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Sent to One Person (name on Request)

21 carloads—an entire train—of Kellogg’'s Toasted Corn Flakes, shipped to one individual. Enough for 5,292,000 break-
fasts. This is the record shipment for breakfast foods. Nothing in this line has ever nearly approached it.

What does this mean? Simply this: First—that there is a constantly increasing demand for this most popular of all break-
fast foods; that the people insist on

The Original—Genuine—Kellogg’s

TOASTED CORN FLAKES

And Second—that the trade is appreciating the Square Deal Policy on which these goods are
marketed. There is satisfaction to the retail merchant in handling the only Flaked Food on which
he is on equal footing with every other retailer, great and small, and which is sold on its merits—

without premiums, schemes or deals. It is not sold direct to chain stores, department stores or
price cutters. All the others are.

Are YOU with us on this
Square Deal Policy?

. ¢ ¢ ¢ ¢ fi

P8 We dont compets i e imtators e o ree e v o Togsted Corn Flake Co., Battle Creek, Mich.



Fairbanks Scales

Electric Motors and Dynamos, both direct and alternating
current.

Gas and Gasoline Engines, Steam and Power Pumps.

Gas Producers and Producer Gas Engines, Domestic Water
and Light Plants complete.

Scales repaired, tested and inspected by expert workmen.

, Fairbanks-Morse & Co.
M. V. Burlingame, Local Mgr.

85 Campau St., Grand Rapids Bell Main 458  Citizens 6438

Policyholders Service & Adjustment Co.,
Detroit, Michigan

A Michigan Cogporation organized and conducted by merchants and thanu-
facturers located throughout the State for the purpose of giving expert aid
to holders of Fire Insurance policies.
We audit your Policies.
Correct torms.
Report upon financial condition of your Companies.
Reduce your rate if possible.
Look after your interests if you have a loss.
We issue a contract, charges based upon amount of insurance carried, to do
all of this expert work.
We adjust losses for property owners whether holders of contracts or not,
for reasonable fee.
Our business is to save you Time, Worry and Money.

For information, write, wire or phone

Policyholders Service & Adjustment Co.
1229-31-32 Majestic Building, Detroit, Michigan
Bell Phone Main 2598

Let The Ben-Hur
Show You

There’s nothing so satisfactory as
to have a customer leave your counter
drawing satisfaction from such a good
cigar as the Ben-Hur.

It’s worth while, Mr. Dealer, to
carry a 5-cent cigar which will please
all tastes all the while. You do not
have to push the Ben-Hur onto your
trade—once tried it takes care of its
own patronage and constantly adds
to it.

WORDEN GROCER CO., Distributors
Grand Rapids

GUSTAV A. MOEBS, Maker, Detroit

On account of the Pure Food Law
there is a greater demand than

ever for «* i*

Pure
Cider Vinegar

We guarantee our vinegar to be
absolutely pure, made from apples .
and free from all artificial color-
ing. Our vinegar meets the re-
qguirements of the Pure Food Laws

of every State in the Union, j* j*

The Williams Bros. Co.

Manufacturers

Picklers and Preservers Detroit, Mich.

Every Cake

of FLEISCHMANN'’S

without v «fx
IStalimes YELLOW LABEL YEAST Jou Sell not
only increases your profits, but also
gives complete satisfaction to your
patrons.
The Fleischmann Co.,
of Michigan

Detroit Office, ill W. Lamed St., Orand Rapids Office, 29Crescent Ar.
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commercial Creatt Go, Lt|

Credit Advices and Collections
Michigan Offices

Murray Building, Grand Rapids
Majestic Building. Detroit

ELLIOT O. GROSVENOR

Late State Food Commissioner

Advisory Counsel to manufacturers and
jobbers whose interests are affected by
the Food Laws of any state. Corre-
spondence invited.

2321 riajestic Building, Detroit, filch.

TDAPE vour DELAYED
IlInUL FREIGHT Easily
and Quickly. We can tell you
how. BARLOW BROS.,
Grand Rapids, Mich

Kent State Bank

Grand Rapids

Has the largest Capital and De-
posits of any State or Savings
Bank in Western Michigan.

Pays 3/2per cent, on Savings
Certificates of Deposit.

Checking accounts of City and
Country Merchants solicited.

You can make deposits with us
easily by mail.

GRAND RAPIDS
INSURANCE AGENCY
THE MCcBAIN AGENCY

Urand Rapids, Mich.

FIRE

The Leading Agency

FIRE AND
BURGLAR
PROOF

SAFES

Grand Rapids
Safe Co.

Tradesman Building

SPECIAL FEATURES.

The Con Man.

News of the Business World.
Produce and Grocery Markets.
Postal Sub-Stations In Groceries.
Editorial. _ i

Window Trimming.

Gift of Continuance.

A Prosperity Specialist.

At the Old” Stand.
Incalculable Damage.

The Forestry Outlook.
Spare the Tree.

Two Men.

Woman’s World.

Common _Bar.

Forest Fires. o
Adaptation to Conditions.
Definite Forest Policy.

Made in Michigan.

The Coming Change.
Prosperity Recipes

New York Market.

Out in Full Force.

Prevent Forest Fires.
Commercial Travelers.
Drugs and Chemicals.

Drug Price Current.

Grocery Price Current.
Special Price Current.

QO OTAN

MORAL SENTIMENT APPEAL.

Whenever an attempt is made to
arouse the moral sentiment of the
community in favor of or against
anything or anybody those who are
opposed to moral measures and re-
forms are very fond of jeering at the
churches and the Sunday schools and
those who attend them. When the
ministers and the church members
say anything in public by way of sup-
porting a reform or a reformer those
who have no use for either are very
free with their criticisms, to the ef-
fect that neither the preachers nor
their people have any business tio
interfere in politics or in public af-
fairs. They declare that the church-
es should stick close to the Sunday
service and the Thursday evening
prayer meeting and that they should
direct their attacks to the Old Testa-
ment sinners rather than to make
any against the sins and sinners of
modern times. It is rather amusing
than otherwise to note the anxiety
on the part of those who never at-
tend church and their desire to pre-
vent the religious people from going
outside the purely churchly province,

| This zeal is manifested only at cer-

tain seasons of certain years and is
by no means in evidence all the time,

| If the interests of the outsiders could

be maintained throughout the year
and be turned into practical, helpful
channels it would be a great mate-
rial aid to the churches.

It is always the case when any-
body stands up man fashion in favor
of any moral issue or reform that
those who are opposed to it seek to
bring to bear the shafts of ridicule
and slander. Opponents are often
careless about the methods resorted
to in political and other contests.
Within a comparatively short time
the remark was frequently and pub-
licly made that one saloonkeeper was
worth two ministers in a political
campaign and that one saloon fre-
quenter was worth two church mem-
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bers on election day and in the few
weeks immediately preceding it.
These observations were made by
men who want to preserve and pro-
tect the open saloon in this State
and although it was far from the
fact that all the saloonkeepers were
on their side, it is true that many
of them were. It is also true that
a large majority of the church mem-
bers were on the other side and at
length were sufficiently aroused and
awakened to take an energetic, ac-
tive interest. The result proved that
the oft-repeated estimate as to the
value of their services was wrong. It
is coming to be recognized that any
movement in this country which is
favored by the ministers and the
church members is pretty apt to be
right and that any measure Which
is right will be approved by the peo-
ple. The voters of this and other
states can be depended upon to stand
up for civic righteousness and for
honesty in the administration of pub-
lic affairs whenever those questions
are fairly raised. It is coming, if it
has not already come, to pass when
a man Whom the better element, the
church members, if you please, do
not approve can not be elected.

WE'RE ALL RIGHT.

Only a trifle over one week has
passed since the election of Mr. Taft
as our future chief magistrate became
an assured fact, and in that time there
has been shown such a tremendous
return of confidence in all depart-
ments of business as should reassure
and calm the fears of every right
minded man in the country.

Immense orders for rails, rolling
stock and other equipment—orders
placed months ago—have been re-
leased by railway companies; count-
less orders for structural steel have
been booked likewise; scores of great
public improvement enterprises that
have been awaiting the election re-
turns are already in active opera-
tion, while all over the land indus-
trial enterprises which have been eith-
er shut down entirely or running
on half time are again at work with
full forces and on full time.

The effect of the election is felt
not alone in this country. Word
comes that the great mile-long bridge
between the cities of Sydney and
North Sydney, Australia, will now be
built at a cost of upward of ten mil-
lion dollars and that it is figured
that it will be completed in about six
years—before the expiration of Mr.
Taft's second term as President.

First among the evidences of the
universal satisfaction over the elec-
tion were the orders cabled from
London for American securities and
quickly following these came other
orders from Japan, South Africa,
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Russia and other foreign countries
for American products—machinery,
lumber, beef—on the hoof and dress-
ed—grains, and so on.

A NEW DRAMATIC IDEA.

Following the ancient form of the
Greek drama a young man named
Charles Rann Kennedy has given to
the world a comedy drama in which
Time and Place are treated rational-
ly, fairly and effectively.

More than that, Mr. Kennedy’s
“Servant in the House” comes at
just the period when, all over the

world, students, philosophers, clergy-
men, scientists and all persons who
read, weigh what they read and draw
conclusions are intensely interested
in the problem of the influence of
Mind over Matter.

Less than two years ago Mr. Ken-
nedy was unknown except as an ac-
tor of fair merit. To-day he s
known the world over as the author
of one of the greatest symbolic dra-
mas written and certainly the greatest
which has been written in this gen-
eration.

And with this drama as its vehicle
the stage is seen by the side of the
church, as a public instructor‘and to
the disadvantage of the church. Odd-
ly enough the lesson of the drama
comes to the people of all Christian
lands through the medium of a char-
acter, born Christian, who through
long residence and study in India has
become imbued with the transcen-
dental philosophy of that country—
that land which for centuries Chris-
tians have been treating as the un-
fortunate, unhappy home of miser-
able heathens.

The character of Manson—the
Servant of God in the House of
God—is unique in dramatic literature;
and his revelation as to the essentials
of truly religious feelings and a truly
religious life, made possible under his
influence and personality, by means
of typical representatives of the
Christian world, is almost over-
whelming in its intensity.

Gary, Ind., the town founded and
built less than a year ago by the
United States Steel Corporation, held
its first election last Tuesday, and it
was a notable event. Nearly 7,000
votes were polled and not one of the
voters had ever cast a vote in the
town before. It is believed to be a
record breaker for any town ever or-
ganized in the country. Practically all
the voters are workmen employed in
the mammoth steel mills located
there.

A woman thinks her husband is
cross if he happens to criticise her
cooking.

The joke is usually on the man who
buys a joke book.



THE CON MAN.

The Manner in Which He Worked
the Preacher.

I never worked the con game on a
minister of the gospel but one time.
It seemed to me then that | was jus-
tified, since he was trying to deceive
me, and the fact that | was wise to
him from the beginning was all that
saved me from what might have been
serious embarrassment and trouble.

One Friday evening | was standing
in front of a well known Madison
street, Chicago, saloon—the Boston
store occupies the site now—when a
lawyer whom | knew quite well came
down the street in company with two
well dressed men.

“You are just the man | am look-
ing for,” said the lawyer as he stop-
ped and shook hands. “This is my
friend Smith from Boston and my
friend Jones from Omaha. | want
you to meet them.”

I acknowledged the introduction,
and the lawyer continued:

“Smith and Jones are here on busi-
ness. They are sporty boys, and as
the town is pretty tight just now we
want to get you to take us around
to-night to some of the gambling
houses where we can play a little;
and after that we will all go down

into the ‘bad lands’ for awhile. We
want to see what darker Chicago
looks like.”

| looked at the alleged “sporty

boys” from Boston and Omaha and

knew in a minute that they were.

Chicago men, and | was wise to the
game. They were not sports at all.
They were reformers, and probably
one of them was a preacher. He had
on a business suit, but it was not
hard to detect the pulpit air.

“1 am exceedingly sorry,” | declar-
ed. “l would like to accommodate
you, but I am busy just now, and
will not be able to go with you. How-
ever, | will tell you the address of
a few of the places where they say
games are going on, and you will
have no trouble in getting in.”

The first address | gave them was
of a place at 70 Jackson street, and
they struck out that way. | trailed
along after them and saw, as | ex-
pected, that they were not admitted.
No doorkeeper would ever take them
for sports.

They walked south on State street,
and | crossed over and met them
seemingly by accident at Van Buren
street. The lawyer called me aside.

“We couldn’t get in that place,” he
whispered. “Come on and go with
us. Since you are busy we will pay
you for your time and furnish the
money to spend as we go through
the different joints.”

After some apparent reluctance |
agreed to pilot them around, and they
trailed along after me with implicit
confidence. The preacher, who was
traveling as “Mr. Smith from Bos-
ton,” had hard work to keep up his
reputation of a sporting man. | spent
as much of their money as | could
and gave them as little show for it
as possible.

The first place | took thelm to
was a brace crap game which then
was running over a saloon on State
street near Harrison. | knew the
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man who was running the game, and
when | led my charges in | winked
at him. He understood.

The lawyer gave me a ten spot
and the banker handed me a pair of
dice of the kind known in certain
sporting circles as “crap dice”—that
iis, dice- which are so loaded as to
come most often on double six,
double one, or one and two, losing
numbers on the first throw. | wag-
ered the $10 and threw “craps,” or
double six, at the first dash.

My friends looked surprised and
pained at seeing their money go so
quickly.

“Let’'s move along,” | suggested.
“You people do not seem to care to
gamble much anyhow.”

“Try it once more,” said the law-
yer, “giving me a $ gold piece.

get our our money back. Here is
$10.”

“Wouldn't $5 be enough?” asked
the preacher, who hated to see the
money go so fast.

| handed the lawyer back his mon-
ey in disgust. He thought he could
play the game himself, and he tried
it for a few minutes, but lost $18.
Then the sports were anxious to get
out before it cost them any more. As
we departed the dealer shook hands
with me, leaving $7.20 in my palm. |
had a general understanding with sev-
eral of these houses that | was to
get 40 per cent, in cash whenever |
brought somebody in.

After we left the stud game | of-
fered to take my new friends to an-
other place where a little game was
lin progress, but they backed out.

Above illustration shows Thomas M. Curtius, N. Y. broker for the Hazeltine
& Perkins Drug Co., and Henry B. Fairchild, General Manager of the same cor-
poration, while taking a ride in a wheel chair at Atlantic City during the recent
convention of the National Wholesale Druggists’ Association.

I laid it on the line and lost it
with another throw of “craps.”

“Let's go,” said the lawyer.

As they passed out | turned to
speak to the banker, who slipped me
40 per cent, of the winnings, or $6.

The next joint | took my sporting
friends to was at 86 Fourth avenue.
A sure thing stud game was in prog-
ress there, and | saw from the dazed
way in which the preacher looked at
the spread of the cards that he did
not understand it—in fact, he doubt-
less never had seen a game of stud
before.

“Do you want to play this game?”
| asked.

“No, you had better try it,” said the
lawyer. “You lost before. Maybe
you’ll have better luck this time and

They evidently did not care to lose
any more money. They were a cheap
lot, anyway, and because they had
tried to impose on my confidence in
the first place | had no conscientious
scruples about trimming them.

At their request | then took them
t- a resort at 212 Fourth avenue,
which was in the heart of the “bad
lands” at that time. They paid for
a few drinks, and while the preacher
sat there in discomfort a girl came
in and looked at him in amazement.

“Why, you look just like a minister
I used to know down in Boston,”
she exclaimed. The lawyer laughed
in spite of himself at this sally and
tr_\el preacher blushed like a school
girl.

After we left here they wanted me
to take them to an opium den, but I
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excused myself by saying that | did
not know where the hop joints were
located.

When | left them they handed me
a live spot for my trouble, which
shows what a liberal lot of sports
they were.

| kept watching the papers to see
what would happen, and Monday
morning | was rewarded by seeing
the report of a sensational sermon
from the pulpit of a prominent South
Side church. The minister “exposed”
the wickedness of Chicago, which he
called “a modern Babylon,” and gave
a vivid picture of the gilded dens of
vice through which he had been con-
ducted by me. He did not give my
name, but stated that | was a well
known bunko steerer, who had pilot-
ed him around “for a consideration.”

| felt as if he ought to be punished
a little, so on Monday afternoon 1
looked up his address and went out
to call upon him. He shook hands
with me and acted as if he was glad
to see me.

“Look here,” | exclaimed, “you
have got me in a lot of trouble. My
life is in danger.”

“What's the matter?” he asked.

“Didn’t you see the paper this

morning, sir? They have reported
you as saying thht | showed you
through these joints which you

preached against. You did not give
my name, but you spoke of me as
being an old bunko steerer, and all
these people know me. They are
furious about my treachery. They
are particularly sore because | took
you to their places of business for a
consideration.”

“Why, | am sorry about that,” he
exclaimed. *“I didn’'t think of it in
that light. 1 don’t want to cause you
any annoyance.”

“It will be worse than any mere
annoyance if they lay their hands on
me,” | declared. “The fact is | will
have to leave town until they forget
about and recover from their fury.
I will have to hide from them.”

“That is awful,” said he.

“The worst of it is that 1 haven't
enough money to leave town on,” |
said. “And of course | can't go
around to my old friends to borrow
any now. You have got me in bad
all around.”

The minister was a good fellow,
anyway. He studied for a little while,
and then said:

“How much do you need?”

“Well, $25 would help me a whole
lot.” 1 might have just as well said
$0, or even $100, but I didn't want
to be too hard on him.

“l haven’t got that amount by me,”
he said, regretfully, “but if you will
come back in a couple of hours I
will have it for you.”

“Well, | don't dare to go back
downtown,” | said, “but | will hang
around here for two hours and then
come back.”

When the time came | was there.
He invited me out to the dining
room, where we had a good dinner,
and then he gave me the money. He
expressed his sincere regrets at the
trouble he had caused me. He was

a good fellow, all right, that minis-
ter.
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Established 1872

Lemon & Wheeler Company

Wholesale
Grocers

Grand Rapids Kalamazoo

We congratulate the Michigan Tradesman upon attaining the Twenty-fith
Anniversary of its birth, We also congratulate its able Editor and General
Manager (Mr# Ernest A* Stowe), who by close application and most persistent
and well directed efforts has not only secured for this great Trade Journal
an unparalleled success, but has made it as well a wonderful instrumentality
in bringing about and helping to perfect organizations in the various
avenues of trade throughout our State, thereby improving and raising business
methods to a higher, more dignified and more profitable level#

Surely then the Merchants of Michigan may well congratulate themselves
and also the Michigan Tradesman, and wish for the latter a long period of
continued prosperity#

» We embrace this favorable opportunity to send most hearty greetings to
the Merchants of Michigan and Northern Indiana who for so many years have
reposed in THIS HOUSE great confidence and most liberal patronage, for
which we offer profound acknowledgments#

Being proud and cognizant of the rapid growth and development of Western
and Southern Michigan and Northern Indiana, and realizing fully the necessity of
increased facilities adequate to care for promptly and in a most favorable
manner our rapidly growing business in the territory, we trust that the enlarg-
ment of our Main Depot or House at Grand Rapids, our recently established Branch
House at Kalamazoo and our Warehouses at Traverse City and Petoskey may be
found fully adequate to meet the requirements of all business given us with such
prompt despatch as can not fail to be advantageous and profitable to all
Merchants placing business iIn our hands#

Yours faithfully,

LEMON & WHEELER COMPANY



Movements of Merchants.
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IGreenville, where he will consolidate

Corunna—John Carland is about to jit with the shoe stock which he owns

open a racket store.

Sumner—D. J. Ayers
out his hardware stock.

Fountain—A general store will be
opened by Lawrence & Co.

Hart—A. M. Kobe has sold his
grocery stock to W. H. Spease.

Hastings—A. J. Woodmansee and
H. H. Snyder will open a meat mar-
ket.

Mt. Pleasant— Ralph Harris suc-
ceeds B. R. Griner in the bakery
business.

Traverse City—D. Everett succeeds
E. A. Monroe in the confectionery
business.

Marquette— E. W. Bertrand

has closed

sue- j

jthere.

Stanton—The hardware firm of
iStearns & Taylor has been dissolved,
'J. M. Stearns having sold ‘his inter-
lest to A. J. Taylor, who will continue
the business.

Saranac—The hardware firm of
|Hunter & Wilkinson is succeeded in
jibusiness by Wilkinson '& Ogilvie, I..
|C. Hunter having sold his interest
to Norman Ogilvie.

Marquette—J. H. Foster is succeed-
ed in the dry goods business by A.
Meyer and Miss E. M. Adams, who
Iwill continue the business under the
style of the J. H. Foster Co.

Ovid—W. H. Hart has purchased

ceeds J. Richardson in the carriage jthe clothing stock of E. E. Cowan.

business.
Grand Ledge—G. R. Pifer has pur-

| Mr.

Hart will move his shoe and
imen’s furnishings stock to the Cowan

chased the millinery stock of Mrs. F.|stand, consolidating the two stocks.

T. Gillam.

New Era—E. Homfield contem-

plates adding a furniture stock to his iMorton & Doudna to Ernest Cavan e

line of shoes.

Ravenna— Mrs. M. Schmidt,
Muskegon, is about to open a cloth-
ing store here.

Shelby—F. Sandberg is succeeded
in the bakery business by Roy Heald,
of Grand Rapids.

Gitchel—Sprik & Palmbush have
succeeded F. R. Strick in the general
merchandise business.

lonia—John McQuillan is succeed-
ed in the coal and wood business by
the W. C. Page-Wirtz Co.

Cheboygan Cole, Grimore &
Look, of AuGres, have purchased a
site for a hoop factory here.

Tustin—Thomas Anderson is

suc-

ceeded in the agricultural implement |implements and vehicles,

business by Estlow & Baltzer.

Charlotte—R. G. Brumm is suc-
ceeded in the management of the lo-
cal creamery by F. P. Minnick.

Saginaw—A branch store of
World’s Star Knitting Co. has been
opened at 119 North Franklin street.

Eaton Rapids—J. G. Custer and G.
A. Barnes have engaged in bottling
horseradish under the name of Cus-
ter & Barnes.

Muir—Walter Lawe has sold his
interest in the meat market of Lawe
& Richards to Emery Richards, who
will continue the business.

Hillsdale—The shoe stock of E. E.
Whitney & Co. has been purchased
by A. Kesler, of Urbana, Ohio, who
will continue the business.

Fennville—W. M. Fuller is succeed-I
ed in the harness business by Henry
Lamb, who will conduct the same in
connection with his hardware busi-
ness.

Lakeview—S. J. Skaff has moved
his dry goods and clothing stock to

Marion—J. F. Doudna has sold his
linterest in the hardware firm of

agh, of Lake City. The business will

of jbe continued under the style of Mor-

|ton & Cavanagh.

Jackson—A company has been or-
ganized under the style of the Jack-
son Brass Foundry by R. P. Bauer,
formerly with the Holton & Weath-
lerwax Co., Ltd., and J. Van Valken-
;berg, of Toledo.

Detroit—George L. Huff has merg-
ed his coal and wood business into
a stock company under the style of
the George L. Huff Co., with an au-
|thorized capital stock of $6,000, of
which $5,500 has been subscribed and
paid in in property.

Three Rivers—Wm. Reitz, dealerin
has been
forced into bankruptcy by his credit-
ors. The schedule shows the assets
to be $21,864, which includes proper-
ty on Portage and Bryant streets,

the | Kalamazoo, and $17,000 in unsecured

claims. The liabilities are $23,200.

Stanton—The Loveland & Hinyan
ICo., of Grand Rapids, and Geo. E.
Miller, of this place, succeed P. J.
Devine in the produce business, hav-
ing purchased the office and ware-
house in this city and warehouses at
Sheridan, Cedar Lake and Vestaburg.
Mr. Miller will assume the manage-
ment of the business.

Lansing—Otto Cady, a clerk at
Jones & Houghton's drug store, was
severely burned about his neck and
face late Thursday afternoon by the
explosion of a gas tank which sup-
plies a private lighting system at the
store. The place is illuminated by
a patent system which manufactures
its own gas. Cady noticed that some-
thing was wrong with the lights and
found that the pressure from the

tank, in a rear room, was too heavy.
He lighted a match to investigate
and when he opened a stop to let off
some of the gas the match ignited it
and the explosion followed. Tht
fumes blazed up and badly burned
Cady’s face, neck and hands.

Manufacturing Matters.

Freeport—A. Vandusen is succeed-
ed in the meat business by B. Bab-
cock.

Edmore—J. A. Coomes, of Green-
ville, will succeed A. D. Wise in the
bakery business.

Detroit—The American  Harrow
Co. has decreased its capital stock
from $250,000 to $188,880.

Charlotte— Clark D. Roberts has
sold his hardware stock to Fred
Bintz, of Winnipeg, Manitoba.

Pontiac—The capital stock of the
Pontiac Spring & Wagon Works has
been decreased from $150,000 to $100,-
000.

Detroit—The Detroit-Milford San-
itary Manufacturing Co. has increas-
ed its capital stock from $75000 to
$100,000.

Benton Harbor—Henry H. Brown,
formerly with Herr Bros., grocers,
has engaged in the same line of
trade for himself.

Battle Creek—Jacob Weickgenant
has purchased the furniture stock of
Chas. W. Eccles, which he will con-
solidate with his dry goods at the
Eccles stand.

Shelby—H. L. Andrus has purchas-
ed an interest in the Lansing Auto
Co. and will be associated with the
business as Secretary and Treasurer
after Nov. 15

Millersburg—James Inglis will cut
1,000,000 feet at a portable mill near
this place, which has been sold to
the Michigan Manufacturing & Lum-
ber Co., at Holly.

Detroit—The United Lumber Co.
has been incorporated with an au-
thorized capital slock of $1,000, all of
which amount has been subscribed
and paid in in cash.

Reed City—W. Ross Fulkinghorn
will continue the drug business form-
erly conducted by Curtis & Pulking-
horn, having purchased the interest of
his partner, B. T. Curtis.

West Branch—The Batchelor Tim-
ber Co.'s plant is running after some
extensive repairs and this plant will
be kept busy. The company has a
world of timber behind it.

Vicksburg—The Eclipse Oil Pump
Co. has merged its manufacturing
business into a stock company under
the same style, with an authorized
capital stock of $7,500, all of which
has been subscribed, $3,000 being paid
in in cash and $4,500 in property.

Battle Creek—The Kellogg Food
Co., generally known as the Sanitas
Food Co., has cut the price of rice
biscuits from 15 cents a package to
10 cents. The company has been busy
for the last few days sending out
telegrams to the different jobbers
notifying them of the change.

Alpena— Extensive operations will
be conducted in the logging line in
the burned district north of Alpena
and they have already begun. Wages,
it is reported, will range from $24
to $30, about 15 per cent, higher than
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last winter, and it is estimated that
twice the quantity of logs will be cut.

Garnet—The Hudson Lumber Co.
has contracted with the Michigan
Telephone Co., whereby the latter is
to build a long distance line con-
necting Trout Lake with Manistique.
The Hudson company  advances
$3000 and supplies all the poles at
a price considerably below the mar-
ket figure.

Menominee—The mill of the J
W. Wells Lumber Co. started saw-
ing November 2 and will run contin-
uously until spring, cutting a large
amount of timber. The mill is one
of the two saw mills left in Menomi-
nee and from present indications will
not complete sawing its timber for
five or even ten years yet. The
plant was recently practically re-
built to take care of additional saw-
ing.

Kalamazoo— Morris H. Desenberg,
manager of the wholesale grocery
house of B. Desenberg & Co., has
been obliged to abandon his desk for
several months on account of failing
health and will spend the winter in
the South. Glenn Pratt, who was
once identified with the Desenberg
store, but who has been engaged in
the coal business of late, will assume
a portion of Mr. Desenberg’s duties
during his absence.

Rochester— For the last six months,
or more, the Western Knitting Co.,
said to be the third largest industry
of its kind in the country, has been
running only eight hours a day and
five days in a week, and with about
half a working force. Manufactured
goods were piled upon the shelves
and orders were slow. Since election,
however, business has materially im-
proved. A full force of traveling
salesmen has been put on the road
and orders are coming in to such an
extent that the plant will soon be
running a full force of operatives.

Greenville—The Gibson Refrigera-
tor Co. has been formed with $100,-
000 capital, and has taken over the
new plant of the Skinner & Steen-
man Furniture Co. here. A large line
of refrigerators will be manufactured
and several prominent lumbermen are
included in the list of officers, which
is as follows: President, Frank F.
Gibson; Vice-President and Manager,
John Lewis; Secretary, John J. Fos-
ter, Grand Rapids; Treasurer, Cass
T. Wright. Besides the officers the
Board includes W. C. Grobhiser, of
Sturgis; Walter C. Winchester and
Otis A. Felger, of Grand Rapids.

A Pine Dodger.

Carol's grandfather had served in
the Civil War, and Carol liked to hear
of the many battles in which he had
fought. One day, after listening to
the vivid recital of many heroic
deeds, Carol said:

“Grandfather, you went through all
those battles?”

“Yes.”

“And the shot and shell
around you?”

“Yes.”

“And soldiers were falling and dy-
ing everywhere?”

“Yes.”

“Well, grandfather, what a
dodger you must have been!”

fell all

fine
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The Produce Market.
Apples—Fancy New York fruit
commands $3.25 for Greenings, $3-75
@4 for Baldwins and $4.25 for Kings.
Assorted Michigan fruit, $3@3-25.

Bananas—$1.50 for small bunches;
$2 for Jumbos and $225 for Extra
Jumbos.

Beets— $1.50 per bbl.

Butter—The market J/E@ic
stronger than a week ago. The re-
ceipts are cleaning up on arrival at
the advance, and the quality of the
butter arriving is showing up to the
standard for the season. The quanti-
ty, however, is shorter than a year
ago. The trade look for a contin-
ued healthy market, and if there is
any change in the near future it will
be for a further advance. The con-
sumptive demand has been very good.
Fancy creamery is held at 29c for
tubs and 30c for prints; dairy grades
command 24c for No. 1 and 18c for
packing stock.

Cabbage—75c per doz.

Carrots—$1.50 per bbl.

Celery—18c per bunch for home
grown.

Chestnuts— 17c  per
York.

Citron—60c per doz.

Cocoanuts—$5 per bag of 90.

Cranberries—$10 per bbl. for Late
Blacks from Cape Cod. The market
is on the same basis as last week,
no quotable changes having taken
place. Supplies are fairly liberal, with
the demand about equal, and a firm
tone prevails.

Eggsi—There has been a general
advance of ic in all grades, due en-
tirely to the very good demand. What
fresh eggs are arriving are of fine
quality. Stocks of storage are de-
creasing very fast, and the market
is in a strong and healthy condition
at present prices. If there is any
change it will be for a further ad-
vance. Local dealers pay 25@20c on
track, holding candled fresh at 28c
and candled cold storage at 24c.

Grape Fruit—Florida commands $4
for 70s and 80s and $4.25 for 54s and
64s.

Grapes—Malagas command $4.50®
5 per keg, according to weight.

Honey—16¢ per tb. for white clov-
er and 15c for dark.

Lemons—The market is steady,
with unchanged quotations. Messina*
are in fair demand at $4.25 and Gali-
fomias are slow sale at $4.50.

Lettuce— Home grown hot house
fetches 10c per th.

Onions— Yellow Danvers and Red
and Yellow Globes are in ample sup-
ply at 65c per bu.

Oranges—Floridas, $3 per
Late Valencias, $$@5.25. There

is

tb. for New

box.
is

MICHIGAN TRADESMAN

very little late Valencia stock offered
and prices hold firm. Floridas are
being received in large quantities and
sell at comparatively low prices. New
Navals will be on the market in a
week or ten days, and reports indi-
cate that a good crop has been har-
vested.

Parsley—4c per doz. bunches.

Pickling Stock — White onions,
$2.25 per bu.

Potatoes— The local market ranges
around 6s@7oc per bu. Outside buy-
ing points are paying 50@55c. The
market is gradually losing the
strength which has characterized it
for the past two months. A careful
size-up of the situation does not in-
dicate any scarcity of stock at pres-
ent, nor any probabilities of an ad-
vance in the near future.

Poultry— Local dealers pay 8j£c
for fowls, 9i-£c for broilers and 8$4c
for spring ducks.

Quinces—$1.50 per bu.

Squash—ic per Ib. for Hubbard.

Sweet Potatoes—$3.50 per bbl. for
Jerseys and $2.25 for Virginias.

Spinach—60c per bu.

Veal—Dealers pay 4@5c for poor
and thin; 5@6c for fair to good; 6@
8c for good white Kkidney.

Nothing Doing Until December.

Bellaire, Nov. 10—'Would you
please take the trouble to give us
any information* you can regarding
the proposed changes in the rates of
the parcels post law and any other
information of benefit to the retail
dealer. If you have covered the sub-
ject in any issue of your paper please
send us a copy.

L. G. VanLiew & Co.

The Tradesman has published a
good many pages during the past
two or three years regarding the pro-
posed parcels post law and practically
every argument that can be made
against the measure has been ex-
ploited in these columns. There will
be nothing new in the matter until
Congress meets the first Monday in
December.  If President Roosevelt
should incorporate any recommenda-
tion for parcels post in his message
the subject will be reopened. If not,
there will probably be no further dis-
cussion of the matter until the 4th of
March, when the new Congress meets
in special session to receive and act
upon any suggestions President-Elect
Taft may have to make.

W. M. Fuller, a former harness
dealer at Fennville, has engaged to
travel, selling harness for Willard H.
Eldred, of Battle Creek.

The great difference between men
is more likely to be in perspiration
than in inspiration.

The Grocery Market.

Tea—There is no special movement
in the Japan tea market. The de-
mand is steady and prices range about
the same. Congous continue weak.
The demand for Ceylons is constantly
growing and each year in Ceylon
shows increased acreage of tea culti-
vation. Being a perennial in the hot
climate of that country, it is claimed,
with good reason, that it can be
grown and marketed with more profit
than the tea of other countries.

Coffee—Rio and Santos options
have been advanced 30 points. The
advance was doubtless caused by bull
manipulation and the natural taking
of profits by those short of the mar-
ket. The readjustment of the valori-
zation coffee loans has not yet been
accomplished, although there seems
no ground for doubt that the federal
government of Brazil will have to
stand behind the loans of the States.
Naturally this settlement will not re-
duce the enormous stock of coffee
still held over the market’'s head.
Business is still from hand-to-mouth
and is reasonably sure to continue to
be, whether general times are good
or bad, at least until the market is
relieved of the enormous valorization
stocks. Mild coffees are steady and
unchanged. Java and Mocha are in
moderate demand at ruling prices.

Canned Goods—While considerable
business has been done at compara-
tively low prices, quite a number of
packers are practically out of the
market, as they are holding their
goods at higher prices than the mar-
ket affords, in full confidence that it
will come up to their figure before
long. Corn continues very firm and
canners are apparently not very anx-
ious to make sales at present prices.
Peas are without animation. The
finer grades are firm, with medium
and low grades about steady. Pump-
kin and squash are selling well at
steady prices. California fruits of all
descriptions are quiet and, except on
the finer grades, prices seem to fav-
or the buyer. No quotable changes
are to be noted, but it is understood
that some sellers are shading quota-
tions more or less to effect quick
sales. Southern peaches are steady,
with a rather strong tone to the
market for pie grades on account of
the good demand. Gallon apples are
firm and packers are reluctant sell-
ers at present prices. Strawberries
and raspberries continue firm. The
market for all grades of salmon, with
the exception of pinks, has an up-
ward tendency. There is practically
none to be had from first hands and
jobbers’ supplies are not over-abun-
dant. Pink salmon is still some-
what depressed on account of the
large supplies.

Farinaceous Goods— Rolled oats
continue in the same notch as last
week. The strong position is still
maintained, as good oats for mill-
ing purposes are not very plentiful.

Rice—Fancy heads are well held,
there being no superabundance. Ja-
pans are weaker. The 1908 crop was a
large one, and it is thought that
prices on this grade will gradually
decline as receipts grow heavier.

Syrups and Molasses— Compound

(o]

syrup is in fair demand at unchang-
ed prices. Sugar syrup is active and
is absorbed as fast as made. Prices
show no change. New crop molasses
is gradually declining in price as the
receipts increase. The demand is
fair. Old molasses is about done.

Cheese—There is no change
the market prices and stocks
about the same as a year ago. The
market will probably remain un-
changed until the demand increases,
which it will probably do within two
or three weeks.

Provisions— Prices are unchanged
and the demand is very slow. This
condition, however, is entirely usual
for the season. Both pure -and com-
pound lard remain firm and unchang-
ed, being in normal consumptive de-
mand. Barrel pork remains* steady
and unchanged. Canned meats and
dried beef are dull and unchanged.
The present season is one of the
dullest for the year in provisions.

Fish—Cod, hake and haddock are
in fair demand at unchanged prices.
Salmon is moderately active at un-
changed prices. Sardines of all
grades, domestic, French, Norwegian,
etc., are unchanged and quiet. Every-
thing points to a maintenance of the
present prices on domestic sardines,
as the Maine Mercantile Co., which
controls the situation, is storing all
of its surplus. Norway mackerel, es-
pecially the small sizes, show a de-
cline of about $1 per barrel for the
week. The reason seems to be that
the bulk of the new Norways are
small, about the size of the Irish, in
fact. This brings them into, direct
competition with Irish, which are
nearly if not quite as good, and are
$2 or $3 per barrel cheaper. The
general demand for mackerel is fair.

in
are

Butter, Eggs, Poultry, Beans and Po-
tatoes a* Buffalo.

Buffalo, Nov. 11—Creamery, fresh,
25@29c; dairy fresh, 20(0)270; poor
to common, 15(0)200.

Eggs— Strictly fresh, candled, 30®
32c; cold storage, 23@24c.

Live Poultry — Fowls,
ducks, n®i2c; geese,
9c; springs, ii@I2c.

Dressed Poultry—Fowls, n@i3c;
springs, 12@i4c; old cox, 9@ioc.

Beans—New Marrow, hand-picked,
$2.40@2.50; medium, hand-picked,
$2-35@2-40; pea, hand-picked, $2.35®
2.40; red kidney, hand-picked, $2.15®
2.20; white kidney, hand-picked, $2.50
@2.65.

Potatoes— New, 70@75c per bu.

Rea & Witzig.

io@iic;
10c; old cox,

A South Division street man re-
cently found a large hornets’ nest
which was apparently unoccupied,
and he hung it over the bar in his
saloon, where it attracted much atten-
tion. As it warmed up it gave evi-
dence that the original owners were
still in possession. They came out
in large numbers to survey the situa-
tion, and every man in the place was
given a sample of what a hornet can
do. For several minutes a circus was
on in that saloon until the big nest
was thrown into the street and the
hornets chilled into a more peaceful
condition.
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Value of Postal Sub-Station To Gro-
cery Store.

In all cities of a fair size one wall
find scattered in convenient places
United States postoffice sub-stations,
which really are miniature postoffices.
These sub-stations are generally lo-
cated in grocery or drug stores, and
the proprietor is the postmaster as
well as postal, registry and money-

order clerk. The compensation is us-

ually $ioo per annum,

I found one of these sub-stations
in the smaller one of two grocery
stores located on opposite corners. |
had often wondered why the larger
store had not secured the station,
and | questioned the proprietor.

“Nothing in it,” he replied emphati-
cally. “The $ioo per year wouldn’t
pay for the trouble of handing out
stamps.”

“Don’t you think it would be a
source of increasing your sales?” |
questioned. “People would come to
you for postage, see some article of
food that looked tempting and buy it
You would not have made this sale
but for your sub-station.”

“That sounds well,” he replied. “I
have my regular patronage, and the
few others who might come in for
postage would not increase my sales
any.”

I left him and went across the
street to the store where the sub-
station was located. The proprietor
was registering a letter for a lady
when | entered. His clerk was serv-
ing another lady.

The lady got her registry rece:pt
and started for the door. She had
nearly reached it, when she stopped
suddenly and inspected a bushel of
apples that stood on the floor. They
were nice red apples, and clean. She
enquired the price, expressed sur-
prise because it was low, and ordered
a bushel.

| bought a cigar from a clean case
and put the matter of the sub-station
up to the proprietor.

“Why, 1I'd make a fight before I'd
give it up,” he declared vigorously.
“1 spoke for it when it was first men-
tioned that we were to have one up
here, but Blank across the way had
the largest store, and it was offered
to him. He refused it; why, | don't
know. | got it, and I've had it for
a year and a half now. From the
very first day we've kept account of
every sale that was made through the
influence of the postal services alone.
You see, | keep my place and goods
clean and | keep all my stuff where
it can be seen. In the first year I
sold over $600 worth of goods to peo-
ple who came for postal service only
and then purchased something that
looked good to them. In the last
half year | have sold nearly $400
worth in the same way, and besides |
have made many steady patrons of
those to whom | first sold goods in
this manner. | have two wagons out
now; | had only one when | took the
sub-station. You saw how it was
when you came in. To-day is the
first time I've ever seen that woman
to whom | sold those apples. She
lives over the river and is visiting
near here. She told me that she had
forgotten to register her letter at the
postoffice and was so glad when she
learned that there was a sub-station
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near her friend’'s home. | sold her a
bushel of apples. You bet a sub-
station pays, and if Uncle Sam cut off
that $100 a year I'd hang on to the
station anyway.”

Moral— If Uncle Sam offers you a
sub-station, “take it quick!”— George
F. Wilson in Brains.

Doings in Other Cities.
Written for the Tradesman.

J. H. Prost, of Chicago, was in
Lansing recently with a view to giv-
ing advice on beautifying the city.
Addressing the Civic Improvement
Committee he said: “You really have
nothing in the way of parks at all. In
a city of this size, in such prosperi-
ty, you ought to have an annual fund
of $0,000 to be used in improve-
ments.” This took some of the peo-
ple’s breath away. Then, getting
down to plans for the immediate fu-
ture, he assured the Committee that
for $5.000 the two city parks and the
Pennsylvania boulevard might be
converted into beauty spots. Such a
start will, doubtless, be made in the
spring, provided the Council will per-
mit the sum stated to be included in
the annual budget.

The Record of Traverse City is it-
erating and reiterating the urgent
need of cleaning up the banks of the
Boardman River, which are now an
unsightly and unsanitary dumping
ground and which threaten the city
with pestilence.

Muskegon is growing as a celery
shipping point, the number of boxes
sent out this year being close to

250,000, or 75,000 more than last year.

The average price for the summer
has been about 30 cents a box, so
that Muskegon growers have realiz-

ed about $75.000 for their season's
work.
The Central delivery system has

been put in operation by the mer-
chants of Howell.

Benton Harbor had a municipal po-
tato patch this year, the yield being
fifteen bushels. It is said that next
spring the city will plant radishes
lettuce, cucumbers, etc. Mayor Seitz
is thinking of establishing an agricul-
tural department.

After four years of efficient service
Rev. Caroline Bartlett Crane has re-
signed her position as head of the
Charities Organization Department of
the Woman’s Civic Improvement
League of Kalamazoo. Mrs. James
Lucas succeeds her.

Almond Griffen.

Weakness of the Bonus System.~

Saginew has adopted the policy of
giving bonuses to new industries. The
policy may be wise. There is a dif-
ference of opinion along that line. In
Bay City we once gave bonuses to
a few concerns but they never pan-
ned out satisfactorily. The present
policy of the Board of Trade is to
lend encouragement to new factories,
to assist them in getting sites, but
it has not a dollar in cash to give to
them.

The Merchants’ and Manufacturers’
Association in Saginaw has done a
good work for Saginaw. It has in-
duced a few institutions to locate
there, some of which have not been
successes and some have been.

The Dudley Butter Co., which re-
cently quit business, was one of
them. The Rainier Motor Car Co.,
which more recently went into the
hands of a receiver, was another. The
latter was on the point of being aid-
ed by Saginaw men and the drastic
step taken by Eastern creditors, it is
claimed in Saginaw, was unnecessary.
The creditors took a contrary view
and the company is now embarrassed.

This action, following the election
of Mr. Taft, is in no way a political
move, yet it is unfortunate. We of
Bay City can realize that a blow to
any Saginaw industry is felt in one
way or another by Bay City, and
vice-versa, because these cities are
more or less closely associated with
each other in a commercial and man-
ufacturing way. They help form the
Saginaw Valley, and anything that
assists in building up the Valley is
of vital interest to both cities.—Bay
City Times.

The best work shoes

bear the MAYER Trade Mark

The Consumers Lighting

System is the modern sys- .

tém of lighting for progressive mer
chants who want a well lighted store or
residence. The Hollow-wire nghtmg
System that is simple, safe and eco-
nonrcal. Let us quote you on our No. 18
Inverted Arc which develops 1000candle
power. Consumers Lighting Co.,
Grand Rapids, Mich.
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Dandelion Vegetable Butter Color

A perfectly Pure Vegetable Butter Color,
and oneé that complies with the pure
food laws of every State, and
of the United States.

Manufactured by W e'ls & Richardson Co
Burlington, Vt.

POST
TOASTIES

The "Supreme Hit” of the
Corn Flake Foods —
"The Taste Lingers.”

Postum Cereal Co., Ltd. Battle Creek, Micb

100% Better Light

At Half the Cost

are the results you get
from the Hanson Gaso- .
line Lighting System.

It has taken 12years_ of
constant scientific_build-
{g%to produce this sys-

Write for descriptive
catalogue.

American Gas
Machine Co.
Albert Lea, Minn.

Light Economy

i Yourllghtmgnexpenses can_be moat effect
ively reduced by using superior lighting sys-
tems. The Improved Swem Gas System not
only costs less to operate but gives a clearer
and brighter light. "Write us.

SWEM GAS MACHINE CO. Waterloo, la.

Start a Checking Account in Gand Rapids
The Clearing House for Western Michigan

Our checking accounts are looked after by officers with years
of experience who know how to care for your interests and
will welcome your business if it be a small one in the begin-
ning. Writteusatonce. jtjtjrjtjtjt.jtjtjt
'I1/ Per Cent. Interest Paid on Yearly
Savings Certificates of Deposit

Interest paid on Savings Books after 3 months.
The oldest Savings Bank in West Michigan.

CHAS. W. GARFIELD, President

DANA B. SHEDD, Assistant to President

ORSON A. BALL, Vice President

FRANK S. COLEMAN, Cashier

ARTHUR M. GODW IN, Asst. Cashier

DIRECTORS

CHARLES W. GAREL1ELD President

ORSON A. BALL, Vice President
Judson Grocer Co.

N. FRED AVERY,

Pres. Worden Grocer Co.
THOMAS M. PECK, Peck Drug Co.
FRANK E. LEONARD.

H. Leonard & Sons
GEORGE G. WHITWORTH,

Treas. Berkey & Gay Furniture Co.
AARON BREWER, Capitalist and Farmer

LESTER J. RINDGE,
Rindge-Kaimbach-Logie & Co.
WILLIAM H. GILBERT,
Real Estate and Loans
GEO. M. EDISON,
Capitalist
WILLIAM ALDEN SMITH,
United States Senator
FRANK JEWELL,
Clark Iron Co.
ROGER W. BUTTERFIELD,
Butterfield & Keeney, Attorneys

WE SOLICIT THE ACCOUNTS OF BANKS AND BANKERS
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Work Planned by an Indiana Asso-
ciation.

Evansville, Ind., Nov. io—Mem-
bers of the Evansville Business As-
sociation will gather in special meet-
ing on Nov. 13 to discuss the rec-
ommendations of their Committee
on City Affairs with reference to the
appeal of the Merchants’ Association
of Indianapolis for radical changes in
State laws.

The Indianapolis Association has
adopted a platform of changes that
it would like to see enacted by the
next Indiana Legislature. One of
these, and probably the most impor-
tant, as affecting the citizenship of
the entire State, relates to the man-
ner of selecting juries in all civil
trials. The juries are chosen by lot
now. The new plan is to have them
designated by the courts. The mer-
chants believe that too much par-
tiality has been used against business
interests in the selection of juries, es-
pecially in tort or damage cases.

Another recommendation is that
the grand juries of every county shall
be required to submit to the Govern-
or reports on questions which have
been investigated by such bodies, so
that the Governor may continue the
investigations further or require the
Legislature to investigate them.

Auditing of all county and city fi-
nances on a more exact basis is de-
manded.

Secretary Dixon  suggests  the
adoption in Evansville of the real
estate sales plan for securing factor-
ies used in Vincennes, Indianapolis
and Anderson with success. The plan
is to take up a tract, devote a part
of it to a factory, and plat the rest
for sale as business lots.

Secretary Dixon said he had en-
quiries from thee companies who
want a new location, all of them man-
ufacturing iron and steel products.
One is a steel factory that will start
with a $10,000 monthly payroll.

Weather Observer A1 A. Brand’s
address on the Weather Bureau and
its work will be heard at the special
meeting a week from Friday. The
directors have assigned the follow-
ing subjects for monthly addresses
and discussions: December, “Pleas-
ureville,” W. G. Archer; January, “A
Coliseum,” J. R. Ferguson; Febru-
ary, “Transportation,” P. H. Con-
roy; March, “Manual Training,” A.
C. Roseneranz; April, “Banking and
Finance,” Henry Reis; May, “Good
Roads,” N. W. Bryant; June, “Con-
servation of National Resources,” by
a representative of the Federal Gov-
ernment.

Is It Worth While To Worship
Wealth?

Not long ago my attention was at-
tracted to a man and his family on
one of the Great Lakes’ pleasure
steamers. Tn the business world the
man himself would have been de-
scribed as “distinguished” in appear-
ance. He was of smooth face, iron
gray hair, andi combined a figure
powerful with the rotundity that
comes- of mature age and good feed-
ing.

That night on deck the old man
came up. sat down, and began 3
conversation upon fishing. He told
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me that his fishing season began
with the first open trout waters in
the North and ended somewhere in
the Gulf of Mexico or on the Pacific
coast just in time for him to start
again for Northern waters.

He had earned his first dollar as a
barefoot boy on a farm. When he
left the farm he went to work in a
coal mine in the Middle West, do-

ing a mere laborer's work. But
working as he did, he gained a
knowledge of practical mine work-

ing. He was advanced in his work
until the time came that he could
save money, and when through pinch-
ing and saving he had a sum that
promised investment returns which
he turned into merchandising, of
which he knew nothing, the venture
was a failure, and he returned to
mine work anew.

He had made friends, however, and
several years later he thought he had
discovered some promising coal lands
that could be bought for a fraction-
of their probable value. But he had
no money. He went to friends who
listened to him. He secured several
thousand dollars, mortgaged every-
thing he had, and made the purchase
of the lands. He had some sons old
enough to be of value in the work,
and, beginning with the experimental
tests of the coal lands, he told me
that for sixteen years he had work-
ed every day in those years an aver-
age of fourteen hours a day.

“l didn't know what it was to sit
down in my own house and take full
time for a meal,” he told me, as if
proud of the accomplishment. Most
of all, however, was his satisfaction
over never having lost a day in those
sixteen long years of his compara-
tive youth.

“Sundays, Christmas day, Thanks-
giving, Fourth of July—none of them
meant anything but the old rounds
of hard, exacting work.”

“But are you sure that in never
losing a day in sixteen years you
may have lost a whole lot of days?”
| asked. “For example, if you were
to live your life over again, with a
knowledge of your past experiences,
would you do as you have done?”

“Distinctly so,” he declared, turning
his seamed face full into mine. “But
I could work much more intelligently
than | did the first time—I1 could
have worked harder and made more
ymoney than I did.”

" Money—always money! It was his
only standard of measurement.
Charles O. Smith.

Not Looking For a Fee.

Oscar Hammerstein, at a theatrical
dinner in New York, told some rem-
iniscences of theatrical deadheads.

“Then there was Blank,” said Mr.
Hammerstein.  “Blank’s impudence
was second only to that of a waiter
| heard about the other day.

“‘Look here, waiter,” said a guest;
‘this fish is not cooked properly.’

“‘l know it, sir,’ said the waiter;
‘but you told me it was for your
wife.’

“‘Well, what of that?’ asked, the
surprised guest.

“‘Why," said the waiter, ‘I knew
that if the lady was your wife she
couldn’'t be very particular.””

We Have Been
Growing

For Twenty=five Years

Below we show the latest product
This

our enlarged shoe factory where,

of our growth. is a cut of

with increased facilities and

modern equipment, we are turn-

ing out
Men’s and Boys’ Shoes

In

Welts, Standard Screw
and McKay

We are old enough to be ripe with
experience, and young enough to
be ambitious for further progress.
If you haven’t had an opportunity
to see our line, write us and we

will have our salesman call.

GROW WITH US

HIRTH=KRAUSE CO.
Grand Rapids, Mich.
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A PIONEER TRADE SEEKER.

One day in the spring of 1842 a
Philadelphia physician left his home
town, accompanied by a son and a
daughter, and, going to New York
and up the Hudson to Albany, they
took passage on an Erie Canal packet
boat for Buffalo, stopping at every
important city and village along the
waterway. After a day or two in
Buffalo they shipped on the old
steamboat Champion for Detroit. A
few days were passed in that city
and then, in a carriage drawn by a
pair of horses, they drove out the
“Chicago Road,” now known as
Michigan avenue, to the “Little-City-
on-Stilts,” as Chicago was then fa-
miliarly designated. And after a rest
of a week the journey was resumed,
to end at Galena-on-the-Mississippi.

After two or three days there the
horses and carriage were disposed of
and father, son and daughter made a
slow and delightful steamboat trip
down the Mississippi to Cairo, stop-
ping for a day or so at each im-
portant point; and then the journey
continued up the Ohio River in the
same social and deliberate way to
Pittsburgh; up the Monongahela and
Youghiogheny to Connellsville, and so
over the mountains to Cumberland,
Md., thence to Washington, Balti-
more and back to the Quaker City.

Nearly five months had been re-
quired to cover this itinerary and,
barring sand storms from New Buf-
falo to Chicago and wind storms and
prairie fires now and then across the
State of lllinois, the experience was
delightful. At each place visited the
doctor and his children were the re-
cipients of social attentions, there be-
ing among their hosts on many oc-
casions Indian braves and their fami-
lies. It was a matchless opportunity
to learn as to the resources of the
then frontier; to see accurately as to
the prospects of the many cities in
embryo and gain a correct impression
as to climatic conditions and as to
the quality of the pioneers who were
settling in the new country.
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Upon the doctor’'s return home his
professional brethren and his business
and social neighbors were entertained
by the hour with rehearsals of inci-
dents and experiences during the trip,
and the more they heard the more
curious they became as to the pur-
pose of the journey. True, they were
given plainly to understand that it
was largely social and there was no
guestion whatever as to the pleas-
ure experienced by the travelers; the
broad and comprehensive acquaint-
ance they had acquired as to the
country, 'the people and the business
“Out West.” They could see, also,
that the participants had been bene-
fited physically by the unique outing
to a very pronounced degree.

At last One of the neighbors, un-
able longer to check his inquisitive-
ness, asked point blank, “Now, tell
me, Doc., why you made that circuit.
Tell me squarely.”

And so Dr. Jayne, even then widely
known as a manufacturer of proprie-
tary medicines, frankly explained that
it was done in an effort to extend his
trade.

“Did your sales amount to enough
to cover expenses?” eagerly enquired
the neighbor.

Dr. Jayne’s answer was that he
not only did not make a single sale,
but that he did not solicit trade in a
single instance, “and, moreover, | do
not believe that 5 per cent, of the
people | met connected the Dr.
Jayne they were talking to with the
well-known Jayne’s preparations,” he
concluded.

The neighbor allowed that he
could not comprehend the efficacy of
such an effort to build up one’s busi-
ness, at which the Doctor offered
to lay a small wager that within a
year his business in the territory he
had covered would increase over 100
per cent. And it is said that the
neighbor wisely refrained from ac-
cepting the bet and lived long enough
to see the Doctor’s optimism much
more than verified.

It is likely that this narrative tells
of the first specific trade extension
excursion ever recorded in the United
States, and it shows also that for a
merchant or manufacturer to visit
personally the sections and commu-
nities where he does business and
wishes to extend the same is good
business; also that it is good busi-
ness for such a traveler to make his
visits very largely, if not entirely, a
social, pleasure-seeking and informa-
tion-seeking affair.

To-day trade extension excursions
are quite common. For example,
the presence just now in the Orient
of a representative group of Chicago
business men indicates the extent to
which such an enterprise may be car-
ried, and the truly enthusiastic and
cordial manner in which the visitors
are being received is conclusive evi-
dence that the venture will pay the
investors.

Trade extension excursions are sure
to prove profitable if they are not
overdone. That is to say, if the vis-
itors are not too profuse and too in-
sistent in their distribution of me-
mentoes and in their further distribu-
tion of implied solicitations. The chief

danger of lessening the desired effect
on such occasions is in overdoing the
cordiality, the slap-on-the-shoulder
and how-are-you-old-fellow business.
And yet this danger does not exist
for the man who is really in earnest
and sincere in his pleasure. It is only
those who are putting up a bluff that
tumble into the pitfall.

New York merchants and manufac-
turers and similar tradesmen an!
producers in all the large commer-
cial and industrial centers conduct in
their own ways trade extension
excursions. There is nothing espe-
cially new or novel about the thing
except as it relates in each instance
to an individual town and the terri-
tory it seeks to cover. And in each
instance it is a good or a poor propo-
sition according to the way in which
it is carried out.

For example, the business men of
a city of considerable size and enti-
tled almost to be called an Eastern
city organized and carried out a trade
extension trip which was a dire fail-
ure for two reasons: During the three
days itinerary stops were made only
at places of two or three thousand
population and upward, and at these
places stops of three to four hours
were made. The visits were too
long, the smaller towns felt the neg-
lect shown them and, to cap the cli-
max, there was an inexhaustible sup-
ply of commissary supplies contained
in bottles, so that confusion, chagrin
and boisterous violence were prom-
inent features of the enterprise.

Probably the most cleverly planned
and most skillfully conducted trade
extension excursion the world has
ever witnessed is now under way, be-
gun several months ago under the
command of Rear Admiral Evans and
at present in Chinese waters under
the command of Admiral Sperry.
Every one of the thousands of Amer-
ican jackies in the United States
naval fleet is contributing, by his in-
dividuality, by his careful observance
of discipline, by his unqualified loy-
alty to his country and his cordial
companionship among the peoples of
other lands, toward advancing the
commercial, industrial, political and
educational progress of America.

And every officer in the Navy
proper and in the ilaval Depart-
ment, proud of the record that is
being made, realizes the fact that as
a Prosperity Special the world has
never seen anything at all compara-
ble to the around-the-world voyage
which is to end in New York harbor
within the next two months; and in
their full appreciation of this fact
they unite in declaring that it is not
only a Prosperity Special but a Peace
Special.

KEYNOTE OF THE FUTURE.

“Business men shall know that
they are to conform to the laws upon
the statute books and that no favors
are to be expected for those who
break the laws. This shall, be so that
the men who conduct a legitimate
business may understand that the
Government is back of them, and
does not intend to do anything to in-
terfere with their legitimate advance-
ment.”
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The above extract from a speech
made by President-elect Taft to the
Commercial Club of Cincinnati, last
Thursday evening, may be taken as
a keynote for the forthcoming ad-
ministration. It is an outspoken
statement of a position which will
commend itself as fair to every in-
terest and one with which honest
men will find no fault. It is the spir-
it of American government and in-
stitutions to deal justly and impar-
tially with all citizens. When it can
be so worked that favors are extend-
ed to a few and withheld from oth-
ers, when competition can no longer
compete and when any man engaged
in a legitimate undertaking can say
or show that he does not have a fair
chance, then it is the bounden duty
of the law to assert itself in the in-
terests of all the people and that is
the basis of the anti-trust, railroad
rate and other similar legislation.
That is the best government which
provides the greatest good for the
greatest number.

With these rules and their enforce-,
ment no thoroughly honest business
man can find fault or complain. It
is an old saying that competition is
the life of trade, the life that monop-
oly seeks to crush out and destroy.
The difference in business ability and
good business methods, the difference
in energy and enterprise will mark
the difference between the success
of those engaged in the struggle. No-
body desires to change these immut-
able laws. What they wish to do is
to prevent the enactment of any
statute or the protection of any cus-
tom which will extend any favor to a
concern because it is big and with-
hold it from another because it is
little. The temper of the people is
such that if proper rules and regula-
tions are not established and en-
forced, violence may be done by the
voters to perfectly legitimate and de-
fensible enterprises. The surest way
to prevent the growth of socialism
in this country is to show that there
is no need for what it advocates and
that everybody is having a fair
chance, which is all anybody can ask.
Mr. Taft’'s speech at Cincinnati puts
it in a nut-shell.

The experience of the past season
shows that if the big automobiles are
allowed to travel the highways at the
speed their drivers desire, something
must be done to keep, down the dust.
The clouds that they leave in the
rear as they whirl over the country
roads in a dry time are unendurable,
and on the improved highways they
are doing great damage. In some lo-
calities oil and a preparation called
tarvia have proved the most satisfac-
tory of the various materials experi-
mented with, and of the two tarvia is
commonly regarded as the more suc-
cessful. During the auto-car tests in
Belgium last year the entire circuit
was treated with tar, and this proc-
ess of dust elimination proved satis-
factory to the automobilists. The cov-
ering was not permanent enough,
however, to warrant the expense of
treating all roads in that manner.

Many a man’'s failure has been

spoiled by -his wife’s success.
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SET THE BALL ROLLING.

A recently published illustrated ar-
ticle in reference to the proposed deep
waterway across the Lower Peninsu-
la of Michigan presented, among
others, the portrait of Capt. G. W.
Bunker and credited the gentleman
with being the “engineer in charge.”

Mr. Bunker is a competent engi-
neer and has had many years of ex-
perience as superintendent of river
improvement.  Moreover, he is at
present most sincerely interested in
the deep waterway across Michigan,
but it is probable that the absurdity
of assigning to him the work of build-
ing the canal in question strikes no
man more forcibly than it does him-
self.

In th*e ordinary course of events it
is not at all likely that an “engineer
in charge” will be required on this
work for at least three or four years.
This is partly because the preliminary
educational work of the Grand-Sagi-
naw Valleys Deep Waterway Asso-
ciation can not possibly jbe com-
pleted within less than three years’
time, and after this is done several
years of a convincing, rational and
diplomatic campaign will be required
to develop the necessary public inter-
est and faith which must exist before
needed State legislation can be se-
cured.

It is well at the outset to appreci-
ate the fact that, while the judgment
and recommendations of such an en-
gineer as Lyman E. Cooley are reas-
suring and valuable, as to the feasi-
bility of the proposed route, the
problem must be brought at the last
analysis to the point where the gen-
tlemen of the Engineer Corps of the
United States Army are convinced
and will advocate the enterprise.

Of course, it will take years of
time to realize what is now only a
strongly authorized faith. All large
public welfare projects, such as the
reforestation of pine barrens, the
care of standing timber, the irriga-
tion of vast areas of arid land, the
construction of a National__system of
deep inland waterways—all are mat-
ters requiring extended periods of
time to bring about their perfection
and their co-ordinate values.

Even lesser enterprises, such as the
establishment of grade crossings, of
far-reaching systems of telegraph
and telephonic communications, the
handling of ballots and election re-
turns, the creation and enforcement
of many kinds of legislation, do not
materialize until after years of study,
argument and pleadings on the part
of a few pioneers.

Somebody must make the begin-
nings.

Where would the State of Michi-
gan be to-day and, indeed, all of the
commonwealths bordering on the
Great Lakes, had our forefathers,
after putting in the tiny lock at Sault
Ste. Marie, rested content and with-
out other ambitions forever after?

There would be no great break-
waters at Buffalo, Cleveland, Mil-
waukee, Chicago or Duluth; the haz-
ardous passage at the Lime-Kiln
Crossing would still be an almost
fatal obstacle; there would be no
ship canal at the St. Clair Flats; the
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lighthouses would have remained in-
frequent and inadequate; the Wau-
goschance, the Spectacle Reef and the
Stannard’s Rock beacons, and many
others at present saving their cost
each year in the preservation of lives
and property, would not be on duty
and the Great Lakes—the greatest
inland waterway on the globe—would
have remained picturesque preserves
for the hunter, the trapper and the
amateur sportsman.

And it is primarily due to the fact
that dreamers and “cranks” were as
much in evidence fifty years ago as
they are to-day that scores of pros-
perous and enterprising cities are
along the shores of the Great Lakes
to-day; that the wondrous and price-
less stores of undeveloped wealth in
the Lakes country have been uncov-
ered and marketed and are still be-
ing revealed and sent to all parts of
all the continents.

And so never mind if years and
years of effort are necessary in the
present instance. Know that the ob-
ject of to-day’s effort will surely be
compassed in the not far distant fu-
ture and find satisfaction and glory
in the thought that you are number-
ed among the dreamers who set the
ball a rolling.

THE UNION BOOMERANG.

Two years ago Boss Gompers de-
clared war on Congressman Little-
field, of Maine, and sent fifty spell-
binders into his district for the pur-
pose of defeating him for re-election.
In spite of the gorilla attack which
he had to meet at the hands of the
archanarchists and traitors, Mr. Lit-
tlefield was returned to Congress
with a larger majority than ever be
fore.

This year Boss Gompers arrayed
his forces against Congressman Can-
non and sent ioo spellbinders into his
territory to work disaster to Mr. Can-
non in the election, but he was chos-
en by a.larger majority than in any
previous contest.

Edwin Denby, who has represented
Detroit in Congress with signal abil-
ity for several years, was opposed by
Boss Gompers and his gang because
he stood for the open shop and ran
on an open shop platform. His oppo-
nent was the International President
of the Street Railway union and mon-
ey and men were poured into the
Detroit district in unstinted measure
by Boss Gompers. Mr. Denby was
re-elected by an increased majority.

In this connection it is hardly nec-
essary to mention the battle Boss
Gompers waged on Mr. Taft and the
underhanded methods and disreputa-
ble tactics he introduced and carried
into execution to accomplish his pur-
pose. The usual result ensued. Mr.
Taft will, in all human probability, be
our President for the next eight years
and Gompers will continue to fume
and plot treason and defy courts the
same as he has in the past. Experi-
ence has demonstrated the fact that
no decent workingman will follow
him; that his influence as a political
leader has vanished in thin air and
that any statement he may make a3
to his ability to deliver the labor vote
is purely braggadocio.

Fresh
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Made at
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Style Revealings as to Which Way
Wind Blows.

And now we see in store windows
little devil collars. And 'n faith they
are little devils. They are scolloped
all around, there being a point in
front and back, with two intermedi-
ate ones, and those in front and on
the shoulders are ornamented with
dingle-dangles, which may be single,
double or triplicate. The collars are
gored to fit the shape of the wear-
er's neck, being boned at each seam.
Some of the models have the bon-
ing concealed, so that the collar may
be worn with either side out. In case
they are reversible they have black
satin on one side and red on the
other. If not thus put together they
are made of black satin and piped with
red. In either style they have the
pendants to give them cuteness. De-
signed principally as a dress acces-
sory, they still possess the element
of utility, as, being very high in the
neck and of such ample proportions
over the shoulders, they may be
worn for warmth with a diaphanous
yoke. 'Tis supposed that the sugges-
tion for this distinctly new idea in
neckfixin's comes from the play nam-
ed “The Devil,” which has been
holding the boards so long in New
York, with four companies “on the
road” with it, albeit none of the
characters in the play wear anything
at all resembling the neckwear de-
scribed. As the collar is “catchy,”
and not so very expensive to buy
outright or to construct in the pri-
vacy of one’s own little sewing room,
it is quite likely that, unfortunately,
the style will “run itself into the
ground, “like so many of its ilk. |
forgot to particularize that, in case
the collar is unlined, it is piped with
the red satin. In order to be present-
able the fit of the accessory must be
without a flaw: also that a row of
large button-moulds covered with
black satin form embellishment up
and down the front, the number of
buttons regulated by the length of
the collar from neck to point where
dingle-dangles are attached.

One of the trade journals came
out recently with an exceedingly at-
tractive front cover illustrative of
this new “Devil” collar. The girl
wearing it on the cover had a roguish
eye and fun lurked in the corner of
her mouth. Her hair was dressed
plainly, befitting the lines of the col-
lar—parted and tossed up with care-
less grace in the back. The collar
was worn over a white lingerie waist
in the picture, which had a lurid
background, with smoke curling all
around. Four little devils were whis-
pering to the pretty maiden, which
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may account for that mischievous
look in the corner of her eye. On
ithe heads of the quartette of imps
iwas the regulation Mephisto horned
|hood of red as seen in “Faust,” but
|here terminating in a collar shaped
Imuch like the one on the neck of the
ihandsome girl on the cover.

A new auto opera hood' just on
ithe market will doubtless appeal to
imany. It is furnished with a reed
foundation. The covering is taffeta
in any desired evening shade, cover-
ed with»innumerable puffings of white
chiffon, and around the edge are tiny
roses and fine foliage. Other small
flowers may be substituted if desired.
The hood ties with ribbon or silk
cord in a tint to match the founda-
tion, and it is large enough not to
disarrange the amplitudinosity of the
coiffure of the fair automobilist.

Hats Diminishing in Size.

As predicted earlier in the season
women’s hats are growing smailer,
for which the saints be praised is
voiced by more than one feminine
who has patiently worn the outland-
ish cartwheel that held comfort for
neither herself nor her right or left
hand neighbor.

A big hat should not be worn in
an auto, unless the owner is on her
way to attend some function where
a large one is required or permissi-
ble. In such a case it has often been
very amusing to see half a dozen
young ladies trigged out, in the
height of the season of the mam-
moth chapeaux, with millinery that
was convenient for the girl sitting
with the chauffeur, and the one sit-
ting in the middle of the back seat,
and the two sitting alone in the ton-
eau, but death—or torture that
amounted to it—for the two outside
girls in the back seat, who were ob-
liged to lean way out and slope their
hats at an angle of 45 degrees!

But the monstrosities of Ma-
dame Milliner have had their fling
for the nonce and now more sensi-
ble headgear will be welcomed by
jwaiting optics.

The turban shapes are becoming to
a great many types of beauty—and
non-beauty—and will be hailed with
joy unfeigned by women who would
like to be sensible, but who have not
dared to assert their preference in
face of the crying-down they were
doomed to receive in the shops.

A new shape in turbans is the
“Empress of China,” which is seen
in the window displays of the best
stores. It gets its name, declares
good authority, from the cap of a
Chinese official—the mandarin. This
hat is of quite good size, nearly round
in shape, and tipped over the face.

The crown is, as the name would in-
fer, on the dome order. The frame
is generally covered with black vel-
vet, which is laid in ridges extending
from the edge to the center of the
crown. There is absolutely no trim-
ming on the hat, the ridges advert-
ed to being all that is necessary in
this direction, with the exception of
the addition of a long generous white
heron aigrette. This is so placed as
to stand up fiercely in the air, giving
a commanding military appearance.
A meek little body must not attempt
this dashing, this stunning style. It
would be entirely out of place on the
head of a small bony person.

The wvulture plumes, also plumes
manufactured from other feathers in
imitation of the plumage of this ra-
pacious bird, are very fashionable for
trimming the diminutive “Georgette”
hat.

Willow Plumes.

Any one \who can compass the pur-
chase of the incomparable willow
plumes, or who already has these
magnificent things in possession, is,
indeed, the child of good luck, for
there is nothing better to be had. In
New York, as well as all over the
land, they take with the highest class
trade. Anything so beautiful as
these long softly-swaying feathers
can not but appeal to the most re-
fined taste. There is nothing of the
common about these hand-made or-
naments—a duchess may be proud to
have them wave from her hat.

Fur enters largely into the forma-
tion of hats. Sometimes the entire
hat is of the skin of some animal,
often the decoration includes only a
rich tail or two, in conjunction with
velvet or silk or lace. The use of
fur with lace seems no longer in-
congruous, as at first, we having
gradually become accustomed to the
inconsistent combination.

Hats for Christmas Offerings.

An elegant hat is a Yuletide gift
not to be lightly valued, and many
a mother with an eye to the main
chance is anticipating Christmas and
presenting her dear daughter now
with a more expensive hat than she
would ordinarily purchase for her.

Linen Collars Still in Demand.

The tailored waists that are such
a favorite wijth the “tailored girl'*call
for collars of linen and these were
certainly never prettier than now.
Any taste may be satisfied, for they
come in every range from a turn-
over with severely-plain hemstitched
edges to an elaborately-embroidered
all-over design in geometrical figures
or graceful flowers, leaves or vines,
or a combination of all three. There
is nothing for the neck that can ex-
cel these linen collars for neatness
and effectiveness.

Gibson Stocks.

Some of the Gibson collars seen
in the window exhibits are of Irish
crochet with a tie of narrow coiored
ribbon ending in half a dozen or so
ends, each of which finishes with a
small wudge of ribbon. Other lace
collars have a frill of the lace (either
full or scant) sewed on at the lower
edge, the seam being concealed by
the tie. Occasionally the lace is just
plain mesh and then medallions are
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set on at intervals. The lower part
of these collars may be in. so-called
bib effect, ending in a point front and
back, resembling the described “Dev-
il” collar in this respect, only there
are no points on the shoulders. The
“bib” is usually of plain net, edged
with lace. On this affair the bow is
a small one, contenting itself with a
narrow .ruffle of lace on the ends.
With this kind of neckwear is seen,
almost invariably, the full ruche at
the top of the collar, which gives the
wearer such a choked or sore-throaty
aspect. And who wants to look chok-
ed or sore-throat}'’? Those who have
no craving to present this appearance
eschew the big ruff up under the chin
but throw a sop to Dame Fashion by
showing a narrower ruching.* There
certainly never was observed in store
windows such a snappy lot of stocks.
The women seem to have gone stock,
staring mad.

Everything Directoire in Coats.

I saw the most fetching coat on
the street last Thursday. It was
worn by a tall blond with a medium-
large drooping-brimmed hat made up
in a warm purple. The coat was a
mode shade, and was slashed in va-
rious places almost to the waist ac-
cording to the smart approved Di-
rectoire demands. There was a
springiness to the walk of this mod-
ern goddess that distinctly betokened
freedom from French-heel abomina-
tions, and the brisk walk and the
breeze together flipped out the flaps
of the coat in a decidedly charming
manner. Somehow you received the
impression of Diana flying through
the forest—not burned over Michigan
forest, however! The coat came to
within the neighborhood of six inches
of the hem of the dress, and it fitted
“as if she had been melted and pour-
ed into it,” as | heard one gentleman
remark who was watching this young
American goddess. Her escort, al-
so, was faultlessly clad, and looked
proud of his companion and the un-
disguised admiration she was excit-
ing, for everybody turned and gazed
at her—they simply couldn’t help it!

Overcrowding.

Some storekeepers make all their
window displays as well as interior
displays with the sole idea in mind of
creating an impression of an immense
stock of goods. That is all right in
a way, but it may fall short of pre-
senting the goods in the way that
shall be most likely to cause people
to want to buy them. A display
that shall be mainly quantity is all
right occasionally, but much of any
merchant’s line calls for such a dis-
play as shall make the articles seem
particularly desirable and make peo-
ple want to buy them. Good taste
in window displays calls for careful
and attractive management of stock
with pretty color effects. Mere quan-
tity may impress, but it is not likely
to do the business that good taste
will- Irving P. Fox.

Flowers of happiness never bloom
long when we plant them in ourown
gardens.

Other men may be cowards, but
you are merely discreet.
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Home of “Quaker” Family

We wish to call the attention of our customers and other
dealers to our modern jobbing plant. With our large floor space,
modern facilities and immense stock we are prepared to care for
your orders properly

W orden Q rocer Companyv

Corner Island and Ottawa Sts.

Grand Rapids, Michigan

The Prompt Shippers
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GIFT OF CONTINUANCE.

Characteristic Which Every Success-
ful Enterprise Must Possess.
With the idea of publishing a pros-
perity number of the Tradesman
came naturally enough the thought
whether the charge of presumption
in any degree could be reasonably
brought against the periodical and its
management. When, however, it is
remembered that prosperity, be it
much or little, depends always upon
some leading element of success, the
very existence of the publication, aft-
er a series of years, proclaims the fact
that there must be this leading ele-
ment somewhere; and that the pros-
perity which attends it will, if earn-
estly sought, be easily discovered and
found to be exerting an overwhelm-
ing influence upon the community in
which it lives and labors. It will be
found, too, that this same element is
one that belongs to the world at
large—common property for all to
share who will; but a property to be
so stamped with the genius of the
individual as to be readily recognized
in the success, and so in the pros-
perity, that is apparent everywhere.
This much conceded, | do not hesi-
tate to say that the quality of success
which the Tradesman shares with the
world at large is the seeing of a bet-
terment and persistently following
that betterment until it has made it
its own. It believes in its individ-
uality, which the patrons of the pa-
per kindly concede is due to the
gift of continuance, which knows no
stop and admits no hindrance in any
honest endeavor to secure whatever
promises to be an enrichment and so
an advantage to that part of the
reading public which the Tradesman

is striving faithfully to serve.

This gift of continuance, if it be
the marked characteristic of this pa-
per, is a gift which every enterprise
must possess and use, if the pros-
perity sought after is to follow. The
tremendous fortunes which modern
undertakings are realizing have noth-
ing to do with inertia, physical or
mental. Commercialism tolerates no
hesitation in the conception or the
execution of its thought. The “get
there” is the intention, irrespective of
the ways and means, and whatever
tends to prevent is so many acci-
dents never taken into account. “The
only way to shorten the line is to
go through Salt Lake, which means”
—*“Go through Salt Lake!” interrupt-
ed the railroad official. Time and
money were the accidents here to be
overcome; and every whistlecall of
the passing locomotive to-day exult-
antly proclaims the fact that pros-
perity is reaping the rewards of that
determination which the gift of con-
tinuance is sure to realize.

The commonness of the telegraph
somewhat lessens the realizing of its
usefulness and importance and’ the
struggles incident to its introduction
are now rarely thought of. How
Morse grappled with difficulty after
difficulty before writing in letters of
living light. “What hath God
wrought,” has become an almost un-
interesting story, and for the same

MICHIGAN TRADESMAN

with an electric cable receives now
but little consideration. There was a
time, however, when in a certain of-
fice the proposition, seemingly an
absurdity, was half-contemptuously,
half-amusingly considered: The mak-
ing and the laying of an Atlantic ca-
ble between the new continent and
old. There were the same apparently
insurmountable obstacles to be over-
come—the Salt L-ake problem on a
larger scale. Before that historical
gathering the question of engineer-
ing possibility had been satisfactorily
settled and it remained for Cyrus W.
Field’s gift of continuance to “see the
thing through.” Time? “The ages
are before us,” as they are now. Mon-
ey? There were the resources of the
continent—the Western Continent!—
and in that office at that moment the
men controlling those resources.

to follow it is only the willing and
the fitting tribute to the genius that
doggedly carries through to the end,
be it bitter or the reverse, the project
once undertaken. In the bright lexi-
con of effort there is no such word
as fail and whether the thing to be
carried through is a railroad, a cable
wire, or a periodical, it is the staying
power that wins nine times out of ten
and so makes the gift of that power

the best that humanity can receive.
R. M. Streeter.

Women Clerks Invade the Grocery
Stores»

The woman clerk in the grocery
is now a well developed reality, and
no doubt has come to stay. Not many
years ago the grocery clerk was in-
variably a man or boy. A woman be-
hind the counter, unless perhaps she

Reuben M. Streeter

These in themselves were not enough;
but the gift of continuance which
Field possessed could be, and was de-
pended on; and our daily cablegram
has become one of the world’s neces-
sities. For a while the enterprise
went smoothly on. Then “the stormy
Atlantic” took a hand. The cable was
broken and the ends were lost under
fathoms of the tumultuous sea. There
was a deal of doubtful headshaking.
The always doubting, fun-poking
public had its joke, and the gift of
continuance serenely kept on its un-
changed, determined way, until at
last the genius that created, inspired
and carried through the work sat a
victor in the presence of the Old
World’s kings.

It is the old story repeated as oft-
ien as there is a tale of success to

reason the tunneling of the oceanltell, and the prosperity that is sure

may have been the wife or daughter
of the proprietor called in to help
out in an emergency, would have been
regarded as a wonder. The occupa-
tion was one that none but men were
thought capable of following. There
was no place for petticoats. But in
recent years women have invaded
this field and seem to be making a
success at it. They are seen not only
in the outskirt groceries but in the
big establishments downtown, and
they add a touch to the mercantile
scenery which patrons appear to like.
In the grocery as in the dry goods
store there are, of course, women
clerks and women clerks, some who
attend strictly to business and some
who are inclined to frivolity. The
giddy kind, however, do not linger
long. The grocery store is no place
for them. They soon seek new
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fields. Those who attend to busi-
ness have no difficulty in building up
a trade friendship which in time be-
comes a live asset. Women clerks
in the grocery stores receive from $6
to $io a week and in some instances
even more. They do not do the
heavy lifting, the juggling with bar-
rels or the toting of bushel baskets,
but they become adepts at the coun-

ter and in many instances patrons
prefer to trade with them.
Another calling that the eternal

feminine has broken into is that of
elevator boy. There is only one of
her in town, so far as known, at
present, but there is no telling when
the tribe will increase. The eleva-
tor to the Foster, Stevens & Co. china
department is operated by a girl, and
it may be added that she is prompt
in action, courteous in manner and
pleasant to look upon. She does not
smoke cigarettes nor take liberties
with the feelings of her passengers.
How long it will take other stores to
see advantage in having girl eleva-
tor boys is a question which only the
future can determine. The time may
come when the ups and downs job
may 'be reserved for women, especial-
ly in those establishments of which
women are the chief patrons.

Made No Bargain With Trade

Unionists.

Terre Haute, Ind., Nov. io—W. W
Adamson, President of the Terre
Haute Retail Merchants’ Association,
denounces reports that an arrange-
ment had been perfected between the
State federation of labor and the
Merchants’ State Organization by
which the federation is to withdraw
its opposition to the garnishment law
on condition that merchants sell
nothing but union made goods, when-
ever possible.

“Such a phase of the subject has
not been mentioned by anybody,” said
President Adamson. “The idea of
merchants selling nothing but union
made goods is preposterous. It would
be impossible for them to confine
themselves to the sale of union made
goods. Not one in one thousand
would be able to comply with such
an agreement.

“The question was not even sug-
gested at the Vincennes convention of
the State federation of labor. Presi-
dent Clark and the members of the
Executive Committee of the State
Association appeared before that
body and stated our petition: that we
did not ask that any hardship be
placed on laboring men; that we
wanted a law providing for the garn-
ishment of io per cent, of a man’s
income, be he professional or labor-
ing man. We only want protection.”

Sympathetic.

Young Wife (rather nervously)—
Oh, cook, | must really speak to you.
Your master is always complaining.
One day it is the soup, the second
day it is the fish, the third day it is
the joint—in fact, it is always some-
thing or other.

Cook (with feeling)—Well, mum,
I'm sorry for you. It must be quite
hawful to live with a gentleman of
that sort.
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The American Is
for the Man

who wants to know and who demands
that he knows that he knows.

No one wants—Lead Dollars,
Umbrellas that Leak
or Thirty Inch
Yard Sticks.

If an article don’'t do what it should

do, it is of doubtful value.

When you want to run your business
in the right way—When you want to
stop all leaks—When you want affairs
in such shape that if you “died with
your boots on’’ anybody could take
right hold of your business—You
wanta COMPLETE SYSTEM and
not a makeshift.

The American Case & Register Com-
pany is the only manufacturer of Ac-
count Registers that has, in addition
to the Accounting features, all of the
other features so necessary to perfec-
tion, viz.: Selling Suggestions, the
Alarm, and the Auditing Indicators,
Cash Clips, etc. Others would like
to use them, but Our Exclusive Pat-
ents prevent.

The American Account Register not
only keeps Every Account Posted to
the Dot—Ready for Instant Settle-
ment—with but one writing only, but
also tells your daily credit sales—
Shows who made them and whether
or not the right prices were charged
for your goods. It has many Integ-
rity Checks which can’t be explained
here. It helps mightily to collect the
money, too. It is a COMPLETE
SYSTEM. Why trifle with others?

We are working all the time on
things vital to your business. Write
us for catalogs and price lists of our
Account Registers.

THE AMERICAN
CASE AND REGISTER CO.
Alliance, Ohio

J. A. Plank, Genera! Agent
Car. Monroe and Ottawa Street«
Grand Rapids, Mick.

McLeod Bros., No. 159 Jefferson Are.
Detroit, Mick.

Cut off at this line.

Send more particulars about the American
Account Register and System.

Name

Town

State
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P. Steketee & Sons

Wholesale Dry Goods
Grand Rapids yMich.
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President
Suspenders

In Holiday Boxes

m 1

HE

Be sure to secure some of
them for the holiday trade. The
box is pretty and merchandise
just as good as that sold in
quantity boxes. Price per dozen
only $4.25.

There Are Other
Styles

packed in like manner at $2.25
and $4.50 per dozen and we
have a good assortment in stock.
If not interested in the one pair
box item, then look over our
regular line at $1.25, $2.00,
$2.25 and $4.50 per dozen in
light, medium and heavy webs.
Boys’ goods range at 45, 50, 75,
90 cents and $1.25 per dozen.

We Also Call

attention to other items of our
Men’s Furnishing Department
such as Collars, Neckwear,
Shirts, Underwear, Gloves,
Mittens, Socks, Lumbermen’s
Socks, Mackinaw Coats, Sheep
Lined Coats, Duck, Covert and
Kersey Coats, Trousers, Over,

alls, Etc.

GIVE US A TRIAL

Grand Rapids Dry Goods Co.
Wholesale Dry Goods

Grand Rapids, Mich.
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A PROSPERITY SPECIALIST

Discounted the Bankers* Panic by In-

vesting in Stocks.
Written for the Tradesman.

When Joe Sheffield closed his books
that Thursday evening there was a
look of relief upon his face so that
the man really seemed to be only
about 30 years old; whereas, in reali-
ty, he was past the half century
mark. It was just when the police-
man outside had given the store door
its usual hourly rattle, to reassure
the man that it was securely
locked, that Joe filled his pipe and,
putting on his overcoat, started for
his home.

“Out pretty late, Mr. Sheffield,”
said the policeman as the merchant
passed him with a brisk step, and the
reply was: “Yes, we chaps who buy
and sell and win or lose have to work
late sometimes.”

And that was the last that any-
body saw of Joe Sheffield in Warren-
ton for over a month. There were no
wife nor children to worry over the
disappearance; but, even although the
Sheffield store was opened regularly
each morning, with the head clerk in
charge, there was much anxiety as to
the proprietor of the establishment.
And this anxiety spread to the bank
when Saturday morning came and no
word from Sheffield. By Sunday
morning the papers had gotten hold
of the facts, so far as known, and had
published them under more or less
startling headlines.

Joe Sheffield was known all over
the town as a somewhat dignified, self
centered man, whose entire personal-
ity told of regular habits and good
health, but he was also credited with
being an atheist and a woman hat-
er; and because of these two tradi-
tions™»—which he never took the troub-
le to dispute—his trade was not so
large as it should have been, while,
socially, he cut no figure whatever
in the little city.

Commenting on Mr. Sheffield’s sud-
den and mysterious absence, the pa-
pers stated that the banks allowed
that finances had nothing to do with
it because “he had the largest cash
balance in bank, probably, of any
merchant in Warrenton;” and the
head clerk, when questioned by the
reporters, had said, “I have no idea
where Mr. Sheffield is or why he has
departed so unceremoniously; but |
do know that his credit is No. 1 and
that until | have some word from him
or someone who represents him this
store will remain open and be doing
business as usual.”

Joe Sheffield had built his store up
from almost nothing, month by
month and year by year, and during
all that time had never been known
to take a vacation. Not that he was
such a tremendous worker so much
as that he was always on duty year
in and out. Without ostentation he
had invested his profits as they accu-
mulated in vacant property, now and
then putting up a small house or a
pretentious one, as it happened, and
somehow he always managed to find
a purchaser at a profit. For these
reasons and because he was respect-
ed for his industry and his thrift and

MICHIGAN TRADESMAN

because his store remained open for
business with even the man in charge

ignorant as to what had become of
his employer, Dame Gossip got busy.

A double life notion gained cre-
dence and, as a necessary sequel,
there came into being suspicions as
to foul play or a just retribution, and
the community could not decide
which.

About this time it occurred to Peter
Baker, the leading banker, that he
had heard Sheffield complaining about
the “bankers’ panic” and was remind-
ed that his bank had declined to cash
a check for several hundred dollars
presented by Sheffield during the
tense days of that panic. And he al-
so remembered that Sheffield had
then and there asserted that such a

Charles S.

panic, originating as it did, could not
stop prosperity for any man who
truly desired such a condition for
himself; that he had even uttered
two or three profane exclamations di-
rected individually at Baker, who had
replied: “Joe, you're crazy.”

And so it was noised about—and
the news flew like a forest fire—that
Joe Sheffield was insane and wander-
ing helpless and alone somewhere.
Many were the expressions of sympa-
thy over the situation, and every day
men and women called at the store
to learn the truth as to that situation
and, incidentally, to say that while
Joe was peculiar, they never suspect-
ed that his mind could become un-
balanced. At which the head clerk
would say:
else come9 in here with a doctor’s
certificate that Mr. Sheffield is crazy

“When you or somebody"

I may begin to think the matter

over.”

After thirty days of this sort of ex-
citement a morning paper came out
with the headlines:

JOE SHEFFIELD A MIL-
LIONAIRE.

He Discounts the Bankers’ Panic
and Wins a Fortune.

And following the caption came a
communication addressed to the edi-
tor. It said that he had left Warren-
ton on the impulse of the moment'
and had deliberately remained away,
determined to beat out the bankers’
panic and show prosperity was more
a question of individualism than of
general conditions. “And so | came
East” (the letter was dated New

Hathaway

York) “and began to investigate

stocks. | realized that the market
was bad and that everybody was
frightened; | appreciated that | was
a veritable novice at the game and
that if 1 went into the Street with
my eyes wide open | was liable to
have my coat sheared clean off my
back; but | made the plunge and,
without further details, | know it will
please the people of Warrenton to
know that upon four investments |
find that 1 am a million dollars to the
good. | will return home Tuesday.”

It is difficult to picture the furore
caused in the little city by this an-
nouncement over Mr. Sheffield’'s name
of his good fortune. All the morn-
ing business men who rarely, if ever,
had done such a thing came into the
store to have the head clerk confirm
the newspaper report and to tell him
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that “Joe is always odd, but, at that,
he’'s a mighty smart business man;”
and other similar half baked flatter-
ies. And in the afternoon mothers
and daughters who had never before
done any trading at the Sheffield
Store, as it was known, came in to
do a little shopping and, incidentally,
to congratulate the head clerk on his
employer’s good fortune. The matter
was town talk all day and Mr. Baker,
the banker, even admitted that Joe
was clever and clear headed even if
he were an atheist and a woman hat-
er. And the policeman who last saw
Sheffield before his departure admit-
ted on the quiet, “I knew by the
man’s manner that night that he had
something big up his sleeve.”

On the day after the publication of
Sheffield’'s communication the follow-
ing item appeared in the morning pa-
pers:

“On the 16th inst., at Mahopto-
korick, Mass., at the residence of the
bride, Mr. Joseph Sheffield, of this
city, was united in marriage to Mrs.
Sara Stock, widow of the late Hon.
Clark Stock, the Rev. Dr. E. E.
Clark officiating. Only the three chil-
dren of the bride and immediate kins-
men and neighbors were present, but
the occasion was admirably carried
out and was delightful. The decora-
tions were beautiful. Mr. and Mrs.
Sheffield are expected to arrive in this
city next Tuesday afternoon.”

Charles S. Hathaway.

Importance of the Inventory.

A wise business man once asserted
that he desired an optimist to sell
goods for him* but a pessimist to
keep his books. The pessimist has
his glowing opportunity about inven-
tory time. When it comes to plac-
ing values upon stock the taker of
an inventory may be as heartless as
the appraiser who is employed in an-
ticipation of a constables sale.

Staple goods which are readily sal-
able to the jobber at invoice prices
may be safely listed at those prices,
but there is not .much of that sort
of goods in a grocery store. Stale
goods should go in at “forced sale”
prices. Allowance should be made
for the possible deterioration of fresh
goods before they can be sold.

The main object of the inventory is
to inform the merchant himself as
to the present, conservative value of
stock on hand. Another object—that
of enabling him to overhaul and dis-
pose of slow-selling goods.—is scarce-
ly less important. The inventory is
a, necessity in securing prompt ad-
justment of fire losses when they oc-
cur.

Let the quantity statements be as
accurate as may be, the values con*
servative and the new year’s business
will be started on a safe basis. The
inventory may contain some surpris-
es, but they will be of the .kind which
influence coming business for the bet-
ter.

The Heiress Abroad.
“On your trip abroad, did you see
any wonderful old ruins?” he asked.

"Yes,” she replied archly, *“and
guess what?”

“Well?”

One of them wanted to marry
me.”
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Everybody knows
Newhall Chain, Forge & Iron Co.’s

“Trident Chain”
With self-locking long lap weld

Canedy-Otto’s
Drills, Blowers and Forges

are the best .
We sell it

WE SELL THEM Write us for prices

Keely’s Columbian Stoves, Ranges and
Furnaces are taking the lead. Low price,
high quality. Write us for prices.

Clark-Rutka-Weaver Co.

“Hartz” Steel Tackle Blocks

are the most reliable
We sell them

Electric Hose. None better. Comes in 500 ft.
coils. Write us for prices.

Clark-Rutka-Weaver Co., Grand Rapids

“DUPONT?™

The name “ Dupont” on a keg of powder stands for quality, strength and excellence.
The best is none too good. We have the best—the “Dupont.” Write for price.
Call or write us for prices on everything in Hardware, etc.

CLARK-RUTKA-WEAVER CO. Grand Rapids, Michigan

15



16

AT THE OLD STAND.

Is Now Working Full
Time Again.
Written for the Tradesman.

Prosperity? Sure there is to be a
return of it, and in bountiful measure.

Business is like a good man—it can
not be held down, nor will it be long.
It is also like truth; it is great and
will prevail.

By nature, inclination and instinct
the American people are optimistic.
Prosperity is about 75 per cent, op-
timism. Optimism may take an oc-
casional vacation, but when it re-
turns to the old stand it will be busier
than ever. And Optimism is due to
come back soon if it has not already
arrived.

Furthermore, there is no money in
having nothin’ doin’. A condition that,
has no money in it does not appeal
to the average American citizen. The
condition may be endured for a time,
but if too long continued it becomes
monotonous. “Who's afraid?” some-
body will shout and then the band
will start up, the wheels will begin
to hum and the grand forward move-
ment is on again. There is every
reason to believe that the “Who's
afraid?” slogan has been sounded and
that it has been heard not in Grand
Rapids alone but throughout the
country. The business men, the man-
ufacturers and the bankers have
heard it, and show it in the difference
of their attitude toward the world.
The magic sound may not yet have
reached the common people, but it
will get to them before long.

Yes, prosperity is on the way. But
Grand Rapids’should not look for an
immediate revival, an instant boom
in trade and industry. The panic
came down upon the East in October
last; it did not pinch us until three
or four months later, at least not real
hard. The sun seems to have risen
again in the East; some weeks will
be required for its warming radiance
to reach us. But it is coming.

It is too much to expect that the
return of prosperity will be in imme-
diate evidence here. The basis of good
business is in industrial activity.
There is no reason to believe that all
the factories will resume operations
at high pressure with full forces of
men working full time. The furniture
season is too far advanced to warrant
any such expectations in Grand Rap-
ids. The buyers have already made
their purchases and in most instances
the goods have been delivered. There
will be a moderate amount of sorting
up orders for the holiday trade, but
beyond preparing for the new season
there will be little for the manufac-
turer to do until the buyers come
again in January. Any marked in-
crease in the number of men em-
ployed or in the length of the work
day can hardly be looked for until
the new year. Even then the in-
crease will be gradual, a few men at
a time, but every additional man put
on is a step nearer the good time
which everybody hopes for and is
certain is on the way.

The recovery in Grand Rapids will
be made easier and speedier by the
fact that wage schedules have not

Optimism
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been cut during the year of depres-
sion. The hours of labor have been
reduced but the pay per hour is the
same. What is wanted to bring back
the good old times is the lengthening
of the hours and more men at the
bench, and it is but a matter of time
when this condition will be realized.

L. G. Stuart.
Some  Obstacles Human Energy
Overcomes,

Although civilized man has achiev-
ed much, he is but on the fringe of
his world’s work. In has own nation-

life there are imperfections to be
removed, injustice to be righted,
abuses to be swept away, and out in
the world at large his task might
well appear hopeless but for the
memory and evidence of past achieve-

o000 English speaking people, of
whom only one-third are in the home
of the nation. “Only speak English
loud enough and it will be under-
stood all over the world.”

Civilized man, with his marvelous
genius for invention, has added
to the evils and terrors of war in the
multiplication of the means and mag-
nitude of destruction. He has at the
same time increased the cost of war-
fare quite as effectively. If only to
divert the expenditure of vast wealth
into more beneficial channels, it is
time for nations to settle their dis-
putes without recourse to the grati-
fication of the most primeval in-
stincts. When arbitration shall take
the place of the cruel and tyrannical
decision of arms the nations of the
earth will have restored to them-

Lewis G. Stuart

ments to spur him on to further ef
fort. His successes never will reach
perfection, but it is possible for hu-
man happiness to rise to greater
heights than have yet been attained.

The advantage that would attach to
a universal tongue for facility of in-
tercourse needs no demonstration.
And various newly constructed
tongues have been suggested to effect
that end. But the natural trend of
events appears to lessen the need for
the introduction of an artificial
tongue, for already there is one lan-
guage that is rapidly conquering the
world so far as civilized peoples are
concerned. At the beginning of the
nineteenth century English was spok-
en by 20,000,000 people, of whom but
a quarter were outside the British
Isles. There are now over 120,000,

selves possibilities of greater happi-
ness than they have known since “the
battle of four kings against five.”

W'hat arbitration might do to se-
cure the political peace of nations it
would still more easily perform to
bring about a more amicable under-
standing between capital and labor.
Strikes and lockouts as methods of
settling differences between employer
and employed are crude and unsatis-
factory to a degree.

Although man’s natural span of life
be three score years and ten, the
.average length of existence falls far
short of it. The wastage of human
life in savage region is appalling, but
even among highly civilized peoples
sickness and disease, often the direct

result of ignorance, neglect and indis-

cretion, sweep vast numbers annually
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to an untimely grave. There still re-
main vast regions of human suffer-
ing for medical men to explore; in-
sidious tuberculosis and dread can-
cer count their victims in hundreds of
thousands. When these fell diseases-
become amenable to treatment medi-
cal science will provide additional
caue for the gratitude of the whole
world.

In no department of human energy
has man demonstrated his dominion
over the world more fully than in his
inventive ingenuity, and one could
name at random numerous marvels of
mechanism second only in delicate
structure and unerring functions to
man’s own wonderful frame, in God’s
own image.

There are numerous processes in
manufacturing industries where ma-
chinery seizes upon the -insignificant
looking raw material, and, treating it
with almost human intelligence and
with more than human speed and
exactitude, only releases it in the
shape of the finished product, may be
beautiful to the eye and of immense
utility.

There are, however, industries
whose products are of inestimable
benefit to mankind, but those who
engage in them are the galley slaves
of industry. The introduction of ma-
chinery to obviate these evils indeed
would prove a triumph of invention.

Water power has been wused in
mountainous regions for long ages,
but in America the power is now
transmitted 300 miles from its ori-
gin.  The ocean, “dark, heaving,
boundless, endless, and sublime,” is
the embodiment of power. Twice-
every day its tide resistlessly ebbs
and flows. When man can utilize this
vast force he will have enlisted the
services of the giant of the universe.
Only the unceasing pursuit of knowl-
edge can achieve the reforms for
which an anxious world waits. And
not until the flame of knowledge
flashes from pe”k to peak, from is-
land to island, from continent to con-
tinent, will the dominion of man be
finally completed.

Ernest Brotheroe.

Future of the World’'s Coal Supply.

Uncle Sam is the big coal creator.
He produces at least one-third more
than John Bull, his nearest rival. At
the present rate of use English coal
fields will be exhausted, it is thought,
in a little over 600 years* which
seems at first sight to be a fairly
comfortable reflection, but it is clear
that the use of coal will go on in-
creasing until» the shortage and con-
sequent rise in price checks the de-
mand. Although the demand may
not be in the enormous proportion
that has characterized the past, yet
the English believe that it can not
remain at the present figures unless
drastic steps be taken to prevent
waste. It may be possible to prove
that Great Britain’s coal supply will
last 600 years* yet it is within the
range of possibility that if the pres-
ent increased consumption continues
a period may come within a few gen-
erations when the cost of coal has
so risen as to enable foreign markets
to obtain coal at a cheaper rate from
England’s own supply.
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Musselman Grocer Co. "Branch

Rational Grocer Company

19=21=23 South lonia St,
Grand RapidsMichigar

0 O

E ARE located just one block from the Union Station. The latchstring is always out, and the front
door WIDE OPEN. Don't fail to come in and see us. We will be “mighty glad” to meet yoy and
get better acquainted. We are one of the branches of

The National Grocer Co.

The Largest Distributors of Groceries in the United States

The President of this great company is Mr. Amos S. Musselman, who is well known throughout the
entire State, having been connected with the Wholesale Grocery Trade in Grand Rapids for the past 28 years.

The general offices of the company are located at Detroit and Mr. B. B. Cushman, the Secretary and
Treasurer of the company, who is in charge of these offices, will be very glad to receive acall from any of our friends-

Mr. Musselman’s office is located at 19 S. lonia street, Grand Rapids, where he is always glad to meet
the friends and customers of the company.

This great chain of houses consists of the following branches:

MUSSELMAN GROCER. CO., Grand Rapids, Michigan
M. D. ELGIN, Manager

MUSSELMAN GROCER CO., Traverse City, Michigan
H. A. MUSSELMAN, Manager

MUSSELMAN GROCER CO., Sault Ste. Marie, Michigan
J. V. MORAN, Manager

C. ELLIOTT & CO., Detroit, Michigan
ROLLIN H. HORR, Manager

PHIPPS, PENOYER & CO,, Saginaw, Michigan
WM. C. PHIPPS, Manager

GUSTIN, COOK & BUCKLEY, Bay City, Michigan
F. J. BUCKLEY, Manager

F. SAUNDERS 6 CO., Port Huron, Michigan
E. E. CARSON, Manager

JACKSON GROCERY CO., JacKson, Michigan
W. J. BUTTERFIELD, Manager

NATIONAL GROCER CO., Lansing, Michigan
J. E. GAMBLE, Manager

NATIONAL GROCER CO., Cadillac, Michigan
C. S. BROOKS, Manager

NATIONAL GROCER CO., Escanaba, Michigan
J. V. MORAN, Manager

NATIONAL GROCER CO., South Bend, Indiana
W. R. SPENCER, Manager

NATIONAL GROCER CO., Decatur, Illinois
J. S. McClelland, Manager
The company also operates its own Coffee Mills and Manufacturing Plant
at Detroit, Michigan, under the name of THE NATIONAL GROCER CO.
COFFEE MILLS.
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INCALCULABLE DAMAGE.

What the Forest Fires Have Done
for Michigan.

A terrible calamity has come to our
State. Dozens of human lives have
been lost; dozens of innocent, law-
abiding, useful citizens of our State
have fallen victim to forest fires. Hun-
dreds of families for weeks and
weeks have suffered the "horrors of
smoke,” horrors equal, if not more
‘terrible than those of storm and
snow. The mother and her children,
alone in the little clearing, with the
father ten or twenty miles away at
some mill, have for weeks been sur-
rounded by a veil of smoke so dense
that they could not leave their home,
that they could not see the sun, that
they could not see and know whether
the fires were few or many, near or
far. Through long nights and dark
days these poor people have waited
and suffered; and hundreds of them
this very day are thus waiting and
suffering. To some of them relief
has come, the fires were checked or
else swept by. For hours such fami-
lies suffer the pangs of death, finally
to recover and find themselves in a
blackened waste, alone in the midst
of death and desolation.

Tn some cases it was otherwise. Out
of the terrible, ghostly veil of smoke
came the fire, and with a rush it
swept over the home, destroying it as
it went, and the poor sufferers at
last were overtaken by a horrible
death—suffocated in their homes, on
the smoke enveloped trail, in the dark
impenetrable woods, or burned at the
track and in the very train which was
to bring relief.

In the presence of such a calamity
it seems little less than sacrilege to
speak of losses in money and proper-
ty; and it seems equally idle to prate
of what should have been done and
might be done in the future. And
yet we may, perhaps, be pardoned if
we stop here to read in this calamity
a lesson which may help us to do
better in the future. Experience
seems the only teacher of nations, and
calamities are her greatest lessons.
And what can we learn to-day?

The great State of Michigan, with
its two and one-half million of gener-
ous and well-meaning people, with
abundance of wealth and credit,
stands idly by while one-half of the
State is wrapped in fire and smoke.
Michigan as a State neglects to per-
form the fundamental function of all
government—the protection of the
lives and property of her citizens.
The State has refused to use its pow-
er to furnish the protection for which
thousands of its citizens are paying
and have been paying millions of dol-
lars in taxes.

To-day one-half of the State is un-
settled wild land, about eleven mil-
lion acres are in woods and should
be preserved and probably twelve mil-
lion acres are cut-over (largely burn-
ed over) lands. There are millions of
acres which can and will be settled
by farmers and millions more which
should be left to forest or replanted.
All this calls for protection against
fires.

Michigan to-day needs every stick
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of timber it has; it is importing a
large part of its building timber now;
hundred of miles of its territory are
waste lands; our rivers have suffered;
the seasons have become erratic.

Still our State waits. It refuses to
enact law and neglects to enforce
what it has. Every year we have
these fires sweeping thousands of
acres of land. All summer long—in
fact, since early spring of this year—
hundreds of fires have burned in near-
ly all parts of the northern counties.

Has the State used the power to
stop them? Have the counties used
their powder to offer organized resist-
ance to this danger? Have they made
any effort to prevent these fires, to
find and restrain the men who set
them and to combat the fires when
started? From all accounts, no. The
settler, the owner of landl and tim-

this area has been burned for years.
It has been idle waste and is so to-
day. As forest, with the young trees
left intact, these forests could grow
wood enough to produce a 3 per cent,
income on at least $50 per acre.
Their present value would then be
$50, and of this the tree growth
would form at least $45. Your twelve
million acres of waste lands would be
worth $5640,000,000 to the people of
Michigan. Your forest fires, possible
through the negligence of the State,
have destroyed this  $540,000,000.
What else they have done is insignifi-
cant compared to this, except the de-
struction of life.

Our forest fires have burned year
after year. We have never been with-
out them, and it.is only when people
and houses burn up that we think
them thrilling enough to report. Year

Filibert Roth

ber, was left to fight as best he
could; everybody’s business was no-
body’s business; the fires multiplied,
the dry season made their spread
easy, the whole matter was allowed
to grow into a terrible repetition of
the disasters of 1871 and 188l
What have all these fires done for
our State? They have caused the
loss of human lives enough to shame
barbarian Russia, and they have de-
stroyed our forests. This is all that
need be said: they have destroyed our
forests. It was not the axe but the
fire which destroyed billions of feet
of useful mature timber and com-
pletely destroyed the small trees
which should furnish us timber to-
day. We have at least twelve mil-
lion acres of these burned over lands
in our State. The greater part of

after year thousands of acres are
burned over, the young growth is de-

stroyed and the good work of Na-
ture once more put to naught. And
while the local paper and our au-
thorities tell you, “No damage,” the
fact is otherwise. The damage in any
destruction of property is measured
exactly by the amount of money it
would take to put the property in the
same shape in which it was before
the damage was done. To replace the
millions of useful young trees from
one to thirty feet in height which the
fires of each year have destroyed
would be an undertaking of great
magnitude and one which the com-

ing generation of this people will
fully appreciate. For they must
plant or do without.

Filibert Roth.
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Some Hibernate; Others Summerate.

To “summerate” is the opposite of
to hibernate, as Woods Hutchinson
observes. The long winter sleep of
hibernation is not induced by the
cold, as was supposed at one time.
Fishes, amphibia, reptiles and some
of the mammals living in hot cli-
mates go into a like trance condi-
tion during the season of heat and
drought. They “estivate,” that is.
summerate. Only a small percentage
of the long trance sleeps of some in-
dividuals, Dr. Hutchinson thinks, may
possibly be relics of the hibernations
or estivations of animal life.

Persistent wakefulness in people
kills in from, five to ten days. It is
reported that death by sleeplessness
is one of the methods of execution
for certain higher class criminals of
China. The victim is forcibly pre-
vented from going to sleep until he
dies from exhaustion, seldom, later
than the fifth or sixth day.

Absolute sleeplessness differs vast-
ly from the insomnia of nervous per-
sons, who do not “sleep a wink all
night’—i. e., were awake from three
to four hours during the hours of
darkness. The power for rapid recu-
peration, Dr. Hutchinson declares,
may almost be said to be one of the
characteristics of greatness. It has
occurred with sufficient frequency in
the great and successful to have done
great harm among average men who
think to grow great by working eigh-
teen hours out of the twenty-four.
The majority of great men require
the normal, amount of sleep, and
some of them require much more
Some of the great men have been
able to work only three or four hours
out of the twenty-four. Two suc-
cessive hours of work was a day’s
work for Darwin; four for Spencer.

He Educated the Judge.

This anecdote is told of Chief Jus-
tice John Marshall. Returning one
afternoon from his farm near Rich-
mond, Va., to his home in that city,
the hub of his wheel caught on a
small sapling growing by the road-
side. After striving unsuccessfully
for some moments to extricate the
wheel he heard the sound of an ax
in the woods and saw a negro man
approaching.

Hailing him, he said, “If you will
get that ax and cut down this tree
I'll give you a dollar.”

“l ¢'n git yer by ’'thout no ax, ef
dat’'s all yer want.”

“Yes, that's all,” said the judge.

The man simply backed the horse
until the wheel was clear of the sap-
ling and then brought the vehicle
safely around it

“You don’t charge a dollar for that,
do you?” asked the astonished chief
justice.

“No, massa; but it's wuf a dollar
to luhn some folks sense.”

The darky got his dollar without
further questioning.

The love of a man. for himself is
almost as great as that of some silly
woman for him.

No, Alonzo, a girl never wears a
“fascinator” because she thinks she
needs it.
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Hot* W ater

Steam Heat* An Evenly Heated Store and Pleased Customers

GUARANTEE a minimum fuel consumption.

PROTECT your home against fire.

INSURE a healthful, sanitary atmosphere.

RELIEVE you of your valuable time aud attention.
SERVE a perfect heat as long as the building stands.

RAPID HEATERS are made and guaranteed in Grand Rapids, right close to home.
They cost less than you think, and heat more than any other apparatus you can procure.
W e have all sizes of heaters, from the smallest Tank Heater to the largest Sectional Heater.

If economy and heater satisfaction mean much to you, write at once for our catalog and other
information. Don’'t wait. Cold weather will be here before you realize it.

RAPID HEATER CO. Grand Rapids, Mich.
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THE FORESTRY OUTLOOK.

Awakening Feeling of Responsibility
Among Lawmakers,*

In treating the subject of for-
estry, as applied to the State of Mich-
igan, we may view the situation from
several points of outlook and treat
it as a matter of ethics or as a com-
mercial enterprise connected closely
with progressive agriculture. It is
perfectly possible to work out a very
different analysis when we give great
prominence to individual enterprise
from that which would naturally
grow out of a plan to place the em-
phasis upon State considerations. It
occurred to me more appropriate to-
day to take the ethical view and
place before you my own thought
concerning the responsibility of the
State.

If we believe what we say, that the
two fundamental propositions con-
nected with the religious life are the
acknowledged fatherhood of God and
the brotherhood of man, we have a
foundation upon which to build a
superstructure of individual responsi-
bility as applied to all of the relations
of life. The criticism we ought to
make upon ourselves—and make it
often and persistently—is that we do
not believe as thoroughly as we
ought in the truthfulness of these
propositions, if we may judge by our
movements in the ordinary activities
of life. The whole theory of obliga-
tion rests upon’this foundation, and
most of us spend the greater part of
our waking hours in evading the re-
sponsibility.

The theory of duty to God and
to our fellownian stands out very
clearly when we put ourselves in the
position of tenants in this world, hav-
ing received from the hand of our
Father the varied and wonderful ac-
companiments of our tenancy, for
which we are held responsible and
in relation to which we can never
eliminate the factor that we are in a
large sense our brother’'s keeper.

Through wondrous ages of devel-
opment different parts of the earth
have been covered by soil containing
the elements of fertility, out of
which come the products that sup-
port life in the world. This land is
a loan to us, and in accepting it we
also accept the obligation to leave
ii as productive for those who come
after us as we found it when we be-
gan our tenancy. There is no ques-
tion about this responsibility, and
still mankind everywhere are guilty
of the reprehensible practices which
reduce the ability of the soil to main-
tain life, and we are guilty of cer-
tain outrages through ignorance and
otherwise which allow fertility to be
ruthlessly and carelessly wasted and
seem to think very little of our obli-
gation.

This fact is brought out very clear-
ly in connection with the forest cov-
er which came to man as a legacy
from the hand of God to be conserv-
ed and utilized for the benefit of man-
kind and not to be wasted and lost

. ‘Address_ delivered by Hon. Chas. W. Gar-
field, President Michigan Forestry Commission,
before Michigan Federation of Women's Clubs
at Traverse City.
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as a result of carelessness or midice.
What does our profession of faith
amount to if it does not prevent us
from abusing the cat, wasting the tree
or ruthlessly destroying the beauty
of the earth? A narrow view ‘'has
been taken in many instances that
the forest is not a legacy but a men-
ace,to be destroyed in the most rapid
and effective manner. It is because
of this false notion that many of us
have greatly abused our trust, and for
decades we have abused our tenancy
by wasting an invaluable legacy, and
we have not felt the responsibility
until we have seen certain important
values slipping from us to be forever
beyond our grasp, and it is then that
we hear the cry here and there, as a
result of a sudden understanding of
the situation, “What shall we do to be
saved?” The growing interest in for-

Hon. Charles

ests and forest products and the ap-
preciation of their importance in
connection with proper living in this
wwld have been the prelude to a re-
vival in which the public conscience,
as well as the individual conscience,
has been quickened to a feeling of
responsibility.

In our own State the forest legacy
was an usually important one. It has
been carelessly and ruthlessly wasted
until we are on the verge of a tim-
ber famine. It is a subject of mar
vel that men who have been so well
equipped to destroy seem so utterly
helpless in the face of the tremendous
loss which we have sustained through
the destruction of our forest cover,
and there seem to be so few who are
able to rise to the situation and sug-
gest the best means of redemption.
We have, as a result of our profliga-

cy, placed ourselves at the mercy of
the men and corporations who con-
trol our coal fields, who transport
the raw material for our woodwork-
ing industries, and it is only because
of the pinch that we take notice of
the exact situation and acknowledge
the grievous errors we have made in
our career of wastefulness.

It is because of our responsibility
in connection with the rehabilitation
of our denuded lands and the recov-
ery of the proper balance between
woodland and farm and the impor-
tant ethical questions involved that I
have an excuse for placing this sub-
ject before a company of representa-
tive women. Behind and below, push-
ing and lifting, must be a healthy
public sentiment in connection with
this stupendous problem of forest
conservation. The moral power of

W. Garfield

public opinion is something tremen-
dous when it is awakened in a healthy
manner and trained for the support
of a noble cause. Women have been
great factors in the mighty move-
ments for the betterment of man-
kind, for the correction of their er-
rors, for the elevation and purifica-
tion of the human race. In thinking
of this relation of women to forestry
I am reminded of the wonderful work
of Helen Hunt Jackson in behalf of
the outraged Indian population of
this country; of the marvelous work
done by Mary Livermore and Fran-
ces Willard in the cause of temper-
ance; of the untiring and faithful ac-
tivities of Julia Ward Howe, Lydia
Maria Child and Lucy Stone in solv-
ing the problem of human slavery in
this country; the altruistic and suc-
cessful endeavors of Dorothy Dix,
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Frances Power Cobbe and Elizabeth
Frye in modifying and correcting the
treatment of criminals and insane; of
the beautiful self-sacrificing efforts of
Florence Nightingale and Clara Bar-
ton in awakening a feeling of re-
sponsibility for the proper method of
nursing and caring for the sick and
afflicted; of the far-reaching efforts
of Mary Somerville, Harriet Mar-
tineau, George Eliot and Mrs. Hum-
phrey Ward with word and pen in
awakening a sense of obligation in
connection with the accepted dogma
of the universal brotherhood of man.
When | was weighted down with the
oppression resulting from the apathy
of people with reference to the terri-
ble destruction of the great natural
resources of our timber, and | am
reaching for the best possible meth-
ods of staying the hand of destruc-
tion, with these wonderful historical
examples of self-sacrificing effort in
the interests of mankind on the part
of noble woman, is it not perfectly
natural to make the appeal to this
body of earnest women to lend their
aid in the molding of public opinion
and an appreciation of the mighty
obligation that is upon us to pre-
serve and maintain a proper forest
cover over our land and thus protect
the greatest industries of our day
from decline and save men from
themselves?

To-day we are meeting in the
midst of a great resort region. The
length of our wonderful lake border
and the interior places scattered
through this whole Northern region

have been teeming with the resi-
dents of congested cities seeking
health and rest from the burdened

activities of our strenuous life in this
country. The largest factor in con-
nection with the adaptation of this
whole region to the purpose of giv-
ing life and strength to tired and
wasted human nature is beauty and
restfulness and attractiveness of the
trees and woods that adorn and pro-
tect this great resort region. Elimin-
ating entirely the commercial feature,
which is a tremendously important
one to our State, we have an obliga-
tion, and a most serious one, in con-
nection with saving these attributes
which enable us to give joy, to add
strength, to renew life for the im-
mense army of visitors which seek
our borders for renewal of .energy to
continue the activities of life.

The most important and pressing
duty of today, however, is to com-
mand the attention of our lawmakers
and to awaken in them a feeling of
responsibility for the conservation
of the greatest natural resources in
our State, to obliterate as rapidly as
possible the results of our former
blunders and to act promptly in the
living present for the rehabilitation of
our waste lands and the restoration
of our forest cover. Upon the action
of these men depend the proper
care and protection of our remaining
forests, the building up in the waste
places of our commonwealth of new
and productive woodlands which shall
maintain the diversity of our indus-
tries, furnish employment and add
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Electric Power

Moves any machine better than any
other power. CLEAN—SAFE—
SURE—SPACE SAVING-SIM -
PLE-ECONOMICAL. Anyone
can use it. & & & j* &

Electric Light

The new fixtures with holophane re-
flectors used with high efficiency
lamps will give better light in the right
place at less cost than any other. &

Electric Heat

Right where you want it and no place
else—for instance, the FLAT-IRON
—needs no iron-holder—the coffee
percolator or chafing dish. ™~ j*

Grand Rapids-Muskegon Power Co.

Citizens 4333 47 Moflroe Street
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greatly to the satisfaction of life in
this part of the world. Private am-
bition and greed will, in the most
adroit manner, attempt to thwart the
influence we shall try to exert, but
we must not be deceived; we must
keep the good of all the people as the
great proposition in our minds and
not be swerved from the adoption of
anything less than a broad and per-
manent forest policy.

Trespass and fire are the great ene-
mies to the renewal of our forests. It
will require the wisest statesmanship
to meet the constant problems that
are arising and solve them in the in
terests of all the people. False ideas
of moral responsibility are in evi
dence on every hand. Men buy great
areas of timber and claim the sole
right of dealing with them as they
please, cutting and destroying in a
wasteful manner only because, as a
result of these quick and careless
methods, they can more easily secure
the margin, which to them is the one
important object of consideration.
The assessor thinks he is clearly
within his rights in putting values up-
on non-resident forest property which
entail heavy taxes even if he knows
that, as a result of this view, the tim-
ber will be cut oft* at the earliest op-
portunity, thus greatly reducing the
available property of the vicinity for
the purpose of taxation. Deceptive
methods are employed in the disposi-
tion of lands only fit for forestry
purposes, to the great sorrow and
discouragement of ignorant people
looking toward land as a method of
salvation from poverty and sorrow'.
The State itself, in pursuance of a
false method which seems to have
been thrust upon us without any ap-
parent means of relief, is one of the
greatest transgressors and, unless
the method shall be changed, will
reap, and in truth is already reaping,
the reward of willful impoverish-
ment.

These errors must be corrected by
a firm and aggressive and well-plan-
ned campaign based upon wise states-
manship and a spirit of righteousness.
The value in a baby tree, which to-
day is almost entirely ignored, must
be recognized and its right to live
and become a benefit to mankind re-
spected.

My appeal to you, then', to-day is not
along the lines of commercial prog-
ress or conservation, but rather in
the interests of higher values which
can not find their expression in the
coin of the land, but rather in the
influence of the protected beauty of
the earth, the developing health of the
people, the continued happiness of
our population and the growth of all
those elements which command our
highest respect in the development of
human character.

What shall | say, then, in closing
as to the outlook? For more than a
quarter of a century an aggressive
campaign has been in progress look-
ing toward the guidance of the axe
and the maintenance of a proper pro-
portion of timber growth in our
State. In the beginning the promot-
ers found little sympathy. The farm-
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er said, “It is better for us to raise
wheat and buy coal than to maintain
a woodlot.” The Ilumberman said,
“There is plenty of raw material in
our State to last for ages.” It never
occurred to the manufacturer of wood
products that there would be any dim-
inution in the volume of his raw ma-
terial during his lifetime. The build
ers did not dream of the famine of
good lumber which they are now ex-
periencing. The people who were
proud of the beauty of our State
made so largely from the wealth of
forest growth, had not the gift of
prophecy and never for one moment
thought that the day was near at
hand when we should have to fight
for even enough trees to continue
the great attractiveness of our Penin-
sula to the summer tourist. But to-
day, after this long campaign of ac-
tive agitation, we find great anxiety
among the farmers, the lumbermen,
the manufacturers, good citizens
everywhere, concerning the well-be-
ing of our State and its standing and
character among its sister states as
effected by the wholesale elision of
its forest growth. In this fact we
have great hope.

The most marked illustration of

the awakening interest in forestry,
however, is manifest in the attitude
of the press of our State. The edi-

tors have a clarified view of the sit-
uation and they are reaching for
remedies and exhibiting great alacrity
in the attempt to restore to our State
a profitable balance of conditions
which seems to be so rapidly slip-
ping away from us. Not only do we
see in the columns of our leading pa-
pers items of news upon every phase
of the forestry problem, but editorial
utterances are strong and urgent in
proclaiming the need of greater in-
terest and ability put into the matter
of reforesting the waste places in our
State. These questions are consider-
ed as of such vital importance to the
journalists that at recent meetings of
the Northern Press Association for-
estry has taken a prominent place in
the deliberations and the most de-
cided pronouncements have been
made in the interest of forestry as a
part of our statecraft.

The educators of our State have
caught the spirit of this enquiry and
have taken up the agitation of the
principles of forestry and are plac-
ing quite prominently in their an-
nouncements of method the fact that
the principles of forestry and the ad-
vocacy of modern forestry methods
are made a feature of their curricula.

Even the politicians have fallen in-
to line and we have to-day the spec-
tacle of political leaders seeking pre-
ferment at the hands of the people
announcing that they are in favor of
aggressive methods in forestry and
reforestation. But | believe to-day
the strongest allies of the forestry
movement in Michigan are the wom-
en’s organizations. All over this State
leading and influential women have
been investigating the forestry prob-
lem, have equipped themselves with
facts and figures concerning the cur-
rent conditions in our own country
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and the work of reforestation in for-
eign lands and are engaged in the
work of awakening a strong senti-
ment in support of the contentions of
the Michigan Forestry Commission.

Taking it all in all, there is great
encouragement in the outlook. Even
those who sneer at the forestry move-
ment and who throw objections inthe
way of almost any detail of legisla-
tion nearly always proclaim in ad-
vance of their criticism that they are
in favor of forestry and legitimate
plans of reforestation.

We are upon the eve of brighter
days for the friends of forestry, who
have in mind in all their earnest ad-
vocacy of the work the good of all
the people. Selfish interests will al-
ways stand in the way, but gradually
the broader view will be successfully
maintained an'd Michigan will not be
a laggard in the procession of the
states as they vie with each other in
promoting intelligent management of
forests as an intrinsic element in their
agricultural prosperity.

Some Mistakes We Make.

We make mistakes when we—

Keep a systemless arrangement of
stock.

Notify the trade that we are the
cheapest in town.

Allow loafers to monopolize the
store.

Seek to get trade on that plan.

Ask a customer what be paid for
an article around the corner.

Sell at a cut price.

Seem to be what we are not.

Always complain about dull busi-
ness and hard times.

Sell an article otherwise than on
its own merits.

Or claim more for it than we can
live up to.

Charge one patron more for goods
than another.

Intimate that the other fellow
charged too much for his goods.

Talk politics in the store.

Increase the price of certain lines
because the other stores are out of
them.

Ornament the front part of. the

store and leave the rear in confu-
sion.

Nauseate customers with effusive
claims.

Force anything on them they do
not want.

Only seem to wait on them be-
cause we have to.

Postpone until to-morrow what
should be done to-day.

Handle more stock than our trade
demands.

Make a patron wait unnecessarily
for attention.

Regard our competitor as a per-
sonal enemy.

Can make a sale and do not.

Insist unduly to accomplish it

Ask questions just to make talk.

Show partiality in the treatment of
customers.

To the Rescue.
“Writing to Charley?”
“Yes.”
“l thought he was engaged?”
“He writes me that his girl has
thrown him overboard, so I'm drop-
ping him a line.”
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Get the Good of Them.

There are a great many hardware
and stove dealers who make it a
practice of throwing in the waste bas-
ket, without reading, a large part, if
not all, of the advertising matter sent
them. This is a foolish and short-
sighted policy. Such literature is oft-
en of an interesting nature, gotten up
by experts who are paid high salaries
for preparing it. You may not wish
to buy the goods told about, but the
circular, folder, booklet, or whatever
it is, may contain matter which you
will benefit by if it is carefully read.
You may get some pointers for your
own business. You may learn of
some new device that you didn't know
was made—something that a future
customer will want and enquire about,
or which you can just see will fill his
want, and if you are postedlhe will
appreciate it, respect your knowledge
and possibly thus become a valuable
trader. You may, by a perusal of
such matter, obtain pointers on how
to write your own advertising so as
to make it more attractive and pay-
ing. You may absorb some of the
spirit, some of .the stirring qualities
with which well written advertising
is so often permeated, so you will
be imbued with i: and move with an
increasing gait in pushing your own
sales. Often these printed letters tell
in a breezy way of what other men
have done, how great establishments
have grown from the most modest
beginnings and the rules and mode
of procedure which accomplished
such a result. The most modest little
booklet may furnish you with a sin-
gle idea which will make you a suc-
cess in the world, which will move
you out of the rear ranks from
among the plodders to the front,
where you will be numbered among
the successful men. It is always
well to make a thorough study of the
work of others, constantly seeking
that which may improve and benefit
your own business. With this end
in view do not sneeringly throw
away all printed matter received, but
give to each piece as much careful
and thoughtful consideration as its
merits demand.— Stoves and Hard-
ware Reporter.

The longer a woman remains in the
piaster class the more people arc
urprised when she gets married.
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Peoples Savings Bank

of GRAND RAPIDS, MICHIGAN
There is Nothing in Safe Banking That We Cannot Perform

The Peoples Savings Bank of
Grand Rapida offers all the ad-
vantages of a safe, strong, con-
servative yet progressive insti-
tution. Its resources are sound
to the core and its connections
unquestionably the best.

Liberal conditions are offered
for active and dormant accounts
of conservatively managed
Banks, Corporations, Firms and
Individuals.

Our extensive facilities for and
low cost of making collections
are at the service of Banks and
Individuals, and business of
this character is solicited.

THOS, HEFFERAN, President

Close of Business, Sept. 23, 1908

RESOURCES

Loans and Discounts -1 485730.13

Bonds, Mortgages and Securities.. - 119117792
Banklng House... 35,009.00
Premiums paid on Bond: 602.00
Overdrafts.. . 14097
Exchanges for Clearlng H 11,226.40
Cash in Vault and Bank 255,715.95
. «57.73
Total- $1,980,051.10
LIABILITIES
Capital Stock 100,000.00
Sur lus Fund . 50,000.00
Undivided Proflt 23,798.62
Commercial Deposits. $236,096.27
Due to Banks and Ban 3557.34
Savings Deposits..... 666,511.78
Savings Certificates 895,482.27
Cashier’s Checks 4475.00
Certified Checks....
Total Deposits... ,806,282.48
$1,980,051.10

EUGENE D. CONGER, Cashier

Klingmans

It is now the time of year when
people begin to think of the Holidays

— Holidays suggest gifts.

Why not

consult the Klingman Sample Furni-

ture Co ?

What could be more appreciated
and practical than a piece of Grand
Rapids made furniture for a gift.

The assortment to be found here
is such as can he found nowhere else in

the country.

We will mail catalogs free upon

request

Klingman’s Sample Furniture £o0*
lonia* fountain* Division Sts.

We Make a Specialty of Accounts of Banks and Bankers

The Grand Rapids National Bank

Corner Monroe and Ottawa Sts.

Chas_ H. Bender
MelvinJ. Clark
Samuel S. Corl
Claude Hamilton
Chas. S. Hazeltine
Wm. G Herpolshelmer

P. M DAVIS Cashier

JOHN BENJAMIN, Asst. Cashier

. SLAGHT, Asst.’ Cashier
DIRECTORS
Geo. H. Long Chas. R. Sligh
John Mowat Justus S. Steams
J. B. PantUnd Dudley E. Waters
John E. Peck Wm. Widdicomb
Chas. A. Phelps Wm. S. Winegar

We Solicit Accounts of Banks and Individuals
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SPARE THE TREE.

Presentation of the Aesthetic Side
of Forestry.

The most beautiful object in the
universe is a tree. Collectively, as
woods, the beauty is unsurpassed.
This statement may seem an exagger-
ation at first thought. This is be-
cause a tree is common. Hence we
do not see its beauty simply because
it is familiar. If there was only one
tree in the world then its intrinic,
aesthetic value would, be appreciated.
That one tree would become the
shrine of poets, artists and all lovers
of beauty. People would come from
every country on the globe to admire
it and would go into ecstasies over its
grandeur. It would be the eighth
wonder of the world. But we have
the trees all about us, and because
they are familiar they have not been
appreciated. The time is now at
hand, however, when, as Dr. Bigelow
says, “people are taking an uncom-
mon interest in common things.” The

first apostle of appreciation of fa-
miliar things was the poet-natural-
ist, Henry D. Thoreau. From his

time date the beginning and devel-
opment of the epoc of the admiration
for Nature. The love of Nature is a
comparatively new faculty.

One hundred years ago mercy was
unknown. Men flogged not only their
horses but their wives in the most
brutal manner, and”when the first bill
was introduced in the English Par-
liament for the punishment of per-
sons inflicting cruelty upon women
and animals, it was received with
howls of derision and uproarious
laughter. Tt was thought that a man
had a right to flog his wife. What a
change in sentiment in one hundred
years. Now there are societies for
the prevention of cruelty to animals,
for the prevention of cruelty to chil-
dren, bands of mercy and humane so-
cieties everywhere. This is evidence
that dormant higher feelings are con-
stantly being unfolded in man.
Among the latest growth of a latent
faculty is the love for Nature, the
very highest appreciation of the ex-
pression of beauty. So the time is
coming when every man, woman and
child will love a tree and love it so
passionately that they will work
eheart and hand to protect it

Imagine a world in the landscape
of which there were no trees or
shrubs. What a scene of desolation,
dreariness and  unhappiness; the
cheerless abode of melancholy and
wretched inhabitants.

As the utilitarian and commercial
interests have failed as yet to pro-
tect the forests, is it not possible, may
it not be true, that this long sought
for protection will come from the
aesthetic side? T believe that it will
at least contribute largely to it be-
cause of that dormant love for Na-
ture that is now becoming active and
finding expression in the people.

Victor Hugo said that “the beauti-
ful is as useful as the useful.” This is
true. We require beauty as well as
bread. The aesthetic is just as nec-
essary to the development of the tru-
ly normal man as is the physical. Its
unfolding with the physical, mental
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and moral makes the balanced being.
When it is quiescent in man then he
is lacking in completeness.

Nothing contributes so much to
arouse the love of beauty in Nature
as trees—the personification of ele-
gance, grace and beauty in landscape.

I make a prophecy that the time is
coming when every city will own one
if not more tracts of well protected
forest, in the primeval state, to be
concomitant with the art gallery of
the city in administering to and de-
veloping the artistic taste of the com-
munity.

These municipal forests will be
preserved in a state of nature, in
charge of a genuine forester and not
allowed to be butchered by landscape
gardeners who think that they can
improve on Nature by «nickel plating
the trees.

Apropos of the subject of the pres-
ervation of the forests for their beau-
ty | am pleased to record the fact
that eight miles south of this city
on the shore of Barnum Lake re-
sides a lady, Mrs. Jane Barnum Loos-
ing, who owns sixty acres of fine
white oak which she refuses to sell
for any sum of money. A Battle
Creek sawmill man is ready to pay
her $6,000 for the standing timber.
The beauty of the woods, in .which
she played when a girl, and around
which many dear memories cluster,
are of more real value to her than
the gold. To Mrs. Lossing there is
“Music in the world other than the
clink of coin.” So long as she lives
the trees will live. Is this sentiment?
Does it seem strangely out of place
in this commercial age? All honor to
Mrs. Lossing.

The beauty and glory of the woods
have been depicted by the poets for all
ages in song and story. The poets
and the landscape artists were the
prophets of the time when there
would be a universal appreciation of
the poetic and artistic in Nature. No
sensitive person can remain alone in
the woods without coming under the
spell of its witchery, its spiritual and
poetic influence. Among the trees is
aroused to intensity the imagination
and the poetic fancy. There comes
to man the finest and most subtle
musical tones—unsurpassed- anthems
and symphonies by Nature's orches-
tra. The spirit of the woods comes
upon one like a divine benediction,
bringing to expression the holiest of
religious sentiments.

Deep in the woods | hear an an-
them ringing
Along the mossy aisles where shad-

ows lie;
It is the matin hour, the choir are
singing
Their sweet Te Deum to the King
on High.

The stately trees seem quivering with
emotion,
They turill with ecstasy of music
rare,
As-if tt_hey felt the stirring of devo-
ion,
Touched by the dainty fingers of
the air.

The grasses grow enraptured as they

listen,
And join their verdant voices with
the choir,
And tip their tiny blades that gleam
and glisten

As thrilled with fragrant fancies of

desire.
The brooklet answers to the calling
river
And singing slips away through
arches aim;
Its heart runs over, and it must de-
liver
Unto the King of Kings its liquid
hymn.

A shower of melody and then a flut-

ter
Of many wings; the birds are prais-
Ing, too,

And in harmony or song they utter
Their thankfulness to Him, their
Master true.

In tearfulness | listen and admire
The great Te Deum Nature, kneel-

ing, sings;
Ah, great indeed is God’s majestic
choir,

When all the world in one great
anthem rings.

—Anonymous.

The effect of the era of the love
for trees now being heralded in will
be not only the protection of the for-
ests but the planting of trees and
shrubs along every highway in the
country, making a continuous park in-
stead of the desolate landscape which

is now an aspect qf the country
roads.
When railroads substitute electric

or storage power for steam, so that
there will no longer be danger of
fire from sparks from locomotives,
the planting of trees and shrubs
along the right of way of the rail-
roads will make more parks for the
people to admire.

Another beauty spot, made so by
the growing of trees and shrubs, will
be the country school yard. When a
person is driving through the coun-
try and comes to a small, dilapidated
building, in the midst of a dreary and
barren waste, treeless, with the
scorching sun beating down upon it,
the stranger does not have to ask
what it is; he knows. It is the dis-
trict schoolhouse and grounds. There
will be a change. The lot will be
adorned with trees, and cheerfulness
and attractiveness will take the place
of desolation. As an appropriate con-
clusion | quote the following beauti-
ful sentiment to a tree by Burritt
Hamilton, a prominent lawyer of this
city-:

“The tree is a life contributor to
our common fund of happiness. Have
we estates? The tree adorns them.
Have we changing seasons? The tree
proclaims them. Have we floods?
The tree stays them. Have we
drouths? The tree modifies them.
Have we tempests? The tree abates
their fury and removes their sting.
The desk on which | write, the chair
on which 1 sit, the floor beneath, the
buildings, the rows of buildings, the
city, the multitude of cities, the whole
land, attests the boundless bounty of
the tree. For these gifts, gratitude.
But the tree gives more and merits
more. It has the heart-hold« of life-
long companionship, not to be ignor-
ed. Who has not truly loved some
tree—loved it for itself, its memories,
its associations, loved it too well to
destroy it—has not truly lived. The
tree is childhood’s tower and strong-
hold; the tree is the castle whose
leafy parapets shelter ‘love’s young

November 11, 1908

dream;’ the tree is weary labor’s sum-
mer tent; upon the friendly tree that
knew his childhood’'s sports age
leans, a child again, looking toward
sunset. Then, at last, when dust has
returned to dust, the tree becomes a
temple of memory through whose
arches come whispers and beckonings
from the world beyond.

“Would you destroy that tree?
Spare all trees for its sake. Or, if this
seems to you but idle sentiment, then
spare all trees for the sake of your
children’s children—-for the sake of
the human race. This is not senti-
ment; this is but an act of justice.
Through the spoliations of our gen-
eration, stark- want shall knock at
countless doors in years to be. Spare
and repair. If each tree cut shall
bring a curse to blight the days un-
born, so each tree saved and each
tree set shall mitigate the penalty of
our wrong. Spare and repair, that the
world may grow rich and beautiful
in trees, and that our despoiled trust
fund of forests may be some day re-
stored to all mankind forever—re-
stored to its rightful beneficiaries un-
der. the will of God.”

Charles E. Barnes,

President Battle Creek Nature Club.

An Embarrassing Mistake.

Mr. C., a distinguished lawyer of
Boston, was on his way to Denver
tc transact some important business.
During the afternoon he noticed, in
the opposite section of the Pullman,
a sweet-faced, tired-appearing wom-
an traveling with four small children.
Being fond of children and feeling
sorry for the mother, he soon made
friends with the little ones.

Early the next morning he heard
their eager questions and the patient
“Yes, dear,” of the .mother as she
tried to dress them, and looking out
he saw a small white foot protruding
beyond the opposite curtain. Reach-
ing across the aisle, he took hold of
the large toe and began to recite:
“This little pig went to market, this
little pig stayed at home; this little
pig had roast beef, this little pig had
none; this little pig cried wee, wee
all the way home.” The foot was
suddenly withdrawn, and a cold, quiet
voice said: “That is quite sufficient,
thank you.”

Mr. C. hastily withdrew to the
smoker, where he remained until the
train arrived in Denver.

Why She Rushes To the Bank.

A school teacher was endeavoring
to convey the idea of pity to the
members of his class. “Now, sup-
posing,” he said, “a man working on
the river bank suddenly fell in. He
could not swim, and would Ibe in
danger of drowning. Picture the
scene, boys and girls. The man’s
sudden fall, the cry for help. His
wife knowing his peril and hearing
his screams, rushes immediately to
the bank. Why does she rush to the
bank?”

After a pause, a small voice piped
forth:

"Please, sir, to draw his insurance
money.”
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What
Makes

A Store
The Best?

DEm 2~ ON Dry Goods

can be sold at reasonably low
prices without depriving you of
your legitimate profit.

No “seconds” in

DEPENDON Dr}/ Goods

trademark

Dependability is the
keynote of the
DEPENDON policy.

W e do not sell

to Catalogue Houses.

A prominent merchant outside of Chicago
was asked which store in a neighboring
town he considered the best, and why.
This was his answer:

“So-and-So sells only high-priced goods—
therefore his trade must be limited and his
store cannot be considered the best.

“No. 2 sells the most goods, but he is not
careful as to the character of his merchan-
dise— so his store is out of the question.

“No. 3 gives the biggest ‘bargains,” but he
carries nothing but job-lot goods— he evi-
dently has no right to the title.

“No. 4 sells only dependable merchandise,
caters to the average class and sells his
goods at reasonable prices. His store is
the one that comes nearest to my ideal,
and even if he is not now doing the big-
gest business, he is bound for that position,
because he is building his business on the
right foundation.

Sell 3>eEPEN£ON Dry Goods
People w ill soon learn to con-

sider your store the best.

JOHN V. FARWELL COMPANY

Sole Distributors of DEPENDON Dr}/ Goods

trademark

CHICAGO, THE GREAT CENTRAL MARKET
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TWO MEN.

Both Had Riches, Yet One Was a

Pauper.
Written for the Tradesman.

An old couple sat musing in the
light of an autumn day.

“So John Slangwell has gone at
last,” said the wife, turning to look
into her husband’s face. “It does not
seem a very long time since he was a
young man doing small jobs for his
board and clothes. You remember
him, Thomas, as the most sprightly
youngster of Camp No. ro on the old
Muskegon.”

“Oh, yes, Martha, my memory is
not at fault,” said the man with a
smile. “You forget that | am young
yet—not 75 until next month.”

“Quite true, Thomas, and John
Slangwell was almost five years
older.”

“He would have been 8o if he had
lived until December. And to think
that he was the richest, most pros-
perous man in the city. | tell you,
Martha, money goes a good way in
these times.”

“Sho, Thomas, don’'t you believe
anything like that. Although Slang-
well was a very rich man so far as
money goes, he was not prosperous
by any means. It is not money thar
makes folks feel full-hearted, healthy
and happy, Tom, not by a long ways.
Rich men—that is those the world
calls rich, and whom some people
envy—often live and die in the mean-
est poverty.”

“l see,” said the man with a soft
laugh. “You think the poverty of one
rich man’s soul made him poor in the
eyes of common folks. Well, that
may be so, and yet John Slangwell
was envied by many.”

“Of course, as every man who has
made a fortune is, and yet—"

“Well, Martha?”

“l can’t help but compare the life
of Slangwell with that of Horace
Sumpter. You know he died possess-
ed of an ample store of this world’s
goods; in fact, he could at one time
count his wealth far above that of
Slangwell.”

“Oh, well, Horace Sumpter was of
a different build from John. | knew
them both until almost the last days
of their lives. Horace was open as
the day, not a stingy hair in his head;
and, mind you, when he began to
make money there was no change in
the man; he was always the same
from the time he struck the first
blow in the woods until the day he
died surrounded by all the luxury a
million dollars could buy. Horace
Sumpter was the best man | ever
knew.”

“That
Thomas.”

“l know it, yet it is true. Horace
and John were both my chums when
a boy. John was pretty good, too,
at that time, but as he grew older
and money began to pile up, why,
then there came a change. Both be-
came prosperous, yet in a different
way. John grew into himself rather
than outward. He became known as
a shrewd man of business, a close
bargainer and hard in the bit, while
Horace remained the same from the

is saying a good deal,
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start, jovial, happy, hearty, an all-
around good fellow, yet with none of
the vices of so many who find the
dollars rolling into their coffers!”

The woman sighed and wiped a tear
from her eye.

“l hope you are not weeping for
John Slangwell, Martha,” said the
Jman. “He died as he lived, a close,
hard man, although he was prosper-
ous as the world goes.”

“Not as truth and honor go, Tom,
No man can be prosperous if he have
not a good heart. John Slangwell
hardened his even to his own flesh
and blood. You know what came
to his only son, David. He went
through every dissipation and finally
landed in the gutter.”

“Of course | can not forget, yet
you remember that the old man was
good to Dave; he gave him money
and coddled him to beat the band.
People said John worshipped that
boy.”

“And made a fool of him at last."

“While Horace sent his sons to the
common schools, after which each
decided for himself. Ned is now a
civil engineer of repute, and Jack—
Wild Jack he was dubbed—actually
entered the ministry and' is to-day
one of the finest teachers in thé State
or Nation.”

“Preacher, you mean, Thomas,”
corrected the good lady.
“No, I mean teacher. Anybody

can preach, very few are capable of
teaching; Jack is one of the latter
class. 1'd give more to sit under the
droppings of the word from his lips
than from those of any preacher or
teacher in Christendom. He is smart
as a steel trap. Millionaires’ sons do
not often turn out that way. Neither
Ned nor Jack needed to work, yet
they have made their own way with-
out their father’'s help. They are
prosperous men, with happy families,
and all because of the fact that their
parents had good common sense as
well as plenty of dollars.”

“Do you know, Thomas, it was of
Horace | was thinking just now in-
stead of John Slangwell? | know that
the father died possessed of the larg-
er fortune—"

“Simply from the fact that Horace
divided his with his relatives years
ago. There are scores of happy,
prosperous people in the world be-
cause of Horace Sumpter, while |
don't know of a family that has to
thank John Slangwell for benefits re-
ceived.”

“True enough, Tom. And to think
that Horace never made a profession,
while John was a member in good
standing in one of the most fashion-
able churches in the city. | don't
quite understand that.”

“That is easily explained, Martha,”
said the man. “Because you are a
church member, and good as gold,

you can't understand why others of
the church are often working along
unchristian lines. Horace, despite his
non-profession, was a true Christian.
His works proclaim it and that is
enough.”

“l was thinking a moment ago of
old Ponobono, the pock-marked old
Indian, who was for so many years

the white man’'s friend. You know
he sometimes indulged in firewater,
yet was as true-hearted a man as
ever wore a white skin. A year be-
fore he died he was helpless and
alone—that is, he would have been
alone had not a friend and helper
been furnished who nursed and pro-
vided for the old man’s every want.
A priest officiated at his funeral, and
everything was done that money
could furnish, and it all came through
Horace Sumpter, a man who never
forgot a friend and who forgave his
enemies as only a heart rich man can
do. Then there was the widow
Thornton—"

“Yes, of course,” agreed the man.
“Nobody suspected the many good
deeds of old Horace Sumpter until
he was called away. Even now there
will doubtless be many incidents of
his kindly dealings that will never
come to light.”

“He was one of the principal don-
ors to ithe fund that sent Miss Ab-
bott across the sea to be educated.
When she returned to afterward car-
ry the world by storm with her song
nobody felt prouder of her success
than Horace Sumpter. He liked to
see people get along in the world. A
bright boy or girl was always a sub-
ject of interest to him. He gave em-
ployment to one elderly man one win-
ter, who was in reality not worth his
weight in salt, simply because he
wished to aid the man in his efforts
to secure a patent on an invention
which was afterward to make a for-
tune for its owner.”

“Seems to me | remember some-
thing about that,” said Thomas. “The
inventor was an oldish fellow from
Indiana, who tried in vain to interest
some monied man in his invention. |
remember distinctly that Horace hir-
ed him and paid him twice what he
could earn in order that the old chap
might get enough money to take out
his patent.

Horace did not need the man;
times were a little close, yet the in-
ventor chap never once suspected why
Sumpter was so good to him. You
see Horace carried the idea to his
man that,, he needed him and that he
was worthy of a big salary.”

“And it turned out—"

“That the old fellow got his patent
the next spring and went on his way
rejoicing. | was postmaster then,
you remember, and old Dan Cramer
showed me the papers from Washing-
ton that made him the happiest man
in the world. | learned afterward
that Cramer became prosperous, and
if he was not happy it was not the
fault of Horace Sumpter, who had
helped him to his success in a man-

ner so delicate as not to give of-
fense.”
“Ah, yes,” said the woman,

“Horace Sumpter was a truly pros-
perous man, such a one as would
have been truly happy had no great
wealth come to him; his was genuine
prosperity, while that'of the late John
Slangwell was not prosperity in any
sense, but rather the richness of a
money-greedy soul, which was really
starved on the husks of its own
hideous meanness.” J. M. Merrill.
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When Changing from Credit to Cash
Basis.

In changing from a credit to a cash
system the knottiest problem for the
retailer to solve, says an exchange, is
how to go at it from the start. Any
change so radical as reversing the fi-
nancial basis of a retail business must
be given much thought and careful
consideration.

A retail business which has been
run on a credit basis has a jcertain
working order or policy of operation.
The installation of a cash system
means the complete change of that
working order. It is an entirely re-
visionary step and requires a course
of education for the store’s custom-
ers.

What Credit System Means.

1. Slow pay—and no pay at
times.

2. Merchant is asked -to sell as
close on credit as .the mail order
house and competing cash stores sell
for cash.

3. Merchant is forced to tie up
his capital in accounts receivable.

4. Merchant can not take advan-
tage of discounts on bills.

5. Merchant must pay interest
lor accommodation, while he can not
charge interest on accounts due him.

6. Customers who pay cash do
not want to pay credit prices.

7. It is human nature for the
debtor to either fear or hate the cred-
itor.

8 Credk system
nature.

9. Credit system and overbuying
are causes of failures.

What Cash System Will Accomplish.

1. The cash system is the rock
on which young merchants may build
with confidence and the assurance of
prosperity.

2. Cash system prices draw
best trade.

3. Cash system merchants are
able to take advantage of discounts.

4. Cash system merchants can
give trade benefit of low prices.

5. Cash system merchants can
pay cash- and better prices for prod*
uce.

6. Cash buying merchants are al-
ways sure to get a chance at special
bargains and lowest prices offered by
jobbers.

7. Cash system saves cost of col-
lections.

8 Cash system does away with
losses of forgotten charges and bad
debts.

9. People who have run the limit
of credit at credit store become cash
store customers.

10. The cash system way is the
only fair and square way for both
merchant and customer.

ti. Cash system enables merchant
to sell at a small margin of profit and
meet all kinds of competition.

Basic Facts to Consider.

1. Can the people in your com-
munity pay cash?

2. What conditions control
financial situation of your town?

3. Can your trade zone be broad-
ened?

4. Can you break away entirely
from the credit habit?

5. Are your customers ready for
a complete change?

is contrary to

the

the
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Corner Fulton and Commerce Street»
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Domestic
and
Imported
Crockery
Glassware
China
Cut Glass
Stoneware
Lamp
and
Lamp Goods
Silverware
Novelties
Bazaar
and
Fancy Goods
Toys
Dolls, Games
Enameled
Kitchenware
and
General
House-
Furnishing
Lines
Sleighs
and
Coasters
Etc., Etc.
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H, LEONARD & SONS

ESTABLISHED 1844

MANUFACTURERS” AGENTS

WHOLESALERS AND IMPORTERS OF
China, Crockery, Glassware, Silverware, House
Furnishings, Lamp Goods, Fancy
Goods and Toys

GRAND RAPIDS, MICH.

Mr* Merchant:

Now that the smoke of the great political battle has
cleared away, life will again pursue its normal course and
people will again consider their more material needs*

Fall trade will open with a rush, and as prosperity
is again beaming its brightest smile upon us, we may
confidently expect an unusually heavy fall and Holiday
business*

Are you prepared to meet the demand that will be made
upon your stock? If not, then come and see us*

Merchants seeking lines of surest profit and sale
cannot afford to overlook the great and many advantages to
be found in a stock like ours*

Catering as we do to a widely diversified trade, it
is necessary that our lines be made up of medium priced
goods as well as the most staple lines for 5c and 10c
counters, and it is beyond question that our lines of CHINA,
TOYS and DOLLS are greater and stronger and more beautiful
than they have ever been before, and you can depend upon
the quality of every item*

Our absolute guarantee is your protection in every
transaction— if the goods are not fully up to our represen-
tations we will gladly take them back and refund the money*

Our terms are «the most favorable possible for the
sale of Holiday Goods and we will be greatly pleased to hear
from you by mail or in person*

Our catalog No* 193 for staple Crockery, Glassware and
House Furnishing Goods, and No* 194 for complete lines of
China, Toys, Dolls and Fancy Goods will be mailed to
merchants upon request*

Thanking you for past favors, and soliciting your
further valued business, we are,

Respectfully yours,

H* LEONARD & SONS*
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Educational Opportunity Afforded by
the Mirror.

Once upon a time a friend of mine—
a man—was going to be married. He
was going to marry a very good girl.
She was one of those good girls who
are perfectly certain they are always
exactly right about everything and
who make you think how comforta-
ble and pleasant a cheerful sinner is
to live with-. Torn thought she was
an angel. During the days of court-
ship he used to listen to her homilies
on his shortcomings on his knees,
but | could foresee a time when he
would grow tired of always being the
one in the wrong and | felt sorry for
him. So when the happy occasion
arrived | sent the girl a wedding
present of a big silver framed mirror
and on the blank space, where the
monogram was intended to go, | had
this legend engraved: “When you feei
inclined to blame some one for the
mistakes and failures of life, look first

on me. So shall 1 reflect nothing but
happiness and peace in the house-
hold.”

Of course, it didn't do any good.
Giving advice to a bride is like firing
blank cartridges in the air. You
amuse yourself and do not hit her
But | still think that | pointed out
to her the easiest and shortest route
to happiness. Forbearance is the
real secret of harmonious living
There is nothing to which we are so
tender and which we excuse so read-
ily as our own faults. If we waited to
mend our own fences before we as-
sailed our neighbors’ hedges there
would be no breaches to patch up.

The mirror has always been es-
teemed the minister of vanity. It is
in reality our greatest educational
opportunity. If we criticised no wom-
an’s appearance until our looking-
glass gave us conclusive evidence that
our own skirts did not hike up in the
front and drag down in the back; if
we derided no woman’s walk until a
glimpse of our own reflection assured
us we did not move with the gait of
a goat; if we forebore from remarks
on another woman’s shiftless man-
agement of her house until we had
kept the same cook six months hand-
running, what a world of Christian
charity it would be, my sisters!

Of course, I know quite well that,
being human, we are none of us ever
going to do such an unpleasant thing
as take anything home to ourselves.
We are going on to the end of the

chapter blaming everybody and
everything except our immaculate
selves for everything that goes

wrong, but suppose, for an instant,
that we did. Suppose that when we
feel inclined to scold Tom for his
extravagance—and it does look ac-
tually sinful to see a man burning up
good money in smoke, when you re-
member that for the price of a box
of cigars you can buy a real cloisonne
vase that you actually need for the
upper left hand corner of the oak
bookcase— suppose before you spoke
you took a glance in your mirror.
What would you see? Speaking for
myself, my sisters, | blush to say |
see the reflection of a woman who
can start down town to buy a flannel
undershirt and come home with a
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gauze fan that was marked down to
79 cents and a bunch of artificial flow-
ers she wouldn't be caught dead in.
If only the woman who had no bar-
gains for which she had never found
any use lying up on her closet
shelves; if only the woman who had
never spent her money on cutglass,
when she needed; a dishpan, lectured
her husband on the subject of econ-
omy, my word, but wouldn't it be as
quiet as a Quaker meeting?

We all know that servants are one
of the inscrutable instruments of
Providence for continually reminding
us that all happiness is transitory and
that any morning we may have to
get up and get the breakfast. We
can not understand for the life of us
why a cook should have as many ca-
prices and as unsettled a temper as
a prima donna or why she always has

servants had as much knowledge and
ability as you ought to have, and as
you expect them to have, they would
not be in anybody’s kitchen at that
price. The trou/ble is that we expect
a cordon bleu at a scullery maid’s
wages and we grumble because we
do not get it. Don't you really think
now that the mistress being as un-
reasonable as the maid is is at the bot-
tom of the servant question, and that
if you were thoroughly capable of
managing your end of the business
there would not be so many hitches
in hers?

Then there is gossip. Is it not the
funniest thing on earth how we dis-
approve of it in theory and practice
it in private? “So shocking,” we say,
with a self-righteous Shudder, “the
way some people talk about their
neighbors. Really, it has gotten so

Dorothy Dix

a fatal perversity about letting the
roast burn when there is company,
and, above all, it is an unfathomable
mystery how a housemaid can make
up beds for twenty years and never
learn how to tuck a sheet in so it
will stay at the bottom. But before
we blame the women below stairs too
much, let us look at the one above.
Do you see the image of one Who
understands her own business so well
she knows how to instruct another
in it? Do you see one whose temper
is so fully under control it fits her
to govern her subordinates? Or do
you see a woman who calls her irri-
tability nerves and who is so ignor-
ant that she is at the mercy of every
hireling? After all, if your servants
lack judgment, system, management,
how -much intelligence do you expect
to hire for $3 per week? If your

that a reputation that can stand a
season of pink teas and church fairs
has to be made out of armor plate.”
But—come now, be honest—is there
a single mother’s daughter of us who
can look her mirror squarely in the
face and not stand before it self-con-
victed? Not of gossiping, that is so
vulgar, don't you know, but of “tell-
ing things.” Sometimes | think that
we who make such protestations of
not gossiping are about the meanest
and most dangerous of the lot. A
recognized scandalmonger is like a
thief who has served a term in the
penitentiary. Every one locks up
their valuables when she is about. It
is always the one whom you never
suspected—the trusted servant or
friend—who robs you. Those who
really do the harm—who blast repu-
tations and break up homes—are
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those of us who get our heads to-
gether and say, “Now, mind, | do not
vouch for a word of this, and for
heaven’s sake do not say | told you,
but—" and then we launch out on the
full tide of slander.

Another thing that should appeal
to our sense of humor, if not our
consciences, is the highly moral at-
titude we take towards other people’s
follies when we are guilty of just the
same things. When we hear that the
Newriches have moved up town and
given a ball at which they cut every
single one of their old friends who
knew them in the days when old
Newrich kept a corner grocery and
Mrs. Newrich used to tend the coun-
ter in his absence, who so virtuous
as we? What scathing commentaries
we can make about people toadying
and flumkeying to the rich! But is it
quite by chance that Mrs. Bullion’s
card is always conspicuously on the
top of our own card receiver? Is it by
accident that we leave the invitation
to Mrs. Societys swell reception,
with her coat of arms topmost, where
it will be seenlby every caller? Could
anythipg, short of total paralysis of
the tongue, prevent us from drag-
ging the name of our distinguished
relative, Major General Fightem—
although he is a forty-seventh cous-
in—into the conversation at every
turn, although we never mention lit-
tle Sally Salesgirl, who is our dead
sister’'s only girl? « Ah, madame, if
we shot at no other one’s folly until
we had first brought down our own,
the arrows of our satire would molder
in their quiver.

Sometimes we let ourselves grow
sour and discontented and disgrun>-
tled. We feel unappreciated. We
ha.ve no friends. People may be civil
enough, but we are outside of their
affection, and no heart bids us come
in and warm ourselves at its fire. We
say bitter thing® about the selfishness
of the world. We mock at friendship
and deride the fickleness of love.
Suppose you look at yourself to see
What you have done to deserve love
before you complain of not having
it If you see there a woman whose
tongue is like a two-edged sword in
the hands of a ruthless savage, who
cuts and slashes heedless of whom
she may wound—if you see a wom-
an to whom a witticism is dearer
than a friend—what right have you
to expect to be liked? If you see a
woman who has put innumerable
petty tyrannies on her husband, who
has scolded and complained, and who
has never done anything to make
herself attractive or agreeable, don’t
you think she is pretty nervy to pose
as a martyr because he seeks else-
where the pleasure he does not find
at home? If you shut yourself up
in your own interests, what earthly
reason have you to complain because
people let you alone? Nobody goes
about prying open clam shells unless
there is at least a hint of something
worth having inside.

To one who looks at it rightly the
fact that life is but a mirror that
gives us back our own reflection is
full of consolation. Every woman
knows how that is. She sees a daily
miracle take place before her dress-
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Are You Getting Your Eyes
Open?

Did you ever buy something just because you thought it would answer the purpose and perhaps enable
you to save a few dollars? Can you remember a single instance of this kind where you haven't wanted to
boot yourself for doing it?

Perhaps you bought one of those cheap Cheese Cutters that looked so good in the pictures and
“listened” so good on price? If you did we can imagine just how you feel. We’'ve had some of the same
kind of bargains offered us in our time. We're all built over the same last, only it takes some of us longer to
learn the good old lesson that you “can’t get something for nothing.”

We thought it would only be a question of time until the people had enough of cheap cutters; and true
enough, our prophecy is fulfilled. The cheap cutter has come and gone, leaving only a trail of cast iron junk
and a harvest of barren regrets.

Wouldn't you really like to indulge your fancy and satisfy a longing for something worth while, and
equip your store with the finest Cheese Cutter in the world, and at the modest price of #20.00?

Dayton Templeton Cheese Cutters $20.00

The Computing: Scale Co. - Dayton, Ohio
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rag table, in which "a rag and a bone,
and a hank of hair” is changed into
whatever looking apparition fashion
demands. May we not hope that she
will carry the lesson thus learned a
little farther and think it just as much
worth while to straighten out the tan-
gles of her temper as the tangles in
her hair and as important to add the
fragrance of gracious deeds to her
life as it is to make her garments
sweet with sachets of violets? Sure
it is that the world gives us back our
own. If we give it nothing but
frowns and selfishness and rudeness,
we see our own unloveliness reflect-
ed in dislike on every face, but if we
give it smiles and love and cheer, it
comes back to us in sunshine that
makes the days glad and beautiful.
If you do not believe it, try the ex-
periment and see for yourself.
Dorothy Dix.

Tall People Dwell in the Country.

The highest humans of Europe
come from the shores of the North
Sea and the Baltic in the British
Isles. Scandinavia, Finland and Es-
thonia. These people are character-
ized by long heads and fair or light
brown hair, and are termed the
Nordic race. This term is coexten-
sive with Teutonic, the designation
more commonly employed, but more
liable to misunderstanding. Another
zone of tall populations stretches up
through the Balkan Peninsula into
Central Europe as far as the Tyrol,
and a third is situated in the Cau-
casus. These latter populations are
broad headed and probably represent
a race which entered Europe at the
close of the ice age. Short statures
predominate in two great centers
Russia, where the population in the
main is broad headed, and the Italian
and Iberian Peninsulas, where long
headedness is the rule. The remain-
ing populations of Europe are inter-
mediate in stature. Dr. Deniker finds
that there has been a distinct increase
in stature during the last half cen-
tury among several of the European
populations, chiefly those which have
participated in the general ameliora-
tion of social conditions and im-
provements in hygiene without being
to a great extent subjected to urban-
izing influences. Great Britain is
thought to present the highest aver-
age stature of Europe, although this
may be an overestimate, based on the
rural population, which is distinctly
in the minority and distinctly above
the city measurements.

Recent failures of registered mail
to reach the parties addressed have
caused the Department to issue an
order that such mail must be deliv-
ered to no one but the addressee
in person™ not even upon his written
order. If it can not be delivered to
the person addressed, it must be re-
turned to the sender or otherwise dis-
posed of under regulations applica-
ble to undeliverable registered mail.
The wrapper of registered matter is
required to be examined before deliv-
ery to see if it bears a restrictive in-
dorsement, failure to notice which
will no longer be accepted as an ex-
cuse.
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ONE WOMAN'S LIFE.

Simple and Truthful Story of Sorrow
and Happiness.

Brooke Gardner was five years mv
senior, a good-looking fellow, gentle
and of a very loving disposition. He
had to leave school at 18 and go to
work in order to help at home, al-
though, as he had kept up his studies
at night, he was well informed. Btit
he had only his salary of $75 a month,
and as | found afterward— could
hardly decide whether it would be
right for him to leave home, let the
responsibility fall on a younger
brother still in school and start out
for himself.

Russell Vernon—brother of Clara,
my dearest friend—was just my own
age, tall, handsome, self-willed, and
accustomed to everything he wanted.
His father was a successful manufac-
turer, and looked forward to the
time when Russell would join him
in the business and share the respon-
sibility.

But Russell had other ideas; he
wanted to study medicine, yet he had
not then shown any marked tendency
to settle down to anything. He be-
longed to clubs, played golf well,
danced well, sang well, and was a
favorite with the girls generally. In
fact, he was altogether too much of
a ladies man,” and when certain
ugly reports began to be circulated
the kind friends one always has
came to me at once with the tales.
Strange to say, it happened that be-
fore people began to talk he had told
me one evening of a new friend of his
that had greatly aroused his sympa-
thy.

“She is a stranger here and her
husband is a brute. He drinks and
does not half provide for her, and al-
though he has joined the Marathon
Club the women do not pay her any I

attention and s/he is having a pretty
hard time of it.”

He never mentioned her name at
any time and referred to her after
ward only once or twice in a vague
way. Young and sympathetic, he had
been unable to judge her for what
she was, and he was ready to fight
her battles. When not at our house
he was at hers, and as the gossip
grew my people began to object.

Then, as | have said, came my first
problem. Brooke surprised me by
proposing one evening on the way
home from a party, at the same time
explaining his position and saying it
might be several years before he
could marry; that while he did not
believe in long engagements, in the
circumstances he felt he must speak.
I had such a strong admiration for
his manly way of putting his case
that although | did not really then
think 1| should accept | asked for a
few days to consider it.

The very next night Russell called.
We had a delightful evening at the
piano and it was 11 o’clock when he
started to leave. “I'll have to make
it ‘good by,’ too,” he said, “for I am
going to take a short business trip
for father. 1 want to ask you a
guestion, though, before 1 go.”

He looked at me in a curious way,
and instantly | realized what it
would be.

I had never been mercenary, but
suddenly there flashed through my
mind all he had to offer—money, so-
cial position and a life of ease. And
I liked him, too. Then as quickly the
picture of the alternative—a long en-
gagement, hope deferred’, and maybe
years of struggling with a small in-
come.

But Brooke's clear, calm eyes
seemed fixed upon me. | remember-
ed his spotless character, | realized

as never before his years of unswerv-
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FLOWERS

Dealers in surrounding towns will profit
by dealing with
Wealthy Avenue Floral Co.
891 Wealthy Ave. Grand Rapids, Mich.
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ing devotion, and | knew what my
answer must be. Without premedita-
tion | looked Russell frankly in the
face and slowly shook my head. |
1 Wws aware that intuitively he knew
what had decided me, for he
hastily repeated “Good-by” and went
away.

So | accepted Brooke. Young as |
was, | seemed at once to know what
it means to have the love of a
strong, earnest, pure-minded man,
and | found that | cared for him as
I never had cared for anyone else.
We expected to have to wait a long
time, but he was offered a better po-
sition within six months, at a salary
of $ioo, and his father being able
about that time to realize on some
property long considered unsalable,
Brooke could leave home, and we
were married within a year.

We did not have enough ahead to
set up housekeeping, yet did not
want to board, so when a friend
whose husband traveled offered to
rent her first floor furnished we were
delighted. It was all arranged be-
fore the wedding, and we came back
from our little trip and settled down
as happy as if the place had been our
own.

That beautiful first year! | had
thought | knew Brooke before, but |
was not prepared for the consider-
ate, patient, tender yet boyishly light-
hearted fellow he proved to be. What
puzzled me most at first was his in-
sistence on helping me about my
work. There was not a great deal,
but I was not strong, and we could
not afford to keep a maid.

So, no matter what | was doing, he
would follow me around all the time
he was at home, taking a hand at
everything. We had a lot of fun
over it when he tried to sweep or
wipe dishes, and when there was
nothing to do he would sit down
wherever | happened to be and read
the paper aloudi Having gone into
an office as soon as | left school, |
knew little myself of housekeeping,
and we had some odd experiences.
But before the year was over even
that little bit of work proved too
much. Mother came to help me a
while, and our first anniversary wit-
nessed the advent of a son.

What a dear, good baby he was! He
looked like Brooke and inherited his
happy, sweet disposition. It was a
good thing he did not take after .me,
for | had always been quick and
nervous and not very strong. Baby
hed- to have his father’s name—that
was positive—and. he was at once
dubbed “Junior” by the family, a
name that has clung to him ever
since.

Mother could not stay long after
this, and then came my second prob-
lem. | knew little about housekeep-
ipgd but nothing about babies. | had
never even been around where they
were, but a young matron friend sent
me a year’s back numbers of a baby
magazine, and | began reading up on
theory, while my young son gave me
all 1 desired in the way of practice.

Acting on the doctor’s advice, |
soon accustomed jhim to feeding but
once in the night, so I could usually
rest well; the® he would awaken
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about 5, be happy until |1 fed him at
6, and play with his fingers while |
dressed and prepared breakfast. We
had converted a clothes basket into a
movable crib, and this 'he enjoyed in
the dining-room while we ate and
later | cleared away the dishes. Then
after my room was put in order |
would give him his bath, dress and
feed him and put him to sleep.

If he awakened in time | would
take him to market with me before
noon, but if he slept late we would
go put in the afternoon. Brooke was
gone all day, so we could suit our
own pleasure.

I soon found, however, as the bad
weather came on and there were fires
to attend to, that taking care of a
baby and keeping house at the same
time was no easy task. We could
not afford to keep help, but the wash-
erwoman’s little girl would come
and take baby out for an hour in
the carriage while | straightened up.
T did not like to complain,, yet often
before a meal was ready to go on

the table I would be too weak and
faint to eat, and Brooke began to
look worried.

The climax came one night when
the baby was unusually restless and
would not go to sleep, and | had to
stay with him so long that the dinner
burned to a crisp. To add to my
troubles Brooke had to stay at the of-
fice that night—he could not send me
word—and it was io o’clock before
he came in. By this time | was in a
highly nervous condition over his
unusual delay, and after | had had
miy cry out and he with his loving
patience had quieted me we settled
down to review the situation.

The result was we decided to accept
mother’s invitation to come home and
board for a while Within a week
we were able to make the change,
and before our second anniversary
came around a little daughter graced
the house.

Later we decided to have a house
of our own.

How proud we were of our home!
I had now learned to manage the chil-
dren. | was ‘strong again, and we had
perfectly delightful times getting
things in order. Brooke stained and
varnished the floors himself at night,
for we had no carpets and he wanted
to save the painter's wages. We
bought a few small rugs for the
downstairs rooms and some pretty
cotton mats for the bedrooms, and by
keeping the floors waxed and shining
they did not look bare. The purtains
I made myself, using swiss for the
living-room and fine cheesecloth for
the windows on the second floor.

But my dishes! | shall never for-
get my first dishes. Strange to say,
| had never paid any particular at-
tention to china, and when | went to
buy, with only a limited amount of
money, | had no idea wthat to get. |
saw every tableful as a blur, and 1 did
not recognize what | had selected
when it "wes delivered. Every piece
had a great sprawling pink and green
chrysanthemum, and for years—until
one Christmas came a set of dainty
blue Meissen—they were a perfect
eyesore.

Of course we wanted to entertain

our friends in the new home, but
after careful figuring we decided that
the only way would be by giving lit-
tle periodical dinner parties. They
were a great success, too, and no one
ever suspected the days before and
after when we would have only a rich
vegetable soup or a dish of baked
beans, or baked potatoes and baked
apples for our dinner in order to
make up for it. We had to meet the
monthly payments on the house
whatever happened, and Brooke'«
clothes were beginning to look de-
cidedly shabby when the panic came
and he lost his position.

He never complained, but to this
day it makes me heartsick when |
think of all the sacrifices he made
that summer. Of course he took the
first work he could get, but it happen-
ed to be selling real estate on com-
mission. Imagine that—after a finan-
cial crisis! | knew he walked the
streets to save car fare (although he
would never admit it) and went with-
out his luncheon, too, because he
would come home so pale and tired;
but he always had a smile for the
children, a loving word- for me. But
what broke my heart was my acci-
dental discovery that his watch had
gone to pay the water tax.

| was getting along the best |
could, too. | had the laundress now
only half a day every two weeks to
wash the heavy pieces, and | did all
the small things myself, drying in the
house so the neighbors would not
notice, and the ironing | did a little
at a timé, as | could. Through an-
swering an advertisement | procured
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T Should send us your

" name immediately to

be placed on our list for Xmas cat-
alogue of post cards and booklets.

Suhling Company, 100 Lake St., Chicago

ONE CUSTOMER writes us
to-day “Your Plum Jam is
the finest thing we ever saw.”
The other varieties of goods
we pack are just as good as
our Plum Jam. We can ship
you right now an assortment
of Orange Marmalade, Grape*
fruit Marmalade, Plum Jam,
Fig Jam and Blackberry Jam,
2 doz. i pound glass jars to
case at #4.25 acase, in 5 case
lots freight paid; or in *4 doz.
1]4 gal. stone jars to case at
$4.40 a case, in 5 case lots
freight paid. Give us a trial
order for 5 cases, subject to
confirmation, or write us for
a sample first. We will make
good.

H. P. D. Kingsbury
Redlands, California

(Where the oranges come from)

W. S. Ware & Co., Distributors
DETROIT, MICH.

The Mill That Mills

BIXOTA FLOUR

In the Heart of the

Spring Wheat Belt

The excellent results women are daily obtaining from the use of
Bixota Flour is creating confidence in its uniform quality.
Grocers handling the line know this—and the result is that all recom-

mend Bixota.

Stock Bixota at once if you want more flour business at better profits.

Red Wing Milling Co.

Red Wing, Minn.

S. A. Potter, Michigan Agent, 859 15th St., Detroit, Mich.
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a magazine agency, ami two after-
noons a week, when my sister would
come and stay with the children, 1
solicited subscriptions—in the next
village.

A friend connected with the Wom-
an’s Exchange ini town, suspecting
our difficulties, offered to get me
some orders for embroidering table
linen, and often after dinner, while
Brooke would read aloud some fas-
cinating book from the public library
| would embroider until midnight.

The hardest part came with the
winter, when we needed coal. Final-
ly, as we saw our supply getting low-
er and lower and no immediate pros-
pects for getting more, we shut off
the furnace entirely, used the grate
in the living room and ate in the
kitchen. Both the living room and
the kitchen faced south and west and
we had plenty of sunshine; and as we
kept everything clean and shining,
somehow the house never looked
cold. We had a nice little oil heat-
er that warmed the bedroom when
we wanted to undress the children,
so we never actually suffered.

We were rather short of bedclothes
at first, but I cut up a couple of my
old worn out dresses, one of moth-
er’'s old skirts, some discarded trous-
ers and the woolen scraps from the
rag bag and pieced together a good
warm quilt. But it never would have
taken a prize for beauty!

Needless to say, | did all the chil-
dren’s sewing and trimmed my own
hats. | had learned that much the
first year; but it was hard when |
could not even get new material. |
was so in dread of people recogniz-
ing the old trimming that for a while
I used black almost entirely.

I quickly saw the predicament |
was likely to be in for clothes. Brooke
had a nice evening suit, bought be-
fore we were married, so he was all
right, but after thinking my ward-
robe over and knowing | could get
nothing new for at least a year, | se-
lected two of the best of my old
evening gowns, studied fashion notes
and the big shop windows for style,
then bought paper patterns that |
thought would be most likely to cut
to advantage and went to work.

The first, when finished after two
weeks’ struggle, cost me a dollar and
a half, but it fitted well and Brooke
scaid it was very becoming. The other
took more time, as | had so man}r
other things to do, but it cost less
and was fully as satisfactory. The
material in each had been good when
new. | freshened by cleaning and
pressing and no one ever thought

that | made them myself.
Brooke’s business suit, however,
got past all mending. He had to

have another and we at last scraped
together enough to buy one, ready
made. But | turned actually faint
and sick when he came in wearing his
new purchase. He, whose clothes had
always been of such good quality
and correct cut! The trousers were
light, almost on tan, and big to bag-
giness; the vest was a fancy cotton
mixture and the coat a cheap blue
serge. | was too completely discour-
aged to say a word, yet as he had
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worn them | knew they could not be
returned.

“Don’t you like them?” he asked,
anxiously. “You see, | never bought
‘hand-me-downs’  before, and a
whole suit cost so much | just could
not buy one of them after | happen-
ed to see this morning how badly you
needed shoes. | looked around and
found these things, and I've saved
enough to buy shoes for both Junior
and you!”

He was so pleased over his econo-
my | could not find fault, but | could
not speak, and | simply buried my
face in my hands and cried.

A week later we noticed that Doro-
thy did not seem well. She could not
go to kindergarten on Monday, and
by Tuesday we decided to send for
the physician. | had my misgivings,
but when he pressed his thumb into
her fat little pink chest, and removed
it, leaving a white mark, | knew from
his face what the verdict would be.

“You’'ll have to prepare for quar-
antine at once,” he said. “Get the
boy away immediately, and I'll come
back to-night.”

When Brooke heard the news over
the telephone his first question was,
“Did you send for a nurse?” But I
would not hear to that. | knew |
would have to stay either in' or out
of the room, and | never could leave
my baby! Brooke came home at
once, took Junior to mother’s, helped
me clear our room of all curtains,
rugs, clothing and unnecessary furni-
ture, and then kissed us good-by.

Then for five weeks a red card
warned people from the door, and
Dorothy and | had things to our-
selves. The first two or three days
| was pretty anxious, but fortunately
the case proved a light one, and after
a while she could sit up in bed and
enjoy the pictures, books and games
that mysteriously kept appearing on
the dinner tray. Brooke would stay
at home until mother or sister came
at 9 o'clock in the morning, and they
remained to get his dinner (and ours)
at 6, so the house was never alone.
As the bathroom was connected with

my room, | never had to leave the
apartment.

A big doctor bill followed. This
worried us considerably as the

months slipped by and we found our-
selves with a good sized balance un-
paid. It was now midsummer, and |
remember | was putting up a few
strawberries | had bought cheap from
a peddler, when the doctor stopped
to ask me to run in and see a sick
neighbor. (Strange how they always
sent for me!) | did not hear the bell,
and he walked through to the kitchen.
“Oh! Preserving strawberries! Howl
love them! But we can not get a
girl, and my wife is not strong
enough to do such extra work.”
An idea struck me.

“Let me pay the balance of our
bill that way, Doctor,” | exclaimed.
“l have been putting up a little
fruit at a time until | have probably
a dozen quarts altogether, and I'll get
the rest as it comes along.”

“l should be more tihan pleased, if
you are willing to let me have it. I'll
give you 75 cents a jar, if that is sat-

isfactory. It is what | paid the other
day at the delicatessen.”

The result was the bill was soon
wiped out. But | had no more jars,
the later fruits were higher, and we
lived that winter on stewed prunes,
dried peaches and apple sauce.

By spring the real estate business
had improved considerably. Brooke
was put on a regular salary of $ioo a
month, but, with the house payments
and the replenishing of our ward-
robes, it kept us still figuring pretty
close. The children were growing
rapidly, and costing more every year,
yet we managed to keep out of debt,
but more often than not it was by
going without something we wanted.
The Christmas seasons were always
the hardest, for we wished to re-
member all the family in some way,
and it often taxed my ingenuity to
the utmost to make the only five-dol-
lar bill we could spare cover the doz-
en relatives on each side.

In fact, many a time it came down
to a box of home-made candy or a
5-cent doll, daintily dressed, for the
little nephews and nieces. As for
Brooke and myiself, we were so happy
to be free from debt, well and togeth-
er, that we did not pretend to go
through the formality of making pres-
ents for quite a number of years.

Then came the fall when Clara was
to be married, and as her dearest
friend 1 wanted to give her a lunch-
eon. It took days of study to de-
cide on the best | could get for the
money | could afford to spend. My
chrysanthemums were lovely that
year, so the house was profusely dec-
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the flour which constantly
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is the best “ repeater” you can
buy. Your customers will
never have occasion to find
fault with it. When they try
it once they ask for it again
because it is better for all
around baking than any other
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by our patent process from
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orated with the snowy blossoms. |
used canned corn to make a white
cream soup, the breasts of chickens
for a white salad, a home-made pine-
apple sherbet for a white ice and
then served bar-le-duc for dessert—
white preserved currants over cream
cheese, with thick cream The lunch-
eon was pronounced “a dream” by the
enthusiastic girls, and nobody knew

that we lived on cihicken legs and
wings for days to come.

Russell came on for his sister’s
wedding. He had never married, and

after the experience that had made
home uncomfortable had gone to
New York and become a member of
the stock exchange. As he expected
to stay for several weeks he had
brought his touring car and was
treating all his friends to long, de-
lightful rides.

A couple of days before the wed-
ding one of the bridesmaids in town
gave a matinee party, and the five of
us girls were met as we came out
of the theater by Russell with his
machine to take us home. One by
one he dropped the obhers and | saw
he was going to have the drive to
Edgerton with me alone. As he turn-
ed in that direction he slowed down,
for he could .make the run in a few
minutes. He spoke at once.

“Brooke tells me that the real es-
tate people may want him to take the
New York office in the spring.”

| suppose he noticed me start, for
he added: “He said he had thought
it best not to tell you until it was
definitely settled, but as | may not
have another chance to speak, | want
to say a word now. If you do move
East, settle in the city. Take an
apartment in town where you can get
out, go occasionally to a theater or
concert and see something of life.
Since | have been home | have seen
the desperate struggle you are mak-
ing to get along—doing your own
work and striving to make ends
meet—and it has made me sick. |
can see—| know. You keep a smil-
ing face to the world, but you are
simply killing yourself with hard
work.”

We had reached the edge of the
village. It was only another mile
to the house. | looked at him as
earnestly and as frankly as that oth-
er time when he had tried to speak.

“Thank you, Russell, for your in-
terest. But home is home. The one
here is nearly free: and if 1 am able
to help pay for one that might cost
more in a new place | shall be only
too glad to do what | can. To some
natures there are thing® more Kkilling
than hard work.”

With a gesture of dismay he stop-
ped the car and assisted me down.
“l had hoped | could help you, but
I might have known better. May
brighter days be before you. Good-
by.”
yWithin; a month Brooke was called
to Baltimore by the illness of the
head man there. He expected to be
gone only four or five weeks, but he
was detained four months. | did
not feel afraid to stay alone, and the
children were big enough to be n
great deal of company, as well as a
lot of help. We got along nicely and
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were saving all we could in order to
be prepared in case we had to move
East.

A children’s dancing class started,
and both Junior and Dorothy want-
ed to go. | would not touch a penny
that had been laid away, but with
only three of us home we could
spare one room, and | rented that
to a school teacher. It brought in
enough to pay for the lessons and all
the clothes we had that season be-
sides.

The evenings were long with
Brooke away. The children would
get their lessons and then go to
bed, but | was strangely wakeful. So,
when a friend showed me how to
make “hooked” rugs from woolen
rags | would sit up until late work-
ing. | traced a simple pattern on
the under side of the sacking, which
gave me a chance to exercise taste
and skill, and by spring | had two
nice rugs for the bedrooms.

Discouraged as | would get over the
enforced delay, Brooke always kept
cheerful. Before leaving he had
opened a bank account in my name
and arranged to have ‘his salary de-
posited to my credit so that 1 would
not have to go in town after it |
protested at this, but he insisted that
I would need all | could get. and as
his expenses would all be paid he
said | could send him anything he
might need extra.

It was because of the children that
I think | missed jhim most. Dorothy
was apt to get impatient and willful,

and that always made me nervous,
but when Brooke was around he
would invariably say:

“Never mind, mamma. Be patient;

you can never teach her by scolding.
Your own quiet, loving jmanner will
have much greater effect.”

And he was never cross himself.
The nearest he ever came to being
angry with either of them was when
Junior on one or two occasions be-
came disrespectful to me.

Brooke’s skillful management
the Baltimore branch won for him
the New York agency. It was hard
to leave the old home, but we came
on, looked over the ground and de-
cided to settle in one of the suburbs
along the Hudson. The salary, now
ncreased to $2,500 a year, looked big,
but experience had taught us to go
slow. We found a house we could
about pay for with the proceeds of the
Edgerton place, and the children
started to school.

No more struggling to get money
for even second-hand books. Every-
thing free in the New York schools.
But of course we economized in
every possible way. Brooke con-
verted a packing case into an icebox
until we could afford to get the kind
we wanted, and he enameled an old
bedroom set with white in order to
fix up a dainty room for Dorothy.
Without telling anyone my plan, |
bought a cheap, pretty wall paper,
covered with pink roses, and put it
on her room myself. Weren't they
all surprised!

The children seemed to grow over-
night. It was a® if one day | was
running after little folks, and the
next entertaining young people. Dor-

of

othy had developed a good voice, and
a woman teacher in town who had
heard her sing came to see about les-
sons. | frankly told her it was out of
the question then, but before she left,
finding she was in distress over dis-
appointment about getting an even-
ing dress, | offered to make it in ex-
change for the lessons. From that
time on Dorothy had her instruction
in singing, but no one was ever able
to find out where Miss Blank had all
those charming blouses made.

Strange as it may seem, we had
never let the children know how
scarce money was. Pride, | suppose,
kept us silent. But when Junior be-
came a high school senior and was
getting not only unruly but extrava-
gant as well, | thought he should be
told. | quietly talked to him one
night when we happened to be alone,
telling him of his father’s life and
my own, of sacrifices that explained
many puzzling things he could re-
member, and then exactly where we
stood at that time. We were sitting
before the grate in the firelight. As
| talked | seemed to live over all
those hard times again and | finished
as in a dream.

Junior’'s voice startled me.

“Dad’s a brick and you are, too.
And you’'re not going to be ashamed
of me, either. Mother, I'll drop ail
the frat lingoes to-morrow, and I'll
graduate if | have to study day and
night to do it!”

He did, too, and as valedictorian.
We were able then to send him to
Columbia, although on a narrow
margin, and this, his second year, he
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Mica Axle Grease

Reduces friction to a minimum. It
saves wear and tear of wagon and
harness. It saves horse energy. It
increases horse power. Put up in
1 and 3 Ib. tin boxes, 10, 15 and 25
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and barrels.

Hand Separator Oil

is free from gum and is anti-rust
and anti-corrosive. Put up in
1 and j gallon cans.
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over the world. Write for
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For this reason, among others, the stock of
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paid for about ten years.
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No Generating

Nothing like it now V
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worry, no work, no
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NOISELESS. Always
ready for instant use.
Turn on the gas and
light the same as city
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descriptive matter at once.

Can be installed for a very small amount,

Its quarterly cash dividends of two per cent, have been

Investigate the proposition.

Send for

Eveready Qas Company

Department No. 10

Lake and Cnrtis Streets

Chicago, Il
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has earned a partial scholarship. He
is standing well, and next season will
make nearly all his own expenses.
Dorothy wanted very much to give
a party on her 17th birthday, and
Junior urged it, too. Brooke and |
figured it all over by ourselves, but
we found it would cost $0. He
even offered to go without a new
overcoat, but | would not hear of
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ed that he would like to consign Mr.
Brown to outer darkness, and gloat
over the resulting weeping and wail-
ing and gnashing of teeth.

If retailers, when they feel the in-
sane desire to waste money, would
confine themselves to painting their
names upon broken rocks that have
been blasted up by on-marching civ-
ilization, all would be well. No par-

that, and | knew the children would Iticular harm would result, and the

not take a pleasure at such a sacri-
fice. At the same time they both
had many nice friends among the
best people in town, and | wanted to
introduce her properly.

So we discussed the matter all to-
gether, with the result that Junior
gave $15 out of his fall term’s spend-
ing money (a big slice), Brooke $15
out of his vacation fund (shortening
his outing by half a week), and Dor-
othy and I each $10 out of our sea-
son’s allowance for clothes. You see,
we have always had to live within
our income, so the children have ac-
quired the habit.

The party was a most enjoyable af-
fair, and now Miss Dorothy is one
of the most popular girls, and she has
the reputation of being a capable
housekeeper, as well as an expert
needlewoman. Rumor has it she is
soon to wed the son of one of our
wealthiest old families, but the en-
gagement will not be announced un-
til after she graduates.

Our home is pretty, well furnished
and paid for. The day has but twen-
ty-four hours, and mine is an active
life. And with my church work and
the time | have always kept for
Brooke, it is, | believe, a reasonably
useful one. Our circle of friends is
not large, but it includes many in-
teresting people.

After more than twenty years of
married life 1 am still young, my son
and daughter are the admiration of
all who know them, and my hus-
band (who has always come up to
my highest ideals) is more than ever
the lover. | am successful— decidedly
—but | can not help recalling the
words of Ruskin:

The path of a good woman is in-
deed strewn with flowers, but they

rise behind her steps, not before
them.

Advertising That Hurts Instead of
Helps.

To say that there is advertising
that hurts would seem to be para-
doxical, for advertising is essentially
a helper, and, if it hurts, “advertis-
ing” would seem to be a misnomer.
There are a number of merchants
who, thinking they have discovered
an inexpensive way of advertising,
proceed to plaster their names all
over rocks and fences and confident-
ly wait for the inrush of trade which
they evidently imagine will be the
result of this desecration of nature.
Imagine the outraged feelings of a
man who is rambling through the
woods and meadows, uplifted by his
beautiful surroundings, and feeling
that he might be a poet if he tried
very hard. Suddenly, turning a cor-
ner, he discovers the very interesting
fact that “Brown’s Hats Are Best,”
painted in yellow on a picturesque
rock. Would he dash off and pur-
chase a Brown hat? It is to be fear-

slight expenditure would be as ef-
fectually wasted that way as any
other. But to deliberately destroy
the beauty of nature by daubing up
a rugged rock in the midst of beauty
surroundings is not only waste, but
loss. Those nature-lovers who en-
counter the outrage would be very
likely to take a violent dislike to the
gentleman responsible. Even those
upon whom the trees and flowers are
wasted would not be very susceptible
to the wiles of a painted atrocity on
a rock.

The tin sign that is tacked on trees
is not a much better advertising me-
dium than the painted rock. A tin
sign on a tree has an irresistible at-
traction for a rock in the hands of a
small boy, and the merchant who
wishes to be represented by a piece
of bent, perforated and dilapidated
tin would do well to use this method
of advertising. The writer when a
boy spent many happy hours destroy-
ing signs of this character, and still
looks back on this period of his life
with considerable pride.

Advertising of this kind is altogeth-
er out of harmony with the surround-
ings among which it is placed. Peo-
ple who talk bosh may say that the
mindi, as it is at rest, is in a particu-
larly impressible state at such times,
and that the advertisement therefore
takes effect. It does. But if the re-
ceiver of the effect had his way and
happened to be of a bloodthirsty turn
cf mind, he might chop the advertis-
er up into little pieces and sing comic
songs over the remains.

In conclusion, let it be said that if
the money expended in this waste
were devoted to some legitimate
channel of advertising, such as news-
paper, judicious out-door advertising
or novelty advertisements, it would
yield much greater returns, and
would leave the retailer’s conscience
unsmirehed —American Hatter.

How He Explained.

The dissatisfied voter had dropped
out of his regular party and tried
something else at the previous elec-
tion. When he appeared to register
for the next primary there was some
hitch in the proceedings.

“Didn’t you vote the Prohibition
ticket last time?” enquired the clerk.

“Yes,” responded the voter, un-
abashed.

“How do you explain that?”

“Well, you see,” he explained, with
charming frankness, “1 was drunk at
the time and didn't know what | was
doing.”

The clerk accepted the explanation
as quite satisfactory, and took him
back into the fold again.

Most men who talk about saving
their country confine their efforts to
the saving of a goodly portion of it
for themselves.
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Coke Is Like Oysters

In one respect only, however, and that is in
the fact that it is in the greatest demand
during those months containing the letter “R.”

This is one of those months and you can, to
your advantage, figure that there is a round
saving of $2.00 per ton in buying our Genuine
Gas Coke instead of hard coal for your
Furnace, Stove or Grate.

There is a lot of inferior coke in the market,
but if you will buy our Genuine Gas Coke,
made and sold by us, you'll get the best fuel
you ever used.

Prompt delivery and satisfaction guaranteed.

GAS COMPANY.

LWAYS on the move,

. because every cook

knows its excellence

and purity—its absolute
goodness.

Sixty-Six Years
of Superiority

have proved its merit.

Doesn’t that argue in its
favor? In nearlyevery home
in your neighborhood

KINGSFORD'S
OSWEGO srarcH

is found indispensable in preparing all kinds
of delicious desserts—equally invaluable for
improving every-day cooking: sauces, gravies,
soups, jellies and many other dishes.
Advertising now in progress will further
stimulate sales.
Are you in line ?
T. KINGSFORD & SON, Oswego, N.Y.

National Starch Company, Successors
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COMMON BAR

To the Promotion and Continuance

of Prosperity.
Written for the Tradesman.

For fully two years half a dozen
of the business men of Bronson had
been trying to proselytize the half a
hundred other business men of the
town to the thought that an organi-
zation of citizens to promote the
commercial, industrial and education-
al interests of the community would
be a splendid step in advance.

And, finally, after a call signed by
forty-eight of the 156 business men
in town, asking that a meeting be
held, had been published in the Daily
Pursuivant, the meeting was held and
the Citizens Association organized
by the election of officers and by
fifty-six men paying their annual
dues of five dollars each.

And the next day?

The next day there was a well-de-
fined rumor about town that the citi-
zen elected to the presidency of the
Association had so manipulated the
election of officers and the appoint-
ment of committees that the platting
and sale of a lot of land owned by the
President was to be the chief busi-
ness of the organization.

And then another thing:

It was claimed that the man ap-
pointed to be Secretary of the Citi-
zens Association—at $600 a year—
had taken the position on his own
guarantee to add 200 citizens to the
membership of the Association and
to be the means of bringing five new
industrial enterprises, employing an
aggregate of at least 150 men, to the
town within twelve months.

In its editorial comment on the
new public welfare body the Daily
Pursuivant said: “The Citizens Asso-
ciation begins well and has a large
opportunity confronting it. It has al-
so many pitfalls to evade, and the
chief among them are the jealousies
of mean men and the dreams of good
men.”

That this was indiscreet journalism
was immediately evidenced by the
sudden development of chilliness and
suspicion toward and in relation to
each other on the part of the officers
and members of the Association in
their efforts to differentiate as to
who were merely mean and who were
simply good.

But the Association lived, in spite
of gossip, in spite of jealousies, in
spite of editorial comment and in
spite of the fact that at the end of
the year the Secretary had secured
only sixty-two of the 200 new mem-
bers he had promised to obtain, and
that while the Association had ex-
pended nearly $roo in correspon-
dence, by letter and wire, in enter-
taining prospective owners of pros-
pective new industrial enterprises and
in sending committees to investigate
various other prospects, not one new
industry had been secured.

Of course, this was somewhat dis-
heartening, but, as the President re-
marked in his annual address, “Rome
was not built in a day.” This tedious
and antique platitude would have
passed unheeded at the annual meet-

ing had it not been that the chair-\
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man of the Bottom Lands Reclama-
tion Committee in his annual report
asserted, with no little acerbity, that
the work of his Committee was the
most important and valuable of all
the other efforts undertaken by the
Association.

At this the chairman of the Com-
mittee on Municipal Sky-Line ob-
served that he could not permit so
selfish and unjust a claim to pass un-
challenged. “No one doubts that the
80 rod ditch built across the bottom
lands through the efforts of our es-
teemed friend’s Committee,” he con-
tinued, “has been a success; no one
wishes to rob our friend of all the
credit due him, Mr. President.”

At this point the President declar-
ed the gentleman out of order and
the Rev. Mr. Walkley said a few
words relative ito harmony, good
feeling and co-ordinate effort, at
which the reporter for the Daily Pur-
suivant assumed a bored attitude.

Just here the most -mild mannered
man in the Association, in a gentle
voice and with oleaginous articula-
tion, ventured the opinion that indi-
vidual pride is a natural human qual-
ity; and that where really sincere ef-
fort results in positive good—no mat-
ter who exerts such effort, no matter
where the good results are most in
evidence—the entire community prof-
its thereby; and that is why our Cit-
izens Association is in existence. We
are, all of us, doing our level best and,
believing this most thoroughly, |
care not who takes to himself the
special credit because it is a moral
certainty that someone, somewhere,
will award a little of that credit to
myself and to every other member of
this splendid body; and for one |
have great faith in the magnificent
position held by our organization in
the estimation of this public, and |
stand ready to pay $10 a year dues
instead .of $5, as a drop, in the bucket
toward continuing our Association in
its splendid efforts.”

“That’s the kind of talk,” observed
the President as another rather
stout, rather florid, rather excitable
individual jumped to the floor. “It is
all well enough, this talk about splen-
did efforts, but what | want to hear
about is as to splendid results! And
to get such news | will pay $50 a
year as a member instead of $5. |
am not in business for my health,
neither am | a resident of this city
because | can not help it. Where I
came from—a town not nearly so
large as this one—the business men
are not only a unit in every effort to
get new factories, to attract conven-
tions, to improve local conditions, to
protect shippers against any unjust
exactions of freight carriers, and all
that sort of thing, but they are not
afraid to dig down. Why, they rais-
ed $4,000 by subscription in less than
ten hours to secure a new factory
employing seventy-five men. And |
want to say right here and now, I
am about sick of being one of eight
or ten men to put up for every pub-
lic welfare proposition, letting forty
or fifty other men as well able to
give as | am go Scot free. | am
about done and don’t you forget it.”

“1 would like to enquire,” asked the

quiet, oleaginous speaker, “if the
$4,000 bonus raised in the town where
my friend came from was used?”

“It was,” replied the gentleman ad-
dressed.

“And did the town get the fac-
tory?”

“If did.”

“Did it prove a good investment?”

“It did not. It was a genuine bun-
ko game. But it showed that the
people of the town are not a lot of
tight-wads. And it would be worth
$4,000 to prove such a fact to the peo-
ple of this town.”

“Mr. President,” came from a gen-
tleman who sat at the opposite end
of the table, “is it a fact that this
Citizens Association is formed to pro-
vide easy berths and fat salaries for
one or two people? | ask this be-
cause | have heard such an assertion
made as describing a positive fact.”

Half a dozen members were on
their feet in an instant and each one,
with the work of some standing com-
mittee on his mind, declared that
such a charge was untrue and no
man who voiced it knew what he was
talking about. All were attempting
to speak at once when a prominent
manufacturer, cold, deliberate and
clear headed, asked the President as
to the question under discussion, and
the President, temporarily puzzled, at
last replied that the proceedings were
more in the nature of an informal
gathering, an annual round-up to get
the members more close together
and to strengthen the unity and co-
operative spirit of the business men
of Bronson in an effort to advance
the general welfare of the city.

“Then there is no question at
present before the Association, Mr.
President?” continued the manufac-
turer.

“There is no specific question,” re-
sponded the President.

“Then | move, Mr. President, that
the Bronson Citizens Association do
now adjourn sine die.”

And the meeting adjourned amid
great confusion, so that when the
Daily Pursuivant closed its report
the next morning these words were
used: “As foreshadowed in these
columns a year ago, the Citizens As-
sociation was confronted by a large
opportunity and it had many pitfalls
to evade, chief among them being the
jealousies of mean men and the
dreams of good men.”

Charles S. Hathaway.

New York City will never become
reconciled to the sheath gown. Ear-
ly one morning this week there was
a crowd at the corner of Dey street
that blocked traffic on the cars and
on the sidewalks. Everybody was
trying to look over everybody else’s
shoulder, and everybody was asking
“Where's the fight?” and “Anybody
killed?” Suddenly the crowd parted.
The big corner policeman was seen
helping a woman on a car with one
hand and shading his eyes with the
other. The first sheath gown had
appeared below Fulton street and it
made a sensation. It will not be
shown again in that locality by the
same wearer.
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FOREST FIRES. vent as much as possible the hot cin-

" ders from being discharged by way
of the stack. There has been much
discussion and experimenting by su-
perintendents of motive power as to
what size of wire and mesh this
So well grounded is this opinion that screen should be, but I_ think it is

. . now conceded that the wire should be
probably no one but a railroad claim not smaller than No. io gauge and
agent would attempt to refute it. NO (hree meshes to the' inch. 1 have
doubt you all have at some time, es- plue prints showing the arrangement
pecially at night, observed sparks is- of screens or netting in locomotive
suing from the stack of a locomo- smoke boxes, also full size drawing
tive. You have also observed that of the netting. | have also a sample
fires frequently spring up along the of the netting. Netting for this pur-
right of way, but it is doubtful if |pose must be very strong to stand
my one of you ever was able 10 ;the strain of the exhaust draft and
trace the spark from the stack to the not pe quickly destroyed by the sul-
point of origin of fire. This connec- phur fumes of the burning coal and
tion is assumed, and so strong is the must be sufficiently open so as not
assumption that even.the law is based 1to clog up and obstruct the draft.
upon it. If the locomotive pass- This netting looks coarse, but then
ed by and the fire sprang up and you must consider that the diameters
damage was done the railroad com- of three wires cover 4-10 of an inch,
pany is madeliable, and without hich leaves only 6-10 to be divided
further proof or facts. But the law jnto three spaces, or 2-10 of an inch
further provides that if the locomo- for each mesh. If i attempt to pass
tives are properly equipped with 3 common lead pencil through it only
spark arrestors  andash pans with tne point shows on the other side
closed end doors then the railroad gnd not a cinder larger than a
company is not liable; the assumption grain of wheat will pass through it.
being that the locomotive did not set Fyrthermore, you must understand
the fire, that is, no spark arrestors or that this netting is placed at an an-
proper ash pans  “guilty.” With gle of about 45 degrees so that cin-
spark arrestors and ash pans with ders striking it at that angle are us-
closed end doors then “not guilty,” yally knocked back into the front
and that regardless of the facts. Un- end, even although they are small
fortunately, the law does not say enough to pass through the mesh.
What shall constitute safe and proper For this reason but very few of the
equipment in this respect. The rail- small hot cinders direct from the fire
road company must prove to the sat- pox pass the netting and are dis-
isfaction of the jury that the locomo- charged alive. Afterwards, however,
tives are properly and safely equip- when the locomotive is in heavy ex-
ped in that respect. Each jury may haust in starting up or upon a grade,
have a standard of its own and | the dead cinders are frequently and
think that the most of you can fore- repeatedly drawn up and dashed
cast the result when the claimant is against the screen again and again
a private individual and the defend- and many are broken up and finally
ant a railroad corporation. But let pass through, so that a large propor-
us assume that we have an intelli- tjon of the cinders discharged are
gent and impartial jury. What facts really old dead ones. Sitting in the
can be placed before them as to the front car of a train you will hear
proper equipment for the prevention them rattling down upon the roof.
of fires? Modern locomotives are yoy may see them falling in the wa-
provided with an extension front or ter in the ditches beside the track. If
smoke box. This is an iron or steel yoy stand upon the right of way they
cylinder the same size as the barrel ;|| pelt you in the face, but they
of the locomotive boiler and extend- are not red hot as you may have
ing in front of it five or six feet. In- gypposed. 1 have a sample of these
to this chamber the smoke and fine gmqjl cinders taken from the right of
cinders are drawn and discharged \vay. They are merely small particles
through the flues of the boiler. On |of purnt coal and contain no more
top of the extension front is located compustible matter. They may have
the smoke stack, a small short and peen thrown out hot, but they will
insignificant affair, and the draft is pot continue to burn. On leaving the
created by the exhaust of the steam stack they are drenched with steam,
into the base of the stack, the ex- and as soon as they come in contact
haust being periodical although the \ijth the cold air are quickly cooled.
draft is correspondingly pulsatory, | have also a sample taken from an
that is, when the locomotive is work- extension front where they accumu-
ing hard the draft will be very |ate in considerable quantities and
strong, almost lifting the fire from are discharged through the cinder
the grates and taking a considerable chyte in the bottom of the extension
quantity of small cinders through the front at the cinder pit in the yard
flues with the smoke, and if there at the end of the division run. 1 have
was nothing to prevent they would often watched the discharge from
be thrown out through the stack, but 3 smoke stack at night, when the
there is placed in the extension front, spark's if alive, are visible, and ob-
between the lower part, where the served that locomotives equipped with
cinders are discharged, and the upper pnetting as fine as what | have throw
part, where the stack is situated, a gut put few sparks, and they very
wire net or screen intended to pre- seidom remain visible for a distance

Their Origin on Railroad Right of
Way.

Put in the form of a question, nine

men out of ten would answer prompt-

ly, “By sparks from a locomotive.”
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of over five or, at the most, ten feet
from the top of the stack. If you
are riding on a train and see the
sparks streaming back past the car
windows, or, in fact, lighting on the
right of way one hundred feet or
more from the stack, you may rest
assured that the netting is either too
coarse or has holes in it. But do not
mistake cinders which you may hear
on the roof or see fall into the water
for live coals. Now let us look brief-
ly at the ash pan: | have a blue print
drawing of one. The ash pan is plac-
ed underneath the fire box to catch
ashes, coals or cinders that fall
through the grate. It is made of
iron and should be provided with
doors or dampers at both ends so that
when they are closed it becomes a
tight box from which no coals or fire
can escape. The end doors can be
opened so as to clean out the pan,
which is usually done at the cinder
pit in the yard, or at an appointed
place where the section man can
take care of the contents. If any
coals should fall from the pan they
drop between the rails on the ballast,
where there is nothing to catch fire,
and it is seldom that they are blown
out from between the rails by the
wind. | think | need say but little
more about the asih pan; if poorly
constructed and carelessly used it is
dangerous, but if well made and
properly used it is reasonably safe.
You can travel for miles along a rail-
road track and very seldom find a
fresh coal, and if the section men had
to depend upon live coals from the
ash pan to light their pipes they
would seldom enjoy a smoke.

The past summer, during a time of
drought, a farmer complained to the
State Fire Warden that a certain rail-
road wa9 running its locomotives
without spark arrestors and setting
fires along its line. He probably had
in mind the old wood burning loco-
motive of thirty years ago whose
stacks were crowned by a large fine
gauze netting. The Fire Warden had
a deputy go and examine the locomo-
tives, and as front end after end were
opened and nettings examined, also
ash pans inspected, the deputy be-
came enthusiastic as to the care and
expense taken, and said to the Super-
intendent of Motive Power that he
considered it impossible for locomo-
tives so equipped to set fires. | am
not so certain that locomotives never
set fires, but after careful investiga-
tion | am satisfied that a large pro-
portion’ of the fires which originate
upon railroad right of ways spring
from some other source than the lo-
comotive. What is there along a
railroad right of way that is so apt
to catch fire and burn? Throughout
the northern part of the State in the
timber districts when roads are first
constructed there are often consid-
erable brush and logs left lying along
the route on account of the season
of the year or because this material is
green or wet. It is difficult to burn
and is usually left until a more con-
venient time. If left until a time of
drought it is dangerous, but this is
only a temporary condition and poon
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passes away. But there are other
conditions which are perpetual. Au-
tumn leaves often gather in consider-
able quantities in the ditches and be-
side fences. They wusually fall too
late in the fall to burn that season,
but in the early spring they add to
the material for fires. The old ties
taken from the road bed are also a
troublesome lot of rubbish to dis-
pose of except by burning, which is
usually done after they get dry by
the section men, and the safety in so
doing depends entirely upon the care
and discretion used in their disposal.
But the most common and trouble-
some source of fire along a railroad
right of way is the June grass. Right
of ways are not pastured and the first
grass grows quickly and by early sum-
mer and dry weather is as dead and
parched as tinder. It is in this grass
that fires most frequently spring up
and are usually charged to sparks
from the locomotives. Section men
know that sooner or later the most
of their right of way will burn over,
and the sooner the safer and less
danger of spreading. It is not cus-
tomary for railroad officials to in-
struct the section men to set fire to
this grass on account of the suppos-
ed increased liability, but if the grass
gets afire the section men usually let
it run, stopping it at right of way
limits to prevent it from spreading
to adjoining property. Yet it is often
noticed that some considerable por-
tion of the dry June grass does not
burn even in a season of long
drought. Go with me to one of these
strips of unburnt grass. Look care-
fully among the roots and you will
find a large number of the small cin-
ders thrown from the stack of a lo-
comotive. A square rod of this grass
no doubt receives daily hundreds of
these bits of cinders direct from the
stack and yet it is not set on fire. To
all appearances you could open a keg
of gun powder and let these little
particles fall into it by the score with-
out danger of an explosion. If you
were to scratch a match and after
lighting your pipe throw it down, it
is not likely you would have to re-
peat the performance before you
would have the grass all ablaze, and
this brings me to the other.side of
the question: Right of way fires are
constantly springing up in a dry
time and if they are not set by loco-
motives how do they originate? | at-
tribute many of these fires, as well
as those which start in our forests,
to the handy little match and the
smoking habit of our people. Sit
with me in the rear seat of a smok-
ing car on a hot dry day, almost every
window will be raised and almost
every man and boy smoking. Notice
what is done with the little match;
it almost invariably goes out of the
window. Now a match well lighted
is a choice bit of kindling, and al-
though the blaze may have gone out
it still carries a considerable amount
of combustible matter and furnishes
a nice live coal for some time. It is
not like a burnt out cinder and it
would not be safe to drop it into an
open keg of powder, and yet passen-
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gers will light match after match and
throw the partly consumed and per-
haps still burning fire stick out of the
window to be carried by the wind of
the train into the ditch or among the
dry grass on the right of way, and
when the cigar is well nigh consum-
ed give two or three good strong
pulls at it and then throw the burn-
ing stub after the matches. Now a
cigar stub well lighted is about as
dangerous a device for carrying fire
as can be contrived, to say nothing
about cigarettes and pipes, the burn-
ing heel of which is usually knocked
out by reaching out of the window
and rapping it on the outside of the
car; and passengers are not the only
offenders, the train men, especially
freight crews, usually smoke in the
cars and outside, also the section
crews nearly all smoke way up and
down the line and are equally care-
less with their burnt matches, cigar
stubs and pipes. Neither is this all
that the railroad right of way is made
use of, for a large amount of foot
travel, men and boys, berry pickers,
lumber jacks, hunters, fishermen and
hoboes, smoke and are criminally
careless as to what they do with
their matches and cigar stubs. What
more natural than, when the section
men stand back to let a train pass,
to take the opportunity to hit the pipe
and drop the match in the grass at
their feet, or the man walking the
track to throw his cigar stub to one
side in place of between the rails on
the ballast?

| think enough has been said to
show the almost counitless initial
causes of fire from the smoker. No
doubt nine-tenths of the men smoke,
and you may think that this does not
apply to you, but I intend that it
should. You may not be able to set
anything afire in your own city, but
you are too careless to be permitted
to run at large upon a railroad right
of way or in our Northern woods ip
time of drought. In order to avoid
being considered too personal | will
admit that you may be careful, but
you are only one. What about the
other one hundred fellows who are as
careless with their fire as the Devil?
Let us try a little experiment; | have
a small cinder which | will heat to
a cherry red, then pass it through
the air about as far as it would travel
if thrown from a stack into a bunch
of dry grass taken from a railroad
right of way. It does not seem to
set the grass afire. Now, how many
half-burnt matches can you drop into
it before it is all ablaze? 1 will say
nothing about farmers and settlers
who set fires, they are outside of the
railroad right of way, but | hope they
will be spoken to.

Now, what are the remedies? The
railroad companies have done much
in the way of netting and asih pans,
but, no doubt, they would be willing
to do more.

1. 1 would suggest putting wire
screens over all windows in smoking
cars and compartments to prevent
matches and cigar stubs from going
outside.

2. Prohibit smoking upon right of
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way, both employes and others. A
pretty hard rule to enforce, especially
with section men, but there are hun-
dreds of factories and mills and yards
where such a rule is enforced. 1 no-
ticed the other day in an account of
a fire in a mill yard in Saginaw that
it was supposed to have been set
by a cigar stub. Lumbermen are
more afraid of the smoker with his
matches, cigars and pipes than of the
locomotives, for they operate through
yards daily without danger, where it
would cost a man his job to be caught
smoking.

3 Prohibit the carrying of match-
es loose in the pocket, and make the
penalty the same as for carrying con-
cealed weapons; the matches are the
more dangerous. If matches must be
carried, require a double barreled
match safe, one for the unused
matches and the other for those that
have been used.

4. | have been told that in Sweden,
and perhaps in other foreign coun-
tries, a man smoking in the woods
must have his pipe covered, and that
might be a good regulation in this
country, but what about the man
who smokes cigars. I can only
think of a fine wire net or muzzle
built on the plan of a baseball catch-
er's mask.

5 If we must devise plans for the
smoker, then make everyone provide
an asbestos lined pocket in which to
put his pipe, cigar stubs and burnt
matches. Some of these suggestions
may sound ridiculous and absurd, but
let me tell you that the fires which
occur along the railroad right of
way and in our Northern forests are
no joke. John J. Hubbell.

Discovery of the Lamp Chimney.

The comfortable and convenient
lamp chimney of every-day use is to
be attributed to a child’s restlessness.
Argand, a native of Switzerland, a
poor man, invented a lamp, the wick
of which was fitted into a hollow
cylinder, that allowed a current ol
air to supply oxygen to the interior
as well as the exterior of the cir-
cular frame. The lamp was a suc-
cess, but its inventor had never
thought of adding a glass chimney,
and probably never would have
thought of it had not his little broth-
er been playing in his workroom
while Argand was engaged with the
burning lamp. The boy had gained
possession of an old, bottomless
flask, and was amusing himself by
putting it over various articles in
the room. Suddenly he placed it over
the top of the lamp, and the flame
instantly responded by shooting with
increased brilliance up the narrow
neck of the flask. Argand’s ready
brain at once caught the idea, and
his lamp was perfected by the ad-
dition of a glass chimney.

Notice It.
“People usually try to do as they
are done bhy.”
“For instance—"
“Whenever some one is run down
by a motor car a lot of folks begin
running down the cars.”

ADAPTATION TO CONDITIONS

One of the Greatest Forces a Man
Can Command.
Adaptation to circumstances in any
emergency is one of the greatest
forces which a man can command.
In its true sense this adaptatibility is
a lever which may move worlds; mis-
interpreted and misunderstood, how-
ever, it becomes a slojthful first aid
to Failure and abides with it as a last
companion to the distressing end.
Every one recognizes this man who
accepts the false idea of adaptability.
As a boy he was recognized by his
playmates as always  unpeturbed.
“O, | don’t care,” was his set speech
of dismissal of disappointment and
difficulties. As a man he became en-
vied of a certain class of men be-
cause he always took things easy.
“What's the use?” became his set fig-

ure of speech.

In this man one may see an adapta-
tion to circumstance that is universal
in every application to life. It is ab-
solute and unquestioned in its force
and effect. The type has said to him-
self that he is willing to use the true
adaptability to circumstance only to
that extent which stops short of in-
terfering with his slothfulness; noth-
ing is worth while if he is to be dis-
turbed in mind or body.

Yet often in the expression of that
true adaptability in its truest sensw
the wisest man must avail himself of
this misinterpreted adaptabilty to its
fullest extent.

The difference, however, is that tht,
slothful man has decided not to try
adaptation for the reason that it in-
volves effort; the wise man, consid-
ering all the powers of mind and
body which he can bring to bear,
sees that however eager and willing
he may be to expend effort, they will
not avail. The one man quits be-
cause he won't expend effort; the
other quits, philosophically, because
he has not enough effort to expend.
And unless this wisest man can use
this fool's philosophy philosophically
when the time comes, he lacks in
adaptability to his circumstance.

War illustrates this application of
adaptability. It requires more wis-
dom, knowledge, and foresight in a
great general to decide upon the time
and circumstance of surrender thai.
is required in the general who de-
cides to demand that surrender. To
surrender and remain a hero is a far
harder test of adaptability than is in-
volved in victory which makes the
hero.

One of the best stories | ever have
heard attesting to the faculty of true
adaptability is that of the soapmaker
who put a new brand of soap upon
the market. It satisfied the maker in
every respect until suddenly some
one handling it dropped the soap into
the water, where it floated like a chip.
Nothing of the kind ever had been
heard of and every one present was
aghast at the possibilities. The man
of adaptability, however, caught his
inspiration from the calamity. “I
have it,” he exclaimed: “we’ll adver-
tise it as the soap that floats!”

The opportunity offered to adapt-
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ability as a means is toward accom-
plishment. The master of adapta-
ability may use it aggressively or pas-
sively. He may storm all obstacles
or he may wait until time removes
them. But as he avails himself of
this adaptability to its best ends the
storming or the waiting is the best
means to those ends.

Who is not pleased and enlivened
in coming into touch with the active,
effective man who has mastered the
science of adaptability? We may
recognize that in meeting the man he
has a selfish purpose behind his call,
but when he has gone, having at-
tained his ends, we are pleased to
remark how cleverly he did it. Rob
a man of every dollar he possesses
by some especially clever adaptation
to all circumstances and conditions
pertaining to him, and that man will
find a certain pleasure in telling
minutely how it was done!

I recall an old story told years ago
of an irrigation scheme which was
planned somewhere in Colorado. Two
great rivers of inexhaustible supplies
of water ran parallel, leaving rich
lands between which needed only ir-
rigation ditches to make them pro-
ductive. The first necessity was a
main ditch which would carry the
mam volume of water for the lateral
ditches.

But just midway the scheme a sud-
den great question arose. The engi-
neer charged with the work planned
to build the ditch so that water iron,
river No. 1 would run into river No.
2. Some one interested declared thai
river No. 2 ran on a higher level than
river No. 1. The engineer fought his
opposition and fought hard, but he
failed to convince the doubters. Fin-
ally they sent east for a noted en-
gineer, adaptable and commanding

expedients to his ends. He looked
at the situation.
“Dig the ditch,” he said; “if the

water won’t run from river No. 1 in-
to river No. 2, it will run from river
No. 2 into river No. 1.”

Just common sense? Cetainly. That
is all that adaptability contemplates.
If a man be in a great hurry to reach
the second floor of a modern office
building and as he enters the door,
sees the elevator that is going up al-
ready jammed to the doors, common
sense turns him at once to the stair-
way. Before the elevator reaches the
floor he may be entering the office
he seeks.

This is adaptability to circum
stances— maybe in high degree. Yet
it is only experience working to-
gether with common sense.

John A. Howland.

Temperance Movements.

“George,” spoke his better half,

“you are interested in the temper-
ance movement, are you not?”
“Why, certainly I am,” he an-

swered.

“Well, suppose you go out and
make a few of them with the pump
handle. 1 am in need of a pail of
water right away.”

People who are afraid of being
called cranks always let some one
wind them up.
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An Investment Which Pays Big
Interest

put a National Cash Register in your store. It will soon pay for itself by
saving money here and there that is a total loss to you now.

What it saves after that makes big interest on your investment.

IT BRINGS NEW TRADE

1908 Model Money Maker

This is a new model and is the most complete register ever manufactured.
Prints itemized record under lock and issues check. This Register is equipped
with time printer to print the time of day a sale is made. It also has an
autographic attachment for making records of goods wanted.

You can do the most effective advertising on the
printed receipts a National Cash Register prints
for each customer. These receipts also prevent mis-
takes, show what time a purchase was made and how
much the article cost. This is why customers like to
have their children and servants deal where National
Cash Registers are used.

This National Cash Register will give
you a detailed record of every sale, and tell
you whether it was a cash sale, charge sale,
money received on account, money paid out, or
if the drawer was opened simply to make
change. It will show you facts about your
business and stop losses about which you are
now not in a position to know.

650,000 Herchants AH Over the World Use
National Cash Registers

It will pay you to investigate.

Every day you delay you are working harder to handle your business and making less than you will
with a National Cash Register in your store. Actually losing money. If we can't convince you that this

is true we don't want your order.
Just mail the coupon for further information.

THE NATIONAL CASH REGISTER CO.

16 N. Division St., Grand Rapids, Mich.
79 Woodward Ave., Detroit, Mich.

W&TWRITE TO NEAREST OFFICE Streot

MAIL THIS COUPON TODAY
The National Cash Register Co.. 16 No. Division St., Orand
Rapids, Mich., or 79 Woodward Ave., Detroit. Mich. | would like
to know how a National Cash Register can increase my profits and
do the other things you say it will.

Name

Business

State .. N0 OF Clerks.....,
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DEFINITE FOREST POLICY.

We Should Be Lifters Rather Than
Leaners.

There is a good deal of diversity
of expression among experts in de-
fining forestry, but all agree that the
salient feature of it is the continu-
ance of the processes which underlie
the business for an indefinite period
with a more or less constant output
of forest products without depleting
in any way the ability to continue the
process. Michigan has been a lum-
bering State, and lumbering has oft-
entimes been called forestry; but
there is nothing in the past or pres-
ent methods in lumbering which ac-
cords with the accepted definition of
forestry. The lumberman either takes
the best, with no thought of the fu-
ture growth upon the land, or else
he makes a clean sweep of every-
thing that is merchantable, expecting
tc pass on to other fields after the
stripping process' is completed. The
wholesale slaughter of baby trees
eliminates from most of our methods
of handling woodlands the essential
feature of forestry. In connection
with handling the woods areas of the
State there is little thought given to
the prevention of fires, which are the
greatest enemy of forestry.

Forestry in Michigan, if it existed,
would comprehend areas owned and
managed by the State in the inter-
ests of all the people, but the State
has no forests. With any broad view
of forestry prevailing in our State,
the individual owner of forest lands
should have at least the same protec-
tion that a householder or an owner

of a block in the city has at the
hands of the State. Nothing of this
kind exists. The owners of forest

lands are taxed to the limit under the
general theory of taxation, which at
least includes benefits to the persons
taxed, and still the two things that
would contribute most largely to the
benefit of forest owners are thought
very little of in the use of the money
secured from this taxation. | refer
to protection from fire and the de-
velopment of roads. The owners of
the woods of this State ought, under
a system of forestry in the interests
of all of the people of the State, to
be protected even from themselves,
and still there has been nothing done
which requires the man who is lum-
bering from his wood areas to burn
the waste after cutting the timber,
and thus from his own processes the
greatest danger to his standing tim-
ber, fire, finds plenty of food of his
own developing. Aside from this,
forestry presupposes men equipped
to carry on its processes. We have
no men of this character to-day in
Michigan.  The education through
our schools or through our methods
of handling timber has not been lead-
ing in this direction. So it seems to
me that | am perfectly correct in my
initial statement that Michigan has
no forestry.

But what have we in lieu of for-
estry? First, may | mention we have
an ideal, and this must always pre-
ceed successful and useful activity.
The dreams of to-day will be the suc-
cesses of to-morrow. The men who
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are thinking out things and furnish-
ing ideals will always have to be
sneered at and scoffed upon as eith-
er dreamers or impractical idealists.
We have been undergoing this ordeal
in connection with forestry during
the last quarter of a century or more.
The men who have been thinking out
things logically in connection with
the duty of our State as affecting its
forest heritage have been put aside,
wafted disdainfully away by the peo-
ple who claim to be severely practi-
cal in their thoughts and in their
methods. The man who stands to-
day the peer of any forester in Amer-
ica, and of whom we are proud to
say, “He is one of the most useful
citizens of our own State,” has been
referred to by these practical men
as “an impracticable Dutchman.” All
these things have their influence up-
on the feelings of the people who are
looking forward to the greatest inter-
ests of the future Michigan, but they
do not for one moment quench their
ardor or discourage them or prevent
them from the continuance of their
aggressive campaign which will result
finally in the conversion of all the
people to the advocacy of a well-de-
fined forest policy that shall be a
leading feature of our statecraft.

Public opinion is coming our way.
A recognition of a proper ratio be-
tween forest and cultivated land as an
important element in the well-being
of our State is obtaining general rec-
ognition, and the usefulness of for-
ests in contributing to the essential
industries of the State is admitted
by every thoughtful citizen. Once
accepting these statements, the im-
portance of real forestry to the State
must also make its successful appeal
to the people.

There is only one way to contin-
uously furnish the raw material so
needful from our forest areas, and
1 thet is, to adopt an intelligent system
of forestry. People who have looked
up from their own individual inter-
ests and noted the larger ones which
affect all the people of the State be-
gin to understand that Michigan has
a place upon which to build a future
forest domain. The delinquent tax
lands owned by the State are very
generally accepted to-day as the fu-
ture forest domain of the State. We
have scattered woodlots over the
whole southern part of the Lower
Peninsula which are yet unspoiled by
thoughtlessness and carelessness in
the removal of the forest growth.
These will receive greater thought
and protection as the years go by
and they will form a great feature of
the future forestry of Michigan. We
have some large forests, particularly
of hardwood, that still remain uncut.
We are beginning to understand their
value and the importance of protect-
ing them and the necessity of exer-
cising some thoughtfulness in con-
nection with the rights of the owners
of these lands, and the importance of
legislation which shall induce these
owners to put their woodland areas
into a permanent forest domain, thus
increasing the volume of taxable
property and assisting the State to
take care of its natural growth.

We now have an awakened senti-

ment in connection with the fire
problem. Never before in the his-
tory of the State have so many peo-
ple become aroused concerning the
duty of the State to protect itself
from this arch enemy. If | mistake
not the temper of our citizens, the
coming Legislature will be compell-
ed to enact a workable law for the
prevention of forest fires and the of-
ficers of our State will be obliged
to enforce this law. We also have a
considerable number of our public-
spirited citizens not only acquainting
themselves with the elements of suc-
cessful forestry, but giving sufficient
study to the matter so that they shall
be able to assist in the guidance of
the future forestry of the State. We
have a little forest reserve with its
nursery accompaniment which has
served its purpose of furnishing an
object lesson in the protection of the
Ibabies and in the regeneration of
waste lands. And there is the be-
ginning of an educational plan in our
State through the University and the
Michigan Agricultural
the development of forest experts
who will be equipped to carry on this
most important work in a business-
like administration of our forest
cover.

And last, but not least, we have
this Association organized by public-
spirited citizens for the purpose of
agitating this whole forest matter and
the bringing home to the people of
the great questions involved therein
so that the obligation resting upon all
of us to adopt a rational forest pol-
icy will be carried out.

What, then, is the immediate obli-
gation upon ourselves? It seems to
me that there can be no quesv
tion about it. It is to hold up the
hands of the idealists until all of us
catch the spirit of their enthusiasm
and to feel that each one of us has
a real responsibility in connection
with the foundation of our future
Michigan forestry, which lies in the
enactment of the proper laws for the
protection and maintenance of a
Michigan forest domain and the rec-
ognition of the importance of indi-
vidual land owners who are willing
to make their forest holdings a part
of this general plan, and while reap-
ing their individual benefits are will-
ing to contribute largely to the well-
being of all the people of the State
through the adoption of modern for-
est methods in the harvesting of the
products from their forest acres. In
the light of the tremendous losses
which have followed in the trail of
fire during this year, may we not be
quickened to this responsibility and
be lifters rather than leaner» in the
great work of crystallizing in our
State a definite forest policy?

Charles W. Garfield.

Satan’s Wiles.

“Now, Willie, you know | told you
not to go in swimming, and yet you
have been in the water.”

“l know it, ma, but Satan tempted
me.”

“And why did you not tell Satan
to get behind you?”

“l did, and he kicked me in.”

College for '
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ISOLATED IDEAS

To Divert the Business Man’s Bur-
dened Mind.
Written for the Tradesman.

He who possesses a well rounded
character does business on the square.

We commend a person for living
within his income, when, in fact, he
could not live without it.

The one who solicits orders is quite
apt to be offended if he receives a
command.

He who fails to do his duty is in

danger of being called up that he
may be called down.
The possession of wealth should

not alone absolve any one from do-
ing his share of the world’s work.

As a rule he who regards the pub-
li* as his prey is not a praying man.

We condemn a fellow man for not
improving his opportunities, when, in
reality, the opportunities which are
presented to him could scarcely be
improved.

Why should not merchandising be
called a profession when those who
sell goods often make great profes-
sions?

He who faithfully discharges
duties need not fear a discharge.

| do not want the- whole world un-
til the world becomes better; there-
fore | must help to make it better.

After thought, | shall not want the
whole world after it becomes better,
because it is not best.

A man must locate permanently be-
fore he can be said to be well start-
ed in business.

How can a man settle up before he
settles down?

Can one be said to be doing a pay-
ing business who does not pay his
creditors?

How can a business be said to be
branching out when it absorbs and
condenses into one several separate
enterprises?

Why does a store shut up at clos-
ing time and a mill shut down?

Why do people always walk up to
a desk, a door, a window or a build-
ing?

He was inspired, and then he as-
pired. He frequently perspired, con-
tinuously respired and finally expired;
But he never simply spired but once.

Re means again. He reposed for
a portrait. He stored the goods in
the basement, and when they were
somewhat damaged he restored them
on the highest floor. He repaid the
loan, but he did not pay it twice.

When we are tired we sit down;
after we recline we sit up. When
we discover a person sitting in a
chair how can we tell whether he is
sitting down or sitting up? If he
looks tired, he is sitting down. If he
appears rested™he is sitting up.

In means in; ex means out; pre
means before. We intended to go ex
to outtend invitations to our real and
beforetended friends.

When the compositors pound on
their sticks the funny man makes his
exit, but | suppose the linotypist is
rattle proof. E. E. Whitney.

his

If you don't see what you want, be
philosophical and want what you see.
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Have Your Own
Way About It

When you decide that you want Lily White Flour you have good rea-
sons for reaching that decision.

When you order Lily White Flour you have every right in the world
to insist on getting what you order.

Don’t be put off with substitutes or imitations which are claimed to be
“just as good.”

They are not “just as good” and no substitute or imitation of the original
ever is.

There is no “just as good” flour in the market.

There is no flour like Lily White. It was never made in any other mill
than ours and never can be.

L1 W hit
“The Flour the Best Cooks Use**

Has been for years and is now the most popular flour on this market
and is far and away the best seller.

If any one tells you a different story from this they are not telling the
truth.

Success is the most prolific breeder of jealousy that ever came over the
pike and Lily White has been one of the greatest successes that ever hap-

pened in the flour line.

Therefore, certain interested parties make a noise like sour grapes when-
ever it is mentioned.

Don’t believe 'em. They’re jealous, that's all.

VALLEY CITY MILLING COMPANY
Grand Rapids, Mich.

Above is a reproduction, exact size, of one of our
recent newspaper advertisements.
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MADE IN MICHIGAN.

Some Facts Regarding Our Most

Staple Products.*

What an encyclopedia of informa-
tion must | have been in the estima-
tion of your Committee on Speakers
for this occasion, and what a marvel
of self assurance was | that | was
not in the least stunned by my as-
signment for this evening.

Isn’t it glorious for a man to have
such supreme confidence in ‘himself
as to undertake to talk about the
“Manufactured Products of Michi-
gan”"—or of any other one of our
great commonwealths, for that mat-
ter?

And is it not an easy thing, a mere
triviality, to contemplate a State hav-
ing over 77,000 square miles of terri-
tory, not including 1,500 square miles
of lake, and a population of over five
and a half millions of people?

This reminds me of a story told by
an officer of the United States Reg-
ular Army who, on a tour of inspec-
tion around the Mackinaw country,
put into a very remote, small and
discouraged port on the shores of
Lake Michigan, and as his steam
launch was made fast at the tiny
dock he was cordially greeted by
half a dozen French fishermen who
lived there. Engaging them in con-
versation he learned that the crops
had been a failure, lumbering opera-
tions had decreased very materially,
the fishing season had been poor and
altogether the outlook was not reas-
suring. “Too bad, too bad,” said the
army officer, “but you must not get
discouraged, boys; Michigan is as
fine a State as there is in the Union
and good times are coming.”

“Dass so, dass so.” responded one
of the younger Frenchmen. “She have
come now. Las' night we haf four’—
holding up two fingers of each hand—
“twin come by us las’ night.”

What shall I. talk to you about?
You gentlemen are dealers in imple-
ments; as a rule, you handle only im-
plements pertaining in one way or
another to the tilling of the soil. You
know much more accurately and
much more intimately than. | do
about the products of the soil, how
they are obtained and in what vol-
ume; where they are produced, where
they are sold, and all that, and | am
not going to exhibit my ignorance
upon that phase of my topic to you
gentlemen.

Because. .

No matter what | might assert as
a fact as to grains, vegetables, live
stock, fruits, hay, cord wood, wool,
eggs, and all the rest, it is a moral
certainty that on each article I would
stumble so badly that instantly |
would see some one of you lean over
and, shaking your head, whisper
something to a neighbor derogatory
to my rectitude.

No. | am like the old political
spell-binder who, having deliveredl a
lung testing, ear splitting oration to a
miscellaneous audience, was about to
drive away to his next appointment
when the chairman of the meeting

*Address delivered by E. A. Stowe at
angualhbanquethlnggan _Rtetall Itm Ieiment
?goym%vl.cﬁfg%gers Ssociation at Kalama-
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said gleefully, “You hit ’'em hard,
Congressman. There wasn't one of
'em could contradict a word you
said.”

“Sure thing,” said the Congress-
man, “l didn't come here to be con-
tiadicted or to be called a liar.”

Speaking of farm implements, |
wonder—let me read you something
from the last chapter of J. Fenimore
Cooper’s novel, entitled, “Oak Open-
ings.” This tale is one of white men
and Indians right in the vicinity—as
many of you know doubtless—of the
city where we are now gathered. It
was written sixty years ago and tells
of things as they were in this neigh-
borhood during the summer of 1812
It tells about a pioneer of Kalama-
zoo county, the late Basil .Harrison,
who in the story is known as Ben-
jamin Boden, or by the sobriquet,
“Ben Buzz the Bee Hunter.” More
than that, in the last chapter (writ-
ten and added to the original tale in
about 1855) it tells of the genesis of
the reaping and mowing machine of
to-day in the following words:

“The peculiar ingenuity of the
American has supplied the want of
laborers in a country where agricul-
ture is carried on by wholesale” (he
is speaking of the township of Prairie
Ronde and the village of Schoolcraft,
fifteen miles south of here), “espe-
cially in the cereals, by an instru-
ment of the most singular and elab-
orate construction. This machine is
drawn by sixteen or eighteen horses,
attached to it laterally, so as to work
clear of the standing grain, and which
move the whole fabric on a moderate
but steady walk. A path is first cut
with the cradle on one side of the
field, when the machine is dragged
into the open place. Here it enters
the standing grain, cutting off its
heads with the utmost accuracy as it
moves. Forks beneath prepare the
way, and a rapid vibratory motion of
a great number of two edged knives”
—the original of the cutter-bar in
use to-day— “effects the object. The
stalks of the grain may be cut as low.
or as high, as one pleases. After-
ward the standing straw is burned or
fed off upright.

“The impelling power which caus-
es the great fabric to advance also
sets in motion the machinery within
it As soon as the heads of grain
are severed from the stalks they pass
into a receptacle where, *by a very
quick and simple process, the Kker-
nels are separated from the husks.
Thence all goes into a fanning ma-
chine, where the chaff is blown away.
The clean grain falls into a small
bin, whence it is raised by a screw
elevator to a height that enables it to
pass out at on opening to which a
bag is attached. Wagons follow the
slow march of the machine, and the
proper number of men are in attend-
ance. Bag after bag is renewed un-
til a wagon is loaded, when it at once
proceeds to the mill, where the grain
is soon converted into flour.

“As respects this ingenious ma-
chine. it remains only to say that it
harvests, threshes, cleans and bags
from twenty to thirty acres of heavy
wheat in the course of a single sum-
mer’s day. Altogether it is a gigantic

invention] well adapted to meet the
necessities of a gigantic country.”
While | have r.o wish to question
the accuracy of Mr. Cooper’s descrip-
tion, 1 am assured by an old resident
of Schoolcraft that the machine was
truly gigantic, it being about ten feet
square and eight feet 'high and made
of heavy squared timbers, mill con-
struction, and weighing over four tons.
But it was a failure and was permit-
ted to lie abandoned in a field about
half a mile north of the village, as a
famous play resort for children, until
finally it disappeared, piece by piece.
Unfortunately | am unable to give to
you the name of the inventor; but |
can assure you it was not McCor-

mick.
The manufactured products of
Michigan?

Who can name them?

We all know about the copper in
the Upper Peninsula, but how many
of us know that the city of Detroit
is one of the most important, if not
the most important, centers in the
country for the production of arti-
cles made of copper and of brass?
We know, all of us, in a general way
of the enormous production of iron in
our Upper Peninsula, but how many
of us know that the State of Michigan
produces more stoves and ranges
than any other state in our land?
How many of us realize that the most
extensive car building plants in
America are located at Detroit? How
many of us know that the State of
Michigan produces over half of the
total output of salt in this country
each year? The same may be said as
to the production of gypsum.

I wonder if all of you know that
you are in one of the largest and
most important paper manufacturing
centers in the world. Kalamazoo is
known as the “Celery City.” It might
with equal accuracy be called the Ve-
hicle City, the Paper Center, the
Regalia Metropolis, the Peppermint
Capital, the Playing Card Headquar
ters, the Anglers’ Haven or the Gas
Light Resort.

It is a very difficult matter, this giv-
ing an intelligent review of the man-
ufactured products of  Michigan.
Things are developing all the time. In
the little city of Hillsdale is located
the largest factory in the country en-
gaged exclusively in the production
of gasoline motors. And look at Lan-
sing, with its automobile interests,
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$500 BRUSH

Designet by Alanson P. Brash, designer of the
Single Cylinder Cadillac

The Common Sense Car for two
people; all the speed you want; more
power than you can use; snappy, sym-
metrical design and finish; the easiest
riding thing on wheels; more reliable
and steady than a horse and buggy.

Runs 25 to 30 miles per gallon of
gasoline and a trifle of oil and is less
expensive than a horse—why, you
will see from catalogue. The wonder-
fully balanced single cylinder vertical
motor and complete power plant is
under the hood—a marvel of accessi-
bility. For ordinary use at moderate
speeds, solid tires are perfectly satisfac-
tory, and even with pneumatics($so.00
extra) the lightness of the car reduces
tire expense to a small figure.

The Brush is not a toy nor experi-
ment. _ It is made complete in one
plant in large guantities by a skilled
and experienced force with ample
equipment and capital, and is marketed
by reputable and reliable _lpeople with
reputations to protect. There are no
“hard times” with us. If you are
interested call or write for catalogue.

MANLEY L. HART
47*49 N. Division St.

GRAND RAPIDS. MICH.
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which, it is predicted, will soon cov-
er all of Ingham and part of Clinton
and Eaton counties.

How many of you gentlemen ap-
preciate the fact that the greatest silk
mills in the United States are at Beld-
ing, Michigan, and that a visit to that
pretty little city is well worth the
while of any citizen having the time
to spare.

How many here realize that the
city of Detroit is the greatest pro-
ducer of pharmaceutical preparations
in the country and that in that city
are handled more raw dye stuffs than
at any other point in America?

And coming to my own beloved
city, Grand Rapids, she is the Heart
of the Worldlin the manufacture of
high and medium grades of furniture.
In that city also are located the larg-
est factories for the production of
carpet sweepers; of gypsum prepara-
tions for decorative and sanitary pur-
poses and' of sticky fly paper. And
our city stands sixth among Ameri-
can cities in the excellence and vol-
ume of half-tone engraving and color
printing produced.

To my mind the manufactured
products of Michigan, of all Michi-
gan, are so well, so widely and so
favorably known, and they are being
so widely managed, that we would
better turn our attention to the un-
developed resources of Michigan.
We can not stand still; we must not
go backward.

What are
sources?

Well, for example, it is known be-
yond any question, it has been proven

our undeveloped re-
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by boring tests that in Bay, Saginaw,
Shiawassee and Gratiot counties there
are upward of fifty millions of tons
of good coking coal; that in Clinton,
Eaton and lonia counties are millions
of cords of good sandstone; that oth-
er millions of tons of salt are there
awaiting—what?

Two factors: Cheap power to do
the mining and cheap transportation
to get the products to market.

And we have both of these factors
at our finger tips.

Geology tells us that during the
glacial epoch the whole of Michigan
was buried beneath several thousand
feet of ice, which flowed in a south-
erly direction; that beneath the
flow clay, gravel and sand were de-
posited; that the direction of streams
was influenced. Lake Michigan was
a great glacier and Lake Erie was
not in existence. The waters from
Lake Superior and farther north came
down Lake Huron to Saginaw Bay
and, cutting a channel in a southerly
and westerly direction, created what
are. now known as the watersheds of
the Saginaw, the Shiawassee, the
Maple and the Grand Rivers.

The late Prof. Alexander Winchell,
L. L. D., Michigan's State Geolo-
gist, tells of these things 'in a report
he made in 1872 and says that the
waters thus grinding their way across
from Saginaw Bay to Lake Michigan
found an outlet to the Mississippi
River and so to the Gulf of Mexico
by way of what he calls “The Chica-
go Outlet,” and which is now known
as the “Lakes-to-the-Gulf Deep Wa-
terway.”
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With deep waterway associations in [erals to all points in Central Mich-
every state along the Mississippi, the yjgan,

Missouri and the Ohio Rivers; with
our Federal Government committed
to the transforming of internal water-
ways to channels 22 feet deep, it is
high time that we people of Michi-
gan aroused ourselves to the end that
we may become a part of such Na-
tional dvelopment.

Prof. Winchell says that the Grand-
Saginaw Valleys constitute a natural
waterway from Lake Michigan to
Saginaw Bay and that at no point be-
tween the lake levels is there an ele-
vation greater than eighty-two feet to
overcome. Mr. Lyman E. Cooley,
probably the greatest of American
hydraulic engineers, says that the
route is entirely without an engineer-
ing problem as to its being trans-
formed to a waterway twenty-one feet
deep.

The State of Ohio is preparing to
build two deep waterways from Lake
Erie to the Ohio River; New York
State and Pennsylvania are planning
to build a deep waterway from Lake
Ontario to Pittsburg; Indiana is
planning to build one waterway from
Toledo-to the Ohio and another from
Lake M’chigan to the Ohio, and
both of them deep channels; Wis-
consin is planning to build one from
Green Bay to the Mississippi.

Where will the cities and villages
of Central Michigan find themselves
in this revolution?

Mr. Cooley says the Grand-Sagi-
naw route is the best one in existence
for a trunk line waterway, and that
if it is built it will be tapped by lat-
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Good. But that is not all. If it is
built we will get the cheap power
and the cheap transportation to make
and market our coal, our salt and our
sandstone, now unavailable; it will
reclaim thousands of acres of land
not now on the tax rolls; it will pro-
tect scores of cities and villages from
overwhelming losses by floods each
year; it will bring the ocean ports to

our very doors and it will make a
continuous,  prosperous, industrial
center of all Central Michigan, able

to compete with all the world.

And so | say, we can not stand
still, we must not go backward. We
can not afford to stand idly by and
see Ohio, New York, Indiana, 1M-
nois and Wisconsin steal away our
opportunity.

We must wake up and look ahead.
We must see the situation as it will
be twenty-five years hence, according
to how the people of Michigan de-
cide and act during the next three or
five years. Our manufactured prod-
ucts will compare favorably to-day
with those of any commonwealth; but
there is a National deep waterway
policy alive and we will lose our pres-
tige, our courage and our hopes if
we fail to get in quickly and surely
on that policy.

A Calamitous Catastrophe.
Master—1'm sorry to hear,
that your wife is dead.
Patrick— Faith an’ ’tis a sad day for
us all, sir! The hand that rocked the
cradle has kicked the bucket.

Pat.
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THE COMING CHANGE.

Person Best Fitted To Welcome Re-
turn of Prosperity.
Written for the Tradesman.

A rumor was rife on every tongue,
“Hard Times is about to depart, and
Prosperity is  returning.” As it
spread abroad throughout the land
all the people rejoiced.

And they held a meeting to ar-
range for a grand celebration, at
which all would gladly bid adieu to
the grim monster, Hard Times, and
extend a hearty welcome to his fair
and bountiful successor.

Who should be the orator of the
occasion?

A young gentleman of wealth and
leisure got up and, with an air of
easy nonchalance, half seriously, half
humorously, volunteered his services.
“Things have gone pretty hard with
me the past year. My stocks have
shrunk in value and my income was
cut right in two. | lost heavily in
some bank failures. | have been
compelled to retrench in a most dras-
tic manner. | had planned to buy a
yacht, but found | couldn’t spare a
cent for it. | have driven my last
year’s automobile all season and |
sold a race horse—not one of my
best ones, it is true, but still a good
little mare of some promise, which
| really hated to let go. | call all
this pretty tough. So if you want
someone who can make a howling
farewell to Hard Times and give a
jolly welcome to Prosperity. 1 am
your man.”

No sooner was he seated than a
society belle arose and, with a pout
of her rosy lips and a toss of her

pretty head exclaimed: “That’s just
all a man knows about it! Driving a
year-old automobile and selling a

third-rate race horse indeed! What
do such things amount to? A woman
suffers far more from these dreadful
financial depressions. When my papa

died, according to his will my for-
tune was placed in the hands of a
sort of guardian or trustee. That

man was bad enough before, but since
the panic he has become a perfect
ogre. He preaches economy until |
am sick of the very word. | never
go to him for money until 1 am ob-
liged to have it. and then he doles
out the tiniest little bit and charges
me over and over again to make it
last just as long as possible And
the impudence of him! Said | should
not have but four new gowns at a
time when | actually needed six! Told
me | could get along without em-
broidered silk hose—'lisle  thread
stockings plenty good enough for any
girl,y, and so on and so on. He
thinks 1 ought to dress myself on
just so many hundred dollars a year,
and it is so few hundred that | am
really ashamed to name the figure. |
had made all my plans to spend the
summer abroad, but he set his foot
right down, and | had to put in my
time at a flat little summer resort on
this side. If anyone know's about the
privations of Hard Times, | am sure
| do, and | should be very glad to
welcome Prosperity.

Next a capitalist, a tall man of dig-
nified demeanor, got upon his feet.
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“It is we Atlases of Finance, we who
bear the world of business on our
shoulders, who must take the brunt
of the battle in these sad monetary
crises,” he averred. “Severe losses
decimate our fortunes. Of the means
we have left, a great part is tied up
in ventures very likely unprofitable,
but which we can not, at once, dis-
pose of, while the remainder of our
money must lie idle, for no one can
tell in such times as these through
which we have just passed what in-
vestments are, and what are not, safe
and judicious.” In closing, he added
that while he did not want to push
himself forward in an unseemly man-
ner, still if it were desired that he
should be the speaker on the great
occasion, he would be entirely willing
to respond.

Then a man who was a sort of

philosopher asked the attention of the
assembly for a few moments. He
had inherited cpusiderable property,
and so could give his time to thought
and study. “Perhaps it might be
best that | make the speech,” he mod-
estly suggested, “for the reason that
I look at the subject from all sides.
An occasional slackening in the activ-
ity of commerce is necessary and in-
evitable. A period of adversity gen-
erally proves beneficial in the long
run. So,” he continued, “l should be
able to show Hard Times that, in
spite of his grim exterior, we recog-
nize his good qualities, and while not
exactly loath to see him go, still we
appreciate the valuable lessons he has
so skillfully taught us. And doubt-
less,” he went on to say, “l can give
Prosperity some excellent sugges-
tions. She is a good soul, but inclined
to be too indulgent and exuberant.”

Here the philosopher observed that
his remarks, although freighted with
his deepest wisdom, were falling up-
on unheeding ears. He sat down.

A professional man now told how
his business had decreased and his
fees had been lowered, while his ex-
penses continued as high as ever.

Following him a man who worked
on a salary talked a little while. He
said that during hard times salaried
people were very generally envied by
others. He showed that this feeling
is almost groundless, for, except in
the cases of Government employes
and the high officials of large cor-
porations, salaries are apt to be cut
to the lowest living notch, and even
at the reduced pay, one stands in con-
stant fear of losing the position.

No sooner was he seated than a
leading manufacturer arose. Graph-

ically he portrayed the losses caus-
ed by idle factories and rusting ma-
chinery. He closed bis remarks with
these words: “While | do not wish
to seek for myself the honor of be-
ing chosen as the speaker for this il-
lustrious occasion, still | hold that
the selection ought to be made from
among manufacturers, for they cer-
tainly feel financial stringency worse
than anyone else. In a panic they
are hit first and hardest, and they
never resume full work until after
every other business has gotten back
to normal.”

The people listened to his claims
with some attention, but still they
delayed in making their choice.

At someone’s suggestion a mer-
chant next took the floor. He was a
typical man of his class, one who

retail business on
His hair was fast

conducted a small
his own capital.
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whitening and his face showed deep
lines of anxiety. He told briefly
what stagnation in trade had meant
to him. He spoke of slow sales and
slower collections, and the struggle
he hadlmade to pay his bills and sup-
port his family. “But,” he said in
conclusion, “there are others who
have suffered more severely than I
have. Here is an honest, industrious
laboring man whom | have known
for years. It seems to me that he,
or someone like him, is best qualified
to give Prosperity a proper wel-
come.”

Then there stood before the peo-
ple a man with hard, rough hands,
and dressed in common working
clothes. He talked with the sturdy
eloquence which is often the gift of
the unlettered. He said that “to the
working man hard times means not
a shearing off of superfluities but a
lack of necessaries; not fewer luxu-
ries but less bread. When he can
not sell his toil Hunger lurks peril-
ously near.”

The assembly was visibly moved,
and he would have been chosen ora-
tor for the coming occasion had he
not gone on to say, “But there are
those who are fighting the wolf from
their doors, who lack the strength
that lies in my brawny arms.” With
that he stepped into the audience for
a moment, and then led out before
the view of all the people an aged
woman, who earned at the washtub
a scanty subsistence for herself and
her feeble husband. The hair was
thin on her temples.,, her shoulders
were bowed by long years of labor,
and her dress was old and patched.

“It is not for the likes of me to
talk to all you way-ups and great
ones,” she began, “much less to
make a speech at the grand celebra-
tion you are planning; but | shall be
mighty glad to see Hard Times go
and Prosperity come back. | used to
work at my tubs early and late
when everybody said that money was
plenty, but ever since the panic it has
been far harder for me to get along.
| don't get so many washings to do—
some of my old families do their
own—and the ladies who still send
me theirs say they have to economize
and they want me to do a big basket
for a little money, and mend for al-
most nothing. My old man can’t get
hardly anything to do, the light jobs
being all picked up now. And it used
to be that the families | worked for
threw quarters and halves my way for
every little thing, but now | guess
they need 'em all themselves.”

The pathos of the poor old figure
appealed to every heart. The wealthy
old man of leisure sat speechless, his
eyes fastened upon her. The society
belle hung her head in shame. “This
old washerwoman shall make the
speech,” was whispered throughout
the assembly. “The rounded periods
of the most finished orator could not
speak as do her bent back and wa-
ter-soaked hands!”

The old woman did not hear what
1 they were saying and went lon:
“Still, 1 think hard times aren’t really
so bad for us old ones as they are for
the young ones. We don’'t have so
jnuclt Ip Jpse for we shall soon be
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feto of the many reasons
ti)hy stock in the Citizens telephone Co,

is a safe investment

IT IS essentially a home institution, almost entirely
owned by local stockholders. Its pay rolls and dividends
are disbursed in the localities in which they are earned.

Any business based on public necessity is absolutely
safe, and telephone communication ranks second only to
necessities of life, like water. History proves that the tele-
phone business is the least affected, if at all, by panics and
financial depressions, and from its inception development
has been unchecked. The business of the Citizens Tele-
phone Company has increased forty fold in its twelve years
of existence. Epidemics and strikes cannot interfere with
the automatic service.

There are no bonds or mortgage debts or preferred
stock and no inflation. Every shareholder has equal rights
and privileges and equal value for his money. There are
no rival elements among the stockholders fighting for con-
trol. They are a large body with small average holdings.

The Pooling Agreement safeguards the shareholders
from the danger of the majority of the stock being acquired
by interests adverse to the prosperity of the company.

Dividends are paid four times a year from the earnings
of every quarter, and stockholders have the benefits of the
profits as earned at times when they need them. Forty-
five dividends paid in eleven years and a quarter, without
a break, justify future expectations.

For further information or particulars call upon or ad-
dress the secretary of the company.
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done, but the child in the home
where bread is scarce loses all the
good that life might bring it.” Then
she placed before them a child a few
years old and took her seat.

It was a little boy, whose puny
body was already stunted for lack of
food and light and air. His face was
thin and wan and pitifully old. The
child was silent, not from the sweet
bashfulness of unspoiled childhood,
but from the shrewd caution of child-
hood prematurely aged. Although he
spoke no word, all knew that for this
child, for thousands of such children,
all that men hold dear, physical
growth, mental development, moral
uprightness, all the possibilities of
life except mere existence itself, were
being crushed under the iron wheel
of Want. Men groaned. Women
wept. And, as with a great wave of
common feeling, all declared that a
child of the very poor could best bid
farewell to Hard Times and most fit-
tingly welcome the coming of Pros-
perity. Quillp.

Friends Who Are Friends Only Dur-
ing Prosperity.
Written for the Tradesman

At the time no one save Balcher
himself and Darnton knew to a cer-
tainty why the two men parted com-
pany so suddenly. Balcher had been
manager for Darnton for five years,
and had pushed the big store ahead
wonderfully. Darnton used to go to
Europe, and off hunting big game and
leave Balcher to run the whole con-
cern. Balcher always had all the say
in hiring and discharging help, and
in buying goods and fixing prices. He
drew a large salary and seemed to be
on the way to a partnership, there-
fore there was wonder in the com-
mercial circles of Bowner when
Balcher walked out of the store one
evening with a frown on his face and
did not return.

Of course people who didn't know
the truth of the matter concocted
stories to suit themselves. The vi-
cious declared the. manager had been
fired for crookedness in his accounts.
The failures thought he had been fir-
ed because he was no good. The char-
itable declared that he was out for
a rest after a long service. But there
were few of this ~ort, for a large ma-
jority of men and women will assign
evil motives instead of good ones
whenever they are in doubt.

After leaving the big store Balcher
lounged for a time about his old
bachelor apartments and seemed to
take life easily. When he wearied of
that he decided to go out into the tall
timber and shoot at things. He was-
n't much of a hunter, but he knew
that he would get plenty of fresh air
and exercise whether he bagged any
game or not.

“There’s Marshall,” he thought.
“He's always been urging me to go
up North on a hunting trip. | heard
him saying a few weeks ago that he
was going up in October, and he’ll

be getting ready about now. | think
I'll just about connect with that
party.”

When Balcher called at Marshall’s
residence he wasn’t at home, so he
handed out a card and told Mrs. Mar-
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shall exactly what he wanted to see
her husband about.

“Oh, yes,” said the lady. “l've oft-
en heard Harry speak of you. He'll
be glad to have you go, I'm sure. |
think he is figuring on getting away
next week.”

“That will just suit me,” said Bal-
cher. “Tell him to call me on the
‘phone or drop me a line, or, better
still, come up and see me.”

On his way back to his rooms Bal-
cher passed the wholesale house for
which Marshall sold goods. Marshall
was a good salesman, and traveled
with the best, so the ex-manager felt
quite like congratulating himself on
the company he was going North in.
When he came to the wholesale’house
he determined to step in and see if
Marshall had returned from his trip
and what arrangements he had made
for the outing. As he entered the
store and moved back toward the of-
fices he saw Marshall moving from
desk to desk on the other side of a
glass partition.

He threw up a hand in greeting,
and waited for Marshall to come out
and .talk with him as of old. Here-
tofore the salesman had almost brok-
en down the partition to get to him,
but then he was manager and was
buying goods of the firm. On this
occasion Marshall didn't put any
glass partitions in peril by his haste
to meet Blacher. In fact, he made
no effort to meet him. He just bow-
ed and went on about the business
he was engaged in. All at once the
ex-manager seemed to be in strange
and hostile territory. The big room
in which he stood didn’t seem like the
old store where he had been greeted
so effusively in times past. He felt
like a man out of place.

“Is that really Marshall?” he asked
himself, hoping that he had made a
mistake in supposing the person he
saw behind the partition to be his old
friend. Yes, it was Marshall. There
was no ‘doubt of that.

“Is it a sure thing that he recog-
nized me?” was the next question.
There was no use in denying the rec-
ognition. Marshall knew who it was,
all right. Balcher stood in the outer
room for a short time and then turn-
ed toward the door. Marshall looked
at him as he passed out but did not
attempt to delay his departure for a
friendly greeting.

“l see,” thought Balcher, as he
walked down the street, “I was mana-
ger when he was so good to me. Now
I'm out of a job.”

Marshall did not call him by 'phone,
did not drop him a card, did not call
on him in connection with the hunt-
ing trip. He went off on his trip
later with a party of merchants and
the successor of the ex-manager. Bal-
cher was angry, but he made no
sign. When Marshall returned from
his outing he crossed the street to
avoid Balcher.

“T have found one man out, any-
way,” thought the ex-manager, after
passing the salesman on the street.
Then he smiled in a self-satisfied way
and paused to greet the Rev. Grab-
bit, whose brother he had given a fine
position, and who had been very ef-
fusive in his greetings on all possible

and impossible occasions. The Rev.
Grabbit did not see Balcher. At least
he passed right along looking another
way. And from that time on Bal-
cher never made an effort to continue
the friendships he had made when
he was manager. If the old-timers
came to him in a friendly way he
met them in the same spirit. If they
froze up when they saw him he
passed them by without a word.

It was a bit lonely in the town for
the ex-manager. He was naturally a
friendly sort of fellow, and it annoy-
ed him to lose his faith in so many
people. The man’s experiences were
not unusual in character, although he
thought they were. He had thought
he had a good many friends in the
working force at the store, but now
a lot of the employes were very cool
when he met them on the street, and
some of the were impudent. Well,
why not? They believed Balcher could
no longer be of use to them, and
conducted themselves accordingly,
which is the way of the world.
Staunch ships on the high seas do
not keep the company of derelicts
unless they are towing them. It seem-
ed to be the general impression that
Balcher would soon need towing, so
the cute ones let him alone.

But the end of all vacations must
come, and Balcher was to get into
the swim again the first of the year.
He had inherited a lot of money and
bought out the big store where he
had served as manager, stipulating
only that he should have a play spell
before the deal was made known. If
Marshall and the others had known
this Balcher would have had fewer
dull days, but, then, perhaps it is
just as well that it was not known.
It is worth a lot of trouble to find
out about the people one regards as
friends. In the light of the facts, the
tales set afloat regarding Balcher
seemed funny, and it was a pity they
were not denied at once, but it was
the man most interested who let
them go, and no one else save Darn-
ton could correct them.

One day Balcher came upon Mar-
tins in the street and walked him
over to the big store, passing into
the private office which had been
fitted up for his use when he should
be ready for it. Marshall and a num-
ber of employes who had been too
cautious to consort with a supposed
derelict, were in the outer office, and
could hear what was going on in the
private room.

“Martins,” Balcher was saying, “I
want you to come in here the first
of the year and take charge of the
sales end of the business.”

So you’re coming back as mana-
ger?” asked Martins.

“I've bought out the business,” was
the reply. “I have virtually owned it
ever since | went on my vacation.”

Martins came near having a fit, and
Marshall and the other listeners, who
had been wondering what Balcher
was doing in there, looked at each
other as if they were seeing things
double. Marshall was there to sell
goods, and he began to see that he
was on the wrong tack trying to sell
to the acting manager. He began to
think that Balcher was just as good
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ready to rush into the private office
as soon as Martins should get out.
The employes who had given Bal-
cher a pretty good imitation of the
Arctic cicle during the long polar

:night began to observe a feeling of

faintness at the pit of the stomach.
When Martins walked out of the pri-
vate room with a smile as sweA as
a bucket of sugar on his face Mar-
shall made a grab for him, but the
new chief of the sales department
wasn’'t looking that way. Then Mar-
shall stepped into the presence of the
man he wasn’t able to recognize when
he thought him out of a job. Balcher
looked up as he entered, but did not
rush into his arms.

“Hello, old man!” cried the sales-
man. “Where have you been keep-
ing yourself? Glad to see you in the
swim again.”

The frost in the new proprietor’s
eyes was fit to crack the lenses in
the glasses Marshall wore. He sat
waiting, without saying a word.

“l suppose you are busy,” said the
salesman, beginning to feel the re-
frigerator-like atmosphere of the of-
fice. “l can talk orders to you lat-
er on.”

“l he only thing I want of you,”
said Balcher, “is the space you occu-
py, the air you breathe. Get out. Or-
ders are not coming your way.”

“Pretty good!” said Marshall, with
a sickly smile.

“It goes,” said Balcher. “A man
who isn't loyal to those who have
conferred favors upon him can’t be
trusted in business.”

I dont know what you
stammered the salesman.

“You will understand in time,” was
the reply. “Kindly step outside while
you think it over.”

Marshall went out wiping the frost
from his face and cursing himself
for a short-sighted idiot. He might
have known that Balcher would get
to the top again, he was thinking, and
governed himself accordingly.

“I'm not discharging these men,”
said Balcher to the manager as he
handed him a list of the smart ones
who had put on dog over him, “be-
cause they failed to treat me civilly
when | was down and out, as they
believed. | gave them their jobs, and
they should have been loyal, but that
is not the point. I'm firing them be-
cause they haven't the sense to know
a live one from a derelict”

That seems to be a sufficient
cause,” laughed the manager. *“l no-
tice that you promote Martins.”

“He’s the only man in the high-
salaried force who has sense enough
to be loyal to benefactors. This is
impersonal. It is business. Such men
usually are faithful.”

And, really, isn’t it a good test of
a man’s fitness for a good business
position? Alfred B. Tozer.

mean,”

A Problem.

Earnest Female— Professor,
you are a great ornithologist.

Professor—1 am an ornithologist,
madam.

Earnest Female—Then could you
kindly tell me the botanical name for
a whale?

I hear
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COMMERCIAL SAVINGS BANK
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THE HABIT OF SAVING
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Remember this first dollar, and every dollar you add to it, begins to work for you immediately, night and day, and

every hour is increasing your earning power.
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for handling their accounts

3 per cent, paid on Savings Books
if left three months

3Vi per cent, on Certificates
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PROSPERITY RECIPES.

Sure-Thing Remedies Suggested for

Slow Trade.
Written for the Tradesman.

If you go down the street some
morning with a crutch, limping and
grumbling along with the rheuma-
tism, or with a bruised foot, every
other acquaintance you come upon
will put his hand sympathetically on
your shoulder and reel off a remedy
for the affliction.

If you fail to sell your stock of
goods at a profit, or do not succeed
in collecting what is due you, and
decide to withdraw from trade, your
friends, to a man, will take it upon
themselves to tell you how you
might have made a howling success
of your business.

I have no doubt that already Wil-
liam Jennings Bryan has been inform-
ed. verbally and by wire and letter,
by numerous thousands, how he
might have won out in the recent
election. The average American citi-
zen is always there with the remedy,
no matter what the difficulty.

And especially will the average citi-
zen flood the market with prosperity
recipes. He has an active brain, and
wants to see things running smooth-
ly, so he sets himself at work on the
problem, which is better than not
thinking at all. In consequence of
this willingness on the part of the
population to help the country up the
steep hills, there are now plenty of
prosperity recipes on the market, but,
for all that, I'm going to offer one
| got the other day from a druggist.
I believe it to be the only real one
in captivity, with the name blown in
the bottle and warranted not to run
down at the heel, or anything like
that.

There was a man sitting on the
counter in the drug store saying that
the only way to bring increased pros-
perity to the country is to talk pros-
perity. in season and out of season,
continually and convincingly. He said
that the people who got scared and
curtailed their operations and hid
their money in old tin cans last fall
hadn’'t recovered, and the only way
to square up things was to preach
confidence in the people and the re-
sources of the country until they be-
came ashamed of themselves and got
into the swim again. That was his
remedy for slow trade. Confidence
talks. Let folks understand we're too
nervy to lie down and whine because
Wall street takes a trick now and
then.

“Out in the county | came from,”
said the druggist, after the man had
run down, “there are ariver,adam, a
pond and a mill. We of the village
enjoyed the rumble of the mill very
much, for it meant prosperity to us.
Farmers came to sell their wheat and
com, or to get them ground, and
spent their money in the Vvillage
stores. There were a good many
clerks, and shoemakers, and black-
smiths, and harnessmakers, and lab-
orers employed in the village who
wouldn't have been there at all only
for the mill.

“But one day,
sternation of the villagers,

much to the con-
the old
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mill stopped. The miller offered no
explanation for the calamity, and so
no one knew just what the trouble
was. The merchants and others who
depended on the trade of the farmers
for their living declared the miller
was trying to kill the town. It was
the universal opinion that if the mill-
er would keep his machinery going
everything would go on just as it
always had, and farmers would block
Main street with their teams again.
“In reply the miller said that he
had worked a good many years in the
mill and was tired. Besides, business
was a little dull, and he thought he’d
go down East to visit his relatives
for a few months. In the meantime,
if the business men wanted to run
the mill, there it was. His old fore-
man was out of a job, and he would

back and asked the foreman what
they were making at the mill, the re-
ply was that they were making a
noise. And that was right.

“‘You fellows are all right,” said the
miller to the President of the Asso-
ciation, when he came to surrender
the keys of the- mill, ‘but you didn't
go back far enough in your quest for
increased prosperity. That, | find, is
a common fault. You thought the
mill made a noise like prosperity, and
wanted it kept going. You turned on
the water, but you didn’'t go out and
dig up anything for it to grind. You
didn’t begin far enough back. When
the electric road wanted to come
here you wouldn’t give a cent. The
company ran their line through a
good wheat country and carried the
product to a town twelve miles away

Alfred B. Tozer

see them through. So a little asso-
ciation was formed and the water-
wheel turned round again and the
rumble of the mill gladdened the ears
of the villagers.

“The foreman ground up what
grain there was on hand and what
little came in and went fishing above
the dam, where there were bullheads
almost a foot long. These bullheads
would bite at red flannel, thinking it
the real thing, and holdlonto it un-
til they were landed on their backs
on the grassy bank. The foreman
used to think of the members of
the Association and the fish in con-
nection with each other, but he never
said anything, for he was getting a
good salary for little work. There
wasn’'t any jam of farmers’ teams in
the streets. There wasn't any profit
in the mill. When the miller came

from the mill. When the good roads
people wanted to improve tthe high -
ways hereabouts you voted the prop-
osition down. Now the farmer can
carry a bigger load of wheat to the
rival towns, and there he goes. Of
course he does his trading where he
sells his crops. It is all right to
shout prosperity, but you've got to
do something to keep prosperity com-
ing your way. You can't make good
times running machinery when there
is nothing for it to do, any more
than you can boom things by buying
double stocks of goods on enthusiasm
supplied by the wholesaler when
there is no market for the stuff al-
ready on your shelves.’

“The villagers,” continued the drug-
gist, “overlooked the producers until
it was too late. The business men of
the country are now overlooking the
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consumer. | hope they won’t con-
tinue to do so until there is a general
smash. You may figure on the prosr-
perity of the farmer, the manufactur-
er, the merchant, but none of them
can be prosperous unless the con-
sumer is in good shape financially.
The consumer is at the bottom of
everything. Look ouj for the con-
sumer, the man who in the end lays
down the cash for the things which
are grown and manufactured, and you
will win out.

“There are two things which the
consumer must have in order to keep
things moving. He must have Work,
and’ he must have Profit. Give him
work without profit and you have
a dead country. Give him work with
profit and you have the best coun-
try under the sun. Work without
profit means cheap everything, means
the employment of those only who
deal in cheap provisions and cheap
clothing. Work with profit means
the employment of those who pro-
duce fine things of life.

“l presume it sounds queer to
hear me talking about profit in con-
nection with the working men of the
country. Why shouldn’t we call their
surplus above actual living expenses a
profit? Anyway, they must have the
profit, no matter what you call it
Upon this profit depends the pros-
perity of the land. It is this profit
which enables the worker to get mar-
ried, to buy furniture, to purchase a
lot, to build a house, to educate his
children, to set himself upin business,
to form a nest-egg for the establish-
ment of vast enterprises. Take away
this profit, and you take the heart out
of the business world. Only those
handling the cheapest provisions and
the cheapest goods can do business
with the consumer. The time will
come when the business men of the
country will be obliged to see that
this profit for the consumer is forth-
coming.

“How are they going to begin? |
don t know. What | do know is that
the beginning must soon be made. By
business men | don't mean the re-
tailers especially. | mean the big
business men, the big manufacturing
companies, the big carrying compan-
ies, the companies standing between
the producer and the consumer.
These are the people who must learn
that it will not always answer to give
a worker just enough to keep him
alive. Oh, yes, and the time will
come, too, when the retail merchant
will receive more consideration at
the hands of the big concerns.

“One trouble is that the labor of
the consumer is often a drug in the
market. The big men bring this
about as often as they can, forgetting
that if they cut down the profits of
the consumers they also cut down
their ability to buy. Some of these
big men bring foreigners over here to
take the place of American workmen
because they will work cheaper. Most
of these foreigners are producers in a
way, but they are not consumers. Too
many of them live in the slums of
the cities, patronizing only their own
dealers, and eventually take their
savings back to the old country. How
many stores wojild be left in the big



ELECTRICAL

SEND TO US

Our Stock in Grand Rapids is

at your command
We carry everything you want
Prices are always right
Use the telephone for rush orders
Motors, Batteries, Fixtures
Wiring Supplies

Specialties and Novelties

M. B. Wheeler Electric Co.

No. 93 Pearl Street

Largest and Oldest Electrical Firm in Western Michigan
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cities if all workmen, all consumers,
were like these imported men?
Mighty few, | can tell you that.
“The railroad companies are into
this foreigner game head and ears,
that is, most of them are. When the
two-cent law went into effect in this
State the railroads said, ‘We’ll cut
wages to make ourselves whole.’
When there was talk of lower freight
rates they said, ‘We’ll take the dif-
ference out of our men.” When the
price of materials goes up the manu-
facturer is likely to say, ‘I'll dis-
charge a few men and make the
others do more work, or I'll cut wag-
es.” There you are. It is always the
consumer who gets the worst of it.
“l can’t see how the thing is going
to be adjusted, but it must be, for all

that. For one thing, the employers
might give the preference to men
who have families to support, for

they are consumers in the truest
sense of the term. They might quit
bringing cheap foreigners here. They
might do their best to see that the
workers and consumers get a profit
on their work, but they won’t. Car-
negie doesn’t know what to do with
his millions. How many of the
workmen who built his fortune for
him have homes of their own? The
railroads are piling up millions for
the few men in control. How many
of their men, outside the skilled ones,
own homes, or are any good as con-
sumers of the products of the coun-
try—except pork, potatoes,  corn,
flour and cotton? The miller told the
villagers to go back and dig up
something to grind before they set
their mill in motion. | say that
prosperity promoters must go back
and see that consumers have some-
thing to buy with before they talk
to retailers about doubling stocks and
keeping things going.

“Oh, | don’'t know how it will be
done, but in some way the profits of
labor must be more evenly divided.
That sounds like Debs, doesn’t it?
Well, I'm not a Debs man. I'm a
druggist, and | want employers to
pay wages so the workers can patron-
ize me. | don’t want the provision
man to get all the money there is
spent in the town. | want the busi-
ness of the country balanced up. The
way to make prosperous times is to
give the consumer work and give him
a profit. Give him something to buy
with and he’ll buy. And his buying
will give employment to others. Go
back, back, back to the man with the
hard hands andlfix things so he can
consume the products of others, and
you have the problem solved.”

The druggist is something of a
dreamer, but | think he is right when
he declares that enough attention is
not paid to the consumers. Prosper-
ity must begin there. It is foolish
to start a mill with nothing to grind.
It is foolish to carry stocks when
there is no one to buy. It seems to
me that the druggist's recipe for
prosperity is already being used by
many employers. There are plenty of
men who are making sacrifices to
keep up the purchasing power of the
workers of the country. It is un-
derstood that the producer is also
the consumer, and that he must be
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looked after. A man who goes to a
live town with a proposition to start
a factory receives plenty of encour-
agement if he proposes to employ
men of family and pay good wages. If
his interests call for cheap help he
will receive no attention at all. Give
producers, who are the consumers,
work and a Profit, and the prosperity
problem is solved. Alfred B. Tozer.

Little Gifts Form an Excellent Incen-
tive To Trade.
Written for the Tradesman.

In a little village or small town
matters pertaining to store life and
store methods and store merchandise
get more talked about than in the
larger places and if you can get sev-
eral persons interested enough to
draw them inside your particular
trading building their influence is go-
ing to givé a shopping impetus to
many more of their kind.

| have often proved this to my own
satisfaction by offering some special
inducement to get people to coming
my way. | would ask them to “tell
their friends,” and this “telling of
friends” is a great deal more produc-
tive of good results than would be
the broadcasting of circulars if left
in the hands of the average incompe
tent small boy, whom | have repeat-
edly seen throwing a bunch of hand-
bills in the street, to be trampled on
by horses and pressed into the mud
by wagon wheels—just like their
equivalent in money being tossed in
a fiery furnace.

Children are a good medium for
the advertisement of articles that es-
pecially appeal to their likes. Any-
thing in the way of a gratuity is talk-
ed about among them with profit to
the one catering to their peculiari-
ties.

Lead pencils that cost me half a
cent apiece | have occasionally giv-
en out with a 15 cent box of candy.
This was always like so much
“bread cast on the waters.” At those
times the kids flocked to my candy
counter in dozens. A lead pencil is
always needed, always being used up,
always getting lost, and when a
child can have one like finding gold
dollars rolling up a hill he is more
than likely to take advantage of the
opportunity to acquire it. Seen in
his hand it is naturally enquired
about by his comrades, who are crazy
at once to become equally fortunate.

An inexpensive knife given with a
suit of clothes goes a long way to-
ward making yourself popular with
growing young folk. It gets noised
among them that “So-an’-So got a
knife for nothin® with his new
clothes,” and straightway every boy-
child hearing of the “find” *“desires
with strong desire,” when he needs a
new suit, to go to “that place where
you get a knife thrown in.”

Aluminum thimbles spell but a
small outlay “when the returns are
counted.” Distributed to little miss-
es they, like the cheap lead pencils
and knives, are going to do some
tall talking for your place of busi-
ness.

It goes without saying that the
tall talking is not going to be half so
effective if your name is omitted
from these pleasing douceurs. It is
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Hazeltine & Perkins
Drug Co.

(Established 35 Years)

Importers and Jobbers of
Drugs
Chemicals
Patent Medicines
Druggists’ Sundries
Stationers’ Supplies
Blank Books
Sporting Goods

Hammocks

The sale of our Holiday Goods for
the season of 1908 has been most satis-
factory indeed. We will keep our
stock in shape to help you out later
in the season as your additional wants

develop.

The next meeting of the State
Board of Pharmacy will be held at
Grand Rapids, Nov. 17, 18 and 19.
Candidates for examination are invited
to make our store their headquarters
and inspect our collection of crude

drugs, chemicals, etc.
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not necessary to have this so large
as to disfigure the goods. Any small
printing will catch the eye and sank
in the memory. On aluminum thim-
bles have the lettering in black, if
possible to obtain them so, as this is
more noticeable than are raised let-
ters.

Once | sent a batch of these thim-
bles to an old maids’ sewing society,
and they did me more good than they
did the women, | am sure. | didn't
hear the last of them for a month.
They many times repaid their cost.

Whistles and marbles to small
boys and tiny dolls to little girls are
also a good investment for any mer-
chant.

A folding foot-measure or a pocket
match or stamp-holder is appreciat-
ed by the men.

With the ladies a small flowering
plant, in season, with a dollar’'s worth
of groceries is a drawing card. To be
a success the plants must be in a
thrifty condition. Geraniums seem
to be a favorite with most of the sex
and red is the color preferred by the
majority. Have your name penciled
or painted on the jar. This may be-
come obliterated but the cheerful
blossom will not allow you to be for-
gotten.

Never allow a pair of oxfords to
walk out of your store without a
horn in the pocket of the wearer. This
convenient article will cause the don-
nee to “rise up and call you bless-
ed” every time he puts the low shoes
on. For higher shoes purchased | al-
ways donate an extra pair of nice
quality laces. | always quietly re-
fer to this fact, and the thanks | am
certain to receive are out of all pro-
position to the cost of the strings.
No matter how well-to-do a person
may be, he always appears tickled to
get a pair of laces without having to
pay for them. Likewise this state-
ment is true of a button hook. | be-
lieve if a fellow had forty million
of them around the house hed still
want one more hook.

Never give away something that is
merely a togglement— something that
is going to get out of order in a very
short time. Such a present is only
spelling anathemas for the one foist-
ing it. An object that is useful and
stays the way it should is a delight,
but the opposite only makes a per-
son righteously provoked at the
giver.

Whatever it is the gift need never
be large. 'Tis not the size of the
thing bestowed, ‘'tis the fact that
it is without cost that “takes.”

If you've never tried this scheme my
advice is to adopt it at once—in a
small way at first, until you become
convinced in your own mind that the
plan has merit. But | have no
doubt whatever as to the outcome—|I
know beforehand just how the trial
will terminate.

'Tis the same something-for-noth
ing idea that tempted Eve in the
Garden of Eden, and if you try the
scheme you will find it will work
every bit as well with her sons and
daughters of naught eight as it did
with her. Josephine Bradkins.
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The Smallest Grocery.

The march of progress in Boston
and the razing of one of its business
blocks has disclosed the fact that
that city has for some time enjoyed
the distinction of possessing what
was probably the smallest grocery
store in the United States.

Its measurements are 3x3” feet,
although a few inches had recently
been added. This store holds the
proprietor, a large man, a telephone,
three cases of eggs, a quantity of
tea, coffee, condensed milk and oth-
er canned goods and it has a tiny
refrigerator, although this is not en-
tirely within the store’s confines.

A customer does, not enter the
store when making a purchase, but
stands on the sidewalk. A window is
opened, business is transacted, goods
passed out, money exchanged, with
both makers of the bargain satisfied.

The proprietor says the small rent.
$io, is the secret of his success.
When there is a small margin of

profit on groceries there is little to
be made by the grocer who has a
big rental and the expenses of teams
and delivery service.

One of the riddles of keeping so
small a shop has been solved by this
grocer’'s experience. How to keep
a large enough stock on hand in
small quarters has been a conundrum
too hard for many, and when one ex-
amines the little ice chest filled with
butter and cheese the question natur-
ally arises, “What would he do if I
purchased two extra ounces of cheese
to-night?”

Yet, in this remarkable little store
a business of not less' than $8,000 a
year was transacted and— naturally—
at a good profit.

Coffee Crops Increasing in Mexico.

The Spice Mill quotes an authority
on the Mexican coffee-growing in
dustry that the crop for the coming
season, the harvest of which begin
the latter part of October and last,
until April, is estimated as likely to
amount to over 92000000 pounds
against 33,p00,000 pounds the previou.
year. This rapid increase is stated
to be due in part to the larger inter
est in this staple, as a result of Mex
ican coffee having been awarded a
grand prize at the St. Louis Exposi
tion.

Progress

has many agents, but none
more effective than the tele-
phone.

Don’t lag behind the time
in which you live.

“Use the Bell”

CALL

oAl g
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Belknap Farm, Freight
and Pleasure Sleighs

The Belknap Sleigh is still conceded
the best to be had at any price. Secure
the agency in your territory. Prompt

shipments and satisfactory dealing, jt jt

Belknap Wagon Co., Grand Rapids, Mich.

Mo -Ka

GUARANTEED1f >

What Does It Mean? It means this:
that when you buy a case of

MO=KA Coffee

the Quality and the Sale of every
pound are absolutely guaranteed by the

Valley City Coffee & Spice Mills

High Grade : -
Saginaw, Mich.

Popular Price

SAVE Buy Direct
MON EY ManIl:‘Zrc:urer

Sa g jsss** * WPl  e»»*»SsSSsSW Ksssxis«:
aeon. S. SMITH STORE FIXTURE CO., Orand Rapids. Mich.

PURE OIL

OLIENE Bia%&Eh& PENNSYLVANIA oil of un ualed exc€ll
e chi ays a(rj) sayes thereby an Shaie SS amount g
crusts the wicks, nor emits unpleasant odprs, but on the’contrary is comparativel

(f) It wi I ot
or it pr
4

Smokeless and Odorless

Grand Rapids Oil Company Mighigan Branch of the Independent
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NEW YORK MARKET.

Special Features of the Grocery and
and Produce Trade,
Special Correspondence.

New York, Nov. »~~Now come on
apace the days of “buckwheats and
sassingers” and the grocer’'s harvest
time. Everybody has to eat almost
every day. They can put leather
patches in the seats of their trousers
and so beat the tailor for awhile:
they can let their hair grow, and so
beat the barber until good times come

again. But the retailer—he goes on
forever and, if he is not always
wreathed in smiles, it must be be-

cause he does not know what to do
with his money. We are told by the
papers that business at once took on
a “boomy” aspect with Taft's elec-
tion, but it would not be fair to say
that everything is in full blast for
such is by no means the case. Job-
bers generally, however, are pretty
well contented with the outlook, and
if we can only worry through the
winter without scup houses we will
be on the high road to prosperity.
Speculative coffee, which was so
active last week as to cause some ex-

citement, has slumped, and at thejg .-

moment is depressed, owing to “lower
European advices.” The spot article
is dull and, as usual, buyers are tak-
ing only small lots if they are gro-
cers, although some roasters are said
to be taking rather more liberal sup-
plies than usual. In store and afloat
there are 3,647,860 bags, against
3,987,108 bags at the same time last
season. At the close Rio No. 7 is
worth, in an invoice way, 6f6@6fEc.
Milds are quiet and good Cucuta is
worth 9J4c. East Indias show no
change.

Granulated sugar took a tumble on
Thursday and was quoted at 4.80c by
some refiners, while others asked
4.90c. So much of a drop was unex-
pected and it seems to have been a
“mistake.” If so, it will probably soon
be rectified. A little more business
was done at the decline, but there is
still room for improvement, which is
bound to come—in the course of a
year.

As has been the case for a long
time in the tea trade, the call seems
to be very largely for low grades. A
little more enquiry has sprung up for
Congous, which tor several weeks
were almost unsalable and, taking the
whole tea market, there is, perhaps, a
rather better feeling than existed a
month ago, although quotations are
absolutely unchanged. It is some-
what cheering to observe that they
are no lower anyway.

Rice is quiet. Supplies, while not
overabundant, seem ample for the ex-
isting demand and quotations are
without change in any particular.
Mills in the South are said to be
complaining of the high cost of the
rough product. Some  Honduras
stock—fancy—has sold at well held
rates and Japans are also doing well.
Good to prime domestic, 5@5”c.

Spices show no change in any par-
ticular. There is simply the usual
everyday requirement and buyers are
taking light supplies. Prices are un-
changed.
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Molasses is doing better-with the
oncoming of winter and a good trade
is looked for by holders. New stock
is showing good quality and calls for
the same have been sufficiently nu-
merous to keep the market pretty
well stocked up. Syrups are steady
and in rather more liberal supply.

Canned goods, especially tomatoes,
are doing better, and some large lots
are said to have changed hands on
the basis of something like 70c as
the bottom. The tendency is toward
a higher level. Corn and peas—and,
in fact, the whole list—are held with
more confidence and the outlook is
encouraging.

Butter has advanced and
grades are held at 2Qj2@3<>c,
the chances favoring a further rise.
This has called more attention to
storage stock. Held goods of special
grading, 27j4@28c; extras, 26™@27c;
Western imitation creamery, 20™@
2lc;  Western factory, i8°@20c;
process is being more sought for and
is worth 22@24I™c.

Cheese is quiet and full cream can
not be quoted at over \3%@i4%c,
which figures have prevailed for some
time. Receipts have run ahead of the
d and the supply is piling up.
Exporters are doing nothing.

Eggs are up another peg and quot-
ed at 32@32j4c for fresh gathered
firsts; seconds, 29@3ic; nearby grades
are as high as 46@48c.

top
with

His Dearest Wish.

A certain Congressman is the fa-
ther of a bright lad of 10, who per-
sists, despite the parental objection
and decree, in reading literature of
the “half-dime” variety.

“That's a nice way to be spending
your time,” said the father on one oc-
casion. “What's your ambition, any-
how?”

“Dad,” responded the youngster,
with a smile, “I'd like to have people
tremble like aspen leaves at the mere
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Custom Tanning

Deer skins and all kinds of hides and skins
tanned with hair and fur on or off.
H. DAHM & CO.,

Care E. S. Kiefer’s Tannery,
Phone Cit. 5746 Grand Rapids. Mich.

Want fall and winter Apples. Write

us what you have.

M. 0. BAKER $ (0.

Toledo, Ohio

We Want Your Buckwheat

We are manufacturers of buckwheat flour and pay at all times the highest price
for the grain.

Don’t sell either car lots or bag lots without getting our prices—we can make you
money.

WATSON & FROST CO., Grand Rapids, Mich.

I RUY AND SPI1 | Eggs, Creamery, Dairy and Renovated Butter, Oleo-
1 1A mar%arlne, Cheese. Apé)lef_ and other fruits. Sweet Pota-
toe?. Pop Corn. Honey. Nuts. Poultry. Veal and Hogs. Cooling rooms, best location, best
outlet, Ji)mck returns A i .

Do You Buy or Sell any of the above articles? If so, are you dealing with me?

If not. it méans a loss to both of us. i

Why not stop the loss? _Take the matter up with me t_oda¥. . .

Reférences: Michigan Tradesman. Grand Rapids National Bank. Commercial Agencies.
Grand Rapids Wholesale Grocery Trade.

Grand Rapids, Micb.

F. E. STROUP, 7 North lonia St.

B AGS

Of every description for every purpose.

ROY BAKER

New and second hand.

Wm. Alden Smith Building Grand Rapids, Michigan

BUTTER

is our specialty. We want all the No. 1 Dairy in jars and Fresh Packing
Stock we can get. Highest prices paid for eggs. Will give you a square
deal. Try us. Both phones 2052.

T. H . CONDRA & CO.

Manufacturers of Renovated Butter Grand Rapids, Mich.

C lover S eed

If any to offer, mail samples and we will

Beans and

We are in the market for both.
do our best to trade.
Alfred j. seed do ..

brown grand

OTTAWA AND LOUIS STREETS

rapids, whom

All Kinds of Cheese at Prices to Please

W rite or phone

C. D. CRITTENDEN CO.
41-43 S. Market St. Both Phones 1300 Grand Rapids, Mich.
W holesale Butter, Eggs and Cheese

W fllltcd ~eans and Clover Seed

Apples, Potatoes, Onions

M

M acalav R fn % Wholesale Dealers and Shippers
1y *

SClvj UIU Beans, Seed and Potatoes

Office and Warehouse Second Ave. and Railroad.
Both Phones 1217 Grand Rapids, Mich.

REA & WITZIG

PRODUCE COMMISSION
104-106 West Market St., Buffalo, N. Y.

W. C. Rea A. ). Witzig

We solicit consignments of Butter, Eggs, Cheese, Live and Dressed Poultry,
Beans and Potatoes. Correct and prompt returns.

REFERENCES

Marine National Bank, Commercial Agenfts. IExpress Companies, Trade Papers and Hundreds
0 ippers.

Established js7$
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Testionials in Retail Advertising.

If we could gather together all the
advertising matter used by every .mail
order concern of any importance, and
go carefully through it, we would find
nine out of every ten using testimo-
nials from former customers. In other
words, rarely do we find a mail-or-
der concern doing business without
the use of some form of testimonial.

In fact, next to advertising the
goods themselves', it is the most es-
sential part of an “Advertising Plan"
—especially is this true in the case
of a new business, or the exploiting
of a new article. It assures the pros-
pective customer that confidence may
be placed in the concern; and it must
not be forgotten that it assists ma-
terially in bringing the prospective
buyer to a realization of the fact that
the goods must be just as represented.

Good, live, enthusiastic testimonials
are the drawing cards that have led
many to send in an order, which oth-
erwise might not have been sent.
They are of vital interest and impor-
tance to all sorts of mail order ad-
vertising.

Let us now try* to picture in our
mind as much retail advertising as
we can think of. After doing this
let us see how many have used any
testimonials. What do we find? No
testimonials. W"onder why? Would
not they be as useful to the retail
concern as to the mail order house?

Of course, the retailer does not
need them quite so much as the mail
order man, but couldnt he use testi-
monials to advantage?

The writer has in mind a retailer
who sold a certain kind of heating
stove to his customers one winter.
The next winter he used from quar-
ter-page to full-page advertisements,
with a suitable illustration of the
stove and two or three paragraphs
setting forth its merits and special
features. The remainng space was
used for a list of names of the peo-
ple of the town who bought one of
these stoves last winter.

Of course, some of the town’s most
proinent people had purchased one,
and their names were listed in the
advertisement.

| afterward asked him about this
method and he gave me to understand
that it was the very best kind of ad-
vertising.

If the people whom you see every
day and associate with think a certain
article is O. K., doesn’'t it stand to
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reason that their letting the dealer
use their names in an advertisement
is a very high recommendation for
the article; and if you are in need
of such an article, dont you think you
would give that one so highly prais-
ed by the people of your town, whose
truth and veracity you are acquainted
with, some consideration?

But you're a dealer and want to
sell as much as you can. If you
think you would buy something ad-
vertised in /his manner, haven't you
a faint idea that your customers
might say something about a certain
article you are handling that would
influence others?

Of course there might, in some cas-
es, be considerable trouble in securing
testimonials to be used in retail ad-
vertising—but if you go at it in the
right way you can convince your cus-
tomers that it will do them no
harm, while it will do you an im-
mense amount of good.

“In the mouths of two or three wit-
nesses shall every word be establish-
ed, is a good motto for the retailer
as well as the mail order man.—
Brains.

One on the Lawyer.

The lawyer who cracks jokes at
the expense of the witness often gets
more than he gives. The following
incident in a divorce trial is told by a
Milwaukee lawyer:

The witness was an elderly lady
and the lawyer was a confirmed
bachelor.

“How old are you?” asked the law-
yer.

“l am an unmarried woman, sir,
I do not think it proper to answer
that question.”

Oh, yes, answer the question,”
said the judge.

‘Well, I am so.”

Are you not more?” persisted the
lawyer.

“Well, I am 60.”

The inquisitive lawyer then asked
her if she had any hopes of getting
married, to which she replied:

“Well, I. haven't lost hope yet, but
I wouldn’t marry you, for I am sick
and tired of your palaver already. So
you can consider yourself refused.”

All men are equal—so long as they
remain in the bachelor class.

Most people die before reaching the
age of discretion.

FRESH

iVOIGT'S CRESCENTI

You Need
Selling Points

MR. GROCER:

To be able to talk enthusiastically
about your goods It's necessary for
you to know what to talk about.
You must know more concerning
those goods than the price. When
you recommend a certain brand, be
able to tell why, and in a manner
that convinces.

If you're using VOIGT'S CRES-
CENT in your own home you get
proof three times a day that the
flour is just what it should be. and
when some lady asks you to recom-
mend a good flour you can do so.
You can talk right from the shoul-
der.

If you don’t use VOIGT'S CRES-
CENT in your own home you're
missing two mighty important
things—good selling points and a
good living.

Tell the boy to take up a sack.

Voigt Milling Co.
Grand Rapids, Mich.

IVOIGT’'S CRESCENT
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HOLLAND
RUSK'

(Prize Toast
of the World)

moves off the shelves
so fast, even active
flies don’tget a chance
to alight.

Then with a sub-
stantial profit on every
package, don't you
think it’s the kind you
ought to sell?

Put in a stock to-
day and make more
money.

Holland Rusk Co.
Holland, Mich

Retails

The Vtnkemulder Company

Wholesale Commission
We Buy and Sell
FRUITS, POTATOES, ONIONS, BEANS And Other PRODUCE
Write or Call on Us for Prices Before Selling
Baskets and Fruit Packages of All Kinds

M-16 Ottawa St-

Grand Rapids, Mich.

FOOTE&JENKS' PURE FLAVORING EXTRACTS

(Guaranty No. 2442)

Pure Vanilla
and the genuine

TERPENELESS

ORIGINAL

POOTB* JENKS*

JAXON

Highest Grade Extracts«
EXTRACT OF LEMON

Not Like Any Other Extract. Send for Recipe Book and Special Offer.
Prder O< Natlon«l Orocer Co. Branches or Foote & Jenk», Jackson, Michigan

FROM THE

SHELL

H Because we shred over twice as many cocoanuts as any other firm,

we get our nuts oftener and naturally they last only half as long.

fresher when used and better goods.
T This is one reason why Baker’s Cocoanut excels all others in taste.

Send for samples.

THE FRANKLIN BAKER CO.

BRANDS:

Brazil, 5c packages

Premium, 10 and 20c packages.

Result;

Philadelphia, Pa.

Table Talk, iu bags, sold as bulk
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Implement and Vehicle Dealers at
Kalamazoo.

Kalamazoo, Nov. io—The fifth an-
nual convention of the Michigan Re-
tail Implement and Vehicle Dealers’
Association opened at the Auditorium
in this city at 2 o’clock this after-
noon.

Mayor Milham delivered the ad-
dress of welcome, to which Vice-
President L. C. Mount, of Homer, re-
sponded.

President Dunham then delivered
his annual address, as follows:

What is the Michigan Implement
and Vehicle Dealers’ Association and
what does it stand for?

This is the question frequently ask-
ed and. as the work of the Associa-
tion takes on greater form and its
results* show out more plainly, the
question is more frequently asked, as
one after another improved condi-
tion is noticed and the study of their
history traced back only to find that
if our Association was not the origin-
ator, it was at least found advocating
it, Thus much of modern improve-
ments has found our Association one
of its strongest allies or staunchest ad-
vocates until dealers everywhere, es-
pecially those more advanced in as-
sociation work, are led to speak in
commendatory tone of our Associa-
tion™ and others who know less of its
makeup, and yet note its results, are
led to ask. “What is the Implement
and Vehicle Dealers’ Association and
whence comes its great and increas-
ing power?”

We are fighting the battle for hu-
man rights, for equality of opportu-
nity, for honest government, for in-
telligent public interest, for justice
to ourselves and to all interested.

Our Association has been present-
ed to the dealers as a beneficent or-
ganization, devised in their interest
and laden with promises that would
seem easy of fulfillment.

These claims have been honestly
presented to the dealers’ attention,
they are true, but there are certain
conditions which lead to embarrass-
ment and sometimes to failure.

While we deprecate the thought
that there are certain classes who
prey upon the masses, we must still
recognize the fact that society is, has
been and must continue to be divid-
ed into classes, each determined in
its own interest to establish for it-
self such position as its power and
intelligence may command.

This fact, long ago learned and put
to practical use by men actuated by
a desire to augment their wealth and
power, has effected hurtful
inations against dealers, in which in-
dividual effort has struggled along
unaided by the wholesome associa-
tion offered by an organization like
the Implement and Vehicle Dealers’
Association. These damaging influ-
ences of combination made by other
classes in their endeavor to advance
their own interests will continue un-
til we unite our forces for self-pro-
tection. To this end we need and
must have not a few counties or a
few states, but an organization as
broad as the nation, whose banner

shall wave on every breeze and over |

an honest, determined, united, unsel-
fish membership.

We recognize the evils and mis-
takes of the past and are not blind
to those of the present. For the im-
provement of the future depends on
the organization of men everywhere to
struggle for the better and higher
things. This the Association does
and can do, because it is practical
and helpful to the dealer, because it
holds up the hands of the jobber or
the manufacturer who is worthy and
points with indignation to the inter-
est of the individuals or the manu-

discrim- |
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facturer or jobber who is unworthy.

Then let us strive so that when the
question is asked, it can be truthfully
said, “Our Association is a leader
among the powers for the good of
all that is brightest and best.” Then
will the service of our Association
in the highest sense be a public serv-
ice and make for the prosperity and
happiness of the people. Then let
us remember what William McKin-
ley said in a public address: “The
American people (the implement and
vehicle dealer) want only what is
right. They are not asking for what
is an impossibility.” They are not
asking that the jobber or the manu-
facturer shall take care of them, but
they are asking that the manufac-
turer or the jobber shall so regulate
and administer their affairs as to give
them the fullest opportunity for their
own development and the develop-
ment of their business and for the
realization of the best and highest
hopes and aspirations.

Promptness is an imPortant requi-
site for the success of all affairs, either
of a public or a private nature.' The
business man who is successful is the
man who does things on time. He
ives his orders for his goods be-
ore his supply in his store is ex-
hausted. He pays his bills when they
come due. His correspondence is
given his prompt attention. When he
makes an engagement to meet a per-
son at an appointed time he is there
at the time named. In short, he does
things when they should be done and
that makes him successful. The same
principle applies to our Association.
The member who derives the full
benefit of membership is the one
who is present at our annual meet-
ings on time, who leads in discus-
sions and who is present to open each
meeting exactly at the hour fixed.
This matter of promptness is neces-
sary for the success of the Associa-
tion. The Secretary must be prompt
in arranging the programme for each

meeting and must be prompt in the!

collection of the dues.

represents the difference between

running an association and allowing,

an association to run itself.

One thing that works against the
hi?hest usefulness and the
fulfillment of the optimistic
ises of the Association is the indi-
vidual selfishness of certain of *its
members, or rather of working the
interest of the Association to the
perfection of some plan that shall be
of direct or immediate profit to the
individual, without a due regard to
what effect it may have on the Asso-
ciation at large, on the whole fabric
of our organization, to which the in-
terests of one individual or class of
individuals can not and must not be
made supreme, else mischief will fol-
ow. Tt must not be assumed that
there is a design of any class to
oppress our industry. Nevertheless,
it is oppressed and will be until we
can perfect our organization so as to
effectually overcome that oppres-
sion. This needs strength, numerical
strength and intelligent strength, and
this means that while we are train-
ing the intelligence of our present
membership we must reach out and
secure a much greater membership,
and the greater work that lies be-
fore us is the extension of our As-
sociation into every section as rapid-
36 i?s thorough organization can

The first lesson needed is that
selfishness always defeats itself. In
our efforts, first, as individuals we
must overlook the possible effects on
us individually, and look rather to
general effects. If you are doing
your best, do not refuse the help of
others _for fear that their ambition
may give them an opportunity to
overshadow your position or accom-
plishments, and as an organization

us seek only those things that
,shall be of common good. As an
organization, if we stand for a

“square deal,” asking nothing more
and consenting to nothing less, be-
cause our power or strength gives
promise of obtaining it, we shall and
aught to fail. If we sit meekly down
and are content with anything less
then we most surely deserve the dis-
advantages and discriminations which
will be found working to our injury.

W. A. Pilkington, of Des Moines,
lowa, then delivered an address on
the Obstacles of Retailers, after
which President Dunham appointed
committees on Auditing, Resolutions,
Question Box and Nominations.

This evening Dr. Chas. B. Mor-
rell, of the Sheldon School of Busi-
ness Science, Chicago, lectured on the
subject of Salesmanship a Profes-
sion.

Secretary W. L. C. Reid will pre-
sent his annual report to-morrow
morning as follows:

It gives me great pleasure to sub-
mit this, the fifth annual, and my
third annual report of the Secretary’s
office, and before presenting the
work that has been done, allow me
to congratulate you upon the large
attendance and deep interest shown
by your presence here.

A man can .not work all the time
and do his business justice. The con-
stitution may be able to stand it, but
the brain demands a rest, or at least

change, which is equivalent to a
lest. Too many business men look
upon a vacation or a trip of this kind
as a luxury or as an expense which
they can not afford. They overlook
entirely the fact that the scope of a
man’s success is sure to be limited
to the knowledge which he acquires
in regard to his business. There is
no better way to augment his knowl-
edge, broaden his ideas and profit by
suggestions than by attending a con-
vention in his line of business and
being an active member of such an
organization. Every dealer should!

Promptnesslyan ahead and once each year, or

oftener if possible, get away from his
business cares. What if it does cost
$25 or $50 to take a trip of this kind?
It may momentarily seem like an

ultimate ynnecessary expense, but the money
prom-1gpent in this way will prove a good

investment, just as sure as you are

born. It will be better for you, your

family and your business.
Membership.

On looking over our records | find
that forty-five of our 108 charter
members are still active members,
fifty-nine have been with us for four
years, 103 for three years, 104 for
two years, 194 for one year; and we
have sixty-six new members this
year. We had sixty-seven members
paid at Saginaw and 169 since, fifty-
nine who paid in 1907 have not re-
newed at this time (Nov. 1), and
eighty who paid in 1906 have not
renewed, making our membership
who have not signified their with-
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Fur Coats
Blankets
Robes, Etc.

Is Your Assortment
Complete ?

We Make Prompt
Shipments.

Ask for Catalog.

Brown & Sehler Co.
Grand Rapids, Mich.

WHOLESALE ONLY

SAVEq
YOUR
MONEY

Tungsten Lamps
must burn in a

vertical position

Don’t Buy
New Fixtures

The Benjamin Adjustable Tungsten
Adapter enables you to use Tungsten
Lamps on any fixture. Changes position of
lamps to the vertical.

Cat. No. 99 Net Price 45c
Manufactured and For Sale by
Benjamin Electric Mfg. Co.

Chicago, 42 West Jackson Blvd.
New York San Francisco

Auction Sale of
Used Autos

Saturday, Nov. 14, 1908
at my Sales Room
1-5 Lyon St., Grand Rapids, Mich.

I will publish a list of Cars which wiU be
Ouorca on each of the four days preyious
to the sale in all of the Daily Papers. If you
have a car for sale brio# it in, if you want
a car be sure and attend the sale.

S. A. DWIGHT
Automobile Dealer

Fine Cold Day Sellers

Clark Foot Warmers

No~astimr
sofidlv rv?tid C Kk

®&er* C,”r" Heaters hav« a reputation for excellence,
soldered Jints or screws to work loose-every part is

They fill the bill for carriage,
wagon, sleigh or automobile.

Drop us a card for new catalogue.

Your jobber has this line.

Clark Coal Is Best

Costs no more than inferior grades and
every brick carries a written guarantee
to give at least 25% more heat than
any other fuel on the market.

It is the one fuel that always pleases.

The ideal fuel for foot warmers or self-

heating sad irons.

Chicago Flexible Shaft Company
99 La Salle Avenue, Chicago

«ir



November 11, 1908

drawal or gone out of business 375.
Forty-two of our members went out
of business and two died in 1906 and
lgo7>and since our last convention
fifteen members have gone out of
business, but we have not lost a sin-
gle member by death that | know of.

We have not had a solicitor this
year, but our Mr. F. M. Witbeck has
sent in eighteen new members and
renewals, and four have been secur-
ed by honorary members.

Directors’ Meetings,

We have held three directors’ meet-
ings since the last convention. The
first was held immediately after the
Saginaw convention, when we organ-

ized for the year. The second was
held at Lansing Jan. 29, at which
time arrangements were made for

sending each member of our Associa-
tion the Bulletin; to make personal
investigations by a member of the
Board, where necessary, in settling
complaints; also to notify members
upon written request of any parties
who were furnishing goods to cata-
logue houses. Reports of officers and
chairmen of committees were also re-
ceived. The last meeting was held
at Kalamazoo Aug. 18, at which time
arrangements were made for having
headquarters at the Detroit and
Grand Rapids Fairs to secure mem-
bers and advertisements for the sou-
venir programmes. Reports were
made by the officers and chairmen of
committees, also on various investiga-
tions.
Letters.

We have sent out to our members
six general letters and to all the
dealers on our list four. We have al-
so sent a letter to all the manufac-
turers on our list in regard, to the

two resolutions adopted at our
last convention relative to direct
sales and regular dealers. We have

also sent two letters to our honorary
members. These, with the other cor-
respondence of our office, have made
I>?°0 letters and 3,000 postal cards
which have been sent out.

In response to our reguests for list
of dealers we have received seventy-
two replies, and to the requests for
list of manufacturers and jobbers; fif-
ty-eight replies. We have also re-
ceived thirty-four requests for infor-
mation in regard to manufacturers
selling goods to catalogue houses.

Committees'.

A good deal of the work of the
Secretary is in connection with our
committees and we wish to take this
occasion to thank the chairmen of the
committees, especially the Complaint
Committee, for the good work they
have done. The past three months
have been almost entirely devoted to
the programme.

Insurance.

On account of the absence of the
chairman of our Insurance Commit-
tee> | will take time to speak more
about that feature of our Association.
We believe our members do not un-
derstand and appreciate the impor-
tance and advantage of our insur-
fud‘ T7'his ' rtl he f
tH'g a Iargse Sugr%aerp%ft %utro rﬁe?nb%(r:é
have their insurance placed with the
hardware associations and of these
we can only ask that they divide with
ours, as it is as cheap and secure. The
others do not want to change for va-
rious personal reasons. We wish to
assure our members that we are more
fortunate than any other association
of business interests, as we have the
benefit of ten years’ experience and
accumulations of the Reciprocal Un-
derwriters. No other State associa-
tion has been permitted to secure
this without a guarantee of 100 mem-
bers to start with. It is safe and
cheap _and has been in successful
operation for ten years and stands as
high as any in the world. We should
be willing to sacrifice our personal

sake of the saving

W N q(lefits- Qen Lot our 'members
ave taken out this insurance in sums
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of $1,000 to $7,000, with a total of
$25000. We ought to have at least
100 more subscribers at this meeting.

Complaints.

We have had a larger number of
complaints than ever before in one
year, but we believe our members do
not appreciate the fact that most of
our work in correcting the abuses of
the trade has to come from the com-
plaints. It may be the word com-
plaints is not the best one to use. It
might be better to call it Arbitration
Committee, for w¢ find a large num-
ber of members object to making
complaints, as they do not want to
be complainers. There are two
classes of members who could help
the Association greatly if they would
wake up and do their duty. One
class think we can not do anything;
the other think it will hurt” some
good fellow citizen. Let the Asso-
ciation know of all the irregularities
in your territory and see if they can
not improve the conditions.

Loyalty.

It is easy for us to agree to any-
thing when we are under the enthu-
siasm of a good meeting, but it is
the determination to do our duty
when alone that counts. We had a
practical demonstration that we have
a number of loyal members right aft-
er the Saginaw convention, when a
number of them refused to do busi-
ness with a manufacturer who was
selling some of his goods to a mail
order house, and the result was, as
it always will be, the said manufac-
turer was thereby shown the strength
of our organization and decided to be
loyal to the dealers. Let us each
resolve to be loyal to our Association,
loyal to each other and loyal to the
loyal manufacturers.

Auctions.

A number of our members have
been subjected to loss of trade and
demoralization of their buggy busi-
ness this year. One source wasfrom
a dealer and former member of our
Association who ordered four car-
loads of buggies from four different
manufacturers in this State for fu-
ture delivery. He was well rated
ana when he ordered these cars ship-
ped to other towns than his own, it
would seem that the manufacturers
would have known that it was not
regular, even if they did not know
the buggies were to be sold at auc-
tion, and it would be within our duty
to ask the manufacturers to at least
investigate such shipments before
makin% them in the future. In this
case the dealer lost money on each
sale and made a very disastrous
failure and caught some of the man-
ufacturers. The other source was a
manufacturer who was appointed re-
ceiver of a defunct carriage manu-
facturer, who claims to be dispos-
ing of the stock under the order of
the court, and who admits it has
been very demoralizing to the regu-
ui trade-.but claims he has been un-
able to dispose of them in any other
way. Where complaints have been
made we have advised our members
to use their influence with the local
banks to refuse to handle the paper
fromsuch sales and to get their town
board or council to make a license
so high as to keep such business out
of the town, with good results. These
cases show the necessity of having a
good peddlers’ license law.

Prison Twine.

You are all familiar with the fail-
ure of our Committee to accomplish
anything with the Governor and
board of Control in the marketing of
prison twine, but it was through no
fault of the joint committees of the
Hardware Association and our Asso-
ciation, as we were not in a position
to make a bid for the State's output,

and they secured more from the
Lleaners organization than thev
could from any other source. We

were requested by a number of mem-
bers to send them sample balls of the

prison twine, but the ~arden refus-
ed to sell any except on orders from
the Gleaners, and the few balls we
secured from other sources, showed a
very uneven length and about equal
quality with what is known as Plain
Tag twine, which costs the dealers
less than the prison got for its twine.
We do not know what the prison au-
thorities will do about marketing
their twine this season, but we should
do all we possibly can to secure the
passage of a law protecting the users
of binder twine by requiring the la-
beling of each ball with a guaranty
of the material wused, the average
length per pound and the tensile
strength.

In conclusion, | wish to call your
attention to the fact that by the
change of date of our annual meet-
ing we have only had eleven months
to report. We hope you will be
greatly pleased with the reports from
our Federation and committees and
that the good fellowship and inspira-
tion of this convention will increase
your respect and co-operation for our
Association and be the cause of
greater aspirations in the future.

You can not tell much about a
man s musical ability by the way he
blows his own horn.

(IDEAL)-

“Always Our Aim

To make the best work gar-
ments on the market.

To make them at a price
that insures the dealer a good
profit, and

To make them in such a way
that the man who has once

worn our garments will not
wear “ something just as
good,” but will insist upon

having The Ideal Brand.
Write us for samples.
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A DIVIDEND PAYER
h T¥e Holland Furnace cuts r fuel bil] in
na;ll—r. T?]e_ HoI'I:anQ has ,essy%llnts, smaller
joints, is simpler and easier to operate and
more economical than any other furnace on

theri2arket- It18bFiIt to IasJ and to save fuel,
w rite us for catalogue and prices.

Holland Furnace Co., Holland, Mich.

CASH CARRIERS

That Will Save You Money
In Cost and Operation

| Store Fixtures and Equipment for Merchants
in Every Line. Write Ua

CURTIS-LEG ER FIXTURE GO
as Jackson Boulevard, Chicago

Watch This Page

In our next issue
Becker, Mayer & Co., Chicago
Little Fellows’and Young Men’s Clothes

Q. J. Johnson Cigar Co.

S.C. W. El Portana
Evening Press Exemplar

These Be Our Leaders

Increase Your Profits
10 to 25 Per Cent

on Notions, School Supplies, Dry
Goods, Sundries, Brushes, Purses,
Pipes, Household Specialties, and
various other lines handled by all
general stores and giocers.

Send for our Large Catalogue.

Our low prices will surprise
you.

Send us a trial order. Let's get
acquainted.

It will be profitable to both of us.

N. SHURE CO.
W holesaler-1mporter
220-222 Madison St. Chicago

Buckwheat

Just what the name indicates. We
furnish the pure, strong buckwheat
flavor. We manufacture buck-
wheat by the old fashioned stone
method, thus retaining all the
buckwheat taste. Insist on get-
ting Wizard Buckwheat Flour.
Send us your buckwheat grain;
we pay highest market price.

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mgr.

Grand Rapids, Michigan

OUR LINE OF PIANOS

Weber, A. B. Chase, Fischer,

Hoffman and many others.
easy payments.

Price, $150 and up

Franklin, Hobart M. Cable,
Cash or

Friedrich’s Music House, 30-32 Canal St., Grand Rapids, Mich.

Use Tradesman Coupons



56

PREVENT FOREST FIRES.
We Should Treat the Subject in
Sober Earnest.*

No other country in the world
could stand the terrible losses by
fire which we experience in the Unit-
ed States. We not only burn up our
brush and timber for clearing agricul-
tural land, but we carelessly let the
fires enter upon the broader domain
of splendid forest growth and prac-
tically obliterate it. Then, at an
enomous cost, we work up our trees
into valuable lumber and at a tre-
mendous expense put this raw mate-
rial into buildings that are fire traps
and continue the conflagration. We
grunt and complain at the taxes
which we pay that come once or
twice a year, but pay little attention
to the far greater assessments upon
our resources made through our own
carelessness and criminality. It is
only when the individual gets hithard
that we hear any groan as a result
of this profligacy.

The other day a gentleman of char-
acter and wealth met me on the
street and said, “Why don’t your.
Forestry Commission do something
to stop these fires? What are you
spending your time and money plant-
ing trees for when fire comes in and
destroys in a few hours more value
than lies in years of planting? Just
now | have a call from the North
where a firm | am connected with has
thousands of cords of wood which
are menaced by fire and which will
probably be burned up. We have call-
ed on the Governor and the State
Fire Warden and we can get no
assistance. This is a pretty state of
affairs.”

This man has been gathering his
wealth from the timber resources of
our State; he has been leaving be-
hind him the debris of his business
which has furnished food for a holo-
caust. | have never been able to get
him interested in the forest problem
of our State; he has never invested
a dollar in even a membership fee
to this Association; none of the ag-
itation in the interests of a rational
fire law has made any appeal to him,
but now that his thousands of cords
of wood are at stake he sits up and
the situation appalls him. | was very
glad to say to him in his criticism
of the Forestry Commission that we
had spent a thousand dollars in try-
ing to secure a useful fire law and in
giving an object lesson of the best
methods of preventing fire where we
had spent one dollar in planting
trees.

About the same time a man greatly
interested in tanbark accosted me and
said, “There is a tremendous loss
coming from the thousands of cords
of tanbark which will be destroyed
through this terrible conflagration
which is sweeping over our State.
Just think of the loss not only to the
men who have been getting out bark,
but to our large tannery interests, re-
ducing our output and lessening the
amount of help we can employ and
in a general way hampering a great

#Address delivered by Hon. Chas. W. Gar-

field at annual convention State Forestry
Association.
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industry. It seems to me as if your
[Forestry Commission ought to be
doing something to stop this terri-
ble los« of property.” | had the pleas-
ure of remarking to him, “We
have been trying to tell you this for
a good many years, and if the loss
of this tanbark has awakened you to
the importance of enacting a rational
fire law in our State so that you and
your friends will do something to
help, perhaps this loss, which seems
so terrible to you, will be a benefit to
the State.”

The owner of a large tract of
splendid timber land said to me, “We
have been running our mills for sev-
eral years on logs which have been
brought to us from other people, sav-
ing a splendid lot of timber for our
final cut, which would require some
years of lumbering to clean up. This
great fire has run over this entire
tract, destroying a great amount of
the timber and rendering it neces-
sary for us to immediately cut off
the balance. If you people who have
been agitating the forestry question
had centered your endeavors in try-
ing to have some sensible legislation
in regard to forest fires, you would
have directly accomplished some-
thing worth the while in place of be-
ing called ‘sentimental enthusiasts.’”

| confess to some irritation from
this remark and, perhaps, answered
him more sharply than | ought when
| said, “I am glad your timber is
burned up. Your method of lumber-
ing has been such as to prepare the
way for this conflagration which has
done you an immense financial harm.
But there seemed no other way in the
hands of Providence to reach a large
number of people in our State except
to try them by fire. The Forestry
Commission and the State Forestry
Association have been for years say-
ing that the greatest enemy to the
forest was fire and the most impor-
tant duty of the State was to prevent
fires and to enact a practical fire law.
We, perhaps, have not been very
smart, but we have done the best we
could to awaken the people to a prop-
er consideration of this subject. What
argument and illustrations from out-
side have failed to do, this terrible or-
deal of fire has accomplished in mak-
ing some of you people feel that you
have a duty in the matter.”

And here we are at this annual
meeting of the State Forestry Asso-
ciation devoting a session to the con-
sideration of forest fires. If with these
terrible pictures immediately before
us we can make our statements and
arguments more effective in arous-
ing the people, so that they shall
demand of the Legislature something
of real value in assisting us to pre-
vent conflagrations in the future, we
shall still have hope.

The men who have been most
largely responsible for the losses
have simply said, in answer to our
appeals for a rational method of lum-
bering so as to reduce the fire men-
ace, that our plans were impractica-
ble, that fire was inevitable; but, in-
asmuch as it; has come home to some
of them in so emphatic a manner,
may we not expect an unusual amount

of support for our contention that
politics should not for one moment
enter into forest fire legislation; that
the interests of all the people demand
that we shall treat this whole matter
in sober earnest, and we shall not in
planning our legislation try to put
out fires by some good method, but
rather we shall exhaust ourselves in
the effort to prevent fires?

Just the Kind.

A lecturer was touring through the
country recently and delivered an ad-
dress before an audience in a country
schoolhouse.

In the course of his remarks he re-
viewed the agricultural prospects of
the country, and as an illustration
told a story of a poor farmer who
had died, leaving to his wife the farm
heavily mortgaged. He said that the
widow set to work with a will and
succeeded with one year’s wheat crop
in paying off the entire mortgage.

When he had completed his lec-
ture the gentleman shook hands and
greeted the members of his ,audience.
One middle-aged man finally ap-
proached him thoughtfully and be-
gan:

“l say, mister, you told a story
’bout the widow raising a mortgage
on one year's crop?”

“Yes, my friend, that was a true
story. It happened only two years
ago.”

“Well, sir, could you tell me who
that widow is? She’s just the kind of
woman I'ye been looking for all the
time.”
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Crosscountry Run

Knowing travelers take a
cross-country run every
Saturday. The race ends
at the

Hotel Livingston
Grand Rapids, Mich.

the ideal place to spend
Sunday.

Salesmen— Men with Grit and
“Go”— It's Your Chance

| want a few reliable salesmen
to canvass the retail trade. Samples
in coat pocket. Don’t worry try-
ing to revive dead lines. Get one
with breath in it now. It’s a boom
year for you if you connect right.
Get wise to the “lowa ldea.”
Straight commission. New and
very profitable for both the sales-
man and retailer.

(Mention this paper.)

BOSTON PIANO & MUSIC CO.
Willard F. Main, Proprietor
lowa City, lowa, U.S. A

HERMAN’S DUTCH COOKIES
Hade by

VALLEY CITY BISCUIT CO.
Not in the Trust
Grand Rapids, Mich. Denver, Colorado

TRADE MARK

The Man We Are After

H. B. Hard Pan Blucher

8inch Top Large Eyelets
Carried in Stock 6-n

IS the man who has had trouble, well-
in getting a line of shoes that will hold

his boy’s trade—we’ve got something
for him—

H B Hard Pans

A line of shoes that will save all his worry
and fuss and bother. A few thousand
progressive dealers are handling this line
now and we know from the way re-orders
are coming in that they are pleased—
mightily.

The fact is that we know how and are

making a shoe that will wear like—well,
most dealers say like iron.

These H B Hard Pans run uniform-one
pair just as good as another.

Made for one dealer in each town. Order
a case to test on your hard wear boys
trade.

Herold-Bertsch Shoe Co.

Makers of the Original
H. B. Hard Pans

Grand Rapids, Mich.
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TRUE FRIENDSHIP.

It Means To the
Man.*

A friend is one who is attached to
another by affection, one who enter-
tains for another the sentiments of
esteem and respect, which lead him
to desire his company and to seek
and promote his happiness and pros-
perity. Now, real friendship is of
slow growth and it flows from the
heart and can not be frozen by ad-
versity. The first law of friendship
is sincerity. There can be no friend-
ship without confidence and no con-
fidence without integrity. We may
appreciate and admire wealth, beauty,
learning and talent, but true friend-
ship is what captivates the heart. We
all know from experience that when
we are undecided or troubled about a
matter, our first thought is to go and
talk it over with our- friend; and
right here is where the opportunity
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is afforded to prove his friendship,
when he makes our trouble his own
and gives us not only advice but
true sympathy. The saying that a
man must work out his own salva-
tion is good, so far as it goes, but
the knowledge that you have a true
friend behind you—one who expects
you to do your level best—is often
an incentive for you to put forth one
more mighty effort when you are well
nigh discouraged. Your friend is
optimistic. He takes a cheerful view
of the situation and so enthuses and
encourages you that the whole as-
pect is changed and you make up
your mind to be up and doing and
make the best of things as you find
them. He was wise as well as true.
To my mind, there is no business
conducted in this broad land of ours
that depends so much upon confi-
dence and friendship as the imple-
ment and,.vehicle trade. | can look
about me and see many an evidence
of this. A great many worthy young
men who have been good and true
and made the acquaintance of not
only the representatives of manufac-
turers, but in many instances the
proprietors have been given credit
far beyond their financial responsi-
*Address delivered by John A. Hoffman at

annual convention Michigan Retail Implement
and Vehicle Dealers' Association,
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bility by knowing that integrity and
true manhood were back of all that;
no question was ever raised as to
their success. | might go on and
enumerate a great many of my ac-
quaintances; one appears to me at
this moment of whom | would like
to speak:

One day, in a distant town, | was
transacting business with an imple-
ment dealer and was introduced to
the gentlemen in the room. Among
them was a young man with whom
| chanced later to get in conversation
and gave him my card. Time rolled
on. In my mail one morning | re-
ceived a communication asking for
prices on goods. | consulted the map
and found the town was situated
some eight miles distant from a rail-
road. One cold winter day | made
the drive, not knowing whom |
was to meet, but to my surprise and
gratification it was the young man to
whom | had given the card. We im-
mediately proceeded to business and,
before receiving his order, | asked
this young man something of his re-
sponsibility and prospects. His re-
ply was, “All | have in this world is
an honest heart and an open hand.”
It is needless to say that | recom-
mended credit being extended to him
and he did a thriving business the
first year, and | am happy to say
that when the account matured, the
money was in the bank to pay the
bill. He has grown to be a respect-
ed and influential cit™en in the com-
munity in which he lives, and | am
glad to say he is a member of this
organization, as well as one of my
best friends. | refer to Frank M.
Witbeck.

Some of the warmest friends that
| have to-day were formerly cus-
tomers of mine. You little realize
what friendship means to the travel-
ing man as he is going about from
place to place and is received by his
customers as a friend. It has been
my good fortune not only to be re-
ceived as a friend, but many times
to be invited to their homes, in which
| have been most pleasantly enter-
tained, and T am happy to say in
some instances | have been able to
reciprocate by inviting them to my
own home.

The implement and vehicle dealers
of Michigan not only have been a
very important factor in the way of
distributing goods, but are honored
citizens in their own communities. A
great many of them have been called
to very responsible and honorable po-
sitions. | remember very well go-
ing to Lansing at one session of the
Legislature and there meeting at
least a dozen of my former friends
and customers in the implement and
hardware trade, members of both
bodies, and to-day you have as a
member of your organization an hon-
orable citizen holding a position
whose duties require him to look
after the interests of every business
man in the State of Michigan, and
| say to you without any flattery that
there is not a Railroad Commission-
er in the United States who stands
higher in the estimation of both
shippers and railroad officials than
our friend, C. L. Glasgow.

There is a little incident 1 would
like to relate at this time in connec-
tion with Mr. Glasgow, showing
something of the character of the
man, and of what he would do for
a friend. A few years ago, when |
was traveling, | chanced to meet one
evening, at a railway station, Mr.
Glasgow with several gentlemen. |
jokingly called his attention to the
fact that no one should leave home
so near election time, as | saw from
the preparations that he was out on
a hunting trip, going north. He call-
ed me to one side and said: “l have
been working for a long time to elect
a friend to office and it seemed hope-
less, although | made every effort to
get pledges for him, but with some
I could not succeed, so | have
planned this hunting trip. While 1
sacrifice my own vote, | am doing
something for my friend, for in every
instance these men would have voted
against him.”

You can keep this under your hat,
my friend.

Movements of Michigan Gideons.

Detroit, Nov. io—The Griswold
House meeting last Sunday evening,
led by Wheaton Smith, was one of
the most interesting yet held. The
usual singers and helpers were pres-
ent and many new faces. Among
these were P. C. Kautz, President of
Kalamazoo Camp, who gave testi-
mony and aided in song. During the
opening Sam. Collier entered the par-
lor and desired to express his feelings.
He had heard the opening song serv-
ice and was attracted from his room
by the songs he had heard before, as
he had a good Christian home, but
sin had caused his downfall and he
desired peace of mind and heart.
The Scripture read was the 5lst
Psalm, and the theme was from the
tenth verse, “Create in me a clean
heart, Oh God, and renew a right
spirit within me.” In commenting
on the chapter read the leader ad-
dressed the most of his message to
the brother who wanted a new life
and said in part: “Jesus Christ came
to separate the precious from the
vile. He speaks the word and it
comes to pass. The word of God
shall stand forever. He stretched
out the heavens; hung the lofty arch-
es with brilliant lamps; created the
earth and the sea by the word of His
power; and these shall all be chang-
ed; but He remains the same. The
word of our God and that grace
Which is brought with it to us and
wrought by it in us shall stand for-
ever. Whenever every creature-com-
fort withers and fades a Christian has
the best of all consolations left: The
word of God shall stand. He is faith-
ful in His promises. We often break
the promises we make with God, but
He never fails with the promises to
us. Being faithful, we should trust
His promises. Suffer not the carnal
reasoning of the flesh and the devil
to put you to the stand. The world
and the devil may prove false, but
God has been and always will be
faithful, and | need but refer you to
your own experience, to the danger
seen and unseen which he has pro-
tected you in, and which He has led
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you through and turned darkness in-
to light. He has been your unerring
guide, even when you did not know
how to ask His counsel.”

Geo. S. Webb gave his testimony,
telling the brother how he had been
saved from the same sin which had
caused him to fall. Never has there
been a meeting of more interest and
power than this one of song and
Praise. Aaron B. Gates.

Death of Thomas F. Dryden.
Thomas F. Dryden, aged 47 years,
for the past year retail sales manager
of the Edwards & Chamberlin hard-
ware store, at Kalamazoo, died Mon-

day evening at Bronson Hospital,
where he underwent an operation
Sunday for stomach trouble. Mr.

Dryden had been ill about six months
with a malady described as an “hour-
glass stomach,” which was manifest-
ed by the recurrence of severe pains
in the region of the stomach every
hour.

Deceased was formerly engaged in

the hardware business at Allegan un-
der the style of S. S. Dryden & Son.
He came to Grand Rapids several
years ago to take a position as trav-
eling salesman for Foster, Stevens &
Co. April 1, 1907, he engaged to cov-
er Southern Michigan for the Worth-
ington Hardware Co., of Cleveland. A
year later he took the position he
filled at the time of his death.

Deceased leaves a widow and two
daughters. He was a member of the
Masonic fraternity and the U. C. T.
The funeral was held in Allegan this
forenoon, being attended by the fol-
lowing representatives from this -city:
Mrs. Harry Hydorn, Mrs. E. Hos-
kin, Walter Ryder, Frank H. Spurrier,
W. S. Burns, Geo. Alexander and N.
Graham.

An Alma correspondent writes: L.
G. Parslow, who had charge of the
shoe department of the Lee Mercan-
tile Co., has accepted a position as
traveling salesman for the Alma
Skirt Co. He will cover the State
of Illinois and leaves Saturday night
to take up his new work. He ha?
not decided yet whether to take his
family to Illinois or continue to have
his home here.



Michigan Board of Pharmacy.
President—W. E. Collins. Owo0sso. .
Secretary—John D. Muir, Grand Rapids.
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Next Meeting—Grand Rapids, Novem-
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President—M. A. Jones, Lansing.
sorﬁ'rSt Vice-President—J). E. Way, Jack-

Second Vice-President—W. R. Hall,
Manistee. . .
_‘Il'hlrd Vice-President—M. M. Miller,
Milan.

Secretary—E. E. Calkins, Ann Arbor.
Treasurer—A. B. Way. Sparta.

Dangerous Way of Labeling.

It will surprise every careful
pharmacist to know that so many of
the profession are careless regarding
the label question. It is strange that
any pharmacist of great experience,
and indeed any one of less knowl-
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bottle and display another red label
of a far less dangerous drug.

In conclusion, my caution is for all
to be careful, and for some to stop
the dangerous practice mentioned in-
stanter. Judson B. Todd.

Supplying Industrial Needs.
A line of business little developed

by druggists is the . supplying of
chemicals for industrial purposes.
Sulphuric, muriatic and hydrofluoric

acids, oxide of manganese, saltpeter,
sal soda, etc.,, are used in numerous
shops and are seldom bought in
bulk. An occasional newspaper ad-
vertisement, a few circulars, or a
window display being sufficient to
draw the attention of employers or
mechanics who are likely to be in-
terested. Attractive and instructive

edge, does not realize the great dan-;window exhibits are easily devised if
ger that may attend the pasting of a little information on the uses of
one label over another. | believe that |the chemicals is obtained from some
few pharmacists can be found who itradesman customer.

have not observed how frequently
bottles are brought into their stores

It is surprising how business may
be worked up in these lines. Fre-

i i 1
bearing from two to five labels, One'quently mechanics use unsuitable or

covering another. It is a well-
known fact that after a certain num-

ber of labels have been pasted upon |

a bottle or package they will in time
the signs on a billboard. If the pack-j
age were always used for the same

ensue, but those cases are the excep-|
tions. The prevalent custom of cov-
ering up one’s competitor’s labels
with those of one’s own is, while it
seems business-like, a bad practice.
The old labels should be scraped or
soaked off, or, better still, set aside,
and a clean bottle or container sub-
stituted. It is a commendable rule
for a pharmacist to label every pack-
age, box, bottle, etc., that goes from
his shop, but he should see to it that
no old label be left on.

A striking example of the dangers
incident to careless labeling was re-
cently brought to the notice of the
board of pharmacy where a paneled
vanilla bottle had been used for car-
bolic acid, and where the label for
the acid hung by one corner, reveal-
ing the directions that vanilla labels
usually bear. If the vanilla had hap-
pened to be a light-colored product,
and the acid so dispensed had been,
of a pinkish hue, many a housewife

in her hurry might have used it ini

flavoring some wholesome pudding |

for a sick child. An active mind can)
picture many dangers that might
come from such a careless practice.
Every poison should bear the name of
article and name and address of sell-
er; and since those are printed in red
ink, how easy for one to come off the

|unsatisfactory

loosen, and often cleave off, just Iikejeas”y'

preparation, little or no harm mightj

substitutes  because
they are not aware that the article
which they desire may be obtained so
Often, for example, they use
chalk for marking off purposes when

soapstone is more accurate and con-
venient. Of course, most of the
buying is done by employers, but

many small requirements are filled
by the employes themselves.
Gilbert Howe.

Process for Waterproofing doth.
Without considering the methods
by which cloth is waterproofed with

Irubber, there are several processes in
jpractical use by which cloth
jdered non-absorbent of water—and

is ren-

reasonable purposes water-
materially affecting

for all
proof—without

its color or appearance, greatly in-
creasing its weight, or rendering it
entirely air-proof. These depend

mainly upon the reaction between two
or more substances in consequence of
which a substance insoluble in water
is deposited in the fibers of the cloth.

Lowry’s Process: Soften 4 ounces
of glue in cold water and dissolve it
together with 2 ounces of soap in a
gallon of water, by aid of heat and
agitation. The cloth is filled with
this solution by boiling it with the
liquid for several hours, the time re-
quired depending upon the kind of
fiber and thickness of the cloth.
When properly saturated, the excess
of liquid is wrung out, the cloth is
exposed to the air until nearly dry,
then digested for five to twelve hours
in the following solution: Alum. 13
ounces; salt, 15 ounces; water, 1 gal-

lon. The cloth is then finally wrung
out, rinsed in clean water, and dried
at a temperature of about 8o degrees

Paut's process requires a small
guantity of oil, but in other respects
it resembles the above. The formula
follows: Sodium carbonate, i pound;
caustic lime, one-half pound; water,
2 and one-half pints. Boil together,
let the mixture stand to settle, then
draw off the clear lye and add to it
i pound tallow, one-half pound rosin,
previously melted together. Boil and
stir occasionally for half an hour,
then introduce 3 ounces of glue (p
viously softened) and 3 ounces of lin
seed oil, and continue the boiling and
stirring for another half hour. In
waterproofing, one-half ounce of this
soap is mixed with 1 gallon of hot
water, and in this the goods are
placed for about 24 hours, according
to thickness and character. The
pieces are allowed to drain until
partly dried, then soaked for six hours
or more in a solution prepared as fol-
lows: Aluminum sulphate, 1 pound;
lead acetate, one-half pound; water, 8
gallons. Shake together, allow to
settle, and draw off the clear liquid
Wring out after rinsing and dry at
a temperature of 80 degrees.

Thornton Douglass

How To Make Aromatic Waters.

Here is the most satisfactory proc-
ess for making this class of prepara
tions that | have ever tried. Take
the proper proportions of oil and tal-
cum or other absorbent powder and
put them into a large mortar, add the

water, triturate and then pour the
mixture into a stock bottle without
filtering. From time to time draw-

off a small quantity of the liquid, fil-
tering and catching the filtrate in the
shelf bottle.

An aromatic water made in thi
way possesses a finer flavor than
product which is filtered Immediate-
ly after making. Moreover, the full
strength is. retained for a long time
Perhaps this is to be explained by the
fact that when one removes the ex-
cess of oil the aroma weakens in con
sequence. If the shelf bottle should
become empty, it takes only a few
minutes to filter enough water for
use. Robert C. Bicknell.

The Drug Market.

Gum Opium—Is weak and tending
lower.

Morphine—Is unchanged.

Quinine—Is steady.

Epsom Salts—Continue high. Do-
mestic manufacturers can not fill or-
ders.

Glycerine— Has
tending higher.

Haarlem Oil—Has declined.

Cubeb Berries—Are very firm and
tending higher.

Juniper Berries— Have advanced.

Oil Peppermint—Has declined and
is tending lower.

advanced and is

Oil Spearmint—Is very dull and
has again declined.

Buchu Leaves—Have again ad-
vanced.

Quince Seed— Has advanced.

A woman seldom knows what she
wants or what she can't have.

November 11, 1908

Juvenile Package

Original— Novel
Unique

Consisting of a small bottle
of Dorothy Vernon Perfume
and the Jennings Perfect
Individual Atomizer enclosed
in a handsomely embossed
box. j* j* jt jt jt

Send for sample dozen
or gross

Showing use of the Jennings
Perfect Individual Atomizer.

The Jennings Company
Perfumers

Grand Rapids, Mich.

The Celebrated Royal flem Lighting System

with the double cartridge generator and per-
fected inverted lights. “We send the lighting
systems on 30 days’ trial to responsible par-
ties. Thousands in use. Royal iJe_m cannot
be imitated; the Removable "Cartridges pat-
gnted. S?emlal Street Lighting Devices. Send
lagram for low estimate:
ROYAL OAS LIGHT CO.
218 E. Kinzie St., Chicago, Ill.

139*141 Monroe St.
Both Phonos
GRAND RAPIDS. MICH
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Myrth . £ Sinapis Nigra 8 i e prr%%i'b""""" om 13, 001 Baltimore Bidg.  Chicago, Ill. Grand Rapids, Mich.
gﬂg”gg % snirltus Creta, Rubra : Jefferson and Cottafe Grave Avenues
Tragacanth . 1 00 Eﬁﬂmeem" W. D 20087 53(@) 8%
. ... Herba Tuniperis 1 7®
Absinthium —....... 45@ Tuniperis Co 0 1 g%g oo Emery, all Nos g)
Eupatorium oz pk Saeehsrum N 90®2 in EMery, po ...
Lobelia ... oz pk Snt_Vini Galli .4 7506 50 fr90a o 0 60®
Majorium oz. pk Vini Alba 5@ o0 Ether Sulph ... 35® 40 -
Mentra Pip. 0z pk Vini Oporto 12® 15
Noe e Ver FF))Il<< Sponaes 3 "
Tanacetum. .V .. Extra yellow sheeps’ 8 > m H
Thymus V..oz pk wool ycarriag(,e P @1 % Gelatin, French.. 3 % M fg Che IStS
e M Fl et g, o dlsu IBRSE T Grand Rapids, Mich
Carbonate, Pat.” ?% Grass _sheep ool. Glue, brown .... 011® 13 apias, iviic.
Carbonate. K-M. 18® carriage ®1 2 Glue, white 25 Originators of
Carbonate’ ... 18® 20 Hard, saﬁe €. @1 00 Glycerina .. 20
e o o Nacyay Sheeps Vo o Gl i o8 &
Amyodae oiiic " 756 %%mlev%eotl Ec}ég{iia gheeps' lEyéimrg Ammofi @1 12 The Ideal
ﬁ\mygdalae‘ Ama 8 00®8 25 vellow Reef @2 00 Hydrarg ch.Mt @ 8
S 17501 8 'ellow , for ydrarg Ch Cor. @ & i
> 75®2 &8 USE o @1 40 Hydrarg Ox Ru'm 97 Tissue
3 75%00 Syrups tllydrarg Ungue'm 50 60
85® Acacia ... @ 20| thrar%yrum Q 5 Build
50@%.0 120'ékurant|i gortex @ 0 |Cndtig¥)o olla, Am. %.®1188 vicer
Chenopa 370y ® 30 |odine, Resubi .3
C_lnnar'r)wn! 1 728118%3&0‘“ 0 gg lodoform ... 3 8(5) 288 and Reconstructsnt
e B8 sy B A -
@ 6 Lig Potasgs Avaliit lOC%) 3152 Carried in Stock by Drug Jobbers Qenerally
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing,

and are intended to be correct at time of going to press.

Prices, however, are

CHEWING GUM
American Blag Spruce
Beeman’'s Pepsin

MICHIGAN TRADESMAN

Family Cookie _
£fn%y Ginger Wafer
ake

Ellu it sor(t]ed

8
12
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5

DRIED FRUITs
Sundried APP'e8.
|

liable to change at any time, and country merchants will have their orders filled at Adams Pepsin B Evaporated
market prices at date of purchase est pepsin . I*rosted Cream 8 At
APpCOts
Best Pepsin, 5 boxes..2 00 Frosted Honey Cake !.12 E lif i p
ADVANCED Barasst Gum “Hiads & fluted Gocoanut Bar g s Citron ;
iforni DECLINED Son sen aresin peri 1 oo Qnrer Cenas, IGEdIT o GO ol o
(C)iail\rlgosrma Prunes Cove Oysters Long Tom gl‘ggg;nNStrgckers |<§ Impd 1 1B, F ) %%
Dry Peas Mixed Nuts yucatan .. Ginger Snaps N. B. C* 7 _Il_mported bu 8%
Hop to It .
sﬁfarﬁint &:ng{jrc?nqusBa?rquare 8  Lemon Amerlcan ,,,,, 16
Bulk CHICORY Honey Cake, N. B c"Iz Orange ArrFrzglrsul:rag """""" 14
Red’ s ﬁgﬂg; ﬁh“r:]rglrg As. Ice 122 Cluster, 5 crown .. 2%
Eagle 5, Honey lymbles, ‘iced "1z | 505 Muscatels 3 &r  +
Franck’s 7 Honey Flake ... 1214 :
Index to Markets Schener’s 6 Household Cookles ... 8 IEOO,\S,F sl\gggggtilsibzt scor/)@ g
CHOCOLATE Household Cookies Iced s o
By Columns ARCTIC AMMONIA Walter Baker & Co.'s Ilced Hgney Crumpets 10 mn 2/, |fq%na Prune% .
oz. Cove, S?gm?u"m sweet -2 Jersey Lur'i'cmhm g 35%, boxes 4%
Col 1?9, QUE Grease Covel Kream, Klips i T poxes® o
) Walter M. em .. « (
Ammonia Fra Premarum, Yos 32 Ljemon Gems ... 'n ” oXxes.. g/o
Axle Grease “E \/Ell%odbg%ses 4(%)22 3035) Plums Premium, %s ... 32 Lemon Brscfurt Square 8 I nsit)’ boxes.® 80?
emon r i b
30/?lgb tlnlboxes 2 doz. 4 25 I'\EAarIrOV\J’fat 9581 2255 %iakerls q OCOA ,Z ........................ 1 &b %®Eg£%n Egliggca%ses
Baked Beans 10:D. palls, arly June . eveland ... 41 Lo Cabm Cake ..."..10
Bath Brick 151b. pails, per doz Early June Sifted f 15@1 80 Colonial, 5 k/lugltal}\a Mixed ... 11 FARINACEOUS GOODS
Biuing 251b. pails, Peaches Colonial,  %s 33 Mar “ Dried Lima 614
Brooms BAKED BEANS ,,,,,,,,,,,,,,,,,,,,,,,,,,,, %% Epps ... 42 arshmallow Walnuts 8 Med. Hand PKk'd )
Brushes ... lib. can No 10°sizé"can "pie HUYIEr ol 45 MarIer = I Brown Holland 27
Butter Coior 21b. can, |neapp|e Lowney. %s 36 Molasses Cakes ... g rown HoranC A
31b. can’ g.rate 85@2 50 Lowney, %s 3 Molasses Cakes, "¢d" o . ,
Si»ced 95@2 40 Lowney, %s 36 Mohican 11 E K erPﬁikages 1 s0
gandleds G Amerlcan 75 Fair \L/owne tIs i 0 N 'jlg4 ulk, p H y 3 50
anned Goods an Houten, %s 12 Newton ...
Carbon Oils English BLUING & Good % Van Houten, %s %% atmeal Crackers s Flak? II% sact S e
Catsu,) Fancy 100 Van Houten, %s 20 Orange Gems ... [lg gear 32188 D sack w2 %
Cereas 6 oz ovals 3 doz box $ 40 Gallon 2 50 Van Houten, Is 72 Oval Sugar Cakes .1l 9 earl Sack ....4 ol
heese 16 oz. round 2 doz. box 75 J?aspberries Webb ... .35 Oval Sugar Cakes Ast. o Maccaronl and Vermicelli
Ch_ewmg ¢ P B Standard oo @ Wilbur, Penny Cakes, Assorted s Domestic, 10 ,Ib, box.. €0
chice, oy Bl S s Wil e 0 BIEE MGl e Moo, B By fox 20
ocolate . Col'a River, tails 1 95@2 00 COCOANUT 8
Clothes Lines No: g gggé wggg g)g ‘71(% Col'a River. fiats 2 @2 75 Dunham'sss & %s 2%  Pretzeleites,” Hand Md. S (c:ﬂ?srt'l‘)rn
Cocoa .. : BROOM Red Alaska 1 35@1 50 Dunham’'s %s W20 Pretzelettes, Mac. Md. 7% Emai
gocoanérﬁ i No. 1 Carpet p\ sew > 75 Pink Alaska 90@ 00 DuPhams %s Ealsm CJoo tlﬁs . 8 mpire o
ocoa Shells : - i avena Jumbles 12 ) 3
Coffee ... No. 2 Carpet, 4 sew .2 40 Domesncsopg.l %@ . COEFEE 56\6‘”6 Assorted 2 Green, Wlsconsm, bu.
Confectlons No. 3 Carpet. 3 sew .2 25 Domestic’ %S Rlo .............................. g
Crackers .. No. 4 Carpet, 3 sew .Z 10 o tic M f'& """ 0/@ Common 10@13% Scalloped Gems oplit,
C Tart Parlor Gem 240 20MmeEstC, Mustd 6% o Scotch Cookies Sago
ream Tartar Common_ Whi o California, %s .11 @14 n Croam East India
Fancy Whisk 1 25 California, %s .17 24 Fancy 3 ow eams "1 German, sacks
i i French, %s .. 7 piced Honey Nuts__ 12 e
Dried Fruits ..o 4 Warehouse .. 3 00 French’ %s 0 Sugar Fingers German, broken pkg.".

E BRSUEUHbES ’ Shr"rh 'C:%rlnrmon 12@}1?1{? Sugar Gems lak li Ta bloca K
Farinaceous Goods Solid Back 8 in... 75 Standard Choice oo gultana Fruit B o Ea? 130 1b sacks. o
Fish and Oysters Solid Back. 11 % Fanc Sunyside Jumbles 10 sacks... 6
Fishing T yk| . POI t da% d in. & *£lr paney v 9 Splced Gingers 9 Pearl, ;4 Ib. pkgs. .. 714
isning Tatxie o ointed Ends Yo iced Gingers Iced .10 FLAVORING EXTRACTS
Flavoring Extracts Stove gooo . . Maracaibo SBgar Ilgg g Foote & Jenks
Fresh Meats ... No. 3 . ancy . Eﬁ'r- Sugar Cakes Iced 9 Coleman Brand

.2 . 8trawberr|es oice . Sugar Squares Iarge or emon
1 Standar . Mexican % g No. 2Terpeneless
Gelatine Shoe Fanc Choice s b *O. p 5
Grain Bags 8 Fancy uper a Zg Jjo* sTerpeneless 175
. onge Lad Flngers No. sTerpeneIess 300
Grains an LT . Choi SB ivJ anilla
g Pair .. oice vellln %)olf(le . 13; No. 2H|gh ass 3, 2
Herbs o, anc African anilla arers . 4 High Class .....2 00
Hides and Pelts RBUKT Co.’s 25¢c size 2 00 Ea“oxéA.. Fancy African \\//\Il‘at\?erﬁly """" 16 No. Bﬂ;gxhonm%sr%nd -4 00
W-, R. &C%?\j'sfgcsslze 4 00 Perfecti Bar @10% P G... Zanzibar .. 10 Vanilla
Paraffine. 65 e 10 W atas I(\)/\r;hifé """"" 1070 bi In-er Seal Goods moz- FFulllMMeasure 2 19
Paraffine, 12s 10 D.”S. Gasoli g Arabian Per doz ,0z. Full Measure ....4
Jelly Wicking ' 0 Gas Machaa'® =, 22370 Package Albert Biscuit ® ' oz Full Measure .8 00
CANNED "¢60Ds™ Dasd ag Ine ... @24 New York™ Basis Animals .1 00 mon
o eodor'd Nap’a gleA: Arbuckle 16 00 Arrowroot Biscuit ..100 oz Full Meastre .1 25
LiCOFICE oo < 31b Standarde €S 100 Cylinder ~29 @34% Dilworth 14 75 Buytter Thin Biscuit .1 00 oz Full Measure ...2 40
5 50 Engine . @22 Jersey 15 00 Butter Wafers 00 oz Full Measure....4 50
Biackberries Black, winter __ 38%@10  Lion 14 50 Cheese Sandwich 00 _Jennings D. C. Brand
Matches 175 CEREALS McLaughIlns XXXX Cocoanut Dainties 00 Terpeneless Ext. Lemon
Meat EXxtracts Standards o iic & Breakfast Foods ughllns XXXX sol Faust Oyster . 0
Mince Meat . tandards gallons Bordeau Flakes, 36 lib. 2 50 to retal rs only.  Mail aI Fig Newton 00 No. 2 Panel
Molasse eans Cream of Wheal 35 21b 4 50 orders  direct "to Five O'clock Tea 00 No. 4 Panel
Mustard Egg-O-See, 36 pkgs..,2 & McLaughIm & Co. Chlca— Frotana ... 100 No. 6 Panel 2
72 Ingce”o Fllakes §6 % 2% go. Gln%er Sngps kN B.C. 1 % Taper Panel 1
xcello, _large S, .. am Crackers ....
Nuts % Force, Fp P9 oo E'i’l”a“do/ % gro boxes % [emon Snap - o Edjllll Mé’éﬁ”&e,;{,‘é 0250
; Standard . 3 Orape Nuts, 2 doz. .2 70 Sk b 05008 il ' g London Cream Biscuit 1 00  jennings D. C. Brand
OlIVES oo 6 Calon 6 52 Malta Ceres, 24 lib...2_40 Hﬂmmg@ oul Marshmallow Dainties 1 0o Extract VanlUa

p Brook “Frout Malta Vita.  36lib.......28 CRACKERS, Oatmeal Crackers __ 1 00
Pipes 6 21b. cans, spiced 190 Mapl-Flake, 36lib__ 406 \.tional Biscurt: Company OYSIEIEttes ..o %0 No. 2 Panel
pibSE s : Clams Plllsburys Vitos, sdz. 425 Bront Pany ofd Time Sugar Cook. 1 00 No 4 Panel ..

Playing Cards o Little Neck. lib, 1 00g1 25 Rajston * Health Food o Butter pretzelettes, g No. & Panel .
ittle Neck. 21b. @150 ~ 90210 4 c aper ane
----------- s Little Neck. 2ib 190 5unlight Eiakes 3 iib > & Seymour, Round . saltine 0, o Full Meastire % o8
Provrsrons 6 Clam Bouillon N.”B. C. Square ..
Burnham’s % pt 190 Sunlight Flakes 20 lib 4 00 oda Saratoga 1kes 60 ° oz Full Measure ...1 80

R Burnham’s pis . 360 Vigor, PKOS o 25BN B C so4 ocial Tea Biscuit 1@ oz Full Measure ....3 50
Rice IR 4 Burnhams pts 7720 Yolgt Cream Flakes .4 50 o Sogadd - © & Soda N.B.C. 1 Q0 No. 2 Assorted Flavors 1 oo

8 q ries Zes? b..l..I ....... e Sgrea%gaoF?akes -13 goda Scellectt . 1 88 " “‘GRAIN BAGS

Zest, 36 smal S. 2 75 B ugar usters . 1
Salad Dressmg 7 \F}veﬁ Standards : 140 Rolled a?s Zephyrette -13 Sultana Frult BISCUIt 150 ngg&gg‘g' égg {’,}aE bI 19%
saleratus .. 7 Rolled Avena, bbls__ 6 85 B.C, Qyster Uneeda BisCUIt ... £y l\? FLO
52l Soda ! a Sieel cut It 1053 & 1,8 C. Koun Unesss e Wiy 1 2
""""" onarc o
galt, Fish I Eé’,?é’y ; 2 Monarch, 90 i, $acks 3 2o Faust, Sh:élt 7% Vanilla_Wafers 00 MBY Rio. %%H'te
h 7Y French Peas uaker, 18 Regular 150 A [ Water Thin .. Q0 winter Wheat Flour
ghoe, Bla 4 sur Extra Fine 2 Quaker, 20 Family g Animals Zu zu Ginger Snaps 50 Local Brands
Ssg;ff 9 Extra Fine . 19 Cracked Wheat Atlanlgc ZWieback i 1 00 patents 59
Sodg S Fine .. 15 Bu Cadet “g In Special Tin Pack ges Second1 Patents 5 25
Soups s Moyen 1 242 1b. packa%jzs Campaign”~ ¢ake 10 . Per doz. Straight ... 00
b Gooseberries b : Festino 20 Second Straight 4 75
ga{?gﬁ S standard ..o 1 75 Columbia, 25 pts .4 15 Eggts\’,\ghece(!gkl‘é' """ g Nabisco 2 56 CT«Ir
Syrups Z miny Snider’s J:)Im’.S .2 25 CGavalier Cake 14 Nabisco .. I 00 “Flour " in’ barrels 250 per
Standard ... 8 Snider’s éanElrErtSsE -1 3 Ehrrant Fruit Biscuit 10 Champalgnper afer 20 barrel addition
Cracknels ..o 16 sorpetto 6 Worgen Grocer. Co s Brand
25 ' Coffee Cake, PI or iced 10  Riabisco Sl 8uak9" p?p%r
Twine X Cocoanut Ta fy Bar .12  Festino 1 5y Quaker, clot s 90
Mac Cocoanut Bar" .. Bent's Water Crackers 1 40 Wykes & Co.

v M a1 180 Cocoanut Drops ®CUPSE s 80

VINEGAr oo, 9 Mus%ard o 20 Cocoanut Honely_ a li-lolland Rusk Kansas Hard Wheat Elour
SOUSSJ 191b 180 Cocoanut Hon Fingers 12 38 packages .2 0 Fanchon, %s doth ..I 90

ki Souged' S1b 575 Cocoanut Hon'Jumbles 1o 40 packages Z%O Judson Grocer Co
TG e S R PR A ot Bl b
" : ‘10

Wrapping Paper 10 Tomato. 2Tb. ~280 Limbur er Dinner Biscuit . Barrels or drums 29 W,Z’\’J{,U'“agss%?tegra”ds4 <

Hotels Mushrooms PmeaS% 1€ 2 anerS Pail ((::akelz( 1 Boxes ... 30 Grapam Ao
"""""""""""""" - ixie Sugar Cookie .. uare can
Toast Oaki 19 Buttons 28 Swiss, domestic . 16 Family SNaps ... Fancy coddies” S$B“°kWheat
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Spring. Wheat_Flour 50 [b. tins... .advance c
oy Baker's Brand 20 Ib. pails... .advance % N Fair Pure Cane Bradley Butter Boxes |
Golden” Horn, family..s 6o moked Meats . Good 16 2lb size. 24In case. 2 gy \ood " OIS
Cotien o pelerd. s @ tams b svtager £ anie L 10 Chotce fp. Size; T casel e Ol o n
mperia . .
WU,SLéonsm pRyle %5 Hams 16 IIB gvgrg%% ch;‘J}g’y myrna 13% g g elzg "2 cag B Shearllngsfauow g €0
v .
Jc”edré‘égtaGr%/%‘ér ¢ aar;g Skinned H ----------------- 14 % ngé’r"’;,mo 9. 8undried, wediim .24 5 gvater ?ne%:rate 35 “0 6
Ceresota, %s 0 ga%?f‘orr?lraedH beesf sets.2L Hemp. gﬂﬂg”gg ?gg?f No. 2 Oval, 20 In crate 4
Ceresota, %s 30 B8 R Hame Mixed Bird. . 17 2 Ava In crate 4s Unwashed, med
Demon & Wheelers Brand Picnic Boiled Hams .14 vistardwhite Regular, medium ,l‘\io. 5 Ova‘. ﬁln crateGOfUnwas% b -mQ17
Wingold Boiled Hams 21 Roppy Regullar (%hmce i Chur fine 13
W:Rggllg g gggﬂeetrﬁregnc)r/nedlumm 5 Barrel 5 gal, each 240 %PNFCEaCnE;ONS Palls
Worden  Grocer €65 “Branu Bacon ... . ld@1r SHOE BLACKING Basket-fired choice .38  Barrel gal, €ach 2 55 Spandard "
Laurel, %s cloth lu 10 Ib. pails-—advance % Hangy BBOX Iarge”3 dz 225 Basket fired, fancy 43 d %lotges Pins b Standard H H
l-aurel. %s cloth .6 5 Ib. pails... .advance 1 Han y %X SmP s B gM oo@4 Egggd h(-:éaa SCgF%ss]S X % Standard Twist
Laurel, %s&%s cloth s 90 & Ib. pails...advance 10, 8 O an Polish. & Son Egg Crates ana Fillers. Jumbo 32 Ib Cals*
Laurel, %ls (:Ic()gthC .......... 59 o ogna Sausages tannlngs “ugn%pty Durw)ty 2 dog. 7o EX “1(?
0. ( . )

Sleepy E?//e %s cloth..6 20 Liver. . ASeabay. bfh dfa{?s"" w35 Moyune, St No. 2 ggmplete 2 E?St‘s’?.cfr%%% ' eft 3
Sleepy Eye s doth..e 00 Eraﬂkfo rrench Rappie 'in jars. 43 M June, fch0|ce Case ‘No. 2 fillersissets 1 35 = 0 fte 8%
Slepy I_:y %s cloth..5 90|Po p oyune. fancy .. case, medlums 1286ts 1 16 ¢ Mixed Candy
Sleepy Eve %s paper. 590 '\Il'gﬁl ue 7 . S. Kirk. & Co. f'urﬁ%?dg;y/’ Tﬁgllgem ucets Bonﬁe:esma'ﬁ """""""" -
Sleepy Eye, é);lpaper 9 fieadchesss 7 émekncag Fam&'go 00 Pingsuey, fancy ... cork, Ilned N . g asftion 7.
BOMEd ospurororrine 400 Beef BUsky B'at %% 6&023 0 Young Hyson gork’ lined,” 9 in .|| Conserve
Golden ‘Granuiated ..4 10 Sxtra Mess . ap %se 0 bars Choice . 39 ork lined, 19 in. Hayal
St. Car_Feed screened 33 00 Boneless .. Savon Imperial 3 59 Fancy 036 rojan sprﬁwg tic Brokern
lelo ! Cornk %nd Oats 33%% Rump, new White Russian . 3 50 Formosa, ?QA%@Q 42 |IEC|IP59 atent Cut Loaf 77,
orn, Cracked ... 00 blﬁ\s PIfl's Feet Dome, oval bars 3 50 i *25 No. "1 common Leader ... ; 2%

77, 2 Pat. brush holder ,» Kindergarte

Corn Meal, coarse ...31 00 Satinet, oval Y 110%
TN - 0

Winter Wheat Bran 24 50 Snowberry, 100 cakes 4 0o Bon qaat e eam:

Middlings ... : n |ISh Breakfast o7 u o ;
LS ?:)Gl_uten’: Fogd 31 00 :  Proctor” & Gamble " Co. {\:Aﬁg:é;emg o idsffl N a°7 o P.neaf81  Efench Cream 1
airy Feeds - w30 y
Wykes & Co. 1¥3F¥‘ 50°6% 3% Fancy : 40 §hoop glandard- L2 , .
O P Linseed Meal ... Star India 2W|re 5 52 Premig Cmm Steed 14
Cottonseed Meal Lautz Bros e Co 325 '(:Ieylon choice ... 32 cglka)lle : \ g “aris Cream BonPB<I)|na 10
Gluten Feed .. 7 _ 5 —in Palla
I\B/Ialt Sprguts ﬁgmg 73% bbars ¢ soar “ureka ® é g &lgosyBE%gBons *r1g
rewers Grains ... R
Hammond %alry Feed 0 %gmgM 1?0b2%%e%' T othpicks §7K?1 E’ejgr%t Sgdﬁg?gs .7 la
Michigan carlots .. Ig Master ars .. F e &, sugared Peanuts 1
LS Hhan “Garfots s e N T A e
old Corn 0 Country "Boiis™" Tovi@16% Marsellllles 100 ckt tclJllt o toeall .. ""p 160 son ias Gloodles" "y
Canned Meats arseilles, %bx  toilet 2 ozenges, plain ...'55
N % comed B ag T sy uoed S nojes. 2 Lgiendes prined 60
orned bee - ampion_Chocolate ..12
Ng llttl'rwootthhytg%rh%té 1]5)8“6 Roast beef. b old Country wood. s holes.. 70 Ecllps% Chocolates . 140
Igl Roast beef. 1 Ib.. L thPowdger(s: {: « gtusewogg holes oo Euletke;tChCohcolatles la
9 autz Bros 0. . . 0 uintette Chocolates ..16
E,%%es % 5332‘3 Rgm 022 SNOW  BOY e 499 Miawatha.. 422 Rat SP"'“Q * 15 8hamp|on Gum Drops 9o
Laurel 15 Potted ham, %s Gold Dust, 24 Iarge 450 Kyl i ubs Moss Drops ... y s
e e o R o B R IR e i T o sl e s o famnagte
Deviled ham, %s .. 3 merican Eagle .. 99 . . No. .
Per doz 0 po}/t'ed tongue, 0%3 45 Pearline 3 75 Standard N g\;/y 37 10-in. Standard, No. 3 6 76 ||| ream Sger% 2
j Potted tongue. %s g Soapine 4 79, Spear Head, 7 oz'.!! 47 40-in. Cable No. 1 ... 925 e\%}n n Bona 13(
5 b il rd 225 gR - Babbitt's 3 75 Spear Head, 14% oz 44  18-in. Cable, No. 2 .8 25 %ol en ffles ...
2 b paaillss' %er a?lz 2 Fancy .. Roseine 359 Nobby Twist " 56 jo-In, Cable, No. 3 s Rose Gum Drops I§
Db Bails' Ber 83” © 3 Japan frmour's 318 H ; Ng ;I.Ellll))rrg .95 Auto Bubbles ....... .
LIéORICE Broken IS gm G i .3 go onesty.... 43 Nb 3 Fibre OIdFaEcyirn 3nsMBonea
Pu 0 SALAD DRESS”“G Johnson® Fine onos s .5 10 Dot e h es Klassselsonfmb t?xa?'ao
Calabria 23 Columbia, % pint ...2 25 johnson's XXX s 26 Plper HeISIoH ™ o 69 Bronze e Oiange Jellies
Sicil 4 Columbla 1 Pmt w400 Nine O’clock 3 35 Boot Ja ck % Bewe ............ Lemon Sours .. [g
00 1 purkee’s, large 5 4oz ¢ 32 Rub-No-More .. "3 78 Efja'ley ngé%gmlst .......... 49 Double Acme Old Fashioned  Hore-
c. 0. "Ghienden co. _ Shiders large. » dos. 5 Enoch Motoames sons  Cadillac e N Double Peerless” s 5 Pe"ouer}‘?nﬂ]mp """""""" &2
Noiseless T|p .4 50@4 75 Snlders smaII 2 doz. 1 35 sapolio, gross® lots 9 00 Forg ! Single Peerless .. .3 60 Chgr% ion Choc pDro S 70
MW Orlggr?s pack d 60 IbATUS b Sapolio, half gro. lots 4 50 Mlﬁke' ..... 6% IIslorg}ernD Queen .3 60 B P Enae q_r Pspﬁldls
Fancy Open Kettle 40 Arm and Hammer .. 8 10 ss%%ml'uo Smgle .lf?.).(f..s.....z 2 Great Navy ..771736 ‘Good Luck" . 2% Dyk No L ...... e
EQI‘I{'C : - B and’s Scourine Manufacturing Co e CormOK'ng Universal 3 99 Hitter Sweets asitd L %
Fair, Scourine, 50 cakes ....1 ﬁ%’% e s Window Cleaners Brilliant. Gums, 60
Half barreis 2¢ extra Scourine, 1308DcAakes 3 50 Warpath sz@hgés'mﬁig.en Drops qu)
MINCE MEAT DA Boxes 30 lozenges. printed
Per case ... 290 Granulated bbls ................. & Kegs, Engllsh H’ s P 66
MUSTARD Granulated, 100 lbs cs. 1 00 PICES Mottoes * 65
% Ib, 61D DOX e 18 Lump, bDIS. ..o Whole Spices Cream Bar .. 1760
OLIVES Lump, 145 Ib. kegs s B AllSpiCe G. M. Peanut Bar 7760
Bulk, 1 gal. kegs 1 40@1 20 SALT cassja, Chlna in mats. | 19 Hand Made Cr'ms 80@90
Bulk, 2 gal. kegs 1 20@1 40 Common Grades Cassia, nton Ki |p Dried™™" X Assorted 13 1517 2 30 Cream Wafers &%
Bulk, 5 gal kegs 11561 2 100 3 10 Satks - ev..2 25 Cassla, Batavia, bund 28 Duke’s ”,\ﬁ,xture ci71720 Assorted. 151719 T3 25 String ROCK o160
legeznn”;i'ntg 0z gg 60 50Ib sacks 15 Cassia. Saigon, broken. 40 Duke’s Cam B 3 WRAPPtING PAPER o /' LRergreen Berries .60
T h 2 2 28 10% Ib. sacks oo Cassia, Sal on |n roIIs Myrtle Navy ,,,,,,,,,, 71 44 ommon  straw ... i 1% Did rime Assorted ..8 76
Ueerqv x & T 56 Ib. 32 Cloves, Am Tim Fibre Manila, white.! 2% Buster Brown Good. 3 50
tuf?ed, 5 o7 » 28 Ib. Wersaw 17 Eﬂlg(\:/gs Zan2| ar (‘{”m Yum I|b palls 40 Ngre1 Mgmg colored 4 %gntosgr?&% ﬁ(s)s tlmt 63 &5)
Stuffed, 3 oz... 1 45 56 |p, daijry in drill bags 40 Nutmegs, Cream Manila " ten Strike No. 2 ...
Stuffed, 10P(I)éES .2 40 28 Ib. daslgyalrn Rdorcllkl bags 20 Nutmegs 11()%12% Ex\f'rlrl g’éﬁg ﬁg} \l?vlattheJtstengHolﬁ ohit 'ﬁ% 1en %trlke} Summer as-
utmegs, °w ! sortmen 6 76
&'gyl _Il\_lo D216fupltlarc28)r(1t1 % %6 Ib. sacks -------------------------- 2 Eepperg %lngaporeh lglk 21% E(Fe%vrvlesgoéo/ 03%002 ng BBuutttteerr f%lllgount 120 Scientific Asst ....18 00
' ’ " epper n whnite 0 0z »
COB o D Gra nulated e’ . Pepper. shofh..nhe- 17Peerless’ 1% oz. AST CAKE— cracker Tabk ° 53
Plietiium Medium, fineoigip A||sPlJIre Ground in Bulk I Brake - g/luarglllcht 3 do logheckers, 6|3°P 58S 3 %
Barrels, 1200 count . 50 Cod Casspla Batavia . .28 Countr CIu'b Sunllght 1% doz 50 AZDIIKI 1008 Is OOS
Half bbls 600 count 3 75 Large whole .... 7  Cassia, Saigon .. 55 Forex X ) Yeast Foam 3 doz...I 15 Oh My 100s .. .
all Small whole % Cloves, Zanzibar 24"°0d Indian Yeast Cream, 3 doz. ..1 00 Cough Drops
Half bbls,, 1200 count 4 75 Strips or bricks .. 7% 10% Ginger, African 7771 Eder 16 Yeast Foam, 1% doz..” 58 Putnam_ Ménthol ....1 90
PLAYING CARDS - Pollock ... Ginger, Cochin .11 'rs aiv er kot FRESH FISH Smith BroS........ 126

No. 90 Steamboat ... TS—Wholo

Gln er, Jamaica N
ate 55 Royal Smoke Whltef“sh Jumbo Almonds, Tarragona .15

“o éLgRRlval assortlettij %% (S\}]rlps( SRRSO I BN Y -V - SO Whitehsh: N
0 over, enamele unks itefls 0.
No. 572, Special........ LB 0 ’I\D/leupsy:fg:d singap i 17 Eotton, 3 pfY'NE Trout .. Amg“ﬂi Eaitie
l’\\llg. EDSG%HC giagm fin. 22&1 \l/’vohlloc o BB 50@9450 Pepper. Singp. white.. Cotton, 4 ply. glrirbllrjlt L
Icycle ... ite Hp. bbls.
No. 632 Tou¥nt whist 225 White ng Y%bls. i;150 5 25 Pegger cayenne .. gg Heh, Jpéyply LA IJ% Bluefls I%er S
POTASH White Hoop mchs. 60 s STARCH Flax, medium N _ 724 Live Lobster _
48 cans in case Norwegian Caorn 00|1 Ib. bails .. 8 Eoged Lobster Walnuts, soft shell @15
Babbitt’s 4 00 Round‘ 1(1) d 40 |bS % VlNEGAR 0 Walnuts Marbot
""""""""""""""""""" Round. 20 libs...... 5% Malt White, Wine, 40 gr Haddock labl ts °F "13 16
PROVISIONS Scaled T Malt White, Wlne 809r 11% P!ckerel aple "UMSd ancy
Barreled Pork Pure Cider' B & B ..-.. Pike é’ecans e lare
ess 03S Pure Clder Robinson 13% Perch ecans, ex. ‘arge %a1a
Clear Back Pure Cider, Silver Smoked Pecans, Jumbos b 1
Short Cut . 90 gj| ING — hokek Svman Hlélﬁory Nuts per bu.
Short Cut Ciear ; 76 thg'} Gioss 12 6lbe 8% No. Oper gross Silver Salmon Coconnute ™
Bean oo Mac : No. 1per gross Mackerel ... h
Brlsket Clear 20 00 Mess 100 Ibscre No. 2per gross F|nnan Haddie c S%%tt%”tserNgW
LA, 5 20 o 51b packages 206 NO. 3pEr gross ... ad . p oh ILIJd -----------
Clear” Farily " 17 50 Mess, . 682 ol Packages . WOQDENWARE Specked - Bass " Spanish PemnUie 7 @ 1%
Dry salt Meats Mess, 8 Ibs... 1B OE(eS g s Baskets . HIDES AND PELTs  pRantsh,fean 8.1%
s. P. Beflies 1% No - 145'5’0 p BUSHEIS oo j Hide* < f 3000
Bellies 1 Bushels, wide band 7 1 25 Green NO. 1 s Qalnut Halves @@5
' 10 lbsolee o LM Market s Green No. 2 "y ilbert Meats . 27
Lard No. 1 1 SHalfertarrpia i §p||nt large 777773 @ Cured No' i 771 oy Alicante Almonds  guz
Gompound "~ Whitefish Pl ° 9 Cured No. 2 Toh... 59 Jordan Almonds . @47
Pure in tierces 1 No. i. No. 2 Fam Peanuts
&)Ilg tull;s addvance g? 100 Tbs.. L e 30 J)“ss IS ‘!gc 8 @48
6 Ib. tuba... advance % - «Hi'SSLilhLtoitu w R ASASISIIi &

O 1%



62

M

ICHIGAN

Special Price Current

AXLE GREASE

Mica, tin boxe« .75 9
Paragon .......... 55 6

BAKING POWDER
Royal

10c size 90 ?

%!b. cans 1 35
60z. cans 1 0
%]Ib. cans 2 50
%lb. cans 3 75
lib. cans 4 80

31b. cans 13 00 &

51b. cans 21 50
BLUING

C. P. Bluing
Doz.

Small size, 1 doz. box..40
Large size, 1 doz. box..75

CIGARS

Johnson Cigar Co.’s Brand

S. C W,
El Portana
Evenln? Pre
Exemplar

1000 lots __ 31

Worden Grocer Co. brand
Ben Hur

Perfection
Perfection Extras
Londres
Londres Grand
Standard ...
Puritanos

Panatellas, Finas
Panatellas, Bock
Jockey Club ..

COCOANUT
Brazil Shredded

b
35
35
35
35
35
35
b

Baker’s

70 %n>. pkg. per
35 %ib. pkg. per
38 %n> Pkg. per
18 %n>. Pkg- per

FRESH MEATS
Beef
Oarcass .5 % 9%
Hindquarters .6 10
Loin« 9 @14
.6 8%
.6 %
4%
6
0%
8%
Shoulders  ......... 8%
Leaf Lard ........ 11%
Trimmings ..... 8

33 Excelsior, M & J, 2

Mutton

Carcass 9
Lambs 10
Spring Lambs 10

Veal
.6 @9

CLOTHES LINES

Sisal

3 thread,

. 3 thread.

90ft. % thread.
6

Carcass

extra.l
extra..l
extra..l
extra. .l
extra..

thread,
thread.

Jute

Cotton Windsor
ft...

14
; PR
SBR8 3By &R8

Cotton Braided
ft...

1
8 fEg

Galvanized Wire
No. 20, each 100ft. long
No. 19. each 100ft. long

N

1

o

COFFEE
Roasted
Dwinell-Wright Co.’s B'ds.

White House, lib
White  House, 21b...
Excelsior, M & J, |

Tip Top, M & J
Royal .
Royal Java an
Java and Mocha Blend.
Boston . Combination

Distributed by ¢
Grocer Co., Grand Rapids,
Lee. Cady Smart, De-
troit; Symons Bros. & Co.,
Saginaw; Brown, Davis &
Warner, Jackson; Gods-
mark, Durand & Co., Bat-
tle Creek; Fielbach Co.,
Toledo.

Peerless Evap’d Cream 4 00
FISHING TACKLE

% to 1 In..

1% to 2 in.

.6

1% to 2 in.
1w to 2 in. 1
16

.20

Nu. 1, . b
No. 2, T
No. 3, .9
No. 4, .10
No. 5, 11
No. 6, 12
No. 7, 16
No. 8 .18
20

Poles
Bamboo, 14 fL, per doz.
Bamboo, 16 ft., per doz.
Bamboo, 18 ft., per doz.

GELATINE
Cox’s, 1 doz. Large ..1
Cox’s, 1 doz. Small .1
Knox's Sparkling, doz. 1
Knox’s Sparkling, gr. 14
Nelson's .
Knox’s Acidu’'d. doz.|.l
Oxfor .
Plymouth Rock ...

.1

RARSSRSB  BBG  ©RN

SAFES

Full line of fire and burg-
lar proof safes kept in
stock by the Tradesman
Company. Thirty-five sizes
and styles on hand at all
times—twice as many safes
as are carried by any other
house in the State. If you
are unable to visit Grand
Rapids and inspect the
line personally, write for
guotations.

SOAP
Beaver Soap Co.'s Brands

size..6 50
size.3 5

100 cakes,
50 cakes. large

100 cakes, small size.2 8
50 cakes, small size..1 %

Tradesman’s Co.'s Brand

arge

Black Hawk, one box 2 50
Black Hawk, five bxs 2 40
Black Hawk, ten bxs 2 &
TABLE SAUCES
Halford, s
Halford, p:s)

large

3
small 2

Use

Tradesman

Coupon

Books

Mece by

Tridunn Comparny

orni le*** »>p,
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November 11, 1908

Holiday Goods
In Plenty

Now it is a question of getting the goods.

You have waited until the last minute,
until the uncertainty of the election was
over—to order your Holiday stock.

You have done juvt what thousands of
others have done.

The rush is on—and many are doomed
to disappointment.

We foresaw conditions, and are prepared
to meet them.

Our tremendous stocks are as yet un-
broken.

And they are full of the things you will
need—if you are to end the year with a
profit.

But you are almost sure of disappoint-
ment—unless we have your orders right
away.

if you haven’'t our Santa Claus cata-
logue, ask for book No.J 691.

It is time for action N-O-W.

Butler Brothers

Wholesalers of good merchandise for every demand. New
York, Chicago, St. Louis, Minneapolis, with complete sample
houses at Baltimore, Omaha, San Francisco and Dallas.
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subsequent continuous insertion.

BUBINES8 CHANCES.

For Exchange—A 17-room, three ston
house, in good repair, for stock of boots
and shoes.” House in Grand Rapids, val-
ue $4,600. Geo. W. Cain, South Haven,
Mich. 139

Profits up to $500 _monthIP/‘ placin
premium vending machines. [nvestmen
of $11 will start you. Any retail mer-
chant or clerk can mare” than double
or triple his income, working during por-
tion of spare time only. rite to-day.
Be first In_your town.” Full particulars
from Premium Vending Co., 347 Sixth
Ave., Pittsburg, Pa. 138

Great bargain ke
Cleburne. arm consisting of 915 acres,
250 acres under cultivation, 50 acres in
Alfalfa, 30 acres good oak timber, can
be grubbed, 40 acres bottom meadow
can be broken, balance in pasture. Good
buildings, price $41 per acre. For _further
articulars  address  J. M. Musil, Cle-
urne, Kansas. 137

Merchants—Did you ever think of how
to Invest a little spare cash and increase
your commercial rating several thousand
dollars? Buy 160 to 1000 acres of cheap
land, always increasing in value. It
serves ' a double purpose. Special bar-
ains in_ cut over lands. Aw_sue tract.

isconsin and Michigan. rite to-day.
Grimmer Land Co., Marinette, Wis.

| want a stock of general merchandise,
clothing or shoes. ive full particulars
as to size and lowest price. W, A. Bash,
Macomb, 111 136

If you want.a business, groceries and
general merchandise in live™ town, 12,000
population, good location, write McCor-
mick, ast_sth St,Traverse City,
Mich,, forproposition Nos. 1 2 3or 4
on this stock, fixtures and real eslt3561te.

We offer for sale the controllmg in-
terest in several good country banks in
Kansas, Missouri, a, Téxas, New
Mexico. Oklahoma and Nebraska. It will
pay you to investigate. If interested
write "to J. G. Strean Investment Com-
R/lany, 926 Baltimore Ave. Kansas City,

0. 132

Timber For Sale—Eighty-four square
miles of standing timber,” consisting of
spruce and tamarack, on Lake Winni-
peﬁ, _Province of Manitoba.. Would also
sell in_connection therewiui, well-equip-
Ded mill steamer_and two large barges.
No attention will be paid to letiers
rom agents.) For further particulars
address 'H. P. MacMahon, Traders’ Bank
Chambers, Winnipeg, Man,, Canada. 131

For Sale—Good clothing and gents’
furnishing store; business established 30
ears; best location in a growing city of
,000. located in the central part of Ohio.
Address M. Hirsch, Wapakoneta, %BIO,

For Sale—Fine tract virgin longleaf
ellow pine timber, 100,000000 feet in
labama, below Montgomery, on L. &
N. R. R.: includes 11271 acres land in
fee. | will sell this tract at a great bar-
ain. Address owner, John Allyn Camp-
ell, Auditorium Annex, Chicago,

I have twenty good improved farms,

small and large; for sale. " Price, $10 to

$20 per acre. “Terms reasonable. F. Mc-

Donald, Montgomery, Tex. 141
For Sale—$4,000 stock of hardware,

new 1t g&)ars ago. Sales for the vyear,
over $15, and can readily be increased.
Business not overdone. . Located. in the
county seat within a rich farming_ and

dairK_ country. If you wish a business
of this kind,” this iS worthy of your in-
vestigation.  Charles Freligh, Ikhom,
Wis. 140

For Sale—Grocery at No. 201 East Lake
street, Minneapolis, fine, double corner
store, steel ceiling, fine fixtures and clean

stock. Stock, fixtures, horses, sleighs,
wagons, $4500. T. 0. Dahl, Admlnlsﬂgt-
or

For Sale—A clean stock _of hardware
and building,  Stock will invoice about

,000. Would take in trade a small
arm or piece of land near some good
town in Indiana. If you want a location
where trade is_bound” to_Increase address
C, M. Comer, Twelve Mile, Ind. 127

Stores, business places and real estate
bought, sold and exchanged. No matter
where located, if you want to get in oi
out of business, address Frank P. Cleve-
land, 1261 Adams Express Building, Chi-
cago, 111, 125

For Sale—Onyx Soda Fountain, which
cost $1,100, for $300. C. S. Jandorf,
Grand Rapids. 114

if taken at once near DY,
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BUSINESS-WANTS DEPARTMENT

Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each

No charge less

For Sale or Exchange—$1500 stock ot
hardware. Reason for selling, have oth-
er business. Home Investment Co. 301
Board of Trade Bldg., Grand RaEz'gS’
Mich.  Phone 2826.

. To Exchange—Stock of up-to-date mil-
liner and =~ masquerade  suits; value
$5,000; located in° the Nelson House
Block, Rockford, 111..  Established 18
ears; domg\Nblg business; cheap rent,
ong lease. ill” take clear city or farm
Jproperty, Quick deal. Write or call
ames Geraphty, Rockford, 111 119

Build a $5000 business in two years.
We start you in the collection business,
no capital” needed, big field ~We teach
‘mail secrets of collecting and refer
business to you. Write to-day for free
ointers and” new plan. American Col-
E«;‘clghon Service, 145 StateSt., Detroit,

For Sale—Shelving, counters and show
cases adapted for grocer, confectioner or

baker. All in excellent condition, some
nearly new. Will sell at bargain. C. S
Jandorf, Grand Rapids, Mich. 113

Great chance for a harness maker. No
competition. In  best small town In
state. Rent _ss month. Call or address

A. Hill, Coloma, Mich. 108

than 25 cents.

For Sale—Or will exchange for stock
merchandise, house and lot at 1041 Wal-
nut St., Traverse Cltg8 Consideration
$1500. Address No. , care Mlch&an
Tradesman.

Wanted—Everybody having
neck) send stamp for free
Swabey, Walkerville, Mich.

oitre (bi
ook. (Drg
A

For Sale—McCaskey account register;
good as new; 280 accounts; $75 on pay-
ments. $70 cash. James Simcox & Son,
Patoka, 1M1 92

To Exchanﬂﬂe—Movmg picture ma-
chine, value $125 for cash register or
computing scales. Address No. 55 care
Tradesman. 55

For Sale—Clean dry goods and grocery
sto and fixtures, “inventorying ~ about
$2600, for sale at a discount. -~ Annual
sales about $10,000, nearly all cash. Rent,
s12 per month, including living rooms
over store. Quick action” will be neces-
sary to secure this bargain.
No.” 47, care Michigan Tradesman.

For Rent or Sale—In Muskegon a
modern store, good location on~ paved
street with car_ line. Splendid location

for most any line of merchandise.

Ad-
dress No. 36, care Tradesman. 36

J. W. Robinson, Trustee of the Leeror sale—Clean stock of general mer-

Mercantile Co., Alma, Michigan, will

offer the stock of the said company at $9,000.

public sale at 2 0’clock in the afternoon
of the 17th of November. Any person
desiring to secure a good stock in a good
town will do well to purchase this stock.

Twao-story brick notel, steam heat
electric_ lights, water works, = complete
furnishings throufghout._ Principal hotel
in hustling manufacturing town of 1500
ExceUent “trade. _ Price 0500. Cash
%G,OOO, Ogontq Falls Real Estate Co.,
conto Falls, Wis. 106

Northern Michigan Timber Lands—We
of 5421.46,(58Fe§0rinsa#ge,a nglonr'g éa]ct”%%c{g
reserved, in Ontonagon County, Midri-
ffr C . & St. P. Railroa within
four miles of center of land: guaranteed
to cruise 33000000 feet of merchantable
hemlock, birch, maple, basswood, cedar
i e: 200° cor spruce Ip,
Sbbogp cedar ' poles ?50086 c% ar p%%t%

100,000, all cash. No agents. G.

n
Price $100,000, .
6. Sanborn Company, Ashland, Wis.
9

Contracting inventor—Success or no
pay. Inventions made to order for any
purpose and patented. _Inventors helped
over difficulties. A half century of grac-
tice. Write for particulars. W~ X, Stev-
ens, 1033 Va. Ave., W., Washington,

86

*xe oo

. F°r Sale—Carriaqe business; depository
for 275 wagons; plant; cheap labor; es-

tablished years. Best trade. Great
|O(fat|0n. Harry J. German, Bank Bldg
Allentown, Pa: 35

WANT TO EXCHANQI
for Shoe, Dry Goods, Clothin
or any other store, choice Chicag

income property. State size c¢
stock.

Address No. 1000. care Michigan Tradesmt

Fer Sale—Clean stock of general mei
chandise, doing a good sftrictly cas
business in rapidly growing ichlga
town of about p\(/)\})_ulatlon. Inven
tories about $9,000. ill  take unin

cumbered farm or productive city nroc
erty worth five to six thousand and bid
ance _lm cash. Address Good Businesi
care Tradesman.

For Sale—Clean stock of dry gooi
and notions, invoicing $9,000 in live Mich
igan city of 3,000 all goods in. Wi
sell for '90c. No trades. ~Address X. 1
Z., care Michigan Tradesman. 75

.. Sale—Stock qe_neral merchandis
buildings, ‘with™ dwelling, warehouse, et
btock will invoice about $4500. Go<
asons for aellmg. Address C. A. Le\&
entone, Ind. 1

Wanted—Merchants to know our ne
cash system. Will double your cai
sales, new plan, no prizes, no stamr
Dive merchants write now, Onlgl o
firm in a town furnished. New Syste
Advertising Co., Oakwood, Mo. 93

chandise, located seven and one-half
miles from competition. Stock Invoices
,000. Annual ‘sales, $25000. Address
No. 35 care Michigan Tradesman. 35

G. E. Breckenridge Auction Co.

Merchandise Auctioneers and Sales Managers
Edinburg, 111

Our system will close out stocks anywhere.

Years of experience and references from sev-

eral states. Booklets free. Second sale now

runninqﬂat Moeaqua, 111, sale aiso running at
Giard, Write us your wants.

For Sale—Furniture and _china busi-
ness, the only furniture business in busy
town of 5, inhabitants. Good factor-

les, good farming country. Good rea-
sons for seling. "Address 'P. O. Box ss,
Greenville, Mich. 863

For Sale—One 200 book McCaskey ac-
count register, cheap. Address No:_ 548
care Michigan Tradesman. 548

Ci. B.JOHNS & CO.
GRAND LEDGE. MICH.
Merchandise Brokers and Leading Salesmen
and Auctioneers of Michigan

We give you a contract that protects you
against our’selling your stock at auction for
less money than tneprice agreed upon. .

We can’ trade %/our stocks of merchandise
for farms.and other desirable income prop-
erty. Write us.

Wanted—Feathers.
turkey, chicken,
Prefer dry-picked. ) T §
ments. It’s cheaper to ship via frei
in six foot sacks. Address Three “B"
Duster Co., Buchanan, Mich. 71

We pay cash for
eese and duck feathers.
Large or small Shlﬁf

HELP WANTED.

Wanted—Experienced salesmen to sell
rubber boots and shoes from Toledo in
Michigan, Ohio, Indiana and lllinois, for
an exclusive rubber house. Answer, giv-
ing experience and what particular ter-
ritory desired. Also what amount ot
guaranteed salary required on_a commis-
(Sjlﬁn basis. P. O. Drawer 616, Toledo,

i ns

SITUATIONS WANTED.

Experienced grocery clerk wants steady
position, references, ~ present emplwr.
Address Box 580, Otsego, Mich.__

Young man with eight years’ experi-
ence In groceries and general merchan-
dise, desires position.~ Al references.
Address No. 3, care Michigan Trades-
man. 123

Want Ads. continued on next page.
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Cash must accompany all orders.

Here Is a

Pointer

Your advertisement,*
if placed on this page,
would be seen and read
by eight thousand of
the most progressive
merchants in Michigan,
Ohio and Indiana. We
have testimonial let-
ters from thousands of
who have

people

bought, sold or ex-
changed properties as
the direct result of ad-

vertising in this paper.
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THE AUTOMOBILE INDUSTRY.

The growth of what may properly
be termed the automobile craze is
one of the phenomena of recent
years. Considering the high cost of
these motor cars, the great number
of them in use and the enormous de-
velopment of the industry are re-
markable facts, particularly when it is
remembered that to a very large ex-
tent, if not to a preponderating ex-
tent, the use of the automobile is
monopolized by pleasure seekers and
the world of sport.

Statements of the General Manager
of the American Motor Car Manufac-
turers' Association reveal a develop-
ment of the automobile industry in
this country that will surprise many
people. He stated that it was “safe
to say” that automobile sales in 1903
amounted to considerably less than
$8,000,000, while in 1907 they had
reached over  $105000,000. The
amount of capital invested in the in-
dustry and trade is stated at $198-
000,000 and the number of men em-

ployed in one way and another at
108,000. It is said that there are 253
builders of automobiles, although

only 123 are set down as *“beyond
the experimental stage,” and that 500
different trades are involved in mak-
ing the machines and their different
parts and appliances and in furnishing
materials for the industry and its ap-
purtenances. Foreign cars are still
imported, but at the same time Amer-
ican cars are exported, and the ten-
dency is to an increase of exports and
a decrease of imports in this line.

These are certainly remarkable fig-
ures, especially when there is every
reason to believe that the industry is
still in its infancy. It is true that
the financial disturbances of the past
year have held the demand for auto-
mobiles in check to a considerable ex-
tent, but it has not entirely checked
the growth of the business. So far
the demand has been almost entirely
from people who desire to use the
machines for pleasure or for sport,
but there are indications that the use
of motor vehicles is steadily extend-
ing in commercial traffic. Delivery
wagons of various sorts are now in
use and the makers of automobiles
confidently believe that eventually
motor vehicles will be used almost
altogether in the transportation of
merchandise, both heavy and light,
through the streets.

There can be no doubt that the em-
ployment of motor vehicles for trade
purposes instead of draft animals
would be a great improvement in
large cities where street traffic is
heavy and frequently  congested.
There would be a great saving in
time, and, therefore, it would be pos-
sible to handle a greater bulk of mer-
chandise in a given period. There
would be less noise, less dust, and
the streets would be free from the
filth which is inseparable from the
use of animal traction.

The one drawback to the progress
of the automobile is the senseless
craze which so many people develop
for excessive speed and reckless driv-
ing. There is no excuse whatever for
automobiles to exceed reasonable
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speeds in public roads, particularly in
crowded city streets. Pedestrians
and owners of horse vehicles have as
much right to the use of the streets
and roads as the owners of automo-
biles, and every instance of excessive
speed on the part of the owner of an
automobile should be punished just
as reckless driving of a horse-drawn
vehicle would be punished. An au-
tomobile driven at breakneck speed is
even more dangerous than a horse
vehicle recklessly driven, because the
speeding automobile, making little or
no noise, gives no warning of its ap-
proach.

In course of time the price of au-
tomobiles will be cheapened suffi-
ciently to greatly extend their use
and it is to be hoped that the fever
for reckless speed will also subside.
But even if the automobile should in
the future-be used less for pleasure
than now, it is certain to gain in pop-
ularity for commercial and utilitarian
purposes. The possibilities of the
horseless vehicle are too great to
ever permit the automobile industry
to languish and decline as the bicy-
cle industry did, as the outlook for
the former is based upon something
much more substantial than a mere
passing fad of fashionable people.

Important Matters Before Saginaw
Board of Trade.

Saginaw, Nov. 10—A project for
the establishment of a wholesale dry
goods house in this city was launch-
ed at the regular monthly meeting of
the Board of Trade directors. This
guestion came up upon the presence
of a committee of Saginaw Council,
No. 43, U. C. T., consisting of O. D.
Gilbert, M. V. Foley and George F.
Dice. Mr. Gilbert stated that the
project had been agitated and that
he had friends in view who were en-
thusiastic over the scheme and that
they would in all enlist capital to the
amount of $00000. M. V. Tanner
was present and stated that the idea
was a good one and that it was what
Saginaw wanted for the benefit of the
wholesale lines in the city to better
hold the trade here. Mr. Symons al-
so spoke on the plan and favored
it, also stating that a wholesale
dry goods house would better hold
the trade of the wholesale houses in
all other lines. The matter was re-
ferred to the Committee on Indus-
tries, which will consider it and re-
port at the next meeting.

Max Heavenrich reported that it
would be a nice thing to hold a big
Thanksgiving service at the Audi-
torium Thursday, Nov. 26, from 10 a
m. to 12 m, for the citizens of Sagi-
naw of all denominations. He offer-
ed a resolution to the effect that the
Mayor recommend the service and
to appoint a committee of ten to meet
with the Committee from the Board
of Trade, and confer as to speakers

and other numbers on the pro-
gramme. Adopted.

As per request at the previous
meeting, Max Heavenrich reported

prices he had secured on “booster”
buttons bearing the slogan, “Saginaw,
the City of Opportunity.” Lots can
be furnished by the thousand at
prices of from six-tenths of a cent

apiece to fourteen cents. The cheap
ones would be of celluloid and the
better ones gold plated. A lengthy
discussion resulted in the adoption
of a resolution to order 5000 of the
cheap buttons for $35 to be used for
general distribution at conventions,
and 1,000 of the better buttons to be
placed in the hands of merchants for
sale to all who wish them. The sup-
ply can be then replenished as need-
ed, upon short notice. Mr. Heaven-
rich stated that he could get the but-
tons in time for the conventions
which will meet here this month and
the Industrial Exposition.

J. W. Symons, chairman of the
Committee on Rivers and Harbors,
reported that he had been given a
rough estimate of the cost of the
proposed 20 foot channel by United
States Assistant Engineer Kent, now
in charge of the present river dredg-
ing. On a 20 foot deep, 200 foot wide
channel the cost would be between
$700,000 and $800,000 and would re-
quire the removal of about 6,214,000
cubic yards of material from the river
bottom. He will be asked to also
give an estimate on a 400 foot channel
from the head of the river to Crow
Island, the idea in view being the
alleviating of danger in spring floods

Col. C. McD. Townsend was heard
from in regard to the widening of the
Pere Marquette bridge and others
which do not have the proper open-
ings to enable big boats to come
through to Saginaw. The Pere Mar-
quette bridge was most widely dis-
cussed. It has two openings, one of
65 feet and the other 62r2 feet. The
Board voted to advise the War De-
partment that it was the sense of the
Board that this bridge’s spans should
and must be widened to the necessary
width to enable boats to come
through. This matter is one of great
importance and it is desired to have
it disposed of as soon as possible
as on the bridge being widened de-
pends the coming of the D. & C.
boats here next summer.

It was moved by J. W. Symons
that the Board become a member of
the Rivers and Harbors Congress that
holds its convention at Washington
in December, in response to an invita-
tion recently received. President Lin-
ton will appoint delegates sometime
within the next few days.

The Grand-Saginaw Valleys Deep
Waterway Association will meet in
the Board of Trade rooms, this city,
Nov. 12. Important business regard-
ing the proposed canal across the
State will be discussed and perhaps
steps taken for a permanent name for
the Association. An invitation has
been sent to the Bay City Board of
Trade to attend.

Max Heavenrich, chairman of the
Committee on Industries, reported
negotiations under way between three
concerns with good prospects of land-
ing one of them in a short time.

The permanent convention fund
idea, discussed at the last meeting,
was again taken up and favored. No

action will be taken until Chairman
Wallis Craig Smith returns to the
city.

President Linton made several en-
quiries and recommendations in con-
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nection with the stone road system
for the county. A. Robertson, chair-
man of the Committee, was also pres-
ent, and advocated a full discussion
of the subject with the citizens of
the county for the purpose of decid-
ing upon the routes and general plan
of action. This was referred to the
Committee on Public Improvements.

TRIUMPH OF THE RIGHT.

Gov. Hughes owes his election to
his own stalwart character and
strength. His record as Governor
has been excelled by none and the
intelligent people know it. He did
right as he saw it, courageously
handing out favors to none and win-
ning every time when he appealed to
the people. The people have confi-
dence in him and he deserves it. He
fought his battle almost single hand-
ed and alone and the credit of the
splendid victory belongs to him.
There was a half dozen times greater
fight made on him than on Taft. The
independent papers of the State, with-
out an exception, were for Hughes,
and so were the independent voters.
His election is a remarkable person-
al triumph and it is an equal triumph
foT the right. It would have been a
terrible setback to the cause of good
government had he been beaten. It
would have discouraged and dis-
heartened those who are hoping and
trying for higher standards in public
life and government. It establishes
a precedent and hereafter any office-
holder can dare to do right and run
again. The people can always be de-
pended on to defend a moral issue
such as was foremost in his cam-
paign.

Naturally.
The Preacher—We never realize
the full value of anything until we
lose it.

The Bereaved Widow—That's so;
especially if the thing lost is insured.

BUSINESS CHANCES.

For Sale—Stock of hardware, furni-
ture, implements and undertaking, do-
ing a good business; located in live rail-
road division town. At a bargain. 0
trade. Address Box 71, Chadron, Neb

143

For Sale—Market and 8r cery, doing
$80 to $100 a day. Rent $20. Eight miles
from Chicago, good town. Owner is in
other business and has not the neces-
sary time to look after this business.
Address No. 144, care Michigan Trades-
man. 144

ANQUET |,
RAND
UTTER, Pound
URNS
EST Cartons

Burns Creamery Co.

Have five plants. Can always supply your
wants. Write for prices.

Mala Office, 80 Louis St., Grand Rapids

TRADE WH INERS.

Pop Com Poppers,
Peanut Roasters and
Combination Machines.

Many Styles.
Satisfaction Guaranteed.
Send for Catalog.

KINGERY MFG. CO.,106-108 E Pearl StMinclnnatl,0;



YOU OUGHT TO KNOW that all Cocoa made by the Dutch method is
treated with a strong alkali to make it darker in color, and more soluble
(temporarily) in water and to give it a soapy character. But the free alkali
is not good for the stomach. Lowney’s Cocoa is simply ground to the
fineness of flour without treatment and has the natural delicious flavor of
the choicest cocoa beans unimpaired. It is wholesome and strengthening.
The same is true of Lowney’s Premium Chocolate for cooking.

The WALTER M. LOWNEY COMPANY, 447 Commercial St., Boston, Mass.

m There’s
ONLY ONE

WHITE

HOUSE

COFFEE

— and its proprietors, the big Boston
and Chicago coffee-roasting firm,
Dwinell-Wright Co., are very jealous
in protecting its name and very
zealous in preserving its integrity.

100 Dayton Moneyweight Scales

The new low platform
Dayton Scale

ordered and installed after a most careful ih-
vestigation of the various kinds of scales now
on the market. The purchasers are the pro-
moters of one of the most colossal enterprises

of the age. .
These scales are to equip all booths of the

Grand Central Market

where weighing is necessary, such as grocer-
ies, meats, teas and coffees, poultry and game,
fish, butter, cheese, candy, etc.

This market is all on the ground floor and
contains over 16,000 square feet of floor space,
which is divided into 480 booths each 10x10 ft.
Its appointments are as near perfect as modern
ingenuity can devise.

The management decided to furnish all
equipment used in the building so as to guar-
antee to the patrons of the institution absolute
accuracy and protection. " ,

Dayton Moneyweight Scales

were found to excel all others in their perfec-
tion of operation and in accuracy of weights
and values. That is the verdict of all mer-

chants who will take the time to investigate our scales.

Our purpose is to show you where and how these scales prevent all
errors and loss in computations or weights.

1

A demonstration will convince you.

Give us the opportunity.

Send for catalogue and mention Michigan Tradesman.

Moneywe@ht Seale Co,.

State St.,Chicago.

Next time one of yourmen is around this way | would be
triad to have your No. 140 Scale explained to me.
This does not place me under obligation to purchase.

Name

Street and No

Business........

MONBYWEIGHT SCALE CO.,

Town

v 9 LAT w s

B3 State St, Chicago

Handle
Accounts
Without
oSS

It is a fact that a large percentage of LOSSES in the Retail Store are caused
by LACK OF INFORMATION AND SYSTEM.

People are allowed to OVERTRADE because the BOOKS ARE NOT
POSTED up to the minute and YOU DO NOT KNOW just HOW
LARGE their accounts are.

FORGETTING TO CHARGE is another source of LOSS.

KEEPING BOOKS is asource of EXPENSE that EATS UP a part of the

PROFITS.

It makes no difference who keeps the books, it requires TIME

and TIME IS MONEY.
THE MCcCASKEY ACCOUNT REGISTER SYSTEM
handles all accounts with but ONE WRITING, and gives you COMPLETE

INFORMATION

regarding EVERY BEBET A I L of your business

INSTANTLY.
NO COPYING OR POSTING.

Write for our free Catalog.

It's UP-TO-DATE.
CUT OUT THE LOSSES.

THE McCASKEY REGISTER CO.
27 Rush St., Alliance, Ohio

Mfrs. of the Famous Multiplex, Duplicate and Triplicate Pads;

Grand Rapids Office, 41 No. lonia St.

also tHe different styles of Single Carbon Pads.
Detroit Office, 500 Lincoln Ave.
Agencies in all Principal Cities.



Established 1864
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GOODYEAR WELT

Oldest and largest manufacturers of shoes in
Grand Rapids. Honest made shoes from the

best of leathers. <£ & & & *& <&

Before buying for spring see our line, which is
complete In every detail, comprising all the
new styles and colors, made on snappy lasts
at popular prices. & <£ ~ & &

Rindge, Kalmbach, Logie & Co., Ltd.
Grand Rapids, Michigan

STAR LINE EASAGO ELK SKIN



