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New Times; New Men A Good Place to Stand

New times demand new measures and new men; 
The world advances and in time outgrows 
The laws that in our fathers’ day were best;
And, doubtless, after us some purer scheme 
Will be shaped out by wiser men than we,
Made wiser by the steady growth of truth.
The time is ripe, and rotten-ripe, for change; 
Then let it come; I have no dread of what 
Is called for by the instinct of mankind,
Nor think I that God’s world would fall apart 
Because we tear a parchment more or less; 
Truth is eternal; but her effluence,
With endless change, is fitted to the hour;
Her mirror is turned forward, to reflect 
The promise of the future, not the past.

James Russell Lowell.

Lord, give me a place in the world’s great fight, 
The fight for the good and the true,

A place where the wrong outrivals the right, 
And there’s soldierly work to do.

Give patience, Lord, for a steady trudge 
Through the league-long dust and heat;

And a dogged faith that will not budge,
Come victory or defeat.

Make strong my heart, and tender as strong;
Prayer-tempered and toned for the fight; 

With love for the man whose monstrous wrong 
I loathe, and must dare to smite.

E N T H R O N E D

He sits enthroned who sits supreme above the passions of his clay;
Nor fears remorse, nor feels the scourge of conscience with the ended day. 
He has no greed for wealth that’s won by bargain in the marts of sin,
Nor lust for fame whose paeons mock the hollow heart that wails within. 
His lips attuned to nature’s lyre, he sings as sang ihe early stars;
His clean hands suited to God’s plan; his handiwork no blemish mars,
He gives to all unselfish due, nor claims what others may not share;
And every cry of woe bespeaks his ready bounty with his prayer.
So, doing God’s will on the earth with love illimitably zoned,
Though waiting yet his higher birth, he sits enthroned.

Samuel Hoyt.
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W o r d e n  Q r o c e r  C o m p a n y

THE PROMPT SHIPPERS

JANUARY 1st, 1913
A DAY FOR

Good Resolutions
Now, Mr. Grocer, while you are about it, 

if you will only “resolute” that fine

“WHITE HOUSE”
COFFEE

into your stock, and “resolutely” push it into the prom
inence its high quality and reliability entitles it to 
attain, “White House” will, as resolutely, maintain its 
reputation as a “coffee without a fault”—a coffee that 
“suits when others disappoint”—“a coffee that isn’t 
ashamed to look the whole world squarely in its face” 
—“a winner”—“a top-notcher”—“a customer-pleaser”— 
and the thousand and one superlatives the dictionary 
has on tap.

JUDSON GROCER CO., Grand Rapids, Mich.
W holesale Distributors of

Dwinell-Wright Co.'s Coffees

TO YOU
We wish you a Merry Christmas 

and a Happy New Year

Putnam Factory
National Candy Co. 

Grand Rapids, Michigan

C h eese  T a lk s
No. 1

Cheese is believed to be the oldest 

of dairy products and the first form in 

which milk was preserved for future 

use. It is supposed that it owes its 

origin to the accidental storing and 

ripening of sour milk curd.

Judson Grocer Co.
Wholesale Distributors

Grand Rapids, Mich.

Dont forget to incl 
in your

Lautz Snow Boy Washing Powder
Buffalo, N. Y.
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SPECIAL FEATURES.
2. C lo v e r la n d
3. B a n k ru p tc y  M a tte rs .
4. N e w s  o f th e  B u s in e s s  W o r ld .
5. G ro c e ry  a nd  P ro d u c e  M a rk e t .
6. R educed  th e  B e n e fit.
8. E d i to r ia l.

10. F in a n c ia l.
12. Shoes.
14. M an  o f th e  H o u r .
16. F o re s t In f lu e n c e .
18. T h e  W in e  o f W o rk .
20. B u t te r ,  E gg s  a nd  P ro v is io n s .
21. O v e r ru n  in  B u t te r .
22. S u re ly  S h o r ts ig h te d .
23. V a lu e  o f A p p e a ra n c e
24. U . P. M en o f M a rk .
26. B u y in g  G oods.
28. C lo th in g .
30. W o m a n 's  W o r ld .
31. F ire d  a t F i f t y .
32. B e h in d  th e  C o u r lte r .
33. S o lid  C u s to m e rs .
34. M o o n s h in e  B u t te r .
36. D ry  G oods.
38. R educe  th e  B e n e fit—  C o n tin u e d .
40.  T h e  C o m m e rc ia l T ra v e le r .
42. T h e  P e rs o n a l S ide.
43. D ru g  P r ic e  C u r re n t.
44. G ro c e ry  P r ic e  C u r re n t.
46. S p e c ia l P r ic e  C u r re n t.

M U T U A L IT Y  O F  IN T E R E S T S . 
This season will be notable in this 

market  by its display of ¡»-nod feeling 
between the local and the outside 
manufacturers.  T here  has always
bee h more or 1,f | | jealousy bctweei
the in >!id.ers and orit-¡der-, th e formel
hui kins*; uprhi th c lat ter  as intruder*
am 1 tinL- lai ter n5 SC■ntiiig it. For tvvf
nr tlin;-e y ears th cse intere sts liav<
live■li g radually ge Iting toge ther  an<
the■ inelicat ions arc that he.fore tin
sal e cb;>st\s the msfillers and the out
siders will be playing the part of com 
rades. Through the various national 
associations the Grand Rapids manu
facturers and those in other  par ts of 
the country have become well ac
quainted, and this has helped promote 
friendly feelings. Two years ago the 
outside manufacturers exhibiting in 
this market formed an association lor 
the purpose of promoting  the inter
ests of the city as a great furniture 
center and to increase the at tendance 
of buyers. They raised a fund of 
about $5,000 by subscription and used 
this for advertising and publicity pur
poses for the market  as a whole. Last 
year they repeated this. The result 
of the campaign the outsiders have 
conducted has been an increase of :)0 
to :;o per cent. In the attendance,  
and these results have offered the best 
possible encouragement for continu
ing the work. The local manufactur
ers at first took a very passive in
terest in this campaign, but last Ja nu 
ary and in July they expressed their 
appreciation and now, it is said, they 
want to be a part of the movement.  
Last  January  when congested hotel 
conditions showed the need of more 
and better  accommodations, the ou t
siders cheerfully subscribed $50,000 to 
tlie hotel building- fund and did it so 
quickly and cheerfully that  it was ac
cepted as a tangible token of their 
good will and good faith. At the sale 
a year ago the Grand Rapids Adver
tisers Club gave a dinner to the fur
niture men and fhe outsiders and in
siders met in social session and the

speeches that were made did much to 
awaken a spirit of co-operation. These 
are some of the many influences that 
have been at work the past two year- 
to make the Grand Rapids and the
outs idi.TS St•e the mutua lits il tluafij
iutei-esits and to bring th cm t<igeile
The ( ¡rand R apids A s-oci;ati on lias
aske d the outs iders to jcfin in a g. n-
crai m I eretripc for the iIH.'li1 - il ili of
the interest:s o f the mark: c t ai!id tra <te
topii and tl ic invilaiii ni hi is he eil
acce 1»ed. fir iu* mee■ting wilil he hedd
earl;G in the■ s<„an son ami it vvi11 prc
a b u  kfad to th e or g;anizat:ion o f an ;is-
si ici;tit ion in uiiich both th e inside.TS
and th e out .-ide r s \vill lie re pr esenti2 fi
It  will mean a united effort to make 
Grand Rapids bigger and better  a- a 
furniture market.  I t  will also mean 
a co-operative movement to improve 
trade conditions generally.

W IL L  C A R L E T O N .
Will Carleton, who died last week, 

was a poet, not exactly of distinction, 
but of worth and certainly of re
nown. ITis books found an unusual 
market  and found it in fairly expen
sive form. F o r  some reason a great  
many people were disposed to buy 
Carleton’s books. Upward  of six hun
dred thousand copies of his various 
books, all in verse, have been sold, 
and the sale still goes on.

W e speak of it, not because it is 
commercially important as m erchan
dising goes, but because these sales 
of verse so extraordinary and unusual 
indicate that Carleton had something- 
in him that people liked and wanted. 
So he hack Me was a remarkable  
man. 11 is powers and methods as a 
poet were primitive. H e  hardly be
longed to li tera ture at all. But he 
had melody and rhythm and rhyme, 
and to these lie was able to gear the 
homely, kindly thoughts and feelings 
and memories that  the mass of the 
Americans hold in the recesses of 
the ir  minds. H e  was common in 
the good sense of being more or less 
universal, hut he was a very uncom 
mon man. H e  could not  have wri t 
ten " L ’Allcgro," pu t  neither could 
Milton have wri tten ‘‘Over the Hill 
to the P oorhouse” or “Betsy and 1 
Are Out." Carleton far outsold Mil- 
ton in his day and generat ion, and 
that was natural, for Carleton, though 
a much worse poet, was a much bet
ter  fellow, though perhaps no better  
man. His verse was no great things 
in art,  but  s trong  in nature, and the 
human feelings that  he managed to 
get  into it were real valuables, sweet, 
uplifting, and consoling.

His remarkable  qualities and pow
ers as a matt appeared in other  things 
besides his verses. He was a very 
acceptable speaker  and a frequent 
lecturer,  and had in speaking the 
same power to reach the hearts of

simple people that he showed in his 
verses. He loved the country and all 
its scenes and incidents and had a 
true farmer  heart. And because of 
the love that was in him, of nature, 
of people, he was probably a truer 
poet  than qualified critics will ever 
admit, or than will ever be discov
ered except by the audiences that 
heard him talk and that  half-million 
and more of readers who bought his 
books, and the millions who read 
them.

A good man, who did what was in 
him to do, and bettered many, many 
people by his doing of it.— H a rp e r ’s 
Weekly. *

H IG H E R  P R IC E S  IN  P R O S P E C T .
The spring furni ture season sale 

will open this week and all th ;  indi
cations point to a large at tendance 
of buyers and a very good run of o r 
der.-. both in number and size. From 
all accounts retail stocks all over the 
country are depleted, which in itself 
will compel buying. Industrial , trade 
and farm conditions are reported fav
orable. which should give the buyers 
some degree of confidence in the fu
ture. Then price- are advancing and 
buying is always good on a rising m ar
ket. The  manufacturers are more o p 
timistic than they have been in sever
al seasons past and conditions seem 
to warrant it.

Prices will be from 10 to 15 per 
cent, h igher than a year ago and 
manufacturers do hot anticipate any 
great difficulty in making the higher 
prices stick, except, perhaps, on some 
of the old pat terns.  Prices of lumber 
and o ther  materials, the labor cost, 
the overhead charges by reason of the 
enactment of the employers’ liability 
law and other elements which enter 
into the manufacture  of furniture have 
all advanced and to get more money 
for tlie goods is urgent.  The buyers 
pretty well understand this and as 
soon as they find that the manufac
turers are firm in their new prices, 
it is believed they will accept the 
situation.

T H E  P A R T IN G  O F  T H E  W A Y S.
The lines are now tightly drawn in 

Grand Rapid- between those who p ro 
pose t<> put an end to the existence of 
the social evil in this community and 
those who wish to see it continue to 
flourish. Judge McDonald and the 
moral people of the town are lined up 
on one side and Mayor Ellis and some 
members of the Common Council are 
lined up on the other. The regular  
session of the Common Council next 
Monday evening will tell the story 
as to whether Grand Rapids is to be
come a moral  town or whether it is 
to continue an immoral town under 
the direction and control of our pres
ent Mayor. Judge McDonald has a

well-defined plan to take the handling
<»f this• quei'tic>n out of til e jurisdiction
of tlie polii:e elepartment and place it
in the hand Se i separate: commission.
If the C< >mtno n <JoitnCll Viotes to create
and maint aii such a commission,
(ji.u.ii R a j llll:s will, in t ime, be com •
one oi' the clean est cities in tl ic world.
If the Com nu >n Council listei is to the
siren 'o il  I- oin ur hypoc ritic; il Mayor
—wh, 1 at te ne! s ;a prayer mee ting and
.a hart o epe;rs et;nice the same evening
—and ref USCI o act orÌ J vidgc Me
Donal (Vs rin i[K >sition, Ci rand. Rapids
will contin lie to take rank wiIth other
cities H in try wh ich a.re, more
or It•ss. imiita tions of Socloin and
Gnmo rrah.

Sim:e B;m k ( oner Edward
II. De• vie iS 1Ira fting a “1>lue sky" law
which the n ew Legislaiture will be
asked to enac The (let;li Is c,f the hill
have not ; î.»een made p | ildic. hut

• aid t is based on the Kan-
-a- !a\v an '1 I>n;.vide- a c< »mirlission to
I>e itkub- uj the Bank Conimission-
er, th.c Att. >rrley General and the State
Trees li rer. wlu,, -hall p;nss iujion the
merit - of aî 1 i-uril b - e offered
f o r  sade in th ¡s Stale and

(l„,lr
> exercise

enriti es. $•Uciff i law is eertai nly need
rd in Mid lïg an to -alee nani innocent
imesilors froim the wiles of the Iman-
f e l t  1 W<»lvc me1 shark-. G( »Id mines.
oil Vdells. C an land dea Is—every
year -c,,re - < these sc! ì e i li es are ex-
jilo ite■d an d mi 11 ions oir m<>ney are

. im -ted." Almost invari?ibh the
loser;- are tinoseì who arti lea :5t able to
lose. < >id neia, widow s arid others
un fan filiar w iti:i the wa;1 s o f finance,
hut who ar e e :er to pro vide for them-
selve: ¡or Irived ones are most of-
tell th e vicit i m s . State su perviis ion over
the vending of securities of all kinds 
is desirable. In the nature of things 
it will he difficult to frame a law that 
will exactly cover the situation. Kan
sas  is the only State in the Union 
which has a s ta tu te  that  can he used 
as a model and even this is of too r e 
cent origination to furnish much prac
tical experience as to its workings. 
A comparatively conservative law 
ought to l>e pos-ible, however, and 
then, as experience points the way, 
it can he strengthened and improved
tlp< >1!.

Cheer up! You don’t have to go 
around looking for temptations to 
yield to.

You can always get a lot for your 
money if you patronize a real estate 
dealer. _________________

Some peole are always taking of
fense, but the supply never  grows less.

Even an exper t burglar  can’t pick 
a lock from a bald head.
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CLO VERLAN D.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, Dec. 30—T o Mr. Stowe, 
the editor of the M ichigan T rad es
man, who for th irty  years has been the 
loyal and true friend of the com m er
cial travelers of M ichigan, both in the 
U. C. T. and the M. K. of G., who has 
opened the pages of his paper with a 
free and generous hand to  the cham 
pioning of our cause, the fighting 
of our battles the publishing 
of our news item s, and of our 
le tte rs  on topics of in terest to ou r
selves, thereby giving us the advan
tage of practically  an official organ in 
our own S tate and in our grand ju ris
diction, w ithout cost to us o ther than 
as subscribers to the paper and the 
weak efforts of a few of us who desire 
to reciprocate as g ratu itous corres
pondents, we wish to take th is oppor
tunity  to  express our g ratitude and 
appreciation and wish you a Happy 
New Y ear and m any m any happy re
tu rns of the day!

O w ing to the near-to-death  illness 
of a m em ber of the fam ily of your 
correspondent, we beg to apologize 
to  the T radesm an and to its readers 
for the lim ited num ber of item s this 
week. I t is with particular and gen
uine reg re t th a t we m ust ask all con
cerned for the indulgence in our fail
ure for the same reason to  have pub
lished this week an article th a t we 
have looked forw ard to for some 
weeks with a g rea t deal of pleasure 
on the gigantic w ork undertaken by 
the U pper Peninsula D evelopm ent 
Bureau tow ard the developm ent of the 
agricultural industry  ' in the U pper 
Peninsula. I t  is best th a t we should 
postpone it, as with a death in our 
family overshadow ing us, we can hard
ly en ter into the spirit of the article 
and do it the justice the subject de
mands.

H ave you heard about John H. 
G oodw in's C hristm as present? W hen 
he unpacked it, Mrs. Goodwin and 
several o ther ladies took to table and 
chairs and such o ther articles of fur
n itu re  as would elevate them  from  the 
floor, held their sk irts tight to their 
shoe tops and scream ed so lustily that 
the patro l w agon was called to see 
w hat the rum pus was.

F red Fredlund, of M inneapolis, a 
m em ber of our Council, is spending a 
few days in the city.

W e held a special m eeting on M on
day, D ecem ber 23, and a regular on 
Saturday, D ecem eber 28, and every
th ing  w ent like clockwork, even 
though our doughty  Secretary w asn’t 
there.

Gee, but say, boys, did you ever 
notice E dito r Stowe w arm  up to a 
subject like he did in taking issue with 
the  w riter on the salvation arm y m at
ter? H e seems to show a little  incon
sistency here and there. F o r instance, 
he calls atten tion  to several serious 
violations of the principles of true 
religion and to a lack of the posses
sion of the a ttribu tes of common 
honesty  and then tells us in his own 
words, “I am a con tribu tor to the 
w ork, because I am a loyal A m erican.” 
H is heart is, after all, in the righ t 
place and all he needs is a little  “knee

drill” on the part of the loyal sal
vation arm y. G rand Rapids captain, 
get busy, and pray for B rother Stowe.

T o the 2,500 U. C. T. boys in M ichi
gan we wish you each and all a happy 
and prosperous New Year. May next 
year find you, each and all, on the 
job, b igger and b e tte r than ever. Let 
us each and all w ork hand in 
hand for our noble U. C. T. Let 
us figure for its perm anence and for 
its greatness. L et us cultivate the 
fraternal spirit m ore and more, so that 
when we m eet a b ro th er U. C. T. we 
will have a tacit understand ing  that 
we have m et a friend. L et us cut out 
not only the b itte r little  asperities 
th a t m ay exist betw een each other, 
but also cut out the little  causes that 
may lead up to these asperities.

A H appy New Y ear to you!
U ra Donald Laird.

1 am not much of a hand to “come 
back,” especially w here my corres
pondent is as broad and generous as 
U ra Donald Laird, but, inasm uch as 
my good friend from  M arquette m is
quotes me slightly, I am disposed to 
call his atten tion  to the fact th a t I 
did not say that I contributed  to the 
salvation arm y because I am a loyal 
American. W hat I did say was tha t 
I con tribu te  to  the Rescue H om e 
feature of the salvation arm y because 
I believe tha t this noble band of w om 
en is doing w ork of this character 
be tte r and m ore econom ically than 
any o ther organization on earth. N ot
w ithstanding this belief, I absolutely 
refused to  contribute  a cent to this 
w ork—because I was a loyal Am eri- 
san—until Gen. Booth consented to 
vest the title  in local p roperty  in the 
nam es of local trustees, instead of 
himself.

I feel like personally  com m ending 
the brief reference m y M arquette cor
respondent m akes to a class of item s 
which have been perm itted  to creep 
into the T radesm an during  the past 
few years. I refer to those detestable 
little  female episodes which are usu
ally based on innuendo or m isrepre
sentation o r m isunderstanding. They 
are unw orthy of a place in the grand 
w ork of reform  which the traveling  
m en as a class and the  U. C. T. in 
particular have undertaken to accom 
plish, and from  now on I shall be very 
particular to exclude any th ing  tha t 
has a tendency in th is direction, i 
know that m ost of these item s are en
tire ly  harm less and are treated  as 
good jokes by those who understand 
them, but outsiders and strangers who 
are no t fam iliar with the circum stanc
es m ay be disposed to take d istorted  
views of such item s and in terp re t them 
altogether differently than  the w riters 
intended. ‘ E. A. Stowe.

H is Kick.
Flubb— I suppose you are proud of 

the literary  success of your wife? .
Dubb—Yes, only I wish she w ouldn’t 

insist on m aking the hero  in all of 
her novels a tall, athletic, young man 
with wavy brow n hair and piercing 
blue eyes. E verybody know s that 
I ’m bald, fat and fo rty  and w ear specs 
in the bargain.

I t  takes m ore than  a h a tte r  to put 
a cap on a chim ney or to cap a climax.

N E W  YORK M ARKET.

Special Features of the Grocery and 
Produce Trade.

S’pecial C orrespondence.
New York, Dec. 30—Spot coffee at 

the end of the year is awfully dull 
and the range of values som ew hat 
lower. T h is situation seems to be 
sim ply in sym pathy with the option 
m arket and the hope exists that w ith
in a fo rtn igh t m ore buyers will be 
heard from. Rio No. 7 is quoted at 
14j^@14j4c. In  store and afloat there 
are 2,509,636 bags, against 2,607,332 
bags at the same time last year. Mild 
grades inactive and rates nominal. 
Good Cucuta, 16J^c.

Sugar is ano ther g reat grocery s ta 
ple on which the year will close with 
a dull m arket. Buyers show no in
terest in taking supplies beyond daily 
needs and sellers likewise are apathet
ic. W ith  big supplies to arrive and 
with the sugar tariff “in a sta te  of 
tu rm oil” no g reat am ount of business 
is looked for in the near future. S tan
dard granulated, 4.95c.

T here  is a small but steady trade in 
teas and, after the turn  of the year, 
when stocktaking is out of the way, 
dealers hope for a steady im prove
m ent. Supplies in the country  can 
not be excessive and every day sees 
a lessening thereof.

Rice is firm and, while the call is 
no t especially active, it is, perhaps, all 
th a t could ge expected at this time of 
the year. Good to prim e domestic, 
5@ 5^c.

Stocks of spices are m oderate. Q uo
ta tions are steady and dem and fairly 
good. Pepper and cloves are objects 
of m ost attention . Zanzibar cloves, 
30J/2@21. S ingapore pepper, 10fyiCdlllc

M olasses is quiet, so far as sales . 
are concerned; prices well held. Good 
to prim e centrifugal, 35@40c. Syrups 
are steady. Fancy, 25@28c.

In the whole range of canned goods 
not an item of in terest can be found. 
N either seller nor buyer seems to 
care w hether school keeps o r not. 
T om atoes are absolutely neglected, 
but the idea of the buyer is that if he 
w aits he will be justified in so doing. 
Cheap peas are in good supply and 
dem and is fairly satisfactory. O pen
ing quotations on Maine corn m ay be 
made about F ebruary  1, and the figure 
of 90@92;^c will perhaps be about the 
correct price.

T op grades of b u tte r are steady, but 
o ther grades are quiet and the tenden
cy is tow ard  a low er level. Cream ery 
specials, 37@37,p2c; held stock, 30@32 
@34c; factory, 23@24J^c.

Cheese is quiet, w ith 18c quoted for 
whole m ilk specials.

Best W estern  w hite eggs, 28@36c. 
The groceries are retailing  cold-stor
age eggs at 21@25c and the am ount 
of eggs th a t have been passed out 
within a fo rtn igh t m ust be enorm ous.

Country Retailers and Their Adver
tising.

A re ta iler in a coun try  tow n com 
plains th a t he w ould do a g rea t deal 
m ore advertising  than  he does were 
the local new spapers m ore attractive 
in appearance and their circulation 
wider.

T his particu lar re ta iler does a large 
business outside the  area which is

covered by the circulation of the pa
pers published in his town, and h ;  
consulted the w riter with a view to 
ascerta in ing  his opinion regard ing  the 
possibliity of providing a remedy.

1 Undoubtedly a good m any countrv 
new spapers are lacking in both sm art
ness of appearance and in breadth of 
circulation th a t the aggressive retail
er who prepares good advertising 
copy demands.

But are these th ings .after all, due 
entirely  to the fault of the local pub
lishers. Much of it undoubtedly is. 
But retailers them selves are no t al
together to blame. Some do not ad
vertise at all. O ther do not appear 
to take much in terest in advertising  
to prepare effective copy and use ade
quate space.

Publishing a new spaper is com m er
cial enterprise, and m any a publisher 
would tu rn  out a be tte r journal did 
he receive sufficient encouragem ent to 
w arran t his doing so.

W e would therefore urge country  
m erchants who are not satisfied with 
the service rendered by local new s
papers, to get together and wait upon 
the publishers and discuss the subject 
w ith them . If during  the discussion, 
they covenanted to  use m ore space, 
provided the circulation was extended 
and the appearance of the paper im
proved, it would in nine cases out 
of ten be productive of good results.

A dvertising  is destined to play even 
a more im portant part in the retail 
trade in the future than it has in the 
past. T his in tu rn  dem ands, an im
provem ent in the service rendered by 
the local advertising mediums.

Sanatogen W orth a Cent a Bottle.
Sanatogen claims 95 per cent, of 

casein and 5 per cent, of sodium gly
cerophosphate. The la tte r possibly 
has some place in medicine as a mild 
tonic, and casein, which is milk curd, 
has, of course, a food value, but in 
the am ounts present one do llar’s 
w orth of Sanatogen yields approxi
m ately not m ore energy than six cen ts’ 
w orth of good milk or one cent's 
w orth  of o rd inary  w heat flour. T he 
follow ing claim s made for Sanatogen 
are seen, therefore, to be highly ex
aggerated  :

T hese facts were b rough t out last 
A pril at the hearing  before the In te r
state and Foreign Commerce Com m it
tee of the H ouse of R epresentatives, 
when the am endm ent to the national 
food law to cover false claims m ade 
for p a ten t medicines, etc., was being 
considered, and the estim ate of the 
product as given is th a t of the A m eri
can Medical Association.

These facts led C om m issioner Ladd 
to the follow ing sum m ing up of the 
case in which I heartily  concur: “T his 
seems to be one of the b ig fakes of 
our day, made popular th rough  shrew d 
advertising  and testim onials secured 
from  men, who, th rough  intelligence 
and training, should know  better. I t 
would seem, therefore, if Sanatogen 
is good, m ilk and eggs would ge bet
te r and at only a frac tion  of the cost 
of Sanatogen.”

People will encourage your fads as 
long as you are w illing to squander 
your m oney on them .
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BA N K R U PT C Y  M ATTERS.

Proceedings in W estern D istrict of 
Michigan.

Dec.' 24— A voluntary  petition  was 
filed by W ill M cN itt, Jr., a m erchant 
of Boon, and he was adjudged a bank
rup t by Judge Sessions and the m at
te r referred  to R eferee Wlicks. An 
o rder was m ade by the referee calling 
the first m eeting of cred ito rs to be 
held at his office on Jan. 9 for the 
election of a trustee, exam ination of 
the bankrupt, proving claims, etc. W . 
A rth u r Evans, of Cadillac, was ap
pointed custodian, pending the elec
tion of a trustee. T he follow ing as
sets are scheduled:
R eal e ta te  (m o rtg ag ed  fo r $1,930)

.......................................................  $3,825.00
G ash on h a n d  .....................................  18.00
P ro m isso ry  n o te s  .............................  544.63
S tock  in  tra d e  ...................................  2,800.00
H ouseho ld  goods, e tc ., a n d  one cow  340.00
F ix tu re s , e tc ..........................................  350.00
D ue upon open ac co u n ts  ............... 352.42

$8,230.05
The follow ing cred ito rs are sched

uled:
S ecured  o r P re fe rred .

Boon T ow nsh ip  T re as ., ta x e s  . .$  99.60
F o s te r-S te v e n s  C om pany, G rand  

R ap ids, (M ortgage  on m e rch an d 
ise) ...............................................  1,250.00

W illiam  M cN itt, S r., Boon, (M o rt
gag e  on rea l e s ta te )  ................... 1,930.00

U nsecu red  C red ito rs .
Ja ck so n  F en ce  Co., J ack so n  . . . . $  100.00 
B allou M an u fa c tu r in g  Co., B eld ing  14.85
Geo. E . W a tso n  Co., C hicago . .  20.46
G ale M an u fac tu rin g  Co., A lbion 4.90
G. F a ir  & Sons, B la ir  ................... 5.22
B o s tw ick -B ra u n  Co., T oledo ___  328.64
E xce ls io r S tove Co., Q uincy . . . .  92.53
W h ite  L ily  Mfg. Co., Toledo . .  36.50
Toledo S tove Co., Toledo ........... 93.70
P e n in su la r  S tove Co., D e tro it . .  131.04
N atio n a l M fg. Co., S te rlin g  . . . .  70.41
Globe Oil Co., C leveland ..........  13.20
B row n S tam p in g  Co., Toledo . .  38.80
G. R. S upply  Co., G rand  R ap id s  66.60
B em en t Co., L a n s in g  ..................... 30.00
B u tle r  B ro th e rs, C hicago ........... 71.98
B uh l Sons Co., D e tro it ............... 571.00
M ichigan D is tr ib u tin g  Co.. L a n sin g  6.00 
M oore P low  & Im p lem en t Co.,

G reenville  .....................................  229.00
M cC askey R eg is te r  Co., A lliance 14.27
J . P . S eym our Co., G rand  R ap id s  12.09 
S tan d a rd  Oil Co., G rand  R ap ids 33.32
A ssociated  M fg. Co., W a te rlo o  . .  40.00
N elson B ro th e rs , S ag inaw  ........... 60.00
T. B. T om pkins, Boon ................. 400.00
W m . M cN itt, Sr., Boon ............... 50.00
T. J . H enderson , G rand  R a p id s  39.39
P eo p le s’ Sav. B ank , C ad illac . .  100.00
S av ings B an k  of Boon, M ich igan  75.00

$2,748.90
Dec. 26—In the m atte r of H oare & 

W arren , bankrupt, form erly  of Lud- 
ington, the final rep o rt and account 
of A. A. R eiser, trustee, was approv
ed, and a final o rder for d istribution 
made. T h ere  w ere no t sufficient as
sets to  pay the adm inistration  ex
penses in full and therefore no divi
dend for general creditors.

In  the m a tte r of Glenn Newland, 
bankrupt, form erly  m erchan t a t B ut
ternu t, the final repo rt and account 
of Charles H  Lillie, trustee, w as ap
proved and a final o rder for d istribu
tion m ade T here  w ere no t sufficient 
assets to pay the adm inistration  ex
penses in full and therefore no divi
dend for general creditors.

Dec. 27— In the m atte r of the Van 
M otor Car Co., bankrupt, form erly 
located a t Grand H aven, the final 
m eeting of creditors w as held. The 
final rep o rt and account of John  Snit- 
seler, trustee, w as approved and al
lowed, and a final o rder for d istribu
tion entered, a final dividend of 9J^ 
per cent, being declared and ordered  
paid to  general creditors

Dec. 28—In  the m a tte r of C harles 
Johnson, bankrupt, m erchan t at Lud- 
ington, the trustee, C. G. W ing, of 
L udington, filed his first rep o rt and 
account show ing a balance on hand to 
date of $3,096.52 and  an order was

m ade by the referee calling a special 
m eeting  of cred ito rs to  be held at 
his office on Jan . 15 for the purpose 
of declaring a first dividend for gen
eral creditors.

Dec. 31—A voluntary  petition was 
filed by the A m erican C arving & 
M anufacturing Co., of G rand Rapids, 
P ete r M eeuwsen, P resident, and the 
corpora tion  was adjudged bankrupt 
by Judge Sessions and the m atter re 
ferred  to  R eferee W icks. An order 
w as m ade by the referee calling the 
first m eeting  of cred ito rs to be held 
at his office on Jan . 20 for the pur
pose of electing a trustee, proving 
claim?, exam ining the officers of the 
bankrupt, etc. F rancis D. Campau, of 
G rand Rapids, was appointed receiv
er by the court and his bond fixed at 
$20,000. T he receiver was given au
tho rity  to continue the business and 
to  com plete the unm anufactured stock 
so far as his judgm ent it shall be 
deem ed advisable in the in terest of 
creditors and the p reservation  of the 
estate. T he follow ing assets are 
scheduled by the bankrupt:
R eal e s ta te , in c lud ing  eng ine, boil

ers , e tc ., a n d  s u b je c t to  m o r t
gage , $8,500 ................................$17,475.00

F in ish in g  a n d  u p h o ls te rin g  supp lies 250.00
C arv ing  o rd ers  in  p rocess ___  1,000.00
E s tim a te d  v a lu e  of book o rders

in p rocess  .................................  2,000.00
E s tim a te d  value  of s to ck  in  p ro 

cess .................................................  2,000.00
Office fu rn itu re  ...............................  300.00
S ta tio n e ry  a n d  ca ta lo g s  ............... 100.00
M ach inery  an d  tools ..................... 4,209.00
L u m b er .................................................  4,897.78
A ccoun ts rece ivab le , (face  value

$4,696.85) .......................................  4,227.16

$36,458.94
Follow ing are the principal credi

tors scheduled:
S ecured  o r P re fe rred .

C ity  of G rand  R ap ids, fo r ta x e s  $ 182.49 
K e n t S ta te  B ank , G ran d  R ap ids,

(M ortgage  on rea l e s ta te )  8,500.00 
U nsecu red  C red ito rs.

A cm e L u m b er Co.. G rand  R pds. $2,773.86
A lab astin e  Co., G rand  R ap id s  . .  148.25
A m erican  Glue Co., C hicago ___ 29.55
A rtis tic  M fg. Co., St. L ouis . . . .  39.50
B a k e r-V a w te r  Co., C hicago . . . .  17.69
B a rb e r  M fg. Co, A nderson ..........  33.00
B eh r H e rm an  & Co., C hicago . .  14.00
B raz ilian  T u rp e n tin e  Co., P i t t s 

b u rg  ...............................................  16.83
B reece M fg. Co., P o rtsm o u th  . . .  25.20
B uffalo C h a ir  Co., Buffalo ..........  16.50
A. F . B u rch  Co., G rand  R ap id s  27.55 
F re d  C assel Tool Co., G rand  R pds 22.18 
C en tra l M ich igan  P a p e r  Co., G rand

R ap ids  ...........................................  38.51
C. W . C hauneey, G rand  R ap id s  128.89
C itizens T e lephone Co., G rand

R ap id s  .........................................  7.18
C. B. C lark , G rand  R ap id s  ___  10.20
D ale B ro th e rs , G rand  R ap id s  . .  32.31
A. D eW ind t, G rand  R ap id s  ___ 226.56
H . N . D oske r &  Co., G rand  R pds 1,215.00
R. G. D un & Co., G rand  R ap ids 75.00
T. R . D y k stra , G rand  R a p i d s ......................  217.32
F o s te r-S te v e n s  & Co., G rand

R ap id s  .............................................  75.44
G. R. V eneer W orks , Grd. R pds. 335.90
‘G. R . W ood C arv in g  Co., G rand

R ap id s  ................................................  19.50
G. R . W ood F in ish in g  Co., G rand

R apids .............................................  122.31
G. R. F u rn . M gr. E m p. A ssn.,

G rand  R ap id s  ............................. 375.00
G rea t W e s te rn  Oil Co., G rd R pds 24.50 
H a r t  M irro r P la te  Co., Grd. R pds 33.30 
A. J . H a rtg e r in k . G rand  R ap id s  17.80 
H a s tin g s  T ab le  Co., H a s tin g s  . .  28.25
H erso g  A rt F u rn itu re  Co.. S ag inaw  17.00 
H ey s tek  &  Canfield Co., G rand

R ap id s  .............................................  104.10
H irsc h -S te in  Co., C hicago ............... 133.30
A L  H olcom b & Co., G rd. R pds. 18.18
A. B. K now lton , G rand  R ap id s  555.03 
J . &  D. L ondon, G ran d  R ap id s  11.55
B. M arble C h a ir  Co., B edford  . .  11.50
M ich. D esk  Co. .G rand R ap id s  . .  18.00
M ich. F e lt in g  C o ., 'K a la m a z o o  . . .  39.45
M oon D esk Co., M uskegon ......... 42.75
M u rphy  V arn ish  Co., C h icago  24.00
N icho ls-C e lem en t Co., G rd. R pds. 71.67
D. T. O wen Co., C leveland . . . .  33.75
P itt s b u rg  P la te  G lass Co.,

G rand  R ap id s  ...............................  259.65
C. O. & A. D. P o rte r , G rand  R pds 15.80
F. R an iv ille  Co., G rand  R ap id s  59.59
R eliab le  T ra n s fe r  Co., G rand  R pds 14.00
J . Schlappi, G rand  R ap id s  .........  45.00
W . K . S chm id t Co., G rand  R ap id s  34.57 
Toledo P la te  G lass Co., G rd  R pds 36.04 
F . S'. T o rrey  V en ee r Co., G rand

R ap id s  .............................................  63.19
T ra d esm an  C om pany, G rand  R pds 162.50 
V alley  C ity  C h a ir  Co., G rand

R ap ids  ..............................   16.93
W a lth a m  P ian o  Co., M ilw aukee 76.63
B. W a lte r  C om pany, W a b a sh  . .  51.73
G. R . F u rn . M fg. Co., G rd. R pds. 1,617.98

P . M eeuw sen, G rand  R ap id s  ___  948.93
P ro m isso ry  N otes.

A cm e L u m b er Co., G rand  R ap id s  $6,173.54 
K en t S ta te  B ank , G rand  R ap id s  5,000.00 
H . G. D ykehouse, G rand  R ap ids 3,500.00 
A. L e ite lt Iro n  W orks, G rand

R ap id s  ...............................    2,405.37
E v a n s  & R e ttin g , G rand  R ap ids 1,350.00 
A. B. K now lson, G rand  R ap id s  776.52 
U p teg rove &  B eckw ith , G rand

R ap ids  ...........................................  553.68
M ossm an  L u m b er Co,, M em phis 500.00 
G. R . V eneer Co., G rand  Rpds. 400.00 
Im p e ria l L u m b er Co., C olum bus 358.70 
E d w ard  A nsorge , G ran d  R ap ids . .  350.00
Jo h n  V an  Loo, G rand  R ap ids 300.00 
W ibo rg  & H a n n a , C inc innati . .  331.72
Ohio Scroll &  L u m b er Co., Cov

in g to n  .............................................  275.00
H a rq u e tte  L u m b er Co., Grd. R pds. 250.00 
C um berland  R iv e r L u m b er Co.,

H u n tin g to n  ...................................  225.00
G. R. S upply Co., G ran d  R ap id s  200.00
C. C. M engei & B ro. Co., L ou is

ville ...............................................  200.00
F o s te r-S te v e n s  Co.. G rand  R ap id s  150.00 
H ow ard  L u m b er Co., H eav en e r 200.00 
R ice V eneer & L u m b er Co., G rand

R ap ids  .............................................  175.00
N ichols & Cox L u m b er Co.,

G rand  R ap id s  .............................. 151.75
D udley  L u m b er Co., G rand  R ap id s  150.00 
A. F . B u rch  Co., G rand  R ap id s  150.00 
J . M. M cC ausey & Co., D e tro it 150.00
M urdoch L u m b er Co.. W ash in g to n ,

Indi .................................................  150.00
D. E. H e w itt L u m b er Co., H u n t

ing ton  .............................................  122.00
M ahan  L u m b er Co., M ahan  ____ 90.00
G ray  F u rn itu re  Co., A d rian  .............  210.00

Juicy Jottings From Jackson Council.
Jackson, Dec. 30— Leon H ardy  has 

been prom oted to  sales m anager for 
the A m erican Oil Co., of this city. 
H e will continue to personally  look 
after the trade in D etro it, Cleveland 
and Chicago.

E. G. Tom pkins, who travels for 
the Schmid Chemical Co., was recen t
ly called to Canada on account of the 
death of his father. Mr. Tom pkins 
is a m em ber of the Executive Com m it
tee of No. 57.

A m ong the young spirits who attend 
the social functions of Jackson Coun
cil, No. 57, are Mr. and Mrs. J. H. 
Russell. Mr. Russel has lived in Jack- 
son all his life (74 years) and has 
traveled over th irty  years, of which 
twenty-five have been w ith the Jack- 
son C orset Co. If any one doubts it 
is possible to grow  young with age, 
they should m ake the acquaintance of 
Mr. and Mrs. Russell.

John  B. H eydlauff has been home 
for the holidays. H is te rrito ry  is the 
S tate  of Ohio and keeps him away 
m ost of the time.

W ho of those who a ttend  the m eet
ings of Jackson Council, No. 57, do 
no t w atch  for the face of W m . M.

K elly from  behind the door a t a cer
tain  time? W il always has a broad 
sm ile at this particu lar m om ent and, 
of course, it is contagious. K elly is 
a telephone expert. Spurgeon.

A Hard Problem.
An A tlan ta  court was called upon 

a few days ago to decide the question, 
“H ow  much can a m an drink and still 
be a gentlem an,” and is said to have 
placed beyond the lim it a quart a day, 
but th a t beyond th a t am ount he m ust 
lose caste.

T his paper has no disposition to 
criticise the cou rt’s decision, but it 
has certain ly  never had any experi
ence with Jackson whiskey, else it 
would have said, “beyond th a t lim it 
he m ust become a corpse.

I t  m ay be possible for an A tlan ta  
man to drink a quart a day of A t
lanta whiskey, but ju st let him come 
over to th is city and he will find that 
a fter he has im bibed a quart of Jack- 
son “blind tig er” stuff, instead of re
m aining a gentlem an he will have be
come a brute if he is lucky enough 
to survive the experim ent.

W illing to Risk One.
T he C hristm as church services were 

proceeding very successfully w hen a 
wom an in the gallery got so in terest
ed tha t she leaned out too far and fell 
over the railing. H er dress caught 
in a chandelier, and she w as suspend
ed in m id-air. T he m in ister noticed 
her undignified position and thunder
ed at the congregation:

"A ny person in th is congregation  
who tu rns around will be struck stone 
blind!”

A man, w hose curiosity  was g e t
ting the be tte r of him, but who dread
ed the clergym an’s w arning, finally 
turned to his com panion and said: 

“I ’m going to risk  one eye.”

Dandelion Vegetable Butter Color
A  perfectly Pure Vegetable Butter 

Color and one that complies w ith  the 
pure food laws o f every  State and of 
the United States.

M anufactured b y  W ells  & R ichardson C o. 
B u rlin gton , V t.

Four Kinds of 
Coupon Books

A re m anu factu red  by u s and a ll so ld  on  th e  

sam e b asis , irresp ectiv e  o f s iz e , sh a p e  or 

d en om in ation . F ree  sa m p le s  on  a p p lica 

tion.

TRADESMAN COMPANY, Grand Rapids, Mich.
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Movement of Merchants.
B attle Creek—The M erchants Sav

ings Bank has increased its capitaliza
tion from  $50,000 to $125,000.

Albion— F rank  E. Clark, grocer, has 
become a benedict, m arry ing  Mrs. J. 
C. Porte r, a well-known artis t of Jack- 
son.

O tsego—Frank Tice, who has con
ducted a bakery here for m any years, 
has closed out his stock and will re
tire  from  business.

B utternu t—W . A. Dear, recently  of 
Perrington, has purchased the W al
ker & Son hardw are stock and will 
continue the business.

O xford—C. A. M erriam , im plem ent 
dealer, is erecting a tw o-sto ry  build
ing, 40x90 feet, and expects to  move 
into it about the first of the year.

D etro it—The System  Clothing Co. 
has been organized with an authorized 
capitalization of $6,000, all of which 
has been subscribed and paid in in 
cash.

O wosso—Jesse Brown has sold his 
in terest in the Brow n & C roft m eat 
stock to C harles Crane and the busi
ness will be continued under the 
style of Crane & Croft.

Ionia—T he shoe stock of the lata 
George L. D ouglas has been sold to 
George F. L auster and Stanley Nead, 
who will continue the business at the 
same location.

O tsego— Palm er & Carr, m illiners, 
have dissolved partnersh ip  and the 
business will be continued by Mrs. 
Palm er, who has taken over the in ter
est of her partner.

Lansing—The Schavey M ercantile 
Co. has been incorporated  with an au
thorized capital stock of $25,000, which 
has been subscribed, $1,000 paid in in 
cash and $18,000 in property.

P ontiac—L. E. Stickler, p roprie to r 
of a grocery at 14 W est H uron  street, 
pleaded guilty Dec. 27, to selling 
cigarettes to a m inor and w as re 
leased upon paying $7.50 costs.

Alma—R. M. H yde and H arry  W ay 
have form ed a copartnership  and 
opened a flour and feed store on 
W est Superior stree t under the style 
of the Alma F lou r & Feed Co.

D etro it—T he M anhattan H at & 
Furn ish ing  Goods Co. has been o rgan
ized with an authorized capital stock 
of $1,500, which has been subscribe! 
$600 being paid in in cash and $900 
in property.

K alam azoo—Charles T opps has sold 
his restau ran t and delicatessen store 
to  Ray H. Fuller, who will continue 
the business at the same location, 524 
O ak street, adding a  line of confec
tionery and cigars.

A lbion—F rank  J. Graves, shoe deal
er, has purchased the  building form 
erly  used as quarters fo r the Albion

N ational Bank fo r $6,850. T he bank 
was w recked by the cashier, w ho is 
now doing tim e in the L eavenw orth 
prison.

G alesburg—B. A. Roof has sold his 
hardw are stock to  W . A. Elsey, who 
will continue the business. T he hard
w are store was established m ore than 
70 years ago at its present location, 
although it has been under differernt 
m anagem ents.

P o rt H uron—W . H. A ppenzeller has 
purchased the J. C. O 'B rien  dry goods 
and clo th ing  stock and will incor
porate  the concern and renam e and 
restock the entire  establishm ent. The 
business will be under the m anage
m ent of Mr. Hom m elein.

Sandusky—The F arm ers Grain Co. 
has been organized to  carry on a gen
eral m ercantile business, including 
grain, hay, seed, lime, etc., w ith an 
authorized capital stock of $25,000, of 
which $13,000 has been subscribed 
and $8,800 paid in in cash.

Saranac— H enry  & Brown, who con
ducted a shoe, jew elry  and musical 
instrum ent store, have dissolved p a rt
nership. R. K. H enry  will continue 
the shoe and jew elry  business under 
his own nam e and Ralph Brown the 
musical instrum ent business.

Cassopolis—W . B. H ayden & Sons, 
dealers in hardw are, etc., have m erg
ed their business into a stock com pany 
under the style of the W . B. H ayden 
& Sons Co., w ith an authorized cap
ital stock of $10,000, which has been 
subscribed and $1,000 paid in in cash.

Bay City—T hom as A. W alsh, dealer 
in dry goods, groceries and m eats, 
has purchased the W eber block, fro n t
ing on M idland and L inn streets, 
which he will rebuild, giving it a 
m odern double store fron t on Mid
land street. H e will occupy it with 
his own stocks.

T raverse City—H om er H ow ard, 
w ho for the past twelve years has 
acted as m anager of the dom estic 
departm ent in the J. W . M illiken dry 
goods store, has resigned his position 
to  en ter the em ploy of the W illiam  
Barie D ry Goods Co., Saginaw, as 
first assistan t m anager of the dom es
tic departm ent.
' B attle  Creek— P. H offm aster Sons 

Co., L td., dealers in dry  goods, car
pets and w om en’s ready-to-w ear 
clothing, have sold the ir stock to 
John  C. T oelle r and W illiam  J. D ol
ling,- recently  connected w ith the 
W illiam  D oerflinger Co., of La 
Crosse, W is. T hey  will take posses
sion about June 1.

Bay City—H enry  H elm uth, whose 
home is at 1116 N orth  F arrag u t street, 
and who conducts a grocery  sto re  at 
925 T hird  street, left his grocery Dec. 
28, saying he was going to the office

of a  physician, who had been attend ing  
him in a recent illness. H e did not 
reach the office of his physician, nor 
have any of his friends about the 
city seen him since.

Bay City—To show their apprecia
tion of the kindness extended to them  
during the past year by their em ploy
er, the .clerks of the Jay  Thom pson 
Co.’s store presented  A. J. Cook, m ana
ger, with a beautiful gold w atch as a 
C hristm as gift. A fter the store closed 
T uesday evening the clerks, instead 
of im m ediately going home, m et in 
the cloak departm ent and then called 
in Mr. Cook. T he w atch was p resen t
ed to him by F. E. Allen, the oldest 
employe in the store.

Lansing—A. J. S. Ju ry  has resigned 
his position as A ssistant Cashier of 
the St. Johns S tate Bank and will de
vote his entire a tten tion  • to the fur
n iture business of Ju ry  & Rowe.

Ishpem ing—L. Levitt, p roprie to r of 
the Boston Store, which w as closed 
about a m onth ago by the creditors 
of his brother-in-law , L. D ansinger, 
expects to resum e business Jan. 6. H e 
asserts th a t Mr. D ansinger has no 
claim  on the stock, inasmuch as he 
purchased it before opening the store 
Besides paying cash for the stock, Mr. 
L evitt endorsed a note for $1,200 for 
Mr. D ansinger and it was assum ed by 
the creditors th a t this note was in 
part paym ent for the m erchandise.

D etro it—A fter m ore than a decade 
of service in the conduct of a retail 
m ercantile establishm ent in D etro it, 
Selling & May have discontinued their 
c lothing and m en’s furnishing business 
on M onroe avenue. Crowley, M ilner 
& Co. have relieved Selling & May of 
the stock, and Jan. 7, follow ing a com 
plete inventory, the goods will be plac
ed on sale at the purchasers’ store. 
H enceforth  Selling & May will con
fine their business activities to real 
estate and the m anagem ent of con
siderable p roperty  already owned or 
held under lease by the firm. Selling 
& May recently  acquired a twenty-five 
year lease on the form er Grunow & 
P atterson  store, a t G ratio t avenue and 
Randolph street, dividing it into shops, 
so tha t a handsom e profit has accrued 
to the lessors.

C harlo tte— Because of a recent ex
perience with a New Y ork mail o rder 
house, Charles Rugh, employed at a 
local m eat m arket, sta tes that here
after his m oney will be spent with the 
home m erchants. Seven weeks ago 
Mr. Rugh received a fine illustrated 
catalogue from  a large E astern  cloak 
and dry goods firm. T he illustrations 
were all th a t could be asked for and 
the prices quoted very reasonable. In  
fact, the bargains offered so im pressed 
R ugh th a t he a t once ordered  a $12 
cloak for his wife and enclosed the 
necessary draft. A fter a w ait of four 
weeks and after considerable corres
pondence the long-looked for article 
of w earing apparel arrived by express 
—charges collect. T he least said about 
the garm ent the better. I t  was 
p rom ptly  retu rned  and Mr. R ugh at 
once w ent to  a local dry goods house 
and for $9 purchased a much be tte r 
cloak and received the m erchan t’s 
guarantee to refund the  purchase price 
in case the transaction  was no t entire
ly satisfactory. T h e  original cloak

was retu rned  to  New Y ork th ree weeks 
ago, but R ugh has no t yet been re
turned his $12 nor has he received 
word th a t the mail order concern in
tends to do so.

Manufacturing Matters.
C orunna—Joseph Rundell has p u r

chased the plant of the Corunna Mill
ing Co. and will continue the busi
ness.

D etro it—The T rio  M anufacturing 
Co., m anufacturer of auto parts, has 
increased its capital stock from  $10,000 
to $250,000.

H ow ard City—Levi M ahoney has 
sold his garage and m achine shop to 
A rnold Bruce Potts, who will contin
ue the business under his own name.

C orunna—T he Fox  & M ason F u r
n iture Co. has increased its capital 
stock from  $260,000 to $300,000. Of 
this am ount $150,000 is preferred  
stock.

Thom psonville—Judge Lam b re
cently granted  an o rder perm itting  the 
N ational Oval W ood Dish Co. to re
sume operations. The com pany w ent 
into a receivership lately.

Low ell—T he stock of the Bent Rim 
& Casket M anufacturing Co. has been 
taken over by the F. J. M eyers M anu
factu ring  Co., of H am ilton , Ohio, 
which will continue the business here.

D etro it— T he C ravenette Glove & 
M anufacturing Co. has engaged in 
business with an authorized capital 
stock of $6,000, of which $5,000 has 
been subscribed and paid in in cash.

Jackson—T he S tate Foundry  Co. 
has been organized with an authorized 
capitalization of $30,000, of which $25,- 
000 has been subscribed, $7,000 being 
paid in in cash and $18,000 in p roper
ty.

D etro it—T he General S tam ping Co. 
has engaged .in  business w ith an au
thorized capital stock of $7,000, of 
which $3,500 has been subscribed, $100 
being paid in in cash and $3,400 in 
property.

D etro it—T he O ostdyk G ear S hift
ing Co. has been organized w ith an 
authorized  capitalization of $50,000, of 
which $27,500 has been subscribed, 
$3,500 being paid in in cash and $1,500 
in property .

H ow ell—T he F ric tion  T op Can Key 
Co. has engaged in business w ith an 
authorized capital stock of $50,000, of 
which $40,000 has been subscribed, $3,- 
750 being paid in in cash and $36,250 
in property.

H olly—A new com pany has been 
organized under the style of the Sup
erior Foldable Shipping Case Co., 
with an authorized capital stock of 
$12,00^ of which $6,000 has been sub
scribed and paid in in property.

Saginaw—A new com pany has been 
organized under the style of the Michi
gan Beet H arveste r Co., w ith an au
thorized capital stock  of $7,000 com 
m on and $3,000 preferred , of which 
$5,000 has been subscribed and $5,000 
paid in in property .

E aton  Rapids— O. J. A rm strong  and 
R. Esch, of A llegan, have leased the 
H artso n  store building, which they 
will occupy about January  15 with 
m achinery for m anufacturing  harness. 
T he business will be conducted under 
the style of the A rm strong  H arness
Co.
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The Produce Market.
Apples— Baldw ins com m and $3.75 

per bbl. Spys b ring  $3@3.25 and 
Snows, $3.

Bananas—$3 per 100 tbs.
Beets— 60c per bu.
B utter—T he m arket rem ains about 

the same as a week ago. T he per
centage of fancy bu tter is still very 
light, and is w anted as fast as it a r
rives at full prices. U nder grades 
are in be tte r supply and do no t sell 
so well. T he consum ptive demand 
for butter, generally  speaking, is 
good. Packing stock does no t seem 
to  be in m uch dem and and prices e 
unchanged from  quotations of a week 
ago. T he m arket on cream ery is 
steady a t 35c in tubs, 36c in cartons 
and1 34c in storage cartons. Local 
dealers pay 35c for No. 1 dairy 
grades and 18^c for packing goods.

Cabbage—$1.50 per bbl.
C arro ts—60c per bu.
Celery—$1.20 per box for hom e 

grown.
C ranberries — L ate H ow es are 

steady a t $9.50 per bbl.
E ggs1—T he m arket for fresh  eggs 

is still firm on the sam e basis as a 
week ago. T he consum ptive dem and 
is good and is absorb ing  all of the 
increased supply. T here  has been a 
fair dem and for sto rage  eggs, but 
the supply rem aining in sto rage  is 
still very large and the consum ptive 
dem and is only m oderate. P resen t 
conditions seem likely to  exist for 
som e time, unless cold and storm y 
w eather develop, in which case the 
m arket will be firm er by reason  of 
scarcity. D ealers pay 25c fo r stric tly  
fresh and hold sto rage eggs a t 18 
@20c.

G iape F ru it— Is m eeting  w ith  fine 
success from  both  the coun try  and 
city grocer, and as prices are  much 
low er than  a year ago, an increased 
consum ption is expected during  Ja n 
uary  and February . T he price is $3 
per crate for 36s and $3.25 for all the 
o th er sizes.

Grapes— California E m peror, $3 per 
keg. M alaga, $5@6 per keg of 50 to  
60 tbs.

H oney—20c per tb. fo r w hite clov
er and 18c for dark.

Lem ons—$5 per box for California 
or M essina.

L ettuce— New O rleans head, $1.50 
per bu.; ho t house leaf, 10c per lb.

O nions—'Spanish are in fa ir de
m and a t $1.40 per c ra te ; hom e grow n 
com m ond 40@50c per bu. C ountry 
buyers are paying 28@30c.

O ranges—Navel, $2.75@3; F lorida, 
$2.75 for sm all and $3 for good size. 
Receipts are show ing a g rea t im 
provem ent in quality  and, w ith rea 
sonable prices, an increased dem and 
is expcted from  now on.

P o ta to es— C ountry buyers are  pay
ing 30c at outside buying points. 
Local dealers quote 40@45c in small 
lots.

P ou ltry— Local dealers pay 11c for 
springs- and fowls over 4 lbs. in 
w eight and 10c fo r less; 6c fo r old 
ro o ste rs; 9c for geese; 11c for ducks; 
14y£c for turkeys. T hese prices are 
live-weight. D ressed  are 2c higher.

Squash— $1.50 per bbl. for H ubbard.
Sw eet P o ta to es—K iln dried Je r 

seys, $5 per bbl.; D elaw ares in bushel 
ham pers, $1.50.

Veal— B uyers pay 6(ajllj4c, accord
ing to  quality.

More Demand and Higher Prrices 
Anticipated.

T he dem and for beans the past week 
has been ra th er slack on account of 
the holiday season. T h ere  has been 
but little  trad in g  in beans. S trictly  
choice hand picked pea beans are 
ra th er scarce and the m argin betw een 
the very choice stock and low er grades 
is gradually  grow ing larger. T hose 
who have the best lo ts are ge tting  the 
long prices fo r them , while lower 
grades are hard  to m arket a t any price. 
T he situation, however, is ra th er firm 
th rough  the S tate  and elevators which 
have beans are no t inclined to sell 
them  at p resen t price. T here seems 
to be a feeling th a t January  will b ring  
a b e tte r dem and and a higher price 
for beans.

T he receipts of foreign beans has 
been som ew hat ligh ter the past two 
w eeks and are selling at a prem ium  
of about 15c per bushel over Michi
gan and New Y ork State. T h ere  is a 
little  dem and for red kidney for ex
port, but o th er colored varieties are 
w ithout activity. E. L. W ellm an.

Manufacturing Matters.
B attle  Creek—T he A lsteel M anu

facturing  Co. has engaged in business 
to m anufacture and deal in tools, m a
chinery and m echanical novelties and 
utensils, w ith an authorized capital 
stock of $10,000, of which $5,000 has 
been subscribed and $1,000 paid in in 
cash.

Falm outh—-Albert Bunning has p u r
chased fourteen  40s of cutover lands 
from  the Falm outh  Lum ber Co., 
which recently  finished its cut a t this 
place. Mr. Bunning now has over 
tw enty  40s on hand which he is offer
ing to actual se ttle rs on advantageous 
term s.

D etro it— C helt-M arshall, Inc., has 
engaged in business to m anufacture 
and deal in m en’s hats, auto coats, 
m en’s and w om en’s ready-to-w ear 
garm ents and m illinery, w ith an au
thorized  capital stock of $10,000, of 
which $5,000 has been subscribed and 
$1,000 paid in in cash.

The Grocery Market.
Sugar—T here ' is no change in the 

m arket of E astern  goods. M ichigan 
granu lated  has been advanced 10 
points, so tha t the difference betw een 
E astern  granulated  and M ichigan 
granu lated  is now 30 points instead 
of 40 points, as heretofore. In  a re 
cent bulletin  issued by the D epart
m ent of A griculture, it is show n that 
m ore than  8,000,000,000 pounds of 
sugar were consum ed in the U nited 
S tates during  the year of 1912, one- 
fourth  of which w as raised in the 
United States.

T ea— No change in the quotations 
of tea  during  the week, but the m ar
ket is firm. R eports from  prim ary 
points sta te  th a t the position of all 
teas is stro n g  and th a t buying can be 
done w ith safety a t p resen t quotations.

Coffee—'All grades of R io and San
tos are unchanged and in ligh t de
mand. Milds are also on th e ir form 
er basis and m oderately  active. Java 
and M ocha dull and unchanged in 
price.

C anned F ru its—T he m arket on 
both  California and E aste rn  fru its is 
firm er than  a sho rt tim e ago and it 
is though t th a t m ost any kind of 
berries are a good buy a t p resen t 
prices. I t  is the general opinion th a t 
C alfornia fru its will be a little  h igher 
in the spring, as stocks in packers ' 
hands are said to  be badly broken 
up and re ta ilers’ supplies in m ost 
parts of the country  are sm all on ac
count of the hand-to-m outh  buying 
which has been practiced  by the 
m ajority  of grocers.

C anned V egetables—N o figures on 
1912 tom ato  pack have as ye t been- 
given out, although they are prepared, 
and will soon be forthcom ing. F u 
tu re  tom atoes are being offered on 
the sam e basis as last year. Corn 
and peas are unchanged w ith a fair 
dem and. T he figures on the corn and 
pea pack will be given ou t a t the 
sam e tim e as the tom ato  figures, and 
it is said th a t they  will show  some 
surprises. F u tu re  peas have been 
well taken up at prices below the 
p resen t spo t prices, bu t som ew hat 
above last y ears’ opening. Advance 
in price of all the facto rs w hich en ter 
into the cost of packing is given as 
the reason.

D ried F ru its—Q uotations on evap
orated  apples have reached a point 
about yic above the  low m ark  of the 
p resen t season. Peaches are still 
cheap and while they  m ay no t be ex
pected to  advance as m uch as ap ri
cots, wholesalers/ are confident there  
will be h igher pi ices in the spring. 
Some jobbers are advising retailers 
to buy the ir -supply of apricots, for 
although prices have advanced since 
the opening of the  se a so n 'th e re  is 
still a fu rth e r  advance expectd. T here  
has been such a scarc ity  of large sized 
prunes during  the p ast th irty  days 
th a t they  are selling a t a  prem ium  of 
fully one cent per pound over sm all 
sizes.

Syrups and M olasses— Glucose has 
declined 5 points. Com pound syrup 
is unchanged. Sugar syrup is dull 
and unchanged in price, and so is 
m olasses. Sw eets should have a good 
dem and from  now on.

S tarch— N early all grades have de
clined 5c.

Cheese—T he m arket is steady and 
unchanged, and no change seem s in 
sight.

Rice—The dem and continues of fair 
size from  both the country  and city 
retailer. R eports from  the South are 
to the effect th a t p lan ters are still 
dem anding full prices.

Spices—Cloves show an advance 
during  the past year of from  8@10c 
per pound wholesale. Peppers are 
hardly as firm as a short tim e ago.

F ish—M ackerel of all grades are 
unchanged and quiet. Cod, hake and 
haddock, particu larly  cod, are firm 
though no t especially active. Salm on 
of all grades is dull a t ruling prices. 
Im ported  sardines are steady to  firm, 
owing to  scarcity  of F rench  fish; 
dom estic sardines quiet at ruling 
prices.

Pickles—Are firmly held and stocks 
are not as large as usual fo r the first 
of the year. Pickled onions are 
scarce and prices very firm, which is 
said to  be due to the crop failure 
of pickling onions in some sections 
of the country.

P rovisions — Sm oked m eats are 
steady and unchanged, w ith only a 
m oderate dem and. Pure lard is 
steady a t the recen t decline, which 
has som ew hat stim ulated the demand. 
S tocks are fairly large. Com pound 
lard is in m oderate dem and and is 
barely steady a t unchanged prices. 
B arrel pork, dried pork and canned 
m eats are unchanged and dull.

The G rand Rapids N ational City 
Bank has d istributed  $40,000 of the 
ad justm ent fund set apart from  the 
undivided profits of the old Grand 
Rapids N ational and the N ational 
City Banks when these two in stitu 
tions were m erged in the form  of a 
4 per cent, dividend to the stockhold
ers in the tw o old Banks of record on 
D ecem ber 24, 1910, when the conso
lidation was effected. Each Bank con
tributed  to this fund in approxim ately 
sim ilar am ounts to a to tal of $83,000. 
F rom  it was paid the accrued in terest 
on ou tstand ing  certificates of depo
sits, accrued taxes and various o ther 
charges to a to tal of $23,000. T he de
preciation in the value of the com m er
cial and o ther paper turned in as as
sets by the respective Banks was also 
taken from this fund. T his shrinkage, 
it is said, am ounted to less than  Y, 
of 1 per cent, in a to tal of m ore than 
$7,000,000 assets. Now $40,000 has 
been d istributed to the old stockhold
ers and there is still a considerable 
am ount left, which eventually will be 
turned into the undivided profits ac
count. One of the peculiarities of 
this dividend is th a t it does not fol
low sales th a t have been made of the 
stock since the m erger took place. It 
goes only to those stockholders in the 
old Banks of record on the date of 
the m erger.

Before m arriage he thinks of turtle  
doves; after m arriage he thinks of 
mock turtle .

T hough a m an m ay lose his tem per 
he still has it.

mailto:3@3.25
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R ED U C ED  T H E  B E N E F IT .

K nights of the Grip Re-organize On 
N ew  Plan.

T he annual m eeting  of the Michigan 
K nights of the Grip was held a t K ala
m azoo last Friday and Saturday. The 
m eeting was called to o rder Friday 
afternoon by President Caswell, who 
delivered the follow ing annual ad
dress:

I wish to extend to you all the 
heartiest greetings, it being the tw en
ty -fourth  gathering  of our o rganiza
tion in K alam azoo. May we have 
m any m ore of these occasions in the 
future.

I am m ore than  pleased to see so 
m any at the m eeting, and the seem ing 
in terest shown.

I was elected your P residen t a t De
tro it a  year ago against my own wish, 
but, believing it was the wish of every 
brother, I decided to accept. I, how 
ever, believed th a t some m ore experi
enced m em ber should be at the head 
of the organization  who was fully 
qualified.

I have done the best of my ability 
for the in terest of the M. K. of tha 
Grip, and fully realize th a t I had the 
hearty  co-operation of an able Secre
tary, T reasurer, F inance Com m ittee 
and Board of D irectors.

Since I was elected to the office of 
P resident, seventy new m em bers have 
been accepted into our order, and to 
date we had forty  deaths during 1912. 
T o-day we have 1176 active m em bers 
in good standing and 189 honorary  
m em bers.

W e have th is year accepted as m any 
new m em bers as we did in any year 
since 1902, w ith the exception of 1906, 
when we accepted 108 m em bers; 1907, 
204 mem bers. T hese tw o years seem 
to be the banner years of the o rgan
ization.

F orty  m em bers have died during 
1912, the youngest being Jos. E. Bond, 
of Bay City, aged 34. T he oldest was 
L. B. Davis, M ount Clemens, aged 82.

Seven m em bers w ere over 70 years 
of age, 26 m em bers were 60 years 
and over, 7 m em bers w ere under 50 
years.

T he average age of deaths, 61 years.
T he average age of living, 57 years.
New D eath M em bership

M em bers Claims Ten Y ears
1902— 50 1902—  5 1232
1903— 51 1903— 1238
1904— 52 1904—18 1191
1905— 71 1905—25 1225
1906—108 1906—25 1277
1907—204 1907—21 1291
1908— 58 1908—16 1212
1909— 18 1909—22 1185
1910— 57 1910—18 1185
1911— 70 1911—21 1195
1912— 50 1912—40 1176

I made «i special appeal for $5 from
each m em ber to m eet the deficiency 
and it has been responded to very lib
erally and I tru st every m em ber will 
do his part to  assist in sustaining this 
organization.

Cost of O rganization for 1912.
P ostage ............................... ___$250.00
P rin ting ___ 187.76
Salary Secretary  ............ ___ 642.67
Salary T reasu rer .......... ___ 256.76
E xpense B oard M eeting ___ 311.76

T ota l $1,649.15

T his would m ean about $1.25 for 
each m em ber.

T here  is a proposed am endm ent 
com ing Up at this m eeting  which aims 
to com bine the office of Secretary  and 
T reasu rer and I heartily  endorse it. 
The officers to  consist of President, 
Secretary-T reasurer, a Finance Com
m ittee of three as before, and drop 
three B oard of D irectors. T h is will 
make five m em bers on the Board of 
D irectors, instead of nine.

W e can have two or th ree less B oard 
m eetings by having proof of death 
claim  carefully investigated by the 
Secretary and m ailed to the Presiden t 
for his signature, then  to the Chair
man of the Finance Com m ittee for 
final signature. If this is carried out, 
I can see a saving of a t least $600 or 
about 80 cent per m em ber. T his will 
m ean a nice saving to  the organiza
tion. I tru st there  will be no objec
tion.

W e have a lot of im portant busi
ness before us. Let us elect good, 
capable men for office who will hav ; 
the organization at heart.

In  conclusion, I w ish to thank the 
m em bers of the M. K. of the Grip for 
their co-operation, the Secretary  and 
Finance Com m ittee for their able as
sistance in which they have handled 
the business.

I wish my successor all success pos
sible for 1913.

P residen t Caswell sta ted  th a t he 
had go tten  up out of a sick bed to 
a ttend  the convention and would ask 
the indulgence of those p resen t by 
p erm itting  him to tu rn  the duties of 
presiding a t the convention over to 
J. F. H am m ell, of Lansing. Mr. Cas
well rem ained th rough  the sessions 
of the convention, although he was 
far from  well and took an active part 
in the discussions and subsequent 
action.

W . A. W hite, of T raverse  City, 
solicited the endorsem ent of his p ro 
posed am endm ent to  the election 
laws, w hich w as heartily  given.

A le tte r of g ree ting  from  L. M. 
Mills, of P ortland , O regon, w ho was 
the second P residen t of the M ichi
gan K nights of the Grip, w as re
ceived w ith applause.

Secretary  D evereaux then read his 
annual report, as follow s:

In  m aking m y report I shall deal 
alm ost exclusively w ith the num erical 
and financial condition of the order, 
with a few recom m endations in the 
in terests of econom y in handling the 
affairs of the organization.

1166 m em bers paid assessm ent No. 
5 of 1911—5 suspensions.

1189 m em bers paid assessm ent No.
1 of 1912—6 suspensions.

1192 m em bers paid assessm ent No.
2 of 1912—9 suspensions.

1182 m em bers paid assessm ent No.
3 of 1912—11 suspensions.

1151 m em bers paid assessm ent No.
4 of 1912—19 suspensions.

Secretary  A ckerm an reported  1195
m em bers in good stand ing  at the 1911 
convention.

M em bers initiated during  1912,..50.
M em bers suspended during  1912..49
M em bers died during  1912.............40.
Actual m em bership Dec. 1 ....1 1 5 6
H onorary  m em bership ............  189

Total 1345

New m em bers is the vital question 
with the M. K. of G., yet only eigh
teen m em bers took any in terest in 
this m atter. T he follow ing is a list of 
those who rem em bered the M. K. of
G. this year:

John  A. H offm an secured ..........  10
Lou J. Burch secured ................... 3
M. C. Em py secured ................... 1
F. H. Bowen sucured ................... 1
F. G. H utchinson secured ..........  1
I. T. H urd  secured ....................... 1
F. L. D ay s e c u re d ........................... 1
E. A. M arx secured .......................  1
If. E. L abaree s e c u re d ................... 1
Sam Schafer secured ................... 1
J. Q. Adam s secured ................... 2
John  D. M artin secured ............... 1
C. P. Caswell secured ................... 3
W . T. Griffith secured . . . . . . . .  1
J. H em elberger secured ............... 2
E. W . Goodnow secured ..........  1
W . J. D evereaux secured ..........  8
T here  are about 900 m em bers living 

and traveling  in M ichigan and had 
each one secured a new m em ber w hat 
a grow ing prosperous organization  we 
could be.

W e w ere m ore fo rtunate  in secur
ing honorary  m em bers, the honors 
being easily carried off by P resident 
Caswell, who secured 114; F. M. A ck
erm an 1; M. G. H ow arn 1; F. E. Min- 
ne 1; M. F reem an 1; John  A. Hoff
m an 7; F. N. M osher 1; John  D. M ar
tin 8; F. L. Day 3; J. Q. A dam s 1; 
J. D. R obinson 1; I. T . H urd  1; Sam 
Schafer 1; W . J. D evereaux 7; to tal 
189.

Since organizing  394 m em bers have 
passed to the great beyond. T h is m eans 
tha t we have paid to the widows and 
children of our deceased memb rs 
$197,500 in death benefits.

I have the honor to subm it the fol
low ing report of the finances that 
have passed through  my hands since 
January  20, 1912:

D eath Benefit Fund.
Receipts,

F rom  assessm ent No. 4, 1911 $ 2.00
From  assessm ent No 5, 1911 44.00
From  assessm ent No. 1, 1912 2378.00 
From  assessm ent No. 2, 1912 2386.00 
F rom  assessm ent No. 3, 1912 2364.00
From  assessm ent No. 4 1912 2302.00
From  assessm ent No. 5, 1912

up to date .............................  1296.00
Special con tribution  up to

date .........................................  1192.00

$11964.00
All of which has been turned over
to T reasu re r Hoffm an.

G eneral Fund.
Receipts,

Annual dues for 1913 ............... $703.00
In te res t on deposits to Jan. 20,

1912   2.46
Change of Beneficiary,
In terest, and 10 cents exchange 

sen t by various m em bers.......  3.93

$723.39
Prom otion  Fund.

Receipts,
F. N. M osher, profit from  one

issue of the G riplet ...................$7.26
Cash from  P. J. R osm anlen ..........  2.00

$9.26
All of which has been turned over to 
T reasu re r Hoffman.

The Board of D irecto rs held five 
regular m eetings—Jan. 20, M arch 9, 
June  1, Sept. 7, Dec. 26. A special 
m eeting was held at L ansing and was 
w ithout cost to the organization.

In  conclusion, I desire to thank  the 
B oard of D irectors for their courtesy 
and kindness to me during  the year. 
I t  has been a pleasure to have been 
associated w ith them.

The report of the Finance C om m it
tee was as follow s:

Y our Finance C om m ittee respect
fully subm its the follow ing rep o rt for 
your careful and earnest considera
tion:

Y our C om m ittee has five tim es aud
ited the books, reports, vouchers, etc., 
of the A ssociation during  the past 
year and has found them  correct.

Y our B oard has received from  the 
five assessm ents called this year a 
sum available for the death fund 
am ounting to $10,701.88.

Balance on hand January  20, 1912 
$2690.50.

M aking to tal am ount $13392.38.
Up to and including our m eeting 

of Septem ber 7, we paid tw enty  claims, 
am ounting  to $10,000, leaving a bal
ance in the death benefit fund to-day 
of $3,392.38.

This Association has to-day tw enty- 
one unpaid claims, $10,500.

T his A ssociation has to-day 
in the death benefit fund with
which to pay these c la im s .. .  .$3,392.38 

From  our appeal of Decem 
ber 10th .......................................  1,447.00

In the general fund ..........  139.13
Prom otion fund ................... 113.65
Em ploym ent and relief fund 579.77

M aking a total of all funds 
belonging to this A ssociation $5,671.93

T ota l claim s against this A ssocia
tion $10,500.

Since only about 25 per cent, of our 
m em bers have responded to our ap
peal, th is C om m ittee does not deem it 
advisable to issue a second appeal at 
this tim e for funds w ith which to pay 
the claim s of these tw enty-one bene
ficiaries.

Y our B oard is firm ly convinced that, 
unless some m ethod can be devised at 
this m eeting  which will raise the ne
cessary funds to-day—approxim ately 
$5,000—to pay our p resen t obligations, 
there is but one honorable course to 
pursue and that is to pro  rate  all funds 
belonging to the Association to  the 
tw enty-one beneficiaries of our de
parted  b ro th ers  and close the books.

H. P. Goppelt.
F. L. Day.
J. D. M artin.

T he report of the Finance Com
m ittee was accepted and placed on file.

Several V ice-P residents gave sho rt 
talks concerning the upbuilding of the 
M ichigan K nights of the Grip, all as
suring the m em bers p resen t of their 
hearty  support in the futurs.

R eport of Legislative Com m ittee.
J. J. F ro s t of Lansing, Chairm an— 

no report.
R eport of R ailroad Com m ittee.

M. S. Brow n of Saginaw, Chairm an 
—no report.

R eport of H otel Com m ittee.
F. N. M osher of P o rt H uron, Chair

m an—no report.
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R eport of C om m ittee on Bus and 
Baggage.

J. C. Saunders, Lansing, Chairm an— 
no report.
R eport of Em ploym ent and Relief 

Com m ittee.
W . J. D everaeux, Chairm an, sta ted : 

No calls fo r relief came to m y office. 
T here  w ere tw o applications for posi
tions. I sent the B ro thers the nam es 
of several firms who required  rep re
sentatives. I received no repo rt as to 
w hether they secured em ploym ent or 
not.
R eport of Com m ittee on P residen ts’ 

A ddress.
T h a t so much of the P residen t’s ad

dress as refers to his action during 
1912 be accepted as read. T h a t so 
much of the P resid en t’s address as 
refers to finances be referred  to the 
C om m ittee on Finance. T h a t so much 
of the P residen t’s address as refers 
to the com bining of the office of Sec
re tary  and T reasu re r be referred  to 
the  C om m ittee of A m endm ents. T hat 
so m uch of the P resid en t’s address 
refe rring  to reducing the num ber of 
the B oard of D irectors be referred  to 
the Com m ittee on A m endm ents. T h a t 
so much of the P residen t’s address re 
ferring  to the m eeting  of the Board 
of D irecto rs and his recom m endations 
there to  be referred  to the Com m ittee 
on A m endm ents.

T he repo rt was adopted.
T he B oard of D irecto rs w as re

quested to  hold the nex t annual con
vention  of the M ichigan K nigh ts of 
the Grip in G rand Rapids.

J. C. W ittliff m oved th a t the chair 
appoint a com m ittee of five m em bers 
of the o rd er who are here a t the p res
en t tim e—one of the com m ittee to be 
the chair—who are no t m em bers of 
the B oard to devise w ays and m ean to 
pay up the claim s th a t are unpaid at 
the p resen t tim e and to m ake their re
p o rt a t the m orn ing  session to-m or
row.

T his m otion was carried  and the 
chair appointed the follow ing: M cIn
tosh , Klocksiem , H ach, L angdon and 
H am m  ell.

John  R. W ood w as placed on this 
Com m ittee as an advisory m em ber.

F ran k  N. M osher offered an am end
m ent to the constitu tion  w hereby we 
can continue as M ichigan K nigh ts of 
the Grip, bu t from  now on, or from  
January  1, paying a death benefit of 
$100 instead  of $500, le ttin g  our as
sessm ents go along as they  have 
four o r five per year and probably 
w ithin a year if the m em bers will stick, 
we will be able to  pay every debt tha t 
we owe in full and when we are s trong  
enough, we can again raise the bene
fit to  $500.

T he resolu tion  of Mr. M osher was 
referred  to  the Com m ittee on A m end
m ents.

O ne m em ber of the o rganization  
sta ted  th a t he believed there  w as some 
way in which the m em bers of the o r
der could raise a sufficient am ount of 
m oney w hereby the death  claim s could 
be paid. W e can sell tickets a t 25 or 
50 cents each. I know  th a t m ost of 
our custom ers would take a ticket of 
th a t so rt and in th is way we w ould 
no t have to  cut down our death  bene
fit to  $100. I th ink  th a t $250 w ould be 
m ore  reasonable, bu t $100 is a ltogether

too small. W e cannot get new m em 
bers into the organization  and pay 
such a small benefit.

Mr. M osher: T he b ro th er’s talk  is 
very good, bu t unless we can double 
our m em bership w ithin a year, we can
not pay $250. Five hundred is en tire
ly out of the question.

Mr. H ach : I am going to ask 
B ro ther M osher if he has any idea 
th a t the increase of m em bership on 
$100 insurance is going to m ake up 
our deficiencies. I am afraid you are 
going, to decrease your m em bership 
instead of increasing  it. R igh t to-day 
we have taken in ten  applications with 
the inducem ent held out to them  that 
they  are to receive $500. Each of them  
paid their $3 on this understanding. 
A re you going to  those m em bers now 
and say th a t they  will have to be sa tis
fied w ith a benefit of $100? T here  is 
only one way to my m ind of th inking 
and th a t is th a t every m em ber of the 
M ichigan K nights of the Grip go 
down into his pocket to the ex ten t of 
$5 or even $10. I am sure every m em 
ber would ra th er  do this than  have 
the benefit cut to $100.

Mr. R ingold: I am like B ro ther 
Hach, I am willing to  go down in my 
pocket at any tim e o r fo r any am ount, 
because I feel tha t our death claims 
ought to be paid for the benefit of the 
widows and orphans. I th ink  the idea 
of selling tickets is a first-class ona, 
for our custom ers would surely buy 
them  and we could raise $5,000 w ithin 
the next six m onths. I tell you, b ro th 
ers, I have bought $100 or $150 w orth 
of tickets fo r ju st such claim s as this.

B ro ther M achen: I wish to say th a t 
I th ink  there  is one th ing  lacking in 
the M ichigan K nigh ts of the Grip and 
th a t is a m edical exam ination. I be
lieve th a t m en under fifty should pass 
a rigid exam ination and though you 
pay a fee of $2 or $3 for the medical 
exam ination, it w ould well pay the 
organization  to con trac t th a t ex tra  in
debtedness in o rder to b ring  in good 
physical men. I believe th a t is the 
only way ou t of the difficulty.

Mr. W ittliff: T h ere  is one th ing  
th a t we do no t take into consideration. 
W e certain ly  have to  look at th is m at
te r  a t the p resen t tim e righ t in cold 
facts. W e are no t in the insurance 
business. O n the o ther hand, as 
B ro ther M achen states, we are paying 
$500, we have to take th a t in to  con
sideration. W e certainly cannot carry 
on th is organization  as we have been 
doing during  the past tw enty  years 
with the same class of m em bership. 
H ow  are we going to increase m em 
bership on the sam e plan? I t  is sim
ply impossible. I t  seem s to  me th a t 
it is going to  be a p re tty  hard  propo
sition to  try  and pay any w here near 
$500.

Mr. M achen: I know  a m em ber of 
the M ichigan K nigh ts of the Grip who 
said th a t he knew  he could no t get 
in any old line insurance com pany on 
account of pulm onary troub le in his 
family. H e said: ”1 now have $500 
com ing to me if I die. I t  seem s to 
me th a t we should insist on a medical 
exam ination and no t take everybody 
into th is organization.

B ro ther W arren : T he idea of a 
m edical exam ination w ould be all 
righ t for a few m em bers of the M ichi

gan K nights of the Grip, but fo r those 
who are already in—the 1100 or 1200 
m em bers th a t average from  57 to 58 
years of age—w hat is to  become of 
them ? I have only ju st signed an 
application and paid m y $3, so I do 
not feel like suggesting  any th ing  to 
you older men, but it would seem to 
m e 'th a t Mr. H ach’s theory  is all r igh t 
for the tim e being. Each and every 
one of the m em bers go down in their 
pockets and pay up the ir debts, then 
re-organize the order and le t every 
one pay w hat it is w orth. T hen  adopt 
your exam ination feature and you will 
be pu tting  your o rganization  on a 
foundation tha t is right. T his would 
cut out your insurance feature en tire
ly. Make it som ething th a t goes for 
the betterm en t of the com m ercial trav 
elers and do away entirely  w ith the 
insurance feature. Of course, th a t is 
hard on the o lder m em bers w ho have 
paid th e ir m oney for years and years. 
T he M ichigan K nights of the Grip 
have gone their lim it on the old plan. 
Som ething m ust be done. I am will
ing to pay m y share of the old debt, 
then re-organize and pay $5 or $7 or 
w hatever it is w orth  per year and use 
this m oney to advance the in terests 
of the traveling  men.

B ro ther H ach : I th ink  B rother 
W ittliff did no t ge t the strain  of my 
thought, but it does appeal to  me with 
good sense th a t we can b e tte r go to 
the 1100 or m ore m em bers and say 
to them  “Give us $5 or $10 or m ore” 
to  help us out and put th is organiza
tion on a paying basis than  we could 
go to  these 1100 and say th a t they 
m ust be satisfied w ith $100 instead of 
$500. T hese 1100 or m ore m em bers 
who are no t p resen t should have some 
consideration.

B ro ther L angdon: T his is a hard 
proposition  to decide upon, but I, my
self, feel under obligations to pay the 
widows and orphans one hundred 
cents on the dollar. W e have accrued 
th a t indebtedness. T he next th ing  is, 
how are we going to  do that? I real
ly cannot see any benefit of a reduc
tion to  the death benefit. I would 
much ra th er  reduce it and inform  the 
living than  to disappoint the widows 
and orphans th a t have expected it. L et 
us pay one hundred cents on the dol
lar to those who are expecting and 
let the living take care of them selves.

B ro ther D ay: T his is certainly 
ra th er an eleventh hour m eeting. T his 
order, w hen organized some tw enty- 
th ree  or tw enty-four years ago, was 
not organized as an insurance com 
pany. I t  w as organized for the bet
term en t and uplifting of the com m er
cial travelers. Some of your talk  here 
to-day is pu ttin g  it under an insurance 
organization . O ne m em ber says 
th a t we m ust have a medi cal exam i
nation. O ur repo rts show th a t only 
one m em ber died under 40 years of 
age. T raveling  men don’t die. W hen 
our o rganization  was new, we did not 
m ake an assessm ent w hen a b ro ther 
died. W e chipped in fifty cents c r so 
to  pay the funeral expenses. T he or
ganization grew  to  several hundred 
men. L a te r  on, they  devised the plan 
of m aking an assessm ent. T h e  first 
assessm ent, if I rem em ber correctly  
was $1. T hey  found it cost ju st as 
much to collect $1 as $2. W e have

had fo rty  m em bers die last year. W e 
cannot expect less next year. I t  is 
very hum iliating to know th a t we have 
an indebtedness of $10,000, w ith about 
$5,000 to pay it. I believe every m em 
ber would like to pay 100 cents on the 
dollar. O ur Secretary  in his repo rt this 
afternoon spoke of w hat a nice m em 
bership we would have if each m em 
ber would contribute  one m em ber to 
the organization. T here  have been 
appeals m ade to every m em ber to 
b ring  in new m em bers. Y our Secre
tary  and T reasu re r deem ed it advis
able to call for a donation from  every 
m em ber of the M ichigan K nights of 
the Grip. W e sent out le tte rs  to every 
m em ber. Less than  300 m em bers re
sponded to the call. Of coruse, our 
m em bers are g e tting  old. Y oung m en 
are no t com ing in, consequently, I do 
no t think we can hold up this o rgan
ization w ith the present m em bership 
and do it on four o r five assessm ents 
per year and pay our indebtedness and 
continue the organization  as it is. In  
regard to paying off the indebtedness 
we have at present, if we pro ra te  the 
m oney we have to-day, we could pay 
$250. I believe we should come to 
some decision and se ttlem ent to-day 
and not postpone it. If we w ait a 
few m onths, we may not be able to 
pay $250.

B ro ther S tevens: I do not feel tha t 
I have any th ing  com ing from  the 
M ichigan K nights of the Grip. I- have 
had my protection  and com radship 
during  my m em bership. I have been 
a m em ber for som ething like eleven 
years and w hat I have paid in has 
helped some widow and orphans very 
much. I feel th a t I have had every
th ing  I paid for every m inute of my 
m em bership. I have never figured the 
$500 in the M ichigan K nights of the 
Grip as a part of my insurance. I pay 
for it every so often and expect it 
fo r a certain  leng th  of tim e and do 
no t expect it any m ore. I would like 
to  see this o rganization  carried on 
w ith a $100 burial benefit. I am will
ing to keep rig h t on sticking.

B ro th er D evereaux: I th ink  there 
are a great m any m em bers who do not 
take into consideration the near future 
of the M ichigan K nigh ts of the Grip. 
W e m ust reasonably expect 40 deaths 
next year. W e cannot expect less. W e 
may have a g reat m any m ore. W e 
cannot pay fo rty  death claims w ith the 
presen t m em bership unless we levy at 
least nine assessm ents. H ow  m any of 
the 1175 m em bers will pay nine as
sessm ents in one year? If  you are 
figuring it on an insurance basis, how 
m any will pay that?  O n the o th er 
hand, if we reduce the death benefit 
to $100 and levy tw o assessm ents on 
the p resen t m em bership, which will 
pay fo rty  death claim s at $100, how 
m any will rem ain w ith us and pay $4 
or $5 per year in place of $19 per 
year? W e m ust do one of two th ings: 
W e m ust e ither reduce the am ount 
th a t we are paying to the beneficiaries 
of our m em bers, or we m ust go out 
of business. T w enty  years from  to 
day 1,000 of the p resen t m em bership 
of the M ichigan K nigh ts of the Grip 
will be passed to  the G reat Beyond. 
W ho is going to pay th a t last $500? 
T he deaths will increase. W e can’t 

(C on tinued  on page  th ir ty -e ig h t.)
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So m ay the New  Y ear be a  happy 
one fo r you, happy to  m any m ore 
whose happiness depends on you; so 
m ay each year be happier than  the 
last. C harles Dickens.

TA R R ED  BY T H E  SAM E STICK.
In the Federal court at Indianapolis, 

after a trial lasting  th ree m onths in 
which the accused had every benefit 
tile law allows, th irty -e igh t of the 
officers, practically the entire official 
staff, of the in ternational union of 
bridge and structu ral iron w orkers, 
have been convicted of conspiracy, of 
dynam iting  non-union construction  
work in all parts of the country, of 
p rom oting  the explosion in the build
ing of the Los Angeles T im es and 
the loss of tw enty-one lives, and gen
erally of carry ing  on a reign of te rro r 
and a cam paign of violence. The long 
tria l of the officers and leaders of this 
labor union has been exceedingly il
lum inating to the country  as to the 
m ethods of organized labor. T he evi
dence showed th a t the officers of the 
union, from  P resident Ryan down, 
knew the purposes for which large 
sum s of m oney were appropriated; 
th a t they knew to whom dynam ite in 
large quantities was shipped and for 
what purposes it was to be used. They 
were all parties to the cam paign of 
te rro r  that was w ager against non
unionism. T hey  were all im plicated 
in the war against free and indepen
dent labor. T hey may not them selves 
have placed the dynim ite and lighted 
the fuse, but they sanctioned the h ir
ing of the men who w ere willing to 
do th a t part of the w ork and they 
provided the m eans. T hrough  them  
thousands of dollars w orth  of p roper
ty -was destroyed, tw enty-one lives 
w ere sacrificed in a single job and how 
m any lives were im perilled cannot 
be even estim ated. T he operations 
had been going on for years before 
justice overtook them.

It m ay be contended tha t the struc
tural iron w orkers union is an excep
tion to organized labor in general, 
tha t its m ethods w ere such th a t o ther 
unions would no t sanction. But this 
is not true. Unionism  and terrorism  
go hand in hand; unionism  and vio
lence are one and the same. L et there 
be a strike in alm ost any branch of 
industry, involving any num ber of em 
ployes, and the first th ing  th a t m unic
ipal authorities do is to enroll a lot 
of ex tra  police, for experience has

taught th a t violence is one of the ar
gum ents which unionism  uses. If the 
strike is of large proportions, the 
S tate  troops are needed to re-inforce 
the police. A ny man, w hatever m ay 
be his needs, who dares to w ork is 
liable to be beat up, w hether young 
or old; his wife is frightened, his chil
dren m enaced and his home m ade un
tenable. N ot only is the cam paign 
against the safety of those who w ant 
to work, but p roperty  is threatened 
with fire and dynim ite. T he union 
leaders at the head of the strike may 
deny responsibility, but they know 
everyth ing tha t is going on, incite the 
sluggers to activity, inspire the ap
plication of the torch and give it to 
be understood tha t unless their de
mands, no m atter how unreasonable, 
are com plied with, the obdurate em
ployer m ust stand the consequences. 
T his city has an illustration  of union
ism and union m ethods in the furni
ture strike a year ago. I t was a very 
mild illustration, but it showed in the 
near killing of several w orkers and in 
the rio ts th a t occurred to w hat ex
trem es unionism  will go in carry ing  
its purpose.

O ther unions will, no doubt, deny 
sym pathy with the structu ral iron 
w orkers union, now that the la tte r 
has been “caught with the goods," but 
not a union in the land but has used 
the terro rism  which the iron w orkers 
inspired in their line of endeavor to 
intim idate the em ployers in o ther 
branches of industry. T he dynam iting 
of a non-union construction  job was 
pointed to as som ething th a t m ight 
happen to o thers. All the unions bene, 
lited by w hat the iron w orkers did 
and this tarred  them  all with the same 
stick. If there is any difference am ong 
them  it is only in degree. T hey all 
teach, preach and practice violence. 
T errorism  is one of their recognized 
weapons. T here should be no place 
in this country  for such organizations 
as seek to deny the privilege of w ork 
to those who w ant em ploym ent and 
enforce this denial with violence which 
may even involve the destruction  of 
life and property .

CO R PO R A TIO N  BA ITIN G .
Since the days of G overnor Pin- 

gree, covering a period of about ten 
years, one of the chief diversions of 
the successive leislatures has been to 
devise new m ethods for the taxation  
of the corporations. C orporation 
baiting  has been leveled especially a t 
the railroads and has taken the form  
not only of piling on the taxes, but 
of enacting rules and regu lations 
which have been very expensive to 
observe. T he m oney th a t is collected 
by the S tate from  these sources goes 
into the prim ary  school fund and the 
policy has been such th a t th is fund 
has grow n to  such proportions tha t 
its d isbursem ent am ounts alm ost to 
a scandal. M any of the counties in 
the S tate  receive from  the S ta te  in 
prim ary  school m oney m ore than  
they  pay in S tate  taxes. U nder the 
constitu tion  the m oney received can 
be used only for the paym ent of 
teachers’ salaries and some of the 
counties receive so m uch th a t its hon
est and econom ical expenditure is 
impossible. T he m oney is w asted  or

used for purposes not contem plated 
by the law. If a portion  of the fund 
could be used for o ther educational 
purposes, for the m aintenance of the 
S tate U niversity , the A gricultural 
College and the norm al schools, for 
instance, then the general tax  payer 
would receive some benefit in the 
form  of reduced taxes and the cor
porations would be benefitted w ith 
the rest of us. T h is would be a fair 
deal and would go far tow ard  taking 
away the sting  from  the paym ent of 
m oney th a t is not actually needed.

A t this session of the L egislature 
it m ight be suggested to the law 
m akers that, instead of try ing  to find 
still o ther m ethods of m aking the 
corpora tions and the railroads pay 
tribute, a highly sensible th ing  would 
be to carefully study conditions in 
the State, w ith a view to  ascerta in ing  
if the railroads have not been hit too 
hard for the S ta te ’s own good. T he 
records will show th a t there  has been 
very little  ra ilroad  building in the 
last ten years. In  fact, railroad  build
ing has been alm ost a t a standstill. 
T he reason given fo r th is is th a t tax 
ation has been so severe and condi
tion so exacting th a t m en w ith cap
ital are unw illing to  invest in ven
tu res th a t are alm ost certain  to bring 
back no return . T he railroads are 
not giving the traveling  public nor 
the shippers the service they  should 
have, and the railroads say th a t taxes 
take so large a share of the ir reve
nues th a t they  can no t do better. The 
facilities of the railroads for doing 
business in ro lling  stock, m o to r pow
er, sidings and term inals is no to r
iously behind the tim es, and here, 
again, the excuse is m ade th a t the 
tax  collector takes so m uch of the 
revenue th a t im provem ents can not 
be m ade w ithout additional capital 
and additional capital will no t be 
available while p resen t conditions 
continue. T he railroads' are, of 
course, exaggerating  to som e exten t 
—experience having show n th a t ra il
way officials as a class are not w hol
ly reliable—but the situation  is so 
serious th a t an earnest and honest 
enquiry by the L eg islature m ight well 
be m ade to  ascertain , if possible, 
w hat the facts m ay be. T he S tate 
needs m ore railroads, it needs im
proved service, it needs be tte r facili
ties, and if as the railroads allege 
these needs can no t be m et because 
taxes are prohibitive the S tate could 
far be tte r ease the burden than  go on 
as it has been doing collecting the 
m oney ju s t for the fun of m aking the 
corpora tions squirm . W estern  Mich
igan, w ith its thousands of acres ^f 
undeveloped fru it and farm  lands, is 
especially in terested  in th is m atter, 
but there are o ther p arts  of the S tate 
which are alm ost equally concerned. 
If the policy of the p ast has been 
such as to drive capital aw ay and 
to  m ake investors afraid it is not 
good for the S tate th a t such a policy 
should be continued.

C H ASIN G  R A IN BO W S.
In  the recen t election P residen t 

T aft carried only tw o sta tes, and of 
all the electoral votes he gathered  in 
scarcely enough to  entitle him to  
place am ong the also ran. This dis

astrous term ination  of the T aft ad
m in istration  is recalled at this time 
to  em phasis the surprise th a t m ust be 
felt th a t proceedings should be insti
tu ted  against the K ellogg Corn Flake 
Co. under the an ti-tru s t laws. T he 
K ellogg com pany fixes the prices at 
which its products shall be sold at re
tail and the dealer who sells a t under 
or over the price stipulated  is denied 
fu rther supplies. T he adm inistration  
construes th is as a violation of the 
law in th a t it is an act in restra in t 
of trade. I t  is possible there m ay be 
some w rinkle in the law which m akes 
the contention  of the G overnm ent 
tenable, but to  the ord inary  m ind the 
proceeding is about as nonsensical 
as anything th a t can be im agined. I t  
m ay be true the policy of the com 
pany m ay be in restra in t of trade, bu t 
it is re s tra in t no t of legitim ate trade, 
but of the trade p irate  whose aim  is 
not to  build up by honest m ethods, 
but to tear down and destroy. T he 
K ellogg com pany, in fixing the pric
es, is1 doing no m ore than  is being 
done in m any o ther lines of industry  
and trade. I t  is a legitim ate m ethod 
of business and it is a m ethod th a t 
has been practiced alm ost as far back 
in h isto ry  as trade  has existed.

F o r four years the T a ft adm in istra
tion has done little  else than  to badger 
the business and m anufacturing  in 
terests of the country. T he whole 
aim and am bition of the adm in istra
tion has seem ingly been to  m ake m od
ern business com ply w ith the rules 
laid down in a law enacted som e 
tw enty  years ago and w hich slum b
ered unnoticed on the s ta tu te  books 
for m ore than  a decade. T he enforce
m ent of this old and crude law has 
been alm ost fanatical under the T aft 
adm inistration , and how the  people of 
the country  like it is well show n in 
the resu lts of the recent election. 
T his last prosecution  against the K el
logg com pany is about the m ost 
senseless one in the long series th a t 
the G overnm ent has in stitu ted  and 
should stand as a m onum ent to  the 
folly of the T aft adm inistration . T he 
country  should have an ti-tru s t laws 
for the p ro tection  of leg itim ate busi
ness in terests and as a regulative 
m easure, but the enforcem ent of the 
law should be tem pered w ith com 
m on sense, w hich the p resen t adm in
istration  has seem ed to  to tally  lack.

T he b artenders’ union gave a dance 
W ednesday evening. M ayor Ellis 
hurried  th rough  the  p rayer m eeting  
session a t the M ethodist church so 
as to  be able to  a ttend  the b artend 
ers’ function. B irds of a fea ther 
flock together!

Perhaps the camel can go two weeks 
w ithout tak ing  a drink, but he is an 
ungainly beast at that.

A wom an can be proud of her hus
band’s business ability  even if he 
doesn’t m ake good.

H orses are  fed on oats and hay. 
N ightm ares are fed on wild oats and 
W elsh rarebit.

You may judge a m an’s fitness for 
office by the m eans he uses in try ing  
to get it.
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A G RICULTURAL PO R TFO L IO .
T he T radesm an desires to express 

its conviction as to the ex trem e im 
portance of the problem s now con
fronting  the U nited  S tates D epart
m ent of A griculture—problem s which 
require the m asterfu l leadership of 
the strongest m an th a t can be found 
for the Secretaryship  of the D epart
m ent.

All who are  in terested  in agricul
tural education recognize the rem ark
able w ork done by Jam es W ilson in 
his sixteen years of service fo r that 
D epartm ent. I t  is a m onum ental work. 
A nd yet it is possible th a t the w ork 
has been expanded so rapidly th a t a 
serious and very critical situation ex
ists.

A pparently, the fundam ental func
tion and service of the D epartm ent 
is the developm ent of A m erican ag ri
culture. C ountry life has never been 
worked out from  the standpoint of 
any political o r social philosophy. I t  
is even questionable w hether the D e
partm ent has a definite and recogniz
ed policy w ith respect to types of 
work. T h is is especially true concern
ing its relationships w ith sta te  agen
cies, such as experim ent sta tions and 
agricu ltu ral colleges. But the term s 
of the relationships th a t should exist 
are exceedingly im portan t and involve 
the whole question of the m ost effec
tive m ethods of building up our ag ri
cultural industry  and our ru ral com 
m unities. As a m atter of fact, the 
situation in th is respect seem s to m ost 
of the men in the agricultural colleges 
and experim ent sta tions very unsatis
factory and, indeed, alm ost chaotic.

A pparently , also there is an alm ost 
u tte r  lack of s trong  adm inistrative 
organization  in the D epartm ent. T his 
fact seems to have been sufficiently 
revealed by the departm ental con tro 
versies th a t have been aired during  
the last year or two. But those who 
have had dealings w ith the D epart
m ent have for some tim e been im
pressed with the fact th a t the w ork 
of the different b ranches of the De
p artm en t itself has not been well co
ordinated.

In o ther w ords, there seems to be 
tw o tasks of the u tm ost significance 
th a t m ust be faced by the new Sec
re tary  of A griculture if the D epart
m ent is to render its largest service 
to the A m erican people: first, the 
question of the real function of the 
D epartm ent—w hat it ought to  try  to 
do, w hat ought to be its relationships 
to voluntary  associations and to sta te 
agencies; the o ther task, the question 
of effective in ternal organization  and 
policy.

T h ere  is also a p re tty  w idespread 
feeling am ong our agricultural college 
m en th a t it is easy fo r congressm en 
to appeal to the D epartm ent to  put 
agents in their d istric ts who will 
carry  on some form  of agricultural 
work. T h is m eans, of course, if con
tinued, practically  a system  of con
gressional pa tronage which will be 
killing to every phase of the w ork of 
the D epartm ent except tha t of ge t
ting huge appropriations.

Of course, absolutely th e  only way 
by which the situation  can be m et is 
th a t the new Secretary  of A griculture 
shall be a man who sees the problem

th a t the D epartm ent m ust face, who 
has the vision to understand the pos
sibilities of its work, who has the ad
m inistrative ta len t to w ork out his 
plan and who has tlhe courage to 
face Congress and, if necessary, the 
country  with his reform  m easures. In  
o ther w ords, th is D epartm ent needs 
as its head at this time the very “big
gest” m an th a t can be secured for the 
place.

F or a num ber of years the friends 
of A griculture have thought over the 
question as to who would make a 
good successor to Jam es W ilson. 
T here are plenty of candidates for the 
position, but there are exceedingly 
few who seem to m eet the requ ire
m ents of the present situation. Some 
lack u tte rly  in an understand ing  of 
the real needs of Am erican agricul
ture. Some are deficient in the ability 
to map out the fundam ental problem . 
Some lack practical adm inistrative 
talent. Some do not have the confi
dence of the country  or, at least, of 
the countrym en.

T he m ore though t given the ques
tion, its significance, its difficulties, 
and the type of m an needed to re
organize the D epartm ent on the p rop
er basis, the m ore the T radesm an is 
convinced th a t the one man who can 
do the w ork m ost effectively is Prof. 
L. H . Bai'ey, Dean of the College of 
A griculture of Cornell U niversity.

P rofessor Bailey is not only, by all 
odds, the g rea test figure in the world 
of Am erican agricultural education, 
but he is one of the strongest person 
alities in Am erican life. H e is a w ide
ly read scientist, an au thority  on hor
ticulture, the adm in istra to r of the 
largest agricultural college in A m eri
ca, a m aste r w riter and a great 
social philosopher. T his is a ra ther 
rare com bination, but it exists in P ro 
fessor Bailey.

P rofessor Bailey was chairm an of 
President R oosevelt’s C ountry Life 
Commission, and their report, for 
which he was very largely responsible, 
is the m ost significant docum ent in 
Am erican rural life litera ture. H e ap
preciates the agricultural situation. 
H e understands the relationships be
tween the g rea t agricultural industry 
and o ther industries. H e sees the 
g rea t hum an needs in our country  
com m unities. H e is m ore widely 
know n in this country, both by farm 
ers and by agricultural leaders, than 
any o th er man except Jam es W ilson; 
th a t is, 'than any o ther man who 
m ight be considered eligible for the 
Secretaryship  of A griculture.

T h ere  are some m en who know 
P rofessor Bailey quite well who feel 
th a t he is no t an ad m in istra to r and 
that he would be unfortunately  weak 
at that point, w hereas the p resen t sit
uation dem ands a m an who would be 
especially s tro n g  in tha t side; but his 
career as D ean of the College of A gri
culture at Cornell U niversity  indicates 
that, while P ro fesso r Bailey may not 
him self a ttem pt to w ork out details 
of adm inistrative policy, he is able to  
ga ther about him  a m ost loyal corps 
of s trong  m en who do, after all, make 
the m achine work. H e would do this 
in the D epartm ent. In  all o ther re 
spects P ro fesso r Bailey is unapproach
able am ong m en who are, likely to be

m entioned. H e would im m ediately 
set fo rth  a policy for the D epartm ent 
th a t would be based on fundam ental 
principles, and yet which would be 
practical in its operations. H e would 
understand the absolute necessity  of 
co-operation w ith o ther agencies and 
in stitu tions; he know s the agricultu
ral leaders as perhaps no one else does 
and he would know how to bring  them  
together. H e is a s tro n g  speaker, as 
well as a cogent w riter. H e could 
present his case to  the people. He 
has g rea t courage and ample shrew d
ness. H e is accustom ed to have deal
ings with men.

P residen t W ilson undoubtedly de
sires to have in his Cabinet men who, 
at least, are no t a load from  the polit
ical poin t of view P rofessor Bailey 
is a D em ocrat and it is com m only 
undestood th a t he has been asked at 
tim es to accept nom inations from  that 
party  for such positions as congress
man or governor, although the T rad es
man has no au thority  fo r saying tha t 
this sta tem ent is authentic. H e is a 
man, however, who has ideas in re
gard to  governm ental policies and in 
general those ideas are in harm ony 
with the D em ocratic platform . A t 
any rate, P ro fesso r Bailey would, by 
no m eans, be a nonen tity  in the Cab
inet from  the general political point 
of view—quite the reverse.

P rofessor Bailey does not w ant the 
position. Indeed, if the portfolio  were 
offered him, his first im pulse would 
probably be to decline; but if his 
friends should decide th a t he is the 
best m an fo r the Secretaryship of 
A griculture, he would undoubtedly ac
cept. T hat is to say, he would prefer 
not to be drafted  for this service, but 
if he felt there was a w idespread be
lief, am ong those who know the situ 
ation best th a t he w as the m an of the 
hour, he would accept the call at this 
critical juncture.

T he T radesm an has pondered this 
whole subject a g rea t deal fo r the past 
few years and feels th a t it has not 
exaggerated  e ither th e  critical sig
nificance of the situation  in the De
partm ent, nor the qualifications of 
P rofessor Bailey to m eet the issues.

T H E  M AN H IG H E R  UP.
T hirty -eigh t men are now paying 

the penalty  for conspiracy in the Los 
A ngeles T im es explosion, which re 
sulted in the death of tw enty-one men.

None of these crim inals had any 
grievance against the Los Angeles 
T im es. Gen. O tis had done nothing 
to arouse the enm ity of the union 
iron w orkers. H e had incurred the 
ill will of the union prin ters, who had 
a long-standing grievance because he 
thrived and prospered in the face of 
their m ost m alignant opposition—and 
the union p rin te r does no t hesita te  to 
reso rt to any crim e in the calendar, 
because the ironclad oath he takes 
when he jo ins the organization  com 
pels him to obey the m andates of his 
m aster w ithout question or com m ent. 
D uring  the tria l of the dynam iters, 
one w itness testified that, before the 
explosion, the head of the union p rin t
e rs’ organization  called on M cN am ara 
and stated  th a t he had a “jo b ” to  be 
done on the coast and th a t N cM am ara

offered to furnish the man if Lynch 
would supply the money.

T h irty -eigh t men are paying the 
penalty  of conspiracy to com m it the 
Los A ngeles crime, but the man who 
conceived the idea and furnished the 
m oney to put it through has not yet 
been indicted. The legal departm ent 
of the G overnm ent moves slowly, but 
it moves exceedingly sure, and the 
T radesm an confidently expects to be 
able to chronicle the apprehension of 
the real crim inal—the m an higher up 
—in the near future.

SUGAR IN  PACKAGE.
Some years ago the Am erican Sugar 

Refining Co. began p u tting  up dom ino 
sugar in paper cartons. T he experi
m ent proved so sa tisfacto ry  and the 
new style of package m et w ith such 
general favor at the hands of both 
grocer and consum er tha t the trade 
on this brand is now alm ost wholly 
confined to package quantities.

Now the F rank lin  Sugar Refining 
Co. is placing on the m arket g ranu la t
ed sugar in two and five pound cartons 
and the T radesm an believes th a t the 
innovation will m eet with such general 
approval, both on the part of the deal* 
er and the consum er, th a t the trade 
on these goods will be diverted large
ly to package quantities hereafter. 
G ranulated sugar sold in bulk contains 
m ore or less objectionable m atter, 
such as slivers from  the barrel, pieces 
of paper from  the lining, dust and dirt 
from  store sw eepings and flies, ants 
and o th er insects. T he packages are 
put up autom atically , the sugar not 
being touched by hum an hands, and 
from  the standpoint of cleanliness and 
sanitation, there is no question as to 
the desirability  of the package brands 
over the sugar sold in bulk.

A novel and most economical way to 
make a pretty tea tray was discovered 
by a girl who is very clever with her 
wits and fingers. She first purchased 
fo r 40 cents a large oval picture frame 
from a second-hand store, securing a 
very good bit of natural old wood
work. Then with a bottle of stain, some 
sandpaper and a little varnish she pol- 
lished up the wood to look like new, 
then screwed on two brass handles, one 
at each end, afterw ards cutting a piece 
of pretty cretonne the same size as the 
glass, and pasting it smoothly where the 
picture would ordinarily go. Covering 
it with the boards that belong to the 
frame, tacked securely into place, the 
entire back then being covered with a 
piece of felt, when she found herself 
possessed of a most fetching tea tray, 
which in the shops would sell from 
$5 to $8.

M any a young m an acquires the 
reputation  of being a good fellow 
while he is going to the bad.

M any a boy has acquired some very 
good habits by no t follow ing in the 
footsteps of his father.

If  all flesh is grass, th a t m ay ex
plain why m any a m an in a dry town 
feels like a bale of hay.

An idle rum or never spends much 
tim e in the office of a busy man.

I t  takes a sm art m an to conceal his 
ignorance.
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Substantial Business Growth of 
Grand Rapids.

T his city has had a very substan
tial financial g row th the past year. 
T h is is shown in the increase in the 
loans and discounts carried by the 
local banks, by the increase in de
posits and the very handsom e in
crease in the surplus and undivided 
profits I t  is even be tte r shown by 
the  increase in the bank clearings, an 
increase of approxim ately 20 per cent, 
as com pared with last year. One 
th ing  th a t has helped swell the clear
ings has been the num ber of large 
deals th a t have been “put over” dur
ing the year. A nother year is not re
called in which so m any transactions 
involving big figures have been 
closed. One of the largest of the 
purely local transactions was the 
purchase of the Phoenix F urn itu re  
Co. by a syndicate made up of Chas. 
H . Bender, R obert W . Irw in, Dudley 
T. W aters, A. W . H om pe, Jas. R. W y
lie and Ralph P. T ie tsort. T he old 
com pany was capitalized at $500,000. 
T he stock was purchased at par, the 
Converse, M errill, F rank  W . Sm ith 
and K endall in terests re tiring  after a 
connection with the trade th a t nearly 
covers the furniture h istory  of the 
city, and the paym ent, it is under
stood, was spot cash. O th er large 
deals, purely local in their character, 
included the purchase of the Lem on 
& W heeler Com pany at $250,000 and 
its m erger w ith the W orden  under 
the same name, the purchase of the 
C lark-W eaver Co., by H . W . Spind- 
ler, O tto  A. O hland and o thers and 
their re-oranization  of the business 
under the style of the Michigan 
H ardw are Company, w ith $200,000 
capital, and the increase in the cap
italization and re-oranization  of the 
G rand Rapids D ry Goods Co. w ith <a 
capitalization of $400.000 by E. A. 
Stowe, W m . B. H olden and others. 
T hese th ree  transactions, all re lating  
to Grand Rapids wholesale houses 
have been of g rea t im portance to this 
city as streng then ing  its position in 
resources and capacity to serve as a 
jobbing center and the base of sup
plies for W estern  Michigan. A m ong 
the transactions closely identified 
w ith th is city, but in which outside 
in terests have been concerned, have 
been the purchase of the H olland in- 
te ru rban  from  the D etro it contro l by 
in terests represen ted  by Benj. S. 
H anchett, and of the M uskegon in- 
teru rban  from  its old New Y ork con
tro l by the U nited L ight and R ail
way Co., in which F rank  T. H ulsw it 
is the active head. B oth properties 
w ere brought under local con tro l and 

•m anagem ent by the charge and both 
have been greatly  im proved in the

service they gave th is city. In  the 
field of still larger finance, w ith this 
city as! the center of operations, the 
U nited L igh t and R ailw ays Co. de
clared a stock dividend of 75 per 
cent, on its com m on stock and then 
increased its capitalization from  
$2,133,500 preferred , $866,000 second 
preferred and $500,000 com m on stock 
to $3,000,000 second preferred  and 
$5,000,000 com m on stock, using the 
proceeds for the acquirem ent of the 
T ri-C ity  Railw ay and L ight and the 
gas and electric properties of O ttum a 
and Cedar Rapids. T he various p rop
erties of Kelsey, B rew er & Co., were 
also m erged into the A m erican P ub
lic U tilities Co., with an issue of 
$1,714.000 preferred  stock, $2,400,000 
com m on and $739,000 bonds. T he 
original issue was la ter increased by 
$2,200,000 preferred  and $770,000 com 
m on stock for the acquirem ent of 
properties a t LaCrosse, W is., and In 
dianapolis. Some of the real estate 
deals of the year have also been of 
such sizes as to  rep resen t im portant 
financial transactions. The four de
scriptions on M onroe avenue pur
chased as additions to the site for 
the new Pantlind  H otel cost $235,000, 
and the entire square which the hotel 
plans will em brace will represen t a 
real estate  investm ent of about $600,- 
000. F o r righ t of w ay and term inal 
facilities in G rand Rapids the new 
K alam azoo in terurban paid $260,000 
for the w est side p roperties of the 
Pow ers estate and $190,000 for the 
Pow ers opera house and adjacent 
properties th rough to  Lyon street, 
and at th is price it is subject to 
$50,000 preferred  stock and $90,000 
m ortgage, m aking the whole invest
m ent $330,000. O th er im portan t real 
estate deals have been the purchase 
of the Luce p roperty , on M onroe ave
nue, by Samuel A. and Louis Braudy 
at $250,000, the purchase of the Rood 
property , adjoining the Com m ercial 
Savirigs' Bank, by the bank and J. 
Siegel a t $105,000 and the purchase 
of the Rood property , a t Pearl and 
the arcade, by Ben F. W est a t $105,- 
000. T here have been several o ther 
deals during  the year involving 
am ounts from  $50,000 to $100,000, but 
in com parison w ith those given they 
are of m inor m om ent.

T he building and loan associations 
have m ade a very substan tial gain in 
business the past year. A ccording to 
the la test com pilation they  now have 
assets of $3,591,657, an increase of 18 
per cent, over the sam e tim e last 
year. T h e ir receip ts for the year 
were $1,929,328, an increase of 14 per 
cent. T he num ber of shares ou t
standing as investm ents is 4,731, the

We recommend
Public Utility 

Preferred Stocks
(as a class) for conservative, profitable investments, to net to 
TVt̂ o. Circulars of the various companies mailed upon request. 
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num ber of borrow ing  m em bers is 
2,650, an increase of 583 or 14 per 
cent., and the surplus and undivided 
profits to ta ls $455,491, an increase of 
23 per cent. T his city has five build
ing and loan associations and the re 
po rts show they are conducted at an 
expense of 6 per cent, of the assets. 
Of all the building and loan asso
ciations in the State the Grand R ap
ids M utual m ade the largest increase 
in business and the M utual H om e and 
Savings, of th is city, came second. 
One of the significant features in the 
repo rt is the 4,731 investing m em bers 
and 2,650 borrow ing m em bers. T he 
investing m em bers use the building 
and loan associations as their sav
ings bank and the borrow ing m em 
bers go  in fo r the purchase of hom es 
or for real estate investm ent. T o  a 
considerable ex ten t th is represen ts 
a diversion of business from  the sav
ings banks, bu t it is possible the 
bankd get som e share  of benefit in 
the habits of th rift which the build
ing and loan associations encourage.

T he S tate  B anking Com m issioner 
has designated  T raverse  City as the 
reserve city for S tate banks in the 
N orthw estern  p art of the L ow er P en 
insula. T his is a substantial tribu te  
to  the grow ing im portance of T rav 
erse City as the trade  and financial 
cen ter of N orthern  M ichigan and it 
is also fine evidence of the grow th 
and prosperity  of th a t p a rt of the 
S tate  to a degree th a t requires a 
reserve city w ithin easy reach.

T he F irs t S tate  Bank of H olland 
has elected H enry  J. Luidens Cash
ier, to  succeed the late G erm  W . 
M okma. Mr. Luidens has been con
nected w ith the Bank fo r nearly  
tw enty-five years and his prom otion 
to  the cashiership is a recognition  of 
his long and faithful service. W m . J. 
W estveer succeeds Mr. Luidens as 
A ssistan t Cashier.

Quotations on Local Stocks and Bonds.
Bid. A sked.

Am . G as & Elec. Co., Com.
Am . G as & E lec. Co.. P fd .
Am . L ig h t & T rac . Co., Com.
A m . L ig h t & T rac . Co., P fd.
Am. P ub lic  U tilitie s , Com.
Am . P ub lic  U tilitie s , P fd .
Can. P u g e t Sound L b r.
C ities S 'ervice Co., Com.
C ities Service Co., Pfd.
C itizen s’ Telephone 
C om w 'th  P r. Ry. & L t. Com.
C om w ’th  P r . R y. & L t. P fd .
D enn is S a lt & L br. Co.
E lec. Bond D eposit P fd .
F o u rth  N a tio n a l B ank  
F u rn itu re  C ity  B rew in g  Co.
Globe K n itt in g  W orks , Com.
Globe K n itt in g  W orks , P fd .
G. R . B rew in g  Co.
G. R. N a t ’l C ity  B an k  
G. R . S av ings  B an k  
H o llan d -S t. L ou is S ugar, Com.
K e n t S ta te  B ank  
M acey Co., Com.
L incoln G as & Elec. Co.
M acey C om pany, Pfd.
M ich igan  S u g a r Co., Com.
M ich igan  S ta te  Tele. Co., P fd .
N a tio n a l G rocer Co., P fd  
Old N a tio n a l B ank  
P acific  G as & E lec. Co., Com 
Pacific  G as & E lec. Co., P fd .
P eoples S av ings  B ank

U n ited  L ig h t & R ailw ay , Com. 
U n ited  L t. & Ry., 1st P fd . 
U n ited  L t. & R y ., 2nd P fd ., 

(o!d)
U n ited  L t  & R y .. 2nd P fd ., 

(new )
Bonds.

C h a tta n o o g a  G as Co. 1927
D en v er G as & E lec. Co. 1949
F lin t G as Co. 1924
G. R . E d ison  Co. 1916
G. R . G as L ig h t Co. 1915
G. R . R a ilw ay  Co. 1916
K alam azoo  G as Co. 1920
S ag in aw  C ity  G as Co, 1916

•E x-d iv idend .
D ecem ber 31, 191§
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110 113
86 88
95 96
65% 66%
88 90
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75% 76
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74 75
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96 97%
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100% 100%
100 101

95 100
99

To Depopulate Canal Zone.
The census of the P anam a canal 

zone gives the population there  to 
day as 63,810, of which about 42,000 
are em ployes of the canal com m is
sion, the Panam a railroad, and of 
the various canal con tracto rs. G en
erally speaking, the soil is no t su it
able for farm ing. I t  is no t likely th a t 
A m ericans will be a ttrac ted , and 
since o ther occupants than  A m eri
cans, for obvious reasons, are no t de
sirable, Col. G oethals is in favor of 
the depopulation of the zone, except 
so far as it will be occupied by canal 
operatives and by the m ilitary  neces
sary for the p ro tection  of the canal.

The Latest Disease.
A physician, who w as much in de

m and am ong the m em bers of the 
sm art set, was called one day to a t
tend a society wom an. .

“Good m orning, Mrs. C arney,’’ he 
said in his breezy m anner, “here I am. 
Now w hat do you think is the m atter 
with you this m orn ing?”

“Oh, doctor,” she said, in a plaintive 
m anner, “I scarcely know w hat to say. 
W hat is new?”

T here  are spots on the sun, yet 
some people expect a sm all boy to  be 
perfect.
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REVIEW OFTHE SHOE MARKET

Another “Pure Shoe” Bill.
A C ongressm an from  K ansas by the 

nam e of Oldfield, has taken it into his 
head to “insurge” against the shoe 
industry. H is “ insurgency” takes the 
form  of a bill (H . R. 27158) to “pre
vent the sale of boots and shoes when 
o ther m aterial than  leather is substi
tuted therefor in m anufacture." The 
bill was introduced D ecem ber 12, and 
referred to the Com m ittee on In te r
sta te  and Foreign Commerce, where 
it will repose until such time as the 
C om m ittee decides upon for a public 
hearing.

if  a public hearing  is held, both 
branches of the trade—retail and 
m anufacturing— should be represented 
by the strongest men th a t can be sent 
to W ashington. C om m ittees from  
both the national associations of re 
ta ilers’ associations, should be p res
ent to oppose the assault against their 
business.

T he Oldfield bill is sim ilar to the 
“ P icard” act passed by the legislature 
of Louisiana, and which the trade is 
doing its u tm ost to  have repealed. In  
th is case the trade  was caught nap
ping because few realized until after 
the bill became law w hat a serious 
m enace it was to their business. T his 
should not happen with the Oldfield 
bill. D eterm ined opposition before 
the com m ittee having the bill in 
charge, and an active cam paign to 
convince the m em bers of C ongress of 
its unfairness should be undertaken 
now. L et every retailer w rite his 
C ongressm an pro testing  against the 
bill. L et every retailer secure the
prom ise of his Congreem an to vote 
against the bill if it should be favor
ably reported  by the Com m ittee.

Now as to the m erit of the bill. 
It possesses none. The m easure is 
introduced by one who, we venture to 
sav, knows nothing of shoe m anufac
tu ring  or of conditions environing the 
retailing  of shoes. If enforced it will 
result in annoyance and inconvenience 
to the m anfuacturer and dealer, and 
loss and hardship to the consum er.

Com petition has m ade it necessary, 
and trade conditions m ake it desir
able, that shoes of the u tm ost value 
for a given price should be furnished 
the consum er. If every w earer of 
■shoes w as able to  pay an unlim ited 
price for his footw ear, only leathei 
of the highest grade woud need to  be 
used. But unfortunately  m any people, 
by force of circum stances, are com 
pelled to buy shoes th a t do no t cost 
them  above $2. and $2.50 per pair. If 
good shoes a t these prices are to  be 
m ade wholly from  leather, the cheap
est and poorest parts of the hides 

' m ust be used. Such parts are  too soft 
and spongy to  afford even reasonable

wear, and if used by the m anufacturer 
m any a w earer of shoes would shortly  
find him self badly off in point of foo t
wear.

A poor o r soft leather counter can
not be detected in a new Shoe from  
a good one, but when once dam pened 
will crush down and seriously injure 
the appearance and nearly destroy  the 
w earing value of the shoe. A horn 
fibre counter, on the o ther hand, will 
stand the strain  of service as well as 
a sole leather counter of the best 
quality. I t  costs less than even the 
cheapest grade of sole lea ther counter 
and is of m uch g reater advantage to 
the consum er.

If the consum er knew this fact and 
o thers about the construction  of shoes 
there m ight be no objection w hatever 
to stam ping on the bottom  of a  shoe 
that a substitu te  for leather had been 
used in its m anufacture, but being un 
acquainted with these details the con
sum er would naturally  suspect he was 
buying a poor article and would take, 
in preference, one with a poor grade 
of sole leather counter and unw ittingly 
deprive him self of half the w ear of h ij 
shoes.

T his same sta tem ent is true of the 
two under lifts of the heel. M ost of 
the medium and low grades of shoes 
have one o r two lifts of hide-ite a t the 
base of the heel. T h is is be tte r in 
this place in all respects than coarse 
grades of sole lea ther lifts, which un
der the Oldfield bill would necessarily 
be used in this place.

T hese facts and o thers should be 
brought out at any hearing  in W ash
ington and steps should taken now 
to prepare for a country-w ide cam 
paign of opposition to the  Oldfield 
bill.

In the m eantim e, we invite readers 
to send us their views of the bill and 
w hether they think it a good one for 
the trade. A free exchange of opinion 
will help in the fight to  be made 
against a m easure th a t affects the 
livelihood of every retail shoe dealer. 
—Shoe R etailer.

Hold Off the Cut Price Sales!
N othing is m ore dem oralizing to 

the retail shoe trade than the early 
sem i-annual cut-price sales. T hese 
are usually the outcom e of a m isdirect 
effort to “com pete” w ith a neighbor
ing shoe store, o r the resu lt of one 
dealer p u tting  on an early sale, th ink
ing to “put one over” on his com pet
itors. In  any event the early  cut- 
price sales, s ta rtin g  in the m idst of 
the selling season, chop off the profits 
and shorten  the selling season to the 
very point of danger.

Presiden t H. R. W ebster of R oches
ter, recently  honored by being chosen

P resident of the R ochester Retail Shoe 
D ealers’ Association, has taken up this 
sales question as the first official act 
of his adm inistration , and we look to 
the sensible, reasonable and alert shoe 
dealers of R ochester, a city th a t hasn’t 
had a shoe failure in years, to give 
Presiden t W ebster earnest, unanim ous 
and hearty  support in his effort. 
R ochester’s A ssociation is a  live one 
and its w ork has been w orth  many 
thousands of dollars to its m em bers 
already through  co-operation in vari
ous ways, notably in upholding the 
prices of ru b b -rs  and rubber boots.

O ther city associations will do well 
*o consider the propriety  of putting  
off their clearance sales until Febru
ary 15th, the date the R ochester deal
ers have in mind. T h is will add six 
to seven weeks of shoe selling at a 
profit to your business calendar, and 
thousands of dollars to your profits 
which otherw ise would go into die 
pockets of an unappreciative public— 
a public th a t is being educated to pay 
m ore for footw ear and which will 
laugh in its sleeve if you perm it it 
to buy your m erchandise at m anufac
tu re rs’ prices.— Shoe Retailer.

H ow to Make the M ost of Your
self.

Q uality! I t  is quality th a t m akes 
us adm ire the lily and alm ost worship 
the rose. T he fine, the exquisite, the 
perfect have an eternal fascination 
for the hum an mind, ju st as they 
afford delight to  the eye and joy *o 
the senses in general.

T he perishable rose is born with 
quality, bu t the im perishable gold

m ust be refined. T he m ost fragile ot 
things, the beautiful snow crystal, is 
perfectly  form ed, but the diamond, 
which has been considered the hard
est of know n things, m ust be cut to 
bring out its perfection.

By reason ing  on such th ings as 
these we come to the conclusion that 
any th ing  possessed of lasting  quali
ties, alm ost im perishable qualities, is 
capable of refining, of perfecting, 
w hether it be the diam ond or hum an 
ability, skill, and efficiency. T hese 
are all possessed of perfect ability- 
H undreds of thousands of persons 
can play the piano, though few ever 
become Beethovens, L iszts, G riegs; 
yet since these la tte r  have done w hat 
they did, we know to  w hat exten t 
the quality of hum an skill in the way 
of .musical touch can be refined and 
perfected, a perfection th a t is both 
m ental and physical.

Toil is the process th a t refines hu
man effort; not any toil, bur only 
th a t which is increasingly efficient, 
only th a t which like the lapidary or 
cu tter brings out the facets of ability, 
its m any reflecting faces. T he w ork
ing places, the shops, offices, studios, 
factories, are all cu tting  and polishing 
the rough diam onds of our effort into 
the finished settings of life—if we 
have the m akings of quality in us.

Efficiency is L atest Religion.
T his constan t im provem ent in tne 

results of our hjiman efforts we som e
tim es call increase in efficiency. T he 
religion of efficiency is the very la test 
religion being preached. T hose w ho 
would im prove m en’s health  are 
preaching efficiency. T hose  who are

Let
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YOU
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try in g  to  get the best effort into the 
conduct of business and industry  are 
vitally  in terested  in increasing  the 
efficiency of those who do the work.

O ur psychologists are tak ing  gener
al principles and codifying them  into 
defínate rules of action based on the 
natural laws of the m ind in its b e 
havior, to the end th a t they  m ay 
help increase hum an efficiency. They 
are m ore in terested  in bring ing  out 
the possibilities in m an than  in any 
o ther one thing, believing th a t the 
im pulse tow ard  efficiency affords a 
field of study of m ore practical value 
to  the w orld than  any yet which their 
science has forw arded. T he great 
teachers are deeply concerned w ith 
the m aking of teaching m ore efficient, 
and the consensus of opinion am ong 
our w isest th inkers is th a t there is 
no place w here there  has been g rea t
er w aste of tim e and effort than  ,'n 
the  schools, effort spent ineffectively 
and an irreparable  w aste of w onder
ful brain stuff and beautiful hum an 
spirit.

T he elim ination of w aste has been 
one of the first steps and the m ost 
im portan t in increasing  efficiency. If 
we are to  becom e m ore proficient we 
need to have all our efforts te lling  
efforts. T h ere  is about as m uch differ
ence betw een the concrete m odern 
m ethods of p reventing  w aste as be
tw een the old m ethods of securing 
pow er through  a w aterfall and th a t 
of con tro lling  a head of w ater by 
dams so tha t hardly a gallon flows 
on w ithout doing work.

Perfec t H um an M achine Needed
“A s we go up the scale of hum an 

activity ,” says Dr. L u th e r Gulick in 
“T he Efficient L ife,” “quality counts 
m ore and more.

“T he h igher the quality  of the  w ork 
the g rea te r the nervous cost of it, and 
the  m ore highly perfected  m ust be 
the m achine th a t does it.

“T he conditions for efficiency in the 
case of the o rd inary  laborer are not 
com plex. H is w ork  is th a t of a 
coarse m achine, tu rn ing  out, like a 
grain  th resher, a g rea t am ount of p ro 
duction relatively low in grade. H is 
efficiency is but little  disturbed by 
constan t feeding upon indigestible 
victuals, by frequen t carousals, by a' 
d irty  skin and bad air. Low grade 
p roduction  does no t need a high 
grade organization .”

T he perfecting  of the q u a lity o f  the 
hum an m achine so th a t its output 
m ay be of the finest and h ighest type 
is one of the m ost vividly realized 
needs of our day. A uthor, lawyer, 
preacher, teacher, business m an—any 
m an or wom an engaged in any of the 
high fields of effort—have becom e 
acutely aw are of the perfection of 
physical resources needed if there  is 
to  be an increased m ental effort of 
high quality.

Of course there has arisen an op
posite school which m aintains th a t 
the w orks of genuis have been the 
resu lt of a toxin, a poison in the 
blood, but its represen tatives are over
w helm ingly alone com pared w ith the 
preachers of the o ther school, and 
they  cannot prove th e ir theories.

D r. Gulick says: “T he health  of the 
th inker, of the financier, of the exe
cutive genuis, dem ands a m om entary

alertness of all the faculties, an abili
ty to grasp, to originate, to carry  out, 
a trained perception and an in telli
gen t discrim ination. H e m ust be the 
m aster of a delicate high grade m a
chine calculated to  carry  on high 
grade work. H is health is upon an 
absolute different level from  th a t of 
the farm hand or the coal shoveler.” 

Perfection Brings Achievem ent. 
Perfected  contro l of physical fac

ulties, perfected pow ers of endurance, 
perfected pow ers of continuous a t
tention, perfected sensitiveness of 
body and m ind are all needed for 
h igher grade achievem ent. Men are 
continually  try ing  to  get the achieve
m ent w ithout sharpening their tools 
for the work, which is harder than 
try ing  to m ake bricks w ithou t straw .

There are people enough who will say : 
“W hat is the use?” T he sure answ er 
is there  isn’t  any use in these things 
for you. T he quality of your im agin
ation  is too low to  conceive of the 
glory of tru im ph there is in these 
things, the joys of intensity , the up
lift of g reat and difficult w ork well 
done.

Men in general do not believe 
enough in them selves. T here is a 
charm ing old W elsh  proverb  which 
says tha t every grain of sand has its 
portion  of the beach. So every man 
has his portion  of the g rea t sum of 
hum an capability. O ur psychologists 
say th a t capabilities of a peculiar 
character exist in every m an and th a t 
m any a genius goes to  w aste for w ant 
of developm ent. I t is either dw arfed 
at the s ta rt, never gets its eyes open 
to possibilities and its m uscle up for 
the w ork of discovering them , or it 
gets false notions th a t b ring  deterio 
ration.

A blessed ignorance of w hat they 
could no t do has some tim es led men 
on w ith a fearlessness th a t has led to 
a discovery of the great, even vast 
th ings they  could do. In  spite of all 
the  sluggish life around us, the un
awakened, slow, w asteful m en and 
wom en, we yet dare to  say th a t no 
one has a righ t to live except upon 
the levels of m axim um  efficiency. No 
one has any righ t to  seek anything 
but the best conditions of his daily 
life. I t  is principally  a  m atter of 
willing.

Physical Q uality  Needed.
G. S tanley H all calls flabby m us

cles the chasm  betw een w illing and 
doing. T he baseball diam ond is not 
the only place in the w orld w here 
flabby m uscles are out of place. T here  
are few fields of hum an effort w here- 
physical good form  does no t com 
m and a prem ium  of some sort. T he 
am ount of delay, loss, w aste, from  
tem porary  and easily preventable 
physical upsets or w eaknesses is now 
receiving the corrective a tten tion  due 
it. G reat efforts are being m ade to 
teach m en how to learn to care for 
their bodies o ther than  th rough  
know ledge gained in the b itte r school 
of experience.

T he gain ing of quality in a  physical 
sense is now declared to be far m ore 
fundam ental m atte r than  it has been 
form erly  believed to  be. T he sp irit
ual and m oral size of a m an is m ore 
dependent upon his physical perfec
tion than  we have realized. H is body

show s character. A disgraceful car
riage is a disgrace. If a m an carries 
him self well he has m ore courage and 
m ore self-respect. H e not only looks 
better, but looks are no t the main 
things, he is m ore efficient.

N oth ing  thart concerns a m an’s 
physical well being is now consider
ed negligible. H is eating, his diges
tion, his elim ination are all of vital 
im portance. D r. Gulick tells us tha t 
fine headw ork and coarse stom ach 
w ork do not go together. H e also 
tells us th a t really  valuable exercise 
reaches beyond the m uscles and the 
digestive o rgans; it braces up and 
stim ulates the mind. H e attacks cer
tain  form s of w asteful neglect th a t 
m en are m uch given to  and de
scribes the ir effects no t on body 
alone, but on w ork and character.

H ow  D aily B ath H elps
As for the daily bath, D r. Gulick 

m akes it necessary fo r the soul as 
fo r the body. “A scrupulously well 
kept skin is usually associated w ith 
the possession of a cultivated taste , 
a  susceptibility  to  fine and delicate 
things, a degree of self-respect which 
is m ore than  skin deep. T he un 
w ashed are people who have no such 
perceptions.” H e quotes a fam ous 
teacher who has said th a t “in our 
generation  a g rea t gulf is fixed that 
no dem ocracy or socialistic theories 
can bridge over betw een m en ana 
wom en th a t take a bath  every day and 
m en and wom en th a t do not. I t  is 
the difference of which bath ing  is a 
sym bol th a t m akes m arriage betw een 
people of different social habits so dis
astrous.”

“T he reason for a daily bath  is not 
physical but psychological,” says this 
man, w ho is devoting his life to the 
subject of m an’s well being. “The 
skin is w hat separa tes the individual 
from  th e  universe. In  a certain  
sense it is the boundary of a 
m an’s personality . I t  serves no t only 
for the protection  but also for infor
m ation. T he m ore scrupulously the

skin is looked after the m ore respon
sive it will be to the stim uli th a t it 
ge ts from  the outside w orld and the 
m ore accurate and well organized will 
be the inform ation which passes to 
the brain. A cold bath  in the m orn
ing raises the level of our m ental ac
tivity. I t  wakes us up, it increases 
the supply of energy. A bath  after 
the day’s w ork m eans tha t we have 
put off the old man with his needs, that 
we have left the office w ith its busi
ness behind, and are prepared  for 
som ething else. I t  is an act of re
spect to  our personality .”

Dr. Gulick would not have a man 
take a cold bath  if his constitu tion  is 
not equal to it, but for the sluggisn 
man who is ham pered with excess of 
fat he believes it good. But always 
he considers the reaction. A nd final
ly he tells us th a t much pessim ism  
has been put out of business by tak 
ing the righ t kinds of baths. “T he 
only difficulty is th a t the m ethod is 
so simple.”

W h at H um an Fineness Means.
I t  is neither a false idea nor a new 

one th a t g reat streng th  and fineness 
of quality go together, are consistent 
one with another. T he ancient sym 
bol for this idea was the iron hand 
in the velvet glove. T he m odern is 
expressed in the fact th a t the stro n g 
est cable for its size is one m ade of 
the g rea test num ber of fine strands: 
Some kinds of fineness m ay m ean an 
increase of fragility , but real increase 
in hum an fineness, in the sense of 
increased efficiency, never m eans this.

T he core of the  dynam o is the 
strongest part. T he core of hum an
ity is the sam e th ing  but it is often 
overlaid with laziness, inertia, useless 
inefficiencies th a t m ake full liberation 
of energy  possible. T o  tear these 
off is to arrive a t the poin t w here all 
this energy of the core can be liberat
ed C. S. Maddocks.

W hen a m an does talk  sense at least 
half the people don’t recognize it.
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M AN OF T H E  HOUR.

Dean Bailey For Head of Agricul
tural Department.

It was a great day for American 
agriculture and rural life when Liberty 
H. Bailey, now Dean of the Agricul
tural College at Cornell University, was 
at the forks of the roads—one headed 
to a career as a botanist and the other 
opening the way to the less occupied 
field of progressive agriculure. Science 
for its own sake beckoned to him in 
the one case, but the lure of horticulture 
and country life triumphed and as soon 
as he began to travel on that highway 
he glorified it, awakening into new life 
and activity his fellow travelers whom 
he passed and. as a result of his won
derful vision he inspired hope and 
aroused desire for great accomplish
ments in “the art which does men na
ture.”

P rof. Bailey’s boyhood was lived in 
Van Buren county, Michigan. He came 
of rugged stock. His father was a man 
of marked character, an accomplished 
farmer, an orchardist and one who 
blazed his way through original trails. 
He was a pioneer of the aggressive and 
purposeful type. On the farm, in the 
orchard, garden and vineyard, in the 
woods that he loved so well and on the 
border o f the great lake that has been 
the cherishing mother to Michigan hor
ticulturists, Liberty Bailey acquired the 
foundation upon which he built a career. • 
He early met and became acquainted 
with the men who were making history 
in the evolution of a better agriculture 
in our country. From these men he 
gathered inspiration and aspiration 
which awakened in him a great desire 
to acquire a specialized education that 
would be useful in making life upon the 
farm more attractive and give him an 
added power in dealing with the soil.

Not long after entering the Michigan 
Agriculture College his qualities for 
leadership were recognized and he was 
a marked man among his fellows. It 
was there that his faculty of expression 
found its field of development in col
lege journalism.

Following the completion of his stud
ies here and because of his love for 
botanical research, he became a pupil 
of Dr. Asa Gray, at H arvard University, 
and for a time he was custodian of the 
H arvard Botanical Gardens. During 
his sojourn at this university, his lucid
ity o f expression and his intimate knowl
edge of the fundamentals in agriculture, 
together with his appreciation of the 
charm of rural life, led him into the 
field of agricultural journalism  and he 
became a voluminous writer for farm 
journals as a means of support while he 
was completing his graduate studies. 
There was no lack of a market for his 
literary products.

The management of the Michigan 
Agricultural College kept its eye upon 
Bailey and, before his career was m ark
ed out and while he was wavering be
tween botany and horticulture as the 
area for his life work, he was called to 
the chair of horticulture at his alma 
mater. H is success as a teacher and 
organizer was so marked that when 
Cornell University sought a man to take 
charge of the section of horticulture in 
that great institution, Prof. Bailey was 
snatched from Michigan and then started

the movement which, under his guid
ing hand, has placed this great univers
ity in the leadership of institutions which 
are molding the great plan of country 
life in America.

His books written in connection with 
his work as a teacher and organizer in 
the field of agricultural education have 
given him an international reputation. 
The crowning work of his life has been 
vitalizing of the plan to carry the work 
and influence of agricultural colleges and 
experiment stations to the people en
gaged in rural pursuits and to waken 
educators to the importance of this work 
in our scheme of education. For many 
years, upon the rostrum, through the 
medium of journals and books, he has 
been unceasing in his determination that 
the vocation, which is the greatest source 
of wealth and happiness to  mankind, 
should so command the attention of 
educators as to secure its recognition 
in the curricula of universities, colleges, 
high schools and common schools and 
that the responsibility of these agencies 
must not stop with a course of study 
for boys and girls of school age, but 
must, in some way, be carried to men 
and women whose school days are past 
and who are engaged in their life work.

In making an estimate of the char
acter of Prof. Bailey, our first thought 
is of his honesty, because this lies at the 
foundation of his service to the world, 
when those engaged in the work can 
understand how difficult it is for one 
to be honest with himself in the per
formance of experiments in agriculture. 
The result one wants—the result one 
looks for—influences him more than he 
is willing to acknowledge in reaching 
the facts of an experiment. P rof. Bail
ey's record through  m any series of ex
periments which he has instituted and 
in the conclusions which he has drawn 
and placed before the public is rem ark
able because of his absolute integrity 
in interpreting to the world the trust 
as evolved by his experiment.

I wonder if the readers of the T rades
man know how difficult it is for one 
to be honest with himself in the per
formance of this class of work and I 
wonder if any of you have had experi
ence in testing  your own virtue in this 
connection. The result you w ant—the 
result you look for influences you more 
than you know in your method of reach
ing the facts of an experiment. I have 

'in  my own observation caught many 
people in dealing with Nature’s law and 
trying to interpret them who have ac
tually deceived themselves through their 
desire to obtain certain results. This 
experience w arrants me in placing great 
emphasis on this factor in Prof. Bailey’s 
character, for his rule of life has been 
to be honest with himself to be frank 
with the awaiting people, even at the 
expense of criticism upon his prophetic 
judgment. Added to honesty, Prof. 
Bailey has always exhibited courage in 
the expression of his views and a m ar
velous tolerance for those who differed 
from him. Unlike many great scientists, 
he has always been willing to give 
credit to other workers for observations 
and facts which have aided him in his 
own lines of experiment. P rof. Bailey’s 
unusual lucidity of expression, his 
gracefulness in the use of language 
and his wonderful command of the 
best English have enabled him to give

form to scientific subjects which has 
multiplied the readers of his books. In 
his originality of expression and attrac
tiveness of diction he has made his 
literary products so winsome that he 
has carried home to his auditors and 
readers the facts and principles which 
otherwise would have scarcely made an 
appeal. He has been able to transfer 
dry facts and education to a language 
and literature having a form of its 
own.

In summarizing the attributes that 
have made Prof. Bailey great, we can
not neglect the fertility of his imagina
tion. It is this which gives the artistic 
touch to the versatile utterances. H is 
pictures in words are as vivid as those 
exhibited in the limelight of the stere- 
opticon. He has, with this facility of 
expression and his prophetic vision, 
done more than any other man to glori
fy rural life and make people long for 
the opportunity to enjoy the attractions 
of the country. His imagination is both 
reproductive and creative. In his dis
course he illustrates so often the words 
of the immortal b a rd :

“Such tricks has strong imagination 
that, if it would but apprehend some 
joy, it comprehends some bringer of 
that joy.”

It was this kind of work which led 
President Roosevelt to name him as 
chairman of the Country Life Com
mission, of which he was the guiding 
spirit.

Most of us are copyists; we gather 
information from various sources and 
it becomes a part of ourselves; and it is 
eminently true of us that “we are a 
part of all that we have met.” Many

of us can assimilate this information 
in a way to make it our very own, but 
the genius and originality of Bailey 
have enabled him, by the aid of his 
wonderful ability in gathering, to so 
recreate and rearrange the facts and 
information which he has gathered from 
many sources as to give them a luster 
and force and effectiveness of their 
own with his distinctive mark upon 
them. Many have the ability to acquire, 
but few have the ability to use acquire
ments for all they are worth in accom
plishing the best kind of work in some 
field for the world. P rofessor Bailey 
is one of the few. From  his early 
boyhood he had a wonderful ability in 
the use of his senses. He saw things 
correctly and w ell; he has always been 
seeing th ings; he never fails, wherever 
he may be, to be gathering material 
through his powers of observation to 
be used in a most effective way in his 
chosen field of labor.

Beyond these things which I have 
mentioned there is one attribute of char
acter which to me means more than all 
the others. It may not have made a 
great man of him but with his marvel
ous diversity of talent it has carried 
to others with striking effectiveness the 
truths which he has evolved and to 
which he has given utterance in various 
ways. I refer to his lovable person
ality. There are many men in our ac
quaintance from whom we shrink. W ho 
would think, in a moment of emotion, 
of throwing his arms about Charles 
Sumner or Roscoe Conklin? But when 
he touches the personality of a lovable 
man like Elliott of H arvard, or Angell 
of Michigan, or Bailey of the United
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States, there are times when he feels, 
under the inspiration of the altruistic 
work fo r mankind, like throwing loving, 
appreciative arms about him.

In  thinking of Prof. Bailey’s career, 
we cannot doubt that his capacity, educa
tion and influence all indicate that he is 
the man whom President-eleGt Wilson 
should turn to in arranging his Cabinet, 
to take the Secretaryship of Agricul
ture. H is life work could not have 
been arranged more wisely to prepare 
him for this crowning opportunity to 
be of the greatest use to the rural in
terests of our Nation and these interests 
would welcome him to the position of all 
others in which he could employ astutely 
and effectively all of his varied talents 
for the benefit of all the people..

Charles W. Garfield.

W hat Some Cities AreMichigan 
Doing.

W ritte n  fo r th e  T rad esm an .
Fully 2,000 hom es have been built 

in Jackson since the tak ing  of the last 
census, which m eans upw ards of 10.- 
000 increase, o r a population of fully 
40,000. Jackson’s industrial fu ture is 
bright.

T he L ansing  Cham ber of C om m erce 
has plans for a traffic bureau.

T he Saginaw  B oard of T rade  will 
conduct a m em bership cam paign this 
m onth.

B attle Creek is asking for gates in
stead  of flagmen at M arshall stree t 
and South avenue crossings in th a t 
city.

T he Cedar Springs B oard of T rade 
will hold its annual m eeting  and ban
quet Janu ary  9. A nnual dues of the 
B oard have been reduced to $1 a year, 
w hich includes a ticket to the ban
quet.

T he Saginaw B oard of T rade  will 
hold weekly d inners during  the w in
ter, follow ed by brief discussion of 
live topics.

L eading m anufacturers of Saginaw 
have organized, under the nam e of the 
Saginaw  M anufacturers’ A ssociation, 
fo r m utual benefit. W . J. W ickes is 
P resident.

N ext year’s m eeting of the boys of 
the Y. M. C. A. of M ichigan will be 
held in Saginaw.

T he S tate  teachers’ convention, 
which is the plum of plum s in M ichi
gan, will probably land in K alam azoo’s 
lap in 1913, a lthough Ann A rbor is 
still in. the running and D etro it has a 
fighting chance. G rand R apids and 
Saginaw still have hopes, and final 
decision will be m ade January  18 at a 
m eeting  held in Lansing.

T he Saginaw  B oard of T rade  is a r
rang ing  for its golden aniversary cele
bration , which will be held A pril 9 
at the A uditorium .

T he S tate convention of th resher- 
m en will be held a t L ansing  F ebruary  
26 to 28.

K alam azoo has already secured nine 
conventions fo r 1913 and expects to 
add m any o thers to the list.

T he Boys and Girls Corn Club and 
the Jackson County Corn & Im prove
m ent A ssociation will unite in a corn 
show, to be held a t the courthouse, 
Jackson, Saturday, F ebruary  1, all day 
and evening.

Ludington will have a Sealer of 
W eights and Measures under its new

ordinance and new city scales are 
being installed.

The L ansing  Cham ber of Com m erce 
is u rg ing im provem ent of a num ber of 
streets and avenues.

T he new M ichigan C entral freight 
house, which with yard tracks rep
resents an expenditure of $75,000, has 
been com pleted at Lansing.

H astings expects to secure a new 
industry, the B arnes Vacuum Cleaner 
Co. Funds fo r a new building are 
being solicited by a com m ittee of the 
Im provem ent A ssociation.

A bout $10,000 of the nearly $50,000 
th a t is available for im provem ent of 
the roads in Berrien county will be 
expended on highw ays leading out of 
Benton H arbor.

Officers of the T hom as O verall Co., 
of Fond  du Lac, W is., were in M enom 
inee recently  looking for a su itab l; 
site for a plant.

H udsonville now has two cem ent 
block factories.

T he nex t im provem ent of the M. U.
T. city lines in B attle Creek will be 
an extension of the W ashing ton  ave
nue line to W ashing ton  H eights, 
reaching a section of the city tha t is 
g row ing rapidly.

H olland is p lanning to pave over 
three miles of streets.

I). F. B oonstra  is the new Presiden t 
of the Civic Club of Zeeland.

Pontiac has com pleted its city abat
to ir and local butchers will be obliged 
to use it. All cattle for city trade will 
be inspected on the hoof.

C harlo tte  physicians took up the 
w ork of raising  a fund to assist in 
building S tate  rew ard roads w ithin a 
radius of five m iles of the city. Sub
scriptions w ere asked of business men 
and the sum of $570.50 was raised, or 
enough to pay $180 per mile on each 
mile of road built.

L ansing shippers are try in g  to in
duce local traction  lines to  establish 
th rough  fre igh t ra tes to poin ts on 
o ther in terurban  lines.

F lin t w ants a b e tte r lighting  sys
tem  and is asking the local electric 
com pany to  subm it plans fo r m ore 
efficient service.

T he Lee & P o rte r  M anufacturing 
Co. will rem ain at Buchanan, the 
village having turned over a fund of 
$5,000 which was raised ostensibly for 
park purposes.

F ru it grow ers of no rthern  Berrien 
county m et at B enton H arbor and o r
ganized, the chief purpose being to 
secure a large canning factory and 
grape juice p lant at Benton H arbor.

F arm ers and business m en will m eet 
a t S taton  January  9 to com plete plans 
for a canning factory  sta tion  at S tan
ton.

H olland has voted do hold ano ther 
Chautauque at C entral P ark  in th a t 
city next summer.

F o r the first tim e in its. h istory  a 
distric t court of the U nited  S tates will 
convene in Sault Ste. M arie January  
14.

Bids are being asked for the building 
of a jail and sheriff’s residence at 
L ’Anse.

T he Soo line will build a $50,000 
depot at M anistique and it is reported  
th a t division headquarters of th a t 
road will be m oved from  G ladstone 
to  M anistique.

F lin t has forbidden the dum ping of 
any m ore ashes in the city streets.

G ladstone has opened night schools. 
T he n ight school system  has proven 
popular in the copper country, enroll
m ent a'- Calum et the first night being 
m ore than  200.

A lpena is having a taste  of p ros
perity  this w inter. All factories are 
running full time, w ork on the new 
railroad is being continued and the 
quarry of the M ichigan Alkali Co. and 
the mill of the H uron  Cem ent Co. will 
be operated  all w inter.

T hree  R ivers will purchase three 
acres of ground and built free tie 
sheds for farm ers. T h is m a tte r  has 
come up several tim es since the re 
m oval of the h itching posts from  St. 
Joe stree t when this thoroughfare was 
paved.

A ccording to p resen t plans K alam a
zoo jail prisoners will be sent to  the 
Goad R oads farm  a t P o rtage  C enter in 
the spring  to assist in raising  potatoes 
and o th er vegetables.

A fter January  1 M uskegon street 
cars, will be operated  by pow er fur
nished by the G rand Rapids-M uske- 
gon Pow er Co.

Secretary  R unyan, of the Bay City 
B oard of Commerce, is w riting  a 
series of articles for local papers on 
city developm ent. T he first one is 
on the subject of building up a city 
th rough  its surrounding  com m unity, 
o r “H itch ing  the City to the F arm .” 

T he Colon K nitting  Co. has reopen
ed its glove p lan t a t Bronson.

'T h e  H andy Iro n in g  T able Co. is 
en larg ing its p lan t at V assar.

Clio has installed tungsten  lam ps 
in place of the old arc lights.

Saginaw county farm ers’ institute 
will be held at the auditorium  Sagi
naw, February  20 and 21.

A new veneer com pany is being 
form ed at Escanaba and will build a 
plant 100x360 feet.

The K alkaska B oard of T rade has 
elected the follow ing directors for 
1913: W . S. Palm er, W . C. H ew iP, 
M. N. Lehner, Clyde Cole, I. M. Clark, 
A. E. Palm er and Jam es Graecen.

A lm ond Griffen.

For a Scent.
A grouchy butcher, who had w atch

ed the price of porterhouse steak 
climb the ladder of fame, was deep in 
the throes of an unusually bad grouch 
when a would-be custom er, eight 
years old, approached him and handed 
him a penny.

“Please, m ister, I w ant a cen t’s 
w orth  of sausage.”

T urn ing  on the youngster with a 
growl, he let forth  this burst of good 
salesm anship:

"Go smell o ’ the hook!"

A rtists rave about the beauty of the 
sunset, perhaps because they never see 
the sun rise.

H O N O R B IL T
S H O E S
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FO R EST IN FL U E N C E S.

A rrogan t and Ig n o ran t A ssum ptions 
of the W eather Bureau.

It is to-day a well recognized fact 
th a t the forests affect land and w ater 
conditions. M illions of people, in our 
country  and abroad, believe in these 
beneficial influences and the govern
m ents of nearly every civilized coun
try  have acted upon this belief and 
m ade the conservation of forests a 
m atter of general policy. In  Europe 
legislation regard ing  the "protective 
fo rests,” o r forests supposed parti
cularly able to prevent dam age from 
erosion, etc., is general. O u r own 
G overnm ent, in se tting  aside the W est
ern Reserves, covering an area m ore 
than  five tim es that of Michigan and 
w orth billions of dollars, as well as 
in its new departure of purchasing 
m ountain lands in the Appalachians, 
was prom pted to do so by the general 
belief th a t forests on these areas were 
beneficial to w ater distribution.

This belief in forest influences is 
largely based upon common know l
edge of ordinary phenom ena, rather 
than  exact experim ent or observation 
carried according to definite pro
grammes. It thus resembled our knowl
edge of agriculture and of various 
trades, where centuries of experience 
has accum ulated a w orking knowledge 
which still form s the im portant 80 
per cent, and m ore as it is applied in 
practice.

N evertheless this belief in forest in
fluences is shared by many, if not m ost 
of our scientists, by engineers and 
hydrographers, by farm ers and fo rest
ers alike.

O f the m atters of com m on know l
edge with regard to forest influence 
only a few can be m entioned here.

No doubt the m ost im portant in
fluence exercised by the forest is that 
on the surface run off of w ater and 
consequent erosion. T hat w ater runs 
off easier and faster from a pavem ent 
than a grass field is clear, and also 
that a forest with its uneven surface, 
its stum ps and logs and trees, its 
brush, debris and mulch hinders the 
run off very m aterially. This, in turn, 
p revents the w ater from  rapidly gath 
ering  into runs, from  cu tting  o r gul
lying and w ashing of the ground. O ur 
thousands of acres of gullied land in 
Michigan, the large areas of ruined 
farm  lands in M ississippi and the A p
palachians which form ed the subject 
of special study by our N ational Gov
ernm ent—all these wholesale cases of 
erosion did no t s ta rt until the lands 
were cleared of woods. “ Bad lands” 
and “Brakes,” those carved up dis
tric ts  of the plains and the arid  W est, 
are entirely  unknow n w here a  forest 
covers the land. In th is case we not 
only know  the cause of the trouble, 
but have long applied the simple rem 
edy of resto ring  treegrow th  and have 
successfully checked erosion.

By re tard ing  the run off and by 
keeping the soil norm ally softer in 
its upper layers, the fo rest gives the 
w ater m ore tim e and a b e tte r  chance 
to soak into the ground and jo ins the 
ground w ater from  th a t g reat reser
voir w here seven years' to tal precipi
tation  are norm ally run off from  the 
fields and woods.

How much does this action of the 
forest am ount to? W e do no t know, 
but we do know that a river in Michi
gan o r W isconsin does not behave like 
a prairie river in K ansas or T ;xas. 
Theft; it is feast or famine, o r flood 
and drouth, mud to rren t after every 
big rain. In our wooded country  it 
is a steady stream , requiring long-con
tinued rains o r snow m elts to make 
high w ater, and only in rare  cases a 
flood. But when we do have high 
w ater it stays and we can drive tim 
ber and rely on the p roper supply and 
do not fear its running dry in three 
days, as is com m on on such rivers 
as the Brazos, T rin ity  and Colorado 
in Texas.

T he forest acts as a shelter. Snow 
drifts in the open and gathers in the 
draw s and is washed off into the

creeks at the first thaw. In  the forest 
it falls evenly, is shaded and is p ro
tected against the wind.

The forest p ro tects the crop against 
dry ing winds and we have even learn 
ed to  m easure the effects in this di
rection.

T he forests p ro tect us com fortably 
against the bleak w inds in w inter.

On a small clearing a m an has to 
w ait longer in the spring  before he 
s ta rts  work. In  the fo rest the fence 
ro ts faster, tim ber does no t season but 
spoils, and the highw ay builder in 
the w oods begins by clearing the right 
of w ay to allow sun and a ir to get 
to his road. O ur highw ays in Michi
gan sta rted  largely as corduroy. T o 
day corduroy is abandoned and for
go tten  in m ost parts of the southern 
counties.

Overlooked, usually, in discussions 
of this subject, and yet of enorm ous 
value econom ically is the fact th a t the 
forest m akes poor lands bette r and

over g rea t areas is the only crop pos
sible. In  the U nited S tates this alone 
m eans several hundred m illions per 
year.

But the fo rest is not always a con- 
servor. I t  evaporates large quantities 
of water. I t  is probably not exagger
ation to say that a good forest here 
in M ichigan evaporates 10 inches of 
w ater per year or say 40,000 cubic feet 
per acre. T his takes some heat and 
we appreciate why some people claim 
that the forest equalizes tem perature 
and also furnishes w ater to the clouds 
which give us rain.

But, if all these th ings are of com
m on knowledge and are conceded, and 
if they are t f such im portance, why 
this story?

T he reason is in my hands—a bulle
tin of the W eather Bureau, p retending

to tell us that floods are not effected 
by fo rests and 'are  no m ore frequent 
on the Ohio R iver than  form erly. T his 
bulletin is evidently the follow er of 
a  form er bulletin by W illis L. M oore, 
the chief of the W leather Bureau at 
W ashington. T he form er bulletin was 
prepared at a special request of Chas. 
Scott, of Kansas, the discredited Rep
resentative and form erly  chairm an of 
the C om m ittee on A griculture and 
henchm an of Joe  Cannon. In  this 
bulletin M oore tried to befog the ques
tion of forest influences in every pos
sible way in o rder to help Scott in 
p reventing  the passage of the W eeks’ 
bill, which provided fo r the purchase 
of lands in the Appalachians. H e fail
ed m iserably, for his own bulletin re
futed his conclusions, the bill was 
passed, and M oore w as severely criti
cised by m any rightm inded people. I t  
was evident tha t the bulletin was a 
cam paign docum ent, w herein an offi
cer of the G overnm ent was using  his

position and prestige (none too much 
of th is) and also the m oney and m a
chinery in the D epartm ent to discredit 
a m eritorious enterprise, petitioned for 
by the governors and legislatures of 
several states, by a host of public 
o rganizations and prom inent men. H is 
defeat does not seem to sit well and 
he comes back to hurt the efforts of 
the friends of forestry . I t  m ight be 
stated  that while R oosevelt was P resi
dent, M oore staid in the band wagon 
and believed firmly in the forest in
fluences.

M oore’s tactics from  the s ta rt were 
to befog the case and pretend that 
this whole m atter of forest influences 
was concerned with the floods on the 
rivers and his effort was to show that 
forests had no th ing  to do with the 
case.

A t the ou tse t it m ight be said that 
floods occur probably on all steams, 
that they are a norm al condition in 
m ost m ountain stream s and are rare 
in those of level countries, especially 
forested countries.

Thus on the Santee, in Georgia, a 
freshet floods the bottom s 10 feet and 
m ore in depth, comes over night, stays 
a week or so and then subsides. On 
the Santee this is not a flood, but a 
norm al freshet. If it occured on our 
Grand River we would call it a flood 
and it would do grea t damage. On the 
S tilagnam ish floods are norm al and 
enorm ous floods will occur there, re
gardless of any forest cover o r any
th ing  man can do.

I t m ight also be said th a t the floods 
are a very m inor m atte r in this dis
cussion, th a t the im portan t claims, as 
clearly shown by the action of the 
different governm ents relate prim arily  
to surface run off and erosion and also 
to the m atter of w aste lands. In  our 
own country it is particularly  the reg
ulation of run off in connection w ith 
irrigation  and w ater power, and then 
also the gully ing  and consequent ruin 
of lands which b rought the subject 
to a head.

As regards the influence of forests 
on flood conditions, little  need be add
ed to w hat was said before. The 
forest anyw here, a t all tim es and under 
all conditions, does the th ings we 
know  it to do.

I t  hinders run off as a mechanical 
obstacle.

I t p revents erosion or gullying and 
thus greatly  helps to re tard  rapid 
gathering  of w aters, rapid run off and 
fu rther erosion.

F orests by th is action lessen the 
am ount of sedim ent to. be carried into 
rivers.

F o rests re tard  snow m elt and thus 
help to p revent a rapid gathering  of 
w aters; the snow in hte cleared lands 
going before th a t in the woods.

F o rests  prevent hardening of soil 
and frost and in m any w ays help w at
er to  soak in to  the ground and be 
stored.

F o rest increases evaporation and 
thus sends back large bodies of w ater 
to the air.

T hese th ings the fo rests do and al
ways do. If, then, as in Michigan 
20 to 30 per cent, of the land area  is 
covered by forest we have here a 
large facto r; in fact, incom parably the

Filibert Roth.
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la rger facto r of stream  regulation over 
which we have any control.

In  the A ppalachians the fo rest cov
ers over 80 per cent, and should al
ways do so. If  the forest, by keeping 
back part of the snow w ater, can pre
vent the last few feet on a rise on 
the G rand River or: Saginaw, we have 
h ighw ater and not flood.

If a flood comes anyw ay it is no 
argum ent against the woods. T he 
forest does its part in prevention ju st 
the same and if it does no t enough, 
we bear the dam age. To say th a t it 
does no th ing  is like saying, a house 
is of no use, a tornado m ay destroy 
it and leave us w ithout shelter.

And "what else can we do about 
floods? Build dams? Yes, and cover 
all the good bo ttom  lands in the A p
palachians, change all railroads and 
highways, spend m illions in construc
tion.

In  a few years we find some dams 
gone and grea t dam age done in going.

W orse than  this, if the m ountains 
are allowed to be denuded, the dirt 
will fill up every reservoir we can build 
and necessitate a new start.

Do dams and reservoirs prevent 
floods? No, n o t a t all. T hey  store 
a sm all p a rt of all the w ater and in 
flood tim e the flood goes over ju st the 
same.

No doubt dam s and reservoirs will 
be built, bu t before we go far we shall 
follow the advise of the best hydraulic 
engineer in M ichigan and cover as 
much of the m ountain area w ith forest 
as we possibly can, for we shall learn 
th a t the fo rest is a self sustaining, 
ever acting, inexpensive factor and 
one of a m agnitude in all m ountain 
country  com pared to  which the en
g ineer’s w ork  m ust rem ain pigmy.

As regards the prevent sta tu s of our 
know ledge concerning floods, it is in
te restin g  to pick out a  few salient 
poin ts as developed in the con trover
sy over the W eeks’ bill.

In  the first place the men, like 
L eighton and Newell, who have spent 
years in stream  m easurem ent on the 
largest scale ever done in any coun
try  and m en w ho have gained a w orld 
wide repu tation  as scientific students 
of th is problem , claim th a t the forests 
do exercise a very im portan t influence. 
T hey are re-inforced by g rea t students 
i;f eng neering  like Swain, of H arvard , 
of geology like V an 'disc, of W iscon
sin. of fo restry  like Pinchot.

M oore, the head of the W eather 
Bureau, a m an who has busied him self 
w ith o th er kinds of work, stands op
posed to these m en — specialists in 
the ir line.

T he resu lt is exactly  w hat one 
m ight expect. In  his bulletin  already 
refe rred  to he m akes th is sta tem ent 
as one of his conclusions (page 38): 
“T he run-off of our rivers is no t m a
teria lly  affected by any o th er facto r 
than  the p recip itation .”

T h a t th is is the m erest bosh any 
school boy knows, for no one would 
ever claim  th a t w ater flows off of a 
steep slope at the sam e speed or in 
the same m anner as from  a gentle 
slope. M oore know s th is to be so, 
for he him self says (page 15): “T his 
is a tangled  problem  since the  results 
m ust depend upon the slope of the

ground; the nature and condition of 
the soil, the nature of the forest, e tc.”

In the hearings of Feb., 1910, he 
failed entirely  to m ake good his claims 
and P ro fesso r Swain particularly  
showed th a t he knew  of the useless
ness of his gauge record statem ents.
I m ade him adm it th a t he was no 
hydrographer, but evidently he was 
politician enough to  persuade Secre
tary  Wyilson. A t any rate  the D epart
m ent of A griculture did send out 
M oore’s report, trash  as it is, and it 
refused to le t the F o re st Service send 
out H all and M axw ell’s report, in 
which a lot of interesting m aterial on 
flood is b rought together.

As regards this controversy, then, 
we can say th is: T he people at large, 
m any o r m ost scientific men, believe 
in forest influences, and our G overn
m ent acts upon it.

A few men, and am ong them  a few 
com petent e n g in e f s ,  dispute this, but 
only from  the point of floods, on the 
quantitative value of fo rest influence.

T he W eather Bureau continues to 
trum p up a lo t of old gauge readings 
which they did not m ake or take and 
of which little  can be said, except that 
they tell us when the readings were 
high and big w ater existed in the 
river. T hey ask us to  believe these 
records and to take th e ir in terp re ta
tion when the very experts who have 
studied this subject and these records 
say th a t they do not bear out M oore’s 
contention.

T he W eath er B ureau know s not 
even the area of forest under consid
eration, no th ing  of slope of ground 
or character of woods, etc., the very 
th ings M oore adm its as necessary  to 
a study, but in an a rro g an t and th o r
oughly unscientific m anner they  ask 
us to believe the ir conclusions.

F ilibert Roth.

Each person in the U nited S tates 
this year has used eighty-seven pounds 
of sugar, the per capita consum ption 
of this article having increased from  
eightly  pounds in 1910, fifty-nine 
pounds in 1900 and th irty-n ine and 
five-tenths pounds in 1880, say sta
tistics ga thered  at the Bureau of F o r
eign and D om estic Commerce. The 
to tal sugar consum ption this year will 
exceed 8,000,000,000 pounds, w hereas 
in 1900 only 4,500,000,000 pounds w er : 
used. T he cost of the sugar to the 
consum er this year will approxim ate 
$400,000,000, which is m ore than  $1.- 
000,000 a day. O ne-fourth  of this 
sugar came from  the U nited  S tates 
proper, ano ther fourth  from  Hawaii 
and P o rto  Rico, and the rem ainder 
from  foreign countries, chiefly Cuba. 
T he large increase th is year in the 
production of beet sugar in this coun
try  is noted, 1,400,000,000 pounds hav
ing been raised, against 1,000,000,000 
pounds in 1910, and less than  half 
that am ount in 1905.

M any a m an who tries to make his 
m oney go a long way never thinks 
of con tribu ting  to foreign missions.

If a m an’s nerve is good he can 
m anage to pull through, even if his 
credit is poor.

H elp com es to those who are will
ing to pay for it.

FLEISCHMANN’S YEAST is to-day sold by 

thousands of grocers, who realize the advan

tage of pleasing their customers and at the 

same time making a good profit from the 

goods they sell. If you are not selling it now, 

Mr. Grocer, let us suggest that you fall into 

line. You w on’t regret it. 3  ̂ J*.

Switzer Glass 
Sales Jars

For five years have helped 10.000 up-to-date retailers 
sell bulk pickles, oysters, pickled and fancy meats, pea
nut butter, etc.

Jars, clearest tough flint glass.
Hinge cover attachm ent of non-rusting aluminum 

metal.
Cover, polished plate glass. Always in place, easily 

removed and stays tilted when raised.
1 gal. complete, each.........  -.$1.32 \
\ 3/ i  gal. complete, each.........  1.67 I „  ^
3 gal. complete, each ............ 2.10 F. O. B. Chicago
4 gal. complete, each............ 2.60 )

Send your jobber an order to-day for prompt shipment
or we can supply you.

0 . S. SWITZER & CO., £ £ =  Chicago

Let the 
Other 
Fellow 
Experiment

Twenty years’ experience 
in building Computing Scales, 

is a service that is handed you when you buy a 
Dayton Moneyweight Scale. There’s as much dif
ference in Dayton Scales and “The Other Rind,” as 
there is between a Swiss Watch and a “Dollar 
Watch.”

Buy a Scale with a System 
Buy a Scale with a Record of Good Service 

Buy a Scale with a Ten Year Guarantee 
Buy Dayton Computing Scales

Moneyweight Scale Company 
165 North State Street Chicago, Illinois

Have you had our booklet of Store System s. "The Bigness of Little 
Things?” It's free, ask for it.
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T H E  W IN E  OF W ORK.

H ow It Revived a Dead Business 
Comer.

Out on the northwest side of the city 
there is a corner that is rapidly becom
ing the shopping center of a large and 
prosperous residence district. On one 
of the corners there is a department 
store. It is a small store compared to 
the mammoth establishments downtown, 
but a great enterprise in its neighbor
hood. It occupies a large, new, two 
story building. It is a highly profitable 
concern. The two brothers who own 
it are getting rich.

Around this store are grouped a score 
of other prosperous retail establishments 
of various kinds. A new bank building 
has gone up on one of the corners. 
The corner and the streets on both sides 
of it for two squares are illuminated at 
night by up to date group lights that 
create a small “great white way.” P ros
perity radiates from the corner. Yet 
five years ago the corner was one of the 
most hopeless, down in the heel, tumbled 
down, unlighted, and unprofitable local
ities in the city, and the man who is 
responsible for its regeneration was a 
salesman, covering a city route for a 
large wholesale grocery company, earn
ing just a trifle more than was needed 
to support his family and with no more 
prospects of getting out of the rut than 
are enjoyed by thousands of other salar
ied workers.

How he turned the trick is a story 
that every ambitous young man would 
do well to stick in his hat.

An Unprosperous Locality.
Before the salesman became interested 

in it the store on the corenr was an old 
fashioned combination grocery and deli
catessen located in a cheerless two story 
frame building that needed a coat of 
paint and several other things to make 
it presentable. The store inside was 
about as unprosperous looking as the 
building that housed it. The fixtures 
were few and old fashioned; the stock 
small and ill kept. I t was depressing to 
look at the outside of the building; more 
so to go within to make a purchase.

The rest of the neighborhood was a 
little worse than this building. The 
streets were dirty, half paved, and badly 
lighted. F or rent signs were always to 
be seen on several store buildings at the 
same time.

“Nobody can do anything in this 
neighborhood,” said the man who form 
erly owned the store. “There isn’t any 
trade here. People go over to the 
avenue to do their shopping.”

Certainly they did not come to this 
store to do it, for one fine summer day 
he threw up his hands and invited his 
creditors to come and see what they 
could get out of the wreck of his busi
ness. A failure was no new thing in 
the neighborhood; nobody was surprised 
to see the grocer give in.

Now the salesman comes to the scene.
“I would never be here now,” says he 

to-day, “if just at that time I hadn’t 
happened to be so tired of working for 
other people that I was ready to take 
any chance in getting something of my 
own.”

Bought Old Stock for Song.
He had sold the failing grocer for a 

couple of years. At the time of the 
failure the firm he represented was the

largest creditor, holding bills for $280 
against the bankrupt store. O ther cred
itors ran the total up to $900, of which 
$160 belonged to the landlord for rent. 
The stock and fixtures of the store were 
put lip at auction, no buyer having ap
peared in response to advertisements.

The salesman had a brother who was 
a street car conductor. To him the 
salesman sa id : “Let us get into busi
ness for ourselves. I ’ve got $400 saved.
I can borrow twice as much. You’ve 
got $300. For heaven’s sake, let’s try 
to quit working for somebody else and 
get a start for ourselves.”

The brother demurred.
“Why, that corner is deader than a 

graveyard,” he protested. “Just look at 
it.”

"I know,” said the salesman, “but just 
look at the people who have been run
ning it. Anyhow, let’s make this splurge. 
It’s the easiest chance we ever had, and 
if we fail we’ll have the satisfaction 
of having had our own business once, 
anyhow.”

They bought in the stock for $200 and 
paid the landlord his rent in full. Then 
they quit their jobs. The salesman went 
to his old firm and sa id : “I’m going 
to throw out all that old stuff and stock 
up new, from sugar to olive oil. I want 
you to give me all the credit I need. 
I ’m going to make a go of that place, 
and two years from now you’ll be fall
ing over yourselves to hold my business.” 

Real “Clean Up” Sale.
A fter he had managed to impress 

them with his enthusiasm he was told 
that they would let him have $500 worth 
of goods. “Plenty for a starter,” said 
he, and went to the fixture people.

He paid $100 down and got $400 worth 
of fixtures on long time. Then he went 
back to the store.

In the meantime his brother had been 
at work, and the stock, instead of be
ing on the shelves, was piled in stacks 
on the floor. The counters had been 
removed. There was nothing on the 
floor but the piles of goods. N ext morn
ing the whole front of the old building 
was covered with new muslin signs an
nouncing a selling out sale and quoting 
such prices a s : “Sugar, 4 cents a pound,” 
“All soaps, 1 cent a bar,” etc. Hand 
bills distributed by boys carried the news 
to the housewives of the neighborhood. 
A brass band for $50 played all a fter
noon in a wagon carrying a big sign. 
People smiled, but dropped in out of 
curiosity.

The sale was arranged carefully. 
Spectacular bargains were judiciously 
mixed with generally lower prices. The 
first day the sales totaled $60. The sec
ond day they ran up to $200. There 
was about $100 worth of goods left 
out of a stock that had cost only a little 
over $200 all told, and the brothers re
moved this and stored it out of sight 
in the basement, and next day the signs 
on the front of the building re a d : “Sold 
Out. W ill Open in a Few Days. Same 
Bargains, New Goods.”

Brand New Store Opened.
The empty store was there for any

body to look in and see how well the 
neighborhood had responded to the sale.

Then they cleaned the store. The 
old fixtures were sold for $50 to a sec
ond hand man. The wagon that carried 
them away bore on each side a huge 
sign: “Thrown out to make room for

the Fair Grocery Co.’s new store.” 
A fter the fixtures had been loaded 
with all the ostentation possible, the 
wagon spent the rest of the day driving 
to and fro in the neighborhood before 
going to its destination. W hen the new 
fixtures were delivered the wagon bore 
a sign:

“New fixtures for the Fair Grocery 
Co.’s store.”

There was more advertising. Then 
the new store opened—brand new from 
top to bottom a n d , inside and out, so 
far as one could see, for the landlord 
had been induced to slap a new coat of 
paint over the lower half of the old 
building.

The brothers had spent every cent 
they possessed had pushed their credit 
to the limit, and had borrowed $500, 
when they threw the doors open in their 
new store.

“We figured it as a daring but good 
speculation,” says the ex-salesman now. 
“W e could always go back to our jobs 
if we failed.”

A new store, a clean store, with clean, 
up to date goods, clean floors, clean 
clerks—in short, a modern store was 
such a novelty in the neighborhood that 
every one who passed stopped to look 
in surprise. The dilapidated condition 
of the surrounding buildings was in a 
way a help to the newcomers; their 
shining new store stood out all the more 
favorably in contrast. The furious bar
gain sale when the old stock had been 
disposed of had not been forgotten, and 
by noon of the first day there was a 
comforting stream of patrons passing 
in and out of the place.

Met Competitors’ Prices.
The shopping center of the district 

was over on the avenue, eight blocks 
away. A number of large stores there 
drew most of the district’s retail trade. 
Before opening, the brothers had visited 
these stores and carefully chalked down 
the prices at which groceries were sold. 
When the housewives of the neighbor
hood entered the new store they found 
staples displayed with the sign :

“Prices so-and-so. This is 1 cent less 
than you pay in the avenue. W hy not 
trade near home?”

Every article in the store was sold 
with the announcement that it could not 
be purchased any cheaper in the big 
stores on the avenue. A few customers 
doubted this.

“Here is a dime for carfare,” was the 
reply. “Go over there and see for your
self.”

“Well, then, your goods aren’t so 
good,” was another objection. “W e al
ways had to pay more here for the same 
kind of goods.”

“Not any more, madam,” came the 
reply. “I f  we aren’t selling as good stuff 
as they have on the avenue for the same 
price, bring it back and we’ll pay yor 
for telling us.”

All these statements had a solid foun
dation to stand on. The ex-salesman 
had investigated the avenue stocks. He 
knew the grocery business from the in
side. The new store actually was doing 
all that it claimed. One or two cus
tomers accepted the proffered dime and 
went to the avenue to look at prices. 
A fter that they were convinced.

Attracting New Trade.
The business was apparently a success

Wilmarth Makes 
Show Cases

For All Purposes
We have a show case particularly suit
able for every line of goods displayed in 
a modern department store. ^

S

Wilmarth Show Case Co.
1542 Jefferson Ave. Grand Rapids, Mich.

Pittsburg Salesrooms Chicago Salesrooms
7th FI. House Bldg. 233 W. Jackson Blvd.
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from the beginning. The patronage was 
convinced that there was only one way 
for them to get good rents, and that 
was to help build up the neighborhood. 
He “got ’em together.” The organiza
tion began to do a huge business in 
comparison to the old store’s, but at the 
end of six months the brothers took 
stock and saw failure looming up be
fore them. Their verdict was: “There 
aren’t enough people coming to these 
corners to trade to support a first class 
grocery.”

The discovery was a hard knock.
“I guess we’d better give it up,” said 

the ex-conductor. “W e’ve got all the 
trade that comes to the corner, and it 
isn’t enough. We can get out now with
out losing much money.”

“W e’ll do nothing of the sort,” said 
the ex-salesman. “You are right; there 
doesn’t enough trade come to the cor
ner now for us to live on. All right. 
W hat we’ve got to do is to make more 
come. W e’ve made a good store out of 
this old shack. Now we’ve got to make 
a good corner. W e’ve built up our little 
trade; now we’ve got to build up the 
trade of the whole corner.”

Three months latter the two brothers 
had become responsible for a business 
men’s organization, composed of the 
dozen storekeepers around the corner 
and the property owners. The ex-sa'ies- 
man had inspired everybody with some 
of his ideas. The old real estate man 
who owned the biggest chunks of prop
erty around the corner had things for 
the corner. First, at the salesman’s sug
gestion, the alderman of the ward was 
made to get the streets asphalted and 
kept properly cleaned. Next, landlords 
were forced into putting in new store 
fronts. The fronts of the corner were 
cleaned up. Next, the hustler went a f
ter new lights. H e got enough to relieve 
at least part of the gloom that formerly 
had spoiled the place after dark. Not 
only that, he went out and convinced 
two merchants in other parts of the 
city that it would be worth their while 
to move into vacant stores near the 
corner.

Now a Prosperous Corner.
The business men’s organization began 

to advertise the corner. A brass band 
played up and down the streets every 
Saturday evening. And the business of 
the district slowly but surely began to 
be drawn toward the new center. The 
merchants, noting the new business, be
came energized. They woke up. They 
began to keep better stores and work 
harder for m r e trade. At the end of 
two years the two brothers went to 
their banker and said: “I f  we can get 
$3,000 we can get hold of that corner 
we are on. W hen we get it we’ll put 
up a two story brick building, 150 by 
75. That corner will be the best mer
chandising stand within two miles in 
two years more.”

They got the money. W hile their 
new building was going up—on bor
rowed money—they moved across the 
street. W hen they moved back it was 
to open a department store on a small, 
aggrc ssive scale. The banker was so 
impressed that he investigated the neigh
borhood and built a branch bank build
ing on one of the corners. W ith his 
assistance the two brothers worked 
other landlords along to make improve
ments. There was no question now that

the corner was a money maker, and new, 
modern buildings began to go up. Then 
came the campaign that resulted in the 
new cluster lights that make the corner 
as light as the avenue. The neighbor
hood began to grow more closely popu
lated. To-day these corners are as 
busy as many corners much nearer down 
town. To have a store on them is to 
have a “gold mine” location. The de
partment store, with its big building 
and location, is the winner of them all.

Oscar Newman.

H is First Case.
Several p rom inent a tto rneys were 

discussing the peculiar and ra ther 
hum orous questions put to w itnesses 
by young a tto rneys en tering  upon 
their legal work, and one of the num 
ber vouched for the au thenticity  >f 
this incident:

“I w ent up to  the Superior Civil 
C ourt one day to  hear a young friend 
of m ine try  his first case. All his 
relatives and friends were there and 
the novice w ore a m ost serious ex
pression as he s ta r t 'd  to  question a 
w itness. H e did nicely until he asked 
the m an:

“ ‘Did you have a con tract with the 
plaintiff?’

“ ‘Yes,’ replied witness.
“ ‘W hat kind of a con tract was it? ’
“ ‘An oral one,’ replied the witness.
'“ W ill you please produce it?
“T he w itness stood stalk  still s ta r

ing a t the a tto rney  and then looked 
at the judge, enquiringly. T here  was 
a ripple of laughter th roughou t the 
courtroom , but still the young a tto r
ney did no t ‘catch on,’ and looking 
tow ard the judge rem arked:

“ ‘Y our honor, I ask you to give the 
w itness until 2 o ’clock to produce that 
con trac t.’

“T he court could no t longer w ith
hold and joined in the laughter. T hen 
the young law yer saw his m istake and» 
with reddened face, also had a good 
laugh.”

A Matter of Taste.
A man went into a restaurant re

cently. and ordered his luncheon. When 
the waiter brought it to him, he asked :

“W aiter, is this a pork chop or a 
mutton chop?”

“Can’t you tell by the taste?” asked 
the waiter.

“No, I can’t” answered the man, eat
ing the chop.

“Well, then,” said the waiter, “what 
difference does it make which it is?”

Food for Thought.
A missionary stationed in a land 

where the natives were cannibals, wrote 
for assistance as fo llow s:

“O ur small force of brethern seem 
to be unable to cope with the distress 
which prevails in this dark and benight
ed land. Many of the natives are starv
ing for food. Please send a few more 
missionaries.”

A  Sex Problem.
H arriet was a very precocious little 

girl. One evening a friend of the fam
ily was asking her some questions in 
mental arithmetic.

“How old would a person be who 
was born in 1872?” he asked.

H arrie t thought for a moment, th e n :
“W as the person a man or a wo

man?”

t i r LAMSON

Dispatch 
Economy 
Safety

Lamson Cash Carriers improve your 
service by common-sense centraliza
tion and equal distribution of labor.

Cut out lost motion, reduce the 
payroll and speed up the work.

Gi ve the cashier the quietness and 
isolation that ensures correct records.

And double-check every sale whether 
it be cash, charge, C. O. D or trans
fer.

ASK YOUR NEIGHBOR

The Lamson Company 
Q T 3) b o s t o n , u . s . a .

Representatives in all Principal Cities.

*---- SERVICE—
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Creamery E gg Handlers Should Find 
Direct Outlet.

Our directors, before deciding to buy 
eggs, spent considerable time discussing 
the plan. W e had read with interest 
the article in one of the dairy papers 
relating the experience in this business 
by a Minnesota co-operative creamery. 
This plan somewhat appealed to us and 
we decided to take it up.

W e sent out a letter to the dairymen 
and farm ers in our vicinity explaining 
our plan and reason for taking up this 
line of business in connection with that 
of buying cream. W e told them that it 
was not because the merchants here in 
Flandreau did not pay enough for their 
eggs, but that it was the desire by quite 
a number of the company’s patrons that 
the creamery arrange to pay the cash 
for their eggs, as they had more eggs 
than they wished to trade out at the 
stores, and were anxious to turn  them 
into cash. W e also explained the plan 
as outlined by this Minnesota creamery, 
gathering their eggs as often as possible 
every day, placing all of even size and 
color in the one-dozen size cartons that 
we w ould' furnish them with, stamping 
each carton with the rubber stamp fur
nished by the company which had a 
number which would represent each 
patron, thereby knowing whose eggs 
they were, so that in case they should 
prove poor, the owner or seller could 
be made to make good.

Quite a number of our patrons accept
ed of our plan. Rubber stamps, pads 
and cartons were furnished them, and 
at the same time we had them sign up 
a pledge or promise which also would 
show the number of the patron. Each 
one-dozen carton was stamped with the 
patron’s number and, in addition, the 
company’s stamp was also put on, guar
anteeing the quality of the eggs.

Our next move was to find a market 
for eggs put up in this way. 1 his was 
the most difficult part of our adventure, 
as the commission houses we corre
sponded with did not seem to approve 
of the plan; in fact, some of them re
fused to accept of eggs put up that way. 
W e procured the names of the larger 
retail firms in the large cities; but we 
were unable to make any arrangements 
with them, as they had already con
tracted for their season’s supply.

Out of the several commission houses 
we found one that endeavored to handle 
the eggs for us. W e shipped to them 
during the summer, but we were only 
able to pay lc  more per dozen during 
the flush of the season, and after the 
supply commenced to drop off we paid 
2c more per dozen.

Some of our patrons discontinued 
selling their eggs to us, as they thought 
3 c extra was not enough for the extra 
work and care that was required; then,

again, the others were quite satisfied 
with the plan.

W e also bought the eggs under the 
old plan, anything and everything, re
gardless of color and size, but we found 
that the centralizer’s agent, here would 
stretch the price a little in order to get 
their cream, and the home merchants 
got the fever too, and paid a little more 
than they were worth in order to get 
the people’s trade.

There are at the present time three 
other cream buyers here in Flandreau 
bsides the creamery, and the producer 
feeds them all. I f  the dairymen knew 
their own business and what was good 
for them they would dismiss three of 
the cream buyers and retain only one. 
as that one could handle their product 
easily and with cons; ler: bly less ex
pense.

W hen we started to buy eggs there 
was on!/ one cream buyer At that 
time he used the egg-buying feature 
as sort of a lever in lr>Turing the cream 
seller to bring his cream with the eggs 
to him, and I know of instances where 
a little better price was paid in order 
to get the cream, not a better price for 
the cream but a better price fo r tne 
eggs, with the understanding that they 
would sell him the cream also.

Under conditions of this nature we 
were somewhat forced to buy eggs and 
pay cash for them in order that our 
patrons should hot leave the creamery 
for the sake of getting cash for their 
eggs of the centralizer’s agent.

To those that intend purchasing eggs 
in connection with their regular cream
ery business I will suggest that they 
take into consideration the necessity of 
cash payment, the attitude of the local 
merchant towards the plan, if a better 
price may be obtained by the guaran
teed plan,” the prices paid in trade by 
the local merchant compared with the 
market price, and also what will be 
gained in the way of increase or hold
ing of the patrons if a centralizer is in 
the same town.

I believe that if a large retailer in 
some nearby city could be arranged 
with to handle the “guaranteed eggs” 
better results would be derived as it 
will bring you nearer to the consumer. 
Selling through the commission houses 
does not place the product as directly.

Lars Halverson.

Crate Fattening D oes N ot Pay.
Ames, Iow a, Dec. 21—D uring the 

last four years ‘some crate fattening 
has been done at Iow a S tate College. 
A to ta l of nearly  600 birds have been 
fed fo r an average of eighteen days 
and accurate individual records have 
been kept. L arge variations have been 
found betw een different crates and 
different years. O n an average, these 
chickens increased 29.23 per cent, in

weight, which, of course, is a fair 
gain; but the feed bill alone, leaving 
out all such im portan t item s as cost 
of labor, depreciation on plant, etc., 
am ounted to $994 per hundred pounds 
gain. W hen it is considered that local 
m arket quotations have been running 
around 8@10 cents per pound, it is 
obvious th a t no profit was realized.

The small buyer will seldom pay 
a large enough prem ium  for milk-fed 
chickens to give good re tu rns for the 
labor, if, indeed, he will pay any at 
all. He usually sells all of the birds 
in a bunch, if he ships to the larger 
packing houses, and if he is doing the 
dressing  him self it is not likely that 
he is pu tting  up a special grade of 
m ilk-fed chickens. T hus there is no 
incentive for him  to buy fattened stock 
at an ex tra  price.

On the average farm  there are usu
ally but a few birds to feed. In  any 
ordinary season they are in reasonably 
good condition in the fall and early 
winter, when they are commonly 
sold.

The w ork of feeding m ust be in the 
hands of com petent person, who will 
be regular and careful. Such an in
dividual’s tim e is w orth  money. From  
the general resu lts in both  commercial 
and experim ental w ork there is as yet 
noth ing th a t makes even ordinary 
profits reasonably certain , so it seems 
very doubtful if it would pay the aver
age farm er to crate fatten his m arket 
chickens. E. M. Benton.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 West Market St. 
Buffalo, N. Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling slow at declin
ing prices.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

All Rinds of

Feeds in Carlots
Mixed Cars a Specialty

■%-w t  t  O  / V  _  Grand Rapid»Wykes & V>0.J Mich.

State Agents Hammond Dairy Feed

The Vinkemulder Company
JOBBERS AND SHIPPERS OF EVERYTHING IN

FRUITS AND PRODUCE
Grand Rapids, Mich.

Fancy, Heavy. Juicy, Sweet Florida Oranges. 
Best California Navels. Fancy Florida Grapefruit. 

Quality the best; prices the lowest.
M. O. BAKER & CO. Toledo, Ohio

Potato Bags
New and second-hand, also bean bags, flour bags, etc.

Quick Shipments Our Pride

ROY BAKER
Wm. Alden Smith Bldg. Grand Rapids, Mich.

WE CARRY A FULL LINE. 
Can fill all orders PROMPTLY 
and SATISFACTORILY. *SEEDS

Grass, Clover, Agricultural and Garden Seeds

BROWN SEED CO., GRAND RAPIDS, MICH.

— ESTABLISHED 1876 —
If you have Choice Dry White Beans. Red Kidney Beans. Brown Swedish 

Beans to offer write and mail samples.
M O S E L E Y  B R O T H E R S

GRAND RAPIDS, MICH.
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O V ER R R U N  IN  BU T TE R .

Important Factor in the Success of 
Dairymen.

The importance of the subject of mois
ture control of butter is acknowledged 
by all who are interested in the dairy 
and creamery business. W hile it is true 
that within reasonable and lawful limits 
the quality of the butter is not noticeably 
affected by the amount of moisture it 
contains, yet, when these limits are over
stepped, when the creameryman endeav
ors to furnish the consumer with the 
necessary drinking water in the form 
of butter, the quality of the product is 
bound to seriously suffer.

The overrun or yield of butter from 
a given amount of butter fat naturally 
is largely determined by the amount of 
water butter contains; and in these days 
of small margin between the cost of pro
duction and the selling price, the mois
ture content of butter becomes an ex
ceedingly important factor in the suc
cess o f the butter business.

Finally, the maximum amount of wa
ter which butter may contain is fixed 
by regulation. All butter containing 16 
per cent. 6f moisture or over is classi
fied as adulterated. The fines and taxes 
imposed on the m anufacturer of adul
terated butter are prohibitive of doing 
business on a profitable basis.

I t  is, therefore, of the greatest im
portance that the buttermaker know how 
to maintain, under the many and ever 
varying conditions, a uniform  moisture 
content thoughout the year and to avoid 
extremes that may render butter mak
ing unprofitable on the one hand, or- the 
product unlawful on the other.

The moisture content of butter is con
trolled by two sets of conditions and 
factors, those not under control of the 
buttermaker and those under his con
trol.

The conditions not under the control 
of the buttermaker affect the moisture 
content of butter largely in so far as 
they determine its mechanical firmness. 
The softer the butter, other factors be
ing the same, the more easily does it 
mix with and retain moisture. The firm
er the butter, the less moisure it is cap
able o f taking up and the greater is the 
tendency toward expulsion of moisture.

The factors which chiefly determine 
the mechanical firmness of butter are 
the chemical composition of the butter 
fat and the size of the fat globules. The 
more olein and volatile acids the butter 
fat contains, the softer will be the re
sulting butter and the greater will be 
its m oisture-retaining property. Butter 
from cream with large average fat glo
bules is softer and will retain more 
moisture than butter from  cream in 
which the small globules predominate.

The chemical composition and the size 
of the fat globules are controlled by 
breed, period of lactation, and feed; 
these factors in turn vary with locality, 
season, climatic, and crop conditions. 
Butter from the Channel Island breeds 
is firmer and, therefore, tends to con
tain less moisture than butter from  the 
Holsteins and Ayrshires. As the period 
of lactation advances, the volatile acids, 
the size of the fat globules and the 
melting point decrease while the olein 
increases. Feeds rich in vegetable oils, 
such as linseed, linseed meal, linseed oil, 
gluten feeds rich in oil, cottonseed oil,

soy bean oil, germ oil, and blue grass 
pasture increase the percentage of olein, 
lower the melting point and produce a 
soft butter, which retains moisture read
ily. Feeds poor in vegetable oils and 
rich in carbohydrates, especially sugars, 
such as beets, beet tops, sugar beets, 
molasses, corn silage, hay, buckwheat 
middlings, etc., decrease the per centage 
of olein and increase the volatile acids 
and the melting point, making a firm 
butter which does not readily take up 
and hold moisture.

Feeds affect the size of the fat glo
bules only in so far as abrupt changes 
in feed influence the physiological con
dition of the animal. Any condition 
which disturbs the condition of the 
animal, be it feed, excitement, fright 
or sickness, tends to increase the size 
of the fat globules. This increase is 
temporary only. As soon as the animal 
returns to its normal condition, the fat 
globules also return to their normal size. 
These facts demonstrate that the fat 
globules are one of the most delicate in
dices of the condition of the animal.

Another interesting fact revealed in 
this connection is that while a low melt
ing point of butter fat usually means 
soft butter arid vice versa, the re
verse occurs quite often. Butter may 
be relatively soft and yet the melting 
point of its fat may be high, or butter 
may be relatively firm and yet it may 
melt at a relatively low tem peraure; or, 
again, different lots of butter, all having 
the same melting point, may show great 
differences in their mechanical firmness.

O ur study of the conditions affecting 
the moisture content of butter, which are 
under the control of the buttermaker, 
brought out the following significant 
fac ts :

The richness and acidity of the cream, 
the size of the butter granules, the tem
perature of the wash water, churning 
butter in wash water, the method of 
salting, amount of salt used and the 
tem perature of the water in which the 
butter is worked do not materially affect 
the moisture content of the finished but
ter.

Outside of the chemical, physical and 
mechanical condition of the butter fat 
as determined by breed, period of lac
tation and feed, moisture control of 
butter is confined to the fullness of the 
churn, the effect of pasteurization of 
the cream, the churning temperature and 
the working of the butter.

Using the same size churn, large 
churnings tend to make butter with more 
moisture than small churnings. Butter 
from  raw cream contains more moisture 
than butter from pasteurized cream.

Churning temperatures high enough 
to make butter come soft cause a rela
tively high moisture content. Churning 
tem perature low enough to make butter 
come in the form  of firm, round, and 
smooth granule, without prolonging the 
churning process excessively cause a re
latively low moisture content. W hen 
the low churning temperature causes the 
time of churning to be so long that the 
butter becomes salvy, as is usually the 
case with very thin cream, there is dan
ger of excessive moisure in the finished 
butter. In  such cases a raise of the 
churning temperature sufficient to pre
vent salviness, but not great enough to 
make the butter come soft, will reduce 
the moisture content.

In the working of the butter the con
trol of moisture is governed quite as 
much by the buttermaker’s ability to 
regulate the expulsion of the water nat
urally present in the butter as by his 
efforts to incorporate additional water 
put in the churn. I f  the water natur
ally present in butter if not allowed to 
escape, as is the case when working with 
the churn gates closed, this water is 
largely re-incorporated in the butter, 
causing a relatively high moisture con
tent. I f  this water is allowed to escape 
during the first part of the working 
process, as is the case when working 
with the churn gates open, the moisture 
content of the finished butter is lowered.

The amount of salt added does not 
influence the moisture content, but reg
ulates the fat content of the butter. 
The more salt butter contains, the low
er is its fat content, the moisture re
maining practically the same.

The salt content of butter largely 
regulates the shrinkage of butter in stor
age. The more salt butter contains, the 
greater is the loss of weight in storage 
due to leakage of moisture. This is 
largely caused by the fact that in cold 
storage the m oisture of lightly salted 
butter freezes, preventing further leak
age. In  heavily salted butter the freez
ing point of the moisture (brine) is be
low the refrigerating temperature. The 
brine remains in solution which gives 
rise to continuous leakage.

There is a great difference in the 
moisture content of the samples of but
ter from  different parts of the churn. 
In order to secure a fairly representative 
sample of butter from the churn, small

portions of butter should be taken from 
all parts of the churn.

Butter loses some of its moisture dur
ing its transfer from the churn to the 
box or tub. This loss averages 0.5 per 
cent. I t is greatest in winter when the 
butter is naturally firm, and smallest in 
early summer when the butter is natur
ally soft. O. F. Hunziker.

Chief Dept, of Dairy Husbandry, P u r
due University.

Som etim es a burg lar leaves little  
to be desired.

P O P  C O R N
W anted in car lots or less.

Let me know what you have.

H. W. Eakins Springfield, Ohio

Mild Cured
Hams and Bacon 

100 per cent Pure

All-leaf Lard
Quality Our Motto

Order of our nearest salesman or mail 
your order direct to the plant.

Ludington, Mich., F. L. Bents 
Grand Rapids, W. T. Irwin, 153 Fountain St. 
Kalamazoo, H. J. Linsner, 911% N. Burdick 
Lansing, H. W. Garver, Hotel Wentworth 
Adrian, C. N. Cook, 200 E. Maumee St. 

Port Huron, C. J. Harris 
Metamora, C. S. Nicholas 

Saginaw, W. C. Moeller, 1309 James Ave. 
St. Johns, E. Marx, Steele Hotel 

W rite to-day

CUDAHY BROTHERS CO.
Cudahy-Milwaukee

.D. 0
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SU RELY SH O R TSIG H T ED .

Merchants Drive Trade T o Mail 
Order Houses.

K nox, Ind., Dec. 30—“O ur com pany 
is not pulling business away from 
you,” said a  man connected w ith a 
Chicag mail o rder house to a m er
chan t of a small town, “you are 
driving the business to us.”

I w onder if there  is not a whole 
lo t of tru th  in th a t sta tem ent.

R ecently I aided in organizing a 
com m ercial club in a sm all tow n and 
my experience in effecting the o rgani
zation proved to  me th a t the above 
sta tem ent is correct.

1 paid a personal visit to each m er
chant in the tow n to  get his views 
relative to the form ation of the club 
and 1 also talked with m any citizens 
of the tow n to get an idea of the 
attitude of the people tow ard their 
home m erchants.

Practically  every m erchant in the 
town expressed himself as being fav
orable to  the com m ercial club o rgan 
ization and nearly all of them  seemed 
to  be under the im pression th a t it 
would be a success if the o ther fellow 
would stick and abide by the senti
m ent of the m ajority . I don’t know 
which one was the o th er fellow.

Each m erchant had som ething to 
say about the o th er m erchants, but 
few of them  took any of the blame 
on them selves fo r the conditions as 
they  are.

M ost of the m erchants said th a t it 
w as practically  im possible for them  
to  com pete w ith the mail order houses 
and they  had resigned them selves to 
take the ir medicine. T here  w ere a 
few of the wide awake Ones who said 
th a t if the m erchants would get to 
g ether and try  to  solve some of the 
retail problem s, there need be no fear 
about th mail o rder houses running 
them  out of business.

"In  the first place,” said one m er
chant,” we buy in little  dribs and often 
fill our shelves w ith stuff which does 
not sell. By so doing we tie up a lot 
of capital which we should be tu rn 
ing often. W e are so afraid, too, that 
the o ther m erchants are going to  get 
m ore business than  we do that we 
extend credit to the w orst dead-beats 
in the town and lose out—we cut off 
our noses to spite our faces.

T he people in the town to  whom I 
talked said th a t the m erchants had 
so m any bad accounts th a t they  had 
to get their profits off those who did 
pay—th a t is, they  made these who 
w ere good custom ers pay the bills 
of the dead-beats. I w onder if this 
is a fact?

Could not the m erchants come a 
little  closer to com peting w ith the 
mail o rder houses if they did not have 
to make up for the bad accounts?

Many of the m erchants who seemed 
very mucih peeved because the people 
in the vicinity send away from  home 
for their goods are mail o rder house 
custom ers them selves. T he grocery- 
man sends away for his clothing and 
shoes and the clothing m an sends 
away for his furniture, his groceries 
and o ther necessities.

“ I can’t get a decent pair of shoes, 
nor a  good suit of clothes in this 
tow n,” said one m erchant, “and I have

not bought a suit here since I started  
this business.”

T he m erchants knock each o th er be
fore the custom ers. T he grocerym en 
are always com plaining of the high 
prices which the clo th ing  man, furni
ture m an or hardw are m an charges. 
T he clo th ing  m an com plains of the 
high prices charged by the o thers and 
so it goes. W hat can we expect the 
custom ers to do if they are constantly  
rem inded by the m erchants them selves 
tha t there are no good trad ing  places 
in the town?

So m any little schoolboy grievances 
were recited to me by the m erchants 
th a t I could no t help w ondering how 
they get as much business as they  do.

The mail order business from  this 
com m unity is a large item com pared 
to the population. T he tow n itself 
has about 1,700 inhabitants and the 
country  surrounding the tow n is 
sparsely settled. In  postoffice money 
orders alone the people send out be
tween $4,000 and $0,000 each m onth and 
J estim ate that at least $3,000 m ore is 
sent to the mail o rder houses in drafts, 
express m oney orders and personal 
checks. T here  is a large am ount 
which also leaves the tow n by those 
who go to the cities direct to buy.
A $0,000 drain each m onth on a com 
m unity of this size is no small item.

Perhaps the m erchants cannot stem 
this outgoing tide, yet, I believe that 
they can prevent it from  grow ing 
larger. Even though they cannot 
com pete with the mail o rder houses, 
they  can render a service for which the 
people are willing to pay if they  will 
only render it. A hom e m erchant 
m ust be a  very poor salesm an if he 
can no t m ake sales in person tha t the 
mail o rder house can m ake by a bit 
of a lluring  literature.

A farm er told me tha t he w ent to 
one of the hardw are stores in this 
tow n to have a saw ing outfit ordered 
and the hardw are dealer w anted $10 
profit ju st for placing the order. The 
hardw are m an had to invest only the 
am ount required fo r the postage 
stam p, because the farm er’s m oney 
was ready to pay for the outfit when 
it arrived.

Too m uch profit.
T he farm er ordered the outfit him 

self and saved the $10. Do you blame 
him? M any o ther sim ilar instances 
have been told to  me w herein m oney 
is saved when people send out of town 
for the goods them selves.

I do no t blam e a m an fo r saving 
all the m oney he can, and if he profits 
by sending away from  hom e for ne
cessities I believe th a t he is justified 
in doing so. T here  is no use paying 
a m erchan t ju st fo r his company. 
W hen men are hired to  w ork fo r us, 
we like to th ink  th a t we are getting  
value received.

T he m erchant can render real serv
ice to a com m unity and if he will 
only show to  the people the value of 
his service, he can get pay according
ly. W e pay the express com panies 
over tw enty  tim es as much to carry 
a package for us as we do the freight 
com panies. W hy? Simply because of 
the ex tra  service.

T he trim m ings on some goods cost 
m ore than the goods them selves, but 
the people like to  have th ings served

on silver p la tters and are willing to 
pay for the extras if they  can get w hat 
they  want, w hen they w ant it, and in 
the w ay they  w ant it.

A farm er who recently  m oved to 
th is com m unity from  Illinois ask 2d 
one of our m erchants why he charged 
such a high price for flour and the 
m erchant was honest enough to tell 
him. H e said, “I buy only a few bar
rels at a time, because a carload of 
one kind would be m ore than  I could 
handle, owing to the fluctuation :n 
prices. If the m erchants here would 
buy their flour together, we could put 
the price down and yet m ake as good 
a profit as we do now. T he only 
com m odity th a t we buy together at 
the p resen t tim e is barrel salt and 
each m erchant sells this a t a differ
ent price.”

W hose fault is it th a t the m erchant 
handles a hundred and one different 
brands of flour o r of any o ther staple?
If he would educate his trade  instead 
of try in g  to  follow the line of least 
resistance, he could buy in larger lots 
and get b e tte r  w holesale prices.

T he m erchants here are all the time 
preaching home patronage, ye t they 
sidetrack the flour made righ t here at 
home which can be sold cheaper than 
outside flour. Much of the flour which 
is sold here under the nam e given i: 
by thé jobbing house is, no doubt, th»' 
same flour th a t is m ade righ t here at 
home, because the m iller here told me 
th a t he had shipped flour to  the w hole
sale houses pu t up under their special 
brand. T h is would indicate that the 
m erchants like to  add transporta tion  
charges to the ir goods in o rder to 
drive the trade away.

I t  is no t im possible for m erchants 
to get together to regulate credits, to 
buy right, to sell right, to handle p ro
duce in a m ore satisfactory  m anner 
and to boost instead of to knock.

One sensible m erchant said to me, 
"W e m ake a m istake every time tha t 
we m ention the nam e of a mail o rder 
house; we should no t even h int at 
their business.”

I called this m erchan t’s atten tion  
to the w rite-up in a paper w herein 
the editor had devoted the entire front 
page to w ords of praise for each of 
the hom e m erchants and in doing so 
had repeated, over and over, the ad
vantages of buying from  the home 
m erchant instead of from  Scissors &

‘If I was the advertising  m anager 
of th a t mail o rder house referred  to ,” 
said the m erchant, “I would give th a t 
ed ito r $100 dollars for the w rite-up.
I would consider it w orth  th a t much 
as a boost for the mail o rder house 
business.”

T he fact cannot be denied that in 
m ost small tow ns the people pay m ore 
for goods bought at hom e than for 
those bought from  the mail order 
houses, yet if the m erchants would 
get to g e th e r  and system atize their 
business, so as to  elim inate the leaks 
due to the lack of co-operation, the 
lack of advertising, the lack of that 
good fellowship spirit tow ard  each 
other, the lack of a good credit sys
tem , the lack of service and the lack 
of an understanding of Tiuman nature, 
there never could be a mail o rder 
house large enough to get the home 
business.

In  the m inds of m ost m erchants it 
is always the o th er fellow who is at 
fault. I t  is all righ t w hen the o th er 
fellows toes are stepped upon, but 
when his own toes are tram pled, eve l 
though it m ay be for his own good, 
he howls like a hound th a t has been 
struck by an autom obile. E very time 
two m erchants in a tow n get so busy 
scrapping over the hom e trade bone 
the mail o rder house dog jum ps in 
and grabs it.

T he m erchants in th is town, where 
I have been w orking on the com m er
cial club organization, are going to get 
together. T hey have a whole lo t of 
tilings in mind which they are going 
to try  to accom plish and if they will 
only do these th ings and elim inate 
their pe tty  jealousies they will stop 
driving the trade to the mail order 
houses. I- L. T o tten .

I t  is tru ly  a hopeless case when a 
m an who stu tte rs  isn’t able to speaa 
a good w ord for him self occasionally.

ELEVATO RS
Hand and Power 
For All Purposes

Also Dumbwaiters 
Sidewalk Hoists

State your requirements, giv
ing capacity, sire of platform, 
lift, etc., and w e will name a 
money saving price on your 
exact needs.

Sidney Elevator Mfg. Co. :: Sidney, Ohio
Sawbuck.

The APEX BREAD TOASTER
T H E  BE ST T O A S T E R  M A D E  

F O R  U S E  O V E R  G A S , G A S O L I N E  A N D  B L U E  F L A M E  O IL  B U R N E R S  
Retails at 25c with a Good Profit to the Live Dealer

Manufacturers A. T. Knowlson Company, D etroit, M ich.
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V A L U E  O F A PPE A R A N C ES

Some F ea tu res W hich  A ppeal to  the 
F arm er.

F arm ing  the Landscape.
An old New England farm er who 

was past his days of active labor was 
anxious to  sell his farm. A stranger 
came w ith m oney in his pocket, eager 
to  buy. T he rolling hills and neglect
ed fields all seem ed suite l to the 
fru it-g row ing  which he was p ro jec t
ing. V arious phases of the t r a ie  
w ere discussed. T he stranger w an t
ed to  bring  his fam ily and m ake the 
farm  his home. “W hy did you build 
your barn d irectly  opposite the house 
and exactly  in fron t of it?” he asked. 
“H andy ,” said the farm er. “W oul In’t 
it have been just- as handy back 
of the house?” “W hy, no. H ere the 
public road runs righ t betw een the 
house and the barn. I t ’s very con
venient.” “But if the barn  w as back 
of the house you would have a m ag
nificent view from  the fron t,” per
sisted the possible buyer. “Oh, well, 
now ,” said the  farm er, “I ’ve heard 
tha t sto ry  from  autom obile parties 
fo r years. T hey  stop here on this 
hill and tell me I could see fo rty  miles 
down the valley if it w asn’t for the 
barn. I know it. B ut I could never 
see far enough in th a t d irection to 
see a dollar com ing to  m e!” A nd so 
the stran g er w ent elsewhere.

T his is a repo rt of an actual case. 
H ad the house been opened to the 
tru ly  m agnificent view a t its fron t 
the farm  would have sold fo r a thou
sand dollars m ore than  it finally 
b rough t — perhaps tw o thousand 
m ore. T he crabbed ow ner would 
then  a t last have seen a dollar com 
ing to  him  from  th a t d istan t land
scape. M oreover, in th is case his 
barn  would have been much m ore 
conveniently  arranged  a t the rear of 
the house; so th a t w ith th irty years 
of p rivation  he lost a thousand dol
lars.

A dvertising  Value in N eatness. 
English  gardens and farm s inevit

ably excite favorable com m ent by 
A m erican v isito rs because of their 
neatness and general w ell-kept ap
pearance. T h is is no t due m erely to 
ex tra  care of the farm stead, but to 
natural cleanliness of habits about 
the farm . T he difference betw een 
New E ngland  and the  average com 
m unity in the C entral W est is great. 
W alls of natu ral stone and an abun
dance of m eadow  and lawn give the 
w ell-kept New E ngland  farm  a pleas
an t appearance which is seldom  seen 
in the W est. T h is system  of im prov
ing appearances has been adopted and 
in the B luegrass region of K entucky 
there is a distinctive neatness of the 
farm s due to the uniform ity  of w hite 
fences, m aple trees and w ell-kept 
road-sides.

T he stock-breeder, the dairym an, 
the seed-grow er, the nurserym an a n l  
often  the fru it-g row er have a reason 
for securing  public approval. T he 
m ost inexpensive m ethod of doing 
th is is by im proving the appearance 
of the farm stead. A m oderate  in
vestm ent in g rass seed, in vines, in 
g rading the road-side, com es back in 
tangible profits. T he average W est
ern farm  is not to  be condem ned

because of laxity  in this respect, 
since there has been no prem ium  
upon appearance. B ut a new type 
of w ell-planted farm stead is com ing 
to be seen, w ith grassy roadsides, 
painted fences and well-placed trees. 
M ere looks count on the farm  as 
elsewhere.

T he Personal Effect.
All th is talk  about raising  real- 

estate values is nonsense to some 
farm ers. M any do no t w ant to  hear 
it. T he rise in m arket does no t in
te rest them , except th a t p resen tly  the 
assessors m ay hear of it and push up 
taxes. I t  is no t good policy for 
them , therefore, to do anything sim
ply to  enhance the selling value of 
their farm s. But farm  plans are becom 
ing standardized, and a farm  home 
which should be the lifelong home 
of the farm er m ust conform  to cer
tain  standards.

T he farm er is no longer m ade con- 
spicious by his clothes. H e is a m an 
am ong m en and is fast com ing to 
appreciate the same com forts and 
surroundings th a t are dem anded by 
the city w orker w hen his income be
com es such th a t he can move to the 
suburbs. A beautiful farm  hom e is 
an asset to  the fam ily th a t cannot 
be easily m easured  in m oney value.
I t  m ay no t itself be sufficient to keep 
the  boys and g irls at home, bu t it 
will never stim ulate a dislike for 
th ings ru ral as will the barren , tree 
less box house devoid of distinctive 
surroundings.

P lann ing  for Posterity .
T he era of beautiful country  hom es 

in A m erica well-nigh ended w ith the 
Civil W ar. T he farm s established 
p rio r to th a t tim e have alm ost w ith
out exception a g rea ter neatness in 
plan, b e tte r  trees, shrubs and flowers 
and a ltogether a m ore hom elike ap
pearance. T he past tw o decades have' 
w itnessed a period of com m ercialized 
hom e-ow ning in which nearly  every 
farm  w as open to  sale upon the ap
proach of an attrac tive  offer. T he 
perm anent estate  has succum bed to 
the  needs of com m ercial changes. 
T he stigm a which form erly attached 
to  those who sold the old home no 
longer obtains, but there are  signs 
that, th is ideal is re turning.

No legacy can equal th a t em bodied 
in the fam ily hom estead. T he m ore 
perm anent and attrac tive  th is is the 
m ore it will be prized by those who 
receive it. T he  first son’s righ t has 
encouraged this idea in E ngland, but 
we can have its advantages w ithout 
its handicap. T here  is no excuse for 
the reckless division th a t som etim es 
follow s the inheritance of a farm ; 
and the m inim um  unit, sufficient to 
keep the hom estead  entire, should 
be provided for. W ith  such condi
tions im provem ents in surroundings 
are an asset fo r generations.

T he H om e Feeling.
T he farm er and his wife realize 

keenly, though still only in a sub
conscious fashion, the different en
vironm ent w hen they move from  one 
country  to  another. Form erly  there  
w ere thousands of fam ilies changing 
from  C onnecticut to Iow a or from  
Pennsylvania to Kansas, from  a hilly, 
w ooded landscape to a flat and tree 
less country. T h ere  are some families

now m oving from  N ebraska to  O re
gon or from  Illinois to A lberta. T hese 
people know  w hat hom esickness 
m eans T housands of wom en and 
some men have died of it. A nd the 
old hom e for w hich such people lan
guish is the hom e of the fields, the 
hills and the m ountains; or perhaps 
of the w ide-sw eeping prairies. H ow  
strong  is this hom e feeling in A m eri
ca! A ny one who know s country 
people in the least know s th a t this 
feeling is the  rock bo ttom  of their 
character and, next to  personal honor 
and in tegrity , the m ost precious th ing  
in their lives. Y et it is the simple 
and direct expression of the a ttach 
m ent which those people feel for the 
landscape in which they live.

P reserv a tio n  of Landscapes. 
A long w ith the realization  of the 

value of su rroundings will naturally  
come bette r efforts for the p reserva
tion  of the trees and landscape. T he 
ruin of country  roads will cease and 
the tree butcher will be driven out 
of the neighborhood. T he unneces
sary and d isgusting practice of cut
ting the roadside trees in o rder to 
pu t in ugly  telephone and tro lley  
poles will be stopped. T he desecra
tion of the landscape w ith patent- 
m edicine signs, general advertising 
and even Scrip ture tex ts will be con
dem ned and abandoned; the dum p
ing of rubbish along the shores or 
ponds and rivers will be forbidden; 
the needless slaughter of trees or 
forests will be checked; the whole 
face of the country  will be im proved 
and the entire com m unity will be the 
b e tte r  for it..

Im provem ents of th is kind really 
belong to  the com m unity and are in 
the hands of the public ra th er than 
of individuals. T hey  are  the proper 
business of village or neighborhood 
im provem ent societies. In  their 
la rger aspects they belong to Gov
ernm ent agencies T his has already 
been recognized in certain  states,

notably  W isconsin, M assachusetts 
and New Y ork, w here im portant 
types of natural scenery and extend
ed areas of native landscape have 
been form ally reserved for public use 
and enjoym ent. T he F ederal Gov
ernm ent in its tu rn  has begun to see 
th a t there are certain  exam ples of 
landscape which belong genuinely to 
the whole nation. A wise and benef
icent bill now before C ongress is de
signed to  establish a national park 
service to look after th is property  
and to m ake it really available to the 
whole people. W e are com ing tq see 
m ore clearly tha t the landscape has 
an enorm ous value on both  a large 
and a sm all scale, th a t it ought to be 
conserved, and th a t we ought for 
ourselves to practice its daily enjoy
m ent.— C ountry Gentlem an.

Instead  of giving the usual C hrist
mas turkey as a p resen t a New Y ork 
electric com pany com pleted arrange
m ents w hereby each em ploye of the 
com pany received a C hristm as gift 
in the shape of a life insurance policy 
f.»r the full am ount of his yearly 
wage, or salary, good for one year. 
T he full am ount of salary will be in
sured to all employes up : ■ those 
who receive $3,000 a year, but no pol
icy will be for m ore than  $3,000. T here 
are 350 employes, and to give this in
surance the com pany has executed a 
b lanket insurance policy w kh an in
surance com pany for m ore than $300,- 
000, the prem ium  of which will be 
paid by the com pany. E xpressions 
heard from  the em ployes after the 
announcem ent of this gift indicated 
that the new policy will be popular.

T here  ought to be a great deal of 
satisfaction in being good, for it cuts 
you out of a lo t of fun.

Industry  is the m agnet tha t draw s 
th ings our way.

M any an old se ttle r refuses to se t
tle.

SUNBEAM TANK  HEATERS
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and  we w ill m ail you as m any as you wish 
1 a t 25c each.
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THE STEEL MANTLE LIGHT Co. 310 Huron St., Toledo, 0.
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with sawmills, and he gave his man 
Friday (your humble servant) orders 
to proceed at once up the Bay and 
solicit the mill trade (which hitherto 
had been going to Green Bay, Milwau
kee, and Chicago,) and further orders to 
get it. Poor Friday, being at that time 
badly in need of a job, had no alterna
tive but to get it. (A s I am somewhat 
given to nom-de-plumes, I will refer 
to myself for the purposes of this a r
ticle as Friday).

Then Friday being much encouraged 
with his success, began to branch out

so much to do with the early history 
of what has in the intervening years 
developed into a wonderful business.

I t  has never yet ceased to be a mat
ter of regret, regarded as the business 
error of a life time, changing the trend 
of his whole life, that Friday resigned 
his position with Mr. Oliver in 1897.

During all these years Mr. Oliver had 
been making money and, in company 
with a life long friend, invested it in 
timber lands in Alabama and Tennessee. 
This also proved highly successful and 
Mr. Oliver was now in a fair way to

U. P. M EN OF MARK.

W m. R. Smith, President of the Delta 
Hardware Co.

It is seldom that so great a pleasure 
comes to a newspaper correspondent as 
comes to the writer of this article to-day.
And why so? Because in the first place 
it brings back fresh to the memory re
miniscences of the pleasant past which 
is always a delightful experience; sec
ondly, because it brings back to our 
memory the tried and true friends of 
bygone years who had much to do in 
the framing of our own success in life; 
and, thirdly, it is fit and proper that our 
first article on “Successful Upper Pen
insula Merchants” should deal with un
questionably the greatest mercantile es
tablishment in the Upper Peninsula.

Like many other great business estab
lishments it had a modest if not an 
humble origin. In the early eighties W.
W. Oliver embarked in the general store 
business at Perkins, Delta county, about 
fifteen miles from Escanaba. At that 
time Perkins was a busy little hamlet, 
the business which sustained the place 
being the making of charcoal in the old 
fashioned charcoal kilns. Mr. Oliver 
was. little more than a mere boy, but 
manifested from the very first the keen
est business instincts and by close appli
cation to business, the practice of fru 
gality and economy and the most un
wavering integrity, saved his money and, 
after seven years of economy and self 
abnegation, found himself possessed of 
money enough to purchase one of the 
stores of the Carroll block, in Escanaba, 
and to purchase a stock of hardware 
and embark in the business, having paid 
cash for both the building and the stock. 
This was about 1888. This second ven
ture in business was even more success
ful than the first. Mr. Oliver proved 
to be a born merchant, having all the 
traits of character and instincts that 
make for an exceptionally high grade 
merchant. H e was never known to vio
late his word nor was he ever known 
to misrepresent anything or anybody. 
He is absolutely unostentatious and 
never was a man truer to his friends. 
During his years of activity in business, 
even after he became wealthy, 7 o’clock 
a. m. would find him at his desk, at 
12 noon he would be found leaving for 
luncheon and as sure as the town clock 
struck 1 p. m. you would find him again 
at his desk. In  all his business engage
ments the same punctuality characterized 
his every movement. H is place of busi
ness was located in the eastern end of 
the city, which was in those early days 
in the heart of the business district, but 
in the early ’90s. the retail business of 
the then little city was moving west
ward on Ludington street. In 1894 the 
writer of this article by a strange turn 
in the wheel of fortune became identified 
with the hardware business of W . W. 
Oliver and had ample opportunity to 
become thoroughly acquainted with the 
wonderful character and personality of 
the man.

It was about this time that the moving 
of the business westward was beginning 
to look blue for a retail business, the 
proprietor of which owned an unmove
able brick block, but W. W. Oliver was 
undaunted and proved equal to the oc
casion. In these early days the little 
Bay De-Noquet was literally studded

a little from  the mill trade which he 
called on once a week, and also called 
upon the smaller hardw are stores, and 
the blacksmiths and the lumber jobbers 
operating in the woods. Under the wise 
guiding hand of Mr. Oliver, Friday was 
from time to time encouraged to extend, 
expand, branch out, and poor Friday, 
ever mindful of his job and being in 
constant fear of being fired, quietly 
went after and got the business.

Thus the wholesale business of the 
now Delta H ardw are Co. was started 
and it is with feeling of pardonable 
pride that Friday boasts that he had

become a millionaire, and the lumber 
business in the South seemed to appeal 
to his tastes more than the confinement 
and close application that the hardware 
business demanded, and he desired a 
business parner to whom the hardware 
business would appeal as did the tim
ber business to himself.

In this crisis he displayed wonderful 
business acumen in the selection of men 
whom, if he were to scour the whole 
United States for the right men he 
couldn’t have made a more wise selec
tion, nor men better adapted to carry 
on the business along the lines on which

he founded it and on Jan. 1, 1900, the 
present co-operation, known as the Del
ta H ardw are Co., consisting of W. R. 
Smith, President, R. E. McLean, Vice 
President and W. W . Oliver, Secretary 
and Treasurer, was launched on a car
reer destined to be the most successful 
business enterprise ever launched in the 
Upper Peninsula of Michigan. The plan 
of organization was that a new corpor
ation purchase the stock of W. W. 
Oliver, forming a corporation with $50,- 
000 capital stock. Since that time the 
capital stock has been increased to $100,- 
000, all fully paid in, besides a hand
some surplus fund. It is a close corpor
ation, the three officers being its only 
stockholders. For the first six years the 
business was managed by President 
Smith and -Secretary Oliver. R. E. 
McLean, the Vice-President, being Sec
retary and General Manager of a very 
large lumbering manufacturing concern, 
the I. Stephenson Co., at Wells, a man
ufacturing suburb of Escanaba.

About 1906 Mr. Oliver’s timber and 
other interests became so vast that he 
withdrew from  the active management 
and W. R. Smith took the burden of 
the entire management upon his shoul
ders and, as 1 have before stated, no 
man in all the United States could be 
better qualified, temperamentally, from 
the viewpoint of integrity and character, 
and for the way of experience to carry 
on the work, the foundation of which 
was so conscientiously and securely laid, 
than W. R. Smith.

Mr. Smith whose picture, we are 
pleased to submit, was born at Wapello, 
Iowa, Dec. 17, 1868. At the age of 
17 he graduated from the high school 
at Baldwinsvile, N. Y. Immediately on 
graduating he commenced his business 
career by starting as a clerk in the hard
ware store of Parshall & Searle, at 
Syracuse, N. Y. A fter acquiring about 
a year and a half of experience, he en
tered the employ of the wholesale house 
of Kennedy, Spaulding Co., also of 
Syracuse, N. Y. He remained with this 
concern about three years, or until he 
considered that he had reached the top 
round of the ladder, so far as this house 
was concerned, when he came west and 
engaged with Hibbard, Spencer, Bartlett 
& Co., of Chicago, spending two years 
in the house. The manager saw some
thing in young Smith and sent him out 
on the road on N orthern Michigan ter
ritory. He was the most successful 
salesman that house ever had before 
or since on this territory. He remained 
with that concern until he resigned to 
become a member of the Delta H ard 
ware Co. in 1900.

The writer, having known Mr. Smith 
for eighteen years, can- only say that 
from his observation of Mr. Smith the 
characteristics which made for his suc
cess are primarily a pleasing and affable 
personality, a willing and tireless work
er, possessing a grim  determination and 
an indomitable will, a disposition to 
play fair, first, last and all the tim e; 
but it must be said, too, tha t he shows 
the earmarks of a refined home train
ing, where principles of honesty and 
integrity were instilled into his mind 
in youth. Mr. Smith is m arried to an 
estimable Escanaba lady, formerly Miss 
Maud McKara, and has one daughter.

The business, which formerly occu
pied only one store, now occupies six
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stores, rebuilt into one great store with 
a full basement, and the upper floors, 
also several large warehouses. The 
chief accountant and credit man is C.
B. Smith, who has been with the firm 
since itg organization, and who is a 
most valued employe. The general sales 
manager is A. H. Grosbeck. The two 
traveling salesmen are W. A. Stromvall 
and Bert L. King, who cover the greater 
portion of the Upper Peninsula.

Mr. Grosbeck has been with the firm 
about nine years, taking his first posi
tion as an ordinary clerk and making 
each round in the ladder of advance
ment by actual personal merit, until he 
is now at the top, having the foremost 
position in a comparatively new and 
ever growing business. The Delta 
H ardw are Co’s business is fortunately 
located as a wholesale center, as Es- 
canaba is destined some day to become 
an important wholesale center. I t has 
the advantage as an assembling point 
of both rail and water facilities, with 
a fine harbor and is climatically favored 
in that it is one of the first points in 
which navigation opens in the spring 
and one of the latest to close in the 
fall. As a distributing point it has 
the Northwestern Railway going north 
to Ishpeming, there connecting with the 
D., S. S. & A. Railroad, and continuing 
north to the copper country; also the 
C. & N. W. going south, also the C. &
N. W. going northwest to Iron River 
and Crystal Falls; also the C. & N. W. 
going to Metropolitan and Foster City; 
also the Escanaba & Lake Superior, go
ing northwest to Channing, there con
necting with the C., M. & S. P . ; also 
the Soo Line going east to Sault Ste. 
Marie and west to Minneapolis.

The Delta H ardw are Co. has always 
pursued the most liberal policy with its 
employes and endeavors to keep men at 
good salaries. I t never believed in un
derpaying its help and no man who is 
worth his salt need ever ask the Delta 
H ardw are Co. for a raise, as he will 
get it if he is worth it, and it is as 
good a judge of that m atter as any
body. I t  is a remarkable fact that 
every year since this corporation has 
been in existence it has shown a re
markable gain and our wish to the 
Delta H ardw are Co. is, may you con
tinue to grow and to thrive and to pros
per l U ra Donald Laird.

A Little Easy Money.
• W illiam Judson wajs driving in a 

motor car with a friend who had but 
recently acquired the machine and was 
not especially proficient in its operation. 
Finally, the friend managed to ditch 
the car. The two men waited until a 
farm er came along in a wagon and 
asked him how much he would charge 
to pull them out. The farm er said they 
could have the use of his team for five 
dollars a day.

“Five dollars a day?” cried the friend, 
“You don’t suppose it will take a whole 
day to haul this car out?”

“Oh, no,” replied the farm er, “but 
I don’t intend to do any more work 
until to-morrow.”

It is said th a t the w hisper of a dol
lar can be heard fa rth er than  the loud
est yell of duty.

T he m oon affects the tide—and 
m any young people w ho w ish to  be.

Meeting Syndicate Prices.
T he g reatest howl going up to-day 

from  departm ent sto res is that, owing 
to the fact th a t syndicate com panies 
buy for hundreds of sto res in v^ry 
large quantities, they can buy cheaper 
and sell cheaper than  the single store 
a ttem pting  to operate a variety  de
partm ent.

T his is a case of yelling before 
you’re hurt.

I t ’s a case of ignorance pu tting  up 
a squall.

I t ’s a case of hearing  a th ing  said 
and saying it yourself until you be
lieve it’s so, w ithout ever really  in
vestigating  th ings for yourself.

If you could look into the buying 
orders of the syndicate com panies, you 
would find th a t w here a single o rder 
is placed for a very large am ount of 
one article, there  are seventy-five o r
ders for a g ross or less of seventy- 
five o ther things.

And even if the syndicate com panies 
place an o rder for one hundred gross 
of picture cards, w here you can only 
take a single gross, the profit at which 
the goods retail will still allow you to 
m eet their prices.

And the fact th a t you can operate 
a departm ent at less selling expense 
than  they can an exclusive store, will 
allow you to  undersell them .

Gratitude.
It is told of a man of wealth that he 

spent the summer in his native town 
village in New England after an ab
sence of a number of years. While 
there he had the ancient burying-ground 
in which his parents and other relatives 
were buried put in good condition and 
built a neat fence around it. H e also 
gave the town a drinking fountain and 
a small library in addition to being gen
erous in other ways for the benefit of 
the town. The residents were not will
ing that all this generosity should go 
unrecognized and on the evening be
fore his departure he was waited upon 
by quite a delegation of leading men of 
the town. The spokesman of the party 
delivered a most flattering eulogy and 
closed by saying,

“And when, as is your avowed inten
tion, you come among us to remain 
permanently in the guise of a corpse, 
it will be our highest duty and chief 
pleasure to see that your grave is kept 
green.”

As it Looked to Him.
The philanthropic lady was visiting 

school in one of the poorer sections of 
the city. To test the brightness of some 
of the poorer pupils, she asked th em :

“Children, what is the greatest of 
all the virtues?”

No one answered.
“Think a little,” she said. “W hat is 

it I am doing when I give up time and 
pleasure to come and talk with you for 
your good?”

A grimy fist went up.
“Well, what am I doing, little boy?”
“Buttin’ in!”

A fter a m an once holds a public 
office he is hardly  ever again willing 
to w aste the tim e necessary for earn
ing a living by w orking.

T he m ore the tru s ts  w ant the less 
the com m on people get.

T he railroads are sending out over 
the country  m en to  give lectures, il
lu stra ted  and otherw ise, to railroad 
w orkers on the handling of explosives. 
All of which suggests that, consider
ing the enorm ous loss th a t is con
stantly  being incurred, the railroads 
could and should—could from  a finan
cial standpoint, and should in the in
terest of the big business in eggs— 
have instruction  schools for em ployes 
having anythings to do w ith handling 
eggs. Mr. P riebe’s experience w here
in losses w ere reduced 80 per cent, on 
eggs m oving from  a certain  Illinois 
point when the sw itching trains were 
handled only by a  specially instructed  
crew offers food for though t for the 
traffic and claim departm ents of the 
railroads..

Established in 1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work
T H E  W E A T H E R L Y  C O .

18 Pearl S treet G rand Rapids, Mich.

rw\ u  4 Your Delayed
1 Freight Easily
and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

Foster, Stevens & Co.
W holesale Hardware

10 and 12 Monroe St. :: 31-33-35-37 Louis St.

Grand Rapids, Mich.

Our Stock is Always Complete on the 
Following Lines

Compo and Perfection 
Certainteed Roofing

Also Michigan Rubber Roofing 
Genuine Fibretto, Protector

And
Red Rosin Sheathing 

Blue Plaster Board
And

Tarred Felt

Michigan Hardware Company
Exclusively Wholesale

Ionia Ave. and Island St. GRAND RAPIDS, MICH.
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BU Y IN G  GOODS

Some Essentials the Good Buyer
Must Possess.

There comes a time in the life of 
every young man when he must de
cide what sort of work he is best fitted 
for and what will be his permanent vo
cation or profession. In many respects 
this is one of the most important prob
lems he will ever be called upon to 
solve, because upon that one decision 
may hinge his future success or failure 
in the business world, burtherm ore, 
it is a question he must answer himself.
The advice of parents and friends may 
be helpful, but if the young man has the 
right kind of stuff in him he will not 
allow the opinion of other persons to 
influence him. He knows better than 
anyone else what kind of work he must 
take up.

I have been through the mill and 
know what I am talking about, because 
I gained my knowledge of the business 
world through hard knocks and actual 
experience, which began when I was 
only 13 years old. Of course, I did not 
decide at that time to follow the line 
of work I am now engaged in. Com
paratively few boys of 13 have any de
finite ideas regarding the future, al
though many who start to work at that 
age continue at the same job for the 
rest of their lives.

That is where a great many mistakes 
are made, and that is one reason why 
there are so many misfits in the busi
ness world—men who ' are working at 
jobs which they do not like, simply be
cause they don’t know how to do any
thing else. Most of these men did not 
discover their mistakes until it was too 
late to rectify them, or rather until they 
were so old that they considered it use- 
ess to try to learn a new trade or pro- 
ession.

This applies largely to those boys who 
are compelled to earn their own living 
at an age when they should be in school. 
Conditions are different for the boy 
whose parents are able to give him a 
college education, or at least a high 
school course. The young man who 
doesn’t have to go to work until he is 
18 or 20 should have a pretty fair idea 
as to what he wants to make of himself 
and he can select an occupation accord
ingly. His future success depends sole
ly on ambition, hard work, and sticking 
to his job.

Sticking to Job Pays.
Sticking to one job, after I found my 

place in the world, has brought me all 
the success I have attained. But it 
wasn’t my first job that I stuck to. 
Luck and accident had a great deal to 
do with the shaping of my career.

I was a happy youngster when I drew 
my first week’s pay of $3 as errand boy 
for a lace manufacturing and jobbing 
concern in Cincinnati, O. My father 
had met with reverses and it was up 
to me and my brothers to contribute 
to the support of the family. Like all 
boys of that age, I was glad to go to 
work because I thought it would be 
more fun than staying in school. I soon 
found out differently, however, because 
I had to work from 7 a. m. to 7 p. m., 
and often it was 10 o’clock at night be
fore I was allowed to go home.

One night about 10 o’clock I was 
completely tired out and there was no

indication of the force getting through 
much before midnight, so without say
ing a word to any one I put on my hat 
and coat and went home. W hen I came 
d wn the next morning the manager 
called me into his office and reprimanded 
me.

“W hat do you mean by quitting work 
whenever you feel like it?” he said. 
“Any one would think you were the 
boss here, instead of an errand boy.”
I remained silent while he continued 
roasting me, and when he concluded by 
saying sharply, “You can go now,” I 
took it to mean that I was fired.

Instead of going home, I spent the 
day fishing. W hen I entered the gate 
that night my mother was waiting on 
the porch for me with a letter in her 
hand. It was from the man who had 
reprimanded me that morning, and re a d : 

“Come on back to work. W e have 
raised your pay $2 a week.”

The next day I learned that he had 
not intended to discharge me, but had 
simply meant for me to leave the office 
and return to my department. That 
was my first reprimand, and I consider 
it the most valuable one I ever got, be
cause it taught me a lesson and at the 
same time brought me my first increase 
in salary. I have been “called down” 
many times since then—“call downs” 
are important factors in acquiring any 
business education—but I was never 
again reprimanded for not working long 
enough or hard enough.

Got Promotions and Jolts.
A fter that my rise was rapid with the 

lace concern. I was promoted to the 
stock room and soon became familiar 
with prices and materials. I was get
ting along swimmingly and had begun 
to consider myself almost a part of 
the firm.

Then I received my second jolt. I t 
wasn’t as serious as the first, but it 
made a deep impression just the same.
I had been working hard and conscien
tiously and felt that I deserved a vaca
tion, so I asked for one.

“W hat does a boy of your age need 
a vacation for?” snapped the manager 
when I broached the subject to him.
“I never take vacations. W hen we want 
you to have one we’ll let you know.”

The result was that I never had a 
vacation all during the five years I 
worked for that firm. I t  was the policy 
of the house, and while I did not ap
prove of it then any more than I  do 
now I went back to my desk and worked 
just as hard as if my request had been 
granted. A short time after that my 
salary was increased and other raises 
came in rapid succession, until I  was 
getting $35 a week at 18 years of age. 
T hat was considered mighty big pay 
for a youth* in those days, and it is to
day.

Then came the third and worst jolt 
of all—I lost my job. No, I wasn’t  dis
charged. The firm simply decided to 
go out of business. But it was just as 
serious a calamity to me as if I had 
been fired. As it proved later, however, 
that was the luckiest thing that ever 
happened to me. I t  threw me on my 
own resources and made me think.

For the first time in my life I  was 
brought face to face with the necessity 
of looking for a real job. I had secured 
my place with the lace firm through my 
father’s friendship fo r the manager

Perhaps I might have obtained another 
the same way, had I not done some tall 
thinking.

Even while I was working for the 
lace concern, I always had a sort of 
hankering after the hardw are business. 
W hen I found myself out of a job I did 
not immediately try  to get another, but 
took a vacation, meanwhile asking my
self over and over again what line of 
work would be best for me to take up. 
My form er employer had advised me 
not to stick to the lace business.

“If  there is anything else that you 
like beter, go into it,” he said.

Liked H ardw are Business.
I had saved a little money each week 

from my salary, so I could afford to 
take my time in looking for another 
position. Finally I made up my mind 
to learn the hardware trade, and as 
there were not many opportunities along 
that line in Cincinnati, I came to Chi
cago. I t was my ambition to some day 
have a store of my own.

I was 18 years old, and as I had been 
drawing $35 a week, I didn’t  think I 
would have much trouble landing a 
position that paid a salary almost equal 
to that. But it didn’t  take me long to 
discover that $35 a week jobs are migh
ty scarce for 18 year old boys and 
especially so when a boy of that age 
wants to go into a business about which 
he knows practically nothing. I was 
getting pretty much discouraged when 
one day I saw a want ad stating that a 
bright young man was needed in the 
hardware department of The Fair.

The first man I  talked to said he 
thought he could give me a place at $18

a week and told me to come around the 
next morning to see Mr. Young, who 
did all the hiring. I was on hand early 
and was among the first applicants ad
mitted.

“Mr. ------------ told me he thought I
could go to work at $18 a week, I 
ventured, a fter answering a number of 
questions about myself.

“Well, we’re not hiring any boys at 
that salary to learn the hardware busi
ness,” replied Mr. Young. “I don’t 
think we can use you. Good day.”

I reluctantly walked out, but did not 
go away. Instead, I waited to talk with 
the boy who applied after I did.

“I got a job in the hardw are depart
ment a t $12 a week,” he joyfully told 
me as he came out.

“You d id !” I exclaimed, and without 
waiting to hear more I walked back 
into the office.

“I thought I told you we didn’t have 
any job for you,” said Mr. Young when 
he saw me.

“You did, but I thought maybe you 
would change your mind if you knew 
how badly I want to learn the hardware 
business,” I said. Then, without giv
ing him a chance to reply, I continued, 
“and I am willing to work for the same 
or less pay than you have agreed to

OFFICE O U TFITTER S
LOOSE LEAF SPECIALISTS

Th e ,

237-239 Pearl St. (near the bridge). Grand Rapids. Mich.

The One Universal 
Cereal Food

The one universal staple “breakfast food” 
that has survived the ups and downs of public 
fancy and is eaten in every city and hamlet in 
the United States and Canada is

Shredded Wheat Biscuit
The plans for increasing the consumer 

demand in 1912 are more extensive and far- 
reaching than ever. Are you ready to help us 
supply this increased demand?

fH t HOME OF SHREODCD WHEAT

Shredded W heat is n o w  p ack ed  in neat, 
substantial w o o d en  cases. T h e  thrifty g ro cer  
w ill se ll th e  em p ty  cases fo r  1« or 15c each, 
thereby ad d in g to  h is profits.

The Shredded Wheat Company
Niagara Falls, N. Y.
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give the young man who was just in 
here.”

Persistence W on Job.
“Well, I admire your persistence,” 

said the junior partner of the firm. 
Then, after scratching his head medi
tatively for a minute, he said: “If  you 
want to begin at $10 a week, I ’ll give 
you a trial.”

“W hen shall I start?” I asked.
“Right away, if you want to,” and 

I began work that same day.
I t wasn’t much easier to live on $10 

a week in those days than it is now, 
and it was especially hard for me to do 
so after having once drawn $35 a week. 
But I was determined to learn the busi
ness, and stick to it, so by the strictest 
economy I managed to live until my 
services were valuable enough to war
rant a raise.

In three months my pay was increased 
to $13 a week, and two years later I 
had the satisfaction of again finding 
$35 in my pay envelope every week. 
But it took the hardest kind of work to 
accomplish that. I practically had to 
start all over again, just as I did when 
I began as an errand boy in Cincinnati. 
My hours were from 7:30 a. m. to 6:30 
p. m., and many nights I worked until 
9:30 and 10 o’clock. I didn’t object to 
that, however, because I was working 
with an object in view, and any young 
man who has the ambition to spur him 
on, will never think of the number of 
hours he works. It is the fellow who 
always has his hands washed and is 
ready to quit on the stroke of the hour 
for fear he will work a few minutes

overtime, that wonders why other men 
are promoted over his head.

From  the stock room I was promoted 
to the position of floor man, and later 
I became assistant to Jacob Kesner, who 
was at that time buyer of the house 
furnishing department. W hen Mr. Kes
ner was made general manager of the 
store I succeeded him as buyer.

As I said before, the most important 
factors in putting me where I am to
day were hard work, ambition, and 
sticking to one line of work. In advis
ing other young men, I would tell them 
the same things are absolutely necessary 
to success in any vocation they may 
select. In addition, the man who aspires 
to the position of buyer must be thor
oughly interested in the merchandise he 
is handling. He must study it con
stantly until he is competent to judge 
whether or not it is marketable at the 
values paid for it. He can only get 
that ability by careful attention to his 
work and by putting in long hours.

W hy Courtesy Pays.
I have always made it a point to look 

at all the merchandise offered to me 
by the various salesmen who sell the 
goods we handle. From  long experience 
I have learned that courtesy pays in 
business. Almost every day some one 
tries to sell me some newly patented 
article. Sometimes these devices are 
practical, but most of them are too 
complicated to sell readily. In such 
instances I tell the person he is wasting 
his time trying to dispose of that kind 
of an article. That man is on the wrong 
track just as the fellow is who takes 
up a line of work for which he is not

fitted, and unless some one tells him 
about it he may not discover his mis
take in time to rectify it.

During certain seasons an average of 
thirty-five or forty salesmen call upon 
me every day and the purchases for the 
house furnishing department alone ag
gregate pretty close to $1,000,000 a 
year. To handle this stock requires a 
sales force of about 350 persons, and 
I try  to impress upon all of them the 
value of the business principles I have 
outlined.

H ard work, ambition, and sticking to 
one job after finding the work I liked 
best have been the stepping stones to 
whatever degree of success I have 
achieved as a buyer.

A. F. Brockman.

Paper From Cornstalks.
W ith  the decrease of pulp wood and 

the steady increase of the dem and for 
m aterial for paper, inventors have 
turned to  m any o th er possible sub
stitu tes. Corn-stalks, of which the 
vast proportion  serves no be tte r pur
pose than  bedding fo r live-stock 
and some subsequent value as a fer
tilizer are being applied to  this pur
pose under a plan of elaborate 
chem ical treatm ent. By one success
ful m ethod t’he stalks are first beaten 
and fanned to get rid of the dirt, then  
cut up, steeped in w ater, and shredded 
into fibers in a special apparatus. T his 
shredded m aterial is then boiled in 
dilute acetic acid under air pressure, 
the result of which is the extraction  
of seventeen or eighteen per cent, of 
straw . T he m ass is then boiled in a 
s trong  alkaline solution and yields a

large quantity  of excellent paper fiber, 
while the residue, absorbed by finely 
ground stalks, is good for fodder. A n
other process, developed in South 
Africa, ex tracts fr om this residue a 
fair quantity  of cane sugar.

Cherished Mementoes.
Senator Clapp, a t a dinner in W ash

ington, chuckled over the appearance 
before his com m ittee of Colonel 
Roosevelt.

‘The Colonel,” he said, “certainly 
got back at everybody. H e rem inded 
me of the Irishm an.

“A friend of mine, traveling  in I re 
land, stopped for a drink of milk at 
a white cottage with a thatched roof, 
and, as he sipped his refreshm ent, he 
noted, on the cen ter table under a 
glass dome, a brick with a faded red 
rose upon the toft of it.

“ ‘W hy do you cherish in this way,’ 
my friend said to  his host, ‘th a t com 
mon brick and th a t dead rose?’

“ ‘Shure, sir,’ was the reply, ‘there’s 
certain  m em ories attach in ’ to  them. 
Do ye see this big den t in my head? 
W ell, it w as made by th a t brick.’

“ ‘But the rose?’ said m y friend.
“His host smiled quietly.
“ ‘T he rose,’ he explained, ‘is off the 

grave of the m an tha t threw  the 
brick.’ ”

Never call a m an a liar unless you 
have a s trong  righ t arm  with which 
to  back it up if necessary.

T he self-m ade m an is unable to see 
where he could have m ade any im
provem ent on his work.

You Don’t Have to Cut Prices
in Your Clearance Sale _____ .

OUR PLAN WILL GET YOU THE BUSINESS AT YOUR REGULAR PRICES even though your 
f i to t"  cutting th e o r y  life out of them. With it you will sell all of your goods at regular pr.ces 

for cash while your competitor carries the absolutely-necessary-charge accounts.
J I Hill & Sons increased their business 61% in the face of 

ruinous competition. You may know how strenuous the competi
tion was when we tell you that they had four competitors who were 
fighting for business in a town of 1741 population. But in the race 
of this they increased their business 61 % in February over the same 
period a year previous.

A. N. Foster & Sons write us that in one day our plan brought 
them in over 12.021.00. They further write us that the month after 
they had closed with our plan their sales were 18% better than they 
were the same period last year.

C. H. Shettel & Co. increased their business 72% over the same 
period of last year by using our plan. In writing us they say. "We 
paid for your plan nearly twice over from the special sale, not 
counting the large increase in business generally.

J A. Halberg in writing us says. "My cash receipts on Feb
ruary 8th were $2,347.82. So far your plan has turned out exactly  
as represented by you.”

A. J. Taylor writes us saying that with our plan he sold over 
2.000 yards of embroidery in four days at the regular price of 10c 
per yard.

Our Business Getting Methods
This plan gets hundreds of people directly interested in your 

store—it has this army of people hustling for you—it has them

WARNING!
B ren ard  Mfg. Co. is NOT operating under any o ther name.

This statement is deemed necessary as recently our attention ha® ¡jeen 
called to the fact tha t firms under other names with similar propositions to 
ours have claimed connections with us.

urging their friends and neighbors to trade at your store. It 
will make dull Wednesday a bigger day than busy Saturday.

In addition to cleaning up your stock, working off slow  
sellers and shelf-worn goods—in addition to overcoming mail 
order competition this plan will keep on working for you after 
you are through with your clearance sale. You will feel the 
good effects of it all during the year.

Granting exclusive right as we do you can see that it will be 
necessary for you to write us immediately, as we will close the 
deal with the merchant in your town who writes us first that he 
wants our plan.

Any delay on your part may mean that your competitor will 
already have secured the exclusive right in your town.
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H ow  to  R un a S tore for Men.
W hen Franklin  H aldane left school 

tw enty years ago every one who knew 
him predicted th a t he would become 
an author. Y esterday he closed a 
lease for a store on one of the m ost 
valuable corners in the heart of the 
city and will soon open there the fifth 
of his grow ing collection of men s 
furnishing stores.

“ Wjhen I left school," said H aldane,
“ I had no in tention  of going into the 
m en’s furnishing business nor really 
any m ore idea of w hat I really w anted 
to do than  have m ost young fellows 
When they sta rt out. T here was some 
kind of a half baked idea in my head 
of becom ing an au thor because in col
lege I had been the editor and chief 
con tribu tor to our weekly lite ra ry  pub
lication. T herefore, as soon as my 
diplom a was salted away in the bo t
tom of my trunk, I go t a position as 
a reporter, which lasted tw o we^ks. 
A t the end of th a t tim e they told me 
th a t I had m ore literary  style than 
reportorial ability.
' "M arcus Goldman needed a clerk in 
his haberdashery  store. I needed a 
job. Even a genius m ust eat. I got 
tihe job. Goldm an w as the- type of 
small m erchant who has never come 
in contact w ith anything inspirational.
I t  is m ighty hard  for a m an who had 
to fight fo r everything he possesses, 
who has never been in a position 
w here he could gain much of an edu
cation, and whose neighbors are in 
the same boat as himself, to have a 
very broad vision of w hat the factors 
are which en ter into any grea t success.

“G oldm an’s idea of styles ran to 
heavy gold w atch chains, im itation 
diam ond stick pins, purple shirts, and 
red ties, and his theory  of successful 
m erchandising was to  have a fire sal- 
once a week. I t  m ight be m ore tru th 
ful to  say th a t the fire sale m yth was 
his sole advertising  cam paign, because 
I never rem em ber the dirty, flapping 
red banner being taken down a t any 
tim e during  the year I w as w ith Gold
man.

“I cannot say tha t I w ent into the 
haberdashery  business w ith any idea 
of m aking it my life work. I needed 
the money, and, while the $10 per 
week I received was no t a g rea t deal, 
it enabled me to  live. I spent m ost 
of my evenings reading and it was 
no t until I had passed a year with 
Goldm an th a t I woke up to the fact 
th a t I w asn’t getting  anyw here. T hen 
I began to take stock of myself. I 
found th a t Goldm an w as really a suc
cessful m erchant, o r a t least as suc
cessful as any m an could have been 
in the d istric t in which the store was 
situated. I t  had seemed funny to  me, 
the gaudy sh irts and cheap socks

which form ed the g rea t bulk of our 
stock. Now I realized tha t the peo
ple of the neighborhood in which the 
store was located regarded these styles 
as the height .of fashion. T hey  would 
have thought the little  refinem ents 
which I regarded as essential to good 
taste  as funereal.

"A good m erchant is one who sells 
w hat his custom ers want, and ours 
certainly w anted ju st w hat Goldman 
had to sell.

"I had now spent a year in the store 
w ithout a raise. I was out of my 
elem ent, as I looked at it, and there 
w asn’t much prospect of m y im prov
ing my circum stan ces if I stayed where 
I was. I began to read the help w ant
ed advertisem ents in the papers and it 
was no t long  before I was rew arded. 
B urton Bros., a m en’s furnishings 
store dow ntow n, w anted an experi
enced clerk w ith some education and 
possessing a  good taste  in the selec
tion of haberdashery. T he advertise
m ent evidently pu’led a lo t of replies 
because I had to fight before I got 
the position, but get it I did.

“I t  w on’t in terest you to know the 
details of m y nex t tw o years of my 
life. I t  is enough to say th a t I w ork
ed, saved as m uch m oney as I could, 
and w atched carefully how our stocks 
were bought and their variety  and 
size. O ne day w hen I had been nearly 
two y ears w ith B urton Bros, a real 
estate  m an came into the store and 
told Giles Burton, the senior partner, 
tha t the sto re  on the corner would be 
vacant w ithin a m onth  and offered 
him the lease. B urton tu rned  him 
down flat, but w hen the m an was half 
way ou t of the door a sudden im
pulse struck me. I called him back 
and, w ith a voice shaking w ith excite
ment, told him  th a t I would take the 
lease. T o say th a t the m an was aston 
ished is pu tting  it m ildly. H e said 
tha t I would have to  give references 
as to my responsibility. I replied that 
if he w ould hold the lease open for 
tw o days I would satisfy him  in every 
way as to  my financial integrity .

“W hen he had gone I called myself 
all k inds of a fool. I knew  a g reat 
deal about the business, bu t m y bank 
book showed a balance of only $500. 
I resolved, however, th a t I would not 
let this opportun ity  get by w ithout 
at least m aking a fight, and so the 
nex t m orning’s paper came out w ith 
a large advertisem ent I had w ritten  
and had inserted in the business chance 
column. In  the advertisem ent I s ta t
ed frankly th a t I was a young man 
with a  good education, a thorough 
know ledge of the haberdashery  busi
ness, and a valuable lease on my 
hands. I w anted som e one to back 
me w ith enough m oney w ith which to 
lay in a com plete stock. By noon 1

found the m an I w anted, the lease 
was signed, and I w as in business for 
myself.

“I have always been a g rea t believer 
in the value of a corner store. T he 
ren t is much higher, of course, than 
for an inside store, but the ex tra  ex
pense is justified. I have never con
sidered opening a new sto re until I 
could secure a location on a corner. 
Y ou will find all of my five shops so 
situated, but the fact th a t it is on a 
corner isn’t all th a t en ters into the 
process of selection. The neighbor
hood is still m ore im portant. All of 
my sto res are in carefully picked loca
tions in the heart of the city. One 
was selected because it lay across the 
s tree t from  a large departm ent store, 
our object being to draw  the w om en’s 
trade. You will find m ighty few men 
who will adm it th a t their wives select 
the ir sh irts and ties, but ju st drop 
into this store some day and see for 
yourself. A nother location w as se
cured because it lay on the only log
ical thoroughfare for thousands of com
m uters to reach a certain  railroad sta
tion. A th ird  serves the patronage of 
a high class hotel district, and so on,
I have never signed a lease because 
it was cheap. T he m ost expensive is 
m any tim es the cheapest in the long 
run.

“ Before I paid a m inu te’s atten tion  
to the selection of my stock I concen
tra ted  miy m ind on the store  and its 
equipm ent. In  m y opinion the g rea t
est facto r in the success of any re
tail business is prim arily  a good buy
er, but hardly less im portan t is the 
arrangem ent of the stock and the w in
dow displays.

“A lease in a store dow ntow n is 
such an expensive proposition, every 
square inch of space m ust be used to 
its best advantage. I therefore took 
care in the selection of the equipm ent. 
Each division of the business—hats, 
ties, collars, shirts, n igh t clothes, 
jew elry, and sm all accessories—was 
given a departm ent of its own with 
a display counter runn ing  com pletely 
around the store with a break, of 
course, a t the entrance which was on 
the corner. Some low tables in the 
cen ter of the room  w ith their racks 
com pleted the outfit, apd w hen the 
woodw ork had been stained in a good 
im itation of m ahogany, which gave, 
the place a rich tone, I was ready to 
pick out my stock.

“ I have discounted every bill I have 
con tracted  since I have been in busi
ness for myself. N aturally  my credit 
has gone up by leaps and bounds. 
Even w hen I w as a one sto re  concern 
the large m anufacturers in the coun
try  w ere anxious to do business with 
me.

“My th ree years as a clerk had giv
en me a rough idea of w hat constitu t
ed a well balanced stock and though 
I made a  few unavoidable m istakes at 
first they  w ere no t serious and ex
perience has been a good teacher to 
me in this m atter. My taste  in pa t
terns and styles had always been good, 
but people’s tastes differ. I found that 
as a rule the m ore refined a custom er 
is the m ore conservtive are his tastes 
in dress. A young m an is apt to 
select high colors o r w hite sh irts, and 
an o lder m an the darker stripes. W om 

en as a rule will paw over m ost of 
the stock patte rn s and then select a 
gaudy design. H ow ever, it takes all 
so rts  of tastes to  m ake a business and 
I tried to satisfy them  all.

“I do no t sell on credit. I would 
ra th er sell a do llar’s w orth  of goods 
for real cash than  $3 on credit, and I 
would ra th er make a g ross profit of 
25 per cent, in real m oney than 90 
per cent, on paper. I t  is th is rule 
which has enabled me to buy to such 
grea t advantage. W hen my doors 
close at n igh t I know  ju st w here I 
stand and th a t m y profits are no t p a rt
ly bad accounts.

“ I believe the best m erchandising 
m ethods are those which offer a good 
article at a fair price. I do no t mean 
by this I do no t em ploy special schem 
es occasionally, but they  are m ore for 
p ro tection  than  any th ing  else. If a 
com petito r offers a m otorcycle to the 
holder of a certain  sales check the 
rest of us feel th a t we m ust do like
wise and I greatly  question the wis
dom of such plans, especially in the

What Have You to Sell?
a DRY GOODS stock; or part of it? 
a CLOTHING STORE; or part of it? 
a GENTS’ FURNISHING STORE; or part of it? 
a SHOE STORE or an odd lot of SHOES?

We Buy anything and everything For Cash and do if 
Quick. Write Today and w e’l I be there Tomorrow 

P A U L  L . F E Y R E I S E N  &  C O M P A N Y  
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heart of the city w here com petition 
is so relentless. If  a m erchant could 
orig inate a schem e of th a t kind and 
secure a paten t on it it m ight benefit • 
him, bu t he can be assured that, be
sides adding to his selling expense, 
his thunder will be stolen the m om ent 
his w indow announce the contest, or 
rebate coupon or w hatever it is he 
has to offer. T here  are exceptions to 
every rule, however.

“ My salesm en and m y show w in
dows constitu te  the two big guns of 
m y selling organization. W indow  
dressing  is an a rt and as such should 
only be en trusted  to  m en Who have 
becom e specialists in th a t line. I have 
never tried to econom ize in th a t di
rection. T h is is a day and an age of 
specialists, and the am ateur who a t
tem pts to equal the w ork of trained 
men is alm ost certain  to  produce only 
m ediocre results. W henever I had 
some particularly  good bargain  to of
fer I m ade use of the daily papers with 
excellent results.

“T he salesm en are carefully trained 
in all the fine details of the business 
and know  th a t they  will im m ediately 
lose the ir jobs if they are caught m is
represen ting  the goods. In  h iring  my 
men, all o th er conditions being equal,
I em ploy the m arried man, as he is 
apt to be m ore reliable and to realize 
tha t his fu tu re depends upon the fu t
ure of the house. T o  fu rther this idea 
I have put my com pany into the form  
of a corpora tion  and have allowed cer
tain  of m y m en to  buy an interes*, 
thus pu tting  it on a solid basis of self 
in terest. N one of m y store m anagers 
have been brough t in from  the outside, 
but advanced to  the ir p resen t posi
tions from  the ranks. I have heard  a 
g rea t m any retail m erchants com plain 
of the indifference o r d ishonesty of 
the average clerk in their employ, but 
it is hardly any one’s fault but the 
ow ners’. All of us are m erely boys, 
grow n up. If  the teacher gave us ten 
problem s to do we w ent a t it with 
the ten th  problem  in view as the goal.

* So it is w ith clerks. If they know  
th a t they have definite tasks to per
form, such as a certain  to tal of sales 
to make, with, a definite rew ard for 
accom plishing the task, it is am azing 
w hat resu lts can be accom plished. E n
thusiasm  may be entirely  lacking in 
a m ere wage earner, but it is largely 
due to  the fact th a t an incentive is 
lacking.” L ionel Grow Tom pkins.

Luck Is Often a B ig Help to the 
Salesman.

“Did you ever have luck play in an 
im portan t role in m aking a sale? ask
ed our peerless salesm an, M acG regor.

W e w ere lounging about the office, 
en joying a sho rt respite from  the 
road. M acG regor, as usual, was delv
ing into the m ysteries of B urns’ 
poems, and—I m ight also say as usu
a l-p u ff in g  on an overgrow n H avana 
w ith m onotonous regularity .

"H ave luck play an im portant role? 
No, no t to any m aterial ex ten t,” I 
replied, s tra iten ing  up from  an in
dolent lounging position, scenting  a 
sto ry  in the air. “ But wffiy do you 
a sk r”

"W ell,” said M acG regor, reflective
ly,” in my fifty years of experience I 
have often had luck step in, when I

was about ready to  toss up the 
sponge.”

“ H ow  singular,” I replied.
H e nodded dream ily.
“Yes, one tim e— I rem em ber it dis

tinctly ; it w as all of tw enty  years 
ago— I struck  one of those tow ns th a t 
we put on the map w ith a soft pencil. 
T here w as ju s t one store, w ith the 
exception of a saloon and a 
p icturesque blacksm ith shop. T he 
p ro p rie to r w as a narrow  minded 
fellow, and no t open to conviction; 
perfectly  amiable, bu t he had decided 
that my line w as of an inferior sort, 
and no th ing  could m ake him  buy.

“W e argued from  early in the af
ternoon until closing time, I con tend
ing th a t m y goods w ere w orthy  of a 
trial, and undoubtedly superior to  the 
line he was then  carrying, and he vice 
versa, of course. I t  w as all done in 
a perfectly  good natured  way, though.

Inv ited  Me to  H is Hom e.
"W hen the stree t lights began to 

tw inkle, he looked up, and sta rted  for 
his home, inviting me to stay  all n ight 
with him, and as I was heartily  sick of 
the kind of accom m odations in such 
sized tow ns, I gladly accepted.

“O n our w ay we resum ed our a r
gum ent—at least I did.

“ ‘See here, he finally snapped, som e
w hat nettled  I presum e, by my per
sistency, ‘if you th ink  th a t I am m ere
ly sham m ing about believing th a t 
B lank’s clothes are better, I will prove 
to you th a t I believe w hat I say.

threw  open his coat and dis
played the nam e of the rival clo th 
ing firm.

“ ‘See?’ he exclaim ed trium phantly ,
‘I w ear ’em m yself!’ H e seemed to 
consider him self a second Beau Brum - 
mel.

“W ell,’ I said hopelessly, if you 
refuse to give our goods a tria l I 
suppose th a t is your privilege, and 
changed the subject.

“A short distance from  his home, 
we came to a low barb  w ire fence.

“ ‘O ver we go’ he said laughing, 
and w ith unusual agility for a man 
of his age, nim bly sprang over, I fol
low ing him, determ ined no t to be 
bested by one older than  I.

“ But alas and alack I had followed 
too closely, and as a result collided in 
m idair with the m erchant, causing us 
to  come tum bling  dow n in m ost un 
dignified positions, our clothes catch
ing on the wire.

“ ‘Zzz,’ w ent his clothing, as he 
violently jerked  it free from  the barbs.
I carefully unhooked m ine and m ade 
profuse apologies.

“T he w ay th a t dealer cussed would 
have made a trooper blush. No, not 
at me, as you m ight suppose, bu t at 
his clothes and all those connected 
w ith them . T hen  suddenly he realized 
o r ra ther expected m y apparel to  be 
in like condition. But such w as not 
the case.

W here  Luck Came In.
“ ‘By G eorge,’ he said w arm ly, shak

ing my hand, after he had w earied of 
abusing the clo th ing  of my rival firm, 
which was m usic to my ears. ‘I be
lieve your goods are w orth  trying. 
T hey  can’t possibly be w orse than  
these.’ And he gazed ruefully at his 
to rn  attire .

“I m igh t have inform ed him that if

he had slowly released his garm ents 
instead  of je rk ing  them  off in his haste, 
they w ould have been in as good shape 
as mine, bu t th a t w ouldn’t have been 
good policy, so I held m y tongue and 
took down the o rder he gave me. H e 
seem ed to feel th a t each additional 
piece he purchased was the m eans 
of ge tting  ju st th a t m uch m ore sa tis
faction out of the o ther firm.

“T h at same year, not a- hundred 
m iles from  this town, I struck a deal
e r who w as an equally stubborn  p ro
position.

“ ‘Buy y our goods?’ he replied in 
answ er to my request. ‘I should say 
not. Do I look soft headed?’

“I told him  th a t he did not, and 
ju s t fo r th a t reason supposed he would 
pu t a line of m y goods in.

“ But he shook his head.
" ‘No, I w ouldn’t consider your 

goods,’ he said tersely. ‘T he best men 
in th is tow n buy the clothes th a t I 
carry  and are satisfied. W hy should 
I change?’

“ ‘But they  w ould be bette r sa tis
fied if they  w ore m y line. I ’ll w ager 
you they never w ore our clothes and 
don’t know  how  superior they are,’
I pleaded.

“ ‘P erhaps you are righ t,’ he sm il
ed, sh rugging  his shoulders, ‘but tha t 
is m erely ano ther case of ignorance 
being bliss.’

“So we argued and disputed for 
som e tim e I m ust adm it, however, tha t 
he was my m aste r a t repartee, and the 
upshot of it was th a t I gave up the 
battle  ;n disgust.

"A s I w alked to the door with the 
p rop rie to r a noisy parade w ent by. 

“ ‘C ircus?’ I queried.
“Je rry  A dam s” H is Ideal. ..

“ ‘N o,’ he answ ered, ‘Je rry  Adam s 
speaks here tonight. F ine m an Je rry  
Adam s. H ead and shoulders over his 
opponent.’

“ ‘T h a t so?’ I said, yawning.
“ ‘Yes,’ he assured me, ‘Je rry ’s the 

only man. Sam B lodgett will run 
about like m olasses in w inter. Me 
for Je rry  Adams, first, last, and al
w ays.’

“H aving ridded his system  of this 
flow of o ra to ry  he proceeded to urge 
me to a ttend  the m eeting in the town 
hall th a t night. I agreed to, having 
no th ing  b e tte r to do, as the train  
schedule did no t show anyth ing  in 
the form  of freigh t o r passenger tram  
until late the nex t m orning.

“ I t  was a sw eltering  evening, to  say 
the least; one of those n ights when 
a collor’s lease of life does not exceed 
an hour at the m ost. The so-called

hall proved to  be an illy ventilated 
affair, filled with vile odors and stag 
nan t sm oke from  the sp lu ttering  kero
sene lam ps and the farm ers’ ancient 
pipes. H ow  I ever stood it is more 
than I can understand, except perhaps 
tha  the in teresting  gathering  held 
m e; the old opinionated farm ers with 
their scraggy beards, and the younger 
generations who still had the novelty 
of casting  their first vote ahead of 
them , a ttired  in their ‘go-to-m eeting 
clothes. T hen, too, there w ere the 
professional politicians, seem ing al
together out of place in their evening 
wear.

“My friend, the m erchant seemed 
to have considerable influence, fo r we 
were ushered to ‘ringside’ seats.

T rade  M ark on Coat.
“As the m eeting progressed  and the 

num erous adheren ts w ent through 
their m ore o r less—less, I should say 
stirrin g  speeches, it came Je rry  
A dam s’ tu rn  to address the wilted 
audience. Fie opened his speech by 
rem oving his coat and th row ing it 
over a convenient chair.

“ ‘G entlem en, I bid you do likewise,' 
he said, w ith a  cheerful grin.

“T hunderous applause.
“ ‘Isn ’t he the g rea test ever? said 

my com panion, bubbling over with 
enthusiasm , as he follow ed the advice 
of the ‘cham peen of the com m on pee- 
pul.’ ‘No m an like him! H e’ll be 
presiden t before he gets through, and 
if he isn’t he’ll be cheated out of his 
ju st deserts.’

"I nodded wearily. As I glanced 
casually a t the coat, which was but 
a few feet from  us, I saw on it the 
unm istakable trade m ark of m y firm.

■■•Mr. Hippie,, do you see th a t trade 
m ark?’ I said, opening my coat. ‘I 
sell these clothes.’

“ ‘W ell, w hat of it,’ he answered, 
som ew hat puzzled at my words.

“ ‘A nd,’ I continued, ‘ do you see 
the trade m ark on Je rry  A dam s’ coat?’

' ‘T hunder!’ he exclaimed. ‘The 
same! If those are the clothes that 
Je rry  Adam s w ears they ’re the clo th
es th a t I ’m going to sell. M ust be 
good, ‘cause you couldn’t put it ovei 
Je rry  in anything.’

“T hen, of course, the orders came 
in.” W illiam  B otho Mayer.

A poet says m usic is the food ol 
love, but a corner grocerym an says 
there is a constan tly  increasing de
m and for canned goods.

And every man adm its to him self 
tha t he is either clever or good look
ing.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don't hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and Division Sts.
Opposite Morton House Grand Rapids, Michigan
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H ow  to Make a Flannel Petticoat.
I am afraid grown-ups in this day 

and age, have quite discarded and almost 
forgotten the short, flannel petticoat, 
but because of the wee member of the 
family, who really has no choice in the 
m atter I have decided to devote my talk, 
this week, to the making of the flannel 
underskirt, for I am sure that they are 
in the ranks of the garments that 
are easy to make. Of course for the 
very young baby, no material is ever 
too good, so French flannel is the best 
for their use while for the older child 
outing flannel can be used as well and 
serve the same purpose; for the bands, 
the top of the petticoats, a good strong 
piece of long cloth is best, though cam
bric would do if you had no other.

For mother and older sister, flannel 
petticoats are slightly gored, but for the 
little tots, the body of the skirt is 
straight, with a seam at the center back. 
W hen making the seams, a running back 
stitch is used, sewing about three-eighths 
of an inch from the edge; then the 
two edges are trimmed and both layed 
to one side of the seam and cat-stitched 
to the body of the material. I think 
that most people know how to cat-stitch, 
but because you may riot, it would 
probably be wise to try and explain it. 
Pretending that there are two parallel 
lines on the petticoat, one on the seam 
and one about th ree-e igh ths of an inch 
away, on the body of the material, hold 
the garment over the forefinger and sew 
away from the hand. F irst pick up a 
stitch on the imaginary line that is on 
the seam, pointing the needle toward 
y o u ; then a stitch on the other line, 
pointing the needle in the same way, 
and bring it out about opposite to where 
you put it in the first stitch. Then an
other stitch on the same line as the first 
and about the length of a stitch away 
from it; then a stitch like the second 
and so on until you get to the end of 
the seam.

This makes a neat and flat finish for 
the seam, but if you would prefer you 
might after you have finished the plain 
sewing of the seam, lay the two edges 
apart and cat-stitch them open. Then 
trim  the edges and overcast them.

As a rule, the hems in flannel skirts, 
at least those for the little tots, are 
about two inches wide. O f course there 
are many ways of making the hem, at 
least finishing it; it m ay be ju s t m erely 
hemmed with a plain hemming stitch or 
if you would prefer instead of turning 
the. edge of the hem, you might merely 
baste it down and then cat-stitch the 
edge to the body of the petticoat, as in 
finishing the seam. Then too, you might 
just haste the hem and feather-stitch 
it on the right side, along the bastings 
so as to hold the hem in place; or if you 
are handy with the needle a simple de

sign embroidered in rope silk would be 
very pretty and serve the purpose of 
holding the hem in place.

For making the placket in the back, 
slash the center back about six inches 
for the little ones and about twelve 
inches for the mother and older sister, 
then put a one-inch hem on the right 
side of the slash and a half-inch hem 
on the left side; this will make a plait 
in the back on th° left side of the slash, 
putting the wide hem on the right side 
of the material and the other hem on 
the wrong of the petticoat and stitch 
it across the bottom  to keep the plaits 
in place.

Of course the hems should be basted 
first; then if you like you can either 
finish it w ith ju st plain hem m ing or 
feather-stitch  it on the righ t side to 
hold it down and of course let the wider 
hem lay over the narrow er one on the 
left side of the slash, and, if you are us
ing feaflher-stitching, let it run straigh t 
across the bottom of the wider hem and 
hold the two together. I think that it 
is best to put the narrow hem in first, 
turning it on the right side, then when 
the other hem is put in they will form 
a plain flat plait.

When putting on the band or waist of 
the petticoat the top of the body had 
best be gathered twice, keeping them 
about th ree-e igh ths to a half an inch 
apart, this will keep it quite flat. The 
band is put on as in an ap ru i but be
cause flannel caiiiu . be stroked, the 
double row o t gatuer s will have to be 
put in the top. Alice Kitcham .

A Talkative Husband.
A M issouri wom an is try ing  an ex

perim ent. H er husband is a brillian t 
man, but loquacious. R ealizing his 
shortcom ing, the wife is feeding him 
on fish. T hree of four tim es a week 
she p repares fish in some delectable 
way. H e is show ing some uneasiness 
and has a m arked predilection for 
w ater; but, being innocent of his w ife’s 
motive, continued to  eat the dishes 
set before him.

To her pasto r the wife recently  con
fided:

“You see,” soberly, “John  is a very 
rem arkable man, bu t he w astes too 
m uch tim e serm onizing w hen he 
should be thinking. H e talks a lto 
gether too much. T o  counteract this 
I am  feeding him fish. D uring  the 
last tw o m onths I have served him 
with seventeen different varieties of 
fish, cooked in forty-seven different 
ways.”

“W hy fish?” asked the pastor, g rea t
ly interested.

“Because,” replied the wife, “ fish is 
food for though t.”

“I see,” said the reverend gentle-

man. “But have you noticed any 
m arked change?”

T he wife’s face grew  sad.
“Do you know, Mr. Jones, th a t hus

band of mine is such a  chatterbox  
th a t I do believe he could eat the 
whale th a t sw allowed Jonah  and never 
lose a syllable!”

The Latest Candlestick.
T he new est candle sticks are of iri

descent glass, and their effect is charm 
ingly festive though they  are no t so 
dignified as the handsom e, w ell-cared- 
for silver ones .o f trad ition . Som e
tim es these glass candlesticks have 
shades of deeper tin ted  glass also. 
D resden candlesticks th a t have long 
been treasu red  for their dainty beauty 
alone are  also being brough t out into 
action by some sm art hostesses. Now 
th a t we no longer crow d our tables 
with flowers these precious th ings have 
a chance of being  seen to advantage. 
T hey are m ost effective when no 
large tablecloth, but only lace and 
linen m ats are used on a beautifully 
polished table. W hite  candles, un
shaded or w ith w hite o r pale pink 
shades, should be used w ith them .

T he fo rtunate  chatelaine who pos
sesses C anton china is now seaching 
fo r candlesticks of the same w are and 
shades painted in w ater-co lor with 
designs to m atch  the china.

T he prospective bride, instead of 
having set a fter se t of silver candle
sticks, will be delighted to  receive 
carved ivory ones instead. T h is  hint, 
of course, is only fo r w ealthy friends, 
for ivory candlesticks are no t cheap. 
Shades should be m ade for them  of 
thin O rien tal silk.

The Macramè Handbag.
W e have developed a new mania for 

macramè handbags, and for evening 
wear these represent a charming addi
tion to the toilette. The foundation of 
the bag is carried out in ivory o r col
ored poplin, or some other stout silk, 
the macramè lace completely covering 
the whole, and being finished with a 
deep fringe at the base. These bags 
are looked upon as fully worthy of the 
handsome gold and silver mounts, which 
form part of the scheme. Many women,

who are clever with their fingers and 
naturally fond of work of this kind, 
find it a very simple m atter to evolve 
the bag themselves. Another type of 
bag which is popular is entirely covered 
with strass and beadwork, in rich and 
multicolored designs, and this is also 
often the fru it of the girl’s industry 
when emancipated from the routine of 
schoolwork.

D on’t borrow  troub les; you can find 
them  at home.

Buy a Seller 
Win a Buyer 
Sell a Winner

Grand Rapids 
Broom Co.
M anufacturers of the following  

standard brands:

Puritan 
Jewel 

Winner 
Wittier Special

These are the leaders in brooms 
Sold by your jobber

If your jobber does not handle our 
line write us

Read any 
Advertisement of

M apleine
And you'll see w h y  you  

can sa fely  recommend it.

Order of your jobber oi 
L ou is H ilfer  C o.

4 Dock S t.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

We Manufacture

Public Seating
Exclusively

We furnish churches of all denominations, designing and 
V l i u r i a i c s  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.
Q c h n A l c  The fact that we have furnished a large majority of the city  
O v l I U U l o  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.
I  n d f f P  H n l U  We specialize Lodge. Hall and Assembly seating. 
L ,U U g v  I l i l l l o  ou r long experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Hmerican Seating Comp
215 Wabash Ave.

GRAND RAPIDS

CHICAGO. ILL.

NEW YORK BOSTON PHILADELPHIA
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F IR E D  A T  FIFT Y .

H ow  a Discharged Government Clerk 
Achieved Success.

“Sir: 1 have th ^  honor to  inform  
you th a t your services will no longer 
be required after June 20, 1910. R e
spectfully yours,

“J. H . Sm ith, Sec’y D ept.”
T h a t was the unwelcom e surprise 

I received on opening the official en
velope lying on m y desk the after
noon of June 20, 1910. T o  say I was 
stunned m ildly expresses it. I read 
it again and again in a dull, dazed 
so rt of way, com prehending at last its 
full significance.

Surely there m ust be som e m istake.
I laid the m atte r before the chief of 
my division and asked him the reason 
for such action. “Lack of appropria
tion,” was all he said. Congress had 
failed to  provide sufficient funds, 
therefore some poor clerks had to 
suffer. I was the “go a t” evidently, 
and th a t was all the satisfaction I 
received after twenty-five years of 
service for the governm ent.

Forced out of a $1,000 position and 
com pelled to face the w orld again at 
the age of 50 years, in com petition 
w ith alert, vigorous young men. and 
w ith added responsibilities of a wife 
and th ree children m ade life’s p ros
pects look black indeed to me. In 
addition I had read som ew here that 
only one out of every 5,000 succeed 
after reaching the age of 50 years. 
Ju s t 4,999 chances against me! T h a t 
was a handicap for fair.

W ell, I slowly pulled m yself to 
gether and took a personal inventory. 
H ealth  good, no bad habits, w illing 
w orker, w ould pass in a crow d in the 
m atte r of personal appearance, streaks 
of gray  beginning to  show through 
hair, good accountant, and $98 in 
bank. T h a t w as all.

Looked in V ain for Job.
At hom e I said no th ing  about my 

loss. My wife’s health w as none too 
good and I reasoned it would be use
less and senseless to  m ake four o thers 
suffer unnecessarily . E very m orning 
1 left home at the usual hour, ostensi
bly on the way to  the office, bu t in 
reality  to m ake again the w eary round 
of searching for w ork in person an
sw ering advertisem ents and, as usual, 
m aking m y calls in vain.

F o r six days I kept it up, w hen one 
steam ing ho t day, as I stood m opping 
my brow  under the shade of a tree 
near one of the park  entrances, a 
perspiring, red faced, fussy old man 
bustled up to me.

“Sir,” he said, “have you seen any
th ing  of th a t colored m an who keeps 
the push cart stand a t th is corner?
I said “no” and asked him why. H e 
replied th a t the push cart m an had 

' prom ised to be a t his hom e to rem ove 
som e rubbish, ashes, etc., and th a t he 
w as about to  leave the city on Ins 
usual sum m er vacation, he w anted 
every th ing  cleaned up and in order 
before going away. T he push cart 
m an had no t yet pu t in an appearance, 
although paid every week fo r his serv
ices. Evidently  M r. Push C art M an 
w orked w hen it suited his conven- 
ience.

An idea flashed th rough  my head. 
I f  th is happy go lucky son of H am

could m ake a living using haphazard 
method's* w hy should no t I do a 
little  be tte r w ith som e organized 
system atic plan of action?

I sa t on a park  bench to  figure it 
out. Pencil and paper convinced me 
th a t I w as on the righ t road. T here 
was som ething in the idea.

T rue, the city was supposed to col
lect rubbish, trash , etc., but its col
lectors w ere careless and irregular.

P u t Idea In to  Execution.
Of course, I would need a vehicle 

of some kind. A horse and w agon 
did not appeal to  me, for I knew  no th 
ing about the keeping and care of 
horses, bu t I did know  som ething 
about autom obiles. M achinery w as a 
hobby w ith me and I spend a good 
deal of my spare tim e in the garage 
of my friend, Bill Brown, near my 
home.

I had done Bill m any a favor in 
s tra igh ten ing  out his books, sending 
out bills, etc.., and had helped him 
tinker out num erous sm all jobs on 
disabled m achines. T h ere  w as a b a t
tered  two ton truck  I now rem em ber
ed, which looked w orse than  it really 
was. A bankrup t sale had landed 
Bill w ith the m achine in p art pay
m ent fo r its keep and repairs.

My m ind was now busily at work.
A plan was already crystallizing. I 
m ust get th a t truck. H ere is my 
opportunity . I hastened over to B ill’s 
place. A fter a little  dickering the 
truck was m ine for $200. T he m em o
randum  of the transaction  called for 
$25 cash after ten days’ tria l, and bal
ance in n inety  days if I decided to 
keep it. I t  took two days to  overhaul 
the truck and put it in good condi
tion.

A good sized vacant lo t w ith large 
shed, located near the ou tsk irts of the 
city, had often caught my fancy as 
a good investm ent for business pur
poses and would ju st about suit p res
ent plans, provided I could get it at 
a reasonable figure.

Leased a V acant Lot.
I visited the agen t’s office and for 

$10 cash go t a lease on the place for 
sixty days with the righ t of purchas
ing it for $500 and a year’s tim e to 
pay it.

I v isited the p rin te r’s th a t same 
day, and there  blossom ed forth  cards 
bearing  the follow ing:

G eneral U tilities Co. 
H andsom e auto trucks will rem ove 

your rubbish, ashes, etc., quickly, 
cleanly, regularly , and cheaply. 

U niform ed assistants.
W m . T . Jones, G en’l M gr.

I m ade arrangem en ts to receive 
phone orders a t a nearby sta tionery  
sto re  on a com m ission basis.

O ne th ing  m ore and I w ould be 
ready for business. I needed a husky, 
reliable young man. H im  I secured 
in the person of one Jim  Alson, agree
ing to  pay him $9 a week for the first 
m onth, and im m ediately set him to 
w ork stra igh ten ing  up things in the 
vacant lot, w hitew ashing the fence, 
tacking up signs, and pu tting  in a 
few conveniences. T hen  I personally  
canvassed the neighborhood I in tend
ed to exploit first, leaving a card 
with each householder.

A t the close of m y day’s canvassing 
I had the nam es of nearly  100 sub

scribers to m y service and so far had 
spent in actual cash ju s t $49.50, the 
item s being $25 fo r machine, $10 for 
lot. $2.50 printing, $2 uniform , $5 oil 
and lubricants, and $5 repairs and 
odds and ends, leaving $48.50 of that 
precious nestegg  still in the bank.

T he fateful day arrived. M aybe I 
was not the proud individual as I 
steered  m y craft, the G eneral U tilities 
Co.’s auto truck, in 'the direction of 
my first subscriber's home. Jim , my 
helper, clad in neat uniform ; m ade a 
good appearance, and we surely a t
trac ted  plenty of a tten tion  on the 
way and during  our operations. I t 
was the biggest advertisem ent pos
sible.

P rofit $100 F irs t W eek.
O ur receip ts for the first day footed 

up to $20.25. A t the end of the  week 
I had $100, clear of all expenses.

T hen before the tired  eyes of my 
patien t wife I laid the envelope con
tain ing  the le tte r  of m y enforced dis
charge from  the G overnm ent service.
I can never fo rget the look of m ute 
dispair as she tried  in vain to assum e 
a courageous air and to  put heart into 
a husband w ho she though t was down 
and out.

I gripped her hand silently, then 
slipped her the card of the General 
U tilities Co., w ith m y nam e conspic
uous as general m anager and counted 
out before her astonished eyes $100 
—all in $5 bills.

“T here, m adam ,” I said grandly “it 
is all yours; go get yourself some 
real clothes, there  is m ore w here that 
cam e from. I am the ow ner and p ro
p rie to r of the whole shebang known 
as the G eneral U tilities Co. and it was 
the luckiest day in the w orld for us 
w hen Uncle Sam dropped me from 
his pay ro ll.”

I told her the whole sto ry  th a t hap
py evening. M y business keeps on 
grow ing and I have now five auto 
trucks. I own my own hom e and the 
vacan t lot, besides a com m odious 
garage. A handsom e touring  car com 
pletes my equipm ent artd m y enjoy
m ent.

W ith  my entire family in this fine 
car it is w ith pardonable pride I raise 
my hat in acknow ledgm ent of the 
salute given me by m y form er chief 
of division, as he w aits on foot until

No Smiles for Him.
T he new vicar was paying a v ist 

am ong the patients in the local hospit
al. W hen he entered W ard  2 he 
came across a pale-looking young man 
lying on a cot, heavily sw athed in 
bandages. T here he stopped, and af
ter adm inistering  a few w ords of com 
fort to the unfortunate  sufferer, he 
rem arked in cheering tones: “N ever 
mind, my man! Y ou’ll soon be all 
right. Keep on sm iling; th a t’s the 
way in th.is w orld.” “I ’ll never smile 
again,” replied the youth, sadly. “R ub
bish!” ejaculated the vicar. “T here 
ain’t no rubbish about it,” exclaimed 
the other, heatedly. “I t ’s through 
sm iling at ano ther fellow ’s girl tha t 
I ’m here now.”

Just for Fun.
A man entered a drug store in a 

hurry and asked for a dozen two-grain 
quinine pills.

“Shall I put them in a box, sir?” the 
clerk asked.

“Oh no,” said the man. “I am going 
to roll them home.”

Of Course H e W asn’t.
Lady— I w ant a box of cigars for 

my husband?
Clerk— Dom estic.
Lady—N ot very.

Parcels Post Zone 
Maps

We are prepared to furnish local 
zone maps, about 10 x  14 inches in 
size, showing towns located in first 
and second zones from the place of 
computation (similar to the map 
printed in the Michigan Tradesman 
of Dec. 11). as follows:

500 . . . . . ......... $11.00
1000 ..........  13.00
1500.......... .........  15.00
2000.......... ..........  17.00

This includes the making of an en
graved plate about 8 x  10 inches in 
size and the printing at top or bot
tom of plate several lines setting 
forth who is responsible for the dis
tribution of the map. On account of 
the timeliness of the map. due to the 
interest in parcels post at this time, 
no souvenir would be more generally 
appreciated than this.

Tradesman Company 
Grand Rapids, Mich.m y car passes by.

W illiam  T. Jones.

MACAULEY SAID
Those inventions which have abridged distance 
have done the most for civilization.

USE THE BELL
And patronize the service that has done most to 
abridge distance.

AT ONCE
Your personality is miles away.

Every Bell Telephone is
a long distance station.



ss M I C H I G A N  T R A D E S M A N January 1, 1913

H ow  a C lerk W orked  H is W ay Up.
“A well m eaning adviser once told 

me th a t he’d ra th er see a son of his 
shining boots or peddling new spapers 
than  holding down a job behind the 
counters of a departm ent sto re ,” said 
the Superin tendent in one of the big 
dow ntow n stores who was in a rem 
iniscent m ood when I talked to him 
the o th er day.

“T he old fellow said th a t a chap had 
no chance to develop individuality in 
such a place; th a t the system  and red 
tape in use killed off initiative, and 
tha t the boy w ho took a job in its 
energy sapping atm osphere im m edi
ately elected him self as an hum ble cog 
in a g rea t m achine w here he would 
rem ain a cog forever.

“But I haven’t found it th a t way,” 
laughed the Superin tendent good na- 
turedly. “M aybe there aren’t as m any 
opportunities to the square inch be
hind the counters as in some other 
lines, bu t I've done p re tty  well, thank 
you.”

A nd I, know ing the size of his pay 
check and som ething of the esteem  in 
which his firm held his services, re
alized that he spoke the tru th .

“ vVhen 1 applied for. my first job 
here twelve years ago,” he continued, 
“ I was fresh from  the country  an 1 
knew no th ing  of furnishL .gs except 
the little  tha t I had acquired in a 
dow nstate country  store w here we 
kept a few dozen sh irts and a single 
rack of ties ju st as we kept barbed 
wire, soothing syrup and soda w ater. 
Y et I applied for a job in the furnish
ings departm ent. I didn’t try  any 
bluff of m ore valuable experience, but 
it was ju st a m on‘h or so before the 
holiday rush and the Superin tendent 
was not as insistent on qualifications 
as usual, so I w as taken on.

“ I t  w asn’t easy g e ttin g  inform ation 
out of the older men at first, but as I 
never butted  in on their sales, avoided 
freshness, and steered  clear of the 
th ings th a t I had noticed in the con
duct of the o ther ex tras th a t had an
noyed the regu lar force, I soon got 
into favor w ith tw o or th ree of them  
who taught me the little  knacks of 
the trade w ith m ore thoroughness 
than  they  gave to the o th er fellows, 
m any of wlhom, it seem ed to me, 
didn’t care particu larly  w hether they 
learned o r not.

“E arly  in the gam e I discovered 
th a t selling w asn’t all there  was to the 
job and th a t there w ere o ther th ings 
th a t seem ed to  suit the boss ju st as 
well as b ig sales checks. O ne or two 
of the new m en used to  rush at every 
custom er th a t entered the door and a t
tem pt to  sell him before any one else 
could get a chance. T hese same 
clerks would show a hundred designs

of boxed cravats and leave the boxes 
strew n all over the counter while they 
hurried to beat some o th er clerk to 
the next custom er. T he only th ing  
they paid any a tten tion  to was their 
sales and soon becam e deservedly un
popular with every one in the depart
m ent.

“I made a point of replacing my 
stock w henever possible and that 
made a hit w ith the head m an in the 
‘neckw eaf.’ I studied the stock at 
every spare m om ent and as my m em 
ory was excellent I soon had a p re tty  
good idea of every weave and pattern  
we carried and could put my hand on 
it at a m om ent’s notice.

“W hen the C hristm as rush was on 
in earnest it kept me busy finding 
stock for the ‘ex tras’ who had been 
spending all their tim e m aking sales. 

,The boss saw how the ground lay and 
didn’t expect me to mqke any startling 
sales record. ‘F ind the stuff fo r those 
rum dum s,’ he said. ‘W e w ant to  han
dle th is rush the best way we can and 
you w on’t lose any th ing  by helping 
them  out.’

“ I didn’t either, for when C hristm as 
was over and the larger part of the 
ex tra  force le t out I was kept on the 
pay roll.

“One day I .was sent up to the 
stockroom . I t  was a regu lar th ing  
for the stockkeeper to  send down toi 
ex tra  help w hen w ork pressed in his 
line and there was a  quiet spell on 
the floor—and it w as w ork th a t m ost 
of the boys rebelled against. I t  was 
a little  d irty  and janitorlike, to be 
sure, but I ’d heard of tes t jobs and I 
didn’t w ant to  fail on the test, so 1 
to t 'd  and dusted  and arranged  heavy 
boxes of underw ear w ith the same 
vim I put into the w ork  dow nstairs.

“The stockkeeper told me th a t m ost 
of the fellows the boss sent up made 
a poin t of g e tting  off in a secluded 
spot and visiting  and th a t I had done 
the best w ork of any one th a t had 
ever been sent up to  him. Pra ise  for 
jan ito r w ork well done didn’t seem to 
me to be m uch of a eulogy, bu t it had 
an im portan t bearing  on m y future 
as events w orked out.

“ I suggested im provem ents in the 
arrangem ent of our stock, invented a 
perpetual inventory  system  th a t no ti
fied us w hen our shelf supplies were 
running low and though t up catchy 
head lines for the show cards and 
table cards in our departm ent. But 
I didn’t confine m yself to the one de
p artm en t either fo r I realized th a t the 
easiest w ay to  gain approval is to help 
some one outside your own depart
m ent—som e one th a t in the  ordinary  
course of duty you are not expected 
to help.

“T here  was a w ant book hanging

in my departm ent in which we clerks 
w ere asked to note calls fo r goods 
which were not carried in stock and 
also to make any suggestions for im
provem ent of the sto re  service. O p
posite each suggestion  you w ere to 
put your own num ber.

"I subm itted every suggestion  th a t 
came to  my m ind th a t seem ed to me 
w orth while, and I took to studying 
the store service as though I owned 
the place and searched for flaws and 
rem edies. . j

Ju s t six m onths after I first landed 
the job the head of stock in the collar 
departm ent ju st nex t to ours was dis
charged, leaving a vacancy to  be filled 
from  the ranks. In  the m eantim e my 
old friend of the stockroom  had been 
brought down upon the floor and 
made A ssistan t S uperin tendent and he 
im m ediately suggested me for the col
lar job. T hrough  his efforts I got the 
position which b rought w ith it a sub
stantial increase of salary.

“ F rom  th a t tim e on m y progress 
upw ard was a steady climb. I didn’t 
let m y first success disturb m y old 
ideas and kept steadily at w ork  p lan
ning and suggesting  and helping in 
every way th a t occurred to  me. T he 
resu lts came a little  slow ly som etim es, 
and at o th er I felt th a t certain  pet 
schem es of m ine w ere tu rned  down 
unnecessarily  hard  and o thers seem 
ingly given scant appreciation, bu t in 
the main th ings w ent along sw im m ing
ly and p rom otions came in alm ost 
every case as soon as I go t too big 
for the old job.

“I t  would take too long  to tell 
in detail of my career from  th a t first 
raise to m y p resen t job. I believe th a t 
the first steps are the m ost im portant.

“ If a fellow gets the righ t attitude 
tow ard  him self and his firm  at the 
s ta rt and realizes th a t he will achieve 
ju st w hat he deserves to  achieve and no 
m ore he w on’t have any trouble nego
tia ting  the rungs above, w hether his 
w ork lies in a departm ent sto re  or in 
a factory, or in any o th er field of 
business.

“F o r nuen w ho can do a job ju st a 
little  b e tte r  and a  little  m ore willing- 
lp than  the o th er fellow,” concluded 
my friend, “are in b ig  dem and now a
days as they  have ever been in every 
line, and it’s sim ply up to  the success 
neophyte to prove he’s the m an.”

H aro ld  Parks.

Tanglefoot 
Fly Paper
The only Sanitary and 

Non-Poisonous 
Fly Destroyer

IMPORTANT
Retail Grocersi1 - wish to please 

r customers should 
ire to supply them  

with the genuine

taker's
^ocoaand
Chocolate
with the trade-mark 

Registered on the packages.
U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

H A D E ONLY BY

W alter Baker &  Co. L im ited  
DORCHESTER. MASS.

Established 1780

The Diamond 
ITatch Company

P R I C E  L I S T
BIRD’S-EYE.

Saftey Heads. Protected Tips.
9 size—B boxes in package, 20 package* in case,

per case 20 gr. lota ........   13.35
Lesser quantities ...............   38.50

BLACK DIAMOND.
5 size—5 boxes in package, 20 packages in case,

per case 20 gr. lots ...............................93.85
Lesser qnantltiee ................................................. 38.50

BULL’S-EYE.
1 size—10 boxes in package, 36 packages (360

boxes) la 2 ft  gr. case, per case 20 gr. lot 52.36 
Lesser quantities ................................................. 32.50

SWIFT & COURTNEY.
5 size—Black and white beads, double dip, 12 

boxes in package. 12 packages (144 boxes) in 5
gross case, per case 20 gr. lots ................53.75

Lesser quantities ................................................... $4.00

BARBER’S RED DIAMOND.
2 size—In slide box, 1 doz boxes in package, 144

boxes in 2 gr. case, per case in 20 gr. lots 31.30 
Lesser quantities ................................................... $1.70

BLACK AND WHITE.
2 size— 1 doz. boxes in package, 12 packages in 

2 gr. case, per case in 20 gr. lots . . . . |1 . 8 t  
Lesser quantities ...................................   91.90

THE GROCER’S MATCH.
2 size—Grocen 6 gr. 8 boxes In package, 54 pack

ages in 0 gr. case, per case In 20 gr. lots 95-00
Lesser quantities ................................................. 95.26
Grocers 4 1-6 gr. 3 box package, 100 packages In 

4 1-6 gr. case, per caBe In 20 gr. lo ts . . .93.50 
Lesser quantities ................................................... $3.65

ANCHOR PARLOR MATCHES.
2 size—In slide box, 1 doz in package, 144 boxes

in two gross case in 20 gr. lots ............31*40
Lesser quantities ....................   $1.60

BEST AND CHEAPEST 
PARLOR MATCHES.

2 size— In slide box, 1 doz. in package, 144 boxes
In 2 gr. case. In 20 gr. lots ....................31.60

Lesser quantities ................................................... 31.73
3 size—In slide box, 1 doz in package, 144 boxes

in 8 gr. case, in 20 gr. lots......................32.40
Lesser quantities ................................................... 12.65

SEARCH-LIGHT PARLOR MATCH
5 size—In slide box, 1 doz in package, 12 pack

ages In 5 gr. case, in 20 gr. lots.............94.25
Lesser quantities ................................................... 94.30

UNCLE SAM.
2 size—Parlor Matches, handsome box and pack

age; red, white and bine heads, 3 boxes In 
Bat packages, 100 packages(800 boxee)ln 4 1-6
gr. case, per case ln 20 gr. lots.............93.86

Lesser quantities ...................................................93.60

SAFETY MATCHES.
Light only on box.

Bed Top Safety—0 else— 1 doz. boxes in package 
60 packages (720 boxes) in 5 gr. case, per
case in 20 gr. lots .................................... 99.36

Lesser quantities ................................................... 99.79
Aluminum Safety, Aluminum Size— 1 don. boxes 

in package, 60 package* (720 boxes) in 5
gr. case, per case in 20 gr. l o t s ...........91.90

Leaser quantities ........................................... 9M*



J a n u a ry  1, li>13 M I C H I G A N  T R A D E S M A N 88

SO LID  CUSTOM ERS.

They Are the Only Ones W ho Really 
Count.

Dropping his heavy sample case on 
the shady side of the depot, big Dan 
MacGregor took off his hat and coat, 
lighted a cigar, and turning to the young 
salesman who was making his first trip 
on the road rem arked:

“I’ve been selling goods as long as 
you’ve been on earth, and I tell you it’s 
a mighty comfortable feeling to know 
there’s some one in every town on your 
beat that you can always depend on to 
give you an order.

“One of my first solid customers was 
a good hearted young Irish woman, a 
widow, who ran a cigar store—I was 
selling tobacco then. She insisted on 
taking a great but totally unasked for 
interest in me, and was continually giv
ing me some motherly advice, which 
would have been all well if I had been 
a punny shrimp, but as I was anything 
but that it made her parential interest 
appear ridiculous. However, I took the 
advice with good grace, so as to get 
the order which usually went with it.

"One day I stopped in to perhaps re
ceive an order, and undoubtedly re
ceive advice, and found her in a wild 
state of frenzy.

“ ‘Danny,’ she shrieked (she insisted 
on calling me by my first nam e), ‘it’s me 
fayther ; he’s h u r t ! Run over, Oi heard. 
W ho’ll take care of me darlint babe 
and tind shop, so’s Oi kin sai him?’ 

Tended Shop and Baby.
“ ‘Why, that’s easily answered, Mrs. 

O’Shea,’ I said, in an effort to soothe 
her wrought up nerves. ‘I w ill!’

"W e both started, at my rash words; 
at least I did.

“ ‘The very thing,’ she said without 
a moment’s hesitation seeming to feel 
that I was a perfectly competent nurse 
and shopkeeper, although I had never 
been either before. And so saying, she 
fairly threw her child into my arms, 
snatched up her hat, and was gone in 
the twinkling of an eye.

"There I was with a shrieking kid 
on my hands, besides having to tend 
to a brisk trade. Let me tell you it was 
no joke. 1 found that managing cus
tomers was one thing and managing an 
infant with two pairs of lungs was an
other. Luckily, I discovered that by 
liberally supplying his royal highness 
with peppermint drops I could keep the 
rascal tolerably quiet, though I knew 
better than to tell the mother the meth
od I used to keep back the unlimited 
supply of yells and tears that the young 
one had in stock.

“Towards evening, much to my relief, 
Mrs. O’Shea returned. H er father was 
out of danger and recovering, she in
formed me. I handed over my charge 
without any loss of time, and bid her a 
hasty and undignified au revoir, totally 
forgetting my original mission in my 
hurry to leave the scene of my torture 
behind.

Sold H er Big Bill of Goods.
“ ‘Danny,’ she called after my re

treating figure. ‘Sure an’ it was a bill 
of goods yez wanted to sell m e; now 
wasn’t it, me darlin’?’

“I came back, half heartedly ad
mitting that it was.

“ ‘Sure an’ Oi know it was a hord

time yez had of it, an’, Danny, Oi ap
preciate it with all me hort an’ soul.’

“And right then and there I got one 
of the biggest orders I have ever re
ceived. A fter that, she often insisted 
on my staying with her young one while 
she went shopping or some such thing 
or other. She seemed to feel that the 
kid was in better hands with me than 
with any one else, possibly excepting 
herself.

“And I didn’t mind it so much, be
cause my orders from Mrs. O’Shea 
grew to double their normal size, much 
to the discomfiture of my rival fellow 
salesmen, who were experiencing the 
more or less disagreeable sensation of 
having a kid put it over on them. And 
do you know that when I changed my 
line from cigars to haberdashery she 
put in a line of collars and ties to sell 
to her cigar customers, just so that she 
could continue to buy from me. That’s 
what I call a real customer.

“But Mrs. O’Shea wasn’t the only 
solid customer I ’ve had. Soon after I 
went out on the road I picked up a fair 
customer in a little burg in Ohio. The 
fellow I speak of was about as small 
as I was large, and he had a wife and 
son even larger than I, who (especially 
the latter) made life miserable for him.

Goods Scattered on Floor.
“One day, on entering the store, I 

found him at work picking up collars 
which lay knee high around him, as 
well as scores of shirts and cravats of 
all sizes and hues. Actually, the store 
looked as if a hurricane had passed 
through it, and at an extra high rate 
of speed, too.

‘“ I t’s my boy Jim ; the loafer’s drunk. 
He came in a few minutes ago and 
started to rough house with my stock, 
because I wouldn’t give him any more 
money for drink,’ he said sadly, in an
swer to my queries.

“ ‘Started to rough house,’ I thought. 
‘He not onlv started but he finished,

too, to judge from appearances. Why 
didn’t you try to stop him?’ I asked.

“ ‘I did,’ he answered with a sigh, 
tilting his face upward, showing me a 
badly swollen and fast closing optic.

“I clinched my fist at the sight of it. 
It roiled my blood.

“ ‘W here is Jim ?’ I asked sharply.
“ ‘Across the street in that saloon,’ 

he said, pointing the place out to me. 
‘But for goodness sake, don’t go near 
h im ; because Jim ’s drunk, I’m telling 
you, Mr. MacGregor, and when Jim’s 
drunk—’

Started A fter Jim.
“ 'Now, never mind telling me any 

more about terrible Jim, Mr. Barnes. 
Leave the shirts and everything else on 
the floor,’ I said firmly, throwing down 
those that he had already picked up, 
and I started across the street in search 
of the unruly son.

“ ‘Is Jim  Barnes here?’ I called in 
through the open door.

“ ‘Dat’s me. W adja want?’ a surley 
voice answered.

“ ‘Come here.’
“ ‘Well, I wanna know wha you want. 

If  you’ wanna treat, why, I ’m willin’, 
an’ if yo’ wanna scrap, I jus’ as willin’,’ 
a huge fellow, who proved to be Jim, 
said thickly, as he came lurching to
wards me.

“ ‘Now, come along with me. You 
gentlemen will excuse Mr. Barnes, will 
you not?’ I asked Jim’s snickering cro
nies.

“ ‘Say, wadder yo’ tryin’ t’ do? Kid 
me?’ he growled.

“ ‘No, not exactly, but if it’s all the 
same to you, I entreat you to come with 
me.’

“He scratched his head in such a 
perplexed manner that I could scarcely 
keep from laughing.

‘“ Well, where to?’ he said finally.
“ ‘Never mind where. Just come 

along and you’ll find out soon enough.’ 
So saying, I took the tipsy fellow by the

coat collar and marched him over to 
his father’s store.

“ ‘Now, do you know what I- want 
you to do?”

“ ‘Naw. W hat?’
Made Him Pick Up Goods.

“ ‘I want you to pick all those things 
up (pointing to the littered floor), and 
just as quickly as you threw them down, 
too.’

“He turned his bloodshot, angry eyes 
at me, and then lowering his head, much 
like a bull, made one wild rush towards 
me. As the ponderous hulk swept by 
me, I swung with all my might on the 
back of his neck. He gave one groan, 
staggered a moment, and went down 
in a heap.

“W hen he came to I made him pick 
up every last piece of goods with which 
he had strewn the floor; and let me 
tell you he picked them up without the 
least hesitation, and with nary a word, 
too. Jim  never went on a drunk but 
once again, and then old man Barnes 
paid all my expenses to go out there and 
give that son of his another beating; 
and I earned my fare, I ’ll tell you, be
cause by the time I arrived, he had slept 
off his liquor, and that was an alto
gether different sort of a fight from the 
first encounter.

“He steadied down from that time on, 
and has successfully taken the business 
in hand since his father’s death, and, 
do you know, Jim won’t buy a red pen
ny’s worth from any one but me.”

W. B. Mayer.

Not one m an in a hundred has sense 
enough to take care of m oney after 
he inherits it.

Hart Brand Canned Goods
Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan P eo p le  W an t M ichigan P roducts

■OU ARE ALWAYS SURE of a sale 
and a profit if you stock SAPOLIO. 

You can increase your trade and the 
comfort of your customers by stocking

SAPOLIO
at once. It will sell and satisfy.

HAND SAPOLIO is a special toilet soap—superior to any other In countless ways delicate 
neu{h for the baby’s skin, and capable of removing any stain.

Costs the dealer the same as regular SAPOLIO. but should be sold at 10 cents per sake.
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M O O N SH IN E  BUTTER.

Oleo Maker in the Business To Make 
Money.

Everybody recognizes that, theoretic
ally speaking, there is a legitimate mar
ket for oleomargarine. The amount of 
this market, and, hence, the possible use 
of the materials of which oleomargarine 
is made, and the amount of those ma
terials posssible to be devoted to mak
ing oleomargarine, and the ultimate 
effect upon the prices of these materials 
and the resultant profit to the farm er 
who produces most of them, is wholly 
a matter of speculation. The present 
fight is based upon the theory that the 
producer of cotton and cotton seed ought 
to be favored so that his cotton seed 
oil may have a market. Ten years ago 
the appeal was to the beef raiser and 
the hog raiser, hoping to get the sup
port of farm ers generally to loosening 
up the restrictions upon oleomargarine. 
It was then urged upon the hog and 
cattle raisers that they would gain 
great rewards in the way of increased 
values for their hogs and cattle, with
out effort upon their part, if oleomar
garine was to be freely sold.

The same argument is now made to 
the cotton seed oil producers of the 
South. Both these arguments ignore the 
fact that experience has shown that 
there is no extraordinary- volume of 
business in oleomargarine when it is 
sold for what it is.

Even ignoring that universal fact, 
these arguments are easily disproved by 
the figures of the present production of 
the main ingredients of oleomargarine 
and the facts of present markets for

them abroad, where their resultant pro
duct, oleomargarine, actually is sold for 
what it is. Further, present prices of 
edible tallow and of oleo oil differ but 
a mere trifle, due almost altogether to 
the additional cost of manufacture. The 
same fact is true of neutral lard and 
ordinary lard, and of edible cotton seed 
oil and the vast bulk of cotton seed oil. 
All the ingredients have other uses as 
food and for various mechanical pur
poses. Oleo oil and cotton seed are 
used in enormous quantities for making 
a substitute for lard, usually sold under 
the generic name “Compound” and some
times sold under advertised trade names, 
as Cottolene, Snow D rift and other 
names.

During the last five or six years cer
tain facts have been rather conclusively 
proved. One of them is that extensive 
and ingenious advertising o f oleomar
garine, together with the extreme high 
price of butter, has enabled the oleo
margarine people to market about 120,- 
000.000 pounds of oleomargarine, some 
of which has been sold honestly and 
some of which has been sold fraudu
lently. The low license fee for the 
retailer has enabled the makers to in
duce many a local groceryman and local 
butcher to handle oleo at retail so that 
the product is on the market in the 
m ajority of little towns and in all of 
the big cities of the country, yet only 
120,000.000 pounds have been sold. This 
seems to me to mark the volume to oleo
margarine unless still greater fraud and 
deception enters into its sale.

During these years of restricted sale, 
the prophecies of low prices of hogs 
and cattle, which were made during the

previous oleo fight have proven false, 
for cattle and hogs have been higher 
than ever before in the history of the 
industry.

A study of the available statistics and 
other known facts must convince any
one that the amount of the products pos
sible to be used in American oleo
margarine, and which are produced by. 
American farmers, is very small in pro
portion to the amounts now produced.

The 120,000,000 pounds of oleomar
garine, which is the high water mark 
for the production of oleomargarine 
under the present law, would contain 
American materials about as follows as 
compared with the exports of each or 
the available supply :

In  Oleomargarine.
Oleo, oil .................................  42,000,000
Neutral .................................. 36,000,000
Cotton seed oil ..................  12,000,000

Produced.
Oleo oil .................................. 180,000,000
Neutral .................................. ?
Cotton seed oil .................... 1,300,000,000

Exports.
Oleo oil (1911) .................. 138,000,000
Neutral .................................. 37,866,000
Lard .......................................  ,476,000,000
Cotton seed oil .................... 325,000,000

No statistics are available to this 
writer showing the whole number of 
pounds of lard or tallow produced. The 
above figures indicate that there is a 
tremendous market abroad for oleo oil, 
for cotton seed oil, for neutral and or
dinary lard. To make enough oleomar
garine to consume at home, our present 
production of oleo oil would show a 
total of 550,000,000 pounds, and that 
would more than half supply the market

now filled by butter and oleomargarine 
together. That would enable the cotton 
seed oil man to furnish only about four 
per cent, of his total present produc
tion.

The argument that the legitimate in
creased use of oleomargarine would add 
to the farm ers’ prices is an argument 
addressed to ignorance and based, like 
the sale of oleomargarine, upon decep
tion. It is an argument in which the 
tail wags the dog.

It is also difficult to arrive at the real 
cost of manufacture of oleomargarine. 
One of the dairy witnesses at the last 
hearing before Congress alleged, and 
his statements were uncontradicted by 
the oleo people present, that the value 
of oleo oil is 8 cents a pound and of 
neutral lard is less than 10 cents a 
pound. A recent price list under the 
head of “Soap Materials” gives the fol
lowing maximum prices: Cottonseed 
oil 7J4 cents; palm oil, 6 ^  cents; soy 
bean oil, 7>4 cents; peanut oil, 7^  cents. 
Since more than 20 per cent of the 
manufactured weight of oleomargarine 
is composed of water and salt, it is 
evident that to get a m anufacturer’s 
cost of about 10 cents a pound, would 
require ingredients about one-third 
higher in price than the figures given. 
If  we then add a probable expense of a 
cent a pound for the work of making 
and packing, and a quarter of a cent 
for package, and another quarter of a 
cent for tax we shall have, at a very 
liberal estimate, something like 1 1 ^  
cents as the total cost. The cost would 
be higher in proportion to the amount 
of butter added, but it is quite certain 
that the amount of butter used is re-

Better be Alive and Cautious 
Than Careless and in the Hospital

“ Only those who keep off the track and wait for the train to pass, will ever be 
able to even guess just how fast it was running—IV. L. Brownell.

Most of the cautious business men are still in business. Most of the 
careless business men are out of business and re
membered only by their creditors. If you are not 
the owner of a good safe you are a careless business 
man. You know this is true, you know you haven’t  
any moral right to run this risk. It takes a hard 
jolt sometimes to wake us up. Why not

Wake Up and 
Skip the Jolt

Write us to-day and we will name you prices on Safes of various sizes, on Safes that are dependable.

GRAND RAPIDS SAFE CO. Tradesman Bldg., Grand Rapids, Mich.



J a n u a ry  I, 1913 M I C H I G A N  T R A D E S M A N 35

latively small. In any event, the sale of 
oleomargarine at retail at prices above, 
20 cents a pound probably means a total 
profit of nearly or quite 100 per cent 
over the total cost up to the time the 
product is ready to leave the hands of 
the manufacturer. Now if another 10 
cents or more can be added to the re
tail price, by the simple device of selling 
it for butter, bringing the price to 30 
or 32 cents, and still a little under the 
usual winter retail price of butter, we 
discover a profit that must reach the 
handsome proportions of 200 per cent, 
gross profit which is a dainty morsel to 
be divided between the m anufacturer 
and the retailer. But to get that in
ordinate profit involves fraud, a fraud 
that cannot easily be perpetuated with
out detection, and, therefore, the oleo 
people are always asking for less re
strictive laws, so that they may the less 
often be detected and punished for their 
violations.

All the ingredients that are legiti
mately used in oleomargarine are ed
ible products. Their wholesomeness de
pends upon two factors; the cleanliness 
and wholesomeness of the materials 
used, and the digestibility of the finished 
product. If  the oils in their preparation 
are put to a high temperature, high 
enough to destroy any possible disease 
germs, then the melting point of the oil 
produced by such high tem perature is 
very high and its digestibility is corre
spondingly reduced. As suggested the 
actual practice is uncertain.

Considerable claim is made that oleo
margarine is much more clean and 
wholesome than butter, that it is much 
more free from possible disease germs

and, in general, is made from materials 
under United States inspection and, 
therefore, must be clean. There is plenty 
of testimony in regard to horrid prac
tices before the enactment of inspection 
laws that have affected oleomargarine, 
and in regard to the use of chemicals 
to deodorize the rancid and half rotten 
fat that was so used in the making of 
oleo oil for oleomargarine making pur
poses. There is some small evidence 
and much larger suspicion that refuse 
fats from shops is now made into oleo 
oil. The fact that the whole process 
and practice of making oleomargarine 
is so closely guarded from the public, 
and that so much secrecy is maintained 
in regard to the facts and the materials 
of its manufacture, leads to the inevit
able conclusion that the makers have 
something to conceal, and still further 
accentuates the suspicion that the facts, 
if revealed, would furnish the dairy 
forces with some new ammunition.

The argument now made that under 
the present very stringent meat inspec
tion laws it is impossible to get bad 
ingredients into oleomargarine, at least 
has the merit of being a half confession 
of worse practices before the recent up
heaval in the m atter of meat inspection. 
The fact probably is that oleomargarine 
is made from materials that vary in 
wholesomeness, cleanliness and value, 
and that every effort is made to cheapen 
the product, to cover up its defects of 
flavor or odor, and to make it appear as 
of the highest possible value. To think 
otherwise is to believe that the oleo- 
maker is a philanthropist and not other 
wise. As a m atter of fact, he is in the 
business to make money and most cer

tainly uses the cheapest materials he 
possibly can, and still sell his product.

H. R. W right.

Elephant Steak 100,000 Years Old.
An account of a rem arkable discov

ery m ade some time ago by an ex
p lorer in the extrem e no rth  of Siberia 
is given in a recent issue of the Paris 
Tem ps, the scientific editor of that 
publication te lling  the story.

I t  appears th a t the explorer, M. 
V alossovitch, was staying am ong the 
Samoyedes, w hen one day during the 
sum m er he was b rought an appetizing- 
looking dish which, when tasted, he 
easily recognized as elephant trunk 
steak.

The explorer im m ediately m ade en
quiry as to how elephant m eat had 
been secured in the arctic region and 
found th a t the fo repart of the prehis
toric m am m oth, which, it was esti
m ated, had been buried in a snow drift 
for at least 100,000 years, had been 
seen ju ttin g  out of a crevice in the ice.

T he natives, who were glad to get 
m eat from  any quarter, had, it seems, 
been helping them selves daily to slices 
of the trunk, which, of course, was 
fully preserved.

T he explorer a t once secured the 
prize, and after m any m on ths’ hard 
w ork in getting  it to the nearest nav
igable river, 2,500 miles away, the 
skeleton, which is in an excellent state 
of preservation, was taken to an island 
in Siberia, which is the home of the 
Russian scientist, C ount Stenbock 
Ferm or.

D igestibility of Cheese.
The digestibility of cheese will be dis

cussed by an expert epicurean at the 
forthcoming meeting of the Wisconsin 
Cheesemakers’ Association.

In cheese is found proteid constitu
ents, corresponding to eggs, meat and 
fish, which must be supplied with the 
bulk in which it is lacking in order to 
overcome a tendency to cause constipa
tion. It should be used as a meat sub- 
situte rather than as an adjunct to a 
heavy meal, savories, cheese custards, 
soups, Welsh rarebits, souffles, or fon- 
dus, offering almost unlimited combina
tions to the imaginative housewife. A 
green salad and graham or entire wheat 
meal bread with a tart dessert and sim
ple cake are suitable accompaniments to 
a cheese dish.

American factory cheese is usually 
selected for cooking because it contains 
the most nourishment for the least 
money, the grated Parmesan, Romano, 
or Sap-sago are sometimes used with 
macoroni or passed with soups.

There are certain times when cheese 
adds perfection to a meal—in fact, there 
are many who think that, no matter 
how limited the dinner, cheese must 
never be omitted. Brillat—Savarin says 
that “a dinner without cheese is like a 
beautiful woman with but one eye”—but 
Savarian speaks from the standpoint of 
the epicure rather than of the physiolo
gist.

Every cheesemaker in the state who is 
on the square with his wife or sweet
heart will see to it that the girls are in 
attendance at the Milwaukee Convention 
next January. U. S. Baer, Sec’y.

How About Your Printing?

■H IS Q U E S T IO N  is a very pertinent one for business men, because every day Business Printing takes on added 'g ' 
c a n «  as a  a c to r  in  tra d e  Time was when any sort of printing wouid do, because no, much was expected of tt, hu, 
nowadays printing is expected to create and transact business. For this reason, good pnnttng ts exceed,ngly neces-

sary  in every line of business.
_  . t \y/»  h a v e  kenr n a ce  with the demand for the b e s t  in printing.We have been producing g o o d  Business Printing for years. We have Sept pace witn m e uc... .   

i - j j j i t r  w/e have been comnelled to enlarge shop facilities* to increase 
As a consequence, our printing business has grown splendid y. eauiDDed as well as the
enuinment auite regularly We have the requisite mechanical equipment, and with one of the q PP >
C n i r c — L n l m  W estern Michigan, we are in the very best position to give to the business man ,h .  htghes.

standard of g o o d  Business Printing.
This includes everything, from envelopes to the most elaborate catalogs.
We respectfully solicit your patronage, giving the assurance that all orders will not only be p r o m p t l y  e x e c u te d , but the 

p r l u t l n l X ^ m " “ « thy«  quality of e ice .ience you desire and, withal, a, as reasonable a price as it ts possible for us, or

anyone else, to deliver g o o d  p r in t in g .
.  a n d  i f  v m i desire a qualified representative will wait uponO rd ers  by letter or by phone will receive prom pt attention, and i t  you desire, a qu«u f

you without delay.

TRADESMAN COMPANY GRAND RAPIDS, MICH.
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? f I  f  D R Y  GOODS, *1 i  I —
li * FANCY GOODS NOTIONS^ |

S l l P l è æ s d l i S
Dry Goods Merchant’s New Year’s 

Resolutions.
W ritte n  fo r th e  T rad esm an .

F irst of all, 1 will m aintain a pos
itive, aggressive, optim istic a ttitude  of 
mind. I will not whine nor grum ble.
I will rem em ber that every calling 
and every situation in life is subject 
to draw backs and discouragem ents 
T here is no reason why I should not 
have my share of hindrances, but 
every reason why 1 should not allow 
m yself to be disturbed or cast down 
by losses and difficulties.

I will make the m ost of iny ad
vantages—of location, of established 
trade, and of the faith and confidence 
reposed in me by m y custom ers. 1 
will fortify  all my strong  points and 
brace up on my weak ones.

I will strive to know m y business.
I realize th a t I still have much to learn 
regard ing  the goods tha t I handle, the 
m ost effective m ethods of advertising, 
and the best and m ost economical 
ways of doing the w ork of a store. 
W h at was accepted as gospel tru th  
in m erchandising tw en ty  years ago 
w’ill not go now. W hen a m erchant 
stops learning he begins to go down 
hill.

I will depend for m y income not 
on unreasonable profits-but on a large 
volum e of sales. I will m ake A little  
m ore for a little  less,” my m otto.

1 will try  to get a t least a share of 
the business th a t now is going to  the 
mail order houses. I will do this 
not by p u tting  it up to  the people of 
com m unity th a t it is their duty to 
buy at hom e instead of sending to 
Sears & Roebuck or M ontgom ery 
W fird & Com pany for their goods, 
but by convincing them  th a t they can 
save dollars and cents and have better 
satisfaction by dealing with me.

1 will try  to be honest and honor
able in all my dealings, believing that 
any financial gain th a t m ay result 
from  a sacrifice of in tegrity  is too 
dearly  bought.

I will w ork not harder than  I have 
w orked in the past but m ore intel
ligently. 1 will m ake my head save 
m y heels. I will not shrink from  the 
faithful plodding, the dull drudgery 
tha t is essential to success, but I will 
m ix thought w ith drudgery.

I will try to be a be tte r em ployer 
than  I have been hereto fore; b e tter 
in tw o senses—one th a t of securing 
g rea te r resu lts for my business, and 
the o ther tha t of securing g rea ter re
sults for my employes. I believe 
th a t every one th a t w orks for another 
ought to get m ore out of it than  just 
his w ages o r salary—he should ad
vance in know ledge and skill and earn
ing power. I believe th a t an em ployer 
should be a  help and an inspiration 
to all w ho w ork under him. I will try

to m ake every one of my helpers feel 
that it to his o r her in terest to aid 
in pushing my business. T heir co
operation  is necessary to  m y ^success.
I will make it a point to com m end a n l  
also to recognize m ore substantially  
initiative, originality, and ex tra  effort. 
T he b etter my helpers do by me the 
b etter I will do by them .

1 will waste no time grieving over 
bygone disappointm ents o r reg re tting  
past m istakes and losses. T he m ost 
successful men I have known have, at 
some time in their lives, com m itted 
egregious blunders. They paused on
ly to  draw the lesson from  each erro r 
and then w ent on. I will do likewise.

I will strive under all circum stances 
to do the best I know. This sounds 
com m onplace, even trite, but I have 
found it one of the hardest th ings to 
follow my own best judgm ent, to live 
up t,o my convictions. I t  is m ost dif
ficult to overcom e the tendency to 
slacken the cords of high endeavor— 
to do the easy thing, the p leasant 
thing, the th ing  which some friend 
speciously advises, instead of the thing 
which down in my heart I know to 
be the best thing. So in hom ely par
lance I will try  to do ju st as well as 
I know.

I will try  to keep up w ith my work. 
By em ploying m ethods which are 
labor-saving, by cu tting  out w hat is 
needless, by delegating  w hat is un
im portant, by a m ethodical division 
of my tim e and arrangem ents of my 
work, I will aim to  com plete each 
day’s tasks in the w orking hours of 
each day.

Finally, l will rem em ber th a t busi
ness is a m eans of obtaining a liveli
hood, not the g reat end and object 
of life. So I will not only work, I will 
play. I will enjoy m yself and try  to 
m ake my presence agreeable to others.
I will read and keep m yself posted 
on the affairs of the day. I will try  
to be an intelligent, public-spirited 
citizen. I will deem it no t less im 
portan t th a t I be a cheerful, p leasant 
man in m y own home, a good husband 
and a good father, than  th a t I be a 
successful m erchant and m ake money 
in my business. Fabrix.

H e Caught It.
“You look warm.”
“1 have been chasing a hat.”
“Did your hat blow off?”
“It was not my h a t; it happened to 

be somebody’s else, and it had a pretty 
girl under it.”

“Did you catch it?”
“Yes! My wife saw me chasing it.”

Few  m en love the tax  collector, yet 
everybody does business with him.

I t  is easy to  run into debt, bu t hard 
w ork to  walk out.

Doings in the Buckeye State. 
W ritte n  fo r th e  T radesm an .

M ayor Rockwell, of A kron, has ap
pointed a com m ittee to  investigate 
the c ity ’s need of a w orkhouse and 
municipal lodging house.

The w orld’s biggest garage, with 
an acre and a half floor space and 
costing  $200,000, will be opened in 
Cleveland in January .

An estim ate is being m ade of the 
cost of establish ing  a m unicipal elec
tric light p lant at Barberton.

Industria l A gent Cooke, of the 
Pennsylvania Railroad, m et w ith the 
B oard of T rade  of M assillon recently  
and presented  a ttractive propositions 
from  several m anufacturing  firms 
seeking a new location.

T he vigilance com m ittee of the 
Cleveland Ad Club reports th a t out 
of $700,000,000 spent th roughout the 
U nited S tates last year for advertis
ing, only slightly  m ore than  half this 
am ount was appropriated  for the m ar
keting of w holly tru stw o rth y  goods. 
O hio’s inadequate laws now in force 
dealing w ith fake or illegal adver
tising were discussed.

W ork will be pushed on Cleveland's 
new city hall on the lake front. T he 
building alone will cost in excess of 
a m illion dollars.

T he Public U tilities Com m ission, 
in its first annual report, suggests as 
a m eans of relieving car shortage th a t 
each railroad be required to  own a 
sufficient num ber of cars, also tracks, 
sidings and motive power. T he Com
m ission recom m ends th a t autom atic 
block signals be required  w here the 
g ross earnings of a road reach $6,000 
per mile.

A shtabula led all o ther Lake Erie 
ports in ore receipts th is year, the  
am ount exceeding 8,000,000 tons. 
Cleveland came next, Conneaut third, 
L orain  fifth, F a irp o rt sixth and T o 
ledo seventh.

T oledo is hoping to get direct and 
daily boat service to  Buffalo during 
1913. T he Com m erce Club is nego
tia ting  w ith the D. & C. Co., for 
such service.

The Ohio corn crop w as the la rg 
est in twelve years, reaching nearly 
128,000,000 bushels.

A kron will have only seven new 
m oving picture show s in the spring.

T he A kron Ad. Club will hold its 
first banquet January  7, w ith E lbert 
H ubbard as the principal speaker. 
The Club now has seventy-five m em 
bers.

T he F rem on t W aterproofing  Co., 
capital $50,000, has been form ed at 
F rem on t and will take over the plant 
and business of the M onarch W a te r
proofing Co.

T he Bureau of Sanitation  in Cleve
land has sta rted  a cam paign to  m ake 
Cleveland a city of m odel single 
dw ellings; I t  is felt th a t Cleveland 
should no t be a  city of tenem ents 
and th a t conditions a t th is tim e are 
ideal to build m odel cottage streets 
in the outly ing  districts.

C leveland’s slogan, “A M illion in 
1920,” has been throw n into the  dis
card and “A M illion in 1918” is the 
new w ar cry. T he city is already ap
proaching the 700,000 m ark.

A. T. Campbell, of Chicago, will 
have charge of D ay ton ’s p laygrounds 
and gardens th is year. H e w as fo rm 
erly d irecto r of P alm er park  in Chi
cago.

P lans have been com pleted for a 
new million dollar hotel in D ayton. 
I t  will be built a t Second and Ludlow 
streets. A lm ond Griffen

Maternal Pride.
Jim  L aferty  had brought his m other 

to  th a t haven of m any of the city’s 
unfortunates — the city poorhouse. 
M olly L aferty  was still an active w om 
an, bu t she bore no grudge to her 
children that they had left her to spend 
her last years in a city institution. 
A fter a tim e the m atron, a kindly 
woman, th inking the tim e long for 
Molly, suggested she help w ith the 
mending. But M olly scornfully .threw  
up her head and said: “Indeed, and 
it's no t my son th a t would be after 
le tting  his old m other w ork.”

O nly a law yer or a detective can 
m ind his own business w hen he pries 
into o th er people’s.

A law yer can draw  a m ortgage a 
good deal easier can he can pay one.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Cori, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

Grand Rapids, Mich.

Hap,

We wish all our patrons 
and friends a

py and Prosperous 
New YearM u  W  M m  M MM M

Paul Steketee & Sons
Wholesale Dry Goods,

Grand Rapids, Mich.
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The Guaranty—Some Questions of 
Sex and Psychology.

W ritte n  fo r th e  T rad esm an .
For five years Bushnor has bought his 

hose at a certain dry goods store in De
troit. During all this time he has bought 
and worn one kind only. He buys a half 
dozen pairs at a purchase and receives 
a written guaranty giving the date of 
sale and the assurance of the firm from 
whom he buys that the six pairs will 
give him six months wear without mend
ing. If  any of them come in holes dur
ing that time they will be replaced by 
new ones without charge. This firm 
makes a strong point of their guaran
teed half hose.

Bushnor takes the hose home. All 
his old socks of every description aie 
taken out of his drawer and he begins 
wearing that half dozen pairs. W hen 
holes appear in any of them Mrs. Busit- 
nor refrains from darning—simply lays 
that sock aside and he v cars on those 
which arc whole. Before the six months 
are up all the six pairs are invariably 
in holes, ready to be taken back the 
next time that Bushnor goes into De
troit.

He takes them back to the store to
gether with the guaranty and gets six 
new pairs. These Mrs. Bushnor, who 
is a very thrifty  housewife, darns care
fully as any signs of thinness or giv
ing way appears. W ith this treatment 
the second six pairs wear considerably 
more than six months. Then Bushnor 
buys another half'dozen pairs, this time 
getting the guaranty, and the process 
already described is repeated.

In this way he systematically gets a 
dozen pairs of hose for the price of a 
half dozen, and is doing it right along. 
This certainly is very satisfactory to 
Bushnor, but how can the store that 
sells them stand it? O r rather, the 
m anufacturers that sell to the store, 
since the makers stand back of the 
guaranty ?

Are the m anufacturers of hosiery 
making such enormous profits that they, 
can give two pairs o f socks for the 
price of one and still come out ahead? 
Probably not. The explanation is that 
of the many half dozen pairs sold, it 
is only an occasional six that are 
brought back to be replaced.

Does someone suggest that possibly 
Bushnor is unusually hard on his hose 
that the socks in question actually will 
wear most customers the full six 
months without coming to mending?

I think this is not the case. Bushnor 
does not walk a great deal, and is, gen
erally speaking, rather careful of his 
clothing. I believe that hose or any 
other item of apparel will last him as 
long as they will the average man. I 
believe the explanation of how the 
m anufacturers can stand it to guarantee 
the kind of socks that Bushnor buys 
is just th is: they have found out, as 
doubtless many other firms who manu
facture and guarantee socks and other 
things have found out, that a good stiff 
guaranty helps sell the goods, and that 
but a very small proportion of buyers 
will come back to have the pledge made 
good even if the durability does not 
prove quite up to the mark. Guaran
teed articles usually are of a quality 
that satisfies most purchasers that they 
have had value received.

Probably fully half pay no attention

to the guaranty after getting the goods 
home. It is tossed on a table or a desk 
—perhaps finds its way into the waste 
basket—at any rate it could not possibly 
be found after a week’s time. Of those 
who start in with full determination to 
see just how long the half dozen pairs 
will last, a very large m ajority soon lose 
interest, or forget all about it, or wear 
other hose part of the time. Not one 
customer in twenty, probably not one 
in fifty, will tak Bushnor’s systematic 
method of getting the full benefit of the 
manufacturers’ voluntary guaranty.

Doubtless these facts are all taken in
to consideration before the guaranty is 
made, as also that other tra it in human 
nature which prevents many persons 
from taking an article back even if it 
does not prove to be just as represented, 
for fear of being considered soreheads 
and kickers.

The m anufacturers who sell guaran
teed hose for men usually sell women’s 
hose in the same w ay; but -inasmuch as 
women’s wear on stockings is lighter 
than men’s so that a half dozen pairs 
of good, substantial hose will last al
most any careful woman six months 
without coming to mending, it is likely 
that the goods seldom are brought in 
to be redeemed with new.

The question naturally arises, would 
it be safe to put out with an ironclad 
guaranty an article that will not stand 
quite up to it by actual test, if that a r
ticle were something in -women’s wear ? 
Here is a question for the psychologist.

I believe that in a greater number of 
cases the goods would come back. 
Women would take such a pledge more 
seriously than men, they figure more 
closely, they would be more willing to 
go to the bother to keep track of the 
thing, more inclined to hold the dealer 
to a complete fulfillment of his agree
ment, and less likely to let the m atter 
drop with a “W ell, I got pretty good 
value for my money anyway.”

Still, there is a great difference in 
individuals and many women are ex
tremely reluctant to array themselves 
in the sorehead class.

There is no doubt that women take a 
guaranty more seriously than men do, 
and it carries more weight with them. 
They are more cautious, less willing to 
take risks, and like to fiave something 
besides their own judgment as to merits 
and wearing qualities to fall back on.

A certain well-known concern that 
manufactures ladies’ suits and coats 
guarantees two full seasons’ wear. I t  
would be interesting to know in how 
many instances this confidence-creating 
assurance together with their well-rec
ognized ability and determination to 
make good swings the balance in their 
favor as between their goods and other 
makes that lack this comfortable pledge.

A woman is selecting a suit, we will 
say. Perhaps she finds that to get what 
pleases her and has the style and cloth 
she wants she will have to put more 
money into it than she has expected to 
or feels she really can afford. I t helps 
screw her courage to the sticking point 
to know—absolutely know—that should 
the suit go to pieces in a few times 
wearing the m atter will be made right. 
Of course if it is of the make referred 
to or of some othet reliable line it 
doesn’t go to pieces till she has had 
good service.

W hen and how to use a guaranty 
effectively are subjects for careful 
study. Probably most merchants do 
not use it as much as they should. 
That it helps in making sales and helps 
in inducing customers to take better 
goods than otherwise they would is cer
ta in ; that if goods give reasonable sat
isfaction one seldom will be called upon 
to make literal fulfillment of the terms 
of the guaranty is also pretty well dem
onstrated. Fabrix.

Doings in the H oosier State. 
W ritte n  fo r th e  T rad esm an .

Ind iana  corn grow ers will m eet at 
Purdue U niversity  January  16. T he 
association has m ore than  1,400 m em 
bers.

M ore than  200 em ployes of the Chi
cago, South Bend & N orthern  Railway 
received a voluntary  increase of wages 
January  1. A gift of $500 was also 
made to the E m ployes’ M utual Bene
fit A ssociation.

T he S tate Railw ay Commission has 
issued an o rder fixing the freight rate 
on coal from  the L inton, Brazil and 
Clinton d istric ts to L afayette  at 63 
cents, to take effect January  25. T he 
order was m ade on com plaint of the 
L afayette  Box B oard and P aper Co., 
which charged various roads with ex- 
ho rb itan t rates.

Evansville officials will enforce the 
law th is year proh ib iting  the sale of 
berries in short m easure boxes. The 
ordinance was passed on request of 
the Southern  Indiana Berry G row ers’ 
Association.

T he S tate Factory  Inspector in his 
annual repo rt says th a t m anufacturers 
generally  have co-operated in the en
forcem ent of the child labor laws. He 
recom m ends the m ore general con
struction  of fire escapes on schools 
and all public buildings, also a new 
th ea te r law, and says th a t no theater 
o r  m oving picture show sh o ld b e  built 
except a t a stree t corner. He strong
ly urges protection  to  fem ale labor 
and recom m ends an 8 hour w ork day 
for women.

Evansville business men m et and 
recom m ended the re-appointm ent of 
W m . J. W ood as chairm an of the

State R ailroad Commission. A good 
roads law was also favored and the 
need was urged of o rganization  and 
co-operation am ong the m anufacturers 
and shippers to secure be tte r laws and 
to b ring  about m ore friendly relations 
betw een the em ployer and employe.

T he Indiana M anufacturers and 
Shippers’ A ssociation will at the com 
ing session of the L egislature seek 
to extend the Indiana R ailroad Com
m ission’s supervision m ore fully to 
the in terurban lines in o rder to expe
dite freight m ovem ent on these lines.

The A nderson Folder Co. will move 
its p lan t from  W arsaw  to L afayette.

Soil survey w ork covering 525 square 
miles was done in Boone, M ontgom 
ery and T ipton counties during the past 
year by the Bureau of Soils, U. S. 
D epartm ent of A griculture.

W m . H. W aldon, P residen t of the 
La Porte County Fair Association, and 
widely known in S tate horticultural 
circles, is dead a t his home in La- 
Porte.

A com pany has been form ed a t F o rt 
W ayne for the m anufacture of dairy 
products. T he p lant will be built at 
Clinton and M urray streets.

A lm ond Griffen.

The Importance of Linings.
Green as a trim m ing, especially an 

eighteenth  century shade of green, 
will be a feature, particularly  as coat 
linings for velvet and fur. Yellow and 
orange are also popular for this pur
pose. Much can be expressed in a 
coat lining. M any of these linings are 
works of a r t in them selves and a lin
ing denotes p roper appreciation of de
tails which augurs well for the essen
tial. A fascinating effect 1 noticed 
in a tailor-m ade coat of a chestnut 
brow n tw eed was a lining of olive 
green satin with a piping all round in
side of a nattier-blue shot ribbon.

He w ho has a ren t in his clothes is 
not likely to be able to pay the rent 
that he owes.

Every m an who carries a w atch 
ought to have plenty of tim e for all 
things.

To All Our Friends and Customers

We wish you a most 
Happy and Prosperous New Year

G r a n d  R a p id s  D r y  G o o d s  C o .,

G r a n d  R a p id s ,  M ic h .
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R ED U C E T H E  B E N E F IT .
(Continued from page seven.) 

get away from  that. W e have a m em 
bership to-day of a t least 400 who are 
over 65 years of age. T hey m ust die. 
W e of the younger class possibly will 
die also.

B ro ther M achen: A t the age of 
fo rty  years on a term  policy it costs 
$21.40 per $1,000. T h a t is the rate 
given us by the com pany. T hat would 
be about $10.75 for $500 for a tw enty- 
year term .

B ro ther R ingold: 1 belong to a 
g rea t m any orders. I belong to one 
in particu lar w here I pay $12 per year 
and m y burial benefit is $150. 1 have 
free medical care for m yself and fam 
ily. I am willing to say that we should 
have a burial benefit of $100 or $150. 
W e all know  that we cannot get som e
th ing  for nothing.

Brother M cIn tosh : I did not join 
this organization  for the insurance 
part of it. My deceased brother-in  
law, Charles Lewis, never talked in
surance w ith me when he said: "You 
ought to  be in with those boys.”, if 
th is organization  is no th ing  m ore or 
less than an insurance com pany, I 
wish to resign righ t here. I do not 
w ant to  belong to  it if it is m erely 
going to be that. I never refused to 
pay an assessm ent that has been sent 
to me. Every m em ber is supposed to 
pay the assessm ents, no m atte r how 
many, and I believe we ought to  pay 
100 cents on a dollar on a debt we 
now owe.

B ro ther De F rance: W hen I gave 
my application this afternoon, I did 
not talk  on the insurance proposition 
and did not join on account of that.
I joined this organization  for the fra 
ternal benefit. I think -that all m em 
bers receive w hat they pay for. If 
you cannot pay your claims or cannot 
continue under the present system , 
why not re-organize and make it pure
ly a fra ternal society and cut the in
surance out?

B ro ther M iller: T h is debt is one 
tha t has been accrued by us and I feel 
th a t it should be paid—100 cents on 
the dollar. T he m em bers should go 
down in their pockets and raise enough 
to  pay this. I t  is an obligation we 
owe to the widows and orphans of 
our deceased m em bers.

B ro ther D ay: I think th is m atter 
has been discussed very thoroughly 
and it is now up to  some one to  de
vise some plan to straigh ten  this m at
te r out. T here  are only a handful of 
m em bers here against the 1100 m em 
bers. An appeal has been m ade to 
all the m em bers. T hey have no t re 
sponded. If  some one will give us a 
plan, the B oard of D irecto rs will co
operate  and w ork it out.

T he resolution w as referred  to  the 
C om m ittee of A m endm ents and the  
m eeting adjourned.

Saturday M orning.
John R. W ood, of D etro it, gave an 

in teresting  talk  on the Michigan 
K nigh ts of the Grip.

R eport of Special Com m ittee. 
T he Special C om m ittee appointed 

to  devise W ays and M eans out of 
the p resen t financial difficulty, recom 
m ends th a t an am endm ent to  the con
stitu tion  is deem ed necessary, and

th a t a special assessm ent of $5 upon 
every m em ber in good stand ing  be 
levied for the purpose of m eeting the 
present financial obligations of the o r
ganization. T he appeal recently  sent 
out by the Finance C om m ittee 
b rought a response from  only 300 
m em bers, and th is assessm ent is 
levied w ith a belief th a t every m em 
ber in the know ledge of the good 
purpose of th is assessm ent will cheer
fully respond and thereby  assist in 
perpetuating  the good nam e of the 
M ichigan K nigh ts of the Grip.

I t  being understood th a t all m em 
bers w ho responded to the special 
appeal shall be credited w ith having * 
paid th is assessm ent by virtue of their 
rem ittance of said appeal.

W e fu rther recom m end th a t the 
B oard of D irecto rs be instructed  to 
pay $250 on each of the death claim s, 
approved and now  pending, when ap
proved to date, and advise the bene
ficiaries the balance will be paid when 
sufficient funds have been provided. 

Jas. B. M cIntosh,
H. C. Klocksiem,
John  A. H ach, Jr.
F rank  N. M osher, Substitute.
J. F. Ham m ell,
John  R. W ood, Advisory.

T he report of the com m ittee was 
adopted.

A copy of th is rep o rt was ordered 
m ailed to  each m em ber w ith the next 
assessm ent issued.

R eport of A m endm ent Com m ittee.
A m endm ent to  A rticle X I, change 

section 3, line 2, not to exceed $5.
L ine 3, to  read : A nother assess

m ent no t to exceed $5.
Section V II, line 3, to read : An 

assessm ent no t to  exceed $5.
A rticle H I, section 1, line 13 to 

read : Annual dues which shall accom 
pany.

Section VI. line 3, to read : Sec
re tary -T reasu rer. L ine 5, to  read : 
T he S ecre tary -T reasu rer. L ine 12, 
to  read : Secretary-T reasurer.

A rticle IV, section 1, line 4, to  read. 
S ecre tary -T reasu rer (C om bined O f
fice). Line 5, to  read : T hree  di
rectors.

Section I I I .  line 2, to  read: Sec
re ta ry -T reasu re r and th ree  d irectors.

A rticle V. Section 1: line 5, to 
read: All orders draw n on the Secre
tary -T reasu rer. Section I I :  L ine 1, 
to  read : S ecretary-T reasurer. L ine 11, 
to read: Bond $3,000. L ine 15, to  read : 
T reasury . L ine 17, to  read : T he A s
sociation and deposit same as T reas
u rer in the nam e of the M ichigan 
K nigh ts of the Grip. L ine 18, to  
om it, T ak ing  his receip t therefor. L ine 
22, to  read, Secretary-T reasurer.

Section 3: Cut out first pa rt of 
section, to  read: T he Secretary- 
T reasu re r shall be p resent, etc.

Section 4: L ines 15, 16 to  read: 
Secretary-T  reasurer.

See A rticle IX .
A rticle X. Section 1: O m it all 

from  line 5 on page 11.
Section 2: O m it en tire section.
A rticle IX : Section 1: Line 5, to  

read : $100.
Section 2: line 3, to  read: $100.
Section 3: L ine 5, to  read : Secre

tary-T reasurer.
Section 4: Line 1, to read : Secre

ta ry -T reasu rer. L ine 9, to  read : Sec

re ta ry -T reasu re r on th e  T reasury . 
L ine 10, to  read : $100.

Section 5: Line 2, to  read : Secre
tary -T reasu rer. L ine 6, to  read : Sec
re tary -T reasu rer. L ine 9, to  read: 
Secretary-T  reasurer.

A rticle X II. Section 2: Line 5, to 
read. Secretary-T reasurer.

By-Laws.
A rticle I I :  Section 1: L ine 3, to  

read: S ecretary-T reasurer. L ine 6, 
to  read : Secretary-T reasurer.

Section 2: L ine 2, to  read : Secre- 
ta ry -T  reasurer.

O rder of Business.
’ Section 3: Line 7, to  read : R eport 
of S ecretary-T reasurer. No. 8, Omit. 
Move up one num ber balance of O r
der of Business.

F. W . W arren ,
F ran k  N. M osher.
H . J. Ringold,
J. O. W ittliff,
John  B. Kelly.

T he report of com m ittee was 
adopted.

J. D. C lem ent read a short article 
on the N ational A ssociation of E n 
g ineers Bill.

A pplications and m oney w ere o r
dered retu rned  to the prospective 
m em bers and the p resen t condition 
of the organization  explained to 
them . If  they  wished to  stick to  
the order, all right.

T he Secretary  w as instructed  to  
send a circular to  each m em ber w ith 
nex t assessm ent sta ting  the  changes 
adopted  at this m eeting; also th a t he 
send a new certificate to  each m em 
ber sta ting  the death benefit is $100 
instead  of $500.

T he T reasu re r’s repo rt was read 
and referred  to the Finance C om m it
tee.

T he reports of the S ecretary  and 
T reasu re r w ere passed on by the 
Finance Com m ittee and all w ere 
adopted by the convention.

M otion made, supported  and car
ried th a t a vote of thanks be given 
the  K alam azoo boys for the en te r
ta inm ent given us, for the beautiful 
banquet they  gave us last n ig h t and 
fo r the badges of the M ichigan 
K nights of the Grip w hich can be 
w orn as buttons.

E lection  of officers resulted  as fol
low s:

P residen t— F. L. Day, of Jackson. 
Secre tary -T reasu rer—W . J. Deve- 

reaux, P o rt H uron.
M otion m ade th a t the  th ree  m em 

bers w ho still have one year to serve 
be re-elected—'the first one for one 
year, the second for tw o years and 
the th ird  for th ree years:

B ro ther Goppelt, elected for one 
year.

B ro ther M artin, elected for two 
years.

B ro ther Adams, elected for three 
years.

M otion unanim ously carried.
R eport of C om m ittee on Vice P resi

dents.
T he C om m ittee on Vice P residen ts 

begs leave to rep o rt th a t the  follow
ing nam ed gentlem en be chosen as 
your Vice P residen ts for the several 
districtsl for the ensuing year, as 
follow s:

1. John  J. Machen, D etro it, Mich.
2. W ta . Burris, Jackson, Mich.

3. J  A. H ach, C oldw ater, Mich.
4. J. D. Clem ent, Kalam azoo, 

Mich.
5. H . J. Ringold, G rand Rapids, 

Mich.
6. J. D. Robison, F lint, Mich.
7. F ran k  N. M osher, P o rt H uron, 

Mich.
8. F. J. B ricault, Saginaw, Mich.
9. E. C. Below, M anistee, Mich.

10. M. C. Em pey, Bay City, Mich. 
VI. A. W . Peck, T raverse  City,

Mich.
12. W . G. T apert, Sault Ste M arie, 

Mich.
The rep o rt of the Com m ittee on 

Vice P residen ts was adopted.
Mr. H offm an: R egarding the

schem e for upbuilding or increasing 
the m em bership of the M ichigan 
K nights of the Grip; there is a gen tle
m an in th is room  w ho is one of the 
oldest m em bers of the organization. 
He has been w orking on th is p ropo
sition for some tim e and has had the 
assistance of one of the  best o rgan
izers and advertisers there is in the 
S tate  of M ichigan, if he does live in 
K alam azoo, and I w ant to  introduce 
to  you B ro ther Cowing, who will ex
plain th is scheme to  you.

M r. Cow ing: I th ink  I have 
though t of a schem e th a t will help in 
increasing  the m em bership of the 
M ichigan K nights of the Grip. In  all 
business, advertising  pays if along 
the p roper lines. T here  is no reason 
th a t I can see w hy th is organization 
should no t have ten  tim es the num 
ber of m em bers it has to-day. The 
reason I th ink  is because the travel
ing m en of the S tate  of M ichigan do 
no t understand  w hat th is organiza
tion has done for traveling  men. My 
idea is to  have a circular printed, 
have it short, bu t give the facts con
cerning the M ichigan K nigh ts of the 
Grip, the objects of the organization, 
w hat we have accom plished for the 
traveling  m en in the w ay ot legisla
tion, im provem ent of hotels, tra n s
po rtation , etc. T h is le tte r  can be 
sent to  the post secre taries and in 
tu rn  m ailed out to  every traveling  
m an in the State. L et th a t le tte r 
soak in for th irty  o r sixty days, then 
send ou t a follow -up le tte r  a long 
different lines and enclose an appli
cation blank. My idea is to  have 
every traveling  m an in the S ta te  un 
derstand  w hat th is organization  has 
done, w hat it w ishes to  do and w hat 
it can do. T hen  w hen you approach 
a m an and ask him to  jo in  th is o r
ganization, he is in a receptive m ood 
T his is m erely a suggestion. I will 
gladly draw  th is up as I th ink  it 
should be and subm it it to  the Board 
of D irecto rs and if it isn’t w hat we 
w ant, don’t adopt it, bu t som ething 
m ust be done. T h is organization  
m ust not go down now.

B ro ther Cowing w as requested  to 
fram e up such a le tte r and the  B oard 
of D irecto rs requested  to  send same 
out to the different posts.

Mr. H am m ell: I w ant to  thank  
P residen t Caswell for calling on me 
to preside at th is convention. I w ish 
to  thank  the m em bers of the  con
vention for th e  in terest they  have 
taken and fo r the respect they  have 
show n me. I w ant to  com plim ent the 
m em bers here for the  earnest w ork
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they  have done and for p u tting  their 
shoulders to the wheel and putting  
this o rganization  on a basis w here, 1 
think, we can continue. I th ink  it 
very p roper a t th is tim e to  tu rn  the 
chair over to  the P residen t th a t he 
m ay tu rn  it over to  the P resid en t
elect.

Each m em ber p resen t pledged him 
self to  secure five new m em bers in 
1913.

T he Legislative Com m ittee was in
structed) to  do all in the ir pow er to 
get legislation passed  a t the next 
L egislature favorable to  the traveling 
men, particularly  in regard  to  the 
hotel inspection law th a t will come 
up a t th a t time.

M otion made, supported and car
ried th a t the B oard of D irecto rs be 
em pow ered to  use any m oney in the 
Em ploym ent and! Relief Fund for the 
purpose of helping to  pay any deatn 
claims' and th a t th is m oney be tran s
ferred  from  the Em ploym ent and R e
lief Fund to  the D eath  Benefit Fund 
for th a t purpose.

A vote of thanks w as extended 
B ro ther H am m ell for presid ing  at 
this convention.

i t  being  understood th a t Brother 
H am m ell was in line to  receive an 
appointm ent from  G overnor-elect 
Ferris, a m otion w as adopted th a t 
this convention endorse B ro ther 
H am m  el for any office extended 
to  him  by the new Governor.

T he convention then  adjourned.

T he E n te rta inm en t Feature.
O ne of th e  m ost pleasing features 

of the convention w as the banquet 
given by P o st E  a t the Burdick 
H ouse on F riday  evening. The ban
quet tables w ere artistically  a r
ranged and the se tting  w as th o r
oughly characteristic  of the good 
tas te  of the house. Rev. F ra n k  A. 
Roud’enbush invoked divine blessing, 
w hen F. H. Bbwen assum ed the 
dual duties of chairm an of the P o st 
and toastm aster. E. A. Stowe, of 
G rand Rapids, w as the first speaker. 
H is rem arks w ere brief, closing with 
a conundrum  w hich he asked the 
traveling  m en p resen t to  assist him 
to  solve.

Jam es F. H am m ell, of Lansing, 
was the nex t speaker. H is ta lk  w as 
thoughtfu l and suggestive, in ter
spersed w ith p leasan t sto ries illus
tra tin g  his text.

T he next speaker was Rev. P. D. 
D unigan, M ayor of L apeer and pas
to r  of the Catholic church at th a t 
place. H e w as once a circuit rider 
in the T hum b d istric t and while so 
engaged  form ed the acquaintance of 
a large num ber of traveling  men. 
T h is gave him a tex t from  which to  
m ake one of the m ost inspiring ad
dresses ever delivered to  traveling  
men.

E. C. Adams, of D etro it, w hose rep 
u ta tion  as a slight of hand perform er 
is w orld  wide, gave a num ber of m ys
tifying exhibitions which greatly  
pleased the audience.

T he affair closed w ith the singing 
of fam iliar songs by m em bers of the 
gifted Bowen family. T he songs 
w ere well received and if the w ishes 
of the audience had been consulted, 
th is feature of the entertainm ent

would have been continued until day 
break.

A ltogether K alam azoo scored a 
g rea t success as an en terta iner and 
added to  its  long list of achievem ents 
in th a t direction.

Some Interesting Features of the 
N ew  Law.

Uncle Sam has a New Y ear’s gift 
for everybody, and it will be delivered 
to the one hundred million people of 
the U nited  S tates p rom ptly  on the 
stroke of 12 next T uesday  night.

Ju s t as the old year flits out Uncle 
Sam will tu rn  over a new leaf and 
try  som ething he has never attem pted  
before. I t is as big a job as he ever 
tackled, not excepting even the  P ana
m a Canal. H e will becom e the  offi
cial parcel carrier for his m illions of 
people, and he will save them  vast 
am ounts of m oney th a t heretofore 
have gone into the treasure chests 
of private concerns.

H ence the New Y ear's gift of the 
parcel post. I t  is already for p re
sentation, and it is equipped w ith a 
diagram  th a t explains to  the recipient 
how it is to  be used. A nd w ith it all 
goes Uncle Sam ’s package lugging 
m achinery of 1,435,000 m iles of deliv
ery routes, 285,000 em ployes and 
60,000 postoffices.

Perhaps you are anxious to  try  
U ncle Sam ’s new business venture on 
the first day of the new year. Being 
a big undertaking, it is governed by 
a m ass of rules. But these are m ore 
num erous than  perplexing, and the 
procedure of sending a package via 
U ncle Sam ’s parcel post is only a 
trifle m ore com plex than  th a t of m ail
ing a le tter.

In  the first place, you m ust exer
cise discretion as to  the nature of 
the com m odity you wish to  send to  
the cousin in N evada or the friend 
in G randville. T h ere  are som e th ings 
U ncle Sam positively refuses to  han
dle in his parcel post service. But 
he is not unreasonable about it, for 
the articles he has stigm atized  as 
contraband are exactly those which 
you would be the least apt to  send, 
and am ong them  are such th ings as 
infernal m achines, poisons, live rep 
tiles, explosives, deadly weapons, and 
all m atte r th a t is unm ailable under 
the posta l regulations.

Second, your parcel m ust no t weigh 
m ore than  eleven pounds, nor m ust it 
be m ore than  six feet long and 
around. T o  determ ine w hether your 
package comes w ithin th is dim ension 
you m ay take a s tring  seventy-tw o 
inches long  and wind it once around 
the parcel and then lengthw ise across 
the top. If the  s tring  is long  enough 
the package is w ithin the lim it.

I t  will no t do to  drop y our parcel 
in the nearest mail box, bu t it m ust 
be deposited either a t the central 
postoffice or a t one of the branch 
stations. T his is to give the  parcel 
post clerks an opportun ity  to ascer
tain  th a t the parcel contains no un 
m ailable m atter and th a t it is p roper
ly w rapped. N either m ay ord inary  
stam ps be affixed to  the package, for 
unless it bears special parcel post 
stam ps it will be trea ted  as “held 
fo r postage.” A nd the nam e and ad
dress of the sender, preceded by the

w ord “from ,” m ust appear on the 
wrapping.

H aving taken your parcel to the 
nearest postal sta tion, you wish to 
know  how m uch postage is required.
A le tte r m ay be carried  for 2 cents 
anyw here in the posta l union, regard 
less of distance, but U ncle Sam ’s new 
parcel post system  is based on the 
zone system  and the cost of forw ard
ing packages is determ ined by the 
length  of the haul. T he m atte r of 
zones and ra tes  is explained by m aps 
and guides issued by the governm ent 
and sold th rough  the chief clerk of 
the postoffice a t cost of 55 cents for 
the guide and 20 cents for the map. 
T hough  they  m ay prove a g rea t con
venience, it is no t necessary to  buy 
thelse, for the clerk will gladly do 
your figuring for you and tell you the 
am ount in stam ps necessary.

But if you study the m ap prepared  
by the Postoffice D epartm ent you will 
find th a t it is divided into eight 
zones and th a t each zone is divided 
into a num ber of units. Each unit is 
half a degree of la titude no rth  and 
south and half a degree of longitude 
east and west. T here  are 5,803 units 
in the country, and each unit has its 
own special map. Sounds bew ilder
ing, doesn’t it? But U ncle Sam will 
a ttend  to  the perplexing features of 
the system .

In  addition to  the zone rate Uncle 
Sam has provided a local rate, ap
plicable w ithin cities, of five cents for 
each pound or less, plus one cent for 
each additional pound. T hus a one- 
pound package m ay be sent any
w here w ithin the lim its of Grand 
R apids for five cents, a tw o-pound 
package fo r six cents, a five-pound 
package for nine cents and an eleven- 
pound package for fifteen cents. In  
all cases parcels w eighing four ounces 
o r less are m ailable at the rate  of 
one cen t for each ounce or fraction 
of an ounce regardless of distance, 
and parcels w eighing m ore than  four 
ounces are m ailable at the pound 
rate , any frac tion  of a pound in this 
case being considered a full pound.

T he local ra te  will be of in terest 
to  m erchan ts and those w ho send

presen ts w ithin the city of G rand 
R apids in th a t it is cheaper than  the 
regu lar zone rate.

I t  is expected th a t the local parcel 
post rate will prove very popular next 
C hristm as, for Uncle Sam will no t ob
jec t if you choose to  pen a little 
C hristm as sentim ent on the w rapper 
of the parcel. Such inscriptions as 
“ M erry C hristm as,” “H appy New 
Y ear,” “W ith  best w ishes,” and 
“ Please do not open until C hristm as,” 
are perm issible. All th a t U ncle Sam 
asks is th a t these inscriptions leave 
sufficient space for a legible address 
and the necessary stam ps.

W hat You Can Send.
Queen bees, live insects, dried rep

tiles, eggs, butter, lard, violins, m outh 
organs, stuffed anim als, pepper, snuff, 
flour, ink pow ders, pills, soaps, to 
bacco, pa ten t m edicines, clothing, 
millinery, nursery  stock, seeds of 
fruit, candies, yeast cakes, fresh 
m eats, salted, dried, sm oked or cured 
m eats, vegetables and fruits, knives, 
dressed fowls, fish, berries, “soft" 
drinks, ice cream , chinaw are, to ilet 
articles, bread.

W hat You C an’t Send.
W ine, m alt, ferm ented or in toxicat

ing liquors of any kind. Poisons of 
any kind. Poisonous anim als, insects 
and reptiles. Explosives and inflam
mable m aterials. (T hese include 
m atches, kerosene oil, gasoline, naph
tha, benzine, turpentine, denatured  al
cohol, etc.) Infernal m achines. Chem
icals or o ther devices o r com positions 
th a t may ignite or explode. D isease 
germ s. Revolvers. Live or dead an
imals, birds or poultry . (Stuffed an
im als excepted. ) Rawhides, pelts, 
gam e or any article having a bad 
odor. Books and any printed m atter. 
M atter tha t is m anifestly obscene.

H erm an Landon.

O ur idea of a w ealthy man is one 
who is eager to  contribute to a cam 
paign fund.

No m an ever assum es the pose of 
a political reform er as long as he is 
in office.

Corn on the Ear
The best winter feed for all kinds of stock.

We have an abundant supply of choice 

yellow ear corn at attractive prices. W rite 

or wire us for delivered prices on car loads.

W atson-H iggins Milling Co.
Grand Rapids, Mich.
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G rand Council of M ichigan U. C. T . 
G rand  C ounselor—J o h n  Q. A dam s, B a t-  

tío C reek .
G ran d  J u n io r  C ounselor—E . A. W elch, 

K alam azoo .
G ran d  P a s t  C ounselor—Geo. B . C raw . 

P eto skey .
G ran d  S ec re ta ry —F re d  C. R ic h te r, 

T ra v e rse  C ity.
G ran d  T re a su re r—Jo e  C. W lttllf t, D e

tro i t.
G ran d  C onducto r—M. S. B row n, S ag i

naw .
G ran d  P ag e—W . S.

Rapids.
G rand  S en tine l—F . J .
G ran d  C hap la in—C. R . D ye

G ran d  E x e cu tiv e  C o m m ittee—J o h n  D. 
M artin , G ran d  R ap id s; A ngus G. M c- 
E a ch ro n , D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; J .  C. S aunders , L ansing .

L aw to n , G rand

M outier, D etro it.
B a ttle

Michigan Knights of the Grip. 
P re s id e n t—F ra n k  L. D ay, Jackson . 
S e c re ta ry  and  T re a su re r—W m . J . D ev- 

e reau x , P o r t  H uron .
D irec to rs—H . P . G oppelt, S ag inaw ; 

J . Q. A dam s, B a ttle  C reek ; Jo h n  D. 
M artin , G rand  R apids.

Chirpings From the Crickets. 
B attle Creek, Dec. 30—T his will lie 

m y last le tte r this year and 1 hope 
th a t 1913 will be full of good new s to 
tell our readers.

W e were all glad to read the welcome 
le tte r  in last week’s issue of the 
T radesm an from  T raverse City, w rit
ten by our G rand Secretary, F. C. 
R ichter. I personally, did not read 
w hat the little  grievance was, but I 
do know', from  the tone of his le tte rs 
to  the T radesm an, that he m ust be a 
natural m ixer, good salesm an and 
counselor and an all around good 
scout.

W e are glad to see your lines again, 
Fred, and don’t w ant any m ore in ter
missions.

A G rand T runk  conductor held the 
lucky num ber and drew' our traveling- 
bag. N orm an R iste sold the ticket 
to the gentlem en.

Bro. Geo. V an Tuyle, now located 
at Columbus, Ohio, paid B attle Creek 
a C hristm as visit. George lives in 
the tow n w here Council No. 1 is lo
cated, but still stays by his old love, 
353. W e w ant you, George, and are 
sorry  you cannot be w ith us more 
often.

Mrs. Guy P fander left for Chicago 
yesterday in com pany with her father, 
M. L. Blakeslee. W hile Mr. Blakeslee 
is tak ing  care of his business, Mrs. 
P fander w'ill visit friends and relatives.

T he w'riter has noticed th a t quite 
a num ber of good hotels th roughout 
th is section have no U. C. T. notice 
on the office walls regard ing  the local 
council, its m eeting  place, time, etc. 
I would suggest th a t our Grand Coun
selor take th is up w ith our S tate coun
cils and have a sign placed in hotels, 
w here it is now conspicuous by its 
absence.

I am in receipt of a le tte r from  one 
of my bro thers , calling m y attention  
to w retched conditions in tw o hotels 
he has put up a t recently . Inasm uch 
as I stop w ith and am a personal friend

of the p roprie to r of one of these 
houses, I am not going to report tow n 
and house at this w riting, but am 
going to talk with the m an and have 
him clean up.

O ur boys are in receipt of a short 
notice to m eet January  1, 1913, signed 
by the com m ittee. D on’t know w hat 
it means. D on’t know who is back 
of it, but bet it w'ill be a credit to the 
Council, w'hatever it is. I ts  shortness 
bespeaks m ystery.

P re tty  quiet around the hotels these 
days.

Bro. Bishop and wife leave January  
1 for F lorida to spend the w'inter.

J. O. M cln tire  en tertained his b ro th 
er. sisters and la th er C hristm as day.

A. D. Barnes, Perry, has bought the 
hotel and is in possession.

Mr. Ewing, senior m em ber of the 
firm of EA'ing & Pierce, Climax, was 
a holiday v isito r to Perry. T his is 
Sim ’s old home and he W'as around 
shaking hands w ith the town people.

R ichard Tobin, w ith American T o 
bacco Co., is spending the holidays 
w ith his people here.

Richard M itchell, with T ay lo r Bros. 
Co., Inc., goes into the U. C. T .’s at 
our next m eeting. T h is is the Mr. 
Mitchell, of Hotel D alton fame.

R. L. G reenm an, (U nited  Confec
tionery Co.) is a future candidate for 
our Council.

Robt. Som m ers, a B attle Creek boy 
w orking out of W heeling, W . Va., is 
home to spend the holidays with his 
people.

O ur G rand Counselor, John  Q. 
Adams, had his w ife’s people up to 
C hristm as dinner.

Clarence Van Liew (M arshall, Field 
& Co.) is out on a short trip  with 
two trunks. Clarence is having his 
usually good business.

O rin J. W righ t, the m erchant prince 
of U rbandale, is the boy who fixed up 
Bro. R. H all fo r his long rough trip 
at our last m eeting. A photo  of this 
candidate in his regalia w'ill be mailed 
soon to Bro. O rin and if O. K.’d 
by him, will sent to the Suprem e office 
in Columbus, Ohio. D on’t let your 
wife see it, O rin! Secret work, you 
know. Guy Pfander.

Veteran Traveling Men’s Association.
The annual m eeting of the V eteran  

T raveling  M en’s A ssociation was held 
at the H otel Cadillac, D etro it, last 
F riday afternoon  and evening. T he 
T radesm an very much reg re ts th a t it 
w'as unable to  be represented  and th a t 
it has so fa r been unable to  obtain 
a repo rt of the m eeting. F rank  N. 
M osher, of P o rt H uron, was prom oted 
from  V ice-P resident to P resident. A t 
the banquet in the evening, re tiring  
P residen t F red  H. C lark read the 
follow ing annual address:

B ro ther F rank M osher and myself 
sat late one n ight in the w riting  room 
of the C arroll House, Brow n City, 
some three years ago, th inking of 
yesterdays and speaking and th inking 
of the nam es of the old traveling  men 
th a t we used to know, tha t for some 
reason we do no t see or hear of any 
more, who seemed to have simply 
dropped out of the ranks, and are so 
soon fo rgo tten  w hen they are gone. 
T he conversation brought up the 
thought, W hy can’t we have a veteran 
com m ercial travelers’ organization? 
W e little  realized th a t we had then 
and there given b irth  to one and laid 
the foundation fo r th is ga thering  of 
the clans last year and to-night.

I t  is a unique o rder th a t will per
petuate itself from  year to year by 
new eligible faces, and it is a m ighty 
long step from  th a t little  country  ho
tel to this banquet to -n igh t at the 
H otel Cadillac. A t its tables are the 
old veterans of the grip, their wives 
and sw eethearts, and th a t alm ost in
describable atm osphere of joy, laugh
ter and con ten t th a t only the old vet 
can show. And as your retiring  
P resident to-night, I am the happiest, 
p roudest man in all old Michigan, 
G overnor F erris not excepted.

In going th rough  one of these long 
tunnels on a C olorado railroad last 
summer. I sat behind a newly m ar
ried couple. W e w ere some ten  m in
utes going th rough  the tunnel and, 
while you cannot see anything, your 
hearing  is very acute. As we em erg
ed into the light, the bride was very 
busy re-a rrang ing  her hair and hat, 
etc., and in o rder to  quiet her a little  
bit, T made the rem ark  tha t this tu n 
nel cost nearly $3,000.000. She hesi
ta ted  a m inute and then rem arked: 
" I t  is w orth  it.”

O ur w orthy Secretary , Sam Rinds- 
koff, and the Executive Com m ittee 
have just em erged from  a tw'O years’ 
experience of hard tim es in th a t tun 
nel of hard w ork and annoyances, but 
they have com e out to-day and tell 
me that the results of to -n ig h t’s ban
quet are w orth  it. B ro ther Rindskoff, 
in particular, has w orked patiently, 
artistically  and conscientiously and a 
standing vote of thanks is the least 
appreciation we can show him.

T hose of you who did no t attend 
this a fternoon’s business m eeting  and 
love feast m issed and lost ten years of 
your life. Y ou m issed th a t warm  
handshake, Ihearty laugh, nicknam e, 
tw inkling eye, the old songs and 
stories and th a t old red-blooded loyal
ty that, like vets of sixty-four and 
sixty-five, was like the living of life 
all over and over again. O ne of those 
inevitable incidents of our organiza
tion, and always m ust be, is the d rop
ping out here and there of some 
fam iliar face and form . I t  alw ays 
seems to be the one least expected and 
missed the m ost, bu t w hat a heritage 
of honor, self sacrifice, w hat unm eas
urable quantities of good nature, char
ity, smiles' and good heartedness,, and 
unselfishness to the core, has th a t one 
from  whom  the g rand conductor has 
taken the last leaf of his life’s mileage 
left fo r you and me. N o bronze statue 
in a park o r m arble shaft on a hill 
can ever perpetuate  the m em ory so

dear and close to the heart as th a t 
great, b ig-hearted traveling man we 
used to know.

Some rainy day, did you ever rum 
m age over some old trunk  o r box and 
find a little  old-fashioned daguerreo
type of some loved one, and as you 
looked a t it and thought, there  was 
a m oistened eye and a tear dropped? 
Perchance some of you, as you go 
home to-night, m ay grasp the hand 
of som eone sitting  here and say, "Good 
night, old scout.” T here  will be a 
little  quivering of the lip, possibly a 
tea r m ay start, but, b ro ther, those 
are m anly tears, and badges of honor 
to you and richer nd harder to find 
than the O rders of the Golden Fleece 
or Rom an Eagle.

The Sunshine of Claremont Place.
The T radesm an takes pleasure in 

p resen ting  herew ith a counterfeit 
presentim ent of R ichard Smith, b e tter 
know as Dick, who keeps th ings lively 
on C larem ont Place. H e is the son 
of B ert R. Smith, general sales m ana
ger for the M arshall Furnace Co. 
Dick is now about 4 year s old and 
is a prince of good nature. H e is a 
uneversal favorite am ong all who 
know him and those who do no t know 
him can be accom m odated on the 
slightest provocation. C larem ont 
Place w ithout Dick would be like the

Dick Smith.

play H am let w ith H am let left out. He 
has a cheery w ord and a contagious 
smile for every one he knows. H e also 
has the natural instinct of the sales
man. D uring  the b erry  season he 
gets out his w heelbarrow  w ith em pty 
straw berry  boxes and im itates the 
m anner of the huckster, offering straw 
berries fo r 13 cents a quart. I f  any
body kicks on the price, he im m ediate
ly raises h is quotations to 18 cents 
a quart. L ike m ost traveling  m en, he 
is a confirmed lady killer. H e has 
already taken on and discarded sever
al girl friends proudly boasting  that 
"Wle m en can get any girl we want. 
He has early  form ed several good 
resolutions, am ong w hich are a de ter
m ination never to chew o r smoke, 
which, of course, will con tribu te  to 
his popularity  w ith the ladies.
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S tatus of the Local S tock M arket.
D uring  the holiday season general 

trad ing  is usually quiet. T here  has 
been quite a tendency to anticipate 
the January  in terest and dividend dis
bursem ents and re-invest a t the pre
vailing low prices on securities. A t
tention  is being directed to the m ore 
conservative investm ents and there ap
pears an inclination to avoid the semi- 
speculative issues. Money continues 
easier and bankers are seeking long 
time loans at p resen t rates.

Am erican L igh t & T raction  Co. 
com m on stock show ed a slight im
provem ent, bids being m ade as high 
as 405 w ithout b ringing out any of 
the local holdings. T he stock now car
ries two m onths accrued dividend and 
investors are unw illing to sacrifice the 
stock a t p resen t prices.

Com m onw ealth Pow er Railway & 
L ight Co. p referred  continues strong  
with very few offerings. T he common 
show ed very little  support the early 
p a rt of the week but during  the last 
three days the bids stiffened up to 65 
and at the close of business none was 
offered under 66J4- I t  is hoped that 
some announcem ent of the com pany’s 
policy will be fo rthcom ing after the 
January  d irec to r’s m eeting.

U nited L igh t & Railway Co. p re
ferred stocks are now quoted ex-div
idend and trad in g  is repo rted  in good 
volume. N one of the com m on is being 
offered and investors are all w atching 
the m arket very closely, apparently  
figuring on m aking purchases at the 
first sign of any upw ard m ovem ent. 
T he next quarter should show some 
very handsom e increases in the com 
pany’s earnings. T he nex t three 
m onths developm ents will m aterially 
affect prices of the stock.

Citizens T elephone Co. stock was 
offered very freely w ith very few bids. 
Several good size blocks are to  be 
had a t 96-97.

Sugar stock are absolutely w ithout 
support. M ichigan Sugar Co. common 
is repo rted  traded in as low as 65 and 
U olland-St. Louis is offered as low 
as 8.

Both issues of the new U tilities Im 
provem ent Co. stocks w ere soft. T he 
com m on was very quiet but was quot- 
ted nom inally a t 60-61)4. T he pre
ferred show ed 75)4-76)4.

T he A m erican Public U tilities is
sues rem ain unchanged. T he first 
earnings of the com bined properties 
show up very satisfactorily.

C. H. Corrigan.

All a Joke.
Grand Rapids, Dec. 30— I note last 

w eek’s W afted  Down From  Grand 
T raverse Bay, by our G rand Secretary, 
F red C. R ichter, in which he says that 
John  D. M artin ’s article was a joke 
and is so accepted by him. U nder the 
circum stances, I m ust trea t B ro ther 
R ich ter’s le tte r of D ecem ber 6 as a 
joke, in which he said: “Saw your 
reply to-day in the T radesm an and I 
assure you, W ilbur, th a t Mrs. R ichter 
and I wish to thank you from  the 
bottom  of our hearts for your kindly 
in terest in this m atter. I w ired Mr. 
M artin  from  Charlevoix, ‘Do not ever 
use my nam e or m ake any reference 
thereto  in the T radesm an hereafter.’ ”

As B ro ther R ich ter now takes the

m atte r as a joke, there is noth ing left 
fo r me to do but to apologize to John 
D. M artin, which I now do. Go to 
it, John. H and them  all the stuff you 
want, but, a t the same time, I, person 
ally, have no t changed my attitude in 
the m atter. I have always stood for 
decency and I th ink  such insinuations 
am ong the m em bers of our o rder 
should not be allowed and I hope this 
will be a lesson to us all. W e should 
strive to build up, not take down, the 
standing of the m em bers and the order 
a t large. W ilbur S. Burns.

F rom  G roceries to  G loves and M ittens.
Kalam azoo, Dec. 31— Carl M. Shaw, 

who has been on the Road for Lee & 
Cady, leaves the em ploy of this firm 
to-day to take a position with the 
firm of Lucas & K ennedy, of Jo h n s
town, N. Y., m anufacturers of the 
Luken brand of gloves and m ittens. 
H e will cover the southern  and w estern 
te rrito ry  for this firm, with headquar
ters a t D etro it, a t which place M r and 
Mrs. Shaw will m ake their residence. 
Mr. Shaw has been with Lee & Cady

D eath  of W ell-K now n T raveler.
Bay City, Dec. 31—R obert C. M it

chell, one of the best known com m er
cial travelers of the city and who had 
a wide circle of friends th roughout 
the State, died at his home, 2519 Cher
ry street, Dec. 26. Mr. M itchell had 
been in poor health  for the past year, 
but bore his affliction with a fortitud  ; 
which won the adm iration of his hosts 
of friends.

Mr. M itchell was born in Em bro, 
O nt., on Aug. 28, 1873, and came to 
P o rt H uron  w hen 16 years of age, 
w here he had resided up to the time 
of his death. D uring  his business 
career he was associated with Dean & 
Brown, of the north  end, W . D. Smith, 
and for a tim e conducted the Queen 
A nna grocery. F o r the past fourteen 
years he had been in the employ of 
Geo. C. W etherbee & Co. of D etroit, 
as their traveling  representative.

Mr. M itchell was a m em ber of the 
Pine Grove Lodge, F. & A. M., W ood
men of the W orld , K nights of the 
Grip, and the U nited Commercial

Here’s What You Must Figure Oat—Rates of 
Postage for Various Weights and Distances

One p o u n d ........................ $0.05 $0.05 $0.06 $0.07 $0.0« $0.09 $0.10 $6.11 $6.12
Tw o p o u n d s.......................... 06 .08 .10 .12 .14 .16 .19 21 24
T hree  p o u n d s ............. .  .07 .11 .14 .17 .20 .23 .28 J l  36
F our p o u n d s ................ . .  .08 .14 .18 .22 .26 .30 .37 .41 48
F ive p o u n d s ............................09 .17 .22 .27 .32 .37 .46 .51 .60
S ix  p o u n d s ..............................10 .20 .26 .32 .38 .44 .55 .61 .72
Seven p o u n d s ......................... n  .23 JO  J 7  .44 .51 .64 .71 .84
E igh t p o u n d s ................ .12 .26 .34 .42 .50 .58 .73 .81 .96
Nine p o u n d s ........................... 13  .29 .38 .47 .56 .65 .82 .91 1.08
T en  p o u n d s . ........................ 14  .32 .42 .52 .62 .72 .91 1.01 1.20
E leven p o u n d s ......................15 .35 .46 .57 .68 .79 1.00 1.11 1 J 2

T his ta b le  is  app licab le to  p a rce ls  w e ig h in g  m ore  th a n  fo u r ounces. T hese  
a re  m ailab le  a t  th e  pound ra te , an d  any  fra c tio n  o f a  pound  is  considered  a  fu ll 
pound. P a rce ls  w eigh ing  fo u r ounces o r  le ss  m a y  be m ailed  a t  th e  ra te  of 1 ce n t 
fo r each  ounce o r  fra c tio n  o f an  ounce re g a rd le s s  o f  d is ta n c e .

for the last ten years, taking a posi
tion with the local branch at the tim e 
of their purchase of the B. D esenberg 
& Co. business. H e leaves a large 
num ber of friends in this city who 
wish him the best of success in his 
new position. Mr. Shaw is a m em ber 
of K alam azoo Council, No. 156, serv
ing on the Executive Com m ittee of 
the Council.

H is .place with Lee & Cady has been 
taken by Jo h n  A V erhage, who has 
been in the office of the firm for some 
time. Charles Blackwood, of Paw  
Paw, comes to take the position in 
the office m ade vacant by the resulting  
changes there.

A D etro it correspondent w rites: 
G. P. K imball, who w as associated 
w ith French, Shriner & U rn er for 
some tim e, and m ore recently  w ith 
H anan  & Son a t their D earborn  
stree t store, is now a “kn igh t of the 
grip .” H e is traveling  w ith a  slipper 
line and he repo rts business very 
sa tisfactory . T he elder Mr. K im 
ball is aflso a traveling  m an and 
father and son m ake their trips to 
gether.

A creased hat and a cigarette  never 
made a real man.

T ravelers. H e is survived by a widow 
and one daughter, E lizabeth, aged 6 
years, Mrs. Mitchell, m other of the de
ceased, and four b ro thers and sisters 
as follow s: Mrs. W . J. W ood, Arna- 
dore; Mrs. N. Schell, L ansing; Mrs. 
A. B utton, Saginaw ; Mrs. C. Scup- 
holm, B attle Creek; H ugh and Jam es 
M itchell, Rayside, O n t.; George and 
Charles M itchell, B rantford , O nt.

The funeral will be held from  the 
residence, 2519 C herry street, Satu r
day, a t an hour to be announced later.

C apital S tock is N ow  $3,000,000.
D etro it, Dec. 31—B erry Bros., Ltd., 

established for m ore than  a half cen
tu ry , goes ou t of business to-day. 
T he concern, from  the tim e it was 
founded in 1858, by Joseph H. Berry, 
to this day, has operated  as a lim it
er partnership . Jan . 1, the com pany 
will resum e business as a $3,000,000 
corporation , to be know n as B erry 
B rothers, having $1,500,000 preferred  
stock and com m on stock of a like 
am ount.

T he old com pany had common 
stock to the am ount of $1,000,000 and 
a surplus of $2,000,000.

F rank  W . Blair, form erly  chairm an, 
will be P residen t of B erry  B ro thers. 
T he board of d irecto rs will consist

of T hom as Berry, G eorge H . R us
sel, Edw in Lodge, E. W . Pendleton  
and Mr. Blair.

M essrs. B erry  and Pendleton  will 
be Vice P residen ts; Mr. Russel, 
T reasurer, and Mr. Lodge Secretary. 
F. L. Colby has been selected for As
sistan t S ecretary  and W . R. Carnegie 
for A ssistant T reasu rer. Jam es S. 
S tevenson will be G eneral M anager.

Look Out For Him.
O tsego, Dec. 31—J. E. Belland, for 

some tim e past in charge of the Lud
wig restau ran t on the no rth  side, 
shook the dust of O tsego off his feet 
last F riday night.

In  the early  evening he w ent to  a 
local c lo th ing  sto re  and took hom e a 
fine su it of clo thes and a rain  coat 
on approval. T hey  evidently suited 
him for he took them  w ith him.

Belland w asn’t m issed until the 
next day, so he had a good start.

H e owed for ren t and m any o ther 
accounts about tow n we are told.

T he local au thorities notified police 
in neighboring cities, but Belland has 
no t been heard from.

A S tanton correspondence w rites: 
T his com m unity was greatly  shock id 
T hursday m orning by the sad news 
th a t Charles T . Cadwell had passed 
away at B utterw orth  H ospital, Grand 
Rapids, after an illness of only four 
days. He was traveling  salesm an for 
the Jell-o  Co., and w ent from  Flin t 
to G rand Rapids Saturday  to spend 
holiday week with M rs Cadwell, 
who was spending the w inter 
there. He had been having intestinal 
trouble for a week or m ore, but was 
able to keep at his work. On Sunday 
he experienced a good deal of pain 
and on M onday becam e much worse. 
Dr. R. L. Bentley, of this city, was 
called by phone and w ent to  see him 
M onday night, re tu rn ing  Tuesday af
ternoon. He pronounced Mr. Cad- 
w ell’s condition very critical, d iagnos
ing the disease as an ulcer of the in
testines. Mr. Cadwell becam e much 
w orse T uesday n ight and on W ednes
day was taken to the hospital.

Judd  E. H oughton , of E ast Jo rdan , 
has secured a position as traveling  
salesm an for the Iroquois M anufac
tu rin g  Co., of Cleveland, whose lines 
are paints, lubricants and autom o
bile supplies.

W illiam  F rederick  Blake, m anager 
of the tea departm ent of the Judson 
G rocer Company, is spending three 
days am ong the tea facto rs of Chica
go.

Samuel R. E vans (R enfro  Bros. 
Co.) has retu rned  from  a three 
m on ths’ trip  th rough  the W est in the 
in terest of his house.

A little learn ing is not as dangerous 
as the big conceit th a t goes w ith it.

Save your m oney and the chances 
are you will never reg re t it.

M arriage m ay neither form  one’s 
character o r reform  it.

T he man who is ornam ental and not 
useful is a nuisance.

E lastic currency is vvhat a man pays 
for his susp -nders.
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THE PERSONAL SIDE.

Appreciation of the Late Charles S.
Hazeltine.

I notice in the issue of the T rad es
m an under date of D ecem ber 25th 
th a t you announce tha t upon January  
1, 1 will express in th a t paper my ap
preciation of the life and character of 
the late I)r. H azeltine. I thank  you 
for this opportunity , y e t I realize 
that 1 am som ew hat constrained 
when 1 undertake the task. My busi
ness relations, to say noth ing of so
cial in tercourse with him, was such 
tha t in o rd er to express m yself I feel 
very keenly the fact th a t it would be 
difficult w ithout en tering  largely into 
the personal elem ent and m oulding 
my expressions by sentim ent.

I first knew Dr. H azeltine about 
fifteen years ago when 1 came to 
G rand Rapids to  m ake a business en
gagem ent w ith him which has en
dured since th a t time. W e were 
s trangers to  each other, except by 
recom m endation, but after a confer
ence of a day I was im pressed with 
the fact th a t 1 had m et a m an who 
righ tly  inherited his position am ong 
strong  men. W hen I had visited with 
him for a length of tim e I, also, 
recognized th a t tow ard the w orld he 
was dem ocratic. M ore than  all this,
1 realized th a t I had m et a m an who 
was accom plished not only in a p ro 
fession, but th a t he knew the arts 
and sciences of the every day life 
of hum anity. M ore than  this, I 
readily understood tha t he had a pow 
er of mind, a concentration  and 
sw eep of vision th a t are scarcely ever 
given to one individual. F rom  the 
aristocratic  side of his life he carried 
him self before the w orld discreetly, 
courteously and as a gentlem an. H is 
acquaintance was no t extended and 
he was best and only know n to  his 
friends.

I can tru ly  say of him, according 
to the old adage, th a t “ it is b e tte r to 
have loved and lost than  never to 
have loved a t all.” T h is saying 
sieems som ew hat cruel, yet at the 
same tim e, considering th e’ w ays of 
the w orld and the destinies th a t are 
above us and about us, it is only in 
the close relations of life th a t we 
know our fellow m en and we know 
them  best either in the tria ls and 
achievem ents of the profession  or 
the business life, or in  the tes ts  tha t 
are put upon them  in affliction and 
adversity. Men who m easure up to 
this scale are the princes am ong men 
and give to  the w orld a stren g th  th a t 
is no t born  of w eakness.

I have said th a t he w as dem ocratic 
and m y experience w ith him  for fif
teen  years has led me to  know  that 
he w as th a t in the true  sense of the 
word. I t  is som etim es a difficult 
th ing  for a m an to  overlook the  foi
bles and the w eaknesses and the 
shortcom ings of o ther m en and at 
the same tim e be charitable and p re
serve a confidence and a faith that 
is sufficient to their own lives. H e 
believed in the m ental, m oral, phy
sical,. and financial success of all men. 
H e gloried in these achievem ents 
and lie reg re tted  and expressed his 
sorrow  at the failure of any and all 
men in the ord inary  w alks of life.

T his principle was best illustrated  by 
him w hen he voluntarily  and from  
his own good heart placed the busi
ness of which he w as P residen t for 
so m any years upon a co-operative 
basis, recognizing the fact th a t the 
principle of dem ocracy in the hands 
of co-operation had developed with 
the years an advancem ent in the 
work of men and th a t a reasonable 
share of success belongs to those 
who con tribu te  tow ard that end.

A fair am ount of success was 
meted out to him in the pursu its of 
a business life and he was not only a 
decisive but a com plete substan tia
tion of the prevailing idea to-day that 
a business man should be fortified 
with the best possible education and 
m ental tra in ing  th a t the individual 
can obtain. Dr. H azeltine began life 
in the professional field. L ate r busi
ness pursu its a ttrac ted  his a tten tion  
and th a t tra in ing  which he had re
ceived in his professional life, and 
the w orkings of his pow erful mind 
m ade him a g ian t in the considera
tion of business propositions, and 
w here o ther m en would shrink he 
had full streng th  and courage for the 
future because from  his very train ing  
and his m ental ability  he foresaw  the 
future from  the general trend  of cir
cum stances and events, and it made 
possible for him beyond the ability of 
the ord inary  man.

F o r m any years his position with 
our com pany w as beyond the neces
sity  of any detail on his part, but 
his general m anagem ent, his courtesy  
and his good will to  those w ho w ere 
in his em ploy w ere universal, and by 
these he possessed the ability  to get 
about him  m en who have been w ith 
him for m any years and who would 
rem ain w ith him  for years to come.

Dr. H azeltine has left behind him 
a m onum ent which o thers are called 
upon now to  m aintain and keep 
sacred to  his m em ory. I t  is well said 
now adays th a t the g rea test th ing  a 
m an can have is a friend. I have lost 
a friend, tried anu true, th rough  the 
years of my con tact w ith him, and 
all of those connected w ith our com 
pany have last a friend. T he adage 
m ay be good “th a t it is be tte r to  
have loved and lost than  never to 
have loved a t all,” bu t it  is very  diffi
cult to realize the  force of th is ex
perience. A good m an has gone. W e 
loved him for his gentlem anly  quali
ties, his kindliness, his courtesy , his 
pow er and his influence am ong us. 
T he leaves of the fo rest have faded, 
his chair is vacant, but his m em ory 
shall be kept ever green w ith  us all.

L ee M. H utchins.

Pro and Con W om en in Pharmacy.
W om an’s en trance into nearly  every 

professional and com m ercial activity 
has become so general as alm ost to 
cease to  excite com m ent. W e men 
are being crow ded this way and that 
until it seem s tha t there  is but one 
line on which we have a “cinch.” But 
science is m aking such strides of late 
th a t I som etim es fear th a t even tha t 
concession m ay some day be denied 
us.

In  some quarters there is a preju 
dice against wom en engag ing  in the 
active practise of pharm acy, and those

who would fence her off from  the 
sacred precincts of the prescrip tion  
counter advance som e specious, if not 
convincing, argum ents to support their 
views.

I t  grieves me to adm it it, bu t the 
chief support for the argum ents of the 
“an tis” is based upon th a t ancient libel 
of the fair sex—th e ir  tendency to 
“let the ir righ t-hand  neighbor know 
w hat the left one doeth .” S tartling  
ram ifications are unearthed by these 
“H eralds of A larm ” and the awful 
possibilities suggested are enough to 
cause our revered Aesculapius to as
sem ble his crum bling  bones and come 
a resurrected  rescuer to the defence 
of his invaded profession.

Pen p ictures are  painted by these 
apostles of apprehension, and it does 
no t require a very vivid im agination 
on the p a rt of the average pharm acist 
to surm ise w hat some of the m ore 
serious situations m ight be. H ow  be 
it, such views m ay be shared  by a 
slight m ajority  of the sober-m inded.

Some of the less serious possibilities 
suggested as argum ents against the 
en trance of wom en into the pharm acal 
profession m ay be w orthy  of individ
ual m ention m erely as a hint of the 
dark depths of the awful abyss upon 
which it is claim ed by some th a t the 
theoretical feet of our profession are 
trem bling. A round every afternoon 
tea-table would fly suggestive queries. 
T he m ysteries of m any a fem ale com 
plexion and form  would becom e pub
lic gossip, and m any a society Helen 
w ould be stripped—figuratively—of 
her m ost conspicuous allurem ents. 
N um berless m en hiding their hirsute 
poverty, m ayhap but tem porarily , un
der a cleverly adjusted  toupee, would 
certain ly  find the ir paucity  public by 
reason of an unguarded prescription 
for hair grow er.

Sw eeping changes in advertising  
would become necessary to shield the 
sensative purchaser. W e w ould see 
placards announcing “A rsenic W afers 
for M oles and W arts—guaranteed  not 
to harm  the com plexion,” “U se I. Q. S. 
in simple elexir for sprains,” and thus 
it would go ad infinitum , ad nauseam.

U nderstand  me, friends, I am m ere
ly quoting  from  the argum ents ad
vanced by the o ther side. T hey  do 
not represen t m y views. W ere  it a 
fact, instead of a  freak of fiction, th a t 
the above resu lts would follow a very 
general usurpation  of the profession 
of pharm acy by wom an, then  I m ain
tain  th a t possibility  of such publicity, 
as im agined above, would have a high
ly beneficial effect on the m oral aver
age of the com m unity. T he fear of 
the finger of scorn w ould cause m any 
of the weak, the loose, the vain, the 
hypocrite, to pause before en tering  
on or continuing in a course, the re
su ltan t penalty  of which would tend 
to expose them  to the odium and 
ostracism  which the public know s on 
ly too well how to adm inister.

But I make bold to  discard the 
whole fanciful tissue of hectic hypo
theses which have been suggested  in 
my preceding rem arks. W om an is 
not a gossip no r a peddler of p ro
fessional secrets. W hy, som e of the 
closest m ouths I have ever come in 
con tact w ith belonged to  the  fair sex. 
I speak figuratively, of course. W om 

an can know m ore th ings and tell 
less than  we men, and th is is how she 
keeps us guessing m ost of the time. 
I f  she w ould only tell us more, some 
of us m ight be relieved of consider
able suspense regard ing  the possibil
ity of “sto rm s” and of o th er feminine 
atm ospheric phenom ena.

W om an is gain ing  wisdom. F or 
ages she was submissive, then im ita
tive, now she is originative, and, if 
she continues, she will become super
lative in poor m an’s own realm  be
sides opening up new, w ider and grand
er v istas of activity than we ever 
dream ed of.

In  pharm acy, as well as in o ther p ro
fessional and m ercantile lines, she is 
giving ever-increasing proof of her 
ability and adaptability . W hereever 
she has entered our profession she 
has “made good” in am ple m easure. 
W e, of California, are proud of the 
W om an’s Pharm aceutical A ssociation 
of the Pacific Coast. I t  is an in tel
ligent, progressive organization, al
though but in its infancy. I predict 
for it the acquisition of wide influence, 
the exploring  of new avenues, the 
raising  of the general standard , not 
only of the profession bu t of the pub
lic’s appreciation of the profession, 
and the a tta inm ent of sensible legis
lation along pharm aceutical lines 
through their new ly-acquired political 
power.

W om an cradles our w obbly infant 
form s in her arm s and wipes our 
childhood’s tears wom an inspires 
young m anhood to  achieve and com 
fo rts his middle age in his defeats and 
perplexities. She hallow s the declin
ing years w hen the sun of the here
after begins to cast its beckoning ra irs 
over the eternal hills upon the silver 
locks of age. W om an is the m in ister
ing angel beside the bed of pain and 
her nurse’s insignia is typical of the 
cross she bears because of devotion 
to suffering hum anity. W om an an
sw ers the m idnight call of em ergency 
and anxiety as she hastens w ith m edi
cine and instrum ents to  com bat the 
black dem on of disease o r to resto re  
the m angled limb to usefulness.

W om an is instructing  m ankind from 
infant p rayers to pedagogic philoso
phy. She is com peting am ong the 
very captains of industry, and m any a 
m an of m illions has learned to fear 
and respect the business sagacity  of 
wom ankind.

W om an has done all this and m ore; 
shall she, then, be debarred  from  the 
practise of a profession, such as ours, 
w here technical know ledge, skill, ac
curacy, tho roughness and cool judg
m ent are so indispensable?

No! I say. F ling  wide the door of 
opportun ity  to  the capable, earnest 
wom an who has yet to show th a t there 
is any w orthy  vocation which she can
not fill as well and as satisfactorily  
as m an has ever done.

W om an, thou are welcome to phar
macy. M ay thy  sw eet influence and 
inspiration perm eate its halls and 
bless its disciples!

C layton K. Smith.

All kinds of preservatives h a v 2 
been tho u g h t of to keep things, but 
none seems ju st the th ing  for the man 
who w on’t keep his prom ise.
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WHOLESALE DRUG PRICE CURRENT
A cid s

A cetic  ................. 6 @ 8
B oric  ....................... 10 @ 15
C arbolic ................. 24 @ 28
C itric  ..................... 45 @ 50
M u ria tic  ............... 1%@ 5
N itr ic  ..................... 5%@ 10
O xalic .................... 18 @ 16
S u lphu ric  ............. 1%@ 5'
T a r ta r ic  .............. . 38® 42

Ammonia
W a te r  26 deg. .. 6%@ 10
W a te r  18 deg. .. 4%@ 8
W a te r  14 de". .. 3%@ 6
C arb o n a te  ............ 13 @ 16
C hloride ............... 12 @' 15

Balsams
C opaiba ................. 70® 75
F ir  (C an ad a) .. 1 00
F ir  (O regon) . . . . 25® 35
P e ru  ....................... 2 ¿0@2 40
Tolu ..................... 1 25@1 40

Berries
C ubeb ..................... 65® 75
F is h  ....................... 15® 20
Ju n ip e r  ............. 6® 10
P rick ley  A sh  . .. 40® 50

Barks
C assia  (o rd in a ry )i 25
C assia  (S aigon) 65® 75
E lm  (pow d. 25c) 25® 30
S assa fra s  (pow . 30c) @ 25 
Soap (pow d. 25c) @ 15

C ubebs ......................  @4 50
B rig e ro n  .................  @2 50
B u ca ly p tu s  . . . .  75® 85
H em lock, p u re  . .  @1 00
Ju n ip e r  B e rrie s  @1 25
Ju n ip e r  W o o d .. 40® 50 
L a rd , e x t ra  . . . .  85@1 00
L ard , No. 1 ........  76®  90
L a v en d e r F lo w ers  @4 00
L av en d er G arden  85@1 00 
Lem on ................. 2 75@3 00
L inseed , boiled bb l @ 45 
L inseed , ra w  less 48® 52 
L inseed , ra w  bbls. @ 44 
L inseed, boiled less 49® 53
M usta rd , t r u e  . .4  50@6 00 
M u sta rd , a r t if i’l 2 75@3 00
N ea tsfo o t ............. 80®  85
Olive, p u re  ........... 2 50@3 50
Olive, M alaga,

yellow  ........  1 50@1 60
Olive, M alaga,

g reen  ........... 1 50@1 60
O range, sw e e t . .3 50® 4 00 
O rganum , p u re  1 25@1 50 
O riganum , com ’l 50® 75
P en n y ro y a l .........2 2 5 0  2 50
P ep p e rm in t ............. @3 75
Rose, p u re  . . .  16 00@18 00
R osem ary  F low ers  90@1 Ò6 
S andalw ood, B. I. 6 25@6 50 
S a ssa fra s , t ru e  . 80® 90
S a ssa fra s , a r t if i’l 45® 50
S p ea rm in t ......... 6 00® 6 50
S perm  ................... 9001  00
T a n sy  ...................  4 75@5 00
T a r , U S P  ........... 25® 35
T u rp e n tin e , bbls. @44%
T u rp e n tin e , le ss 46® 52 
W in te rg ree n , t ru e  @5 00
W in te rg ree n , sw ee t

b irc h  ..........  2 00 @2 25
W in te rg ree n , a r t ’l 50®: 60
W orm seed  ...... @6 00
W orm w ood ......  @8 00

D ig ita lis  ............... @ 60
G en tian  ............... @ 60
G inger ................... ®  60
G uaiac ................... ®  60
G uaiac  A m m on. @ 70
Iod ine .....................  @1 00
Iodine, C olorless @1 25
Ipecac  ................... @ 75
Iron , clo ............. @ 60
K ino ....................... @ 75
M yrrh  ................... @ 60
N ux  V om ica ___  @ 50
O pium  ................... @2 00
O pium  C am ph. . .  @ 75
O pium , D eodorz’d  @2 25 
R h u b a rb  ..............  ®  75

Paints
L ead , red , d ry  7%@ 10 
L ead , w h ite  d ry  7%@ 10 
L ead , w h ite  oil 7%@ 10
O chre, yellow  bbl 1 ® 1% 
O chre, yellow  less 2 ® 5
P u t ty  ..............  2%@ 6
R ed  V en e tian  bbl 1 @ 1% 
R ed V en e t’n, le ss 2 5
S haker, P re p a re d  1 50®1 60 
V erm illion, E n g . 90@1 00 
V erm illion 
W hiting ,
W h itin g  .

Insectic ides
A rsen ic  ............... 6® 10
B lue V itro l, bbl. 6%
B lue V itro l le ss 7@ 10
B ordeaux  M ix P s t 8® 15
H ellebore, w h ite  

pow dered  . . . 15® 20
In se c t P o w d er . . 20® 35
L ead  A rse n a te  . . 8® 16
L im e  & S u lphu r 

Solution, ga l 15® 25
P a r is  G reen  . . . . 15® 20

, A m er. 15® 20 
bbl. . . .  1 0  1%
. ........... 2 ®  5

E x tra c ts
L icorice ............... 24® 28
L icorice pow dered  25® 30

Flow ers
A rn ica  ................... 18® 25
C ham om ile (G er.) .25®  35 
C ham om ile  (R om .) 40® 60

G um s
A cacia, 1st ......... 40® 50
A cacia, 2nd ___  35®  40
A cacia, 3d ........... 30® 35
A cacia, S o rts  . .  @ 2 0
A cacia, P ow dered  35® 40 
A loes (B arb . P ow ) 22® 25 
A loes (C ape P ow ) 20®' 25 
A loes (Soc. P ow d .) 40® 50
A sa fo e tid a  ......... 1 00® 1 25
A safoetida , Pow d.

P u re  ............... @1 50
U . S. P . P ow d. @2 00 

C am phor . . . . . . .  55® 60
G uaiac  ................... 35®. 40
G uaiac, P ow dered  40*@ 50
K ino  .......................  &  40
K ino, P o w d e re d .. ® 45
M yrrh  ................... @ 40
M yrrh , P ow dered  @ 50
O pium  .......... 8 00@8 25
O pium , P ow d. . .  9 00@9 25
O pium , G ran . . .  9 25@9 45
S hellac ................... 25® 30
S hellac, B leached  30® 35  
T ra g a c a n th  . . . .  1 00@1 25 
T ra g a c a n th , P ow  60 @ 75 
T u rp e n tin e  ........... 10® 15

L eaves
B uchu ......... 1 86@2 00
B uchu, P ow d. . .2  00®2 26
Sage, b u lk  ........... 18® 25
S age, % s L oose 20® 25 
Sage, P ow dered  25® 30
S enna, A lex........... 25® 30
S enna, T in n . . .  15® 20
S enna, T in n , P ow . 20®  25 
U v a  U rsi ............. 10® 16

O il*
A lm onds, B itte r ,

t r u e  ............... 6 00® 6 50
A lm ond, B itte r ,

a rtlf iic ia l . . .  @1 76
A lm onds, S w eet,

t r u e  ................. 80@1 00
A lm ond, S w eet,

im ita tio n  . .  40®. 50
A m ber, c ru d e  . .  25® 30
A m b er rec tified  . 40® 50
A n i s e ................ 2 00@2 25
B erg a m o t ........... @8 00
C a jep u t ................. @ 75
C assia  ........  1 60@1 75
C asto r, bbls. a n d

ca n s  ............. 12% @ 15
C ed a r L e a f  . . . .  @ 85
C itro n e lla  ............. ®  60
C lo v e s ................ 1 65@1 75
C ocoanu t ............. 18® 20
Cod L i v e r ........ 1 00@1 25
C o tton  S eed  . . . .  70@> 85
C ro ton  ................... @1 <0

P o tass ium
B ic a rb o n a te  . . . .  1 5 0  18
B ic h ro m a te  ......... 1 3 0  16
B rom ide ............... 40® 50
C arb o n a te  ..........  12® 15
C h lo ra te , x ta l  a n d

pow dered  . . .  12® 16
C h lo ra te , g ra n u la r  16® 20
C yan ide ............... 30®  40
Iodide .................  2 8502  90
P e rm a n g a n a te  . .  15® 30
P ru s s ia te  yellow  30® 35 
P ru ss ia te , red  . .  50® 60 
S u lp h a te  ............... 15® 20

R oots
A lk an e t ............... 15® 20
Blood, pow dered  20® 25
C alam us .................... 35® 40
E lecam pane , pow d 15® 20 
G en tian , p o w d .. .  12® 15
G inger, A frican ,

pow dered  . . .  15® 20
G inger, J a m a ic a  20® 25 
G inger, Ja m a ic a ,

pow dered  . . .  22® 28
G oldenseal, pow d. @6 50 
Ipecac, pow d. . .  2 75@3 00
L icorice ............. 12® 15
L icorice , pow d. 1 2 0  15 
O rris , pow dered  20® 25 
Poke, pow dered  20® 25
R h u b a rb  ............... 75®1 00
R h u b arb , pow d. 750 1  25 
R osinw eed, powd. 25® 30 
S a rsap a ril la , H ond.

g ro u n d  ........... @ 45
S a rsa p a ril la  M exican ,

g ro u n d  ........... 25® 30
Squills ................... 20® 25
Squills, pow dered  40® 60 
T um eric , pow d. 12® 15 
V ale rian , pow d. 25® 30

Seeds
A nise ................... 15® 20
A nise, pow dered  22® 25
B ird , I s  ............. 7® 8
C an a ry  ................. 6® 8
C ara w ay  ............. 12® 15
C ard am o n  ......... 1 400 1  50
C elery  ............... 45® 60
C o rian d er ............. 10® 16
D ill .........................  18® 20
F en n e ll ................... @ 30
F lax  .....................  6%@ 10
F lax , g ro u n d  . . . .  5® 10
F oenug reek , pow . 6® 10
H em p  ................... 6® 7
L obe lia  ................. @ 50
M usta rd , yellow  9®  12 
M usta rd , b lack  . .  9® 12
M u sta rd , pow d. 20®  25
P o ppy  ................... 15® 20
Q uince ................... @ 1  00
R ap e  ................... 6®  10
Sabatfllla  ........... 2 5 0  80
Sabad illa , pow d. 35® 45
Sunflow er ........... 6® 8
W orm  A m erican  15® 20 
W orm  L e v a n t . .  30® 35

T i n c t u r e s
A conite  .................
A loes .....................
A rn ica  ...................
A sa fo e tid a  .............
B elladonna .........
B enzoin  ...............
B enzoin C om pound
B uchu  ...................
C a n th a ra d le s  . . .
C apsicum  .............
C ardam on  ...........
C ardam on , Com p.
C atechu  ...............
C inchona .............
C olchicum  ...........
C ubebs .................

M iscellaneous
A cetan a lid  ......... 30® 35
A lum  ................... 3® 5
A lum , pow dered  an d

g ro u n d  ........  5® 7
B ism u th  S u b n i

t r a te  ............. 2 10@2 25
B o rax  x ta l  o r

pow dered  . .  6 ® 12
C a n th a ra d ie s  pow d. @ 1  25
C alom el ............... 1 250 1  35
C apsicum  ........... 20® 25
C arm ine ............... @3 50
C assia  B uds . . . .  @ 40
Cloves ................. 25® 30
C halk  P re p a re d  . .  6 ® 8 %
C halk  P re c ip ita te d  7 0  10
C hloroform  ......... 38® 48
C hlora l H y d ra te  1 25 @1 45
Cocaine ............... 4 15@4 35
Cocoa B u tte r  . . .  60® 60 
C orks, lis t, le ss 70% 
C opperas bb ls cw t @ 85 
C opperas, le ss  . .  2® 5
C opperas, Pow d. 4@ 6
C orrosive Sublm . 1 25 @1 40 
C ream  T a r ta r  . .  28® 35
C u ttlebone ......... 25® 35
D ex trin e  ............... 7® 10
D over’s P o w d er 2 00 0 2  25 
E m ery , a ll N os. 6 0  10 
E m ery , pow dered  5® 8
E psom  S alts, bbls @ 1 % 
E psom  S a lts , le ss  2%@  5
E rg o t ................  1 50@1 75
E rg o t, pow dered  1 80@2 00
F lak e  W h ite  ........... 12 0  15
F orm aldehyde  lb. 12® 15
G am bier ............... 6 @‘ 10
G ela tine ............. 35® 45
G lassw are , fu ll ca ses  80% 
G lassw are , le ss 70 & 10% 
G lauber S a lts  bbl. @ 1 %  
G laube r S a lts  le ss  2®  5
Glue, b row n  . . .  11®, 15
Glue, b row n  g rd  10® 15
G lue, w h ite  ___  15® 25
Glue, w h ite  g rd  15® 20
G lycerine ......... 23® 85
H ops ................... 50® 80
Ind igo  ................. 8501  00
Iod ine ................. 3 75 0 4  00
Iodoform  ........... 4 800 5  00
L ead  A c e ta te  . . .  12® 18 
L ycopdlum  . . . .  60® 75
M ace ...................  80® 90
M ace, pow dered  90® 1 00
M enthol ............ 14 00@15 00
M ercu ry  ............. 8 5® 90
M orphine, a ll b rd  4 5 5 0 4  80 
N ux  V om ica . . . .  ®  10
N u x  V om ica pow  @ 15 
P ep p er, b lack  pow  20® 25 
P ep p er, w h ite  . .  25® 35
P itc h , B u rg u n d y  10® 15
Q u assia  ............... io@  15
Q uinine , a ll b rd a  21%@31% 
R ochelle S a lts  ,2 0 ® 26
S acch arin e  . . . . 2 00® 2 20
S a lt P e te r  ........... 7® 12
Seld litz  M ix tu re 2 00 25
Soap, g reen  . . . . 15® 20
Soap, m o tt  c&stile 10@ 15
S’oap, w h ite  ca s tile

case  ............... @6 25
Soap, w h ite  c a s tile

le ss  p e r  b a r @ 65
S oda A sh  ........ 1%@ 5
Soda B ic a rb o n a te 1%@ 6
Soda, S al ............. . 1® 4
S p ir it C am phoe . ' f 75
S p irit Cologne . . 2 8003 00
S u lp h u r ro ll . . . . 2% ® 6
S u lp h u r Subl. . . .2% ® 5
T a m a rin d s  ........ 10® 15
T a r ta r  E m e tic  . . 40® 60
T u rp e n tin e  V enice 40 0 60
V an ila  E x t . p u re  1 00® 1 60
W itc h  H aze l . . . . 65@1 00

251ns S u lp h a te  ■. .  7® 10

Our Home—Corner Oakes and Commerce

T o  our friends and custom ers:
W e w ish you a pleasant and joyful C hrist

mas and a N ew  Year that w ill be abundant w ith  
all good things.

G rand  R apids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JENKS» COLEMAN’S! ( B R A N D )  

T erpeneless Lemon and High Class Vanilla
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOO TE & JENK S, Jackson, Mich.

“AMERICAN BEAUTY” Display Case No. 412—one 
a Y. of more than one hundred models of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica.

G R A N D  RAPIDS SH O W  C A SE CO., Grand Rapids, Michigan 
T h e  Largest S h o w  C ase and Store Equipm ent Plant in  th e  W orld  

S h ow  R oom s and Factories: N e w  Y ork , Grand Rapids, C h icago , B o sto n , Portland

Four Kinds of Coupon Books
are m anufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.



44 M I C H I G A N  T R A D E S M A N J a n u a ry  1, 191

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED DECLINED
R e d  W h e a t C orn
O a ts M eal
R a is in s H id e s
C h e e s e R o lle d  O a ts

Index to Markets
By Columns

Col.
A

A m m onia ...........................  1
A xle G rease ................... 1

B
B aked  B ea n s  ................. 1
B a th  B rick  ..................... 1
B luing  ...............................  J
B re a k fa s t Food ............. 1
B room s ............................. J
B ru sh es  ............................. J
B u tte r  C olor ................... 1

C
C andles .............................  , £
C anned  G oods ............... 1-*
C arbon Oils ................... |
C a tsu p  ...............................  5
C heese ...............................  *
C hew ing G um  ............... 3
C hicory .............................  |
C hocolate .........................  »
C lothes L ines  ............... 3
Cocoa .................................  jj
C ocoanut ...........................  ®
Coffee .................................  »
C onfections .....................  *
C racked W h e a t .........• • J
C rackers .......................4, 5, 6
Cream T a r ta r  ............... 6

D
Dried F ru i ts  ................... 6

F
.farinaceous G oods . . . .  6
F ish in g  T ack le  ........... «
F lavo ring  E x tra c ts  . . .  1
Flour a n d  F e e d ............. 7
F ru it  J a r s  ..................... 8

G
G elatine .........................  8
G rain B ags .......................  8

H
H erbs  .................................  8
H ides a n d  P e lts  ........... |
H o rse  R ad ish  ..............  8

J
Je lly  ...................................  8
Je lly  G lasses ................... 8

M
M apleine ..............................  8
M ince M eat ....................... 8
M olasses ............................... 8
M u sta rd  ................................  8

N
N u ts  ....................................... 4

O
O lives ...................................  8

P
P ick les  .................................  8
P ip es  .....................................  8
P lay in g  C ards  ..................  8
P o ta s h  ................................... 8
P ro v is io n s  ...........................  8

R
R ice  .......................................  »
Rolled O a ts  ......................... 9

S
S alad  D r e s s i n g ..................  9
S a le ra tu s  .............................  9
S al S oda ............................... 9
Salt ......................................  9
S a lt F is h  ............................. »
S eeds ....................................  JO
Shoe B lack ing  ................ 10
Snuff ....................................  10
S oap ...................................... JJ

Spices ..................................  10
S ta rc h  ..................................  10
S y ru p s  .................................. 10

T
T ab le  S au ces  ...................  1$
T e a  ........................................ 10
Tobacco ...............11, 12, 13
T w ine  ..................................  18

V
V in eg a r ..............................  13

W
W ick ing  ...............................  I f
W oodenw are  .....................  J*
W ra p p in g  P a p e r  ............ 14

Y
i M i t  C ake ..................... 14

AM M ONIA
Doz.

12 oz. ovals  2 doz. box 75 
AXLE GREASE 

F ra z e r ’s
lib .  wood boxes, 4 doz. 3 00 
11b. tin  boxes, 3 doz. 2 35 
3% Ib. t in  boxes, 2 doz. 4 25 
101b. pails, p e r  doz. . .6  00 
151b. pails , p e r  doz. . .7  20 
251b. pails, p e r  doz. ..12  00 

BAKED BEANS 
No. 1, p e r  doz. . . . 4 5 0  90
No. 2, p e r  doz.......... 75@1 40
No. 3, p e r  doz. __85@1 75

BATH BRICK
E nglish  ........................... 95

BLUING
Jennings’.

C ondensed P e a rl B lu ing  
Sm all C  P  B luing , doz. 45 
L a rg e , C P  B luing, doz. 75 

BREAKFAST FOODS 
A petizo, B iscu its  . . . . . 3  00 
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h e a t, 24-2 2 50
C ream  of W h e a t, 36-2 4 50 
C ream  of R ye 24-2 . . . 3  00
E gg-O -S ee W h e a t ----- 2 75
P o s ts  T o asties , T .

No. 2 ...........................  2 80
P o s ts  T o asties , T .

N o. 3 ........................... 2 80
F a rin o se , 2 4 - 2 ................. 2 70
G rape N u ts  ................... 2 70
G rape S u g a r  F lak e s  . .  2 50 
S u g ar C orn  F la k e s  . .  2 50 
H a rd y  W h e a t F ood . .  2 25 
P o s tm a ’s  D u tch  Cook 2 75
H olland  R u s k ...........; . 3 20
K ellogg’s  T o a sted  R ice

B iscu it ....................... 3 30
K ellogg’s  T o asted  Rice

F lak e s  ......................... 2 80
K ellogg’s  T o a sted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn  F lak e  . .1  75 
M alt B re a k fa s t F ood  4 50
M aple F la k e s  ............... 2 70
M aple C orn  F la k e s  . .  2 80 
M inn. W h e a t C ereal 3 76
A lg ra in  Food  ............... 4 25
R alsto n  W h e a t Food 4 60 
R alston  W h t Food 10c 1 45 
Saxon  W h e a t F ood . . .  2 50 
S hred  W h e a t B iscu it 3 60
TTiscuit, 18 ................... 1 80
P illsb u ry ’s  B e s t C er’l 4 25 
P o s t T a v e rn  S pecial 2 80 
Q u ak e r P uffed  R ice  . .  4 26 
Q u ak er P uffed  W h e a t 2 85 
Q u ak e r B rk fs t  B iscu it 1 90 
Q u ak er C orn  F la k e s  . .1  75 
V ic to r C orn  F lak e s  . .2  20 
W a sh in g to n  C risp s . . . 1  85
W h e a t H e a r ts  ............... 1 90
W h e a te n a  ......................... 4 j>0
E v a p o r’d S u g a r C orn  90 

BROOMS
P a r l o r ............................... 3 00
Jew el ...............................  f  70
W in n er ........................... 4 26
W h ittie r  S pecial ........  4 65
P a r lo r  G em  ................. 3 75
Com m on W h isk  ......... 1 00
F an cy  W h isk  ............. 1 26
W are h o u se  ................... 4 00

BRUSHES
Scrub

Solid B ack, 8 in .............  75
Solid B ack . 11 in ........... 95
P o in ted  E n d s  .................  85

Stove
No. 3 ...............................  *0
No. 2 .................................1 25
No. 1 .................................1 75

Shoe
No. 8 .................................1 00
No. 7 ................................1 30
No. 4 ................................ 1 70
N o. 3 ................................1 90

BUTTER COLOR 
D andelion, 25c size . .2  00 

CANDLES
Fajnafftne, 6s ..............  10
Paraffine , 12s ..............  10
W ick ing  ..................  20

CANNES GOODS 
Apples

31b. S ta n d a rd s  . . .  © 90
G allon .................  2 500 2  75

Blackberries
2 lb .........................  1 500 1  90
S ta n d a rd s  gallons  @5 00

Beans
Staked ...................  8 5 0 1  30
R ed  K idney  . . . .  8 5 0  95
S tr in g  .....................  7 0 0 1  15
W a x  ....................... 7 5 0 1  25

Blueberries
S ta n d a rd  .........................  1 SO
" « i ™  .........    C 75

C lam s
L ittle  N eck, l ib .  ©1 00
L ittle  N eck. 21b. 0 1  50

C lam  Bouillon 
B u rn h am ’s, % pL  . . . . 2  25
B u rn h am ’s, p ts ......................3 75
B u rn h am ’s  q ts ........................7 50

C om
F a ir  ....................... 75© 90
Good .....................  1 0001  10
F an cy  ................... ©1 30

F rench  P eas  
M onbadon (N a tu ra l)

per doz.............................. 2 45
G ooseberries

No. 2, F a i r  ................. 1 50
No. 2, F a n c y  ..........  2 35

H om iny
S ta n d a rd  ........................... 85

L obste r
% lb, ................................. 2 50
1 lb .............................................. 4 25
P icn ic  T a ils  ..................... 2 75

M ackerel
M ustard , l i b ......................1 80
M ustard . 21b......................2 80
Sbused, l% Ib .................... 1 60
Soused, 21b.....................  2 76
T om ato , l i b ........................1 50
T om ato , 21b........................2 80

M ushroom s
H otels  ................... ©  15
B u tto n s, % s . . . .  © 14
B u tto n s, I s  ........  © 25

O yste rs
Cove, l i b ................ 90 0
Cove, 21b................ 1 6 0 0

P lum s
P lu m s ................... 900 1  35

P e a rs  In S yrup  
No. t  cans, p e r  doz. . .1  50 

P eas
M a rro w fa t ......... 0 1  15
E a r ly  J u n e  ......... ©1 25
E a r ly  J u n e  s if te d  1 45 0 1  55 

P each es
P ie  .........................  9001  25
No. 10 size  ca n  p ie  ©3 25

P in eap p le
G ra ted  ................. 1 750 2  10
Sliced ...................  9002  60

P um pkin
F a ir  .........................  80
Good ......................... 90
F a n c y  .......................  1 Co
G allon .......................  2 15

R aspberries
S ta n d a rd  ............... 0

S alm on
W a rre n s , 1 lb. T a ll . .2  30 
W a rre n s , 1 lb . F la t  . .2 40 
R ed  A la sk a  . . . . 1  650 1  75 
P in k  A lask a  . . . . 1  3 6 0 1  46 

S ard ines
D om estic, %® ............. 2 76
D om estic , % M u sta rd  2 75 
D om estic , % M u sta rd  0 6 %
F ren ch , 44s ........... 7014
F ren ch , Vis ............... 18023

S hrim ps
D unbar, 1st, doz.  1 20
D u n b a r, l% s . doz........... 2 25

S u cce tash
F a ir  ...........................  90
Good .......................  1 2 0
F a n c y  .................  1 2 5 0 1  40

S tra w b e rr ie s
S ta n d a rd  .................  95
F a n c y  .....................  2 25

T e m a tees
Good ...........................  1 16
F 'ancy .......................  1 35
No. 10 ....................... 3 60

CARBON O ILS 
B arre la

P erfec tio n  ...........  01116
D. S. G a s o l in e ......... ©19
G as M ach ine  . . .  02816
D eodor’d N ap ’a  . . .  ©18
C ylinder ............. 29 03444
E ng in e  ..............  16 0 2 2
B lack, w in te r  . .  8 ©10

C A T SU P
S n ider’s  p in ts  ............. 2 35
S n ider’s  46 p i n t s ............1 85

C H E E S E
A cm e ....................... 0 1 9
B loom ingdale . . . .  ©18%
C arson  C ity  ......... 018%
H opk ins  ............... 0 1 8
R iverside  .............  018%
B rick  ..................... ©19
L eiden ................... 0 1 5
L im b u rg e r ........... 0 1 9
P in ea p p le  ........  40 0 6 0
E d am  ................... 0 8 5
S ap S ago ............. 0 2 2
S enas, d o m estic  .  # 1 2

C H E W IN G  GUM.
A dam s B lack  J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s P ep sin  ......... 55
C hic lets ........................... 1 25
Colgan V iole t C hips . .  60
Colgan M in t C hips . . . .  60
D en tyne ......................... 1 10
F lag  S p ruce  ................... 55
Ju icy  F ru i t  ..................... 55
Red R obin ....................... 55
Sen Sen ( J a r s  80 pkgs,

$2.20) .........................  55
S p earm in t, W rig leys  . .  65
S p earm in t. 5 box ja r s  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S pruce ............... 55
Y ucatan  .............................  55
Zeno .................................  55

5 boxes one k ind , 3c p e r  
box less.

CH ICORY
B ulk  ................................... 5
Red .....................................  7
E ag le  .................................  5
F ra n c k ’s ...........................  7
S cheue r’s .........................  6
R ed S ta n d a rd s  ........... 1 60
W h ite  ............................... 1 60

CH O CO LA TE 
W a lte r  B ak e r & Co.

G erm an’s S w eet .............  22
P rem iu m  ...........................  32
C aracas  ...............................  23
H ersh ey ’s  A lm ond 5c . .  85 
H ersh ey ’s  M ilk, 5c . . . .  85 

W a lte r  M. L ow ney  Co.
P rem ium , 44s ................... 27
P rem ium , % s ................... 27

C L O T H E S  L IN E
p e r  doz.

N o. 40 T w is te d  C otton  95
No. 50 T w is te d  C o tton  1 30
No. 60 T w isted  C o tton  1 70
No. 80 T w is te d  C o tton  2 00
No. 50 B ra id ed  C o tton  1 00
No. 60 B ra id ed  C o tton  1 25
N o. 60 B ra id ed  C o tton  1 85
No. 80 B ra id ed  C o tton  2 25
No. 50 S ash  Cord .........1 75
No. 60 S ash  C o r d .2 00
No. 60 J u te  .............  80
N o. 72 J u te  ..................... 1 00
N o. 60 S isa l ...................  85

G alvanized  W ire  
No. 20, each  100ft. long  1 90 
N o. 19, e a ch  100ft. long  2 10 

COCOA
B a k e r 's  .........................  37
C leveland ......................... 41
Colonial, % s ...................  35
C olonial, % s ................... 33
E p p s  .................................  42
H ersh ey ’s  % 's  ............... 30
H ersh e y ’s, % s ............... 28
H u y le r .............................  36
L ow ney, % s ...................  32
Low ney, 44s ................... 32
Low ney, % s ................... 32
L ow ney, 5 lb . ca n s  . . . .  32
V an  H o u ten , % s . . . .  12
V an  H o u ten , % s ............  18
V an  H o u ten , % s .............36
V an  H o u ten , I s  ............  65
W ebb  ...............................  33
W ilber, % s .....................  33
W ilber, % s ................... 32

COCOANUT 
D u n h am ’s  p e r  lb.

%s, 51b. ca se  ............. 30
44s, 51b. c a s e ............... 29
44s, 151b. ca se  ........... 29
%s, 151b. ca se  .........  28
Is, 151b. ca se  ........... 27
44s & ./2s 151b. ca se  28
Scalloped G em s ......... 16
44s & % s p a ils  _____ 16
B ulk , p a lls  ...............  14%
B ulk , b a r re ls  ........... 12%

C O F F E E S , R O A STED  
Rio

Com m on .......................  19
F a ir  .................................  19%
Choice ...........................  20
F a n c y  ........................... 21
P eab e rry  .......................  23

S an to s
Com m on .......................  29
F a ir  ...................................  20%
C hoice .............................  21
FVmcy ...........*............... 23
P e a b e rry  .......................  23

M aracaibo
F a ir  ................................  24
Choice ...........................  25

M exican
Choice ...........................  26
F a n cy  ...........................  26

G u atem ala
F a ir  .................................  25
F a n cy  .............................  28

Ja v a
P r iv a te  G row th  ..2 6 0 3 0
M andling  ..................... 31035
A ukola .........................  30032

Mooha
S h o rt B ean  ................. 25027
L ong  B ean  ................... 24025
H . L. O. G. ............... 26028

B ogota
F a ir  ............................. .. 24
F an cy  .............................  26
E x c h an g e  M ark e t, S tea d y  
Spot M ark e t, S tro n g  

P ack a g e
N ew  Y ork  B as is

A rbuckle .....................  24 75
Lion ...............................  24 50

M cL aughlin’s  XXXX 
M cL augh lin ’s  XXXX sold  

to  re ta ile rs  only. M all a ll 
o rd e rs  d ire c t to  W . F . 
M cL augh lin  4k Co., C h ica
go.

E x tra c t
H olland , % g ro  boxes 95 
F elix . % g ro ss  .............l  15

i,011’ % gro . 85 x ium m el s  tin , ^  sto. 1 43
C O N FEC T IO N S

S ta n d a r d * .C andy 
S tan d a rd  H  i i  s u
S ta n d a rd  T w is t 9

Jum bo , 32 lb. . .  C ases
E x t r a  H  H  ............ 1?
B oston  C r e a m '! ! ; .........14
B ig  SUck, 30 lb. ca se  9

G rocers” * ^  C a" dy 7

S pecial ............. ........... ,5®
C onserve . . .  .................
R oyal . .  . .  .................
R ibbon ........ .....................14
B roken  .............   2 .,
C u t L o a f ...........   n g

K in d e rg a rte n  11 *
F ren ch  C ream  _________0
H and  M ade C ream s ! ! l 7 
P rem .o  Cneam m ixed 14 
P a r is  C ream  Bon B ons 10

F ancy— In P alls
G ypsy H e a r ts  ................15
Coco B on B ons ........... 14
F udge S q u ares  . . . ! ! !  .1 4
P e a n u t S q u a re s  ........ . n
S u gared  P e a n u ts  . . . .  12
S alted  P e a n u ts  ...........12
S ta r lig h t K isse s  . . . .  13
Lozenges, p la in  .......... . n
C ham pion  C hocolate . .1 2  

.E clipse C hoco lates . . . . 1 5  
E u re k a  C hoco lates . . .1 6  
C ham pion G um  D rops 10
A nise S q u ares  ............... 10
L em on S ours ..............! io . .
Im p e ria ls  ...........................
I ta l. C ream  B on Bona 13
G olden W affles .......... 14
R ed  R ose G um  D rops 10
A u to  K isses  ............... 14
ColTy Toffy ......................14
M olasses M in t K isse s  12 

F ancy— In 5tt>. Boxes 
Old F ash io n ed  M olas

ses  K isse s  101b. bx. 1 30
O range  Je llie s  .............  60
Lem on S ours ...............  60
Old F ash io n ed  H o re -

hound  d rops  .............  60
P e p p e rm in t D rops  . .  70 
C ham pion  Choc D rops 65 
H . M. Choc. L t. a n d

D ark , N o. 1 2 ...........1 10
B it te r  S w eets, a s 'td  1 26 
B ril lia n t G um s, C rys. 60 
A. A. L ico rice  D rops 1 04 
L ozenges, p r in te d  . . .  65
L ozenges, p la in  ____  64
Im p e ria ls  .......................  65
M ottoes ............................ 65
G. M. P e a n u t B a r  . .  60
H an d  M ade C rm s 80090
C ream  W a fe rs  ..............  65
S tr in g  R ock  ....................  70
W in te rg ree n  B e rrie s  . 60 

P op  C om
C rack er J a c k  .............3 25
G iggles, 5c pkg . cs. 3 50
O h M y 100s .................3 60

C ough D rops
P u tn a m  M en th a l . . . . 1  90
S m ith  B ro s .....................1 25

N U TS—W hole 
A lm onds, T a r ra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft s h e l l ...............
B raz ils  ................. 0 1 2
F ilb e r ts  ................. 0 1 5
Cal. No. 1 ...............
W a ln u ts  s f t  shell 17% 018 
W aln u ts , M arbo t . .  0 1 6
T ab le  n u ts , fan cy  . .  0 1 6  
P eca n s, m ed ium  . .  0 1 5  
P ecan s, ex . la rg e . .  0 1 6  
H ick o ry  N u ts , p e r  bu.

O hio ......................... 2 00
C ocoanu ts .....................
C h es tn u ts , N ew  Y ork

S ta te , p e r  bu ..........
S a lted  P e a n u ts  . ■ ■ 0 1 2

Shelled
S pan ish  P e a n u ts  8 0  8 % 
P ecan  'H a lv es  . . .  ©75
W a ln u t H a lv e s  . .  03 5
F ilb e r t M ea ts  . .  0 3 0
A lican te  A lm onds 0 4 5  
J o rd a n  A lm onds 0 5 0  

P e a n u ts
F a n c y  H  P  S uns 6 0  6 %

R o as te d  .................  7 0  7%
Choice, raw . H . P . J u m 

bo.............................  0  6 %
C RA CK ED  W H E A T

B ulk  .............................  3%
24 2ttx p k g s ..................  2 50

C R A C K E R S
N atio n a l B iscu it C om pany 

B ran d s  
B u tte r

N . B . C. Sq. bbl. 7 bx. 6 % 
S eym our, Rd. bbl. 7 bx. 6 % 

Soda
N . B . C. boxes ............... 6 %
P rem iu m  ......................... 7%
S elect ...............................  8 %
S a ra to g a  F la k e s  .......... 13
Z e p h y re tte  .......................13

O yster
N . B . C. P icn ic  boxes 6 %
G em , boxes  .....................  •%
Shell ................................. .. •

S w ee t Goode
A nim als .........................  10
A rm ad a  C akes ..........  8
A tla n tlc s  .........................  j j
A tla n tic s  A sso rted  ___ 12
A vena F ru i t  C akes . . . 1 2  

B onnie D oon C ookies 10
B onnie L a ss ie s  ............ 10
B rit tle  F in g e rs  .............10
B um ble Bee ............... 10

Cam eo B iscu it, c a n s  ..25  
C am eo B iscu it A sstd

can s  ............................. 25
C am eo B iscu it Clioco- *

la te , c a n s  .....................25
C artw h ee ls  A s s o r te d . . .  8 %
C ecelia B iscu it ............ 16
C hocolate  B ar, can s  ..18
C hocolate D r o p s ........... 1 7
C hocolate D rp  C en te rs  16 
Choc. H on ey  F in g e rs  16 
C hocolate  R o se ttes , cn  20 
C ircle H oney  C ookies 12
C racknels  ....................... j j
C rack erm ea l .............6
C ry s ta l R o se tte s  .......... 20
C ocoanu t T affy  B an  13
C ocoanu t D rops ...........1 2
C ocoanu t M acaroons 18 
C ocanu t H on. F in g e rs  12 
C ocoanu t H on. J u m b ’s 12 
Coffee C akes, P la in  . . 1 1
Coffee C akes, Iced  ___ 12
C rum pe ts  ...........................
D ian a  M arshm allow

C akes ......................... jg
D inner B iscu it ...........25
D ixie S u g a r Cookies . .  9
D om estic  C akes ...........g u
E v e n tid e  F in g e rs  . . . . 1 4  
E x tra  W ine B iscu it . .  10
F am ily  Cookies ............  844,
F a n cy  G inger W a fe rs  12 
F ig  C ake A sso rted  . . . . 1 2
F ig  N ew tons ...................12
F lu te d  C ocoanu t B a r  . . 1 1
F ro sted  C ream s .............8 %
F ro sted  G inger Cookie 8 %
F ru it  L unch , Iced  ......... 10
G ala S ugar C akes ___  8 %
G inger G em s ................... 8 %
G inger G em s, Iced  ___ 9%
G rah am  C rac k e rs  ........ I  .
G inger S naps  F am ily  . .  8 % 
G inger S naps N . B. C.

R ound .............................  8
G inger S n ap s  N . B. C.

S quare  ........................... 8 %
H . H . Cookies, S u g ar

P la in  ............................. 8
H . H . Cookies, S’u g a r 

Iced  ................................. 9
H. H . Cookies, M olasses

Iced  ............................... 9
H ouseho ld  co o k ie s  . . . .  0 
H ouseho ld  Cookies, Iced  9 
H ouseho ld  Cookies, 

M olasses, P la in  . . . .  8
H ippodrom e B a r  . . . .  12 
H oney  F in g e rs  A s. Ice 12 
H oney  Ju m b le s  Iced

A sso rted  ..................... 12
H oney  Ju m b le s, P l a i n . . 12
H oney  F la k e s  ............... 14
Im p eria l ...........................  3%
J a c k  F ro s t G em s .........8
Jo n n ie  ........  .....................  8 %
Jub ilee  M ixed .................10
K ream  K lips .................25
L ady F in g e rs  Sponge 30 
L eap  Y ear Ju m b le s  ..18  
l^ m o n  B iscu it S q u a re  8 % 
Lem on T h in s  .................17
I. em on W a fe rs  ............. 16
L em ona . . . .  .....................- 8%
M ace C akes .....................  8
M andalay  .......................  10
M ary  A nn .......................  8%
M arshm allow  Coffee

C ake ...........................  13
M arshm allow  W a ln u ts  18
M edora ........................... 8
M olasses C akes ............. 8%
M olasses FYuit Cookies

Iced  .............................. ..11
M olasses S andw ich  . . . .1 2
M ottled  S q u ares  ......... 10
N. B. C. H oney  C akes

Iced  ...............................  12
O atm eal C rac k e rs  . . . .  >
O range  G em s ................. 8 %
O range  Sponge L a y e r

C akes ...........................  20
P en n y  A sso rte d  ............. 8%
P e a n u t G em s ................. 9
P icn ic  M ixed ................. 11%
P ilo t B read  ............... 7
P in ea p p le  C akes ........... 16
P re tz e ls , H a n d  M ade . .  9
P re tz e ls , M edley ......... 10
P re tz e lle tte s , H a n d  M d 9 
P re tz e le t te s , M ac. M d 8
R aisin  C ookies ............... 10
R aisin  G em s ................... 11
R a sp b e rry  C akes  ......... 12
R everes  A sso rted  . . . .  15 
R itten h o u se  F ru i t

B iscu it .........................  12
R oyal L unch  ................... 8
R oyal T o a s t ................... 8
R ube .................................  8%
S altin e s  ........................... 13
(F o rm e r n am e Z e p h y re tte s)
S ea F o am  B i s c u i t .........18
S’piced C u rra n t C akes 10 
Spiced G inger C akes . .  9 
Spiced G inger C ks le d  10
S u g a r F i n g e r s ............... 12
S u g a r C rim p ................... 8 %
S u g ar S quares , la rg e

o r  sm all .......................  9
S u lta n a  F r u i t  B iscu it 16 
S unnyside  Ju m b le s  . . .1 0
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Efuperba ...........................  8%
T riu m p h  C akes ............ 16
V anilla "W afers ............ 17
"Wafer Ju m b le s  can:: 18 
W av erly  .......................  10

In -e r  Seal Goods
p e r  doz.

A lb ert B iscu it ...............1 00
A n im als  .............................1 00
A rrow roo t B iscu it ___ 1 00
B aro n e t B iscu it .......... 1 00
B rem m er’s B u tte r

W a fe rs  ......................... 1 00
C am eo B iscu it ............... 1 50
C heese S andw ich  .........1 00
C hoco late  W a fe rs  . . . . 1  00 
C ocoanu t D a in tie s  . . . . 1  00
D in n er B iscu its  ............. 1 50
F a u s t  O y ste r C rack ers  1 00
F ig  N ew ton  ................... 1 00
F iv e  O’clock T e a  ......... 1 00
F ro ta n a  ........................... 1 00
F ru it  C ake ..................... 3 00
G inger S naps, N . B. C. 1 00 
G rah am  C rackers, R ed

L abel, 10c size  ........ 1 00
G rah am  C rack ers, Red

L abel, 5c size  ........... 50
L em on S n ap s  ................. 50
O atm ea l C rac k ers  . . . 1  00 
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it ......... 1 00
O y ste re tte s  ..................... 50
P rem iu m  Sodas . . . . . .  J oo
P re tz e le t te s , H d. Md. 1 00
R oyal T o a s t ................... J  «0
R ykon B iscu it ...............} 00
S a ltin e  B iscu it ............... J  00
S a ra to g a  F lak e s  ...........1 50
Social T e a  B iscu it . . .  .1 00 
S u lta n a  F ru i t  B iscu it 1 50 
S oda C rac k ers  N  B  C  1 0 0  
Soda C rac k e rs  S elec t 1 00 
S. S. B u tte r  C rac k e rs  1 50 
U need a  B iscu it . . . . . . .  50
U needa J ln je r  W a y fe r  1 00 
TJneeda L u n ch  B iscu it 50
V an illa  W a fe rs  . . ----- 1 0 0
W a te r  T h in  B iscu it . .1 00 
Zu Zu G inger s n a p s  . .  50 
Z w ieback  ....................... 1 00

O th er P ack a g e  Goods 
B a rn u m ’s A n im als  —  50
C hoco la te  T o k en s  ----- 2 50
A m erican  B ea u ty

G inger S naps  .• • •■ •_ z BU 
B u tte r  C rack ers. N BC 

fam ily  pack ag e  2 60
S oda C rack ers, N BC 

fam il y p ac k ag e  . . . .  Z oo
In Special T in  P ack ag es.

P e r  doz.
F es tin o  ...........................  f  50
M in a re t W a fe rs  ........... 1 oo
N abisco , 25c ................... 2 50
Nalbisco, 10c ................... 1 00
C ham pagne W a fe r  • • • Z 50 

P e r  t in  in  bulk
S o rb e tto  .........................  } 88
N abisco  ...........................  |
F e s tin o  ...................- • • J 50
B e n t’s  W a te r  C rac k ers  1 40

CREAM  TARTAR
B arre ls  o r  d ru m s  ......... 33
B oxes .................................  “ ■*
S q u a re  C ans .................
F a n cy  cadd ies ............. 41

d r ie d  f r u it s
A pples

E v a p o r’ed, C hoice bulk  7 
E v a p o r’ed, F a n cy  pkg. 8%

A prico ts
C alifo rn ia  ............... 12@14

C itron
C orsican  ......................... 15

C u rra n ts
Im p ’d 1 lb . p k g ............  9%
Im p o rted , b.ulk ............... 9%

P eaches
M uirs—Choice, 25 lb. b  9 
M uirs—F an cy , 25 lb . b  10 
F an cy , Peeled , 25 lb. 18

Peel
L em on, A m erican  . . . .  12% 
O range, A m erican  . . . .  12%

R aisins
C luste r, 20 ca rto n s  . . . . 2  25 
Loose M uscate ls  3 C r 5% 
Loose M usca te ls  4 C r 6 
I,. M. S-eeded, 1 tb. 7@7%

C alifo rn ia  P ru n e s  
90-100 251b. b o x e s . . @ 6 
80- 90 251b. b o x es ..@  6%
70- 80 251b. boxes..)®  7
60- 70 25tb. b o x e s ..®  7%
50- 60 251b. b o x e s . .®  8
40- 60 251b. b o x e s ..®  9

FA R IN A C EO U S GOODS 
B eans

D ried  L im a  ................. 7
Med. H an d  P icked  . . . . 2  45
B row n H o lland  ...........2 75

F a rin a
25 1 lb . p ac k ag es  . . . .  1 50
B ulk, p e r  100 lb s ...........4 00

O rig inal H olland R usk 
P ack e d  12 ro lls  to  co n ta in e r 
3 c o n ta in e rs  (36) ro lls  2 85 
5 c o n ta in e rs  (60) ro lls 4 75 

H om iny
P ea rl , 100 lb . s a c k ___ 2 00
M accaronl and  V erm icelli 
D om estic , 10 lb. box . .  60
Im p o rted , 25 lb- box . .  2 50

P earl B arley
C h es te r ...........................  3 00
(Empire ...........................  3 75

Peas
G reen, W isconsin , bu. 2 30
G reen, Scotch , b u ............ 2 25
S pilt, lb ................................ 5

Sago
E a s t In d ia  .......................  5
G erm an , sack s  ............. 5
G erm an , b roken  pkg.

Tapioca
F lake , 100 tb . s ack s  ..5  
.t'earl, 130 lb . s a c k s  . .5
P earl, 36 p k g s ................... 2 25
M inu te , 36 p k g s ................ 2 75

FISHING  TA C KLE
% to 1 in ..................... .. .  6
1% to 2 in ..................... . .  7
1% to 2 in ..................... . .  9
1% to 2 in ..................... ..11
2 in. . .15
3 in. .

C otton  Lines
..2 0

No. 1, 10 fe e t ............... . . 5
No. 2, 15 fee t ............ . .  7
No. 3. 15 fe e t ............... . .  9
N o. 4, 15 f e e t .............. ..1 0
No. 5, 15 fee t ............ ..11
No. 6, 15 fe e t ............. ..12
No. 7, 15 fee t ............... . .15
No. 8, 15 fe e t .............. ..18
No. 9, 15 fee t ............ ..20

L inen Lines
Sm all ................................... 20
M edium  ............................. 26
L a rg e  ...................................  34

Poles
Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 f t . ,  p e r  doz. 60 
B am boo, 18 f t., p e r  doz. 80
FLA V O RIN G  EX TR A C TS 

J e n n in g s  D C B rand  
T e rp en less  E x t r a c t  L em on 
No. 1 F  box, p e r  doz. 75 
No. 2 F  Box, p e r  doz. 90 
No. 4 F  Box, p e r  doz. 1 75 
No. 3 T a p e r , p e r  doz. 1 76 
2 oz. F la t ,  F  M p e r  dz. 1 50 

Jen n in g s  D C B rand  
E x t r a c t  M exican  V an illa  

No. 1 F  Box, p e r  doz. 90 
N o. 2 F  Box, p e r  doz. 1 40 
No. 4 F  B ox, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO U R AND F E E D  
G rand  R ap id s  G rain  & 

M illing  Co.
W in te r  W h e a t.

P u r i ty  P a te n t  ........... 5 70
Seal of M in n eso ta  . .  5 00
S u n b u rs t ....................... 4 80
W izard  F lo u r ............... 5 40
W izard  G rah am  ......... 5 60
W izard  G ran . M eal . .  4 60 
W izard  B u ck w h ea t . .  6 00
Rye ...................................  4 40

V alley  C ity  M illing Co.
L ily  W h ite  ................... 5 70
L ig h t L o a f ................... 6 10
G raham  ........................... 2 30
G ran en a  H e a lth  ........... Y40
G ran. M eal .......................It 60
Bolted M ed.........................1 50

V oig t M illing Co.
G rah am  ........................... 4 60
V oig t’s C rescen t ___  5 50
V oigt’s F lo u ro ig t . . . .  5 50
V oig t’s  H yg ien ic  ........  4 60
V oig t’s  R oyal ............... 5 90
W a tso n -H ig g in s  M illing Co.
P e rfec tio n  F lo u r  ........  5 50
T ip Top F lo u r  ............. 5 10
G olden S h eaf F lo u r  . .  4 80 
M arshall’s  B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p ap e r ............  5 30
Q u ak er B u ck w h ea t bbl 5 40 
Q uaker, B u ck w h ea t, 5 50 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le, % s . .5  10 
A m erican  E ag le , % s 5 00 
A m erican  E ag le , % s . .4  90 

S p ring  W h e a t,
R oy  B a k e r

G olden H o rn , fam ily  5 00 
Golden H o rn , b a k e rs  . .4  90
W isconsin  R ye ........... 4 00

J u d so n  G rocer Co.
C ere so ta , %s ................... 5 50
C ereso ta , % s ............... 5 76
C ereso ta , % s ........... . . . 5  60

W orden  G rocer Co. 
W ingold, ,%s c lo th  . . . 5  40 
W ingold, 14s c lo th  . . . . 5  30
W ingold  % s clo th  ___ 5 20
W ingold, Vgs p a p e r  . . . 5  25 
W ingo ld ’s 14s p a p e r  . .  5 20
B ak e rs ’ P a te n t  ............... 5 05

W y k e s  & Co.
S leepy E ye, 14 s  clo th  5 50 
S leepy E ye, 14 s  c lo th  5 40 
S leepy E ye, % s clo th  5 30 
S leepy E ye , % s p a p e r  5 30 
Sleepy E ye, 14s p a p e r  5 30 

M s a l
B olted  .............................  4 20
G olden G ran u la ted  . . .  4 40 

W h e a t
R ed  .........................
W h ite  ............................. 1 05

O ats
M ich igan  ca rlo ts  ........... 36
L ess  th a n  c a rlo ts  ___  38

Corn
C arlo ts  .............................  52
L ess  th a n  ca rlo ts  . . . .  56

H ay
C arlo ts  .........................  15 00

L ess  th a n  ca rlo ts  . . .  17 00 
Feed.

S tre e t C a r  F e e d .................. 33
N o. 1 C om  A  O at F eed  .33
C racked  co m  .....................32
C oarse  co m  m e a l.............. 32

F R U IT  JA R S  
M ason, p ts ., p e r  gro . 5 10 
M ason, q ts ., p e r  gro . 5 50 
M ason, % gal. p e r  gro . 7 60 
M ason, ca n  tops, g ro . 1 40 

G E L A T IN E
C ox’s, 1 doz. la rg e  . . . 1  75 
C ox’s, 1 doz. sm all . . . 1  00 
K n o x 's  S park ling , doz. 1 25 
K nox’s  S park ling , g r. 14 00 
K nox’s  A cidu’d. doz. .1 25
N elson ’s  .........................  l  50
O xford .................................. 75
P ly m o u th  Rock, P hos. 1 25 
P ly m o u th  Rock, P la in  90 

GRAIN BAGS
B road  G auge ...................  18
A m oskeag  ...........................  19

H E R B S
S age ...................................  15
H ops ....................................  15
L a u re l L eaves  ............... 15
S en n a  L eav es  ............... 25

H ID E S  AND P E L T S  
H ides

G reen, No. 1 ...................11
G reen, N o. 2 .................10
C ured , N o. 1 ................. 12%
C ured, N o. 2 ................. 11%
C alfsk in , g reen , N o. 1 15
C alfsk in , g reen , N o. 2 13%
C alfsk in , cu red , N o. 1 16
C alfsk in , cu red . N o. 2 14%

S h o rt C u t C lear 21 00@21 50
B ean  ............... 19 50@20 00
B risk e t, C lear 22 00 @ 23 00
Big ................................. 23 #0
C lear F am ily  ........... 26 09

D ry S a lt M eats 
S P  B ellies ...................13

L ard
P u re  in  tie rc e s  ..12%@ 12% 
C om pound L a rd  8%@ 9 
80 lb . tu b s  . . . . a d v a n c e  % 
60 lb . tu b s  . . . .a d v a n c e  % 
50 lb . t in s  . . .  .ad v a n ce  % 
20 lb . pa ils  . . . . a d v a n c e  % 
10 lb . p a ils  . . . . a d v a n c e  % 

5 lb . p a ils  . . . . a d v a n c e  1 
8 lb , p a ils  . . . . a d v a n c e  1 

S m o k e d  M e a t s  
H am s, 12 lb . av . 16 @16% 
H am s, 14 lb . av . 15%@1594 
H am s, 16 lb . av . 15% @16 
H am s, 18 lb . av . 14% @15 
Sk inned  H a m s  ..15  @15% 
H am , d ried  beef

s e ts  ....................  20 @20%
C alifo rn ia  H am s 13 @13%
P icn ic  B oiled H a m s  . .15
Boiled H a m s  ___ 23% @24
M inced H a m  ...12% @ 13 
B acon ....................  17 @17%

S ausages
B ologna ............... 9%@10
L iv e r ..................... 7%@ 8
F ra n k fo r t  ........... 11..@ 11%
P o rk  ....................... 13 @14
V eal .................................  11
T ongue ...........................  11
H eadcheese  ................... 9

Beef
Pelts Boneless ..................... . 17 00

Old W ool ............ @ 30 R um p, new  ............ . 19 00
L a m b s  ...................
S h earlin g s  ..........

50@1 00 
50@1 00 P ig ’s  Feet 

% bbls........................... . .  1 00Tallow
@ 5 94 bbls., 40 lb s ............ . . . 2  00No. 1 ...................... % bb ls........................... .. .4  00No. 2 ....................... @ 4 1 bb l............................... . .  8 00

Wool
U nw ashed , m ed. @ 20 T  ripe
U nw ashed , fine ia) 1 5 K its , 15 lb s .................. . . . .  90

HORSE RADISH
% bbls., 40 lb s . . . .  
% bbls., 80 lb s ..........

, . . .1  60 
. .  3 00

P e r  doz...................... C asings
JELLY H ogs, p e r  lb ............. . . .  35

51b. pails, p e r  doz. . .  2 20 Beef, rounds, s e t  . . 17@18
15tb pails , p e r  pail . . . .  48 Beef, m iddles, s e t  .. .90 @95
301b pails, p e r  pail ___  90 Sheep, p e r  bund le . . .  80

JE L L Y  G LA SSES 
% p t. in  bbls, p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls, 

p e r  doz............................... 18
M A P L E IN E

2 oz. b o ttles , p e r  doz. 3 00
M INCE M EAT 

P e r  ca se  ........................2 85
M OLASSES 

N ew  O rleans
F a n c y  O pen K e tt le  . .  42
Choice .............................  35
Good ...................................  22
F a ir  ...................................  20

H a lf  b a rre ls  2c e x t r a
M USTARD

% lb. 6 lb . box ........... 16
O LIV ES

B ulk, 1 gal. k eg s  1 05 @1 16 
B ulk, 2 gal. k eg s  95@1 10 
B ulk, 5 gal. k eg s  90@1 05
S tuffed , 5 oz................   90
S tuffed, 8 oz....................... 1 35
S tuffed , 14 oz.................... 2 25
P it te d  (n o t stu ffed )

14 oz.............................2 25
M anzan illa , 3 oz ........... 90
L unch , 10 oz.....................1 35
L unch , 16 oz. ..............2 25
Q ueen, M am m oth , 19

oz. 4 25

1 06

Q ueen, M am m oth , 28
oz............................... 5 75

O live Chow, 2 doz. cs,
p e r  doz................... 2 25

P IC K L E S
M edium

B arre ls , 1,200 c o u n t . .7  75
H a lf bbls., 600 c o u n t 4 38
5 gallon  kegs  ................. 2 00

Small
B arre ls  .........................  9 50
H a lf b a rre ls  ............... 5 25
5 gallon  keg s  ...  3 00

G herk in s
B arre ls  ........................... 14 5U
H a lf  b a rre ls  ............... 7 75
5 gallon  keg s  ...............

S w ee t Sm all
B a rre ls  .........................  14 59
H alf b a rre ls  ............... 8 00
5 gallon  keg s  ............... 3 25

P IP E S
Clay, N o. 216, p e r  box 1 75 
Clay, T . D ., fu ll co u n t 60 
Cob .....................................  90

PLA Y IN G  CARDS 
No. 90, S te a m b o a t . . . .  75
No. 15, R ival, a s so r te d  1 25 
No. 20, R over, e n a m ’d  1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u m ’t  w h is t  2 25

PO TA SH
B a b b itt’s  ....................... 4 09

PR O V ISIO N S 
B arre led  P o rk  

C lear B ack  . .  22 00@2S 00

U ncolored B u tte rln e  
Solid D a iry  . . . .  12 @16
C o u n try  R olls ,.12% @ 18

C anned  M eats
C orned beef, 2 lb ...........3 80
C orned beef, 1 tb ...........1 95
R o as t beef, 2 lb .............. 3 80
R o as t beef, 1 lb ..............1 95
r 'o tte d  H am , %s ...........  50
P o tte d  H am , % s . . . .  90
D eviled H am , % s ___  50
D eviled H am . % s . . . .  90
P o tte d  Tongue, % s ___  50
P o tte d  T ongue, %s . .  90

RICE
F a n c y  ..................... 6 @6%
J a p a n  S ty le  .... 5 @5%
B roken  ................... 3%@4%

R O LLE D  OATS 
Rolled A vena, bbls. . .  4 35 
S tee l C ut, 100 lb. sks. 2 25
M onarch , bb ls................  4 10
M onarch , 90 tb. sacks  1 90
Q uaker, 18 R eg u la r . .1  45 
Q uaker, 20 F a m i l y ___ 4 00

SALAD  D RESSIN G
C olum bia, % p t  .......... 2 25
C olum bia, 1 p in t .......... 4 00
D u rk ee ’s, la rg e , 1 doz. 4 50 
D u rk ee’s, sm all, 2 doz 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id er 's , sm all, 2 doz. 1 35

S A L ER A TU S 
P ack e d  60 lbs. in  box. 

A rm  a n d  H a m m e r . . .  .3 00 
W y a n d o tte , 100 94s, . .3  00

SA L SODA
G ran u la ted , bb ls .............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 "25

SA LT
Com m on G rades

100 3 lb. s a c k s ............... 2 40
60 5 tb . s a c k s ............... 2 25
28 10% tb. s a c k s  . . . . 2  10
56 tb . s ack s  .............. 40
28 tb . s ack s  .................. 20

W arsaw
56 tb . d a iry  in  d rill b ag s  40 
28 lb. d a iry  in  d rill b ag s  20

S o la r Rock
56 lb . s ack s  .............  24

Comm on
G ran u la ted , F in e  ........... 1 05
M edm m . F in e  ................. 1 10

SA L T FISH  
Cod

L arg e , w hole, . . .  @7%
Sm all, w hole . . . .  @7
S tr ip s  o r  b rick s  .7%@10%
P ollock  ................. @ 4%

H alibu t
S trip s  .......... 15
C hunks .........................,. 16

H olland H erring  
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50
Y. M. wh. hoop k eg s  72

Y. M. w h. hoop M ilchers
keg s  ...........................  75

Q ueen, bb ls ................  11 00
Q ueen, % bb ls ...........  6 15
Q ueen, keg s  ............... 68

T ro u t
No. 1, 100 tb s .....................7 50
No. 1, 40 tb s .................3 25
No. 1, 10 lb s ....................  90
No. 1, 8 lb s ....................... 75

M ackerel
M ess, 100 lb s ..............16 50
M ess, 40 lbs. ................... 7 09
M ess, 10 lb s .................... 1 85
M ess, 8 lb s ...................... l  58
No. 1, 100 lb s .............10 00
No. 1, 40 tb s .................. 6  60
No. 1. 10 lb s .................. l  85

W hiteflsh
100 lb s ................................... 9  75
50 lb s ................................... 5 25
10 tb s ................................... l  12

8 tb s .................................  92
100 tb s ................................... 4 65

40 tb s ................................... 2 10
10 tbs. ..........................  75

8 lb s .................................  65

SE E D S
A nise  ............................... 14
C an a ry , S m yrna ............. 5
C ara w ay  ....................... io
C ardom om , M alab ar 1 20
C elery  ............................. 40
H em p, R u ssian  ............. 5
M ixed B ird  ................... 5
M u sta rd , w h i t e ............... 8
P oppy  ............................... 16
R ape ....................................  6 %

SH O E BLACKING 
H an d y  Box, la rg e  3 dz 3 50
H an d y  Box, sm all ___ 1 25
B ixby ’s R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch, in  b lad d ers  . . . .3 7
M accaboy, in  Ja rs  ........... 35
F ren ch  R app ie  in  J a rs  . .  43

SODA
Boxes ................................. 5 %
K egs, E ng lish  ............... 4%

S PIC E S  
W hole Spices

A llspice, J a m a ic a  .......  9
A llspice, la rg e  G arden  11
Cloves, Z a n z ib a r .........27
C assia , C an ton  ...........14
C assia , 5c pkg. doz. . .25
G inger, A frican  ............... 9 %
G inger, C ochin .................14%
M ace, P e n a n g  ...............70
M ixed, No. 1 ....................16%
M ixed, No. 2 ................ 10
M ixed, 5c pkgs. doz. ..45
N u tm egs, 70-80 .............30
N u tm egs, 105-110 .........22
P epper, B lack  ...............15
P ep p er, W h ite  .............. 25
P epper, C ayenne .......... 22
P ap rik a , H u n g a ria n  ..  

P u re  G round In Bulk
A llspice, J a m a ic a  ___ 12
Cloves, Z an z ib ar ........  25
C assia , C an ton  ............ 12
G inger, A frican  ...........18
M ace, P en a n g  .............. 75
N u tm egs, 75-80 .......... 35
P epper, B lack  ...............16
P epper, W h ite  ............. 35
P epper, C ayenne ___24
P ap rik a , H u n g a ria n  ..45

STA RCH  
Corn

K ingsfo rd , 40 tbs. . . ,  
M uzzy, 20 l tb . pkgs.
M uzzy, 40 ltb . pkgs 

Gloss 
K ingsfo rd

S ilver Gloss, 40 ltb s.
S ilve r Gloss, 16 3tbs. . 
S ilver Gloss, 12 6 tbs.

-.7%  
. 5% 
. .5

• 7% 
. 694
• 8%

M uzzy
48 lib . pack ag es  . . .
16 3tb. pack ag es  . . . • 4%
12 61b. p ack ag es  . . . . . .  6
50IT>. boxes ............... . . .  3%

SY RU PS
Corn

B arre ls  ........................... 28
H a lf b a rre ls  ................  31
Blue K aro , N o. 2 ........ 1 70
B lue K aro , No. 2% . .2  06
B lue K aro , No. 5 ..........2 00
B lue K aro , No. 10 . . . . 1  91
R ed  K aro , No. 2 ...........1 91
Red K aro , No. 2% . .2  31
R ed K aro , N o. 5 ........ 2 26
Red K aro , N o. 10 . . . . 2  17 

P u re  C ane
F a ir  ................................. 16
Good ............................... 20
Choice ............................. 25

T A B L E  SA U CES
H alfo rd , la rg e  ...............3 75
H alfo rd , sm all ...............2 25

T E A
Jap a n

Sundried , m ed ium  . .24@zb 
S'undried , choice ....30@ 33  
Sundried , fa n c y  ....36@ 40  
B ask e t-fired  m ed ium  30 
B asket-fired , choice 35@37 
B ask e t-fired , fan cy  40@43
N ibs .............................  30@32
S iftings  .......................  10@12
F an n in g s  ................... 14@15

Gunpowder
M oyune, m e d iu m ........... 35
M oyune, choice ........... S3

M oyune, fan cy  . . . .  50®60 
P ingsuey , m ed ium  . . .  33
P ingsuey , choice ......... 35
P ingsuey , fan cy  ___ 50@S6
„  , Young Hyeon
Choice ...................  30
F an c y  ........................"  49@60
„  Oolong
F orm osa, F an cy  ....50@ 69 
F orm osa , m edium  . . . .  28
F orm osa , choice ........... 35
„  . .E ng lish  B rea k fa s t
M edium  ....................... 25
£ holce ...................... ' 30@35

Ind ia
Ceylon, choice .........30@36
F an cy  .........................  45@50

TOBACCO 
F ine  C ut

B , o t ............................  1 45
Bugle, 16 oz...................... 3 «4
B ugle. 10c .............. . 1 1  00
D an P a tc h , 8 a n d  16 oz 32  
D an P a tc h , 4 oz . . . .  11 52
D an P a tc h , 2 o z .' ................. 5 79
F a s t  M all, 16 oz..............7 80
H ia w a th a , 16 oz! . . . "  60
H iaw a th a , 5c .................   40
M ay F low er. 16 oz. . . ' 9  36 
N o L im it, 8 oz......................1 73

18  °* • • • • • 8  55 OJibwa, 8  a n d  16 oz. 40
OJIbwa, 10c ................... 11 19
OJibwa, 5c ..............  1 85
P e to sk ey  Chief, 7 oz.' 2 00 
P eto sk ey  Chief, 14 oz. 4 00 

and  H oney , 5c 5 76
R ed Bell, 16 oz.................. 3 ¿6
R ed Bell, 8 foii ............. 1 gg
S terling . L  & D 5c . .5  76
S w eet C uba, c a n is te r  9 16
S w eet C uba, 5c . . . .  5 74
S w eet Cuba, 10c ........... 93
S w eet Cuba, 1 lb . tin  4 90 
S w eet C uba, 16 oz. ..4  80 
S w eet Cuba, % lb. foil 2 25 
S w eet B u rley  5c L& D  5 76 
S w eet B urley , 8 oz. . .2  45 
S w eet B urley , 24 lb. . . 4  90 
S w eet M ist, % gro. . .5  70 
S w eet M ist, 3 oz. . . . 1 1  10
S w eet M ist, 8 oz..........  35
T e leg ram , 5c .................5 76
T iger, 5c ........................... 6 00
1 iger, 25c can s  ..........  2 35
U ncle D aniel, 1 lb . . .  60 
U ncle D aniel, 1 oz . . 5  22

Plug
Am . N avy , 16 oz. . . .  33
A pple, 10 lb. b u tt  . . . .  38 
D rum m ond  N a t L eaf. 2

an d  5 lb ...................  go
D rum m ond  N a t Leaf',

p e r  doz ................. ae
B a ttle  A x ..................  [ 28
B racer, 6 a n d  12 lb. 30  
g ig  F o u r  6 an d  16 lb. 32
B oot J a c k , 2 lb ...............  86
B oot Jack , p e r doz. .!  86
Bullion, 16 oz..................  46
C lim ax, G olden T w in s  48 
C lim ax, 14% oz. . . . .  44
C lim ax, 7 oz...................  47
D ay s’ W ork , 7 & 14  lb. 37 
C rem e de M enthe , lb. 62 
D erby, 5 lb . boxes . . .  28
5 B ros., 4 lb ....................... 65
F o u r R oses, 10c ..........' 90
G ilt E dge , 2 lb ..............  50

Rope, 6 & 12 lb . 58 
Rope, 4 & 8 lb . 58

C. O. P ., 12 & 24 lb. 36 
G ran g er T w is t, 6 lb . 46
S ’ T ’ 10% *  21 R>- 36 H o rse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w ist, 5&10 45 
Jo lly  T a r , t  & 8 l b . . .  40
J . T  5% & 11 lb. . . .  35
K en tu ck y  N avy , 12 lb . 32 
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb .....................  48
M aple Dip, 20 oz........... 25
M erry  W idow , 12  lb. 32 
N obby Spun Roll 6 & 3 58
P a rro t,  12 tb ...................  34
P a rro t, 20 lb .....................  28
P a tte r s o n ’s N a t. L e a f 93 
P eachey , 6-12 & 24 lb. 40 
P icn ic  T w ist, 5 tb. . . .  45 
P ip e r  H eidsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1 % oz.............. 88
Red L ion, 6 & 12 lb. 30 
S crapple, 2 & 4 doz. 48 
S h erry  Cobbler, 8 oz 32 
S p ear H ead , 12 oz. . ’. 44
S peer H ead , 14% oz. 44 
» p e a r  H ead , 7 oz. . . .  47 
Sq. D eal 7, 14 & 28 lb. 28 
S ta r , 6, 12 & 24 lb. . .  48
S tan d a rd  N avy , 7%. 15

& 30 lb ...........................  34
Ten P enny , 6 & 12 lb. 31
Tow n T a lk , 14 oz........... 30
Y ankee G irl, 6 , 12 & 24 30

S crap
All Red, 5c ..................  5 76
Am. U nion S era  p . . . .  5 40
B ag  P ipe , 5c ............... 5 88
C utlas, 2 % oz................. 26
Globe S crap , 2 oz. . . .  30  
H ap p y  T h o u g h t, 2 oz. 30 
H oney  C om b Scrap , 5c 5 76
H o n es t S crap , 5c ........ 1 55
M ail P ouch , 4 doz. 5c 2 00
Old Sfongs, 5c ............... 5 76
Old T im es, % gro . . .5  50 
P o la r  B ear, 5c, % gro . 5 76 
R ed  B and , 5c % gro . 5 76 
R ed  M an  S crap  5c 1 43
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Special Price Current
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Scrapple, 5c p k g s ........... 48
S ure  Shot, 5c, Vg gro. 5 76
Y ankee G irl Scrp  2 oz 5 76 
P a n  H an d le  S crp  % g r  5 76 
P eac h y  S crap , Sc . . . 1  90 
U nion W orkm an , 2% 6 00

«making
All L eaf, 2% & 7 oz. 30
BB, 3% oz...........................6 00
BB, 7 oz............................12 00
BB, 14 oz..........................24 00
B agdad , 10c t in s  .........11 52
B adger, 3 oz. ..............  5 04
B adger, 7 oz.................... 11 52
B an n e r, 5c ..................... 5 96
B an n e r, 8 oz. ............... 1 60
B an n e r, 16 oz..................... 3 20
B elw ood M ix tu re , 10c 94
B ig  Chief, 2% oz...........6 00
B ig  Chief, 16 oz..........  30
B ull D u rh am , 5c . . . .  5 90
B ull D u rh am , 10c ___ 10 80
B ull D u rh am , 15c ----- 18 48
B ull D urham , 8 oz. . .  60
B ull D urham , 16 oz. . .6 72
B uck  H orn , 5c ............  5 76
B uck  H o rn , 10c ........... 11 50
B r ia r  P ip e , 5c ............... 6 00
B r ia r  P ipe , 10c ........... 12 00
B lack  S w an, 5c ............. 5 76
B lack  S w an, 14 oz. . .  3 50
Bob W h ite . 5c ............... 5 90
B ro therhood . Sc ............. 5 95
B ro therhood , 10c . . . .  11 00 
B ro therhood . 16 oz. . .  39
C arn ival, 5c ................... 5 70
C arn ival, 3% oz..........  39
C arn ival, 16 oz............... 40
C ig a r C lip’g  Jo h n so n  30
C ig a r C lip’g, S eym our 30
Id en tity , 3 & 16 oz. . .  30
D arby  C ig a r C u ttin g s  4 50
C o n tin en ta l Cubes, 10c 90
C orn Cake, 14 oz...........2 55
C orn C ake, 7 oz............. 1 45
C orn C ake, 5c ............... 5 76
C ream , 50c pails  ......... 4 60
C uban  S ta r , 5c foil ..5  76 
C uban S ta r , 16 oz. pa lls  3 72 
C hips, 10c 1% oz. . . . .  79

3% oz. . . . 77
16 oz. . . . . . .  73
1% foil . . . .  39
z, 5c __ ...5  76
c, 10c . . . ..11 52

Duke’s Cameo, 1% oz 41
Drum. 5c .....................  5 90
P  F  A. 3 oz......................4 95
F  F  A. 7 oz..................... 11 50
Fashion, 5c .................  6 00
Fashion, 16 oz..............  43
Five Bros., 5c ..............5 60
Five Bros., 10c .......... 10 70
Five cent cu t Plug . .  29
F  O B 10c .................. 11 50
Four Roses, 10c .......... 96
Full Dress, 1% oz. ..." 72
Glad Hand, 5c .............. 1 44
Gold Block, 1% oz. . . .  39
Gold Block, 10c ........ 11 88
Gold S tar, 16 oz............  38
Gail & Ax Navy, 5e 5 95
Growler, 5c .................. 4 42
Growler, 10c .............. 2 94
Growler, 20c .............. 1 85
Giant, 5c .....................  1 55
Giant, 16 oz...................  33
H and Made, 2% oz. . .  50
Hazel Nut, 5c ............ 5 76
Honey Dew, 1% oz. . .  40
Honey Dew. 10c .........11 88
H unting, 1% & 3% oz. 38
I X L, 5c .....................  6 10
I X L, in p a i l s ............ 32
Ju s t Suits, 5c ............ 6 00
Ju st Suits, 10c ...........11 88
Kiln Dried, 25c ............ 2 45
King Bird, 7 oz............25 20
King Bird, 3 oz............. 11 00
King Bird, 1% oz. . . .  6 70
L a Turka, 5c ............ 5 76
Little  Giant, 1 lb.........  28
Lucky Strike, 1% oz. 94 
Lucky Strike, 1% oz. 96
Le Redo, 3 oz................10 80
Le Redo, 8 & 16 oz. 38 
M yrtle Navy, 10c ... .1 1  80 
M yrtle Navy, 5c . . . .  5 94 
M aryland Club, 5c . .  50
Mayflower, 5c .............. 5 76
Mayflower, 10c ..........  96
Mayflower, 20c .......... 1 92
Nigger H air, 5c .......... 5 94
Nigger H air, 10c . . . .1 0  56
Nigger Head, 5c .......... 4 96
Nigger Head, 10c . . . .  9 84
Noon Hour, 5c .......... 1 44
Old Colony, 1-12 gro. 11 52
Old Mill, 5c .................  5 76
Old English Curve l% oz 96
Old Crop, 5c ................ 5 76
Old Crop, 26c .............. 20
P. S., 8 oz., 30 lb. cs. 19 
P . S., 3 oz., per gro. 5 70
P a t Hand, 1 oz.............. 63
Patterson  Seal, 1% oz. 48 
P a tte rson  Seal, 3 oz. . .  96
P atte rson  Seal, 16 oz. 5 00
Peerless, 5c ....................5 70
Peerless, 10c ..................1 92

• Peerless, 3 oz.................10 20
Peerless, 7 oz. ............ 23 76
Peerless, 14 oz..............47 52
Plaza, 2 gro. cs...............5 76
Plow Boy, 6c .............. 5 76
Plow Boy, 10c ............ 11 00
Plow Boy, 14 oz.............. 4 50
Pedro, 10c ....................11 80
Pride of Virginia, 1% 77
Pilot. 6o ..........................5 7«

Pilot, 7 oz. doz..............1 05
Pilot, 14 oz. doz............2 10
Prince Albert, 10c . .  96
Prince Albert, 8 oz. . .  4 92 
Prince Abert, 16 oz. . .  8 40 
Queen Quality, 5c . . .  48
Rob Roy, 5c foil . . . .  5 90 
Rob Roy, 10c gross 10 20
Rob Roy, 25c doz..........2 10
Rob Roy, 50c doz. . .  4 12
S. & M., 5c gross ___ 5 76
S. & M„ 14 oz. doz. ..3  20 
Soldier Boy, 5c gross 5 95
Soldier Boy, 1 0 c .......... 10 56
Soldier Boy, 1 lb.......... 4 80
Sweet Caporal, 1 oz. . .  60
Sweet Lotus, 5e .......... 6 00
Sweet Lotus, 10c . . . .1 2  00 
Sweet Lotus, per doz. 4 85 
Sweet Rose, 2 >4 oz. 30 
Sweet Tip Top, 5c . .  2 04 
Sweet Tip Top, 1 % oz. 38 
Sweet Tips, % gro 1# 08
Bun Cured, l«e .......... 11 76
Summer Time, 6e ___ 6 76
Summer Time, 7 oz. ..1  65 
Summer Time 14 oz. . .8 50
Standard, 2 oz. ............ 6 90
Standard, S% ex..........  28
Standard, 7 ez................ 1 68
Seal N. C., 1% cut plug 70 
Seal N. C., 1% Gran 63 
Three Feathers, 1 oz. 63 
Three Feathers, 10c 10 20
Three Feathers and 

Pipe combination . .  2 25 
Tom Sc Jerry, 14 oz. ..8  60 
Tom Sc Jerry, 7 ez. . .  1 80 
Tom Sc Jerry, 8 oz. . .  8 75
Trout Line, 5c ............ 5 95
Trout Line, 10c  .10 00
Turkish, Patrol. 2-9 5 76
Tuxedo, 1 oz. bags ..  48
Tuxedo, 2 oz. tins . .  96
Tuxedo, 4 oz. cart . .  64
Tuexdo, 16 oz. tins . .  64
Twin Oaks, 10c ........  94
Union Leader, 50c . .  5 06 
Union Leader, 25c ..  2 55 
Union Leader, 10c ..11 60 
Union Leader, 5c . . . .  5 95
Union Workman, 1% 5 76
Uncle Sam, 10c ...10 SO
Uncle Sam, 8 oz............ 2 20
U. S. Marine, 5c ----6 00
Van Bibber, 2 oz. tin 88 
Velvet, 5c pouch . . . .  1 44
Velvet, 10c tin .............. 1 92
Velvet, 8 oz tin ............ 3 84
Velvet, 16 oz. can . . . .  7 68 
Velvet, combination cs 5 75
War Path, 5c .............. 5 95
War Path, 8 oz.............. 1 60
Wave Line, 3 oz..........  40
Wave Line, 16 oz. __ 40
Way up, 2% oz.......... 5 75
Way up, 16 oz. palls . .  31
Wild Fruit, 5c ............ 5 76
Wild Fruit, 10c .........11 52
Yum Yum, 5c ...........  6 00
Yum Yum, 10c .......... 11 52
Yum Yum, lib ., doz. 4 80

TWINE
Cotton, 3 ply ................ 22
Cotton, 4 ply .............. 22
Jute, 2 ply .................... 14
Hemp, 6 ply ................ 13
Flax, medium .............. 24
Wool, 1 lb. bales ...........6

VINEGAR
WTiite Wine, 40 grain 8% 
White Wine, 80 grain 11% 
W hite Wine, 10« grain 13
Oakland Vinegar & Pickle 

Co.’s Brands. 
Highland apple cider ..18 
Oakland apple cider ..14
State Seal sugar .........12
Oakland white pickling 10 

Packages free.

4% inch, 5 g ro ss . . .
C artons. 20 2% doz bxs. 60

Egg C ra te s  and  Fillers
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  .......... . 40
No. 2, com plete  .......... . 28
C ase No. 2, fillers, 15

s e ts  ............................. 1 36
Case, m edium , 12 s e ts 1 15

Faucets
C ork lined , 8 In ............ . 7«
C ork lined , 9 in ............ . 80
C ork lined , 10 In. . . . . SO

Mop Sticks
T ro jan  sp r in g  ............. . 90
E clipse p a te n t  sp rin g 85
No. 1 com m on ......... . 89
No. 2 p a t. b ru sh  ho lder 85
Ideal No. 7 ................... . 85
121b. co tto n  m op h ea d s  1 45

Pails
2-hoop S tan d a rd  ........ ..2 00
3-hoop S ta n d a rd  ......... .2 35
2-w ire C able ............... .2 10
C eda r all red  b ra s s  . .1 25
3 -w lre  C able ............... .2 30
P a p e r  E u re k a  ............ .2 25
F ib re  ................................. 2 40
10 q t. G alvan ized  . . . .1 70
12 q t. G alvan ized  . . . .1 90
14 q t. G alvan ized  . . . .2 10

Toothpicks
B irch , 100 pack ag es  . .2 00
Ideal ............................. 85

Traps
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . . . . 65
R a t, wood .................. 80
R at, s p r in g  .................. 75

Tubs
20-in. S tan d a rd , N o. 1 7 60
18-in. S tan d a rd , No. 2 6 50
16-in. S tan d a rd , No 3 5 50
20-in. Cable, No. 1 . . . .8 00
18-In. Cable, No. 2 . . . .7 00
16-ln. Cable, No. 3 . . . .6 09
No. 1 F ib re  .................. 10 25
No. 2 F ib re  .................. 9 25
No. 3 F ib re  .................. .8 25
L arg e  G alvan ized  . . . .6 75
M edium  G alvan ized  . .5 00
Sm all G alvan ized  . . . .4 25

Washboards
B ronze Globe ............ .2 50
D ew ey ............................. 1 75
D ouble A cm e .............. .3 75
S ingle A cm e .............. .3 15
D ouble P e e rle s s  ........ .3 75
S ingle P eerless  .......... .3 25
N o rth e rn  Q ueen ........ .3 25
D ouble D uplex  .......... .3 00
Good L uck  ................... .2 75
U n iversa l ....................... 3 15

Window Cleaners
12 In................................... .1 65
14 in ................................... .1 85
16 In.................................... .2 30

Wood Bowls
13 In. B u tte r  ............... .1 50
15 in. B u tte r  ............. .2 00
17 in . B u tte r  ............... .3 76
19 in. B u tte r  .............. .6 00
A ssorted , 13-15-17 . . . .3 00
A ssorted , 15-17-19 . . . .4 25

W RAPPING PAPER
C om m on S tra w  ........ .. 2
F ib re  M anila, w h ite  . . 8
F ib re  M anila , colored 4
No. 1 M an ila  .............. . 4
C ream  M an ila  ............ . 8
B u tc h e rs ’ M an ila  . . . . . 2%
W a x  B u tte r , s h o r t  c’n t  13
W a x  B u tte r , fu ll cou n t 20
W a x  B u tte r , ro lls  . . . . .19

W ICKING
No. 6, p e r  g ro ss  ............ 30
N o. 1, p e r  g ro ss  .............40
No. 2, p e r  g ro ss  .............50
No. 3, p e r  g ro ss  .............75

WOODENW ARE
Baskets

B ushe ls  ........................... 1 00
B ushels, w ide b a n d  . .  .1 15
M ark e t ........................... 40
S p lin t, la rg e  ................. 3 50
S plin t, m ed ium  ........... 3 00
S plin t, sm all ................. 2 75
W illow  C lothes, la rg e  3 25 
W illow , C lothes, sm all 6 25 
W illow , C lothes, m e’m 7 25 

B u tte r  P la te s  
O vals.

% lb., 250 in  c r a t e ...........30
% lb., 250 In c r a t e .......... 30
1 tb ., 250 in  c ra te  ............35
2 lb ., 250 in  c ra te  ............ 45
3 lb ., 250 in  c ra te  ............65
a lb ., 250 in  c ra te  ............85

W ire  E nd .
1 lb ., 250 in  c r a t e ...........35
2 lb ., 250 in  c ra te  ............45
3 lb ., 250 in  c ra te  ............ 55
5 lb ., 250 In c ra te  ............65

Churns
Barrel, 5 gal., each . .  .2 46 
Barrel, 1« gal., each ..2  65 

Clsthea Pins 
B ound  H ead .
4 inch, 5 gross .............  60

Y E A ST  C A K E
M agic, 3 doz.....................1 15
S un ligh t, 3 doz............... 1 00
S un ligh t, 1% doz. ___  60
Y east F oam , 3 doz. . .1  15 
Y eas t C ream , 3 doz. . .1  00 
Y eas t F oam , 1% doz. 58

A XLE GREASE

1 lb . boxes, p e r  g ro ss  9 00 
3 lb . boxes, p e r  g ro ss  84 00 

BAKING POWDER  
Royal

10c size  . .  90 
% !b. c a n s  1 36 
6 oz. c a n s  1 90 
% tb. c a n s  2 50 
% Ib. c a n s  3 75 
l ib .  can s  4 80 
3!b. cn s  13 00 
51b. cn s  21 50

15 15 17
CIGARS

Johnson Cigar Co.’s Brand

S. C. W ., 1,000 lots ....81
E l Portana ............... ..... 88
E ven in g  P re s s  ........ .....82
E x em p la r ............................ 32

W orden  Grocer Co. Bran«
Ben H ur

P erfe c tio n  .......................... 26
P erfec tio n  Extras . ..... 26
L ondres ....................... .........26
L ondres  G rand  ........ ........ 86
S ta n d a rd  ..................... .........«6
P u rita n o s  ................... .........26
P an a te lla s , F in a s  . . .........35
P an a te lla s , B ock . . . .........35
Jockey  Club ............. ..... Si

Old Master Coffee

Old M aster................................  33
San M arto..................................  —
P ilo t.............................................. —

TEA
Royal Garden A . A and 1 lb. 40 

T H E  BOUR CO. 
TOLEDO, O.

COFFEE
Roasted

D w in e ll-W rlg h t Co.’s  B ’ds

W h ite  H ouse , lib . 
W h ite  H ouse , 21b.

Excelsior, B lend, l ib .............
E xcelsio r, B lend, 21b...........
T ip  Top, B lend, l i b .............
R oyal B lend ...........................
Royal H ig h  G rade ..............
S u perio r B lend  .....................
B oston  C om bination  ..........

D is tr ib u te d  by  Ju d so n  
G rocer Co., G ran d  R ap id s; 
Lee & C ady, D e tro it; S y 
m ons Bros. & Co., S ag i
n aw ; B row n D av is  & W a r 
ner, J a c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lbach  Co., T o 
ledo.

COCOANUT
B ake r’s  B raz il S hredded

10 6c pkgs ., p e r  ca se  2 60 
36 10c pkgs., p e r  ca se  2 60 
16 19c a n d  38 5c pkgs., 

p e r  ca se  ...................2 60

The only
5c

Cleanser
Guaranteed to 

equal the 
best 10c kinds

8AFES 
F u ll lin e  of lire  a n d  b u r 

g la r  proof sa fe s  k ep t in

s to c’. b y  th e  T ra d esm an  
C om pany. T h irty -fiv e  sizes 

and  s ty le s  on  h an d  a t  a ll

tim es—tw ice  a s  m an y  sa fe s  
a s  a re  ca rr ie d  by a n y  o th e r 
house In th e  S ta te . I f  you 
a r e  unab le  to  v is it G rand 
R ap id s  a n d  in sp ec t th e  
line  personally , w rite  for 
qu o ta tio n s .

SOAP
L a u tz  B ros. Sc Co. 

A cm e, 30 b a rs , 75 lbs. 4 00 
A cm e, 25 b ars , 75 lbs. 4 00 
A cm e, 25 b a rs , 70 lb s . 3 80 
A cm e, 100 cak es  . . . . 3  00 
B ig  M as te r, 100 b locks 4 00
G erm an  M ottled  .........3 15
G erm an M ottled , 5 b x  3 15 
G erm an M ottled  10 bx  3 10 
G erm an  M ottled  25 bx  3 05 
M arseilles, 100 cak es  . .6  00 
M arseilles, 100 ck s  5c 4 00 
M arseilles, 100 ck t 0 il 4 00 
M arseilles, % box to il 2 10 

P ro c to r  Sc G am ble Co.
L enox  ..................................3 00
Ivory , 6 oz.................; . . .  4 00
Ivory , 10 oz...................... 6 75
S ta r  ..................................... 3  gs

T ra d esm an  Co.’s  B rand
B lack  H aw k , one box 2 50 
B lack  H aw k , five bxs  2 40 
B lack  H aw k , te n  b x s  2 25

A. B. W rlsley
Good C hee r ..................... 4 00
Old C o un try  ................... 8 40

Soap P ow ders 
Snow  Boy, 24s fam ily

size ...........................  s  75
Snow  Boy, 60 5c ......... 2 40
Snow  Boy, 100 5c . . . . 3  75 
Gold D ust, 24 la rg e  . .4  50 
Gold D ust, 100-5c . .4  00
K irko line, 24 4!b............8 80
P ea rlin e  .........................  8 76
Soapm e ..............................4 00
B au b itt’s  1776 ............... 3 75
R oseine ............................. 3 59
A rm o u r’s  ......................... 8 70
W isdom .................................8 80

Soap Compounds
Jo h n so n ’s  F in e  ............. 5 10
J o h n so n ’s  X X X  ........... 4 25
R ub-N o-M ore ................. 3 86
N ine  O’clock ................... 3 30

Scouring
E noch  M organ ’s  Sons 

Sapolio, g ro ss  lo ts  . . . .  9 50 
Sapolio, h a lf  gro . lo ts  4 85 
Sapolio, s in g le  b oxes  2 40
Sapolio, h a n d  ..................2 40
S courine M an u fac tu rin g  Co 
S courlne , 60 ca k es  . . . . 1  80 
S courlne, 100 ca k es  . .  .3 60

REYNOLDS FLEXIBLE ASPHALT 
SLATE SHINGLES

H A VE E N D O R S E M E N T  OF LE A D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. For Particulars Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at 

Saginaw Kalamazoo Toledo Columbus Rochester Boston Chicago 
Detroit Lansing Cleveland Cincinnati Buffalo W orcester Jackson  

M ilwaukee Battle Creek Dayton Youngstown Syracuse Scranton

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.
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BUSINESS-W ANTS DEPARTM ENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

BUSINESS CHANCES.

C loth ing , d ry  goods, m e n ’s  fu rn ish in g s , 
an d  shoe s to ck s  b o u g h t fo r  ca sh ; m u s t 
be cheap. H . K au fer, 376 B roadw ay , M il- 
w aukee, W is._________  653

F o r Sale—V arie ty  s to ck  a n d  fix tu res, 
a b o u t $1,500. Good location . Low  re n t, 
in  tow n  of 3,800 popu la tion . A ddress 
V arie ty , c a re  M ich igan  T ra d esm an .

657
F o r Sale—Sm all s to c k  g en e ra l m e r

chand ise . loca ted  in  live to w n  S o u th ern  
M ichigan. Good p a y in g  b usiness . A d
d re ss  Box 293, Sunfield, M ich. 656

F o r  Sale—S to re  s to ck  a n d  .fix tu res  
Only s to re  on rich  U p p er P en in su la  m in 
in g  com pany  location . A ccoun ts po si
tiv e ly  secu red  by th e  com pany . S tock  
w ill in v e n to ry  $3,000. S to re  w ill c lea r 
$15o to  $200 p e r  m on th . N o expenses. 
N o r th e rn  M ichigan s to re  W rite  No. 
655, c a re  M ich igan  T ra d esm an . 655

W . P . J o n e s  w a n ts  to  sell h is  g rocery , 
bu ild ing , s to ck  an d  fix tu re s ; a  b ig  b a r 
g a in  to  a  qu ick  b u y e r; 52 y e a rs  in  
bu sin ess ; w ishes to  re tire . 7807 B ro ad 
w ay, C leveland, Ohio. 654

F o r Sale—A g en e ra l m erch an d ise  b u s i
n ess  in  a  good locality , d o ing  a  good 
business . S tock  w ill invoice a b o u t $2,000. 
B u ild ing  w ill be sold on easy  pay m en ts . 
N o tra d es . O w ner h a s  w es te rn  fever. 
W . H . S m ith  W allin , B enz ie Co., M ich.

£52
F o r  Sale—S tock  of g e n e ra l m erch an d ise  

in  a  th r iv in g  co u n try  tow n. I  h av e  
m ade m oney  an d  h a v e  good rea so n  fo r  
selling . A ddress No. 651, c a re  T ra d e s 
m a n __________________________________ 651

F o r  Sale—A  clean  d ru g  s to ck  o f a b o u t 
$250, in  co u n try  tow n  of 300. O nly s to re . 
P ro sp e ro u s  com m un ity , do ing  good b u s i
ness. Good o p p o rtu n ity  fo r a  h u s tle r  o r 
a  docto r. N o d octo r in  v illage . C heap 
re n t. W ould  sell good residence . A m  
P o s tm a s te r , office in  s to re . A ddress  D ru g  
M an, P a r is , M ich.____________________649__

F o r  Sale—A  d es ira b le  s to ck  of d ry  
goods, g roceries , shoes. L oca ted  in  tow n 
of 1,400 popu la tion , E a s te rn  M ichigan. 
In v e s tm e n t $6,000. B u sin ess  good. A d
d ress  No. 648, c a re  T ra desm an ._____648

F o r  Sale— E ig h t room  house, e lec tric  
ligh ted , good b a rn  a n d  hen  houses. A bou t 
five a c re s  p u t o u t to  sm all f ru it , in 
c lud ing  1% a c re s  of s tra w b e rr ie s . In s id e  
co rp o ra tio n  of P lainw ell. E n q u ire  M rs.
C has. A. B row n, P la inw ell, M ich.  647

E x ch an g e—240 ac re s  in  co rn  b e lt of 
In d ian a , fo r a  c lo th in g  o r  g e n e ra l s to re  
in  a  live place. A ddress  O w ner, A u g u st
D reifus, M onticello , Ind._____________ 628

To E x c h an g e—M y eq u ity  of $1,700, in  
a  good 60 a c re  fa rm  n e a r  M iddleville, fo r 
g ro cery  o r  g e n e ra l s tock . A ddress  P e rc y
H erm an , M iddleville, M ich.__________627

F o r  Sale—C h air an d  fu rn itu re  fac to ry . 
25 H . P . w a te r  pow er, a ll k inds  of tim b er, 
in  tow n  of 1,500. P rice , $10,000. T erm s.
A ddress S tay to n  C h a ir  Co., S tay to n , O re
gon.  639

F o r  S ale—R ac k e t s to re , a b o u t $6,000, 
only  one in  M ichigan to w n  of 1,000. Good 
tow n, good p ro spects . Good b usiness . A 
fine open ing  fo r som eone w ho w ishes  to  
con tinue  th e  business . A ddress N o. 638,
c a re  T rad esm an ._____________________ 638

F o r  Sale—A clean  $1,500 d ru g  s to ck  in  
a  m in in g  tow n  of 350 popu la tion . Good 
schools, tw o  ra ilro ad s . F in e  fa rm in g  
section . D on’t  w rite  un le ss  you m ean  
business . A ddress  M aus D ru g  S to re , P a n -
am a, Okla.___________________________ 637

S tore  F ix tu re s  an d  s to ck  fo r  r e n t  or 
sale. M ilinery. M rs. W h itn ey , N . C rys-
ta l L ake. 111._________________________ 636

R ea l E s ta te  W a n ted —Sell y o u r p ro p 
e r ty  quick ly  fo r ca sh , no m a tte r  w h ere  
located . P a r tic u la rs  free. R ea l E s ta te  
S ale sm an  Co., D ep t. 68, L incoln , N eb.

635
F o r Sale—D ru g  s to re  a t  tw o -th ird s  

value. S ales $35 daily  a n d  in c reas ing . 
Low  expenses. Ill h ea lth . P a r t  cash . 
A ddress Bow e, D ru g g is t, Toledo, Ohio.

634
F o r Sale—Im proved  acco u n t re g is te rs  

a t  reaso n ab le  p rices. A ny  size. F ire  
p ro tec tio n  prov ided . N o sp rin g s , h in g es  
o r r iv e ts  to  w ear. G u a ran te ed  five years . 
A ddress M axw ell F ilin g  S y stem  Co., 47
W ade B ldg., Cleve land. Ohio._______ 633

S afes  O pened—W . L . S locum , s a fe  ex 
p e r t  an d  lock sm ith . 97 M onroe A ve.,
G rand  R ap id s. M ich._____ ___________104

Sm all In v es to rs , A tte n tio n . A s a  
m eans of ad v e rtis in g  i t s  p roduct, a  firm  
ra te d  1, a n d  w hose officers com m and  th e  
re sp ec t of th e  public, w ill se ll a  lim ited  
am o u n t of its  s to ck  a t  a  p rice  to  n e t 
th e  sm all in v e sto r a  chance  fo r u n u su a l 
p rofit. T h is  p roposition  can  be qu ick ly  
in v e stig a ted  a n d  no o b liga tion  w ill be 
co n trac te d  by  sen d in g  y o u r  n am e and  
ad d ress , w ith  a m o u n t you  m ig h t in v e st 
if  sa tisfied , to  M a n u fac tu re r, B ox 790. 
C hicago, 111. 609

I  p ay  ca sh  fo r  s to ck s  o r  p a r t  s to ck s  
of m erch an d ise . M ust be  cheap . H . 
K au fe r. M ilw aukee , W is. , 92

F o r  Sale—G rocery  s to ck  a n d  fixtures^ 
in v e n to r ie s  a b o u t $1,500. C en tra l loca
tion , reaso n ab le  re n t , good lease. L o
ca te d  in  K alam azoo , M ich. I f  in te re s te d  
a d d re ss  N o. 619, c a re  M ich igan  T ra d e s 
m a n __________________________________ 619

O wn a n d  o p e ra te  a  fa c to ry  in  your 
hom e tow n. L a rg e  P acific  co a st concern  
o p e ra tin g  seven  fac to r ie s  a n d  m a k in g  a  
h ig h -c la s s  food p ro d u c t u sed  ev e ry  day, 
w ish es  to  es ta b lish  fac to r ie s  in  n o rth e rn  
c itie s  of over 100,000 popu la tion . T h is  is 
a  le g itim a te  o p p o rtu n ity  fo r good, capab le  
m en w ith  from  $2,000 to  $5,000 a n d  re f 
erences . W e w ill conside r no a p p lican t 
un le ss  h e  is  w illing  to  com e to  S eattle , 
in v e s tig a te  an d  le a rn  o u r  m e thods fo r 
h im self. A dd ress  H o y t’s, S ea ttle , W ash .
_______________________________________ 645

F o r  Sale—Sm all s tock  of d ry  goods and  
no tions, $1,000, to  be  m oved. W ill ta k e  
a  c a sh  re g is te r  a s  p a r t  p a y m e n t o r  w ill 
ex ch an g e  fo r rea l e s ta te . A d d ress  118
A llegan, E „  L an sin g , M ich._________ 644

F o r Sale—A s to c k  of g en e ra l m e r
chan d ise  in  B endon, 17 m iles so u th  of 
T ra v e rse  C ity , good location . A bou t
$1,400 sto ck . W ill se ll on e a sy  te rm s . 
Good p lace  fo r  r ig h t  p a r ty . A ddress  E . H.
Cook, B endon, M ich.______________603

I ’ll sell a  S m ith  P re m ie r  ty jtew rite r , 
good cond ition , re g u la r  p rice  $97.50, only 
$9 ca sh  w ith  o rder. S peak  quick . B u r
to n  M. O sborne, C am den, N ew  Y ork.

568
F o r  Sale—Good c lean  s to ck  g en e ra l 

m erchand ise , a b o u t $2,000. W ill invoice 
a n d  d isco u n t o r  tr a d e  fo r sm all hom e 
in  M ich igan . A d d ress  Geo. C oftenberry , 
C onrad , In d ia n a . 560

AUCTIONEERS.
Col. W . B . C arp e n te r, P re s id e n t M is

so u ri A uction  School, 14th a n d  G rand  
Ave., K a n sa s  C ity , M o., can  c o n v e rt yo u r 
s to ck  in to  cash . S end  h im  $2 fo r F ac t, 
F u n  & F ic tio n  fo r  A uctioneers , 288 pages,
m orocco bound.____________________ 537

F ree—In v e s tin g  fo r pro fit m agazine . 
S end m e y o u r n am e an d  I w ill m ail you 
th is  m a g az in e  abso lu te ly  free . B efore 
you in v e s t a  d o lla r  an y w h ere , g e t th is  
m agazine . I t  is  w o rth  $10 a  copy to  an y  
m an  w ho in te n d s  to  in v e s t $5 o r  m ore 
p e r  m onth . T ells  you how  $1,000 can  
grow  to  $22,000—ho w  to  ju d g e  d iffe ren t 
c lasses  of in v e stm en ts , th e  rea l ea rn in g  
po w er of y o u r m oney. T h is  m agaz ine  
s ix  m o n th s  fre e  if  you w r ite  to -d a y . H . 
L. B a rb e r, P u b lish e r, 433-28, W . Jack so n  
B lvd., Chicago. 515

M erchand ise  sa le  co n d u c to rs .. A. E. 
G reene Co., 135 G ran d  R iv e r  A ve., 
D e tro it. A d v e rtis in g  fu rn ish ed  free. 
W rite  f e r  d a te , te rm s , e tc . 549

W ill p ay  c a sh  fo r s to c k  o f sh o es  a n d  
rubbers . A d d ress  M. J .  O., c a re  T ra d e s 
m a n ________________________________ 221

B usiness  W a n te d —I am  looking  fo r  a  
good open ing  fo r ca sh ; a g e n ts  a n d  sp ecu 
la to rs  need  n o t a n sw e r; g ive  fu ll p a r 
tic u la rs  in  f irs t le tte r .  Addlress M. 
T ra d esm an , B ox  1261, C h e rry  V alley, 111.- 
nois. 478

S to res  bou g h t, sold a n d  exchanged . 
I f  you w a n t to  g e t in  o r  o u t of b usiness  
w rite  m e. I  h an d le  all k in d s  of b u sin ess  
p laces a n d  re a l e s ta te . F ra n k  P . C leve
land , 1261 A d am s E x p re ss  B ldg., C h ica-
go. 111.__________________ _____________ 386

A uctioneers—W e h av e  been  c losing  o u t 
m e rch an d ise  s to c k s  fo r  y e a rs  a ll o v er th is  
c o u n try . I f  you  w ish  to  red u ce  o r  close 
ou t, w r ite  fo r  a  d a te  to  m en  w ho  know  
how . A ddress  F e r ry  A C aukin , 440 S outh 
D earbo rn  S t., Chicago, 111.____________134

H ELP W A N TED .
W anted!—A firs t-c la s s  m a n  w ho u n d e r

s ta n d s  th e  cond itions  of th e  re ta il m e r
ch a n ts , to  a c t a s  o rg an ize r  a n d  field m an  
fo r th e  M ich igan  F ed e ra tio n  of R e ta il 
M erch an ts . M u st oe qualified  to  so lic it 
m e m b ersh ip s  a n d  ad d re ss  local m ee tin g s  
of all c lasse s  of m e rch an ts , of good a d 
d ress  an d  p e rso n a lity  a n d  b e a r  th e  clos
e s t  in sp ec tio n  a s  to  c h a ra c te r , ab ility , 
e tc . A  good position  to  th e  r ig h t  p a r ty . 
A ddress  a t  once, E . S. Roe, P re s id en t, 
B u ch an an , M ich., o r  F . M. W itheck ,
Sec’y, L ansing , M ich.________________ 650

W a n ted —S h ir t sa lesm en . H . M. Joyce  
& Co., J . J . K insey , M gr., 207 M onroe 
A ve., G rand  R ap ids, M ich. 642

W a n ted —C lerk  fo r  g en e ra l s to re . M ust 
be  so b er a n d  in d u s tr io u s  a n d  h a v e  som e 
p rev io u s  experience . R efe re n ces  requ ired . 
A ddress  S to re, c a re  T ra d esm an . 242

SITUATIONS W A N TED .
S ale sm an  w a n ts  position  a f te r  J a n u a ry  

1, N o r th e rn  M ich igan  te r r i to ry  p re fe rred . 
P re fe r  sp ec ia lty  line, b u t can  sell a n y  
othe'r. A d d ress  S alesm an , c a re  T ra d e s 
m an . 606

W ant ads. continued on next page.

Here is a Pointer

Your advertisement, 
if placed on this page, 
would be seen and read 
by eight thousand of 
the most progressive 
merchants in Michigan, 
Ohio and Indiana. We 
have testimonial let
ters from thousands of 
p e o p l e  who h a v e  
bought, sold or ex
changed properties as 
the direct result of ad
vertising in this paper.

Michigan Tradesman
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Character Counts More Than Prop
erty.

D uring the exam ination of J. P ier- 
pon t M organ before the P u jo  com 
m ittee at W ash ing ton , som e in terest
ing facts w ere b rough t out. A m ong 
them  w as the reliance M r. M organ 
places on character in the loaning of 
m onev. T he follow ing dialogue, be
tw een Mr. M organ and Mri. XJnter- 
m eyer is full of though t:

M r. M organ: I know  lo ts of m en, 
business men, too, w ho can borrow  
any am ount, whose credit is unques
tioned.

M r. U n term eyer: Is  th a t no t be
cause it is believed th a t they  hav^. 
the m oney back of them ?

No, sir; it is because people be
lieve in the  m an.

And it is regard less of w hether he 
has any financial backing a t all, is it?

I t  is very often.
And he m ight no t be w orth  any

thing?
H e m ight no t have anything. I 

have know n a m an to  come into m y 
office and I have given him  a check 
fo r a m illion dollars w hen I knew 
he had no t a cent in th e  w orld  

T here  are no t m any of th em ’
Yes, a good many.
Com m ercial credits are based upon 

the possession of m oney or property? 
M oney or p roperty  o r character.
Is  no t com m ercial credit based 

prim arily  upon m oney or p roperty?
No, sir; the first th ing  is character. 
Before m oney or property?
Before m oney or any th ing  else. 

M oney can not buy it.
So th a t a m an w ith character, w ith 

out any th ing  a t all behind it, can get 
all the credit he w ants, and a m an 
w ith the property  can no t get it?

T h a t is very often the case.
But is th a t the rule of business? 
T h a t is the  rule of business, sir.
I f  th a t is the ru le  of business, Mr. 

M organ, why do the banks dem and 
the first th ing  they  ask—a sta tem ent 
of w hat the m an has before they  ex
tend him credit?

T h a t is a question w hich—th a t is 
w hat they  go in to ; bu t the first th ing  
they  say is, I w ant to  see your rec
ord.

Y es; and if his record  is a blame 
the next th ing  is how  m uch he has 
got?

People do no t care then.
F o r instance, if he has go t govern

m ent bonds, o r railroad  bonds, and 
goes in to  get credit, he gets it, a n l  
on the security  of those bonds, doec 
he not?

Yes.
H e does no t ge t it on his face or 

his character, does he?
Yes, he gets it on his character.
I see; then  he m ight as w ell take 

the bonds home, had he not?
A m an I do no t tru s t could no t 

get m oney from  me on all the bonds 
in C hristendom .

T h a t is the rule all over the w orld? 
I th ink  th a t is the fundam ental 

basis of business.

T h a t is good to  read. I t  pu ts m an 
ahead of m oney. I t  says th a t char
acter counts for m ore than  property  
and tha t th a t is the ru le  of business. 
M oreover, it says so w ith  pow er,

w ith an undeniable candor and sense 
of conviction. T hey  are  good w ords 
to  be read, com ing from  a m an 
seventy-five years old of an experi
ence of hum an affairs, and especially 
of business affairs, th a t is hardly 
rivaled and no t exceeded in th is w orld 
at th is time.

T he g rea test th ing  in the w orld is 
a man.

I t  alw ays is.
I t  alw ays will be.

It W as a Raincoat.
A K alam azooan was speaking of the 

sto ry  about the man who com plained 
tha t the soles came off his new boots 
after he had w orn them  a week and 
who was told by the dealer:

‘My friend, those are cavalry boo ts; 
you m ust have been w alking in them.

T he citizen said: “T h a t sounds like 
a yarn, but here is som ething that 
actually happened to me. I bought a 
raincoat tha t was guaranteed  and took 
it back because the color faded out 
in spots. And the storekeeper had 
the nerve to say: ‘I sold you this 
for a raincoat. Y ou have been w ear
ing it in the sun.’ ”

E gg Plays Many Parts.
In  a decision on eggs the A ppellate 

C ourt of Chicago says: By the unin
form ed, eggs are ordinarily  divided 
into two classes—th a t is, good e£ 
and bad eggs—but we are told by the 
evidenc herein th a t am ong those en
gaged in the business m any grades 
are recognized; th a t an egg, like a 
m an, in its time, plays m any parts, 
its acts being seven stages. A t first 
they are called “e x tra s ;’’ then  “ No 1;” 
then  “d irties ;” then  “checks,”’ and 
then “spots.” T he sixth stage shifts 
into “leakers.” T he last stage of all 
th a t ends th is strange eventful his
tory  is “ro ts.”

Sounded Q ueer.
"I 'm  shopping early, an’ I w ant to 

see some of these th ings tha t folks 
sleep in.”

"O h, you m ean pajam as.”
“No, I don’t w ant them  for pa, I 

w ant them  for ma. I reckon you d 
call them  m ajam as.”

BUSINESS C H A N C E & ________
I f  y o u ” have th e  ca sh , h e re  is  th e  op

p o rtu n ity  you h av e  been  w a it in g  for. On 
acco u n t of n ec ess ity  to  ch a n g e  c lim ate , 
th e  b e s t a n d  m o s t u p - to -d a te  d ry  goods 
an d  c lo th ing  s to re  in  one  o f th e  m ost 
p ro g ress iv e  to w n s  in  U p p er P e n in su la  
w ill be sold to  f irs t b uyer. F o r  in fo rm a 
tio n  w r ite  N . O., c a re  M ich igan  T ra d e s 
m an . ______________________

F o r Sale—D rug  s to re , W isconsin , p a r t  
ca sh : sa le s  $10,000 yea r. A ddress S haron
P h a rm acy . S haron , W is._________  663

F o r Sale—W ell im proved  fa rm  in M ich- 
igan . W ill consider p a r t  tr a d e  fo r h a rd 
ware, $3,000 to  $5,000. B ox 136, S aybrook,

Ilk__________________ ________________ 662
D rug  an d  book stock , location  C en

tra l  M ichigan. S acrifice sa le  by  reason  
of h ea lth . W r i te Box 75, Y p silan ti. 661 

F o r R en t—’S to re  26x70, ju s t  com pleted . 
Good location  fo r a n y  business , on M ain 
s tre e t. F o r  f u r th e r  in fo rm a tio n  w rite

A. Soucey, A lm a, M ich.__________ 660
W e  offer fo r sale , fa rm s  a n d  business  

p ro p e rty  in  n ea rly  a ll cou n ties  of M ich
ig a n  and  also  in  o th e r  s ta te s  of th e  
U nion. W e buy, sell a n d  exchange 
fa rm s  fo r b usiness  p ro p e rty  a n d  in v ite  
y o u r co rrespondence . J . E . T hom  & Co., 
~th F loor K irb y  B ldg ., S ag inaw , M ich. 659 

S pecial N otice—If~you w ish  to  sell yo u r 
b u sin ess  w rite  u s to -d a y . W e  h av e  s e v 
e ra l n am es  of p a r t ie s  w ish in g  to  loca te  
in S ou thern  or W e ste rn  M ichigan. W e 
a re  look ing  fo r  th e  fo llow ing lin es : 
G enera l s tocks , h a rd w a re  stocks , d ry  
goods stocks, g rocery  stocks, e tc . As we 
a re  exc lusive in  th e  b u s in ess  an d  w ell 
know n we can  g e t you a  b u y e r  if  th e re  
is  one to  be  had. W rite  th e  G rand  R ap ids 
B usiness  E xch an g e , 540 H o u se m an  Bldg.
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Michigan, Ohio and 
Indiana Merchants

have money to pay for what 
they want.

They have customers with as 
great a purchasing power per 
capita as any other state.

Are you getting all the business 
you want?

The Tradesman can “ put you 
nex t” to more possible buyers 
than any other medium pub
lished.

The dealers of Michigan, ’ In
diana and Ohio

HAVE the MONEY
and they are willing to spend it.

If you want it, put your adver
tisement in the Tradesman and 
tell your story.

If it is a good one and your 
goods have merit, our subscrib
ers are ready to buy.

We cannot sell your goods, but 
we can introduce you to our 
people, then it is up to you.

We can help you.

Use the Tradesman, and use it 
right, and you can’t  fall down 
on results.

Give us a chance.

TRADESMAN COMPANY
GRAND RAPIDS, MICHIGAN
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W e offer to the grocers of the 
United States $50,000 of our 
Quaker Oats and Mother’s Oats 
advertising money.

Every grocer who purchases Quaker Oats or Mother’s Oats (regular or 
family size), and will make a display in his store, will be paid a refund for 
the advertising service.

By a display, we mean a pile of goods on the counter or bread box, or any 
prominent place in the store where customers will be reminded to buy.

We w a n t a str ik in g  d isp la y  in every  store.
We want it for your sake as well as for our sake.
It means a multiplied sale, and just at the season when Quaker Oats and 

Mother’s Oats sell their best anyway.
On a one-case lot no allowance is made. It is not a sufficient display.
On a two-case order, displayed, we refund 40 cents. It is a small dis

play, but we want to pay something to all grocers.
On a three-case order, displayed, we refund 75 cents.
On a five-case order, displayed, we refund $1.25.
On more than five cases we refund nothing at all, for a five-case lot gives 

all the display we need.

This Is the Offer
Good Only in the United States

Purchase now, from your jobber, a two-case, three-case or five-case lot 
of Quaker Oats or Mother’s Oats, either or both combined, for delivery in 
one lot between January 1st and February 15th, and make a display in your 
store as outlined above.

For such displays of Quaker Oats and Mother’s Oats we refund to the 
purchaser as follows:

Two cases, regular or family size - - - $0.40 
Three cases, regular or family size - - - .75
Five cases, regular or family size - - - 1.25

(By one case we mean 36 packages regular size or 20 packages family size)

How to Collect the Advertising Refund
Mail to us your jobber’s invoice showing the purchase of one of these quantities in 

a single delivery and between the dates specified. On the invoice please make a nota
tion that you have displayed the goods as per agreement. On receipt of this invoice 
we will send the merchant our check for the amount we owe him and return his in
voice in the same envelope. Applications for refund should be made not later than 
February 20th and addressed to

The Quaker Oats Company
A d vertis in g  D epartm ent, Chicago, Illinois


