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L’EnvoiWhen Earth’s last picture is painted and the tubes are twisted and dried,When the oldest colors have faded and the youngest critic has died,We shall rest, and, faith, we shall need it—lie down for an aeon or two,Till the Master of A ll Good Workmen shall put us to work anew!And those that were good shall be happy; they shall sit in a golden chair;They shall splash at a ten-league canvas with brushes of comets’ hair;They shall find real saints to draw from—Magdalene, Peter and Paul;They shall work for an age at a sitting and never be tired at all!And only the Master shall praise us and only the Master shall blame,And no one shall work for money and no one shall work for fame;But each for the joy of the working, and each, in his separate star,Shall draw the Thing as he sees it for the God of Things as They Are!
By Rudyard Kipling.
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A Michigan Corporation organized and conducted by merchants and manu- 
facturers located throughout the State for the purpose of giving expert aid 
to holders of Fire Insurance policies.
We audit your Policies.
Correct forms.
Report upon financial condition of your Companies.
Reduce your rate if possible.
Look after your interests if you have a loss.
We issue a contract, charges based upon amount of insurance carried, to do 
all of this expert work.
We adjust losses for property owners whether holders of contracts or not, 
for reasonable fee.
Our business is to save you Time, Worry and Money.

For information, write, wire or phone

Policyholders Service &  Adjustment Co.
1229-31-32 Majestic Building, Detroit, Michigan
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PUTNAM FACTORY, National Candy Co. 
ORAND RAPIDS, MICH.

Klingman’s
Summer and Cottage Furniture:

Exposition
An Inviting

It is none too soon to begin thinking about toning up the 
Cottage and Porch. Our present display exceeds all 
previous efforts in these lines. All the well known makes 
show a great improvement this season and several very 
attractive new designs have been added.
The best Porch and Cottage Furniture and where to get it.

Klingm an’s Sam ple Furniture Co.
Ionia, Fountain and Division Sts.

Entrance to retail store 76 N. Ionia St.

On account of the Pure Food Law there is a greater demand than ever for j*  j t  jA jAPureCider Vinegar
We guarantee our vinegar to be absolutely pure, made from apples and free from all artificial color­ing. Our vinegar meets the re­quirements of the Pure Food Laws of every State in the Union, jA jA
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DON’T MIX THE BREED.
The Board of Trade Committee of 

One Hundred has heartily endorsed 
the proposition to organize and con­
duct a Home Coming Week for Grand 
Rapids. The proposition will proba­
bly be approved by the directors of 
the Board of Trade and unanimously 
supported by the Common Council 
and by all other local organizations 
who know and appreciate the value 
of the hearty handshake, the smiling 
face and the cordial, friendly slap on 
the back which go with the warm 
welcome to a visitor.

Home Comings are no new thing. 
All over the country they have been 
held— sometimes successfully, some­
times otherwise.

There are Home Comings that are 
satisfying and Home Comings that 
are disappointing because they are of­
fensive.

The happy, adequate Home Com­
ings have been those which fill one’s 
soul with pride and pleasure. The 
hosts are overjoyed to greet their 
former townsmen and esteemed 
friends, the guests are overwhelmed 
with the spontaneous hospitality that 
is bestowed upon them and together 
hosts and guests unite in glee and 
mutual satisfaction over the plainly 
apparent evidence furnished as to the 
progress in the right direction made 
by the old home town they love so 
well.

Grand Rapids possesses all of the 
essentials for such a Home Coming. 
These requisites already here and in 
evidence are abundant, and to make 
the most of such assets is the bound- 
en duty of the gentlemen who have 
the contemplated function in charge. 
The guests who will visit us are en­
titled to such provisions and the city 
itself will resent any effort to dis­
tort, besmear and belittle her stand­
ing by anything less in the way of 
entertainment.

For these reasons the sneaking, 
surreptitious, cowardly mutterings 
that are beginning to become audible 
in favor of a Carnival Week at the 
same time as the Home Coming are

ominous and repugnant to all decent 
citizens.

In its original Roman sense a car­
nival was of a religious character, full 
of dignity, grace and high minded 
good fellowship, with sincere efforts 
along the lines of decoration, music, 
dancing and theatric effects.

To-day carnival is only another 
name for license and its derivative, li­
centiousness. A carnival in to-day’s 
sense means vulgar masking, cheap 
and tawdry spectacle, noisy drunken 
parades and the impudent, rascally 
and dishonorable appropriation of a 
city’s streets and fire and police serv­
ice by a fly-by-night aggregation of 
fakirs and mountebanks.

If the Home Coming is to be a 
success the Common Council, the 
Committee of One Hundred, the 
Board of Trade, the several neigh­
borhood public welfare organizations, 
the various mercantile and trades or­
ganizations, the churches, the schools 
and the newspapers must unite in op­
position to1 an interpolation of a Car­
nival Week as an accessory of the 
Home Coming or any other week.

If, on the other hand, the vermin 
and slimie of a street fair or street 
carnival are. permitted to taint the 
Home Coming, old ties will not be re­
newed, new regrets will develop and 
Grand Rapids will rest under a 
wretched stigma which will be perma­
nent.

SYSTEMATIC LISTENING. *
One of the qualifications somewhat 

overlooked and yet a decided essen­
tial for the success of a man who 
aims at prosperity as a retail merchant 
is the possession of the faculty known 
as being a good, listener.

It is not an inflexible rule that, in 
order to be a good listener, a mer­
chant must permit his customer to do 
all the talking. The man who is a 
good listener does not require an 
extended session of listening to the 
remarks of a customer before he is 
able to form an estimate as to mental 
caliber of his man, and not only that, 
but he will at the same time gain 
an approximately clear idea as to the 
especial mood or condition of mind 
of such customer.

Possessed of these estimates, then 
your good listener may utilize his di­
plomacy, his courtesy, patience and 
skill as a listener in accordance with 
his appreciation of the particular ex­
ample of human nature which is be­
fore him for manipulation.

“The hardest thing to overcome, so 
far as I am concerned,” said a well- 
known retail merchant in Cadillac 
recently, “is my own particular mood. 
If I am feeling chipper and bright 
and a man comes in who is gloomy, 
gruff and ready to tell all of his troub­
les, my first impulse is to jolly him. 
If I should submit at once to this 
impulse I would overdo the jolly and

perhaps lose a sale and possibly a 
friend. And, vice versa, if I am my­
self in the clutches of a grouchfest 
I must fight my oiwn mood as well 
as that of my visitor.”

Then the gentleman related how he 
fights his own moods by listening un­
til his customer reveals unconsciously 
an opening for some remark of ac­
tual interest, usually of a local na­
ture, which is entirely away and 
apart from the customer’s frame of 
mind. Thus securing the customer’s 
interest for a minute, the merchant 
makes a remark along the same 
line of thought which compels a so­
ciable reply. “And if I get that far,” 
he added, “I have hooked my man 
and before he knows it we are on 
congenial terms.”

THE AMEN CORNERS.
“This sitting room is for the ex­

clusive use of guests.”
Placards conveying information as 

above or similar in character are com­
monly seen in the hotels of the 
smaller cities.

And they are commonly ignored.
Why? Because a hotel, the world 

over, is recognized as a public insti­
tution; as a public resort where any­
body may go and come at will.

The Town Hall or the City Hall, 
legally and technically a public build­
ing, is a sacred and holy precinct to 
men who, even although they are ab­
solute strangers to everybody in a 
town, will enter a hotel with a swag­
ger and lounge about entirely at their 
ease. Really, such visitors experi­
ence a genuine feeling of proprietor­
ship which is contemptible.

The “Amen Corner” in the old 
Hoffman House, under the late Ed­
ward S. Stokes’ management, in New 
York, became famous because notable 
political and financial leaders made it 
famous. It was a sort of visible 
scanctum sanctorum for men who 
had large projects and weighty se­
crets in their keeping. Finally this 
corner became as much of a drawing 
card for the hotel as did Bouguereau’s 
great painting, “ Nymphs and Satyr,” 
in an adjoining apartment.

But as much can not be said of the 
“amen corners,” so called, in the ho­
tels of smaller cities. Usually the 
occupants of these sections are “has- 
beens” who have no resources— ex­
cept money enough to live on com­
fortably and without effort. “They 
toil not, neither do they spin.” They 
do not even read, nor play billiards, 
nor enjoy the drama or music, and 
seemingly their homes, if they have 
them, do not have any attraction. 
There they sit holding their hands 
and, looking into space vacantly, think 
they are thinking. No wonder the, 
landlords put up the placards.

Only as a man lives a life of his 
own can he have life to give to others.

THE MUTUAL IDEA FAILED.
All organizations which are public 

carriers have rules which employes 
must observe or lose their jobs, and 
one of these rules sets forth that it 
is nobody’s business as to whom a cer­
tain consignment of goods is address­
ed or as to who is the shipper except 
the person to whom the goods are 
consigned.

Except very large cases, packages 
or crated shipments, it is an easy 
matter to prevent the curious inves­
tigator from learning as to consignor 
or consignee. A pair of shoes, a 
package of jewelry or even a set of 
dishes may come through any freight 
or express office without once pass­
ing under the scrutiny of any per­
son not interested in the ownership 
thereof. And there are thousands of 
such articles shipped daily from the 
great mail order houses.

A new sewing machine, a cooking 
range, a top buggy, a sideboard, a 
davenport, a dining table, a washing 
machine or any bulky article can not 
readily be handled by station agents 
or freight depot workers with any­
thing like secrecy.

For these reasons a recent mutual 
agreement between the merchants of 
a Michigan city to refrain from pat­
ronizing mail order houses came to 
naught. Or, unfortunately, was of 
short duration because certain par­
ties to the agreement watched the 
express and freight receipts of certain 
other parties to the same agreement 
and secured unqualified proof that the 
agreement was being violated.

And so the mutual agreement no­
tion was a failure and now the lead­
ing business men of the same commu­
nity are trying to study up some new 
plan to lessen the Competition from 
mail order houses. It is useless. The 
only plan, and it is a feasible one, is 
to meet mail order prices when you 
can, and when you can not demon­
strate beyond question that the goods 
you offer are superior in every way 
to the articles put out by the mail 
order concerns and can be inspected 
before they are purchased and paid 
for by the buyer.

It is always better to preserve the 
happy medium. For instance, we 
should want a thing bad enough to 
work for it, but not bad enough to 
steal it.

The only hope some have of stay­
ing in their heaven is that no wind 
will arise sufficient to blow any chaff 
over the walls.

You may think you sow your wild 
oats where none are looking, but you 
never reap them: under those condi­
tions.

Many a man in his endeavor to 
keep in the swim soon finds himself 
in the soup.
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GONE TO HIS REWARD.

Sudden Death of One of Nature’s 
Noblemen.

During the twenty-six years I have 
conducted the Michigan Tradesman 
I have been compelled to chronicle 
the death of many friends, but the 
duty now before me— the attempt to 
pay a merited tribute to my long-time 
friend, Patrick H. Carroll— is the 
most difficult one I have ever been 
called upon to perform. I loved Pat­
rick Carroll as strongly as one man 
can love another. I admired his 
character. I gloried in his heroic si­
lence. I appreciated the lonely life 
he was destined to live for so many 
years. I shared his friendship with 
many others— and God knows there 
was enough for us all.

Mr. Carroll was bom on a farm 
near Timm, Ireland, Feb. 20, 1846, 
being the firstborn of a family of five 
children— and, by the way, the first one 
of the five to go to the Great Beyond. 
His parents were poor in this world’s 
goods, and while he was a babe in 
arms they emigrated to this country, 
locating at Chili, New York, about 
six miles from Rochester. Here the 
elder Carroll purchased six acres of 
land on time, paying for it by work­
ing at his trade as stone mason and 
brick layer. Although he labored 
steadily at his occupation, he was un­
able to earn over $144 a year, owing 
to the low wages prevailing in those 

■ days. Two other children, Thomas 
and Catherine, were born on this 
place. When Patrick was 11 years 
old the family removed to Michigan, 
locating in Van Buren county, where 
the senior Carroll took up 160 acres 
of land and began the work of clear­
ing enough land on which to make a 
living. The family was by no means 
forehanded and they were for some 
years in very straitened circum­
stances. Patrick, being the oldest 
child, was naturally the mainstay of 
his father, so that from the time he 
was 11 until he was 16 years of age 
he was able to attend school but 
three months each winter. During 
the winter he was 14 years of age he 
hauled staves to Decatur with a yoke 
of cattle, twelve miles distant, mak­
ing a round trip every day. When 
the war broke out, in 1861, he was 15 
years of age, and undertook to enlist 
in the service at Lawrence. He found 
it necessary to obtain his parents’ 
consent, which he was unable to do 
because his father had recently been 
bitten by a rattlesnake and was phys­
ically incapacitated to the extent 
that he was unable to work steadily 
on the farm.

When 16 years of age Patrick en­
tered the employ of H. M. Marshall, 
who conducted a general store at 
Lawrence. He remained in this store 
six years, learning the rudiments of 
the business and becoming not only 
competent in handling goods but effi­
cient as well in the work of meeting 
and interesting the customers of a 
general store. He then entered the 
employ of J. N. Fisk, of Lawrence, 
with whom he remained about a year. 
He subsequently worked a year for 
Henry Rosenberg, of Decatur, when 
he was able to realize the ambition of 
years and became a traveling sales­
man. January 1, 1872, he went on

the road for the wholesale shoe house 
of Holmes, Harlan & Co., of Bos­
ton. The big fire of 1872 put this 
firm out of business and Mr. Carroll 
took a similar position with C. M. 
Henderson & Co., of Chicago, re­
maining with that house for eleven 
years. He then secured a position as 
general salesman for Selz, Schwab 
& Co., of Chicago, with which house 
he remained twenty-eight consecutive 
years. At first he had only a por­
tion of Michigan as his territory, but 
as the years went on he was given 
charge of the entire State, with from 
one to two salesmen under him. 
He was held in highest esteem by his 
house, as well as by his trade, and on 
several occasions he received prizes 
and premiums for distancing his as­
sociates in the volume of his sales.

Mr. Carroll’s death was sudden and 
unexpected. He had apparently been 
as well as usual the day he died. I 
spent an hour with him at the Mor­
ton House, chatting pleasantly over 
the events of the week, between 3 
and 4 o’clock. As I parted company 
with him I said, “P. H., this is the 
best visit we have ever had,” to 
which he gave ready assent. One 
hour later he started down to the 
depot to check out his baggage, but 
was taken suddenly ill within a block 
of the hotel and returned. As soon 
as he got inside the door he col­
lapsed. Kind friends tenderly car­
ried him to room 141, which he had 
occupied for many years, and Dr. 
Webb was called to attend him1. The 
physician pronounced it a case of 
acute indigestion, and on the arrival 
of his brother, Thomas F. Carroll, it

was decided to summon a priest. 
Father Schmitt arrived shortly after 
and heard his confession and admin­
istered the sacrament of extreme 
unction. His illness was so sudden 
and unexpected that he could hardly 
realize that he was dying, but he re­
marked to his brother that he was 
afraid of the “fatal 63.” “You know,” 
he said, “father died at 63 and Gen­
eral Sherman died at 63,” and so on 
with a long list of public men who 
passed into the Eternal Silence at that 
period of their lives. About 8 o’clock 
he breathed his last in the presence 
of his brother and his brother’s wife, 
Mort Rathbone, who had been his 
closest friend for thirty-nine years, 
and Father Schmitt. The funeral 
will be held at St. Andrew’s Cathe­
dral Friday morning at 9 o’clock. The

burial will be in St. Andrew’s ceme­
tery, on Madison avenue, beside the 
remains of the child who died in in­
fancy.

Religiously Mr. Carroll was always 
a Catholic, being the son of parents 
of that denomination, who, by the 
way, were descendants of a long 
line of Catholic ancestors. When 
but a child Father Ballou, who con­
ducted a mission for the Indians at 
Silver Creek, used to come to his 
home in Van Buren county about 
once in six weeks and celebrate 
mass for the people of Catholic faith, 
who would assemble there from all 
directions. As an illustration of the 
strong belief possessed by the family 
it may be stated that when his grand­
mother died the body was taken to 
Kalamazoo, thirty-four miles dis­
tant, with a yoke of oxen, in order

that she might have Christian burial 
in consecrated ground. Mr. Carroll 
was never a fanatic in religious mat­
ters. He was as broad as the hori­
zon. He was quick to recognize and 
appreciate the Eternal Truth wher­
ever he saw it.

Mr. Carroll was married in 1882 to 
Miss Emma Barker, of this city. 
Their first child, Howard, died in in­
fancy when about a year old. The 
second and surviving son, Philip 
H., now nearly 24 years of age, con­
ducts an apple-farm in the Hood Riv­
er District in Oregon. Mrs. Carroll 
and the son resided in Paris for sev­
eral years, and for the past six or 
seven years she has lived in Port­
land, Oregon. Besides his wife and 
son he leaves two brothers and two 
sisters. The brothers are: Thomas 
F. Carroll, the attorney, and Joseph 
J. Carroll, the traveling salesman, 
both of this city. The sisters 
reside on the old home farm in Van 
Buren county.

Mr. Carroll, when a young man, 
aspired to be a lawyer, but limited 
educational opportunities precluded 
the realization of his ambition in this 
regard. If he had been able to do 
so I think there is no question but 
that he would have been made a 
judge, because his mind had a decid­
ed judicial trend. He was impartial 
in his judgment and fair and liberal in 
all his conclusions. No one ever 
heard him say an unpleasant thing 
about a competitor or a rival. The 
soul of honor himself, he saw the 
good in others and charitably »over­
looked the bad.

One of Mr. Carroll’s most pro­
nounced characteristics was his loy­
alty to his old friends. No matter 
how low they may have sunk he nev­
er forgot them; he stayed by them 
to the end. This, perhaps, explains 
why he had so many warm personal 
friends, and to this quality is proba­
bly due the fact that a man who was 
once his friend was his friend for­
ever.

Considering the limited education­
al advantages of his youth, Mr. Car- 
roll was a remarkable man in his 
capacity for absorbing and retaining 
knowledge. He had the most won­
derful memory relative to the late 
war of any man I have ever seen. He 
knew the name and location of every 
battle, the officers who participated 
in each engagement and the size of 
the contending armies. He also kept 
track of the changes in military men, 
including the promotions of staff offi­
cers. I can not account for this on 
any other theory than that his anxiety 
to go to war made him an eager stu­
dent of the events of the Rebellion 
and that they were thus so firmly 
fastened in his mind that he never 
let the minutest detail escape him.

Mr. Carroll was the last survivor of 
the “ Big Five,” so called— James 
Miller, clothing salesman; W. R. 
Dennis, hat salesman; Flick Hastings 
and Alex Knopfel, grocery salesmen, 
and the deceased. These men were 
inseparable friends twenty-five years 
ago, but they have now all gone to 
their last resting place. Peace to their 
ashes!

Only those who were his warmest 
friends had any idea of the vast num­
ber of those he helped— a situation

His life was gentle, and the elements So mix’d In him that Nature might stand up And say to all the world, “ This was a man.”
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secured for some poor fellow out of 
a job, a letter of admonition to some 
boy dazzled by his liberty and start­
ing on the downward road, a helping 
suggestion to a struggling merchant 
trying to get a position in the busi­
ness world, a kindly little notice of 
some old woman forgotten by her 
former friends, which brought tears 
to the grateful old creature’s eyes, 
llis life was a daily—almost hourly- 
remembering of others, just a light­
ing of hope on the altar where it was 
going out, just a hand— so strong, so 
true, so steady— stretched out to 
help— that was Mr. Carroll as those 
who knew him best now wish to re­
member him. He used to say that 
that was his religion. His creed was 
•humanity and his gospel was love 
and truth.

The sweetness of his character, the 
entireness of his trust in his friends 
and his unsophisticated faith in the ul­
timate goodness of human nature 
made him especially beloved in the 
social life, where he was a genial 
and always active participant. He 
was free from guile. Double-dealing 
was totally absent from his code. He 
aimed to be helpful to his fellow men. 
His room at the Morton House was 
a center of intellectual refinement 
and a model of hospitality in which 
was no taint of ostentation. He was 
teacher, patriarch, friend and play­
fellow in one.

No man had keener relish of wit 
or greater rejoicing in humor, and 
few can apply those gifts to every­
day intercourse with the pungency, 
the timeliness and the appositeness 
that marked Mr. Carroll’s facile mas­
tery of them.

That he was a chivalrous man in all 
his personal conduct is a matter of 
general knowledge. That he was con­
siderate of human frailties, helpful in 
times of stress and a light in hours 
of darkness I can testify with empha­
sis. In all the long passing of our 
busy lives I never knew him to lose 
self-control; never saw him childishly 
impatient; never heard him: give ut­
terance to querulous complaint; nev­
er knew him to be unjust to friend or 
foe no matter how sorely he must 
have been tried at times. I could 
speak of personal experiences in con­
firmation of these general statements, 
but nobody who knew Mr. Carroll 
well can doubt the truth of them, 
therefore corroboration is superflu­
ous.

For twenty-five years I have en­
deavored to secure the consent of Mr. 
Carroll to publish the story of his 
life in the columns of the Tradesman, 
but every importunity was met with 
the same reply: “Not yet. Wait un­
til I am gone.” I have kept the 
faith. And now that he is gone, after 
a long life of clean living, right think­
ing and devotion to duty, I lay my 
humble tribute at his bier, deeply re­
gretting that words are inadequate to 
describe the career of a man who de­
voted his life to others and closed 
the conflict with an untainted record, 
leaving his friends a legacy of good 
deeds and kingly courtesy and giving 
us all an example of gentleness, con­
siderateness and self-sacrifice which 
is worthy of everlasting emulation.

E. A. Stowe.

Question of Ideals in Modern Life.
Not every young man is going to 

make a success at money getting. In­
evitably that young man who tries 
hardest to do so and who by the law 
of averages as inevitably fails must, 
be most grievously disappointed.

These are facts that were ines­
capable when society was on a far 
simpler basis and when the accumu­
lation of $100,000 represented a for­
tune. They are facts to be multi­
plied by ten in this age when a mil­
lion dollars does not make a rich 
man in the accepted term. Virtually 
the same ratio exists all down the 
line of accumulations from business 
and professional efforts.

“What medium line shall I fix upon 
in the choice of my life work?” to­
day is one of the greatest questions 
which the young man has to answer 
for himself.

Originally it may be settled as fact 
that the young man entering the field 
of merchandising trade does so for 
the “money there is in it.” He has 
decided to work for money, only. He 
may have the merchant instinct, but 
if it promised no money reward it is 
questionable if he would go into it. 
That man deciding upon manufactur­
ing as his occupation may have a 
greater personal incentive, in that it 
will feed an ambition to excel in me­
chanical tastes and talent. Yet soon­
er or later the manufacturer, through 
competitive forces, must make his 
concessions to money getting. If he 
become a man of family the luxury 
and extravagance of the times will be 
a further inducement to the conces­
sion.

Yet on the same basis of the law 
of averages, comparatively few of 
the business men of the country suc­
ceed at money getting. Flinging 
tastes and ideals to the winds and be­
coming wholly consecrated to the 
accumulation of riches, by far the 
greater number of these workers fail. 
With ideals gone and with the hope 
of wealth destroyed, what is left for 
them?

Compare with this type of man the 
worker w'ho, in choosing his occupa­
tion, concedes everything for the 
privilege of doing his chosen work. 
He accepts this opportunity as a 
privilege. It is an invitation to his 
particular talent—perhaps genius.
Naturally he can expect of it a com­
pensation which will enable him to 
follow the work. He will take that 
chance. It is incidental to the main 
question.

Yet from whatever high, idealist 
point of view such a man makes his 
choice of a life work he may antici­
pate the time when in his own heart 
he may have to question that de­
cision. Almost inevitably he must ex­
pect competition. Men with less of 
the ideal in them will be following 
this chosen occupation. As these 
men lack idealism, they will be 
tempted to money getting. Ways and 
means to that end not only will be 
in collision with the young man’s 
idealism, but later in life when he 
may have a family dependent upon 
him and may seek for them some of 
the material things with which his 
family must enter a social competi­

tion, he finds himself disappointed 
and hurt at conditions.

Idealism in business largely is un­
salable. It is always a handicap to 
money making efforts. “Business is 
business.” That is the business 
man’s definition of his calling. Re­
lenting 'from the harshness of the dic­
tum always is a tax upon the profits. 
To measure idealism, then, against 
money becomes an impossible com­
parative absurdity.

In my experience of men and 
things I would emphasize to the 
young man that he can not consider 
too broadly from every side this first 
choice between the ideal and the ma­
terial. All chance favors the gradual 
encroachment of the material upon 
the ethical, as the years go on. Let 
the young man consider that ¡fact 
and arm himself against it. Let him 
discover just how much he may be 
called upon to pay for his ideals. Let 
him decide in advance if the price 
is too much.

Not long ago I met an old friend 
of mine whom I had not seen for 
years. He was fairly prosperous, he 
said. He wasn’t expecting either 
fame or fortune to attend upon him. 
In the course of the conversation I 
asked him why he had chosen that 
particular field of work.

“So I could scorn my constituen­
cy,” he said, instantly.

He had been doing so for years. 
Was he a success?

John A. Howland.

The Furniture Manufacturers Getting 
Ready For Fall Season.

The furniture manufacturers are 
now figuring on their new fall goods. 
The season will open June 24, but it 
is unlikely that many will be ready 
until July 1, and not until after the 
Fourth will buyers come in any num­
bers. Like other people the furniture 
men like to be at home when the fire 
crackers are going off, and they will 
head this way as soon thereafter as 
possible.

Fall is the big season in the furni­
ture trade and the manufacturers 
make their plans accordingly. Many 
families go to the country or the re­
sorts for the summer and are inclined 
to make the old furniture do a few 
months longer. The growing impor­
tance of the porch and lawn as an 
adjunct to the home and the out­
door habit also cut into the spring 
and summer sales of household furni­
ture. When the summer is over, 
when the wanderers have returned 
and the porch is no longer comforta­
ble, then there is an awakening to 
the need of new furniture for the par­
lor, the hall, the sittingroom, library, 
diningroom and bedrooms. The holi­
day trade also comes in the fall sea­
son and the buyers make their plans 
accordingly. The manufacturers are 
always reticent as to the plans they 
are mkaing for a season that is still 
two months away. It may be said, 
however, that “period” furniture will 
be the predominating feature of the 
fall production. This has a large 
meaning. It covers a dozen or a 
scose of different ideals. A few years 
ago the manufacturers were taking 
the periods one at a time, or approx­
imately so. Empire or Louis XIV. 
would be all the rage one season, for

instance, and the next season Shera­
ton or Colonial would predominate. 
Now each manufacturer picks the pe­
riod or class of periods he likes best 
or which he thinks will be received 
with the greatest popular favor and 
features it. He may and usually does 
have some of the other periods to 
make his line complete, but he spe­
cializes 011 one period or combination. 
The Nelson-Matter Co. is strongest 
in the French patterns; Berkey & 
Gay are inclined to the English and 
Flanders, the Widdicomb Company 
to the Colonial, the Stickley and the 
Limbert to Mission or Arts and 
Crafts, and so on down the list.

The new fall goods will not differ 
radically from those brought out for 
the spring trade. The pieces which 
have not been good sellers will be 
dropped out, the favorites will be con­
tinued and new pieces will be added 
which it is hoped will become favor­
ites. The manufacturers are com­
pelled to keep the business end in 
view, but they are constantly striving 
for higher standards and better ideals. 
At the close of the spring season 
Wm. H. Gay, of Berkey & Gay, A. 
W. Hompe, of the Royal, and M. S. 
Keeler, of the Keeler Brass Works, 
went to Europe for the express pur­
pose of studying at first hand the 
best examples of what the old mas­
ters produced. They could have eas­
ily obtained photographs and thus 
secured a very good general idea of 
the furniture, but they w-anted the im­
portant minor details, the methods of 
treatment and construction which a 
photograph will not show, and went 
to Europe to see the work them­
selves. This illustrates how the 
Grand Rapids manufacturers are try­
ing to improve their product.

Parlor goods will play a more im­
portant part in the fall opening than 
ever before in this market. Grand 
Rapids used to be weak in this class 
of furniture, but is rapidly winning the 
same pre-eminence in parlor goods as 
in case work. This city now has 
seven manufacturers of parlor furni­
ture, two of them stfictly high grade 
and the others medium or better. 
There are also two concerns manu­
facturing parlor frames. Medictis, of 
Brooklyn, and Mayhew, of Milwau­
kee, brought their full lines to this 
city for the January opening and thus 
paid tribute to our growing im­
portance in parlor goods. They will 
be here for the fall opening and sev­
eral others who have not exhibited 
here before will also make displays. 
One of the new exhibitors will be one 
of the big Ghicago concerns, and its 
coming will emphasize the waning of 
Chicago as the parlor furniture cen­
ter. The local manufacturers will put 
even more study and effort in their 
fall lines than will the makers of 
case goods. They realize that their 
reputation is still young and that they 
have a lot of hard work ahead to 
thoroughly establish themselves in 
the trade. They have an added in­
centive in that the fall is always their 
big season.

The time to give most is when it 
hurts most to give.

The pretense of piety makes a real­
ity of impiety.
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Movements of Merchants, 
Walkers Point— Mrs. Fred Roberts 

has opened a grocery store here.
Plymouth— Ed. Van Vleet succeeds 

W. B. Roe in the grocery business.
Nunica— F. Chittenden has pur­

chased the grocery stock of J. D. 
Pickett.

Beaverdam— Wm. Karsten is suc­
ceeded in general trade by Cornelius 
Boertje.

Boyne City— Arthur T. Johnson 
has sold his shoe stock to F. M. 
Gardner.

Sandusky— Briggs & Briggs, of 
Mt. Pleasant, will soon open a gen­
eral store here.

Middleton— O. S. Almack succeeds 
J. N. & Clayton Voorheis in the 
hardware business.

Kalamazoo— J. S. Terry, formerly 
of Allegan, will engage in the gro­
cery business here.

Allegan— J. S. Terry, formerly of 
Kalamazoo, will engage in the gro­
cery business here.

Men don— The grocery stock form­
erly owned by S. Baldwin has been 
purchased by H. H. Ryon.

Saranac— Lee & Harwood are suc­
ceeded in the meat business by Lee 
Jones and Harry Fashbaugh.

Saranac— R. J. De Voe, of Roches­
ter, N. Y., has purchased the hard­
ware stock of George W. Potter.

Pellsfton— Tindle & Jackson have 
purchased the stock and fixtures of 
the Pellston Grocery & Supply Co.

Lansing— Boughner & Son are suc­
ceeded in the grocery business by 
Ray Eddy at 516 Main street, west.

Springport— S. W. Fuller, grocer 
at Allegan, will remove his stock to 
this place and engage in business.

Ionia— Alfred Whittaker, of Fow­
ler, has leased a store building in 
which he contemplates handling eggs.

Detroit—Chas. Miller is succeeded 
in the grocery business at 2033 
Woodward avenue by A. R. Miner & 
Son.

Clare— Frank Ballinger, formerly 
engaged in trade at this place and at 
Shepherd, will open a grocery store 
here.

Riverside— Earl Tucker and Frank 
Norton are succeeded in the retail 
meat business by Fred Vail and Del- 
mar Rose.

Holland— John Den Herder is suc­
ceeded in the meat business at 238 
River street by John Zwiers, the lo­
cal meat dealer.

Kalamazoo —  John McLarty suc­
ceeds J. C. Armstrong, who formerly 
conducted business under the style 
of the Monarch Polish Co.

Englishville-r-A. M. Church has 
sold his general stock to Albert 
Swanson, who will continue the busi-j 
ness at the same location. j

Cedar Springs— On April 30 John 
Beucus will celebrate the twenty-fifth 
anniversary of his engaging in the 
hardware business at this place.

Six Lakes— Leon A. Russell is 
erecting a store building at Long 
Lake, near here, where he will engage 
in general trade for the summer.

Chelsea— The Freeman & Cum­
mings Co., dealer in groceries and 
women’s furnishings, has changed 
its name to the L. T. Freeman Co.

Ionia— The grocery stock of Frank 
McGee has been so badly damaged by 
fire and the water used to extinguish 
the same that it is practically a total 
loss.

Traverse City— A. A. McDermott 
will take the active management of 
the business of the Edward Payson 
Manufacturing Co., which makes door 

I locks.
Kendall—John N. Waber has sold 

an interest in his general stock to his 
two brothers. The business will be 
conducted hereafter under the style 
of Waber Bros.

Manton —  Reynold Swanson and 
George Munger have purchased the 
stock of the Williams Mercantile Co. 
Mr. Swanson was a member of the 
retiring company.

Owosso— A grocery store will be 
opened at the corner of Washington 
and Ninth streets by Andrew Paton. 
Mr. Paton will also carry a line of 
clothing and shoes.

Ithaca— Henry J. Dodge is succeed­
ed in the implement business by S. 
P. Pino, of Hamilton. Mr. Dodge 
retires from trade on account of poor 
health and will engage in farming.

Gaylord—The meat market form­
erly conducted by N. H. Joughin will 
be occupied by Allen Schreur, of Free- 
soil. Mr. Joughin will continue to 
supply the camps of the Ward estate.

Muskegon— Thomas Oosting and 
his sister, Mrs. Minnie Bogema, have 
purchased the grocery stock of Mar­
tin Rose and will conduct business 
under the style of Oosting & Bogema.

Morley— C. W. Crimmins has sold 
his stock of general merchandise and 
his store building to a stock company 
which will conduct business under 
the style of the Morley Mercantile 
Co.

Palmyra— The store property form­
erly owned by Mrs. Peter C. DeGraff, 
who conducted a general store, has 
been purchased by L. C. Maloney, 
who will engage in the grocery busi-. 
ness.

Petoskey— Reinheartz & Son have 
formed a stock company to conduct a 
clothing business, with an authorized 
capital stock of $1,000, all of which 
has been subscribed and paid in in 
property.

Kalamazoo— Wm. J. Parson, form­

erly a grocer at 616 Kalamazoo street, 
East, has purchased the grocery 
stock of V. G. Holbeck on Michi­
gan avenue, of which he has taken 
possession.

Overisel— John Nykerk has pur­
chased the interest of Edward Fok- 
kert in the hardware firm of Klein- 
hekse! & Co. The business will now 
be conducted under the style of Klein- 
heksel & Nykerk.

Cadillac—The statement in the 
Tradesman of April 21 that Arthur 
H. Webber had sbld his drug stock 
was incorrect. He has made no sale 
of his stock and is still doing busi­
ness at the old stand.

Adrian—The Adrian Lumber! Co. 
has merged its business into a stock 
company under the same style, with 
an authorized capital stock of $12,- 
500, all of which has been subscribed 
and paid in in property.

Perry—A. S. Watkins and F. M. 
Towner, of Owosso, have purchased 
the elevator . machinery of H. A. 
Brown and will deal in grain and 
produce. The business will be man­
aged by M. G. Hosmer.

Kalamazoo— Frank A. Moon has 
sold his drug stock on Portage street 
to A. McCabe, who has been engaged 
in the drug business at Crystal for 
several years. Mr. McCabe will con­
tinue both stores for the present.

Ovid— E. R. Daggett, who former­
ly conducted a variety store at this 
place, has formed a copartnership 
with If. B. Jolliffe, the local shoe 
dealer, and the firm occupies a double 
store with a general stock of goods.

Tecumseh— Fred and Leon Rosen- 
crans have sold their interest in the 
dry goods stock of Anderson & Ros- 
encrans to Raynor Anderson. The 
purchaser and Mrs. John L. Anderson 
will continue the business at the same 
location.

Jackson— The Central City Com­
mercial Co. has been incorporated to 
conduct a furniture and crockery 
store, having an authorized capital 
stock of $ to,ooo , of which $5,000 has 
been subscribed, $ 1,000 being paid in 
in cash.

Pellston— A. C. Tiffany has leased 
a portion of his store to a new firm 
which will conduct a grocery, men’s 
furnishings and dry goods business 
under the style of Tiffany & Co., and 
whose business is to be in no way 
connected with that of A. C. Tiffany.

Burnip’s Corners— Adam- Newell, 
who has been engaged in trade here 
for twenty-four years, sold bis gen­
eral stock to Dell Wright, traveling 
salesman for the Musselman Grocer 
Co. Eight days later Mr. Wright 
sold the stock to Martin Bottje, of 
Grand Rapids, who will continue the 
business at the same location.

Breckenridge— A stock company 
has been organized to open a new 
bank here, with $20,000 capital, to be 
known as The Farmers’ State Bank 
of Breckenridge. Twenty-three men 
have taken stock and are mostly 
farmers. They have purchased a 
building site on a prominent corner 
and will start the construction of a 
brick building at once. The local 
lodge of I. O. O. F. will probably use 
the upper floor. The officers are as 
follows: President, Alex. Chisholm; 
Vice-President, W. H. Zimmerman; 
Directors, Lincoln Giles, B. F. Hodge'

John M. Smith, Zeke Arnold, Robert 
Donnan, A. Chisholm and W. H. Zim­
merman. The First State Bank, 
which has been doing business here 
for several years, at the last direct­
ors’ meeting voted to reduce the rate 
of interest from 12 per cent, to 7 
per cent, on short time paper, and 
to pay 4 per cent, interest on com­
mercial accounts, the same as on sav­
ings deposits. The directors also talk 
of erecting a new building on an op­
posite corner from the proposed new 
bank.

Manufacturing Matters.
St. Louis— Felix OMelia has leased 

the flouring mill of the Henry estate.
Pontiac— The Monroe Body Co. 

has decreased its capital stock from 
$125,000 to $75,000.

Saginaw— The Saginaw Kiss Co., 
confectionery manufacturer, has in­
creased its capital stock from $5,000 
to $15,000.

Alpena— F. W. Gilchrist started his 
sawmill for the season last week. All 
of the Alpena mills are fairly stocked 
and are calculated to cut approxi­
mately 50,000,000 feet during the sea­
son.

Allegan —  George Peabody has 
bought a third interest in the firm of 
Fairfield & Kolvoord, which conducts 
a flour mill. The business will be 
carried on under the style of Fair- 
field, Kolvoord & Co.

Escanaba— The Stegath Lumber 
Co. has leased the building formerly 
occupied by the Linn Manufacturing 
Co., which will be equipped with 
planing mill machinery and will be 
ready for operation in June.

Sailing— Lewis Jensen, of Gaylord, 
who operates a sawmill at this place, 
is building a residence here, so as to 
be near his place of business. He 
has thoroughly overhauled his saw­
mill and has a good stock of logs.

Menominee— The first shipment of 
hoops from the plant of the Michi­
gan Hoop & Stave Co. will be made 
May 1. The company has an encour­
aging list of orders and everything 
indicates that its business will be 
successful.

Sault Ste. Marie— A corporation 
has been formed under the style of 
the La Reje Cigar Co. to conduct a 
manufacturing business, with an au­
thorized capital stock of $1,250, all of 
which has been subscribed and paid 
in in cash.

Cadillac— High water in Clam Lake 
put Murp'hy & Diggins’ mill out of 
business a few days last week, the 
main belt being so close to the water 
that a pan was built underneath the 
belt. Hayn es Bros.’ planing mill and 
the plant of the Cadillac Lumber Co. 
also were so badly flooded that much 
time was lost, and the electric light 
plant had to be shut down for some 
time.

South Branch— Robinson & Co.’s 
new sawmill north of this place has 
a ten year stock in sight. The com­
pany has bought a quantity of maple 
logs cut in the vicinity by Mr. White 
and has also purchased of him 3,000,- 
000 feet of hemlock logs, which 
will be cut out at the mill. A settle­
ment has sprung up about this mill, 
and 100 men have been employed at 
the two logging camps and the mill.
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The Produce Market.
Apples— Hood River fruit is selling 

at $2.75. New York fruit is practical­
ly out of market.

Asparagus— $2.75 per 2 doz. box for 
California.

Bananas— $1.25 for small bunches, 
$1.75 for Jumbos and $2 for Extra 
J umbos.

Beets— 90c per doz.
Butter— Values are holding about 

steady, supply and demand running 
about equal. Every indication points 
to a strong market for some time to 
come as values are relatively lower 
than at this season last year. As 
other dairy products are high there 
seems to be no good reason why 
butter should rule lower. Fancy 
creamery is held at 26c for tubs and 
2fr/c for prints; dairy grades com­
mand 24(0)250 for No. 1 and I5@i6c 
for packing stock.

Cabbage— $3 per crate for Texas.
Carrots— $2.50 per bbl.
Celery— California, 75c per bunch; 

Florida, $2 per crate.
Cocoanuts— $3.50 per bag of 100.
Cucumbers—$1.40 per doz. for hot 

house stock from Illinois.
Eggs— Local dealers are now pay­

ing i8^c f. o. b. shipping point, which 
is / c  per dozen higher than last 
week. Thousands of cases are going 
into storage each day, and the ad­
vance over the figures of a year ago 
means a nice margin for the produce. 
Consumptive demand has shown a no­
ticeable falling off since Easter, but 
its influence has not been felt upon 
the general price situation. A strong 
market is looked' for until hot weath­
er comes.

Grape Fruit— Florida stock has ad­
vanced to $6 per box. California stock 
is taken in preference at $3.75.

Green Peppers— $3 per 6 basket 
crate.

Honey— 14c per lb. for white clov­
er and 12c for dark.

Lemons— $3 for either Messinas or 
Californias. This fruit shows an ad­
vance of 25c a box. It is said that 
the available supply is not as large 
as earlier anticipated and further ad­
vances are looked for.

Lettuce— Leaf, 9c per lb.; Florida 
head, $1.50 per large hamper.

Onions— $1 per bu. for red stock 
or yellow. Texas Bermudas are in 
strong demand at $1.35 for yellow and 
$1.50 for white.

Oranges— Redlands fruit commands 
$3@3 2S per box.

Parsley—35c per doz. bunches.
Pieplant—$1.50 per 40 lb. box of 

hot house stock.
Pineapples —  Cuban stock com­

mands $2.50 per box for 42s, $3 for 
36s, $3.25 for 30s, $3.50 for 24s and 
$3.25 for 18s.

Potatoes— The market is easy on

the basis of $1 per bu. Receipts are 
moderate. It looks as though the 
top has been reached, as present high 
prices are attracting heavy shipments 
to the Central West from the West, 
where they seem to have ample sup­
plies. It will be some time before 
new stock comes forward freely, but 
the Southern crop is developing rap­
idly.

Poultry— Receipts are quite heavy, 
but values have not weakened under 
the effects of the heavier offerings; in 
fact they are somewhat higher than 
last week. Paying prices: Fowls, 
nH@ i2pic for live and i 3JA @ i4TA c  
for dressed; springs, I2^@ i3^c for 
live and I4^@ i5^c for dressed; 
ducks, gfn'ioc for live and n@ i2c for 
dressed; geese, 11c for live and. 14c 
for dressed; turkeys, I3@i4c for live 
and I7@i8c for dressed.

Radishes— 25c per doz. bunches.
Sweet Potatoes— Kiln dried Jer­

seys, $1.75 per hamper.
Veal— Prices are somewhat higher 

than last week, but arrivals are heav­
ier, especially on the medium grades, 
and a lower range is possible in the 
near future. Dealers pay 5@6c for 
poor and thin; 6@7c for fair to good; 
7@9c for good white kidney.

Tomatoes— Florida, $2.50 per 6 bas­
ket crate.

The Michigan branch of t'he West­
ern Travelers’ Accident Association 
will be discontinued May 1, after 
which all the business heretofore 
conducted in this city will be handled 
at the home office in Omaha. Dur­
ing the seven years the branch has 
been in operation, Secretary Owen 
has collected $87,000. Forty thou­
sand dollars has gone to pay losses, 
$17,000 has been expended for ex­
penses and $30,000 has been turned 
over to the Omaha headquarters as 
the profits on the Michigan member­
ship of 1,200. The Nebraska people 
are evidently acting on the assump­
tion that they can hold the Michigan 
members without the assistance of 
the Michigan branch, but they may 
be seriously disappointed; in fact, a 
movement is already on foot to or­
ganize an independent company, 
which will practically absorb t'he 
Eastern members of the Omaha in­
stitution. The Michigan members 
were acquired by the Omaha corpora­
tion through the purchase of the 
Michigan Commercial Travelers’ Ac­
cident Association. Previous to the 
purchase the company was conducted 
for three years by Geo. F. Owen, 
previous to which time it was for two 
years in the hands of J. H. McKel- 
vey, who was a defaulter to the 
amount of $3,000,

The Grocery Market.
Sugar— All grades of refined were 

advanced 10 points the latter part of 
last week. Both jobbers and retail­
ers seem to have large quantities of 
sugar, bought before the recent ad­
vances, and there has been very little 
buying from any source. It is the 
general opinion that if there is any 
change in the near future it will 
be toward a higher level, considering 
the wide range between the domes­
tic and foreign markets and the sta­
tistically strong position of raws.

Tea— The market has assumed a 
quiet tone, but still remains firm, 
Japans in particular, owing to the 
light available supply. Spot prices 
are firm. Colombo reports the March 
crop of Ceylon Black as showing a 
distinct deterioration in quality and 
the selection generally poor. Good 
qualities were firm, but common 
broken Pekoes rather weaker. Sup­
plies of Ceylon greens are barely 
sufficient to fill the demand and the 
tendency is distinctly upwards.

Coffee— Rio and Santos grades are 
weak and unsettled, owing to the 
uncertainty regarding the tariff. Mild 
grades are dull and unchanged in 
prices. Java and Mocha are unchanged 
and in moderate demand.

Canned Goods— The price of to­
matoes is again back to the low 
point. Prices on the 1909 pack as­
paragus given out this week are con­
siderably lower than those of last 
year, owing to a larger pack. Corn 
is weak if anything. A very good 
demand for California canned fruits 
has been noticeable this week, peach­
es and apricots having moved out in 
large quantities. The fact that there 
is such a large supply of these goods 
makes it almost certain that there 
will be no advance in prices, but the 
present basis is expected to be well 
maintained. In gallon apples ti-ere 
are some lots being offered at con­
siderably under the market price. 
This is mostly Michigan pack and 
two years old. The situation is un­
changed from last week. Salmon is 
firm and the consuming demand in­
creasing. Red Alaska is exceptional­
ly strong, but all salmon of quality is 
in limited stock and therefore very 
firm. Sardines, cove oysters and lob­
ster hold about steady.

Dried Fruits— Apricots are in light 
supply and are steady and unchanged. 
Raisins show no improvement and 
rule dull and weak. But little interest 
seems to be taken in Raisin Day, 
which will occur on April 30, and 
through which the California holders 
expect to work off some of their 
surplus stock. Currants are unchang­
ed and in fair demand. Citron, dates 
and figs are dull and unchanged. 
Prunes are about in the same position 
they have been in for several months. 
The market is depressed, an$ the 
average basis quotation for new 
goods on the coast is 2l/2c. Old 
prunes can be bought considerably 
under that. Peaches are firmer on the 
coast, but show no change in the 
East, and are in moderate demand.

Rice— Stocks are rapidly diminish­
ing and jobbers are expecting an ad­
vance of about a cent a pound before 
pew crop. The better grades of

Japan rices are very fine quality this 
year, and the price is fully one cent 
a pound under last year’s figures. 
Fancy heads are very scarce.

Cheese—-There is a firm consump­
tive demand, considering the high 
price of cheese, and present condi­
tions will likely prevail until new 
cheese arrives, which will be in about 
a month. Under-grades of cheese 
are very scarce and are selling at 
proportionately high prices.

Syrup and Molasses— The manufac­
turers of glucose advanced their quo­
tations s points April 19 and another 5 points April 21. The high price of 
corn is given as the reason. Com­
pound syrup in bulk advanced ic per 
gallon and can goods in proportion. 
The demand for syrup has been very 
fair. Sugar syrup is unchanged, 
scarce and in fair demand. Molasses 
is quiet and unchanged.

Starch Both bulk and package 
goods advanced 5 points April 19 and 
another 5 points on April 21.

Fish— Cod, hake and haddock are 
unchanged and dull, as they will be 
for several months. Domestic sar­
dines are dull and unchanged. It is 
now definitely settled .that the Maine 
Mercantile Co. has withdrawn and 
the packers are shifting for them­
selves. This will doubtless affect 
prices sooner or later, but it has not 
done so as yet. Imported sardines 
are unchanged and quiet. Salmon is 
in fair demand from second handjs, 
but first hands are dull; prices un­
changed. Mackerel is still dull and 
weak. There is little or no demand, 
and prices are easy. There seems to 
be no immediate prospect of any im­
provement in mackerel.

The Boys Behind the Counter.
Hillsdale— Frank Kline has re­

signed his position in Toledo and 
hereafter will be associated with his 
father in the conduct of the clothing 
department of the Geo. J. Kline Co.

Kalamazoo— John I. Bushouse has 
taken a position with the Edwards & 
Chamberlain Hardware Co. He will 
have charge of the house furnishing 
department.

Allegan—J. G. Willis, who has for 
several years had charge of the gro­
cery department of the Grange store, 
will leave for Kalamazoo May 15, 
where he has secured a position with 
the Imperial Tea Co. Orlo McGeath 
will succeed him here.

The Corporation of United Cigar 
Stores has been formed in New 
York, with a capitalization of $10,- 
000,000. This corporation takes over 
the holdings of the United Cigar 
Stores Co. The corporation makes 
this move because of the need of 
more capital in its campaign to double 
the number of retail cigar stores now 
operated throughout the country.

Wattell & Baker, who conduct the 
flour and feed business at 303 Jeffer­
son avenue, are making preparations 
to move into their new two-story 
brick block, which is 25x50 feet in 
dimensions, at 291 and 293 Jefferson 
avenue and hope to make this change 
the first part of next week.

This is a fast age, but our an­
cestors managed to get ahead of us.
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Jackies from Admiral Porter’s Block­
ading Squadron.W ritten  for the Tradesm an.

“Well, I suppose I ought to feel 
very proud,” observed Addison Sey­
mour as he relieved himself of his 
overcoat and hung up his hat, and 
then, espying the reflection of his 
entire figure in the great mirror be­
fore him, he added:

“Doggone it, I look more like a 
farmer than a bank President, blessed 
if I don’t.”

Mr. Seymour, a well preserved and 
not unattractive looking man of about 
68 years of age, had just returned 
from a Board meeting where he had 
for the third time been made Presi­
dent of the National State Bank. And 
now, as he seated himself before his 
neatly ordered desk, he rested one el­
bow on the arm of his chair and sat 
motionless, gazing hard at nothing 
in particular.

And, as he looked, his rise in the 
affairs of life passed pleasantly in 
review, causing him to ruminate:

“Of course, born a farmer’s son and, 
except during the four years of the 
Civil War, interested in farmers and 
farming more than in anything else, I 
have remained a farmer. So it is no 
wonder everybody calls me the farm­
er-banker.”

As he was thus living over the 
past there came a rap on the office 
door and in answer to Mr. Seymour’s 
“ Come in” there entered a distin­
guished looking man who, had it not 
been for the perfection of his groom­
ing and his admirably easy and gra­
cious manner, might have seemed the 
same age as the bank President, 
but who, because of these embellish­
ments, might have passed as being on 
the bright side of 6o by two or three 
years.

“Good afternoon, sir,” greeted the 
visitor, at the same time smiling 
pleasantly upon the farmer-banker.

“Good afternoon,” said Mr. Sey­
mour, moving as though to rise.

“Keep your seat, please, Mr. Sey­
mour,” politely interrupted the visit­
or with a protesting gesture as he 
added: “Being in your city for the 
first time in many years I could not 
resist the temptation to call upon you 
and to renew that which to me was 
a very pleasant acquaintance.”

Mr. Seymour, yvho had been care­
fully scrutinizing the stranger and 
showed the shadow of a dim, evasive 
memory, smiled and replied: “There’s 
something about your face that is 
familiar, yet I can not seem to place 
you. Have a chair.”

The stranger expressed his thanks 
and took the proffered seat and as 
he did so ask«d: “Do you have any 
recollection of January 17, 1865, when, 
as a sailor in Admiral Porter’s Block­
ading Squadron, you witnessed the 
blowing up and abandonment of Fort 
Caswell and the works on Smith’s 
Island?”

As the visitor voiced his enquiry 
Mr. Seymour’s face gradually broad­
ened into a smile half of pleasure and 
half of doubt. Then, in a low, hes­
itating tone he asked:

“It isn’t possible— that— that—you 
are— ”

“Yes, I am Tom Barnett,” came 
the reply 'boldly, quite defiantly, “and 
while I know you are a banker and 
rich, I have called solely as a matter 
of pleasure and, as I said, to renew 
a delightful acquaintance.”

“But, Tom,” put in the banker, “are 
you known in this city?”

“ By no one but yourself, and I 
know I am safe in your hands for the 
sake of auld lang syne,” answered 
Barnett.

“Still, Tom, while I am truly glad 
to see you I can not afford to take 
any risk and— ”

“I believe you are glad to see me,” 
said Barnett, “and I assure you that 
so far as I or my chances are con­
cerned you are running no risk what­
ever.”

At this Mr. Seymour stepped to 
the door and locked it and then, call­
ing up the banking office by ’phone, 
told them that he had an important 
and unexpected matter of business on 
hand and did not wish to be disturbed 
by anybody for the rest of the day.

The afternoon was taken up by a 
genuinely interesting and almost boy- 
ishly-reminiscental season of old 
times when Seymour and Barnett 
were companion Jackies in Admiral 
Porter’s Squadron on blockade serv­
ice along the Atlantic Coast in the 
60s; how they took part in both of 
the attacks upon Fort Fisher and how 
when the war ended Seymour return­
ed to his father’s farm, while Barnett 
re-enlisted in the navy and remained 
nearly twelve years, ultimately ris­
ing—'because of his strict observance 
of discipline, his intuitive liking for 
the sea and the service, his exception­
al sense for business methods and his 
skill in mathematics and as an ac­
countant— to the position of paymas­
ter in the United States navy.

At this point the rehearsal became 
painful to Mr. Seymour, who fairly 
cried: “ For God’s sake, Tom, what 
made you do it?”

“I wanted to see the world and see 
it under the most favorable circum­
stances so far as money is concern­
ed,” was the visitor's explanation.

“But look at the penalty you have 
paid,” said Mr. Seymour. “It’s about 
forty years since the war closed—  
nearly thirty since you left the serv­
ice—and of those years you say your­
self you have spent seventeen in pris­
ons.”

“Yes, Addy— don’t you remember 
how all of us boys aboard ship used 
to call you Addy?— your summary is 
correct, but the dozen years of free­
dom I have had have been worth to 
me more than the forty odd years 
you have spent on your farm and in 
your bank and in this county could 
possibly have been to you.”

“For the life of me, Tom, I can not 
comprehend your analysis—what do 
3rou mean?”

And then Barnett began with tell­
ing how, during the two years after 
he deserted from the navy a defaulter 
and a forger, and while he escaped 
capture and punishment, he stopped 
at all of the important cities in 
Oceanica, Japan, China, Australia and 
India; how he visited all of the fa­
mous points of interest in those coun­
tries, hobnobbed with distinguished 
people, was sought after socially and

was always possessed of an abundance 
of money. Then came a twelve years’ 
sentence, which by means of money 
and confederates was shortened to six 
years. And then he went on, telling of 
tours of pleasure with people of 
wealth to all the notable resorts in 
Africa and Europe and later of per­
sonal and intimate acquaintance with 
the nobility of England, France, Ger­
many and Italy, finally adding:

“I am an educated gentleman, 
Addy, in spite of my felonies. I know 
the entire world personally. I speak, 
read and write four of the modern 
languages and can get along fairly 
well with the tongues of Japan, China 
and the Straits Settlement; learned 
nearly everything in the line of purely 
literary education while in the pris­
ons, and had plenty to eat and wear 
and good shelter. It wasn’t time lost, 
because I learned three good trades 
besides. I can earn a living anywhere 
in this world. But I don’t have to. I 
have known famous men and women 
all over the world, while as to poli­
tics, national and international, you 
can’t lose me.”

“Yes, but you have been a thief, a 
forger, a confidence man and all the 
rest. Doesn’t your conscience bother 
you at all?” asked Mr. Seymour, 
amazed at the serene misconception 
of his old shipmate.

“Never. And do you know the rea­
son why?” asked Barnett with a 
smile.

Mr. Se ymour shook his head and 
the crook continued:

“Because I have made it a relig­
ion, almost, to refrain from swindling 
any one who could not entirely afford 
to accept a considerable loss.”

“ But how about moral sense? Have 
you no moral sense at all?”

“Oh, yes— sometimes. For example, 
no prospect of pleasure or profit 
could cause me to attempt to swindle 
Addy Seymour. I know you could 
stand a loss of several thousand dol­
lars all right, but you are my boy­
hood friend, my fo’castle chum of the 
60s. Of course that’s pure sentiment, 
but what is moral sense but senti­
ment?”

Mr. Seymour simply stared at his 
companion and said nothing.

“ Now take the present situation: 
Here we are, two old cronies,” said 
Barnett, “ You are quite familiar with 
my record. For all you know there 
may be a dozen rewards out now for 
my capture— why don’t you call the 
police and claim the rewards?”

“ I’ll tell you why, old mlan,” con­
tinued Barnett, not waiting for a re­
ply: “Your sentiment or moral sense, 
if you please, tells you that such an 
act would be beneath you— you just 
couldn’t do it, that’s all.”

“Really, Tom, it is what I should 
do. Isn’t it now?” demanded Mr. 
Seymour with a pitying smile as he 
tendered a cigar to his old-time friend 

“In the eyes of the law, yes, it is 
just exactly what you should do,” re­
sponded Barnett; “but you won’t do 
it, because you realize that I have 
come to you voluntarily, have made 
no effort to conceal my identity, have 
rehearsed to you abundant evidence 
to warrant my arrest. And why?” 

“Really, I don’t know,” was Mr. 
Seymour’s reply, “I don’t know.”

“Oh, yes, you do,” paid the globe­

trotting rascal. “It is because I have 
trusted you. It is because I have 
shown you conclusively that with all 
my dishonesty I am sentimental about 
you. It is—and this is an absolute 
fact—¡because I know of no other liv­
ing man whom I would trust as I am 
now trusting you. That’s the reason.”

“Have you no kinsmen— no sons, 
no family?” asked Mr. Seymour.

“Not a living soul who cares for 
me, not a living person who will suf­
fer, whatever may happen to me. I 
am absolutely a cosmopolitan with­
out a real true friend— unless, per­
haps, it is Addison Seymour,” was 
the reply.

“And you have enjoyed your life?” 
questioned Mr. Seymour.

“Surely I have! Come now, Addy, 
just for fun, match my story with 
your own,” he replied. “What have 
you seen, whom have you met, where 
have you been, what have you ad- 
complished with your forty years 
spent right here in this little bit of 
a world?” laughingly urged Barnett.

“Well, I’ll tell you,” said Mr. Sey­
mour as he wheeled, about to place 
his feet comfortably on the nearby 
couch: “I have seen every foot of 
territory in this county and the next 
adjoining counties. I know personal­
ly nearly every member of nearly 
every family in our county and -weil, 
let’s begin with the war: When I was 
discharged I was honorable discharg­
ed. When I got back home I had a 
trifle over $400 of my wages saved up. 
With this I made a payment on the 
farm adjoining my father's place. He 
was getting old and so I worked both 
farms. I prospered' and married. We 
have raised a family— four as fine 
children as you will find in Michigan. 
One of our sons is a graduated civil 
engineer and is making more money 
annually than I ever made in any two 
years. The other son was graduated 
from the Michigan Agricultural Col­
lege and is now running the two 
farms I used to operate and better 
than I ever thought of doing. Our 
elder daughter is happily married to 
a splendid fellow who is the cashier 
of our bank and they have two beau­
tiful children— boys. The younger 
daughter, 'who has just been gradu­
ated from the U. of M., is a school 
teacher at present, but I am reliably 
informed that she intends to marry 
next June, and the gentleman of her 
choice is one of the best young farm­
ers in Michigan.”

‘Good! That’s mighty fine,” put in 
Barnett, who had been uneasily wait­
ing an opportunity to say a word or 
two.

“Good? Of course, it’s good,” re­
sponded Mr. Seymour proudly. “And 
better than all of this or rather the 
chief factor in all of this happiness 
has been my wife; a very superior 
woman. I wish you might meet 
her.”

“So do I,” Barnett agreed and then 
after a pause he added: “Perhaps we 
may. Eh ?”

Mr. Seymour never flinched, reply­
ing:

_ Not for the world. I could not de­
ceive her. I would have to tell her 
who you are and what you are and— ”

“Sure thing, old man,” urged Bar­
nett. “I guess I can trust her if I can 
trust you.”
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“We’ll see about it,” hedged Mr. 
Seymour. “ But let me finish my 
story:

“I have helped to build up this 
county— this, the land of my birth and 
my life. I know the history of every 
farm, every church, every school 
house, every industry, every mercan­
tile establishment in the county. I 
have contributed my mite toward the 
development of everything in the 
county calculated to make for the 
good of the people.”

“But you haven’t been anywhere,” 
said Barnett. “You know nothing of 
London, Paris, Berlin, St. Petersburg, 
Constantinople, Melbourne and so on 
around the world.”

“Oh, yes, I do,” replied Mr. Sey­
mour. “I take the papers and the 
magazines and I have all kinds of 
time to read.”

“ But you know nothing of the 
world, nothing as to rubbing up 
against all kinds of people, nothing 
of the pleasures— ”

“ Don’t deceive yourself, Tom,” said 
Mr. Seymour in a tone of pity, “by 
trying to deceive me. I know that 
away down in the depths of that reck­
less, tired and discouraged heart of 
yours you would give up all your 
hopes as to the hereafter if you could 
look back upon such a life as mine has 
been as your own record.”

“ I have no hopes,” replied Barnett, 
and there was an honesty in his voice 
that had not before been sounded.

“I know it. Tom, and' T pity you 
with my whole soul. I wish it were 
in my power to help you,” said the 
farmer-banker sincerely.

“You can’t do it. old man.” replied 
the despondent man. “so let’s talk 
about .something else.”

Thus it happened that after an hour 
or more of further reminiscences, the 
two old comrades separated, the one 
saying that he was going out to meet 
Fate and ready to accept what might 
come, the other promising to main­
tain silence as to the visit and urging 
the man to try and begin a new life 
and to call upon him for any assist­
ance in his power to bestow.

Thus' it happened, also, that the 
morning paper next day published the 
details of the suicide of an unknown 
man at the leading hotel in the city; 
of a man who had registered the name 
of “Thomas Bakewell, New York,” 
and who before taking his own life 
had written a note saying:

“Thomas Bakewell is not my name, 
New York is not my home. I have 
no kinsmen. No matter who I am. 
Don’t try to find out. It isn’t worth 
the while.”

And the newspaper added:
“The unfortunate man had paid his 

hotel bill in advance and had left $50 
in cash with a note saying:

“ ‘Use this money to pay $30 for my 
funeral expenses and the remainder to 
reimburse the landlord for the trouble 
I am causing him.’ Otherwise,” the 
report continued, “ there was not a 
scrap of paper or other thing by which 
the remains may be identified.”

The police were puzzled. No one 
could be found who could tell of hav­
ing seen the unknown man on the 
streets. The hotel attaches merely re­
membered his coming into the hotel 
shortly before noon on the day pre­
ceding his death; of his having din­
ner and supper and paying his bill,

asking that he might be called for the 
midinight train. The railway author­
ities were unable to give any clue and 
there was no baggage, baggage check 
nor jewelry to be of service— even the 
pencil with which the note was writ­
ten could not be found.

An inquest was held. The dead 
man’s portrait was made and photo­
graphs were sent all over the coun­
try and for two weeks the remains 
were held awaiting identification. But 
none came. The mystery was com­
plete; all of the dozens of theories 
built up proved to be but groundless 
sensations. Detectives from all parts 
of the land viewed the body and hun­
dreds of people satisfied their curiosi­
ty in the same way.

Meanwhile Addison Seymour main­
tained absolute silence as to what he 
knew of the deceased. Of course, he 
discussed the matter from the public 
viewpoint, but the only argument or 
theory he offered was that, under the 
circumstances and as a matter of jus­
tice to the dead man, the thing to do 
was to accept the meager data he had 
supplied; the man had no kinsmen 
and so no one would suffer.

“ He was a bit of flotsam cast up 
from the sea of life. Let his secret 
remain a secret. It would be wrong 
to let the derelict bother humanity 
farther when it had itself, for t'he sake 
of humanity, striven so successfully to 
put itself out of the way forever,” 
was the philosophical summing up 
which Mr. Seymour voiced.

And so there was a burial, finally, 
with Addison Seymour, the proprietor 
of the hotel, the chief of police and 
the coroner as pallbearers and with a 
motley morbidly-meddling peeping 
crowd as witnesses. And to save the 
unknown stranger from the potter’s 
field the interment was made in the 
Seymour lot.

And the crowd, as they straggled 
along their way homeward after the 
clergyman had pronounced a benedic­
tion, were heard to observe repeat­
edly:

“My, but that old farmer-banker 
has got a big tender heart!”

Meanwhile “Ma" Seymour, as she 
was affectionately designated by all 
who knew her well, was at home 
alone and red eyed and, with the dead 
mystery in her thoughts, was reading 
the 23d Psalm.

A week after the funeral the fol­
lowing entry was made in the navy 
department at Washington:

“Thomas ---------- , ex-Paymasfer.
Deserter, defaulter, forger and all- 
around swindler. Committed suicide
at --- :---------, Michigan, February — ,
190— .” Charles S. Hathaway.

Englishman Finds New Dynamos.
Fruits, nuts, and vegetables as elec­

tric dynamos is the burden of an 
English electrician’s discoveries. The 
degree of electric potentiality is 
slight, and it varies with the nature 
of the fruit or vegetable, or nut, but, 
nevertheless, the galvanometer can 
always detect the presence of the 
electricity. Negative electricity is 
supplied by the earth to the soil, 
and the extent of such conductivity 
varies with the degree of moisture in 
the soil. Dry earth is a noncon­
ductor, a fact strongly evident from 
the fact that unless the roots of the

plant secure certain percentages of 
moisture the plant dies.

The moisture in the soil provides 
the sap, which spreading upward 
flows to the uttermost extremities of 
the plant through the various arteries 
existing for such circulation. The 
electrolyte is represented by the sap 
and is in constant circulation so 
long as the soil conducts, and the 
cells of the plant become converted 
into small low powdered accumulat­
ors, there being at least one cell so 
charged by the earth and air in all 
representatives of the plant kingdom 
So perfect is the insulation provided 
by nature that the charge is retained 
until it is broken down by man.

Show Him How.
When you find a clerk in your store 

who has pretty badly mixed things 
up for you in making a sale or han­
dling a complaint, don’t get mad and 
bluster around. Keep cool. Get the 
clerk into your private office or take 
him out for a walk and talk it over 
with him. Tell him how it ought to 
have been handled and then give him 
a chance to do it again. If he con­
tinues to show lack of judgment, he 
is hopeless, and you may as well let 
someone else train him. But in the 
majority of cases you will be able to 
make a grandstand finish out of a 
bum start. Of course, there are a lot 
of clerks who will not be shown, but 
still there are those who would ap­
preciate and profit by a kindly word 
of advice. Clerks brought up in this 
manner will become your most trust­
ed and best men, and this is the 
route for those who wish to build 
their organizations from the inside, 
out. A clerk is not supposed to know 
everything about selling or store 
management, and simply because he 
claims to be a clerk, he can not be 
held responsible for all the details of 
a clerkship. If he were as capable as 
you, he would likely become a mana­
ger or proprietor. Have a little pa­
tience and show him how.

Firm Merged Into Co-operation.
The H. J. Cheney Co. has been in­

corporated to deal in potatoes and 
beans, with an authorized capital 
stock of $20,000, of which $12,000 has 
been subscribed and paid in in cash. 
The officers of the company are as 
follows:

President—U. J. Cheney.
Vice-President—J. R. Lynn.

Secretary and Treasurer— Glenn
Loveland.

The directors of the company are 
R. B. Loveland, Fred W. Hinyan and 
Albert G. Kohnhorst.
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was a natural and legitimate result 
of shortage in supply of the grain.

So great was the outcry against 
Patten that the strain was gruelling. 
If his statements were true he could 
have withstood any amount of as­
sault, being a square man and with­
out a tinge of yellow.

He couldn’t do this. The onslaught
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continued. Patten went down. The 
bottom went out of his courage and 
he sneaked away whipped, discredit­
ed, and instead of a five million win­
ning pocketed a paltry half million, 
or a hundred thousand a week for five 
weeks.

Along about the first of June the 
entire cataclysm will be forgotten and 
Patten will be again in the pit en­
joying the cheap notoriety he has ob­
tained.Entered a t the Grand R apids Postofflce as Second C la ss M atter.E . A . S T O W E . E d itor.
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THE PHYSICAL ONLY? 
There can be little fault finding 

with the care now taken of the rising

HIS SAND RAN OUT.
When a man engages in a prize 

fight he must have those qualities 
which will force him to stay in the 
game until he is killed or knocked 
out— unable to respond to the call of 
“Time.”

Indeed, whether it be a prize fight 
or merely a catch-as-catch-can scrap 
in a bar room, the good man— that is, 
the man who is good in a fight— in­
stinctively hangs on to a finish one 
way or the other.

And so during the few weeks that 
Patten, the Wheat King, was on his 
throne making faces at Secretary 
Wilson and at all the “bears” in the 
pit there were thousands of adher­
ents all over the country who were 
betting that Patten had sand. Up at 
Holt’s Mills Bud. Lowell said his 200 
bushels of wheat were safe in his 
granary until a dollar and a half a 
bushel was the going figure. Over 
in North Naples Rufe Roach remark­
ed that he had “no kick cornin’ ” 
’cause he unloaded 500 bushels at a 
dollar ten and felt that he “done 
mighty well.”

generation. If the child goes to 
school hungry he is fed; if his eye­
sight is in any way impaired the oc- 
culist rights what is wrong; the de­
fective ear is looked after by the 
aurist, and whatever is wrong with 
other senses is taken in hand by the 
specialists and the child, thus pre­
pared for the future, is sent out into 
the world prepared to cope with it.

Attention has been recently cen­
tered upon the mouth-breathing of 
school children. At one time, looked 
upon as a bad habit to be cured by 
the will power, be it much or little, 
it is now discovered that the trouble, 
while not wholly within the power of 
the will, is traced to a source that 
makes the exercise of the will a mat­
ter of considerable difficulty. The 
air passages have been found to be 
obstructed by abnormal growths—  
enlarged tonsils, adenoids, etc.— that 
by their enlargement compel mouth­
breathing. if there is to be any 
breathing at all. The removal of 
these is the province of the physi­
cian and, the removal accomplished, 
the result is as satisfactory as it is

Then there was the Beddington 
Mercantile Co., which had something 
like 5,000 bushels stowed in the ele­
vator and which, if it had not be­
come frightened, could have sold for 
a dollar sixteen instead of a dollar 
twelve, while in the next town Sedg­
wick & Hill hung on to their invest­
ment and drew a dollar twenty for 
over 8,000 bushels.

Meanwhile down in the city the 
bucket shops were holding their 

kitties’ wide open for themselves 
and for the fun of watching their 
dupes as they threw fits each time a 
chalk mark was put upon the black­
boards.

Those men who have liberal bank 
accounts and who know the game 
of the pit looked' on serenely. No 
one could tell whether they were 
making or losing money and all of 
them vowed sincerely that they were 
not doing any trading in wheat.

And the play continued with Pat­
ten in the spot-light.

The parlor reformers, the pulpit­
eers, the press and the masses were 
howling at him. He stood to win 
five million dollars and proclaimed 
bravely that the high price for wheat

surprising.
While, however, the physical needs 

of the young people are carefully 
looked after, the worst of other in­
fluences is allowed to have full sway. 
The billboard is. indeed, yielding to 
the restraint of public opinion and 
the moving picture has found to its 
great disgust that there are limits 
beyond which it must not go. but the 
modern play in subject-matter and 
presentation is doing its best to coun­
teract the teaching which comes from 
home and church and school house. 
What avails it if these three train 
a child in the way he should go in 
all that pertains to the good and the 
true, if the putrid-spreading stream 
flowing from the playhouse counter­
acts the influence of parent and min­
ister and teacher?

The “show” in itself considered is 
not necessarily bad. It had its source 
in the church and the first players 
were priests or men under their im­
mediate direction. The Bible furnish­
ed the theme— the Creation, the Fall, 
the Deluge, the Crucifixion— which 
was dramatized, it must be confess­
ed, with little regard to the nature 
of the subject, The purpose, how­

ever, was to teach the beholder the 
moral of all time, that “Truth crushed 
to earth shall rise again,” that sin 
prepares its own punishment and that 
virtue is sure to receive its well earn­
ed reward; although there were in­
stances where the Devil, who natural­
ly took the villain’s part, came off 
victorious. The purpose of the pl^y 
was the reason for its existence, the 
teaching of the moralities with the 
idea of bettering the human life be­
holding it—an idea that has drifted 
far from the purpose of to-day where 
every effort seems to be employed in 
portraying the immoral to the very 
verge of the indecent and flagrantly 
suggesting the rest.

When the question comes, “What 
are you going to do about it?” a vari­
ety of ways has been suggested al­
ready. If it be true that the play­
houses of the country are under the 
control of a center-head in New York 
City or anywhere else, so that no 
play is represented which it does not 
permit, it remains for the people of 
this country to say whether that or 
any other syndicate is to be allowed 
to contaminate the young life of the 
nation. It was the final Egyptian 
plague that set Israel free; but here 
is another worse than that, for then 
only the first-born were taken, while 
now the whole are plague-struck, 
boys and girls alike, with this great 
difference: that killed the body while 
this destroys both body and soul.

An Eastern city has taken the mat­
ter in hand by appointing a commit­
tee of “hard business men” to see to 
it that the playhouses of the city keep 
from their stages the leprosy that is 
weakening and ruining the moral life 
of the town. It is cheering to learn 
that they are meeting with commend­
able success. The booking agents 
are finding out that gross immorality 
is not to be brought upon the boards 
of that city; that “ Mrs. What’s-her- 
name’s Profession” is not one for that 
city s boys and girls to be interested 
in; that the emotions to be there ex­
cited are not those that lead to death; 
that cleaning up and keeping clean is 
the watchword of the hour, and that 
the playhouse management that dis­
regards this expression of public 
opinion will lose its license.

The conclusion of the whole mat­
ter is simply this: the same care that 
looks sharply after the children’s phy­
sical welfare is determined that the 
moral and the spiritual shall receive 
the same consideration and that they 
who undertake to thwart these good 
intentions are not wise.

GEOGRAPHY.
“My best holt when I was a boy 

at school was geography; and I lay 
the fact that I am in. the postal de­
partment service to my liking for 
geography.”

The foregoing remark came about 
the other day in a Grand Rapids gro­
cery store, when the proprietor ask- 
eo one of his customers— a messenger 
*n the railway mail service, who was 
off duty: “What is the most direct 
route from Grand Rapids to Memphis, 
Tennessee?”

The mail agent explained that geo­
graphically such route would take the 
traveler direct to Indianapolis, thence

to Evansville and so through Ken­
tucky and Tennessee to Memphis; but 
that because of better connections 
quicker time could be made by going 
to Chicago, thence to Cairo and 
thence to Memphis.

The grocer insisted that he must 
go to St. Louis from Chicago and 
the mail agent said, “Yes, but you 
would go out of your way if you did. 
You might, perhaps, make about as 
good time that way, but you would 
travel from fifty to seventy-five miles 
farther by the St. Louis way.”

This incident illustrates the fact 
that good roadbeds, express trains 
and wondrous train schedules have in 
a way upset geography. Again, geog­
raphy gets another kind of jolt when 
freight rates and classifications are 
considered and when one awakens to 
a realization of the fact— as he may 
once in. awhile— that a consignment 
of freight can travel from New York 
to Ludington while another consign­
ment of freight is making the dis­
tance between Grand Rapids and 
Ludington.

Truly geography is a fascinating 
study and is continually providing 
new features of interest. It never 
stands still. And yet it is a study 
which, compared with the other or­
dinary grammar school studies, re­
ceives very scant attention.

CUT THEM SHORT.
It is a pretty good plan when a so­

ciable customer enters one’s store 
early in the morning and observes: 
‘Well, I see the Village Board does 
not intend there shall be any let-up 
on taxes, ’ for the storekeeper or the 
clerk, whichever one is addressed, to 
be suddenly reminded that he has for­
gotten to write out a slip and put it 
on the hook or that he has mislaid 
something somewhere and must look 
it up.

As a rule the tedious, tiresome gos­
sips are well known as such and may 
be successfully handled by the aver­
age merchant or clerk; but every 
merchant now and then is called up­
on by a chap who, buying a five cent 
package of this, that or the other 
thing, immediately assumes that he 
is thus entitled to half an hour or 
an hour of your time in which to tell 
you all he knows.

Exhibitors of this kind usually hit 
upon some general topic: Politics, re­
ligion. crop records, weather eccen­
tricities. or the like, and if you give 
them the opportunity will do all the 
talking; but you must stay by such 
a one to the finish if you permit him 
to make a beginning, otherwise you 
will offend him. Therefore size him 
up at the outset and do not let him 
begin.

Years ago, when time was not so 
valuable as at present, when there 
were fewer daily papers and no rural 
free deliveries or telephones, the 
chronics who had nothing to do ex­
cept to visit were not so cumbersome 
to business as at present.

But to-day, just as always hereto­
fore, politeness and courtesy do not 
require that a busy man should neg­
lect his duties in order to placate the 
man with nothing on his mind. And 
that is usually the mental state of the 
chronic gossips.
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A MUCH NEEDED CHANGE.
We learn from authentic sources 

that the traveling public are to re­
ceive respectful consideration from 
the trainmen of the railroads. These 
trainmen have been told already that 
the amount of courtesy displayed by 
them in the discharge of their daily 
duty is going to have a very impor­
tant bearing on the popularity of the 
road. Last, but by no means least, 
the conductors, guards and platform 
men especially have been cautioned 
against telling passengers to “step 
lively” and to pronounce clearly— and 
so distinctly— the names of stations. 
One old man whose hair shows the 
frost-work of many winters exclaim­
ed, as he heard the tidings, “Now, let- 
test Thou Thy servant depart in 
peace,” and countless others, less de­
vout and familiar with the sacred 
song, are rejoicing over the announce­
ment and are hoping that it is not too 
good to be true.

As a general thing the masculine 
members of the railroad patrons care 
little for the rudeness of the train­
men. They can take good care of 
themselves and when the impudence 
goes too far it is promptly and force­
fully resented. It is when women 
and the feeble and old of both sexes 
are hustled into or out of a train that 
public resentment shows itself, and it 
is here, especially, that the official’s 
order will be appreciated. It has been 
and it is now no uncommon thing for 
the feeble grandmother with her ever 
present basket, a little too heavy for 
her strength, to feel the trainman’s 
strong grip upon her arm with the 
“step lively” that excites the right­
eous wrath of everybody within hear­
ing; and they who have been so un­
fortunate— or so fortunate!— as to 
have seen the loading and the unload­
ing of a cattle train need not be told 
how similar the actions are of the 
men who handle the two kinds of 
freight. The man and the road intro­
ducing this change deserve and will 
receive the thanks and the gratitude 
of a long-suffering public.

It may be well enough to state at 
this juncture the belief that this 
change should be extended to the 
management of the stations of the 
various railroad lines. More than one 
misused traveler has lost his train 
and so his connection with other lines 
through the carelessness, the indiffer­
ence and the stupidity of the official 
at the window of the ticket office. 
Only a few days ago a man who has 
done a good deal of travel in his time 
in looking for some papers in his 
pocketbook threw out upon the desk 
a couple of sleeper tickets that he 
was keeping as “a memento of my 
last scrap with a railroad, which in­
sisted on keeping in the office the 
dunce-headed relative/of a high-up of­
ficial. For twenty minutes he kept 
me waiting for him to hunt up leis­
urely the price of the ticket-buyer 
next above me, and when he came to 
my ticket my train went off without 
me. I lost my train and a piece of 
baggage, which it took three days to 
find, and, worst of all, my temper.” 
It gave the irate man little comfort 
to be told that “there are others;” but 
this instance, with the long line be­
hind it, only strengthens the asser­

tion that the railroad which looks care­
fully and courteously after its patrons 
will be the road that will be sure to 
win those patrons’ everlasting grati­
tude and good will as long as there 
are a piston to drive and steam to 
drive it.

Of course, there are two sides; but 
the other needs no presentation here. 
The woman who always takes and 
keeps, if she can, two seats when she 
pays for one; the other woman who 
loses her money and her ticket and 
tries to ride for nothing; the man and 
his fellows who think it something to 
be proud of to cheat a railroad; the 
vulgarian—there ought to be such a 
word, if there is not— whose presence 
with his diamond or without it is an 
offense, and the leading citizen who 
believes he helps along the road by 
accepting and riding on its passes— 
these are well known characters who, 
like the poor, are always with us. It 
is granted that these are they who 
are subjects for fasting and prayer—  
nothing else can reach them—but it 
may be that the politeness of the 
trainman, backed vigorously up by 
a well timed expression of public 
opinion, may be found to be the 
means, after all, of reducing to a min­
imum these nuisances of the road.

The public commends the action of 
the President of the Hoboken Tun­
nels and fervently hopes that his 
recommendations may be faithfully 
followed by the trainmen of other 
roads not at all difficult to name.

THE WOMAN AND THE FARM.
The farmhouse and its inmates are 

receiving a quite unusual share of at­
tention. Like the management of a 
newspaper everybody but the man­
ager knows how to do it and is 
anxious to tell him how. The farm­
house inmate at present occasioning 
the greatest public concern is the 
farmer’s wife. It is a matter of the 
keenest regret, but she has never 
been taught how to work. That im­
portant feature of education is now 
going to be looked after. The coun­
try school is to be so overhauled that 
the farm children are going to be so 
educated along farm lines, especially 
the girls, that they will love the old 
homestead and all that pertains there­
to and never dream of allurements 
beyond its endearing boundaries.

It seems that up to this time sys­
tem has been wholly left out in the 
training of girls, and in the farm­
house, where so much of everything 
is to be done, without system all is 
of the direst confusion. Then, too, 
the requirements of modern life call 
for branches of learning which have 
until now been utterly neglected. To 
the three R’s, therefore, drawing, 
music, modern languages and history 
are added, to be acquired “between 
work spells and play spells, when the 
brain is fresh and vigorous from phys­
ical exercise and quick to master the 
lesson.” While studying botany, 
zoology and floriculture she watches 
the way nature works and her gar­
den, which she digs and plants and 
takes care of and harvests with her 
own hands, gives her the practice 
which her future farm life will call 
for. She learns the mysteries of the 
hencoop, she milks the cows and

takes care of the milk and butter. 
She learns to be a good house­
keeper, which means cooking— here 
is where her chemistry comes in—  
and bed-making and cleaning gener­
ally. Must she make her own gowns 
and bonnets? Certainly, and she must 
make them so that they are fit to 
wear to church and disarm the crit­
icism of womanhood’s envious eyes. 
Last, but by no means least, she 
must be taught the cost of things so 
that she “can tell you within five 
cents of the store value of the beef, 
vegetables, flour, spices and sugar,” 
the price of the dinner that she has 
so daintily served.

Is that all. Almost. Nothing, for 
instance, is said about what should 
be done with the boys and girls when 
they enter the farm circle, but the 
childhood that has been properly 
brought up learns by observation 
“the way nature does things in the 
growth of the shoot, the budding of 
the fruit and the flower, the life of 
the animals, birds and poultry,” and 
governs all such affairs accordingly. 
Children and chicks are all bipeds 
and thus the mistress of the hen­
house from her careful study of the 
feathered creation has learned from 
her practical experience with the one 
how to “train up the child so that 
when he is old he will not depart 
from it.”

Lest what has been said so far be 
considered pure theory, here is the 
story of one woman’s life on the 
farm for one day:

“Arose at 4 o’clock. Dressed, 
made kitchen fire, swept, and cooked 
breakfast; then strained the milk and 
filled John’s dinner pail. Then it was 
half-past five. Turned out cattle, 
took horse to the spring, fed calves 
and hogs. An hour later made beds 
and began to straighten up kitchen, 
taking bites of breakfast as I worked. 
From 7 to 8 o’clock I churned but­
ter, dressed my two children and 
gave them their breakfast. Then it 
was time for me to hoe in my garden, 
and worked until 11:30, when I stop­
ped to eat dinner— ate it cold. After 
eating, fed the chickens, cleaned the 
dooryard, then sat down to read un­
til 1 o’clock.

“In the afternoon I sowed a flower 
bed and again hoed in the garden un­
til 6 o’clock came and it was time 
to get supper. When this was pre­
pared I took out choice bits for 
John’s next day lunch, and after that 
dug potatoes until it was time to go 
to the pasture for the horses and 
cattle and drive them up to the barns. 
Here I milked the cows, fed the 
horses, then penned the chickens. By 
that time it was 7 o’clock, the hour 
for supper. This over I put the 
children to bed; John retired for the 
night. Then I washed the dishes and 
made everything ready for breakfast, 
going to bed at 9 o’clock.”

It is submitted that the course of 
study lacks one important branch, 
and the committee of that curriculum 
is hereby earnestly urged to insert it 
at once: How to compel a selfish, 
thoughtless husband to do, without 
nagging, the man’s work about the 
house which belongs to him.

In conclusion it may safely be said

that, human nature remaining the 
same, such a course of study will not 
only increase the number of farm 
girls going now to the city, but will 
keep away from the country school 
the children already there.

UNIFORMITY IN MONEY,
There has been much cause for 

complaint for years in the character 
of the United States notes, and certifi­
cates. No country in the world uses 
paper money to such an extent as 
the United States, and the piece-meal 
way in which our currency laws have 
been enacted has resulted in so many 
sorts of notes and certificates that 
people are frequently somewhat puz­
zled to tell the denomination of a 
particular note without careful in­
spection.

This multiplicity of notes has been 
a source of inconvenience to the 
banks and to the Treasury as well as 
to the people at large, and some re­
form in this respect has long been 
desired. The Assistant Secretary of 
the Treasury has recently approved a 
plan which if carried into effect will 
give a much more uniform system 
of paper money than we have yet had. 
The plan contemplates a systematisa­
tion of designs for United States 
notes and coin certificates so as to 
secure uniformity in portraiture and 
general design for notes of the same 
denomination of each class. Thus all 
notes that represent one dollar will 
have the same portrait, all five-dollar 
notes identically the same portrait, 
and so on.

At the present time there are nine­
teen different designs for United 
States notes and certificates, whereas 
under the new plan there will only be 
nine. Thus there are now two de­
signs for five-dollar notes, three for 
ten-dollar notes, each carrying a dif­
ferent portrait. Under the new scheme 
all notes of the same denomination, 
no matter what their class, will bear 
the same portrait. It is also propos­
ed to use only well-known portraits 
which everybody can recognize at a 
glance, thus simplifying the handling 
of paper money.

Under the new Treasury plan the 
one-dollar silver certificate will carry 
the portrait of Washington and the 
two-dollar certificate the portrait of 
Jefferson. The five-dollar note wheth­
er silver certificate or greenback will 
have the portrait of Lincoln and the 
ten-dollar note, whether gold or sil­
ver certificate or United States note, 
will carry a picture of Cleveland. The 
twenty-dollar note will have the por­
trait of Jackson, the fifty-dollar note 
that of Grant, the hundred-dollar note 
that of Franklin, the five-hundred- 
dollar note that of Salmon P. Chase 
and the thousand-dollar note that of 
Alexander Hamilton.

While the system will be confined 
to Government notes and certificates, 
there is certainly no good reason 
why it should not also extend to na­
tional bank notes, which could be 
easily distinguished from Govern­
ment issues by color.

¡He who is too busy to enter into 
the little joys of others gives the 
world no great joys.
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MUNICIPAL AFFAIRS.

Fourth Monthly Report of Board of 
Trade Committee.

Grand Rapids, April 24— As it has 
become evident from the number of 
questions asked recently that many 
persons do not understand the or­
ganization of the Municipal Affairs 
Committee or realize the number of 
men who are carrying on its work, 
it may be well to state that it now 
contains 140 members divided among 
eight sub-committees which cover 
every field of civic activity. These 
sub-committees are further divided 
into special committees of three to 
five men each, which have assigned 
to them special subjects for investi­
gation and study. Each of the sub­
committees meets once a month on 
call of its chairman. At these meet­
ings its special committees report the 
result of their work and the whole 
committee takes such action as may 
be appropriate. If it is anything in­
volving the expenditure of money or 
a matter of policy, it is then re­
ferred to the subchairman. A report 
of the work is then prepared for sub­
mission to the directors of the Board 
of Trade for their approval.

One of the most important con­
structive measures taken up by a 
sub-committee during the past month 
is the endeavor to secure the old 
Kent county fair grounds as a Juve­
nile Detention farm. Such farms as 
adjuncts to the Juvenile Court are 
now in operation near several cities 
and have proved notable successes. 
Chief among them may be mentioned 
that outside of Cleveland, and those 
at Glenwood, near Chicago, and at 
Yonkers, near New York. As the 
boys on such a farm can raise a con­
siderable part of the provisions 
needed for their maintenance, they 
cost the taxpayer less than an es­
tablishment in the city. At the same 
time the farm work is wholesome 
and invigorating and so as an im­
portant factor in setting the boys on 
the right path. This does not inter­
fere with, but merely supplements 
the school work, which of course is 
an integral part of the plan of such 
an institution.

In the old fair grounds Kent coun­
ty has an opportunity to secure such 
a farm at no expense. The grounds 
have been lying idle for a number of 
years, and though the title is legally 
vested in the Agricultural Society, 
they are really the county’s property, 
as is recognized by the fact that no 
taxes are assessed on them. At Mr. 
Garfield’s request, Mr. Sebring, the 
Secretary of the Society, has promised 
to call a meeting at which the matter 
will be decided.

During the past month the Safer 
City Committee, J. D. M. Shirts, 
chairman, held its second mejeting 
to study the fire insurance situation. 
At this meeting Mr. Patterson, form­
erly of the Michigan Inspection 
Bureau, and Mr. Townsend, of the 
National Underwriters Association, 
made reports. It is probable that 
these reports will be printed in full 
for distribution among the members 
of the Board of Trade.

The Better Governed City Commit­

tee, John S. McDonald, chairman, 
has called two conferences of city 
officials, and members of the legis­
lature and constitutional convention 
during the past month to consider 
the Home Rule bills which had been 
introduced at Lansing. After a long 
discussion the first conference ap­
pointed a committee of five to study 
the bills and report. This commit­
tee held several meetings. At first 
the task seemed almost hopeless, but, 
thanks to the thorough work of Mr. 
Benjamin P. Merrick, a clear and 
concise report was finally framed and 
presented to the conference at its 
second meeting. With one or two 
slight amendments it was unanimous­
ly adopted and copies were sent to 
Corporation Counsel Hally of De­
troit and to the mayors and Boards 
of Trade of nine other Michigan 
cities. The chief recommendations 
in this report Mr. Hally incorporated

ment members of the House Com­
mittee were called in and, as we have 
since learned from several sources, 
its clear, logical reasoning, the result 
of the Committee’s thorough work, 
made a strong impression on the leg­
islators, who at first had been in­
clined to scoff at it as a delegation 
of the usual kind which comes to 
talk about things of which it knows 
little.

The Cleaner City Committee, J. G. 
Albright, chairman, met a few days 
ago and appointed three special com­
mittees who are to take up its work 
in detail. One of the matters brought 
up at this meeting may profitably be 
mentioned here; that is, the practice 
indulged in by merchants along our 
business streets of having their side­
walks swept during the day when the 
streets are thronged, without first 
sprinkling the sidewalks. The dust 
raised in this way is not only a

in his bill. At the close of the con­
ference Senator Mapes announced 
that the Senate Committee on Cities 
and Villages had set the next Wed­
nesday as the date for its final hear­
ing on the Home Rule bills. A dele­
gation of seven members of the Bet­
ter Governed City Committee there­
fore went down to Lansing on that 
day. On the way they secured copies 
of the Hally bill, which met their 
approval except in three important 
and a few minor respects. The three 
important exceptions were, that the 
Hally bill made no provision by 
which a city at the time of first re­
vising its charter may itself decide 
how future amendments or revisions 
are to be effected; that it made the 
first charter revision commission too 
large—it would be 36 for Grand 
Rapids— and compelled election of 
members by wards; and that it fixed 
no ultimate limit to the amount of 
a city’s debt.

The delegation spent the whole 
morning with the Senate Committee. 
Soon after it bad begun its argu-

nuisance to passers-by, but it is 
decidedly unwholesome, and when 
combined with the practice of grocers 
and fruit dealers of exposing their 
wares without covering, it adds to the 
danger of disease. It should not be 
necessary to have an ordinance on 
this matter. Most of our merchants, 
we are sure, will act on their own 
initiative once the matter is called to 
their attention. For the others a 
regulation by the Board of Health 
should be sufficient.

The special Committee on Arbor 
Day has completed arrangements for 
the distribution of 20,000 spiraeas in 
the city and the good roads district. 
It will give ten plants each to every 
charitable institution in the city and 
to every school, church and town hall 
in the surrounding country which 
makes application. The rest it will 
sell at five cents each to cover cost 
and expenses. In order to bring the 
subject before the people the More 
Beautiful City Committee has com­
bined with that on a Cleaner City 
to publish 25,000 circulars calling for

a clean-up day and telling how to 
care for the spiraea.

The More Beautiful City Commit­
tee, Charles W. Garfield, chairman, at 
its last meeting reported considerable 
progress. The special Committee on 
the North End Hillsides stated that 
Miss Rebecca Richmond and Mr. 
Thos. Peck have offered to give to the 
city their holdings extending from 
North Ionia street to the crest of the 
hills and from Trowbridge -street 
nearly halfway to Fairbanks on con­
dition these be used as a public park 
and that the rear ends of the adjoin­
ing lots between this property and 
Fairbanks street be secured as an out­
let to the north and east. Efforts 
to persuade the owners of these lots 
to complete the gift were unavailing, 
however, though it is evident that the 
creation of the park will add consid­
erably to the value of their remain­
ing 'holdings, while the part they 
were asked to give can be of no pos­
sible value to them as it is situated 
on a hillside so steep that they can 
not even dig out any of the soil with­
out causing a landslide which will in­
jure the property on top of the hill. 
It was therefore decided to ask the 
park department to condemn this hill­
side and so complete the park. This 
will mark the beginning of the re­
demption of one of the worst, be­
cause one of the most conspicuous, 
eyesores in the city.

The Special Committee which is 
seeking to have the east river bank 
between Bridge and Fulton streets 
made attractive, presented a map 
prepared by Park Superintendent 
Goebel which showed the surprising 
opportunity which exists between 
Bridge and Pearl streets. Only two 
of the buildings are flush with the 
new dock line. Mr. Goebel proposes 
to make a walk running the entire 
length of this strip. Beside the two 
buildings mentioned it will be neces­
sary to hang the walls on brackets 
fastened to the new flood wall. Over 
the rest of the distance it will be pos­
sible to have the walk run behind the 
wall and in addition to do a consid­
erable amount of planting which will 
transform the appearance of the 
whole district.

The Special Committee on a pdVk- 
way around Reed’s Lake reported that 
the East Grand Rapids Improvement 
Association and other local organiza­
tions have begun to take an interest 
in the matter and that as it concerns 
them more directly than it does the 
dty, the wiser course seems to be to 
leave it in their hands, the Municipal 
Affairs Committee for the present at 
least simply offering such assistance 
as they may desire.

Mr. Sargent for the Special Com­
mittee on a tree census reported that 
W'ork has been begun. He said that 
it has already become evident that 
many of our finest shade trees are 
being ruined by ill-advised pruning. 
His recommendation was that in the 
future the middle tree of each 
group of three be pruned when nec­
essary but that the other two be al­
lowed to grow naturally. In this way 
the middle tree may be pruned until 
it is little more than a pole, and then 
removed, leaving the other two to
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arch over the space it had occupied. 
The people of Grand Rapids have ap­
parently leaftied only half the shade 
tree lesson. They have learned that 
shade trees add to the beauty of a 
street and to the value of abutting 
property. But seemingly they believe 
that there can not be too many trees. 
The second half of the lesson will 
be learned when they realize that 
trees are beautiful only when they 
are unanutilated. This means that 
though trees may be close together 
when they are small, it is necessary 
to remove some as they grow larger 
and require more space.

One of the indirect results of the
More Beautiful City Committee’s
work became evident during the past 
month when a member of the Bap­
tist church enabled it to purchase all 
the parcels of land on the northwest 
corner of Bostwick and Park streets. 
One of the reasons for makin g this 
purchase was to secure land for the 
erection of another building for
church work. But the committee has
been assured by officers of the church 
that an almost equally strong motive 
was to unite these small parcels in 
one holding so that when the time 
comes the city or some semi-public 
institution may erect on this corner 
a building which will help to carry 
out the civic center idea and which 
will adequately balance the Ryerson 
Library.

The City’s Neighbors Committee, 
E. A. Stowe, chairman, has been di­
vided into special committees on 
County Highways, Beautifying the 
Premises of County Schools, Church­
es, Town Halls and Cemeteries, 
Rural Sanitation, An Agricultural 
Survey and the Fertilizer Problem.

The first of these is now preparing 
a pamphlet which will be distributed 
in the good roads district. The sec­
ond, under the leadership of Mr. C. 
N. Remington, is co-operating with 
the Arbor Day Committee and has 
undertaken to distribute spiraeas to 
all the district schools in the five sur­
rounding townships.

The Town Hall Committee held its 
last meeting on April 6. The result 
of the election makes a longer cam­
paign necessary and, since we be­
lieve as strongly as ever in the neces­
sity for a civic building, we shall con­
tinue the campaign.

The Milk Contest Committee, com­
posed of representatives of the 
Healthier City Committee, the Board 
of Health and the Milk Commission, 
have practically completed arrange­
ments for the Milk Contest which is 
to be held under the supervision of 
the Federal Department of Agricul­
ture about the middle of May. The 
Board of Health has taken an active 
interest in this contest and has placed 
at the disposal of the Committee its 
laboratory and its milk inspector. The 
directors of the Board of Trade gave 
the Committee permission to use its 
rooms on the last day of the contest, 
when there will be addresses by rep- 
sentatives of the Federal Government 
and others and when the prizes will 
be awarded.

The Healthier City Committee has 
held a joint meeting with the Legis­
lative Committee to consider a bill
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defining the term “certified milk” 
which it had caused to be drawn up. 
This bill has been entrusted to Sen­
ator Barnaby.

There are four other matters which 
require brief mention. Street car 
cards advertising Grand Rapids have 
been sent to Manistee, Benton Har­
bor, Muskegon, Battle Creek, Jackson 
and Kalamazoo, where they are 
placed in the street cars. A number 
of them will be displayed in the 
Grand Rapids cars. •

The Secretary has written to the 
Treasury Department, the supervising 
architect, Senator Smith and Con­
gressman Diekema reminding them of 
the Board of Trade’s request for ade­
quate toilet facilities in the new post 
office.

An item of $i,ooo has been asked 
for by the city engineer to continue 
the work of putting up new street 
signs. This work was started last 
year as a result of the Committee’s 
agitation and a good beginning has 
been made.

The effect of the More Beautiful 
City Committee’s agitation is notice­
able in the new plats now being 
made. Real estate dealers have real-

trade at Bannerman’s?” I persisted. 
“Is there a reason?”

“There is indeed a reason,” he 
answered. “You see women are real­
ly more particular than men. They 
like cleanliness and beauty and con­
veniences and all that. Now this 
man, Bannerman, recognizes that 
fact. He has fitted up his store so 
attractively that women really love 
to visit it even when they have no 
business there.

“This attractiveness brings custom­
ers to the store. The store, as you 
will notice when we get there, is 
light and airy. There is plenty of 
room. The floor is not cluttered up 
with a mess of junk of all descrip­
tion. The counters are clean and 
the shelves and other fixtures are 
bright looking. You will also find 
flowers here and there, while in a lit­
tle room to the rear there is a rest­
ing-place where women may sit and 
visit or read. You can see that there 
is method in Bannerman’s madness in 
putting this rest-room in the rear, 
for every woman who goes to it is 
forced to walk the entire length of 
the store.

“Of course no clerk ever stops a

Spiraea in Winter.

ized the profit that lies in natural 
beauty and several plats recently 
shown to members of the Committee 
prove that the local real estate men 

jare abreast of the times. Henceforth 
brooks will be preserved instead of 
being converted into sewers or filled 
up, and opportunities for parking will 
be utilized.

John Ihlder, Secretary.

How To Increase a Retail Business.
“My wife just telephoned me to go 

down to Bannerman’s for some gro­
ceries before coming home. S'he 
neglected to order until it was too 
late for the regular delivery, so now 
her husband must act as delivery 
boy.”

Bridgman told me this just as we 
were leaving his office.

“But why walk way down to Ban­
nerman’s?” I asked. “There are 
grocery stores nearer. Besides, Ban­
nerman’s store is not on the way to 
your home.”

“I tried to do that once or twice, 
but I am one of those husbands who 
desires to keep his wife good-natured, 
so when she tells me to go to Ban­
nerman’s, I go to Bannerman’s.”

“But why does she want you to

woman to sell her anything, as she 
walks down the store to that room. 
But in all the show cases and on the 
counters there will be goods attract­
ively displayed, plainly marked with 
the selling price. What woman can 
pass by bargains without stopping? 
Then, just as soon as a clerk sees 
that some article has Mrs. Customer’s 
attention, he comes around quietly 
and unobstrusively and politely asks 
if he can be of assistance. You never 
hear a Bannerman clerk ask, “Do you 
want to buy some of these, lady?” 
Bannerman has trained his clerks to 
be courteous. He calls them together 
once a week and tries to impress each 
of them with the fact that they are 
educators, and that, like true teachers, 
they have but one thing to do and 
that is to serve excellently those who 
desire their assistance.

There are stores, both in city and 
country, that display sugar, candy, 
cookies, crackers, prunes, figs, dates 
and other food stuffs in open bar­
rels or boxes. Surely merchants must 
know that customers who love clean­
liness and purity do not want to pur­
chase food which has been exposed 
to the dust and dirt and grime.

Bannerman realized this and all his 
goods were displayed in attractive 
stands covered with glass. In his 
store glass was used everywhere. 
One could not turn in any direction 
in his grocery department without 
encountering some display which act­
ually made the mouth water. Candy 
and nuts were to be found near the 
door, just where the timid children 
looking in through the window could 
see them. Everywhere were sugges­
tions. And in every display case were 
to be found white cards upon which 
had been clearly lettered prices.

Every business has what might be 
called the out-and-out expenses. 
These are rent, light and heat. But 
there are also investment expenses. 
Some of these are delivery service, 
clerk hire, telephone rental, adver­
tising, display cases, labor-saving de­
vices and other things which assist 
in increasing business.

Advertising is not an expense. It 
is an investment. It brings custom­
ers to the store provided the adver­
tisement is written as a selling ad­
vertisement should be. Retail mer­
chants with small stores should study 
the science of advertising. But ad­
vertising alone will not serve. To 
get a customer to a store is a com­
paratively easy thing, but to make 
sales requires much knowledge of the 
science of business building.

Bannerman had this knowledge. 
He advertised for customers and then 
interested them as soon as they en­
tered by the beauty of his place and 
the business-like appearance of his 
displays. The money he invested in 
modern fixtures was well invested. 
His goods which could be seen on 
sight sold themselves, for all of them 
bore price cards. Thus he with his 
ten clerks was able to attend to as 
many customers as some merchants 
in old-fashioned stores could attend 
to with double the number.

With modern fixtures it is possible 
to compress much into small space. 
This saves rent, calls for fewer steps, 
saves time because everything is in 
its place and every clerk knows the 
place. But one of the greatest sav­
ings comes from preventing the spoil­
ing of goods by dust and mice. Many 
merchants would be astonished if 
they knew how much they lose from 
these two causes alone.

Display your goods and mark them 
plainly with the selling price.— Rob­
ert Hiestand in Business Philosopher.

Not Fair.
“Look here, Abraham,” said the 

Judge, “it’s been proved right here in 
court that instead of doing some­
thing to help support your wife and 
children, you spend your whole time 
hunting ’possums!”

The old negro hung his head. 
“ Now, Abe, you love your wife, 

don’t you?”
“Ah suttinly does!”
“And your children ?”
“Yas, suh!”
“And you love them both better—” 
“Better ev’ry day, Jedge!” Abe 

broke in.
“Better than a thousand ’possums?” 
“Look hyah, Jedge,” exclaimed Abe, 

with widening eyes, “dat’s takin’ a 
coon at a pow’ful disadvantage!”
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GRAND RAPIDS FURNITURE.

Early History of Our Most Impor­
tant Industry.*

The furniture industry of Grand 
Rapids .had its birth in the system 
prevailing seventy or more years 
ago in the smaller towns throughout 
the country. The cabinet maker pro­
duced by hand the simple pieces of 
furniture required, offering them for 
sale in his own workshop, or, when 
the business was sufficiently ad­
vanced, a small salesroom adjoining. 
Usually the cabinet maker was both 
workman and merchant. All of the 
earlier efforts at furniture making in 
our city were of this character.

The first cabinet maker to appear 
in our valley was William Haldane, 
so long and pleasantly know as 

Deacon Haldane. His home and 
little cabinet shop were located where 
now stands the Michigan Trust build­
ing. Archibald Salmon came at about 
the same time and had a shop near 
Deacon Haldane’s. Samuel F. Butler 
appeared not long after, locating on 
Kent street, near the present Bridge 
Street House. Several years later 
Abraham Snively established a little 
furniture store in a building where 
the Morton House now stands. Dea­
con Haldane only of these men re­
mained permanently in the business, 
passing away at a good old age not 
many years ago.

At about the time of Deacon Hal­
dane’s arrival David Wooster, Zeph- 
aniah Adams and John L. Smith had 
a chair shop about where the pres­
ent gas works are located, for which 
power was afforded by the small 
stream running down from Division 
street; and here was the first furni­
ture produced with the aid of pow­
er. There is little evidence now that 
a stream sufficiently large to furnish 
power existed at that spot, yet I can 
clearly recall the brook which enter­
ed Grand River just below the lower 
boat landing, after meandering 
through the lowland. The dam had 
entirely disappeared, but some of the 
timbers and other evidences of the 
water power were there in my earlier 
days. It may surprise you to know 
that a stream of this magnitude ex­
isted where now there is not the 
slightest trace of such stream, nor 
even the valley through which it 
flowed.

In this little water power shop 
chairs were made to be peddled 
around the country among the few 
settlers. It is said this power was 
used as early as 1834 by Smith, yet 
further enquiry which I have made 
does not confirm this fact. Deacon 
Haldane always claimed he was the 
pioneer cabinet maker of the valley.

These earlier settlers were follow­
ed by Loren W. Page, James T. Fin­
ney and Nehemiah White and, later 
on, by William T. Powers, Albert 
Baxter and Cyrus C. Bemis. Bax­
ter’s History of Grand Rapids states 
that Powers and Haldane introduced 
working by machinery about 1847. 
This first use of power was on the 
Canal in a portion of the sash and

blind shop which Deacon Haldane’s 
brother was then operating, and was 
simply the use of the machines the 
brother had in the sash and blind 
business. About 1853 the Deacon set 
up a small steam engine on the bank 
of the river, where his cabinet shop 
had been located for several years, 
at the place now occupied by the 
Weston building. The first furniture 
manufacturing of any magnitude with 
the aid of power was established by 
William T. Powers on the Canal bank 
at Erie street. E. Morris Ball became 
a partner of Mr. Powers in 1851, with 

store on Pearl street where now is 
the Rood block. Mr. Powers retired

business to C. C. Comstock, which 
date represents Mr. Comstock’s con­
nection with (furniture manufacture 
ing. Mr. Comstock succeeded in 
keeping the business alive during the 
strenuous times and conditions pre­
vailing after the 1857 panic until the 
greater activity appeared resulting 
from the war, and in 1863 formed a 
partnership with Messrs. James and 
Ezra Nelson, the name becoming 
Comstock, Nelson & Company. In 
1865 T. A .‘ Comstock, Mr. Comstock’s 
son, was taken into the firm, also 
Manly G. Colson and James A. Pugh, 
who were foremen in the manufac­
turing departments, the firm name

Deacon William Haldane.

■"Paper read before the Historical Society  of Grand Rapids at its meeting-on April 21,1909, by W illiam  W iddlcomb. President o f the Widdi- comb Furniture Company.

from the firm in 1855 and the busi­
ness was continued by Ball, Noyes & 
Colby. It is well known that at 
about this time one or two of the 
Pullman Brothers appeared and con­
ducted a small furniture establish­
ment upon Canal street, opposite 
Bronson street.

E. W. and S. A. Winchester built 
a factory at the foot of Lyon street, 
where the excavation had been made 
for a lock at the time the canal was 
built, the original intent of the canal 
being an improvement in navigation 
rather than a factor for producing 
water power. The Winchester Broth­
ers’ store was upon Canal street 
where the present Nelson-Matter 
Company’s office is located. The 
severe panic of 1857 compelled the 
Winchester Brothers to transfer their

changing again to Nelson, Comstocl 
& Co.

In 1857 George Widdicomb rente« 
a room in the pail factory, south o 
Bridge street bridge then operated bj 
David Caswell, having his store or 
Canal street directly opposite Bronson 
street, now Crescent avenue.

The present Godfrey residence 
east of Fulton street park, was oc­
cupied during the early war days bj 
Henry Wilson as a cabinet shop. Hi 
was the first cabinet maker to pro 
duce furniture of the finer quality 
No doubt there are yet in Granc 
Rapids pieces of the furniture whicl 
he made. Prior to that time any ex­
pensive furniture was shipped iron 
the East by way of the Lakes anc 
Grand River to the city. I recal 
some very sumptuous furniture

brought here by Dr. Shepard about 
1858, it having been seriously injured 
in transit, and my father was called 
upon to make the necessary repairs.

While my father had shipped furni­
ture to Milwaukee prior to the war 
the manufacturing businesis, as wre 
understand it to-day, was established 
by Julius Berkey in i860, with Al­
phonse Hamm as a partner, in a 
small shop on Erie street, Chicago 
being the market for what they pro­
duced. The partnership was soon 
dissolved, for Mr. Hamm was an ex­
ceedingly visionary man and there 
could be no accord between him and 
a man of Mr. Julius Berkey’s ener­
getic and prudent character. Later 
Julius Berkey occupied a small por­
tion of the second floor in a factory 
building built by William A. Berkey 
in the fall of 1857, where the present 
Berkey & Gay Company’s factory- 
now stands. It was a great barnlike 
structure of two floors, 50 by 100 feet 
in dimension, used as a planing mill 
and sash, door and blind factory. 
William A. Berkey was a very hope­
ful man and felt confident the day 
was not for distant when he could de­
velop sufficient business to occupy 
these great premises. The times 
were very stringent and this hope 
was not realized until in the years 
following the war. Julius Berkey’s 
small part of the second floor was 
enclosed from the remainder of the 
open lofty building, and there he en­
gaged in making a walnut table which 
was soon known as the “Berkey 
table,” a little, inexpensive affair and 
the origin of the widely-known and 
magnificent Berkey & Gay business. 
Mr. Berkey continued the business 
with a fair degree of success and in 
1862 formed a partnership with Elias 
Matter, Mr. Berkey, perhaps, having 
the experience and Mr. Matter a very 
small sum of money as capital.

Let me say a word of my personal 
recollection of each of these two 
men. I came to Grand Rapids Octo­
ber I, 1856, and found employment 
immediately with the Winchester 
Brothers, boarding at a smalk place 
on Kent street, where stands the re­
cently built Bertsch building. My me­
chanical instincts led me down to 
the sawmills on the canal in the eve­
ning after the work of the day. 
There, in a planing mill on the 
south side of Erie street where now 
stands the Bissell Company’s office,
I saw a fine looking, stalwart young 
man feeding pine strips into a floor­
ing planer. As I watched the work 
with much interest the young man 
greeted me pleasantly, and I remark­
ed that I had worked some in a plan­
ing mill at Havana, Neiw York. I 
made other visits to him during the 
fall, and thus my acquaintance with 
Julius Berkey began. From that day 
to his death our acquaintance was in­
timate and pleasant, Mr. Berkey’s 
courtesy and ability always com­
manding my respect and esteem.

Before the war days Elias Matter 
was working as a chair maker in the 
Winchester shop where I had found 
employment, and during the winter 
months, when business was dull, he 
took up the occupation of school 
teaching— was a successful country
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district school teacher and, as I clear­
ly recollect, a man of exceptional 
energy. I recall when he was teach­
ing district school at what is now 
known as Ravenna, then Crockery 
Creek. He taught school for $18 a 
month and five evenings out of the 
seven gave writing lessons in several 
district schools from two to six miles 
distant from his own school, at $i 
per term of twelve lessons. Mr. Mat­
ter would walk this distance each 
evening after his own school was 
closed, teach the writing school until 
9 o’clock and walk back to where he 
happened to be boarding under the 
old system of “boarding round” for 
the teacher. Mr. Matter accumulated 
a modest sum in this manner, and 
this was the money which enabled 
him to become Julius Berkey’s part­
ner, his capital being about the same 
as the value of Mr. Berkey’s machin­
ery, which had been made almost en­
tirely by his own hands. I will have 
a word or two more to say later on 
regarding Mr. Berkey’s vigorous per­
sonality and the manner in which he 
so successfully developed his busi­
ness.

Buddington & Turnham made an 
effort at manufacturing sometime in 
1862. The early residents yet living 
will recall the Commodore who con­
ducted an auction store on Monroe 
street in a little building adjoining 
the Rathbun House. As I was in the 
war I have no knowledge of what 
persuaded the Commodore to enter 
into a business of which he was 
totally ignorant, unless it were Mr. 
Turnham’s persuasions. They were 
an illy assorted pair and did not con­
tinue long in existence, 'but did pro­
duce two of the capable furniture 
manufacturers of our city, E. H. 
Foote and John Widdicomb, who, 
when they came from the Army, took 
their earlier lessons there.

The first directory of Grand Rap­
ids was published in 1865. It shows 
William Widdiconib the only addi­
tional name to those which I have 
already mentioned, and Berkey & 
Matter changed to Berkey Brothers 
& Company. This directory has an 
interesting account of our earlier 
days by Prof. Franklin Everett, de­
scriptive of our progress to a city 
of then about 10,000 inhabitants; yet 
in all of this long article there is not 
a single line about furniture manu­
facturing. It is evident our infant 
industry was not of sufficient moment 
to command any attention from the 
Professor.

The next directory, issued in 1867, 
notes Berkey Brothers & Company 
as Berkey Brothers & Gay through 
the addition of Geo. M. Gay to the 
firm. Widdicomb & Capen and Span- 
jer & Son are listed as manufactur­
ers and E. W. Winchester resumes 
business.

In 1869 our City Directory men­
tions Widdicomb Bros. & Richards, 
“Manufacturers of Bedsteads” at 
Fourth street and G. R. & I. Rail­
road, and Atkins, Soule & Company, 
corner Ottawa and Fairbanks streets, 
as manufacturers of chamber furni­
ture. The five men composing this 
firm were a partnership of workmen 
from Nelson, Comstock & Company’s

who were not successful and made an 
assignment in 1870 to William A. 
Berkey. Mr. Berkey continued the 
business for a time, eventually or­
ganizing out of it the Phoenix Furni­
ture Company as manufacturer of 
parlor furniture, which was the origin

stock’s interest, and that firm became 
Nelson, Matter & Company. The 
two junior partners, Mr. Pugh and 
Mr. Colson, died and their interest 
was purchased by Stephen S. Gay.

In 1872 William A. Berkey with­
drew from Berkey Brothers & Gay,

DeLand retired and More, Foote & 
Baars continued the business on But- 
terworth avenue, building the factory 
premises now occupied by the Val­
ley City Desk Company. The Grand 
Rapids Chair Company was incor­
porated in October of 1872 and the 
buildings erected in 1872 and 1873.

For a time the City Directory was 
published intermittently, and the di­
rectory for 1872 in its announcement 
says “a good directory is a neces­
sity in a city like this and the town 
is large enough to require an annual 
publication” ; yet this necessity was 
not so urgent as to call for a classi­
fied list of its business concerns and 
industries. I did not find any addi­
tions to the manufacturing for that 
year.

In 1873 Berkey Brothers & Gay 
were incorporated as the Berkey &
Gay Furniture Company, and Widdi­
comb Brothers & Richards as the 
Widdicomb Furniture Company.

In 1874 we find More, Foote &
Baars changed into the Grand Rapids 
Furniture Company, Fred Baars with­
drawing from the firm and taking an 
interest with the Widdicomb Furni­
ture Company. That year lists sev­
eral additions to the business: Sylves­
ter Luther & Co., Michigan Furniture 
Co., and John Bradfield, upper Canal 
street, the origin of the Luce Furni­
ture Co.

Some six or eight workmen not '*
mentioned in the directory formed a 
oo-operative concern in 1875 which 
did not continue long in existence.
It is peculiar that no manufacturing 
of this character has succeeded in 
this city, while nearly all the manu­
facturing establishments of James­
town and Rockford originated in this 
manner.

I must now take time for historical 
mention of the new concerns or ad­
ditions and changes to those already 
established for each year to 1909, as 
follows:

1876
No additions; strenuous times.

1877
Wm. A. Wight, Erie street.

1878
E. A. Roberts, 28 Mill street.

1879
Folger & Ginley, 28 Mill street;

Geo. W. & Hiram Gay, 434 Canal 
street; Roberts Brothers succeed E.
A. Roberts.

1880.
Wolverine Furniture & Chair Co.,

Pearl street.
Kent Furniture Co., North Front 

street, L. H. Randall, President; J.
H. Wonderly, Vice-President; C. W.
Watkins, Treasurer; E. C. Allen, Sec­
retary.

McCord & Bradfield, R. C. Luce,
President; T. M. McCord, Vice-Pres­
ident.

George Widdicomb.

of the present Phoenix Furniture 
Company.

Several changes occurred at about 
this time: Elias Matter withdrew 
from Berkey Brothers & Gay to en­
ter Nelson, Comstock & Company 
through the purchase of T. A. Com­

devoting his entire attention to the 
Phoenix Furniture Company’s affairs. 
More, Richards & Company also ap­
pear, composed of More, Richards, 
DeLand, Foote and Baars, doing 
business at the corner of Canal and 
Trowbridge streets. Richards and

New England Furniture Co., suc­
ceeding Ward, Skinner & Brooks, 
sash and door manufacturers.

Sligh Furniture Co., L. H. Ran­
dall, President; Chas. R. Sligh, Sec­
retary.

Stockwell, Bryne & Co.
John Waddell & Co.
Stow & Haight.
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1881.

Wm. A. Berkey & Koskul, Lyon 
street.

F. L. Furbish.
Oriel Cabinet Co., North Front 

street.
1882.

The Folding Chair & Table Co.
Ford Furniture Co., Wm>. Winegar. 

President; J. L. Shaw, Vice-Presi­
dent; Chas. H. Hooker, Secretary and 
Treasurer.

The Luther & Sumner Co.
Worden Furniture Co., Henry Fra- 

lick, President; A. E. Worden, Sec­
retary and Manager.

Winchester & Moulton.
1883.

Stockwell & Darragh Furniture Co.
Nathan Strahn.
The Un ion Furniture Co.
Fogg & Higgins.

1884.
Stephen Cool & Co.. Fourth street. 

S. E. Allen, 44 Mill street.
Peninsular Furniture Co.

1885.
West Michigan Furniture Co., 

Third street.
Wm. A. Berkey Furniture Co., suc­

ceeding Berkey & Koskul.
18S6.

Stow & Davis.
Strahn & Long, composed of Har­

ry W ■ Long. John E. Moore. Nathan 
Strahn.

Union Furniture Co.. Grand Trunk 
Junction, successors of S. Luther it 
Company, with A. S. Richards, E. G. 
D. Holden and Cyrus F.. Perkins as 
officers.

Grand Rapids School Furniture Co.
E. F Winchester & Co., 34 Mil!

street.
1SS7.

Wm. T. Powers again enters the
furniture business.

I. C. Smith, J. C. Darragh and Jos.
Penny doing business• as the Ameri-
can Dr essing Case Co., Canal street.

Empiire Furniture Co., 32 Mill
street.

S. L. King. Pearl and Front streets.
W ek h Folding Bed Co.

1888.
Clark & Hodges Furniture Co.

North Canal street.
1889.

Valley City Rattan Works.
J. H White, T. Bedell and H.

Bedell, doing business as the Cres­
cent Cabinet Co.

Grand Rapids Cabinet Co., M. C.
Burch and B. DeGraff, officers. 

Grand Rapids Parlor Furniture Co. 
Grand Rapids Table Co.
Martin L. Sweet.

1890.
Klingman & Limbert Chair Co. 
Birge & Shattuek.
Grand Rapids Enamel Furniture

Co.
Universal Tripod Co., the original 

of the Royal Furniture Co.
Michigan Chair Co.

1891.
C. E. Amsden.
Richmond & Lyman Co.
Standard Table Co.
Valley City Table Co.

1892.
Stickley Bros. Co.
Central Furniture Co.
Mueller & Slack Co.
Royal Furniture Co.

1901.
Furniture City Cabinet Co.
C. S. Paine Co.
Standard Cabinet Co.
Van Kuiken Bros.

1902.
Century Furniture Co.
Grand Rapids Show Case Co. 
Grand Rapids Table Co.
Nachtegall & Veit.
G. S. Smith.

.  1903.
Burnett & Van Overan.
Ideal Furniture Co.
Imperial Furniture Co.
Linn-Murray Furniture Co.

1904.
Grand Rapids Cabinet Co. 
Greenway Furniture Co. 
Hetterschied Manufacturing Works.

1908.
Criswell Keppler Go.
Dolphin Desk Co.
Michigan Seating Co.
Rex Manufacturing Co.
Total 1908—49.
The surprising number of manu­

facturing efforts with the moderate 
number that have survived is, per­
haps, a true indication of the vicissi­
tudes which attend the furniture 
manufacturing business. I might 
mention further that not more than 
three or four new institutions for the 
manufacture of fine grades in furniture 
have been successfully established in 
the United States within the past ten 
years. There is no business demand­
ing such unremitting personal atten­
tion as our industry, and it may well 
be asked, “Why was the business so 
successfully established in Grand 
Rapids? What peculiar condition or 
circumstance has given this town its 
prominent position?” We had no 
natural advantages originally. Lum­
ber was abundant, but it was equally 
abundant anywhere and everywhere 
in the Northern country. Water pow­
er was as free as the lumber, yet wat­
er power was to be found also all 
over the Northern States. Not only 
did we have no special natural advant­
ages, but w.e were placed at an ex­
ceedingly inconvenient location for 
manufacturing furniture, with but one 
railroad and that terminating at the 
Lake upon one side and Detroit upon 
the other, with no connections what­
ever to other portions of the United 
States, the river and lake our only 
practicable method of transportation 
to the then growing West.

When, eventually, we did have a 
connecting railroad with the Michi­
gan Central and Lake Shore & Mich­
igan Southern our whole product was 
freighted through towns where manv 
well-established competitors were lo­
cated. Upon the Michigan Centra! 
were Buchanan and New Buffalo, both 
manufacturing upon a larger scale 
than ourselves. Upon the Lake Shore 
were to be found La Porte, Mishawa­
ka and South Band, each having one 
or more successful furniture factories. 
Chicago was the distributing point, 
and there were, as at present, other 
and stronger competitors, yet the city 
of Grand Rapids rapidly passed all of 
them.

McGraw Manufacturing Co.
1893.

C. A. Berge Upholstering Co.
Grand Rapids Church Furniture 

Co.
1894.

C. P. Limbert & Co.
Valley City Desk Co.
Grand Rapids Wood Carving Co. 
Ryan Rattan Chair Co.
Grand Rapids Carved Moulding Co.

1895-
J. A. Anderson &  Co.
Grand Rapids Seating Co.
H. N. Hall Cabinet Co.
Grand Rapids Standard Bed Co. 
Hansen Bros.
Retting &r Sweet.

1896.
Hake Manufacturing Co.

Charles C. Comstock.

Arlington Cabinet Co.
Grand Rapids Bookcase Co. 
(»rand Rapids Fancy Furniture C( 
Luce Furniture Co., succeedin 

McCord & Bradfield.
Fred Macey Co.
Michigan Art Carving Co.
Grand Rapids Wood Carving Co.

1897.
Reuben H. Smith.
John Widdicomb Co.

1898.
Novelty Wood Works. 
Boyns-Morley Co.
Gunn Furniture Co.
Wernicke Furniture Co.

1900.
Chase Chair Co.
Raymond Manche Co.
Chas. F. Powers Co.
Wagemaker Furniture Co.

Michigan Order Work Furniture 
Co.

■■ 1905.
g Cabinetmakers Co.

C. A. Greenman Co.
Michigan Desk Co.
Retting Furniture Co., succeeding 

Retting & Sweet.
Shelton & Snyder Co.

1906.
Veit Manufacturing Co.
Grand Rapids Cabinet Furniture 

Co.
Grand Rapids Parlor Furniture Co. 
Kelley & Extrom.
Luxury Chair Co.
John D. Raab Chair Co. 
Raab-Winter Table Co.
Sweet & Biggs Furniture Co.

1907.
j Grand Rapids Upholstery Co.

During these same days Boston was 
the Eastern manufacturing point for 
all fine chamber furniture, and Cin­
cinnati was equally prominent. Sever­
al large and eminently successful con­
cerns were in operation in both cit­
ies which eventually passed out of ex­
istence, the Boston people maintain- 
mg that this was due to the ruinous 
competition of Grand Rapids and one 
or two other Western towns— com­
petition they could not meet; yet they 
had all the advantage in prior pos­
session of the field, abundant capital, 
fine factories and a near location to 
the market. In the face of all this. 
Grand Rapids steadily developed, 
both in the character of its product 
and the magnitude of its works.

It is one of my theories that it is 
not so much location or natural ad­
vantage that secures exceptional 

¡business success, but, rather, the per-
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sonality of the men who happen to 
originate and develop it, and to this 
very feature do I ascribe the impor­
tance which Grand Rapids achieved 
in furniture manufacturing. Fortu­
nately for Grand Rapids, its pioneer 
furniture manufacturers were the hap­
py possessors of those important 
characteristics required for success in 
their own industry, and among them

from there to several buildings on 
Canal street opposite Bronson, re­
ceiving first premium at the State 
Fair, apening a branch in New York 
city, taking a high position in the 
Eastern trade, and all this prior to
1875.

Mr. Berkey possessed the instincts 
of the manufacturer to a marked de­
gree and Mr. Gay gave evidence of

Julius Berkey.

no one man displayed such pre-em­
inence in energy, industry, originality 
and business prudence— all the fac­
tors that are demanded for our busi­
ness— as Julius Berkey. Mr. Berkey 
had all of these to a marked degree, 
and T doubt whether he knew the 
meaning of the word “discourage­
ment.”

George W. Gay was equally capa­
ble. While Mr. Gay may have had 
at first but indifferent technical 
knowledge in manufacturing, he did 
possess the talents which make men 
prominent among their fellows. He 
had shown energy and earnest zeal 
in business affairs up to the time he 
entered the Berkey & Gay Company, 
and the years immediately following 
Mr. Gay’s entry were epoch making 
for the industry which was to render 
Grand Rapids so famous. Within a 
short time, from 1866 to 1873, Ber­
key Brothers & Gay developed into an 
institution of such magnitude as to 
warrant capitalization at a very large 
figure. When I glance back over 
those days— days that cover the early 
struggles of our industry— I can not 
refrain from amazement that such 
work could be accomplished so rap­
idly. I see them occupying the orig­
inal factory on the canal, then occu­
pying the upper floors of the build­
ings now used by Gardner & Baxter;

equally keen insight into the mercan­
tile portion of the business while rap­
idly acquiring skill and exceptional 
judgment in the artistic designs for 
which they were widely known. They 
also had that quality of human nature 
which enabled them to employ men 
successfully, securing their good will, 
their earnest co-operation; in fact, 
they were indefatigable in their at­
tention to all the details of the busi­
ness; nothing too large to grasp, 
nothing so small but it received at­
tention. For those early stages both 
Mr. Berkey and Mr. Gay developed 
exceptional originality and enterprise. 
They were the first to introduce ex­
pensive improvements in machinery, 
the first to display originality in de­
sign, the first to employ skilled design­
ers and the first to bring skilled me­
chanics from other sections of our 
country, and even from foreign lands; 
no difficulty ever deterred them when 
they had once decided their business 
required improvement and skill be­
yond which our own workmen could 
furnish. Their ability and progress 
were a stimulus to every other manu­
facturing concern in Grand Rapids; 
their competition of that straight­
forward business character every fair 
minded man is willing to meet. I 
give especial credit to that firm for 
our development in those early days.

Very soon equally capable men ap­
peared, organizing and conducting 
other concerns, which added to the 
strength and individuality of our busi­
ness and our progress was steadily 
promoted until the position of Grand 
Rapids before the United States was 
assured.

Smoke Means Wasted Energy.
“Smoke means waste and must be 

avoided,” is the edict of a large east­
ern railroad which is inaugurating a 
special campaign of education among 
its engineers and firemen. Five as­
sistant road firemen of engines are 
at work instructing firemen how to 
reduce the quantity of smoke emitted 
by engines.

It is estimated that ten pounds of 
coal were required last year to gen­
erate steam to haul one freight car 
one mile. The safety valve of an en­
gine if left open one minute will lose 
an equal amount of steam. This 
railroad last year hauled 1,238,300 
freight cars one mile and its coal bill 
was $10,000,000. Therefore the sav­
ings of 1 per cent, by more efficient 
handling of coal will result in a sav­
ing to the company of $100,000 annu­
ally.

Under eighteen separate heads 
thorough and minute instructions in 
the general order issued the company

tons are used in drawing the trains, 
while 142,500,000 tons go up the 
smokestack. John W . Graham, an 
Englishman, estimates that a loco­
motive uses about three and a half 
tons of coal a day and scatters the 
smoke of thirty-six pounds of coal 
over every mile done by fast trains.

Clinton Rogers Woodruff of the 
American Civic Association declares 
that the elimination of the smoke 
nuisance so far as railroads are con­
cerned is feasible. Primarily it is a 
matter of firing and the use of right 
materials.

Nipped in the Bud.
“So they are going to put a tariff 

of 8 cents a pound on tea?” queried 
the woman as she halted before the 
grocer in his door.

“I believe they are, ma’am,” was 
the reply.

“That is, you will have to pay 8 
cents a pound more for it?”

“That’s it.”
“And lose 8 cents a pound?”
“Not exactly, ma’am.”
“ You can’t mean that you will make 

your customers pay 8 cents more a 
pound ?”

“That’s the way it will be, ma’am, 
but you see the 8 cents will be 
spread among so many that no one 
person will feel the increase.”

George W. Gay.

have gone into “the elementáis of lo­
comotive firing.” Coal must be no 
more than three inches thick. Grates 
and ash pans must be watched close­
ly in order to decrease the number 
of repairs on engines.

A scientific journal has calculated 
that 150,000,000 tons of coal are used 
annually by the railways of the Unit­
ed States, out of which but 7,500̂ 000

“ But I’ll never pay it— never,” she 
shouted.

“No?”
“I’ll stop tea and take up butter­

milk.”
“Yes, but Congress knew that you 

would figure that way, you see, and so 
it has imposed a duty of 16 cents a 
gallon on buttermilk. Stick to the 
tea, my good woman, and save half.”
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Most Potent Lever Which Moves the 
World.

Mr. M’Cutcheon’s clever cartoons, 
“The Thoughtful Husband” and “The 
Model Wife,” should serve a higher 
purpose than that simply of amuse­
ment for an idle quarter hour. They 
hold a deeper meaning, as the quips 
and cranks of the court jester of old 
often were sugar coated medicine for 
his hearers.

It would be well if husbands and 
wives throughout the land would take 
their lesson to heart and practice it in 
their lives. The so doing might in­
crease the tolerability of many a mar­
riage which now, to the constituent 
partners thereof, seems almost unen­
durable; it also would go far to ren­
der couples who are passably com­
fortable in wedlock much more com­
fortable, if not actually happy.

It will be remembered that Mrs. 
Wiggs of the Cabbage Patch used 
compliments instead of switches upon 
her children, and found them the 
more effective spur to good. Com­
pliments go a long way in oiling the 
wheels of life, in lessening the jar and 
fret, the friction of contact between 
human beings. “We invite what we 
expect,” and when the best is ex­
pected of people the results in most 
cases are much better than when it is 
plainly made manifest that little or 
nothing is hoper for. But to expect 
is not to exact, a difference which 
must not be forgotten. J. M. Barrie, 
in “Sentimental Tommy,’ ’says: “We 
all want praise, only we call it sym­
pathy.” We do, all of us who are 
worth anything; the love of approba­
tion, miscalled vanity, is among the 
most potent of the levers which move 
the world.

The man who has hung upon his 
sweetheart’s words and craved her 
kisses does not realize the pain which 
he inflicts when he leaves her day aft­
er day without a caress, or at most 
bestows upon her a perfunctory kiss 
as he starts out in the morning for his 
business. The question is bound to 
suggest itself to her: “ Is he getting 
tired of me?” Poor woman! She may 
worry herself for many an hour with 
that and similar tormenting queries. 
He was so gentle and tender when 
they were engaged; now he bangs the 
doors all over the house, apparently 
careless of the fact that her head is 
aching and her nerves are on edge. 
He always is too husy to attend to 
her, too tired to go out with her in 
the evening. At one time he could 
not spend hours enough at her side.

He used to admire all she did, and , 
tell her she was clever; now he laughs 
at her before others, and shows up 
her weak points as a good joke. He 
never notices when she is tired, nor I

i pays any regard to her especial com- 
| fort. Her pretty gowns are lost upon 
: him, if he does not grumble at their 
cost, however small, and of his smiles 

| and praises she gets but few. She 
|feels starved for the expressions of 
I love and admiration of which he was 
| once so lavish. They ought still to 
be hers, but he does not see the use of 
them now that she is his wife; neither 

| does it occur to him that they are 
necessary to her happiness.

So also with the wife; she is apt 
j to think that it is not worth while 
; to dress up or to exert herself to talk 
I to her husband as she did for the lov- 
jer. Incorrigible disorder, hopeless un- 
| punctuality, continual forgetfulness of 
; that which ought to be remembered, 
j inattention to the likes and dislikes 
of another, and such like defects may 
not alter the love nor take from the 
sterling good qualities of a person, 
but they are powerful factors in pro­
voking discord in the home. Most 
people who have any strength of 
character are obliged to have a tem­
per of some sort, even although it be 
well controlled. The wife who nags 
is a curse to her husband; the man 
of whom the utmost which can be 
expected is that he shall not grumble 
nor find fault is scarcely a blessing 
to his famil\\ There are refinements 
of irritation which are quite as hard 
to endure as are blows and curses. 
Social, professional and business in­
tercourse all demand self-control and 
courtesy alike from men and women; 

j but there are unfortunately those who 
| wholly fail to recognize a similar 
| claim in the family circle.

Dorothy Dix.

When a man is employed by a con­
cern, be it a big company or a modest 

j firm doing only a small retail busi­
ness, that house is entitled to the 
employe’s very best efforts and 

I thoughts. He should at least give to 
I his employers the benefit of all he 
¡knows how to deliver during business 
| hours and then some. The writer has 
noted big concerns where employes 

I worked steadily as long as the man 
J over them was near at hand, but at 
¡the first opportunity indulged in ' 
pranks which were not calculated, to 
say the least, to aid in the rapid and 
correct transaction of trade. It is not 
always wise to hold employes down 
too strictly, to give them a feeling 
of fear of those over them, but those 
not interested enough to always make 
the interests and good order of those 
for whom they work the very first 
thing generally prove unworthy of 
trust and confidence.

There are too many people busy 
printing the Golden Rule on elastic 
yardsticks,

Did You 
Notice It?

When Mrs. Brown came 
into your store and told you 
to send up a sack of Voigt’s 
Crescent flour, did you no­
tice that she was rather 
pleasant about it? Because 
she knew about that elegant 
b re ad , the biscuits and 
pastry, she felt that she 
was entitled to a smile of 
satisfaction.

And likewise, Mr. Grocer, 
when you tell your “ bad 
luck” customers to try a 
sack, you are also entitled 
to a smile of satisfaction, for 
you’ve done that woman a 
good deed, and you can 
make up your mind she will 
remember it, because the 
quality of her victuals will 
call her attention to it three 
times every day. See?

VOIGT MILLING CO.
Grand Rapids, Mich.

C R E S C E N T

We are new showing a large variety of

T R IM M E D  H A T S
for Ladies, Misses and Children at prices from $18 to $36 per dozen 

If interested write us

Corl, Knott <3*> C o., Ltd.
20.22-24 and 26 N. Division St. Grand Rapids. Michigan
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OLD TIME COBBLER.

He Is Giving Away To More Modem 
Methods.

The Herold-Bertsch Shoe Co. has 
put in much new machinery and will 
add to its line a fine grade of shoes 
of the Goodyear welt type. The com­
pany’s production heretofore has been 
the heavier working shoe. The welt 
shoe is sewed instead of pegged, and 
it is like the old hand sewed except 
that it is better. The old time cob­
bler passed his waxed thread through 
the awl holes in the sole and slowly 
worked his way around the shoe. Each 
time the thread was drawn through 
it was made weaker by wear. By the 
time the sewing was finished not 
much was left of the thread and even 
the best made shoe soon showed signs 
of ripping. In the modern shoe the 
sewing is done by machine and the 
waxed thread' goes through the leath­
er only once, and the stitching is of 
equal strength all the way round.

The Rindge, Kalmbach, Logie & 
Co., Ltd., has been making welt 
shoes for several years and stand high 
in the trade for the quality of their 
product. They still most pride them­
selves, 'however, on their line of river 
shoes. The river shoe is the up-to- 
date substitute for the old' fashioned 
boot. It is, in fact, a boot, but it is 
so built that the boot jack is no 
longer needed to get it off nor a 
pile driver to get it on. It reaches 
to the knee or nearly so, but instead 
of having a one piece leg like the old 
boot, it is laced up the front, and an 
inner guard of leather tightly sewed 
in keeps out the water. It serves 
all the purposes of the boot, but is 
as easy to put on or off as the shoe, 
of which it is an exaggeration. These 
shoes are for lumbermen, loggers and 
others who work much in the water 
and must have a footwear to stand 
hard usage. They are made of the 
very best quality of leather to meet 
conditions which would put ordinary 
stuff to the bad in very short order. 
The company began making river 
shoes, or boots, in the early day to 
supply the lumbermen around' here, 
and soon gained a reputation that was 
worth having. As the forests disap­
peared the wearers of these shoes 
were farther and farther away, but the 
shoes followed. There is still consid­
erable demand for them in the north­
ern part of the State and in tihe Up­
per Peninsula, but the heaviest calls 
are from the Northwest and' in the 
South, where lumbering is still a live 
industry. These two districts demand 
different patterns. The West wants 
a very heavy shoe, with soles half an 
inch thick and counters of sole leath­
er. Such shoes are needed in the 
rough country and on the mountain 
sides, as a lighter shoe would soon go 
to pieces. The Southern shoe is light­
er in weight and without the heavy 
counter. In one respect both kinds 
are the same, and that is the quality 
of the leather. The Southern lum­
berman may be sloshing around in the 
warm, waters of the cypress swamps 
for weeks at a time and the shoe that 
lets in the water is no good. The 
river shoes unless calked or spiked 
for log running are usually pegged

that the river man may calk them 
himself if this should be desired. The 
river man has to pay $5 or $6 a pair 
and perhaps more for his shoes, but 
he gets an article he can depend up­
on.

Speaking of shoes— what a change 
has taken place in recent years in 
shoe repairing and polishing. The old 
time cobbler is still to be found pa­
tiently pegging away, promising to 
have a new sole on some time next 
week and delivering the goods a week 
later. The up-to-date cobbler does 
his work by machinery and, as one 
sign in town reads, “ while you hesi­
tate.” In these modern establishments 
a pair of new soles is only a matter 
of a few minutes and for an ordinary 
patch there is scarcely any wait at 
all. When the worse-for-wear shoe 
comes in the “dead wood” is quickly 
stripped away, a new sole is soon fit­
ted and then a sewing machine oper­
ated by electric motor fastens it on. 
The sole is trimmed and polished in 
a twinkle and. in less than a quarter 
of an hour it is “75 cents, please.” If 
a pegged sole is desired it takes 
about five minutes longer. The old 
time cobbler sewed on by hand his 
patches, but the modern cobbler sticks 
th em on with a specially prepared 
glue. The old time cobbler still has 
his place, but it is mostly in the out­
skirts. The down town cobbler works 
with a rush and uses machinery and 
the quick and good service he gives 
is gradually driving the old timer out.

The bootblack is rarely or never 
seen on the streets now. He belongs 
to the past and to the story books, 
where the lad with a box and 
brushes used to be a familiar figure 
on the street corners, at the stations 
and elsewhere. Boot blacking is still 
an industry, but instead of being 
conducted on the street corners or 
along the byways of- a city, it is car­
ried on in “parlors” that come near 
being sumptuous. The man who 
wants his pedals polished now mounts 
a well upholstered chair in a room 
that has been rented for the purpose 
and the operator does his work with 
neatness and dispatch, putting on the 
latest frills and most fashionable fin­
ish. Boot blacking as now conducted 
is almost on a level with barbering. 
The old time picturesque features are 
gone, but the patron enjoys some­
thing that comes close to luxury, and 
amid surroundings that make having 
the shoes blacked considerable of a 
joy.

Harbors Proposed for Airships. 
Airship harbors, as propounded by 

F. W. Ilges, the German inventor, 
are to be simple excavations in the 
earth, larger than the airship in 
length, breadth and depth. Into such 
an earth harbor the airship could be 
hauled down from the air without the 
least difficulty and without traversing 
any narrow passage as is required in 
the great iron building affairs which 
have narrow openings at one end 
through which the airship must be 
discriminatingly steered. By employ­
ing additional ropes, properly, placed, 
it should be possible to perform this 
operation safely even in a storm. 
Then a light and nearly flat roof,

which had been temporarily moved 
out of the way by means of wheels 
and rails, could be rolled back into 
place and the airship would be per­
fectly protected from the weather.

There would be various arrange­
ments and constructions of the earth 
harbor according to circumstances. If 
it is to serve only as an occasional 
refuge in time of danger it will be 
enough to make an excavation of the 
type of a fortification trench with 
earth walls held together by growing 
vegetation. The roof might be omit­
ted or it might be a light frame of 
wood or aluminium covered with oil­
cloth and moved by hand.

For this simple type of harbor a 
high and dry site should be selected. 
But a harbor intended for regular use 
as a station for aerial traffic should

be lined with masonry or cement and 
provided with stairs, elevators, elec­
tric lights and power, a searchlight 
and a strong roof of iron and glass, 
moved by an electric motor. The 
comparative cheapness of the under­
ground harbor is a feature of mo­
ment. The cost of the simplest over­
ground emergency shelter would be 
many times larger than that of a sim­
ple ditch with walls of turf. The 
permanent earth harbor with its slid­
ing roof and complete equipment 
would cost much less than an over­
ground airship hall of the railroad 
terminal design.

Every time a married man lets out 
the remark that he is free from worry 
and care other married men give him 
the merry grin.

T H E  B E E  T H A T  S T IN G S  Y O U  
C A N  A L S O  B R IN G  Y O U  H O N E Y

Here’s Another:
T H E  S L O W  A C C O U N T S  T H A T  H U R T  Y O U  

C A N  B E  E A S I L Y  T U R N E D  TO M O N E Y

Many merchants have fallen into the habit of doing things in the 
same way their fathers or grandfathers did, not realizing that 
times have changed and that new conditions require new methods.

The Day Book and Ledger methods are too slow, too expensive, 
too unreliable.

THE McCASKEY ACCOUNT REGISTER SYSTEM 
Handles accounts with but one writing,
Keeps you in touch with every detail of your business,
Eliminates errors and disputes,
Will bring in the cash faster than any two-legged collector.

We are the originators and inventors of the one writing, total 
forwarding register system of handling and SAFEGUARDING 
accounts.

A postal will bring further information.

The McCaskey Register Company
A lliance, Ohio

Mfrs. of the Famous Multiplex, Duplicate and Triplicate Pads; 
also the different styles of Single Carbon Pads.

Detroit Office, 1014 Chamber of Commerce Bldg. 
Agencies in all Principal CitiesW ILLSMaking your will is often delayed.Our blank form sent on request and you can have it made at once. We also send our pamphlet defining the laws on the disposition of real and personal property.

Executor
A g en t

The Michigan Trust Co.
Grand R apids, M ich.

Trustee
Guardian
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Little Things in a Shoe Store Stock.
This isn’t the first time that I have 

written about “ Little Things in a 
Shoe Store Stock.”

It is more or less of a fad with me, 
and, being a fad it is bound to get a 
good deal of my thought. Mr. Tas­
ter says that I will waste more time 
and talk more enthusiastically to sell 
a bottle of corn medicine at twenty- 
five cents on which we make eleven 
cents than I would to sell a pair of 
women’s shoes at $3 on which we 
would make 75 cents.

There are many reasons for this: 
First, of course, my fad. I feel tolera­
bly certain of selling the shoes any­
way, sometime. That is my busi­
ness. The corn medicine is outside 
my business, really, and every time I 
get some customer’s money away 
on this sort of trade it is so much ex­
tra.

Then, again, I have a fellow feeling 
for anybody who has corns. I cured 
myself with the corn medicine we sell 
and I ’m always glad to pass a good 
thing along. That’s why I ’m passing 
this along to you. Besides, if I am 
successful in curing the customer of 
the corns, I am a good deal more 
likely to be able to fix the sale of 
the pair of shoes on which will the 
profit of 75 cents be, as Fritz Klein- 
witz would say.

There is where the nub of the 
whole thing lies. Since, from the 
general store which sold shoes in our 
father's days and our grandfather’s 
before them has developed the ex­
clusive shoe store to which the pres­
ent day young man is familiar and 
shoe dealers have become, in a way, 
bigoted.

If we are big enough there is no 
reason on earth why we should not 
make our income greater by putting 
in other lines if we can see our way 
clear. I don’t mean that a shoe deal­
er with a small capital, who is in a 
store where $10,000 stocks are car­
ried while he has to compete with 
only $6,000 capital, has any business 
in adding a line of clothing, but in a 
town where a $6,000 stock is about 
the limit and our shoe'dealer has that 
amount of capital and a good trade, 
there is no objection that occurs to 
me at the moment why he should 
not add gloves, hats, clothing specials 
or anything else which appeals to 
him as a profitable way to increase 
his trade.

I know a nice young fellow who 
was head clerk in a grocery store. He 
got to be a thorough grocery man. His 
brother was a parlor (second floor) 
shoe dealer in another town. The 
grocery clerk had saved up a little 
money. With the help of his brother 
he opened a second story shoe par­

lor in his own town with a good shoe 
clerk in charge and went right on 
clerking in the grocery store. He 
would work after hours in the shoe 
parlor. The shoe clerk had a little 
money and he put it in for a partner­
ship.

There seemed no future in the gro­
cery store that he was in beyond the 
$18 per week he was getting. A  nice 
little two-story building became va­
cant. The grocery clerk and the shoe 
clerk rented it, put a clean stock of 
goods on the first floor, a clean stock 
of shoes on the second floor and they 
are doing a swell business on both 
floors. So far, the experiment is 
working nicely.

Now, as an ordinary proposition I 
hardly think that I would recommend 
a union of groceries and fine shoes, 
even although in this case it is work­
ing well, because of the peculiar cir­
cumstances, but there are plenty of 
other lines, and if there are not the 
complete lines, there are the specials 
which always bring good profits in 
connection with the findings depart­
ments which I have over and over 
urged dealers to make an important 
part of their business.

The new line which has occurred 
to me, and which I am surprised that 
I never thought of before and which 
we are putting in, is the line of drug­
gists’ sundries made of rubber. It 
works in right nice with our regular 
lines of overshoes and the like and 
I was surprised to find that a good 
many of the articles were made by 
our own companies or companies with 
which they were allied.

For instance, rubber gloves. I be­
lieve we can sell a lot of them for 
various household uses, hot water 
bottles, just a few— the very best 
made. In this stuff one does not 
want to compete with the department 
stores or cut rate drug stores. The 
stock can be so small, and it is such 
a comfort for a shoe dealer to sell 
something that he can buy in one- 
fourth dozen lots, because there are 
no sizes, half sizes and widths for 
him to consider. Then there are rub- 
ger brushes and a number of toilet 
novelties made of soft rubber and in 
the hard rubber stuff one can go as 
far as he likes. Our own lines include 
shaving brushes, some exceptional 
combs, both advertised brands, and a 
few other articles. We shall not put 
in rubber sheets, syringes, garden 
hose, atomizer bulbs or anything in 
that part of the line, neither shall we 
handle rubber coats or aprons.

You see there is a point of de­
marcation.

This department is tended mainly 
by the findings girl, a sharp little lass 
who knows just how to insinuate

Some Shoe Dealers Are 
Ambitious

Others Hope to Exist
and the worst thing about it is that the plod­
ding dealer is just the result of conditions 
ino which the happened.

The result getter is doing what any sensible 
man will do, he encourages and pushes the 
sale of

H. B. Hard Pans
“ Half Price Because Twice the Wear”

4 The trade learn to know him and to believe
in him and to follow him because he is honest 
and giving a value for value return for every 
penny spent in his store for shoes.

Facts have a stubborn way of proving them­
selves— he is the man that makes the profits.

A High Cut 
H. B. HARD PAN 

Carried in Stock

The quicker you write the quicker you’ll be­
gin making money.

Prompt “ H. B. Hard Pan” deliveries from 
an always ready factory stock.

Herald »Bertsch Shoe Co.
Makers of the Original 

H. B. Hard Pans

Grand Rapids, Mich.

t j ^ T R A D E  M A R K

have become as staple as any footwear made. They are com­fortable and durable and in de­mand from early spring until late fall.From now on you will want a full line of sizes at all times. We have them in black, tan and olive, with leather heel or with Catspaw Never-slip Rubber heel. We especially recommend the rubber heel. We also have

ElkskinOutingShoes
them in bellows tongue especially adapted for farm­ers use. Send us your orders. We know our shoes will satisfy.

Hirth=Krause Co.
Grand Rapids, Mich.

Makers of Rouge Rex Shoes for 
Men and Boys
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goods on the customer who had not 
intended to buy. Of course, we all 
take a hand when it is possible or nec­
essary.

The main thing in introducing an 
extraneous line into a store is to de­
cide in advance just how far it is wise 
to go in any special line and to know 
when it is wise to drop out. I know 
a shoe dealer who put in a line of cut­
lery, knives, scissors, razors, and the 
like, and the thing worked out all 
right, but I wouldn’t have advised it 
and I would not advise such a line 
to anybody now. Nobody would 
think of putting in books and yet I 
know a dealer in another line who 
took the agency for a book of spe­
cial inetrest in his section, kept eight 
or ten on the end of his counter and 
sold several hundred dollars’ worth.

I know, also, a lady, wife of a shoe 
dealer, who runs a little novelty 
branch herself in connection with the 
findings case— a much more ambi­
tious one than I would advise for the 
ordinary dealer. Well, this lady ran 
across some little paper drinking cups, 
sanitary, which could be put in the 
pocketbook and, after use a few times 
while traveling, thrown away. She 
liked them and carried them herself, 
so bought a gross. She displayed them 
prominently, advertised them a lit­
tle, sold a very few and has most of 
the gross on hand. The moral is: 
Don’t think because you are stuck on 
a thing that everybody is.

One of the most successful lines I 
know of is a line of kid gloves. The 
party who has it sells a slew of 
them. l,n fact, has the swell glove 
trade of the village of both sexes. 
Somebody, man or woamn, is almost 
always at the counter, trying, and yet 
such a line would be the deadest sort 
of a dead one in this store.

Men’s clothing and men’s shoes go 
very nicely in a hundred places, yet 
I can not believe that clothing and 
a general line of boots and shoes 
could be successful in the same store 
of moderate size, particularly where 
all of the business is transacted in 
one room.

With very close observation it 
seems for the ordinary merchant the 
safest plan for a starter is, “ Every­
thing for the feet.”

Begin with an enlarged findings de­
partment, practically everything that 
goes with shoes and foot coverings 
and renovators and beautifiers, not 
forgetting some sort of a corn reme­
dy, then stockings. That is the sure 
line. It seems to me that all sorts 
of foot coverings belong naturally in 
our sort of stores. We are not, real­
ly, infringing on other lines when we 
add them to our stocks. When we 
put in hats and caps we are, but may 
I be kicked severely by a brook trout 
if I ever put hats and caps in this 
store.

Once we pretended to be near it 
though. One of our clothing men, 
with a pretty good trade, saw us sell­
ing quite a good many shoes for men 
at a fair profit and he let it out that 
he thought it would be a pretty 
shrewd thing for him to put in a line 
of exclusively fine shoes for men in 
one corner of his store. (It was a 
pretty shrewd idea, too, and if I had 
a clothing store I’d have that line in

no matter what happened, but we 
don’t want to let this get out.)

We heard about the shoe depart­
ment idea and it looked bad to us so 
Laster advised me to go to the man 
and try and throw a little scare into 
him; not to let him get on that 'we had 
heard of his plan, but to show him 
where we were all able to play some 
sort of a game. I knew the dealer 
pretty well so I dropped in with a 
friendly air and began to talk about 
business. Incidentally, I mentioned 
that the hat and cap business looked 
awfully easy and profitable to me. I 
asked a lot of questions about it in 
an innocent way— what the profit was, 
what lines he carried, how much of 
a stock was necessary and all that. I 
said I was' enquiring for a cousin of 
mine who thought of going into the 
business. He talked with fair frank­
ness and finally asked me where my 
cousin was going to start and I told 
him with a perfectly sincere, straight 
face that he wanted to take one cor­
ner of our store, next to the men’s 
fine shoes. He thought that the two 
would go nicely together and if the 
thing was a success, possibly we could 
add a line of specialties in clothing 
and haberdashery. I talked quite en­
thusiastically and with exceeding 
frankness, almost confidentially, with 
a sort of boyish enthusiasm intended 
to be disarming. Gradually he stiffen­
ed and grew cold and distant in spite 
of all my efforts and by and by I 
went away.

I told Laster that he would very 
soon be in. Sure enough, as soon as 
he saw me start for luncheon he hot­
footed it around the corner and 
sprang in on Laster. He told him 
that he thought it was a mighty un- 
neighborly thing after the good 
friendship which had existed for so 
long between the two stores, he tak­
ing pains to turn all of his shoe trade 
to us and we, on our part, sending 
him lots of customers for hats, caps, 
clothing and haberdashery. Laster 
said he had never thought of it in 
that way only that the profits on 
shoes had been cut down so that it 
seemed as though the business could 
be enlarged a little and Fitem’s cous­
in helped a little at the same time. 
However, he did not want to hurt 
anybody and he would have a talk 
with Fitem. The result was that 
that same afternoon I went over to 
see the clothing man and formally 
called our new department off, saying 
that it seemed to me that our offen­
sive and defensive alliance appeared 
too good to be destroyed. Then he 
broke it to me that he had faintly 
considered the plan of a line of fine 
shoes for men. “But,” he said, “it 
no sooner occurred to me than I 
abandoned it when I thought of you.”

Wasn’t that nice? And you can bet 
your life he’ll never start it now.

All of which goes to show that 
sometimes it’s best and sometimes 
it isn’t.— Ike N. Fitem in Boot and 
Shoe Recorder.

Part of the Tree.
Ned— The new political party are di­

viding their family tree.
Ted—Yes! I understand they’re

kicking as to who’ll take the stump.

Colloids Link Living and Non-Liv­
ing.

Living and non-living and dead 
matter are no longer to be divided. 
So Arthur D. Little, chairman of the 
Industrial Chemists and Chemical 
Engineers, American Chemical So­
ciety, predicts. He believes that this 
break will come through the study of 
the colloids, which are the link be­
tween matter regarded as living and 
that which is regarded as non-living. 
He argues that we know that the 
atoms within the molecule are in ro­
tation. It must follow that as the 
complexity of the molecule increases 
more and more its motion of transla­
tion must be converted into rotary 
motion. In the colloidal molecule we 
know that many simpler molecules 
are linked together, and in the mole­
cule of living matter he thinks it may 
be merely that the more or less hap­
hazard and confined movements of the 
molecules which together build up 
the colloid are in the molecule of liv­
ing matter co-ordinated and controll­
ed in a manner which suggests the 
vortex.

Dead matter drawn within this vor­
tex would partake of this movement 
and exhibit the phenomena of life. 
Matter thrown off in a tangent would 
resume its rectilinear course and be­
come for the moment dead. He notes 
that a tiny bit of living jelly, an amoe­
ba, for example, can endow with life 
an ocean of its proper pabulum, and 
it seems obvious that the forces 
which are ready to manifest them­
selves in the phenomena of life are 
already existent in the pabulum, and

that what the living jelly does is to 
induce a co-ordination and direction 
of the atomic movements, which then 
take on the vital aspect. There is 
something rudely similar to this in 
the magnetization of successive piec­
es of steel drawn across a lodestone. 
There has been a certain co-ordina­
tion of movement in the molecules of 
steel and magnetism follows.

A man’s faith is to be known by his 
alley more than by his front yard.

M A Y E R  Special Merit
School Shoes Are Winners

LA U N CH  L IG H T S  
S T E E R IN G  W H E E L S  

B E L L S , W H IS T L E S
and a full line of

BOAT S U P P L IE S

11 and 9 Pearl St.
G rand R apids, M ichiganMention this paper

i

For All-around Hard 
Strenuous W ear

Our Hard Pan Shoe has never been excelled. It contains all the 
foot-comfort there is; and the leather in both uppers and soles is 
of the proved durability that withstands rough treatment in all 
sorts of rough weather and where the conditions of wear are 
unusually severe.

Our Hard Pan, the 
original and genuine 
shoe of this name, has 
given the public this 
sort of shoe-satisfac­
tion for a quarter of a 
century.

It has many imi­
tators, but our penta­
gon trade mark on the 
sole stamps it as gen­
uine and guarantees 
y o u r  customer the 
Hard Pan quality and 
Hard Pan wear he is 
paying his money for.

lUndge, Kalmbach, Logie <Sh Co., Ltd. 
Grand Rapids, Mich.
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SUCCESSFUL COMPETITION,

How a Valuable Clerk Won in the 
Effort.W ritten  for the Tradesm an.

“Well, you don’t have to stay,” said 
Benjamin Green, a prosperous mer­
chant, to an employe who, referring 
to the fact that 'he had “worked for 
him six years and had received no 
advance in salary in three years,” ex­
pressed the opinion that he was "en­
titled to a raise.”

Instead of feeling chagrined and 
losing his temper, George Hart smil­
ed as he replied: “Of course, 1 know 
that, Mr. Green,, but I don’t want to 
leave you. 1 am acquainted with your 
trade, I like the business, you are a 
man I can get along with and you 
seem to get along with me all right.” 

“What are you kickin' about then?” 
put in the merchant and the clerk re­
plied, “I m not kicking. I’m not even 
sore. I ’m simply stating facts for 
your consideration.”

Benjamin Green was a hard headed, 
hard working man who could be very 
gracious on occasion, but who was 
popularly known as a short spoken 
and self satisfied person, firm in his 
conviction that he had earned every 
dollar he had and never had a cent 
given to him by any man. Prominent 
as a church member and fairly libera! 
in his contributions to its support, he 
was looked upon as a worthy citizen 
somewhat important.

Therefore when, at the end of the 
week, George Hart drew his pay, the 
merchant was surprised by being in­
formed that the clerk would seek oth­

er employment at the end of two 
weeks.

“Why wait that long?” asked the 
merchant, determined to conceal his 
regret at losing so good an assist­
ant.

“ It is due you, I believe, to give 
you two weeks’ notice,” replied Hart, 
"but if you will not be inconvenienced 
at all, I am quite ready to quit now.”

“Oh, I'll get along all right I 
guess,” said Green.

On the following Monday Green’s 
store was in charge of the owner and 
his daughter Helen, who bad been 
called in to substitute until a new 
man could be secured.

Meanwhile George Hart bad been 
seen very early in the morning driv­
ing a span of bays hitched to a light 
wagon and going east.

“ Father, you promised to tell me 
how you happened to let George Hart 
go,” said the daughter during a quiet 
interval late in the afternoon.

“ But I didn’t say when I’d tell 
you, gruffly replied the father.

“I ’ll bet you’ll tell me before a 
week goes by,” sharply responded the 
girl.

* * *
And he did.
In less than three days Green real­

ized that his stocks of butter, eggs, 
dressed poultry and vegetables were 
barely sufficient to take care of his 
local trade and that unless something 
unexpected happened he wouldn’t be 
able to take a pound of produce of 
any kind into the city the following 
week.

“Seen George Hart lately?” asked

the father in a casual sort of way, and 
the daughter, with equal seeming in­
difference, replied: “Yes, saw him 
last evening.”

“What’s he doin’ now?” was the 
next enquiry.

Helen Green smiled broadly as she 
started toward the telephone to an­
swer a call and continued: “ Buying 
produce of all kinds and paying 
cash.”

The merchant, observing that his 
daughter was taking down an order 
and not looking his way, made no ef­
fort to hide the expression of aston­
ishment which passed over his fea­
tures and brought his clenched fist 
down hard on a pile of unbleached 
cotton by his side as he whispered: 
“An’ payin’ cash.”

Miss Green had busied herself in 
silence for several minutes, putting 
up the order she had taken, when her 
father, who had meanwhile walked to 
the front door and back again several 
times, observed, as though addressing 
himself, “ 1 wonder who in thunder is 
backin’ Hart.”

“Say, father,” said the' girl as she 
placed the last package in the basket 
ready for delivery, “I want to talk to 
you a little and I want you to listen 
to what I say.” Good naturedly push­
ing her father into a chair just back 
of the desk, she continued, “Now take 
it easy and hear your daughter 
preach.”

“All right,” said the merchant, 
“only remember I hate long ser­
mons.”

“Here you are, crow-ding hard on 
toward fifty years, working like a

hired man to hang on to what you’ve 
got and gnawing like a beaver to get 
more,” said the girl.

“Well, that’s business, ain’t it?” 
asked the father.

“Yes, one kind of business,” said 
the daughter, “but it worries me and 
it worries mother, too. We think you 
have done about as much as should be 
expected of a man who has been al­
ways a good provider and a kind fa­
ther. We’ve got enough—a good 
home, a good business, two or three 
farms and something— I don’t know­
how much—in the bank.”

“And you want me to give up this 
business and go to loafin’ ?” he asked.

“Oh, no, not that. You wouldn’t 
live six months if you couldn’t work 
a little—'have something on your 
mind,” said the daughter, as taking 
her father’s hands in her own. she 
seated herself jauntily upon the rail­
ing at his side, “and now— now—just 
when w-e thought the time ripe for 
you to shift some of your responsi­
bilities, George Hart has to leave 
you.”

“ He ddin’t have to,” said the fa­
ther almost sulkily. “ Did. you say you 
heard he was payin’ cash for every­
thing he buys?”

“ I didn't say exactly that,” said 
the girl as she quietly slipped into her 
father’s lap and placed one arm across 
his shoulders, “but that is what he’s 
doing.”

“Who’s backin’ him I wonder,” said 
the father.

“Oh, father, what an old goose you 
are,” said Helen, as she threw both 
arms about his neck; “ what a blind

The Imitators
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TJiey Can't B adge I t
Kellogg’s Toasted Corn Flakes is here to stay. Quality is the 
rock on which its success is founded and none of the imitators 
can budge it because none of them has approached it in quality. 
You may be able to buy the imitation brands cheaper than Kel- 
jogg’s, but isn’t it good merchandising to stick to the popular 
brand which yields a good profit and sells quickly?
Kellogg’s doesn’t stick to your shelves; it’s on again— off again_,

you ve made a good profit and a quick profit; you’re pleased 
and your customers are pleased.

A Square Deal For Every Grocer
The square deal policy under which Kellogg’s is marked is win- 
mng the dealers of the country, as its delicious flavor has won 
the customers.
It is sold on equal terms to all retailers— no direct sales to the 

lg e ow no free deals— no premiums— just good quality—  
fair sales methods— generous advertising. Isn’t it good busi- 
ness o stick to the cereal marketed in this way— and the one 
that has the demand?

T O A ST ED  CO RN F L A K E  C O ., Battle Creek, Mich.
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old goose. George and I have been 
engaged to marry each other for over 
a year and you have been so centered 
on this business here you never no­
ticed anything else.”

In vain did the father struggle to 
rise, but the 135-pound divinity on 
his lap was mistress of the situation. 
In vain did he struggle to speak, as, 
placing her cheek over his lips, she 
continued: “Yes, mother and I had 
been figuring for nearly a year on 
how to give you a rest, when along 
comes George and asks me to become 
his wife. I knew two things: I knew 
that I loved him, and I knew that he 
loved me. I suspected two other 
things: One was that he had great re­
spect for you and the other was that 
he was the best permanent assistant 
for you that T could find.”

“Does your mother know all this, 
Helen?” asked the father as, taking 
her fair cheeks between his hands, he 
gave her a resounding smack squarely 
upon her lips.

“ Know it?” gladly responded the 
happy daughter. “Ma’s backin’ George 
now in his new venture.”

About two weeks later a new sign­
board, brilliant in red, black and gild­
ing, was put up over the store door 
and it read: “Green & Hart, General 
Merchants.” Charles S. Hathaway.

No Objection To Telling.
“Do tell me, Pulsatilla,” begged the 

girl under the inverted waste bas­
ket. “the secret of that wonderful 
blonde hair of yours. It defies de­
tection.”

“T will,” said the girl under the in­
verted coal scuttle, “if you won’t tell 
anybody else: I selected for my grand­
mother and mother two women who 
had hair just like mine.”

New Problems for the Lawmakers.
In four years’ time we may be able 

to say that flying is common. It 
may, perhaps, still be looked upon 
as a venturesome practice and among 
the general community may not be 
exactly an every day experience, but 
most well to do people will have made 
a trip and many will own machines 
and make almost daily runs.

It is then that new laws and regu­
lations will have to be adopted. The 
“rule of the road” in the air must be 
settled, as also the question as to 
whether international frontiers are to 
be respected, and if not whether uni­
versal free trade must result. Then 
comes the subject of the ownership 
of the air above private property. 
Finally we must consider the means 
by which laws may be enforced and 
the registration and identification of 
aerial machines carried not.

Hitherto international frontiers 
have been fixed by natural divisions 
of land and water, such as the sea 
coast or river bank, or clearly defin­
ed strips of ground. Such lines of 
demarcation are not easily crossed by 
those who wish to do so unseen and 
without interruption. Rut in the air it 
is different. Here no natural bounda­
ries exist, nor can artificial obstruc­
tion« be erected so as to be insur­
mountable by airships.

We are then called upon to answer 
a most vital question: Are aeronauts 
to be allowed to traverse these fron­
tiers without hindrance, or must they 
descend at frontier stations to report 
themselves? If the former many 
laws and regulations now in force 
would be affected. Those regarding 
passports, alien immigration, and the 
like, would be seriously upset.

But a far more serious matter is the

collection of customs. Even suppos- I 
ing it were not possible to convey 
large cargoes of goods, and there is 
no good reason why this should not 
be done some day, still it would un­
doubtedly be possible to carry parcels 
of 100 pounds or so. If such an 
amount can be taken through the air 
free of duty it would manifestly have 
to be allowed equally to land travel­
ers. Considering, too, the rapidity 
and ease with which machines are 
likely to travel they could be employ­
ed continually, going to and fro over 
the frontier, transporting large quan­
tities of dutiable goods.

Either customs must be entirely 
done way with or we are faced with 
a second alternative, that all aerial 
vessels must descend at the customs 
houses to declare their cargo. A l­
though in the ordinary way it might 
be possible to enforce this by the im­
position of severe penalties on any 
one detected in evading it, yet so 
great would be the opportunities for 
smuggling, especially in the dark or 
in misty weather, that it would with­
out doubt be easy to ply the nefarious 
trade. The air going smuggler would 
not be bound as is his maritime 
prototype to land- at a favorable spot 
on the coast; he could travel far in­
land before embarking. It seems im­
possible to enforce any law as to 
machines being compelled to descend 
at a frontier and this implies that cus­
tom« in the main will have to be abol­
ished.

Over the vast fields and woodlands 
of the country who is there to pre­
vent the progress of the airships? And 
if they pass high up in the skies who 
could find any valid objection to such 
traffic? With private gardens and 

¡buildings and with machines skim-1

ming along a few feet above them the 
case may be different, but where can 
the line be drawn? How can an 
aeronaut distinguish between a field, a 
park and a garden? Then we must 
consider the case of inclosed grounds 
to which the public is admitted on 
payment, such as cricket and football 
grounds, etc. It will obviously be im­
possible to prevent aerial travelers 
from hovering over such and watching 
the sport without payment. Still this 
is not likely to become a really se­
rious matter.

It is no good making laws without 
the ability to carry them into effect, 
and this is one of the greatest diffi­
culties presenting itself to the would- 
be legislators of the airway. The an­
swer to all the difficult questions 
which we have summarized may be 
said to depend entirely upon the pos­
sibility of bringing to book the law­
breakers. Even supposing a regular 
service was inaugurated of police pa­
trolling the air in extra swift flyers 
they could seldom follow and catch up 
with transgressors, since it would not 
often be possible to convey the in­
formation to them in time. There can 
be no doubt that an intricate prob­
lem is now confronting us regarding 
the amending and making of laws to 
regulate that traffic which some of us 
believe will soon be darkening the 
air above our heads.

Maj. Baden-Poweli.

Lucky Escape.
Jinks— What makes you so happy?
Blinks— I just saw a woman who 

refused to marry me ten years ago, 
and =hc weighs fully 250 pounds, and 
has five bad little young ones. Come 
have a cigar.
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MODERN HIGH FINANCE.

Showing What Love’s Madness Did 
to Poor Papa.W ritten  for the Tradesm an.

If you know a man with a large, 
fat roll of yellowbacks, don’t you try 
to take it away from him by force. 
If you meet him with a gun on a 
dark corner and pry him loose from 
his wad, you’ll be put through the 
third degree, and then the lawyers 
will get all the money.

The correct way to commit highway 
robbery this year is to go to a man 
in broad daylight and get him to 
consent to a business proposition 
which will transfer his wad to your 
own garments. You must sit down 
before his desk and tell him that he 
has to do business with you or get 
the grand kibosh.

Clellie was the daughter of a grasp­
ing man. Papa Hardfare owned about 
everything there was in sight in his 
state, and his neighbors took pains 
every night to nail down whatever 
they didn’t want him to have. Eric 
loved the girl for her own sweet self. 
That is. he said he did, and there is 
no proof to the contrary. Clellie 
looked dainty enough to eat, and the 
first impression would be that—but 
you wait.

“I think,” said Eric, gloomily, fixing 
his eyes on the back of a fat park 
policeman who was clubbing a work­
ing man off a bench, “that I’ll go for 
a soldier.”

“The idea!” said Clellie.
“ It is just this way,” continued 

Eric, gloomily, “I’m no use here. If 
I traded gum with a baby I’d get the 
short end of the deal. I’m not mean 
enough to be a captain of finance, 
and if I go and ask Papa for my 
Lovely One he’ll have me pinched, 
and I think that he’d be right, at 
that.”

“Well,” said the Lovely One, “Papa 
wants to see me— ”

“Sure!” interrupted Eric. “When 
you marry he wants to see you locate 
in a marble front at number one Easy 
street, with a red devil wagon and a 
butler from the home of an earl. I 
don’t blame Papa, but I’m not in that 
row.”

Clellie snuggled closer to Eric’s 
new spring overcoat.

“I don’t see why,” she said. “I 
think you’re a lot smarter than Paipa.’

“ Papa,” said Eric, “could double 
discount me in a trade with both eyes 
shut and his hands tied behind his 
back. I did a fool thing at the of 
fice to-day that cost me the junior 
partnership I’ve been hoping for, and 
Papa will never give me the glad 
hand again. Papa is a perfectly love­
ly old gentleman, but he doesn’t use 
ladylike language in the face of de­
feat. Whew! If I had his wad we’d 
be out on the rolling sea right this 
minute, in a white-and-gold yacht, 
with beefsteaks two inches thick and 
lobster on the menu three times a 
day.”

“Well, dear,” rejoined the Lovely 
One, “why don’t you go and get 
something that everybody has to 
have and then put up the price?”

“If I could get a corner on the at­
mosphere,” grumbled Eric, “I’d make'

it cost Papa eleven dollars a minute 
to breathe. And I guess Papa would 
beat me out at that.”

“Why, I don’t see how,” said the 
Lovely One.

“Papa,” explained Eric, “has hot 
air in his companies enough to last 
him a good many years, with strict 
economy. Papa is a lulu, and there 
is only one lulu to a state this year.”

“I don’t care,” pouted the Lovely 
One, “Papa doesn’t get everything he 
goes after. I’ve heard him say so 
often enough.”

“I’d like to know what it is that 
Papa can’t get,” said Eric.

“Why,” answered the Lovely One, 
“he can’t get cars. I’ve often heard 
him say that he could make ever so 
much money if he could get the coal 
he mines out to some place or other. 
He says that if he could get cars he’d 
put a crimp in somebody’s game.”

“I don’t doubt it,” replied Eric. 
“You see— ”

Eric ran right off there and began 
a series of mental gymnastics which 
landed him, the next forenoon, in the

office— the inner office, too, the holy 
of holies— of the President of the Q. 
IJ. & E. E. R. Railroad Company. 
The President snorted as Eric drew 
a chair up to his desk. This was 
a little nervy of the young man. but 
Clellie had asked him why he didn’t 
go and get something everybody 
wanted and then boost the price, and 
of course he had to mind what the 
Lovely One said, at least until the 
honeymoon was over. So he put all 
his nerve into commission and helped 
himself to a chair, when the mighty 
President was counting on his mum­
bling out some trifling errand and 
taking himself off. You see, he was 
after something juicy to put over 
Papa, who, he believed, had more 
money than any one man ought tc 
possess.

“Pardon the insinuation,” observed 
Eric, as the President glared at him, 
“but T am under the impression that 
the Inter-State Commerce Commis­
sion wants you!”

The President thought he was glar­
ing at a lunatic and reached out for

the button he was wont to push when 
he wanted the police to lug off a 
shipper who had lost a car of perish­
able goods in the wilds of the Com­
pany’s red tape.

“Pass that up,” advised Eric. “I’m 
not doing business for the Inter- 
State. I’m here promoting the An- 
glo-Bengalee International Car Sup­
ply Company, limited. If you’ll call 
in an office boy who is twenty-one 
years of age and upwards I'll show 
you how limited the Company will 
be. You see,” he continued, as the 
great man sat gasping in his chair 
“ I’m after something that everybodj 
wants, something I can boost the 
rates on as soon as I can acquire 
control, and I don’t know of anything 
better to start with than freight cars. 
You’ve got a couple of coal mines 
down on your line, and you own one 
of them. The one you own gets all 
the cars when coal is high, and the 
other gets all the cars when coal is 
low. You’ve got Papa Hardface com­
ing around the post the morning after 
the race has been won.”

General Offices of the A. J. Deer Company to be 

Moved from Buffalo to Hornell, N. Y.

Home of the ‘‘ ROYAL”  showing new addition

F°r several years the general offices °f our business have been maintained at Buffalo, but on May 1 they 
will be moved to Hornell, N. Y ., where our factory is located. " '

We decided to make this change in order to facilitate the handling of our rapidly increasing business in the 
manufacture and sale of the “ ROYAL”  line of electric coffee mills and meatchoppers.

The first “ ROYAL”  mill made its appearance in 1905. We made but one style then-the No 2 ,h n» n in

m' ri' ° f " TheMi" ,ha,cu,s ,i,e c o , , k "  ^  » « * . .»<1'«»

Today we make 72 dierffent styles of machines, suited to everv nhase nf th* K„ . j

you”  U our mo t t ? ™ *  *  W  P° UndS PCr minUtC- “ The best miU in the world 'to

- a  „  * *  *

Write for a copy of our latest catalog, telling all about the “ ROYAL”  line. Sent free on request.

The A. J. D EER C O M P A N Y46 W E S T  S T R E E T , H O R N E L L , N . Y ., U . S. A .
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The President gurgled in his chair, 
but his wrath did not take the shape 
of words.

"Now,” continued Eric, “I’ve got a 
plan whereby you can make as much 
money on the coal Papa Hardface 
ships out as you do on your own 
That will catch ’em going and com­
ing, and will soon fix you so you 
won’t notice it if you happen to lose 
a five-cent piece on the board of 
trade. In other words, you’ll have an 
interest in the other mine without 
its costing you a sou-markee. Am I 
right in supposing that you need the 
money?”

The President gasped again*, and you 
could have knocked his eyes off with a 
stick, they bunged out so. This young 
man certainly did have the nerve!

“We’ll form the Company I speak 
of,” said Eric, “and you’ll put a 
dummy in for President, and I’ll be 
general manager and treasurer. You, 
for the railroad company, will con­
tract with the Car Supply Company, 
limited, to supply all cars ordered at 
once, at any point on your line, and 
to send th em out to any point im­
mediately. Now, how much do you 
think Papa Hardface will give for a 
contract like that?”

“Is it a split?” asked the President. 
“And will the gentleman you refer to 
come in on a deal like that?”

“He’ll fall on my neck at the first 
words,” was the reply. “You see,” 
continued this modest young man. “I 
haven’t any cars, but we’ll paint some 
of your old ones over with Italian 
sunset effects and label them Anglo- 
Bengalee International Car Supply 
Company, limited. You see yourself, 
that the word limited will be all right, 
for the dissemination of the pot will 
be limited to us two.”

“Well,” said the President, “you’ve 
got the nerve!”

“Papa Hardface will pay about $50 
a car,” added Eric, “and will use 
about 100 cars a day for the next ten 
thousand years. He’s got coal piled 
up until the clouds bump against it 
in their flight. I’m under contract to 
put a crimp in Papa.”

“Never you mind Papa,” said the 
President. “He’ll pay us $50 a car 
extra and charge it up to the con­
sumer. Papa is not foolish— yet.” 

“The trouble with your game,” said 
Eric to Papa the next day, “is that 
you don't pull the right wires. Just 
to give you a show, I’ve gone and

got myself elected general manager 
of the A. B. I. C. S. Co., limited, and 
I’m going to give you 100 cars a day 
until you’ve got that coal pile so low 
that the men will have to dig for it. 
We’ve been to a lot of expense build­
ing our cars and getting our con­
tracts, but we'll be reasonable. Give 
us $50 each for the use of our cars, 
load one way, anywhere, and we’ll 
give you rolling stock enough to 
move the mountain range you’re dig­
ging in down to tide water. We’ve 
got our contracts with the Q. U. 
& E. E. R. Railroad Company.”

Papa smiled and drew a check, and 
the coal began moving so fast that 
he had to get the newspapers to print 
paid advertisements about coming 
strikes by the miners’ union in order 
to get people to buy. Eric was draw­
ing about $15,000 a week for sitting 
in the park with Clellie, who said 
she was glad he had changed his mind 
about putting something over Papa. 
Eric told her that of course he 
wouldn’t do a thing to Papa. One 
day Papa came and sat down with 
them, much to their annoyance and 
dismay.

“Young man,” said Papa, “you’re 
march too valuable a man to be loaf­
ing in the park. I’ve had to buy up the 
Q. U. & E. E. R. Railroad, and also 
the Anglo-Bengalee International 
Car Supply Company, in order to get 
a cent a ton profit on coal, and you’re 
discharged as manager. When you 
two get done looking at the birds in 
the park, come down to the house 
and observe the hot bird I’m1 having 
prepared to celebrate the advent of a 
junior partner in the firm. If you 
think I’m going to let talent like that 
go out of the family and out of the 
firm, you’re mistaken.”

“Why,” said Clellie, as Papa walk­
ed away, “whatever is Papa talking 
about?”

“I don’t know,” replied Eric, “un­
less he wants to go abroad for a spell 
while I run the business.”

“I’m so glad,” said the girl, “that 
you fixed it up with Papa without 
putting anything over him.”

Alfred B. Tozer.

Why He Behaved.
“Well, you are a good little boy. 

Are you usually as quiet a& this?” 
“No fear, but mother’s going to 

give me a clockwork engine if I don’t 
say anything about your dreadful red 
nose!”

He Was Surprised.
“Oh, yes, I shall take in the game 

this year,” answered the fat man in 
the street car as a reporter accosted 
him.

“But I thought you never at­
tended?”

“Never did until last season. Al­
ways thought it the stupidest, silliest 
game of all. Couldn’t have been hired 
for a ten-dollar bill to go up and see 
a game.”

“ But you finally went?”
“I did, and I was most agreeably 

surprised. Friend of mine lost his 
wife, and he prevailed on me to go 
with him to see a game and take his 
mind off his sorrows. I didn’t want 
to go, but I owed him borrowed mon­
ey, and was in hopes he’d marry my 
sister after a while. I was glad I 
went.”

“Did you get to understand the 
game?”

“ Right away. Hadn’t got seated be­
fore a feller called me a liar. Had 
been seated two minutes when a fel­
ler wanted to punch my head.

“Then two men behind me had a 
fight.

“Then I cheered a catch and a 
woman called me a loafer.

“Then about twenty of us mobbed 
the umpire.

“Then five policemen mobbed us.
“Then T got up and cheered and 

was pulled' down and punched.
“Then I shut up and was punched 

for not cheering.
“I differed with a woman as to 

whether a player had made a certain 
base or not, and she called me a 
fool.

“Started out alone to mob the um­
pire and was thrown over the fence 
and told to go home.

“Baseball? You bet! I shall be 
Johnny - on - the - spot this summer. 
Wouldn’t miss it for a thousand dol­
lars. Only one game to beat it, and 
that’s throwing the furniture out of 
the windows of a burning house.”

Many a man thinks he is generous 
because he has a longing to give what 
he has not.

“State Seal”
Brand Vinegaris giving unqualified satisfaction and mak­ing b u s i n e s s  for thousands of retail merchants.

Oakland Vinegar & Pickle Co., Saginaw , Mich.

Baker’s Ovens, Dough Mixers
and bake shop appliances of all kinds on easy terms. 

ROY BAKER, Wm. Alden Smith Bldg., Grand Rapids, Mich.

P U R E  O I LO I  I F N F  The highest grade P E N N S Y L V A N IA  oil o f unequaledexcellence. It  will not V L l  L *i ^ *-» blacken the chimneys, and saves thereby an endless amount of labor. I t  never crusts the wicks, nor emits unpleasant odors, but on the contrary is comparatively
Sm okeless and Odorless

Grand Rapids Oil Company MRheif„7ngBcon? ^

Don’t Read This Ad. Unless You Want tomam
Make More Money

|1|
If you want to make more money don’t handle any cocoanut but BR AZIL SHRED  

COCOANUT in 5c packages— not to please us, but for the following reasons:
1. — Our goods are fresher than the others, because a cargo lasts us about ten days— it 

lasts the others twice that long.
2. — Our goods are cheaper because on a volume of business about twice as big as the 

others we can make as much money on a smaller margin of profit.
3-— We handle so many more nuts than any one else we have more practice and can 

naturally get better results— Baker’s Cocoanut not only conforms to all Food Laws, but it 
is perfect.■ H THE FRANKLIN BAKER CO. Philadelphia, Pa.
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THRIVE IN WHEAT PIT.

Synaphebranchus Pinnatus Represent* 
ed in Human Family.W ritten  for the Tradesm an.

Wheat was soaring in the Chicago 
wheat pit, and the old grocer sat on 
a barrel in his store, listening to the 
angry observations of customers who 
were putting up ten cents extra for 
twenty-five pound sacks of flour.

For once, the blame of the whole 
situation was not being ‘ laid at the 
door of the merchants, and for this 
the grocer was thankful. When you 
are kicked and scolded every day in 
the week, from 6 a. m. to 6 p. m., it 
is sometimes a relief and a satisfac­
tion to hear others taking their medi­
cine.

“The Government ought to inter- 
fere, proclaimed a red-faced man who 
spent a dollar a day for cigars and 
never said a cross word about it. 
“These speculators ought to be 
brought up with a twist.”

That s the stuff!” roared the res­
taurant man, who had just advanced 
the price of his table d’ hote dinners 
ten cents because his bread cost him 
almost a cent extra for each dinner 
he served. “That’s right! Send ’em 
to the pen.”

Something ought to be done about 
it! complained the boarding-house 
keeper, who had raised the price of 
board a dollar a week because flour 
for her ten boarders cost her forty 
cents a week extra. “I’m sure I don’t 
see how we are to live if this thing 
keeps on!”

“I’ve got to have my salary raised 
if these prices keep up,” submitted 
the mechanic, who was spending ten 
cents extra each week for flour, and 
demanding a raise of three dollars a 
week. “These robbers ought to be 
driven out of the country.”

The old grocer chuckled on his bar­
rel and said not a word. He had al­

to first 
shifting 
did the

ways known that the ones 
take unfair advantage of a 
market were the ones who 
most kicking.

The red-faced man turned to the 
others with a scowl on his face. He 
was a banker and could scowl with 
impunity if he saw fit to do so.

“ I reckon you people all pass the 
extra expense along to some one 
else!” he said. “You’ll all make money 
by this lift in the price of wheat, and 
yet you are the ones who are making 
the most noise about it. Where the 
bulge in wheat costs you ten cents 
you make your customers pay you a 
dollar!”

The grocer chuckled and rubbed his 
hands.

“That's good!” he said.
“You yourself were kicking like a 

steer a second ago,” said the restau­
rant man, wrathfully. “I guess you’re 
not the only one who has a right to 
kick when highway robbery is the 
order of the day.”

The restaurant man kept a small 
savings account with the banker, and 
never asked to borrow money of him, 
so he could sass him if he chose to.

“Well,” said the banker, “ I can’t 
charge ten cents extra where I  am 
charged one cent extra. If I could,” 
with a smile, “I wouldn’t be kicking.”  I

You bet you would,” said the res­
taurant man.

The talk was becoming stale and 
unprofitable, so the grocer went over 
to his desk and sat down. He had 
heard so much about wheat for a 
week that he was sick of the sound 
of the word.

He had heard the operators called 
philanthropists and highway robbers. 
He had heard the shifting market 
called actual and speculative. He had 
been told that there wasn’t enough 
wheat, and been told that farmers 
were holding for another lift. Back 
of all this information, loosely clus­
tered at the front of his head, he had 
an idea:

If the men who were bulling wheat 
were indeed assisting the farmer, they 
were not acting because of the fact. 
That he knew. They were doing it for 
their own profit, and the assist to the 
grower was merely incidental and 
outside of all pre-arranged results.

If, on the other hand, they were 
starving the poor in the city tene­
ment districts, they were not acting 
for that purpose, either. They pitied 
the poor, when they had time to think 
about them, but they couldn’t curtail 
their own profits for their benefit. 
This result, too, was outside of the 
pre-arranged plan for sending wheat 
up.

The bulls were not fighting for the 
farmers, but for themselves; not fight­
ing against the tenement dwellers, but 
in the interest of their own bank ac 
counts. The bears were not antago 
nistic to the farmers; they were look 
ing out for themselves. They were 
not out to protect the tenement dwell­
ers; they were hoping to add to their 
own piles of yellow ones.

The grocer knew it to be a game, 
a ruthless and cruel game, in which 
the consumer was being ground be­
tween two groups of reckless specu­
lators. He was thinking of this when 
the carpenter came back and sat down 
by his side. The carpenter was a 
thoughtful man. He had been read­
ing the morning newspaper, and 
a copy now came out of his pocket.

“What do you think of all this?” 
he asked, his finger on a big “bull” 
heading. “ I can’t make head nor tail 
to it. Is this jump in wheat warrant­
ed by crop conditions? One day the 
papers say no, the next they say 
yes. What about it?”

“ I wish I knew,” replied the gro­
cer, “but I don’t. If it is, it is only 
incidental. The speculators are do­
ing it because it is their trade. Just 
their trade.”

“They ought to be jailed,” said the 
carpenter.

“My son,” said the grocer, “you 
can’t jail every man that is trying to 
get a living, and a good, big living at 
that, without working .for it. That is 
what these fellows are doing, and 
what they always will do. I can’t see 
any way to stop them. There are 
such creatures— such shirks and 
thieves as these speculators— through 
all the strata of animal life. You read 
and you’ll see.”

The old man was silent for a mo­
ment, and then a whimsical smile 
came to his face.

“Down deep at the bottom of the

sea,” he said, “there lives a form of 
fish called by scientists Synaphe­
branchus Pinnatus, which is Latin for 
something or other. These things 
are given Latin names because Latin 
is the language of science. Now, as I 
said just now, this fish with the 
elongated name lives deep down in 
the sea, where the water is dark and 
cold, and where the pressure to the 
square inch is something frightful.

“It would be quite a chore for the 
Synaphebranchus Pinnatus to acquire 

ood living down there, so he fig­
ures out a way which is not unlike 
that of the human wheat pit operator. 
Oh, these fishes down at the bottom 
of the sea are wise little things. They 
know that the other fish have to live, 
and so they figure on getting their 
bit out of the industry of their neigh­
bors. And so, instead of going to 
work and hustling up something for 
themselves, they just insert them­
selves in the mouths of certain crus­
taceans and live there very comforta­
bly.”

The carpenter laughed and pushed 
out a cigar.

And they live there quite comfor­
tably,” continued the grocer, lighting 
the cigar, “quite sentimentally, in fact, 
always in couples, seated one oppo­
site the other, near the gills. There 
they get the very pick of the food the 
crustaceans collect. They never hunt 
for themselves. They never go out 
and pick up food. They look at the 
world outside when the crustacean 
opens his mouth, and that is all.”

I think,” said the carpenter, “that 
I begin to see where the wheat pit 
and stock board operators have their 
origin.”

That s my idea,” replied the gro­
cer. “There these fishes pass a life 
of tranquil happiness, with nothing to 
make them afraid. They subsist on the 
fat of the land, or the sea, rather, and 
grow fat and lazy.”

Naturally, observed the carpen­
ter.

“And the crustaceans have not a 
word to say about it. At first they 
don t notice the little schemers, for 

little of the food they collect 
goes to support their tenants. But 
the tenants grow and grow, and get 
fatter and fatter, and then the thing 
happens which will happen to the 
consumers of the land some day.” 

“What’s the answer?” asked the 
carpenter.

“Why, the little fishes with Latin 
names live so easy and have such 
good things to eat that they grow fat­
ter and fatter, as I said a moment 
igo. And then the trouble comes.”

I suppose, said the carpenter, 
“that the crustaceans eat ’em up?”

“Not so you could notice it,” re­
plied the grocer. “The little fishes 
get so fat after a time that the 
crustaceans ‘are unable to close their 
mouths, and they die in consequence. 
The little fishes get so important that 
they destroy their -house and lot, and 
their meal ticket, and of course they
die with the others. Now, you see_”

“Never you mind the guide board,” 
said the carpenter. “I guess I can 
see what you mean. Some diay these 
operators will get so fat and impor­
tant that the whole financial system of

the country will go busted, and they 
will turn up their toes in the wreck?”

“Something like that,” smiled the 
grocer. Alfred B. Tozer.

The Legend of the Salmon.
The Arabs of Upper Egpyt tell us 

why all flat fish are white on one 
side and brown on the other. Mos­
es, like the other Israelites, was very 
fond of fish, and, as a rule, he cook­
ed it splendidly (says an exchange). 
He had cooked a sole only on one 
side, when his fire went out, so he 
angrily threw the half-broiled fish in­
to the sea. But this fish happened 
to live, and that is why all its de­
scendants appear to be half-cooked.

Upon the back of the haddock are 
strange imprints, said to be the work 
of the devil. On the Yorkshire coast, 
in England, they say the Evil One 

g ago determined to build a bridge 
at Filey. This he did for no good 
purpose, but for the annoyance of 
fishermen. While at work he drop­
ped his hammer into the sea. As he 
hastily picked it up he grasped a 
haddock at the same time; so the 
haddock carries the imprint of his fin­
gers to this day.

But the legend of the salmon, told 
by the Scandinavian fisherfolk, is the 
most interesting of these tales. 
Would you like to know how the 
salmon came to have such a delicate 
tail? Here is the story:

Loki, mischief-maker among the 
gods, had offended Thor grievously. 
Tn fact, he had stolen the mighty 
hammer which was Thor’s most prec­
ious possession.

You may know that Loki fled as 
swiftly as he could when he found 
that Thor was in pursuit. But Thor 
was not minded to let the rascal es­
cape, so he followed after, his wrath 
increasing with every stride.

At last, finding his enemy close up­
on his heels, Loki ran toward the wa­
ter and leaped in. turning himself in­
to a salmon. Thor, however, was so 
dose behind that he caught the fish 
by the tail. For punishment he 
squeezed it so hard that ever after 
the tail of the salmon has been fine 
and thin.

What Woman Wants. 
What woman wants 
Is scrubless floors 
Endless incomes.
Bakeless loaves.
Smokeless husbands. 
Slamless doors,
Peekless curtains,
Scorchless stoves,
Washless dishes,
Poundl ess steaks,
Tuneless rockers,
Darnless socks,
Spankless children,
Spotless frocks,
And may be 
Ere we cease to fret 
We’ll want a bathless 
Baby yet.

Chance To Go On.
First Hobo— I told that woman 1 

had beat my way around de world.
Second Hobo— Was she interested?
First Hobo— Yes; she got out a rug 

and told me I could beat my way to 
the dinner table.
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Man's Tenderest Memories
Are those which are associated with the home o f his youth and the 

cooking thereof.

You find evidences of this fact all about— in poetry and song, in prose 
and story.

If the average man could turn artist for a day and put on canvas one 
great picture the title of it would be “ Mother at the Kitchen Door.”

And if he could put into it all that his heart feels it would be a great 
picture indeed.

When one thinks of that early home he doesn’t think of the parlor or the 
bedrooms or the porch, but of the kitchen where mother handed out the fresh- 
made bread, the delicious cookies, hot friedcakes, etc.

And if he were to suggest a motto to hang on the walls of many a modern 
home it would be: “ What is Home Without the Kitchen?”

Women who buy bakers’ bread and other products of the public bakeshop 
should ponder well over what we have said. We believe it would pay them 
big dividends if they would buy

LILY WHITE
“ The Flour the Best Cooks Use”

And give their husband and their family good, old-fashioned home-made bread.

Bread made in their own kitchen by their own hands. Bread with a 
crisp, brown crust, thoroughly baked, light, wholesome and delicious.

Try it, woman, and you’ll find that there are depths of sentiment in that 
man of yours you little dream of and which good home-made bread helps 
mightily to develop.

V A L L E Y  C IT Y  M IL L IN G  C O M P A N YGrand Rapids, Mich.
This is an average sample o f the argument we are putting before the consumer at regular intervals—argument which is unanswerable, unassailable and convincing. Is it any wonder that the retail merchants of Michigan And it necessary to handle L IL Y  W H IT E  flour to m eet the requirements of their customers?
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C l o t h in g

Tardy Buyers May Bring Expected 
Activity.

From all accounts the retailers in 
or near the hosiery and underwear 
market centers are as dilatory in buy­
ing their fall goods as last year. How­
ever, throughout the country the fall 
lines are receiving favorable atten­
tion, and country dealers are even 
buying in anticipation of their wants, 
which is a decided improvement over 
a year ago. Manufacturers are al­
most unanimous in their statements 
that, while goods were easily obtaina­
ble last year, such is not going to be 
the case this season, and that unless 
the buyers in and hear the market 
centers get in earlier than they are 
doing they are going to find them­
selves up against a scarcity of the 
newest nd best numbers. There seems 
to be a diversity of opinion, as to the 
percentage of retailers who are car­
rying extensive stocks of heavyweight 
garments over from last season. Some 
manufacturers state that they believe 
half the retailers throughout the coun­
try are carrying over large stocks, 
but the majority believe that the stock 
percentage is very small.

Some jobbers who restricted their 
early purchases of medium and high 
grades of lightweight underwear for 
spring through fear of a poor sea­
son and who have sold more than 
they expected to sell are now on the 
lookout for lots for quick delivery. 
From all accounts, the prospect of 
having their needs supplied is very 
poor. Most mill men state that they 
are fully sold up on this class of 
goods for six to eight weeks to come. 
The manufacturers of the cheaper 
grades of undergarments who turned 
out goods such as they agreed to turn 
out are also well sold up, while those 
that have been careless with the 
quality of goods they promised are 
looking for further business.

While some of the hosiery manu­
facturers are in need of more busi­
ness others have been obliged to 
place a part of their spring orders 
with commission knitters so as to be 
able to make deliveries on time. Yarn 
dealers have been asked, to rush large 
shipments of yarn in advance of the 
time specified in the contracts. Tak­
en as a whole, the trade is in fair 
shape, with the prospect that it will 
continue to improve. The low prices 
that jobbers offered early in the sea­
son are not now quoted. One au­
thority states that the few manufac­
turers who did accept orders at the 
bottom prices have not made full de­
liveries of these goods, as to have 
done so would have virtually meant 
bankruptcy. Jobbers who Sought at 
these low prices, and who have fail­
ed to receive the goods, and those 
who held back hoping that they would 
be able to buy at still lower figures, 
are now placing large orders for sum­
mer seamless hosiery.

The retailer can not longer belittle 
the importance of the increase in 
popularity of the union suit. They are

certainly becoming a factor in the 
East as well as in the West, and the 
sooner the retailer realizes this the 
more progressive he will be consid­
ered. If he is going to handle union 
suits let him impress upon his sales­
people the importance of the initial 
sale of a one-piece garment to a 
customer. A salesman must give up 
his plan of following the line of least 
resistance if he desires to make a 
sale to a man who has never before 
worn this garment ,or if his firm de- 
ires to push this article. He must 

energetically force the good points 
of a union suit upon a prospective cus­
tomer. It is a well-known fact that 
the union suit holds trade better than 
almost any other article of men’s 
wear. If a customer buys one suit 
and is properly fitted the first time 
he will invariably return to the same 
shop for his next garment. Let the 
salesman be impressed with the im­
portance of giving a perfect fit in 
selling the initial suit.

One of the large men’s establish­
ments has put in something new in 
the way of one and two-piece suits of 
underwear. It is a summer garment, 
cut with knee-length drawers and 
half sleeves. It is a very light fabric 
with a half-inch knitted stripe, the al­
ternating half-inch stripe formed with 
certain threads left out in the knit­
ting, giving that stripe a crinkly ap­
pearance. The suits come in blue, 
champagne and white.

curing the past thirty days there 
has been a strong revival in the pop­
ularity of shot (two-color plaited) 
hose. One now sees this class of ho­
siery well displayed in nearly every 
fine shop. Shot, plaited two-tone, 
knitted ties are undoubtedly the cause 
of this revival. The matching vogue 
is. still strong, and when the imported 
shot knitted scarfs began coming in 
it was found necessary to have hose 
to match. A large variety of color 
combinations is to be seen in both 
hose and scarfs.

A number of the best shops are 
experiencing an excellent call for silk 
and lisle hose in plain colors with a 
heavy five-row clock, either in colors 
matching the body of the hose or in 
daintily contrasting colors.

There seems to be a feeling among 
the sweater coat makers that the mar­
ket is being flooded with these arti­
cles. They have proved themselves 
such excellent sellers within the past 
few years that many manufacturers 
and jobbers state that the production 
has increased so per cent., and that al­
though the demand is still as strong 
as ever and is expected to hold for 
some time to come, the production 
will soon be greater than the de­
mand. Some few jobbers state that 
in their opinion retailers have been 
buying too heavily of these articles. 
But they can be classed among the 
disgruntled few who are falling be­
hind in their sales of not only sweat­
er coats but of underwear and hosiery 
as well. Retailers as a general rule 
believe that sweater coats have come 
to stay and that the number to be 
worn is on the increase. The retail 
dealers in the small town, who are al­
ways behind the larger cities in tak­
ing up innovations, are now making 
strong calls for sweater coats, and it

would seem that their usefulness had 
been brought to the knowledge of the 
farmer as well as to the city man. If 
the country in general takes up the 
sweater coat no overproduction is lia­
ble to occur for some time to come.

Importers of hosiery and many large 
retailers throughout the country have 
been expressing themselves strongly 
since the new hosiery schedule of the 
Payne tariff bill was published and 
presented to Congress. Meetings 
made up of both importers and re­
tailers have been held for the pur­
pose of protesting against the sched­
ule as proposed, and plans have been 
made to fight the bill in both the 
House of Representatives and the 
Senate. Men’s half-hose are affect­
ed, as well as women’s stockings. One 
of the strongest points that the im­
porters have brought out against the 
bill, and one that they expect to 
make strong use of in the publicity 
campaign that has already been, start­
ed, is the fact that, while the high- 
class hosiery, such as silk, is left 
alone by the bill, the lower grades 
(cottons) have been raised as high 
as I55 per centum. The proposed 
schedule, in fact, is scaled in that 
manner all the way through. In oth­
er words,hosiery that has a net for­
eign value of 50 cents per dozen has 
been increased in the proposed bill 
to 155 per centum, while hosiery with 
a net foreign value of $3 per dozen is 
increased to only 65 per centum. In 
other words, the importers claim that 
the Republican party is doing just the 
opposite from what they promised to 
do in the last presidential campaign.

Ideal Shirts
We wish to call your atten­

tion to our line of work shirts, 
which is most complete, in­
cluding

Chambrays 
Drills 
Sateens 
Silkeline 
Percales 
Bedford Cords 
Madras 
Pajama Cloth

These goods are all selected 
in the very latest coloring, 
including

Plain Black
Two-tone Effects
Black and White Sets
Regimental Khaki
Cream
Champagne
Gray
White

Write us for samples.

THE lo

To HAVE BEEN first 
means antiquity

To BECOME first 
means merit

The American
Account Register and System 
WAS NOT the first system or 
method devised to enable the busy 
merchant to handle his credit ac­
counts without laborious and com­
plicated bookkeeping, neither was 
it the first system devised to han­
dle accounts with one writing, but 
the AM ERICAN is the first sys­
tem devised that absolutely does 
away with all bookkeeping, han­
dles all sales with only one writing, 
at the same time safeguarding the 
user against errors in his work.

The American is the result of 
years of study and experience by 
MANY of the most competent 
men of the country today and not 
of ONE man’s ideas or experi­
ments.

The American, unlike any other 
account handling method on the 
market, not only enables the user 
to save money but to make it, 
thereby putting it in a class by 
itself.

The American is guaranteed in 
writing for at least five years, 
which means that it will stand the 
test and not bog down.

Let us explain the unequalled 
money saving and money making 
advantages to be gained by your 
using the American Account Reg­
ister and System in your own 
business.

Over 300 different sizes and styles.

A system for any business.

A post card will bring full in­
formation.

THE AMERICAN 
CASE & REGISTER CO.

Salem, Ohio

J .  A . Plank, General Agent 
Cor. Monroe and Ottawa Streets 

Grand Rapids, M ich.

Foley & Sm ith, 134 S . Baum S t . ,  Saginaw , Mich. 
Bell Phone 1958 J
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They claim it is raising the tariff on 
necessities and lowering it on luxu­
ries.

The importers have requested the 
large department stores to use their 
influence with the newspapers in 
which they advertise and get these 
same newspapers to start a publicity 
campaign against any increases in the 
tariff on foreign hosiery. This is now 
being done. A committee composed 
of the largest importers has been ap­
pointed to raise funds to employ po­
litical lawyers to place their argu­
ments for t'he tariff remaining the 
same as it is now before the House 
and the Senate.

There is no doubt that the large 
hosiery importers are very much in 
fear of a raise in the tariff on hosiery, 
and there are many of them who have 
already notified their trade of the im­
pending raise, and that no orders for 
delivery beyond July first will be ac­
cepted until the matter of tariff is 
settled. If the schedule as proposed 
is passed, they say that it will mean 
the retirement of many from busi­
ness, the retailer getting much infe­
rior goods for the money or else pay­
ing from 20 to 40 per cent, more for 
the same goods he has been getting.

To combat t'he publicity campaign 
in the newspapers of the country of 
the hosiery importers and the dry 
goods interests, the National Asso­
ciation of Hosiery and Underwear 
Manufacturers of America have start­
ed a publicity campaign of their own 
in the form of prominently displayed 
advertisements in the daily papers. 
One of these advertisements reads as 
follows: “To the Public: Hosiery will 
not be higher in price to the consumer 
if the Payne bill becomes a law. The 
future price and quality are guaran­
teed. All statements to the contrary 
by importers and representatives of 
German manufacturers in the public 
press are absolutely false.”— Apparel 
Gazette.

Tiffany Art Glass Used in Window 
Backgrounds.

Tiffany art glass is used so much 
in windows of residences and doors 
and for electric lamps and fixtures, 
also in connection with other house­
hold adornments, that storekeepers are 
seeing the decorative effect that may 
be produced in their windows by its 
employment and are using it to a con­
siderable extent for this purpose.

Of course, the real thing is fright­
fully expensive and only the rich mer­
chants may indulge in the extrava­
gance, and in consequence many make 
use of an imitation gotten out by 
home talent.

In lieu of even this recourse is often 
had to imitative painting on panels 
that are separated by narrow strips 
of fumed or weathered oak.

A local window trimmer has ac­
complished a very pleasing result 
with such panels in clouded green and 
white with three bright red conven­
tionalized tulips in the center, the 
middle one being quite a bit taller 
than its brother on either side, the 
dull green stems of the trio reaching 
in a straight line to the floor.

The goods displayed with this at­
tractive background were arranged on

low fixtures, so as not to obstruct a 
view of the paneling.

People were first induced to stop 
for an inspection of the (apparent) 
art glass and remained to examine the 
merchandise on exhibit.

Fishnet as a Help.
Fishnet possesses a great variety of 

modes of draping, it lending itself to 
graceful festooning with the utmost 
facility.

It is especially adaptable as a back­
ground or to enclose three sides of 
a window devoted to articles from a 
fishing department.

A Grand Rapids hardware store is 
using it tellingly to help out a dis­
play of fishing tackle and baskets to 
sling over the shoulder for toting fish 
in, also lunch baskets in which to pack 
a picnic dinner for sending atr^in 
when a jaunt upstream is planned. 
These latter baskets, if provided in 
several sizes for the house, often are 
a great convenience on a lengthy trip. 
They have compartments of varying 
capacity in which to pack the differ­
ent sorts of food.

Convenient for Hatpins.
A jewelry windowman on Monroe 

street has hit on an easy way of ex­
hibiting hatpins set with precious and 
semi-precious stones. The background 
of the window was of some soft 
cream-colored thin stuff shirred full 
on a brass rod and the floor was drap­
ed wi th the same material. Under­
neath the puffings were small boxes, 
those at the back about a foot high, 
graduating to tiny ones in front about 
the size of an alarm clock. Those at 
the rear were of wood, while the front 
ones were of pasteboard. The cloth 
was so arranged that there were no 
sharp corners of the boxes obtruding 
prominently, and in all the paste­
board cartons were imbedded the 
handsome hatpins inclined to any an­
gle desired, catching all the sun­
shine, their scintillating surfaces 
showing off to fine advantage. Pieces 
of cut glass stood on the higher box­
es, and handcraft ladies’ fancy belt 
■ buckles were laid in the center of the 
front next the glass, forming a hol­
low square with the open side next 
the glass.

There were two dainty “open-and- 
shut” fans, also, in the exhibit— cost’y 
lace and spangles. One had mother- 
of-pearl sticks inlaid with little cir­
cles of round spangles. Lace ran 
around the outer edge in a scalloped 
pattern.

Hats— Some Pretty, Some Not.
“I saw a hat the other day,” ex­

ploded a man who is an acute ob­
server of styles feminine as well as 
styles masculine, “that resembled 
nothing in the world so much as an 
old-fashioned beehive! It was high, it 
was wide and looked as if made of 
ropes of straw. The girl who was 
carrying the thing around was a jaun­
ty miss of about 16 summers— no win­
ters— a pretty girl. In fact, none but 
a pretty one could come out vic­
torious with such an object as that 
on her head.”

I asked him if her hair was bunch­
ed out at the sides to fill out the space 
under the hat and he replied:

“I don’t know— couldn’t see under­
neath the beehive. S’pose she had a

mop of hair underneath the dome, but 
all I could see was a pair of eyes that 
were roguish but appeared so small 
in comparison to the hat that they 
looked like mice’s eyes. I can’t say 
that I like the hats this summer a 
little bit.”

One man’s opinion, but the women 
still live and hats are still manufac­
tured and wholesaled and retailed to 
women who pry out money from—  
more or less— willing men victims.

In the District Court of the United
States for the Western District 

of Michigan, Southern Divi­
sion—In Bankruptcy.

In the matter of Abraham M. Ep­
stein, bankrupt, notice is hereby given 
that the stock of merchandise, con­
sisting of clothing, dry goods, no­
tions, boots and shoes and rubber 
goods, together with store furniture 
and fixtures and book accounts be­
longing to the said bankrupt, will be 
offered by me for sale at public auc­
tion, according to the order of said 
court, on Friday, the 30th day of 
April, 1909, at 2 o’clock in the after­
noon, at the front door of the store 
of said bankrupt, Nos. 216-218 North 
Burdick street, Kalamazoo, Michigan. 
The sale will be subject to the con­
firmation of the court. All of said 
property is now in said store, and 
the inventory thereof may be seen at 
my office, at Herold-Bertsch Shoe 
Co., 12-16 Pearl street, Grand Rapids, 
Mich.

Fred E. Walther, Receiver. 
Peter Doran, Attorney for Receiver.

Dated Grand Rapids, Mich.,
April 17, T909.

Grand Rapids Floral Co.
0 Wholesale and Retail

F L O W E R S
149 Monroe Street, Grand Rapids, Mich

G. J .  Johnson Cigar Co.
S. C . W . El Portana 

Evening Press Exemplar
These Be Our Leaders

ELLIO T  O. G R O SV E N O R
Lats State Pood Commissioner

Advisory Counsel to manufacturers and 
jobbers whose interests are affected by 
the Food Laws of any state. Corre­
spondence invited.
2321 flajestlc Building, Detroit, filch.

Mica Axle Grease
Reduces friction to a minimum. It 
saves wear and tear of wagon and 
harness. It saves horse energy. It 
increases horse power. Put up in 
1 and 3 lb. tin boxes, 10, 15 and 25 
lb. buckets and kegs, half barrels 
and barrels.

Hand Separator Oil
is free from gum and is anti-rust 
and anti-corrosive. Put up in 
1 and 3 gallon cans.

STANDARD OIL CO.
QUAND RAPIDS, MICH.

TANGLEFOOT FLY PAPER
The Standard Throughout the World 

for More Than Twenty-five Years

A L L  O T H E R S  A R E  I M I T A T I O N S

FOOTE &  JENKS’ COLEM AN’S ( b r a n d

Terpeneless High Class

Lemon and VanillaW rite for our “ Promotion Offer”  that combats “ Factory to Fam ily”  schemes. Insist on getting Coleman’ s Extracts from your jobbing grocer, or mail order direct to
FOOTE & JE N K S , Jackson, Mich.JowKEys

COCOA and 
CHOCOLATE
For Drinking and BakingThese superfine goods bring the customer back for more and pay a fair profit to the dealer too

The Walter H. Lowney Company
BOSTON
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PICTURE POST CARDS.

The Business Has Grown To Enor­
mous Proportions.

The picture post card may be a fad, 
■ but if there is any virtue in statistics 
it is a fad that has a strong hold. on 
popular affection, and is growing in­
stead of fading away. How* many 
picture postals are sold can not be 
even estimated, but almost any mail 
carrier during the holiday or Easter 
season will be ready to swear that 
the number runs far up in the ¡bil­
lion which perhaps is some exagger­
ation. This city has one jobber in 
picture postals and. several who han­
dle picture cards of various kinds in 
connection with other lines. It has 
at least two printing houses which 
print cards in million, lot orders. 
Every amature photographer is a pic­
ture postal producer to a greater or 
less degree. The cards are sold at 
the drug and department stores, the 
book and candy stores, at the hotels, 
the corner grocery; in fact, almost 
everywhere. The number of cards 
actually sold in Grand Rapids con­
stitutes a small part of the cards that 
are handled here.

The history of the picture postal 
dates back only a matter of a quarter 
of a century. The idea had its ori­
gin in Germany and at first was of 
very slow growth. It did not reach 
this country until about ten years 
ago. Six years ago it found its way 
to Michigan and Grand Rapids em­
braced it about four years ago. Will 
P. Canaan, then handling various Chi­
cago and Detroit newspapers, saw in

the picture postal an opportunity and 
grasped it. He became a jobber in 
the cards and to-day is said to be the 
largest in Michigan, with a trade that 
reaches over into Indiana and be­
yond the Lake into Northern Wis­
consin. How many cards he bandies 
in the course of a year Mr. Canaan 
does not himself know. Some idea of 
the extent of the trade may be gained, 
however, from, the fact that his hol­
iday orders reached a total of 1,500,- 
000, and for Easter he handled 1,200,- 
000.

There are two great picture postal 
periods during the year. Christmas 
and Easter, St. Valentine’s day comes 
next, but St. Valentine has distinctive 
cards and emblems— which cut into 
the picture postals proper. Thanks­
giving calls for many cards, but the 
other holidays, Washington’s birth­
day, Memorial day, the Fourth and 
Labor day do not amount to much. 
One of the staples is stork cards, used 
to announce the arrival of babies, and 
thousands of these are sold every 
year. Some so called comics are still 
sold, but they are not in great de­
mand. The indecent cards which weire 
once in the market are rarely seen 
and reputable dealers do not handle 
them. Flower cards are popular and 
the farming districts are fond of cards 
that illustrate the fruits and vegeta­
bles.

The original idea in the picture 
card was to give a view of the town 
from which the card was sent. The 
Easter, Christmas and other fancy 
cards are developments of this idea, 
but the original idea still obtains. Not

only the large cities, but the small 
towns and the crossroads now have 
their own cards either singly or in 
series. It is stated there is not a 
town in Michigan but has its strik 
ing features displayed on cards for 
the visitor in town to send away. New 
series are just being printed for Grand 
Rapids, Holland and Grand Haven 
and it is stated the initial order is 
for a total of 2,000,000 for the three 
towns. The summer resorts all have 
their picture postals for the tourists 
to buy and the summer resort busi­
ness alone is said to be good for 
something like 1,000,000 a year.

Some of these cards are printed in 
Grand Rapids, but Germany gets the 
bulk of the business. This is not be­
cause Germany can do better work, 
but because it is cheaper. In this 
country the necessary plates to print 
the cards will cost $10 to $15, while 
in Germany $5 pays the bill. The 
pressmen here are paid $16 to $20 a 
week and $8 or $10 is the wage in 
Germany. Such differences as these 
give the German printers an advan­
tage which get them the big orders. 
There is one concern in Dresden 
which has t,200 presses for the print­
ing of cards and employs 2,500 hands. 
Some cards are also procured in Eng­
land. A traveling man representing a 
London house was here a few weeks 
ago looking for trade.

Some of the fancy picture cards are 
also costly. The highest priced are 
dainty creations of celluloid and vel­
vet, and cost at wholesale 40 to 50 
cents each and retail probably at 75 
cents or $1. These cards are not in

great demand, however. The great 
favorites, aside from the Easter, 
Christmas and special purpose cards, 
are the scenic, those which show 
views of buildings, streets or land­
scapes. In response to a popular de­
mand these scenic cards are now is­
sued in sets. One set contains 100 
views of famous places in America, 
another of the world, and so on. 
Michigan has a set of 100 views and 
other states do the same. These 
sets are often bought by collectors, 
who take this method to fill their al­
bums.

The collection of these picture cards 
has become quite a fad, and it is a 
ad that has much to commend it. 

One collector in Grand Rapids, it is 
stated., has upwards of 40,000 cards, 
carefully arranged according to cottn- 
'ry in albums, and he is steadily add- 
ng to his assortment by purchase and 

exchange. It is stated that there is 
not a country in the world or a lead- 

• city that is not represented in this 
collection. Collections of from 1,000 
o 10,000 cards are not rare, and many 

of them are the work of school chil­
dren. These cards can be put to prac- 
ical use in the entertainment of a 

company by means of a specially 
made lantern, which by means of a 
mirror throws the picture just as it 
ppears on the card except that it is 

greatly enlarged on a screen. The 
nterns are not expensive and greatly 

enlarge the usefulness of the card col­
lection for instruction and entertain-

F iv e  M illion T in s P e a sTurned out under the H A R T  B R A N D  every season fails to meet thesteadily increasing demandR IG H T  IN C O L O R  R IG H T  IN T E X T U R ER I G H T  IN F L A V O R  R IG H T  IN P R IC E
It Pays to Handle High-Grade Canned Goods

The H A R T  B R A N D  is found on Peas, Lim a Beans, Corn, Succotash, Tomatoes Peaches, Apples, Berries, Cherries, Spinach
Sold in Every Part of the United StatesIN S IS T  O N  H A V IN G  T H E  H A R T  B R A N D  A S K  Y O U R  JO B B E Rw. R. Roach & Co., Hart, Mich.

Factories a t H art, Kent C ity  and Lexington
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PUBLIC SPEAKERS.

Many Developed by Credit Men’s 
Association.

The season of dinners and banquets 
is drawing to a close. There have 
been many of these social functions, 
followed by the discussion of busi­
ness during the fall, winter and
spring, and it can not be denied 
that they have been productive of 
much good. They have served to
bring the business men closer to­
gether, to make them better acquaint­
ed and more friendly, to put them in 
the mood- to co-operate for the gen­
eral good. They have also served as 
the discoverer and developer of tal­
ent. It has brought out the best
that is in men and their fellows, and 
perhaps even themselves have been 
surprised at the showing.

Frank Welton, for instance, who 
until this season suspected his rare 
talent as a toastmaster, his wonder­
ful fund of wit, humor and drollery 
to keep an audience in' a roar? His 
intimate friends knew him as a ge­
nial companion, the world at large es­
teemed him as a wise adviser in fi­
nancial affairs, a dependable man in 
business, but until this season w'ho 
believed that this quiet, sober-faced 
banker could stir things up as Mr. 
Welton has stirred them at the 
monthly dinners of the Credit Men’s 
Association? Mr. Welton’s wit at 
times comes close to the caustic, and 
some things he says if said by others 
might raise blisters, but his way of 
saying them goes far toward taking 
the sting away. Mr. Welton, as 
toastmaster, has been one of the 
distinctive features of the Credit 
Men’s dinners. When be takes the 
floor the company prepares to laugh.

One of the most familiar figures at 
the dinners and meetings of the busi­
ness men is John Sehler. Whether it 
is the Credit Men, the Advertisers’ 
Club, the Board of Trade, the Whole­
salers, the Retailers, the Committee 
of ioo , he is always there and al­
ways welcome. When there is work 
to be done he is ever ready to do it, 
and always does it effectively. If he 
has a speech to make, he makes it 
and he sits down as soon as he has 
delivered his message instead of ram­
bling on indefinitely. He is wise in 
council, reliable in action, knows 
everybody, is known by all, and so 
regular in attendance that a dinner 
party can hardly be regarded as com­
plete without him.

Walter K. Plumb and A. B. Mer­
ritt are also in the class of regulars. 
They are of the younger generation, 
but have developed rapidly and they 
are at their best when a hard propo­
sition is to be tackled and hard work 
is to be done. Neither can be classed 
high as orators, but when either has 
anything to say he says it in a way 
that is easily understood and that car­
ries conviction.

These dinner functions have devel­
oped one interesting fact, and that is 
that at a meeting of business men the 
services of a clergyman can be dis­
pensed with and still leave no rite un­
observed. This has been demonstrat­

ed at the dinners of the Credit Men. 
At the March dinner John Snitseler 
pronounced the blessing, and at the 
April meeting L. Z. Caukin was call­
ed upon. In both instances the 
prayer was in simple words that 
seemed to come from the heart, with 
the ring of sincerity in them, the 
clear tones of honesty. There are oth­
er business men in Grand Rapids who 
could be called upon to offer prayers 
and who would not fail. Trade and 
religion may in some ways be far 
apart, but in Grand Rapids they travel 
hand in band to a great degree. With 
business men in this city religion is 
not merely a Sunday recreation— it is 
an every-day observance; they carry 
it into their business and into their 
relations with other men. They do 
not talk it—-they live it.

The banks more and more are send­
ing their representatives to these 
meetings of the business men and 
thereby keeping in touch with what is 
going on. Welton, Slaght, Caukin, 
Coleman, Morrill, Conger, Woodruff 
and McCoy are often seen at these 
semi-social sessions and some of them 
are active in the good work that may 
be on foot. In the Board of Trade 
Chas. W. Garfield, Wm. H. Anderson, 
Jas. R. Wylie and Robt. D. Graham 
are active and influential in affairs of 
large importance. A few years ago 
the bankers were quite inclined to re­
main aloof. In this respect, however, 
Thomas D. Gilbert was an exception. 
He was one of the founders of the 
Board of Trade and always took an 
active interest in its work, not so 
much as a banker, however, as in his 
capacity of a public spirited citizen.

Lee M. Hutchins is a familiar figure 
at all these gatherings and shares with 
John Sehler the honor of most regu­
lar attendant. He has strongly devel­
oped social qualities, is a graceful and 
ready speaker and when he speaks he 
always has something to say. He has 
been a strong feature in the growth 
of the Credit Men’s Association and 
such is the esteem in which he is 
held that he is the unanimous choice 
of the Grand Rapids Association for 
the presidency of the National Asso­
ciation, and will have the most loyal 
support from his home delegation at 
the Philadelphia convention.

Random Shots.
I shot an arrow into the air; it fell 

in the distance, I knew not where, 
until a neighbor said it killed his calf, 
and I had to pay him six and a half 
($6.50). I bought some poison to slay 
some rats, and a neighbor swore it 
killed his cats; and rather than argue 
across the fence, I paid him four 
dollars and fifty cents ($4.50). One 
night I set sailing a toy balloon, and 
hoped it would soar until it reach­
ed the moon; but the candle fell out 
on a farmer’s straw, and he said I 
must settle or go to law. And. that 
is the way with t'he random shot: it 
never hits in the proper spot; and 
the joke you spring, that you think 
so smart, may leave a wound in some 
fellow’s heart.

There’s a world of difference be­
tween trying to seem pleasant and 
seeking to give pleasure.

[CQRNSYRUPÌ
CANE FLAVOR

0,,N PRODUCTS REFINING c°'

The Syrup o f Purity and Wholesomeness■L L  your customers know Karo. And the better they know it, the better they like it— for no one can resist that rich, delicious flavor — and every sale means a quick re-order.Karo is a syrup of proven good-, ness and purity. Unequalled for table use and cooking—fine for grid­dle cakes— dandy for candy. It’s never “ dead stock,”  and every can shows you a good profit.Karo is unquestion­ably the popular syrup. The big advertising cam­paign now on is help­ing every Karo dealer.
CORN PRODUCTS 

REFINING COMPANY 
New YorkThe 3 Bees

Boston Breakfast Blended

Coffee

The Busy Boys For Business

JUDSON GROCER CO.
G R A N D  R A P ID S , M IC H .
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Why Clerks and Salesmen Work Too 
Hard.Written for the Tradesman.

It is not because it is absolutely 
necessary to work hard that some 
clerks and salesmen plunge into their 
work with all the energy they pos­
sess, exhausting mind and muscle, 
but principally because they have 
never learned to do their work prop­
erly, or else they are driven by a 
wild ambition to excel all others.

Salespeople may be divided into 
three classes: First, those who wear 
themselves out by working under too 
heavy a strain, because they think 
they have to; second, those typical 
American hustlers who, in their mad 
desire for wealth or fame, try to make 
sales in a whirlwind manner; third, 
those who win and rise above the 
ranks because they have learned to 
work hard without sacrificing their 
health or personal interests.

Hard work is not caused by supply- 
. ing the world’s tremendous demand. 

If a man works hard and suffers from 
the effects he has only himself to 
blame. The reason young and old 
salespeople continue to waste their 
brains, energy and time working un­
der a constantly increasing pressure is 
because they have never properly 
trained for the race. Not one sales­
man in ten realizes the importance of 
developing the habit of methodical 
work.

The only way in which a salesper­
son may make his work easier, with­
out sacrificing either his opportuni­
ties for advancement or his present 
salary, is to use his brains to organ­
ize a working plan for his energy, 
and to have some system for the use 
of his time. It is not necessary for 
any man to give up his earnings to 
make his work less wearing, nor is 
any man compelled to neglect his 
chance of mounting the ladder of use­
fulness by attempting to do less work.

Just stop and look about you. Think 
of the many large, thriving mercan­
tile concerns whose whole success has 
been the direct result of adopting a 
system for carrying on their busi­
ness. And it was absolutely neces­
sary for this system to be used every 
minute of the day to accomplish what 
they have brought about. More im­
portant than business system, in fact, 
the very foundation of business sys­
tem, is the sytem of the individual. 
Yet how few salesmen who are striv­
ing for success ever apply system to 
themselves. All personal affairs to 
amount to anything must have some 
way of being conducted.

There is a saying that work never 
killed a man, but worry does. When 
a man says he is working too hard 
and can’t stand the strain, that man i

worries more than he works, and 
worry comes from lack of personal 
system more than anything else. The 
work you are doing every day, no 
matter what it may be, offers limit­
less opportunities to train yourself to 
get the most out of your brain, with­
out waste, to make your muscles 
reach their capacity without strain 
and to use every second of time to 
the greatest advantage.

Salespeople who work too hard and 
break down under the strain do so 
because they have not learned how 
to properly govern their time and 
energy. Men who have organized 
business concerns and managed large 
bodies of workers; men who are 
grounded in the fundamental princi­
ples of business organization, have 
gained their power and executive 
ability through the training of them­
selves. and the use of system in their 
personal affairs.

There is one remedy, and only one, 
that will enable salesmen of eithei 
house or road to lighten their bur­
dens, and that remedy is a thorough 
training in applying system to their 
every-day affairs.

If a salesman finds his work is 
wearing him out it is usually because 
he is careless and thoughtless about 
little things. He takes unnecessary 
steps, and does many things he should 
not do. Or, perhaps, he puts off cer­
tain duties, intending to do them to­
morrow, then he forgets and when 
these duties turn up, as they are sure 
to do, they all come at once. When 
a man gets behind in his work it is 
a difficult matter to catch up. It is 
just the same as getting in debt, only 
that the indebtedness is to Father 
Time, and will have to be paid up.

There are three things a man can 
practice personal system on: His po­
sition, no matter how seemingly un­
important; his time and the money 
he earns. It does not make any dif­
ference how many difficulties are con­
fronting a man in his work and per­
sonal matters, he always has the op­
portunity to recognize his way of 
doing things. And this one thing is 
certain, no man will ever have the 
ability to hold an important position, 
in the management of a business or 
the organization of men and affairs 
unless he begins to trai himself in 
methodical habits.

Like everything else in life that at­
tains any marked degree of success, 
a man must begin at the bottom; be­
gin with himself; develop the habit 
of laying out his work along com­
mon sense lines; learn to do his work 
in the shortest and quickest way; use; 
his time so that there is not a second 
wasted. Lack of system will demoral- j

ize any business, and lack of system 
in the individual will wreck the in­
dividual.

System for Retail Clerks.
If you are a retail clerk and ex­

pect to develop your time and energy 
to the highest efficiency you should 
begin at once to reorganize your way 
of doing things.

Begin with yourself. If you put 
off organizing the little duties of to­
day, thinking it better to save your 
energy for the greater duties of to-
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morrow, those greater affairs will 
never come.

No matter what the nature of your 
work may be, first see that your work 
has an orderly arrangement, so that 
you can accomplish a task without 
having to fret and worry in finding 
some particular book or tool you may 
need. Have certain places for every­
thing and have some method of keep­
ing everything in its place. If your 
work is routine you can soon learn to 
do it in half the time by adopting 
short cuts and installing ideas to 
save time, even if only a few min­
utes.

The reason so many clerks cry 
about hard work is because they nev­
er learn to do a thing thoroughly. 
Lack of system with your time breeds 
inaccuracy, which in turn breeds 
trouble and an ocean of worry in 
straightening things out. Whenever 
you have set yourself to a task, fin­
ish it before you leave it. The left­
overs and come-backs are what make 
a drain on the energy. They also 
destroy the element of constant pro­
gressiveness which must enter into 
any successful personal system.

Make Memory Work True.
In applying system to your persona1 

affairs, above all, learn to train your 
memory; or, if your work fills your 
mind with too many details, you 
should adopt a system of keeping 
track of important duties. Write them 
down; make a memorandum of them 
and file that memorandum where it 
will come to your notice at the time 
you will want to use it. Keep track 
of everything you may want to use 
at some future time. Don’t give any 
important matter a chance to slip 
your memory. Your hand must be 
able to touch any article in your pos­
session at any time. The men at the 
head of successful corporations were 
made good managers through adopt­
ing these principles. Just so can any 
retail clerk rise above the ranks by 
getting into the habit of doing things 
in a better way than anyone else. A 
system of being orderly, prompt and 
accurate will develop habits which 
will endow you with the ability to 
do things right, and when the most 
important duties fall in your pathway 
you will be able to do them quickly 
and easily. But if you have no par­
ticular v/ay of doing things and let 
your work get ahead of you and drive 
you from morning until night, your 
work will always be uninteresting, dif­
ficult and tiresome.

To systematize the work before you 
every day, and to try to do things in 
a better way, more thoroughly and 
in less time than before, requires 
thought of self and study of condi­
tions. Remember that your position 
— the work you are doing to-day— 
should be training you for better and 
more difficult work to-morrow. No 
clerk can gain promotion by being 
satisfied with the work to-day. There 
should be the desire and ambition to 
try to do it a little better to-morrow; 
just a little better than the other 
fellow.

System Makes Work Easy.
Whatever you have in hand to-day, 

do it with the thought that you are 
educating yourself for higher work. If 
you become discouraged after a day’s

tedious work, it isn’t because the work 
is impossible. It is because your 
method of doing things has made the 
work hard. 1 he absence of system 
always causes worry, and worry 
makes any kind of work difficult.

Work will never hurt the brain. A 
man’s mind never tires, nor does 
brain-fag ever come from methodi­
cal work. The truth is that the brain 
is developed through continual sys­
tematic work. When the body be­
comes tired and the energy exhaust­
ed it is because the body is not be­
ing run by a well organized brain.

H. Franklin Thomas.

Experience Does It.
Have you ever noticed how it is 

that some shoe clerks will fit a cus­
tomer, get their money and wrap the 
shoes up, all in a remarkably less 
space of time than another clerk? 
Certainly it seems as though some 
customers must be slighted at times, 
but a little study in the matter will 
reveal the fact that the quick clerk 
will make just as good a fit and give 
equal satisfaction to the majority of 
customers. His gaining time is due 
to the fact that he has a full knowl­
edge of the various shoes in stock, 
and knows at once what kind of a 
shoe will fit a certain foot.

1 he ordinary clerk will bring about 
all the styles in the store to a cus­
tomer and let him pick the one he 
likes. The tactful clerk will pick only 
those shoes which he feels will fit 
when decided upon, and if a customer 
asks for some style shown in the win­
dow', which he has not produced, he 
will remark, pleasantly: “Yes, I will 
show you that, but I think you will 
decide that it is not a suitable shape 
for your foot, because it will make it 
look much longer than need be.” The 
reference to length at once piques the 
customer’s pride, and, of course, she 
or he has no use for that particular 
shoe and places a vast amount more 
of dependence upon the word of the 
clerk.

This clerk will do little talking, and 
will let the customer do nothing but 
buy shoes. He realizes that he is not 
there for the purpose of jollying the 
trade, as some clerks feel called upon 
to do, but on the contrary, he is so 
intent upon selling the shoes that he 
has only the most serious and shoey 
thoughts. When the sale is all over 
he may comment upon some little 
matter in a pleasant manner, but 
“nothing doing” until he has made a 
sale. These kind of clerks are world 
beaters and hard to get. Open up 
your purse strings if you get one, for 
they are worth the money.

Traveling Berth for Liquids.
An inventor’s opportunity is in find­

ing a traveling berth for liquids. 
There is a flourishing trade in the 
cheap and essential liquids of com­
merce, both domestic and industrial. 
They have to be stored for transit in 
substantial, well built, durable bar­
rels made of oak, such as are used 
for the more costly alcoholic liquors 
and beverages. So the package be­
comes more costly than the contents. 
When the material is being transport­
ed in large quantities it can be done 
without losses; however, in the trades

where it is necessary to adopt a six 
gallon cask to meet the demands of 
small tradesmen the manufacturer 
finds his trade becoming unprofita­
ble.

The problem may be solved in two 
ways— either the evolution of a suit­
able small cask capable of withstand­
ing at least one railroad journey, suf­
ficiently cheap to enable the manu­
facturer to give it away with the con­
tents, or the production of a cask in­
finitely superior to the present day 
barrel, especially in point of durabili­
ty with necessity of repairs obviated 
and comparing favorably with the 
oak cask in point of cost. The ves­
sel must conform to the design of the 
ordinary cask and with the regulations 
of railways and other transportation 
systems. The material must be able 
to resist the corrosive or other char­
acteristics of the liquid writh which it 
will be filled.

Would Never Be Noticed.
Barber— Shave your neck, sir?
Farmer— Extry charge fer that?
Barber— Only a nickel.
Farmer— Don’t . bother then— at 

home our family pew is in the hind 
row anyway.

An Oration Thrown Down.
Spellbinder— Ladies and gentlemen, 

my throat is a little tender to-night, 
but—

Voice from the audience— But 
otherwise you are pretty tough.

When you see a prophet striking 
attitudes you may be sure he has some 
habits to hide.

FLO W ERS
Dealers in surrounding towns will profit 

by dealing with
Wealthy Avenue Floral Co.

891 Wealthy Ave. Grand Rapids, Mich.

H. LEO N A R D  &  SO N SWholesalers and Manufacturers’ Agents 
Crockery, Glassware, China 

Gasoline Stoves, Refrigerators 
Fancy Goods and Toys

GRAND R APID S, MICHIGAN
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Baker’s Cocoa
& CHOCOLATE

5 0H IG H EST A W A R D S INE U R O P E  AN DA M E R IC A
A perfect food, preserves 

health, prolongs Ilfs

Walter Baker & C o ., Ltd.Established 1780 DORCHESTER, MASS.

Suits
When
Others
Disappoint

Far and away the most sat­

isfactory coffee ever offered to 

the general run of coffee users.

The test of time and the encomiums 
of thousands of discriminating people 
justify us in making very strong and 
emphatic claims for our superb brand of 
family coffee. Sold in every State and 
Territory of the Union—and in places 
more remote—“ White House’ ’ coffee 
carries conviction to the homes of coffee- 
lovers, and makes friends and endorsers 
wherever it finds the slightest oppor­
tunity.

Dwinell=Wright Co.
Principal Coffee Roasters 

B O ST O N  A N D  C H IC A G O
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SQUIRE ABEL’S “SON”

Provides a Notable Banquet for Old 
Timers.W ritten  for the Tradesm an.

About the first restaurant laying 
any claim to elegance of fittings and 
prompt attractive service ever estab­
lished in Grand Rapids was located 
about where the Siegel Co.’s store on 
Monroe street is now in operation.

It was in the old three-story stone 
front block built by the late “Squire” 
(Carlos) Abel and was operated by 
a man named Jamieson in about the 
years 1856-58, and “Squire” Abel, 
proud of the building, was highly 
gratified that one of the store rooms 
was occupied by an enterprise which 
approached so closely a metropolitan 
character.

Just at noon one day the “Squire” 
met the late eminent attorney, Thom­
as B. Church, and greeting him cor­
dially asked: “ Have you had your 
dinner, Tom?”

Mr. Church explained that he was 
on his way to dinner, when the 
Squire said: “Come on with me up 

to Jamieson s and have a dinner that

And the story goes that a night or 
two thereafter “Squire” Abel gave a 
somewhat elaborate dinner at Jamie­
son’s, with Tom Church, C. H. Tay­
lor, John Ball, Warren P. Mills, Ira 
Hatch, Sr., Canton Smith, Aa ron B. 
Turner, F.. S. Eggleston, J. W. Peirce, 
P. R. L. Peirce, John Ahny, John T. 
Holmes, James Miller, Zenas G. Win- 
sor, Jacob Winsor and Franklin Ever­
ett as guests. “And it was a dinner,” 
concluded the narrator, “which more 
than settled for the next month’s 
rent.” Charles S. Hathaway.

Dictionary for the Aeronaut.
The evolution of aerialism has led 

to a vocabulary and dictionary of its 
own. Aeronaution is defined as aerial 
navigation in its entirety without spe­
cial reference to any of its branches. 
Aerostatics is the science of aerial 
navigation by means lighter than the 
air. Aviatics is the science of aerial 
navigation by means heavier than air. 
Aerostation and aviation refer to the 
practice of these two branches. 
Aerodromics is equivalent to aviatics. 
Aerostat refers to an ordinary spheri­
cal balloon.

1 he derivative aerodromics may be 
applied to the whole science of free 
flight. Aerofoil has been suggested 
by F. W. Lanchester to designate the 
sustaining surface in a flying ma­
chine, the spread wing of a bird, etc. 
Aerodrone, also suggested by him, is 
proposed for a motorless flving ma­
chine, siiA  as the glide. Some, or 
most all, of these terms may of course 
sometime receive a slightly different 
application in years to come, or be 
dropped altogether, particularly when 
the fertile brain of the man of. the

street begins to apply his concise and 
picturesque phraseology.

Uncooked.
The little child of- the tenements 

was enjoying her first visit to the 
country and was enthusiastic in her 
admiration of the farm-yard.

“Just look at the chickens!” she 
exclaimed in ecstasy. “They’re all 
running around raw!”

Shielding a fool from the fruits t>f 
his folly is fostering his foolishness.

Are sold to discriminating housewives— your customers. The women realize that a few drops of a good extract are as effective
you’ll remember.”

Mr. Church accepted the invitation 
and together the two men entered the 
restaurant. Mr. Jamieson was a new­
comer and had not yet formed many 
acquaintances so that when his land­
lord presented the six-feet-four figure 
of Mr. Church with: “Mr. Jamieson, 
shake hands with my son Tom,” he 
may have smiled inwardly as he com­
pared the stature of the son with the 
short and corpulent figure of his 
landlord, but he acknowledged the in­
troduction courteously and added: 
“The son’s a bigger man than his fa­
ther.”

V es, and I want to keep him big­
ger, so I brought him here for din­
ner,” replied the “Squire.”

Mr. Church, catching the spirit of 
the situation • as Mr. Abel preceded 
him into the dining room, observed 
in a low voice to Mr. Jamieson, 
“Don’t say too much to father about 
my size. Pa’s rather tender as to his 
own shape.”

The dinner was served promptly 
and was enjoyed by the participants, 
and as they came out of the dining­
room the “Squire” said: “Son, have a 
cigar? Jamieson, give Tom a good ci­
gar.”

The request was complied with. Mr. 
Church thanked his “father” and the 
restaurateur and passed out.

This experience happened about 
the middle of the first month in the 
history of the restaurant, and at the 
beginning of the second month 
“Squire” Abel presented his bill for a 
month’s rent ($41.67) in advance.

Mr. Jamieson looked at the bill and 
taking $36.72 in currency from his 
cash drawer tendered it with “a bill 
for $4.95 for dinners and cigars for 
your son Tom” to the “Squire.”

Mr. Abel seized the bill, glance.d it 
over, looked quizzically at his tenant 
and said, “That’s all right this time, 
Jamieson.”

“ Yes, Tom told me it would be all 
right,” was the reply.

“ Rut no more, Jamieson. Never 
again, Jamieson,” continued the I 
“Squire." J

Aeronat is a dirigible motor driven 
balloon or airship. Aeroplane de­
notes a dynamic flying machine sus­
tained by the reaction of the air on 
one or more planes propelled by pro­
pellers or similar means. Sometimes, 
however, it is used to designate the 
sustaining surface alone. Helicopter 
denotes a flying machine consisting of 
one or more lifting screws with a 
more or less vertical axis. Ornithop- 
ter refers to a machine in which the 
means of sustentation and propulsion 
consist of beating wings.

Aerodrome was first used by Prof. 
Langley, and is said to be the most 
comprehensive and suitable name for 
a flying machine of any kind. It does 
not properly mean a balloon shed.

I)ROGRESSIVE DEALERS foresee that 
certain articles can be depended 

on as sellers. Fads in many lines may 
come and go, but SAPOLIO goes on 
steadily. That is why you should stock

as a half bottle of the cheaper brands.This is the trade that increases the* profit side of your ledger—the trade that builds up a store; proof against price cutting and adul­terating competitors.Ask our salesmen for prices O r write us direct

HAND SAPOLIO is a special toilet soap— superior to any other in countless ways— delicate 
enough for the baby’s skin, and capable of removing any stain. y  *  -  “

Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.
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NEW YORK MARKET.

Special Features of the Grocery and 
Produce Trade.Special Correspondence.

New York, April 24—While the 
spot coffee market is still quiet, there 
is more activity than prevailed1 a week 
ago, owing, perhaps, to a decided 
break in the speculative field. Some 
jobbers report sales of considerable 
amounts and there seems to be a 
feeling of confidence as to the fu­
ture, although we can tell better next 
week just what will happen. At the 
close Rio No. 7 is worth in an in­
voice way 8j6@8j4 c. In store and 
afloat there are 3,707,534 bags, against 
3,607,515 bags at the same time last 
year. Sales of mild grades are not of 
large quantities and quotations show 
little, if any, change. Good Cucuta 
is held at ioj^c.

On Thursday there were sold some 
2,000 packages of Congou teas— at a 
low figure, probably, as a bid was 
put in for 3,000 more. A decline of 
a cent or two is to be noted in In- 
dias and Ceylons of the lower sorts 
and even the better stock seems in­
clined to a lower level. In fact, the 
immediate outlook for tea is not 
bright. It is said that some firms 
have stock enough to last six or more 
months if they bought no more at 
all. If this be true it will, of course, 
be reflected in a decreased import 
market.

Granulated sugar is well held and 
no surprise will be felt if some ad­
vance takes place next week. The 
level of 4.95c is looked for. The de­
mand is not urgent, but the condition 
of the raw sugar market is such that 
some advance in granulated seems in­
evitable.

Rice has been well sustained and 
almost every day the enquiries be­
come more numerous. Buyers will 
find that “bargains” and “job lots” of 
desirable stocks do not exist, and 
holders are determined, apparently, 
to make no concession. Good to 
prime domestic, 5^@5%c-

While no large sales of spices have 
been reported the number of small 
orders has been quite respectable and 
prices on everything are well sustain­
ed. Nutmegs and ginger are the two 
items of most interest.

Molasses is quiet and without 
change to speak of, except a slight 
advance in Barbados, now quoted at 33@35c- Good to prime domestic, 
22@30c, at which figure the market 
has long remained.

Canned goods are quiet. Tomatoes 
are selling at 65c f. o. b. for standard 
Marylarods. If packers would accept 
62}4c jobbers say there would be a 
large volume of trade; but the fra­
ternity can see no money at this fig­
ure and continue to turn down all 
such offers. The layman does not 
see how it is possible to pack a can of 
standard tomatoes for 65c for twelve 
cans and leave even one cent of mar­
gin. Still, it is thought there will be 
a huge pack this year, and this indi­
cates that there must be money in 
the trade even at quotations which 
have prevailed. Corn is hardly as 
firmly sustained as a week ago and 
one fair lot of Maine has changed 
hands at 85c delivered. Southern, 
Jdaine style, 55c f- °- b. Peas are

quiet and possibly a little shaving has 
been done. Other goods are quiet.

Butter has been arriving in larger 
quantities and the market shows some 
decline. Creamery specials, 28c; ex­
tras, 27@27^c; firsts, 25@26c; West­
ern imitation creamery, 20c; factory, 
firsts, I9@i9j^c; seconds, 18c; proc­
ess, 20@23C.

Some increase in the supply of new 
cheese is shown, but there is not 
enough to exercise much influence 
one way or the other. The market is 
well sustained at i6@I7c for old 
stock full cream, and i4M@i5c for 
new.

Eggs tend to a lower level, as sup­
plies are increasing. Fancy Western 
storage pack, 23c; firsts, 22j4@22j^c.

Some Peculiarities of the Sparrow- 
Hawks.Written for the Tradesman.

The sparrow-hawk is a very inter­
esting bird, being a true falcon. In 
length it is about a foot.

The male is distinguished by a 
tawny back, seven black spots on the 
head, bluish and black wings and 
chestnut tail with a wide band of 
black and a narrow white terminal 
band. Underneath he is white or 
tawny like the back.

The female is somewhat different 
in appearance. She is more streaked 
than her mate. Her tail is tawny, 
like his back, and it has a number 
of narrow tawny bars darker than the 
tail. Her wing-coverts and back are 
characterized as “rusty,” with bars 
of black.

Like some of their human broth­
ers, both the male and the female are 
courageous to the verge of foolhardi­
ness, often attacking other birds of 
prey a good deal larger than they 
are. At the same time it is a pe­
culiar trait that they are extremely 
timid and cautious— a seeming anom­
aly.

The natural food of sparrow-hawks 
is mice, in the catching of which they 
exhibit remarkable adroitness. Some­
times they tackle larger prey, pounc­
ing on the farmer’s nice tender broil­
ers, although this is not of such fre­
quency as to cause them to be des­
ignated as a “nuisance.”

As to the nest sparrow-hawks 
aren't at all particular. Any old 
thing that some other bird has con­
veniently vacated will do— they can 
keep house just as well as not in the 
abandoned hole of a woodpecker or 
frequently a crow’s nest does them 
very nicely. Failing to find a “hand 
me down” in the way of a deserted 
home, a pair of sparrow-hawks will 
make their nest in some cozy hollow 
of a tree. W. W. W.

Consoling.
Wifey—Henry, did you get any 

consolation from the sermon this 
morning?

Hubby—'You bet I did. I was 
made to realize that I might be a 
whole lot worse than I am.

Trouble in the Reptile House.
Keeper—Terrible accident to the 

glass snake!
Zoo Manager— What’s the matter?
Keeper— It swallowed a dynamite 

cap and now its nervous system is 
completely shattered.

The Value of Meat Extracts.
The Bureau of Chemistry of the 

Department of Agriculture has re­
cently given in Bulletin No. 114 much 
new and valuable data regarding the 
commercial meat preparations. It 
was taken up to determine the condi­
tion and quality of meat preparations 
in general and from the results ob­
tained to prepare tentative standards 
for the preparation and composition 
of such meat preparations. The re­
sults as well as the methods of analy­
sis of many meat products are given, 
showing the composition and relative 
value of the various preparations. 
The comments of many investigators 
regarding the food value of such 
products is also a valuable contribu­
tion to the knowledge of meat ex-

results in mind when selling any ot 
these products.

Preparations of this character are 
not wholly valueless in the sick room, 
for they possess stimulating qualities, 
and in the kitchen they are useful on 
account of their flavoring properties. 
They are not, however, concentrated 
foods, having on the contrary but 
comparatively little nutritive value. 
The meat juice prepared from fresh 
meat, in the home or hospital, by 
continued heating at a low tempera­
ture, while of little value except as 
a stimulant, is far superior as a food 
to the commercial meat extracts and 
so-called meat juices.

Just the Same.
“Hello— going fishing?” he asked of

. Smith as he entered the latter’s office
tracts, and will help in deciding the , f , , • , c ,’ . , . K B _ and found him overhauling his fish
r n n l  ^ r ' i 1 n o  f  r v r i ' n ' i r n f m n c  T i i Preal value of the preparations. The j jjnes 
preparations taken up are divided into ,,^s gee „ 
three general classes: (1) Solid and 
Fluid Meat Extracts; (2) Meat Juices;
(3) Miscellaneous Preparations.

The general conclusion of the in­
vestigators is that long since deter­
mined by expert physiological chem­
ists, to the effect that meat extracts 
are not foods at all and must not be 
looked on as representing to any ex­
tent the food value of the meat from 
which they are prepared. The pro­
cess of manufacture necessarily, in 
order that it may not spoil, deprives 
the product of the greater part of the 
coagulable proteids of the meat 
which constitute the principal nutri­
tive elements therein. The report 
discusses in detail the various solid 
and liquid meat products of com­
merce and does not hesitate to de­
clare as misbranded most of the pop­
ular liquid meat extracts and meat 
juices. The solid extracts, as a rule, 
conform to the standards for these 
products, but almost all the liquid I given considerable thought to and 
products are below the standard for have comie to the conclusion that it’s 
fluid meat extracts and are misbrand-1 because I don’t want to get the repli­
ed in other respects. Some of the tatjon Df being eccentric. Yes, two 
most highly recommended products feet ]Qng and weighed all of twelve 
are stated to have practically no val- pounds. My, how he did pull!”
tie as food and should not be classed ---- — — —-------

Luck may knock at the door, but 
it takes hard work to force it open.

was the reply.
“Same as last year?”
“Just the same.”
“And the year before that?”
“Yes.”
“And the same place?”
“ Exactly the same.”
“And you’ll fish all day and not even 

have a nibble?”
“Not a nibble.”
“And you’ll come home at night 

and tell of the big ones that got 
away?”

“ I will. If you drop in to-morrow 
you’ll find me lying like a son of a 
gun to all callers. Yes, the big one 
that got away just as I had him at the 
top of the water was two feet long 
and weighed all of twelve pounds. 
Anything else, my dear man?” 

“Smith, why do you do it?” asked 
the other after a moment’s silence.

“You mean why do I tell the truth 
one day in the year, when I go fish­
ing? Well, that’s a matter I have

as meat juices. Druggists will do 
well to get this report and bear these

Use Our BUG COMPOUNDon your shrubs, vines and plants.W ill keep the lice off your rose bushes and kill potato bugs.Furnished in barrels or 80 lb. paper bags.
Our LAND PLASTERwill improve your clover and grass.Put up in 100 lb. paper bags or sold in bulk carload lots or less.

Address Q Y P S U M  P R O D U C T S  M A N U F A C T U R I N G  C O M P A N Y
Manufacturers and dealers in Eclipse Hard W all Plaster. Woodflbre Plaster. CalcinedPlaster. Land Plaster and Bug Compound.
Works 200 So. Front S t. Office 44  Powers Theatre Bldg. Grand Rapids, Mich.

General Investment Company
Dealers in

Stocks, Bonds and Real Estate
If you want money we can furnish it 

New companies incorporated and financed

Citizens Phone 5275 QUAND RAPIDS. MICH. 225-226 Houseman Bldg.
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POWER OF THOUGHT.

It Is the Controlling Force of Man­
kind.

Evansville, Ind., April 26— Excuse 
me for taking up so much of your 
valuable time, but I feel it my duty 
to write or I would not take the time 
myself.

Thought is the controlling power 
of mankind and some lines of this 
wonderful influence don’t care wheth­
er they put us in a position where 
our bodies would get killed or not. 
The family of thought that controlled 
Jesus Christ (the most wonderful man 
who ever lived) did not care a snap 
for His body. It knew that if he 
kept on telling the truth He would be 
put to death.

We should try to know more about 
the different families of thought that 
are in and around us. The thought 
of stealing is just like the thought 
of truth. It knows also what the 
body will get, but it doesn’t care, just 
so it can get expression.

There is a family of thought per­
taining to our human nature, but it is 
altogether different from that which 
controls us from a reform standpoint. 
If we would listen to thoughts of j 
our nature, that force which would 
keep our bodies pure and free from 
disease, it would not give us much 
time for other things.

Since it is a fact that the human I 
family is in a very bad state of af- I 
fairs, that style and a thousand of 
other things keep us busy. It takes a 
family of thought like that which con­
trolled Jesus to show us the truth, 
and it is willing to make this known 
if it does cause our bodies to be put 
to death. If we are willing to die for 
the truth, this family of thought will 
take care of our soul, which is that 
force that is going to live always.

The thought of business is just like 
these others I am talking about. If 
we would listen to them they would 
not even let us sleep at night. T/hey 
promise us great things and they 
fulfill their promise to those who 
work with them, but after all the 
work is done we lie down and die 
and this business thought is the cause 
of our losing our soul, which is that 
other influence that would work us 
to death.

If all of these things are true what 
shall we do? In my opinion, we must 
try to find the balance between these 
forces and see if we can not get them 
to even up things a little. These dif­
ferent families of thought we are 
thinking about are all very intelli­
gent. They are much wiser than we 
are and I believe that if we would 
stand and judge between them we 
would soon get them to reason a lit­
tle and let us live in peace, joy and 
happiness and not make us work for 
business or any other thing all of the 
time.

The thoughts in regard to my body 
tell me that I am a fool. All I can 
get in this life and all I can get out 
of business are something to eat, 
something to wear and a place to 
sleep, and since it requires such little 
of these three things, I ought not to 
give up all of my time in trying to 
earn that little.

The thought that controlled Jesu9

told Him that He and all of us ought 
to live as the little birds. They neith­
er sow nor reap.

Find the balance between these 
things and I think you will be in line 
with the right way of living. Of 
course, you may be ¡happy now and I 
hope you are, but I know what busi­
ness thoughts will do to a man who 
will listen to them. I know what 
they have done for me and are still 
doing. They promise me wonderful 
things. They have twenty-five stores 
in store for me if I will work with 
them. I tell these thoughts that I am 
very thankful to them for all these 
things and that I am willing to take 
hold of them all as the time rolls 
round, but I will not allow them to 
control me completely.

When I first told them this, they 
said, “All right, if you will not listen 
to us we will go over to the other 
fellow and give it all to him,” and I 
said, “ Go on,” and for awhile they 
did go, but it was not long until they 
came back, for they found that I was 
wiser in many ways than I was be­
fore and this wisdom could not be 
driven into idleness, so I think in this 
way T found the balance" between the 
right and wrong way of handling the 
power of thought within my own 
kingdom.

When we learn how to give up 
everything, even our own lives, then 
it seems that in return we get back 
ten for one.

In other words, we should not al­
low our environments to control us 
and make a siave of us. We should 
learn to master the law of vibration. 
The law of vibration is the law of 
silent speaking that few understand. 
We have just begun to open the pow­
er house of mentality and we have 
not the least idea what influence 
this silent force has. It will allow our 
bodies to go down in death to make 
it known for the good of others that 
are to come after us. In this light 
Jesus Christ died to save the world.

The thought running through His 
mind did not care for the body and 
you know the influence that this 
thought still has upon the minds of 
the people, but who is there among 
us that is willing to listen?

You and I have to keep still (for 
business’ sake). If I would tell the 
truth my body and business would be 
killed, just as Jesus was put out 
of the way. “The truth shall make 
you free.” Yes, in the thought world, 
but not in business. The preacher 
can not tell the truth, he must live 
like other people who are in busi­
ness, or the business people will kill 
him. They may not kill his body, but 
they will not give him bread. Let us 
find the balance between these things 
and see if we can not do others some 
good. Edward Miller, Jr.

In the District Court of the United 
States for the Western District 

of Michigan, Southern Divi­
sion—In Bankruptcy.

In the matter of George Hirsch- 
berg, bankrupt, notice is hereby given 
that the stock of merchandise, con­
sisting of clothing, dry goods, no­
tions, boots and shoes, rubber goods, 
groceries, crockery, etc., together

with store furniture and fixtures and 
book accounts belonging to the es­
tate of said bankrupt, will be offered 
by me for sale at public auction, ac­
cording to the order of said court, 
on Friday, the 7th day of May, 1909, 
at 10 o’clock in the forenoon, at the 
front door of the store of said bank­
rupt, at Bailey, Muskegon county, 
Michigan. The sale will be subject 
to the confirmation of the court. All 
of said property is now in saaa store, 
and the inventory thereof may be 
seen at my office, at the Grand Rap­
ids Dry Goods Co., 48-50 N. Ottawa 
St., Grand Rapids, Mich.

John Snitseler, Receiver. 
Peter Doran, Attorney for Receiver.

Dated Grand Rapids, Mich.
April 26, 1909.

Becker, Mayer & Co.
Chicago

L IT T L E  F E L LO W S’AN D
YOUNG M EN’S CLO TH ES

G ro cers and G e n e ra l 
Store Merchants
Can increase their profits

10 to 25 Per Cent.
On Notions, Stationery and Staple 

Sundries
Large Variety Everyday Sellers 

Send for our large catalogue—free

N. SHURE CO. 
Wholesale220-222 Madison S t . ,  ChicagoPocket Knives

Assortment like illustration containing one dozen three and four blade 
pocket knives with pearl handles, brass lined, German silver bolsters and 
shields. Blades are hand forged from finest quality steel. All knives are 
highly polished. Packed in fancy cardboard case. Per dozen, $8.50.

J .  M . S . Company Shears
J . M. S. steel laid shears, full nickel plated throughout. Sizes are, 

seven inch, $4.25 and eight inch, $4.50 per dozen.

Above Are two Items
from our line of knives, scissors and shears which consist of popular priced 
goods that are of special interest to the dry goods and general store trade. 
Ask our men about this and other items in fancy and staple notions that 
we carry. ______________________

G R A N D  R APID S DRY GOODS CO.
Wholesale Dry Goods Grand Rapids, Mich.It Was the Dutch

One of the most popular items in ladies’ neckwear 
is the Dutch collar. We have them in a large 
variety of patterns and qualities from 35c per 
dozen up to $ 2 . 15.

We also show a large line of embroidered collars, 
jabots, bows, etc. Write for samples.

P. Steketee & Sons
Wholesale Dry Goods Grand Rapids, Mich.
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AN ARBOR DAY STORY.

What the Tree-Planting Expert Did 
to Gordon.W ritten  for th e Tradesm an.

“This year,” said the shoe man, 
“I’m going to plant a tree on Ar­
bor Day.”

“Boot tree?” asked the junior part­
ner, who still retains the manners of 
the general store at Stu'bb’s Crossing.

The shoe man looked over the head 
of the junior partner and ignored his 
observation.

“You ¡mean,” said the commission 
man, “that you are going to hire a 
strong man to plant one for you.” 

“Not!” cried the shoe man. “I 
tried that last year.”

“Got it planted, eh? Did it grow?” 
“ I saw it out in the back yard the 

other day,” cut in the junior partner. 
“ It looks like it had never taken 
root.”

“The one you saw,” said the shoe 
man, with a pitying smile, “is the 
one my wife planted. She found it 
out in the street, under a sugar 
maple. She chopped around it in the 
stones with my new ax and then pull­
ed it up by the roots. The tap-root 
was two feet long, and she asked me 
to delve into the soil and find a hid­
ing place for it.”

“That was easy.”
“She said I’d die of some itis or oth­

er if I didn’t stop sitting around this 
store all the time and exercise more, 
but she didn’t frighten me. I sat on 
the back porch smoking while she 
dug a hole and planted that tap­
root. This year she’s got her eye 
on an alder tree which she’s going to 
plant in the front yard. When she 
gets it to growing, I’m going to let 
the horse run away and step on it.” 

“You’re a brute!” said the commis­
sion man.

“O, I don’t know,” said the shoe 
man. “ If a man’s time is worth any­
thing at all— as much as five cents 
an hour, say—he ought to send his 
wife away on a visit to her sister in 
Indiana as soon as the birds begin to 
look for furnished flats, or building 
sites, or anything like that. If he 
stays around where she’s making 
garden, she’ll get him, all right.” 

“But about this Arbor Day?” ask­
ed the junior partner. “You started 
in to tell about the expert work you 
had done last year.”

The commission man saw that 
there was a story in the air and sat 
down. The shoe man may always be 
depended on for a story. Sometimes 
he shades the truth just a little, al­
ways in the interest of excitement, 
but as a rule he trusts to memory 
rather than imagination, for the shoe 
man is an upright citizen, and a prop 
to the white brick church on the hill.

“Yes,” said the merchant, “I was 
going to tell you why I am going to 
do my own tree-planting this year.” 

“ If you do,” observed the commis­
sion man, “I’ll bet you 11 have every 
member of the family, from the cat 
up, out in the yard holding things 
for you.”

“Last year,” continued the shoe 
man, disregarding the interruption, “I 
had quite a lot of tinkering to do 
around the garden, and so I decided 
to stay at home on Arbor Day and

have a practical tree man come up 
and help me. You see, I had a little 
grafting to do, and some trees to set 
out, and a little trimming that ought 
to be done, and so I looked up an 
expert to do the bossing while I 
acted as assistant and learned how. 
When I went to see the expert he 
said he’d come, though he might be 
a little late, and might have to quit 
a little before time. Because of this, 
he said, he’d do the work for me for 
five dollars. I wondered if it wouldn’t 
be possible for me to get in with a 
game like that, but at last engaged 
him.

“I was up early Arbor Day morn­
ing waiting for him. I was ambitious, 
and wanted to get a lot of work done 
while I had some one to assist me, 
or while I was in the assist business, 
rather. He finally came sauntering 
along, about half past nine, accom­
panied by a freckled-faced boy.

“ ‘I clean forgot that this was a 
holiday,’ he said, as he came up with 
a grin on his face, ‘and so got left 
on same money my wife must have 
to-day. I’ve brought the boy along 
to act as messenger, so if you’ll pay 
the five dollars now I’ll send him 
hopping back to my wife with it.’

“I gave him the money and the 
boy filtered away. Didn’t look to me 
like he was hopping back to mama 
with it. Then we went back into the 
garden, where there was a bit of 
grafting to be done. The expert look­
ed over the trees I wanted cut into 
and over the grafts I had selected.

“ ‘We’ll soon have this job over,’ 
he said. ‘Now, if you’ll get me a 
sharp saw, one with fine teeth, and 
a sharp chisel, a two-inch one, and a 
wooden mallet, and a gob of wax, 
I’ll go at this tree.’

“ ‘But you were to bring your own 
tools and the wax,' said I. ‘This is 
no hardware store.’

“ ‘I reckon I forgot all about that 
part of it,’ said the expert. ‘Well, I 
can’t do this job right without tools, 
and so I’ll go and get some. You 
see, you have to be mighty careful 
how you cut into these trees. If you 
leave the bark ragged it is likely to 
kill the graft. I’ll be right back with 
the tools. And, come to think of it, 
I have no money to buy the rosin 
with, so if you’ll give me ten cents 
I’ll stop at t'he drug store as I go 
along and get it.’

“He came back at ten-thirty.
“ ‘I had to build a fire in the kitch­

en to make the wax,’ he said, ‘and 
the wood wouldn’t burn. But we are 
all right now. If you’ll hold this 
limb down I’ll slam it off in a minute. 
Oh, not that way! I thought you 
knew how. Say, suppose I run over 
to Ward’s and get Steve? He’s all 
right!’

“So the expert went over to Ward’s 
and got Steve, who seemed to have 
bought rather more rosin at a drug 
store than had the expert. Anyway 
he walked lopsided. They sawed off 
the limb and sat down to rest. Then 
the expert came over where I was

“ ‘I find,’ he said, ‘that this wax is 
too soft. I’ll have to go over to 
Steve’s and put a little more rosin in 
While I’m gone, you might just mark

out where you want them trees plant­
ed.’

The expert and Steve came back at 
half past one. They finished grafting 
the tree and went over to where the 
two trees I had selected were to be 
planted.

“ ‘This is all right,’ said the expert, 
squinting along the line with one eye 
shut, ‘and the trees will look mighty 
swell when you get them set out here 
and to growing good. Now, if you’ll 
go afid get me a spade I’ll dig a 
hole for the roots. Don’t get one of 
those solid spades. They are too 
hard to work with, and they don’t 
break up the soil enough. What I 
want is one of these four-tined 
spades. They are light, and you can 
do a good job with one of them.’

“I explained that I was just out of 
that kind of spade.

“ ‘Oh, well, said the expert, “I’ll 
send Steve over home after one, and 
we can be trimming trees while he 
is gone. Are these the trees? Looking 
pretty thin now. I wouldn’t cut off 
much wood if I were you. Well, get 
me the pruning knife and I’ll show 
you how to trim trees.’

“The fellow flushed a little when I 
completed my remarks.

“ ‘Never mind,’ he said, ‘I can catch 
up with Steve and tell him to bring 
one over when he brings the spade.
T might do some of the cutting with 
my knife, but it is always best to do 
it right. While I’m after Steve you 
get a good strong step-ladder and 
bring it here. W e’ll have this work 
done pretty quick when I get back.’

“The expert went after Steve. I 
don’t know what Steve went after. I 
They got back to my place at five! 
o’clock. The first thing they did was 
to sit down on a saw-horse and tell 
me about it.

“ ‘I met Chauncy out here,’ said | 
the expert, ‘and we got to talking 
about trimming fruit trees, and he 
said it ought never to be done in the 
spring. He says the sap runs away 
and bleeds the tree to death when you 
cut in the spring. If I had any trees 
I wouldn’t want them cut in the 
Spring.’

“ ‘We might go on and get them 
trees set out,’ suggested Steve, who 
had brought a tine-spade with only 
the two outside tines in sight.

“ ‘Yes, we’ll go right on and set 
out the trees,’ said the expert. ‘And 
while we’re leveling this one up and 
getting it in the row, you might see 
f you can find a bit of milk or some­

thing for us to drink. I hate to work 
on legal holidays, especially when the 
work is hard like this— like digging 
and grafting.’

“When the sun went down they

had planted two trees and grafted 
one in two places, and that was all 
I had to show for my five dollars. 
They didn’t go away when the last 
tree was set out, sloping to the west, 
but waited about, as if expecting 
something.

“ ‘Of course,’ said the expert, pres­
ently, ‘I’ve had my pay, though I 
should have asked more if I had 
known how things were going, but 
here’s Steve, waiting for his.’

“In my weak and timid way I ex­
plained that I hadn’t hired Steve and 
wouldn’t pay him, and my wife came 
out into the garden and said it was 
a shame to have such goings on in 
a respectable neighborhood. - Yes, 
sir, I’m going to do my own planting 
this year.”

“Did the trees grow?” asked the 
commission man.

“The trees? O! Why, the expert 
pulled them up when he ran out of 
the yard, just ahead of the two-tined 
spade. I paid a small fine in police 
court the next day.”

“Yes,” said the junior partner, “ I 
would do my own planting.”

“If I do,” replied the shoe man, 
“ the grafters’ union will boycott me; 
but I’m going to take a chance on 
it.” Alfred B. Tozer.

C A S H  C A R R IE R S
That Will Save You Money 

In Cost and Operation
Store Fixtures and Equipment for Merchants 

in Every Line. Write Us.

YOU Should send us your 
name immediately to 

be placed on our list for Xmas cat­
alogue of post cards and booklets.

S u h lin g  C o m p a n y , 100 Lake St., Chicago

When your cases bear the above 
mark you have a good case—a de­
pendable one. Would you like to 
know more about this kind? Write

WILHARTH SHOW CASE CO.
936 Jefferson Ave.

GRAND RAP ID S, M ICH.

This Case Has In­
creased Sales 25%
Is attractive, durable and reasonable 
in price. Let us tell you about it.
B. F. SWEETLAND, Sbelbyvllle, Mich.

Representative—Lower Michigan

Display Case No. 600
0 R A N D  R A P ID S SH O W  C A S E  CO.

GRAND RAPIDS, MICH.

The Largest Show Case Plant In the World
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BUTTER, EGGS PROVISIONS

PINCH’S POTATO DEAL.

It Surely Was a Good Thing While 
It Lasted.W ritten for the Tradesm an.

It was a shame the way Pinch 
cleaned up that potato country. It 
seemed almost a pity to. take the 
money. True, I have heard commis­
sion men say that it served the farm­
ers good and right, but, then, com­
mission men rarely agree with any 
one else anyway.

Potatoes were away up in price that 
spring. Bugs had exacted heavy toll 
the summer before, weather had been 
dry, farmers had become discourag­
ed, and other things were the matter, 
and, anyway, if you wanted a bushel 
of potatoes you had to go down into 
your jeans to the extent of a dollar 
for them.

Consumers kicked because of the 
added cost of existence, grocers kick­
ed because buyers abused them, ship­
pers kicked because they couldn’t get 
more carloads of the tubers, produc­
ers kicked because the railroads got 
more for carrying a ton of potatoes 
fifty miles than they got for planting 
and raising them.

Everybody was kicking except 
Pinch and the railroad companies. 
Pinch was working his own little shell 
game, while the railroad companies 
were taking out potatoes when and 
where they chose, and charging all 
the traffic would bear. Their cars 
bumped along contentedly —  if a 
freight car can show contentment—  
when they weren’t stalled on a blind 
siding, waiting for some explorer to 
come and rescue them before the po­
tatoes shriveled with old age. That 
sure was a swift year in the potato 
market.

I don t know where Pinch got his 
idea, unless he swiped it from the live 
stock men. He got it, and that was 
enough for him and too much for
the farmers. That potato patch of L ,  beforern n tirrv  «m e 111__ _ •. 1 I 0

price
‘All right,” said Loomi

country was shaped like a capital
A.’ The North Line crossed the 

South Line at Holden, which was at 
the apex of the big “A.” The bar of 
the “A ” was formed by a good coun­
try road running from Juniper, on the 
North Line, to Marl, on the South 
Line. These cities were thirty miles 
apart, which was the width of the big 
“A” at the middle bar. The two roads 
extended like legs twenty miles to the 
west of Juniper and Marl, thus mak­
ing the big “A ” almost perfect in out­
line.

On the inside of this “A” was the 
potato country. You could almost 
plow ’em out in the spring if you put

year at that. The growers knew 
what they had, and held on until 
spring, when Pinch got busy with his 
little three-card-and-joker game. He 
sent Brock up to Holden to buy pota­
toes. Loomis went to Marl and Mad- 
igan was sent to Juniper. These men 
were supposed to be independent 
buyers, and not to know Pinch at 
all. Of course Pinch had his little 
understanding with the railroad com­
pany before he sent his men out.

W ith potatoes one dollar a bushel 
in Grand Rapids, Pinch's men offered 
fifty cents cash at the three ware­
houses. The growers knew that this 
wasn’t a fair deal, but what could 
they do? There were no other buy­
ers who could get cars, and if they 
chartered a car to lug their tubers to 
market the goods might get to their 
destination only in time for the next 
Christmas dinner. The experience of 
one man will show how the game was 
played:

Billings went to Marl, his nearest 
point, with two wagonloads of pota­
toes. It was bad wheeling, and he 
got over the fifteen miles of road 
late in the afternoon. He found 
Loomis standing in the doorway of 
the warehouse.

“Where do you want ’em?” he ask­
ed, looking back to his two loads. 

“Want what?”
This from Loomis, cool, indiffer­

ent.
“Why, these potatoes.”
“Don’t want ’em.”
Those two loads began to look pret­

ty small to Billings.
“You advertised to pay fifty cents a 

bushel,” he finally said.
“That was several days ago.” 
“Well, what are they worth now?” 
“I’ll give you thirty cents if they’re 

all right.”
What B illings said must not be set 

down here, but the substance of it 
was that he’d feed the tubers to his 

he’d sell ’em at that

you can,
perhaps, get half a dollar at Juniper. 
I hear that Madigan is paying that 
figure. Perhaps he hasn’t got as many 
on hand as I have.”

Well, back home was fifteen miles. 
The next day over to Juniper was 
fifteen more. When Billings got to 
Juniper he found Madigan smoking a 
cigar on the top of a box of potato 
sacking.

“Where shall I unload ’em?” Bill­
ings asked, pointing to his two loads, 
by this time much shaken down.

“Sorry,” replied Madigan. “I can’t 
get any cars this week, so I’ve got to

a few little ones on top of the ground stop buying, 
in the fall. Three hundred bushels Billings began at the center of the 
to the acre up there, and in a bad round earth and cussed up in the sky

From Celery Grounds to Retailer
We ship direct from celery bed to dealer, thus 
assuring the consumer fine stock in fresh con­
dition and giving the dealer an increased profit 
on his sales. Quotations furnished on request.

Muskegon Celery Co.
Grow ers and Shippers M uskegon, M ich .

C. D. CRITTENDEN CO.
41-43 S . Market S t.

Grand Rapids, Mich.Wholesalers of Butter, Eggs, Cheese and Specialties
/'"w l will now make you an offer for all you can 

JC fV J ship. I am also in the market for
B U T T E R , P O U L T R Y , V E A L  A N D  H O G S

I can furnish you new and second hand egg cases and fillers 
at factory prices.

F . E . S T R O U P , 7 North Ionia S t .,  G rand R apids, M ich .

Egg Cases and Egg Case Fillers
Excelsior, Cement Coated Nails, Extra Flats 
and extra parts for Cases, always on hand.
We would be pleased to receive your in­
quiries and believe we can please you in 
prices as well as quality.
Can make prompt shipments.

L. J. SMITH & CO
EATON R A PID S, n iC H .

BUTTER AND EGQS
are what we want and will pay top prices for. Drop us a card or call 2052, 
either phone, and find out.

We want shipments of potatoes, onions, beans, pork and veal.

T. H. CO N D RA &  CO.
Mfrs. Process Butter I0 So. Ionia St. Grand Rapids, Mich.

We Want EggsWe have a good outlet for all the eggs you can ship us. We pay the highest market price.
Burns Creamery Co.

G rand R apids, M ich.

W e Are Now Receiving

RED SPANISH PIN EA PPLES
In Carload Lots, Price Very Low—Quality Excellent.

The Vinkemulder Company
Wholesale Fruits and Produce Orand Rapids, Michigan
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as far as his imagination would reach.
“ You advertised to pay fifty cents 

a bushel,” he said, as soon as he 
could catch his breath.

“Well, I can’t buy ’em if I can’t 
ship ’em, can I?”

“I’ll take ’em back and feed’ em to 
the hogs,” said Billings.

“All right,” said Madigan.
Billings drew up on the reins and 

called to the horses to “geddap.” 
Then he turned to Madigan again.

“I’ve got some buying to do here,” 
he said. “What will you give for 
these?”

“ If they’re all right,” said Madi­
gan, “I’ll give you twenty-five cents 
a bushel.”

“I’ve drawed ’em about fifty miles 
now,” said Billings, with frequent ap­
peals to the adjective list, “and I’m 
not going to haul ’em any farther. 
Hand out your money.”

Madigan made five bushels less than 
Billings did, then paid over the price.

At the store where Billings stopped 
to trade he came upon Bailey, and 
Bailey was giving the merchant a 
note of hand for the amount of his 
purchase.

“ I brought in a lot of potatoes,” he 
said to Billings, as they walked away 
together, “and Madigan wouldn’t buy, 
but he said that Loomis, over at Marl, 
would buy at half a dollar a bushel. 
So I’m going there with them to­
morrow.”

“You needn’t,” said Billings. “I was 
there yesterday. They’ve got us 
whip-sawed, I reckon.”

“ Some one must be getting cheap 
potatoes,” observed Bailey.

“No one but the chief schemer in 
this deal,” said Billings. “ He is sell­
ing to retailers for eighty cents and 
they are selling at one dollar. We 
might sell to the grocers, only what 
they can use here would be merely a 
drop in the bucket, and they can’t get 
cars to ship ’em out in.”

“ I can’t get it through my head,” 
said Bailey. .

“ I think I’ve got it,” said Billings. 
“They advertise to pay half a dollar. 
Well, they pay that for a few loads, 
until thousands of bushels get started 
their way. Then they cut prices or 
refuse to buy. Growers are sent to 
one of the other places, and have to 
sell just as I did, for a quarter a 
bushel.”

“I wouldn’t do it,” said Bailey.
“Well, by the time you’ve hauled 

potatoes fifty miles, you’ll be glad to 
take anything offered. That is what 
they count on— the long distance 
hauls. They play one town against 
another. When you get to Marl, if 
you go there, you’ll be offered a quar­
ter a bushel, same as I was at Juni­
per. That is about the way the live 
stock market is worked at the big 
centers. High prices until every­
thing is on the way, then slumps when 
stock is offered for sale. I don t 
claim to be very bright, but I think 
I can see through this potato deal. 
All these warehouses are owned by 
one man, or company, and it is a put- 
up job.”

“And so the low prices come after 
the high ones?”

“That’s it, and you can’t tell any­
thing about what you’ll get by watch-

ing market quotations. You’ve got to 
watch for the quantity on hand.” 

“ How can we do that?”
“We can’t,” growled Billings. “We 

have got to make some deal with our 
commission men to take our pota­
toes at a certain advance on the Grand 
Rapids price. This three-warehouse 
combine has about cleaned us out.” 

“They’ve got about all the potatoes 
at an average of thirty cents!”

“We’re stung good and plenty!” 
said Billings. “The only way we can 
get good rates is to be there on the 
first day the price is offered, and be 
there in the morning.”

“Well,” said Bailey, “I’m going to 
do business with the commission men 
next year. I don’t want to trust any 
new trader coming in this way. He’s 
given us the double-cross, all right, 
and made a barrel of money.”

I haven’t told the story just exactly 
as I heard it, but don’t you think the 
scheme was all right from the stand­
point of a highway robber? Anyhow, 
Pinch never showed up in it, if he did 
made a pot of money. Now he is 
getting to be a regular captain of 
finance, and might not even be 
ashamed of causing farmers to drive 
back and forth over deep roads in 
order to be robbed at point of destin­
ation.

The legitimate commission men are 
getting a show up in the big “A ” po­
tato country now, and Pinch’s men 
couldn’t buy potatoes for a dollar a 
one. Alfred B. Tozer.

Birds Possessed of the Emotions. 
Little red bird in the tree, sing a 

song to Clinton G. Abbott of your 
fears, your peacefulness, your ob­
stinacy, your indignation, realiza­
tion, anticipation and other emo­
tions. Prof. Abbott, the ornitholo­
gist, believes that with his large col­
lection of photographs and incidental 
studies he has proved the possession 
of emotions by the birds.

The raising or depressing of the 
bird’s feathers, the poise of his body, 
the opening or closing of his bill, and 
the expression of his wonderful eyes 
are emotional significators to which 
the Professor attaches importance. 
He enjoins any owner of a canary 
bird to test his ideas for himself by 
approaching the cage with whistled 
encouragement and sympathy.

“The little fellow will doubtless 
cock his head on one side, raise his 
crest and gaze in a quizzical and 
friendly manner at his visitor;” the in­
vestigator says. “ But utter some un­
accustomed sound or run the finger 
tip across the bars and he will dash 
from perch to perch with a look of 
unmistakable terror in his eyes, with 
feathers tightly compressed and body 
slim.” The goose, which in a tame 
state is called the stupidest of all 
poultry, Prof. Abbott finds on its 
nesting grounds in the far north of 
Scotland to be possessed of an intelli­
gent and crafty nature such as has 
seldom come under his observation 
either by direct contact with nature 
or from study of the work of others.

“Promises, like pie-crusts, are easily 
broken,” said a philosopher. But he 
said it before the railway lunch- 
counter pie was invented.

Berlin Sausage Frauds.
At the trial of the five sausage deal­

ers in Berlin, on a charge of elabor­
ate sausage meat swindles, that is, of 
describing sausages containing horse­
flesh as being made from pork and 
•beef, and under the names of “Thur­
ingia” sausage, “Black Forest” saus­
age, etc., some startling revelations 
of the extent of this practice were 
brought to light, one defendant hav­
ing sold to one of his customers saus­
ages to the value of $5,000, all made 
of horse meat and wrongly labeled, 
while another had been buying eight 
tons monthly of horse flesh and con­
verting it into sausages, which were 
labeled as “chicken” sausages, and 
distributed to hundreds of shops 
throughout Germany.

Spring Cleaning.
“Dad, I was simply great in relay 

events,” boasted the boy from col­
lege.

“Good enough, son. W e’ll make 
use of them talents. Your ma will 
soon be ready to re-lay the carpets.”

W A N T E D  P O T A T O E S
Car lots or less

Wire or write us what you have 

M. O. BAKER & CO ., Toledo, Ohio

Dandelion Vegetable Butter ColorA  perfectly Pure V ege table Butter Color, and one that complies with the pure food laws of every S ta te  and of the United States. 
Manufactured by Wells &  Richardson Co. 

Burlington, Vt.

Custom TanningDeer skins and all kinds of hides and skins tanned with hair and fur on or oS.
H. DAHM &  CO .,Care E . S . K iefer's Tannery. 

Phone Cit. 5746 Grand Rapids, Mich

Buckwheat
Just what the name indicates. We 
furnish the pure, strong buckwheat 
flavor. We manufacture buck­
wheat by the old fashioned stone 
method, thus retaining all the 
buckwheat taste. Insist on get­
ting Wizard Buckwheat Flour. 
Send us your buckwheat grain; 
we pay highest market price.

Grand Rapids Grain & Milling Co.
L. Fred Peabody, Mgr. 

Urand Rapids, Michigan

A . D. Wood

A. D. Wood & Co.
Oeo. H. Reifsnider

BUTTER AND EGGS
Wholesale and Retail

321 Greenwich Street New York City 471 9th Avenue

References—Aetna National Bank, Chelsea Exchange Bank 

We can give you good service Ship us your butter and eggsSEEDS We carry a full line and can fill 
orders promptly and satisfactorily. 
Our seeds have behind them a record

of continued success. “ Ask for Trade price list.”

A LFR E D  J . BROWN 8 E E D  O O ., QRAND R A P ID S . M IC H .
OTTAWA AND LO U IS S T R E E T SClover — Timothy

All kinds Field Seeds. Orders filled promptly

Moseley Bros. Wholesale Dealers and Shippers Beans, Seeds and Potatoea 
Office and Warehouse Second Ave. and Railroad

Both Phones 1217 Grand Rapids, Mich.

W . C . Rea A. J .  W itzig

REA & WITZIG
P R O D U C E  CO M M ISSIO N

104-106 W e st M arket S t .,  B u ffalo , N . Y .

Ye solicit consignments of Butter, Eggs, Cheese, Live and Dressed Poultry, 
Beans and Potatoes. Correct and prompt returns.

R EFER EN CES[arine National Bank. Commercial Agents. Express Companies. Trade Papers and Hundredso f Shippers.
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REAL KNOWLEDGE.

An Unfathomable Problem To Most 
Educated Men.

Evansville, Ind., April 26— We are 
very often confused with a multitude 
of mixed thoughts and opinions. The 
process of reasoning consists of many 
propositions. Each opinion and every 
proposition put before us consists of 
words abstracted from- the language 
facts, but the inaccurate use of lan­
guage has caused many of us to be 
in the field of doubt.

'The conceit of knowledge without 
the reality is the consequence of in­
tellectual confusion. What we need 
is a cross-examination within our own 
mind and our own intellectual forces. 
What is justice, what is injustice, 
what is temperance, what is madness, 
what is courage, w'hat is cowardice 
and what is government should be 
decided within our own minds; that 
is, for our own satisfaction.

We are depending too much on 
others to tell us what is right and 
what is wrong. We seem to be look­
ing for the lawmaker outside of our 
own kingdom. Who is my lawmak­
er? Who is my God? To me my 
God is my creator. What mad« me 
what I am? My thoughts. Then my 
thoughts are my God, and he is the 
governor. What can I do with a con­
fused multitude of mixed thoughts if 
they are going to be my maker?

We must study physical philosophy 
which teaches natural science. We 
must examine, weigh and decide be­
tween the different things we see and 
those that we hear from within. Our 
eyes see too many things that are not 
natural science and real knowledge.

We suffer great pain when we face 
our God in the silence for not listen­
ing to instruments which are always 
in tune with the highest wisdom. 
There is an infinite source of intelli­
gence and you and I are slaves if we 
fail to find it.

Let us take another cross-examina­
tion of our field of thought and see 
if we can not build more absolute 
confidence in the Divine guiding in­
fluence that is in and around us.

When we were children we were 
sensitive to the influence surrounding 
our lives and we have grown up in 
a family of thought that our parents 
lived in. Where did they get their 
intellectual powers?

Did they listen to the preacher 
and the lawmakers of their time or 
did they go to the Father within for 
advice? Our fathers and mothers lived 
among a lot of poor houses instead 
of beautiful temples, as Jesus talked 
about. The effects of the teachings 
our fathers and mothers received are 
still registered in the great book of 
time and it is our business to make a 
new register.

Shakespeare knew whereof he spoke 
when he said, “It is the mind that 
makes the body rich.” This little 
word “rich” has been misunderstood 
for thousands of years. It has been 
spoken in the minds of every living 
being, but we have been getting the 
language mixed up and have thought 
it meant getting rich in dollars and 
cents.

Tf we could only have the courage 
to say that we wanted to be rich in

mind instead of pocket we would all 
be happy.

Again, let us make another cross- 
examination of the affairs of our own 
lives and see where we are rich and 
healthy. It is an awful thing to be 
poor in the intellectual field of life. 
No man knows more about this than 
I dio. When I am absorbed with the 
highest thoughts that my mind is able 
to manage and understand, I am the 
richest man in the world. These 
thoughts pick me up and carry me 
off to my friends and make me able 
to talk to them. It is a great pleas- j 
ure, indeed, to have friends to talk to; 
friends who are able to understand or 
who are willing to listen.

We do not have to give up our 
business to leam how to become wise.
I have had people tell me that they 
did not have the time to think and 
reason along these lines. They seem­
ed to think that they were too old 
to be born again. Full, rich and 
abounding health is the normal and 
the natural condition of life, and no 
man can gain these things if he 
thinks he has not the time. When 
we are made to think such thoughts, 
they are those deceiving influences 
I have told you about. They don’t 
care for the body and mind. They 
know if a mind and body do die 
and fade away that there are lots of 
others they can work through.

I love to read how Socrates talked 
to Plato and the answers Plato had 
for him. It is astonishing to me 
that we have not more men in our 
intellectual world who are willing to 
listen to the thoughts that controlled 
these two men.

Remember, thoughts will never die 
and that we can attract the very 
same thoughts that controlled Soc­
rates, Plato and Jesus Christ.

If this is not true, then the Creator 
of all things made a great mistake.
It is a mighty nice thing to be able 
to travel in a sleeper and enjoy all 
of its comforts, but I want to be the 
engineer and know where I am go­
ing. See? I mean, let us go to head­
quarters for all of our knowledge and 
not let it be dished out to us from 
a lot of fellows who have been rid­
ing in sleepers all the days of their 
lives. Get off the train, my friend, 
and look around just a little and try 
to find out where you are.

I know that you are in Grand 
Rapids, but there is something grand­
er than the rapid way we are living. 
This is a political education I am try­
ing to teach you, for it is the laws 
which govern the Great Kingdom of 
God within.

Real knowledge is an unfathomable 
problem to most of our best educated 
men to-day. If we could only be - 
conscious of our own ignorance we 
would soon connect ourselves with a 
natural system of knowledge. The 
only way to get true possession of 
wisdom is to be strictly in love for 
the truth, that perpetual truth which 
is for the good of mankind. We 
don’t want to go into all of this great 
work for a lovely seat in the Great 
Sweet By and Bye, that great heaven 
someone has told us about. We want 
to do something to have a heaven 
on earth first, for if we can not live

in heaven now we can not live in one 
after we have passed into the Great 
Beyond.

The Great Spirit of Infinite Wis­
dom individualizes each and every hu­
man mind who will entertain it, and 
each of us recogjiizes this great fact; 
but we turn it around and put the 
force to work in the wrong way and 
we get our individual life all wrapped 
up in a great business which car­
ries our name, instead1 of having it 
planted in the intellectual field. Is 
this not true? Edward Miller, Jr.

H. J .  Hartman Foundry Co.Manufacturers of Light Gray Iron and 
General Machinery Castings, Cistern 
Tops, Sidewalk Manhole Covers, Grate 
Bars, Hitching Posts, Street and Sewer 
Castings, E tc . 270 S . Front S t ., Grand 
Rapids, Mich. Citizens’ Phone 5329.

It would be an excellent thing for 
the toper if he could take his home- 
ward way as he does whisky— straight.

We have the price.
We have the sort.
We have the reputation. 

S H I P  U S  Y O U R  F U R S  
Crohon &  Roden Co., Ltd.

37-39 S . Market S t. Grand Rapids, Mich.

The Celebrated Royal Gem Lighting System
with the double cartridge generator and per­fected inverted lights. We send the lighting 
svstems on 30 days’ trial to responsible par­
ties. Thousands in use. Royal Gem cannot be imitated; the Removable Cartridges pat­ented. Special Stre et Lighting Devices. Send diagram for low estim ate.

ROYAL G A S LIGHT CO.
218 E . Klnzle S t . ,  Chicago, III,

Established in 1873

Best Equipped 
Firm in the State

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

The Weatherly Co.
18 Pearl S t. Grand Rapids, Mich.

f l i - s t i k o n
THE FLY RIBBON

The Create« Fly Catcher in the World 
Retails at 5c. $4 - 80 per gross

The Fly Ribbon Mfg. Co.. New York 
ORDER FROM YOUR JOBBER

1 3 9 -1 4 1  Monro« S i  Both Phonos
GRAND R A P ID S . MICH.

S U N B E A M
t r a d e - m a r k .

“ Sun-Beam” Brand
When you buy

Horse Collars
See that they

Have the “ Sun-Beam”  label 
“ They are made to wear”

M ’ F ’ D ONLY BY

Brown & Sehler Co.
Grand Rapids, Mich.

W H O LESALE ONLY

F O S T E R , S T E V E N S  &  C O . Grand Rapids, Mich.
Exclusive Agents for Michigan. Write for Catalog.

A H O flE  IN VESTIREN T
Where you know all about the business, the management, the officers

HAS REAL ADVANTAGES
For this reason, among others, the stock of

TH E CITIZENS TELEPH O N E CO.
has proved popular. Its quarterly cash dividends of two per cent, have been 

paid for about ten years. Investigate the proposition.
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LACKING IN LEADERSHIP.

Always Something Wrong—the Man 
Who Hollers.

“ If a man hollers— let him go.”
Sounds something like an old fash­

ioned game that the children used to 
play, but it isn’t. It’s the firmly ex­
pressed opinion of a leading business 
man who knows.

“I don’t mean the fellow who hol­
lers because he isn’t getting enough 
money. That sort of a man may be 
all right. The chances are seven out 
of ten that he’s under a department 
manager who doesn’t know enough to 
advance a man unless he is told 
about it.

“It’s the department manager, the 
boss who’s over a few men, that I’m 
after. When he hollers at his men, at 
the inevitable error, at the way things 
are running— let him go. He has ex­
posed himself. He’s shown his weak­
ness. If you value the efficiency of 
your office— let him go. For the man 
who ‘hollers,’ the noisy man, has no 
place in the modern office, store or 
other place where large numbers of 
people work together for a common 
aim. Here is the case that I have 
in mind and which prompts me to 
speak as I do:

“We had to get a new man in the 
claim department. It had grown too 
big for one man to oversee and we 
split it up, leaving the old work in 
the hands of the old man and estab­
lishing a new supplementary depart­
ment to take care of the new stuff. 
Now, it happened that we had an ap­
plication from a man who just about 
fitted into that new place— apparently. 
He’d been with State street, Chicago, 
stores long enough to know merchan­
dising and he was after a change. He 
had the best wishes of his people. 
They had nothing better for him un­
til somebody died or retired and they 
were glad to help along a man who 
was too ambitious to become dead 
timber. The President of the house 
wrote me a personal letter, and all 
that.

“When it came to finding a new 
head for the new department this ap­
plicant looked good. The work was 
just in his line, and if experience and 
training went for anything we would­
n’t make any mistake by taking him 
on.

“ I don’t like to take in new men if 
I can help it. I don’t care how many 
fine references a man may have and 
how good a record, if he comes to 
your place a stranger you don’t know 
the man, and that’s what counts. But 
we gave this fellow the place under 
consideration. I had a good long talk 
with him, and while I knew even then 
that there was something lacking in 
the man I couldn’t place it as any­
thing serious, and he got the job.

“ He had eight people working for 
him, six clerks, a stenographer, and 
an office boy, and the work that was 
laid out for that department was 
enough to keep everybody good and 
busy. There couldn’t be any dead 
timber in that outfit. If there was 
the whole department was going to 
suffer. And there wasn’t any dead 
timber. They were all good people, 
and all that was needed to make the 
department a perfect machine was a

good head. For the head’s got to 
be good if the organization is going 
to do well.

“He started out first rate. A new 
man always has new ideas that look 
pretty good to fellows who’ve been 
sitting so close to a problem that 
they’ve got nearsighted over it, and 
the changes this fellow made were big 
enough to attract attention. It’s a 
pretty good feeling to know that you 
have a man that you can turn work 
over to and know that it will be tak­
en care of as well as you could do it 
yourself, and that’s the feeling I goi 
about this man after a couple of 
weeks. He was the goods. The new 
claim department was in safe 'hands,

“Well, it’s a shock to discover that 
your judgment is off, but one morn­
ing when I happened to be passing 
through the office I heard our new 
man hollering. The office boy was his 
victim. The kid had failed to send 
out some mail the night before and 
his boss was walking all over him. 
Th is is the way it ran: ‘Tell me, now, 
just why you didn’t send out that 
mail.’ ‘Well, it wasn’t in the regular 
box.’ ‘Oh, it wasn’t. Well, haven’t I 
told you to watch for mail that’s left 
out?’ ‘Yes, sir.’ ‘Why didn’t you do 
it, then? Do you think you’re paid for 
half doing your job? Now get back 
to your work and see that this doesn’t 
happen again, unless you want to get 
fired.’

“That was it, the cheapest kind of 
drivel that was ever wasted on an 
office boy’s ears. And it was holler­
ed; ’twasn’t spoken in a common tone 
of voice, but 'hollered out so that 
everybody around could hear it. I 
made up my mind to spend some of 
that day around that department. It 
was humiliating for me, considering 
the high opinion I’d held of the man. 
but I found that he was afflicted with 
a fatal case of holleritis. That was 
his system of doing things. ‘Look this 
up, Jones,’ he’d holler to a clerk, ’and 
be quick about it. I ’m waiting; get 
a hustle, now.’

"That was his idea of getting quick 
action. He had the old before-the- 
war idea of sending a man off on the 
jump. That’s a fine idea! I’ll bet 
Jones left his superior’s desk so flus­
tered with the idea that he had to 
hurry at top speed that it took twice 
as long for him to d'o his errand as 
if he had been left alone, and when 
he did get it done the chances are 
that he had made a mistake through 
his frantic hurry.

“By keeping a watch I discovered 
that this was the regular thing in the 
new department. Holler at every­
thing, from the office boy to the way 
a letter was sealed; that was the new 
man’s system, and the results were 
what might be expected.

“The department was disorganized 
to the last shred. There wasn’t a 
soul in it that didn’t feel that 'he was 
liable to lose his head at any minute, 
and he was working accordingly. On 
closer inspection I found that the 
work was in exactly the same shape 
as the force. It had been hollered at. 
It was being put through every day, 
but Oh! in what fashion. Some day 
when the holler grew particularly 
loud it was going to fall all to pieces

and there would be Old Nick to pay.
“I called my new man in and ask­

ed him why he hollered at his peo­
ple. ‘To get ’em to hustle,’ he said. 
‘Do you have to holler at them to get 
your work done?’ I asked. ‘I only 
holler when it is necessary,’ he re­
plied. ‘Then you do find it necessary, 
do you?’ I asked. ‘Of course,’ said he. 
‘Then,’ said I, ‘you don’t belong in 
this office. If a man finds it neces­
sary to holler at the kind of people 
we have in our minor positions it 
shows that there is something wrong 
with hinr. He isn’t a leader. He’s be­
hind his people. He has to drive 
because he can’t lead, and therefore 
he isn’t the man for the place. If 
you aren’t big enough to run a de­
partment without hollering you’d 
better quit.’

“ He quit, of course. He thought I 
was crazy. Yet two weeks later, with 
an old clerk in charge of the depart­
ment, those people were turning out 
their work in a way that was a joy to 
behold. They’d settled down to their 
natural stride; weren’t ready to jump 
and go up in the air. They had shak­
en off the effect of the holler and were 

t their best.
“If a man hollers, let him go— if 

he’s in charge of anything. The fact 
that he needs to holler shows that 
he isn’t made to be a leader.”

Martin Arends.

Brilliant Gas Lamp Co.Manufacturers of the famous 
Brilliant Gas Lamps and Climax and other G a s o l i n e  Lighting Systems. W rite for estimates or catalog M-T.
42 State S t. Chicago, III.

Can Fruit & Vegetables
with T H E  B A R T L E T T  C A N N E R  

F O U R  S I Z E S ,  $65 to $ 2 0 0 .

There’s M O N E Y  in it.
W rite CANNERS’ SUPPLY CO., Detroit, Mich.

Ground

Feeds
None Better

W Y K E S  &. C O .
O R A N O  R A P I D S

Post Toasties
Any time, anywhere, a 
delightful food—
“ The Taste Lingers.”

Postum Cereal Co., Ltd. 
Battle Creek, Mich.

A D I V I D E N D  P A Y E R
The Holland Furnace cuts your fuel bill In half. The Holland has less joints, smaller joints, is simpler and easier to operate and more economical than any other furnace on the market. I t  is built to last and to save fuel. W rite us for catalogue and prices.

Holland Furnace Go., Holland, Mich.

T Q J k f i r  YOUR D E LA YED  
I i i n U L  FR E IG H T Easily 
&nd Quickly. We can tell you 
bow. BARLOW BROS.,

Grand Rapids, Mich

All  Kinds of  Cut  
Flowers  in S e a s o n

Wholesale and Retail 
E L I C R O S S

25 Monroe Street Grand Rapids

Grand Rapids Supply Company
Valves, Fittings, Pulleys 

Hangers, Belting, Hose, Etc. 
Grand Rapids, Mich.

W HIPS AT A Bid DISCOUNTSom e styles to drop, some change, just a button. Best raw hide grades 6 ft ., regular close price at 25% off.
GRAHAM ROVS, Agt., Grand Rapids, Mlcb.

STEIMER & MOORE WHIP CO., MPORS.Westfield, Mass.
Sawyer’s 6 0  Y e a rs I 

th e  P e o p le 's  ', 
1 C h o ic e .

C R Y S T A L  

See that Top «

Squillili

M iiiiii

Blue.
For the

Laundry.
DOUBLE

STRENGTH.
Sold in 

Sifting Top 
Boxes.

Saw yer’s Crys­
tal Blue gives a 
beautiful tint and 
restores the color 
to linen, laces and 

goods that are 
worn and faded.

It  g o es  tw ice  
a s fa r  a s  o th er  
B lu e s .

Sawyer Crystal Blue Co.
88 B r o a d  S t r e e t ,

B O S T O N  -  -  M A S S .

FIRE AND

BURGLAR

PROOF

S A F E S
Grand Rapids 
Safe Co.

Tradesm an Building



40 M I C H I G A N  T R A D E S M A N A p ril 28, 1909

SELECT A SALESMAN

By the Way He Sells His Own Serv­
ices.

It is the tendency in all large in­
stitutions in these days to produce 
men with the product—as a by-prod­
uct.

By encouraging men to diligence 
and efficiency in their own selfish in­
terest, the owners of institutions are 
incidentally but effectually extending 
the immediate business and injecting 
the young blood for its perpetuation 
in a coming generation.

There is much being written and 
said just now on the manner and 
methods of manufacturing men—how 
to inject enthusiasm, how to apply 
the inducement to greater effort. In 
some instances it is being done in 
various forms of co-operative owner­
ship— the original owners of an in­
stitution giving stock to those ac­
tive in the management, knowing that, 
in the worker’s effort to enhance his 
own interest, he will enhance theirs.

All this is the right move— scientific 
principle of selfishness and the pass­
ing of the unscientific spirit of greed.

Men will do that which is to their 
interest to do.

When a man earns more than he 
receives the eye of the competitor is 
soon upon him, or the man becomes 
discouraged and wanes in his work.

Profits come from the man whose 
heart is in his work.

There is much being said and writ­
ten on the making of men, but there 
has been little said on the choosing of 
men.

If we are to make a good product 
we must be very careful in the se­
lection of raw material.

Squirrel holes don’t make good 
lumber.

While there are a lot of near-men 
who are always trying to break in­
to prosperous concerns; while there 
are always leeches trying to get on 
to the prosperous body, yet a good 
concern unconsciously attracts erood 
men.

Like begets like.
A concern gives an exterior ex­

pression of itself in a hundred ways 
it does not realize. A prosperous 
manufacturing concern, for instance, 
will assert itself in its building, in its 
yards, in its men, in its printed matter 
and general methods. Take a plant 
with heavy brick walls in its build­
ing, clean whole panes of glass in its 
windows, orderly yards and content­
ed faces over the benches and ma­
chines. An efficient man comes along 
the street out of a job, he looks the 
place over, it looks good to him. He 
goes in, he looks good to the fore- i

man, gets a job and makes good.
Garcia messengers come to right­

eous concerns— they just blow in.
It is the same way with a body of 

men in a concern. You find a mean 
general manager in a private office 
and you’ll find a mean man driving 
a dray back in the alley.

Did you ever go along the street 
in the outskirts of a city where there 
is a long row of small stores? In the 
evening you can pick out the pros­
perous ones from the unprosperous, 
the dishonest ones from the honest, 
just by the way they are lighted, A 
merchant with a good clean stock of 
honest goods is not afraid to burn 
plenty of light.

The unprosperous merchant has
his store dark-----neither his policy
nor his stock will bear light. He sits 
in the rear and looks at you from 
behind the dark shadow of a box or 
barrel as you pass.

The same principle is true of the 
individual man: There is the same 
exterior expression of the interior 
man.

The application of a little practical 
psychology will save all trouble in 
looking a man up and reading his 
letters of recommendation.

A man comes before you applying 
for a job. The condition of his cloth­
ing, whether he had shaved that 
morning, the state of his finger nails, 
and his very manner of entering your 
presence can all be taken in at a 
glance. A man of orderly appearance 
is indicative of an orderly mind. If 
he is over-dressed he will either in­
dicate deceit or vanity— dishonesty or 
weakness. A lazy man might be indi­
cated by his dress and by the gait at 
which he enters the room. There is 
an elasticity in the step of a man 
with energy. You can generally 
judge by the facial expression wheth­
er or not he is bigger than his troub­
le— that is if you can catch his face 
in repose, when he is not conscious 
of being observed.

The other day the writer had a 
protracted session with the general 
manager and active head of a large 
industry. He sat at a huge flat top 
desk in the middle of his private 
room, the walls and ceilings of 
which were paneled in fumed oak. 
The fire gilt electrolier of many lights 
hung over his head like a halo of 
prosperity.

The leisurely manner of the man, 
the total absence of paper on his 
desk and the dry ink well indicated 
that his principal function lay in the 
selection of men, that he was a deal­
er in results rather than details. Dur­
ing the writer’s long stay he held 
short audiences with a number of

callers. Now this man perhaps had 
had no experience with the science 
of psychology as taught in the pub­
lic schools, but he certainly made a 
masterly application of the science 
of psychology as learned in the 
streets and alleys around the public 
schools.

The first caller, introduced by one 
of the department heads, was a little 
man— peculiar cut to his clothes, 
talked with a nasal twang like a tone 
from a cheap fiddle, and had a par­
ticularly giddy clip to his whiskers. 
From the conversation which follow­
ed it became evident that he was be­
ing considered as the architect for an 
extension to the plant. The inter­
view closed with a few generalities 
and when he had gone the general 
manager recalled the department 
head. “I think you had better get 
rid of that fellow,” said the chief. “He 
is too light for heavy work, and then 
he tries to look like a Frenchman—  
something he isn’t. He would look 
better wearing a brown velvet coat 
and vest, with his pockets full of rosin 
and playing ’cello in an orchestra.”

The next man had all the assur­
ance and appearance of a heavy 
weight. The superficial impression 
was good, until he removed his hat 
which revealed a head perfectly flat 
in the rear and peaked on top. Dur­
ing the interview with this man not 
a word of actual business was spoken 
beyond the fact that the caller had 
applied for a branch selling territory 
in the West.

they just groaned every time he men­
tioned advertising.

When the last man had gone the 
sales manager entered the room and 
asked his chief what he thought of the 
two men.

“Well,” said the general manager, 
“I think nothing at all of the first 
man— his heart is in the dining 
room— it couldn’t be on our busi­
ness. As to the second man, well— I 
think I would find a place for him.”— 
David Gibson in Fortuna Magazine.

It seems that the man was from 
Buffalo and the general manager ask­
ed in an unconcerned way if he knew 
his friend Blank there, mentioning the 
name of a well known saloon and 
chop-house proprietor. The appli­
cant began to enthuse, his eyes got 
bright and he fairly licked his jowls. 
He had internal watering of the 
mouth for his voice at once took on 
a juicy tone as he told about a de­
licious steak sauce that Blank made; 
that the reason Blank’s fried oysters 
were so good was that he burnt up 
more grease than .some restaurants 
use, the thoughts of Blank’s good 
things becoming so delectable that the 
caller had to hold his chin up to 
keep his mouth from externally wa­
tering.

The next man in the room, an ap­
plicant for the same job, looked like 
a young actor— rather a lean face, big 
nose with heavy chin and jaw. He 
walked with a long stride, gave a 
bone cracker grip when he shook 
hands and talked in a low pitched 
voice that filled the room.

You can tell a salesman by the 
way he sells his own services.

This man was a salesman all right. 
He said he had a job as sales mana­
ger of a vegetable canning concern, 
that their sales were increasing, but 
not in proportion to a growing mar- 
kte; that his superiors were too old 
for modern selling methods; that a 
good many years ago they had been 
caught to the extent of $50,000 by 
the skyrocket oratory of a Chicago 
advertising agency, that he had ask­
ed them from time to time for a 
modest publicity appropriation, but

Steel and Its Master.
Judge Gary is a big broad policy 

man; that is his strength. He is the 
man who, rising above his business, 
blazes the trail between operation 
and dividends. He straightens this 
road and smooths it so that the prac­
tical men under his command may 
travel swiftly.

United States Steel, so far as he 
is concerned, might as well be petro­
leum, or tobacco, salt or sugar. His 
formulae would work out as exactly 
with one as with the other. Given 
the object to be attained, he evolves 
the policy, and the board of direct­
ors simply says that it shall be done. 
And one of the pleasant things about 
it is that it is done so smoothly. 
There is never a hitch, never a jar 
in the operation of the Gary plans.

There is nothing jarring about 
Judge Gary himself. His office on 
the seventeenth floor of the Empire 
Building in New York City reflects 
the man. Plain in furnishing, sub­
dued in tone, it might be a hundred 
miles from Wall street, at the en­
trance to which it stands. It is nev­
er noisy, never bustling, but the 
work is done there just the same.

The stalwart six-footer who looks 
over the desk at you and talks in a 
level voice might be anything but 
the man he is. There are no harsh 
lines in his mobile face, no note of 
the autocrat in his speech or act, but 
some independents have said that in 
the last analysis the grasp of a velvet 
hand hurts just as much as the grip 
of a mailed fist. It’s all in the way 
the two are applied.

A Fine Game.
“England invests in two war ships 

for every one that her neighbors 
buy.”

“That’s the way my wife likes to 
invest in new gowns.”

It is better to climb up although 
but lamely than to run down, hot foot 
and free.

When you see a traveler 

hustling extra hard make 

up your mind his object is 

to reach Grand Rapids by 

Saturday night. Sunday 

passes quickly at

Hotel Livingston
Grand Rapids
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Movements of Working Gideons.
Detroit, April 26— Edward A. Field, 

of Detroit Camp, was at Bay City 
last week smoling a smile while he 
took orders.

Samuel P. Todd, our State Chap­
lain and Field Secretary, has been 
very busy the past few weeks arrang­
ing for the Gideon State convention, 
which is to be held in Bay City Sat­
urday and Sunday, May 1 and 2. The 
banquet is to be held Saturday even­
ing at Wenonah Hotel. Sunday 
morning the Gideons will -occupy 
many of the pulpits of the city and 
will present the Bible fund cause— a 
Bible in every guest room of every 
first-class hotel in the United States. 
It is expected there will be a large at­
tendance.

The Griswold House meeting last 
Sunday evening was led by M. E. 
White. The main address was by 
Chas. T. Root, aided by Brothers 
Joslin, Jordon, the writer and eighteen 
others from the city and guests of the 
hotel. The subject was Joseph’s 
Dreams and Their Realization.

Chas. M. Smith, Mrs. Webb and A. 
H. Holmes conducted a Bible fund 
service in the Memorial M. E. church 
Sunday evening and received a cordial 
welcome and cash to the Bible fund.

Aaron B. Gates.
Detroit, April 27— The regular 

church service at the Haven M. E. 
church was conducted by the Gideons 
last Sunday evening in the interest 
of their Bible fund. A large audi­
ence was present to greet the speak­
ers, A. C. Holmes and Chas. M. 
Smith,' who presented the subject in 
a manner so satisfactory that a goodly 
sum was secured for this splendid 
work.

The National Cabinet met at head­
quarters in Chicago last week for a 
two days’ session, the first in its his­
tory. On Friday the subject was ex­
clusively on changes of constitution 
and by-laws, the consideration of 
which consumed the entire day. This 
was thought advisable so as to have 
the subject in such shape that it 
could be treated fairly at the session 
to be given to it, just preceding the 
National convention to be held at St. 
Louis, July 22 to 25. On Saturday 
matters pertaining to the affairs of 
the organization were considered in 
an all-day session. The members 
were all present except one, as fol­
lows: Chas. M. Smith, President, De­
troit: D. S. Ullrick, Vice-President, 
Indianapolis; F. A. Garlick, Secre­
tary, Chicago: Nels Rylander, Treas­
urer. Chicago; L. C. Smith, Chaplain, 
Waukesha, Wis., with the following 
Trustees: N. W. Dennett, Boston; M. 
P. Ashbrook, Granville, Ohio; A. B. 
C. Moore, Cedar Rapids; W. W. 
Prissinger, Chicago; S. E. Hill, Be­
loit. One of the good results hoped 
for from the deliberations is that of 
a sustaining membership. Travelers 
or any other individual interested in 
our work by the paymnet of $5 may 
become a sustaining member. Firms 
or corporations will also become the 
same by a payment of $25. It is 
hoped that this plan will work out 
so as to produce finances sufficient to 
keep us at all times free from indebt­
edness. Friday evening, at the West 
Side Evangelical church, a banquet 
svas given by the Chicago Auxiliary,

at which time about sixty sat down 
to a sumptuous repast. Short speech­
es were made by each of the National 
officers present. Good music was 
furnished and a very enjoyable, as 
well as profitable, time was partici­
pated in by everybody present.

John Adams Sherick will speak at 
the opening of the Y. M. C. A. build­
ing at Onsted next Sunday and, 
therefore, will be prevented from at­
tending the State convention at Bay 
City.

Gordon Z. Gage, who temporarily 
lives at Muncie, Ind., will be at the 
State convention next Saturday and 
show the Michigan boys that he has 
still their interests at heart. He has 
been unusually busy since moving to 
Indiana organizing a camp at Muncie, 
and this camp will cut no small fig­
ure in the coming campaign to vote 
liquor out of the county in which 
Muncie is located. Chas. M. Smith.

New Council Organized at Cadillac.
Grand Rapids, April 26— Gathered 

together in Cadillac on Saturday, 
April 17, were members of the Unit­
ed Commercial Travelers from differ­
ent parts of Michigan to help organ­
ize and institute a new council— Wex­
ford Council, No. 468. The work of 
getting the names of the different 
persons who wanted to unite in 
forming a charter list was done by 
David Gingrich, and on Friday, April 
t6, Grand Counselor Fred H. Clark, 
of Detroit, and John D. Martin, of 
Grand Rapids, member of the Grand 
Executive Committee, went to Cadil­
lac and Saturday several other broth­
ers came to assist in the work. John 
Hondorp, Past Senior Counselor of 
Grand Rapids Council, No. 131, pre­
sided as Senior Counselor. Sam Trav­
is, Senior Counselor of Petoskey 
Council, No. 231, did the Conductor’s 
work. Each did his duty in an accepta­
ble manner. After the new Council 
was duly organized the election of 
officers resulted as follows:

Senior Counselor— G. C. Fosmire.
Junior Counselor— John Neilen.
Past Counselor— Dave Gingrich.
Secretary and Treasurer— Henry 

Stickle.
Conductor— Richard Rybold.
Page—John Berner.
Sentinel—W. D. Nelson.
Executive Committee, two years— 

Harrison H. Geer and Claude P. 
Laude.

Executive Committee, one year— 
C. A. Hicks and Edgar E. Putnam.

After the election of officers Grand 
Counselor Fred H. Clark installed the 
newly elected officers and they vcere 
conducted to their respective stations 
by the Conductor, and after the dis­
cussion of matters pertaining to the 
good of the order in general and 
Wexford Council, No. 468, in partic­
ular the Council was duly closed and 
another happy bunch of U. C. T. 
brothers, "wearing the smile that 
never comes off,” went again into the 
outer world, each convinced in his 
own mind that of all orders for a 
travelingman to belong to none is 
better than the United Commercial 
Travelers of America.

John D. Martin,

When your neighbors wish you 
were in heaven you may be sure you 
are not headed that way,

Doings In Other Cities.W ritten  for the Tradesm an.
A vegetarian restaurant has been 

opened in Battle Creek.
A school farm for children is keep­

ing I7S boys and girls busy this spring 
at 53d street and Eleventh avenue, 
New York. The farm is divided into 
plots, which are numbered, and each 
of the little farmers receives a card 
with a number on it, and is given in­
struction in raising lettuce, radishes, 
string beans, beets, sweet corn, car­
rots and onions. These products are 
the children’s “very own” to dispose 
of as they please. Work is done 
after school hours and the children 
are as busy as beavers until nightfall.

The prominent educators of Phila­
delphia are planning for the organi­
zation of the most complete system 
of free trades and night schools to 
be found in the world. The trades 
school movement began in Phila­
delphia three years ago and at the 
present time the accommodations at 
these special schools are inadequate 
to meet the great number of appli­
cants.

Calumet has secured nine conven­
tions for this year and is entitled to 
be called the “Convention City of 
the U. P.”

An Eastern architect engaged to 
make plans for a park and boulevard 
system at Flint is urging the city to 
acquire the necessary lands now, 
when they may be secured at low 
cost, and then improve them little 
by little each year.

The Greater Benton Harbor Club 
is working energetically for the wel­
fare of that city. Booklets or folders 
will be issued and large signs placed 
at the union station and other con­
spicuous points, bringing to the at­
tention of visitors the advantages of 
Benton Harbor.

President Dalziel, of the Chamber 
of Commerce, Jackson, has been 
authorized to appoint a housing com­
mittee, to look after suitable accom­
modations for women who come to 
the city; an agricultural committ^ 
to co-operate with the farmers in 
promoting mutual interests; also 
committees on education, taxation 
and good roads.

Bay City will repeat its home­
coming week this year and the Bay 
City Trade Association will make a 
special effort to bring people there 
from the northern part of the State.

Almond Griffen.

Scheme For Inducing Attendance At 
Meetings.

Lansing, April 27— The small at­
tendance of members at the regular 
meetings of the Grocers and Butch­
ers’ Association has become a prob­
lem to the officers and at the last 
meeting a plan was worked out 
whereby a prize will be drawn every 
meeting night. The prizes will be a 
barrel of crackers, a box of soap or 
some other article in the grocer’s or 
butcher’s line.

The prizes will be donated in turn 
by members of the Association and 
by the wholesale houses in the na­
ture of advertising. At each meeting 
the names of all members of the As­
sociation will be put in a hat and the 
patnçs drawn for fhç prjzp, Jf the

member of the Association whose 
name is drawn happens not to be at 
the meeting, the prize is to be de­
clared forfeited and the same prize 
will be held over until the next meet­
ing. This sort of a scheme, it is be­
lieved, will stimulate attendance. The 
same thing is said to have operated 
very well in Detroit among a similar 
organization.

The Association discussed also a 
plan to put into the city competition 
against a mail order soap concern 
which is said to be drawing hundreds 
of orders a month out of Lansing and 
surrounding territory, giving a selec­
tion of prizes with each box of soap. 
The merchants declare they can give 
more value for the money.

Dead-beats will find it less easy to 
run up a bill with Lansing grocers 
as soon as the Association completes 
a list of the “dead ones.” It is the 
experience of the new grocer who 
moves to the city or takes up a new 
location that persons whose credit 
has become worthless with their old 
grocer, and who are required to pay 
cash for everything they buy, flock 
to the new man with their trade. By 
and by they work up a little line of 
credit and finally wind up in the 
category of the dead-beat.

"We’ve got to do something,” said 
David Glenn, in speaking of the mat­
ter. “There is a surprisingly large 
number of persons in the city who 
have been found by comparison of 
notes to have gone the rounds run­
ning up bills with every grocer who 
will extend them credit.”

The grocers and butchers recently 
combined in this organization for 
self protection, and have also com­
bined their lists of “bad pay” people. 
The list will soon be presented and 
will be in the hands of every member 
of the Association. Persons whose 
names are found on the list will be 
denied credit.

Butter, Eggs, Poultry, Beans and Po­
tatoes at Buffalo.

Buffalo, April 28— Creamery fresh, 
23@26c; dairy, fresh, i8@22c; poor 
to common, T4@i8c.

Eggs— Strictly fresh, 2i@2ij£c.
Live Poultry —  Fowls, i6@r7c: 

ducks, i 6(o>i 7c; geese, io@ nc; old 
cox, n@ i2c; broilers, 35@38c; tur­
keys, I5@20C.

Dressed Poultry— Fowls, I5@ i6c; 
old cox, I2@i2k2c; turkeys, i8@20c.

Beans— New Marrow, hand-picked, 
$2.5o@2.6o; medium, hand-picked, 
$2.50; pea, hand-picked, $2.55@2.6o; 
red kidney, hand-picked, $2.25(3)2.40; 
white kidney, hand-picked, $2.40® 

'2.60.
Potatoes—go@95c per bu.

Rea & Witzig.

Couldn’t Stop Him That Way.
Beautiful Maiden— Mr. Scrapple, I 

can’t have you coming to see me any 
more under a misapprehension. Papa 
is not wealthy now. He lost all his 
money last week on the Board of 
Trade.

Persistent Caller— T-hat does not 
make any difference, Miss Flossie. I 
know it already. I’m one of the fel­
lows that got his money.

Faith isi following truth even al­
though no ope spes you,
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How To Get the Best Service from 
Clerks.

The question of getting the maxi­
mum of results from our clerks is 
one of the most important as well as 
difficult problems that the retail drug­
gists of to-day have to contend with. 
During a business experience of twen­
ty-five years or more I have had oc­
casion to try many methods, and with 
more or less success, but I have been 
finally forced to the conclusion that 
with 95 per cent, of the clerks there 
has never been any plan devised that 
would be of any assistance to them. 
The old saying that you can not get 
blood out a turnip is applicable in 
the case of a young man who has not 
the right ideas of business life, does 
not possess the right spirit, is not 
willing to deny himself a certain 
amount of pleasure, has the feeling 
that he is above his job and believes 
that washing windows and showcases 
and keeping the stock clean are unpro­
fessional and beneath the dignity of a 
full-fledged pharmacist. For such a 
clerk as this there is no hope, and a 
division of the profits upon any basis 
would not improve him or help the 
business.

able to substitute the chances are ten 
to one that the customer after all will 
not be satisfied, for the reason that 
he has had an exaggerated idea of 
what the remedy originally called for 
will do for him, and if the “some- 
thing-just-as-good” does not come up 
to what he expects, then he has it 
in for the store wdiere he got the 
substitute.

It does seem to me, too, that the 
clerk who is constantly putting his 
best efforts upon commission goods 
loses his interest in the balance of 
the stock. I am aware that there are 
clerks (they belong to the small mi­
nority, however) who have unusual 
abilities in inducing a customer to 
buy something he does, not want, 
and do it without giving offense. I 
have reason to know this keenly, for,

My judgment on the question of 
commissions would not, perhaps, be 
as valuable as that coming from some 
°ne who has had experience, because 
I have never given commissions of 
any kind. I have always had a strenu­
ous belief that the principle was 
wrong, injurious alike to clerk and 
proprietor. It is always, in my opin­
ion, dangerous to specialize the inter­
est of the salesman upon any particu­
lar line. Not only is it detrimental 
to the selling of the remainder of the 
stock, but is injurious to the sales­
man himself.

Then, again, the average clerk is 
not intelligent enough to determine 
between the customer who knows 
what he wants and one who does not, 
and the former would take offense to 
have the salesman suggest that he try 
“something just as good.” I have 
heard women express time and time 
again a dislike to such and such a 
salesman because he was everlastingly 
trying to sell them something they 
did not want.

Furthermore, when a salesman is

since returning from a European trip 
last year, I have in my possession a 
remedy for seasickness as a memento 
of the extraordinary talents of the 
salesman  ̂ coupled with the easy gull­
ibility of the customer.

Just at the present time there 
seems to be a persistent demand for 
young men possessing the qualifica­
tions of a street-corner patent-medi­
cine fakir. For instance, a clerk of 
mine left me recently to accept a po­
sition in a store wdiere commissions 
were paid on sales. He informed me 
that they did not ask for recommen­
dations as to his ability or honesty. 
All they wanted was someone who 
could sell profitable goods in place 
of the. ones called for, when the lat­
ter were sold at a cut price. In this 
instance it was fortunate for the 
young man that a recommendation 
was not necessary.

Do we not degrade legitimate 
j pharmacy by practicing methods of 
|this nature? If it is demonstrated 
(that attainments of this kind are es-

sential requirements for first-class 
salesmanship, then why not have our 
schools of pharmacy establish a de­
partment for instruction in the gen­
tle art of faking? I do not believe 
that legitimate pharmacy can afford 
to hold out inducements of this char­
acter to salesmen. What our clerks 
need more than anything else is what 
I might term educated enthusiasm, 
and in making sales they should em­
ploy good plain English, cutting out 
slang and short-cuts of speech.

My method for getting the best 
possible results from clerks would be 
this: Give ail your help to understand 
that after they have been continuously 
employed for two years and have 
made good, their share in the profits 
of the business wall be in proportion 
to the interest they have manifested 
and the nature of the service ren­
dered. This profit-sharing could be 
given in the form of money based up­
on sales over a specified minimum, 
or it could be given in the stock of 
the company, depending upon' the na­
ture of the business and the charac­
ter of the employe. Two years’ trial 
will demonstrate whether a clerk has 
the right stuff in him or not. If he 
does not make good after knowing 
that he will eventually share in t'he 
profits of the business, then there is 
nothing that will help him. Don’t be 
alarmed about having to divide up the 
dividends with a large number of em­
ployes. The two years’ test will dem­
onstrate w'ha-t I stated in the begin- 
ning, namely, that 95 per cent, of the 
clerks will never make good and you 
will only have the 5 per cent, to fig- 
ure with. The efficient, intelligent

clerk will always respond to an hon­
est effort upon the part of the em­
ployer in helping him to better his 
condition. The others won’t respond, 
no matter what methods you follow 
or what course you pursue.— Arthur 
H. Webber in Bulletin of Pharmacy.

The Drug Market.
Opium— Is steady.
Morphine— Is unchanged.
Quinine— Is unchanged.
Cuttle Bone— Is scarce and tending 

higher.
Nitrate Silver— Is very firm and 

advancing on account of higher price 
for bullion.

Santonine—-Is in better supply and 
declining.

Balsam Fir, Canada— Is very firm 
and has advanced.

Balsam Peru— Is very firm and 
tending higher.

Cubeb Berries— Are very firm and 
have advanced.

Oil Lemon— Is weak and tending 
lower.

Oil Peppermint— Is very firm and 
tending 'higher.

Violet Water.
lonone solution ............. .......  2 drs.
Oil sandalwood ............. .......  4 drs.
Oil ttefoli ............... .......  I dr.
Oil bitter almonds ......... ....... 8 dps.
Oil spearmint ................ ....... IS dp a.
Heliotropin .............. .......  I dr.
Musk (artificial) . . . . . . . . .......  2 grs.
Tr. civet ...................... drs
Water ...................... . . . . .  2 pts.
Alcohol .................... .......  I gal.

Add the water last.Liquor Register System
For Use In

Local Option Counties

manufacture complete Liquor Registers for use in local option counties, prepared by our attorney to conform to the State law. Kach book contains 400 sheets— 200 originals and 200 duplicates. Price #2.50, including 50 blank affidavits.Send in your orders early to avoid the rush.
Tradesman Company

Grand Rapids, Mich.
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Paints bbl. LGreen, Paris . . . .29%@3:3%Green, Peninsular 13© 16Lead. red ......... . .  7%0 8Lead, white . . . . .  7%@ 8Ochre, y el Ber. •1 % 2Ochre, yel Mars 1 % 2 04Putty, commer’l 2% 2%Putty. strict pr 2 % 2%©3Red Venetian . . 1 % 2 08Shaker Prep’d . .1 25©1 35Vermillion, Eng. 75© 80Vermillion PrimeAmeirican 130 15Whiting Gilders © 95Whit’g Paris Am’r © 1Whit’g Paris E ng.cliff © 1 40Whiting, white S’n ©
VarnishesExtra Turp . . 1 60® 1 70No. 1 1Turp Coa<ïhl 1 0 0 1 20

Grand Rapids 
Stationery Co.H A M M O C K S  S P O R T IN G  G O O D S  F IR E  W O R K S

A N DS C H O O L  S U P P L IE S
134*136 E. Fulton St.

Leonard Bldg.

Grand Rapids. Michigan

Tradesman
Com p a. rry
E n g T  i w  e r s
a/irf P r i n t e r s
G r a n d  R a p i d s ,  M i c h . \A New Departure

W e are agents for theWalrusSoda Fountains
And All the Necessary ApparatusW e are prepared to show cuts of styles and furnish prices that are right for the goods furnished, ¿e &Please talk with our travelers or write us direct for particulars and general information, & j* jt

Hazeltine & Perkins Drug Co.
Grand Rapids, Mich.
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These quotations are carefully corrected weekly, within six hours of mailm* 
and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

3

ADVANCED
Spring W heat Flour DECLINED

Dried Apples 
California Prunes

Index to Markets
By Columns ColA m m onia .................................  1A xle Grease .......................... 1

BBaked B ean s .......................  1B a th  B r ic k  ..........................B lu in g  .........................................Broom s .......................................
Brushes ......................B u tter Color .......................Candles .......................................Canned Goods .....................  1Carbon O ils  ..........................  1C atsu p  ........................................  3Cereals .........................................  3Cheese .........................................  3C hew in g G u m  ................... 3Chicory ....................................... 3Chocolate .................................. 3Clothes L in e s .....................Cocoa ............................................ 3Cocoanut .................................. 3Cocoa Shells ..........................  3C o ffee .......................................... 3Confections ............................  11Crackers ....................................  3Cream  T a rta r  .....................  4Dried F ru its  .......................... 4Farinaceous GoodsFeed ....................................F ish  and O ysters . F ishin g  T a ck le  . . .  F lavorin g E x tra c tsFlour ..................................Fresh M eats ............. .G elatin e ....................................G rain  B a g s ............................. 3G rain s ........... IHerbs .........................................Hides and P elts  ................13

Je llyLicorice ...............
MM atches .............M eat E x tra c ts  M ince M eat . ,Molasses .............M ustard .............NN u ts  ..................  ,11
OOlives ............................................ •
FPipes ............................................ 6Pickles ....................................  3P la yin g  C ards ......................... $Potash ....................................  6Provisions ...............................  3R ice ..............................................
8Salad D ressin g ................Sale rat u a .........................................Sal Soda ............................  7S a lt ............................S a lt  F ish  ................Seeds ...................................................Shoe B lack in g  ................" .  7Sn u ff ...............................  eSoap .................................... ***Soda ........................................."soups ............................... ; ; ; ; ;Spices ...............................Starch  ........................................ |Syrups .................................... 'Tea .................................................  gT obacco .............................................3T w ine ................................................9VV in egar .......................................  9„  WWi ek in g ....................................  kWood en w are ........... 9W rap p in g Pap er . . 10

N o.N o.N o.N o.N o.No.N o
V
w.

Oaks >9

A R C T IC  A M M O N IADos13 os. ovals 2 dos. b o x . .76 A X L E  G R E A S E  Fraze r’slib . wood boxes, 4 doz. 3 00 U b. tin boxes, 3 doz. 2 35 3%lb. tin boxes, 2 doz. 4 26 
101b . pails, per d oz . . . 6 00 151b. pails, per d oz . . . . 7 20 251b. pails, per d o z . . .  12 00 B A K E D  B E A N Slib . can, per d oz.............  90
21b . can, per d oz.......... 1 4031b. can, per d oz.......... 1 80B A T H  B R IC KAm erican ..............................  73E n g lish  ....................................  g5B L U IN G  A rctic
6 oz. ovals 3 doz. box $ 40 16 oz. round 2 doz. box 75 Saw yer’s Pepper Box __  P er Gross.No. 3, 3 doz. wood bxs 4 00 No. 5. 3 doz. wood bxs 7 00 Saw yer C ry sta l B a gB lue ....................................  4 00B R O O M SNo. 1 Carp et, 4 sew . .2  76 N o. 2 Carp et, 4 sew . .2  40 N o. 3 Carp et, 3 sew . .2  25 N o. 4 Carp et, 3 sew . .2 10Parlor Gem  ........................ 2 40Common W h isk  .............  90F an cy  W h isk  ...................1 26W arehouse .......................  3 00B R U S H E S  ScrubSolid B a ck  8 in ...............  76Solid B a ck , 11 in .......... 95Pointed E n d s .............  86Stove3 .......................................  902 ..........................................1 251 ....................................... 1 76Shoe8 .......................................1 007 ......................................... 1 304 ................................................. 1 703 ................................................. 1 90G U T T E R  C O L O R  ..  &  C o .’s 25c'size 2 00K . & C o .’s 50c size 4 00 C A N D L E SParaffine. 6s .............................10Paraffine, 12s ........................10W lck ln g  ....................................... 20C A N N E D  G O O D S  Apple*31b. Standards . .  @1 90Gallon ..................... 2 75@3 00Blackberries21b................................  l  2501 76Standards gallons @6 50BeansBaked ............................ 85 @1 30Red K id n ey .............85® 95Strin g  ..................•_____70@1 15W a x  ..................................75@i 25BlueberriesStan dard ..................... 1 35Gallon  ............................  6 25Brook Trout

21b. cans, spiced  1 90Clam sL ittle  N eck , l ib . 1 0001 25L ittle  N eck, 21b. @1 50Clam  BouillonB urn ham ’s % p t................ 1 90B urn ham ’s pts......................3 60B urn ham ’s qts...................... 7 20CherriesRed Standards . .  @1 40W h ite ........................  @1 40CornP a ir  ............................  75 @ 85Good ...........................1 0001 10Fan cy .......................... 1 45French PeasSur E x tra  F in e ...................22E x tra  F in e  ................................19F in e ..............................................  15Moyen ......................................... j jGooseberriesStandard ............................  1 75Hom inyStandard ............................... 85Lobster% lb ..................................................2 25lb .........................................................4 25P icn ic  T a ils  ........................2 75MackerelM ustard , l ib ..................................1 80M u stard , 21b..................................2 80Soused, l% Ib . ..............1 80Soused, 21b....................................2 75T om ato, l i b ......................................1 50Tom ato, 21b......................................2 80M ushroom s

_  OystersCove, l ib .......................... 85® 9bCove, 21b....................l  60@1 85Cove, l ib .  O val . .  @1 20 
PlumsP lum s ........................1 oo@2 60PeasM arrow fat .............  90® 1 26E arly  Ju n e  ........... 9501 25E a rly  Ju n e  Sifted  1 1501 80 Peaches P ie  ...............................  9001 31N o. 10 size can pie @2 33 „  Pineapple£.l;a t®ld ........................1 85@2 50»Heed .........................  95®2 40

_  , PumpkinF a ir  ............................Good ............................"F a n cy  .................. .. *"G allon ..................Raspberries
35 93 

1 33 3 59Standard Salm on Col a  R iver, tails 1 9502 00 Col a  R iver, flats 2 2502 76 Red A la sk a  . . . . 1  3501 60Pink A la sk a  ........... 9001 00_  SardinesDom estic, %s . . . 314® 4Dom estic, %s ........... 0  6Dom estic, % M us. 6%® 9 O alifornla, Vis . . l l  ®14 C aliforn ia , %B ..1 7  ® i4French , %s ..............7 014Fren ch , %e ........... 13 @28Shrim psStandard ..................  9001 40SuccotashF a ir  ..............................  gcGood  ................ 103F a n cy ..........................  2501 40_  Straw berriesStandard .......................F a n cy  .............................._  .  Tom atoesGood ............................ 0 1  19Ö * .................................... 8601 00F a “ cT .........................  0 1  40Gallon s .......................  0 3  76C A R B O N  O IL S  _  ,  BarrelsPerfection ............. O IO UW ater W h ite  . . .  ® lop . S . Gasoline . .  01314G a s M achine . . . .  @24Deodor’d N a p ’a  @12 ViCylinder ...................29 ®34%® PSlne . . . ...............lg  ©22B lack , w inter ....8 V 4 0 1 O  C E R E A L S  B reakfast Foods Bordeau F la kes, 36 life. 2 50 Cream  o f W h eat 86 21b 4 60 E g g -O -S e e , 36 p k g s ...2  86 E xcello  F la kes, 36 lb . 4 50 E xcello , large pkgs. ..4  50Force. 36 21b....................... 4 50Grape N u ts , 2 do*. . . . 2  70 M alta Ceres, 24 l i b . . . 3 40M alta V ita , 36 l ib ..........2 86M ap l-F ia k e , 36 l i b . . . . 4 06 Pillsb ury’s  V ito s, 3 d*. 4 26 Ralston H e alth  Food36 21b. ..................................4 59Sun light F lakes, 36 lib  2 86 Sun light F la k es, 20 lib  4 00V te o f. 36 pkgs.....................2 75V oigt Cream  F la k es ..4  60Zest. 20 21b..............................4 10Zest, 36 sm all pkgs. ..8  75 _  tl ,  Rolled O ats “ p B f l  A v en a , bbls. ..6  36 Steel C u t, 100 lb . sks. 3 25M onarch, bbl...................... ..6  inM onarch, 90 lb . sacks 2 90 Quaker, 18 R egu lar ..15 0  Quaker, 20 F am ily  ...4  60 Cracked W heatBulk ........................................24 2 lb . packages . ._ ,  ,  C A T S U PColum bia, 25 pts. 4 »  Snider’s pints . . . . i ; . " !  2!  Snider’s Vi pints ..............1 35

C H E W IN G  G U M  Am erican B la g  Spruce 65Beem an’s Pepsin .............  55Adam s Pepsin ..................  55B est Pepsin .......................  45B e st Pepsin, 6 boxes. .2 00B la ck  Ja c k  ..........................  55Large st G um  M ade . .  55Sen Sen .................................  55Sen Sen B reath  P er’f  1 00L o n g  Tom  ............................  55Y u ca tan  .................................  55H op to It ...............................  35Spearm int ............................. 55C H IC O R YB u lk  ..............................................  5E a g le  ...........................................  5F ra n ck ’s ...................................  7Schener’s .................................  6C H O C O L A T E  W alter Baker A  C o .’sGerm an Sw eet ..................  24Premium .................................  3̂Ca ra ca s .................................  31W alter M. Lowney Co.Prem ium , %s Prem ium , Via . . .  „  , C O C O ABaker' 39Cleveland ..............................  41Colonial, V4& ...................  36Colonial, %s ................... 38Epps .........................................  42H uyler ......................................  4536 36 36 40 12 20 40 72
Low ney. %s Low ney, V4s Low ney, Vis . . . .Low ney, ls  ...........V a n  H outen , Vis V an  H outen, Vis V a n  H outen , Vis - Van H outen , lsW ebb ......................................... 30

3V4 
.8 60

017012
0016%

H o te lsB utton s

C H E E S EA cm e ..........................E lsie  ............................Gem  ..............................Tersey ......................Riverside .................’Riverside ...............  0 1 5 %Springdale .............  .........B rick ...........................Leiden .......................L im burger .............I P ineapple ................40241 Sap  Sago 28 Sw im , dom estic
016©18015016 Vi033
0»
01«

W ilbur. Vis .......................  39W ilbur, Vis .......................  40C O C O A N U TD unham ’s Vis A  Vis 26ViDunham  s %s ...................27D unham ’s Vis ................... 28Bulk ........................................... ...C O F F E E  „  ftlbCommon ........................10013%F a n cy  .........................................20SantosCommon ......................... 12013%F a ir  .................................... i 4uChoice ................................ 716%F an cy  .........................................19Peaberry ................................M aracaiboF a ir  ........................................... 16Choice ......................................19MexicanChoice ......................................16 %F a n cy  ......................................19Guatsm alaChoice ......... .............................16Ja v aA frican  ...........12F an cy  A frican  ..................17O . 3 . .........................................26P- G ............. .... ..............................31MochaA rabian  ....................................21P ackageNew York BasisArbuckle ...........................  17 50Dilw orth ................................14 75Jersey  .......................................15 00Lion ..........................................14 50M cLaughlin ’s X X X X  M cL au g h lin ’s X X X X  sold to retailers only. M ail all orders direct to W . F . M cL aughlin  A  C o ., C h ica ­go. E x tra ct Holland, Vi gro boxes 95F elix , Vi gross ...................1 15H um m el’s foil, Vi gro. 85 H um m el’s tin , Vi gro. 1 43 C R A C K E R S .N ational B iscuit Com pany Brand Su tterSeym our, Round ...........6N . B . C ., Square .............  6SodaN . B . C  Soda ..................  6Select Soda .......................  8Saratoga F la k es ..............18Zephyrette .............................13OysterN . B . C ., Round ............. 6Gem  ............................................ 6F au st, Shell ...............  7%Sw eet Goods.Anim als ....................................10A tla n tic , Assorted ....10  B rittle  ...............................  11Cadet ............................. .7 .7 . 8Cartw heels .............7.7.7. SC a ssia Cookie ................."  9C avalier C ake . . . .  "14  C urrant F ru it B iscu it 10C racknels .............................. ..Coffee C ake, pi. or Iced 10 Cocoanut T a ffy  B a r . 12 Cocoanut B a r . ,  1«Cocoanut Bon B o n s" .“ l 6Cocoanut Drops ..............12Cocoanut H oney C ake *12 Cocoanut H on . F in gers 12 Cocoanut H on Ju m b les 12 Cocoanut M acaroons . .18Dandelion ............................D inner B iscu it . . .  "*2 0  D inner P a ll C ake . .* ’10 D ixie  Su g ar Cookie . .  9D u a lly  Soaps .................. |

F a m ily  Cookie ................8F a n cy  G inger W afer 12 F ig  C ake Assorted . ..1 2F ru it N u t M ixed ...........16Frosted Cream  ................ sFrosted H oney C ake ..12 Fluted Cocoanut B a r 10G inger Gem s .....................8G inger Gem s, I c e d . . . .  9 G raham  Crackers . . . .  8G inger N u ts  .......................19G inger Snaps Sf. B . C . 7 G inger Snaps Square 8 Hippodrom e B a r . .  10H oney C ake, N . B . C . 12 Honey Finerers. A s. Ice 12H oney Ju m b les ................12H oney Ju m b le s, Iced 12H oney F la k e .............  12 uHousehold Cookies . . .  8 Household Cookies Iced 8 Iced H oney Crum pets 10Im perial .................................. gJe rse y  Lunch ............. .** gK ream  K lip s  .....................20Lem  Yem  ........................... , nLem on Gem s ........... 10Lem on B iscuit Square 8Lem on W afer ..................16Lem ona ............................... «L o g  Cabin Cake .......... .10L u sitan ia  M ixed ............. l lM ary Ann ............................  8M arshm allow  W alnuts 16M ariner ................................... .....Molasses Cakes . . .  .7 .7  8 M olasses Cakes, Iced 9M ohican ..................................nN abob Ju m b le .......... 7 l4New ton .......................................Oatm eal Crackers ..............8Orange Gem s ..................  gO val Sugar Cakes . . . .  8 O val Sugar Cakes A st. 9 Penny Cakes, Assorted 8P icn ic  M ixed ..................11V4Pretzels, H an d  M d . . . .  8 Pretzelettes. H and M d. 8 Pretzelettes, M ac. M d. 7V4R aisin  Cookies ................ gR avena Ju m bles .............12Revere, Assorted .......... 14Rube ................ ¡ i n . . . . . . .  8Scalloped Gem s ...........*.ioScotch Cookies ................loSnow Cream s ..................16Spiced Honey N u t s ____ 12Su g ar Fingers ..................12Sugar Gem s .......................  gSultana F ru it B iscu it 16 Sunyside Jum blea ....10Spiced Gingers ................ 9Spiced G ingers Iced ..1 0Sugar Cakes .......................  8Sugar Cakes, Iced . . . .  9 Sugar Squares, large orsm all ....................................  gSuperba ................................... 8Sponge L ad y  Fingers 25Su g ar Crim p ..................... gSylvan Cookie ...................12V a n illa  W afers .................16Victors ...................................  12W averly  .................................. gZan zibar ................................. ’ 10

0170  8 0  7%

90-100 
80- 90 
70- 80 
60- 70 
50- 60 
40- 50 
30- 40

. . . 1  «0. . . 3  50. . . 1  00 . . . a  45 . . .4  80
3 85.2 20 04

In -er Seal GoodsP e r dos.Albert B iscuit ..................1 00A n im als ................................. l  00Baronet B u tter T h  B is  1 00 B utter Thin  B iscu it . .1  00B u tte r W afers ................1 00Cheese Sandw ich ...........1 00Chocolate W afers  . . . .  1 00 Cocoanut D ain ties . . . . 1  00F a u st O yster .....................1 00F ig  New ton ....................... 1 00F ive O'clock T ea . . . . i  90F ro tan a ....................................1 00G inger Snaps, N . B . C . 1 00 G raham  C rackers . . .  .1 00Lem on Snap ..................... 50London Cream  B iscu it 1 00 Oatm eal C rackers . . . .  1 00Oysterettes ..........................  60Old T im e Su g ar Cook. 1 00 Pretzelettes, H d . M d. . .1  00R oyal T o a st ........................ l  00Saltin e ......................................1 00Sa rato ga F la k es . . . . . T  60 Social T ea B iscu it . . . .  1 00Soda. N . B . C ........................1 00Soda, Select ........................1 00Su ltan a F ru it B iscu it 1 50Uneeda B iscu it ................ 50TTneeda J in je r  W ay fe r 1 00 Uneeda Lu n ch  B isc u it 60V a n illa  W afers ..............1 00W ate r T h in  ........................1 00Zu Zu G in ger Snaps 50 Zw ieback ................................1 00In Special Tin Packages.P er doz.Festino .................................. 2 50N abisco ............................... 2 59Nabisco ............................... 1 03Cham paigne W afer . .  2 50 P er tin  in bulk.Sorbetto ...............................  1 00N abisco ............................... 1 75Festino .................................  1 50B en t’s W ater Crackers 1 40 Holland Rusk
36 packages ........................2 90
40 packages ........................3 23
60 packages ........................4 J$C R E A M  T A R T A RBarrels or drum s ..............23Boxes ............................................j oSquare cans ......................    .33F g g c y  caddies ..................... 38

D R IE D  F R U IT S  a ApplesSundned ........................ (d) 7Evaporated ................... 0  7U_  . A pricotsCaliforn ia ..................... 10012_  ,  CitronCorsican .................._ . .  CurrantsIm p’d 1 lb . pkg. ..6 Imported bulk . . .  r PeelLemon A m erican  . . . .  n  Orange A m erican  . . .  is  Raisinscluster, 6 crown ...........i  7*Loose M uscatels 2 ct*.Lose M uscatels 3 cr  M l  Loose M uscatels, 4 c f . 6t? L . M. Seeded 1 lb. 6%® T
100 12Ka ,,-, 0m ,* J T rune*iou-125 ¿nib. b o x e s ..®  4 251b. b o x e s .. 0  41425th' K0xe8" ®  5*  251b. b o x e s ..®  6% 4551b. b o x e s ..@  7

Soxes” @251b. b o x e s ..®  8% less in 501b. cases^ F A R IN A C E O U S  G O O D S  BeansDried L im a  ...............................Med. H and P k ’d ............. 2 50Brown H olland ................ 9, ,  ,  „  FarirtS 
¿4 .}  rt>- packages Bulk, per 100 lbs. ._  ,  H om iny Flake. 60 lb. sack Pearl. 100 lb. sack Pearl. 200 tb. sackn ^ CaI ? nl . and Verm icelli D om estic, 10 lb . b o x .. 80 Imported. 25 lb . box. .2 50 Pearl BarleyCommon ........... .  nnChester ............. I . . " " '  t o nEm pire . . . . . . . .  ...........  100_  PeasGreen, W isconsin, bu.Green, Scotch, bu.Sp lit, lb ............. .._  .  SagoE a st In dia ................ «Germ an, sacks . . .  1Germ an, broken p k g .7.__ . „ Tapiocap a k ?’ A l °  »■ " * c k s . .  f  Pp a r - 120 lb . s a c k s . . . ,  4 Pearl, 24 lb . pkgs.................7^F L A V O R IN G  E X T R A C T S  Foote A  Je n k s  Colem an B rand -r „  _  Lem on No. 2 Terpen eless •7°- * Terpenelesa No. 8 Terpenelesa . T „ „  V a n illa2r°’ ? C la ss ____ _£t° ' o C la ss ...........2 00No. 8 H ig h  C la ss  ...........4 00Ja x o n  B rand V a n illaoz. F u ll M easure . ..2  10 oz. Full M easure . . . .4  00 oz. Fu ll M easure . ...2  00 Lem onoz. F u ll M easure . . . .  1 25 oz. Fu ll M easure . . .  2 40 oz. Fu ll M easure . . . . 4 50T oJiH nln, fls ° L C - Bp* ndTerpenelesa E x t . Lem onNo. 2 Pan el .....................N o. 4 Pan el ....................... 1 gnNo. 6 P an el ........................   00Taper P an el ....................... j  59oz- F u ll M easure , . ! i  25 oz. F u ll M easure . . .  2 00 Jen n in gs D . C . B rand E x tra c t  V a n illaN o. 2 Pan el ....................... 7 ° KNo. 4 P an el ............. . . . . . t  00No. 6 Pan el ..........................2 50T aper Panel ....................... 2 001 oz. Fu ll M easure . . . .  90

2 oz. F u ll M easure . . . 1  80 4 oz. F u ll M easure . , . . 3  50 N o. 2 Assorted F la vo rs 1 00G R A IN  B A G S  Am oskeag, 100 in bale 19 A m oskeag, less th an  bl 19% G R A IN  A N D  F L O U R  W h eatNew  N o. 1 W h ite  . . . . 1  37New  N o. 2 Red ................l  37W in ter W h eat Flour L ocal BrandsPatents .................................... 7 20Seconds P a t e n t s ..................7 00¡¡traight .................................. 6 20Second S tra ig h t ..............5 80Clear .........................................  5 20F lou r In barrels, 25c per barrel additional.W orden Grocer C o .’s  B randQ uaker, paper ................... g 50Quaker, cloth .....................6 70W yk e s A  C o .Eclipse .................................... 6 00K an sas Hard W h eat Flour Judson  Grocer Co.Fanchon, %s cloth _____7 35Grand R ap ids G ra in  A  M illin g  C o. Brands.W izard, assorted ........... 6 20W izard, G raham  ..............6 20W izard B uckw heat ...6  00R y ? ............................................ 4 30

. .  76 .1 75 
.3 00.1  20
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Spring W h eat FlourR oy B a k e r’s Brand Golden Horn, family. . 6 60 Golden Horn, bakers. .  6 50Duluth Imperial ............ 6 60Wisconsin Rye .............. 5 00Judson Grocer Co.'s BrandCeresota, % s .................. 6 95Ceresota, %s ....................6 SoCeresota, %s .................. 6 To
Lem on ac W heeler's BrandWingold, %s ................... 6 90Wmgold, %s ................... 6 80Wingold, %s ..................6 70Worden Grocer Co.’s BrandLaurel, %s cloth ............ 6 7iLaurel, %s cloth ..........6 60juaurel, %s&%s cloth 6 50Laurel, %s cloth ............6 50Voigt M illin g C o .’s  B randVoigt’s Crescent ............6 .Voigt's F'louroigt (whole wheat flour) t? 80V oigt's H y g ie n icGraham ......................... 6 25Voigt s Royal ................ .7 3uW ykes &  Co.Sleepy Eye, %s cloth. .6 80Sleepy Eye, %s cloth. .6 7uSleepy Eye, %s cloth. .6 60Sleepy Eye, %s paper. .6 60sleepy Eye, %s paper. .6 60MealBolted ............................... 4 20Uolden G ranulated . . . 4  30 a t . C a r Feed screened 31 00 No. 1 Corn and O ats 31 00Corn, cracked .................29 50Corn M eal, coarse . . .2 9  50 W inter W heat B ra n  29 00M iddlings .......................... 30 00Buffalo G luten  Feed 33 00 D airy Feeds W ykes <& Co.O P  Linseed M eal . . .3 4  00 O P  L a x o -C a k e -M e a l 31 50Cottonseed M eal ........... 31 ouGluten Feed  ......................29 00M a ll Sprouts .................... 35 00Brewers' G rain s ........... 28 uuH am m ond D airy  Feed 2o OuA lfa lfa  M eal ......................26 00o a tsM ichigan carlots ...............59Less than  carlots ...............01CornCarlots .......................................H ayN o. 1 tim othy carlots 10 00 No. 1 tim othy ton lots 11 00 H E R B SSa ge ............................................ 15H ops ............................................ is,Laurel L eaves ..................  16Senna L eaves .....................  25H O R S E  R A D IS HP er doz.........................................  soJ E L L Y  6 lb . pails, per d o z ..2  25 16 lb. pails, per pail . .  55 30 lb. pails, per pall . .  98L IC O R IC EPure ............................................ 30C alab ria  ....................................  26Sicily  ............................................ 14Root ..............................................  i iM A T C H E S  C . D . Crittenden Co. N oiseless T ip  . . . 4  50@4 76 M O L A S S E S  N ew  OrleansF a n cy  Open K e tt le ........... 40Choice ....................................... 35Good ........................................... 22

tt a ir  .............................................. 20H a lf  barrels 2c extra M IN C E  M E A TPer case ................................2 90M U S T A R D% lb ., (  n>. b o x ................  18O L IV E SBulk, 1 g a l. kegs 1 40@1 50 Bulk, 2 g a l. kegs 1 35@1 45 Bulk, 5 g a l. kegs 1 25@1 40M an zn illa , 3 oz..................... 75Queen, p in ts ......................2 COQueen, 19 oz.......................... 4 50Queen, 28 oz. ......................7 00Stuffed , 5 oz.........................   90Stuffed , 3 oz............................l  45Stuffed , 10 oz..........................2 40P IP E SC la y , N o . 216 per box 1 25 C la y , T . D ., fu ll count 60Cob ............................................ 90P I C K L E 8MediumBarrels, 1,200 count ..6  00 H a lf bbls., 600 count 3 50 Sm allH a lf bbls, 1,200 count 4 50 _ P L A Y IN G  C A R D S  N o. 90 Steam boat . . . .  85 N o. 15, R iv a i. assorted 1 26 N o. 20 Rover, enam ’d 1 50N o . 572, Suecial ..............1 76N o. 98 G o lf, satin  fin. 2 00N o. 808 B icycle  ..............2 00N o. 682 T ourn ’t  w hist 2 25 P O T A S HB a b b itt’s  ................................4 00P R O V IS IO N S  Barreled PorkM ess,- new ........................19 00Clear B a ck  ......................  20 00Short C u t .......................... 18 50Short C u t Clear ........... 18 50Bean ......................................  16 50B risket, Clear ...................18 00P ig  ......................................... 24 00Clear F a m ily  ...................16 50D ry S a lt  MeatsS . P . Bellies ....................... 11Bellies .................................E x tra  Shorts Clear . . . 11%

LardPure in tierces ................ 12Compound Lard ............. 8%so lb. tubs . .. .a d v a n c e  % ’ 0 It,, tu b s .. .  .advance %50 tb. t in s .......... advance %
20 tb. p a ils-----advance %
10 tb. p a ils -----advance %5 lb. p a ils . . . .  advance 1 
8 tb. p a ils .. .  .advan ce 1 Smoked Meats fla m s, 12 tb. a v e r a g e ..12% H am s, 14 lb. a v e ra g e .. 12% H am s, 16 lb. average. . 12% H a m s, 18 lb. average. .12%Skinned H am s ...................13^H am , dried beef sets 21Californ ia H a m s .............  9P icn ic Boiled H a m s ..1 4Boiled H a m s ..................... 19Berlin H a m , pressed . .  9M inced H a m  ......................  9Bacon .......................  12% @15SausagesBoiogna ............................... 4L iv e r  ......................................... 7Fran k fo rt .............*................ 9Pork ...........................................  9Veal ............   7Tongue .................................  7H eadcheese .......................... 7BeefBoneless ...............................15 00Rum p, new .......................15 50P ig ’s Feet% bbls........................................... 1 00% bbls., 40 lbs....................... 1 80% bbls........................................... 3 80

1 bbl............................................... 8 00TripeK its , 15 lbs............................. 80bbls. 40 lbs........................1 60% bbls., 80 lbs....................... 3 00CasingsH ogs, per lb .........................  30Beef, rounds, set ........... 25Beef, middles, set . . . . .  70Sheep, per bundle ____  90Uncolored ButterineSolid dairy .......... 10 <¡$12Country Rolls ..10%  (¡#16% Canned MeatsCorned ueef, 2 tb..........2 50Corned beef, 1 lb .............1 60Roast beef, 2 lb .................2 50R oast beef, 1 tb...................1 50Potted ham  %s .............  50Potted ham , %s .............  85Deviled ham , % s .............  60Deviled ham , %s ........... 85Potted tongue, %s . . . .  50Potted tongue, %s . . . .  85R IC EF an cy  ...................... 7 @ 7%Ja p a n  .........................  5% @ 6%Broken .....................S A L A D  D R E S S IN GColum bia, % pint ...........2 25Colum bia, 1 pint ..............4 00Durkee’s, large, 1 doz. 4 50 Durke^ r , sm all, 2 doz. 5 25 Snidei j  large, 1 doz. 2 35 Snider’s sm all, 2 doz. 1 35 S A L E R A T U S  Packed 60 tbs. in box.A rm  and H a m m e r ____ 3 10D eland’s ..............................  3 00D w igh t’s Cow ...................3 15L . P . .........................................3 00W yandotte, 100 %s . .3 00 S A L  S O D AGranulated, bbls................. 85Granulated, 100 lbs cs. 1 00Lum p, bbls.............................. 80Lum p, 145 lb. kegs . . . .  95S A L TCommon Grades100 3 lb. sacks ................2 2560 6 lb. sacks ..................2 1528 10% tb. sacks ____ 2 0556 lb. sacks .......................  3228 Tb. sacks ..................... 17W arsaw56 lb. dairy in drin bags 40 28 tb. dairy in drill bags 20 Solar Rock56 tb. sacks .......................  24CommonGranulated, fine ................ 80M edium , fine ..................... 85S A L T  F IS H  CodL arge whole . . . .  @ 7Sm all whole . . . .  @ 6%Strips or bricks ..7%@10%Pollock ..................  @ 6HalibutStrips .................................... 14Chunks ............................... 15Holland HerringPollock .......................  @ 4W hite H p . bbls. 8 50 fa) 9 50W hite H p . %bls. 4 50@5 25 W hite Hoop m chs. 60@ 75Norw egian .............Round, j .00 lb s.......................3 75Round, 40 tbs..........................1 90Scaled ........................................  13TroutN o. 1, x00 tb s.....................7 50N o. 1, 40 lb s.......................... 3 25N o. 1, 10 lbs. . . . . ____  90N o. 1, 8 lbs............................  75MackerelM ess, 100 tb s ..................  14 50taess, 40 tbs.............................. 6 20M ess, 10 tbs.............................. 1 65M ess, 8 tbs.............................  1 35No. 1, 100 tb s .......................13 00No. 1, 40 lb s ............................5 60N o. 1, 10 lb s ............................1 60N o. 1, 8 lb s ........................... 1 25W hitefishN o . 1, N o . 2 Fam100 lb s...........................9 75 I  50M  lb s. .....................5 26 1 96

lbs.......................1 12 55» lbs....................... 92 48SEEDSAnise ................................. 19Canary, Smyrna ...........  4%Caraway ..........................  10Cardamom, Malabar 1 00Celery ................................ 15Hemp. Russian .............  4%Mixed Bird ...................... 4Mustard, white ............. 10Poppy ............................  9Rape .....................................  9SHOE BLACKING Handy Box, large 3 dz 2 50Handy Box, small ___ 1 25Ruby’s Royal Polish 85 Miller’s Crown Polish. .  85SNUFFScotch, in bladders . . . .  37Maccaboy, in jars........... 35'Tench Rappie in ja r s ..43 SOAPJ .  S. Kirk & Co. American Family . . . . 4  00 Dusky Diamond,50 8oz.2 80 Dusky D’nd. 100 6 oz. 3 80lap Rose, 50 b a r s ......... 3 60Savon Imperial ............. 3 00White Russian ............. 3 15Dome, oval bars ........... 3 00Satinet, oval ................... .2  70Snowberry, 100 cakes 4 00 Proctor & Gamble Co.Lenox ................................. 3 00Ivory, 6 oz...........................4 00Ivory, 10 oz........................ 6 76starT.....................................  3 00Lautz Bros. &  Co.Acme, 70 bars ................Acme, 30 bars ............. 4 00Acme, 25 bars ............... 4 00Acme, 100 cakes ......... 3 26Big Master, 70 bars ..2  80 Marseilles, 100 cakes ..5  80 Marseilles, 100 cakes 6c 4 00 Marseilles, 100 ck toil. 4 00 Marseilles, %bx toilet 2 10 A. B. WrisleyGood Cheer .......................4 00Old Country .....................3 40Soap Powders Lautz Bros. & Co.Snow Boy .........................4 00Gold Dust, 24 large

Pure Cane3ral$ .......................... 16Choice ...................................... 25T E AJap anSundried, medium . . . .2 4Sundried. choice ..............32Sundried, fan cy ..............39Regular, medium ......... 24Regular, choice ..............32Regular, fan cy ...............35Basket-fired, medium 31 Basket-fired, choice ..38  Basket-fired, fancy ..43..................................22@24fcjirtmigs .......................... 9@11Paum ugs ..................... 12@14GunpowderMoyune, medium .........30Moyune, choice ................32Moyune, fan cy ...................40Pingsuey, medium ____ 30Pingsuey, choice . . . .  30Pingsuey, fan cy ..............40_ .  , Young Hyson
Choice ..............................F an cy  .........................................._  OolongForm osa, fancy ..............42Am oy, medium ................ 25Am oy, choice .....................32English B reakfastMedium ....................  onChoice ............................ 30Fan cy ....................... . ” * " 4#_  , IndiaLeylon, choice . . . .  32Fancy ...................................." 42T O B A C C O  „  Fine C ut
Cadillac .......................... ..Sw eet Lom a . . . .  34H iaw atha, 51b. p M ^ i s stelegram  ............................... 30
P ay Car ...........................33Prairie Rose ..........  49Protection ____  "40
Sweet Burley . . . 1 ........ 41
Tiger ............................. “ 4j_  „ Plug
Red Cross . . . .  »i
Palo ................  Si
H iawatha ..K yi® ........................____  _______. .4  50 - ..........Gold D ust, 100-5c . . .  .4 00 B a ttle A x  ...................  37K irkoline, 24 41b................ 3 80 Am erican E agle  . . . ' . ” '33P earline ..................................3 75 Standard N a v y  ........... ” 37Soapine .................................... 4 itf! Spear H e ad , 7 o z .. . . ! ' ! 47B ab b itt’s 1776 ...................3 751 §P®ar H ead. 14% oz. 44Roseine ................................... 3 60 T w ist ....................... ...Arm our’s ............................... 8 70 ™ i i yx,T a r  ................................... 39W isdom  .................................. 3 80 ip„~i.iione8*y ............................43Soap CompoundsJo h n so n ’s F in e  ..............5 10Johnson ’s X X X  ..............4 25N ine O 'clock ..................... 3 35

Old H on esty
T °* ? y ..........................«• a ......................  33
Piper Heidsiek «9. J H  .................. Boot Ja c k  ..............................]gg

Rub-No-More . . . . . . . . . t  76 n,on?y -P*P Tw ist ......... 40Scouring B lack  *♦»»*—*Enoch M organ's Sons.Sapolio, gross lots . . . . 9  00 Sapolio, h alf gro. lots 4 50 Sapolio, single b o x e s ..2 25Sapolio, hand ..................2 25Scourine M an ufacturing Co Scourine, 50 cakes . . . . 1  80 Scourine, 100 cakes . .8  50 
SODA

Boxes ...................................5 %K egs, E n glish  ........................4%
SPICES  

Whole SpicesAllspice .................................... 10C assia , Chin a in m ats. 12Cassia , Canton ................ 16C assia , B a tav ia , bund. 28 Cassia , Saigon, broken. 40 C assia , Saigon, in rolls. 55 Cloves, Am boyna . . . . . *  22 Cloves, Zanzibar ........... 16M ace N utm egs, 75-80N utm egs, 105-10 .............  26N utm egs, 115-20 Pepper, Singapore, blk. 15 Pepper, Singp. w h ite .. 35Pepper, shot .......................  17Pure Ground in BulkAllspice .................................... 14Cassia , B a ta v ia  ................ 28Cassia , Saigon ..................  55Cloves, Zanzibar .............  24Ginger, A frican  ................ 15Ginger, Cochin ................ 18Ginger, Ja m a ic a  .............  26M ace .........................................  65M ustard ...................................  18Pepper, Singapore, blk. 17 Pepper, Singp . w h ite .. 28Pepper, Cayenne .............  20Sage ..............................................  20S T A R C HCornK in gsford , 40 lbs. . .  7%M uzzy, 20 l ib s ................ 5%M uzzy, 40 lib s .................. 6Gloss K ingsfordSilver Gloss, 40 lib s .Silver Gloss, 16 31bs.Silver G loss, 12 6tbs. M uzzy48 l ib . packages ........... 616 51b. packages ........... 4%
12 61b. packages ........... (50tb. boxes .......................  4S Y R U P SCornBarrels ...................................... 31H a lf barrels ............................. 33
201b . cans % dz. In cs. 2 10
101b . cans % dz. in  cs. 1 9661b. cans 2 dz. In oz. t  Idt%n>. eenz 8 da. la  oz. 8 IS

7%
6%
8%

Black Standard . . . .  40
Cadillac ........ ’ 4«
Forge............ ;; ; .........
Nickel T w ist...... :;:;;52Mill ...................................
Great N avy . . . ! ! ! ! ! !  !$6

10

a 4. ^ SmokingSweet C o re .........34Flat C a r .............  09 . .Warpath .............Bamboo, 16 oz. . ocI X  L, 5 It>............................. 27I X  L, 16 oz. paiis ..31Honey Dew .....................40Gold Block ...........  ’ 40Flagman ...................  49Chips .............   00Kiln Dried ............ '.‘. . ' . .2 1Duke’s Mixture .......... [40Duke’s Cameo 41Myrtle Navy .......... , * “ 44Yum Yum, 1 % oz. . . .  [39 Yum, Yum, lib. pails 40Cream .........  30Corn Cake, 2% ¿¿'.” ” .26 Corn Cake, lit). 22plow B o y / 1 %Plow Boy 3 % oz.........39Peerless, 3% oz.................35Peerless, 1 % oz.................39Air Brake . . . .  oeCant Hook . . . . ; ............. SnCountry Club ..'.'.'.'..3 2 -3 4Forex-XXXX .................. 30Good Indian .....................25Binder, 16oz. 8oz. 20-22Silver Foam .................... 24Sweet Marie .....................32Royal Smoke ..........42„  t w i n eCotton, 3 ply ...................20Cotton, 4 p ly ........... ’ ’ ’ 20Jute, 2 ply ................ ’ 74Hemp, 6 ply ........... !*.!". 13Flax, medium N . . . .  24Wool, 1 lb. balls ...............8„  , VINEGAR Malt White, Wine, 40 gr 9 Malt White, Wine 80gr 1 1 % Pure Cider, B & B . . . . . 1 5 * Pure Cider, Robinson 13% Pure Cider. Silver . . . .15 „  W ICKINGNo. 0 per gross .............30No. 1 per gross .............40No. 2 per gross ............... 50No. 3 per gross .............75WOODENWAREBasketsBushels ................................j  10Bushels, wide band . .  .1  25Market .................................  40Splint, large .....................3 50Splint, medium ............8 00Splint, small .....................2 75Willow, Clothes, large 8 26 willow. Clothes, me’m T 28 VfllCW, Clothes, small 8 28

4o

2a

Bradley Butter Boxes 21b. size, 24 in c a s e ..3ib. size, 16 in c a s e ..alb. size, 12 in  c a s e ..
101b. size, 6 in c a s e ..Butter P lates N o. 1 o v a i, 250 in  crate No. 2 O val, 2aU in crate N o. 3 O val, 2aU in craie N o. a o v a l, 250 in crate ChurnsB arrel, 6 g a l., each . .2  B arrel, 10 g a l., e a c h ..2 Clotnes Pins Round head, a gross bx Round bead, cartons . .E gg Crates and Fillers H u u ip ly  D um pty, 12 dz.N o. 1 complete ..................N o. 2 complete ..................Case N 0.2 n iierslasets 1 Case, m edium s, 12 sets 1 FaucetsCork, linen, 8 in ................Cora lined, 9 in ..................Cora lined, 10 in ................iviop BUCKS
x 1 uju.ii spring ..................JitCiipse pcticnl sp u u gax o. 1  common ..................ixo. l pau  urusn nonier J.2u>. cotton mop iieaiig 1tucul ixo. i ............................P an s
2-hoop Standard .......2a-nuup stan d ard  .......2
2- wire, Cable .....................2a-w ire, Cable .....................2v.euar, a il red, brass . .1pap er, E u re a a  ...................2f io r e  ......................................  2 in

1 oothpicksHardw ood ............................  2 60suitw ood ............................... 2 7aBanquet .................................  16oideal ......................................... l  6oT rapsMouse, w ool, 2 h o le s .. 22mouse, wood, 4 h o le s .. 4am ouse, wood, 6 h o le s .. 70mouse, tin , § holes . . . .  6aR a t, wood ............................  8oR a t, s p r i n g ............................. 76Tubs
2u-in. Standard, N o . 1 8 75 is -u i. stan dard . N o . 2 7 7a 
16-in . stan dard , N o . 3 6 7a 20-in. Cable, N o . 1 . . . . 9  26 18-in. Cable, N o . 2 . . . . 8  2a 16-in. Cable, N o . 3 . . . . 7  26N o. 1 F ibre ..................... 10 2aN o. 2 F ib re .......................... 9 2aN o . 3 F ibre .......................... 8 25W ashboardsBronze Globe ..................... 2 60Dew ey .................................... 1 76n>oubie A cm e ..................... 2 76Single A cm e ........................2 2aDouble Peerless ..............4 26Single Peerless ................3 60N orthern Queen ..............3 60Double D uplex ................ 3 00Good L u ck  .............................2 75U n iv e r s a l............................... 3 ¿5W indow Cleaners12 in . ••••...••••.••••••1  6514 in................................................ 1 8516 in ................................................2 20Wood Bowls13 in. B u tter .................... 1 2516 in. B u tter .....................2 25L  in. B utter ..................... 3 To19 in. B utter ....................5 00Assorted, 13 16-17 . . . . 2  30 Assorted, 15-17-19 . . . . 3  2aW R A P P IN G  P A P E RCommon straw  ................ 1%Fibre M an ila , w h ite .. 2% Fibre M an ila , colored . .4N o. 1 M an ila  ...........................4Cream  M an ila  ..................... 3B utcher's M an ila  ..........2%W ax B utter, short c’n t 13 W ax B u tter, fu ll count 20W ax B utter, rolls ............19Y E A S T  C A K EM ag ic, 3 doz...........................1 15Su n ligh t, 3 doz......................1 00Sun light, 1% doz......................... 50
x east Foam , 3 d o z .. . .  1 15 Y east Cream , 3 d o z . . . l  00 Yeast F oam , 1% d o z .. 58F R E S H  F IS HPer lb .W hitefish, Ju m b o  , . . .1 8W hitefish, N o. 1 ............12%Trout ......................................... 12H a lib u t .................................  10%H errin g ....................................  7Bluefish ..................................  16L iv e  Lobster ........................ 29 • •Boiled Lobster ................... 29Cod ..............................................  11H addock ...............................  8Pickerel .................................  11%Pike ............................................  8%Perch .............    6%Sm oked, W h ite  .............. 14Chinook Salm on ..............16M ackerel ............................F in n an  H addie ..................Roe Shad ..............................  19Shad Roe, each ...............  50Speckled B a ss  ..................  9H ID E S  A N D  P E L T S  HidesGreen N o. 1 .......................  9%Green N o. 2 .......................... 8%. i ...........................11Cured N o. 2 ........................10C alfsk in , green. N o . 1 12 C a lfsk in , green, N o. 2 10% C alfskin  cured. N o. 1 13 C a lfsk in , cured. N o. 2 11 %

11

No.Nc @ 6 
@ 4

@ 25 
@ 20

„ , ,  PeltsOld W ool ..................  @ 3o.........................................  15@ 25Shearlings ..... io@  i „ ̂ Tallowo. 2 * ! ! ! " !*  1 * *'
rr Woolunw ashed, med.L n  w ashed, lineC O N F  E C  I IO N S  a ,  j  ck  Candy PailaStandard . . . .  717Standard H  H  ******* 4 2Standard Tw ist . .Y .Y .  o’ *Jum bo, 32 lb. . .H xtra H  H  ............” ! ” 'ioBoston Cream  . . .  **12S i g  su ck . 30 lb . c a w  |G r o c e r s '" " .^  C a " dyCom peUUon . , .................. S *Special ...........    oRoyal ...................  , 2 »Ribbon ................  7?Broken . . . .    ^C ut L o a f ................Leader .....................   2%Kindergarten " ”  ” ........... ,  5French Cream  . . ”  as ta r  ..................   1*H and M ade C r ^ m “ . . i 6 Prem io Cream  m ixed 14 P a ris  Cream  Bon Bona 10 Fancy—In PailaGypsy Heart# ................ 14Coco Bon Bons . .  ’ ’ ¡4Fu uge Squares . .  ia  P eanut Squares . . . ”  1“ “ kared P eanuts . . ”  ’ 1 •, salted  P eanuts . . . .  ’ 12 sta rlig h t K isses . , ” ""11 Ban B ia s  Goodies . .  TI Tig Lozenges, plain . . . ”  fa  Lozenges, printed . . . "  13 Cham pion Chocolate . .12  Lclip se Chocolates . .  14 L u re k a Chocolates k  Q uintette C hocolated ” 14m ot P}°n Uum  Drops 9 M oss Drops . . .  vLem on Sours . . . !  Juim perials .....................Hreaja Gpera . 13Cream  Bon B ons 13 Golden W allies . .  faHose Gum  Drops lu A uto Bubbles .............  23Fan cy— in arn. Boxes Did Fashioned M oida* es K isses, lo ib . bx 1 30 Orange J  ellies . . . .  gnLem on Sours ........... ¿XDid Fashioned H ore-hound drops ........... 50Pepperm int Drops 6U Cham pion Choc. D rpa 65 “ • Choc. Drops l  10 H . M . Choc. L t . and

«No- U  ......... 11«B itter Sw eets, a s ’td 1 3a B rillia n t _ G um s, L ry s , 00 A . a . L icorice D r o p s ..90 Lozenges, plain  . . . . . . .Lozenges, printed ____ 66im p erials ..................  gnM ottoes .................. 66Cream  B a r  . . . . Y Y .  60 G . M . P eanut B a r  . .  60 H a n d  M ade Crm s 80 a  90cream  W afers ........... egBtring R ock ..................  60W intergreen Berries 60 Dm T im e Assorted 2 75 Buster Brow n Good 8 50 U p -to-date A sstm ’t  8 75 le n  Strike N o. 1 ..8  60 le n  Strike N o . 2 . .  6 00 l  en Strik e, Sum m er a s ­sortm ent ..................  j  75Scien tific A ss ’t. . . . . I 8 60 Pop C o mC racker Ja c k  ................f  26G iggles, 5c pkg . cs 3 50 Pop Corn B a lls  200s 1 35A zu lik it 100a ................I  25Oh M y 100s ..................... s 50Cough Drops P utnam  M enthol . . . 1  00Sm ith  Bros......................... 1 26N U T S — W hole Alm onds, T a rrago n a 16Alm onds, D rak e ............. UA lm onds, C a lifo rn ia  s fLshell .......................................B razils ........................ 12® 12Filberts ........................ 12012C a l. N o . 1 ........................W alnuts, so ft shell 15®1S W alnuts, M arbot . . .  ®11 Table n uts, fa n c y  13® 13 VsP ecan s, M ed................. @13P ecan s, ex. large . .  @14 Pecan s, Ju m b o s . .  @16 H ickory  N u ts  per bu.Ohio new .......................Cocoanuts ............................Chestn uts, N ew  Y orkS ta te , per bu...................ShelledSpanish Peanuts 7 @ 7%Recall H alves ..........  @58W alnut H alv es . .  .30@32 Filbert M eats . . . .  @27{A licante Alm onds . @42 Jordan  Alm onds . .  @47PeanutsFancy H . P . Suns 5%@ 6Roasted ..........  7Choice, H . P . Ju m ­bo .................................  @ 6%
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Special Price Current

A X LE  GREASE

M ica, tin  boxes ..7 5  9 00Paragon ..................... 55 6 00
BAKING POWDER  

Royal10c alee 90 % Ib. cans 1 85 
60s . cans 1 90 %Tb. cans 8 50 % Ib. cans 9 75 l ib .  cans 4 II 

3Tb. cans 18 00 51b. cans 21 60 
BLUING

MuttonCarcass .......................Lam b sSp ring L am b sCarcass Veal

@10@14@14@ 9
60ft.72ft.90ft

CLOTHES LINES  
Sisal3 thread, e x t r a . .1 003 thread, e x t r a .. 1 40

8 thread, e x tra . . 1 70
6 thread, e x tra . . 1 2972ft. 6 thread, e x t r a ..

Jute60ft................................................. 7572ft.......................................
120ft........B°o

C. P. Bluing
Doz.Sm all size, 1 doz. box. .40 Large size, 1 doz. b o x . .75C IG A R SJohnson  C ig a r  C o .’s Brand

50ft.
60ft.70ft. Cotton Victor .1 10 .1 85 

.1 60

SAFES

50ft.60ft.70ft.80ft.40ft.60ft.
60ft.

Cotton Windsor

Cotton Braided

.1 SO .1 44 
4  80 .2 00. 95 .1 35 .1 65

F u ll line of Are and burg- .  ,  pr? of safes kept in stock by the Tradesm an Com pany. T h irty-five  sizes and styles on hand a t  all times—tw ice as m any safes as are carried by an y  other house in the State . I f  you are unable to visit Grand Rap ids and inspect the line personally, w rite for quotations. S O A PB eaver Soap C o .’s Brands

Galvanized Wire No. 20, each 100ft. long 1 95 No. 19. each 100ft. long 2 10
COFFEE  Roasted D w in ell-W righ t C o .’s B ’ds.

S . C . W ., 1,000 lots _____81E l P ortan a ............................... 23E ven in g Press ........................82Exem plar .....................................33Worden G rocer C o. brand Ben H u rPerfection .................................... 35Perfection E x tra s  ..............35Londres ..........................................35Londres G rand ..................... 36Standard ....................................... 36Purltan os .....................................85P an atellas, F in a s  .................35P an atellas, Bock ................ 35Jo ck e y  Club ............................. 35
COCOANUTB aker’s  B razil Shredded

100 cakes, .arge s ize . . 6 50cakes. large size . .3 25
100 cakes, sm all s ize . .3 8650 cakes, sm all size . .1 95Tradesm an’s C o .’s Brand

B lack H a w k , one box 2 50 B lack  H aw k , five bxs 2 40 B lack  H a w k , ten bxs 2 25 
TABLE SAUCESH alford, large ..................3 75H alford, sm all .................. 2 25

70 %Ib. pkg. per case 2 60 85 % lb. pkg. per case 2 60 
88 % lb. pkg. per case 2 60 18 % lb. p kg . per case 2 60

FRESH MEATS  
BeefC arcass ........................7%@ 9%H in d q u arters . . . .8  @ 10%L o in s ..............................9 @14R ou n d s .........................7 @ 8%C h u ck s ....................... 6 @ 7%

W h ite H ouse, l i b .........................W hite H ouse, 21b....................Excelsior, M  &  J ,  l ib .......... ‘E xcelsior, M  &  J, 21b.............T ip  Top, M  &  J ,  l i b ____Royal Ja v a  .................................R oyal Ja v a  and M o c h a .. . .  Ja v a  and M ocha B l e n d . . . .  Boston Com bination .............

P lates
Livers

PorkLoins ............................D ressed .....................Boston B u tts  . . . .Shoulders ................L e a f L a rd  .............P o rk  T rim m in gs

@ 5%6@14 @ 9 
@ 12% 
@ 10% 
@12 @ 9

D istributed by Judson  Grocer C o., G ran d  Rapids Lee, C ad y &  Sm art, D e ­troit; Sym ons Bros. &  C o ., Sa gin aw ; Brow n, D av is & W arner, Ja c k s o n ; Gods- m ark, Durand &  C o ., B a t­tle Creek; Flelbach  C o .. Toledo.Peerless E v a p ’d Cream  4 00 F IS H IN G  T A C K L E% to 1 In..........................................5
1% to 2 in .......................................7
1% to 2 In.......................................9
1% to 2 in: ...............................u
2 ln ....................................................... 15
8 in ........................................................20Cotton LinesN v. 1 , 10 feet .........................  5N o. 2, 15 feet ............................ 7N o. 3, 15 feet ...........................9No. 4, 15 feet ..........................10N o. 6, 15 feet .........................uN o . 6, 15 feet ....................  12N o. 7, 15 feet ........................  uN o. 8, 15 feet ........................uN o. 9, 15 feet ........................ *20

Linen LinesSm all ...............................................20M edium  .........................................26L arge .................................................PolesBam boo, 14 f t ,  per doz. 66 Bam boo, 16 ft . ,  per doz. 60 Bam boo, 18 f t . ,  per doz. 80
G E LA TIN EC o x ’s , 1 doz. L a rg e  . .1  39 C o x ’s, 1 doz. S m all . .1  00 K n o x 's  Sp arklin g, doz. 1 26 K n o x ’s  Sp ark lin g , g r . 14 0#N e lso n ’s  ..................................1 39K n o x ’s A cid u ’d. d o z .| . .l  25O xfo rd  .....................    7|

Plymouth Bock ..........1 »4

Use

Tradesman

Coupon

Books

Mide by

Tradesman Company

Grand Rapids, Mich.

Michigan, Ohio And Indiana Merchantshave money to pay for what they want. They have customers with as' great a purchasing power per capita as any other state. Are you getting all the business you want ? The Tradesman can “ put you next” to more pos­sible buyers than any other medium published. The dealers of Michigan, Ohio and Indiana
H ave

The M oney
and they are willing to spend it. If you want it, put your advertisement in the Tradesman and tell your story. If it is a good one and your goods have merit, our sub­scribers are ready to buy. We can not sell your goods, but we can intro­duce you to our people, then it is up to you. We can help you. Use the Tradesman, use it right, and you can not fall down on results. Give us a chance.
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BUSINESS-WANTS DEPARTMENTAdvertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent continuous insertion. No charge less than 25 cents. Cash must accompany all orders.
■ U S IN E S «  C H A N C E S .For Sale—For $1,000, new and second­hand stock complete, established 1899. One horse delivery. Two year lease. On corner 70x25. Heated. Brick building at $35. Milliner pays me $8 for one window. M. Rickets, Cadillac, Mich.______  555Wanted—To buy small manufacturing business that has prospects for develop­ment. Address A. V. K „ care Trades- man,_____________________ ________________ 554For Sale—On easy terms, $5,000 stockof hardware and implements. Fine lo­cation. Clean stock. Doing about $16,000 yearly. Address No. 552, care Michigan Tradesman._ 552For Sale—Combination peanut roaster and corn popper. Good order. Cost new $165. Cap be bought for $50. Lewis Mc­Kinney, Bangor, Mich. ___________ 551For Sale—Drug and grocery stock, es­tablished eight years. Town 600, Central Michigan. Annual business of $12,000 to $15,000. County gone local option. Have other interests and don't care to continue under local option. Address T, care Tradesman.______ 556For Sale—On account of going into the wholesale business, I desire to sell my tea, coffee and grocery business. Best location. Clean stock. Square deal. Business established 18 years. Cash only. For further particulars write Boyd Cort- right, Battle Creek, Mich. 553Why not a business of your own? I can tell you of a retail line in which the profits and chances of success are exceptionally large. And I know of a few splendid locations for such stores. Write me to-day for full particulars. Ed­ward B. Moon, 14 W. Lake St., Chicago.___________ __________________________________550Remington Typewriters — Remington typewriter, nothing but Remington. $17.50 each. Rebuilt like new. Free trial anywhere. Write to Bedal, the type­writer man, 512 Pontiac Bldg., Chicago, IU-_______ 540

G . B . J O H N S  &  C O .aRANO LEDGE, MICH. 
Merchandise Brokers and Leading Salesmen 

and Auctioneers of MichiganJust closed a 15 day reduction sale for F. E. Holmes & Co., Durand, Mich. Write them and ask them about the results of the sale.For Sale—First-class stock of drugs and fix­tures, doing good business. Located on good street in Grand Rapids. Inventories about »4,000. Address Prosperity, care Michigan Tradesman._________________________________ 546_Boss place for a woodworking plant-also for a small hotel and boarding house. Mill site donated. Write B. F. Dorr, Antigo, Wist________   548_For Sale—An excellent hardware and agricultural implement stock and busi­ness, in a thriving village of 1,000 popu­lation in North Central Michigan. A growing farming community around. This is a clean, up-to-date stock and thè owner is doing a fine business but conditions are such that he must sell. Call on or address Geo. W. Wood, Lake City, Mich. 545Fine opening for clothing store. Pen­dleton, Indiana has none. Former occu­pants did $25,000 year. Rent $50. Fine corner 30x100. Completely equipped with modern fixtures. Demand for shoes and ladies’ ready-to-wears. Immediate pos­session. Write Charles Stephenson, 167Dearborn St., Chicago, 111._____________ 544_For Sale—Furniture and undertaking business, established 30 years. Lively town of 3,000. Splendid opportunity. G. G. Goodrich & Son, St. Charles, Mich._____________________________________________ 539For Sale—Or will trade for stock of goods or other property, 240 acres of land in Midland County, Michigan. Ad-dress L. H . Moss, Middleton, Mich.__521For Sale—Two-story brick building and general stock in railroad town. Reason for selling, poor health. W. S. Adkins,Morgan, Mich.___________________________ 520For Sale—A small drug stock, new and clean. Will invoice about $600. Will be sold at a bargain. Just right for one who wishes to start a store in a small way. Must be sold at once. AddressDruggist, 607 Mack Road, Ann Arbor, Mich. 513Wanted—Hardware to locate in Sher­man, Mich. Excellent opportunity. Ad­dress Secretary Citizens Improvement Assn. 523

Stores, business places and real estate bought, sold and exchanged. No mattei where located, if you want to get in 01 put of business, address Frank P. Cleve­land, 1261 Adams Express Building, Chi- cago. 111. 12rFor Sale—Country store, well located in one of the best farming sections in Central Michigan. Business well estab­lished. Good reason for selling. Invoice about $3,000. Address F. S. Loree & Co., R. F. D. 5, St. Johns, Mich. 511To Exchange—One business lot main street, 300 feet from postoffice Johnson City, county seat, Stanton Co., Kan., for $150 stock patent medicines. Chas. Nor­l i n . ____________ 496Can Use Remnants—Odds and ends in shoes, dry goods, notions, patent medi­cines, hardware. Anything if price is right, cash. Address Chas. Norlin, John­son. Kan. 494Who has surplus stock shoes to trade for 160 acres of land in Stanton Co., Kan.? Price $1,180. School land good title. Chas. Norlin. Johnson. Kan. 495

For Sale—Drug store; stock $4,500, fix­tures, $1,800 cash; store building with 5 living rooms in rear; centrally located; worth $5,000; will sell to suit, or rent; the town of Tucumcari, N. M., is 6 years old; county seat; has 3 railroads, electric lights, water system, good schools and churches; population 4.000; country thick­ly settled; just place for man or woman who has weak lungs; two other drug stores; this store established six years ago; five years in hands of present own­er; reason for selling, other interests. Tucumcari is situated on main line of C. R. I. & P. R. R.. 300 miles n. e. of El Paso, Texas, and 700 miles s. e. of Kan­sas City. Address Pioneer Drug Store, Tucumcari, N. M. 497For Exchange—New $2,900 frame store building near Petoskey for house and lot or stock of merchandise, balance cash. Address No. 537, care Tradesman. 537For Sale—140 acres of land in Fannin County, Texas, improved, fine timber. For price and full .particulars address the owner, J .  D. Haizlip, Sherman, Tex­as. 529

Wanted—A partner for clothing, fur­nishing and men’s and boys’ shoe busi­ness. Trade thoroughly established, clean, new and up-to-date stock. Town of 6,500. Young man preferred. Address No. 489. care Tradesman. 489For Sale—Well-established, good paying agency dealing in timbered lands and country properties with Employment Agency in connection. Price right to cash buyer; poor health reason for sell­ing. Address American Registry Co., Mo- bile, Ala., for full particulars. 509For Sale—Grocery and market, doing cash business in suburban town ten miles from Chicago. Is making money with all hired help, owner being in other business. $2,000 stock; rent only $20. A rare opportunity for someone, but will be sold quick. Address No. 535, care Tradesman. 535For Sale—Clean $10,000 stock of dry goods. No suits or cloaks. L iv e  M ich i­gan city of 3,000. Good reasons for sell­ing and good chance for live man. Ad­dress D. L. A., care Tradesman. 460Are You Still Following The Calf’s Crooked Path?Once upon a time, long, long ago, a mild eyed calf walked homeward through a primeval wood.’Twas a crooked path he took, but next day a flock of sheep managed to follow it to the end.Then the cows formed the habit of coming that way.Finally the forest path became a country lane, then a village street, then a city’s throbbing, crowded thoroughfare.And today countless throngs of anx­ious, hurrying men follow the zigzag path of the mild-eyed calf, now three centuries dead.How many calf paths are you follow­ing in your business ?The way to success does not generally lie along the beaten track. Following its course may mean loose motion, wasted energy and lost time.If you are buying your goods just as you did years ago—just as your

father did before you—the chances are that you are still following a calf-path.There’s a short cut—a good, broad highway leading straight home—and it’s at your service—our May catalogue.It lists the most complete line of general merchandise in the world.In your line it speaks loudly and with price authority.Our great buying capacity plus our printer’s ink method of selling has made it the world’s lowest market.
A copy is yours for the asking. By all means you should have it. Ask for No. FF718.

Butler Brothers
E x clu siv e  W holesalers of General M erchan­
dise. New  Y ork, Ch icago , S t . Louis, M inne­
apolis.
Sample Houses—Baltimore, Omaha, Dallas, San 
Francisco, Seattle.
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The average “ You ought,” fre 
quently used in dictating to another 
his duty, too often stands ¡for a bit of 
advice which the giver would und'er 
no consideration follow himself. It 
was the young man who was to “Go 
West,” not Greeley; but it was the 
same young man who, going West, 
found after he got there that, difficul­
ty paired off with difficulty, the rest 
was a matter of conveniences, dc 
pending wholly upon his wit and the 
use he made of it. The thin, rocky 
soil of New England balanced the 
loneliness and the “woolly wildness” 
of the West. With the balance-beam 
level could the would-be wanderer see 
how far the sunset land surpassed 
that of the sunrise in the matter of 
the every day conveniencies? The 
“yes” or the “no” that followed set­
tled the question and the home-dotted 
stretches between the Alleghanies and 
the Pacific show what that answer 
was. There were difficulties to meet 
in both places; but with those of the 
West mastered the ease following 
the hard life and the hard work that 
goes with it tipped the balance 
favor of the yes-plate a hundred to 
one. Did that home-deserter see, as 
he started for his home in the wilder 
ness, the twelve furrow-making plow, 
moving rapidly and evenly across the 
prairie, instead of the oxen-drawn 

. furrow-maker tossed like a ship 
among the New England rocks, he 
on the machine, sun-protected, watch 
ing and riding and so in comfort do­
ing the hardest work that the old 
time farmer knew? Wit had come to 
the front and with the labor problem 
happily solved the things that make 
life easy followed as a matter of 
course.

With the day s work done without 
backache or blister— not the old day 
reaching from before sunrise to six 
teen hours after— the farm folk find 
something to do besides going to 
bed. Business over, there are friends 
to see and calls to make. The bath­
tub, the symbol of civilization, has 
invaded the farm house, and the in 
mates, ruddy from its refreshing wa­
ters. gather around the dining table 
in handsome attire. The modern 
range quickly and easily has prepared 
the dinner. The electric current floods 
room and table with its white light. 
Glass glitters and silver sparkles and 
the diners, who are school-trained 
and college-trained— it is getting to 
be so now— not caring how much Si 
Huzzington got for his turkeys or 
whether Zeb Winsor’s roof-patchin 
is going to be a success, talk over 
topics that are of interest everywhere 
by men and women concerned in 
matters extending beyond themselves 
and their immediate neighborhood.

Look at it as we may, it does make 
a difference whether the common, 
everyday duty is done with difficulty. 
The drink of water which the turning 
of a faucet gives may not be as re­
freshing as that which comes from the 
cold spring a dozen rods from the 
kitchen; but the convenience of the 
one and the inconvenience of the oth­
er makes the spring water a luxury 
not very often indulged in. The boy 
who rather walk than ride, if he has 
to harness, may meet with the dieri- 1

sion he deserves and be called names, 
but after all in his mind it is a choice 
of evils and he, as he thinks, wisely 
chooses the lesser. The same matter 
is settled every time the summer 
boarder leaves the city behind him 
for a country home. The conve­
niencies of the town are placed side 
by side with the inconvenieneies of 
the country and the decision depends 
upon the tipping of the scale.

The whole matter then comes down 
to this: The parent who wants to keep 
his children at home must look full 
in the face the inconvenieneies which 
are forcing his children away from 
him. It is the story right over again 
of going West for the bettering of 
one’s condition, and* that condition is 
always the most desirable which 
makes life first easy and then enjoya­
ble. In most cases it is a simple 
question of money. The dollar or 
the child and the man who prefers 
the first to the last is not the one 
to complain when he finds that his 
choice has left him childless.

TH E  P R fC E  MARK.
Haven’t you got these marked 

rather high?” asked a wag of a coun­
try store keeper, at the same time 
pointing to a box of conubs bearing 
the conspicuous sign, $1.20.

That is the price by the dozen,” 
was the dry response. Yet the joker 
was really doing his host a kindness 
in calling his attention to the pos­
sible erroneous interpretation. Not 
every customer knows exactly what 
each article should cost. Some one 
might easily have called, lifted the 
price card and thought, “How dear 
these articles are;” yet the fact that 
the price quoted was by the dozen 
might not occur to him. In fact, it is 
doubtful if it would have been appar­
ent unless in the case of articles with 
which there was perfect familiarity. 
In the instance cited the majority 
would simply smile at the exorbitant 
price, yet say nothing; that their 
purchases would be made elsewhere 
is almost certain.

The price mark that is indistinct 
or ambiguous may ¡be worse, if pos­
sible, than no price mark. Let it be 
perfectly legible. Pale ink and a pen 
stroke more ornate than legible 
should have no place in business life 
See to it that your price tags are 
made with strictly black ink and are 
so plainly written that one not sim­
ply can but must see what they rep­
resent. Let there be no supposition 
in the matter. You have bought at 
wholesale, but you wish to sell at re­
tail prices. Make your signs fit ac­
cordingly. Look over your work and 
see that you have said what you 
mean. Do not expect some one to 
tell you if  you have erred. Nine 
times out of ten, instead of coming 
directly to you, as did the man cited 
above, people will have their fun be­
hind your back.

worth $10, which are sold for $5 
Shoes from $1 to $2.50 per pair. Re 
inforced trousers at $1.95. Navy blue 
serge, $1.50 per yard. U. S. Army 
linen, 48 inches wide, 40c per yard 
Linen covers, suitable for lap covers 
carriages or automobiles, $1. Sconces, 
80c. Candle sticks, 40c. Under­
shirts, 25c. Other goods and curios 
galore. Catalogues with prices are 
handed to all at entrance. These 
goods are from Government Arsen­
als and the sale will positively close 
Tuesday, May 4. See daily papers 
for complete information. This is a 
rare opportunity to procure anything 
needed in this line. Many of the 
goods are to be had only in limited 
quantities and will be very valuable 
as curiosities and relics.

Sagola—The Sagola Lumber Co. 
has completed its season’s logging 
at Kates, having shipped over 3,000,- 
000 feet from this point since Octo­
ber. During the last three and a 
half years this company has cut and 
shipped over 18,000,000 feet from 
Kates and has exhausted its timber 
there except about 4,000 cords of 
pulpwood. The camps are to be mov­
ed about seven miles west, where 
there is from 10,000,000 to 12,000.000 
feet of timber. To handle this the 
company will build a logging railroad 
eight miles to connect with the Chi­
cago, Milwaukee & St. Paul Railway. 
The Sagola Lumber Co. has logs at 
its mill to keep the plant in operation 
until September, when the camps will 
have been placed in operation in the 
new tract.

F o r Sale—D ru gs and groceries in m an ­u factu rin g city  of 4,000 in habitants In ­voices from  $5,000 to $6,000. Sales' last year over $34,000. N o  trade. W ill stand the m ost thorough in vestigation . Don't w ait i f  you are looking fo r  a  good busi­ness. Reason for selling, poor health Address N o. 559, care M ich ig an  Trades m an. 559F o r Sale^—G eneral store proposition in the iron m ining d istrict of M ichigan  An nual sales $75,000. P ayrolls of mines in im m ediate vicin ity , over $80,000 m onthlv B est opening in state of M ich igan . M ust be sold a t once. Address N o . 558, care M ichigan  T radesm an. g58 eD ru gs and groceries—Sto ck and fix ­tures aoout $1,300, new an d clean, low rent Located in h u stlin g country town north of G rand R ap ids. R ig h t price on account of sickness. Address N o  864 care M ichigan  Tradesm an . *394 ’Europe sailin g , M ay , Ju n e . V isitin g  four countries. P rice  $400. N o  extras P a rty  lim ited to five. Address R e v . A  m ' Donner. R . 3, San dusky, M ich . 490F o r R en t—F in est location in M ichigan for retail, w holesale or departm ent store form erly occupied b y  th e Edw ards & L ha, Z befLin H atrdl?*a re Com pany. Corner, 60x100, three stories and basem ent A d - dress Charies B . H a y s , A g e n t, K a la m a - zoo, M ich .___________ 507W anted—Stock general m erchandise clothing or shoes. G ive particulars to size and condition in first letter. W  F  W hipple. M acomb, 111. 473W anted—To buy cheap for cash, stocks of dry goods, clothin g, shoes and m en’s furnishin gs. H . K a u fe r , M ilw aukee 52S.________________________ 481F o r choice valley  land, prices right in Paw nee, H odgem an an d ad join in g co’un- ties call on or address F . C . M atteson, Burdett, K a n . 474

Sale of Goods Formerly Used By 
U. S. Army.

W. S. Kirk is conducting a sale of 
goods formerly owned and used by 
the U. S. Army, at 29 North Ionia 
street, Grand Rapids. The stock in­
cludes breech loading guns, which 
cost the Government $16 apiece and 
are sold for $2.95. Drab blankets,

Port Huron— A corporation has 
been formed under the style of the 
Inter-State Manufacturing Co., which 
will make embossed nursery rockers, 
toys, sporting goods and household 
woodwork specialties. The company 
has an authorized capital stock of 
$100,000, of which $54,000 has been 
subscribed, $4,000 being paid in in 
cash and $50,000 in property.

Port Huron— The Arney Specialty 
Co. has been incorporated to conduct 
a furniture and novelty factory, with 
an authorized capital stock of $15, 
000, all of which has been subscribed, 
$2,666.66 being paid in in cash and 
$7,000 in property.

VV anted—Second - hand refrigerator for m eat m arket. M ust have cap acity  for 1,000 lbs. m eat. Address N o. 472. care M ichigan  Tradesm an. 472For Sale—One 200 book M cC askey a c ­count register, cheap. Address N o. 548 care M ichigan  Tradesm an._________  54s. A  Kalam azoo, M ich ., m erchant wants to sell his suburban store, groceries and T h is store is doing a  business of $50,000 per year and his reason for sell­ing is, th at his in creasing business re­quires him  to take his m anager into his own store in the city . T h is  store is mak- ing m oney and is a good chance for a good man to step into an established business. I h e  rent is $35 per month. K alam azoo is a  city  of 40,000 population and a good place to liv e in . T h e store is well located in a good residence dis- trict and w ill alw ays com m and a  «rood trade. Address N o . 190, care M ichigan I radesm an. jgj)

BUSINESS CHANCES.W an ted—Tw o good clerks—Y o u n g man w ith experience in general store and lady k°„,“ ok.  a H er our dry goods departm ent. Cobbs &  M itchell Sp ringvale, M ich 562L e t us collect your bad or slow a c- counts W e are connected with the la rg ­est collection agen cy in the U . S  and #ilOWa h0J \ .  W e charge no membership 
BeVvmed Par ^  ^  A' C’ F °RrxiSnal% i13,5 B utcher B o F r e fr ig e r a t-
a t ' on ce' T W 7 eW’ Cal1 0r W rite Holland!' M ich.H ' ZWierS’ 240 obdof F T . i f t n - t nc  hgh t Plan >n town of 1.000. Good paying investm ent for party  desiring light business w ork $6 000 A d dress E . C , Stacy , Tiffin , g  k«a '
1 SaA t r TlaLaw are stock in town of invoice1 corner in town. W illOhio * 6’500' Address L - B . 297, Tiffin.565

New  and secon-hand show cases, com - Pu scaJLes> S0(ia  foun tain s from  $25 to $300. Counters, cash registers, wall cases, ice cream  tables, chairs, stools, office desk. A ll kinds of fixtures. M ich i­gan  Store &  Office F ix tu re s  C o .. 519-521 N . O ttaw a &«... G rand R ap ids. M ich . 404F o r Sale—One self-m easu rin g five bar- rei Bow ser oil tan k , one Leon ard clean- a i l e . Srocers  refrigerator, size 31x54% x73 inches. O ne set Stan dard com put­in g grocers scale. A ll nearly good as new. Address N elson A bbott, Moores- town. M ich. 432W anted—T o  buy fo r cash, good shoe stock. Address M . J .  O ., care Tradesm an.453W ill M ak e You W ell—T h a t’s m y gall stone rem edy. T here is no better gall stone m edicine m ade. Rem oves gall stones in 24 hours w ithout pain. Price I*  Address J .  J .  B ucheger, 425 17th a t ., M ilw aukee, W is. 446S I T U A T IO N S  W A N T E D .W anted—Position by m an aged 40, as m anager for general store. References furnished. Address N o. 542, care M ich i­gan Tradesm an. 542H E L P  W A N T E D .W anted—A  delivery m an fo r a m eat m arket. M u st have a  fa ir  knowledge of cutting’ m eats. M ust be of good char- acter and well recom m ended. The I. Stephenson C o ., W ells, M ich . 549W anted—Clerk for general store. M ust be sober and industrious an d have some previous experience. R eferences re­quired. Address Store, care Tradesm an.
942

For Sale—General store, also stock and fixtures, located in a  t h r i v w  eiri: 3'nd son11? Unity'n- N q com petition. ^Good rea? T ra d ism a n llm g ' Address N o ’ careF o r Sal©—D rug stork in «  — —^ U hf? r 192 000Vd CeS $2’8/ 0 to *3,000 w ™  sea ror $2,000 down and halanoo _1paym ents or will take $2.500 spot c a s lf  N o dead stock. T his store 1« n ™ „ ash ’ ™ k, e r .and will bear closest investigation’  B e st of reasons for selling. D on’t  w rit« unless you have money. Address N o g«V care M ich igan  Tradesm an. 'seo '

THE
MALLEABLE 

BULL-DOGE s « B N T . W l able Ranges have the F IV E  Worirmartoiit — ® * Besign, Finish. Materials. c » W n T “  p  P and Durability. W rite for new catalog. Range Reasons.’ ’
Faultless Stove Works St. Charles, Illinois



A  Short C ut
What is the object of the U. S. govern­

ment spending millions of dollars to dig 
the Panama Canal connecting the Atlantic 
and Pacific Oceans?

To make a short cut between the great 
commercial centers of the east and the west 
and reduce the cost of transportation to a 
minimum. It is an enormous expendi­
ture with results indefinite.

Contrast to this the retailer who realizes 
the disastrous results of old methods of 
weighing and installs a Dayton Money- 
weight Scale. He makes a short cut 
from slip-shod methods to system with a 
scale which saves its own cost. It produces 
large returns without a large invest­
ment.

How can a bank loan money at 4 per 
cent, and make a profit while some mer­
chants mark their goods for a 25 per cent, 
margin and fail?

The bank gets all the profit it is entitled to while the merchant loses 
from 50 to 75 per cent, of his profit by the use of slow or inaccurate scales.

Dayton Money weight Scales give the highest degree of service and 
satisfaction.

Proof of this is shown in the great increase in sales and demands for 
these scales. We have an attractive exchange proposition for all users of 
computing scales of any make who wish to bring their equipment up-to-date.

Moneyweight Scale Co.
-B"™"-— 58 State Street, ChicagoThe Mitchell “30”

The Greatest $1,500 Car Yet Shown

1909 Mitchell Touring Car, 30 H. P ., Model K
Compare the specifications with other cars around the $1,500 price— 

any car.
Motor x 4y i—30 H. P.
Transmission, Selective Type—3 Speed.
Wheels—32 x 4.
Wheel base—105 inches.
Color—French gray with red running gear and red upholstering or 

Mitchell blue with black upholstering.
Body—Metal. Tonneau roomy, seats 3 comfortably and is detachable; 

options in place of tonneau are surry body, runabout deck or single rumble 
seat.

Ignition—Battery and $150 splitdorf magneto.
In addition to the Model K Touring Car there are a $1,000 Mitchell 

Runabout and a 40 H. P. seven passenger Touring Car at $2,000.
Over $11,000,000 of Mitchell cars have been made and sold in the last 

seven years. Ask for catalogue.

The Mitchell Agency, Grand Rapids
A t the Adams & Hart Oarage 47-49 No. Division S t.

What we are doing for

YOU
Advertising SHREDDED WHEAT

In daily newspapers in 200 cities,

In special preferred positions in eighty-two magazines,

In twenty back covers of illustrated weeklies,
In street cars in sixteen large cities,

Operating four miniature factories showing process of making 

Shredded Wheat Biscuit aud Triscuit,

Maintaining three lecturers with stereopticon lantern outfits, 

Distributing 16,000,000 “ sample” Shredded Wheat Biscuits, 

Distributing millions of folders, booklets and cook books.

We are doing all this to make business for

YOU
What are you doing to push the sale of the cleanest, purest, 

most nourishing cereal food in the world?

THE SH RED D ED  W H EAT CO ., NIAGARA F A L L S , N. Y.

S u c c e s s
—

BE C A U S E  we want the best trade and the most of it, we do printing that deserves it. There is a shorter way to temporary profits, but there is no such thing as temporary success. A  result that includes disappointment for some­body is not success, although it may be profitable for a time.O u r printing is done with an eye to real success. W e have hundreds of custom­ers who have been with us for years and we seldom lose one when we have had an opportunity to demonstrate our ability in this direction.
Tradesman Company
G ran d  R ap id s, Michigan

The new low platform 
Dayton Scale



Get the Other Fellow’s Trade
If one of your competitors is selling finer ketchup than you are, your 

customers have a reason for leaving you, haven’t  they? If you sell B L U E  
L A B E L  K E T C H U P  and your competitor doesn’t , customers have a reason 
for coming to you.W e have made ketchup for over forty years. W e never stopped improving it until we couldn’t find another brand anywhere that was as good as B L U E  L A B E L . W e are satisfied now because every one who uses it is satisfied th at no other ketchup 
is as good.When we tell you that B L U E  L A B E L  K E T C H U P  conforms with all the require­ments of the Federal Pure Food Law, that’s S O M E T H IN G . When we tell you that nobody can make as good ketchup, that’s everything, You are safe when you find this name on ketchup.

CURTICE BROTHERS CO.
ROCHESTER, N. V.

Lock The Door And Save The HorseThe losses that come to us in this life are for the most part the result of not living up to our best thought.As a good business man you know that you can not afford to be without
A Bang Up Good SafeHonest, now, what would you do if your store should burn tonight and your account books were destroyed? How much do you think you would be able to collect? Mighty little.Don’t run the risk, neighbor, you can’t afford to. A  safe, a good safe, doesn’t cost you very much if you buy it from us.It will only cost you two cents anyway to write us today and find out about it.

I  J  ^  Tradesm an B u ild in g

G r a n d  K & p l d S  b a t e  L O .  Grand Rapids, Mich.


