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ALFRED J. BROWN CO.,

SEED HERCHANTS AND JOBBERS OF

FLORIDA* AND  CALIFORNIA  ORANGES.

Write or Wire for Prices on Round Lots.

24 & 26 NORTH DIVISION STREET,

Grand. Rapids, Miche

WHOLESALE DEALERS IN
AND MANUFACTURERS OF

Full Line of

Confectionery,

Extensive Handlers Of

FOREIGN NUTS,
DATES, FIGS, ETC.

HE PUTNAM CANDY COfIPANY.

SEE QUOTATIONS.

URAND RAPIDS
BRUSH  COMPY,

BRUSHES =

Our Goods are sold bv all Michigan Jobbing Houses.

MOSELEY BROS.,

JABBERS OF

MANUFACTTIR

SBBAs, Beans, Fruits and Proauice.

¥ou have any BEANS APPLES, POTATOES or ONIONS to sell,
sta how many and will try and trade with yon.

26, 28, 30 and 32 Ottawa Street.

MUSKEGON BAKERY
S tates

CRACKERS, BISCUITS, CAKES.
“MUSKEGON BRANCH.'

HARRY FOX, Manager,
MUSKEGON, MICH.

Uniter B aking

Originators of the Celebrated Cake,
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OYSTERS.

ANCHOR BRAND

Are the best. All orders will receive prompt attention at lowest market price.

F. J. BETTENTHAUER.

Rindge,
Kalmbach
& Co.,

ONE OF OCR SPECIALTIES 12, 14 & 16 Pearl Street.

Our Spring lines are now ready. Be sure and see them be-
fore placing your orders. We can show you the cleanest line
on the road, both in black and colored goods. We have the
finest assortment of Oxfords we ever carried. Our styles and
prices are right. We are in it. Come and see us.

AGENTS FOR THE

BOSTON RUBBER SHOE CO.
A Large and Well Assorted Line ofv- — ~

Prints,
Outings,
Percales,

WASH GINGHAMS, INDIGO WIDE PRINTS, 8ATINES (In plain black
and fancies), COTTONS, COTTON FLANNELS and STAPLE GINGHAMS
(both Amoskeag and Lancaster), at low prices, SAMPLES SENT ON AP-

P. Stelcetee Sons,

A. E. BROOKS & CO.,

Manufacturing Confectioners, have a speC|aIIy fine line for the fall trade—now

RED  STAR--GOUGH--DROPS

They are the cleanest, purest and best goods in the market.



Heyman Company, Spring & Company,
Minfleddes o Sov Gss o Eﬂy [Hrlp]m IMPORTERS AND WHOLESALE DEALERS IN

Dress Goods, Shawls, Cloaks,
Notions, Ribbons, Hosiery,
Gloves, Underwear, Woolens,
Flannels, Blankets, Ginghams
Prints and Domestic Cottons.

We invite the attention of the trade to our complete and well
assorted stock at lowest market prices.
FIRST-CLASS WORK ONLY.

08 and 68 Canal St., Grand Rapids, Mich Spring Com pany.

WRITE FOR PRICES \,OGT, mw (D

WHOLESALE

mporTERs AND  Dry Goos, Carpets and Gloaks

We Make a Specialty of Blankets, Quilts and L?
Geeése Feathers.

M ackinaw Shirts and Lumbermen’s Socl
OVERALLS OF OUR OWN MANUFACTURE.

48,80, 82 Ott £
\@ HrdUImk Grand Rapai\glls.

Hard Times ALE

by NEIL’S OIL-TANK OUTFITS,
1 cause they stop waste. They save oil

save time! It isn’t a question whether
can afford to lay out the money for i
a convenience and luxury in storekeej
it’s a question whether you can affoi
continue the waste!
I a - ard I I lbr' - Find this out by trying. An outfit
U umrﬁtlrg |Cat|rg be sent you for TRIAL 30 days,
can ship it back if not found conven

clean and a means of saving its
Write direct to the manufacturers.

NE,IL* & CO<) 11 <t 13 Dearborn St., Chica

PERKINS & HESS,

DFAI PPQ IN

Hides Furs, Wool & Tallow,

Nos. iaa and 124 Louis Street, Grand Rapids, Michigan.
WE CARRY A STOCK OF CAKE TALLOW FOR MILL USB.

NAPTHA AND GASOLINES.
Office, Hawkins Block. Works, Butterworth Avfe

BULK WORKS AT
SBAND RAPID!: MUSKEGON, MANISTEE, CADILLAC, H H H H
BIG RAPIDS, GRAND HAVEN, LITOINGTON. Are now in their prime and are being
ALLEGAN. HOWARD CITY, PETOSKEY. sold at very close prices. Order of us

STGHEST PRICE PAID FOR and we will guarantee to please you.

EMPTY GARDON | GASOL" BARREL8 The PUTNAM. CANDY CO.

Grand Rapida.

GRAND RAPIDS, MICHIGAN.

DEALERS IN
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Buy Direct of the Manufacturers.

ARTHUR G. GRAHAM,

ilanufacturers” Agent.

PAPER, TWINES, ROPE.

3Canal Street.
GRAND RAPIDS, MICH.
Samples and Prices on application.

HATCH & WILSON,
Lawyer's,

Rooms 25,2627 WiddicomD Building,
GRAND RAPIDS, MICH.

We do a general law business throughout West
ern Michigan, liefer to any Bank or
udge in the city:

5 AND7 PEARL STREET.

I8STABLISHKD 1841.

THE MERCANTILE AGENCY

R.G.Dun & Co.

Reference Books issued quarterly. Collections
attended to thr%u hout United States
an

Hie Bradstrp.L Mercantile Apcy.

The Bradstreet Company, Props.

anada

‘i{Motive Offies, 279,281,283 Broacay, NT
CHARLES F. CLARK, Pres.

Offices in the principal cities of the United
estates, Canada, the European continent,
1 Australia, and in London, England.

Trand Repics Cffie, R 4, Wit Bl

HENRY ROYCE, Snpt.

PROMPT. CONSERVATIVE. SAPE.

T.;Stbwart Whitk, Pres’t.
W. F red McBain, Sec’y.

COMMERCIAL CREDIT CO.
65 MONROE ST,
Successor to Cooper Commercial Agency and
. Union Credit Co. .

.Commercial reports and collections. Legal ad-
vice furnished and suits brought In local courts
Ifor members. Telephone 166 or 1030for particu-
ars.

L. J. STEVENSON C. A. CUMINGS,
C. E. BLOCK.

aj.siilim.scienic odium 65Mnresi.
ifaj, 1 van

Eyes tested for spectacles free of cost with
latest Improved methods. Glasses in every style
at moderate prices. Artificial human eyes” of
every color. 'Sign of big spectacles.

THE BOGUS MINE.

“This is a queer turn of affairs, sure!
To have been walking Broadway only a
week ago, wearing civilized clothes, and
now to be here in this sandy little town
called Cactus City, on the very edge of
Arizona, dressed like a cowboy!”

While he made this little speech to
himself, Ben Trumbuli was gazing into
the small and uncertain mirror in his
room in the Gold Nugget Hotel in Cac-
tus City, trying to admire by sections his
broad sombrero hat, his red flannel shirt,
and the pair of new revolvers in the belt
at his waist.

Incidentally, he also saw reflected in
the glass a handsome boyish face, a pair
of gray eyes that had looked oat upon
the world for eighteen years or there-
abouts, and wavy chestnut hair that
positively refused to be brushed into
smoothness.

“But the costume is not the queerest
part of it,” he went on. “To think that
such a youngster as | should have been
selected for such an important and diffi-
cult job. And to be actually in the ser-
vice of the--—---. Well, in my first
twenty-four hours here I’ve made one
good move in getting acquainted with
‘Deadshot” Horton. | feel half sorry
for him, too, though | suppose if 1 un-
earth the gang he’ll have to go with the
rest. But he talks so much about his
folks up in Nebraska, and thinks so
much of them, there must be some good
in him. It’s about time he was here,
too.”

The words were hardly out of his
mouth before there came a heavy rap at
the door, and when it was opened “Dead-
shot” Horton walked in. He was con-
siderably older than Ben Trumbull,
probably ten years older, and much
heavier, and was muscular. But not-
withstanding his cowboy dress and the
very large revolvers in his belt and the
long spurs on his boots he looked like a
man to be trusted.

“If you can assay these nuggets for
me, Mr. Trumbull,” were his first words,
after they had shaken hands, “you’ll be
doing me a big favor—the biggest kind
of a favor. And | don’t doubt you can
do it, since you say you can—only you
seem such a young chap to be equal to
that kind of work.”

“There’s nothing difficult about that,”
Ben laughingly replied, “even for a
young chap. You know 1 am fresh out
of the School of Mines in New York, as
| told you; and if | couldn’t assay a bit
of silver I’d have a poor chance of mak-
ing a fortune down here in Arizona.”

Ben had brought with him from the
East an assaying outfit and in a short
time was able to announce that the nug-
gets contained nearly 75 per cent, of
pure silver.

Horton let himself drop back into
his chair, and Ben saw that his eyes
were moist.  For some moments he could
not speak.

“It’s not for myself 1 care so much,
Mr. Trumbull,” he said, at length, in a
husky voice. “It’s such grand news for
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the folks at home, for mother aud my
little sisters. And it’s good news for
you, too, Mr. Trumbull; for, as 1said, |
must have a partner, lad.”

“Well, if you put it that way,” Ben
answered, “you must tell me something
about it. 1 don’t ask you, of course,
where your claim is.”

“It is this way, lad,” Horton said, his
voice still a little unsteady. “You see
1’m working here for the Santa Maria Sil-
ver Mining Company, and the
mines are just two miles across
the border, in Mexico—that makes
them eight miles from Cactus
City. The Santa Maria is one of the old-
time Mexican mines, gone into new
hands. My business is to guard the sil-
ver ingots that they cast at the mine and
send over here to Cactus City every day
in amule wagon, locked up in a big
chest. The silver goes into the Cactus
City bank, and | get my receipt for it.
Next day it is sent to Fairbauk, the near-
est railroad station, and so on east.
Every evening | guard that chest of in-
gots till it is locked up in the bank, and
every morning | see the chest taken
back to the mine.”

“Empty?” Ben asked.

“No. notempty,”’Horton replied;* filled
with chemicals, quicksilver, all sorts
of mine supplies. Well, in going over
that eight miles twice every day, | have
time to look ’round a bit; and one day
while the mules were resting, | made
my find. That was nearly two months
ago, but I’ve not been sure till this day
that 1’d struck the real stuff, for I’m not
an educated man like yourself, Mr.
Trumbull, and | was afraid to have my
metal assayed here in Cactus City
Anyhow, | bought the land for a song—
it’s just over the border in Mexico—and
I can hardly believe even now that it’s
all true.”

“Every day you bring in this chrst of
ingots from the Santa Maria, do you?”
Ben asked.

“Every blessed day, sir,” Horton re-
plied, “Sundays and holidays included.”

“They must be making money,” Ben
suggested. “I should like to go out with
you some day and have a look at the
mine.”

“I’'msure 1’d like to have you go, sir,”
Horton answered, “but it’s not possible.
They don’t allow any visitors to go into
the mine, nor to come about the place at
all.”

It was late that night before Horton
left Ben’s room, and when he did go Ben
was in possession of ail the information
about the Santa Maria mine that his com-
panion could give him. Somehow Ben
seemed to take more interest in the Santa
Maria mine than in Horton’s great find.

“I think | know an honest face when |
see one,” Ben said to himself before he
went to bed, “and if it’s possible I’ll save
that man, but I’ll make sure of his inno-
cence first.

For the next two weeks Ben and his
new friends were together nearly every
night, for Horton slept in Cactus City;
but every day Ben was out attending to
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business, “looking for some chance in
the mining way,” as he said, meanwhile
keeping an eye on the Cactus City bank
and the people who visited it, and mak-
ing many acquaintances—imbibing in-
formation from them all, without giving
much about himself. Several times he
found it necessary to ride over to Fair-
bank, where the ingots were shipped by
rail, and at one time he disappeared en-
tirely for three days.

“Horton, | want you to come up to my
room before you start in the morning,”
he said to his friend, soon after his mys-
terious disappearance. “Don’t fail me,
will you? It’s very important for us
both.”

Horton promised, and shortly after
daylight the next morning he was in
Ben’s room, where Ben was still lying
in bed.

“1’m going to ask you to do a very sur-
prising thing for me, old fellow.” Ben
said, sitting up in bed. “There’s pencil
and paper on the table. | want you to
send a note to the Cactus City Bank
people, saying that you are not able to
go out to the mines to-day, and that they
must send somebody else in your place.”

“Not able to go to the mines!” Horton
exclaimed. “Why, lad, you know—"

“Yes, | know,” Ben interrupted, “but
I want you to do it as a particular favor
to me. | must have a long talk with you
to-day. You can trust me, can’t you?”

“I'msure | can, lad, but—"

“Hold on, then,”Ben interrupted again.
“I’ll put it another way. You think a
great deal of your mother aud sisters, |
know. For their sake, sit down and
write the note.”

Wonderingly Horton obeyed, and in a

few minutes the note was written and
sent. But with all his questioning he
could get no explanation from Ben be-
fore breakfast. After the early meal,
when they had returned to the room, Ben
carefully closed the door and unfolded
his important business.
0“1 am going to give you a plan, Hor-
ton,” he said, “that will put money into
both of our pockets. | suppose you
know that, although the present value of
silver is very low, stili a silver dollar is
worth a hundred cents. If you sell the
silver from your projected mine by
weight you will get say sixty cents an
ounce for it. If you coin it into dollars
you get a dollar an ounce.”

“But that would be—" Horton inter-
rupted.

“Hold on! Hear me out,” Ben contin-
ued. “That would be counterfeiting, as
you were about to say, even though we
made the dollars of pure silver. It
would be in this country, where there is
a special law against it. But your silver
lies just across the border in Mexico,
where American dollars could be made
with comparative safety. We could
make them at the mine, and then every
day you could bring over a chest of your
own silver dollars instead of a chest of
somebody else’s silver ingots. Just think
how we could heap up the money! Think
of it, man!”



“Deadshot” Horton sat with his head
in his hands and made no reply.

“Think of it!” Ben repeated.
lions! Millions!”

For more than a minute Horton did
not answer; then he raised his head and
replied:

“You know it is not for myself, lad,
that | want to make money. You know
who it is for. And how could | take
money to my mother and my sister that
I’d made by counterfeiting? No, my
lad, | couldn’t do it, and what’s more,
you musn’t do it. You're a smarter man
than | am, my boy, and you’ve a great
deal more education, but I’ve been in
the world longer than you have and I’ve
had more experience; and take my word
for it, money made that way is not
worth having. No, Mr. Trumbull, |
couldn’t do it; and you mustnt either.”

A pity it is that there was no one in
the room to take a snap shot at Ben as
he sprang forward and seized Horton’s
hand.

“Horton, old fellow,” he exclaimed,
“you’re as good as gold. I was sure of it
before, but since I’ve tried you | am
doubly sure. 1| knew you wouldn’t do
such a thing no more than | would, not
for all the millions there might be in it.
But | want to ask you a question or two.
Did you ever notice that when you took
the chest back to the mines in the morn-
ing it was always as heavy as when you
brought it back here full of silver?”

“I’ve noticed sometimes,” Horton re-
plied, “that it seemed pretty heavy.
But there’s quicksilver in it; that’s
heavy, you know.”

Ben went to the window and looked
out.

“Now, | don’t have to be mysterious
any longer,” he said; “look at this
crowd in the street. They are following
the Cactus City Bank people, who have
just been arrested. All the people on
this side the border who had anything to
do with the Santa Maria mine are wear-
ing handcuffs except yourself. | was
sure you were innocent, even before |
tried to tempt you a moment ago, and
that was why 1 wanted you here with
me to-day. If you had gone to your
work you would be wearing handcuffs,
too. But 1couldn’t let you go out and
be arrested, Horton, old fellow.”

“Arrested!” Horton exclaimed. “Is
it for smuggling? The stuff has all gone
over the border without paying duty, I
suppose; but that is not my fault.”

“Much worse than that,” Ben replied.
“It’s for counterfeiting. There is no
Santa Maria Mine, Horton.  Your entire
company is nothing but a gang of coun-
terfeiters. 1 may as well tell you at
once that | am a secret service officer.”

“You, lad!” Horton exclaimed. “Such
a boy as you a detective!”

“Yes,” Ben laughed, “such a boy as I.
The government often selects young fel-
lows to do such work in cases where old
detectives would be easily recognized.
1 was satisfied when | first got here that
you had nothing to do with it, and that
you were working honestly for the com-
pany. But the company is nothing but
a gang of counterfeiters. The old mine
was exhausted centuries ago, and all
they mine there now is rock, just for ap-
pearances. | ought to know, for | have
worked in the mine three days this week.
And the Cactus City Bank is only a
blind. All its officers are members of
the gang— have thorough evidence of
it. What you just now indignantly re-
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fused to do with your eyes open, you\
have been doing blindly for the lastj
year. These fellows get no silver from |
their mine, but they have been buying \
silver in this country, and you have car- |
ried a chestful of American silver to |
them every morning. They have made

this into silver dollars, real silver dol-

lars, and you have brought it back at

night. The bank people were all con-

federates. It was one of the greatest

counterfeiting gangs ever organized.

A party of United States officers have

been in the neighborhood for a week,

waiting for me to give them the signal,

and 1gave it last night. Those of the

gang that are over the border will come

later, but all who are in this country are

in custody.”

“And you have saved me from prison!”
Horton exclaimed, seizing both of Ben’s
hands.

“No; only saved you from some
trouble,” Ben answered. “Your inno-
cence could have been proved in time.
But come, it is safe for us to go now.
To-morrow | am off for the East, to
raise capital to open up ‘Deadshot’ Hor-
ton’s (and my) silver mine, and make
some honest money for us both.”

Attempt to Pre,\\//ForlgggeesAdulteration of

New Orleans, La., . Feb. 15—The
Board of Health is out with an announce-
ment, warning molasses factories that it
proposes to prosecute parties who are
en?age_d in adulturating molasses with
deleterious and poisonous chemicals.
These substances are put into the
molasses to bleach it and give a bright
color, and in consequence of the desire
to furnish a showy article, attractive
to the eye, there appears to be a com-
plete” and reckless indifference to the
wholesomeness of the molasses. ]

The molasses of Louisiana has a high
reputation all over the Union, and until
arecent date it was maintained in a
condition of established purity and ex-
cellence. When, a few years ago, the
light-colored g%!u_cose_ syrup, pretty tothe
eye, but so deficient in” sacchariné quali-
ties as to be of little worth as an edible
sweet, came into notice, it suggested the
practicabiljty of mixing it with the dark,
rich Louisiana molasses, so as to gain a
brighter and more attractive syrup.

This mixing was largely done at the
north, and ?reat numbers of Louisiana
cypress molasses barrels were shipped
there to assist in palming off the mixture
as pure Louisiana molasses. The mix-
ing of molasses with glucose, provided
the latter article be pure, is not deleter-
ious to health; but it was an attempt to
pass off a_ mixed substance for a
?ure Louisiana syrup, and thereby a
raud is Practl_ced. 0 prevent this, a
statute of Louisiana requires, under pen-
alties, that the mixed molasses shall be
so marked. | . .

But the mixing with glucose is not the
end of the efforts to déceive purchasers
of molasses.. It is known that the addi-
tion of certain chemicals to a dark or
otherwise ill-colored molasses will ren-
der it fair and showy, but the substances
50 added are poisonous. A good deal of
this sort of adulteration has been prac-
ticed lately and several months ago the
Sugar Exchange, by a resoluion, de-
nounced this poisonous bleaching pro-
cess, and requested the police to ~arrest
all parties caught in the crime.

Commends Emancipation from Thrall-
dom.
Fromthe Vermontriile Echo.

We most heartily commend the action
of The Michigan Tradesman in its de-
termination to run its own business inde-
pendent of labor unions, strikes or boy-
cotts. When labor unions undertake to
monopolize the business of their employ-
ers andfpreve_nt the running of printin
offices, factories or trains, 1t is time tha
they were taught that their employers
have rights which they are bound to
respect.

JOBBERS

Groceries and Provisions,

Our BUTCHER’S LARD is a Pure Leaf Kettle Rendered
Lard. If you want something cheaper try our CHOICE
PURE, in tubs or tins, and guaranteed to give satisfaction.

Note these prices:

.K

Butcher’s, 80-pound TUDS.......ccccvviviiiniiniene e 10£
ST ) (o] =Y T I T=Y o T TSRO 10£
(08 (0] (o1 = U - 9

WESTERN MICHIGAN AGENTS FOR

6. ¢. HAMOND Q05 SUPERIOR BDTTERINE.
ABSOLUTE TEA.

The Acknowledged Leader.
SOLD ONLY BY

TELFER SPICE CO.,

GRAND RAPIDS, MICH.

ML WM & Gos
FINE
COFFEES.

Royal Java,

Royal Java and Mocha,

Aden Mocha,

Mocha and Java Blend,

White House Mocha and
Java,

Golden Santos,

Ex. Golden Rio,

No. 37 Blend.

We have trebled our coffee business since we have been
handling these brands, and any dealer can do the same.

OLNEY | JUDSN GROCER G0

Agents Western Michigan, Grand Rapids.



WOMEN DEPOSITORS.

Interesting' Experiences of a Leading
Bank Cashier.

In a bank, a few days ago, a woman
sat in the cashier’s private office in earn-
est conversation with him. A male cus-
tomer waited five, ten, twenty minutes.
Then she left—slowly and with many
brief returns, as is the way of women—
and got into a handsome carriage, which
stood in front of the bank. The cashier
wore a weary expression.

“That is one of our depositors,” he
said. “She came down town in response
to a notice that her account is over-
drawn. She is quite sure that it is not.
Women are always right, you know, and
the bank is always wrong. She has her
checkbook with tier, and she showed me
that she ought to have several hundred
dollars to her credit according to the
balance there. | know that she has not,
but 1 have not been able to prove it to
her. She has probably carried an old
balance over from one stub to another
without deducting the amount of the
checks on one stub. | ought to tell her
to hunt np the mistake for herself, but
that would notdo. She would be offended.
So | have told her to come back later,
and | will spend my evening at the office
going over the account. You cannot
treat women as you would men.

“Women do not deposit money for the
purpose of saving it. They never in-
crease their accounts by small deposits.
This, of course, excludes from consider-
ation the savings banks which are estab-
lished to encourage the habit of saving.
With few exceptions the bank accounts
of women are maintained by their hus-
bands for the purpose of providing for
household expenses. The manjdoes not
want to be worried with household
affairs, so he lets his wife worry away
her life over a bank account while he
keeps his business balance down town.
Usually the hushand gives his wife a
certain sum each month which she de-
posits in her bank and draws upon. This
custom has become very common of late
years.

“The usual deposit is about $200 or
perhaps $500 a month,” said the cashier
of one bank which handles a great deal
of women’s business. Some accounts
run up to $750 a month. This is intended
simply for household expenses and
spending money. Nearly all of it is
drawn out before the month is up. Does
it pay to handle these transient sums?
Ob, yes. If the woman starts in with
$500 and draws out the money in small
amounts her balance will average very
well for the month. And women are no
worse than men in this. Very few men
keep a heavy balance at the bank.”

“Is not the woman’s business a great
source of annoyance?” the reporter
asked.

“Very great,” he answered with a
sigh. *“Women want the most impossi-
ble and unbusinesslike things done for
them. Nine women in ten have not the
faintest idea of what they have a right
to ask of a bank official, apparently act-
ing on the assumption that he has nothing
to do but cater to the whims and caprices
of a few women.”

“And to refuse?”

“Is impolitic, if it is not impossible. |
have learned from a long experience
with women that you cannot tell them
that they are imposing on you. | make
it a rule always to do what a woman
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asks of me if possible, and then to tell H. E. GRAND-GIRARD. BELDEN REAGAN, M. D.
her that she had no right to ask it. | _ 1
know that the woman has no idea that G ran d G Ira rd - & CO -

she is asking what is not right. ' When \] anufactu ring Pharmacists,

you tell her that what she has asked was BRUG BROKERS AND MANUEACTURERS' AGENTS.
not a part of your duties, she is always DRUG STOCKS BOUGHT AND SOLD. DRUG CLERK’S EMPLOYMENT BUREAU.

very sorry—sometimes very unha| PORTER BLOCK, GRAND RAPIDS.
abgjt it. yWomen are usua)llly operﬁ)pt)c/) Correspondence Solicited. Promptness Assured.

reason if you approach them in the right -
T o hael Ib S
\t/;?; mznsymzﬁa.”no more unreasonable M IC ae KO & On’

Genius Appreciated.
“Say,” said the business man to the

| [ |
detective, “some fellow has been running

around through the country representing

himself as & collector of ours. He has .

been taking in more money than any of

the men we have, and | want him collared

as quick as you can.” .
th“AII rlghk.”l’ll have him in jail in less

an a week.

“Great Scott, man! | dont want him ROCHESTER, N. Y,
put in jail. | want to hire him.”

, Full line of spring goods now ready; also a few lines of ulsters and overcoats,
.Out of a man’s mouth may come two which we are closing out at a considerable reduction. MAIL ORDERS PROMPT-
different stories at the same time. His [ 'Y ATTENDED TO and_samples sent on aPprovaI, or. our Michigan representa-

words may_assert that he is out of work i i i i i i -
through. risfortune; his breath may tell tive will be pleased to wait on you if you will address him as follows:

that he is out of work through whisky.
Make good character before you com- WM, CONNOR,
mence to make money. MARSHALL, MICH.

rmodoent
of thc Uniteti States of America,

To
HI52VKY KOG CH, your olerksi, attorneys, ager.j,
salesm en and workmen, and all claiming or
holding through or under you,

greeting :

UTI)CI-eaS, |, represented to us in our Circuit Court of the United States for the District ot

Ne./ Jersey, in the Third Circuit, on the part of the ENOCH MORGAN’S SONS COMPANY, Complainant, that
it has lately exhibited its said Bill of Complaint in our said Circuit Court of the United States for the District
of New Jersey, against you, the said HENRY KOCH, Defendant, to be relieved touching the matters therein
complained of, and that the said

ENOCH MORGAN'S SONS COMPANY,

Complainant, is entitled to the exclusive use of the designation “ SAPOLIO" as a trade-mark for scouring soap.

HOW, (LljchforC, we do strictly command and perpetually enjoin you, the said HENRY

KOCH, your clerks, attorneys, agents, salesmen and workmen, and all claiming or holding through or under you,
unde”thM>ain**n~MpenalieMwhicl*ma2Mal™JjJorMoirM*n("Mjach™onjrou ‘n case of disobedience, that you <>
absolutely desist and refrain from in any manner unlawfully using the word “ SAPOLIO,” or any word or words
substantially similar thereto in sound or appearance, in connection with the manufacture or sale of any scouring
soap not made or produced by or for the Complainant, and from directly, or indirectly,

By word of mouth or otherwise, selling or delivering as
“SAPOLIO,” or when “SAPOLIO” is asked for,

that which is not Complainant’s said manufacture, and from in any way using the word “SAPOLIO” in any
false or misleading manner.

W itatiss, The honorable Mervitte W. Fulter, Chief Justice of the Supreme Court of the
United St: “s of America, at the City of Trenton, in said District of New
Jersey, this isth day of December, in the year of our Lord, one thousand,
eight hundred and ninety-two.

[seal] [signed]

S. D. OLIPHANT,
Clerki
ROWLAND COX,

Complainant' ¢ Solicitor



AMONG THE TRADE.

AROUND THE STATE.
Ovid—J. J. Bowen has sold his grocery
stock to Florence Bowen.
Manton—Geo. Thomas has embarked
in the flour and feed business.
Saginaw—C. J. May, of the hardware
firm of C. J. May & Co,, is dead.
Saginaw—Fred Jasper succeeds John
Scheitberger in the grocery business.
Elsie—H. G. Pearce has purchased the
harness business of J. W. Chamberlin.
Mason—Camden & Mehan succeed C.
R. Henderson in the clothing business.
Sherman—A. Bennett & Co. succeed
Morrell & Co. in the hardware business.
Carson City—Wm. C. Smith has pur-
chased the meat market of G. C. Culver.
Constantine—Litzenberger & Browna-
well succeed the Constantine Milling

Lansing—T. J. Champion has removed
his boot and shoe stock to Paulding,
Ohio.

Bay City—George Washington & Co.
have purchased the grocery stock of E.
O’Connor.

Cheboygan—A. D. St. John has sold
his undertaking establishment to J. B.
Bourrie.

Hudson—Pixley & Sweezy are succeed-
ed by Maynard & Sweezy in the grocery
business.

Petersberg—Rouch & Elder have pur-
chased the general stock of George P.
Huntley.

Kalamazoo—N. E. Leighton has sold
his drug stock to Dr. Nelson Abbott, late
of Lima, Ind.

Manistee—Ziemkoski X Jarka will
open a boot and shoe and clothing store
here March 15.

Coldwater—Phillips & Marks succeed
Nana (Mrs. Louis, Jr.) Phillips in the
clothing business.

Schoolcraft—Neeley & North, cloth-
iers, have dissolved, Neely & Dewey
continuing the business.

Menominee—The Delaware & Hudson
Canal Co. succeed Underwood & Coman
in the wholesale lumber business.

Mayville—L_awrason & Dawson, boot
and shoe dealers, have dissolved, J. H.
Lawrason continuing the business.

Edmore—Geo. D. Lunn has sold his
drug stock to Frank E. Heath, brother of
Fred L. Heath, the Hastings druggist.

Mnskegon—Andrew Wierengo has con-
tracted with Hancock & Son, of Grand
Haven, for 1,000 cases of tomatoes, to be
delivered Oct. 1

Charlotte—Church & Fenn have sold
their grocery stock to E. S. Rogers, of
Detroit, who will continue the business
at the same location.

Saginaw—W. F. Twelvetrees & Co,,
dealers in stationery, wall paper and
fancy goods, have dissolved, W. F.
Twelvetrees continuing the business.

Wayland—Frank E. Pickett has sold
his interest in the produce firm of H.J.
Slade & Co. to Hiram Hudson. The firm
name will remain the same as it has been
heretofore.

Baldwin—M L. Parker has sold his
interest in the firm of Parker & Son,
proprietors of the City Meat Market, to
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Ironwood—The firm of H. Keese &Co.,
dealers in general merchandise, and one
lof the largest concerns in the city, has
Idissolved, and T. D. Tates, of Chicago
has taken charge of the business for the
creditors and will convert the stock into
cash. It is expected that all the creditors
will be paid in full. The liabilities are
1$25,000, and the assets $50,000.

Woodville—A. V. Young, who has con-
ducted a shoe business at Big Rapids for
eight years past, has purchased the gen-
eral stock belonging to the West Michigan
Lumber Co., and will continue the busi-
ness in the store building which has been
known as the “company store” for a
dozen years past. Mr. Young will con-
tinue the shoe business at Big Rapids,
dividing his time between Big Rapids
and this place.

Vanderbilt—Harris & Savage recently
assigned their drug and grocery stock to
A. Van Auken. It was subsequently
discovered that the assignment was void,

when the firm uttered a mortgage on the |

stock and fixtures for $1,623.16, being the
amount of the merchandise indebtedness,
naming the R. P. Gustin Co., of Bay City,
as trustee. The trustee is now in pos-
session and offers the stock, amounting to
$2,200, at a considerable reduction. The
opening is a good one for a live man.

Dowagiac—A price war has been rag-
ing between the retail grocerymen of
Dowagiac, and one dealer recently took
advantage of his neighbor’s low prices.
The latter procured a large amount of
granulated sugar and advertised to sell
24 pounds for $1, which was less than the
wholesale price. A competitor, who
knows a good thing, had a lot of boys
buy his neighbor’s sugar and bring it to
his store. He emptied it into his barrel
and sells 22 pounds for a $1.

Alpena—A. B. McKenzie, the Alpena
grocer, was taken to Bay City last week
by United States Deputy Marshal Weeks,
having been arrested on a charge of sell-
ing oleomargarine for dairy butter. His
examination was beguu before Commis-
sioner McMath, and, after several wit-
nesses had been heard, further proceed-
ings were postponed for 10 days. Mc-
Kenzie pleads net guilty to the charge
and says if any oleo was sold for butter
at his store, it was a mistake of the
clerks. He has sold the manufactured
article for years, and has always had a
license.

MANUFACTURING MATTERS.

St. Charles—Willis & Slawson, are
purchasing elm hoop logs and paying $6
and $7 a thousand. They are also pur-
chasing basswood logs for heading.

Detroit—The Clover Condensed Milk
Co. has increased its capital stock to
$40,000, of which $28,000 has been paid
in, with preferred stock to the value of
$15,000.

Saginaw—The Cook Shingle Mill Co.’s
mill, at Blissville, is running steadily,
cutting 45,000 daily. The stock is being
piled up for future shipment. There is
a large amount of timber tributary to the
mill.

Detroit—The Michigan Stove Co. has

B. F. Cashion, and the business will beamended its articles of association so as
continued under the style of Parker & o vestthe management and control of its

Cashion.

Fennville—Raymond & Hutchinson
have obtained judgment against the
Peach Creamery Co. to the amount of

$500, for borrowed mone%, and the facto-
ry will {Jrobab_ly be sold by the sheriff to

satisfy the claim.

business in a board of directors, to con-
sist of not less than three nor more than
nine stockholders.

Vernon—The Partition Box and Pack-
ing Co.’s plant is meeting with flattering
success. The people of the town gave
the company a bonus of $12,000 to locate

here, and the pay roll aggregates $3,000 a
month. The company has secured one
contract for packing boxes that will re-
quire a car load every day in 18%4

Petoskey Grocers United by Organ-
ization.

Petoskey, Feb. 14—The retail grocers
and butchers of this city have organized
an association to be known as the Gro-
cers’ Union of Petoskey. The objects of
the organization are to foster the highest
commercial integrity and increase ac-
quaintanceship among members; to se-
cure immunity from inferior and adul-
terated goods, short weights and misrep-
resentation; to enforce the collection of
debts and ?uard against unnecessary ex-
pansions of credits to unworthy persons.

The charter members of the associ-
ation are as follows: J. Van Zolenberg,

L. J. Pettingill, C. C. Hamiil & Co,
Chas. Lang, J. W. Lott &Son, J. E. Del-
zenne. ump, S. A Wilson,

. W. B

Rose & Shafer, G. W. Delzenne, D. N.
White, Major & Lyons, A. D. Fochtman,
C. A Bacon, S, Pettingill, W. H. Van
Gordon, Bert Wilson, Max Spangenber .

The officers of the Union are as fol-
ows:

President—Geo. W. Bum£.

Vice-President—J. Van Zolenberg and
Wm. Major.

Secretary—J. W. Lott.

Treasurér—Chas. Bacon. .

| shall take pleasure in forwarding you
rePorts of our, meetings regularly hére-
after for publication.

J. W. Lott, Secy.

The Dry Goods Market.

There has been another sharp cut in
American Blue prints to 4%c.  This is
M c lower than the goods have ever been
sold before, and retailers would do well
to order an assortment, as the goods can
now be retailed at 6 ¢ with a good margin.

Shirting prints are still 3% c. .

Toile-du-Nords and A. F. C. ginghams
are still selling freely at 8)4 fc )

Outing flannels in qualities to retail at
8, 10 and 12%c are in good demand.

Bleached and brown cottons are low
with demand steady.

Sateens, percales, prints and fancy
woven dress goods at popular prices find
ready sale. ) ]

Scrims, dotted Swiss muslins_and dra-
peries are selllnj?swell, with prices rang-
ing from 4cto I5c. .

ress goods, all wool, 40 inch cash-
meres, formerly sold at 38 and 40 c, are
now being jobbed at 35c. Jobbers are
now selling 36 inch 25 ¢ goods at 17> c,
which is the lowest price ever made on
these goods.

It isn’t the biggest horn that makes
the best music.

PRODUCE MARKET.

Apples—So scarce as to be practically unquot-
able. Handlers pay $150 per bu. for all offer-
ings of Spys and Baldwins, holding at $1.75.

Beans—Pea and medium are active and strong,
with increasing demand. Handlers pay $1.30
for country cleaned and $140 for country
picked, holding city cleaned at $155in carlots
and $L6uin less quantity.

Butter—Dealers pay 18c for choice dairy,
holding at 20c. Creamery i dull and slow
sale at 24c.

Cabbage—75c@$l per doz.

Cranberries—Jerseys are slow sale, command
ing $2 per bu. and $5.75 per bbl.
dCelery—Home grown commands 15@I8c per

oz.

Eggs—Dealers pay 13@14c for strictly fresh,
holding at 14@14c.

Field Seeds-Medium or mammoth clover, $5.75;
Timothy, $2.10; Red Top, 90c; Orchard grass $2;
Alsyke, $8.50.

Grapes—Malaga are in moderate demand at
$450 per keg of 55 Ibs. net.

Honey—White clover commands 14@15c per Ib.,
dark buckwheat brings 12c. Both grades are
very scarce and hard to get.

Lettuce—Grand Rapids forcing, 12c per Ib.

Maple Sugar—I10per Ib.

Nuts—Walnuts and butternuts, 75c per bu.
Hickory nuts, $1.10 per bu.

Onions—Handlers pay 45c, holding at 55¢
per bu. Spanish are about out of market.

Potatoes—Handlers pay 40c for white stock and
4 c forred, holding at 10c per bu above those
figures.

Interest to Bootaprs. O

I will teach my system of In-
fallible Proof, Whereby an
error in posting or in trial "bal-
ance can be located in the ac-
count in which it has occurred.
No  book keeper should be
without this system, as it saves
weeks of labor each year.. No
new books or slips required.
It can be taken u? at any time
without change of books.

Also my system of keeping
Accounts Payable Account,
which saves opening an ac-
count on the ledger of those
from whom goods are bought.

Price for both systems

$S.00.

WM. H. ALLEN,
Grand Rapids, Mich.

BDrive
INALL SILK (SAT. EDGE) RIBBONS,

Having purchased a large lot of
All Sl|kgRDI%bOnS at the great per-
emptory sale in New Yorkfor cash,

e are %nable_d to offer you the fol-

wing bargains:

A

Noo. ..... ...40¢c
No. 7. 52¢
No. 9 68C

Or we a box ea
of Nos. 5, 7,9 and 1Zyat 52/¢ aver-
age, and you can select your own

colors. i )
We make a srﬁ)gmal of Ribbons,

and you will find that we have the
largést and most complete stock of
these goods in the State. i

We™ solicit your inspection or
mail orders.

Corl, Knott & Co.,

20-22 No Division St.,
GRAND RAPIDS, HICH.

Owing to.the general desire of merchants to
buy late this spring, we will continue to manu-
facture all staple lines up till May 1. thus Insur-
ing you a complete line to select from.

Our Goods
Are
Perfect Fitters,
THOROUGHLY MADE, LOW IN PRICE.

H. H. COOPER & co.

Manufacturers of

N5 EBBin nan

UTICA, N Y.

Write J. H. WEBSTER, State Agent,
OWOSSO, MICH.

Paper Packed
SCrew,

Manufacturers and Jobbers of

PIECED END STAMPED TINWARE,

260 SOUTH IONIA ST,
Telephone«0. GRAND RAPIDS, MICH
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GRAND RAPIDS GOSSIP.

Pegler & Swartout succeed F. Pegler
in the meat business at 21 South Division
street.

Scribner & Aldworth, druggists at 73
Monroe street, have disolved, D. C
Scribner continuing the business.

John Wormnest has opened a grocery
store at 88 Grandville avenue. The Lem-
on & Wheeler Company garnished the
stock.

Frank Gaskill, of the former firm of
Gaskili & Goss, has purchased the gro-
cery stock of G. O. Emmons at 202 East
Bridge street.

Wm. VanZee has opened agroecry store
at the corner of Lake avenue and Pack-
ard street. The Musselman Grocer Co.
garnished the stock.

The Champion Cash Register Co. has
leased the second floor of the Bissell
block on Erie street, and is equipping it
with the necessary machinery and pat-
terns to manufacture metal cash regis-
ters under the patents taken out by H.
M Geiger.

Gripsack Brigade.

W. U. Ingham, traveling representa-
tive for L. C. Wachsmuth & Co., clothing
manufacturers of Chicago, was in town
one day last week.

F. G. Aldworth, formerly of the firm
of Scribner & Aldworth, has re-engaged
with John Wyeth & Sons, with whom he
was identified prior to his engaging in
the retail business. His territory com-
prises the States of Wisconsin, Minne-
sota and South Dakota.

A S. Doak (Hawkins & Co.) has been
confined to his bed for two weeks with
gastric fever and is likely to be laid up
for some time yet.  His route is being
covered in the meantime by Jas. Mclnnes,
whose trade is being visited by Randall
Hawkins.

The Star Accident Insurance Co. hav-
ing refused to pay the policy issued on
the life of George Bcenhlein, the drug
salesman who was killed in the Harmonie
fire at Detroit, suit has been brought by
the beneficiary, Mr. Boehnlein’s mother,
to recover the amount of the policy,
$5,000.

Thos. McLeod and John McLean will
arrive in Grand Rapids Friday and re-
main over Sunday in the interest of the
Michigan Commercial Travelers’ Associa-
tion.  They will meet the local traveling
men for a friendly visit during their stay
here, probably at the Morton House Sat-
urday evening.

Byron S. Davenport was at Paris most
of last week, attendant upon the bedside
of his mother, Mrs. J. Davenport, who
died Thursday evening from the results
of la grippe.
of age and had lived in Barton township,
Newaygo county, thirty-six years, being
one of the first settlers of that township.
The deceased leaves five children, all
men grown, four of whom were constant
attendants at her deathbed and were
present at her funeral, which was held
Saturday forenoon at Paris, the inter-
ment being made in the Davenport ceme-
tery in Barton township. Deceased was
a most estimable person and will be
mourned by a large circle of friends.

It is more blessed to be in debt with a
clear conscience than to have an abund-
ance of property cleared of indebtedness
by dishonest transactions.

The deceased was 72 years f
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Hides, Pelts and Furs.

Hides—Prices were supposed to be at
the bottom, but the close last week left
them at worse than panic figures. A
fall was predicted last week and it has
come. No one can say, at present, just
how low they will go, but still lower
prices are anticipated. The local mar-
ket remains stationary, as prices were
put down in expectation of the slump
which has occurred.

Pelts—Are steady at former prices.

Furs—Small business for the week at
last week’s prices.

Purely Personal.

A. Eckstine, general dealer at Maple-
ton, died Feb. 11, as the result of paraly-
sis.

C. G. A Voigt & Co.’s Star Mills are
closed for repairs. Grinding will be re-
sumed in about ten days.

Albert Retan, formerly engaged in
trade at Muir and St. Johns, bnt now a
prosperous banker and real estate dealer
at Little Bock, Arkansas, was in town
several days last week.

No More Cutting at Manistee.

For some months past the druggists of
Manistee have been by the ears and have
been cutting prices on patent medicines.
On the occasion of L. M Mills’ last visit
to that city, he got the druggists together
and persuaded them to sign an agreement
to put up a forfeit of $25, to be covered
into the treasury of the Manistee Indus-
trial Home In case any party to the
agreement breaks it. All the druggists
at Manistee, fifteen in number, are par-
ties to the agreement.

Cutting on Patents at Lansing.

The Homer D. Luce drug stock, which
was recently taken on foreclosure sale by
Mr. Clear, is being closed out by that
gentleman with little regard for the
ethics of trade or the established price
for patents. As a result of the break,
C. Alsdorf & Son, That Thompson Phar-
macy and Hedges & Gibson (North Lan-
sing) are meeting the cut. The other
druggists are all maintaining prices,
realizing that such competition is not
likely to last long.

Grains and Feedstuffs.

Wheat—The market fluctuated some-
what last week, but settled back to the
previous week’s price at the close, at
which figure it opened this week. The
local market is quiet, farmers holding
for araise, the present price 50c being
no temptation to sell.

Flour—Unchanged, but as stocks are
decreasing, a change may be expected in
the near future.

Shakespeare in Court.
Downtown Magistrate—"*Now _ what
havttg> you to say? Did this man hit you
irst?”

_Prisoner—"*Yes, yer Honor; ’twas a
hit, a palpable hit, as Shakespeare says.”

Magistrate—"Never mind what Shake-
speare says. He will be summoned to
testify for himself if he knows anything
about the case.”

Not Adapted to the Business.

Grocer—The boy you recommended
won’t do at all.

Customer—What_has he been up to?

Grocer—| gave him a sign to stick up,
“All the Delicacies of the Season Will
Be Found Inside,” and pasted it on the
garbage box.

It won’t do any good to pray for the
South Sea Islander as long as you won’t
%peak to the man who lives in” the next
ouse.

Sensible Suggestions on the Reorgani-
zation ofthe B. M. A.

Boyne City, Feb. 13—You ask me to
define my position relative to the reor-
(h;jalnlzatlon of the Michigan Business
Vien’s Association.  1have Telt for a lon
time that it was an organization of mucl
value to the average business man and
one that should be kept intact. 1 think
that it has some very business-like' fea-
tures in its system of collection_ of ac-
counts; and,” for all its errors, it must
be given credit for the collection of
thousands of dollars that would probably
have remained to this day on the Dr.’
side of many a ledger had” it not been for
its Blue Letter system. There is no
doubt that the Blue Letter, while it
worked detriment in one seuse and caused
many an ill feeling between debtor and
creditor, had the beneficial effect of stop-
ping many a dead-beat from contracting
any further debts. Right here let me di-
gress a little and pay a passing tribute to
what 1 believe to be’an erroneous law on
our statute books— refer to the exemp-
tion of property from execution for honest
debts. ~ While the framers of the law
intended it to benefit certain classes of
laboring men, to prevent persecution and
distress, it is altogether too general in its
operation and fosters a system_of dead-
beatism little less reprehensible than
midnight robbery. he law should
be such  that” every man shall
know that, when he buys his neighm
bor’s goods on time, “or contracts
an honest debt, no property or pos-
sessions of his shall be exempt, or an
assignment tolerated, until that debt is
paid. Give us such a law and we shall
see the dawn of the reign of peace and
Pr_osperlty for the business man; and for
his let the battle rage until our Legisla-
ture shall pass sucha law as will make
men honest, just and true, instead of
educating them to scouudrelism, who
would be honest if the law would make

em so.
1think the B. M A should be re-
organized on what may be termed the
“county” or “district” ‘plan. Let every
cﬂE/ and village in the county be subordi-
nate to the county association and that
be auxiliary to the State, or parent organi-
zation. . The one great object of this or-
anization should be a perfect system for
e collection of debts and to”foster a
more fraternal and Kindly relation be-
tween all branches of trade, and between
producer and consumer. Let each asso-
ciation elect its collecting agent and
make it obligatory on the membership to
report to this agency every thirty, sixty
or ninety days all uncollected or past due
accounts and bills to be collected on a
commission such as each association
might a%gee upon, | would advise regu-
lar monthly meetings and guarterly meet-
ings of the count¥ board, and “annual
meetings of the State or parent board.
Let the State or parent association be
composed of representatives from the
county boards, based on a numerical sys-
tem. ~ At the quarterly county meetings,
every association in tl e_couni/}/ shoul
represented, and all bills of accounts
which are three months past due and are
uncollectible b)() process of law should
then_and there e placed on a list to be
furnished every society in the county
and adjoining counties and no furthér
credit “be extended to the parties
whose names are on the list, until all ac-
counts for which their names appear
therefor are paid. If such an organiza-
tion could be effected and all business
men heartily co-operate with it, 1 be-
lieve it would be the means of brl_ngmﬁ
about great changes for the better in" al
branches of trade; but in order to be suc-
cessful it must be universal and support-
ed by all. ] ]
There are many other things that might
be added to profit, but 1 have written _a
long letter—probably too long—and will
close here ‘and let some more able
speaker “have the floor.”
F. M Chase.

The Drug’Market.
Gum opium is steady at the advance.
Morphi a_is unchanged.
Quinine is firm.
Ammonias have all advanced, as_a
large demand is looked for for use in ice
manufacture.

Will Be Kept Informed.

. Ei.mdale, Feb, 16—\We note an article
in your issue of Feb. 14 in regard to the
arrest and prosecution of a peddler for
selling goods without a license by C. K
Hoyt, of Hudsonville. Will you kindly
inform us through your (?aper of the ré-
sult. as we are interested In the matter
and should like to know if the law is
finally held constitutional.

WE like your paper very much and do
not see how we could gEet along without
it. L. E Lottt &Bno.

FOR SALE, WANTED, ETC.

Advertisements will o |
head for two cents a word the first Insertion and
one 8entaword for each fsub?ecgue t insertion.
No advertisements taken for less than 2 cents.
Advance nayment.

BUSINESS CHANCES.

TF YQU HAVE ASTOCK OF MERCHANDISE.
A a farm, orcity property, and desire to sell
or exchange, we  can find Rla%u eas deal at once.

be Inserted under this

We make a speialty of exc both In farm

%ro;)ert% ana mefchandise. Address Brisbin’s
eal . Estate & Traders’ Exchange Place,

Lansing, Mich. 505.

OR_SALE—CLEAN GROCERY AND PRO-
. vision stock on_best business stand in
thriving manufacturing town In Northern

Michigan, Excellent openin? for bakery and
%oc rg |q_co nection. = Address No. %,ﬁre
ichigan Tradesman.

Foo metchandise. and Ting Tarm pleasandy
ocatec_I, store Ll])uﬁ%ing ané gwgﬁin’g %n arml
a choice piece of pr%)erty. AddreSs No _566,
care Michigan Tradesman 566

ANTED—BANK STOCK IN ANY GRAND
k. Must be cheap. E568A

”» Rapids bank.
Stowe, 100 Louis St.
LARGE STOCK OF

1WANT TO BUY A

Y A 'merchandise doing_extensive paying busi-

e Would pay cash if stock and price suit.
&S\il Sharp. S%a%ton. Mflch. P g&)
R EXCHANGE—MPROVED FARMS FOR
] metheHmlse. Address No. 559, care Mich-
igan Tradesman. 559
AITANTE D-SITUATION AS GROCERY
w CI?rk. Have hag sevengears’eﬁperlence.
Good references.  Address C. J. Clark, 1003
South Division street. Grand Rapids. 560
HOR EXCHANGE—FARM AND CITY PROP-
I erty for stocks of merchandise. Corres%%nd-
n?]e strictly c nfldemla]l)l. Address N.
ashington ave., Lansing. Mich. 555
OR SALE—DRUGGIST’S FIXTURES SUi’H

as bottles, drawers, prescription_ease, etc.,
K/ﬂ% cheap. ~ Address, = Drawer 75, Bag&or,

rXO RENT—A 22x80 ROOM . IN BHICK
. block: fine location for clothln’g store;
%ood country trade. Rent reasonable. Address,
. D. Harvey, Bangor. Mich 557
HAVE $#1IXOWORTH OF DRY GOODS AND
notions which 1 wish to exchange for stock
f shoes, groceries, or good farm. ~Can reduce

stock .or trade part of it, if necessary. O. F.
ConEIin, Madison ave., Gran(i9 Rap?dg. 558

CLEAN STOCK l())F' HARDWARIE DOING
a cal ines r sale, Inyen
lquﬁleg’%llr&.wf _selllflq)r , (spotcash \fnalance
on time. Don’t write unless you have the
money and mean Rusmess. Address Casn Hard-
ware,”care of Michigan Tradesman. 553
A TANTED—§T%CK _OF ﬁROCE IE% Olé
vV boots and shoes_in exchange for Gran
Rapids real estate. State size of stock and
where located. Address No. 54 care MICh5I(514an

Tradesman.
["IASH FOR STOCK OF MERCHANDISE'
KJ Must_be cheap.

J 1 Address No. 849, care
Michigan Tradesman. 849

OR TRADE—FARM g)_F 1(1)ACREdS HEAVY
%am soll, nﬁWPLiH mg_s insured for $2,200,
to exchange for half long time and balance a
stock of goods, or Grand Rapids_real estate. Ad-
dress “Farmer.” care Michigan Tradesman,
fTIO  RENT—AFTER FEBRUARY 1, 18%4,
-A storeroom 21x100 feeé; brick; best store
and location in town; good opening for drugs
and wall paper, hardware or dry goods. Ad-
dress R. S. Tracy, Sturgis, Mich. 844
CLEAN STOCK OF GROCERIES FOR
Sale; good trade, cheap for spot cash;
he only delivery wagon In" town. _Stock about
$2?00. Investigate: Address box 15, Centre-
ville, Mich. 80

NTED-WOOQDEN WARE FACTORY OR
Saw Mill, wit| ﬁOOd power, to locate here.
ubstantial aid will be givén the rlgg% party

Address S. S. Burnett, Lake Ann, Mich.
SITUATIONS WANTED.
WANTED—OREMAN FOR FURNITURE

[l fectory ‘making chamber suits, ' beds,
mstables, and desks. ~ Must be competent to handle
eighty men to advantage and have some knowl-
e Eﬂe ofdemgmnsq[ an draftlng. Apply imme-
diately to E.”A. Stowe, 100 Louis St. 567
anted—position as window trim-
];r}er, book—,ket)efer or salesman, by young
man o |ve¥Fars e gerlenﬁ in general “store.
References desired. Address No. 829, care
Michigan Tradesman. 829
WANTEI%—A PLACE TO WORK BY THE
month or

\ ear on a farm by a steady mar-
ried man. Please address “Reuben.” cate’Mich-
igan Tradesman. 562

ANTED—SITUATION BY . PRACTICAL
. druggist; registered; married; thirty-five

ears of age, and, experienced as  manager.
Would take care of p%glréq store for share of
profits. Address Box 85, Gobleville. Mich. 564

T SbAY MASTER, CAN YOU GIVE ME AJOB
J. the day or gwnth on algur arm? | knov(\j
business, ress e ace, Gran
my b Ad 49 Dadley P G
Rapids, Mich. 563



REPRESENTATIVE RETAILERS.

Jacob Heeringa, the East Saugatuck
General Dealer.

Jacob Heeringa, general dealer atKast
Saugatuck, like so many of the best citi
zens of this part of Michigan, is a Hoi
lander, having first seen the light of day
in that wonderful little country called
the Netherlands, in 1840. When he was
7 years old the family emigrated to Amer-
ica. taking up their residence in Albany,
N Y. Here they remained nine years.
During a considerable portion of this
period Jacob was employed in the Pre-
mium Coffee and Spice Mills, at that time
owned by John Thomas, Jr. In 1856 bis
parents came to this State, locating on
Government land in Lake Town, Allegan

county. The boy remained at home for Al

three years after coming to Michigan.
When 19 years of age he left home and
went to work in a sawmill at Saugatuck,
his earnings materially assisting in the
support of the family. Twelve dollars
a mouth was sawmill wages in those
early days, and that meager amount had
to be taken in trade. High prices and
low wages made it peculiarly hard for
early settlers.

In September, 1861, he enlisted in
Company A, 3d Michigan Cavalry, and
was First Sergeant of his company for
two years. He re-enlisted in February,
1864, and participated in all the battles
in which the veteran 3d Cavalry was en-
gaged. The hard service of the “Fight-
ing Third” proved, in the end, too much
for his constitution, and he was sent
home from San Antonio, Texas, on sick
furlough, in October. 1865, being mus-
tered out of service in April, 1866.

In the same year he was married to
Miss Ida Allen, of Grand Haven. He
built a home for himself in Saugatuck,
where he resided until December, 1873,
when he purchased a small store “in the
woods,” at East Saugatuck, where he has
since resided. The small store has long
since disappeared and a larger one, well
filled with a complete stock of general
merchandise, has taken its place. Mr.
Heeringa also owns a second store, lo-
cated about a mile from the first estab-
lishment.

That he possesses the confidence of
the community in which he resides is
abundantly shown by the fact that for
eighteen years he has been a member of
the School Board of his district, for fifteen
years he has been a Justice of the Peace,
and postmaster for fourteen years. Mr.
Heeringa is not a rich man—he says him-

self he never will be; but success in the A

truest and best sense is not gauged by
the amount of a man’s bank? account—
it is not a matter of dollars and cents.
He may beas richas Croesus and yet his
life be an utter failure. In this sense
Jacob Heeringa is not a rich man, but he
has gained a competence for himself and
family; has earned and retains the re-
spect and good will of the people among
whom he has lived, and with whom he
has done business for over twenty years,
and, above all, is contented with his lot.
This is the best and most enduring suc-
Cess.

Mr. Heeringa is a member of the Hol-
land Christian Reformed Church, of
which he is also an elder.

It is never to late to mend, but the

longer you put 0(1; the mending the more |f”§(t'ﬁiﬂ“s

you have to' men

Hope forsuccess and then fortify hope
by deserving it

| Clifton, Koo
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Dry Goods Price Current»

UNBLEACHED COTTONS.
Arrow Brand 4k

“  Worldwide. 6

“ 414

4 [Kin E C
. 43i[Law
Blackstone O, 32— §5 N‘Madras cheeGse cloth 6’4(

Black EOC‘Q’
i AL

.54 olbe
...5° Ou Level
Oxford R

5
C ....... 6
DW|ght Stal Sleequot 7
Cliffon CC ...5% Solar 9
ABC BLEAcgrﬂsD chTONs

Geo. Washlngton 8
Glen Mills 7
Gold Medal
Green Ticke
GreatFaI S

by 4tgﬂsaa|e.9%r2?"°g
6 iMiddlesex 5
8 No Name.

Flrst Prlze

Fruitofthe
Falrmount.
Full Value...

Cabot
Farwell..

Unhleached.
Housewife A... ... ggﬁ Housewrf% §

B .
“ (I:) @ T
. E.’fi M \};.’.‘f
“ ﬁ “ vg(ifi ?)*
PR g i
. J zZ. T
K...
* LU

DXMINS.
Amoskeag. ........... 12 Columbian brown.. 12 Ment 0 a te r
w OS o1 14 Everett blue .
Andover.................. ‘114 Ha maker blue .
Beaver Creek Aé 1&;}43 f)f/ bro n...ﬁ44
effrey
“ CC.. Lancaster .
Boston MfgCo br 7 Lawrence Catarrh ’
10)4 “
Columblan XXtX §|t19 Ha y Fever !
Amgskea eIe(%zrl_ ter, stapl Headache,
................ angastey, staple.. . H
“ Pe Sian dress { c?g | ” |
PR G Newralgia, Colls, Sere Tiro
“ Teag.‘g"'l)o Ma;‘ncfﬁes'{g, i The first Inhalations stop sneezmg snuffin
Angola.. 10/ Mono ram.. " 84 coughing and headache. This reliéf Is wor
“ n g Jﬂ 7) the grlce of an Inhaler. Continued use will
Arlington staple__ 6)4 PerSIan .7 complete the cure.
ézr;tigs hgr\fvlck%ﬁs 4senfrewI .64 Prevents and cures
osemon . H
staples. latersvllie . Sea Sickness
gentenmﬁl o[r:%enr]%et. Dy On cars or boat.

: Tbe cool exhllerating sensation follow-
gﬂmggrrllaa%% T"”bdr;]N 7%'24 ing its use is a luxury to Havelers.  Convenient
Eceny asseersucker 7)7)4 tocarry In the pocket nolrciurd todro ors ill;
ETREX- Ao arwick tg?ésdan}/e?r ang costs' S0c at druggsts. Regis*
Evereif classics.’8)4 Whittenden. “CUSHMAN, Manufacturer,
Efgr?asrlltéon 44 Pndlgobluep A g teed sati Ft e Rivers, Mich.
Glenarve Wamsutt staples uaranteed satistactory.

(r-3| enwtood 7)4 Westbroo ik ......
ampton
Johnson Chalon ¢l Windermeer...
. %rédlgorlsalue 9}4 ork
phy N BADS
Amoskeag i
ark........
American....

Tradesman Company,
GRAND RAPIDS.

THREADS.

Clarks Mile End....45

Coats’. J. 4P ......... 45

Holyoke .................. 2)4i
KNITTING COTTON.

White. Colored. White, Colored
.33 33 No. 14 87

Barbour's....
Marshall’s

EATON, LYON & QQ,

NEW STYLES OF

Newmarket..

Fireman 324 |,‘:FW
Creedmore, .2 T..
Talbot XXX. JRFE, XXX..
Nameless 204 Buckeye

MIXED FLANNEL.

Red 4 Blue plard A0 Grey SR W
Union R .22 WesternW

S ;§8§§ mann  BRAS

P
Peerless, Vc\nllhltgd':rm Intett;rrgy colored.. GJQS\,‘@gtem Flushlﬁ'g"X"X'X
INtEGIity.vvveeeeraneen. i8 U Coiored. 19 Union B - 22)A Manitob Z
' DRESS SOODS. DOMET FLANNEL.
Hamilton......c......... Nameless.... 88)?@91%)41I « 9 @lj%ﬁ
“ CANVASS AND PADDING.
ﬁG Clashmere Sglage. Brov&n. Bla%k( il)ate Brl%wn. Blal%k‘.1
ameless ..
: # r:ﬁf" J" i
i 1 B 4 20 & 22 Monroe St.,
gg,ga]l 0 = 2 GRAND RAPIDS.
\/\9a everen 80z 10
Grand Raplc?s_ [5) A ag/ 0z 124
B e agenn resrrrrgga
RaumKeagsatieen.. (i Boston, 8 0z........ 7w
Cone to a 4 WADDINGS.
Brunswick. 6)4 Walwor h.. L White, dos.. . ,Perbale 40dos__88 50
Allen turkeey reds.. 54.Ber(¥\/|ck fgnues Coloréd, dos.........20 aalored” * "...70w.. 750 B O O T S
pin a'p“u'r‘p're 4c|¥arter0a fé'h‘d‘éé44 SlaterylrodﬂCCrOSS- 8 Pawttfcket .. 104 !
s 3 DelMarine cashrng 4 Red Cross.. Dundle. - 0
& Iecs eeie. .Eddystone fanc 5)4 Valley City.. 10%2 S H O E S y AND
A shrrftrngs %4 - b )f 2 L “1‘ KK .10
merjcan fancy.. ro er .
ﬁmgﬂggﬂ'ﬁﬁ,‘ ﬁgs 84 Hamllton fanCY Sﬁ Cortlcelll, dos & fCorlfIceUI knitting, R U B B E R S .
Argentine Grays... 6 55 tWISE{dOS AC " per )doz ball.......30
Anﬁho Shlrtlngs 4 Manchester ancy Oyd.d [
Arnold Merino. ... % iMerrimack vavancy 4 No 1BI’ kHE‘W ﬁé‘[’ g ﬁEPEFéG c,)Ais\Nhrte 15
long doth B. 9)4 Merrlm’ ckshlrtmgs 4 - g . 12 I 2 %g
century cloth 7 Padfrcfangy...‘.’f.a...sﬁ S “« oo
gold séal’..... 10)4 s : No2-20, MC......... 50 "\No 4—150 ) VI 40
qeh nseaIT 1014 Portsmout robes... 6 52‘4 g8-18,sC...... |
ow seal. Simpson mournmg (
ser e. . ?y ,,,,,, No 2Wh|teA Blk 12 |No 8Wh|teABIk 20
Ty ey féd. 1 Sl biae T 28
Ballon soid Ialc - Washingt onrndrgo 64 “ 6 “ A8t R “ .26
. jJurkey robes.. SAFETY PINS
Bengal bine, green, India fobes
redand ofange . 6 plarnTkyX‘k7§)4 No2. 28 GRAND RAPIDS, MIOH.
Berllnso ids........... 54 NEEDL PNB
< %llb N Ottoman Tur- an{x)aé
" . e ici
. Foyla . OjAmerl?(y,a Your Bank Account Solicited.
« BLE OIL CLOTH.
s 3 S 2 Kent County Sayings Bank
w gy \ y
Cochec fancy, dré)Orfancyt icket, 4 80“0“ Sa“TWiﬁeTlégHLWIXBBS----I--l -------- 1 GRAND APIDY gc
“ é))l(iévgrlls 5 Indrgogolne 0 %g |smg?‘ tar py 17 Jno. A CovoDE Pres.
""""" ae @Prc ol 18 Wool S?;ﬁaérd'iiTl"WA Henry TR e I ashie
AmoskS%gNAgA C Cherry Valley"..."15  Powhattan........ Py RV Hof ASSHC s,
D.. . 18)4 Transacts a General Banking Business.
ni B Interest AIIowe(beon .{ime and Savings
POSIT«.
DIRECTORS:
cotton drill. '7-A Blodgett, E. Crofton Fox,
M"N*Name JnoWBIodgettJ A Blo%e FR%I\C} daer.

7 iTopof Heap.

Deposit« Exceed One|MilUon; Dollars.
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Financial Panics and Their Origin.
E. A. Stevensin Fame

There are successful business men who
abouta?]/ear a%o predicted_ that panics
were a thing of the past. That the busi-
ness world had begun to know how to
deal with such affairs and to avert them.
Nevertheless, the panic came. The busi-
ness world attributed the last crash to
the purchase of silver py the government,
to lack of confidence in the™ administra-
tion, and to various causes, ail of which
combined would have failed to produce
the result. Yet nearly every student of
political or social economy could, and in
many instances did, foretell the approach
of disaster; that somewhere between 1891
and 1895 a panic would occur. Why
should the student comprehend the situ-
ation better than the business man? Be-
cause one deals with effects, the other
with causation, and for the further rea-
son that financial panics have been and
will come with periodic regularity. In
England they come about once in ten
years; in this country about half as
often. _Those who understood the panic
of 1873, predicted this crash in "93 or
thereabouts. Then the situation was
cha&ged to overproduction, while thou-
sands needed, but could not purchase,
%hedstocks that filled the great marts of
rade.

Now, what is the “cause of the causes?”
The way in which people spend their
money, - When money is spent in chan-
nels of reproduction and advancement of
the arts, mechanics or the household, it
is beneficial. When it is spent for the
deterioration or degradation of the arts,
mechanics and the "household, it is not
only an immediate loss, but in time is
detrimental and disastrous. _ .

The spirit of “make-believe” is the
most potent and dan_?erous to general
prosperity. Let me illustrate. little
while ago an excellent article was put on
the market for the manufacture of port-
manteaus, pocket-books, etc., out of alli-
ator skins, and for a time it bad splen-

id success. It was neat, durable, and,
to use a common phrase, “tony.” The
success of that article had the effect—as
it has everywhere—to produce a lot of in-
ferior imitations, made either of poor
leather or paper, and, in consequence,
the trade in the best article was practi-
caIIP/ ruined. The make-believe was so
useless and unsatisfactory and became
so common, that people did not purchase
%he_ best because it looked so like the in-
erior.

Everyone who has purchased a piece of
furniture for solid mahogany or walnut,
only to find after awhile that the thin
veneer has cracked and the cheap wood
is exposed, has to some extent realized
the utter uselessness of his expenditure,
and that possm_I%/ in his anxiety to secure
a bargain the biter has been bit.
_An‘eastern representative of a great
linen house says that he desired to do bis
business on a ‘strictly honest basis, and
issued orders to his a?ents that they
should properly mark all goods that had
a mixture of ‘cotton as ‘““union” goods,
and explain to the purchaser the reason
for the mark—that they were mixed. In
consequence he had no trade for that sea-
son in that line of goods, as the dealers
would not purchase them unless what
was well known to them as a mixture
was marked “pure linen” to hoodwink
the consumer. = The *make-believe” atti-
tude here was favorable to deterioration.
~ Outside of all financial considerations
just for a moment consider the moral
degradation this sort of thing has on the
employes—those engaged in putting up
those “imitation goods. Can it be ex-
pected that those who are employed to
Eerpetrate business frauds will in turn

e_honest to those whom they serve? The
daily revelations of crime give the unal-
terable verdict. .

Then, who is to blame for all this? Not
always the manufacturer, for he is often
forced into this imitation business by a
fancied demand for cheaper grades. ~ It
is the pernicious spirit of make-believe—
of shoddy and sham—that makes the al-
ready poor purchaser so much poorer;
that necessanl¥ deteriorates the general
excellency of the artisan, and, in com-
pelling him to make cheaper grades of
goods, to slight his work because of
poorer pay, and so on percolating all

jraCE MICHIGAN TRABEBMAN.

through society will be found an evil in-
fluence—a reduction of pay—to produce
something that is practically worthless—
and all imitations are that. Finally, to
elevate the inventor or perpetrator of
fraud at the expense of the masses. In
short, to pay out so much of the wealth
of the nation for poor returns. To stand
in the path of progress, excellence and
lasting benefit. ' To waste the wealth of
the world by demoralizing the_ laborer,
financially and morally. There is scarce-
I?; an article of real merit manufactured
that has not got a score of cheap imita-
tions—ali tendm?_to degrade production,
artistically and Tinancially. 'In the last
analysis, 1t is the foolish, unthinking
way people spend their money that clogs
trade, makes goods unsalable, the deal-
ers’ margins smaller, and the producers’
labor bring less, which more than any-
thln%el_se brings on ourdper!odlcal panics

which if not_corrected will be repeated
much more often.

Regulating the Use of Business Names.

New York and Louisiana have statutes
forbidding any person to transact busi-
ness._using the hame as partner of one
not interested with him as partner or

Hiﬁi(ng the designation “A Company” or g

0.,” when no actual partner or part-
ners are represented thereby. In the
former State the penalty of "doing it is
imprisonment for not exceeding one year
or a fine of not more than $500, or Both.
In the latter, there is a fine of not to
exceed $1,000. Exception is made in
New York under certain conditions for
the continuance of an established busi-
ness by a successor, survivor or. other
person. Commercial copartnerships lo-
cated and transacting business in foreign
countries_ are also ~ exempted. These
statutes, it has been held, do not inter-
fere with the use by an individual of
fanciful names, such”as “Union Towin
Company,” “Eureka Company,” or “Al-
derney Manufacturing Company,” nor of
“& Co.,” when it represents the wife of
the partuer named, though she cannot in
reality be her husband’s partner in busi-
ness.

Georgia has a law which makes it un-
lawful for any partnership to insert in
their firm name or style the name of any
individual not actually a copartner, or
to continue in such firm name or style
the name of aretired partner, the penalty
therefor being the forfeiture of $100 for
every day’s violation of the law, the
same to be recovered by any person who
may prosecute therefor.

. In California, Arizona and the Dakotas
it is provided that every gartnershlp
transacting business in the State under
a fictitious name or a designation not
showing the names of the partners must
file and publish a certificate giving the
names and residences of the real partners,
and until this is done _they will be dis-
ualified from maintaining any action in
the State courts on any account for con-
tract made or transacfions had in their
partnership name. .

Maine and Massachusetts forbid the
use within their respective borders of
the name of a former partner, either

alone or in connection with others, with- 30

out his written consent, or, if he is
deceased, that of his representatives.

Hardware Price Current.

These prices are for cash buyers, who
pay promptly and buy in full packages.
AUGLRS ANDBITS.

dig.

Snell’s
Cook’

3392%?1%%% itatio

. . AXIS!
First Qualltybs. |I33 Errgr?zzg...

Railroad ... $1400

Garden net [?O 00
ig.

Stove. 10

Carria 75*10

. 40%10

Well, plain. ....

We”,gwwel . i
L CAST. dig,

Cast Loose Pin, figure: .

Wrought Narrow, bright 5aat Joint.............. 604,0

Wrought Loose Pin..
Wrought Table........

Wrought Inside Blind.
Wrought Brass.....

'60*10
1]
70%10

*10
60*10i

Maydole * Co.™ ~dls. 25
Kip'S

Yerke!

r X s * Plumb’s..
Blind,” Clark’s .. Mason’s Solid Cast Steel. . 80c list 60
Blind, Parker’s. 70*10 . Blacksmith’s Solid Cast Steel _30c40%10
Blind, Shepard’s .. .. 0]
BLOCKS. Gate, Clark’s, 1,2, 3 ..o weveeeernns o dls.60<2§158
Ordinary Tackle, list April 1892 6010 %\?‘/};Irb'b'k"é'h'd"S't'r'éb‘,"t‘fi'i'z'lh.pﬁ{zt et -
................................ K
Screw Hook and Eye, %.. 10
CBOW BARS. “ “ p % 84
CaSt Steel.....corvrrierrceeees perbb 5 4
CAPS Strapand T
Ely’s 1-10 .perm 66 ) HANGERS, dls.
Hick’s C. E L 60 Barn Door Kidder Mfg. Co., Wood track... .50*10
D ... “ %5 Ch&rpplon, agtl-frlctlon 60*10
Musket “ 80 Kidder, wood track......
CARTRIDGES. P L
Rim Fire— i 50
Central Fire ..o, 5
io. !
Socket Firmer 1 i
S o S A,
SocketCorner.... 75*10 Gr%nite Iron Ware ..
%ockﬁt S I;%ks.... 75*10 WIRE
utchers’ Tanged Firmer.. ) Bilght
combs. dig. Screw Ey
o K’ -70*10*10
: R
levels, S./0
C .
White Crayons, per grgéé_K_ ...12Q12* dis. 10 Stanley Rule and Levél Eos.
COPPER

Planjshed, 140z cut to size..

Cold Rolled, 14%56 and 14
Cold Rolled, 14x48.

erpound 28
per p! %

Il %33
OtEOMS.cie e e 5
50

50

%0

Morse’s Bit Stocks
Taper and straight Sh
Morse’s Taper Shank..

DRIPPING PANS.
Small slzeB, ser pound...
Large sizes, per pound...

om. 4 iege,ﬁln
orrugated...

Adjustable....

EXPrN\BI ITS.

Clark’s, small, 818; aéggygzg

lves’, 1, 818: 2, 824; 3,
piles—New List.

/ANIZED IRON
Nos. 16 to 20; 22 and 24;25 and 26; 27 2
2 13 14 15 16

List
Discount, 60

Stanley Rule and Level Co.’s..........ccoouvnee. 60
knobs—New List. dls.

dls.

Door, mineral, jap. trimmings
Door, porcelain, ﬂ) trimmings
Door, orcelal_n,;g ted trimmi

Door, porcelain, trlmmmgs..._...
Drawer and Shutter, porcelain

Russell * lrwin M%g.cgg.’s new list
S

Mallory, Wheeler *
Bran%glrd’s
Norwalk’s

ifiTTArira

Speiry * Co.

Colfee, Do o il
. 8. _Mfg. Co.’sMaile
Landers, Ferr?/ *Clsrk’s
Enterprise

Stebbln’s Pattern
StebbIn’s Genyine...
Enterprise, self-mea .
NAILS )
Advance over base, on both Steel and Wire.
Steel nails, Dase... 150
Wire nails, base
60....
50

s, Post, han
mills.

“

20
2
i)
10

P

@ =
%88 B HESFHIHRBBBSHBE HERRNES S
= =

6
Barrell %

10x141C, Charcoa 5

. 14 91||)C( “ 675

A e §%
andﬁsﬁ ] %J.’S Each additional NS g

ench, first quality.. w

Stan(iey Ruld and Level ¢os wiood 1460 IC,  “Worcester 656

PANG. HQIX, 850

S e TR 10010 Allaway Gi B3

o a0 Thred, R A 1
ron and Tinned..... .o “ “

Copper Rivets and Burs 20x28 IX, BOILER SIZE TIN PLATE. 1550

PATENT PLANISHED IRON 14x281X 0

A” Wood’s paten grll?sr}]lg ed. Nos, 24t0 27 10 20

BRI S o7

I

g9 Solid Eyes

7 Coe’s Patent,

_?_t&ela% d Iro
Mitre

wwooww%g 58 H.

BRERR

Inche!

%)

RASHS B

. Hand......
Silver Steel oot 0
“  Special Steel Dex X Cuts, per foot-. 50
Special Steel Dia. X Cuts, per foot.... 80

Champion and Electric’ Tooth X
Cuts, per root.

Steel, Game....
Oneida Comm P/
Oneida Community,
Mouse, choker..

Mouse, delusion

Bright Market....
Annealeg arke
Coppered Marke
Tinned Market......

red Spring Steel.

Fence, galvan
d &alnted.
HORSE
Au_Sable....
K‘utnﬁm .......
orthwestern.

Coe’s Patent Ar%glclg;tkgjlreal’ wrough
M.

Dampers, Americal

N,
Forks, hoes, rakes a

nd all
METALS,
PIGTIN.

Blg &g

Ex(?raW!plng.... TN
The FFICES of the manyother qualities of
solder In the market Indlogted by private brands
vary according to composition.
ANTIMONY

Cookson...
Hallett’s..

%gxlzl IC, Charcoal.
X4, «
01X, ¢
Each additignal

.per pound
per pou is

0o~
BRS

1431 |X .
}ﬁ@ &4 far NR' QBO'-I-erS‘rIPﬁi—pou nd....

dis.25
dls. zll,O*lo
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GERMAN LOYALTY.

It is remarkable that the old-fashioned
sentiment of loyalty remains so potent
an influence as it does in modern Ger-
many. Nothing that occurred in the
whole history of the reconciliation of the
German Emperor and Prince Bismarck
was more impressive than the demon-
stration of this singular fact. It is easy
to understand why the Ex-Chancellor is
greeted with enthusiastic applause and
every tribute of admiration and esteem
wherever he goes, and it was a matter
of course that he would receive a grand
ovation in Berlin; butthe plaudits which
hailed his arrival in that city, the other
day. meant vastly more than a popular
outburst of good will to him. Germans
rejoiced that day all over Germany be-
cause the Kaiser and the Ex-Chancellor
would henceforth be friends. There was,
we may suppose, very little expectation
that the old statesman would be called
again to office. The occasion was sen-
timental merely; but when the Kaiser
took the initiative in restoring cordial re-
lations between himself and his most
distinguished subject, the people felt
that he had done what was due to his
own station, as well as what was due to
Bismarck’s service.

When the breach occurred between
these two eminent personages, the peo-
ple remained faithful to the Kaiser.
They did not espouse the quarrel of their
favorite hero. When, from the seat of
his retirement, he opened fire, so to
speak, through the press, upon the new
administration of the empire, the general
feeling seemed to be that he was going
to far. The Kaiser had exercised, after
all, only a constitutional right—a right
which Bismarck himself had acknowl-
edged. And certainly no German states-
man bad ever gone further than Bis-
marck had gone under other circum-
stances in insisting upon the inviolability
of regal and imperial perogatives. The
Kaiser had acted within the limits of his
authority, and it did not become Bis-
marck to strike at l.is sovereign over the
shoulders of that sovereign’s ministers.
Moreover, there was another side to the
story. If Bismarck had given unity to
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Hohenzollerns, he, on his part, had been
rewarded with wealth and with the high-
est honors within the gift of those he
served. He had been for many years
the arbiter of the destinies of Europe,
and he had rarely been at pains to cover
his iron hand with a velvet glove. A
young and high-spirited sovereign could
hardly be expected to sink into the in-
significance of a mere figurehead when
at any moment he could dismiss his ty-
rannical minister with a word. Every
one was ready to admit that the Kaiser
could probably do no better than to take
Prince Bismarck’s advice in regard to
any question of doubt or difficulty; but
Bismarck was not willing to consult with
the Kaiser. It was his role to act with
absolute independence, leaving to the
titular head of the empire nothing more
than the perfunctory task of signing his
Chancellor’s decrees.

The people never did forget Bismarck’s
pre-eminent ability. It was impossible
to admire any man more than they ad-
mired him. But, on the other hand,
their attachment to the throne was un-
diminished. In regard to intellectual
power, as well as in regard to actual serv-
ice, there could be no comparison be-
tween the two men. Bismarck was im-
measurably the superior. But the Kai-
ser stood for more than his own person-
ality and personal history. He was the
head of an ancient and famous family—
Frederick the Great was one of his an-
cestors. And if Bismarck was the author
of German unity, the Kaiser was its sym-
bol. It was, therefore, a national affliction
that these two should stand apart, and
the Kaiser had the wisdom to compre-
hend this feeling. He took the first step
forward, and Bismarck met him half
way. When they embraced, the hero
worship of the German people was rec-
onciled with their loyalty. The event
had, in our judgment, very little, if any
other, significauce. But, even thus lim-
ited, its meaning is profound. It is that
the imperial prerogative in Germany is
not maintained solely by an immense
standing army, and that, great as are
the inroads which have been made by
socialism in that couutry, the body of the
German people are still attached to the
conservative traditions of their magnif-
icent past.

OPERATING GOVERNMENT RAIL-
WAYS.

While there is considerable socialistic
demand in this country for the Govern-
ment to own and control all the railways,
the experiment is being tried elsewhere,
and it does not appear to be satisfactory.

Sweden is a country in which the Gov-
ernment operates the railways. There
the furnace owners and ironmasters are
making loud complaints of the State
railway for the high rates charged for
transportation of iron ore, coal and char-
coal. They have presented to the King
a petition in which they set forth that
the Swedish iron industry has for many
years past been in a depressed condition,
and that the diminution in profits has
become more marked, year by year. The
petitioners have come to the conclusion
that the causes of the depression are
mainly to be found in the increased and
increasing production, and improved
methods of the iron manufacturing
countries, especially England and Amer-
ica. The petition bears the names of
eighty mine owners andiron manufactur-

Germany and imperial dignity to the jers, and asks forthe sweeping reduction

of 50 per cent, on the majority of the
articles enumerated. They contend that
if the necessary diminution in the cost of
production is to be effected at all, it must
be under the heading of railway freights,
as all the other expenses are as low as
they can be, and a reduction of the wages
of the workmen is entirely out of the
question at the present time.

It may be taken for granted that the
Swedish Government endeavors to make
its railways self-supporting, but if, for
any reason, they do not pay expenses the
deficiency must come out of the pockets
of the taxpayers. The ironmasters have
demanded a reduction of railway
freights.  Suppose, in addition, the
farmers also demand a reduction on their
products, and the lumbermen of Sweden
shall also demand a reduction on theirs;
the final result will be that the railways
will be operated at a loss, and these
people who are responsible for it must
make up the difference by paying taxes.
This gives a fair idea of how a govern-
ment railway is operated.

In the United States, where so many
of the private railways are operated at
aloss and are thrown into bankruptcy
and are sold out for what they will bring,
inflicting vast losses on stockholders and
other creditors, what would be the con-
dition of these roads were they owned by
the Government? Why, the Government
would have to pay the stock and bond-
holders and other creditors, and the
enormous deficits would have to be made
up by the taxpayers. These deficits,
which amount to thousands of millions
of dollars, would soon drive the taxpay-
ers to desperation and revolution. The
Government could not make money out
of the American railroads if it should
take them without compensation, from
the owners, and then repudiate all the
debts resting on them, because it would
put them in the hands of a lot of poli-
ticians to be managed and operated.

Men of Thought and Men of Action.

Alexander Dumas, in one of his cele-
brated Guardsmen series of romances,
puts into the mouth of Mazarin, the Min-
ister of Louis XIV, the expression that
one who had passed the age of 40 years
is too old to be a man of action.

Doubtless there is a good deal of truth
In the remark, but it is far from formu-
lating a rule, if action means war, as it
commonly does in the affairs of nations.
Mazarin, who, however, was never a
man of action, had turned 50 when the
observation attributed to him was made,
felt at least that his best vigor had been
lost, and he judged others by himself.
But while he stated a sort of general
truth, it is by no means an invariable
one.

The records show some interesting
facts regarding the ages and achieve-
ments of men. Alexander the Great was
doubtless the youngest of all the world’s
greatest soldiers. He was only 22 years
old when he crossed the Bosphorus with
40,000 Greek troops to make the conquest
of Asia. Charles XII, of Sweden, one of
the most daring soldiers of modern times,
was 25 when he invaded Russia. Napo-
leon was 27 when he was made commau-
der-in-chief of the French army in Italy.
Hannibal, perhaps the most brilliant sol-
dier that ever marshaled an army, was 28
years old when he crossed the Alps into
Italy, and for thirteen years held the
vast military power of the Roman re-
public in defeat and submission, so that

its ablest general, Fabius, dared do noth-
ing more for a long period than to retreat
and avoid battle with the victorious in-
vader.

From this it will be seen that some of
the greatest warriors who ever stood on
this planet gained their grandest victo-
ries and made their most celebrated cam-
paigns before they had reached middle
age, or 35 years. But there were many
other soldiers of the greatest eminence
who won their triumphs long after they
had passed that limit. Stonewall Jack-
son’s campaigns were all made after 35,
and he died on a victorious field when he
was 39 years old. Frederick the Great
won his most signal victory of Leuthe
over the Austrians when he was 45.
Washington was 44 when he took com-
mand of the Revolutionary armies.
Julius Caesar, who stands at the head of
the world’s war chiefs, commenced his
celebrated conquest of Gaul when he was
42.  Wellington was 46 when he won
Waterloo. Grant was 45 when he re-
ceived the sword of Robert E. Lee, and
Lee himself was 59 when he surrendered
his historic blade. Marlborough, who was
one of the greatest captains of any age,
was 54 when he won the celebrated battle
of Blenheim. Our own OId Hickory
Jackson was 58 when he saved New Or-
leans from foreign conquest. Columbus
was 52 when he discovered America, and
his bold adventure marks him as a man
of action of the highest order. Ghengis
Khan, the first of the Tartar conquerors,
was 51 when he started on his bloody
career, and Tamerlane, his sanguinary
descendant, was 62 when he overran
Asia.

These facts are enough to show that 40
isnot by any means the age when the
fires of human energy grow cold, but it
is true that after 40 men grow more pru-
dent and thoughtful. When it comes to
statesmanship, eminence in letters, sci-
ence and art, the greatest triumphs have
been won by men who have passed mid-
dle age, and commonly by men over 40.
It wopld be useless to offer examples, be-
cause the men of thought who have at-
tained great distinction at an early age
make up the few exceptions to a great
general rule. The mind grows, opens,
increases its power and spiritual ken,

only after the Immaturity of youth is
past. Men of thought are seldom young.

Help Yourself.

Fight your own battles. Hoe your
own row.” Ask no favors of any one, and
ou’ll succeed a thousand times better
han one who is always beseeching some
one’s influence and patronage. No one
will ever help you as you help yourself,
because no one will bé_so heartlle/ inter-
ested in your affairs. The first step will
be such a long one, perhaps; but carving
your own way up the mountain you
make each one lead to another, and stand
firm while you chop out stili another.
Men who have made fortunes are not
those who have had $5,000 given them to
start with, but boys who "have started
fair with a well-earned dollar or two.

Men who acquire fame have never been
thrust into popularity. by puffs begged or
aid for, or given “in " friendly ~Spirit.

hey have outstretched their own hands
andtouched the public heart.  Men who
win love do their own wooing, and |
never knew a man to fail so signally as
one who induced his affectionate grand-
mother to speak a good word for him.
Whether you work for fame, for love, for
mone?]/, of for anything else, work with
your hands and heart and brain. Say “I
will,” and some day you will conquer.
Never let any man have it to say: “I
have dragged you up.” Too “many
friends sometimes hurt'a man more tha
none at all.
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Is the Bread Our Wives Make Nothin*
but “Stuff”?

Number 542 of The Tradesman CON-
tains an article from the pen of associate
editor, Daniel Abbott, under the head
“Baker’s Bread vs. the Homemade Stuff,”
which purports to be a criticism of a
former article of mine, wherein | pointed
out the discrepancy existing between the
price of wheat and the price of bread.
| gave facts and figures which proved
that the baker’s pound and a half loaf

t (those weighed in my presence lacked

about two ounces of this weight) was a
flagrant imposition and downright ex-
tortion viewed from an economical stand-
point, when sold at eight cents a loaf.
The true value of these facts and figures
may be ascertained by anyone who will

" take the trouble to investigate.

Mr. Abbott puts in a plea for the bak-
ers. He says that the general price is
seven cents and that | ought to know it.
| certainly ought to know, and do know,
what the price of bread is, as | bought
bread for some time before Mr. Abbott
came to the city. | have bought it at
different grocery stores, and | do know
that, if not changed since 1 left the city,
the general price is eight cents, and not
seven cents as Mr. Abbott asserts. Bu
Mr. Abbott cannot defend the baker«
without insulting my wife, your wife,
gentle reader, and the wife of every re

* tail merchant in Michigan who makes
her own bread, for he does not even
honor it with the name of bread—he
calls it “homemade stuff.” This “stuff
Mr. Abbott thinks is a cheap mixture of
“flour, water, yeast and salt,” whereas
real bread, such as the bakers make
contains milk and lard. 1 feel grateful
to Mr. Abbott for this bit of information

*1 know that there is a difference so
marked that the ordinary mortal, wheth-
er dining at home or in a hotel a thou-
sand miles from home, will never feed on
baker’s bread if the domestic article is
within his reach; but I—gnorantly, it
seems—attributed this difference to the

- use, on the part of the bakers, of alum
or some other deleterious and unknown
ingredient. Milk and lard are valuable
compounds, but if the bakers cannot
make a pound and a half loaf of bread
out of $1.35 baker’s flour (price quoted
by The Tradesman), and put it on the

. market without putting into it such a
quantity of milk and lard as to warrant
its selling price eight cents, then all |
have to say is that, in the light of com-
parison with the “homemade stuff,” the
milk and lard, valuable as they are for
other purposes, are absolutely thrown
away.

I have no quarrel to pick with the
bakers. In these days of trades unions,
trusts and combinations, the bakers are
simply looking after their own fences;
and, if the bakers of Grand Rapids are
now, and have been for some time,
wringing sweat money out of the con-
sumers of bread, let us give them credit
for working so successfully the very
thing for which we are all striving.

Mr. Abbott says that | am the only
man in the city who thinks that bread
does not cost anything. What a bloom-
ing idiot | must be! No, Mr. Abbott, I
“do not believe that baker’s bread gently
falls upon our tables from heaven like
the manna of old, free of cost; but I do
believe that, if our Heavenly Father
were to feed us in this way, it would not
be the “milk and lard” kind of manna,
but -more like the “stuff” our wives
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make. Strange as it may appear to Mr.
Abbott, I know that bakers’ loaves do
cost something; but the cost to the baker
doesn’t appear to cut any figure in reg-
ulating the cost to the consumer. Mr.
Abbott says that, at the time | wrote the
article in question, no baker “of any
consequence” in the city was making
any money. | do not know why he adds
this qualifying phrase. Surely, if no
baker “of any consequence” was mak-
ing money, how could one of no conse-
quence make money? Probably he was
thinking of some of the “stuff” makers
whom the “hard times” had driven into
the “stuff” making business, all because
they “did not know how to sew.”

Now, Mr. Abbott doesn’t know any
more about the baker’s business than I
do—and that is precious little. ~ All we
know about the composition and cost of
the baker’s loaf is simply what they see
fitto tell us. On the other hand, we
who have wives who know how to bake,
or we who keep store in country ham-
lets and on lonely crossroads where the
baker and baker’s union do not exist, do
know all about the composition and cost
of the “homemade stuff.” We know
how many pounds of “stuff” fifty pounds
of flour will make, and just what the
“stuff” costs per pound. And we know,
further, that the majority of men will
choose the “homemade stuff” when they
can get it, in preference to baker’s
bread, or “real bread,” as my friend
would put it.  Surely, it is not unfair to
gauge the baker by these facts. With
his superior skill and scientific appli-
ances he must be able to get as many
pounds of bread out of a given quantity
of flour as the home baker does; and, as
he buys his materials at wholesale prices,
and makes a lighter loaf and sells it at
the same price, it is but fair to assume
that the cost is less and the profit greater
than in the case of the domestic article.

Mr. Abbott has either been misin-
formed by some city baker, or else there
is something wrong in Denmark. | am,
at present, located in a brisk little incor-
porated village of about 1,000 popula-
tion. There are two bakeries in the
village. The provincial statute provides
that a baker’s loaf shall weigh two
pounds, and any baker who sells short
weight is liable to fine or imprisonment.
This law is observed here, as, indeed,
most of the laws are in Her Majesty’s
Dominion. Now, this two pound loaf
sells, and is delivered anywhere inside
of the corporation, for four cents—just
one-half the price of Grand Rapids
bread. Wheat ranges from one to three
cents higher than *in Grand Rapids.
The bakers here are making money, al-
though they have to pay more for their
material and only receive one-half as
much for their product as the bakers do
there; and, yet, Mr. Abbott would have
us believe that our Grand Rapids bakers,
poor fellows, were imposed upon because
we kick at eight cents a loaf. Of course,
this is a small country place where rents
and fuel are cheap. Light (that means
kerosene) is nearly double what it is
with us, and, even in the large towns
and cities where rents and fuel are
higher, bread sells for four and five
cents. It may be said that labor and
the cost of living are lower in this coun-
try. That is true, but ncrt enough lower
to make up the difference. Why, if our
Grand Rapids bakers gave us a two-
pound loaf, according to Mr. Abbott’s
defense, they would have to receive

nearly eleven cents a loaf in order to
keep soul and body together; and, if the
bakers here were allowed to sell the
same weight as their brothers in Grand
Rapids, they could sell their loaves at
three cents and make the money out of
it they now do.

| attribute this mighty difference in
the cost—to the consumer—of the “staff
of life” to competition and trade un-
ionism. A healthy competition is the
life and soul of business. It weeds out
indolence, improvidence, and incompe-
tence, and brings out the best that is in
aman; but, when carried to a point
where it is no longer profitable to do
business, it becomes necessary to gag it
by organized effort on the part of both
capital and labor. This denotes an over-
done condition of things—two many
competitors, too much for labor, too
high a price for the commodity, and no
money in the business. This, in my
opinion, is the key to the mystery. Let
us pray that our wives may be spared
from the curse of unionism, and that the
“homemade stuff” may remain within
our reach. E. A. Owen.

He Stirred "Em Up.

A wholesale house in this city recently
sent a statement of account to a country
creditor who had made the plea that he
could not collect what was due him.
He was exhorted to “Stir 'em up” and
he would have no trouble to pay his bill.
He sent the following reply:

In replf/ to your statement of Feb-
ruary 3, 1894, to send you some money
and also to “Stir ’em uP will say that
| have stirred ’'em up, if 1 did not send
the money. Please note the effect of
stirring ’em up. One hundred state-
ments “sent out, cost $1.20 for postage.

For

tradesman

9

First one heard from, man whipped his
wife for running him in debt, and a
divorce case is on call; second, very an-
ﬁ_ry man wanted to whip me for sending
im a dun— expect to answer to a case
of assault and battery. With ninety-
eight to hear from, | rémain, yours re-
pectfully —

P, S—One more heard from—Have
$4.70 to send you by next mail.

The Wool Market.

The market is very dull. Prices are
fairly steady and well sustained, all
things considered. Sales this year are
11,000,000 pounds less than for the same
period last year. Manufacturers have
shown so little interest in the situation
that they have ceased to be a factor in
fixing prices. Dullness is the prevailing
characteristic of the market. The local
market is unchanged.

People are scarce who think that the
folks in the next house have religion
enough.

NO CURE, NO MUSTACHE,
NO PAY. NO PAY.

. DANDRUFF CURED.

1 will take %ontrachs to grow hair on the head
or face with those wno can call at my office Qr
at the office of my agents, provided the head IS
not glossy, or the pores of the scalp not closed.
Where the head is shiny or the pores closed,
there is no cure. Call and be examined free of

charge. If you cannot call write to me. State
tho_ exact condition of the scalp and your occu-
pation. PROF. G. ItIKKHol.Z,

R°om 1011 Masonic T<tuple, Chicago

Why Not Use the Best?

“Sunlight®
FANCY PATENT FLOUR

Is unsurpassed for whiteness, purity and
strength.” Increase your trade and place your

eyond the competition of your neighbors
by selling this unrivaled brand.~ Write Us for
price delivered at your railroad station

Tie Walsh-Moo Million Co,

HOLLAND, MICH.

SOCIETIES,

CLUBS,

CONVENTIONS,

DELEGATES,

COMMITTEES.
The Largest Assortment of Ribbons
and Trimmings in the State.

company

AGCGAIA/ RBDUCBD.

P. & B. O

YSTERS.

The Lenten season will soon be here

and this class of goods will

what is wanted.

THE: PUTNAM : GANDY:

be just»
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Drugs & Medicines»

State Board of Pharmacy.

One Tear—Ottmar Eberbach, Ann Arbor.
Two Years—George Gundram. lonia
Three Tears—C. Barbee. Cheboygan.
Pour Years—8. E. Parkill, Owosso,
Five Years—F. W. R. Perry Detroit.
President—Ottmar Eberbach, Ann Arbor.
8ecretary—Stanley E. Parkili, Owosso.
Treasurer—Goo, Gundram. lonia.
Next Meeting—Grand Rapids. March 6 and 7.
Subsequent Meetings—Star Island, June 25 and 26,
Houghton, Sept. I; Lansing. Nov. 6 and 7.

Michigan State Pharmaceutical Am’d.

President—A. B. Stevens, Ann Arbor.
Vice-President—A. F. Parker, Detroit.
Treasurer—W. Dupont, Detroit.
Secretary—8. A. Thompson, Detroit.

Grand Rapids Pharmaceutical Society.
President, Walter K. Schmidt; Sec*y, Ben. Schrouder.

How To Meet Cut-Rate Competition.

W ritten for The Tradesman.

The cut-rate evil is still to the fore in
drug circles, and complaints of the mis-
chief it is doing are constantly heard.

“What am | to do?” asked a retail
druggist of the writer, one day last
week. “Every day people come in here
and tell me how cheap they can get cer-
tain remedies. ‘I can buy such a medi-
cine 25 cents cheaper than that,” said
one customer, when | told him my price.
Am | to let all that trade go away from
my store? Wouldn’t it be better for
druggists if they would just meet those
low prices and sell at the cutter’s own
figures? It sometimes seems to me as if
that would be the better course, as it
might make the cutter’s trade in patents
so unprofitable that he would be glad to
go out of the business. | don’t want to
be the only one to do this, although I am
sometimes strongly tempted to do it.
Can’t you advise me?”

Of course, it is the easiest thing in the
world to give advice, but this is one of
those questions of the merits of which it
IS difficult for an outsider to judge.
How easy it would have been, for in-
stance, to have said to the gentleman
whose words are quoted. “Pay no atten-
tion to cutters. Hold your goods at the
regular price, even if you do uot sell as
many as you would by meeting the cut-
ter’s prices. Don’t let the cutter run
your business—run it yourself.”

That sounds all right, and is. possibly,
the proper thing to do; but, when a
dealer sees trade going past his door and
entering the stores of his natural en-
emies—the department store man and
other cutters—it sounds very much like
cold comfort.  But, after all, is it not
the best thing to do for all concerned?
The department store man cannot be
driven out of the drug business by ligit-
imate druggists lowering prices to his
figures. He does not sell patents for the
profit there is in them, but merely to
draw people into his store; in other
words, he uses them as leaders. That
being the case, he could sell them be-
low cost without a paug. and the lower
the price, the better it pays him in the
long run. He reasons that he might
better give the people low prices than to
spend his moDey in newspaper advertis-
ing. Retail druggists are notoriously
poor advertisers. If their names are
seen in the papers at all, it is generally
at the bottom of a patent medicine “ad,”
and usually at someone else’s expense.
Whether it is considered bad form for
druggists to advertise their business, or
whatever may be the cause, they spend
very little money in “printer’s ink.” It
might be well for druggists to consider
this point, and see whether some portion
of the evil might not be removed by a
somewhat greater liberality in this di-
rection.
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To return to the question propounded
at the beginning of this article, the
wisest and safest course for retail drug-
gists to pursue in regard to the cutting
evil is to ignore it as far as possible.
The trouble is now in a fair way of be-
ing removed.  The DetroitPlan is work-
ing admirably, and the lines are being
drawn tighter and tighter about the cut-
ters, and the time is not far distant when
they will be unable to make a paying
advertisement out of proprietary rem-
edies. The matter may be confidently
left in the hands of the jobbers and
manufacturers, who are doing all in
their power to enforce the provisions of
the Plan. The work is necessarily slow,
as there are a great many details to be
arranged, which must be done by cor-
respondence. Druggists in all parts of
the country are waking up to the impor-
tance of the subject, and are speaking
in no uncertain terms in favor of the
Plan. At a recent meeting of the Inter-
state Retail Druggists’ League, held In
New York City, which was largely at-
tended, the Detroit Plan was fully de-
bated. Henry Canning, of Boston, pre-
sided, and Robert J. Frick, of Louis-
ville, Ky., was the secretary. The Plan
was adopted, except that resolutions
were passed restricting the manufactur-
ers to selling to wholesale jobbers in drugs
only. By this means the large dry goods
dealers who retail and the grocery con-
cerns who wholesale drugs would have
their supply cut off. This new plan was
called the “League Plan,” which also
favors that portion of the Detroit Plan
by which 80 per cent, of the druggists in
any one town may make prices which
must be maintained. The druggists
who refuse to abide by these prices are
blacklisted and jobbers will refuse to
sell to them. In order that the cut rate
stores may not procure stocks through
others, a system of private marks has
been adopted, and all possible steps are
being taken to wipe out the cutter. If
druggists who suffer from the cutting
canker will but possess their souls
in patience, they shall see the end of
the trouble, and that in the not distant
future. Daniel Abbott.

The Utility of the Business Sign.

Two merchants, with stores on one of
the most prominent business thorough-
fares of a leading city, were dealers in
the same line of goods. They were
located but three blocks apart, yet while
one had been in the business for years,
his competitor, the younger of the two,
was apparently doing a more thriving
trade.

“I cannot tell,” said the veteran one
day, in the course of conversation with a
valued personal friend, “how it is that,
although | have been established here
for years, during the last decade there
has keen a perceptible falling off in my
out-of-town trade, while my rival down
the street tells me that country customers
Were never more numerous.”

“Why, my dear man,” answered his
friend, “that is very easily explained.
The times have got ahead of you. You
must remember that new generations
make new customers; when you began
business years ago, you had a good
country trade; the buyers of that time
have passed away, and a new generation
with bright, progressive ideas has suc-
ceeded the old one; and the present
buyers do not know where to find you.”

“Well,” growled the old “merchant,

“they ought to; the store has been here
long enough.”

“Have you anything to attract them?
Do you put forth any effort to let them
know where you are? Now, look at that
dark, uninviting window. While such
an exhibition of slovenliness might have
suited the tastes of the old-fashioned
fathers, it is absolutely repugnant to the
sight of the sons. Now, come to the
door and | will show you why these sons
do not patronize you.”

Across the front of the building was
an old weather-beaten sign, the wood
cracked and warped, and with the letters
in a state of semi-obliteration, and en-
tirely undecipherable.

“Look at your sign, then at your
neighbor’s, and then note the difference.
That is the solution to the problem you
have so long been trying to determine.
You need to modernize yourself, and get
ahead of the times—not the times ahead
of you.”

“By Jove, Harry,” said the merchant,
thoughtfully, “there’s logic in that.”

It was not many days before the win-
dow put on an attractive appearance,
and a new, bright sign supplanted the
old one.

Another incident of the utility of the
sign as a valuable index to buyers: A
merchant decorated his window with
most exquisite taste, and placed therein
an interchangeable or magic sign,
mounted on two fancy trestles. It gave
his name and also that of two specialty
articles. One day a buyer from the
rural districts happened along, and in-
cidentally glanced at the window. He
was astonished as he read the sign first
one way and then the other. He re-
solved on an investigation. He went in,
made a purchase, and had the modus
opcrandi courteously explained to him
by the clerk. He went home and adver-
tised that store all over the village by
telling about the “tarnal curis sign he
seed,” and the consequence was that the
merchant gained a valuable and perma-
nent custom from that village through the
medium of that silent but potent way of
inviting trade.

The merchant must not delude himself
with the hallucination that any kind of
sign is going to attract trade, and that
because the antique stencil sign guided
the father to his store the son will still
look for it. No, indeed! The brain of
inventive genius is too prolific in the
production of sign novelties in this pro-
gressive age; the stencil has been rele-
gated to the past as a business sign, and
the wide-awake, active merchant has
abandoned the primeval methods of ad-
vertising, whether it be on a sign or in a
newspaper. A walk along our business
thoroughfares or a glance at the papers
attests the proof of this.

There are a thousand and one designs
—neat, tasty and attractive, and there
are many conspicuous for their beauty
and uniqueness, evidence of the artist’s
skill and intelligence. Some have carved
models of some specialty or a landscape
or marine scene, with lettering of sym-
metrical beauty and exquisite blending
of colors. One particularly noticeable
sign represents four fence rails, so
placed as to imitate a huge frame, with
fifty or more frail pendants tinted in a
delicate white, in imitation of stalactites.
The whole is painted in blue and gold
pricked with white, presenting astriking
combination of color that is at once at-
tractive to the eye.

too, is coming prominently in vogue, and
some handsome signs, in script, in gold
and black or a combination of red, blue
and gold, are observed, although the
white letters of china are predominant
at present, and when set artistically and
symmetrically produce a very effective
attraction.

The intelligent artist who understands
punctuation, who can set his letters with
skill and judgment, and who has the
capacity for introducing originality and
novelty into his work is sure to win
custom for every wide-awake merchant.
But a poorly executed piece of work is
worse than no sign at all. The letters
may be well set and the painting neatly
executed, but if the spacing is irregular
and the punctuation incorrect, the beauty
is marred at once. The idiosyncrasies of
human nature are peculiar. The tastes
are governed according as the object pre-
sented is repugnant or pleasant to the
sight. While a sign executed in a high
state of art—one where the colors blend
harmoniously, where every attention has
been paid to symmetry of space and let-
tering, and the spelling and punctuation
correct, the person of aesthetic tastes
will grow enthusiastic over it. On the
other hand, one painted by an unskilled
workman, with no regard to the impera-
tive requirements of the details noted
above, will exert just a contrary influ-
ence upon the observer and cause him to
turn away in utter disgust. For instance,
a sign reading like this:

JOHN. WALSH.

Whotlesale. Cash. Grocek.

is neither artistic nor elegant, but de-
velops an inexcusable and . palpable
ignorance on the part of the painter.
Another sign in the same category is one
painted on canvas, and for the sake of
economizing space, or in a spirit of mis-
taken judgment, flaunted it on the awn-
ing posts:

620HATS AND BONNETS620

jumbled together in such inextricable
confusion that no one could decipher it
at a casual glance. Yet such signs
as the above actually exist in this city.

To the careful observer who studies
the signs on business houses, there is
much to interest and amuse, for, while
he will find many exquisite and unique
productions of the artist’s brush, and
many of real merit executed by the ordi-
nary painter, he will also discover many
amusing oddities interspersed, and that
there are still a great many merchants who
in this age of artistic sign painting and
unigue newspaper advertising, are iden-
tical with the old merchant mentioned
above, who think their customers ought
to find them by the light of the anti-
quated tallow candle, while they are
unconsciously hiding their electric light
under the traditional bushel measure.

J. F. Pennington.

After Many Days.

George Hanselman, the wholesale con-
fectioner of Kalamazoo, writes as follows
to Tiie Tradesman in regard to a curi-
ous incident in connection with the Dead
Letter Office:

| have just received from Washington #

a letter I'mailed Dec. 20, 1879, addressed
to Franklin_ Bros., West' Haven It
was found in a former clerk’s desk and
the Dead Letter Office returns it to me
now over fourteen years from date of

e letter. It contained 60 cents in 1

Window lettering, |cent stamps.
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THE MICHIGAN TRADESMAN.

Wholesale Price Current.

Advanced—Aqua Ammonia Declined—
Acetl 8® 10 gxgcﬁthltos 307% TINCTURES.
cetlcum......coc....... 8
Benzolcum German.. 65® eron..... 10 Aconltum NapelllBR
Ic Z? Gaultherra 2 10
20® 30 Geraniym 75 Aloes
5® 55 Gossipll, 700 :
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) enthaPipe
Sulphuricum. @. 0 Mentna Vgrl aan ulnarl
Tanaren ¥R M"FETa“ao% Ge: % Cantharidzs.
Tartaricun... 30® 3B G3psicum
Ca'damon
Aqua, 16 deg ........... 4® "

20 deg 6® Cats o}r1 .....
Carbonas ... m 2R 14 atechu
Chlorldum ® Cinghon

00 Columba
55 Conlum
65 Cubeba..
0 Ergrttalls
rgot...
hyme G~ 60 Gentia
Theobro as. 20 Gualca, o
Zingiber.......
P)&Oscyamus
Kino......
.2 geua
Potassa, Brtart ure.. L}/rr .....
Potassa, Bitart, com.. Nux Vomica,

asslae
CinchonaFlava......
Enonymus atropurp.
Myrlca Cerlfera, po..
Primus VIrginl
urIIaIa grd
assafra
Ulmus Po (Ground '15).......

EXTRACTUM
Glycyrrhlza Glabra..

ERrodhe G
Itrate SO

errocvan um Sol <a
o| hloride ®

ate, com
pure.

g
%
FLORA
Arnica 18® 20
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Matricaria — 0® &b
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C A titol i 8® 50
assra cutifol, Tin
nivelly ... 250 2
s IIV yff “ i A]l)\(/b 3B® 50
al
vcrja 0 lrcma is 58 %
UraUrsI 8® 10

Acacia, 1st picked...
R
s&ted sorts..
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%é@@@@

“ Ca e p
Catecbn Is 0 s, 14121
16

B
s
8

Tragacanth
nerba—in ounce packages.

Absinthium..............
Eugatorlum .

Ru
Tanacetum V..

Thymus, V...
MAGNESIA.

Calcined, Pat............ 55@

Carbonate, Pat 20®

Carbonate, K. & M...

Carbonate Jennings.
OLEUM.

AbslInt| Jﬂl .............

Amyg alae,Dale”."".

Amyaalae, Amarae...

g%gg 55

W00
N

&

S
&R

28

S5,

Cltronella....
onlum M

SREGSRBRIEBNS 83!}1138 NSty
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28® 0
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® 3
2 o
5
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@ 25
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y locarpus,” Feet I— 9 @ u
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Cera Flava.. 3

d?s Sg 3

&
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8PIRITUS. o
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Grasssﬁgeps wool car- ° Humulus 250 55
A0E oo 65 Hydraag Chlor Mite.. &5
HarcfJ or siate use 5 “ Cor 80
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THE MICHIGAN TRADESMAN.

GROCERY PRICE CURRENT.

The prices quoted in this list are for the trade only, in such quantities as are usually purchased by retail dealers.
It is impossible to give quotations suitable for all conditions of purchase, and those
Cash buyers or those of strong credit usually buy closer than
Subscribers are earnestly requested to point out any errors or omissions, as it is our aim to make this feature of the

going to press and are an accurate index of the local market.
below are given as representing average prices for average conditions of
those who have poor credit.
greatest possible use to dealers.

AXLE GREAdSE. Fruilts. 8 R ct; ..... Id %411
es chweitzer. Importe
Aurora .. 00 3lb. standard‘.)?. ........ 110 domestic — ©l
Castor Oj York Stat?1 gal*on* — 3%
Diamond Ham CATSUP.
Frazer’s Aprlcots
ica ... Live oak 140 Blue Label Brand.
Paragon Ean}(a Crus. %458 IF;iaIf pint, 25bott|e ......... %é%
oVsenSaﬁa' " 110 Quart 1doc bottlesrand 35
al
o0 Half pint, perpdoz 135
Pint, 25 bottles... 50
1 10@%%55 Quart, per doz..
W %% CLOTHES PINS.
r|
1 Damsons. Eggp Umsand Green 59ross DOXes................. 44045
2 ages 120 COCOA SHELLS.
Fosfon. 140 3HBlb bags....cceeeveeenene
50z. cans. 4doz. In gase. . 125 I'sess uantlr(ty
Red,Star, 4 b cans ’ 0 ound packages
PR 1 COFFEE.
Teller's. * Ib cans, doz.

lib. .
Our Leader, 341b cans...
“ 41b can

BHNSOBBEEER  SHESRGSHSSB SSBH 5515
;U (@} N0 m ;U

b cans...... ;
Domestic.... 1
1\}_'8522% - 19 Riverside 1
er d
Common.. oo@L
Dg?e cqﬁs::l Johnson’s 2
OB 8« D@ oo g drafed 5
g0z« % oothsslrced . %%
CREAM & * 3 e
7 < 3A common. Qu ces. 1
254Ib “o12 ’
IAKING g6 5 oy R :
N wder 3}, « 1
BATH BRICK. %
2dozen in case. 1
English : 1

388
m

Brrstol
Dom

Blueber\r,Yes .
Meats.
Corned beef leby’s

BLUING. Gross 1 = Roasted.
i Roast beef Armour’s..........1
Argtic, él(?f oyals... . g% Potted ham, *41b. ‘1 Co'f[%easce tain costbol;orroragetlesgj_
“ r,)\lnts round........... 900 i 13 Inga and 15per cent for shrink-
" 0. 2, sifting box .25 : age.
“« N 5 ‘81% Package.
“« o “«
« 1P 4% Ko o XXX B
Mexjcan L‘I,CIUId,805 g% Lion, 60 or 1001b. case_ 23%
" Extract.
BROOMS. Valley City 14 gross...........
No 2Hurl

Hummel’s, foil, grgss.
No 2 Carpet tin

I\JNNH
SRS

ParlorGem 275 CHICORY.
gommon Whl 80 Bulk...
Waréhouse Red

CLOTHES LINES.

g B8 SRERRRERR 88‘%8‘%8‘?888 B R NS5 B oS8 R
T

BRUSHES.

Stove, [\‘Io'l% . %25% Cotton, 4%1;t .per do*, IUZB
« o« qB" 1B Pea 60ftﬁ 160
Rice Root Scrub, & Hamburgh marrofat 101t “ 15
Rice Root Scrub, 3row__ 125 . a}] ¥n 801t 190
Pa metto, goose...........ww. 150 . Cha plon E 60 ft, “ &
CANDLES. - pe etit p Y Al 100
ancy srfted. 190
Hotel, 40 Ib. hoxes.. 10 n CONDENSED MILK.
garaffme 1 18 4doz. in case.
Wicking . g 130
CANNED GOODS. ’F*FSESL?.E?T.'Y.....'F_’f.s.‘.’f‘.‘. ..... B

Fish
Little Neck, 1IE >

Clam Chowder.””
Standard, 31b .2

(o)
Standard, olvleb.
“ 21p

Lobsters. "
Star, 11 2
“21b.. 8 N.Y.Cond’l ns’d Milk Co’s brands
Picnic, | Ib .2 Gail Borden Eagle
*“21b, 2 Crown
Standard, Nb io Eﬂhamgllon
Morﬁsi%atrd b g Do
ousedo Z?H %
Columbia Rrver fia 80
tails %
Alaska, Red ...... y.
pi 10 Acme....
Kinney’s, d .1% Iﬁenawe ©1ﬁ4§
Amerlcan Ka 444® 5 (SBIE()Y(?[S 6%1%*4
m....
Imported 1Al . 8&) Brilck U
. 1% dam .. 100
Mustard “u - Leiden. 23
Boneless... . 21 LImbur e ©10
Pmeapfp ©25
Brook, 3 1b....cccccce. e 250 Roquefort ©85 ! Peerless Evaporated Cream.

purchase.

COUPON BOOKS.

Tradesman.”

( ébool&s pe&hugdred
Superlor."

t 1hooks pgr hundred 25
12 w 300
«3 350
(B« o« 10
10 W o« 500
6 00

pnsa»-.gjsiw

*21 bogks, per hyndred . 13058
S 1.
gl “ )
0 - “ 700

Above nces on coueo” books
are subject ollowing
quantity drscoun ts:

%bogks or over,. 5 per cent

m “ “ 20 “
COUPON PASS BOOKS.

&Can be made 0 represe tany

enomination rom *10 down.|
20D0QOKS. ..o i 100
50 200
0m - 300
290 625
500 1000
00 “ 17 50

CREDIT CHECKS.
500, any one denom’n

)
S]

2000,
Steel punch

coul
offS

CRACKERS.
Butter

Seymour XXX
Seymour XXX
Family X
Famil
Salte
Salte XXX cartoon ..
Kenosh .
Butter bisc
goda, é)t(x
oda, Ci
Soga DlP,
Crystal

Oyster
CREAM TARTAR.
Z”I?“.ys M&srite:
DRIED FRUITS

Sundried. sllceg |n "bhs. ;*

Evaporat%d 50Ib boxes ik
Ap

California In

Evaporated In oxes .
Iackberrles

1
414
In boxes.

701b. bags
251b. boxes

Pronelles.
801b. bOXES........ccsnne 15
Raspbernes

In barrels
501b box

Loose Muscatels in Boxes.
2crown 1 6020

Loose Muscatels in Bags,
own zé

-M

o

10

714
8

Foreign.
Currants.
l In babﬁ
|n less quantity
cleaned, bulk:......
cleaned, package..
Peel.
Citron, Leghorn. 251, boxes 12'
Lemon Bt 8
Orange * B« o«
Raisins.
Ondnra 29 Ib. hoxes ©
Sultana, 20 ©
Valencra 0 “
Prunes.
California, 100-120..............
. '90x100 25 1. b><s8

ENVELOPES.
XX rag, white.

Drie al
Maccaronl ang Vermicelli.

Domes |c 12
mp ................
Oatmeal

..... 014®.1

Green, bu....
Split perlb

Rol
Barrels 180
Half bbls 90

FISH—Salt.
Bloaters.
Yarmouth......cccovvecninne

Pollock...

ole, Gr:
Boneless, bricks.
Boneless, strips..

Halibut.

Herring.

Holland, white hoops keP 50

58&%9'6‘%1

Sardlnes
Russian, Kegs.......ccoouevne.
Trout.

14 bbls, 1001ps.
101b. kijts.
gt

=N

o wNsE

They are prepared just before

FLAVORING EXTRACTS.
Souders’.

Oval Bottle, with corkscrew.
BestIn the world for the money.

Regular
Grade
Lemon.

Regular
Vanilla.

Vanilla.
0Z....... 1175
......... 350
Jennings.
Lemon. Vanilla
20z regularpanel. 75 120
40z “ 190 200
60z N 300
No. 3 taper. 200
No. 4 taper. 250
GUNPOWDER
lfle—Duponts
Ke .35
190
110
. 30
. 18
.45
24
135
A
1100
. 55
. 300
. 60
.15
15
INDIGO
Mal dras 51b. boxes ........ %5
S.F., 2'3a d5|b boxes 50
17 alls.
%P &P
p LICORICE.
Cal;
S

LYE.

No. 9 sulphur
Anch%r R]arlo

Export parlor...
MINCE MEAT.

—

P e
ST3IR BR K68

Mince meat, 3doz in case. 275
tion. 3 doz. In

40 MEASURES
2 Tin, per dozen
2 1 gallon .7
H 1 478
L 5
K]
b gar, per doz.
50 lgallon ... 700
%] 475
0 35
0 v 225
MOLASSES.
%5 Blackstrap.
Sugar house............... 14
Cuba Baklng
Ordinary.. By 16
Prime. 20
8 Fancy. 20
New Orleans.
18
2
27
&
40

ancy
One-half barrels, 8¢ extra.
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PICKLES.

PIPES.
Clay, No. 216...
)

Cob, No. 8

POTASH.
48cans in case.
Babbitt's
PennaSaIt Co.’s..
RICE.
Domestic.
Carolinabead
“ 0.1

Imported.

Japan No. 1..
N 2

SPICES.

Whole Sifted.
AlISPICe......coivvivirirrinn,
Cassia, China In mats

o Ba,tavra In bﬂn
onInro

Clayes, A boyna.
Zanzibar

N
g No 1

.
©
*

Pepper Slngapore black
“  shot.

Cass[lJa Batavia...
" and Salgon

Saigon
Cloves Amboyna.
ar.

Grnger Aﬁrcan
Cochip.

f Jam aica.
Mace Batavia

Nutmegs NG
Pepper, Slngapore

N Cayenne.
20
«‘Absolute” In Packages.

Allspice
Cllnnamon

RRRRRERR
PRRRREE
SARRRFA

.
B

Gloss.
ackages

SNUFF.
Scotch, In bladders............

Maccabov, In jars......

French Rappee, In Jars......
SODA,

SALT.
100 g . SACKS. oo

2810 Ib sacks...
14

Warsaw
561b. dairy Indrill bags...
281b. “

Ashton.
56 Ib. dairy In lluen sacks..
HigginB.
56 Ib. dairy In linen sacks.
Soiar Rock.
56 It., SACKS...covvrirerriiiirnens
Common Fine.

SALERATUS
Packed 60 Ibs. In box.

%eEand

Dwight’s
Taylor’s..

80AP.

Laundry.
Allen B Wrlsley’s Brands.
Qld % Iy 80 Jblb
Good Cl 601 I
White Borax, 100 *
Proctor & Gamble.
Concord...
Ivory, 10 o
““ 60

Weow

JBR DodSss S93

Lenox . ...
Mottled
Town Talk

Single box

og lots, delrvered
10b0x lots, delivered.......
Jas. S. Kirk &Co.’s Brands.

American Family, wrp’d .$4 00

www

plain... 2%
N. K. Falrbank &Co s Brands.
Santa Claus
Brjwn, 60
“ 8b

Lautz Bros. & Co.’s Brands.

Acme..
Cotton O
Marseilles.
Mafter

Thompson & Chute Brands

Scourlng

Sapglio, kitchen, 3 doz..
hand, 3doz.......

SUGAR.

The following prices repre-
sent the actual Selling prices in
Grand Ra ﬁs based on the act-

cents per 100 pounds added for
e ght. The same quotatjons
W|II not apply to any townwhere
the freight rate from New York
is not 30 cents,
quotations will, perhaps, affor
a belter criterion of the market
than t0 qeLiOte New York prices

Granulated’
Exga Fine Granulated.
ube

No. 1 Columbia A
No. 5Emp|re A
0.

TABLE SAUCES.
Lea &Perrin’s, IargleI ........ 47

Halford, Iarge.ﬁ...

Salad Dressrng, IargleI

TEAS.

Common to ?a .

Common to ?ﬂarr
Superlortoflne
YOUNB HTSON
Common to fair .18
Superior to fme

%
Commonto fair.......... .25
Extra flne to finest__ 50
Choicest fancyI b
.23
23 gzeg
3 &6

TOBACCOS.
Fine Cut.
P. L%rlllard & Co.’s Bran

o
7

%.a%

|g,§r .
D. Scotten & Co’s Bran
watha.

s,
A
30
s Brands.
30
7
25
2
24
3
28
23
Plug
39
40
H CB
Valley City. A
Flnzer’s Brands.

Old Honesty.............. 40
Jolly Tar D
Lorlllarif ?rands
Climax (8 0z 39
Green Turtle... 30
Three BIach G S and
8ometh|ng t00d. s mr.an s

Smoking.."
Catlin’s Brands.
Kil
{d drled
Huntress
Meerschaum ..
American Eagle Co.’s Brands.
Myrlt<le Nav 40

Scotten s Brands.

Warpath .15

P .26

0 . 30

F F. Adams Tgbacco Co,’a

Pegrless .26

old Tom .18
Standard...

Red Clover
Spaulding &Merrlck

Tom and Jerry
Traveler Cavend

VINEGAR.

55 &

61 for barrel.
WET MUSTARD.

Bulk, pergal ........c.c.c..... S0
doz incase... 17

YEAST.

Beer mug,

HIDES PELTS and FURS
O\5>vesrkins & Hess pay as fol-

ured
Calfskins, greeg

Deaconsklns............'".l @
No. 2 hides * off. 0
sh li PELTS. 5 20
earlings
Lamabs 9 25 60
Washed 12
Unwashed .8 %%
Tallo MISCELLANEOUS.
............. .4
Grease butter . .. 8 421)4
Switches... . v

0 .
Beaver castors, Ib . 5

Above prices are for No. 1
furs only. Other grades at cor-
responding prices.

deerskms—per ound.

'[hln and g(rje %
0 ay, dr
Grdy %J’)}’ b 15
and Blue, dry....... 5
WOODENWARE.
Tubs,No. 1. 600
No. 2. ... 550
No. 3. vy 450
Palls No 1, two-hoop.. 130
1 three- hoop 150
Bowls, ].'I.ln h
“ 13 “ %
12
‘oo 10
“ " 240
Baskets, market... k3)
shi plng bushel 15
full ‘hoo .12
WI||OWC| ‘ths, No.l 52
No.2 6 25
A No.f 125
il spllnt No.l 3 75
“ ‘ No.24 25
“ No.34 75
E.

Saginaw Globe
Walter Wltch
Good Luc
Peerless... . 28
GRAINS and FEEDSTUFF8

WHEAT.

58 Ib. test) 50
Ib. test) 50

o

1050
45
a0
50

Wasrtboards—smgle

Unlversa ....... 2 25
No. Queen..... .2 50
Peerless Protector .2 4713
18

No. 1White
No. 2 Red (¢

MEAL.

&

Bolted

Granulated .
opat tFLOUR IN SACKS.
A
-Stralght

Baker
*Graham..

¥Subject to "usual “cash dis-

di {:Iourlrn bbls., 25¢ per bbl. ad-

BBRARG R

MILLSTUFFS.

O
o
o
=
a
@
3
@
2

Car lot:

Less than car Iot
HA

No. lTlmothy, car Iots

No. 1 nlots.. 250

FISH AND OYSTERS
J Dettenthaler quotes as

foII :

PBESH PISH.
Whitefisb ... 9
Trout ... 9

12)4

15

5

15

20

10

@10
% 8

9
Red Snappers.. . 12
Columbla River  Sal-

12)4
M ackerel . 20@25)

oysters—CanS.
Falrhaven Counts 35
F.J. D. Selects.. 30
Selects.. 23
F.J.D 23
Anchors 20
Standards. 18
Favorite.. 16
[0)% ulk.

Extra Selects per gal. 175
Sele 140
Standards 103
Counts.. 22
Scallops 150
Shrimps 125
Clams....... 125
OP/sters, per 100.. 1 25@1 50
Clams, “ . 75@1 00

18

PROVISIONS.

quotes asaindlgzwplds Packing and Provision Co.

PORK IN BARRELS.
. )
Extrac ear pi 50
tra leagph
ear 14 50
Boston clear, short cut.. Un
Clear back, short cut..... 14 75
Standard clear, short cut. best.... 15 (to
Pork, I|nks
Bologna....... g)sf'
8)4
Summer........ 10
Frankfurts... r*

Kettle Rendered....
Gral

am
Compound

Cottoline... TV
ggll Tgff *¢'advance.

201D. palls, Jc

51b. v fc ™

31b. Ic

BEEF IN BARBELS.

Extra Mess, warranted 200 |bs

Extra Mess, Chicago packing

Boneless, rump butts .
smoked meats—Canvassed or Plain.

Hams, average 201bs

Shoulde

Breal ast Bacon boneless

Erre Cleef ham prices...
0 ears, heav

Brrrs ets, mege v
- Hifht.

Kits, honeycomb
Kits,premium.

BCTTERINE.

Darry sol(ii packed

reamery, soli
reamery, rolls....

FRESH BEEF.

Carcass.
Fore quarters
Hind %Jarters
Loins
%Ibs \
ound
Chucks
Plates..

FRESH PORK.
Dressed..

ins.......
Shoulders.
Leaf Lard
CAICASS . vuern eerreererneeeneeeaesesenseeneeeneeas
Lambs . g %)%)4
Carcass

6*06)4
«u

VEAL

CROCKERY AND GLASSWARE.
LAMP BURNERS.

No. 0 45
NO.1 50
No. 2 5
Tubu IS
6 .
No.0Sun. 75
No.l . 188
Ng_z “ 0
irst quality.
No. 0 Sun, crimp top... 210
Ko.i o - ..225
No,2 .35
XXXFlint.

No. 0 Sun, crimp top 260
No-3 o w 28
% .3

ear| top.
No. 1Sun, wrapped and lapeled... 70
No.2 470
No. 2 Hin e * ...488
La Ba
No. 1Sun, plarn bulb, per doz... .12
No. 2 .10
No. 1crimp, per doz..... 135
No.2 160
NO. 0, PEF GrOSS....oouiverierriiirierisiniiiisieae 23
No. 1, 28
No 2 3
No. 3, B
Mal mmoth PErdOZ. .o 75
STONEWARE—AKRON.
Butter Crocks, 1to 6gal 06
234 al. per doz. 60
Jugs, )4 gal., per 10
o “1to4gal., pergal a7
Milk Pans, h gal., per,d %
STONEWARE BLACK GLAZED.
Butter Crocks, 1 and 2gal.. Q7
Mlj}k Pans, )fg al...... b %
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THE ADVANCE INEVITABLE.

Further Reasons for the Recent Action
of the Insurance Companies.

Further interviews have been had
with a number of business men on the
insurance question, the result of which is
given below. There are many business
men who do not feel at liberty to express
just what they feel on this subject, at
least for publication. This is not alto-
gether from fear of antagonizing the in-
surance companies, but because it is
thought to be useless to protest. No
matter how vigorous the kick or how
loud the protest, the companies will fol-
low their own course; so, rather than
speak their minds without effect, many
prefer to say nothing.

The interview with Mr. McBain is
given in full, and will be found interest-
ing. As he does not touch the main
point in last week’s article (which was
the discrimination in rates), his silence
may be taken as a confession that such
discrimination exists. Its existence is
plain—at least to everyone but an insur-
ance man—while the reason for it must
remain a mystery. It may be the result
of anxiety to get business, of ignorauce
on the part of the underwriter, or of
dozen different causes. Whatever be the
reason, insurance men donot seem anx-
ious to discuss the point.

Mr. McBain does not think that the
management of insurance companies can
be criticised, because “the losses have
been upon the so-called desirable class
of risks.” That losses have been gener
ally upon this class of risks is not
affirmed, but only that Mr. McBain’s
company lost more heavily on this class
than upon any other. Even if it were
true that more and greater losses were
sustained last year on desirable than on
hazardous risks, it would prove only that
last year was an exceptional one in in
snrance business. No provision has been
made by the companies for a recur
rence of last year’s condition except as
a possible contingency. Anything fur-
ther than this would mean a complete re
vision of the classification of risks, which
it has taken insurance experts many
years to compile. “But,” says Mr. Me
Bain, “we admit that the companies are
somewhat to blame for the present con
dition of their business, owing chiefly to
the general prevailing demoralization
growing out of competition caused by
greed for premiums.”  Mr. McBain'
frankness is commendable, though un
expected. As this is a concession of all
that was urged against the management
of insurance business in the past, noth
ing further need be said on that point
Mr. McBain also admits that expenses
have been too high. After that, he may
be expected to admit the discrimination
in rates, in which case it will leave the
co-insurance clause as the only casus
belli between the companies and the poli-
cy holders. It is taken for granted that
the companies, after admitting the
abuses, will take immediate and vigorous
measures to correct them, and, if the
work of reform necessitates a readjust-
ment of rates on an equitable basis, no
objection will be made; but the kind of
rating which prevails at present can
hardly be termed equitable. If readers
will give the interview with Mr. McBain
a careful perusal, especially that part
relating to the co-insurance clause, the
force of the arguments on both sides will
be more plainly manifest.

THE MICHIGLAISr TRADESMAN.

Post’s
Eureka

Sap Spouts.

Paul Steketee (P. Steketee & Sons):
Our rates have been raised very material-

in the last six months. \We have been
told that we are a good risk in our class,
and that our facilitiesfor fighting fire are
good, and yet we are compelled to sub-
mit to an increase in insurance rates,
and compelled, in addition, to insure un-
der the co-insurance clause. | don’t like
compulsion—we had enough of that be-
fore coming to America. It smacks very
much of Old Country customs and laws
to say that we must take out so much
insurance. We will take out all we can
afford to carry, and we are in a better
position than the insurance companies to
know how much we can afford.

C. 6. A Voigt, (Star Mills): Our rates
have not beenraised. It may be because
we are pulling out of the stock compan-
ies and placing our insurance with the
millers’ mutuals. They tried to force the
co-insurance clause on us, but we
wouldn’t have it, and now we have very
little insurance in the old companies.
It is probably true that most of the com-
panies have been losing money for sever-
al years, and especially during 1893; but
they are not the only people who lost
money last year, though they are about
the only ones who have raised prices in
order to make up their losses. | have
no doubt that this action of the insurance
companies will force many people into
mutual insurance, which I consider just
as safe as, and which is considered much
cheaper than stock company insurance

John Jamieson (Trankla, Jamieson &
Co.): We, in common with the rest,
have been raised, and we consider that
it was done without sufficient reason
Buta protest would be useless.

Charles D. Lyon (Eaton, Lyon & Co.)
Our rates were raised 30 per cent., which
we think unwarranted, either by any-
thing in the risk itself or by the necessi
ties of the insurance business. So far
as the co-insurance clause is concerned
we would insure to our full valuation if
we could; 80 per cent, is the best we
can get at present, so we take what we
can get.

W. Fred McBain (Secretary Grand
Rapids Fire Insurance Co.): The reason
for the advance of insurance rates it
Grand Rapids and throughout the coun-
try is simply the result of absolute ne
cessity on the part of the companies, in
order to furnish the public the indemnity
for which they pay. It is a matter of
record that there has been less than one
half of one per cent, profit on the un-
derwriting of the leading insurance com
panies of the country in the past ten
years. Although many show a much
larger profit on their investments, it is
not due to the underwriting but to the
banking feature of the business, and
were it not for the income derived from
the investments, rates would necessarily
have to be much higher than they are at
present.  Liquidation and the general
shrinkage in values going on in the com
mercial and financial world have run the
loss ratio up to an unprecedented per-
centage. For this the companies are not
responsible. Had the losses in the past
few years been upon property paying tne
highest rates and considered fire traps,
or specially hazardous by reason of the
nature of the business, the management
of insurance companies might be criti-
cised; but it is a matter of fact that the
losses have been upon the so-called de-
sirable class of risks, such as brick
mercantile buildings, stocks, dwelling

OV/ER 20000000 A
'These Spoutswill notLeak

Highest Award of Merit from the
World’s Industrial Exposition.

Spout No. 1, actual size, with Heavy Wire Hanger, that does not

break like hangers cast on the spout.

P atent Improved—Sugar makers acknowledge a very large increase
in the flow of Sap by the use of the Self-Sealing Air Trap in the Improved

Eurekas, as claimed for them.
GET YOUR ORDERS
Write for prices.

F st teas

atlas Soap”

MANUFACTURED ONLY BY

HENRY PHSALY,

SAGINAW, MICH.

This brand has now been on the
market three years, and has come to be
regarded as a leader wherever intro-
duced. See quotations in Price Current

IN AT ONCE so as not to get left.

MONRO*
ST.

ur “Oak” Grain.

GUARANTEED SOLID THROUGHOUT.

65C
75¢c

SEND FOR A SAMPLE DOZEN.

IS A 14 Lyon St,
GRAND RAPIDS, MICH.

i

*
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houses, household furniture, public
buildings, etc. The classification of
risks written by the Grand Rapids Fire
Insurance Co. for the past two years
(and we do a conservative business)
shows that our money has been lost on
the so-called best risks, fully demon-
strating that rates have been too low to
pay the losses and expenses. We admit
that the companies are somewhat to blame
for the present condition of their busi-
ness, owing chiefly to the general pre-
vailing demoralization growing out of
competition, caused by greed for premi-
ums; yet the public have their share of
the blame to bear in patronizing Cheap
John, wildcat companies, whose policies
they accept and then use as a lever-
age against the local agent of a responsi-
ble compauy to get their rates lowered.
This, together with onerous State tax-
ation and unjust legislation, has some-
thing to do with the present increase.
We also admit that the expense of con-
ducting our business is too high, and
companies are recognizing the fact that
they have obligations to the assured in
giving them indemnity at the lowest pos-
sible rates, which cannot always be
maintained at a point to furnish profit to
companies whose expenses are high, and
they are wisely using the pruning knife
in this direction. People not familiar
with the workings of an insurance com-
pany cannot understand why the rate on
their own risk, or the rates in the city in
which they reside (which, we will say,
show a small loss to the companies)
should be increased because the losses
on the whole have been heavy. A com-
munication received from a competent
underwriter on this subject might be in-
teresting. He says: “We will consider
an individual risk: The amount insured
is $2,500; the premium paid, $20, hence
the insurance would have to be contin-
ued at this rate for 125 years without a
loss before the premium would be suffi-
cient to pay the loss, should one occur.
This is without allowing anything for
expenses (amounting to, at the lowest, 33
per cent, of the premium), and you will
see that the risk would have to stand 185
years in order to make the company
good. Considering liability to accidents,
even with the best ownership and most
careful management, the danger of care-
lessness on the part of employes, explo-
sions, and numerous other causes contin-
ually working to produce fires, you will
hardly be prepared to assert the proba-
bility of the continuance of this, or any
other single risk of like character, for
the long term required. You may say
we leave out computation of interest, but
aloss is as likely to occur the first or
tenth year as the last year, so interest
cannot be considered unless you can in-

every year. The record is against such
a conclusion. Again, you may say that
185 risks as good as you own could not
be found; but 185 owners of risks can be
found who will assert that their risks
are as good as yonrs, and who would
claim that, in the calculation, they must
have equal consideration. Our calcu-
lation must be based upon the average
character and probable results, and it is
the duty of the companies to demand
figures which contemplate a much short-
er average term of existence than the
above figures would give. Neither can
the rates be fixed upon the record of a
given town for any short term of years,
although such records should not be left
entirely out of consideration. If this
city should be overtaken to-morrow with
a sweeping conflagration, consuming
all and more than the companies have
heretofore realized in the way of profit
by writing its risks, you would hardly
expect that the rates to be charged by
companies doing business here in the
future should be based on such misfor-
tune and advanced accordingly. Such a
rule would, in that event, place rates so
high as to be prohibitory and drive mer-
chants and property holders out of busi-
ness. Every town has to be treated as a
common whole, and rates have to be
based upon the average experience of an
entire State or section. There is no
business where the interests of the seller
and buyer are so mutual as the relations
existing between insurance companies
and their patrons. We may buy a suit
of clothes of our tailor at a price at
which we know the seller cannot live,
and we can wear the clothes whatever
becomes of the seller. Not so with in-
surance; there we must pay a price suf-
ficient to enable the seller to meet his
obligations, for we only wish to use the
goods when the day of calamity comes,
and it is then we are interested in the
seller’s solvency. Every insurer should
be interested equally with the company
in paying such rates as will enable the
companies to live and meet their obli-
gations, and it will be conceded also that
the companies are entitled to add an
amount to enable them to reap some
profit for the risks to which their capital
is subjected. In regard to the 80 per
cent, co-insurance clause, which has been
slandered and abused both by property
owners and agents, 1 think it will soon
obtain recognition as a good friend, once
its meaning and merits are understood.
This clause does not mean, as some
people interpret it, that the insurance
company is liable for only 80 per cent,
of the loss in any event, for, on the con-
trary, the companies are liable for the
full amount of the loss, no matter what
it may be, so long as the insurance car-

sure the life of a risk for a given number jried is 80 per cent, or more of the value,

of years. This calculation leaves nothing
whatever for profit to the company. But,
of course, risks cannot be considered sole-
ly by themselves. Insurance is based up-
on a different theory, and in fixing rates
we must consider the average probability
of a given number of risks of like charac-
ter.” Leaving the question of profit out
of consideration, you will see that it
would require 185 risks of this kind, in-

which the assured guarantees in accept-
ing the clause in the policy. It is an
equitable and scientific basis for rating
property and places all upon an equal
basis. Here is an illustration of the ap-
plication of the clause: A & B occupy
two adjoining stores; the stores are ex-
actly similar and both men are engaged
in the boot and shoe business; each stock
is worth $10,000. A carries a policy of

sured for like amount, and paying a $8,000, covering 80 per cent, of his

like premium, to enable the company to
pay the loss of one in any given year.
You may now be prepared to assert, in
view of the existing dangers to every
risk, that it is probable that of the 185
risks at least one of them would not burn

stock; his premium at one per cent, is
$80; the insurance is divided equally
among four companies, so that each com-
pany gets a $20 premium. B carries a
policy of $2,000, 20 per cent, of his stock,
all in one company; at 1 per cent, his

total premium expense is $20. A fire
occurs and each store is damaged to the
extent of $2,000. Without the 80 per
cent, clause B’s one company would have
to pay $2,000, while A’s loss would be
split up among four companies, each
paying $500. Thus B’s company would
be obliged to pay $2,000 on a $20 prem-
ium, while A’s four companies would be
out only $500 each on a $20 premium.
With the 80 percent, co-insurance clause
there would be no change respecting A,
but B, carrying only 20 per cent, of in-

surance, would himself become an insur- 44

er to the extent of 75 per cent. His in-
surance being only one-fourth of 80 per
cent., he would get but one-fourth of the 2
amount of his policy from the company,
or $500. It will readily be seen that,
with the 80 per cent, clause, more insur-
ance will be carried, companies will re-
ceive more premiums and, in the end,
the clause will be a rate reducer. The
clause is not compulsory—a person can
take a 50, 60 or 70 per cent, clause, but
must pay a rate in proportion.

Mr. McBain does not make it quite
clear how the co-insurance clause is a
benefit to insurers. Certainly the com-
panies must pay the full amount when
the loss equals the face of the policy,
with or without the co-insurance clause.
If B pays a rate on a $2,000 policy equal
to A’s rate on an $8,000 policy, is he not
entitled to equal indemnity with A, the
loss on equal stocks being the same? If
B’s loss is $2,000 and A’s loss is $2,000,
both should, in equity, receive an equal
amount of indemnity. B has been led
to suppose that his stock was insured to
the amount of $2,000; he has paid a
premium on that amount, and it matters

not at all whether it is 80 per cent, or 20 Owo

per cent, of his stock. If the companies
can find a man who is willing to insure
his stock for $2,000, and then, in case of
a loss equal to that amount, accept $500
as full payment of his policy, that is
their business; but they will have to
work hard to convince the public that a
$2,000 policy is worth but $500. The 80
per cent, clause is, beyond question, a

good thing for the companies, as, if in- p.m

surers submit to it, must result in large-
ly increased premiums. That it will be °
a “rate reducer,” according to the confi-
dent prediction of Mr. McBain, is a
question which time only can decide.

CHEAP SAP BUCKETS

X Tin, 10qt.. *1050 er 100
X Tin, 123 . per 100

H. LEONARD & SONS,

GRAND RAPIDS.

ARE THE TIMES HARD?

THEN MAKE THEM EASY
BY ADOPTING THE COU-
PON BOOK SYSTEM
NISHED BY THE

TRADESMAN COMPANY
GRAND RAPIDS.

I\/Iichigan (Tentral

* The Niagara Falls Route.”*
(Taking effect Sunday, Nov. 19,1893)

Arrive.
10 20din........... Detrqit EXpIress..........
530am »Atlantic and’ Pacifi 11
1 308 rr] . 5
al unday.
Sleeping cars run on Atlantlc and Pacific ex

press.trains to and from Detroit,

Parlor cars leave for Detroitat 7:00am; re-
tégnlgsg Ieave etr0|t4 55pm, arriving atGrand
i
E?lrect commumcatlon made at Detroit with
all throTrgh trains east ov r the Mlchll%; n Cen-

tral Railroad Cana aSou ern Divisio
A Armgquist, Ticket
Union Passenger Staflon

B

CHICAGO W 11
AND WEST MICHIGAN R’V.

GOING TO CHICAGO.

Lv. G ’d Raplds 7:30am 1:25pm *11:20pm
Ar. Chicago. 1:45pm 6:50pm  *6:30am
RETURNING FROM CHICAGO.

Lv. Chicago.. 7:45am  4:55pm *11:30pm
Ar. G'd Rapid 230pm102pm *6:10am
L AND FROM MUSKEGON

V.

TO

Grang Ra jg ....... 7:30am _1:25pm 545an
Ar. Gran Rag Seiiens 0:55am  2:30pm 10:20p
TRAVERSE CITY, CHARLEVOIX AND PETOSKEY

Lv. Grand Rapids 0;
Ar. _Manistee 12:10 815
Ar Travelrsecny 2' ......... 8-
Ar. Charlevoix 15 m ll lO m
Ar. Petoskey ? 40pm
|v$n from Petoskey, etc., 1:00 p. ra and

Local train to White C oud Ieaves %r and Rap-
ids 5:45 p. m., connects Rapids »nd Fre-
mont. eturning, arrlves Gr nd Rapids 11*30

LOR AND SLEEPING CARS.
1 ngm *11:30pm
3:15pm

. 7:30am

DETROIT, NV ">slm

LANSING S NORTHERN R. R.

GOING TO DETROIT.

7:00am *1:20pm  5:40pm

11:40am *5:25pm 10:25pm
RETURNING FROM DETROIT.

Lv. Detroit...... s 45am *1:45pm _6:00pm
Ar. Grand Raplds ........ 12:45pm *5:40pm 10:45 m
TO_AND FROM SAGINAW, ALMA AND ST. LOUIS.
Lv. GR 7:40am 4:50pm Ar. GR' 11:40am 10:50pm

TO LOWELL VIA LOWELL A HASTINGS R.

R.
RESESEIES H gm om

ICE
Parlor Cars on all tralns between Grand Rap
Hs and Detroit. Parlor car to Saginaw on morn-
9Every da>. Other trains week days ol Rl
GEO. DeHAVEN, Gen. Pass’r Ag’t.

ETROIT GRAND HAVEN & MIL-
Depot corner Leonard St. and Plainfield Av

UKEE Railway.

EASTWARD.
tNo. 14tNo. 16tNo. 18 eNo. 82

645am 1020am 325*m 1045pm

Trains Leave
Gd Raplds Lv
lo Ar

WESTWARD.
Trains Leave

+No. 81 tNo. 11 ItNo. 13
G’d Rapids............
Gd Haven Ar 8

7(Mem 1 455
0am 2 105
tDaily except Sunday

600
Trains arrlve frdom the east 6:% a.m., 12:50
p.m.. 4:45 00 p. m.
Tragnsd %rrlve from the west, 10:10 a. m., 3:16
Eastward—No 14 has Wagner Parlcr Buffet
No. 18Parlor Car.
No. 15Wagner

W tward — No 11 Parlor Car.
Parlor Buffet
Jab. Cam pberr. City T*cket Agent.
23 Monroe Street.

Grand Rapids & Indiana
Schedule In effect Dec. 81,1898.
TRAINS GOING NORTH
Arrive from Leavegoing
South. North.
7:40am
4:50 p m
10:25 p m

For M’kinaw.Trav. City and Sag. 7:20am
For Cadillac and Saginaw......... 2:15p m
For Petoskey A Mackinaw Opm
From Kalamazoo... :10a m
From Chicago and Kalal 950p m
Trainsarriving from south at 7:20a m and 9:10a m
daily. Otherstrains daily except Sunday.
TRAINS GOING SOUTH.
Arrive from Leave golng
North. So

For Cincinnati 6:50 am
For Kalamazoo and Chica 10:40 am
For Fort Wayne and the East. 11 40am 8:00 pm
For Cincinnati... 5p m 6:00 p m
For Kalamazoo m 11:20 p m
From Saginaw m

From Sa 0:55pm
Trains leaving : pm and 11:20 p. m. run
dally; all other trains dally except Sunday.

Chicagovia G. R. <«Il.R. R.

Lv Grand Rapids 10:40 am 200pm 11:20 pm
Arr Chicago 4:00pm 9:00pm 7:05&m
1040 a m train solid with Wagner Buffet Parlor

inaw..

Ca
1120 pm train daily, through coach and Wagner

Sleegmg Car.
C(]; : 4:15pm 11:40p m
Arr Grand Rapids 215pm 9:60 pm 7:20 am
4:15 p m solid with Wagner Buffet Parlor Car and
Dining Car. 11:40p m train daily, through Coach and
Wagner Sleeping Car.

Mnakegon, Grand Rapid* & Indiana«
For Muskegon—Leave. From Muskegon—Arrlve
:35am 9:40am
5140 pm 6:20p m
Sunday traln Ieaves for Muskegon at 7:45a m,ar-
riving at 9:15 a m. Returning, train leaves Muske
gon at 4:30 p m arriving at Grand Rapids at 6:50 p m

O.L. LOCKWOOD,
General Passenger and Ticket Agent

I ELUVRG "8 BRWSERS

Pay the best profit. Order from your jobber.
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GOTHAM GOSSIP.

News from the Metropolis—Index of
the Markets.

Special Correspondence.

New York, Feb. 17—Trade during the
past week has perhaps been about asj
good as at any time since Jan. 1 and in
some lines has been all that could be
hoped for. This is not saying much,
however, and it is to be regretted that
all hands are not busy from mornln(I; un-
til night. Prices are very unstable on
some Tines of canned goods and a little
firmer on others. Local trade has doubt-
less been retarded somewhat hy the se-
vere weather conditions, which have
quite seriously delayed shipments. Re-
turning salesmen report only the usual
every ax trade and saY_ that™ in no sec-
tion’is there anything like a full volume
of trade being done. ~ Of course, there is
no speculation in anything. Breadstuffs
have experienced the lowest point ever
touched and we are inquiring where the
end is to be.  The one redeeming feature
in the general situation 1s the “resump-
tion of more mills and factories through-
out the Union, and with each one goes
a heartfelt wish for its future prosperity.

There are very few failures _occurring
throughout thetrade, which is another
source of consolation. Our wholesalers
are putting forth every effort to make
the most of such opportunities as are
offered, and it is a pleasure to record a
sound condition all around.

The action of Congress upon the sugar
guestion is awaited with a good deal of
interest—even with some anxiety—and
the refineries are working the wires for
all theK are worth to lead victory to perch
upon their banners. _ . .

The buyer of a big Chicago bazar is
advertising his_presence in town this
week and soliciting big offers of grocer-
ies.

It can hardly be said_that coffee is any
higher, but there is a little firmer feeling
apparent among jobbers and importers

and it is quite confidentially thought that1

retailers will soon begin"to buy more
freely. In fact, they are already doing
so, and transactions”are becoml% mare
frequent. A higher price than ITJgc for
Rio No. 7 seems™ hardly warranted, but
at this the market is decidedly firm.
Mild sorts are well held, but it is"bard to
Suve quotations with exactitude. A good
ava coffee can be bought for 23c “and
from this the range is up to 29@30c.

For lemons, oranges and foreign green
fruits generally there is a very quiet
market, and at the moment sales are
confined almost exclusively to a strictly
local _region.  Supplies of lemons are
seemingly ample ‘and prices are low.
No inducement is sufficient to create
more than the ordinary everyday de-
mand. Havana oranges are worth” §2
2.50 per box. Bananas may be purchase
ata ran?e of from $1 @hr) 1.25 for the first
run. Florida oranges have been in quite
free receipt and prices are low; quota-
tions are about nominal. Apples are in
demand for strictly sound fruit and
when such is found,”it is worth $4.50 @
5.00 per bbl. . . .

_ Domestic dried fruits are meeting with
limited sale and very low quotations are
made without finding purchasers, being
quotable at 10 @ 12c. California raisins
and prunes seem to be doing a little bet-
ter than a week ago, and the quotations
prevailing for the past few days indicate
a_firm feeling. Sultana raisins, 5 @
6Xc. Figs, dates, prunes and nuts are
quiet. Raisins are selling at_lj*c, but
even this Frlce is not productive of any
greater sales being made.

Butter is dull and the_ supply ample
enough to preclude an?]/ immediate rise,
unless the cold snap should be of long
duration. For the very best creamery,
Elgin brands, and the same grade of
Pennsylvania, 27}£c seems to be top.

From “this, the range is down to 22@23c p

been obtained. ggs are in good_ de-
mand. and prices show some hardening.
For Western firsts, 20c might be obtained
without trouble, although "this is about
the range of nearer by stock.

Beans are selling pretty well, and the
market is not over abundantly supplied.
Pea beans are worth from $1.80 @ 1.90,
and medium, $1.80. .

Potatoes and vegetables begin to come

THE MICTHOQAISr TRADESMAN,

in freely from the Bermudas and the j

South, and with free arrivals from
abroad also the market is well supplied.
New Bermuda Eotatoes, $5 @6 per bbl.,
old domestic, $1.50 @-2.25.

The week closes upon a market scarce-
ly different from that of a week ago, and
with no particular cheer in the outlook.
With every day spring is coming nearer,
however: and, finally, we shall see day-
light. As one man puts it, “You will
see the greatest era of prosperity ever
known “inaugarated before  Cléveland
finishes his term as President”—a con-
summation devoutly to be wished.

Jay.

The Grocery Market.

Sugar—Despite the talk about high
prices in sugar, the usual Monday morn-
ing advance failed to materialize this
week. Refiners appear to be as much at
sea over the outcome of the tariff legisla-
tion as the smallest dealer, some of the
shrewdest political prognosticators de-
clining to attempt to predicate the out-
come.

Lemons—Prices at the Eastern auc-
tions have dropped to a very low point.

This has been brought about by free ar- g

rivals and because the Western markets
are well supplied and are not placing
orders for any more stock than is needed
for two weeks at a time. There is no
reason why they should do so, as the crop
is large and the fruit of excellent quality
and arrivals regular. Prices may fluc-
tuate a little both ways, but, until warm
weather, there will be no necessity for
—or money made in—aying in more
stock than is required from week to
week.

Oranges—Florida fruit is held consid-
erably firmer by local wholesalers, and
the prospects are that prices will be ad-
vanced 25 ¢ per box all around during
the coming week. Buyers from this
market nave been getting fruit below
Chicago quotations for some time, and,
even now, can secure needed stock as
low as from any market in the country.
Advices from Florida state that many of
the groves are cleaned up and the last of
the crop will soon have to be shipped.
As a natural consequence, demand is
spirited, and the balance of the crop is
and will be held firm and remaining
shipments will pay the growers a profit
—which is as it should be.

Bananas—No change to note this week.
The extremely cold weather is detri-
mental to safety in handling, and outside
dealers are very chary about ordering
when the chance of loss is so great.

Foreign Nuts—The market on all vari-
eties is practically unchanged, excepting
Brazils, which have declined a trifle.

Poultry—Firm, without change. Of-
ferings were small, and the week closed
with everything cleaned up. Lent usu-
ally has a quieting effect on the poultry

market, and this year will, probably, be l)\l(a th

no exception.

Pork—A slight drop in all kinds of
barreled pork may be noted if the mar-
ket report is referred to. This is due, no
doubt, to the opening of the lenten sea-

The Prevailing Craze.

Clerk—This is a whole bolt; not a yard
has been cut off, and there is not another
piece of goods like it in the stock; it-----

Customer—Well, then, you’ll have to
show me something else. "1 want enough

for sleeves.
Fl&lers in Toiman’s canned goods this
week.  Phone J. P. Visner "at Bridge

Street House.

_Customer—How many yards in the &
iece?

CANDIES, FRUITS and NUTS.

The Putnam Candy Co. quotes as follows:
STICK CANDY.
Cases

Bbls. Palls.

6
6

Standard, per Ib
“ HH..

~—~

g* L

Pails.
6*

English
Conserves...
Broken Taffy..
PeanutSquares...
Frwch Creams
Valley Creams
Mldogeet, 301h. b
Modern, so Ib.

FANCY—In bulk

Lozenges, plain...........
rinted........ 9

Chocolate Drops..

Chocolate Monu

SourDr? S..

Imperials....

Lemon Drops..

gourDro_p?D
ermint Drops..

Cﬁ%%oliate Drops.

. M. Chocolate

- 1
In 51b. boxes. Per Box

O

S oo~NoUIuT

,_\
HTOSTIOOBOOUIOD

Cream Bar... .
Mol sses[?a .
Hand Made Creams___
Plain Cre&l S ~
Decorated Cream
String Rock...
Burnt Almond
Wintergreen Berries...
CARAMELS.
No. 1, wrapped, 2 Ib. boxes...
No. 1, : 3
No. 2, “ 2 0« .
ORANGES.

O QUINND DN >0~
S|

D,
SS8oo

BAR

NN NN

B3R 88 HS8Ra

Brights,
Brights, 138
Brights,

Small..
Large.

BANANAS.

Extra choice
EXxtra choice %88
Extra fancy 300..
Extra fancy 360.
R OTHER FOREIGN FRUITS.
Figs, fancy layers, 6B>..

PR NRWWw N

U101 N UIOW

“ “

Xtr 4
Dates, Fard, 104b. box..

“ Persian, 50-Ib. boX.

Almonds, Tarragona.
vaca,......,
California.
Brazils, new...
Filberts

*

(gg@@

SIS}
=3
>

“Calif...
Table Nuts, f%ncg

choi

Pecans. Texas, H.
Chestnuts...............

S
Hickory Nutsper bu.
Cocoariuts, full sacks

[SISISISE)]
B

PE
Fangy, H. ‘E’.,SL‘J‘I’]S....a
Fangy, H. P., Flagg,.
Choice, H. P,, Extras....

& o 8353

ODA
The Standard Oil Co. quotes as follows:
BARRELS.

Eocene . .
XX W. W. Mich. Headlight.

XXX 'W. W. Mich. Headlight....

POULTRY.
Local dealers pay as follows:
LIVE.

DRAWN.
Turkeys. .10
Chickens 10
Fowl.. 9 @10
Ducks 0
Geese .10 @12
Turkeys. 9 @ 9*
Ch|c|<ens 7@ 8
Fowls. .6%@ 7
DUCKS. ...ttt 8@ 9
Geese 8 @9

Before You Buy

SEE THE SPRING LINE OF FINE
GOODS MANUFACTURED BY

1 0L i M

DETROIT, MICH.

A FEW OF OUR NEW SPECIAL-
TIES IN OXFORDS ARE:
The Juliet Bootee,* Three Large
Button Newport, Southern
Tie and Prince Alberts.

Dealers wishing to see the line address
F. A. CADWELL, 67 Terrace Ave.,
Grand Rapids, Mich.

A LADY’S

GENUINE : VICI : SHOE,

Plain toe In ogera and opera toe and C. S. heel.
D and E and E E widths, at 81.50. Patent leather

tip, 3155, Tr¥ them, they are beauties. Stock
lex elegant fitters. Send

§0ft and Fing, iblé an
or sample dozen.
SEEDER BROS. SHOE CO,.
Grand Rapids, Mich.

SEND US YOUR

BEANS,

WE WANT THEM ALL,
NO MATTER HOW MANY.

WillAlwaysGmMIMaM Yaliie

Lemon & Wheeler Company,
Agents, Grand Rapids.
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"~ C.G.A. VOIGT & CO i i
. G. A. . New York BiscuitCo.,
MANUFACTURERS OF
1" W M . S M R S <f£ ¢ O .’S
N G k d F. S t G d
[aCKEIS and rINE SWEEL LOOGS,
«j*
E constantly have the interests of the
\ trade in view by introducing new
%i'A novelties and using the best of material
3 * in the manufacture of a superior line of
«roods.
The Continued Patrouage of the Oldest Established Grocery
x x oy Houses in the State is our BEST TESTIMONIAL.
"4\ »

OUR GOODS ARE ALWAYS IN DEMAND, AND NO WELL APPOINTED
4 * GROCERY STOCK IS COMPLETE WITHOUT A FULL LINE.

. x oy S T A R R O L L E R M I L L S SEND IN A TRIAL ORDER AND BE CONVINCED.

% 1 OUR LEADING BRANDS ARE
m- Glt H Sa- ml |J d @ﬂ We also take Orders for the Celebrated KENNEDY BISCUIT,
Ie, ' a. a.l a ' made at our Chicago Factory.
WE GUARANTEE EVERY SACK.
C. G. A VOIGT & CO, S. M SEARS, Manager,
W rite for Onotatinn UKAM) K.o'tllis, MICH GRAND RAPIUS, MICH.
Aoy 4

.- 1P YOUWANT THE BEST Jft »j|| B, Lift Sit Sill 111 B\,

\U ORDER

- FERMENTUM

THE ONLY RELIABLE

COMPRESOED YEAST

SOLD BY ALL FIRST-CLASS GROCERS.

-5 o*
MANUFACTURED BY
oL o TheFarnisniiJm Company
b« MAIN OFFICE:
T CHICAGO, 270 KINZIE STREET.

MICHIGAN AGENCY:

,i I i/\ F O CC Y y GRAND RAPIDS, 106 KENT STREET.

Address all communications to THE FERMENTUM CO.



If so, and you are endeavoring to get along without usirg our improved Coupon Book system, you are making a
most serious mistake. We were the originators of the coupon book plan and are the largest manufacturers of these
books in the countrv, hav'ng special machinery for every branch of the business. SAMPLES FREE.

TRADESﬂAN COMPANY, grand rapids, mich.

REFRIGERA TORS.

The Leonard. Cleanable Handle Refrigerators? T he Leonard Cleanable
EXCELSIOR LINE. D O Y O U If so, why not carry CHALLENGE LINE.
the best—The LEON-
ARD CLEANABLE? They cost no more money than poorer
makes, and are always sure to give your customer the best of
satisfaction.

Have sold Refrigerators why don’t
|F YOU NEVER you? They pay a good profit when

you can buy them direct from the manufacturers.

We Manufacture

Al our Refrigerators, so in buying from us you buy direct and
pay no jobbers profit, but get the benefit of the lowest manufac-
turers prices.

W R I T E U S Por Catalogne and
Discount B-4 buy-
STYLE OF NO 773 ing your Refrigerators for the coming season. STYLE OF NO. 215,

Il. LEONARD & SONS, Grand. Rapids, Mich.
Manufacturers of THE LEONARD GLEANABLE REFRIGERATORS

iSPECIAL NOTICE .

# 1
A BRIEF STATEMENT FOR BUSY MEN.

The New York Condensed Milk Company takes pleasure in announcing that the trade is
now prepared to supply you with

Borden’s Peerless Brand Evaporated Cream,

UNSWEETENED; guaranteed to keep under all conditions of temperature. The process
used is far in advance of any other method of preserving milk without sugar. Our new plant is
constructed especially for this branch of business, and is unequaled in equipment for the various #
processes employed. Having thoroughly tested all the important points in connection with the §
milk referred to, we are now prepared to offer the trade, through the jobbing houses, Borden’s $
Peerless Brand Evaporated Cream, unsweetened, with entire confidence that it will prove,
like our celebrated Gail Borden Eagle Brand Condensed Milk, to have no Equal. It is X
thoroughly guaranteed in every respect, and this guarantee is substantial, as every one knows. X
Prepared by the New Vork Condensed Milk Co.

For Quotations See Pricc Columns.



