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Olbat is Cite to Vou?

To the preacher life’s a sermon,

To the joker it’s a jest;

To the miser life is money,

To the loafer life is rest.

To the lawyer life’s a trial,

To the poet life’s a song;

To the doctor life’s a patient

That needs treatment right along.

To the soldier life’s a battle,

To the teacher life’s a school;

Life’s a good thing to the grafter,

It’s a failure to the fool.

To the man upon the engine

Life’s a long and heavy grade/p

It’s  a gamble to the gambler,

To the merchant it’s a trade.

Life’s a picture to the artist,

To the rascal life’s a fraud;

Life perhaps is but a burden 

To the man beneath the hod.

Life is lovely to the lover,

To the player life’s a play;

Life may be a load of trouble 

To the man upon the dray.

Life is but a long vacation

To the man who loves his work;

Life’s an everlasting effort 

To shun duty to the shirk.

To the heaven’s blest romancer 

Life’s a story ever new;

Life is what we try to make it—  

Brother, what is life to you?

GRAND RAPIDS
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Che man Behind the 
Counter

The man behind the counter is in danger, 
say his friends;

The parcel post, for instance, o’er his 
head a sword suspends,

The chain-store system looms up, oh so 
terrible and grim,

And whatsoever happens will be bad, 
they fear, for him.

The man behind the counter is a rash, 
rash chap, they say,

A heap of trouble’s brewing just for him 
and yet he’s gay;

His ruthless foes surround him and 
there’s treason in his camp,

B»t s»«ll he sticks to business and

UBLICLIBRAR 'fT"nes,oroarandrarap-
DEC.  2 3 . jlhjp man behind the counter makes the 

’ flu ent speakers sigh,

I 0 S  » M I C  Wfr *on t he get together and demolish
—  ------ -— — -— tmngs, they cry;

The trade is full of “issues” and the 
orators give tongue,

But no results at present save perhaps 
a busted lung.

The man behind the counter’s not the 
easy mark he seems,

< To dreamers of the punk brands of
co-operative dreams;

He knows that by their shoe-straps they 
themselves no men can raise,

And sticks behind the counter to attend 
to work that pays.

George G. Small.

He who makes no mistakes, does nothing. 

He who makes too many, loses his job.



Experience has taught thousands that there

is no econom y in cheap, inferior Y E A S T .

Us e  F L E I S C H M A N N ’ S — it is the

best—hence the cheapest.

Here’s What It Means
H ere’s the Danger o f A bject Failure From the  

Careless Loss o f One Little Vz O unce

200 weighings per day w ith th is loss would 
amoUht to  100 ounces passed out to  your ■‘rade 
for good measure. Keep th is up for 300 work
ing days and it will cost you 30.000 ounces; 
and a t a conservative valuation of the value 
of these wasted, “good m easure,” complimen
tary  donations, you will actually give away 
$300 in values. You never had the  m atter put 
up to  you so very frankly before; but these 
are facts. We are not magnifying your losses. 
On the contrary we are under-estim ating 
them. We don’t  w ant to discourage you. we 
w ant to  encourage you; because there is a way 
out of all th is losing game, to wit: T h e  
M oney w eigh t W eigh. We can save all th is 
undermining, profit-wasting guess work. We 

will reduce your methods to  an exact science, and prove to  you in one year’s 
tim e th a t the System  we are ready to  install hasn’t  cost you one cent. D on't 
you th ink  it about tim e to  spend a penny of th is  dead loss, and get positive 
proof of th is m atter.

The Computing 
Scale Co. 
Dayton, Ohio

Moneyweight Scale Co.
58 N . State St.

MASONIC TEM PLE. CHICAGO 
G rand Rapids Office, 74 So. Ionia St. 
D etro it Sales Office, 148 Jefferson St. 

Please mention Michigan Tradesman when writing

Direct Sales 
Offices in All 

Prominent Cities

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America

Where quality is first consideration and where you 
get the best for the price usually charged for the 
inferiors elsewhere.

Don’t hesitate to write us. You will get just as 
fair treatment as though you were here personally.

Corner Ionia, F ountain  and D iv ision  S ts .
O pposite M orton H ouse Grand R apids, M ich.

Stop Burdening Your Weary Mind
Mr. Merchant. It isn’t  a paae of trying to stop 

forgetting—but of relieving your mind of things 
you shouldn’t  attempt to remember.

Pencil and paper were invented to chronicle 
thoughts, transactions, agreements. USE THEM.

But—use them judiciously. SYSTEMATIZE 
their use.

The American Account Register and System 
for Merchants was perfected to meet the mer
chant’s needs.

With them, he has nothing to remember beyoud 
the very ordinary things.

No forgotten charges.
No C.O.D.’s overlooked.
No month-end disputes over bills 
Every day’s business balanced each day— 

WITHOUT BOOKS.
A perfect credit register—a follow-up for de

linquents.
Fire-proof inclosure for your records.
More business in less time—MORE NET and 

less loss.

You Should Make Ten Per C ent
Do you make it? Are there leaks in your business that are detracting from your rightful earnings l
Your store, like a ship, needs chart and compass to make the work of the pilot valuable. 
Our system is BOTH chart and compass. I t  makes the RIGHT WAY easy; the wrong 

way hard. I t increases your capacity; it helps your clerks as well as yourself.
This system is neither untried nor experimental. I t was designed on the NEEDS that have arisen from past experience.

For your own sake. INVESTIGATE
J-here .s than that which you have had. YOU WANT IT! THIS IS

BETTER—and WE CAN PROVE IT. AU we ask you to do is to inquire. Do that TODAY 
Use the attached blank and receive full particulars.

T h e American Case & R egister Co.
Salem, Ohio

The American Case & Register Company. Salem, Ohio. 165 Wilson St.
Dear Sirs:—Kindly send me full particulars about your Account Register and System 

for Merchants, without cost to me,

Name ......................................................... Address............................ .................................

« SNOWBOY 
, Wont hurt your hands i

SNOWBOY! SNOWBOY 
Weighs more I GoodprofìtS,

SNOWBOY
s it in g  pow der

We are telling YOUR customers about SNOW BOY 
Washing Powder every day.

How much SNOW BOY have you in stock?

Quick Profits Buffalo, N. Y.

*i w
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SPECIAL FEATURES.
P age
2. Enem ies of Sm all Tow ns.
4. News of th e  B usiness W orld.
5. Grocery and Produce M arket.
6. F inancial.
8. Editorial.

10. D etro it P roduce M arket.
11. Old T im e M erchants.
12. B utte r, Eggs and Provisions. 
14. Shoes.
16. Dry Goods.
17. 'i rav e rse  City.
18. Saginaw  Valley,
19. T he  M urder League.
20. W om an’s W orld.
22. H ardw are.
24. T he Com m ercial T raveler.
26. Drugs.
27. Drug P rice  C urren t.
28. G rocery P rice  C urren t.
30. Special P rice  C urren t.

GOVERNM ENT BANKING.
The postal savings bank system  is 

rapidly spreading over the country. 
These banks were authorized by the 
last Congress. T he D epartm ent first 
started  them  in the sm aller towns, 
one or two in each state, for study 
and experiment, and then extended 
them  to o ther towns, still working in 
those of small population. Then some 
of the cities in the New York and 
Chicago class were tried, and now the 
postal savings system  is being in tro 
duced in cities of the Grand Rapids 
size. This c ity’s turn  to  have this 
latest governm ental service has come. 
The postoffice here will begin to re
ceive deposits on Septem ber 20. The 
“bank” will have a window in the 
postal order departm ent and a clerk 
will be detailed to th at special work. 
The expense to the Governm ent will 
be very small. D epositors will be al
lowed 2 per cent, in terest on the m on
ey they put in and under the law a 
lim it is placed on the am ount that 
can be deposited in any one m onth 
and also on the to tal am ount. The 
depositor can take down 2 per cent. 
Governm ent bonds when the deposit 
attains the lim it and then can sta rt 
over. The patron  of the postal bank 
can deposit and withdraw , but he 
can not borrow. The Republican par
ty in these m odern days has adopted 
so m any of the policies which were 
once looked upon as pure unadulter
ated populism that the time m ay come 
when borrow ing on warehouse re 
ceipts or crop prospects may be pos
sible, but the D epartm ent does not go 
th a t far yet.

A ccording to  the experience of the 
country thus far with the postal banks 
they are highly successful and satis
factory. T he people are m aking ilse 
of them , which m ay be regarded as 
the best dem onstration th at they were 
needed. In  Chicago the deposits in 
the first twelve days am ounted to  
$108,316, or about $9,000 a day, which 
m ust be regarded as a very good 
showing. In  New Y ork the first 
twelve days brought in only $53,029, 
in Boston $26,722 and in St. Louis 
$19,981. One explanation for Chica
go’s long lead may be that Chicago 
has had some sad experiences with 
bank failures and the people perhaps

think they have reason to  be sus
picious of such institutions. In  all 
these cities and elsewhere the testi
mony of the bankers is th at the postal 
banks do not cause w ithdraw als from  
them. The com petition of the post- 
office is not w ith the banks, but with 
the family tea  pot and the tin  can 
in the cellar. H aving confidence in 
the Governm ent, the people bring in 
their m oney instead of hiding it away. 
The postal banks deposit it w ith the 
N ational and sta te  banks and thus get 
it back into circulation.

I t  will be interesting  to  observe how 
the postal bank will w ork in Grand 
Rapids. T his city has never had a 
regular bank failure, nor has a ques
tion ever been raised as to  the sol
vency and safety of the banking in
stitutions. T he city’s foreign elem ents 
are already p re tty  well educated in 
depositing in the regu lar banks and it 
rem ains to  be seen how m any of them  
will switch to the postal or, if they 
are not already depositors, how many 
will dig up w hat they have laid away 
and bring it in. The local bankers 
look with favor on the postal institu
tion. They do not regard  it as a 
com petitor, but as an encourager of 
thrift, savings and the banking habit. 
Many of those who sta rt as deposit
ors w ith the Governm ent will, in 
time, bring their m oney to the banks 
for the h igher in terest they will re
ceive.

T H E  PICNIC W IN D O W .
In these days when the outing is 

upperm ost in the mind of the people, 
the window specializing upon m ate
rial for the picnic dinner is sure to 
prove popular. I t  may not necessari
ly contain anything new, and yet it 
should be suggestive, not only show 
ing where a good lunch can be ob
tained but adding some things to the 
bill of fare that not every one m ight 
think of.

The foundation for the sandwiches, 
bread or buns at once appeals. Then 
there is the peanut butter, the can 
ned meat, salmon and cheese. Olives 
and pickles will also be in demand 
and dried beef is usually a favorite. 
F ruits m ay form a prom inent place 
in the display, bananas, oranges, lem
ons and m elons, perhaps, leading in 
popularity. If  you make a practice 
of cutting your waterm elons to  ac
comm odate custom ers, a t least make 
the precaution to  cover the part re
m aining to insure against dust. The 
sight of a half melon in the first 
stages of decay, and sw arm ing with 
insect life in no way allures cus
tomers.

Then there are the wooden plates, 
the paper napkins and small tin cups, 
each of which contributes tow ard the 
success of the im prom ptu meal. Take 
pride in catering to  all com forts and 
conveniences in the m atter. Make

it a point not only to supply all things 
which will probably be asked for, but 
take equal pride in adding touches 
which the average party  will not r e 
call. T here are m any little  things 
which may be prepared for.

I t  is not a ltogether w hat you have, 
but how you present it, which m akes 
your window welcome. T here  are 
those who are glad to  have you think 
for them  and offer a variety  of goods 
which are sure to  be relished when 
eaten cold and in the open. They 
w ant a variety  from which to  choose 
w ithout spending any gray m atter in 
the preparation. Ju s t let it be known 
th at you cater to the needs of o u t
ing parties and orders will bring oth
er orders.

FLOW ERS OF D A ILY LIFE.
A little  ch ill, on re tu rn ing  from 

the funeral of a relative, asked, 
“Mamma, do they always have flow 
ers for the dead?” “Yes, alm ost al
ways,” was the reply. She was si
lent for a few m oments, and then 
added thoughtfully, “Mamma, I do 
not w ant flowers when I die; I w ant 
them  when I am alive and can see 
them .”

T here is ' much of true philosophy 
in the quaint observation of the lit
tle one. W e are too apt to  pile the 
casket high with flowers, when the 
sim plest kindnesses have been o m it
ted during life. Of course, all feel 
that this is the last offering which 
can be given and while it is made 
with the utm ost sincerity, w ith no 
special remorse, perhaps, that some 
thing was before left undone, yet the 
fact remains, the one to  whom they 
are offered can not enjoy them.

I t  is this thought upperm ost in the 
mind which has rendered the success 
of the flower m issions so pronounc
ed, m any transporta tion  companies 
giving free transit to the blossoms 
destined to brighten the various 
hom es and m issions in our large cit
ies. Bht there is still room  for more 
flowers. T here are children long
ing to hold in their chubby hands 
now the flowers which m ay—or may 
not—w reathe their caskets.

M ost of all, there are the forget- 
m e-nots of thought and act which 
make or m ar happiness. If  we but 
knew that the hasty words at parting 
would be the last, they would be few
er. K indly thoughts and acts arc 
wasted which would be carefully sav
ed if we but realized how soon their 
mission would be void. A m anifest 
appreciation of the living is of more 
w orth than eulogies over the dead. 
As we heap high the flowers on the 
caskets of dear ones let us not fo r
get to reserve others as beautiful, and 
as tenderly offered, for those who 
are yet with us to  enjoy them  with 
earth ly  eyes.

T H E  H ID D E N  FLAW .
Tw o m ore casualties w ithin a sin

gle hour is the sad record of the 
aviation m eet a t Chicago; and these, 
it would seem, are due to  hidden 
flaws in the structure, and not to
any lack of skill or judgm ent on the 
p a rt of the operators of the m a
chines. More than one bridge dis
aster has been the result of the hid
den flaw, the existence of which was 
unsuspected until the fatal break oc
curred.

T hese hidden defects are by far the 
m ost dangerous of all. Those which 
are visible m ay be re-inforced,
strengthened in various ways, or if 
this is impracticable, the known
weakness m ay be duly favored. But 
the flaw in the casting which is em
bedded in the solid m ass gives no 
w arning until the fatal crash comes.

I t  is said th at a peasant once 
sounded this note of w arning to  St. 
Francis, of Assisi, famed far and 
wide for his piety and benevolence. 
“Take heed that thou be as good as 
men believe thee.” The words, which 
struck deep into his heart, as the 
story goes, should appeal to each of 
us as forcefully now. W e are not 
posing as saints and yet we all have 
some pretenses; some ideal towarn 
which we would have others look for 
our reflection.

In the work which m ost directly 
concerns each individual, that of 
character building, there are flaws. 
T here are bound to be, try  as hard 
as we may. Do we take pains to 
conceal them  from the public instead 
of try ing  as hard as possible to  blot 
them  out? Recasting the m etal of 
which we are made may eliminate 
them  in part. W e may strive to 
sm ooth them  over, cover them up 
w ith b e tte r m aterial. As surely as 
we do this, so surely will there be a 
revelation some time. T here will 
come a sudden snap at the weak 
place, a collapse and a fall.

W hen Nat Goodwin was playing in 
a Los Angeles th ea ter the o ther day, 
he had this line to  say: “You don’t 
know what it is to  lose a wife.” The 
audience tittered  so much that Nar 
was em barrassed. M ost of them  had
n ’t lost as m any as he has.

T he grocer knows w hat people 
mean when they ask for “fresh eggs,” 
but he often allows himself quite a 
latitude in his definition of the term.

A gossipless sewing circle is re
ported as being in existence in Kal
amazoo. The m em bers m ust be deat 
and dumb.

A doctor in Indianapolis says that 
killing germ s in dangerous quantities 
may lurk in a glass of ice cream soda. 
W hat next?
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E N E M IE S O F SM ALL TO W NS.

Rural Communities Suffer From Mail 
Order Houses.

If the country  store is made to 
languish it will go far to  take the 
industrial life out of rural comm uni
ties and make the farm  still less a t 
tractive. If  m ore people are to  get 
back to  th e  land, and the tendency 
to  congregate in cities is to  be coun
teracted, local trade should not be 
crushed out by the invasion of the 
big and varied city store  trading 
th rough the postoffices.

T o  em phasize this fact, and to 
show how the tendency is too much 
away from  the rural com m unity as 
it is, can be proven readily by the 
U nited S tates census report. City 
lure is m ost effective. T he people 
of the U inted S ta tes are steadily de-, 
serting  the country  and the farm  for 
the turm oil and delights of the great 
cities and larger towns. D uring the 
past ten years the percentage of peo
ple living in cities or o ther incor
porated  places of m ore than  2,500 in
habitants increased from  40:5 to  46.3 
of the total. T w enty  years ago only 
36.1 per cent, of the to ta l popula
tion lived in such incorporated 
places.

In  classifying the 1910 census re
tu rns the Bureau calls th a t portion 
of the population in incorporated cit
ies or tow ns of 2^500 or m ore in
habitants urban and the rem aining 
rural. On this basis, in 1910, 42,- 
623,383, or 46.3 per cent, of the total, 
lived in urban te rrito ry  and 49,348,- 
883, o r 53.7 per cent., in ru ral te rri
tory.

I t  will be argued by some th a t the 
last year will show some re tu rn  to 
the farm  from  the city, sufficient to  
indicate a trend  once m ore to  the 
country. T his can not be substan
tiated. W hile tim es of g reat busi
ness depression induce a m odest 
num ber of persons to  hazard a living 
in the country  pecause they are un
able to  find em ploym ent in cities is 
true, the percentage is very small, 
and, as a rule, these people do not 
make good, having not had experi
ence, and because they are using the 
country only as a m akeshift, fully 
expecting to  go back to  places or 
larger settlem ent w ith the re tu rn  oi 
business prosperity. T hey are not of 
the farm, nor have they the training 
and traditions of country  life. T heir 
form er habits make them  discontent
ed, and they can not expect to  make 
good under such circumstances. T he 
exceptions to  this are rare.

I t  has always been the case that 
where new sections have been open
ed up the general store has pushed 
its way, and, even although it has 
been conducted in a very m odest 
m anner at the beginning, nevertheless 
it has been the center around which 
the com m unity has grown up. I t  has 
been followed by the church and the 
school, and then  by various evidenc
es of the town as conditions dem and
ed. T he m erchant is the pioneer. He 
m arches in the van of progressive 
civilization and m aintains the equi
librium  of the community. If  he is 
gone, snatched rudely away by Gov
ernm ent-created opposition, w hat be

comes of the village or town? Dis
in tegration  follows—there is no cen
tral point around which to  gather, 
social life is destroyed and the coun
try  re turns to  its primeval state  of 
isolated business. The inhabitants 
left in this scattered condition enjoy 
it no m ore than did Robinson Cru
soe, and it is small wonder if their 
thoughts turn  longingly tow ard the 
active life of the city. Man is a be
ing built for companionship, and very 
few wish to  live like hermits. Not 
only is it unpleasant, but intellectual
ity immediately commences to re tro 
grade, resulting in a much lower 
standard of m entality.

M any small comm unities are en
gaged in the work of inducing m an
ufacturing enterprises to  settle in 
their midst. One of the first enquir
ies made by these m anufacturers is 
w hether or not the tow n is thriving, 
gauged by the business done by the 
storekeepers. I f  not, the place is 
avoided. They are not a ttrac ted  to a 
com m unity which has not the  ap
pearance of thrift, for it is much 
m ore difficult under conditions of 
th at kind to  m aintain a contented 
spirit am ong wrorkmen. Tow ns in 
the W est, hu rt by mail order houses, 
have suffered on this account and 
have failed to  land industries they 
m ight otherw ise have gained.

Every dollar spent w ith a mail 
order house goes away, never to  re
turn. Every  dollar spent w ith a lo
cal m erchant stays at home, and the 
town is benefited by his prosperity. 
He w ants a home locality of which 
he can be proud. H e realizes that 
the m ore people are a ttrac ted  to  it 
as residents the more opportunity  he 
has for doing business, and he is in 
terested  in every im provem ent that 
m akes for the betterm ent of his 
town.

The consumer, anxious to  save a 
few cents for his own pocket, takes 
a g reat deal for granted. H e reads 
the large and handsom e catalogue 
and accepts it as tru th . H is money 
takes wings and Hies away to  a dis
tan t city. If  he does not like w hat 
he gets, he is stuck, stung good and 
hard, and he has no recourse. He 
can not come back at the mail order 
house, for it has kept close to  the 
le tter of all of its statem ents, which 
have been willfully deceitful. N ot 
only that, but the consum er sends 
away w ithout com paring prices with 
his home store. Even if he could 
save a few cents on a purchase occa
sionally, he can not do it on the 
average. And he fails to  take into 
account th a t there will be under a 
parcels post law an enorm ous deficit 
in the postal departm ent of the Gov
ernm ent, which m ust be made up by 
taxation of some kind, and the con
sum er will pay the taxes.

The present proposition to  try  
parcels post on rural deliveries only 
is thought by m any to  be only a 
blind, and that the real intention is 
to  have a general parcels post law. 
T his m eans an average haul of 800 
miles. Free delivery does not ex
tend over all the country, by perhaps 
50 per cent. T his m ust be covered, 
for all m ust have an equal chance.

W hat, then, will be the cost to the 
Government? W ho can compute it?

Is Congress going to go blindly 
into this trem endous expense? It 
looks like it, unless strong pressure 
is brought to bear against it. Con
gressm en are amenable to influence 
from their constituents, but, in rural 
communities the farm ers are said to 
favor parcels post. M erchants must 
lose no opportunity to pass along the 
argum ents presented to  them. Pa
triotism  must be stirred  up. The 
burden to be assumed by the postal 
departm ent would probably mean an 
annual increase of the national debt 
in alarm ing proportions.

Som ething m ust be done to hold 
the country people in the country. 
Real estate values depreciate very 
rapidly when the town begins to  go 
backward, and money invested in 
property  becomes a losing proposi
tion. The farm er who ignorantly 
urges parcels post is robbing him
self, by opening the way for the go
ing-back of his township, and the 
consequent reduction in value of his 
land. Can he see this? Show it to 
him.

Next Convention of Michigan Retail 
Hardware Association.

Marine City, Aug. 22—At a m eet
ing held at the M orton House, Grand 
Rapids, on W ednesday, A ugust 16, 
our Executive Committee made pre 
lim inary arrangem ents for the hold
ing of our annual convention and 
hardw are exhibit in Grand Rapids. 
T he dates of the m eeting were set 
for February  20, 21 and 22, 1912, and 
both the m eetings and the hardw are 
exhibit will be held in the immense 
new Furniture Exhibit building, 
which is exceedingly well adpated for 
this purpose.

T he exhibit room  occupies a space 
80x160 and is exceedingly well adapt
ed for this particular purpose. The 
M orton H ouse has been selected as 
our official headquarters and is locat
ed within a block of the Furniture 
Exchange building.

O ur Executive Committee decided 
upon a little innovation in connec
tion with our Association work, con
sisting of a bargan and exchange 
departm ent. M embers will be re
quested to  furnish the Secretary with 
a list of any goods upon which they 
are overstocked and which they are 
prepared to  offer at a bargain or any 
goods which for any reason are u n 
saleable in their district but which if 
purchased a t the righ t price would 
be a bargain to  some other man.

T he Secretary will at regular in
tervals furnish m em bers w ith lists 
of these bargains and we have rea
son to  feel th at this list will be the 
m eans of saving money for their 
members.

T he Exhibit Committee, to  have 
entire charge of this feature, was ap 
pointed as follows: Karl S. Judson, 
Adrian DeW indt, Earl E. Behler, 
R ichard Gluyter and Peter H en
dricks, and the E ntertainm ent Com 
m ittee will be composed of Adrian 
DeW indt, J. J. VanderM eer, Bert 
H eth, R. E. Stonehouse and one oth
er m em ber to  be appointed later.

E. S. Roe, of Buchanan, President

of our Association, was appointed as 
a delegate to  a ttend  the m eeting call
ed for O ctober 18 and 19 in Chicago, 
when steps are to  be taken to  o rgan
ize a N ational Federation  of Retail 
M erchants.

The layout for our Grand Rapids 
convention, so far as the exhibit hall, 
etc., are concerned, gives us every 
reason to feel th at we can look for
ward to the best convention we have 
ever held. A. J. Scott, Sec’y-

Propose To Stop the Traffic in Bad 
Eggs.

Indianapolis, Aug. 22—A sta te 
m ent in a recent issue of the Michi
gan T radesm an apparently  sent out 
from Indianapolis concerning the egg 
situation in Indiana, has recently  
been called to  m y attention. I wish 
to  take vigorous exception to  these 
statem ents as being untrue, and whol-. 
ly a t variance w ith the facts. In  the 
first place no law was passed by the 
State Legislature relative to  the sale 
of ro tten  eggs. The law was am end
ed so that a paragraph regulating 
the sale of eggs was stricken from 
the law leaving it in the pow er of 
this departm ent to  prosecute the man 
who sells bad eggs ju st as v igor
ously and effectively as we would 
prosecute the man who sells bad 
m eat or spoiled canned goods. T here 
is no tru th  in the statem ent th a t just 
as m any bad eggs are coming in as 
ever. On the contrary, conditions 
have improved rem arkably in all 
parts of the State. T here is and will 
continue to  be for some time some 
dissatisfaction am ong m erchants who 
do a country business and who have 
not the courage to  tell the farm ers 
th at they will not pay them  for un
sound eggs. Because of this tim id
ity and dislike to disturb a m ost u n 
just trade condition, both the fa rm 
er and the m erchant violate the food 
law if any eggs sold or held in pos
session for sale are unsound. O ur in
spectors are prosecuting dealers in 
every p a rt of the State w herever they 
can secure evidence of violation of 
the law. D uring the m onth of July 
seven dealers were prosecuted. In  the 
course of our w ork we have been 
astonished a t the m agnitude of ille
gal business carried on by egg pro
ducers and dealers. I t  seems to  have 
been a long established practice to 
consider everything an egg which 
had a shell on it, and to  let the per
son in whose possession it last fell 
assume the loss if it proved to  be 
unsound. As a m atter of fact, an un
sound egg is an adulterated food stuff 
and every m an through whose hands 
it passes violates the pure food law.

I t  is not the province of this d e 
partm ent to  conduct an educational 
campaign. W e have endeavored to  
create an in terest am ong egg ship
pers in our sound egg crusade, and 
we shall continue to  im press upon 
producers, shippers and m erchants 
the desirability of a compliance with 
the pure food law.

H. E. Barnard,
State Food and D rug Commissioner.

T heory  is a good start, but only 
practice is certain. No m an can tell 
what is going to  prove successful un
til he has tried it.
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W hat Some Michigan Cities Are D o
ing.

W ritte n  fo r th e  T radesm an .
A ugust 23 will be observed as a 

general holiday by the m anufactur
ers and m erchants of Owosso and a 
big excursion will be given over the 
Lansing-O w osso electric line to Pine 
Lake under the auspices of the 
Owosso Im provem ent Association.

Saginaw will en ter upon a vigor
ous campaign to  secure an electric 
line running through the Thum b ter
rito ry  to H arbor Beach.

D etro it’s population, according to  
the new directory, is 547,000, which 
is a healthy increase over the fig
ures of the Federal census.

Jackson will hold its th ird  indus
trial fair this fall. The date will be 
selected later.

Bay City by alm ost unanim ous vote 
granted  the franchise asked for p e r 
m itting entrance of another electric 
road.

Saginaw is arranging for its fourth 
annual industrial exposition. This 
year’s show will be devoted exclusive
ly to the city’s m anufacturing in te r
ests and signs indicate th a t all space 
in the auditorium, banquet hall and 
arm ory will be taken.

Flint has secured another big in
dustry, an electric stove m anufactur
ing concern, with half a million dol
lars capital.

One of the earliest of the county 
fairs to  sta rt off this season is that 
of Tuscola, which is held a t Caro 
for four days, beginning Aug. 22.

Citizens of M anistee have ratified 
the franchise asked for by the Man 
istee County E lectric Co. and work 
on the Stronach dam, the sm allest 
of the seven dams the company p ro 
poses building, will begin in a few 
wreeks.

Big Rapids has received the detail
ed report of engineers regarding the 
proposed hydro electric developm ent 
of the M uskegon River at R yan’s 
Creek, and the estim ated cost of the 
same is $250,000. T he engineers 
state  that it will be possible to furn
ish electric pow er to  m anufacturers 
for 55 cents per horse power hour, 
or $14.50 per horse pow er hour per 
year, and pay all operation charges 
and in terest on investm ent, and e s 
tablish a depreciation fund. The city 
has been told th a t the pow er plant 
will a ttrac t m any new industries and 
the plan is now under advisement.

T he E aton  county fair will be held 
in C harlotte Sept. 26-29.

T he eleventh annual outing of the 
L ansing grocers and butchers, which 
was held Aug. 17 in Detroit, proved 
a success. Railroad officials report 
that 1,286 tickets were sold for the 
occasion.

Celery shipm ents for this season of 
the year at Kalam azoo are breaking 
all past records, daily shipm ents aver 
aging 5,000 boxes, or 50,000 dozen 
bunches, with an estim ated retail val
ue of $12,000. T he bulk of the cel
ery goes by express, although large 
shipm ents are also made by refrig
erato r car in fast freight runs.

The State Railway Commission has 
ordered the three steam  roads en ter
ing Owosso to complete new passen
ger stations there within the next six 
m onths.

The League of Michigan Munici
palities will hold its annual conven
tion in Saginaw Sept. 20-22.

T he village of W hitehall is out ot 
debt and the situation is so unheard 
of in the history of villages and m u
nicipalities th at alm ost every new s
paper is giving W hitehall free adver
tising of the right sort.

Reed City has voted to  bond for 
w ater works. T he proposition for 
sewers did not carry.

The Kalam azoo Commercial Club 
is boosting the plan of opening a 
public rest room  in the county build
ing and this convenience for farm 
ers will be advertised throughout 
the surrounding te rrito ry  by the R e
tail Com mittee of the Club.

M anton will entertain  the annual 
Reunion of the Soldiers and Sailors 
of W exford, Missaukee and Osceola 
counties Aug. 23-25.

In  considering some of the things 
to make Jackson more attractive the 
Chamber of Commerce of th at city 
is planning free band concerts 
weekly.

The B uckthorn Garm ent Co., of 
Ann Arbor, is seeking a new loca
tion on account of difficulty in get
ting girls. Representatives of the 
company have been in Cadillac look
ing over the situation there.

The new electric line from Benton 
H arbor and St. Joe to Dowagiac will 
be completed next m onth and a three 
day celebration of the event will be 
held in Dowagiac during the first 
week of October.

Escanaba is preparing for the 
N orthern  Michigan State Fair, to  be 
held there under the auspices of the 
Delta County A gricultural Society 
Sept. 27-29. No gam bling will be al
lowed on the grounds and no in tox
icating jiquor will be sold.

T he city of Jackson will sta rt le
gal proceedings against certain 
p roperty  owners who persist in 
dum ping garbage and o ther refuse in 
Grand River.

Statisticians in Kalam azoo figure 
th at the upkeep alone of the 700 au
tom obiles owned there exceeds $250,- 
000 annually and th at at the ra te  of 
increase of autos the cost of m ain
tenance yearly will reach half a mil
lion dollais soon. Alm ond Griffen.

Sailed Grand River W hen a Young 
Man.

W ritte n  fo r th e  T radesm an .
R obert Audrain, who lives on 

South Fuller street, is approaching 
his 80th birthday. He is of French 
parentage and was born in the city 
of D etroit. W hile a m ere youth his 
father was appointed an agent for 
the Indians and assigned to duty in 
the Indian territo ry . The country 
was wild and the inhabitants, includ 
ing those who were not Indians, 
wilder. Slavery existed and m any of 
the Indians, as well as the whites, 
owned negroes. Life at the agency 
was full of excitem ent. A gent Au
drain held his position several years 
before a change in the presidency of 
the Nation caused his retirem ent. Au
drain moved with his family to  Gran! 
Rapids in the year 1847 and the sub
ject of th is sketch took up such em
ploym ent as was offered. H e sailed 
on the river with Capt. James L.

M oran a num ber of years and recol
lects an accident th at rendered one 
of his days of work unsually hard. 
W ithout w arning the sm okestack of 
the steam er toppled over and only 
tim ely and well directed effort pre
vented it from falling into the 
stream . Finally the stack was set 
up, but as no m eans were available 
for bracing it, Mr. Audrain and 
“T om ” Robbins, another m em ber of 
the crew, were selected to hold the 
stack upright with long pike poles 
the g reater part of the day or until 
the steam er reached her dock in 
Grand Rapids. Mr. Audrain longed 
for the half civilized life of his b o y 
hood and when he had attained his 
m ajority  he resolved to  re tu rn  to the 
Indian territory . Soon after arriving 
there he m arried a young woman he 
had known while both were children 
and proceeded to  acquire property  
W hen the w ar between the states en
sued, in 1861, Audrain espoused the 
cause of the South. Ow ning slaves 
and having spent the g reater part of 
his life am ong slaveholders, his 
course was a natural one." He serv
ed the confederacy several years, but 
the close of the war found him a 
widower and his property dissipated. 
R eturning to Grand Rapids he en
gaged in various em ploym ents and 
during a num ber of years was the 
landlord of the Lake House, on Fisk 
Lake, where he enjoyed a good pa
tronage. T he property  having been 
sold to  a man named Baumann, he 
retired  from  business. Mr. Audram 
has served the city in a num ber of 
m inor positions, but in his old age, 
blessed with good health, a pleasant 
home and congenial surroundings, he 
feels that his usefulness in the ac
tivities of life is passed. A son, E d 
ward Audrain, born of a second wife, 
has long been in the employ of the 
Greulich Co. as a salesman.

A rthu r S. W hite.

Keep an Eye on the Money Market.
From  now forw ard it will be well 

to keep an intelligent eye on the 
money m arket. Money is considera
bly tigh ter than it looks, and this is 
especially the case in London. Of 
both London and New York it can 
be said th at we should have had high 
rates and even stringency had there 
been any extended speculation. There 
is nothing of this kind in stocks, and 
w hat in terest there is finds its vent 
mainly in the cotton and grain m ar
kets, but does not am ount to  
anything serious. Money hardened 
th roughout the week in London, as 
the discount ra te  for long and short 
tim e paper plainly showed. The 
m ovem ent of money to  Canada from 
this point is im portant and w arns us 
th at we shall soon be in the m idst of 
the harvest, when our financial re
sources norm ally experience their 
principal strain. I t  is a tribute to 
the grow ing intelligence of our peo
ple th at we are hearing nothing this 
year about the W est being able to  
handle the crops w ithout assistance 
from  New York. The assistance is 
given out of the W est’s own money, 
which is simply w ithdraw n when it is 
needed a t home. New Y ork sends 
the money gladly enough, because it 
is there th at the best in terest can be

secured. The process would be a 
safe and proper one but for our de
fective currency system, which in
flates where it should contract and 
contracts where larger facilities are 
required.—W all Street Journal.

Activities in Indiana Cities.
W ritten  fo r th e  T radesm an .

Evansville will soon add another 
furniture factory to its long list, the 
Klamer-Goeble Co., employing over 
100 men.

M arion m en will build a new a rti
ficial ice p lant at F t. W ayne, m ak
ing three plants of this kind in that 
city.

A north  and south electric line 
from  Richm ond to Portland is p ro 
jected  and the tow ns along the route 
are very much interested in the m at
ter.

Bluffton will hold a free street fair 
Sept. 26-30 inclusive. No games of 
chance of any kind will be allowed.

Evansville’s first electric line, to 
reach south of the Ohio River, into 
Kentucky, will be running cars in
to H enderson this year. T he cars 
will be ferried across the river.

A seed and soil special train  s ta rt
ed from Richm ond M onday and will 
be operated for five days this week 
over the Panhandle, m aking twenty- 
three stops for the benefit of farm 
ers.

Albion has voted to  purchase and 
operate its own electric light and w a
ter plant, which is now a private 
property. A lm ond Griffen.

No Public Rest Rooms For Holland.
Holland, Aug. 15—According to  a 

report of the W ays and Means Com- 
onittee to the Common Council last 
evening the city of H olland is not to 
go into the project of establishing 
rest room s about the city. This m at
te r was brought up before the Coun
cil some time ago and was referred 
to the W ays and Means Committee. 
Chairman Jellem a announced th at the 
Committee had come to the conclu 
sion that, as a rule, such rest rooms, 
unless in charge of a com petent care
taker, would soon become m ere loung
ing places and centers of rowdyism. 
M oreover, there was great danger, 
said the Committee, that they would 
soon become extrem ely unsanitary if 
not scrupulously taken care of by 
some official.

W hile not advising the city to  es 
tablish the rest room s the Committee 
declared th at such room s were very 
desirable and even very necessary. It 
was its opinon, however, th at the 
business men of Holland ought to  es
tablish thepi in their places of busi
ness. In  th a t case they would not be
come lounging places and the jan ito rs 
of the buildings could easily take 
care of them  and keep them  in a san
itary  condition.

Go after new trade w ith all your 
might, but be very careful to hold 
on to  th at which you already have. 
A custom er gained is not a gain if 
another be lost.

Let the world be u tterly  silent for 
a week and the m ost nervous of peo
ple would pray for noise.

B etter single blessedness than dou
ble wretchedness.
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M ovements of Merchants.
E v art—L. Louden has sold his ice 

cream  parlo rs to  B ert T errill.
D ighton—L. D. Shore has sold his 

ice cream  parlo r to  John  Bennett.
M anton—LaB onte & Ransom  have 

purchased the general stock of J.
F. Rathbun.

E ast Jo rdan—H. Rosenthal has en
gaged in the dry goods, clothing and 
shoe business.

Alpena—T he Foley-Stepler D rug 
Co. has changed its name to  the 
City D rug Co.

H oughton—C. O. Scott, of C har
lotte, will open a new grocery store 
here about Sept. 1.

Kalam azoo—The E. A. Dunwell 
Ice Cream Co. has been sold to  the 
P iper Ice Cream  Co.

T raverse C»iy—A. H. Gruber, of 
M ancelona, will locate here in the 
undertaking business.

M aryville—W m. Johnstone’s g ro
cery stock and store building were 
recently  destroyed by fire.

E ast Jordan—A lbert Churchill has 
purchased the J. IJ. Lanw ay hard
ware and im plem ent stock.

Saginaw—The Germ an A m erican
Bank has been incorporated w ith an 
authorized capital stock of $100,000

E ast Jo rdan  — Jas. M oulter, of 
M ancelona, will put in a stock of 
groceries in the rear of the Fair 
Store.

Falm outh—T he Dennis & Veld- 
m an Co., hardw are dealer, has ch ang
ed its name to  the Dennis & Aid- 
rich Co.

B utternu t—Floyd B ogart has open
ed a m eat m arket in the rear of Glen 
N ewland’s store. H e also has a wag
on on the road.

Greenville — W . M atlock has 
bought from  M. Simon his in terest 
in the business of the Greenville 
Iron  & M etal Co.

Mayville—W . H. Pangm an, who 
recently sold his grocery stock ar 
E lkton, has purchased a grocery 
store a t this place.

Springport—F. L. W aterhouse has 
purchased the grocery stock of Ban
ister & Crittenden. Mr. W aterhouse 
hails from  P o rt H uron.

Benton H arbor—W m . K ennedy has 
resigned his position in the Diamond 
grocery on Pipestone s treet and E d
w ard Stacy has taken his place.

Alma—The F orest Hill E levator 
Co. has been incorporated w ith an 
authorized capital stock of $15,000, of 
which $10,000 has been paid in in 
cash.

Scottville—J. H . Chinnery has sold 
his stock of jew elry to  the P. M. 
R oehrig Jew elry Co., who will c o n 
tinue the business at the same loca
tion.

B enton H arbor—E. B. Pauley & 
Co. have purchased the jew elry stock 
of Young & H am ilton and will com 
inue the business a t the same loca
tion.

H arbor Springs — H enry  Stew art 
and Sam Barkley have bought the 
Billings grocery stock and will open 
a grocery a t the same stand about 
Sept. 1.

B righton—John A. Nelson, foi 
thirty-five years in the grocery busi
ness here, has sold out to  H. W. 
Piney, of Colby, W is., who will take 
possession soon.

St. Louis— Roscoe H enry  is again 
the d ruggist a t A. S. M cIn tyre’s 
pharm acy, after spending several 
m onths in the employ of a drug firm 
in Grand Rapids.

Bronson—W . H. Davis has pur
chased the in terest of J. E. W atson 
in the jew elry stock of W atson & 
Davis and will continue the business 
under his own name.

D etro it—The M anitone Chemical 
Co. has engaged in business w ith an 
authorized capital stock of $1,500, all 
of which has been subscribed and 
$375 paid in in property.

D etro it—T he W illiam  H. M artz 
Cigar Co. has been incorporated with 
an authorized capital stock of $10,- 
000, all of which has been subscribed 
and $1,000 paid in in cash.

E ast Jordan—J. H. Graff and R eu
ben Gleason have form ed a copart
nership and purchased the m eat stock 
of L. F. Beckman and will continue 
the business at the same location.

F lin t—Charles W . Brooks, who has 
been in the employ of F. D. Baker 
& Son for the last five years, has re 
signed to. take a position w ith the 
P ittsb u rg  P late Glass Co., a t De
tro it.

Sault Ste. Marie—H arrison  & Co. 
have engaged in the general m ercan
tile business w ith an authorized cap
ital stock of $15,000, of which $12,500 
has been subscribed and paid in in 
property.

Ann A rbor—Richard Simmons and 
Charles McClellan have filed a cer
tificate w ith the County Clerk that 
they are doing business under the 
name of the M ichigan and Southern 
Lum ber Co.

M anistee—*C. A. O lson’s m en’s 
furnishing stock has been seized on 
a w rit of execution taken out by the 
J. C. D aton Co., a creditor. The 
stock and fixtures are now being in
ventoried and appraised.

Bloomingdale—T he H otel Bloom- 
ingdale, which has been under the 
m anagem ent of R ichard Pow ers a 
num ber of years, was sold last week 
to . Frank  Clark, who has been in the 
grocery business here some time.

W hitehall—F. E. Lewelyn, the 
Shelby produce dealer, has already 
contracted for over 600 cars of 
peaches in Oceana, Muskegon and 
contiguous counties. Much of the 
stock has been bought in orchard lots 
a t $1 a bushel or more.

Carleton— Edwards & Adams, con
ducting a general store, have merged 
their business into a stock company 
under the style of the Edwards & 
Adams Co., with an authorized capi
tal stock of $28,000, all of which has 
been subscribed and paid in in prop
erty.

D etroit—Joseph J. Doyle & Co. 
have engaged in business for the p u r
pose of conducting a general steam 
fitting and plumbing business, with 
an authorized capital stock of $8,000, 
all of which has been subscribed, 
$1,653.32 being paid in in cash and 
$6,346.68 in property.

Jackson—C. J. Klocksien, who for 
the past ten years has been identi
fied with Grinnell Bros.’ musical in 
strum ent store, has been given the 
m anagem ent thereof and Charles L 
Grinnell, who has been in charge of 
it, goes to Kalamazoo to take the 
m anagem ent of the store there.

Battle Creek—Miss E thel W inslow, 
form erly with the L. W . Robinson 
Co., but the past four years with the 
H erpolsheim er Dry Goods Co., of 
Grand Rapids, has returned to  Battle 
Creek and associated herself with the 
L. W . Robinson Co. as buyer and 
m anager of their ready-to-w ear sec
tion.

L ’Anse—George M. Edwardsen 
will shortly  commence the erection 
of a building on Main street, adjoin
ing the building of Edwardsen & 
Nilsen. The structure will be frame, 
one story, 17x30 feet, and when com
pleted will be used for store pu r
poses. Mr. Edwardsen will put in 
a line of groceries.

D etro it—Alexander Kloka, ag ed . 33 
years, all his life a resident of this 
city and for many years a well known 
E ast Side grocer, died at H arper 
Hospital Thursday afternoon, follow
ing an operation for appendicitis. He 
was a m em ber of the Elks, C. M. B.
A., Royal Arch and the Polish Ro
m an Catholic church.

M uskegon — Edward Lesperance 
died a t his home Aug. 17 after a long 
illness. H e was born in D etroit and 
was 83 years, 3 m onths and 15 days 
old. H e came to  this city from 
Grand H aven in 1^61 and has lived 
here ever since w ith the exception 
of a few years at Pentw ater. He 
was the oldest butcher in Muske
gon.

Ann A rbor—C. L. Pray, for the 
past ten years in the grocery busi
ness in this city, has sold out to 
Ransom Bros.— George and W alter. 
A year or two ago Mr. P ray  suc
ceeded the firm of Miller & Pray. 
The young men who have purchased 
the business have resided in the city 
for a num ber of years and are favor
ably known.

W illiam ston—T his place has a new 
business firm, incorporated under the 
name of the Linn Produce Co., with 
a capital stock of $40,000. The offi
cers are J. H. Linn, P resident; Guy E. 
W int, V ice-President, and Joseph

Glaser, Secretary and T reasurer. T hey 
have taken over the business form er
ly owned by J. H. Linn, because of 
its increasing growth.

Pinconning — L athrop  & Stuart, 
dealers in dry goods, clothing and 
shoes, have m erged their business in 
to a stock company under the style 
of L athrop, S tuart & Co., to  carry 
on a general m ercantile business, 
with an authorized capital stock of 
$10,000, of which $6,000 has been sub
scribed, $3,000 being paid in in cash 
and $3,000 in property.

M uskegon—C. J. H oover has been 
appointed agent for the Fleishm ann 
Company, succeeding A. R. Bliss, 
who has tendered his resignation, to 
take effect Aug. 15. Mr. Bliss has 
represented the Fleischm ann Com
pany here for five years. F rom  Aug. 
15 to 23 he will devote himself to  
pushing the g rocers’ and butchers pic 
nic, after which he and M rs. Bliss will 
“hike” to  Chicago on foot. They will 
visit in Chicago for several days. Mr. 
Bliss is considering some business op
portunities.

Otsego—The firm of Sherwood 
Bros. & Tubbs, who have been in 
the hardw are business here for the 
past twenty-five years, has changed 
hands, E ber and Gorham  Sherwood 
having sold their in terests to  Brown 
& Tubbs. Mr. Tubbs was the junior 
m em ber of the original firm. Mr. 
Brown comes from South H aven, 
where he was engaged in the hard
ware business.

Edm ore — T he Edm ore canning 
p lant packed m ore than  35,000 cases 
of peas this season and had it not 
been for the drought ano ther 10,000 
could have been put up. E dm ore’s 
canning factory has proven a very 
successful venture and w here once 
grew pine trees can now be found 
peas, beans, potatoes, tom atoes and 
o ther vegetables especially adapted 
for canning purposes.

Jackson—R. T. Smith, of D etroit, 
whose native heath is in W est V ir
ginia, and who from  1899 to  1904 was 
with the famous Coach Y ost in the 
University of W est V irginia, has sign
ed w ith the Am erican Oil Co. as sales 
m anager. Mr. Sm ith was for several 
years w ith the W estinghouse people, 
where he took three years’ factory 
service, after which he had charge of 
the sales end of auto parts.

Ironw ood—Dr. C. Scott and Geo. 
T . Howe have disposed of a portion 
of their holdings in the Scott & Howe 
Lum ber Co., one of Ironw ood’s la rg 
est industrial enterprises, the  purchas
ers being H . K. Baker, of Odanah, and 
his associates and G eorge E. Foster, 
of Mellen. Mr. Baker is M anager of 
the S tearns Lum ber Co. and Mr. Fos
te r is President of the F oster-L atim er 
Co. The officers of the Scott & 
Howe Lum ber Co. rem ain as hereto
fore, Mr. How e retain ing  the presi
dency, A. L. O sborn the vice-presi
dency and George Scott the secretary
ship. The w ider d istribution of the 
company’s stock will make no differ
ence in the local m anagem ent o r pol
icy of the concern, and both D. C. 
Scott and Mr. Howe will spend a por
tion of each year in Ironw ood as 
heretofore.
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The Produce Market.
Apples—Duchess command 75c per 

bu.; W ealthy fetch 90c per bu. The 
crop is large in volume and fine in 
quality. Carlot shipm ents are being 
made as far south as Tampa.

Bananas—$1.50@2 per bunch ac
cording to size and quality.

Beets—15c per doz.
B utter—T here is an active consum p

tive dem and for all grades of butter, 
and the m arket is very firm at un
changed prices. T he receipts are light
er than  usual for the season, due, no 
doubt, to the heat in all sections. 
Stocks of bu tte r in storage are small
er than usual and the m arket seems 
likely to  rem ain in its presen t firm 
condition, w ith a possible advance in 
the near future. This applies both to 
solids and prints. Local dealers hold 
fancy cream ery at 25*4c. T hey pay 
22c for No. 1 dairy and 17c for pack
ing stock.

B utter Beans—$1 per bu.
Cabbage—$2 for small crate and 

$2.50 for large.
C arro ts—15c per doz.
Cauliflower—$1 per doz.
Celery—18c per bunch for home 

grown.
Cocoanuts—60c per doz. or $4.50 

per sack.
Crabapples—T ransparent, 75c per 

bu.
Cucumbers—25c per doz. for hot 

house.
Eggs—The m arket holds at about 

the prices quoted a week ago. The 
quality is reported  to be very good by 
m ost of the commission m en and 
w holesalers and the loss in candling 
is the sm allest in m any weeks. The 
consum ptive demand is very good and 
absorbs all grades on arrival. The 
m arket is in a healthy condition, w ith 
no signs of immediate radical change. 
Local dealers pay 15J^c, loss off, del.

Grapes—M oore’s Early, 16c for 4 
tb. basket and 20c for 8 tb. basket.

Green Corn—l'5c per doz.
Green Onions—15c per doz.
H oney—15@16c per lb. for white 

clover and 12c for dark.
Lem ons—California, $4.75@5 per 

box; Verdellis, $4.50@4.75.
Lettuce—85c per bu. for leaf; $1 

per bu. for head.
Musk M elons—Michigan Osage, $1 

per crate.
Onions—$1 per bu. for home grow n; 

$1.50 per 60 lb. sack of Louisville.
O ranges—Late Valencias, $4.50.
Peaches—E arly Michigan (W hite), 

$1.25 per bu.; St. Johns (Yellow), 
$1.50 per bu.

P ears—Sugar, $1 per bu.; B artletts, 
$1.25 per bu.; Clapp’s Favorite, $1.25 
per bu.

Peppers—40c per doz. for red: 
$1.75 per bu. for green.

Pickling Stock—20c per 100 for 
cucum bers; $2.50 per bu. for small 
onions.

Pieplant—75c per box of about 45 
lbs.

Plum s — Lom bards, $1 per bu .: 
Bradshaws and Guiis, $1.25 per bu.

Pop Corn—Old stock, $1 per bu.. 
new, $4.50 per bbl.

Poultry—Local dealers pay l i e  for 
fowls; 6j4c for old roosters; 10c for 
ducks; 12c for old turkeys and 18c for 
young; broilers, 1J4@2 lbs., 12c.

Radishes—10c per doz.
Squash—30c per bu. for crookneck.
T om atoes—$1 per bu.
Veal—Local dealers pay 6@10c.
W aterm elons — Georgia and In 

diana comm and $2.25 per bbl.
W hortleberries—$2 per 16 qt. crate.

The Grocery Market.
Sugar—T he m arket on raw  sugar is 

higher in Europe and refined is firm 
and strong  on the basis of $5.65 f. o. b. 
New York. This is likely to  be the 
banner year for the beet sugar factor
ies of Michigan and beet sugar grow 
ers as well. T he product this year is 
estim ated a t 700,000 barrels, which is
100,000 barrels larger than it was last 
year. As sugar is fully 80c per hun
dred higher than it was a year ago, 
this will mean an increased profit of 
$2.50 per barrel, or $1,750,000, which 
will be divided betw een the grow ers 
and stockholders of the beet sugar 
plants. T his explains why M ichigan 
sugar stocks have been increasing in 
value of late. T he w eather has been 
ideal for the grow th and m aturity  of 
the beet and if there is plenty of warm 
sunshine during the next m onth, it is 
not unlikely th at the product m ay ag
gregate even m ore than  700,000 bar
rels.

Tea—T he m arket continues very 
firm for the entire list. Japans are 
holding up in price for both new and 
old. F irs t crops are all in and well 
disposed of. Second crops are now 
being m arketed and the quality of 
both leaf and liquor shows up well. 
Prices hold l@ 2c over last year, 
basket fired teas showing the s tro n g 
est advance. N othing w orth  buying 
is offered under 18c and the failure 
of green teas from China bids fair to  
still further advance Japans. Form n- 
sas are active, ruling about lc  high
er than last year, although the crop 
prom ises to  be larger. T he stocks 
of China greens never had such a 
cleaning up in this country and Gun
powders now in are bringing 6@8c 
advance. Low grade Congous are 
running coarser than last year and 
are l@ 2c higher on account of the 
small supply. India and Ceylons are 
firm at unchanged quotations.

Coffee— Prices for Rio and Santos 
show no change for the week. W hile 
the demand is light, everything it 
firmly held. Mild coffees are re la
tively cheaper than Brazils, and it is 
greatly  to  be wondered a t th at the 
demand does not divert to  them  on 
th a t account. I t  is possible to  buy a 
mild coffee to-day At about the same 
price as Santos, although it is really 
w orth l j^ c  more. Nevertheless the 
demand for mild coffees is light. Java 
and M ocha are unchanged and quiet.

Provisions—T he m arket is very 
firm at the recent advance for every
thing in smoked meats. Stocks are 
about norm al for the season, and 
while the present consum ptive de
m and continues the m arket will like
ly rem ain unchanged, and m ay ad
vance. Pure lard is firm at J^c ad
vance over last week. Compound 
lard is also firm at % c  advance. A 
very good demand is reported  for 
both. Dried beef is firm at lc  ad
vance, and the consum ptive demand 
is reported  good. Barrel pork  and 
canned m eats are unchanged and in 
fair demand.

Canned F ru its—All varieties are 
firm at present prices and stocks are 
said to  be small in some varieties of 
California fruits. Prices have been 
issued on the 1911 pack of canned 
goods in Canada and w ithout a single 
exception they are from  2^@ 30c per 
dozen h igher than opening prices of 
1910. New Y ork gallon apples, eith
er spot or future, are reported  hard 
to  get a t any price by wholesalers, 
who also expect to see higher prices 
on some of the California fruits.

Canned V egetables— Prices a t the 
present time will not perm it of any 
grade of peas being retailed at 10c 
per can. T he pack has been so small 
th at m ost packers are only deliver
ing about one-half of future orders 
and if the w holesaler delivers all fu
ture orders m any of them  will have 
very few left. The m arket on corn 

-and tom atoes holds firm and the de
m and is fair for the season of the 
year as green vegetables are a t their 
best and prices low, which as a rule 
effects the demand on canned vege
tables to  some extent.

Dried Fruits—New peaches are 
high. T he price at which they are 
offered is l@ 2c per pound above the 
spot price, and the m arket is very 
firm. Spot peaches are scarce and 
cut no figure. Spot apricots are 
scarce and inactive; futures are still 
high and likely to  be scarce and firm 
Raisins have not sold since the re
cently reported advance. C urrants 
are quiet and unchanged. Spot prunes 
are ruling at around 6c assortm ent 
bag basis, in a large way coast. This 
is 2c above the price ruling not long 
ago. Short crop prospects are the 
cause. T he demand is not large.

Cheese—All grades are in active 
consum ptive demand. The receipts 
are absorbed on arrival each day, and 
an advance seems likely in the near 
future. The quality of the receipt? 
is fully up to  the standard consider 
ing the warm  weather.

Syrups and Molasses—Glucose is 
w ithout change. Compound syrup is 
dull and unchanged. Sugar syrup is 
unchanged and not w anted except for

m anufacturing. M olasses is dull a t 
ruling prices.

F ish—Cod, hake and haddock are 
all inactive and rule a t unchanged 
prices. New England packers have 
announced that they do not intend 
to make contracts for future deliv
ery this year in the usual way. They 
will make contracts, but they will 
allow a much shorter term  for de
livery than has been the custom. 
Spot salmon is unchanged, high and 
quiet. Prices on new Alaska salmon 
have not yet been named. Spot sar
dines have slumped and m ost packers 
will now sell at $2.50 in a large way 
f. o. b. T he combined causes are 
better supply of fish and growing 
com petition am ong the packers. Im 
ported sardines are unchanged and 
quiet. T here is some demand for 
Portuguese fish. New packed fish 
are being offered for future delivery 
at 50c@$l below the present spot 
prices. M ackerel is higher, due to  de
creased supplies. T here is also a 
som ewhat better demand. All told, 
Norw ay m ackerel have advanced $2 
@2.50 per barrel. Irish  mackerel are 
also some little  higher. A few new 
shores are coming into New E ng
land m arkets, but they are cutting 
very little  figure.

A retail drug business has been in
corporated under the style of the 
Econom y D rugs Co., w ith an au thor
ized capital stock of $5,000 common 
and $4,000 preferred, of which $6,220 
has been subscribed and 6,210.59 
paid in in property. Those in te rest
ed are H arry  J. Hagen, H enry  A. 
Brink, Edw ard F . P o rte r and Chas. 
H. Kahler, all of this city.

T he I. C. Shipman Coal Co. has 
m erged its business into a stock 
company under the style of the Ship- 
man Coal Co., with an authorized 
capital stock of $15,000 common and 
$10,000 preferred, of which $12,500 
has been subscribed, $300 being paid 
in in cash and $12,200 in property.

W illiam  Judson will give the em
ployes of the Judson Grocer Co. a 
house party  at his beautiful home, on 
Fountain street, Saturday evening. 
As everything Mr. Judson does is 
well done, the boys anticipate a m ost 
enjoyable affair.

T he W ilson Cloak & Suit Co. nas 
been organized w ith an authorized 
capital stock of $10,000, of which 
$7,500 has been paid in in cash. The 
company will open for business Sept. 
1 in the P o rte r block.

W m. B. Holden, M anager of the 
Grand Rapids D ry Goods Co., has 
re turned from  a ten day vacation 
trip down the St. Law rence River. 
He was accompanied by his wife.

Thom as Sullivan, m anufacturer of 
cigars at 1276 South Division street, 
has field a chattel m ortgage for $127 
to the C hattel Loan Co., covering all 
stock and fixtures.

H. F. Robinson, dealer in harness, 
has filed a chattel m ortgage for $64 
to  the M adison Square Providence 
& Loan Co., covering all stock and 
fixtures.

mailto:4.50@4.75
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Q uota tions on Local S tocks and Bonds.

Am. G as & Elec. Co. Com 
Am. G as & Elec. Co. Pfd. 
Am. L t  & T rac tio n  W a rra n ts  
Am. L t  & T rac tio n  Co. Com. 
Am. L t & T rac tio n  Co. Pfd. 
C ities  Service Co. Com.
C ities  Service Co. Pfd. 
C itizens Telephone Co.
Com. Sav ings B ank

D ennis Bros. S a lt &  Lbr. Co.
D enver G as & E lec. Co. Bom 
F o u r th  N a tio n a l B ank  
F u rn itu re  C ity  B rew ing  Co.
G eneral M otors Com.
G eneral M otors Pfd.
Globe K n ittin g  W orks, Com.
Globe K n ittin g  W o rk s  Pfd.
G rand  R apids B rew ing  CO.
G. R. G as L ig h t Co. B onds 
G rand  R apids Ry. Co. bonds 
G. R. N a tio n a l C ity  B ank  
G rand  R apids Sav ings B ank  
H olland S ugar 
K en t S ta te  B ank  
Lincoln G as & Elec. Co.
M acey C om pany Pfd.
M ichigan Pacific Lbr. Co.
M ich S ta te  Telephone Co. Pfd . 99% 100% 
M ich ig an S u g a rC o .C o m .
Old N ationa l B ank 
Pacific Gas & Elec. Co. Com.
Pacific Gas & Elec. Co. Pfd.
Peoples Savings B ank  
Sag. C ity  Gas. Bonds 
St. Louis S ugar Com.
U nited  L. & R. Co. Com.
U nited  L. & R. Co. 1st Pfd.
U nited  L. & R. Co. 2nd Pfd.

B id .Asked
57 60
43 45

299 300
295 298
105 106
76 77
80 81%
92% 931/;

158 161
61% 62
89% 90%
881 93% 94

180 183
95 98
46 47
82 83%

125 140
100 101
200 210
100 101
100 101
158 160
160

16% 16%
250 252
28 32
95 99

12%
. 99% 100%

98% 99%
196 198
66 67
88 90

210
98%

17%
52 55
80 83

Safeguarding the Interests of Share
holders.

T he up-to-date m anaged Am erican 
railroad, com pared w ith the best in 
operation sixty years ago, could 
hardly be recognized as kindred—a 
giant descended from  a pigmy. Both 
in construction and in m anagem ent 
scarcely a feature of the original ra il
road remains. Yet, strange to  say, 
w ith all the genius bestow ed and 
consum m ate care exercised in b ring
ing railroad operation to  perfection 
in its m ultifarious parts, the very 
heart and soul of its stability as an 
investm ent has been either left un
studied o r set aside for a m ore con
venient season. T he weakness that 
has not received due consideration 
lies in the financial feature. T he cur
ren t literature of the day has, from 
authentic records and from  the 
m ouths of witnesses, m inutely and 
fully exposed the m ethods practiced 
by the pioneers in railroad construc
tion and financing; notably those in 
the region w est of the Allegheny 
M ountains clear to the Pacific coast. 
Perhaps in no single instance have 
those who became stockholders es
caped unharm ed, while m any have 
suffered to ta l loss by reason of sale 
o r drastic reorganization of their 
properties. Even the te rrito ry  east 
of the A lleghenies w ent through a 
purgation, although not so general or 
severe. Yet with all these examples 
of frightful losses, from legalized 
robberies com m itted in the wild 
W est upon unsuspecting and enthusi
astic investors, would-be investors 
seem not to  have profited by o thers’ 
experience.

Centralization of Capital.
The tendency for some years past

in all corporate affairs has been to 
w ard centralization of capital for the 
purpose of gaining power. One who 
will take the time and care to  inves
tigate w hat these colossal figures 
stand for, both assets and liabilities, 
m ust realize how u tterly  he is at 
sea and how incapable he is of bring
ing his w its to  land. If  he ever suc
ceeds in getting  them  to  “terra  fir- 
m a” he will sit down and think. 
These will be his thoughts: “One 
th ing  I know, and th at is, I know 
nothing concerning the financial 
standing of the company in which I 
am a stockholder. My fate in this 
enterprise rests solely w ith those 
who m anage the company.” The r e 
sponsibility of conducting the en ter
prise and safeguarding the equities of 
the m illions whose individual hold
ings m ay be com paratively insignifi
cant, but are, nevertheless, of great 
im portance to them, is a tru st that 
any honest man would do his utm ost 
to  faithfully discharge. W hen such 
ordinarily sagacious men fail to  see 
an avoidable danger ahead, it is the 
duty of those who can to  warn them.

Safeguard of Credit.
No human foresight can assign a 

time or place when and where a fall
ing away of credit will develop. W hat 
is the safeguard never to  be set 
side? A minimum of debt and a 
m aximum of iive (liquid) assets; 
ready cash in hand, not borrowed 
cash on collateral, easily negotiable 
in fair weather, but not wanted by 
banks in foul. No bette r illustration 
of th is wise provision can be cited 
than  the financial policy of the Stand
ard Oil Co. F rom  its inception to 
the present it has carried an ample 
reserve in cash, o r assets as good, 
w ith which to  m eet and successfully 
pass th rough every sort of money 
famine o r business depression, and 
prepared also to  pick up at bargain 
prices valuable properties sacrificed 
by those whose operating  resources 
have run short. T his is not a criti
cism of the physical features of 
Am erican railroads. As a rule both 
their construction and operation 
stand unchallenged for excellence by 
the best standards of the day, but 
the vital weakness of their financial 
m ethods can not be condoned or cov
ered by their m any strong  points.

Paying at M aturity.
No corporation should execute 

bonds secured by m ortgage unless 
first preparing a fund to  pay them  
at m aturity. T his sinking fund should 
be a sacred trust, never to  be invaded 
by the  company, even for the tem 
porary  relief. T he door should be 
locked against it, no m atter how u r
gent the dem and m ight be. A t every 
interest period annually, semi-an

nually or quarterly, an equal sum in 
cash should be contributed by the 
company from its net income, and as 
this cash is received by the trustees 
they should a t once invest it, togeth
er with the* principal and such inter 
est as had accrued since the prior 
period. By the careful • operation of 
the sinking fund the am ount of the 
m aturing debt would be accumulated 
and the loan paid off, thus giving 
th a t much increased value to  the 
stock and th at much reduction of 
danger. In terest on loans m ust be 
paid to avoid trouble; dividends can 
wait, w ithout menace to  the proper
ty, until they can be declared with 
safety. Cash in the sinking fund 
should be invested in bonds of un
doubted value, readily convertible in
to cash at their par, but the chief ob-

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital . . . .  $500,000 
Surplus and Profits - 250,000

Deposits
6 M illion Dollars

HENRY IDEMA . . .  President 
J . A. COVODE - - Vice President
A. H. BRANDT . . .  Ass’t  Cashier 
CASPER BA ARMAN - - Ass’t  Cashier

3 f c %
Paid on Certificates

You can transac t your banking business 
with us easily by mail. W rite us about 
i t  if Interested.

M e r c h a n t’s  A c c o u n ts  S o lic ite d  
A s s e t s  o v e r  3,000,000

! i j it^ |^ ID S ^ A V lN G sS ^ i r

Only bank on North side of Monroe street.

Qrand Rapids 
National City Bank

Monroe and Ottawa Sts.

Capital $1,000,000 
Surplus 350,000

City Trust 
And Savings Bank

Campau Square

BRANCH
Monroe and Division Sts. 

Capital $200,000 
Surplus 40,000

The capital stock of this bank is owned 
by the stockholders of the GRAND 
RAPIDS NATIONAL CITY BANK.

W e

Buy and Sell
Timber and Public 

Utility Bonds
Gas, Electric, T elephone  

and Industrial Stocks
We will be glad to  send you 

our weekly quotations

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.

T here  is N othing  in Safe Banking that w e C annot Perform

PEOPLES SAYINGS BANK
OF G R A N D  RAPIDS, M ICHIGAN

RESOURCES Condition May 15, 1911 LIABILITIES 
..............................Capital S tock ....................................................................$ 100.000 00

Cash and Clearing House Items. 131.604 98 Undivided Profits........................... 15 517 26
Deposits with Reserve Agents . . .  271,622 67 Deposits..........................................  2 018*922 78

_ . *2.234.439 99 *2.234,439 99
Savings Department Reserve 18% Commercial Department Reserve 27%

THE FO URT H  N A T I O N A L  B A N K
UNITED STATES DEPOSITARY GRAND RAPIDS, MICHIGAN

WM. H. ANDERSON. President 
JOHN W. BLODGETT. Vice Pres.

OFFICERS
L. Z. CAUKIN. Cashier 
J . CLINTON BISHOP. Asst. Cashier

left o'ne*yea?.k PayS 3 *** Cent on Savings Certificates if left 6 months, and %% per cent, if 

semi-annindlyH^W^^fciTyom-^patronage?^ “  months “ d « ~ > d “ terest

Capital
$800,000

T H E

O L D
N A T I O N A L

B A N K
N S  1  C A N A L  S T R E E T

Surplus

$500,000

Our S a v in g s  C ertificates
Are better than Government Bonds, because they are just as safe and give you 

a larger interest return. 3% % if left one year.
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Financial
jec t of the sinking fund is to  invest 
the accumulated cash in the bonds for 
which the fund itself stands, if ob
tainable a t or below their face value. 
The curse of refunding bonds keeps 
the devil unchained forever, whereas 
the paym ent and cancellation of 
bonds as they m ature, end this per
petual annoyance and danger to  ev
ery corporation unfortunate enough 
to  bear the yoke of servitude.

J. W illard  Gibbs.

Public Ow nership—-Effect of Local 
Conditions.

T he area w ithin which public own
ership m ay safely be invoked by the 
municipalities in all lands is, in short, 
extrem ely small; and the far larger 
and m ore debatable area w ithin 
which public ownership fails at one 
spot and succeeds at ano ther is so 
broken up by the infinite variety  of 
local conditions as alm ost to  defy 
classification or description as a 
whole. T h at “one m an’s m eat is an
o ther m an’s poison” is as true  of the 
body politic as of the body physical; 
and neither for m unicipalities nor for 
nations can one lay down any but 
the narrow est and m ost austere regi
men in the hope of finding it univer
sally applicable and universally bene
ficial. Take, for instance, the ques
tion of the nationalization of the rail
roads. In  Germ any it is a realized 
project to which the people have ad
justed  them selves and become habit 
uated. In  G reat Britain it is ju st en
tering  the field of practical political 
discussion as an experim ent fraught 
with trem endous hazards, but not to 
be dismissed as inconceivable.

In  the U nited S tates it can not 
yet be said to  have reached even th at 
ten tative stage; and the American 
people, as they showed when Mr. 
Bryan dropped a h in t in th at direc
tion, would all but unanim ously re 
gard a proposal for the Federal ow n
ership and operation of their ra il
roads as a political and industrial 
revolution so stupendous as to  be 
hardly w orth  debating. W h at useful 
purpose, under such circumstances, 
would be served by a disquisition on 
railroad nationalization th a t failed to  
take into account the varying stand
points, inclinations and conditions of 
the German, B ritish and American 
peoples and to show th at the p rob
lem, while superficially the same in 
all three countries, was fundam en
tally different, and that the only cer
tain thing, therefore, th a t could be 
predicted, if it were treated  in all 
th ree  cases alike, would be the em er
gence of three to tally  different sets 
of consequences?

These observations for all their 
conspicuous triteness are none the 
less w orth  form ulating, partly  be
cause they go near the roo t of the 
m atter in so far as they insist on 
the need of exam ining each question 
of public ownership on its m erits and 
in the light of local conditions, and 
partly  because their very obvious
ness causes the m oral they convey 
to  be constantly  forgotten. Ameri-

cans especially, having only recently 
begun to  experim ent w ith municipal 
ownership, are apt to  fix their gaze 
on some “m odel city” in Europe and 
to  exclaim, “W hy can not Cleve
land or Chicago or New Y ork be as 
B irmingham  and Glasgow are?” 
W hen any Am erican city has evolv
ed the political honesty and intelli
gence and the adm inistrative stabil
ity  th a t distinguish Glasgow, and has 
a ttrac ted  to  its service the same 
am ount of self-sacrificing ability and 
experience, and has evaded the re
strictions imposed upon the to ta l of 
its indebtedness, and has also circum 
vented the Am erican constitution, it 
will be tim e enough to  decide w heth
er it should a ttem pt to  duplicate 
Glasgow’s policy of municipalizing 
all the public utilities w ithin reach.

This, of course, is not to  assert 
th a t a m unicipality of a sta te  before 
em bracing public ownership will not 
do well to  study the experience of 
o ther tow ns and o ther countries an 1 
will not find th at experience of the 
highest value. I t  is simply to  insist 
th a t in this, m ore perhaps than  in 
m ost questions of politics and ad
m inistration, the im ponderabilia are 
of suprem e and decisive m om ent and 
that P ittsburg , for instance, can only 
profit by the example of Glasgow, 
can only appreciate the guidance or 
the w arning th a t Glasgow has to  of
fer, if constant and ample allowance 
is made for the dissim ilarity of local 
conditions, and if it is freely recog
nized th at the same solution of w hat 
is apparently  the same problem  may 
lead to  very different results in the 
tw o cities. W e w ant to  know the 
best m ethod of regulating public 
utilities th a t are owned and o p e ra t
ed by private corporations. W e w ant 
to  ascertain, if possible, some fairly 
broad and not too rigid principle that 
would help us to separate the services 
that ought to  be taken over by the 
m unicipality or the stake from  those 
th at m ight legitim ately be left in pri
vate hands.

W e want, again, to  strike an ap
proxim ate balance betw een (1) pub
lic ownership combined w ith the 
lease of the undertaking to  an un 
official corporation, (2) public own
ership combined w ith public opera
tion, and (3) private ownership and 
private operation under public con
trol. A ssum ing th at the advantage is 
found to  lie w ith the system  of pub
lic ownership combined w ith public 
operation, we want, next, to  discov
er how this system  works—w hat are 
its financial effects in relieving tax
ation o r in increasing local indebted
ness, w hether the services it supplies 
are of a b e tte r quality and lower in 
price than  those which m ight be ob
tained from  a properly regulated pri
vate company, w hat consequences re 
sult from  the creation of a body of 
privileged workm en drawing higher 
pay from  the public authority  than 
they  would receive from  an ordinary 
employer, how far the expansion of 
sta te  and m unicipal activities and the 
increase of state  and municipal em 
ploym ent of labor affect the tone and 
character of politics and the in terest 
of the people in their civic and na
tional affairs, how far they  reac t up

on private enterprise and influence 
the flow of capital and the state  of 
the labor m arket.—Sydney Brooks in 
N orth Am erican Review.

Im patience of detail is the ruina
tion of m any a m erchant.

GRAND RAPIDS 
FIRE INSURANCE AGENCY

THE McBAIN AGENCY

Ur«nd Rapid«, Mick. The Leading Agency

The Clover Leaf Sells

Office 424 Houseman Blk.
If you wish to locate in Grand Rapids write 

us before you come.
We can sell you property of all kinds.
Write for an investment blank.

W E  W ILL,

BUY—SELL—Q U O TE
Securities of BAN K S, TELEPH O NE , IN D U STR IA L A N D  

PUBLIC SERVICE CO RPO RATIONS  
Ask for our quotation sheet

C. H. Corrigan & Company
343 M ichigan T rust Building Grand Rapids, Michigan

Long Distance T elephones—Citizens 1122, Bell 229

BOND DEPT.
of the

C ontinental and Commercial 
T rust and Savings Bank

The capital stock of this bank is owned by the Conti
nental and Commercial National Bank of Chicago.

Combined Assets over $ 2 0 0 ,0 0 0 ,0 0 0
Offer high grade Municipal, Railroad and Corporation 

Bonds and Debentures to yield investors 3^ to 6%. Corres
pondence invited.
J. E. T H A T C H E R , Michigan Representative, 1117 Ford Building. 

GEO. B. CALDW ELL, Manager Bond Department.

We Only Issue Plain, Understandable

LIFE INSURANCE POLICIES
With Guaranteed Values. Lowest Rates.

The Preferred Life Insurance Co. of America
Grand Rapids, Mich.

JAMES R. WYLIE, President WILLIAM A. WATTS. Sec y and Gen l Mgr.

W e  M anufacture

Public Seating
E x c lu s iv e ly

U H l i r r ’t l P C  W e furnish churches of all denominations, designing and 
V l l  I I I 1v l l C S  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

The fact that we have furnished a large majority of the city 
O L l I U U l d  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction and 
materials used and moderate prices, win.

Lodge Halls We specialize Lodge Hall and Assembly seating.
Our long experience has given us a knowledge of re

quirem ents and how to meet them . Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

W rite Dept. Y.

Hmerican Seating Company
215 Wabash A ve. CHICAGO, ILL.

GRAND RAPIDS NEW YORK BOSTON PHILADELPHIA
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Pub lished  W eekly  by
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Subscription Price.
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advance.
C anad ian  subscrip tions, $2.04 p e r  y ear, 

payab le  in  advance.
N o subscrip tion  accep ted  un less a c 

com panied  by  a  signed o rd e r an d  th e  
p rice  of th e  firs t y e a r’s  subscrip tion .

W ith o u t specific in s tru c tio n s  to  th e  con
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cord ing  to  o rder. O rders to  d iscon tinue  
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August 23, 1911

T W E N T Y -N IN T H  YEAR.
W ith  the issue of last week the 

T radesm an com pleted its tw enty- 
eighth year of successful publication. 
The issue of th is week therefore 
m arks the beginning of the tw enty- 
n inth year.

T he T radesm an has no apologies 
to  offer for the  past o r excuses to  
m ake for the future. I t  has been 
the aim of the m anagem ent to  con
duct it along well defined lines th a t 
would m eet w ith the approval of 
righ t th inking m en and women. Ic 
can not reasonably expect to  m eet 
with the approval of all people a t all 
times, but it does expect to  be given 
credit for being honest in its views 
and expressions. I t  certainly can 
never be accused of being narrow  >r 
prejudiced or visionary. T he T rades
m an always keeps its feet firmly on 
the ground and it has never been 
swayed by sanguinary aims o r sinis
te r motives. I t  is absolutely inde
pendent in its views and fearless in 
its expressions, en terta in ing  p rogres
sive ideas and pu tting  them  into ex
pression w ith g reat freedom. W hen
ever the  T radesm an has found it nec
essary to  criticise or condemn, it has 
done so w ith the u tm ost frankness 
and fairness and w ith absolute free
dom of prejudice or passion.

I t  would be impossible for a publi
cation to  be conducted along .these 
lines and no t m ake strong  friends. 
T he T radesm an believes it has m ore 
friends of this character than  any 
o ther publication in the m ercantile 
line. I t  has never deceived its read
ers. I t  has never, willingly, led them  
astray. I t  has been their faithful 
friend and counselor for years and it 
is the hope of the publisher th a t the 
T radesm an m ay be conducted, along 
such safe and sane and sensible lines 
th a t it will continue to  appeal to  the 
rank and file of m erchants in partic
ular and business m en generally as 
a w orthy exponent of all th at is good 
in the business world.

BEW AR E OF T H E  LIAR.
Now th a t the furniture strike has 

been form ally declared off and m ay 
now be considered nom inally as well 
as in fact dead, it is in order to  point 
to  the lessons the prolongd contro
versy have tau g h t and to  draw m or

als from  them . T h e  city papers have 
been doing th is to  a considerable ex
ten t and, strange as it m ay seem, 
they  entirely  m iss the biggest, m ost 
im portan t and m ost im pressive les
son of all; in fact, the only lesson 
really  w orth  m entioning. T he real 
lesson of the  strike is

B E W A R E  O F  T H E  LIA R .
Up to  less than  a year ago the fac

to ry  hands ’in Grand Rapids were 
contented and their contentm ent was 
th at of prosperity , not of sloth and 
ignorance. The w orkers were doing 
well and they knew it. T hey were 
buying homes, educating their chil
dren and had m oney in the  bank. 
T hey were getting  their full share 
of the profits grow ing out of the fu r
n itu re  industry  and had no fault to 
find w ith the trea tm ent accorded 
them  by the m anufacturers, neither 
in the m atte r of wages, hours of la
bor or o ther conditions. T hen Mac- 
Farlane, Shea and o ther professional 
friends of labor came am ong them. 
These agitators, for their own sel
fish purposes, lied to  the workm en— 
lied outrageously and unscrupulous
ly. T hey m isrepresented conditions 
in the furniture trade. T hey exag
gerated the prosperity  of the m anu
facturers and m inimized the welfare 
of th e  workers. T hey appealed to  
prejudices and did all they could to 
arouse passions and hatred  and envy 
and greed. Some of the w orkers— 
the ignorant, the reckless and the 
discontented—were organized into a 
union and then, by intim idation, co- 
ersion and o ther tactics well known 
to the union, the m ore conservative 
and in telligent were b rought into 
line. T hen came the  strike.

T he strike lasted eighteen weeks. 
I t  cost the city m ore than  tw o m il
lion dollars in productive activity, 
ana a large share of this loss falls 
on the workers. T he workm en and 
their families, the m anufacturers, the 
m erchants—we have all suffered, and 
all because Grand Rapids chose to 
give its confidence to  a bunch of un
scrupulous union sneaks and graft
ers who came preaching doctrines of 
un rest ra th e r than  to  our own citi
zens, the m anufacturers, who had 
spent all their lives here and whose 
honorable records constitute one of 
the city’s g reatest assets. W hat the 
strangers said was accepted a t par; 
w hat our own citizens said was dis
counted 75 per cent, and a question 
m ark put against the rest. Believ
ing in strangers who came unknowu 
and unvouched for cost the city mil
lions of dollars. T he obvious lesson 
of the strike is to

B E W A R E  O F  LIA RS.
W hile workers, m anufacturers, 

m erchants and everybody else in 
Grand Rapids have suffered, Mac- 
Farlane is enjoying a three m onths’ 
pleasure trip  in Europe out of w hat 
he made from  the strike. W hat Shea, 
Beattie and the o thers have made is 
not so easy to  calculate, but it is 
certain th at this city’s suffering has 
been substantially to  their profit. 
W hether M ayor Ellis and Sybrant 
W esselius have gained anything re 
mains to  be seen. Andy Fyfe has 
landed the U nited S tates .custom  
house, the unions and the strike be

ing po tent factors in convincing Sen
ato r W illiam  Alden Smith, who will 
be up for re-election next year, that 
he was the m an for the place.

Now th at the strike is over it is 
w ith much satisfaction th at the 
T radesm an reviews its course. Aside 
from  the furniture journals, the 
Tradesm an has been the only paper 
in Grand Rapids to  denounce the 
M acFarlane outfit for w hat it really 
was—a lot of liars and grafters. Be
fore the strike was inaugurated the 
Tradesm an declared that such a 
course would be folly, that it was 
totally unw arranted by any condi
tions existing in the furniture trade, 
that the real issue was not wages nor 
hours but solely and exclusively 
union domination. W hen the strike 
was finally declared the Tradesm an 
said it was a m anufactured product, 
w ithout grievance or sufficient cause, 
and that it was certain to  fail. D ur
ing the eighteen weesk the strike has 
lasted not an issue of the Tradesm an 
but has denounced the leaders for 
w hat they really were and pointed 
out how they were fattening on the 
losses of their dupes. The result of 
the strike justifies all that the T rades
m an has said and done. The people 
now know they were deceived, that 
they were misled, that the T rades
m an was right. T he strike has been 
an expensive experience, but it wili 
be w orth  all the million or more that 
it has cost if in the future Grand 
Rapids bewares of liars who come 
in the guise of friends of labor to 
make trouble am ong us.

W O RLD W ARNING.
The recent strike in England fur

nishes a fine example of the vicious
ness of union labor and its u tte r un
scrupulousness. And the strike was 
of a m agnitude and so conspicuous in 
its settings th at all the world had op
portunity  to  study its workings, and 
should take warning. About three 
weeks ago the shovers and shovelers 
of freight—dockwollopers they would 
be called in M uskegon—along the 
London wharves went on strike for 
sho rte r hours and m ore pay. This 
kind of labor in London, as in every 
other sea po rt in the world, is the very 
lowest of comm on labor, requiring no 
skill nor intelligence, but m erely crude 
brute strength . T he strike tem porar
ily crippled shipping, both the loading 
and' the unloading of freight, but 
common labor is easy to  replace and, 
in spite of the violence which always 
accompanies unionism  and is a part 
of union teachings and practices, the 
ship owners were m aking rapid pro
gress tow ard resto ring  traffic when 
the dockwollopers’ union called upon 
the railroad freight handlers to  help 
them  out, and the freight handlers 
passed the word along to  the train 
men and the train  m en called for the 
support of the workm en in the Lon
don tubes, o r subways, and they all 
dutifully responded to  the orders of 
the small coterie of professionals who 
happened to  be a t the head of the 
organization. T his strike, so sudden 
in its developm ent and so widespread, 
put a complete em bargo on traffic, 
both rail and by sea, and London, de
pendent upon the outside world for 
food, was w ithout supplies. Food

prices soared, m ilk was unobtainable 
the w orld’s m etropolis faced a famine. 
The situation was so serious th a t the 
governm ent had to  take notice. The 
appointm ent of a royal commission, 
which, by the way, is very unlike a 
congressional o r legislative investi
gating comm ittee in this country, was 
offered to  exam ine into any grievances 
that m ight exist and arb itrate  the 
troubles. Sure of their streng th , made 
arrogant by the pow er they  knew 
they possessed, the union leaders de
fied the governm ent. “Come to our 
term s or starve,” was their dictum. 
They had “the drop” on governm ent, 
railroads and the people, and it wasn’t 
arb itration  they wanted, but absolute 
and immediate surrender. And they 
got it. T he union proved itself big
ger than governm ent or the parlia
m ent or the people and made the cap
ital of the B ritish empire knuckle 
down to its demands. T hey made no 
pretense th at w hat they asked for was 
reasonable or rig h t; they had the 
m ight and th a t made right.

T he London strike illustrates the 
m ethods of unionism  everywhere. 
W hen not sure of its streg th  organ
ized labor is humble. I t  asks for ar
bitration and m ediation and m akes 
strong bids for sym pathy. As the 
union gains in streng th  it grows in 
arrogance and, when it is strong 
enough, it becomes a bludgeon and 
the employer who does not immedi
ately acceed to  all its dem ands gets 
it over the head, regardless of right 
or reason, justice or fairness. The 
reason for this is easy to  find. L eader
ship in unionism  is not based on con
servatism  or good sense or wisdom 
or learning. T he m en who talk  the 
loudest, swear the hardest, lie the 
biggest and prom ise the m ost win the 
leadership, and then they  m ust talk, 
swear, lie and prom ise to  hold their 
positions. T heir followers m ay not 
be many but, thoroughly  organized 
and w ithout scruples, they can intim i
date the peaceful unorganized w orkers 
to  do their bidding. T his gives the 
leaders their power and they become 
haughty in proportion  to  their 
strength. T he union is a m enace to 
honest industry  and to  governm ent 
itself. I ts  suprem acy m eans slavery 
for the toiler, who m ust obey the dic
tates of the boss, however dishonest 
or corrupt he m ay be. I t  m eans, too 
often, starvation for those who stand 
on their righ ts as free men. T he 
union should have no place in the in
dustrial plan. I t  should be stamped 
out wherever and whenever it raises 
its head. W hat has ju st happened in 
England and w hat happened in France 
only a few m onths ago when the 
arm y had to  take comm and of the 
railroads to  keep traffic open, furnish 
the world w ith a lesson and a w arn
ing.

Agitation and education m ay be 
necessary to bring about any desired 
reform , but these are not sufficient. 
A leader is needed to  get people to 
work—to put in action the convic
tions and desires which are fully m a
tured.

To have p lenty of w ork is of m ore 
consequence than to  have p lenty of 
money.
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POOR PAY H ANDICAP.
T he o ther day a company of 

friends representing three or four 
different sections, and for th at m at
te r as m any states, were discussing 
m atters and people in which all were 
interested. A question was asked 
how a certain professional m an was 
getting  along in the city where he 
had m ade his home, and the answer 
was th a t he was probably the m ost 
brilliant m an in his line, not only 
in the city where he lived but in the 
locality for some miles about. But 
it was added th a t he did not stand 
very well in the community, that he 
did not enjoy the respect and esteem 
to which his ability would seem to 
entitle him. I t  was told th at there 
was no fault to  be found with his 
honesty or his character. W hen ask
ed for an explanation of the sta te 
m ent that the m ost brilliant m an in 
his profession was not very much 
thought of, did not stand very high 
in the city where he successfully 
practiced that profession, the answer 
was that, although the man m ust take 
in a good deal of money, he was very 
slow about paying his debts, th a t he 
was always owing somebody, and 
people were after him continually to 
get their pay. This, it was said, gave 
him a ra ther unfortunate reputation 
in the city where he ought to  have 
been one of the very leading men.

Probably there are just such cas
es in o ther cities. T here is no get
ting away from  the proposition that 
prom pt paym ent of one’s obligations 
is a very substantial contribution to 
good reputation. I t  goes far toward 
securing not only the esteem but the 
respect of the community. No m an 
or wom an has any righ t under the 
sun to  take offense because a bill 
which is due is presented for pay
ment. If one person gives another 
the courtesy of credit, then by all 
m eans appreciation of that courtesy 
should be shown by paym ent when 
the debt is due. A just paym ent is 
acceptable as showing good inten
tions. T he m an who does not pay 
his debts prom ptly is little thought 
of by those with whom he has busi
ness dealings, and every m an m ust 
have some business dealings. The 
fault is even m ore glaring where the 
m an has himself earning capacity 
sufficient to raise funds enough to  
pay. W ith  some it is only a bad 
habit, which, by giving a little 
thought, can be overcome. An ob
servant listener could not fail to  get 
a serm on out of the conversation in 
which a brilliant m an was referred to  
as not occupying the position in the 
com m unity he m ight easily have, 
simply because he did not pay his 
debts. T here  is an idea there w orth 
a second thought and a suggestion 
w orth taking into account.

BU TTE R FL Y  W IV ES.
A Chicago physician has recently 

sued out an injunction against his 
wife, restrain ing  her from ringing him 
up while he is engaged in surgical 
operations. The husband complained 
that the m ost trifling and un in terest
ing bits of gossip were phoned him 
during his busiest hours, and he was 
on the verge of drink when he sought

surcease at the .hands of the court. 
Lucky man, to be able to appeal to 
some one. But while we have never 
been affected this way, and no one 
has ever had to drive us to drink, we 
can not refrain from asking what in 
the wide world- does a m an m arry  a 
butterfly for, anyway, when there are 
so m any good, sensible, long-headed 
women w aiting to  be “asked.” T hat is 
w hat we’d like to  know.

I t  is getting  to  be a common m is
apprehension th at the autom obile is 
putting  the horse out of business. On 
the contrary  the fact rem ains th a t it 
never took m ore m oney to  buy a good 
horse than  it does to-day, and even 
the price of the poor ones is higher 
than form erly. Those in terested  in 
tro ttin g  races have insisted th a t this 
sport is languishing, and th a t the 
breeding of tro tting  horses has fallen 
into innocuous desuetude. Proof to 
the contrary  is furnished by the fact 
th at last week a horse named Uhlan 
tro tted  a mile in two m inutes flat in 
Cleveland, and made even a better 
m ark for half a mile. I t  is a good 
m any years ago th a t a horse named 
Yankee was counted the sw iftest in 
the world, and he made a mile in 
2:59 and D exter was a w onder at 2:40. 
M ore than  fifty years ago F lora T em 
ple made it in a quarter of a second 
better than 2:19, and it was in 1874 
when Goldsmith Maid brought the 
record under 2:15. U hlan does not 
hold the record a t tw o m inutes flat, 
but his perform ance at Cleveland is 
w orthy of comment.

T he school year opens all over 
Michigan the first M onday in Sep
tem ber, which, it m ay be remarked, is 
less than  three weeks away. Michi
gan has a g reat arm y of school chil
dren. Every city, village and school 
district has its contingent, and these 
children will need things before they 
can respond to  the school bell. The 
little girls will need dresses and hats 
and ribbons and bibs and tuckers; the 
little  boys m ust have panties and 
waists and coats and caps, and all of 
them  will w ant shoes and school 
books. The m erchants who handle 
school children’s supplies should get 
out their stocks early and display 
them  where the children can see them 
as well as their parents. I t  is proba
ble the children will not be exactly 
delighted at the suggestion that 
schooltim e is alm ost here, but it is a 
fact they m ust face and a new out
fit may in a m easure reconcile them 
to the inevitable. T he new outfit is 
the feature the m erchant should 
play up.

A New Jersey  woman has been a 
cook in a family for forty-tw o years. 
She has never asked for a vacation, 
has never found fault with anything, 
has always cooked on a coal range 
and is happy and contented. She is 
fi6 years old and never w ent to  the 
theater or m oving picture shows, and 
says she never had tim e to have a ro 
mance. Reading about such a treas
ure makes some people think the mil- 
lenium m ust be com ing before long.

T he people of the U nited S tates 
spent $78,000,000 on candy last year. 
Did you handle your share?

m

National Biscuit 
Company Products
Enjoy the Goodwill 
o f a mighty Nation

NATIONAL
BISCUIT

COMPANY

The National Biscuit Company 
ha^ millions of dollars invested in 
lands, buildings, machinery, raw 
materials and other necessary 
adjuncts to the carrying on of a 
great industry. Y et all this invest
ment, all these facilities would 
not avail without the goodwill 
that has become a part of the 
making and selling of Uneeda 
Biscuit, Nabisco Sugar Wafers, 
Zu Zu and the other National 
Bi scu it C om p any In-er-seal 
products.

“H ow  does this apply to my 
business,” you say ? In this way 
— You must have the goodwill 
of the people in your vicinity in 
order to do business.

The various products o f  the 
N a tio n a l B iscuit Company, 
in packages and in glass-front 
cans, already enjoy that goodwill 
It will bring trade to your store 
— it induces habit, and your sales 
profit thereby.

m

Dollars for You
Mr. Grocer, in pushing H OLLAND RUSKS. 
Good for Breakfast. Lunch and Dinner. H ol
land Rusks are so appetizing served with 
fru its and cream. Urge your customers to  try  
them. We employ no salesmen. We put the 
quality in our goods. Jobbers and retailers 
like to  sell them  because they are repeaters. 
Order a sample case. Five case lots delivered. 
Advertising m atter in each case.

Holland Rusk Co. Holland, Mich.
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Detroit Produce Market
H ow  W hey Butter Is  Made in W is

consin.
W hile I was standing on the depot 

platform  at St. Cloud, W is., one day 
recently  several rigs drove up and 
unloaded cans of whey cream, and 
tw o au tos buzzed up with several 
cans of whey cream that was brought 
in from  some factories five or six 
miles out. The Ripon Produce Co. 
receives m ost of the whey cream 
from  the  w estern part of Sheboygan 
and Fond du Lac counties, and they 
m ake a very good article of bu tter 
from  the cream.

T here  are a few cheese factories 
in Sheboygan county th a t m anufac
tu re - their whey cream  into butter, and 
these have a good hom e m arket for 
their goods. T his b u tte r is of a high
er grade than  some of the cream ery 
b u tte r shipped in and sold by the lo
cal groceries. T his whey b u tte r is 
sold in the local m arket, usually at 
2 cents below Elgin and, from  care- - 
ful enquiries, we learn th a t it nearly 
crowds out the oleom argarine of 
which there is a good deal sold in 
the dairy districts of Sheboygan.

A large cheese factory can churn 
whey bu tte r a t a profit, especially if 
they  can buy the cream  from  a few 
neighboring factories and if the 
cheesem aker knows the m ystery  of 
m aking butter, which few cheesemak- 
ers do. But the average W isconsin 
cheese factory does not receive 
enough cream from  their own whey 
to  w arran t pu tting  in their own 
churn, and have an inexperienced 
m an attem pt to  m ake butter. I t  is 
much be tte r to  ship the cream  to a 
churning station, as m ost of the fac
tories are doing th a t are skim ming 
their whey.

T here  are a few rules th a t a 
cheesem aker, desiring to  make a suc
cess of this m ust carefully observe. 
T he first rule is, cleanliness in han
dling the whey, keeping all pipes 
clean through which the whey flows, 
as well as the separator. A cheese
m aker can not expect a nice, sweet 
article of whey cream  unless every

th ing  th a t the whey comes in con
tac t with is kept perfectly clean and 
sweet. W e have noticed several 
skim m ing outfits that were being 
neglected, and this should not be. If 
the cheesem aker has not time to 
clean things, and the factory can 
not afford to  hire the  ex tra  help, 
they  had b e tte r not a ttem pt to  skim 
the whey, but, in m ost cases, where 
things were not kept clean we notic
ed th at the cheesem aker had plenty 
of tim e to  sit down and rest while 
he was enterta in ing  us.

W here a cheesem aker has all he 
can do to  tend the factory, w ithout

skimming the whey, it  would pay to  
hire a helper. The factory’s com 
mission from  skim ming would pay 
for the ex tra  help, and the ex tra  
help would relieve the cheesemaker 
of some of his work and give him a 
chance to  turn  out a better cheese, 
also to keep the factory in better 
condition.

T he second rule to  observe is, to 
keep the cream  from souring. If  the 
factory has no ice house, the cream 
cans should be put into a tank of cold 
w ater and cooled down to 60 degrees 
or below, as soon after skim ming as 
possible. If the  cans of cream are 
placed in a good sized galvanized 
tank, which is fitted w ith an over
flow pipe, it is an easy m atter to  cool 
the cream. The pipe from  the pump 
should discharge the w ater near the 
bottom  of the cooling tank. This 
will bring the  warm  w ater to  the sur
face, and it will be carried off 
through the overflow pipe into the 
drain. ' T he tem perature of the aver
age well w ater in this section of W is
consin is 48 degrees Fahrenheit. 
W here a tank is fitted so th at the en
gine can pump steadily until the 
cream  is cooled, there is no difficul 
ty  in keeping the cream  w ithin a few 
degrees of the tem perature of the 
well water. Then, deliver the cream 
to the station near train  time, so it 
will not have to  stand very long on 
the platform  in the hot sun, as it is 
rank folly to  cool the cream  and 
keep it sweet at the factory, then 
haul it to  the station and let it 
stand in the sun all day. A cheese
m aker who will ship cheese or cream 
in this way is not up to  date.

Any wide-awake, up to  date cheese
m aker can skim the whey and .ship 
the cream  w ithout any special in
struction  in the line of butterm ak
ing. Carefully follow the in stru c 
tions furnished with a whey sepa
ra to r and, if you are always observ 
ing, you will soon be able to  run the 
separator as well as your b ro ther 
butterm aker. If  you w ant to  get all 
the bu tte rfat there is, do not crowd 
the separator beyond its capacity. 
See that your receiving whey tank is 
large enough so th a t you will not 
have to  hurry  the skim ming when 
draw ing the whey from  the vat.

W here a cheese factory is owned 
by the individual and the milk is 
made into cheese on a commission, 
for so much per pound, as is the case 
in so m any of the W isconsin fac
tories, the cheesem aker has no right 
to  skim the whey w ithout the per
mission of the farm ers. T he farm 
ers own the cheese and the whey, 
and they should be consulted as to 
w hat shall be done w ith their p rop-' 
erty, and the farm ers are quite apt

to  resent any liberties taken with 
their p roperty  by the cheesemaker. It 
is an easy m atter for the cheesemak
er, if he desires to  skim the whey, 
to  consult the farm ers as he sees 
them  every m orning when they de
liver the milk and, if he intends to  
give the farm er w hat belongs to him, 
he will encounter little opposition if 
the subject is presented in its p rop
er light. But, if he is going to  skim 
the whey for his own profit, then the 
farm er has a ju st cause for com
plaint. I speak about this to warn 
cheesemakers against attem pting any 
such tricks.

I visited a factory not long ago 
where this was tried, and the owner 
of the factory is now looking for a 
buyer. The patrons have lost confi
dence in the cheesemaker, who is the 
owner of the factory, and the chances 
are that if he does not sell before 
another season a good many farm ers 
will leave his factory and take their 
milk to  neighboring factories. Then 
the next owner of this factory would 
have an uphill job on his hands to 
build up the patronage of the fac
tory  to where it is now. From  now 
on this factory will skim the whey

for the farm ers’ profit as well as for 
the cheesem aker’s. T his cheesem ak
er deliberately stole from  the farm 
ers. skimming the whey and putting 
the profits all in to  his own pockets. 
Consequently the position of the 
cheesemaker is not a desirable one. 
Among the thirty-five o r fo rty  pa
trons who drove up in the  m orning 
there was not one w ith a smile or a 
pleasant word for the cheesemaker. 
No one spoke to  him unless absolute
ly necessary, every one watched him 
carefully while he was weighing the 
milk and stopped to  see if the weight 
was put down correctly  on the tally 
sheet, as well as on their own books. 
In fact, he was being made to  feel 
that they considered him a dishon
est man.

I want to  urge every cheesemaker 
to  send a cheese to  the  next scoring 
contest. These scoring conests are 
for the benefit of the cheese and but 
term akers. Stick to  them .

T. A. Ubbelohde.

Cultivate the habit of thinking. I t  
is all right to  be in terested  is poli
tics and baseball, but give your busi
ness some of your honest thought.

Poultry
Just what you have been looking for—

A reliable place to ship your .
At market prices ruling day of arrival

NO COMMISSION PROMPT RETURNS

We want your shipments Let them come and we will do the rest

Poultry Poultry

Schiller &  Koffman 323-327 Russell Street 
DETROIT

(Weekly quotations furnished on request)

Egg Cases and Fillers
Direct from Manufacturer to Retailers '

Medium Fillers, strawboard. per 30 doz. set. 12 s§ts to the case, case 
included. 90c.

No. 2. knock down 30 doz. veneer shipping cases, sawed ends and 
centers. 14c.

Order NOW to insure prompt shipment. Carlot prices on application.

:: Eaton Rapids, MichL. J. SMITH

Gash Butter and Egg Buyers

HARRIS & THROOP
W holesalers and Jobbers of Butter and Eggs

777 Michigan Avenoe, near Western Market-Telephone West 1092 
347 Russell Street, near Eastern Market—Telephone Main 3762 

DETR O IT, MICH.

DETROIT, MICH,
A perfect cold storage for Poultry and all kinds of Fruits and Produce. Eggs stored with us usually sell at a premium of 

^c per dozen. Liberal advances. Railroad facilities the best. Absolutely fireproof. Correspondence solicited.
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OLD TIM E M ERCHANTS.

Side Lights on the Careers of Local 
Pioneers.

W ritte n  fo r th e  T radesm an .
D uring and for several years fo l

lowing the Civil W ar Lewis P o rte r 
carried a stock of clothing and con
ducted a customs shop a t 15 Canal 
street. Am ong his employes were 
Col. E. S. Pierce, I. L. Crittenden, 
Capt. Silas Pierce and John  M or
ton. P o rte r was an active politician 
and loved the excitem ent of the cam 
paign. Porter, John R. Stew art, the 
late Noyes L. Avery and A. B. T u r
ner m anaged the political affairs of 
the Republican party  in W estern  
Michigan, under the guiding hand of 
Zachariah Chandler. P o rte r spent a 
great deal of tim e in W ashington 
serving the Governm ent in m inor po
sitions, but finally landed a ripe, 
juicy plum, the postm astership of 
W ashington. P o rte r sold his c lo th
ing business to  Colonel Pierce and 
built the P o rte r block a t the head of 
M onroe street. Chandler never fail
ed to  rew ard faithful adherents. 
Avery was given the local postoffice 
to  m anage; T urner the office of Col
lector of In ternal Revenue and John 
R. S tew art the superintendency of 
the Governm ent building in Grand 
Rapids during its erection, a job that 
continued several years.

In  the early p a rt of the year 1865 
there was but. one bank in Grand 
Rapids—the F irs t National. L ater in 
the year the City N ational was or
ganized by Ransom  E. W ood, T hom 
as B. and Francis D. Gilbert, W il
liam B. Ledyard, R. C. Luce, H enry  
Fralick, J. Frederic Baars and o th 
ers. T he little  store on the no rth 
east corner of M onroe and O ttaw a 
streets was leased and the bank com
m enced business, w ith J. Frederic 
Baars as Cashier. H is assistants were 
Capt. E. H . H un t and the late E d
win Hoyt.. Capt. H unt is the only 
survivor of the bankers of 1865. He 
is still active in the service of the 
Grand Rapids National City Bank, 
the successor of the old City N ation
al Bank.

For several years before its de
struction by fire, nearly forty  years 
ago, Aaron C ourtright was the p ro 
p rieto r of the Bronson House, lo
cated on the corner now occupied 
by the W urzburg  store, on the cor
ner of Canal street and Crescent 
avenue. The building had been in 
use many years and when C ourtright 
took charge the p roperty  was very 
much dilapidated. C ourtrigh t’s hotel 
was the favorite reso rt of log run
ners, mill hands and sportsm en of 
the lower class. T he barroom  was 
a very disorderly  place and row s and 
fights were of daily occurrence. 
Courtright, an active and very pow
erful rowdy, did not object to  the 
disposition of his guests to  fight and 
often m ixed in w ith the gang him
self. N ot infrequently the crashing 
of glass in the windows of the sa
loon would be caused by the appear
ance of a m an whom  Aaron had 
throw n bodily into the street. Aaron 
was a bully, ever seeking for tro u 
ble and eventually he found his m as
te r in a thin, quiet, nervous, wiry 
little man who put Aaron to  bed

one afternoon for a week “ju s t to 
shew  him,” the little  fellow ex
claimed, “th a t I bore no hard  feel
ings tow ard him.” A fter the d e 
struction  of the Bronson House, 
C ourtright moved to  Newaygo and 
purchased the Brooks House, which 
he m anaged during the rem ainder of 
his life.

A file of the Grand Rapids E n
quirer for 1855 records an accident 
sustained by P eter W eber, a poor 
German, while engaging in working 
upon a building, from  which he fell. 
The E nquirer suggested th at a sub
scription paper be circulated and a 
fund raised to  provide for his n e 
cessities. W eber was a th rifty  man 
and did not rem ain poor very long. 
F o r years he m anaged a small hotel 
called the W eber H ouse and before 
his death erected and occupied for 
a num ber of years a  four-story  brick 
building on Canal street, adjoining 
the H erm itage.

V alentine R ichter, a popular Ger
man, was the original p roprieto r of 
the Ohio House, having erected the 
building bearing th a t name on the 
northeast corner of H astings and 
Canal streets. A daughter m anages 
the establishm ent successfully. The 
house has ever enjoyed a good pa
tronage.

T he F arm er’s Hom e was a small 
hotel located on Canal street adjoin
ing Squier’s O pera House. I t  was de
stroyed by fire and the Carroll build
ing, erected by the Fullers, now cov
ers the site.

T he Clarendon H otel was erected 
forty  years ago and was named the 
Rasch H ouse by R obert Rasch, who 
erected it. A t the same period a 
popular restaurant, conducted by a 
m an nam ed J. Bentham, was located 
on ground adjoining the H otel Pant- 
lind, on Canal street.

Samuel W . Young, a Hollander, 
was a successful restau ran t keeper, 
located on Canal street opposite the 
W inegar Furniture  Com pany’s store. 
He acquired a competency, sold out, 
engaged in the lum ber trade and lost 
his fortune. One of his sons is John 
H. Young, the famous a rtist of New 
York.

A t 17 Canal s tree t W illiam  D. 
M eeker sold dry goods during the 
Civil W ar period and a few years 
following. H is daughter was the 
wife of the late  General Israel C. 
Sm ith and the m other of M. F. 
Smith, an officer of the regular army. 
M eeker died a few years afte r the 
w ar closed.

As a youth, L ester J. Rindge was 
employed in the dry goods store of 
John  W . Peirce. A m an named 
W hitley was the leading dealer in 
footw ear in the tow n and, feeling the 
need of an active, trustw orthy  ener
getic young m an to  assist him in his 
business, he enquired of Peirce one 
day where he could find such a 
man. “T ry  young Rindge,” Peirce 
rem arked. “You will find him relia
ble and ju st the m an you want." 
W hitley  engaged Mr. Rindge and in 
a few years recognized his g reat val
ue to  his business by offering him 
a partnership. The firm of W hitley, 
Rindge & Co. was organized, from  
which the Rindge, Kalmbach, Logie 
& Co. and the R indge-K rekel Com

pany spring. Mr. Rindge continues 
to  devote the energy and the intelli
gence to  his business th a t Mr. 
Peirce recognized as in the posses
sion of the boy of sixty years ago.

A rthur S. W hite.

Moving Pictures of Big Cheese.
F or the first tim e in history  the 

U nited S tates Governm ent has co n 
tracted  for m oving pictures showing 
the complete construction of an 
American product.

Secretary Jam es W ilson, of the 
D epartm ent of A griculture, has rec
ognized the educational possibilities 
of showing in m oving pictures the 
construction of the 12,000 pound 
Am erican cheese, to  be built in this 
city for the N ational D airy Show, 
and has contracted with the Selig 
Polycope Co., of Chicago, through N. 
Simon, the local cheese expert, who 
will make the m am m oth six ton 
cheese, for 30,000 pictures.

U nder the contract the m oving pic
ture concern guarantees to  exhibit 
the pictures to over 5,000,000 people 
and then the pictures will be purchas
ed by the A gricultural D epartm ent 
and placed on file in W ashington.

T he prelim inary work in prepara
tion for the construction of the 
cheese is under way and w ithin a 
week or so everything will be ;n 
readiness for the actual construc
tion.

Views will be secured of the sani
tary  dairy farm s of Outagam ie coun
ty, show ing the herds of registered 
Guernsey, H olstein and o ther pu rt 
bred cattle which will furnish the
130,000 pounds of milk required for 
the big cheese; the procss of m ilk
ing, cooling and caring for the milk, 
placing it in cans and of the dozens 
of wagons and autom obles hauling 
the milk to the various ,  cheese fac
tories; the work of preparing the 
curd in those factories and tran sp o rt
ing it to  the Simon plant in this city, 
and then the w ork of tw enty expert 
cheesem akers and twice as m any ex
perienced helpers in m aking the gi

gantic cheese will be photographed in 
detail.

Secretary W ilson expects to  w it
ness the m anufacture of the cheese 
himself if possible, but if not will 
have a representative of the A gricul
tural D epartm ent here, as will also 
the N ational Dairy show, various 
dairy journals and m etropolitan 
newspaper's and magazines.

T he am ount of advertising the city 
of A ppleton and Outagam ie county 
will get out of the m anufacture of 
the big- cheese can not be estim ated 
in dollars and cents. The big cheese 
itself will be viewed by several hun
dred thousand people, while the mov
ing pictures showing the construc
tion of the fine Outagam ie county 
farms, cattle, etc., will be exhibited 
in practically every city in the U nit
ed S tates as well as in Canada.—Ap
pleton (W is.) Crescent.

Wonderful Crops in Kansas.
A traveling man from  the East, 

visiting Kansas for the first time, 
was struck by the prosperity  of 
things in general, and especially by 
the enorm ous corn crop and the size 
of the corn.

H ere is w hat he w rote to  his 
friends at hom e:

“Most of the Kansas streets are 
paved, grains of corn being used for 
cobblestones, while the cobs are ho l
lowed out for sewer pipe. T he husk, 
when taken 'o ff whole and stood on 
end, makes a nice ten t fo r the chil
dren to play in. I t  sounds queer to 
hear the feed man tell the driver to 
take a dozen grains of horse feed 
over to  Jackson’s livery stable. If 
it were not for the soft, deep soil 
here I don’t see how they would 
ever harvest the corn, as the stalks 
grow up as high in the air as a 
M ethodist church steeple. However, 
when the ears get too heavy their 
weight presses the stalk down in the 
ground on an average of ninety-two 
feet; and this brings the ear near 
enough to  the ground to be chopped 
off w ith an ax.”

ESTABLISHED <891

F. J. SCHAFFER & CO.
BU TTER , EGGS A N D  PO ULTRY

396 and 398 East High Street, Opposite Eastern Market
A s s o c ia te  H o u s e s  t Jpoia E g g  & Poultry Co., Ionia, Mich. u :» l .Associate n o u ses  j- D undee p r(Hiuce Co.. Dundee, Mich. Detroit, MlCh.

W o r d e n  Q r o c e r  Q p m p a n y

The Prompt Shippers

Grand Rapids, Mich.
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H ow  Tea and Coffee Aid the Sick.
T ea  and coffee when properly ad

m inistered to  the sick are of great 
value, but the physician should be 
consulted as to  their use, as they 
m ight interfere with the actions of 
th e  medicines which the patient is 
taking. A great deal too much is 
said against these beverages, which 
are both stim ulating and nourishing, 
by some people, but, on the o ther 
hand, they are also often given in too 
large quantities, or too  frequently.

A little  tea  o r coffee resto res in
valids quite as much as a g reat deal; 
and a g reat deal of tea or coffee im 
pairs the little  pow er of digestion 
they  have. Y et a nurse, because she 
sees how one or two cups of tea or 
coffee resto res her patient, often 
thinks th a t three or four cups will 
do twice as much. T his is not the 
case at all. I t  is, however, certain 
th at there is nothing yet discovered 
which is a substitute to the patient 
for his cup of tea; he can take it 
when he can take nothing else, and he 
often can take nothing else if he has 
not tea. I t  would be very desirable 
to  have the detractors of tea put out 
w hat to give a paten t a fter a sleep
less night th a t is better.

If  you give it a t 5 or 6 in the m orn
ing, the patient m ay even som etim es 
fall asleep after it, and get, perhaps, 
his only two or three hours’ sleep 
during the tw enty-four. At the same 
time, you should not give tea  or cof
fee to  the sick, as a rule, after 5 
o’clock in the afternoon. Sleeplessness 
in the early n ight is usually due to 
excitem ent and is increased by tea  or 
coffee; sleeplessness which occurs in 
the early m orning is often from  ex
haustion, and is relieved by tea. W hen 
you see the natural and universal 
craving in the sick for their “tea,” 
you can not but feel th a t N ature 
knows what she is about.

Persons abodt to  incur great ex
haustion, either from  the nature of 
the sendee o r from  their being not 
in a sta te  fit for it, are frequently 
advised to eat a piece of bread. I (  the 
recom m enders would them selves try  
the experim ent of substitu ting  a piece 
of bread for a cup of tea or coffee, 
or beef tea as a refresher, they would 
find it a very poor comfort. W hen 
soldiers have set out fasting on a 
fatiguing day, o r when nurses have to 
go fasting to  their patients, it is a 
ho t restorative they  w ant and ought, 
to  have before they go, and not a 
cold bit of bread. If  they can take a 
b it of bread w ith the cup of hot tea, 
so much the better, but not instead of 
it. The fact that there is m ore nour
ishm ent in bread than%in alm ost any
th ing  else has probably induced the 
mistake. T h at it is a m istake there

is no doubt. I t  seems, although very 
little is known on the subject, that 
w hat “assim ilates” itself directly, and 
with the least trouble of digestion, 
w ith the hum an body, is the best un
der the above circumstances. Bread 
requires the above circumstances. 
Bread requires two or th ree  process
es of assim ilation before it becomes 
like the hum an body. T he alm ost 
universal testim ony of m en and wom 
en who have undergone great fatigue, 
such as riding long journeys w ithout 
stopping, or sitting  up several nights 
in succession, is th at they could do 
it best upon an occasional cup of tea 
—and nothing else.

Let experience, not theory, decide 
upon this, as o ther things.

The prune furnishes the paragraph- 
ers m aterial for m any jokes, but out 
in California the prune is looked upon 
seriously. An advertisem ent recently 
appeared in a San Jose paper saying: 
‘W anted—Stanford and California 
students to  help Santa Clara county 
harvest its 250,000 tons of prunes this 
year.” The prune crop in th at state  
is as bad as the w heat crop in K an
sas. T here are plenty of prunes, but 
the laborers are few. An effort is 
to  be made to  have the Leland S tan
ford and Cqjifornia universities give 
the students a vacation until the last 
of Septem ber, so th at the necessary 
help m ay be engaged to harvest the 
prune crop. The San Francisco 
schools, including the high and gram 
m ar schools, will be closed until about 
O ctober 1, so th at the children and 
their parents can pick prunes, ju st as 
they pick hops in this part of the 
country. T he prune grow ers want
10,000 pickers, 2,500 drivers for trucks 
and 2,500 m ore to  w ork in the driers. 
Between 60,00 and 65,000 acres are 
devoted to  prunes in California.

W hy H e Stopped.
“I suppose in these days of trolley 

cars and free delivery, you get a daily 
paper?” said the grocer to  the farm 
er, who had brought in b u tte r and 
eggs.

“Yes, I did get a daily for awhile,” 
was the reply.

“Too expensive to  keep it going?”
“Oh, no. T he cost was not much, 

but my hired m an got to  reading it 
right along.”

“And it took him from  his w ork?”
“Not only that, but every time a 

hot wave was recorded, with peojffe 
in town being knocked out, the durn- 
ed kuss would keel over in the field 
and have to  be brought to  the house 
and worked over for the rest of the 
day. H e had worked for me fo r five 
years and never complained of the 
heat, but you see the daily paper gave

him his cue. I got on to the game 
and stopped it, and Hiram hasn’t had 
a sunstroke since. In  fact; the other 
hot day, when the cabbageheads were 
bursting under the sun, he came up 
to  a boiled dinner to say that the 
summer was too cool for a good oat 
crop.”

COFFEE
Buy your COFFEE direct from the 

roaster and save the expense 
of selling.

Fine Santos Coffee 18X c to retail at 25c 
Lucky Strike Coffee 2*^c to retail at 30c 
Coffee Ranch Coffee 24c to retail at 35c 
Pure Mocha and Java Coffee 28c to retail 

at - - - - 40c

These are the finest drinking Coffees that 
grow.

Not over 10 days on any accounts.

Coffee Ranch
J. T. Watkins,, Prop. Lansing, Mich.

Swiss Cheese Cutter

Patented Oct. 26.1909
Size of machine 36 inches long, 104 x  9 

inches—all up-to-date. Merchants should 
have one of these cutters. They fill a long 
felt want and will keep the cheese fresh and 
clean and make Swiss cheese profitable to 
the merchant instead of unprofitable. Thirty 
days free trial. Price. $20 f. o. b. Rutland. 
Those interested send their address to

L . J K U N IC K ,
Rutland, Illinois.

Also patent is for sale or trade. W hat have 
you that is worth $5,000? Address above.

SU M M E R  SE E D S
If in need of seeds for summer sowing 

such as Turnips. ’ Rutabaga, Dwarf Essex. 
Rape. Sand Vetch. Alfalfa, etc., ask for prices.

Alfred J. Brown Seed Co. Grand Rapids

Roy Baker
General Sales Agent 

Michigan, Indiana and Ohio
Sparks Waxed Paper Bread Wrappers 

And Weaver’s  Perfection 
Pore Evaporated Egg

Wm. Alden Smith Building 
Grand Rapids, M ichigan

T i l  A  C V  Your Delayed 
1  IV T lA jE y Freight Easily

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

We have the  
output of 
30 factories.
Brick,
Limburger in 
1 lb. Bricks, 
Block Swiss
W rite for 
prices.

M ilwaukee,
W is .

Headquarters for all kinds of fru its and vegetables 
Our w eekly  price list free

TH E VINKEM ULDER CO. 
Grand Rapids, Mich.

WANTED—Packing Stock Butter
Ship us your ROLL or PACKING STOCK 

BUTTER. DAIRY BUTTER and EGGS and 
receive the highest market price. Prompt set
tlement. Send for our weekly quotations.

Dairy Farm Products Co. Owosso, Mich.
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H ow a Merchant M eets Mail Order 
Houses.

At last th at bugaboo of the local 
m erchant everywhere, the mail order 
house, is m eeting brisk com petition 
from  the home tradesm an—and with 
mail order m ethods a t that.

Ju s t as the Japanese lowered the 
pride of Russia by using the white 
m an’s implements of warfare, so the 
small town storekeeper, who has felt 
himself dow ntrodden by the postal 
m agnates of the big centers, has 
adopted the usages of his enemy and 
already is beginning to  “cut in.” 

Catalogues, “Paris fashion” posters, 
“follow up” letters and price lists—all 
the pet weapons of the big mail o r
der house by which they command 
rural trade, have been seized by m er
chants to  keep the m oney of the coun
tryside a t home. T he rural free de
livery mail routes are now being bur
dened w ith the literatu re  of nearby 
m ercantile firms, which clash effec
tively with gaudy pam phlet outputs of 
the big city “plants.”

“Intensive re ta iling” is one of the 
names coined to  describe the new 
system. In  results it is claimed th a t 
it will beat intensive farming. Cer
tainly the field is as yet raw, and if 
the inventors have read the American 
housewife rightly, the reaping will be 
abundant.

P re tty  -Pictures H is Downfall.
J. B. Sellers is p roprietor of the 

Beehive departm ent store in Joko- 
polis, la. F a r from  being a beehive, 
his establishm ent has m ore resem bled 
a deserted g ro tto  or a cave of the 
winds. Mail order com petition has 
cut heavily into his business. H is 
form er custom ers have been assailed 
by booklets filled with p retty  pictures, 
tem pting  price figures and “selling a r
gum ents,” which are as the song of 
the Lorelei against his own circulars, 
crudely printed and crudely com
posed.

The building of the interurban tro l
ley helped him some, enabling farm 
ers’ wives to  get in to  town and w ith 
in reach of his attractive displays of 
“real goods.” But the thrall of the 
p re tty  poctures is over them . Also 
the idea of getting  their garm ents di
rect from  the big city. In  turn  the 
wholesaler in the m etropolis feels the 
decline of sales in the Beehive. T his 
is the natural effect, which pinches 
early. But now the wholesaler, like 
a husky big brother, comes to  the 
rescue of Mr. Sellers, and by the same 
blow resuscitates his own to ta l of 
profits.

T he wholesaler, w ith m oney at his 
command and in close touch with 
the heart of things, is in a position 
to  buy talent and brains. T his he 
does, and soon the m achinery which is 
to  accomplish the checking of mail 
order com petition is in m otion.

A procession of catalogues, posters, 
order blanks, “typew ritten” le tters and 
“follow up” com m unications begins to 
flow tow ard the clientele of Mr. 
Sellers in Jokopolis. Every one of 
his form er custom ers, as well as 
prospective ones, receives a brand 
new consignm ent of m erchandising 
lite ratu re” m ore attractive if possi
ble than  any that has ¿come before. 
A t first the curious housewife is un

der the impression th at another big 
mail order firm has obtained her 
name for its list.

Im agine her am azem ent when she 
observes that on the first page of 
the colored catelogue, righ t under 
the N ew port girl and her bunch of 
orchids, is the insignia of the Bee
hive departm ent store, Jokopolis. 
She is startled  again when she re
ceives a typew ritten letter, address
ed in her own name, inviting her to  
examine the stock of Chicago made 
garm ents now on display a t the Bee
hive. I t  is all personal, and the 
w ord “you” is underlined.

Perhaps she puts off her visit to 
the Beehive, through press of house
hold duties. W ith  a jo lt she is re 
m inded of her duty to  herself and 
to  the fashionable ensemble of the 
com m unity by a second typew ritten 
missive, which expresses deepest dis
appointm ent that she has not called, 
and urges her, above all things, to 
be sure and pay her visit a t the ear
liest possible m oment. Before she 
has time to  pin on her ha t another 
envelope arrives, containing “picture 
sam ples” of fall suitings obtainable 
at the Beehive. On her way to  town 
on the car she picks up a newspa
per and there notices a Beehive a 1- 
vertisem ent. But it differs from the 
usual dull announcem ent in thick, 
inky type. An attractive “girl” pic
ture takes up m ost of the space, 
and the announcem ent is couched in 
skillful city departm ent store E ng
lish.

T im e Ripe F or Action.
And th a t is the way Mr. Sellers 

succeeds in stirring  up trade am ong 
the strongest adherents to mail o r
der goods in his district. T he cata
logues and circulars he secures in 
big shipm ents from  his wholesalers. 
Before these are sent from  head
quarters the address of the Beehive 
is printed on every one of them . Ad
vertising “cuts” for new spapers and 
even lantern slides for m oving pic
ture theaters are supplied by the 
“big b ro ther” in the city.

“ I t  is high time th a t such action 
was taken in behalf of the country 
m erchant,” said a Chicago sales m an
ager. “T hat the mail o rder houses 
have sabred the business of the lo
cal m erchant righ t and left can be 
shown by figures. L ast year 9,000 
general stores w ent out of business 
in the small tow ns of America, in 
addition to  3,000 establishm ents do
ing a strictly  dry goods business. 
T his is not a keynote of business de
pression. F a r from  it. I t  is m erely 
a statistical tribute to  the sales effi
ciency of the mail order houses, 
proving that the printed ’frord is 
stronger than the spoken w ord and 
th at its business grasp is infinitely 
longer and stronger.”

One of the epigram s of a w hole
sale wom an’s tailoring company in 
th is regard is th at “the fight to-day 
is not w ith the cost of mail but with 
the power of the mail.”

Jam es Kells.

If  you allow flies to  flock into your 
place of business your trade will fly 
from  you—a hin t to  restau ran t keep
ers and food venders.

It Made a Difference.
A N orth M issouri justice of the 

peace is deeply impressed with the 
responsibilities of his office. The 
northern  line of fence on his farm  is 
also the boundary of M issouri and 
Iowa. One day the justice saw his 
son and his hired m an fighting near 
it, and he ran to  them, shouting: “ l 
demand peace in the name of Mis
souri!” Just then the com batants 
clinched and fell against the fence. 
The fence couldn’t stand the strain 
and broke. As the two toppled in
to  Iow a the squire whooped. “Give 
him h------, son; I ’ve lost my ju ris
diction”

G. J. Johnson Cigar Co.
S. C. W. El Portana 

Evening Press Exemplar
These Be Our Leaders
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terests are ours. too. Sell
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Some Very Essential Things About 
Heels.

W hat T hey Are Made Of.
T he heels of shoes are m ade from 

quite a wide variety  of m aterials and 
com binations. In  the first place, we 
have heels of solid leather, which 
m ay be solid sole leather, m aking a 
very heavy heel, o r they  m ay be 
m ade of belting leather, which makes 
a ligh ter heel, or of upper leather, 
which m akes a still ligh ter heel. In 
either event, these heels are made 
from  pieces.

T he ordinary  sole lea ther pieces 
th at are too  small for soles, insoles, 
half soles, taps or counters, are cut 
into heel lifts; and the scrap from  
factories m aking leather belting is al
so cut up in to  heel lifts for m aking 
w hat is known as “belting” heels. 
U pper leather pieces, consisting of 
the small scraps from  the upper 
lea ther cutting  room are extracted 
prior to  being cut into heels. T he 
usual m ethod of extracting  is to  put 
the  upper leather pieces into a closed 
tank of gasoline, which will ex tract 
the oils and chemicals used in tan 
ning and leave the thin pieces of 
leather free from  all tanning agents 
and suitable for use in m aking heels. 

T hree Best Q ualities of Heels. 
Now these are the three very best 

qualities of leather heels, the upper 
leather or the “belting” heel being 
preferred on wom en’s shoes particu
larly, because of their being lighter 
than sole lea ther heels. N either one 
of them, however, will wear as well 
as a sole lea ther heel, providing the 
w earer is one of those individuals 
who will not have the heels repaired 
when the top lift is w orn through. 
W hen this condition of w ear is 
reached, the “belting” heel and the 
upper lea ther heel do not offer very 
m uch resistance, because the m ate
rial of which they  are made is a 
g reat deal m ore soft and yielding 
than  the sole lea ther heel.

W e see, therefore, th a t the upper 
lea ther heel and the “belting”'heel are 
not in demand because of their w ear
ing qualities but simply because they 
are light in weight and in deference 
to  the prejudice against m aking 
heels, particularly  on medium to 
good grades of shoes, of anything 
but solid leather.

T o  one who understands the con
struction  and the w ear of heels, this 
solid leather prejudice does not seem 
to be very well founded for the rea 
sons ju st stated  th a t the upper lea th 
er heel, and the “belting” heel, al
though m ade of solid leather, are 
m uch softer than the sole leather 
heel, but will not stand as much 
wear.

Still less well founded is this pre ju
dice if it is so strong as to  be satis
fied when assured th at a heel is made 
of all lea ther w ithout understanding 
the real conditions. In  the three 
heels already referred to, each are 
made of solid leather, although some 
portions of the leather is very much 
inferior to  others. F o r instance, a 
sole leather heel is certain  to  be 
m ade of the very poorest portions of 
the sole leather, and if am ong the 
sole lea ther scraps there is a piece of 
good quality, it will be cut into a 
top lift and not into a heel lift, and 
the same is true  of belting pieces and 
upper leather pieces, w ith regard  to 
quality.

T he Tops M ust Give Service.
U pper leather pieces consist m ain

ly of flanks and shins, coarse and 
stre tchy  pieces and scarred pieces 
that are unfit to  use in shoes. T h ere 
fore, we see th at even heels made 
from  solid leather are often made 
from the poorest of leather, all ex
cept the top lift, which is the one 
th ing  about a heel that really  has to 
stand service in wear. But when we 
come to  the heel th at is made of “all 
leather,” o r so claimed, we do not 
necessarily find solid leather, but 
such a heel m ay be made from  skiv- 
ings o r pasted stock, o r pancake. 
Ju s t where the claim of all leather 
would end, and the condition of 
shoddy begin, would depend upon 
the elastic conscience of the claim
ant. Pasted  stock is usually com
posed of thin skivings well laid to 
gether and made into cakes under 
pressure. I t  is all leather, except the 
paste or cem ent which holds it to 
gether.

The same is true of tannery  skiv
ings, which are th icker skivings as a 
rule and are cem ented together in 
sheets under pressure. These, too, 
are all lea ther except the paste o r ce
ment.

“Pancake” and “Pieced” Heels.
Pancake is usually composed of 

th inner skivings and leather sweep
ings, put to gether w ith paste, with 
little  regard  for the way in which 
the thin layers are related to  each 
other, and pressed into cakes. W hen 
cut into heels, pancake stock shows 
very open and coarse and very read 
ily swells when exposed to  m oisture. 
U nquestionably the pancake heel is 
the poorest heel th a t was ever made, 
and probably is m ore responsible 
than any o ther type of heel for the 
prejudice against shoddy in heels, 
and yet the pancake heel is all 
leather, except for the “fake” bar? 
gain shoe stores it often happens 
th a t the only life of lea ther in the 
heel would be the top  l i f t

T hen we have combinations of 
leather board with solid leather, tan
nery skivings or pasted stock, but 
not much solid leather is used with 
pancake because the pancake is too 
poor. I t  is believed that the poor-
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ness of the pancake stock has creat
ed much unjust prejudice against the 
use of lea ther board. T here is 
this difference between pancake and 
leather board: Pancake is simply a 
mass of fine skivings and sweepings 
throw n together w ith paste on the 
“hit-or-m iss” plan, while leather 
board is made by grinding up leath
er scrap and m ixing it, usually with 
wood pulp.

W hile wood pulp is not looked up
on very highly, the product when 
made certainly does have an even 
texture which adm its of a good fin
ish, which is not the case with pan
cake stock. Speaking of wood pulp 
we are rem inded th a t a very large 
proportion of our highest priced 
wom en’s shoes carry  heels th a t are 
made of wood, m eaning the high 
wood heels th a t are usually covered 
with leather to  m atch the uppers. I t  
is not easy to  see why there should 
be quite so much prejudice against 

vthe use of a m aterial in heels partly 
composed of wood pulp, while in 
o ther heels, on shoes of much higher 
grade and price, the call is fo r a 
wood heel.

Prejudices A gainst Some Makes.
N either is there much apparent 

reason why a retail shoe dealer 
should be prejudiced against the use 
of a reasonable substitute for leath
er in that portion of the heel which 
does not receive hard usage, while 
at the same tim e he will be content 
with an “all lea ther” assurance, even 
although such an assurance m ay be 
used to  cover heels made in whole, 
or in large part, from  tannery  skiv
ings, pasted stock o r even pancake 
stock.

T he w riter, who knows som ething 
from  actual experience about the dif
ferent m ethods of producing heels, 
and who realizes the necessity of a 
careful selection of values in the 
m aterials used in constructing  heels, 
to  the end th at they shall have the 
m aximum of service, with the m ini
mum of cost, that essential values 
m ay be placed in o ther portions ot 
the shoe, would say th at for a shoe 
for his own wear he would be per
fectly satisfied w ith a heel made of 
lea ther board except the two lifts 
next the top lift, and these two lifts 
he would have of a superior quality, 
as far as heel lifts go, and he would 
ra ther have these heels made with a 
cheap base and a high-grade top 
next to  the top lift than to  have 
m oney spent in any o ther way on the 
heels of his shoes.

W hat the Q uality  Depends On.
If  there is any m argin of saving 

to  be made on a heel of this quality 
over a solid leather heel, the w riter 
would like to  have th at saving in
vested in a high quality of sole and 
upper. H eels made from  pasted stock 
or tannery  skivings cost m ore and 
consequently do not perm it of as 
much quality being put into the lifts 
of solid leather th at are usually used 
next to  the top lift. In  building 
heels, like any o ther business, the 
quality of the heel depends not only 
upon the am ount of m oney th a t is al
lowed to  build it, but also upon the 
selection and com binatin of m ate

rials designed to  make a good value 
heel for a certain priced shoe.

T he opinon is expressed th at if re
tail shoe dealers in general knew 
m ore about heels, the m aterials they 
are made of and the way they are 
built, and why, it would be to  their 
advantage in buying their shoes, be
cause they  could m ore intelligently 
disci im inate betw een the different 
qualities of heels as applied to  the 
different grades of shoes. A t the 
present tim e there is a g reat deal of 
prejudice upon this m atter, much of 
which is founded upon a very poor 
conception or understanding of the 
real value of the heels.—Shoe R e
tailer.

The U ses and Abuses of Aviation.
T o those who look uoon the trag 

edies of the air as exploits of fool
hardiness, differing little  from  the 
sickening casualties of the autom o
bile track, a w ord of suggestion m ay 
be given.

In  all the record of hum an p rog
ress some toll of hum an life m ust 
be taken. W ithout experim ents, 
w ithout the self-sacrifice of pioneers 
in all advanced m ovem ents, the 
world would stand still and civiliza
tion would be the m ere repetition 
of thousands of years.

T he introduction of steam  was a t
tended by forebodings and criticism. 
Rapid railway and ocean travel was 
condemned at the outset as a use
less w aste of life, a crim inal per
version of natural laws. Hygienic 
and medical laws were changed only 
after stubborn resistance from  those 
who w ere governed by timidity, con
servatism  or superstition.

T he conquest of the air is as sure 
as the establishm ent of the steam  
railway, the autom obile, the tele
graph and the telephone. But it can 
not come until m any experim ents 
have been made and, unhappily, 
m any lives have been devotedly of
fered up by the pioneers of progress. 
T his is an inexorable, an unavoida
ble, a ttend ing  circumstance. I t  is 
possible only to  m inimize the fatali
ties by the constant exercise of the 
g reatest caution, and to  develop the 
airship not simply as a sport, with 
its foolish rivalry, but as a well- 
planned, well-considered step tow ard 
the accom plishm ent of a great end.

T he real con tribu tor tow ard  the 
perfection of travel th rough the air is 
he who enters on a contest of speed 
and endurance only a fter he has prac
tically the absolute assurance th a t 
the conditions surrounding him are 
as favorable as hum an knowledge can 
determine. Fatalities o r accidents 
brought about by recklessness and 
foolhardiness are simply detrim en
tal to  the end and aim of the true 
disciples of aviation.

Has a King Beaten.
“Now, children,” said the school 

teacher, “can any of you tell m e of 
a g reater power than a king?”

“Yes, m a’am,” cried the little  boy, 
eagerly.

“V ery well, W illie, you m ay tell 
the class,” replied the teacher.

“An ace,” was the unexpected re
ply.
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black and tan.
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samples.
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|  r DRY GOODS, I 
FkNCYGOODS NOTIONS

Straight Lines N ow  the Vogue in 
Corsets.

Stra igh t figure lines prevail, w ith
ou t any exception, in Paris. T he new 
corset is being made ligh ter and m ore 
supple than  ever, and the w aist line 
is less confined, the hips m ore tig h t
ly bandaged and the back flatter.

U nquestionably the corset industry 
has arrived a t a new era. F o r suc
cessive seasons the tendency has been 
tow ard  the developm ent of the new 
figure line—which has now been a t
tained. C orsetm akers have this sea
son “arrived,” as it were, and not 
only know w hat they  are try ing  to 
do but have actually succeeded in do
ing it:

Every m ovem ent in corsetm aking 
torday is a reversion to  the classic 
idea, the m olding of the figure on 
natural lines and an entire getting 
away from  the artificial. In  correct
ing the line of the figure, the corset- 
m akers have also had to  correct the 
poise of the body.

W ith  the corset of the last few 
years the hips have been throw n 
back, the chest forw ard and the ab
domen raised. T his resulted in a 
stra igh t line in front, but threw  the 
figure into a decided curve a t the 
back. T his was the first step away 
from  the old-fashioned wasp waist; 
but this figure, being no m ore a r tis 
tic or natural than  the wasp waist, 
could not stand m ore than  tem porari
ly. T he line of beauty called for still 
fu rther advances tow ard  the ideal. 
T he unnatural curve a t the back was 
doomed.

Poise F o r Body Changed.
T his m eant a new poise for the 

body, a poise which brings the 
shoulders on a line w ith the hip 
bones, which naturally  through the 
action of the m uscles lifts the abdo
men, expands the diaphragm  and re
stores the body to  its natural beauti
ful lines. T he fashionable woman 
now, instead of leaning forw ard and 
stum bling over her toes, walks erect 
w ith back flat, the chest out and curv
ing gently, the diaphragm  fully ex
panded, the abdomen high but reced
ing in line w ith the curve of the 
hips.

T he poise of the figure is perfectly 
illustrated  in the classic dancing fig
ures seen on Greek and Rom an vas
es and in the beautiful sculptured fig
ures famous in the history  of art. 
T he torso , correctly  poised, has just 
the curve of a slightly drawn archer’s 
bow. I t  is indescribably beautiful, 
and graceful as well, because it ex
presses action and life always and 
never rigidity.

Few  corsetm akers understand this 
principle as yet. O nly a few know

the real science of w hat they are t ry 
ing to  attain, but there are some lead
ers who do know, and they have set 
the fashion in corseting which others 
are blindly striving to  follow.

T he difficulty, of course, in to-day’s 
corseting lies in the correcting of 
faults which are the direct result of 
previous bad corseting. I t  is not to  
be expected th a t women who for 
m any years have had their figures 
com pressed into unnatural lines can 
at once acquire new lines. I t  is true, 
however, th a t these defects m ay be 
modified.

New Standard of Beauty.
But the real w ork of the corset 

m anufacturer of the p resent day is 
gradually to lead tow ard the ideal, 
correcting  the faults of poise and 
figure in older women in so far as 
possible, and giving for the figures 
of young women the new and m ore 
classic lines in corsets. W om en with 
heavy figures can never be m olded 
into sylphlike lines, but the new gen
eration of women grow ing up may 
be corseted properly and according 
to  the new standard  of beauty.

Corset m aterials grow  m ore and 
m ore beautiful and for the coming 
season a m ost splendid variety  of silk 
brocade and satin faced coutil is of
fered. Many of the new patterns are 
floral; the m ajority  are in a single 
tone: that is, pink, pale blue, laven
der or white. Occasionally one sees 
a high novelty in a w hite ground 
sprinkled w ith a colored design in 
sim ulation of em broidery.

Owing to  the presen t effort to 
make the corset as light as possible, 
there are certain novelties in tran s
parent effects. These m aterials look 
som ething like silk bolting cloth. The 
filling thread, however, is tw isted and 
crimped, giving to  the surface some
w hat the appearance of a granite 
weave. These new m aterials are 
handsom e and are ‘said to  have all 
the qualities for a good corset 
fabric.

Brocade a G reat Novelty.
A nother g reat novelty is a rich 

brocade in fleur-de-lis pattern , on the 
background of which are woven nar
row  waving lines in color—pink or 
blue—on the white ground.

T he great popularity of silk serge 
in dress goods has resulted in the 
presentation of this tissue in new 
corset m aterials. These are woven 
with embossed figures in color and 
are exceptionally handsom e. Silk ba 
tistes, too, are employed freely. T here 
is quite a fancy for using m aterials 
of this character th a t sim ulate em
broidery designs.

H eavy satin brocades, which are 
am ong the m ost expensive of corset

materials, are being shown in large 
patterns similar to  dress goods bro
cade. These are m ostly used in pure 
white or pink, or in pink and white 
combined.

Rene Barrere. S W A T C H E S  O N  R E Q U E S T

The Girl’s Handicap.
In  her p re tty  new frock sister Ma

bel as she sat on the front step and 
watched some boys playing on the 
sidewalk.

A fter a time one little boy came 
up to  talk to  her and to admire, in 
his rough little way, her bright, shiny 
shoes and pink sash.

“See m y nice square-cut waist,” ex
claimed the girlie, “and my nice cor
al beads: D on’t you wish you wuz a 
girl?”

“No, sir-ee,” replied the boy. “1 
wouldn’t w ant to be any girl a t all, 
because lookie how much more neck 
you haf to wash.”

Slow Going.
“Sorry, but Miss W om bat has 

gone walking. She has been gone 
about half an hour.”

“T oo bad. I suppose I couldn’t 
overtake her now.”

“Oh, but you might. She was 
w earing a very extrem e hobble 
gown.”

The Man W ho Knows 
W ears “ M iller-M ade”  C lothes

And m erchants "who know” sell them. Will 
send sw atches and models o r a  man will be 
sent to  any m erchant, anyw here, any time 
No obligations.

M iller, W att & Company 
Pine Clothes for Men Chicago

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies, Misses and Children

Corl, Knott & Co., Ltd.
20, 22, 24, 26 N. Division St.

Grand Rapids, Mich.

Did You Know
That we show a splendid line of popular 
price furs—all new fresh goods made up 
in the latest styles. Angora, Coney, 
Thibet, Lamb, Opossum, etc.

Children’s sets 75 cents up to $2.50 
Ladies' sets $2.50 up to . . 11.00 
Separate muffs $i.50 up to . 9.00

Our salesmen are now showing the line.

Paul S teketee & S on s  
Wholesale Dry Goods Grand Rapids, Mich.

A New Collar
Pul Easy Brand

We have just added to our collar stock 
the popular PUL EASY BRAND in 
six leading shapes a t 90 cents per dozen. 
These are packed one dozen of a size in a 
box. Sizes are 144 to 174.

PUL EASY styles are made with a 
hook lock band, which insures a perfect 
setting collar that cannot gap in front. 
The ingenious manner in which the strip 
between the band and top of the collar is 
constructed and applied, not only pre
vents the scarf from coming in contact 
with the collar button but allows unob
structed sliding space for same.

Slidewell Brand
hr*nHW^ 1S° ^  ^  Unv.! f0/ ^ ° ? e t ta t  WU1 bu* the quality, the above well knownbrand. This we carry in eight of the best selling shapes. Price *1.10 per dozen 

Look over our line when ready to fill in.

G R A N D  RAPIDS D R Y  GOODS CO. 
Exclusively Wholesale Grand Rapids, Mich.

We close Saturdays a t one o’clock
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TRA VERSE CITY.

Her Experience in Community De
velopment Work.

T raverse City, Aug. 23—T raverse 
City’s Board of T rade has carried on 
one of the m ost unique advertising 
cam paigns in the history of this 
State, if not in the Middle W est, and 
it stands alone in this advanced step 
of pushing publicity. I t  has called 
two public m eetings and has raised 
a booster fund for $3,000, and has 
hired the w riter, who has been ac
tively engaged in the book business 
here for the last th irty  years, to take 
charge of the work.

A com m ittee was appointed to plan 
a building, which is m ost attractive 
and is one of the first to  be erected 
devoted exclusively to  publicity m at
ters in this p art of the country. I t  is 
built a t the foot of Cass street, 
fronting  on Grand T raverse Bay, and 
is so constructed th a t a forty-piece 
band frequently gives concerts on 
the roof. On deciding to  employ a 
paid secretary the Board also ar
ranged with a large advertising agen
cy to  carry on a m ost system atic 
advertising cam paign in thirty-three 
of the largest papers in ten different 
states in the South and Southwest, 
pooling its funds w ith four of the 
largest railroads having in terests in 
this part of the State.

T he Board issued 5,000 summer 
booklets describing all the resorts in 
this region and 8,000 fru it and agri
cultural booklets devoted to  the ex
ploiting of the fruit and farm  lands 
in this and adjacent counties. As the 
enquiries came in for these booklets 
they were replied to  w ith a personal 
letter, which was so unusual and so 
complete in detail th a t it a ttracted  
the a tten tion  of the enquirer and 
held him and brought the very best 
results.

T his Bureau directs visitors to  the 
private hom es in the city, to  the 
nearby resorts, plans side trips for 
them , gives inform ation concerning 
the railroads and steam boat lines, 
tu rns all enquiries for real estate 
over to  those agents, all fruit land 
prospectors to  the Developm ent Bu
reau; carries on a free em ploym ent 
bureau th at already has taken care of 
hundreds of applicants, looks after 
all Board of T rade m atters and in
dustrial propositions, handles all the 
booklets of all the railroads and boat 
lines in the country, the reso rts in 
this region, all advertising m atter 
th a t is gotten out by those who are 
exploiting the lands in this part of 
the State and answ ers hundreds of 
questions asked not only by the vis
itors but local people.

I t  is the publicity headquarters of 
all this region. T he Board of T rade 
is constantly  being congratulated for 
this m ost progressive step so far in 
advance of anything ever planned by 
such an organization. H ere are a few 
statistics to  prove the assertion:

In  the ten  weeks that this work 
has been carried on there have been 
504 enquiries from  forty-four differ
ent states, 5.412 sum m er and o ther 
booklets have been given out over 
the counter or sent by mail to  en
quirer? o r  the different railroads and

steam boat lines; there have been 
2,328 callers, 1,409 telephone calls 
have been answered, 904 letters w rit
ten, 1,276 pieces of mail have been 
received, seventy-three positions 
have been filled through the Free 
Em ploym ent Bureau, besides the 
thousands of questions th at have 
been answered of which no account 
has been kept.

I t  is the biggest and m ost success
ful1 advertising p ro ject th at the Board 
of T rade ever has undertaken, and 
the resu lts ' are so m anifest th at it 
will now become a perm anent insti
tution.

The present Board of T rade is the 
outgrow th of the Business Men’s As
sociation th at was formed in 1886 
and was carried on until it was per
m anently organized as a Board of 
T rade in 1899, with C. E. Hale as 
Secretary, since which time the fo l
lowing gentlem en have filled th at 
im portan t office: T hom as Sm urth- 
waite, J. W . Hannen, W . H. Umlor, 
M. S. Sanders, H. M ontague and now 
M. B. Holley, who is the first paid 
secretary th at it ever has had. The 
work wras growing so fast that it 
was found that a paid officer was 
absolutely necessary. Form er M ay
or A. V. Friedrich was one of the 
active presidents, as were form er 
M ayor John R. Santo and W . H. 
Umlor, Judge of the R ecorder’s 
Court. John G. Straub, of the firm 
of Straub Bros. & Am iotte, candy 
m anufacturers, is the present head.

W e have now 318 m em bers, divid
ed into four different classes: A— 
business and professional m en who 
pay $10 a year dues; B—traveling 
men and farm ers, who pay $5; C— 
cletks and o ther wage earners, who 
pay $2 a year, and —young men
under 2f years who want to  be iden
tified with such an organization and 
who pay $1. W e have also some 
lady m em bers and they pay $5, and 
m em bers of the secret societies pajr 
$2. In this way every class is repre
sented.

A novel plan for attendance a t the 
D irectors’ m eetings is for the Secre
tary  to  issue a call for a 6 o ’clock 
dinner in one of the nearby cafes, and 
when smoking tim e comes to  adjourn 
to  the office of the Bureau of In fo r
m ation and there discuss im portant 
business m atters. These informal 
gatherings are held every ten days, 
and in this way no m atter is over
looked and urgent questions are giv
en prom pt attention. Mr. Straub, 
the new President, is a live wire and 
keeps all the various com m ittees on 
the job all the time. T he Secretary 
is constantly  on the lookout for any 
little im provem ent th at can be made 
for the betterm ent of the city, and 
m any im portant m atters have been 
seen to  th at in the old way would 
have received scant attention  by rea
son of lack of time. T he Industrial 
Com mittee has several im portant 
m atters under consideration th a t will 
put T raverse City in the front. The 
Board of T rade stands for industrial 
progress, the city beautiful, civic im 
provem ent, the glad hand for every
body and every m an a booster.

M. B. Holley, Sec’y . .

We have a lot of choice 
buckwheat suitable for seed. 

Write for prices.
Watson-Higgins Milling Co.

Qrand Rapids, M ich.

Evidence
Is what the man from Mis
souri wanted when he said 
«•SHOW ME.”

He was just like the grocer 
who buys flour—only the gro
cer must protect himself as 
well as his customers and it is 
up to his trade to call for a 
certain brand before he will 
stock it.

“Purity Patent” 
Flour

Is sold under this guarantee:
If in any one case "Purity 
Patent”  does, not give satis
faction in all cases you can 
return it and we will refund 
your money and buy your 
customer a supply of favorite 
flour. However, a single sack 
proves our claim about

“ Purity Patent”

M ade by
G ran d  R apids G rain  Ac M illing C o. 
194 C anal S t , G ran d  R apids. M ich ^

Just as Sure as the Sun 
Rises

:w0 R E SC E N T  
fL O U R

Makes the best Bread and Pastry

T h is  is th e  reaso n  w h y  th is  
b ran d  o f flour w in s  success fo r 
e v e ry  d ea le r w ho  reco m m en d s 
it.

N ot o n ly  can  y o u  hold th e  old 
cu sto m e rs  in  line , b u t y o u  can  
add  n ew  trad e  w ith  C re scen t 
F lo u r  a s  th e  opening  w edge.

T he q u a li ty  is sp lend id , it  is 
a lw a y s  u n ifo rm , an d  each  p u r
c h ase r is p ro tec te d  b y  th a t  iron 
c lad  g u a ra n te e  of ab so lu te  s a t is 
fac tio n .
‘ M ake  C re sc en t F lo u r one of 

y o u r  tra d e  p u lle rs—recom m end  
i t  to  y o u r  d isc rim in a tin g  cu s
tom ers.

We Have No Branch 
Houses

Our business is all done under

One Roof, One Expense 

One Management
The constantly increasing volume keeps 
us VERY busy attending to this one plant.
We have no time to establish or worry 
about branch houses, but concentrate our 
efforts on the main chance. We think 
we can serve our trade better with one 

, complete stock than several indifferent 
ones scattered about.

Judson Grocer Co.
Wholesale Grocers Grand Rapids, Mich.
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News and Gossip of Interest to Busi
ness Men.

No B oat; No Excursion.
Saginaw 's Board of T rade did 

not hold its quarterly  conference 
W ednesday aboard the good ship 
R utherford  B. H ayes; in fact, did not 
hold it a t all. T he event had been 
carefully planned: the com m issary 
departm ent had gathered  its supplies 
and*"forces for the occasion; the  o r
chestra  was hired; the crowd stood 
on the dock, and all needed was the 
boat. But the looked for never 
came. She left her dock a t Bay City 
on time, headed for Saginaw, but had 
no t proceeded far when the vacuum 
pum p broke. T he engineer fainted 
twice in his efforts to  locate the tro u 
ble and had to  be taken away. W hen 
the  extent of the damage was finally 
located the boat was again tied up 
a t dock and the waiting ones a t Sag
inaw found out what was the diffi
culty by diligent use of the telephone. 
President Cimmerer, of the Board, 
adjourned the m eeting to  the audi
torium , where A. Patriarche, Vice- 
President of the  Pere M arquette 
Railroad, gave an in teresting  talk  on 
transporta tion  problem s and a m o
tion was carried to  adjourn the quar 
terly  conference. Later, the Com 
m ittee in charge m et and decided to 
hold the outing on W ednesday, Aug. 
30, at W enona Beach, going in spe
cial open cars.

Michigan M unicipal League.
T he convention of the Michigan 

Municipal League will be held a t the 
City Hall, Saginaw, Sept. 21, 22 and 
23. D elegates will be present from 
every city in the State and the lo 
cal Com mittee is busy making en ter
tainm ent arrangem ents. A visit to  
the coal m ines of Saginaw county is 
one of the features promised. E. J. 
Schreiter, Secretary of the League, 
was in the  city for a conference 
with Secretary Joseph P. T racy, of 
the Board of T rade, M ayor Stew art 
and City Clerk V^m. F. Jahnke.

Macadam Road T o Flint.
Acting in conjunction w ith the 

M int Board of Commerce, the Sagi
naw Board of T rade is actively en
gaged in prosecuting the project of a 
m acadam  road between this city and 
the Genesee county capital. T here is 
a strong and energetic special com 
m ittee of leading business m en in 
charge of the proposition at this end 
of the combination, consisting of the 
follow ing: J. P. Beck, chairm an; H. 
A. Savage, John F. O ’Keefe, W illiam
G. Jam ieson, G. E. Seeley, E m m ett 
L. Beach, W. H. Klenke, F rank  W o!- 
farth, J. W . Grant, W alter S. Eddy, 
Dr. A. S. Rogers, D r W . L. Slack,

Jo h n  McAvoy, Louis Germain and 
G. S. Garber.

A t F lin t a m eeting was held 
W ednesday afternoon, a t which there 
were p resent representatives of the 
tow nships of Genesee, Mt. M orris 
and V ienna and the villages of Mt. 
M orris and Clio, the County Road 
Com m issioner and the Executive 
Com m ittee of the Board of Com
merce, Flint. I t  was agreed to 
push the p roject of the macadam 
road and to  enlist the co-operation 
of all the various authorities con
cerned.

I t  is agreed by the business men 
of both cities concerned and by those 
of the intervening villages th a t a 
good macadam  road will be one of 
the  best trade developers th at could 
be established. I t  will be of incon
ceivable benefit to  farm ers and o th
ers hauling heavy loads and is look
ed upon as one of the soundest p rop
ositions yet advanced in its bearings 
upon general business and the p ros
perity  of the various municipalities 
concerned.

The tow nship of Bridgeport, a t this 
end of the line, has already started  
upon the road im provem ent, and vot
ed a liberal sum for the initial work. 
The Saginaw special Com mittee is al
so engaged in an active campaign, 
and it is hoped that before the snow 
flies the road will be *well advanced, 
if not completed.

V isit From  Caro Business Men.
A large party  of Caro business 

men, under escort of F. F. Rains- 
ferd, Secretary of the Caro Fair As
sociation, made an autom obile run 
to Saginaw Friday, reciprocating the 
recent visit of the W holesalers’ and 
M anufacturers’ Association, of this 
city. T hey came fifty-five strong, in 
eleven autom obiles, and had a pleas
ant run, traveling via Reese. Upon 
arrival, they viisted the various busi
ness establishm ents and wholesale 
houses of Saginaw, and everywhere 
they w ent left literatu re  boosting the 
Caro fair, to  be held A ugust 28 to  
Sept. 1, inclusive. T he first named 
date has been set apart as “Saginaw 
Day> ’ and arrangem ents are contem 
plated to  run a special train  from  this 
city to the fair, under the auspices 
of the Board of T rade.

Business N otes.....................
George B. Morley, President of the 

Second N ational Bank, is appoint
ed a m em ber of the State F ire R e
lief Commission by Governor O s
born. .

A large addition is being built by 
the old established tannery  firm of F. 
W . and F. Carlisle to  the prem ises 
on N orth W ashington avenue. The

addition is to  the leather w are
house.

Increased business on this division 
of the Pere M arquette has necessi
tated the appointm ent of a third 
trainm aster, the billet being awarded 
to  G. M. McLaughlin, who has been 
station agent at Flint. John A nder
son, trainm aster, has been appointed 
to  have charge of the Saginaw yards 
and the term inals a t Saginaw and 
Bay City.

J. J. Lam bert, Linwood, general 
storekeeper, has aded a shoe depart
m ent to  his stock.

B. E. King, form erly of Saginaw, 
and now a m em ber of the lumbering 
firm of Dunham & King, Drummond 
Island, Georgian Bay, was in the 
city this week purchasing supplies 
from local houses.

Business visitors to  the city during 
the week include:

L. P. Larsen,- Olsen.
W. J. H arrison, Tuscola.
W . E. Hause, Rhodes.
G rant Sanborn, Judd’s Corners
C. Haist, Kilmanan.
H. T. Phelps, Owendale.
Joe Shaltry, Birch Run.
L. H ubinger, Birch Run.
J. F. Devall, Clifford.
W . K. F rost, Clio.
T. S. Pearce, Chapin.
A. E. Toner, Kinde.
E H erbert, Owendale.

________ ■ _____  J. W . Brady

A New Gould Story.
George Gould was m aking one of 

his last trips as President of the 
Missouri Pacific. H is private car 
was laid out on a siding for some 
reason or other, and he go t out to 
stretch  his legs. An old Irishm an was 
tapping the wheels. Gould w ent up 
to  him.

“M orning. H ow  do you like the 
wheels?”

"N ot w orth a darn,” said the Irish 
man.

“Well, how do you like the car?”
“I t ’s good enough for the  wheels.”
“W hat do you think of the road?”
“It m atches the car.”
Gould looked a t th e  old chap fo r a 

minute.
“Maybe you don’t  know who I 

am?”
“Yes, I do.” re to rted  the Irishr 

man. “You are George Gould, and 
I knew your fa ther when he was 
President of the road. And, by gob. 
he s going to be President of it 
again!”

“W hy, m y fa ther is dead,” said Mr. 
Gould.

“I know th at,” replied the Irish 
man “and the road is going to  hell.”

Symons Brothers & Company 
Wholesale Grocers 

Saginaw :: Michigan

No. 81 Display Case No. M Cfrar Case

Saginaw Show  Case C o., Ltd., Saginaw, W . S., Mich.
We make all styles Catalogue on request

H EN N ING ’S  H O R S E  R A D IS H  
AND SUM M ER SAUSAGE

Quality and price right Order through your jobber

CHAS. W. HENNING 6  SONS, Mfts.
SAGINAW, mCH.

Always Reliable

Ph

s

ipps, Penoyer & Co.
Wholesale Grocers

aginaw Michigan
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T H E  M URDER LEAGUE.

Are Trades Unions Above the Ten 
Commandments?

T he oppression of class over class 
has "ever been the m ost odious form 
of tyranny. W hen one class attem pts 
to  enforce its m andates by terrorism  
the doom of oppression is sealed. In  
political, social and industrial history 
there are m any instances which prove 
the inexorable operation of a law of 
civilization—a law which decrees de
feat and ruin to  any band of men 
which selects secret violence as its 
weapon of offense.

By its attitude in the M cNam ara 
case the Am erican Federation of La
bor has put in peril the cause of 
trade unionism in America. T hrough 
the folly of its leaders the Federation 
seems not only to  apologize for as- 
sination but appears also as an advo
cate and defender of secret m urder.

Never before in America has a great 
association, num bering millions oí 
m oral and sensible citizens, been so 
betrayed by its leaders. The violent 
partisanship of the Federation officers 
has hurried them  headlong into a 
position where they stand at bay, de
fying law, religion and even civiliza
tion itself. The m ass of its own m em 
bers can not follow into this slough 
of fanaticism  in which the leaders are 
wallowing.

Am ericans regard assassination, and 
have for generations regarded it, with 
that loath ing  which is in harm ony 
w ith their bold and direct qualities. 
The m achinery of justice has never 
protected  the assassin in Am erica as 
it has in some countries; but has pur
sued him with tireless zeal until it 
has destroyed him with its vengeance. 
Some of our noblest and our bravest 
have perished by the secret daggers 
and the cowardly bullets of m urder
ous tools, and the public conscience 
has always recoiled in h o rro r from  
the deed. As the American character 
is not favorable for the form ation of 
m urderous conspiracies, so also does 
the perpetuation of th at character de
m and the punishm ent of the m urder
ers. T he whole structure of our so
cial, political and industrial system s 
dem ands the protection of the m inut
est righ ts of every citizen, and no o r
ganized association can ever succeed 
in this country in terrify ing  the guard
ians of those rights. T he officers of 
the Federation have com m itted the 
g ravest tactical blunder in all the his
to ry  of trade unionism.

T he a rrest of M cNam ara was the 
signal for them  to proclaim  th a t all 
labor m ust rush to  the defense of M c
N am ara and his associates. T hey out
lined the duty of all labor in such a 
way th at the whole power of the Fed
eration is now exerted in retard ing 
the adm inistration of justice and in 
shielding the offenders.

T he Los Angeles affair is not a re
flection on organized labor. Crimin
als are found in every organization, 
and no society, secret or public, has 
yet succeeded in preserving itself free 
from  their contam ination.

T he hysterical outbursts of the 
leaders of the  Federation  against 
B urns will certainly find no sym pathy 
from  the hundreds of thousands of 
thoughtfu l m em bers who kfiow righ t

from  wrong. I t  is the object and the 
in terest of every law-abiding person 
th at crime should be punished, and 
no m em ber of a labor union who 
deems him self a good citizen would 
desire anything else but a fair and 
im partial trial for the prisoners accus
ed of this dastardly crime.

T he officers of the Federation have 
not contented them selves with the 
assum ption th a t M cNam ara and asso
ciates are innocent. T hey have also 
declared w ith passionate vindictive
ness that the prisoners are them selves 
the victims of a conspiracy.

W hen the known facts are exam in
ed in cold blood the public will see the 
futile untenability of the attitude of 
Gompers and his fellow-contenders.

T here have been m any of these dy
namite cases destructive to  life and 
property. These explosions have been 
adm itted by agents of the S tructural 
Iron  W orkers’ Union to  be the work 
of design. T hey have been directed 
largely against those em ployers and 
contractors who have incurred the 
hostility of the Iron  W orkers’ Union. 
A lm ost w ithout exception, only those 
em ployers who have had trouble with 
this union were the victims of these 
explosions. These outrages have giv
en every evidence of having been cun
ningly, calculatingly and maliciously 
planned. T hey have been executed 
with callous disregard of human life, 
w hether innocent or guilty perished. 
They were clearly the work of men 
of m ental resource and of hard hearts. 
W ho were these men? Is it sane to 
say that they were in the employ of 
the very men whose property  they 
destroyed and whose lives they took? 
Did the em ployers “fram e up” a con
spiracy to destroy thejr own property 
and get them selves m urdered? The 
supposition is absurd. The dynamite 
crimes were certainly com m itted by 
m en w ith an object in view, and the 
object was to coerce and terrify  the 
contractors and employers who did 
not accede to the demands of the 
S tructural Iron  W orkers’ Union.

These crimes would destroy our 
civilization and our nation if not 
stamped out remorselessly. T here 
can not exist freedom  in any place 
where it is safe for one band of men 
to  rule ano ther by m urder and th rea ts 
of m urder.

I t  is the duty of all citizens to  aid 
in the a rrest and punishm ent of crim 
inals. Surely the officers of the Fed
eration do not contend th a t as labor 
leaders they  are beyond doing their 
plain duty as Am erican citizens? The 
m ost po ten t service the leaders of 
labor can do for trades unions is to  
denounce crime when com m itted by 
their m em bers and to  aid the law in 
discovering the crim inals and in pun
ishing them.

T he position taken by those h o t
headed leaders who defend outrage 
arrays trades unions on the side of 
assassination. T here is no instance in 
h istory  where assassination has aided 
a cause. H istory, on the contrary, 
teem s with incidents where assassina
tion has been the  precursor of ruin 
to  its apologists.

I t is to  be hoped th a t w iser men 
will restrain  the course of those la
bor leaders whose heads seem to have

been turned by the terrible rapidity 
of events which m ark a crisis in our 
history.

A Change of Mind.
H e was a senator who believed in 

reciprocity. H e talked it and argued 
it and was satisfied th at his constitu
ents wanted it. Then a gentlem an 
came to  W ashington and had an in
terview with him and said:

“Mr. Blank, your constituents are 
opposed to  reciprocity.”

“F ar from  it, sir,” was the reply.
“You do not know the feeling in 

your own district, sir. Behold the 
proofs !”

And he shoved the Senator a letter 
from a blacksm ith and a second from 
a cooper, in which they said reciproci
ty  would ruin the United States, and 
the Senator was requested to  oppose 
it tooth and toenail.

“W hy, it seems that I was m istak 
en,” said the Senator a fter perusing 
the letters.

“Of course you w ere,” smiled the 
other. “You gentlem en come down

here to  save the country, and the first 
you know you are righ t on the verge 
of ruining it. Senator, how much 
stock do you own in the Glad H and 
H arvester Com pany?”

“Not a cent’s w orth.”
“A nother m istake of yours. H ere 

is $20,000 w orth which the Board of 
D irectors voted you some time since 
for being a poet and a statesm an. 
Take it, my frienJ, and draw 30 per 
cent, dividends on it to  sooth your old 
age.”

And the Senator saw that he had 
been all w rong from the start, and 
he thanked the blacksm ith and the 
cooper and took the stock and be
came known as an honest, conscien
tious man who did not propose to  see 
his native country go to  the dogs if 
he could help it.

Tw o things m ay look alike and* yet 
be actually different. The custom er 
may not know this, and th at is why 
he thinks the price of one is higher 
than the other.

It Satisfies
Holds trade and makes new customers

St. Laurent Bros. Pure Peanut Butter
^  “ ?e„«las®- Tin and fiber pails. Also preparers of the famous 

Valley Brand Salted Peanuts. Order through your jobber.
ST. LAURENT BROS., BAY CITY, MICH.

SAGINAW MILLING CO.
SAGINAW, MICHIGAN

Samico, U ncle Sam, Upper Crust,
King K, Blue Bird Flours

Mill Feeds, Seeds and Grains
Bread made from SAMICO won first premium in 1909 and 1910 at 

Michigan State Fair. Detroit

SCHUST BAKING GO., Saginaw, Mich.
Mfrs. o f Crackers and Fine Cookies

N o t in the Trust
Our goods are the best and prices lowest. Why not write today for a 

price list
Branches—Grand Rapids, Bay City, Flint

/ T \ O ur B rands of Vinegar
Have Been Continuously on the Market 

For Over FORTY YEARS
Think of it—FORTY years of QUALITY

We cannot afford to dispense with QUALITY 
in the make of our Vinegar, and you cannot 
afford to handle any Vinegar that lacks 
QUALITY. Order from your jobber. SPECI
FY AND SEE THAT YOU GET

“H IG H LA ND” Brand Cider and W hite P ickling  
“O A K L A N D ” Brand Cider and W hite Pickling  

“ST A T E  SEAL” Brand Sugar

ÉÉfeJIÊ They will please both your customers and 
yourself.

Oakland Vinegar & Pickle Co. Saginaw, Mich.
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W hat College Education For Girls 
W ill Do.

W ritten  fo r th e  T radesm an .
In  a previous article I endeavored 

to  sta te  as clearly and fairly as possi
ble the benefits th at a girl m ay her
self derive from  a college education 
and the  largess which she will be 
able to  confer upon those near to  
her and upon society in general by 
virtue of her well-im proved o p por
tunities.

But there  are o ther sides to  this 
college question, and it is only fair 
th a t these also should come in for 
full consideration. T here  are  some 
th ings a college education will not 
do, which m any well-m eaning peo
ple persist in th inking it ought to 
do. I t  is high time th at the  delu
sions in the popular mind regarding 
it should be sw ept away. In  t r e a t 
ing of these I shall m ake special 
application to  girls, a lthough much 
that, will be said is true w ith re fe r
ence to  boys as well.

One of these delusions is th a t a 
high degree of m ental cultivation 
will in some way insure financial 
welfare. H ow  often do we hear this 
rem ark from  the lips of a hard-w ork
ing fa ther or m other: “W e can not 
leave our children much money, so 
we are determ ined they shall have 
a good education. T hen we think 
they  will be able to  get along.”

As a result of this reasoning it not 
infrequently happens th a t a young 
woman finds herself with a college 
diploma and the righ t to  place A. B. 
or M. A. a fter her name, when what 
she m ore imm ediately needs is a 
good-paying situation and the skill 
to  perform  the w ork satisfactorily.

Give the college credit for all it 
will do: Breadth of view, m ental 
grasp and culture—all these are good 
things, in their way and place in 
valuable things—but let it be clearly 
understood th at a college education 
alone, unaccompanied by manual, 
technical or professional skill and 
training, does not equip a girl to 
earn her own living. T here is no 
use saying o r thinking th at it will, 
fo r it w on’t.

Som etim es it is pitiful to  see a 
college graduate looking for a posi
tion. H er sheepskin, which has cost 
so much in tim e and money, counts 
fo r so little. Some girl who never 
w ent beyond the eighth grade a: 
school, who chews gum and says 
“ain’t ” and “hain’t” and otherw ise 
m angles the K ing’s English, but 
who has had actual experience in of
fice o r store o r factory, m ay be be t
te r  fitted to  fight the battle  of life 
and to  supply her present needs of

food and clothing than  is she with a 
university degree.

“Can not the  college girl teach?” 
some one asks. If  she is a teacher, 
she can. But if she chances to  lack 
the peculiar abilities of the efficient 
instructor, either in the im parting 
of knowledge o r in the governm ent 
of her pupils, then although she may 
have half a dozen diplomas stacked 
one on top of another, superin tend
ents and school boards will turn 
down her applications and give the 
positions at their disposal to  nor
mal graduates o r others, less highly 
cultured than  she, but who can point 
to  successful w ork in the school 
room.

A girl needs some knack of brain 
o r fingers or of both th at commands 
good pay. I t  is not fair to  her to 
let her lack this, nor can it properly 
be said th a t her education is com
pleted until she has this m ost im
p o rtan t knowledge. Generally speak
ing, it is better, in m y estim ation, 
that a girl have some train ing  along 
this line, and some experience in ac
tually  earning her living, before she 
begins a college course proper a t all.

The helplessness of the college 
graduate who has no practical skill 
has, perhaps, been m ade sufficiently 
plain; now in all fairness it should 
be said th at once having acquired 
technical ability, the highly educat
ed girl has d istinct advantages over 
the girl who has practical skill but 
lacks the b roader culture. T he lat
te r is seldom able to  get beyond a 
small salary and a restric ted  line of 
work; while for the form er far wid
er opportunities and b e tte r paying 
positions are ever open.

I have spoken of college train ing  as 
giving not technical skill but ra ther 
a wider intellectual range, a clear
er, deeper vision, a freer use of the 
mind. T his is w hat it does for those 
who have “ears to  hear,” as it were. 
In candor it m ust be adm itted that 
not every girl who goes to  college 
receives this m ental awakening. One 
sees graduates who carry  away from  
their Alma M ater no sacred fire. 
T rue, they have passed the required 
subjects; but lessons and lectures 
seem to  have produced in them  a 
kind of m ental ennui, they have no 
zest for knowledge, no pleasure and 
enthusiasm  in thought and study.

I tru st the num ber of such is not 
large in proportion to  the whole 
num ber of college wom en; neverthe
less this condition is, I believe, far 
more frequent now than it was tw en
ty-five or th irty  years ago. Then 
the girl who went to  college had a 
serious purpose. She really  wanted 
the work. Now it has become so 
much the thing fo r girls to  take a

Sales Books snaALO

KOTE ___
KV 4«rc4. tl Utairoa

A w / v/ / v g s  
T e / v t s  A u l  

//ZA 6 S  <* CO VERS/Ute
( S A I L S  &  R I G G I

Cog Gear Roller 
Awnings

Are up to date. Send for catalog.
Get our prices and samples 

for store and house awnings.

The J. C. Goss Co.,

FOOTE & JENKS’ COLEHAN’S T b r a n d )

Terpeneless High Class

Lemon and Vanilla
W rite for our “ Prem otlon Offer”  th a t combats "F ac to ry  to  Fam ily” aohemea. Insist 

oa setting  Coleman’s E x tracts from your jobbing grocer, o r mail o rder d irec t to

FOOTE & JENKS, Jackson, Mich.

YOU HA IIE MADE A MISTAKE when you buy a Christmas line without 
first seeing our samples. If our salesmen do not call on you write us and we 
will see that one does.

THE WILL P. CANAAN COMPANY
105 N . O T T A W A  S T , G R A N D  RA PIDS, MICH.

M ILW AU KEE VINEGAR C O M P A N Y
Manufacturers of Guaranteed Grain Distilled Vinegar 

Sold by all Jobbers MILWAUKEE, WIS., U. S. A.

Don’t Pay a Fancy Price for Vinegar
SEND US AN ORDER TO-DAY FOR

COM POUND
G R A IN , SUG AR A N D  GRAPE V IN EG A R

The price is 13H cts. per gallon with one barrel free with each fifth barrel shipped this season

F. O. B. R ^m azoo. Rapids. Saginaw. Jackson. F  D
Detroit. Alpena. Traverse City or Bay City. *  • U .  JD.

STOCK. ALWAYS ON HAND AT THESE POINTS

An Ideal Pickling and Table Vinegar
Satisfaction Absolutely Guaranteed

Lawton Vineyards Co. :: Kalamazoo, Mich.

N O T I C E
Now is the open season for

NIBBLE STICKS
We furnish bait with every box. It catches 
em every time. Use n o t h i n g  but the 
ORIGINAL NIBBLE STICKS made by

PU TN A M  FACTORY, National Candy Co. 
Grand Rapids, Mich.
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college course th a t many are sent 
who have no appreciation w hatever 
of the opportunities placed before 
them. T o  some of these college 
m eans m erely an opportunity  for so
cial conquest, a place to  wear good 
clothes and have a good time, with 
ju st enough study to  escape “flunk
ing.”

W hether the trouble is w ith the 
colleges, or because parents persist 
in sending the w rong kind - of girls 
to  college, it is hard to  say. Certain 
it is th a t there are some cases where, 
if the parents have to  make any great 
sacrifices to  give the girl the college 
training, the results do not justify  
the expenditure. T h at was a very 
sensible and hard-headed father who 
refused to  “put a five thousand dollar 
education on a five dollar boy.”

T here  are some girls, nice, bright 
and practical girls, by no m eans to 
be classed in the same category as 
the  five dollar boy, who nevertheless 
“find them selves” and come to use
fulness and m ental developm ent in 
the w ork and ways of real life, ra th 
er than  in the realm  of ideas. On 
such a college education, in its in
tellectual aspects at least, m ust be 
regarded as in some degree wasted.

In  speaking of w hat it will not 
do for a girl, it m ust be said th a t a 
college education will not supply the 
lack of correct home training, be
gun in very early childhood and con- 
toinued along through the teens and 
even into the twenties. T he influ
ences of a good home will round 
out the personality and develop the 
gentle and wom anly qualities of her 
nature better than  any college cur
riculum can do.

Occasionally it m ay happen th at a 
young person who has not had the 
best of early surroundings, a t col
lege comes under the influence of 
some exceptional teacher or of a 
high-minded associate, and, in conse
quence, m akes a sta rt in the right 
way; but such good fortune is not to 
be depended upon.

If paren ts shirk their duty and 
fail to  im plant correct principles in 
her mind, if train ing  in m orals and 
m anners, courtesy and refinement is 
neglected, if good habits are not 
form ed while her nature is plastic 
and impressionable, they  can not ex
pect to  m ake up for their neglect 
by giving the girl an expensive col
lege education. T here can be no 
doubt th at the tendencies in college 
life th a t are m ost to  be deprecated 
are noth ing m ore nor less than  the 
natural cropping out of w rong and 
defective early home training.

As one college woman puts it: 
“W e all have seen girls ‘spoiled by 
going to  college.’ in  m y opinion the 
spoiling began farther back.”

Quillo.

Just a Little Trouble.
“Yes, I have returned from  vaca

tion,” replied Jones, “and perhaps you 
have heard th a t there  is a little  tro u 
ble a t th e  house. D on’t think it will 
am ount to  much, but sorry  it hap
pened.”

“Y our wife did not go to  the coun
try  w ith you?” was asked.

“No. She did not feel like it. 1 
went alone, and never was a more in

nocent man away from  home for two 
weeks. Told everybody stra igh t from 
the shoulder that I had a wife and 
four children. No sitting  in the soft 
m oonlight for me while the whip
poorwills sang.”

“But there was trouble?”
“Oh, yes, just a little. My wife says 

she shall ask for a separation, but 
it m ay not go th at far. On the last 
day of my stay we all had our photos 
taken in front of the hotel.”

“I see, and you stood next to some 
woman ?”

“T he photographer posed me be
tween two of them. Couldn’t help 
myself, you know. D idn’t w ant to  be 
there, but a rt m ust be consulted. Yes, 
right between two women, and a third 
back of me, w ith her hand on my 
shoulder in a caressing way. I didn’t 
know it was a caressing way until 
the picture was out.” ,

“And your wife was foolish enough

“Yes, she was. Said I m ust have 
had a mash on the whole three. 1 
have argued w ith her that it was all 
the fault of the lights and shadows 
and that photographer, but she w on’t 
believe it. She pretends even that 
she can see a happy grin on my face. 
I was an ass to get into that group, 
and the a rtist was an ass for send
ing a copy to  m y house, instead of the 
office, but I ’m in hopes it will all 
blow over. O nly a bit of trouble, but 
really—”

“W hy don’t you prom ise not to 
take another vacation alone for the 
next five years?”

“Ju st w hat I ’ve done, only made it 
for life, and th a t’s the reason I'm  
hopeful it will be nothing serious. 
T hree women and a grin on my face. 
Those country photographers ought 
to  be jailed to  the last one!”

Many a kind w ord is spoken in 
jest.

The women of New Jersey are now 
liable to arrest if they wear the plum 
age of song and ornam ental birds 
which live in th at state  and as well of 
many kinds seldom seen there. The 
new law went into effect the first of 
the m onth, and any woman caught 
wearing on her hat plumage from one 
of the protected wild birds is liable 
to  arrest and a fine of $20, with an 
increase in this am ount if she has 
feathers from  m ore than one bird. 
The law is far more drastic and 
sweeping in its application than the 
one in this State, which punishes only 
the dealers. New Jersey  has gone 
farther and intends to  punish women 
who wear forbidden plumage. An in
teresting  question now comes up. 
How is a New Jersey  constable or

policeman to  recognize the real from 
the artificial plumage? The feathers 
of barnyard  fowls are transform ed in 
to birds of paradise and aigrettes are 
sometimes made of fiber. This will 
puzzle the officials and experts may 
have to  be hired to  determ ine w heth
er the feathers on the hat of a wom 
an offender are real or made from the 
coat of some bird which does not 
come under the law. A woman liv
ing in New York and w earing a hat 
bearing the forbidden plumage is lia
ble to a rrest if she visits New Je r
sey. Consequently those contem plat
ing a trip to  some resort in that state 
better examine their hats before they 
start.

Man in his true happiness involves 
the happiness of others.

IMPORTED FROM HOLLAND

We cannot make money 
for you by the cheap
ness of our price— BUT 
WE CAN HELP YOU MAKE 
FRIENDS BY THE SATIS
FACTION which accom
panies every sale of

F R O U - F R O U
|| THE W O R L D ’S  G R E A T E ST  W A F E R
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There are many similar wafers in style and appearance, but none have ever 
been made to equal the perfect quality of FROU-FROU, yet it costs the con
sumer less and pays you a better profit than  the ordinary kind.

Ask for samples and the address of our nearest distributor.

BISCUIT FABRIEK “ DE LINDEBOOM” AM ERICAN BRANCH 
Grand Rapids, Mich.

^PROGRESSIVE DEALERS foresee that 
* certain articles can be depended 
on as sellers. Pads in many lines may 
come and go, but SAPOLIO goes on 
steadily. That is why you should stock

HAND SAPOLIO
HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate 

enough tor the baby’s  skin, and capable of removing any stain.
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.



2* M I C H I G A N  T R A D E S M A N A ugust 23, 1911

How To Fight Mail Order Competi
tion.

One of the best suggestions we 
have heard of, as an effective m ethod 
of fighting catalogue house com peti
tion, is for the local dealer to  order 
several articles from  each of the 
leading catalogue houses, display 
them  in his show window, and in the 
same window exhibit sim ilar articles 
taken from  his own stock, w ith a 
com parison of quality, prices, etc. I t  
is an adm itted fact th a t w hat sells 
the goods of a catalogue house is 
the catalogue, no t price no r quality.

N inety per cent, of the shipm ents 
m ade by catalogue houses go to  
country  tow ns and villages and 10 
per cent, to  cities. L et us discuss the 
90 per cent., as th a t is w hat the deal
er is in terested  in. T o begin with, 
the farm er is seldom located w ithin 
walking distance of his local hard
ware store, and during m any m onths 
of the year it is a real hardship for 
him to  make a trip  to  town. W hat 
does he do? H e follows the line of 
least resistance. H e consults the 
catalogue which has cost the cata
logue house over a dollar a copy to  
p rin t but which they are pleased to 
mail, postage free, to  the farm er.

Y ears ago, when you and I were 
boys, before the catalogue house was 
thought of, it was w ith the family 
Bible w ith its m ultiplicity of color
ed pictures, th a t we whiled away the 
hours of a rainy Sunday. W e listen
ed with bated breath  while m other 
read of the wonderful experience of 
Daniel in the lion’s den, of Jonah, 
who spent th ree  days in the belly of 
a whale, and heard w ith equal in ter
est of th a t historic m eeting between 
David and Goliath. Now all th is is 
changed. T he family Bible has been 
relegated to  a place under the table, 
and only opened semi-occasionally 
to  en ter the name of the new baby, 
or perchance to  inscribe the day and 
date on which M ary was m arried.

In  its place we find the  mail order 
catalogue, and it is certainly an in
teresting  book th at could thus easi
ly supplem ent the family Bible. I n 
stead of a picture of David going 
forth  to  battle  with Goliah, we find, 
for instance, an attractive p icture ot 
a refrigerator, accompanied by a 
wonderful description, which m akes 
so m any claims fo r this refrigera
to r  th a t a fter reading it one could 
alm ost make himself believe th at the 
re frigerator could lay a hard boiled 
egg. Follow ing the description is 
the price—$9.98. T he figure nine, in
dicating the dollar, is in heavy, bold 
type, while the 98 cents is in small, 
inconspicuous type. The impression 
m ade upon the mind of the p ros

pective buyer is th a t the cost of the 
re frigerato r is $9, and in nine cases 
out of ten  he will tell the dealer 
th a t he saw such and such a re frig 
e ra to r in So-and-So’s catalogue 
quoted a t $9—and he is honest about 
it, too. H e has overlooked the 98 
cents, which is 10 per cent, of the 
cost, and has also overlooked the 
freight, which is easily 10 per cent, 
more. In  addition, he fails to  add 
the loss of tim e consum ed in m ak
ing several trips to  the freight de
pot to  see if his re frigerato r has 
arrived, and he also overlooks the 
hauling, which adds ano ther 5 per 
cent., as the dealer would willingly 
deliver the re frigerator if asked to 
do so. H ere  we have a to ta l of $2.50 
added charges, not counting his 
time, m aking the  cost of the  re frig 
e ra to r $12.50. Yet in his own mind 
the buyer believes he has bought a 
re frigerator for $9.

H e is no t through yet, for Upon 
uncrating  the* refrigerator he finds 
it has been dam aged in shipping— 
not seriously, however—but on ac
count of having been shipped in a 
car containing m iscellaneous ship
m ents it has been transferred  once 
or twice en route, from  one car to 
another, and has become badly 
scratched. Does he make a com
plaint to  the  catalogue house? P e r
haps yes. B ut if he does it is a per
functory letter, to  which he receives 
a stereotyped reply, and then  he 
dorps the m atter. I f  his dealer de
livered a re frigerator scratched or 
dam aged in any way he would 
prom ptly refuse to  accept it, and in 
th is he would justified, but w hat is 
sauce for the goose should also be 
sauce fo r the gander.

In  addition to  paying 25 per cent, 
m ore than  he originally intended, he 
has bought a pig in a poke. W hen 
he visits his hardw are store to  buy 
a refrigerator, does he ask the deal
er to  show him a picture of it? No, 
indeed, he w ants to  see the  refrig- 
e rto r itself, and if the  dealer shows 
him a catalogue he will persist th at 
he wishes to  see the  refrigerator, 
and a sale is lost if the dealer has 
not the  re frigerator to  show. This 
is w hat the dealer has to  contend 
with, and we m ight w rite a thousand 
pages on the subject and hardw are 
associations m ight pass a thousand 
resolutions, but the  re n d itio n s  would 
remain practically unchanged.

T he dealer is face to  face w ith a 
condition, and unless he is in a po
sition to  successfully offset the 
grow ing influence of the catalogue 
house his business is sure to  suffer— 
gradually perhaps—but it  is the 
steady drip, drip of the w ater which

finally wears away the stone, and the 
hardw are dealer can not change the 
law of nature.

W ould it not be well for the 
hardw are m erchant to  adopt the 
policy suggested in the opening par
agraph of this article, send to  the 
catalogue house, through one of his 
local customers, and procure several 
item s; place them  in his show win
dow in the condition in which they 
are received—scratched or broken as 
the case m ay be—and hang a large 
sign in the window showing the 
prices quoted by the catalogue 
house, with freight and hauling add
ed. T hen in the same window dis
play sim ilar articles taken from his 
own stock, with prices, delivered to 
the farm er, and watch the result. I t  
would add in terest to  display for the 
dealer to  get out a circular le tter to 
all his custom ers asking them  to 
call and see the exhibition. W e 
feel certain  if a dealer will do this 
th at he will not only have an in te r
esting  window exhibit but will have 
a display th at will bring m any dol

lars into his store which would o th 
erwise go to  the catalogue house.

W aste  no pride upon yourself for 
being strong, until you have been a t
tacked a t your w eakest point.

R O B I N  H O O D  
AMMUNITION ( g i f t s )

Ask for special co-operative selling plan. Big 
Profits

Robin H ood Am m unition Co. 
Bee St., Swanton, Vt.

A. T. K N 0W L S 0N  
COMPANY

W holesale Gas and 
Electric Supplies
Michigan Distributors for

W e ls b a c h  C o m p a n y  

99-103 Congress St. East, Detroit
Telephones. Main 2228-2229

Catalog or quotations on request

Mr. Retailer—Just a word to tell you that we absolutely 
stand behind every roll of OUR TRAVELERS ROOFING.

Clark-Weaver Company
32 So. Ionia Street Grand Rapids, Mich.

The only EXCLUSIVE WHOLESALE HARDWARE in W estern Michigan

Foster, Stevens & Co.
Wholesale Hardware

10 and 12 Monroe St. :: 31-33-35-37 Louis St.

Grand Rapids, Mich.

Talk B R Y A N  Plows To Your Trade
Take the time to read about them in our Implement Catalog which describes both the walk

ing and riding plows
You will discover many excellent features which belong exclusively to the BRYAN—fea

tures that appeal to every practical fanner.
The season for fall plowing will soon be here. Better be prepared with a good stock and a 

good knowledge of its "Talking Points.”
Have you the latest Implement Catalog? A post card will bring it quickly.



A ugust 23, 1911 M I C H I G A N  T R A D E S M A N 23

Larger Profits in Every-Day Con
servation.

T he inventor of a typew riter, when 
told th a t the users of the machine 
were asking for various im prove
m ents, said. “W ell, I hope it w on’t 
die of im provem ent, like Mr. Jones. 
Mrs. Smith m et Mrs. Jones one day 
and said, ‘So your husband died, 
Mrs. Jones.’ ‘Yes,’ said the widow. 
‘And w hat did he die of?’ ‘He died or 
im provem ent.’ ‘W hy, how was that? ’ 
‘W ell, you see, the doctor came every 
day and said he was improving. Then 
he died.’ ”

T he inventor had made a good m a 
chine, and he took pride in it. But 
the users thought it could be b e tte r
ed and it has been bettered.

M any m anufacturers have found 
them selves in the same position as 
the inventor. Some of them  have 
heeded the voice of progress and 
made the im provem ents demanded 
by their custom ers. T hey are getting 
the trade and the profits. Those who 
are too conservative to  make chang
es, who think th a t their products are 
good enough for the consum er and 
need no im provem ent, are falling be
hind. N ot all new things are good, 
but the m an who gives a fair trial 
to  everything th a t seems w orth try 
ing will sooner or later find some
th ing  of value.

W ith  the conversationalist pound
ing on one side and the efficiency en
gineer banging away on the other, 
some of our m anufacturers have an 
idea th a t they are  between the devil 
and the deep sea. B ut conservation 
and efficiency are in reality  the best 
friends of the m anufacturer. If there 
are wastes, they  can be utilized or 
eliminated. T he railroads are find
ing th a t they  can vastly  increase the 
length of life of track  ties by t re a t 
ing  them  w ith creosote. I t  costs 
som ething, of course, but no t as 
much as th e  frequent renewal of the 
ties. H ere is a step tow ard the con
servation of the tim ber supply. And 
the railroads, for all their profession 
of inability to  lessen costs, will find 
o ther ways of reducing expenses. 
The halcyon days of waste and ex
travagance are past; now comes the 
age of econom y through efficiency.

T he chem ists’ p a rt in this w ork of 
im provem ent is a large one. T hrough 
the work of the chem ist two blades 
of grass have been made to  grow 
where one grew  before; w astes have 
been turned into profitable articles 
of comm erce; the quality of all kinds 
of goods has been improved and the 
efficiency of m anufacturing process
es greatly  increased. Y et the work 
of the chem ist has only begun. New 
discoveries are being m ade every 
day; old principles are being applied 
in new ways; value is being found in 
th ings h itherto  supposed worthless.

Of course th is is not the w ork of 
a m oment. T he chem ist is not a 
wizard w ith a magic wand. H e is 
ju st a hard w orker, with a large fund 
of specialized knowledge and the 
ability to  apply it. H e comes into 
th e  factory to  help the man who 
has all he can do to  keep the place 
running, who has not the  specializ
ed knowledge of the ch'emist, nor 
the tim e to  m ake use of it.

W ith  the  chem ist to  aid him in 
working out his problem s there is 
still hope for the m anufacturer—and 
even for the railroads.

Farmer N ot a Natural Mail Order 
Buyer.

The farm er is not a natural mail 
order buyer. The farm er is • simply 
a sane, norm al hum an being, and no 
sane and norm al hum an being is a 
natural mail order buyer. The na t
ural way is to  see things before you 
buy them, and while it is probably 
true that farm ers have heretofore 
bought m ore by -mail than any other 
class, they have done so simply be
cause their local dealers either did 
not keep in stock the things they 
wanted, tried to  hold them  up in 
price or did not have sufficient busi
ness sense and energy to  get the 
business th at was theirs for a little  
effort. You m anufacturers who sell 
to  dealers can recognize a lot of 
country dealers in this la tte r class.

T he average farm er knows his own 
dealer, is interested in his own town, 
hates to  take the trouble to  order 
th ings by mail, hates to  pay local 
freight rates and does like to  see w hat 
he buys before he buys it. R ight 
here is where you m anufacturers and 
your country dealers who are losing 
sleep on account of mail order com 
petition can greatly  benefit your
selves by taking a trip  through the 
country districts and learning for 
yourselves th at the things I am tell
ing you are true. You will then  prob
ably decide to use farm  papers to 
induce farm ers to  buy your goods 
from  local dealers, and if you do 
this, and also educate your dealer in 
businss-getting m ethods, your sleep 
will be undisturbed and the great 
mail order nightm are will depart fo r
ever from  your O sterm aor.

I t  is gratifying to  note th a t an in
creasing num ber of m anufacturers 
are recognizing these facts and that 
as a consequence 75 per cent, of the 
advertising now carried in good farm 
papers is to  prom ote the sale of 
goods handled by dealers.

J. A. Davidson.

The Departed.
T he o ther day a friend fell dead, 

all unprem editated; the undertaker to 
him sped, and shortly had him c ra t
ed. And just a day o r two before 1 
stood with him and w rangled; we ar
gued politics and swore, and got our 
theories tangled, said the rudest kind 
of things—I never could forget it; 
and now that he’s equipped with 
wings, how deeply I regret it! For 
we were friends for m any years, our 
friendship was unbroken; he left, and 
ringing in his ears were harsh words 
I had spoken. A t night I seem to 
hear his tread, when starlight gleams 
and dances; he comes and stands be
side my bed, and heaves reproachful 
glances. He breathes a streak  of fire 
and smoke, until I am scared, already, 
and says: “My friend, until you croak, 
rem orse will be your steady. W e stood 
beside the public dump and talked of 
things fo rgo tten ; you called me leath 
erhead and chumps, and said my 
brains were rotten. And while I sit 
upon a cloud with folks of princely 
titles, you’ll m ingle with the worldly 
crowd and grief will rend your vi
tals.” The hearts of m yriads of men 
are sad and alm ost broken, because 
they can’t call back again the unkind 
words they’ve spoken. T he foolish 
words in anger buried m ay tinge your 
life w ith sadness; but kind w ords nev
er in this world brought anything but 
gladness. W alt Mason.

In  a certain parish in one of the 
counties of Ireland the congregation 
at the Episcopal church num bered 
only six. T he recto r and the Roman 
Catholic priest were very good 
friends. One day the bishop of the 
diocese announced his intention of 
visiting the parish. O f course, the 
parson was in serious concern lest his 
lordship should discover the smallness 
of his flock. M eeting the parish priest 
he told his trouble. “Let that not 
grieve your soul,” replied Father 
Ryan, “begorra, as soon as m ass is 
over, I ’ll send the boys along to  the 
church.”

Degrees of m orals can be m easured 
by the degrees of the therm om eter

S T E E L  S T A M P IN G
ALL KINDS

Patented articles made and sold on 
royalty basis

GIER & DAIL MFG. GO. LANSING

TRADE W INNER«
Pop Corn Poppers, 
Peanut Roasters and 
Combination Mathinos.

Many Styles. 
Satisfaction Guaranteed. 

Send lor Catalog. 
UNGERY MFG. C0..10&-108 E. Purl St..Cincinnati,a

I  A B U N D A N T L IC H T  I  
$  *t S H A L L  C O S T  g

THE AUTOMATIC LIGHT. Operated the 
same as electricity or city gas. No generating 
required. Simply pull the chain and you have 
light of exceeding brightness. Lighted and ex
tinguished automatically. Cheaper than kero
sene. gas or electricity. Write for booklet K. 
and special offer to merchants.

Consumers Lighting Co., Grand Rapids. Mich.

Snap Your Fingers
At the Gas and Electric Trusts 
and their exorbitant charges. Put 
in an American Lighting Sys
tem  and be independent. Saving 
in operating expense will pay for 
system in short time. Nothing 
so brilliant as these lights and 
nothing so cheap to run. Local 
agents wanted everywhere.

American Gas Machine Co. 
103 Clark St. Albert Lea, Minn. 

’ Walter Shankland & Co. 
Michigan State Agents 

¿6 N . O tta w a  S t. G ran d  R ap id s, M ich .

Established la  1979
Best Bqalpped 

Firm la  the State

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

The Weatherly Co.
IS Pearl St. Qraad Replds, Mich.

Acorn Brass Mfg. Co.
Chicago

Makes Gasoline Lighting Systems and 
Everything of Metal

R E Y N O L D S  F L E X I B L E  A S P H A L T  S L A T E  S H I N G L E S
AN HONEST PRODUCT AT AN HONEST PRICE

PHOTOGRAPHIC SECTION REPRODUCED

Our Price is Reasonable

We Invite Your Inquiries

For Particulars Ask for 
Sample and Booklet

We Are Ready and Anxious 
to Serve You

Reynolds Slate Shingles After Five Years Wear

Manufactured by H. M. REYNOLDS ROOFING CO., Grand Rapids, Mich.
WRITE US FOR AGENCY PROPOSITION

Wood Shingles After Five Years Wear
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Michigan K nights o f th e Grip. 
P res id en t—J .  C. W ittliff, D etro it. 
S ec re ta ry —F . M. A ckerm an, L ansing . 
T rea su re r—Lou J .  B urch , D etro it. 
C haplain—A. G. M acE achron, D etro it. 

t  •DK??It0rT8—iH- p - Goppelt, S ag inaw ; F . L. D ay, Jack so n ; W . J .  D evereaux, P t .  
H u ro n ; Jo h n  D. M artin , G rand  R apids; 
C. H . P hillips, L ap ee r; I. T  .H urd , D avison.

Grand Council of Michigan, U. C. T. 
G rand  C ounselor—G eorge B. Craw, P e - toskey.
J u n io r  Counselor—Jo h n  Q. A dam s, B a ttle  Creek.
P a s t  G rand  Counselor—C. A. W heeler. 

D etro it. ’
G rand  S ec re ta ry —F red  C. R ich ter, 

T rav e rse  C ity.
G rand  T rea su re r—Jo e  C. W ittliff, D etro it.
G rand  C onductor—E . A. W elch , K a la mazoo.
G rand  P age—M ark S. B row n, Saginaw . 
G rand  Sentinel—W alte r  S. L aw ton , 

G rand  R apids.
G rand  C haplain—Thos. M. T rav is , P e -  

toskey.
E xecu tive  C om m ittee—Jam es  F . H am - 

mell, L an sin g ; Jo h n  D. M artin , G rand  
R ap ids; A ngus G. M cE achron, D e tro it; 
J a m e s  E . B urtless, M arquette .___________

The Question of Promotion.
T he question, “H ow  shall I  earn a 

prom otion? ” o r “W hy was some 
o ther m an on the force prom oted in 
preference to me, in spite of the fact 
th a t I have been longer w ith the 
com pany?” is frequently  heard from  
salesmen and solicitors in all lines 
of business. T he answ er to  this 
question relates to  the production of 
results on the p art of the salesman 
or solicitor. T he man who can p ro 
duce the m ost results is scheduled 
for the highest and quickest prom o
tion, w ithout reference to  the length 
of tim e he has been in the employ 
of his company, or any personal 
feeling on the p a rt of his m anager. 
Some firms m ay make exceptions to 
this rule, but such exceptions are 
fare and are not particularly  c red it
able to  the firm th a t m akes them. In 
fluence, length of service, o r pull, 
will not win prom otion with m ost 
concerns. T he w ork th at a m an 
does will speak for itself. If  he 
seeks prom otion his results should 
show bette r than the results of the 
rest of the men. I f  they  do not, 
there is no good reason why he 
should be selected fo r prom otion i.i 
preference to  the o ther man.

If a m an has dem onstrated his 
ability to  produce business person
ally there rem ain but tw o factors to  
be considered in selecting him for 
an executive position. F irst, has he 
the necessary tact to get along with 
m en? Second, can he get men to  
do w hat he was doing personally as 
a solicitor? If he can, he has exec
utive capacity and is splendidly 
equipped, because he not only knows 
how to do the th ing  him self but pos
sesses the tact, personality  and force 
to  get o ther m en to  do the things he 
w ants done.

Success in producing such satis
factory results as will make a solicit
o r eligible for prom otion to  an exec

utive position is not a difficult p rob
lem for analysis. M any factors there 
are th a t en ter into the m ake-up of a 
successful solicitor, but param ount 
of them  all is ju st the plain, ordi- 
nary, elem ent work. T his does not 
m ean m erely fluttering around and 
stirring  up of large noises, but per
sistent and fixed application. M any 
tim es salesmen splendidly equipped 
m entally, with pleasing personali
ties, make m iserable failures because 
they lack the power of definitely 
planning their w ork and the persis t
ence necessary to  follow the plans 
they m ake for a reasonable num ber 
of hours each day. Again and again 
we see m en who have very scant ed
ucational equipm ent and poor per
sonalities outstrip  others who are 
far their superiors in everything but 
industry.

W ith  any trad ing  instinct a t all, 
I believe it is not difficult for any 
m an to  learn to  sell goods o r to  so
licit successfully. T he valuable sug
gestions and selling helps given by 
alm ost every large business house to  
its salesmen will give m en a broad, 
comprehensive grasp on the  selling 
end of the business. But while you 
can furnish a salesman w ith ideas 
and tell him how the best m an did 
this, that and the o ther thing, you 
can not make him a worker. T hat 
is where he m ust show his own ca
pacity. Unless he possesses sufficient 
ambition, energy and self-control to 
equip himself, working persistently  
tow ards a standard  th at he has fixed 
for himself, he would be b e tte r off 
in some o ther field than  th at of sales
manship. No appliances have been 
invented by which one can inject in
to  a m an a love for work, o r pride 
in the ranking he m ay take in the 
organization of which he is a part.

If  a salesm an is a good w orker and 
has the comm on sense to  take sug
gestions and ideas from  m ore ex 
perienced men, he will rarely  fall 
short of producing business highly 
satisfactory to  his company and to  
himself.

I t  is a well founded fact th at m any 
men never fully realize their own 
powers, because they have never 
com pletely centered them  on one 
th ing  long enough to  produce large 
results. T o m y mind the g reatest 
obstacle in the way of perm anent 
success to  m any solicitors and sales
men is the habit of drifting  from 
one concern to  another, im agining 
that the next th ing  is going to  be 
so much easier and m ore profitable 
to sell. I know any num ber of bril
liant, hard w orking salesmen who 
through indulgence of this “floating” 
habit have sacrificed everything. 
T heir m ania fo r try ing  “the  o ther

th ing” has cost them  dearly. They 
drift aimlessly from one concern to 
another and they fail to accumulate 
any money for future protection. 
They fail to make any real, perm a
nent progress because they are no 
sooner located with one concern 
when along comes some one with a 
proposition iridescent in its prom ises 
of great opportunities and fabulous 
earnings, and off they go, only to 
find, in a vast m ajority  of cases, that 
they were better off with the old 
concern. Men of this class eventual
ly become u tterly  demoralized and 
unable to connect with any except 
the m ost questionable propositions, 
because well established concerns 
take very little stock in a “floating” 
salesman. F. C. M cLaughlin.

The question of “endurance” means 
partly  how long you can get the 
world to  endure you.

Hotel Cody
Grand Rapids, Mich.
A. B. GARDNER, Mgr.

Many improvements have been made 
m this popular hotel. Hot and cold water 
have been put in all the rooms.

Twenty new rooms have been added, 
many with private bath.

The lobby has been enlarged and beau
tified. and the dining room moved to the 
ground floor.

The rates remain the same—32.00. 12.50 
and 33,00. American plan.

All meals 50c.

C hicago  Boats
T W IC E  DAILY

G. & M. Line and G. R. & 
Holland Interurban

Day T rip , Leave 
N igh t T rip , Leave

- 7:40 A. M.
8 and 9 P. M.

The Breslin
Absolutely Fireproof

Broadway, Corner of 29th Street

Most convenient hotel to  all Subways 
and Depots. Rooms $1.50 per day and 
upwards with use of baths. Rooms 
$2.50 per day and upwards with private 
bath. Best R estaurant in New York 
City with Club B reakfast and the  world 
famous

“ CAFE E LY SE E ”

N E W  Y O R K

Chase Motor Wagons

Are built in several sizes and body styles. Carrying 
?a|£ c!Snfro5? 800L*? 4.000 pounds. Prices from $750 
to $2,209. Over 25,00 Chase Motor Wagons in use. 
Write for catalog.

Adams & Hart
47-49 No. Division St., Grand Rapids

In c r e a se  Y ou r S a le s  o f

B A K E R ’S 
Cocoa and 
Chocolate

ANY GROCER who 
handles our prepa
rations can have a 

|  beautifully illustra
ted booklet of choc
olate and cocoa rec
ipes sent with his 
compliments to his 
customers entirely 
free of charge.

_  Ask our salesman
Regirter^ or write

W alter Baker & Co. Ltd.
DO RCH ESTER, MASS.'

Sm oke a

Green Seal
And Contented You’ll Feel 

Especially if it’s the

N E W  ST A N D A R D  
3 for 25c Size

Or the REGALIA Straight T en

Detroit Cigar 
Manufacturing Co.

Detroit, Mich.

m
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New s and Gossip of the Traveling 
Boys.

Frank  Ewing, who has represen t
ed Foster, Stevens & Co. for a num 
ber of years, has purchased a h a rd -’ 
ware store in G rant and on Sept. 1 
will quit the road and take personal 
charge of the business. F rank  will 
be sorely m issed by the local Coun
cil, U. C. T., as well as by his hosts 
of friends in Grand Rapids and on 
the road. H e is a fine example of the 
la tte r  day traveling man, genial, hon
est and tem perate. T he boys wish 
you success in your new venture, 
Frank.

P. Steketee & Sons have purchas
ed a new suit case for Con Broene. 
No, we do no t know w hether P. S. 
& S. know of it o r not. Con does.

Louis K oster, of Grand Haven, was 
in Grand Rapids on his way home 
Friday night. W ould like to  tell the 
real time, but F. S. is reading this 
column and Louis is a good friend of 
ours.

D on’t fo rget the U. C. T . picnic 
at M anhattan Saturday. All resident 
traveling men, w hether m em bers or 
not, are cordially invited. Bring 
along the basket and join in the fes
tivities.

W ade Slawson has purchased a 
drug store in Galesburg and intends 
m oving there  as soon as he can get 
his business affairs in shape. A noth
er sterling  m em ber of the U. C. T. 
to  be lost to  131. Success to  you, 
W ade.

U. C. T. again received a whaling 
at Sparta Saturday. Score: Sparta, 
7; U. C. T., 0. W eak hitting  by the 
travelers caused their downfall.

Lou M iller offered a pair of silk 
hose as a prize for the w inner of the 
plump ladies race at the T raverse 
City U. C. T. picnic, held a t Alden 
recently. On close inspection of the 
hose, the w inner declared they were 
too  small, so Lou presented her with 
two pair of lisle hose instead (sam 
ples, we presum e). W ould advise 
Uncle Sam to check over M iller’s ho
siery samples very carefully.

Gene Scott, while m aking his 
N orthern  trip, intended taking the M. 
& N. E. R. R. train  a t T raverse City 
which leaves a t 3:25 p. m. for Prove- 
m ont, but in some way he strolled 
down to the G. R. & I. depot and 
sat around until a fter 4 o’clock, when 
he stepped up to  the ticket window 
and enquired of the agent how late 
the train  was. The agent calmly in
form ed him there was no train  until 
the next m orning for Provem ont, but 
the M. & N. E. R. R. had a train 
which left about an hour before. 
“W ell,” said Scott, “th a t’s one on 
me, for I thought I was a t the M. 
& N. E. R. R. depot.” M oral: Take a 
*bus hereafter when in T raverse City, 
Gene.

Ned C arpenter has taken his wife 
w ith him on his N orthern  trip. Ned 
stated  specifically, “I t  is my own 
wife I ’m taking.” No one ever sus
pected otherw ise.

Bill H azelton says: “ I t  is better to 
have had and lost than never to  have 
had any a t all.”

Pefhaps A rt D avenport could make 
arrangem ents w ith the railroad com
pany to check his auto along w ith the 
trunks!

Big Chief Firzlaff, of M anistee, 
who has been touring  the  country 
for the past tw o years» has a t last 
settled down and gone to work.

T heron  S traight, a form er Grand 
Rapids boyt and now representing  
the U nited M ercantile Agency, with 
headquarters in Baltimore, was in 
tow n this week. Theron, who was 
a form er drug clerk, has made good 
w ith a vengeance on the road.

Bill Logie was too busy to  eat in 
Bay City last week so he hiecl him
self to  the W enona and devoured 
th ree  club sandwiches to  tide him 
over until he had time to  eat.

Charlie Perkins is working the 
eighteen hour shift this week.

E ntries fo r the fat m an’s race, to 
be held a t the U. C. T. picnic Satur
day, are coming in fast. The latest 
to  be received are W alter Lawson, 
G. K. Coffee, Fred  May, O scar Levi 
and Mr. Spurrier.

J . M. Goldstein.

Late State Items.
M etam ora—N. J. Barber and sou, 

Chester, have purchased H enderson 
Bros.’ stock of dry goods and gro
ceries and are taking inventory, 
preparatory  to  taking possession. Mr. 
B arber is erecting a cem ent store, 
which he will occupy as soon as fin
ished.

B attle Creek—George C. Sterling, 
one of this city’s forem ost citizens 
and business men for m any years, 
was instantly  killed by the Michigan 
Central W olverine Tuesday. Mr. 
Sterling owned a fine home on W est 
Van Buren street, whence he was 
m aking a short cut to  the business 
district, via the railroa'd right of way, 
when he was struck by the flyer. His 
body, throw n 50 feet, was so m uti
lated th at identification was reached 
only through papers and the tailo rs’ 
m ark on his clothing. H e was a shoe 
m erchant here for years, but of late 
had been traveling for various shoe 
houses. H e was also senior partner 
in the m ercantile house of S terling 
B ro thers’ Co. He was a m em ber of 
the A thelstan Club and a communi
cant of St. Thom as’ Episcopal 
church.

Cadillac—A fter having been in the 
clothing business here for four 
m onths W . H. Selkirk has filed a 
tru st m ortgage in favor of F. O. 
Gaffney for the benefit of his c redit
ors. Mr. Selkirk in a prelim inary 
report says his obligations are about 
$11,000 and his assets $6,000. H o w 
ever, the report does not include the 
obligations of a bank in this city and 
another bank in Boyne City. In  ad
dition to  the stock of goods in the 
store, Mr. Selkirk has o ther assets 
in Charlevoix; also a house and lot, 
a piece of standing tim ber and a 
farm  ownership shared by Mrs. Sel
kirk, who agrees to  put her interest 
in w ith her husband’s. T hat p roper
ty  is regarded as being w orth about 
$10,000. In  spite of th a t belief, it is 
probable th at not m ore than  25 cents 
on the dollar will be realized. The 
first m eeting of creditors wil be held 
A ugust 25. L. B. Bellaire has been 
placed in charge by the trustee  and 
inventory is now being taken. The 
leading cred ito r is L. Black & Co., 
of Rochester, N. Y.

Begin To Save Something.
Y our salary m ay not be very large, 

young man, but if you make up your 
m ind to do it, you can save some
thing out of it. And do not fool it 
away on doubtful investm ents. Pick 
out a good building and loan com
pany and buy some of the  m onthly 
paym ent stock. You will be surpris
ed how a  small paym ent every m onth 
and pu tting  it away where it will 
grow  will not only make you a capi
talist some day but it will help you 
in the m atter of getting  a b e tte r job 
than the one you have. I t  is true 
no doubt th at the Money Pow er is 
sort of hogging th ings in this coun
try, getting  control of the great en
terprises and all that, but ju st now 
it is hardly w orth  your while to 
spend a g reat deal of time w orrying 
over that. T o begin w ith your w orry 
ing w on’t affect the M oney Pow er a 
g reat deal and in the second place it 
is wise to  become som ething of a 
m oney power in a small way your
self. And you can save som ething if 
you really make up your mind th at 
you will.

You m ay smoke. Perhaps only 
three cigars per day. T h at is only 
15 cents per day, but it am ounts to 
$4.50 per m onth, which will pay the 
m onthly assessm ents on three one 
hundred dollar shares of building and 
loan stock th a t will m ature in five 
years. In  o ther words, if you just 
save your little  cigar m oney and put 
it where it will grow, in five years 
you will have three hundred dollars 
in cash and to  say the least you will 
be ju st as well off physically and 
m orally as if you had smoked the 
three cigars per day for the five 
years. You can take a five year se
ries that will cost you fourteen dol
lars per m onth and give you one 
thousand dollars cash at the end of 
the five years. Now a young fellow 
w ith a good steady job and one thou
sand dollars in cash isn’t in bad shape 
and alm ost any young man who has 
his health can accumulate th at much 
if he tries.— M erchants Journal.

Worked H is W ay To Superintendent 
Three Times.

W ritte n  fo r th e  T radesm an .
A. M. Nichols, who resides on Cal

kins avenue, a V erm onter by birth, 
is 72 years old. He is employed by 
the city as an inspector of street im~ 
provem ents. F o r m any years he 
was engaged in the railroad business, 
com m encing as a telegraph operator 
and in his later years filling such im 
portan t offices as superintendent, 
freight traffic m anager and train  dis
patcher. Mr. Nichols came to Grand 
Rapids in 1861, having been appoint
ed local agent of the D etro it & Mil- 
waukeee Railroad. In  discussing his 
duties, Mr. Nichols said: “The road 
was built and owned by the Great 
W estern  of Canada. I t  was the only 
line located north  of the Michigan 
Central, running trains across the 
S tate and we enjoyed a very heavy 
business. O ur facilities for handling 
freight and passengers were quite 
limited, but such as we had we oper
ated overtim e all the year.” T he p as
senger coaches were small and 
cheaply built and would hot be to l
erated by the public o r railroad m an

agem ent to-day. Many of the coach
es were lined w ith b ird’s-eye maple 
and the spaces above the windows 
filled w ith advertisem ents in frames. 
Mr. Nichols, in discussing the busi
ness of the road, fu rther said: “W e 
handled great quantities of gypsum 
in the rock from  the m ines of Grand 
Rapids. A t cextain periods of the 
year acres of ground near the depot 
would be covered with rock await
ing shipment. Every little town had 
a mill where the rock was ground 
and sold to the farm ers, who used 
the same for fertilizing their land.” 
In  the year 1863 Mr. Nichols resign
ed his position and entered the Union 
arm y and served the Governm ent un
til the close of the w ar between the 
states. He returned to  Grand Rap
ids and resum ed his form er position 
with the railroad company in 1866 
and continued in that service sev
eral years, when he resigned and was 
succeeded by R obert W . Corson, 
now and during m any years past, 
with the Beerky & Gay Furniture 
Co. Mr. Nichols filled the office of 
General F reigh t A gent of the Chi
cago & W est Michigan and the De
troit, Grand Rapids & W estern  rail
roads (both of which are now a part 
of the Pere M arquette system ) more 
than a decade and resigned to  en
gage with H. H. P o rte r in building 
and operating the Chicago & E as t
ern Illinois Railroad. “Thrice I have 
worked my way to  the superinten
dency of railroads,” Mr. Nichols rem 
iniscently remarked, “only to  be tu rn 
ed loose when the roads were sold 
out and absorbed by o ther railroad 
systems. My children and grand
children often tell me I ought to 
stop w orking and take life easy. 1 
could not do so. I have always been 
an active, busy m an and idleness 
would kill me. I am strong physi
cally and determ ined to  work at 
some useful em ploym ent so long as I 
have strength  to do so.”

A rthur S. W hite.

Butter, Eggs, Poultry, Beans and Po
tatoes at Buffalo.

Buffalo, Aug. 23—Creamery, 23© 
27c; dairy, 20@25c; poor, all kinds, 
14©18c.

Eggs — Fancy, candled, 21@22c: 
choice, 19@20c.

Live Poultry  — Fowls, 14@15c; 
ducks, 14@16c; turkeys, 12@14c: 
broilers, 15@16c.

Beans — Marrow, $2.50; medium, 
$2.50; pea, $2.50; red kidney, $3.25; 
white kidney, $2.65.

Potatoes— New, $2.75@3 per bbl.
Rea & W itzig.

Clerical Changes at Benton Harbor.
W m. Kennedy has accepted a po

sition with the C. J. Peck Furniture 
Company.

Miss Em m a M atrau has accepted 
a position at the T rick Bros.’ store.

Miss B ertha Totzke has accepted 
a position at the C. L. Young & Co.’s 
store.

W . F. Clements, of Saginaw, has 
taken ar position as w atchm aker and 
engraver w ith the Pauley Jew elry Co.

O. J. Cook, dealer in, groceries and 
m eats at 570 South Division street, 
has filed a petition in bankruptcy. 
Assets, $832.23. Liabilities, $2,701.59.
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Michigan Board of Pharm acy, 
P res id e n t—W m , A. D ohany, D etro it. 
S ec re ta ry —Ed. J .  R odgers, F o r t H uron . 
T rea su re r—Jo h n  *J. Cam pbell, P igeon.

•  O th e r M em bers—W ill E . Collins, Owos- 
so; Jo h n  D. M uir, G rand  R apids.

Michigan Retail Druggists’ Assocratien. 
P res id e n t—C. A. Bugbee, T rav e rse  City. 
F ir s t  V ice-P res id en t—P red  Brunei age, 

M uskegon.
Second V ice-P residen t—C. H . Jongejan , 

G rand  R apids.
S ec re ta ry —R obt. W . C ochrane, K a la 

mazoo.
T rea su re r—H en ry  R lechel, G rand  R ap 

ids.
E xecu tiv e  C om m ittee—W . C. K irch - 

g essner. G rand  R ap ids; R. A. A bbott 
M uskegon; D. I>. A lton, F rem o n t; S. T. 
Collins, H a r t ;  Geo. L . D avis, H am ilton .

Michigan State Pharm aceutical A ssocia
tion.

P res id en t—E . W . A ustin , M idland
F ir s t  V ice-P res iden t—E . P . V am um , 

Jonesvllle .
Second V ice -P re s id en t—C. P . B aker, 

B a ttle  Creek.
T h ird  V ice-P res id en t—L. P , L lpp, 

Bllssfleld.
S ec re ta ry —M. H . Goodale, B a ttle  C reek.
T rea su re r—J . J .  W ells, A thens.
E xecu tiv e  C om m ittee—E . J .  R odgers, 

P o r t H uron ; L . A. Seltzer, D e tro it; S. C. 
Bull, H illsdale  an d  H . G. Spring , U nion- 
ville.

Grand Rapids Drug Club.
P resid en t—W m . C. K ircngessner.
V ice-P res iden t—O. A, Fanckboner.
S ec re ta ry —W m . H . T ibbs.
T rea su re r—R olland C lark.
E xecu tiv e  C om m ittee—W m . Quigley, 

C hairm an ; H e n ry  R lechel. T heron  Forbes.

The A.  Ph. A.  in Good Financial 
Condition.

St. Louis, Mo., Aug. 22—Judged 
from the viewpoint of the T reasurer, 
the success of the Am erican P h ar
maceutical Association during a fis 
cal year is m easured by the grow th 
of the cash balance, the increase in 
m em bership and the condition of the 
special funds. T his is the first time 
since 1900 th at a fiscal year has oc
curred w ithout an annual meeting. 
T his condition has elim inated from 
our c u rre n t, expenses some of the 
item s incident to  an annual m eeting 
and adds several hundred dollars to 
the apparent prosperity  for the year. 
T he available cash assets have in
creased $1,953.25 since m y last re 
port and am ount to  $5,701.98. This 
open account in the In ternational 
Bank of St. Louis draws 3 per cent, 
in terest on the daily balance and is 
compounded m onthly. T he am ount 
■on hand has not been considered suf
ficient to  justify  w ithdraw ing a por
tion for investm ent in bonds.

The num ber of new m em bers dur
ing the period from one annual m ee t
ing to  another is reported by the 
Secretary  of the Council at the clos
ing session of each annual m eeting 
I t  m ust be remembered that it has 
been fifteen m onths since the last 
m eeting and that only nine m onths 
intervened between the 1909 and the 
1910 meetings. The T reasu re r’s rec
ords show 258 new members, com 
pared with 406 the previous fiscal 
year. T his decrease of 148 is ex
plained by the fact th at no annual 
m eetings occurred in the period cov

ered. T he special m em bership cam 
paign for the past year cost $197.82, 
com pared w ith $637.96 the previous 
year. T he m em bership roll is as fol
lows:
Active m em bers ..............................2,353
Life m em bers .................................  107
Life m em bers, old style ..........  24
H onorary  m em bers ......................  3

T otal ......................................2,490
T he schedule of fees for life m em 

bership requires revision, as some 
fees are decidedly to  the disadvan
tage of the Association.

T he special funds in the hands of 
the T reasu rer are of tw o kinds: One 
class is the p roperty  of the Associa
tion and the o ther class of funds is 
held in tru st to  be expended, under 
specific conditions. The five perm a
nent funds which are the property  
of the A ssociation have increased 
$1,069.63 since my last report. Life 
m em bership fees am ount to  $75 and 
the contributions to  the endowm ent 
fund, $17. W ith  these tw o excep
tions, the grow th of the perm anent 
funds is from  in terest on the am ounts 
reported  one year ago. The num ber 
of funds held in tru st has been aug
m ented by the H allberg mem orial 
fund, which was started  February  16. 
1911. T he three tru st funds am ount 
to $8,424.61. T his is an increase of 
$4,499.87 during twelve m onths. Of 
this am ount $4,320.80 has been sub
scribed and the rem ainder, $179.07, is 
interest.

T he A ssociation now holds $15,- 
701.08 in bonds and cash; $29,623.37 
of perm anent funds and $8,424.61 of 
tru st funds. The to tal am ount is 
$53,749.06.

T he collection of the dues is a 
duty which dem ands constant a tten 
tion. I have for three years follow
ed the plan of prom pt and system at
ic requests for paym ent and I find 
that m em bers who, according to  the 
old records, were a t tim es delinquent 
for three or four years now pay 
prom ptly.

T he addendum  to the T reasu rer’s 
report was provided for by a m otion 
adopted at the 1903 meeting. The 
first addendum  appears on page 35 
of the proceedings for 1904. I t  must 
be rem em bered that my statem ents 
necessarily re fer to  the condition of 
the finances and m em bership, Ju ly  l, 
1911. Owing to  the date of the 1911 
meeting, im portant changes have oc- 
curred since the close of the fiscal 
year. T his is m y th ird  annual re
port and I m ust again thank  the of
ficers and m em bers for loyal sup
port in the discharge of my duties.

H enry  M. W helpley, Treas.

Price Control by Manufacturers.
Price protection as between a m an

ufacturer and the wholesale and re
tail trade has been reduced to a ques
tion of patent rights. Recent court 
decisions would seem to deny the 
righ t of a m anufacturer to control the 
price at which his product shall be 
sold after it leaves his hands, but those 
decisions are understood to  apply 
only to cases which are not p ro tect
ed by patents. The courts have re
peatedly upheld the right of the m an
ufacturer to  control prices under his 
patents, and the United States statute 
clearly defines and prescribes that the 
patentee, o r his legal successors or 
assigns, shall have the right to con
trol the making, using and vending of 
such patented articles, and that, in so 
doing, he is clearly within the rights 
granted  by the statute, to  say who 
shall m anufacture his goods and who 
may be perm itted to  sell them  and the 
price at which they may be sold.

The contrary  decision has réference 
ra ther to  unpatented specialties a r * 
to trade agreem ents between m anu
facturers and jobbers, or both, to reg
ulate prices. These are declared to 
be agreem ents in restrain t of trade 
within the m eaning of the “anti-trust 
act.” The difference between the price 
control of a patented and an unpat
ented article appears to be that the 
form er is authorized, while the latter 
is not.

# A. P arker Nevin, Esq., general 
counsel for the National Association 
of M anufacturers, in an article on the 
Miles case, w ritten  for the American 
H ardw are M anufacturers’ Associa
tion, says:

“The Suprem e Court held th a t the 
conditions and restrictions placed up
on the sale of the goods could not 
be justified on the theory  th a t the 
goods were p roprietary  medicines 
m anufactured and produced under a 
secret process, and also discussed the 
question as to  w hether a m anufactur
er is entitled to  control the prices on 
all sales of the product of his own 
m anufacture. T he courts held that 
w hatever right the m anufacturer has 
to  extend his control beyond his own 
sales, depends not upon an inherent 
power incident to  production or o rig 
inal ownership, but upon agreements, 
and th at the agreem ents in question, 
in the case being considered, were de
signed to m aintain prices and to  pre
vent com petition between retail deal
ers. The court also held that the va
lidity of agreem ents to  prevent com 
petition and to m aintain a standard 
of prices is not to be determ ined by 
the circumstance of w hether the goods 
were produced by one or m ore m anu
facturers, or w hether they had been 
previously owned by one or many. 
Com plainant having sold its product 
a t prices agreeable to itself, the pub
lic, according to the decision, is en
titled to  w hatever advantage may be 
derived from subsequent competition.

“I t  is in teresting  to  note th at J u s 
tice Holm es, in a dissenting opinion, 
suggested that the Medical Company 
m ight have accomplished the result it 
desired in a way th at would be be
yond successful attack. According to 
Justice H olm es’ dictum, if the Medi
cal Company had m ade the retail

dealers its agents in law as well as 
in name, and also retained the title 
until the goods left their hands, the 
Medical Company, as owner, would 
be acting w ithin its righ t.”

Jackson Druggists Sore Over New 
Law.

Jackson, Aug. 15—Jackson drug
gists are som ewhat up in the air over 
the law passed by the last Legisla
ture requiring a disc w ith serrated 
edge to  be placed on the cork of every 
bottle containing poison put out by 
apothecaries, since the law w ent into 
effect A ugust 1 , and notices of it  have 
been received from  the S tate H ealth  
Departm ent. I t  is the m anner in 
which the notice reaches them  that 
now angers the druggists. T he fol
lowing is the way it is made up: 

The envelope in which the notice 
comes bears the re tu rn  card of Chas. 
A. Hervey, designated as m anufactur
er of “H ervey’s Sure B ottle A larm .” 

The stamp on the envelope bears 
the perforation “M,” which m arks all 
stam ps purchased by the S tate Board 
of A uditors—thus the S tate pays the 
postage.

Inside the  envelope is a copy of the 
law, act 270, public acts of 1911. On 
the back of the sheet containing the 
statu te is an advertisem ent, with cuts 
and price quotations for “H ervey’s 
Sure B ottle A larm .”

Accom panying the sheet as describ
ed is another slip printed as follows- 

Michigan D epartm ent of Health, 
Office of the Secretary, Lansing, 

Michigan.
The device herein described, a sam 

ple of which is enclosed, has been 
approved by the Michigan State 
Board of H ealth  as complying with 
requirem ents of act 270, public acts, 
1911.

(Signed)
R obert L. Dixon, M. D., 

Secretary State Board of Health. 
Exhibit 3, contents of the envelope, 

is a small, circular tin disc with ser
rated edges, supposed to  be a sam 
ple of “H ervey’s Sure Bottle A larm .” 

1 fi® State, it is said, not only pays 
the postage on the envelope contain
ing the sample of the bottle  alarm, 
but it pays the m anufacturers of the 
device for the samples so dispatched 
to  every druggist, some 4,000 in Mich
igan, if the provisions of the act are 
complied w ith in detail.

A Permanent Cure.
The various rulings of the com 

missions and departm ents at W ash
ington are oftentim es thought to  be 
a rb itrary  and unnecessary. No less 
a personage than  David S ta rr Jo r 
dan joked about the laws of the I n 
ternational Fisheries Commission.

T he fish there have no chance,” 
he lam ented; “they have as hard a 
time of it as the whites in the interior 
of China. A druggst there said to  a 
clerk one day:

“ ‘D idn 't I see a foreign devil come 
out of here as I came down the 
street? '

^  es, sir,’ the clerk m eekly re
sponded. ‘He wanted a perm anent 
cure for headache.’

‘“ And you sold him—■’
“ ‘Rat poison, sir!’ ”
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W HOLESALE DRUQ PRICE CURRENT
Acldum

A ceticum  .............
Benzoicum , Q e r . . 704
B oracie  .................
C arbolicum  . . . .  204
C ltricum  ............... 434
H ydrochlor ......... 34
N ltrocum  ............. 84
O zalicum  ............ 144
Phosphorlum , dU.
Sallcylicum  ......... 444
Sulphuricum  . . . .  1%
Tannlcum  ............. 75
T a rta r lcu m  ......... 884

A m m onia
Aqua, 18 dog. . . .  4®
Aqua, 20 deg. . . .  ( o
C arbonas ............. 13®
Chlortdum  . . . . . .  12®

A nlllno
B lack  .....................2 00®:
B row n ................... 80®:
R ed ......................... 46®
Yellow ........... . . . . 2  50®!

Baccae
Cubebae ............... 70®
Ju n ip e rs  ............... 6®
X anthoxy lum  . . . 1  00®1

Balsam um
C opaiba ................. 60®
P e ru  ..................... 2 25®i
T erab ln , C a n a d .. 70® 
T o lu tan  ............... 45®

C ortex  
Abies, C an ad ian ..
C assiae .................
C inchona F lav a  
B uonym us a t r o . .
M yrica C e r ife ra . . 
P ru n u s  V irgin! . .  
Qulllaih, grTd. . . .  
S assa fras , po 30 
U lm us ...................

E x tractum
G iycyrrhiza, Gla. 24® 
G lycyrrhiza, po .. 28®
H aem ato x  ..........  11®
H aem atox , I s  . . .  13®
H aem atox , % s . .  14®
H aem atox , %s . .  16®

F erru
C arbonate  P recip . 
C itra te  an d  Q uina i 
C itra te  Soluble . .  
F errocyan idum  S 
Solut. Chloride . . . .  
Su lphate , com ’l 
Sulphate , com ’l, by 

bbl., p e r cwt. 
Su lphate , p u re  . .

F lora
A rn ica  .......... 20®
A nthem ls ............ 50®
M atric ar ia  ........... 30®

Foila
B arosm a ............  1 75@2
C assia  A cutifol,

T innevelly  . . 15®
Cassia, A cutifol 25®
Salv ia  officinalis.

14s a n d  % s . . 18®
U va U rsl ............ 8®

Gumml 
A cacia, 1st pkd. 
A cacia, 2nd pkd. 
A cacia, 3rd pkd. 
A cacia , s ifted  s ts .
A cacia, po ...........
Aloe, B arb  . . . . . .
Aloe, Cape ...........
Aloe, Socotr* . . . .
A m m oniac ........... 654
A safoe tida  . . . . .  1 754
B enzoinum  ........... 504
C atechu, I s  .........
C atechu, %s . . . .  
C atechu, 14s . . . .
C am phorae ......... 594
E uphorb ium  . . . .
G afbanum  ...........
G am boge . .  p o . . l  254 
G auciacum  po 35
K i n o .........po 45c
M astic  ............ ..
M yrrh  . . . .  po  50
O p iu m ..................... <i
Shellac ................. 454
Shellac, bleached 604 
T rag a c a n th  ......... 904

Herba
A bsin th ium  . . . .  4 
EJupatorium oz pk 
Lobelia . . . . o z  pk  
M ajorium  ..o z  pk 
M entra  P ip. oz pk 
M en tra  V er oz pk
R ue  ........... oz pk
T an ace tu m  . .  V . . 
T hym us V  oz pk

M agnesia 
Calcined, P a t.  . .  
C arbom ate , P a t. 
C arbonate, K-M . 
C arbonate  . . . . . .

50@7 00
20
20
28
23
25
39
22
25

55© 60
19 0 20
18® 2"
18© 20

50® 8 00 
75® 85

Oleum
A bsin th ium  . . . .  7 
A m ygdalae Dulc. 
A m ygdalae, A m a 8 00 8 25
A nlsi ................... 1 90® 2 00
A u ran ti C ortex  3 10 @3 20
B ergam il ............. 6 25 @5 50
C sjip u ti ................  85® 90
C aryophllli ___  1 35@1 40
C edar ................... 85® 90
C henopadil ...........4 50® 5 on
Cinnam on! ......... 1 70@1 80
Oonlum M ae . . . .  MO w
QtroneUa ........... 60® 70

C opaiba ............... l  75@1 85
Cubebae 1........... 4 00@4 10
B rigeron ...............2 35@2 50
E vech th lto s  ......... 1 00® 1 10
G au ltherla  ...........4 80® 5 00
G eranium  . . . .  oz 75
Gossippil Sem  gal 70® 75
H edeom a .............2 50® 2 75
Ju n ip e ra  ............... 40®1 20
L avendula  ........... 90®3 60
Lim ons ..............  1 70@1 80
M entha P ip e r . .2  75@3 00 
M entha  V erid . .3  80®4 00 
M orrhuae, gal. . .2  00®2 75
M yrlcia .................3 00@3 50
Olive .......................1 00®3 00
P ic is  L iquida . . .  10® 12
P ic is  L iquida gal. @ 40
R lc ina  ..................  94®1 00
R osae oz.............11 50@12’ 00
R osm arin i ......... @1 00
Sab ina  ..................  90@1 00
S an ta l ..................  @4 50
S assa fras  ............  90@1 00
Sinapis, ess. oz .. .  ® 65
Succini ..................  40® 45
T hym e ................... 40® 60
Thym e, opt. . . . .  @1 60
T heobrom as . . . .  15® 20
Tlglil .......................1 05@1 15

P otassium
B i-C arb  ............... 15®
B ichrom ate  ...... 13®
B rom ide ............... 30®
C arb  ....................... 12®
C m orate . . . .  po. 12
C yanide ..............  30
Iodide ................  2 25
P o tassa , B ita r t  p r  30 
P o ta ss  N itra s  op t 7 
P o ta s s  N itra s  . . . .  6
P ru ss ia te  ............  23
Sulphate  po . . . .  15 

Radix
A conitum  ............  20
A lthae ..................  30
A nchusa ..............  10
A rum  po ..............  1
C alam us ..............  20
G en tiana  po 15 .. 12
G lychrrh iza  pv 15 16 
Hellebore, A lba . 12
H y d ra stis , C anada 
H y d rastis , Can. po
Inu la , po ..............  20
Ipecac, po ...........2 25 _
Ir is  plox ..............  35®
Ia lapa , p r. .
M aran ta , Vis 
Podophyllum  po 15
R hei ......................  75
R hei, c u t .............1 00
R hei, pv ................ 75
Sanguinarl, po 18 
Scillae, po 45 . . .
Senega .................
S e rp en ta ria  ........
Sm ilax, M.............
Sm ilax, offl’s  H . .
Spigella ..........
Sym plocarpus 
V aleriana  B ng  
V aleriana, Ger. 15'
Z ingiber a  ............. 12
Z ingiber j  ............. 25

Semen 
A nisum  po 22 . .
Apium  (g rave l’s) 13
B ird, Is  ............... 4
C annabis S a tiv a  7
C ardam on .............  70
C arul po 15 ...........  12
Chenopodium  . . .  25
C oriandrum  ........... 12
Cydonium  ..............  75
D ip terix  O dorate 4 00
Foeniculum  ........
Foenugreek, po .
U n i ......................
L ini, grd. bbl. 5%
Lobelia ..............
P h a rla r ls  C ana’n
R ap a  .......... ............
S inapis A lba -----
S inapis N ig ra  . . .

S p lrltus
F ru m en ti W . D. 2 00@2 50 
F ru m en ti . . . . . .  1 25@1 50
Ju n ip ers  Co...........1 75@3 50
Ju n ip ers  Co O T 1 65® 2 00 
S accharum  N E  1 90®2 10 
Spt V ini GaUi ..1  75®6 50
Vini A lba .............1 25@2 00
Vini Oporto ___ 1 25@2 00

Sponges
E x tra  yellow sheeps’ 

wool carriag e  . .  @1 25
F lo rida  sheeps’ wool

carriag e  ........  3 00@3 50
G rass sheeps’ wool

carriag e  ........... @1 25
H ard , s la te  use @1 00
N assau  sheeps’ wool

carriag e  ..........  3 50@3 75
V elvet e x tra  sheeps’

204
854
504

.1 45®1

18
15
35
15
14 
40

¡>2 30 
32 10 8
26
18
25
3512
25
40
1»
18
15 

¡>4 50 
H 60

25
35
40
75
35
18
00
25
00
15 
25 
90 
55 
30 
48 
50 
25 
25 
20
16 
28

18
15
6
8

90
15
30
14
00
25
30

98
8

8010
61010

Scillae ................... © so
Scillae Co............... ©  5u
T olu tan  ................  © 50
P ru n u s  v irg . . . . .  ©  50
Z ing iber ..............  ©  50

T in c tu res
Aloes ..................... 60
A loes &  M y rrh .. 60
A nconitum  N ap ’s F  50
A nconitum  N ap’sR  60
A rn ica  ................... 60
A safoe tida  ........... 60
A trope B elladonna 60
A uran ti C ortex  . .  50
Barosmfe ............. 50
B enzoin ............... 60
Benzoin Co...........  60
C an th arid es  . . . .  75
C apsicum  ............. 60
C ardam on ........... 76
C ardam on Co. . .  75
C assia  A cutifol . .  60
C assia  A cutifol Co 60
C asto r ..................  l  00
C atechu ..................  50
C inchona ................  50
C inchona Co. . . .  60
Colum bia ............. 50
Cubebae ............... 50
D ig ita lis  ............... 50
E rg o t ..................... 50
F e rr i Chlorldum  35
G entian  ................  50
G entian  Co............  60
G uiaca ................... 50
G uiaca am m on . .  60
H yoscyam us . . . .  50
Iodine ................... 75
Iodine, colorless 75
K ino ......................  50
Lobelia ................  50
M yrrh  ................... 50
N ux V om ica . . . .  50
Opil ....................... 1 50
Opil, cam phora ted  1 00
Opil, deodorized 2 00
Q uassia  ................  50
R h atan y  ..............  50
Rhei ......................  50
S an g u in a ria  . . . .  50
S e rp en ta ria  ........  50
Strom onium  ___  60
T olu tan  ................  60
V alerian  ..............  50
V era trum  V eride 50
Zingiber ............... 60

M iscellaneous
A ether, Sp ts N it 3f 30® 35 
A ether, S p ts  N it 4f 34® 38 
A lum en, g rd  po 7 3® 4
A n n a tto  ..............  40© 50
A ntim oni, po . . .  4® 5
Antim on! e t po T  40® 50
A ntifebrin  ..........  @ 20
A ntipyrin  ............  © 25
A rgen ti N itra s  oz © 62
A rsenicum  ............  10® 12
Balm  Gilead buds 60® 65 
B ism uth  Sr N . . . 2  20®2 30 
Calcium  Chlor, I s  © 9
Salcium  Chlor, % s © 10
Calcium  Chlor, %s @ 12 
C antharides, Rus. @ 90
Capsici F ru c ’s at ® 20
Capslci F ru c ’s  po 
C ap’i F ru c ’s  B po 
C arm ine, No. 40
C arphyllus .............  204
C assia F ru c tu s  
C ataceum  . . . . .
C en tra ria  ........
C era  A lba ..........  504
C era F lav a  ......... 404
Crocus ................... 45© 60
Chloroform  ........  34® 54
Chloral H yd  C rss 1 25@1 45 
Chloro’m  Squibbs © 90
C hondrus ..........  20® 25
Cinchonid’e G erm  38® 48 
Cinchonidine P -W  38© 48
Cocaine ............... 3 05 @3 25
Corks list, less 70%
C reosotum  ...........
C r e t a ___  bbl. 75
C re ta , p rep ...........
C reta , precip. . .  9
C reta , R u b ra  . . .
C udbear .......... ..
C upri Sulph. . . .  3
D ex trine  .................. 7
E m ery , all Nos.
Ertlery, po.............
E rg o ta  . .p o  1 80 1 404 
E th e r  Sulph 
F lak e  W hite
G alla ..............
G am bler ............... 34
G elatin , Cooper 
G elatin , F rench  354 
G lassw are, fit boo 75?
L ess th a n  box 70%
Glue, brow n . . . .  114
Glue, w h ite  ......... 154
G tycerina ............  264
G rana  P a rad is i 4
H um ulus ............... 354
H y d ra rg  Am m o’l 4 
H y d ra rg  C h ..M t

M © w  Sm ilax 
40®  10 I m p

wool carriage  . . @2 00 H y d ra rg  Ch Cor 91 io
Yellow Reef, for H y d ra rg  Ox R u’m 91 2o

sla te  use  ........ @1 40 H y d ra rg  U ngue’m 4549 50
Syrups H ydra rgy rum  . . . . V 85

A cacia  .................. @ 50 Ichthyobolla, Am. 90491 00
A u ran ti C ortex ® 50 Indigo .................. 75491 00
F e rr i lod ............. © 50 Iodine, R esubi . .3 93 25
Ipecac  .................... @ 60 Iodoform  ..........  3 M 00
R hei A rom  ........... O  60 L iquor A rsen  e t
Sm ilax  Offl’s  . . .  I50© M H y d ra rg  lod. 6» 25
i m p  ................... •  60 Liq. P o ta s s  A rsin '* m \  12

L upulin ................  ©1 50
Lycopodium  . . . .  80® 90
M acis ....................  65® 70
M agnesia, Sulph. 3® 5
M agnesia, Sulph. bbl ® 1%
M annia  S. F . . . .
M enthol ..............  5
M orphia, SP& W  
M orphia, SNYQ 
M orphia, M ai.. .  
M oschus C anton 
M yristica, No. 1 
N ux  Vom ica po 15
Os Sepia ...............
P epsin  Saac, H  A  

P  D Co. . . . .

75®
25@5

Picis Liq N  N  %
gal. doz...............

P ic is  L iq  q ts  . .  
P ic is  L iq p in ts  . .  
P ii H y d ra rg  po 80
P iper A lba po 35 
P ip e r N ig ra  po 22 
P ix  B urgum  . . . .  10 
P lum bi A cet . . . .  12 
Pulvis Ip ’cu t Opil 1 30 
P y ren th ru m , bxs. H  

& P  D Co. doz 
P y ren th ru m , pv  20
Q uassiae ..........  8
Q uina, N. Y. . . . .  17 
Q uina, S. Ger. . . . .1 7  
Q uina, S P  & W  17

2
1

1

85
60

40
4010
35

00

00
00
60

80
1312
15
50

75
2510
27
27
27

R ubia  T lncto rum 12® 14
S accharum  L a’s 18® 20
Salacin .............. 4 50®4 75
Sanguis D rac’s . . 40® 50
Sapo, G ................. ® 15
Sapo, M .............. 10® 12
Sapo, W  .............. 15® 18
Seidlitz M ixture 27® 80
Sinapis ................. (Q 18
Sinapis, op t........... 30
Snuff, M accaboy.

De Voes .......... 54
Snuff, S’h  DeVo’s  ® 54
Soda, B oras ___ 514® 10
Soda, Boras, po . .5%® 10
Soda e t P o t’s  T a r t  27® 30
Soda, C arb  .......... 1 2
Soda, B i-C arb  . .  3® 5
Soda, A sh ........... 3%@ 4
Soda, Sulphas . .  © 2
Spts. Cologne . . .  0  3 00
Spts. E th e r  Co. 50© 55
Spts. M yrcia . . . .  @2 50
Spts. Vini R ect bbl @ 
Spts. Vi’i R ec t % b  @ 
Spts. V i’i R ’t  10 gl @ 
Spts. Vi’i R ’t  5 g l @ 
S trychn ia  C rys’l 1 10© 1 30 
Sulphur, Roll . ..2 )6 ®  5
Sulphur Subl. . .  2%® 6
T am arinds  ..........  8® 10
T ereben th  V enice 40® 60 
T hebrrom iae ___  45® 48

V anilla ............... 9 00®10 00
Zinci Sulph . . . .  7® M

Oils
bbl. cal.

L ard , e x tra  . . . .  90@1 00
L ard , No. 1 . . . .  85© 90 
Linseed, pure r'w  92 • 1 09@1 15
Linseed, boiled 93........ 1 10@1 16
N e a t’s-foot, w s t r  66© 70 
T urpen tine , bbL . .  079%  
T u rpen tine , less . .  ©  m
W hale, w in te r ...7 0 ©  76 

P a in ts
bbl.

G reen, P a r is  ........ 21'
Green, P en in su la r 13
Lead, red  ............ 7
Lead, w h ite  . . . .  7
Ochre, yel B er 1%
Ochre, yel M ars 1%
P u tty , com m ’l 2% 2)
P u tty , s t r ’t  p r  2% 2)
Red V enetian  1%
S haker P rep ’d  . .1  254 
V erm illion, E ng . 754 
V erm illion P rim e 

A m erican  . . . . . .  134
W h itin g  G ilders’
W h it’g  P a r is  A m ’r  
W h it’g  P a ris  Eng.

cliff .....................
W hiting , w hite  S’n 

V arn ishes 
E x tra  T u rp  . . . . 1  60@1- 70 
No. 1 T u rp  Coach 1 10® 1 20

®1 40

Comer Oakes and Commerce
Only 300 feet from Union Depot

Our Holiday line of Samples will be on display Sept. 5 to 
Oct. 15 in our new building. A larger and more complete 
assortment than ever before. Please reserve you orders for 
us.
Hazeltine & Perkins Drug Co. Grand Rapids, Mich.

Our New Home

They W ill EAT 
More and BUY 
More Groceries 

I n s te a d  o f C o f fe e

If you sell them

IgW XEfS
COCOA

a n d  T e a
You may make more a t first on tea and coffee, but you w ant your 

customers to have good appetites. The answer is Lowney's 
Cocoa. I t is appetising, wholesome and strengthening.
Your Lowney’s Cocoa customers will be your best cus
tomers.

IT'S UP T O  YOU
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED
Provisions 
Cheese 
Salm on 
Rolled O ats 
Jelly
P ea rl B arley

DECLINED
Sardines 
Spring W heat

Index to Markets
By t o n a l i

Col
A

A m m onia ........................... l
Axle G rease  ..................... 1

a
B aked  B eans  ................... 1
B a th  B rick  ....................  1
B luing  ..................  1
B room s ............................... 1
B rushes  .............................  1
B u tte r  Color ..................... 1

C
C andles ............................... 1
C anned Goods .............. 1-2
C anned M eats  ................... 1
C arbon Oils ..................... 2
C atsu p  ...............................  2
C ereals ............................... 2
Cheese ................................. 2
C hew ing Gum  ................  3
C hicory ............................... 3
C hocolate ........................... 3
C ider, Sw eet ..................... 3
C lothes L ines ...........    3
Coeoanut ........................... 3
Coffee ..................................  3
C o n fe c tio n s ......................... 4
C rackers  ............................. 4
C ream  T a r t a r ................... 6

. D
D ried  F ru its  ,.y................  4

. f i r  '
F a rin aceo u s  Goods . . . .  <
F ish in g  T ackle  ................. 6
F lav o rin g  E x tra c ts  . . . .  6
F lo u r ................................... 7
F resh  F ish  ........................  7
F ru i t  d a r s ....................  7

G
G e la t in e .............. 7
G ra in  B ags .......................  7
G ra in s  ..........................  7

H erb s  ................................... 8
H ides a n d  P e l t s ............... 8
H orse R ad ish  ................... 8

J
J e l l y ....................................... 8
Je lly  G lasses ................... 8

M
M apleine ............................. 8
M ince M eats ................... 8
M olasses ............................. 8
M ustard  ............................... 8

N
N uts ..................................... 4

O
Olives ................................... 8

P
P i p e s ..................................... 8
Pick les ................................  8
P lay in g  C ards  ................  8
P o ta sh  .........    8
P r o v is io n s ........................... 8

K
R i c e ....................................... 9

8
Salad D ressing  ..............  9
S a le ra tu s  ............................. 9
Sal Soda ..................... 9
S a lt .....................................   9
S a lt F i s h ............................. 9
Seeds ....................................  9
Shoe B la c k in g .....................10
Snuff ................................... 10
Soap ..................................... 14
Soda ..................................... 10
Soda ....................................  10
Spices ................................... 10
S ta rch  ..............................  10
S yrups .............................. ‘ 10

T
T able  S a u c e s ....................... 10
T ea  ....................................... 10
Tobacco ............................... 10
T w ine ................................... 11

V
V in eg ar ............................... u

W
W ic k in g ...................................
W ooden w are  ....................  n
W rap p in g  P a p e r  ............  12

Y
T e a s t C ake ......................... 1*

ARCTIC AMMONIA
Doz.12 oz. ovals 2 doz. box 75

A X LE GREA SE 
F ra z e r’s

lib . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3%Ib. tin  boxes, 2 doz. 4 25 101b. pails, p e r doz . . . 6 00 
131b. pails, p e r  doz. . .7 20 
251b. pails, p e r  doz. ..12  00

BAKED BEANS 
B eu tel’s  M ichigan B ran d  
B aked  P o rk  a n d  B ean s 

No. 1, cans, per doz. . .  45
No. 2, cans, p e r  doz. 75
No. 3 cans, p e r  doz. 85
lib . can, p e r doz........... 9021b. can , p e r doz...........1 40
31b.. can, p e r  doz...........1 80

BATH BRICK
E ng lish  ............................. 95

BLUING
S aw yer’s  P ep p er Box 

„  P e r  Gross
No. 3, 3 doz. wood bxs 4 Ou 
No. 5, 3 doz. wood bxs 7 00 
Saw yer C rysta l B ag  

Blue ............................. 4 00
BROOMS

No. 1 C arpet 4 sew  . .4  00 
No. 2 C arpet 4 sew  ..3  75 
No. 3 C arp e t 3 sew  ..3  50 
No. 4 C arp e t 3 sew  ..3  25
P a r lo r  Gem ...................4 50
Common W hisk  ...........1 10
F an cy  W hisk  ................ l  35
W arehouse  .....................4 50

B RU SH E S
Scrub

Solid Back, 8 in ............... 76
Solid Back, 11 in ........... 95
Po in ted  E nds ................. 85

Stove
No. 3 ................................. 90
No. 2 ...............................1 25
No. 1 .................................1 76

Shoe
No. 8 ................................. 1 00
No. 7 ................................. 1 30
No. 4 .............................  1 70
No. 3 ...................•.............1 yo

B U TTE R  COLOR 
Dandelion, 25c size . . . 2  00 

CA ND LES
Paraffine, 6s ..................  8
Paraffine, 12s ..............  8%
W icking  ........................  20

CANNED GOODS 
Apples

31b. S tan d ard s  . .  @1 00
Gallon ................  .3 2003 50

B lackberries2 lb .............................1 50@1 90
S tan d ard s  gallons @5 00 

Beans
Baked ................   85@1 30
Red K idney ..........  85095

.S tr in g  ................... 70@1 IS
W ax  ......................  75@ i 25

B lueberries
S tan d ard  .......................  1 30
Gallop .............................  6 50

C lam s
L ittle  N eck, l ib . 1 0001 25 
L ittle  Neck, 21b. @1 50

Clam Bouillon
B u rn h am ’s 44 p t ............2 25
B u rn h am ’s  p ts ........................3 75
B u rn h am ’s  q ts . ...........7 50

C herries
Corn

F a ir  ......................  90® 1 00
Good .......................1 00@1 10
F an cy  ..................  @1 45

French  Peas 
M onbadon (N a tu ra l)

per doz.............................. 2 45
Gooseberries

No. 10 ............................... 6 00
Hom iny

S tan d a rd  ............ ........... 85
CANNED M EATS 

L obster
^ t b ...............................................2 40
11b............................................ 25
Picnic  T ails  ................... 2 75

M ackerel
M ustard , l ib ...........................1 so
M ustard , 21b........................... 2 80
Soused, 1441b.....................1 80
Stoused, 21b. ...................2 75
Tom ato, l ib ........................1 50
Tom ato, 21b ........................ 2 80

M ushroom sH o te ls  ................... Q  70
B uttons, 44s ....  @ 14
B uttons, I s  ....... @ 23

_  O ysters
££ve   ,  85@ 90t-ove, 21b ................1 6601 76

Plum s
P lum * ........ 1 00@2 60

■ P e a rs  In  Syrup 
wo. 3 cans, p e r  doz. , 4  25 

__Peas
M arrow fa t . . . .  qk« h 9- 
E a rly  Ju n e  ! ; “ ! 95l i  
E a rly  J u n e  s ifted  1 15@ i 80 

P eaches
£2? ..........................  90@1 25wo. 10 size can  pie ©3 00 
~ a P ineapple
g l jc i ld .................. .. 85f 2 50bliced ..................... 95@2 40
F a ir  , . . . PUmpWn
G«od .......... 88
Gallon .......... \  jjg

. R aspberriesS tan d a rd  .................  @
.  , ,  .  Salmon 

Red A lask a  . . . . .  i  85® i ok 
f / aSi a  ” ”  1 40@1 50

pn?fr  1 7501  85P in k  A laska  ----- 1 3007 40
-p. Sard ines
D om estic, % s .................3 25
D om estic, 44 M us..........3 50
D om estic, % Mus. @ 7
F rench , %s . . .  7tat a
F rench , \ a ...........'.‘ . ' i l g H
_  Shrim ps
D unbar, 1st, doz.'..........1 35
D unbar, 144s, doz ..........3 35
F h ir  . . . SUCCOtash o.
Good .............. •;/.:*• 1 fx
F a n °y  ...................1 25@1 40

. S traw b erriesS tan d a rd  ..............
Fanby  .................

T om atoes
S?,®? ......................  1 0501  16
F aJr ........ .............. 1 0001 05
S * ncZ. ................... @1 40
No- 10 ................... ©3 25

CARBON OILS 
_  _ B arrels
P e rfec tio n  .................  @ 9
D. S. G asoline . .  ©13
G as M achine . . . .  ©20
D eodor’d  N a p ’a  @12
Cylinder ............  29 @3444
g p s ln e  • : ..........  16 @22
Black, w in te r . .  844010 
„  , CA TSU P
Colum bia, 25 p ts ........... 4 15
S n ider’s  p in ts  . ........ 2 35
S inder’s  44 p in ts  ........ 1 35

CER EA L S 
B reak fas t Foods 

B ea r Food  P e ttIJohns  1 95 
C ream  of W h ea t 36 2tb 4 50 
E gg-O -S ee 36 pkgs. 2 85 
P o s t T oasties  T  No. 2
x. 24 pkRs .........................2 80P o s t T oastie s  T  No. 3

36 pkgs........................2 80'
A petiao B iscuit, 24 pk  3 00

18 pkgs.........................1 95
G rape N uts, 2 doz. . .2  70
M alta  V ita , 36 lib . . . . 2  85
M apl-F lake, 24 l ib . . .2  70 
P illsbu ry ’s  Vitos, 3 dz. 4 25 
R alston  H ealth  Food
_ 36 2lt>.............................4 50
Saxon W h ea t Food, 24

Pkgs...............................3 00
Shred  W h ea t B iscuit,
xr . ,36  3 60K ellogg’s T oasted  Corn 

F lakes, 36 pkgs in cs 2 80
Vigor. 36 pkgs. .............2 75
V oigt Corn F l a k e s ___ 4 60
W ash ing ton  C risps

36 pkgs........................2 80
Rolled O ats

Rolled A vena, bbls. . .5  60 
S teel Cut, 100 lb. sk s  2 75
M onarch, bbls.................. 5 30
M onarch, 90 lb. sacks  2 50 
Q uaker, 18 R eg u lar . .1 4 5  
Q uaker, 20 F am ily  . . .  4 00 

C racked W heatBulk ............................... 3 u.
24 21t>. pkgs....................... 2 50

C H E E S E
A c m e ......................  @1444
Bloom ingdale . . .  @15
C arson C i t y ......... @15
H opkins . I . ..........  87*44
R iv e r s id e ..............  @15
W arn er ................  @15
B rJ°k ....................... @1544I-eirton ..................  ®1K
L im burger ..........  @15
P ineapp le  ............ 40 @60
Sap Sago ............  @20
Swiss, dom estic @13

, CH EW IN G  GUM 
A dam s P epsin  . . . . . . . .  65
A m erican  F la g  Spruce 55
B eam an’s  P epsin  ......... 55
B est P epsin  ....................  45
B est Pepsin , 5 boxes 55 
B lack  J a c k  ..................... 65

CO NFECTION 8 
S tick  C andy P a ilr

Standard . . . . . . .  «Clfnn V r *y m * • • • • • O
A nim als

Sw eet Goods

S tan d ard  H H * ” '" " "  »  .......................
S tan d ard  T w ist . .

L a rg ^ rG u m ' (white) ’ 55 Ä 0 h 2u ).............. .C*9eS 5???*® Doon Cookie' .10O. K. P epsin  ................  65 L x tra  H  H  .................... in  B onnie L assie s  . .  ¡'SP epsin  ...........   65
R ed  R obin .........   55
Sen Sen .......................... 55
Sen Ren B re a th  P e rf. 1 00

Boston C ream  .!!!!!!* 1 8  
B ig stick , 30 lb. case  9 Brittle" * * “ “« • ............. »

gffiygsw-::::::: IS
Cadets ................. I®S p earm in t ....................’. 55 Mixed C andy C adets  .............................*2

Spearm int, ja r s  6 bxs 2 75 x™ ?®” . ; ............................  644 C artw heels  A sso rted '*  !
Y ucatan  ..........................  55 Com petition ....................  7*  C hocolate D rone " i f
Zeno ..................................  65 ^ peclal ....................... . . C hocolate i f

CHICORY g “ B " »  ...................... : : . , 5  “

E ag le  ................................  5 B roken ........................ ov  C oeoanut h i f f i r 'D .“ ”  B
F ran c k ’s  ...........   7 P ^ t L o a f ................... co eo an u t D rops B a r " i f
Schener1« ........................... $ L eader ...................  q Coeoanut
Red S tan d ard s  .............. l  60 ^ p n ! i g?lr t e n ............. ’.*. 1044 C oeoanut H o n * F in e * » 'i f
W h ite  ............................  1 60 £ I? Pch Cream ............  o f i C oeoanut H on j  ilSE?* i !

CHOCOLATE V, • ■.................... Coffee Chke£ JU m b * J*
W alte r B aker & Co.’s P rem i0Mr v f  Gream  ...1 6  Coffee C akes, ..........J !

G erm an’s Sw eet ..........  22 Cream  m ixed 14 t r u m p e ts  . ^  • • • • «
P rem ium  ..........................  31 P a r ,s  C ream  Bon B ons 1044 D inner B is c u it .................. I !
C aracas ............................  37 78 D ixie S u g ar C o o k ie  *****

W alte r M. Low ney Co. Gyosv F£rli£t~,n Pal1* D om estic C akes
Prem ium , 44s ..............  30 c ^?o  ..............  15 -----------------
P rem ium , 44s ................  30 j i S «  o .............14r . in e D  c u i F e**t SauarfiK <«2F u d g s Squares” .:!!!***}»

Peanut Squares
fa .sa red  P e a n u ts  . . .  ’ "73 
cj^lted P e a n u t s ............ if

n  harrel. 14 ga l 3 50 I ^ e r ^ e s  .........1 |Boiled, p e r g a l.............. go nv,„ » ’ ?*,a*n ...........  1044
H ard , p e r gal. . 25 iv ^ m p io n  Chocoiat« 11

CLO TH ES LIN ES
_ p e r  doz.
No. 40 T w isted  C otton 95 
No. 50 T w isted  C otton 1 30 
No. 60 T w isted  C otton 1 60
N °  80 T w isted  C otton  2 00 iraoenn i«  ............ —
No. 50 B raided  C otton 1 00 i 0S?- 55 g r a  ded C otton 1 25 B«n s 13

CIDER, SW E E T  
“M organ’s”

R egu lar b a rre l 50 gal 10 00 
T rade  barre l, 28 ga ls  5 50

i-jwnestic Cakes .
Eventide Fingers**“  i f  
& m « y  Cookies™ ........

cnampion Chocolate . . î ï  
Chocolates ...1 4  Eureka Chocolates is

Quintette C h S t¿¿**14
MoÄ ds61" "  Dr0pS i f
Lemon Sours’*!!!......... i f
Im perials  .............

•• j
Gems. Iced*!!** 9 

G raham  C rackers . !  ■
G inger S naps FUmilv " ' *

S55n d  M  *
No. 60 B raided  C otton 1 85 
No. 80 B raided  C otton 2 25 
No. 50 Sash Cord . . . . 1  60 
No. 60 Sash  Cord . . . . 1  90
No. 60 J u te  ..................  80
No. 72 J u te  ...................1 00
No. 60 Sisal ..................  85

G alvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 
_  COCOA
B ak e r’s ...................... . 37
Cleveland ........................  47
Colonial, 14s ..................  35
Colonial, 44s ..................  33
E pps ..................................  42
B u y le r ..........................  45
Lowney, 44s  ................!! 36
Lowney, % s ..................  36
Low ney, 44s  ..................  36
Lowney. Is  ....................  40
V an H outen , 44s ........  12
V an H outen , 44s  ........  20
V an H outen , 44s  ........  40
V an H outen , Is  .......... 72
W ebb ........................  33
W ilber, 44s ............... ! ” ! 33
W ilber, 44s ......................  32

COCOANUT 
D unham ’s pe r lb.

44 s, 51b. case  ............. 29
44s, 51b. case  ...............  28
44s, 15!b. case  ........... 27
44s. 151b. case  ..........  26
Is, 151b. case  ..............  25
44s & 44s, 151b. case  2644
Scalloped Gems ........... 10
44s & 44s, p a i l s ......... 13%
Bulk, pails  ................  72
B ulk, b a rre ls  ................. 17

C O FFE E S, ROASTED 
„  Rio
Com m on ......................... 76
F a ^  ................................. 1644Choice .............................  17
F an cy  ........................ .** i$
P ea b erry  .............................
_  Santo«
Common ......................  77
F a ir  ............................ . . .M
Choice ......................  78
F an cy  ..........................*.’..19
P eab erry  ......................  79
„  , M aracaiboF a ir  ............................  79
Choice .............. . . . . ! ! ! .* 2 0

. M exican
Choice ........................... 79
F an cy  ................................ 21
„  . G uatem ala
F a ir  .................................... ..
F an cy  ................................ 22
„  . J av a
P r iv a te  G row th ...24@ 29
M andling ................... 30034
A ukola .......................29031

M ocha
S h o rt B ean  ........... 24026
Long B ean  ............... 23024
H . L. O. G. ........... 25027

Bogota
F a ir  .................................... 20
F an cy  ................................ 22
E xchange M arket, S teady 
Spot M arket, S trong

Package
New York B asis

A rbuckle ......................  21 50
Lion ..............................  21 00

M cLaughlin’s XXXX 
M cL aughlin’s XXXX sold 

to  re ta ile rs  only. M all all 
o rders  d irec t to  W  F  
M cL aughlin & Co., C hica
go.

E x tra c t
H olland, 44 g ro  boxes 95
Felix , 44 g ross ............... 1 15
H um m el’s  foil, 44 gro. 85 
H um m el’s  tin , '44 gro. 1 48

Golden W affles“ . :? .1:? . 13 ° C

j  s & s m r & tI? n®er3 As. Ice 12 H oney Jum bles, iced  i f  
**°ney  Jum bles p la in  12 
H oney F lak e  . . .  H »
H ousehold Cookies 9 *  
H ousehow  Cookies, i i i a  8
Jonn ie  . . . ! ! ..................... !
JubUee M ixed *“ *.** i s
K ream  K lips . . .  ......... «
Lem on G e m s ...... ............Ts
Lem on B iscu it S quare  8 
Lem on W W er ° . . .  i f
Lem ona .........
M ary A nn . . . . . “ .*.......  2
M aiC a k ^ U° W G®*«® ”
^ a r?h m aliow  W i i i i i t e  16% 
Medley P retze l«  . . „  in  
M olasses C akes . . . .  *
M olasses Cakes, Ic ed "  9 
M? i ^ ses Cookies
^ ^ . ^ „ S a n d w l c h  *!!.*72 
M ottled S quare  . .  in  
O atm eal C rackers .!  «
O range G e m s ........... «
F en n y  A ssorted  . . . ! ! !  a 
P e a n u t Gem s . . .  q 
P retze ls . H an d  M d !!:!  9 
P re tze le tte s . H an d  Md 9 
P re tze le tte s . M ac. Md 8 
R aisin  Cookies . . . .  * in
R evere, A ssorted  . . . " 7 4  
R ittenhouse  F ru it

B iscuit ............  1«
Royal L u n c h ___ ............o
Royal T o a s t ___ _ s
R ube ........................  **" g
Scalloped Gem s ..*.*. *. ’. * 79 
Spiced C u rra n t C akes 10' 
fP lced  G inger C akes . .  9 
Spiced G inger C ks led  10
S ugar F ingers  ............... 73
S u g ar C akes ...........   g
S ugar C r im p ............... ** g
S ugar S quares, la rg e  *

or sm all ......................  a
S u ltan a  F ru it  B iscu it 16 
Sunnyside Jum bles  . . . .1 0
Superba .................................
Sponge L ad y  F1ngere*25
J r iP ra p h  O akes ......... ig
V anilla  W afe rs  ............ ig
W afer Ju m b les  c an s  ..1 8  
W averly  .......................... ..

ln -e r  Seal Goods

A lbert B iscu it . . . . Pf T l *00
A nim als ..................... 7 qq
A rrow root B iscu it . ! ! ! l  00
B aronet B iscu it ...........l  00
B rem m er’s  B u tte r

W afers  ........................... 7 99
Cam eo B iscu it ............... 1 59
Gheese Sandw ich .........1 00
Chocolate W afers  . . . . . 1  00
C oeoanut D ain ties  ___ 1 00
D inner B iscu its  ............. 1 50
Fjgf N ew ton ................... 7 00
Five O’clock T ea  ......... 1 00
F ro tan a  ............. 7 9 «
G inger Snaps. N . *B*.*c!*l 00
G raham  C rackers, Red

L abel .............................   001 emon Snaps ............... 59
M arshm allow  D ain ties  1 00 
O atm eal C rackers . , . . 1  00 
£ !d SuRar Cook. I 00
Oval S a lt B i s c u i t ...........I 00
O y stere ttes  ................... 50
P retze le tte s . H d. Md *1 00
R oyal T o as t ................... 7 00
S altine  B iscuit . . .  1 0<l
S ara to g a  F lak es  . . . ! ; . i  Rn
Shell OyBter .-................ 7 99
Social T ea  B lecuit . . . , i  oe

m / i nc( 7 * n 5 Boxes Old Fash ioned  M olas- 
ses K isses 101b. bx. 1 30

O range Jellies  ........... 50
Lemon S o u r s ........... 60
Old F ashioned H ore-'

hound drops ........... 60
P epperm in t D rops . .  60 
C ham pion Choc. D rops 65 
w  Gho®- D rops 1 10 

M-, Choc. LL an d
D ark , No. 12 ...........7 70

B itte r Sw eets, a s ’td  1 25 
B rillian t Gums, Crys. 60 
A. A. L icorice D rops 90 
Lozenges, p rin ted  . . .  95
Lozenges, p la in  ........  60
Im peria ls  ..............  ««
M ottoes . . . . ! ! . . !  «
C ream  B a r .............. ”  «0
G. M. P e a n u t B a r  . !  60
H and  M ade Crm a 80© 90
Gream  W a f e r s ............  65
S tr in g  R ock ................  60
w  in te rg reen  B errie s  60

C racker JacSc f.°.™ . .  .3 25
I f e  “ J  “

A zulik it 100s  ...............3 25
Oh M y 1 0 0 s .............   .8 50

Cough Drops 
P u tn am  M enthal . . . . 1  00 
Sm ith  Bros. ...............7 25

N U TS—W hole 
Alm onds, T a rrag o n a  18 
Alm onds, D rake  . . . .  16 
Alm onds, C alifornia

so ft s h e l l ..................
B razils  ....................  12013
F ilb erts  ..................  12©13
c a i. No. 1 . . . . . . . . . : : w
W alnu ts, so ft shell 18019 
W alnu ts, M arbot . . . .  17
Table nu ts , fancy  1344014 
Pecans, m edium  . . . .  13
Pecans, ex. la ig e  . .  14 
Pecans, Jum bos . . . .  16
H ickory  N u ts , p e r  bu.

Ohio* new  ...................
Cocoanuts ..................
C hestnu ts . New York* 

S ta te , p e r bu. . . . .
_  ' Shelled
Spanish  P e an u ts  @ 9 
P ecan  H alves . . . .  @58 
W alnu t H alves . .  .45048 
F ib lert M eats . . . .  @30 
A licante A lm onds 043 
Jo rd an  A lm onds . .  047
„  P eanu ts
F an cy  H  P  Suns (

R oasted  ..........  j
Choi*»», raw. H. P. Jnr

bo

744
844 

0  844
CRACKERS

N ational B iscuit Com pany 
B rand 

„  _  „  B u tte r 
N. B. C. Su. bbL 6 b x  544 
Seym our. Rd. bbL 6 bx  644

Soda
N. B. C., b o x e s ........... 5-14
Prem ium  ......................  v7*
Select .............. ......*.*.*.* 8
S a ra to g a  F lakes  . .  .*.*.’ 13 
Z ephyre tte  .................... ....

^  O yster
N - B .  C. R d. boxes . .  644
Gem, boxes .....................  g 2
S h e l l ..............................  r g



A ugust 23, 1911 M I C H I G A N  T R A D E S M A N 29

Soda C rackers N . B. C. 1 00 
Soda C rackers Select 1 00 
S. S. B u tte r  C rackers  1 50
U needa B iscu it ............. 50
U needa J ln je r  W ay fe r 1 00 
U needa L unch  B iscu it 50
V anilla  W afers  . . .........1 00
W ate r  T h in  B iscu it . .1  00 
Zu Z u G inger Snaps . .  50
Zw ieback ......................... 1 00
In Special T in  Packages.

P e r  doz.
F estin o  ........................: . .2  50
N abisco, 26c ................... 2 60
N abisco, 10c ...................1 00
C ham pagne w a fe r  . . . 2  50 

P e r  t in  in  bu lk
Sorbetto  ...............t___ -.1 00
N abisco  ............................. 1 76
F estin o  ............................. l  60
B en t’s  W a te r  C rack ers  1 40 

CREAM  TA RTA R 
B arre ls  o r  d ru m s . . . .  33
B oxes ............   34
S quare  can s  ................... 36
F an cy  caddies ............... 41

D RIED  FR U IT S 
Apples

Sundried  ...................
E v a p o r a te d ..............12 @13

A pricots
C aliforn ia  ...............  14@16

C itron
Corsican ............... @16

C u rran ts
Im p’d  1 lb. pkg. @10 
Im ported  bulk . @ 9%

P eaches
M uirs—Choice, 26 lb. b x  9% 
M uirs—F ancy , 25 lb. b. 11 
M uirs—Fancy , 60 lb . b. 10% 

Peel
Lemon A m erican  . . .  13
O range A m erican . .  13

R aisins
C onnosiar C luster . . .  .3 26
D essert C luster ............ 4 00
Loose M uscatels  8 C r * 
Loose M uscatels 4 C r 7 
1* M. Seeded 1 lb. 8%@ 9 

Califorrca P runes 
L. M. Seeded 1 lb. 9@ 9%
öuuunu.- Uicuched 100- 12j  261b. b o x e s .. G 
90-100 261b. b o x e s ..!

.12>11%
>12

80- 90 251b. b o x e s ..@12%
'70- 80 261b. boxes 
60- 70 261b. b o x es.. 
60- 60 25lb . b o x e s .. 
40- 60 261b. boxes.

@13 
@13% 
@14 
@14%

%c less in 501b. cases 
FARINACEOUS GOODS 

Beans
D ried  Lim a ...................  8
Med H and P icked . . . . 2  45
B row n H olland .............3 20

Farina
26 1 lb . packages  . . . . 1  50 
Bulk, pe r 100 Ids. . . . . 4  00 

Original Holland Rusk 
P acked  12 ro lls to  co n ta in er
3 co n ta in ers  (36) rolls 
5 co n ta in ers  (60 rolls) 

H om iny
P ea rl. 100 lb. sac k  . . .

2 85
4 75

.1 7b
M acearon! and  Vermicelli
D om estic. 10 lb . box. . 61
Im ported , 25 lb . box . .2 61

P ea rl B arley
C hester .......................... 4 60
E m pire  .............. ........... 5 00

P eas
G reen, W isconsin, bu.
G reen, Scotch, bu. . . . .3 90
Split, lb ............................. . 04

Sage
E a s t Ind ia  .................... . 6
Germ an, sacks ............ . 0
G eruian, broken pkg. .

T apioca
Flake» 100 lb. sacks . 6
P earl, 130 lb. sack s  . . 5
P e a rl, 36 pkgs. ............. .2 25
M inute, 36 pkgs. ........ ..2 75

FISH IN G  TA CK LE
% to  1 in. .....................1% to  2 in ......................

. . .  6

. . .  71% to  2 in ...................... . . .  91% to  2 in ........................ . . . U2 in. ................................. . . . l b
3 in . ................................ . ..2 0

C otton Lines
No. 1, 10 fee t .............. . . .  5
No. 2, 15 fee t .............. . . . 7
No. 2, 15 fee t ............... . . .  9
No. 4. 15 fee t .............. . ..1 0
No. 5, 15 f e e t .............. . ..1 1
No. 6, 15 fee t ............ . .  . I -
No. 7, 16 f e e t .............. . ..1 5
No. 3, 15 f e e t ............... ...IX
No. 9, 16 fe e t ............ . ..2 0

Linen L ines
Sm all ............................... ...2 0
M edium  .......................... . ..2 6
L a rg e  ............................... . ..3 4

Poles
Bam boo, 14 ft., p e r doz. 55 
Bam boo, 16 f t ,  p e r  doz. 60 
Bam boo, 18 ft., p e r doz. 80 
FLAVORING EXTRACTS 

Foote A  Jenks 
C olem an Vanilla

No. 2 size  ...................... 14 00
No. 4 size ......................24 00
N o. 3 s i z e .......................36 00
No. 8 s ize   ................. 48 00

C olem an 'xerp. Lem on
No. 2 size ........................9 60
No. 4 s i z e ....... ...18 00
No. 3 s i z e ........................ 21 00
No. 8 s i z e ........................8« 00

J ax o n  M exican V anilla1 os. o v a l .......................16 002 os. ova l .......................28 206 os. f la t .........................66 20
•  aa. flat ..............108 8«

Jax o n  Terp. Lem on1 oz. oval ...................... 10 202 oz. oval ......................16 80
4 oz. fla t ........................33 00
s os. a m .........................s3 w

Jen n in g s  (D. C. B rand) 
T erpeneless E x rac t Lem on 
No. 2 P anel, per doz. 76 
No. 4 P anel, p e r doz. 1 50 
No. 6 Pane l, p e r doz. 2 00 
No. 3 T aper, p e r doz. 1 50 
2 oz. Full M easure doz. 1 26 
4 oz. Full M easure doz. 2 40 

Jen n in g s  (D. C. B rand) 
E x tra c t  V anilla  

No. 2 P anel, per doz. 1 25 
No. 4 P anel, per doz. 2 00 
No. 6 P anel, p e r doz. 3 60 
No. 3 T aper, pe r doz. 2 00
1 oz. Fu ll M easure doz. 90
2 oz. F u ll M easure doz. 2 00 
4 oz. Fu ll M easure doz. 4 00 
No. 2 P anel a sso rted  1 00

C rescen t Mfg. Co. 
Map:.?*’«2 oz. p e r doz................... 3 00

M ichigan Maple Syrup Co.
K a lk ask a  B rand  

M aple, 2 oz.. p e r d o z .. .2 26 
FR U IT  JA R S. 

M ason, p ts , p e r  gro. . .4  85 
M ason, q ts . p e r gro. . .6  20 
M ason, % gal, p e r  gro. 7 60 
M ason, can  tops, gro . 1 65 

G EL A TIN E
Cox’s, 1 doz. la rg e  . . . . 1  75 
Cox’s, 1 doz sm all . . . 1  00 
K nox’s  Sparkling , doz. 1 25 
K nox’s  Sparkling , g r. 14 00
N elson’s  ..........................1 60
K nox’s  A cidu’d. doz. . .1  25
Oxford ............................... 76
P lym outh  R ock P hos. 1 25 
P lym ou th  Rock, P la in  90 

GRAIN BAGS 
A m oskeag. 100 in bale  19 
Am oskeag, less th a n  bl 19% 

GRAIN AND FLOUR 
W heat

R ed ................................. 84
W hite  ............................. 86

W inter W hea t F lour 
Local B rands

P a te n ts  ........................... 6 25
Second P a t e n t s ...............5 00
S tra ig h t ..........................  4 60
Second S tra ig h t ........  4 20
C lear ................................  3 90

F lo u r in  barre ls , Zac per 
barre l additional.

Lemon & W heeler Co. 
B ig W onder % s cloth 4 50 
B ig W onder % s clo th  4 60 
W orden G rocer Co.'s B runo
Q uaker p ap er .............. 4 30
Q uaker, c lo th  ................ 4 40

W ykes A Co.
E clipse  ..........................  4 40

Lem on & W heeler Co. 
W hite  S ta r, % s c lo th  6 40 
W h ite  S ta r, % s c lo th  5 30 
W h ite  S ta r , % s cloth 5 20 

W orden G rocer Co. 
A m erican  E ag le , % cl 5 40 
G rand R apids G rain  &  

M illing Co. B rands
P u rity , P a te n t ............  5 00
Seal of M inneso ta  . .  5 60
S u nburst ......................... 5 60
W izard  F l o u r ........... 4 60
W izard  G raham  ......... 4 60
W izard G ran. M eal . .  3 80 
W izard  B u ckw heat . .  6 00
R ye ................................... 4 80

Spring W hea t F lour 
Roy B ak er’s  B rand  

Golden H orn , fam ily  . .5 40 
Golden H orn , b ak ers  . .5  30
W isconsin  R ye .............4 65
Judson  G rocer Co.'s B rand
C eresota, % s ................. 6 40
C eresota, % s .................6 30
C eresota, % s ...................6 20
Lemon 4fc W heeler’s  B ran d
W ingold, % s ................... 5 60
W ingold, % s ...................5 50
W ingold, %s ................... 6 40
W orden G rocer Co.’s  B rand
L aurel, % s c l o t h ...........6 85
L aure l, % s c l o t h ...........5 75
L aurel, % &  % s p ap er 5 65
L aure l, % s c l o t h ...........5 65
Voigt M illing Co.’s  B rand
V oigt’s  C rescen t ...........4 70
V oigt’s  F louro ig t . . . .  4 70 
Voigt’s  H ygienic

G raham  ......................  4 20
V oigt’s  R oyal .................5 10

W ykes & Co.
Sleepy Eye, % s c lo th . .6 00 
Sleepy Eye, % s c lo th ..5 90 
Sleepy Eye, % s clo th . .5 80 
Sleepy Eye, %s p ap er 5 80 
Sleepy E ye, % s p ap er 5 80 
W atson-H igg ins M illing Co.
P erfec tion  F lo u r ...........5 00
T ip  Top F lo u r ...............4 70
Golden S heaf F lo u r . .4  20 
M arsha ll’s  B es t F lo u r 5 60 
Perfec tion  B uckw heat 3 00 
T ip  T op B uckw heat 2 80 
B adger D a iry  Feed 24 00 
A lfalfa H orse  F eed  26 00
K afir C om  ....................... 1 80
H oyle S c ra tch  F eed  . .1  60 

Meat
B olted ............................. 3 40
Golden G ranu la ted  . .  3 60 
St. C ar F eed  screened  28 00 
No. 1 C om  a n d  O ats  28 00
C ora, c r a c k e d .......... '. 27 60
C om  M eal, coarse  . .  27 50 
W in te r  W h ea t B ran  25 00
M iddlings ..................... 28 00

D airy  Feeds 
W ykes A  Co.

O P  L inseed  M eal . . .3 8  00

O P  Laxo-C ake-M eal 35 00 
Cottonseed M eal . . . .  29 00
G luten  F e e d ...................27 00
B rew ers G rains .........26 00
H am m ond D airy  F eed  23 50 

O ats
M ichigan carlo ts  . . . .  44 
L ess th a n  carlo ts  . .  46 

Corn
C arlo ts ..........................  70
L ess th a n  carlo ts  . .  73 

H ay
C arlo ts ........................  17 00
L ess th a n  carlo ts  . . .  19 00 

H ERBS
Sage ................................... 15
Hops ..................................  i s
Laurel L eaves ............... 15
Senna Leaves ............  35

H ID ES AND P E L T S  
_ H ides
Green, No. 1 .................. 10
G reen, No. 2 .......... .. 9
Cured, No. 1 ................... 11%
Cured, No. 2 ................... 10%
C alfskin, g reen , No. 1 13 
C alfskin, g reen , No. 2 11% 
Calfskin, cured  No. 1 14 
Calfskin, cured  No. 2 12% 

P elts
Oiu Wool .....  @ 30
L am bs ................... 25@ 50
S hearlings ..........  15 @ 35

Tallow
No. 1 ..................... @ 5
No. 2 ......................  @ 4

Wool
U nw ashed, m ed. @ 18
U nw ashed, fine @ 13

HOHSE HADISH
P er doz...............................  90

JE L L Y6tb. pails, p e r doz. . .  2 25 
151b. pails, p e r pail . . . .  55 
301b. pails, p e r pail . . . .  95 

JE L L Y  GLASSES 
% p t. in  bbls, p e r doz 15 
% p t. in  bbls., p e r doz. ..16 8 oz. capped in  bbls,

p e r doz................................20
„ M A PLEIN E 
2 oz. bo ttles , p e r doz. 3 00 

M INCE M EAT
P e r  case  ..........................2 85

MOLASSES 
New O rleans

F an cy  Open K e ttle  . .  42
C h o ic e ................................. 35
Good .......................................22
F a ir  ..................................... 20

H alf b a rre ls  2c e x tra  
MUSTARD

% lb. 6 lb . b o x ............. 18
OLIVES

Bulk, 1 gal. kegs 1 10@1 20 
Bulk, 2 gal. kegs 95@1 10 
Bulk, 5 gal. kegs 90@1 05
Stuffed, 5 oz. ................... 90
Stuffed, 8 oz....................... 1 35
Stuffed, 14 o z . ..................2 25
P it te d  (n o t s tuffed)

14 oz............................2 25
M anzanilla , 8 o z . ........... 90
Lunch, 10 oz......................1 35
Lunch, 16 oz......................2 25
Queen, M am m oth, 19

oz.................................... 8 75
Queen, M am m oth, 28

ox. ......................... . . . 5  25
Olive Chow, 2 doz. cs,

p e r  doz. ................... 2 25
PIC K L E S

B eutel’s B o ttled  P ick les
8 oz., pe r d o z . ........ .. 90

10 oz., p e r doz................. 95
16 oz., p e r  doz................. 1 45
24 oz., p e r d o z . ............... 1 90
32 oz., p e r  doz...................2 35

M edium
BaiTels. 1,200 coun t . .7  75 
H alf bbls., 600 coun t 4 50
6 gallon k e g s ...................2 25

Sm all
B arre ls  ............................... 9 06
H a lf b a rre ls  ................... 5 25
5 gallon k e g s ................... 1 90

G herkins
B arre ls  ............................. 11 00
H alf b a rre ls  ...................6 00
6 gallon kegs ................. 2 75

Sw eet Sm all
B arre ls  ............................. 13 50
H a lf  b a rre ls  ...................7 50
5 gallon k e g s ...................3 00

P IP E S
Clay, No. 216, p e r box 1 75 
Clay, T. D., fu ll count 60
Cob ..................................... 90

PLAYING CARDS 
No. 90 S team boat . . . .  85
No. 15, R ival, a sso rted  1 75 
No. 20, R over, en am ’d  2 00
No. 572. Special ...........1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808 B icycle ...........2 00
No. 632 T onin '*  w h is t 2 25 

POTASH
B ab b itt’s  ........................... 4 00

PROVISIONS 
B arreled P o rk  

C lear B ack  . . . .1 7  50@CL8 00
S hort C ut .....................16 50
S hort C ut C l e a r .......... 16 00
B ean ................................. 15 00
B risket, C lear ..........  23 00
P ig  ................................  23 00
Clear F am ily  ............. 26 00

Dry S a lt M eats
S  P  B e l l i e s ...................... 14

Lard
P u re  in  tie rces  ..10@10% 
Com pound la rd  ..8% @  9 
80 ID. tu b s . . .  .advance  % 
60 lb . tu b s  . . . .a d v a n c e  % 
50 lb. t in s  . . . .a d v a n c e  % 
20 n>. pa lls  . . .a d v a n c e  % 
10 0». pall»  . . .a d v a n c e  %

5 lb. pa ils  . . .a d v a n c e  1 
8 lb. palls . .  .advance  1 

Smoked M eats 
H am s,. 12 lb. av . 16%@17
H am s, 14 lb. av. 16 @16%
H am s, 16 lb. av. 15%@16
H am s, 18 lb. av. 15 @15%
S’kinned H am s, ..17 @17% 
H am , dried  beef se ts  ..18  
C alifornia H am s 9%@10 
Picnic Boiled H am s ..15
Boiled H am s ........ 24@24*,_
Berlin H am , p re ss ’d  9@ b
M inced H am  .................10
B acon ................  14% @15

Sausages
Bologna .............    8
L iver ....................  7%@ 8
F ran k fo rt ............... 9 @9%
P o rk  ................................  11
V eal ................................  11
Tongue ............................  11
H eadcheese ................... 9

Beef
Boneless .-.......................15 00
Rum p, new  ................... 16 00

P ig’s Feet
% bbls.................................  95
% bbls., 40 lbs................1 90
% bbls..................................4 00
1 bbl........................ . . . . . . 8  00

T ripe
K its, 15 lbs.......................  90
% bbls., 40 lb s ............... 1 60
% bbls., 80 lb s .................3 00

C asings
H ogs, p e r lb ..................... 35
Beef, rounds, se t ......... 17
Beef, m iddles, s e t  ___  65
Sheep, per bundle . . . .  80

Uncolored B u tte rlne
Solid d a iry  .......... 11 @14
C ountry  Rolls ......... 11@18

C anned M eats
Corned beef, 2 lb ...........3 50
Corned beef, 1 lb ...........1 85
R oast beef, 2 lb ...............3 50
R o as t beef, 1 lb. . . . . . . 1  85
P o tted  H am , %s ........... 50
P o tted  H am , %s . . . .  90 
Deviled H am , %s . . . .  50
Deviled H am , %s ......... 90
P o tted  tongue, %s . . . .  50 
P o tted  tongue, % s . . . .  90 

RICE
F an cy  ....................  6 @ 6%
J a p a n  S ty le  . . . .  4%@ 5*.
B roken ..................  2%@ 3%

SALAD DRESSING
Colum bia, % p in t .........2 25
Colum bia, 1 p in t . . . . . . 4  00
D urkee’s, large, 1 doz. 4 60 
D urkee’s, sm all, 2 doz. 6 25 
Snider’s, large, 1 doz. 2 35 
Snider’s, sm all, 2 doz. 1 35 

SA LERA TU S 
P acked  60 lbs. in  box. 

A rm  an d  H am m er . .3 00 
W yandotte, 100 %s . . . 3  00 

SAL SODA
G ranulated , bbls.............  80
G ranu lated , 100 tbs. cs. 90 
G ranu lated , 36 pkgs. . .1  20 

SALT
Common G rades

100 3 lb. sacks  ............... 2 40
60 5 lb. s a c k s ...............2 25
28 10% lb . sack s  . . . , 2  10
56 lb. Backs ................... 32
28 lb. sacks ................... 17

W arsaw
56 lb. d a iry  in  drill bags 40 
28 lb. d a iry  in  drill bags 20 

Solar Rock
56 lb. sacks ..................... 24

Common
G ranulated , fine ............. 95
M edium, fine ................... 1 00

SA LT FISH 
Cod

L arge  whole . . . .  @ 7%
Sm all, w hole . . . .  @ 7
S trip s  o r b ricks  7% @10%
Pollock .......... .. @ 6

H alibu t
S trip s  ..........   15
C hunks ........................... *16

Holland H erring  
7 . M. wh. hoop, bbls. 11 00
7 .  M. wh. hoop, %bbl. 6 00
Y. M. wh. hoops, kegs 75
Y. M. w h. hoop MUchers

kegs ....................... 86
Queen, bbls. 11 00
Queen, % bbls.................. 6 75
Queen, kegs ................... 65

T ro u t
No. 1, 100 lbs. ...............7 60
No. 1, 40 lbs. ................. 3 25
No. 1, 10 lbs. ................. 90
No. 1, 8 lbs. ................... 75

M ackerel
M ess, 100 lbs. ............... 16 60
Mess, 40 lbs. . . . . . . . .  7 00
Mess, 10 lb s ...................... 1 85
M ess, 8 Tbs.......................... 1 50
No. 1, 100 lb s .................15 50
No. 1, 40 lb s ......................6 60
No. 1, 10 lb s ......................1 70
No. 1, 8 lb s ........................ 1 40

W hltefish
100 lbs............................... . .9  75
50 lb s ...................................5 2510 lb s ...................................1 128 lbs. ............................. 92

100 lb s ...................................4 65
40 lb s ...................................2 10
10 tbs.............................  758 lb s .............................  65

SE ED S
A nise ................................  10
C anary , Sm yrna 4%
C araw ay  ......................... 10
C ardam om , M alabar 1 00 
Celery ............................... 16

H em p R ussian  ............. 4%
M ixed B ird  ...................  4
M ustard , w hite  ............  10
Poppy ...............................  9
R ape ..................................  6

SHOE BLACKING 
H andy Box. la rge  3 dz 2 50
H andy Box, sm all ___1 25
B ixby's Royal Polish 85
M iller’s  Crown Polish 85

SN U FF
Scotch, in  b ladders .........37
M accaboy, in  ja r s  ........... 35
F rench  R appie in ja r s  ..43 

SODA
Boxes ................................. 5%
Kegs, E nglish  ................. 4%

SPIC ES 
W hole Spices

Allspice, J am a ic a  .........13
Allspice, la rge  G arden 11 
Cloves, Z an z ib a r . . . . . .  .20
C assia, C anton  .............. 14
Cassia, 5c pkg. doz....... 25
Ginger, A frican  ............... 9%
Ginger, Cochin ............... 14%
M ace, P en an g  .............. 70
Mixed, No. 1 ................. 16%
Mixed, No. 2 ...................10
M ixed, 5c pkgs. doz .. .  45
N utm egs, 75-30 ............ 30
N utm egs, 105-110 .........20
Pepper, B lack .............. 14
Pepper, W h ite  .............. 25
Pepper, C ayenne .......... 22
P ap rik a , H u n g arian  ..

P u re  Ground In Bulk
Allspice, J am a ic a  ........ 12
Cloves, Z anzibar .......... 23
C assia, C anton  .............. 12
Ginger, A frican  ............ 18
M ace, P en an g  ................ ,5
N utm egs. 76-80 ............ 26
Pepper, B lack  .............. 16
Pepper, W h ite  .............. 30
Pepper, C ayenne .......... 22
P ap rik a , H ungarian  ..45 

STARCH 
Corn

K ingsford, 40 lbs. . . . .  7% 
Muzzy, 20 1Tb. pkgs. . .  5% 
M uzzy, 40 l ib . pkgs. ..5  

Gloss 
K ingsford

Sliver Gloss, 40 lib s . 7 \  
S ilver Gloss, 16 3tbs. 6% 
Silver Gloss, 12 6Tbs. 8% 

Muzzy
48 l ib . packages .......... 5
16 51b. packages ..........  4^
12 61b. packages .......... 6
50Tb. boxes ......................  2%

SY RUPS 
, Corn
B arre ls  ............................. 25
H alf b a rre ls  ................... 28
201b. c an s  % dz. in  cs. 1 65 
101b. cans, % dz. in  cs. 1 60 
5Tb. cans, 2 doz. in  cs. 1 70 

2%Tb. cans, 2 dz. in  cs. 1 75 
P u re  Cane

F a ir  ................................... 16
Good ................................... 20
Choice ............................. 25
M ichigan M aple Syrup Co. 

B rand
K alkaska , p e r  doz. . . . . 3  35 

TA B LE SAUCES
H alford, la rg e  .............. 3 75
H alford , sm all .............. 2 25

TEA
Jap a n

Sundried, m edium  . .24@26 
Sundried, choice ,...30@ 33
Sundried, fancy  .........36@40
R egular, m edium  . ...24@ 26 
R egular, Choice . ...30@ 33
R egular, fancy  .........36@40
B asket-fired  m edium  30 
B asket-fired  choice 36@37 
Basket-fir*»d, fancy  401* .3
N ibs ....................  28@32
Siftings ......................  10@12
F an n in g s  ..................... 14@15

Gunpowder
Moyune, m edium  ........... 28
M oyune, choice ............  32
Moyune, fancy  .......... 40 @45
Pingsuey, m edium  ..25@28
Pingsuey, choice ........... 30
P ingsuey, fancy  . . . . 40@45 

Young Hyson
Choice ............................... S(
F an cy  ..........   40@50

Oolong
Form osa, fancy  .........45@60
Form osa, m edium  ........... 25
Form osa, choice ...............32

E nglish B reak fas t
M edium ..........................  25
Choice ......................... 30@35
F an cy  ......................... 40@60

India
Ceylon, choice ........... 30@35
F ancy  .............................45@5

TOBACCO 
F lna C ut

B lot ...................................1 46
H iaw ath a , 16 oz..............  60
H iaw ath a , 1 oz ........... 56
No L im it, 8 oz.........................1 72
No L im it, 16 oz.....................3 40
Ojibwa, 16 oz................... 40
O jibwa, 5c pkg ......................1 85
Ojibwa, 5c ....................  47
P etoskey  Chief, 7 oz. . .1  90 
P e toskey  Chief, 14 oz. 3 80
S terling  D ark . 5 c ........ .5 76
Sw eet Cuba, 5 c ...............5 70
Sw eet Cuba, 10c ......... 11 10
Sw eet Cuba, 16 oz. t in s  5 00 
Sw eet Cuba, 16 oz. foil 4 50 
Sw eet Cuba, 16 oz. bxs 4 80
Sw eet Cuba, ’% lb ..........2 25
Sw eet B urley , 6 c ...........6 76

Sw eet M ist, % g r ..........5 70
Sw eet B urley, 24 !b. cs 4 90
Tiger, % gross .............. 6 00
Tiger, 5c tin s  .............. 5 50
Uncle Daniel, 1 lb ................... 60
Uncle Daniel, 1 oz......... 5 22

Plug
Am. N avy, 15 oz. . . . .  28 
Drum m ond, N a t Leaf,

2 & 5 lb ......................  60
D rum m ond N at. L eaf

pe r doz.......................  95
B attle  Ax ....................... 37
B racer ............................... 37
Big F o u r ....................... 31
Boot Ja c k  ....................... g6
Bullion, 16 oz................... 46
C lim ax Golden T w ins . 48
D ays W ork ..................... 37
D erby ....................   28
5 Bros. ............................... 63
G ilt Edge 50
Gold Rope, 7 to  lb ..........  58
Gold Rope, 14 to  lb. . .  58
G. O. P . ........................... 3$
G ranger T w ist ..............  46
G. T. W . ......................... 37
H orse  Shoe ....................  43
H oney Dip T w ist . . . .  45
Jo lly  T a r  ........................  40
J . T ., 8 oz.......................  35
K eystone T w ist ........... 46
K ism et ..............................  48
N obby Spun Roll ......... 58
P a rro t ............................... 28
P eachey  . ......................  40
P icn ic  T w ist ................... 45
P ip e r H eidsick  ..............  69
R edicut, 1% oz. ........... 38
Red Lion ..................  30
S herry  Cobbler, 10 oz. 26
Spear H ead, 12 oz..................  44
S pear H ead, 1 oz. . ,  44
S pear H«a«i. 7 os................... 47
S quare  D eal ................... 28
S ta r  ................................... 4J
S tan d a rd  N avy  ............. 34
T en P enny  ....................... 31
Tow n T alk  14 oz........... 30
Y ankee G irl ................... 32
_ Sm oking
¿ w es t Core ...................... 34
F la t C a r ....................... ...8 2 -
W arp a th  ..........................2<
Bam boo, 16 oz...........  2f
1 X L. 61b. ...................... 27
1 X L ,  16 oz. pails .31
H oney Dew ............ 4*
Gold Block .....................4v
F lagm an  .......................... 41
Chips ................................ 31
Kiln D ried ....................21
D uke’s  M ixture  ........... 4(
Duke’s  Cam eo .............. 41
M yrtle N a w  .............44
Yum Yum, 5c p e r  g ro  t  8c 
Yum Yum 19c p e r  g ro  11 50 
Yum, Yum, l ib . pa ils  39
Cream  ...............................33
Corn Cake. 3% oz .36
Cora Cake, l ib .31
Plow Boy, 1% oz........39
Plow Boy. 3% oz........89
Peerless, 1% oz............... 35
Peerless, 1% oz. ...........39
Air B rake .........................36
C ant H ook .......................so
C ountry  Club .............32-34
Forex-X X X X  .................SO
Good Ind ian  ................... 36
Self B inder, 16oz. eoz. 30-23
Silver Foam  ................. „3 4
Sweet M arie ...................32
Hoyai Smoke ................. 43

T W IN E
Cotton, 3 ply .................25
Cotton, 4 piy ................. 25
Ju te , 2 ply ..................... 14
Hemp, 6 piy ................. 13
Flax, m edium  ................. 24
Wool, 1 lb. bales . . . .  3

VINEGAR
H ighland  app le  c ider 22 
O akland app le  c ider ..17 
R obertson’s Com pound 13%
R obinson’s  C i d e r ...........16
S ta te  Seal s u g a r .......... 13
40 g ra in  p u re  w h ite  ..10

B arre ls  free.
W ICKING

No. 0 p e r g r o s s ...........30
No. 1 p e r g ross ...........40
No. 2 p e r g ross ...........50
No. 3 p e r g ross ...........75

W OODENW ARE
B askets

B u s h e ls ...............................1 00
Bushels, wide b and  . .1  15
M arket ..............................  40
Splint, la rg e  ...................3 54
Splint, m edium  .............3 00
Splint, sm all ................... 2 75
W illow, C lothes, la rg e  8 25 
W illow, C lothes, sm all 6 25 
Willow, C lothes, m e’m  7 26 

B u tte r P la te s  
W ire E nd  o r Ovals.
% lb., 250 in c r a t e ___ ..30
% lb., 250 in c r a t e .......... 30
t Tb., 250 in c ra te  .30
2 Tb., 250 in  c ra te  .............35
3 Tb., 250 in  c ra te  .............40
5 Tb., 250 in  c ra te  .............50

C hurns
B arrel, 5 gal., each  ,..2*49' 
B arre l, 10 gal., each  . .2  55 

C lothes P in s  A  
Round H ead. . j j
4 inch. 5 g ross . . ¿ w V o . - i t  
4% inch, 5 g ro ss  7«,.. . .  .K r 
C artons, 20 2% doz. bxs. 55

Egg C ra tes  F illers
H u m p ty  D um pty, 12 da. 30
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Special Price Current
12 IB 1 4

No.
No.

1 c o m p le te ............... 40
2 com plete ............. 28

C ase No. 2 fillers, 16
se ts  .......................

Case, m edium , 12 se ts  
F au ce ts  

Cork, lined, 8 in.
C ork, lined, 9 in.
C ork lined, 10 in.

Mop Sticks
T ro ja n  sp rin g  ............... 90
E clipse  p a te n t sp rin g  86
No. 1 com m on . , ........... 80
No. 2 p a t. b ru sh  ho lder 85
Ideal No. 7 .......................  86
121b. co tton  m op beads  1 45

CIGARS
Johnson  C igar C o.'s  B rand

P a ils
2-hoop S ta n d a rd  ......... .2 00
3-hoop S ta n d a rd  ........ .2 35
2-w ire  Cable ................ .2 10
C edar a ll red  b ra s s  . . .1 25
8-w ire  Cable ................. .2 30
P a p e r  E u rek a  .............. .2 25
F ib re  ............................... 2 70

T oothpicks
B irch , 100 packages  . .2 00
Ideal ............................... 85

T rap s
M ouse, wood, 2 boles 22
M ouse, wood, 4 boles 46
M ouse, wood, 6 boles 70
M ouse, tin , 5 boles . . . • 6»
R at, wood ..................... . 80
R at, s p n u g ..................... . 7o

T ubs
2U-m. S tandard , JNu. i 7 6010-in . a ia n u a ra , No. 2 6 50
id - in. buuia& ra, iso. d 6 60
20-iu. Cable, h u .  i  . . . .8 00
is - in . Cable, No. 2 . . . .7 00
io-iu . Cable, iso. 3 . . . .0 00
No. 1 F ib re  ....................10 2o
5 u ,  2 m o re  ................... .a ¡so
No. 3, m o re  ................ .* Zu

W ashboards
B ronze Globe .............. .2 60
D ewey ............................. 1 IO
Double A cm e .............. .3 lo
■single Acm e ................ .3 la
Double P eerless  . . . . . . .3 7o
Single P eerless  ........... .2 Zo
N orU iern tgueen ......... .3 30
Double d u p le x  ............ ..3 VU
Good L u ca  ..................... .2 lo
u n iv e rsa l ....................... 3 00

W indow C leaners
12 in ................................... ..1 65
14 in .................................... ..1 80lb ...............................2 30

Wood Bowls
13 in. B u u e r  ................ ..1 60
15 In. B u t t e r ...................2 25
11 in . B u tte r  ................ ..4 15
19 in. B u tte r  .................. .0 10
A ssorted, 13-15-17 . . . , .2 00
A ssorted, 15-17-19 . . . . .4 26

W RA PPIN G  P A P E R
Com m on S traw  ........... 2
F ib re  M anila, w hite  . . 2
F ibre, M anila, colored 4
No. 1 M anila ................... 4
C ream  M a n i l a .............. .. 3
B u tch ers ’ M anila  . . . . . ..2%
W ax B u tte r, sh o rt c ’n t  13
W ax B u tte r, fu ll count 20
W ax  B u tte r, rolls . . . . .19

YEAST CAKE
M agic, 3 doz................... .1 16
Sunlight, 3 doz.................1 00
Sunlight, 1)6 doz. . . . . . 50
Y east Foam , 3 doz. . . .1 16
Y e a s t C ream , 3 doz. ...1 Ou
Y east Foam , 1)6 doz. ... 68

AXLE GREASE

M ica, t in  boxes ..76  9 00 
P a rag o n  ................  56 6 00

BAKING POWDER  
Royal

10c s ise  90 
141b. c an s  1 86 60s. can s  1 90 
Mrlb. cans  2 60 
%!b. c an s  S 76 
lib . can s  4 80 
31b. c an s  13 Ort 
61b. cans  21 60

stock  by  th e  T radesm an  
Com pany. T h irty -five  sizes 
an d  s ty les on h an d  a t  all 
tim es—tw ice a s  m any  safes 
a s  a re  carried  by  an y  o th e r 
house in th e  S ta te . I f  you 
a re  unab le  to  v is it G rand 
R apids an d  in spec t th e
line  personally , w rite  for 
Quotations.

S. C. W „ 1,000 lo ts  . . . .8 1  D ® °A«  , „
El P o r ta n a  .........................33 B eaver Soap  Co.’s  Brand
E ven ing  P re s s  ................... 32
E xem plar ............................. 82
W orden G rocer Co. B rand

B en  H u r
P erfec tion  ........................... 36
Perfection  E x tra s  ........... 35
L ondres .............................. .85
Londres G rand ................. 35
S tan d a rd  ............................. 35
P u ritan o s  ............................. 35
P ana te llas , F ln a s  ............. 35
P an a te llas , Bock ...............85
J'ockey Club ....................... 35

C O C O A N U T  - _  - - ------- „
B aker’s  B razil Shredded **£«■. *nm ll s ize . .3 86 

50 cakes, sm all size. .1 95

100 cakes, la rge  s ize .. 6 50 
50 cakes, la rg e  s ize . .  3 25

G ow ans & Sons B rand.

10 6c pkgs., p e r  case  2 60 
86 10c pkgs., p e r case  2 60 
16 10c an d  38 5c pkgs., 

p e r case  ...................2 60

COFFEE
Roasted

Dw inell-W rli,..» Co.’s  B ’ds

VHITEHOUSf

c o f f e e
P^ inell yyriohtc1-

W hite  H ouse, l ib ...................
W h ite  H ouse, 21b...................
Excelsior, B lend, l ib .............
Excelsior, B lend, 21b.............
T ip  Top, B lend, l ib ..............
R oyal B lend ...........................
Royal H igh  G rade ..............
Superio r B lend .....................
Boston C om bination ..........

D is tribu ted  by Judson  
G rocer Co., G rand R apids; 
Lee & Cady, D e tro it; Sy
m ons Bros. & Co., S ag i
naw ; B row n, D avis &  
W arn er, Jack so n ; Gods- 
m ark , D urand  & Co., B a t
tle  C reek; F ie lbach  C o- 
Toledo.

Single boxes ...................3 00
F ive  box lo ts  ............... 2 95
T en  box lo ts  ................... 2 90
Tw enty-five  box lo ts  . .2  85

J .  S. K irk  & Co.
A m erican  F am ily  .........4 00
D usky D iam ond 50 8 oz 2 80 
D usky  D ’nd  100 6 oz 3 80 
J a p  Rose, 50 b a rs  . . . . 3  60 
Savon Im peria l . . . . . . . 3  00
W hite  R ussian  ............. 3 60
Dome, oval b a rs  ...........3 00
S a tine t, ova,l ................... 2 70
Snow berry, 100 cakes  4 00

L au tz  ’ B ros. &  Co. 
Acme, 30 bars , 75 lbs. 
Acm e, 25 ba rs , 76 lbs. 
Acme, 25 b a rs , 70 lbs.
Acme, 100 cakes ..........
B ig M aster, 72 blocks
G erm an M ottled ..........
G erm an M ottled, a oxs 
G erm an M ottled, 10 bx 
G erm an M ottled, 25 bx  
M arseilles, 100 cakes .. 
M arseilles, loo cks 5c 
M arseilles, 100 ck toil 
M arseilles, )fcbx to ile t

4 00 
4 00 
3 80 
3 25
2 85
3 50 
3 45 
3 40
3 35 
6 00
4 00 
4 00 
2 10

P ro cto r & G am ble Co.
L enox ............................. 3 00
Ivory, 6 oz............................4 00
Ivory , 10 oz........................ 6 75
S ta r  ..................................... 3 85

T radesm an  Co.’s  B rand

Sm all size, doz. 
L arge  size, doz.

SAFES

Full line  of fire an d  b u r
glar proof zafes kept In

B lack H aw k , one box 2 60 
B lade H aw k , five bxs 2 40 
B lack  H aw k , te n  bx s  2 25

A. B. W risley
Good C heer ................... 4 00
Old C ountry  ...................3 40

Soap Pow ders 
Snow Boy, 24s fam ily0 si*e ........................... 3 75
Snow Boy, 60 6c ...........2 40
Snow Boy, 30 10c ___ 2 40
Gold D ust, 24 la rge  . .4  50
Gold D ust. 100-5c .........4 00
K irkoline, 24 41b............. 3 80
P earlin e  ........................... 3 75
Soapine ............................. 4 10
B ab b itt’s  1776 . . . . . . . . 3  75
Roseine ............................. 3 50
A rm our’s  ......................... 3 70
W isdom  .............................3 go

Soap Com pounds
Jo h n so n ’s  F in e  ...............6 10
Jo h n so n ’s  X X X  ...........4 26
N ine O 'clock ...................8 30
R ub-N o-M ore .................8 86

Scouring
E noch M organ’s  Sons 

Sapolio, g ro ss  lo ts  . . . . 9  00 
Sapolio, h a lf gro. lo ts  4 60 
Sapolio, sing le  boxes 2 25
Sapolio, h an d  ................. 2 26
fc o u rin e  M an u fac tu rin g  Co 
Scourlne, 60 cakes •••«1 SO 
Scourine, 10# , , , |  u

Lowest
Our catalogue is “ the 
world’s low est market” 
because we are the 
largest buyers of general 
merchandise in America.

And because our com
paratively inexpensive  
method of s e l l i n g ,  
through a catalogue, re
duces costs.

W e sell to merchants 
only.

Ask for current cata
logue.

Butler Brothers
New York

Chicago St. Louis 

M inneapolis.

Mica Axle Grease
Reduces friction to a minimum.
It saves wear and tear of wagon 
and harness. It saves horse e n 
ergy. It increases horse power. 
Put up in i and 3 lb. tin boxes,
10, 15 and 25 lb. buckets and 
kegs, hall barrels and barrels.

Hand Separator Oil
Is free from gum and is anti
rust and anti-corrosive. Put up 
in 1 and 5 gallon cans.

STANDARD OIL CO .
Qrand Rapids, Mich.

O F  T H E

MICHIGAN STATE
TELEPHONE CO .

T he M cC askey R egister Co.
M anufacturers of

The McCaskey Gravity Account 
Register System

The one writing m ethod of handling account 
of goods, money, labor, anything. 

ALLIA N CE, OHIO

For D ealings in

Show Cases and Store Fixtures
W rite to

Wilmarth Show Case Co.
Grand R apids, Mich.

\  NUMBER of causes have combined to make Shredd* d 
W heat the biggest seller among cereal foods. Our 

magazine, newspaper and street car advertising, our demon
strations and sampling campaigns have made Shredded 
W heat well known and therefore easy to sell. Thousands 
of visitors to Niagara Falls have gone through our factory 
and have seen Shredded lA^heat being made under sanitary 
conditions and have advertised it to their friends. But, by 
none of these means could we have built up such an enor
mous sale if Shredded W heat had not been so nourishing 
and satisfying. People who eat it once always eat it, which 
means once you start your customers they will always buy 
it. Start as many as possible, because there’s good profit 
for you  in every sale of.
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BUSINESS-WANTS DEPARTMENT
crtisements inserted under this head for two cents a word the first insertion and one cent a woj^htor each 
subsequent continuous insertion. No charge less than 25 cents, (dash must accompany all orders.

B U S IN E S S  C H A N C E S .

F o r Sale a t  a  B argain—B est grocery 
and  m ea t m a rk e t in  c ity  1,800. D oing an  
an n u al business of $20,000. S tock  and  
fix tures w ill inven to ry  ab o u t $3,000. Can 
be reduced to  su it pu rchase r. S a tis fac 
to ry  reasons fo r selling. N o trad es. Cost 
of doing business  less th a n  10%. A ddress 
No. 0120, care  T ardesm an ._____ '_____ 620

F o r Sale—A first-c lass  s tock  of general 
m erchandise  n e a r  G rand  R apids, in  the  
best fa rm in g  com m unity  in  th e  s ta te . F ine 
location and  p lea san t p lace to  live, build
ings fo r sa le  o r ren t. A ddress L, care  
T radesm an ._________________________ 621

D rug  s to re  fo r sale  o r exchange. W h a t 
have you g o t to  tra d e ?  C en tra l M ichigan, 
county  sea t tow n. D ruggist, care  T rades- 
m an. 619

T ake  N otice—You can  buy grocery  stock  
w ith  m a rk e t fix tu res included, a t  th e  large 
d iscount of 25% from  invoice. In  good 
tow n w here  you can  m ake  som e money. 
W ill invoice ab o u t $2,000. Also d ru g  stock  
In th is  c ity . Do h o t fa il to  see me. Too 
m uch on m y hands,, m u s t go. F . E. 
H olt, 519 N . O ttow a S t„  Citz. 1846. 617

F o r Sale—In  a  good coun try  tow n, a  
s to re  build ing  w ith  liv ing  room s in rear. 
A ddress M, C are T radesm an ._______616

F o r Sale—E stab lish ed  general s to re ; 
b e s t location ; good cash  tra d e ; liberal d is
count; ill h ea lth  reason  fo r selling. A d
d r e s s ^ ______615

Two good im proved fa rm s  in  W ard  coun
ty, N. D., close to  R yder, one of 160 acres, 
o th e r 320 acres, to  exchange, fo r m erch an 
dise s tocks. N . W . B aker L an d  Co., 332- 
334 B oston Block, M inneapolis, M inn.

614
F o r Sale—Com plete s tock  d ry  goods, 

groceries, shoes, $7,000. M ichigan tow n 
of 1,400. L a rg e  payroll. Old business. 
Snap. Going W est.. N o trad e . A ddress 
No. 613, care  M ichigan T radesm an . 613

F o r Sale— A  m oneym aking  live b u si
ness, 100 m iles sou th  of Chicago. A nnual 
sa les  $25,000. $4,000 g en eral m erchandise
a n d  s to re  buildings $3,500. Population  
400. A ddress Box 83, Thom asboro, 111.

612
D rug  s tock  fo r sale  In c ity  of 7,000 in 

h a b ita n ts  in  n o rth e rn  p a r t  of s ta te . Stock 
is  new  an d  clean. W ill invoice abou t 
$3,500. A ddress Snap, care  of T radesm an .

611
F o r Sale—Only d ru g  s to re  in  sm all 

S ou thern  M ichigan tow n, surrouftded  by 
som e of th e  b e s t fa rm in g  coun try  in  s ta te . 
Old estab lished  business, inven tory ing  
$1,700. Good reason  fo r selling. A ddress 
D rugs, care  T radesm an .____________610

E leg an t co m er h a rd w are  s to re  in  su b 
u rb  of C hicago; g re a t  build ing  locality ; 
tin  shop in  connection; m odern building; 
re n t $45 ¡business of $15,000 y early  cash. 
Old stand . P rice  $6,000 cash . Addison,
Crilly Building, Chicago.____________ 609

Sm all jew elry  business, fix tu res and  
sm all stock ; good ru n  bench w ork ; needs 
stock  jew elry ; low re n t; n ice place to  
live. F o r p a rtic u la rs  w rite  E . L. H aw ks,
Box 254, G alesburg, Mich.__________608

F u lly  equipped m odem  s tea m  laundry , 
cheap, St. C lair, M ichigan; population 
3,000. A ddress W . L. L aram a, St. C lair, 
Mich. 005

F o r Sale—W ill ta k e  som e lan d  fo r $4,000 
w ell a sso rted  g eneral m erchand ise  in 
N o rth e rn  M ichigan. Good fa rm in g  coun
try . D on’t  w rite  un less you w a n t to  do 
business. L ock B ox 40, M cBain, M ich.

________604
C lerks—Add to  your incom e hand ling  

ou r sa les books in  you r hom e tow n. W e 
m ake  a ll  sty les. W rite  us. B a ttle  Creek,
(M ich.) sales Book Co._____________ 603

D rug  s to re  fo r sale, estab lished  15 
years. R eason fo r selling, have  o th e r 
business. F o r  p a rtic u la rs  addess No. 602,
care  T radesm an .____________________ 602

H ealthy , W ealthy , W ise—U se paper 
cups to  advertise . W rite  V ean N ovelty  
Co., Thom psonville, M ichigan. 601

Sanitary E ffective, R easonable In  P rice  
—P a p e r ad v ertis in g  cups. T he V ean N ov-
e lty  Co., Thom psonville, Mich._______586 _

F o r R en t—L arge, room y b rick  s to re  
building, c en tra lly  located . I t  h a s  been 
occupied a s  boo t an d  shoe s to re  fo r th e  
p a s t  fifteen years, b u t a lso  good opening 
fo r clothing, d rug , g rocery  o r h a rn e ss  
business. I t  is  located  in  th e  grow ing 
a n d  prosperous m an u fac tu rin g  c ity  of 
G rand Ledge, M ichigan, population  3,000. 
F in e  su rro u n d in g  coun try . A ddress A. 
B arnes, D en tis t, G rand  Ledge, Mich.

________________ 600
F o r Sale—A d m g  s to re  in  K alam azoo, 

M ichigan. B es t location  in  th e  city . A d
d ress  P h a rm ac is t, 449 A cadem y St., K a la 
m azoo, M ich. »95

F o r Sale—Shoe s tock  in  a  live m an u 
fac tu rin g  tow n of 10,000 population. Stock 
invoices ab o u t $5,000. C an be reduced. 
E leg an t location. R en t reasonable. M ust 
be seen, to  be appreciated . L iberal d is
count. I  w ish to  leave th e  s ta te . A d
dress  No. 597, care  M ichigan T radesm an .

597 ■
W an ted—Good second-hand  M cCaskey, 

A m erican o r o th e r Sim ple 300 accounts  
system . W itte ’s  C ash  Store, G ranton ,
W is,__________________________ 594

W ell im proved fa rm  w ith  good bu ild 
ings fo r sale  or trade . A ddress Geo. B. 
C onrad, Cutcheon, M issaukee Co., Mich.
_____________________________________ 593

F o r Sale—U p -to -d a te  s tock  of m e r
chandise an d  fixtures, in  coun ty  sea t, 
5,0u0 population. Stock consists  of g ro 
ceries an d  crockery. A ddress W , care
T radesm an .__________________________591

F o r Sale—E stab lish ed  grocery , s to ck  
and  fix tu res; invoice $2,000; can  reduce; 
well located  in  C edar R apids, Iow a; long 
lease. F o r p a rticu la rs  w rite  F . W . D am -
our, J r .,  C edar R apids, Iowa.______ 590

Reo 5 p assen g er to u rin g  c a r  in  fine 
condition, fo r sale a t  a  barga in , 1909 m od
el. Top, w indshield, speedom eter, will 
dem onstra te. Box 815, G rand Ledge,
M ichigan.____________________________ 588

F irs t-c la s s  bakery  an d  re s tau ran t. R ep- 
u ta tio n  of fifteen years. M odern tw o- 
s to ry  brick  building, 30x140 fee t; c ity  
80,000. Only tw o bakeries  on sam e s tre e t. 
M onthly business $3,000, a ll coun ter trade , 
no w agon. Tile flooring in  s to re  and  d in 
ing  room ; m ission wood finish, fu rn itu re  
to  m atch . Am ow ner of building and  
business; will sell business a t  invoice; 
m ay  am o u n t to  $5,000. Closed on Sun
days. Good lease  to  r ig h t p a rty . Chas. 
Schober, 27 E a s t  Superior St., D uluth,
M inn.________________________________ 582

F o r Sale—R es ta u ra n t and  lunch room  
in c ity  of 2,000. A ddress B row n &  R ay, 
W ashington , 111. 576

V aluable residence w ith  electric  ligh t 
and  ba th , in  good tow n, to  exchange fo r 
m erchandise . A ddress No. 575, care
T radesm an .__________________________ 575

F o r Sale—F irs t-c la s s  d ru g  s to re  in  a  
N o rth e rn  Ind iana  tow n of ab o u t 600 pop
ulation. Good business. W ill sell o r tra d e  
fo r th e  r ig h t k ind  of rea l e sta te . In 
voice abou t $3,000. R eason fo r selling, 
fa iling  health . A ddress O. C. K., 176
H illsdale St.. H illsdale, Mich.______ 672

F o r Sale—D rug  stock. T h riv ing  coun
try  tow n and  splendid la rge  te rrito ry . 
No opposition o r cu t ra te s . C ash busi
ness $7,000 annually . O w ner w ishes to  
re tire  by O ctober 1. A ddress Box 86, 
Lum , Mich. 569

F o r Sale—T he la rg e st and  best located 
tw o-s to ry  solid b rick  build ing  in  M errill. 
B usiness estab lished  fifteen years. M ust 
give up business on account of ill health . 
P a rtie s  in te res ted  w ill do w ell to  in v esti
ga te . A ddress No. 568, care  T radesm an .
_____________________________________ 568

F o r Sale—Grocery s tock  and  fixtures, 
doing good business. Good location. Good 
reason fo r selling. A ddress No. 566, care
T radesm an .__________________________566

Grocery s tock  fo r sale, located  in  c ity  
of 12,000, s to re  building can be ren ted  o r 
w ill sell th e  p roperty . A ddress No. 555, 
care  T radesm an . 555

LISTEN, MR. MERCHANT
W e are ready, r ig h t now , to  conduct a business 

b u ild in g , p ro fit producing adve rtis in g  cam paign, 
th a t w ill increase yo u r cash sales fro m  three to  
s ix  tim es, dispose o f o ld  goods, and leave yo u r 
business in  a stronger, h ea lth ie r cond ition  than 
before.

Comstock-Grisier Advertising & Sales Co.
907 Ohio Building Toledo, Ohio

If  you w a n t to  tra d e  you r s to re  o r c ity  
p ro p erty  fo r fa rm  land, w rite  us, s ta t in g  
w h a t you hav e; i t ’s  fa ir  value an d  w here  
you w an t you r land. W e can  g e t you a  
trad e . In te rs ta te  L an d  Agency, D eca tu r, 
111. 550

F o r Sale—Good clean  s tock  h a rd w are  Th 
C en tra l M ichigan, tow n of 600 popula
tion. A ddress H ard w are , care  M ichigan 
T radesm an . 545

F o r Sale—230,000 acres ; C oahuila, M exi
co; w a te r  p len ty ; good p a s tu re ; soil rich ; 
p roducts: corn, w heat, co tton , v a rie ty  
f ru its ; p e r a c re  79c. A dvertise  b a rg a in s  
only. A1 H odge, D allas, T exas. 534

Special Sales—M r. M erchan t, w hy  n o t 
p u t th a t  sa le  on  to -d ay ?  G et rid  of you r 
odds and  ends, a n d  accum ulations. P e r 
sonally  conduct a ll m y  own sales. W . N.
H arp e r, P o r t  H uron , Mich._________ 544

F o r Sale—G eneral h a rd w are  s to re  doing 
a  th riv in g  business. A ddress No. 543, 
c a re  M ichigan T radesm an . 643

F o r Sale—A long-estab lished  shoe busi
ness in L ansing , M ichigan. B est location. 
V aluable five y ea r lease. Stock in  good 
shape. Invoice ab o u t $7,000. W ill tak e  
good unincum bered  rea l e s ta te  to  th e  
value of $5,000. B alance cash . Good 
reason fo r selling. A ddress Box 395, 
L ansing , Mich.______________________ 637

F o r Sale—One 300 account M cCaskey 
reg is te r cheap. A ddress A. B., care  
M ichigan T radesm an . 548

F o r Sale—Stock of general m erchandise  
and  fix tu res w hich  can be reduced to  
ab o u t $6,000 In good m an u fac tu rin g  tow n 
of 1.300. M onthly pay  roll of fac to ries  
$10,000. Y early business $30,000, b e s t lo
cation  and  enjoying  b e st trad e . Two 
good sum m er re so rts  2% and  4 m iles d is
ta n t. Good m a rk e t tow n. A n A l oppor
tu n ity  fo r a  live one. W rite  No. 530, 
care  T radesm an . __________________ 530

F o r Sale—T he en tire  s tock  of T he  L ou
don C lothing Co., a t  M anistee, M ich., con
s istin g  of m en’s  an d  boys’ c lo thing, h a ts , 
caps, an d  fu rn ish in g  goods. C heap. In 
vestigate . M ust be  sold by  A ugust 1. 
Roy &. Loudon, Assignee.__________ 527

O ur 13 yellow reasons d igested  in  13 
m inu tes  saves 1300% on F lo rida  land  in 
vestm en t. J u s t  opened 500 ac. r ich est 
m uck In Sanford  celery  de lta  a t  $50. 
f lo w in g  wells, irr ig a tio n , proven d is tric t, 
ra il and  w a te r  tra n sp o rta tio n . T itle  
B ond & G uaran tee  Co., Sanford, F la .

496
W rite  u s  fo r p lans a n d  p rices on a  

rousing  te n -d ay s’ sale. A ddress W este rn  
Sales Com pany, H om er, La._______ 411

Safes Opened—W . L. Slocum, safe  ex 
p e r t  an d  locksm ith. 62 O ttaw a  s tre e t. 
G rand R apids, Mich._________________104

W ill pay  cash  fo r  s tock  of shoes and 
rubbers. A ddress M. J . O., care  T rades- 
roan._________________________________ 221

I  pay  cash  fo r s tocks  o r p a r t  s tocks 
of m erchandise . M ust be  cheap. H . 
K aufer, M ilw aukee, W is. 92

C ash fo r  you r business o r  re a l e sta te . 
I  b rin g  buyer and  seller toge ther. No 
m a tte r  w here  located  if you w an t to  buy, 
sell o r  exchange an y  k ind  of business or 
p ro p erty  anyw here  a t  an y  price, add ress 
F ra n k  P . Cleveland, R eal E s ta te  E xpert, 
1261 A dam s E xpress  Building, Chicago, 
Illinois. _________________________984

H E L P  W A N T E D .

W an ted  — E xperienced  salesm an  a c 
quain ted  w ith  and  calling on th e  d ry  goods 
trade , to  c a rry  u p -to -d a te  line  of ch ild
ren ’s, m isses and  Ju n io r w ash  dresses, on 
libera l com m ission. Q uality  of m erch an 
dise, p rices an d  sty le  A l. T he C. W . 
Pow ell Mfg. Co., Y psilan ti, M ich. 606

W an ted —Clerk fo r general s tore . M ust 
be sober and  industrious and  have  some 
previous experience. R eferences required. 
A ddress Store, c a re  T radesm an . 242

Local R ep resen ta tiv e  W an ted —Splendid 
Income a ssu red  r ig h t m an  to  a c t  a s  ou r 
rep resen ta tiv e  a f te r  le a rn in g  o u r busi
ness thoroughly  by  m ail. F o rm er ex
perience unnecessary . All w e requ ire  Is 
honesty, ab ility , am bition  an d  w illingness 
to  le a rn  a  lu c ra tiv e  business. N o so lic it
ing  o r trave ling . T h is  is  an  exceptional 
opportun ity  fo r a  m an  in  yo u r section 
to  g e t in to  a  b ig  pay ing  business w ithou t 
cap ita l an d  becom e independen t fo r  life. 
W rite  a t  once fo r p a rticu la rs . A ddress 
E. R. M arden, P res . T he  N a tio n a l Co- 
O perative R eal E s ta te  Com pany, L  371 
M arden Bldg., W ash ing ton , D. C. 443

S IT U A T IO N S  W A N T E D .

W an ted —Position  in general s to re , have 
had  experience a s  m anager. B est of re 
ferences. A ddress No. 618, care  T rad es
man^_________________________________ 618

Position  W an ted —As m an ag er an d  shoe 
buyer in  re ta il  s to re , by  experienced 
m iddle aged gen tlem an . A1 references. 
A ddress No. 607, care  T radesm an . 607

W an t ads. con tinued  on n e x t page.

Here is a Pointer

Your advertisem ent, 
if  placed on this page, 
would be seen and read 
by eight thousand of 
the m ost progressive 
m erchants in Michigan, 
Ohio and Indiana. W e 
have testim onial let
ters from thousands of 
p e o p l e  who h a v e  
bought, sold or e x 
changed properties as 
the direct result of ad
vertising in th is paper.

Michigan Tradesman
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Special Features of the Grocery and 
Produce Trade.

S p e c ia l C o rre sp o n d e n ce .

New York, Aug. 21—W ith  every 
reason fo r believing th a t coffee will 
continue to  advance, the  fact rem ains 
that buyers are show ing m ighty  lit
tle in terest beyond the daily rou
tine. T hey  insist th a t a “corner” ex
ists of the tigh test sort, but they  be
lieve, apparently, th a t it will come 
to  an end if consum ption continues 
to  decline, so they  are buying from 
hand to  m outh, hoping to  have only 
the sm allest am ount on hand when 
the collapse comes. M eantime the 
supply here is m oderate and the 
whole trade is waiting to  see what 
will turjn up. In  store and afloat 
there are 2,189,990 bags, against 
3,110,504 bags a t the same time last 
season. In  an invoice way Rio No. 7 
is quoted a t 13?4jc. T here is no m ore 
in terest shown in mild grades than 
in Brazilian and quotations remain 
practically w ithout change.

Sugar is firm and granulated re 
m ains a t 5.75c, less 2 per cent. From  
present indications it would seem as 
if the beet men were to have an inn
ing this season, as it is reported  they 
are already doing business for O c to 
ber delivery a t 5.55c, less 2 per cent.

T eas have been in b e tte r call dur- 
mg the past few days and holders are 
confident as to the future. Congous, 
Japans and Indias are all doing fair
ly well and prices are firmly m ain
tained.

N othing of in terest can be found 
m the rice m arket. Advices from the 
South are all firm, as supplies are 
not yet in full m ovement. A big 
crop is looked for and a decline will 
occasion no surprise. Prim e to 
choice domestic, 4jHs@4%c.

Spices are firm and the tendency 
all along the line is tow ard a higher 
level. Cables advise an upward m ove
m ent and, while sales are small in 
individual cases, the buyer does not 
^ aSgle. Singapore black pepper, 11 
@ llJ4c; white, 17@ 17^c; Zanzibar 
cloves, 17@17J4c.

Molasses is dull and, until the sea
son is fu rther advanced, there will 
be little, if anything, done save the 
routine trading. No changes have 
been made in quotations since last 
report.

T he packing of tom atoes is now on 
in earnest and the reports which 
come to hand are to the effect th at 
there  will be enough goods to  m eet 
all requirem ents and then some. 
Goods of desirable so rt are moving 
a t 80c for standard 3s and it is 
likely th at canners will find a good 
m argin a t this, or even at 77J^c they 
will be safe. T he m arket is no t yet 
settled and trading is not large. Coin 
is well sustained, but orders are not 
numerous. Peas are in good demand 
for top grades, but the supply is 
m eager. O ther goods are practical
ly w ithout change.

B utter has advanced lc  since last 
report and seems to be p re tty  well 
fixed a t 28c for cream ery specials, 
fx t r a s ,  2c; firsts, 24@ 25^c; factory, 
3o@glc.
j c * e « se  i s q u ie t  a n d  a b o u t  u n _

M I C H I G A N

changed. W hole milk, new, colored,' 
specials, 12$4c.

E ggs are firm, w ith best W estern  
stock quoted a t 25c. T his seems to  
be very top and m ost of the arrivals 
w ork out a t 21@22c, w ith not a little 
a t 20c'

Manufacturing Matters.
Grand H aven—T he Fam ous M anu

facturing Co. has moved its plant 
here from  Grand Rapids.

D etro it—The capital stock of the 
Loizer M otor Co. has been increas
ed from  $2,000,000 to  $3,000,000.

Sparta—Charles H. Jackson, doing 
business under the style of the Spar
ta M illing Co., has u ttered  a tru st 
m ortgage securing all creditors.

B righton—B. W . Doyle, of De
tro it, has purchased the local bu tter 
factory  from  J. H. Gamble. Mr. 
Doyle will build a $20,000 addition 
to  the plant.

Carland — T he Fairfield Machine 
Co. has engaged in business w ith an 
authorized capital stock of $4,000, of 
which $2,400 has been subscribed and 
paid in in property.

H olland—T he H olland Rod & Bait 
Co. has increased its capital stock 
from  $45,000 to $50,000 and changed 
its name to  the H olland Sporting 
Goods M anufacturing Co.

D etro it—The Climax M otor P arts 
Co. has engaged in business w ith an 
authorized capital stock of $50,000, of 
which $25,100 has been subscribed, 
$100 being paid in in cash and $25,000 
in property.

E vart—A new company has been 
organized under the style of the 
E vart L ight & Pow er Co., w ith an 
authorized capitalization of $20,000, 
of which $10,000 has been subscribed 
and paid in in cash.

Ionia—The Grand River B utter 
Co. has been organized to  m anufac
ture and sell butter, cheese and o ther 
milk products, w ith an authorized 
capital stock of $5,000, of which 
$2,800 has been subscribed, $800 be
ing paid in in cash and $2,000 in 
property.

M uskegon H eights —  Adam Pyle, 
p a tte rn  m anufacturer, has m erged his 
business in to  a stock company under 
the style of the Pyle P a tte rn  & M an
ufacturing Co., w ith an authorized 
capital stock of $15,000, of which 
$9,000 has been subscribed, $260.99 
being paid in in cash and $8,739.01 in 
property.

Alma—A new com pany has been 
organized under the style of the 
Stopple K ook-K it Co., to  m anufac
ture, buy and sell cooking appliances 
and o th er hardw are specialties, with 
an authorized capital stock of $10,- 
000, of which $5,000 has been sub
scribed, $500 paid in in cash and $500 
in property.

Sault Ste. Marie—T he Soo Novel
ty  Co. has engaged in business for 
the purpose of m anufacturing and 
selling a certain pa ten t device called 
an ironing board, also o th er articles 
of m erchandise. The com pany has an 
authorized capital stock of $18,000, of 
which $9,000 has been subscribed and 
$1,800 paid in in cash.

Belding Chas. H . S tout has sold 
his cigar factory  to  Claude Ross and 
Ed. C arpenter, w ho have already tak 
en possession. Mr. R oss is a

young cigarm aker who form erly 
worked for Mr. S tout and has a num 
ber of friends in this city. He comes 
to  Belding from  Lansing, where he 
has recently sold out a factory which 
he was operating there.

Manistique — T he N orthw estern 
L eather Co.’s tannery  is running full 
blast, turn ing out 1,200 sides every 
tw enty-four hours and employing a 
small arm y of men. Mr. Bowers, the 
Superintendent, is steadily adding to 
and im proving both m achinery and 
buildings. A steam trap  th at throw s 
w ater from the boiler feed heater to 
the bleach house, a distance of 200 
feet, is one of the m ost recent in
stallations.

Getting Ready For Flint Meeting.
T he annual m eeting of the Michi

gan Retail D ruggists’ Association 
will be held at F lin t Oct. 3 and 4. 
T he N om inating Committee appoint
ed a t the last convention has ju st 
named a ticket for the election, sug
gesting three names for each office, 
from which the selections will be 
made by the Association. The nom 
inees are:

F o r President, D. D. Alton, of F re 
m ont; F. C. Curtis, of Flint and C. 
H. Jongejan, of Grand Rapids; F irst 
V ice-President, J. D. Gilleo, of Pom 
peii; C. H. Koon, of Muskegon, and 
John A. Robinson, of L ansing; Sec
ond V ice-President, E. E. Miller, of 
T raverse City; G. S. Layerer, of 
Bay City, and G rant Stevens, of De
tro it; Secretary, R. W . Cochrane, of 
Kalam azoo; T reasurer, W . C. W hee- 
lock, of Kalam azoo; C. A. W erner,

of Saginaw, and Gus Merz, of M on
roe; m em bers of the Executive Com
m ittee, C. A. Abel, of South Haven, 
and C. A. Bugbee, of T raverse City.

The Boys Behind the Counter.
Petoskey—Joseph Friend, who has 

been connected w ith the S. Rosenthal 
& Sons departm ent store fo r the past 
eight years in the carpet and adver- 
tisng departm ents, has resigned his 
position there, to  take effect as soon 
as Moses Rosenthal re tu rns from  his 
E astern  buying trip , and will go to 
Chicago, where on Sept. 1, he will 
take a position w ith the J. V. Farwell 
& Co., wholesale dry goods and carpet 
dealers. The new position carries 
w ith it an increase in salary, and after 
a few m onths’ w ork in their store, 
Mr. Friend expects to  take a position 
on the road as one of the com pany’s 
traveling salesmen at a still larger 
salary.

B u s i n e s s  c h a n c e s .
P\)r S^le—Store an d  liv ing  room s, a t  

C harlesw orth , M ichigan. Good location 
on ra ilroad , only s to re  w ith in  six  m iles 
.°* gpod fa rm in g  coun try  a s  th e re  is 
in  M ichigan. E asy  te rm s. See o r w rite  
C. D. S tringham , E a to n  R apids, ATinh
__________________  _  _  622

W an ted —A sm all M cCaskey A ccount 
R eg iste r. A ddress B urns  & K ibler. P e r-  
si£i, lows.. 624

W an ted —-Mills to  m an u fac tu re  shingleiT 
tie s  and  la th , in  N o rth e rn  M innesota, 
tim b e r good. F ive  to  six  y e a r  ru n  g u a r- 

A ddress M innesota Shingle, T ie & 
.Lath Co., Gen Del., Superio r, W ls. 623 
,  W*anted R eta il shoe store , have s to re  
oo*, in „ good M ichigan tow n, a lso 
O klahom a fa rm  and  som e cash  to  ex 
change. A ddress H aley , care  T radesm an
____________ _________________ 625
_ M erchandise sale  conductors. A E  
G reene Co.. 414 M offat Bldg.. D etro it. A d
vertis ing  furn ished  free. W rite  for da te , te rm s, etc. 549 ’

The Paper 
Mills Want 
Your Waste 
Paper
And Will Pay Good Cash for 

it if Properly Baled

anJbirnYna^ear3 h °WmUch Waste ™eep out

don’t you send for a HANDY Baling Press—trv it fo r

<1 It will pay a good part of all your rent.

L NH/w)Y™FMn̂ f Sary- Simply, dump the paper into 
downlhe lever and presslt down. >nd When tt is fuU- Pul1 
<1 A child can do it.

The Handy Paper Baling Press
is the greatest of them all. Strongly built—handsome in an 
pearance and is built in five sizes. 140. $50, $65, $75 and $85 P"

WRITE FOR PARTICULARS

THE HANDY PRESS CO.
251-263 So. IO NIA ST ., G R A N D  RAPIDS, MICH.
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Solve Your Deliver
As Hundreds of Other 

Merchants Have Solved Theirs
W hat does your present delivery 

system cost you by the month—figur
ing stable board, shoeing, repairs of 
harness and wagons, and wages of 
drivers? How many miles do your 
delivery wagons cover every day? 
Figure up—and write us. We will 
estimate how m u c h  International 
Commercial Cars will save you—bas
ing our figures on what Internationals 
are doing under similar conditions. 
Or figure it out yourself and see how 
much

International
Commercial

Cars
One International Commercial Car will take the place of three horses, three 

wagons, three sets of harness, three barn stalls and two extra drivers. I t  works 
24 hours a day and every day. if necessary, regardless of weather or road con
ditions. Its solid tires add to its economy and dependability—no delays, punc
ture expense or blowouts. Its wheels afford high clearance. Its  air cooled 
engine does away the danger of freezing. Its simplicity and strength make it 
easy to understand and operate.

Let us tell you what International Commercial Cars are doing for many 
other progressive merchants. Then you can dra If your own conclusions.

INTERNATIONAL HARVESTER COMPANY OF AMERICA
(.Incorporated)

85 Harvester Building, Chicago, U. S. A.

Give ’em a Chance
T hat’s W hat They’re W aiting F or

0 T E  HOUSE

Our persistent claims of supe?- 
riority for our superb “White 
House” Coffee are substantiated 

wherever and whenever people can 
have an opportunity to compare 

it with any other brand that 
may be offered. GIVE YOUR 
CUSTOMERS THE OPPOR
TUNITY. “WHITE HOUSE" 
WILL MEET IT SQUARELY 
—AND WIN OUT.

Symons Bros. & Co.
Wholesale Distributors, Saginaw

Fresh Goods
J.W . RITTENHOUSE

Official Organizer fo r the Pennsylvania R etail Merchants' Association

“ Som e tim e ago I assisted in adjusting a fire loss for a grocer. A m ong  
the stuff set aside for adjustm ent o f loss sustained was a lo t o f breakfast food  
supposed to  be dam aged b y  sm oke. I opened  several packages and found  
them  not dam aged b y  sm oke— but decid ed ly  stale.

“ A m ong the Cereals put out as dam aged by  sm oke, none o f  which had 
the least trace o f sm oke, were K ellogg ’s T oasted  Corn F lakes, three other 
advertised brands and others, not one o f  them  crisp and fresh but K ellogg ’s 
T oasted  Corn F lakes. W h y ?  K ellogg’s was the o n ly  Cereal there not 
bought in quantity. S ingle  case purchases kept it on the shelf fresh, crisp, 

w holesom e and appetizing. From every standpoint, considering quality, 
capital or warehouse room, the square deal p o licy  is the best and pnly  
p olicy  for the Grocer.’’

Mr. Grocer, the only flaked food  
sold  in A m erica w hich allow s you  

buy one case  at a tim e at the bottom price— and is so ld  
to  all buyers alike—is

“Won ite FAVOR 
through its FLAVOR”



The National Cash Register Company
D a y to n , O h io  ,

Salesrooms: 16 N. Division S t , Grand Rapids; 79 Woodward Ave., Detroit

See That the Bottom Hoop is
A  N a t i o n a l  C a s h  R e g i s t e r  s y s t e m  
w i l l  s t o p  t h e  l e a k s  t h r o u g h  w h i c h  
p r o f i t s  e s c a p e .  L e t  u s  s h o w  y o u  
h o w .
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