Twenty-Ninth Year

Chis Year

'T'HIS YEAR 1 will try and not be either
“@a  sentimentally mushy or materistically
clammy.

I will try and not live too much in the past
because | realize that this condition of mind
will make me either a confirmed pessimist or
apronounced egotist. | will try and give some
sound sober thought to the future, but I will
also keep constantly in mind the thought that
he who is continually living for some future
is usually doing but very little that is at all
worth while in this present.

I will try and not live selfishly, because |
realize that to live selfishly is to live unhappily
and— want to be happy.

I will try in my dealings with my fellow-
men to always place myself mentally over on
their side of the fence and look at conditions
from their viewpoint as well as my own and
I will also insist upon doing what my con-
science tells me is the right thing; even though
my bank-account should thereby materially
suffer.

I will try and realize that | am as responsi-
ble for my thoughts as for my acts, that the
stream is always as muddy as the source from
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which it springs, that thought is the most
powerful agency for good or ill in all the wide
universe of energy, and that I myself will be
forced to debit or credit my own account
with all of the wrong or right which 1 here
set in motion.

I will try and care less for the applause of
the multitude than for the consciousness that
I am to the best of my ability using my one
talent to try and make the world a little better
for my having passed this way.

William L. Brownell.
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How Express Rates Have Been Re-
duced.

Lanising, Dec. 26 — Had | been
present at the recent banquet of the
Wholesale Dealers’ Committee of the
Association of Commerce, | would
have been glad, while referring to
the express companies’ present rates,
to have acquainted the audience with
the  conditions  surrounding the
change in express rates, and to about
what extent it affects Grand Rapids,
by giving them a list of the number
of towns, and the old rate and the
present rate under the new schedule
between such towns and Grand Rap-
ids, and 1 think possibly it might be
a matter of interest to your readers
and to the Association of Commerce
to know about what effect the ruling
of the Commission had, and which
ruling, in order to be assured it would
be observed by the express com-
panies, was embodied in a bill which
the Commission had presented to
and passed by the last Legislature.
The writer well remembers the argu-
ment he had to make before the
legislative Committees of the House
and Senate in answer to those made
by the New York and Detroit at-
torneys of the express companies, but
is glad to know that the committees
listened to home talent, and passed
the bills exactly as we had drafted
them. | am pleased to give you here-
with a list of a number of towns,
showing the present rate, in com-
parison with the'former rate, and in
addition to these rates it will be un-
derstood that where a package used
to travel over the lines of two ex-
press companies, where the charge
was 25 cents in each case, it iS now
25 cents plus 30 per cent, (being the
single charge plus a small charge to
cover the expense of interchange),
and where the charge is more than
25 cents, and the package traveled
over two lines instead of each line be-
ing permitted to make thtir regular
charge for such service, the charge
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now must not exceed the regular
charge made by one company for the
same mileage,.plus 30 per cent, of
such charge to cover the expense of
transfer.  As an example: If the
package should travel, in order to
reach its destination, fifty miles on
one road and one hundred on the
other, that the charge over the two
roads should not exceed the charge
made by one of such companies for
150 miles’ haul, plus 30 per cent, of

such charge. You may
that previously each road made its
separate and full charge, and this re-
duction amounts to quite a little:
Comparison of Express Rates.

From Grand Rapids to Former rate Present rate

per 100lbs.  per 100 Ite.
Saginaw $1.00 $ .75
Bay City 1.20 75
Mackinaw City 1.25 1.10
Jackson ............ 75 65
St. Joseph .......... 75 65
Reed City ......... 60 55
Manistee 1.00 .75
Ludington 1.00 70
Alpena 1.75 1.30
Cadillac 75 65
Lansing 50 55
Detroit .............. 1.00 85
Port Huron ... 1.25 .90
Marquette ......... 2.75 2.15
Escanaba ........... 2.75 2.15
Sault Ste. Marie. 2.50 1.90
Traverse City ... 80 .80
Charlevoix ........ 1.00 1.00
Petoskey .......... 1.00 .90
Cheboygan ....... 1.85 1.40
Adrian 1.10 .80
Pontiac 1.10 .80
Flint . 90 75
Bad Axe ........... 1.50 1.00
You will note that the new rate

from Grand Rapids to Lansing is ad-
vanced 5 cents; that the rate to
Traverse City and Charlevoix re-
mains the same; that in all other
cases there is a reduction averaging
about 21 per cent.,, and that the new
schedule in its application through
the entire State represents a reduc-

remember’

tion of the rates more than 19 per
cent.

With reference to the rate on
bread, Grand Rapids to Levering and
Grand Rapids to Mackinac City, we
are pleased to advise that an exam-
ination of the tariff of the Adams
Express Company shows the reg-
ular merchandise rate from Grand
Rapids to Levering, and Mackinaw
City to be the same, $1.10 per 100
pounds, bread being Carried on the
“general special” rate. The proper
charge between Grand Rapids and
Levering is 85 per cent, per 100, and
is the same for Mackinaw City, and
if the local agent of the Adams Ex-
press Company has made any great-
er charge to Levering than to Mack-
inaw City, or made any greater
charge than 85 cents, he is in er-
ror, and if Mr. Scott, of the City
Bakery, can not have that corrected,
and will place the matter before us,
we will be pleased to handle it for
him. C. L. Glasgow, Chairman

Michigan Railway Commission.

Activities in the Hoosier State.
Written for the Tradesman.

The Wiliam Bros. Co., of Detroit,
will build a plant at Paoli and will
make tomato pulp for soup stock,
catsup, etc.

Kendallville has installed sixty-one
lights with ornamental standards
along its principal streets. The cost
of the new lighting system was about
$70,000. Kendallville is one of the
few cities in the country that is out
of debt.

The retail merchants of Terre
Haute have started a crusade against
muddy, dirty streets in the down-
town district. The city cleaning
force has been taking a vacation dur-
ing holiday shopping time when their
services were most needed.

The merchants of Columbia street,
Ft. Wayne, have started a movement
to secure an extension of the orna-
mental lighting system now being in-
stalled in the downtown district.
The new lamps look so well that it
is probable there will be a general
extension along the business streets.

It only costs $1 to join the Boost-
ers’ Club of Evansville, whose aim is
to advertise Evansville from ocean to
ocean and from Canada to the Gulf.
The Club is growing rapidly, in some
cases the entire family of father,
mother and children joining in a
bunch.

The new bridge under construc-
tion at Ft. Wayne, which will span
the St. Joe River at Tennessee ave-
nue, will be the most ornamental
work of the kind in the city. Steel
and concrete are used, with facing
of brick in Flemish bond, and the
city has plans for boulevards in con-
nection with this handsome structure.
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Mishawaka has three steam rail-
ways and direct connection with half
a dozen others.

Indiana’s experience with the bind-
er twins industry at the State prison
at Michigan City seems to have been
similar to that of Michigan. There
has been a deficit and the farmers are
being urged to come to the. support
of the plant else it will be abolished.
Indiana farmers wuse ten million
pounds of twine annually. The In-
diana twine plant makes about a mil-
lion pounds a year, but has capaci-
tt for making three millon pounds.
The records of the State institution
show that almost as much twine is
sold outside the State as inside,
which indicates that the farmers are
not giving proper support to home
industry. Next year the plan is to
sell direct to farmers, the carload
rate, freight prepaid, at 6)4 cents and
at 6)4 cents on smaller shipments
from fifty pounds up, f. 0. b. Michi-
gan City.

The State Board of Agriculture, in
session at Indianapalis, has adopted
a resolution which provides for re-
districting the State for election pur-
poses. The counties are grouped in-
to sixteen districts, each having its
representative who will look after the
interests of the various agricultural
and fair association bodies.

The Advance Stove Co., of Evans-
ville, will be reorganized and its cap-
ital stock increased from $100,000 to
$250,000.

The Hercules Buggy Co., of Evans-
ville, has completed three additions
to its plant and will employ 200
more men.

Evansville closes the year with a
building record of two million dol-
lars, the greatest in its history and a
37 per cent, increase over last year.
The prospects for 1912 are also
bright. Almond Griffen.

The Goodyear Rubber Company
has arranged with a number of their
customers to advertise the celebrated
Gold Seal line of rubber footwear
through picture shows. They furnish
film to customers who arrange with
the picture show people in their town
to advertise themselves and the Gold
Seal rubbers, and quite a number of
customers are doing it. It is a very
novel and effective way of reaching
a large number of people.

Fred Mason, former Secretary of
the National Retail Grocers’ Asso-
ciation, has been elected Vice-Pres-
ident and General Manager of the
Shredded Wheat Company at Niag-
ara Falls, N. Y. Mr. Mason has been
manager of the company and the add-
ed honor bestowed upon him by the
directors was entirely unexpected—a
worthy honor, worthily bestowed.
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RING IN THE NEW SYSTEM.

Drummers Propose To Abolish
Bribery and Tips.

The curfew will ring on the system
of tipping in hotels, Pullman cars
and restaurants with the exit of 1911,
according to P. E. Dowe, President
of the Commerpial Travelers’ Nation-
al League. Unless hotel proprietors
recognize the boycott on the tipping
system. Mr, Dowe declares, his As-
sociation will advertise for rooms in
every city in the State where tran-
sients can be taken care of without
the necessity of tipping.

Mr. Dowe writes the Tradesman as
follows in this important matter:

New York, Dec. 23—During the
last month and a half the Commercial
Travelers” National League has re-
ceived a flood of letters giving views
of tipping from the viewpoint of the
public, hotel proprietors and em-
ployes, consequently we are in a po-
sition to summarize.

The fact is paramount that the
growth of tipping in this country is
owing to the greed of the hotel
proprietors; they favor us for mer-
cenary reasons and for pecuniary
profit solely have they condoned and
encouraged it. There have been a few
exceptions to the rule but the excep-
tions have been so few as to be
hardly noticeable.

The discussions at meetings of ho-
tel men in legard to the abolition of
tips have lacked sincerity. Many ho-
tel men claim that tipping is legiti-
mate and is a voluntary payment for
services. If that should be true the
only distinction for the waiters, should
every patron bestow largess, would
be the size of the tip.

White waiters and waitresses by a
large majority prefer adequate wages
to tips for their services, many from
principle, some from pride, but most-
ly as they see the handwriting upon
the wall; for an aroused public senti-
ment has decreed that the abomin-
able and un-American tip giving and
tip taking must stop.

The negro waiters and Pullman
porters by a majority would rather
depend upon the gratuity system
than wage's for services, both from
temperament and for fear they would
not get an adequate wage.

The patrons of public houses, with
the exception of a few hogs in hu-
man form who delude themselves
with the idea that they get more by
tip giving, and some snobs who con-
sider that by bribes to a menial add
to their importance, have determined
that tipping is a public nuisance and
must go.

Hotel proprietors claim that prices
will have to be advanced if they are
compelled to pay adequate wages to
hotel help. They have already raised
the prices for accommodations and
and commodities to the limit and it
is generally conceded that it would
be poor business judgment upon their
part to make further advances. Prices
are as high as competition permits
and will remain at as high a point
as the hotels and restaurants can ob-
tain and no higher, in spite of the
threat to advance the cost to the con-
sumers.

MICHIGAN

The grossest proposition that has
come to our notice is contained in
the letter from a party claiming
authority to act for four of the State

hotel associations. He wrote that
human nature would have to be
changed before tipping could be

stopped.

The associations of traveling men,
as rapidly as official action can be
taken, are issuing notices to their
members commending the work of
the Commercial Travelers’ National
League to abolish the tipping sys-
tem, and advising hearty co-opera-
tion.

The Manufacturers’ Association of
Racine, Wis., recently issued a cir-
cular letter to the leading commer-
cial associations throughout the Unit-
ed States, urging the employers of
traveling men to encourage and sup-
port the efforts of their travelers to
rid traveling of the obnoxious tip-
ping feature.

January 1, is the day to inaugur-
ate “no tips’ ‘and, if on February 1,
the hotels persist in the tipping habit,
we shall advertise for rooms and
apartments for transients in every
city in the country not having a tip-
less ohtel.

We offer without pecuniary con-
sideration the privilege to any good
hotel to display a hanger and other-
wise advertise the fact that it is a
Travelers’ League tipless hotel. We
only require a written pledge that the
hotel will be run on the tipless plan.

The various Chambers of Com-
merce will be requested to encourage
the location of central show rooms
for travelers with samples.

We have several other methods in
reserve to assist in relieving the trav-
elers from the payment of enforced
premiums in the form of gratuities
for accommodation and commodities
they contract for at high fixed prices.

P. E. Dowe.

Wafted Down From Grand Traverse
Bay.

Traverse City, Dec. 26—If C. R
Bell, of Mesick, had driven the fly
out of his room while attending the
hospital at Manistee, he would not
be obliged to call on the traveling
men for assistance.

Howard Musselman made a busi-
ness trip to Detroit and Grand Rap-
ids and we understand that Jay
Young has been appointed to check
his expense account.

Wm. Hawker, our P. M. conductor,
will spend this week at Bellaire
hunting rabbits. Surely Bill will stop
in our city for the refreshments.

John MeDonour, the jolly P. M.
conductor, is spending a few days on
the Pacific coast.

Geo. struthers has been assigned
Muskegon terrtory. Really, George,
we dislike to see you go and we
wish you success. Please come back.

Now since the hotel regulation law
is meeting with more attention, let’s
keep it up and all the councils ap-
point a committee to confer with
John A. Hach, Jr., of Coldwater,
who is chairman of the Legislative
Committee.

White s Hotel, at Beulah, has been
enlarged and a number of improve-
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ments have been added—bath rooms,
hot water heat, etc. Now, please do
not forget the individual towels.

Mike Carroll, our P. M. agent,
again is worthy of mention. This
time he has purchased a new species
of roosters. Mike purchased two
and the other day he placed them in
separate coops and in the morning
he found a nice large egg in the nest.
Surely, Mike, you should consult the
Godfreys.

Would it be asking too much of the
Tuttle House, at Alba, to change the
conditions of its toilet rooms? A ho-
tel inspector would not approve of
these conditions.

The Cutler House, at Mesick, is
soliciting commercial trade and runs
a free ’bus to all trains. Mighty good
place, too.

Dr. Herman Hoffman called upon
W. E. Sheeler with a hand saw, ham-
mer, pipe tongs, house thermometer
and ax—all because Bill had stomach
trouble and thought he needed a
plumber.

A. E. Kromer has sold his inter-
est in the hardware business at Man-
ton. Mr. Kromer has been very suc-
cessful and we are sorry to lose him.

Grand Counselor, of Petoskey,
says the reason Petoskey is built
up and down hill, instead of slant-
wise, is because folks would be oblig-
ed to wear stilts on one leg to keep
from turning turtle.

Can Fred Bennett, of East Jordan,
give any good reason why he car-
ries such a large suit case every time
he visits the house at Traverse City?
East Jordan is dry, but possibly they
are only samples he is taking home.
Say, Fred, how about our football
game?

As the world was planning to en-
joy the coming of Santa Claus in
remembrance of the birth of our
Savior, Traverse City was saddened
by the news that one of our most be-
loved brothers, Neil Livingstone, was
called to the Great Beyond at 6
o’clock in the afternoon of Sunday,
Dec. 24. Mr. Livingstone was loved
by every one. We can say no more.
Human consolation is weak. May
God bless the family in their hour
of sorrow is the wish of the entire
traveling fraternity.

M. D. Bryant, who has been cov-
ering this territory for the Upjohn
Co., of Kalamazoo, and Fred Fisk, of
Central Lake fame, have engaged in
the automobile business here and
opened a Ford garage, covering a
greater share of the Northern coun-
ties. We wish both the boys good
luck as they are worthy of same. Mr.
Nelson will succeed Mr. Bryant and
we assure him he is welcome to our
city.

We wish all a Happy New Year.

Fred C. Richter.

Complications.

“l heard Gibbles is sick in bed,”
said Blithers.

“Yes; he’s got cirrhosis of the liv-
er,” said Jinks.

“Sorosis of the liver!” cried Blith-
ers. “Gee! Think of having a wom-
an’s club internally!”

3

in Celebration of Fortieth
Anniversary.

Detroit, Dec. 23—On Dec. 20 Ed-
son, Moore & Co., of Detroit, cele-
brated the fortieth anniversary of
their organization by giving a ban-
quet to their sales force at the Hotel
Pontchartrain, covers being laid for
Sixty-six.

A. P. Sherrill, beloved President
of the concern, was toastmaster of
the evening and Louie Koster was
official roastmaster, and he filled his
part of the contract to perfection.
No department head escaped at least
one “roast,” all of which were de-
served.

One of the pathetic features of the
evening was when “KE” McKnight
was called upon for a short discourse
on the abuses heaped upon depart-
ment heads, and to his discomfiture
discovered he had left his teeth at
home. Toastmaster Sherrill showed
his iron nerve when he spoke of
Mike Clarkin as a “dago.”

Special arrangements were made
to have the orchestra play while the
Northern representatives, Will Wil-
terman, Milo Whims, Ben Hanson
and Grif Evans ate their soup.

The firm showed its extreme
thoughtfulness by having nurses in
waiting in the nursery for the young-
er members of the traveling force
who were to smoke their first cigar
on this occasion. The joke was turn-
ed on the older members, however,
as A. B. Boyce was the only one sent
to the nursery.

Mike Clarkin tried to bribe the
waiters into bringing him a few ad-
ditional plates of eatables.-

Herb Todd spoke on the growth of
the city and suburban business in the
past three years.

Mr. Sherrill discussed the business
affairs of Edson, Moore & Co. from
its inception to the present day.

G. W. Gillis spoke on the plans
of the future. He made a splendid
speech and his flow of eloguence
would have driven William Jennings
Bryan to cover.

.S. T. McCornac, one of the most
beloved members of the firm, spoke
on loyalty to the house.

McCorquodale,  the  advertising
manager, gave the net results of the
new advertising campaign recently
inaugurated.

Charles Moore was called upon for
a song, but was suddenly stricken
with frigid feet, and the time was
well filled in by Louis Koster, who
enthusiastically spoke on enthusiasm
in selling goods.

J. S. Duffie gave an interesting
talk (on the Irish) and related a few
reminiscences of some of the mem-
bers now passed away.

Fred Stockwell, another member
of the firm, and one of the boys in
every sense of the word, talked on
future conditions and profits.

A telegram of regret was received
from J. S. Meredith, in New York,
at his inability to attend the ban-
quet.

The affair was a decided success in
every way and it is the intention of
Edson, Moore & Co. to make this
an annual affair.

Dinner
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Movements of Merchants.

Big Rapids—Stillwell’s Bazaar will
open a 5 and 10 cent store Jan. 10.

Manton—William H. Campbell has
engaged in the jewelry business here.

Scottville—Earl Haner has pur-
chased the A. D. McCowan bazaar
stock.

Williamston —William Armstrong
has engaged in the bazaar business
on Putnam street.

Escanaba—The . Stephenson Co.
has increased its capital stock from
$600,000 to $800,000.

Edmore—William  Wetmore, re-
cently of Howard City, has engaged
in the feed business here.

Port Huron—E. Frank Hollis suc-
ceeds E. C. Skimin in the drug busi-
ness, having purchased the stock.

Douglas—William Drought has sold
his stock of confectionery to Benja-
min Wiegert, who has taken posses-
sion.

Detroit—Myers & Finsterwald, fur-
niture dealers, have changed their
name to the Finsterwald Furni-
ture Co.

Elsie—Walter S. Bell has sold his
drug stock to William Colver, recent-
ly of Akron, Ohio, who will continue
the business.

Marshall—N. C. Easterly has en-
gaged in the grocery business at 1!3
East State street, having moved his
stock here from Tokio.

Thompsonville—The Thompsonville
Elevator Co. has purchased the W. D.
Glover flour and feed stock and will
consolidate it with their own.

Middleville—The Middleville Lum-
ber Co. has sold its interests to the
Westfield & Fall River Co., of Chi-
cago, which will continue the busi-
ness.

Holland—John Kruisenga, grocer
at 120 East Eighth street, has sold
his stock to P. Fred Zalsman, who
will continue the business at the same
location.

Detroit—The Standard Coal &
Supply Co. has been organized with
an authorized capitalization of $25,-
000, of which $15,000 has been sub-
scribed and $5,000 paid in in cash.

Rockford—Henry Finch, of Howard
City, and Edward F. Finch, of Fre-
mont, have formed a copartnership
under the style of Finch Bros, and
purchased the meat stock of Randell
& Taber.

Port Huron—The Peninsular Seed
Co. has been organized with an au-
thorized capital stock of $20,000 com-
mon and $20,000 preferred, all of
which has been subscribed and paid
in in cash.

Casnovia — A new company has
been incorporated under the style of
the Martin Produce & Lumber Co.,

with an authorized capital stock of
$15,000, all of which has-been sub-
scribed and paid in in cash.

Zeeland—B. VanRaalte has sold his
stock of implements, wagons, buggies
and harness to J. VanHoven, G. Van
Hoven and Peter Vereeke, who will
continue the business under the style
of The VanHoven-Vereeke Co.

Mason—Chauncey Reis has severed
his connection with the Northrup,
Robertson & Carrier Co., of Lansing,
and purchased the William C.
Walters grocery stock at 80 cents on
the dollar. He will continue the busi-
ness at the same location.

Freeport—George B. Perkins has
sold his stock of confectionery and
cigars to George Miller, of the firm
of Miller & Miller, blacksmiths, who
will continue his partnership in the
above firm and conduct the store
under the management of Ray Con-
way.

Howell — O. J. Parker, who has
been engaged in the drug business
for the past twenty-seven years, has
sold his stock to Fred Gordon, a
former clerk, and J. M. Martin, re-
cently of Detroit, who will continue
the business under the style of the
Gordon-Martin Drug Co.

Kalamazoo—B. F. Witwer, aged 55
years, pioneer baker of this city and
one of the richest residents of Kal-
amazoo, died Dec..24. He had been
ill for more than a year. The first
bakery ever established here was
started by him. The present Witwer
Bakery Co. has the largest bread
making plant in the State outside of
Detroit.

Kalamazoo—The Witwer Baking
Co. and the Freeman Baking Co.
have consolidated under the style of
the Witwer Baking Co. O. K
Buckhout is President of the new
company and N. J. Whitney, of the
Kalamazoo Creamery Co., Vice-Pres-
ident and sales manager, while
George Freeman of the Freeman
Baking Co., will be general manager
of the combined establishments.

Detroit—That a person who has
been in the employ of a firm in
such a capacity as driver of a laun-
dry wagon is not justified in using
the lists of customers and other in-
formation gathered in the course of
his duties, for the purpose of build-
ing up a business for himself or a
subsequent employer, was decided by
Judge Donovan yesterday in the
case of the Grand Laundry against
Charles Glazier. Glazier had been
employed as a driver by the laundry
company, and left to go into busi-
ness for himsef. The complainants
stated that he had taken away about
$750 weekly business. They alleged
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a contract by which he agreed not
to do business on his old route with-
in two years after leaving the com-
pany. A temporary injunction/ pre-
viously granted, was made perma-
nent.

Manufacturing Matters.

Detroit—The capital stock of the
Abbott Motor Co. has been increas-
ed from $1,050,000 to $1,500,000.

Ford River—The capital stock of
the Ford River Lumber Co. has been
decreased from $300,000 to $3,000.

Owosso —The Imperial Garment
Manufacturing Co. has removed its
plant from Fenton here and will be
in operation Jan. 1.

Detroit—The Western Construc-
tion Co. has engaged in business with
an authorized capital stock of $20,000,
of which $12,000 has been subscribed
and paid in in cash.

Jackson—The Michigan. Oil Co.
has been incorporated with an au-
thorized capitalization of $10,000, of
which $5,000 has been subscribed and
$1,000 paid in in cash.

Berrien Springs—C. H. Godfrey, of
Benton Harbor, has leased the can-
ning factory building and machinery
for a term of five years and will oper-
ate the plant under his own name.

Detroit—A new company has been
organized under the style of the
Hunter Auto Lock Co., with an au-
thorized capital stock of $20,000, of
which $10,000 has been subscribed and
$2,000 paid in in cash.

Evart—The Evart Milling Co. has
been incorporated with an authorized
capital stock of $20,000, of which
$15000 has been subscribed, $7,000
being paid in in cash and $8,000 in
property.

Belding—W. H. Fargo, founder of
the Fargo Shoe Co., is dead at his
home here, aged about 55 years. He
established the factory here about
six years ago. He was stricken with
paralysis in March last and has been
helpless ever since.

Detroit—The Klie-Rite Co. has
engaged in the manufacture of pulley
coverings, belt dressings, belt lacing
machines and kindred articles, with
an authorized capital stock of $5,000.
of which $2,600 has been subscribed
and paid in in cash.

Northville — The Stimson Scale
& Manufacturing Co. has merged its
business into a stock company un-
der the style of the Stimson Scale &
Electric Co., with an authorized capi-
tal stock of $50,000, all of which hias
been subscribed and $5,000 paid in in
cash.

Kalamazoo — Netzger & Meulen-
berg, sheet metal workers, have dis-
solved partnership and the business
will be continued under the style of
the Meulenberg Sheet Metal Works
by John A. Meulenberg, who has
taken over the interest of his partner,
Mr. Netzger.

Detroit—The Moyer-Shaw Manu-
facturing Co. has engaged in busi-
ness to manufacture and sell all kinds
of metal, wood and other novelties
and specialties, with an authorized
capital stock of $2,000, all of which
has been subscribed, $500 being paid
in in cash and property.
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Detroit—Frederick Kahl, dealer in
iron, has merged his business into a
stock company under the style of the
Frederick Kahl Iron Foundry, with
an authorized capital stock of $100,-
000, of which $70,000 has been sub-
scribed, $26898 being paid in in
cash and $69,731.02 in property..

Marine  City — The Automobile
Manufacturing and Engineerng Co.
has started work reopening the iron
works plant, putting in a new floor,
recovering the roof and testing the
boilers. The company is about to
build a new addition 50x80 feet, of
cement blocks. Vice President Bone-
steel and P. H. Evans, Secretary of
the company, have secured an option
on the adjoining property with a view
of erecting a garage. L. O’Dell, a
retired capitalist of Detroit, and a
director of the company, has moved
to Marine City." O. J. Abbott, of the
Strelinger Marine Engine Co., has
been engaged to superintend the man-
ufacture of the Evans motor. A good
force of men will be employed and
it is an industry much needed by
this city.

The London Lancet, which is a rec-
ognized medical authority, is having
a great discussion with itself over
the dangers which lurk in the mucil-
age on the back of postage stamps
and on the flap of envelopes. It un-
dertakes to frighten the timid by say-
ing that those who moisten these with
the tongue are thereby exposing
themselves to jeopardy and contam-
ination. Some dreadful diseases may
be carried in this fashion, they in-
timate. Of course, there are a mil-
lion ways of carrying diseases, and
this may be one of them, but all the
same many million of people are
daily licking more millions of stamps
and envelopes and are still alive and
healthy, and many of them can look
confidently forward to a green old
age. There is danger of disease every-
where, in the air and in the water,
and it is of course wise to exercise
reasonable precaution, but the ultra-
scientist would make it appear that
anybody who lives outside of a glass
cage runs great risk.

A dead letter, sale has recently
been held in Washington and 10,000
pieces of mail matter were offered.
The Washington Star says that
means 10,000 extremely careless peo-
ple who have tried to use the pos-
tal service during the past year and
whom all the expertness of the pos-
tal officials has not been able to as-
sist in getting their letters and pack-
ages to their destinations. People
sending packages through the mail
should see that they are well wrap-
ped in strong paper and that enough
twine is used to make the wrapping
secure. This is especially true at
this season, when the mail cars are
piled to overflowing and packages
loosely packed may be crushed and
destroyed because the sender was
careless in doing it up. A little at-
tention to this matter will reduce the
number of pieces offered at the dead
letter sale.

Few of us get what we want, but
most of us get what we deserve.
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The Produce Market.
Apples—Pound Sweets, $3.25 per
bbl.; Jonathans, $3.50; Baldwins, $3.50
@4; Spys, $4@5; Russets and Green-
ings, $3.25@3.50.
Bananas—$1.50(2)2 per bunch,
cording to size and quality.
Beets—50c per bu.
Butter—The receipts of all grades
have been very light, and stocks in
storage are also lighter than usual
at this season. In consequence of
these conditions the market has ad-
vanced Ic per pound during the
week. The consumptive demand
seems rather extraordinarily good,
considering the extreme high prices.
No increase in the make is likely in
the near future, and prices will de-
pend very largely on the consump-
tive demand. Local dealers hold fac-
tory creamery at 37c for tubs and
38@38jEc for prints. They pay 22@
26c for No. 1 dairy and 18c for pack-
ing stock.
Cabbage—65¢ per bu.
Carrots—60c per bu.
Celery—18c per bunch.
Cocoanuts—60c per doz.
per sack.
Cranberries—Early  Blacks com-
mand $2.80 per bu. or $8 per bbl;
Late Howes, $9.50 per bbl.

ac-

or $4.50

Cucumbers—$1 per doz. for hot
house.
Eggs—Although the receipts of

strictly fresh eggs are very small,
prices were declined from 2@3c dur-
ing the week. This decline was
hardly looked for at this season of
the year on account of the heavy
demand for the holidays. It is
thought that the amount of eggs
held in storage is smaller than a
year ago, although no official report
has been received. The receipts dur-
ing the past few days have shown
quite a loss in candling which is
thought to be caused by dealers of
the small towns holding them too
long in order to get a shipment. Lo-
cal dealers pay 27@28c per doz. for
strictly fresh.

Grape Fruit— Florida,
box of 54s or 64s.

Grapes — California Tokay, $1.75
per box of 20 Ibs. net; California
Malaga, $1.75 per crate of 20 Ibs.
net; Imported Malaga, $3.50@5.25 per
bbl., according to weight.

Honey—20c per Ib. for white clov-
er and 18c for dark.

Lemons — California,
choice and $4 for fancy.

Lettuce—Hot house, 14c per Ib,;
head, $2 per bu.

Nuts—Ohio chestnuts, 16c per Ib.;
hickory, $1.75 per bu.; walnuts and
butternuts, 75c per bu.

Onions—$1.10 per bu. for

$3.50 per

$3.75 for

home
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grown; $1.75 per crate for Spanish.

Oranges — Floridas, $2.75@3 for
126s to 216s; Navels, $3.50.

Potatoes—The general situation is
Accurately described by Mr. Kohn-
horst in his weekly review of the
market. Local dealers hold supplies
at 85c per bu.

Poultry—Local dealers pay 9c for
springs and fowls; 5c for old roost-
ers; 12c for ducks; 10c for geese; 16¢c

for turkeys. These prices are for
live weight.

Radishes—35c per doz. for hot
house.

Squash—Ic per Ib. for Hubbard.
Sweet Potatoes—$6.25 for Jerseys.
Turnips—50c per bu.

Veal—5@llc, according to quality.

George F. Kenny, the paper sales-
man who left Detroit under a cloud
about five years ago and later was
arrested in Washington, D. C. and
sentenced to the penitentiary in Bos-
ton on a charge of forgery, has served
out his sentence, but is broken in
health to such an extent that he is
unable to leave the prison and is now
confined in the hospital at that insti-
tution. Kenny was brought up in
Eaton Rapids, where he learned the
printer’s trade and had always resid-
ed until he located in Detroit.

An Eaton Rapids correspondent
writes: J. E. Kelsey, who conducted
the Anderson House that was de-
stroyed by fire here a month ago,
opened his new hotel and cafe Dec.
25. The opening of this hostelry
hands Eaton Rapids one of the best
Christmas gifts it has ever had, be-
cause it gives the town a good hotel
again after it had been without this
branch of business necessity since the
Anderson was destroyed. The people
of the town made the opening a big
success.

Evidence of activity on the part of
the Grand Legislative Committee
(U. C. T.) is apparent and, no doubt,
the Committee will have something
of interest to divulge at Detroit dur-
ing the festivities this week. Every
traveling man in Detroit during the
week should avail himself of the op-
portunity and call at the Committee’s
headquarters at the Cadillac Hotel.

Ira B. Thomas, traveling salesman
for the Endicott, Johnson Co., has
moved to Detroit, with headquarters
at 408 Bowels building.

Many a man’s charity gets no
farther than passing the hat to
others.

When some people drop a hint it
sounds like an explosion.
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The Grocery Market.

Sugar—Refined grades are without
change. The price is steady at 575
for Eastern granulated and 5.55 for
Michigan granulated, New York bas-
is. The demand for sugar has been
very good during the week, buyers
taking supplies more freely than for
several weeks past. The report from
Germany increasing the estimate of
the yield from 130,000 to 1,480,000
notes had the effect of weakening the
market some. The Louisiana cane
crop, however, is reported much
smaller than some time ago, on ac-
count of the recent cold weather,
which is said to have done consider-
able damage.

Coffee—There is more or less un-
easy fluctuations in options, but ac-
tual coffee has remained about un-
changed, although the market at
present is without doubt in the buy-
er’s* favor. All grades of Rio and
Santos, together with milds, are
nominally unchanged, but none too
strong. Java and Mocha are un-
changed and steady to firm.

Canned Fruits—The demand has
been increasing gradually during the
past month, as many consumers are
taking canned fruits now on account
of fresh fruit of all varieties not be-
ing obtainable. Apples are unchang-
ed and quiet. California canned
goods are quiet and unchanged.

Canned Vegetables—Spot tomatoes
are forging up, under the press of
undoubted scarcity, and practically
nothing can now be obtaned for less
than $1.10 per dozen f. o. b. in a

large way. Stocks everywhere are
light. Corn and peas are unchanged
and quiet, the latter being much

stronger than the former. Packers
are out with future offerings already.
Tomatoes are offered at 80c f. 0. h.
in a large way, though some pack-
ers want 82J°c and others refuse to
sell at all. Last year’s opening price
was 75c. Corn, peas, string beans,
etc., are also offered, everything but
peas being priced about the same as
a year ago. Peas are from 10 to
12~ per cent higher than a year ago,
and are probably in for a very high
season. There wll likely be no 10c
peas at all, as the cheapest peas that
have so far been offered have been
8 7 in a large way, and there have
been only a few of these.

Dried Fruits—Currants are fairly
active and unchanged. Dates, figs and
citron are all in good demand at un-
changed prices. Prunes are still
maintained on a high basis, and the
demand is fair. Peaches and apri-
cots are dull at unchanged prices.
Raisins are in moderate demand at
unchanged prices.

Syrups and Molasses—No change
in glucose. The demand for com-
pound syrup is fair and for sugar
syrup small. Good sound molasses
is scarce and the price has advanced
several cents per gallon during the
week. The demand is good.

Cheese—Prices show an advance of

@ Ic per pound on most of the
grades over* quotations of two weeks
ago. The demand has been excep-
tionally good for both cream and
fancy grades durng the month of De-

cember. ¢ Full cream cheese sold at
from 16 @ 17c per pound.

Fish—Cod, hake and haddock are in
fair demand at unchanged prices.
Domestic sardines are exceedingly
dull at ruling prices, and imported
brands are little better.  Salmon
shows no change. Stocks are small,
prices very high, and the demand
fairly active under existing condi-
tons. Mackerel is dull, on account of
the holiday season, but prices are
well maintained. There will be no
particular demand for mackerel until
after the turn of the year.

Provisions—No change is likely in
the near future, or until after the
first of the year, when the price will
depend on the consumptive demand.
Pure and compound lard are barely
steady, with only a fair consumptive

demand. Barrel pork, dried beef and
canned meats are unchanged and
steady.

A young man and woman have
been making money in New York by
getting married. Their scheme is to
go to the house of a minister, ask
him to marry them and producing a
license. After the ceremony the
groom in one instance presented a
check for $20 on a certain bank and
said his circumstances were such he
could not give it all to the clergy-
man but wanted to give him half. The
minister took the check and gave the
young man $10 in change. The check
proved to be worthless. Other min-
isters have been victimized in the
same way, but even if caught it will
be hard to convict the much married
couple, because the preachers re-
fuse to make a complaint against
them. The police have been notified
and find that many pastors have mar-
ried the same couple.

A Chicago bride of three months,
whose hushand had drank heavily
ever since they were married, deter-
mined to cure him. Accordingly,
when they went out one night and he
left her to go in a saloon, she fol-
lowed him and ordered a drink her-
self. Then she went into the next
saloon and had another drink. Meet-
ing her husband on the street, she
staggered and pretended to be intox-
icated. A policeman saw the couple
and arrested them both. The bride
told her story in court and her hus-
band took the pledge for a year, on
condition that his wife would not
use any intoxicating liquors during
the same period. If the young man
keeps his pledge the bride will con-
sider her ruse to frighten him was
worth all the trouble it caused her.

The Robert Willey Auto Co. has
been organized to buy and sell auto-
mobiles and auto supplies, with an
authorized capital stock of $25,000, of

which $20,000 has been subscribed
and $12,000 paid in in cash. The
stockholders and the amount of

shares held by each are: Robert A
Willey, 1,100 shares; Alson F. Willey,
500 shares, and Wills C. Root, 200
shares.

Lots of people are living refuta-
tions of the existence of the fool
killer.
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Quotations on Local Stocks and Bonds.
Asked

Am. Box_Board eo Com.

Am. Box Boa rJ

Am. Gas & Elec. Co (f;(?m 6 67
Am. Gas & Elec. Co.,’ Pd. a4 45
Am. Light & Trac. Co., Com. 293% 294%
Am. Light & Trac. Co., Pfd.

Cities Service Co., . 80% 81%
Cities Service Co., 81 82%

Clis, THntk S 2
gom%rE§ % Com. 1%8%

Ryy. &Lt C ., Pfd. 89%
Dennrs Bros. Salt & Lbr. Cg % 100
Denver as & Elec. Co, bonds 94 “op
Elint Gas Co., 5% b nds 9% 97%
Fourth Natignal B 18 1
vmture Cit Brewm & 83
Globe Knlttrn&/ Works 125 130
Globe Knlttcp orks, Pfd. 100 101
Grand Rapids Brewrn Co. %BO
Grand Rapids Gas Lt. o. b'ds i%% %
Grand Rapids Ry. Co, bonds 100 101
rand Rapids Nat’l Crt}/ Bnk 176 178
Eglnltands Lou Sugal 2%%%
Grand Rapids S vings Bank 17
'I\_Argggn (%g nyﬁ g& g 3
h[
Mrchr n Pacr Lumber 10%
|ch|g% g F 8 ?Pfd 83% 1_89
10 aI Groc 0., Pfd 9 0
O(} atrona? % n(i 83/0 208?5
Pacrfle Gas & Elec. Co., Com 6
Bacrf{ as & Elec. Co., Pfd. 88% 89%
eop es Savings Bank
Saginaw _Clt%/ Gas, bands 98%
United Li & Ry. Co. ,Com. 57
United Lt” & Ry. Co., 1st Pfd. 78 81
,2nd Pfd. 68 71

United Lt. & Ry. Co.
December 26, "1911.

As things should be at Christmas time,
the Lcal ma ket contained Imost oth-
ut goo news urrn% |
no ncemen 0 n rease n
the drv?tqe rae [5] Fre &ran& apré
National City Bank from per
cent, sent the stock up to 175 bld and
Wrth only a very small amount offered
% ?ckho ders seem to feel thhat
IS II sell at two for one within the
next .eighteen. months, based on the in-
creasrn eamlng cap
Unrtgd quht & |Iwa common
showe van%a three
oints, Wlth sales at 59 Fa %
ers stat that th e comman wi
ably ﬁ divi en? basis next year
Present earnrng would warrant and
%rregnsrder thebcommon and secon pre-

uy
Following the annual meetin 95 was
bid gor J D ? g mber
Ooo stock, as against sales at 89 a Week

a
Holland-St, Louis  Sugar common has
bgen ln é%?od demualnd ga?les bemg report-

Citizens TeIePhone stock sold up to
97, the g ornt recorded in_ the
open markt within _two years. There
are a number of unfllled orders and al-

most no
bank st c%sh are_in I%;oogs de-

All Iocal
mand and very little changing

Success of Postal Savings Banks.

The postal savings bank has prov-
en to be a great success. The law
authorizing the establishment of the
postal banks was enacted a year and
a half ago and the first offices were
opéned experimentally on January 1,
1911, in one city in each of the forty-
eight states. So rapidly has the sys-
tem been extended that now there are
about 7,500 presidential postoffices
receiving deposits and arrangements
are being made to extend the system
to the 40,000 fourth class offices do-
ing a money order business. Dur-
ing the first month the deposits in
the forty-eight experimental stations
reached a total of $6,252; in six
months with many more offices open-
ed, the deposits had increased to
$679,320, and now the total is over
$12,000,000. At this rate of increase
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it is estimated the deposits will
reach $50,000000 oramore at the
close of the fiscal year and that this
department will be showing a profit.
In this city the first deposits were
received on September 20 and the
deposits now show a total of about
$12,000, or at the rate of nearly $1,000
a week. The depositors number 156
and they have an average of about
$76, which, considering the short
time the office has been open, is re-
garded as a high figure. Several of
the depositors are close to the $500
limit which the law prescribes that
any one depositor shall have, but this
limit will soon be lifted or entirely
removed. The money as fast as it
comes in is deposited in the city
pbanks. The Old National was nam-
ed as the first depository, with $12,-
000 as its maximum. The Peoples
Savings has this week been designat-
ed as a depository with $5000 as its
limit and when this limit has been
reached it is probable that some other
bank will be given a slice or provi-
sion will be made whereby the two
banks already named may have larg-
er allotments of the funds. When the
postal savings banks were proposed
the banks were very earnest in their
opposition under the impression that
to have the Government act as cus-
todian for savings funds would draw
business from them. Experience has
proven that these apprehensions were
groundless, that instead of taking
business away from the banks the
postoffice is actually increasing the
total of deposits, besides exercising
a favorable influence- in the cultiva-
tion of the saving habit. The banks
now approve the system and are
encouraging its further development
instead of opposing it.

Herbert W. Curtiss, Cashier of the
Grand Rapids National City, and
wife have returned from their wed-
ding trip to New York and are re-
ceiving the congratulations of their
friends.

The Grand Rapids Savings Bank
will probably go on a 10 per cent,
dividend basis, payable in quaiterly
installments, instead of 4 per cent,
semi-annually. This, with the Grand
Rapids National City, will make four
of the city banks paying 10 per cent.,
and the OId National and Kent
State do as well by paying the taxes.
The Commercial remains on the 8
per cent, basis, but its earnings are
such that it could easily go to 10.

It is not generally known outside
of banking circles, but it is neverthe-
less true that most of the banks have
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Fourth National Bank

Savings United Commercial
Deposits States Deposits
Depositary
Per Cent Per Cent
Interest Paid Interest Paid
on on
Savings Certificates of
Deposits Deposit
iy Left
Compounded One Year
Semi-Annually
Surplus
Capital and Undivided
Stock Profits
$300,000 $242,000
WE WILL

BUY—SELL—QUOTE

Securities of BANKS, TELEPHONE, INDUSTRIAL AND
PUBLIC SERVICE CORPORATIONS
Ask for our quotation sheet

C. H.Corrigan & Company

343 Michigan Trust Building Grand Raplda Michigan
Long Distance Telephones—Citizens 1122, Bell 229

If all your time is not taken

You Can Add to Your Income
Selling Life Insurance for

The Preferred Life Insurance Co. of America
Grand Rapids, Mich.

ASK US HOW WILLIAM A. WATTS. Secy and Geni Mgr.

Old National Bank

Grand Rapids, Michigan

SOLICITS The accounts of merchants.

OPENS Savings accounts with any-
one, anywhere, paying 3%
semi-annually on all sums
remaining 3 months. Bank-
ing by mail is an easy mat-
ter, let us tell you how easy.

ISSUES Sayings Certificates of De-

posit bearing interest at
SA% if left one year. 3%
if left six months.

EXTENDS Courteous treatment to all.

Resources
$8,000,000

Capital and Surplus
$1,300,000
LET US SERVE YOU
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emergency funds that appear on the
books not as surplus nor as undivided
profits, but is lumped in with the
deposits. The emergency fund is in
the nature of a hidden asset and its
chief use is to be drawn upon when
losses are sustained without impair-
ing the surplus or undivded profits.
When the Old National was hit for
something like $23,000 by the forger-
ies of the Electric Fuse Co., of Mus-
kegon, the loss was written off and
there was nothing to show in the
statements that the bank had suf-
fered. The loss was taken out of
the emergency fund.

The action of the Grand Rapids
National City last week in the mat-
ter of dividends had a stimulating
effect on the stock quotations. From
170 the quotations jumped to 176 bid
and 178 asked and even this jump
failed to bring out many offerings.

The impression is strong that the
stock will be quoted around 200 be-
fore the new year is far advanced
and that the showing of earnings
will fully warrant such a price. A
year ago, immediately after the
merger was made effective the stock
was quoted around 160. A gain of
fifteen points, or about 10 per cent.,
isn’t bad.

In other states the state banking
departments are co-operating with
the National bank examiners to elim-
inate the overdraft evil, or, at least,
to greatly curtail it. In California
overdrafting is made a criminal of-
fense, the penalty being visited on
the individual who draitos a check
when he knows he has not the mon-
ey in bank for its payment. Similar
laws are being advocated in other
states, but it is by credit men and
associations rather than by the bank-
ing interests. In Lexington, Ky,
the clearing house has adopted a res-
olution that after March 1, next,
when overdrafts occur those making
them must give formal interest bear-
ing notes to cover the amounts. In
Virginia the state banking depart-
ment has taken the matter up in
earnest and will recommend legisla-
tion to enforce the rules and regula-
tions that will be made. In this city
the overdraft is not a great evil and
yet the statement of December 5,
showed $24,736 outstanding as over-
drafts. This at 6 per cent, would
add nearly $1,500 to the revenues of
the banks. In amount the People’s
had the smallest overdraft account,
$388, but on a percentage basis the
Fourth makes the best showing with
only $233 out per $100,000 capital.
One bank has 2 per cent, of its cap-
ital in overdrafts and another has
2y2 per cent. Only one other bank
has above one-half of 1 per cent. In
connection with overdrafts a decision
of the United States Supreme Court
has been dug up which may be of
some interest. The decision reads:

“A usage to allow customers to
overdraw, and to have their checks
and notes charged up, without pres-
ent funds in the bank, is a usage and
practice to misapply the funds of the
bank; and to connive at the with-
drawal of the same, without any se-
curity, in favor of certain privileged

MICHIGAN

persons. Such a usage and practice
is a manifest departure from the
duty, both of the directors and cash-
ier, as can not receive any counten-
ance in a court of justice. It could
not be supported by any vote of
the directors, however formal, and
therefore whenever done by the cash-
ier, it is at his own peril, and upon
the responsibility of himself and his
sureties. It is anything but ‘well and
truly executing his duties as cash-
ier.””

Enquiries For The Question Box.

Port Huron, Dec. 26—The State
officers and the local committees in
Traverse City are hard at it, plannnig
to make our annual convention in
that city on February 13 14 and 15
the best we have ever held.

Between now and the date of the
convention we want to learn what
problems are considered most vital
by the individual retail grocer and
general merchant. A strong Ques-
tion Box Committee has been ap-
pointed and they are anxious to have
dealers throughout the State fill out
the enclosed post cards and return
them to the chairman of the Com-
mittee at once, so that when the
meetings are held, we can get right
down to brass tacks and devote our
time to a practical discussion of the
problems that are worrying the in-
dividual member.

Don't set this aside and make up
your mind to give it attention later.
Think over some questions which you
feel ought to be taken up and dis-
cussed at the Traverse City meeting
and ask some of the thinking mem-
bers of your Association to do like-
wise. This will give tne Committee
material to work on, so that we can
be prepared to use to best advantage,
every minute of the time when the
convention is in session. The cards,
as you will notice, are addressed and
all you will need to do is to fill in the
questions and drop them in the near-
est mail box.

You will very shortly receive an an-
nouncement in regard to the details
for the convention and | hope you
will use your earnest efforts to see
that your town is well represented

J. T. Percival, Secy.

Dame Fortune won’t smile onyou
unless you give her some encour-
agement.

WE OFFER
to net /%0

Sierra Pacific Electric 8@oPre-
ferred under management Stone
& Webster of Boston.

This company supplies, without com-
petition. all larger cities of Nevada with
gas. electricity and water. It owns val-
uable water " power development on
Truckee River. Net earnings over long
periad far in excess of dividends and de-
preciation charges.

It will pay you to investigate.

A. E. Kusterer & Co.

733 Michigan Trust Bldg., Grand Rapids
Telephones:—Citizens 2436, Bell Main 2435
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Merchant’s Accounts Solicited
Assets over 3,000,000

1t|«<AND["APID SAMINGS” ANKI

Only bank on North tide of Monroe street.

Kent State Bank

Main Office Fountain St.
Facing Monroe

Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits « 250,000
Deposits
6 Million Dollars
HENRY IDEMA - - - President
k A COVODI% - Vice szsment
CndPER BRARMAN - - S T,
3fc%

Paid on Certificates

You can transact your hanking business
WIIP us ea5|g/ y n‘?zlaul. ertegus about
It If interested.

GRAND RAPIDS
INSURANCE AGENCY
THE MBAIN AGENCY

FIRE

Orand Rapids. Mich.  Tha Leading Ageaajr

We recommend the purchase
of the

Preferred Stock
of the

Cities Service
Company
at prevailing low prices
Kelsey, Brewer & Company

Investment Securities

401 Mich. Trust Bldg., Grand Rapids, Mich.

BOND DEPT.

of the

Continental and Commercial

Trust and Savings Bank

The capital stock of this bank is owned by the Conti-
nental and Commercial National Bank of Chicago.

Combined Assets over $200,000,000
Offer high grade Municipal, Railroad and Corporation

Bonds and Debentures to yield investors SA to &%

pondence invited.

Corres-

J. E. THATCHER, Michigan Representative, 1117 Ford Bldg., Detroit
GEO. B. CALDWELL, Manager Bond Department.

GRAND RAPIDS
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large
banks in financial centers and ex-
tensive banking acquaintance
throughout Western Michigan, en-
able us to offer exceptional banking

service to

"Merchants, Treasurers, Trustees,

Administrators and Individuals

who desire the best returns in in-
terest consistent with safety, avail-
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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MURDERING A MARKET.

The spirit of the labor union is
shown in the effort of the carpenters
and joiners union, under whose aus-
pices the strike in this city was con-
ducted last summer, to drive trade
away from Grand Rapids. Less than
a month ago the Grand Rapids man-
ufacturers almost in a body went to
the meeting of the National Furni-
ture Manufacturers’ Association in
Indianapolis and made an earnest
plea for the adoption of the nine
hour work day for the trade in gen-
eral. So effectively did they argue
the proposition, both in and out of
the meeting, that a committee was
appointed to give the matter serious
consideration, with instructions to
report at the June meeting of the As-
sociation in Chicago. The committee
as appointed was made up of twelve
manufacturers representing the dif-
ferent important furniture centers,
and this city as a recognition of its
leadership in the campaign was given
two members and the two Grand Rap-
ids men foremost in the arguments,
Robert W. Irwin and John Hoult,
were named. Scarcely had the Granh
Rapids manufacturers returned home
than the district council of the union
sent letters broadcast to the buyers
in this market telling them that the
manufacturers here had “for years
been taking away the rights of the
workmen and harassing them” until
they were compelled to strike, that
the strike lasted eighteen weeks un-
til the men. were forced by hunger
to return to work, and that since
then the manufacturers have been
practicing “all kinds of petty aggra-
vations to break the spirits of the
workmen and make them subservient
to their wishes.” The letter closes
with the suggestion that a boycott
be placed on the “unfair” manufac-
turers who have thus been trampling
upon the rights of labor.

This attack is so outrageous that
it is not surprising that not even the
officers of the district council will
admit the authorship of the letter.
The letters are designed to injure
the market as a whole, to drive trade
away from this city, to make it hard-
er fo rthe Grand Rapids manufac-
turers to do business. It is an attack
not merely upon the manufacturers,
but it is a blow aimed at Grand
Rapids workmen, as well, because
every order lost to this city means
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just so much less work to be done
in the home factories. The attack
is characteristic of the labor union.
The union wants revenge for its de-
feat last summer and, lacking the
McNamara courage to use dynamite,
it resorts to a sneaking and dis-
reputable letter, signed not by re-
sponsible individuals, but by the dis-
trict council which may mean any
one of a score of individuals. It is,
also, an evidence of jealous resent-
ment that the manufacturers should
undertake the improvement of fac-
tory conditions without consulting
the union. Rather than have the
workers receive benefits from the
manufacturers, the union would frus-
trate what they are trying to accom-

plish.  This is unionism.
SOLD AGAIN.
The Grand Rapids News has

changed hands. This paper has had
so many different managers in re-
cent years that, instead of being sur-
prised at the latest announce-
ment, those who are interested in
such things remark interrogatively,
“Again?” and let it go at that. The
new man at the head of the paper is
A P. Johnson, for five years past
advertising manager of the Chicago
Record-Herald. He is a young man
and from all accounts is a hustler.
He began his career on the Minne-
apolis Tribune, was advertising man-
ager of the Minneapolis Times and
then of the Miwaukee Sentinel be-
fore going to the Record-Herald. His
experience has been altogether at the
business end of the newspaper, but
it may be remarked the business end
in these modern days is very im-
portant to the success of the enter-
prise.  Mr. Johnson addressed the
Grand Rapids Advertisers’ Club at
one of its meetings a year ago and
those who heard him were favorably
impressed, although at that time not
even he had an idea of coming here
to live.

Mr. Johnson succeeds Andrew Fyfe
in the management of the News. Mr.
Fyfe assumed control of the prop-
erty about a year ago, under the di-
rection of John W. Blodgett, who
owns the property. Under his man-
agement the office was removed from
Fountain street to the Houseman
building, at Lyon and Ottawa streets,
and by a policy of greater liberality
toward the editorial end it has been
made a very good newspaper. Wheth-
er it has made any money or even
kept even is not stated, but controll-
ing the paper it served Mr. Fyfe an
excellent turn. Using the newspaper
as a club, Mr. Fyfe secured the ap-
pointment of Surveyor of Customs,
worth better than $4,000 a year, from
Senator William Alden Smith, and to
give it to him Senator Smith had to
“throw down” his iife long friend,
Eugene D. Conger. Now Mr. Fyfe
has passed the newspaper over to a
stranger, and whether the stranger
will look Kkindly upon Senator Smith
remans to be seen. The Senator
might win him over by giving him
the postoffice.

A suit that never seems to fit is a
suit for damages.
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COMMERCIALIZED CHRISTMAS.
How many of us rejoice that
Christmas has gone by?
A conservative estimate would
probably place the figure at about 99

per cent.
The Christmas season is rich in
tradition. The sentiments attached to

it are beautiful. Peace on earth,
good will toward man, love, remem-
brance and sweet charity—these find
expression in the Christmas spirit.

But,

Has not the season become com-
mercialized? Has not the tendency
been to develop the mercenary feel-
ings? Do we not give because it
is fashionable to give and in our giv-
ing guage our feelings, not by the
testimony of our hearts, but by what
we expect to receive? Are we not
making what should be a glad and
happy season a season of exchange
of things that nobody wants—a season
that may drag on the pocket book for
months to come?

Undoubtedly.

But this is not the fault of the
Christmas spirit. It is the wrong in-
terpretation we place upon the mes-
sage which Christmas brings that
makes the day take on unlovely
phases. It is because we lack moral
courage and honesty of heart that we
join the mad scramble to give and to
get. It is the overdoing of it that
causes the trouble and brings regret.
The season is the same, but it is we
who have changed, and the change
has been away from the simplicity of
other days to the follies of modern
extravagance. If we would have the
Christmas of our childhood back
again, if we would have the wooly
dog a thing of wonder; the jumping
jack an unending delight as long as
it lasted, we must ourselves be as
children again, taking pleasure in
simple joys. We have 365 days to
think how to restore Christmas to
its original observance before another
Christmas comes. And long before
that time passes it is likely we will
have forgotten all about it and, as
the next Christmas approaches, we
will go in for it in the same old way
and regardless of expense.

THE NEW YEAR.

What will the New Year bring
us? It is not difficult to answer that
there will be battle and murder and
sudden death, to be saved from
which we are taught specially to
pray, and there will be misfortune
and misery and disappointment to
many. Fortunately, we know not
whom Fate menaces, and so we hope.

But surely good will comes to not
a few, fortune, friendship, love and
happiness will be their need, and
still we know not who is to be bless-
ed, and who banned. It is well that
we know not what is to be our fate,
whether good or evil, since, if we
knew beforehand that it is evil, we
might be too despairing and forlorn,
and if we could see our blessings be-
fore they reach us we might forget
to pray and to be thankful, there-
fore, it is the divine will that we must
wait and know our destiny when it
shall be awarded.
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Are men growing in divine grace?
Are they becoming more free from
vice and crime? Is the world ad-
vancing in truth and righteousness?
It is not easy to answer these ques-
tions in face of the frightful daily
record of bloodshed and lust. But it
can be said with confidence that there
is one, and that the chiefest of the
divine graces, which is being most
significantly shown forth by men, and
that is Charity. Never in the entire
history of the world were there so
many asylums and hospitals for the
care and cure of the helpless of every
race, creed and congregation, and
whether they be supported by public
or private beneficence there is no
failure in doing good. Then is not
the world being uplifted in truth and
righteousness, and is it not being
made, slowly, but perhaps steadily, a
better place in which to live and to
perform good works meet for re-
pentance? It seems so, and let us
S0 believe.

Those who oppose his candidacy,
in looking around for arguments to
present against Gov. Harmon, of
Ohio, have seized upon his trust rec-
ord and are disposed to make the
most of it. The fact about it is that
he has none. It will be recalled that
he was Attorney General under the
second Cleveland administration. It
is also recalled that, like Mr. Olney,
his predecessor, he thought very lit-
tle of the Sherman law and did not
believe that it was a practical piece
of legislation. It is understood that
Mr. Cleveland shared in this opinion.
If so, the Attorney General took no
more advanced position on this ques-
tion than his principal. Those were
good days for the trusts, and it was
openly intimated that the sugar
trust was largely influential in fixing
the schedule in which it was most
interested in the Gorman-Wilson
bill. It is true that Mr. Harmon
did little or nothing to interfere with
any business combination or mo-
nopoly, and he was in no sense an
octopus hunter.

The last New York Legislature
passed a law with reference to the
regulation of baled hay and straw,
but it is said the new measure is not
understood and is being violated to
a large extent. One provision of the
law requires that every person who
puts up and presses any bundle of
hay for the market, “shall mark or
brand, in a legible manner, the ini-
tials of his name or the initial letter
of his Christian name and his sur-
name at full length, and the name of
the town in which he resides, on
some board or wood attached to such
bundle of hay.” Any person violat-
ing this section is liable to a fine of
$5 for each offense. Another section
of the law provides that the gross
weight shall be plainly marked on
each bale of hay or straw offered for
sale in this state. A fine may be
imposed on any one caught packing
inferior hay in the middle of a bale.

The man who hides his light under
a bushel is sometimes surprised to
find that the sun still shines.
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Finish every day and be done with
it. You have done what you could;
some blunders and absurdities crept
in—forget them as soon as you can.
To-morrow is a new day. You shall
begin it well and serenely and with
too high a spirit to be encumbered
with your old nonsense.—Emerson.

BURY THE HAMMER.

The honest objector, or critic, in a
board, or any business who is con-
tinually on the lookout for defects
that he may expose and remedy
them is a very valuable and helpful
individual. Some may refer to him
in street parlance as a “knocker,” but
whether that is a compliment or
otherwise, depends upon the honesty
of his attitude. When that sort of
thing is indulged in merely for the
fun of finding fault, or merely to
make trouble for somebody else
without corresponding advantage it is
reprehensible, but when it is done
honestly and with good intentions it
is helpful. In this country and in
this day and generation, it is a great
deal more popular to be a booster
than it is to be a knocker. The man
who has his hammer out and uses it
repeatedly, is a hindrance to progress
and is, properly enough, very un-
popular in the community where he
lives. Every city has them, every
city dislikes them and would be glad
if the knockers would cease from
knocking and if the hammers could
be buried along with the hatchet.

In this connection it is interesting
to refer to an occasion which the
citizens of Pueblo in Colorado made
a feature of the other day. They had
a great parade, with brass bands> and
all the accompaniments of a festival
occasion. As the procession passed
through the streets, prominence in
the lead was given to a huge ham-
mer and when the line of march had
been covered, the people gathered
around a mammoth bonfire in which
the hammer was placed, and when it
was burned, the spectators gave a
hearty cheer. The symbolism was
suggestive and significant. It indi-
cated that the people of Pueblo have
banished the hammer, and that, in-
stead of using it to deter, and possi-
bly to defeat, progress, they have put
it permanently out of business, and
that hereafter they prefer to be
boosters. There are' a good many
other cities in the country where it
would be worth while to have such
a parade and such a funeral pile. If
the symbolism could teach a lesson
and banish the figurative hammers
and the men behind them, and so
put an end to their restraining and
restrictive influences.  About the
best thing that any man can do is to
help the town in which he lives, and
the towns and the cities which have
the most men of that stamp will at
once go ahead the most rapidly with
a corresponding rise in the price of
real estate.

DOCTRINE OF DISCONTENT.

The Socialists who sought to climb
into a certain sort of favor thereby
made a great point of weeping aloud
about the McNamaras, and the indig-
nities which were heaped upon these
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representatives of sweet innocence
by the hand of the law backed, as
they claimed, by that wretched octo-
pus called capital. When the Mc-
Namaras confessed, because their
counsel had said the proof of their
guilt was overwhelming and they
might as well admit it first as last,
the Socialists, as Mr. Gompers was,
were put at a bit of a disadvantage,
because all they had said before was
proven false by those in whose behalf
they had said it. Of course, there was
nothing to do but back up and make
the best of it and according to the
report published recently, the local
Socialists have settled the matter to
their own satisfaction by declaring
that the whole population is “di-
vided' into two classes, ‘the haves and
the have-nots,” the employers and
the employes.”

Preaching the doctrine of discon-
tent and going around trying to make
people unhappy is a pretty poor pro-
cedure, a fact which is emphasized
at the holiday season. Seeking to
discourage and disturb is simply to
increase the world’s store of unhap-
piness, whereas the whole trend of
events and indisputable facts are a
sermon on the other side. Far bet-
ter would it be instead of telling the
employe that he is doomed to eter-
nal defeat and disappointment, to
point out to him examples of which
there are hundreds in everybody’s
sight, of those who started with the
least, but, by dint of industry, hon-
esty and perseverance have come to
be numbered among those who have
the most.  Socialists need go no
further than Grand Rapids to see any
quantity of instances of this sort.
Some of the most successful busi-
ness men in this city began and con-
tinued work for some time at a week-
ly wage which any genuine Socialist
would nowadays despise as almost
beneath his notice. Very many of the
Socialists are perfectly honest, well
meaning people, who are simply mis-
guided and misled, but who are cer-
tainly unfortunate and unwise in this
day and generation to make a spe-
cialty of preaching the doctrine of
discontent.

A large part of the heavy loss from
bad eggs can be obviated by the
production of infertile eggs. This
has been demonstrated beyond a
doubt by the investigations concern-
ing the improvement of the farm
egg which during the past two years
have been conducted in the Middle
West by the Bureau of Animal In-
dustry of the Department of Agri-
culture. Secretary Wilson estimates
that, between the producer and the
consumer, there is an annual loss of
$45,000,000 in the egg crop of the
United States, the greater portion of
which falls on the farmer, who is by
far the largest producer. Of this
enormous loss, about one-third, or
$15,000,000, is caused by heat which
develops the embryo of the fertile
egg, causing what is known to the
trade as a “blood ring.” As it is im-
possible to produce a “blood ring”
in an infertile egg, such an egg will
stand a higher degree of temperature
without deterioration than will a fer-
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tile egg. The Secretary says that if
farmers and others engaged in the
production of eggs would market
their male birds as soon as the
hatching season is over, a large sav-
ing would be made, as practically ev-
ery infertile egg would grade a first
or second, if clean and promptly
marketed. No more simple or effi-
cient method for the improvement of
the egg supply of the country could
be adopted than the production of in-
fertile eggs.

MAPLEINE

(The Flavor de Luxe)

Fulfils all Pledges of
Quality. Delicious
Flavor and
Maintained Selling
Price.

The Louf Hilfer Co..
4 Dock St.. Chicago, 111

Crescent Mfg. Co., Seattle, Wn.

Valley City
Biscuit Co.

Grand Rapids, Mich.

Manufacturers of

Cookies and
Crackers

Write for Price Lists

We Make a Specialty of 10c and
12¢ Cookies

NOT IN THE TRUST

Satisfy and Multiply
Flour Trade with
“Purity Patent” Flour

Grand Rapids Grain & Milling Co.
Grand Rapids, Mich.

TD Ap|7 Your Delayed
Freight Easily
and Quickly. We can tell you
how. BARLOW BROS.,

Grand Rapids, Mich.

Just as Sure as the Sun
Rises

gRESCENT
fLOUR

Makes the best Bread and Pastry

This is the reason why thrs
brand of flour wins success for
every dealer who recommends
It.

Not only can you hold the old
customers in line, but you can
add new trade with Crescent
Flour as the opening wedge.

The quality is splendid, it is
always uniform, and each pur-
chaser is protected by that iron
clad guarantee of absolute satis-
faction.

Make Cresccni Flou™ one of
your trade pullers—recommend
it to your discriminating cus-
tomers.

Buckwheat

We are in the market for 20,000
bushels of new buckwheat and can

use in car lots or bag lots.

Don’t

fail to write or phone if you have

any to offer.

Highest price paid at all times.

W atson-Higgins Milling Co.

Grand Rapids, Mich.
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News and Gossip 6f Interest to Busi-
ness Men.

Saginaw, Dec. 26—Hon. William
S. Mershon, President of the State
Sportsmen’s Associaton, and a well-
known manufacturer of Saginaw, has
been appointed a member of the
Michigan State Tax Commission, and
has accepted the appointment from
Governor Osborn. Mr. Mershon has
been one of the leaders in the fight
against the proposed corporate ex-
cess tax legislation and is, undoubt-
edly, one of the best informed men
on public affairs of all kinds in Mich-
igan, as well as one of the best
known in business life. He accepts
the appointment at some considera-
ble sacrifice to himself and succeeds
James H. Thompson, whose resigna-
tion was announced a few days ago.

Coming To Saginaw.

The gas engine and pump factory
of the Nelson Brothers’ Co., of
Alma, is being moved to Saginaw to
new factory buildings specially erect-
ed for the concern on Owen street
and Morse avenue. Some six car-
loads of machinery and plant have al-
ready arrived, and the rest is being
rapidly loaded at Alma, it being ex-
pected to get in active operation at
the new factory by Jan. 1. Harry
E. Nelson, General Manager of the
company, heads a colony of about
twenty-five families moving to Sag-
inaw with the plant, and has purchas-
ed a residence in the city.

Wood Products Company.

Five carloads of machinery have
arrived in Saginaw for the recently
organised Wood Products Co. and
more is on the way, to be installed
in the new factory at the corner of
Hess and Sheridan avenues. The
factory expects to be in operation
the second week in January, and will
start out with' a working force of
about fifty men, to be increased as
rapdly as possible.

Chautauqua for Saginaw.

In furtherance of its plan to give
Saginaw the benefits of a big Chau-
tauqua assembly in July next, the
Board of Trade has made formal ap-
plication to the Common Council for
the use of Hoyt Park on the occa-
sion referred to. The Park is one of
the finest natural pieces of wood-
land in the country and has been
greatly improved as to landscape ef-
fects, etc., by the intelligently direct-
ed efforts of the Park Commission. It
has one of the finest amphitheaters
to be found anywhere, with a mag-
nificent stretch of leveled and drain-
ed lawn, the surrounring hillsides be-
ing beautifuly wooded, and sloping
to the edges of the vast lawn. Twen-
ty-five thousand people could easily
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be accommodated in this natural am-
phitheater, so as to get an excellent
view of all going on and be within
reasonable hearing distance of speak-
ers. There are band stands, pavil-
ions, rest houses and all conveniences
to be found in such places, and as the
Board proposes to spend $5500 in
securing speakers, the prospects look
good for one of the best Chautau-
quas held anywhere.  Accommoda-
tions for campers are included in the
scheme; the accomplishment of which
it is Relieved will bring many thou-
sands of visitors to the city.

United Supply Co.

The Alert Pipe and Supply Co., of
Bay City, h/% taken over the United
Supply Co., of Saginaw, and will con-
tinue the business in Saginaw. The
company, which is capitalized at
$100,000, will carry machine and fac-
tory supplies and will operate in both
cities. Increased storage accommo-
dations have been secured.

Business Notes.

A delegation from the newly-or-
ganized Board of Trade of Clio paid
Saginaw a.visit during the week. The
Clio men are. full of enthusiasm over
their new departure and announce
that a big public banquet is being ar-
ranged for, at which a number of
outside speakers will be heard.

Although this has been a decided-
ly green Christmas in this part of
Michigan, merchants and business
men generally report  satisfactory
trade in excess of that of last year.
Bad roads have interfered somewhat
with the rush and staples in heavy
woolens have moved slowly, but in
other lines business has been brisk
and the hoiday spirit of present giv-
ing was never more freeely indulg-
ed in.

Saginaw is to be given an oppor-
tunity at an early date to vote upon
the necessary expenditure to assure
a 600 foot dock line along the Sag-
inaw River, within the city limits.
Options are being taken on neces-
sary property and estimates of cost
prepared, and it is thought things
will be in shape for a vote early in
the new year.

Hoiday passenger traffic on the
railroads picked up materially Fri-
day and Saturday, having been but
normal up to that time.  Freight
business shows a deeded increase
over the same period last year and
the postoffice business has been enor-
mous.

Through a committee appointed
for the purpose, the Saginaw Fed-
eration has gone on record as favor-
ing a grand jury to investigate an al-
leged combination in the fuel busi-
ness in Saginaw. The report recites

TRADESMAN

that the Consolidated Coal Co. con-
trols the soft coal output of the Cal-
edonia and Buena Vista mines and
owns seven other mines in the Sag-
inaw district and three in Bay coun-
ty, besides being in control of the
coke supply. J. W. Brady.

In the District Court of the JJnited
States For the Western District
of Michigan, Southern Divi-
vion, in Bankruptcy.

In the matter of James W. Mur-
taugh, bankrupt, notice is hereby giv-
en that, purusant to the order of said
court, | shall sell at public auction,
to the highest bidder, on Wednes-
day, the 3rd day of January, 1912, at
11 o’clock a. m., at the store former-
ly occupied by said bankrupt, in
Wyman, Montcalm county, Mich., all
of said bankrupt’s stock of general
merchandise, consisting of groceries,
dry goods, shoes and rubbers, cloth-
ing, notions, etc., together with store
furniture and fixtures and accounts
receivable. Said stock of goods and
furniture and fixtures are inventoried
at $1,503.08, at cost price, and the
accounts amount to about $80 at face
value. Said sale will be for cash, and
subject to confirmation by the court.
An itemized inventory of said assets
may be seen at the office of Hon.
Kirk E. Wicks, Referee, Houseman
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building, Grand Rapids, Mich., and
at the office of the Herold-Bertsch
Shoe Co., 12 Pearl street, Grand Rap-
ids, Mich.

Dated Dec. 23, 1911

Gerrit J. Wissink, Receiver.

Chas. V. Hilding,

Attorney for the Receiver,

Grand Rapids, Michigan.

When Is It a Maraschino?

Only Marasca cherries preserved in
maraschino hereafter may be labeled
“maraschino cherries,” according to
a decision by the pure food board,
which still requires the signature of
Secretary of Agriculture Wilson to
make it final. Cherries packed in
maraschino liquor will not be con-
sidered misbranded if marked “cher-
ries in maraschino,” 'and those packed
in a syrup containing 10 per cent,
or more of maraschino and no other
flavor may be labeled “cherries mara-
schino flavor.”

Duty and Pleasure make a hard
pair to draw to.

Symons Brothers & Company

W holesale Grocers

Saginaw Michigan

SAGINAW MILLING CO

SAGINAW, MICHIGAN

Samico, Uncle Sam, Upper Crust,
King K, Blue Bird Flours

Mill Feeds, Seeds and Grains

Bread made from SAMICO won first premium in 1909 and 1910 at
Michigan State Fair. Detroit

No. 81 Display Case

No. 84 Cigar Case

Saginaw Show Case Co., Ltd., Saginaw, W. S., Mich.

We make all styles

Catalogue on request

Our Brands of Vinegar

Have Been Continuously on the Market
For Over FORTY YEARS

Think of it—FORTY years of QUALITY
The FLAVOR of vinegar is the dominating power

sala

for EUALI_TY and is what makes good
dressing and pickled condiments.

alatable
he Pure

Food Law compels all vinegar to contain the re-
uisite strength for pickling, but FLAVOR is
UALITY and makes a satisfied customer.

The following brands have the FLAVOR, specify

and see that you get them:

“HIGHLAND” Brand Cider and White Pickling

“OAKLAND” Brand Cider and White Pickling
“STATE SEAL” Brand Sugar

Oakland Vinegar & Pickle Go.

Saginaw, Mich.
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Detroit Department

Sumptuous Banquet of Cold Storage
Foods.

Detroit, Dec. 26—In order to dem-
onstrate the excellence of cold stor-
age food products, the Detroit But-
ter and Egg Board is arranging a
sumptuous banquet to be held at the
Hotel Tjiller on Tuesday evening,
January 2, and which many dealers
and consumers of these commodi-
ties will be invited to attend. They
will also be invited to witness the
removal from a cold storage ware-
house of all the articles of food which
will go to make up the menu on that
occasion and also their preparation
and cooking.

The banquet is in charge of Fred
J. Schaffer, Secretary of the Detroit
Butter and Egg Board, who declares
that Detroiters need to be educated
in the matter of cold storage prod-
ucts. Everything on the bill of fare,
Mr. Schaffer says, will be taken from
cold storage. “We will have last
April’s eggs, June butter and poultry
and fruits that have been in storage
for months, and you’ll say it’s the
finest meal you ever sat down to,”
said Mr. Schaffer last night in dis-
cussing the plans for the banquet.

Charles McNeil, of Chicago, Sec-
retary of the National Egg and Poul-
try Association, will be the princi-
pal speaker of the evening. His re-
marks will include a full description
of the cold storage, process of con-
servation of food products and a
comparison of prices of cold storage
foods in various cities.

Another authority on cold storage
products who has been invited to ad-
dress the dinner guests is. Herbert
King, of Chcago, chief of the but-
ter department of Marsh L. Brown
& Co., the largest brokers in but-
ter and eggs in the United States.

Among the specially invited guests
will be Mayor Thompson, who will
make an address and members of the
Michigan Legislature.

That with a proper shipping or-
ganization, Michigan apples  would
stand a better chance in the English
markets than those of the Pacific
coast which now are meeting a large
sale abroad, was the opinion express-
ed by G. Herbert Taylor, who spent
several days at the Cadillac Hotel
this week.

Mr. Taylor represents the house of
Messrs. J. & H. Goodwin, general
merchandise dealers of Liverpool,
London and Manchester, England,
and is especially interested in the
purchase and sale of apples.

When interviewed by a represen-
tative of the freight traffic depart-
ment of the Pere Marquette Rail-

A perfect cold storage for Poultry and all kinds of Fruits and Produce.

yic per dozen. Liberal advances.

way he stated that he was returning
to the East from an extended trip in
Caifornia, where he had purchased
several hundred carloads of apples
for export, and expressed great inter-
est in the development of Michigan
as an apple producing State.

Mr. Tayor said that all that was
required to place the Michigan apple
in the foreign market was systematic
care in the production and prepara-
tion of the fruit, and that as soon as
Michigan fruit producers united their
interests in marketing their fruit so
that the foreign buyers would only
be obliged to deal with a relatively
few people, there would be an im-
mediate foreign demand. Mr. Tay-
lor stated that apples were selling at
retail in England by weight, the us-
ual price being five cents per pound.

“The apple in greatest demand,”
said he “for retail trade is the me-
dium uniform sized apple. There is
a limited demand for the larger va-
rieties for hotel uses, especially in
London, but the medium sized apple
is the popular fruit.

“Five cents per pound seems to be
a little too high for a popular price,
so that if apples can be put In the
markets in England and retail at four
cents per pound, the increase in con-
sumption would be phenomenal.”

Mr. Taylor pointed out the fact
that the rate of freight from Cali-
fornia to England via New York was
about 65 cents per hundred, or 32
cents per box higher than from any
point in Lower Michigan, and that
this would give Michigan shippers a
great advantage as compared with
California, but the thing of greatest
importance in his opinion was the
proper care and shipping of the fruit.

Interested in Society Plan.

Mr. Taylor expressed himself as
being much interested in the pro-
posed formation of an apple society
in Detrot, the purposes of which are
to study the development, growing
and marketing of apples, and he is
confident that such an organization
will result in great general good
throughout the State by reason of
disseminating general information.

Mr. Taylor expects to sail for Eng-
land in about sixty days and return
to the United States again the com-
ing fall with increased facilities for
handling the prospective apple crops
in dieffrent parts of the country next
year.

“Yes, it will be something of an
orchard when it is full grown,” ad-
mitted United States District Attor-
ney Arthur J. Tuttle, after announc-
ing in a casual sort of way that he
had just purchased 1,120 Baldwin
apple trees from a nearby nursery.
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“It isnt often one sees as many
trees of one variety all together.
Eleven hundred and twenty trees,
placed 40 feet apart, will just fill a
forty acre tract. | intend to plant
them in the spring on land | own
about a mile from Leslie. The trees
are two years old, of the very best
stock | could get, and | expect they
will begin to bear in six years.

“l tell you,” went on the
trict Attorney, enthusiastically, “for-
ty acres of Baldwin apple trees load-
ed with red fruit will be a pretty
sight.

“They tell me that when an apple
tree is in its prime it is equal in value
to $100 put out at interest,” added
Mr. Tuttle as an afterthought.

“That isnt a very bad investment
aside from the pleasure one gets. Do
| believe in Michigan apples? Rath-
er. All the apples sold outside this
State are ‘Michigan apples.””

Mr. Tuttle already possesses a
small but very fine orchard and is
starting in to do his part toward the
development of Michigan fruit with
his eyes open to the possibilities and
the problems ahead.

Dis-

The business world is made up of
two classes of men: Those who are
on time, and those who ever have
an excuse for being late.
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Purposely Misunderstood.
She glided into the office and ap-
proached the publisher’s desk.
“l have a poem,” she began.
“Well?” queried the publisher, with
a look intended to annihilate.
“l have written a poem,” she calmly
repeated, “on ‘My Father’s Barn,” and

“Oh,” interrupted the publisher,
“you dont know how greatly | am re-
lieved. A poem written on your fa-
ther’s barn? | was afraid it was writ-
ten on paper and that you wanted me

to publish it. If | ever happen to
drive by your father’s barn I'll stop
and read it.”

A good scare is often efficacious
where good advice fails.

A. T. KNOW LSON
COMPANY

Wholesale Gas and
Electric Supplies

99-103 Congress St. East, Detroit
Telephones, Main 2228- 229
Catalog or quotations on request

AMERICAN
RUBBERS

Are today the leaders where stren?th
and durability are the requirements

Just what you have been looking for—
A reliable place to ship your

All Styles
See our Catalogue

Detroit
Rubber Co.

Poultry

At market prices ruling day of arrival

NO COMMISSION

We want your shipments

Poultry

Schiller & Koffman

PROMPT RETURNS

Let them come and we will do the rest

Poultry

323-327 Russell Street
DETROIT

(Weekly quotations furnished on request)

DETROIT,MICH.

Eggs stored with us usually sell at a premium of

Railroad facilities the best. Absolutely fireproof. Correspondence solicited.
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Bettering the Quality of Poultry and
Eggs.

The present day farmer keeps eith-
er pure-bred poultry, grade poultry,
or mongrel poultry, to the breeding
of which he gives no heed. Where
pure-bred poultry is kept, we find
usually an up-to-date, progressive
farmer who believes in the superior
utility value of pure-bred stock of all
kinds, or else a farmer who may be
more or less of a fancier. It is pleas-
ing to note that a rapidly increasing
number of farmers own pure-breds.
Where grade poultry is kept, the
farmer has usually made an effort,
it may only be spasmodic, to improve
his flock by the wuse of pure-bred
males. Often, however, the farmer
has used a pure-bred flock, and, be-
coming dissatisfied with the result
obtained through his own lack of
care, thought to better his stock by
crossing with another breed or va-
riety. Needless to say such proced-
ure is usually followed by other
crosses, with the result that mon-
grels are soon obtained. Where mon-
grels are found, we find either care-
less farmers, or those regarding
poultry as of too small importance
to merit serious attention.

Improve your poultry.

Pure-Bred Poultry Pays.

Costs no more to keep.

Quicker growing.

More uniform in shape, size and
color.

Lay more eggs.

Eggs larger and more uniform in
size, shape and color.

Breed truer.

Sells for more money, and is every
way more desirable than scrub or
common stock.

Keep your standard up.

Constitutional Vigor.

Bear these points in mind when
selecting breeders; they are sure in-
dications of good ones: Broad head,
stout beak, large, clear eyes, firm,
bright comb, broad back, deep body,
medium height, stout shanks and
toes, legs well set apart, short toe-
nails, indicating activity, glossy,
quick-growing plumage.

Get Rid of the Males.

Advocating the marketing of the
male bird as soon as the hatching
season is over on the farms is be-
lieved to be a splendid move in the
right direction, and a most impor-
tant one for the improvement of eggs
over the entire country. Where rec-
ords are being kept, it is said more
male birds were sent to market ear-
lier this year than ever before, show-
ing that the farmer is beginning to
see that the infertile egg is a better
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keeper even for home use than the
fertile egg.

Only use males in your breeding
pens.

Better Methods Needed.

Two eggs out of every dozen laid
by Tennessee hens may be said to
drop through holes in the farmer’s
basket before they reach a market,
so people interested in the egg busi-
ness figure and they think conserva-
tively. In other words, while the
hen sees to it that every egg she lays
is worth taking care of, the farmer
takes care of only ten out of every
dozen. The aggregate loss from this
cause in this State reaches over a
million dollars annually. Nearly all
of these eggs might be saved by a
better arrangement at poultry hous-
es, a better system in collecting eggs
and by quick marketing. What is
true of Tennessee is likewise true of
every other state. The waste in the
business, like the waste in many oth-
er businesses, would make some rich.

Be watchful of your eggs.

Eggs For Market.

Should weigh 1y2 pounds per
dozen.

Be uniform in size and color.

Be naturally clean (not washed).

Be strong shelled (not cracked).

Be fresh (not over five days old).

Be fertile.

Be laid in clean nests.

» Be gathered daily; if possible, twice
daily.

Be kept in a cool, clean, dry place,
away from flies.

Never be sold from incubator.

Never be sold from stolen nests.

Commence now and see if you can
not improve the eggs you offer for
market purposes. Gather them reg-
ularly and follow the above instruc-
tions and you will be surprised at
the increased demand for your prod-
uct.

Consume your cracked and under-
size eggs.

Cause of Losses of Eggs.

Held or Stale Eggs—Que to hold-
ing for higher prices, keeping in
warm places, preserving, stolen nests,
eggs candled out of an incubator.

Spots—Due to dead germs caused
by incubation, stolen nests, intense
heat or from molds developed in
damp cellars.

Cracks—Due to improper packing
by the producer, and careless can-
dling by the shipper.

Rots—Due to careless handling,
incubation,  stolen nests, intense
heat, not gathered often enough.

Dirties—Due to dirty nests, dirty
yards, not cleaning eggs or gather-
ing often enough.

Market your eggs while fresh.
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Appearance on Candling.
Fresh—Air space small (not to
exceed size of a 10 cent piece), white,
firm; yolk, sluggish, dimly visible.
Stale—Air space large, white, thin,
yolk, moves quickly, plainly visible.
Heated—Air space either large or
small, white, thin; yolk, plainly visi-
ble, showing distinct reddish glow.
Bloody—Same as heated, except

All Kinds of
Feeds in Garlots
Mixed Cars a Specialty

Wykes & Co.,

State Agents Hammond Dairy Feed
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Increase Your Sales of

BAKER’S
Cocoaand
Chocolate

ANY GROCER who
handles our prepa-
rations can have a
beautifully illustra-
ted booklet of choc-
olate and cocoa rec-
ipes sent with his
compliments to his
customers entirely
free of charge.

Ask our salesman
or write

Is—Pat-€ff.

W alter Baker & Go. Ltd.
DORCHESTER, MASS.

\/\m Rea & WitZig A. J. Witzig

PRODUCE COMMISSION
104-106 West Market St., Buffalo, N. Y.

“BUFFALO MEANS BUSINESS”

We make a specialty of live poultry and eggs.
Ship us your poultry and eggs.

market.

You will find this a good

REFERENCES—Marine National Bank. Commercial Agencies. Express Companies. Trade

Papers and hundreds of shippers.

Established 1873

A

G.Kohnhorst &

GRAND RAPIDS, MICH

Wholesale distributors of potatoes and other farm pro-
ducts in car loads only. We act as agents for the shipper.

Write for information.

W anted—Potatoes

Wire or write us what you have naming price and when
can ship

Both Phones 1870

M. O. BAKER & CO. TOLEDO, OHIO

POTATO BAGS

New and Second Hand

Stock carried in Grand Rapids

Can ship same day orderjis received

ROY BAKER

Wm. Alden Smith Bldg.

Grand Rapid.. Mich.
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blood spot or veins are plainly visi-
ble.

Mold Spots — Small black spots
or spot stuck to inside of shell.

Black Rot—Contents of egg black
or muddy and mixed.

Sour  or Light Rot—White and
yolk mixed, yellowish color.

Candle your eggs before setting
or marketing.

_ Inspect your eggs before market-
ing.
Breeding Stock.

The increased interest in turkey
raising will, no doubt, create a
strong demand the coming season
for stock turkeys, and it is, indeed,
the part of wisdom for the prospec-
tive breeder to form his or her plans
for another year at an early date.

Decide upon some one variety, but
let this decision be governed, in a
measure, by the adaptability of sur-
roundings. Thus if one has broad,
spacious fields and woodland afford-
ing extended range, no mistake
would be made in selecting the won-
derful Mammoth Bronze, but if, on
the other hand, the range is limited,
one would probably succeed better
with the Domesticated Black, or
White Holland, or that comparative-
ly new and striking variety, the Bour-
ben Red. If an early order is placed
with  some reliable breeder, the
chances are that very choice birds
can be secured at very reasonable
prices. No breeder can afford, or
should be asked, to sell his fine,
standard-bred stock at fall prices aft-
er he has fed and cared for them
throughout the winter.

It is not a question simply of sav-
ing money, but it is best that the tur-
keys should have ample time to be-
come accustomed to their new home
and new owner before laying time,
and, as it is known that turkeys
sometimes begin to lay in February,
the pens should be mated in Janu-
ary. A splendid trio of turkeys can
be bought for $15@20, and if the
purchaser manages well with the
eggs and poults, and advertises with
good judgment, he may reasonably
expect from $100@300 from his in-
vestment. If one has been engaged
in raising turkeys and wishes to
strengthen his pens by the addition
of new blood, it is wise to secure
early the birds desired for another
season and get them home that they
may become friendly with their new
companions and gradually forget the
disposition to fight, as is sometimes
the case. When people learn that
turkeys are really and truly no more
trouble to raise than chickens, if as
much, only a different method being
used, then there will be a rush for
this open field of pleasant enterprise,
and the Thanksgiving and Christ-
mas turkeys will not come so high,
and this best of all fowls will not be
reserved for the festive occasion
only.

If you expect the young turkeys
to be strong and thrifty, use non-
related stock. Better is it to send
a long distance, even for a good tom
or two, or three hens, and pay the
cost of getting them home than to
inbreed.

Turkey hens may be kept with
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profit until they are five years old.
They may not be so prolific in egg-
production, but the poults hatched
from her eggs will be strong and
healthy. Many people prefer to
change males every year, but if he
is a strong, vigorous bird, and has
been well cared for, he can be used
profitably for.three or four years.

We urge all breeders to do all in
their power for the health of their
fowls.

Keep poultry free from lice and
house well in bad weather—arrange
houses so there will be no draft.
Leave about half the front open.
Houses suitable for the keeping of
poultry can be built at small cost.

Educational Value of Crop Shows.

In Springfield, Ohio, there will be
held in January a State Corn Show,
at which farmers from every portion
of the State will gather, many bring-
ing with them samples of corn of an
especially fine grade or character,
grown on their own farms. At the
same time and place the manufac-
turers of Springfield and vicinity will
exhibit specimens of farm imple-
ments and machinery and other ac-
cessories and adjuncts to farm life
and equipment.

Corn shows are not new, but they
are growing in popularity year by
year. Farmers who raise corn in
any quantity have become deeply in-
terested in the competitions, from
which they learn much. Sectional
pride has been aroused; the selection
of seed, the study of soails, fertiliza-
tion and cultivation has been taken
up as never before. Rivalry between
townships has spread to counties, and
from counties to states, until corn
shows have now become a regular
winter feature in several corn-grow-
ing sections.

The effect of this friendly compe-
tition and emulation in corn raising
has been of eminent benefit to agri-
culture throughout the country at
large. As a result of the close at-
tention given to the cultivation of
this most valuable o fall American
farm products, the quality and vyield
of corn have reached a much higher
standard than in former years, and
time will develop still greater possi-
bilities for this golden grain.

But corn shows have not attracted
the attention of agriculturists to the
exclusion of other crops. During re-
cent years the apple has been ex-
ploited widely, and apple shows now
hold a place in the public eye second
only to corn exhibits. The result in
apple culture has been of equal ben-
efit, not only to growers but to the
public. The care of orchards; spray-
ing; the selection of feed; the adapta-
bility and fertilization of soils for ap-
ple culture have been given careful
study and experimentation. In this
work the United States and State
governments have taken a leading
part through experiment stations, the
result being of incalculable value to
the farming interests of the country.
The scope of effort in this direction
is being constantly extended.

The educational value of shows
such as have been mentioned is vast.
Agriculture as a whole is making
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great progressive strides through
these media. Specialization is now
becoming almost as 'general in agri-
culture as it is in manufacturing,
merchandizing and the professions.
Adaptability of soil to the growing
and cultivation of certain crops is
being considered before all else, and
as a consequence products of the
earth intended for human food are
becoming standardized as to both
quality and yield.—Implement Age.

They Did Not Need To Work.

A stout, splendidly “robed” wom-
an sat talking to a friend. Her hus-
band had just come into a consider-
able fortune, and, like many other
Americans, had begun farming in an
amateur way. In their case, how-
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ever, it mattered little whether crops
were good or bad.

“Yes,” the lady remarked, “since
John’s uncle died we have a nice

country house, horses, cows, pigs,
hens, and—"
“That must be charming,” broke

in the other. *“You can have all the
fresh eggs you want every day.”

“Oh, well,” hastily interrupted the
first speaker, “of course the hens can
lay if they like to, but in our posi-
tion it isnt at all necessary.”—
Youth’s Companion.

He Had None.
He—Don't you like to eat a peach
with the skin on?
She—No, it’s like Kkissing a man
with a moustache—er—I think |
hear mother calling.

Redland Navel Oranges

Fresh Car Just In

The Vinkemulder Company

Grand Rapids, Mich.

Established 187t

We Wan

Wholesale Dealers and Shippers of Beans, Seeds and Potatoes

M oseley Bros.
Both Phones 1217

Strictly Fresh Eggs
W hite Beans
Red Kidney Beans
Clover Seed

Office and Warehouse. Second Ave. and Railroad

Grand Rapids, Mich.

W orden PiBocer Company

The Prompt Shippers

Experience has tau

Grand Rapids, Mich.

ght thousands that there

is no economy in cheap, inferior YEAST.

Use FLEISCHM

ANN’S —it is the

best—hence the cheapest



Is There a Halo Around Your
Store?
Written tor the Tradesman.

A clever advertiser, speaking of
getting any single article before the
public, said that the secret of suc-
cess lay in two things: First, have an
article of merit, and, second, by skill-
ful advertising create a halo around
it” The word halo is used here, of
course, not with any sacred signifi-
cance, but simply with the meaning
given by Webster as one definition:
“An ideal glory investing, or affect-
ing one’s perception of, an object.”

Is there a halo around your store?
If there is not, there ought to be.

If you start in business to-day,
there should be a narrow circle of
radiance investing your establish-
ment by to-morrow—faint and shad-
owy maybe, perhaps hardly visible to
the naked eye—but nevertheless an
earnest of the broad and shining
nimbus that shall finally surround it.

If you have been in business five,
ten, twenty years and there still is
no halo, then something is wrong.
You must get one.

It is possible for a store to create
for itself such a mission of useful-
ness in the community, and to fulfill
that mission so graciously and ben-
eficently that its patrons will come
to look upon it with much the same
affectionate regard that children en-
tertain toward the fairy godmother
in an interesting story.

The dry goods dealer can have a
bigger and brighter halo than any
other merchant. His customers are
largely women. He deals with the
sex that is famous for attributing all
kinds of imaginary excellence to
whomsoever or whatever meets with
its entire approval. He handles the
things that please the eye and de-
light the fancy and which are dear to
the heart of every mother’s daughter.
The dry goods man who does not in-
vest the perception of his women
patrons with “an ideal glory” about
every article that comes from his
shop, who does not make them feel
that all goods take on a peculiar vir-
tue simply because they issue from
his place of business—that man is not
living up to his opportunity.

A dry goods dealer whom we will
call Mr. Shelby was engaged in trade
in a certain Southern Michigan town
for a great many years. His store
had a most remarkable halo, which,
| understand, yielded him very good
financial returns. He started this
with the genuine merit of his goods,
and as the aureole grew larger and
more luminous, he raised rather than
lowered his standards. He would
not buy nor sell a cheap, poor arti-
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He carried only reliable lines.
“l think this piece of goods will
wear. | bought it of Mr. Shelby,”
was a common remark.

His customers really magnified the
excelence of every garment, every
yard of cloth, even every thread of
yarn that came from his store. In
reality no goods made by mortal
hands ever could be as fine, as dura-
ble, as fast colors, as those which
Mr. Shelby sold were thought to be
by his friends and patrons. There is
a marked tendency in human nature
toward hero worship. The well-lov-
ed and highly respected merchant al-
ways is praised even beyond his just
deserts.

This man Shelby charged high
prices; he sold only good goods and
made a large margin of profit. At
that time and in that locality he made
it work—he won out on that policy.

At the present time and in most
places, good values would be a bet-
ter basis for a halo. Do not say,
“We won't handle ten-cent stock-
ings at all;” but, rather, “Madam, you
get here the best stocking for a dime
that that amount of money can pos-
sibly buy.” Use a line of argument
somewhat like this: “We court the
patronage of persons in all circum-
stances. The workingman’s money
looks just as desirable to us as that of
the millionaire. We aim to carry
goods that will suit all purses. We
do not claim that our fifty-cent dress
goods is worth a dollar, nor that our
dollar goods ought to sell for two
dollars; but we do claim that each
kind is the very best to be had for
the price.” Make good on these as-
sertions and continue to make good
on them and you will get a halo.

Let all your representations be
correct, truthful, dependable, and you
will get a halo.

A reputation for style will give you
a halo and a most enviable one. Hap-
py is the dry goods merchant who
selects his stock with such critical
judgment that his store comes to be
recognized as a center of good taste
and an authority on fashions. Cre-
ate this very desirable halo and ma-
terial for a dress bought at your
shop will no longer be merely so
many yards of serge or panama or
marquisette, but, instead, “a gown
from Jones,” and it will carry with
it a certain distinction as long as the
threads hold together.

Give everybody a welcome, treat
all with courtesy, make people com-
fortable and happy while they are in
your store, and you can not fail to
have a halo. Go into some places and
you feel that the proprietor and ev-
ery employer is radiating an atmos-
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phere of something like eighteen de-
grees below zero. A halo of frost
and ice is not what you want—your
encircling atmosphere must be one
of warmth and kindliness and good
cheer.

The rest rooms for their women
patrons now provided by all large
dry goods establishments that are at
all up to date are directly in line
with the idea just advanced. Even
the small village store should have
its cozy corner, warm and provided
with easy chairs, where the farmers’
wives may feel at home to eat their
luncheon or rest while they may
have to wait. Thoughtfulness in lit-
tle things and looking out for the
welfare of your patrons—these cre-
ate a halo.

Good values, fair and square deal-
ing, correct styles, taste in the selec-
tion and arrangement of goods,
courtesy and cordiality—these are the
simple elementary things of store-
keeping, the fundamentals in which
every dry goods merchant should be
thoroughly grounded. Who would
think to attract attention and hold
patronage by means so simple? Yet
it will be most unwise to disdain
these measures and rely entirely up-
on some striking and extraordinary
policy to advance your interests.
These common-sense, practical meth-
ods which ought to be practiced ev-
erywhere are not to be found so fre-
quently as they might be; they are
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rare enough that the intelligent use

of them will throw around any store

a bright and profitable halo.
Fabrix.

You can't always measure a man’s
importance by his chest expafision.

The only way to get along with
some people is their way.

To General Merchants and
Variety Stores

To compete V\gth "T] He Bis Ones" and chain
stores you must uL}/ right. .

List of 100 manufacturers and importers who
sell dlrec}ﬁavmg you 20to 30 per cent, sent upon

t
receipto E. J. MOORE,

1316 East 47 St. Chicago, llIs

We are manufacturers of

Trimmed and

Untrimmed Hats
For Ladies, Misses and Children

Cor!, Knott & Co., Ltd.
20, 22, 24, 26 N Division St
Grand Rapids, Mich.

U A icrD v

These hose have sprang
by sheer worth into their high place in favor

They are perfected hose with new features that afford max-
imumwear and comfort. A fine, silky "feel."" with dur-

ability.

Latest improvements
increase comfort and wear value

Long, staple, combed Sea Island Cotton—French welt, the
best welt ever put on a seamless stocking. Two-thread
looping machines give double strength to the toe.

Leg above the heel_reinforced to the proper height.

The

shoe cannot come in contact with the thin part of the
stocking. All reinforcing is by special yarn, so that it does
not show—like a patch—as on other stockings.

To be free from sock annoyance—look for the name Bach-

elors’ Friend on the box.
can get for your money.

t means the best value that you

Made in 3 grades: 6 pairs $1.50; 6 pairs $2.00; 6 pairs $2.50.
Colors: Black, Tan, Nawy, Slate, Bordeaux, Purple, etc.

You'll find the guarantee in every box.

Should any pair

of hose show holes inside of six months, send to us with
one coupon and we’ll make good.

No need
to do this
since he
wears
Bachelors'
Friend

Made by JOSEPH BLACK & SONS, York, Pa.
Edson, Moore & Co., Detroit, Mich., Wholesale Distributors



December 27, 1911

How the Merchant Helped Out the
Preacher.

Si Weevey, glanced out of the win-
dow, across the snowy highway that
led past his general store, and was
pleased to see his old friend, the
parson, approaching. Weevey was a
fairly sharp business man for six
days of the week, but on Sunday the
little town of Queehawkett knew no
more ardent a church-worker. In-
deed his talents had been tolerably
well summarized by his neighbor,
Jedediah Peters, when the latter had
observed concerning Queehawkett’s
merchant prince, that he was “an all-
fired good church-worker on Sun-
days, and an equally good worker of
everybody else week-days.” Never-
theless a staunch friendship had
grown up between the clergyman and
his parishioner, and Weevey liked
nothing better than a chat with the
preacher.

“Mornin’, Parson,” he said, open-
ing the door of his big store in per-
son, to greet his visitor. “You’re
just the man | wanted to see. | got
good news for ye.”

“That’s good, Silas,”
clergyman.

“Not less’n a dozen members o’
the congregation’s been in here the
last two days astin’ if | knew what
ye’'d like best fer a Christmas pres-
ent,” said Weevey.

“Ah! Indeed!” said the preacher,
with a gratified smile, and then he
sighed. “It’s a strange confession
for a preacher to make, Silas, for we
are always preaching against ma-
terial earthly treasures, but to tell
you the honest truth nothing would
please me more this Christmas than
good hard cash. My salary | know
is larger than | deserve, but it is in-
adequate to my personal needs. Look
at these boots—Ilook at your own bill
against me.”

“That’s all right, Parson,” said
Weevey, giving the shepherd of the
flock a friendly tap on the shoulder.
“Don’t you worry about that—but—
er—hum—ha—Il—er—I—took the lib-
erty, parson, of tellin’ all these en-
quirers that the last time ye was in
here ye’d cast longin’ eyes on one 0’
them $2.50 wash-b’ilers o’ mine.”

“Why, yes, Silas, | did,” said the
preacher. “As | remember it Mrs.
Pounder needed a new wash-boiler
about that time, and | priced one of
yours, but—"

“l remember, ye couldn’t stand the
price,” said Weevey. “Well, sir, 1've
told ’em all about that,” he added,
“and what do you think, Parson, |ve
already took ten orders for them
wash-b’ilers to be sent to you on
Christmas!”

“But, my dear Weevey,” cried the
precaher, “this is awfully good of
you, my dear felow, but | couldnt
—no, really, | couldnt have any use
whatever for ten wash-boilers.”

“Ten?” laughed Weevey. “l reckon
it Il come to more’n that, Parson.
| callate to sell at least thutty of
them wash-b’ilers on your account
this week.”

“But what can | do with them?”
pleaded the preacher.

“Aha! That’s the point!” chuckled
the merchant prince. “Don’t ye see,

replied the
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doctor, instead of sendin’ the hull
thutty down to the parsonage, I’ll
only send one, and I'll allow ye sev-
enty-five cents apiece on all the oth-
ers. That ’ll come to $21.75, which,
after payin” my bill, will leave ye a
clear $8.25 to the good.”

“Ha! Hum!” gulped the clergyman,
gazing wistfully out of the window.
He was not a Napoleon of Finance,
and the proposition was a bit intri-
cate, but $8.25 in real money he com-
prehended so thoroughly that it was
a terible temptation. “It’s very good
of you, Silas,” he said, after wavering
for a few moments. “Let me go
home and wrestle with the idea until
to-morrow, will you?”

He walked slowly homeward, and
wrestled for hours. Eight dollars
and twenty-five cents and Weevey’s
bill paid! “Take it,” whispered In-
clination. “Go slow,” said Con-
science. It was a long wrestle, and
—well, the parson was a man of
peace, and not of war, and so it hap-
pened that as he stepped into his
pulpit on Christmas morning, eight
bright silver dollars and a quarter
jingled in his clerical trousers, while
Mrs. Pounder sat in the front pew
with a heart gladdened by the
thought of a brand-new boiler that
had arrived at the parsonage the
night before.

And Weevey—well, on the 1st of
January, Weevey announced a spe-
cial sale of wash-boilers at fifty per
cent, off for cash.

It was indeed a happy Christmas
for everybody.

Mince Meat Now Defined By Uncle
Sam.

Washington, Dec. 26—The Federal
Government has laid down a rule for
mincemeat. The great question is
practically settled, not, it is true, in
time to catch all Christmas pies, but
as a happy promise and harbinger
for the new vyear.

The pure food board of the De-
partment of Agriculture, headed by
Dr. Harvey W. Wiley, after laboring
for months over the question “What
is mincemeat?” has evolved an offi-
cial definition.

“Mincemeat is a mixture of not
less than 10 per cent, of cooked,
commuted meat, with chopped suet,
apple and other fruits, salt and spices
and with sugar, syrup or molasses
and with or without vinegar, fresh
concentrated or . fermented fruit
juices or spirituous liquors.”

The board has been enquiring for
several months into the “conspiracy”
that produces manufactured mince-
meat in this country. They have
discovered many high crimes com-
mitted in the name of mincemeat,
concoctions  which in the board’s
opinion are defaming the memories
of our grandmothers and hiding be-
hind a cherished name.

Mincemeat manufacturers  have
contended that you really can not
standardize this delicious institution,
for mince pie from away back in
Shakespeare’s day has been just what
anybody choose to make it. It was

possible, some of them argued, to
have mincemeat “without meat.”
The pure food board, however,
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after considering the big question
from all angles, has prepared copies
of indictments. These have been
sent to the makers of mincemeat—
professionals — requiring them to
show cause why they should not
hereafter be required to make the pie
filling according to the formula.

Sad to relate, most of the copies
of the indictment to show cause
were mailed to Massachusetts, which
for many years has professed to be
the original home and abiding place
of the old fashioned mince pie.

Referring to the official formula,
the board in its tentative decision
says: “The board indorses this stand-
ard and is of the opinion that it rep-
resents clearly the ordinary concep-
tion of mincemeat; and a product un-
der the name of mincemeat, differing
from this definition, would be mis-
branded; and the board is further of
the opinion that it is a reasonable
standard for the manufacturer to at-
tain and that no undue hardship is
exacted in requiring that mincemeat
shall comply with this standard.

“The investigation of the use of
glucose and starch in mincemeat has
been considered and the board is of
the opinion that these are not norm-
ally ingredients of mincemeat and
therefore their presence should be
plainly indicated on the label.”

1B

Dr. Wiley added thkt he hoped
that before the next Christmas holi-
days mincemeat in its ancient glory
would be entirely restored to a long
suffering public.

Bad, Isn't 1t?

“There seems to be a strange af-
finity between a darky and a chicken.
I wonder why?” said Jones.

“Naturaly enough,” replied Brown.
“One is descended from Ham and the
other from eggs.”

Th« Man Who Knows
Woc«ars e*Miller-Made” Clothes
An4 merchants "who Ian?w sell them. . Will
mend swatches end models or a man will be
f\?nt tF an% merchant, anywhere, any time.
0 obligations.

Miller, Watt A Company
Pine Clothes ter Men Chicago

Those Michigan Merchants
who are_now enjoying the biggest and
most satisfactory Young Men’sand Lit-
tle Fellows' trade are doing it on the
merits of
Graduate Clothes (Sizes 31-40 - $12-120)
viking Clothes (Sizes 31-40 - $7-111.50)
Wooly Boy Clothes (Sizes 6-17 - $3.75-$10)

and other moderate priced lines made by

he vAK~ACo CK"S"mjateOvik" gsymoQ
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A Prosperous

New

Year

To all our Friends and Customers.

-fir

Grand Rapids Dry Goods Co.

Exclusively

Wholesale

Grand Rapids, Michigan

To Our Patrons

Our appreciation prompts us to express to
you our thanks for the business you have en-
trusted to us, and we wish that the coming
year may be the happiest and most prosperous
you have ever enjoyed.

PAUL STEKETEE & SONS.
Wholesale Dry Goods,

Grand Rapids, Michigan
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Making More Money on Half the
Investment.

The senior member of the firm
of Howard & Griffith came to the
front of the store, and as he held
out a paper toward Griffith, his beam-
ing face seemed to have its light re-
flected from the expanse of white
vest below. As the younger man
took the paper from him, Howard
said: “A very satisfactory year in-
deed. In fact, it has been the most
profitable we ever had. As you will
see from the inventory just finished,
or, rather, from my final calculations
thereon, our capital has increased by
more than three thousand dollars
during the fiscal year just closed.”

Now, Howard did deserve most of
the credit for making the business
what it was. Indeed, long before
Griffith had come in, via the son-in-
law route, “Howard’s” was by far the
largest shoe store in either the city
or country. Son-n-law although he
was, Griffith had been a very success-
ful traveling salesman for a big shoe
concern, and was well fitted to take
charge of the selling end of even a
retail store; and that was the end

of the business that he did take
hold of.
Although Pa Howard admired

Griffith, he did not look upon his
service in the business as being of
great value. The senior member had
started the store when the now
thriving city was but a small town,
and the time and conditions were
such that merely supplying the de-
mand and making collections were
the chief features of the business. So,
when the advent of the younger man
necessitated a division of responsi-
bility, Howard kept the buying and
book-keeping ends in his own hands
and rather patronizingly looked upon
the junior partner’s duties as being
largely ornamental.

Griffith glanced over the paper
which he had taken, and then asked,
“Where is that three thousand dol-
lars, pop? In securities, real estate,
or in bank?”

The old gentleman sniffed disdain-
fuly, and then, impressively waving
his hand towards the box-faced walls,
said: “In stock, sir, in stock!”

Griffith put his hand beneath How-
ard’s arm and leading him to the
rear of the deep store, pointed to
the tier upon tier of shelved boxes
and ¢aid: “There pop, there is that
three thousand dollars of added capi-
tal; three thousand dollars’ worth of
tombstones, there and down cellar.
| say tombstones because back of
those tablet-like box fronts there is
nothing but dead ones; a shoe stock
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that is as dead as the animals the
hide was stripped from!”

For a moment the old man seem-
ed unable to say a word, he just
snorted. At last he almost shouted:
“Dead! Do you call that dead stock?
Why, sir, most of it is staple as car-
pet tacks; yes, sir, staple as sugar.
At this minute you are facing a sec-
tion of shelving from which shoes
are being sold almost daily.”

“That is true,” said Griffith. “Right
before us are some shoes for which
there is at present a lively demand.
Take these oxfords, for instance. We
have sold half of all you bought and
there is still a good call for them.
But a glance at the calendar will
convince you that within a month
the demand for these goods will au-
tomatically almost entirely cease;
that from now on the demand will
rapidly decrease, and nothing but a
reversal of calendar, climate and sea-
sons will prevent our being stuck on
at least 15 per cent, of your entire
purchase in this line—unless you per-
mit me to advertise them and push
them out at cost or less, right away.”

“What? You’re crazy! You just
said that the present demand for
them at the regular price was good.”

“Precisely! Had you bought light-
er, the cut-sale might have been post-
poned for a month, or never have
taken place at all. However, simple
figuring upon what we have sold, and
the time in which we have sold them,
mathematically proves that unless we
commence to unload on these goods
at once, we are sure to be stuck until
next spring at least, and then we
shall not be able to get more than
25 per cent, of the original cost, a
price at which you will probably not
allow me to sell them even then, al-
though, calculating at the rate of
cash discount you got on them, they

will have increased their cost by 12
per cent, by that time.
“For the five years | have been

your partner each year has shown
an increase in our wealth, according
to your figures. You have taken pride
in the fact that our family expenses
have not increased; that we have
drawn no more from the business than
we did five years ago, You are fond
of telling people that we are letting
the business increase its own capital
for the sake of my children and your
grandchildren, when, in fact, you are
preparing for them a heritage of
woe; getting ready to leave them a
lot of old junk.”

Griffith had now become the em-
phatic one, and determinedly pursued
Howard, who had retreated to the
office, and seemed to be attempting
to shrivel himself up in his chair.
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“You talk about some of these
shoes being ‘staple as sugar.” That is
probably just what you said about
horse-hide high boots thirty years
ago such as we still have a few
moldy pairs of buried deep and dark
in the farthest corner of the cellar.
There is nothing staple in the shoe
business, in the sense you use the
word. Within this store are to be
found a couple of hundred of lots of
one to twelve pairs each, that are as
dead as Moses’ sandals, and vyet, if
you had let me start to clean things
out when | first came here, as |
wanted to, we would have had some
amount of good money for every
pair; but, no, you said the stuff was

‘staple,” and sometime somebody
would call for a pair of the curios.
“Even when | was a traveling

salesman and sold shoes to you, |
had to cut some of your orders to
keep you from swamping yourself.
Whenever | had a special discount
lot you would want to load up to the
roof to get the discount. You still
seem to think that if one gets a good
discount he makes a profit without
selling the goods. You say that we
have ‘made’ three thousand in addi-
tional stock because your inventory
at invoice costs shows a footing that
much in excess of last year. Yet ac-
cording to your own theory you are
cheating yourself. | am proud of
the fact that you have a reputation
without a blemish; that we do, as
you always did, discount all bills, and
if the cash for discounting was
brought by rapid turn over all would
be well. However, in spite of the big
business we do, and you have for
years done, you do not own a really
good home; you have no income ex-
cept what you draw from this busi-
ness; you have kept up discounting
and adding to stock by having as
little income for personal and family
use as you had twenty years ago.
You contradict yourself with your
own theory of discount and over-
buying profits. For if that theory is
right, the goods increase in value (as
they actually do in cost) at least 1
per cent, every thirty days. So if
you will just figure on that basis you
may be able to prove from accumu-
lated values in leather junk that we
are a pair of millionaires.”

By this" time the old gentleman’s
usually impressive vest seemed to re-
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semble a wash-cloth that was trying
to crawl over his face. Howard
continued: “Instead of marrying your
daughter to get this partnership |
took the partnership to get vyour
daughter. But now | have all | can
stand of this, and am going to quit.

I am going back on the road. Il
get a route in the Pacific Islands, and
take my wife and your grand-chil-
dren to Manila or Honolulu or some
place like that and—"

Howard nearly had a stroke. He
threw up his hands, and agreed to
let Griffith run the business. He
kept his word, and to-day that store
is making twice as much money on
half as much investment.—Shoe Re-
tailer.

Be Loyal To Your Employer.

Personal loyalty to one’s employer
is the keynote to success; in a meas-
ure, we are all employes.

The greatest number of workers,
men and women alike, fail to under-
stand the meaning of the word loy-
alty.

If you seek employment and it is
given you—then for heaven’s sake
work for the man and do your best.
Don't begin in a short time to kick
and grumble to other employes, and
above all dont be dishonorable by
seeking other employment while tak-
ing your present employer’s money,
for if your mind and interests are
elsewhere, you are not giving him
your best service.

If you are not satisfied with your
job—quit and be a man. Get outand
find another more to your liking and
ability. Don't be a sneak. Don’t con-
sort with the enemies of your em-
ployer. Don’t permit yourself to be
made a cat’s paw by acting as a spy
and informer on your employer for
the benefit of those who seek his un-
doing. Don’t be a thief of your pres-
ent employer’s time and interests.

The fellow who is always borrow-
ing our money is almost as great a
nuisance as the fellow who never has
any to lend us.

HONORBTfLT
SHOES

Carriers, Policemen, Truckmen, Railroad Men

Agol

Is a Great

Rubber

Manufactured only by

Goodyear Rubber Company w w"AUS
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Government Suit To Dissolve Shoe
Machinery Co.

A bill in equity which seeks to
dissolve the United Shoe Machinery
Co. and its subs-***xy companies, and
to prevent further enforcement of the
exclusive use and tying provisions of
the leases and license agreements for
the use of its machinery and other
materials which the company has
with almost all the shoe manufac-
turers of the country, has been filed
in the United States Circuit Court at
Boston by the United States Gov-
ernment.

The bill was brought by District
Attorney French, acting under direc-
tion of Attorney General Wicker-
sham, against.twenty companies and
twenty-three individuals identified
with the United Shoe Machinery Co.
The bill seeks to restrain the com-
pany from maintaining and engaging
in unlawful combinations, contracts
and conspiracies in restraint of in-
terstate and foreign trade and com-
merce, in violation of the Sherman
anti-trust law, in the manufacture,
sale and lease of shoe machinery,
mechanisms, tools and devices used
in the manufacture of boots and
shoes.

This proceeding is separate and in-
dependent of the prosecution of cer-
tain officers of the company which is
still pending, and is analogous to the
action taken by the Government to
dissolve the Standarad Oil Co. and the
American Tobacco Co.

The defendants named in the bill
follow: United Shoe Machinery
Company of New Jersey, United
Shoe Machinery Corporation, United
Shoe Machinery Company of Maine,
United Shoe Repairing Machine
Company, United-Xpedite Finishing
Company, United Awl and Needle
Company, United Fast Color Eyelet
Company, O. A. Miller Treeing Ma-
chine Company, W. W. Cross & Co.,
Inc., S. A. Felton & Son Company,
Campbell-Bosworth Machinery Com-
pany, Boston Blacking Company, J.
C. Rhodes & Co., Inc., The Rimmon
Eyelef Company, Ross-Moyer Manu-
facturing Company, J. K. Krieg Com-
pany, Booth Brothers Company, S.
O. & C. Corporation, Ellis Lacer
Company, Thomas G. Plant Com-
pany, Sidney W. Winslow, William
Barbourd, Wallace F. Robinson,
George W. Brown, Edward P. Hurd,
John H. Connor, Louis A. Coolidge,
Edwin P. Brown, Frank L. Babbott,
Henry B. Endicott, Edmund LeB.
Gardner, John H. Hanan, Elmer P.
Howe, Joseph C. Kilham, George E.
Keith, Rudolph Matz, Charles G.
Rice, Alfred R. Turner, Samuel Weil,
Edward N. Chase and Harold G
Donham.

Wherein the ElliottnMachine Co. Is
Exempt.

In a special circular on the effect
of the recent trust decisions on the
validity of patents, George Hilliard
Benjamin, of New York, says that
the general impression that the terms
of the Sherman act and the con-
struction of such act by the Supreme
Court in the Standard Oil and To-
bacco cases are directly opposed to
the terms of such sections of the
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United States statutes as grant pro-
tection to inventors for their inven-
tions for a specific term is correct.
In no one of the petitions filed by
the Attorney General is there any al-
legation that the exercise of a mo-
nopoly specified in a patent or pat-
ents is in violation of the terms of
the Sherman act.

The attack by the Government is
not against monopolies created by
patents, but against agreements, com-
binations and the like, based upon
the patents and intended to exercise
a control in an industry beyond that
conveyed by the patent grants. In
short, the Government takes the po-
sition that an inventor may exercise
an absolute monopoly in the thing
covered by his patent grant, but that
neither he nor any combination of in-
dividuals or interests may use such
patent as a basis for exercising a
monopoly or control in an industry,
which is beyond and external to the
monopoly of the patent grant. To
keep within the Sherman law, there-
fore, manufacturers should remem-
ber:

1 That they can make no agree-
ment with purchasers, agents or dis-
trbutors, by reason of which the use
or the reselling price of the articles
is fixed and determined.

2. That no agreement may be
made between individual owners of
separate patents, or business con-
ducted, by the single owner (be it
individual or corporation) of a group
of patents in an industry, where the
purpose of the agreement or the na-
ture of carrying on of the business is
such as to obtain an extension of the
monopoly created by the patents, or,
in other words, effect a control or
partial control of an industry, and
thus unreasonably restrain and ham-
per the trade of others.

Whether the position taken by the
Government is or is not correct must
be finally decided by the Supreme
Court.

The Vampire.

Almost every business has at one
time or another felt the debilitation
of the Vampire called Neglect. If
you have men in your business guil-
ty of neglect, weed them out, for
they suck its vitality, smother energy
and are a menace to order, peace of
mind, progress and results.

It is Neglect that puts off needful
action until a more agreeable time;
Neglect that lets vital work pile up;
Neglect that permits small business
sores to develop into malignant can-
cers; Neglect that dodges responsi-
bility, repudiates good intentions and,
eventually, saps the power out of the
brain, the profit out of the business,
the increase out of the pay envelope.

Beware of the Vampire. Get rid
of him.

Up Against It.

Hokus—Why dont you try to get
a job?

Pokus—Employers prefer to hire
married men.

Hokus—Then why don't you get
married?

Pokus—A girl won’t marry a fel-
low unless he has a job.
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A Good Many
Retailers

Have found out that they didn’t
have enough

W ales Goodyear
Rubbers

and we’re getting a bunch of re-
orders—the Bear Brand Rubbers are
the thing this year. You’ll find it
hard sledding trying to satisfy your
trade with any other make-shift
brand, and that brings us square up
to the situation; have you sent your
order for all the Bear Brand Rubbers
you ought to buy?

We have the goods, there will be
no unnecessary delay in filling your
order—send it along today.

HEROLD-BERTSCH SHOE CO.
Grand Rapids, Mich.
Distributors of
Wales Goodyear Rubbers

Makers of the famous
“Bertsch” and “H. B. Hard Pan” Shoes

I

W e wish all our Friends
and Patrons

A most prosperous and successful
New Year and assure you of our
earnest,,desire for a continuance of
the cordial relation existing be-
tween us.

Rindge, Kalmbach, Logie & Co., Ltd.
Grand Rapids, Mich.
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PRACTICAL SHOPKEEPING.

Matters of Vital Concern To Mer-
chant.
Paper Nine—Good Clerks.
Written for the Tradesman.

It isnt the easiest thing in the
world, this finding a good clerk just
when you need him. If somebody
wants to start a good business on
unique lines let him establish an agen-
cy and keep on hand an unfailing
supply of good salespeople—both
men and women—and | dare say he
will do a thriving business—especial-
ly in the larger communities.

Of course the difficulty of finding
good clerks varies universally with the
amount of money you are able to
spend on clerk hire. It is easy
enough to describe in glowing terms
the kind of clerks we would like to
have, provided we could secure just
the kind we want; buf the point is,
would the nominal salary we are able
to pay them be large enough to hold
them? Young people who are am-
bitious, resourceful and energetic are
not content always to work for a
nominal salary, although it is just as
large as the business will allow. So
the problem of finding clerks must be
worked out within certain limits that
are rather fixed. And that’s what
makes it a problem.

If a good clerk is an asset (and |
think it is pretty well established that
he is), a poor or indifferent clerk is
a handicap. But between the two ex-
tremes, the best and the worst, there
are a great many intermediate types.

Broadly speaking, all salesmen may
be divided into three classes: First,
clerks who have attained efficiency;
second, clerks in the process of at-
taining it; third, so-called salesmen
who havent as yet attained it, and,
moreover, do not seem at all likely
to attain it—and that simply for the
reason that they are temperamental-
ly disqualified for the business of
selling merchandise.

Of the first class you will require
one or more—the number depending
upon the size of your establishment
and the possibilities of your trade;
and of the second you will perhaps
need a few at all stages of your
progress as a merchant, but of the
latter class you will seek at all times
to steer clear. But that, of course,
is easier said than done, for it takes
time to give a young person a thor-
ough try-out in a clerkship. If one
were gifted with the happy faculty of
seeing the finished product in the
raw beginner, the circumstance would
help mightily towards the solution of
the problem of finding good clerks.
But this is a rather unusual trait.

The storekeeper who is on the out-
look for a clerk must select from
such material as he has at hand. He
will select the brightest and most
promising young man or lady he can
secure at the price he is able to pay,
and then he will seek to train them
up in harmony with his ideals of ef-
fective salesmanship. If they are in-
terested, apt and industrious, the
merchant will rejoice at the visible
progress they are making, even al-
though they have never had any pre-
vious experience in a store; but if it
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should develop that they are tem-
porarily unfit, the merchant will won-
der why he was not able to know it
from the very start.

Neatness, cleanliness and a pleas-
ing presence are qualities that natur-
ally incline us to favor the young
person possessing them; and yet a
better young person is sometimes
turned down just because he hap-
pens to be at the time a bit awk-
ward or unkempt. Neatness in dress
and person and a pleasing address
are, of course, important; but they
must be combined with other and
more substantial qualties.  These
more substantial qualities are gener-
ally not so obvious as the mere ex-
ternalities. And that is the reason
merchants sometimes meet with pain-
ful disillusionments in hiring clerks.

There is a sense in which a store
is known by its salespeople. This is
particularly true where the store is
very large and the owner or own-
ers time is almost entirely given to
the executive end of the business.
Some stores are noted for their
courteous, polite and refined clerks.
In other establishments one is some-
how impressed with a sense of ineffi-
ciency or indifference on the part of
the selling force. Why this some-
what wide variety in the kind and
character of retail salesmen? Tem-
perament, training and environment
are the determining features. But
whose is the responsibility ultimate-
ly? Evidently the man or men back
of the business. The customer as-
sumes (and rightly so) that the ex-
ecutive brains back of the business
are responsible for the selection of
the salesforce; and if that salesforce
is not just what the customer thinks
it ought to be, he is going to at-
tribute the blame to the boss. And,
of course, he is right in this.
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mit. But the mistake of a bad choice
is very slight as compared with the
continuance of an impossible sales-
person. And the indifference and in-
competency one sometimes meets
with in a salesperson are quite natur-
ally charged up against the estab-
lishment itself.

And that is just the reason pro-
gressive merchants are trying to
grade up in the matter of salesman-
ship.  Salesmanship is looked upon
as a very important matter in this
modern merchandising era. It is in-
teresting to see how the bis depart-
ment store people are trying to im-
prove their store service. They are
coming to attach a wonderful signifi-
cance to the matter of effective sales-
manship throughout their stores; and
they are seeking in many ways to
grade up their selling forces and
bring them to a degree of efficency
hitherto almost undreamt of. They
are not only seeking to promote the
utmost loyalty on the part of their
salespeople (believng that loyalty is
absolutely .essential to the highest
degree of efficiency), but they are ar-
ranging for talks and lectures and
conferences on numerous phases of
the subject of retail salesmanship;
and in order to touch the ambition
of their help in a vital spot, they are
offering rewards and merits and pro-
motions for faithful service.

In the natural course of events
the persons seeking employment as
clerks are pretty apt to be young.
And this is well for many reasons—
but chiefly because there is a plactic-
ity and enthusiasm about youth that
the storekeeper requires in the help
he .is training up and equipping for
service.

To be sure a merchant will now
and then find himself in need of an
experienced clerk; and there areways

| am not assuming that anybody ot getting him provided the salary

is going to be altogether free from
occasional mistakes in the selecton
of salespeople. And, of course, su-
pervision, discpline and wise direc-
tion can do much—more perhaps
than some of us are disposed to ad-

inducement is sufficient. The good
old-fashioned method of still hunting
is one of the best methods employ-
ed in getting clerks of this kind. First
locate your man. Observe his meth-
ods with customers in oth<
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onments, and at times when he has
no reason to believe that he is being
observed. Find out about him—his
habits, his companions, his amuse-
ments, etc. From what he has ac-
tually done, or is now doing, you can
form a tolerably correct judgment as
to what he will be able to do inyour
establishment.

As far as possible the storekeeper
ought to select men capable of con-
trolling trade of their own. If a
salesman has sufficient encourage-
ment he can cultivate quite a large
personal  following customers,
friends and acquaintances whom he
can serve just a little better than any-
body else in the establishment.
Large dealers who employ a good
many salesmen often select them
with this point in view. They select
young people who live in different
parts of the city, belong to different
social sets, churches, societies, clubs,
and the like.

But whatever your method of se-
lection, you will strive not only to
get the best clerks you can for the
price, but you will also try to in-
crease their efficiency. But this
point will be discussed more fully in
my next paper. Chas. L. Garrison.

The Motor of Our Careers.

The business man who is content
to come down to the store each
morning and just take down the
blinds and sit in the door and wait
for customers is likely to wait. That
sort of thing is bad, very bad for
business. We must be up and awake,
working out new schemes and ideas;
we must go out into the street and
raise our voices and make the people
hear us; we must shout forth the new
and startling thoughts which come
to us in our dreams and our work.
We must be alive and seething with
energy and thought, and through it all
we must keep right on plugging, be-
cause that is the steadying habit that
brings our thoughts and dreams to
fruition; it is the motor of our ca-
reers, the machinery, as it were, that
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NEW YORK MARKET.

Special Features of the Grocery and
Produce Trade.
Special Correspondence.

New York, Dec. 23—We have this
week to chronicle a devidedly firmer
market for spot coffee—a reflection,
perhaps, of the increased strength in
the speculative situation. The mar-
ket showed considerable activity and,
considering the proximity of Christ-
mas, was almost lively. At the close
Rio. No. 7 in an invoice way is quot-
ed at 1432C. In store and afloat there
are 2,524,597 bags, against 2,936,288
bags at the same time last year; Milds
are firmer, in sympathy with the
Brazilian sorts, but the volume of

business has been moderate. Good
Cucuta is quoted at 1524c.
Teas are steady, but, of course

business is just now held back, and
for a fortnight attention will be
given to the work of getting mat-
ters into shape for 1912. Sellers are
confident as to the future and seem
to think that 1912 will be a record
breaker to date in the per capita con-
sumption of tea in this country. Pric-
es are expected to be higher, as the
supply will not be overabundant.

There is simply an everyday de-
mand for sugar and all refineries
have settled on 5.75¢, less 2 per cent.,
as the selling price. Raws have de-
clined somewhat.

Sales of rice individually are small,
but there is some business going on
all the time and when sales are made
full rates are obtained. There is
little or no use of looking for bar-
gain offerings. Prime to choice, 424
@»5c.

Nothing of interest can be re-
ported of the spice market. Quota-
tions are identically the same as last
week and stocks are moderate.

Molasses shows the same lack of
animation as is always the case at
this time. Quotations are firmly
maintained here, as is the case in the
South. Good to prime centrifugal, 25
@32c. Syrups are quiet.

Standard 3’ tomatoes are worth
$1.10, while some packers will talk
nothing below $1.12J4@1.15 f. o. h.
for goods that will meet every re-
quirement of the word “Standard.”
Eighty cents for futures has been
talked, but packers are unwilling to
make any demonstration as to fu-
tures and the market is, as yet, very
quiet. Corn is firm, but sales are few
and when made the amount taken is
of limited quantity. Other goods
are moving in about the usual fash-
ion, but the whole line of canned
foodls is well sustained.

Top grades of butter are reported
scarce and creamery specials are
quoted at 40c; extras, 39c; firsts, 35
<a)37c; held stock, 34@36c for spe-
cials and 34@35c for extras; factory,
22J4@23)4c.

Cheese is quiet and unchanged at
16@16J4c for whole milk.

Eggs are hardly as firmly main-
tained as last week, as the warmer
weather has given us larger supplies.
However, fancy white Western are
worth 42c—from this down through
every fraction fo 28@30c, the latter
for fresh-gather™ seconds.
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As one of the Michigan Trades-
man boys, | want to say that we
have quite a lot of things to be
thankful for this year of grace 1911
We have, in the first place, occasion
to rejoice on the recovery of Mr.
Stowe and, secondly, in the fact that
he seems to stay recovered. On the
side of the Amercan Grocer, the same
may be said of Mr. Barrett.

Then | think the paper has had a
prosperous year, and this helps all
around, as it is an earnest of what
we may expect for the future. With
good health Mr. Stowe can look for-
ward to a lot of years ahead and |
sincerely hope he may be spared long
in the land.

In the very highest sense of the
word, | wish the Tradesman, from
office boy to foreman; from the “dev-
il” to the chief cook and up to the
boss himself a Happy New Year.

F. J. Root.

Real Grief.

For real grief the following told
by Robert W. Chambers, the novelist,
takes the premium: “She was eating
pig’s feet one day at the door of her
cabin, when a neighbor came to tell
her bad news. Her husband had got
into a fight at the Three Corners
tavern, a ball had lodged in his lung
and he had died instantly. The wom-
an, a pig’s foot held midway to her
mouth, listened to the harrowing tale
in profound silence. Then falling to
her pig’s foot vigorously again, she
said: ‘Wait till | finish this pig’s trot-
ter, an’ ye’ll hear some hollerin’ as is
hollerin’.”

When She Got In.

Being very fresh and from New
York they thought they would try
some of their New York humor on
the old station-master at the country
station.

“Well, Uncle,” said one of the
young men, “when does the 3:40 train
get in?”

The old man looked at the young
man, and, without moving a muscle
of his face, said:

“Waal, she generally gets in just a
leetle behind the engine, young man.”

The Wrong Hand.

Two young ladies boarded a crowd-
ed street car and were obliged to
stand. One of them to steady her-
self took hold of what she supposed
was her friend’s hand. They stood
thus for some time, when on looking
down she discovered that she was
holding a man’s hand. Greatly em-
barrassed, she exclaimed, “Oh, | have
the wrong hand!”

Whereupon the man with a smile
stretched forth his other hand, say-
ing: “Here is the other one, madam.”

Just Wanted the Hat.

A man who had traded horses with
a Quaker went to him a few days
later and said:

“You beat me in that trade.”

“Well, what does thee want me to
do? Does thee want me to trade
back?” enquired Broadbrim.

“Oh, no; not at all. | just want
you to lend me your hat a few days
until 1 trade with somebody else,”
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for the money; when you sell

Wales-Goodyear and
Connecticut Boots and Shoes

you give them that
satisfaction; there’s
nothing in rubber
footwear equal to
these famous brands.

Our complete stock
of styles and sizes
enables us to Afill
your order on the
day of receipt.

™M>eMaun>ecRil>1>er(ft

2£€4 £2« SUPEB'OR Sv
TOIIOO, OHIO.

Headquarters for Wales-Goodyear and Connecticut Boots and Shoes

Start the New Year
Right
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shall be no customer lost because of inferior
goods from your store; that in efficiency of service you
shall lead in your community; that those who buy of
you this year shall be so well pleased with your store
and your merchandise that 1913 will find them your
faithful patrons.
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Quillo Wishes All a Happy New
Year.
Written for the Tradesman.

To all my readers, a Happy New
Year! Not alone to you, kind souls,
who habitually scan the lines this pen
has written, and whom | am proud
to regard as my personal friends,
would | extend this glad greeting,
but to all your friends as well, and
to the friends of your friends, | wish
a joyous, Happy New Year.

In my exuberance of seasonable
good feeling, | easily might elaborate
the usual terse salutation until it
woud read somewhat like this: To
all and sundry | wish 366 days of
unprecedented good luck and good
fortune. | hope there will be abun-
dant crops and that they will bring
high prices; at the same time | trust
that none of you will have to pay
overmuch for the good things which
supply your tables.

May your incomes increase and
the cost of living go down. It is my
earnest desire that your investments
may turn out to your entire satisfac-
tion; that you may be blessed with
perfect and uninterrupted health;
that you may suffer no losses, that
no sorrows may grieve you, no af-
fliction distress you, no disgrace hu-
miliate you; that your sons may
grow up strong and manly; that your
daughters may be beautiful and gra-
cious; that obstacles may fall before
you and hindrances may vanish; that
you may be free from all the petty
cares and anxieties that rasp and ir-
ritate; in short, that for a golden cy-
cle of twelve long months you may
be granted not only immunity from
life’s great agencies and crushing
burdens, but sure ease from its tri-
fling annoyances as well; that for a
whole round year, ease, mirth and
sunshine shall be your portion.

Right heartily might | make this
wish; but in the whole history of the
race its fulfillment never has been
granted to one human being.

There was a faint foreshadowing
of something of this kind in the old
Mosaic law. In the plan of govern-
ment laid down for the Jewish peo-
ple while they were under their
great leader, it was designed that
after their entrance into the Prom-
ised Land they should observe each
Fiftieth year as a year of jubilee.
During this glad season, which was
to be ushered in by the blowing of
a trumpet and marked by sacred fes-
tivities and solemn rites, the soil
was not to be tilled nor the vine-
yards dressed, every Hebrew who
had sold himself into bondage was to
regain his liberty, and any land that
had been conveyed or mortgaged to
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another was to revert to its heredi-
tary owner.

This law, remarkable as it was, did
not assume to safeguard against all
the ills of life. It was restricted to
the narrow field of protecting the
personal liberty and the property
rights of the poor and the weak
against the oppression of the strong.
But even this much, intended to
take place only twice in a century,
was too good to come true. The
scriptures are strangely silent re-
garding the observance of this reg-
ulation. No authorities claim that
it was adhered to for more than a
comparatively brief period, while
some historians assert that, owing to
its impracticability, no pretense ever
was made of keeping this law. Cer-
tain it is that it never became one
of the great institutions of the Jew-
ish people, and after the exile it was
disregarded entirely. The Talmud-
ists and Rabbins speak of the years
of jubilee as “reckoned” but not ob-
served.

In spite of the failure of this very
circumscribed attempt to lessen hu-
man woe; in spite of the failure of all
efforts to drive sorrow and misery
from the earth; instinctively we all
look forward to happiness.

When we are young, we are wont
to set for ourselves some goal of at-
tainment and we think that when
this is reached our troubles will be
over and we shall rest content and be
happy. We want such or such a po-
sition, a salary of a certain number
of thousands, to stand on some par-
ticular rung of the ladder of pro-
fessional success, the entree into the
most exclusive clique of society. But
even as we attain to our heart’s de-
sire, the responsibilities and obliga-
tions that inevitably grow out of it
and accompany it begin to press up-
on us. The unwelcome truth forces
itself upon our attention that on our
journey through life we never can
shake off the matter of baggage;
there always is a burden of impedi-
menta incident to every calling and
situation, that we can not get rid
of. And if we chance to become
somewhat of aestar among the ac-
tors on the stage of existence,-then
we are at once laid under the neces-
sity of carrying a greater number of
trunks.

Apt as is the comparison of life
to a journey, it may even better be
likened to a school. And we grown-
ups are but pupils in this school, oft-
en dull, perverse, short-sighted and
even rebellious. We desire only easy,
simple lessons, and we clamor con-
stantly for holidays and vacations.
We want all our work to be clear and
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simple like raising a plus b to the
sixth power, with the binomial for-
mula right before our eyes, and re-
sent any assignment that taxes our
wits or tests our perseverance. As
for those hard puzzling problems
over which we may knit our brows
and rack our brains almost intermin-
ably and still find no clue of solution
we will have none of them.

Our heads are set on having a
pleasant time, a time of ease and
fun and play in the school of life,
and herein lies the whole trouble. For
the Master above who allots our
tasks and assigns our lessons has it
in his purposes that we shall learn
and grow and develop and become
strong. In mercy it is given that not
our will but His that is infinitely
better and wiser prevails.

A Happy New Year, taking the
words as meaning a period of cessa-
tion from the trials and difficulties
and perplexities of life, would be a
time of stagnation—nay, rather of
retrogression. The moral muscles
would become flabby, the moral sin-
ews weak.

Better to stem  with_heart and hand
The roaring- tide of life, than lie
Unmindful, on 1ts flower: strand

Of God’s occasions dri tlng
Better w}h naked . nerve to ear

The nee es 0 this goadlngi
Th é ﬁ e}f of Sensual ease forego
e go ke aim

The godlike power to know.

We might as well ask that the
laws of gravitation be suspended as
that the discipline of life should
cease for a year or even for a day.

Calamity, sickness, death, misfor-
tune, disappointment, loss—these will
come in the year that is before us as
they have in all the years that are
gone. The great griefs and the little
anxieties and small vexations of ev-
ery day are alike inevitable. And
syet, and yet, despite all this we de-
sire happiness. Indeed, because of
all this, we need happiness, for joy
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and not sorrow is the normal and
healthful condition of the soul. As
in the past, notwithstanding all un-
toward circumstances, brave souls
have not failed to find happiness, so
likewise those who have courage and
fortitude need not miss it n the days
that are to come.

So to the readers of the Trades-
man and to their friends and their
friends’ friends and to all and sundry
besides, | wish not an insouciant
freedom from trials and troubles of
every kind; but, instead, growth in
power and advancement in strength
of character through overcoming the
difficulties and obstacles that may
confront them; not a period of truce
in the warfare of life, but, rather, that
they may enter its conflicts with
hearts so stout and spirits so daunt-
less that however buffeted by mis-
fortunes or pressed upon by foes—
although sustaining, mayhap on oc-
casion, temporary defeat—they yet
may come off more than conquerors,
and wrest for themselves even from
a seemingly adverse fate, a Happy,
Happy New Year. Quillo.
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AN UNHAPPY NEW YEAR.

Grubinger’s Sad Experience in Giv-
ing Useful Presents.
Written for the Tradesman.

You all know the story of the
wife who made her husband a Christ-
mas present of a new corset, and of
the husband who presented his woot-
sey-tootsey with a safety razor and
a box of cigars. If you sit down in
almost any domestic circle you will
hear, at this time of the year, a lot
of wise opinions concerning the kind
of presents to make your loved and
unloved ones.

The idea of making useful presents
came from the dim and distant past.
It probably originated in sly sugges-
tions concerning overcoats and new
gowns. Then the wife bought hubby
a new dicer, and hubby bought lovey
a new fur for her neck. Well, they
had to have them, didnt they, so
where’s the difference?

To this day you will see the same
system in vogue, with this exception:
The useful presents are considered
aw fay only in strictly domestic life.
You may buy your wife a ton of coal
and your son a new third reader if
you feel like it, and have the price,
but you mustn’t mix this utilitarian
idea with the sweet ones outside the
home hive.

When you loosen up to buy Ma-
mie, or Estella, or Gertrude a little
reminder of your affection, you must
forget the instructions you received
in the chimney corner at home.
Something foolish, and fluffy, and
sparkling, and spink-and-span goes
when you write Mamie’s name on a
card and pay your last quarter to the
messenger boy to deliver it.

There was the case of Gustav
Grubinger. Gustav was fresh from
the farm. In the words of his par-
ents he was, up to* his twenty-first
year, a tiller of the soil. If you leave
it to Gustav, he was a mucker on a
side-hill starvation forty until he sold
out between two days and attached
himself to the Cosmopolitan Depart-
ment store as porter.

Gustav was, and is, a level-headed
sort of a German boy, with practical
notions concerning what is due the
remainder of the world, so his in-
dustry and honesty landed him be-
hind a counter in a year. There he
drew down fifteen a week and flirted
with the wiggly girls who clerked in
the same one-price emporium. But
he never got over the practical ideas

which had been pounded into his
head down on the farm.
When the holiday season came

around he invariably received trifling
presents, for it was whispered about
the store that some day Gustav would
climb high up on the commercial lad-
der, maybe, dash down to his office
in the morning in an automobile
with red cushions and a buttoned-up
shufer.

Gustav had little love for the tri-
fling things he received, especially as
he knew very well that the girls who
gave them could ill afford the ex-
pense. More than once he heard the
girls conferring about the best place
to get breakfast for a nickel and
lunch for a dime. They seemed to
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know where all the cheap places
were, any way, and Gustav got the
notion into his square German head
that they never had enough to eat.

“It is a shame!” he said, as he un-
folded a tie which he knew had cost
Lizzie a whole round dollar. “I wish
she’d bought herself a porterhouse
steak with the money!”

And so it went until last year. He
received ties, and gloves, and shav-
ing sets, and boxes of cigars, and
gave away boxes of candy and such
like. But just before the Christmas
of 1911 he resolved to be practical in
all his gifts. He would show the
fellows in the store what to do at
Christmas time! And so, filled with
this good will towards the girls, he
began to observe them closely to see
what it was they most needed.

Gustav evidently did not know the
slams which come to the disciples of
reformation. He did not know that
he who tries to smash a senseless
custom is worse than a criminal in
the eyes of the world. He had no
idea of the bumps a fellow gets
when he tries to step out of a beaten
path, even although that path be full
of pitfalls and muck. So he watched
the girls to see what it was they
most needed. And that accounts for
him coming to grief after the first of
the year.

One day he saw a large three-cor-
nered tear n Fanny’s jacket. It was
a poor, thin little jacket at best, and
it.had done service for three years,
but, after all, it looked quite decent
when almost concealed by a cloak
which had seen better days. It would
take quite a fall out of his bank ac-
count, but Fanny was a dear little
thing and must have a jacket.

And Mamie used to stay in the
store at lunch time and -nibble at bak-
ery goods. She looked pale and ill,
and Gustav was certain that she had-
nt had a square meal in a year. The
thing to buy Mamie was a meal
ticket. Of course that would be a
little out of the ordinary, but Gus-
tav believed in going straight ahead
when he got a hunch about anything.
So he rushed on to his fate.

And there was Gertrude. She was
as lovely a blonde as ever grew in a
vile tenement district of a big city.
She was slender and graceful, and
her eyes laughed at Gustav when she
stole a second of time to talk to the
German boy at the end of the coun-
ter where she sold jewelry. Ger-
trude was wearing a pair of shoes
which were a disgrace to her pretty
feet. Gustav often saw her draw
them out of sight in the store, and
the rubbers she covered them with
when she left were treacherous and
let the mud and water in. She must
have a new pair, with high heels and
bumps as big as potatoes on the
toes, according to the fall models.

Gustav bought the jacket, the meal
ticket, and the shoes after many sighs
at the size of the check he was oblig-
ed to draw on his savings account.
There were other things he bought,
too, but this plot deals only with the
three. For the German boy was
just a little mashed on Fanny and
Mamie and Gertrude, and could not
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determine which one he should pro-
mote into a “steady.”

On Christmas morning Gustav re-
ceived the usual supply of candy and
cigars, and ties, and gloves and
things, and in looking them over con-
gratulated himself on the wisdom
which had guided him in selecting
the articles he had given to the girls.
He could hardly wait for the store
to open on the next morning. He
just knew that Fanny and Mamie and
Gertrude would look with new affec-
tion into his eyes. He believed, too,
that he had set the pace in the store
for a sane Christmas.

So Gustav stood behind his counter
when the girls came into the store,
waiting for verbal bouquets. It was
dull in the store that morning, and
he expected the girls would flock
down to him with glad-hand greet-
ings. He was right about their flock-
ing to his counter.

Gertrude was the first to speak,
standing as she did at the front of the
line at the counter. She brought the
nice, costly, high-heeled shoes back
to him. That is, she brought them
part of the way and threw them the
remainder of the distance. They
struck him on the nose and fell with
a dull, sickening thud on the floor.

Then a bundle which he suspected
contained a dainty jacket took him
on the side of the jaw and fell un-
der foot. Then a meal ticket, torn
into infinitesimal bits, flew into his
face and spread .over the smooth
floor.

Gustav gasped and ducked. He had
given one of the girls a pretty little
alcohol cooking lamp, and he did not
want that to swing along and muss
up his clean shave.

“Why, girls—" .

But Gertrude stopped him, re-
gardless of the floorwalker, who was
headed that way.

“Say,” Gertrude broke in, “you’re
the cheapest guy that ever come out
of the woods. When | need additions
to me wardrobe I’ll do the buying.
Understand? Here we’ve all been
good to you, an’ set at little dinners
with you, an’ heard you feed so as to
draw the attention of the ladies and
gents on the other side of the cafey
an’ you go an’ insult us. You’re
too cheap for a lady to notice!”

“Why, why—"

It was Mamie who glared at him
over the shoulder of the floorwalker.

“You cheap skate!” she proclaim-
ed. “If you dont know what’s due
a lady you’d better fly back to the
plow. An’ as for me, when | want
charity dinners 1l go an’ stand in
the breadline, or tell me a little tale

of woe at the C. O. S. house. Run
along, now, an’ milk the hensl”
“What’s coming off here?” dje-

manded the floorwalker.
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“Why,” Fanny burst out, “this
cheap guy’s been an’ insulted us. He
thinks I'm not fit to be seen in his
company with the jacket | wear, so
he goes an’ sends me one for a
Christmas present. | guess I'm just
as good as he is, if | can’tbuy a new
jacket every week! If | had hams for
hands like him 1'd go back to the
turnip field.”

And Fanny covered her flaming
face with her two hands and wept.

Gustav looked at the array of in-
dignant femininty before him and
appealed to the floorwalker.

“l just wanted to buy them some-
thing practical,” he said.

“The cheap guy!” broke in Ger-
trude. “He wanted to insult me be-
cause there’s a hole in my shoe. If
he ever speaks to me again I’ll bite
him!”

“l don’t doubt it,” said the floor-
walker, when he saw how angry the
girl was. “Now you ladies go back
to your counters and forget it.”

“What do you think of that?” ask-
ed Gustav, as the girls filed away. “I
wanted to give ’'em something they’d
appreciate, and now—"

“Young man,” observed the floor-
walker, “when you make presents in
the future be sure you dont betray
any knowledge of the defects in the
wardrobes of the girls you so favor.
These girls are high-toned. They do
not understand. You might as well
present Lizzie with a set of false
teeth as to give the ladies anything
that will help them to keep warm, or
dry or fat. Fluffy stuff for the
fluffy!”

And that is why Gustav Grubinger
is having an unhappy New Year.

Alfred B. Tozer.

For Dealings in

Show Cases and Store Fixtures
Write to

Wilmarth Show Case Co.
Grand Rapids, Mich.

Sales Books mciAl

bl
ceoft-

p_ AgiataWealed.
to furnish copy of trials

Chase Motor Wagons

Are built in several sizes and body styles. Carréin
capacity from 800 to 4,000 pounds. Prices from $75!
t0 $2,200. Over 25,00 Chase Motor Wagons in use.
Write for catalog.
Adams & Hart )
47-49 No. Division St., Grand Rapids

(BRAND)
High Class

Lemon and Vanilla

Write for our “Praaiotlaa Offer” that eombata "Factory to Family” aobemes. Insist
oagetting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOOTE * JENKS. Jacksoa, Mich.
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A County Fair in a Hardware Store.

A Georgia hardware dealer saw his
opportunity and seized it when the
Chamber of Commerce at Dublin,
Ga., concluded to postpone until 1912
the County Fair that had been
scheduled for the fall of 1911. The
people wanted a County Fair and
the hardware dealer said they should
have one. So he arranged his store
and warehouse to accommodate a
crowd, offered nearly one hundred
prizes for the best entries in sev-
enty-one contests, held a poultry
show and an exhibit of sugar cane,
peanuts, popcorn, cotton, oats, nee-
dlework, preserves, poultry, etc., and
served a lunch in a model kitchen
and dining room. The “fair” lasted
five days and was attended by about
1,500 people. It was a success from
every standpoint, and demonstrated
what one store can do in a town
where public spirit was not equal to
holding a genuine County Fair. That
the hardware dealer who got up this
show and carried it through to a
successful finish will reap a rich re-
ward of new business goes without
saying.

The point is that enterprise pays,
and the more unusual the scheme
the greater attention it will attract.
If this dealer had merely invited
people ,to visit his store without any
particular inducement offered them
to come, his “fair” likely would have
fallen flat. He was quick to see that
there was a popular demand for some
sort of a County Fair, and he did his
best to satisfy that demand, thus
drawing to himself all the credit and
much of the profit derived from the
event.

After all, that is the real secret of
effective advertising — originality. It
is not enough to make an announce-!
ment in a conventional way; to real-
ly get the attention of the people and
hold their interest, the announcement
must have the spice of the unusual
about it Anyone can say, “We sell
good stoves,” but it takes a smart
man to make people believe it. The
advertising department of the aver-
age retail hardware store is the most
important feature of the business. It
brings in the trade.—American Arti-
san.

Taking Old Ranges in Exchange.

Many stove dealers refuse to take
second hand ranges in part payment
for new ones. Others take them, fix
them up and sell them to good ad-
vantage. In some localities where
there is a transient population, like
summer resorts, there is a demand
for stoves to rent and the dealer can
get the cost of a second hand stove
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in one or two seasons’ rental; In still
other towns the second hand stove
business is a specialty with certain
dealers in second hand goods and
where a used range is taken in ex-
change it is usually turned over to
these second hand men at a low
price.

W. Sheridan, a hardware dealer of
Brockville, Ont., says that he can not
get enough second hand ranges. “I
am constantly being asked for them,”
he states. “We could get rid of
many more than those we take in ex-
change.”

Naturally with such a demand ex-
isting, Mr. Sheridan does not feel
it any hardship to take an old arti-
cle in part payment for a new.
“Money is to be made out of such
a deal every time,” he remarked,
“providing a reasonable value is plac-
ed upon the second hand article.”

And here is the way Mr. Sheridan
has made his profits out of this line:
When a person comes in to buy a
good range the price is, perhaps, $50.

But should cash be offered three
or four dollars are struck off that.
On the other hand” if an old stove is
to be taken in part payment, the five,
ten or fifteen dollars to be allowed
for it are deducted from the time
price, no matter whether cash is
given or not. This at once gives
the dealer an advantage.

The old stove once in the store is
immediately cleaned and repaired.
Then, when a customer objects to
the high price of the first-class rang-
es shown him, he is taken to this old
model. He is told candidly that it is
second hand. He is told that it has
been overhauled; and he is assured
that if it does not give satisfaction
it will be taken back willingly, and
the money paid, allowed on a new
range.

“Only in two or three cases,”
says Mr. Sheridan, have these old
models been returned. They usually
give perfect satisfaction. Indeed,
many coming to the store ask to see
the second hand line, saying that a
neighbor of theirs secured one which
has given splendid satisfaction.—
Hardware and Metal.

The Duluth, South Shore and At-
lantic Railroad is about to enter up-
on an aggressive policy for the de-
velopment of agricultural lands trib-
utary to the road, and everything
possible will be done to induce set-
tlers to take up farms along the line.
The company will co-operate with
the Upper Peninsula Development
Bureau in this work.
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Best Equipped
PIrm in the State

Steam and Water Heating
Iron Pipe
Fittings and Brass Goods
Electrical and Gas Fixtures
Galvanized Iron Work

The Weatherly Co.
IS Pearl St. Grand Rapida, Mich.
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ROBIN HOOD

AMMUNITION (K tt)

Ask. for special co-operative sellingplan. Big
< Profits

Robin Hood Ammunition Go.
Bee St., Swanton. Vt.

TRADE WINNERS

RE Rk o

Cnforetion Mdres
Many Styles.
Satigfaction Guaranteed.
gen& ?or%ata 0g.
KIN6ERY MFG. CO.,106-108 E. Pearl St.,CliKIflM«,a

CLARK-WEAVER CO.

WHOLESALE HARDWARE
GRAND RAPIDS, MICHIGAN

We ALWAYS Ship Goods Same Day Order is

Received

LANSING DUSTLESS ASH SIFTER

Screens and removes the ashes
at one operation. Cleans out
the furnace as quickly as a
shovel and saves 15% of the
coal. 'Exclusive agency to one
dealer in a town. Write at
once for our plan that enables
you to place’ this sifter with
every furnace user in your
county.

The Gier & Dail Mfg. Co., Lansing, Mich.

Poster, Stevens & Co.
Wholesale Hardware

10 and 12 Monroe St

31-23-25-37 Louis St.

Qrand Rapids, Mich.

The Tony Feed Cutter

has provt%n s wonderful seller be-
cause ~of its construction and
adaptability to different cats.

Furnished with oniz 0& two
Rt o
i one-

00 egand one-hm’ |n8|es. I\)Elée
or hand or power use. When
us&ﬁi asig ox&er cu’{.ter a_clgm
pulley isfurnished. Frame is hart
maplé, knives of oil tempered steel.
—Your,_customers will like ﬁhe
Tong/ an Y_O(I]J should see that
they are supplied.

Ifdyou hav%not full arﬁiful S,
sen aégnfe or qur special Imple-
ment Catalog which feafure many
good things for your trade.

Brown & Sehler Go.
Grand Rapids, Midi.

“Sunbeam Goods are Mace to
Wear.""
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NOT SOON» BUT NOW.

Good Slogan To Open the New Year
With.
Written for the Tradesman.

When you enter your place of busi-
ness on Monday, January 1, 1912,
take with you a large white card.
Let this card be framed and letter-
ed. Hang it on the wall in front of
your desk. Now, call in your handy
man and instruct him to run a wire
from a push-button on your desk to
the top of the large white card. Then,
at the card end of the wire suspend
a bell. This bell must be so ar-
ranged that it will ring when the
button on your desk is pushed.

Then, sit down at your desk and
begin the work of the day. There is
the inventory. That must be begun
at once. There is an extra clerk
needed; You’ll see him in a day or
two and get at it. Then you think
of yourself putting off an important
thing on thé very first day mof the
year and push the button.

The bell rings and you look up to
read.the red letters on the card.
They are:

DO IT NOW!”

This, you see, is a trap you have
set for yourself. It will make you
angry, no doubt, now and then, when
it tells you to do a thing “NOW”
when you want to put it off, but or-
dinarily it will bring your mind to
the mental condition it held when,
chockful of New Year resolutions,
you put it up. It will bring back
the ambitious resolves of the first
day of the year just as the odor of
roses and the rustle of white gowns
bring back that other time when
Susan sat with you on the front
porch and said the word you wanted
to hear!

Anyway, when you
something must be done DO IT
NOW. If you believe the assertions
of literature, you will understand
that Hell is paved with good inten-
tions. Dont shy at the word, please.
You will find the place not only lo-
cated but described in every theolog-
ical geography you pick up. How
these writers know so much about it
is a mystery, but they seem to be
unanimous regarding its climate and
the character of its chief ruler, to
say nothing' of the discomfort of the
inhabitants. So don’t shy at the
word. When you get a good inten-
tion, therefore» don't let it get away
to be used as a paying stone in any
such place.

The “put it off” thought which fol-
lows a decision to;do something for
financial or mental advancement is
worse than opium. The person who
contracts the drug habit sometimes
reforms, but the one who forms the
habit of putting things off rarely
does. Sometimes it is business that
is put off, sometimes it is pleasure.
If it is business you need the mon-
ey; if it is pleasure remember that
the time to enjoy a thing to the lim-
it is when you are longing for it.

Every day you jostle against gen-
tle, well-meaning people who are air
ways a little short of money. They
have good abilities and good impuls-
es, but they miss all their opportu-

decide that

.his fifty in his hand.
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nities. They either dont think quick
enough, or they put off the carry-
ing out of the thing decided on.
They are never ready to undertake
anything. They want to “think it
over,” or “seek advice,” or some-
thing, of that sort. Of course it is
not wise to plunge into anything half
thought out. What is meant by this
classic is that one should get busy
immediately after a decision has-been
reached. DO IT NOW.

There was Brownlow. He had a
little office on Lyon street, in the
years that won't come back, and did a
real estate and insurance business in
a highly dignified and respectable
way. To Brownlow, one day, came
Carlton, who was supposed to know
more about standing pine than any
man in Michigan.

“Brownlow,” said Carlton, “l have
a hunch that there is money in Mis-
souri pine. One can buy it for twen-
ty-five cents an acre, getting a sher-
iff’s deed. What do you thing of it?”

Brownlow said he thought it
might be a good thing.
“Well,” said Carlton, *“the only

way that | know of to find out
whether it is a good thing is to go to
Missouri and look it over. It does
seem strange that pine land that is
any good should be sold for taxes
and peddled out at a quarter an acre,
but it may be all right. If the pine
is any good, and is thick enough, it
will pay to get some of this land.”

“Sure,” said Brownlow.

“Now, to get down to brass tacks,"
said Carlton, “I’ll make you this
proposition: If you will give me
one hundred dollars for expenses, |
will go down there and look up this
pine. If it is all right, I'll grab a
lot of it—arrange to hold it until |
can get back here—and you’ll have
half the profit.”

“Profit?.”  echoed Brownlow.
“Where does the profit come in? |
have no money to invest in pine
land, however good the opportu-
nity.”

“If that land is all right,” quoth
Carlton, “l can come back to Grand
Rapids and sell out my option on
ten thousand acres of land for five
dollars an acre. Dont you think
these Grand Rapids lumbermen don’t
know a good thing when it is shown
to them.” ' ,

Brownlow did not like to risk the
hundred, but there was a man who
had a desk in the office who agreed
to put up half of it. So Carlton ar-
ranged to go to Missouri and look
over the pine.

But on the day Carlton was to
leave he found Brownlow with a
bad case of cold feet. He did not
dare risk the money. Carlton ex-
plained to him what he thought about
such a'change of heart and bustled
out of the office, leaving the other
man too dazed to speak up and say
that he would put up his fifty. We
will call this desk man Bennett, be-
cause that is not his name.

When Carlton got out of the office
Bennett woke up and ran after him,
He wanted a
But he could not
He was not in the

crack at that pine.
find Carlton.
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hall nor on Lyon street, nor at
Sheets Hotel, nor anywhere in
sight. So Bennett went regretfully

back to his desk and told Brownlow
what a f&ol he was.

It was two months before Bennett
met Carlton again. He knew that

the latter had departed for Mis-
souri; but did not know how the
scheme had panned out. One night

he met Carlton on Pearl street and
there was joy on the face of the pine
land man.

“How did you come out?” asked
Bennett.

“If you had gone in with us,” Carl-
ton said, “you could now take fifteen
thousand dollars for the fifty.”

“Good scheme, eh?”

“The best ever. That land is worth
more than a hundred dollars an acre,
and I'm going back with the money
and pick up all 1 can get of it.”

“Strange no one else ever found
it out!” said Bennett, not feeling like
shouting very loud.

“It does seem strange, but so it is.”

‘Where did you go that day,” ask-
ed Bennett. “l chased you down the
stairs and out into the street and over
to Sweet’s Hotel. | had my fifty in

my pocket.”
“l should have taken it and let
you in,” said Carlton, “for | was

certain there was money in Missouri
pine and had no money of my own
to make the trip with.”

“Where did you get the money?”

Carlton walked around a corner
and pointed to a drug store.

“In there,” he said. “l went right
to Jimmie and he put up the money
It will make him rich.”

And it did, and you all know who
“Jimmie” is, and, doubtless, who
Carlton is. The man called Brown-
low in this history died several years
ago. That was the beginning of the
yellow pine bustle among Grand Rap
Ids men. You know how many of
them were in it, and how much mon-
ey was made.

Now, you see what came to Brown-
low. He had fully passed on the plan
and found it good, but he wanted to
hang onto his money a little longer.
As for Bennett, he did not think
fast enough. He should have grab-
bed Carlton when Brownlow drop-
ped out and thrust his fifty into his

hand. He had decided to take the
chance. But both men lost a for-
tune.

All of which goes to show that
when you want to do a thing, DO
IT. Dont wait until the rain spoils
a hundred dollars” worth of goods
before you fix the show window. Do
not lose a good customer by neglect-
ing to write down his order. You
can’t carry your business all in your
head.

If you want to take a vacation, and
you have fully decided that you can
stand the expense and can leave your
business, why go and take your va-
cation. Dont sit down and say
you’ll take it some other time. |If
you do something is likely to hap-
pen to cut you out of it. Or, if this
does not happen, you are likely to
lose your enthusiasm and only half
enjoy the trip when you do go.

23

Johnson went home one night and
told his wife that he had decided to
start in business. His wife said that
would be nice, when he got a little
more money.

“Not soon,, but NOW,” said John-
son, and he rented a store next
day and made a comfortable fortune
there.

But before he was ready to take
life easy he told his wife that he was
going on a trip to the brg cities of
the East. She said that would b§ all
right, just as soon as they got a lit-
tle more money.

‘NOT SOON, BUT NOW!” said
Johnson, and he gives the experience
he had on that trip credit for half
the money he has to-day. He says
he learned how other men did busi-
ness. If Brownlow and Bennett had
been of the DO IT NOW” kind
they would have made a fortune each
in a few months. Dont forget that
card on New Year day:

“NOT SOON, BUT NOw!”

Alfred B. Tozer.

In New York.

When Pat McKenna lost his watch
he went right down to his friend, the
police sergeant. “Don’t worry about
your watch,” said the sergeant; “we
will leave no stone unturned in New
York until we find it.”

Pat returned home, greatly com
forted, only to find his watch undet
his vest. As he was going back tc
tell his friend that he need not trou-
ble to look any more he saw some
men digging in the street to lay a

sewer. Pat rushed up to the fore-
man. “Nivver, mind, turnin’ up the
stones any more,” he cried. “l've

found it.”

About the only man in the world
who doesn’t want a fat job is the liv-
ing skeleton.

The Clover Leaf Sells

Office 424 Housemen BIk.

Iwou wish to locate in Grand Rapids write
usWe gge)égH Cgﬁe'ro erty of all kinds
Wita for arinvesthent blank. '

Mica Axle Grease

Reduces friction to a minimum.
It saves wear and tear of wagon
and harness. It saves horse en-
ergy. Itincreases horse power.
Putupin i and 3 Ib. tin boxes,
10, 15 and 25 Ib. buckets and
kegs, half barrels and barrels.

Hand Separator Oil

Is free from gum and is anti-
rust and anti-corrosive. Put up
in 1and 5 gallon cans.

STANDARD OIL CO.
Qraad Rapids, Mich.
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Treat the Traveling Man Right

As | have said before, | have tried
both ends of the dry goods game. |
have spent many pleasant and profit-
able years on the road visiting the
merchants of this State. On many
of the readers of this paper | have
called scores of times; to many of
you | have sold bills of goods mount-
ing up into the thousands of dollars.
I have also gone into the retailing
side of the business extensively and
hence | am prepared to appreciate
the difficulties of all concerned.

It is my advice to merchants to
treat the traveling man right. Dont
be crabbed and crusty, even although
you have no intention of buying
goods. It will hurt you worse than
it hurts the traveling man.

My old friend, Tom Murray, of
Chicago, has the right idea about this.
Tom Murray is the man who made a
fortune by writing window signs for
himself on brown paper. Tom Mur-
ray says:

“There is a rule in my store that
no traveling man can buy a dinner, a
luncheon or a drink for any buyer of
the establishment—the boss includ-
ed! Probably some commercial trav-
elers think it a narrow rule. On the
other hand, just to prove that | have
no intention of being small or mean
about such matters, | hand out a
cigar before they are able to reach
their vest pockets, and they are taken
out to dine or luncheon before they
have an opportunity to spring an in-
vitation.

“Now why do | care to talk with
the traveling salesman whose goods
I know | do not want? There are a
dozen reasons, but here are a few of
the most important of them; These
men are the itinerant news gatherers
of the merchandising world and oft-
en the trade gossip they hand out in
an incidental chat is worth more than
the profit on the goods you might
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buy if you sold them all at a good
bargain. If you want to know what
is doing in your line of trade, keep
in touch with the traveling sales-
men. They are sure to know all the
latest wrinkles in regard to the new
things on the market and the ones
which are going to come out a little
later. More than once an alert mer-
chant has in this way gained knowl-
edge of an intended change of loca-
tion on the part of a competitor, or
of a change of trade conditions in a
certain locality which saved him from
making a mistake or gave him a spe-
cial advantage in governing his own
movements. This kind of thing oc-
curs constantly and it has come with-
in my own experience so pointedly
that it has become a settled princi-
ple with me to let no traveling man
escape until | have extracted from
him all sthe trade gossip bottled up
under his vest.

“Then there is another side to the
matter of the gossip of the men on
the road. If they talk to you about
other merchants they will talk to oth-
er merchants and to their associates
on the road about you. The essence
of what they say about you is bound
to get back to houses which they
represent and reach the ears of the
men who manage the wholesale
trade.

“In a word, the men on the road
are the men who make your reputa-
tion with the wholesale trade in gen-
eral, so far as the distinctly personal
side of your standing is concerned.
They are the boys who scatter the
word: Jones is a good fellow, all
right, but he’ hitting booze a little
too hard,” or ‘Jones is getting mighty
surly with the boys. He acts as if
his business was worrying him,” or
Jones is getting such a swelled head,
because he’s made a little money,
that he knows it all and a traveling
man can't tell him about goods.’

“Remarks of this kind hurt and
hurt hard when they, get back to the
house. Hints of booze, to the family
troubles, of acting too worried to be
courteous and pleasant to the men
on the road, of having a swelled head,
directly affect the standing of a re-
tail merchant with the wholesale trade,
and when once they get out in the
stream of gossip they are hard to
live down or kill out What | want
the traveling man to say of me is
this: “Tom is so cheerful and so glad
to see me that things must certainly
be going fine with him.””—Merchants
Journal.

There are always two sides to an
argument, but unfortunately there is
only one end.
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Wary Countrymen.

The time is close at hand when it
will be next to impossible to sell a
gold brick to a countryman,” said a
man who looks even more respecta-
ble than he really is. “Coming over
from Boston last week | shared my
seat with a Rube who got on at Wil-
limantic. Presently,we struck up a
conversation. | told Rube who I
was and what | was doing up there,
and he reciprocated with a few cau-
tious particulars. Presently he men-
tioned New Hampshire.

“‘Have you ever been there?” |
asked.

“*‘Yes,” said he, ‘I
Fitzwillian Junction.’

“Instinctively | grabbed his hand.

““Why, Great Scott!” | exclaimed,
‘so was 1.’

“He sprang to his feet and fled
down the aisle like a scared deer.

““You dont work that game on
me,” he shouted. ‘I'm on to all your
bunko tricks.”

“And although | looked the old
gentleman up later in the smoking
room not another word could | get
out of him all the way to New York.”

was born at

Think of It!

Two brothers, each of whom is
nearly six feet and a half tall, were
one day introduced by an acquaint-
ance to a young lady. As she sat
gazing up at the pair of giants in
wonder and awe, she exclaimed:

“Great heavens! Suppose there had
only been one of you!”

Tragic.

Here’s another aeroplane horror,”
remarked Cynicus, looking up from
his newspaper.

“Anybody killed?” asked Sillicus.

“No,” growled Cynicus. “Couple
married in one!”

A woman’s idea of a good photo-
graph is one that looks as she
would like to look.

Some men know their limitations;
others don't even know they have
any.
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The Pennsylvania Railroad has is-
sued a booklet on “The Essentials
of Soil Fertility,” in which the com-
pany outlines its policy of building
up farming districts along its lines.
Pamphlets heretofore issued by the
company include the following: "Al-
falfa,” “Orchard Development,” “Po-
tato Culture,” “Seed Grain Sugges-
tions,” “Use of Dynamite on the
Farm,” and “Farming Possibilities
of the Delaware-Maryland-Virginia
Peninsula.” These books are being
sent out by the railroad’s freight de-
partment.

The pessimist loves himself for the
enemies he has made.

The Breslin

Absolutely Fireproof

Broadway, Corner of 29tk Street

Most convenient hotel to ell Subways
and Depots. Rooms $150 per day and
upwards with use of baths Rooms
$250per day and upwards with private
bath. Best Restaurant in New York
City with Club Breakfast and the world
famous

“CAFE ELYSEE”

NEW YORK

Hotel Cody

Grand Rapids, Mich.
S. H. PECK, Proprietor
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News and Gossip of the Traveling
. Boys.

Grand Rapids, Dec. 26—Don’t for-
get semi-annual dues ($2) U. C. T.
are due on or before January 1. Al-
so don’t forget the little 25 cent fine
for past due payments.

H. B. Wilcox spent a very sad
Christmas. A few days before he
lost a ten dollar bill on the street.

Bob Bradley, of Detroit, who form-
erly helped to make the Santa Claus
soap famous, has resigned and ac-
cepted a position with the Sullivan
Packing Co. and will take charge of
one of their departments. Bob ihade
many warm friends on his trips about
the State and all wish him success.

Ben Hansen, of Saginaw, spent a
few days in Detroit, prior to Christ-
mas. Ben was accompanied by his
new spats.

Chas. Ellsworth’s wife is now re-
ported out of danger, after being ill
for some time. Charlie’s home is in
New Baltimore.

Frank Seibel, of Mt. Pleasant, has
a reputation for being very handy
with his “mitts.” Why dont you
practice on some of those fresh bag-
gage men, Frank?

In last week’s issue of the Trades-
man it states that Geo. Pierce has
gone to Jackson, where he will re-
side. Many knowing George as we
do, might misinterpret this abrupt
statement and get his future home
confused with another large institu-
tion there. George will be sales
manager for the Schmidt Chemical
Co. and will select his own home in
the city.

Angus Pennefather, of Detroit, has
the very peculiar idea that he is eith-
er growing younger every day or,
at least, holds his age. He was
obliged to buy a pair of glasses the
other day as he is going blind from
old age.

James S. Knox, who covers the
states bordering on the Ohio River
for the Bissell Carpet Sweeper Co.,
is home for the holidays. Jim re-
ports that his fall business was ex-
cellent. Certainly, “made in Grand
Rapids” is half the battle.

Roy Parmeter, who represents the
Grand Rapids Brush Co., covering all
the territory between Grand Rapids
and turbulent Mexico, is home on his
midwinter vacation. He is kicking
very strenuously on the cold weather.
A little more Buchu, Roy.

Harry Tremayne, the popular
sponge and chamois skin salesman,
is spending the holidays in lonia.
Might as well spend ’em in the Sa-
hara Desert as lonia.

Wm. E. Starr, lovingly known as
“Billy,” has returned from a success-
ful trip through Indiana. Billy rep-
resents the Corliss Coon Co. and says
his collars are warranted not to rip,
crack, warp or split down the middle.

And as every one else is claiming
a successful trip, we can do the same.
We went to Detroit to spend Christ-
mas and succeeded in getting rid of
all our change.

The many friends of Mr. and Mrs.
Fred Raymond will be pleased to
Jiear that Mrs. Raymond has left the
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hospital and is rapidly recovering at
her home.

Harry Gregory, who sells candy
for an Eastern concern, calling on
the jobbing trade, has started out on
his spring trip. Happy New Year,
wherever you are, Harry!

Foote & Jenks, of Jackson, hold
their annual salesmen’s conference
on Dec. 28-29. L. B. Glover and Fred
DeGraff, who cover most of the west-
ern territory, will attend.

Frank Minnee, of Port Huron,
whose wife has been ill for some
time, reports that she is now improv-
ing rapidly. Frank is to be congrat-
ulated, as with is wife well again and
his many property interests, bonds,
etc., and his high position with Ed-
son, Moore & Co. he should soon be
in a position to retire and do noth-
ing but eat mince pie and have po-
tatoes every day.

Ed. Courtney, representative for
Saunders & Co. branch of the Na-
tional Grocer Co. and an all around
good fellow, is now in with the big
bunch. On the Tradesman’s mailing
list.

L. J. Koster (Edson, Moore & Co.)
is the most recent victim of mis-
placed confidence. He recently vis-
ited the office of the Michigan
Tradesman and read the riot act to
Editor Stowe because he has not
gone out of his way to commend the
train service on the Grand Trunk
between Grand Rapids and Detroit.
Koster insisted the Grand Trunk
trains were never late over five min-
utes, whereas the P. M. train he had
just arrived on was fifty minutes
late. “If | had come in on the
Grand Trunk, as | should have done,”
declared Koster, “lI would now have
had my dinner and been on my way
home to Grand Haven. Here | am
hungry and mad all through and ten
chances to one | wont get home be-
fore dark.” Editor Stowe accepted
Koster’s advice in good part—he
just dotes on people who have ad-
vice to offer—and promised to use
the Grand Trunk in the near future.
It so happened that he was called
to Detroit the next day and he took
the fast four hour train on the
Grand Trunk, arriving at his destina-
tion one hour and forty minutes late!
The delay caused him to miss his
connection and played hob generally
with his plans. The conductor insist-
ed that such a delay was “unusual,”
but Editor Stowe is now looking for
the calico peddler of Grand Haven—
and looking hard. Something will
surely happen when they meet. In
the meantime, Koster swears he will
never boom the Grand Trunk service
again until the management finds
some valid excuse for sending him
an annual pass.

We are pleased to report that
“K. E.” McKnight, of Detroit, is able
to take something heavier than
nourishment at the present writing.

Wm. Pohlman, former manager for
Edson, Moore & Co., (Grand Rapids
branch) has acepted a position with
the Cohn Bros. Co., of Milwaukee,
handling a complete line of men’s
furnishings.  Will intends covering
the teritory he covered for Edson,
Moore & Co., for fifteen years in the
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Upper Peninsula, where he has
friends by the score. We know the
boys and the trade will be pleased
to see him back on the old stamp-
ing ground.

Some one gave Bill Drake and
Frank Ederle a pair of tickets to the
Orpheum a short time ago. Did they
use them? Not those big hearted
guys. They took their kids to the
show and waited outside for them
until the show was over. Such a
sacrifice very seldom comes to the
notice of the public, especially when
the sacrifice is made by traveling
men.

Please pardon the following spasm,
but it comes from the bottom of our
heart:

Christmas time has come and gone.
To most of us this is no joke,
Before it came we had some coin
But now the most of us are broke.

We are so full of the kind thoughts
and deeds of the Yuletide that we
neglected to kick on any hotel this
week.

Happy New Year!

J. M. Goldstein.

Traveling Men’s Week in Detroit.
Detroit, Dec. 26—Six hundred com-
mercial travelers and their wives are
expected in Detroit Wednesday,
Thursday and Friday to attend the
annual convention of the Michigan
Knights of the Grip. Local Post C
has been working on plans for the
entertainment of the visitors for
some weeks, and a splendid pro-
gramme has been prepared.

The headquarters will be at the
Hotel Cadillac, and a reception to the
visiting delegates and their wives will
be held Wednesday morning in the
convention hall of the hotel, when
Mayor W. B. Thompson will deliver
the address of welcome. Business
meetings will be held in the conven-
tion hall Wednesday afternoon and
Thursday morning.

Wednesday evening the Knights
of the Grip will be banqueted at the
Cadillac, followed by a vaudeville
entertainment by well known local
talent.

Thursday night the veteran com-
mercial travelers, comprising men who
have “been on the road” for fifteen
years or more, will be entertained at
a banquet in the hotel.

All arrangements have been com-
pleted for the joint smoker of Cad-
illac Council, No. 143, and Detroit
Council, No. 9, United Commercial
Travelers of America, which will .be
held in the Wayne’s pavilion Friday
evening. Mayor William B. Thomp-
son, Milton A. McRae, President of
the Detroit Board of Commerce, and
Edward N. Hines, of this city, will
be the local speakers. Mr. Hines will
speak on the work which can be ac-
complished by commercial travelers
in Michigan for the furtherance of
the good roads movement. Other
speakers of the evening will be Su-
preme Secretary Charles C. Daniels,
Supreme Treasurer Riley Hull, of
Columbus, and Supreme Sentinel
Frank Ganiard, of Jackson. The en-
tertainment feature of the evening
has not been overlooked, and the
Committee having this in hand has
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prepared an excellent vaudeville per-
formance. All commercial men in
Detroit will be extended a cordial
welcome.

Death of Well - Known Grocery
Salesman.

Traverse City, Dec. 26—Neil Liv-
ingstone, one of the best known
traveling men of this region, passed
away at his home, 519 West Ninth
street, Sunday evening about 6
o’clock from pneumonia. His illness
only extended over a period of a
week, and it was only during the
last four days that he had been con-
fined to his bed. Mr. Livingstone
had been a resident of this city for
many years and during that time had
won the confidence of the people
who knew him, both in a business
and social way.

At the time of his death he was 48
years of age, and was employed by
the Musselman Grocer Co. as a trav-
eling salesman, his route taking in
many of the larger towns in the
Grand Traverse region. He was a
member of the United Commercial
Travelers and during his illness his
every want was looked after by the
organization.

Besides his widow and two small
children, Mr. Livingstone leaves one
brother, Dr. P. J. Livingstone, of
Detroit, and two sisters, Belle and
Carrie Livingstone, of Detroit.

A short funeral service was held
at the house this forenoon at 9:30,
Rev. Demas Cochlin officiating, aft-
er which the body was taken to his
old home at Cass City for burial in
the family lot. The body was es-
corted to the train by the local lodge
of United Commercial Travelers, a
delegation from the Musselman Gro-
cer Co. and a number of the em-
ployes of the Traverse City State
Hospital, at which institution Mr.
Livingstone was at one time em-
ployed.

The body was accompanied to Cass
City by Dr. P. J. Livingstone and
Thomas T. Whitfield, Mrs. Living-
stone being unable to go on account
of the serious illness of her son,
Kenneth, who is still in a very criti-
cal condition. The funeral party will
be joined at Cass City by the rela-
tives from Detroit and other points.

Reputation For Truthfulness Vindi-
cated.

Belding, Dec. 26 — Mighty few
landlords get the nice send off Hotel
Belding got in the last issue of the
Michigan Tradesman and we appre-
ciate it thoroughly and consider it
one of our choicest Christmas gifts.

When our man made the train the
other morning he saw a farmer get
off the train who handed him a bag
with something live in it and, upon
investigation, we found a live In-
dian Runner duck. The farmer prov-
ed later to be Harry Hydorn and he
certainly demonstrated that he is a
truthful U. C. T., like they all are.

With the compliments of the sea-
son and best of luck.

W. P. Hetherington.

Some people seem to think they
are so far above the rest of us that
it positively makes them dizzy.
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When a Rival Moves In.

What would you do if a rival mov-
ed in, say, on the next corner or over
the way? The real question is, what
not to do.

Don't criticize his business meth-
ods. They may be just what you
would do well to follow. Don’t be an
imitator, but always be ready to
learn.

If you talk about him to your cus-
tomers, it lets them think that you
are afraid of competition. Above all
things, if you meet your rival, be
courteous. Nothing shows the white
feather so quickly as a lack of po-
liteness. In getting acquainted you
should make the first move.

The best thing you can do is to
make your own store more attractve.
It might be well to have a change
all around. The cigar counter should
be by the door. This appeals to the
man who wants to buy a cigar quick-
ly, light it and hurry away. Put the
case containing candy near the front.
The bright colored confections, taste-
fully arranged, look well. On the
same principle, bring forward your
fancy stationery and cologne.

Make the drug store as pleasing as'

possible. A little fresh paint goes
a long way to freshen things up.

Dont pile things on top of your
showcases. This sort of thing may
do in a cheap grocery store, but not
in a good drug establishment.

Good appearances help  mightily,
but what will decide your own or
your rival’s victory is just how you
treat your customers. A rude clerk
can stamp a first-class drug store as
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below the standard. The large and
small buyer should be treated alike.
The doctor who makes a large pur-
chase and the child who wants a
stick of licorice should receive the
same quiet courtesy. The clerk who
is rude to a child will be the same
to a fussy old lady. The latter might
have proved to be one of your best
customers.

It is deplorable that some drug
clerks consider themselves entitled to
flirt with young girls who come into

the store. Nice customers resent
this.
Don't talk to one customer about

another. If you are in a small town,
pay attention to the gossip, but do
not spread any. It sometimes pays
to know something about your cus-
tmers, but a druggist’s trade is so
nearly akin to a doctor’s that he
should observe the same strict si-
lence.—Merck’s Report.

Keep Goods Well Displayed.

One of the most important things
during the holiday trade is to keep
the goods well displayed. There
should be constant attention to this
detal. There are continual raids up-
on window and inside exhibits to
satisfy customers. The appearance
of scant stock is discouraging to
shoppers who are easily influenced in
that way to look elsewhere. The
goods should be kept spread out to
cover the bare spot, and staple stock
can be called into play to help make
the hoiday goods look more plenti-
ful.

As soon as a line shows that it is
not going to move readily the price
ought to be made right to start it.
Goods that will be valueless after the
holidays are over ought to be pushed
strongly and in every possible way,
both by cutting the price and by of-
fering free goods with them.

The only satisfactory holiday busi-
ness is that which cleans up and
leaves one with a net profit and no
stuff to carry over. One dealer of
whom we knew used to give away
after Christmas everything he had
left, turned it all over to an orphans’
home. That may be an extreme
method of cleaning house, but it ex-
emplifies the idea well. Shoppers are
too wary these days to think goods
are new that lay on your counters
through all last holiday season. Even
low prices are not much of an in-
ducement on year-old Christmas
goods.

Windows should be changed more
frequently in the holiday season be-
cause people are on the streets more
and watching the window displays
more closely. The more goods there
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are shown the more will be bought.
The only way of getting up an elab-
orate Christmas window about the
first week in December and letting
the same setting stand right through
until December 25th is obsolete now.
There should frequently be some-
thing new, and the last days of the
holidays ought to show bright and
alluring displays with attractive pric-
es and a hoilday look.
Frank Farrington.

Items of Interest From the Buckeye
State.
Written for the Tradesman.

The Ohio State Fair Association,
which is composed of the various
county fair boards of the State, met
at Hamilton and re-elected officers.
Dates for the different county fairs
will be fixed at a meeting to be held
in Columbus in January.

All Toledo shippers and shippers
of Michigan, Ohio, Eastern Indiana
and Western Pennsylvania will par-
ticipate in the benefits of reduced
freight rates to the South and South-
east as the result of a recent decision
of the Interstate Commerce Com-
mission in the case of the Milburn
Wagon Co. of Toledo vs. Lake
Shore & Michigan Southern and oth-
er railroads. The Commission de-
clared the rates now existing to be
unreasonable and unjustly discrima-
tory, as compared with *the rates
from Chicago, Milwaukee and other
points, and the roads are ordered to
reduce materially their rates by Feb.
1, next.

Among the recommendations of
President Spencer, of the Newark
Board of Trade, for the coming
year’s work are the following: to or-
ganize a stock company and build a
convention hall; to have more money
set aside for street cleaning and to
have the ordinance enforced regard-
ing the deposit of sweepings, trash,
newspapers and advertising bills in
the streets; to establish a city em-
ployment bureau; to encourage the
purchase of Newark-made goods,
buying in Newark stores and the em-
ployment of local workmen and me-
chanics; to consider plans for a
Newark-Made Goods Exposition; to
follow up the Greater Newark book
with a booklet that can be enclosed
in a 6)4 envelope with business cor-
respondence; to go after a union
depot and try to bring the T. & O. C.
Railway into Newark. The present
Board has 650 members and an ef-
fort will be made to swell the num-
ber to 1,000 at least.

Ohio for the first time will operate
a general exhibition car over the rail-
roads of the State and will do mis-
sionary work at home, showing Ohio-
ans the agricultural possibilities of
the home commonwealth. The car
will leave Columbus January 2, and
will not return until late spring.
“Boost Ohio as an Agricultural
State” will be the slogan. A staff
from the Wooster experiment sta-
tion and the Ohio State University
will accompany the car and there
will be exhibits of grain, vegetables,
fruit, with lectures and practical
demonstrations.  Illustrated lectures
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will be given at evening meetings in
many cities.

Civic patriotism is shown to be at
high tide in Dayton in the banquet
tendered Mayor Burkhart and May-
or-elect Phillips recently by over 600
members of the Chamber of Com-
merce. Mayor Burkhart said: “We
all admit that Dayton is a great city
and yet there is much to be done to
make it all that we hope for. Other
cities in the country are taking the
lead in doing things and Dayton
must make up and join the proces-
sion,, Rochester, Denver, Des Moines,
Seattle, Los Angeles, Grand Rapids
and other cities are the advance
guard of the cities that are making
the greatest improvements in the
building of parks, play grounds, pub-
lic buildings;, city planning, boule-
vards and the other civic move-
ments which are tending toward bet-
ter places in which to live. It’s the
man that says ‘Dayton is good
enough for me’ that is standing in
the way of its development. Day-
ton needs pure water, more parks
and play grounds, elevation of the
railroad tracks, a new city hall and
new police station, several public
comfort stations, a new work house,
etc. All we need is a little more civ-
ic spirit, a little more faith in the
slogan, ‘Do it for Dayton.””

The constitutional convention will
convene in January and both Colum-
bus and Cincinnati are working hard
to secure this important gathering.

Wm. D. Foster has been re-elected
as President of. the Dayton Retail
Grocers and Butchers’ Association,
The State Association will meet in
Dayton, October 8-10, 1912.

The Toledo Advertising Club is be-
ginning its preparations to take care
of the Central Division Advertising
Clubs of America, which meets in
that city June 13 and 14, next.

State School Commissioner Miller
says that the salaries of the country
school teachers of the State are too
low, that there is scarcely a living
for the teachers at $30 to $40 per
month, to say nothing of any higher
ambitons that the teachers may hold.
He has returned from a trip through
the rural districts.

Work on Newark’s new federal
building will be started the coming
year.

The parole system adopted at the
Ohio penintentiary in 1895 has prov-
en a success. Since that time 2119
prisoners have been given advantage
of it and of this number only 12
per cent, have failed to make good.

Ohio’s Board of Administration of
State Institutions has made a ruling
that employes of institutions must
not entertain guests at the institu-
tions at meals. This reverses former
rules at practically all the institu-
tions and the cutting off of star
boarders is expected to effect quite
a saving to the State.

The ordinance passed by the Com-
mon Council of Columbus authoriz-
ing a $700,000 bond issue for the
elimination of grade crossings has
been declared technically illegal and
must be vpfed on again by the peo-
ple. Almond Griffen.
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More and More the Demand

is growing for reliable goods, for widely ad-
vertised goods which must be good or they
could not be advertised year after year. “You
cant fool the people all the time.”

LOWNEY’'S COCOA

and Premium Chocolate for baking and cooking are the kind
that the public believes in. The Lowney name has been
favorably known for twenty-five years. We are
constantly telling them that we make superfine
goods and they have had the best reasons to be-
lieve it. The grocer gives his customer satisfac-
tion and makes a fair profit too in LOWNEY'S.

Our New Home

Comer Oakes and Commerce
Only 300 feet from Union Depot,

To our many customers and friends:

We heartily extend to you the compliments of the
season and may Peace and Prosperity be yours in abundance
for the year 1912, Sincerely,

Grand Rapids Hazeltine & Perkins Drug Co.
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing,
and are intended to be correct at time of going to press. Prices, however, are
liable to change at any time, and country merchants will have their orders filled at
market prices at date of purchase.

ADVANCED DECLINED
Cheese Flour
Nuts
Index to M arkets 1 2
By MiobBI ARCTIC AMMONIA Oysters
Col 12 oz ovals 2 doz. box 75 Cove ZleIumsl 66@1 76
. AXLE GREASE Plums_ ...coceevees | oo@2 60
AMMONIA  .oovvveereiirians J
Fraser’s Pears In Syrup
Axle Grease ... 1 i woo g%gs 4 dor %% No. 3cans per% 15
Baked Beans J 3%b trn boxes I_deoz OO lIlE/Iaarrlglovgfat ......... %‘
EﬁH‘n Brick T ]Erg §a||| A 7 20 Early June srfféd' 1 15@1 8
Brooms 251b. pails, ;Per doz Peaches
g{rltjtserESColbr ............... } BAKED BEANS

Reuters Michigan Brand
dl Baked Pork and Beans
andle

Eanneé Goods .. N8 %CSQSS per dozoz 2

Carbon Oils .. * ' cans, 0z. §
Catsu * 2]% can, § .

40

<]

can er

31lb. can, per doz Raspberries
BATH BRICK Standard dli @
English ..o % Vv\v/‘arlrgns Iib l%lllat % 30
BROOMS Red A rl? ska ] gedd &
No. 1 Carpet 4 sew ....6 00 Prnk Alaska ....1 30@1 40
N SEbe 42y ¢
No. 4 Carpet i "::§ %8
P(a)rrll%oGem K .5 8 7
Eanc VNWS*L % Frenc _'150%,‘
Warehouse ......cccccceeenens 1@ S
BRUSHES 91 g
. Succotash
lg Back Fair i 856
Pornted End .............. g Fancy | 26@1 40
No. 3 Stove \'S:tandarg &s
No. 2 "R TR e
Tomatoe
No. 1
e ; ] 1agi2
Grains 1 NS; ? %%28
No. 4
[:]drbs L No. 3
AABeltS BUTTER COLOR Perfection .........
oree a&adrsl? S * Dandelion 25¢ size ...2 00 gaSSMGasolrne - 1%
ANDLES
T s ) e B ey .0
"""""""""""""" N i
Je Glasses ..................................... BIk. wikter™ .. 8% @10
CATSUP
aplelne CANNED GOODs golgmbia .25 pts ]%
MrrTce Meats 3 Apples ni pints ..
olass b Standards .. @95 Sinder’s % pints k]
Mustard " ................ 2 7503 00
5 Blackberrlizs50 19 BreaEﬁast EBods
guts Standards Gallois Vb o Fe%fmFg Gyhetlighps 1 &6
gg -See, 6 pkgs. 28
OlVeS * t Toasties T 'N 22 0
Pos Tga(s% """"" K
. 0
g A%
g i &
Prﬁp!)urys \/| 45
9 Ralston” Health™'Fo d D

Clam Bouillon
urnham’s % Pt
urnham’s pts..

8
alad Dressin
§ Ia}e us. g

?/lonarcn b

ra § urnham’s qts..
atSodi 8 Corn
alt Fis
Good .......
ds oy 1 Fancy " o @l
]1_2 Monrl’)adon (CNaturaf) Rolled Ave
18
. 10
. 10
19

&b

2 49

42125
(SN
180 ¢
Vinegar n £8 Ho
&5 W

W ..J1 Tomato, 21b; 289 Ceiden

king - &
Wrapplng Paper S Yotels Mushrooms !
Euttons. %S ---- % H a

Teazt GUke 18 Buttons, la ... pA]

TRADESMAN

CH EWING GUM

Adams P P ........ 5
American flag Spruce 56
Beaman's egsm ..... 5
Best Pepsin.. ........... 45
Eest Peﬁsrn 6 boxes Bb
argest Gu '\ (white)’
gespaum (White)
Sen Sen ...
2en Sen Breath Perf 100

éBearmmt,
ucatal

Red Standards

AN

g ATE
Walter Ba er & Co.s
German’s Sweet

Premjum,
Premium, %s ..
CIDER SW —ET

Regular barreq 50

Trade
% Ir de barreF8

Boil
H

Z
No. 40 Twisted C tton B
NG & Thisied Eaten 1 28
. wij
No % Twiste gotton %%
No. 88 Braide: otton 1
No. Braided Gotton 1
No. 88 alde ott
No.
No. 1
No. .
0. .
0. .
NG: & &5 1%
Galvaniz
No. 20, each 10 ong 1 90
No. 19, each 10 ong 2 10
COCOA
B 37
£ 3
E 2
Hp 45
R
32
0
-
Van Houten, %s 40
Van Houten, Is 2
Webb ... <]
W|| er, %s kel
Wilber, %S ................... k7]
COCOANUT

per. Ib.

Pgabgrry"
Eommon

n
n’s
cLauglan ’s XXXX soId
to retarlers onl Mai

orders e
gchaug rn & Co V(V:hrca—

Extract
Felll(nd % gro boxes %
Humme?s forf % gro. g
Hummel’s tin.” % gro. 143
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CONFECTIONS
Palls

Bonnje Doon Cookies 10

Stick Candy

ﬁrtwheels As's"o"r't'ed ! Jt
Chocolate Drops ......

§Ho§:olﬁte D{r/pFCnenéegs* l?

Jumbo, 32 Ib...
Extra H_H

Boston Cream’ 14
Big stick, 30 Ib. case 10

rg%ﬁnelgne Cookies Is
M|xed Candy ~_  &racknels ...
ocoanut Taffy Bar” .
Grocers ocoanu p¥1 ,Z

Cocoanut Macaroons IIIf
Gocoanut Hon. Fingers 12
EOFfoa t Hon. Jumbstl
offee ake

. Dinper_Biscuit
17 Dixie Sugar Cookies .'9
a

Premig mixed Domestic™ Cakea .. F
Paris Cream Bon Bons 11 Pomestlc Cakes ... I
Fancy_—in Fall» amily Cookies «2
A58 rted ..j1*
Flgrabel Cake's"".'.". 17
'I_Elutet' ocoanut Bar 19”"
ros ed giz

Sal Peanuts . 0
Staeld ht Krsses Gnl?z]c %ookre Jvéj
é ze:% on Clh ?r‘r%jer h
ion Chocolate . IX  GInger Gems .........
Eur Cnocoﬁ (émﬁer G&maéklced «2
hampion
Moss Drogs .
Lemon Sours
IItrg erlals
Golden W affle
Red Rosa
Coffy £o : lés, plain 12
Molasses mt Krsses 13 gﬂe I‘!ll"l} esparn 1
OIdF%nC M OXes Hougehold Cookres Ice
|o olas-
ses Risse ? B8R g feed 4Py %o eﬁy
Orange Jel (65 o 69 ImrPe.ra o
emon ﬁo ............. Jorinie o i)
olﬂ Fashi ned Hors- Jubilee Mixed ..1111” "
nd d’ ......... Kream Kli s m %/E
P pR]ermrnE: pD I<emon Ge . |
C pror}] ho rops emon s urt re . 8%
H M Ch emon .|tii
........ 0 Ma y A ggz
E }ﬁr Sweets as trd» ]% Mar hmallow Coffee
A A |cor|ce rops 1 00 Marshmallow Wal 0
ted ... 10 Med?e Ir% aels '%6/0
% Molases Cakes ... %
Molasses Cakes, lj< 9%
58 Mloa ses Fruit Coo |es

ﬁan'\g Maae érxna 8009
Wafers

%l%gres gc ﬂcomg

Azul|klt 1005 .
Oh y

Pretzelettes. . Mac.
Ra?s%n égokles .
Revere, Assorted
Rléteréhotuse Fruit

Be DS SRS $B3SB

t

—Whola 9

Larragona )
Callfornra Scalloped Gems .'.'.'.'14

urrant
inger C,
|nq%er Cks

o

\nuts sft shelll7%@%_§f Sugil ggl(es
ugar Crim
'llj'ggagsnuts n% 13%@14 Su ar Sq ares

9
Pecans, 13 Sultang Fruit |scurt 16
Pacan 6 Sunnysaide JumEl :
chio, new .. - 209 'IRPﬁrng» Ia'd"y"'l'f'rngers 25
¢ estnuts New' York !ﬁg
State, per bu........ Wa er Jum%Fes cai
Shelled averly :
SpanrshHPeanuts 7%%8 In-er Seal Goods
l{z\?bclfbrl{t Maevés 4288 Albert Brscurt pe rdoozo
jAlh ante Almonds™ %102 JROT

ordan Amo S .. 47 Arrowroot Biscujt .
Barnum’s_Animals
Fancy H P guns 6 6% , Baronet Biscuit
Roasted ............. Bremmer’s Butter
Ch0|ce raw, H. P. J Wafers ..........
bo @7 Cameo Biscuit
Cheese Sandwich
Chocolate Wafers
Cocoanut Dainties

CRA!
National BB|scu|t éompany

But E) 'IZ:)Ilérner BtISCUItS .
N. C. bbl. 7. bx. 6% Eid. 'Fymiaal Fan
Seymour ng bbl. 7 bx. 6% El\éear(]Dclock Tea

ElH'ter%ankf s, N.'B. C
Graﬂar‘n Crackers, Red
Lal

SEBBIBBL B IBIIS3FLS S

Ze S .1
Rd. yboxes k.ll
Gem,, bo N 9 steret] .
Shell” . i ?étze ettes, HdMd" 1
Animals Sweet Goods P{I B_aat g % X
altlne Biscuit ...
Al g i 1
Avena ?‘—'rurt 8al<ea ) floclal 7¥£ Bisc 19
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6

Soda Crackers N, C.100
Soda Crackers Select 100

Uneeg .........
Uneeda Jlnjer Wayfer 1

MIC

Laxp-
ttonsee

B Lo

HIGAN

8

Uneeda Lunch Biscuit J

vacena el piseult 2 ennings (D. C. Brand

Water Thln Bisciiit 1 & Lerp%nlglgss Exract Len?% Michi%ﬁn carﬂ)?s

%\LIIVZBJ » inger Snaps .. 88 No. 4 Panel, er dos 155 Less than carlots ..
...................... NO. 6 Panel‘ er d Z. 2 m

e T PR 0 ST 1 5af'°ta --------- i

Feeting 40z Full Measure doz. 2 40 Less thaw carlots

Jean raéD \Fan]?l and)

No.

Pane|, Z.

2
No. 4 llganel, er oz. 2(I) Jﬁa
o N § fane per 92 3@ Latrel [eaves™
______________________ 5« loz. Fuﬁ MéaSure doz. 9 Senna Leaves .
Eentso\/\/ater Cracker« r ¢ 2oz Fu III Measure doz. 2 00 HIDES AND
EAM TARTA 40z. Full Measure doz. 4 @
Barrels or drums .... 33 No. 2 Panel assorted 100 Green, No
BOXES ..cveerrereenane 8l Crescent Mfg. Co. Green, No .
Squ r k3 a Iciné Cureg, No. }
Fancy caddtes” 4 2 0z per doZ..ouveeenne. 300 Cured, No. 2
DRIED FRUITS FRUIT JARS. Calfskin, green, No. 1
ApghES. bulk 9 Mason, pts. Ber ro. .4 06 <42 }H Q- £
E¥g orated, ar?lc(ye’ pﬁg 1_% Mgson /g%m elg grg-m 4647(5) Calfskin, cured No. 2 12%
Apri ' Mason, canh tops, gro. 140 Pelts
California ............. 16@17 GELATIN Oui Wool
i c i d%sﬁar 6 Lambs
Corsican ... @16% 88§§ 1 dos. _srr%ﬁ T8 Shearlings.
oq Sur Knox" . Tallow
d 1 1b. 88% )
Borted 1 NO. 2 Si
Murrs h0|ce ;- Unwashe ed 18
2"“"5 Pa |y' %,E Blz% Bl moutn ﬁock Prfoe. 158 Unwa He fme 8 13
ancy, eeSeI . y/mout ock, Plain ORSE RADISH
Lemon American ... 18 A S PEr AUZuoomrmeeerveceneeronees
Orange Amerlcan IS ﬁmos I in aﬁ %80/
RAbater 1 1b. 17 mccs)EzAlN Aerfrsb Flour @b ails” r Yoz . 875
Connosiar_Clus
Dessert Cluster, 1"1b. Y Wheat 151 Ealls E a:l 8%
Loose Muscatels 3 Cr 7% Red. ... €N
LT Seaded 1 Ib. 890 B6 * e 8 gt |nL% I8
- eafifornia. Brunes. Wlnter YVheatdFlour % t in bl .16
L. M. Seeded 1 Ib 9@9% anas 0 z e ed in s,
%(I}tfzr]E?SZSlBg eaccr)te ® 28 2 ﬁ ......... {\I % ......... 26
. Xes.. 80
-1 . ones ® 89 £ oz, holilles. "pel doz. 3 00
8% 2 PoXE-® &6 Py MINCE "VEAT
70- 80 251b. boxes..® 9% H Per case ... 8
ggj %8 %g%g 8?(%55'.'.%1 2 barrelu additional. MOLASSES
40- 50 25Ib. boxes..@11% Lemon A Wheeler ew Qrleans 0
%C less in 501b. cases Big ngggr %s gllgg]\ ﬁ% Epncy  Open Kettle .. 4
FAR'NACéEOUS GOODS  Warden Grocer Co.5 Bran EOQ‘J gL
Dried Lima® uaker, paper ... al
Med Han?%lck'é'd """" uaker cloth . USTARD
Brown' Holan: Eclipse e A % Ib. 6 HBor e,
8 1 Worden
Bulk, ol - Aerican Eagle, ”E ]zga?Lke(%s 1$5§ 28
Pacliegdﬁrg”) o 'talner Grand. Rapids Grain A Eu#ed g keg
8 containers ? s 2% ‘Milling’ Co. Brands
6 contalnelris 60 rolls) 4 75 g %
Pearl, 100 Ib sagk 2 20 . 660
Maccaronl ﬂ) %ermlcelll . 48
Domestic. 6 00
Importe 420 4
hester - Pl Barley £ Queen’ Mammoth, 19
e 48 —— h""28""3 76
Pea SFE)rln% Wheat Floyr Quedn. " Maitiiio x
Green, Wlsgohnsrg bu. 3 Golden Hornerfa Blran“ 25 Olive Chbl\'l\'lménaﬁlswéém
green %coc u. .30 Golden Horm, bakg’rs 5 15 dos. .o 325
t Sag Wisconsin Rye ........... 510 PIC H‘Ens
E%?ﬁqéﬂd{ac'ks .............. O PR C05 SR Bapels 1280 dont 7 75
erman, hroken pw . Cg?%@%%gv gallon l%e'gs Lo 2
lake, 100 ID. ks 6
af %0 Egi S R B 8
Minute 2 Wingo 0 -

Wingold,

P 1 g

Brewers Gram 8
Hammond DairyFeed 24 50

&

.. 6 Wordea Grocer Co.’s Brand
7 loth pis)
"119 %
...15 ®
.20 nd .
6 v a aC : . 54358 5gallon KegsS....ccccoew ... 300
- oigt's Crescen .
.. 7 Voigts Flouroigt....... 6 3¢ Clay, No. 21 per box 175
. (} \Voi ts Hoy ienic 450 Claty, T. D., full' count 60
.1 Voligt’s Roval ..... B 73 Cob e D
13 Wy es A Ce, BLAYING CARDS
12 sjeepy Bye, %s cloth. .6 66 No. 90 Steamboat 8
1R Slechy Evel s cloth: e % No- 15 Rival, assorted 1 8
24 eepy Bye, %s cleth. 5 No. Raver,. tinam 2
. Sleeby Eve 9%s paper 53 No. 572 S?ecm_ ......... 175
20 Sleepy Bye %a paper 6 & Ng. 98%8G%|'cys tin fin %%
...26 Watson-Higgine Milling Ce, " 632 Tourn’t whist
.%4 Perfectlong% our . g6 20 No. 632 TFQCL)'TM whist 3 2
Tlg B B0 BabDItS v 400
Gold n he f Fle:LIl {}5 PRO
arshall’s est eur Barrele
Perfectlon Buckwheat 6 Clear Back 50
IP Top, Buckwheat_5 8 Short Cut
ﬁgfé}!,fac orse Feed . 321 918 hort Cut C'Iear ?t)
: Heyle Scrateh Eesd .1 6 E?lskef""C'lea'r' %
' Meal Pi«
] Bolted . Meal 345 B s
& Golden Granulated 3 66 dear Fam'&{n Meats
N St Car Feed s%resned %% %g SP Belﬁl ................. 14
Ng' No. 1 em an ar
No. orn, craf ........... 1766 Pure In tierces 9%@10
Ne: em’ Meal 2760 Compound lard . 7%@ 7%
o. Wi n(har Wheat Bran %g gg 80 Ith ....advance 9%
1J Middlings ..........cc...... 60 B tubs advance %
3 eairy Feeds 60 tins ~—-.advance 9%
" / €. 20 Ib. palls ...advance 9
insee eal .. alls ... o
1 O P L d Meal ..40 00 19 Ib. pall advance %

0050 bbis.,
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9

vance 1
vance 1

G%S

ams av. 14%
ams % [B ﬂ 4%
Kinne 18Hlbms 438//0
1 . o
Is-iam grledabeef sets
California ms 9%@ 9%
Picnic Boiled Hams_ ., 15
..21@219

its, 15 Ib
% bbis.,

Sheep, per

SOIIHnlgslored Bu&e
Country R

SALAD DRESSING
umbija, % pint
Columbja, 1 pin
Durkee’s,” large,
Durkee’s, small, 2 oz
Snider’s, Iar%f .
Snider’s, small, 2doz 1

PackedA IBEWGT

Wyanc?otte 1%5” r&)s .

ol

35

Granu ate .......
Granulated, 100 Ibs. Cs,
Granulate 36 pkgs .1

T

2 arr% % ||BSS“°
66 Ib.
Graaqulate -

SALT FISH
arge whol %

m; ? Whno?_e".'.'.. ‘7
gtr,Ps Er brlcks % 100{}
alibut

sacks

Wm& CEusdslatn .

10

ustar whi
y .

LACKI

aHOE

Scotch, in Blladtrers
Maccabo
French

Boxe!
Kegs,

Mixe

l};lutmegs

e
sebh e
Pal ieka, H)(mg rian

Pyre Groun

Allspice,_Jamaica
CIO\Pes, Zanzibar .

Box. are3 z

7 f
Bixby’s Royal Po |sh
Miller’s Crown Polish

I¥app|e In Jars ..
ODA

Mlxeg 5¢ ﬁ( S. doz

1ger,
I Tlger

Days
Deryb
G.

H'orse S

Jolly

45

Parrot
Peachey

Piper H
Redicut,

Spear H
Spear H
Fpear
Squaﬁ

gweet Mist,
weet Burle

t Uncle Daniel.
Uncle Daniel

Gilt Edge
Gold Rope, 7 to Ib.
Gold Rope

J. T. p 8 0z. ...
Keystone Twist
Kismet

Picnic Twist ..

Red Lion
Sherry Cobbler,

%

Climax’ Golden Twins
Work

14 to Ib'

Hoe

oney Dlp Twist N

Nobby Spun Roll !

eidsick
1% o

100z."
12 oz. .

ead,
ead.

Deal

11% oz
7

Standard Navy

Ten Penn
Town TaI
Tankee
Kin sford rrI]b %  All Leaf
Még% w1 ppgs g o Bliram, 5 .
h YL F%ean%c ¢
Silver Gloss Af)f]bs % Iaa[:r:t:nCasﬁg?‘SCSC g
gl ver 8‘8§§ %g gi.gs %’ BuLlr(r%S %lxture 5¢8
[ad 'Hand, "6¢" 5g
§ nt' 5 .. 6
................. A
a e 2% o0z.1111
‘-!o ey 1% ox

2 .cans '2°dz. |ncs 1

Purs Cans

Eagd 18
Cﬁmce", %5

TABLE SAUCES
Ha] ¥or arge  ..ooeoeen. 375
Halford. small ... . 225

TEA

. Jaé) n
Sun ried, np] ur 24(0)26
g rie F 0|ce
undried, fanc 36@40

Basket-fired medlm

Mo une, mJ)dOWder

Pjn sue
ésueg ‘oh0|ce
sue ancy ...
Ch0|ceY0ung Hyson
Fancy

Formosa, %ncy
Formosa, medium’
Formosa, choice .

Medium
Ch0|ce .

TOBACCO

Fine Cut

ot

H

H

N Limit, 16 oz
B?lbw 1670

8i|bwa 5c pk

hief,
Petg m%%} %h‘.ee
Sweet %u a, 50

weet a, 10c .
weet Cuba, 1%ox t]g
weet Cuba, 16 oz.
weet Cuba, .

L% dz.in'cs. 172

%éiz In cs.

~50@

712x .

17

Peerless
PFer
Plow

7
i

DRRPRL TR DR

Ilvw:ky Stl’lkg 1% 0Xx

N Trloy'vaerr S§orts

5¢

INEGA
Oakland V|ne?qar g& Pickle
Highland
SRt
St te Se

er .18

%)

=1
(o2}

er .. 14

Oakland whrte plckllng 10

English Breakfast

., 2

5 55

Kur%%ty

250 in crate ..
, 250 In crate ..

3 Packages free.
40@5(5 CKI
NO' 01p er gross

0. .

60@60) No. 2 per gross ..
%g No. 3 per_ gross

OO ENWARB
Baskets

I|I'1 crate ..

2%& i

?
&
0
x
26

%8

€8
&

-3

6l
rates end Flllers

Dumpty, 111

.81



MICHIGAN

Special Price Current

12

No. 1 complete............ 40
No. 2 complete .. .
Case No. 2 fillers
sets ...
Case, med m
Faucets
Cork, lined, 8 in
Cork, lined, 9 in...
Cork lined. 10 in
~ Mop Sticks
Trojan spring
Eclipse patent spring 8
No. 1 common 80
No. 2 pat. brush holder 85
Ideal No. 7
121b. cotton mop heads 1 45
Pails
2- boop Standard
3- hoop Standard

ltjandard .
2- wire Cable .2 10 SHS%SW“ E

Cedar all red brass ...1 25
3- wire Cable 2 30
Paper Eureka .............. 22X
Fibre i, 270
Toothpicks
Birch, 100 packages ..2 00
Ideal ...... 8
Traps
Mouse, wood, 2 holes 22
Mouse, wood, 4 holes 45
Mouse, wood, 6 holes 70
Mouse, tin, 5 holes .... 65
Rat, wood . 80
Rat, SPring.....ccceeeuee. 1)
Tubs
i Sendard N 1188
lé—}nﬁ tandard, No. % g%
20-In. Caple, No. 1 ....8 %
18-in. Cable, No. 2 7
16-m. Ca e No. 8 76 0
No. 1 E| .10 25
Ng. : |t§$e' 3 %
hboards
Bronze Glo% ............... 2 58
D Wely ............... Y (
Doulfe Acme 3H
Sin Acm 35
Do l.%fe Peerfess’ .35
Sin eerPeerIeesesn % %
Borﬁ}e 'E)&J(%Iu e .'% uw
Universa "8 @
Window Cleaners
In.. 16
18
229
Wood Bowl
13 in. But(%0 ow's .1 e
15 |n. Butter %
10
2

1
2
8
Assorted 13 15°177 22
Assorted, 15-17-19 ... .

WRAP ING PAPER2
F re Manll Wh'l"é'"" 3
lBre Man cotlored f{
.3
2%
Wax Butter, % rt ¢'nt 13
Wax Butter, ful count 20
Wax Buttef, rolls ....19
YEAST CAKE
Magi 115
Sun 100
Sun .90
Teast ...l 15
Yeast Cream. 3 doz. ..1 00
Yeast Foam, 1ft dos. .. 68

Mica, trn boxes

Paragon ... 75%

BAKING P(FWDER
Ro%% .
10c size 0
ftlb. cans 1 3%
60z. cans 190
ftlb. cans 2 50
ftlb. cans 8 75
lib. cans 48
31h. cans 13 @
Rib. cans 21 50

13

Johnson &Ig%ro\%sos Brand

stock by _the Tradesm an
Comp anY Thlrth/ é/e srze?
and sty es on han
times—t wrceda% many s%
S are carrie anyio
ouse in the |
are unable to vrsrt Gran

Pr?g ers%nn%IIymS%\?nte %r
quoa ions.

Q0 El 9or\%naquq..l.9§...'....§ Beaver saoap A(‘:o 5 Brand

Evenin P ress
Exemplar_ ... 32
Worden %roceir| Co. Brand

en
Perfection

erfgctlon EXtras . 3
ondres ... 33%

Londres Gran 3%

&

S

Jockey o) [T T 35 J00 cakes, large size..650
COANUT 5®cakes large size..3 25
Baker’s Brazil Shredded l\€8 es, sma” size. Fg
cakes, small Size.
Gowans £ Sons Brand.
.8
.2
X_lo .2
10 5 li<g per case 2 6Q Twenty- flve box lots ..8
36 10c ggs per case 260
16 10c 3876 J. S. Kirk & Co
per case ... élrjnserlcaDr}aF%ml
CROFFEdE @Lés ose’nFHSO1 ars6
oaste , 90
“Wri s B avon Imperia 3
DwInell-Wright Co’s B’ds Wh?te Rupena -3
ome, oval bars %
atinet, oval .
Snowberry, 100 cakes 4

Lat Bros._St Co.
%Ozbars 76 Ibs.

ed
German Mottled

Wﬂlte House,

8%188 BE33SREERRBSE  SISBSBIBS RS

-
.3

E' al leﬂ Tradesman Co.’s Brand

Royal, ngB

Superior

Boston Comblnatlon

Dlstrlbuted r}l (?

Grocer Co,, Rapl S;

Lee C dy Detrot S

mons & Ci

naw; Brown, DaV|s

Warner, Jackson; Gods-

{?a”;(: Dyrand, & Co, Rat

e Lree elbac 0. Black Hawk, one box 2 50

Toledo. Black Hawk, five bxs 520
Black Hawk, ten bxs 2 26
Good _Cheer ......... T. .40
Oc? Country ..o 340

Soap Powders
Snow Boy, 24s family

[ 7
Snow Boy, 60 5¢C ....... §48
Sn? Boy, 30 iLO« 2 40
Gold Dust, 24 [arge ..4 50
Gold Dust. 100-5¢c ~.... .4 00
Kirkoline, 24 41l 3 80
ngr H1ee ....... 2 18
Babpbltt’s 1776 275

0Seine | ... 2 (738
Armour’s 3
isdom 22

.n”S%”i ock” ..

ub No-More

Enoch Morgfirgs Sons
S8 olro o?s
Sapolio, half gro. lots 4 1

Bolro S”}ﬂfe boxes 3%
%cchdr Rg Manut(éiﬁiﬁr'iﬁq [e3

‘rull Irm? ire and bu
sa Soourtne, 10# ashes ..

glar proo es kept [n
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This
Your Opportunity

is

Lowest

“the

Our catalogue is
world’s lowest market
because *rre are the
largest buyers of general
merchandise in America.

Serve Your Trade With

Golden Glow
Butter

This is our SPECIAL OFFER-
ING for this time of the year
when many people are calling
for a MEDIUM PRICED BUTTER.
It is made from pure, pas-
teurized cream.  Sold only in

And because our com-
paratively  inexpensive
method of selling,
through a catalogue, re-
duces costs.

We sell to merchants one pound cartons, thirty

only. pound cases. Every package
guaranteed.

Ask for current cata-

logue There are results in this for

you—not only from profits,
but because it induces the
customer to come again.

Write for prices and infor- .

Butler Brothers mation.

New York Chicago

Blue Valley Creamery
Company

St. Louis Minneapolis

Dallas
Grand Rapids, Michigan

Ten thousand
grocers bought
these racks the
first year we
were in business

And we have scores of
letters telling us that they
would not do without
them for five times the
cost.

-Read These Two Letters

Albuquerque. N. M.
Your Display Racks are the most convenient and satisfactory fix-
ture | ever had in my store. No grocery store is complete without
these Racks. THE HIGHLAND GROCERY.

Potsdam. N. Y.
We think the Display Racks the finest thing of |ts kmd we ever
saw. We sell more fruif with less work. O.P NSON.

If your jobber cant suppl¥ you—send order direct and
it Racks are not entirely satistactory, your check will be
promptly returned. $3:60 for set of six.

They will last foraéears and will pay for themselves
the firsttwo weeks rder—now.

Ideal Fruit Display Co.

448 CASS STREET LA CROSSE, WIS.
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BUSINESS-WANTS DEPARTMENT

\dvcrtisements

subsequent continuous

BUSINESS CHANCES.

Sale Rent—New brick store
deep shelving, $2100 or $15
Also store 24x46, $8.33 % month.
Living rooms above $550 month. Good
opening drug store. Charles Martin,
Salem, “lowa. 850

For
26x74,
month.

or

For Sale—A new Business Men's Pa-

per Press Co. paper baler. Has never
been unpacked. Will sell at a bargain
Tradesman Company.

For Sale—Drug stock and fixtures in
an old-established stand. One of the

best locations in the city. Good rea-
sons for selling. A bargain. Michigan
btore & Office Fixtures Co., 519 N. Otta-
wa St., Grand Rapids, Mich. Both
phones 1846. 847
Saw Mill—Bargain in saw mill, in-
experienced; must sell or get partner

with enough cash and knowledge to op-
erate and manage. iinest proposition
in louisiana; plenty of standing timber;
river and railroad transportation; mod-
ern dr¥ kiln; living houses; natural lake.
Snap or right man. . . Levy, 1407

Jackson Blvd Chicago, 111 846

One of the oldest grocery businesses
in Western Montana, doing over $100,Q10
a year, in fast growing town; capital re-
quired $18000 to $20,000; business in-

creasing every month; good reason for

selling. Address W. C Spottswood,
Deer Lodge, Mont. 842

For Sale—Stock well assorted general

merchandise, will inventory five or six
thousand: Will sell at bargain to close

out retail business. Best location in
town. Surrounded by fine farming coun-
try.  Will sell, one-half down and bal-

Well established business
Bishop Bros., Owners,
841

ance on time.
and moneymaker.
Millington. Mich.

For Sale—Toedt Bros, general stock
and building. Best stock and location in
Eastern lowa. Must sell to settle Chas.
Toedt estate. W.ill bear rigid Investiga-
tion. Call or write Louis Toedt, Admin-
istrator, Wilton, lowa. 84U

A good openin? for the right man. A
0

grocery section r rent in a new mod-
ern department store just erected at
Escanaba, Michigan. Best location in
town, city of- 14,000 people. If interested
wrlte Kratzenstein Bros., Escanaba,
Mich. 839

For Sale—A clean stock of shoes and
rubbers in a country town, good place
for a Holland shoe repairer. Address
No. 831, care Michigan Tradesman.

831

For Sale—A general stock of mer-
chandise, invoicing about $9,000. Doin
a business of $40,000 annually. Locate
in the best cotton town of 1,500 in East-
ern Oklahoma. Reason for selling, health
of children. Would consider farm at
$2,500, balance cash. Write O. B., care

Tradesman.

For Sale—Tea and coffee business in
one of the best cities in Southern Michi-

gan. Running two w-agons and doing a
good business. Burns roaster and a full
equipment. Other business interests,
reason for selling. Will make rlght
price to the party that talks business.
Address No. 835 care Tradesman. 835

For Sale—Best inland general mer-
cantile business in Southern Michigan.
No competition. Wagon routes estab-
lished. Stock about $3,000. Other busi-
ness interests reason for selling. Ad-
dress No. 836. care Tradesman. 836

For Sale—One Buffalo Silent Meat
Chopper, with 3 horsepower electric
motor and switch stand attached; sau-

and Herz & Son lard press,

sage stuffer,
Complete out-

also large caldron kettle.

fit will 'be sold at a bargain. Bundy
Lumber Co., Bundy, Wis. 832
For Sale—$9,000 general merchandise.
Great chance for right man. Big dis-
count. for cash. Address M. W. care
Tradesman. 772
Grocery— Good clean stock, corner lo-

cation, town of about 2,000. Fine farming
community surrounding. Must sell on ac-
count of  health. Address 815, care
Tradesman. 815

Michigan Hotel For Sale—Leadln om:-
mercial “house in city of 3500. Rat $2
Favorlte resort, beautiful s spo ot. Ov

lak e Excellent all year trade

'&ksogf o Adaress N
care ragesmrequ”e ress Oﬁ‘)oe

For Sale—At ?nce a small_ st ck of
shoes and_gents’ furnishings. Good town,
best location. Failing Ith, reason for
sellmg Address No. core r%tffs—

inseited under this head for two cents a word the hist

insertion. No charge

For. Sale—Old established drug stock
and flxtures Iocated at_Galesburg. Reaso

l\?lrnas% %rdlc altE‘salesburg,n?\/hch %1 5

Will pay cash for stock of shoes and
rubbersp )Ad ress M. J. o., care Trﬁes—

ol e Tl R

gw rchants, gseneral store meri:(hants End
epartment Store 0 othe

clusive to one merchant in a town. Sat-
isfaction guaranteed to  each patron.
Write for “particulars. Reporter Service
Bureau, S. Market St., Chicago. ™4

Business Wante —Will pay_cash. Am
Iookmg for a opemnd) &lve fuII de-

scr tion and est e] M. Trades-
. Box 1261, C err V ley, III|n0|7s80
farm .of 110 acres, °/m|etob
2(%6 cait in M]‘lchar1 an, "0 exchan

e
ener; tore. ress Exchang 428
gare I\Alc?ugan Tra(?esman g
us seI \/lour busmess farm or
Iands |' ity_Business Ex-
e 210 Wilhelm BI

g., Traverse %é
a ash for s or part stocks
?Jaufﬁ Hetves . 50 e 0
ATTENTIOKN

OUR PACKING
AY C SH A
HopUits
RQPUCTS <

Merch ndlse sal

reene 14 M
vertel‘smg furnlshe(?

fLun

<

QU>

uctors A
etroit Ad-

9Vr|te fer %e,
buy, for cas stolé5 of

ranJary jJg_oogs Ad 855
n stock of eneral mer-

n% b%u |n countrr%/

Inve

eason f r se JH? fallln

uce stock. €sS
Michigan

5 or re%l estat
matter e located ou want to 51
B Ortexgnavrﬁtere Xt OfrlggSIQSasress
E”’R?Jté o Renly

eveland, staté Fxpe
Jfﬁ?%ms ams Express BUIIdmg, Chl(&ﬁ

G)

ree

—To
thm
nso

\éVante
K. %

r. Sale-
chandlse
tow I

o %e%lﬁe

Box 107, Co
ash for your b s
ring % er an

nc

less than 25 cents.

insertion and one cent a word for each

Cash must accompany ali. orders

S{’:tfes Opened—W. L. Slocum, safe ex-
er

fand" ’lr?apfé?é:k??‘ohh & Ottawa sﬁet in

Wanted—An experienced and capable
shoe salesman, with an_established trade,

lower Mic |I an.  Give c?gn%lete ref:

Kodak fllms develope per roll  RIENCES, Bra y &, Metca ompagy.
ang size.  Prompt atentlon glven mail llwaukee, Wis -

ers. _Prints 2%x3*4 to 44V, 3c: Wanlea—CrerK for .general store Must

be sober and industri u1§ and have some
previous experience. References requwed
Address Store, care Tradesman. 242

SITUATIONS WANTED.

hll’é Ave4>(5kﬁew Yoer éﬂt Mannlng,791962

HELP WANTED.

Wanted—Experienced = furniture . man Wanted—A position by young man o
with sufficien capltal to operate furni- ~ SEVER egars Expenence. ?/” "t %%gs and
ture de artment de ar ment stores 9 7% B K
Rirst-class opportumty ri man.  &lgnges. ng]ress ostwick  Aye.,
Address T. Stoner, Des Moines, : —

lowa-
845

Want ads. continued on next page.

PRINTING

For Produce Dealers

Letter Heads, Bill Heads, Business Cards
Envelopes, Statements
Shipping Tags, Order Blanks

In fact, everything that a produce dealer
would use, at prices consistent with good
service,

TRADESMAN COMPANY

GRAND RAPIDS, MICH.

ROGRESSIVE DEALERS foresee that

certain

828

on as sellers,

articles can be depended
Fads in many lines may

come and go, but SAPOLIO goes on
steadily. That is why you should stock

HAND SAPOLIC

HAND SAPOLIO b a special toilet soap—superior to any other in countless ways—delicate
enough for the baby’s skin, and capable of removing any stain.
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.



SS
BANKRUPTCY MATTERS.

Proceedings in Western District of
Michigan.
Written for the Tradesman.

Dec. 20—In the matter of Cornelius
Koeman, bankrupt, of Holland, the first
meeting of creditors was held and C.
VanderMeulen, of Holland, elected trus-
tee and his bond fixed at $100. Ap-
praisers were appointed, and the bank-
rupt was sworn and examined. Meeting
then adjourned, without date.

In the matter of Archer Brothers,
bankrupt, formerly merchants at Hart,
a final meeting of creditors was held and
the final report and account of W. E.
Rollins, trustee, considered and approved
and a final order of distribution made,
final dividend 7% per cent. It was de-
termined that a certificate favorable to
the bankrupt’s discharge should be made
by the referee.

Dec. 21—The adjourned final meetin
of creditors was held in the matter o
Meyer Hardware Co., bankrupt of Man-
ton, and a final order of distribution
made, final dividend for ordinary cred-
itors 20% per cent. A first dividend was
paid in this matter on February 6.

In the matter of Ross Manufacturing
Co., bankrupt, Muskegon, the trustee,
Charles E. Moore, of Muskegon, filed his
report and account and an order was
made by the referee calling a final meet-
ing of creditors to be held at his office
on January 12, for the purpose of con-
sidering this account and declaring a
final dividend for general creditors.

An order was made by Judge Sessions
adjudging Charles G. Dipple, a carpenter
of Grand Rapids, a bankrupt on his own
petition and the matter referred to Ref-
eree Wicks. The bankrupt's schedules
show no assets except household goods
and carpenter tools valued at $270, and
claimed as exempt. The liabiUtes amount
to $470.11. An order was made by the
Referee calling the first meeting of cred-
gors to be held at his office on January
, for the purpose of electing a trustee,
examining the bankrupt, etc.

Dec. 22—In the matter of Merritt L.
Colburn, bankrupt, of Fruitport, a first
meeting of creditors was held and, cred-
itors failing to elect a trustee, the ref-
eree appointed Fred R. Young, of Mus-
kegon, as such trustee and fixed his bond
at $200. The bankrupt was sworn and
examined and the meeting then adjourn-
ed without date.

Dec. 23—In the matter of Edward Top-
pel, bankrupt, of Grand Rapids, it ap-
pearing that there are no assets except
such as are exempt and that no further
proceedings are to be taken, an order
was made closing the estate. A cer-
tificate was made by the referee recom-
mending that the bankrupt receive his
discharge.

An order was made b% Judge Sessions
adjudging Alfred H. Osborn and Morris
W. Osborn, individually and co-partners
as the Osborn Home Furnishing Co.,
bankrupt on their own petition, and the
matter referred to Referee Wicks. An
order was made b%/ the referee callin
the first meetin creditors to be hel
on January 15, for election of a trustee,
examination of the bankrupts, etc. The
bankrupts’ schedules show the follow-
ing partnership assets:

Stock in trade, estimated ... $1,500.00
Bills, promissory notes and se-

curities . 813.98
Two wagons 40.00

Gas fixtures ... . 50.00
Debts due on open accounts .... 62.41
$2,466.39

The bankrupts’ claim as exempt $250
each of their stock. No personal assets
are listed by either of the partners. The
total liabilities amount to  $4,587.15.
Among the largest merchandise creditors
are the following:

Detroit Chair Mfg. Co., Detroit ..$ 29.25
Grobheiser Cabinet Co., Sturgis .. 28.00
Hafner Furniture Co., Chicago 63.65
Fitzgerald Trunk Co., Chicago 43.92
Ypsilanti Reed Co., lonia ... 25.20
Colonial Co., East Liverpool, 122.91-
Carrolton Pottery Co., Carrolton 44.37
Coonley Manufacturlng Co., Clyde 38.90
Wilson Bennett Porter Co., Mount-
ersville .. 346.44
Mt. Wolf Furniture Co., Mt. Wolf 76.62
Chas. Bennett Furn. Co., Charlotte 31.00
Jno. H. Roth & Co., Peoria . 3.3

A. S. Klein Co., Chicago
Tillman Brothers-, LaCross
Wolverine Manurln% Co.

Tomlinson Chair M Co

Point ..
Hot Blast,
Herpolsheimer Co.,

'd
Grand Rapids 482.14
H. Leonard & Sons, Grand Rapids 35.94

Clark-Weaver Co., Grand Rapids 6883
Gibson Refrigerator Co., Greenville 54.98
Belding-Hall Company, Belding.. 55.18
Kelly Chair Company, Kent City.. 29.00
Northern Furn. Co., Cheboygan 90.00
Falcon Mfg. Co., Blg Rapids .. 38.90
Bay View Furniture Co., Holland  53.30
Detroit Stove Works, Detroit .... 6253
Buffalo Lounge Co., (Buffalo 108.97
Wolverine Mfg. Co., Detroit 100.85
Art Laurel Stove Co., Detroit __ 543.36
Hard Mfg Co., BUFfalo .o 54.87
J. . Palin, Grand Rapids (rent) 60.00
A. g'g_elkerk Grand Rapids .... 28.85
Home Fuel Co., Grand Rapids 15.40

In the matter of James W. Murtaugh,
bankrupt, merchant of Wyman, the re-
celver, Gerritt J. Wessink, of Grand

MICHIGAN
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What Some Michigan Cities Are Do-
ing.
Written for the Trad%sman.

The Young Fen’s Business Asso-
ciation of Pt. Huron will hold its
annual banquet Jan. 9, with Senator
William Alden Smith as the princi-
pal speaker.

Kalamazoo papers estimate that
not less than $15,000 was left in that
city by the Grangers during the re-
cent State convention there.

The Duplex Power Car Co.
soon resume active operations at
Charlotte. The plant has been idle
for several months.

Ground has been broken at Owos-
so by the Michigan Central for a new
passenger station, which will be lo-
cated near the present junction site.
Under a tentative agreement the
Grand Trunk and the Ann Arbor
roads will utilize the building as a

may

transfer station, maintaining their
downtown depots.
The Kalamazoo Commercial Club

has taken steps towards incorpora-
tion. Efforts towards securing a con-
vention hall will be renewed the
need of the same being emphasized
in taking care of the State Grange
meeting recently.

Nearly 100 cars of sugar beets
were shipped from lonia and vicin-
ity this season and between $12,000
and $15,000 was paid to the growers.

The Lakeside Board of Trade has
been organized at Muskegon to look
after the interests of the west end
of the city.

The Muskegon and Manistee De-
velopment Co. will be incorporated
to take up the wdrk of making pre-
liminary surveys and secure rights
of way and terminals for the propos-
ed railroad to be operated between
the two cities. The sum of $5000
will be raised at once for expenses
and of this amount Muskegon will
pay $1,500, Manistee $300, Ludington
$700, Fremont and Scottville $400

each and other towns smaller
amounts.

Secretary Gray, of the Lansing
Business Men’s Association, in a re-

cent talk before the Lansing mer-
chants, urged the members to use
every possible means to compel the
railroads in Lansing to give the city
better freight service. He declared
the railroads are using the same
freight houses they did twenty years
ago and that there is not a day when

TRADESMAN

these houses are not overcrowded,
with freight remaining in the cars
for days before being unloaded.

Vocational work isbeing undertak-
en in the public schools of Kalama-
zoo, with the manufacturers of the
city in active co-operation.

The Detroit & Mackinac Railroad
has opened a $75,000 passenger sta-
tion at Alpena and the Chamber of
Commerce of the city tendered the
officials of the road a banquet in hon-
or of the event.

The Michigan Central has prepared
plans for a new depot at Gladwin.

The Michigan Railroad Commis-
sion has ordered the Pere Marquette
to build a new passenger and freight
depot at Beaverton, to be completed
by July 1 next.

Mayor Farrell, of Kalamazoo, is
urging a new building ordinance and
housing measures to care for the city
tenement population for years to
come.

Saginaw has a dock line problem
on its hands in connection with the
river improvement and options are
beng secured on abutting property in
order to widen the river to 600 feet.

Scottville will build a city hall and
has purchased a site for the same.

Gogebic county is far from being

dry, according to the recent state-
ment of the County Treasurer. The
county has 100 liquor dealers, the

city of lronwood, with less than 13-
000 people, having forty-nine saloons,
Bessemer with 4,500 people having
twenty-three saloons, and the village
of Wakefield with 714 souls has eight
thirst parlors.  Think of Grand
Rapids with 1,264 saloons, but that
would only be keeping abreast of
Wakefield.

Reports of traffic through the Soo
canals for the past season make a
very satisfactory showing in spite of
the off year. There has been a de-
crease in shipments of iron ore, cop-
per, building stone, lumber and gen-
eral merchandise, but this loss is
very nearly offset by the increase in
hard and soft coal, wheat, grain and
salt. Passenger traffic for 1911 also
shows a marked increase.

Almond Griffen.

Butter, Eggs, Poultry, Beans and Po-
tatoes at Buffalo.

Buffalo, Dec. 27—Creamery butter,

32@39c; dairy, 20@30c; rolls, 22@

27c; poor to good, all kinds, 18@25c.

Cheese—Fancy, 15J"@16¢; choice,
14@15c; poor to good, 8@12c.
Eggs—Candled fancy fresh, 33@

35¢; choice, 30@32c; cold storage, 23
@24c.

Poultry (live)—Turkeys,
chickens, 12@14c; fowls,
ducks, 16@!'7c; geese, l4c.

Poultry (dressed)—Geese, 14@15c;
turkeys, 20@22c; ducks, 18@20c;
chickens, 13@15c; fowls, 12@14c.

Beans—Red kidney, $3@3.25; white
kidney, $2.75@3; medium, $2.40@2.45;
marow, $2.75@2.80; pea, $2.45@2.50.

Potatoes—90c.

Onions—$1@1.15.

Rea & Witzig.

18@20c;
H'@12J)c;

It isn’t because a man values him-
sef cheaply that he sometimes gives
himself away.

December 2« 1211

Potatoes Ten Cents Higher.

Conditions of the potato market
look very strong for the present.
Prices to-day are easily 9@10c per
bushel higher than one week ago,
with prospects that they will be
forced a few cents above present
prices.

This is the logical time for those
who have stock in storage to un-
load. Anything which is sold on
the present market will probably be
accepted at the other end and there
should be a good, safe margin. Grow-
ers are not disposed to sell and there
is no question but -what the high
point of the season will be reached
within the next two or three weeks.

To those who are inclined to spec-
ulate, we urge them to beware of
the spring market. There is abun-
dant supply of potatoes in Maine and
New York and also liberal quantity
in Wisconsin and Michigan. The
time will surely come when the grow-
ers will let go and, while we do not
anticipate any very great changes in
the market during the winter months,
we believe that when the season for
loading box cars is here that we will
see a bad break and a heavy decline
from present prices.

A. G. Kohnhorst.

Heroism Among Women.

It is painful to note that few Car-
negie medals go to women. One
might infer from this that heroism
is exclusively a male characteristic.
Fortunately, it isnt so. As a fact
most women have to be heroes to
get through this world at all. They
do things right along which would
make a man famous. Some of them
exhibit constant heroism by living
with men who ought to be in jail
or in the tomb. But, aside from such
considerations, women have done
their share in every branch of heroic
effort so far as opportunities opened.

At a meeting of all the Protestant
ministers of Toledo, the other day,
public dispensaries where drinks will
be sold without profit were advo-
cated. The preacher who brought up
the question said intemperance had
been fought for sixty years in Ohio,
and no progress had been made. He
believed something shou' . be done
to improve conditions and favored
public dispensaries, the state to furn-
ish pure alcohol for medicinal or sci-
entific purposes, and no liquor to be
sold to minors or drunkards or keep-
ers of disreputable places. All the
ministers went on record as favoring
the plan.

A Boston surgeon says that no
family should be permitted to keep
more than one cat and that all cats
should be licensed and a fee paid for
registration. This would do away
with homeless felines. The surgeon
believes all female cats should be
humanely exterminated at birth ex-
cept such few as would be found nec-
essary for breeding purposes and that
a bounty should be put on every cat
found roaming around the country.

BUSINES8 CHANCES.

For Sale—New flourm% mill,
p wer and -remdegc% ailroad_ town,
ine location. Good business. Will také

arm or _merchandise as part payment
Roberts Bros., Millbrook, Mich. 851

water
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There is No Stronger Proof of
Meritthan Continued Popularity

I_V OLLAND RUSK has grown in popularity from year to
‘m  year. The salesare constantly Increasing. This can
be due to but one thing: The sale of one package means a
steady customer. The merits and all-round usefulness make

it a seller—a quick repeater. Are you getting your share of
the sales? If not, order a case from your jobber today.

Holland Rusk Co. Holland, Mich*
Avoid Imitations
Look for the Windmill on the Package
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FROI,. | R O U
THE WORLD’'S GREATEST W AFER

IMPORTED FROM HOLLAND

Gives you a reputation for QUALITY—add to this
value, SERVICE and you have a business builder

that will always delight your customers and pay you
constant and permanent dividends.

Write for samples and prices.

BISCUIT FABRIEK “DE LINDEBOOM” American Branch— Grand Rapids, Mich.

Condensed
Pearl Bluing

“Will Not Freeze*

5 Cent Size 3Dozen Box
10Cent Size. .......... 2 Dozen Box

See Price Current

Sold by Jobbers
Or will Ship Direct

Supply your customers with
Bluing that will give satisfaction
and repeat orders.

Jennings Flavoring
Extract Co,

Manufacturers
Grand Rapids, Michigan

mpPSSi
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Klingman’s Sample Furniture Co.

The Largest Exclusive Retailers ofl
Furniture in America

Where quality is first consideration and where you
get the best for the price usually charged for the
inferiors elsewherel

Don’t hesitate to write us.  You will get just as
fair treatment as though you were here personally.

Corner lonia. Fountain and Division Sts.
Opposite Morton House Grand Rapids, Mich.

Reasonable

We make candy for profit which you
pan sell at a profit and which your
customers can eat with profit. The
profit is mutual and the Supreme
court is satisfied. .

PUTNAM FACTORY, National Candy Co.
Grand Rapids, Mich.

BOSTON BREAKFAST BLENDED
A Delightful Drink

Popular in Price and a
Trade Getter

Roasted Daily

Judson Grocer Go., Grand Rapids, Mich.



Consumers are Wedded to the

Hart Brand Canned (Goods

Because Quality is Always Notable

All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat-
ural color. Every can is well filled.

The HART BRANDS Satisfy Consumers
They Are Trade Winners and Trade Holders

Vegetables:—Peas, Corn, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney
Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.

Twelve GClock

When you wake up and the clock strikes
twelve, when it’s darker than pitch and the
wind blows a gale, you say to yourself:

“What a Wild Night for a Fire”

Then you think of your own place of business
and you say, "Well, Pm insured.” Are you?
What about your valuable papers and account
books—are they insured? What would be
your loss if they burned? You dislike to
think about it, dont you?

Think Once More and Buy a Safe

During the winter months we have the most fires. Better get busy and write us today for prices.

Grand RapIdS Safe CO. Grand Rapids, Mich.



