tin dohllers a 
year fer a bathtoob!”

TO USE SHORTER WORDS.
One of the conditions incident to 

the learned professions is the use ol 
technical words, names, phrases, etc. 
Every cientific subject has a nomen­
clature of its own and many of the 
words are unusual and polysyllabic. 
Botany, chemistry, geology, etc., have 
words with which the general pub­
lic are entirely unfamiliar and there 
is no particular loss or gain on that 
account. The terms are technical 
and only those who make a special 
study of the subject have occasion to 
use them. In theology, medicine and 
law there are also a good many large 
words coming into play, but the dis-

position has been to lessen their 
number and to popularize other 
words which must be used frequent­
ly. If ministers are to be understood 
and reach the people they preach to, 
they must address them in language 
which is clear and plain, so the big 
words are left for strictly scientific 
theological discussion. If the clergy­
men used them in their every day 
sermons there would be more people 
asleep in church than there are now 
and there are enough as it is, good­
ness knows.

Practically everybody has to do 
with medicine more or less and very 
many unfortunates have to do with 
law. The affairs of both these pro­
fessions are discussed in the news­
paper and in public speeches not a 
little. They have been simplified con­
siderably, and another help has been 
that many formerly unusual words 
have been popularized. For instance, 
many who knew what consumption 
was would not have understood the 
meaning of tuberculosis, yet by adop­
tion and common practice the latter 
is now the generally accepted word. 
Appendicitis used to look formidable, 
but now so many people have it that 
everybody speaks it glibly, and so the 
professional and the plain people are 
coming closer together in this re­
spect. As to legal terms there is a 
reform on in France which might 
well attract attention in this country. 
It consists of a simplification of the 
phraseology of processes, writs and 
other documents which have to do 
with the courts. The jargon of juris­
prudence has been attacked vigor­
ously by Briand, who is called an ad­
vanced reformer and an iconoclast. 
He is determined that the verbiage 
shall be left out and that it meets 
with popular favor is evidenced be­
cause out of 885 replies to inquiry 727 
were in favor of a change. The sub­
stitution of short words for long ones 
and of plain words for those difficult 
to be understood has been accomplish­
ed by a commission and the reform 
is already giving great satisfaction. 
Perhaps something of that sort could 
be done in this country and then the 
people would be able to understand 
these legal terms and phrases, and 
the more they understand about liti­
gation the further they will keep 
away from it.

A GOOD MEMORY.
This is an asset quite as valuable 

to the commercial as to the profes­
sional or educational field and one 
quite as easily cultivated. Psycholo­
gists show us how the memory can 
be developed by learning choice quo­
tations or bits of poetry. We have 
all seen the light-fingered person 
who never went through a room 
without taking in at a glance what 
it contained. And we are here driv­
en up against the old motto that 
practice makes perfect— even in a 
black art.

However well the memory may 
have been trained in early days, it 
will require a little directing when 
the business life is a requisite. And, 
luckily, the more complete the mas­
tery over it the more easily is it

guided along new lines. However, 
there are some channels which will 
seem foreign at first, yet which re­
quire exploration.

There is the memory for names 
and faces. With some this comes in­
tuitively; others seem to pride them­
selves almost on their inability in 
one of the two directions, although 
not generally both. If a stranger 
comes in and makes a purchase and 
tells you who he is and. where he 
lives, he is not flattered if you greet 
him with a blank expression on his 
next call. Make it a point to remem­
ber your friends who only come oc­
casionally; to remember both their 
names and faces, and some of the 
general matters connected with them 
which show that you have a friendly 
interest. This may at first take some 
effort, but it is an effort that pays.

If some one comes in and gives 
you a special order for something a 
little out of the regular line, make a 
mental note of it. If he wears a 
longer sleeved coat or a larger sized 
shoe than his fellowmen, just put that 

¡down in your mental inventory. Some 
day you may have some of these odd 
sizes among the left-overs, and want 
to know where to look for a customer 
who wants a bargain.

“Just one of those summer suits 
left,” said an up-to-date merchant 
recently, “and that is too large for 

I most of us.”
“ I wonder if Jones could not wear 

it,” suggested his partner.
“No, Jones’ number is — , but we’ll 

try Brown. He usually gets a size 
smaller, but it is a snug fit. If these 
were marked down he could get the 
worth of his money out of them, 
even if they did not fit perfectly.”

And so it was with hats, collars, 
etc. In many instances this shrewd 
salesman knew the numbers as well 
as if not better than his customers. 
It saved lots of time in showing 
goods, to say nothing of giving the 
advantage in hunting a sale for the 
odds and ends of the trade. Besides, 
it gives that touch of the personal 
element which always pleases the 
customer. To feel that one’s indi­
vidual requirements are remembered 
and served is an attention which will 
be appreciated.

A good memory should never be 
abused. If there is an account to be 
recorded never burden the gray mat­
ter of the brain with it. Not only 
is this an economy of mental energy, 
but it is a record that will be taken 
as much more trustworthy in case of 
dispute. Again, if an order is given, 
jot it down in the note book. Do not 
burden the memory uselessly. When 
you order goods there are sure to be 
omissions unless the items are down 
in black and white. Train the mem­
ory along lines where this special 
service receives recompense; but 
never burden it with the service 
which was intended for note book 
and pencil.

If you are dlissatisfied with your 
religion because it does not 'make you 
happy ask first whether you make 
any one else happy.

Religion is not to bind back, but 
to bind together all men.
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CRIMINAL NEGLIGENCE.

So far this summer, as at has been 
other summers—'and the rest of it'he 
season .will be like unto it— the daily 
papers have reported and are go­
ing to report by drowning the death 
of numberless persons, old and 
young. Our own summer resorts have 
already taken part in the appalling 
disasters that have overwhelmed 
communities and homes with sor­
row, and wherever there is water, be 
it of lake or stream or sea, the death 
rate will increase more or less in 
proportion as every means of pre­
vention is exercised. Wherever 
there is a crowd there is danger, and 
it is impossible to guard against 
every form in which this appears; 
but it does seem as if something 
ought to be done to lessen in some 
degree the number of victims of this 
dreadful death.

Strange as it may seem,, this num­
ber is greatly increased by people 
who, knowing the danger, still ven­
ture upon the water and into it with­
out knowing how to swim. Lt is safe 
to say that at least half of the ¡boat 
excursionists who crowd the decks 
can not swim a stroke; and it is sub­
mitted whether, under the circum­
stances, the authorities would be up­
held if they should insist that per­
sons who can not swim must remain 
ashore.

Years ago, and custom has chang­
ed little in this respect, the girl and 
the woman who could swim was 
something of a wonder, with the sug­
gestion, if nothing more, of the tom­
boy, exactly as in some parts of the 
country the girl or the woman who. 
rides horseback astride is classed 
among the immodest.

There lies the mistake. The girl, 
like the boyi, should be taught to 
swim. As an exercise swimming is 
unsurpassed. It should be put down 
as a part of physical education for 
both sexes; and, to avert the calami­
ty which too often attends excur­
sions on the water, no community 
should allow its children to grow up 
without this means of self-preserva­
tion. Whether the town should or 
should not make swimming a part of 
the school curriculum is a question 
which it alone must decide. Cost 
will have to be reckoned with every­
where, and in the sparse population 
of the rural districts would in most 
cases prevent even the consideration 
of the subject; but in the compari­
son of city and country it is the 
country girl who will oftener be 
found ignorant of the art. Has it 
yet been ascertained whether she in 
times of disaster is oftener among 
the drowned'?

From the very nature of the case, 
the boy takes the matter into his own 
hands and early learns to swim. Giv­
en a stream of water— a duck pond 
will do—and another boy and there 
are soon two swimmers where there 
were none before. All the sticks and 
straps and hair brushes in the world 
are as nothing; the majority of boys 
do learn— it is a reproach not to 
know how and the sign of a molly­
coddle; but with the girl it is dif­
ferent— and it ought to be different— 
and, this recognized, should be rea­
son enough for seeing to it that

women, the brighter part and the bet­
ter part of the summer gathering, 
should not so often take their lives 
in their hands in excursion going and, 
by not knowing how to swim, endan­
ger those who do.

In some cities the Y. M. C. A. has 
made the swimming pool a strong 
feature for its patrons. In those 
same cities have the W. C. T. U.’s 
looked as carefully after theirs? 
And is it not possible for the coun­
try folk, not as a fad, but as a neces­
sity— a matter of life and death—to 
hit upon some way to teach the girls 
to swim so that they may go to the 
boat excursion with far less fear and 
far less danger and far less risk of 
finding there a watery grave? It is 
a matter well worth considering. 
Shall it be considered?

YOUR READING COURSE.
Time was, not so very long ago, 

when the farmer sneered ait the edi­
tor of farm papers “who wrote his 
articles in a city attic.” He was cer­
tain that he knew “all there was to 
kmoiw about farming,” but he now 
takes a very different view of the 
matter. He has found out that these 
book farmers do know several things 
which he can apply with profit; that 
new condition’s are constantly arising 
which he must meet. And to-day 
there is no more marked increase in 
any class literature than in that of the 
farm. Now it is accorded more liberal 
patronage.

That the trade papers have not as 
yet so extended a patronage is pos­
sibly due more to the fact that the 
farmers so greatly outnumber trades­
men. Yet it is a fact that the trade 
people are in many instances not 
fully awake to the importance of 
reading all that can be secured per­
taining directly to their tirade.

No two publications cover the same 
ground. The first object should be 
to compare samples, and determine 
which is best adapted to your own 
business. Having made the selec­
tion, study it as you would a school 
text-book. Do not believe every­
thing. Some things may be al'l right 
for the majority, but not for your 
conditions. The paper reaches its 
highest aim when it secures the fair 
reading* honest thought and just crit­
icism of its readers. It sets them to 
thinking.

The grocer who buys and sells to 
the best advantage knows something 
in advance of the condition of the 
coffee market. The shrewd merchant 
takes advantage of a failure in the 
cotton crop to buy a good stock of 
cotton cloth before the prices which 
necessarily follow the failure have 
affected the stocks on hand. Fluctua­
tions in market should be as much 
at the command of the dealer as are 
the quotations of wheat to the man 
who makes his money by specula­
tion.

There are countless facts, hints and 
suggestions of material value in the 
trade. Not a day pa’sses but that 
some one wants to know something 
regarding a purchase which his deal­
er can not answer. He may not ask 
for the information, but, if it can be 
volunteered., the competency of the 
one who gave it will be more fully 
established.

The trade paper of to-day is, as a 
rule, one which any well informed 
person may read with profit. Articles 
which at first glance seem of a tech­
nical nature applicable only to a few 
contain applications of real worth to 
the many. Arranging show windows, 
the care of goods, how to advertise, 
how to hold the trade— these are but 
a few of the multitude of topics 
which need amplification.

The time of dull trade is at hand. 
Will it not be a good time to in­
crease the reading matter along busi­
ness lines? The chances are that from 
a single number one may gain an 
idea worth the price of a year’s sub­
scription. If you are already taking 
one or two papers see what others 
are doing along your lines. Stick to 
that which you have found good; dip 
into new fields. Your hold upon busi­
ness will be strengthened; your en­
thusiasm increased; your mission 
broadened.

PLAY FAIR ALWAYS.
When a retail merchant or manu­

facturer reaches the conclusion that 
his own personal interests may best 
be conserved under all eirciumstanices 
by refusing to identify himself with 
any concerted move on the part of 
the retail dealers or by citizens in 
general in the community in which 
he lives and does business he has 
taken a long step toward commer­
cial, financial and civic dry rot.

Such an exhibition is an infallible 
sign of intolerable self conceit with 
the rapid and irresistible develop­
ment of envy, selfishness and indif­
ference to the public welfare as 
prominent accompanying characteris­
tics. Say what ih,e may, such a man 
can not fail to hurt his business be­
cause he is certain to incur the dis­
pleasure of his fellow cii’tizens in 
general and so affect unpleasantly his 
business standing.

Say what we may, any of us. vve 
are all of us more or lies dependent 
upon each -other, and it is a moral 
certainty that, sooner or later, for 
one reason or another we are each 
of us required to seek the co-opera­
tion of the others in our own behalf. 
It is the duty of every citizen to 
maintain a rational, fair and strong 
spirit of independence; but ait the 
same time he is unwise whio permits 
that independence to project itself 
against every proposition having the 
progress and wellbeing of his com­
munity in view.

True, there miuisit be differences of 
opinion, honest differences, as to 
what policies or enterprises are for 
the best interests of a city or vil­
lage; but as a rule it is safe to as­
sume that whatever may be approved 
by a majority of thie members of any 
business community is worthy of 
careful and fair consideration even 
although it seems at first thought op­
posed to your awn estimate.

Tn brief, it is ,as much the duty of 
every good citizen to co-operate to 
the extent of his ability with his fel­
low citizens in carrying forward 
every desirable movement inaugurat­
ed for the advancement of the gener­
al welfare, as it is for him to exert 
himself to the best of his own ability 
in behalf of his own personal con­
cerns.

NO SCHOOLS FOR GENIUS.
The genius, the specially smart boy 

or girl at school, is not always a dil­
igent student. Sometimes the ap­
parent dunce is a dunce because he 
neglects the textbooks while he is 
gaining knowledge in various other 
ways, sometimes by mental absorp­
tion, and in actual life he shines out 
as a bright and even brilliant genius.

It is more often that the boy who 
labors at his books and takes the 
first honors in examinations never 
reaches any station in practical, 
every day life above mere mediocrity.

It has been said that the pupils of 
the average college can be intellectu­
ally classified into three sets, the 
highest of which comprises the few 
eminently gifted (about io per cent, 
of the total), the intermediate class 
of which constitutes the intelligent 
but less brilliant average pupils, who 
number about 80 per cent, and, finally, 
the lowest class, which constitutes 
roughly about io per cent, of the 
total. It is a pedagogic truism that 
all teachers endeavor to fit as many 
as possible for an upper class, and 
that they are compelled to devote 
most of their time to the moderate­
ly gifted and even to the less in­
telligent pupils, repeating over and 
over the identical rules of gram­
mar and the same mathematical the­
orems to the intense weariness of the 
more gifted. Hence the students 
blessed with exceptional mentality 
are never trained fully to take ad­
vantage of their capacities, and dwell 
in intellectual semi-idleness. It may 
be said that practically all schools 
are intended mainly for the benefii 
of the moderately gifted, the inter­
ests of both the less gifted and best 
pupils being sacrificed.

After all, this is the best that can 
be done. Average schools are to give 
average education to average chil­
dren and youths. No provision can 
be made for genius in such cases. 
The dunces, or apparent dunces, who 
have sometimes brilliant intellects, 
must be left to follow in the rear. 
The bright fellows will develop in 
time, and the plodders will get some­
thing at least.

Dr. Dela marre, an eminent French 
army surgeon, who 'believes the or­
dinary 'house fly is a dangerous con­
tagion bearer, says the insect may 
be exterminated with very little 
trouble or expense. He recommends 
a mixture composed of one part 
formol to nine parts of water. This 
may be put in ordinary plates and 
placed wherever flies are likely to 
congregate. Twenty-four hours lat­
er, says the doctor, not only the 
plates themselves but a considerable 
space around them will be covered 
with flies and mosquitoes which the 
mixture and emanations from the 
mixture have poisoned. The insects 
are attracted by the solution as 
though it were sugar. To be perfectly 
effective it should be changed every 
twenty-four hours. Dr. Delamanre 
says that he has been using this in­
secticide in the hospitals under his 
control for the past sixteen years and 
has never known it to fail. In a sin­
gle room containing 521 cubic meters 
there were killed during one summer 
an average of 4,000 flies a day.

|
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REVIEW O F  T H E  SHOE MARKET

Marked Improvement in the Shoe 
Trade.

There has been a revival in trad­
ing. Probably the most remarkable 
feature is the way shoe nianufactam­
ers have come in the market and 
purchased leather. It is said that 
the booming condition of the hide 
market forced shoe manufacturers to 
purchase their fall supplies. How­
ever, in many instances the chief 
cause of their reluctance in purchas­
ing leather was that retailers did not 
place the usual large fall orders. 
Manufacturers, of course, depend 
greatly upon what the retailers do. 
It has been pointed out before that 
owing to the inability of the average 
retailer to judge what is going to 
sell this fall in the way of leather, it 
is only reasonable to expect a short­
age of buying.

Hides that have been booming 
right along at present are holding 
steady at high prices. There is some 
question still as to whether prices 
will go still higher, but it is expected 
that the advance movement has been 
checked especially in packer hides. In 
country stock the market is unsettled 
and apparently advancing. Tanners 
are complaining severely of the rap­
id advances and some express the 
opinion that the boom has to some 
extent been skillfully engineered in 
the interest of city and country deal­
ers. Tanners also state that it is 
difficult for them to secure the ad­
vance they are compelled to pay for 
hides for their finished leather. The 
hide markets are steady at almost 
the same quotations that were pre­
vailing before the panic.

This week tanners of sole leather 
are much stronger in their views. 
Indeed, they insist upon higher prices 
for heavy-weight selections. Heavy­
weight leather has been in short sup­
ply all season and with the buying 
movement inaugurated' by manufac­
turers the past week offerings were 
much reduced. Hemlock packer 
slaughter was in such unusually good 
call that some manufacturers have 
turned their attention to oak sole in 
Texas X selection. This* leather, of 
course, is a trifle more expensive than 
the hemlock slaughter, but can be 
cut to much better advantage, and 
some manufacturers claim that it is 
more economical leather for that rea­
son.

There has been a tendency on the 
manufacturer’s part to use the lighter 
and cheaper upper leathers in shoes 
and then bottoming them with ex­
tremely good sole leather. It has 
been claimed that shoes were not 
properly balanced in that. the uppers 
easily outwore two pairs of soles. 
The average consumer, it is said, de­

sires the sole to wear about as well 
as the upper, and owing to this atti­
tude on the wearer’s part retailers 
have been insisting upon good sole 
leather, with the consequent result 
that manufacturers were compelled to 
use this method of making footwear. 
Prices, however, advanced one cent 
per foot on these light leathers, and 
the manufacturer is again in a di­
lemma as to how to overcome this 
new feature.

Side leathers in the different se­
lections are taking on a much firmer 
tone. In the heavy-weight grades 
prices have advanced one cent per 
foot, with the market showing a ten­
dency to advance still further. The 
question as to whether colors were to 
he in call this coming fall is still un­
settled. Many of the larger stores 
have bought liberal sttpplies of tan 
footwear and expect a good sale for 
shoes of this sort. Oxbloods are fea­
tured strongly, even working into the 
lower priced shoes, which tends to 
show the popularity of any article. 
However, it is a safe proposition on 
the retailer’s part to buy conserva­
tively on the color question. During 
the late summer the average consum­
er is going back to black goods. It 
is found that black glazed kid can be 
kept clean without any difficulty, and 
that this particular leather is cool 
and comfortable as any colored 
stock. Shiny leather, too, has been 
selling freely to the younger trade, 
who insist upon style as well as 
neatness. In> the upper leather mar­
ket black calfskins in both dull and 
bright finishes are having a very 
good sale, which would indicate that 
manufacturers and many retailers are 
figuring that black shoes will pre­
dominate for fall and winter wear.

All departments of the industry are 
sounding a healthier tone. The rap­
id recovery of hide values, whatever 
else may be said of it, had a tonic 
effect on the traffic in leather and all 
merchandise made from leather. It is 
evident that a new demand has de­
veloped for cheap shoes. But this 
does not mean reduced prices. There 
is nothing upon Which to predicate 
lower cost in shoe manufacturing, 
but it is a fact that heavy footwear 
suitable for workmen is in better re­
quest than for several years past. It 
is reported that many New England 
shoe factories making split broganis 
and similar grade shoes have resum­
ed operations and have orders 
enough to last them well into the 
fall.

Most shoe manufacturers are go­
ing ahead with their fall and winter 
orders and taking chances on retail­
ers placing the remainder of their 
uncompleted fall orders. It. is said

For All-around 
Hard Strenuous 

W ear
Our Hard Pan Shoe 

has never been excelled. 
It contains all the foot- 
comfort there is; and the 
leather in both uppers 
and soles is of the proved 
durability that withstands 
rough treatment in all 
sorts of rough weather 
and where the conditions 
of wear are unusually 
severe.

Our Hard Pan, the 
original and genuine shoe 
of this name, has given 
the public this sort of 
shoe-satisfaction for a 
quarter of a century.

It has many imitators. But our pentagon trade mark on the sole 
stamps it as genuine and guarantees your customer the Hard Pan 
quality and the Hard Pan wear he is paying his money for.

Rindge, Kalmbach, Logie &  Co., Ltd.

Grand Rapids, Mich.

W e Have Attained the Acme e f  
Perfection in Our

Rouge Rex Shoes

Our ELK SKIN Shoe with Chrome Sole and Catspaw Slipless Rubber 
Heel and fair stitch, lead them all.

No. 4490 Men’s Black Elk......
No. 4488 Men’s Olive Elk......
No. 6598 Boys’ Black Elk......
No. 6596 Boys’ Olive Elk......
No. 6498 Youths’ Black Elk...
No. 6496 Youths’ Olive Elk ..

ORDER NOW
P. S.—Second quality at 15c less.

HIRTH-KRAUSR C O . Grand Rapids, Mich.

$1 90 
1 90 
1 70 
I 70 
1 45 
1 45
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that shoe merchants have confidence 
in the future of shoe values and are 
not holding back orders on account of 
expectancy of lower prices, buit rath­
er for the reason that they have good 
supplies of shoes on hand. However, 
travelers are not agreed upon this 
point. Some claim that retailers’ 
stocks are depleted. Others, how­
ever, state that the call from the 
consumer has been less than for some 
seasons, and that shoe merchants 
'have considerable of list year’s stock 
on hand. At any rate, they feel that 
this fall will be a good business sea­
son, and are urging their factories 
to go ahead/ and make up stock, re­
gardless of whether the retailer has 
placed his order or not. They also 
state that shoe dealers are not in­
sisting upon lower prices, as was the 
case early in the year, as it is cleariy 
understood that the booming hide 
and advancing leather markets will 
not allow the manufacturer to make 
goods at any less price. Indeed, the 
only way goods can be made any 
cheaper in price is by taking our 
something somewhere, and the aver 
age retailer is too wise to pay even 
a low price for a skinned shoe.— 
Shoe Trade Journal.

Business Tact in the Sale of Shoes.
In the shoe business, as in allmiost 

every line of retail trade, we 'have the 
highly successful, mediocre and poor 
salesman. The successful salesman, 
with no greater opportunities' for 
making sales than any other clerk, 
has a manner of pleasing and satis­
fying customers by his manner of 
treating them. Such a salesman has 
the faculty of adapting his line of 
argument in selling shoes to meet the 
peculiarities of each purchaser. He 
recognizes that he can not appeal to 
all the people along the same line; 
whait will interest one receives a deaf 
ear from another. Where he goes 
strong on price with one customer 
he ignores price with another, and 
talks quality with still another. The 
clerk, not the customer, is the one 
to discover which method to use.

Good service is invaluable in build­
ing up the business of the store and 
if the clerks will contribute their 
quota generously their efforts will be 
recognized.

Some time ago a large retail shoe 
firm made an qttempt to secure bet­
ter service from their clerks by is­
suing a manual of instruction for 
their guidance in pleasing customers. 
This firm, has always tried to impress 
upon it's employes the business value 
of good service; but the members, of 
the firm realized that some custom­
ers left their store with a feeling of 
dissatisfaction at the treatment re­
ceived. People always blame a store 
for the action of the clerks.

The effort of this firm ito raise the 
standard of efficiency of their clerks 
is highly commendable. The instruc­
tions are specific enough to make an 
impression upon the most indifferent 
clerk. They make clear the fact 
that every employe represents . the 
store, and that upon the attitude of 
the clerks rests the future of the busi­
ness. The book declares that two 
things are vital to the success of any 
shoe business— good service and

good shoes— and that it is the duty 
of the clerk to supply the good serv­
ice. The dealer will supply the 
shoes.

Good clerks are students of char­
acter, which means that they must 
know how to “size up” a customer 
accurately. This “sizing up” process 
is most important. After greeting a 
customer, the clerk should “size him 
lip” as to what style and price shoe 
he wants to buy. This is the first 
real step in making the sale. Almost 
as important is the presentation of 
the shoe. It should be clean and at­
tractive and not be covered with 
dust, unlaced, or otherwise unsightly. 
Much depends upon the introduction 
of the shoe— the way' in which 
it is brought to the customer. Peo­
ple will not have a pair of shoes 
thrown at them. They must be pro­
duced from the carton and present­
ed in the most attractive manner.

Clerks should use good judgment 
in the choice of a shoe which, should 
be sold to a customer. A main who 
is doing heavy work, or who is con­
stantly traveling the streets, like a 
letter carrier, or a policeman, .should 
have good, strong substantial shoes. 
Good judgment should also be used 
when selling patent leather shoes. 
While worn very extensively in ci­
ties, they are not suitable for a work­
ing shoe, or for wear in the coun­
try, or in very bad weather.

If a clerk perceives that he is hav­
ing difficulty in pleasing a customer 
he should turn him over to another 
salesman, or to the manager, or own­
er of the store. But this turning over 
of the customer must be done before 
the customer is tired ou. The clerk’s 
own good judgment should tell him 
when it is advisable to turn the cus­
tomer over to another. His action 
may lead to a purchase which he 
thought lost, and in .that way he is 
contributing to the success of he 
store.— Shoe Retailer.

A Craze for Other Lines.
There is a sort of craze abroad 

through the land to dabble in other 
lines outside of a man’s legitimate 
business. This is one reason why 
some firms find themselves hard up. 
Their energies and their money have 
been side-tracked into other chan­
nels. Instead of pushing their reg­
ular business they have gone outside, 
lured away by some get-rich-quick 
proposition. The consequence is they 
have been falling behind in their busi­
ness, and they charge it to the dull 
times, or to some other cause than 
the right one. Just as soon as a 
man gets too many irons in the fire 
he is sure to get into trouble. He 
devotes his time and thought and 
money which ought to be concentrat­
ed on his real business to these out­
side deals, hoping to make a lot of 
money in a short time. The result in 
ninety-nine cases out of ioo is that 
he loses his grip on his old business, 
and loses his money on new ven­
tures.

An Easy One.
He— What do you suppose I mar­

ried you for?
She— Probably because nobody else 

would have you.
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No Scattered, Random Shots

No. S35—Elkskln 
Blucher—L eather Sole 

Tan or Olive
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TARD '

A business line for the business shoe 
man—straight to the point.

H . B . H a rd  P a n s
mean good business, daily, sales, year 
round sales, shoes that are wanted by 
your trade, and the man who doesn’t 
get them won’t be fooled again, there’ll 
be plenty of those who do get them to 
tell him where to go.

The season’s business is just beginning 
on the Elkskin line, that will keep us 
hustling to hold up our ready-to-ship-at- 
a-moment’s-notice factory stock where 
it belongs. Let us have your order 
early—today.

Every boy is interested in the “ Nat­
ural Chap,’ ’ and wherever there is a boy 
there are a family and business. Have 
we had your application?

Herold »Bertsch Shoe Co.
Grand Rapids, Mich.

| Summer Shoes | |
Are now in demand

White Canvas Oxfords 
Tan Oxfords Black Oxfords 

Tennis Shoes
W e have them 

In Leading Styles and 
at Bottom Prices

G r a n d  R a p id s  S h o e  &  R u b b e r  C o.
G rand Rapids, Mich.

M ichigan A gents
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A Woman’s Cleverness and Looks.
The fiction that has died hardest 

in regard to woman is the theory 
that beauty and brains are incom­
patible, and that if a woman is what 
is known ais “strong-minded;” she is 
afflicted with an insatiable yearning 
to wear bloomers that can not be 
denied. Nobody, it is true, has ob­
served any sipread of the bloomer 
movement, nor has Dr. Mary Walker 
had any followers and imitators-; nev­
ertheless, in the shadows of the pop 
u-la-r imagination there kirks a haunt­
ing belief that intelligence spells 
frowsiness when applied to women.

Those who still cling to the anti­
quated notion that a highly-educated 
woman is obliged to look like sin will 
be interested in the statement made 
by Dean Clarence D. Ashlley, of the 
New York University, that so far as 
his experience goes, the cleverest 
women are the daintiest. Addressing 
one of the New York clubs recently 
lie said, among other things, in speak­
ing of the advanced woman:

“Women at the bar to-day are all 
that is meant by good lawyers, and 
they are the peers of many prominent 
men lawyers. Nor does this achieve­
ment tend to destroy their fieiminiine 
charm. Bah for the man who thinks 
that knowledge makeis a woman mas­
culine ! Are men conceited enough 
to think that they can make women 
like themselves?”

These words, from one of the 
most eminent scholars and educators 
of our day, merely express what 
every intelligent observer knows to 
be true, yet so hard dioeis an old fal­
lacy die that one of the most fre­
quently-expressed comments that 
was heard during the Suffrage Con­
vention in New York wais surprise 
at the fact that the women who took 
part in it were elegantly and fashion­
ably' gowned. Gail Laughli-n’s vel­
vet and point lace attracted quite as 
much attention as her fame as the 
most noted woman lawyer of the 
diay; women divided their admiration 
equally between eloquence and chif­
fons, while the reverence paid the 
most noted exponents was mingled 
with thrills of appreciation of their 
stately black silks and boas of real 
lace, and not the least of the en­
lightening effects of the convention 
was dispelling the bugaboo that 
women who think never think about 
their clothes.

As a matter of fact, slovenliness 
has never any more been the real 
hall mark of talent and intelligence 
among women than it has among 
■ men. There -was a time when it was 
esteemed a sign of intellectuality for 
a woman to wear short -hair, but at 
the same time a man felt it equally

I .
incumbent upon him to wear long 
hair as a token that he was a genius. 
In the past the woman who wrote 
wore dowdy clothes as an indication 
that her thoughts were set on higher 
things than dress, but her masculine 
contemporary also effected a negli­
gent appearance, and poets, novelists, 
artists, journalists and actors could 
be recognized at sight by their vel­
vet jackets, frayed collars and cuffs 
and genera! air of needing to be 
sent to the laundry.

AM of this, thank Heaven, has 
changed. Nobody now feels the need 
of looking the part, and of appear­
ing in public with ink stains on their 
lingers to prove that they can write, 
or a daub of paint on their clothes 
as a guarantee that they are artists. 
Nobody could tell a poet from a gro­
cery clerk by the clothes, nor tell 
a suffrage convention from a pink 
tea by its gowns.

In business the same rule prevails. 
Nowhere will you find girls dressed 
neater or with more taste and) appro­
priateness than those who spend 
their lives working in offices and 
stores, and so any fear that women 
will become less dainty or less at­
tractive in their personal appearance 
as they grow more intelligent and 
self-reliant is a groundless one.

After all, the theory that beauty 
and brains are incompatible is one 
that has little to- sustain it. Of 
course it is undeniable that Nature, 
who is a niggardly jade, seldom en­
dows a woman with all the good 
gifts. What she bestows in one -di­
rection. she economizes on in an­
other, and thus it happens tlhat she 
who is long on looks is gene rail 
short on intelligence.

This is all very well as long as 
woman is young. Up to 30 her beau 
ty is the beauty of youth, the beaut; 
of an exquisite complexion, of 
rounded cheek,, of regular feature 
and glorious hair. It matters littl 
whether she is intelligent or not. Sh 
is beautiful like the roses, but afte 
30 no woman is beautiful without in 
teWig-emce. The charm of the dleiw; 
morning hias fled. The hair has los 
its luster, the complexion its fairness 
the cheek its perfection of contoui 
The woman may still conform to iaJ 
the outward demands of beauty, bu 
she is a picture without a soul, am 
one that you grow tired- of looking 
upon.

Among the ugliest women in tin 
worfd are those who have been beau 
tiful in their youth, but wfho in the! 
age degenerate info mere masses o 
senseless fat, un illumined by in-telli 
g-ence or sympathy or eomprehen 
sion, or who waste away until thej 
are nothing but a “rag and a bone

Red W ing M illing Co. Red W ing, M inn.
S. A. Potter, Michigan Agent, 859 15th S t., Detroit, Mich.

The Mill That Mills

BIXOTA FLOUR
In the Heart of the Spring Wheat Belt

The excellent results women are daily obtaining from the use of 
Bixota Flour is creating confidence in its uniform quality.

Grocers handling the line know this—and the result is that all recom­
mend Bixota.

Stock Bixota at once if you want more flour business at better profits.

Talked
Among
Men

There is a grocer in this state 
who, when approached by one of 
our salesmen after hearing the 
merits of Voigt’s Crescent Flour, 
said he didn’t want the flour be­
cause he never had any call for it.

Our salesman told him we would 
fix that part of it if he would place 
a trial order. He concluded to try 
it, and we certainly did “fix it.”

Got a letter from him a few days 
later telling us to hurry some more 
flour his way as his trial order 
lasted just three days.

This isn’t an exception, Mr. 
Grocer. It s something we can 
do for you, too. If you feel “con­
victed” that you need better flour, 
just write us about “ Voigt’s Free 
Advertising Aid.” We’ll explain 
it to you and also send you our 
latest quotations.

Flour Profits
Where Do You Find 
Them, Mr. Grocer ?

On that flour of which you 
sell an occasional sack, or on 
the flour which constantly 
“ repeats,** and for which there 
is an ever increasing dem and?

is the best “ repeater”  you can 
buy. Your customers will 
never have occasion to find 
fault with it. When they try 
it once they ask for it again 
because it is better for all 
around baking than any other 
flour they can buy. Milled 
by our patent process from 
choicest Northern Wheat, 
scrupulously cleaned, and 
never touched by human 
hands in its making. Write 
us for prices and terms.

BAY STATE MILLING CO.
Winona, Minnesota

Voigt M illing Co.
Grand Rapids, Mich. LEMON &  WHEELER CO.

Wholesale Distributors
GRAND RAPIDS, MICH. KALAMAZOO. MICH.
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and a hank of hair”— a ghastly wreck 
of femininity on the shores of time.

An intelligent woman never grows 
this ugly, no .matter how plain she 
was to start with. Her eyes may nev­
er have been strictly beautiful in col­
or or shape, but the light never goes 
out in them because it is kindled at 
the immortal fires of knowledge. Her 
features may hiave been roughly 
hewn by Nature, but thought and ex­
perience chisel them as the years go 
by into something finer and lovelier, 
and there is, above all, an undefina- 
ble, intangible 'beapty of the soul that 
is immortal.

To appreciate how great a factor 
intelligence is in beauty >we have only 
to turn to the stage. The first time 
1 ever saw Mrs. Patrick Campbell, 
the great English actress, I was 
aware of an acute thrill of disap­
pointment. I saw a woman thin to 
emaciation, gaunt, hollow-eyed, with 
long bony arms and thin 'scrawny 
neck, but s'he commenced) speaking, 
and so marvelous wats the golden 
music of her voice, so potent the 
thrill of her magnetism and so strong 
the subtle grasp with which she held 
the role she was portraying that she 
lives in my memory as the most 
beautiful woman I have ever seen. 
Sarah Bernhardt has not one redeem­
ing feature in her face, yet whoever 
thinks of her as an ugly old woman? 
Maud Adams is in reality one oif the 
plainest of women, insignificant in 
statue, pale-complexioned, with hay- 
colored hair, yet who that has ever 
been entranced by her airy grace and 
charm ever thought of her as any­
thing but beautiful? Somelbodiy once 
asked Rejane bow she kept her good 
looks, to which she replied with in­
comparable audacity: “ I was never 
beautiful, and l am now no longer 
young, but I do not care. Age or 
youth is nothing to me. I shall al­
ways be Rejane, and I shall never 
lose my charm, for I have intelli­
gence.”

So far from i rote Mige nice being i 
bar to beauty, it is its most potent 
ally, and the best advice that could 
be given to any girl who i:s seeking 
good looks is to spend more time 
in cultivating her mind than she does 
in massaging for complexion. It will 
pay better in the long rum. It is al­
so worth while calling the attention 
of the young man who proposes .mar­
rying for beauty, to the fact that the 
beauty of youth is fleeting, buit that 
the beauty of intelligence is war­
ranted to last through a lifetime.

Just what people mean when they 
spejak with horror of the fear of 
women becoming masculine if they 
study certain subjects and enter cer­
tain fields of labor that have hitherto 
been monopolized by men I confess 
that I have never been able to un­
derstand. Nobody, I take it, thinks 
that Nature is going to revise the 
specifications upon which women are 
built, and it is equally ridiculous to 
suppose that woman’s mental and 
moral nature are going to be chang­
ed. Women are going to think like 
women and feel like women and act 
like women to the end of the chap­
ter. If femininity were not deeper 
than the mere conventions of life

women would have been men long 
ago.

It is both amusing and amazing 
to look back upon the windmills 
women have had to fight to get even 
the scant distance they are to-day 
along the road of progress. A hun­
dred years ago it was held that it 
would make women masculine to be 
taught geography. Every school girl 
now knows more geography than any 
man did at that time, but women are 
still women. Eater on it was held 
that for women to go tb college 
would make them masculine. The 
country is full of college-bred wives 
and mothers, and nobody has notic­
ed any difference in the feminine sex. 
Until a fewr years ago it was held 
that it would make women imiascu­
ll ne to study the professions or go 
into business. Tens of thousands of 
women aire so occupied, and thiey are 
as tender and loving, as ready to sac­
rifice themselves, as devoted to their 
church and as good and desirable as 
mothers and wives and sweethearts 
as any women of the past ever weire.

Old prejudices die slowly, but they 
die surely, and wre may well possess 
our souls in patience, waiting for the 
time when the most doubting Thom­
as among men will be convinced that 
intelligence in' a woman dloes not 
render her less attractive, less dainty 
in her dressing or less fond of fine 
clothes, and, above all, that there is 
no danger hotw ¡much she learns or 
how many A. B.s or Dr.s or ELD.s 
or Ph. D.s that she is entitled to tack 
to her name will render her mas­
culine. God settled that question 
forever when he created Eve a wom­
an. Dorothy Dix.

Wanted to Talk.
A blustering, self-important gen­

tleman walked into a barber shop at 
Peck and wanted his hair cut. He 
didn’t want any talk—just a plain 
hair cut, and he wanted it right away.

The modest and unpretentious old 
gentleman in the shop attempted to 
explain, hut was roughly told to go 
ahead without a word.

After the job was finished the man 
who knew everything looked in the 
glass and was horrified at his appear­
ance. He fairly stormed around, and 
indignantly asked the old gentleman 
if he called that a hair cut.

The mild old man meekly replied:
“I don’t know. You must ask the 

barber. He’ll he in presently. I am 
the editor of the village paper, and 
was waiting for a hair cut myself, 
but you wouldn’t give me a chance 
to explain.”

Every Cloud Has Its Silver Lining.
One afternoon Mrs. Murphy ap­

peared at the settlement huose all 
dressed up in her be sit bonnet and 
shawl. A huge black and blue spot 
disfigured one side of her face, how­
ever, and one eye was nearly closed.

"Why, Mrs. Murphy, what is the 
matter?” cried one of the teachers; 
and then, realizing that she might 
have asked a tactless question, she 
hastily turned it off by saying: “Well, 
cheer up;.you might be worse off.”

“Sure and I might,” responded the 
indignant Mrs. Murphy. “ I might 
not be married at all, at all.”

Don’t Wait Until
You Get Out

Before you order Lily White flour.

We are behind on orders.

We are running our mills night and day to fullest 
possible capacity but orders are coming in faster than 
we can make the flour.

First come, first served.

That’s fair, isn’t it?
i

To-day we are 1100 barrels behind on orders and 
if you’re going to need any Lily White next week it will 
be well to place your order NOW.

Our increase in sales was 38 per cent, last month 
j and it’s going to be as great this month.

We want to keep everybody supplied— therefore 
please order early.

V a l le y  C i t y  M il l in g  C o m p a n y

G rand Rapids, Mich.
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Egg Trade Reaping a Golden Har­
vest.

“I have never seen a time in the 
thirty years I have been in the trade 
when eggs were enjoying such a 
boom as they are just now,” said a 
prominent factor in the egg trade 
yesterday. “Here we were a few 
weeks ago crying at our losses and 
predicting a slump for the man who 
stored eggs at the prevailing prices, 
and now everyone with eggs in hand 
is the luckiest sort of a chap. It beats 
me the way the eggs are going out, 
and I can not recall a time when at 
this season there was anything like I 
the present consumption.”

The receipts are somewhrt light for | 
this season; just why is a mystery. I 
Some attribute it to the fact that the 
harvests are earlier than usual and 
the gathering of eggs is being neg­
lected on the farms two or three 
weeks earlier than usually occurs, and 
at a time when the consumption is j 
large. Others are disposed to attrib­
ute it to the high price of meats and 
the popularity and economy of an egg 
diet. Whatever it is, it is certain that I 
there is an unusual consumption I 
which is not only taking care of all 
the daily receipts, but large blocks 
of the storage eggs. It is estimated 
that withdrawals exceed those of last 
year for June by fully 12,000 cases.

It is estimated that the storage 
stock of eggs last year was 855,000 
cases at this time of the year in New 
York warehouses, but that this year 
the houses contain only 66,3,000 cas­
es. These cost on the average about 
185/2 cents storage charges and insur­
ance included until January 1, and on 
the basis of the average market to­
day could be withdrawn at not far 
from 20 to 21 cents. A few weeks 
ago it was the general impression in 
the trade that eggs stored at the pre­
vailing prices were a bad risk, but 
now the appearance is different. A 
sale was reported this week of 6,000 
cases of fine April-stored eggs at 21 
cents, including all charges until the 
beginning of the year, which proba­
bly cost the seller not above 19 or 
igJ4 cents, or a clear profit of some­
thing like 55 cents a case.— New York 
Journal of Commerce.

cams all want a few cuts, while for­
eigners appreciate and pay reasona­
ble prices for all cuts. We have 
known differences of 5 cents and 
even 10 cents a pound between one 
retailer amjl another on the highest- 
priced cuts of beef, due partly to this 
fact and partly to the different quali­
ty of the meats required by differ­
ent classes of trade. It is believed 
that retailers usually advance prices 
quickly and reduce them slowly, and 
probably this is true. It is human 
nature to take a profit when it can 
be had and to keep prices up as long 
as possible. Those who kick about 
meat prices would do the same if they 
could; but it can not long be done. 
The distribution of meats is on a 
costly scale because American con­
sumers purchase in a wasteful way. 
They require certain kinds of meats 
in small quantities, involving a high 
percentage of cost for selling and 
delivering and a sacrifice of good 
meat at low prices by the retailer, 
who must charge enough for what 
they will buy to make up for his 
loss on what they do not want. If 
retailers were able to do a larger 
business, involving less rent, ice, la­
bor, delivery and miscellaneous 
charges per pound of meat, and if 
they were not under the necessity of 
losing money on part of their good 
and wholesome meats, prices would 
be more favorable to the consumer 
—Chicago Live Stock World.

All Kinds of Cheese at Prices to Please
Write or phone

C. D. CRITTENDEN CO.
41-43 S. Market St. Both Phones 1300. Grand Rapids, Mich.

Wholesale Butter, Eggs and Cheese

BUTTER
We want 50,000 pounds of packing stock and 25,000 pounds of fancy 

June dairy butter in jars for storage. Don’t fail to write or phone us for prices 
before selling. Both phones 2052.

T. H. CONDRA & CO.
Manufacturers of Renovated Butter Grand Rapids, Mich.

Our seeds have behind them 

a good reputation of more 

than twenty years. They are good; they have always been good.

A LFR E D  J . BROWN 8 E E D  O O ., G RAND R A P ID S . M IO H .
O TTAW A A N D LO U IS  S T R E E T S

FRESH EGGS I want large quantities for my 
local and shipping trade.

Fancy price for fancy quality.
ALL GRADES OF DAIRY BUTTER WANTED

«3 YEARS’ SQtfARE DEALING

F. E. STROUP G rand Rapids, Mich.
References: d e s m a n

Why Meat Prices Are Necessarily 
High.

Retail meat prices are subject to 
many influences and there is mo way 
to judge them except by experience 
in a particular locality. As a rule, 
retailers who have a good trade 
among people of European origin can 
sell their prime cuts lower and other 
cufts higher than retailers with a 
high class trade can sell The same 
meats. The reason is that Atneri-

Slow But Sure.
A Philadelphia clergyman is the 

father of a son whose habits of punc­
tuality are a sore trial. Nevertheless 
the youth’s ready tongue is a source 
of secret delight to the parent.

Once the young man appeared at 
Sunday breakfast twenty mimutes 
after the appointed time. With a 
sorrowful face the minister contem­
plated the transgressor and then his 
watch.

Son,” said he reproachfully, as he 
held the watch so that the youth 
might see its accusing face, “do you 
think this is right? Do you honestly 
think it is right?”

Well, father, returned the young 
man, regretfully, “I wish it were 
about twenty mimutes fast, but as you 
ask me to say honestly, I aim afraid 
it s just about right.”

We sell all kinds field seeds

M e d iu m , M a m m o th , A ls y k e ,  C lo v e r
T im othy , Red Top, O rchard G rass

If you have clover seed, red kidney or white beans for sale 
send us sample, price and quantity

M O SE L E Y  B » O S .f wholesale d»,. . . .  , M " jHOLESALE DEALERS AND S H IPP E R S
BOTH P H O N E s ^ f i i  d Warehouse Second Ave. and Railroad. 
________________________  G RAN D R A P ID S , M IC H .
W. C. Rea

A. J. W itzig

REA &  WITZIG
PRODUCE COMMISSION

104-106 West Market St., Buffalo, N. Y.
We solicit consignments of Butter. Ecirs P h e e « . t n  „T, . _ ’ '~neese» Live and Dressed Poultry

Beans and Potatoes. Correct and prompt returns. '
REFERENCES

M .d .e  » « t o . «  Ban*. Commercial A . . . « ,  Compaole,. Trw te Papem  H oM reas

P R O D U C E  Vegetables, Poultry, Eggs, Butter, Cheese, Etc
We buy and sell in any quantity and only solicit your patronage upon m erit 

of goods and sa tisfactory  dealing
RODERICK-QLASCOTT CO an c m^ _________  39 S. Market St., Grand Rapids, Mich.

Only Natural.
“Did you ever go up in a bal- 

oon ?” asked Mayne.
“ y es, accidentally,” replied Spryng. 

“ I happened to be in the basket 
when the ropes were cut, and I didn’t 
have time to jump out.”

“ I suppose you were angry?” 
“Yes, it did .make me soar.”

We Claim Quality Counts
Our brand Fancy White Virginia New Potatoes in fulI sjze barrels. 

The best grade offered in Western Michigan. Please try them.

Y u ille - M ille r  C o. Grand Rapids, Mich.
____________________ * Citizen5 Phone 5166 Bell Phone 2167



M I C H I G A N  T R A D E S M A N 15
Special Features of the Grocery and 

Produce Trade.
Special C orrespondence.
New York, July 18— In asking about 
the condition of the coffee market 
your correspondent meets with pret­
ty much a stereotyped reply— little 
doing. But this week there is ob­
servable among some houses a more 
cheterftil feeling—“cheerful yester­
days and confident to-morrows.’' 
Buyers, to be sure, seem to be show­
ing more interest, but they purchase 
small lots. Stocks here are seeming­
ly ample—3,390,841 bags., against 
4,022,969 bags at the same time last 
year. At the close Rio No. 7 is 
quoted at 6yH(g)6^ c . Mild grades 
have shown better trading this week 
and some pretty fair-sized sales have 
been recorded of washed Bogotas, the 
quotations on which variety ranges 
from io,T/2@i3k4C.

Refiners report a quiet sugar mar­
ket, but grocers have had a huge de­
mand, and it would seem that with­
in a fortnight the supplies would be 
well reduced. Most refiners hold at 
5.0c, less 1 per cent, cash for prompt 
shipment.

1 here is a pretty good demand for 
teas, but dealers generally say the 
season is not as active as others have 
been. New Japans and Formosas 
are attracting most attention, the lat­
ter being quoted above the range of 
last year.

Rice is quiet. The better grades 
bring full rates, as supplies are mod­
erate and buyers want immediate de­
livery. Fancy head is decidedly short 
in supply at the moment and foreign 
rice is being freely purchased. Prime 
to choice, 6@65̂ c.

Spices are quiet. Stocks are mod­
erate, but there is enough of every­
thing to meet requirements. Quota­
tions show little, if any, change. 
Probably the market conditions are 
ah that could be expected at this 
time of year and improvement is not 
likely to set in until the nearer ap­
proach of cool weather.

Molasses, needless to say, shows 
no great amount of animation and 
withdrawals are very light. Stocks are 
so much reduced, however, that quo­
tations are well sustained. Good to 
prime centrifugal, 22@3oc. Syrups are 
quiet.

While soaking local rains have 
helped canners within a limited dis­
tance of New York, the “zone of 
dampness” did not seem to extend to 
Maryland and Delaware, and from 
those States come reports of uncer­
tain tomato outlook. Brokers say 
that sellers are entirely unwilling to 
dispose of goods at 75c for strictly 
standard 3s and are holding for 7714c 
or more. This is the figure also for 
futures, while there are packers who 
are holding off for 80c. Stocks of 
spot goods in Southern New Jersey 
are pretty well cleaned up, and in 
that section rain is needed terribly, 
not only for tomatoes but for fruit 
a9 well. Southern corn, Maine style, 
is firmer and in some cases 60c is 
asked for spot and 6214c for fu­
tures. The demand has been very 
limited and the well-sustained prices 
are caused by the weather alone. 
While the total pack of peas is likely 
to be at least Zi'A  per cent, short, the

demand is not active and buyers are 
simply taking everyday requirements. 
California fruits are dull and prices 
seem to be “wobbly.”

Butter is fairly firm. The supply is 
prett ylarge and the demand is not 
especially active at the moment. 
Creamery specials, 23c; extras, 22l/2c\ 
firsts, 2i)/2@22c; Western imitation 
creamery, firsts, 20c; factory firsts, 
19c; process, 20(0 21 /2c.

No change in cheese. Demand is 
moderate and stocks are sufficient. 
Full cream New York State, i i J4 @ 
I2j4c.

Top grades of eggs are firm, but 
the great majority of stock arriving 
will not grade as such and works out 
at 20@2ic for Western extra firsts; 
fresh-gathered firsts, i#l/2(g)\gy2c\ 
seconds, I7@ i8c. The market is fair­
ly confident.

Rust Causes Whqat Loss of Mil­
lions.

Rust still cormpteth the American 
cereal crops, and that to annual dam­
age exceeding $500,000,000. The De­
partment of Agriculture has put on 
record the amazing statement that 
the injury to wheat and oats from 
rust probably exceeds that caused by 
any other fungus or insect pest, and 
in some localities is greater than that 
caused by all other enemies combin­
ed. The farmer in some season or 
other in looking over his fields dur­
ing early summer can not help not­
ing that the fresh green appearance 
of the wheat crop is changing in col­
or from day to day, becoming gred- 
ually quite yellow. On examining 
closely one of the withered leaves 
the observant cultivator can detect 
orange yellow spots or lines, and 
with the aid of a low power lens al­
so can see that the epidermal tissue 
of the leaf has been ruptured by the 
emission of countless numbers of 
orange yellow seeds or spores. The 
spots and lines upon the leaves mul­
tiply rapidly, and when the leaves 
are shaken by the wind the spores 
are set free and fall upon the other 
leaves, and thus the disease is spread. 
Wherever wheat is grown this de­
structive pest is known and dreaded 
In appearance the disease is the same 
wherever the crop attacked is grown. 
Europe, America, Australia, pale 
yellow during springtime and sum­
mer, deepening later in the season 
to a darx brown or black on the 
green leaves not only of the cereal 
crops, but of many surrounding wild 
grasses. In the early stages of rust 
the fungal spores or seeds are called 
“uredo spores,” from “uro,” to 'burn, 
owing to the rusty or burnt appear­
ance of the leaves.

Rust Preventives.
Chromates which are soluble to 

a small degree are believed by Dr. 
A. S. Cushman, of the United States 
Department of Agriculture, to be in 
theory very beneficial in preventing 
the rusting of iron or steel when 
used as a coating thereto. Certain 
commercial chrome pigments, how­
ever, have the tendency to aid corro­
sion rather than prevent it, by rea­
son of the presence of impurities. 
Good results have been obtained 
from use of Prussian blue, from chro-

mate of zinc and a pigment formed 
from the precipitation of calcium and 
barium chromates when no impuri­
ties are present. Patents have been 
applied for on a mixture composed 
of zinc chromate and linseed oil 
which is believed to possess good 
protective qualities.

M. O. BAKER & CO.
Have big outlet for cherries, peaches 

and small fruits. Write us. 
Toledo, Ohio

Dandelion Vegetable Batter Color
A perfectly  Pure V egetable B utter Color, 

»Dd one th a t complies with the pure 
food laws of every S ta te , and 

of the United S tates. 
Manufactured by W ells & Richardson Co. 

Burlington, Vt.

Ground

F e e d s
None Better

W Y K E S  & CO.
ORA NO R A PID S

Dry Sound
Our feeds are made from 
D r y  C o r n .  We give 
you grain that will draw 
trade. Let the other fel­
low worry with cheap, 
damp, sour goods. Send 
us your orders for

Molasses Feed 
Cotton Seed Meal 

Gluten Feed 
Old Process Oil Meal

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mgr.

Grand Rapids, Michigan

If you want to buy fruits, 
vegetables or produce

Buy From Us
If you want to sell vegetables, 
butter, eggs, poultry, etc.

Sell to Us
We can fill orders promptly 
for any quantity of strawber­
ries, Bermuda onions, pine­
apples, South and home grown 

^vegetables, oranges, lemons, 
bananas.

Our Market Letter Free

The Vinkemulder Company 
Grand Rapids, Mich.

V e n e e r  B o x  C o.
M anufacturers of 

all kinds of

Shipping Boxes and Egg Cases
Grand Rapids, Mich.

The
American
Account
Register

Made by

The American 

Case and Register Co.
Alliance, Ohio

; Explain how you keep ac-
1 | counts with the AMERICAN 

| Account Register.

i  Explain how you reduce your
2 outstanding accounts where 

an AMERICAN is used.

Explaiu how all forgotten
3 ! or neglected charges may

be eliminated from a retail 
business.

I Tell how you enable mer-
4 I chants who use the AMER- 

| ICAN to MAKE money.

Tell how you enable mer-
5 chants who use an AMER­

ICAN to SAVE money.

Send copies of letters from
6 fellow merchants who use ! 

the Americaa a d find i t ! 
indispensible

| Keep my name on your list
7 | for future circulars and de*

| scriptive matter.

J. A. Plank, deaerai Agent 
Cor. Monroe and Ottawa Streets 

Grand Rapids, Mich.

McLeod Bros., No. 159 Jefferson Ave. 
Detroit, Mich.

Name

Town

S ta te
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“OLD SAURKRAUT."

How He Got Rid of the Hateful 
Name.

W ritte n  fo r th e  T radesm an .-
The neighbors got to calling him 

“Old Saurkraut” and the mam« fitted 
him to a t. Not that there was any 
thing especially reprehensible about 
the “old.” There never is. Half tih 
time it is used as a term of endear 
ment and from “old man,” the kid 
to— to, well to Old Saurkraut, for 
instance, there was nothing intended 
to be particularly vicious about th 
adjective. I strongly suspect he was 
a good deal like the rest of us— in 
dined to be “sot” in his way; only 
while the rest of us are inclined to 
give in when there is no use in hold 
ing out, Old Saurkraut always held 
out. He was—or would have been 
the stand pat-est of stand patters with 
his difference that, while the rest of 
us, having reached the limit, give up 
and shut up, Old Saurkraut dk 
neither. His way was the only way 
Any other was necessarily wrong 
and with others or by himself he wa: 
always scolding about it. His wife 
a most worthy woman, got used to 
him and laughed, if she noticed hi 
idiosyncrasy at all and found no 
easier way to stop him when he 'be 
came tiresome than by asking him 
whom he was giving it to now!

Personally the man was not at all 
objectionable. The “old” was rather 
an injustice. He was gray-headed 
and wrinkled; but having been well 
brought up vice had1 left no marks 
he was strong enough and active 
enough for a man of his age; a word 
not at all offensive to him, as there 
was no reason why it should be, as 
he explained it.

“My age is what it has been for 
a good many years. I’m oscillating 
about 60. I may get to be 61 one 
of these days, but I guess not. There 
isn’t any advantage in being any old­
er than that. Sixty brings with it 
all the emoluments of the aged and 
that s all I want. I notice if there 
are any errands to doi, or loads to 
be lifted, or ladders to climb, or any 
unusual exertion to be made, grand­
pa never is called on. I hate to drive 
a horse, I hate to harness one and 
I wouldn’t curry one for him; and, 
as for buggy-washing and harness- 
cleaning— I’m nearer 60 then than at 
any other time, and a man 60 years 
old is too old for such 'work.”

As time went by, however, it left 
Old Saurkraut with an ugly face. If 
he didn’t like things—and he usually 
didn t— that nose of his was sure to 
be turned up. Laughing tends to 
lift the mouth-corners and as Saur­
kraut never laughed his mouth-cor­
ners were depressed, a fact which did 
not make attractive a face which had 
not been called that for lo! these 
many years; so that “a crabbed*, 
cross old man” was the generally ex­
pressed estimate that finally culmin­
ated and rested in Old Saurkraut.

The pride of the old man centered 
in his back yard. There were in it 
two sturdy apple trees, that he had 
planted and grafted and tended from 
nursery up; the one, an early fall 
apple bearer and the other fa­
mous for its winter fruit. While the

winter bin-filler was the joy of his 
heart, the other was the bane of his 
life. Its fruit ripened early, and 
strongly resembled the flavor of a 
perfectly ripe strawberry, a quality 
which made it a favorite with every 
boy in the village, at that time a 
town of some twenty-five hundred, 
all told. September found it in its 
perfection; but many a time and oft 
before August had “wasted fourteen 
days” the odor of the apples found 
its way to the consciousness of the 
boys and from that time on the old 
man might “cry ‘Peace! Peace!’ but 
there was no peace,” for him any­
way. He was determined that, if the 
law could give him no protection  ̂ he 
would protect himself. He did; but 
tbe matter is of consequence here 
only as it was on one of these apple 
raids that the man became aware of 
the fact he was no longer a respect­
ed member of the community, but, as 
the boys yelled, “Old Saurkraut!”

It bit him hard.
“Saurkraut! Saurkraut! So that’ 

who I aim! Because I won’t have 
my apples stolen I— Saurkraut!”

For the first time in years he fail 
eti to fail into a violent rage; but 
thinking aloud had been his habit 
too long and he kept it up.

“To be called that for a few ap­
ples! Saurkraut! It isn’t worth it 
I’d rather cut the blamed tree down 
I— I—am I ‘Old Saurkraut?’ I must 
think of that.

Say, kids”— he knew the boys 
were within hearing distance— “if you 
want these apples come on in and 
help yourselves. They are not ripe 
ind won’t be for a fortnight. I rath 
er you wouldn’t break the branches 
but you’re welcome to the apples 
Come on. I’m going into the house.’ 

After that the apples were safe 
Not one of them was touched and 
the moment the old man blew ou! 

is lantern and, going in, shut the 
oor, the excitement of stealing the 

fruit was over and, with an “I didn’t

him. the un­
field and the

feller,” the hoy? left 
isputed owner of the 

apples.
That was not all, he was the ex­

clusive proprietor of—the nickname 
Did he deserve it? He knew he did, 
nd old as 'he was— I mean young as 
e was— he wondered if he was, and 

then he made up his mind thiat “it 
s never too late to mend,” and he 

decided to start in. Where should he 
start in? Here and now was his first 
resolve with no more growling. Ab- 
urd? It was disgustingly silly for 
n old graybeard to go around talk- 
tvg to himself and* with head shak- 
ng, as if he had the palsy, to scold 

friend or enemy. It was going to 
ake time, but he was equal to it. 

Rome wasn’t built in a day, and it 
taking San Francisco longer than 

that to rebuild what the earthquake 
and the fire destroyed. Yes, he was 
going to stop that; but how in the— 
something o,r other was he going to 
get down to the ugly spot in him that 

ade him cross and/ crabbed and the— 
the what the boys called him. Grip­
ping his tongue with his teeth—olh, 

was in earnest all right!— he got 
into his big easy chair, that had serv­
ed him long and faithfully, and pon-

Each Perfectly 
Kept With Its 

Own Flavor
There is no dampness or stale air to 

cause one article to taint another with 
its odor in a McCray Refrigerator, because there 
is an active circulation of pure, cold absolutely dry 
air all the time. The temperature is even in all 
parts, and you use much less ice than with any 
other kind of refrigerator.

M cCray
Grocer’s Refrigerators

pay for themselves in the ice they save. They are built 
right of the proper materials, and have perfect refrigeration.

A  McCray Refrigerator will attract much attention in 
your store by its elegant appointments, fine finish and 
perfect workmanship.

A McCray Refrigerator brings new customers to you.
McCray Refrigerators are made in 

regular sizes for immediate shipment, or 
are built to order, and are guaranteed to 
suit you in every respect. You cannot 
make a more profitable investment than to 
buy a McCray Refrigerator for your store.

Send to d a y  for handsom e ca ta­
lo g  No. 65  for grocers, o r  
No. 5H for m eat m arkets, which 
will sh o w  yo u  the com plete line.

McCray Refrigerator Company 
5S78 Mill S treet K endallville. la d .
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tiered. He went back a great ma.ni>’ 
years ami finally to help matters he 
took lip his “H/im book,” wherein 
was bound his own photograph with 
the rest of his graduating class. He 
had to acknowledge that there was in 
it nothing to brag of, “but”— here his 
tongue got loose— “it is a big im­
provement on that thing there!” he 
nodded towards his reflection in a mir­
ror near by. “Nose hitched uip; nose 
unhitched. Mouth-corners natural and 
pleasing enough; same depressed un­
til the whole face looks like the dev­
il!” Here the incisors regained their 
grip and silence again prevailed. 
With the tongue a prisoner, the pen 
can only record the thought and 
here it is: It is the indwelling spirit 
that controls. “It is the mind that 
makes the body rich.” “With mirth 
and laughter let old wrinkles come; 
and let my liver rather heat with 
wine than my heart cool wiith mor­
tifying groans.” To get rid of the 
dark I have only to let in the light. 
To get rid of the offending nose and 
the repulsive mouth-corners I have 
only to cut the cords of conceit that 
keep them out of place, and time and 
patience will do the resit. Come to 
think about it I have been rating my 
personal standard too high. I have 
brought into another generation the 
outgrown prejudices of my own. and 
at the inevitable clash I haven’t had 
wit enough to see that the trouble 
is all mine.

“Mary,” he called to his wife, “I’ve 
a job on my hands, and I’ve an idea 
that it will stay there unless you turn 
to and help me. The boys who came 
to steal apples called out as they 
heard me. coming, ‘Here comes Old 
Saurkraut!’ and I’m not going to be 
called that any more. They are go­
ing to change that of their own ac­
cord and I’im not going to harbor 
this mean, fault-finding spirit, the 
real cause of it, from this time on.

“I know what you’re going to say 
and you needn’t say it! ‘As ye 
weuId,’ and so forth. It’s all right; 
but I can’t keep saying that to my­
self all the time. It’s too short; but 
I am sure of this: that if I don’t 
keep that or something like it going 
it will be growl and snarl, growl and 
snarl, to the end of the chapter and 
Old Saurkraut will continue to be 
what he has been altogether too long. 
You’re going to laugh; but I don’t 
care. Every time I catch myself 
scolding I’m going to start in on the 
Twenty-third Psalm: and insist on re­
peating it from beginning to end! It 
isn’t long, you know; it’s the finest 
English in the whole round of Eng­
lish speech and better than every­
thing else it has the good God be­
hind it. If He can’t oust the devil 
inside of me I don’t know who can 
and I’m determined to give Him a 
fair field and a free hand!”

He did. “Toughest row I ever 
hoed!” he remarked once; but he 
hoed it! Time and again he got as 
far as “The Lord is my Shepherd” 
and a smile came to displace the 
scowl; and the “Peace that passeth 
all understanding” did the rest. When 
the apples were ripe he got the boys 
to come over and eat “all their skins 
could hold;” and when they went 
home late in the evening with their

pockets “stickin’ ’way out,” saying 
with that genuine heartiness that 
comes only from stuffed boyhood, 
“Good night, Mr. Robertson, we’ve 
had an awful good1 time!” and Mr. 
Robertson, “Old Saurkraut” no long­
er, remarked as the footsteps grew 
fainter, “ ‘They comfort me.’ ”

So with his Mary— Heaven bless 
her!—to cheer him the neighbors be­
gan to drop in; the prayer meeting 
folks got over hating to have the 
Deacon get up to talk; the minister 
found the Dcason’s fireside the cheer- 
fulest place in the world to get rid 
of “blue Monday” horrors; and the 
other day when a traveling man of 
long standing with a goodly number 
of orders in his pocket wanted to 
know what had become of “Old Saur­
kraut,” the storekeeper answered that 
there wasn’t anybody by that name 
there. If he meant Mr. Robertson, 
there he was coming up the street 
and he could see for himself.

He could see and did; and there is 
where the marvelous comes in. The 
man, gray-haired and wrinkled, was 
there, but with head up and face 
aglow with kindness, looking no 
more like Old Saurkraut than sun­
shine looks like shadow. There was 
no growling and the cheerful “Good 
morning, gentlemen!” it did them 
both good to hear only showed what 
is always true, that “Where there’s a 
will there’s a way” and that “It is 
never too late to mend.”

Richard Malcolm Strong.

She Was Invited.
A Chicago woman, engaged in so­

liciting subscriptions for a charitable 
institution, was not long ago plead­
ing persistently with a Board of 
Trade man for his aid, but without 
success. Finally t'he broker said, 
with a smile:

“Now, Mrs. Dash, I will give you 
fifty dollars for this charity if you 
will promise not to come into my of­
fice again until I ask you to do so.”

“Certainly, I agree to that,” said 
the lady, promptly, and walked out 
smiling with a check.

Some weeks thereafter the broker 
heard a knock at his door. “Come 
in!” he called, and in walked the lady 
who had been working for the char­
itable institution. She had her little 
subscription book under her arm.

“Good morning, Mr. Blank,” said 
she. “I want you to help me with a 
little matter—•”

Come now, Mrs. Dash,” interrupt­
ed the victim, “when I gave you that 
last fifty dollars wasn’t it on the ex­
press condition that you wouldn’t 
come into my office again until I in­
vited you?”

“Why, yes, that was the under­
standing,” smiled the lady; “but did­
n’t you say, ‘Come in,’ just now when 
I knocked?”

Her Looks Sufficient.
Mr. Buggins (whose better half is 

not renowned for her beauty)— I’ve 
just bought a hundred dollar bull­
dog for my wife to take along for her 
protection when she goes out walk­
ing.

Mr. Blunt—̂ Hirh 1 Why not let her 
go without a veil and save all that 
expense?

A HOriE IN V E S T H E N T
Where you know all about the business, the management, the officers

HAS REAL ADVANTAGES
For this reason, among others, the stock of

THE CITIZENS TELEPHONE CO.
has proved popular. Its quarterly cash dividends of two per cent, have been 

paid for about ten years. Investigate the proposition.

BALLOU BASKETS are BEST
J u s t A  B a s k e t

But made of good material with 
good workmanship, not simply 
thrown together.

Demand Ballou Baskets and 
get them—All Kinds—especially 
Stave Baskets with Wide Band.

Yes, and Potato Baskets, 
made for the purpose. Tightly 
braided and reinforced. One 

will outlast dozens of common baskets.
Write for particulars.

BALLOU MFG. CO., fielding, Mich.

KINGSFORIPS
OSWEGO

Silver Gloss Starch
The basis of the best starching for 
three generations; any kind of 
fabric— lace or linen, delicate or 
plain. Whether used
FOR HOT OR COLD STARCHING

its efficiency never 
varies.

Absolutely p u re ; 
there is no starch 
more widely known, 
more h i g h l y  es­
teemed, more uni­
v e r s a l l y  demanded 
by w om en whose 

judgment counts. Extensively advertised.
Sixty-six Years of Superiority

T. KINGSFORD & SON, Oswego, N. Y.
National Starch Co., Successors
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STOVES and HARDWARE

Pocket Knives Always Are Accept­
able Presents.

W ritte n  fo r th e  T radesm an.
“When it comes to selling pocket- 

knives,” remarked the hardware man 
wiho runs a store in the downtown 
district, “I would rather sell to ten 
men than to one woman.

“A man will generally be in a hur­
ry to get to something of infinitely 
more importance than the matter of 
a knife and so the sale thereof may 
be effected very quickly.

“Most men want a rather small af­
fair. They don't want the bother, in 
the first place, of opening and shut­
ting a large knife and, in the next 
place, they don’t want to be burden­
ed with the weight in the pocket of 
a big ‘messer,’ as the Germans name 
it. And. too, such a one is more than 
likely to wear a hole in said pocket 
and in consequence slip to the ever­
lasting bow-wows. After the losing 
of one such poeketknife the erstwhile 
owner scarcely cares to pay out ‘good 
money for a bad bargain’ the second 
time. Having learned by experience 
the futility of carrying a miniature 
bowieknlfe around a man resorts to 
quite the opposite extreme and, if 
anything, errs on the side of diminu­
tiveness.

“ ‘Let me look at some knives— 
pocketknives.’ he demands.

“ ‘What sort?’ you laconically ques­
tion.

“ ‘Oh, a small knife— one not so 
blame large that a fellow wears his 
pocket all out lugging it around and 
loses it through the hole thus made.’

“The dealer sets out a trayful of 
the desired article. The prospect 
looks at ’em with an all-comprehen­
sive eye, examines the blades of three 
or four, hands one of these to the | 
merchant and the sale is celeritously 
consummated.

“Not so with a fern.— no, indeed. A 
knife is not to be selected every day 
in the twelve-month, so why any un­
seemly haste, pray tell?

“With a woman the paramount 
consideration is, ordinarily— if any­
thing the lovely creature attempts 
partakes of the characteristics of 
the term ‘ordinary’—beauty of mate­
rial and dain tiness of shape. She will 
have a ‘pretty’ knife whether its cut­
ting quality is worth shucks or not.
If the outside be of mother-of-pearl 
the iridescence must be of the most 
pronounced: the rainbow hues must 
be of the most distinct. The outline, 
as said, must be pleasing, also. A 
lady generally likes'a knife the like 
of which is not to be run across in 
every hardware store to be entered. 
If, too, there is some little dinky 
doofunny of a blade not to be found 
in every knife one might pick up that

same little contraption is more than 
likely to be the point which decides 
the sale, and at the same time that 
little arrangement may no be worth 
a picayune so far as practicability is 
concerned. It may get out of order 
the very first time the knife is opened 
up after it leaves the dealer’s hand 
and her own closes over it with the 
joy of possession. A lady usually 
likes a knife with as large a number 
of blades as compatible with dainti­
ness of dimensions. She seldom has 
occasion to use more than two of 
these, yet the fact that they are there 
to be employed as circumsanee re­
quires is an item of great comfort 
to her.

“A man, to be contented with a 
knife, asks only a couple of blades 
and a corkscrew— although why a 
prohi. is so often seen with this sort 
of an attachment is a mystery to 
some of us!

A girl child is pleased with any 
description of poeketknife— with the 
genders reversed purely a case of: 
“ ‘A primrose by the river’s brim

A yellow primrose was to him 
And it was nothing more.’

“A boy deliberates and deliberates 
and then some over every one in a 
tray of knives— as discriminating in 
his choice as an old maid in the de­
cision of her wedding gown who 
never expects to be married again! 
AH the merits and all the demerits 
of each are weighed in the balance 
and where the latter are heavier than 
the former the name of the knife 
possessing them is Dennis. The 
blades must be sharp and there must 
be many of .them. They cut an en­
tire field of ice with him. Unique 
t'O'S’Sl&ments strike his fancy as well. 
The stuff of which the handle is com­
posed is of immense moment with 
him. Horn is quite apt (to be more 
of a favorite than bone, as being 
handsomer and more durable. Size, 
too, is important in his eyes; a big 
knife is what he admires— that will 
cut any ol thing.’ Like closets with 

a woman the more the merrier— so 
tis with a hoy and his jack-knife. If 

Jits name is Legion so much the bet­
ter with the young spalpeen; he is 
very certain that he can’t become the 
owner of any too many.

lake it all in all, there is no keener 
pleasure to be gotten out of a small 
gift than out of a nice knife. So re­
member this when next time you are 
in a brown study as to appropriate­
ness of a little present for any per­
son whatsoever.” Jeanne.

And the Last Shall Be First.
“Pa, what is a political leader?”
“A man who is able to see which 

way the crowd is going, and follows 
with loud whoops in that direction.”

Foster,
Stevens & Co.

Wholesale

Hardware
Fire Arms 

and Ammunition

33-35*37-39>4I Louis St 
10 and 12 Monroe St.

Grand Rapids, Michigan

$500 BRUSH
Designed by Alanson P. Brush, designer of the 

Single Cylinder Cadillac

The Common Sense Car for two 
people; all the speed you want; more 
power than you can use; snappy, sym­
metrical design and finish; the easiest 
riding thing on wheels; more reliable 
and steady than a horse and buggy.

Runs 25 to 30 miles per gallon of 
gasoline and a trifle of oil and is less 
expensive than a horse—why, you 
will see from catalogue. The wonder­
fully balanced single cylinder vertical 
motor and complete power plant is 
under the hood—a marvel of accessi­
bility. For ordinary use at moderate 
speeds, solid tires are perfectly satisfac­
tory, and even with pneumatics ($50.00 
extra) the lightness of the car reduces 
tire expense to a small figure.

The Brush is not a toy nor experi­
ment. It is made complete in one 
plant in large quantities by a skilled 
and experienced force with ample 
equipment and capital, and is marketed 
by reputable and reliable people with 
reputations to protect. There are no 
“ hard times’’ with us. If you are 
interested call or write for catalogue.

MANLEY L. HART
47*49 N. Division St.

GRAND RAPIDS. MICH.

Fly Nets
and

Lap Dusters
Our Line is 

Very Complete

Send for
Illustrated Price List

1  ........ ........ . —■'■■■■ —■ ''

Brown &  Sehler Co.
Qrand Rapids, Mich.

WHOLESALE ONLY

A Dividend 
Payer

The
Holland 
Furnace
Cuts Your Fuel 
Bill In Half

The Holland has less joints, smaller 
joints, is simpler and easier to opera te  and 
more economical than any o ther furnace 
on the m arket. I t  is built to  last and to 
save fuel.

W rite us for catalogue and prices.

Holland Furnace Co.
Holland, Mich.

Mica Axle Grease
Reduces friction to a minimum. It
saves wear and tear of wagon and 
harness. It saves horse energy. It 
increases horse power. Put up in 
1 and 3 lb. tin boxes, 10, 15 and 25 
lb. buckets and kegs, half barrels 
and barrels.

Hand Separator Oil
is free from gum and is anti-rust 
and anti-corrosive. Put up in y2, 
1 and 5 gallon cans.

STANDARD OIL CO.
QRAND RAPIDS, MICH.

Lightning and Blizzard

Freezers
tnd

Hardware
CLARK-RUTKA-WEAVER CO.

32 to 48 South Ionia St. Grand Rapids, Mich.
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Somebody Must Pay for the “Ex­

tras.”
Did you ever get right down to the 

proposition of figuring out what pro­
portion of the merchandise you are 
paying for represents “extra ex­
penses?”

Have you been operating under 
the impression that tthe “items” that 
would properly come under snoh 
classification are furnished by sell­
ers out of their private purse and the 
goodness of their hearts for charity 
as tribute to good fellowship?

To-day it behooves every careful 
buyer, who has any consideration 
whatever for the tenure of hi® posi­
tion as measured by has success, 
which is in turn governed by the 
trade-winning values he presents, to 
gat ont his pad and pencil and check 
up and get down to a bedrock un­
derstanding with himself.

The comparatively recent, and yet 
present, merchandising difficulties 
now bring every item oif “expense” 
up for the most minute analysis. Re­
vision of buying methods is co-equal- 
lv important with change®, modifica­
tions and moderations in selling 
ideas and general store management. 
It is the wise buyer to-day who can 
see the light, who stands indepen­
dently on his feet and steers a 
straight course strictly according to 
his best judgment.

New ideas are cropping up all the 
time. Some are good, some are bad 
Those which assist the buyer to ex­
ceed his best record®, to see more 
clearly the why® and hows, the .ins 
and outs of his business, are the ones 
which are giving every student, every 
analyst, every man who is using his 
brains as well as his energy, the right 
grasp on the situation, and will 
eventually prove for him a short cut 
to success and power.

The kernel of the chain of thoughts 
herewith presented is the absolute 
timeliness of unexampled and un­
precedented! care in eliminating end­
less “extra®,” useless “expenses,” 
frills and follies in buying.

Is it because of the very diminu­
tive size of these endless “extras” 
that they are . construed by many 
merchants as “saving at the spigot 
and wasting at the bunghole?” The 
old maxim, “look after the pennies 
and the dollars will take care of 
themselves,” is too frequently like 
the headline of the newspaper, passed 
up as unimportant because it is ster­
eotyped. As a matter of hard, cold 
fact, it is one of the most important 
that the merchant can apply to his 
business to-diay. Such seemingly in­
significant trifles as these “extras” 
would not at first thought appear to 
have any relation to the wholesale 
p rice o f m e r eh andi s e, or t o t h e grow t h 
of neighboring and rival retail stores. 
Larger items, such as commissions 
and expensive presents, are not so 
often overlooked, and may be more 
usually avoided for economical if not 
for moral reasons, but each and every 
item of such “expense” bears an in­
separable relation to the cost of the 
merchandise and to retail competi­
tion.

Investigation of the remarkable 
success of some of the cleverest re­
tail operators in the country brought

to light that the little “extras” 
are held to be equally as important 
e conomi oa My —a side from any ethical 
considerations—as the fattest commis­
sions. No stronger, more vivid ex­
ample of the truth of this conclu­
sion could be found than in the 
methods and achievements of one of 
the lives't buyers in the metropolis. 
His own words, born of experience 
and the most frugal care, tell the 
story better than any paraphrasing, 
and are here repeated:

“I go to the manufacturer and buy 
my clothing as cheap as it can pos­
sibly be bought. I don't care to deal 
with manufacturers who have ‘pecu­
liar’ merchandising ideas. They are 
too expensive for me a,nd my trade. 
I won’t be taken out and entertained, 
wined and dined, and there is no com­
mission in it for me. Cosequently I 
want the lowest prices I can get, that 
my firm and customers may have the 
benefit. I go to wholesale houses, go 
through the racks, make my selec­
tions and transact my business as 
quickly as possible. I go straight to 
the head of the manufacturing house 
and have it out with him. There are 
no formal conference, no parleying 
mo ifs, and® or huts; I state my poai 
tion concisely and tersely. Every 
new manufacturing house with which 
I come in contact gets it from me 
straight from the shoulder. The 
house understands then what I want 
is merchandise, and that I want noth 

more. I want the very best 
clothing I can get for the least man 
ey. Every red cent of endless ‘ex 
tras,’ in any form whatever, has to 
be cut out, and everybody knows it 
Men who look for entertainment get 
all that’s coming to them. Somebody 
has got to pay for the ‘extra ex 
penses.’ ”

It is not always the seller who en 
tertains the buyer who gets the or­
ders. Yet this thing is going on 
in the same old foolish fashion every 
day. Every time Mr. Buyer comes 
to market there will be some pet 
salesman of the house to take him 
out and1 enjoy himself while enter­
taining the buyer at the expense of 
the house.

Some buyers make a regular hab­
it of allowing this thing to be don?. 
They come to market season after 
season and visit around among the 
wholesalers, not to buy, but merely 
to be given a good time. It is a hard 
thing to say, but it is a fact.

They don’t come to buy, but sim­
ply to visit the salesrooms for the 
purpose of placing themselves under 
obligation, to the salesmen or the 
house. It is a habit that should be 
strongly objected to. It is not busi­
ness. Do business cleanly. Buy mer­
chandise on its merits, not on the 
entertaining capabilities of the seller. 
Of course, where-the seller and the 
buyer are personal intimates and 
would go out together in any case, 
the thing is not so bad>. But it is 
in the case of the poor salesman who 
has to sink to that sort of thing to 
get business, and in his case it is to 
be deplored, as also is the condition 
of the deluded buyer, who believes 
that he is being entertained for his 
own sake.— Apparel Gazette.
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INTERURBAN RAILWAY.

How the Jobbers Stole a March on 
the Other Fellows.

W ritten  fo r th e  T radesm an.
One of the oddities in a railway 

sense as to the location of the little 
village of Mackwert was the fact that 
it was a mile and three-quarters away 
from the G. B. & K. Railway, whose 
tracks and right of way in that vicin­
ity constituted one side of an equi­
lateral triangle, each side being six­
teen miles in length. The other two 
sides of the triangle were represent­
ed, respectively, by the tracks of the 
Long Valley Railroad and the Big 
Six Railroad.

Tust how it happened that the G. 
B. & K. left the village of Mackwert 
over nine thousand feet to one side 
is not clear, beyond the fact that 
when the line was located the “rich 
man of the village,” Jason Delop, 
opposed successfully the giving of a 
thousand dollar bonus to the rail­
way people if they would locate their 
route so that Mackwert would be on 
the line.

There were only four impor­
tant merchandising establishments in 
Mackwert— a general store; a dealer 
in hardware, implements and vehi­
cles; a physician who was also post­
master and druggist, and a lumber 
dealer, who also handled coal, ce­
ment, lime and hay. These gentle­
men for a number of years had been 
at the mercy of the G. B. & K. peo­
ple as to the delivery of their goods 
at the little shedlike station nearly 
two miles distant, and as to the 
freight rates they had to pay. In 
spite of protests and appeals to the 
railway people they could secure no 
redress. It was “pay our rates or 
haul your own materials,” and when 
complaints were made as to unnec­
essary delays and annoying mistakes 
in the delivery of goods the only 
satisfaction that could be secured was 
in the shape of pointed hints that the 
business done with Mackwert wasn’t 
worth bothering about and that the 
railways would be glad to get rid of 
it if it could be done decently and 
legally.

Now Mackwert was a pretty place, 
ideal in its picturesque location and 
situated in the midst of a well set­
tled, intelligent and prosperous com­
munity. With a beautiful lake at its 
south end, providing an unlimited 
supply of pure water, and with fine 
wagon roads to the north, south, east 
and west, the village possessed all 
the essentials of stability, conveni-j 
ence, comfort and contentment ex­
cept railway service. Eight miles 
away in one direction the G. B. & 
K. road crossed the tracks of the j 
Long Valley Railway, and nine miles i 
distant in an almost opposite direc­
tion it formed a junction on the line 
of the Big Six corporation, and at 
each intersection was a small sta­
tion with little or no business at 
either place.

One Monday a. m. David Rlanch- 
ard. proprietor of the general store 
at Mackwert, received a letter in re­
ply to one be had sent to jobbers 
with whom he traded, asking them 
to intercede with the freight depart­
ment officials of the G. B. K. Rail­
way in behalf of the merchants at

Mackwert, and this letter told him, 
among other things, that “the rail­
way people had assured them that 
because of the peculiar location of 
the village it was impossible to grant 
better rates on freight or to improve 
the freight service.” And the letter 
further explained that this reply had 
been given “in tihe face of earnest ap­
peals by the jobbers to accommodate 
Mackwert.”

“That settles it,” said Blanchard in 
a mildly decisive tone, and that aft­
ernoon there was a meeting in Dr. 
Freeman’s office, with the Doctor, 
Mr. Blanchard, Harvey Holt, the 
lumber dealer, William Slater, the 
hardware man, and several of the 
leading farmers of the neighborhood 
present. _ The transportation ques­
tion as it related to the business in­
terests of the village and adjacent 
territory was thoroughly discussed. 
It was shown that the freight rates 
imposed by the G. B. & K. people 
were extortionate by comparison 
with the rates levied upon other 
communities thirty to forty miles 
away, which had competing lines of 
road; also was it shown that the 
careless handling of consignments 
of freight billed for Mackwert were 
frequent and seemingly intentional. 
Moreover, the letter received, by Mr. 
Blanchard from the jobbers in the 
city where nearly all of Mackwert’s 
purchases wrere made showed that 
they were powerless to improve the 
situation.

On t'he following day Mr. 
Slater, the hardware man, left the 
village for Hamilton, where he met,

by appointment (made over the tele­
phone), a number of railway officials 
and several of the leading jobbers. 
Upon a showing that about $60,000 
worth of business could foe directed 
to Hamilton establishments each 
year, the jobbers entered into an 
agreement with the Big Six Rail­
way officials whereby freight rates 
from Hamilton to the junction, seven 
miles from Mackwert, would be about 
15 per cent, below the rates charged 
by the G. B. & K. road from the 
other metropolitan jobbing center to 
that village, with a guarantee of 
prompt and correct delivery.

Meanwhile Mr. Blanchard had 
seen the officials of the Long Val­
ley road and secured similar conces­
sions on freight from Hamilton over 
theiT road to the junction, eight 
miles north of Mackwert.

With these arrangements perfected 
the four merchants of the little vil­
lage of less than 400 inhabitants put 
an automobile truck of 40 horse pow­
er on the turnpike parallel to the 
G. B. & K. line, operating daily each 
way between the junction points, 
eight and nine miles away respec­
tively. The offending, arrogant rail­
way was ignored absolutely; not only 
as to freight but in relation to pas­
sengers. Traveling salesmen who 
visited Mackwert via the G. B. & K. 
route were turned down hard and 
the business of the town was turned 
over bodily to the jobbers of Hamil­
ton. In brief, the sixteen miles of 
track between the two junction points 
became a “dead” section and the 
merchants of Mackwert received
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their goods promptly and in good 
order, while the jobbers in the me­
tropolis who had 'been abandoned 
were rubbing their eyes and won­
dering what had happened.

Day after day the motor truck, 
loaded with packing cases, barrels, 
bundles, baled hay, lumber, sacks, 
coal, and what not, with now and 
then two or three passengers and 
their grips, bowled its steady and 
not uninteresting way over the 
smooth, well built highway between 
the junctions with Mackwert as the 
chief point of interest. The R. F. 
D. carriers enjoyed the competition 
thus developed, and the farmers 
along the route were wont to deride 
the train men of the G. B. & K. 
line as their trains stopped for the 
mere sake of stopping at the desert­
ed station shed nearly two miles from 
the village.

At last a special car was run upon 
the siding at that station and the 
train passed on, 'leaving it there, and 
then, as the “bus” had long since 
stopped running over from the vil­
lage to meet the trains, .  a nearby 
farmer was engaged to hitch up his 
team and drive the District Freight 
Agent and the District Passenger 
Agent of the G. B. & K. road over 
to Mackwert. In vain did they try 
to negotiate with the business men 
of the town. They were received 
courteously and were treated kindly. 
Messrs. Blanchard, Freeman, Holt 
and Slater were glad to see them, but 
they positively declined to negotiate 
business with them. They showed 
them the new standpipe they had 
erected on the hill above the lake 
at a cost of $5,000 “for protection in 
case of fire;” they dined with the 
railway men as their guests at the 
neat little village hotel; even went 
as far as to show them the time 
schedule of the motor truck for six 
months, proving that with but two 
exceptions the freight and passen­
ger service had been on time.

At last the railway representatives, 
taking the bits in their teeth, came 
out with a point blank, unqualified 
offer to meet any rates and any 
guarantee the village was enjoying 
under the new and independent ar­
rangement, and the offer was as 
bluntly and unqualifiedly declined.

During the interval the motor 
truck had arrived and discharged its 
load; it had been bedecked with ever­
greens and bunting and provided 
with seats. And then the two rail­
way men, accompanied by the four 
local business men, the two village 
pastors and three traveling salesmen 
from Hamilton, who were loaded 
with good cigars and good humor, 
were put aboard the vehicle, which 
made the run to the G. B. & K. sta­
tion in less than ten minutes.

“Boys, I don’t blame you a little 
bit,” said the District Freight Agent 
as the special oar was pulled out by 
the easthound train. ' “And we don’t 
blame you,” responded the village 
crowd honestly and earnestly.
. To-day a busy, prosperous inter- 

urban railway is in operation be­
tween Mackwert and Hamilton, the 
jobbers of the last named place have 
the business thus gained without dis­
pute, the other metropolis has not

M I C H I G A N  T R A D E S M A N
yet gotten over telling about the 
dirty stealing of their trade, the G. 
B. & K. road is in the hands of a 
receiver and the village of Mack­
wert has nearly 800 inhabitants and I 
is prosperous and happy, with a 
splendid future assured.

C. H. Seymour.

Benefit of the Doubt, 
lie was the owner of an auto ana 

was running the machine himseli 
when arrested for speeding. The offi­
cer swore that he was going at least 
fifty miles an hour.

“Well, sir, what have you got to 
say?” asked the Judge.

“That the officer has made a great 
mistake, sir. When I left the garage 
I took a gait of five miles an hour, 
iw o blocks below I ran over an old 
woman who was gossiping on the 
sidewalk. There were several men 
about who started to raise a fuss, and 
so I put on an extra mile an hour.” 

“And then?”
“Then, as 1 was doagiiig a team, I 

had the misfortune to run over a man 
mixing montar, but I don’t think he 
amounted to much. I should have 
stopped, only there were lime aiii'd 
sand blowing about and I didn’t wan», 
to get it in my eyes. I went on at 
seven miles an hour.”

“I see.”
“ I should have kept at that if I 

hadn’t taken t'he wheel off a carriage. 
The lady who was riding in it began 
to ask for explanations and I put the 

j speed at eight and went ahead. I 
hate to have to make long-winded 
explanations.”

“Yes, and then?”
“Then it was a pedestrain crossing 

before me. I think he was thinking 
deeply on some subject— I think he 
was. I could have got down after 
the wheels passed over him and asked 
him just what subject it was, but you 
know how desirable it is to ask ques­
tions of a stranger. I am not sure 
whether he died or not. If he did his 
spirit probably went to Heaven. I 
then increased the speed to nine miles 
an hour, and was jogging along and 
singing to myself when the officious 
and utterly mistaken officer arrested 
me.”

“Urn!” reflected the Judge, after a 
moment’s thought. “The officer says 
fifty miles an hour, but I give you the 
benefit of the doubt. The prisoner is 
discharged. I own an auto myself.”

Cure for His Troubles. 
“Doctor,” said the woman whose 

husband owed everybody in town, 
‘John’s in a very bad way. I’ve been 

trying to get him to come to see 
you, but he’s so obstinate, you know, 

nd so I’ve made tip my mind to see 
you myself and asik whether you 
think you can do anything for him.” 

“What are his symptoms?”
“Oh, he’s awfully nervous. He can 

not seem to settle down to anything.” 
“H’m! That’s bad. That puts him 

n an awful predicament. When a 
man gets so that he can neither set­
tle down nor settle up the only thing 
I can recommend is travel. Better 
take what things you can move con­
veniently and start on a long jour­
ney sometime when nobody’s look­
ing. I won’t let on.”
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POLITICAL DISCUSSIONS.

They Invariably Have Bad Effect on 
Business.

W ritte n  fo r th e  T radesm an.
The drummer, who was a shoe 

man, had been away for four years. 
He had been working for the same 
house, but in different territory; now 
he had been put back on his old 
route. He got off at the station, 
walked up the Main street of the 
little village and entered Shirley’s 
general store.

Mr. Shirley greeted him cordially 
and, in turn, the salesman congratu­
lated has old customer upon liis ap­
pearance of youthfulness and good 
health and the improvements notice­
able in his store building and stock 
of goods. The merchant agreed to 
look over the line of shoes, and while 
they were waiting for the trunks to 
be brought up the two continued to 
chat.

“The last time I was here,” said the 
drummer, “you know it was cam­
paign year, and I remember you had 
a lot of old chums and cronies who 
seemed to be in the habit of gath­
ering here to discuss all the politi­
cal issues. There were some red hot 
arguments while I was here. What’s 
become of all the old friends?’’ 

“They are all very much alive and 
I could have them here now if I 
wanted them, but I decided that fall 
to cut out all discussion of politics 
and I have always felt like kicking 
myself that I didn’t see the necessity 
for such a move long before I did.

“As you say, we had red hot dis­
cussions here four years ago. There 
were eight or nine who .made a prac­
tice of coming here every day, most 
of them well posted and good talk­
ers, and the 'feast of reason and flow 
of soul’ was of an intellectual quali­
ty that we had no reason to be 
ashamed of.

“The thing ran along until the mid­
dle of September, the discussions be­
coming more and more interesting 
as we racked our brains for argu­
ments. It was a very hot afternoon 
and we were all out in front of the 
store. I did my own work, with just 
a boy to help me, and that afternoon 
I had let the boy off for a couple of 
hours, as there didn’t seem to be 
much for him to do.

“We were having a debate with an 
unusual amount of snap and vim in 
it. I was taking quite a .hand my­
self and had my opponent in a very 
close corner and was hammering him 
pretty hard when Miss Williams, the 
lady who keeps the hotel and board­
ing house, walked out of the store 
door. I hadn’t known she had been 
in here at all.

“ \ou see the entrance is at the 
corner and I was sitting several feet 
away. Whether I was so busy talk­
ing that I didn’t notice her at all 
when she came in, or whether my 
subconscious mind made some note 
of it but failed to remember that the 
boy Silas was not there as usual, I 
never could tell just how it was, but 
there I’d been talking like a candi­
date up for office, while a customer 
had gotten tired of waiting and walk­
ed out of my store.

“ I arose at once and spoke to Miss |

W i 1 lia,ms, begged her to excuse me 
and asked whether there was some­
thing I could show her. She looked 
at me through her glasses a moment, 
and then she replied:

“ T did think, Mr. Shirley, of mak­
ing some trifling purchases, but noth­
ing, I assure you, of sufficient impor­
tance that I should want to interrupt 
a conversation upon national and 
even international issues. I hope you 
will pardon my dulness, Mr. Shirley, 
in so long supposing that you were 
conducting this establishment for the 
purpose of supplying your patrons 
with commodities of various kinds. I 
now see that you have the far higher 
object of educating your fellow 
townsmen in history and economics.’ 
Then she turned around and walked 
straight over to the store across the 
way, kept by my competitor, Mr. 
Hil singer.

“She had evidently waited long 
enough to think up that speech. That 
certainly wasn’t extemporaneous.

“She is a peculiar woman, Miss 
Williams, but she is no fool. Of 
course, almost any other one of my 
lady customers would have called me 
in and may be joshed me a little, 
and that would have been all there 
would have been to it; but Miss Wil­
liams is not one of the kind to let 
me off so easy.”

“ I remember Miss Williams,” in­
terrupted the shoe man, “Her little 
hotel was a mighty good place to 
stop. Everything was clean and 
slick and she set a good table.”

“As I said,” Shirley went on, “she 
is peculiar, but she knows a whole 
lot and she has keeping a boarding 
house right down .to a science. She 
always- talks in that precise, stilted 
way that sounds as if she were read- 
ing it all out of a book. Jack Farley 
has boarded there seventeen years, 
and he says he never, in the whole 
time, has heard her make an error 
in grammar or pronunciation, and 
neither has he ever sat down to a 
meal that wasn’t a good one.

She was an excellent customer 
and her trade was worth considerable 
to me, but when I saw her picking 
her way across the street to Hilsing- 
er s, I knew I d lost it for a while 
anyway.

“May be you think I wasn’t in for 
a roasting! They begged me to go 
on with my argument where I left 
off. Some one spoke up and" said 
I had my opponent whipped nearly to 
a finish and it iwas a pity that I had 
even seen her go out of the store. 
They wanted to know when I was 
going away to have .the cataract tak­
en off my eyes and talked of passing 
around a paper and buying me an 
ear trumpet—a tribute from old j 
friends. They hoped the operation j 
on my eyes would be successful— it I 
was so dreadful to be .both blind and 
deaf.

“It w-ás some time before Miss Wil­
liams came out of Hil singer’s, but 
when she did she carried in her arms 
a box of shoes and several luge 
packages of dry goods, and for half 
an hour afterward Hilsinger and his 
boy were carrying flour and soap and 
potatoes and supplies of all kinds 
over to her boarding house.

“ ‘Shirley, you ought to go over
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to be constantly exploiting a new brand, 
but when we do, you can be assured that 
there is a quality backing behind it that’s 
worth considering.

The Moa Cigar is a lusty youngster, 
but it has made a big hit among sc 
brands. “ The Moa you have, the Moa 
you want.”

QUSTAV A. MOEBS & CO., Makers 
Detroit, Micb.

Worden Orocer Co.. Distributors 
Grand Rapids, Mich.
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and help them carry those goods,' 
they taunted. ‘It’s a pity to see the 
old man work so hard! Now he’ll 
have Miss Willi aims’ trade, and lie’ll 
just cripple himself lugging »tuft 
over there.’ Of course the boys had 
it in for me and there was nothing 
to do but to take it good-naturedly.

“ But that night and the nex day I 
thought the whole matter over and 
I concluded that that bunch of loaf­
ers who were camping on me sum­
mer and winter weren’t doing ,my 
business any good. It wasn’t just 
during campaign season that they
were here-----it was all the time when
they were at leisure— and most of 
them didn’t pretend to do much reg­
ular work. Presidential year discus­
sions ran almost entirely to politics; 
at other times we discussed every 
subject under Heaven. I enjoyed 
having them here. I don’t deny that, 
but I concluded I was spending too 
much time with them and they’d bet­
ter be cut out.

"I didn’t tell them that their pres­
ence wasn t wanted any longer, nor 
I didn’t put up any notices of “No 
Loafing Allowed,” but I managed it.

As it happened we were putting in 
cement sidewalks here that year, and 
a couple of days after Miss Williams 
left me I had the board walk in front 
of my store torn up. It was here 
that we had been wont to sit during 
the hot weather, chairs being brought 
out from the store. When the walk 
came up I told Silas to take all the 
chairs to the back room and stack 
them up, and they were to stay there 
unless an old person came in, or a 
woman with a baby. Then bring 
one out, but take it back when that 
person was done with it. The little 
seats along the counters that are 
screwed fast would answer for most 
of the customers. After the cement 
valk was done I would have Silas 
turn the hose on the walk and the 
steps and the front of the store two 
or three times a day. With the steps 
damp and no chairs there was not 
much encouragement for any of the 
old crew to talk about politics or 
anything else.

“Then I got busy myself. There 
are always a lot of little things that 
need doing in such a store as this, 
enough to keep me occupied about: 
all the time when I don’t have to 
wait on trade. If one gets into the 
habit of sitting down and talking 
whenever there isn’t a customer call­
ing for goods the stock gets out of 

. shape, the store becomes dirty, cor­
respondence is not attended to prop­
erly and things run down at the heel 
generally.

“The boys soon caught on. They 
poked considerable sly fun at .me for 
getting so stirred tip over the loss 
of one customer, and that one a 
rather cranky old maid, but none of 
them got mad, and they bought just 
as much of me as they ever had, 
which wasn’t a great deal. One good 
boarding housekeeper will buy more 
goods than a whole store full of 
loafers.

cool one in summer, and a congenial 
atmosphere. Break up these condi­
tions and you’re done with the loaf­
ers. Where there is work going on 
they don’t feel at home and they 
won’t stay where they see they are 
not wanted.

“When I’d got done with that lot 
of loafers my trade began to pick 
up. Ladies don t like to go into a 
store where there are always a lot 
of men sitting around talking and 
visiting. They don’t even like to 
walk along the street past a place

M ichigan shoe company
“ / V H c h n r n ”  New Specialty Shoe

t  * l l ö I I U W U  for Men and Boys

UJ o S C p h i ^ e , ,  for Women
Made in all Leathers Snappy up-to-date Lasts _  ^  m
Selling Agents Boston Rubber Shoe Co. D E  I R O I  I

where there are loafers sitting out 
on the sidewalk.

“It’s funny about that. It does not 
matter if a store is crowded with 
men buying goods, the ladies will 
rush right in to get the bargains; but 
if there is no business going on a few- 
harmless old cronies out in front dis­
cussing the comparative merits of 
the candidates they support will make 
all the women fairly shun the place.

“I still take a great interest in pol­
itics and all public matters, and I 
am willing everybody should know- 
just where I stand. Because a man 
keeps store is no reason he should 
be a drudge and never*' think about 
anything else. Besides, one has his 
duties as a citizen, and should take 
the time to perform them intelli­
gently. But a store isn’t properly a 
social or political club room, and if 
you try to turn it into one it is 
bound to tell on the cash drawer.”

Quillo.

Useful in His Business.
Mr. Punsmith-—.Have your mother 

go home? Not for the world.! Why 
she is as good as a mint to me.

Mrs. Punsmith— How so?
Mr. Pun smith— Why, I’ve been 

fairly coining money on mother-in- 
law jokes ever since she came to 
live with us.

Jennings’ Flavoring Extracts
Established 1872

JENNINGS EXTRACT OF VAN ILLA is prepared 
from the choicest variety of carefully selected and 
properly cured VAN ILLA BEANS, and contains no 
coloring matter nor any of the artificial or synthetic 
principles so frequently employed.

JENNINGS’ TE R PE N E LE SS LEMON EXTRACT. 
The flavor of this Extract is taken from MESSINA 
LEMONS by our own special mechanical process, 
producing absolutely a pure Flavoring Extract from 
the FRUIT.

Our serial number 6588 

appears on every package.

Jennings Flavoring Extract Co.
Grand Rapids, Mich.

C. W. Jennings, Mgr.
Direct or Jobber, see Price Current

IF A CUSTOMER
asks for

and you can not supply it, will he 
not consider you behind the tim es?

I found that certain conditions 
favor the loafing habit. About all a 
loafer wants is a fairly comfortable 
seat, a warm place in winter and a

HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate 
enough for the babyvs skin, and capable of removing any stain.

Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.
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What Attracts the Buyer First of 
AH.

Part of the knack of successful 
salesmanship is in always presenting 
or seeming to present something new 
to the prospect’s attention.

It is a universal law that people 
cease to be interested in the familiar 
and commonplace. Every man’s cu­
riosity is whetted by a novelty—
whether it is some new tangled thing 

' to wear or something new and un­
heard of to eat.

We are interested in air ships, not 
because they are air ships and likely 
to be any more serviceable than 
steamships or locomotives, but be­
cause they are newr.

Many people who would only be 
bored if they they had to listen to 
a chapter from some learned work 
on astronomy, would take a tremen­
dous interest in a newspaper article 
that promulgated some new notion 
about the folks on Mars. It is not 
that what the newspapers have to say 
about the Martians is more pertinent 
or useful in the way of information 
than what the learned book con­
tains, but it is new'. That is the se­
cret. There is something of mys­
tery and romance about anything 
which has the merit of being novel— 
no matter what the nature of it is. 
even if it be a disease— that catches 
the attention and piques the world’s 
interest for a time.

There are salesmen who tire pros­
pects by harping on the long-estab­
lished leadership of their house—on 
the number of years in which their 
line has distanced every competitor’s. 
When these things can be said truth­
fully they have their value, of course, 
in influencing the prospect and 
strengthening his confidence. But 
what he wants most and wants first 
is something new. A salesman who 
is selling a line which does not vary 
ought at least to find some new way 
of talking about— of displaying it. He 
ought always to be studying some 
new method of approach to his cus­
tomer.

But with nearly all lines that sales­
men handle the goods are subject to 
new developments in general style 
and appearance, and it should be an 
easy matter for most salesmen to 
make capital out of the very novelty 
of each season’s styles. Some sales­
men whose methods I have observed 
have a deplorable habit of beginning 
with the old staples first, repeating 
over and over the facts that the pros­
pect already knows about these 
goods, and finally, and rather timidly, 
turning his attention to the novelties 
they carry as if they feared that he 
might take fright at the sight of any­
thing unaccustomed. Perhaps by this

time the customer will have placed 
as large an order for the regula: 
lines as he thinks he can possibly af 
ford— and his interest in the novelty 
is diminished by the feeling that h 
can not now afford any further out 
lay.# If the salesman had shown th< 
novelties first the prospect might 
have felt free to buy, and! once hav 
ing placed an order for the articles 
that pleased his fancy and interested 
him by their novelty, he would still 
find it necessary to place a large or 
der for the staples which he couh 
not do without.

Most salesmen can profit by the 
example of the industrious small mer 
chant. The proprietor of the big 
establishment may be industrious 
too, but one would naturally pick out 
the keeper of the average small store 
as an example of industry.

One of the first rules for success 
in all salesmanship, whether a man 
is selling goods on the road or 
whether he is the proprietor of some 
struggling little retail shop, is con­
stant industry. Appear to be busy 
and to be hustling when there is no 
real occasion for hustling, if such 
times there ever are. A German I 
know, who might be acceptable as a 
model for all salesmen, on coming 
to this country bought a small can­
dy shop situated rather obscurely in 
a busy, bustling quarter of a big 
towm. One would have said that he 
had hardly any show to attract the
notice of customers, but he did_by
working longer and later than any­
body else on the street.

He was always hustling about ar­
ranging new displays, and one display 
w-as no sooner in place than he would 
tear it down and fix it up again to 
look a little different. People who 
passed that way daily always got a 
different impression of bis windows, 
and would rather wonder if the store 
changed hands since they walked that 
way last. They were forced some­
how to pay attention—and once their 
attention was attracted to that win­
dow they were pretty sure to see 
something that they would want to 
buy.

On entering the shop they never 
found Hans idle. He never had that 
wish’d it were time to close up and 
go home look that is sure to cast 
a chill over the enthusiasm of the 
most pertinacious customer. When 
he was not dusting the shelves or put­
ting a fresh coat of paint on the 
counter, he was rearranging his stock 
or occupying himself somehow in a 
manner to suggest that there were 
great doings” in the candy trade.

I don t suppose anybody ever 
bought of him just because they 
thought his industry deserved some

reward— but the fact remains that 
they bought more than they intend­
ed and would come back to buy 
more. His own interest in his stock 
of candy had infected them with an 
interest in it too.

The salesman on the road who al­
ways seems to be doing things— to 
have imperative engagements and 
customers waiting for him, whom he 
has to meet in a hurry— is a great 
deal more likely to sell goods than 
the man who complains about the 
dulness of trade as an excuse for not 
seeming to hustle harder. The sight 
of a salesman who is idling away half 
an hour in the day is a mighty poor 
advertisement of the commodities he 
sells, and for his own capability as a 
salesman.

Everybody respects a hustler and 
wants to throw business his way.
C. F. Gunther in Salesmanship. »

Ever a Booster.
There is one more thing to this 

trade paper business: The trade pa 
per is the best booster that the sales­
man of to-day possesses. No matter 
whether a man is on the street or 
on the road or behind the counter the 
trade paper 'te working for ihilm day 
and night. It is inspirational and is 
a medium of expression for his views 
and for the interchange of ideas. It 
helps the road man because it intro­
duces his goods to the prospective 
buyer before the salesman gets to 
him. In this way it lessens his talk 
and prepares the way; it keeps the 
retailer posted and abreast of the 
irnes, so that the salesman has less 

trouble in finding the middle ground 
on which to meet him. It boosts the 
men who do things and helps them 
both with their employers and with 
heir customers; it is the great force 

that puts the new ideas, the new 
hings, the new thoughts before the 

retailer, jobber and manufacturer in 
condensed and crystallized fonm, and 
which has built up this great frater­
nity of men engaged in manufactur- 
ng, jobbing, selling and retailing. It 

is the cement that holds the business 
structure together, and every man in 

business should be a booster for the 
ra.de papers in his line. A salesman 
:an not go into a retailer's place of 
uisiness anywhere without finding 

some trade paper; every jobber, man- 
facturer and salesman, should take 

advantage of this great asiset' and 
se it for all it is worth. The trade i

paper of to-day is the greatest force 
in the entire commercial -world.— 
Signs of the Times.

To Clean Fish by Machinery.
A machine wthidh, it is claimed,will 

automatically cut and dress 250 fish 
per minute, or 15,000 per houir, has 
been placed on exhibition by its in­
ventor, a Philadelphia man, in Wash­
ington, D. C., and is attracting a 
great deal of attention. It is stated 
that the machine can do work of a 
dozen men, as an expert cleaner and 
cutter can cut and clean only 1,000 
or 1,200 fish per hour. The fish are 
slid into pockets in the rear of the 
machine, and two automatic clutches 
at once grip the fish back of the 
head and near the end of the tail. 
A circular knife then decapitates and 
strips the fish., while three knives on 
a revolving shaft farther in .the ma­
chine thoroughly dean it. After this 
operation the cleaned fish slides down 
a shaft into a basket, while the head 
and cuttings are deposited in a sepa­
rate compartment. It is stated the 
machine can be constructed to cut 
from five to tiwenty-five fish at each 
stroke, and can be operated by one 
man and two children. It is fitted 
with an automatic register, which 
keeps an account of the fish which 
are cleaned.

The rule of gold makes the Golden 
Rule seem sadly unreal.

Occasionally people want 

a change and get tired of

Hotel Livingston
Grand Rapids

We generally give them 

two weeks to get back.

THE HERKIMER—“European”
OKAND RAPIDS, MICH.

E lectric light, steam  heat, running hot 
eTery room, p rivate and public tiled baths, telephones and all mod­

em  conveniences. R ates 60c a  day up

Peerless Moistener and Letter Sealer
For Sealing Letters 

Affixing Stam ps and General Use

Price 85c
Postpaid to  your address

Made of aluminum body and Ger­
man silver top. Simplest, cleanest 
and most convenient device of its 
kind on the market.

You can seal 2,000 letters an hour. 
Filled with water it will last several 
days and is always read}.

Tradesm an Company
Grand Rapids, Mich.
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TWENTY-SIXTH MEETING.

Programme Arranged for the Lan­
sing Convention.

Ann Arbor, July 21— Medicine wag­
ons are becoming plentiful in Michi­
gan, especially since Illinois and 
Ohio have shut them out. They sell 
condition powders, patent medicines 
and flavoring extracts and are cutting 
big chunks of trade  ̂ from country 
stores. Your neighborhood may be 
visited next. What are you going to 
do about it?

The National pure food and drug 
law has been adopted and passed by 
some state legislatures. It requires 
every package of medicine, even pre­
scriptions, to be labeled with the per­
cent. of alcohol, morphine, cocaine, 
etc. Such a law will doubtless be 
passed by our next Legislature. It 
ought to be modified so that it will 
not be burdensome.

In some states the enforcement is 
entirely in the hands of the Pure 
Food Commissioner. How would you 
like to have the man who tests gro­
ceries test your tinctures, etc.? What 
are you going to do about it? A tem­
perance wave is sweeping over the 
land and has already taken effect in 
eleven counties in Michigan. Some 
saloonkeepers are blossoming out as 
druggists and bringing disgrace on 
our profession and some druggists 
are weak or mean enough to help. 
What are you going to do about 
that?

Reformers go to extremes, and ex­
treme temperance legislation that will 
cause unnecessary restrictions and 
burdens upon druggists may be intro­
duced at Lansing. What can you do 
to prevent its passage?

If a thousand Michigan druggists 
will meet at Lansing, August 4-6, and 
carefully plan the work of the Legis­
lative Committee of the State Phar­
maceutical Association and then go 
home and get next to their State Sen­
ators and Representatives, all these 
problems and many more can be solv­
ed for the good of the drug business 
and of the public which we serve.

Practical papers full of information 
are being prepared for the meeting 
and every man who attends the State 
meetings has an opportunity to meet 
and receive instruction from the lead­
ers in the retail drug business in this 
State, and he goes back to his busi­
ness with new ideas and more enthu­
siasm. This alone is worth the cost 
of the trip and makes it a legitimate 
store expense.

Lansing contains much that is of 
general interest and this article will 
indicate to you that Lansing drug­
gists and the Pharmaceutical Travel­
ers’ Association are prepared to re­
lieve you of ennui.

So go to the phone right now and 
tell your wife to get ready to go to 
Lansing with you August 4, but let 
me warn you that if you take her this 
year she will enjoy herself so much 
that she will insist on going to the 
1909 meeting too.

Programme.
All delegates are requested to reg­

ister with the local Committee at 
once upon arrival, paying one dollar 
tc apply on expense of entertainment

and receiving a badge which will en­
title them to all privileges.

All sessions will be held in the 
Senate chamber.

First Session.
Tuesday, 2 p. m.

Address of Welcome— Mayor J. S. 
Bennett.

Response.
President’s Address— F. E. Bogart.
Appointment of Committees.
Reports— Secretary, E. E. Calkins; 

Treasurer, H. G. Spring; Secretary of 
the Board of Pharmacy, W. E. Col­
lins; Committee on Pharmacy and 
Queries, Leonard A. Seltzer; Com­
mittee on Trade Interests, John E. 
Peck; delegate American Pharma­
ceutical Association, F. W. R. Per­
ry; delegate to N. A. R. D„ J. D. 
Muir; Trustees of Prescott memorial 
scholarship fund, Chas. F. Mann.

Papers— The Golden Rule in 'Busi­
ness, Owen Raymo; What Can This 
Association Do for the Retailer? J. 
W. T. Knox.

Second Session.
Tuesday, 7:30 p. m.

Papers— Building Up a Prescription 
Business, Chas H. Frantz; Prepara­
tions of the National Formulary, 
Prof. A. B. Stevens.

Tuesday, 9 p. m.
Visit to Bijou Theater as guests of 

Pharmaceutical Travelers’ Associa­
tion.

Third Session.
Wednesday, 9 a. m.

Paper— What Is Accomplished bv 
State Supervision of the Sale of 
Food and Drugs? Floyd M. Robin­
son.

Report of Legislative Committee— 
A. II. Webber.
Discussion of Proposed Legislation.

Wednesday, 1130 p. m.
Visit to Industrial School for Boys, 

trolley ride to the Michigan Agricul­
tural College, instructive sight-seeing 
under the leadership of members of 
the college faculty.

Wednesday, 2:30 p. m.
Games, sports and contests for at­

tractive prizes on College Athletic 
Field.

The ladies will visit the Woman’s 
building and see the demonstration of 
ideal housekeeping. The College 
grounds are naturally beautiful and 
nothing has been left undone to make 
them more sq.

Wednesday, 6 p. m.
An old-fashioned picnic dinner will 

be served, and an informal dance at 
the Armory will complete the even­
ing.

Fourth Session.
Thursday, 9 a. m.

Report of Adulteration Committee.
Report of Executive Commitee.
Report of Committee on Resolu­

tions.
Report of Committee on Nomina­

tions.
Election of officers.
Unfinished business.
Adjournment.
The ladies will find additional vis­

its, excursions, trolley rides and au­
to rides planned to occupy their time 
during the business sessions.

Expense may be materially reduc­
ed by engaging a room in a private 
house and boarding at a restaurant.

The local Committee and the Phar­
maceutical Travelers have omitted 
nothing that will make the meeting 
enjoyable. E. G. Calkins, Sec’y.

Programme Arranged For K. of G.
Convention at Manistee.

Thursday, August 6.
6 p. m. Arrival of official K. of G. 

train. Met by Reception Committee 
and Band.

9 P- m. Informal Reception at 
Elks’ Temple. (Everybody get ac­
quainted.)

Friday. August 7.
9 :3° u. m. Business Meeting for 

Organization of Convention at Elks’ 
Temple.

10:30 a. m. Exhibition by Life Sav­
ers.

Visits to Public Buildings, Lodge 
Rooms of Fraternal Orders, etc. The 
Lodge Rooms of all the leading or­
ders will be open during the conven­
tion, and members are cordially in­
vited to call at any time. They will 
alw ays find brothers to greet them.

12-1:30 p. m. Dinner.
2-4 p. m. Business meeting at Elks’ 

Temple. Reports of officers and 
committees. For the ladies: automo 
bile ride and reception at the Coun­
try Club.

4:30 p. m. Grand parade. “Tramp 
Tramp, the Boys are marching.”

6:30 to 9:30 p. m. Banuet at Elks’ 
Temple.

Gov. Warner. Lieut. Gov. Kelly, 
Wm. Judson, Pres. Nat’l Wholesale 
Groc. Ass., and other prominent peo­
ple arc expected to he present.

9:30-12 p. m. Grand ball. This 
will be informal, so don’t worry about 
dress suits and ballroom gowns.

Saturday. August 8.
8:30 a. m. Visit to one of the larg­

est Salt Plants in the world.
10 a. m. Business meeting and 

election of officers at Elks’ Temple 
Ladies entertained by Ladies Auxil­
iary of Post M.

11:30-1:30. Dinner.
2 p. m. Excursion to Orchard 

Beach. Ball game between 2 good 
teams. Bathing, roller skating, and 
a general good time.

6 p. m. Basket picnic and camp 
tire, story telling, etc.

Attracting Retail Buyers To Sagi­
naw.

Saginaw, July 21— The Committee 
on Trade Interests of the Saginaw 
Board of Trade has under considera­
tion many matters of ¡importance. 
One of the main features which has 
been discussed is the plan for getting 
more of the retail buyers to come to 
this city when doing their buying. It 
has been suggested that a 5 per cent, 
rebate be given all those purchasing 
goods in this city from outside points, 
the maximum rate to be the railroad 
fare from the point in question. The 
matter has been referred to the Re­
tail Merchants’ Association.

The Merchants’ Week, which has 
been talked of before in connection 
with the meetings of this body, 
has been discussed and the mem­
bers seem to think that it was an ex­
cellent plan. Steps preparatory to 
the launching of a campaign for this 
event have been talked of, which will 
give an opportunity of displaying the

products of the local manufactories 
and jobbing houses. The bringing 
together of the merchants and buy­
ers would be conducive of better 
trade relations and John Popp and 
Secretary Kleinfeldt have been ap­
pointed a committee to take up the 
matter with the manufacturing and 
jobbing interests.

A button to advertise the city has 
also been brought up by a special 
committee, composed of Max Heav- 
enrich, P. F. H. Morley and John 
Popp. The Board of Trade has been 
thinking of this button question for 
some time and the Committee has 
decided to communicate with the but­
ton manufacturers for the purpose 
of getting some municipal or com­
mercial button designs. They have 
also passed a resolution recommend­
ing that the Directors offer a prize 
of $10 for the best design and mon­
ogram for a Saginaw button. An­
nouncements of these conditions will 
be made later.

Naval Parade and Fireworks at De­
troit.

Detroit, July 21— At the time the 
arrangements were being made by 
the Wholesalers’ Association of De­
troit to entertain its guests during the 
week of August 10-15, it was suggest­
ed by Charles Moore, Secretary of 
Security Trust Co., that a river fete 
as a nucleus of a larger annual affair 
could be arranged for about that time. 
The suggestion was acted upon anti 
$100 voted toward the celebration by 
the Wholesalers’ Association General 
Committee in charge of the buyers' 
week, and ratified by the directors 
ot the Association. It was then 
planned to have the river fete Thurs­
day evening, August 13, so the guests 
01 the wholesalers, as well as the peo­
ple of Detroit and others, could wit­
ness it. Mr. Moore took the matter 
up with the Board of Commerce and 
it was decided to make the river fete 
a joint affair.

At a meeting of the Committee, 
held at the rooms of the Board of 
Comrgerce. it was decided to change 
the date to Tuesday. August n , and 
to have the fireworks and naval pa­
rade off the foot of the Island so it 
can be seen from the Island, the De­
troit and Canadian shores. Mr. 
Moore announced that $525 had al­
ready been subscribed toward the 
event and that probably $1,000 will be 
raised.

Sub-committees were appointed 
and another meeting of the Genera! 
Committee will be held in the near 
future to arrange the details of the 
celebration.

Menominee— The Menominee Elec­
tric Light & Traction Co. will con­
struct an immense dam across the 
Menominee River at Grand Rapids 
and expects to develop about 6,000 
horsepower, which will be transmit­
ted to this city. A special chute will 
be constructed to facilitate the sluic­
ing of the logs so not to interfere 
with the annual drive of the Menom­
inee Boom Co. The officers of the 
Electric Co. are the veteran lumber­
men of Menominee and Marinette. 
Augustus Spies, Mayor of this city, 
is President of the company.
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DRUGGISTS SUNDRIES

-m m■ *>s

Michigan Board of Pharmacy. 
P residen t—H enry  H. Helm. Saginaw . 
S ecre tary—W . E . Collins. Owosso. 
T reasu re r—W . A. D ohany, D etro it. 
O ther m em bers—Jo h n  D. M uir. G rand 

Rapids, and Sid A. Irw in , B attle Creek.

Michigan State Pharmaceutical Associa­
tion.

P residen t—J . E . B ogart. D etro it.
F irs t  V ice-P residen t—D. B. P erry . B a j 

City. _  _
Second V ice-P residen t—J . E. W ay 

Jackson .
T h ird  V ice-P residen t—W . R. H all, M an­

istee.
S ecre ta ry —E. E . C alkins, A nn Arbor. 
T reasu re r—H . G. Spring . Unlonvllle. 
E xecu tive  C om m ittee—J . L. W allace, 

K alam azoo; M. A. Jones. L ansing ; Ju liu s  
G reen thal. D e tro it; C. H . F ra n U , Bay 
City, and  Owen R aym o. W ayne.

Methods of Attracting Trade.
To advertise their insect powder a 

large drug firm in Boston are driv­
ing around the streets a light vehi­
cle, the body of which is a large 
replica of the package of powder, sur­
mounted by an immense powder gun.

A Western druggist, with an eye 
for business, extended his hitching 
post a couple of feet and placed an 
electric call bell at the top of it. Pros­
pective customers, arriving in car­
riage or automobile, press the but­
ton without leaving their seats and 
the drug clerk immediately attends to 
their wants. The same bell is used 
for night calls.

A Michigan druggist, who believes 
in public honesty, has this sign in 
his store over a box with compart­
ments for postage stamps: “Help 
yourself and make youT own change; 
if you can not make change, call a 
clerk.” After two weeks’ operation 
of the plan he found that he was four 
cents ahead of the game.

The rapid improvement in storage 
batteries and their consequent de­
crease in cost is bringing many new 
electrical appliances on the market. 
Among them are several that drug­
gists may advantageously handle. 
Excellent medical batteries that yield 
a liberal profit may now be retailed 
at a price that is within the reach of 
the majority. Portable lamps in or­
namental and simple forms are man­
ufactured expressly for sick-room 
use, and there are clocks with elec­
trical light and alarm attachments ! 
designed to indicate the periods for I 
the administration of medicines, por­
table call-bells and fans and other 
appliances, etc. AH of these are of I 
such a design and their uses are <Jf 
such a character as to make them 
peculiarly suited for sale in dirug 
stores.

The rush of the vacation season is | 
at its height. Every vacationist. I 
needs several drug store articles dur- I 
ing his absence from town. It be­
hooves his town druggist to supply 
him before he goes away; and it pays I 
to call his attention to such needs 
by displaying them. Here -is a sug­

gestion for a display that should 
make sales:

Gather together as many time ta­
bles, route cards, resort folders and 
the like as can be obtained. A trip 
to the railroad station and a few cents 
spent for post cards will bring in 
hundreds. Scatter these; some part­
ly open, some extended and some 
closed, all over the floor of the win­
dow. Intersperse photographs of 
quiet resorts, as well as maps. Ar­
range several traveling bags about 
the window, with a trunk or large 
case in the center if there is room. 
These bags should not be entirely 
closed, and from their interiors 
should protrude brushes, soaps, pow­
ders, razors, anything appropriate 
that the stock will supply. Do not 
get in too many of one article. No 

| traveler buys a dozen hair brushes; 
and five boxes of soap would be 
about all a two-weeks’-off man could 
carry. Do not crowd the display, but 
place in conspicuous positions cards 

¡giving the range in prices of the 
several articles exhibited. A large 
card should set forth the advantage 
of starting forth properly equipped; 

.and another might say something 
about taking along such remedies as 

j the traveler will probably need and 
| also state the willingness of the store 
I to forward any desired medicine.

meg; dissolve, too, 12 pounds of sug­
ar in 6 gallons of water and mix both 
with the juice and alcohol. It is a 
good idea not to mix the entire 
amount of flavoring oils at once, but 
to use half the amount at first, and 
if the mixture is not sufficiently high­
ly flavored, to add from the remain­
der enough to produce the necessary 
effect. P. H. Quinley.

| Formula for Making Blackberry 
Brandy.

j Under the name of “blackberry 
I brandy” two different articles are in 
¡commerce, the one made from the 
j berry, and the other, which is really 
j  more of a cordial, is made from the 
¡root of the blackberry plant. The 
j following is an excellent formula for 
| the first:
Cinnamon ...... t........................2 parts

I Clove ........................................ .. parts
^ ace ......................................... 2 parts
Nutmeg  ................................ 1 part

Mix and powder coarsely, and add 
to 2,000 parts crushed black berries, 
freshly picked and fully ripe. Add 
5-000 parts of alcohol of 05 per cent, 

¡and let macerate together for two 
weeks. At the end of this period 
strain off through woolen, press out, 
and to the colate add 1,300 parts of 
sugar, dissolved in 4-200 parts of rain 
or soft water. Finally add sufficient 
water to bring the whole up to 12,000 
parts.

Another formula ris as follows: 
Crush the berries and strain off the 
juice, and to every 10 gallons of the 
latter add 25 gallons of good whisky 
(or alcohol dilute). Dissolve in a 
small quantity of 95 per cent, alco­
hol, 1 dram each of oil of clove and 
oil of cinnamon and 20 drops of nut-

Formula for Violet Ammonia.
An odor somewhat like that of vio­

lets may be given to ammonia water 
by macerating in it a little powdered 
orris root. The orris imparts also 
a purple color to the ammonia, but 
the liquid, even after close filtering, 
is not bright.

Ammonia water may also be per­
fumed by the addition of violet ex­
tract as prepared for the handker­
chief. About a dram to the pint is 
sufficient. The admixture renders 
the ammonia slightly opalescent. This 
method is rather too expensive, and 
the mixture is usually cheapened, we 
believe, by using ionone, an artificial 
substance having an odor resembling 
that of the violet. According to the 
manufacturers, about one dram of the
10 per cent, solution of this substance 
(this solution is the form in which it 
is furnished) in one pint of deodoriz­
ed alcohol yields a spirit of 
as strong a violet odor as is exhibit­
ed by the customary “triple extract.” 
At the price charged for ionone, the 
spirit so made would cost about $1.50 
per pint, very much less than the real 
violet. The ionone spirit would per­
haps be satisfactory alone in ammo­
nia; for use in the ordinary way it re­
quires sweetening with jasmine, etc. 
Another formula is as follows:
011 orris .................................... .. drs.
Oil bergamot ..............................2 drs.
Alcohol ........................................ 1 pt.
Stronger ammonia water . . . .  .6 pts.
Water, to make ........................ 5 gal.
Green color ...........................enough

Dissolve the oils in the alcohol and 
add to the water and ammonia water 
previously mixed. A green color 
may be imparted by the addition of 
water soluble chlorophyll as found in 
the market. J. Morley.

The Drug Market.
Opium— Is unchanged.
Morphine— Is steady.
Quinine—Is weak.
Citric Acid— Is very firm and tend­

ing higher.
Haarlem Oil— Is lower on account 

of competition among importers.
Menthol— Is very firm and tending 

higher.
Oil Bergamot— Has advanced and 

is very firm.
American Saffron—-Has advanced 

on account of small supply.
Gum Camphor— Is weak and tend­

ing lower.
Quince Seed— Has again declined 

on account of the arrival of more 
stock.

Will Study Alcohol Making.
The profitableness of making alco­

hol out of damaged, unfermemted 
fruit, plants and vegetables possess­
ing saccharine qualities is soon to be 
tested at the United States Depart­
ment of Agriculture under the im­

mediate supervision of Dr. Wiley. It 
is expected that one graduate from 
each agricultural college will be 
present to acquire skill in the produc­
tion of alcohol for agricultural and 
mechanical purposes.

Denatured Alcohol Output.
The production of denatured alco­

hol for the first six months of 1907, 
under the new law covering its man­
ufacture, amounted to 1,774,272 gal­
lons. The supplemental new alcohol 
law will, it is estimated, lead to a 
production of 4,000,000 gallons for 
the calendar year. The operation of 
the law has already reduced the cost 
of wood alcohol from prices varying 
between 60 and 75 cents to 30 cents 
a gallon.

Grand
Rapids
Stationery
Co.
134-136 E. Fulton St.

Grand Rapids, 
Michigan

L o c a l  O p t io n

Liquor
Records

For Use in 

Local Option 

Counties
We manufacture complete 
Liquor Records for use in 
local option counties, pre­
pared by our attorney to 
conform to the State law. 
Each book contains 400 
sheets—200 originals and 
200 duplicates. IP r i c e 
$2.50, including 50 blank 
affidavits.

Send in your orders early 
to avoid the rush.

TRADESMAN COMPANY
ORANO RAPIDS, MICH.
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W HOLESALE DRUG PRICE CURRENT
Acldum

A cetlcum  ............  (A
Benzolcum, G o r .. 700
B oracie ................. ©
Carbollcum  ........  s e a
C itricum  ..............  60©
H ydrochlor ..........  SO
N ltrocum  ............  i d
O xallcum  ............  140
Phosphorlum , dll. 6
Ballcyllcum .........  440
S ulphuricum  . . . .  l% 0
T annlcum  ............  760
T arta ricu m  ........  88 0

A m m onia
Aqua, 18 d o * . . . . .  4 0
Aqua. SO d e g . . . .  s o
C arbonas ..............  180
C hlorldum  ........... ISO

Anlllno
Black .................... S 0002
B row n ..................  8001
Red ........................  460
Tellow .................. S 6008

■aooao
Oubebae ..............  840
Ju n lp e ru s  ............  8 0
X anthoxylum  . . .  800

Balaam um
Copaiba ........  7 0 0
P eru  ...................... 3 7602
T erab ln , C anada 750 
T olu tan  ................  400

C ortex 
Ablea. C anad ian .
Caaaiae ................
C inchona F la v a . . 
B uonym us a t r o . . .  
M yrlca C erlfera ..
P ru n u a  V lrg in l.. 
Qulllala, g r ’d. . .  
S a s s a f ra s . . .po  S6 
U lm us ....................

B xtraotum
O ly cy rrh iia  O la .. 34 
G lycyrrh isa , p o . . 38 
H aem ato x  ..........  11
H aem atox , I s . . . .  13 
H aem atox , Ms . .  14 
H aem atox , )(■ . .  18

F srru
C arb o n a te  Preclp . 
C itra te  a n d  Q ulna 
C itra te  S o lu b le ... 
F errocyan idum  8 
Solut. C hloride . .  
S ulphate, com 'l . .  
Sulphate , oom’l, by  

bbl. p e r cw t. . .  
S ulphate, p u re  . .

F lor«
A rnica .................. 80 0 86
A nthem ia ............ (0 0 60
M atrica ria  .......... SO© 86

Folia
B aro sm a .............. 40 0 46
C assia  Aoutifol.

T lnnevelly  . . . . 180 80
Cassia. A outifo l.. 260 80
Salvia ofllolnalls.

)4s  an d  )4s  . . 180 80
Uva U ral ............ 8 0 10

Qumml 
l e t  pkd ..Aoaola,

A cacia, Snd p k d ..  
A cacia, 8rd  pkd .. 
A cacia, s ifted  s ts . 
A cacia, 464
Aloe B a rb  . . . . . . .  33
Aloe, C ape ..........
Aloe, Socotrl . . . .
Am m oniao ..........  68
A safoetlda ..........  85
Benzolnum  . . . . .  60 
C atechu, i s  . . . .  O
C atechu, V4s . . . .  Q
C atechu, )£s . . . .  o
C om phorae ........  70©
E uphorb lum  . . . .  ©
O albanum  ............  0
Gam boge . . . . p o . . l  360 
Q aulacum  . .p o  86 q
K ino .......... po 46c 0
M astic  ...................  0
M yrrh .......... po  60 0
Opium  .................  6 60 0  6 75
Shellac ................  4 6 0  65
Shellac, bleached 60 0  66 
T ra g a c a n th  ........  7001 00

H erb  a
A b s in th iu m ..........  46 0  60
E u pato rlum  os pk  80
Lobelia ........ os pk  36
M ajorlum  . .o s  pk  38
M entra  P ip . os pk  38
M entra  V er. o s pk  36
Rue ...............o s  pk  80
T anace tu m  . . . . . .  33
T hym us V . .os pk  36

M agnesia
Calcined, P a t . . . .  6 6 0  60 
C arbonate , P a t . .  180  30 
C arbonate , K -M . 1 8 0  30 
C arbonate  ............ 1 8 0  30

Oleum
A bsinth ium  .........4 0006  00
A m ygdalae Dulc. 76 0  86 
A m ygdalae, A m a 8 0 0 0  8 36
Anisi ......................1 6001  70
A u ran ti C o r te x ..!  7603  86
B ergam ii ..............3 7 5 0  4 00
C ajipu tl ................ 86 0  00
C aryophilli ...........1 1001  20
C edar ........ \ ......... 6 0 0  00
C henopadll ..........8 7604  0#
C innam oni ...........1 7 601  86
C ltronella  ............  6 0 0  60
O M liw  Mm  ----- 8 0 0  08

C opaiba .................i  75 0 1
C ubebae .............. 8 1603
Elrlgeron ............2 30503 „„
E vech th itos ........ 1 0001  10
G au ltheria  ........... 2 50 0  4 00
G eranium  . . . . . o x  
Gossippii Sem gal 70 0
H edeom a .............8 000 8  60
Ju n ip e ra  .................  4001 30
iA vendula ............  9003  60
Lim ons ................. 1 3001 40
M entha P ip e r  . . 1  ?5©1 90 
M enta Verid . . .7  00@7 25 
M orrhuae gal . . 1  6001 85
M yrlcla .................3 0003 50
O l iv e ..........................1 00 0  3 00
P lcls L lqu lda . . . .  10 
P icis L lqulda g al. ^  „
R ld n a  ....................  940 1  00
R osm arln l ............... «'
Rosae oz................ 6 601
Succlnl ................. 404
Sabina ....................  904
S anta! ......... .........
S assafras  ................ 904
Slnapls, ess, o s . .
Tlglfi .....................1 104
T hym e ....................  404
Thym e, op t ............  j
Theobrom aa ........  151

Potassium
B l-C arb  ................  15«
B ichrom ate ........  184
B rom ide ..............  184
C arb ......................  124
C hlorate  ........ po. 126
C y a n id e .......................304
Iodide .....................2 50«
Potnasa, B ita r t  p r  304 
P o tass  N itra s  op t 7 0  lO 
P o tass  N itra s  . .  84
P ru ss la te  ............  23 0  26
Sulphate  po ............

Radix
A conttum  ............  20
A lthae ...................  SO
A nchusa ..............  10
A rum  po ..............  1
C alam us ..............  20i
G en tlana  po 16.. 12 
G lychrrh lsa  pv  16 1 6 0  18 
H ydrastis , C anaua 0 2  60 
g y d ra s tls . Can. po 0 2  60

Scillae Co. . .
T o lu tan  ........
P ru n u s  v irg .

Alba.

po.

Hellebore,
Inuia, po 
Ipecac, po ..
Iris  plox . . .
Ja lap a , p r  . .
M aran ta , %s 
Podophyllum
R hel ............
Rhel, c u t ............1 6601 26
Rhel, pv .................. 7501 00
Splgella ................1 4501 60
Sangulnarl, po 18 0  IS
S erp en ta rla  ........  5 00  65
Senega ..................  850  90
Smilax, offl’s H . .  © 48
Sm ilax, M ............  0  25
Sclllae po 45 . . .  20 0  25 
Sym plocarpus . . .  0  26
V aleriana Bng. . 0  26
V aleriana. Ger. . .  15 0  20
Z ingiber a  ...............120  16
Z ingiber J ............  26 0  28

Semen
A nlsum  po 30 . .  O  16 
Aplum  (g rave l’s) 130 15
Bird, I s  ................  4 0  6
C arui po 15 ........  150  18
C ardam on ..........  7 0 0  90
C oriandrum  ........  12© 14
C annabis S a tlv a  7 0  8
Cydonium ............  7601 00
Chenopodium  . . .  25 0  30 
D ipterix  O dorate. 8001 00
Foeniculum  ........  0  18
Foenugreek, p o . . 7 0  9
*jinl ........................ 4 0  6
.Ini, grd. bbl. 2% 8 0  6

Lobelia ................  7 6 0  80
P h a r la rls  C an a’n 9 0  10
R apa ......................  6 0  6
Slnapls Alba ..............  8 10
S lnapls N ig ra  . . .  9 0  10

S p lrltu s
F rum en tl W  D. 2 0002 60
F ru m en ti ............ 1 2501 60
Ju n ip e rls  Co O T  1 6502  00
Ju n lp e rls  Co..........1 7508  60
Saccharum  N  E  1 9002  10 
Spt Vini Galli . .1  7506  50
Vlnl O porto ___ 1 2602 06
Vlni A l b a ...............1 2502 00

Sponges
F lorida sheeps’ wool

ca rr ia g e  ...........3 0003  60
N assau  sheeps’ woo!

carr ia g e  .............3 50 0  3 76
Velvet e x tra  sheeps’ 

wool, ca rr ia g e  ©2 00 
E x tra  yellow sheeps’ 

wool ca rr ia g e  . .  0 1  25
G rass sheeps' wool.

T in c tu res
A nconltum  N ap ’sR 
A nconitum  N ap ’sF
Aloes ....................
A rn ica ..................
Aloes A M yrrh . .
A safoetlda ..........
A trope B elladonna 
A u ran ti C o r te x ..
Benzoin ................
Benzoin Co............
B arosm a ..............
C an th a rid es ........
Capsicum
C ardam on ..........
C ardam on Co. . .
C asto r ..................
C atechu ..............
C inchona ............
C inchona Co. . . . .
Colum bia ............
C ubebae ..............
C assia  A cutifol . 
C assia A cutifol Co
D igitalis ..............
E rg o t ....................
F e rri Chlorldum
G entian  ............
G entian  Co ........
G ulaca ..................
G uiaca am m on ..
H yoscyam us ___
Iodine ....................
Iodine, colorless
Kino ......................
Lobelia ..........
M yrrh ...................
N ux V o m ic a ........
Opll ........................
Opll. cam phorated  
Opll, deo d o rized ..
Q uassia  ................
R h a ta n y  ..............
Rhel ......................
S an g u ln aria  ........
S erp en ta rla  ..........
Strom onlum  . . . .
T o lu tan  ................
V alerian ................
V era tru m  V erlde 
Z ingiber ....................

M iscellaneous

60
50
60
50
60
50
60
50
60
60
50
75
60
75
75

1 00 
60 
50 
60 
60 
60 
60 
60 
50 
60 35 
60 
60 
60 
60 
50
76 
76 
50 
60 
50 
60

1 25
1 00
2 00 

50 
50 
50 
50 
50 
60 
60 
50 
50 
60

0

A ether. S p ts  N it 3f 30 0  85 
A ether, S p ts N it 4f 3 4 0  38 
Alumen, g rd  po 7 3 0  4
A nn etto  ..................  49050
A ntim oni, po . . .  4 0
A ntim oni e t po T  400
A ntlpyrln  ............
A ntlrebrln  ..........
A rgenti N itra s  oz
A rsenicum  ..........  1 00  12
Balm  Gilead buds 6 00  6E 
B ism uth  S N  ..1  7501 92 
Calcium  Chlor, Is @ 8  
Calcium  Chlor. U s 0  1® 
Calcium  Chlor. %s 0  12 
C an tha rld ss, R us. 0  04 
C a p sid  F ru c ’s a f  0  20 
C a p sid  F ru e ’s  po 0  21 
C ap’l F ru e ’s  B po 0  I I
C arphyllus ..........  200 22
C arm ine, No. 40 0 4  25
Cera Alba ...........  50 0  55
C era F lav a  ........  40 0  42
C rocus ..................  3 0 0  35
C assia  F ru e tu s  . .  0  35
C e n tra rla  ............  0  10
C ataceum  ............  © 35
Chloroform  ..........  3 4 0  64
Chloro’m Squibbs 0  90 
Chloral H yd C rss 1 3501 60
C hondrus ............  20 0  25
C lnchonldlne P -W  3 8 0  48 
C lnchonld’e Germ  88 0  48
Cocaine ................2 7002  90
Corks list, less 75%
Creosoti! m ...........  ©
C reta  ........ bbl 75 &
C reta , p re p ........  A
C reta , _preclp........ 9©
C reta. R u b ra  . . . .
C udbear ..............
C uprl Sulph ___
D extrine ..............
Em ery, all N o s..
Em ery, po ..........
E rg o ta  ........ po 65
E th e r Sulph ___
F lake  W h ite  ___
G alla ..........................  0
G am bler ..............  8 0
G elatin, C o o p e r.. ©
G elatin, F re n c h .. 350  
G lassw are, fit boo 75%
^ess th a n  box 70%

Glue, brow n . . . .  1 1 0
Glue w h ite  ..........  15©
G lycerina .............15)4©
G rana P a ra d is i . .  0
H um ulus ..................35®

0
8 0
7 0

600
350
120

ca rr ia g e  
H ard , s la te  u s e . . 
Tellow Reef, fo r 

s la te  u se  ........

Syrup*
A cacia ..................
A u ran ti C ortey .
Z ingiber ..............
Ipecac ....................
F e rri lod  ............
R hel Arom ........
Sm ilax Offi’s  ___
Senega ..................
Sdllae .................

0 1  25 
0 1  00

13 
25 
20

0  26 
.350 60 

© 90
0  90
01 Uw
Ol 16 

6 00  60 
0 80 

9001  00
Indigo ..................... 7501  00
Iodine, R esubl . .3 8503 90
Iodoform  ............ 3 9004  00
L upulin  ................... 0  40
Lycopodium  .......... 7 0 0  76
M a d s  ......................  660  70

H y d ra rg  C h . . .  Mt 
H yd rarg  Ch Cor. 
H y d rarg  Ox R u’m 

0 1  40 H y d ra rg  A m m o'l 
H y d ra rg  U ngue’m 
H y drargy rum  . . . .  
Ichtnyobolla, Am.

L iquor A rsen e t 
H y d ra rg  lod . .  0  36

Llq P o ta ss  A rsin it 10 0  18 
M agnesia, Sulph. . .3 0  6
M agnesia, Sulph. bbl 0  1U 
M annia, S. F. . . .  4 60  60
M enthol ...............3 660 3  85
M orphia, SP& W  3 00 0  3 25
M orphia, SNYQ 3 00@3 25 
M orphia, Mai. . .3  000  3 25 
M oschus C an ton . 0  441 
M yristica , No. 1 . .  3 6 0  
N ux V om ica po 15 0  10
Os Sepia ...................35© 40
Pepsin  Saac, H  A

P  D  Co ............  0 1  eo
P icis L lq N N Mi

gal doz ..............
P id a  L lq q ts  . . . .
P icis Llq. p in ts . .
P il H y d ra rg  po Í0 
P ip e r  N ig ra  po 22 
P ip er A lba po 35 
P ix  B urgum  . . . .
P lum bl A cet . . . .  » .
Pulvis Ip ’c e t Opll 1 30 
P y re th ru m , bxs H  

A P  D  Co. doz. 
P y re th ru m , p v . .  20<
Q uassias ..............  8
Qulna, S P A  W ..-1 8
Q ulna, S G e r........  18
Q ulna. N. Y ..........  18

R ubia T lnc torum  120  14
S accharum  L a’s. 220  26
Salacin ................. 4 5004  75
Sanguis D rac’s  40 0  50
Sapo, W  ...........  13)40 16
Sapo, M ............... 100  12
Sapo, G ...............  © 15
Seidlitz M ix tu re .. 200  22
S inapis ................  © ig
Sinapis. op t ........  0  30
Snuff, M accaboy,

DeVoes ............  0  51
Snuff, S’h DeVo’B 0  51
Soda, B oras ............ 6 0  10
Soda, B oras, po .. .  6© 10
Soda e t P o t 's  T a r t  250  28
Soda. C arb .......1)4® 2
Soda, B i-C arb  . .  3 0  5
Soda. A sh ..........  3 )4 0  4
Soda. Sulphas . .  © 2
Spts. Cologne . . .  ©2 60
Spts. E th e r  Co. 50® 55
Spts. M yrcia ___ 0 2  50
Spts, Vlnl R ect bbl 0  
Spts, VI’l R ect )4 b 0  
Spts. Vl’l R ’t  10 gl © 
Spts, VI’i R ’t  6 gal © 
S trychnia . Crystal 1 10© 1 30
S ulphur S ub l........2 % 0  4
Sulphur, Roll ___ 2)4® 3)4
T am arin d s ........  8 0  10
T ereben th  Venice 28® 30 
T hebrrom ae ...........50© 55

V anilla ................ 9 004
Zinci Sulph . .  7© 3

Oils
W hale, w in ter .
L ard , e x t r a ........
L ard. No. 1 ........  „„
L inseed pu re  raw  42 
Linseed, boiled . . . .4 3  
N ea t’s-foot, w s t r  650 
Spts. T urpen tine

P a in ts  bbl L.
Red V enetian  ..1%  2 0 3 
Ochre, yel M ars 1% 2 ©4 
Ocre. yel B er . . 1 % 2 r 
P u tty , com m er’l 2)4 2)403 
P u tty  s tr ic tly  p r  2)4 3 «  0 3  
Vermilion. P rim e

A m erican ........  18 0  15
Verm illion, Eng. 75® 80 
G reen, P a ris  ...29)4  033)4 
Green. P en in su la r 13®
Lead, r e d ............... 7)4
Lead. W h i t e ..........7 \L
W hiting , w hite S’n 
W hiting  G ilders’
W hite. P a r is  A m ’r  
W h it’g P a r is  Eng.

cliff ...........................©1 40
S haker P re p 'd  . .1  2501 35

V arn ishes 
No. 1 T u rp  Coach 1 10 1 20 
E x tra  Turn. . . .1  60©1 70

Holiday Goods Season of 1908
Our samples of Holiday Goods, books 

and toys for the season of 1908 will be on 

the road very soon. Our line is strictly 

new and up-to-date and embraces the 

very best values of all the leading Amer­

ican and foreign manufacturers.

We have added many radical and 

entirely new features that will greatly 

improve our already popular line.

We shall as usual have our samples 

displayed at various points in the State 

for the convenience of our customers and 

will notify you later of where and when 

our goods will be on exhibition.

Yours truly,

Hazeltine & Perkins Drug Co.

Ask our representative about Touraine Candy.

We still have a good stock of Hammocks and 
will be pleased to receive your orders.

i C H Y Ï R .

Thè Potent»
Palatable Digestive

CARRIED IN STOCK BY DRUG JO B B ER S GENERALLY

Ma n u f a c t u r in g  C h e m is t s ,
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED DECLINED
S p rin g  W h e a t F lo u r  
C heese
W ooden B as k e ts
P ro v is io n s
O a ts

S om e C an n ed  G oods .

Index to M arkets 1 2
By Columns

Col

A m m onia ..........................
Axle G rease ....................  1

Baked B eans ..................  1
B ath  B rick  ....................  1
B luing ................................  1
B room s ..............................  1
B ru sh es ............................  1
B u tte r  Color ..................  1

C andies ..............................  1
C anned Goods ................  1
C arbon Oils ....................  2
C atsup  ...............................  2
C ereals ................................  2
Cheese ................................  2
Chew ing Gum  ..............  3
Chicory ..............................  3
C hocolate ..........................  3
C lothes L ines ................
Cocoa ..................................  3
C ocoanut ..........................  3
Cocoa Shells ......................  3
Coffee ..................................  3
C onfections .........................11
C rackers ..............................  3
C ream  T a r ta r  ..................  4

Dried F ru its  ....................  4
F

F arinaceous Goods . . . .  5
F ish  and O ysters .......... 10
F ish ing  T ackle ..............
F lavo ring  E x tra c ts  . . . .  6
F resh  M eats ....................

G ela tine  ........................
G rain B ags ......................  5
G rains and  F l o u r ............  6

H erbs ..................................  6
H ides a n d  P e lts  ............ 10

J
Je lly  ....................................  6

L
Licorice ..............................  6

M
M atches ............................  6
M eat E x tra c ts  ................  6
M ince M eat ....................  6
M olasses ............................  6
M ustard  ............................  6

N
N u ts  ............., ................... .11

O
Olives ...................    6

P
Pipes ..................................  6
Pickles ................................  6
Play ing  C ards ................  6
P o tash  ........................i . . .  6
Provisions ........................  6

R
Rice ....................................  7

8
S alad  D ressing  ............  7
Salera t  us ..........................  7
Sal Soda ..........................  7
S a lt ................................... .' 7
S a lt F ish  ..........................  7
Seeds ..................................  7
Shoe B lacking ................  7
Snuff ..................................  8
Soap ....................................  g
Soda ....................................  8
Soups ..................................  9
Spices ................................  8
S tarch  ................................  8
Syrups ................................  8

T
T ea ......................................  g
Tobacco .............................. 9
T w ine ................................  9

V
V inegar ..............................  9

W
W icking  ............................  9 !
W oodenw are ....................  9
W rapp ing  P a p e r .............10

Y
Y east C ake .............   10

A R C T IC  A M M O N IA
Doz.

12 oz. ovals 2 doz. bo x . . 75 
A X L E  G R E A S E  

F ra z e r ’s
lib . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 36 
3%Ib. tin  boxes, 2 doz. 4 26 
lOxb. pails, pe r d o z . . . 6 00
151b. pails, p e r  d o z___7 20
251b. pails, per d o z . . .  12 00 

B A K E D  B E A N S
lib . can , per d oz ..........  90
21b. can, per d oz........ 1 40
3fb. can, p er d oz........ 1 80

B A T H  B R IC K
A m erican .......................  75
E nglish  ............................  85

B L U IN G
A rc tic

6 oz. ovals 3 doz. box $ 40 
16 oz. round 2 doz. box 75 

S a w y e r’s  P e p p e r  Box
P e r  Gross. 

No. 3, 3 doz. wood bxs 4 00 
No. 5, 3 doz. wood bxs 7 00 

BROOM S
No. 1 C arpet, 4 sew 
No. 2 C arpet, 4 sew 
No. 3 C arpet, 3 sew 
No. 4 C arpet, 3 sew
P a rlo r  Gem ............
Common W hisk . . .
F an cy  W h isk  ____ _______
W arehouse ..................  3 00

B R U S H E S
S c ru b

Solid B ack 8 in ............  75
Solid Back, 11 i n ........  95
Po in ted  E nds ..............  85

S to v e

2 75 
2 40 
2 25 
2 10 
2 40 

9o 
1 25

No.
No.
No.

No.
No.
No.
No.

S hoe
* .............................. 1 00
‘ ................................1 30
4 ................................1 70
5. ................................1 90
B U TTER  COLOR 

w ., R. & Co.’S 25c size 2 00 
W., R. & Co.’s  50c size 4 00 

CAN DLES
Paraffine, 6s .......................10
Paraffine, 12s  ................ ‘ 10
W icking ........................... ."20

CANNED GOODS 
Apples

31b. S tan d ard s . .  90@1 00
Gallon ...................2 25@2 50

B lackberries
I 1*1- , ....................  1 25@1 75
S tan d a rd s gallons @5 50

Beans
B aked .......................85@ 1 30
Red K idney ..........85 @ 95
S trin g  .......................70@1 15
^ a x  ...........................75@1 25

Blueberries
S tan d ard  ................  1 35
G allon ......................  6 25

Brook T ro u t
2lb. cans, spiced  1 90

Clam s
L ittle  N eck, lib . l  00@1 25
L ittle  Neck, 21b. @1 50

Clam Bouillon
B u rn h am 's  % p t .............1 90
B urnham ’s p ts ....................... 3 60
B urnham ’s q ts ....................... 7 20

C herries
Red S tan d ard s . .  @1 40
W hite ...................  @1 40

Corn
F a ir  ......................  75@ 85
Good ...................... l  00@1 10
Fancy  ....................  1 45

French Peas
Sur E x tra  F ine ............... 22
E x tra  F ine  .........................19
F ine ....................................  15
Moyen ................................  11

G ooseberries
S tan d ard  ...................... 1 75

Hom iny
S tan d ard  ........................  85

. L obster
% lb ........................................... 2 25
1 lb ............................................4 25
Picnic T ails ...................2 75

M ackerel
M ustard , l ib .......................... 1 80
M ustard , 21b.......................... 2 80
Soused, l% Ib .......................... 1 80
Soused. 21b............................2 75
Tom ato, l ib ............................. 1 50
Tom ato. 2tb.............................2 80

M ushrooms
H otels ...........................@ 24
B u tto n s ........................ @ 28

O ysters
Cove, l ib ....................90@1 00
Cove, 21b...................  @1 85
Cove, lib . Oval . .  @1 20

P lum s
P lum s ................... 1 35@2 50

P eas
M arrow fat ..........  90@1 25
E arly  Ju n e  .....1
E arly  Ju n e  Sifted 1 15@1 80

Peaches
P ie  .........................1 00@1 25
No. 10 size can pie @3 0«

P ineapple
G rated  .................  50
Sliced ....................  @2 40

Pum pkin
F air ..............   IS
Good ..........................  90
F an cy  ........................ 1 00
Gallon ........................  2 50

R aspberries
S tan d a rd  ..............  @

Salm on
Col’a  R iver, ta ils  1 96Hi 2 « 
Col’a  R iver, fla ts 2 26(0)2 
Red A laska . , . . 1  45@1 50
P ink  A l a s k a ........ 1 00@1 10

S ardines
D om estic, %s ___ J%@ 4
D om estic, % s . . . .  @ 5
D om estic, M ust’d  6%@ 9 
C alifornia , % s . . . l l  @14 
C alifornia , % s . . . l ?  @24
F rench , %s ...........7 @14
French , % s .........18 @28

S hrim ps
S tan d a rd  .............. 1 20@1 4u

Succotash
Flair ........................  85
Good ......................  1 00
F an cy  .................... 1 26@1 40

S traw b erries
S tan d ard  ......................
F an cy  ............................

T  om atoes
F a ir  ......................  95@1 00
Good .......................  @1 10
F an cy  ....................  @1 40
G allons ................  @2 75

CARBON OILS 
B arrels

Perfec tion  ............  @10'.
W ater W h i t e ___ @10
D. S. G asoline . .  @15
G as M achine . . . .  @24
Deodor’d N ap ’a . .  @13
C ylinder .................29 @34%
E ngine .................. 16 @22
Black, w in te r ___ 8% @10

C ER EA LS 
B reak fas t Foods 

B ordeau F lakes, 36 lib . 2 50 
C ream  of W h ea t 36 21b 4 50 
E gg-O -See. 36 p k g s ...2  85 
Excello F lakes, 36 lb. 4 50
Excello, la rge  pkgs____ 4 50
Force, 36 2 lb................ 4 50
G rape N u ts, 2 doz........2 70
M alta  C eres, 24 lib . . .2  40
M alta  V ita. 36 l ib ........2 85
M apl-F lake, 36 lib . ..4  05 
P lllsb u ry ’s  Vitos, 3 doz 4 25
R alston, 36 21b.................. 4 50
S unlight F lakes, 36 lib . 2 80 
Sunlight F lakes, 20 lgs 4 00
Vigor, 36 pkgs...................2 76
Voigt C ream  F la k e s . . .4 50
Zest, 20 21b........................ 4 10
Zest, 36 sm all pk g s........2 75

Rolled O ats
Rolled A vena, bbls. ..6  50 
Steel Cut, 100 lb. sks. 3 35
M onarch, bbl....................6 25
M onarch, 90 lb. sacks 2 90
Q uaker, 18-2 ...............1 50
Q uaker, 20-5 .............. 4 65

C racked W heat
B ulk .................................  3%
24 2 lb. packages ........3 50

C A T b u K
Colum bia, 25 p t s ..........4 15
S n ider 's  p in ts  2 26
S nider’s  % p in ts  ........1 35

C H E E SE
Acme ....................  @12%
E lsie  .................... . @12
Gem .................... .. @13%
Jersey  ....................  @12%
R iverside ............  @13
W a rn e r’s ............  @13
Springdale  ..........  @12
B rick  ....................  @15
Leiden ..................  @15
L im b u rg er ..........  @19
P in e a p p le .............. 40 @60
Sap S a g o ..............  @22
Sw iss, dom estic  . .  @16

w lss, Im ported . .  @20 *•

CH EW IN G  GUM 
A m erican F lag  Spruce 55
B eem nn’s Pepsin ..........  55
Adam s Pepsin ..............  55
B est P epsin  ..................  45
B est Pepsin , 5 b o x e s ..2 00
B lack Ja c k  ....................  55
L arg est Gum M ade . .  56
Sen Sen .......................    55
Sen Sen B reath  P e r ’f 1 00
L ong Tom  ......................  56
Y ucatan  ..........................  55
H op to  It ........................  65
S pearm in t ......................  65

CHICORY
Bulk .....................     6
Red ...................     7
E agle ...... . .................  5
F ra n c k ’s ...........................  7
Schener’s ..........................  6

CHOCOLATE 
W alter B aker & Co.’s

G erm an Sw eet ............ 26
P rem ium  ........................  3s
C aracas .......................... 31

W alter M. Lowney Co.
P rem ium , %s ............. 32
Prem ium , %s .............  32

COCOA
B ak er's  .......................... 39
Cleveland . . . 1 ..............  41
Colonial, %s ................  35
Colonial. %s ................  33
E pps ................................ 42
H uyler ...........    45
Lowney. %s ...............  36
Lowney, %s ............... 36
Lowney. %s ............... 36
Lowney, la  .............   40
Van H outen , %s ........  12
Van H outen , ........  20
Van H outen , %s ..........  40
Van H outen , Is ...........  72
W ebb ......................  35
W ilbur, %s ........   39
W ilbur, %s ............... 40

COCOANUT
D unham  s %s & %s 26%
D unham ’s %s .............. 27
D unham 's %s ...............2*
Bulk ..................................12

C O FFE E
Rio

Common ...................10@13%
F a ir  ....................................14%
Choice ...............................16%
F ancy  ................................20

Santos
Common ....................12@13%
P a ir  .............................14%
Choice .............................. 16%
F an cy  ................................19
P eab erry  .........................

M aracaibo
F a ir  ................ ................ 16
Choice ........ ..................... 19

Mexican
Choice  16%
F an cy  ..............................19

G uatem ala
Choice ...............................15

Ja v a
A frican  .............................12
Fancy  A frican ..............17
O. G.....................................26
P. G..................................... 31

Mocha
A rab ian  ............................21

P ackage
New York B asis

A rbuckle .........................16 00
D ilw orth .........................14 75
Je rsey  ...............................15 00
Lion ................................ 14 50

M cLaughlin’s XXXX 
M cLaughlin 's XXXX sold 

to  re ta ile rs  only. Mail all 
o rders d irect to W. F. 
M cLaughlin & Co.. C hica­
go.

E x tra c t
Holland, % gro boxes 95
Felix. % gross ...............1 15
H um m el's  foil, % gro. 85 
H um m el's tin . % gro. 1 43 

CRACKERS.
N ational B iscuit C om pany 

B rand  
B u tte r

Seym our, Round ........ 6
N. B. C., S quare ..........  6

Soda
N. B. C Soda ..............  6
Select Soda ..................  8
S ara to g a  F lakes ...........13
Z ephyrette  .......................13

O yster
N. B. C., Round ..........  6
Gem ................................... 6
F au st, Shell ..................  7%

Sw eet Goods.
A nim als ............................10
A tlan tic , A ssorted  ___ 10
B rittle  .............................. 11
C adet ................................  8
C am paign Cake ...........10
C artw heels ......................  8
C assia Cookie ................  9
C avalier Cake ........... ..14
C u rran t F ru it  B iscuit 10
C racknels ........................16
Coffee Cake. pi. o r Iced 10 
C ocoanut Taffy B a r . .  12
C ocoanut B a r ...............10
C ocoanut D rops ...........12
C ocoanut H oney Cake 12 
C ocoanut H on F in g ers  12 
Cocoanut H on Ju m bles 12 
C ocoanut M acaroons ..18
Dandelion .........................10
D inner B iscuit .............20
D inner Pail Cake ___ 10
Dixie S ugar Cookie . .  9 
F am ily  Snaps ..............  8

Fam ily  Cookie ............  8
F an cy  G inger W afer 12 
F ig  Cake A ssorted  . . .  12
F ru it  N u t Mixed .........16
F rosted  Cream  ............  8
Frosted  H oney Cake ..12 
F lu ted  Cocoanut B ar 10
G inger Gems ................  8
G inger Gems, Icod___ 9
G raham  C rackers ___8
G inger N u ts  ..............  10
G inger Snaps N. B. C. 7 
G inger Snaps Square 8 
H ippodrom e B ar . .  10
Honey Cake, N. B. C. 12 
llonc.v F lneers. , \ s )•»
H oney Jum bles . . . .  |v 
H oney Jum bles, Iced lz
H oney F lake  . .........  ..12%
H ousehold Cookies . . .  8 
Household Cookies Iced 8 
Iced Honey C rum pets 10
Im perial ..........................  g
Je rsey  Lunch ................  g
K ream  K lips ................ 20
Lem  Yem ......................
Lem on Gems ...............  10
Lem on B iscuit Square 8
Lemon W afer ..............  jg
Lem ona ...................._ g
Log Cabin Cake ........... 10
L u sitan ia  Mixed . .  11
M ary Ann ................... "  g
M arshm allow  W aln u ts  ’ 16
M ariner ....................
M olasses C akes .’.7 .7 .“  8 
M olasses Cakes. Iced 9
M ohican ...............   j j
N abob Jum ble . . . . I I !  14 
N ew ton •* .*« .,* .« . 4 # 
O atm eal C rackers 7 . 7  8
O range Gems ............... | 8
Oval S ugar Cakes ____ 8
Oval Sugar Cakes A st. 9 
P enny  Cakes, A ssorted 8
Picn ic  Mixed ............. HMt
P retzels, H and  M d ....  8 
P re tze le ttes, H and  Md. 8 
P re tze le ttes , Mac. Md. 7%
R aisin Cookies ............  8
R avena Jum bles ........  12
Revere, A ssorted  . .  14
R ube ..................................  g
Scalloped Gems .......... io
Scotch Cookies ............ io
Snow C reanls ..............16
Spiced H oney N u t s ___12
S ugar F in g ers  ........  12
Sugar Gems ..............  g
S u ltana  F ru it  B iscuit 16 
Sunyside Jum bles . . . . 1 0
Spiced G ingers ..........  9
Spiced G ingers Iced ..10
S ugar Cakes ..................  g
S ugar Cakes, Iced . . . .  9 
S ugar Squares, large o r

sm all ............................  g
Superba .................   8
Sponge Lady F ingers 25
S ugar Crim p ...................g
Sylvan Cookie ...............12
V anilla W afers .............16
V ictors ...........................  12
W averly  . . . . . . . . . .  7 . .  8
Z anzibar .......................... ‘ 10

In -e r Seal Goods 
. P e r  doz.

A lbert B iscuit ...............1 00
A nim als ....................... . . 1  00
A rrow root B iscu it . . . 1  00 
B u tte r  T hin  B iscu it ..1  00
B u tte r  W afers .............1 00
Cheese Sandw ich .........1 00
Cocoanut D ain ties . . . . 1  00
F a u s t O yster .................l  00
F ig  N ew ton ...................1 00
F ive O’clock T ea . . . . 1  00
F ro ta n a  ............................1 00
G inger Snaps, N. B. C. 1 00 
G raham  C rackers . . . . 1 0 0
Lem on Snap ................  50
London Cream  B iscuit 1 00 
M arshm allow  D ainties 1 00
O atm eal C rackers ___ 1 00
O yste re ttes ....................  50
Old T im e S ugar Cook. 1 00 
P re tze le ttes, Hd. Md. . ,1  00
Royal T oast ................ „1  00
Saltine ..............................l  00
S ara to g a  F lakes ___ .'1 60
Social T ea B iscuit ___ 1 00
Soda, N. B. C...................1 00
Soda, Select ...................1 00
S ugar C lusters .............1 00
Su ltana  F ru it B iscuit 1 50
U needa B iscuit ............  50
U needa J in je r  W ayfer 1 00 
C needa Milk B iscuit . .  50
V anilla W afers  ...........1 00
W a te r  T h in  ...................1 00
Zu Zu G inger Snaps 50
Zw ieback .........................1 00
In Special Tin Packages.

P e r  doz.
F estino  ..........................  2 50
N abisco ........................  2 50
N abisco ........................ 1 00
C ham palgne W afer . .  2 50 

P e r tin  In bulk.
Sorbetto  ........................  1 00
N abisco ........................  1 75
Festino  ..........................  1 50
B en t's  W ate r  C rackers 1 40 

Holland Rusk
36 packages ...................2 90
40 packages ...................3 20
60 packages ...................4 75

CREAM TARTAR
B arre ls  o r d rum s ...........29
Boxes ....................................30
S quare can s ...................... 32
F an cy  paddies . . . . . . , , , 3 6

D R IE D  R F U IT S  
„  A pple»
Sundried ..............
E vap o ra ted  ................@ 9
„  ... . ApricotsC alifornia .....................@13

C itro n
C orsican ..............  @20

C u r ra n ts
Im p’d 1 lb. Pkg. 8%@ 9 
Im ported  bulk . . 8%@ 8% 

P ee l
Lem on A m erican ......... 15
O range A m erican  . . .  .14 

R ais in s
London L ayers, 3 cr. 
I.ondon L ayers, 4 c r  
C luster, 5 crow n 
Loose M uscatels, 2 cr.
Loose M uscatels, 3 cr. 7 
Loose M uscatels, 4 c r 8 
L. M. Seeded 1 lb. 7@ 9 

allTorm a P ru n e»

.2 26

loo 
90-100 
80- 90 
70- 80 
60- 70 
50- 60 
40- 50 
30- 40

251b. boxes.
251b. boxes..@  4% 

boxes. .@ 5 
boxes. ,@ 5% 
boxes. .@ 6 
boxes..@  6% 
boxes..@  7% 
b o x e s ..®  8%

251b.
251b.
251b.
251b.
251b.
251b.

No.
No.
No.

No.
No.

%c less In 50tb. cases 
FARINACEOUS GOODS 

. B eans
Dried L im a ............  g i
Med. Hd. P k ’d ........." 2  7
B row n H olland .......... ..

F arin a
77 Packages .l  5
Hulk, per 100 lbs ........ 3 3
-,1 , _ H om inyFlake, 50 lb. sack  .l  o
P earl, 100 lb. sack  _2 0
P earl, 200 lb. sack  . . .  4 01
M accaronl and V erm icell 
Dom estic, 10 lb. box . .  6 
Im ported, 25 lb. box . . . 2 5 

P earl Barley
Common ........................  3
C hester ..........................  3 0,
E m pire ..........................  3 6!

P eas
Green, W isconsin, bu ..2  5i
Green, Scotch, b u ........2 7i
Split, lb ............................... 0,
„  Sago
E a s t In d ia  ................ .. |
G erm an, sacks ............ g
G erm an, broken p k g ... 

Tapioca
Flake, HO lb. sa ck s  . .  6 
Pearl, 130 lb. sack s . .  6
P earl. 24 lb. p k g s ..........  ly.
FLAVORING EX TR A C1 

Foote f t  Jen k s 
Colem an B rand  

Lem on
2 T erpeneless . . . .  7|
3 T erpeneless  1 7(
8 T erpeneless . . . . 3  0<

V anilla
2 H igh  C lass  1 2<

„  4 H igh  C lass ............ 2 0<
No. 8 H igh  C lass ............ 4 0<

Ja x o n  B rand  
V anilla

2 oz. Full M e asu re . . . . 2 11 
4 oz. Full M e asu re . . . . 4 (K 
8 oz. Full M easu re . . . . 8 0( 

Lem on
2 oz. Full M easure . . . 1  2f 
4 oz. Full M easu re . . . . 2 4< 
8 oz. Full M e asu re . . . . 4 5( 

Je nn ings D. C. Brand. 
T erpeneless E x t. Lem on

, r „ „  . DozNo 2 P anel ....................  75
No. 4 Panel .................. . . j  ¿(
No. 6 P an e l .................... 2 0<
T aper P anel ...................1 5(
2 oz. Full M eas...............1 2i
4 oz. Full M eas...........2 0(

Je nn ings D. C. B rand 
E x tra c t  V anilla

No. 2 P anel ................... A°2i
No. 4 P anel .................... 2 0(
No. 6 P anel .................... 3
T ap er P anel ............... 7.2 0<
1 oz. Full M eas..............  91
2 oz. Full M eas............ 1 8(
4 oz. Full M eas............ 3
No. 2 A ssorted  F lavors 1 0<

GRAIN BAGS 
Vmoskeag. 100 in bale 19 
A m oskeag, less th a n  bl 19 Li 

GRAIN AND FLOUR 
kt W heatNew No. 1 W h i t e ........  9]
New No. 2 Red ............  81

w in te r  W h ea t F lour 
Local B ran d sP a te n ts  .............................5 5 ,

Second P a te n ts  .............5 2i
S tra ig h t ............................6 0(
Second S tra ig h t ...........4 7«
Clear ..................................   o<

F lour in barre ls, 26c Dtn 
barre l additional.
W orden G rocer Co.’s  Bran«
Q uaker, pap er ...............4 61
Q uaker, clo th  .................4 8<

W ykes f t Co.
Eclipse ...............................4 gi
K ansas H ard  W h ea t Floui 
Fanchon, %s clo th  . . . 5  81 

Judson  G rocer Co. 
G rand R apids G rain  & Mill 

lng Co. B rands.
W izard, asso rted  .........4 41
G raham  .............................4 41
B uck w h ea t .....................6 71
Bye .....................................4 71

a

*

*

* 1



M I C H I G A N  T R A D E S M A N 29
6

S p rin g  W h e a t  F lo u r  
Koy B aker s B ranu 

Golden H orn, fam ily  6 00
Golden H orn, b a k e r’s . . 5 9o
D uluth Im perial ..........6 30
Ju dson  G rocer Co. a in « . 
C eresota, f t s  ...................6 60
Ceresota, 
Ceresota, 
Demon & 
W ingold, 
W ingold, 
W ingold,

f ts
f t s

. . .6  40 
i ..6  30

W heeler a Brano
f ts

f ts

%

. . . 6  1 

. . .6  05 

. . .5  95

..31 60 
.31 00 

.. .30 00

90

W orden G rocer Co. a B ra no
L aurel, Vis clo th  ___ 6 20
L aurel, Vis clo th  ___ 6 10
L aurel, Vis&Vis p ap er 6 0u
L aurel, Vis clo th  ___ 6 00

W ykes & Co.
Sleepy Eye, Vis c lo th . . 6 10 
Sleepy Eye, Vis c lo th . . 6 00 
Slepy Eye, Vis c lo th . .5 90 
Sleepy Eye f t s  p aper. .5 90 
Sleepy Eye, Vis p a p e r . .5 90 

Meal
Bolted ............................  3 75
Golden G ranu la ted  . .  3 85 
St. C ar F eed screened 31 50 
No. 1 Corn an d  O ats 31 50
Corn, cracked  .............30 50
Corn Meal, coarse ..30 5u 
W in ter W h ea t B ran  25 00
M iddlings .......................26 00
Buffalo G luten F eed 30 00 

D airy Feeds 
W ykes & Co.

O P  L inseed Meal 
C ottonseed Meal .
G luten F eed ..........
M alt S p rou ts ...............23 00
B rew ers G rains .........27 00
M olasses Feed ...........24 Oo
H am m ond D airy  Feed 24 Ou 

O ats
M ichigan carlo ts .............61
Less th an  carlo ts  .......... 63

Corn
c a r lo ts  .................................s i
L ess th a n  carlo ts ..........83

H ay
No. 1 tim o thy  carlo ts  10 00 
No. 1 tim othy  ton lo ts 11 00 

H ER B S
Sage ..................................  15
H ops ................................
L aurel L eaves ..........
Senna L eaves ............

HORSE RADiSH
P e r  doz.............................

JE L L Y  
5 lb. pails, p e r  doz.. .  2 35

15 lb. pails, per pail . .  55
30 lb. pails, per pail . .  98

LICORICE
P u re  ...................................  30
C alabria  .............   23
Sicily ..................................  14
Root .................................... 11

M ATCHES 
C. D. C rittenden  Co. 

N oiseless T ip . . .4  50(y/4 75 
MOLASSES 

New O rleans
F ancy  Open K ettle  . . . .  40
Choice ...........    35
F a ir  ....................................  20
Good ...................................  22

H alf b arre ls  2c e x tra  
MINCE MEAT

P er case ................ ......... 2 90
MUSTARD

Vi tb., 6 lb. box ............  18
OLIVES

Bulk, 1 gal. kegs 1 20@1 40 
Bulk, 2 gal. kegs 1 1001 30 
Bulk, 5 gal. kegs 1 0001 20
M anznilla, 3 oz.............. 75
Queen, p in ts  ..................2 50
Queen, 19 oz................... 4 50
Queen, 28 oz.................... 7 00
Stuffed, 5 oz ..................  9o
Stuffed, 3 oz.................... l  45
Stuffed, 10 oz.................. 2 40

P IP E S
Clay, No. 216 per box 1 25 
Clay, T. D., full count 60
Cob ..................................  90

PIC K LE S 
Medium

B arrels, 1,200 c o u n t___8 50
H alf bbls., 600 c o u n t . . .4 76 

Small
H alf bbls., 1,200 count 5 70 

PLAYING CARDS
No. 90 S team boat ........  85
No. 15, R ival, a sso rted  1 25 
No. 20 Rover, enam eled 1 50
No. 572, S p e c ia l ...............1 75
No. 98 Golf, sa tin  fin. 2 00
No. 808 Bicycle ...........2 00
No. 632 T o u rn ’t  w hist 2 25 

POTASH 
48 can s in case

B a b b itt’s  ...........................4 00
B arreled P ork

M ess ...............................17 50
Clear B ack .................17 50
S hort Cut ................... 17 00
S hort C ut C ear ....... 17 00
Bean ............................  14 75
B risket, C lear .............15 25
■Pig ...................................18 00
C lear F am ily  ............14 75
_ Dry S a lt M eats
S. P. Belies ..................10 ft
Bellies ............................
E x tra  S ho rts  ................  9%

L ard
Com pound ....................  s f t
P u re  in tierces .............10%
80 Tb. t u b s . ..  .advance  ft 
60 Tb. tu b s . . .  .ad vance  f t

50 lb. t i n s . . .  .advance  
20 Tb. pails. .. .advance  

Smoked M eats 
H am s, 12 lb.' average . ,13ft 
H am s, 14 tb. a v e ra g e .. 13ft 
H am s, 16 1b. av e ra g e ..1 3 ft 
H am s, 18 Tb. a v e ra g e .. 13%
Skinned H am s ............1414
H am , dried beef se ts . 20 
C alifornia H am s ..  9
Picnic Boiled H am s ..14
Boiled H am s .................22
Berlin H am . pressed 9 
Minced H am  ..............  9
Bacon ................  12f t  016in t v __ « ’«*'■ 10

2 >- p a ils -----advance
5 lb. p a i l s . . .  .advance *
8 Tb. p a i l s . . .  .advance  1 

Sausages
Bologna .................
L iver ..............  ..........  7
F ra n k fo rt ...... .................  i
vea l ............. ; ; ; ; ; ; .........."
Tongue ...................... "  * * 7
H eadcheese ..........7 7 7  7
_  „ Beef
E x tra  M ess ........  9 76
Boneless ................7  713 50
Rump, new ...................17 00
,, , , .  P ig ’s F eet
% bbls............................... 1 00
Vi bbls., 40 lb s................ .'1 so
*  bbls...............................:.3  80
1 bbl- ‘ .................................. 00

T ripeK its, 15 tbs. . r r  
Vi bbls. 40 tbs. .
Vs bbls., 80 tbs. .

C asingsHogs, p e r  tb ...................
Beef, rounds, se t . . .
Beef m iddles, s e t . .
Sheep, p er bundle . . . .  
o „y n co lo red  B u tterlne
»olid dairy  ..........10 0 12
C ountry  Rolls ..lO f t0 1 6 f t  

Canned M eats
Corned beef, 2 tb ...........2 5o
Corned beef, 1 tb ........... l  50
R oast beef, 2 tb ........ 2 50
R oast beef, 1 tb.
P o tted  ham , Vis
P o tted  ham , Vis

. 70 

.1 50 

.3 00

. 30 

. 16 

. 40 
90

. . .1  50
----  45

45P o tted  ham , f t s ..........  85
Deviled ham , Vis ..........
Deviled ham , f t s ........
P o tted  tongue. Vis . . . .  
P o tted  tongue, f ts  • •
_  R IC E
f a n c y  ...................... 7 y
^ P a n  .......................5%@

„  , S A b A D  D R E S S IN G  
Colum bia, f t  p in t . . . , 2  25
Columbia, 1 p in t ...........4 00
D urkee’s, large, 1 doz. 4 50 
D urkee s  sm all, 2 doz. 5 25 
Snider s  large, 1 doz. 2 35 
Snider s sm all, 2 doz. 1 35 

S A L E R A T U S  
P acked  60 tbs. in box. 

A rm  ,and H am m er . . .  .3 10
D eland’s ............................ .. 0o
D w ight’s  Cow ...............3 15
L. P ..............................  3 00
W yandotte. 100 % s ”7 3  00 
„  S A L  SODA
G ranulated , bbls

10 lb s .....................1 12
8 tb s ..................... 92

. S E E D S
A nise ..........................
C anary , S m yrna . . . .
C araw ay  ................... "
Cardam om , M alabar 1 00
Celery .............................  15
Hem p. R ussian  ........  414

Bird ..............  4

10
4ft

10

Mixt
M ustard, w hite 
Poppy ................

S H O E  B L A C K IN G  
H andy Box, large 3 dz 2 50
H andy  Box, sm all ___l  25
B ixhy s  Royal Polish 85 
M ille rs  Crown P o lish .. 85 

S N U F F
Scotch, in b la d d e r s ........ 37
M accaboy, in j a r s . . . .  '35 
h rench R appie in J a r s . . 43 

,  SO A P 
J. S. K irk  & Co. 

A m erican Fam ily  . . .  4 00 
n n S£ y Bjamond.oO 8 oz2 80 D usky D n d , 100 6 oz. 3 80 
Ja p  Rose, 50 b ars  . . . . 3  75 
Savon Im perial . .  3 cn
w h ite  R ussian  ::3  io
Home, oval b a rs  ...........3 50
S atinet, oval ___ 2 15
Snow herry, 100 cakes '4 00 

P ro c to r  & G am ble CoLenox ..............  0 9c
Ivory, 6 oz. . . . . . ‘ .*‘77*4 00 
Ivory, 10 oz....................... ¿ 7 5
o m r  • • • • • * « . . .  q  g c

L A U T Z  B RO S. *  CO.
Acme, 70 b ars  .............3 60
Acme, 30 b ars  ........  4 «0
Acme, 25 bars ..........  4 XX

100 cakes .........3 50
Big M aster. 70 bars . .2  90 
M arseilles, 100 cakes . .5 80 
M arseilles, 100 cakes 5c 4 00 
M arseilles, 100 ck to ile t 4 00 
M arseilles, f tb x  to ile t 2 10 
n  j  A "  B. VVrlsleyGood C heer ............  4 9 «
Old C ountry  .........................^

S oap  P o w d e rs  
L au tz  Bros. & Co

Snow Boy ............  4
Gold D ust, 24 larg e  4 611 
Gold D ust, 100-5c . . l i t  00

9
P u r e  C an eF a ir  ................................  16

.................... 20Choice ............................  25
T E A

„  .  J a p a n
Sndried. m edium  ..............24
Sundried, choice ..........  32
Sundried, fancy . .  
R egular, m edium  ..
R egular, choice ___
Regular, fancy  ........

B asket-fired , choice 
B asket-fired , fancy

..24 

..32 

. .86

Nibs 
liftings

.38

.43
........22024

901*

K irkoline, 24 4 Ih ®
P earlln e  ........ ..............»

85
G ranulated , 100 lbs. cs. 1 00

100
60
28
56
28

Lump, bbls........................  „„
Lump, 145 tb. k e g s ___ 95

SALT
Common G rades

3 tb. sacks ............2 25
5 tb. sacks ......... 2 15
10 f t tb. sacks ___2 00
lb. sacks ................  32
lb. sack s ................  17

W arsaw
56 tb. d a iry  in drill bags 40 
38 lb. da iry  in drill bags 20 

Solar Rock
56 lb. s a c k s ......................  24

Common
G ranulated , fine ............  80
Medium, fine ..............  85

SA LT FISH  
Cod

L arge whole . . . .  @ 7
Sm all whole ___ @ 6%
S trips o r bricks . .7ft@ 10ft
Pollock ....................  @ 5

H alibut
S t r i p s ................ - ..........  13
C hunks ...........................  13

Holland H errinq
Pollock ..............  @ 4
W hite H p. bbls. 7 50@9 00 
W hite  Hp. ftb ls . 4 00@5 00 
W hite  Hoop m chs. @ 75
N orw egian ......................
Round, 100 tb s............. . .3  75
Round, 40 tb s........................1 90
Scaled ..............................   13

T rou t
100 tb s................ .7 50
40 lbs......................... 3 25
10 tb s....................  90
8 lb s ..................... 75

Mackerel
Mess, 100 tb s........................15 00
Mess. 40 tb s.............................6 20
Mess. 10 lb s........................... l  65

8 tbs............................. 1 35
100 tb s............... 14 00
40 tb s......................... 5 80
10 tb s ......................... l  65
8 tb s........................... 1 35

W hitefish 
No. 1 , No. 2 

........ 9 75

Soapine
80 

3 75 
10B a b b itt’s  1776 7  i 7 ........3 7c

K ostine  ...........  53 50 
70 
80

No.
No.
No.
No.

Mess, 
No. 1, 
No. 1, 
No. 1 , 
No. 1 .

A rm our’s  ............  «
W isdom  ........ * * *' "2
T . S o ap  C om p o u n d s
Johnson  s  F ine ........  5 10
Jo h n so n ’s X X X  ......... [4 «6
N ine O’clock ................  3
R ub-N o-M ore ............... *3 75

_  S co u rin g  
E n ° ch  M or* a n  s  Sons.Sapolio, g ross lo ts ___ 9 00

Sapolio. h a lf g ro  lo ts 4 50 
Sapolio, single  boxes . . 2 25
Sapolio, h and  ............  2 05
a««u rine M anufac tu rin g  CoScourine, 50 c a k e s ........ 1 so
Scourine, loo c a k e s . . .  3 go 
_  SODABoxes ............
K egs, E n g lish  7 7 7 .........ia?

S P IC E S  "
. . .  , W ho le  S p icesAllspice ............................  12

Cassia, C hina in m ats. 
Cassia, C anton .
Cassia, B a tav ia , bund. 
Cassia, Saigon, broken, 
c a ss ia , Saigon, in rolls 
Cloves, A m boyna 
Cloves, Z anzibar
M ace ........................
N utm egs, 75-80*7.7.’*!* 
N utm egs, 105-10 . . .  . * 
N utm egs, 115-20

G unpow der
M oyune, m edium  ...........39
Moyune, choice . . .  33
Moyune. fancy ..........7  40
Pingsuey, m edium  . . . .3 9
Pingsuey, choice .........39
Pingsuey, fancy  ........... 49

Young Hyson Choice ..........  ...
F an cy  .............. .7 .7 .7731 ,

Oolong
Form osa, fancy ...........4*
Amoy, m edium  . . . . . 7 3a 
Amoy, choice .................33
», English B reak fas t Medium ............
Choice ................ 7 .7 .7 .7 .30^ a n c y  ................................4#
_  . India-
Ceylon, choice ...............33
F an cy  ............................. .'43

TOBACCO 
r . * ... Fin® C utC adillac ....................  c4
Sw eet Loxna . .   34
H iaw ath a . 51b. "pails 7  56 
T elegram  .......... . . ..........3$
P ay  C ar 33P ra irie  Rose . . . "  4 9
P ro tec tion  . . .  .......... 2«
t T«-* B urley  • —  7 7 7 4 4......................

P lu g
.31Red Cross

P alo  ..............
H iaw a th a  . .  ................... ¿1
K y l o .................. ................. i i
B a ttle  Ax . . . 7 7 7 7  "3 7  

33 
37

Pepper, S ingapore, blk. 
1 epper, Singp. w h i te . . 
PetiDer. shot

tbs.
tbs . .5 26

Fam  
3 50 
1 90

12 
16 
28 
4b 
55 
22 
16 
55 
35 
25 
20 
15

I __   25epper, sh o t ..................  17
P u re  Ground In Buik

Allspice ............................  16
Cassia, B a ta v ia  ...........   28
Cassia, Saigon ..............  55
Cloves, Z anzibar . .  24
Ginger, A frican  .........   15
Ginger, Cochin ............  18
Ginger, Ja m a ica  .....  25
M ace ............................  fi5
M ustard  ........ . .7 .7 .* . 18
Pepper, Singapore, blk. 17 
Pepper, Singp. w h ite .. 28
Pepper, C ayenne .......  20
SaEe ....................................  20

S T A R C H  
C orn

K ingsford, 40 lbs. . .  TV.
M uzzy, 20 l i b s ........  5
Muzzy, 40 l ib s .......... 43/

G loss -
K ingsford

Silver Gloss, 40 lib s  
S ilver Gloss, 16 3tbs.
Silver Gloss, 12 61bs.

Muzzy
48 lib  packages ...............434
fjj bib. packages ........... i4%
12 6tb. packages .............5%
50 tb. boxes ............  33?

SYRUP«»
_  C orn
B arre ls  ......................  ««.
H alf B a rre ls  .......... l ! 7 7 l l
801b. can s f t  dz. In cs 2 00
12iS- cans & dz- in cs- 1 9 5ft s  i 25 «¡¡85; 38SS31

7%
6%
8ft

A m erican E agie 
S tan d ard  N avy
S pear H ead, 7 o z . . ........47
S pear H ead. 14% oz i i  
Nobby T w ist 35
Jo lly  T a r ........ 7 7 7  ™
Old H o n e s ty ........  ’ 43
Toddy ..........  ..........»p ...........................
P ip e r  H eldsick  7  7 .7  "  e l
Boot Ja c k  ..........  " e g
H oney Dip T w ist * .* .*.* .*40 
B lack S tan d ard  . . .  40
C a d il la c ........  " I n
F o r g e ................ 7 ..............IV.58d?..TI?.:.:::::::::8
G rea t N avy  ........ I ! I !! 36
Sw eet C oren0k,.n ? . 34

W arp ath  ........  *>........o«
Bamboo, 16 oz. 7 ........
i  x  l , s ib .......... . 7 7 7 7 2 “

L ’ J 6 o z- Palls 7 s iH oney Dew ............  A
Gold Block ........  ’ 40
F lagm an  ................7  7  7 oChipS on
Kiln D ried . . . ! ! ! . !  21
D uke’s M ixture 7 7 7 4 0  
D u k e s  Cameo . . .  ’ 43
M yrtle N avy ......... 7 7 .4 4

oz- - .7 3 9  Yum, Yum, lib . pails 40 Cream  .................. ..
Corn Cake, 2% oz ..........26
Corn Cake, lib . . .  22
Plow  Boy, 1 % oz.. .7 3 9
Plow  Boy, 3V6 oz......... 39
Peerless, 3V6 oz...............35
P eerless 1 % oz................ 38
A ir B rake  ..........  9«
C ant Hook ..........  ........
C ountry  Club . . .  .7 ! " 32-34
Forex-X X X X  ..............
Good Ind ian  ........  ****25
Self B inder. 16oz. 8oz7 20-22
Silver Foam  ............  24
Sw eet M arie .......... 7 ’ "32
Royal Smoke . . .  42
■ _  TW IN E

C otton, 3 ply .................20
Cotton, 4 ply . .  on
Ju te . 2 plyP . . . 7 7 7 7 . 1 4
H em p, 6 p ly ................... j 3
F lax , m edium  N ........  *24
Wool, 1 tb. bails . . . 7  8 
„  _ V I N E G A R  
5ia}t W hite, W ine, 40 g r  9 
M alt W hite , W ine 80 g r  12V4 
P u re  Cider, B & B .fT .lS *  
P u re  Cider, R obinson 15 
P u re  Cider, S ilver . . . . 1 5  

W ICKING
0 per g ro ss ..............30
1 p e r  g ross ..........40
2 per g ross .............60
3 per g ross .......... 75
W OODENW ARE

B askets
B ushels ............................ j  jg
Bushels, w ide band 7 .1 25
M arket ............................. ..
Splint, la rge  ........ 7!3*50
Splint, m edium  ............3 00
Splint, sm all .................. 2 75
W illow. Clothes, la rge  8 25 
Willow, Clothes, m e’m 7 25 

26

No.
No.
No.
No.

10
B rad ley  B u t te r  B oxes 

81b. size, 24 In c a s e ..  72
3tb. size, 16 in c a s e .. 68
alb. size, 12 in  c a s e .. 63

iUib. size, 6 111 c a s e .. 60
B u tte r  P l a i n

No. 1 u v a l, 25u in c ra te  ¿ 0  
No. 2 Uval, 25o in d a l e  4v 
NO. 3 Uvai, 25u 111 c ra le  
No. 6 Uval, 25U 111 c ra le  ov 

cn u i 11*
darre l, 6 gal., eauii. . . , 2  4u

C lo th es  P in s
Round head, 5 g ross bx 55 
Round head, c a r to n s .,  iu 

E gg  C ra te s  a n a  F ille rs . 
H um pty D um pty. 12 do*. 20
No. 1 com plete ..............  49
No. 2 com plete ............  28
Case No. 2 fillers lose ts 1 35 
Case, m edium s. 12 se ts  1 16 

F aucets
Cork, lined, 8 in ..........  70
Cork lined, 9 in ............  80
Cork lined. 10 in ............  90

Mop SticKS
t r o j a n  s p r in g  .................  99
Eclipse p a te n t sp r in g ., »j
No. 1 com m on ..............  80

2 p a t. brush holiler 8a 
121b. cotton  mop heads t 40
ideal No. 7 ......................  86

P a lls
2-  hoop S tan d ard  . . .
3-  hoop S tan d ard  . . .
2 -  wire, Cable ..............
3 - wire, Cable ..............
CeUar. an  led , brass 
P aper, E ureka

11

.2 16 
. .2 35 
. .2 26 
.2 45

F ib re ' . . . 7 ......... 7 7 7 . 2  To
T oothpicks

H ardw ood ................  a 59
Softwood ................  3 75
B anquet .....................*.*7.1 iv

.................................... 66
T raps

Mouse, wood, 2 holes. 22
Mouse, wood, 4 h o les .. 49
Mouse, wood, b holes . io
Mouse, tin , 6 holes . *a
Hat, wood ......................  99
Hat, sp ring  ..............  7  75

Tubs
20-in. S tandard , No. 1 s 75 
18-in. S tandard , No. 2 J 75 
10-ih. S tandard , No. 3 6 75
20-iu. Cable Nb. 1 ........9 25
18-in. Cable, No. 2 ___ 8 25
10-in. Cable No. 3 ........ 7 25

\  F ib re  .................10 25No. 2 l<ibre ................  9 2=
No. 3 F ib re  ............ . 8 25

W ash B oaras
Bronze Globe ............  3 5 «
Dewey .............................. j  7=
Double Acm e ............  2 76
am gle Acme ............... .2
uouble P eerless .............4 25
•single P eerless ..............3 60
N orthern  Queen ..........3 50
uouble Duplex ............... 3 99
Good Luug ..............  2 75
U niversal ............ 7 7 3 66

W indow C leaners
Vi ............................... J 60V* iu ...................................... 1 86
ll> 111...................................... 2 30

Wood Bowls /
13 In. B u tte r  ...................1 f t
15 in. B u tte r  ...................2 25
17 in. B u tte r  .................. 3 75
19 in. B u tte r  .................. 5 ¿0
A ssorted, 13-16-17 . . . . 3 3 0  
A ssorted, 15-17-19 . . . . 3  26 

W R A PPIN G  PA PER
com m on s tra w  ..............  1 4̂
f ib re  M anila, w h ite .. 2%

1 F ibre M anila, co lored ..  4
No. 1 M anila ................  4
Cream  M anila .................3
B u tche r's  M anila ...........2%
W ax B u tte r , sh o rt c ’n t. 18 
W ax B u tte r, fun count 20
W ax B u tte r, m ils ___ 16

YEAST CAKE
M agic. 3 do*.................... 1 15
Sunlight. 8 doz ........  1 00
Sunlight, l f t  do*............  so
Yeast Foam . 3 do*........l  15
Yeast Cream , 3 doz___1 Q0
Yeast Foam . 1 ft d o z . . 58

FR E SH  FISH 
_ , P e r  lb.

W hitefish, Jum bo  . . . .2 0  
W hitefish, No. 1 . . .  11
T ro u t ..............................  jQic
H alibu t ........................  n
Ciscoes o r H errin g  . . . .  7
Bluefish ......................  18
Live L obster .................25
Boiled L obster ...............25
Cod ................................ jo
H addock ..........................  3
Pickerel ........................  10
P ike  ..................................  8
P erch  ..............................  8
Smoked, W hite  ..............12f t
Chinook Salm on .........16
M ackerel ......................  16
F in n an  H addie ............
Roe Shad ......................
Shad Roe, each ..........
Speckled B ass .................8f t

H ID ES AND P E L T 8 
Hides

Green No. 1 ................  7
G reen No. 2 ..................  6
C ured No. 1 ..................  8f t
Cured No. 2 .............. .-. 7 ft
Calfskin, green. No. 1 11 
Calfskin, green, No. 2 9ft 
Calfskin, cured, No. 1 12 
Calfskin, cured. No. 2 10ft

Old Wood 
L am bs . . .  
Shearlings
No. 1 
No. 2

P elts
. <íi ¿u 
25 (gi 40 

..luigi 3o

@ 4ft 
<U> 3 ft

.<gii7 
U 13

8 1 ICI C anuy  
S tan d ard

U nwashed, med.
Unwashed, line

CUNFEC I IONS
P m lit.

....... 8
s ta n d a rd  H  H  .................8
S tan d ard  T w ist ........ , 8ft
Jum bo, 32 tb ................ g
E x tra  H  H  ...........*.’ .’ 7*lu
B oston C ream  ........  h
Big stick , 30 tb. c a s e .. 8ft 

Mixed Candy
G rocers ............................  7
Com petition ___7 7 7  7f t
Special .................   8ft

C onserve ........  ........ x 71
Royal .................. .............  *
Ribbon ..............7
B roken ................
Cut i_oaf ........ ..'
Header ................
K ind erg arten  . .
Bon Ton Cream  
i? rench C ream  .,
a la r  ............

»ft.10
• «ft
• 9ft

........ 10f t

........ 10

........ 10

H and  M ade C re u n  . .  17 
p rem io  Cream  m ixed 14 
P a r is  Cream  Bon Bons 11 

Fancy—in P alis
u y p sy  H e a r ts  ................14
Coco Bon Bona i l l
Fudge S quares .......... ! u
P ean u t S quares . . . .  lo 
su g a re d  P e a n u ts  . . . . i l l
Salted  P e a n u ts  ............ la
S ta rlig h t K isses .......... j j
San B ias Goodies . . . .  13
i-ozenges, p lain  ...........11
«-ozenges, p rin ted  . . . . 1 2  
C ham pion C hocolate ..13  
Eclipse C hocolates . . .  16 
E u rek a  C hocolates . . .  i s  
Q u in te tte  C hocolates 7 l6  
cham pion  Gum D rops 10
Muss D rops .................... ..
Lem on Sours ........ i i i ’lfl
im p eria ls  .............. .*.*.".* i l l
lia l . Cream  O pera 7  7  1, 
Hal. C ream  Bon B ons 13
Golden W affles .............. 13
Red Rose Gum D rons 10 
A uto Bubbles .................13
. ,1*Fancy~ ,n  5Ib- Boxes Old t> ashloned Moiuss- 
es K isses, lOtb. box 1 SO

o ra n g e  Je llies ...............60
Lem on Sours .................. ..
o ld  Fashioned H oro-

hound drops ...............33
P epperm in t D rops ........ 60
cham p io n  Choc. D rops 70 
u" Choc. D rops . . 1  10
u - M- choc. L t. and

D ark  No. 12 .......... l  13
B itte r  Sw eets, a s 'td  1 36 
B rillian t Gum s, C rys. 60 
A. A. L icorice D rops . .  90
Hozenges. p lain  .............60
Lozenges, p rin te d  . , . .6 6
Im perials ..........................60
M ottoes ............................ ..
C ream  B a r ........ i i i ! I is#
G. M. P e a n u t B a r . . ! ! s o  
H an d  M ade C r’m s ..8009»
C ream  W afers ........... .33
S trin g  Rock .....................33
W intergreen  B erries ..30  
Old T im e A ssorted  . .2  7b 
B u s te r  B row n Goodies 2 50 
U p -to -d a te  A sstm L  . . . 3  76
Ten S trik e  No. 1 .............3 60
Ten S trik e  No. 2 ...........3 30
Ten S trike, S um m er a s ­

so rtm en t .......................  76
Scientific A ss’L ...........¿3 00
„  Pop Corn
C racker Ja c k  ...................3 33
C heckers, 6c pkg  case t  60 
Pop Corn Balls, 300s 1 13
A zulikit 100s .................. 3 00
Oh My 100s .................... 3 so

Cough Drops
P u tn am  M enthol ........ 1 00
S m ith  Bros. .................. 1  33

NUTS—W hols 
Almonds, T a rrag o n a  . . . .1 7
Almonds, A vioa ..............
A lm onds, C alifo rn ia  aft.

shell ................................
B razils ........................ 12012
F ilb erts  ....................  2 11
Cal. No. 1 ................  w
W alnuts, so ft shelled 0 1 8  
W alnuts, M arbo t . . .  @14 
Table n u ts , fancy  ..1 3 0 1 6
Pecans, Med. ............  @10
Pecans, ex. la rg e  . .  01 2
re c a n s , Jum bos . . . .  0 13  
H ickory  N u ts  p e r  bu.

Ohio new  ..............
C ocoanuts ....................
C hestnu ts, N ew  Y ork

S ta te , p e r  b u ............
Shelled

Spanish  P e a n u ts  ..7@  7ft
P ecan  H alves ........  @46
W alnut H alves ...32@ 36 
F ilbert M eats . . . .  @27 
A licante A lm onds 0 4 2  
Jo rd an  A lm onds . . .  @47

P ean u ts
F ancy  H. P . Suns 6%@. 7 ft

R oasted  ..........  8 @ 8 f t
Choice, H . P. Ju m -

bo ......................  @ 2f t
Choice, H . P . Jum bo  

R oasted ............  9 0  f u
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Special Price Current
A X LB  O R B A S I

M o * , tin  b e zM __ 71 •  tO
Paragon ..............SB < 00

O A K IN Q  PO W DER

Royal
10c alsa 00 

W it. cans 1 M 
fez. cans 1 f t  

MIS cans > 00 
MIS can s I  Tt 
IIS. cans 4 t t  
IIS. cans IS 00 
6 lb cans SI 10

B LU IN G

O. P . Bluing
Dos.

Sm all sisa, i  Sos. b o x . .40 
L arg« «is«. 1 dos. b o x . .76

Cl B ARS
Johnson  C igar Co.’s  B rand

S. C. W „ 1,000 lo ts ___ 31
El P o rta n a  .........................33
E vening  P re ss  .................32
E xem plar .............................32

W orden G rocer Co. b rand 
B en H a r

P erfec tion  ...........................|fi
P erfec tion  E x tra s  .......... Si
Londres .................................Si
L ondres G rand  ...................SS
S tan d a rd  ...............................88
P u ritan o s  .............................88
P anate llas , F in a s  .............88
P a n a te la s ,  Book .............88
Jockey d u b  .......................88

COCOANUT
Baker’s Brasil Shredded

@ 9 
@12% 
@14

M utton
C arcass ................
Lam bs ..................
Spring  L am bs . .

Veal
C arcass ..................6 @ 9%

C L O T H E S  L IN E S  
Sisal

60ft. 3 th read , e x t r a . .  1 00 
72ft. 3 th read , e x tra . .1 40 
90ft. 3 th read , e x t r a . .  1 70 
60ft. 6 th read , e x t r a . .1 29 
72ft. 6 th read , e x tra

Ju te
60ft.......................................  76
72ft.......................................  80
90ft.........................................1 05
120ft.............  1 60

C otton V ictor
50ft........................................1 10
60ft.........................................1 85
70ft. ...................................1 60

50ft.
60ft.
70ft.
80ft.

40ft.
60ft.
60ft.

No.
No.

Cotton W indsor

C otton Braided

.1 SO 
.1 44 
.1 80 
.8 00

. 96 

.1 86 

.1 86
G alvanized W ire 

20, each 100ft. long 1 90 
19. each 100ft. long 2 10

C G F F E E
Roasted

D w inell-W right Co.’s. B ’ds.

i f  5 4 pkg.  per ease 2 80 
88 la lb . pkg. per case 2 60 
H  ttjb . pkg. per ease 2 60 
«  HB>. pkg. per oase 2 60

FRESH MEATS 
B eef

C arcass . . . .
H in d q u arte rs

R ounds
CSiucks
lila te s
L ivers

Pork
L oins ..................
D ressed  ..............
Boston B u tts
Shoulders ..........
L eaf L^rd  . . . . .  
T rim m ings . . . . .

.8 @11
10 @ 1 3
11 @ 1 6
8 @ 9 %
6 (a ) 7 %

@ 5 %
w 6

@]
@

L2
8

@ 9 %
<'0
@ 1 0 %
@ 7

W hite H ouse, l ib ............
W hite  H ouse, 21b............
Excelsior, M f t J , l ib . . .  
Excelsior, M ft J , 21b. . .  
T ip Top, M A J , lib . . . .
Royal J a v a  ........................
Royal J a v a  an d  M ocha 
J a v a  an d  M ocha B lend 
Boston Com bination . . .

D istrib u ted  b y  Ju dson  
G rocer Co.. G rand  R apids 
Lee, C ady 8k S m art, D e­
tro it;  Sym ons B ros, f t  Co. 
S ag inaw ; Brow n, D avis f t 
W arn er, Jack so n : Gods- 
m ark , D urand  f t  Co., B a t­
tle  C reek; F lelbach Co. 
Toledo.

P eerless B vap’d C ream  4 60
FISH IN G  TA C K LE

% to  1 in .............................  6
1% to  8 in ...........................  T
l t t  to  2 In ..........................  9
1% to  2 In .............................11

In. .......................................IS
8 in ............................................20

C otton Lines
No. 1, 19 fee t ...............   8
No. 2, 16 fee t .................... T
No. 8, 16 f e e t .................... 9
No. 4. 18 fee t ...................... 10
Ne. 8, 16 fee t ......................11
Ne. 6. 16 fee t ......................12
N e. 7, 15 fee t ................  16
No. 8. 16 fee t ......................18
N e. 9. 16 fe e t ......................29

Linen Line«
Sm all ..................................  89
M edium  .................................26
L arge  .....................................84

Pole«
Bamboo, 14 fL , p e r  dos. 88 
Bamboo, 16 fL, p e r  dos. 69 
Bamboo. 18 fL , p e r  dog. 99

G ELA T IN E
Cox’s, 1 doz. L arge  . .1 80 
Cox’s, 1 doz. Sm all . .1  00 
K nox 's Sparkling , doz. 1 26 
Knox’s Spark ling , gro.14 99
N elson 's ............................ 1 89
K nox’s A cidu’d. d o z ... .1 26 
Vrford .............  f t  I

P lym outh  R ock ............ 1 28

S A F E 8

Full line of lire  and b u rg ­
la r  proof 'safes k ep t in 
stock  by th e  T radesm an  
Com pany. T h irty -fiv e  sizes 
an d  s ty le s  on h an d  a t  all 
tim es—tw ice  a s  m any  safes 
as a re  ca rried  by an y  o th er 
house in th e  S ta te . If  you 
a re  unab le to  v is it G rand 
Rc p ids an d  in spect th e  
line personally , w rite  fo r 
quotations.

S O A P
B eaver Soap C o.'s B rands

100 cakes, la rg e  s iz e . .6 50
89 oakes, large s iz e . .8 26
.09 oakes, sm all size. .8 86
59 oakes, sm all s i z e . . l  96
T rad esm an 's  Co.’s  B rand

B lack H aw k, one box 2 50 
B lack H aw k, five bxs 2 40 
Black H aw k, ten  bxs 2 26

T A B L E  S A U C E 8
H alford , la rg e  ...............8 76
H alford, sm all ............. 2 26

Michigan, Ohio 
And Indiana 

Merchants

Use

Tradesman

Coupon

Books

Made by

Tradesman Company

have money to pay for 

what they want. They 

have customers with as 

great a purchasing power 

per capita as any other 

state. Are you getting 

all the business you want ? 

The Tradesman can “ put 

you next” to more pos­

sible buyers than any 

other medium published. 

The dealers of Michigan, 

Ohio and Indiana

Have
The Money

and they are willing to 

spend it. If you want it, 

put your advertisement 

in the Tradesman and 

tell your story. If it is a 

good one and your goods 

have merit, our sub­

scribers are ready to buy. 

We. can not sell your 

goods, but we can intro­

duce you to our people, 

then it is up to you. We 

can help you. Use the 

Tradesman, use it right, 

and you can not fall 

down on results. Give 
us a chance.
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BUSINESS-WANTS DEPARTMENT
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each 

subsequent continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

W an ted —G eneral m erchandise o r hard - 
w are  s to re  In p rosperous fa rm in g  tow n 
( ' ive (V 1- P articu la rs . P. G. B a rre tt  P eru , M aine. 896

W anted—A com peten t m an  w ith  $5,000 
atl in te re s t in and  ta k e  ac tiv e  

m an ag em en t of a  la rge  sash  door and  
^  fu Ci ory  *? B agdad an d  Pensacola, x1 la., th a t  cost $60,000. M ust fu rn ish  

good references. A. A. F ish er, P e n sa ­
cola, F la . 895

Gall S tones—Your bilious colic is th e  
re su lt; your physic ian  canno t cure you. 
Only one rem edy know n on e a r th ; h arm - 
less b u t positively cures. B razilian  R em ­
edy Co., Box 3021, Boston, M ass. 894

F o r Sale—Im proved fa rm s in St. F ra n ­
co13 an d  W ashing ton  counties, rang ing  
from  60 to 400 acres ; also p roperty  in 
B ism ark , i .  F . B eard, B ism ark , Mo.

893
Good opportun ity  for shoe rep a ire r or 

o th er m erchan t. S tore and  dw elling 
room s combined. F o r sale or re n t F ree- 
p o rt Mich. C. S chuchart, 363 O range 
St., R ochester, N. Y. 892

f  oi Sale—One of the  b est 240 acre  
t iu i t  and  dairy  fa rm s in  O ttaw a  County, 
i /a m iles w est of G rand R apids. W ill ac- 
cept som e incom e property . A ddress No. 
ftJl, care  M ichigan T radesm an. 891

F o r Sale—HO,00° stock  general m er­
chandise in tow n 1,000 population; fa rm ­
ing com m unity. Doing $30,000 business 
per annum . V each & D ray, K alida, Ohio 

_______________  890
l o r  Sale—Stock of genera l m erch an ­

dise in a  sm all b u t good tow n, s itu a ted  
one of the  best fa rm in g  d is tr ic ts  in 

s ta te  or Iow a. W ill invoice abo u t $6,500. 
S tock in excellent condition. O w ner e s ­
tab lished  th is  business 22 y ears  ago  and  
lias operated  it  successfu lly  ever since 
bu t w an ts  to retire . W ill sell o r re n t 
building. A ddress H. P . H anson , Own- 
er, B adger, Iowa. 889

F o r Sale—Six 300 H . P. B abcock & 
W Hcox boilers, a rra n g ed  in b a tte r ie s  of 
two-300 H. P. boilers each. W ill be sold 
su b je c t to  th e  inspection  of th e  pu rch as- 
f* :. A ddress Louisville L igh ting  Co., 
14th & M agazine Sts., Louisville, Ky. 
____ _____  888

F o r Sale—Sm all clean stock  of g ro ­
ceries, doing good business. Good loca- 
rn A ddress No. 887, care  M ichigan 
T radesm an . gg7

c ?,ale — Few  absolute ly  perfec t 
Sm ith  P rem ie r typew rite rs , $23 each. 
T ria l allowed. R eceiver Box 105, W ate r-  
ford, N. Y. g86

F o r  S ale—H ave le ft th re e  B a rr  and  
tw o A irline cash  an d  package carrie rs , 
one fire proof safe, 52 inches h igh, 36 
wide, 32 deep. W heels no t included. All 
m good condition. B. H aw ks, Com m erce, 
G a-_______  885

F o r Sale—One of th e  b es t u p -to -d a te  
, i 'Ui n Sto^ Sx \n,, Sa&illaw . Mich. Invoices $8,000. E stab lished  20 years. O w ner 
w ishes to  re tire  from  d rug  business. In ­
vestiga te . A ddress No. 878, ca re  M ichl- 
g an  T radesm an . __________  ¿78

Snaps in land  in  C en tra l M innesota, 
bend to r  list. A.. M urray , W adena, Minn. 
____________ 876

i  or Sale—W hole or p a r t  in te re s t in 
good custom  flour and  feed - mill. H ay, 
g ia in  and  wood business in connection. 
Grice Bros., L ake City, Mich. 875

F o r Sale—1,500 M ft. hardw ood tim ­
ber. M ostly m aple, 5 m iles from  G. R 
& 1 . R. R. in M issaukee Co. A ddress No. 
a i2, care  T radesm an. g72

h o r  Sale—40 A. land  covered w ith  
hardw ood tim ber, m ostly  m aple, in M is- 
SAa ,Ui iee 9R* % lniIe from  G. R. & I. R. R. 
A ddress No. 871, ca re  T radesm an. 871

F o r Sale—One good lum ber, la th  and  
shingle mill com plete. A ddress No. 870 
care  T radesm an. 379

V irg in ia  F a rm s—Send for free lis t * 
special bargains. P o llard  & Bagley R ich- 
m ond, Va.__________ ’ 869

t o r  Sale—F irs t-c la ss  grocery  s to re  in 
i? wn„ of 5’000- . W l'ite  F red  B rock & Co., Dig liap id s, Mich. ggg

M ichigan la th , w h ite  an d  plain m aple, 
elm, b irch  and  beech lum ber and  c ra ting  
cull, also  A rk an sas yellow pine. J  S 
Goldie, Cadillac, M idi. gg6

« ve you a  re ta ile r?  If  so, le t m e tell 
you how to  sell a t  com petitive prices 
and  m ake la rg e r  profits th a n  your com ­
p e tito r, or sell below his prices and  still 
m ake Ins profits. R. Randolph, 927 Cen- 
tu ry  Bldg., S t. Louis, Mo. 861

F o r Sale—W ho w an ts  m y new  m odern 
bakery, m ixer, gas engine, freezers, etc .?  
N ew  stock. W ill sell o r ren t. W eldon 
Smith,- Phone Citz. 145, Lowell, Mich.

845
F o r Sale—A new  M cCaskey No. 420 

account reg is te r  and  supplies fo r $100, 
regu lar price is $130. A ddress F. A. C. 
litis , Le Sueur C enter, Minn. 835

Sale— W ell-estab lished  bakery  in 
th riv in g  W estern  M ichigan tow n. T rade  
la ig e  and  profits good. R eason for sell- 

? w ner f*as  o th er business. Jo h n  
W atkins, 815 P ro sp ec t St., L ansing , Mich

834
G rocery F o r Sale—In  a  tow n of 3,000 

population, th e  b es t location in th e  city. 
Doing“ th e  m ost profitable business on 
leas t expense of an y  sto re  in th e  tow n. 
Sales ru n  from  $18,000 to  $25,000 yearly  
R eason fo r selling, have outside in te r ­
es ts  th a t  dem and m y a tten tio n . T h is is 
a  bargain . W rite  to -day . A ddress No. 
833, care  T radesm an. 333

F o r Sale—G eneral sto re , located  11 
m iles N. W. C harlo tte  and  7 m iles S. E. 
Sunheld. S tock will inven tory  abou t 
Jo ojlU. H alf in te re s t in s to re  building 
$425. K. Bos w orth  & Son, Sunfield, 
Mich. 832

T or Sale—In  Idaho, stock  of general 
m erchandise. $7,000 will handle it, fix­
tu res, buildings and  living room s a t ­
tached. A chance for anyone w an tin g  a 
good business and  health y  clim ate. Ad 
d ress No. 830, care  T radesm an. 830

F o r Sale—F u rn itu re  an d  ch in a  b usi­
ness, th e  only fu rn itu re  business in  busy  
tow n of 5,000 in h ab itan ts . Good fa c to r­
ies, good fa rm in g  country . Good r e a ­
sons for seling. A ddress P . O. Box 86 
Greenville, Mich. 353

To R ent—M odern shoe sto re , 17%x60 
feet, steel ceiling, oak shelving, b ase ­
m ent. L ieberm ann  & B aird, St. C lair Mich. 763

F o r Sale—C ountry  d ru g  sto re , good 
farm in g  country . No opposition. Nc, 
ren t. W ill sell cheap. A ddress C., care  
M ichigan T radesm an . 859

F o r Sale—Cheap, o r tra d e  fo r an y  kind 
of m erchandise, a  beau tifu l 400 acre  
farm . A ddress F arm er, ca re  M ichigan 
1 radesm an. ¿55

F o r Sale—F irs t-c la ss  g rocery  and  m eat 
m ark e t in W hitng , Ind. E stab lish ed  25 
y ea rs , re n t $35 per m onth ; reason  fo r 
selling, o th er business to  a tte n d  to  
P rice  fo r fix tu res and  stock, $2,500. Ad- 
d ress Lock Box 166, W hiting . Ind. 849

F o r Sale o r E xchange—In th riv in g  ra il­
road tow n 3,000 in h ab itan ts , s itu a te d  in 
C en tra l M ichigan, w ood-w orking p la n t in 
good condition, h av ing  excellent power, 
su itab le  fo r m an u fac tu rin g  purposes. A d­
d ress  884, care  T radesm an . 884

F o r Sale—Snap $950. Good sto re  bu ild ­
ing, will re n t for $200 year. Also good 
oak roll top desk cheap, $14. Good 
hustlin g  tow n 1,600. W ell located. Ad- 
d ress  C. B. S., P la in well, Mich. 883

$6 per 100 paid  fo r m ailing  o r d is­
tr ib u tin g  circluars. S teady w ork. P a r ­
ticu lars, 4 cen ts. R. F. K inyon Co., 
N ew ton, Iow a. 882

F o r R en t—Store room s in new  N o r­
ton Building, Bedford. Ind. Single or 
double. W ell ad ap ted  to  d ry  goods, c a r ­
p ets o r d ep a rtm en t sto re . Good location; 
liberal te rm s. A ddress C. S. N orton , 
Bedford, Ind. 897

F o r Sale—H ard w are  business in  a  
grow ing  prosperous tow n, estab lished  
business of 25 y ears  stand ing . Clean 
stock, located  in brick  building, will sell 
o r re n t building. R eason fo r selling, ill 
heath . A ddress No. 898, ca re  M ichigan 
T radesm an . 898

F o r Sale—D rug store , invoicing about 
$1,800. W ill sell a t  sacrifice. W . R, 
Mi 11 thorn . Petoskey. Mich. 880

F o r Sale—Shoe business, estab lished  
fo r 30 years. S tock clean and  up -to - 
da te , invoicing abou t $3,500. Tow n of 
abo u t 600. C enter of a  splendid fa rm in g  
country . Good reasons fo r selling. A d­
d ress A. G., care  T radesm an . 881

F o r Sale—D ry goods stock. Also fu r ­
n itu re  and  fixtures. E nqu ire  of L. 
Bushnell, N o rthport, M ich. 852

A d m in istra to r’s  Sale—R eta il confect
tionery  business in b est location  in city, 
well estab lished ; fine business. P rice  
reasonable. A ddress M rs. E. C. B rogan 
116 S. M ain St., A nn A rbor. Mich. 829 ’

C ash and  real e s ta te  to  exchange for 
stock  of m erchandise. G roceries pre- 
ferred . A ddress C. T. D augherty , R. D. 
2, C harlo tte , Mich. 769

$ 2 5  CASH PAID
to anyone giving me information about a shoe 
sto re  or shoe stock th a t can be bought cheap 
for cash. Will invest from $1,000 to $5,000.

P. L FEYREISEN & CO.
12 and 14 S ta te  S t. Chicago.

Q. B. JOHNS & CO.
Merchandise, Real Estate, Jewelry 

AUCTIONEERS
GRAND LEDGE, MICH.

Ju st closed a very successful ten  day reduc 
tion sale for T. D. Hobbs, Kalkaska. Mich. 

W nte  them about it if you are  interested.

W anted  Stock genera l m erchandise 
shoes o r clothing. A ddress R. E. Thom p 
son, G alesburg, ill. 797

F o r Sale One 200 book M cCaskey a c ­
count reg ister, cheap. A ddress No. 548 
care  M ichigan T radesm an. 54s

F o r Sale—Stock of groceries, boots 
shoes, rubber goods, notions an d  garden  
?f-e<Ls.‘ lo c a te d  in th e  b est f ru it  belt in 
M ichigan. Invoicing $3,600. If  tak en  be- 

1st, will sell a t  ra re  bargain  
M ust sell on accoun t of o th er business 
Geo. T ucker, Fennville, Mich. 538

C ash fo r your business o r real e s ta te  
No m a tte r  w here located. If you w an t 
to buy or sell add ress F ra n k  P . C leve­
land, 1261 A dam s E xpress Bldg. Chi- 
cago. 111* 961

H E L P  W ANTED.
W anted  — Salesm en w ith  established 

tra d e  to  ca rry  firs t-c lass  line of broom s 
on com m ission. C en tra l Broom  Com­
pany, Jefferson  City, Mo. 819

Salesm an W an ted—To sell enam eled 
w are on com m ission basis. S ta te  te r r i ­
to ry  you a re  covering and  line you are  
handling. P ittsb u rg  S tam ping  Co., P i t t s ­
burg, P a . 695

W an t Ads, con tinued  on n ex t page.

F o r Sale—1,600 acres of land  covered 
w ith  g reen  tim b er in M issaukee Co 
Mich. L and  is level and  fertile . A d­
dress No. 768, ca re  M ichigan T radesm an.

768
W anted—B est p rices paid  fo r coffee 

sacks, flour sacks, su g a r sacks, etc. A d­
d ress W illiam  Ross & Co., 57 S. W ater 
St., Chicago, 111. 7i 9

F o r Sale—D ru g  sto re  in S outhern  
M ichigan, tow n 1,500. Invoices $3,000. 
A ddress No. 703, care  T radesm an. 703

F o r Sale—Stock of hard w are , im ple­
m ents, fu rn itu re  and  u n d ertak in g ; a  good 
pay ing  business; located  in a  ra ilroad  
division tow n of 2,500 population. Ad- 
d ress Box 71. C hadron. Neb. 816

F arm  lands an d  ac res fo r sale a t  
w holesale p rices. L. A. L arsen  Co., 215 
P rovidence Bldg., D uluth , Minn. 837

b o c k - keepin c
DISPUTED A C . T U V Ç  

[ b a d  DE STS J k  I

B o o k s

[ d a u ü E tiT S

ACCURACY
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CIRCULARSCAkiAl w#

CONTENTMENT
make «our grades 0f ^

"■went denominations.

s a m p l e s '  UN INÜUIKT ^ T AMV 
Tradesman COMPANY,1 KADE5NUvnGRAN0 um$M O

Here Is a 
Pointer

Your advertisement, 

if placed on this page, 

would be seen and read 

by eight thousand of 

the most progressive

merchants in Michigan, 

Ohio and Indiana. We

have testimonial let­

ters from thousands of 

p e o p l e  who h a v e  

bought, sold or ex­

changed properties as 

the direct result of ad* 

vertising in th is p ap er.
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CHILDREN’S WINDOW.

In many instances this portion of 
the trade seems the least desirable. 
In fact, it is an inveterate nuisance 
when the pupils of all ages come 
trooping into the store, sampling this 
and handling that. Yet there is an­
other way of handling the matter, in­
volving another aspect of the case.

By keeping the tempting articles, 
as nuts and candy, safely behind the 
counter, and insisting on proper de­
corum, children will soon become as 
desirable customers as adults. Be­
sides in many instances they are 
sent by parents who can not conve­
niently do the purchasing themselves. 
Any slight to them gives more of­
fense to the parent than would one 
to himself. A favor given is doubly 
appreciated. Both parent and child 
feel the good will and reciprocate.

The successful teacher knows that 
the secret of her power is in keeping 
the children busy. If you can make 
an attractive corner for them to look 
at while waiting their turn to be 
served the problem of order is re­
duced to a minimum. In almost any 
business there is material which can 
be thus utilized, with profit to the 
dealer.

For instance, take the grocery. In 
large cities there are multitudes of 
children entirely ignorant as to how 
corns grows. When your sweet corn 
is finding favor ask one of your rur­
al patrons to bring you a few stalks, 
showing the entire plant, not omit­
ting the roots at the lower nodes, 
serving to stay the stalks against 
winds If he has a piece of field 
corn of which he is specially proud 
the chances are that he will also vol­
unteer some of this. Place it in your 
front window, beside the corn offer­
ed for sale. Children who never saw 
corn growing or who never saw the 
large field corn will not only be in­
terested, but they will tell about it at 
home. This will not hurt your sales 
of garden produce.

Do not stop at the mere exhibition. 
Explain what you know about the 
plant, and if you don’t know much 
about it find out. It will increase 
your enthusiasm in your stock and 
in your business. Tell them that the 
corn plant has two kinds of blos­
soms; that the pollen from the “tas­
sels” fertilizes the silks and makes 
the ears form. Their teacher has told 
them a part of this, but now they 
have a practical illustration which 
they will remember. They will tell 
her about it; and, if she is a true, live 
teacher, she will become interested in 
your window and the object lessons it 
gives to her class.

In strawberry season ask your mar­
ket gardener to pot a plant, showing 
just how the berries grow. It may 
be he can furnish a belated blossom 
with the ripe fruit, and he can cer­
tainly show the method of propaga­
tion by runners. A few branches of 
cherries or plums just as they are 
gathered from the tree will prove a 
drawing card and find ready sale 
among the elders when their purpose 
in the school window is filled.

A bouquet of apple blossoms is a 
much more effective advertisement 
for the future stock in this fruit than

the one still current in many country 
newspapers of leaving the space en­
tirely blank one wreek save for the an­
nouncement to “Watch this space 
next week.”

A sheaf of wheat side by side with 
the flour may be a new revelation 
to the child; and with the good pho­
togravures in the many magazines 
and trade publications it will be easy, 
if desired, to form a pictorial connec­
tion between the two which the 
teacher of those pupils will be glad 
to interpret if you are too busy.

Many adults would be astonished 
if a few sprays of the delicate cran­
berry vine were displayed in con­
nection with this fruit. The peanut 
has a history well worth illustrating, 
but perhaps there is no fruit so in­
teresting and so little known in this 
country as to its methods of growth 
as the cocoanut. Try to bring on 
some of the nuts in the husk, show-

quantities of lumber are being ship­
ped each week. The dealers feel much 
encouraged over the outlook. The 
improvement is felt in all lines. Hith­
erto the cedar trade has been the only 
firm line the dealers could depend on.

Menominee—The last week ■ was 
one of great activities in the lumber 
yards along the Menominee River, a 
large amount of lumber being ship­
ped from this port. The July ship­
ments from this port amount to
4.500.000 feet, while the rail ship­
ments during the month are about
750.000 feet. This breaks all records 
for any two weeks this year and ap­
proaches very nearly the total ship­
ments made during July, 1907.

Rose City—The Prescott-Miller 
Lumber Co., operating a sawmill 
near this place, is extending its Rose 
City branch three miles farther into 
the timber. The branch, when com­

ing the material from which matting j pleted. will be eight miles long and 
and cordage are made, and showing I it will reach 12,000.000 feet of tim­

ber owned by the company. The mill 
has been running steadily since the

also how the nut is enabled to float 
on the water, thus gaining foothold 
on the widely scattered islands of the 
tropical seas almost as soon as the 
coral polyps have builded them.

This may seem to the busy man a 
fanciful piece of work, yet after the 
ball is once started pupils and teach­
er will attend to the rest, providing 
you furnish the objects for study.

As to results, the children will like 
to trade with you for two reasons: 
*Tou seem to invite them, and they 
want to see what new things are in 
the window. Parents appreciate the 
pleasures you give the little folks and 
extend their patronage; teachers, too, 
will be gained as permanent custom­
ers.

Late State Items.
Jackson— The Corl Piano building 

has been purchased by the O. F. 
Schmid Chemical Co., which will oc­
cupy the same as soon as it can be 
put in readiness. The capital stock 
of the Schmid Co. has been increas­
ed to $75,000, nearly all paid in.

Jackson— A corporation has been 
formed under the style of the Mon­
arch Vibrator Co. to manufacture 
electrical and mechanical vibrators, 
with an authorized capital stock of 
$5,000. all of which has been sub­
scribed, $1,000 being paid in in cash 
and $4,000 in property.

Detroit— A new industry has been 
secured for this city called the Clark 
Incandescent Lamp Co. The new 
concern came here from Ohio and 
located at Third and Porter streets. 
Incandescent lighting bulbs will be 
manufactured on a large scale. The 
company is headed by A. J. Clark, a 
man of wide experience in this indus­
try-

* Detroit— The entire effects of the 
Detroit Trolley Wheel & Electrical 
Equipment Co. were sold at auction 
Monday by John M. Burns, trustee, 
under the orders of the United States 
Court. The property was bid in by 
John M. Crossman for $3,325. This, 
however, does not include the real es­
tate. but the personal property only.

Manistique— The lumber market, 
especially at the southern end of 
the Upper Peninsula of Michigan,

first of the year. The entire stock 
was sold months ago and at top 
prices. The mill will run six weeks 
longer, when it will shut down un­
til the fall logs come along.

Bay City— Conditions appear to be 
steadily improving in many branches 
of the lumber industry. In some 
lines business is a little quiet, but 
this is attributed to the unusual mid­
summer dulness and is not connected 
with the depression that has charac­
terized the industry eight months. 
The box business with some firms is 
quiet. Handy Rros. are operating 
two of their plants and have a good 
volume of orders. Shelley Crump, 
of the Bay City Box & Lumber Co., 
reports the box trade as slack for the 
t:me being. The company had or­
ders which kept the plant busy dur- 
ng the winter and until July 1. since 

when the plant has been running on 
picked up busiess from hand to 
mouth. The co-mpay looks for a de­
cided improvement in business in a 
short time.

Eggs— Strictly fresh, candled, 2i@ 
22c.

Live Poultry —- Fowls, u@ i2c; 
ducks, io@i2c; geese, 9@ioc; old 
cox, 8@ 9c ; broilers, 17(3)200.

Dressed Poultry— Fowls, 12(0)130; 
old cox, 9@ioc.

Beans— Marrow, hand-picked, $2.35 
@2.50; medium, hand-picked, $2.50; 
pea, hand-picked, $2.60(0)2.65; red 
kidney, hand-picked, $ i .7 5 @ i .8o ; 
white kidney, hand-picked, $2.25(0) 
2.40.

Potatoes— New, $2.75 per bbl.
___  Rea & Witzig.

BU SIN ESS CHANCES. 
E xceptional O pportunity— I 

lie  the controlling in terest in a  cor-
) CaSltalized  a t  i50>000. hand ling  general hardw are , stoves, p a in ts , im ple­

m ents, buggies, harn ess , etc. B usy tin -  
- n°P and harn ess shop in connection The 
l^c,a tJon. *s *be b est in a  c ity  of about
W est0’ ' t u I116 best,state in the Middle W est. th e  present ow ner o f the con- 
trolling stock, w ho is also  the m anager
heam l1S eTnt0 C!Ult *on ac° u n t of poor 

• 1 ii?  minority stockholder is  in- 
o f  vh ‘“  ^  business so the purchaser 

woulJi have absolute con 
*£??• r,Th * 1S no dead stock> and  it Will
th a t  n t T S ™ '  S6t k - U ntiI 1 know  tuu. i  bave J1 &ood P rospect, th e  nam e of
c1o«p!i m a a ? th -e ,location will no t be d is ­closed, a s  it  m igh t re su lt in th e  loss or
hom t v’a l*la ble agencies w hich th is  firm 
holds an d  for w hich th ere  is m uch ae 
m aud am ong local com petition . F o r th e  
m an who h as 25,000 an d  is looking for
m o«tSlnesS t Jl a t  has been estab lished  a l­m ost a  q u a r te r  of a  cen tury , and  paying
unusualtv  di Vi dend?’ here is  so m e th in !  unusuaily  good. T im e will be g iven on
p a r t  of th e  stock if desired. A ddress I I  
R. H am ilton, A urora, Mo. 907

Grocers Protest Against Carnival.
Sault Ste. Marie, July 2T— At the 

last regular meeting of the Retail 
Grocers Association the following 
resolution was adopted:

Whereas—-The Retail Grocers’ As­
sociation of Sault Ste. Marie has 
learned upon good authoiity that the 
Parker Carnival Co. contemplates 
giving a week’s performance in this 
city, and

Whereas— We believe that a show 
or carnival of this character at this 
particular time would be a great 
hardship to the merchants of this 
city; therefore be it 

Resoled'—That we respectfully ask 
the Mayor of this city and the Coun­
cil to use every effort possible to 
keep this aggregation out of the city 
and also that a copy of these resolu­
tions be presented to the local press 
for publication.

Butter, Eggs, Poultry, Beans and 
Potatoes at Buffalo.

Buffalo, July 22—'Creamery, fresh,
. ... . ------ B— , 2i(rt)23c; dairy, fresh, i6@20c; poor to

is steadily improving. Considerable [common, i 4@ i 6 c.

shoe S ia r S“  0f d ry  Soods fo r
erin T N o- 900- ca re  M ichi­g an  -tradesm an. 99,,

in!r°^ f i l eT A .firs t-c lass  d ru g  sto re  do- m g a hue business on one of th e  m ain 
s tre e ts  in G rand R apids. T h is is an  A t 
proposition. Address^ H . T„ c i r e  T rades- 

• 910
wifre f ; ^ > r The c ieanest u p - to -d a te  hard - 
Mon i £  ^  in s ta te  V inshop in c o n n e e -  Doing a good business in a  good 
fac to ry  tow n of 2,500, su rrounded  by ex­
cellent fa rm in g  country . Only one o th ! r  

tow n. W ill inven to ry  be
auiek  and  $5l00,°- M ust be sola?,ulL.k- Good reason  fo r  selling. Chas. 
ivi. L aelm ann , Lowell, Mich. 399

u jivT i SaIe~ H o te l  and  re s ta u ra n t  stock, 
w ith long lease on building. D oing a 
good business in a  live tow n. E v ery th in g  
com plete and  in good ru n n in g  order. W ill
d re ss ' reao  n  *a£ en before A uS- 1- Ad- a re ss  J . Q. D ecker, Conde, S. D. 909

t o r  S ale  A good clean stock  of gen- 
u a i  m erchandise, invoicing $6,000. In 
good fa rm in g  country. Good trad e . A d- 
u ress \ \ .  c. Nichols, New L ebanon, Ind.

908
trnftu=r^îfer r W e a 1e in position  to  receive 
nadd ln, s to ra? e m  h u g e  well bu ilt w are----  — c~ ... s c  wcu m ini WillV-
*0a m ’i ° Cf1 Ta t  Point w ith  shipping -llities of St. Louis available . G ranitefacilities ________

0 « y  Lim e & C em ent Co. G ran ite  City, 
905’

H ave tm ideal lum ber y ard  s ite  for 
sale. S u itable fo r w holesale o r retail 
i 9 ?mneSS’ ° r  ^ ° th- M anufac tu ring  c ity  oi 
1- .000, an n u a l payroll of m anufactu ring  
p lan ts  here, abou t $10,000,000.00. S h ip­
p ing  facilities unsurpassed . H ave 240,000 
f£aai® ff et ° f ground, w ith  brick  build- 
m g for lum ber sheds, 150x450 feet. Are 

i l n5  to  ,rLta in  in te rest. A ddress No.
M ichigan T radesm an , Grand R apids, Mich. 900

F or Sale o r T rad e—F u rn itu re  and  u n ­
d ertak in g  business in one of th e  bes» 
tow ns of 1,500 in h a b ita n ts  in th e  s ta te  
If you re  looking fo r a  good th ing , in 
ves tig a te  th is. A ddress Box No. 51, Ox- 
ford, Mich. 994

F o r Sale—30,000 acres cu t-o v er pint 
land, south  M ississippi, none over 3 milei 
from  railroad. P rice  $3 per acre. Ac 
prom ptly. H . C. O rrick, Jackson , Miss 

_________  903
S. M. Joyner, real es ta te , coal am  

tim ber lands, P etros. Tenn. Splendit 
t r a c ts  of coal and  tim b er a t  low prices 
good title s ; full p a rticu la rs  and  descrip  
tion for in tend ing  p u rchase rs . I havt 
tw o fine hardw ood tim b er propositions o 
poplar, oak, hickory, ch e rry  and  ash. 

_________ 902
F o r Sale—An estab lished  d ru g  sto re  ii 
tow n of tw elve hundred  inh ab itan ts  

Only d ru g  sto re  in tow n, s itu a ted  in th  
\ alley of V irginia. T his y e a r’s business 
g ross profits, tw en ty -e ig h t hundred  dol 
la rs. B usiness increasing . R eason fo 
selling, poor health . W ill inven to ry  be 
tw een four and  five tho u san d  dollars 
P rice  $4,750 cash. A ddress Geo. W . T ay  
Ioe, B asic City, Va. 901



The new low platform 
No. 140 Dayton Scale

Grand Rapids Safe Co.
Fire and Burglar Proof Safes 
Vault Doors, Etc.

T radesm an  Bldg. G rand Rapids, Mich.

Protect Yourself
You are taking big chances of losing heavily if you try to do business without a safe or with one so poor that it really 

counts for little.
Protect yourself immediately and stop courting possible ruin through loss of valuable papers and books by,fire or 

burglary.
Install a safe of reputable make— one you can always depend upon— one of superior quality. That one is most 

familiarly known as

Wrap Up the Penny

Hall’s Safe
Made by the

Herring-Hall-Marvin Safe Co. and ranging in price

$30 d
The illustration shows our No. 177, which is a first quality 

steel safe with heavy walls, interior cabinet work and all late 
improvements.

A large assortment of sizes and patterns carried in stock, 
placing us in position to fill the requirements of any business or 
individual promptly.

Intending purchasers^are invited to inspect the line, or we 
will be pleased to send full particulars and prices upon receipt of 
information as to size and general description desired.

It is poor business to give away a part of your profits to each customer if they do not know you 
are doing so.

If you give 52 cents worth of coffee for 50 cents without your customer knowing it you lose two 
cents and receive no benefit from your generosity. Remember it is your loss.

Better sell 50 cents worth for 48 cents, or put the two pennies in the package where they will be 
seen and thus

ADVERTISE YOUR BUSINESS
The best and safest way to secure trade and hold it is 'to  use such methods as will promote 

absolute confidence. Impress upon your customers the fact that you are trying to be fair and square 
with them. The surest way to show this is to use

DAYTON MONEYWEIQHT SCALES
There is nothing on the market today which will bring as large and as sure returns on the money 

invested as our latest improved scales.
Eighteen years of experience and development places us in a position to equip the merchant with 

scales which produce the desired results in the quickest and surest way. Let us prove it.
It is no credit to be the last to investigate, therefore, send in the attached coupon or your name 

and address by return mail.

Moneyweight Scale Co,. D a te .............................. ............... .
58 S ta te  St., Chicago.

N ext time one of your men is around this way, I  would be glad to  
have your No. 140 Scale explained to  me.

This does no t p lace me under obligation to  purchase.
Nam e ........................... .................................................

S tre e t and No...................................................Town.

Business.............................. ................  S ta te ........

*ggl Moneyweteht Scale Co.
58 State S t , Chicago



Bankers 
Make 

Money 
On A 

6% Profit
Bankers get rich doing business at 6% and pay all expenses out of the 6% •
Many merchants think they are getting from 20 to 30 per cent, and FAIL 

in business.

W hy Do They Fail?
Lack Of System . ’

The Banker SYSTEMATIZES his business, and KNOW S HOW HE 
STANDS at all times.

If the retail merchant was handling his accounts by the McCASKEY 
ACCOUNT REGISTER SYSTEM, he would KNOW A L L  ABOUT 
HIS BUSINESS.

The McCASKEY stops the leaks, and furnishes you with a check on the 
clerks and customers, and gives you complete information regarding 
every detail of your business.

If you are not making as much money as you should, better commence an 
investigation AT ONCE and FIND OUT where the leaks are.

Our 64-page FREE Catalog is full of valuable information.

TH E McCASKEY REGISTER CO.
27 Rush St., Alliance, Ohio

Mfrs. of the Famous Multiplex Duplicate and Triplicate Pads; also 
the different styles of Single Carbon Pads.

Agencies in all Principal Cities.

The Grocer’s Ear-
We want it for a few moments to tell him how much 

easier it is to sell

Shredded W heat Biscuit
than it is to sell any other breakfast cereal. Here are a few 
of the “ selling arguments” for Shredded Wheat:

1. Shredded Wheat is the whole wheat—nothing added, 
nothing taken away—cleaned, steam-cooked, shredded and 
baked.

2. The porous shreds are quickly penetrated by the diges­
tive juices, making it more easily digested than mushy 
porridges or other breakfast foods.

3. Pound for pound, it contains more muscle-making, 
brain-building material than beefsteak or eggs, and costs 
much less.

4. Being in biscuit form, it has many more culinary uses 
than the ordinary breakfast cereal, forming delicious com­
binations with fruits, creamed vegetables or creamed meats.

5. It is the cleanest, purest cereal food in the world, and 
is irade in the cleanest, finest, most hygienic food factory 
in this country or in any other country.

Cut this out, commit it to memory, and be ‘ ‘ready” for the 
next customer who asks you anything about breakfast cereals.

Shredded W h ea t M akes Satisfied  C ustom ers

TH E SHREDDED W HEAT COMPANY 
N iagara  Falls, N. Y.

W hat Is the Good
Of good printing? You can probably 

answer that in a minute when you com­

pare good printing with poor. You know 

the satisfaction of sending out printed 

matter that is neat, ship-shape and up- 

to-date in appearance. You know how it 

impresses you when you receive it from 

some one else. It has the same effect on 

your customers. Let us show you what 

we can do by a judicious admixture of 

brains and type. Let us help you with 
your printing.

Tradesman Company
Grand Rapids


