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A “Square Deal”
for Every Grocer

That's the KELLOGG Policy

Kelloggs Toasted Corn Flakes is the only corn flakes that does not put the
average grocer at a disadvantage by selling the chain stores, department stores,
and buying exchanges at jobber’s prices. It is distributed strictly through jobbing
channels, and every retailer, great and small, is on the same basis.

It is sold solely on its merits, without premiums, schemes or deals. The National
Association of Retail Grocers is on record most emphatically as opposed to these.

It is backed by a generous and continuous advertising campaign. Nothing spas-
modic about it. It is the most popular breakfast food in America today; sells
rapidly, yields the grocer a good profit, and makes a satisfied customer, and that
is why the public insist on getting the

Genuine and Original

TOASTED
CORN FLAKES

and are looking for this signature on the package

Toasted Corn Flake Co., Battle Creek, Michigan



On account of the Pure Food Law

there is a greater demand than

ever for j* jh |
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absolutely pure, made from apples

m 33533
and free from all artificial color-

ing. Our vinegar meets the re-
quirements of the Pure Food Laws

. . e
LOWNEY'’'S COCOA has maintained its high quality unimpaired of every State in the Union, J

regardless of the rise in the price of cocoa beans. For years now it has ap-
pealed to the best trade on its merits and become a staple article with a
sure demand, constant and growing. Wide advertising in street cars,

newspapers and magazines will go on pushing, pushing, pushing. It is a The Williams Bros. Co.
safe investment and pays a fair profit.
LOWNEY’'S PREMIUM CHOCOLATE for cooking is of the same Manufacturers

superfine quality.

The WALTER M. LOWNEY COMPANY, 447 Commercial St., Boston, Mass. Picklers and Preservers Detroit, Mich.

Every Cake

of FLEISCHMANN'S

YELLOW LABEL YEAST yOU Sell not

W /ORDENQ rocer Company

only increases your profits, but also

Grand Rapids, Mich. gives complete satisfaction to your
patrons.
The Fleischmann Co.,
The Prompt Shippers of Michigan

Detroit Office, 111 W. Larned St., Grand Rapids Office, 29Crescent Av.
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Kent State Bank

A consolidation of the
KENT GOUNTY SAVINGS BANK
and the
STATE BANK CF MICHGAN
with total assets amounting to nearly

$6,000,000

The_consolidation became operative
July first and will be under the same
successful management as the present
combined banks. For a time the old
quarters of both institutions will be
maintained: The Kent County Savings
Hank, corner Canal and Lyon streets:
the State Bank of Michigan, corner
Monroe and Ottawa streets. Grand
Rapids. Mich.

OFFICERS

Henry Idema, Pres.  Daniel MeCoy, Vice Pres.
v John A. Covode, Vice Pres.
J. A S. Vcrdier, Cashier
Casper Baarman, Auditor
A H Brandt, Asst. Cashier
Gerald McCoy, Asst. Cashier

GRAND RAPIDS
INSURANCE AGENCY

THE MBAIN AGENCY
Qrand Rapids, Mich.

coneral € I 1., lii.

Credit Advices and Collectionf

Michigan Offices

Murray Building, Grand Rapids
Majestic Building. Detroit

ELLIOT O. OROSVENOR

jLate State Food Commissioner

Advisory Counsel to manufacturers and
jobbers whose interests are affected by
the Food Laws of any state. Corre-
spondence invited.

2321flafestic Building, Detroit, i*lich.

TPRPE vour aerayea

FIRE

The Leading Agency

lIlbHu L FREIGHT Easily
and Quickly. We can tell you
how. BARLOW BROS,,

Qrand Rapids, Mich

FIRE AND
BURGLAR.
PROOF

SAFES

Grand Rapids

Safe Co.
Tradesman Building
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TO RAISE RAILROAD RATES.

The railroads are about to raise
freight rates as much as io per cent,
in many instances. The cause assign-
ed for the advance at a time when
commerce is still suffering more or
less from last fall's financial panic
will certainly not appeal very strong-
ly to the great mass of shippers,
which includes the great majority of
business people. The railroads claim
that with decreased traffic and in-
creased expenses due to higher paid
labor and enhanced cost of all sup-
plies their net earnings have so
shrunk that they are unable to main-
tain their credit and their ability to
borrow money needed for improve-
ments and extensions.

The increased cost of labor the
railroads claim it is impossible to cut
down, owing to the power of the la-
bor unions, backed by the Govern-
ment; and the higher cost of sup-
plies can not he reduced because the
manufacturers furnishing the supplies
must charge higher prices owing to
the larger wages they are compelled
to pay their laborers. The railroads,
therefore, coolly propose to saddle
all these increased costs upon the un-
fortunate freight payers. Somebody
has to pay for the greater prosperity
of labor and make good the losses
of the railroads and manufacturers,

and that somebody is the general
public.

Something is radically wrong in
our industrial and railroad system

when, in times of poor trade and
money stringency, freight rates and
labor charges must be increased. Or-
dinary economic laws do not work
that way, hence there exists some-
thing very abnormal, if the railroads
are to be believed. The companies
are not to be implicitly believed,
however, as it is a well-known fact
that the railroads were the first to
cut down the number of their em-
ployes and reduce expenses to meet
the shrinking traffic resulting from
the panic. If they have found it dif-
ficult to borrow money during the
panic period, and are still compelled
to be content with less than they
would like, their experience is not
very different from that of most oth-
er people.

The main trouble with the rail-

roads has been that during the period
of great business development and
expansion they stretched their credit
to the limit and incurred much new
indebtedness for extensions that have
not paid as handsomely as was ex-
pected. Being in many cases over-
capitalized, they have suffered the in-
evitable consequences of such condi-
tions, and must now retrench and
cut their coat more in keeping with
their cloth. Instead of increasing
freight rates and imposing additional
burdens upon business, which busi-
ness can scarcely bear, the roads
should endeavor to increase their traf-
fic by improving their facilities and
giving shippers more consideration.
An increase in rates would be resent-
ed in prosperous times, but at pres-
ent, with business but barely show-
ing a revival from the panic, the pro-
posed increase will be fought in every
possible way.

That the railroads have suffered not
a little from ill-advised legislation is
probable enough, but now that there
is growing up a disposition to treat
the roads with greater consideration,
it would be very bad policy to again
incite  resentment by imposing an
additional burden upon every busi-
ness man in the country and upon
the masses who consume the -goods
transported, and thus revive legisla-
tive hostility.

SOCIAL EQUALITY.

Few persons realize that we are
coming to a time when there will
be no personal service.

The general diffusion of the Amer-
icar+ idea of equality, that cvery per
son is socially as wiell as ixditically
jib giood as eieery oO'tiler pcrson wil
finaliy create such (>ppositii>n to al
persemal service that it will come &
an eml

Nobody wants to have menial tasks
performed for them by their social
equals. The idea of giving orders
to your equals in social rank is cer-
tainly most displeasing to those to
whom the commands are given.
Therefore, with the universal dissem-
ination of "book learning” and of the
idea of equality, there will be no-
body left to perform menial services,
so that we'll have no cooks, house-
maids and others who do personal
service.

Therefore our houses will have to
be constructed to meet the demands
and science will furnish the service.
By touching a button, or turning a
faucet, we will have light, heat or
fans and iced beverages, while such
food as we may require will arrive
by a “dumb waiter,” and we will get
it on the table for ourselves. There
will be no ashes to be removed and
no garbage and slops. The dust will
be blown out of our houses by com-
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pressed air, and all will be done by
contract.

Of course, it will be a dull sort of
life on those terms beeause every
thin;* will be done 1>y machiner;y, and
we will all be parts of the system
regulated by machine methods. There
will be no weakthy peophe, and prob-
ably no private pr<jperty, the entire
industri;1L political, social commer-
cial and financial business being oper-
ated for the benefit of the: entire: pop-
ulatiion. Every botizse wi!l be pirecise-
ly like every otilen hou>e so as to
confeomii to the sysitem, and t(> I>re-
vent envy and jealiousy because one

has something which :inotheir has
not
Tt 1S entirely po-sible that there

may be no family. all beiing Ol a per
feet social equality with abstdutely
oquail rigilts, till  majoriity. inehiding
the women, of course, voting and
hoidi ig (dbce as the majority may
order As to children they- will be
brought up in national nurserie-, and
Ino*ine the children *f the Repub
lie.  Under Stich conditions in per-
Siili couhl h Vi a right >r enjoy a fav
or th:! was not open n every other
menv >er of sciciety, and there could
be mi intimait’ friendships or exclu-
sive relatjolis of any ort whatever.

Such a svdtem will be the ‘'volli-
tion >f conditions in which liperty.
equality, conti-oiled whoily by sci-
enee. shall bring forth Tt wi ! not
come inti> operation at any early
date but may be wrougilt out as an
evolution.

Hiis is the season of the year when
many people excuse themselves from
Sunday church attendance on the plea
that they are too tired and need a
rest. Bob Burdette, who is now a
preachei- does not helieve this a cor
reel stai emcut of the case. 1le says
“You are ‘too tired to go to chitrch?
That is sheer nonsense. rhene is no;
a place on the continent so restfu
as the churdu You dre iroing to lie

»und the house all day; snooze in a
hammock Fol in a rocking ihair;
go o sieep o\er a book. That is not
resting. that is loafing. Tell rour-
self hon 1 stly —you like tc think you
are honest—did you ever in all yo-ur
life see i loafer who lookeel rested?
Did you evet see a loafer whe did
not look tired all the time? The peo-
pie who try to rest are always ired.
Res ing is the hardest work in the
wor d. when you make Work out of
it. Tou luave no need to loaf all day
Sun lay. Twc hours in ehurch; two
hou*s of the quiet; the sermon the
reading; the i plift which comes from
the new channels into  hicli your
thought, your mind, is led. will rest
you more, physically, morally, intel-
lectually, than will all the day spent
in trying to ‘rest.’”



THE BOY RASH.

A Disease Which Must Necessarily
Run Its Course.
W ritten for the Tradesman.

The circumstances are these: A
family in Grand Rapids were gather-
ed around the breakfast table and
in the middle of the repast the tele-
phone gave a persistent call. The
servant answred it and an instant
after came to say that the young
man of the family was called for.
That person immediately went to the
instrument, where a period of con-
versational ragtime followed, and
only the closing of the breakfast
room door put a stop to the intense
nausea, which the telephone talk cre-
ated.

The closing of the door gave an
opportunity for the expression of
certain ideas and here they are:

“That girl at the other end of the
line calls up Tom about fifty times

a day. It began about half an hour
after he got home from school in
June and she’s kept it going ever

since. After she gets through and
before he has finished his breakfast
there will be another and then at
least half a dozen others standing
ready to get the use of the wire, un-
til | should think he would begin to
get as sick of it and them as | am.

“What do they want? As Torn
says, ‘Search me!" I've tried to find
out and have given it up. It is too
much of a conundrum. | have at
last settled down into the conviction
that the city is full of girls of the
curfew age who have broken out
with the boy rash, a disease that like
other fevers must run its course, and
nothing but the most rigorous and
vigorous home treatment can stop it
or even keep it within bounds.

“Home treatment! I wonder if
there is such a thing any longer.
When | was a girl if | had run aft-
er the boys as girls do now | should
have been the town’s talk and trounc-
ed for a tomboy, just as these girls
ought to be. The eighth grade—there
is number two; she’s always trying to
‘make a date’ with Tom and the mo-
tor—is the time for breaking out.
The dresses are lengthened then and
the hair is coiled up for the first
time and fastened. The girls begin
to gather at each other’s homes and
the boys are invited to come and
spend the evening and go home with
them. From that time on it's tag-
ging and hanging on to the boys un-
til school becomes a place only for
having a good time and home the
place for the telephone. The Riggses
had their phone taken out because
Jack's girls(!) pestered them all so
they couldn’'t stand another day of
it. Oh, if these mothers—” There
Tom came to finish his breakfast and
the animated monologue came to an
end.

Making due allowance for the out-
pouring of long-suppressed emotion,
it remains a question whether the
mothers are the only ones toblame
for the undesirable condition of
things. It's all very well for Tom’s
mother to find fault with Susan
Jane’s mother; but she knows, as
well as the rest of us know, that, if
Tom had a sister and Susan Jane a
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brother the same nonsense would go
right on in the same houses and over
the same phone. Everybody’s chil-
dren does it and they are going to

do it wuntil that same everybody
makes up its mind that he or she
has had enough. Candidly public

opinion sanctions just this thing, ex-
actly as it sanctions other forms of
foolishness which society laughs at,
deplores and finally stops. That the
girls are bold, forward and rude; that
the 'boys—even Tom’s  mother’s
boy—.are getting beyond control is
nothing to the purpose. Tom’s man-
hood is on a par with “his girl’s’
womanhood and both are painfully
lacking in all that belongs to good
breeding. The coarseness of the one
and the other’s lack of gentleness are
from the same piece and they are
telling some very unpleasant stories
of the home life that tolerates them.

Finally, brethren,” it is well to re-
member that this same American
home life is full of the worthiest
possibilities and will be found equal
to any emergencies barring its
way. The boy is rough, the girl is
independent; but the kindness of
heart which both possess—it is the
American home atmosphere—will see
to it that the rough reaches its limit
and that the independence, worn
gracefully later on, will he the wom-
an’s® the mother’s greatest charm.
What if they do say foolish things
over the phone? What if they do be-
gin to talk with “Say!” and brighten
their conversation with bets from “a
dollar” to “your life!” We know that
in time they will “cut it out” and that
the world in their day is going to be
a little better than ours is now!

Richard Malcolm Strong.

Development of the Ice Cream Cone
Industry.

The ice cream cone is distinctly a
modern institution. Who invented it,
what bright mind thought it out is
not recorded. It is not patented. No
royalty is figured in its cost to pro-
ducer or consumer. It is somebody’s
gift to mankind and so wonderfully
popular has it become that it is look-
ed upon as almost as necessary an
accessory to the church picnic as the
pickles or the pie. The great field
for the cone, however, is at the cir-
cus, the' fair, the public celebration
and at the street corner stand, The
cone solves the problem of dishes and
spoons. It makes the eating of ice
cream easy, and they are so easily
made and cheap that the cone can be
given with the goods and still leave
'la margin of profit.

According to Matthew T. Mec-
Namara, of the Valley City Brick
and Bulk Tee Cream Co., the ice
cream cone had its first introduction
to the public on a large scale at the
St. Louis Exposition in 1904 Its
first appearance here was. at the West
Michigan State Fair in the fall of
*005. “Some of the outside conces-
sioners brought in a supply and used
them in selling ice cream, to the
crowd,” said Mr. McNamara a few
days ago. “They seemed to meet
with much favor alike as a novelty
and a convenience. My son was at
the fair and urged me to add cones
to our line. It was then too late in

the season to do anything, but | told
him if nobody else took hold the next
spring | would try it. No one else
did tackle it and I went in. The sales
were big from the very start. It
seemed as though the world had just
been waiting for something like this.
My banner month that season was
140,000 cones. The total production
for the summer was something like
half a million, which was not bad for
an absolutely new article. 1 sold be-
tween 100,000 and 150,000 cones a
month last season and am doing
about the same this year. My pro-
duction does not now represent the
entire output as it did two years ago,
however. There are half a dozen
others, and perhaps more, making
them, mostly Syrians. The produc-
tion is probably something like a
quarter of a million a month during
the midsummer . In the winter the
business is practically dead. This
city does not by any means consume
all the ice cream cones made here.
We ship the goods to all parts of
Michigan and even into Indiana and
Ohio. The summer resorts take a
great many of them. The fair, farm-
ers’ picnic, reunions, carnivals »and
similar functions create a great de-
mand for them. The demand is
steadily growing, but the business is
getting split up as competition in the
production develops.”

Ice cream cones are made of eggs,
sugar, flour and a little flavoring ex-
tract. The materials are stirred into
a thin batter and are cooked or fried
in a special waffle iron. When it
00me9 out of the iron it is simply a
thin sheet of perforated pastry. A
quick turn of the wrist converts it in-
to a cone and in this form it soon
hardens and becomes brittle. The
irons are usually arranged in a group
or gang of three or four over gas
jets and a couple of operatives work-
ing lively will turn out 3000 to 5000
a day. They sell to the trade at
about $L per. hundred.

He who sells out his friends lays
his own soul on the bargain counter.

When in want of
Steam Engines, Boilers, Gas Engines
Qas Producers, Air Compressors
Address
TURNER & NORTON

Phone 1S83
413 Murray Building  Qrand Rapids, Mich.

CASH CARRIERS

That Will Save You Money
\ In Cost and Operation

V Store Fixtures and Equipment tor Merchants
1" in fcvery Fine. Write Us.

Booklet free on application

Largest Exclusive Furniture Store
in the World

When you’re in town be sure and call. Illustra-
ions and prices upon application.

Klingman’s Sample Furniture Co.

Qrand Rapids, Mich.
lonia, Fouatain and Division Sts.
Opposite Morton House

The Perfection Cheese Cutter

Cuts out your exact profit from every cheese
Adds to appearance
of store and increases cheese trade

Manufactured only by
The American Computing Co.
701*705 Indiana Ave. Indianapolis, Ind.

HATS

At Wholesale
For Ladies, Misses and Children

Cori, Knott & Co., Ltd.
20, 22, 24, 26 N Division St
Qrand Rapids, Mich

— (IDEAL)—

“Always Our Aim

To make the best work gar-
ments on the market.

To make them at a price
that insures the dealer a good
profit, and

To make them in such a way
that the man who has once

worn our garments will not
wear “ something just as
good,” but will insist upon

having The Ideal Brand.
Write us for samples.



Business Changes in the Buckeye
State.
Coshocton—'The stock in the Rip-
peth dry goods« store has been pur-
chased by Thompson & McKeown.
Mr. Rippeth will remain with the
new firm for a few days and then
will engage in another line of busi-

ness after a vacation.

Ashland—F. J. Bockley «es sold
hisx drug stock to W. B. Cousin.

New Paris—Maurice Sullivan suc-
ceeds T. J. Samuel & Son in the meat
market business«.

Hamilton — Shuler & Sloneker,
bakers, are succeeded in business by
Bert S. Bart-low.

Cincinnati — The American Glass
Beveling Co. has been incorporated
with a capital stock of $10,000.

Cincinnati—W. A. Juliam has sold
an interest in the Cincinnati Shoe Co.
to Walter J. Wichgar.

Cleveland — The Wilson Dress
Hook Co. has been incorporated
with a capital stock of $50,000.

Lancaster—S. Thomas will con-
tinue the business formerly conduct-
ed by the Davis Skirt Store.

Marietta— A corporation has been
formed under the style of the Burns
Oil Co.

Oberlin—Geo. W. Preston has sold
his interest in the bakery business
of Hobbs & Preston.

Seaman—The Seaman Creamery

Co. Ins been incorporated with a
capital stock of $61,000.
Shelby—A  corpration has been

formed under the style of the Shelby
Canning Co., which has an authoriz-
ed capital stock of $20,000.
Spencerville—Mr. Haas will con-
tinue the grocery and meat business

formerly conducted by Haas &
Champ.
Toledo—A corporation has been

formed under the style of the Heart
of Wheat Cereal Co.

Toledo—Raab Bros, & Rail
succeeded in the shoe business
B. R. Baker & Co.

Warren—The Hitchcock Motor Co.
has been incorporated with an author-
ized capital stock of $20,000.

Wellsville—J. H. Doutt has pur-
chased the dry goods stock of J. J
Dowling.

Youngstown—The capital stock of
the Leather Shop Co. has been in-
creased to $30,000.

Cleveland—The Graham Linen Co.
has been incorporated with a capital
stock of $10,000.

Cleveland«—A corporation has been
formed under the style of the Wm.
E. Hart Co. to conduct a general
merchandise business, with a capital
stock of $25,000.

Dayton — The Nine Ninety-eight
Clothing Parlor Co. has been incor-
porated with a capital stock of $10,-
000.

Defiance — The grocery business
formerly conducted by Martin &
Krotz will be continued by F. Krotz.

Akron—The Williams Foundry &
Machine Co. has been incorporated
with a capital stock of $75,000.

Akron«—A petition has been filed to
have the Globe Sign & Paper Co.
adjudicated bankrupt.

Bridgeport—Jas. Moses has made

are
by
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an assignment of his general stock,
his liabilities amounting to $16,000.

Dayton—The Boring Cash Register
Co. has been incorporated with a cap-
ital stock of $50,000.

Elyria—M. L. Gove has sold his
stock of notions to J. N. Dixon.

Lima—The Lima Mattress Co. has
been incorporated with a capital
stock of $25,000.

Trade Changes in the Hoosier State.
New Palestine—«CGeo. Minicialshas
opened a general -merchandise store.
North Vernon—Alexander Bros.,

of Seymour, will open a new gro-
cery.
Anderson—A new drug store has

been opened by Chas. Bowlin.

Anderson—The Westcott Carriage
Co., of Richmond, will move its fac-
tory here.

Rising Sun—Lew Thorn will con-
tinue the drug business formerly
conducted by Thorn & Richardson.

Richmond—The American Seeding
Machine Co. is consolidating the
business of its New York and Ken-
tucky factories here, giving employ-
ment to 750 hands.

Moores Hill—The Jennings Drug
Co. will be succeeded by Ripple &
Roetig, of Cincinnati, about Sep-
tember 1

Richniond—Clem Thislewaite has
purchased the drug stock of Quigley
& Babylon, M. J. Quigley purchasing
the drug stock of Hiatt & Co.

Greenvield—The Barrett EBevator
Co. has been incorporated-, with a
capital stock of $16,000.

Marion— A corporation has been
formed under the style of the Marion
Drug Co.

Boonville — The bakery business
formerly conducted by L. Kuntzman
& Son will be continued by Geo.
Kuntzman.

Farmersburg—The meat business
formerly conducted by L. D. Ogden
will be continued by Ogden & John-
ston.

Logansport— Carpenter & Schmidt
are succeeded in the grocery and
meat business by W. H. Carpenter.

Mishawaka—A confectionery store
has just been opened by Nardi & Co.

Pierceton— Frederick Kline is suc-
ceeded in the general merchandise
busines by Monroe Dill.

Washington—W. C. Betts has pur-
chased the drug stock of J. N. Jones.

Hammond — Mike Lukowski is
about to engage in the shoe business.

Tipton—Wm. Smitson has engag-
ed in the hardware business.

Waveland—Henry and Alex. Moore
have sold their grocery stock to
Frank and Tom McNutt.

Richmond—C. C. Allen will soon
open a furniture store.

Rising Sun—A new canning factory
has ben started here.

Anderson—P. J. O’Mearo hes« en-
gaged in the drug busines®.

Geneva— Mr. Acker will continue
the clothing business formerly con-
ducted by Acker & Teeple.

Indianapolis—The Columbia Meter

Co. has been incorporated, with a
capital stock of $10,000.
LaPorte—James Petrulos is about

to engage in the confectionery busi-
ness.

New Castle—A grocery and. meat

market is to be opened by Jack Ves-
tral.

South Bend—-M V. Wilkinson &
Co. are about to engage in the gro-
cery business.

Spiceland — lIsaac Popp contem-
plates opening a bakery here.

Washington—M. L. Bonham is
succeeded in the undertaking busi-
ness by Foreman & Beck.

Steepest Railway in Europe.

A remarkable mountain railway
runs up to the Virgil terrace on ithe
River Eisach in the Tyrol, and it is
the steepest railway known to Eu-
rope, far surpassing in this regard the
famous Vesuvius railway with a
gradient of 62 per cent, and the Men-
del railway with a gradient of 64 per
cent. In the upper section of the
new railway the gradient reaches 70
per cent, while the remainder has a
gradient of 66 per cent. Neverthe-
less the general structure and brakes
of the new railway are said to have
less strain than the others which are
not so steep. This is because its
cars are smaller and because it dis-
penses withw the compensating rope
which gives much on the Vesuvius
railway. The car is divided into four
compartments and two platforms,
with the outer compartments open
and the inner closed«. There is seat-
ing accommodation in the four com-
partments for thirty-two passengers.
Engineer E. Strub, of Zurich, who
designed the ingenious construction,
has carried the railway from the
lower station in a westerly direction
over a curve 275 yards radius, and
then straight up to the Virgil look-
out. Here, in connection with the rail -
way station, are a large restaurant
and large terraces. The lookout is a
great attraction to visitors, and has
drawn from 500 to 1,000 visitors daily
since the opening of the remarkable
railway.

You are not likely to do much for
the poor fellow on the Jericho road
if you are anxious for the approval
of the Pharisee.

HOW TO PAY BILLS

Send for sample page and descrl tion of
our Business Record and Bill Register.
Keeps perfect record of all bills, how and
when to pay them

Model Ledger Co., 2408 Mich. St., South Bead, lad.
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STRIKE

while the iron is hot.

Don't wait until your
business suffers or a mem-
ber of your family falls ill.

Order that telephone NOW

“Use the Bell”

3
H. LEONARD & SONS

Wholesalers and Manufacturers' Agents

Crockery, Glassware, China
Gasoline Moves, Refrigerators
Fancy Goods and Toys

GRAND RAPIDS, MICHIGAN

G. J. Johnson Cigar Co.

S.C. W. El Portana
Evening Press Exemplar

These Be Our Leaders

Our registered guarantee under National
Pore Food Laws is Serial No. SO

Walter Baker & Co.’s
Chooolate
& Coooa

Our Cocoa and Choco-
late preparations are
Absolutely Pure--
free from colorin
matter, chemical sol-
vents, or adulterants

Re lstere apd are
g ((ijf the?g{ore in fun con-

formlty to the requirements of all
National and State Pure Food Laws
48 HIGHEST AWARDS |
In Europe and America

Walter Baker & Co. Ltd.

Established 1780, Dorchester, Mass.

HOLLAND

§ rusk¥

m5i*

(Prize Toast
the World)

m

moves off the shelves
so fast, even active
fliesdon’t get achance
to alight.

Then with a sub-
stantial profit on every
package, don’'t you
think it’s the kind you
ought to sell?

Put in a stock to-
day and make more
money.

Holland Rusk Co.
Holland, Mich.

Retails



Movements of Merchants. |perior Cold Storage Co. has been
Bay City—Jos, Nevieu, grocer, has completed and is now being occupied
suffered a loss by fire. by the owners.

Ahmeek—A general store will be Bailey—A. M. Barnum and Freder-
started by Felix Orsolao. lick Barnum have purchased the drug
Lansing—A cigar store has been and grocery stock of A. W. Fenton
opened by L. E. Driscoll. jand will continue the business under
Hudson—Wnhni. Garbe is about to jthe style of Barnum Bros.
engage in_the hardware business. Cheboygan—P. S. Taylor has sold
_Three Rivers—F. A. Place has sold jhis stock of groceries and crockery
his shoe §tock to C. G. Messenger. jto D. J. McDonald, of the Hub Mer-
Wolverine—H.  R. Stevenson, of jcantile Co., who will continue busi-
Gaylord, will install a stock of jew- |ness at the newly acquired stand.
elry here. ;
. L Three Rivers—C. A. Fellows has
Watervliet--C. E. Forster s site- o4 yhe stock of drugs at one of his
ceeded n the meat business by F. |stores to R B. Campbell, of Hills-
B'quStm'Th Ecli Fabric Gl |dale. He will continue business at
P M'T'a”—c e, fmpsse_ i\”c b OVejthe other store for the present.
itten Co.’s factor} 8 DEOUN " jackson — The business of the

operations. . :
East Jordan—George A. Bell has #}g‘togf Vx::t_ypgpg; d&G:;arlget EON;?E
purchased the grocery stock of the J loils has been consolidated, Messrs.

Hanson Co. INicholls taking th t of
Carson City*—H. B. McMullen is Icholls taking the management o
Ithe same.

succeeded in the meat business by
F. A. Baker. Lowell — The business formerly

Cheboygan—J. S. Ritter & Son 'conducted under the name of the
succeed J. H. Barrowcliff in the gro- Phin Smith Shoe Store will now be
cery bnsine&s. carried on under the style of Smith's

Detroit—G. W. French has pur- [Cash Shoe Store, the spot cash
chased the bankrupt jewelry stock IPolicy having been adopted.
of John Hellerieh. Ann Arbor—The Schuh Veach Co.

Cheboygan—The Hub Mercantile ihas been incorporated to conduct a
Co. is the name of the firm that will plumbing and heating business. The
succeed T. Taylor. |corporation has an authorized capital

Arm Arbor—.The Newton & Hag- stock of $2600, all of which has
erty Ladder Co., of Detroit, will re- [been subscribed, $100 being paid in in
move to this place. cash and $2500 in property.

Bay City—John Emery is succeed- Jackson—McLaughlin, Ward & Co.,
ed in the grocery and meat business dealers in produce, have merged their
by Elmer Greenleaf. business into a stock company under

Cheboygan —Fred Steiner has again the same style, with an authorized
engaged in the meat business under capital of $50,000, of which amount
the style of Steiner & Son. $37-000 has been subscribed, $2,048

Allegan—Glenn D. Gordon will con- being paid in in cash and $34,952 in
tinue the undertaking business form- property.
erly conducted by J. M. Gordon & Battle Creek—The drug business
Son. conducted by Charles P. Baker un-

Kalamazoo—F. E. Bryant, former- der the name of the Baker Drug Co.
lLv identified with the Model Baking has been merged into a stock com-
Co., will engage in the bakery busi- pany under the same style, with an
ness. authorized capital stock of $6,000, all

Adrian—Upon petition of creditors, of which has been subscribed and
Abram Wing has been appointed re- paid in in property.
ceiver for the United States Safety  Hudson—A ruptured blood vessel
Razor Co. jin the head caused the sudden death

Cheboygan—Geo. E. Frost has pur- of James H. Dwyer, a prominent
chased the store property of E. S jgrocer and G. A. R. man Tuesday. He
faylor, but not the stock of groceries jwas formerly a traveling salesman
contained, therein. iand well known in Michigan. He was

Pontiac— Purser & Harris have 64 years old and leaves a WidOW,
purchased the grocery of Aldrich & ithree daughters and one son.
Baughman and will continue the  petroit—The firm of F. J. Schwan-
business at the same location. Ikovsky '& Co., music dealers, has re-

Crystal—Smith & Naldrett, Who G ganized as a corporation, the name
formerly conducted the business of being changed to the F. J. Schwan-
the Crystal Pharmacy, have diss°|V‘|kovsky Co. The capital stock is
ed, J. D. Smith continuing the same. i$400,000, all of the 20,000 shares of

Calumet—The new warehouse and preferred being held by Mr. Sehwan-
cold storage plant of the Lake Su- kovsky. The remainder is held by
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F. J. Schwankovsky, Jr., and Julie de
St. Vrain Schwankovsky.

Sault Ste. Marie—August 6 is the
date set for the annual butchers’ and
grocers’ excursion. The steamers
Fortune and Huron will carry the
crowds to Hilton, where the day will
be spent. The Algonquin band will
furnish music and a programme of

sports will probably be one of »the
features. Last year the boat was
not large enough to handle all the

people who wanted to take in the
excursion. The crowd numbered
about 800 and a large number were
left behind. The boats chartered this
year, however, have a capacity of
1,550 people, which should be suffi-
cient to care for all who wish to go.

Detrok—James William Caldwell,
for the last twenty-two years pro-
prietor of the drug store at Grand
River avenue and High street, and
one of the best known druggists in
the city, died at his home, 10 Lincoln
avenue, Monday afternoon of heart
trouble, from which he had suffered
for some time. Four weeks ago Mr.
Caldwell went on a trip to Newfound-
land in the hope that his health
would be improved, but returned
home two weks ago in a worse con-
dition than when he went away. Since
his return to the city he had been
confined to his bed. Mr. Caldwell
was born in Torento, Ont., sixty-two
years ago, and came to this city
when he was 18 years of age. He
was a well known member of Detroit
Lodge, No. 2 F. & A. M, and is
survived by two daughters, Miss
Florence L. Caldwell and Mrs. Wil-
liam Rhyndres.

Sault Ste. Marie—The sentiment in
the Soo in opposition to street car-
nivals has found expression at Es-
canaba by an ordinance passed by
the city council which puts a prac-
tically prohibitive license fee upon
carnival companies operating in that
city. The cost of operating a street
carnival in Escanaba hereafter will
amount to $475 per week, which is
regarded as more than any carnival
company could afford to pay. This
action was the result of a request of
the Escanaba Business Men’s Asso-
ciation, which has taken the stand
that such attractions are a detriment
rather than a benefit to any town.
The argument used is that the great
bulk of the money spent during such
a carnival is taken from town by the
carnival company putting on the
show, and that only a mere pittance
is given the local organization which
stands sponsor for the performance.
The additional argument is also used,
and we think with great force, that
carnivals of this sort have come to
have a most demoralizing effect up-
on the communities in which they are
given, leading directly to excess and
immoralities which can not be con-
doned by the moral sense of any law-
abiding and respectable city. A direct
illustration of this tendency may be
found in the fact that the Order of
Elks, under whose auspices street
carnivals had the greatest vogue,
have denounced the practice and
made it impossible for such a carni-
val to be conducted under the aus-
pices of the order.

Manufacturing Matters.

Detroit—The capital stock of the
National Cutlery Co. has ben increas-
ed from $100,000 to $150,000.

Battle Creek—The principal office
of the John F. Corl Piano Co. has
been removed from Jackson to this
place.

Kalamazoo—B. Solomon & Son,
cigar manufacturers, have establish-
ed a new factory at 119 East Main
street.

Port Huron—The S. Butter Furni-
ture Co. has filed a trust mortgage
for $30,000, running to C. C. Peck as
trustee for the creditors.

Talbot—The Talbot Lumber Co.
is sawing a large stock of mixed
timber at its new mill. The cut of
this mill will be 4,000,000 feet.

Saginaw—A department for the
manufacture of feather dusters has
been added to the Michigan Employ-
ment Institution for the Blind.

Lovell—The T. E. Douglass Com-
pany has a force of men at work on
its new sawmill, which is to take the
place of the plant destroyed a few
weeks ago.

Gaylord—The Dayton Last Block
Works, which consumes a number of
million feet of timber annually, shut
down last week for the season. The
year has been a successful one.

Ingalls—Ira Carley is busy sawing
this season’s cut at his «mill here. Mr.
Carley’s cut is about 3,000,000 feet of
mixed”jimber, which will be convert-
ed into lumber, ties, shingles and
lath.

Mancelona— A corporation has been
formed under the style of the Man-
celona Creamery Co., with an auth-
orized capital stock of $3500, of
which amount $2,620 has been sub-
scribed and paid in in property.

Epoufette—A corporation has been
formed under the style of the Mack-
inac Land & Lumber Co., with an au-
thorized capital stock of $20,000, of
which amount $10,000 has been sub-
scribed and $5,000 paid in in cash.

Detroit— George L. Fish & Co.
have been incorporated to manufac-
ture automobile parts and accessor-
ies, with an authorized capital stock
of $65,000, of which amount $2,650 has
been subscribed and $2,500 paid in in
cash.

Four Mile Lake—A corporation
has been formed under the style of
the Millen Portland Cement Co.,
which has an authorized capital stock
of $600,000, all of which has been sub-
scribed, $4,600 being paid in in cash
and $495400 in property.

Detroit—The Michigan Equipment
Co. has been incorporated to manu-
facture automatic saw gauges. The
corporation has an authorized capi-
tal stock of $5000, all of which has
been subscribed, $1,000 being paid in
in cash and $4,000 in property.

Wolverine—The Wylie & Buell
Co. is extending the Nunday branch
of the Mackinaw division of the
Michigan Central three miles farther

into the woods near this place to
reach 30,000,000 feet of timber. The
branch will be seven miles long

when this branch extension is com-
pleted. Camps are already in opera-
tion on the branch and 2000 cords
of hemlock bark are peeled and piled
up along the track.



The Produce Market.
Apples— Transparents and Duchess
command $i per bu. The crop of
early apples is large.
Bananas—$i.50(0)2.25 per bunch.
Beets—30c per doz. bunches.

Butter—The market is steady and
unchanged. The make is about nor-
mal for the season, but neither the
consumptive nor the speculative de-
mand is as good as a year ago, and
possibly in consequence prices are
about 10 per cent, lower. The mar-
ket is healthy throughout and no
material change is looked for within
the next few days. Creamery is held
at 23c for tubs and 24c for prints;
dairy grades command i8@I19c for
No. 1 and 17c for packing stock.

Cabbage—$1.50 per crate for Ten-
nessee; & per crate for Louisville,
home grown, small in size, fetch 75c
per doz.

Cantaloupes — California Rocky-
fords command $250 for 54s and $350
for 45s. Missouri fetch $2 per crate
or 75c per basket.

Carrots—20c per doz. bunches.

Celery—20c per bunch for
grown.

Cherries—Sour command $1.50 per
crate of 16 qts. Sweet fetch $2 per
crave.

Cocoanuts—$4.50 per bag of on

home

Cucumbers—35c per doz. for not
house.
Currants—$1.25 per 16 gt case,

either red or white.

Eggs—The market is firm at an
advance of ic. The receipts of fan-
cy eggs are falling off some and the
consumptive demand is good. About
half the receipts show considerable
heat defects, and have to be sold at
concessions. Local dealers pay 18c
on track, holding case count at 19c
and candled at 20c.

Gooseberries—$1.25 per 16 gt. case

Green Onions— 15¢ per doz. bunch-
es for Silver Skins and 12c for Ever-
green.

Honey—17c per Ib. for white clov-
er and 15c for dark.

Lemons— Californias have advanced
to $4.25(0)450 and Messinas have ad-
vanced to $4.50.

Lettuce—Leaf, 50c per bu.;
$L per bu.

Onions— White Silver Skins (Tex
as Bermudas) command $2 per crate.
Yellow's fetch $1.75. Louisville Yel-
lows in 70 Ib. sacks command $1.25.

Oranges— California Valencias have
advanced to $4.75 and Mediteranean
Sw'eets to $4.

Peas—$125 per bu. for Telephones.

Peaches—Albertas from Arkansas
in 6 basket crates command $1.50 fov
choice and $1.75 for fancy.

Parsley—30c per doz. bunches.

head,
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Pineapples—Cubans and Floridas
are now sold on the same basis, as
follows: 24s, $3; 30s, $3; 36s, $2.75;
42s, $2.25; 4%$S <M

Potatoes— Both Southern and home
grown are now fetching $3.75 per bbl.
Many prefer Southern stock on ac-
count of its being larger in size.

Poultry—Local dealers pay g@ioc
for fowls and i6@i8c for broilers;
10c for ducks and 14c for turkeys.

Radishes— 10c for Round and 15c
for Long.

Raspberries—$1.85 per 16 qt. case
for red and $1.75 for black.

Spinach—60c per bu.

Tomatoes—$l for 4 basket crate.
Home grown hot house fetch 75c fo*
8 It), basket.

Veal—Dealers pay 5@6c for poor
and thin; 6@7c for fair to good," 7Fa
@9c for good white kidney.

Watermelons-—$2.75 per bbl.

Wax Beans—$l -per bu. for home
grown.

Whortleberries—$i@i-25 per
of 16 gts.

case

Geo. Hirschberg, who was engaged
in general trade at Bailey far fifteen
years until six and one-half years
ago, since which time he has con-
ducted a dry goods and shoe store
in Grand Rapids, has repurchased the
store building he formerly owned at
Bailey, 28x70 feet in size, two stories
high, and will shortly re-engage in
general trade therein. He has pur-
chased a new grocery stock of the
Musselm-an Grocer Co. and will re-
move his dry goods and shoe stock
from 1256 So'Uth Division street to
Bailey.

The invitation extended by the
Lansing Retail Grocers’ Association
to the Grand Rapids Retail Grocers'
Association to hold its annual picnic
in Lansing on August 20 has been
accepted and, although the exact time
for leaving this city has not been de-
cided upon, it is understood that a
special train bearing the picnickers
will pul! out of Grand Rapids during
the early part of the forenoon, be-
ing scheduled to run to Lansing in
an hour and a half. The fare for
the round trip will be $L30.

E. J. Stanton, Nashville: | expect
to re-engage in business in the near
future and would mot think of doing
so without your valuable paper.

A. J. Buskers has sold his grocery
stock at 125 Hilton street to A. Tim-
merman, who will continue the busi-
ness at the same location.

The difference between what we are

and what we know we ought to be jpound lard are firm at

is the great opportunity in life.

The Grocery Market.

Sugar— Refined sugar is unchanged
and there are no prospects of any ad-
vance in the near future. Lower
prices would seem to be out of the
question while the summer demand
is on. The consumption of refined
sugar is now very large and will be
larger as soon as the full tide of
the peach crop comes in.

Tea—Prices are steady, there being
no change in the market. The con-
sumptive demand is fair.

Coffee—Rio and Santos grades are
slightly easier and the immediate
outlook is very dubious and uncer-
tain. Mild coffees and Mocha and
Java are steady and unchanged.

Canned Goods—The Lack of rain in
tomato canning districts is reported
as seriously affecting the chances for
the crop, and on this account canners
are not so anxious to sell futures,
and at the same time jobbers are not
tumbling over themselves to buy.
Corn canners look for a smaller pack
this year, expecting it to be about
two-thirds of last year's moderate
pack, and -the market holds evry firm
There is no change in the California
canned fruit situation. Opening pric-
es are being well maintained with the
exception of a few concessions made
now and then by a few packers who
are anxious to book orders. Spot
apricots are holding steady, -but some
firmness is shown in futures. Salmon
is very firm. The demand is good
and spot stocks are so small that it
is expected a complete exhaustion of
salmon will soon be seen. Sardines
are firm, with a good demand for
consumption.  Cove  oysters- are
steady, the demand being seasonable.

Dried Fru-its—Prunes are unchang-
ed and in light demand. Peaches are
dull and weak, apricots being also
dr.11 and only a little less weak. Rais-
ins are decidedly weak, offers of fan-
cy seeded being made during the
week at 5?°c coast. The demand is
light. Currants are unchanged and
dull. Other dried fruits are quiet and
unchanged.

Syrups and Molasses—The corn
syrup market is being to some ex-
tent demoralized by the fact that cer-
tain jobbers are selling below cost,
counting for their profit on the re-
bate they expect to get for exclusive
purchasing from the Corn Product
Co. Sugar syrup is selling well to
go abroad, but the home demand is
small. Molasses is unchanged and
in light demand.

Cheese— There has been no change
in this market during the week. The
make throughout the country is about
10 per cent, lower than a year ago
and the demand for speculation is
much lighter, although the consump-
tive demand is about the same. The
market is quite healthy at present,
showing an active consumption, and
if there is any change it will prob-
ably be in the nature of a slight ad-
vance.

Provisions—The demand is about
normal and stocks are light all over
the country. As the receipts are
generally light and hogs show high
cost, there will likely be continued
high prices. Both pure and com-
advance,
a very active trade being reported

in both lines. Barrel pork, canned
meats and dried beef are unchanged
and in good demand.

Fish—Cod, hake and haddock are

unchanged in price and very dull.
Salmon is fairly active at ruling
prices. Domestic sardines are un-

changed in price and in fair demand.
French sardines are easier and the
price is much lower than a few
months ago. Norwegian sardines are
doing better and are now in fair de-
mand. Mackerel is not materially un-
changed for the week. New Shores
are about unchanged, but new Irish
are a trifle easier. New Norways are
steady, but old Norways are merely

nominal. The demand for mackerel

is only fair.

Lansing After Fake Advertising
Schemes.

Lansing, July 21—Some time ago
the officers of the Lansing Business
Men'’s Association determined to pro-
tect .its members and citizens of this
city from advertising schemes by ad-
vising the merchants to notify the

Association when approached by a
stranger with a scheme for sale. An
investigation of the merits of the

scheme are then investigated by ofti
cers of the Association and a report
made to the merchants. The plan
has been successful, but in some in-
stances merchants have failed to re-
fer the schemes presented to them
to the Association, and it is said
that many of them have regreted this
neglect.

“This is the season of the vyear
when the advertising fakir and solici-
tor for all kinds of fake schemes
hunts his prey with great vigor,”
said Secretary Chilson, of the Busi-
ness Men’'s Association, after a some-
what warm interview with a stranger
who insisted on canvassing the city
for an advertising programme for the
coming band tournament.

“The gentleman is all right from
his standpoint.” remarked Chilson,
“pbut it is a one-sided standpoint.

Nothing in it for the Lansing mer-
chant who invested his money. Since
our Association undertook to regu-
late this class of operators something
like a year ago we have turned away
a great manlv and have not onlv
isaved our merchants considerable an-
noyance, but enough money to pay
their annual dues three or four times
over.

“QOccasionally some one of this
class of persons above referred to
starts his little game in spite of our
refusal to lend it official endorse-
ment. If the merchant, when he is
approached, would ask the solicitor if
he has a letter from our Association
he can rid himself of their presence
with astuteness and dispatch. From
an advertising standpoint not one out
of a hundred of these schemes is a
dividend payer, and it is throwing
away money to sign over one of the
contracts. Fully 75 per cent, of the
money collected from all of these
schemes is taken out of the city to
be spent elsewhere, and unless we
keep the lid on pretty tight the grand
total amounts to a good sized sum
in the course of a year. Every mer-
chant in the city ought to aid our
Committee in keeping the city free
from this class of pests.”



COMB DEPARTMENT.

Do Not Put a Man in Charge of the
Same.
Wrritten for the Tradesman.

That merchant makes a grievous
error who installs a man in the la-
dies’ comb department.

In the first place, a man may know
that a woman *“looks nice” in what
she has on, but ask him, “Why?” and
he is at a loss for a suitable re-
ply; he simply is aware of the fact
without recognizing the reason there-
for.

Of course, every clerk, male or fe-
male, who is placed in a department
is supposed to make a study of the
goods carried at that particular coun-
ter; but a man is at a disadvantage
by the limitations of masculinity. A
woman clerk is quick to grasp details
and instantly goes to the root of the
secret why a thing is becoming to
certain women, whale it is utterly
“impossible” to others.

A lady who is handsome of feature,
with no harsh lines in her face, no
angularity in the contour of her cra-
nium, whose head is covered with
soft puffs and waves built up and
around with innumerable little “rats,”
can adopt a comb or set of combs
that no woman could attempt whose
face showed crabbedness of disposi-
tion or whose features were seamed
with wrinkles of discontent or those
brought on by sickness of body or
distress of mind, which condition was
accentuated by thin wiry hair that re-
flected, as it were, the disagreeable
mental traits of its owner or the
situation of things inside the brain-
pan induced by a combination of cir-
cumstances over which it had not
been vouchsafed the victim to hold
the reins of control.

It is a theory of mine, and | think
it will hold water, that a person’s
hair shows plainly the mental and
physical attributes of that person.
Take the case of a woman who all
her life has wanted to dominate the
lives of others, who has insisted con-
stantly that her way is the right
way, the only way and everybody
else must bow the knee to her, and
you notice if her hair is not of an
unyielding stiffness—hair that the at-
tendants at any Beauty Parlor could
“do nothing with” other than sham-
poo it to an immaculate degree of
cleanliness and to brush it into a
modicum of traetability with a quan-
tity of brilliantine or similar unguent.

Mental and bodily characteristics,
whether permanent or temporary,
have everything in the world to do
with the production of a charming
coiffure. And it makes no difference
whether this statement applies to the
lady or to the girl at the Beauty
Parlor into whose hands she com-
mits herself. If either one or both
are afflicted with wretched attributes
of mind or body the result is most
plainly discernible in a dressing thlat
is a travesty on the art tonsorial. But
let customer and the one doing her
work feel gay of heart and lively of
body and the outcome of the con-
junction is a dream of hair loveliness
that is most gratifying to both the
one performing the service and “her
lady.”
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And, as | said at the start, a style
of comb that would be “just the
thing” in one woman’s head of hair
would “look like a fright” in that
of another. The color of hair a per-
son possesses must be carefully tak-
en into consideration as well as its
quality. A comb that is enchanting
in a brunette’s dusky tresses would
be too vivid if worn by a lady pro-

nouncedly blond in appearance. Per
contra, what would look pretty
against the fluffy locks of a light-

haired person would be but namby-
pamby if attempted by a lady with
blue-black hair, or even chestnut.

“A woman’s crown of glory is her
hair,” saith some Solomon in the Bi-
ble—1 think I am right as to the
source of the quotation—and all
these details | have talked about
must receive the profound respect of
the clerk selling the combs of an es-
tablishment if a success is to be made
at the calling.

A woman clerk, by the very fact of
femininity, is more fitted to per-
ceive with lightning calculation the
elements of a lady’'s make-up that
should strongly influence the selec-
tion of a comb that shall at once be
fit and practical.

To capitulate:

Merchants, debar a “mere man”
from the comb section of your place
of business. Jeanne.

A Boy’s Opportunity.

One boy of 13 years living in the
hill district knows an opportunity
when he sees it, also how to catch it.

Early in the month a man was
around peddling tangle foot for the

trees to safeguard them against
worms and moths. He told those
who bought how to put it on,

smoothing the bark around the tree
and then applying the stuff. It fell
to this boy’s lot to tangle foot the
trees in front of his own home. He
made such a good job of it that the
widow next door asked him to fix
her trees and then the man across
the street called him over. The boy
tumbled to the fact about this time
that he was within easy reach of a
good chance to make his spending
money for the summer. He began
looking for jobs, and he had not
been out long before jobs began
looking for him. He was the only
one doing that kind of work and he
soon found himself in great demand.
He has had all that he could do the
past two weeks. That he might at-
tend more closely to the work and
at the same time not slip any cog he
employed a younger brother to make
out the bills and collect the money
on a percentage basis. He has used
over 100 pounds of the tangle foot
to date and is still spreading it on.

Corresponding Characteristics.

You are The Other Fello
Strong-minded, Stubborn,
Generous, Extravagant,
Tastefully duessed, Foppish,
Manly, _ Brusque,
Sympathetic, Inquisitive),
Prudent, Selfish,
Frank, Rude,
Enthusiastic, Fanatical,
Eloquent, Long-winded,
Successful, Lucky,
Unlucky, Incompetent.

Socks
That Arc
Warranted
To Wear

We have them packed three pairs in a box to
retail at 50 and 75 cents per box. All defective mer-
chandise is replaced direct to customer by the manu-
facturer, provided the merchant follows instructions
given. Ask our salesmen about this item, also look
over our line of Staple and Fancy Notions, Hosiery,
Underwear, Ribbons, Laces, Embroideries, Overalls,
Trousers, Mackinaws, Piece Goods, Etc.

GRAND RAPIDS DRY GOODS CO.
Exclusively Wholesale Grand Rapids, Mich.

Beginning June S0and until further notice we will close Saturday
afternoons at 1 o’clock.

On July 28th the price of all best staple
prints such as American, Simpson, etc.,
will be advanced to 5¢ per yard. Up to
this date we will seil all of our present
stock at the old price 4~c. Send in your
Orders early in order to secure good styles.

P. STEKETEE & SONS
Wholesale Dry Goods Grand Rapids, Mich.

B AGS

Of every description for every purpose.

ROY BAKER
Grand Rapid., Michigan

New and second hand.

Wm Aiden 5mlith Building

FOOTE&JENKS’PURE FLAVORING EXTRACTS
(Guaranty No. 2442)

Pure Vanilla JA X O N

and the genuine Highest Grade Bxtracts.

ORIGINAL TERPENELESS EXTRACT OF LEMON
Not Like Any Other Extract. Send for Recipe Book and Special Offer.
Ordc”of National Grocer Co. Branches or Foote & Jenks, Jackson, Michigan

FOOTE a JBNKS’

Printing for Produce Dealers



Movementss of Michigan Gideons.

Detroit, July 21—J. D. Kirkpatrick
has moved from Kokomo, Ind., to
6046 Princeton avenue, Chicago. He
was in Grand Rapids a few days last
week representing the  American
Milling Co. Mrs. Kirkpatrick is now
able to preside over her new home
in Chicago, after being in a hospital
in the South for several weeks, which
will bring sunshine to our brother,
who has had his mind and heart full
at times while his companion has
been laid low with sickness.

George M. Jaynes, of this city, has
taken the sales management of the
Beyer watchman’s portable clocks for
Hardings Bros, and now has an office
at 1040 Lincoln avenue, Chicago.
Brother Jaynes carries all kinds of
tickers and keeps a single and dou-
ble entry record all in the clock. As
he meets Gideons he can just pull a
ring or press a button and his clock
does the rest and the clock keeps
ticking right on. Brother Jaynes was
up in the copper country two weeks
ago with his watchman's tools and
attachments, except his wife, who
still thinks this city is the only place
worth the while. Even the Windy
City, with all its attractions and all
the sweet smiles and the beautiful
enchanting words of Brother and his
record dials can not as yet compare
with the charms of Detroit the Beau-
tiful.

T. F. Chilton, Traverse City, who
sells the secret to collect old de'bts,
which is done by furnishing the deal-
er with printed matter to send out to
the delinquent, the ink and form of
which causes a feeling to come over
the receiver to pay over that which
belongs to another, bringing happi-
ness to all. Brother Chilton invited
the writer to attend the Presbyterian
church in Traverse City and listen
to the Irish preacher who lives at 240
Washington street, T. Boyd Gay, and
no sooner had he entered the church
than the mind began to flit over the
past and a strong desire to be right
with the Maker and with all man-
kind. As the moments passed and
as the heart had been mellowed by
the singing, the Irish preacher gave
his text, John, 7:46: “Never man
spake like this man.” This was the
answer of the officers to the chief
priest as an excuse for not taking

Jesus. “Why have ye not brought
him?” The officers had listened to
words of tenderness and love and

as they listened their strong hearts
were touched. “Never man spake like
this man.” The appearance and ges-
tures of an orator have their influ-
ence. but “Never man spake like this
man,” He had wisdom; he had au-
thority. Watching over and caring
for, feeding the multitude, healing the
sick, cleansing the leper, raising the
dead, going about doing good, show-
ing tenderness and love with his
words and acts and deeds. His wis-
dom was shown at the age of 12 when
before the doctors all were astonish-
ed at His wisdom and with his au-
thority. Aaron B. Gates.

Detroit, July 21—Detroit Camp,
No. 1, held a meeting at the Volun-
teers of America hall Saturday night
as usual. Owing to the season of
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the year the attendance was small,
but the spirit of our Blessed Master
was felt.

The meeting at the Griswold House
Sunday night had a fair attendance.
Brother Wheaten Smith gave an ex-
cellent talk which resulted in spe-
cial prayers for personal work and
for the coming National convention,
to be held in Louisville the last of
this week. Our National President,
Brother Smith, is having his annual
vacation for a few days and we miss-
ed him Sunday night at the hotel
meeting. Brother A. B. Gates, our
old faithful busy brother, spent Sun-
day in Charlevoix, but his wife was
on hand to help us. A. C. H.

Imaginative Modes of Protecting Our
Own Individuality.

The world is not lumped together
as a whole, but is distributed into in-
dividual natures—animals, plants, hu-
man beings of every race, species and
variety, in the same way that the
hand, to be more serviceable, is di-
vided into individual fingers. And
whatever be the ultimate goal to
which it is tending, it is plain that
that goal can be arrived at only by
the agency of these individual na-
tures—animals, plants and man. Such
being the evident ground plan of the
world, one sees at a glance that -it is
a necessity inherent in the original
design that there should be some spe-
cial provision for maintaining this in-
dividuality and preventing things
from being absorbed into one anoth-
er. And so, indeed, there is. We
find in animals horns, hoofs, fangs,
stings, organs of offense and defense
cf every variety, all serving as mere
instruments or means by which this
ground scheme of individuation is
maintained. Now, a little reflection
will show that, corresponding to these
horns, fangs and stings in the lower
animals, and to the appetites of fear,
hunger and self-preservation by
which they are set in motion, is what
we call the evil nature in man.

Besides his coarse physical de-
fenses against enemies man has the
finer weapons of envy, pride, jealousy,
revenge and the like, which are mere-
ly these instruments of individuation
and self-preservation carried up into
the mind and transmuted there into
more subtle and flexible rapiers of at-
tack or defense. Lesser men defend
themselves from absorption by great-
er means of envy or hold their
own against them by contradiction,
combativeness or pride. Vanity
stimulates men to make the most of
themselves and helps them to keep
up their individuality. Jealousy pricks
them to hold their own against rivals;
revenge to make good again on an
enemy the injury he has done them.
They are stimulated to perpetuate
their individuation by means of off
spring having the like individuality,
and so prevent things from sinking
back again into that undiversified
uniformity out of which they had
originally to struggle.

The highly developed and ideal
man can, of course, protect himself
by positive virtues, He has force
enough to defend his individuality
without resort to any of the subter-
fuges of crime or semi-criminal de-

vices. The nearly perfect man would
descend to the lesser or more petty
immoralities and deceits to shield his
weaknesses.

And so, too, if we take the more
positive and active sins of lying,
stealing, murder and the like, we may
see that here also no new element
has been introduced, but all are ways
of aggrandizing ourselves and our
own individuality at the expense of
others; others overstepping those
conditions of fair play and injustice
which, in a limited world, are neces-
sary to enable each to maintain his
own individuality and to escape being
absorbed or annihilated by another.
If we tell lies, for example, we se-
cure for ourselves a point of vantage
which does not legitimately belong
to us; if we steal we do the same;
and so, too. If we deceive those who
trust us, or if we commit murder.

Again, if we consider what theo-
logians would call “sin in the inmost
members”—Ilust and desires that may
go no farther than the mind of the
person entertaining them, stopping
short before they come to action,
envy, impure thought, evil wishing,
suspicion, covetousness, selfishness,
worldly mindedness, and the like—we
shall find that at bottom they are
only imaginative modes of protect-
ing or aggrandizing our own indi-
viduality; although, if not restrained,
they may keep pricking the imagina-
tion until, to relieve itself, it forces
men into all sorts of unnatural cruel-
ties and crimes; or they may so mo-
nopolize consciousness as to weaken
the authority of those high and no-
ble aspirations which we feel by
their quality to be the true ends of
our being. John Beattie Crozier.

Suggestions for Motorists.

If your brake fails .to work at a
critical moment, run into something
cheap.

If you desire to make an impres-
sion on a young lady run over her.

Common humanity dictates that
you stop when the (tires are out of
wind.

By seating your best girl in front
with the chauffeur you wnll have
something pleasant to look forward
to during the ride.

Should your auto overturn Ieave\ TOAST

your seat immediately.

You should know your brakes or
else you may break your nose.

If a man gets in your way and is
run down he should apologize. If he
is dead demand an apology from his
wife.

The Lucky 13.

On an American twenty-five cent
piece there are thirteen stars, tbir-

A Better
Case

Get Catalog

7

teen letters in the scroll held in the
eagle’s beak, thirteen feathers in each
of tlhe eagle’s wings, thirteen tail
feathers, thirteen parallel bars in the
shield, thirteen horizontal bars, thir-
teen arrow-heads, thirteen leaves on

the branch and thirteen letters in the
words “quarter dollar.”

When a man lets the wind blow all
the shingles off his house he talks of
the strange ways of Providence.

Back Up Your
Trade Papers

Make it possible for us adver-
tisers to write a nice note to
the editor once in a while say-
ing “we got splendid results
from our ‘ad’ in your paper.”
It cheers him up. All the
trouble it will take is a postal
card or a letter to us, asking
to see samples of our

California Jams
and Marmalades

We do the rest at no cost to
you. Don’t overlook what
may be a good thing.

H. P. D. Kingsbury
Redlands, California

(Where the oranges come from)

W. S. Ware & Co., Detroit
Agents

DONT FAIL.
To send for catalog show-
ing our line of

PEANUT ROASTERS,
CORN PQPPERS, &C,

LIBERAL TERMS.
KINGERY MFG. C0..106-108 E Pearl St..C'<KInnatl.O.

A

U lijah’s 'Manna )

E

The "Supreme Hit” of the
Corn Flake Foods—
"The Taste Lingers.”

| Postum Cereal Co., Ltd. Battle Creek, Mich.

8 T [ Formerly called \
| \ E

It pays to handle
MAYER SHOES

For Less
Money

and Prices

That’s saying considerable, but hundreds of merchants who have bought from us

know we make good our claims.

We positively guarantee to save you money and give

you a case of better quality. Ourdirect selling plan—from manufacturer to merchant-

makes this possible.

We pay freight both ways if goods are not as represented.

GEO. S. SniTH STORE FIXTURE CO., Grand Rapids, Mich.
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THE UNSEEN SIDE.

Roth were captains of industry,
both were in their working-day at-
tire and both had in hand the im-
plement of their profession, the one,
a hose-nozzle and the other, the han-
dle of a lawnmower. Both were
resting temporarily from their labors
and were discussing with all the earn-
estness of the excited Celtic temper-
ament “the outrageous and high-hand
robbery” of that branch of the city
government that had levied the tax-
es, the culmination of the outrage
being this—the forefinger of the right
hand slowly and emphatically beat-
ing the little finger of the left, while
the tongue exclaimed: “Tin dahllers
fer a bathtoob! What dye think o’
thot!”

Judging from appearances these
men were born in Ireland, had come
to the Lower Peninsula to better
their condition exactly as other men
had come and, finding their taxes
higher than they had expected, were
expressing, as they had a perfect
right to express, their disapproval of
the injustice, as it seemed to them,
practiced upon them; and yet had
they once dreamed in the old days of
being called upon to pay a tax on
a bathtub, the amount, had it been
twice ten dollars, would have been
cheerfully paid and the receipt pre-
served as a passport to Paradise!

The fact is there is an unseen side
to all of this taxpaying business, and
while at times the tax—and especially
the paying of it—seems to be all that
the lawn-keepers consider it, those
same men belong to an army of
kickers, a large majority of whom
knows, as-the whole army knows,
that the tax stands for a better life
and a wider citizenship and is worth
all and more than the tax calls for.
The case is easily and briefly stated.
Forty years ago the fathers of these
men'—boys then—had not only no
bathtub but no house, no home and
no country even, if we are to be-
lieve what the Trish home-party
leaders say. They had little to eat
and less to wear. With hands ready
for work, they had no work. Cultiva-
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tors of the soil, they had no soil;
and these men’s boys, born under
such conditions, with nothing to help
them, had not even the schoolhouse
to gladden the gloomy future with its
shining light. Then came the crisis.
Affairs for them could be no worse,
and with the hope of something bet-
ter they landed here.

Grand Rapids then was not the city
it is to-day and the immigrants
found themselves among men of an-
other race, indeed, but having the
same hopes for themselves and their
children, with only sturdy hearts and
stout hands to realize them—.with this
difference; the native brawn and
brain were toiling for the affluence
that included the bathtub as an inci-
dental, while they, the immigrants,
dreamed only of food and shelter and
the transcendant privilege of having
a spot of earth they could call their
own with the possibility—the last
thing then to be thought of—of a
bathtub!

That the hopes of pioneer and im-
migrant have been realized goes with-
out saying. There is prosperity to be
seen on every hand. The palace has
taken the place of the log cabin. The
meeting-house has given way to the
cathedral and the church and the
schoolhouse has expanded into the
people’s college. The brain and
brawn have been at work and have
won and the winnings have not been
confined to the pioneer. No caste
wall has been put up and the man who
shows himself equal to the require-
ments finds no check or hindrance to
the country’s universal law of “fair
field no favor.” So the pioneer is
not standing alone in his prosperity.
Side by side with him is the immi-
grant or the son of an jmigrant who
a generation ago, with an ocean be-
tween him and his kindred, first knew
what it is to be free, to breathe un-
challenged the pure air of a republic,
to live under its blue sky, to enjoy
the glory of its sunshine and to hold
in his hand the vote which gives him
the right to “life, liberty and the pur-
suit of happiness,” to find these where
and when he will and as he will. In
a word, he has a country now with
all that the word implies, modified by
as heartfelt a “free” as the wind and
the water and the sunshine can give
him; and this, the unseen side, is
what the tax rate stands for and
v.hat the immigrant, now an Amer-
ican citizen, knows it stands for and
is glad to have it stand for, even at
the exorbitant rate of “tin dohllers a
year fer a bathtoob!”

TO USE SHORTER WORDS.

One of the conditions incident to
the learned professions is the use ol
technical words, names, phrases, etc.
Every cientific subject has a nomen-
clature of its own and many of the
words are unusual and polysyllabic.
Botany, chemistry, geology, etc., have
words with which the general pub-
lic are entirely unfamiliar and there
is no particular loss or gain on that
account. The terms are technical
and only those who make a special
study of the subject have occasion to
use them. In theology, medicine and
law there are also a good many large
words coming into play, but the dis-

position has been to lessen their
number and to popularize other
words which must be used frequent-
ly. If ministers are to be understood
and reach the people they preach to,
they must address them in language
which is clear and plain, so the big
words are left for strictly scientific
theological discussion. If the clergy-
men used them in their every day
sermons there would be more people
asleep in church than there are now
and there are enough as it is, good-
ness knows.

Practically everybody has to do
with medicine more or less and very
many unfortunates have to do with
law. The affairs of both these pro-
fessions are discussed in the news-
paper and in public speeches not a
little. They have been simplified con-
siderably, and another help has been
that many formerly unusual words
have been popularized. For instance,
many who knew what consumption
was would not have understood the
meaning of tuberculosis, yet by adop-
tion and common practice the latter
is now the generally accepted word.
Appendicitis used to look formidable,
but now so many people have it that
everybody speaks it glibly, and so the
professional and the plain people are
coming closer together in this re-
spect. As to legal terms there is a
reform on in France which might
well attract attention in this country.
It consists of a simplification of the
phraseology of processes, writs and
other documents which have to do
with the courts. The jargon of juris-
prudence has been attacked vigor-
ously by Briand, who is called an ad-
vanced reformer and an iconoclast.
He is determined that the verbiage
shall be left out and that it meets
with popular favor is evidenced be-
cause out of 885 replies to inquiry 727
were in favor of a change. The sub-
stitution of short words for long ones
and of plain words for those difficult
to be understood has been accomplish-
ed by a commission and the reform
is already giving great satisfaction.
Perhaps something of that sort could
be done in this country and then the
people would be able to understand
these legal terms and phrases, and
the more they understand about liti-
gation the further they will keep
away from it.

A GOOD MEMORY.

This is an asset quite as valuable
to the commercial as to the profes-
sional or educational field and one
quite as easily cultivated. Psycholo-
gists show us how the memory can
be developed by learning choice quo-

tations or bits of poetry. We have
all seen the light-fingered person
who never went through a room

without taking in at a glance what
it contained. And we are here driv-

en up against the old motto that
practice makes perfect—even in a
black art.

However well the memory may
have been trained in early days, it
will require a little directing when
the business life is a requisite. And,
luckily, the more complete the mas-
tery over it the more easily is it

guided along new lines. However,
there are some channels which will
seem foreign at first, yet which re-
quire exploration.

There is the memory for names
and faces. With some this comes in-
tuitively; others seem to pride them-
selves almost on their inability in
one of the two directions, although
not generally both. If a stranger
comes in and makes a purchase and
tells you who he is and. where he
lives, he is not flattered if you greet
him with a blank expression on his
next call. Make it a point to remem-
ber your friends who only come oc-
casionally; to remember both their
names and faces, and some of the
general matters connected with them
which show that you have a friendly
interest. This may at first take some
effort, but it is an effort that pays.

If some one comes in and gives
you a special order for something a
little out of the regular line, make a
mental note of it. If he wears a
longer sleeved coat or a larger sized
shoe than his fellowmen, just put that
jdown in your mental inventory. Some
day you may have some of these odd
sizes among the left-overs, and want
to know where to look for a customer
who wants a bargain.

“Just one of those summer suits
left,” said an up-to-date merchant
recently, “and that is too large for
Imost of us.”

“1 wonder if Jones could not wear
it,” suggested his partner.

“No, Jones’ number is —, but we’'ll
try Brown. He usually gets a size
smaller, but it is a snug fit. If these
were marked down he could get the
worth of his money out of them,
even if they did not fit perfectly.”

And so it was with hats, collars,
etc. In many instances this shrewd
salesman knew the numbers as well
as if not better than his customers.
It saved lots of time in showing
goods, to say nothing of giving the
advantage in hunting a sale for the
odds and ends of the trade. Besides,
it gives that touch of the personal
element which always pleases the
customer. To feel that one’s indi-
vidual requirements are remembered
and served is an attention which will
be appreciated.

A good memory should never be
abused. If there is an account to be
recorded never burden the gray mat-
ter of the brain with it. Not only
is this an economy of mental energy,
but it is a record that will be taken
as much more trustworthy in case of
dispute. Again, if an order is given,
jot it down in the note book. Do not
burden the memory uselessly. When
you order goods there are sure to be
omissions unless the items are down
in black and white. Train the mem-
ory along lines where this special
service receives recompense;  but
never burden it with the service
which was intended for note book
and pencil.

If you are dlissatisfied with your
religion because it does not 'make you
happy ask first whether you make
any one else happy.

Religion is not to bind back, but
to bind together all men.



CRIMINAL NEGLIGENCE.

So far this summer, as at has been
other summers—'and the rest of ithe
season .will be like unto it—the daily
papers have reported and are go-
ing to report by drowning the death
of numberless persons, old and
young. Our own summer resorts have
already taken part in the appalling
disasters that have overwhelmed
communities and homes with sor-
row, and wherever there is water, be
it of lake or stream or sea, the death
rate will increase more or less in
proportion as every means of pre-
vention is exercised. Wherever
there is a crowd there is danger, and
it is impossible to guard against
every form in which this appears;
but it does seem as if something
ought to be done to lessen in some
degree the number of victims of this
dreadful death.

Strange as it may seem, this num-
ber is greatly increased by people
who, knowing the danger, still ven-
ture upon the water and into it with-
out knowing how to swim. Lt is safe
to say that at least half of the jboat
excursionists who crowd the decks
can not swim a stroke; and it is sub-
mitted whether, under the circum-
stances, the authorities would be up-
held if they should insist that per-
sons who can not swim must remain
ashore.

Years ago, and custom has chang-
ed little in this respect, the girl and
the woman who could swim was
something of a wonder, with the sug-
gestion, if nothing more, of the tom-
boy, exactly as in some parts of the
country the girl or the woman who.

rides horseback astride is classed
among the immodest.
There lies the mistake. The girl,

like the boyi, should be taught to
swim. As an exercise swimming is
unsurpassed. It should be put down
as a part of physical education for
both sexes; and, to avert the calami-
ty which too often attends excur-
sions on the water, no community
should allow its children to grow up
without this means of self-preserva-
tion. Whether the town should or
should not make swimming a part of
the school curriculum is a question
which it alone must decide. Cost
will have to be reckoned with every-
where, and in the sparse population
of the rural districts would in most
cases prevent even the consideration
of the subject; but in the compari-

son of city and country it is the
country girl who will oftener be
found ignorant of the art. Has it

yet been ascertained whether she in
times of disaster is oftener among
the drowned'?

From the very nature of the case,
the boy takes the matter into his own
hands and early learns to swim. Giv-
en a stream of water—a duck pond
will do—and another boy and there
are soon two swimmers where there
were none before. All the sticks and
straps and hair brushes in the world
are as nothing; the majority of boys
do learn—it is a reproach not to
know how and the sign of a molly-
coddle; but with the girl it is dif-
ferent—and it ought to be different—
and, this recognized, should be rea-
son enough for seeing to it that
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women, the brighter part and the bet-
ter part of the summer gathering,
should not so often take their lives
in their hands in excursion going and,
by not knowing how to swim, endan-
ger those who do.

In some cities the Y. M. C. A. has
made the swimming pool a strong
feature for its patrons. In those
same cities have the W. C. T. U.’s
looked as carefully after theirs?
And is it not possible for the coun-
try folk, not as a fad, but as a neces-
sity—a matter of life and death—to
hit upon some way to teach the girls
to swim so that they may go to the
boat excursion with far less fear and
far less danger and far less risk of
finding there a watery grave? It is
a matter well worth considering.
Shall it be considered?

YOUR READING COURSE.

Time was, not so very long ago,
when the farmer sneered ait the edi-
tor of farm papers “who wrote his
articles in a city attic.” He was cer-
tain that he knew “all there was to
knmoiw about farming,” but he now
takes a very different view of the
matter. He has found out that these
book farmers do know several things
which he can apply with profit; that
new condition’s are constantly arising
which he must meet. And to-day
there is no more marked increase in
any class literature than in that of the
farm. Now it is accorded more liberal
patronage.

That the trade papers have not as
yet so extended a patronage is pos-
sibly due more to the fact that the
farmers so greatly outnumber trades-

men. Yet it is a fact that the trade
people are in many instances not
fully awake to the importance of

reading all that can be secured per-
taining directly to their tirade.

No two publications cover the same
ground. The first object should be
to compare samples, and determine
which is best adapted to your own
business. Having made the selec-
tion, study it as you would a school
text-book. Do not believe every-
thing. Some things may be d'l right
for the majority, but not for your
conditions. The paper reaches its
highest aim when it secures the fair
reading* honest thought and just crit-
icism of its readers. It sets them to
thinking.

The grocer who buys and sells to
the best advantage knows something
in advance of the condition of the
coffee market. The shrewd merchant
takes advantage of a failure in the
cotton crop to buy a good stock of
cotton cloth before the prices which
necessarily follow the failure have
affected the stocks on hand. Fluctua-
tions in market should be as much
at the command of the dealer as are
the quotations of wheat to the man
who makes his money by specula-
tion.

There are countless facts, hints and
suggestions of material value in the
trade. Not a day passes but that
some one wants to know something
regarding a purchase which his deal-
er can not answer. He may not ask
for the information, but, if it can be
volunteered., the competency of the
one who gave it will be more fully
established.

The trade paper of to-day is, as a
rule, one which any well informed
person may read with profit. Articles
which at first glance seem of a tech-
nical nature applicable only to a few
contain applications of real worth to
the many. Arranging show windows,
the care of goods, how to advertise,
how to hold the trade—these are but
a few of the multitude of topics
which need amplification.

The time of dull trade is at hand.
Will it not be a good time to in-
crease the reading matter along busi-
ness lines? The chances are that from
a single number one may gain an
idea worth the price of a year’s sub-
scription. If you are already taking
one or two papers see what others
are doing along your lines. Stick to
that which you have found good; dip
into new fields. Your hold upon busi-
ness will be strengthened; your en-
thusiasm increased; your mission
broadened.

PLAY FAIR ALWAYS.

When a retail merchant or manu-
facturer reaches the conclusion that
his own personal interests may best
be conserved under all eirciumstanices
by refusing to identify himself with
any concerted move on the part of
the retail dealers or by citizens in
general in the community in which
he lives and does business he has
taken a long step toward commer-
cial, financial and civic dry rot.

Such an exhibition is an infallible
sign of intolerable self conceit with
the rapid and irresistible develop-
ment of envy, selfishness and indif-
ference to the public welfare as
prominent accompanying characteris-
tics. Say what ihe may, such a man
can not fail to hurt his business be-
cause he is certain to incur the dis-
pleasure of his fellow ditizens in
general and so affect unpleasantly his
business standing.

Say what we may, any of us. we
are all of us more or lies dependent
upon each -other, and it is a moral
certainty that, sooner or later, for
one reason or another we are each
of us required to seek the co-opera-
tion of the others in our own behalf.
It is the duty of every citizen to
maintain a rational, fair and strong
spirit of independence; but ait the
same time he is unwise whio permits
that independence to project itself
against every proposition having the
progress and wellbeing of his com-
munity in view.

True, there miusit be differences of
opinion, honest differences, as to
what policies or enterprises are for
the best interests of a city or vil-
lage; but as a rule it is safe to as-
sume that whatever may be approved
by a majority of thie members of any
business community is worthy of
careful and fair consideration even
although it seems at first thought op-
posed to your awn estimate.

Tn brief, it is ,as much the duty of
every good citizen to co-operate to
the extent of his ability with his fel-
low citizens in carrying forward
every desirable movement inaugurat-
ed for the advancement of the gener-
al welfare, as it is for him to exert
himself to the best of his own ability
in behalf of his own personal con-
cerns.
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NO SCHOOLS FOR GENIUS.

The genius, the specially smart boy
or girl at school, is not always a dil-
igent student. Sometimes the ap-
parent dunce is a dunce because he
neglects the textbooks while he is
gaining knowledge in various other
ways, sometimes by mental absorp-
tion, and in actual life he shines out
as a bright and even brilliant genius.

It is more often that the boy who
labors at his books and takes the
first honors in examinations never
reaches any station in practical,
every day life above mere mediocrity.

It has been said that the pupils of
the average college can be intellectu-
ally classified into three sets, the
highest of which comprises the few
eminently gifted (about io per cent,
of the total), the intermediate class
of which constitutes the intelligent
but less brilliant average pupils, who
number about 80 per cent, and, finally,
the lowest class, which constitutes
roughly about io per cent, of the
total. It is a pedagogic truism that
all teachers endeavor to fit as many
as possible for an upper class, and
that they are compelled to devote
most of their time to the moderate-
ly gifted and even to the less in-
telligent pupils, repeating over and
over the identical rules of gram-
mar and the same mathematical the-
orems to the intense weariness of the
more gifted. Hence the students
blessed with exceptional mentality
are never trained fully to take ad-
vantage of their capacities, and dwell
in intellectual semi-idleness. It may
be said that practically all schools
are intended mainly for the benefii
of the moderately gifted, the inter-
ests of both the less gifted and best
pupils being sacrificed.

After all, this is the best that can
be done. Average schools are to give
average education to average chil-
dren and youths. No provision can
be made for genius in such cases.
The dunces, or apparent dunces, who
have sometimes brilliant intellects,
must be left to follow in the rear.
The bright fellows will develop in
time, and the plodders will get some-
thing at least.

Dr. Delamarre, an eminent French
army surgeon, who ‘believes the or-
dinary 'house fly is a dangerous con-
tagion bearer, says the insect may
be exterminated with very little
trouble or expense. He recommends
a mixture composed of one part
formol to nine parts of water. This
may be put in ordinary plates and
placed wherever flies are likely to
congregate. Twenty-four hours lat-
er, says the doctor, not only the
plates themselves but a considerable
space around them will be covered
with flies and mosquitoes which the
mixture and emanations from the
mixture have poisoned. The insects
are attracted by the solution as
though it were sugar. To be perfectly
effective it should be changed every
twenty-four hours. Dr. Delamanre
says that he has been using this in-
secticide in the hospitals under his
control for the past sixteen years and
has never known it to fail. In a sin-
gle room containing 521 cubic meters
there were killed during one summer
an average of 4,000 flies a day.
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REVIEW ¢ +ve SHOE MARKET

Marked Improvement in the Shoe
Trade.

There has been a revival in trad-
ing. Probably the most remarkable
feature is the way shoe nianufactam-
ers have come in the market and
purchased leather. It is said that
the booming condition of the hide
market forced shoe manufacturers to
purchase their fall supplies. How-
ever, in many instances the chief
cause of their reluctance in purchas-
ing leather was that retailers did not
place the usual large fall orders.
Manufacturers, of course, depend
greatly upon what the retailers do.
It has been pointed out before that
owing to the inability of the average
retailer to judge what is going to
sell this fall in the way of leather, it
is only reasonable to expect a short-
age of buying.

Hides that have been booming
right along at present are holding
steady at high prices. There is some
guestion still as to whether prices
will go still higher, but it is expected
that the advance movement has been
checked especially in packer hides. In
country stock the market is unsettled
and apparently advancing. Tanners
are complaining severely of the rap-
id advances and some express the
opinion that the boom has to some
extent been skillfully engineered in
the interest of city and country deal-
ers. Tanners also state that it is
difficult for them to secure the ad-
vance they are compelled to pay for
hides for their finished leather. The
hide markets are steady at almost
the same quotations that were pre-
vailing before the panic.

This week tanners of sole leather
are much stronger in their views.
Indeed, they insist upon higher prices
for heavy-weight selections. Heavy-
weight leather has been in short sup-
ply all season and with the buying
movement inaugurated' by manufac-
turers the past week offerings were
much  reduced. Hemlock  packer
slaughter was in such unusually good
call that some manufacturers have
turned their attention to oak sole in
Texas X selection. This* leather, of
course, is a trifle more expensive than
the hemlock slaughter, but can be
cut to much better advantage, and
some manufacturers claim that it is
more economical leather for that rea-
son.

There has been a tendency on the
manufacturer’s part to use the lighter
and cheaper upper leathers in shoes
and then bottoming them with ex-
tremely good sole leather. It has
been claimed that shoes were not
properly balanced in that. the uppers
easily outwore two pairs of soles.
The average consumer, it is said, de-

sires the sole to wear about as well
as the upper, and owing to this atti-
tude on the wearer’'s part retailers
have been insisting upon good sole
leather, with the consequent result
that manufacturers were compelled to
use this method of making footwear.
Prices, however, advanced one cent
per foot on these light leathers, and
the manufacturer is again in a di-
lemma as to how to overcome this
new feature.

Side leathers in the different se-
lections are taking on a much firmer
tone. In the heavy-weight grades
prices have advanced one cent per
foot, with the market showing a ten-
dency to advance still further. The
guestion as to whether colors were to
he in call this coming fall is still un-
settled. Many of the larger stores
have bought liberal sttpplies of tan
footwear and expect a good sale for
shoes of this sort. Oxbloods are fea-
tured strongly, even working into the
lower priced shoes, which tends to
show the popularity of any article.
However, it is a safe proposition on
the retailer’'s part to buy conserva-
tively on the color question. During
the late summer the average consum-
er is going back to black goods. It
is found that black glazed kid can be
kept clean without any difficulty, and
that this particular leather is cool
and comfortable as any colored
stock. Shiny leather, too, has been
selling freely to the younger trade,
who insist upon style as well as
neatness. Ir> the upper leather mar-
ket black calfskins in both dull and
bright finishes are having a very
good sale, which would indicate that
manufacturers and many retailers are
figuring that black shoes will pre-
dominate for fall and winter wear.

All departments of the industry are
sounding a healthier tone. The rap-
id recovery of hide values, whatever
else may be said of it, had a tonic
effect on the traffic in leather and all
merchandise made from leather. It is
evident that a new demand has de-
veloped for cheap shoes. But this
does not mean reduced prices. There
is nothing upon Which to predicate
lower cost in shoe manufacturing,
but it is a fact that heavy footwear
suitable for workmen is in better re-
quest than for several years past. It
is reported that many New England
shoe factories making split broganis
and similar grade shoes have resum-
ed operations and have  orders
enough to last them well into the
fall.

Most shoe manufacturers are go-
ing ahead with their fall and winter
orders and taking chances on retail-
ers placing the remainder of their
uncompleted fall orders. It. is said

For All-around
Hard Strenuous

W ear

Our Hard Pan Shoe
has never been excelled.
It contains all the foot-
comfort there is; and the
leather in both uppers
and soles is of the proved
durability that withstands
rough treatment in all
sorts of rough weather
and where the conditions
of wear are unusually
severe.

Our Hard Pan, the
original and genuine shoe
of this name, has given
the public this sort of
shoe-satisfaction for a
quarter of a century.

It has many imitators. But our pentagon trade mark on the sole
stanps it as genuine and guarantees your customer the Hard Pan
quality and the Hard Pan wear he is paying his money for.

Rindge, Kalmbach, Logie & Co., Ltd.

Grand Rapids,

Mich.

We Have Attained the Acme ef
Perfection in Our

Rouge Rex Shoes

Our ELK SKIN Shoe with Chrome Sole and Catspaw Slipless Rubber
Heel and fair stitch, lead them all.

No. 4490 Men'’s Black Elk...
No. 4488 Men's Olive Elk...
" Black Elk...
No. 6696 Boys’ Olive ElK...
No. 6498 Youths' Black Elk...
No. 649%6 Youths' Olive Elk ..

No. 6598 Boys

% 0

56338

ORDER NOW
P. S.—Second quality at 15c less.

HIRTH-KRAUSR CO.

Grand Rapids, Mich.



that shoe merchants have confidence
in the future of shoe values and are
not holding back orders on account of
expectancy of lower prices, buit rath-
er for the reason that they have good
supplies of shoes on hand. However,
travelers are not agreed upon this
point. Some claim that retailers’
stocks are depleted. Others, how-
ever, state that the call from the
consumer has been less than for some
seasons, and that shoe merchants
'have considerable of list year’s stock
on hand. At any rate, they feel that
this fall will be a good business sea-
son, and are urging their factories
to go ahead/ and make up stock, re-
gardless of whether the retailer has
placed his order or not. They also
state that shoe dealers are not in-
sisting upon lower prices, as was the
case early in the year, as it is cleariy
understood that the booming hide
and advancing leather markets will
not allow the manufacturer to make
goods at any less price. Indeed, the
only way goods can be made any
cheaper in price is by taking our
something somewhere, and the aver
age retailer is too wise to pay even
a low price for a skinned shoe.—
Shoe Trade Journal.

Business Tact in the Sale of Shoes.

In the shoe business, as in allmiost
every line of retail trade, we 'have the
highly successful, mediocre and poor
salesman. The successful salesman,
with no greater opportunities' for
making sales than any other clerk,
has a manner of pleasing and satis-
fying customers by his manner of
treating them. Such a salesman has
the faculty of adapting his line of
argument in selling shoes to meet the
peculiarities of each purchaser. He
recognizes that he can not appeal to
all the people along the same line;
whait will interest one receives a deaf
ear from another. Where he goes
strong on price with one customer
he ignores price with another, and
talks quality with still another. The
clerk, not the customer, is the one
to discover which method to use.

Good service is invaluable in build-
ing up the business of the store and
if the clerks will contribute their
quota generously their efforts will be
recognized.

Some time ago a large retail shoe
firm made an gttempt to secure bet-
ter service from their clerks by is-
suing a manual of instruction for
their guidance in pleasing customers.
This firm, has always tried to impress
upon it's employes the business value
of good service; but the members, of
the firm realized that some custom-
ers left their store with a feeling of
dissatisfaction at the treatment re-
ceived. People always blame a store
for the action of the clerks.

The effort of this firm ito raise the
standard of efficiency of their clerks
is highly commendable. The instruc-
tions are specific enough to make an
impression upon the most indifferent
clerk. They make clear the fact
that every employe represents . the
store, and that upon the attitude of
the clerks rests the future of the busi-
ness. The book declares that two
things are vital to the success of any
shoe business—good service and
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good shoes—and that it is the duty
of the clerk to supply the good serv-
ice. The dealer will supply the
shoes.

Good clerks are students of char-
acter, which means that they must
know how to “size up” a customer
accurately. This “sizing up” process
is most important. After greeting a
customer, the clerk should “size him
lip” as to what style and price shoe
he wants to buy. This is the first
real step in making the sale. Almost
as important is the presentation of
the shoe. It should be clean and at-
tractive and not be covered with
dust, unlaced, or otherwise unsightly.
Much depends upon the introduction
of the shoe—the way' in which
it is brought to the customer. Peo-
ple will not have a pair of shoes
thrown at them. They must be pro-
duced from the carton and present-
ed in the most attractive manner.

Clerks should use good judgment
in the choice of a shoe which, should
be sold to a customer. A main who
is doing heavy work, or who is con-
stantly traveling the streets, like a
letter carrier, or a policeman, .should
have good, strong substantial shoes.
Good judgment should also be used
when selling patent leather shoes.
While worn very extensively in ci-
ties, they are not suitable for a work-
ing shoe, or for wear in the coun-
try, or in very bad weather.

If a clerk perceives that he is hav-
ing difficulty in pleasing a customer
he should turn him over to another
salesman, or to the manager, or own-
er of the store. But this turning over
of the customer must be done before
the customer is tired ou. The clerk’s
own good judgment should tell him
when it is advisable to turn the cus-
tomer over to another. His action
may lead to a purchase which he
thought lost, and in .that way he is
contributing to the success of he
store.—Shoe Retailer.

A Craze for Other Lines.

There is a sort of craze abroad
through the land to dabble in other
lines outside of a man’s legitimate
business. This is one reason why
some firms find themselves hard up.
Their energies and their money have
been side-tracked into other chan-
nels. Instead of pushing their reg-
ular business they have gone outside,
lured away by some get-rich-quick
proposition. The consequence is they
have been falling behind in their busi-
ness, and they charge it to the dull
times, or to some other cause than
the right one. Just as soon as a
man gets too many irons in the fire
he is sure to get into trouble. He
devotes his time and thought and
money which ought to be concentrat-
ed on his real business to these out-
side deals, hoping to make a lot of
money in a short time. The result in
ninety-nine cases out of ioo is that
he loses his grip on his old business,
and loses his money on new ven-
tures.

An Easy One.
He—What do you suppose | mar-
ried you for?
She—Probably because nobody else
would have you.
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No Scattered, Random Shots

No. S35—ElkskiIn
Blucher—Leather Sole
Tan or Olive
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A business line for the business shoe
man—straight to the point.

H. B. Hard Pans

mean good business, daily, sales, year
round sales, shoes that are wanted by
your trade, and the man who doesn’t
get them won't be fooled again, there'll
be plenty of those who do get them to
tell him where to go.

The season’s business is just beginning
on the Elkskin line, that will keep us
hustling to hold up our ready-to-ship-at-
a-moment’s-notice factory stock where
it belongs. Let us have your order
early—today.

Every boy is interested in the “ Nat-
ural Chap,’’ and wherever there is a boy
there are a family and business. Have
we had your application?

Herold»Bertsch Shoe Co.
Grand Rapids, Mich.

|Summer Shoes ||

Are now in demand

White Canvas Oxfords

Tan Oxfords

Black Oxfords

Tennis Shoes

We have them

In Leading Styles and

at Bottom Prices

Grand Rapids Shoe & Rubber Co.
Grand Rapids, Mich.

Michigan
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A Woman’s Cleverness and Looks.I
The fiction that has died hardest
in regard to woman is the theory
that beauty and brains are incom-
patible, and that if a woman is what
is known ais “strong-minded;” she is
afflicted with an insatiable yearning
to wear bloomers that can not be
denied. Nobody, it is true, has ob-
served any sipread of the bloomer
movement, nor has Dr. Mary Walker
had any followers and imitators-; nev-
ertheless, in the shadows of the pop
War imagination there kirks a haunt-
ing belief that intelligence spells
frowsiness when applied to women.

Those who still cling to the anti-
quated notion that a highly-educated
woman is obliged to look like sin will
be interested in the statement made
by Dean Clarence D. Ashlley, of the
New York University, that so far as
his experience goes, the cleverest
women are the daintiest. Addressing
one of the New York clubs recently
lie said, among other things, in speak-
ing of the advanced woman:

“Women at the bar to-day are all
that is meant by good lawyers, and
they are the peers of many prominent
men lawyers. Nor does this achieve-
ment tend to destroy their fieiminiine
charm. Bah for the man who thinks
that knowledge makeis a woman mas-
culine! Are men conceited enough
to think that they can make women
like themselves?”

These words, from one of the
most eminent scholars and educators
of our day, merely express what
every intelligent observer knows to
be true, yet so hard diceis an old fal-
lacy die that one of the most fre-
quently-expressed comments  that
was heard during the Suffrage Con-
vention in New York wais surprise
at the fact that the women who took
part in it were elegantly and fashion-
ably' gowned. Gail Laughli-n's vel-
vet and point lace attracted quite as
much attention as her fame as the
most noted woman lawyer of the
diay; women divided their admiration
equally between eloquence and chif-
fons, while the reverence paid the
most noted exponents was mingled
with thrills of appreciation of their
stately black silks and boas of real
lace, and not the least of the en-
lightening effects of the convention
was dispelling the bugaboo that
women who think never think about
their clothes.

As a matter of fact, slovenliness
has never any more been the real
hall mark of talent and intelligence
among women than it has among
1 men There -was a time when it was
esteemed a sign of intellectuality for
a woman to wear short -hair, but at
the same time a man felt it equally
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incumbent upon him to wear long
hair as a token that he was a genius.
In the past the woman who wrote
wore dowdy clothes as an indication
that her thoughts were set on higher
things than dress, but her masculine
contemporary also effected a negli-
gent appearance, and poets, novelists,
artists, journalists and actors could
be recognized at sight by their vel-
vet jackets, frayed collars and cuffs
and genera! air of needing to be
sent to the laundry.

AM of this, thank Heaven, has
changed. Nobody now feels the need
of looking the part, and of appear-
ing in public with ink stains on their
lingers to prove that they can write,
or a daub of paint on their clothes
as a guarantee that they are artists.
Nobody could tell a poet from a gro-
cery clerk by the clothes, nor tell
a suffrage convention from a pink
tea by its gowns.

In business the same rule prevails.
Nowhere will you find girls dressed
neater or with more taste and) appro-
priateness than those who spend
their lives working in offices and
stores, and so any fear that women
will become less dainty or less at-
tractive in their personal appearance
as they grow more intelligent and
self-reliant is a groundless one.

After all, the theory that beauty
and brains are incompatible is one
that has little to- sustain it. Of
course it is undeniable that Nature,
who is a niggardly jade, seldom en-
dows a woman with all the good
gifts. What she bestows in one -di-
rection. she economizes on in an-
other, and thus it happens tlhat she
who is long on looks is generail
short on intelligence.

This is all very well as long as
woman is young. Up to 30 her beau
ty is the beauty of youth, the beaut;
of an exquisite complexion, of
rounded cheek, of regular feature
and glorious hair. It matters littl
whether she is intelligent or not. Sh
is beautiful like the roses, but afte
30 no woman is beautiful without in
teWigence. The charm of the deiw
morning hias fled. The hair has los
its luster, the complexion its fairness
the cheek its perfection of contoui
The woman may still conform to ia
the outward demands of beauty, bu
she is a picture without a soul, am
one that you grow tired- of looking
upon.

Among the ugliest women in tin
worfd are those who have been beau
tiful in their youth, but wfho in the!
age degenerate info mere masses o
senseless fat, unillumined by in-telli
g-ence or sympathy or eomprehen
sion, or who waste away until thej
are nothing but a “rag and a bone

The Mill That Mills

BIXOTA FLOUR

In the Heart of the Spring Wheat Belt

The excellent results women are daily obtaining from the wse of
Bixota Flour is creating confidence in its uniform quality.
Grocers handling the line know this—and the result is that all recom-

mend Bixota.

Stock Bixota at once if you want more flour business at better profits.

Red Wing Milling Co.

Red Wing, Minn.

S. A. Potter, Michigan Agent, 859 15th St., Detroit, Mich.

Talked
Among
Men

There is a grocer in this state
who, when approached by one of
our salesmen after hearing the
merits of Voigt’s Crescent Flour,
said he didn't want the flour be-
cause he never had any call for it.

Our salesman told him we would
fix that part of it if he would place
atrial order. He concluded to try
it, and we certainly did “fixit.”

Got a letter from him a few days
later telling us to hurry some nore
flour his way as his trial order
lasted just three days.

This isn't an exception, Mr.
Grocer. Its something we can
do for you, too. If you feel “con-
victed” that you need better flour,
just write us about “Voigt’'s Free
Advertising Aid.”  We'll explain
it to you and also send you our
latest quotations.

Voigt Milling Co.
Grand Rapids, Mich.

Flour Profits

Where Do You Find
Them, Mr. Grocer?

On that flour of which you
sell an occasional sack, or on
the flour which constantly
“repeats,* and for which there
is an ever increasing demand?

is the best “ repeater” you can
buy.  Your customers will
never have occasion to find
fault with it. When they try
it once they ask for it again
because it is better for all
around baking than any other
flour they can buy. Milled
by our patent process from

choicest Northern Wheat,
scrupulously  cleaned, and
never touched by human
hands in its making. Write

us for prices and terms.

BAY STATE MILLING CO.

Winona, Minnesota

LEMON & WHEELER CO.

Wholesale Distributors
GRAND RAPICE, MCH KALAVAZOO MOH
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and a hank of hair"—a ghastly wreck
of femininity on the shores of time.

An intelligent woman never grows
this ugly, no .matter how plain she
was to start with. Her eyes may nev-
er have been strictly beautiful in col-
or or shape, but the light never goes
out in them because it is kindled at
the immortal fires of knowledge. Her
features may hiave been roughly
hewn by Nature, but thought and ex-
perience chisel them as the years go
by into something finer and lovelier,
and there is, above all, an undefina-
ble, intangible 'beapty of the soul that
is immortal.

To appreciate how great a factor
intelligence is in beauty >e have only
to turn to the stage. The first time
1 ever saw Mrs. Patrick Campbell,
the great English actress, | was
aware of an acute thrill of disap-
pointment. | saw a woman thin to
emaciation, gaunt, hollow-eyed, with
long bony arms and thin ‘scrawny
neck, but s’he commenced) speaking,
and so marvelous wats the golden
music of her voice, so potent the
thrill of her magnetism and so strong
the subtle grasp with which she held
the role she was portraying that she
lives in my memory as the most
beautiful woman | have ever seen.
Sarah Bernhardt has not one redeem-
ing feature in her face, yet whoever
thinks of her as an ugly old woman?
Maud Adams is in reality one oif the
plainest of women, insignificant in
statue, pale-complexioned, with hay-
colored hair, yet who that has ever
been entranced by her airy grace and
charm ever thought of her as any-
thing but beautiful? Somelbodiy once
asked Rejane bow she kept her good
looks, to which she replied with in-
comparable audacity: “lI was never
beautiful, and | am now no longer
young, but | do not care. Age or
youth is nothing to me. | shall al-
ways be Rejane, and | shall never
lose my charm, for | have intelli-
gence.”

So far from irateMigenice being i
bar to beauty, it is its most potent
ally, and the best advice that could
be given to any girl who is seeking
good looks is to spend more time
in cultivating her mind than she does
in massaging for complexion. It will
pay better in the long rum It is al-
so worth while calling the attention
of the young man who proposes .mar-
rying for beauty, to the fact that the
beauty of youth is fleeting, buit that
the beauty of intelligence is war-
ranted to last through a lifetime.

Just what people mean when they
spejak with horror of the fear of
women becoming masculine if they
study certain subjects and enter cer-
tain fields of labor that have hitherto
been monopolized by men | confess
that | have never been able to un-
derstand. Nobody, | take it, thinks
that Nature is going to revise the
specifications upon which women are
built, and it is equally ridiculous to
suppose that woman’s mental and
moral nature are going to be chang-
ed. Women are going to think like
women and feel like women and act
like women to the end of the chap-
ter. If femininity were not deeper
than the mere conventions of life
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women would have been men long
ago.

It is both amusing and amazing
to look back upon the windmills
women have had to fight to get even
the scant distance they are to-day
along the road of progress. A hun-
dred years ago it was held that it
would make women masculine to be
taught geography. Every school girl
now knows more geography than any
man did at that time, but women are
still women. Eater on it was held
that for women to go tb college
would make them masculine. The
country is full of college-bred wives
and mothers, and nobody has notic-
ed any difference in the feminine sex.
Until a fewr years ago it was held
that it would make women imiascu-
line to study the professions or go
into business. Tens of thousands of
women aire so occupied, and thiey are
as tender and loving, as ready to sac-
rifice themselves, as devoted to their
church and as good and desirable as
mothers and wives and sweethearts
as any women of the past ever weire.

Old prejudices die slowly, but they
die surely, and we may well possess
our souls in patience, waiting for the
time when the most doubting Thom-
as among men will be convinced that
intelligence in a woman dloes not
render her less attractive, less dainty
in her dressing or less fond of fine
clothes, and, above all, that there is
no danger hotw jmuch she learns or
how many A. B.s or Dr.s or ELD.s
or Ph. D.s that she is entitled to tack
to her name will render her mas-
culine. God settled that question
forever when he created Eve a wom-
an. Dorothy Dix.

Wanted to Talk.

A blustering, self-important gen-
tleman walked into a barber shop at
Peck and wanted his hair cut. He
didn't want any talk—just a plain
hair cut, and he wanted it right away.

The modest and unpretentious old
gentleman in the shop attempted to
explain, hut was roughly told to go
ahead without a word.

After the job was finished the man
who knew everything looked in the
glass and was horrified at his appear-
ance. He fairly stormed around, and
indignantly asked the old gentleman
if he called that a hair cut.

The mild old man meekly replied:

“l don't know. You must ask the
barber. He'll he in presently. | am
the editor of the village paper, and
was waiting for a hair cut myself,
but you wouldn’'t give me a chance
to explain.”

Every Cloud Has Its Silver Lining.

One afternoon Mrs. Murphy ap-
peared at the settlement huose all
dressed up in her best bonnet and
shawl. A huge black and blue spot
disfigured one side of her face, how-
ever, and one eye was nearly closed.

"Why, Mrs. Murphy, what is the
matter?” cried one of the teachers;
and then, realizing that she might
have asked a tactless question, she
hastily turned it off by saying: “Well,
cheer up;.you might be worse off.”

“Sure and | might,” responded the
indignant Mrs. Murphy. “l might
not be married at all, at all.”

Don't Wait Until
You Get Out

Before you order Lily White flour.
We are behind on orders.

We are running our mills night and day to fullest
possible capacity but orders are coming in faster than
we can make the flour.

First come, first served.
That's fair, isn't it?
i

To-day we are 1100 barrels behind on orders and
if you're going to need any Lily White next week it will
be well to place your order NOW.

Our increase in sales was 38 per cent, last month
and it’s going to be as great this month.

We want to keep everybody supplied— therefore
please order early.

Valley City Milling Company
Grand Rapids, Mich.
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Egg Trade Reaping a Golden Har-
vest.

“l have never seen a time in the
thirty years | have been in the trade
when eggs were enjoying such a
boom as they are just now,” said a
prominent factor in the egg trade
yesterday. “Here we were a few
weeks ago crying at our losses and
predicting a slump for the man who
stored eggs at the prevailing prices,
and now everyone with eggs in hand
is the luckiest sort of a chap. It beats
me the way the eggs are going out,
and | can not recall a time when at
this season there was anything like
the present consumption.”

The receipts are somewhrt light for
this season; just why is a mystery.
Some attribute it to the fact that the
harvests are earlier than usual and
the gathering of eggs is being neg-
lected on the farms two or three
weeks earlier than usually occurs, and

at a time when the consumption is jgelivering and a sacrifice of

large. Others are disposed to attrib-
ute it to the high price of meats and
the popularity and economy of an egg
diet. Whatever it is, it is certain that
there is an unusual consumption
which is not only taking care of all
the daily receipts, but large blocks
of the storage eggs. It is estimated
that withdrawals exceed those of last
year for June by fully 12,000 cases.

It is estimated that the storage
stock of eggs last year was 855000
cases at this time of the year in New
York warehouses, but that this year
the houses contain only 663000 cas-
es. These cost on the average about
182 cents storage charges and insur-
ance included until January 1, and on
the basis of the average market to-
day could be withdrawn at not far
from 20 to 21 cents. A few weeks
ago it was the general impression in
the trade that eggs stored at the pre-
vailing prices were a bad risk, but
now the appearance is different. A
sale was reported this week of 6,000
cases of fine April-stored eggs at 21
cents, including all charges until the
beginning of the year, which proba-
bly cost the seller not above 19 or
igld cents, or a clear profit of some-
thing like 55 cents a case.— New York
Journal of Commerce.

Why Meat Prices Are Necessarily
High.

Retail meat prices are subject to
many influences and there is mo way
to judge them except by experience
in a particular locality. As a rule,
retailers who have a good trade
among people of European origin can
sell their prime cuts lower and other
cufts higher than retailers with a
high class trade can sell The same
meats. The reason is that Atneri-
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cams all want a few cuts, while for-
eigners appreciate and pay reasona-
ble prices for all cuts. We have
known differences of 5 cents and
even 10 cents a pound between one
retailer amjl another on the highest-
priced cuts of beef, due partly to this
fact and partly to the different quali-
ty of the meats required by differ-
ent classes of trade. It is believed
that retailers usually advance prices
quickly and reduce them slowly, and
probably this is true. It is human
nature to take a profit when it can
be had and to keep prices up as long
las possible. Those who kick about
meat prices would do the same if they
|cou|d; but it can not long be done.
IThe distribution of meats is on a
costly scale because American con-
sumers purchase in a wasteful way.
They require certain kinds of meats
in small quantities, involving a high
percentage of cost for selling and
good
meat at low prices by the retailer,
who must charge enough for what
they will buy to make up for his
lloss on what they do not want. If
Iretailers were able to do a larger
business, involving less rent, ice, la-
bor, delivery and miscellaneous
charges per pound of meat, and if
they were not under the necessity of
losing money on part of their good
and wholesome meats, prices would
be more favorable to the consumer
—Chicago Live Stock World.

Slow But Sure.

A Philadelphia clergyman is the
father of a son whose habits of punc-
tuality are a sore trial. Nevertheless
the youth’s ready tongue is a source
of secret delight to the parent.

Once the young man appeared at
Sunday breakfast twenty mimutes
after the appointed time. With a
sorrowful face the minister contem-

plated the transgressor and then his
watch.

Son,” said he reproachfully, as he
held the watch so that the youth
might see its accusing face, “do you
think this is right? Do you honestly
think it is right?”

Well, father, returned the young
man, regretfully, “lI wish it were
about twenty mimutes fast, but as you
ask me to say honestly, | am afraid
its just about right.”

Only Natural.

“Did you ever go up
oon?’ asked Mayne.
“yes, accidentally,” replied Spryng.
“l happened to be in the basket
when the ropes were cut, and | didn't
have time to jump out.”

“l suppose you were angry?”

“Yes, it did .make me soar.”

in a bal-
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Kinds of Cheese at Prices to Please
Write or phone

C. D. CRITTENDEN CO.
41-43 S. Market St.  Both Phones 1300.  Grand Rapids, Mich.
Wholesale Butter, Eggs and Cheese

BUTTER

We want 50,000 pounds of packing stock and 25,000 pounds of fancy
June dairy butter in jars for storage. Don’t fail to write or phone us for prices
before selling. Both phones 2052.
T. H. CONDRA & CO.

Manufacturers of Renovated Butter Grand Rapids, Mich.

All

Our seeds have behind them
a good reputation of more

than twenty years. They are good; they have always been good.

ALFRED J. BROWN 8EED OO., GRAND RAPIDS. MIOH.
OTTAWA AND LOUIS STREETS

FRESH EGGS I vent large quantities for my
local and shipping trade.
Fancy price for fancy quality.
ALL GRADES OF DAIRY BUTTER WANTED
«3 YEARS’ SQtfARE DEALING

Grand Rapids, Mich.

desm an

F. E. STROUP

References:

We sell all kinds field seeds

Medium, Mammoth, Alsyke, Clover
Timothy, Red Top, Orchard Grass
If you have clover seed, red kidney or white beans for sale
send us sanple, price and quantity
MOSELEY B»O,SI/I V}m‘@ﬁ!g %A’LERS AND SHIPPERS

BOTH PHONEs~fii d Warehouse Second Ave. and Railroad.
GRAND RAPIDS, MICH.

W. C. Rea .
A. J. Witzig

REA & WITZIG

PRODUCE COMMISSION
104-106 West Market St., Buffalo, N. Y.

We solicit cons'ignments of Butter, Ecirs Pheec,

\ . » Live and Dressed Poultry
Beans and Potatoes. Correct and prompt returns. !
REFERENCES

M .d.e »«to.« Ban*. Commercial A ...«, Compaole,. Trwte Papem HoMreas

PRODUCE \&gdls Rty Eps Bit; Ges He

We buy and sell in any quantity and only solicit your patronage upon merit

of goods and satisfactory dealing
’RCIEHCKQA&IS&ITC@ glg (Mhrket St., Grand Rapids, Mich.

We Claim Quality Counts

Our brand Fancy White Virginia New Potatoes in full sjze barrels.
The best grade offered in Western Michigan. Please try them

Yuille-M iller Co. Grand Rapids, Mich.

* Citizen5 Phone 5166 Bell Phone 2167



Special Features of the Grocery and
Produce Trade.

Special Correspondence.

New York, July 18—In asking about
the condition of the coffee market
your correspondent meets with pret-
ty much a stereotyped reply—little
doing. But this week there is ob-
servable among some houses a more
cheterftil  feeling—“cheerful  yester-
days and confident to-morrows.”
Buyers, to be sure, seem to be show-
ing more interest, but they purchase
small lots. Stocks here are seeming-
ly ample—3390,841 bags., against
4,022,969 bags at the same time last
year. At the close Rio No. 7 is
qguoted at 6yHg6~c. Mild grades
have shown better trading this week
and some pretty fair-sized sales have
been recorded of washed Bogotas, the
guotations on which variety ranges
from o, T2@i3k4C.

Refiners report a quiet sugar mar-
ket, but grocers have had a huge de-
mand, and it would seem that with-
in a fortnight the supplies would be
well reduced. Most refiners hold at
5.0c, less 1 per cent, cash for prompt
shipment.

1 here is a pretty good demand for
teas, but dealers generally say the
season is not as active as others have
been. New Japans and Formosas
are attracting most attention, the lat-
ter being quoted above the range of
last year.

Rice is quiet. The better grades
bring full rates, as supplies are mod-
erate and buyers want immediate de-
livery. Fancy head is decidedly short
in supply at the moment and foreign
rice is being freely purchased. Prime
to choice, 6@65"c.

Spices are quiet. Stocks are mod-
erate, but there is enough of every-
thing to meet requirements. Quota-
tions show little, if any, change.
Probably the market conditions are
ah that could be expected at this
time of year and improvement is not
likely to set in until the nearer ap-
proach of cool weather.

Molasses, needless to say, shows
no great amount of animation and
withdrawals are very light. Stocks are
so much reduced, however, that quo-
tations are well sustained. Good to
prime centrifugal, 22@3oc. Syrups are
quiet.

While soaking local rains have
helped canners within a limited dis-
tance of New York, the “zone of
dampness” did not seem to extend to
Maryland and Delaware, and from
those States come reports of uncer-
tain tomato outlook. Brokers say
that sellers are entirely unwilling to
dispose of goods at 75c for strictly
standard 3s and are holding for 7714c
or more. This is the figure also for
futures, while there are packers who
are holding off for 80c. Stocks of
spot goods in Southern New Jersey
are pretty well cleaned up, and in
that section rain is needed terribly,
not only for tomatoes but for fruit
a9 well. Southern corn, Maine style,
is firmer and in some cases 60c is
asked for spot and 6214c for fu-
tures. The demand has been very
limited and the well-sustained prices
are caused by the weather alone.
While the total pack of peas is likely
to be at least zi'A per cent, short, the
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demand is not active and buyers are

mate of zinc and a pigment formed

simply taking everyday requirements. from the precipitation of calcium and

California fruits are dull and prices
seem to be “wobbly.”

Butter is fairly firm. The supply is
prett ylarge and the demand is not
especially active at the moment.
Creamery specials, 23c; extras, 22¥2c\
firsts, 2i)/2@22c; Western imitation
creamery, firsts, 20c; factory firsts,
19c; process, 200021 /2c.

No change in cheese. Demand is
moderate and stocks are sufficient.
Full cream New York State, iid @
12j4c.

Top grades of eggs are firm, but
the great majority of stock arriving
will not grade as such and works out
at 20@2ic for Western extra firsts;
fresh-gathered  firsts, i#Y2(g)\gy2c\
seconds, 17@i8c. The market is fair-
ly confident.

Rust Causes Whgat Loss of Mil-
lions.

Rust still cormpteth the American
cereal crops, and that to annual dam-
age exceeding $600,000000. The De-
partment of Agriculture has put on
record the amazing statement that
the injury to wheat and oats from
rust probably exceeds that caused by
any other fungus or insect pest, and
in some localities is greater than that
caused by all other enemies combin-
ed. The farmer in some season or
other in looking over his fields dur-
ing early summer can not help not-
ing that the fresh green appearance
of the wheat crop is changing in col-
or from day to day, becoming gred-
ually quite yellow. On examining
closely one of the withered leaves
the observant cultivator can detect
orange yellow spots or lines, and
with the aid of a low power lens al-
so can see that the epidermal tissue
of the leaf has been ruptured by the
emission of countless numbers of
orange yellow seeds or spores. The
spots and lines upon the leaves mul-
tiply rapidly, and when the leaves
are shaken by the wind the spores
are set free and fall upon the other
leaves, and thus the disease is spread.
Wherever wheat is grown this de-
structive pest is known and dreaded
In appearance the disease is the same
wherever the crop attacked is grown.
Europe, America, Australia, pale
yellow during springtime and sum-
mer, deepening later in the season
to a darx brown or black on the
green leaves not only of the cereal
crops, but of many surrounding wild
grasses. In the early stages of rust
the fungal spores or seeds are called
“uredo spores,” from “uro,” to 'burn,
owing to the rusty or burnt appear-
ance of the leaves.

Rust Preventives.

Chromates which are soluble to
a small degree are believed by Dr.
A. S. Cushman, of the United States
Department of Agriculture, to be in
theory very beneficial in preventing
the rusting of iron or steel when
used as a coating thereto. Certain
commercial chrome pigments, how-
ever, have the tendency to aid corro-
sion rather than prevent it, by rea-
son of the presence of impurities.
Good results have been obtained
from use of Prussian blue, from chro-

barium chromates when no impuri-
ties are present. Patents have been
applied for on a mixture composed
of zinc chromate and linseed oil
which is believed to possess good
protective qualities.

M. O. BAKER & CO.

Have big outlet for cherries, peaches
and small fruits. Write us.

Toledo, Ohio

Dandelion Vegetable Batter Color

A perfectly Pure Vegetable Butter Color,
»Dd oné that complies with the pure
food laws of every State, and
of the United States.
Manufactured b)éW_eIIs & Richardson Co.

urlington, \Vt.

Ground

Feeds

None Better
WYKES & CO.

ORANO RAPIDS

Dry Sound

Our feeds are made from
Dry Corn. We give
you grain that will draw
trade. Let the other fel-
low worry with cheap,
damp, sour goods. Send
us your orders for

Molasses Feed
Cotton Seed Meal
Gluten Feed
Old Process Oil Meal

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mar.
Grand Rapids, Michigan

If you want to buy fruits,
vegetables or produce

Buy From Us

If you want to sell vegetables,
butter, eggs, poultry, etc.

Sell to Us

We can fill orders promgtly
for any quantity of strawber-
ries, Bermuda onions, pine-
apples, South and home grown
~vegetables, oranges, lemons,
bananas.

Our Market Letter Free

The Vinkemulder Company
Grand Rapids, Mich.

Veneer Box Co.

Manufacturers of
all kinds of

Shipping Boxes and Egg Cases
Grand Rapids, Mich.
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The
American
Account
Register

The American

Case and Register Co.

4

~

Alliance, Ohio

;Explain how you keep ac-
|counts with the AMERICAN
|Account Register.

Explain how you reduce your
outstanding accounts where
an AMERICAN is used.

Explaiu how all forgotten
lor neglected charges may
be eliminated from a retail
business.

ITell how you enable mer-
Ichants who use the AMER-
| ICAN to MAKE money.

Tell how you enable mer-
chants who use an AMER-
ICAN to SAVE money.

Send copies of letters from
fellow merchants who use !
the Americaa d d find it!
indispensible

| Keep my name on your list
| for future circulars and de*
|scriptive matter.

J. A Plank, deaerai Agent
Cor. Monroe and Ottawa Streets
Grand Rapids, Mich.

McLeod Bros., No. 159 Jefferson Ave.
Detroit, Mich.

Name

Town

State
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“OLD SAURKRAUT."

How He Got Rid of the Hateful
Narme.
Wrritten for the Tradesman.-

The neighbors got to calling him
“Old Saurkraut” and the mamx fitted
him to a t. Not that there was any
thing especially reprehensible about
the “old.” There never is. Half tih
time it is used as a term of endear
ment and from “old man,” the kid
to—to, well to Old Saurkraut, for
instance, there was nothing intended
to be particularly vicious about th
adjective. | strongly suspect he was
a good deal like the rest of us—in
dined to be “sot” in his way; only
while the rest of us are inclined to
give in when there is no use in hold
ing out, Old Saurkraut always held
out. He was—or would have been
the stand pat-est of stand patters with
his difference that, while the rest of
us, having reached the limit, give up
and shut wup, OId Saurkraut dk
neither. His way was the only way
Any other was necessarily wrong
and with others or by himself he wa:
always scolding about it. His wife
a most worthy woman, got used to
him and laughed, if she noticed hi
idiosyncrasy at all and found no
easier way to stop him when he 'be
came tiresome than by asking him
whom he was giving it to now!

Personally the man was not at all
objectionable. The “old” was rather
an injustice. He was gray-headed
and wrinkled; but having been well
brought up vice hadlleft no marks
he was strong enough and active
enough for a man of his age; a word
not at all offensive to him, as there
was no reason why it should be, as
he explained it.

“My age is what it has been for
a good many years. I'm oscillating
about 60. | may get to be 61 one
of these days, but | guess not. There
isn't any advantage in being any old-
er than that. Sixty brings with it
all the emoluments of the aged and
thats all I want. | notice if there
are any errands to doi, or loads to
be lifted, or ladders to climb, or any
unusual exertion to be made, grand-
pa never is called on. | hate to drive
a horse, | hate to harness one and
I wouldn’'t curry one for him; and,
as for buggy-washing and harness-
cleaning— I'm nearer 60 then than at
any other time, and a man 60 years
old is too old for such 'work.”

As time went by, however, it left
Old Saurkraut with an ugly face. If
he didn't like things—and he usually
didn t—that nose of his was sure to
be turned up. Laughing tends to
lift the mouth-corners and as Saur-
kraut never laughed his mouth-cor-
ners were depressed, a fact which did
not make attractive a face which had
not been called that for lo! these
many years; so that “a crabbed*,
cross old man” was the generally ex-
pressed estimate that finally culmin-
ated and rested in Old Saurkraut.

The pride of the old man centered
in his back yard. There were in it
two sturdy apple trees, that he had
planted and grafted and tended from
nursery up; the one, an early fall
apple bearer and the other fa-
mous for its winter fruit. While the
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winter bin-filler was the joy of his
heart, the other was the bane of his
life. Its fruit ripened early, and
strongly resembled the flavor of a
perfectly ripe strawberry, a quality
which made it a favorite with every
boy in the village, at that time a
town of some twenty-five hundred,
all told. September found it in its
perfection; but many a time and oft
before August had “wasted fourteen
days” the odor of the apples found
its way to the consciousness of the
boys and from that time on the old
man might “cry ‘Peace! Peace!’ but
there was no peace,” for him any-
way. He was determined that, if the
law could give him no protection™ he
would protect himself. He did; but
tbe matter is of consequence here
only as it was on one of these apple
raids that the man became aware of
the fact he was no longer a respect-
ed member of the community, but, as
the boys yelled, “Old Saurkraut!”

It bit him hard.

“Saurkraut!  Saurkraut! So that’
who | am! Because | wont have
my apples stolen I— Saurkraut!”

For the first time in years he fail
eti to fail into a violent rage; but
thinking aloud had been his habit
too long and he kept it up.

“To be called that for a few ap-
ples! Saurkraut! It isn’t worth it
I'd rather cut the blamed tree down
lI—l—am | ‘Old Saurkraut? | must
think of that.

Say, kids”—he knew the boys
were within hearing distance—"if you
want these apples come on in and
help yourselves. They are not ripe
ind won't be for a fortnight. | rath
er you wouldn’'t break the branches
but you're welcome to the apples
Come on. I'm going into the house.’

After that the apples were safe
Not one of them was touched and
the moment the old man blew ou!
is lantern and, going in, shut the
oor, the excitement of stealing the
fruit was over and, with an “I didn’t

feller,” the hoy? left him. the un-
isputed owner of the field and the
apples.
That was not all, he was the ex-
clusive proprietor of—the nickname
Did he deserve it? He knew he did,
nd old as 'he was— | mean young as
e was—he wondered if he was, and
then he made up his mind thiat “it
S never too late to mend,” and he
decided to start in. Where should he
start in? Here and now was his first
resolve with no more growling. Ab-
urd? It was disgustingly silly for
n old graybeard to go around talk-
tg to himself and* with head shak-
ng, as if he had the palsy, to scold
friend or enemy. It was going to
ake time, but he was equal to it
Rome wasn’t built in a day, and it
taking San Francisco longer than
that to rebuild what the earthquake
and the fire destroyed. Yes, he was
going to stop that; but how in the—
something or other was he going to
get down to the ugly spot in him that
ade him cross and/ crabbed and the—
the what the boys called him. Grip-
ping his tongue with his teeth—olh,
was in earnest all right'—he got
into his big easy chair, that had serv-
ed him long and faithfully, and pon-

PEERESS

Each Perfectly
Kept With Its
Own Flavor

There is no dampness or stale air to
cause one article to taint another with
its odor in a McCray Refrigerator, because there
is an active circulation of pure, cold absolutely dry
air all the time. The temperature is even in all
parts, and you use much less ice than with any
other kind of refrigerator.

McCray
Grocer’s Refrigerators

pay for themselves in the ice they save. They are built
right of the proper materials, and have perfect refrigeration.

A McCray Refrigerator will attract much attention in
your store by its elegant appointments, fine finish and
perfect workmanship.

A McCray Refrigerator brings new customers to you.

McCray Refrigerators are made in
regular sizes for immediate shipment, or
are built to order, and are guaranteed to
suit you in every respect. You cannot
make a nore profitable investment than to
buy a McCray Refrigerator for your store.

Send today for handsome cata-
log No. 65 for grocers, or

No. 5H for meat markets, which
will show you the complete line.

McCray Refrigerator Company
5578 Mill Street Kendallville. lad.

1908
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Direct Importers

Grand Rapick, Michigan
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tiered. He went back a great nan>
years ami finally to help matters he
took lip his “H/im book,” wherein
was bound his own photograph with
the rest of his graduating class. He
had to acknowledge that there was in
it nothing to brag of, “but”—here his
tongue got loose—"“it is a big im-
provement on that thing there!” he
nodded towards his reflection in amir-
ror near by. “Nose hitched uip; nose
unhitched. Mouth-corners natural and
pleasing enough; same depressed un-
til the whole face looks like the dev-
il'” Here the incisors regained their
grip and silence again prevailed.
With the tongue a prisoner, the pen
can only record the thought and
here it is: It is the indwelling spirit
that controls. “It is the mind that
makes the body rich.” “With mirth
and laughter let old wrinkles come;
and let my liver rather heat with
wine than my heart cool wiith mor-
tifying groans.” To get rid of the
dark 1 have only to let in the light.
To get rid of the offending nose and
the repulsive mouth-corners | have
only to cut the cords of conceit that
keep them out of place, and time and
patience will do the resit. Come to
think about it 1 have been rating my
personal standard too high. | have
brought into another generation the
outgrown prejudices of my own. and
at the inevitable clash | haven't had
wit enough to see that the trouble
is all mine.

“Mary,” he called to his wife, “I've
a job on my hands, and I've an idea
that it will stay there unless you turn
to and help me. The boys who came
to steal apples called out as they
heard me. coming, ‘Here comes Old
Saurkraut!” and I'm not going to be
called that any more. They are go-
ing to change that of their own ac-
cord and I'im not going to harbor
this mean, fault-finding spirit, the
real cause of it, from this time on.

“l know what you're going to say
and you needn't say it! ‘As ye
weuld,” and so forth. It's all right;
but I can't keep saying that to my-
self all the time. It’s too short; but
I am sure of this: that if |1 don't
keep that or something like it going
it will be growl and snarl, growl and
snarl, to the end of the chapter and
Old Saurkraut will continue to be
what he has been altogether too long.
You're going to laugh; but | don't
care. Every time | catch myself
scolding I'm going to start in on the
Twenty-third Psalm: and insist on re-
peating it from beginning to end! It
isn’t long, you know; it's the finest
English in the whole round of Eng-
lish speech and better than every-
thing else it has the good God be-
hind it. If He can't oust the devil
inside of me | don't know who can
and I'm determined to give Him a
fair field and a free hand!”

He did. *“Toughest row 1 ever
hoed!” he remarked once; but he
hoed it! Time and again he got as
far as “The Lord is my Shepherd”
and a smile came to displace the
scowl; and the “Peace that passeth
all understanding” did the rest. When
the apples were ripe he got the boys
to come over and eat “all their skins
could hold;” and when they went
home late in the evening with their
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pockets “stickin’ 'way out,” saying
with that genuine heartiness that
comes only from stuffed boyhood,
“Good night, Mr. Robertson, we've
had an awful goodl time!” and Mr.
Robertson, “Old Saurkraut” no long-
er, remarked as the footsteps grew
fainter, “‘They comfort me."”

So with his Mary— Heaven bless
her!—to cheer him the neighbors be-
gan to drop in; the prayer meeting
folks got over hating to have the
Deacon get up to talk; the minister
found the Dcason'’s fireside the cheer-
fulest place in the world to get rid
of “blue Monday” horrors; and the
other day when a traveling man of
long standing with a goodly number
of orders in his pocket wanted to
know what had become of “Old Saur-
kraut,” the storekeeper answered that
there wasn’t anybody by that name
there. If he meant Mr. Robertson,
there he was coming up the street
and he could see for himself.

He could see and did; and there is
where the marvelous comes in. The
man, gray-haired and wrinkled, was
there, but with head up and face
aglow with kindness, looking no
more like Old Saurkraut than sun-
shine looks like shadow. There was
no growling and the cheerful “Good
morning, gentlemen!” it did them
both good to hear only showed what
is always true, that “Where there’s a
will there’'s a way” and that “It is
never too late to mend.”

Richard Malcolm Strong.

She Was Invited.

A Chicago woman, engaged in so-
liciting subscriptions for a charitable
institution, was not long ago plead-
ing persistently with a Board of
Trade man for his aid, but without
success. Finally the broker said,
with a smile:

“Now, Mrs. Dash, | will give you
fifty dollars for this charity if you
will promise not to come into my of-
fice again until | ask you to do so.”

“Certainly, | agree to that,” said
the lady, promptly, and walked out
smiling with a check.

Some weeks thereafter the broker
heard a knock at his door. “Come
in!” he called, and in walked the lady
who had been working for the char-
itable institution. She had her little
subscription book under her arm.

“Good morning, Mr. Blank,” said
she. “l want you to help me with a
little matter—¢

Come now, Mrs. Dash,” interrupt-
ed the victim, “when | gave you that
last fifty dollars wasn't it on the ex-
press condition that you wouldn’t
come into my office again until | in-
vited you?”

“Why, vyes, that was the under-
standing,” smiled the lady; “but did-
n't you say, ‘Come in,” just now when
I knocked?”

Her Looks Sufficient.

Mr. Buggins (whose better half is
not renowned for her beauty)—I've
just bought a hundred dollar bull-
dog for my wife to take along for her
protection when she goes out walk-
ing.

Mr. Blunt—"Hirh1 Why not let her
go without a veil and save all that
expense?

A HOriE INVESTHENT

Where you know all about the business, the management, the officers

HAS REAL ADVANTAGES

For this reason, among others, the stock of

THE CITIZENS TELEPHONE CO.

has proved popular. Its quarterly cash dividends of two per cent, have been
paid for about ten years. Investigate the proposition.

BALL OU BASKETS are BEST
Just A Basket

But made of good material with
good workmanship, not simply
thrown together.
Demand Ballou Baskets and
get them—All Kinds—especially
Stave Baskets with Wide Band.
Yes, and Potato Baskets,
made for the purpose. Tightly
braided and reinforced. One
will outlast dozens of common baskets.
Write for particulars.

BALLOU MFG. CO., fielding, Mich.

KINGSFORIPS
OSWEGO

Silver Gloss Starch

The basis of the best starching for
three generations; any kind of
fabric—lace or linen, delicate or
plain. Whether used

FOR HOT OR COLD STARCHING

its efficiency never
varies.

Absolutely pure;
there is no starch
more widely known,
more highly es-
teemed, more uni-
versally demanded
by women whose

judgment counts. Extensively advertised.

Sixty-six Years of Superiority

T. KINGSFORD & SON, Oswego, N. Y.
National Starch Co., Successors
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STOVES and HARDWARE

Pocket Knives Always Are Accept-
able Presents.
Wrritten for the Tradesman.

“When it comes to selling pocket-
knives,” remarked the hardware man
wiho runs a store in the downtown
district, “I would rather sell to ten
men than to one woman.

“A man will generally be in a hur-
ry to get to something of infinitely
more importance than the matter of
a knife and so the sale thereof may
be effected very quickly.

“Most men want a rather small af-
fair. They don't want the bother, in
the first place, of opening and shut-
ting a large knife and, in the next
place, they don’'t want to be burden-
ed with the weight in the pocket of
a big ‘messer,” as the Germans name
it. And. too, such a one is more than
likely to wear a hole in said pocket
and in consequence slip to the ever-
lasting bow-wows. After the losing
of one such poeketknife the erstwhile
owner scarcely cares to pay out ‘good
money for a bad bargain’ the second
time. Having learned by experience
the futility of carrying a miniature
bowieknlfe around a man resorts to
quite the opposite extreme and, if
anything, errs on the side of diminu-
tiveness.

“‘Let me look at some knives—
pocketknives.” he demands.

“ ‘What sort?’ you laconically ques-
tion.

“‘Oh, a small knife—one not so
blame large that a fellow wears his
pocket all out lugging it around and
loses it through the hole thus made.’

“The dealer sets out a trayful of
the desired article. The prospect
looks at ’em with an all-comprehen-
sive eye, examines the blades of three
or four, hands one of these to
merchant and the sale is celeritously
consummated.

“Not so with a fern.—no, indeed. A
knife is not to be selected every day
in the twelve-month, so why any un-
seemly haste, pray tell?

“With a woman the paramount
consideration is, ordinarily—if any-
thing the lovely creature attempts
partakes of the characteristics of
the term ‘ordinary’—beauty of mate-
rial and daintiness of shape. She will
have a ‘pretty’ knife whether its cut-
ting quality is worth shucks or not.
If the outside be of mother-of-pearl
the iridescence must be of the most
pronounced: the rainbow hues must
be of the most distinct. The outline,
as said, must be pleasing, also. A
lady generally likes'a knife the like
of which is not to be run across in
every hardware store to be entered.
If, too, there is some little dinky
doofunny of a blade not to be found
in every knife one might pick up that

the |

same little contraption is more than
likely to be the point which decides
the sale, and at the same time that
little arrangement may no be worth
a picayune so far as practicability is
concerned. It may get out of order
the very first time the knife is opened
up after it leaves the dealer’'s hand
and her own closes over it with the
joy of possession. A lady usually
likes a knife with as large a number
of blades as compatible with dainti-
ness of dimensions. She seldom has
occasion to use more than two of
these, yet the fact that they are there
to be employed as circumsanee re-
quires is an item of great comfort
to her.

“A man, to be contented with a
knife, asks only a couple of blades
and a corkscrew—although why a
prohi. is so often seen with this sort
of an attachment is a mystery to
some of us!

A girl child is pleased with any
description of poeketknife—with the
genders reversed purely a case of:

“‘A primrose by the river's brim
A yellow primrose was to him
And it was nothing more.’
“A boy deliberates and deliberates

and then some over every one in a
tray of knives—as discriminating in
his choice as an old maid in the de-
cision of her wedding gown who
never expects to be married again!
AH the merits and all the demerits
of each are weighed in the balance
and where the latter are heavier than
the former the name of the knife
possessing them is Dennis. The
blades must be sharp and there must
be many of .them. They cut an en-
tire field of ice with him. Unique
tOSSI&ments strike his fancy as well.
The stuff of which the handle is com-
posed is of immense moment with
him. Horn is quite apt (to be more
of a favorite than bone, as being
handsomer and more durable. Size,
too, is important in his eyes; a big
knife is what he admires—that will
cut any ol thing.” Like closets with
a woman the more the merrier—so
tis with a hoy and his jack-knife. If
Jits name is Legion so much the bet-
ter with the young spalpeen; he is
very certain that he can’t become the
owner of any too many.

lake it all in all, there is no keener
pleasure to be gotten out of a small
gift than out of a nice knife. So re-
member this when next time you are
in a brown study as to appropriate-
ness of a little present for any per-
son whatsoever.” Jeanne.

And the Last Shall Be First.

“Pa, what is a political leader?”

“A man who is able to see which
way the crowd is going, and follows
with loud whoops in that direction.”

Foster,
Stevens & Cao.

Wholesale
Hardware

Fire Arms
and Ammunition

33-35%37-39>4l Louis St
10 and 12 Monroe St.

Grand Rapids, Michigan

$500 BRUSH

Designed by Alanson P. Brush, designer of the
Single Cylinder Cadillac

The Common Sense Car for two
people; all the speed you want; nore
power than you can use; snappy, Symr
metrical design and finish; the easiest
riding thing on wheels; nore reliable
and steady a horse and buggy.

Runs 25 to 30 miles per gallon of
gasoline and atrifle of oil and is less
exi)ensive than a horse—why, you
will see from catalogue. The wonder-
fully balanced singile cylinder vertical
motor and complete power plant is
under the hood—a marvel of accessi-
bility. For ordinary use at moderate
speeds, solid tires are perfectly satisfac-
tory, and even with pneumatics ($50.00
extra) the lightness of the car reduces
tire expense to a sell figure.

The Brush isnot a toy nor experi-
rrlent._ ItI is made complete é{(\lﬁgg
plant in large quantities by a
and. experienoeg force vgklji¥h anple
equipment and capital, and is marketed

by reputable and reliable e with
reputations to protect. re are no
“hard times” with ws. If you are

interested call or write for catalogue.

MANLEY L. HART

47*49 N. Division St.
GRAND RAPIDS. MICH.

Fly Nets

and

Lap Dusters

Our Line is
Very Complete

Send for

Illustrated Price List
—m—

Brown & Sehler Co.
Qrand Rapids, Mich.

WHOLESALE ONLY

A Dividend
Payer

The
Holland

Furnace

Cuts Your Fuel
Bill In Half

. The _Holland has less joints, smaller
joints, issimpler and easier to operate and
more economical than any other furnace
on thfe rparket. It is built to last and to
save fuel.

Write us for catalogue and prices.

Holland Furnace Co.
Holland, Mich.

Mica Axle Grease

Reduces friction to a minimum. It
saves wear and tear of wagon and
harness. It saves horse energy. It
increases horse power. Put up in
1 and 3 Ib. tin boxes, 10, 15 and 25
Ib. buckets and kegs, half barrels
and barrels.

Hand Separator Oil

is free from gum and is anti-ru
and anti-corrosive. Put up in
1 and 5 gallon cans.

STANDARD OIL CO.
QRAND RAPIDS, MICH

Lightning and Blizzard

Freezers

tnd

Hardware

CLARK-RUTKA-WEAVER CO.

32 to 48 South lonia St.

Grand Rapids, Mich.



Somebody Must Pay for the “Ex-
tras.”

Did you ever get right down to the

proposition of figuring out what pro-

portion of the merchandise you are

paying for represents “extra ex-
penses?”
Have you been operating under

the impression that tthe “items” that
would properly come under snoh
classification are furnished by sell-
ers out of their private purse and the
goodness of their hearts for charity
as tribute to good fellowship?

To-day it behooves every careful
buyer, who has any consideration
whatever for the tenure of hi® posi-
tion as measured by has success,
which is in turn governed by the
trade-winning values he presents, to
gat ont his pad and pencil and check
up and get down to a bedrock un-
derstanding with himself.

The comparatively recent, and yet
present, merchandising difficulties
now bring every item oif “expense”
up for the most minute analysis. Re-
vision of buying methods is co-equal-
Iv important with change®, modifica-
tions and moderations in selling
ideas and general store management.
It is the wise buyer to-day who can
see the light, who stands indepen-
dently on his feet and steers a
straight course strictly according to
his best judgment.

New ideas are cropping up all the
time. Some are good, some are bad
Those which assist the buyer to ex-
ceed his best record®, to see more
clearly the why® and hows, the .ins
and outs of his business, are the ones
which are giving every student, every
analyst, every man who is using his
brains as well as his energy, the right
grasp on the situation, and will
eventually prove for him a short cut
to success and power.

The kernel of the chain of thoughts
herewith presented is the absolute
timeliness of unexampled and un-
precedented! care in eliminating end-
less “extra®” useless “expenses,”
frills and follies in buying.

Is it because of the very diminu-
tive size of these endless *“extras”
that they are . construed by many
merchants as “saving at the spigot
and wasting at the bunghole?” The
old maxim, “look after the pennies
and the dollars will take care of
themselves,” is too frequently like
the headline of the newspaper, passed
up as unimportant because it is ster-
eotyped. As a matter of hard, cold
fact, it is one of the most important
that the merchant can apply to his
business to-diay. Such seemingly in-
significant trifles as these “extras”
would not at first thought appear to
have any relation to the wholesale
price of merehandise,or tothe growth
of neighboring and rival retail stores.
Larger items, such as commissions
and expensive presents, are not Sso
often overlooked, and may be more
usually avoided for economical if not
for moral reasons, but each and every
item of such “expense” bears an in-
separable relation to the cost of the

merchandise and to retail competi-
tion.
Investigation of the remarkable

success of some of the cleverest re-
tail operators in the country brought
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to light that the little *“extras”
are held to be equally as important
economioaMy—aside from any ethical
considerations—as the fattest commis-
sions. No stronger, more vivid ex-
ample of the truth of this conclu-
sion could be found than in the
methods and achievements of one of
the lives't buyers in the metropolis.
His own words, born of experience
and the most frugal care, tell the
story better than any paraphrasing,
and are here repeated:

“l go to the manufacturer and buy
my clothing as cheap as it can pos-
sibly be bought. | don't care to deal
with manufacturers who have ‘pecu-
liar’ merchandising ideas. They are
too expensive for me and my trade.
I won't be taken out and entertained,
wined and dined, and there is no com-
mission in it for me. Cosequently |
want the lowest prices | can get, that
my firm and customers may have the
benefit. 1 go to wholesale houses, go
through the racks, make my selec-
tions and transact my business as
quickly as possible. 1 go straight to
the head of the manufacturing house
and have it out with him. There are
no formal conference, no parleying
no ifs, and® or huts; | state my poai
tion concisely and tersely. Every
new manufacturing house with which
I come in contact gets it from me
straight from the shoulder. The
house understands then what | want
is merchandise, and that | want noth

more. | want the very best
clothing | can get for the least man
ey. Every red cent of endless ‘ex
tras,” in any form whatever, has to
be cut out, and everybody knows it
Men who look for entertainment get
all that’'s coming to them. Somebody
has got to pay for the ‘extra ex
penses.””

It is not always the seller who en
tertains the buyer who gets the or-
ders. Yet this thing is going on
in the same old foolish fashion every
day. Every time Mr. Buyer comes
to market there will be some pet
salesman of the house to take him
out andl enjoy himself while enter-
taining the buyer at the expense of
the house.

Some buyers make a regular hab-
it of allowing this thing to be don?.
They come to market season after
season and visit around among the
wholesalers, not to buy, but merely
to be given a good time. It is a hard
thing to say, but it is a fact.

They don't come to buy, but sim-
ply to visit the salesrooms for the
purpose of placing themselves under
obligation, to the salesmen or the
house. It is a habit that should be
strongly objected to. It is not busi-
ness. Do business cleanly. Buy mer-
chandise on its merits, not on the
entertaining capabilities of the seller.
Of course, where-the seller and the
buyer are personal intimates and
would go out together in any case,
the thing is not so ked> But it is
in the case of the poor salesman who
has to sink to that sort of thing to
get business, and in his case it is to
be deplored, as also is the condition
of the deluded buyer, who believes
that he is being entertained for his
own sake.—Apparel Gazette.

established In 1873

Best Equipped
Firm In the State

Steam and Water Heating
Iron Pipe
Fittings and Brass Goods
Electrical and Gas Fixtures
Galvanized Iron Work

The Weatherly Co.
18 Pearl St. Grand Rapids, Mich.

Delivery
Wagons

We have an extensive
line of wagons, and if
you expect to buy one
it will pay you to see
our line before placing
your order.

Sherwood Hall Co., Ltd.
Grand Rapids, Mich.
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Who Does Not Know
W. A. RALSTON & CO.

Merchandise Sales Specialists and High Class
Auctioneers?

To know US means MONEY to you.

Ready Cash is what we guarantee when we
apply our_ Special Sales plan to a stock of
merchandise. NO MATTER WHAT THE
CONDITION OR WHERE LOCATED.

If you wish to raise MONEY by reducing or
c'osing out your stock at a profit, just write us
about ouhr néver-failing Sales plan.

Itisa hummer.

Write today and learn more about us. and
the greatest modern Sales System of the hour.

Do it now. Don't delay. e can help you.

W. A. RALSTON & CO.
Suite 407*409 Exchange Place Bldg.
Rochester. N. Y.

Lightning Rods

We manufacture for the trade—Section Rods
and_all sizes of Copper Wire Cables.
Send for catalogue and price list.

E A Foy Co, 41<E. Eighth St.

Cincinnati, 0.

IOWA.

The Ea lest Selling and Stays Sold.

Aw rd d the Only Gold Medal at the
Jam stown Exposition.

The New lowa is entirely different from
any other makes of cream separators. It has
all the good features of other makes and a
great many entirely new and practical improve-
ments not possessed by any of its competitors.

It has a low supply can, gear entirely en-
closed, smallest bowl on earth with a large
skimming capacity. It will skim thick or thin
Cream, hot or cold milk. Upon investigation
you will be convinced of the phenomenal mer-
its of the New lowa which is built accurate
and strong in the best equipped cream separa-
tor factory in the world.

Write for our new and large illustrated
and descriptive catalog or ask to have our
traveling representative call on you with a
separator and demonstrate its unequalled
merits.

lowa Dairy Separator Co., 132 Bridge St., Waterloo, lona.

We Light Your

Store
Hall or

Church

The Ideal Junior is guar-
ante d to be absolutely safe,
500 candle power at per
hour cost. Write for catalog
and prices.

LT

Ideal Light &
Fuel Co.
Reed City, Mich.
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INTERURBAN RAILWAY.

How the Jobbers Stole a March on
the Other Fellows.
Wrritten for the Tradesman.

One of the oddities in a railway
sense as to the location of the little
village of Mackwert was the fact that
it was a mile and three-quarters away
from the G. B. & K. Railway, whose
tracks and right of way in that vicin-
ity constituted one side of an equi-
lateral triangle, each side being six-
teen miles in length. The other two
sides of the triangle were represent-
ed, respectively, by the tracks of the
Long Valley Railroad and the Big
Six Railroad.

Tust how it happened that the G.
B. & K. left the village of Mackwert
over nine thousand feet to one side
is not clear, beyond the fact that
when the line was located the “rich
man of the village,” Jason Delop,
opposed successfully the giving of a
thousand dollar bonus to the rail-
way people if they would locate their
route so that Mackwert would be on
the line.

There were only four impor-
tant merchandising establishments in
Mackwert—a general store; a dealer
in hardware, implements and vehi-
cles; a physician who was also post-
master and druggist, and a lumber
dealer, who also handled coal, ce-
ment, lime and hay. These gentle-
men for a number of years had been
at the mercy of the G. B. & K. peo-
ple as to the delivery of their goods
at the little shedlike station nearly
two miles distant, and as to the
freight rates they had to pay. In
spite of protests and appeals to the
railway people they could secure no
redress. It was “pay our rates or
haul your own materials,” and when
complaints were made as to unnec-
essary delays and annoying mistakes
in the delivery of goods the only
satisfaction that could be secured was
in the shape of pointed hints that the
business done with Mackwert wasn’t
worth bothering about and that the
railways would be glad to get rid of
it if it could be done decently and
legally.

Now Mackwert was a pretty place,
ideal in its picturesque location and
situated in the midst of a well set-
tled, intelligent and prosperous com-
munity. With a beautiful lake at its
south end, providing an unlimited
supply of pure water, and with fine
wagon roads to the north, south, east
and west, the village possessed all
the essentials of stability, conveni-j
ence, comfort and contentment ex-
cept railway service.  Eight miles
away in one direction the G. B. &
K. road crossed the tracks of thej
Long Valley Railway, and nine miles i
distant in an almost opposite direc-
tion it formed a junction on the line
of the Big Six corporation, and at

each intersection was a small sta-
tion with little or no business at
either place.

One Monday a. m. David Rlanch-
ard. proprietor of the general store
at Mackwert, received a letter in re-
ply to one be had sent to jobbers
with  whom he traded, asking them
to intercede with the freight depart-
ment officials of the G. B. K. Rail-
way in behalf of the merchants at
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Mackwert, and this letter told him,
among other things, that “the rail-
way people had assured them that
because of the peculiar location of
the village it was impossible to grant
better rates on freight or to improve
the freight service.” And the letter
further explained that this reply had
been given “in tihe face of earnest ap-
peals by the jobbers to accommodate
Mackwert.”

“That settles it,” said Blanchard in
a mildly decisive tone, and that aft-
ernoon there was a meeting in Dr.

Freeman’s office, with the Doctor,
Mr. Blanchard, Harvey Holt, the
lumber dealer, William Slater, the
hardware man, and several of the

leading farmers of the neighborhood
present. _ The transportation ques-
tion as it related to the business in-
terests of the village and adjacent
territory was thoroughly discussed.
It was shown that the freight rates
imposed by the G. B. & K. people
were extortionate by comparison
with the rates levied upon other
communities thirty to forty miles
away, which had competing lines of
road; also was it shown that the
careless handling of consignments
of freight billed for Mackwert were
frequent and seemingly intentional.
Moreover, the letter received, by Mr.
Blanchard from the jobbers in the
city where nearly all of Mackwert's
purchases were made showed that
they were powerless to improve the
situation.

On the following day Mr.
Slater, the hardware man, left the
village for Hamilton, where he met,

by appointment (made over the tele-
phone), a number of railway officials
and several of the leading jobbers.
Upon a showing that about $60,000
worth of business could foe directed
to Hamilton establishments each
year, the jobbers entered into an
agreement with the Big Six Rail-
way officials whereby freight rates
from Hamilton to the junction, seven
miles from Mackwert, would be about
15 per cent, below the rates charged
by the G. B. & K. road from the
other metropolitan jobbing center to
that village, with a guarantee of
prompt and correct delivery.

Meanwhile Mr. Blanchard  had
seen the officials of the Long Val-
ley road and secured similar conces-
sions on freight from Hamilton over
theiT road to the junction, eight
miles north of Mackwert.

With these arrangements perfected
the four merchants of the little vil-
lage of less than 400 inhabitants put
an automobile truck of 40 horse pow-
er on the turnpike parallel to the
G. B. & K. line, operating daily each
way between the junction points,
eight and nine miles away respec-
tively. The offending, arrogant rail-
way was ignored absolutely; not only
as to freight but in relation to pas-
sengers. Traveling salesmen who
visited Mackwert via the G. B. & K.
route were turned down hard and
the business of the town was turned
over bodily to the jobbers of Hamil-
ton. In brief, the sixteen miles of
track between the two junction points
became a “dead” section and the
merchants of Mackwert received

Times Are
Improving

Crops Are Settled—
Election Practically So.

COST— LIGHT

How to produce the greatest amount of light
at the lowest cost is the combination you are
looking for. The Improved Swem ~“comes
nearer giving these results than any other
system made. Write us.
SWEM QAS MACHINE CO.

Sets

W aterloo, la.

The Sun Never
where the

Brilliant Lamp Burns
And No Other Light
HALF SO QOOD OR CHEAP

It’s econom%/ to use them—a saving
of 50 to 75 per omit, over
w. other artificial light.

ich la demonstrated ~ by
the many thousands In naa
for the last nine years all
over_the world. rite for
M. T. catalog, It tolls all
about them and our syitems.

BRILLIANT QAS LAMP CO
24 State Street Chicago, Il

Save Your Money

Stop wasting it on those
expensively operated
lights. An Improved Han-
son Lighting System gives
100 per cent, better light
at 50 per cent, less cost
to operate.

Let us send you de-
scriptive catalogue tell-
ing all.

American Gas

Machine Co.

Albert Lea, Minn.

You can go ahead on those contemplated improvements
with an easy mind—and it’s about time.

We're at your service for plans, prices and P. D. Q.
deliveries on our “Case with a Conscience” and “De-
Good times demand good fixtures.

pendable Fixtures.

Grand Rapids Fixtures Co.

Grand Rapids, Mich.

Jefferson and Cottage Grove

Avenues



their goods promptly and in good
order, while the jobbers in the me-
tropolis who had ‘'been abandoned
were rubbing their eyes and won-
dering what had happened.

Day after day the motor truck,
loaded with packing cases, barrels,
bundles, baled hay, lumber, sacks,

coal, and what not, with now and
then two or three passengers and
their grips, bowled its steady and
not uninteresting way over the
smooth, well built highway between
the junctions with Mackwert as the
chief point of interest. The R. F.
D. carriers enjoyed the competition
thus developed, and the farmers
along the route were wont to deride
the train men of the G. B. & K.
line as their trains stopped for the
mere sake of stopping at the desert-
ed station shed nearly two miles from
the village.

At last a special car was run upon
the siding at that station and the
train passed on, 'leaving it there, and
then, as the “bus” had long since
stopped running over from the vil-
lage to meet the trains, . a nearby
farmer was engaged to hitch up his
team and drive the District Freight
Agent and the District Passenger
Agent of the G. B. & K. road over
to Mackwert. In vain did they try
to negotiate with the business men
of the town. They were received
courteously and were treated kindly.
Messrs. Blanchard, Freeman, Holt
and Slater were glad to see them, but
they positively declined to negotiate
business with them. They showed
them the new standpipe they had
erected on the hill above the lake
at a cost of $5,000 “for protection in
case of fire;” they dined with the
railway men as their guests at the
neat little village hotel; even went
as far as to show them the time
schedule of the motor truck for six
months, proving that with but two
exceptions the freight and passen-
ger service had been on time.

At last the railway representatives,
taking the bits in their teeth, came
out with a point blank, unqualified
offer to meet any rates and any
guarantee the village was enjoying
under the new and independent ar-
rangement, and the offer was as
bluntly and unqualifiedly declined.

During the interval the motor
truck had arrived and discharged its
load; it had been bedecked with ever-
greens and bunting and provided
with seats. And then the two rail-
way men, accompanied by the four
local business men, the two village
pastors and three traveling salesmen
from Hamilton, who were loaded
with good cigars and good humor,
were put aboard the vehicle, which
made the run to the G. B. & K. sta-
tion in less than ten minutes.

“Boys, | don’'t blame you a little
bit,” said the District Freight Agent
as the special oar was pulled out by
the easthound train. ' “And we don't
blame you,” responded the Vvillage
crowd honestly and earnestly.

. To-day a busy, prosperous inter-
urban railway is in operation be-
tween Mackwert and Hamilton, the
jobbers of the last named place have
the business thus gained without dis-
pute, the other metropolis has not
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yet gotten over telling about the
dirty stealing of their trade, the G.
B. & K. road is in the hands of a
receiver and the village of Mack-
wert has nearly 800 inhabitants and |
is prosperous and happy, with a
splendid future assured.
C. H. Seymour.

Benefit of the Doubt,

lie was the owner of an auto ana
was running the machine himseli
when arrested for speeding. The offi-
cer swore that he was going at least
fifty miles an hour.

“Well, sir, what have you got to
say?” asked the Judge.

“That the officer has made a great
mistake, sir. When | left the garage
| took a gait of five miles an hour,
iwo blocks below | ran over an old
woman who was gossiping on the
sidewalk. There were several men
about who started to raise a fuss, and
so | put on an extra mile an hour.”

“And then?”

“Then, as 1 was doagiiig a team, |
had the misfortune to run over a man
mixing montar, but | don’t think he
amounted to much. | should have
stopped, only there were lime aiid
sand blowing about and | didn’t warn,
to get it in my eyes. | went on at
seven miles an hour.”

“l see.”

“l should have kept at that if |
hadn't taken the wheel off a carriage.
The lady who was riding in it began
to ask for explanations and | put the
jspeed at eight and went ahead. |
hate to have to make long-winded
explanations.”

“Yes, and then?”

“Then it was a pedestrain crossing
before me. | think he was thinking
deeply on some subject—1 think he
was. | could have got down after
the wheels passed over him and asked
him just what subject it was, but you
know how desirable it is to ask ques-
tions of a stranger. | am not sure
whether he died or not. If he did his
spirit probably went to Heaven. |
then increased the speed to nine miles
an hour, and was jogging along and
singing to myself when the officious
and utterly mistaken officer arrested
me.”

“Urn!” reflected the Judge, after a
moment’s thought. “The officer says
fifty miles an hour, but I give you the
benefit of the doubt. The prisoner is
discharged. | own an auto myself.”

Cure for His Troubles.

“Doctor,” said the woman whose
husband owed everybody in town,
‘John’s in a very bad way. I've been

trying to get him to come to see
you, but he’s so obstinate, you know,
nd so I've made tip my mind to see
you myself and asik whether you
think you can do anything for him.”

“What are his symptoms?”

“Oh, he’s awfully nervous. He can
not seem to settle down to anything.”

“H'm! That's bad. That puts him
n an awful predicament. When a
man gets so that he can neither set-
tle down nor settle up the only thing
I can recommend is travel. Better
take what things you can move con-
veniently and start on a long jour-
ney sometime when nobody’s look-
ing. | won’t let on.”
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Chicago Ry.

ro C(HCAXD

In Connection With
Graham & Morton Line

Steamers
Puritan ad Holland

Holland Interurban Steamboat Car
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Freight Boat Every Night
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Send us Your Surplus or Trust Funds
And Hold Our Interest Bearing Certificates
Until You Need to Use Them
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We Can Give You Prompt Shipments

We carry at all times 1.000cases in stock,
all styles, all sizes. Our fixtures excel in
style, construction and finish. No other
factory sells as many or can quote you as
low prices, quality considered.

Send for our catalog G.

GRAND RAPIDS SHOW CASE QO
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New York Office and Showroom, 750 Broadway
(Same floors as McKenna Bros. Brass Co.)
St. Louis Office and Showroom, 1331 Washing’a Ave.
Under onr own management
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POLITICAL DISCUSSIONS.

They Invariably Have Bad Effect on
Business.
W ritten for the Tradesman.

The drummer, who was a shoe
man, had been away for four years.
He had been working for the same
house, but in different territory; now
he had been put back on his old
route. He got off at the station,
walked up the Main street of the
little village and entered Shirley’s
general store.

Mr. Shirley greeted him cordially
and, in turn, the salesman congratu-
lated has old customer upon liis ap-
pearance of youthfulness and good
health and the improvements notice-
able in his store building and stock
of goods. The merchant agreed to
look over the line of shoes, and while
they were waiting for the trunks to
be brought up the two continued to
chat.

“The last time | was here,” said the
drummer, “you know it was cam-
paign year, and | remember you had
a lot of old chums and cronies who
seemed to be in the habit of gath-
ering here to discuss all the politi-
cal issues. There were some red hot
arguments while | was here. What's
become of all the old friends?”

“They are all very much alive and
I could have them here now if |
wanted them, but | decided that fall
to cut out all discussion of politics
and | have always felt like kicking
myself that | didn't see the necessity
for such a move long before | did.

“As you say, we had red hot dis-
cussions here four years ago. There
were eight or nine who .made a prac-
tice of coming here every day, most
of them well posted and good talk-
ers, and the 'feast of reason and flow
of soul’ was of an intellectual quali-
ty that we had no reason to be
ashamed of.

“The thing ran along until the mid-
dle of September, the discussions be-
coming more and more interesting
as we racked our brains for argu-
ments. It was a very hot afternoon
and we were all out in front of the
store. | did my own work, with just
a boy to help me, and that afternoon
| had let the boy off for a couple of
hours, as there didn't seem to be
much for him to do.

“We were having a debate with an
unusual amount of snap and vim in
it. 1 was taking quite a .hand my-
self and had my opponent in a very
close corner and was hammering him
pretty hard when Miss Williams, the
lady who keeps the hotel and board-
ing house, walked out of the store
door. | hadn’'t known she had been
in here at all.

“\ou see the entrance is at the
corner and | was sitting several feet
away. Whether | was so busy talk-
ing that | didn't notice her at all
when she came in, or whether my
subconscious mind made some note
of it but failed to remember that the
boy Silas was not there as usual, |
never could tell just how it was, but
there I'd been talking like a candi-
date up for office, while a customer
had gotten tired of waiting and walk-
ed out of my store.

“l arose at once and spoke to Miss
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Williajms, begged her to excuse me
and asked whether there was some-
thing | could show her. She looked
at me through her glasses a moment,
and then she replied:

“T did think, Mr. Shirley, of mak-
ing some trifling purchases, but noth-
ing, | assure you, of sufficient impor-
tance that | should want to interrupt
a conversation upon national and
even international issues. | hope you
will pardon my dulness, Mr. Shirley,
in so long supposing that you were
conducting this establishment for the
purpose of supplying your patrons
with commodities of various kinds. |
now see that you have the far higher
object of educating your fellow
townsmen in history and economics.’
Then she turned around and walked
straight over to the store across the

way, kept by my competitor, Mr.
Hilsinger.
“She had evidently waited long

enough to think up that speech. That
certainly wasn’'t extemporaneous.

“She is a peculiar woman, Miss
Williams, but she is no fool. Of
course, almost any other one of my
lady customers would have called me
in and may be joshed me a little,
and that would have been all there
would have been to it; but Miss Wil-
liams is not one of the kind to let
me off so easy.”

“1 remember Miss Williams,” in-
terrupted the shoe man, “Her little
hotel was a mighty good place to
stop. Everything was clean and
slick and she set a good table.”

“As | said,” Shirley went on, “she
is peculiar, but she knows a whole
lot and she has keeping a boarding
house right down .to a science. She
always- talks in that precise, stilted
way that sounds as if she were read-
ing it all out of a book. Jack Farley
has boarded there seventeen years,
and he says he never, in the whole
time, has heard her make an error
in grammar or pronunciation, and
neither has he ever sat down to a
meal that wasn't a good one.

She was an excellent customer
and her trade was worth considerable
to me, but when | saw her picking
her way across the street to Hilsing-
ers, | knew Id lost it for a while
anyway.

“May be you think 1 wasn’t in for
a roasting! They begged me to go
on with my argument where | left
off. Some one spoke up and"said
I had my opponent whipped nearly to
a finish and it iwas a pity that 1 had
even seen her go out of the store.
They wanted to know when | was
going away to have .the cataract tak-
en off my eyes and talked of passing
around a paper and buying me an
ear trumpet—a tribute from old
friends.

was so dreadful to be .both blind and
deaf.

“It wds some time before Miss Wil-
liams came out of Hilsinger's, but
when she did she carried in her arms
a box of shoes and several luge
packages of dry goods, and for half
an hour afterward Hilsinger and his
boy were carrying flour and soap and
potatoes and supplies of all kinds
over to her boarding house.

“*‘Shirley, you ought to go over

i
They hoped the operation |
on my eyes would be successful—it |

FOR

HOT WATER
OR

STEAM HEAT

Just what RAPID USERS
recommend for heating trou-
bles.

They Know

that it’san extraordinary heater
at less than the ordinary prices.
They received RAPID
HEATER SATISFACTION
at the same price you paid for the ordinary heater’s dissatisfaction.
See the illustration above?
Pretty good food for thought and study, isn't it?
Every feature denotes strength and FUEL ECONOMY.
Every inch a heater.
Water MUST circulate rapidly.
Deep fire-pot holds fire.
You can t afford to spend your time and attention on a heater when the
RAPID is procurable.
Wrrite for free information. WE HAVE A SPECIAL INDUCE-
MENT FOR LIVE DEALERS.

' RAPID HEATER COMPANY
81-83 Campati Street Grand Rapids, Mich.

Hot Weather Candy

Pure Sugar Stick Candy, about 28 sticks to
the pound. Improves with age. Never gets
sticky. Pails 20 pounds.

Iced Raspberry Jelly Tarts

Melt in the mouth but not in your candy
case. Boxes 25 pounds. These goods will
bring you business. We guarantee them in
every respect.

PUTNAM FACTORY Grand Rapids, Mich.

The Moa Cigar

It isn’t often that a new cigar has its
birth in our factory; those which we sell
are so standard that we’re not compelled
to be constantly exploiting a new brand,
but when we do, %/)oucan be assured that
there is a quality backing behind it that’s
worth considering.

The Moa Cigar is al oungster,
but it has rm%e a bigushtl)pgmogg sC
brands. “The Moa you have, the Moa
you want.”

QUSTAV A MOEBS & CO.,, Makers
Detroit, Mich.

Worden Orocer Co.. Distributors
Grand Rapids, Mich,



and help them carry those goods,'
they taunted. ‘It’s a pity to see the
old man work so hard! Now he'll
have Miss Williaims' trade, and lie'll
just cripple himself lugging »tuft
over there.’” Of course the boys had
it in for me and there was nothing
to do but to take it good-naturedly.

“But that night and the nex day I
thought the whole matter over and
I concluded that that bunch of loaf-
ers who were camping on me sum-
mer and winter weren't doing ,my
business any good. It wasn't just
during campaign season that they
were here----- it was all the time when
they were at leisure—and most of
them didn’'t pretend to do much reg-
ular work. Presidential year discus-
sions ran almost entirely to politics;
at other times we discussed every
subject under Heaven. | enjoyed
having them here. | don't deny that,
but I concluded | was spending too
much time with them and they’d bet-
ter be cut out.

"l didn't tell them that their pres-
ence wasnt wanted any longer, nor
I didn't put up any notices of “No
Loafing Allowed,” but I managed it

As it happened we were putting in
cement sidewalks here that year, and
a couple of days after Miss Williams
left me | had the board walk in front
of my store torn up. It was here
that we had been wont to sit during
the hot weather, chairs being brought
out from the store. When the walk
came up | told Silas to take all the
chairs to the back room and stack
them up, and they were to stay there
unless an old person came in, or a
woman with a baby. Then bring
one out, but take it back when that
person was done with it. The little
seats along the counters that are
screwed fast would answer for most
of the customers. After the cement
valk was done | would have Silas
turn the hose on the walk and the
steps and the front of the store two
or three times a day. With the steps
damp and no chairs there was not
much encouragement for any of the
old crew to talk about politics or
anything else.

“Then 1 got busy myself. There
are always a lot of little things that
need doing in such a store as this,
enough to keep me occupied about:
all the time when | don’'t have to
wait on trade. If one gets into the
habit of sitting down and talking
whenever there isn’t a customer call-
ing for goods the stock gets out of
.shape, the store becomes dirty, cor-
respondence is not attended to prop-
erly and things run down at the heel
generally.

“The boys soon caught on. They
poked considerable sly fun at .me for
getting so stirred tip over the loss
of one customer, and that one a
rather cranky old maid, but none of
them got mad, and they bought just
as much of me as they ever had,
which wasn’t a great deal. One good
boarding housekeeper will buy more
goods than a whole store full of
loafers.

| found that certain conditions
favor the loafing habit. About all a
loafer wants is a fairly comfortable
seat, a warm place in winter and a
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cool one in summer, and a congenial
atmosphere. Break up these condi-
tions and you're done with the loaf-
ers. Where there is work going on
they don’t feel at home and they
won't stay where they see they are
not wanted.

“When 1I'd got done with that lot
of loafers my trade began to pick
up. Ladies dont like to go into a
store where there are always a lot
of men sitting around talking and
visiting. They don't even like to
walk along the street past a place
where there are loafers sitting out
on the sidewalk.

“It’s funny about that. It does not
matter if a store is crowded with
men buying goods, the ladies will

rush right in to get the bargains; but
if there is no business going on a few
harmless old cronies out in front dis-
cussing the comparative merits of
the candidates they support will make
all the women fairly shun the place.

“l still take a great interest in pol-
itics and all public matters, and |
am willing everybody should know-
just where | stand. Because a man
keeps store is no reason he should
be a drudge and never* think about
anything else. Besides, one has his
duties as a citizen, and should take
the time to perform them intelli-
gently. But a store isn't properly a
social or political clubroom, and if
you try to turn it into one it is
bound to tell on the cash drawer.”

Quillo.

Useful in His Business.

Mr. Punsmith-—Have your mother
go home? Not for the world.!! Why
she is as good as a mint to me.

Mrs. Punsmith— How so?

Mr. Punsmith—Why, I've been
fairly coining money on mother-in-
law jokes ever since she came to
live with us.

IF A
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Michigan shoe company

“/VHchnrn” New Specialty Shoe

t*116 11U W U for Men and Boys
UloSCphi~re,, for Women
Made in all Leathers Snappy up-to-date Lasts _ ™ m
Selling Agents Boston Rubber Shoe Co. DEIROI I

Jennings’ Flavoring Extracts
Established 1872
JENNINGS EXTRACT OF VANILLA is prepared
from the choicest variety of carefully selected and
properly cured VANILLA BEANS, and contains no
coloring matter nor any of the artificial or synthetic
principles so frequently employed.
JENNINGS'TERPENELESS LEMON EXTRACT.
The flavor of this Extract is taken from MESSINA
LEMONS by our own special mechanical process,
producing absolutely a pure Flavoring Extract from

the FRUIT.
Our serial number 6588

appears on every package.

Jennings Flavoring Extract Co.
Grand Rapids, Mich.

C. W. Jennings, Mgr.
Direct or Jobber, see Price Current

CUSTOMER

asks for

and you can not supply it, will he
not consider you behind the times?

HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate
enough for the babyw skin, and capable of removing any stain.

Costs the dealer the same

as regular SAPOLIO, but should be sold at 10 cents per cake.
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What Attracts the Buyer First of
AH.

Part of the knack of successful
salesmanship is in always presenting
or seeming to present something new
to the prospect’s attention.

It is a universal law that people
cease to be interested in the familiar
and commonplace. Every man’s cu-
riosity is whetted by a novelty—
whether it is some new tangled thing
to wear or something new and un-
heard of to eat.

We are interested in air ships, not
because they are air ships and likely
to be any more serviceable than
steamships or locomotives, but be-
cause they are newr.

Many people who would only be
bored if they they had to listen to
a chapter from some learned work
on astronomy, would take a tremen-
dous interest in a newspaper article
that promulgated some new notion
about the folks on Mars. It is not
that what the newspapers have to say
about the Martians is more pertinent
or useful in the way of information
than what the learned book con-
tains, but it is new. That is the se-
cret. There is something of mys-
tery and romance about anything
which has the merit of being novel—
no matter what the nature of it is.
even if it be a disease—that catches
the attention and piques the world’s
interest for a time.

There are salesmen who tire pros-
pects by harping on the long-estab-
lished leadership of their house—on
the number of years in which their
line has distanced every competitor’s.
When these things can be said truth-
fully they have their value, of course,
in influencing the prospect and
strengthening his confidence.  But
what he wants most and wants first
is something new. A salesman who
is selling a line which does not vary
ought at least to find some new way
of talking about—of displaying it. He
ought always to be studying some
new method of approach to his cus-
tomer.

But with nearly all lines that sales-
men handle the goods are subject to
new developments in general style
and appearance, and it should be an
easy matter for most salesmen to
make capital out of the very novelty
of each season’s styles. Some sales-
men whose methods | have observed
have a deplorable habit of beginning
with the old staples first, repeating
over and over the facts that the pros-
pect already knows about these
goods, and finally, and rather timidly,
turning his attention to the novelties
they carry as if they feared that he
might take fright at the sight of any-
thing unaccustomed. Perhaps by this
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time the customer will have placed
as large an order for the regula:
lines as he thinks he can possibly af
ford—and his interest in the novelty
is diminished by the feeling that h
can not now afford any further out
lay.# If the salesman had shown th<
novelties first the prospect might
have felt free to buy, and!' once hav
ing placed an order for the articles
that pleased his fancy and interested
him by their novelty, he would still
find it necessary to place a large or
der for the staples which he couh
not do without.

Most salesmen can profit by the
example of the industrious small mer
chant. The proprietor of the big
establishment may be industrious
too, but one would naturally pick out
the keeper of the average small store
as an example of industry.

One of the first rules for success
in all salesmanship, whether a man
is selling goods on the road or
whether he is the proprietor of some
struggling little retail shop, is con-
stant industry. Appear to be busy
and to be hustling when there is no
real occasion for hustling, if such
times there ever are. A German |
know, who might be acceptable as a
model for all salesmen, on coming
to this country bought a small can-
dy shop situated rather obscurely in
a busy, bustling quarter of a big
tomm. One would have said that he
had hardly any show to attract the
notice of customers, but he did__by
working longer and later than any-
body else on the street.

He was always hustling about ar-
ranging new displays, and one display
was no sooner in place than he would
tear it down and fix it up again to
look a little different. People who
passed that way daily always got a
different impression of bis windows,
and would rather wonder if the store
changed hands since they walked that
way last. They were forced some-
how to pay attention—and once their
attention was attracted to that win-
dow they were pretty sure to see
something that they would want to
buy.

On entering the shop they never
found Hans idle. He never had that
wish’'d it were time to close up and
go home look that is sure to cast
a chill over the enthusiasm of the
most pertinacious customer. When
he was not dusting the shelves or put-
ting a fresh coat of paint on the
counter, he was rearranging his stock
or occupying himself somehow in a
manner to suggest that there were
great doings” in the candy trade.

I dont suppose anybody ever
bought of him just because they
thought his industry deserved some

reward—but the fact remains that
they bought more than they intend-
ed and would come back to buy
more. His own interest in his stock
of candy had infected them with an
interest in it too.

The salesman on the road who al-
ways seems to be doing things—to
have imperative engagements and
customers waiting for him, whom he
has to meet in a hurry—is a great
deal more likely to sell goods than
the man who complains about the
dulness of trade as an excuse for not
seeming to hustle harder. The sight
of a salesman who is idling away half
an hour in the day is a mighty poor
advertisement of the commodities he

paper of to-day is the greatest force
in the entire commercial -world.—
Signs of the Times.

To Clean Fish by Machinery.

A machine wthidh, it is claimed,will
automatically cut and dress 250 fish
per minute, or 15000 per houir, has
been placed on exhibition by its in-
ventor, a Philadelphia man, in Wash-
ington, D. C, and is attracting a
great deal of attention. It is stated
that the machine can do work of a
dozen men, as an expert cleaner and
cutter can cut and clean only 1,000
or 1,200 fish per hour. The fish are
slid into pockets in the rear of the
machine, and two automatic clutches

Se”s, and for his own Capablllty as a gt once gr|p the fish back of the

salesman.

Everybody respects a hustler and
wants to throw business his way.
C. F. Gunther in Salesmanship. »

Ever a Booster.

There is one more thing to this
trade paper business: The trade pa
per is the best booster that the sales-
man of to-day possesses. No matter
whether a man is on the street or
on the road or behind the counter the
trade paper ‘te working for ihilm day
and night. It is inspirational and is
a medium of expression for his views
and for the interchange of ideas. It
helps the road man because it intro-
duces his goods to the prospective
buyer before the salesman gets to
him. In this way it lessens his talk
and prepares the way; it keeps the
retailer posted and abreast of the
irnes, so that the salesman has less
trouble in finding the middle ground
on which to meet him. It booststhe
men who do things and helps them
both with their employers and with
heir customers; it is the great force
that puts the new ideas, the new
hings, the new thoughts before the
retailer, jobber and manufacturer in
condensed and crystallized fonm, and
which has built up this great frater-
nity of men engaged in manufactur-
ng, jobbing, selling and retailing. It
is the cement that holds the business
structure together, and every man in
business should be a booster for the
ra.de papers in his line. A salesman
:an not go into a retailer's place of
uisiness anywhere without finding
some trade paper; every jobber, man-
facturer and salesman, should take
advantage of this great asiset' and
se it for all it is worth. The trade

head and near the end of the tail.
A circular knife then decapitates and
strips the fish, while three knives on
a revolving shaft farther in .the ma-
chine thoroughly dean it. After this
operation the cleaned fish slides down
a shaft into a basket, while the head
and cuttings are deposited in a sepa-
rate compartment. It is stated the
machine can be constructed to cut
from five to tiwenty-five fish at each
stroke, and can be operated by one
man and two children. It is fitted
with an automatic register, which
keeps an account of the fish which
are cleaned.

The rule of gold makes the Golden
Rule seem sadly unreal.

Occasionally people want
achange and get tired of

Hotel Livingston
Grand Rapids

We generally give them
two weeks to get back.

THE HERKIMER—*European”

OKAND RAPIDS, MICH.
Electric light, steam heat, running hot
L T , pri
public tiled, baths,etngthgr%ns o vaaﬁemaonéi_
em conveniences. Rates 60c a day up

Peerless Moistener and Letter Sealer

For Seal

ing Letters

Affixing Stamps and General Use

Price 85¢c
Postpaid to your address

Meade of aluminum body and Ger-
men silver top. Simplest, cleanest
and most convenient device of its
kind on the market.

You can seal 2000 letters an hour.
Filled with water it will last several
days and is always read}.

Tradesman Company
Grand Rapids, Mich.



TWENTY-SIXTH MEETING.

Programme Arranged for the Lan-
sing Convention.

Ann Arbor, July 21— Medicine wag-
ons are becoming plentiful in Michi-
gan, especially since Illinois and
Ohio have shut them out. They sell
condition powders, patent medicines
and flavoring extracts and are cutting
big chunks of trade™ from country
stores. Your neighborhood may be
visited next. What are you going to
do about it?

The National pure food and drug
law has been adopted and passed by
some state legislatures. It requires
every package of medicine, even pre-
scriptions, to be labeled with the per-
cent. of alcohol, morphine, cocaine,
etc. Such a law will doubtless be
passed by our next Legislature. It
ought to be modified so that it will
not be burdensome.

In some states the enforcement is
entirely in the hands of the Pure
Food Commissioner. How would you
like to have the man who tests gro-
ceries test your tinctures, etc.? What
are you going to do about it? A tem-
perance wave is sweeping over the
land and has already taken effect in
eleven counties in Michigan. Some
saloonkeepers are blossoming out as
druggists and bringing disgrace on
our profession and some druggists
are weak or mean enough to help.
What are you going to do about
that?

Reformers go to extremes, and ex-
treme temperance legislation that will
cause unnecessary restrictions and
burdens upon druggists may be intro-
duced at Lansing. What can you do
to prevent its passage?

If a thousand Michigan druggists
will meet at Lansing, August 4-6, and
carefully plan the work of the Legis-
lative Committee of the State Phar-
maceutical Association and then go
home and get next to their State Sen-
ators and Representatives, all these
problems and many more can be solv-
ed for the good of the drug business
and of the public which we serve.

Practical papers full of information
are being prepared for the meeting
and every man who attends the State
meetings has an opportunity to meet
and receive instruction from the lead-
ers in the retail drug business in this
State, and he goes back to his busi-
ness with new ideas and more enthu-
siasm. This alone is worth the cost
of the trip and makes it a legitimate
store expense.

Lansing contains much that is of
general interest and this article will
indicate to you that Lansing drug-
gists and the Pharmaceutical Travel-
ers’ Association are prepared to re-
lieve you of ennui.

So go to the phone right now and
tell your wife to get ready to go to
Lansing with you August 4, but let
me warn you that if you take her this
year she will enjoy herself so much
that she will insist on going to the
1909 meeting too.

Programme.

All delegates are requested to reg-
ister with the local Committee at
once upon arrival, paying one dollar
tc apply on expense of entertainment
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and receiving a badge which will en-
title them to all privileges.

All sessions will be held
Senate chamber.

First Session.
Tuesday, 2 p. m.

Address of Welcome—Mayor J. S.
Bennett.

Response.

President’s Address—F. E. Bogart.

Appointment of Committees.

Reports— Secretary, E. E. Calkins;
Treasurer, H. G. Spring; Secretary of
the Board of Pharmacy, W. E. Col-
lins; Committee on Pharmacy and
Queries, Leonard A. Seltzer; Com-
mittee on Trade Interests, John E.
Peck; delegate American Pharma-
ceutical Association, F. W. R. Per-
ry; delegate to N. A. R. D, J D.
Muir; Trustees of Prescott memorial
scholarship fund, Chas. F. Mann.

Papers—The Golden Rule in'Busi-
ness, Owen Raymo; What Can This
Association Do for the Retailer? J.
W. T. Knox.

Second Session.

Tuesday, 7:30 p. m.
Papers—Building Up a Prescription
Business, Chas H. Frantz; Prepara-
tions of the National Formulary,
Prof. A. B. Stevens.

Tuesday, 9 p. m.

Visit to Bijou Theater as guests of
Pharmaceutical Travelers’ Associa-
tion.

in the

Third Session.
Wednesday, 9 a m.

Paper—What Is Accomplished bv
State Supervision of the Sale of
Food and Drugs? Floyd M. Robin-
son.

Report of Legislative Committee—
A. 1l. Webber.

Discussion of Proposed Legislation.
Wednesday, 1130 p. m.

Visit to Industrial School for Boys,
trolley ride to the Michigan Agricul-
tural College, instructive sight-seeing
under the leadership of members of
the college faculty.

Wednesday, 2:30 p. m.

Games, sports and contests for at-
tractive prizes on College Athletic
Field.

The ladies will visit the Woman’s
building and see the demonstration of
ideal housekeeping. The College
grounds are naturally beautiful and
nothing has been left undone to make
them more sq.

Wednesday, 6 p. m.

An old-fashioned picnic dinner will
be served, and an informal dance at
the Armory will complete the even-
ing.

Fourth Session.

Thursday, 9 a m

of Adulteration Committee.
of Executive Commitee.

of Committee on Resolu-

Report

Report
~ Report
tions.

Report
tions.

Election of officers.

Unfinished business.

Adjournment.

The ladies will find additional vis-
its, excursions, trolley rides and au-
to rides planned to occupy their time
during the business sessions.

Expense may be materially reduc-
ed by engaging a room in a private
house and boarding at a restaurant.

of Committee on Nomina-

The local Committee and the Phar-
maceutical Travelers have omitted
nothing that will make the meeting
enjoyable. E. G. Calkins, Sec'y.

Programme Arranged For K. of G
Convention at Manistee.
Thursday, August 6.

6 p. m. Arrival of official K. of G.
train. Met by Reception Committee
and Band.
9 P m
Elks’ Temple.

quainted.)

Informal Reception at
(Everybody get ac-

Friday. August 7.

9:3° u m. Business Meeting for
Organization of Convention at EIlks’
Temple.

10:30 a. m. Exhibition by Life Sav-
ers.

Visits to Public Buildings, Lodge
Rooms of Fraternal Orders, etc. The
Lodge Rooms of all the leading or-
ders will be open during the conven-
tion, and members are cordially in-
vited to call at any time. They will
always find brothers to greet them.

12-1:30 p. m. Dinner.

2-4 p. m. Business meeting at Elks’
Temple. Reports of officers and
committees. For the ladies: automo
bile ride and reception at the Coun-
try Club.

4:30 p. m. Grand parade. “Tramp
Tramp, the Boys are marching.”

6:30 to 9:30 p. m Banuet at EIlks’
Temple.

Gov. Warner. Lieut. Gov. Kelly,
Wm. Judson, Pres. Nat'l Wholesale
Groc. Ass., and other prominent peo-
ple arc expected to he present.

9:30-12 p. m. Grand ball. This
will be informal, so don’t worry about
dress suits and ballroom gowns.

Saturday. August 8

830 a m. Visit to one of the larg-
est Salt Plants in the world.

10 a m. Business meeting and
election of officers at Elks’ Temple
Ladies entertained by Ladies Auxil-
iary of Post M.

11:30-1:30. Dinner.

2 p m Excursion to Orchard
Beach. Ball game between 2 good
teams. Bathing, roller skating, and
a general good time.

6 p. m Basket picnic and camp
tire, story telling, etc.

Attracting Retail Buyers To Sagi-
naw.

Saginaw, July 21—The Committee
on Trade Interests of the Saginaw
Board of Trade has under considera-
tion many matters of jimportance.
One of the main features which has
been discussed is the plan for getting
more of the retail buyers to come to
this city when doing their buying. It
has been suggested that a 5 per cent,
rebate be given all those purchasing
goods in this city from outside points,
the maximum rate to be the railroad
fare from the point in question. The
matter has been referred to the Re-
tail Merchants’ Association.

The Merchants’ Week, which has
been talked of before in connection
with the meetings of this body,
has been discussed and the mem-
bers seem to think that it was an ex-
cellent plan. Steps preparatory to
the launching of a campaign for this
event have been talked of, which will
give an opportunity of displaying the

Pa

products of the local manufactories
and jobbing houses. The bringing
together of the merchants and buy-
ers would be conducive of better
trade relations and John Popp and
Secretary Kleinfeldt have been ap-
pointed a committee to take up the
matter with the manufacturing and
jobbing interests.

A button to advertise the city has
also been brought up by a special
committee, composed of Max Heav-
enrich, P. F. H. Morley and John
Popp. The Board of Trade has been
thinking of this button question for
some time and the Committee has
decided to communicate with the but-
ton manufacturers for the purpose
of getting some municipal or com-
mercial button designs. They have
also passed a resolution recommend-
ing that the Directors offer a prize
of $10 for the best design and mon-
ogram for a Saginaw button. An-
nouncements of these conditions will
be made later.

Naval Parade and Fireworks at De-
troit.

Detroit, July 21—At the time the
arrangements were being made by
the Wholesalers’ Association of De-
troit to entertain its guests during the
week of August 10-15, it was suggest-
ed by Charles Moore, Secretary of
Security Trust Co., that a river fete
as a nucleus of a larger annual affair
could be arranged for about that time.
The suggestion was acted upon anti
$100 voted toward the celebration by
the Wholesalers’ Association General
Committee in charge of the buyers'
week, and ratified by the directors
ot the Association. It was then
planned to have the river fete Thurs-
day evening, August 13, so the guests
0L the wholesalers, as well as the peo-
ple of Detroit and others, could wit-
ness it. Mr. Moore took the matter
up with the Board of Commerce and
it was decided to make the river fete
a joint affair.

At a meeting of the Committee,
held at the rooms of the Board of
Comrgerce. it was decided to change
the date to Tuesday. August n, and
to have the fireworks and naval pa-
rade off the foot of the lIsland so it
can be seen from the Island, the De-
troit and Canadian shores. Mr.
Moore announced that $525 had al-
ready been subscribed toward the
event and that probably $1,000 will be
raised.

Sub-committees  were  appointed
and another meeting of the Genera!
Committee will be held in the near
future to arrange the details of the
celebration.

Menominee— The Menominee Elec-
tric Light & Traction Co. will con-
struct an immense dam across the
Menominee River at Grand Rapids
and expects to develop about 6,000
horsepower, which will be transmit-
ted to this city. A special chute will
be constructed to facilitate the sluic-
ing of the logs so not to interfere
with the annual drive of the Menom-
inee Boom Co. The officers of the
Electric Co. are the veteran lumber-
men of Menominee and Marinette.
Augustus Spies, Mayor of this city,
is President of the company.



26

MICHIGAN TRADESMAN

DRUGGISTS SUNDRIES

15

Michigan Board of Pharmacy.
PreSIdent—HenE/ H. Helm. Saginaw.
Secretary—W. Collins. Owosso.
Treasurer—W. A. Dohany, Detroit.
Other members—John D. Muir. Grand

Rapids, and Sid A. Irwin, Battle Creek.

Michigan State Pharmaceutical Associa-

tion.
President—J. E. Bogart. Detroit. i
First Vice-President—D. B. Perry. Baj

Citg/. . .
econd Vice-President—J. E. Way
Jackson. . .

Third Vice-President—W. R. Hall, Man-

stee.
Secretary—E. E. Calkins, Ann Arbor.
Treasurer—H. G. Spring. Unlonvllle.

Executive Committee—J]. L. Wallace,
Kalamazoo; M. A. Jones. Lansing; Julius
Greenthal. Detroit; C. H. FranU, Bay

City, and Owen Raymo. Wayne.

Methods of Attracting Trade.

To advertise their insect powder a
large drug firm in Boston are driv-
ing around the streets a light vehi-
cle, the body of which is a large
replica of the package of powder, sur-
mounted by an immense powder gun.

A Western druggist, with an eye
for business, extended his hitching
post a couple of feet and placed an
electric call bell at the top of it. Pros-
pective customers, arriving in car-
riage or automobile, press the but-
ton without leaving their seats and
the drug clerk immediately attendsto
their wants. The same bell is used
for night calls.

A Michigan druggist, who believes

-mm

gestion for a display that should

make sales:

Gather together as many time ta-
bles, route cards, resort folders and
the like as can be obtained. A trip
to the railroad station and a few cents
spent for post cards will bring in
hundreds. Scatter these; some part-
ly open, some extended and some
closed, all over the floor of the win-
dow. Intersperse photographs of
quiet resorts, as well as maps. Ar-
range several traveling bags about
the window, with a trunk or large
case in the center if there is room.
These bags should not be entirely
closed, and from their interiors
should protrude brushes, soaps, pow-
ders, razors, anything appropriate
that the stock will supply. Do not
get in too many of one article. No
|traveler buys a dozen hair brushes;
and five boxes of soap would be
about all a two-weeks’-off man could
carry. Do not crowd the display, but
place in conspicuous positions cards
igiving the range in prices of the
several articles exhibited. A large
card should set forth the advantage
of starting forth properly equipped;
.and another might say something
about taking along such remedies as

in public honesty, has this sign in jithe traveler will probably need and

his store over a box with compart-
ments for postage stamps: “Help
yourself and make youT own change;
if you can not make change, call a
clerk.”

cents ahead of the game.
The rapid improvement in storage
batteries and their consequent

crease in cost is bringing many new Mmore of a cordial,

electrical appliances on the market.

After two weeks' operation .
of the plan he found that he was four J

|also state the willingness of the store
Ito forward any desired medicine.

for Making Blackberry
Brandy.

Under the name of “blackberry
Ibrandy” two different articles are in

ijcommerce, the one made from the

|Formula

de- Jberry, and the other, which is really

is made from the

jroot of the blackberry plant. The

Among them are several that drug_jfollowing is an excellent formula for

gists may advantageously handle.
Excellent medical batteries that yield
a liberal profit may now be retailed
at a price that is within the reach of
the majority. Portable lamps in or-
namental and simple forms are man-
ufactured expressly for sick-room
use, and there are clocks with elec-
trical light and alarm attachments
designed to indicate the periods for
the administration of medicines, por-
table call-bells and fans and other
appliances, etc. AH of these are of

|the first:

Cinnamon ...... | SO 2 parts
ICIOVE o e parts
MNACE ot 2 parts
Nutmeg . 1 part

Mix and powder coarsely, and add
to 2000 parts crushed black berries,
freshly picked and fully ripe. Add
15000 parts of alcohol of 05 per cent,
land let macerate together for two
weeks. At the end of this period
strain off through woolen, press out,
land to the colate add 1,300 parts of

such a design and their uses are <F sugar, dissolved in 4-200 parts of rain

such a character as to make them
peculiarly suited for sale in dirug
stores.

The rush of the vacation season is
at its height. Every vacationist.
needs several drug store articles dur-
ing his absence from town. It be-
hooves his town druggist to supply

him before he goes away; and it pays I

his attention to such needs
Here -is a sug-

to call
by displaying them.

or soft water. Finally add sufficient
water to bring the whole up to 12,000
parts.

| Another formula ris as follows:
Icrush the berries and strain off the
'juice, and to every 10 gallons of the
latter add 25 gallons of good whisky
(or alcohol dilute). Dissolve in a
small quantity of 95 per cent, alco-
hol, 1 dram each of oil of clove and
oil of cinnamon and 20 drops of nut-

meg; dissolve, too, 12 pounds of sug-
ar in 6 gallons of water and mix both
with the juice and alcohol. It is a
good idea not to mix the entire
amount of flavoring oils at once, but
to use half the amount at first, and
if the mixture is not sufficiently high-
ly flavored, to add from the remain-
der enough to produce the necessary
effect. P. H. Quinley.

Formula for Violet Ammonia.

An odor somewhat like that of vio-
lets may be given to ammonia water
by macerating in it a little powdered
orris root. The orris imparts also
a purple color to the ammonia, but
the liquid, even after close filtering,
is not bright.

Ammonia water may also be per-
fumed by the addition of violet ex-
tract as prepared for the handker-
chief. About a dram to the pint is
sufficient. The admixture renders
the ammonia slightly opalescent. This
method is rather too expensive, and
the mixture is usually cheapened, we
believe, by using ionone, an artificial
substance having an odor resembling
that of the violet. According to the
manufacturers, about one dram of the
10 per cent, solution of this substance
(this solution is the form in which it
is furnished) in one pint of deodoriz-
ed alcohol vyields a spirit of
as strong a violet odor as is exhibit-
ed by the customary “triple extract.”
At the price charged for ionone, the
spirit so made would cost about $1.50
per pint, very much less than the real
violet. The ionone spirit would per-
haps be satisfactory alone in ammo-
nia; for use in the ordinary way it re-
quires sweetening with jasmine, etc.
Another formula is as follows:

011 orris

Oil bergamot

Alcohol ..o, )
Stronger ammonia water .... .6 pts.
Water, to make ......cccccoveveinnns 5 gal.

Green color
Dissolve the oils in the alcohol and
add to the water and ammonia water
previously mixed. A green color
may be imparted by the addition of
water soluble chlorophyll as found in
the market. J. Morley.

The Drug Market.
Opium—Is unchanged.
Morphine—Is steady.

Quinine—Is weak.

Citric Acid—Is very firm and tend-
ing higher.

Haarlem Oil—Is lower on account
of competition among importers.

Menthol—Is very firm and tending
higher.

Oil Bergamot—Has advanced and
is very firm.

American Saffron—Has advanced
on account of small supply.

Gum Camphor—Is weak and tend-
ing lower.

Quince Seed—Has again declined

on account of the arrival of more
stock.

Will Study Alcohol Making.
The profitableness of making alco-
hol out of damaged, unfermemted
fruit, plants and vegetables possess-
ing saccharine qualities is soon to be
tested at the United States Depart-
ment of Agriculture under the im-

mediate supervision of Dr. Wiley. It
is expected that one graduate from
each agricultural college will be
present to acquire skill in the produc-
tion of alcohol for agricultural and
mechanical purposes.

Denatured Alcohol Output.

The production of denatured alco-
hol for the first six months of 1907,
under the new law covering its man-
ufacture, amounted to 1,774,272 gal-
lons. The supplemental new alcohol
law will, it is estimated, lead to a
production of 4,000,000 gallons for
the calendar year. The operation of
the law has already reduced the cost
of wood alcohol from prices varying

between 60 and 75 cents to 30 cents
a gallon.

Grand
Rapids
Stationery
Co.

134-136 E. Fulton St.

Grand Rapids,
Michigan

Local Option

Liguor
Records

For Use In
Local Option
Counties

We manufacture complete
Liquor Records for use in
local option counties, pre-
pared by our attorney to
conform to the State law.
Each book contains 400
sheets—200 originals and

200 duplicates. IPrice
$2.50, including 50 blank
affidavits.

Send in your orders early
to avoid the rush.

TRADESMAN COMPANY
CRANO RAPIDS, MCH
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WHOLESALE DRUG PRICE CURRENT

cldum
Acetlcum ... (OA
Benzolcum, Gor.. 700
Boracie ... ©
Carbollcum sea
Citricum ... 600
Hydrochlor SO
NTtrocum . id
Oxallcum . .. 140
Phosphorlum, dIl. 6
Ballcyllcum 440
Sulphuricum 0
Tannlcum ... 0
Tartaricum 0

Oubebae
Junlperus ..
Xanthoxylum

Balaamum

Terabln,
Tolutan

Cortex
Ablea. Canad}an.
Caaaiae
Cinchona Flava..
Buonymus atro...
Myrica Cerlfera..
Prunua Vlrginl..
Qulllala, grd. ..
Sassafras...po S6
Ulmus

Bxtraotum
Olycyrrhiia Ola..
Glycyrrhisa, po..
Haematox ...
Haematox,
Haematox, Ms
Haematox, )(m

Fsrru
Carbonate Preclp.
Citrate and Qulna
Citrate Soluble...
Ferrocyanidum 8
Solut. Chloride
Sulphate, com'l ..
Sulgh te, oom’l, by

bbl. E)er cwt. ..
Sulphate, pure

) Flor«
Arnica .
Anthemia
Matricaria

Barosm
Cassia
Tinnevelly .... 180
Cassia. Aoutifol.. 260
Salvia ofllolnalls.
)4s and )4s 180
Uva Ural ... 80

Qumml

Aoaola, let pkd..
Acacia, Snd pkd..
Acacia, 8rd pkd..
Acacia, sifted sts.
Acacia,

Aloe Barb
Aloe, Cape ...
Aloe, Socotrl
Ammoniao

Asafoetlda

Benzolnum

Catechu, is
Catechu, V4s
Catechu, )Es
Comphorae .
Euphorblum
Oalbanum
Gamboge
aulacum

=
©06°00

]
o
Do
38X
w
caad

Herba
Absinthium ......... 460 60
Eupatorlum os pk 80
Lobelia ... os pk 36
Majorlum ..os pk 38
Mentra Pip. os pk 38
Mentra Ver. os pk
RUE e os pk 80
Tanacetum ...... 3
Thymus V..os pk 36

Magnesia
Calcined, Pat.... 660 60
Carbonate, Pat.. 180 30
Carbonate, K-M. 180 30
Carbonate .......... 180 30

Oleum
Absinthium ... 4 0006 00
Amygdalae Dulc. 760 86
Amygdalae, Ama 8 0008 36
Anisi ..1 6001 70
Auranti 1 7603 86
Bergamii 3 7504 00
Cajiputl 860 00
Caryophilli 11001 20

edar ... .. 600 00
Chenopadll .8 7604 0o#
Cinnamoni ..1 7601 86
Cltronella 600 60
OMIliw Mm - 800 08

Copaiba ..o i 7501 ;
Cubebae 81603  goiilae co
Elrlgeron 2 30503 Prunus virg.
Eveclztr;]thi_tos ;g(())(())l (1)8
aultheria . 4 i
Geranium . % Tinctures
Gossippii Sem gal 700 AnconJtum Nap’sR 60
Hedeoma ..........8 00 Anconitum Nap’sF 50
Junipera .. Aloes 60
|LA_venduIa ﬁlrnlcaA R gg
imons oes yrr
Mentha Piper ..1 ?5©1 90 Asafoetlda " ... 50
Menta Verid ...7 00@7 25 Atrope Belladonna 60
Morrhuae gal ..1 6001 8 Auranti Cortex.. 50
Myrlcla 30003 50 Benzoin ... 60
Olive...... 1000300 Benzoin Co.. 60
Plcls Llqulda .... 10 Barosma ... 50
Picis Llquida gal. N gggépcauf'!#es gg
Rcl)gr%%rlh'l ........ .. 94010 ¢ardamon %
Rosae 0z.... ggg‘gglr,“on C 188
SiEma Catechu " 60
Santal Cinchona ... 50
Sassafras .. %'O”Iﬁ%’l;‘i% Co. gg
Slnapls, ess, Cubebae ... . %%
04, &3 AGHS! co 60
1 DBigitalis oo
Ergo't Chiorldum’ %
; erri orldum
Potassium 8en£ian s 80
Bl-Carb ..o 15« entian Co 60
Bichromate 184 Gulaca 60
Bromide Guiaca ammon 60
arb ... Hyoscyamus 50
Sptonfs e i
yanide I
lodide Ino
Potnasa, B r 304 Lobelia 60
Potass Nitras oBt 70 10 Myrrh y 50
Potass Nitras .. NU|>|< Vomica 60
S“ﬂsﬁ'?te % gsll camphorated 1(2)8’
uiphate po Opll, deodorized.. 2 00
Radix 8Ha gg
AT 1 Wi 2
ae ... angulnaria 50
ﬁpucnl}usao 101 SS?rpentalrla ..... 50
romonlum
Calamups cecevereeee 200 Tolutan 28
Gentlana po .12 Valerian 50
Glychrrhlsa pv 16 160 18 Veratrum 50
Hydrastis, Canaua 02 60 Zingiber .. . 60
ydrastls. Can. po 02 60 .
| ellebore, Alba. Miscellaneou
nuia, po Aether. Spts Nit 3f 300 85
jpecac, po .. Asther, 3PS Nit 4f 340 38
J[ulllsap%m;)rm Alumen, grd po 7 30 4
M arantas %5 /ﬁ‘r'?t?r%%%i, s 4463050
Podophyllum po. Antimoni’ ef po T 400
RhSL St 6601 26 ‘amipyrin .. o
, ntlrébrin ...
§Q|eg'éu§v“" - 47550011 6%0 ﬁrgen_ti Nitras oz 100 1
= rsenicum ...
Sengulnarl, B0 16 (b 15 Balm Cileas biids 60 of
-------- ismut . @
gen.ega R 850 90 Calcium Chlor, is g) 8
milax, offl’s © 48 Calcium Chlor. Us 1®
%mllax, M 0 25 Calcium Chlor. %s 0 12
clllae po 45 200 25 Cantharldss, Rus, 0 o
SaTeeggggrp%sng 8 %g Capsid Fruc’s af 0 20
Valeriana. Ger. .. 150 20 828%"’“55%& 53 8 |2|1
Zingiber a 120 16 Carphyllus 200 2
Zingiber J ... 260 28 Carmine, No. 4 0 04 25
Cera Alba 500 &5
Semen (C:era Flava %88 %
Anlsum po 30 .. O 16 &rocus
g Cassia Fr 0 35
Bhd. s 10 R Centrarla 0 1o
i ataceum .
E%i‘é;rﬁgnls_ 58 913 Chloroform _ ... 340 64
Coriandrum © 14 Chloro’m Squibbs 0 9
Cannabis Sa 0 g Chloral Hyd Crss 1 3501 60
Cvdonium oo 01 00 Chondrus™ ... 200 25
dium 7" 250 30 Clnchonldine P-W 380 48
Chenopo |
'I:3|pte_r|x| Odorate. 80001 gg ggl%?gg'd e Germ2 %582 gg
oeniculum ... T
Corks list, less 75%
*Ej?r?nu%r.??.lf.‘ ..... po-. 4718 g gre?soti!m s g)
Jni, grd. bbl. 2% 80 6 Creta ...
Lobelia, .oorernens, 760 80 Creta, prep.... A
Sharlarls Cana’n 88 1% gg%g, RpurteJ(r:zlap 9©
APA e .
s|npap|5 Alba . 8 10 Cudbear ... 0
Slnapls Nigra 0 10 %%E(H’insemph %38
Splrltus Emery, all Nos..
Emery, po
Frumentl W D. 2 0002 60 Ergots . o.po 6 600
Frumenti ... 12501 60 Ether Sulph 350
Juniperls Co 0T 16502 0 p
Junlperls Co......... 1 7508 60 Flake White 120
$HE VAN "aalii ©.1 7806 0 Salla 0
ini Galli
Inl Oporto 1 2602 o Sambler e 80
Vini Alba.... 12502 00 Gelatin, Cooper.. ©
Gelatin, French.. 350
Sponges Glassware, fit boo 75%
Florida sheeps’ wool ~ess than box 70%
szsasrarbags%eeb .3 0003 60 Glue, brown 110 13
CArriage ... 3 76 Glue white %
Velvet extra sheeps’ Glycerina . 20
E)\(/vtggl,yecﬁ(;uagsﬁeeps,©2 ® Grana Paradisi.. 0 2
wool carriage .. 01 25 Humulus 35® 60
Grass  sheeps' wool. 01 25 Hydrarg Ch... Mt © 9
carriage Hydrarg Ch Cor. 0 9%
Hard, slate use.. 01 00 ,
Tellow Reef, for Hydrarg Ox Ru’'m 01 Uw
slate use ... 01 40 Hydrarg Ammo'l Ol 16
Hydrarg Ungue’m 600 60
Hydrargyrum ... O 8o
Ichtnyobolla, Am. 9001 00
INdigo e 750100
lodine, Resubl ..3 8503 90
lodoform ... 39004 00
2 l Lupulin 040
S%ggé Offi’s Lycopodium 700 76
Sdllae Mads s 660 70
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Liquor Arsen et Rubia Tlnctorum 120 14 vanilla
ydrarg lod .. 0 36 goconarum Las. 220 26 Zinci Sulph 7© 3

Llg Potass Arsinit 100 18 o 45004 75 .
Magnesia, Sulph 30 6 LI Oils

% o Sanguis Drac’s 400 50 i
Magnesia, Sulph. bbl 0 1U Sapo, W 16 Whale, winter
Mannia, S. F. 460 60 ’ Lard, extra.....
Menthol 36603 g5 2aP0, M . 12 Lard. No. 1 ...

; Sapo, G .. . © 15 Linseed pure raw 42
Morphia, 3 0003 25 ot - Ci d. ‘boiled

. Seidlitz Mixture.. 200 22 Linseed, boiled ...43
Morphia, SNYQ 3 00@3 25 Sinapis © ig Neat’s-foot, w _str 650
Morphia, Mai, ..3 0003 25 Sinapi 0 3 SPts. Turpentine
Moschus Canton. 0 nuf Paints bbl L
Myristica, No. 1.. 360 DeVoes ... . 0 51 Red Venetian ..1% 2 03
Nux _Vomica po 15 0 10 Snuff, S’h DeVo’B 0 51 Ochre, yel Mars 1% 2 ©4
Os Sepia .ccovvceennne 350 40 Soda, Boras ... 60 10 Ocre. yel Ber ..1% 2 r
Peﬁ)sm Saac, H A Soda, Boras, po... 60 10 Putty, “commer’l 2)4 2)403
P D Copupmerpeene 01 eo Soda et Pot's Tart 250 28 Putty strictly pr 2)4 3«03
Pmi (lj,lg N'N"M Soda. Carb....... 1)4® 2 Vermilion. Prime
Pi%aa L?q G goga, EI- arb . 3)4300 i Ameilrican ........ 180 15
1d. T oda. Sh . Vermillion, Eng. 75® 80
T S R g D
! | pts ologne ... Green. Peninsular _13®
Piper Nigra po 22 Spts. Ether Co. 50® 55
P!sef Alba F?O 35 b rcia Il:gggf ’ L

Pix Burgum W hiting, white S’n

Plumbl Acet .... ». i r ,
Pulvis Ip’cet Opli 1 30 quil%el:ngPa?rlilsde,rAsm'r
Pyrethrum, bxs H H /
AP D Co. doz Whllttg Paris Eng. .
- 002 CUF oo,
Pyrethrum, pv.. 20< Shaker Brepid 175501 35

Varnishes

No. 1 Turp Coach 1 10 1 20
Extra Turn. ...1 6001 70

UASSIAS oo 8
ulna, SPA W..-18
ulna, S

ulna. N. Y.....

Thebrromae

Holiday Goods Season of 1908

Our samples of Holiday Goods, books
and toys for the season of 1908 will be on
the road very soon. Our line is strictly
new and up-to-date and embraces the
very best values of all the leading Amer-
ican and foreign manufacturers.

We have added many radical and
entirely new features that will greatly
improve our already popular line.

We shall as usual have our samples
displayed at various points in the State
for the convenience of our customers and
will notify you later of where and when
our goods will be on exhibition.

Yours truly,

Hazeltine & Perkins Drug Co.

Ask our representative about Touraine Candy.
We still have a good stock of Hammocks and
will be pleased to receive your orders.

iCHYITR

Thé Potent»
Palatable Digestive

CARRIED IN STOCK BY DRUG JOBBERS GENERALLY

Manufacturing Chemists,
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing,

CHEWING GUM
American

Family Cookie
Fancy Ginger

DRIED FFUITS

: . . Flag Spruce 55
and are intended to be correct at time of going to press. Prices, however, are Beemnn’s pep5|gn opruce 2 Fig Cake Assorted Sundried ...
liable to change at any time, and country merchants will have their orders filled at éggtmsPegglpnsm gg Ell:gSI%EdN uéré\gllr[r)](ed Evaporated
market prices at date of purchase. Best Pepsin, 5 boxes..2 00 Frosted Honey Ca California”
Eﬁ%'éstjaéfm“"wi&d'é ------ gg gluted %ocoanut Bar 1% Corsi
. inger Gems ... orsican
ADVANCED DECLINED Sen” Sen oo "5 Ginger Gems, icod T 9 Cuteants
) Sen Sen Breath Per’f 100 Graham Crackers __8 Imp’d 1 Ib. Pkg. 8%@ 9
Sﬁrmg W heat Flour Some Canned Goods Long Tom ... 56 Ginger Nuts ... 10 Imported bulk™ ..8%@ 8%
Cheese Yucatan 55 Ginger Snaps N. B. C. 7 Peel
Wooden Baskets Hop to It 65 Ginger Snaps Square 8 Lemon American .. 15
Provisions Spearmint 65 Hippodrome Bar .. 10 Orange American ....14
Oats CHICORY Honey Cake, N. B. C. 12 Raisins
llonc.v Flneers \s ¥  London Layers, 3 cr.
Honey Jumbles .... |v l.ondon Layers, 4 cr
Honey Jumbles, Iced Iz ~ Cluster, 5 crown 2 26
Fra Honeyh IEIaC i ..12;/0 II:oose l'\\/I/Iuscatells 2 cr.
chener’s ousého ooki oose Muscatels, 3cr. 7
Index to M arkets 1 2 CHOCOLATE :—Iogsenold CoCokles Iced 8 Loose Muscatels. 4cr 8
Walter Baker & Co.s_ |C¢ ney Crumpets 10 | M. Seeded 1 Ib. 7@ 9
By Columns ARCTIC AMM0N|AD Cove. ip Oysters 1 oo Serman Sweet ... 26 Jleranrg:; CiLunch ¢ o alfTorma Prune»
12 oz. ovals 2 doz. box. 75 Cove, 21b. 1 8 Erermlum 3? Kream = Klips 90-100 '251h. boxes..@ 4%
Col AXLE GREASE Cove, lib. 120~ Waler W Towne C03 Lem Yem ... : 80- 90 251b. poxes..@ 5
] Frazer’s P Premium, %s y 32 Lemon Gems .. 10 70- 80 251b. poxes. %5%
Q;f;gnog;gasé -------- 1 lib. wood boxes, 4 doz. 3 00 PIUMS oooevi 135@2 50 Premium, 32 Lemon Biscuit Square %]39 - 23lb. boxes..@ 6
g”;failbtl?lnb%ise's 32%%22' zzlgg Pea Baker's 39 Lemona g 40- 50 251h Bgigg"% 90//3
Baked Beans 4 10xb. pails, per doz.. .6 00 Eﬂaairovﬂat ____________ 1 90@1 25 A fVeland 4 tﬁgs]ltgr?Pz;nM?fe(de ----------- ﬁ) 38 40 251b. phoxes.® 8%
Bath Brick 1 :ZLE%B palls per goz 172 20% Early June Sifted 1 15@1 80 (C?ollonla’ gfas gg Mary AN oo, Tt %c less In 50th. cases
Elrglonr%s ...... % ISZIISEE?HBEKIZ\JS Pie Peaches 15 gposnla oS 2 M%rshmallow Walnuts ’ 16 FAR”\'ACBE(%USS GOODS
Brushes . 1 lib. can, per dozZ.... NO. 10""s'|'2e""'ca'r'fﬁ|e gs 0« Eg\}\’/'ﬁery 0 g"g Molasses Cakes ..7.7.“ 8 ll?/lrelgd I-ITclimaPk""d """"
Butter Color 1 21b. can, per doz... p|neapp|e Lownev. 9%s 36 Molasses Cakes. Iced 9 g Holland
3fb. can, per doz Grated ... W AN 38 Mohican ...l ji rown Hollan
) .BATH BRICK Sliced Lowney la 20 Nabob Jumble ....I11114 Farina
Candies 1 American .. 75 van "Houten. "ok 15 Newton = e* %o *. «. af H Ik, Pf}g'é fes
Canned Goods 1 English 85 r.ir van Houten’ 20 Oatmeal Crackers 7.7 8 ulk, per 100 10s ...
Carbon OQils 2 BLUING Good van Houten' %s 20 Orange Gems ... | 8 ]lk m min |
Catsup ... 2 Arctic Fancy van Houten' 1s 72 Qval Sugar Cakes 8 Peaar?3 100 1b. Sggck '28
Cereals 2 6 oz. ovals 3 doz. box $ 40 7yoh ' 4 Oval Sugar Cakes AST 9 Pearl’ 200 Ib K <01
Cheese ... 2 16 oz. round 2 doz. box 75 % Penny Cakes, Assorted 8 ear . sack ...
Chewing Gum 3 Sawyer’s Peppef Box Raspberries 20 Picnic Mixed ... Mt B/Iaccaronlloar}g t}/ermlcell
CthOrP/ ....... 3 er Gross. Standard ... COCOANUT Pretzels, Hand Md.. IOme?tlg 2 i bOX ..22
Chocolate 3 No. 3, 3 doz. wood bxs 4 00 Ssalmon Dunham so6s"8 565 26% Pretzelettes, Hand Md. g Importe . box...
Clothes Lines No. 5, 3 doz. wood bxs 7 00 co|’a River, tails 1 96H2 « Dunham’s. s > Pretzelettes, Mac. Md. 7% CommoPea\rl Barley
Cocoa ... 3 BROOMS Col'a River, flats 2 26(82 Dunham's %% 5%  Raisin Cookies chmma
Cocoanut .. 3 _No. 1 Carpet, 4 sew 275 Red Alaska .,..1 45@1 50 Bylk ~{>  Ravena Jumbles Emai
88?&1 Shells : g“g- % gg;gg: é‘ggw %‘212 Pink Alaska...... 1 00@1 10 Reyere, Assorted mpire Bans
Confections 11 No. 4 Carpet, 3 sew 2 10 Sardines Rio 0 Scalloved Gems . Green, Wisconsin,bu..2 5i
Crackers .. 3Parlor ~oam R 2 20 Bgmgg“g %"s %@ 2 ngmon Egg't'c"hpe"cofke,’els : Green Scotch, bu....2 7
Cream Tartar 4common Whisk ... 9% Domestic. Must'd 6%@ 9 Choice Snow Creanls 1 Split, b, 0,
Fancy Whisk 125 California, % s...Il 14 Fancy Spiced Honey N uts_12 East India Sago |
Dried Eruit 4 Warehouse ................. 3 00 California, %s...1? 24 Sugar Fingers ... 12 G an B e
rie FTUItS s BRSUSFLES Frencﬂ g/A)S %481 Su?ar Gems g Germany b osken pkg
cru renc s ) )
Farinaceous FGoods 5 Solid Back 8 in... 75 ;hri gﬂnt;snlgeFJrlLJJrlrtlbll?e!sSCL.l.l.t.l%)G Tapioca
Fish and Ovsters ... 10~ Solid Back, 11 . 95 gtandard mps, 20@1 4u Spiced GINQers ... o Flake, HO Ib. sacks .. 6
Fishing Tagfde : Pointed Ends 85 T ETTATE e Spiced Glngers lced .10 Pear|, 130 Ib. sacks .. 6
Flavoring Extracis™"" 6 Stove Elair Succotash 5 Sugar Cakes ... Pearl. 24 Ib. pkgs....... ly.
Fresh Meats ... ,\’}E)' Govd 100 gugar gakes |C?d 9 FLAVE&'JEIG“ %eanEACl
No. Fancy 126@1 40 Wian>auares, arge. Org Coleman Brand
i Shoe Choice 16% Superba 8 Lemon
gsaliar}mlga s No. . 00 E;ﬂ:{i,ard Fancy 19 5 Ng- 2 '_II'_erpeneIIess |(
i . ) : erpeneless 17
Grains an Eair e S van Cookle No. g Terpeneless ....3 O<
Good ... anilla W afers No. Vanilla
He ViCtors ... - 2 Hi
Fancy .. No
Hldes and Pelts Gallons Waverly N0 4H|
CARBON OILS Zanzibar ... No. 8H
Paraﬁ'”ec%s Perfection .S 10'. Arabi 21 In-er Seal Geglt doz,
erfection ... . Arabian
Jelly ¥ 6 Wicking' o2 5o Water White™  @io o Pagiage T Albert Biscut 100 4 8% Eil Measire 4 &
.................................... ag ew ' T asis :
L CANNE’?’”%OODS Gas Machine ... 24 Arbuckle Arrowroot Biscuit_ ...1 00 8 o0z FuIILlé/Ime(arsure....s
LiCOTICE rrrrvvvirernerrirrr, 6 31b Standards .. 90@1 oo Deodord Nap'a.. 3, Dilworth Butter Thin Biscuit .1 00 5 o7 Fyj Measure ...1 2f
Gallon ..o 2 25@250 EX&'Pndeer ”'2 §§/° g#égig \S/\ag{je\:/\rlsich 11 9 % oz Full Measure... 2 4<
Matches 6 BWCkbe”'is 5@y 75 Black, winter 8% @10 MMCLaur?Ihlm SX)>88§X ¥ (Fiocotanuot I?amties 1 8 %nnfrllj”s I\/IDeaéureB.r.ang 5(
Meat EXxtracts [ i PR P T au in's SO aus yster ... .-
Mince Meat 6 Standaids %3”0“5 gf’ 50 Bre%EEtEtAIT:%ods to retallgrs only.  Mail aII Fig Newton ... Terpeneless Ext. Lemon
Molasses 6 Baked g5@1 30 Bordeau Flakes, 36 1ib. 2 50 orders  direct “to W, Eive O'clock Tea No 2 Panel
Mustard 6 o O REE e Cc f Wh 36 21b 0 McLaughIm & Co.. Chlca- Frotana .viiinnns
Red Kidney g5 Cream of Wheat 36 210 4 30 oo, Ginger Snaps N BE ! 00 No. 4Panel
' Excello Flakes, 36 b, 4 50 Ex Graham: Grackers .. 10g No. 6Panel
0 Taper Panel
Nuts Excello, Iargepkgs 4 50 Holland, % gfo ‘boxes % Lemon Snap ... 50 592 Full Mea
o) stand dBlueberrles | g5 Force, 36 4 50 Felix. % gross e 1 15 London Cream Biscuit 1 00 2 %52 Full Mea
Olives 6 Salre - 32 Grape Nuts do 2 70 Hummels“foil, % gro. 8 Marshmallow Dainties 100 © 7o b o 552>
allon 625 Malta Ceres, 24 lib. .2 40 Hummels tin. % gro. 143 Qatmeal Crackers __1 Ee . vanill
. P Brook. Trou alta Vita. 36 lib.......2 . CRACKERS, OySterettes ..o 50 xtract Vanilla
Pipes g 2Ib. cans, spiced 19mapl-Flake, 36 lib. .4 05 National Biscuit Company Ofd Time Sugar Cook. 100 \o 2 panel ;
Pickles & Little Neck allib | 00@1 25 Pllllstburys Vlgos 3doz“5 Brand Pretzelettes, Hd. Md. .1 00 No' “4panel o
Dot Cards o Little Neck, SfESnsn%?\t Flakes‘""éé"'l'i'ti 2 8 Seymour, Round ; Saltine | oot "1 00 $°- Bppa”e'l o<
Provisions 6 Clam Bomllon Sunlight Flakes 20 Igs 4 00 ."B. C., Square ... 6 Sarato a Fiakes " eg Japer Panel . 'y
Burnham's % pt. . Vigor, PKYS o 2 7 Soda Social Tea Biscuit 1 00 5 " "Fil| Meas. 8(
) R Burnham’s pts. ...360voigt Cream Flakes 450 N. B. C Soda Soda, B. C 2100 7 07 Eull Meas.
RICE o, 7 Burnham’s qts .. 7T2Zest, 20 21b ...4 10 Select Soda .. Soda, Select «100 N6 5 Assorted FI 1 0<
8 Cherries Zest, 36 small pkgs.....2 75 Saratoga Flakes Sugar Clusters 100 NO- Ssg\f”s‘ BAaé/gl’S
Salad Dressing ... 7 Red Standards - @140 Rolled Oats Zephyrette Sultana Fruit Biscuit 150 \, 00 20000 5 Dale 19
Saleratus .. 7 Whit @ Rolled Avena, bbls. ..6 50 Oyster Uneeda Biscuit ... 50 Amoskeag less than bl 19Li
Sal Soda 7 . Steel Cut, 100 Ib. sks. 335 N. B. C., Round . 6 Uneeda Jlnljer Wayfer 100 GRAIlgl AND ELOUR
alt 7 Fair Monarch, [ 6 25 Gem Cneeda Milk Biscuit .. 50
Salt Fish 7 Good Monarch, 90 Ib. sacks 2 90 Faust, Vanilla W afers 100 Kow No. MD&RLL. g
Seeds ... 7 Fancy Quaker, 18-2 150 Sweet Goods. Water Thin 0 New No. 2 Red ..o B}
Shoe Blacking 7 F Pe Quaker, 205 .. - ANImals i Zu Zu Ginger Snaps 50 winter Wheat Flour
Snuff ... 8 EU([ Ethra Fine 22 Cracked W heat Atlantic, Assorted ___ 10 Zwieback ..o 1 00 Local Brands
Soap g xtra Fine .. 12 BUIK 3% gr:jt tle ... ~IL " In special Tin Packa es. Patents-
Soda 24 2 Ib. packages ........ 350 Cadet .. 8 Per doz. Second Patents
Soups 9 CATbuK Campﬁlgnl +10 Festino 2 50 Straight .o
Spices 8 175 Columbia, 25 pts..... 4 15 8artw eéf Sk --------- g Nabisco Second Straight
Starch 8 ominy SSr?Iléigrrss I nts 135 Cgf/ialﬁer OCOaife “14 NﬁbISC()' f 100 Clear .o
® standard & Currant Fruit Biscuit j0  CMamPalong JWaler, bﬁlio baﬂ& barpis. 260 D
: 12% Cracknels ... R Raa 16 sorbetto 00 Worden Grocer Co.’s Bran«
12 Coffee Cake. pi. or Iced 10  Napisco 1 75 Quaker, paper 4 6l
13% Cocoanut Taffy Bar ..12  Festino 1 50 8uaker cloth
12% gocoanut Bar ~10 Bent's Water Crackers 1 40 ~ Wykes ft Co. )
| wustar L o Giope' ol Rusk Bt g
Vmegar .............................. 9 MLIStEiI‘d, @12 Cocoanut Hon Fingers 12 ?1(6) pacllzages Fa&lr:l(:sﬁgn %/I;S Clotﬁat_,,Sougl]_
Soused, 15 Cocoanut Hon Jumbles 12 g7 Packages Judson Grocer Co.
Wicking 1 Soused 15  Cocoanut Macaroons ..18 packages - .. Grand Rapids Grain & Mill
Woodenware ... Tomato, @19  Dandelion 10 CREAM TARTAR Ing Co. Brands.
Wrapping Paper Tomato. 60 Dinner Biscuit .. Barrels or drums 29 Wizard, assorted A
22 Dinner Pail Cake 10 Boxes ... Graham ...

Hotels

Yeast Cake 10 Buttons .

16  Dixie Sugar Cookie .. 9
20 % Family Snaps . 8

Square ca
Fancy

»oh
RS

Buckwheat
Bye

*1
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6 9 10 11

S}E(r)l)?gBavl\(/erresatB'r:a{gldr 50 Ib. tins....advance 0 10 Ibs... Pure Cane Bradle Butter Boxes
Golden® Horn, family 600 % T SFr)t?(l)llfe'd' .’aﬂdevaa?ce % 8 ths... Fair 16 ap, S|zye 24 0n case.. 72 o1d Wood & .
Golden Horn, baker’s..5 90 Hams, 12 Ib’ average. ,13ft Anise 3tb. size, 16 in case.. 68 | amps L %
Duluth Imperial ... 630 Hams, 14 tb. average. 13ft ¢ g alb. size, 12 in case.. 63 gpoariings |25.(9 3
qudsontGr?tt:er Co. a mg g Hams, 16 1b. average..13ft Cgpaav(/)a'y myrna ¥ iUib. size, 6 11 case.. 60 9 -luigr - 30
eresola S s Hams, 18 Tb. average. 13% """""""""" Japan Butter Plain No. 1
Ceresota, fts 6 40 SKinned Hames. o og%: Ea[dam‘?_fﬁ‘_ _____ Malabar 100 Sndrjed. medium No. 1 uval, 25u in crate .0 No. 2 %’gg
Ceresota, fts i6 30 Ham, dried beef sets. 20 Hemp. Russia 414 gung”eg C?OICE No. 2 Uva! 250 in dale 4v
Demon & Wheelera Brano California_ Hams .. 9 Mixt" Bir T4 gun ||'|e aancy - NO. 3 Uvai, 25u 11 crale Unwashed, med. i7
Wingold, fts .6 1 Picnic Boiled Hams .14  \(stard, Regular choice” = 34 No. 6 Uval, 25U 1 crale ov Unwashed, line :
Wingold, 6 05 Boiled Hams ... 2 Poppy . Regular ghoice __ 3% cnui 1 CUNFEC IIONS
Wingold, fts 5 95 Ble”r]légdHl_agwm pressed g 9 Yo - darrel, 6 gal., eauii...,2 4u st dstldcl Canuy Pn§it.
Worden Grocer Co.aBra no MINCEd Ham ... i andar
Laurel, Vis cloth __ 620 1211 Q4% SHOE BLACKING B""SES% H[S&' fc;,?c'ce 38 standard HH ..
Handy Box, large 3 dz 2 50 y 43
Laurel, Vis cloth __6 10 ] —advance Handy BOX. smg T I© % ]‘ﬁ) 22024 Clothes Pins Standard Twist 8ft
Laurel, Vis&Vis paper 60u 5 lb. pails... .advance * hy Val lish— itings 901* Round head, 5 gross bx 55
Laurel, Vis cloth 600 8 Tb pails.. ladvance 1 I\Bllli(llg/rg (F:zrooyven F};%lllssh gg Round head, cartons., iu Jumbo, 32 th.. g
Wykes & Go : Qupouser - SLSTBER R0 ey Be ol Ty
Sleepy Eye, Vis cloth..6 10 7 Scotch in bladders ........ 37 Moyune, medium ... 39 lpgomp ofe” 49 Big stick, 30 tb. case.. 8ft
Sleepy Eye, Vis cloth..6 00 i Maccabo jars.... '35 Moyune, choice ... 33 2 complete 28 9 Mixed Cand
Slepy Ety Vis cloth..5 90 hrench %apple in Jars..43 Moyune. fancy ... 740 Case No. 2 fillersiosets 1 35 Grocers y
Sleepy Eye fts paper..5 90 Pingsuey, medium .39 G35E ‘mediums. 12 sets 1 1 competiion 777"
Sleepy Eye, Vis paper..5 90 Tongue i s Kirk & Co. Pingsuey, choice -39 Faucets Special ...
Bolted Meal 5 75 Headcheese ... American Family ... 4 00 ngsue\}/ fanci)_/l gort I“n%d 8 in gg Conserve
---------------------------- ice Young  Hyson ork’ line in.
Golden Granulated .. 3 8 gy, MessB?.?.f.... 9 76 BLsk Bjagtonldogo 8278 f choice " . Cork Imed 10 in e 90 Rrbbon
St. Car_Feed screened 31 50 Boneless Jap Rose, 50 bars ___.3 75 Fancy e 1T 7731 Mop SticKS Broken ..
No. 1 Corn and Oats 31 50 Rump, new’ 00 Savon Imperial 3 cn Oolong trojan spring ... 99 Cut i_oaf
Corn, cracked ... 30 50 ' white Russian ::3 i0 Formosa, fancy ... 4 Eclipse patent spring., »| Header .......
Corn’ Meal, coarse .30 5u , ... Pig’s Feet Home, oval bars ... 3 50 Amoy, medium No. 1 COMMON .oovcevenns 86 Kindergarten ..
\'\//I\/_lététle_r Wheat Bran %g 88 \/A" bblg 1B w1 Satinet, oval _ 2 15 Amoy, choice 121h. patt. brush rnoll(ljert % Bon Ton Cream
iddlings oo o : : cotton mop heads ? s
VIS, ier Eeed 25 &+ bl : S"p°,vgtfgry’&“&mtssc‘égg ot oreskian T g mop hescs & preneh Cream L, 33
Dairy Feeds 1 bbl- Hand Made Creun ..17
Wyké/s & Co. Kits. 15 ths' 1P€ lvory, S‘:ahr(tjtl:cye ?2" Hoop gtangarg 16- premio. Cream mixed 14
O P Linseed Meal .31 60 \{"bpis> 40 the. 70 NoR: 3 0P Yangarg 35- Paris Cream Bon Bons 1i
Cottonseed Meal . 31 00 \4 ppiS 80 the. 150 om Ceylon, 8 Wire, Cable =2 28 Fancy—in Palis
Gluten Feed . ..30 00 S. S. . .3 00 LAUTZ EROS Fancy CeUar. an led. br .----45--uypsy Hearts ... 14
Malt Sprouts @ Hogs, erC3pines Acme, Fa ear B ureka s Coco Bon Bona
s e © Beet rounds, et - % feme, 359 BaTS . 4 K Eginac Fin®_ Cut 4 Fibre' ..7...777.2 To hagal, SJuares
Molasses Feed —.....24 O geef middles, set’. & 4 " 100 cakes 350 Sweet Loxna 4 Toothpicks sugared Peanuts
ammond Daly Fee Sheep, per bundle ... 90 Big Master. j0 bars ™3 90 watha. 51b. a||s75 Hardwood a 59 Safted Peanuts I
Michigan carlots 6L O %ngolored Butterlne Marseilles, 100 cakes .5 80 fa ? P 3% softwood Starlight Kisses j
Vess h s g3 2ol dairy” ... 012 Marseilles, 100 cakes 5c 4 00 Pay GaT e Banquet $an Bias Goodies ... 13
com T Country Roils |Oft016ft Marseilles, 100 ck toilet 4 00 Prairie Rose g I-ozenges, 11
carlots Cornedcgggfed Metats Marseilles, ftbx toilet 2 10 Protection Mouse. wood28%hotes «-0zenges, rnnted 12
Less than carlots Corned beef, 0 Booll éhe(legr' vvrisley 49« tTe* Burley Mouse, wood, 4 holes.. (E:Qﬁpms‘é"”(‘;hoﬂgfa‘{'eas‘e "1136
ay Roast beef, Old Country ... A Mouse, wood, b holes . Eureka Chocolates ... is
No. 1 trmothy carlots 10 00 Roast beef, d c Mouse. tin. &h tette’ Chocolates 716
No. 1 tlmothy ton lots 11 00 potted ham, La tozapBPooswdérsCo Re ross Hat,  wood ' . 99 ua',':]gloen oo %féps 10
HERBS Potted ham, Snow % ............ 4 |a atha .. Hat i - 7 dse Drops .
Sage 15 potted ham, fts ... 8 Cold Dust, 34 large 4 6l ‘2 Y" .............. o ) ubs Lemon Sours NN
Ops ... Deviled ham, Vis Gold Dust, 100-5c . .lit 00 Battle Ax 7777 w37 20-in. Standard No. 1 s 75 ErialsS oo e ||
Laurel Deviled ham, fts .. Kirkoline, '24 4lh ®gy American Eagie 3 18-in. Standard, No. 2 J 75 I|aP Cream Opera 771,
Senna Leaves Potted tongue. Vis .... Pearllne ... e » 75 Standard Navy 10-ih. Standard No 3 675 Hal. Cream Bon Bons 13
HORS Potted tongue, fts ee Soapine 3 Spear Head, 7°07......4  20-iu. Cable Nb. 1.... 925 Golden Waffles .............
Per doz... 90 RICE Babbltts 1776 707 .. 3% 3 Spear Head 14% oz i 18-in. Cable No. 2 825 Red Rose Gum Drons 10
5 1b. pa||Js per doz...2 35 fancy A b 10-in. Cable'No.'3 .77 25 Auto Bubbles ..o....... 13
A rmours
31’8 Illl)) Pa|||5 perpall - gg Pan Wisdom Q N ofdF &N To b o R oRAXES
pails, _perpail .. AD  DRESSING Compounds es Kisses, |Oth. box 1 O
LICORICE Columbra ft p,Em 2 25 Johnsong ) ash Boaras orange Jellies .. 60
: Columbia, 1 pint ... 4 00 Johnsan'y XXX e Ploper He(ldsmk 77.7 e Bronze G|0b 3%« Lemon Sours .
Durkee’s, Iarge 1 doz. 4 50 Nine O’clock ... Boot Jack ... Yy ] 1= old Fashioned Horo.
Durkee s small, 2 doz. 525 Rub-No-More ........ Honey Dip Twist **** %0 DOUllﬂe AAcme hound “drops ... 33
Snider s large,” 1 doz. 2 35 Scouring Black Standard ... 'I‘nO %‘l?b?e P(ergreless' Preppermmt hDrops ........ 60
C. D. Crittenden Co. Snider s smaIFiAfudsoz. 13 Sapoﬂo %%5 Efotg Sons9 00 Fo [\VA esingle Peerless E"amp(l:%r;CCDorc psDr?lleo 70
Noiseless Tip ...4 50(y/4 75 packed 60 ibs. in box. Sapollo alf gro lots 4 50 ”oourtt)rllgrrllDuQILéien u- M- L
NMOLéSISES Arm .and Hammer ... .3 10 Bo olio; ﬁlanng e boxes.. %%g G e 1 ||:-35 Good Luugp N B I?tark SNO' t12 1s'td 1 36
Fancy Or?eArHKetrtFeans 40 Deland s .c.oonn 9 aggurine nufcturln Co reat. Navy ...lHE Universal Blrllfltantwéﬁnsts aSCrys
Choice T g Pwights Cow ... Sco rine, ’\Iﬂﬁl ﬁles........gls 50 Sweet CorenOk,n?. 34 Window Cieaners A. A. Licorice Drops ..
Fair - 8 Viyandois, g7 o773 00 SoOUTnel g8 CARSTS W T M oz Bl
Half batrels ac extra  Granulated, bbls 85 ESS?S ERGISR 777 ia? L |0°’sibl6 o ryyy. P Vigod Bowis MUtoes
Per MINCE MEAT 2 90 Granulated 100 Ibs. cs. 1 00 SPICES fa? ' 07- Palls 7si 13 In. Butte 1 #t Cream Bar !
BT CASE oo Lump, BBIS. oo Whole Spices Honey b8z Palls Tyl g5 i Butter . ..225 G. M. Peanut Bar ..!lso
Vi th G'YbUSbT(,QRD 1g Lump. 145 th Kegs__ 9 Alispice ... AN 12 Gold "Block .00 17 in. Butter . g 75 Hand Made Crms 8009»
, ( DOX e 18T T GAL T T T T Gaesia. CRinaTI S P aman in. Butter ... ; ream afers
OLIVES mmon Grades 8223.'2 chwt%nm, mats. 12 Cl]alggtan on Assorted, 13-16-17 . .33 6 String Rock
glﬂlﬁ %951" Iéegs 11%%%311 38 100 3 tb sacks Cassia. Batavia, bund 16 kiln Dried ...111.1 21 Assorted, 15-17-19 .13 26 Wintergreen Berries ..30
Bulk: & 331 Ked2 13001 2 60 5 tb. sacks ... Cassia. Saigon, 'broken, 25 Duke’s Mixtire 77740 WRAPPING PAPER _ Old Time Assorted ..2 7b
MU |Iga 3 995 28 10ft tb. sacks __200 cassia. Saigon, in rolls Dukes Cameo ... 43 common Straw ... 1™ Buster Brown Goodies 2 50
8uaeneznm ;mts 0Zuerveeeenn gg |IB sacllé " ag Cloves. Amboyna gg Myrtle Navy 1'f:ngre hh/lanllla vtllhltg i% Up- t%tdakte NAsstmL -3 gg
sac s ibre Manila, colore en Strike No. 1... .
ueen, 19 oz. Cloves Zanzibar No. 1 Manila 4 Ten Strike No. 2 330
ueen, 28 0z.. 56 tb. dalr |n dr|II bags 40 CE s Cream Manila .. .3 Ten Strike, Sum '
S{Ugeg’ 5 0z 38 Ib. dalrg// in drill bags 20 Nﬂ%mggg 185_8100*77 ! Ca Butcher's Manila . sortment’ 76
uffed, 3 oz.. Solar Rock Nutme%s 11520 25 Corn Cake, lib. Wax Butter, short ¢’ Scientific Ass (3 00
Stuffed, 10 oz.... 56 Ib. sacks ______________________ 24 bik. 2 plow Boy, 1% oz Wax Butter, fun_count 20 Pop Corn
PIPES Common EEPPE" Smgaporeh 15 plow Boy. 3V6 o Wax Butter, mils 16 Cracker JaCK oo, 333
giay, No. 215f per box 125 Granulated, fine ... 80 ep er SH”?_ white.. 5 Peerless, 36 oz. YEAST CAKE Checkers, 6c pkg_case t 60
Glay, T. D., full count 80 Medium, fine ... 85 Pure Groun'dm'l'nmé'd'rk Zei?rlae?;kel/o 0z.. gﬂuanglllchts 1 s, 3005 113
"""" BEKIES ™ SALT Fisii Allplce 0 10 Canfogk . % Suniight .
Medium Large whole @7 3 Countr, Club ....71"32-34 Yeast Foam. oug rops
Barrels, 1,200 count__ 8 50 Small whole @ 6% glaos\%g %glngz%rdar 2451 Foredx %d ....... e \\;eas{ '(gream, gru]tintﬁmB Menthol ... % %
Half bbls., 600 count...4 76 Strips or bricks . 7ft%10ft Gieey g&halar - = Good Indian .. 25 east Foam. 1ft doz.. 58 Smith Bros. ...
Small Pollock ... o inger, a . Self Bmder 1602 802720 22 FRESH FISH UTS Whols
Half bbls., 1,200 count 5 70 Ginger, Cochin 18 Silv Per Ib. Almonds, Tarragona 17
PLAYING CARDS Gmger, Jamaica 25 Sweet Marle . W hitefish, Jumbo ....20 Almonds, Avioa ...
No. 90 Steamboat ... 85 Mace fi5 Royal Smoke Whitefish, No. 1 ... 11 Almonds, Calrforma aft.
No. 15, Rival, assorted 1 25 'I;/Iustard i T %g Co‘rton 3T[¥|Vy . Jan hell ..
epper, |ngapore .

No. 20 Rover, enameled 1 50

Pepper, Singp. White.. 28 Cotton, 4 ply on  Ciscoes or Herring .... 7

No. 572, Special.......... 175 Wh| Hp. 00 :
P C 20 Jute. 2 plyP...7777.14  Bluefish 18 - No. 1.
No. %%BGgfcy%?ém fin. 288 W hite Hp. fibis. 00 Sepp‘” ayenne % Hemp, é’% ................... i3 Live Lobster . Walnuts, soft sheiled 018
No. 63 Toumn't witisi 2 28 JJaie Hoop mehs . STARCH ™™ Flax. mediun ‘N2 Boiled Lobster Wainuts, Marbot "... @14
' POTASH Norwegian Corn Wool, J i bails " Cod Table nite, fancy 13016
48 cans in case Round,” 100 tb mgsford 40 Ibs TV. GAR Haddock Pecans, Med. ... @10
Babbitt’s 4 00 Round, 40 ths........... uzzy ibs.... 5 Ela?tWhrte Wme 409r 9  Pickerel . Pecans, ex. large .. 012
Barreied Pork Scaled i3 O A White! Wine' 8007 124 Pike .. recans, Jumbos ..., 013
Mess 50 No 0 Gloss R Pure %ldjer B 8!; B.fT.IS* perch ... chlﬁoory nNeuts per bu
: Pure Cider, Robinson 15
gneoarrt gﬁgk E gg “g_ “aesilver Glegs‘{gr?'b 790 Pure C'd\fvrmSK'm% w15 %rpio”koegk V\Slgllngeon“ gﬁggtannuuttss N
%ggrzt Cut Cear .17 00 No. 8 Ibsk I 75 g”z:; glggg %g %tl%g g{g “g (fpegrr grr%sssS .30 yiﬁ?tlaganIHaddie ) State, pesrhblti..c.j ......
p Mackere .
Brisket, Clear Mess, 100 tbs. lib packMaSééy No. 2pp g%oss gt?aed Sthgg each : Spanish Peanuts .7@ T7ft
G Eamiiv Mess. 40 tbs..... (%8 bib. packages No. 3 per gross .. Speckled Bass  8ft Pecan Halves ... 46
M . Mess. 10 Ibs.. 16573 6th’ packages WOODENWARE p Walnut Halves ..32@36
Dry Salt Meats Mess, 8 ths... 1EE o batkag Baskets ) HIDES ﬁi’\(‘ieDs PELTS Filbert Meats .
Betfies 0lice, e OT NS T 100, s o sveURe” T BARES i bana il 1 green o d Ao'r'ﬁé”nteAﬁ%“Sé’fTs“s Gl
Extra Shorts . o1 10 1bs 80 Corn MarKet ' oooerevooessenesvienes o 8”593 NO- % P eanuts
Lard No. 1. Spllnt large .. ! Cured N°- 2 : Fancy H. Suns 6% 7ft
Compound. pllnt medium 00 Ulrfek o. T Roasted ..........
Pure in tierces .. plmt small Calfskin, green. : Ch0|ce H. P. Ju
SRR e S5 S L p G e
- tubs... advance tbs. Calfskin, cured. No. 2 10ft Ro(l)caes ed’ um P o fu
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AXLB ORBASI

Mo*, tin bezM__71 « tO
Paragon .............. B <@O

OAKINQ POWDER

Royal
10c alsa 00
Wit. cans 1 M
fez. cans 1 ft
MIS cans > 00

MICHIGAN
Special Price Current

Mutton
Carcass 9
Lambs ... @ 12%
Spring Lambs .. @14

Vea
CarcassS .oeevennn 6 @9%

CLOTHES LINES
Sisal
3 thread, extra..1 00
. 3 thread, extra..l 40
90ft. 3 thread, extra..1 70
6 thread, extra..1 29
6 thread, extra

Jute

Cotton Victor 1

Cotton W indsor

MIS cans | Tt %%fft 1 S0

IIS. cans 4 tt 70& % ‘ég

11S. cans IS 00 80ft. 8 00
Cotton Braided

6lb cans SI 10 382 %

. .1 86

BLUING 60ft, 186

O. P. Bluing
Dos.
Small sisa, i Sos. box..40
Larg« «is«. 1 dos. box..76

CIBARS
Johnson Cigar Co.’s Brand

S. C. W, 1000 lots __ 31
El Portana .3
Evenin
Exempla

Worden Grocer Co. brand

Galvanized Wire
No. 20, each 100ft. long 1 90
No. 19. each 100ft. long 2 10

CGFFEE
Roasted
Dwinell-Wright Co.’s. Bds.

White House, lib
W hite House,

Excelsior, M ft J, lib. ..
Excelsior, M ft J, 21b. ..
Tip Top, M A J, lib. ...

3 Royal Java ..o

Royal Java and Mocha

Java and Mocha Blend

Boston Combination ...
Distributed by Judson

Ben Har Grocer Co.. Grand Rapids
. . Lee, Cady 8k Smart, De-
Perfection ..o fi troit; Symons Bros, ft Co.
Perfection Extras .Si Saginaw; Brown, Davis ft
Londres ... i Warknerl,) Ja%ksf(t)n(:: ngst-
mar uran 0., Bat-
Londres Grand SS tle Creek; Flelbach’ Co.
Standard 88 Toledo.
Puritanos 88 )
Panatellas, Finas .88 Peerless Bvap’d Cream 4 60
Panatelas, Book .88 FISHING TACKLE
Jockey dub 8 9% to 1in 6
COCOANUT 1% to 8 in.. T
Baker’s Brasil Shredded Itt to 2 In. .9
1% t0 2 N 11

if 5 4 pkg. per ease 2 80
88 lalb. pkg. per case 2 60
H ttjb. pkg. per ease 2 60
« HB>. pkg. per oase 2 60

FRESH MEATS

Beef

Carcass ... 8 @11
Hindquarters 10 @13
11 @16
Rounds 8 @ 9%
CSiucks 6 @ 7%
lilates @ 5%
Livers w 6
@112
@ 8
Boston Butts @ 9%

Shoulders .......... 9
Leaf L~rd ..... @10%
Trimmings ..... 0 7

In.

Cotton Lines

No. 1, 19 feet 8
No. 2, 16feet .. T
No. 8,16feet.. 9
No. 4. 18feet ..

Ne. 8, 16feet ..

Ne. 6. 16feet ..

Ne. 7, 15 feet

No. 8. 16feet ..

Ne. 9. 16feet

Linen Line«

Pole«

Bamboo, 14 fL, per dos. 838
Bamboo, 16 fL, per dos. 69
Bamboo. 18 fL, per dog. 99

GELATINE
Cox’s, 1 doz. Large ..1 80

Cox’, 1 doz. Small ..1 00
Knox's Sparkling, doz. 1 26 Tradesman Company

Knox’s Sparkling, gro.14 99
Nelson's ... 189

SAFES8

Full line of lire and burg-
lar proof 'safes kept in
stock by the Tradesman

5 Company. Thirty-five sizes

and styles on hand at all
times—twice as many safes

0 as are carried by any other
0 house in the State. If you

are unable to visit Grand
Rcpids and inspect the
line personally, write for
quotations.

SOAP
Beaver Soap Co.'s Brands

100 cakes, large size..650
89 oakes, large size..826
.09 oakes, small size..886
59 oakes, small size..196

Tradesman's Co.’s Brand

Black Hawk, one box 2 50

Black Hawk, five bxs 2 40

Black Hawk, ten bxs 2 26
TABLE SAUCES

Halford, large
Halford, small

Use

Tradesman

Coupon

Books

And

TRADESMAN

Michigan, Ohio
Indiana
Merchants

have money to pay for
what they want. They
have customers with as
great a purchasing power
per capita as any other
state. Are you getting
all the business you want ?
The Tradesman can “put
you next” to more pos-
sible buyers than any
other medium published.
The dealers of Michigan,
Ohio and Indiana

Have

The Money

and they are willing to
spend it. If you want it,
put your advertisement
in the Tradesman and
tell your story. Ifitisa
good one and your goods
have merit, our sub-
scribers are ready to buy.
We. can not sell your
goods, but we can intro-
duce you to our people,
then it is up to you. We
can help you. Use the
Tradesman, use it right,
and you can not fall
down on results. Give
us a chance.



Advertisements

subsequent continuous insertion.

W anted—General merchandise or hard-
ware store In prosperous farming town

'ive F\Xall-ne'Particulars. P. G. Bagrésett

eru,
Wanted—A competent man with $5,000

atl interest in and take active
management of large sash door and
n jory *? a Pensacal
xla., {HaC{ %ost %&98&9 Must urnis

gg?ad, Héfﬁrences. A. A. Fisher, ngssa—

Gall Stones—Your bilious colic is the
result; your physician cannot cure you.
Only one remedy known on earth; harm-
less” but positively cures. Brazilian Rem-
edy Co., Box 3021, Boston, Mass. 894

For Sale—Improved farms in St. Fran-
co13 and Washington counties, ranging
from 60 to 400 acres; also property in
Bismark, i. F. Beard, Bismark, Mo.

893

Good opportunity for shoe repairer or
other merchant. °~ Store and dwelling
rooms combined. For sale or rent Free-

Mich. . huch
B e O ocpchart 369 Orggge

_foi Sale—One of the best 240 acre
tiuit and dairy farms in Ottawa County,
i/a miles west of Grand Rapids. Will ac-
cept some income property. Address No.
ftJl, care Michigan Tradesman. 891

For_ Sale—HO,00° stock general mer-
chandise in town 1,000 population; farm -
ing community. Doing $30,000 business

per annum. Veach & Dray, Kalida, Ohio
890
lor  Sale—Stock of general merchan-

dise in a small but good town, situated

one of the best farming districts in
state or lowa. Will invoice about $6,500.
Stock in excellent condition. Owner es-
tablished this business 22 years ago _and

lias operated it successfully ever” since
but wants to retire. Will sell or rent
buil lng. Address H. P. Hanson, Qwn-
er, Badger, lowa. 889
For Sale—Six 300 H. P. Babcock &
WHcox boilers, arranged in batteries of
two-300 H. P. boilers each. Will be sold

subject to the inspection of the purchas-

*:." Address _Louisville Lighting Co,,

14th & Magazine Sts., Louisville, Ky.
888

€ clean stock of gro-
doing good business. Good loca-
m Address No. 887, care Michigan
Tradesman. ggg7

For Sale—Small

ceries,

2ale — Few ahsolutel erfect
gmith Premier typ_ewr?ters, y$23p eacﬁ‘
;J'rlgl allowed. Receiver Box 105, W ater-
ord, N. Y. 986

For Sale—Have left three Barr _and
two Airline cash and_ package carriers,
one fire proof safe, 52 inches high, 36
wide, 32 deep. Wheels not included. All
m good condition. B. Hawks, Commerce,
Ga- 885

For Sale or Exchange—In thriving rail-
road town 3,000 inhabitants, situated in
Central Michigan, wood-working plant in
good condition, having excellent power,

suitable for manufacturing purposes. Ad-
dress 884, care Tradesman. 884
. For Sale—Snap $950. Good store build-
ing, will rent for $200 year. Also good
oak roll top desk cheap, $14. ood
hustling town 1,600. Well located. Ad-
dress C. B. S., Plainwell, Mich. 883
$6 per 100 paid for mailing or dis-
tributing circluars. Steady work. Par-
ticulars, 4 cents. R. Kinyon Co.,
Newton, lowa. 882
For Rent—Store rooms in new Nor-
ton Bulldln?, Bedford. Ind. Single or
double. Well adapted to del goods, car-
i)_ets or department store. ood location;
iberal terms. Address C. S. Norton,
Bedford, Ind. 897
For Sale—Hardware business in a
%rowlng prosperous town, established
usiness of 25 years standing. _Clean

stock, located in brick building, will sell
or rent building. Reason for selling, ill

heath. Address No. 898, care Michiggan
Tradesman. 8

For Sale—Drug store, invoicing about
$1,800. Will sell at sacrifice. "W. R,
Milithorn. Petoskey. Mich.

For Sale—Shoe business, established
for 30 years. Stock clean and up-to-
date, invoicing about $3,500. Town _of
about 600. Center of a splendid farming
country. Good reasons for selling. Ad-
dress A. G., care Tradesman. 881
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BUSINESS-WANTS DEPARTMENT

No charge less

For Sale—One of the best up-to-date
" ] h .
so B0 SOE Hhhishad 1y Mighs Inggiges
wishes to retire from drug business. In-

vestigate. Address No. 878, care Michl-
gan Tradesman. 18

Snaps in land in Central Minnesota,
bend tor list. A.. Murray, Wadena, Minn.
876

i or Sale—Whole or part interest in
good custom flour and feed -mill. Hay,
iain and wood business in connection.
rice Bros., Lake City, Mich. 875

For Sale—1,500 M ft. hardwood tim-
ber. Mostly maple, 5 miles from G. R
1. R. R._in Missaukee Co. Address No.
ai2, care Tradesman. g72

hor Sale—40 A. land covered with
hardwood timber, mostly maple, in Mis-

%&jiee 9R* % Inile from G R. & I. % R.
dress No. 871, care Tradesman. 71

For Sale—One good lumber, lath and
shingle mill complete. Address No. 870
care” Tradesman. 79

Virginia Farmsp—?leng &fOé 1I‘ree R_Iisht*
special bargains. Pollar agle ich-
SPesif! \parg 9y, T

Sale—First-class grocery store in
i . *

i\a’nri%iésgo%icwme Fred Brock &gé:go.,
Michigan lath, white and plain maple,
elm, birch and beech ITumber and cratmg

tor

cull, also Arkansas yellow pine. J
Goldie, Cadillac, Midi: 996
«ve you a retailer? If so, let me tell

at competitive prices
and make larger profits than your com-
petitor, or sell below his prices and still
make Ins profits. R. Randolph, 927 Cen-
tury Bldg., St. Louis, Mo. 861

you how to sell

or Sale—Furniture and _china busi-
ness, the only furniture business in busy
town of 5000 inhabitants. Good factor-
ies, good farming country. Good rea-
sons for seling. Address "P. O. Box 86
Greenville, Mich. 353

For Sale—Country drug store,
farming _country. "No opposition.
rent. . ill_ sell "cheap. Address C.,
Michigan Tradesman.

For Sale—Cheap, or trade for any kind
of merchandise, a beautiful 400" acre

farm. Address Farmer, care Mich!s%an
lradesman. ¢

good

Nc,

care
859

For Sale—First-class grocery and meat

market in Whitng, Ind. Established 25
years, rent $35 per month; reason for
selling, other business to attend to
Price for fixtures and stock, $2,500. Ad-
dress Lock Box 166, Whiting. Ind. 849
For Sale—Dr]y goods stock. Also fur-
niture and ixtures. =~ Enquire of L.
Bushnell, Northport, Mich. 852
Administrator’s . Sale—Retail confect

tionery business in best location in city,
well established; fine business. Price
reasonable. Address Mrs. E. C. Brogan
116 S. Main St., Ann Arbor. Mich. 829

Cash and real estate to exchange for
stock of merchandise. Groceries pre-
ferred. Address C. T. Daugherty, R. D.
2, Charlotte, Mich. 769

$25 CASH PAID

to anyone giving me information about a shoe
store or shoe stock that can be bought cheap
for cash. Will invest from $1,000 to $5,000.

P. L FEYREISEN & CO.

12 and 14 State St. Chicago.

For Sale—1,600 acres of land covered
with green timber in Missaukee Co
Mich. =~ Land is level and fertile. Ad-
dress No. 768, care Michigan Tradesman.

768

Wanted—Best prices paid for coffee
sacks, flour sacks, sugar sacks, etc. Ad-
dress_ Wi illiam Ross Co., 57 S. Water

icago, 111 719

Southern

For Sale—Drug _store in;
$3,000.

Michigan, town 71,500. Invoices
Address No. 703, care Tradesman. 703

For Sale—Stock of hardware, imple-
ments, furniture and undertaking; a_good
paying business; located in a railroad
division town of 2500 population. Ad-
dress Box 71. Chadron. Neb. 816

Farm lands and acres for sale at
wholesale prices. . Larsen Co., 215
Providence Bldg., Duluth, Minn. 837

» to buy or sell

than 25 cents.

For Sale—Who wants my new modern
bakery, mixer, gas engine, freezers, etc.?
New ‘stock. Will sell or rent. Weldon
Smith,- Phone Citz. 145, Lowell, Mich.

845

For Sale—A new McCaskey No. 420
account register and supplies for $100,
regular price is $130. Address F. A. C.

litis, Le Sueur Center, Minn.

.. Sale— Well-established bakery in
thriving Western Michigan town, Trade
laige and profits good. Reason for sell-
?2wner _ffas other  business. John

W atkins, 815 Prospect St., Lansing, Mich
834

] Sale—In a town of 3,000
opulation, the best location in the city.
oing“ the most profitable business on
least expense of ang store in the town.
Sales run from $18,000 to $25,000 yearly
Reason for selling, have outside inter-
ests that demand ‘my attention. This is
a_bargain._ Write to-day. Address_No.
833, care Tradesman. 333

Grocery For

Sale—General store, _ located 11
. W. Charlotte and 7 miles S. E.
| . Stock will inventory about
Jo glu.  Half interest in store” buildin
ﬁZ. K. Bosworth & Son, Sunfield,
ich. 832
Tor Sale—In Idaho, stock of general
merchandise.  $7,000 will handle it, fix-
tures, buildings and living rooms at-
tached. A chance for anyone _Wantmg a
good business and healthy climate. Ad

ress No. 830, care Tradesman. 830

To Rent—Modern shoe store, 17%x60

feet, steel ceiling, oak shelvmg, base-

merht. Liebermann & Baird, t. Clair
ich. 763

B. JOHNS & CO.
Merchandise, Real Estate, Jewelry
AUCTIONEERS
GRAND LEDGE, MICH.

Just closed_a very successful ten day reduc

tion sale for T. D. Hobbs, Kalkaska. Mich.
W nte them about it if you are interested.

Wanted Stock general _merchandise
shoes or clothing, ‘Address R. E. Thom;J
son, Galesburg, "ill. 79

For Sale One 200 book McCaskey ac-
count register, cheap. Address No. 548
care Michigan Tradesman. 54s

For Sale—Stock of roceries, boots
shoes, rubber goods, nofions and garden
?f-eds” located  in the best fruit belt in
Michigan. Invoicing $3,600. If taken he-

1st, will sell at rare bargain
Must _sell on account of other business
Geo. Tucker, Fennville, Mich. 538

Cash for your business or real estate
No matter where located. If you want
address Frank P. Cleve-
land, "1261 Adams Express Bldg. Chi-
cago. 11* 961

HELP WANTED.

Wanted — Salesmen with established
trade to carry first-class line of brooms
on commission. Central Broom Com-
pany, Jefferson City, Mo. 819

Salesman Wanted—To _sell
ware on commission basis. State terri-
tory you are coverlng and_line you are
Eandllr&. Pittsburg Stamping Co., Pitts-
urg, . 695

W ant Ads, continued on next page.

enameled

B oo ks

bock- keepinc
DISPUTED AC.TUVGC
[baw DESTS Jk |

SL

ACCURACY

CONTENTMENT
make «our grades Of A

s ""-went denominations.
T INNLKT_~ T AMV

Traeesw ®

inserted under this head for two cents a word the first insertion and one cent a word for each
Cash must accompany all orders.

Here Is a
Pointer

Your advertisement,
if placed on this page,
would be seen and read
by eight thousand of
the most progressive

merchants in Michigan,
Ohio and Indiana. We
have testimonial let-
ters from thousands of
who have

people

bought, sold or ex-
changed properties as
the direct result of ad*

vertising in this paper.



32

CHILDREN’S WINDOW.

In many instances this portion of
the trade seems the least desirable.
In fact, it is an inveterate nuisance
when the pupils of all ages come
trooping into the store, sampling this
and handling that. Yet there is an-
other way of handling the matter, in-
volving another aspect of the case.

By keeping the tempting articles,
as nuts and candy, safely behind the
counter, and insisting on proper de-
corum, children will soon become as
desirable customers as adults. Be-
sides in many instances they are
sent by parents who can not conve-
niently do the purchasing themselves.
Any slight to them gives more of-
fense to the parent than would one
to himself. A favor given is doubly
appreciated. Both parent and child
feel the good will and reciprocate.

The successful teacher knows that
the secret of her power is in keeping
the children busy. If you can make
an attractive corner for them to look
at while waiting their turn to be
served the problem of order is re-
duced to a minimum. In almost any
business there is material which can
be thus utilized, with profit to the
dealer.

For instance, take the grocery. In
large cities there are multitudes of
children entirely ignorant as to how
cornsgrows. When your sweet corn
is finding favor ask one of your rur-
al patrons to bring you a few stalks,
showing the entire plant, not omit-

ting the roots at the lower nodes,
serving to stay the stalks against
winds If he has a piece of field

corn of which he is specially proud
the chances are that he will also vol-
unteer some of this. Place it in your
front window, beside the corn offer-
ed for sale. Children who never saw
corn growing or who never saw the
large field corn will not only be in-
terested, but they will tell about it at
home. This will not hurt your sales
of garden produce.

Do not stop at the mere exhibition.
Explain what you know about the
plant, and if you don’'t know much
about it find out. It will increase
your enthusiasm in your stock and
in your business. Tell them that the
corn plant has two kinds of blos-
soms; that the pollen from the “tas-
sels” fertilizes the silks and makes
the ears form. Their teacher has told
them a part of this, but now they
have a practical illustration which
they will remember. They will tell
her about it; and, if she is a true, live
teacher, she will become interested in
your window and the object lessons it
gives to her class.

In strawberry season ask your mar-
ket gardener to pot a plant, showing
just how the berries grow. It may
be he can furnish a belated blossom
with the ripe fruit, and he can cer-
tainly show the method of propaga-
tion by runners. A few branches of
cherries or plums just as they are
gathered from the tree will prove a
drawing card and find ready sale
among the elders when their purpose
in the school window is filled.

A bouquet of apple blossoms is a
much more effective advertisement
for the future stock in this fruit than

MICHIGAN TRADESMAN

the one still current in many country
newspapers of leaving the space en-
tirely blank one week save for the an-
nouncement to “Watch this space
next week.”

A sheaf of wheat side by side with
the flour may be a new revelation
to the child; and with the good pho-
togravures in the many magazines
and trade publications it will be easy,
if desired, to form a pictorial connec-
tion between the two which the
teacher of those pupils will be glad
to interpret if you are too busy.

Many adults would be astonished
if a few sprays of the delicate cran-
berry vine were displayed in con-
nection with this fruit. The peanut
has a history well worth illustrating,
but perhaps there is no fruit so in-
teresting and so little known in this
country as to its methods of growth
as the cocoanut. Try to bring on
some of the nuts in the husk, show-

guantities of lumber are being ship-
ped each week. The dealers feel much
encouraged over the outlook. The
improvement is felt in all lines. Hith-
erto the cedar trade has been the only
firm line the dealers could depend on.

Menominee—The last week 1 was
one of great activities in the lumber
yards along the Menominee River, a
large amount of lumber being ship-
ped from this port. The July ship-
ments from this port amount to
4500000 feet, while the rail
ments during the month are about
750.000 feet. This breaks all records
for any two weeks this year and ap-
proaches very nearly the total ship-
ments made during July, 1907.

Rose City—The  Prescott-Miller
Lumber Co., operating a sawmill
near this place, is extending its Rose
City branch three miles farther into
the timber. The branch, when com-

ing the material from which matting jpleted. will be eight miles long and

and cordage are made, and showing
also how the nut is enabled to float
on the water, thus gaining foothold
on the widely scattered islands of the
tropical seas almost as soon as the
coral polyps have builded them.

This may seem to the busy man a
fanciful piece of work, yet after the
ball is once started pupils and teach-
er will attend to the rest, providing
you furnish the objects for study.

As to results, the children will like
to trade with you for two reasons:
*ou seem to invite them, and they
want to see what new things are in
the window. Parents appreciate the
pleasures you give the little folks and
extend their patronage; teachers, too,
will be gained as permanent custom-
ers.

Late State Items.

Jackson—The Corl Piano building
has been purchased by the O. F.
Schmid Chemical Co., which will oc-
cupy the same as soon as it can be
put in readiness. The capital stock
of the Schmid Co. has been increas-
ed to $75000, nearly all paid in.

Jackson—A corporation has been
formed under the style of the Mon-
arch Vibrator Co. to manufacture
electrical and mechanical vibrators,
with an authorized capital stock of
$,000. all of which has been sub-
scribed, $1,000 being paid in in cash
and $4,000 in property.

Detroit— A new industry has been
secured for this city called the Clark
Incandescent Lamp Co. The new
concern came here from Ohio and
located at Third and Porter streets.
Incandescent lighting bulbs will be
manufactured on a large scale. The
company is headed by A. J. Clark, a
man of wide experience in this indus-
try-

* Detroit—The entire effects of the
Detroit Trolley Wheel & Electrical
Equipment Co. were sold at auction
Monday by John M. Burns, trustee,
under the orders of the United States
Court. The property was bid in by
John M. Crossman for $3,325. This,
however, does not include the real es-
tate. but the personal property only.

Manistique—The lumber market,
especially at the southern end of
the Upper
steadily |mprovmg

is Con5|derable

lit will reach 12000000 feet of tim-
ber owned by the company. The mill
has been running steadily since the
first of the year. The entire stock
was sold months ago and at top
prices. The mill will run six weeks
longer, when it will shut down un-
til the fall logs come along.

Bay City— Conditions appear to be
steadily improving in many branches
of the lumber industry. In some
lines business is a little quiet, but
this is attributed to the unusual mid-
summer dulness and is not connected
with the depression that has charac-
terized the industry eight months.
The box business with some firms is
quiet. Handy Rros. are operating
two of their plants and have a good
volume of orders. Shelley Crump,
of the Bay City Box & Lumber Co.,
reports the box trade as slack for the
t:me being. The company had or-
ders which kept the plant busy dur-
ng the winter and until July 1. since
when the plant has been running on
picked up busiess from hand to
mouth. The co-mpay looks for a de-
cided improvement in business in a
short time.

Grocers Protest Against Carnival.

Sault Ste. Marie, July 2T—At the
last regular meeting of the Retail
Grocers Association the following
resolution was adopted:

Whereas—The Retail Grocers’ As-
sociation of Sault Ste. Marie has
learned upon good authoiity that the
Parker Carnival Co. contemplates
giving a week’s performance in this
city, and

Whereas—We believe that a show
or carnival of this character at this

particular time would be a great
hardship to the merchants of this
city; therefore be it

Resoled'—That we respectfully ask
the Mayor of this city and the Coun-
cil to use every effort possible to
keep this aggregation out of the city
and also that a copy of these resolu-
tions be presented to the local press
for publication.

Eggs, Poultry, Beans and
Potatoes at Buffalo.

Buffalo, July 22—'Creamery, fresh,
2i(rt)23c; dairy, fresh, i6@20c; poor to
[common, 4@ i6c.

Butter,

Eggs—Strictly fresh, candled, 2i@
22c.

Live u@i2c;
old

Poultry — Fowls,
ducks, io@i2c; geese, 9@ioc;
COX, 8@ 9¢; broilers, 17(3)200.

Dressed Poultry— Fowls,
old cox, 9@ioc.

Beans— Marrow, hand-picked, $2.35
@2.50; medium, hand-picked, $2.50;
pea, hand-picked, $2.60(0)2.65; red
kidney, hand-picked, $i.75@i 80;
white kidney, hand-picked, $2.250)

12(0)130;

ship- 240

Potatoes— New, $2.75 per bbl.
Rea & Witzig.

BUSINESS CHANCES.

Exceptional Opportunity—1
lie the controlling interest in a cor-

general Pr(a"ﬁv&%lrjéedstg\se 'Sorﬁ%tshaﬂﬂ Hf‘e‘l

ments, buggies, harness, etc. Busy tin-
-n°P and harness shop in connection The

Incatdon. % *be besgt in,a crty of about
Wasy tHéﬂ%(@ "o fhendMidgile
trolling stock, who is also the manager

heamliSeTnt0 QUIt *on ac°unt of. r
. 1|n|t> m({norlty stockholder lsp?n-

of v ‘“ ~ Dbusiness so the purchaser
wouldi have absolute con
*£2% r,Th *1S no dead stock>and it Will

88t bdve 11" 2ood P%ggp%ct YRE! ROyt

Ci“"‘gd m aa'tJ mregtlr?c%'sonltw'” thOt Pe dIS-

p mt \/al"1a Ie a enﬁres which this flrm
s and here 1s much ae
maud among Iocal competition. For the

man who has 25,000 and is looking for

MBsESesTa At Jr2s RERRuASIARNENEEy iRl

HHH§H§” g%c}ﬁde“%meh%?n if)es m@ﬁhi&%
art of the stock if desired. Address 11
Hamilton, Aurora, Mo. 907

shoe S iar S* dry Soods for
SHH Tiradesman. No 900 care Mgghr-
intrer fileT A fir class drug ore do-
mg a hue busn on f e main
streets_in Grand plds This is_an At
proposition. Address®H. T, cire Trades-
. 910

Wifre f;~">rThe cieanest up-to-date hard-

. A N
Mon | gind" 158854 \BIISIOR 100156
factory town of ,500, surrounded by ex-
cellent farming country

Only one oth!r
town. Will inventory be

3Hiek:

ivi. Laelmann,

Good aF'éjas@?lIOOfor %H?ng be cﬁ%ka
Lowell, Mich

Hotel and restaurant stock,

lea on bu Doing &

good busrness |n a live town Everythrn
complete and in good running order. Wi

dress 2ap. BBk 6 U 1 ofyd-

tor Sale A good clean stock of gen-
uai merchandise, invoicing $6,000. In
good farming country Good trade. Ad-
uress \\. C. Nichols, New Lebanon, Ind.

908

trnftu= r"rferrWe ale in osrtlon to I, e
nadd In, sto Lﬁgﬁe \%SN-
'Et Point

fmﬁﬁ% E SJ__I_o.u s avall%'lth sglpf i

O«y Lime Granite Clty,

|vT| Sale~
Wity

Have tm ideal lumber yard site fqr
sale.  Suitable for wholesale or retail

; s op Ao
19m3%nnual ﬂﬁaerlanutfa%%LaHﬂPacct ?/rng
plants here, about $10,000,000.00. Shi

?rng facilities unsurpassed. Have 240,01 0

fet °f ground, with brick build-

mg for lumber “sheds, 150x450 feet. Are
ilms to rLtarn interest, Address No,

Rapids, MrcMI igan Tradesman, G&%td

For Sale or Trade—Furniture and un-
dertaking business in one of the bes»
towns of 1,500 inhabitants in the state
If you re Iookmg for a good thin in

|gMe this ddress Box No. 51, Ox—

Sale—30,000 acres cut-over pint
south Mrssmsrppr none over 3 milei
railroad. Price $3 per acre. Ac
H. C. Orrick, Jackson, Miss

903

S. M. Jo ner real estate, coal am
timber lan Petros. Tenn. Splendit
tracts of coal and timber at low prices
good titles; full particulars and descrip
tion for |ntend|ng purchasers. | havt
two fine hardwood timber propositions o

For
land,
from
promptly.

poplar, oak, hickory, cherry and ash.
N 902
For Sale—An established drug store ii
town of twelve hundred inhabitants

Only drug store in town, situated in th
\alley of Virginia. This year’s business
ross  profits, twenty-eight hundred dol

ars. Busrness mcreasm? Reason fo
selling, poor health I inventory be
tween four and five thousand dollars

Price_ $4,750 cash.

Address Geo. W. Tay
loe, Basic City, Va. 901



Wrap Up the Penny

It is poor business to give away a part of your profits to each customer if they do not know you
are doing so.

If you give 52 cents worth of coffee for 50 cents without your customer knowing it you lose two
cents and receive no benefit from your generosity. Remember it is your loss.

Better sell 50 cents worth for 48 cents, or put the two pennies in the package where they will be
seen and thus

ADVERTISE YOUR BUSINESS

The best and safest way to secure trade and hold it is'to use such methods as will promote
absolute confidence. Impress upon your customers the fact that you are trying to be fair and square
with them. The surest way to show this is to use

DAYTON MONEYWEIQHT SCALES

There is nothing on the market today which will bring as large and as sure returns on the money
invested as our latest improved scales.

Eighteen years of experience and development places us in a position to equip the merchant with
scales which produce the desired results in the quickest and surest way. Let us prove it

It is no credit to be the last to investigate, therefore,send in the attached coupon or your name The new low platform
and address by return mail. No. 140 Dayton Scale

Moneywel ht Scale Co D ate e e
State St., Chicago.

Next tlme one of yourmen is around this way, | would be glad to *
have your No. 140 Scale explained to.m
This does not place me under obllgatlon to purchase.
NAME oo e '
Street and NO...oocvvviicccc Town.

BUSINESS.ovevvvvamreeeessmeennees wovessssssns State........ 58 State St, Chlcago

Protect Yourself

You are taking big chances of losing heavily if you try to do business without a safe or with one so poor that it really
counts for little.

Protect yoursglf immediately and stop courting possible ruin through loss of valuable papers and books by,fire or
urglary.
Install a safe of reputable make—one you can always depend upon—one of superior quality. That one is most

Hall’'s Safe

Made by the
Herring-Hall-Marvin Safe Co. and ranging in price

$30d

The illustration shows our No. 177, which is a first quality
steel safe with heavy walls, interior cabinet work and all late
improvements.

A large assortment of sizes and patterns carried in stock,
placing us in position to fill the requirements of any business or
individual promptly.

Intending purchasers™are invited to inspect the line, or we
will be pleased to send full particulars and prices upon receipt of
information as to size and general description desired.

Grand Rapids Safe Co.

Fire and Burglar Proof Safes
Vault Doors, Etc.

Tradesman Bldg. Grand Rapids, Mich.



Bankers
Make
Money
Oon A
6% Profit

Bankers get rich doing business at 6% and pay all expenses out of the 6% ¢

Many merchants think they are getting from 20 to 30 per cent, and FAIL
in business.

Why Do They Fail?
Lack Of System. -’

The Banker SYSTEMATIZES his business, and KNOWS HOW HE
STANDS at all times.

If the retail merchant was handling his accounts by the McCASKEY
ACCOUNT REGISTER SYSTEM, he would KNOW ALL ABOUT
HIS BUSINESS.

The McCASKEY stops the leaks, and furnishes you with a check on the
clerks and customers, and gives you complete information regarding
every detail of your business.

If you are not making as much money as you should, better commence an
investigation AT ONCE and FIND OUT where the leaks are.

Our 64-page FREE Catalog is full of valuable information.

THE McCASKEY REGISTER CO.
27 Rush St., Alliance, Ohio

Mfrs. of the Famous Multiplex Duplicate and Triplicate Pads; also

the different styles of Single Carbon Pads.
Agencies in all Principal Cities.

The Grocer’s Ear-

We want it for a few moments to tell him how much

easier it is to sell

than it is to sell any other breakfast cereal.

Shredded Wheat Biscuit

Here are a few

of the “selling arguments” for Shredded Wheat:

1

Shredded Wheat is the whole wheat—nothing added,
nothing taken away—cleaned, steam-cooked, shredded and
baked.

The porous shreds are quickly penetrated by the diges-
tive juices, making it more easily digested than mushy
porridges or other breakfast foods.

Pound for pound, it contains more muscle-making,
brain-building material than beefsteak or eggs, and costs
much less.

Being in biscuit form, it has many more culinary uses
than the ordinary breakfast cereal, forming delicious com-
binations with fruits, creamed vegetables or creamed meats.

It is the cleanest, purest cereal food in the world, and
is irade in the cleanest, finest, most hygienic food factory
in this country or in any other country.

Cut this out, commit it to memory, and be ‘‘ready” for the
next customer who asks you anything about breakfast cereals.

Shredded W heat Makes Satisfied Customers

THE SHREDDED WHEAT COMPANY
Niagara Falls, N. Y.

What Is the Good

Of good printing? You can probably
answer that in a minute when you com-
pare good printing with poor. You know
the satisfaction of sending out printed
matter that is neat, ship-shape and up-
to-date in appearance. You know how it
impresses you when you receive it from
some one else. It has the same effect on
your customers. Let us show you what
we can do by a judicious admixture of
brains and type. Let us help you with

your printing.

Tradesman Company
Grand Rapids



