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Cbe Cay of Cbc Jfncient Cgg

lam the Egg.
lwas Laid.

I mthe Men that Laid the Egg.
T got a Place to Roost and Part of my Board.

I’'m the Farmer who Owned
The Hen that Laid the Egg.

I got Twenty Cents a Dozen.

I’'m the Man who Took the Egg to the

Station
For the Farmer who Owned the Hen that

Laid the Egg.
I got Two Cents a Dozen.

I m ECEXDWSS Company that Shipped the

From the Man who Took the Egg to the
Statign
For the Farmer who Owned
The Hen that Laid the Egg.
1 got Six Cents a Dozen.

I'm the Railroad that Carried the Egg

For the Express Company that Shipped the
Egg

From the Man who Took the Egg to the
Station

For the Farmer who Owned

The Hen that Laid the Egg.

1 got Four Cents a Dozen.

I’'m the Wholesaler who Cold-Storaged the Egg

After the Railroad Carried the Egg

For the Express Company that Shipped the
Egg

From the Man who Took the Egg to the
Station

For the Farmer who Owned

The Hen that Laid the Egg.

1 sold the Eggs for Forty Cents a Dozen.

I'm the JoMict »ho Passed the Egi;
From the Wholesaler who vHhI-StrTsgad the
Egg

N
After the Railroad carried the Erg
Eor the &xpress €ompany that Sapped *fs«

From the Man » ho T*ofc the F.n to the

Station
For the Farmer «ho Owned

The Hen that Laid the Egg.
| sold the Egg* for F~rty-eight * U~rmn

I'm the Grocer »ho Sold (he Egg
1 got from the Johfeer *ho Passed Akog the

holesaier -h., .. «j .to
E .

/r&'fter the Railroad carried the F.gg
For the Ex&lress Company that '»hipped the Exr

rom the Man *ho fwik the t gg to the
Station
Eor armer who ©wned
&F"*"* L»d /e Egg.
il cent* a Dozen

w *f® Bought from the Grocer *ho

From the Wholesaler who Gold if»>rifd the
Egg
After the Railroad Carried the Egg
Eor the Express company that Stopped the Egg
From the .Han who Took the Egg to the
Station
For the Farmer * ho f>* next
ThiHen that Laid the Egg.
ot Ptomaine Poisoning:.
— Lste

IM7



A Reliable Name

And the Yeast

Is the Same

Fleischmann’s

On account of the Pure Food Law
there is a greater demand than

ever for j* jk > jt * ~

We guarantee our vinegar to be
absolutely pure, made from apples
and free from all artificial color-
ing. Our vinegar meets the re-
quirements of the Pure Food Laws

of every State in the Union, ji

The Williams Bros. Co.

M anufacturers

Picklers and Preservers Detroit, Mich.

“State Seal” Brand

c(MXjm. Mnegar

has demonstrated itself to do
all that has been claimed for
it. The very large demand it

as Gained is selfevident.

Mr. Grocer! It increases your profits. Ask your jobber.

Oakland Vinegar & Pickle Co., Saginaw, Mich.

Who Gets the Profits?

Investigators representing the Press,
Public, Legislatures, etc , are now delving
into this live and important subject for the
purpose of placing the blame and suggesting
a remedy.

Some say it’s the retailer. IS IT?
We are too closely allied to the retailer to
let the statement go unchallenged. We know
that your profits are very small after your
operating expenses have been deducted.

Some staple articles are sold at a distinct

loss. For example, sugar; where is your profit
after your percentage for handling has been
deducted?

Retailers who make a close study of their
business find that a conservative estimate of operating expense is 15 per
cent., and then only under the most favorable condition.

How much of your remaining profitjs eaten up by old or Inaccurate
scales?

This is a vital subject and indifference to it courts disaster.

Figure out what one-fourth of an ounce loss on each weighing for a
day amounts to, then think it over. Ask yourself if you are sure that you
are not losing this much per day.

One penny is all it will cost you to send us a postal asking for our
illustrated catalogue showing cuts of our profit-saving, visible-weighing
computing scales.

EASY PAYMENTS—You have the option of buying either by easy
monthly payments, or a liberal cash discount if paid in 30 days.

Old or unsatisfactory computing scales taken in as part payment on
purchases of new ones.

The

sot MONEYWEIUHT SCALE CO.

58 State Street, Chicago, lllinois
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SHOULD LEARN RESTRAINT.
It i~ not a very srood recommenda-
tion or a very strong arg
favor of extending; the elec
cilise to women th
the President of the Unit
because he made ;i remark
dress of welcomle which
wholly fall in with the idea-
present. The Xationai Won
frage Association !
vention at Washin:gton last
one of the reason:5 why anl
tion is held in that city is
hoial that the President c;
duced to appear before the
and make a short speech ai
a welcome. Agreeably to si
citation, President Taft w
He said to those w-ho invitee
lie said at the opeiring of hi
that he regretted his ina
agree entirely with those pn
was told that would make
nee with his acceptabilité

MEXICO'S GRAND OLD

hen he ex-

hissed him roundly and ri
onsly. One of the clever
Mr. l'aft has done is tf
which he suggested t" then
show themselves capable t
by exercising that deg:

duct of government affair-.'
From no point of view
hissing of the I'resident b
According to the repc
ihe case of ain isoiatei
ihere. but a vehemei
hem, when the suffr«
infortunate and and:
expressing tlleir disap

level were much embarra
afterward apologized. In
place, whether one likes hi
nr approves his administratii
W illiam H. Taft is Preside
| ailed States and the ofti
titled to dignified attention
>pect. lhere are precious few if any
other cases on record where any
President of the United States mak-
ing a speech was hissed by men,
women or children. Mr. Taft was

GRAND RAPIDS. WEDNESD*.
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TRUE FRIENDSHIP,
It Is the Choicest Possession of Ma-
turity.

books to rvH.l,
wine to drink.
wood to burn.
Old friends to trust.

Much as inclinations differ and
sentiments seem unlike, there are yet
certain general characteristics of men
which, from time to time, evidence
themselves with marked and not un-
certain prooi. These singularities
betray themselves unexpectedly and
when found mirrored in the beliefs
of another we see our own, it is to
be believed that, even as the key-
board of a piano is a thing of grad-
uating rise and fall, so humankind
plays now upon the bass notes and
gradually rises to the treble clef. And
so the worth of friendship in our
eyes becomes a thing of general and
common interest. Its differing phas-
es must appear to all of us and from
their consideration we make of the
world a place that wins us happi-
ness or sorrow, for it lies in the
bourne of friendship to obtain for us
an equal measure of both.

OKI
Oold
Old

Scarce one may have been so for-
tunatein the selection ofhis inti-
matesthat certain periods have not
arisen when intercourse with them
was weighed and questioned with
utmost fidelity. We have all asked
ourselves if the pleasures of solitude
were not preferable to the company
of one
dined and who was the object and
cause of that most pathetic expres-
sion, "He was my friend.” That pe-
riod following the severing of a
friendship dear to one's heart found
us the melancholy consideration of

withdrawing from the world of men.
No more w'ould we learn the lesson
of false friendship.

Man is of a sociable nature. It is

the first instinct of maturity and even
before his qualities to attract or re-
pel become apparent. As his circle
extends and his interests grow those
alluring accomplishments which may
be his assist to increase the number
of acquaintances. But popularity
does not of necessity make for true
friends. Few have courage to draw
that line between mere acquaintance
and friendship, and we may well be-
lieve that the test would win small
satisfaction and much of empty
cheer for our effort to discover what
best had lain unfound. Wide it may
be, the horizon of a man’s pursuits,
and many the hands that are extend-
ed to grasp his own, yet he is fortu-
nate above them all who may count
one a friend whom time may not
change nor adversity alter. Pity him
who goes through life without know-
ing what the friendship of one may
have meant. He has lost the dearest
thing that the world would have him
enjoy.

But, then, we seem content with
lusty hand-clasps and the approba-
tion of sunny weather passersby— let
us hope that the needed friendship
may never be looked for when the
clouds obscure the sunlight. That
your faith in mankind may be saved
and you may never know what it
means to observe the avoided glance
and hasty footstep of one who called

in whom our faith had de-
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you his friend. For here is
anee that surely it would be folly to
dispel.
j jo a is attributed the best
detiniticn of friendship that
heard: "A friend is one who knows
all about you but likes you just the
same." All the philosopher’s reason-
ing and wisdom could not state the
case with more clearness or truth.
What worth is there in one who
loves me for my ability to amuse, en-
tertain? Who passes as my friend be-
1 am a jester to lighten his
darker moods? Of him who counts
hnnself a friend because my goods
his to command, because | please
humior him=~and in superlative

_ *
degree poss t}'uat whicﬁ i%ST acks.
1

. -kn
What manner of man is |sc, Sho
mocks my &eficiencies, whiose eyes

are closed to my weaknesses and who
would revolt if hi. vision might b.
cleared?
,hich does not please and show him
only the qualities that attract. What
value may be placed upon his pledg-
cd word who sees in our intercourse
only the medium that brings benefi-

results?

experiences | increase my own. But
his friendship that hides the object

of his advances | leave for those whoappears, the face gets flushed and | »

are willing
worth.

to accept at its own

gut be wbo knows me for what IJ “N the dese Ras been large thej

lvictim feels a wild, fierce elation that.
Of sucb one did Lord''emPels him to action of any kind. In

L and calls himself my friend in
L pite of an
h'ennyson say:
“Thrice blessed* am 1 to call him frierd
whose every wish dictates my trend.”
~nd }n prose and poetry we sing of
;ts sweetness, of its enduring charm
and everlasting wonder. Praise it,
honor it and live our life, some of
rithout ever having known it
except as a thing to revere and envy,
perhaps, as the possession of an-
other.

Friendship, the sages say, does not
ask. It only gives. Is not that a
task, we, in the major portion, are
incapable of fitting ourselves to? Al-
ways we would take his admiration,
his belief in our fiber, to place us
before all others in his estimation,
even before himself. This is what we
ask and are the last to render him
of whom we may exepect it. No
friendship becomes so firm that the
day is past for praise and honest ex-
pression of feeling. Nothing exists
that requires more nourishment and
fostering than the bond of true
friendship. Years offer no pardon
for lack of solicitous interest, for re-
newed vows and ever-present faith.
Everything that lives demands atten-
tion and care. Would you make of
friendship a lifeless object?

And when the way is stony and
the hills are hard to climb, he comes,
the friend who, worthy of the name,
was not absent when the highway
lay before us clear and unobstructed.
We strolled with him in pleasant
weather and talked idly as men do
when it is fair abroad. But here we
have come to a branching roadway,
where walking is difficult and sud-
denly the torrent is upon us. Now,
friend of mine, whom | have held so
close and counted so dear, will you
leave me to go my way alone, or

1 must hide from him that ?

is the question which friendship de-

jrn&nds as its purchasing price.— Rich-

jari* A~ Boehm in Haberdasher.

1 have:

Potato Worse Than Opium.
"Even worse than opium smoking

is the smoking of the dried stems
of the ordinary lield potato,” said the
doctor. “The potato vine is a pois-
onous growth. The apple or seed,
which grows on the potato and looks
like a small, undergrown green to-
mate, which it is intact, for the po-
an(J tomat~ are bl00<l cousins,
is especially potent in its baleful ef-
fects if one smokes it. A
“Usually the vice starts m ‘boy-
lhood " days on the farm, when the
youngster of the family steals his
Ifather s pipe and hides with it and

i

&ome ma c es
F o
? th' fi'l f P °'ato ' d°’s "o
oare to ta?(eoup the graljaht tobacco,
nil lie tries out some dried potato
stem 11 the P'Pe-

The smoke sets the experimenter
iinto a delicious dreamy state at first,

°'Tn, n,
r, beb,"d h',, b ™

e
n

" o ”

His wisdom helps me.but the heart action accelerates in aU Cg> Detr, it
knowledge assists and from his minute or two in an effort to throwq{ peter

off the poison through the lungs and
pkin. The dreamy state quickly <s—

the heart action

S6Vere Ppalpitatisn.

Ithis state he may do anything, but
the stage is reached much more
quickly than with alcoholic liquors.

“The eyes become blind and cloud-
ed. The pupil dilates as though bel-
ladona had been applied. The mo-
tor centers are affected and the smok-
ers face gets pale, while drops of
perspiration stand out.

“At this stage the heart action
weakens and there is either stupor
or syncope, in which the victim of the
potato poison lies practically paralyz-
ed and unable to move, while his
brain is in an insane whirl. This
represents the height of the intoxi-
cation, and it is followed by acute
depression and melancholia and a
slow return of the physical powers.

“The potato stem smoke speedily
draws a victim down. He grows pale,
is gaunt and emaciated, ends up with
violent acute mania, usually with
homicidal tendencies.

“1 only had one case of the kind.
A boy of 16 caught the habit trying
to find a substitute for tobacco. He
only lasted about three years. There
wasn’t anything that could be done
for him.

“This young chap could not be re-
strained or changed from the potato
stem craving by any of the usual
drugs. He was kept in bed, roped
down, during the maniacal stage that
he went through. Morphine did not
seem to do any good. The moment
he was freed, after recovering some-
what, he would make a rush for the
nearest potato vines, trying to get
and smoke the stems, which he se-
creted in many places cunningly hid-
den.”

The envy of the good
of poverty in that respect.

is evidence

rapidly increases to

April 20. 1910

ignor- have 1 not misplaced my faith? That jin the District Court of the United

j States for the Western District
~  Michigan, Southern Divi-
sion, in Bankruptcy.

In the matter of John W. Hubbell
an”™ Leon E, Thompson and Hubbell
& Thompson, a copartnership, bank-

»~tice is hereby given thatthe
assets of the said bankrupt eopart-
nership, consisting of and appraised
3s follows, dry goods, notions and
Jadies clothing, $3A42-00> mens

|lelothing and furnishings, $1,950.34;
fhe°es and rubbers, $1,533-69; grocer-

]

res* $5578!; furniture and fixtures,
$295.83; book accounts and notes,
i$649.18, will be offered by me for

jsale at public auction to the highest
bidder, accordirlf to the order of said
jcourt, on Fuesday, May 3d, 1910, at
1.30 p. M of said day, at the store
lof said bankrupt copartnership in the
village of Manton, Wexford county.
Michigan. The sale will be subject
to confirmation by the court. An
itemized inventory of said assets may
be seen at the Manton State Bank.
Manton, Michigan, at the office of

the Receiver, with Burnham, Stoepel
Michigan> and at thc
Doran> ~ Fourth

jNational Bank building, and Hon.
Kirk, E. Wicks Referee in Bankfupt-

Houseman building, Grand Rap-

Mich,
Dated April 19, 1910.
George A. Corwin, Receiver,
Detroit, Mich,

Peter Doran,

Grand Rapids, Mich.,
Attorney for Receiver.

Hadn’t Noticed It

“By thunder, but meat has gone
up again!” said the fat little man on
the street car to the tall, lean one.

“Ah!1” was the reply.

“How dare they do
dare they?”

“Um!”

“And after dropping the price of

it, sir—how

butter two or three cents, they have
gone and boosted it six. | say, how
dare they?”

“So?”

“And look at the price of pota-

toes, will you? Haven’'t been so high
in thirty years!”

“No?”

“And milk. Why, hang em, why
are not some of the dealers sent to
prison?”

“Ah!”

“And all canned goods are on the
bob. Where, sir—where is this thing

going to stop?”
“Um1”
“Will it continue until the over-

burdened people break out into revo-
lution? 1 ask you, sir, if it will.”
“Ah!”
“You seem to be a family man,
sir, but you do not appear interested
in this matter.”

“No?”

“And why not, sir—why not?
Haven’'t you taken notice of the
trend of things?”

“Well, no,” was the reply. “You

see, I'm a dyspeptic and for the last
sixty days I've lived on nothing but
lime water. So prices have gone up,
eh? Too bad—too bad. Give the
public my sympathies!”
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POSSIBLE CENSUS GRAFT. [household utensils* of underwear. b«d
linen, layettes for babes, small
clothes and ready made garments for
adults, both sexes; the manufactur-
ers of canned things and baked
Now the merry novice who gloats ithings, of prepared foods, dour, shoes,
when the city editor assigns him for [hats, gloves and so on and so on
a special on the census gets busy and jhaye devised advertising novelties,
funny (?). jdainty, attractive and tiny, to be worn
He dallies gaily with the discreetjby enumerators, to be distributed by
spinster who, as he charges, resents enumerators or to be casually or in-
being asked as to her age; he fairly cidentally mentioned by enumerators
shouts in glee as he tells of the sus-;as they go from house to house inter-
ceptible widow (grass) who declines viewing wives and mothers, husbands
to say how many times she has been and fathers, brothers, sisters, aunts*
married and then he turns various uncles, cousins, boarders, c ok*,
cute phrases in behalf of the house-imaids and the rest.
wives who are up in arms because  of course, it is against the rales
someone said (erroneously, however) of the Bureau of Census for any such
that the census schedule classes prgceeding on the part of supervisors
housewives as having no occupation. of census districts or of census
It is not fair nor necessary to as- gnymerators, but what do the adver- Dogs On
sume that these specials are culled tisers care?
from the daily newspaper files of
1900 A. D., because they may have
been, quite as readily, based upon
the equally chestnutty funnyisms of
1890, 1SSO and so on back through the
calendar.

Scheme of Advertising Experts for
Securing Publicity.
W ritten for the Tradesman.

An attractive stick-pin. a pair of
beauty pins, something pretty in eel-
Nuloid, silk or aluminum or brass
jeven; something which can be safely
stowed by the hundreds in a single
coat pocket: something telling of the

There is a phase of this census merits or the courtesy or this or that
taking business, however, which is manufacturer— surely  anything in-
worth the while and the Tradesman! g¢fensive. harmless. like these articles
gladly turns the opportunity over cgn not interfere with the taking of
gratis to the hustling, enterprising! e census.
and ambitious youngsters who arel put that is not the point.
busy winning their spurs in news-! In a great many cities the name-
paperdom. of the men and women appointed re-

Naturally in this age of publicity serve as census enumerators have
the alert professors in advertising been published and so have fallen in-
have not overlooked the census op- (to the hands of the advertisement ex-
portumty. perts and in this way it has been

And so the makers of all sorts oft possible to negotiate for the distnbi:-*

To Get and Hold Trade

Sell your customers absolutely reliable goods. Don't run the
risk of losing their good will by offering an article of doubtful quality
or one which may injure health.

When you sell Royal Baking Powder you are sure of always
pleasing your customers. Every housewife knows that Royal Is ab-
solutely pure and dependable. It is the only baking powder made
from Royal Grape cream of tartar. You are wananted in guarantee*
ing it in every respect the most reliable, effective and wholesome of
all the baking powders. On the other hand, you take chances when
you sell cheap baking powders made from alum or phosphate of lime.
They are unhealthful and fail to give satisfaction.

Royal never fails to give satisfaction and pays the grocer a greater
profit, pound for pound, than any other baking powder he sells.

To insure a steady sale and a satisfied trade, be sure to carry a
full stock of Royal Baking Powder.



Movements of Merchants.

Lowell— L. F. Severy has opened ajlcna, has taken charge of
1(Mrs.- Ph.) Bernsteine

tin shop here.

Marine City — William Kirchner

has opened a confectionery store
here.
New Era—A. A. Peterson has

opened a drug store in the Plescher
building.
Laingsburg—A. B. Higbie, former-

ly of Perry, has opened a jewelry
store here.
Ishpeming — Johnson Bros, have

added a line of shoes to their stock
of clothing.

Northport— A. E. Bordeaux is suc-
ceeded in the implement business by
D. H. Scott.

Marshall — Allen Van Eschen is
succeeded in the cigar business by
William Muck.

Eaton Rapids— W. O. Caldwell, re-
cently of Pontiac, has opened a ba-
zaar store here.

Holland— Dykstra Bros., undertak-
ers, have opened a branch establish-
ment in Grand Rapids.

Leslie — Charles Holkins,
dealer, succeeds Bond Bros,
flour and feed business.

Flint—The Genesee Coal
Co. has increased its capital
from $250,000 to $350,000.

Adrian—Novesky Bros, will open
another meat market and grocery,
May 1, in the Emporium building.

Chicora— H. D. Clark has sold his
general merchandise stock to E. A.
Sharp, who took immediate possses-
sion.

Tekonsha— C. D. Hyatt has en-
gaged in the implement business here
and will also carry a line of cream
separators.

Bravo— W. A. Nash has sold his
implement stock and warehouse to
M. A. Parker, who took immediate
possession.

Baldwin — Haslett & Hilderbrand
are erecting a store building and will
occupy it with their implement stock
about May 1.

Bad Axe—Under the style of the
Bad Axe Bargain Center, W. H.
W olfe, of Chicago, has opened a
bazaar store here.

Quincy— H. E. Lepper has sold his
stock of dry goods to C. E. Wise,
recently of Coldwater, who took im-
mediate possession.

Fennville— Litsenberger & Hootnel,
blacksmiths, have dissolved partner-
ship, F. O. Homel taking over the in-
terest of his partner.

Kalamo— Everett Collar, who con-
ducted a general store at Pollok Cor-
ners, will engage in similar busi-
ness here in partnership with Chas.
Collar, now engaged in the grocery
business at Dansville.

lumber
in the
Mining

stock
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Fife Lake— P. Medalie, of Mance-
the B.
general mer-
chandise stock as trustee.

Greenville— Charles F. Wright has

purchased the implement stock of H.
Peterson & Co. and will continue the
business at the same location.
I Sunfield— E. A. Richards, of Port-
land. has purchased the C. B. Thom-
as drug stock and will continue the
business at the same location.

Kalamazoo— L. J. Stewart has sold
his stock of drugs to Victor E.
Spaulding, recently of Battle Creek,
who took immediate possession.

Fennville— Fred Bentham has sold
his stock of groceries and shoes to
Clarke Reynolds, who will continue
the business at the same location.

\ olinia— Cuddebeck & Curtis have
sold their stock of general mer-
chandise to Thorley H. Rice, who
will continue the business at the same
location.

Glenn— L. S. Dickinson & Son
have opened a clothing store here as

a branch of their Fennville establish-
ment. Edward Foster is in charge
as manager.

Mattawan— Andrew H. Campbell

has been appointed trustee of the
bankrupt estate of Howard Bros.,
formerly engaged in the flour and
feed business.

Lansing— Glen S. Davis and broth-
er, E. H. Davis, have formed a co-
partnership and engaged in the shoe
business here under the style of the
Bates Shoe Shop.

Manistee— George Nye, manager
of the Manistee branch of the Mus-
selman Grocer Co., was united in

marriage to Mrs. Frank Canfield, of
this place, April 16.

Escanaba— C. Axel Walstad and
Ole N. Logan have formed a co-
partnership and engaged in the gro-

cery business under the style of the
Escanaba Grocery Co.

Kendall — The general stock of
John N. Weber has been turned over
to Stanley Sackett, of Gobleville, as

trustee, by Referee in Bankruptcy
Briggs, of Kalamazoo.
Mendon — John Doak has closed

out a part of his dry goods and shoe
stock and will move the balance to
Kalamazoo, where he will engage in
the same line of business.

Clinton— Earl Quigley, of Big Rap-
ids, has purchased the W. B. Linn &
Co. crockery and grocery stock and
will continue the business at the
same location under his own name.

St. Johns— W. R. Osgood has pur-
chased the undertaking business of
John E. Wood, of Dewitt, and will
continue it as a branch to his furni-
ture and undertaking business here.

Carson City—The stock, fixtures
and accounts of the Carson City Mer-
cantile Co. have been sold at auc-
tion to J. H. Ruel for $3,900; the lia-
bilities of the concern were about
$12,000. The business is to be con-
tinued under the name of J. H. Ruel,
with Frank N. Culver and Chester
R. Culver managers.

Detroit— A new company has been
organized under the style of the
Moore Light Co., with an authoriz-
ed capital stock of $10,000, of which
$6,250 has been subscribed, $500 be-
ing paid in in cash and $4,000 in prop-
erty.

Marshall—J. S. White & Co., who
have been in business here for about
sixty years, have sold their stock of

general merchandise to P. Wills,
formerly connected with the Nem-
ccmb-Endicott Co., of Detroit, who
took immediate possession.

Detroit — John Naylon & Co.,,
wholesale dealers in saddlery and
jhardware, have merged their busi-

ness into a stock company under the
style of the John Naylon Co., with
an authorized capital stock of $60,-
coo, all of which has been subscribed
and paid in in cash.

Crystal Falls— The clothing, boots
and shoes and dry goods business of
Flora Harris has been merged into a
stock company under the style of the
Harris Dry Goods Co. The cor-
poration has an authorized capital
stock of $2,500, all of which has been
subscribed, $2,000 being paid in in
cash and $500 in property.

Ada— John Smith has sold his gen-

eral stock to H. Z Ward, who hasJoog to $500,000 and

consolidated it with his own. Mr.
Smith began business in Ada in 1877.
as a cobbler. After some years he
added shoes, then groceries, then
James Bristol and his drug store,
then Joseph Parker and his grist mill,
then two fine farms, a block of Citi-
zens Telephone stock, also some
Worden Grocer Co. stock and John

\\ atterson and the Cascade store and'

so on until to-day he stands without
a rival, financially, in this community.

Sault Ste. Marie— The resignation
of J. V. Moran as manager of the

Musselman Grocer Co., announced
several weeks ago, will take effect
May 1. After that date the position

will be assumed by Edward Stevens,
whose promotion will be welcomed

not only by the grocery trade but byi

his hundreds of Soo friends as well.
Mr. Stevens has been engaged in
some branch of the grocery business
in the Soo for the past twenty years
and his general knowledge of the lo-
cal and neighborhood trade, com-
bined with his integrity and excep-
tional ability, makes him an ideal
man for the new position.

Otsego— The report sent out this
week regarding the organization of a
new bank is without foundation, ex-
cept that the matter is under con-
sideration, because the banking facili-
ties of the town are entirely, inader
quate and must necessarily be aug-
mented in the very near future. What
Otsego needs, more than anything
else, is a building boom. A hundred
dwelling houses could be used to ad-

vantage during the present season.
So congested is this condition that
seven men are actually living in
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iGeorge Bardeen’s barn. More em-
ployment could be found for men in
the paper mills if there were houses
in which they could live.

Manufacturing Matters.
Detroit— The American Lubricator

Co. has increased its capital stock
from $50,000 to $82,500.
Zeeland— Corie Dykwell, for years

book-keeper of the Zeeland Cheese
and Butter Co., has been given the
position of manager of the Phoenix
Cheese & Butter Co.

Charlotte— A dividend of 8 per
cent, has been declared in the bank-
rupt Dolson Automobile Co.

Detroit— The capital stock of the
Fairview Foundry Co. has been in-
creased from $50,000 to $100,000.

Battle Creek—The Clement Brick
& Block Co. has changed its name
to the Roman Cut Stone & Brick Co.

Jackson—The Walcott & Wood
Machine Tool Co. has increased its
capitalization from $100,000 to $150,-
000.

Muskegon— The capital stock of
ithe Michigan Washing Machine Co.
lhas been increased from $20,000 to
$40,000.

Detroit— The Michigan Crucible
Steel Castings Co. has changed its
name to the Michigan Steel Cast-
ings Co.

Detroit— The capital stock of the
Detroit Copper & Brass Rolling
Mills has been increased from $1,500,-
000 to $2,000,000.

Lansing— Clark & Company, manu-
facturers of automobiles, have in-
creased their capital stock from $50,-
changed their
name to the Clark Power Wagon Co.

Burr Oak— The last machinery for
the Whitehouse Underwear Mills has
arrived and a force of men are busy
placing it. The company will em-
ploy about forty people at the begin-
ning.

Detroit— A new company has been
organized under the style of the De-
troit Corset Co., with an authorized
capital stock of $10,000, of which
$5,000 has been subscribed and paid
in in cash.

Holland— John S. Brouwer, for
many years manager of the Zeeland
Cheese and Butter Co., has taken the
management of the Century Rod &
Bait Co., of this city, in which he is
interested.

Detroit — The Peerless Brass
Works has been incorporated with an
authorized capital stock of $25,000,
of which $20,000 has been subscribed,
$2,500 being paid in in cash and $17,-
500 in property.

Detroit — The Chalmers White
House Candy Co. has engaged in
business with an authorized -capital
stock of $10,000, of which $5,510 has
been subscribed, $4,510 being paid in
in cash and $1,000 in property.

Rochester— The Rochester Cream-
ery Co. has merged its business into
a stock company under the same
style, with an authorized capital
stock of $6,000, all of which has been
subscribed and paid in in cash.

Detroit— The Oliver Motor Car
Co. has been incorporated with an
authorized capital stock of $200,000
common and $100,000 preferred, of
which $250,000 has been subscribed
and $200,000 paid in in property.
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The Produce Market.

Asparagus— $1.50 per crate for Illi-
nois.

Beets— $1.50 per bbl.

Butter— The market is quite active
over last week. The make of fresh
butter is very light and not enough
is coming forward to supply the de-
mand. Storage butter is about ex-
hausted and no relief seems to be in
sight, as to supply, until new butter
begins to come in. This may be the
first week in May. Everything said
above applies equally to solid-packed

and prints. Local dealers hold cream-

ery at 3lc for tubs and 3i~c for

prints; dairy ranges from 18@igc forL ut

packing stock to 23c for No. 1, proc
ess, 25@26s; oleo, 12@ 2ic.
Cabbage— 85c per doz.

Cauliflower— $1.50 per doz. for Cal- jLouisiana stock commands

ifornia.

Carrots— $1.25 per bbl.

Celery — 65@<?oc for California;
$1.65 per crate for Florida.

Cranberries—$5 per bbl. for Late
Howes.

Cucumbers —
doz.

Eggs— The market is steady on the
same basis as a week ago. The pro-
duction of fresh eggs is about nor-
mal for the season, prices ruling
about 10 per cent, above a year ago.
The demand both for consumption
and speculation is very good and
prices seem more likely to remain
steady during the next few days than

case count at 21c and carefully select-
ed stock at 22c.

Egg Plant—$1.75 per doz.

Grape Fruit— Florida is steady at
$3.25 per box for 96s, $3.50 for 80s
and $4.50 for 54s and 64s. Cuban is
50c per box less.

crate from Florida.
Honey— 15c per Ib. for white clov-
er and 12c for dark.

Lemons— The market is steady on Jpresent and some beautiful tea;
the basis of $4(0)4.25 per box for both}offered at low prices.

Messinas and Californias.

Lettuce— Hothouse leaf, 10c per
Ib.; head, Southern stock, $1.50 per
hamper

Onions— Home grown, 75c per bu.;|

Texas Bermudas, $2.25 per crate;
home grown green, 15c per doz.
bunches.

Oranges— Are
the demand is all that could be ex-
pected for this season of the year—
much better than last season during
April.
only variety in market.
in price from $3@3 50.

Pieplant— $4.50©$ per
Cuban.

crate

Hothouse, $1.25 per j

California Navels are now the j

for jwholesalers seem to think there is
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ket and it will not be
price so mncb as it wil

tke goods. Tomatoes ar
ing any stir as yet am
cheap, bat good anthorit
think that there will be
the situation before

grades of peas are seiln
new peas wifi soon be *
ket in strch quantities as
nfare fyf @ Tft! nfas to 1

featureless, discouraging alike tojnf2 r_™
grower and handler. a.
Poultry— Local dealers pay 16c for Ipresent
fowls and springs; 10c for old roost-'jn?. T
ers; 15c for ducks; 8@ioc for geese and on
and i6@iyc for turkeys. |no* ;nc
Radishes— 25c per doz. bunches for [they si
round; 30c per doz. for long. year. V
Spinach—65c per bu. for home Ptueapt
grown.
Strawberries — The market has 'here
changed in price several time; the
last week, but at present berries are

about the same in price as quoted
Last week The market was we l;very !

L leaned up the middle of thc week. 1Pinks
if the nfce weather cont?nties
|shipments are expected to be ample

for the demand. Mississippi stock
Isells for $3-50@3-75 for 24 quarts.
$272.25
for 24 pints.

Sweet Potatoes— $3-50 per bbl. for
genuine Kkiln dried Jerseys.

j Tomatoes— $2.25 per 6 basket crate

from Florida.

Turnips— 50c per bu.

Veal— Dealers pay 526c for poor
land thin; 6'3)7c for fair to good; 85?
9c for good white kidney: 10c for
fancy.

1 *Nie Grocery Market,

er- Refined grades are nnchanged-
Teas— The jobbing demand contin-i

ues moderate for spot goods, but the

buying for future; has bten active in fair
land large orders are reported for igto Rice-
crop delivery of Japan« Country put are
stocks are light and. shoiild the de- last twr
mand increase, an unward movement there a
is expected as there are no surplus half bai
[stocks in this country. The first of the
picking of the new crop will com- only fo
tr.ence next week and, nutil the mar- as there
ket opens all are at sea as to the large
prices for next vyear, although no quantity oadf

{marked change is expected from pres- which t

ent quotations. Formosa Ootoi
are of exceptionally good value
>d ic per gallon.
The tendency
of all lines is upward in quality andjof ora. Comoozmd
the demand for inferior teas is grad-jen m fight demand’,
ually diminishing to the betterment|v.; ted at fan nrc
of the tea trade in this country. dull

Coffee— The market in spot coffee ;
is still quite firm and Santos is very is in

musar

ijstrong. All the mild grades are |men!
about the same as last week, with vanci New chee
in fair supply and ja good consuming demand, which is 2c b< the price
expected to increase; but if it does creai nd skims

not increase it is sure to hold as weak at abet
iheavy as it is at present. |probably be 3

Canned Goods— Corn is getting <« new cheese

They rangel!very scarce in many localities, with tion in the p

prices holding firm. Some of the;vances.
Starch— Be;

sure to be a scarcity of all grades ipackage, has

Potatoes— The market is dull and lbefore the new pack is on the mar- Jpounds. Maz
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If the display is of blue
ribbons to match

mon colors.
and white slippers,
should be Selected.
Wind the Maypole with the chos-
colors> using shoe laci or
crepe paper cut
venient widthj alternating colors in
strands. If you care tQ indulge in an
L Jaborate piece< dolls may 5e used

Timeliness Counts For Much in Win-
dow Dressing.
W ritten for the Tradesmen.

Alertness in the observation of new
ideas m window dressing pays every |
time. The shoeman is at a disad-
vantage with the public in the show-
ing of goods-more perhaps, than he
himself realizes. While he may have
an infinite variety in black or tan, to L
the passerby they are simply a nice ing strands of the tissue in ORe hand
lot of black and tan shoes; that is and with the other displayin one of
all. He must endeavor in some wa> L our best slippers; or thc strands
to induce people to stop and look, may each lead to a pair of shoes> g
for only in this way will the excel Irevolving the entire piece a mo?t
lent material and the stylish cuts be jstrikhlg effect is producedj motioR
really appreciated. being always a most potent means of

There are so many new features gaining public notice,
appearing along various lines of ad- Qr let the May Day offerin be
vertising that one should make a simply a large cluster of violets or
practice of being constantly on the other wild flowers kcpt fresh in a
lookout for something new. No one shallow dSsh concealed in a fancy
wishes to be a mere copyist habit- slipper or shoe The best effect for
rally, although at times this is fully such a scheme requires a background
justifiable. The greatest success of white cotton or paper Strew vio.
comes to him who can adapt special jlcts careiessly here and there, tack-
treatments along other lines to his ;ng ORe to each price mark As they
own individual needs. The remod- will soon wilt if fresh flowers are de.
eling may often suggest improve- p(nded upoR buy them in great
ment and the fact should not be lost ibunches from the wholesale milHn.
sight of that any success increases supplies and theR divide to suU

the ability to do. The great bouquet in
into trimmings sug- the center may be of the same make

Every new mate- requirements.

nal converted
gests ether designs along the same luo :c a nnalitv of flrT Hiak™
line. Every color scheme paves the cbosen buravoid th. v '
way for new changes andcombina- tionL ths ?
tions. jtion for this.

J Few appreluate the posSimiitiess ith

A handsome window recently seen common wall paper for varying the

in strips qg{ cor_

TRADESMAN

ations and the cost thus reduced to
practically nothing. One of the most
showy and at the same time artistic
developments is secured by first mak-
ing a background in white or tint-
ed paper and trimming with strands
of the paper slightly twisted, two col-
ors being used in this. They may be
draped from the center to the sides
or festooned in any way fancy dic-
tates. One recently noticed was
blocked off in squares on the back-
ground. But this should not be used
unless the window is high. For the
low window perpendicular or oblique
lines will tend to conceal the defi-
ciency.

After you fancy the public have
wearied of this, remove the twisted
strands, leaving only the white back-
ground. Fasten upon it in groups
most oleasinsr circle? nr fane nf

represent the children each ho,d_

fans or circles. Again, crescents

ing another change. When

change is made roll up and put away
any paper which is still fresh; it may
be used months later, after the peo-
p e have forgotten about it, and with

I|ke enH ry SlI'ght changes h wiU be

Remember the Memorial Day cele-
bration and let it be neat and impres-
sive. The National colors may be
combined in cartridge paper as a
background, touches of the same be-
ing used to trim your sign. Or place
your name in large letters, covered
with the red, white and blue in crepe
paper where they can not be missed.
An effective arrangement is a white
background with a large purple star
in carbon or crepe paper or in vio-

Ilets tastened in the eenter of the!

T ;3 Smaller Star of the "me

IT*™ h™ S °n dther side’ ™
the emblem of the G. A. R., will at-

HedEe Mt QI SRS every time.

Timeliness counts for t,

window 'dressing,~and”~the one ,h"
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“Any article not found in perfect
order should be relegated immediate-
ly to the bargain counter, or the
auction house.

“Goods that have been overlooked,
and are not selling as briskly as they
should be, can be removed to a place
where they will show up better, and
pushed into the hands of the public.
It is a fine chance to rearrange the
stock and give to the store the new-
ness and freshness that counts so
much in attracting trade.”

A concern that makes a success of
almost everything it undertakes, fol-
lows the following programme in
getting information as to what it has,
and in petting its stock..into condi-
Ition for a more effective trade,

1 year,
when-
set to
Those
id. the
d and
raiglit-
proper

Ishelves

places.

Paper of a particular color ik) usg®
on which to mark the quantities,
These slips are tacked over the
shelves, or laid between the goods.
Jthe end being left out where it can
easily be seen. Where goods are
sold after the count, that fact is of
ourse placed on the memorandum.
The work is commenced in real earn-

est the day after Christmas. Four
gangs of men are set to work. One
calls off. One writes down. As

many others as are necessary, or can
be worked with convenience, go
ahead and count the remainder of the
goods.

Use is made of stiff-backed books,
of about two hundred pages, some
seven and a half by twelve and a
half inches in size. The stock-taking

.L thus completed by New Year’s
Day. Thesamecourseisthenfol-

ilowed in the warehouse, the
books are then turned over to an ex-
perienced and competent clerk, who

and

of light brown cartr‘i‘dgear
openings showing only the
plate glass mirrors for a background,
At the top and between each arch
was a simple sprig of green. The

window was well arranged with some jtl] a change was desired

of the choicest stock, care being tak-
en not to give it a crowded appear-
ance. The whole effect was one of
simplicity and elegance.

The common mistake is in trying

haepder, the hy-)-en-légougome of the heavy "Eglgtn(%ge

heavy jpapers are excellent for this

pur-
pose. One seen recently was of dark
olive green with a border in forestry
design. This could be used plain un-
Then by
cutting out arched effects, the mir-
rors could be again brought into par-
tial use, and by making a few chang-

jes in goods an entirely different ef-

feet would be produced. Of course,

to show too much at once. Whtle the window space should be carpeted

you may be ever so anxtous to have jwtth the same jpaper. Agaip. 3 HQise
vour friends see what a variety you celllng paper Iin white and eold mav

Hgvg |H sEBE!é BSHBF make tne story Ko used witH resul%s uat n acmo
asin

a continuous one, ?urnls%mg it on thejalthough entirely H grgHP E g
instaiiment plan, than to weary and jpattern having the effect of columns,
confuse by a mixed jumble. Retrim- jwith border completing the Grecian
ming daily or semi-weekly until the jeffect; but let the design be always
end is reached means more work, but (plain and simple, the colors in har-
i* is work which pays. Singling outjmony with the goods. Only a few
some special »«turc and giving to it jdays ago a violation of this'was no-
,ent' ™ «jt,C'd and a color scheme in purple

rﬁuﬁrunful m results than maklng J:j aWhite which was oshefwise ex

c S playhouse of your window, Jc& fle """ introduc-
For the May Day opening a May- jtion of a pair of light blue slippers

pole is suggestive and easily trim- jof a discordant shade,
med. showing the stock to the bestj Crepe paper is another excellent
advantage. Select a color scheme jaid, especially in summer, one which

entirely in harmony with the goods can be quickly changed. The same
to be shown. Gold and white har- sheets, if not soiled, may be trans-
monize nicely with the more com-jformed into several different combin-

a.'lows his display for a special sea- jnserts the prices ruling at the time
son to lag along well into the next of taking stock, regardless of the cost
galaday period is creating a serious of the goods. He is aided by assist-
loss.  When we look for the new ants who extend the calculations,
summer goods and see some of the \wnjch are afterwards examined by
Easter ducks still standing in  the the man who has filled in the prices.
window, we may conclude that some
one has gone to sleep. More, that
when he awakes he will be almost as
much surprised at the change as was conceived a novel idea for New
RPp VaR Winkie: BE Feq }f {8 88Y vear's announcements. He had print -
your say concisely and emphatic,! ed them on thin asbestos and en-

||¥ Byt Be sure t8 say it at the BreB- closed |nA envelopes of the same ma-

Can’t Please Everybody.
The manager of an asbestos mill

er I™e. MalTe youryannouncerﬁen’gs terla» As_ he Was uncertain of the
m a cleaé pleasing and- convmcmna correct addresses of some of the
tone and then be resdy to Bae stoskhelder: me ordered 8 stenog-

rapher to write on each envelope,
“Please Forward.”

The idea was clever, but one may

Inventory Aids Clearance. appreciate the feelings of the widow

An experienced retailer calls atten- of one stockholder when she receiv-

tion to a feature of the annual in- ed an asbestos envelope addressed to

up 'with goods of first quality.
B. L. Putnam.

Iveniory #hat shedld never ke AVEF- nher late husband, with the inscription
|oo|§g Allways bear in mind.” he “Please Forward” beneath the ad-
savs, “the important fact that an in dress.

ventory is not alone for the asccr-

tainment of the amount of profit and Salesmanship is transforming in-

inaction to a harmo-
the mind of the

loss for a certain season, but for the difference and
improvement of the condition of nious action to

>our stock, and of a knowledge of Mind of the salesman.
the exact location of each article in The running tongue throws many
your stock. .

a one back in the race.

»
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GOOD WINDOW EFFECTS.

Limitations Under Which the Cloth*
ing Merchant Rests.

Anyone will find it easy to hang
a window full of hats, shoes, cloth-
ing and furnishing goods, but that
does not argue that anyone can dress
a window artistically. Many fine op-
portunities for good window effects
are wasted or lost by the ignorance
of the trimmers, but what is still
more reprehensible is the conceit of
such persons. It is conceit growing
out of self-esteem and belief in their
superior capacity to do a thing as
it ought to be done. They are know-
ing persons, but void of even the
glimmer of culture. Their ignor-
ance and conceit stand in the way of
progress and enlightenment. To try
to educate such persons is time wast-
ed, for they have no regard for the
opinions of others. They are ob-
jects of pity rather than contempt.

There is another class whose self-
reliance and disposition  manifest
themselves in the light of reason and
development—self-reliant but not at
all obstinate; educated but not con-
ceited. They know enough to real-
ize that much more is to be known.
They seek knowledge in a teachable
mood and profit by the experience of
others. Out of this class come the
progressive window trimmer and the

successful business man. To this
class we appeal and delight in the
interchange of ideas.

The tyro trimmer puts before him-
self a problem and proceeds to work
it out. He has a theory which he
desires to make visible. Air is in-
visible, but liquid air is visible and
can be handled. The steps from air

tc liquid air are many and intricate. |

Peculiar apparatus are required and
special knowledge is needed in their
manipulation. The nature of the sub-
stance and adaptability of each ad-
justment to produce the desired end
must receive careful and painstaking
consideration. The hand must be
trained by the eye and each step for-
ward must depend upon the preced-
ing one. All this requires skill and
experience, which, again, means time
and practice.

The tyro window trimmer,
true, is not trying to liquefy air, but
he starts with a theory.

MICHIGAN TRADESMAN

fixtures to produce an ideal effect.
To reach an ideal one must proceed
slowly, provided one is lacking
skillful manipulation.

\y mas

es
in jiRg in bea
window oi

The tyro must begin with simple jRut for all
ideals, or rather should take one piece COuragimg

for a central figure That piece
should be carefully selected; he
should practice on different positions
for the one piece, so that he
reach a point of the highest eaect.
Different fixtures should be tried to
see which has the greatest adapta-
tion to the purpose in hand. Many
trials may be required before the
piece gets into its best position, but
it is just by such trials the hand is
trained to the eye.

The experienced and successful
window trimmer has reached a high
degree in his art by slow plodding
and practice. He can look back to
his first start with a full realization
of the crudeness of his tyro art; but
because one can not at first start
trim a window equal to the best, that
is no reason for one's not trying to
do the best one can.

After having placed the first piece
ir a suitable position the trimmer is
ready for the next piece. Since the
second piece must sustain proper re
lations to the first, it follows that
a new element is involved in the
adjustment of this piece. To ¢
the best possible pos tion it ma
quire more practice than wa
stowed on the arrarigement o
single piece.

Thus the complexity of a
window trim increase; with the
ber of pieces introdiced. Rela
positions and color- keep on
themselves upon the mind for
sidération. The position tnu
adjusted to proper angles of
the relation of one garment to an-
other causes the blending effects de-j
rived from both; color; must har-;
monize into one blending effect, soj
when the trim is complete unity pre-1
vails- that is, relations and contrasts
should blend into one harmonious
whole.

Small beginnings often accomplish

[great ends, and that is true as to win-

dow dressing. If one's beginnings
are crude, one should not despair of

i ois tsuccess. Time and practice will cure
The th [all defects.
€ theory, jsee what you can do with your win-

Go to work at once and

unlike air, is of mental existence, but. Idow.

like air, it is invisible. The material
with which he deals, unlike liquid
air, has its existence outside of the-
ory. As in the reduction of
air, there must be fixings or appa-
ratus and the positions and angles

of these fixings must be properly L oods at his disposal

manipulated to produce a desired
end.  Th< phand and the eye must|
work together, and the whole, when
completed shows the relative de-
gree of theory that has been reduc-
ed to practice.

The nucleus of a theory is an ideal j
and hence all ideals depend upon a
certain degree of theory, and where
no theory exists there will be no
ideals. To have an ideal of what a
window trim ought to be like is to
have a theory, but one may not al-
ways be able to put either the theory
or the ideal into practice for want
of skill in using his hands or the;

|man' suggestions for
dresg;n 99

liquid Inisher

This season of the year affords
fine window

g, bot the cTot] 3Hifl

unlike the drv
chant. is Hmited to a ccrtain clat
display by reason of the narrr
Clothing

for-

nishing goods, hats and shoe;

he effectively used in window d
fatingj but thc da5? of goods at
disposal of the d d, m,_.

so varied in character and quality

that he is enabled to give a finish n
embellishments that th eptmer

furnisher finds difficid

This fact tends CITICTItlv  tO  iffe-
courage those less favorably situat-
ed. and hence, if they can not mak<
their window displays equal in Hea"*.
to those of the dry goods man. thei
prefer to make no attempts what

ever. That 5 \rong view to take
of the matter. The jew |¢f fronTrTot

the It
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The

Itrade i
lown a
I'nrofftrc

al

nay judged,z <
btit |

in

ccat whi<

inence

in

INCX DOS!

What

Other

VV o R piyf ¥y o cai CjD nw nr

The Prompt Shipper*



TYyPSiWAli

1 --

DEVOTED’V\ro’\raE’\BEST’\CNTERESTBJstantIy repeated.

Published Weekly by

TRADESMAN COMPANY

Comer lonia and Louis Streets,
Grand Rapids, Mich.
Subscription Price.

VTwo dollars per year,

Five dollars for three years, payable

Canadian subscriptions. $3.04 per year,

pa%able in advance.
subscription
companled by a signed

PRS00t LShe Y3 BRI

accepted wunless ac

trary all subscriptions are continued ac- to
Orders to discontinue!

cording to order.
must be accompanied by payment to date.

Eample cop ies, /5 cents each.
xtra cop RE%f Ciflent issues, 5 cents

of Issues a month or more old, 10 cents;
of issues a year or more old. $1.

Entered at the Grand Ra
Second Class atter.

E A. STOWB, Editor.

7
Wednesday, Apnl so. 1910L.;th

THE ONLY REMEDY.
he complaint now that is worrv-

ing the life of the American public,
if the assertion of an exchange is at
all to be depended on, centers and has
centered for a good while in religious
citizenship. We, the citizens of the
United States, have not been doing
our duty. Loose ideas of right and
wrong are abroad. Here is a public
man on the Pacific Coast who speaks
right out in meeting and says: “l am
Mayor of this city, but I am. first.
a labor union man,” thus subordinat-
ing public interests to class interests,
which will never do. In that same
city on the Western Coast a number
of citizens drawn for jury service de-
dared under oath that they would
not give a verdict of guilty, however
completely the fact might be prov-
cn, if the accused had succeeded in
breaking a strike that was threaten-
ing investments. In Chicago investi-
gations have exposed frauds in the
administration of city business which
have resulted thus far in resignations
and everybody is weary of reading
about New York and dear old graft-
permeated Pennsylvania. Here, there,
everywhere, is the same old fact to
face and now comes the bumper fact
of them all: The whole dreadful con-
dition is due to this, that the chil-
dren have not been properly dealt
w;th. They have been allowed to
leave the grammar and the Sunday
school without having thoroughly in-
stilled into them a strong sense of
their obligation to the State to set
aside all prejudice of private inter-
est and act as jurymen in anv case

<hey may be summoned to.

ma> as well be said here as any-
where that this sort of citizenship
training has not so far received much
<u ention m the schools, secular or
religious, and possibly never will. The
Stinday school reaches but few of the

vest army of school children and the
average public school teacher, here

to-day and somewhere else to-mor-
row. is hardly equal to the require-
ments. What is more to the purpose
church and school can not do this
teaching effectively. Here is where
the home teaching comes in, or ought
to, and right there, let it be said, the
whole trouble lies. It is not a text-

payable In ad |

orderand the Ugious citizenship will
I?H the ma|0£ v. of
e con- niy or

ids PotofflJ
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book topic. It draws its first lesson

mother’s milk. At the moth-
er's knee, day after day, the lesson,
broadened and deepened, is con-
It grows with the
child’s growth, strengthens with its
strength and reaches its perfection
jat last after years of daily precept
land example followed and copied

Ifrom the mature life which the heads
'of the household have furnished Figs

lare not gathered from thistles nor

jSraPes from thorns any oftener now
sthan in the olden time, and the irre-

'be found in
i{ {raced

instances
instances, raced

its source, |n the home life that
t<t“ratea the Kind ot lire of which
_the corru\;/otlon comwamed of is the
|Ieg|t|mate result,

J. herC \S =Ut °neJ T 7 t0 StraiShten
ithis crookedness: The home must

jtake up its old I|ne of teaching and
day in _and day throu

these life Iessons wi Ich are

pecially and peculiarly its own. Let
it follow that course for a single gen-
LeFa-fi'on and the viIIai'ny from which
the world is suffering now will disap-
pear. If this be done it will be safe
Ito predict that not only will the Au-
gean stables be cleansed and sweet-
jened, but much of the fouler forms

of vice will vanish, to be seen no
Imore. The home and it only can
furnish the remedy for existing ills

and may they who have these homes
in charge see to it that the duty cen-
ltering there be faithfully fulfilled,
| -
A PROMISING OPPORTUNITY,
The Governor of New York, who
lis doing some very effective and
praiseworthy hammering these days,
jmanages to hit the nail on the head
almost every time. The other day,
after the show-up of the State Sen-
ate, when the Senators got to giving
Jeach other away and not only that
lunhappy State but the whole coun-
rJ began to ejaculate under their
breath. “For the good Lord’'s sake,
"hat next?” his Excellenev took the
joccasion to remark that, “This is a
promising opportunity to pursue the
open trails of corruption, to reveal
lillicit methods and agencies, to un-
Icover the perfidious influences which
have dishonored the State and thus
to alfi in securing the wholesome ex-
ercise of its beneficent authority.”
From what is going on and what has
teen going on in that hive of leg-
islative villainy, the statement of the
Governor is an indication that the
hammer and the nail head have again

come in contact with a resounding
whack.
There seems to be considerable

anxiety as to the outcome of all this
dishonesty of our public men With
New York and Pittsburgh and-let’s
make believe that's all—it does seem
as if chaos were at hand; that hon-
esty and goodness and truth were
Low attributes unknown; that gain
tainted or untainted, were the only ob
jeet sought for and toiled for and
that men were to be measured moral-
ly, mentally and physically by the
amount of such accumulation. There,
however, is where the mistake comes
in, and there is where is found the
fitst cheering sign of a change of
things. These grafters and bribe-

takers were representative men when
elected, but can be considered so no

longer. This men are finding out.
Allds no longer stands for the re-
spectable constituency that he mis-

represents at Albany and, knowing
this, he resigned and went home to
be sympathized with and condoned
by the rascals who sent him and
whom he did represent. OId things
have passed away and all things have
become new and now, if this promis-
ing opportunity is improved, the hon-
est constituency will have its worthy
representative at the Capitol and
New York will again become the pride
of her sister states in all that per-
tains to good citizenship.

In this uncovering and revealing of
civic rottenness only good results
can follow. It is only tracing an ep-
idemic to his source and ascertaining
the cause, removing it and letting
Heaven’s pure air and life-giving sun-
shine do the rest. The discouraged
should look over the list of the de-
tected and take heart. The list is long
and lengthening. The men higher up
re not slipping through the fingers
of the law. The striped clothing and
the prison they are looking out of
are proofs of that and day by day the
scamps are finding out that their
stealings multiplied can not save
them.

The fact is the clutch after the dol-
lar has lost its intensity. It is not
standing for so much as it was sup-
posed to stand for. It was thought
to take the place of respectability and
ignominiously failed. It rushed in
where angels fear to tread and has
been unceremoniously kicked out,
and now, finding out that it is a sub-

ordinate and not a particularly valua-
ble one at that, it is taking the place

belonging to it and no longer reach-
ing ambitiously out for places it can

never fill — a condition of things
which will be all the earlier realized
if the promising opportunity sug-

gested by the Governor of the Em-
pire State be taken advantage of.

THE CENSUS REPORT.

The census enumerator is now in
our midst, asking, it may seem, an
undue number of questions, some of
them almost impertinent; yet they are
the points with which Uncle Sam
marks his miles in the progress of
the Nation. Not all of them are used
to the same purpose, yet each is ex-
pected to serve its place in the rec-
ords of the Nation.

These reports should mean even
more to us than to the Government.
They are a record of our own per-
sonal gains or losses; our successes
or our failures; through the move-
ments of the past we may see mark-
ed out the way for the future.
Whether it remain for us a hopeless
labyrinth or a carefully surveyed plot
depends largely upon ourselves.

While it is better usually to look
forward rather than back, a retrospec-
tive glance once in a decade can cer-
tainly do no harm, and it may be
productive of good—a sort of inspira-
tion to better thinars.

What were your business facilities
ten years ago? Have you enlarged
them within the time? Have you!
kept up with the times

in methods'

April 20, 1910

and improvements. There is a shift-
ing of goods with the years. Some
which were staples when the last
census was taken are now back num-
bers. Some are still among the lead-
ers. Upon the latter you can best
base your comparison of then and
now. Are the sales greater or less?
Are you building up, financially, or
are you going down?

What is your personal standing
among your patrons? Can they trust
you? Have you gained an increase
of their confidence in the years? Do
you better understand their wishes
and their needs? Are the individual
needs of regular customers at your
finger’s end, ready to guide you when
making purchases or when making
sales? Has your capacity to scrw
the public broadened? Has your
character rounded out in harmony
with the increase of business? If it
is dwarfed your business has net
prospered fully.

MAN’S RIGHT TO HIMSELF.

While some years ago the New
York courts decided that a handsome
woman could not prevent her picture
being used for advertising purposes,
it has now been decided by a court
in the same State that a man’s pic-
ture could not be used in moving
picture shows without his consent
and against his wishes. The case
grew cut of a suit instituted by Jack
Bmns, the wireless telegraph opera-
tor who distinguished himself at the
time of the wreck of the steamship
Republic, who objected to the use of
what purported to be his picture by a
moving picture company.

Mr. Binns, soon after the episode
which made him famous for a time,
was offered opportunities for exhibit-
ing in public, either in person or
through the moving picture medium,
but declined all such offers, as he did
not like the notoriety. An enterpris-
ing firm conceived the idea of ex-
hibiting what purported to be a pic-

ture of Mr. Binns. This picture was.
of course, artificially prepared, some
person posing in Mr. Binns' place.

i he result of this imposture was an
injunction suit by Mr. Binns, as well
as application for damages.

The court, after hearing argument,
granted the injunction to restrain the
moving picture show from using Mr.
Binns’ alleged picture, and the ques-
tion of damages was relegated to a
jury. A man is, therefor, master cf
himself and can permit the use of
his picture or not. as he sees fit. No-
body has a right to exhibit his pic-
ture for profit against his will. Inci-
dentally, an interesting light was
thrown upon the methods pursued by
some of the moving picture concerns
in procuring the pictures they ex-
hibit. In many cases, no doubt, the
pictures exhibited are fakes, pure and
simple, obtained very much in the
same way as the so-called picture of
Mr. Binns was obtained.

Love is always a poor thing
long as it tries to save itself.

Folks who have most advice to

spare often need it most.

Obedience is the first step in train-
ing for authority.

S

i
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KING EDWARD’'S HEALTH.
One hears frequent reports of late
as to the unfavorable state of King

MICHIGAN TRADESMAN

twenty-five years ago and not only |
did they at once occupy a house they [
owned but they took with them a\

Edward’s health. Officially, it is not (servant who is still with them.

admitted that he has been bothered
with anything more serious than a
bad cold, but there are not lacking in-
dications that the King*s condition is
giving his entourage more or less
worry.

It is rare that any official informa-
tion is given out as to the health of
royal personages, except in cases
where concealment of dangerous mal-
adies is utterly impossible. It will,
therefore, cause no surprise to hear
reports that the English King is in
poor health officially denied, but such
denials mean nothing. For some time
past King Edward has been at Biar-
litz, in the south of Europe, whither
he goes annually for rest and recrea-
tion. There isnothing significant,
therefore, in the fact that he is at
that place, tl isannounced from
Biarratz, however, that the King is
living in practical seclusion, and is
not indulging in his customary
amusements and outings. It is also
stated that he has canceled his pro-
posed yachting trips in the Mediter-
danean with the Queen.

So radical a change in his custom-
ary habits on the part of the King
justifies thebelief that his health
is not as satisfactory as could be
wished. King Edward has for years
Itd an active life, and has taken a
keen interest in his many occupations
and pastimes. While the fact that
he has abated this interest does not
mean that he is seriously ill, still it
would seem to indicate that he is not
in the best of condition.

King Edward is now 68 years of
age, which is not considered old— as
age is reckoned nowadays. More-
over, he comes of a long-lived family,
so that, under ordinary circumstanc-
es, he would have a reasonable ex-
pectation of many years more life. At
the same time rumors as to his con-
dition have been rife for a longtime,
and the change in his appearance
as shown by photographs are not al-
together without foundation.

It is to be hoped that the rumors
regarding King Edward are not well
founded. The world can ill afford
to lose so powerful an influence for
peace and conservatism at the pres-
ent time. The British King, al-
though scrupulously holding aloof
from politics, is one of the ablest
diplomats in Europe, and his tactful
work has done a great deal towards
improving international relations in
recent years and avoiding causes for
serious friction. Such a man can not
well be spared at any time, and es-
pecially in the present state of af-
fairs, which has grown out of a re-
arrangement of European combina-
tions and alliances.

A SPLENDID EXAMPLE.
There are in the city of Grand
Rapids a wife and husband who are
most happily married and who, in
their own original and very uncom-
mon way, have succeeded in perfectly

solving the hired help problem.
This pair, generously equipped as
to material and spiritual essentials,
were united in matrimony about

And she was engaged on condition j
that she must save, at the beginning,
25 cents out of each week’s wages,
permitting the lady who employed j
her to deposit for her in the bankj
each month her monthly savings. |
Through the quarter of a centuryl
that has followed there have been
various increases of salary and the |
recipient thereof, of her own accord,
has not only saved the stipulated 25 j
cents but has increased her savings i
in the same ratio with each increase
of salary.

Six or seven years ago a second j
girl was engaged for the same house- (
hold, and on the same savings agree-1
ment basis. She is still employed j
and has had raises of salary and, like
her elder associate, she increased her

weekly savings in exact proportion {

Ito her augmented income.

The lady who inaugurated this plan j
and who has proved so satisfactory
as an employer that those who work!
for her do not desire to make af
change, not only looked after mak- (
mg the weekly deposits for her faith-1
ful companions, but. aided by her
husband’s hearty co-operation andj
advice, she has made many invest-1
ments for her help, with their grate- |
ful consent and with their money, sof
that to-day the elder servant has an
income aside from her weekly wage |
of over $200 per year; while the*
younger servant's extra annual in-i
come approximates $50.

It is not the purely fiscal phase of

the case that reveals the greatest]j.
value. There is an air of perfect 1 ,.

contentment and mutual confidence j

and esteem which pervades the It-.
household in question perpetually
which spells home happiness and];_

spells it large. More than that, it is

a vital, practical example of livingj_j
up to the wondrous, “Do ve unto IL

others,” which we are all so fond
of quoting with enthusiasm and then j

letting it go at that. j.

FAKES AND FAKIRS.

The Cook-Peary controversy has to
do not so much with the present as
[with the future It has established
jnew conditions in popular as well as
lin scientific circles. The factional
feeling is overshadowed by the feel-
ing of skepticism which will here-
|after creep into every newly alleged
discovery. The reception of Cook’s
first dispatch that he had found the
pole was received with a faith that
bore with it no question mark. The
return of the Lloyd expedition from
Mt. McKinley, with a report that no
traces of the Cook expedition were
found, elicits from the guide who but
a short time ago repudiated Cook the
declaration that the expedition failed
to reach the top of the mountain
And we can only tip back and admit
that we do not know.

And what do we know? The shat-
tering of faith in one instance leads
to general doubt and skepticism. We
have lost enthusiasm in the expedi-
tions which lead where we can not
or do not care to follow. If therel
are fakes and fakirs along the route

VACATION,
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THE FRIENDLY TREES.

Don’'t Neglect To Plant a Few on
Arbor Day.
W ritten for the Tradesman.

Why should it be necessary to urge
people to plant trees on Arbor Day?
Why should it be necessary for the
Governor to issue a proclamation ask-

put money into their own pockets by
using spade a short time on the
30th day of April? 1 give it up.

The 30th day of April fai.s on
Saturday this year, and the teachers
in the public schools ought to see
to it that the pupils get together on
Saturday afternoon and plant trees.
The teidler who can induce his
scholar to plant trees and vines is
greater than he who teaches them
elocution to a standstill.

Ever} city and village lot should
be ornamented with fruit or shade
trees— with both if there is room
enough. F.very city and village street
ought to be ornamented with shade
trees. A town with shady streets is
more attractive than one with bar-
ren streets and sun-baked walks and

fences. You know it!
If teachers would tell their schol-
ars that there is money in planting

trees, that might help some. There
are a good many people in this world
who can not understand- what you are
talking about until you get into fi-
nance. There are plenty of people of
such a low order of intelligence that
they are actually obliged to think of
dollars every minute in order to keep
alive. These people will not plant
trees unless you can show them that
there is money in it. If a boy or a
girl goes home from school and tells
father and mother that the teacher
says there is money to be made in
planting trees, it may make a hit that
‘a:ll last—until the trees are out, any
way!

Who will buy a lot without shade
when there is one with shade trees
for sale? If you want to make any
particular section of a town look
cheap, just go there in the nighttime
and cut down the trees. How cheap
and common the houses look then.
Imagine John Ball Park without
trees! Imagine some of our beauti-
ful residence streets without trees!
The treeless ones would now look
just as well as the others if they had
been cared for years ago.

A number of years ago there was a
pine-barren town up in Michigan that
looked as if it had dropped down in a
sand storm. There were stumps in
the streets, and the soil moved about
so the sidewalks shifted when the
wind blew. This town was near the
lake shore, and stood a good show of
outgrowing the blight left upon it by
the pine barons.

MICHIGAN TRADESMAN

The residences he owned
were not rented half the time. But
Young John saw a future for the
place. It seemed to him at first that
there would have to be a couple of
first-class funerals before the town
grew- much, but he soon rendered that
remedy unnecessary.

The day Young John went up to
look over this town he sent a train-
load of trees on ahead. He planted
trees along the streets and put guards
ot pine over them. He offered a large
reward for the arrest and conviction
of any person caught damaging the
trees in any way. If any man was
caught hitching a horse to a tree that
was a double reward to the informer.

ed at all.

You see. Young John knew all
about farmers who live among trees
ai d seem to delight in abusing them.
Set a farmer to plowing your gar-
den and he’ll bring a hungry horse
with the intention of letting him get
a dinner off your choice fruit trees
and shrubs and vines. There are
farmers who will buy a house in the

city, a nice, pretty home, all shaded
with elms and maples, and the first
thing they will do will be to chop

down those trees, that can not be re-
placed in fifty years, and go about
with grins telling how much wood
they got out of them. There are men
reared in cities who will do the same

thing. They ought to be sent up for
life.
But this is all on the side. When

Young John got his trees out along
the streets and around the public
square, he went to planting them on
the vacant lots he owned. He set
the trees out uniformly, and when the
fall came there was a pretty display
of many-colored leaves.

Old John laughed at Young John,
just as many of the citizens of the
sand-barren town did. OIld John said
that the boy would never get a cent
out of the investment. That was Old
John’s idea of things. If there was
anything that he couldn’t get money
out of. that was a thing for him to
let alone.

But Young John planted his trees
and whistled at his work. When he
got them all out he had several acres
in the heart of the city that were
spotted with maples and elms. The
town did grow. In a few vears the
trees made the streets look cool and
bright. The business streets looked
like some of the Brooklyn streets
with their handsome trees. The res-
idences were attractive and brought
many a man there to buy.

People stopped laughing at Young
John. Whatever the town was, his
trees were at the bottom of it. It was
Inoted as a pretty city. The streets
were paved in order to keep up the
reputation established by the trees.
Property sold fast and soon all the

One day Young John Driscoll camel regigence lots near the business cen-

up to look over the place. They call-
ed him Young John Driscoll to dis-
tinguish him from OIld John Driscoll,

who was an old miser, and not athhe trees had been cared for

all the kind of a man Young John
was.

Young John owned a lot of land
in this sand-barren town. He also
owned a number of store buildings

which rented for enough to pay the
taxes and insurance when they rent-

ter were disposed of except the blocks
of lots owned by Young John.

These lots were now like parks.
and
Ishrubs and vines had been planted.
People used to make a show place
or that part of the city and take visit-
ors there to see what a beautiful town
they had.

Then Young John saw that he was
making the city one-sided by keeping

these lots off the market. He adver-
tised them for sale at fancy prices
and they sold. One lot brought him
more money than all his trees had
cost him. It was the best investment
he had ever made. And this invest-
ment helped out the other investments,
too, the business property and the
houses for rent.

Young John will tell you now that
trees are more profitable than wheat.
Plant trees in a new town and the
profit is certain. Make a beautiful
town and people will buy property
there.

There are plenty of old towns
where there are sections that ought
to be treated to the tree system. If
you want to find cheap property go
to the places where there are no
trees. If you want to find property
that is always for sale, with no buy-
ers, go where the street urchins pull
down trees as fast as they can be set
out, where delivery boys hitch their

horses to trees.
But there is more to tell about
Young John: Before he had sold all

his lots a man called upon him and
asked for a whole block, a block con-
taining the handsomest trees. Young
John didn't know about that. He
didnt want any manufacturing busi-

ness put in there among the fine
houses.
But it wasn’t a manufacturing in-

stitution the man was speaking for,
unless a college where brains are
trained may be so called. The fame
of the old pine-barren town had gone
forth and a certain denomination
wanted to put an institution of learn-
ing there. Young John made a sac-
rifice to get the college, and it is
there yet.

It would not have been there if
Young John had not been a crank
on trees. In fact, the town would
not be there, and Young John would
now be working for $17 or $18 per in
some office or shop. All of Young
John s present wealth came from that
town, came from the planting of the
trees—the trees which made a lot
worth more than a thousand acres of
pine barrens, and made a business
building worth $1,200 a year instead
of $100. Perhaps you know where
this town is.

Now, all these arguments in favor
of planting trees on Arbor Day have
been used before, and will be used
again. The thing is to keep on pound-
ing some sort of arguments into the
heads of people who can plant trees
but won’t. It is little use to talk to
such folks about th: beauty of a tree-
lined city. They do not care about
beauty. If you cau show them that
it wall pay you may get them out
with a spade.

That is the reason why it is sug-
gested that teachers in the city
schools tell their pupils to go home
and inform their parents that there
is money in planting trees. If they
could tell them that every boy and
girl who plants a tree will find a
silver dollar in the hole dug for the
roots, that would set the entire pop-
ulation to buying trees and planting
them. But this would not be true,
and therefore ought not to be urged.

But the man, woman or child who
plants a tree and cares for it will
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reap more than five dollars' worth of
benefit from every one of them. The
trouble is that the five is in the dis-
tant future— still, not so very distant,
after all, and the dollar would buy
something for the next day!

Anyway, in small towns which are
bare of trees, the people ought to
make a special effort in the tree line.
Get up a picnic if you have to, but
interest the people in trees. Go to
the woods and get them yourself.
Sometimes you can buy them of a
farmer, but the chances are that the
farmer has hitched his horses to the
tree and pulled it out that way in-
stead of digging it out. This breaks
eft the roots and loosens the bark and
kills the trees the second year if not
the first.

If merchants have no other place
to plant trees, they might plant them
in the yard back of the store. In a
few years that yard would be the
most popular place about the estab-
lishment. Anyway, plant a tree— two
trees! Plant them on another man’s
land if you have to, but plant them.

Alfred B. Tozer.

Comet Gets Worst o' Collision.

Comets are more likely to be cap-
tured by planets than to damage a
member of the solar system or to
produce effects on the tides. Prof.
Pickering of Harvard thinks the earth
must have had at least fifty actual
collisions with comets since the be-
ginnings of animal life. Halley point-
ed out the possibility of such a meet-
ing. The encounters of the past seem
to have had no practical effect.

The plunging of the earth in the
tail of a comet occurred in 1819 and
in 1861, but no one was the wiser
until long after. Some astronomers
speak of observing auroral glares and
meteoric displays at that time, but
whether these were really associated
wuth the comet or not is unknown.
Although a comet s tail is composed
of poisonous and asphyxiating hydro-
carbon vapors and of cynaogen, the
amount of toxic vapor is so small
that when the earth is brushed by
the tail of Halley’s comet the compo-
sition of the atmosphere will not be
so affected that a chemist could de-

tect it. So diaphanously thin is a
comet's tail that stars can be seen
through it without diminution in
brightness.

Slang Tabooed.
Slang is tabooed in the home of a

Muskegon family, principally be-
cause there is a bright little girl who
displays a persistent aptitude in re-
taining expressive but uncultured
phrases.

The other evening at dinner the

mother, father and daughter drifted
into the vernacular and a fresh start
was necessary. The little girl start-
ed it. “I'm not stuck on this bread,”
she remarked.

“Margie,” said her mother,
want to cut that slang out.”

Thats a peach of a way of cor-
recting the child,” commented the fa-
ther.

I know,” replied the mother, “but
I just wanted to put her wise.”

“you

No church ever died as long as it
had work to do and did it.
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Section 14 provides for the employ-
ment of chemists and microscopists
fcy the Commissioner to aid him in
his duties, and that he shall be
authorized to decide what substances,
extracts, mixtures or compounds
which may be submitted for his
spection in contested cases are to be
taxed under this act, and provides
that his determination in matters of
taxation "under this act shall be
final.” Section 20 provides:

That the Commissioner of In-
ternal Revenue, with the approval of

Meil order> to W P, MELAUGBLIN & @,, Chicagp

in-

ADULTERATED BUTTER

Stoner  thereupon assessed ,he Secretary of the Treasury, may
Final Word in the Court and pénalités  aggregating! make all ,,eedful regulations for car-
Resort. lhls_was paid under_protest. Irying into effect this act.”
and > action brought against the

rovisions

“ddien are cer

ta, N P

m the act itself there

the nil, text Jrecover the same. There was a jury tain other provisior
d dict for the defendant. . r

.of Ju.dge ap - charge t-o the nd a verdict for the defendan law which bear upon the subject,

jury in the civil suit brought in the lhe act of May 9, 1904 s an act They are found in sections 161. 251

I nited States Court at Grand Rapids \yhjch amends the act of August 2,land 3447. Section 251 is peculiarly

New York, \pr,I 18 About three'defendant in error, {}‘s collector %OIP!NH

. 1 €eior, to foun

years ago you pub e _
Knappen's in e generai

by the Coopersville Creamery Co. 1536 known as the "Oleomargarine in point, inasmuch as that authorizes
agamst Samuel M Lemon, United aAct and also imposes a tax and pro- the Secretary of the Interior “to
States Revenue Collector, to recover yjdes for the inspection and regula- make rules and regulations, not in-

tin- $1,020 paid under protest as a tjon of the manufacture and sale of consistent with law. to be used under
fine for manufacturing and selling, certain  dairy products Section 4}and in the enforcement of the vari-
adulterated butter. 1 remember that adopts the definition of butter .gn- ous provisions of the internal revenue j
the jury brought in a verdict ad- Ita_ined in the oleomargarine actgilaws.” In view of thesg provisions
verse to the Coopersville Creamery wherein butter is defined as the “food of law the Commissioner of Internal
Cu..whereupon theplaintiff appealed product usually known as butter and Revenue, with the approval of the
the casetu the Court ofAppeals at jwhich is made exclusively from milk Secretary of the Treasury, promulgat-
Cineinnati. I remember that thejor cream, or both, with or without ed a regulation that butter containing
Court of Appeals sustained the de-jcommon salt, and with or without ad-j16 per cent, or more of water, milk or
cision of the United States Court additional coloring matter.” The sgme 1
'»rami Rapids, but on what ground |section then proceeds to define what
the matter was sustained or what|shall be deemed “adulterated butter.”
scope the decision of the final court; One class of such butter is thus de-
covered. 1 never learned. | there-!fined:
fore write to enquire if you can re- “Or any butter in the manufacture
produce in the Michigan Tradesman or manipulation of which any process
the full text of this decision? | make)or material is used with intent or ef-
this request because my understand-j feet of causing the absorption of
mg in the matter is that the Court |abnormal quantities of water, milk or
of Appeals decision is a final one foricream.”
ai; time and that from now on the lawj Every person who engages
is so fully defined and so clearly in-jproduction of “adulterated butter as
terpmed that there can be no ques-ja business” is declared to be a manu-
tion as to what the law means. Ifacturer and required to pay a tax of
Autter J°ber- 600 per year, and to pay a tax of

It is true, as stated, that the jO cents a pound when sold or re-
Tradesman published the full text of|moved for sale or consumption.
Judge Knappen s remarkably clear Every manufacturer is required to
charge to the jury in the Coopers- gtvc bond, put up signs, keep such
ville Creamery Co. case and, in com- books and render such returns of ma-
phance with the request of its New terial and product, “and to conduct
\ork correspondent, the Tradesman jhis business under such surveillance
takes pleasure tn reproducing the en- of officers and agents as the Com-1
tire decision Ol the Court of Appeals, jmissioner of Internal Revenue, with
which was written by Judge Lurton. the approval of the Secretary of the
vho has since been appointed a Treasury, may by regulation require” \W . C. Rea
member ot the Federal SupremeThe mode of packing and marking
Court by President Taft: jsuch butter is also defined and the

The plaintiff in error, as its cor- packages required “to be stamped
porate name implies, was engaged atjand branded as the Commissioner of
Coopersville, Mich., in the mat ufac- Internal Revenue, with the approval
ture of creamery butter. It did not of the Secretary of the Treasury
profess to be engaged in making or shall prescribe.” By one paragraph
selling adulterated butter, and so took of the same section it is provided that high prices for choice fowls,
out no license and paid no tax as ajthe provisions of sections 9. 10 n highest prices.
maker of such butter. Upon the con- 12, 13, 14, 15, 16, 17, jg, 19> ao’and Consignments of fresh eggs and dairy butter wanted at all times,
trary, it claimed to be makin tlhebi 013 t'he oleomargarine art «shall ap-| Pnpc”~d
ordinary creamery butter of com-jply to the manufacturers of adulterat-
merce, and not subject to the regula- ed butter to an extent necessary to!
enforce the marking, landing.!,C C C n C __ _ Are ready— fill your orders— all kinds clover
identification and regulation of thel “ a a .. J,.
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nous or tax imposed upon makers of
adulterated butter. Two car loads of

butter made by it were examined by
an agent of the Commissioner of In-
ternal Revenue, and a very large pro-
portion found to contain an abnormal
percentage of water, which was there-

fore classified as “adulterated butter,” jwithout compliance with law as to Moseley Bros Who,
The Istamping,

as defined by the act of 1902.

exportation and importation of adult-
erated butter.” Most of the sections
referred to from the oleomargarine
act deal with penalties for selling or
receiving or removing the product

E G G S = “Will be in market daily for fresh eggs.
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etc.
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cream should be classified as adulter- lawmaking department to ascert
ated butter under the act. I”ooking and declare the event upon which
to the character of duties imposed expressed will was to take effect.-

upon the Commissioner of Internal Anothcr instructive |5 that of *
Revenue, and the various provisions Butterfield vs. Stranahan. where was! H’ LEONARD SONS
of law authorizing the promulgation involved the validity of an act which
of regulations for carrying out thejmade it unlawful for anv person to
plain purpose of the law, we enter-jbring into the United States anv tea
tain no serious doubt that this regu-linferior in purity, quality or fitness
lation was authorized. |tor consumption below the standards Rt
The contention that the delegation jto be fixed and determined by a board \be
of authority to promulgate such a of experts provided for by the act. |m;
The act was held valid as not vesting |eighteenth sect:*-'n of -he eu
in the Secretary of the Treasury or ine act of r886. prior to its amene. CtmEtmMmA M m LAA 1Im
the board of experts any real poweri ment by the act of Ocfober JGT 9L WOtopOooiL WinB in

of legislation. “Congress/’ said Jus- That section imposed: certa
tice White, speaking for the court.

“legislated upon the subject as far as wifot iboiTIrl tmVirtrt3:- ir>f
or power to any executive officia was reasonably practicable, and from. “neglect or refuse to 40, >
board of officials is elementary, the necessities of the case was com- be done, anything require»! h» aw , y N w il
do so would be destructive of ourjpelled to leave to the executive offi

whole system and scheme of govern-jcials the duty of bringing about the his tasme«. h shall de
ment. That the delegation of author-jresult pointed out by the statute. To

ity to aid to or take from a law jdeny the power to Congress to dele-

would be to delegate legislative pow- gate such a duty would, in effect

er must also be conceded; but thatjamount to declaring that the plenary

Congress may enact a law and dele- power vested in Congress to regulate

gate the power of finding some fact[foreign commerce could not be effi

or state of things upon which the;ciently executed."

operation of the law is made to de- The whole authe

pend is equally clear. The authority jof Congress to authorize admii

to make all needful rgulations notjtive officials to make rules and

inconsistent with law is not a delega-1lations for the enforcem«

tion of power to add something to again most fully an

authority delegated. That Cong
can not delegate legislative authe
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an incomplete law nor a grant oi|sidered in the case ViR
judicial power. It is only an author-jBridge Co. vs. United Th trime i HVM
ity to determine the fact upon which [case involved section tS of

the operation of the law is made 10 ;and harbors act of 1899,

depend. Congress might have made jfoj- the remova alteratk»

the necessary tests and might have vhich are unreasonabli

acquired the knowledge of the butter-1tion5 to navigation, after 1

making art to enable it to have en-ltary Gf \\'ar shall have a

acted that adulterated butter should lafter following the pro-ce

consist of butter having a moisture jdown jn ac-_that the\

content of 16 per cent, or more; but|obstructions. The contention

that would have been an unnecessary jthat Congress could not dclcsrst
detail, for it was altogether compe-lpower of deciding the fact

tent to declare that butter which jwhether a particula 1 briofie was an
contained an abnormal quantity ofjobstruction to naligation. It was|
water, milk or cream should be classi-jheld that the act [id not delegate!
fied as adulterated butter, and thatJeither judicial or lej islat:jve power to
the fact as to what was, in dairy but-,jjje Secretary of \ ar. MFf Justice
ter, an abnormal proportion of water, Harlan, for the co :rt. among otherj
milk or cream should be determined jthings said:
by a regulation of the Commissioner “Beyond
rf Internal Revenue, with the apj rOV'-{eIected, Ce
al of the Secretary of the Treasury

IKK* fUW

N r Smammi- «fi*,
feaMSe

queste had so
n some effective
t'revious iinvestiga-
The cases cited above are all cases tion through executive ojficets. coula
in which authority to determine a have determined for itself primarifvi
fact or the happening of a contingen- the fact whether the bridgi! here in
cy upon which the operation of a law jquestion was an 1 asonable on™\
was made to depend was delegated struction to navigati and, if it was!
by Congress to executive officials and found to be of that aracter, could
the validity of the legislation sup- by direct legislation have requiredj
ported. The case of Field vs. Clark the defendant to make such altera-
involved the constitutionality of an tions of its bridge as were requisite!
act of Congress which provided for for the protection of navigation and!
the admission of certain articles free commerce over the waterway in ques-
of duty and the imposition of a duty tion. But investigations by Congress

The Vinkemulder Company
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Qraad Rapids, .ftidu

SEEDS

If you want our regular quotations or* seeds et

enow

upon the specified articles upon the
happening of a contingency to be de-
termined by the President and an-
nounced by his proclamation. The
act was sustained as one not delegat-
ing legislative power. Upon this as-
pect of the case the court said:
“Legislative power was exercised
when Congress declared that the sus-
pension should take effect upon a
named contingency. ANhat the Presi-
dent was required to do was simply
in the execution of the act of Con-
gress. It was not the making of the
law. He was the mere agent of the

as to each particular bridge alleged
to constitute an unreasonable ob-
struction to free navigation, and di-
rect legislation covering each case
separately, would be impracticabl

view of the vast and varied interests
which require national legislation |
from time to time. By the statute inj
question Congress declared in effect
that navigation should be freed fromj
unreasonable obstructions arising
from bridges of insufficient height,
width of span or other defects. It
stopped, however, with this deciara-j
tion of a general rule, and imposed!
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in such manner as to be-
come a criminal offense punishable
under section iS of the act, particu-
larly when the same act in section 5
requires the manufacturer of the ar-
ticle to keep such books and render
such returns as the Commissioner of
Internal Revenue, with the approval
of the Secretary of the Treasury, may
bv regulation require, ind does not
impose, in that section or elsewhere
in the act. the duty of keeping such
hooks and rendering such returns up-
on a wholesale dealer in the article,
It is necessary that a sufficient sta-
tutory authority should exist for de-
claring any act or omission a crim-
inal offense; and we do not think the
statutory authority in the present
case is sufficient. If Congress intend-
ed to make it an offense for whole-
ale dealers in oleomargarine to omit
to keep books and render returns
required by regulations to be made
by the Commissioner of Internal
Revenue, it would have done so di
tinctly, in connection with an enact
ment such as that above recite
made in section 41 of the act of Oct
her 1. 1890. Regulations prescrib.
by the President and by the heads
of departments. under authority
granted by Congress, may be regtila
tions prescribed by law, so as law
fully to support acts done under them
and in accordance with them, and
may thus have, in a proper sense, the
force of law ; but it does not follow
that a thing required by them is
thing so required by law' as to make
the neglect to do the thing a cri
inal offense in a citiz;n. where
statute does not distinctly make the
neglect in question a criminal of
tense.”

This Eaton case was explained and
distinguished in both Caha vs. United
States and In re Kollock. cited above
as a case in which the wrong was
simply in the violation of the duty
imposed onlj- by regulation of the
treasury department.” While it must
be conceded that none of the pro-
visions of the butter act. nor of the
general law, in express terms confers
authority to determine the per cent,
of moisture in dairy butter which
shall constitute adulterated or taxable
butter, yet it is not easy to escape
the conclusion, in view of the gen-
eral character of the law and of the
broad language in which the power
to make needful rules to carry the
law into execution is conferred, that
there is an implied power to determ-
ine the fact as to what is an undue,
unusual, or. in the words of the act.
an "abnormal,” incorporation of
moisture. An express power to make
departmental regulations involving
the determination of facts upon which
the operation of a law is made to de-
pend is not essential. That which
is plainly’ implied is as much the law

margarine,

as that which is expressed in plain
terms. For the practical operation
of the law- it was deemed necessary

that the department charged with its
execution should have authority to
make regulations not inconsistent
rith lawr, and this power was accord
ingly conferred in general terms. The
regulation m question
is not inconsistent with

is reasonable |the river.
law, and we jupon a certain fact being established,
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see no sufficient ground for saying
that it is not within the fair scope
and purview of the authority con
ferred. The cases of United States
vs. Bailey and Caha vs. United States
afford illustrations of regulation
made under implied authority aris-
ing out of the nature of the duties
imposed upon those charged with the
execution of the law.

The conclusiveness of the determ-
ination of the fact upon which this
law is made to depend would seem to
follow from the authority under
which it was made. The fact is one
which Congress might have deter-
mined for itself. Obviously if it did
that would be an end of the matter’
and all butter which contained the
moisture content so fixed, or more
would have been subject to the tax’
In referring the determination of the

tact to the administrative officials it
has equally manifested its intent that
the standard of excessive water con-
tent should be, when so determined,
as conclusive as if named in the law
itself. If in fixing the standard the
Commissioner does not legislate bv
amending the law or altering it. nor
act judicially by deciding a fact which
w'as one which in its intrinsic nature
required judicial determination, it is
difficult to see, in the absence of
fraud or bad faith, neither of which

here alleged, upon what theory a
fact which Congress has submitted
to his determination can be subject
to review. 7 he power of Congress
to tax all butter, or only' certain qual-
ities of butter, is not disputable, and
s only qualified by the requirement
of geographical uniformity. Wishing
to tax certain grades of butter only,
it delegated to an administrative
board the determination of the ques-
Oll of fact as to what was an ab-
normal moisture content, and made
that fact so settled the line between
taxable and nontaxable butter. It is
true that in McCary vs. Lnited States,
the court declined to determine the
conclusiveness of the determination
of the Commissioner as to what com-
pounds or mixtures were subjet to
tax imposed upon oleomargarine, be-
cause not raised by any assignment
of error. But the question has been
more than once substantially decided
n other causes. In Miller vs. Mayor
of New York, it was held that the
etei minaiion f)y the Secretary of
War that a bridge authorized by Con-
gress, provided it should be construct-
'd in such a way as not t >he an ob-
struction to navigation, the fact to be
determined by the Secretary of War
upon plans submitted to him, was a
conclusive determination of the fact
so decided. It was urged that COl11-
gi°s.-. could not give the determination
of such a fact by an executive official
any conclusive character as that in-
volved the delegation of judicial pow-
er. To this the court replied:

There is in this position a mis-
apprehension of the purport of the
act. By submitting the matter to the
Secretary', Congress did not abdicate
any of its authority to determine
what should or should not be deemed
an obstruction to Te

It simplv declared that

the bridge should be deemed a lawful
structure, and employed the Secre-
tary of War as an agent to ascertain
that fact. Having power to regulate
commerce with foreign nations and
among the several states, and navi-
gation being a branch of that com-)
merce, it has control of all navigable
waters between the states, or con-
necting with the ocean, so as to pro-
tect and preserve their free naviga-
tion. Its pow'er, therefore, to deter-
mine what shall not be deemed, so
far as that commerce is concerned,

an obstruction, is necessarily para-
mount and conclusive. It may' in di-
rect terms declare absolutely, or on

conditions, that a bridge of a par-
ticular height shall not be deemed
such an obstruction, and in the latter
case make its declaration take ef-
fect when those conditions are com-
plied with. The act in question, in
requiring the approval of the Secre-
tary before the construction of the
bridge was permitted, was not essen-
tially different from a great mass of
legislation directing certain measures
to be taken upon the happening of
particular contingencies or the ascer-
tainment of particular information.
The execution of a vast number of
measures authorized by Congress and
carried out under the direction of
heads of departments would be de-
feated if such \vere not the case. The
efficiency of an act as a declaration of
legislative will must, of course, come
from Congress; but the ascertainment
of contingency upon which the act
shall take effect may be left to such
agencies as it may designate.”

Congress forbade the importation |
of teas which should not conform in
quality and purity to standards of ad-
missible teas to be determined by the
Secretary of the Treasury' upon the
advice of a board of experts. The
act was upheld as not involving any-
thing more than the delegation of
authority to the Secretary of the
Treasury to determine the fact upon
w'hich the operation of the law was
made to depend. The effect of fraud,
bad faith or malice in the adoption
of the standard of admissible tea the
court said they were not called upon
to consider, as no allegation of bad
faith in fixing the standards had been
made.

In Union Bridge Co. vs. United
States the Secretary of War had de-
termined upon evidence submitted to
him that a particular bridge- was an

A
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obstruction to navigation and requir-
in accordance with
which forbade

ed its destruction
an act of Congress
the maintenance of any bridge which
was an obstruction. The court held
that his action did not involve either
the exercise of legislative or judicial
power. The court in that case said:

“In performing that duty the Secre-
tary of War will only execute the
clearly expressed will of Congress,
and will not. in any true sense, exert

legislative or judicial power. He
could not be said to exercise strictly
legislative or judicial power anv
more, for instance, than it could be

said that executive officers exercise
such power when, upon Investigation,
they ascertain whether a particular
applicant for a pension belongs to a
class of persons who, under the gen-
eral rules prescribed by Congress, arc
entitled to pensions. If the principle
for which the defendant contends re-
ceived our approval, the conclusion
could not be avoided that executive
officers, in all the departments, in
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carrying out the will of Congress as
expressed in statutes enacted by it,
have from the foundation of the Na-
tional Government exercised and are
now exercising powers, as to mere
details, that are strictly legislative or
judicial in their nature. This will be
aparent upon an examination of the
various statutes that confer authority
upon executive departments in re-
spect of the enforcement of the laws
of the United States. Indeed, it is
not too much to saj» that a denial to
Congress of the right, under the Con-
stitution, to delegate the power to
determine some fact or the state of
things upon which the enforcement
of its enactment depends would be
to ‘stop the wheels of government’
and bring about confusion, if not
paralysis, in the conduct of the pub-
lic business.”

But, if not conclusive in a contested
case, the regulation was at least a
working regulation and guide, en-
abling the officials charged with the
enforcement of the law to act with
impartiality and uniformity in exact-
ing the tax imposed. Its promulga-
tion was at least an assurance to
people engaged in butter making that
the administrative officials charged
with the collection of this tax would
not subject them to the tax or a de-
partmental regulation of their busi-
ness if their butter did not contain as
much as 16 per cent, of moisture, and
a warning against any greater per-
centage. This much must be con-
ceded. Assuming, then, that it may
not have the force of law' as a con-
clusive determination of the question,
does it follow, if the tentative or
prima facie determination of the
Commissioner by such a regulation
is challenged by a manufacturer from
whom the tax is exacted, that the act
is to fail because in such circum-
stances there can be no final deter-
mination of the fact of what is ab-
normal moisture in butter? It may
be that such a question, involving, as
it does, more or less of scientific
knowledge and a wide acquaintance
with the moisture content of standard
butter, could be more satisfactorily
determined by a commission of ex-
perts or by the action of Congress
itself. But does it follow that such
a question could not be submitted to
a jury when the enforcement of the
tax is involved and the maker of the
butter contests the fact of an ab-
normal moisture content ? That juries
may disagree with one another as to
a normal water content, and so some

MICHIGAN TRADESMAN

ford no standard for another case tore which
and questions depending on science taxation, but
are peculiarly capable of an exactjthe plaintiff
and uniform answer. Manifestly this! itself fix so
objection is not maintainable, unless jcontent. Rj
it be that as an excise tax it willjthe jury spe
lack that uniformity of operation re-ijthe evidence
quired by the Constitution, becauseiper cent, or
the verdict of one jury will afford no utter with
standard for another. But it the 'tent, and
peculiar province of a jury to ter-1plaintiff in
mine disputed questions of fact. The; 16 per cent
question as to what is an abnormal! was adulterate«
moisture content in dairy butter is and liable to
nothing more nor less than a question;imposed. This
of fact. If the fact exist by confes- relieves the ca
sion or by the determination of alcutties; for, if
jury, the butter is subject to the tax. idepartment be
If the fact is not in some way es-j >f law, the sut
tablished, the butter is not taxable. to the jury as
To reply that, because all juries may :out harm, if
not agree that a particular moisture [the question of fact
content is essential to constitute ah-jabnormal quantity
normal moisture, therefore the lawjcream in butter is o
will lack in that uniformity essentialjjury, the plaintiff
to an excise tax. is to say that con-Jcomplain, unless thij
stitutional uniformity in a tax is de-fror in the submissi*'
pendent upon its intrinsic uniformityj evidence or in :h
— upon its genuine equality of burden, jcourt, duly excepte«
But the provision requiring uniform- signed as error.
ity in respect to duties, imports and j
excises does not mean that the bur-
den of the duty or tax shall rest with j
uniformity upon all individuals or
states. A tax is uniform which fallsi :rror, which re
upon the same article in all parts of
the country. In Knowlton vs. Moore,f
Justice White, after an interestingj
historical consideration of the mean-
ing of the clause requiring uniform-
ity, speaking for the court, said:

“By the result of an analyiss ofj
the history of the adoption of thej

Constitution it bee« ; plain  that to excee
the words ‘uniform vughout the that all
United States’ do not signify an in- held by
trinsic, but simply geographical.
uniformity.” plaintiff.
The objection ari 0% O ™ Thed
possibility of contrae ry judgments with oui

upon like evidence as to what water;
content is normal, and the fact that

one might be taxed and another

cape, does not affect this matter oiling of

geographical uniformity. As ob- terms i
served by Mr. Justice Miller in theUorptioi
Head Money Cases: jth

“Perfect uniformity and perfect th
equality of taxation, in all the aspects tn
in which the human mind can view ja-
it is a baseless dream, as this court It
has said more than once.” jon

If, therefore, wc err in holding the or half
determination of the fact upon which fbe tak
the operation of the law was made jabsorp
by Congress to depend as concltt-ldefimt

would be compelled to pay and oth-jsive when determined by the C
ers escape, may be conceded. But isjmissioner of Internal Revenue,
not this so with respect to many Ithink there wa n snrsnrt-

questions which for centuries have
gone to the jury? By what standard
is a question of fraud to be tried?
What is the definite fixed standard
of care by which juries are to de-
termine negligence? iWe tell them
the care of the average prudent man
is the standard; but can that be said
to afford an identical idea to the
mind of every juror? Questions of
motive and intent are questions for
the jury. Questions involving scien-
tific knowledge far beyond* that of
the best class of jurymen are sub-
mitted, although the verdict may af-

ting the matter to the jury. That}ent part.
the court instructed the jury that thej
regulation was evidence of a “highf
character,” which might be looked to
along with all the other evidence, is
not excepted to or assigned as error.
The error relied upon as raising the

QROWTff IS>C*EAACS mEJTSfAT
Bat added telephones mean at >nee increase«» %< *m<s

CITIZENS TELEPHONE COMPANY

questions we have discussed is for
the refusal of the court to charge the
second request by the plaintiff in er-
ror, being the seventh assignment of
error. That request required the
court to instruct the jury, not only
that the Commissioner had not the
authority to fix the per cent, of mois-

Has enjoyed a net growth at more than .or, :eer=one* n r> Iran

Exchange during the pas? two months s grear rr --wh n 1
many exchanges and long distance ii*e» --Vo - - -tas
nOUE TIfAA

In its Grand Rapids Exchange alone, and about j'.m»
exchanges in its system It has atrearfy paid
FIFTY QtABTEttLY MVx»fd*&s
And its stock rs a good rwi'rsfiMMgr
PVESTMMTE FF
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dropped in that
if he would

then in. When |
afternoon, | asked him
see my samples.

‘*No, sir, | will not,” he spoke up
quickly. ‘To be plain with you, | do
not like the way in which you are
trying to influence my clerks.’

Interesting Incidents in the Life of “There was the critical—the ‘psy-
Clothing Salesmen. chological’ — moment. Weakness
Salesmanship is the business of the)woldd ”~ave Put an end to me. But
the moment | wanted In

is in the(thls wa

n

world; it is about all there
world of business, aside from thei ac?® have at times deliberately

producing end. Enter the door of a made m€n mad sust to Set their at-
successful wholesale or manufactur-j ”*10n‘ f

ing house, and you stand upon thel Hobson.” | flashed back,
threshold of an establishment repre- can do fust as you Please about look-
sented by first-class salesmen. The 'ng at my Soods- But I'll tell you

same is true of every syeeessful Fe- ° ne tding: 1 have no apology to offer
tail house. Salesmen are the steam IN regard to your clerks. You bought

—and a big part of the engine, too— MY goods and buried them. | know

that makes the business move. Stor- they are good, and |

‘You

MICHIGAN TRADESMAN

want you 10 jat the same time be polite enough to

April 20, 1910

Then the first thing 1 knew | was
introduced. Now | was really in
sympathy with the purpose of this

gathering and 1 felt, sincerely, the
atrocity of the Kishineff massacre.
Consequently, | was able to speak! We wish to call your atten-

from the heart in telling mv audience |l tjon to our line of work shirts,

how every human being, without re- which is most complete, in-
gard to race, was touched by suchl cluding
an outrage. Had | been running for
Congress there, | would have receiv- Chambrays
ed every vote in the house. The] Drills
women sent special requests by their Sateens
husband§, asking the honor of a Silkeline
dance with me.”
Percales
Make Customers Feel at Home. Bedford Cords
Always have a hearty welcome for Madras

everyone, customers or not, and en-
deavor to make folks feel at home;

Pajama Cloth

These goods are all selected

ies of selling are always interesting, find it out. I have put them on the keep your store free from loungers. in the very latest coloring,
because they contain, every one oflheads of your men because | am not Do not encourage your men be- including
them, some vital spark of human a@shamed to have them wear them hind the counters in making a prac- .
spirit in valuable selling talk and before your face. You can now seetice of entertaining their personal Plain Black
how stylish they are. In six months friends with an hour’s talk, There is Two-tone Effects

selling points.
learn how well thev wear.

like a sneak had |

you will

as we rode to-
I would feel

told me

A hat man once,

Black and W hite Sets
Regimental Khaki

no condition so distasteful to a cus-
tomer as to find several men stand-1

gether on a western train, X i
this incident: stealthily slipped a twenty-dollar gold ing around your shop with no evident Cream

t—‘ll' once sold a small bill of hats tol!mece' ip o the hand_of your hat man jbusiness other than to kill time.

1 . . o an% tol him to pusFl mv goods But Have a thoroughly business air Champagne
a large merchant down in California, 1 | 7 . Gra

oy “ A . aven t done this. n tact, | crave about your place, and show no dis- y
said he. The next season when iL . ﬁ ve . . -

a ~at to nearly every clerk vou have position to entertain loungers— they W hite
came around | saw that mv Eg:oodsl« . . R L
were the floorshelf i t°ﬁﬁ§’ except your hat man. He wag awav,  will soon realize that their visits are . £ |
~ ) ﬁﬁ‘ Even your dehverv bov has one voli not appreciated. Wrrite us for samples.
this. If you want to get your goods L R e
< jowe an apology, siri and 1 dprmnH THE

1
solé, get them_ where they are easy it d é d i iah . ,
to reach. Blerks, and merchants too. 13AvAYS FEX20 1t right now.l I've
usually follow the Jine of least re-1 _; . you as a gentleman,
. . sir: and vou shall. treat e as such.’
sistance; they sell that which they Then ) i .
.'nmo re 1 nen. softening down, | continued:
come to Tirst, s o .

E€8A réadilv see how, at first dance

a man asks me -
vaere he ought to put his case forI . iance,
%?u_were offended at me: bt TGSt

i

hats to make them move, | tell him i .
- front nk a minute, and be ev you
P ) tell me you were hastv.’
From the base shelf I up "‘Yes. 1 waes.;* he answered quietly
box of my goods, knocked the dustl‘Got your stuff open 'l go
off the lid, took out a hat, began to down with you.* After Hobson had
crease it. One of the clerk came|in a few minutes, given me
up. He was very friendly. they order, he said to me: ‘Well.

usually are. They like to brush jknow, I like your pluck."™
against the traveling man, for it is
the ambition of nineteen clerks out)
of every twenty to get on the road.

"My young friend, seeing the hat
in my hand, said. ‘Gee, that’s a beaut.

I didn't know we had a swell thing

Down in Texas in one of the

If you were to elimin-
the clothing

a charity ball.
ate the Hebrew from

like that in the house. | wish I'd . R
i . " business, the ranks of dealers in

got one like that instead of this old
bo:m(?t. i vastated. One of my friends in the
With this he showed me a new clothing business told me how he

stiff hat. 1 scarcely glanced at it be-
fore | cracked the crown out of it
over my heel, handed him the hat
I had taken out of the box. threw
three dollars on the counter and said,

and a furnishing goods friend of his
made hay at that charity ball:

The day that | struck town, one
of my customers said to me, AVe
want you to go to the show to-mor-

‘well, we'll swap. Ta!(e this or_1e.’ row night and open the ball with a
“ ‘Gues_s I will, all right, all right? ¢ omarks. Will you?”

he exclaimed. Just for fun, | said, “To be sure
‘Another one of the boys who saw | iy ke | did not think | would

:"S mmdeEt calme hL_jp W"th his 0|d| be taken in earnest, but the next day
at and asked, laughing, ‘Maybe youl | . .....q 5 program, and right at
want to swap with me?’ .
«Crack her hat: d | the head of it was my name down
rack went another hat; dowm for the opening speech. Well, 1 was
threw a;nother: th're: d?"irs'h Before up against it and | had to make good.
:1 got tdroua d e:]g t clerks had new You may take my word for it that
fats, anl I had thrown away twenty- I felt a little nervous that night when
our doflars. i i I came to the big’ hall and saw it full
“Thrown away? No, sir. [I'll give . .
h h d f th K of people waiting for the opening ad-
that mut: ! ever){ ayf o It € V\(/jeel, idress. | needed to have both sand
to get the attention of a large eé_ n the bottoms of my shoes and sand
er. _Twenty—four dollars are made_ I in my upper story to keep from slip-
a minute and a half by a traveling _.
i i ping down on the waxed floor! But,
man when he gets to doing business . .
as | was in for it, 1 marched bravely
with a first-class merchant. .
i up and sat down for a few minutes
“The proprietor, Hobson, was not j, the big chair.

> 1 1

“Graduate*’ and “Viking System” Clothes
for Young Men and “Viking” for Boys and
Little Fellows.

Made ia Chicago by
BECKER, MAYER & CO.

Communion Suits

In Long Pants
and

Knicker Pants

Now Is the Time
to

Place Your Order

H. A. SEINSHEIMER & CO.

Manufacturers
PERFECTION

CINCINNATI
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What Is Seen in the Furniture Stores, [strip of wood like the trim of the
There is a fashion in furniture which room separating them. Picture moid-
is apparent in the tasteof the public « ¢ i , . -
- > Il:ng§ are being placed at the ceiling

as it is expressed in the selection of .

. e . Just below the molding that connect;

pieces an there ‘is this seasona far L. ,, - T
the ceiling with the side walls. A no-

greater tendency than ever before on L-

R ticeable leature of the new dining-
the part 0{ dealers- to accentuate the o 9

" : room is the china closet of the same
question of style in house furnishings. .- o i
Rnyone who makes a tour of tﬁ: ood 33 the trim or the room, with

R . © g'asg doors which may be diamond-
shops where spring openings are the an.j - K
panéd or in small squares. Another
attraction will, readily observe that . . - . - .
nnovation that is gaining fav?r is the
o

.. . . i
at no time ., the past has there been L se of mrirtiba clo,, ,
so pronounced an effort to include j, the bedrooms The, are ~ ,wo
furnitute ,n the lines of merchandise feet d but the en are

which are exploited and given ai------—----moommmmeo
first view at the spring opening. The j

interior planning of houses has, in
late years, undergone a remarkable
change. With the passing of the par-
lor has gone the pretentious mantel

with its fireless hearth and the ele- We have read of Maud @n a summer
gantly hideous console. Fireplaces I Who raked, barefooted, the new-mow
and book shelves have taken their \\ e have read of the maid :n the ear:
place. The long, narrow hall which Who milked the cow with the crum
ran through the old-time flat has And we've read the lays that the p-e
undergone such a change that one Of the rustling corn and the flowers
on longer recognizes it upon enter- But of all the lays of tongue or oen
ing the vestibule of the modern apart- There's nanght Rke the lay *>f fhe
ment, which like a present-day house

is constructed to disclose a long vista Long, long before Maud rai

of grouped rooms. The use of con-
crete is being extended to interior |
accessories, such as fireplaces and
chimney-pieces and architectural de-1
tails. It is taking the place of the|
expensive Caenstone and the Italian |
and English terra cottas for garden j
furniture. From the cement jardi-
nieres for bay trees or decorative j
plants which may now be bought as!
cheaply as $2, one may enhance elab-j
orate grounds with pergolas, and lily |
ponds and bathing tanks whose curb- j
ing and surrounding benches are of |
concrete. The bungalow continues to |
grow in favor, but there have arisen |
many which might be more rightly |
called bungle-O’s. With proper en-!
vironments there is surely no more 1
attractive style for the moderate-pric- j
cd home than the unpretentious, stur-
dy, artistic little bungalow. The pre-1
vailing interior woods just now seem j
to be almost universally fumed oak,
in the soft finish, for the living- j And gathers
rooms, and white enamel for the Till she savi
bedrooms. When the style of the

If Maud is needing a hat
She doesn't hustle her hay
But goes to the store and

She doesn’t feed hint on m
But works up eggs in a en
And staffs him full of a ¢
And when the old man wai
Does he take the druggist

And to town he goes—you

For, while h<
She watches

LAY OF THE SPECKLED HEN.

The speckled hen has begun
And ere the milkmaid stirs ;

The hen is up and has I".»p
The corn must rustle and v
If they hold their own with

t

W ith a DasKetrm of her rre
If the miik-maid’s beau mas

it at a!

Not much! He simply rob- a

He hangs aioond with the efi
And talks of politics and thing-
While his poor wile cay at lii
But is saved from want fev srs*

livingroom or drawingroom is ear- Then hail all hai the <
ned out in Colonial furnishings white I The greatest
paint is considered the only true Co-! Throw up yon
lonial trim, but when the furnishings | For the perse’
tend toward Mission effects the dark Corn may be
woods are used. The walls of our Iiv-j The speckled

ingrooms are a harmony of quiet

tones, with sometimes the introduc-

tion of a decorative border, or artis-}

tic stenciling. Plain hangings arej

used and the portieres of tapestry or

silk may have plush lining the shade

of the wall. Mahogany or English jon coat hangers from the one shelf,
oak, preferably in the dull finish,, i< and while economizing space they ai-
avored for furniture. Jacobean suites, jso present a more practical way of
cr Circassian walnut, with cane in- disposing of clothing than does the
sets, are especially suitable for the jboxlike closet with its many hooks
diningroom, the hall and the cham- and little space. The custom of add-
ber. The doom of the plate rail, with jing the Dutch valance and side eur-
its conglomeration of plates and odds tain is getting to be more and more
and ends, has been sounded. Thel!the vogue, and the result is delizht-
nearest approach to this abomination fully artistic. With the double drap
is the wainscoted room, having a fin- cries valances are regarded as old-
ish for the wainscot in the form of a fashioned, although in good taste.
shelf. The preferred method of treat- the pattern of curtain be plain set
mg the diningroom just now is the from the lower border to the top. n
use of burlap, or oatmeal paper, or Ilwhich case an upper border adds great
the woven wood-veneer for the lower ly to the effect. If the body of the
third, with the paper above and aplain curtain is designed or broken with ,

aeeompan-
sateik. wi

1#

Better Llel

1 awvam ynw mmm a
PNP far fan jw knvt

H .

Sawyer’s S

catttall

faftifa»! Blue.

Par tfw

mmm wmim

CrywM WkmCm.
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HALLEY’'S COMET.

Important Because of Its Part in As-
tronomical History.
W ritten for the Tradesman.

Thousands of years ago Chaldean
shepherds had learned that certain
stars, planets rather, followed the
same paths through the heavens and
completed their circuits at regular
intervals. Before the days of Job
constellations were named, and long
before the Christian era the appear-
ances of comets were recorded. Not,
however, until after Newton had pro-
claimed the law of gravitation was ic
known that any of the comets ever
returned to the vicinity of our sun
cr had regular periods of revolution
about it.

Halley’s comet, named for Sir Ed-
mund Halley, the noted English as-
tronomer and mathematician, born
later than

in 1656, fourteen years
Newton, is one of the most note-
worthy in history. Not because it

is the greatest in size nor the most
brilliant of any ever observed, for it is
not, but because its visit in 1682 mark-

ed a new era in astronomical knOW"J|abIe
It was from a study of the lthe jmperfect state of mathematical

edge.
observations of a previous remarkable

MICHIGAN TRADESMAN

Twenty years later Halley collect-
which he could obtain and following
Newton’s methods the
elements of the orbits of twenty-four
out of 425 such bodies recorded prior
to the year 1700. He found that the
orbits of the comets of 1531, 1607 and
1682 were nearly the same. His be-
lief of the identity of the comets of
those dates was further strengthen-
ed by records of those of 1305, 1378
and 1456. The date of perihelion of
ithese six comets, or six appearances
lor one comet as he believed, varied
from seventy-four years, ten and one-
half months to seventy-seven years,
seven months. This inequality he ac-
counted for by the perturbations caus-

determined

April 20, 1910

great advances. Questions in respect jEurope; in 1607 it appeared only as
to celestial bodies which had per- a star of the first magnitude with a
plexed and baffled the most brilliant 1682 its
astronomers were happily solved by jbrilliance and seemed
the application of Newton’s law of further decreased; all of which varied
gravitation. Early in the year 1758 appearances were due to its distance
Clairaut having investigated the com- from and position in respect to the
plicated formulae necessary and solv-jearth_

ed the analytical problems, the nu-
merical computations were undertak- der unfavorable circumstances, was,
en by an astronomer named Lalande however, a triumphant proof of man's
assisted by Madame Lepaute, of Par- genjus and of the progres of science.
is. They labored from morning un- That which had once been regarded
til night and many evenings for six Jas an omen of war, pestilence, fam-
months ;they computed the distance |ine, earthquakes or other calamities
of each of the two planets, Jupiter \yas thenceforth to be looked upon
and Saturn, from the comet, and their jwith wonder, curiosity and increasing
attraction upon that body, separately |delight and to be regarded as a mem-

very insignificant tail; in

magnitude

Its reappearance in 1758-9, still un-

ed by the attraction of the planets jfor each degree of the orbit, dur- per of the sun’s great family paying

iJupiter and Saturn. In those revolu-
Itions when the comet approached
near to these large planets its ve-
locity was accelerated and its periods
1shortened. The average period of
revolution being nearly seventy-six
years he predicted its return in 1758.

This confident prediction has been
regarded as one of the most remark-
in the historv of astronomy.

science at the time made it impossi-

comet, that of 1680, Newton conclud-jple for Halley to absolutely demon-

ed that the orbits of the comets must
be ellipses, having the sun in one
focus and their apehelia or greatest
distance from the sun must be in
the far remote regions of space. He
suggested that the greatest axes of
their orbits and their perihelion of
revolution might be determined by
comparing comets which return after
long intervals with the same orbits.

ARGDO
©Starch®

strate the correctness of his posi-
tion. He died in 1742, at the age of
Si), believing in the fulfillment of his
prediction and modestly hoping that
the honor of his achievement might
be accorded to an English astrono-
mer.

Before the time designated for the
comet’'s reappearance mathematical
science and astronomy had made

ing a period of 150 years. Uranus jjts respects to its relative once in
and Neptune, being then unknown, japout seventy-five years.
and Mercury, Venus and Mars being A few years previous to its next
jeconsidered insignificant, their effects | etyrn— that of 1835— astronomers
were not computed. Admitting the jagain began calculations to determine
possibility of slight errors the peri- jits perihelion, and taking into con-
helion passage was predicted for |sideration all the influences of the
April 4, 1759. |planets different astronomers placed
The comet was seen through a tel- |the dates from Oct. 31 to Nov. 26.
escope Dec. 25, 1758; passed its peri- Ipontecoulant predicted it as Nov. 14
helion March 12, 1759, and was last lgng fell short only two days, its
seen June 3, 1759. Lalande had bee”jpassage occurring Nov. 16. This re-
apprehensive that the comet mightlturn was also considered as a mem-
not be seen at all' on its return be- ﬂrable era in the history of astrono-
cause of its great distance from the y as it afforded opportunity for ob-
earth, faintness of light and possible jtaming new data from which to learn
unfavorable condition of the weather, |mgre about the physical constitution
and that therefore the world in gen- of this class of bodies.
eral would not believe that of which A careful study of the records of
astronomers would still be confident jcomets back to 240 B. C. shows that
even although not permitted to see lpnly three times out of about thirty
the comet. In 1456 it was nearly 70 pag Halley’s comet appeared large or
degrees in length and terrified all Iyrilliant. The great comet of 1811 is

'"T'"HE grocer really
doesn’'t want

to sell bulk starch.

He realizes the trouble
it—
scooping and weighing and

and loss in handling

putting it in a paper bag,
to say nothing of the little
broken pieces which settle

at the bottom of the bin and which he can’t well serve to his customers.

But what is there

to take its place?

Argo—the perfect starch for all laundry uses—hot or cold starching—in the big clean package

to be sold for a nickel.

That’s the answer.

You don’t have to explain it but once to your customer—If she tries it, she’ll order it again.

To sell Argo—stock it.

CORN PRODUCTS REFINING COMPANY

NEW

YORK
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considered as the most magnificent jopservations of a Gotham Egg Man

. . .. *
in all respects which ever visited our m um

sun. It was visible to the naked eye
for more than three months and by
the aid of the telescope nearly seven-
teen months. At its nearest approach
to the earth, 110,000,000 miles, its tail
was 70 degrees in length— more than
three-fourths of the distance from
horizon to zenith. Its period of rev-
olution is about 3,380 years and its
greatest distance from the sun more
than 150,000,000,000 miles, about fifty
times as far as Halley's comet ever
gets from the sun. The latter, how-
ever, goes thirty-six times as far
from the sun as is our earth— far be-
yond the remotest planet of our sys-
tem--but even then it is only one
six-hundredth as far away as the near-
est fixed star.

During the first seven centuries of
the Christian era 179 comets were ob-
served; in the next six centuries, 172;

A comparison of egg receipts at

jleading points from March r to April FWE WSIJitaJdcli: A W
9, inclusive, indicate a larger total
movement of eggs this year than last mm nmanm

jand a different distribution. Chicago
'has had the lion’s share of the April
igoods up to this time; the receipts
.there since April 1 have been beyond
all precedent for the Chicago mar-
jket and the storage accumulations
there are increasing at a very rapid
jrate. There I3 also reason to be-
lieve that storage accumulations in
ithe Southwest have been very large
so far this season— much larger than
a year ago. New York has a good
!many more eggs in storage than at
this time last year in spite of the
fact that many of our dealers have
bought none or fewer than usual,
much of the stock going in here
being, apparently, for account of
Western owners.

Heaenti feveMMI Cm

itetea, tante. Aml fltete n i
wMMP

te Ute J3A»ta n w Ate

in the next five, 176; in the 160 years  There have been indications that
from 1700 to i860, 178; evidence, Nno jsome of the large buyers whose pur- j
doubt, of both greater interest in com- Ichases have sustained country price-
ets from the time of Halley and of |on an unprecedentedly high level up]|
increasing facilities for astronomical jto this time are now beginning to j
observation. pull out, and so far this week mere
Many of these recorded appearanc- jhave been larger offerings at primary
es were returns of comets, some hav- !points for Eastern shipment. There is.
ing comparatively short periods, such ;at present, no indication of any ah-1
as Eucke’s, completing the circuit of jnormal decrease in productin, nor is
its orbit in 1,208 days; Lexell's, in there any good reason tc bel
five years: Brorsen’s and De Vico's,! that the later spring supply
each in about five and one-half years; jany less than last year,
Faye’s in seven and one-half years jports of consumptive output
and Tuttle’s in thirten and one-half jdicate a smaller volume of c
years. tion than last year for wit
The year 1910 will be a memorable crease in our receipts since
one even if for no other reason than jof over 60,000 cases we h:
because of the return of Halley’s !siderably larger accumnlat
comet. The educational value of this istorage. These considerate:
event can hardly be estimated. Popu- firm most of our local de?
lar interest in scientific research jtheir policy of holding off
must be greatly intensified and im- iApril deal and it is generally
portant truths become more and more jered probable that later go
familiar. Study along these lines is jbe obtainable at lower ai
also certain to tend to moral bene- Prices.
E. E. Whitnev. ! A number of bills are he
New York Legislator
Halley’s Not Only One in Sky. limit the period of pe
Halley’s comet will not enjoy soli- mg in cold storage 3
tary glory. At least two other com- the pranding of cold
ets are due to cross the path of the nets;: these are being 5
enrth this year. The first is known ed and it is i
as TempePs second periodical comet, staved off. Bi such a bill w;
discovered in 1873, July 3. at Milan. ed by the New Jersey Assem
Its period is about five and one-half week and only failed to bt
years, and it was reobserved in 1878. |aw through a fortunate tar:
1894. 1899 and 1904. making its peri- fairs in the Senate on the v
helion passage on the last occasion night of the session; and if t
in November. It should therefore re- \ ork Legislature should pas
turn this coming spring. D'Arrest's of the restrictive measures
comet, discovered in 1851, is the sec-
ond comet, and is due to return dur- jtor2j?e esrsr trsdc misrfxt nr
ing the summer of this year. Its pe- riotis.
riod is about sixtv-one to sixty-two An
years, and it was reobserved at its re- trade is bnought out bv a
turn in 1857. 1870. 1877. 1890 and decision of the Collector of (
1897. But it escaped observation, be- at this port in regard to ee
ing unfavorably placed, in 1903.

We MaUa a Swnec att te&MMCa €#B ate anf Antear»

The Grand Rapids National Bank

cacane tenwwa aU Attaaca 9te

Captai
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Bankin? b\ H 89/ H

interesting feature of

. ~amount of some 16.500 poa
The almanac makers failed to in- gjved daring December an

clude in the list this year one eclipse ary. There is an ad valorem

of the sun. Prof. W. J. Hussey, Di- liquid eggs and it was chars

rector of the Astronomical Observa- |the invoice value sf these |
tory of the University of Michigan placed at 5 cents a pound, wa
-t Ann Arbor, stated a few days ago pelow the fact. The goods we:
that Halley’s comet would eclipse the jleased under bond artd sold. an.
sun on May 18 at 1:31 to 1:45 a m.. imatter of appraisal has since be
Eastern time. In Japan and the dispute, being now finally dec
Philippines it will occur at noon, and ne duty and penaltres impose«
therefore impossible to be seen bv hdervaluation are
people on this side of the world.

it Tears of
Smrpém ad Piatita» tK 3U
Ml Inan CaaCtenan

reported
amount to about 75 per cent of the
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SUNNY ITALY.
Final Letter From the Land of Sun-
shine.

Genoa. lItaly, March 23— A country
becomes interesting to us to a great-
er extent as we learn that it pro-
duces much with which we are not
familiar, while as consumers we may
know that the items are edible and
perhaps their habitat, but scarcely
any other facts relative to them. This
is why travel becomes so entertaining
to us—the fact of seeing how other
people live and what they do for a
livelihood, to learn that which they
make a specialty of and what the va-
rious lands produce.

We have in mind the land of Italy,
whose tempered wintry clime is so
mild as to make it possible for all-
tlie-year-round outdoor life to be
spent here and whose location per-
mits the growth of many items that
become articles of commerce and thus
find their way to our country as ar-
ticles of merchandise.

We have already spoken of the lem-
on and sulphur industries in former
letters, and will add regarding them

that, while the latter is found near
the center of the Island, so far as
Sicily is concerned, the lemons are

found just where the sea breezes can
have their effect upon them, as in the
interior none are to be found. In
fact, the absence of this little tree
becomes quite noticeable, for scarce-
ly any wooded growth is to be seen,
but as soon as the shore line is
reached on either side all the lands
practically between the mountains and
the sea are planted with this fruit
tree.

On the mountain sides many olive
trees are to be seen, but, as we have
stated before, the

Italian olive is
quite an inferior one, especially in
size, and is very dark colored, and

after being dried has a decided black-
ish appearance.

This tree attains a considerably
larger size than does either the lem-
on or orange tree and is said to live
and bear fruit for centuries. At
Tivoli, a city about twenty miles
northwest of Rome, founded 1150 B.
C., olive trees were seen by us that
originally were eighteen to twenty
inches in diameter that now are but a
mere shell, less than six inches in
thickness remaining as the trunk of
a tree perhaps twenty-five feet in
height. Still these trees had a good
crop of fruit upon them, which was
being gathered during our visit there
in February.

The interior of Sicily up in the
mountains has fertile valleys and side-
hills upon which grain is grown, the
wheat fields looking particularly green
in contrast with the dull greyish ap-
pearance of the rocky surface of the
more lofty heights. The mountain-
sides, however, are covered with the
most beautiful flowers and in the
greatest profusion of which one could
ever dream. Every shade imaginable
can here be seen, in all the colors
of the rainbow, and we could easily
understand why the appellation, “Sici-
ly, the land of flowers.” was giv-
en to her.

The farmer has not the vicious
weed to contend with as much as he
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has the beautiful wild flower. Some
kinds grow everywhere; if not in the
fertile soil of the fields then in the
stone fences or through the crevices
of the rock, all of which helps to
make this otherwise dull region sin-
gular.

At one point where we stopped sev-
eral days (Taormina, the beauty spot

of this land, whose site is 500 feet
above sea level and almost directh
above it. built on a ledge of rocks)

there were growing wild in the en-
closure of the old Greek theater more
than fifty varieties and the hotel gar-
den was a veritable Garden of Eden.

On the side hills also may be
found the almond tree, which is some-
thing akin to our peach tree, and at
this time of the year, while the young
fruit is hanging upon it in a half ripe
condition, one may easily mistake it
for this fruit. Then there is the
Pistaehionut tree, which is much
-mailer and grows its fruit in the
form of a pod, resembling that of a
bean closely, and upon being opened
it has many of the little nuts within.
This nut commands the highest price
of any nut grown, often reaching 60
cents per pound here. The filbert
grows here on bushes not unlike our
iown hazelnut; but of all the strange
looking things that must be designat-
ed as belonging to this family there is
the pigne, a nut that has spines upon
its shell from one to two inches in
length, is almost round in shape and
about three inches in diameter. If it
were spineless it might be mistaken
for a “baby” cocoanut. It has many
nuts within the hard shell that en-
cases it and is only eaten after being
roasted, when the shell cracks open
and the smaller nuts are found to be
quite edible and are much sought aft-
er by this people. One of the largest
handlers of these articles said of olive
oil that prices were well sustained
and as yet no prospects of any de-
cline were in sight. The usual com-
plaints that the yield is not equal to
that anticipated are current. The new
oii, owing to the low temperature,
cleans very slowly and there is still
a scarcity of prompt oil. which in
turn upholds prices.

Of almonds it was said that prices
have continued to keep above those

of Bari (Northeast Italy) and ex-
ports, therefore, have been insignifi-
cant.

The bad weather which has been
experienced causes some apprehen-
sion regarding the flowering, which,
owing to the mild winter, is in full
swing in the coast districts. Some
injury may have occurred; the re-
ports, however, are grossly exaggerat-
ed and stocks are being reduced
everywhere and fluctuations may be
anticipated.

Of filberts we learned that they
were neglected and had declined in
price. Some sales were concluded
for October new crop at lower pric-
es. The remaining stocks are esti-
mated at 20,000 bags.

In ending our sojourn
and
her

in Italy,
therefore our letters concerning
interests as related to our peo-
ple, we have thought it wise to give
the consular agent’s report from the
Genoa office, which shows the entire
business done with the United States

and which includes both the imports
from us and exports to us from Italy.
The items of export, with their val-

ues, are:

Art objects ........cccceeereenenn. $ 355.313
Automobiles ... 663,534
Braid, straw ...........cc..o...... 228,705
Calcium citrate .................. 838,778
Cheese .oveeveieieiiiiieeeeeeens 2,265,048
Chemicals, etc., 661,411
Coral .o 100,167
Cotton textiles ...........c...... 286,991
Fruit, dried ........................ 1,646,849
Furniture, etc., ....ccoceveenn.n. 196,088
Gloves and hosiery ........... 98,623
Hats, finished .................... 931,804
Hats, unfinished 405,107
Hair, horse ........ccoeveneenenn. 104,027
Hair, human ............ 359-936
Hemp, raw and carded 805,219
Hides, raw .........ccccoooveiennn. 595,019
l.inen and jute waste.... 176,209
Macaroni and flour ......... 3,132,583
Machinery and parts ....... 19,879
Marble ... 765,438
Olive Oil i 2,597,780
Oranges ...o.ccoeeeveiviiiiiiiiennnns 173,076
Lemons ...ooiiiiiiiieeeeee 1,390,393
Paper and books .............. 285,061
Preserves ......cccccoiiiiiiiiinene. 282,552
Silk, raw and waste ......... 17,397406
Silk, ribbon and textiles 749,612
Silk, other kinds 50,566
Sulphur .. 333.409
Tartar, crude .........cccceeeeneens 725,873
Tomato paste ......ccccceeeeen. 755.595
Vegetable extracts ............. 963,842
Wines and liquors ........... 935.085
All other articles ............. 1,963,204

Totals exports 1908 ..$43.127,008
The imports follow, viz.:

Automobiles 23,160

Brass, bronze, etc., ......... 5,729.205
Cereals ..... 7.556,143
Chemicals 791-379
Coals oo 114.835
Copper sulphate ................. 176,016
Cotton, raw .......cccceeeeennnn. 37.666,266
Fish 1,921,315
Hides and skins ................ 280,622
Instruments, scientific 754,244
Lead, raw ......cccccooeeeeiiienees 465.902
Lumber ................ 2,568408
Machines and parts ........... 2,431.221
Qil. cotton seed ............... 1,295416
Qil, mineral ...........cceceeenll 3.377,026
Paraffin ... 576.298
Phosphates, mineral ....... 1.111,294
Provisions.

Meats, salted and lard___ 1,450,395
Meats, pork ................. 551,208
Meats, other kinds 1.382,459
Rubber and gutta percha .. 92,648
Shooks and staves .......... 579,772
Stone and earthenware .... 221,757
TobacCo .ooiiiiiiiiiiieienen 4,285,372
All other items ................ 3.165,393

Total imports 1908 ..$78,555.246

Chas. M. Smith.

How Heart Beat Is Photographed.

The heart beat is photographed in
many important European hospitals.
The patient is ushered into a pitch
dark room from which every ray of
light is excluded. Without removing
his clothes or making any other pre-
liminary preparation he is invited to
sit down on an ordinary chair before
a large glass bulb. Then the opera-
tor switches on the current and in
response the electric sparks hiss in
the glass bulb, filling it with a pale
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green light. Then the operator holds
in front of the patient a plate which
has been prepared with a compound
of barium platinum. On this is thrown
a clearly defined image of the heart,
and the electric rays are so arranged
that the shadow of the rib bones is
scarcely perceptible and does not in
any way interfere with the examina-
tion of the heart.

The image is so distinct that one
can clearly observe the opening and
closing of the valve as the blood is
being pumped through it. The patient
feels nothing of this whatever. It is
thought that before long the action
of the heart as seen on the screen
may be transferred to a cinemato-
graph film. At present the move-
ments are recorded on an electro-
cardiagram.

In order that this may be obtained
the patient has to place his bare arms
in two large vessels filled with wa-
ter. Into each of the vessels is led
a copper wire charged with electrici-
ty. Where these wires meet a thin
platinum wire is attached to them,
resting within a highly charged mag-
netic field. As soon as the contact
is completed this platinum needle be-
gins to move, its movement being
regulated according to the strength
of the electric current passing through
it

Since the human body is a con-
ductor of electricity, the contact cir-
cuit is made when the patient places
his arms in the vessels of water into
which the wires are led. The move-
ment of the needle follows the con-
traction and expansion of the heart,
impelled by the electricity generated
through the action of the heart mus-
cles while performing that function.
When these contractions are strong
the scoring of the needle is much
greater than when the contractions
are weak. Under the moving needle
a photographic film is slowly passed
and the light above it so arranged
that a faithful imprint of the beat-
ing of the heart is recorded on the
electro-cardiagram.

How Japanese Babies Are Named.

Tn Japan a curious custom is in
vogue with respect to the naming of
babies. The newborn is taken to the
temple when it has attained the age
of two weeks, and to the priest, who
receives him, the father of the little
one suggests three names deemed
to be appropriate. The priest writes
these three names on slips of paper.
He holds these slips of paper for a
few moments and then throws them
over his shoulder, sending them as
high in the air as possible. The slip
that reaches the ground last contains
the name that is conferred on the
waiting baby.

The next step in the process is for
the priest to copy the name on a piece
of silk or fine paper, which is hand-
ed to the proud parent with these
words:

“So shall the child be named.”

The suffering of the saints under
the sermon does not augment their
grace.

To know yourself may not reveal
all truth, but it may prevent some
lies.
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THE FIRST TELEPHONE.

Introduced
Rapids.
Written for the Tradesman.
When Alexander Graham Bell
vented and patented the telephone j

How It Was

B

in his patent
A

he offered an interest
to the late James W. Converse.
man of means and a life-long frien
of the inventor. Mr. Converse acquir-
ed a large part of his ample fortune
through investments in real estate in
Grand Rapids more than fifty years
ago. Prof. Bell wused the hand
phone for receiving and transmitting
messages: the transmitter now in
use was invented later by an elec-
trician named Blake. Mr. Converse
forwarded two Bell hand phones to
Grand Rapids and requested W. S.
Hovey. an employe of the Grand
Rapids Plaster Co. (owned mainly by
Mr. Converse), to test the same. The
company's office, which was located
in the P.otsford building, on Monroe
street, was connected with the plas-j
ter mills of the company, three miles

distant, by wire. The instruments
used were constructed like a com-
pass used in navigation. On the dial

of the instrument the alphabet was
placed, forming a circle like the hour
marks of a clock. A pedestal in the
center of the dial supported an arm
which was moved from letter to let-
ter until the word needed had been
spelled and recorded on the receiv-
ing instrument at the mill, or the re-
verse. as might be desired. The in-
struments worked slowly, but their
functions were performed accurately.
When the Bell hand phones were put
into use the citizens and newspaper

lable

in Grand jthe

i lwires between

MICHIGAN

knowledge of electrical appa-
ratus and its uses and planned to test
instruments over longer dis-
tances. Mr. Converse owned the rail-
road running from Grand Rapids to
White Pigeon (now a part of the
Lake Shore system) and Mr. Hovey
experienced no difficulty in securing
the use of the railroad telegraph
Grand Rapids and
Three Rivers. The tests were satis-
factory, as were later ones in which
the wires of the Grand Rapids, New-
aygo and Lake Shore Railroad were
used between Grand Rapids and

Newaygo. It has been stated that
although Mr. Converse was invited
to “come in on the ground floor*

when the Bell Telephone Company
was organized, he did not do so. This
statement is improbable. Mr. Con-
verse was a very shrewd business
913A and if he failed to buy liberal
blocks oT Be!l stock he departed fron
his usual course of action when
‘good things' were passed around
lthe financial corners of Boston.

TRADESMAN
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Frequently he will request that theJ
goods be taken out of the window
and delivered to him.

Why is it that these large stores
pay window dressers from $5,000 to
$15,000 per year to do nothing else
but devise and execute clever win-
dow displays?

Gosts Lime—Saves Yon much

Protect your business against worthless
accounts by using

COMMERCIAL CREOIT CO., LTD., Reports
Michigas O rne*: Murray Building, Grand

Rapids: Majestic Building. Detroit; Mason
Block. Muskegon.

Isn’'t it because these same stores
have learned the immense value of j We are manufacturers of
them? .
Surely it will pay any dealer, large 1 Trlm m ed and
or small, whether he be located in a .
large town or a small one, to give Untrlm med Hats

more attention to these displays. For Ladies, Misses and Children

The reason drink makes people j

happy is because it deadens their con- C0r|, Knott & Co., Ltd.
selence. 20, 22, 24, 26 N. Division St
A whole lot of people marry, but Grand Rapids, Mich.

they* don’t settle down.

PRIDE OF THE WEST

Adolph and Edward Leitelt were [ India Linon and “ Batiste,” these goods are made with the greatest
well trained, experienced machine care and guaranteed in all respects; have the trade mark on the selvage of
residence in Grand Rapids many every yard.
years ago. Industrious, frugal and | The name: Pride of the West,” has been favorably known to the

honest, they easily gained a foothold
in the business affairs of the com-
munity. The little shop they opened
on Erie street, near Canal, soon had
as much work as could be handled
and, with the growth in trade, addi-
tional facilities were provided. One j
cold night in the winter of 1866 the j
shop took fire and burned down, in-
volving a total loss, as the firm car-
ried no insurance. Early in the day
following the fire the officers of the

reporters were invited to the com—{,NatiPnal City Bank requested the
pany’s office to witness the official fcroth™ to call the Bank office.
tests. Mr. Apted (the father of the " here the directors had assembled
present Superintendent of the mills), | °, co"sl er tbe’'r affairs. As a re-
assisted by his wife, operated the f *he conference the Bank furn-1
mill end of the system, and in the ~ runds necessarV to erect

making of the tests thev sang for
their auditors assembled
pany’s office several gospel
“There Is a Fountain Filled With
Blood.” “Shall We Gather at the
River.” “Abide With Me."

voices were full and musical and aJ

the words came over the wire clearr ,
and distinct the listeners were pro-L™

»\nindly impressed. Among those
who were invited to participate in

the test was the late Adolph Leitelt.

He had read statements concerning
tne invention published ,n the news-

’es-{. %ut HIese s%elWeH % \é/s{guﬁ'c:tﬁ{g*j

th3t he » « '""«' tO

that they «-ere true. When he called

at the company’'s office Mr. Hovey

was carrying on a conversation
N .

MF ,é;?tted. but immediately ha

the phone to Mr. Lietelt and. after

instructing him how to use the in-
T

« éhgs to speak to you. ﬁ/lr [e’ljtelt

uttered the greeting. “Hello.” as he

had been directed to do and then
paced the instrument to his ear to

in the com-P *
songs P.aecd ,n bl,Sness-

etc. TheirL™"

r\]/\?hl

3nd equip a factorV and in less than
™onthf the firm wa* a?ai" en-
Btlit for the as-
sistance of tbe Bank at that time
P miportant industry, the Leitelt
Wnrks- miSht not be in exist-
ence ,to'dav- Adolph Leitelt served
77 ?2CVCral times as an alderman
3ter 3 membcr of the Police
a”’d Fir°® Commission- He was an
unsuccessP  candiate for Mayor in
° camPa,gns- ~ Arthur S. White.

The Store Window Display,
Did it ever occur to vou\J Q did

H?ﬁ/ Iﬁﬁ’é?st b~iness in your town in

Nine times out of ten isn’t i, the
man who makes the best window dis-

plays?

cC ., ,

Surely U 1 he nian who allows
Idust al¥d cog bs "to accumu It in

bis window

A (rood impression by having clean

rac,ive. s ™e of the best
it 3&ltions a dealer can  havé

Doubtless If one could get at the
real facts in the matter a very large
percentage of the sales which hi«

T PO" Se- "Hell0,- T-fi*elt.“ jdepartment stores make are induced,

t. at followed.
meiit with an expression of wonder
and surprise upon h,s face Mr Lei-
et remarked ( ‘Why. the d-d thing

w
Mr- Hovey had acqmred consider-j

Dropping the tnstru- and frequently sales are clinched bv

goods properly displayed in windows
How often is it the'ease that a cusi
,outer will go into a store and ask

for certain goods such as are dis-
played in the window.

consumers of this country as representing the best Muslin products of
many years, and will be a guarantee as to the character of India Linons
cloths under this brand. These goods are put up long fold, 40 yard pieces.
Will be glad to furnish samples and prices on application.

P. STEKETEE & SONS

W holesale Dry Goods Grand Rapids, Mich.

P.S We close Saturday afternoons at 1 o’clock.

To the Trade

We wish to bring to your attention the improvement to be noted
in WRIGHT'’S Spring Needle Ribbed Underwear for Fall season of
1910. We are using the highest grade long staple wools obtainable to
make a soft feeling wool garment of lasting quality. Also note our
PURE COMBED EGYPTIAN garments (not stained yarn) in the
dollar grade. These goods are superior to anything we have hereto-
fore manufactured in ribbed underwear, and buyers should see that our

trade marks are on every garment.

Permanently Elastic,
it fits and holds its shape indefinitely.
Made in all weights for all seasons.

WRIGHT'S
SPRINGTrjCyl NEEDLE
TRADE MARK™ *
RIBBED underwear
This Woven Label Trade Mark on Every Garment
is the only sure guarantee of WRIGH T’S genuine goods
Union Suits and Two Piece Oarments Now in the Hands of Jobbers

Wright’s Health Underwear Co.
75 Franklin Street New York City
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COST OF DOING BUSINESS.

Most Important Problem Which Con-
fronts Retail Merchants.

One can scarcely pick up a trade
journal these times without finding
more or less talk on the ever inter-
esting subject, the cost of doing busi-
ness. It is unquestionably one of the
most important problems which con-
front any business man, whether he
be a merchant or a manufacturer,
and there are too many in both
classes who have so incomplete a rec-
ord of their transactions that it is
impossible for them to arrive at a
correct basis for figuring. It is a well
established fact that no man ever
realizes the enormous proportions to
which his expense account may grow
until he begins to keep exact ac-
count of it. The tendency of human
nature is invariably to indulge the be-
lief that one is doing well and it is
equally true that the average man
will invariably try to convince him-
self that his expenses are lower than
in reality they total up. The cost
accounting department of a large
manufacturing business is too tech-
nical and too involved to consider
in this column. Confining ourselves
at the present moment strictly to a
consideration of the merchant who
is selling gods at retail, a careful
analysis discloses that his cost of
doing business should be based on
the following items which are ex-
panded from suggestions made by a
specially appointed committee in the
vehicle and implement trade. These
suggestions were:

1 Charge interest on the net
amount of your total investment at
the beginning of your business year,
exclusive of real estate.

2. Charge rental on all real es-
tate or buildings owned by you and
used in your business at a rate equal
to that which you would receive if
renting or leasing it to others.

3. Charge in addit’'on to what you
pay for hired help an amount equal
to what your services would be worth
to others. Also treat in like manner
the services of any member of your
family employed in the business, but
not on your regular pay-roll.

4. Charge depreciation on all
goods carried over on which you
may have to make a less price be-
cause of change in style, damage or
any other cause.

5. Charge depreciation on build-
ings, tools, fixtures or anything else
suffering from age or wear and tear.

6. Charge amounts donated or
subscriptions paid.

/. Charge all fixed expenses, such
as taxes, insurance, water, light, fuel,
etc.

8. Charge all incidental
es, such as drayage, postage, office
supplies, livery or expense of horses
and wagons, telegrams and phones,
advertising, canvassing, etc.

9. Charge losses of every charac-
ter. including goods stolen or sent
out and not charged, allowances made
customers, bad debts, etc.

to. Charge collection expense.

it. Charge any other expense not
enumerated above.

12. When you have ascertained
what the sum of all the fore-going
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items amount to, prove it by your
books and you will bave your total
expense for the year. Then divide
this figure by the total of your sales
and it will show the per cent, which
it has cost you to
ness.

run your b:si-

13. Take this per cent, and deduct
it from the price of any article you
have sold. Then subtract from the
remainder what it cost you (invoice
price and freight) and the result wif!
show your net profit or loss on the
article.

14- Go over the selling prices or
the various articles you handle and
see where you stand as to profits
Then get busy in putting your sell-
ing figures on a profitable basis, and
talk it over with voirr competitor as
well.

It is lisnal, in 3 re
pecially in a small 5
journal or day-book
various items of the
are regularly-entered.
if this be considered the
try, as in this way no det il could fiv?
overlooked regarding mon y that was
paid in or goods that we e sent out
on credit, and what is in mind is a
more informal book than a
al accountant would favor
trial practice it is a very convenient
way of handling small t
This day book, or biota
term it. is always in pla
proprietor’s desk and ar
pencil can be used in re
items if pen and ink are
diately available. Then
tailers who are perme
inclination to nsake la:
small margin of profit.
their total profit3 will f
at a small amoant. tn
volume of busim  fien
ccedingly large. The
quickly turning over a
chandise is one which
sponsible for the enonr
rolled up by large mo«
ment stores, but those
possible only when the
foot uo a million dollar-
was pointed out by the J
months ago that one of
elements of profit which ;
store had at its comma
cash discount- on mere
chased, but naturally the
i purchased would not be !
for the discount account |
profits unless the burine
jexceedingly great. It is
/ore to remember in a
that the actual profit- on
are what count the mo
there may be some rtei
1that are eating up all the
ed by other lines It i-

expens- jance on these question

some men to believe th

sell goods lower than a

ISuch men frequently -ay they ca
ibusiness at a small expensc bee
thev attend to their own store.
cause they own the building and eus
ploy but little help. The]r forget tfts
such items as salaries and rent en
ter into the cost of doiing bttsmes:
just as much as does the: interest Ol
capital invested. That is, what ai
equal amount of money would ean
if it were put out at rmerest. Th<

In Our Notion
Department

Hair Rolfs, like ca*.. 24 inch
Coronet Braids, u inch, ae?
Coronet Braids. 24, :aet». net
Tartans, spring metal tram»*.
Tartans, fine woven wire trm
Nets. silk, ravisibie. per io®e
Nets, real hair, invisible. per

Also a Complete Line of
Shekels Con

Grandi Rapids Dry Goods Co.

Exclusively W taoesole fammi infesta It«

Special Nofjce

Commence* May
afternoons me the maone
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SILENCE IS GOLDEN.

7
Story of a Life oé Deeds, Not of
Words

W ritten for the Tradesman.

His name was John Short and the
office force promptly dubbed him
Longfellow and so he
t e end of the chapter.

remained to |ready when
He may tit was also noticed that the “room
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was written the best work that had so

Ifar come from his pen.

Ihns satistactorily fixed, the res
of the force saw little of their Long

e ow. He came and went accordmj
to his own sweet will> only it was ob_

served that his work was always
it was needed, although

have been 60, possibly something old- k, the tower” was often empty. What

er, but his hair was pretty gray and
his flowing beard was white as snow,

did he do with himself? Where did
he go? Who was he any how? No

Inclined to the stout he halted just jone could answer, and finally they let

this side of it and a certain nattmess
of dress, born with him, made him
cn the whole a pleasing person to
oo' at, w le his kindly face com-
pleted the picture that all of us were
more than satisfied with.

Where he came from nobody knew
or seemed to care.
desk where chance located, but
proved that we were too noisy for

At first he had a Itypewriter often found a royal
it Irose at her machine in the morning

him go his way, writing him down
simplv asold and odd> but «a pretiy
L ood sortof a duffer- Hehad such
a queer way of remembering every
bodv. The «jmp» for instance, neve
suffered for a paper of popped corn

or a bit of candy. The girl at the
red

and so from day to day. week after

him and one morning we found him Iweek, there was a feeling astir that

and his belongings in a little cubby-1 the

hole of a closet that had long been

a catch-all for the rest of the estab-

lishment, away off in one corner. In-
vestigation had disclosed a closely
shaded window, and one glad day
t.iere was a thorough cleaning out of
rubbish and dust, the office charwom
an came in with soap and hot water
and finally “Longfellow” took pos-
session.

in the course of human
events, occupant and room were in
harmony. The desk fitted exactly in-
to its place, the one chair was found
to command a view of window and
landscape, a few odd pictures, picked
up everywhere, were not long in get-
ting into appropriate places and when
the old fellow with office jacket on
sat down at the desk and took up his
pen a quiet contentment seemed to
invade the little unpretending apart-
ment and radiating thence to send its
influence over the whole of the es-
tablishment. As a “last the best of
all the game.” the occupant of the
desk chair in reaching for his pen and
thrusting it into the inkstand chanc-
ed to look out of his freshly washed
window. He didn't begin to write,
but with his penholder in hand he
settled back into his chair and gazed
at the picture before him. The build-
ing was a high one and he in that
southwestern corner of it. high up.
looked out over the roofs and the
houses far beyond the limits of the
city to where the woods, dense mass-
es of green. like Atlas held up the
sky and rejoiced over it. There was
water over there and at that mo-
ment the crimson windows of the
sunset were coloring the mirrored
stream with their choicest dyes. With
his chin hand supported he looked
long and silently upon the lovely,
far-away view, and then with the
barest suggestion of a sigh he turn-
ed to his still untouched task. Yes,
that was his life over there. His day
was done. He had fought his fight
He had done his best and now far-
off in looking back upon it it was a
comfort to believe that heaven was
flooding its sunset with its rarest
hues. Had fought his fight? Had
fought? He rebelled at that. He was
still alive and the fight was still on.
Then the pen was clutched. Then it
fairly jumped into the ink and then

Again,

little room upstairs had a man
in it anda pretty good one. too
even if hedidn’'t have any words to
throw away.

That part of the city on the flats
was respectable enough, but it was
a poor neighborhood and it looked
it was. Still as Longfel
low was strolling along the river
bank one day in the heart of the
assembled wretchednes he came up
cn a view of the river so beautiful
that he stopped to study it and the
longer he studied the more he de-
termined to stay by it. Turning away
a last he found immediately behind
him a long neglected abode, some-
what ambitiously built but still cling-
ing tenaciously to a happy memory.
The typical single hinge did its best
with the front gate, but the brick
walk free from weeds led him straight
to the front door, where a neat, care-
worn woman said that she did have
an upper room which she would be
glad to rent if he thought he could
put up with it. The house was clean
and smelled so. and finding that the
harming view was the scene from the
windows he concluded to risk the
rest. Could she board him? She
would if. after a week’s trial, he was
satisfied: and then and there he paid
her the not extravagant price and
went ‘at once for his belongings.

Moving under such conditions
not arduous and when John Short.
npacked and settled, sat and rocked
in his creaking chair and looked out
ipon the quiet picture before him he
knew that he had found what he
wanted, and that he was as much at
home here as he ever would be any-
here. Home! He looked out at the
river glinting in the twilight andj

ly shook his head. That could
never be again. Rut there was no
reason why somebody should not
have one. even that very one: and
lie watched the daylight as she trail-
ed her purple mantle across the riv-
er into the sunset light and planned.
The next morning he was up at day-
light and before breakfast the front
gate had two hinges and used them.
Rattling pickets stopped plaving
with the wind and two dangerous
holes in the piece of sidewalk in
front of the house were looked after.
Somebody “when all the world was
young,” especially in that particular

worse than

is

April

spot, had planted a Virginia creeper
and set out the early coming bulbs
in what was once a flower garden
and a little examination showed that
they were all at home and waiting
for a good time to make their ap-
pearance and after a little foraging
the new boarder possessed himself
of a much needed rake. Then with
his coat off and with sleeves rolled
up, the front yard got what it had
long been begging for. Leaves were
raked up and burned and the dead
weeds and twigs of nobody knows
how many seasons helped keep the
fire agoing. Clapboards were tight-
ened and such a general renovation
of that front yard took place that the
neighborhood, surprised at the go-
ings on. had to stop long enough
in going by to ask if he had bought
the place and was going to live
there. “Bought” was certainly a new
idea, but he looked at the wood-
ringed river and wondered. The
ire, of course, drew a crowd and in
that locality they were all children, j
Without counting they were a good-
H number and a “skinny” crowd they
were. From ten years old down to
the baby in arms they watched and
icreamed to their hearts’ content and
when at last the fire had burned
out John Short knew what he was
going to do, and he did it

That he made a more than good
job of that front yard goes without
aying. The bit of territory itself]j
understood and helped him.” Every
grass-blade nudged its neighbor and
tirred it into life, and when just ati
the right time the blessed rain came

Jennings’
Flavoring
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down the result was marvelous. It
did not look like the same place. It
wasn’t the same place. House and
strengthened fence and cleaned up
dooryard took the lead, but the Vir-
ginia creeper, trimmed and trailing
all over the veranda, was a close fol-
lower, while the early coming flow-
ers whose blooming had been looked
for and cared for, together made a
picture very good to look at, and
many there were who came to see
and admire and, best of all, to go
home and copy. The result was a
new neighborhood, for such a clean-
ing up as at once started had not
happened to it since it had begun to
run down at the heels. The voice
of the empty tin can was abroad in
the land, and the loads of ashes and
decaying accumulations that left the
long neglected streets and the alleys
made it a wonder that distemper of
5me sort had not broken out among
them

only begun. The Witeman children,
Tom 12 and Ellen io, had reached
that period for asserting themselves
and the good mother was unequal
to the parental requirements. The
bey especially, big and stout for his
age, was getting beyond control. The
man element was needed, and a day
or two after the spring renovation
began John Short went into the back
yard and began spading. Of course
Tom was there and was eager to
help, only to be discouraged. Spad-
ing was one of the fine arts, and
ground half-spaded was ground

liked it and when he “just wished”
he had a spade out of the woodshed
a new one was brought and handed
to him. “here. Tom. is your spade.
Xow it's up to us menfolks to make
this back yard hump! Shall we?”
“Betcher life!” and that part of the
undertaking was accomplished. Tom
with judicious management made and
kept that back yard kitchen garden
and Ellen, to her mother’s amaze-
ment and delight, gave her attention
to the front yard, and John Short
found a great deal of difficulty in try-

ing to decide which deserved the
greater praise, although, of course,
as Ellen was only a little girl, she
had to have the help which her

mother felt called upon occasionally
to give.

The Witeman children without
knowing it were a great help to their
boarder. They kept him posted on
all the affairs of the neighborhood.
For instance, that was the Leslie
baby that was squalling all the time.
The poor little thing was nothing
but skin and bones and it was grow-
ing worse every day; and that very
day after supper saw a man looking
very much like “Longfellow” talking
very earnestly with a well known
physician who was afterwards seen
entering the Leslie home. That very
night there was less crying going on
and the improvement in that poor
sick baby was the wonder of every-
body who saw him.

The Wickes—didn’t he know about
Limpy? “Wagon ran over him when
he was littler and twisted his back

[should come in 1
So far so good, but John Short had — -that's what th
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and it hurts him awful and he's been
on crutches. ever since. Right back
of us on the other side of the alley,
you know.” And the house on the
other side of the alley had a visitor
with a long white beard one day
and a day or two afterwards another
with keen eyes and spectacles; and
then a carriage came for the little
cripple and he wasn't seen again for
weeks and weeks and then when he
did come back he jumped out of the
carriage— yes, the boy with the brok-
en back—and ran shouting into the j

hot lives had be
by his interest a

ed down upon 1
streaming eyes

Here crowded nx
lives had been bt
mg words backed

when Cite story Vd

house, a big stout fellow that the
whole family were proud of.
They were having a dreadful time j

at a “little church around the cor-
ner. The Superintendent was at his
wits’ end to know what to do with
a lot of boys who simplv had come
Ito Sunday school for the fun there
Ii. in it and they were going to<
ave all there was. and just then who
“0Old \\ hi>kers~ ;*Or other’

ing-leade r eaﬁ“fétiif will be s
him— and. noddin o the Saperin-; - s>
tendent .he took teacher® vacant !«
chair. In less i 5 three minates [
every one of those dozen boys w<
centering about him. like need
around a magnet, eves and morl
wide open, and from that time
that was “the” class in that Sund
school. It is easy to guess that Tt
[Witeman had been telling what f
his class in Sunday school were h;
ing and how “wild* 'they made t
man that “tried to manage ‘em a
couldn’t’” The fact to be record
here is that that class of hoodlum?
lthey were neither more nor less__|
never disbanded nrtil. after long jbj
years of faithful service. John Short ¥eP
went from his work to lis reward. jen
The boys. “The Soli 1 Twelve. nev-| s Arfewrf
er deserted him and ‘ not one-of them tm_
by word or deed disgrseed him.” foy
They were his “hoyser pa-% r pe
boyhood to youth, to manhood, when
they became the solid pillars of
church. As they stood in the church ;pr,or fermer?
so it was in the communitv. Tj ey ftON« the Tt
were the solid men. carrying gnt ™ Science. A b
their daily lives the truths whic.y £7]d Johnson, one
Whiskers inspired when, crowd ;names in Em
around him. he taught them as po in-lor? So was
man being had taught them be Fore of the Navy
So he died and the
mourned for him. Neve
the city known such a funeral, for
never before had it experienced so
great a loss. Not only were those
who knew and loved him there but
the life he had lived and the good he
had done had made him a friend to
strangers and they came to look no-
on all that was left to stand for the
Christian charity that for years had
been a living example of the Golden
Rule.

«'Ttho
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roilow

community

Of course the hoodlum Sun.lav-
school class were the pallbearers No
hands but theirs should bear the
precious dust for no hearts hut theirs
had known so long and had been
blessed so long with this good man’s
undying affection. And yet the fu-
neral concourse was made up of
those whom the dead man had cared
for. Indeed, the only words pro-
nounced above him in that grieving

throng were those which merely stat- P

ed the simple acts of his busy life
Strong men were there whose in-
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RAE’S SODA FOUNTAIN.

How He Found Out Whether To Set
Up One.
Written for the Tradesman.

MICHIGAN TRADESMAN

“We want to know how I'm going
to find out whether there is room for
another soda fountain here,” Rae
said. “All right. You see that slop-
py counter? Yes. And you see the

There was an article on soda foun-jdirty vest and apron that clerk has

tains in the Tradesman last week
which set me to thinking of Rae. |
am glad | read the article, for Rae
is worth thinking about. He is a
boyish fellow, with a round face and
dancing eyes, and no one ever saw
him in a hurry.

You say to Rae, “Now, we've got
to hustle to catch that car,” and he
will smile back at you something like
this: “I read, the other day, that one

should never worry over losing a
car or a girl. Just wait, and there’ll
be another along.” But, although he

never seemed to be in a hurry when
he located at Sydney, he made a go
of the drug business in a walk.

One thing that brought him a lot
of trade and a lot of friends was his
soda fountain. He soon had more
business there than all the other drug
stores put together. And the strange
part of it is that at first he did not
know whether to put one in at all
or not. It looked as if there were
enough soda fountainse+ along the
street where he set up his drug store.

I went into his store one morning
looking for some odd kind of dope
which | do not remember much about
at this time. I did not know Rae
then, and had been to all tl\e other
stores. I had been informed nine
times that there was no such drug.
Nine times clerks had “waited on” me
without stirring out of their tracks
Nine times | had gone away thinking
that the clerks might have looked the
matter up just for my satisfaction.

When | asked Rae about it he said
he didn’t know. It was a new one
on him, and if there was any such
dope as | wanted he ought to know
about it. So he looked over his stock
and looked over his books. Presently
he came to what | wanted, listed un-
der another name. He said the other
stores carried it. every one of them.
What | then said about the difficulty
in getting good clerks seemed to ap-
peal to Rae, for he listened carefully
while 1 talked.

After a time he pointed out a front
corner of his store and remarked that
he would put a soda fountain in there
if there weren't so many of them in
the city. T told him that in my opin-
ion there was always room for one
more. He looked at me for a mo-
ment with that kid smile on his round

face and put on hi roat.

“Let us go out id see whether
there is room for ne more soda
fountain.” he said, There is a sure

way to find out.”

“1f you'll put me next to your sys-
tem.” 1 said. “I'll try to find out
whether there is room for a good
many other things in this town.”

“It is no system at all,” replied
Rae.

“You’ve got to show me.” T ob-
served. apologizing to myself for us-
ing such an old phrase.

“Well. I'll show you,” said Rae.

We went into a drug store and sat
down at a little table set up against
the wall. He ordered a lemon ice
and | ordered a strawberry sundae.

on? Of course. You can see the need
of a wash ticket a block away. And
you see the old papers and cigar
|stubs cluttered about that table— back
there by the wall?”

“It does not look very attractive in
here,” | admitted.

“Well, if there was a nice, neat,
clean soda fountain here, with a
clerk with clean vest and apron to
wait on you, wouldn't you go there
instead of coming here?”

‘Of course.”

“And the majority would, too?”
"That is a sure thing.”

“Well, then we’ll soon find out
whether there is room for another
fountain in this city. Are the pres-

ent ones all like this? Tf they are.
I'll go right back to the store and
order the swellest outfit ever manu-
factured.”

“1 don’t think they are all quite as

bad as this one.” | replied. “In fact,
this one is not always as bad as it is
now'.” 4

“A drug store soda fountain,” said
Rae, “is never any better than it is
at its dirtiest moments. It is like a
chain that is no stronger than its
weakest link. If you go to a fountain
for something refreshing and have
your stomach turned by inattention
or filth, your stomach turns every
time you think of that place, and you
don’t want any more refreshing things
there,”

I began to see that Rae was a
thinking man as well as a round-fac-
ed youngster with kiddish ways. What
he said.was so true that there was
no need of comment on it. 1 used
to take my wife to a place where
they served light luncheons with their
ice cream. We spent quite a lot of
money there. One day they served
us ices with spoiled fruit juice pour-
ed over them. | have a sinking at
the stomach every time | pass that
place, and that was years ago. So
Rae’s statement that a fountain is
never any better than it is at its dir-
tiest moments is all right, so far as |
kn ow.

“Well,” said Rae, in a moment, “let
us go to the others and see if 1 could
get their trade away from them by
running the right kind of an estab-
lishment.”

The next place we went into the
clerk was sweeping out the front of
the store, although it was after 10
o’clock. Customers were sitting at
the fountain, and the clerk was asking
them to move their stools about so
as to accommodate him. The owner
of the store stood looking on with-
out interfering.

The dust, the microbes, the million
forms of animate life that live and
hold woman’s rights conventions in
the filth of a store floor, the infee-
tious disease germs from sick people,
were sailing into the air and landing
in the soda and ice cream.

When the clerk got done sweeping
he got a pail of dirty water and a
rag and went about cleaning!?) the
Istools which were unoccupied. The

water was hot, and the steam of it
soaked up through the .atmosphere j
and helped a few more germs into j|
the soda and cream which was being j
served. One of the customers arose j
in wrath.

“Here,” he said to the clerk, “bet- 1
ter put that slop pail right up herej
on the counter under our noses! Itj
takes the smell of the drugs out of
the air!”

The clerk looked impudent, but pre-
tended not to hear what had been said,
The proprietor locked on and said not
a word. The customer went out, leav-
ing his glass full of cream.

“Crank!” said the clerk. “I'll betj
he eats out of a trough at home!”

“No use of remaining here any
longer.” said Rae. “We know what
sort of competition | will have from
this place. It really looks to me as
if there was room for another soda
fountain here.”

The next store we struck the clerk
walked about and walked about. He
got a little tray with a worn surface
and didn’t put any napkin on it. Then
he got two glasses. Then he took j
his time about dishing out the cream, |
leaving it looking sloppy on the edge
oi the glasses. Then he walked some
more and found two teaspoons, which
he wiped on his dirty apron Then he
walked some more and found a couple
of glasses, which he filled with wa-
ter. Then he walked back and forth
behind the counter as if looking for j
somethig else. Then he came to usj
and asked:

“What flavor did you say?”

We told him strawberry, for the
second time, and he got a wide-
mouthed bottle off a shelf and doped
something over the cream that look-
ed like stewed strawberries gone to
the bad. Then he walked about a
little more and brought the tray to
our table. There was a speck float-
ing on one of the glasses of water
and the clerk took a spoon and fished
it out instead of throwing the water
away and getting more.

We sat and talked until the cream
melted and then went away. It was
too salt, anyway. And the store look-
ed stuffy and cheap.

“There are three stores eliminat-
ed.” said Rae. “For the purposes of
my business, they simply do not ex-

ist. It reallv does begin to look as
if I'll have to invest in a soda foun-
tain. Who was it that told me the

demand was well upplied here now:
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hot Graham Muffins

A delicious morsel that confers an
added charm to any meal. In them are
combined the exquisite lightness and
flavor demanded by the epicurean and
the productive tissue building qualities
so necessary to the worker.

Wizard Graham Flour

There is something delightfullé re-
freshing about Graham Muffinsor Ge
—light, brown and flaky—just as
table as they look. If you have a long-
ing for something different for break-
fast. luncheon or dinner, try "Wizard”
Graham Gems. Muffins. Pu¥fs, Waffles
or Biscuits. mAT ALL GROCERS.

ala-

Wizard Graham is Made by

Grand Rapids Grain & Milling Co.
L. Fred PuM ;, Mgr.

Qraad Rapids, Mickifaa

Crescent Flour
Solves the Problem

Just bear in mind, Mr. Gro-
cer, that the flour question
never bothers the house that
handles “ Crescent.”

No trouble in supplying the
most particular trade—and no
trouble to get new customers
started to using it.

Crescent flour is just so good
that the first trial sack con-
vinces the housewife, and each
succeeding sack keeps her con-
vinced—and satisfied.

It’s the flour grocers are
pushing. If you've never sold
Crescent flour, write us for
prices and other information.

VOIGT MILLING CO.
QRAND RAPIDS, MICH.

Don’'t be a Follower!

Be the first to get for your store the finished product
of expert and up-to-date milling in the most complete
and modern mill in Michigan today. You sell

New Perfection

“The Faultless Flour”

and let the other fellow trail

behind. Write us

today for prices.

WATSON & FROST CO., Makers
Grand Rapids, Mich.
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We went to the other stores, and,
although 1 had never noticed their
condition pefore, 1 felt
of them. There was only one of thel,

lot that was any good, and this was
a long way from Rae’s place.

“I'll have a fountain in before the
week is out,” Rae said, as we came j
back to his store. “There is a great
opening here for a soda fountain and
an ice cream parlor. [I'll have all the
business | can attend to.” j

“But, if you put in a swell foun-
tain and run it according to sanitary
principles, the other fellows will catch
on about the time vou get all their
trade, and then vou’ll have ?Ientg of!
competition,” 1 suggested.

“You know what | told you about j
a drug store being no better than |
at its worst moments? Well, when the j
people see my layout they’ll have the
tummyache thinking of the messes
these other fellows used to feed them.
Why, | never saw such a cinch for al
fountain. These fellows here have*
built up the trade and now they do |
not know how to handle it! It is bet-
ter for me than if there were no foun-
tains here at all.”

Rae put in his_fountain and made
2 hit with it Iﬁls co nters and ta-1
és were crvade when {he other
drug stores were empty: And so. read-
ing the advice to druggists in the
Tradesman last week | thought of
Rae. An illustration is sometimes
superior to an argument. Anyway,
he had a good way of finding out
whether he ought to put in a fountain
or not! Alfred B. Tozer.

Death of James A. Garfield’s Only
Brother.
Thomas Garfield, the only brother

ashamed Llfi |Ug—cab|n As )Sames, thé baby of’

the_  unselfish

a house for neral was ,,c
place of the then at the

and EHé resi
w, - _t

jed andused itto build
|his mother to take the

the fam,ly’ advanced m >ears « was fn4ds from
Thomas who toted him through the a *:mpie -.,n,
woods *° tne country school, and it Qr n

a long user;
and service,

was Thomas and the money he earn-
cd that made schooling possible for

him. It was Thomas who stayed at —

home to work that James might go Advance AiTangen
to college. When James no longer Convex
needed aid Thomas married and

came to Michigan. He took
UP a 7arm *n Jamestown township. It
was wAd land, cleared by the
bermen, but dotted with stump
the life he entered upon wa tha
the ploneer with all the pioneers
hardships and toil. Jame A Gar-
field was el cted to the Ohio Leg-
islature and to Congress and then
the doors o' the White House open-
ed for him. and in the imean time.
with honesty in his heart and Jurity
in his soul, Tht»mas wa: rdidly
grubbing the stuimps out of hi:3 Ot-
tawa county farm, making a home for
himself and his. He was not envious

and

of his brother-s rise to fame, but glor- nti<
ied in it. He was not jealous of the
youngerfs brllllant fortune but re-

ess of lit« Ass

boyhood remained with him to the
end. He was deeply religious. The er
Bible was his guide in life, his solace r-
in sorrow and to it he turned in re
time of joy. He not only believed g:
what the Bible taught but lived it
James A. Garfield visited his broth- D
er's farm a few times, but his stay- hi
were never long. After he had be- s*
come President he invited Thomas g;
to visit him in Washington, but the u
assassin’s bullet ended hi- life before w

of the martyred President, died last the _VISIt could be m:?\de. Mother .
. . Garfield, after the President's death, oI
week at his farm home in James- .
. visited Thomas for a week and as to
town township. Ottawa county, he lived kept M
. ng as she e e a corre-
where had lived for forty—threeI!"0 g v pt up
T n . spondence with him.  When in thj
year». is waswhdt mav beterm- L
L - . cnt %omg toandreturnlng rrom he
ol = —prosaic. commonplace lifé.
1., . IS on s home, rs. Garfield wa the
iher‘e was nothing of the spectacu-
¥o. . , _srilest Ot Mrs \ove> 1t \very
iar m his career. The world's fame j = -t. ife died th
knew him not. public acclaim Was%r wite _|e t _ree
. C . our vears ago. He i- st rvived
never for him. he wasscarcely  _ * -k .
known beyond hi, own small cir-*. f"' Thomas Garrleld anfi
clc of neighbors and friends. And His

vet it is possible that in the records
of the Infinite his name will be found
far above some of those who have
been more honored on earth. Thomas
Garfield's life. commonplace as it
may seem, was a life of honest toil,
homely virtue and a self sacrifice that
did not fall a bit short of the heroic.
Born of pioneer parents in Ohio, his
father died when he was ri years
old. His widowed mother had only
her children, the youngest an infant
of i8 months, destined to be the Na-
tion’s chief executive, her husband
having left nothing except the partly
cleared farm, not yet all paid for.
The mother had to work and Thom-
as. the first born, although only It
years old. did what he could to
help. He helped on the farm. He
worked for the neighbors, at any-
thing a boy could do. There was
no schooling for him; he had to do
what he could for the support of the
family. At the age of 18, in 1843,
he came to Michigan one winter to
work in the woods. In the spring he.
took home the money he had earn-

M » M
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addition of Foley's Kidney Pills. These pills are hea
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PIONEER DAYS,

Reminiscences of an Old-Time School
Teacher.
Wrritten for the Tradesman.

The schoolmaster sat on his porch
in a reminiscent mood.

He was wracking his brain to find
out what year in the long ago we
had another such spring as the pres-
ent one. There must have been oth-
ers, of course. History repeats itself,
so does the weather.

An auto roared up to the front of
the house and halted. A man and b >y
were the occupants. The face of the
schoolmaster brightened as he recog-
nized the man as Dell Dandry, one
of his newer friends—the old ones
had long since lain under the church-
yard mold.

“Come in. Dell Dandry, and give an

account of yourself,” called the
schoolmaster. “I haven’t seen you in
two dogs' ages. Where have you

been keeping yourself? T heard you
went to the Upper Peninsula.”

“Yes, | have been there,” assented
Dandry. accepting his friend’s invita-
tion. springing up the steps and sit-
ting down in old man Tanner’'s offer-
ed chair. “You have a nice home
here. Tom.”

The eyes of the speaker wandered
ever the well-kept lawn, across a
field with its emerald coat of young
clover, then hung entranced on the
budding fruit trees and tangled vine
of the grape.
old

“l rather guess so,” returned

Tom.

“It's such a home as anybody could
enjoy. You must be the happiest old
coon north of Grand Rapids.”

“T am reasonably happy. Dell,” and

the old man sighed. “You did not
tell me what you are into at pres-
ent?”

“1 am speculating a little.
“Stocks. wheat. gold, steel or
what?”

“None of those: all drosis. every
one: it's fruitl”

“Fruit? Why. there's no fruit in

Michigan at this tiime of the vyear.
You must have lost your head up
among the icebergs <f Snpcrior. | ad-

mit there s a promiise of fmit, but
only a premise.”

“Well, it's on that promise | am
going to coin money, Tom.”

“Expiain yourself."

“Easy enough: | am buying up
orchards right now. Of course, |
stand to win or lose something worth
while.  An uncle of mine left this
world six months ago and | am his

heir to the tune of ten thousand. |
am risking that on futures. | do not
mean to gamble, only take chances on
old Mother Nature being good to me.
Understand ?”

“T think so. You purchase your
orchard before the blossoms are out.
expecting to make something hand-
some on the investment in the fall?”

“That's a fair statement of my po-

sition, Trmil”

“Have you bought up many or-
chards?”

“Just one. You see. | started out
only this morning.” said Dandry.

“Yes. T see,” returned the school-
master. “Chances are that you will
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have a lot of experience in the fall,
minus a good deal of money.”

“Then you do not think we shall
have a big crop of fruit this year?
Why, | never saw the trees so load-
ed with fruit buds—"

“Never such glad promise at this
season of the year,” broke in Tom
Tanner. “Nor did anybody else. We
may have a bonanza crop, yet the
chances are that we will have none
at all.”

“You say this to throw cold water
on my little speculation, Tom?”

“Nothing of the kind. | wish you
well, 1I'm sure. This reminds me,
though, of a year in the fifties. It was
an early spring like this one; not so
early by two weeks though. That
spring every fruit tree in the settled
parts of the State held blossoms.
Thej’ were a sight to behold. The
promise was for a bumper yield. The
outcome was none at all.”

“Oh. of course, that might happen.
A big freeze—"

“It wasn’t a freeze,” said the
schoolmaster, “but some sort of a

blight in connection with the ravages
of an insect. Such a thing might
happen again, you know.”

“It might.” admitted the specula-
tor, “but it is not likely. I shall run
some risk, of course. One trouble |
meet with is the indisposition of
farmers to sell.”

“Oh. as for that. I should not im-
agine you would have much trouble.

Why. I'll sell you my prospects if
you like.”

“Honest, Tom?”

“Sure, old man.”

“All right. I'll be glad to look

over your orchards, both peach and
apple. As | am somewhat in a hurry
suppose we look over the place?”
Dandry rose to his feet.

“Not so fast, Dell,” cried the school-
master. “I'll give you my terms, then
if you like we will take a look about
the place.”

“All right.” and down dropped Mr.
Dandry once more.

“T have only four acres of peach-
es.” proceeded old Tom, “but they
are mostly Elbertas and they are
leaded to the gunwale with buds.”

“Yes. yes." chuckled his friend, rub-
bing his palms together approvinglv.
“Elbertas are all right. How much
for them?”

“By the acre?”

“Yes. that is my usual way of buy-
ing.”

“Well, I ought to have $3,000 for
the four acres. That’s less than $800
per acre, which is about a fair
price—"

“Great Scott! man. are you crazy?
T don't want to buy your farm; if
I did it wouldn’'t be worth a quar-
ter of that. Come down to business.
Tom, no kidding.”

“That’s business, Dell.”

“But such ridiculous
Why—"

“Not at all, my friend,” said the
schoolmaster, never cracking a smile
“1 have a prospect exactly like that.
With peaches at less than $2 per
bushel | can make that out of them,
providing | get the promised crop.”

“That is absolutely crazy figuring,”
snorted the speculator. “I will give
you $50 an acre; that's $10 more than

figures’
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morning. | see you are away up in
the sky. Fact is, you don’t want to
sell.”

Gas Engine Accessories and
Electrical Toys

Again Dandry rose to his feet. * |C. J. LITSCHER ELECTRIC CO.

“You think | am too stiff in price,
Dell? | know of a man— have seen
him and heard him tell it himself—
who got double the price I quote you
for four acres of Elberta peaches.”

“Pshaw, now, what's the use of ly-
ing like that, Tom Tanner? You are
becoming incorrigible in your old age.
You know better. No man living—"

“Got such a price for peaches, eh?”
chuckled Tom. “Oh, yes, there has
been one who got twice that."

“You daren’t name him.”

“Yes, | dare— Roland Morrill, Mich-
igan’s peach king, as square a man
as there is in the business. He net-
ted something like $6,000 from four
acres of Elbertas. Now. Dell, you
might double your money if you
bought mine for half that sum.”

“Ah, well, that’'s one instance in a
lifetime.”

“True. You won't take my dare?”

“Of course not. I'm not quite a
fool.”

“Heaven save the mark, Dell, old
man. Now don’'t go just yet. | am
a trifle lonely this morning; wife’s
away for the week and | got to think-
ing how strange things work out in
this world. Do you know, Dell, love
and marriage are as queer proposi-
tions as raising peaches?”

“Hadn’'t thought about it
way.”

“l didn’t imagine you had. Now |
ran the gauntlet of a goodly number
of young maidens—and one or two
old ones for that matter—before |
got the woman | did.”

“ls that a fact? Well, you made a
good choice after all.”

“l have no fault to find. Perhaps
you wouldn’'t believe it when 1 tell
you the girls in my young days took
a great fancy to me. | had hard
work escaping some of them and their
designing mammas. | was just now
thinking of the night | went home
from spelling school with Jane Ann
Spooks.”

in that
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“Good land, what a name! | don't
wonder the poor creature wanted to
change it.”

“Even for Tanner?”

“Yes, even for Tanner,” and Dan-
dry laughed.

“If you had time
about my adventure—just this one
“I'll wait if you won’t be long.
Tom,” agreed Dandry, sitting down
again. “lI know we all have our lit-
tle experiences in the realm of Cupid,
but, of course, I can not wait for you
to tell me all of your boyish scrapes.”

“Only one to-day, Dell.”

The old man reflected a moment,
then began: “It was when | was
not far from a dozen years old that
we had the time of our lives at the
Indian Bow school. There were a
score of pupils, ranging in age from
4 to 20.

“Jane Ann was just my age and a
whopper. The fattest girl you evei
sawb Dell, as big east and west as
she was north and south. | hated
fat girls and, of course, Jane Ann
in particular, but the boys put up a
job on me and got her to claim my
company home with her. No, it was
not leap year, but there wasn’'t very

much conventionality in the woods
at that time.

I'd tell you

”

“1 wa
say no.
Spooks. |t was a slippery road we
had to t
to climb
rest of the boys and girls hung back
to see the fun. | knew they were
laughing at us behind our backs, but
what could | do? | dared not bolt.

Jane Ann hung to my arm and gig-
gled every step of the way. It was
a zero night, yet the sweat stood out
as big as peas all over my anatomy.

“Say, Dell, I'd like to tell you all
that she said to me during that trip.
Why, she had us grown up, married
and sailing the seas on a ship as big
as the Great Eastern, with gold and
lands and riches galore. And all this
time | was as mum as a biscuit and
about as near baked as one right out
of the oven. Were you ever in such
a fix. Dell?”

Why, | dont know,” and DanJry
aughed. I think you were having
i mighty good time, being hugged by
t pretty girl and nobodv bv to hin-
der.”

Ah, 1 see, you have never been
here, old chap. The girl was about
s pretty as my muley cow over there
nd as fat as—as— well, as fat as she
vould well be and waddle. She sim-
,ly waddled, Dell, not walked.

I won't bother you with a long
story. We got to the top of that
hill all right and then, without warn-
ing, my foot slipped. | made a des-
perate effort to save myself; Jane
Ann hugged so tight | had no chance:
down we both went. Being under, |
couldn’t do a thing only slide with
the breath completely knocked out of
me. Such a shout as went up. | was
mad enough when the boys helped
Jane Ann to her feet and yelled
themselves hoarse over poor crushed
me.”

“Well, and what came of it?”
“Nothing, so far as | was con-
cerned. | simply told them to go
to thunder, after which | bolted for
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home while the boys yelled for me e a large
to come back and look after Jane }yeomanrv.
Ann. | don’'t know how she gotitaller an*
home. They said she cried at first, jpounds he
then giggled and said | was a greenie. jemit for ;
I think likely | was. but | never went jtions later
near the fat girl again. (degenerate

“l had to thrash one of the big have deveb
boys afterward before | could go toj Before ¥

school in peace. | often think of|whtch onTv
that night and what a simpleton 1 [Or a
was” Squired, the

“What became of fat Mrss Spooks ?' |?ofdie-" nr
“She afterward married a drummer
and made him a good wife, | reck-lwere recr
on.” Old Timer. | *

Inkless Printing New Process.

Inkless printing promises to revo-j
lutionize the printing industry. It
crmes from England and is an elec-j *
tiical process. One pole is connect-1; 1;
ed with the form of type and thel"
other pole with the platen which car-1 °
ries the paper and presses it against
the type or block to be printed and ltaere
results in a clear imprint of the char-1centN

acters. Normally the imprint : | 'ntn
black, but any requisite tint may be i *ne:*
obtained. i tr8er

This renders color printing ex-f
tremely simple. Instead of a delay |tm,rta
between the red, blue and yellow lilC'3
printing, as is now essential to per-j'ecort
mit the coats of applied pigment to!
dry, the three impressions can be I Tlace
made instantly after one another

For ordinary newspaper printing!;
the invention possesses great possi-
bilities. It eliminates one-fourth of I?rese:
the complicated mechanism of thel iatc”
press, ink rolls and ducts, so that the r ontll
dimensions of the machine can be]Eretne
considerably reduced. Moreover, a |«K>re
heavy source of expense is eliminat-
ed, as the ink represents purchase
money and the ink rolls need fre-
quent repair. There is a complete
absence of smudging, as there are no
deposit on the paper and no extrane-
ous matter to rub The process is ap- .
plicable to the finest grades of art Pel
work and block printing.

The inventor has devised a special
type of resistance whereby the flow
of the current is controlled as easily
and as delicately as the flow of a
fluid through a pipe by a tap. A
valuable feature is that the question
of repulping waste is sjived. Under
present methods the remoiral of flic
ink is a stumbling block in the atilt-
zation of waste. In  the electrical
process a cheap solnthjn causes the
impression produced by electricity to
disappear. And after repalping the
paper can be used again.

The simplicity of the process is
irikingly apparent. Even a coin cr-:
laid upon the paper and slightly press- |]a
ed leaves a clear impression. Thes 1
process involves no wear and tear up-
on the type or metallic surface of
block and no action is set up by the |tRca
passage of the electric current. Ison

Water Wagon

Results of High Cost of Living.

The cost of living is proving the inar,
cost of a race, according to some ex-fl.ti
perts. Great Britain is confronted bylwir!

teadily increasing class of pfejrsi-litaff
cal, mental and moral defectives of lafte
her own producing which threaten her |
national existence. It is stated thatj ?
the average British recruit of thejear
Crimean war, when England contain-1 eat
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REVIEW orrrESHOE MARKET

THE PLASTIC ART.

Its Two-Fold Advantage in Advertis-
ing Shoes.

The retailer of shoes knows that a
sign lying flat against the building
above his door is not visible far up
o- down the street. He also knows
that if it is upon the flat sides of his
show window it may be seen by
everyone and yet the possibilities are
that it will not. There is nothing
really distinctive about a sign lying
flat and made up of lettering or type.
A little more distinction is given the
sign that bears a human figure, car-
toon, or building exterior, such as
may be found in many of the shoe
stores. The retailer fully realizes
that many customers get by his store
without observing his sign, because
it can be seen from in front only. He
then extends another sign across the
sidewalk so that this sign can be
seen up and down the street, thus
giving his sign the advantage of
every view point. The barber's pole
and tobacconist’s Indian are well
known ways of obtaining this result
with a single object. The drug store
mortar and pestle and the repair
shop's boot are also distinctive and
impart their message to the passer-
by that a drug store and a repair
shop do exist on that thoroughfare.
The use of forms and figures for the
display of clothing in store windows.
the wot«den horse cf the harnessmak-
er and the use of rnodes in some
shoe w ndows indieate the desire on
the par of advertisers to show more
than is possible or a flat surface.

They fidly realize the effectiveness
of objicts in the window over flat
signs. The common forms of adver

rising. such as the printed sign and
magazine announcement give but two
dimensions, length an* breadth. The
third dimension. depth, is impossible
on a flat surface. This is the idea
expressid in “Advertising and Sell-
ing” under the title: “The Third Di-
mension,” by Carl S. Dow, and from
which extracts have been taken.

In printed announcements and
painted signs, especially those por-
traying shoes, there is an attempt to
give the third dimension by means
of the perspective of pictures; but a
picture, like the type with which it is

used, can have but two dimensions,
the depth or shadow effect being
merely  represented. In  picturing

shoes this art has been highly devel-
oped and cuts now show great depth
of shadow and high lights that a
decade ago were considered impossi-
ble to reproduce by hand drawing. It
is advanced in itself and yet does
not serve as a distinctive advertising
medium to endure for a period of

time longer than that in which the

shoe is in season.

An important advance may be not-
led in the use of sculpture in relief.
In this form of sculpture, usually exe-
cuted in clay, the figures are repro-
duced in two dimensions, length and
breadth, and the third dimension in a
slight and diminished portion. High
llights and shadows can be reproduc-
ed very favorably by this method.
Having strength greater than is pos-
sible in a picture, the clay model is
the basis of many beautiful catalogue
|]and magazine cover reproductions
|Many advertising show cards also
Idisplay this relief effect on flat sur-
jface and the retailer knows that a
clay model must have been built prior
tc the making of the half-tone. Here
lis depth to an extent and the same
jdetails of the only relief are seen in
ithe same relation to each other when
viewed from any angle in the re-
[produced and printed flat surfaces.
Another method of emphasizing the
| relief of a picture is to emboss it,
but the strong shadows resulting from
‘under cutting in the clay model, a
jprocess that gives great strength, can
be represented only. No actual shad-
ows as in the original are possible.

In all probability the greatest way
jto attract and please the eye ever
devised by art has been the creation
|of shadows on drawn figures and
type. The effect so much desired,
that of true depth, the prominent fea-
ture of third dimension advertising.
Ican be obtained by invoking the aid
of sculpture in completely solid form.
The Greeks early found out that
sculpture gives life and beauty. Bas
reliefs of Egyptian art were far dis-
tant in effectiveness from the sculp-
ture of early Grecian days. Sculpture
affords an ever-changing series of
shadows, bringing in new details at

relation to a picture that sculpture
bears to the painter.

Reproducing the article for sale is
Inot the most important use of sculp-
ture in advertising. For the article
htself is as attractive and as easily
rememebred as any reproduction.
Then again, shoes change in style and
if reproduced simply as shoes would
jnecessitate new models for every pe-
jriod of change. Most retailers sell
ishoes under trademark, trade name,
jor other distinctive object sign. His

store is known by a trademark or
|name. This trademark offers oppor-
jtrinities in sculpture advertisement

jthat may be used to great effect, not
jonly in the windows, but in the store
Iproper, and even at the exterior of
Ithe store and other outside places of
Iprominence.

1 Sculpture arrests the eye by its
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beauty and novelty. It is an ideal
method of impressing upon the mind
a trade name or mark. While the
shoes in the window may be novel
iand attractive, they are not sufficient-
jly individual in themselves to cause
people to remember the name or
jmaker. All shoes look pretty much
jalike. No matter how artistically ar-
ranged do not impress the observer
to an extent that makes him keep
Ithe name in mind until the time when
he desires to buy footwear. In fact,
articles of ordinary, every day life.
Jean not of themselves be so displayed
as to stop people and compel them
to remember the name for any length
of time. People can be taught a
trade name and they can be taught
jt connect a trademark or name with
staple articles. To the present gen-
eration relief figures in shoe stores
always suggest certain things. The
Regal boot means primarily that Re-
gal shoes can be purchased in that
store. Also the boot signifies what
its name implies and also a certain
type of workmanship sturdy and ele-
gant and befitting the attention of
people desiring shoes of superior and
Regal quality.

1 he Emerson figure of an old-time
shoemaker sitting at his bench stitch-
ing a shoe is illustrative of hand
workmanship and close concentrated
ability. The pose of the workman,
strength of the figure, all tell their
story to the observer. One sees the
pitched shoe and goes awav impress-
ed with its quality'; another sees the
tense expression on the shoemaker’s
face and understands that good work-
manship goes into the shoes. An-
other notices a symbolism in the
sculpture that is associated with old
time shoemaking methods which are
always thought superior in the pres-
ent-day manufacture of shoes. An-
other sees the sign of a man’s trade.
At any rate, every viewer of the ob-
ject goes away with distinct impres-
sions.

The \\alk-Over Man, so common
to Walk-Over agencies, and always
shown in their windows, is that of a
clean cut man in evening dress walk-
ing over a shoe. The type is Amer-
ican and any one seeing the figure
in itself does not need to look at
the name to tell the “Walk-Over."

The Beacon Light stands out as a
trademark figure signifying strength,
stability and safety and the light-
house attracts universal attention, be-
ing a beacon to the people that pass
by the store selling these shoes. Its
effectiveness is far superior to that of
a flat print.

The Crawford shoe has a new
sculpture model of a huntsman with
a pointer giving a sudden dash and
snappiness to the trademark. The
name Crawford is not merged in the
idea of a huntsman, and yet this
sculpture impresses everyone with a
certain type of high grade footwear.
It is an object lesson to every one
contemplating using sculpture in ad-
vertising, showing that any distinc-
tive trademark or trade name can be\
used with plastic reproduction.

The Gorilla, another new sculpture,

is seen in shoe windows and immedi-
ately gives the idea of “brutally
strong. It is a strong advertisement

for a strong shoe. It appeals to the
working man as being the shoe that
will stand a great deal of wear and
the figure of the gorilla trying to
tear the shoe apart proves to the man
that the shoe must have unusual mer-
its. The gorilla is associated with
strength and brutality and the cus-
tomer gives the wear of the shoes
these qualities.

The Educator foot is known the
world over because of the plastic cast
that tells the tale of the education
of the children to natural footwear.
Even the less ambitious productions
find opportunities for the use of the
plastic art. The Corn plaster man
uses the plastic form to stick his
plasters on in demonstrations. The
field seems unlimited and yet it is
not utilized to the point where it be-
comes so commonplace as to lose
its force as an advertising medium.

Trademarks have characteristics
that can be conveyed to the mind
by an artistic figure, and it is most
satisfactory when reproduced in
sculpture. A fine example is the lit-
tle girl of the Asborn Shoe, studious-
ly examining her foot from which
she has just removed her shoe and
stocking. She finds that the shoe has
allowed her foot to grow naturally—
that it is “Asborn.” The life-like ex-
pression in the pleasing pose of this
little girl so pleased the shoe dealer
that he asked for a cast without the
advertising inscription that he might
use it for home decoration. The mor-
al and lesson of this statue is self
evident to mothers and children. A
happy pose of the figure is indeed
an advertisement of great merit.

All of these sculptured trademarks
become better known by the display
;n this form than in any other pos-
sible way. It offers great possibili-
ties for all sorts of advertisements
and the publicity given more than
recompenses for the additional out-
lay in money. Some of the figures
are given by the manufacturers to
large customers at a nominal price to
insure the distributor that they will
be used. If the cast is given free
usually it is treated as are gift adver-
tisements— utilized for a short period
and then cast away.

The life of a piece of sculpture is
infinite. The life of a plaster cast
can likewise be so. A sculpture in
advertising is not as common as the
printed announcement, so the method
of making third dimension advertise-
ments, giving length, breadth and
width, is not as well understood as
the procedure of printing and type-
setting. Quantity is the measure of
the price per cast as it is in the manu-
facture of shoes. The manufacturer
if he ran through his factory a sin-
gle shoe finds the expense increased
over the run of a dozen and greatly
ncreased over the run of one hun-
dred dozen.

The mthod of making clean cut,
plastic reliefs or statues has been de-
veloped into a science itself. The
model for the trademark is first made
of clay. From this model a mold is
formed of some substance which re-
mains flexible so that the delicate pro-
jections may be preserved and under
cuts made to show form and give
proper shadow effect. Plaster repro-
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auctions or casts are made by filling
the mold with plaster which may be
made stronger and tougher when the
character and intended use of the
trademark demands these qualities.
Coming from the mold the plaster
cast is first thoroughly dried and
then finished by cutting off the rag-
ged edges, smoothing defective por-
tions and dipping or painting to get
the desired tint or color.

Any color or tint of the spectrum
may be used in plastic art. The mak-
trs of statuary specialize in colors.
Where colors are needed they match
tints perfectly. Many trademarks
that primarily were designed for
printing on letterheads and advertis-
ing papers in one color are found to

readily lend themselves to several
colors, rendering them far more
striking and effective. Many retail
stores secure a great deal of har-

mony in their window trims, and a
sheer white or tinted statuette can
be used without much fear of a
clash in attractiveness. A slight tint
is preferable because of the inability
of maintaining a true white with sun,
dust and other agents all the time
diminishing the beauty of the casts.
Plastic statuettes to-day are as
smooth finished and complete as the
most artistic Greek piece of sculp-
ture. Any effect whether rough or
smooth may be obtained to the finest
details. Facial expressions have been
reproduced with an exactness almost
impossible in marble sculpture.

The question of price usually comes
up in advertising schemes and rela-
tive to plastic sculpture it may be
said in general that the cost of an
advertisement of three dimensions is
greater than that of one having but
two dimensions and the piece of
sculpture costing more than printed
matter.

This is especially true when but few
casts are made from one model.
Sculpture is more expensive than
printing, but the plaster cast has made
sculpture possible in advertising by
bringing the expense of reproduction
within reach. Similar to any other
scheme the building of the model is
the chief expense. After that repro-
ductions are made with reasonable
rapidity and at moderate cost, al-
though more expensive than most
forms of art work, the plaster cast
will be found a very economical
method of popularizing trademarks
up to the time when common use
renders it less effective. Unlike print-
ing, third dimension advertising is of
unlimited publicity value and not des-
tined for the curiosity of a week, a
month or any period and then be-
comes prosaic, but its advertising
value is unlimited.

Plastic reproductions are becoming
more and more common in the shoe
industry over all other industries.
Trademarks of shoes seem to lend
themselves particularly to reproduc-
tion in plastic art and it has been
found to bring out the merits of a
trademark or trade name as no other
publicity motive can. tl has been an
agent for permanent advertisement

of the manufacturer’'s product in the

retail store and in some communities
in general places.

It has also been used as an ad-
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vertisement of high class retailers
direct to the trade. Small models, a
few inches in height, have been made
jup and sent to the patrons of the
store to be used as desk weights or
ornaments. These are not particu-
larly shoe advertisements but are ad-
vertisements particular in the store.
It is in the nature of giring pre-
miums to patrons to solicit further
business. Year after year the idea
of advertising direct to the consum-
ers by means of souvenirs or pre-
miums has been growing until it has
come to be a sort of business dis-
count system. The premium idea has
been worked out in the use of trading
stamps, discount coupons and even
household necessities. The premium
has begun to be considered an in-
ducement to the consumer to pur-
chase. It promises extra value to
the buyer and is one of the bed-rock
principles of direct advertising. An
ladvertisement that promises a little
more than what the consumer is pay-
ing for is sure to bring them to the
ioor of the store. The same price
for the shoes is paid and yet some-
thing extra is given.

Stimulation of trade is the begin-
ing of successful business. Many a
business has been built up on the
premium idea and although it has
|Inot been as prevalent in shoe stores
it is gradually cropping out here and
there, showing the efficiency of the
premium plan. The accumulation of
trading stamps is a long and drawn
out process, and where stamps may
be obtained at a hundred and one
stores, mostly department stores, it
stands to reason that the trade are
|Inot under obligations, tangible or un-
derstood, to return to the retail shoe
store for the next pair of shoes.
Whereas, if some sort of progressive
check system, say five purchases of
shoes aggregating at least $12, a cer-
tain cast will be given as a premium,
it departs from the general stamp idea
jof accruing a number of discounts
until a set sum of $99 is achieved
when a premium of the value of $2.50
|is given. The premiums as usually
selected are those luxuries for which
people never find a practical use, be-
ing neither artistic or useful. If the
shoe man is to be in the vanguard
of business success the plastic art af-
fords him opportunities be he manu-
facture, wholesaler or retailer.— Boot
and Shoe Recorder.

Why He Felt Relieved.

| A well known scientist was lectur-
ing on the sun’s heat. In the course
of his remarks he said, “It is an es-
tablished fact that the sun is gradual-
ly losing its heat, and in the course
of some 70.000,000 years it will be
jexhausted, and as a consequence, this
world of ours will be dead, like the
moon, unable to support any form
of life.”

At this juncture a member of his
Jaudience rose in an excited manner,
and said:

“Pardon me, professor, but how-
many years did you say it would be
before this calamity overtakes us?”

“Seventy millions, sir/’ answered
the professor.
“Thank heaven!” was the reply. “I

thought you said 7,000,000."

April

The Genuine
Hard Pan

is a shoe that out-lasts all others where the conditions

of wear are particularly hard on any sort of footwear.

Medium or heavy sole, also high cut. It is prac

comfortable.

Our trade mark

antees your cus
tomers
shoe satisfaction

and then some.

Rindge, Kalmbach, Logie & Co., Ltd
Grand Rapids, Mich.

Stock the Profit Makers Now

H B Hard Pans and Elkskin Shoes
MEN'’S BOVS’ YOUTHS’

You cannot possibly make a false move in adding these
factory lines to your present stock.

They represent what we believe to be the best efforts of
our factory in our shoe making experience.

The uppers on these lines are made from
plump, soft stock of our own special H B
Hard Pan tannage, over weight soles and
strictly solid throughout.

lot of these lines

is ended. Better get
between now and the

You will want a big
before the season
your order out

next mail.

Herold-Bertsch Shoe Co.

Makers of the
Bertsch and H B Hard Pan Shoes

Grand Rapids, Mich.

H B HARD PANS
are made io 26
carried-in-stock styles

20, 1910
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Value of Small Articles in Findings
Case.

Just at this time of the year let us
again call your attention to the value
of such small articles as the adver-
tising shoe horn and button hook.
Two small but the most useful and
can be made a profitable source of
publicity. These are the necessities
of the shoe store that a shoe man is
compelled to handle at a loss, but
the wise man will always have such
articles working for him all the year
around. Shoe horns stamped with
your advertisement on them cost but
a small sum more than the plain. One

shoe horn in the family works si-Jtans.

lently among its members all during
the summer. It is used two and
three times a day by the different
ones and with a good live advertise-
ment constantly appealing for their
continued patronage, don’t you see it
is the best method of spring and
summer publicity that a live dealer
can entertain.

A good fiber shoe horn will cost
from one-third to one and one-half
cent, according to the quantity you
buy. Can any bright dealer think of
a cheaper manner of advertising? And
it will last as long as the shoe horn
is in use. It is a good idea to give
one of these advertising novelties
with every pair of oxfords sold. Some
merchants are inclined to want to
limit the number given out and two
or three members of a family buy
oxfords at a time, give only one shoe
horn; by all means put one in with
every pair sold; they will all do good
work for you. This is the only true
method of regaining what you have
already spent, and it is an excellent
investment.

In addition to the advertising gain-
ed by using the printed shoe horns,
the same can be said of button hooks.
A button hook with your advertise-
ment will not last for a day. but as
long as the hook is in use or kept
by the individual user. Now is the
time to get busy supplying yourselves
with these small articles.

At this season of the year while so
many low shoes are worn, there are
scores of customers who would in-
vest in a more expensive shoe horn
than those given away. A shoe horn
is a shoe horn we all know, while a
chair is a chair. All persons are not
satisfied with cheap furniture nor
cheap clothes.

All first-class shoe stores have aj

certain number of highly esteemed pa-
trons who are always in the habit of
buying the best and are perfectly

MICHIGAN
will create a demand for shoe dress-
ing. Keep your stock complete.

Outing shoes, of which there ars
|many of them worn, call for whirs
llaces. Not all dealers carry a lac«
for this shoe. Be up to date.

Summertime people have a great)

deal of trouble with- their feet Foot
(powders and corn cures -hould oc-
cupy a conspicuous place in the dc
partraent.

Do not forget the heel cushions

'They make walking easy and im-
prove the fit of the shoe

This is another good season £0*
You will find many tans ar«
to be worn this summer. Do not miss
any sales on tan polish and also oe
tan laces. If you carry over a liftl*
stock there is every indication tha-
they will be good next year

Did you ever have a call for corn
files or rasps? There are several
(good ones on the market that arc
ciaimed to do good work.

Keep the oxfords
shoe trees. If there
a shoe will get out
quicker than another
hot season when th

When the .hoe is
tree should be slippy
their s3ape.

Make a risplay m
case of brushes and
play that will appeal 1
see how quick they 2

Don't forget to rr
when you fit a castors
en down arch that yc
prop. It may save
and will save his sh*

There are so mas
leggings for ridimz 1
tomobiling that you *
their trade by earrii
gtng? made for this
are willing to pay th
ones.— Shoe Trade fi1

;An  Experience By No Means U?
common.
Lady enters store to purchase

pair of shoes.

Polite clerk approaches, ask- !ad
to be seated.
Before enquiring a? to what

needed the clerk takes a trn* v.
(near-by cuspidor.

Unlaces shoes, goes fe, far end -
store, gets box down and
back to lady takes another trip *
|the cuspidor.

Salesman knows business, tries n
Ishoe, laces it and makes 3 trip *
the cuspidor.

Lady, after standing m shoe' o

willing to pay 25 or 50 cents for ajters some objection.

showy shoe horn. There are beauti-
ful celluloid horns made up in the
pearl effect in Oriental pattern that

would appear to your best class ofj

trade and would be appreciated by
the lady patrons.
chased for about $2 per dozen.

Other celluloid shoe horns can be j
bought for from $1 to Si.50 per doz-l 3ng on way to show lady

Before trying them on another tri
Ito the cuspidor is taken
Both shoes are nicely fitted on an

They may be pur-j

laced. Clerk has retrained »0 *-1
necessary.
Money is paid, package is brougi

& am-r-

en, according to the size and pat-jer trip to the cuspidor is necessary

tern.
eled lift, a novelty and convenient to

Then there is the handle nick- j

Lady thinks it is that man's priy
lege to chew tobacco if he choose

handle, something different from the i

rest.
Make your window talk. They may
sell more findings than you can.
This nice, balmy spring weather

where she is not made to imtirm wit'
|disgust by the ill-manners of *t
clerk who is fitting her artth th
needed shoes.
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Rouge
Rex
Shoes

hfcewser

kfirtb-Krause Company

SIMM WEmtémemmr§

House

More Boait!

Red School

Shoes Mean

For Boys For flitter

(fed School IVoate --v 1 ~nwri niM i
wad U ag fuMwrfeof wee -tvaottm w%n> Y%
do the I tgyof Scfewmt Stow IRVbmwosi mo Tin»
Cooxoioorty . Paresr-i e*r- - = M
»0tf Scémml

fail.
Tit

Do Nog Pdocc Awy FariS Dm Moo
School ffoant Lilt.

Scurf for CfiMfog

Watson*Plummer Shoe Co.
2M232 fofdVB Siu CXaovp ML
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DON'T WORRY—SAW WOOD.

Appreciate the Advantages You Have
Over Others.
W ritten for the Tradesman.

Relatively speaking, the practice of
selling standard articles of food—
tea, coffee, sugar, spices and other
household necessities—through the
efforts of individual solicitors who
canvass a neighborhood and contract
to deliver the goods at the homes of
their custmers, is a new factor in
merchandising; one also that is coin-
cidental, practically, with the evolu-
tion of the mail order house; and
each one of these mercantile meth-
ods constitute a painful thorn in the
side of the permanently located and
legitimate merchant

No good can resuit from merely
protesting against the canvassing
trades:man who sends his Orders to
some city in Ohio, N(Gw %Vork or
other state,, hauls the goods con-
signed to hiin in this waye to his barn.
his dwelling house or hiis Olit-of-the-
way storeroom and! from such point
deliveirs. with the aid <f his horse
and vragon. the sales he has made.
collects his pay and tlSyis earns a
living. Neither is it poissible to an-
nihilate the great mail ordeT house
with its ten or twentv aeres of floor
space, its tremendous capital and its
wondrously effective system of do-!
itig business, by scolding and trying
to obtain legislation which shall pro-
hibit such methods.

Stated broadly, ninety-nine men
out of each hundred would not hesi-
tate a minute if they possessed the
requisite business ability and capital
to engage in just Such ventures at
the very first opportunitv. Moreover,
it is just as well to rPcognize at once
the fact that neither the mail order
house not the traveliing transient mer-
chant can be legislated out of busi-
ness so long as they conduct their
business in a legal manner.

The thing for the permanently lo-
cated retail merchant to do is to take
an inventory of the advantages which
he, as a business man, possesses; su-
periorities and privileges which, in
his legitimate trade territorv, can not
possibly he attaii he transient
peddler or by the mail order schemer. 1

The permanently located merchant j
has an intimate, personal acquaint-
ance with his trade; his individual |
character as to rectitude, courtesv,
fair dealing and public spirit consti-
tutes a tremendous asset that can
not, by the very nature of things, de-
\elop as to the catalogue house or i
the once-in-a-while visiting merchant. |
Tu perfect accord with a man's own j
jealous guarding of his character j
against the insinuations .and tempta-
tions of selfishness, avarice and dis-1
honesty will his character help or!
hinder his progress and prosperity in |
business.

There are many conditions favor-|
ing the permanently located mer-!
chant. His customers can see and
handle the goods they desire be-j
fore they make their purchases. For
this reason the merchant should see j
to it that every facility, including j
cordial and accommodating treat-
ment at the hands of the merchantj
and his clerks, is afforded.
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SPEAKERS’ BUREAU

Arranged by the Grand Rapids Board of Trade

NAME.

Heber A. Knott iPresident Grand Rapids
Board of Trade)

\Y. Millard Palmer (Chairman Committee
of One Hundred)

Clarence A. Cotton (Secretary Grand Rap-
ids Board of Trade and Secretary-
Treasurer National Ass'n. Commercial
Executives)

Samuel A. Freshney (Secretary-Manager
Board of Public Works)

Carroll F. Sweet (Member Transportation
Committee)

Dr. Ralph C. Apted
fare Committee)

Charles M. Wilson (Member Social Wel-
fare Committee)

John B. Martin (Chairman Municipal Af-
fairs Committee)

(Member Social Wel-

Francis D. Campan (Industrial Agent and
Attorney Employers Association)

William H. Loomis (Former Grand Chan-
cellor State K. of P.'s and Member
Committee of One Hundred)

Mark Norris (Member Better Governed
Citv Committee and Member of School
Board)

Edwin F. Sweet (Former Mayor and Chair-
man Public Improvements Committee)

Andrew Fyfe (Former State Senator)

Albert B. Merritt (Chairman Wholesale
Dealers Committee. Member Execu-
tive Committee Advertisers Club)

Charles B. Hamilton (Member Local Trade
Reciprocity Committee)

Walter K. Plumb (Member
Committee)

Honorable Harry D. Jewel! (Judge Juve-
nile Court and Member Social Welfare
Committee)

Honorable Willis B. Perkins (Judge Cir-
cuit Court and Member Social Welfare
Committee)

Samuel H. Ranck (Librarian and Member
Public Improvements Committee)
George A. Clapperton (Chairman Commit-

tee on Legislation)

Charles W. Garfield (President Michigan
Forestry Ass'n. and Vice Chairman
Municipal Affairs Committee)

Rev. George H. Birney
Arthur H. Vandenberg
Rapids Herald)
Roger 1. Wykes (Member Committee on
Legislation)
Robert 1). Graham

tural Committee)

Rt. Rev. John N. McCormick (Episcopal
Bishop of Western Michigan™)

Executive

(Editor Grand

(Chairman Horticul-

Lee M. Hutchins (Member Wholesale
Dealers Committee)

Ernest A. Stowe (Chairman Executive
Committee and Editor. Michigan
Tradesman)

George G. Whitworth (Member Executive
Committee)

Edmund \\. Booth (Editor Evening Press)

Rt. Rev. Monseigneur Joseph Schrembs
(Vicar General for the Diocese of
Grand Rapids and Domestic Prelate to
His Holiness The Pope)

John [Ihlder (Secretary Municipal Affairs
Committee)
Clay H. Hollister

National Bank)
Dr. Collins E. Johnston (Healthier City
Committee)
Rev. Alfred 'W. Wishart (Chairman Social
Welfare Committee)

(Vice President Old

TOPIC

Board of Trade

The Committee
Hundred

of One

Commercial Organization
Municipal Housekeeping
Transportation

The Housing Problem
and Public Health

Fire Insurance

Social Service or the

Story of the Municipal
Affairs Committee

Employer and Employe

The Fraternity Spirit
The Work of the Public
Schools.

Non-partisans’hip in
Municipal Affairs

Some State Needs
Advertising

The Art of Salesmanship
susmess Svstem

The Child and the State

The Parole System and
The Indeterminate Sen-
tence

Libraries and the Public
Our State Institutions
Forestation

The Citizens Opportunity
Civic Patriotism

Railroad Legislation
Fruit Culture in

W estent Michigan
Leadership

Commerce and Credit

The Needs and Possibili-
ties of Western Michigan

Manufacturing Interests
Good Citizenship

Man and Ideals

Civic Advancement and
City Planning

Banking
The Milk Problem

The Religion of
Democracy
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It is a foregone conclusion that
every neighborhood must become, to
a greater or less degree, a contribu-
tor to the catalogue house or the
transient salesman; but it is also a
matter of history, voluminously re-
corded, that mail order houses do
not, as do the permanently located
merchants, hold their customer year
after year. A family may deal with
the establishment which uses the mail
and the railways two, four or half a
dozen times, but presently this fami-
ly begins to “figure.” They find that
they have been very much disappoint-
ed as to some purchase; that it is
not what they expected it would be
and, then too, they awaken to a reali-
zation of the fact that they can not
send it back for exchange. More
than this, they discover that, taking
into account the prices paid, the
freight or express charges paid and
the uncertainty of “buying unsight
and unseen.” they could have done
much better both as to quality and
jcost by dealing directly with the
home merchant—the man they know
personally and upon whom they can
ijdepend. And so they drop the cum-
bersome and dog-eared catalogue and
forget the mail order system.

If this is true, as claimed, why is
tit that the mail order houses pros-
iper?

The answer to that question is
that the great merchants by post and
rail do not depend upon any puny
community of 5000 or 50.000 or even
500.000 people. Such  merchants
simply strive to cover as completely
as possible by a tremendous adver-
tising outlay not only the ninety mil-
lions of people in the United States
but the many other millions of peo-
iple in the West Indies. Mexico, the
Central American States, the Sand-
Iwich Islands and the Philippines, to
say nothing of the British dependen-
cies on this continent. If they can
Iget one customer out of every thou-
|sand inhabitants solicited they may
be content. L. F. Rand.

Taft

Taft— A new word, just incorporat-
ed into the English language.

To taft—To be cheerful, to play
golf, to increase the tariff but not
vour weight, to speak pleasantly to
jail.

Tafting—A form of jolly, which
may take the place of prosperity.
Gloge-trotting.

Tafters— Members of the family,
jWhat they do. what they sav, the
clothes they wear and how they
spend each moment. Also relatives
of all kinds, distant and near.

Other forms of this genial word
Iwill be announced later. All of its
meanings have not yet been publish-
ed. Some say that they will not be
permanently incorporated. Some say
that it has elements of weakness not
yet discernible. Others declare that
it is a hybrid word, and is borrowed
from the Ted Cycle. That it is be-
ing largely used there can be no
doubt.

Giving my imagination a rest often
improves my neighbor’s reputation.

People who cry easily do not feel
much.
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Would Make Grand Rapids an Artg, ot than is generally and keening
Center.
Ithe last three or four rt ;er pstrt
A movement Ir;as bfeen hs.tart.ed t: many art loan exhibit- e fsaw icr
re an art r r t ty.
secure an art gallery fo Is city made at_the Ryerson ary* £ f#].’L
committee of the Federation of these exhibits have been iugiy 1 «

Women's Clubs, Mrs. Cyrus E. Per-lwell attended. One of ex!

kins, chairman, is at the head of the !this season was the traveling

movement and very tangible and lection of the American Water <
practical steps have been taken to ISociety. These pictures were
bring to realization what has for [Played for a month, and «faring
years been a dream. The plan is jmonth more than r.ooo oersons
first to get the pictures for a gallery !them.  Other collections that

and then to depend on the public been shown have been as wel!

recognition of the needs of a suita- TYLE
ble building to do the rest. This lhas been encouraged and ar Y((W(I’t tanmthe
may be a slow process to obtain the [tastes cultivated thereby. Wit .ERVICE

final results, but in reality it is the [suitable gallery mo-re of these t: ATISFACTIO MISHOCO SHOE
only certain way. If the city had ling collection* and correction-
wanted for a building before estab- higher merit could be *ecrr“d Made m i i

lishing a public library is it likely tbrotiaffs t-icsc exh.zh'itz
the library would ever have come jterest awakened by them the; MEN WOMEN
into existence? A few earnest wom- little doubt, but that the growl YOU soot

en started the library and for years onr own collection would be

it was carried on by the Ladies’ Lit- Imoted fcu m

erary Club. When the library be- An art gallery would be a fin

came too large and the patronage . ) MICHIGAN SHOE CO.. DETROIT
too great to be continued under such high educati«

auspices the books were turned over added Ow BOSTON mm* B*¥ STVTE K M U a

to the Board of Education, and this
made it public property, and it has
so continued to this day. The li-

brary was first located in business K I i N g man ’S

blocks conveniently situated and

then moved to the city hall, and in Summer and Cottage Fanatarr Am fatn

the fullness of time Martin A. Ryer- .

son recognized the city’s great need EXpeaStlee

and the Ryerson library was built.

The library started with a nucleus -€rvmg or every VIM\S So hvagu

provided by the women and grew Age ass

to the great institution it is now and NOt Enamored With Light House-

which the entire city takes pride in. keeplnng.

Why should not history repeat itself | am an old—fa'shlonet':i woman, and

in the matter of an art gallery? The I did my work in a kitchen with a

nucleus of an art collection is al—'SiX'_hOIe range, a F’ig sink, thre(? long

ready in sight. Lawrence Earle andjtebles. two pantries and a dlsbp?n R

Will Howe Foote, sons of Grand /7% enoudh to wash a turkey  n Xliitgmafi s SmmpE Furniture C*.

Rapids who have won recognition j .

in fhe art centers of the worldg, haveJI . e®B®» Fwaataa» assi DNoémi Jas
.cooking tor her a coating e

promised each to give a picture,]d_ h doi her d
Matthias Allen, who stands high asi Ish, doing her
aii artist, will contribute a canvass]
For the sake of the old home Fred
Church no doubt would be glad to [ 1

e e M wlThe Trade can Trust any promise made
should not be overlooked. AnNd]j

then there are Tom Pierce. Raymond ¢ .

Crosby and Gilbere white. mroaes 1IN thre Nname of SAPOLIO; and, therefore,
of Grand Rapids, and who have won

recognition in the Fast from theirf - - -
art. Mrs. Torrey. who has done o L@ Fe Need be no hesitation about stocking
much to encourage art interest in |
Grand Rapids, should by all means J

be invited to contribute. From oui
own artists we ought to receive atj

least a dozen pictures, and they would J

be pictures of merit; pictures that |

would increase in value with thej

years and which would always have j

a home interest. This would be a

splendid start toward an art coilec- j

tion in everj- way worthy of the city.

With such a start there would be j

a real encouragement to subsequent
gifts of pictures, statuary and other
works of art, and of money Withj
which to buy more. The art gal- | - =
lery in which to place the collection It IS bOIdIy advertlsed1 and
may not be in sight at this time. |
but it will certainly materialize when | - -
the need for it appears, either by | WIII bOth Sell and SatISfy.
private beneficence, as the Ryerson
library came, or by public enter-1
prise. The first and most important | HAND SAPOLIO is a special trffrt
St?rph_'s t‘?t Se:”;e the p'“‘:resg . tjenough for the baby’s skis, and eagaMe of

is ci akes a greater interes

y g Costs the dealer the same as Rgofatf SAfOUO. bat
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| STOVES and HARDWARE

Common Sense Talk To the Hard-

ware Dealer.*

Back in the days of our boyhood
the earliest business pie»position we
Ica:n<G and had impressed on our
youthful minds was that only io per
cent, of all those who embark in
business make a success of it—one out
of every ten succeeds. and nine out
Now that is all right

in this particu-

of every ten fail
in every way except
lar- it is not true wl.cn applied to
»be hardware business.

Like a good man;r other things
taut wt have inherited from our prod-
eresft-.'. of the getter:nion that
passed— hallowed by time, repeated
from father to son—i: seems almost
sacrilegious to put o.i:: hands on and
let in the light of daly and find we
have been, figuratively speaking, when
going to mill, carrying a rock in one
end of the bag and grain in the oth-
er because our fathers did it. instead
of balancing the sack with grain in
both ends.

There is no business in the whole
list of commercial enterprises that
has the vitality of the retail hardware
store—if given anywhere near a fair
show, the store will go on from year
to year, even with the grossest care-
lessness. as is frequently exhibited, in
management.

About 20 per cent, of those em-
barking in the retail hardware busi-
ness actually tail or dry up and quit,
mostly the latter About to per cent,
make a comprehensive, signal suc-
cess. varying in importance in ac-
cordance with environment and loca-
tion. About 70 per cent, or seven
out of ten “Also Runs” continue to
do business from day to day, month
to month, making a living more or
less comfortable, and they seem to be
satisfied.

These “make a
dealers are divided

living" hardware
into three class-

es: The man who wraps himself up
in the mantle of great dignity, gets
into his shell, flatters himself he

knows more than all his competitors,
does not read and will not permit
himself to learn by contact with oth-
ers. Perhaps he has been in busi-
ness for twenty-five years and will tell
you that he has always paid dollar for
dollar and he could also say. hut he
dees not. that his business has never
paid any juicy dividends, that the
scope of his business influence is no
greater now than it was twenty years
ago. The growth of his town or
section has kept him going, but he
has not kept step with the growth
around him. Here and there on his

P

*Pa
Retai
tion.

er read by John Hall before Kentucky
Hardware and Stove Dealers' Associa-
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1
doubt many here to-day claim that

they are making that much— then the
stock in eight years would be over
|$17.881. If, by extra intelligence,
close economy in the expense of do-
ling business and a careful selection of
profitable goods—goods that have
wide publicity and for which there is
an active demand—you could get your
sales to show a net profit of 10 per
cent., the $3.000 stock would come
in eight years to be over $76.886 or
an average increase of over $9.000 per
year. Now. gentlemen. I am not talk-
shelves you will see goods that be- iNg to you about a financial genius—
long to the past; clean, it is true, and those figures represent what the aver-
well-kept, but monuments just the age man can do. if he wanted to do
1same, that silently tell of the lack of it. Should 1 give you the figures of
a vigorous selling policy. When | go turning the stock five times per vear
:into such a store it reminds me of at an average gross profit of 20 per
those quaint old solidly-built country Cent, on the sales, which is. 1 firmlv
churches with ivy vines clinging about
and the graveyard around. Every-
thing looks restful, but the atmos
phere gives the shivers to the man
|who has red blood in his veins and 1
.who :s inoculated with the impulse of |
Jthis twentieth century movement and
progress.

-1

J In another class is the man who I
has ability and conducts his business!

hasj on what seems to be in accordance

!with modern methods, keeps up his |
Jstock, advertises, works hard and1
‘does, as he firmly believes, every-J
Jthing that can be done to make the

Jprofit account at the end of the vear 1
Jreflect his energy and talent, but for

isome reason it docs not; in this case

1there must he something wrong in

the method of buying or a loose pul-

ley somewhere about the organiza-

tion, too much lost motion, too many

things that do not count, leaks that

let out the profit fast as th< store

can make it

32 to 46 S. lonia St.

The last class > te man who gen-

erally is lazy, hr ability but does
Inot use it. whos store by some
[chance is located :n a prosperous

community and enough business spills
over from his competitors to keep
;him going: he makes a living and is
satisfied. You know it does not take
much to satisfy some men.

If there are any of us here to-day
who did not get satisfactorv results
in 1000 in return for t capita! in-
vested and hard work & e, and have
not alreadv adopted pia - to change
this condition for 1910, let us he hon-
jest and a faithful administrator of
|the responsibility of the business com-
mitted to our care, either bv virtue
of ownership or otherwise, and earn-
estly seek for the “reason why."

Perhaps you will find it in your
methods of buying. No doubt you are
buying your goods at low prices.

Most every merchant flatters himself
that he is doing that, but are you buy-
ing wisely? If so. your stock should
turn over four times each year,
which docs not seem excessive. Sup-
pose. to illustrate, we take a stock
ot $3,000 and turn it over four times
each year at a gross profit of 20 per
cent, on the sales and make a net
profit of 2 per cent, only on each dol-
lar sold, an exceedingly low percent-
age for a retail hardware store, at
the end of eight years the stock would
amount to over $6.430. Suppose your
net profit is 5 per cent, on the sales__
it does not sound out of line—no

catalogues—Series G-10.

215 Wabash Ave.

GRAND RAPIDS NEW YORK

FOSTER, STEVENS & CO.

Exclusive Agents for Michigan.
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Mica Axle Grease

Reduces friction to a minimum. It
|saves wear and tear of wagon and
'harness. It saves horse energy. It
lincreases horse power. Put up in
11 and 3 Ib. tin boxes, 10, 15 and 35
;Ib. buckets and kegs, half barrels
;and barrels.

Hand Separator Oil

is free from gum and is anti-rust
and anti-corrosive. Put up in
I and 5 gallon cana.

STANDARD OIL CO.
QKAND RAPIDS, MCH.

CLARK-WEAVER CO.

The Only Exclusive
Wholesale Hardware House
In Western Michigan

Grand Rapids, Mich.

Grand Rapids, Mich.
Write for Catalog.

More School Desks?:

We can fill your order now, and give you
the benefit of the lowest market prices.

We are anxious to make new friends
everywhere by right treatment.

We can also ship immediately:
Teachers* Desks and Chairs
Office Desks and Tables
Bookcases

Blackboards
Globes Maps

Our Prices Are the Lowest

We keep up the quality and guarantee satisfaction.

If you need the goods, why not write us for prices and descriptive
Mention this journal.

Hmerican Seating Company

CHICAGO, ILL.

BOSTON PHILADELPHIA
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believe, within

ties, the net result in eight years
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reasonable possibili-!gsjtion of buying

with that of sellin

would be so large, if proper care were Ipe found except i
taken in stopping the leaks and keep-1two together.

ing down the expense, so

repeat, as to make me afraid to namej, pin of gOiods

it here in this convention.

Now please don't confuse the prop-{knives, carvers
osition of turning over your capital Jrpese good;* céjme

invested four or five times with the
proposition of turning over
stock— the two things are entirely dif-
ferent. The average dealer, if his
sales keep up and business is good,
pats himself on the back and shakes
hands with himself, believing that
all is well and he is prospering, which
is undoubtedly so, but not necessarily
in a comprehensive way. It is en-
tirely possible to keep up your sales
and have a large proportion of stock
dormant, practically so far as earn-
ing a profit, dead, serving the pur-
pose of an expense in room, insur-
ance, tax and care instead of mov-
ing in a regular definite way.

I have in mind two merchants, both
having about the same capital, each
well located in a prosperous city, both
intelligent, pushing men. In the
spring of 1909 one bought in his first
order twelve refrigerators and sold
during the year nine. The other mer-
chant bought 100 refrigerators in the
first order and sold all told during
the season 150 and carried over five.
Both of the men thought they had
dene well. My judgment is, they both
bought unwisely. The first did not
have enough refrigerators to get in
the game; he was never interested
himself and certainly not of interest
to those wanting refrigerators. Con-
sequently, he turned his stock over
three-quarters of one time. The sec-
ond merchant over-bought and got
frightened, woke up and worked hard,
turned his stock over one and one-
half times. Had he bought fifty re-
frigertors in his first order and work-
ed just as hard he would have, by
selling 150, turned his stock over
three times and this would have been
the difference. He actually made a
gross gain of 40 per cent, on his
stock investment, in the other way it
would have been 60 per cent.

Let me cite you another case: A
friend of mine bought at the begin-
ning of 1909 in one order $4,000 in
builders hardware. He bought cheap,
got an inside price; he expected an
advance it came. He considered it
a good bargain— good buying—and so
if was, but not profitable buying, on
the contrary, it was unwise buying.
His sales amounted to $8.000, his
gross profit was 21 per cent., $1,680,
or 42 per cent, of his stock invest-
ment. Suppose he had bought $2,000
worth and turned it over four times
at only 20 per cent, gross profit, his
sales would have been $10,000, a
gross profit of $2,000, or 100 per
cent, on his original stock invest-
ment. It seems to me needless to
point out to you how unwise it was
for this man to bite at the bait of this
low price that was offered. He got
the gaff put into him good and deep___
drawing the very life’s blood from his
business.

In this problem of turning over
the stock, making it move with reg-
ularity and in a fixed ratio, the prop-

large, 11

The average hardware dealer bu
let us say tools a

chisels drawn
scissors and shea:
in. check up ;
right and are put away. He btr

cutlery, pla.nes.

YOUrF jthese again when they are out. in

natural way, perhaps in three montJ
possibly in six. in some cases air
Does he put any particular pus
[hind those particular goods to
them out so he can buy more
next week? Not often. Does he

on each package some private mar
some symbol that quickly indie
to himself the date of invoice, bn
not patent to his customers,
when he knows this pa arti
cle is six months in stock, sit up at
night devising some plan to move
it? Not often.

Pocket knives are supposed to be
one of the most profitable lines to
sell. Careful study of this subject
leads me to believe that with the aver-
age retail hardware dealer they are
n element of expense rather th?n of
pxofit, the show case taking up the
most prominent part of the front end
of the store, in many cases not pay-
ing for the valuable space it occu-
pies. The same amount or money
invested in nails and the stock turned
over twelve times a year, as it can
be, would make the net earnings of
your pocket knife stock look small.

There is absolutely no excuse for
this condition, no reason that woOtlld
justify this loss of g¥eal profit, this
part of your heritage, except the cus-
tom of supposing this case will WG
care of itself. It wil not do so &didj
does not do it, to you¥ loss.

A farmer—a good one— raised po-
tatoes and had them mature early in
the season. He knew thev would
bring a fancy price. With great care
he gathered them, put in new sacks,
each potato carefulv cleaned, each
one selected. He loaded the wagon.
:hitched up the horses and then put
Peter, his son. upon the seat and
told him to drive into town and go to
the market place and sell the oota-
tces. Now, this farmer. like the aver-I
age retail hardware dealer, had done |
everything, as he supposed, to i
success, but he left undone thi
important thing, as the story
show. You know this et place.
most of you can see the pictre now
in your own home town.
there with numerous other

wagons
sent or brought by other farmers
with the product of their capital,
time and labor. And when evening
came Peter’s father saw himpy com-

went to
meet him. “Good boy. Peter,” he
said. “Back home again. | know you

tired and you sold the potatoes,
and | know you got a good price,
and how much did they bring, Pet-
er? Those were sure fine potatoes.”
Naw, | didn't sell 'em,” says Peter.
The reason why,” exclaimed the now
astonished farmer.

are

“Why, Pap, he said, “fact is, no-
body even asked me what | had in
the bags.”

You, no doubt, often envy the

Peter was :
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doctor, if jour business is sick and
jou dont know what the disease is,
throw' it into a selling proposition and
dcse it for that.

How manj'

MICHIGAN TRADESMAN

[force of this retail hardware store,

J There is an awakening from one
[end of the country to the other. The
retail hardware dealer is corning in-

of you can find your jto his own. the wrong vision is drop-

stock good and how much of it can!ping from his eyes and he is asking

you find that is six and nine months
old? If there is any. you may be

himself the reason why—he is claim-
ing his heritage. He knows that this

keeping up your sales, but you are notlis an age of intelligence and he must

turning over your stock and just as
sure as | am talking you are one of
the “Living Makers,” one of the “Al-
so Rans.”

Put this proposition away in jour
memory and give it thought when you
are at home. If one out of ten men
in the hardware business makes a
signal, comprehensive success, pros-
pers in a large way. it is not because
he eats différéit food, wears different
clothes. sleeps in different beds, but
because he pursues different moth-
ods from the other nine. To be of
the one in ten to make a signal sue-
cess in business is not a matter of
luck—it is purchased with a price.
and the price ag bears this legend—
fight—fight more-—progressively fight.

Buy wisely. biy goods that sell
quickly and buv goods for which
there is a continiled demand. When
you fine the sentiment of the public
drifting towarc S 3ny particular lines.
crystallize that sentiment towards
your store. Create in the minds of
the people the idea that your stock
is the headquarters. Buy goods that
bear you a satisfactory profit, goods
that you can warrant, stand behind
and take a pleasure in selling.

Have a fixed, a definite selling pol-
icy that will comprehend reaching
out and bringing all the people into
j'our fold. Let no one escape your
attention. \\ rite it in letters of red
on j'our memory. Inoculate it into
your clerks, force it into their minds,
that every, man and every woman liv-
ing in the sphere of influence of your
store buy at some time something
carried in your stock, and it is your
business to see that they buy it at
your store instead of buying it else-
where. Every man and every woman
want to trade where they can find
the variety, the quality and the serv-
ice that are pleasing and satisfactory.
Make your store that kind—do not
assume that it is— BE SURE.

Remember this law in business. |
beg you not to pass it over lightly.
The going to a particular store to
trade is a matter of habit with the
average man or woman. Do not break
up that habit in a single instance by
some silly, foolish thing that either
you or the clerks may thoughtlessly
or intentionally do. Satisfy j™our cus-
tomers, make each one happy, send
them away from your store with a
happy recollection of having been
there.

The great prize that | drew from
my 1909 business experience came in
a retail store where | happened to
be the latter part of December. 1 was
waiting on a lady in this store. She
had with her a little boy about 7
years old. He said to me in his in-
nocent little talk, “My Mamma says
she likes to come in this store to buy
because everybodj* seems happy
here.” This may seem to you trivial,
but to me it is the evidence of suc-
cessful organization of the working

Ilkeep pace with modern thought and
modern methods. He is learning that
lit is not the amount of work, but the
iquality of it that counts. To know
"hat to do— how and when to do it—
115 standard of business profi-
ciencv.

I In this game of business the man
"ho stands in the front of the battle
lis the retail man, the man who bears

long hours.

profit, the fullness of success, and ii
he does not get it he need not lool
far for the reason why, for usuallj
[he has himself alone to blame. It
may be both unwise buying and un-
wise selling—good selling can cor-
rect much of the harm of unwise buy-
ing. but the most intelligent buying
in the world will not avail to keep
your store from the ordinary: from
the list of living-makers, unless your
selling policy is keyed up to the high-
est state of proficiencj-. This year of
1910 is the period of the Gold Har-
vest. If you have planted well the
influence of j'our business you have
now only to gather the fruit. There
is no leanness in the business out-
look—it is all fat. Remember, the
lean years sooner or later must fol-
low the fat ones, so be active, un-
tiring now while the sun shines. Get
busy and stajr busj*. Get into the
game and let the people, all of the
people in the section where you live,
know that you are in it and in big.
Stop the leaks. Buy wisely. Sell
continuously and if you do not be-
ccme the One out of the Ten, your

speaker can not tell jou the reason
wav.

He Could Not Recommend It

The editor of the Plunkville Arguai
was seated at his desk, busily engag-
ed in writing a fervid editorial on the
necessity of building a new walk tc
the cemeterj-, when a battered speci-
men of the tramp printer entered tht
office.

“Mornin’, boss!” said the caller
Got any work for a print?”
answered the editor. “You
happened in just right this time. 1
have only a boy to help me in the
office and I need a man to set type
for about a week. | have to make
a trip out West. You can take ofl
your coat and begin right now. |1
start to-morrow morning.”

All right,” said the typographical
tourist, removing his coat. “What
read are you going to travel on?”

The P. M. mostly. I've never

°n Know anything about

I have,”

I know all about it. | have trav-
eled it from one end to the other.”
What kind of a road is it?”

‘Punk!” said the printer, in a tone
indicative of strong disgust “The ties
are too far apart!”

Coffee Ranch Coffee
Roasted the Day Yon Order It

A 20c Retailer 14c
A 25c Retailer 16c
A 30c Retailer 18c
A 35c Retailer 23c

J. T. WATKINS
Coffee Importer and Roaster
UNSING. MICH.

Order a Box

Jennings C. P. Bluing
10 cent size.
It’s a repeater. Push it along.
\ our jobber or direct.

Jennings Flavoring Extract Co.
Grand Rapids, Mich.

Are You

April 20. 1310

A

Case of

Quality

Scientifically and substan-
tially constructed, un-
usually graceful in design,
highly finished and rival-
ing any case on the mar-
ket selling at 25% higher
and one we can highly
recommend to those de-
siring an exceptionally
nice case. Let us figure
with you—a case, com-
plete outfit or none.

Grand Rapids Show
Case Co.
Grand Rapids, Mich.

The Largest Manufacturers of
Store Fixtures in the World

INn Earnest

about wanting to
propositions

before the retail

lay your business

mer-

chants of Michigan, Ohio and Indiana?
If you really are, here is your oppor-

tunity. The

Michigan Tradesman

devotes all its time and efforts to cater-
ing to the wants of that class. It

doesn’t go everywhere, because there

are not merchants at every crossroads.
It has a bona fide paid circulation— has

just what it claims, and claims just

what it has.

medium for the general

It is a good advertising

advertiser.

Sample and rates on request.

Grand Rapids, Michigan
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NEW YORK MARKET.

Special Features of the Grocery andjis stin

Produce Trade.
Special Correspondence..

New York, April 16— Spot coffee Iy,

still remains dreadfully dull. This
has been the stereotyped report from

jobbers for so* long that it would liras, 2 3 @24c;

seem as if a change must
come. The supplies in the interior
must be much depleted and there
cught to be something doing that will
cause more cheerfulness before long.

MICHIGAN TRADESMAN

hand, but the amount has had
effect on the general market.
selling at 174@i8c for fullj
cream.

ed to a point that causes very free |
consumption. Western selected ex-j
regular pack. >2M@ j

S00N | 53¢ Western duck, 2j@2gc.

Partners Hold Themselves Respon- j
sible For Intent of WilL
Chicago, April 18— Ninety-seven

But just now neither buyer nor sell-jemployes of Chase & Sanborn, eigh-

er seems to have any animation and
matters are drifting. In store and
afloat there are 3,257,000 bags, against
3,781,028 bags at the same time last
year. At the close Rio No. 7 is
worth in an
Mild grades are very quiet. This is
the active period of the year for the
crop movement, but the United States
seem likely to fall below the usual
supply this year and probably not
ever one-quarter of the supply will
come here, if one may judge by the
arrivals of the past two months. Hen-
ry Nordlinger & Co. think the high
cost of living has tended to cause
a material decrease in the consump-
tion of coffee and the greater use of
chicory.

A number of enquiries as to sugar
met with the same response, the ten-
or of which is that practically no
business is going forward. Of course,
there are some calls, but simply for
the smallest lots. All the refiners
quote 5.15, less 1 per cent. cash.

Maybe the “high cost of living” is
affecting the consumption of tea as
well as coffee. At any rate the
market is dull enough. Still dealers
are not without hope and prices are
generally well sustained.

The rice market is quiet, but there
is a more confident tone. Some pret-
ty good quantities have been sent to
Cuba, and this, with the information
that a big mill in the South has pur-
chased about 100,000 bags, point to
a break in the deadlock so long ex-
isting.

Spices sell only in an everyday
manner. The quantities taken are
only sufficient to keep up assortments
and neither buyer nor seller seem
particularly interested. Quotations
show no change.

Molasses is firm and unchanged.
The movement is small, but perhaps
as large as could be looked for ar
this season. Syrups are a trifle
lower.

Sellers of canned tomatoes natural-
ly hesitate to part with their hold-
ings of really standard 3s at 6254 f.
o. b. Baltimore, and yet it seems
rather hard work to get even this
figure. If goods are sold at 60c they
are taken with a grain of salt. Corn
is quiet, but there is a little some-
thing doing all the time at unchang-
ed figures. Peas of the Ilower
grades are showing some movement
and other goods show little, if any,
change one way or the other.

Butter is firm and in good request.
Creamery specials, 35c; extras, 34c;
firsts, 32@33c; creamery, 39@22c as
to grade; imitation creamery, 23J4@
25c; Western factory, 22@22%4@23c.

Some new cheese is coming to

ty-three of whom reside in this city,
have received checks for $200 each
as an evidence that the men who
make up that firm are big and broad
enough to rise above a legal techni

invoice way 85°@8%"c. jcality and to pay out of their own

pockets $19,400 as a moral, although
not a legal obligation.

In sending the checks the members
of the firm are making good the in-
tent of the late Caleb Chase, who
died in December ,1907, leaving a will
in which he bequeathed $200 to each
employe. The paragraph of the will
which carried the legacy referred to
these benficiaries as the employes of
1'Chase & Sanborn, Boston.”

Because that phrase was used the
will was attacked in the court, and
the Supreme Court of Massachusetts
has just ruled that the widest legal
construction that can be put on the
paragraph will permit of the paying
of the money only to those employes
of Chase & Sanborn who live in Bos-
ton.

Mr. Chase's partners, nine in num-
ber. knew that Mr. Chase intended
that all of his employes should share |
in his bequest. When the Supreme:
Court’s decision was handed down
they immediately got together and
by mutual subscription raised the
$19400 necessary to make good the
intention of Mr. Chase. The men
who contributed to this fund are:

Charles D. Sias, Carleton Moseley.
William T. Rich, Benjamin S. Palm-j
cr, Harry L. Jones, Frederick Flood,j
John Moir, Henry T. Brown and]j
Norman H. George.

The Chicago employes who benefit |
financially by the fair-mindedness of
these men include two superinten-j
dents, two receiving clerks, five ship-
pers, seven employes on the shipping
floor, five teamsters, twenty factory
girls and forty-two factory men.
Each gets the same amount, $200.

Accompanying each check was the
following letter, signed by the nine
partners:

“After hearing the decision of
Judge Morton, of the Supreme Court
of Massachusetts, that the Chicago
and Montreal factory and shipping
employes could not legally be con-
sidered beneficiaries under the will
of the late Cabel Chase, the present
living members of the firm of Chase
& Sanborn, have, from their private
purses, contributed the requisite
amount of money for these debar-
red employes, in order that
might enjoy the same financial ben-
efits as have the Boston employes
under the late Caleb Chase’s wilL

“Individually and as a firm we feel
morally certain that our late belov-j

no jof the firm, wbereirer located,
Old be treated alike.

‘We feel a sisneere pleas

o _haisiding you the enciosed c&
Eggs have been in liberal supply all itrysst that it will puit the same
e week, but prices have not declin- of sunshine in your fife in receiv

it that it has in ours in sending

New Idea In Building Houses.

Whatever May

as a buyer or a seller, a merchant or a manufacturer s jtp-
estate agent or an owner, a hotel owner > » manager t man wawtrog ,
man having jobs for others, the place to make your wants .mown 5

For Shaw Cjhn» W ftar

&t I&ermm  tViiH t itapMte M i

Him m
SHE'W fli

matprfc«» -mom zmmmmm -mm.
Wit ifrefir IMI
*mef hy —Mmire

Ul Bgi
Mt artoe» j
wlejvtw mm** ztmm 4m.

«04 WmmiML. Ulcdfc

mmm m

3 3tmME
meWS. MtmmBite

Be Your Wants

* >l
» w1l
n ~ 3fcw-

sra

ness Wants Department of the Michigan Tradesman.

DoYm Won To

Buy a stock of merchandise?
Buy a store building’

Buy a hotel or a farm?

Boy stocks, bonds "c other sec

Do Ymi Wot T*

bei industrial p
Sell manmacror
SeE water powe
Sell your basis«

Do Ym Wan

A clerk or a salesman?

A superintendent or aa office manager?
A's agency or a situation of any kind?
A partner with money?

A manager for your store?
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How the House Should Treat the
Traveling Salesman.

The traveling salesman is a big fac-
tor in a nation’s prosperity. He
the one herald who touches all points

is

with his cheer and spreads the gos-
pel the
land. But he does not always receive
the respect that is due him. How
do you treat the traveling salesman?
Do you apply the Golden Rule to
your conduct with him? If not, why
not? The traveling salesman has a
hard job. He must get business to
hold his job. The only way he can
get it is for the merchant to give it
to him. It is not, of course, the
province of the merchant to see that
the traveling salesman gets enough

of good times throughout

business to pay his salary. The mer-
chant individually is not responsible
for this. The traveling salesman

does not accept business out of char-

ity. But the merchant must have cer-
tain goods. There are other lines
which it would probably be to his

advantage to have. So it is his duty
to give ear to every traveling sales-
man that comes in. He need not
spend half a day or half an hour
with each one, but it is his business—
to say nothing of courtesy—to listen
to the traveling salesman. And to
do it as promptly as possible, also.
The traveling salesman likely has
other men to see in the town beside
yourself, and has to make a certain
train, so it is only decent to give
him his turn with the customers, and
either give him an answer or make
an appointment with him at some
other time. The traveling salesman
has feeling as well as any of us, al-
though he may often have to conceal
them carefully.

An English journal, On the Road,
comments on the questionable man-
ner in which some firms discharge
their traveling salesmen because busi-
ness happens to be a little slack. The
article continues: “It is only natural
that firms employing commercial
travels should, in times of bad trade,
endeavor to economize in every direc-
tion, but it is a very questionable
policy on the part of employers to
discharge their representatives under
such circumstances, yet this is often
done, although the traveling sales-
man may have, in good times and for
a series of years, been doing a big
business. The traveling salesman, be
he ever so energetic, ever so trust-
worthy. and ever so well respected by
his customers, is quite unable to
make good business while his custom-
ers are passing through a period of
bad trade. From an employer’s point
of view we have said that it is a
questionable policy to discharge their
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itraveling salesmen because they are

unable to do the same volume of

itrade in the bad times as they have
jhitherto done in the good times, and

sc we think it is, as the traveling

salesman, generally respected by his
customers, is in a position to divert
jat least a fair proportion of the trade
jconnected with his ground, as these
ifirms very often soon find out, espe-
cially if the new representative is
fresh on the ground and has no
standing with the customers. There
can be nothing but pity for the man
who, getting on in years, has given
ten, twenty and often many more of
the best years of his life to the serv-
ice of a firm, and whose business he
has been largely instrumental in de-
veloping should be, as many have
been, discharged for no other reason
than that they have been unable to
keep up to their returns of the good
years during the period of depression.
The writer has in mind the case of
a gentleman who, after upwards of
forty years’ of faithful service, was
cast aside like an old shoe by a
company which had risen from a
small beginning to one of the most
prominent in an important industry.
W ho would say that it would be un-
reasonable, unfair, or anything but
justice, under such circumstances, if
the offending firm should be compell-
ed by a court of law to grant such
traveling salesman some compensa-
tion as his share of the brains and
energy he had executed in the devel-
opment of the business?

A good story is going the rounds
about a drummer and a pretty wait-
ress. It happened in a city not more
than a thousand miles from Hamil-
ton, Ont. The traveling salesman
was one of those very dainty little
chaps, with curly hair of auburn hue
about his ears, but none on the top
of the pate. Here is what happened
according to the report: The dapper
little traveling salesman glanced at
the menu and then looked at the
pretty waitress. “Nice day, little
one,” he began. “Yes, it is,” she an-
swered, and so was yesterday and
mv name is Ella, and | know | am
a little peach, and have pretty blue
eyes, and I've been here quite a while
and like the place, and | don’t think
I m too nice a girl to be working in
a hotel; if 1 did I'd quit my job and
my wages are satisfactory; and |
don’t know if there is a show or dance
m town to-night, and if there is |
shall not go with you, and I'm from
the country, and I'm a respectable
girl, and my brother is cook in this
hotel, and he weighs 200 pounds, and
last week he wiped up this dining-
room floor with a fresh $50-a-month
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traveling man who tried to make a
date with me. Now, what’ll you
have?” The dapper little traveling
salesman said he was not very hun-
gry, and a cup of coffee and some
hot cakes would do.

Business Influenced by Mental Con-

dition.

Nothing is truer than that success
succeeds and success is made up of
sincerity and tenacity of purpose com-
bined with industry, which halts at
no obstacles, no matter how strong.

In order to succeed a man must
have confidence in himself.

He must have confidence in that
which he offers.

Everything responds to self-confi-
dence— to well-founded optimism.

An optimistic salesman is always
the one who carries with him an air
of conviction which impresses cus-
tomers.

The pessimistic salesman is the one
who has no confidence in his product
or in his vocation, and he is the
salesman who will never succeed.
insures de-

Pessimism in business

feat.
It requires neither brains nor ener-
gy to reach its consummation.

There is no poorer way to
sent a business proposition than in a
half-hearted lackadaisical sort of way.
It at once develops a desire in the
mind of the caller to get away from
such a vitiated, unwholesome atmos-
phere.

pre-

If one does not have respect for
his own profession and his own prod-
uct how can he expect to impress oth-
ers?

Nowadays it behooves every man
to fit himself completely for the task
which lies before him; for these are
days of scientific business methods
and energetic promotion in every line
and the man who hopes to win even
a modicum of success must have faith
and confidence in himself and in that
which he offers for sale.

Without that failure is certain.

It can not be otherwise.

Psychologists assert that success in-
variably depends upon what we term
“our frame of mind.”

If we desire to succeed
dertakings we must approach them in
the right frame of mind.

For, everything in life, quality—
health— happiness and success de-
pends to a great degree upon our

in our un-

mental attitude.
We know that if we approach any
task in an uncertain — undecided

frame of mind, it is more reasonably
safe to predict failure.

An excitable, nervous frame of mind
will wear out its victim, but without
accomplishing much of anything else.

A dissatisfied, moody frame of mind
is conducive to all kinds of unhap-
piness.

To make a success in life—and suc-
cess is not gauged on the dollar basis
alone— we must approach all the great
problems which confront us calmly
and cheerfully.

Show the people with whom we
talk that we have confidence in our
product, and in that way alone can we
hope to impress them.— Music Trade
Review.
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The “Cave Dweller” of Business.

A salesman can not expect to sell
a man a second time after he has
fooled him once. Ten years ago this
was not so. To-day it is.

Neither can an advertiser live long
cn false promises.

To-day the large retail stores hold
and build their great volume of busi-
ness largely on their advertising ap-
peals.

The advertising writer is the voice
of the store. He tells the public what
the store stands for, and what it has
to offer.

Years ago the idea of advertising
was typified by the puller-in we used
to see on the Bowery.

The puller-in grabbed passersby
and dragged them into the store and
sold them things by main strength.

The puller-in was the Cave Dwell-
er of business who won his sweet-
heart by the persuasive use of a stout
club. The advertising man is the
modern Lothario with a dress suit, a
box of candy, a bouquet—and a frank
and manly tongue. T. H. Moore.

Hotel Cody

Grand Rapids, Mich.
A. B. GARDNER. Mgr.

_ Many improvements have been made
in this popular hotel. Hot and cold
water have been put In all the rooms.

Twenty new rooms have been added,
many with private bath.

The lobby has been enlarged and
beautified, and the dining room moved
to the ground floor.

The rates remain the same—18.00.
*2.50 and $3.00. American plan.

All meals 50c.

If You Go Fishing

and don’t catch anything,
just remember that

Hotel Livingston
Grand Rapids, Mich.

has an exceptionally ap-
petizing way of cooking
FISH that someone with
better luck just caught.

The Breslin

Absolutely Fireproof
Broadway, Comer of 29th Street

Most convenient hotel to all Subways
and Depots. Rooms $1.50 per day and
upwards with use of baths. Rooms
$2.50 per day and upwards with private
bath. Best Restaurant in New York
City with Club Breakfast and the world
famous

“CAFE ELYSEE”
NEW YORK
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Manufacturing Matters.

Mt. Pleasant— Through the efforts
of the Board of Trade here E. B.
Mueller & Co. will locate a $20,000
chicory factory at this place. Already
1,000 acres of crop have been con-
tracted for, the site purchased and
the plans drawn.

Detroit — The Peninsular Gear
Works has been incorporated to
manufacture and sell transmission
gears.and automobile parts, with an
authorized capitalization of $60,000,
of which $32,500 has been subscribed
and $8,000 paid in in cash.
Kalamazoo— A second 20 per cent,
dividend has been declared in favor
of the creditors of the Verdon Cigar
Co., by H. C. Briggs, Referee in
Chancery. The dividend sheets have
been turned over to Trustee Earl,

who will issue the checks at once.
Vanderbilt— The Olds '& Hixon
mill resumed operation last week.

The plant manufactures handles for
brooms, and other implements. The
price of brooms has advanced so
rapidly that the production of han-
dles has become a profitable indus-
try.

Detroit— The Radle Sales Co. has
been organized to manufacture and
deal in motor vehicles and their parts
and accessories, with an authorized
capital stock of $50,000, of which $42,-
100 has been subscribed, $5,500 being
paid in in cash and $36,600 in prop-
erty.

Lansing — Frank W. Hammond.
Assistant Secretary and Sales Mana-
ger of the Lansing Wagon Works,
has been promoted to the position of
Manager. J. B. Boyce, who has been
Secretary and Treasurer of the Wag-
on Works, but who has resigned to
go with the Auto Body Co., was
presented with a leather upholstered
chair by the employes in the shops.

Bay City—The Mershon-Bacon Co.
is making good progess in the work
of enlarging its plant, the capacity
of which will be more than doubled.
The new box factory is equipped
throughout with new and modern
machinery. The company manufac-
tures box stuff from hardwood culls
and consume several million feet of
them annually. The planing mill is
being improved greatly and its ca-
pacity has been increased.

Escanaba— A match factory which
in the

will be one of the largest
world is to be established at this
place. It is a project of Theodore

Scheider, of ~iarquette. owner of big
lumber interests here. The matches
will be made out of refuse from the
sawmills and will be turned out au-
tomatically by machinery capable of
manufacturing carloads daily. A stock
company has been organized and the
factory will be established at once.
Bessemer— The Ashland Light &
Power Co., of Ashland, Wis., has
closed its option on the electric plant
here and takes possession May 1. As
soon as the franchise applied for is
granted the building of a street rail-
way from the western limits of the
city through to Wakefield will pro-

ceed. The line will take in the sev-
eral mining locations between the
two places. Power for operation

will be procured from Copper Falls
on the White River, twenty miles
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west of this city, where a dam and
power plant are now under con-
struction.

Bay City— Reports from seventy-

tions, neckwear, dress trimmings,
buttons, etc. She will also have an-
Jder her supervision twelve clerks and
lis allowed a purchasing trip to New

nine concerns operating on the Hu-Mfork twice a year when she stocks
ron shore show that during 1909 23,-Jher department.

903,306 feet of pine lumber was man-
ufactured; 55»96°>495 feet of
lock and 69,849,381 feet of hardwood
lumber, the total output being 154,-
7*3.382 feet. Great care was taken
in the compilation and it practically
covers the field of operations. A few
portable mills were not enumerated.
The showing is creditable. In 1908
the production in the same territory
aggregated 22,667,090 feet of pine,
59,489,040 feet of hemlock and 62,591,-
370 feet of hardwood, making a total
°f *44,747,500 feet. In 1907 the total
output was 167,348,498 feet; in 1906
197,532,904.

The People Behind the Counter.

Petoskey— L. E. Myers has re-
turned to Petoskey to take the man-
agement of the C. A. Raynolds hard-
ware store.

Big Rapids— Ed. Cole has taken a

hem-J

1 [

The Drug Market.
Opium— Is fairly steady.
Morphine— Is unchanged.
f Quinine— Is steady.

Citric Acid— Has advanced
pOtind
r o T
adv;
c-alTon * wx

Cod Liver Oil,
advanced.

Cubeb Berries— Are very firm at
the late advance.

Norwegian — Has

Oils Anise and Cassia— Have both
advanced.

Oil Cubebs— Has advanced in sym-

jpathy with the berries.

Snort Buchu Leaves— Have ad-
vanced and are very firm.
Flaxseed — Has advanced and is

tending still higher.

.osition as clerk in the clothing store jButter, Eggs, Poultry, Beans and Po-

Robert Blakely, succeeding Glen
Wood, who has gone to Lansing.

Saranac— Miss Bertha Scheidt has
Buriff & Herman’s store and is now
clerking at Hunt's bazaar.

Shelby— Warren Dewey, who left
C. W. Edwards’ store last week, has
secured a fine position with the
Spring Dry Goods Company in
Grand Rapids.

Boyne City— Miss Minnis has re-
signed her position at Dosie’s store
and has secured a similar one with
Tindle & Jackson, of Pellston.

Charlotte— Madam Seibert, of Los
Angeles, Cal., has been engaged to
take charge of the dressmaking de-
partment of Doyle & Penhalegon’s
store. This is a new department re-
cently established by this firm.

Kalamazoo — Edward Kagel. of
Dowagiac. has joined the staff of the
Ben Oppenheim Saving Store in this
city. He will act as window trim-
mer and decorator.

Ishpeming—Jerry Larochelle. who
has taken a position with F. Braastad
& Co., will be employed in the cloth-
ing department.

Negaunee — Miss Jennie Stromer.
who has been in the employ of Rosen

Bros. & Klein, has taken a position
it F. Braastad & Co/s dry rood's
store in the Laughlin block.

Zeeland— Nick Daining has taken
a position as clerk in the store of
Gep. Bredeweg.

Plainwell— Harry Irwin has taken
a position as clerk at Van Male’s
hardware store. Kalamazoo. F. R
Bcgenia has taken his place at A. L.
Reese’s store.

Holland— Miss Anna Vrieling has
taken a position as saleslady at the
dry goods store of A. Steketee.

Traverse City— Miss Martha Arm-
strong has resigned her position as
saleslady in the J. W. Milliken store.
where she has been employed for
the past seven years, to accept a
similar one in Gilmore Bros.” store
st Kalamazoo. Miss Armstrong will
have charge of the stocking cf De-

partment F, which includes all no-

tatoes at Buffalo.
Buffaio, April 20— Creai
21@ 33<t; dairy, fresh, 222"

Eggs— Strictly fresh, 22

j Dressed Poultry— Iced

iced turkeys, 2o0@22c; iced
15c.

Live Poultry — Fowls,
j*8@2o0c; old cocks, 14~ 15¢
(&i6c; turkeys, ré@2oc.

Beans — Pea, hand-pick
2.30; red kidney, hand-
white kidney, hand-picked,
marrow, $2.90; medium h
$2.25@2_3o0. Rea &

\j utisofi 11

the Hastings grocer an

groceries which was re
Hogie* & Preston. grocer;
mgs, November 28. S6c.

observed that tire per#o*e
any cause for complaint
high prices at present prei
much more cause for com’
as will be noted by com
prices, showring that what
in 1865 can be purchased
at this time:

54 Ib. tea
* 1b. cheese
4 Hbs. sugar
1 gal. oil
1 Ib. crackers
1 Ib. butter

% gal. molasses
1 Ib. shot

54 1b. tobacco

* box matches

2 Ibs. coffee
1 Ib. soda
1 sack salt
1

1

Ib. raisins
Ib. pepper

1

A new company has bee
ed under the style of tin
Furniture Co., writh an
capital stock of $3.000.
$3,000 has been subscribed
paid in in cash.

Higher Prices Far EgMms

Sarprismg Facts Abowe 9
Business.

S».w.
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Michigan Board of Pharmacy. iti
presidentil R e oling Gwossy that the most nauseous proposition

Secretary—John D. Muir. Grand Rapids. Ithat has bobbed since | began to in-
grt%aesru'(/lega\é\é.rsi.a?v\?.h%hyhol?jgterroslt.POrt hale iodoform is the lad who is pret-
Huron, and John J. Campbell, Pigeon. ty and can not help it and does not
Association. |deny it, whose greatest delight is to

Méchig_a:jn ReéailA DBru gists:l_ U

resident—C. A. Bugbee, Traverse City.

First Vice-President—Fred Brundage. Ihang for hours over the plate glass,
Muskegon. |whispering sweet nothings into the

Second Vice-President—C. H. Jongelan. . . .
Grand Rapids. jloving ear of the ninety-pound gum
McDonald,

Ci?ecretary—H. R. Traverse |chewer who comes in to cook up
Treasurer—Henry Riechel. Grand Rap- isome trouble in the perfumery de-
ids. . .
ipartment while a half-dozen farmers
Michigan State Prt].armaceutical Associa- lare stepping on each other’s corns
ion. X i .
President—Edw. J. Rodgers. Port Hur-jand clamoring for an opportunity to
n. : P
First Vice-President—J. E. Way, Jack- jput a hot box on your cash register.
€o INixie to this one, he looks best to

0o

n.
Second Vice-President—W. R.

Hall. . .
M anistee. yours truly in traveling clothes, ac-
Third _Vice-President—0O. A. Fanck- H
boner. Grand Rapids. count ba!anced and ngp-S checked.
Secretary—E. E. Calkins. Ann Arbor. There is another specimen, known
Treasurer—Wi llis T.elsenring, Pontiac.

lin the books as the wise apprentice,
Iwho was reared in an overgrown Vvil-
lage where the cotton patches crowd
Ithe corporate limits, a graduate of
Ithe high school who stood up at
icommencement and delivered a thir-
ity-page thesis on the higher life, got
ja blue ribbon pinned on him, the
same as a prize calf at a State Fair,
jand got away with a German silver
medal larger than a dinner plate. Now
jwhen this boy puts away childish

. ithings and makes for a drug store
patibles and | assure you | am the ' . . . .

i | g with the avowed intention of eating

man with the information. | know .
o up the pharmaceutical game, the
intimately every style and type of

|ideas of the proprietor, no matter
clerk extant; the few very rare spec- . .
N ) ) |how gray his hair, become null and
imens that |1 did not get wise to dur-

. | void. When he has struggled through
ing my career as dope disher for . . .

X i i ja ripe experience of three weeks he
hire have all been in my employ since

Some of the Many Varieties of Drug
Clerks.

I have worked in a drug store in
every capacity, from renovating vials
to burning the frisky signature of the
firm onto orders for prepaid ship-
ments of experience. | have done
everything, from falling through the
plate glass front while putting the
chamois thereto to demolishing the
prescription department with incom-

b i § Istarts in to revise and repair the
T Ifecame IT in a stﬁre o hrlny own. jPharmacopoeia, refers to Professor
Believe me_z, Tam t 9“’“9 y con- Remington as Joe and looks on Ho-
versant with the habitat, part em-

ratio C. Wood and Dr. Hare as cheap
lamateurs whose work is too coarse
|for comparison. If you allow this
\one to run at large about your place
ivon will soon find yourself eligible
ito the poor farm without examina-
tion, and your trade will be trying
|to make wholesale rates with the un-
dertaker.

When a woman sends her young
hopeful down to the drug store for
a dime’s worth of powdered golden
seal this youngster learnedly puts it
up and labels it Hydratis canadensis,
and it is sent back promptly with
1» burning request to please return
the dime, and she sends over to the
other store where she gets what she
wants. As an institution for wreck-
ing trade, putting the store under the
hammer and the proprietor in the
palace of bugs this specimen grades
At; as a promoter of commercial sui-
cide he outshines the sunburst bar-
ette in the peroxide locks of the
heroine of a six shooter show, but

ployed and the price per of every
model of clerk, from the corpulent
young squab with a glass front, who
wants thirty simoleons a week, an
elegantly furnished room with a
piano, and no night phone, up to the
faithful slave who would murder his
best friend in cold blood if it con-
served the interests of his employer.
I have the sworn evidence on the
young man who spends the wee small
hours for smiles flit and corks
fly, with a bunch of the aborigines
of North America, who call any man
a quitter who takes the count be-
fore the feathered songsters of Na-
ture begin to hand out the informa-
tion that another day is born; whose
chief associates believed that beds
were made for women and children,
that sleep is an effeminate, childish
habit and that any man who “lays
’em down” before the gang begins
to put the chairs on top of the tables
should join the Ladies’ Aid Society

andb tr)é to hlearn to manipulate an as a safe investment supposed to pay
embroidery hoop. a dividend on his price per he is
T am also next to the chap who gets |apout the emptiest bluff since the

more amusement out of a vial of passing of that historic warrior who
morphine quarters than a country jmade it so hot for the windmills. If
boy at a circus, but permit me to say you should ever find yourself play-
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ing a three hundred and sixty-five
day contract engagement with a men-
tal invalid of the above qualifica-
tions, pause and ponder well between
voluntary bankruptcy and suicide. If
this one does not put you to the mat.
do not worry, your business is an
automatic self-feeder and will run it-
self.

There is another would-be knight
of the tile and spatula who looks like
a Mark Haffer and Sharks fashion
plate drawn by McCutcheon on the
last page of Hollier's Weekly, whose
mission on earth seems to be to
spend his waking hours in manicure
parlors, blow his salary on massage
artists and to try to make arrange-
ments with the man of the tape and
shears. One of his strong special-
ties is to glide out of the store at
the side door and upstairs, where he
climbs into his dainty Tuxedo rai-
ment and after soaking his features
in the real Parisian article at two
dollars the ounce, jamming his grad-
uate hooks into a pair of undressed
kids three sizes small, with a real
wicked looking white handkerchief
with a lavender border peeping from
the second story window of his coat
of the abbreviated narrative, he puts
the combustion to the other end of
one of those little cork-tipped affairs
that smell so much like a fire in a
harness factory, and he is off to call
on Mabel, where he deals out a cheap
line of chocolate coated conversation
to the gleeful gladness of this gig-
gling girlie, whose mental powers
fail to distinguish between an ad-
verb and an artichoke. They both
agree that they are unable to say
whether or not Tolstoi was a De-
troit third baseman or a new brand
of breakfast food, but, to make a
long story short, they get their af-
fection all snarled up together and
the young man of the peachy com-
plexion gets his mind off the per-
colator, the percentage solutions and
the filter paper and begins a syste-
matic study of rents and furniture,
and finally decides to do it now. hits
the head squeeze for a raise and gets
the can. and when last heard from
was shoveling Chile Concarne in a
hash foundry down the street try-
ing to keep Dolly Dimples in chew-
ing gum and kimonos.

And there is the clerk classified by
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antries which inspire confidence
which is the life of business, he fails
to qualify. It is rumored that up

to the present writing he has had at
least a thousand jobs, his very looks
to

and actions are calculated

the man who stands for his salary a

give

deep seated case of James Jams and
make him feel as if he had a grass
in his Hamilton Brown and a
bone felon on his brain, while the
young man in his own estimation is
amply able to handle any pharma-
ceutical fly that is batted up to him
and wham it in home in time to head
off the score.

It would be unfair to conclude
without mentioning another speci-
men of clerk that has come my way:
The youth to whom | refer is the one
who has demolished a good strong
voice asking for more salary. He is
the one who hits you for a raise be-
fore he has been with you long
enough to ascertain the present
whereabouts of the Epsom salts bar-
rel and one of his favorite stunts is
parading his superior knowledge of
chemical nomenclature to the crowd
of town sweaters that are wont to
gather around him while he hands
out real hot information to the ef-
fect that so far as the Latin lan-

burr

guage is concerned he has Homer
backed into a siding waiting for or-
ders. He is very fond of arranging

his features before the camera and
endeavoring to get one of his profiles
into every niche and corner of the
store as well as into all the best
homes in town. He is the wise boy
who is always plugging for an op-
portunity to argue anatomy with the
eldest physician in town; in fact, he
is known in the annals of human
botany as a verdant plant thriving
well in his own estimation, of little
use to pharmacy, under the Latin
official title Butinski, he is.one of the
leaks to business that a National
cash register won’t stop.

Now as to the great army of good
old everyday clerks, who hand you
back a hundred cents’ worth of serv-
ice for every dollar they draw. |1
have little to say. What is the use?
Everybody knows them; they guard
our interests with the faithfulness of
a Roman and the tenacity of a bull
deg. To-day as many of you are

the wizards of chemistry as belong-,pere to enjoy the hospitality of this

ing to the acetic family, who would
tdl an aching void if he could be
steered into a pickling plant, but in
a drug store he sparkles about like
a hobo at a banquet in that aristo-
cratic city of baked beans. He looks
on the earth as though it were a
large lemon that Fate had cast at
his feet, he is unable to see good
in anything and the unhappy glare he
bands the trade makes his features
look as though they were mad at
each other, and from the way he
sives up pleasant words you would
think his talk factory was on the
verge of a breakdown. He is usual-
ly a successful salesman with people
who come in and ask for the goods,
but as a cincher of the trade of the
indifferent he is a bitter joke on his
employer, who if he did the square
thing would charge his salary to loss.
As a dispenser of human kindness,
and a purveyor of those little pleas-

good old town and that pleasant
fellow feeling that comes from mix-
ing with people with whom you have
something in common, a faithful
clerk is no doubt working longer
hours that you may enjoy this out-
ing and that your busines may have
the vigilant care of a faithful clerk
that guarantees to you that not even
the slightest detail shall suffer from
lack of attention. For this latter
class the worst thing | have is a
boost, a friendly slap on the should-

er, a God speed and all the salary
the business and conditions will
stand.

For the others | will say that when
1 find myself sand bagged by one
of these freaks, if | can persuade him
to travel he is at liberty to tear trans-
portation out of my book, although
he leaves a balance in red in the
right hand column of my diary for
deadbeats. Walter H. Cousins.
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?0paiba 7501 8
Tubebae 2003 40
Srigeron 35@2 50
Svechthitos ... 10001 10
Saultherla 8005 00
leranium .. 75
Sossippii Sem gal 70@ 75
Hedeoma ... 25002 75
runipera 40@1 20
Lavendula 900S 60
Limona 11501 25
dentha Plper ...2 2502 50
iientha Verld ...2 7503 00
dorrhuae, gal. ..2 0002 50
dyrlcla 3 0003 50
Mlve 10003 00
Picis Liquida ___ 100 12
Picis Liquida gal. 0 40
Vicina .
losae oz..
Rosmarini
labina
iantal
laasafraa ... 850 90
Slnapis, ess. 0z.. 0 65
iuccinl . 400 45
"hyme 400 50
“hyme, opt 01 60
"heobromas 150 20
riglll 9001 00
li-Carb 150 18
3ichromate 130 15
250 30
120 15
120 14
300 40
. 30003 10
Potassa. Bitart pr 300 32
Potass Nltras opt 70 10
Botass Nltras 60 8
230 26
lulphate po 150 18
Radix
200 25
300 3b5
100 12
trum po 0 25
Calamus 200 40
Jentiana_ p 120 15
Slychrrhiza pv 15 160 18
Hellebore, Alba 120 15
Hydrast!s, Canada 02 50
Hydrastis. Can. po 0? 60
hula, po . 180 22
ipecac, po .2 0002 10
iris plox . 350 40
alapa. pr.. .. 650 70
daranta, %s .. 0 35
Podophyllum po 150 18
7501 00
Hhei, cut --—- 0001 25
mthei, pv 7501 00
Sanguinari, po 18 0 15
Scillae, po 45 200 25
Senega 850 90
Serpentaria 500 55
Smilax, 0 25
3milax, 0 48
Splgella 4501 50
Symplocarpus 0 25
Valeriana Eng... 0 25
valeriana, Ger. 150 20
ingiber a 120 16
Zingiber J ... 250 28
Semen
Anisum po 20 0 16
Aplum (gravel's) 130 15
Bird, IS .o 40 6
Cannabis Sativa 70 8
Pardamon ... 700 90
Parui po 15 - 120 15
Phenopodium 230 30
120 14
7501 00
5002 75
Aoeniculum ... r 30
Foenugreek. po 70 9
Lini 60 8
Lini. g 6# 8
Lobelia ..o 750 80
Pharlarls Cana’n 90 10
....................... 50 6
Smapls Alba .... 80 10
Slnapis Nigra 90 10
Spirltus
Frumenti w. D. 0002 50
Frumenti ..o 2501 50
Juniperis Co. ..1 7503 50
6502 00
Saccharum N E 9002 10
Spt_Vini Galli ..1 7506 50
Vini Alba ... 1252 0)
Vini Oporto 1 2502 on
Sponges
Extra yellow sheeps’
wool carriage 0125
Florida sheeps’ wool
carriaﬁe ......... 30003 50
Grass sheeps’ wool
carriage ... 01 25
Hard, slate use.. 01 00
Nassau sheeps’ wool
carriage ... 3 5003 75
Velvet extra sheeps’
wool carriage 02 00
Yellow Reef, for
slate use ... 01 40
Syrups
Acacia p 0 50
Aurantl Cortex 0 50
Ferri lod 0 50
Ipecac ... 0 60
Rhel Arom 0 50
Smilax Offl’'s - 8§00 60

Scillae
Scillae Co
Tolutan
Prunus
Zingiber

virg

Aloes
Aloes A Myrrh..
Anconltum Nap’sF

Anconitum Nap’sR S0
Arnica . 50
Asafoetida .. S0
Atrope Belladonna 60
Aurantl Cortex.. 54
Baroama SO
Benzoin 60
Benzoin Co. 50
Cantharides 75
Capsicum 50
Cardamon 75
Cardamon Co. 75
Cassia Acutifol . 50
Cassia Acutifol Co 50
Castor 00
Catechu
Cinchona 50 j
Cinchona Co. 601
Columbia 50
Cubebae 50
Digitalis 50!
Ergot .. 50:
Ferri Chloridum 35i
Gentian . 50
Gentian Co. 60
Guiaca 50
Guiaca ammon 60
Hyoscyamus 501
lodine 75
lodine, 7b|
Kino 50
Lobelia 50
yrr 50]
Nux Vo - 50
Op 125
Op|I camphorated 1 00
Opil, deodorized 2 96
Suassm 50
hatany S0
Rhei 50
Sanguinaria 50
Serpentaria 50
Stromonium 60
Tolutan 60
Valerian 50
Veratrum Veride 50
Zingiber .. 60
Miscellaneous
Acether, Spts Nit 3f 300 35
Aether Spts Nit 4f340 38
Alumen. grd po 7 30 4
Annatto ... 400 50
Antimoni, po .... 40 5
Antimoni et po T 400 50
Antifebrin 0 20
Antipyrin . 0 25
Argenti Nitras 0z 0 62
Arsenicum 100 12
Balm Gilead buds 600 65
Bismuth S N -.1 9002 00
Calcium Chlor, Is 0 9
Calcium Chlor, %s & 10
Calcium Chlor, %s 0 12
Cantharides, Rus. 0 90
Capsici Fruc's af 0 20
Capsici Fruc's po 0 22
Cap'i Fruc’s B po 0 15
Carmine, No. 40 04 25
Qarphyllus .......... 200 22
Cassia” ructus o 35
Cataceum 0 35
Centraria o 10
Cera Alba . 500 55
Cera Flava 400 42
Crocus ... 450 50
<hloroform 340 54
Chloral Hyd Crss 1 1501 40
Chloro m "Squibbs 0 9
Chondrus ..ccce. 200 25
Cinchonid'e Germ 380 48
Cinchonidine P-W 380 48
Cocaine_ . 2 8003 00
Corks list, 75%
Creosoturn 0o 45
Creta ... .75 0 2
Creta, prep....... 0 5j
Creta, |{)reclp 90 111
Creta, Rubra 0 8
Cudbear ... 0 24
Cupri Sulph 30 10j
Dextrine 70 101
Emery, all 0 8l
Emery, po 0 6!
Ergota ----- 00 55
Ether Sulph 50 40
20 15
0 301
.. 30 91
Gelatin, Cooper e (9
Gelatin, French 350 60
Glassware, fit boo <5%
Less than box 70%
Glue, brown . 110 13j
Glue, white 150 25
Glycerina . 230 30
Grana Paradis! 0 25]
Humulus 350 60])
Hydrarg A 01 15
Hydrarg Ch..Mt 0 90
Hydrarg Ch Cor 0 90
Hpdrarg Ox Rum 01 901
Hydrarg Ungue’'m 500 60
Hgdrar%yrum 0 8.
Icbthyobolla, Am. 9001 00i
INdigo i 7501 00
lodine, Resubi ..4 0004 10
10d0fOrm oo, 3 9004 09}
Liquor Arsen et

Hydrarg lod. .
ldg "Potass Arstnit 1*49

Lupulin

---------- « « Rubia Titictosrsxn

Lycopodium 790 7S
MaCIS  wvevurerarns 450 1O sajacm
Magnesia. Sulph. 30 * Sanguis Braes
Magnesia, Sulph. bbl 0 1% Sapo, G
Mannia S. F. ,, 7*0 » Sapo, M
Menthol ......... 3 1503 35 Sapo. W  ...e....
Morphia. SPAW 3 5503 m 3e?dS$tz

Morpﬁla &NYQ gssgg 80 %iap!9

orphia ai 55 M 3IBApl9. OTT
Moschus Canton 0 40 P
Myristica, No. 1 250 49
NUx Vomica po 15 0 19 Snuff Yh DeVor»
Os Sepia ...... 49 Soda, Boras
Pepsin Saac H A Soda. Boras, pe
P D Co. .. 01 9*
Picis qu NNT% Soda. Cari»

gal. doz. ... 02 m Soda, Bt-Carb
Picis Lig qts ... WI 99 Soila,
Picis Lig pints .. 69 'Sotts, S6ScMtiais
Pil Hydrarg po 89 f Colonne
Piper Alba po 35 30 2th€T Co
Piper Nigra po 22 9 13 Spts. Myrci
Pix Burgum ... l 3 3pts. Vini Reet uh
Plnmbi Acet 15 Spts. VTi Sect ib
Pulvis Ip’cet OFITl 3001 59 Spts. VTI R't 14 gi
Pyrenthrum, bxs. H Spts. Wi R't5
& Co. doz. g 75
Pyrenthrum. pv. 290 25 5fnKI
Quassiae ... 10 Sntphnr, T/ntl
uina. N. Y. . 17# *7 Tamartn<fii
§u|na S. Ger. 170 2

nina. SPA W' TT Thebn'otntM!

PLAY

rve AEm

i

7 AN

N 9 W
Tvenik ~0 O
4M»
amve Ut IMI  gMi
wW tee*, ana
_[E 2 taaM i 'rtn -mm IMW 99
' fIF
AfHrtf  w 'IN
m
‘M m
9 SI NEL L
g Sf S<0 9
»'ir# 9*OKEMMVE
>A70 N i
9 IwmtEm 8
10 i 'm f mm
«
J Plifsye MrtteS avI
e
IA# 80 i fswf 1#
r »  V*rmilam,
I N
§ ) Aam W
»0i fpt W"‘If &
*14;a w4 AH vtifia %
m WEstim 1101 O»
afk M % 2

BALL

Base Ball Goods

A. J. REACH & CO..

Philadelphia.

Balls, Bats
Fielders’ and Basemen's Mitts
Gloves. Protectors
Catchers’ Mitts and Masks

Please send 0S your ordit cam
oar stock is unbroken

LalRelle Moistener
and Letter Sealer

For Seating Letters, Affixing Stamps

Simplest, cleanest an
kind on the market.

Yon can seal 2,000 lei
it will last several dart

Mice; 75c¢

TRADESMAN COMPANY

Pa.

wi

Hazeltine & Perkins Drug Co.

Grand Rapids. HKkli.
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at date of purchase erchants will have their ord er, are Beeman'a pegglnspruce 55 cOcoar?Llftt HHOney_Cates 12 '
: orders filled at égsatmé Pepsin gg Cocoanut ngr]l'JEm ?rs 12 EeStt'nO ........ I
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DECLI Black JACK rooovrrseerrrnene 50 Dinner Biscuit .. lced 11 Earrels or drums _AR
ED SenGSSt Gum Made sg £ ixie Sugar Cookie ™ 25 :SOXes ,,,,,,, .-
LY amily Cookie . v Square cans
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Spearmint 2 Floraber Cak i PFU“«
5 CHlCORY 8 Fluted Cocoandt Bar™ Eundrled _________
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Axle Grease } i Fraxer's SE Cove, lib., Premium, %s OWney o Ginger Snaps N. B. 8 Re'”'can " II
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Bath Brick 1 1070 pals, oxes. 2 dox. 425 M arrowt » spular g organs’ Homey Block Cake ™14 Los. Muscatels I, of. lu
uing ... J pails, per 6§00 at A I S 4 L% decded a1 Ur
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Brushes .. } ) BAKE[;)er doz —i2°0p EArly June S 2, Boiled, pebrarégll 1an 2 751H0ney JUT%%rsés As. lce H i4®~156a“f0rma Prunes
Butter Color 3 lib. can per JSEANS Pie Peaches 80 Hard, per gal S0 1fjgnsy Basiie lce* o1 S6tb Doxes S 4
. 90 NA iR .- * - 4
candl 31b. g:r? ppeerr d%%z No. 16°Size Can pie 90%% 2 (B:Iakﬂ's Locon Jﬂouseh"'gsséeosokms '1%% 907 80 2805 Boxue i M
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EHEeS_e ----- * 6 0z. oval Arctic 8» Lowney. 46 Kream Kl'PS FA In MIb. !
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Chican, S AT N , 3 Louner % Lomen Gon o Tgians 5000
gh ) ox 2 50 ney, n Biscuit jjed. Ha e ca/
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&ocoa "Sheii < 82uyer & Bag™® T Cota Rivel 3! © W routen. [hea‘Py"”f\ R S p';aﬁ'na ........ o
Blue g Col'a River. ails 2 0 an Houten. 40 nn Bul ckages
Coffee s I - ola River, fl 002 10 Webb n. s IMarsh e 9 ulk, per 196 4 M
Eon . 400 Red A . flats 2 2502 € 72 A e & Hominy $
Confecti Fo g e hon 5w Al o Wi, R T oy,
ST M B TR Gl B m L oy
0. wo.. stic, . unham' : y
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ried Fruits .. Common Wh 500 Domestic, \ MUs WO 8 Dunham's Nabob Jumbles .10 Iomesnc, 16 th. b miselfl
............... 4 Esnoy oW hi isk 2 00 California. 6%@ 9 Oatmeal Crack ‘14 Imported. 26 Th 0X.. 66
Varin& Wardhouse L& California, %s .17 S Deange Sems ers 3 common o) Ba'rlegfox"z 10
ceous G rench, 0 24 enny Assorted 9 mon
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EIShmg Tgcyksfeers 10 gg“g BB%%kk 8 in 75 Standard shrimps Prfittzzzllsette'—;anﬂ Md. g mee F S |. Sgs
| ) i 15 glecotas| ( a
FIaVOI’Ing Extracts . ’ 5 Pointed Endsll 9% Fair 40 Et’:leléfglenes Maancd mg g g;ggﬂ W|Sosanastn’ teSL
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i g B sk i B e
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H . - :n , ’ —
ins i No: & 1 3 Good Tomatoes glrlllocvgd (éreamss %) "—rgflileanaapte»!'
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faraffine. 8 \évatser W hite ssma” """" es. large or = No. 2 Te Leman
. ickin S Gasoline unnyslde Jumble rpenele
Licorice ... C'ENNED SEERE ggngaCh?r:lene % lggpe)rIan_'?.Hmb'es ... 10 IS\IZJ_ ! %%r ene er?g "“1 fl%
ord , ; onge Lady Fingers 8 ‘ ene —
Matches 316 Standards Cyfinder NP o 012» Shonge rady Fingers 28 pe E’/anti?aee —9 &
Meat Extra Gallon ... 753 5 Ehglne i cofe 93T Arab Mocha Vanilla Wafers” Ro. 4 Clas
Mirce MeatCts . B|aCk5'é'r“rie57503 o0 Black, winter 8*4%22 AN s 21 I\\I/VICtors No: 4 High dans
Molasses Stglr'{'d' -------------------------- 12501 7 CEREALS 10 New Pe{cka e - averly . Ijllgh Class
M ustard ards gallons 5 Breakfast F | Arbueki ork” Basis . axon Bran
Baked Beans @450 (%?ergeauflzlakes 3golcijg 2 50|D"W0flf(1e 15 st Seal Goods 3 0s PUnVl\é;Im”a
. m of W heat : e A easure
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io
Kansas Hard W hsat Fleur ;Short Cut Clear o
JudaoD Grocer Co. | Bean ofl 2 N°- 1. 10* Ib«. .14 88 ) Par» Cene
Fanehon, %s cloth __ 6 20 Brisket, Clear _22 521“3- Ifﬂ® Ibslo‘l‘bs—? 00 Fair
Lemon & Wheeler Co. Pig v %%JINU' 'a Ibs . 1% Good
White Star, %s cloth 5 95 Clear Famlly ............. T Choice
W hite Star, %s cloth 5 85 Y Salt Meats W hitensn TEA
W hite Star, %s cloth 575 S P Belles ................... 16 o0 b No. i, No. 2 Fam. Japan
Grand Rtpids Grain & Lar ths — 975 1'S' syundrfed. medium
-Milling Co. Brands. Pure in tierces ... 15% ?g ilbbs ------------------ 525 190 Sundried.
Purity, Patent .. .ft 70 jCompound Lard 1% g Iba' ] » Sundried.
Wizard, Flour 5 6C 150 ka. tubs advance o 5. 92 48 Regular,
Wizard, Graham .. ft 6u <* n> tub* advance 02 SHOE BLACKING Regular.
Wizard, Corn Meal 4 Q 50 |p, tins, o, Handy Box, large 2 dz 2 50 ular. farjcy ----o- 2S@40
madvance % b y
W izard, Buckwheat ..ft 00'20 |p, palls _advance % Handy Box, small . 125 et-Bre«f. “med-tum 39
By* 4 MA{10 |b. pails.. .advance % Bixby's Royal Polish 35 ket-tir«il, chglee 3SM37
Sprlng W hea lour ft Ib. pails.. advance 1 Miller's Crown Polish 85 Itet-flred, fancy ,40043
Roy Bakers Brand * 1b. pails -advance 1 SNUFF I M
Golden™ Horn, family..5 95 5 ed Meats Scotch, in bladders Fai n«a — w4is .
Golden Horn,bakers..5 85|Hams, Ib averag Maccaboy, in jars .3 al *913 ¥ EfthPIIr.
Ailuth Imperial .6 00;Hams, 14 Ib. average igA French Rappie in Jars ..431 ( OCRAT t
Wisconsin Rye .4 55 Hams, 16 Ib average!” ; KOAkP& c I\M/IOyune.
; o . 8. Kir 0. ;Moyune.
cesta L, COM L ms 18, o avl_e_.r__é}_f_flf_.'zlo“ American Family .. 4 on Moyyune
X®IRB0*®» ‘® 30 Ham, dried beef sets isti, Dusky Diamond. 50 Soz 2 80 1Pingsuey ediunt
Oeresota, 6 20!California Hams 11 Dusky D’nd 100 6 oz 3 801Pingsuey
\c)&_rﬁogld* Bg 'géclmc I—?;rlr!w Hanw'w, *I%E}a\’\)/onoslempseorlgflrS ?? golegsuey sO m
i ' J " 'O Hyson
%J ....%15 iBerfih Ham, pressed:tX |White Russian 3 151Choice Y 1» MOW tSK
Unlgol % ...t 05 Mince am 11 Dome, oval bars 3 O0Far.,y :
Worden 'Grocer Co.’s Brand yBac Satinet, oval .2 70j" ) -48(95®
Laurel cloth 6 25 Snowberry. 100 cakes 4 00 »0iOflg
Laurel, cloth 15 ‘ . Proctor & Gamble Co 1*ormosaA .45948 A o, *reri
IEQWQF %s&%s clot 055 [FL lkaer .............................. Jib%f:gx 3 OAmoy choice m
rankfort , ) — i g
V0|t Milling Co.% JI ork lvory, 6 75| nglish Br kf Ht
gts Cresgent 00 P I Star 3 Mef "9l eakfast Rsmw
Vmgts Flouroigt 10%”& 1111 i . 0. ua0|ce ., kanotra
(whole wheat flour) 6 00 Acme, 30 bars, 75 Ibs. 4 Fancy
VOIgtS Hygienic Headcheese 9 JAcme, 25 bars, 75 Ibs. 4 00! 44945
Graham " . 5 4 Acme, 25 bars. 70 Ibs. 3 sojCeylon.
Voigt’s Roy B 40 Eggqegessnew 1121 é)é) éAchA 1t cakes .. 3 e0fFancy
Wykes it Co. o HEW 1Blg as tobacco
Sleepy Eye. %s cloth..6 20,y Big Mast . )
Slepy Eye, %s cloth..6 10 0 DDIS ~1gojGerman Mottled icadillac ... ff
By, 2 1% bbls., 40 ib
Sleepy ye, %s cloth..6 00 .7 S, S 2 . German Mottled, ; %30 ISweet Loma to Hardwood ...
gefp e, %s paper! "6 00]J4 bw.is.. 1 | f9) German Mottled. | Hiawatha, 5». pais .56 FHid
eep E§ /Os Baper..e German Mottled i 3 20 *feiegr<frn m N
K Trlpe IMarseilles, 100 cal 000 Pay Car ... gy bAemn S
BOlted oo 3 90 D/Itgblls 4%35'-5 ---------- .. 80 Marseilles. ffh) ek< 4 00 iPrairie Rose . 49 Trag»
Golden Granulated 4 00 [0 s S- o .1 60 Marseilles, 100 ck 4 80 Protection «»  Mot*«« woe»x ft aotmm
at. CarCFeed s%regnea 223 gg % bbls., BCOainbnngs -3 OO[MarsellAI\es, %\t/va.t 210 _?_\_Neet Burley 41 Mouse, «rxz. « soie»
0. 1 Com an ats - B. ris iger . 41 Monee, wood, * «oftew.
Corn, cracked ... 28 w_Hogs, per Ib....... ~-32-1Good Chet * > Rii* M*x*ee (a » maim
Cora Meal, coarse ...28  e@3eef, mug"d?é‘ set . 25 101d COSU””)’ § Red Cross 17« » /Cae enes
inter Wheat Bran 24 000 ef middlas. sset oap Powders —  plof,T T sprin
Widdfihgs et Bran & 0 Db per bundie 8% JSnow 5oy, 2L 1ibs. PEANS R fz  Smt spring
Buffalo Gluten Feed 32 M %o I"Jng“'ored Butterln@e12 Snow Eo 3?00 No 2 f® Battle Ax
Dairy Feeds Countr RoII """"" - 10°/<&H6°/ Gold Dust 21 lanr* American Eagle
Wylies ft Co. I anned Meats 0 fstandard Navy
O P Linseed Meal ..40 00 Corned beef, 2 Ib ............ 32 OI%lrEom "4 4Tb ,.|Spear Head, J'j
Laxo-Cake-Meal 37 00 Corned beef 1 Ib ,1 80 Pe”rHn Spear Meat *%
oftonseed Meal ....3 Roast beef,2 Ib. 3 20 SoaDine olbby T»L .thle. Na
Gluten Feed .. .31 50| Roast, beef L WIlILLIBOIE fHitt g7 JfJJO. iy Tar ... Fibra ...
Brewers Grains .....28 001Potted 50 j Roseine >>_|Dld Honesty
faxmmond Dairy Feed 25 OOjPotted ham %s " 90 Armour’ wd T ddy "
Alfalfa Meal ... 25 00 Deviled Ham, U* 50 Wisdom 3 §él ---------------------
Oau Deviled ham, %s 90 Soap Compounds jPiper Hei-dsick
Michigan carlots ... 49 Potted tongue %s 30 Johnsons Fine g 10 Boot Jack
Less than carlots 52 Potted tongue! %s ! . Honey Dip Twist
Com RICE 90 J°h”5%”5| XkXX d 5(5) Black Stanoaro
Carlots oo, 7 @ Z%JRLnbeNocMogre g a0 Cadillac
Less than carlots 5% f
Scouring Nickel T wini
0 0
Egs”s"ttsha,;“'g’j}éig """"" I BroKs:efLAEmB*ﬁ;ééstA)GgM SagEonl?oCh grass fots S5 gp MM o ,(,';\‘,“); AONES
HERBS 9 Columbi/*, % pint - 00 sapolllo halflgrob ’ta4302 Smoking j4M4 1«
” coiumoia, 1 pint ... 4 apolio. single boxes..225
Hop« 16 Durkees, large, 1 doz. 450iSapolio. hand ... 23 'S:\Ingeieg:acrore
LallJ]reI 15 Durkee s, small, 2 doz. 5 25 Scourine Manufacturing Co \ arpath 1I‘tX n.
®njdeT8. large, 1doz. 2 35 jScourine, 50 cakes __ 1 gy B g ft# in. ...,
Senna éeRaSVE"SR % Snlders small 2doz. 135 Scourine, 100 cakes ~ 3 5§ ¢ g(mL id ta. .......
Per doz. - 99 ALERATUS : SODA M S ot pail» Meed
] Par:ke([jj 60 Ibs. in b%x.00 jBoxes Honey Dew 103 {a. Eotter
Arm and Hammer-— Kegs. Gold ~Block a. Eacser
Qb pale, et dor 2 28 Koy | Y o7 U bt
301b. pails, per pail % Dwig t's Cow .3 Whole Spices Chips 1A9 is. dButltgr:L
- . 00 Allspice, Jamaica ... 13 ssorted, 13-
2 os bol\t/ltéSPLElNEdoz 3 OOiWyaadodtte 1oy s 180 é:ls'?me e L fg”ﬂesmﬁxm A TRARR) S
’ [POAC TP 3 00 Cloves, Zanzibar 14 [Dukes Cameo >
MATCHES SAL DA Cassia, Canton ... 14 Comme>n nirmP
, C. D. Crittenden Co.  iGranulated, DB 80: Cassia. s¢ pkg, oz 25 ['\‘FluyrgleTa%av%% Fibre Manda IPlgigg
Noiseless Tlp .4 50®4 75 Granulated, 108 Ibs. cs. | Eibre W—tia
MOL SSES L is 90! Gmger African 90||um im tia,
one Lump, 45 iE """ Ko 80 Ginger, Cochin 14% fcream Net 1 baia
Fancy Opeevr\{ K'etile o ~UmP P 9 Mace Penang 50 |Corn Cake 205 gm....38 Crmn|2 Mamila
. Mixed, No. 1 . 16%: Corn Cake, jy. _..... 5o Bwcekere Mna .
E»'Jlll@ ICommonkGrades A l\'\//|||xeéj 5N E . a% e —Wacss I‘\B,/I(L)Jtt%/grr ﬂél‘ U#I-SIUII
Fair ... ILLLLLETLIENT i »acks Ixed. Sc pKgs. : * P R
f® * »m * Nutmegs, 75-80 .......25 0 2 « 3 V a Sotter 27
Half Ib’\e?(r:rEIsM%cAeTxtra i‘®% 18 Nutmegs 105210 53 Jlﬁe;\g”g;)s} 3% oa“ ...  VEAET CAs6l
Per case o EALo 298 96 sacks 2z Pepper, Black .. 14 " Air Brake Ma !e._|3 dsd
MUSTARD 28 Ib. sacks 17 Pepper, W hite .25 fCamt Hook o Suoligilt. 3 9m
% 1b. 6 R> box 18 W arsaw iPepper, Cayenne . 22 |1Céiinfry CKtd eoabght. 1% 4M
’ OLIVE'é """"""" >2>g ]I'E galry il gr!” lh;algs 12181Pappr|ka d ungda”rFéorex X 1X !'Iéeatsdt anm > Lhm
airy indri ags ure Groun sa w m 3 4mm.
EH”(( %%aall kkeeggsslgg(%)%o%)s Solar Rock fAllspice, Jamaica 12 ey Bllnnddelan léom eoa’ 8(2(8] T«wt Feaaa IW 49
Bulk, 5 gal. kegs 85® 95 ab Ib. sacc?)m'fﬁ'aﬁ ............. 24 18;05\2?2 %zr;i(l)%ar ............. 2 nglvert 'Tv‘l)am 4 FRES«*«
] ISwee arie
manimills, 3 ‘oz s Granulated, fine 901Ginger, African :Royal Bosoke
Queen, plnts -2 50 Medium,
Qi Ie'sn Sl PoNeg Tuns
Sturea, 8% » ., Pepper, Black . ot 2py *  Besace
Stuffed, 3 oz @ 7 Pepper, W hite.. 9 Jute. 3 ply rierring
' Z ' @ 6% fPepper, Cayenne 16 ;T siluetfesh
p*pE Binjes, or bricks  «o,®10% IPaprika. H 5g Hemp, 4 pty e
2*27 #o D21sfp”ercgo?]<t1g§ 1188 0 o aprika, T“”Qa”a” - \FNlaxl medkua« 1\4 _|ff9
. D, fu u 00 —
by """""""""""""""""""" SjiiP? Halibut 51Kingsford. 40*73. Tt VINEGAR
PICKLES Thun’kH “I.I e % Muzgzy 28 ITb. pkg State Seal ..........., 12
ollang Herring . ----- . Oakland apple eider = ".14
Half bbls., 600 count 3 b5 Wﬂ.g"’ﬁgir‘%&”m'so i-%0A Tk %;nl’MraS Mgrgan's fE;éNel Pnwesa 34
WrCKING
NApiSriN ~c”~ 4 M ® i5M luvli GkZ: ts Iml No. 8 per grow ... Meckere».
No. 1 per gram F.naan, MadEe
N a 85f a r a 1b*; e 375 savcr GlolZ u £ ,rb* No. 2 per gross
No! & I~ r, ads ~ %é 40 Lo I®J* 1% - - No. 3V\?g’ogmARE
Na 572, Special ... 17s 8‘ 1 .14 J! 157" Paclca«e* .
No. 98 Golf, saen fin. 2 00 No. 1 100 1b7 7u paeka® e* - Bushel« Basket» ts NiGES AMD REX
*'sse92 OOjNO. 1, 40 |bs. ...W.Y.Wt 15 * XSYRUPS  Bushele wide bemd WL
No. <32 Toura't whist 3 25Ne: 18 19% 90 C<1g* Bushele, wide b«md”, j R
” POTASH No. L 8 Ibs. ...... — 75 Barrels large
B*bb,UWPO\>iimwc ' 4 001 %ckerel Half barrels ... 391Splint, sedan 2 99
Barreled Pork m>. 188 .98 20th. cans % dz. ines.i<51Splint, small o 3 3%
gear Back 28 25 SeS.’ 10 n£ 101b. cans, % dz. inca.16$j Willow. Clotheg. large i 25 grimi»,
Short Cut ... 57 00 [Caif = mm / 1 2 51b. cans,2 dz. In ca lyafWillow, fldlw mr« 7M e»red
: 3%n>, cans, 3 dx. in cat 1 7i WSow. flittia aasaS 8 5ft
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Special Price Current

AXLE GREASE Veal
Carcass ... 6
CLOTHES LINES
Sisal
60ft. 3 thread, extra .l
72ft 3 thread, extra..l 40
90ft 3 thread, extra..1 70
soft. 6 thread, extra. .l 29
72ft. 6 thread, extra..
Jute
60ft 76
72?.
R f 90ft.
Mica, tin boxes ..75 1 00
Paragon .. . 55 60‘4j120ft- -
BAKING POWDER o, Cotton Victr
Royal 60ft. 1 8
10c size  90<7Oft. . -1 89
441b. cans 1 35 sof Cotton W indeor
t.
60s. cans 1 90 {ofi’
HR), cans S 50 70ft
%R>. cans | 76 40t
e Cotton Braided
lib. cans 4 10 40?t 9%
SO 1 36
3!b. cans IS 00 gogr 1 66

5Th. cans SI 60

BLUING
C. P. Bluing
Dos
Small size, 1 do« box. .40

Large size. 1 doz. box..75

CIGARS8
Johnson Cigar Co.'s Brand

S. C. W.. 1000 lots..
El Portana
Evenmf; Press
Exemplar

Worden Grocer Co.

Ben Hur
Perfection Si
Perfection Extras Si
Londres ... .86
Londres Grand .35
Standard .Si
Puritanos .. 86
Panatellaa. Finas

Panatellas. Bock

Jookey Club
COCOANUT
Baker's Brasil Shredded

70 ic pkgs. per case ..2 60
S6 10c pkgs, per case ..2 60
16 10c and 38 5c¢ pkgs,
per oase .. 2 60
FRESH MEATS
Beef

Carcass
Hindquarters
Loins ..
Rounds
Chucks
Platee
Livers

X Park
Loins
Dresed
Boston B
Shoulders
Leaf Lard
Pork Trtmmltun

Mutton

Carcass
Lambs
Spring |

Galvanized Wire
No. 20. each 100ft. long 1 94
No. 19. each 100ft. long 2 10

COFFEE
Roasted

Dwlinell-Wright Co.'s B'ds

W hite House,
W hite House, 21b
Excelsior, M & J.
Excelsior, U A J,
Tip Top, M & J.
Royal Java
Royal Java and Mocha__j
Java and Mocha Blend....
Boston Combination ...
Distributed by  Judsonj
Grocer Co.. Gr*nd Rapids.
Les, Cady & Smart, De-
troit; Symons Bros, s Co,,

_jSaginaw; Brown. Davis ft!

Warner, Jackson; Gods-j
mark, Durand & Co., Bat-
tle Creek; Flelbach Co.,
Toledo.

FISHING TACKLE
4t to 1 In..
144 to 2in.
145 to 2In.
1% to 2In.

Cotton Lines

No. 1, 10 feet 6
No. 2. 15 feet . 7'j
No. 3, 15 feet .. . of
No. 4,15feet .10
No. 5.15feet W11
No. 6,15feet .13
No.  7,15feet .16
No. 8,15feet 18
No.  9.15feet .0

Linen Lines

Bamboo, 14 ft., per doz. 56
Bamboo, 16 ft., per doz. 601
Bamboo, 18 ft., par doa. 80
GELATINE
Cox’s, 1 doz. Large ..1 80
Cox's, 1 doz. Small ..1 00
Knox’s Sparkling, doz. 1 25
Knox’s Sparkling, gr. 14 00
Nelson's .1 50

Oxford .
Plymouth

Full line of fire and burg-
lar proof safes kept |In
stock by the Tradesman
Company. Thirty-five sizes
and styles on hand at all
times—twice as many safes
as are carried by any other
house in the State. If you
are unable to visit Grand
Rapids and Inspect the
line personally, writs for
quotations.

SOAP
Beaver Soap Co.'a Brand

100 cakes, .arge size..6 60
50 cakes, large size..8 26
100 cakes, small alas..1 15
50 cakes, small size.,1 96

Tradesman’s Co.’s Brand

Black Hawk, one box 8 6v
Black Hawk, five bxs 3 40
Black Hawk, ten bxs | Si
TABLE SAUCES
Halford, large
Halford, small

Tradesman

Coupon

Books

Made by

Tradesman Company

Grand Rapid«. Mich.

Sample Houses:

The best May catalogue we have

gotten out in thirty-three years.

It contains:

Sixteen pages of merchandise to
meet the raging furore in goods to

retail at 25 cents.

The first showing of the Fourth of
July line that sets the pattern for all

America.

A “ 10 cent sale” that contains the
right kind of “Window Leaders” to

make your advertising resultful.

Many pages of up-to-the-hour goods
that meet the demand for “Something

Now.

And all these *“Specials” are in
addition to the several hundred pages
of regularly listed worthy merchandise

in which we are specialists.

We would enjoy sending you this

book providing you are a merchant.

Ask for No. F. F. 790.

New York, Chicago, Minneapolis, St. Louis

San Francisco, Omaha

April 20, 1910

READY NOW

BUTLER BROTHERS

Exclusive Wholesalers of General Merchandise

Baltimore, Cincinnati, Dallas, Kansas City, Seattle
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BUSINESS-WANTS DEPARTMENT

Advertisements

shhse”™?ie0t e«>niiiiuotis insertion,

BUSINESS CHANCES.

To Exchange—For stock ot general
merchandise, to value of |7,000 or $8,000.
ood farm in_Northern 'Indiana. Well
“ted. Box 225. Hudson, Ind. 570

-or Sale—Ladies’ furnishing store in
New York City. Business well estab-
lished, with a trade of about $32,000 a
ear. Reason for selling, retiring from
usiness. Address Davis,. 20 Irving Place,
New York. 569

For Sale—Grocery stock and fixtures.
1.000 population. " Will invoice $1.200.
Good reason for selling. Expenses small.
A snap for a hustler. Must sell_in thir-
ty days. Answer quick. S. E. Reed,
Box 87. Bradford, Stark Co., 111

For Sale—First-class and wup-to-date
restaurant in city of 10,000. A1l location.
A moneymaker. Best of reasons for
wanting to sell. No trades. No triflers.
Strictly cash. $600 takes it. If you mean
business write No. 567, care Tradesman.

567

For Sale—$2,000 grocery stock and fix-
tures in college town about 4.000. Doin
strictly cash business. Sales  $20,00
K‘earlg. Good reason for selling. Address

0. 566, care Michigan Tradesman. 566

A Successful Special Sale

Will quickly convert your surplus
merchandise and slow selling goods
into cash. My sales are conducted
along profit ‘producing lines and
leave no bad after effect. You place
ithe sale prices on your goods and
my plans will draw the crowds and
make daily sales climb to high fig-

ures. Write for particulars, giving size of
stock. B. H. Comstock, 907 Ohio "Building
Toledo. Ohio.]

For Sale—6,000 acres pme, 40 million,

85 thousand. Box 276. Montgomery’, Ala.
565

For Trade—Suburban lots in Oklahonfa
town of 3,500 for automobile of 1909 or
1910 model; standard make. Address
Middleton Bros., Collinsville, Okla. 564

For Sale—Good grocery and meat busi-
ness combined, on one of best streets
in Kalamazoo. Invoies about $2.500. with
fixtures. Doing good business. Address
563. care Tradesman. * 563

Bakery For Sale—Well-established bak-
ery business. 1060 Fifth St., San Bemar-
dino, Cali, 552

For Sale—Good 5c,
only store of its kind
tion; doing_good business.
Main St.. "Elkhart. Ind.

For Sale—A clean stock of groceries
and hardware; will consider a dwelling
or small place near town. J. N. Douglas.
Belvidere. Il 560

For Sale—Northern |Illinois, improved
quarter, market three miles reclaimed
swamp, successful dralna?e. Black soil,
clay subsoil finest corn land in Illinois.
Owner, land poor and must ¢ell. Price
$110 per acre. Mortgage $10.000. five
years at 5%. Will sell for $150 in two
years. Cl. Cryor, jFranklin Grove,
m. 559

10c, 25c business;

in city; fine loca-

Address 307
561

For Sale—Best hotel in town; $2 a day;
best business; reason for selling, lost my
wife; 30 rooms, lot 60x132; rooms all fur-
nished; best rooms in town. W. S
Young. Winterset. lowa. 558

TO CLOSE THE ESTATE OF

S. R.Maclaren and H. C. Sprague, deceased,
the property, good will and business of the
Maclaren & Sprague L_umberCompany.ToIedod

Ohio, |nc_|u_d|n? planing mill, sash, door an
interior finish factory, operated by them for
many years, is offered for sale. “Price and

term's made known and all otber information
Elven by e(l:pplyln to The Maclaren & Sprague
umber Co.»"Toledo, Ohio.

For Sale—$4,500 stock general mer-
chandise worth 100c on the dollar. Good
trade, country town 400, Central Michi-
gan. High school, good market. Chea
rent.  On account poor health, will sell
for 85c on the dollar. Address Rare
Bargain, care Tradesman. 572

For Sale—Saw mill and coal business
I will take the output of mill and fur-
nish 200,000 feet of logs at mill ready

to saw, A snap for the right party. Must
sell, as other business takes my time.
E. E. Hooker. Bellefontaine, Ohio. 554

Good opportunity for party with medi-
um capital to become president and gen-
eral manager of established manufactur-
ing and foundry business, or entire busi-

ness can be had at two-thirds its value
Park & Bonsted, Atornevs, Syracuse N
Y. 553

No charge less

For Sale—Clean, new stock of general
merchandise and store building, situated
in town of 1,200, in finest, dairy district
in Wisconsin. Stock and fixtures inventorv

$6.500, bu_ildin% worth $1,800. Will sell
whole thing Tfor $7.500. account going
West. Terms cash. Write Box 27, Colby.
Wis. 556

SOMETHING NEW

We can either close you out or put on a sale
to build up your busineSs at a profit for_ you.
Others sacrifice your profits to get business.
We get the business and save the profits. We
would like to talk it over with you

G. B. JOHNS & CO., Auctioneers
1341 Warren Ave. West Detroit. Mich.

in a general store

W anted—A position [
by a single man of

in a country town,

good habits. Can come at once. Four
ears’ experience. Address No. 557, care
radesman. 557
For Sale—Good grocery business with
soda fountain in connection, in good
town in one of the finest farming sec-
tions in Central Michigan. Must seli

on account of sickness. Splendid oppor-
tunity. Stock and fixtures about $2,000.
Liberal discount if sold at once. Address
H. D., care Tradesman. 551

Opportunities In the West—No matter
what trade, business or profession you
follow, if you are looking for a better
opportunity, send twenty-five cents for
six months’ subscription” to O%ortumty-
Magazine, Dept. 164, Spokane, ash.

550

Investigate—Lifetime chance for bright

woman, millinery, ready-to-wear gar-
ments and ladies’ furnishings. UE—to_—
date county seat town in Mic |3a_n. ruit,
belt, old established and now om? fine
business. Full particulars, The Mil inelEs
Exchange, Room 413, 134 Monroe t
Chicago, 543t
erse"CRy”o*tew han”nr~trM .- Trav-
A “oark
ﬁpallqd'se Address h%] 04b. ca@geoc’crraoc‘%‘gg-
>

map-____

Worth $1,000 to any merchant. Model
101m collection letters: “get the money,
and retain the good will of the custom-
ers. Mailed for $1. Mercantile Agency,
Arthur, lowa. (45

IT WILL PROFIT YOU

to write me if you have a stock to sell. Gjve
gegcnptlon. Ask for information. Mention
ates.

REMEMBER!

it is your customers that really pa
mission. John C. Gibes, Expeért
Mt. Union, lowa.

my cora-
uctioneer

For Sale—By owner, 165 acres 14
miles from Richmond, Va., 8 miles Pet-
ersburg, 2% miles good town on railroads

and electric line. Six room house, barn
chicken house, fine well lithia water,
fenced and cross fenced. Small portion
cleared,_balance woodland. Strong dari

fon, 22" 8eHE 3y EElS R%Spid“é'
lowa. 44

Complete Planing Mill Plant—Including

" four Woods machines, edger, resaw, dry
kilns, other equipment including site 16
cottages thereon. Well located South
Georgia timber belt on three main lines
of railroads. Southern Lumbe g
Brookfield, Ga. 543

For coal, oil and gas, land leases
write C. . Deming Co., Real Estate
Dealers. Tulsa, Okla. 54 >

_ lor Sale—General stock and fine dwell-
ing on beautiful river, 600 feet salt water
front, 25 acres oyster bed. Good fishing
huntln%{)I bathing. R. Drew, Salis-
bury, d. 5.

For
general
community.
ling, MiCh.

Auctioneer —
closed out or

Sale—A good store and stock  of
merchandise in good farming
Address M. A. Vogel Ster-

Stocks of merchandise
reduced anywhere in U
S. or Canada; expert service; satisfac-’
tion guaranteed. For terms and date
address R. G. Holman. Harvey. Il 537

Wanted—To correspond with pari.es

that would take an interest
light and water plant earning $10,000 net

now. that can be doubled. F. H Earl

Chillicothe, 111. '’ B35 *
For Sale—Three practical!jy new Bangs
combination show case and soda table
with attached seats. Less than 14 orig-
. inal price. Ray C. Eaton, Otsego Mic
533

in electric.

inserted under this head for two cents a word the first insertione

than 25 cents; Cash tnos

Mich., brick store  For Sale- One 3M_ msemm
47x68. old-estabUsbed. best store. Mod-,register cheap-. AMTr—
lern equipm sat, complete for general;Michigan T a illwanman
Istock, hot fir heat, electric lamps !

oefcsmxt
J®m]td Rat ids. »

hours, sanita plumbing, city water.|
$12,000 to $2 general’ stock, will sell
Cash For Your Busto— Or Beai as-
tate. No matter where located. V ymt

$40,000 to $6! 000 here  Write A. E. Put-
want to bay. adi or exchange assy kfad

nam, Sigoun ey. la. 534

For Sale—Small, well assorted stock

dry goods, notions. Good location: a i
of business” or real ostata anywhere at
ang/ price, address Frank p. CUrmtumV,
ISSI Adam» Express Building. Ckte ama

I For Rent- In Milan.

. Steet®m.
04 |Ifunarm
1im

money-maker; selling on account of loss
of sight. Address Harman's Notion
Store.” Ona’ Mich.

Money in Every Mail
like mine. No capital; no
merchandise to handle; ie
dress, with stamp, J. L. W

a.

business

avassing; noi:

imace. ~ Ad- ]

tiey. Toccoa.i
531

tIT fi;

Factory hands wanted. Carpenters for
cabinet ‘and stair department. Cutters
and rippers for cutting department. Ma-
chine hands for sash department. Mould-j
ing machine hands for operating up to
date moulders. Address, stating wages
Ie><pected, Huttig Mfg. Co., Muscatine.
owa.

For Sale—Bakery, restaurant, ice cream
parlor. Cheap if sold soon. Thoroughly
equipped. Splendid business. Snap for
baker. Uglow's Bakery, Lowell. Mich.

519

Bakery basine ~ established for twen-{d
ty years Bujsiness at present $15,000;v _ .
yearly. for selling, desirous of: Guarani
retiring. For articulars. Lock Box 386. Drugs
Muncie, Ind. 516 ,merits 1

) o | cai
For Sale—Go* untry store in axeei- :[3iratec! caisa
lent farming ty. ~For particulars 19ffers you msi

enquire R. E. Anslov. F. D. 3, lonja, Gatalogue at
Mich. 515 Co.. 8ambr|c!

For Sale—Grocery and hardware stock
and fixtures about $2,000. Everything!

e»ELF FANTIS

3f finest:

Reas
3eBis

issiosa,
r A
Cafe-

Wanted—Cierii for pactaral scorai Jfeme
jiufusrtrtmv BmOKm «amm»

new and up-to-date. New farming townm eriene*. e
on railroad and river. Last year’s sales Jygdress Store. ieraces rwgatnsd.
{about $10.000. Good reasons for selling. . .

Icash. Faye E. Wenzel. Edgetts, Mich.; Want M i cwnCfeHMd esa ntmE m i

J jf you want to buy good farm in Michi-;
Kﬁ@BrY&éiteMﬁ%hthe Real Estate Exchag}ge,

For Sale—In  Georgian Bay_  disti
two tracts white pine, four millibu
each, on river and railroad. Good mar-
ket for logs. Only four dollars per 1,800.
Fine opportunity for small operation. J.
ji Simpson, 99 Canfield Ave.. Detroit.
Mich. 528

For Sale—Old-established paying re-
tail lumber yard and mill, Monroe. Pop-
Ination 8500. Many factories and build-

kimple

t Account File

inSs going up. Cit rowing. '
lyard % gity,p . )('J.gSterligg, Jr., Mon- { Simplest tad
roe. Mich.
For Sale—Wool, hide and fur business i
established twenty years. Volume, $200.- | Host EcoMmicai
000 per year. Present owner has made
a competence and desires to retire. Will Hethod Of
;ell Wa(rehous;, cel)lar Ialnd r?]sidence f?r
6,000 (cost $12,000), all cash or part H
on time. Purchaser should have F;135,00)6 Petit Accoots
or more additional capital to conduct
business. Address No. 454. care Michigan ¢ File and t,oo00 printed blank
Tradesman. - 0
- £ bill heads.------------------ %
Buy new soda fountains of us. Also). . .
have Sfour s‘gcogfdf'—han'g' fountaigs. I\éichid— x File and 1,000 specially |
gan Store ice Fixtures Co., Gran i ; "
Rapids, Mich. wey I ) printed blll_heads ........ 36 2
Will pay cash for shoe stock. Address £ Printed blank bill heads» #
No. 286. care Michigan Tradesman. 286 per thousand...............
For Sale—General stock inventorying P i i
about $7,000 doing a business exceeding XSpeCIaIIy printed bill heads»
$40.000 per year. Also own half interest £ per thousand........ ........ 1 90
and operate telephone exchange of
farmer subscribers. Postoffice. W are-!
house on track and established produce Tradesman Company.
business. Will rent or sell store build-
ing and residence property. Business * Srssd kpM's
long established and always é)_rofltable.
Refer to bankers at Howard ity.  Ad-

dress No. 413, care Michigan Tradesman. ;
«la |1

Attention, Merchants!!

Who want to make money surely, quickly and boaaestly.

THE INTERSTATE MERCANTILE CO.
The World’s Greatest Sale Conductors

148 East Washington Street, Chicago

The only sales concern who conduct their own sales in person. We will guarantee

ou 50 per cent, more money and at 40 per cent, less expense than any other concern
ollowing this line of business 3.0000f the best concernsin the country will testify to
oar clean-cut methods and crowd-bringing abilities. We can p03|t|vel¥ pat you on a
sale that will start your Spring business with a boom and benerit your futureVusmess.
The only sales concern in the world who conduct all their own sales in person. Write
today for a date. Allinformation withoutobligating yourself.

THE INTERSTATE MERCANTILE CO,, L. B. LBar, Mgr.
148 East Washington Street. CHICAGO, ILL.
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A GRATIFYING RESULT.

A thrifty city of the Middle West,
the seat of its State university, con-
cluded a year ago at its spring elec-
tion to go “dry.” The usual array of
pros and cons, wails and hurrahs
was heard over the coming business
successes and failures, but, with the
students of the State University on
its hands, it went “dry” and express-
ed its willingness to abide by the
consequences. Newtown, a village |
five miles away, with something like
a thousand population, with its busi-1

ness eye out for the main chance,
went “wet” a year ago, probably
“just to see.” This year city and

suburban town had an election and
both went “dry,” and both are com-
paring accounts, so far as the large
town and the smaller one can com-
pare the results of the year just clos-
ed. The contest in both places was

sharp and the conclusions reached
lean decidedly to the opinion that
from every viewpoint prosperity

goes with the “dry” vote.

Tn itself considered Newtown
pretty, pleasantly located place with
pleasant homes and ample yards,
with churches and good schools and
surrounded by a thrifty farming
neighborhood, while its streets are
fairly well laid out, shaded and cared
for; but the good people have found
out— what they did not believe be-
fore—that that same quiet burg
could at once become the cesspool |
for their neighbor s vilest drainage.
They found by day and oftener by
night that their streets were full of
whiskyites to whom the car ride was
only an inducement to jags and
orgies. They found that it was un'i
safe for their wives and their daugh- j
ters to be out unattended after
dark, and many a father with a prom-
ising son became convinced that
Newtown was no longer a good place
to bring up a good boy and keep him
good. More might be said, but this ]
is the sum and substance of the year’s!
experience and is reason enough why
the village this year voted “dry.”

And the university town? It has
not yet got over rejoicing. In the
first place the vote was so over-
whelmingly “dry” as to convince
even the liquor element that their
day was over. Then when business
men compared the “dry” year with
the most prosperous “wet” year, the
result was one of decided commercial
gain. The University has found its
enrollment increased by a most flat-
tering percentage. The city itself,
feeling more and more the responsi-
bility of meeting with its best the
large and increasing number of the
brightest boys and girls in the State,
is entertaining a wider scheme of
making the educational home of these
young people, the State’s best, all
that it should be in whatever per-
tains to learning and culture and re-
finement. “You see,” and this is the
conclusion of the whole matter, “the
people of the State no longer fear to
send their young folks to the Uni-

is a

versity. That ‘dry’ vote last year
and this has convinced them that,
with the settlement of the drink
question, their young men will not

come back to them ruined for all in-

MICHIGAN TRADESMAN

en will be all the likelier to retain
their womanliness unimpaired by not
having anything to do with the de-
basing influences which are sure to
emanate from the rum bottle and
from those who indulge in it.”

Other statements might be made
which will strengthen the reasons for
the “dry” vote, but it all amounts
to this, that a fair test shows that
temperance is next to godliness and
that the city that encourages that is
the best place to live in.

GREAT BRITAIN AND CHINA.

The reiterated statement by Sir
Edward Grey, the British foreign
minister, that the action of the Brit-
ish Government in blocking the Chin-
chow-Aigun Railroad project across
Manchuria was due to an agreement
entered into with Russia in 1899, ac-
cording to the terms of which Great
Britain was not to seek any conces-
sions north of the great wall nor per-
mit any of her subjects to do so, in
consideration of similar treatment by
Russia with regard to the Yangtze
Valley, will not be very convincing
to Americans. The projected rail-
road was not to be a British enter-
prise, although some British capital
might have been interested in it, al-
though not necessarily so. There
was, therefore, nothing in the agree-
ment with Russia that compelled
Qrea” Britain to warn China not to
grant any concession in Manchuria
to which Russja objected,

The real motive must, therefore, be
sought elsewhere. There are those

Relieve that the British Govern-
men” Joes not view with complacency
American efforts to open up China to
general trade. If American interests

succeed in controlling a ras-
road across Manchuria, American
capital might next attempt to invade
the Yangtze Valley itself, that richest
portion of China which the British
insist upon considering their undis-
puted sphere of influence. The Ger
mans have made inroads into this
chosen British sphere, which are
keenly resented, hence it is not un
reasonable to suppose that the Brit-
ish Government would prefer to make
it impossible for Americans to follow
up their successes tn Manchuria by
invading the richest portion of China
itself.

If in spite of this action on the
part of the British Government China
persists in granting the concession
for the proposed railroad, a situation
will be created in the Far East which
this country is already pledged to
play some part in, at least diplomat
ically, as our State Department ha
already pledged itself to further b;
every diplomatic expedient possible
the success of the proposed railroad
enterprise. In just what shape oppo
sition of an active sort might arise
to the construction of the road re
mains to be seen. It does not seem
likely that Great Britain would see
fit to take any active steps, but eithe
Russia or Japan might, and eithe
could claim British moral support in
the light of Sir Edward Grey’s an
nouncement in Parliament that th
Government felt compelled to adhere
to the agreement with Russia. China

ture usefulness and their young worn-lis in no sense bound by treaties be

tween Russia and England to which
she is not a party, but it is conceiv-
able that China might need the
strongest kind of moral support to
encourage her to run counter to both
Russia and Great Britain, not to
mention Japan.

PREVALENCE OF PERJURY.

According to Samuel Untermeyer,
a New York attorney with a coun-
try-wide reputation, the prevalence
cf false swearing is so general in
the courts of this country that the
courts are compelled to take cogni-
zance of such a condition. This state-
ment was made in an address deliv-
ered on the administration of criminal
law before the Academy of Social and
Political Science at Philadelphia.

“It has been said, and 1 think
rightly,” he declared, “that the crime
of perjury is committed in at least
three out of every five cases tried
in the courts in which an issue of fact
is involved. It has become so gen-
eral that the courts regard it almost
as a part of the inevitable accom-
paniment of a trial.”

This seems an almost incredible
condition of affairs, yet the statement
has been made by a man who is well
qualified according to reputation to
know whereof he speaks. One of the
reasons why false sw'earing is so

evalent, according to Mr. Unter-
meyer, is because the crime is so

ldom punished. The very severe
enalties which the law imposes
make it difficult to secure conviction,

s juries are loath to impose such
heavy penalties for an offense which
does not appear to them sufficiently
erious to merit a maximum punish-
ment of twenty years at hard labor.

It is suggested as a partial remedy
that juries in criminal cases be com-
pelled to accompany their verdict by

statement that any particular wit-
ness has been guilty of willful false
wearing and that it be made the
uty of the prosecuting officer to take
action when perjury has been so
harged.

That perjury was frequently re-
orted to in criminal cases has been
long generally believed, but few sus-
pected that the practice was so
alarmingly prevalent as the prom-
inent New York lawyer claims it
to be.

SUPERFLUOUS LEGISLATION.
The present session of Congress
has developed something like 22,000
bills, of which only a very small
proportion are likely to be enacted
rto law. The great majority of
these bills will die in committee;

fact, it is safe to say that only
a very small portion of them will
ever be even read by the committees
to 'w'hich they have been referred.
Thre is some tendency to rail against
legislation by committee, but, as a
matter of fact, no progress at all
would be possible if the committee
system were obliterated. Most of the
bills introduced are utterly valueless,
hence were all to be considered in
turn the good measures would be
hopelessly swamped by the poor and
indifferent.

With Congress grinding out laws
annually, and with forty-six state
legislatures doing the same thing,
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code of laws

is becoming so bulky
and complicated that most of the acts
are entirely forgotten and therefore
inoperative. At the same time one
of the results of this constant law-
making is a great increase in litiga-
tion in an unnecessary multiplication
in a use-
officials and
Our system has re-
in a greater number of mag-
istrates and judges in a big city like
New' York than can be found in the
whole of England, in all probability.

Instead of constantly grinding out

of courts and judges and
less multiplication
public servants.
sulted

of

new laws our Congress and state leg-
islatures would be more profitably
employed in repealing many of those
supposed to be in force, or which,
if enforced, do more harm than good.
The country is sadly overgoverned,
yet would be better governed with a
less complicated machinery and few-
er laws.

RAISE THE CRY OF “WOLF.”
If the press despatches as to Sen-
ator Aldrich are well founded, that
eminent statesman has decided, be-
yond peradventure, to decline a re-
election to the United States Senate.
Paradoxical as it may appear, those
same press despatches quote the
great student of finance and every-
thing relating thereto as expressing
[grave doubts as to his retirement.

Mr. Aldrich is the author of the
National Monetary Commission and
the currency bill and his great ambi-
tion during the past twenty years
has been to achieve the education of
the American public to a revision of
the Nation’s monetary system.

Mr. Aldrich is a fighter—he loves
a good square and fair fight and, by
no means in his dotage or an invalid,
in the common acceptation of the
term, he is not the man to desert the
great cause he has so clearly develop-

ed. Thus it is that there are hun-
dreds of thousands of sturdy, confi-
dent and skillful business men

throughout the land who will decline
to accept the story of his retirement.

Naturally the contradictory reports
in this case are seized upon by the
Congressional insurgents to raise the
cry of “Wolf.”

“Mr. Aldrich may resign,” they
say; “very likely he will in order to
quiet the uproar over his alleged
domination of the Senate; but, with
all of his splendid intellectual equip-
ment, his tremendous financial, in-
dustrial and political influence, he will
still remain the ‘man behind the gun.’
As an ex-Senator he will have every
privilege in the halls of Congress and
it is an entirely safe conclusion that
the Senators who have been loyal to

him through the years that have
passed will remain his faithful sub-
jects and followers.”
BUaiNBM CHANCII.

For Sale—10,000 No. 2 cedar railroad
ties. R. W. Hyde, Posen. Mich. 74

For Sale—$18,000 stock general mer-
chandise in prosperous North Dakota
town. Can reduce to suit buyer. E. L.
Britten, Box 1115, Minot, N. D 575

For Sale—Going West. Chance for

¥oung man with small capital to pay
or my drug business in one year, doing
$6,000 annually. Brick store, rent $12.50.

No opposition. Town 500.' Good farm-
ing section. | can refer you to any
wholesale firm. Reason, poor health. Ad-
dress P. M., care Tradesman. 573



DELAY MEANS LOSS

Every day you delay installing THE McCASKEY ONE
WRITING SYSTEM OF HANDLING CREDIT AC-
COUNTS YOU ARE LOSING MONEY. '

These are some of the ways in which the money is lost with-
out your knowledge:.

a- ..Tv. fi®

BOOMING

Yes, *White House” Coffee has surely reached that
point of prosperity where the liveliness of its spccess
is fairly expressed by that word— “BOOMING.”™
which, better than any other, expresses the FACT
that its splendid quality has really excited people to

Forgotten charges— goods sold— never charged.

Disputes with customers— loss of trade.

Poor collections— loss of discounts.

Loss of accounts— THE MCcCASKEY
MATIC CREDIT LIMIT.

And in a hundred other ways.

the point of getting right hold of the epole* and
When a
coffee can interest folks to the point of figuratively
it MUST be pretty

“WHITE HOUSE”

. * »
IS AN AUTO- helping the good work of personal *pulL
erecting a statue in its honor,
good stuff. THAT'S WHAT
HAS DONE

Let us tell you about them, we’ll do so gladly if you will
drop us a line and say you are interested.

FIRST AND STILL THE-BEST

THE McCASKEY REGISTER CO.
ALLIANCE, OHIO

Manufacturer« of the famous Multiplex Duplicating and Triplicating Sales
Pads. Also Single Carbon Pads in all Varieties.

Detroit Office: 1014 Chamber of Commerce Bldg.
Grand Rapids Office: 286 Sheldon St., Citizens Phone 9645

Agencies in all Principal Cities

Distributed at Wholesale by

Judson Grocer Co.
Grand Rapids, Mich.

A Sqguare Deal to
Everybody

North — East — South — West

One price to everybody— that’s the basis. No special
privileges to Chain Stores, Department Stores, Buying
Exchanges, etc.

The average retail grocer is our best friend and we give
him the square deal-——small lots with the assurance of
fresh goods.

The bottom price is the price you all pay. and it allows
you a good profit on

KELLOGG’S

TOASTED CORN-FLAKES

We protect our own interests in protecting yours. We long ago
discovered that “free deals” frequently meant overstocking— stale
goods, etc., that eventually affected the entire trade.

TOASTED
CORIIN

FLAKES

nwe dome without tw im w

Every customer knows that Kellogg’s Toasted Corn Flakes sella
on its merits. Ten cents’ worth of the best for ten cents, and a
good, clean profit for you.

That’s why you have stuck, and why you are going to stick, ra-
the one big thing in the cereal market today— Kellogg’s Toasted

i p sbbilb Corn Flakes— the “square deal” cereal.

B H I

ITHANKS«

KELLOGG TOASTED CORN FLAKE CO.

- ~ BATTLE CREEK. MICH.



L
g*xm 8| \

Barlow’s Fancy Cake Flour |

Barlow’s Barlow’s
Old Tyme Indian
Graham Corn Meal

The Greatest Aid in the Office | BarIOW,S

from the viewpoint of

Efficiency, Service, Economy B eSt F I O u r

TEe Underwood ~ All Choice
Standard Typewriter Michigan Product

“The Machine You Will Eventually Buy”

JUDSON GROCER CO.

UNDERWOOD TYPEWRITER CO. Exclusive Distributors

(INCORPORATED)

GRAND RAPIDS, MICH.
New York and Everywhere



