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Creators of the 5, 10 and 
25 Cent Business

T h e  first s to c k  o f  5 and 10 cen t g o o d s  sold  
in  A m erica w as placed b y  Butler B rothers.

T h e  first 5 and 10 cen t Store in  A m erica  
b ou gh t its  o p en in g  b ill from  Butler Brothers.

T h e  first 5 and 10 cen t cata logue in  Am erica, 
w a s issued  b y  Butler Brothers.

T h e  largest lin e  o f  5, 10 and 25 cen t good s in  
A m erica  is carried b y  Butler Brothers.

T h e  low est-p r iced  lin e  o f  5, 10 and 25 cen t  
g o o d s  in  A m erica is  so ld  b y  B utler B rothers.

W rite  for cata logue F. F. 958 tod ay , and c o m 
pare, COM PARE, CO M PAR E.

D o n 't accep t our statem ent o f  th e  m atter, 
co m e to  our C h icago  h o u se  and c o n v in c e  y o u r
se lf that w e  are N ation a l H eadquarters for 5, 10 
and 25 cen t good s.

BUTLER BROTHERS
Exclusive W holesalers of General Merchandise

NEW  YORK CHICAGO ST. LOUIS MINNEAPOLIS DALLAS
Sample Houses: Baltimore, Cincinnati, Kansas City, Milwaukee, Omaha, San Francisco, Seattle
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P R O D U C E C O M t o S S I O N
104-106 W e s t  M a rk et S t .,  B u ffa lo , N .  Y .  ̂ "

“BUFFALO MEANS BUSINESS”
I We make a specialty of live poultry and eggs. You will find this a good 

market. Ship us your poultry and eggs, ' , k "
REFERENCES—Marine National Bank. Commercial Agencies, Express Companies. Trade 

Papers and hundreds of shippers. * i  <
Established 1873

Crown Top C om  Popper

For Mail Carriers, Policemen, Truckmen, Railroad Men

Foster, Steven s & Co 
^  Wholesale Hardware

RubberIS PURE GUM, GIVES DOUBLE WEAR

10 afld!2 Monroe St 31-33-35-37 Louis St
Manufactured only by

Goodyear Rubber Company W. W. WALLIS, Manager 
Milwaukee

Y our C u stom ers
N eed  T h is  P rotection

W e  M anufacture

Puttie SeatingW I N T E R ’S chilling blasts have no terrors for the  
man who is wearing a Sunbeam Fur Coat—the 

kind that insures the maximum comfort and service at 
a minimum price. Sunbeam coat» are made entirely in 
our own plant. We tan the furs and tailor each gar
ment ourselves and know that it is perfect throughout.

A . E x c lu s iv e ly  •  J ^ A
C h u r c h e s  We furnish churches of all.denominations, designing and 
V U M I  v u v o  building to  harmonize with the general architectural 
scheme—from the most elaboiùte carved furniture for the cathedral to the 
-modest seating of a chapel..*

S f  h n n U  T h e  fact that we haye furnished a large majority of the city 
u v u u v i o  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction and 
materials used and moderate prices, win.

I  n d ( T £  H a l l e  W e specialize Lodge Hall and Assembly seating. 
L<' , ' , o v  t i u i i o  Ourlong experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order,
including the more inexpensive portable chairs, veneer assembly chairs, andluxurious upholstered opera chairs.

Write Dept. Y.

SUNBEAM
FUR COATS

Are rgpid sellers wherever shown« The line is broad, 
it possesses individuality and means satisfied customers.

If you are carrying the Sunbeam line, push it! If 
not. send for our special- catalog of Fur Coats- and get 
started right.

B R O W N  & SEH LER CO  
GRAND RAPIDS, MICH. N E W  YORK PHILADELPHIA
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FRESH  EGGS.
T here is a tendency to  trace back 

the trouble of stale eggs to  the farm 
ers, the facts being given th a t they 
are of all descriptions when brought 
to m arket, and the m erchant feels 
misgivings about questioning lest he 
offend and thereby lose a good cus
tomer. T he force of this reason ap
peals in m any instances, and thus the 
slipshod m ethods of gathering  eggs 
and of buying them  continues.

T here is a way to  get out of this 
ru t to  the benefit of all concerned. 
T he farm er sees the high prices quot
ed in the city m arkets and feels that 
there is m anifest injustice in p a rt of 
the profits not reaching him. H e has 
yet to learn that all eggs are not alike, 
providing they are not positively 
spoiled. He may have found out th at 
fresh eggs are better for hatching, but 
he knows no distinction along this 
line in the local m arket. H is eggs 
are dumped in w ith those of sm aller 
size and questionable color and paid 
for by the dozen. W hat incentive has 
he to  higher grades?

If you will but go to  him in a semi- 
confidential way and explain th at you 
can pay him a trifle in advance of the 
old m arket prices for strictly  fresh 
eggs; th at there is prom ise of working 
up a city m arket founded on quality, 
and that you m ust have his assistance 
in this m atter he will soon catch on to  
the idea and be ready to  go m ore than 
halfway in the co-operation. Of 
course, there  are the “crooks” who 
will beat any one in any thing, if they 
can. But a few traps set for them  
will be sufficient excuse for weeding 
them  out from the fancy deals un
less they are willing to m eet the re
quirem ents. T he average farm er is 
only too glad to  improve the quality 
of his goods if you will but show him 
the advantages to  be derived from  it. 
But if his firsts m ust go in the same 
class w ith all the lower grades, why 
should he trouble himself to  take ex
tra  pains in the gathering  and m arket
ing? _________________

T H E  CANDY TRADE. 
S tatistics show th a t the annual out

put of candy in this country alone is 
nearly $100,000,000, or alm ost one- 
sixth of the value of the  w heat or 
hay crop. Yet the fact th a t the  en

tire valuation of cane, and beet sug
ar, sorghum  and maple products com
bined does not quite reach these fig
ures is proof th a t there is profit for 
some one in the candy business, and 
a share of it belongs to  you. Candy 
sells a t all in term ediate prices be
tween 7 cents and $1 per pound, 
hence the  explanation m ay be easily 
made.

A few years ago there was much 
said about the im purities of this uni
versally consum ed sweet. A recent 
report of the specialist who has been 
a t the head of the Pennsylvania Pure 
Food Commission sta tes th a t out of 
250 samples—and he took care to  in
clude all the penny grades possible— 
only four contained ingredients con
demned by law. T he talc, te rra  alba, 
sulphur dioxide, gelatin, glue and o th 
er adulterants and cheap colorings 
were notably absent.

But m uch of it was found abound
ing in filth. Candy exposed to  the 
dust of the street o r store is bound 
to  ga ther and hold the flying parti
cles, absorbing them  to a g reat ex
tent. T he danger of the cheap can
dies seems not now so great in their 
original com position as in their han
dling. W hile some sam ples showed 
defects in the m anufacturer’s pack
age, such as w orm y nuts and the 
presence of nut shucks, m ore were 
objectionable because of the careless
ness of the  retailer. H ere  is a point 
on which a reform  is very much 
needed. I t  is in your hands to  work 
it out. Make it your business not to  
keep the product in the open, expos
ed to  dust, and possibly to  the han
dling of every one who comes in. 
Avoid animal candies, which children 
play w ith until they are filthy and 
then eat. Em phasize cleanliness and 
neatness in this commodity, and work 
up your patronage through this spe
cial care.

SH O W ING  T H E  SOURCE.
Showing the source of goods may 

seem a very insignificant affair, and 
yet there, has been m ore than  one 
sale of expensive feathers th rough 
the exhibition of ostrich  eggs and 
young, now so comm on an adjunct 
of the window featuring  ostrich 
plumes. Those not fam iliar w ith the 
collection are curious, o r they go to 
show them  to the children and are 
eventually in terested  in the sales. 
You can no t expect to  sell goods un
less you can get the public to  look 
a t them . If this can be done in a 
way which entertains they are 50 per 
cent, m ore likely to  become purchas
ers.

But a few days ago we saw a bunch 
of peanut plants w ith the m atured 
nuts a t the roo ts in the window of a 
fru it sto re  very much farther north  
than peanuts are grown, w ith the sim

ple placard, “These peanuts were 
grow n in—” nam ing their own town. 
Many halted to  see them, learning 
perhaps w ith astonishm ent th at the 
peanuts grow under the ground. And 
it is safe to  say th at this little  ex
hibit increased the sales in at least a 
few instances.

Take a little pains to show the way 
the products grow. In  large cities a 
few corn stalks, showing the corn in 
tassel and silk or w ith the ripened 
ears may prove an in teresting  decora
tion. A sheaf of w heat is a good ad
vertisem ent for your standard  flour. 
Coffee berries in the original shell, 
a cocoanut showing the outer cover
ing, even rice or cotton  in natural 
state  will prove new to many.

If you have silk goods for sale, 
show some of the cocoons as gath
ered. The local taxiderm ist will 
m ount a raccoon or mink to lend in
terest to  your fur exhibit. Specimens 
of gold and silver ore or opals and 
various form s of quartz crystals will 
lend a new charm  to the jew elry de
partm ent. And the little flax wheel 
on which grandm other spun all of the 
linen and tow for the family will help 
to in terest the public in your table 
linen, the m ore if a bunch of flax all 
ready for spinning is attached.

T H E  ITIN ER A N T.
Once it was the mission of the col

lege president to  hear a portion of 
the daily recitations and be present 
to  superintend the w ork in general. 
W hile he took m ore freedom  in his 
coming and going than o ther mem
bers of the faculty, long execursions 
from  home during the college year 
were not entertained. But to-day all 
seems changed, and the college gets 
along quite as well when he is on 
the o ther side of the continent, en
gaged in addressing alumni and o th 
er m eans of raising funds for it.

T his work of charity  m ay be a 
necessity in the m anagem ent of the 
college, and yet it would seem that 
the president, supposed to  be pos
sessed of superior educational train 
ing m ight be better employed at 
least a portion of the tim e than 
working up begging schemes which 
m aterialize in m ore of pomp and 
show than of scholastic ability.

Once it was regarded th at even 
the President of our country had 
home duties. W hile he took short 
trips to familiarize himself with the 
needs of his people, to  thus spend the 
g reater p a rt of his time would have 
been deemed preposterous. Possibly 
the best way to  serve one’s country 
is for the P resident to  render him
self the subject of a personal exhibit. 
As for his speeches—they could be 
made m ore far-reaching th rough the 
press. Types, classes, districts, may 
need personal supervision, yet it

would seem th at much of the work at 
the nation’s capital is being left to 
o thers in this itinerant life. The old 
lady who neglected her w ork to go 
visiting increased her desire for “gad
ding about” through the indulgence. 
I t looks as though some of the peo
ple high in station  are falling into 
this same trouble.

G etting out into the world and 
com paring m ethods is an essential 
in any position or vocation. But car
rying the itinerancy to  such an extent 
that the w ork m ust be done by o th
ers or not done at all is an extrem e 
as unnecessary as it is objectionable.

FOLLO W  DIRECTIONS.
A rural resident expresses his de

sire as much as possible to  avoid 
transporta tion  by express because 
the companies so often fail to  heed 
shipping directions. The address may 
be given ever so plainly, perhaps un
derscored, and yet for some reason 
known only to  them selves, the com
pany ship the goods to  a point o ther 
than that designated. Som etim es it is 
farther away—som etim es nearer, but 
in a town not so easy of access. And 
when he purposely names the destina
tion nearest the starting  point, goods 
have been carried past this and on 
to a place where he never does busi
ness, and never thought of looking.

For instance, he re la tes: “Last 
spring I ordered some high priced 
turkey eggs delivered a t a city seven 
miles from my home. T here is an 
express office nearer, on ano ther road, 
m aking an ex tra  transfer between 
companies, w ith the usual increase 
in rates for this. Besides, I did not 
want those eggs entrusted  to so many 
transfers before passing into my own 
hands. Daily enquiry was made over 
the phone in order to  go for them  
without delay. A fter some days of 
delay word came from  a small town 
nearer home th a t they had been ship
ped there—unauthorized! N ot an egg 
hatched. T he fault m ay not have 
been because of the bungle in deliv
ery, but I should have been ‘ more 
fully satisfied to  have had my in
structions carried out.”

In  personal interviews there are 
occasions when you m ay offer a sug
gestion; but when the o ther party  
has no chance to  explain, assume 
th at he knows his own business. 
T here may be a dozen good reasons 
why he prefers to  have his goods 
sent to  some o ther station  than  the 
one you think the legitim ate place, 
even although it m ay shorten up on 
the charges which can be collected; 
o ther business a t the place, better 
roads, etc. T he public servant should 
rem em ber that his m ission is to  serve 
and in the way indicated. T o  err 
from  this is to  court censure.
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BANKRUPTCY M ATTERS.

Proceedings in W estern District of 
Michigan.

W ritten  fo r th e  T radesm an .
Jan. 24— In  the m atter of the Mey

er H ardw are Co., bankrupt, of Man- 
ton, the trustee, H enry  T. Heald, fil
ed his supplemental final report and 
vouchers showing compliance with 
the final order of distribution, and an 
order was made by the referee clos
ing the estate  and discharging the 
trustee.

In  the m atter of A rcher Brothers, 
bankrupt, form erly m erchants at 
H art, the trustee, W. E. Rollins, fil
ed his vouchers showing compliance 
with the final order of distribution 
and an order was made by the referee 
closing the estate and discharging the 
trustee. A certificate recom mending 
the discharge of the bankrupts was 
also made.

Jan. 25—In the m atter of Glenn 
Newland, bankrupt, m erchant at But
ternut, the trustee, Chas. H. Lillie, 
filed a report showing an offer of $104 
for the stock and fixtures belonging 
to  this estate, the appraised valuation 
of which is $348, and an order was 
made by the referee directing credit
ors to  show cause, if they have any, 
why such offer or any o ther offer 
which may be received should not be 
accepted and the sale confirmed on 
February 8.

In the m atter of Frank H. Reber, 
ban k ru p t form erly m erchant at E ast 
Grand Rapids, the trustee, Chas. V. 
Hilding, filed his final report and ac
count showing total receipts of $94.40, 
and disbursem ents made and expenses 
incurred am ounting to  $33.50. The 
time for filing claims having expired, 
the referee made an order calling a 
final m eeting of c reditors to  be held 
at his office February 13 to  consider 
the trustee 's  final report and declare a 
final dividend, if any, for creditors, 

Jan, $fr—>Jn the m atter of Charles 
II, Hubbard, bankrupt, a farm er of 
Allendale, the first m eeting of credit
o rs was held, and Clare J. Hall, of 
Grand Rapids, was elected trustee  by 
the  creditors and his bond fixed a t 
WJMt, Alfred l .adewig and Frank 
Schnlmesiter, of Bauer, and A ugust 
Schilling, of Jenison, w ere appointed 
appraisers. T he first m eeting was 
then  adjourned, w ithout day.

In the m atter of A rthur O, Bacon, 
bankrupt, a Pore M arquette brake- 
man, of Grand Rapids, an o rder was 
made by the referee calling the first 
m eeting of creditors to  be held a t 
his office on February 10 for the pur
pose of proving claims, electing a 
trustee, exam ining the bankrupt, etc.

In the m atter of Dudley E. Staples, 
bankrupt, who form erly operated a 
cream ery a t M ontague, the trustee, 
Theodore Meyor, of M ontague, filed 
his final report and account showing 
to tal receipts of $681.35 and disburse
ments, including a tto rney  fees and 
expenses in suit against Chris But- 
zer, $87.14; trustee’s sta tu tory  com
missions, $36.29; appraisers’ fees, 
$22.50; o ther adm inistration expens
es, $107.16, leaving a balance on hand 
for distribution of $428.26. It appear
ing th at the time for filing claims 
having expired, an order was made

by the referee calling a final meeting 
of creditors to  be held at his office on 
Februaiy  14 for the purpose of con
sidering the trustee 's final report, de
claring a final dividend for creditors 
and closing out the estate.

In the m atter of the Osborn Home 
fu rn itu re  Co., bankrupt, of Grand 
Rapids, the inventory and report of 
appraisers was filed and shows the to
tal appraised value of all the assets, 
including the accounts receivable and 
bankrupts’ exemptions, to  be $1,462.04. 
The face value of the accounts re
ceivable is $813.99 and they are ap
praised at $406.99. An order was 
made by the referee authorizing the 
trustee to make a sale of the assets 
at either public or private sale, after 
giving ten days’ notice to  creditors, 
which sale shall be subject to  the 
confirm ation of the court.

Jan. 27—In  the m atter of Charles 
G. Dipple, bankrupt, of Grand Rap
ids, it appearing th at there are no as
sets above exemptions, and no fur
ther proceedings being desired by 
creditors, an order was made closing 
the estate, and a favorable certificate 
as to the bankrupt’s discharge was 
made by the referee.

In  the m atter of Clark O. Bigler, 
bankrupt, of R othbury, the trustee, 
A. S. Hinds, of Shelby, filed a report 
showing an offer of $50 for a piece 
of real estate belonging to  this es
tate, which was appraised at $60. An 
order was made by the referee di
recting the creditors to  show cause 
on February 15 why such offer should 
not be accepted and the sale con
firmed.

Jan. 29 — In  the m atter of 
Clarence W. Cornwell, bankrupt, 
of Grand Rapids, it appearing that 
there are no assets above exemptions 
and no further proceedings being nec
essary or desirable, an order was 
made closing the estate and a favor
able certificate as to  the bankrupt’s 
discharge m ade by the referee.

In  the m atter of Joseph Grauten, 
bankrupt, of Grand Rapids, the first 
m eetings of creditors was held to 
day. It developed from the bank
rup t's exam ination that there are no 
assets except exem ptions, and no 
trustee was elected. Unless further 
proceedings are  desired by creditors 
the estate  will be closed at the ex
piration of tw enty  days.

Jan . 30—In the m atter of Thom as 
VV. Hoag, bankrupt, laborer of Grand 
Rapids, it appearing th at there are no 
assets except exem ptions and no fur
ther proceedings appearing necessary, 
an order was made closing the es
tate, and a favorable certificate as to 
the bankrupt's discharge was made 
by the referee.

In the m atter of Jorgensen & Son, 
bankrupt, form erly general m erchants 
of Grant, the trustee, Joseph R. Gtl- 
lard, of Grand Rapids, filed his report 
and vouchers showing th at he has 
complied with the final order of dis
tribution heretofore made in this 
m atter, and an o rder was made by the 
referee closing the estate and dis
charging the trustee.

In  the m atter of Fowler A Fowler, 
bankrupt, m erchants at Frem ont, the 
first m eeting of creditors was held

to-day and Theodore I. Fry, of F re
mont, was elected trustee by credit
ors and his bond fixed at $1,000. The 
bankrupt, Benj. F. Fowler, was sworn 
and examined. First meeting of cred
itors was then adjourned, without 
day.

Grand Rapids Men Predecessors of 
United F ruit Co.

Mobile, Ala., Jan. 30—A considera
ble number of the readers of the 
Tradesman deal in bananas and many 
more consume them, yet probably but 
few know that in the port of Mobile 
more of the fruit is transferred from 

' boats to the cars for shipment to all 
parts of the United States than in all 
other ports combined. Mobile is 
nearer the banana plantations of 
Central America than New Orleans 
or Galveston and a large number of 
steamers constructed especially for 
use in the banana trade are employ
ed. These steamers are long, nar
row and fast, making remarkably 
short time in sailing from port to 
port. Bananas perish quickly, and for 
that reason the bunches are cut from 
the trees before the fruit is ripe. 
W hen a steamer loaded with bananas 
arrives at Mobile, they are very 
speedily transferred from its hold to 
the refrigerator cars by means of ma
chinery, working like an endless 
chain, suspended from a derrick, the 
top of which is placed immediately on 
the center of the steamer. Between 
the chains, which descend to the bot
tom of the hold, baskets are attach
ed to a belt as wide as the longest 
bunch of bananas. Men in the hold 
place the bunches in the baskets, 
which follow one after another close
ly over the top of the derrick, when 
the baskets descend to the dock and 
automatically empty their contents 
upon a carrier, which moves the fruit 
to  the end of a platform. Near this a 
man counts and records by means of 
a machine worked with a hand lever 
or pull strap, the number of bunches 
delivered. A gang of negroes re
ceive the fruit at the platform and 
pass it into the refrigerator cars close 
at hand. An idea of the extent of 
the business is furnished by the fact 
that not infrequently trains made up 
of from forty to  fifty refrigerator cars 
are started from Mobile on trips to 
the N orthern cities in a single day. 
T he unloading machine has handled 
750 bunches in an hour, although five 
hundred is a fair average. One day 
last week three steam ers were unload
ed of their cargoes of bananas. One 
steam er brought 17,000 bunches, an
o ther 15,000 and the third 14,000. The 
docks of Mobile are forty-five miles 
nearer the Gulf than are those of 
New Orleans, and Mobile Bay is 
much more easily navigable than the 
Mississippi River, hence the prefer
ence given to the form er harbor by 
the importers.

A fact not known to many reader* 
oi the Tradesman is that Jam es D 
Lacey, William M Robinson and 
Charles W. Mills, all of Grand Rap- 
ids,^ foresaw the possibilities of the 
business of growing and exporting 
banana# in the year 1883. Those gen
tlemen purchased lands in British 
Honduras and commenced stocking

the same with trees, intending to en
gage largely in the business. The sud
den death of Mr. Mills of yellow fev
er and the inability of either Mr. La
cey or Mr. Robinson to take up and 
carry on the w ork undertaken by Mr 
Mills, on account of the more impor
tan t land and tim ber business which 
required their attention , compelled an 
abandonm ent of the enterprise. Mr 
Lacey is now a millionaire and re
sides in Chicago, with branch offices 
in the finest business block in New 
Orleans. Mr. R obinson resides in 
Grand Rapids and has long been on 
Easy street. H is son, Benjamin, gives 
prom ise of becom ing one of the finest 
public u tility  experts in the country.

A rth u r S. White.

D issertation  on the  A rt of Window 
T rim m ing,

W indow trim m ing is truly an art. 
An a rt which demands much of its 
followers in the way of equipment. 
W hat is an a rtist w ithout good paints 
and brushes? W here would the mu
sician be w ithout a good instrument ? 
W here would the sculptor be with
out a good, sharp chisel? W hat can 
a window trim m er do without good 
fixtures? No m atter how good the 
artist, the musician, the sculptor or 
the window trim m er, he can do noth
ing w ithout the proper means for ex
pressing his ideas and inspirations.

I t is true th a t a rtists  have painted 
w ithout good brushes, and it is also 
true that m usicians have written 
wonderful sym phonies on wrapping 
paper with a barn loft as a studio, 
and it is also very true that sculp
tors have carved out marvelous cre
ations w ithout a good, sharp chisel, 
but we are still looking for a single 
instance where even the very best 
window trim m er has been able to put 
into effect the ideas that occurred 
to him, w ithout having to  change 
them  considerably on account of the 
lack of p roper equipment.

For years em pty boxes, cartons, 
sticks of wood, etc., were the sole 
m eans of displaying. But all these 
years men w ho understood the net ds 
of the  window trim m er, were evok
ing in their m inds a set of window 
fixtures th a t would put even the 
m ost inexperienced window trimmer 
in a position to  m ake beautiful win
dow trim s easily.

One of th e  resu lts of this evolu
tion  is a se t o f interchangeable w 
window fixtures, so designed, so 1 
structed th a t each p a rt will fit any 
o ther p art perfectly. In  this Way the 
possessor of th is wonderful set 
fixtures m akes his ow n fixture-, 
needs them , in the sizes that he r 
them  and in the  shape th a t be r. 
them. N ot only  can be make 
but backgrounds, dividers and -< 
hundred and one aids to  win 
trim m ing th a t are employed by the 
window trim m er.

The ow ner o f one of these set 
at his com m and the  m eans of ex 
tion of hnndreds of ideas, thus 
inating th at sam eness that pr<* «1 
when the perm anent fixture, ¡hat 
have been in vogue in years past are 
used.

A fast young  man move# faster >n 
a  dow n grade.
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W afted  Down F rom  Grand T raverse 

Bay.
T raverse City, Jan. 30—T raverse 

City Council held its regular m eeting 
Saturday evening and all com m ittees 
were appointed for our annual ban
quet, which will take place next 
m onth. H enry  Vanderw erp was in
itiated in due form  and two more ap
plications were reported  favorably, 
besides seven m em bers from  W ex
ford Council were added to  our list, 
m aking our m em bership now 108, and 
we expect to  have a m aterial increase 
a t our next meeting.

One of the Pere M arquette eating 
houses at this place has been con
verted into an undertaking establish
m ent. Now either the Pere M ar
quette dining car service m ust be 
som ething fierce or they expect to 
starve their patrons between eating 
houses. T he P. M. always was such 
an accom m odating road, possibly 
they figure to  take care of passengers 
who m ight have heart failure if they 
did ever pull in on time.

Ferry  Hannifen, of Grand Rapids, 
has engaged in the m oving picture 
show business as a side line, dis
playing life size photos of Joe  P er
kins in action a t the beach. W e know 
this is true, for Al. Gleason attended 
one of the perform ances and Al. says 
they are fine. Al., please tell us all 
about that w edding party.

The H otel Truesdell, at Frankfort, 
has been sold to  a Mr. Yeasel, who 
expects to  rem odel it and give Frank
fort a hotel it will be proud of.

T he Pere M arquette m orning train  
pulled into E vart on tim e one day 
this week and there  was not a pas
senger at the station, as it has been 
the custom to plan from  th irty  min
utes to  three hours late.

W m. Olson, from  the Soo, has 
moved to  our city. Mr. O lson repre
sents the Scotten Tobacco Co., of 
D etroit, and we assure you, Bill, we 
greet you.

Can any one give a good reason 
why B ert B artle tt should leave his 
piccolo a t the H otel W hiting, T rav 
erse City?

Clem ent T . Lauer, of Grand Rap
ids, succeeds Chas. How e as block 
man fo r this te rrito ry  for the In te r
national H arvester Co. W e welcome 
you to  th is  te rrito ry  and wish you 
success. Chas. Howe, we understand, 
has been prom oted to  a  position in 
the office, which we are pleased to  re 
p o r t

W exford Council, No. 438 (Cadil
lac), ch arte r w as a rrested  last T h u rs
day and the ten  m em bers w ho w ere 
in good standing were transferred  as 
follows: T raverse  City, Grand Rapids, 
Kalam azoo and Owosso. T his leaves 
os tw enty-one good Uve councils, w ith 
a to ta l m em bership o f 2,411 in the 
State.

W e understand th a t the  Pere M ar
quette tim e tables are  sold in aK the 
leading book stores as joke hooks.

W e kindly accept the apology o f 
our friend, Jim  Goldstein, and we 
really did th ink  th a t he  was exceed
ing the speed lim it with  hiss previous 
m ention when the  w riter a t  th is end 
was absolutely innocent. if  Mr. 
Goldstein had taken a  little  precau
tion before critSeiaing there  would

have been no need of an apology. 
However, we are all subject to  e rrors 
and hereafter articles of malice 
which are w ritten  above alias signa
tures will be investigated. Mr. Stowe 
should first ask the perm ission of his 
correspondents before accepting this 
class of m atter. W ell, le t’s forget it 
anyway.

Thos. Fralick, S tate Representative 
and hotelkeeper at Copemish, should 
be com plim ented on furnishing indi
vidual towels for some tim e past. 
Tom  always did try  to  use the boys 
right. H e certainly did the w riter a 
good tu rn  a num ber of years ago.

Frederick Richter, son of the Rich
ter family, has been confined to  his 
home with a run of typhoid fever for 
the past three weeks and a t present 
is as well as can be expected.

H ave you joined the A nti-Tipping 
League?

N. G. Sayles, form erly m erchant a t 
Scottville, but now President of the 
Peoples S tate Bank of the same city, 
is spending a few weeks in Grand 
Rapids a t 508 South Division street 
and would appreciate it if the boys 
would call on him, as he is there tak
ing treatm ent. Mr. Sayles has a host 
of friends am ong the boys, owing to 
his fair trea tm ent and his willingness 
to  slip a fellow an order whenever pos
sible. F red  C. R ichter.

Activities- in Some Indiana Cities. 
W ritten  fo r th e  T radesm an .

The D reier D rug Co. has pur
chased the Joseph U ussbaum  phar
macy, a t F t. W ayne. T he sto re  will 
be rem oved to  a new location a t Cal
houn and B reckenridge streets and 
will be under m anagem ent of A ugust 
H arber and Clyde W ilkinson. The 
company has increased its capital 
stock and o ther stores m ay be open
ed later.

D ecatur has purchased fifty new 
lamps and equipm ent for street light
ing purposes.

T he Bowser factory, a t F t. W ayne, 
which employed 250 salesmen last 
year, will increase the num ber to  400 
this year.

T he Indiana M anufacturers’ and 
Shippers’ A ssociation will hold a  
m eeting in F t. W ayne early in Feb
ruary.

T erre  H au te  d ruggists a re  prepar
ing to  en terta in  the  S ta te  Pharm aceu
tical Association, which m eets in th a t 
city  its June. T hey  have arranged  for 
a  jo in t m eeting  w ith th e  traveling 
d rug  m en Feb. 9, w hen a  num ber of 
en terta inm ent features fo r th e  S ta te  
convention will be planned. T err i  
H aute is looking fo r over «00 v isit
o rs a t th e  sum m er m eeting.

President Geo. M, fla S n er, o f the  
Retail M erchants' A ssociation o f F t, 
W ayne, w an ts 100 new m em bers, so 
th a t the  Association shall have a t 
feast 300 m em bers by  th e  tim e  th e  
S tate  organization m eets there  a  y ear 
hence. T he  M em bership Com m ittee 
has sta rted  o u t on an active cam
paign..

'Seeing Evansville" autom obile# 
wifi be p laced in daily service in  tha t 
city this spring a# an outcome of the 
recent: automobile show held hr disc 
cfey.

T h e  fttife n a  Commission o n  I s -

dustrial and A gricultural Education, 
which was created by the Legislature 
last year to  look into the needs of the 
different industries of the S tate along 
educational lines, will visit F t. W ayne 
early in February  to inspect factories 
and schools. A public m eeting will 
be held, with addresses by local men 
of prom inence.

The Commercial Exchange of 
Goshen will hereafter be known as 
the Goshen Commercial Club.

George A. Schaal, of T erre  Haute, 
has been elected President of the In 
diana Association of D yers and Clean
ers, and Chas. W ienand. also of 
T erre  Haute, is Secretary and T reas
urer. v

T he present plan of track  elevation 
in Indianapolis will cost the city and 
railroads m ore than  $3,000,000. T racks 
in the union station will be elevated 
12 to  15 feet and the Union Railway 
will be compelled practically to  re
build its term inals.

J. H orace M cFarland, of H arris- 
burg, Pa., apostle of the new day 
that is dawning in civic affairs, spoke 
last week in F t. W ayne and gave the 
people there some things to  think 
about. H e declared the sign nuis
ance is m ore prevalent there than in 
any o ther city of its size, th at there 
is golden opportunity  for river front 
improvem ent, that all city approach
es are bad and unattractive to  the 
traveling public and th at P ittsburg  
suffers less to-day from  smoke than 
does F t. W ayne. “T he city has many 
hospitals,” said he. “)Yhy not work 
a t the o ther end and keep people out 
of them ?” A lm ond Griffen.

Meet Your Customer More Than 
Halfway.

W ritten  fo r th e  Tradesm an.
Tw o m ost im portant tru ths which 

can hardly be too  often repeated 
were recently  stated in the T rades
man. I t was said th at m any people 
do not know when they enter a 
store w hat they w ant to  buy, and 
that too m any m erchants or clerks 
act on the supposition that custom 
ers do know what they w ant and 
therefore offer no suggestions o r ad
vice to  the would-be purchaser. A 3 
a consequence the sto re  not only 
loses a  sale a t the  time but it  loses 
patronage which m ight easily be se
cured. O r i t  m ay be a  sale is made 
of som ething which does n o t exactly 
su it the  purchaser. H e  takes i t  
w ith the feeling th a t i t  w ill have to  
do and goes aw ay half disappointed, 
when the  th in g  which would have 
pleased hint and fully answ ered his 
purpose m igh t have been obtained 
then  and  there.

O ne can hard ly  realize how  much 
it helps to  win o r  hold custom er# 
when th e  la tter  com e to  realize th at 
the  m erchant o r  clerk n o t only  un
derstands their need# b u t can  rec
om m end the  th ing  o r  th e  good# 
which w S i best m eet th e  require
ment#.

T he salesman behind th e  co u n te r 
can n o t deal successfully with these 
custom er# ‘Miles# he  know hi# g w t# . 
hi e  m ust understand th e  purpose# 
fo r  which they  a re  ts# be used', th e  
conditions o s which they  a re  adapt
ed, d ie ir  wortUno' o r  rnanioulatiofi

and he m ust be keen to  determ ine 
from  the m eager ideas furnished by 
the custom er ju s t w hat will fit the 
particular case.

W hile this m atter of offering sug
gestions and advice to custom ers 
should never be overlooked it should 
also never be overworked. T o a t
tem pt to  advise some people would 
be a g reater m istake than  the first- 
m entioned failure; and so the sales
m an m ust also know his customers. 
This m eans m ore a knowledge of 
hum an nature than  an intim ate ac
quaintance w ith each one.

L istlessness, inatten tion  and in
difference to w ants of custom ers are 
inexcusable in any m erchant, sales
m an or clerk. The prim e reason for 
being in business is to  serve the pub
lic, and this can no t be satisfactorily 
done w ithout m aking efforts to 
learn the needs of the  people.

T he clerk who is unoccupied 
should never let it be necessary for 
some one who is busy to  call his 
a ttention to  a w aiting custom er.

A growing, investigating mind and 
an in terest in one’s work, aside from  
the wages received, will lead a sales
man to  study people, their vocations, 
their environm ents, their needs ana 
their general and individual char
acteristics.

T he comm endable am bition of a 
m erchant to  secure new custom ers, 
increase his trade, enlarge his field 
of operation and usefulness will na t
urally lead him to take the in itia
tive in selling goods. People gener
ally expect th at he will do so, and 
a failure to  m eet custom ers a t least 
halfway causes a m erchant o r clerk 
to  be regarded with disfavor.

The inexperienced clerk will be 
forgiven many m istakes if he o r she 
shows an earnestness in w ork and a 
desire to  do right in all things.

E. E. W hitney.

Thirty Days of Cheer.
T he D octor—How is the patient 

this m orning?
The Patien t’s W ife—I think he is 

better, but he seems to  be w orrying 
about something.

The Doctor—Hum! Yes. Just tell 
him I won’t send it for a month. 
That ought to  freshen him up some.

The Invalid.
You know that ball p la yer who 

had a glass arm, a weak knee and 
^  ántkíé-—'tfi£ O'fié w ho only fin-*
ished in five games during the sea* 
son?"

*Ye#; what about him?**
**He*§ going to  w ork m  a  stone- 

yard  through th e  winter/*
— ■ w  ♦  m

Mot W h a t She M ea n t  
Maad—IVe ju#t heard of a ease- 

where a man married a g«1 on hi# 
death bed #0 she eould have hi# MiP 
lion# when he wa# gone, Gould you

we #  0rí 

te*

f like1 th a t?
wfe m «t the kind o f a  gfrf 
>e WhbuK# h e r  ad'ho*##?

Tahfng fR< Wfeewtre

W bar due# the  paper
le&tt fm  0 íHMtgf We ibaep  an eishtv
y~?m Hmii«es# man?
T om m y'i* Wather*—f presum e it

lüfiSMfw- hwr I# s œ  evsetfy square,
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Movements of Merchants.
Sunfield—Charles Hall has opened 

a harness shop in the Sweitzer build
ing.

Berlin—George Moore, recently of 
Sand Lake, will open a meat m arket 
here Feb. 15.

Ionia—A new second hand store 
has been opened here by Streeter, 
W inchell & Co.

D etroit—The Peoples Ice Co. has 
increased its capital stock from $500,- 
000 to  $600,000.

Bay City—The firm of H artz  & 
Stone, produce dealers, has been dis
solved, Mr. Stone retiring.

Ovid—Edward J. Jarvis, implement 
dealer, died at his home Jan. 30, of 
pneumonia, aged 44 years.

Olivet—M. A. Hance has sold his 
stock of shoes to  W . R. Goff, who 
will continue the business.

Bay City—Ed. Blanchard’s grocery 
store, at 913 McKinley avenue, was 
badly damaged by fire January 27.

Riverside—Charles Cole has sold 
his stock of general m erchandise to 
Earl Scott, who has taken possession.

Cadillac—J. N. W ood, recently of 
Mesick, has purchased the H ewitt 
meat m arket and will take possession 
Feb. 15.

Sturgis—J. C. Lanning has sold his 
grocery stock to E. Ritzer, who form 
erly conducted a general store at 
Brooklyn.

Lansing—E. J. Pierce, who con
ducts grocery and tea stores at Ionia 
and St. Johns, has opened a similar 
store here.

Kalamazoo—L. B. Garlick has leas
ed the store a t 117 South Burdick 
street and will occupy it with a stock 
of wom en’s clothing.

Cadillac—Jam es Mason has pur
chased the Jam es Shields grocery 
stock and will continue the business 
at the same location.

Reed City — John Brockway and 
Miles Gillett have formed a copart
nership and purchased the V. W.  
M ontgom ery m eat stock.

Coral—H. H. Rhodes has purchas
ed the Medler store building and will 
occupy it with a stock of general 
m erchandise about Feb. 1.

H arbor Springs—J. F. Stein has 
purchased the dry goods stock which 
he recently sold to J. P. Southard and 
will take possession Feb. 15.

Onaway—Charles K. Sandorf has 
leased the E llio tt store building and 
will occupy it March 1 w ith a stock 
of wom en’s ready-to-wear dresses and 
coats.

Battle Creek—R obert Melrose has 
purchased the M orehouse Grocer Co.’s 
stock and will continue the business 
at the same location under his own 
name.

Glenn — G. B. T ourte llo tte  has 
bought the general stock of S. Allen, 
at D ighton, and moved it to this 
place, where he will open a general 
store.

D etroit—The Locks Chemical Co. 
has engaged in business with an au
thorized capital stock of $1,000, which 
has been subscribed and $250 paid in 
in cash.

Battle Creek—H art Bros., cigar 
dealers at 31 South Jefferson avenue, 
have sold their stock to Mrs. Adel- 
phia D. Severn, wTho has taken pos
session.

Adrian—T he cigar stock owned by 
the late Frank Aldrich has been pur
chased by R obert Cornell, who will 
continue the business at the same lo
cation.

Lowell—Bert D. W arner, recently 
of Augusta, will open a laundry in 
the Johnson building as soon as the 
necessary m achinery has been in
stalled.

Pt. H uron—The Consolidated F ish
eries has engaged in business with an 
authorized capital stock of $3,000, of 
which $1,500 has been subscribed and 
paid in in cash.

Battle Creek—The Farm ers Inde
pendent Grocery Co. has been incor
porated with an authorized capital 
stock of $1,000, all of which has been 
subscribed and paid in in cash.

D etroit—The W . F. Moore Co. has 
engaged in the wholesale jewelry 
business, with an authorized capital 
stock of $2,000, of which $1,120 has 
been subscribed and paid in in cash.

Conklin—F. E. H aas has sold a 
half interest in his grain elevator and 
implement stock to Amos Stockhill 
and the business will be continued 
under the style of H aas & Stockhill.

F reeport—H. J. Miller and Herm an 
Rensch have formed a copartnership 
under the style of Miller & Rensch 
and purchased the hardw are stock of 
S. R. W are and will continue the 
business.

Pontiac—E. J. Donohue and T im o
thy O ’Connor have form ed a copart
nership under the style of Donohue 
& O ’Connor and will engage in the 
grocery business at 100 South Sagi
naw street.

Grand Ledge—E. W . Newton, of 
Circleville, Ohio, and R. L. Stout, of 
Mansfield, Ohio, have leased a store 
building and engaged in the produce 
business under the style of the Mich
igan Produce Co.

E ast Jordan — W allace W eiss is 
closing out his clothing and shoe 
stock preparatory  to taking posses
sion of the M. Struik general m er
chandise stock at Ellsw orth, which he 
recently purchased.

P ort H uron—C. J. H arris, who for 
the past two years has conducted the 
New Enterprise store, has closed out 
his stock and will em bark in the 
shoe business under the style of the 
Enterprise Sample Shoe Co.

W hite Cloud—C. W . Barnhard has 
sold his in terest in the feed stock and 
feed barn of Barnhard & Patterson 
to John Dunn, recently of Sparta, 
and the business will be continued 
under the style of P atterson  & Dunn.

Kalamazoo—T he Bond Supply Co. 
has engaged in the wholesaling of mill, 
steam, heating, plumbing, well, rail
road and electrical supplies, w ith an 
authorized capital stock of $25,000, of 
which $12,600 has been subscribed and 
$2,500 paid in in cash.

Gladstone—H aga & Green, con
ducting a general store, have m erged 
their business into a stock company 
under the style of the Haga-W illiam - 
son Co., w ith an authorized capital 
stock of $10,000, all of which has been 
subscribed and paid in nin cash.

D etro it—W illiam  O ’Leary has sold 
the northeast corner of M ontcalm 
street and W oodw ard avenue, known 
for years as the “bill-board corner,” 
for $2,000 a foot. T he property  has 
a frontage of 100 feet on W oodw ard 
avenue and 102 feet on M ontcalm 
street, and the deal involved about 
$200,000. The identity of the purchas
er is not disclosed, but the site is 
said to have been acquired by one of 
the down town m erchants who pro
poses to  erect a large business block.

M anufacturing M atters.
Saginaw—The M arquette M otor 

Co. has changed its name to  the Pen
insular M otor Co.

Lansing—T he Rikerd Lum ber Co. 
has increased its capital stock from 
$50,000 to $100,000.

Saginaw—T he capital stock of the 
Saginaw Sandstone Brick Co. has 
been increased from $25,000 to  $50,- 
000.

W oodland—O. D. Stevens has pur- 
cased the p lant of the W oodland 
Cream ery Co. H e will m anufacture 
both bu tter and cheese.

D etroit—The Cement Block & Sup
ply Co. has been incorporated with an 
authorized capital stock of $25,000, of 
which $13,100 has been subscribed 
and $12,600 paid in in property.

Lansing—T he Gifford Engine Co. 
has engaged in business w ith an au
thorized capital stock of $50,000, all 
of which has been subscribed, $1,250 
being paid in in cash and $25,500 in 
property.

D etro it—T he D etro it A rt Metal 
Co. has engaged in business w ith an 
authorized capital stock of $10,000, of 
which $5,010 has been subscribed, 
$1,010 being paid in in cash and $4,000 
in property.

D etroit—The M arsh A utom atic Soda 
Fountain Co. has engaged in business 
with an authorized capital stock of 
$50,000, of which $32,250 has been 
subscribed, $2,500 paid in in cash and 
$26,000 in property.

Owosso—T he Im perial Garm ent 
M anufacturing Co. has engaged in 
business with an authorized capital 
stock of $15,000, of which $8,500 has 
been subscribed, $1,000 being paid in 
in cash and $3,500 in property.

Mason—T he Mason Milling Co. 
has been incorporated w ith an au
thorized capital stock of $20,000 com 
mon and $4,000 preferred, all of which 
has been subscribed, $4,000 being paid 
in in cash and $8,000 in property.

Sturgis—A  new company has been 
incorporated under the style of the 
Ideal Garm ent Co., w ith an authoriz
ed capitalization of $15,000, of which 
$8,400 has been subscribed, $1,200 paid 
in in cash and $6,000 in property.

Menominee—T he W ells-L loyd Co. 
has engaged in the m anufacture of 
w ire-w orking machines, welding ma
chinery and mechanical appliances, 
with an authorized capital stock of 
$100,000, all of which has been sub
scribed and $25,000 paid in in cash.

D etroit—The Krau§e M anufactur
ing Co. has been incorporated for the 
purpose of m anufacturing and selling 
machinery, appliances and tools made 
of iron, steel, brass, etc., w ith an au
thorized capital stock of $40,000, of 
which $21,000 has been subscribed 
and $4,000 paid in in cash.

D etroit—The T. C. F. M anufactur
ing Co. has engaged in business to 
m anufacture, buy and sell engine 
starters, automobile accessories and 
to  conduct a general auto business, 
with an authorized capital stock of 
$30,000, of which $15,000 has been 
subscribed and paid in in property.

Tecum seh—T he U. S. M acaroni Co. 
has m erged its business into a stock 
company under the style of Uncle 
Sam ’s M acaroni Co., with an au thor
ized capital stock of $100,000 common 
and $100,000 preferred, of which $150,- 
000 has been subscribed, $90,000 be
ing paid in in cash and $60,000 in 
property.

L ansing—The name of the Ideal 
Gas Engine Co. has been changed, 
and the concern is now known as the 
Original Air-Cooled Engine Co. The 
change of name was made because R. 
E. Olds, who is one of the principal 
stockholders in the company, was 
one of the first and original builders 
of gasoline engines.

Bay City—T he Germ an-Am erican 
Sugar Co. has practically completed 
its cam paign for this season, having 
finished beet slicing. T he run of sug
ar will be completed w ithin four or 
five days and work will be started  at 
once on rebuilding the p lant to  dou
ble its size and capacity. In  spite of 
the m any difficulties of the season, the 
factory has sliced 115,000 tons of 
beets, a considerably larger am ount 
than ever before.

D on’t be one of the kind of men 
who can’t stand prosperity. Ju s t be
cause you have a few dollars ahead, it 
is not necessary to  discount your fu
ture.

T he public is inclined to  believe a 
good deal th at a m an says about his 
business. A t all events it all has an 
effect. Make it look as good as you 
can.

One swallow does not m ake a 
spring, nor does one good day or 
week make a business a success. I t  
takes a lo t of them. Keep on w ork
ing.
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The Produce Market.
Apples— Pound Sweets, $3.25 per 

bbl.; Jonathans, $3.50; Baldwins, $3.50 
@4; Spys, $4@5; R ussets and Green
ings, $3.25@3.50.

Bananas—$1.50@2 per bunch, ac
cording to  size and quality.

Beets—50c per bu.
B utter—T he m arket is steady at a 

decline of l@ 2c per pound, due en
tirely to  the falling off in consum p
tive demand. The receipts are very 
light and stocks in storage are very 
light also. T he future depends on 
the demand alm ost m ore than  on the 
supply, for if the demand is any
th ing  like norm al there  will not be 
enough b u tte r coming forw ard to  
supply it and an advance will neces
sarily follow. If, on the contrary, 
the demand continues as light as now, 
there may be even further decline. 
Local dealers hold cream ery at 36@ 
37c for tubs and 38@38j4c for prints. 
T hey pay 27c for choice dairy rolls 
and 20c for packing stock.

Cabbage—3c per lb.
C arrots—60c per bu.
Celery—25c per small bunch and 

40c per large.
C ranberries— L ate Howes, $9.50 per 

bbl.
Cucumbers—$1 per doz. for hot 

house.
Eggs—T he m arket for fresh eggs 

has rem ained stationary during the 
past week, with an active demand ab
sorbing the receipts each day. Owing 
to  the extrem e w eather the receipts 
have not been up to normal. T he de
mand, considering the price, has been 
very good. T he future depends on 
the weather, as for some weeks now 
it will be the chief factor in the p ro
duction. Local dealers are paying 30c 
for strictly  fresh.

Grape F ru it—Florida, $6 per box 
of 54s or 64s.

Grapes—Im ported  Malaga, $4.50@ 
5.50 per bbl., according to  weight.

H oney—20c per lb. for white clov
er and 18c for dark.

Lem ons — California, $5.50 for 
choice and $6 for fancy.

Lettuce—H ot house, 15c per lb.; 
head, $2.50 per bu.

Nuts—Ohio chestnuts, 16c per lb.; 
hickory, $1.75 per bu.; walnuts and 
butternuts, 75c per bu.

Onions—$1.65 per bu. fo r home 
grow n; $2 per crate for Spanish.

O ranges—Floridas, $3.50 per box 
for all sizes. Navals, $3.

Potatoes—The general situation is 
accurately described by Mr. Kohn- 
horst in his weekly review of the 
m arket. Local dealers hold supplies 
a t $1.10 per bu.

Poultry—Local dealers pay 10j4c 
for springs and fowls; 7c for old

geese; 17c for turkeys. T hese prices 
are for live weight. D ressed are 2c 
higher.

Radishes—35c per dozen for hot 
house.

Squash—lc  per lb. for Hubbard.
Sweet Potatoes—$6.25 for Jerseys.
T urnips—50c per bu.
Veal—5@ 10^c, according to  the 

quality.

The Grocery Market.
Sugar—Refined grades are steady 

a t 5.40, N. Y. basis. Receipts of raws 
arriving from  Cuba are gradually  in
creasing and as there are 120 cen
trals grinding in Cuba it is expected 
th at there will be no shortage in raws. 
The European m arket is firm and 
shows an advance over the m arket 
of the U nited S tates from  J^@ lc per 
pound. T he demand has been fair 
during the week from  both the city 
and country  retailer.

T ea—Prices on all lines are steady. 
T he demand is about as usual for the 
season, and is for actual w ants only.

Coffee—T he demand from  the re
tailer has been very good, which is 
thought to  be partly  due to the cold 
w eather of the past m onth. T he job
ber and wholesaler, as a rule, are 
holding off buying supplies as it is 
hard to tell ju st w hat m ay happen 
when the com m ittee of bankers meet 
in London to  set the am ount of val
orization coffee to  be sold during 
1912. Past experience shows th at 
prices usually advance, but of course 
it is impossible for anyone to tell. 
Mild grades are steady and in m oder
ate demand. Java and Mocha are 
quiet a t unchanged prices.

Canned F ru its—Gallon apples hold 
firm and are m eeting with a better 
demand than in December. Peaches 
are taking well w ith the trade, as 
prices are very reasonable and one of 
the cheapest articles in the entire line 
of canned fruits. California canned 
goods show no change and m oderate 
demand from  second hands. T he de
mand for Hawaiian pineapples is 
steadily grow ing and the shortage in 
the fall pack m ay be relieved some 
by the usual pack in February, but 
as a rule this pack is not of as good 
quality.

Canned Vegetables — W holesalers 
assert th a t a few of the retailers have 
realized th at the consum ption of can
ned vegetables has increased so that 
with a norm al pack there will be no 
surplus and th at prices are sure to  be 
high. T he pack of corn for 1911 is 
said to be the largest in the history 
of the industry, totaling  m ore than 
14,000,000 cases. The demand for 
corn is very satisfactory and as there 
are many brands which can be re ta il

ed a t 10c per can or three cans for 
25c, it is sure to  be a popular seller. 
T he pea pack of 1911 was fully 25 per 
cent, less than the pack of past years. 
Stocks in nearly all grades of peas 
are small and it will be hard to  get 
supplies in any grade by the next 
packing season.

Dried Fruits— Peaches and apricots 
are both dull and unchanged in price. 
Raisins are dull a t ruling quotations. 
C urrants are seasonably active a t un
changed prices. O ther dried fruits 
are dull and unchanged. Prunes are 
tending higher, according to  advices 
from  the coast, a lthough no change 
has occurred as yet. T he demand is 
quiet.

Syrups and M olasses— Corn syrup 
is w ithout change. The demand is 
fair. Sugar syrup is unchanged and 
quiet. M olasses shows no m aterial 
change and fair demand.

Cheese—T he m arket is in a healthy 
condition, w ithout the likelihood of 
any special change during the week.

Rice— Prices are the same as quot
ed a week ago, which is considered 
cheap. R eports from the South are 
to  the effect th a t the newly formed 
rice combine has advanced prices, and 
th a t m illers refuse to  accept orders 
unless fully up to  quotations.

Fish—Cod, hake and haddock are 
selling in a m oderate way at com par
atively high prices. T here has been 
no change, however, during the week. 
Dom estic and im ported sardines are 
both unchanged and dull. Salmon is 
firm, high and m oderately active. 
T here  has been no change in mack
erel during the past week. The m ar
ket, however, is very strong  and while 
fish can be bought a t the same price 
as last week, it is necessary to  hunt 
som ewhat for them. Stocks are very 
low and h igher prices seem inevita
ble.

Provisions — Smoked m eats are 
w ithout change. Pure and compound 
lard are steady and in m oderate de
mand. D ried beef, barrel pork and 
canned m eats are dull and unchanged.

H. E. Hesseltine, N orthern  Michi
gan Representative for the M arshall 
Furnace Co., sends the T radesm an a 
breakfast bill of fare a t the New Che
boygan H otel for January  27. A t the 
top of the m enu is the picture of a 
hound, apparently  walking on links 
of sausage, and farther down on the 
menu is a line show ing th at home 
made sausage is tc  be had for the 
asking. Mr. Hesseltine very proper
ly observes th at this is the first hotel 
he ever heard of that, besides giving 
the name of a food on the menu, also 
presents a picture of the article and 
what it is composed of at the top of 
the heading.

An Ishpem ing correspondent w rites: 
K nute Clifton has taken a position 
with Rice & Freem an, a well-known 
clothing house of Milwaukee. Mr. 
Clifton will cover the Upper Penin
sula and N orthern  W isconsin.

Do not assume th at the clerks 
know w hat the store is advertising in 
the windows and in the newspapers. 
Make it sure th at they know by 
pu tting  the inform ation before them 
directly.

N o Particular Change in Potato 
Prices.

W hile recepits in Chicago have 
been fairly liberal, yet the m arket 
holds firm and there  has been no 
especial change in prices during the 
past week. T he accum ulation of froz
en stock in the consum ing m arkets is 
being reduced rapidly and shippers are 
taking ex tra  precautions to  avoid a 
repetition of their recent experiences. 
In  the m ajority  of cases they are 
pu tting  false floors in re frigerators 
and firing them  through to  destina
tion. T he present high prices cer
tainly w arran t additional expense to 
p rotect shipm ents.

W e do not look for any m aterial 
change until conditions become nor
mal, which will perm it a freer m ove
m ent and, consequently, lower prices. 
Exaggerated  reports have been sent 
out concerning alleged damage by 
frost of stock in warehouses and cel
lars. O ur investigation does not de
velop any serious damage along these 
lines. A. G. Kohnhorst.

Two Dairy Conventions T o Meet 
Simultaneously.

Kalamazoo, Jan. 30—The annual 
convention of the M ichigan D airy
m en’s Association will be held in this 
city the week of Feb. 19. I t has been 
decided that the M ichigan Creamery 
M anufacturers’ Assocation will as
semble here at the same time. T he 
combined conference is expected to  
bring over 500 delegates to  the city.

The Reid garage will be used for 
an exhibit room  by the creamery 
m anufacturers. H ere will be display
ed all new devices used in the dairy 
business, such as milking contrivanc
es, separators, patent churns, etc. 
Judge Knappen has consented to  give 
the use of his court room  for sessions 
of the cream ery men during the week. 
T he dairym en will probably meet at 
the Academy of Music.

One Method of Indirect Advertising.
J. W. Greenfield contributes the 

following explanation of the spring 
wheat flour controversy which re
cently raged in this city for a day or 
tw o:

“You will note that m any teachers 
of dom estic science come from Min
nesota and N orth Dakota. They are 
taught to  use spring w heat flour. 
T hey go out and teach it in the 
schools where they are employed. 
T hat is one form of indirect adver
tising. T he above schools keep their 
dom estic science departm ents up to 
the scratch, turn  out lots of graduates 
and naturally  the mills w ork for their 
support to the limit, and they get it. 
You can not blame the mills o r the 
teachers they tu rn  out. I simply 
sta te  it as a fact.”

S. A. Sears, D irector of the N ation
al Biscuit Co., leaves T hursday of 
next week for New York, whence he 
sails for Jam aica for a m onth’s rec
reation. He will be accompanied by 
his wife.

W . R. Gibbs, the T hree  Rivers 
druggist, who has been undergoing 
treatm ent at the U. B. A. Hospital 
here, left for home Monday. He is 
fully recovered.

mailto:3.25@3.50
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Three Bank Clerk Defalcations in 
Fifty Years.

Kryn V an’t Hof, m anager of the 
W est Bride street branch of the Kent 
State Bank, was discovered last week 
to  have been short in his accounts to 
the am ount of $12,000 or $15,000. This 
is mentioned not so much as a m at
ter of interesting news in banking cir
cles as to emphasize this city’s splen
did record of honesty in the financial 
institutions. In the fifty years that 
this city has had banks, only three in
stances are recalled of bank employes 
going w rong to such an extent as to 
call for criminal action. Years ago 
the colored jan ito r of the Old N ation
al Bank “lifted” a bundle of currency 
carelessly left outside the vault one 
n ight; the money was soon recover
ed, but it did not save the thief from 
a term  at Jackson. S. V. McLeod, 
Teller at the Old National, having 
dealings with L ant K. Salsbury and 
the w ater scandal, juggled with the 
certificates of deposit and even al
though he did not profit in the trans
action, he spent a year at the D etroit 
House of Correction. Al. Scharze, 
Teller at the Fourth  National, living 
more rapidly than his income would 
allow, developed a shortage to  keep 
up the pace. His shortage was about 
$2,000; his friends made prom pt resti
tution, but the Federal authorities 
would not let the case be dropped. I t 
was two years for him at Detroit. I t  
may be straining a point to  include 
the colored janitor in the list of bank 
employes going wrong, but counting 
in everybody in any way connected 
with the banks the record is still a 
splendid one and one to he proud of.

It is not by accident that the record 
is as good as it is. In the first place 
the banks are very careful whom they 
employ, and this applies as well to the 
m essengers and m inor clerks as to 
those in positions of responsibility. 
The applicant for a position in a bank 
must have strong recom mendations as 
to character and habits, to  begin with, 
and when he secures his place he is 
quietly watched as to  his habits, 
m ethod of living, associates and 
amusements, and if wayward tenden
cies are discovered he is first gently 
admonished and, if this does no good, 
he is quietly dropped. The banks 
take pride in the character of their 
employes and are careful to maintain 
the high standards of a half century. 
But the effort to  keep the bank em
ployes in the stra ight and narrow  
path does not end here. Every bank 
employe, w hether messenger, or pres
ident, cashier or draft clerk, knows 
that he is constantly watched and that 
any time he is subject to  investigation

as to what he may be doing. T his 
applies especially to  those who hold 
positions of tru st and responsibility 
and have the handling of money, but 
nobody connected with the bank es
capes the surveillance. All the banks 
have auditors who are constantly  go
ing over the books to  see that they 
are right. Then the bank exam iners 
come from Lansing to the State 
banks and from W ashington for the 
Nationals and their exam inations are 
very thorough. The bank d irectorates 
appoint com m ittees who at intervals 
make exam inations that go clear to 
the bottom  of things and what they 
do is independent of the auditors and 
the bank examiners. The bank em
ployes in positions of tru st are all un
der bond in the surety companies and 
the surety companies do much quiet 
looking around on their own account 
Consciousness that he is being w atch
ed and knowledge th at the watching 
is by experts keen eyed and familiar 
with every trick and device of fraud 
is an incentive to honesty that m ust 
and usually does appeal to  those in 
whom principle may not be strong. 
Being watched is not offensive to 
those who are subjected to  it, but, on 
the contrary, is welcomed, and it ap
plies to all alike. The directors, who 
in this city actually direct, watch the 
high officials, the high officials watch 
those who are lower down, and it is 
only a question of time when the man 
who goes w rong is caught, no m atter 
how cleverly he may cover up his 
tracks. Van’t H of juggled with the 
accounts of dorm ant depositors and 
in his position as m anager he could 
do this for a considerable time w ith
out being delected, but detection was 
inevitable, and in due time it came. 
The bank will suffer no losses, as 
Van’t H of will make restitution so 
far as he can and the bonding com
pany will make up the balance.

A shortage was found in one of the 
city’s banks a few years ago, some
what unusual in its circum stances and 
which never came to  the public. It 
was not a shortage involving tam per
ing with the books, but a dow nright 
steal. A trusted  employe was disap
pointed in not getting  a prom otion 
he hoped for. He w ent to the vaults, 
filled his pockets with currency, put 
in his resignation and left. T he short
age was discovered when the cash 
was checked up, and the clerk who 
had resigned was called in to  ex
plain. A t first he denied, and then 
confessed and when he brought the 
money back the case was dropped, or 
ra ther no prosecution was instituted. 
T he clerk’s previous record had been
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excellent, which m ade it easier to  let 
him go.

Frank P. Glazier, form er State 
T reasurer, has been paroled from  Jack- 
son, where he was serving a five to 
ten year sentence imposed tw o years 
ago for wrecking the S tate Bank of 
Chelsea, the contro l and presidency of 
which he inherited from  his father. 
Glazier was a young m an and de
veloped Napoleonic ideas along build
ing and industrial lines. As S tate 
T reasurer he deposited the S tate 
funds, about $660,000 of them  at least, 
in his own bank and used the money 
in bolstering up his various en ter
prises. In  due time the sm ash came 
and great was the sensation it cre
ated. In spite of his wealth, family 
influence and political pull, he was 
prosecuted, as would be any o ther 
bank wrecker, and received his pun
ishm ent. H e secures his release on 
parole now not in condonence of his 
offense, but as an act of mercy. He 
is broken in health and to  have kept 
him longer in confinement would 
have been fatal. T he S tate has re
ceived back all the m oney th a t Gla
zier deposited in his bank except a 
m atter of $80,000, and his bondsm en 
will make this good. T he Glazier ep1 
sode was not w ithout its benefits to 
the State, even although for tw o or 
three years following the sm ash the 
State finances were crippeld. T he in
cident led to  legislation which put a 
stop to  the practice of favoritism  in 
placing the S tate funds. U nder the 
old and loose m ethods the State 
T reasurer could deposit the State 
funds where and in w hatever am ounts 
he pleased, and if the bank he owned 
himself happened to  be the one se
lected, as it usually was, this became 
a fat perquisite. U nder the laws en
acted since Glazier went wrong, the 
S tate T reasu rer is lim ited in the 
am ount he can deposit in any one 
bank by the bank’s capital and sur
plus, and where the m oney is placed 
is made a m atter of public record in 
the bank statem ents. These are very 
desirable precautions and their adop
tion m ade the Glazier scandal not al
together in vain.

Q uotations on Local S tocks and Bonds.
Bid. Asked.

Am. Box B oard  Co. Com. 30 
Am. Box B oard  Co., Pfd. 92
Am. G as & Elec. Co., Com. 73 75
Am. Gas & Elec. Co., Pfd. 44% 46
Am. L ig h t & T rac . Co., Com. 289 289%
Am. L igh t & T rac. Co., P fd. 106 107
Boyne C ity  L um ber Co., P fd . 150 180
Can. P u g e t Sound Lbr. 3%
C ities Service Co., Com. 86 88
C ities Service Co., P fd. 83 83%
Comw’th  P r. Ry. & L t. Com. 63% 64
Com w’th  P r . Ry. & L t. Pfd. 89% 90%
D ennis S a lt & Lbr. Co. 100
F o u r th  N ationa l B ank  185 193
F u rn itu re  C ity  B rew ing  Co. 80
Globe K n ittin g  W orks, Com. 125
Globe K n ittin g  W orks, Pfd. 100 101
G. R. B rew ing  Co. 225
G. R. N a t’l C ity  B ank  180 181
G. R. Savings B ank  175
K olland-S t. L ouis S ugar, Com. 12% 13 
K en t S ta te  B ank 250 255
Lincoln Gas & Elec. Co. 30% 31%
M acey Com pany, Pfd. 97 98%
M ichigan S ta te  Tele. Co., Pfd. 99% 101
M ichigan S ugar Co., Com. 90 95
N ationa l G rocer Co., Pfd. 84% 86
Pacific G as & Elec. Co., Com. 56% 57%
Pacific G as & Elec. Co., Pfd. 93 95
Peoples Savings B ank 235
U nited  L ig h t & R ailw ay  Com. 65
U nited  L t. & R ailw ay 1st Pfd. 80% 83
U nited  L t. & R ailw ay 2nd Pfd. 70 72

Bonds.
C h attanooga  G as Co. 1927 95 97
D enver G as & E lec Co. 1949 95 97
F lin t G as Co. 1924 96 97%
G. R. Edison Co. 1916 97 99
G. R. G as L ig h t Co. 1915 100% 100%
G. R. R ailw ay  Co. 1916 100 101

K alam azoo G as Co. 1920 95 100
Sag. C ity  G as Co. 1916 99

J a n u a ry  30, 1912.
T h is  sh ee t show s v e ry  few  changes  in 

p rices and  in  each  in s tan ce  th e se  a re  a d 
vances. T h is  w eek’s  local m a rk e t s e t
tled  dow n to  a  good s tead y  dem and fo r 
in v estm en t securities . T here  w as good 
enqu iry  in  local bond l is t w ith  offerings 
few  an d  sca tte red .

C om m onw ealth  com m on held  fa irly  
firm  a t  64@65. T he  buy ing  w as not 
heavy, b u t w as steady . T he  p referred  
advanced  to  sa les a t  90%.

E ach  w eek m akes a  new  h igh  record 
fo r sales on C ities Service com m on. T h is 
w eek show s 86 bid 86% asked. Offerings 
of th e  p re fe rred  a re  q u ite  read ily  a b 
sorbed aro u n d  83@83%.

Several sales of U nited  L ig h t & R ail
w ays com m on w ere m ade a t  65@65% and 
th e  m a rk e t is  ba re  of stock. Second p re- 
fered  changed han d s a t  72. W e advise 
th e  p u rchase  of th is  com pany’s  s tock  a t  
th e  p re sen t m arke t.

A good enqu iry  h as  developed fo r M acey 
Co. stocks. A s a n  in v estm en t in  th e  
local in d u s tria l class, w e reg a rd  M acey 
p re fe rred  a s  th e  m ost conserva tive  of the  
trad eab le  securities .

More Delegates T o the Traverse City 
Convention.

P o rt H uron, Jan. 30—The G rocers’ 
and B utchers’ A ssociation has elected 
the  follow ing delegates to  the con
vention to  be held at T raverse City 
Feb. 13, 14 and 15: W. D. Smith, Jr., 
F. C. W oods, E. N. Akers, A. C. Col- 
ver, Chas. W ellm an, John  Squires, C. 
W . W ellm an, W illiam  Scheffler, E d
ward McGill, G rant Canham, J. J. 
Churchill, T hom as Hess, O tto  Schuck, 
W . L. Van Conant, C. J. Steinborn, 
J. T. Percival, H arry  S. Elliott, of the 
National Grocer Co., and S. J. W atts, 
of the Aikm an Bakery Co., will chap
erone the above party . A rthur Can- 
ham, of the Canham Grocery Co., 
wholesaler, will also accompany the 
delegates.

T he delegates will leave here on 
the m orning of Feb. 12 for Saginaw, 
where they will m eet the delegates 
from  D etroit, W yandotte, Ann A r
bor, Flint, Bay City and Saginaw. 
From  th a t place they  will travel in 
a special car to  T raverse  City.

Ann A rbor has elected S. B. Nick
els and Geo. H. F ischer as delegates.

John Fry, of Em pire, C. P. Spring
er, of E aton  Rapids, and Alex Chis
holm, of Breckenridge, have joined as 
individual m em bers since the last re
port. J. T. Percival, Sec’y.

Formal Opening of New Hotel.
Boyne City, Jan. 30—T he form al 

opening of the W olverine, our new 
hotel, will be celebrated by a banquet 
on the evening of Feb. 1. T hom as 
W hite will open the festivities as 
President of the corporation which 
erected the hotel, and J. E. Converse 
will act as toastm aster. T he pro
gram m e arranged is as follows:

The T raveling M an—Amos S. Mus- 
selman.

T he E nterprising  Spirit—L. A. B ut
ler.

Y. M. C. A.—W illiam  H. Gay.
Vocal Solo— E. C. W hite.
Ezy T erm s—J. B. McLean.
Vocal Solo—Miss Allen.
Get T ogether—E. A. Stowe.
T he Old Tow n—J. M. H arris.
Vocal Solo—Orville W hite.
T he Ladies—Rev. J. M. Gleason.

Some clerks’ ideas of salesmanship 
is that it is composed of 99 per cent, 
talk. T hat kind of salesmanship does 
not get the high-class custom ers, nor

T here is no left-over stock on the 
political pie counter.

GRAND RAPIDS
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Old National Bank
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posit bearing interest at 
Zy2%o if left one year. 3% 
if left six months.
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LO OPH OLES IN  T H E  CHARTER.
Van A. W allin, in a comm unication 

to  the daily press, takes exception to 
the Tradesm an’s position in regard  to  
the proposed city charter. Public 
spirited, patriotic, in every way a 
good citizen, Mr. W allin is the kind 
of man it is a pleasure to  meet in de
bate. He has no selfish in terests to 
serve, no personal axes to  grind, no 
o ther motive than the public good. 
W ith  him the discussion can be con
fined to  the charter itself and to  the 
menace its adoption would be to  the 
public welfare.

Two weeks ago the Tradesm an said 
the proposed charter was a “collec
tion of theories, freak ideas and re
form notions.” This may be re iter
ated, and to it we add th at in many 
of its parts it is so crude as to  be 
absolutely vicious. Its  inspiration is 
found in magazine articles and in the 
handbooks of civic dreams, not in 
common sense and practical knowl
edge of municipal affairs. I ts  basis 
is in “w hat ought to  be” and not in 
the ever-present and all-im portant 
“what is.” W hen laws are enacted 
against stealing, they are not aimed 
at honest men, but are intended as 
checks upon those who are dishon
est. W ith such a man as Van A. 
W allin as M ayor the proposed city 
charter m ight be ideal; for th at m at
ter, with him in the executive office 
the city would be well governed 
w ithout any charter at all. But this 
proposed charter contains only the 
flimsiest safeguards against the crook 
in public office, and in this respect it 
is dangerous and its adoption will 
open wide the doors to graft, fraud, 
corruption and scandal. T he whole 
theory of the charter is th at only 
good men will seek office; precau
tions against men who are not good 
are thrown away.

As for the C harter Commission, let 
us concede the fifteen m em bers lab
ored long, arduously and in the spirit 
of public duty. Have we not seen 
the statesm en at W ashington do ex
actly the same thing in fram ing a 
river and harbor bill or a new tariff 
law? W hen the river and harbor 
bill finally comes out the member who 
finds in it an appropriation for the 
improvement of Tadpool Creek in his 
district, and the one who is gratified 
that Penuckle Bay is recognized agree 
th at the bill, “as a whole,” is good 
and great. Each has his slice of pork.

Each is willing the o ther should also 
have a slice. W hen the tariff is un
der consideration if the wool con
gressm an can get “protection” he is 
willing the potato congressm an should 
also be protected, and the potato  con
gressm an has the same generous feel
ing tow ard the sugar congressm an, 
and so it goes all down the line. T he 
completed bill m eets nobody’s ap
proval in detail, but as each has got 
into it w hat especially in terests him, 
they declare, unanimously, th at “as 
a whole,” it is good. And this p ro
posed city charter was fram ed on ex
actly the same principle. T he m em 
bers of the Commission all had their 
fads and particular fancies as to  w hat 
should go into the new charter; they 
fought valiantly and for nine long 
m onths, each for his own “slice of 
pork” and when the charter was 
completed they agreed, ju st as they 
agree in W ashington, th at it is, “as 
a whole,” a work of genius and in 
every way worthy. Two m em bers of 
the Commission could not get their 
ideas incorporated in the instrum ent. 
They did not get their slices of pork 
and they are against the charter. But 
how many of the m em bers who com
mend the charter “as a distinct step 
forward in the wellbeing and prog
ress of the city of Grand Rapids” will 
endorse it in detail? How far will 
Mr. W allin subscribe to  some of its 
strange doctrines?

Does Mr. W allin, for instance, ap
prove of the retention of the vicious 
system  of.w ard  aldermen? One m em 
ber of the Commission made this his 
“slice of pork” and he had to  have 
it or the others could not get theirs.

T his charter provides th at the m ay
or, city attorney, city clerk, comp
tro ller and the twelve aldermen shall 
all be elected at the same time, for 
the same period of two years and that 
their term s shall expire together. In  
the event of a political spasm, making 
a complete sweep of the old office
holders, the city adm inistration would 
be throw n into the hands of untried, 
inexperienced men, unfam iliar with 
city affairs, unacquainted with m eth
ods or details, and, perhaps, many 
of them  “accidents.” I t is not often 
such sweeping changes take place in 
local politics, but is it right to  leave 
the city exposed to such disastrous 
possibilities?

I t  m ay be argued th at continuous 
service of experienced men is p ro
vided for in the adm inistrative 
board, but it is not—at least not nec
essarily. T he adm inistrative board is 
made up of the m ayor and four ap
pointees of the mayor, and under the 
proposed charter any one or all of 
these can be dismissed from the pub
lic service a t the whim or wish of 
the mayor. I t  is true the charter 
says the general m anagers, as the ap
pointive mem bers of the adm inistra
tive board are called, “shall hold of
fice during good behavior and effi
cient service,” but it also says “the 
m ayor shall have power to  suspend 
or remove any general m anager when 
in his judgm ent the public interest 
demands or will be bette r served 
thereby.” T he m ayor may be requir
ed to  file his reasons for the dismissal 
of a m ember of the board, but this

does not reinstate  th at official. H e is 
out and to  stay. I t  rests entirely with 
the m ayor and his judgm ent as to 
how long the general m anagers re
main, and w ith some m ayors this city 
has had and m ay have in the future 
his judgm ent may mean alm ost any
thing.

L et us consider the “adm inistration 
board :” This board, as has been sta t
ed, is made up of the m ayor and four 
appointees, the la tte r subject to  a 
m ajority  confirmation by the coun
cil. The four appointive m em bers are 
each a t the  head of a departm ent, 
general m anagers respectively of pub
lic works, health and safety, parks 
and public p roperty  and finance and 
revenue. In  the optim istic vision of 
the charter fram ers the m ayor is to 
be a good and great man, unselfish 
and high minded, and he is to  pick 
for these offices of responsibility the 
very best men he can find anywhere.

H e is not confined to Grand Rap
ids, nor to Michigan, nor to  the U nit
ed States, but can go anywhere he 
pleases in all the world for his men. 
T he general m anagers, w ith all the 
powers they possess over the city’s 
finances, health, safety and well be
ing, are not, under this proposed- 
charter required to  be electors or 
property owners in the city, or even 
American citizens. T he charter pre
scribes no qualifications whatever, 
m akes no requirem ents as to  honesty 
or ability, but leaves their selection 
entirely with the m ayor. W ith  such 
a m ayor as Van A. W allin would 
make it is certain high grade men 
would be chosen, but suppose we had 
some o ther kind of m ayor? Suppose 
we had a m ayor who believed the 
highest qualification a m an could 
possess is the ability to  swing the 
saloon or the labor or some other 
vote? Does the charter contain any 
safeguard against such an official? 
This city has had such m ayors in the 
past and there is no reason to  believe 
that we will escape having them  in 
the future. Should we leave the city 
wide open to  his gentle mercies when 
he shall come?

T he general m anagers are a t the 
heads of their respective departments, 
and m ust be obedient to  the m ayor 
or “in his judgm ent” out they go. 
The heads of departm ents have the 
appointm ent of all their subordinates, 
subject to  civil service rules, which 
will be referred to later, and subject 
also to the m ayor’s wishes, as has 
been shown. T he w ork of the sev
eral departm ents is passed upon by 
the adm inistrative board, and, in the
ory, the  four general m anagers and 
the m ayor will counsel together in 
doing w hat is best for the city; in 
practice each will be m ore interested 
in his own slice of pork than in the 
general welfare, and to gain his own 
way he will not interfere w ith w hat 
the others do. I t  will, in o ther words, 
be a tickle me tickle you organization 
with the m ayor in control. T he ad
m inistrative board is required to  hold 
daily public sessions for the transac
tion of business, but w ith some m ay
ors we have had and some we may 
have in the future is there any safe
guards against the back room frame

up of any scheme the m ayor and his 
associates may wish to  put through?

The general m anager of public 
works under this charter m ay be a 
high grade m an of the Samuel A. 
Freshney type or a ward politician, 
a resident of Grand Rapids or a for
eigner, ju st as the m ayor pleases, but 
he controls the city w ater works, the 
city lighting and all .the public im
provem ents and has the employm ent 
of all the labor, skiled and unskilled, 
th at may be used, and the only check 
upon him is the good conscience or 
the political in terests of the m ayor 
and perhaps w hat the o ther m em bers 
of the board may say, and the latter 
would not be likely to  interfere for 
fear their turn to be interfered with 
would come next. All the public im
provem ent contracts, am ounting to 
m illions of dollars, come through this 
departm ent to  the adm inistrative 
board for approval, and by express 
provision the charter forbids the 
common council to  "rescind or al
te r” any contract of w hatever nature 
the adm inistrative board m ay make 
w ithout the board’s consent. Does Mr. 
W allin or any o ther good citizen re l
ish the idea of having a w ard politi
cian a t the head of the departm ent of 
public works, w ith no safeguards or 
lim itations upon his authority  other 
than th at which four o ther men of 
the same type may exercise and with 
the council denied the right to  ques
tion the contracts?

T he departm ent of public health 
and safety represents a consolidation 
of the present fire, police and health 
departm ents, and the general m ana
ger has the appointm ent, subject to 
confirmation by the adm inistrative 
board, of the superintendent of po
lice, the fire m arshal and the health 
officer and all their subordinates. The 
present fire and police board and the 
board of health are abolished. Sup
pose we had a m ayor who saw fit to 
appoint to the head of this depart
m ent the man who could deliver the 
saloon vote. W ould Grand Rapids be 
a nice town to live in for those who 
believed in decency and quiet? Sup
pose his choice should be some one 
whose chief m erit was his ability to 
control the labor vote; w hat would 
happen in the event of another big 
strike? Do these contingencies arouse 
pleasant opinons of this charter in 
the mind of Mr. W allin?

U nder the present city charter bills 
against the city are passed upon first 
by the departm ent incurring them, 
then by the city com ptroller, then by 
the council com m ittee on claims and 
accounts and, finally, by the council 
as a whole. H ere are four checks 
against fraud. U nder the proposed 
charter the general m anagers, who 
may be high grade men or ward heel
ers—residents of Grand Rapids or 
foreigners, as m ay suit the m ayor— 
certify their bills to  the adm inistra
tive board and then they are passed 
on to  the com ptroller for a final 
audit. The check on dishonesty is so 
slender as to be scarcely w orth m en
tioning. U nder this charter division 
and silence would be wonderfully easy 
for a small body of five congenial 
souls. The only real check is a pro
vision th at when the m oney in a
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fund is gone there shall be no more 
spending. W ould Mr. W allin entrust 
his own business affairs to  an a r
rangem ent so devoid of safeguards? 
If he would not, why should he favor 
a plan th at would make it so easy 
to  be free with the dollars of the peo
ple?

T he whole theory  of the proposed 
charter is th at those who hold office 
are to be of the highest and best type 
of men and th a t evil will not be 
dream ed of in official circles. T he 
whole theory of law from  the day of 
Moses to the close of the last State 
Legislature has been for the p rotec
tion of society from  those who would 
do evil. W hich is the safer and bet
te r theory?

The charter fram ers place g rea t 
stress upon w hat they claim to be 
proper checks on w rong doing in ad
m inistrative circles, the civil service 
commission and the recall. And one 
of them  is a joke and the o ther g ro
tesque.

The m ayor can dispense w ith the 
services of any m em ber of his admin
istrative board at any tim e when “in 
his judgm ent” a change is desirable, 
as has already been shown. In  ex
actly the same way, any general m an
ager can let out any of his subordin
ates, and the only redress the man 
who has been discharged can claim is 
the right to  know why he was fired; 
there is no provision for an investi
gation or reinstatem ent, and there
fore the dismissal is final. Wher& is 
the protection for the officeholder 
whom the m ayor w ants to  get rid  of? 
T he civil service code also provides 
that the immediate subordinates of 
the general m anager shall be appoint
ed under civil service rules, and that 
applicants for office shall be “subject
ed to  exam ination, which shall be 
public, competitive and advertised.” 
Think of H arvey O. C arr taking an 
exam ination for chief of police, or of 
Fire M arshal Lem oine going through 
a quiz, or a man of the S. A. Fresh- 
eny calibre letting  a civil service 
commission ask him questions, all in 
com petition with any o ther aspirant 
for the office who m ight appear. And 
yet this is w hat this charter contem 
plates.

W hen a public official is supposed 
to  go wrong, or when the course he 
pursues may no t m eet w ith popular 
approval, he may be subjected to  the 
recall. Twenty-five per cent, of the 
qualified voters shall petition for the 
officer’s retirem ent. T his m eans that 
approxim ately 5,000 voters shall sign 
and a forty  day lim it is placed upon 
securing the signatures. Good citi
zenship is notoriously meek and long 
suffering. W ho is to  sta rt a m ove
m ent against an official who is merely 
a grafter, and who would carry  it 
through to  the extent of securing
5,000 names? T he recall would be far 
m ore likely to  be directed against an 
official who discharged his duty hon
estly and as he should than  against 
the m an who is m erely suspected of 
having looted the city cash box. The 
recall would not be an instrum ent 
of w rath against the w rong doer; it 
m ight be a weapon of offense against 
the honest official who wins unpopu
larity  by fidelity to  duty. T he recall

is far m ore likely to  work the w rong 
than the righ t way. D uring the strike 
last summer, had M ayor E llis stood 
firmly for law and order, the Mac- 
F arlan e 'o u tfit w ith its wide reaching 
organization, could easily have gotten  
up a  recall petition against him ; he 
bent the  knee to  rio t and violence, but 
would it have been possible to  have 
started  any m ovem ent to  oust him 
from  office? T he recall is dangerous, 
and the g reatest danger from  it will 
come in tim es of excitem ent, and 
strife, when of all tim es the city’s 
chief executive should stand firmly. 
O rdinary crookedness on the  p a rt of 
an official can be reached by law or a 
grand ju ry ; the recall will be m erely 
a weapon the mob can use to  bend an 
official to  its dictates.

T he proposed charter is full of o th
er defects, but enough of them  have 
been pointed out for this week. I t  
contains some excellent features, but 
the defects are so m any and so se
rious th at the adoption of this char
te r  would be a menace to  the city’s 
safety, a sure precurser of shame, 
scandal and graft. All the ordinary 
safeguards are throw n aside. T he city 
governm ent under this charter m ay 
be made the p laything of unworthy, 
unwise or dishonest men, and the 
ordinary good citizen will have no 
voice in the governm ent and no pro

tection. W ith a good m ayor the plan 
m ight work satisfactorily, but how 
would it work with some m ayors we 
have had, some m ayors we may have 
in the future, or w ith the m ayor we 
now have?

It is contended by those who favor 
this proposed charter th at under it it 
will be easy to  place responsibilities 
when things go wrong. Did New 
York ever have doubts as to respon
sibilities when Boss Tweed was in 
control or Boss Croker in command? 
Did Cincinnati ever question under 
Boss Cox? How about San Francis
co and Boss Ruef? U nder this city 
charter one man will control every 
departm ent of the municipal adm in
istration, every city employe will be 
his creature, every dollar of the city’s 
revenues will pass through his hands 
or those of his appointees, and the 
checks against him will be the flim
siest and frailest. W ith the wrong 
kind • of a mayor, w hat good would 
it do us to  know who was responsi
ble? Thoroughly entrenched in office, 
what would he care w hat the people 
thought? U nder this charter we will 
be inviting a boss system  m ore com
plete than that which any o ther city 
has ever groaned under. Is it not 
wiser and better to endure the old 
charter, which only six years ago was

held up as a model, than to  take 
chances with the follies and fads and 
untried theories of the new?

Some folks there are who always 
look as though there was no end of 
trouble and despair, and seem to be 
w ithout a friend; they sigh and mope 
and groan and frown so that they 
never can be very pleasant company 
for any healthy man. W henever they 
appear you feel as though you’d like 
to run and get down from its resting 
place your good fool-killing gun; be
cause such persons who to  you their 
troubles always tote, are thorough
going nuisances and always get your 
goat. If they could only know how 
undesirable they are, and how upon 
right-m inded folks their dispositions 
jar, perhaps they m ight be led to 
change to ways of less offense; al
though this is hardly likely for they 
have not the sense. But like all o th
er things in life they have a place to 
fill, and serve a useful purpose like 
a very b itte r pill; for they show us 
w hat we m ight have been and what 
we m ust not be if we would wish to 
live as those whom people like to see.

Be good to  your business and tc 
your business associates, but do not 
forget that you owe som ething to 
your family at home.

Keeping
the Old Customer

T he old customer demands as good 
service and as good merchandise as the 

new customer. “ She wants what she 
wants.” W hen she says Nabisco she means 
Nabisco, and it’s just the same with Uneeda 
Biscuit,ZuZuGingerSnaps, Baronet Biscuit 
and all N . B. C. products. D on’t lose your 
old customer by failing to add variety in 
both the easy selling In-er-seal Trade 
Mark packages and the glass front cans.

NATIONAL BISCUIT 
COMPANY
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Detroit Department
Death of Veteran Commercial Trav

eler.
Detroit, Jan. 30—One of M ichigan’s 

oldest traveling men passed away 
Sunday in the death of Lyman B. 
Smith at the home of his daughter, 
Mrs. D. J. McDonald, 1260 Maxwell 
avenue.

Mr. Smith attended the m eeting of 
the Veteran Traveling Men’s A sso
ciation at the Hotel Cadillac during 
the holidays and was one of the 
speakers at the banquet. At that 
time he was in apparently good health 
and declared himself good for anoth
er decade. H em orrhages, which a t
tacked him a few days ago, caused 
his death.

He was born at Palmyra, N. Y., 
Septem ber 16, 1828, and was brought 
to D etroit when a small boy by his 
father, W illiam Smith. T he entire 
trip  was made by ox team. T he older 
Smith was a practical shoemaker, but 
retired to a farm  near Chelsea. He 
taught the trade to his son, who came 
to D etroit and entered the shoe m an
ufacturing establishm ent of the late 
Gov. H. P. Baldwin when it employ
ed only three or four men. The es
tablishm ent grew into the present 
house of Baldwin, McGraw & Co. 
Mr. Smith was an expert shoemaker 
and worked at the bench until 1857, 
when he was picked by the m anage
m ent to go on the road, traveling un
til about fifteen years ago. H is mem
ory remained keen, and his narratives 
of early days in D etroit were in ter
esting and some of them were pub
lished in the newspapers.

He was a member of the Michigan 
K nights of the Grip and of the V et
eran Traveling Men’s Association. In 
religion, he was a Spiritualist. He 
is survived by two daughters, Mrs. 
McDonald, of Detroit, and Mrs. E r
nestine W eeks, of Grand Rapids.

Robert H. Day, T ransportation  
M anager of the D etroit Board of 
Commerce, has returned from Galves
ton, Texas, the scene of the W estern 
Classification Committee meeting, 
representing the railroads of the 
country engaged in the transporta
tion of freight to the W est. The to 
tal num ber of freight items consider
ed by the Committee in the prepara
tion of the new classification which is 
effective Feb. 15 was approxim ately 
5,000, of which the advances were in 
the neighborhood of 846, or 16.88 per 
cent.; reductions, 543, or 10.83 per 
cent.; no change, 2,666, or 59.21 per 
cent., and new ratings, 965, or 19.08 
per cent., from  w'hich it will be noted 
that the advances are 157.64 per cent, 
of the reductions.

The consensus of opinon among

the shippers was to  the effect that 
the railroads had not allowed suffi
cient advance inform ation for time 
for a hearing, and many of them  an
nounced their intention of being pres
ent a t Chicago at the hearing g ran t
ed by the In tersta te  Commerce Com
mission to protest against the chang
es contained in the new classification.

E. M. W ood, Traffic M anager of * 
the Trussed Concrete Steel Co., ap
peared in behalf of that organization 
and the D etroit Steel Products Co., 
in an effort to place the shipping of 
their products upon a basis which 
would not upset present relations and 
serve to  increase the volume of their 
products into the territo ry  governed 
by the W estern Classification Com
mittee.

V. V. Dawson, Traffic M anager of 
the B urroughs Adding Machine Co., 
was in attendance with a view of 
checking any effort which m ight be 
made to disturb present classifica
tions of adding and com puting ma
chines.

I t is thought it will be shown at 
the exam ination th at shippers have 
not been given ample tim e and o p 
portunity  to  prepare their protests 
between issuance of the docket and 
the date set for the m eetings of the 
classification com m ittees who have 
the subjects in charge.

W ork has been resum ed at the 
Peninsular plant of the Am erican Car 
& Foundry Company and there  is 
enough business at hand to  keep the 
wheels turning for four or five 
m onths. One of the orders is for
1,000 box cars for the Canadian Pa
cific and the o ther is for 5,000 box 
and gondola cars for the New Y ork 
Central lines. Also there are a num 
ber of m iscellaneous orders.

H eretofore it has been the practice 
of the M ichigan State Telephone Co. 
to pay quarterly  dividends on the pre
ferred stock, a t the rate  of 6 per 
cent, per annum, on the first day of 
February, May, A ugust and Novem
ber, and quarterly  dividends a t the 
rate of 7 per cent, per annum on the 
common stock on the first days of 
March, June, Septem ber and Decem
ber. U nder the program m e as revis
ed dividends wTill be paid a t the end 
of each calendar year, viz., M arch 31, 
June 30, Sept. 30 and Dec. 31, both on 
preferred and common stock.

In  order to  equalize and readjust 
these conditions, the directors have 
declared a dividend on the preferred 
stock of $1 per share, payable March 
30, to  stockholders of record at the 
close of business on M arch 15 (this 
fn addition to  the $1.50 per share div

idend payable Feb. 1, declared last 
October.

They also declared a regular divi
dend of $1.75 per share on the  com
mon stock, payable M arch 1 to  stock
holders of record at the close of busi
ness on Feb. 15, and an additional 
dividend on the common stock paya
ble March 30 for one m onth at the 
rate of 7 per cent, per annum, to  
stockholders of record a t the close 
of business on M arch 15.

President B. E. Sunny explains that 
the above changes were made in the 
dates of dividend paym ents to  con
form with common practice in m ost 
o ther corporations and so th a t no 
portion of the dividend period will be 
partially in any two years, and a t the 
end of each year all dividend periods 
wil be balanced in respect to  the an
nual report.

A s H e Figured It.
“Ma, do cows and bees go to 

heaven?”
“Mercy, child, w hat a question! 

W hy?”
“ ’Cause, if they don’t, the milk 

and honey the preacher said was up 
there m ust be all canned stuff.”

The defeated candidate is surpris
ed at the num ber of m isguided men 
who failed to vote for him.

i. T. Knowlson 
Company

W HOLESALE

Gas and Electric 
Supplies

Michigan Distributors for

W elsb ach  C om pany  
99-103 Congress St. East, Detroit

Telephones. Main 2228-2229 
Ask for Catalog

AM ERICAN RUBBERS
For the best trade—for those requiring fit and style 

as well as durability

All the new shapes in

American, Woonsocket and Para Brands 

DETROIT RUBBER CO. :: DETROIT, MICH.

The Irony of Fate.
A fter an hour’s hard prevarica

tion, the musical instrum ent dealer 
had succeeded a t last in w orking off 
the cheap cornet on a custom er at 
four tim es its value.

“W here shall I send it?” he en
quired, when the custom er had sig
nified th at he gave in.

“To 950 F ig street. My flat is on 
the th ird  floor,” was the response.

T he enterprising  tradesm an’s jaw 
fell. He had moved w ith his family 
the day before to  the flat on the 
second floor of 950 Fig street on a 
three years’ lease.

Some women know things by in
tuition and some others get next by 
having husbands who talk  in their 
sleep.

A wom an’s idea of light housekeep
ing is when her husband helps her 
with the work.

I t looks as if it would be easy for 
o ther people to be good.

T0REACHY0UR

PATROMEND
MICHIGAN STATE
P |W TELEPi

'VSE&^i
TELEPHONE

DETROIT, MICH.
A perfect cold storage for Poultry and all kinds of Fruits and Produce. Eggs stored with us usually sell at a premium of 

^c per dozen. Liberal advances. Railroad facilities the best. Absolutely fireproof. Correspondence solicited.
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Business Men Complain of Rotten 
Freight Service.

Lansing, Jan. 30—“Fre igh t tran s
portation  seems to  have fallen to 
pieces on several roads in M ichigan,” 
said Chairm an Glasgow, of the State 
Railroad Commission. “W e are won
dering where the cause lies and w hat 
can be done.”

Chairm an Glasgow exhibited a big 
stack of letters containing p ro tests 
and com plaints from m any shipping 
points along the D etroit, Grand H av
en & Milwaukee division of the Grand 
T runk, and the Ann A rbor and the 
Pere M arquette railroads, in which 
shippers set forth  th a t in m any in
stances they had been unable to  get 
shipm ents moved at all, while in o th 
ers the delays were such as to  cause 
heavy losses and great inconvenience.

V igorous com plaints have come to 
the Commission from  several points 
along the D., G. H. & M., relative to  
the service th at railroad is furnishing, 
which is receiving particular a tten
tion, because of the fact that no ex
cuse is known for the condition, espe
cially as that company does not pay 
taxes as do the o ther roads and there
fore has no reason to  re trench in ex
pense, an excuse put forth  by the 
m anager of ano ther road.

From  St. Johns came a complaint 
that freight in carload lots was not 
being moved at all. A hay firm in 
Owosso listed a num ber of cars of 
hay which it was charged had been 
loaded, some of them, since Decem 
ber 31 at St. Johns, and had not been 
forwarded when the le tte r of com
plaint was w ritten  on the 20. The 
firm stated th a t it was under con
tract to  deliver that hay to  Southern 
points and stood to  lose much money, 
if relief could not be obtained.

Owing to  conditions at these points 
and Pewam o Chairm an Glasgow took 
up the m atter direct w ith the tra in 
m aster a t Durand and secured his 
promise W ednesday night to  send en
gines into these places until the con
gestion is relieved. T hursday the 
Com missioner received word that 
two trains of th irty  cars each had 
been moved out of St. Johns, which, 
it is pointed out, gives an idea of 
conditions there.*

Railroad officials do not claim th at 
shipm ents are excessively heavy for 
this tim e of the year, nor th a t the 
freight traffic is exceptionally heavy, 
when discussing the m atter, but cer
tain of them  have given the Com
mission a reason for the condition, 
which is considered grave, indeed, if 
it can be proven true.

T he direct charge is made by some 
of the officials th a t poor- service is 
caused by disloyalty am ong em
ployes, and th at the unions are to 
blame for th is disloyalty. Chairman 
Glasgow states th a t the situation is 
such th at it is probable a conference 
will be called of railway m anagers 
and union leaders in an a ttem pt to 
determ ine just where the fault lies and 
w hat can be done to  rem edy the con
dition. One railroad chief asserted, 
when poor service on his road was 
put up to  him, th at there were two 
reasons: “O ne”, he said, was the 
evident disloyalty of the men and

their disinclination to  obey rules or 
orders; another,” he charged, “is the 
sixteen-hour law, under which a train  
crew will practically abandon service 
entirely m any times, when about two- 
th irds of the way in, giving as an 
excuse th at if they stopped to  dis
tribute freight they could not make 
the run  w ithin the time prescribed 
by law.

T he charge is made by the Com
mission that a train  crew on the 
Grand T runk  recently ran a freight 
engine in ahead of a passenger train  
to a w atering pipe, and delayed the 
passenger train  fifteen minutes, when, 
had they desired, the engine could 
have been w atered on ano ther track 
w ithout obstructing  the way for the 
passenger train.

Concerted Action To Combat Tip
ping.

Chicago, Jan. 30—Continued com 
plaints by various patrons of ra il
roads, especially comm ercial travel
ers, against the so-called tipping evil 
have caused m anagers of a num ber of 
leading W estern  roads to  give the 
subject careful consideration, and it is 
expected that steps will be taken in 
the near future to  curtail the alleged 
nuisance.

Several inform al conferences on 
the m atter already have been held, 
and others are scheduled to  take 
place soon. W hile the m anagers 
m aintain th at the public is chiefly to 
blame for the wide scope of the tip 
solicitor’s activities, they also believe 
th a t the railroads can assist in the 
crusade by the adoption of a well- 
defined plan. W hat the la tte r should 
be has not yet been determ ined.

In  com m enting on the practice of 
tipping on railway trains and in and 
about stations, the Railway and E n 
gineering Review says:

“No sooner does one step from a 
train than a flock of uniform ed por
ters come skating across the marble 
floors to grab a bag or parcel from 
one’s hand to  carry to the front door 
in anticipation of a tip. And as soon 
as one gets clear of them  his ears 
are greeted with a harsh cry of ‘cab! 
cab!’ by the agents of another con
cern that is som etim es linked up with 
the railroads. O r before leaving you 
may chance to enter a washroom , 
only to  find the soap and towels in 
custody of an a ttendant w ith a stip
ulated charge for this and some o ther 
conveniences th at ought to  be cared 
for w ith due regard for sanitation, 
bi t som etim es are not, except under 
lock and key.

“Before one gets out of this place 
he is again invited to  be brushed and 
curried as when leaving the sleeping 
car five m inutes before. Thus it fre
quently happens th at through proffer
ed extra services, divers and sundry, 
the traveler can neither eat nor sleep 
nor even enter a to ilet room  w ithout 
being subject to a tax  a t every turn, 
or else bear the ‘frown of an untip
ped servant.’ ”

Your
Customers

Want the 
Pay for the 

Should get the

Peacock Brand is the

T h e  Best W hat?

Hams, Bacon 
and

Leaf Lard
o f course.

E v ery b o d y  k n o w s that

Cudahy Brothers Co. 
Cudahy, Wis.

Get your clerks to  help you find 
the leaks. I t ’s the m an in the hold 
of the ship ra th e r than the m an on 
the bridge th at first sees the w ater 
com ing in.

BOSTON BREAKFAST BLENDED 
A Delightful Drink

Popular in Price and a 
Trade Getter

Roasted Daily

Judson Grocer Co., Grand Rapids, Mich.
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In teresting  Story of the E gg Busi 
ness.

[Continued from Jan. 24 issue.]
Every egg man, and every con

sumer for that m atter, knows th at a 
large egg, such as is produced by 
the Plym outh Rock hen, is w orth a 
great deal more than the small egg 
which is produced by the Leghorns 
and other kinds of hens which lay a 
small egg.

W herever eggs can not be col
lected at regular intervals it is no 
doubt a good m ethod to buy on a 
loss-off basis, for this system  has 
gone a long way tow ards settling 
the m atter of quality, and also solv
ing the second hand case problem.

The loss-off plan am ounts to just 
what the name implies, for the eggs 
are candled and the country m er
chant or the farm er is paid for just 
what the eggs grade as to  quality. 
Recent legislation in a num ber of our 
states has made this system  much 
easier than heretofore because all 
com petitors are put on the same bas
is, and the farm er does not enjoy 
any greater benefit by selling to one 
than to another. I t  is simply an
other case where public sentim ent is 
asserting itself against ro tten  eggs, 
and no one is more pleased to  see 
the laws being put into effect than 
the writer. The best way to effec
tually settle the bad egg problem  is 
to prevent their getting  into the 
channels of trade.

Country m erchants who frequent
ly persist in using any old rattle-trap  
of a box to hold eggs, simply be
cause they figured it was the cheap
est way, found that the cheap cases 
are the m ost dear after all. I t  took 
losses on top of losses to prove this, 
however, and many shippers were 
literally forced to adopt the loss-off 
system because of the breakage in 
transit when the eggs were shipped 
into concentrating points or into the 
m arkets in these old cases. I am not 
interested in egg cases in any way, 
but I do not hesitate to  say that un
less these second hand cases are re
inforced with iron straps, which en
able them  to stand up in transit, and 
freight rate as new cases, they should 
be ruled out altogether, as they are 
worse than useless for all practical 
purposes.

W hile we have the subject of egg 
cases in mind I want to say that it 
has always been a puzzle to me why 
the regulation th irty  dozen case, built 
along the lines on which it is con
structed, was ever adopted as the 
standard package in this country. I 
have no hesitancy in saying that I 
think it would have been hard to

select a worse package. In  the first 
place, it is itself constructed in a 
flimsy w’ay, jret it is intended to p ro
tect a very fragile commodity.

Again, why should th irty  dozen be 
selected as the num ber to  include 
in a case? I t  . geems to me th at 
tw enty would have been a much bet
ter unit to  have worked on, because, 
in the first place, it would result in 
smaller bulk in such a fragile pack
age. Of course, I am aware of the 
fact that it would take concerted ac
tion among the trade all over the 
country ever to make any change 
from the regulation whitewood case 
holding th irty  dozen eggs, but it 
seems to me that unless some plan 
is devised to make a better case we 
shall have to expe#ct some changes 
sooner or later.

I am firmly convinced that the 
day will yet come when the trade 
will use some kind of m etal' case 
which can be knocked down or fold
ed, one that can also be sterilized 
from time to tim e which will make 
it absolutely clean and as good as a 
new case in every respect. W hile a 
case of this kind m ight cost more 
than the cases now used, I believe in 
the end they would be found much 
cheaper than the white wood case 
which is now taken and made to  do 
duty on one trip to m arket and then 
is usually throw n away. No one who 
is a t all familiar with the subject can 
deny that there is now an enormous 
waste in egg cases, it being estim at
ed th at som ething like 20,000,000 are 
turned oyt annually which are prac
tically all throw n away after they 
have made their one trip  to m arket.

In carrying out the idea of a cor
rect package I w ant to say that the 
use of No. 2 fillers which gave so 
much trouble to many people in the 
trade a few years ago, and which 
are even now used to  too great an 
extent, were no doubt conceived along 
with the ra ttle-trap  box used as a 

• cheap package for shipping eggs. 
Only fillers made of stout cardboard 
should be used in packing eggs for 
shipping or for storing. Poor fillers 
are dear at any price, and their use 
should be discouraged. There are 
new’-fangled ideas in fillers just as 
there are in cases, but the old-fash
ioned filler, consisting of cross-sec
tions of good cardboard joined so as 
to make a  square hole in which the 
egg rests, with a square sheet of 
cardboard at the top and bottom  of 
each layer of eggs, and then a lib
eral supply of excelsior or shavings 
between the top and bottom  layers 
of eggs and the top and bottom  of 
the case, make a very desirable pack-

The Vinkemulder Company
JOBBERS AND SHIPPERS OF EV ERY TH IN G  IN

FRUITS A N D  PRODUCE
Grand Rapids, M ich.

POTATO BAGS
N e w  and Second  Hand

Stock carried in Grand Rapids Can ship same day order is received

R O Y  BA K ER
W m . Alden Sm ith Bldg. Grand Rapids, Mich.

A. G. Kohnhorst& Co.
GRAND R A P ID S , MICH.

Wholesale distributors of potatoes and other farm pro
ducts in car loads only. We act ar , agents for the shipper. 

Write for information.

Established 1876

We Want
Strictly  Fresh E ggs  
W h ite  Beans 
R ed K id n ey  Beans 
C lover Seed

Moseley Bros.
Both Phones 1217

Wholesale Dealers and Shippers of Beans. Seeds and Potatoes 
Office and Warehouse, Second Ave. and Railroad

Grand Rapids, Mich.

Becoming 
Popular all over 
America
These practical, helpful. Dis
play Racks are going out to 
every nook and corner of 
this country.
From Maine to California, 
from Florida to Alaska, and 
in Mexico, Grocery Jobbers, 
Selling Agents and progres
sive grocers are buying

Ideal Fruit Display Racks
They meet an absolute demand. They cost so little, yet 
will last for years. Nothing is so practical—nothing so 
economical. Ideal Racks not only increase fruit sales, but 
save room and preserve the quality of the fruit. Adjust
able to any fruit box.

Set of S ix  $3.60— Money Back if Not Satisfactory

ASK YOUR JOBBER

Ideal Fruit Display Co.
448 GASS STREET LA CROSSE, WIS.
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age so far as the inside packing is 
concerned.

And while we are talk ing  about 
packages it m ay no t be out of place 
to  say a w ord or two about the car
tons holding one dozen eggs, which 
are now becom ing so popular am ong 
retailers and even am ong jobbers who 
put up eggs in these cartons with 
their own brand prin ted  thereon. 
T his is a splendid idea, and is one 
which really enables a dealer to  work 
up an asset in a good brand of eggs. 
The m istake should not be made, 
however, in th inking th at an a ttrac
tive carton w ith a good sounding 
name will take the place of quality 
inside the eggs inside the carton. T he 
brand is good to  proclaim  quality; 
otherw ise it is useless.

I had alm ost fo rgo tten  to  say any
thing regarding the process of des
iccating eggs, which, as the term  in
dicates, m eans a drying-out of the li
q u id 'in  eggs and m aking the residue 
susceptible of being rendered into a 
powder, which is usually canned or 
put up in cartons and stored away 
under proper conditions to  be saved 
for future use.

T oo frequently spots and under
grade eggs have gone for desiccating 
purposes, and no doubt if only good 
eggs had been employed for desiccat
ing a m uch larger demand would 
have been created for this product 
long ago, as it fills a need th at is 
hard to  satisfy with any o ther sub
stitute.

Desiccated eggs have been used ex
tensively am ong bakers and others 
who find it necessary to  get a quick 
m ixture. T o  these powdered eggs a 
little  warm  w ater is added and after 
stirring  for a few m om ents the egg 
m atter is reproduced in about the 
same consistency as scram bled eggs 
would be before being dried out.

Quite a business has been worked 
up in desiccated egg products for 
export, and since the dry powder is 
especially desirable for use in dom es
tic m ining and lum ber camps where 
a small tin m ay be carried o r kept, 
but where egss in the shell are out 
of the question, and for m ilitary pur
poses, the advantage of the pow der
ed form is quite manifest, as a tin 
can be taken on the prospecting trip  
or m arch and scram bled eggs and 
coffee may be had on a few m o
m ents’ notice. If desiccated eggs 
had only a better reputation  they 
would dohbtless be used m ore ex
tensively by our people.

W . T. Seibels.

A Knockout.
W ife (com plainingly)—Y ou’re not 

like Mr. Knagg. T hey’ve been m ar
ried tw enty years, and Mrs. K nagg 
says her husband is so tender.

H usband—T ender! W ell, he ought 
to be, after being in hot w ater that 
long.

A Fighting Chance.
“So you think the author of this 

play will live, do you?” rem arked 
the tourist.

“Yes,” replied the m anager of the 
Frozen .D og O pera House. H e s 
got a five-mile sta rt and I don’t 
think the boys kin ketch him .”

NO TICE OF BAN K R UPT SALE

In the District Court of the United 
States for the W estern District

of Michigan, Southern 
Division.

In  the m atter of A lbert J. Schep- 
ers, bankrupt, on Thursday, Febru
ary 8, 1912, at 1 o’clock p. m., I will 
sell at public auction, to  the highest 
bidder (reserving the right to  reject 
any and all bids) for cash, a t the store 
building form erly occupied by A lbert 
J. Schepers, in the village of Vogel 
Center, Missaukee county, Michigan, 
the A lbert J. Schepers bankrupt 
stock, .consisting of m erchandise ap
praised a t $2,140.20, furniture and fix
tures appraised at $303.50 and book 
accounts due the bankrupt aggre
gating $418.28, as shown by the in
ventory now on file w ith the court, 
a copy of which is in my possession 
as trustee, except bankrupt’s exem p
tion and such accounts as m ay be 
paid to me before date of sale. Said 
sale shall be made subject to  the con
firmation of the court, which con
firmation shall be m ade after five 
days from date of filing report of sale 
with the Referee in Bankruptcy, un
less cause to  the contrary  be shown. 
A cash deposit of 15 per cent, of the 
sale bill will be required from each 
purchaser.

D ated at McBain, Missaukee coun
ty, Michigan, January  23, 1912.

W . A. W yman, T rustee.

The Export Cheese Trade.
Stocks of cheese in this m arket 

were seldom, if ever, known to be as 
light in the th ird  week of January  as 
they are a t present, and one of our 
large exporters stated a few days ago 
that he did not believe th at an order 
for three thousand boxes of finest 
W estern  cheese could be filled at any 
price, as he doubts, if they are here. 
A nother shipper states th at it would 
depend altogether upon the price bid 
in order to  find them, and th at a buy
er prepared to  pay 15)4 cents could 
have them. A lot of 2,090 boxes was 
placed on spot at 1534 cents, under
stood to be for local account. The

supply, however, is very light. The 
exports of cheese from  the close of 
navigation to  January  5 were 101,803, 
as com pared w ith 82,413 boxes for the 
same tim e the year previous. The 
shipm ents from  Portland and W est 
St. John last week will to tal over 
27,000 boxes, which bring down the 
stocks here to  an exceptionally small 
quantity for this season of the new 
year.—M ontreal T rade Bulletin.

Hammond Dairy Feed
“The World’s Most Famous 

Milk Producer’’
LIVE DEALERS WRITE

WYKES & CO. Grand Rapids, Mich. I 
Michigan Sales Agents

The Clover Leaf Sells

Office 424 Housem an BIk.
If you wish to locate in Grand Rapids write 

us before you come.
We can sell you property of all kinds.
Write for an investment blank.

Symons Brothers & Company 
Wholesale Grocers 

Saginaw :: Michigan

W o r d e n  Q r o cer  C Qm pany

The Prompt Shippers

Grand Rapids, Mich.

There's A  Smith's Sanitary 
Scoop For E very Grocer
It does away with the disagreeable, unsanitary way of handling Dried 

Fruits, Brown Sugar, Loaf Sugar. Nuts, Sal Soda, Lump Starch, Hard Can
dies, etc.

No more sticky fingers or dirty  hands to wash a dozen tim es a day.

Smith’s Sanitary Scoop Does The W ork!
I t is made of the best quality steel, heavily nickelplated and just the size to be most conven

ient for you.

Dig w ith it—Scratch w ith it—Pry w ith it.
They are stronger, more sanitary and ‘ ‘So easy 

If you are not perfectly satisfied w ith it

Use the four steel fingers instead of your own. 
to  clean.”

A  M oney Back Guarantee W ith Each Scoop.
—fire it back and your money will be returned a t once.

Your jobber sells them  a t F ifty  Cents each. Add one or two to the nex t Order you give the 
Salesman and you will be glad th a t you did—if not. you take no risk for your money will be returned.

If your Jobber does not carry them  in stock—send me Fifty  Cents in stamps w ith his name 
and address and I will send you a Scoop by prepaid Express.

E. R. SMITH, Oshkosh, W is.
NT
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The Lunch Room as an Attraction to 
Shoppers.

W ritten  fo r th e  T radesm an .
Excepting some of the departm ent 

stores in the large cities, not many 
dry goods stores have a lunch room ; 
hut since it is one of the things 
which make for com fort in shopping 
without question it gradually will 
find its place in establishm ents that 
are large enough and so situated that 
it can practically be maintained.

W hen a woman living in some res
idence portion of a large city goes 
down town on a several hours’ shop
ping expedition, naturally she likes 
some convenient place where she can 
get a bite to  eat. To go back home 
at noon or 1 o’clock would mean at 
least ten cents street car fare and 
the loss of considerable time.

T o the smaller cities women come 
in from the country and the villages 
round about, by trolley, by team  and 
by automobile, and when they come 
to town they usually make a day of 
it, so they want a lunch at the proper 
time.

Catering in an eating way to wom
en who are shopping presents cer
tain peculiar problems. Nowhere is 
the differentiation of the sexes more 
apparent than in the m ental attitude 
of a man tow ard buying a meal of 
victuals as compared to  that of a 
woman tow ard m aking the same pur
chase. As long as he has any money 
a man is ready to  provide liberally 
for the wants of his stomach, while 
a woman just naturally hates to  pay 
anything for w hat she has to  eat. She 
likes a fine dinner if some man pays 
for it, but when she is to  pick up 
the check and go to the cashier with 
it herself, she sees to  it that it is 
not a very large one.

I am speaking of course of what 
you may call the general run of 
women. W omen of wealth and fash
ion come in time to  patronize the ex
pensive hotels and cafes much as 
men do. but such form only a very 
small proportion of the whole num 
ber of shoppers. Many women in com
fortable circum stances count closely 
every penny for food that they spend 
away from home.

So the dry goods m erchant who is 
considering the starting  of a lunch 
room should understand that unless 
he has a large clientele of wealthy 
patrons, he can not count on selling 
many high-priced lunches. Fifty 
women will buy a cup of tea and a 
sandwich or some o ther light colla
tion costing ten to fifteen cents, 
where one will buy a fifty cent din
ner. T o the average woman even a 
quarter looks like a large sum of

money with which to  satisfy the de
mands of hunger; when out shopping 
she rarely feels the need of a full 
meal—just a little lunch is all she 
wants.

She desires to spend as little m on
ey as possible and she does not w ant 
¡a large am ount of food. T he bustle 
and cla tter of the ordinary cheap 
restauran t are distasteful to her in the 
extreme. A nice, quiet, tastefully 
furnished room where som ething 
relishable can be had, served with a 
little simple elegance—that is a wom
an’s idea of an attractive lunch 
room.

Som ething like the “fountain” 
lunches now so deservedly popular 
are what is wanted. A bowl of soup 
or beef tea, a good sandwich, tea, 
coffee or cocoa, fresh fruit, baked 
beans—these are all popular if made 
and served so as to be appetizing and 
delicious. If  there is one of these 
fountain lunch counters at a nearby 
druggist’s, it may not be necessary 
for a dry • goods store to  tackle the 
lunch room  proposition.

W here there is no such place con
veniently at hand, then with any large 
dry goods establishm ent it is simply 
a case of w hether it can be made to 
pay. T h at it will be an attraction, a 
great drawing card, and will fill a 
long-felt want, there can be no ques
tion.

I t  is at the disadvantage of any 
“one meal a day” restaurant. There 
will be a few orders at 5 or 6 o’clock 
or later if it is kept open evenings, 
but the great bulk of patronage 
comes in the middle of the day. This 
makes it expensive as to  m aintenance 
and the employm ent of help.

If the location is good for a soda 
fountain and the selling of ice cream 
and sundaes, the selling day will be 
much longer and the scope of pa tron
age may be widely increased.

One large departm ent store in a 
N orthern M ichigan city that is run 
ning a very good “luncheonette” is 
doing it as an advertisem ent. This 
firm does not claim th at its lunch 
room pays any direct profit—it is 
somewhat doubtful w hether it does 
not add a little to the running ex
penses of the business—but they feel 
that it helps to keep people coming. 
H eating and lighting a store do not 
put money into the cash registers, 
but inasmuch as they make for the 
com fort of patrons and employes they 
are m atters of necessary expenditure. 
May not the m anagem ent of a large 
dry goods store, if up to  date and 
progressive, look upon the m ainten
ance of the right kind of a lunch 
room in the same way? Fabric.

Everybody in this world knows 
som ething th at you do not know. 
Every trade paper can tell you some
thing that is w orth finding out. I t  is 
only the ignoram us who sets him
self upon a pinnacle of high-m ighti
ness, snug in his foolish belief th at he 
is the beginning and end of wisdom. 
He may think he is sitting  on a 
throne, but, to  everyone else, his 
platform  bears a very close resem 

blance to  a dunce’s stool. He who 
is so wise in his own conceit as to 
refuse to  accept inform ation, very 
quickly drops behind in the m arch of 
progress. T o  read your trade paper 
is part of your business, and time 
should be given to  it ju st as to o ther 
duties. T o say you have not tim e to 
read it is to  say th a t you are too 
busy to a ttend to  business.

A G reat B usiness 
G e tte r

W hen you offer your customers 
■RELLIM-MADE" hosiery you 

can do so w ith absolute confidence 
th a t you have an exceptional 
value.

In looks, in finish, in dye. in the 
remarkable heels and toes—in fact, 
no m atter what point is consid
ered th is line excels all o ther 
merchandise on the m arket th a t 
retails for 25c.

We supply show cards, cuts, 
window display racks, retail ads 
w ith initial orders on th is line.

PAUL STEKETEE & SONS 
Wholesale Dry Goods Grand Rapids, Mich.

Two Leaders in Washgoods
“Aristo Batiste”

We are showing this fabric in a very large 
line of styles and colors, the cloth being the very 
finest that has ever been plaaed on the market 
at 7}4c per yard.

“Bel-Panno Batiste”
There is no better Batiste made and printed 

then “Bel-Panno” Batiste. The styles and colors 
are perfect, mostly in small and medium work. 
Price 9c per yard.

G R A N D  R A P ID S D R Y  G O O D S CO. 
Exclusively Wholesale Grand Rapids, Mich.

Paragon Case No. 58
Lowest in Price

Made in large enough quantities to 
meet competitors prices

American Beauty 
Case No. 412
A Case of Quality

See it at Spring's or Steketee’s 
Grand Rapids

Our 84 page catalog is free

GRAND RAPIDS SHOW CASE CO. GRAND RAPIDS, MICH.
The Largest Manufacturers of Store Fixtures in the World
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What Some Michigan Cities Are Do
ing.

W ritten  fo r th e  T radesm an .
The m em bership fee of the F lin t 

Board of Commerce rem ains a t $1 
for this year. T he Board has 850 
m em bers and a cam paign will be 
opened to  increase the list.

T he new L ansing Chamber of 
Commerce has been fully organized 
and officers elected w ith the excep
tion of Secretary. President M oores 
says it is his purpose to  make his 
adm inistration a business one. Regu- 
lar m eetings will be held m onthly.

T he Browne-M orse Co., m anufac
tu rer of filing devices, desks and 
bookcases at M uskegon H eights, 
needs m ore room  and, unless a larg
er factory can be secured, it will lo
cate in some other city.

The Bay City Board of Commerce 
will hold its annual m eeting Feb. 6.

P lans for form ing a stock com
pany to  build a new hotel at Ionia 
are being considered by the Board of 
T rade of th at city.

The P ort H uron Business M en’s 
Association has re-elected officers for 
1912. P o rt H uron has already secur
ed eleven conventions for th is year.

M embers of the F arm ers’ In stitu te  
in session this week at F lin t will be 
entertained a t dinner T hursday night 
in the Masonic Tem ple by the F lin t 
Board of Commerce.

T he L ansing M erchants’ Associa
tion unanim ously favors the holding 
of an agricultural and industrial fair 
in that city annually. E fforts will be 
made to  form  an association and push 
the project.

T he Kalam azoo Commercial Club 
is getting  inform ation from  o ther cit
ies regarding convention halls and 
the com m unications received alm ost 
unanim ously point to  the  g reat civic 
benefits derived from  such institu
tions. Grand Rapids has also been 
talking convention hall very strong
ly, and “Grand Rapids Knows H ow ,” 
but “In  Kalam azoo W e Do,” and it 
looks as though Kazoo would beat 
us to  it.

The Cutler H ub Co. has started  
m anufacturing operations inSaginaw.

Ann A rbor has secured the report 
of an expert engineer, which is to  
the effect that ground w ater can not 
be depended on as a source of sup
ply and th at H uron R iver is the 
proper source. A t present the city 
is using w ater from wells, also w ater 
from the river, the la tter being puri
fied by treatm ent w ith electrically 
generated ozone. T he ozone system  
is still in the experim ental stage and 
it has not been found possible to de
term ine the cost of purification close
ly. Should this m ethod prove over- 
expensive or im perfect after fair trial 
the city is advised to  install a slow- 
sand filtration p lant to  purify the 
raw river water.

Retail m erchants of the S tate will 
m eet at Lansing Feb. 8, a t the  call 
of Secretary F. M. W hitbeck, of the 
Michigan Retail Im plem ent and Ve
hicle D ealers’ Association, when an 
a ttem pt will be made to  form  a State 
federation. I t  is in harm ony w ith a 
m ovem ent begun by the National 
Federation of Retail M erchants, an 
association which m et in Chicago a

few m onths ago and discussed plans 
fo r fighting the parcels post and cat
alogue mail order houses. Mr. W h it
beck says the prim e object of the 
L ansing m eeting is to  build up and 
m aintain the  business in terests of the 
sm aller tow ns and to  secure legisla
tion for everyone’s in terest in place 
of the in terests of a few. Am ong the 
State organizations invited to  affiliate 
are the following: Lum ber, furnitu  e, 
grocery, drug, implement, general 
m erchandise, hardw are and shoes. All 
others are invited to  join.

T he Big F our Railroad is planning 
extensive im provem ents a t Benton 
H arbor and St. Joe and the la tter 
city has hopes of being made the te r
minal.

T he N orth  Side Commercial Club 
has been form ed by the business men 
of N orth  Lansing, w ith A. B. R obert
son as President and C. F rank  Stab
ler as Secretary and T reasurer. A 
new feed barn, w ith stalls large 
enough to  accom m odate the autom o
biles of farm ers, and a new freight 
house, are am ong the needs of N orth 
Lansing.

Skating rings and a toboggan slide 
are m aintained this w inter for L an
sing children by the P layground As
sociation of th a t city. T he w ork will 
be extended and public playgrounds 
established.

T he Big Rapids Board of T rade 
has re-elected officers and directors 
for the new year. A spirit of harm ony 
and co-operation was m anifested 
throughout the past year. Secretary 
Stillwell reported  th a t the new broom  
factory, which cost $4,605, was now 
paid for. O ther industries are being 
considered.

“Clean your sidewalks” is the slo
gan a t St. Joseph. The S treet Com
m issioner has caused th e  a rrest of 
eight o r m ore prom inent citizens for 
neglecting their snow shovels and the 
crusade is having a good effect. Ev
ery snowfall brings out a cityful of 
shovelers.

The Malleable Foundry  Co., of 
Benton H arbor, will spend $10,000 for 
new buildings and im provem ents.

Benton H arbor has chosen earlier 
dates for its fair this year, in hopes 
of striking b e tte r weather. T he dates 
are Aug. 13-16. A. S. Miles was chos
en to  succeed Col. F red  Felton  as 
Secretary.

T he City Council of M anistee has 
voted to provide coasting hills and 
skating ponds for the boys and girls.

U nder the new charter which is be
ing prepared for B attle Creek the city 
will undoubtedly care for its own 
garbage, in place of private com pan
ies. T he city may take the  sprinkling 
of the streets in hand also.

D ecatur people are proposing a fair 
for Van Buren county and they w ant 
the fair to be held perm anently  in 
Decatur.

The U pton Machine Co., of Benton 
H arbor, will rem ove its factory to  St. 
Joseph.

T he second annual banquet of the 
E vart Board of T rade will be held 
Feb. 9. A lm ond Griffen.

Disagree Over Division of Partner
ship Funds.

Owosso, Jan. 30—A rthur W ard, 
form erly of Munising, last spring in
vested $15,000 in a retail business 
Fred  W . Pearce had conducted for 
years. T he partners disagreed, but 
the  firm continued in business until 
the rented sto re  and m ost of the 
stock were destroyed by fire last No
vember. The company realized $36,- 
000 from  insurance and salvage goods 
and saved accounts representing  $10,- 
000.

A fter the firm had rented  a small 
store for storage and office purposes, 
Pearce w ent to Alberta, and re tu rn 
ing several weeks ago told friends he 
had decided to  locate in the Canadian 
Northw est. W ard  says his partner 
did not tell him  of his plans. W hen 
Pearce endeavored to draw  $4,000 of 
$7,000 the firm had on deposit in a 
local bank, W ard  secured an injunc
tion. Pearce then filed a cross bill 
asking for a receiver to  close up the 
business and a decree to  dissolve the 
partnership. T he hearing on his pe
tition was had to-day.

W ard  seeks to  hold Pearce to a 
five-year agreem ent made when the 
firm was organized, claiming th at one 
of the considerations of his invest
m ent was the prestige Mr. Pearce had 
gained in an old established business. 
Pearce claims the agreem ent perta in
ed to  the store destroyed and th a t the 
firm failed in efforts to  secure ade

quate quarters in which to  continue 
the business. T he controversy is now 
being threshed out in the Shiawassee 
county Circuit Court.

If a custom er goes to a departm ent 
store for goods that are in your line 
isn’t it possible that it is because you 
have not advertised nor displayed 
those goods?

Gpa m d R a p /d s  M ich

T h e Man W ho K now s
W ears “Miller-Made” C lothes 

And merchants "who know" sell them. Will 
send swatches and models or a man will be sent 
to any merchant, anywhere, any time.

No obligations.
Miller, W att & Company 

Fine Clothes for Men Chicago

We are m anufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
20, 22, 24, 26 N. Division St. 

Grand Rapids, Mich.

I t ’s easy for a m an to  adm ire a 
strong-m inded woman—if he isn’t 
m arred to  her.

HOSIERY
are the PERFECTED hosiery. Made of combed Sea Island 
Cotton. The genuine French W elt—the best welt ever 
put on a seamless stocking. Reinforced a t every point 
where wear comes. Reinforcement graduated to top of 
shoe. Toe looped on tw o-thread looping machines.

A  strong, durable, w earing  h ee l— 
but n o  heel-patch

This is one of the new improved features th a t give you 
ex tra  value in th is stocking. The yarn used in th is re
inforcement costs us $1.40 a pound. The heel is doubly 
strong, but the reinforcing does not show as in the ordi
nary stocking.
We do not sell direct. But if no dealer in your town has 
them, we will see th a t you have an introductory lot. if 
you will send us money order covering the amount. 
Charges prepaid. W ear guaranteed for six months.
Three grades:—6 pairs $1.50; 6 pairs $2.00; 6 pairs $2.50.

JOSEPH BLACK & SONS CO., Manufacturers, York, Pa.

EDSON, MOORE & CO., Detroit, Mich., Wholesale Distributors
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M EN OF MARK.

F. T. Tappan, President Tappan Shoe 
M anufacturing Co.

Some careers are so rem arkable 
that in order adequately to estim ate 
their character and accomplishm ents 
the lives of the subjects m ust be fol
lowed from their beginnings through 
to the sum m it of their achievements.

In  pursuing a recital of Mr. Tap- 
pan’s rem arkable business career the 
pronounced traits of his m akeup as 
a human being will be discovered. He 
belongs to that class of men, espe
cially those of our still young Am er
ican civilization, whose course of 
life, from the beginning, is determ in
ed and actuated by the impulse to  do 
things, with the object of both evinc
ing their m anhood and reaching re
sults. Prim arily the conception and 
the motive of New England men, and 
women as well, especially of the gen
eration th at is passing and the gen
erations precedent, were to rise by 
doing. In  respect to  many this ob
ject was a veritable passionate pos
session, and all o ther considerations 
were discarded as nearly or quite 
worthless. Sometimes this comm and
ing motive took the direction of edu
cation and the finer cultivation of the 
mind in its various activities and di
rections, but in m ost instances the 
object was to  acquire the power that 
comes of doing business in a m ate
rial sense. T he idea has extensive
ly prevailed in this country th at little 
is really w orth while aside from  get
ting on in the world, the incentive 
being that the getting of wealth, or 
the credit that stands for wealth, is 
the most direct and surest m eans of 
rising in community, reputation, 
standing and influence, and that all 
the advantages that pertain to  so- 
called high life will bud and blossom 
from the possession of w ealth; that 
in the absence of old world aristo 
cratic heredity and privileges the only 
recourse for the aspiring young 
American is to  gain a standing in 
comm unity by the m eans of acquir
ing wealth, and the only recourse for 
reaching the desired altitude is by 
doing business of some sort. I t  is 
no wonder, therefore, th at any young 
American of ambition a t an early 
period in his career plunges into busi
ness of some sort as the absorbing 
motive of his life.

Hence it invariably is found th a t a 
young man of the ambitious, aspiring 
tem peram ent of Mr. Tappan devotes 
the best of his time, energies, m ental 
and physical faculties to  forward his 
aim to be a m an of action for the 
purpose of accomplishing results. A 
survey of the world finds th at all 
those known as successful men, in 
whatever departm ent of business life, 
have been ambitious, direct, inces
sant, absorbed and undeviating in en
deavor to do things. All else is mere 
byplay, while the main object is nev
er lost sight of. T hat was Mr. Tap- 
pan’s character from boyhood until 
he had reached the sum m it of his 
success. Now, m ark his career.

F rank T. Tappan was born in Car- 
roll county, New Ham pshire, April 
22, 1859. H is parents are both of 
English descent. H is father was a

paper m anufacturer. A t the age of 
12 years he decided to  see som ething 
of the world on his own account. 
T hat determ ination evidently started  
him on his career as a shoe m anufac
turer. Probably he had no special 
choice as a pursuit; he simply wanted 
to learn a business, and had no m o
tive o ther than to  do som ething to 
earn money and enlarge his capacity 
to accomplish results. Possibly, too, 
fortuitous circum stances forced him 
to seize the first opportunity  th at 
came in his way. A t th at tim e H av
erhill, Mass., was a g reat shoe m ar
ket, and still is to  a considerable de
gree. A t any event Haverhill prov
ed to  be a good school for the tuition 
of the boy who was to  accomplish so 
much along shoe m anufacturing lines 
in the future, for here he devoted 
five years of his young life to  acquir
ing a knowledge of the shoe m anu
facturing business. A t the age of 17 
he w ent to Lynn, where he worked 
two years. L ater he w ent to  New 
York, securing employm ent in a large 
shoe factory as forem an of all of the 
different departm ents. Six years aft
erward he engaged as m anager of a 
shoe factory at Pittsburg , where he 
remained two years. H e then acted 
as m anager of a factory at Roches
ter. H e was also superintendent of 
a factory at Cleveland for two years. 
He then went to Muncie, Indiana, 
where he engaged in the m anufac
ture of shoes under the style of the 
Tappan Shoe Co., with an authorized 
capital stock of $25,000. H e acted 
as President and M anager' in this 
company six years, but fourteen 
years ago he located in Coldwater 
and m erged his business into a stock 
company under the style of the Tap- 
pan Shoe M anufacturing Co., with a 
capital stock of $100,000, all paid in. 
He erected a factory, 50x250, three 
stories, besides an office and sample 
room. Mr. Tappan is President of 
the company and owns 51 per cent, of 
the stock. He employs eighteen 
regular salesmen and seven side line 
men, selling his goods all over the 
U nited States with the exception of 
the extrem e Southern and New E ng
land States. Mr. T appan claims to 
be the largest m anufacturer of his 
grade of shoes in the world, selling 
directly to the retail trade.

Mr. Tappan was m arried two years 
ago to Miss Sophie Stauden, of Cold- 
water. They have one child, a girl 
5 m onths old. The family reside in 
a beautiful home in the outskirts of 
Coldwater, surrounded by one of the 
finest forests of native oak trees to 
be found anywhere.

Mr. Tappan is a charter m ember 
of the Elks. He is a Mason and a 
m em ber of the K nights Tem plar and 
Moslem Temple, M ystic Shrine. He 
is a charter m em ber of Coldwater 
Council, No. 452, U. C. T., and has 
been a m em ber of the Executive 
Board continuously ever since it was 
organized. Mr. T appan is also a life
long m em ber of the T ravelers’ P ro 
tective Association.

Mr. Tappan has practically no 
hobby. H e is President of the Branch 
County Rod and Gun Club, which 
goes to  show th a t he is som ewhat 
interested in fishing and hunting. H e

enjoys w atching his employes play 
ball and o ther games on T appan 
Park, opposite the factory, which he 
m aintains for their enjoym ent and 
which is greatly appreciated by them.

Mr. T appan a ttribu tes his success 
to  m aking good goods which repeat 
themselves. H e m anufactures 115 dif
ferent styles of wom en’s, m isses’ and 
children’s shoes and. is contem plat
ing the m anufacture of m en’s shoes 
in the very near future.

W hen approached by a representa
tive of the T radesm an and request
ed to  furnish the necessary data for 
a biographical sketch in our Men of 
M ark series, Mr. Tappan perem ptor
ily refused, but constant im portunity 
on the part of the biographer resulted 
in his securing a few facts regarding 
Mr. Tappan’s life, although they had 
to  be pried out w ith the same skill 
a m echanic uses in drawing spikes 
out of a seasoned oak plank. Mr. 
Tappan was getting  ready a t the  tim e 
to go to  Chicago, where he proposed 
to  engage a half dozen additional 
traveling salesmen. H e had already 
advertised for men in the Chicago 
papers and had an envelope full of re 
plies. To all of these applicants he 
had w ritten letters, requesting them  
to m eet him at a certain hotel, ac
companied by their credentials and 
letters from form er employers. “The 
average man,” rem arked Mr. Tap- 
pan, “will ignore the keynote of my 
le tter and bring recom m endations 
from bankers, preachers and Sunday 
school superintendents—all very good, 
in their way, but not w hat I want. 
W hen I ask these men for the names 
of their form er employers, the reply 
will invariably be: ‘I would ra ther 
not do that, because I had trouble 
with my form er employer and we 
parted bad friends.’ ‘T h a t’s all I need 
to know,’ is the reply, ‘if you had 
trouble with him you will have trou 
ble w ith  me also.’ ”

Mr. Tappan is happy in the choice 
of his epigrams. One of his favorite 
sayings is: “W hen a man w ants a 
pair of cowhide boots he will pay 
m ore for them  than he will for a 
pair of paten t leathers.” In  other 
words, he believes in giving the cus
tom er exactly w hat he w ants and in 
studying his wants. H is custom ers 
know that when an order is sent to 
his company it will be filled abso
lutely as ordered if it is w ithin the 
range of possibilities.

Mr. Tappan has a m arvelous ac
quaintance not only in the United 
States but in portions of Canada as 
well. H e never forgets a face nor a 
name, and his personality  is such 
that it makes an im pression on first 
acquaintance. I t  is said th a t he can 
stand in the lobby of a Chicago hotel 
and call m ore men by name than any 
o ther guest of th a t hostelry. H is big 
heart and generosity  are known not 
only in Michigan but w herever he 
goes. T he extent of his generosity 
no one knows but himself.

Mr. Tappan’s judgm ents of men 
and business problem s are so prom pt 
and unerring  as to  seem at tim es al
m ost intuitive, and he always has the 
courage to act upon his convictions. 
H e is no t only a  great shoe m anu
facturer, He is a great business man

as well and would have been a cap
tain of industry in any line of busi- - 
ness endeavor in which he m ight have 
engaged.

Activities in the Buckeye State.
W ritten  fo r th e  T radesm an .

T he A. J. English Co., of Cincin
nati, is m aking a tou r of N orthw est
ern Ohio towns looking for a site 
for removal of its plant, employing 
100 men. T he concern m anufactures 
an instantaneous w ater heater.

A Business M en’s League has been 
form ed at Newark for b e tte r regula
tion of the saloons.

A smoke abatem ent cam paign is on 
in Cincinnati. The M ayor will ap
point a smoke inspector.

A hundred and fifty city salesmen 
of Columbus were hosts to  300 retail 
grocers a t a banquet held in Colum
bus Jan. 22. I t  was a social, enjoy
able occasion. State D airy and Food 
Com missioner Strode was present and 
paid his respects to  an organization, 
which, as he said, “has done more 
than any o ther to  lighten the bur
dens of m y office and to  give the pub
lic pure and wholesome food. He 
absolved the grocers of the charge 
of being responsible for the high cost 
of living and told them  that their 
silence was w hat caused the charge 
to  be made.

T he city of Canton has purchased 
a trac t of fourteen acres ju st outside 
the corporation, as a site for the p ro 
posed sewage reduction plant.

T he Cincinnati Commercial A sso
ciation has elected the following of
ficers: President, Geo. F. D ieterle; 
V ice-Presidents, Jas. J. Heekin and 
M. J. F reiberg ; T reasurer, Guy H. 
Kennedy; Secretary and M anager, 
Carl Dehoney.

The Newark Board of T rade has 
started a m em bership campaign. 
Newark needs a new public library, a 
new hospital, more parks and an im
proved lighting system.

T he Ohio Swine B reeders’ A sso
ciation m et a t Dayton and elected B. 
M. Allen, of Greenville, as President 
and A. M. W inchester, of Dayton, as 
Seer etary-T  reasurer.

Cincinnati is determ ined to  sup
press gambling. In  certain places 
where telephones are used for gam 
bling purposes the chief of police has 
ordered the telephone company to 
discontinue such service. Action will 
be taken against owners of prem ises 
where gam bling is perm itted.

State School Com missioner Miller 
is urging the adoption of a uniform  
system  of tex t books for the schools.

T he Advance Glass Co., of Utica, 
will remove to  Newark, building a 
m odern plant costing $35,000. Free 
site and $1,000 cash tow ard moving 
expenses were donated by the New
ark Board of Trade.

Alm ond Griffen.

“O ur best friends are those who 
tell us of our faults”—so runs the 
ancient proverb; but it is noticeable 
th a t they do not rem ain our friends 
very long after they  have told us.

T he m an who lies to  his custom er 
about the goods he sells them can’t 
blame them  if they lie to  him  about 
paying for those goods.
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O N K E N
INTERCHANGEABLE 

WOOD WINDOW FIXTURE
V / M l  a  a  i l ^ lYOU N ITS▼ ItAOC MAftK.

The latest word 
in fixtures for 

the grocer’s 
windows

Patented 1911 Copyright 1911
This is just a sample trim made with 68 YOUNITS of the 125 in the 

set, leaving 57 that can be used for other trims and individual fixtures.

I honestly believe that my new patented set of interchangeable wood window 
fixtures made exclusively for the grocer’s windows is, without doubt, the

best thing that has ever been created.

I w ant every ambitious Grocer who is keen after 
more business through his show windows to see how I 
made 25 beautiful window trim s—trim s th a t you can dupli
cate a t as low a cost as 5 cents each by using my set of 
“ONKEN Interchangeable Wood Window Fixture YOUNITS.”

Simple—Strong—Effective
Your window trim  may be good, but then nothing is so good 

but th a t it can be improved. Window trim m ing becomes so simple a 
m atter when a set of "ONKEN Interchangeable YOUNITS is used 
th a t the weekly change of trim s becomes a pleasure to be looked for
ward to. instead of a ceaseless drudge to  be abhorred.

Let me send you free my booklet 
“A Message From H ell”

We have th is booklet put aside for you. It will give you all the in
formation you my w ant regarding these wonderful window fixtures. Also 
a beautiful book of designs showing 25 prize-winning window trim s made 
with less than  the total number of "ONKEN Interchangeable YOUNITS" 
in th is set. This book is sent free w ith each set.

Price Set No. 14 for the Grocer’s Windows 
$26.00 Net Cash 30 Days, F. O. B. Cincinnati, Ohio 

Order through your jobber or direct
The price of th is set is a great deal less than the amount you will 

lay out for a lot of fixtures with permanent forms which will not meet 
all your requirements.

Note— Besides my Grocery set, I make another set for 
the General store dealers. With this set you can 

make any kind of window trims, such as grocery, hardware, furnishings, habberdashery, wearing 
apparel, shoes, drugs and any other kind of merchandise handled by the general store.
This set No. 4f, Price $20.00. A book of designs showing 32 window trims covering all lines goes free with this set.

This group represents about lA  of the set

Patented 1911 Copyright 1911
Another prize winner. This one took only 78 of the 1255YOUNITS

• . i  i ___ A i m _________ .1____________ ___ ___ I A .
IC I  p i l ( .C  fM lII IC I  . A l l »  V U V  XWVtt W liiJ  — '
in the set, leaving 47 for other uses around the store.

Patented 1911 Copyright 1911
Here ts one that took only 68 of the 125 in the set. That leaves 

you 57 “ONKEN Interchangeable YOUNITS for 
other trims and individual fixtures.

Made of

V Solid Oak, in 
Weathered Oak

A\

(waxed) Finish

Patented 1911

Y ou can m ake 500 stunts like this

Send today for the booklet “A Message From Hell,” and let us get in 
touch with you on the best business-bringing proposition that is out today

The Oscar Onken Co.
780 Fourth A v en u e  C incinnati, O h io

Established 31 Years

The Oscar Onken Co..
780 Fourth Ave.. Cincinnati. O. 

Send me FREE "A Message From Hell.
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prosperous because of the shoe m an
ufacturing industry.

If such a result should ever m ate
rialize, and a large portion of the re
tail shoe dealers should be elim inat
ed and displaced by a relatively small 
num ber of m am m oth shoe trust 
stores, such a condition would nec
essarily imply th a t sim ilar changes 
were taking place in the distribution 
of o ther lines of goods and that, con
sequently, the small retailers in other 
lines were also being wiped out.

Effect of R evolutionary Changes.
If one will consider for a m om ent 

w hat effect such revolutionary chang
es would have upon the real estate 
values in the retail districts of all

HONORBÍLT
SHOES

Trust Methods in Manufacturing and 
Distributing Shoes.

Some w riters for certain shoe trade 
papers evidently will never be happy 
until they see a shoe trust in exist
ence. W e have particular reference 
to articles that attem pt to  criticize 
w hat they allege to  be the excessive 
cost of distributing shoes through 
retail shoe stores owned by individ
ual m erchants.

Some time ago, at a banquet where 
a large num ber of Xew England shoe 
m anufacturers and traveling salesmen 
were present, a prom inent m anufac
tu rer advocated that m anufacturers 
and salesmen should stand together 
to  protect the retailer. T his sta te
m ent recognized the necessity of pre
serving to shoe m anufacturers and 
their salesmen their recognized and 
established avenues of distribution, 
and was called for by the acknowl
edged fact th at the m argin of profit 
in retailing shoes was not satisfac
tory.

Theories of Shoe T rade W riter. 
Shortly afterw ard an article ap

peared in print from the pen of one 
of the shoe trade w riters of the type 
referred to  above, which questioned 
the advisability of shoe m anufactur
ers w asting thought or m oney in 
strengthening the position of the re
tail shoe trade, and declared th a t 
there is but one solution of the retail 
store problem  as it now exists, name
ly, organization along the line of re
ducing the cost of operation or ex
tinction.

As to  shoe m anufacturers wasting 
thought or money in strengthening 
the position of retail dealers, it m ust 
be borne in mind th a t the retail shoe 
men of the present day do distribute 
the g reat volume of the production of 
shoes, and if their business is con
ducted upon a basis of unsafe profits, 
then the buiness of the m anufactur
ers must also become unsafe. Hence, 
shoe m anufacturers m ust, in their 
own interests, either strengthen the 
position of the retail shoe dealers or 
must, themselves, undertake to  sup
ply their own avenues of distribution; 
if they undertake the la tter task they 
m ust either do so through the estab
lishm ent of retail stores of their own 
o r they m ust attem pt to distribute 
their product on a mail order plan. 
E ither one of these two courses 
involves the investm ent of large ad
ditional capital in the m anufacturing 
business, to say nothing of the amount 
of risk involved in either course.

Two Dangerous Courses.
To argue in favor of shoe m anu

facturers, as a class, attem pting to  
follow either of these courses is in 
effect to argue that a very large pro

portion of shoe m anufacturers should 
retire  from  business. Certainly only 
a very small percentage of them  are 
equipped either by knowledge or ex
perience, or with capital, to  under
take either course with any reasona
ble prospect of success.

As to the views and conclusions of 
the w riter of the article referred to, 
of his solution of the retail store prob
lem by reducing the cost of operation, 
with the alternative of extinction, we 
m ust believe it is nothing else than 
the expression of a theorist, with no 
practical knowledge of the business 
of retailing shoes.

T here are not less than 30,000 retail 
shoe dealers in the U nited States, 
each of whom is vitally interested in 
keeping his cost of operation a t the 
lowest possible point, and it is not 
likely th at anyone not schooled in 
their line of business can give them 
much safe advice.

Plea F or a Big Combination.
The particular w riter of the article 

under consideration w ent on to  ad
vocate  th at shoe m anufacturers should 
demand a parcels post and sell to  the 
consum er direct, or form  a giant 
combination and enter the retail busi
ness. In  o rd e r to form  such a com
bination a large num ber of shoe m an
ufacturers m ust be wiped out. The 
shoe m anufacturing industry  th at is 
now being conducted successfully in 
a great m any different localities, 
would naturally  be centralized into a 
few mam m oth plants in favored loca
tions, to the ruin of o ther shoe m an
ufacturing centers now populous and
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towns and cities, and upon invest
m ents therein, and m ortgages there
on, and upon financial affairs general
ly, one would seriously question 
w hether the country in which such 
conditions existed would be a good 
place to  live.

M oreover, it is not readily appar
ent what direct benefit the tru st m eth
od of handling the distribution of the 
necessities of life would be to  the 
consum ers. Judging by past experi
ence, the consum er would hardly be 
justified in expecting to  derive any 
benefit from  the change. T here are 
some fields of production ad d istri
bution th a t are now controlled by 
trusts, and their treatm ent of the 
public is not such as to create any 
desire on the part of the consum er 
that all o ther fields of industry shall 
be so dom inated and controlled.

If a T ru st Should Come.
Furtherm ore, if it shall come to 

pass th at a very few large concerns 
shall control and operate all p ro
duction and distribution, and there 
is no further opportunity  for individ
ual business life,'•then the only logical 
thing th at could happen would be for 
the people, through their Government, 
to take possession of all industry, 
which would be socialism. T he radi
cal socialist looks w ith favor upon 
the form ation and operation of tru sts 
because he regards every step in th at 
direction as bringing so much nearer 
the day when the people, in their col
lective capacity, will assume the own
ership of all m eans of production and 
distribution and thus establish the so
cialistic state.

Therefore, the argum ent in favor 
of the form ation of a shoe tru st is 
an argum ent for socialism and no th
ing else. I t  is probable th a t if re
tail shoe dealers were m ore familiar 
w ith the line of argum ent being pre
sented to  shoe m anufacturers from 
tim e to  time by the theoretical shoe 
trust w riters, the retail dealers would 
be m ore strongly  in favor of a com
pact and effective organization of their 
own.—Shoe Retailer.

W eekly Meetings Help to Stimulate 
Efficiency.

Karl C. W ert, assistant buyer of 
M aro tt’s shoe store a t Indianapolis, 
Ind., has adopted the comm endable 
plan of calling the clerks of the store 
together one m orning in each week 
for a ten-m inute conference, and to 
give them  a short talk  on tim ely top 
ics relative to  the success of the 
business. These conferences have been 
productive of much good. W e here
w ith print, in full, Mr. W ert’s rem arks 
made one m orning recently:

Building a Business.
“Do you ever stop to  consider our 

lives are built up of the little things 
we do? W e are all builders. If  we 
fall into bad habits, we will find them  
hard to put aside later.

“Every m an has some inclination 
to enter business for himself. Neces
sarily his schooling m ust be along 
lines th at will b ring  uccess. Medioc
rity  seldom receives recognition. One 
m ust be above the average.

“W e all know th a t good habits are 
acquired. But we take to o ther hab
its as naturally  as a duck takes to

water. W e see our m istakes, but do 
not put our will power into action. W e 
should live up to  our convictions. Cer
tainly we are all able to  discern the 
difference between good and bad busi
ness judgm ent.

“ Each day our building should be 
better. W e should first know our
selves and then study the surrounding 
conditions.

Story W ith  a Moral.
“I once heard a story  th at made a 

lasting impression upon m e; as for 
the tru th  of it I can not vouch, but 
as to  the story, I am sure you will 
derive some benefit from  it.

“T here was a father whose daugh
ter m arried a contractor. T he father 
decided to  build a home in a nearby 
suburb, and of course gave the con
trac t to his son-in-law. T his dutiful 
son-in-law saw where he could use 
some inferior m aterial, thereby m ak
ing a little money on the side. A fter 
the house was completed, the father 
was called in to  see the work, and as 
far as he could see it looked good to 
him.

“ ‘Now, John, he said, ‘I have been 
w anting to do som ething for you and 
M ary.’

“You know the rest. T his son had 
been building for himself and could 
have put the best of m aterial into the 
house, but he had cheated himself. 
H ow  m any of us are pu tting  cheap 
things into our lives! Each bad habit 
of salesmanship is a bad plank in our 
work of building.

Sales M aking H ints.
“Good habits bring happiness and 

smiles. I think one of the best hab
its to  form  is to  w ear a bright smile. 
A pleasant face helps to make a sale. 
A listless, m orose salesman, void ol 
happiness, is often so far away from 
his work that he misses the oppor
tune tim e to  close a sale.

“W e should give our undivided a t
tention to our custom ers at all times 
and get in the habit of reading char
acter. Eventually you can classify. 
You will be surprised at first to  see 
how much alike ‘we m ortals be.’

“In  order to  do this effectually 
you m ust give each sale careful 
study. I mean by this, reason with 
yourself how did you make, or lose, 
the sale? W ork these things out for 
yourself. Do your own thinking. Do 
not depend upon the o ther fellow. He 
may be w rong.”

On To Her Job.
Mrs. Colin Gabble—Do you ever 

perm it your husband to have his own 
way?

Mrs. S trongm ind—Oh, yes, occa
sionally. He is sure to make a fool 
of himself and that m akes him easier 
to m anage next time.

Gave Him a Jar.
“Am I required to  exchange wed

ding gifts in the departm ent from 
which they were purchased?”

“N ot a t all,” said the floorwalker.
“T hank you. I would like to  ex

change a rose-jar for a frying-pan.”
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Difficult Problem  of W age-Earning 
M others.

W ritten  for th e  T radesm an.
Can a woman earn money and at 

the same time do justice to her 
home? This is a vital question.

Powerful tendencies are a t work 
which are forcing a constantly in
creasing num ber of women into the 
ranks of wage-earners. Many of these 
women are wives and m others. W hen 
an unm arried woman or a childless 
widow takes a position in office or 
store or factory, it is largely her own 
affair. W hen a woman with husband 
and children accepts such a place, it 
is very much their affair and to  some 
extent it concerns the comm unity and 
even the State.

Owing to  the increased price of 
commodities or to the higher stand
ards of living, or to  both, the ordi
nary wages of the workingm an do 
not now seem as nearly adequate to 
the support of his family as they  did 
twenty-five or fifty years ago. The 
same is true of clerks and all men 
who work on small salaries. T he old 
home m anufactures, spinning, weav
ing and knitting, which kept busy the 
hands of our grandm others and made 
it possible for them  to contribute m a
terially to the family m aintenance 
have been relegated to the factories. 
Many foods th at used to be worked 
up from raw m aterials by skillful 
housewives, now are bought ready 
prepared. Hom e sewing is fast van
ishing and very much of the com
mon clothing for women and chil
dren as well as for men and boys is 
bought ready-made.

In  addition to  these two causes 
there is a third that is hardly less 
operative. Many callings have been 
opened to  women and it has become 
much the custom  for girls of the 
poorer and middle classes to  earn 
their living after they leave school. 
They get used to having their own 
money and to the good clothes and 
other luxuries which th at money will 
buy. They “get the habit’’ of earn
ing and of spending their pay ra ther 
freely. A fter these girls m arry, un
less their husbands can supply liber
al incomes, very many will sooner or 
la te r turn again to  earning ra ther 
than  scrimp and save to  make their 
husband’s wages cover all necessary 
outgoes.

T he conditions just cited now exist 
and are on the increase. W ork that 
a woman can get to  do in her own 
house is scarce and m ostly poorly 
paid. Can home life endure where 
the wife and m other spends a large 
p a rt of her waking day away at 
work? This is one of the m ost se-

rious social problem s th a t now con
front us.

T here is no fair-m inded person 
who does not feel th at N ature is out
raged when any m other of little  chil
dren is compelled to  en ter the ranks 
of outside-the-hom e workers. W hen
ever a child too young for school, too 
young even for kindergarten, is left 
at a day nursery by its m other on 
her way to  work, a silent, unregis
tered pro test goes up to  Heaven 
against the economic system  that 
makes this thing necessary, against 
the m oral callousness th at perm its it.

In  any factory where m others are 
employed, above the ro a r of the m a
chinery, a sensitive ear m ight hear 
a dismal cry, “I w ant my m am m a!” 
coming as from the very walls of the 
throbbing building; or louder yet the 
inarticulate wail of. infants too young 
to voice their needs of m other love 
and care in words.

W ith  the exception of those who 
pursue some career o r profession 
from  the sheer love of it—a num ber 
so small as to  cut practically no fig
ure in the situation we are consid
ering—all m arried women who go 
out to  work do it for the money 
there is in it, and very largely from 
necessity and not from choice.

I make this statem ent in the face 
of the fact th at m any persons in well- 
to-do circumstances, both men and 
women, stoutly  m aintain th at if these 
wives would stay a t home and use 
their husband’s wages to  the best ad
vantage there would be no need of 
their working for pay.

How shall the wife do whose hus
band is sick or disabled and can not 
earn? How about her whose hus
band’s wages are spent a t the saloon 
on the corner? How about the  wife 
who is the daughter of a wasteful 
m other and who never has learned 
a single lesson in economy?

In  our study of this subject we 
soon become perplexed and find it 
hard to reason clearly. Cause be
comes involved in effect and each 
effect is a new cause. W e soon are 
ready to  conclude th at “ Everybody 
is to blame for everything.”

For instance: Does Mrs. Muldoon 
go out washing because her husband 
drinks, or does he drink because she 
goes out washing? T here can be 
only one answ er to  this question 
now, but m ay we not in justice as 
well as charity give poor besotted 
Muldoon the benefit of a doubt? 
May there not have been a tim e when 
the squalor and w retchedness of the 
Muldoon home under Mrs. M uldoon’s 
thriftless m anagem ent — a m anage
m ent which, by the way, has not im
proved with the passing years—caus-
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ed the hapless M uldoon to  seek in
stead the perilous com fort and cheer 
of the bar room ?

Any m oral uplift th at will cause 
husbands and fathers to  devote their 
wages scrupulously to  supporting 
their families—any teaching th a t will 
render wives and m others capable of 
extracting  the utm ost good from the 
money thus b rought home—these are 
moves in the right direction and will 
help to  some extent. T hey may even 
afford a sufficient rem edy in individ
ual cases.

But still until certain economic 
conditions are radically changed 
many women will be compelled to go 
out and earn. Is it possible for such 
to  m aintain a hom e spirit, to  make 
of home a charm ed spot where hus
band and children are eager to  come 
and which they will be loath to 
leave?

Before answ ering this question with 
an unqualified “No,” or tak ing too 
pessim istic a view of a situation 
which a t best presents m any gloomy 
aspects, it m ay be best to  look at 
m atters from  all sides, and to  admit 
frankly and candidly th a t the women 
who are m ost favorably situated for 
doing their duty as hom em akers 
som etim es neglect it shamelessly. 
Some of the m ost lam entable fail
ures in dom estic life are women from 
whom every financial burden is lift
ed, who have every chance in the 
world to  devote them selves entirely 
to  those who should be m ost dear to  
them.

W herever wealth has made it pos
sible, either from  love of ease or 
because of elaborate social custom s— 
largely originated and m aintained by 
their sex—m any women from  earliest 
tim es have relegated the care of their 
children to servants. The sw eat
shop woman hurries hom e to her 
babies when her days’ w ork is over, 
and spends the evening hours with 
her family. T he society woman may 
neglect to  so much as glance into 
the nursery after re tu rn ing  from  the 
thea ter or the bridge party.

But the sweat-shop wom an is tired 
in body and apt to  be sharp-tongued 
and irritable when night comes, and 
u tterly  unfit to  m inister to  any but 
the physical needs of her household. 
These she m ust a ttend  to  as quickly 
and easily as possible.

No wom an who goes to  her home 
exhausted by a long day’s toil can 
make th a t hom e w hat it should be. 
The wom an who is cook and house
keeper for her family is, generally 
speaking, a b e tte r wife and m other 
than is she who leads a life of idle
ness; but hum an nature has its lim
itations. The factory slave can not 
be the genial spirit of the fireside.

T he wom an who has a family is 
entitled to the chance to  exert the 
best possible influence over husband 
and children, to  m ake for them  just 
as happy a home as she can. I t  is 
possible th at she m ay each day while 
the children are a t school do a few 
hours’ outside w ork—thereby supple
m enting to  some extent her good 
m an’s earnings—and no one be the 
worse for it. I would claim for even 
the m others of the race no U topian

condition; no exem ption from  the 
common lot of toil; but simply the 
time and streng th  and freedom  from  
strain and anxiety th a t will enable 
them  to act well their im portant part 
in the great dram a of life.

If I were a child from a great U n
known about to  take my journey 
through this cold and hostile world, 
if I had any voice in the m atter 1 
should select as my m other some 
good wom an who would make me 
her param ount interest. I should be 
careful to  pick out one who could 
not be so diverted by pleasure or 
society, and who never would be
come so engrossed in business or the 
m aking of money th at she would be 
willing for a m om ent to neglect me.
I should know that such a one I 
could love and trust.

H aving found her who would be 
willing to  care for my frail little 
body and train  my willful and e rr
ing spirit—then if she m ust leave 
these tasks of love and earn my food 
and clothing as well as her own—I 
should feel th at fine gold was being 
put to  the use of baser m etals; and 
in childish indignation I should m ain
tain th at the civilizaton th at does 
not insure to the woman who craves 
it free opportunity  to  give to  her 
children all of a m other’s care and 
a ttention is som ewhat of a failure.
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Let the Sleeping Awake.
The problem s of a class in any 

comm unity are in fact the problem s 
of the com m unity itself, for its pros
perity and even its existence may turn  
upon the proper solution of the prob
lems of its com ponent classes.

Citizens as individuals and as com
m unities m ust face this fact and m ust 
m eet their problem s as they arise. 
No country and no com m unity is 
exem pt from  the evils th at result from 
unwise policy and blind folly.

Shortsighted selfishness has been at 
the bottom  of substantially every m is
fortune that has befallen a nation, a 
state  or a community, and the m is
fortune usually has been foreseen by 
persons wise enough to  discern the 
inevitable result of m istaken policy.

No person can afford to  play the 
ostrich. D angers unseen are not the 
less dangerous, while dangers seen 
may be protected against. As a 
dangerous policy does not produce its 
evil results a t once its tendency m ust 
be studied and understood in order to 
be changed.

Mail order business is w orsting the 
country re ta iler; Parcels Post prom 
ises to  injure him further, and o ther 
policies appear to  tend to  the elimina
tion of the retailer. M any retailefs 
are blind to  their danger and refuse 
to see; m any farm ers deny o r dis
regard  the need of the local retailer. 
T he blind m ust be m ade to  see; the 
sleeping to  awake and the indifferent 
m ust be made active. T he task is 
trem endous and the w orkers are too 
few.
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For more than  25 years the 
Standard in Quality

All O thers Are Im itations

RESCENT
fL O U R

Makes the best Bread and Pastry

T h is  is th e  reaso n  w h y  th is  
b ran d  of flour w in s success for 
e v e ry  d e a le r  w ho  reco m m en d s 
it.

N o t o n ly  can  y o u  hold  th e  old 
c u s to m e rs  in line, b u t yo u  can  
add  n ew  trad e  w ith  C re scen t 
F lo u r as th e  opening  w edge.

T he q u a li ty  is sp lend id , it is 
a lw a y s  u n ifo rm , an d  each  p u r
c h ase r is p ro tec te d  b y  th a t  iron 
c lad  g u a ran tee  of ab so lu te  sa t is 
fac tio n . .

M ake  C re sc en t F lo u r one of 
y o u r  trad e  p u lle rs—recom m end  
it to  y o u r  d isc rim in a tin g  c u s
to m ers.

M odesty is a very desirable virtue 
in society but it isn’t well to  be too 
m odest in business. Blow your own 
horn all you can under proper con
ditions.

Buckwheat
We are in the market for 20,000 

bushels of new buckwheat and can 
use in car lots or bag lots. Don’t 
fail to write or phone if you have 
any to offer.

Highest price paid at all times.

W atson-Higgins Milling Co.
Grand R apids, M ich.
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M ichigan R etail H ardw are  Association.
P res id en t—E . S. Roe, B uchanan.
V ice-P residen t—Chas. H . Miller, F lin t.
S ecre ta ry—A rth u r J . Scott, M arine City.
T rea su re r—W m . M oore, D etroit._______

Programme For Hardware Conven
tion Next Month.

Marine City, Jan. 30— I am en
closing you herewith draft of the 
program m e for our forthcom ing con
vention, to be held in the Furniture 
Exchange building, at Grand Rapids, 
on February 20, 21 and 22.

There may, later, be one or two 
m inor changes necessary, but this is 
substantially the program m e th at will 
be carried out.

The Exhibit Committee reports 
that the few booths that are still 
available are going rapidly and con
sequently any m anufacturers who de
sire to  be represented should get in 
touch w ithout any further delay with 
F rank L. Danforth, 208 M urray build
ing, Grand Rapids, who will furnish 
floor plan and full particulars.

As will be noticed by the p ro
gramm e, it is proposed this year to 
in terject some musical features which 
we believe will liven up the proceed
ings and add considerable interest. 
This feature will be in charge of 
“Doc” Roe, m anager of the Oxford 
Q uartette , Chicago, who has made an 
enviable reputation in many of the 
large cities in the country where he 
has appeared in quartette  and solo 
work.

It will be noticed by the p ro
gramm e that one whole evening’s ses
sion will be devoted to  the question 
box. This will give the m em bers an 
opportunity to  discuss freely trade 
problem s th a t are of vital in terest to 
every man in the hardw are business 
and the discussions under this head
ing should be productive of some ex
ceedingly beneficial results.

A rthur J. Scott, Sec’y.

Tuesday, February 20.
8:30 a .m . The exhibits will be 

open in the Furniture Exchange 
building, also the Secretary’s office 
and registration room. T he delegates 
are requested to  report at the Secre
tary ’s office as soon as possible after

arrival, so as to  facilitate the work 
of distributing badges, admission and 
entertainm ent tickets and the collec
tion of dues.

11:00 a.m . M eeting of the Execu
tive Committee in parlor of the M or
ton House.

12:00 m. The exhibits close.
Tuesday afternoon.

1:30 p .m . M eeting called to  o r
der in the Furn itu re  Exchange build
ing by President E. S. Roe, Bu
chanan.

Song, “A m erica,” led by “Doc.” 
Roe, m anager of the Oxford Q uar
tette, Chicago.

Address of welcome by Hon. Geo. 
R. Ellis, M ayor of Grand Rapids.

Response to address of welcome by 
President Roe.

Annual address of President.
Announcem ent of . com m ittee ap

pointm ents.
H ardw are song, to  the tune of 

“Michigan, My M ichigan,” led by 
“Doc.” Ro.e.

A practical talk  on Co-operative In 
surance by A. T. Stebbins, Rochester, 
Minn.

Solo (selected) by “Doc.” Roe.
Address, “F ire Prevention,” by C. 

A. Palmer, Commissioner of In su r
ance for State of Michigan.

A djournm ent a t 4:30.
(The exhibit hall will be open from 

the close of the business session un
til 6 p. m.)

Tuesday Evening.
T heater party, giving the delegates 

their choice of entertainm ent a t the 
following theaters: T he Majestic, 
School Days; Tem ple and Orpheum, 
vaudeville.

W ednesday, February  21.
8:30 a .m . M eeting called to  order 

by President.
H ardw are song by the delegates.
Annual report of T reasurer W illiam 

Moore, Detroit.
Annual report of Secretary A rthur 

J. Scott, Marine City.
Address, “Talk; I ts  Influence and 

Effect,” by C. L. Glasgow, Nashville, 
chairman M ichigan Railway Commis
sion.

Vocal solo, “Doc.” Roe.

R eport of N ational Retail H ardw are 
Association convention, held a t L ittle 
Rock, by P o rte r A. Bright, of Holly. 
. Address by W . L. Corey, Secretary 
N ational Retail H ardw are Associa
tion.

Question box.
Adjournm ent.

W ednesday Afternoon.
Exhibits will be open from  1 to  6 

p. m. and delegates will find it profit
able to spend as much time as possi
ble inspecting the lines of goods 
which will be on display.

W ednesday Evening.
(Closed session for retail hardware 

dealers only.)
7 :30 p. m. M eeting will be called to 

order in the Council cham ber a t the 
City Hall and the entire session will 
be given up to  the question box, and 
every m em ber of the Association is 
urged to  come prepared to  submit, 
under this heading, m atters which he 
would like to  have discussed and act
ed upon by the Association.

7 :30 p. m. Exhibits will be open to 
the public until 10 o ’clock, adm ittance 
being had through invitations distrib
uted by the Grand Rapids dealers.

February  22.
T hursday M orning.

(Closed session for hardw are deal
ers only.)

8:30 a.m . M eeting ailed to  order 
by the President.

R eports of Com mittees on A udit
ing, Constitution and By-laws and 
Resolutions.

R eport of the Com mittee on Legis
lation.

Consideration of com m ittee re
ports.

10:15 a .m . (Special order of busi
ness.) R eport of Com mittee on 
Nominations.

E lection of officers.
Selection of next convention city.
Unfinished and new business.
Good of the order.
Question box.
Adjournm ent.

T hursday Afternoon.
1:30 to  6 p .m . Exhibits open all the 

afternoon.
2:00 p .m . M eeting of new Execu

tive Com mittee in the parlor of the 
M orton House.

'  T hursday Evening.
Banquet given by the wholesalers 

and m anufacturers of Grand Rapids.

D O N ’T  F A IL .
To send for catalog: show» 

lag our line of

PEANUT ROASTERS, 
CORN POPPERS, &C.
LIBERAL TE R M S. 

KINGERY MFG. CO..106-108 E. Pearl St-.C'nc'rmat'.O

Established in 1873

Best Equipped 
Firm in the State

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

T h e  W ea th e rly  C o . .
18 Pearl St. Grand Rapids. Mich.

Chase Motor Wagons

Are built in several sizes and bod; styles. Carrying 
capacity from 800 to 4,000 pounds. Paces from $750 

$2,200. Over 25,00 Chase Motor Wagons in use. 
Write for catalog.

Adams & Hart
47-49 No. Division St., Grand Rapids

Mica Axle Grease
Reduces friction to  a minimum.
It saves wear and tear of wagon 
and harness. It saves horse en
ergy. It increases horse power. 
Pu t up in 1 and 3 lb. tin  boxes. 
10. 15 and 25 lb, buckets and 
kegs, half barrels and barrels.

Hand Separator Oil
If free from gum and is anti-rust 
and anti-corrosive. Put up in 
Yz. 1 and 5 gallon cans.

STANDARD OIL CO.
G rand  Rapids, M ich.

Michigan Retail Hardware Convention
February 21 to 23

Make our office your headquarters 
We are ju st across the street from the  Union Depot

CLARK-W EAVER COMPANY, 32-38 S. Ionia St.
The only EXCLUSIVE WHOLESALE HARDWARE in Western Michigan

No other ammunition ever gained greater popularity. Our sales have increased in leaps and bounds. You should be getting your share of this trade. 
Write for catalog, prices and co-operative selling plan. Do this today. ROBIN HOOD AM M UNITION CO , Bee Street, Swanton, Vt.
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TOWN BUILDING.

How It Would Be Retarded by Par
cels Post.

W ashington, D. C., Jan. 29— Chas.
S. H ernly, President of the New Cas
tle, Ind., Industrial Association, has 
ju st given the Senate Postoffice Com
m ittee an in teresting  recital of in
dustrial developm ent. He said th at 
New Castle was a sleepy country vil
lage with a population of 3,406 in 
1900. I t  is now a thriving city having 
about twenty-five im portant, diversi
fied industries and a population of 
som ething m ore than  15,000. Al
though houses have been rapidly 
built, last year an autom obile com
pany, employing 2,000 hands in their 
plant, found it necessary to  invest 
$150,000 to provide hom es for their 
employes. The success of New Cas
tle caused m any other towns to  fol
low its example. Mr. H ern ly ’s serv
ices have been asked by commercial 
clubs in nearly every town in the 
State. U nder his direction Brazil, 
Evansville and o ther cities have suc
ceeded in locating im portant indus
tries.

Mr. H ernley said th at one of the 
first things they did not do was to 
send for a lot of mail order cata
logues. Lack of public spirit, he said, 
would deaden any town. Local m er
chants had always been active in 
such development. Any system  which 
disables them  from  helping in such 
movements, supporting their local 
newspapers and extending credits 
necessary in growing towns, will re
sult in decreased home m arkets for 
farm  products, labor, etc. Lands near 
a live town are w orth much more 
than  lands near a dead town. Any 
rate which would enable the Govern
m ent to  operate parcels post o ther
wise than a t g reat loss would be so 
high as to  make it impracticable for 
transporting  farm  products. M er
chants and farm ers prefer to  sell 
goods and products th rough personal 
inspection. W here the farm er m ight 
save a few cents upon carriage of 
goods bought from some mail order 
house, he would lose much through 
deadening of the town and sending 
its resouces to  large mail order cen
ters.

The proposed carriage of parcels 
by the Governm ent for concerns a 
thousand miles distant at the same 
price as th at charged for a few miles 
would weaken home ties and loyalty 
to comm unity interests. I t  would 
build up large mail order concerns to 
the depreciation of local values. N ear
ness to  a good live town adds to 
contentm ent on the farm. Increase 
of great cities and consequent m is
ery of m any unemployed are largely 
due to  dullness of m any small towns. 
Great cities furnish gravest dangers. 
Carriage of first and second-class 
mail at a cost of distance m ight be 
justified by their diffusion of intelli
gence necessary for stability of a re
public.

T he presen t carriage of m erchan
dise up to  four pounds regardless of 
distance was only incidental; for sam 
ples, for inform ation purposes, etc. 
T his has been so abused that it m ight

be m ore ju st to tran sp o rt even m er
chandise under this lim it at ra tes 
proportionate to  distance.

T he chief argum ent used to  locate 
industries in the Central W est has 
been that thereby such concerns 
would be nearer the centers of pop
ulation and m arkets. If the Govern
m ent should haul much m erchandise 
at rates regardless of distance there 
would be little inducem ent for a fac
tory to  locate or establish a branch 
in the W est o r South. Factories 
would congregate where labor and 
power are cheapest. The proposed 
system, he believed, was “protection 
to home industries” reversed to  de
struction of home industries.

“Parcels post,” he said, “is the en
tering  wedge of Governm ent ow ner
ship and socialism.” I t  will necessi
tate  large increase of force and equip
ment. I ts  chief advocates have in tro 
duced bills providing for Governm ent 
operation of transporta tion  lines, in
cluding public highways, “at lowest 
possible ra tes regardless of distance.” 
If the lim it be increased to  eleven 
pounds, why not 1,100 pounds? I t  has 
been said that eleven pounds is the 
weight of a gallon of whisky, jug  and 
container.

Advocacy of Governm ent entrance 
into express-carrying business is na t
urally followed, he said, by Socialistic 
demand for its ownership and opera
tion of telegraph lines, telephones, 
railroads, coal mines, etc. Individual
ism, initiative and self-reliance would 
disappear under such paternalism  and 
bureaucracy. Governm ent conduct of 
business is m ore costly and wasteful 
than private operation. Regulation, 
not operation, should be had.

Many factories are m oving out of 
the large cities to  towns and sm aller 
cities where living conditions produce 
im proved types of citizenship, he ar-

gued, and parcels post would stop 
this m ovem ent of decentralization. I t 
would blight the efforts of live indus
trial organizations for town develop
m ent. F o r the Governm ent to  place 
the products of factories well-estab
lished in old-settled comm unities in
to  the m arkets of the Central W est 
at the same price as charged to  lo
cal industries, m any of which are new 
and struggling  for a foothold, would 
rebuke the pioneer spirit and punish 
local enterprise.

He did not believe this to  be a true 
function of the U nited S tates Gov
ernm ent. O urs differs from  those of 
the old world in its encouragem ent 
to  liberty of thought and action, 
equal and exact justice to  all. Local 
m erchants, he said, should likewise 
be allowed to retain  the advantages 
nature and their own efforts and ex
penditures had given them  of their 
local m arkets. F o r the Governm ent

to deprive them  of these, he believes, 
would be class legislation. Agitation, 
which it was assum ed came from the 
farm ers, really came from  reta il mail 
order houses. A lthough the voice 
m ight be th at of Jacob, the hand was 
th at of Esau. T o be “progressive” 
tow ard socialism is not real progress, 
he claimed; but we should seek the 
“old pa ths” and oppose fu rther en
trance by the Federal Governm ent in
to fields of private enterprise.

Fred T. Loftin.

Those who rise early in the m orn
ing are the more likely to  rise above 
their troubles.

Carbon C oated Sales B ook s
Every  Size and Style 

Prices ranging from .02^  to .05 per book 
Send us your sample and get our priced 

on your book
C O N N A RD -H O CKIN G  CO.

136 W est Lake St. Chicago, 111.

IT ’S A GOOD INVESTM ENT
T o  Display Your Food Stuffs in a Sanitary Manner 

Consider H ow  Attractive and Inviting T h ey  W ould Appear in

Made of 
Selected 
Quarter Sawed 
Oak and 
French Beveled 
Plate Glass

Brecht’s Refrigerator Display Case
Keeps your food stuffs in a clean and sanitary condition and is a protection to perishables 

W E  MAKE HIGH GRADE M ARKET O U TFITS. COOLERS, ETC.
Write Department "K " for Particulars

THE BRECHT COMPANY
ESTABLISHED 1853

Main Offices and Factories ST. LOUIS. MO.
N e w  Y ork D enver San Francisco Hamburg Buenos Aires

IT WILL BE YOUR BEST CUSTOMERS',

or some slow dealer’s  
best ones, that call for

HAND SA PO LIO
Always supply it and you 
will keep their good will.

HAND SAPOLIO Is a  special toilet s o a p — superior to any other In countless w a y s — delicate 
ynough lor the baby’s skin, and capable of removing any stain.

Cost* tb s dealer the same as regular SAPOLIO, but should he sold a t 10 cei»is per cake
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M ichigan K night« of th e  Grip. 
P res iden t—C. P . Caswell, D etro it. 
S ec re ta ry —W m . J . D evereaux, P o r t 

H uron.
T rea su re r—John  H offm an, K alam azoo. 
D irectors—F . L. Day, Jack so n ; C. H . 

Phillips, L apeer; L T. H urd , D avison; 
H . P . Goppelt, Saginaw ; J . Q. Adam s, 
B attle  C reek; Jo h n  D. M artin , G rand 
Rapids.

G rand Council of M ichigan, U. C. T. 
G rand Counselor—George B. Craw , P e -

Ju n io r Counselor—Jo h n  Q. A dam s, B a t
tle  Creek.

P a s t  G rand Counselor—C. A. W heeler, 
D etroit.

G rand S ecretary—F red  C. R ichter, 
T raverse  City.

G rand T reasu re r—Jo e  C. W itliff, De-

1 G rand Conductor—E. A. W elch, K a la 
mazoo. _  _ .

G rand Page—M ark S. Brow n, Saginaw. 
G rand Sentinel—'W alte r S. L aw ton,

G rand Rapids. _ „  _  _
G rand C haplain—Thos. M. T rav is, P e- 

toskey
E xecutive  Com m ittee—Jam es  F. H am - 

mell, L ansing ; Jo h n  D. M artin , G rand 
R apids; A ngus G. M cE achron, D etro it, 
Jam es E . R urtless, M arquette.

H O TEL SANITATIO N.

Several R eform s Which Are Loudly 
Demanded.*

I t  is regarded by me not only a 
pleasure but an honor to be privi
leged to  m eet with you on this occa
sion. Had the S tate Board of H ealth 
in extending to  me an invitation as
signed to me the subject of m erchan
dising footwear, which is my calling,
I should have felt quite at home with 
my subject and would, perhaps, make 
it of interest to  you. But, being no 
public speaker, I m ust ask you to 
bear with me in any errors of com
mission or omission.

I t  is my privilege at this time to 
talk to you on the subject which is 
regarded by my fellow travelers as a 
m ost im portant subject in their wel
fare and their commercial interests— 
the subject of hotel sanitation.

In  voicing these sentim ents I have 
the honor of representing a body of 
men who are recognized as the bone 
and sinew of the commercial world, 
and as chairman of the Grand Legis
lative Com mittee I represent d irect
ly sixty-four hundred mem bers of the 
order of the United Commercial 
T ravelers and sixteen hundred mem
bers of the M ichigan K nights of the 
Grip, of the Grand Jurisdiction of 
Michigan, and indirectly about eigh
ty-tw o thousand m em bers of the 
United Commercial T ravelers of 
America.

If, in the course of my rem arks, I 
drift from  the subject of hotels, to 
that of railroads and interurban lines 
it is due to  the fact th at these public 
facilities in many cases need as much 
a ttention as do the hotels. My first 
subject will be that of the common 
roller towel, which received the a t
tention of the S tate Board of Health

»Address by  John  Hoch, J r .,  chairm an 
G rand L eg isla tive  C om m ittee U. C. T., 
before convention of S ta te  H ealth  Offi
c ials a t  A nn Arbor, J a n u a ry  31, 1912.

at its recent meeting. This subject 
is regarded as a public nuisance and 
a menace to health, not only by our 
organization but by the traveling 
public. And while many of the ho
tels can see the fate of this abomin
able nuisance by reading and writing 
upon the walls, the railroads operat
ing throughout the State as a general 
thing are inclined to  trea t the m atter 
with indifference.

The m atter of sanitation is of vital 
importance, and with the abolishm ent 
of this one evil that of o ther evils 
existing in hotels and o ther public 
places is in line for attention. The 
traveling public, as a rule, is not in

a position to judge of these sanitary 
conditions as is the commercial trav 
eler, who in the perform ance of his 
duties is called from town to town, 
city to city and state to  state, com
ing in contact with hotels in small 
towns that are seldom frequented by 
the general traveling public. Among 
the conditions existing in these ho
tels I will take as my first subject 
the beds, bedding and sleeping apart
ments.

W e find ourselves ofttim es com
pelled to seek sleep and rest in a bed 
which has in many cases not been 
aired for days or weeks. In some 
cases there are no windows or tran 
soms for ventilation. Some rooms 
are heated to  suffocation; others de
void of any a ttention from any 
standpoint of health and comfort.

The subject of sheets and other 
bedding is a m atter to be considered 
not only from a sanitary standpoint 
but also from th at of personal com
fort. O ftentim es sheets worn with 
age and long use are patched and 
shortened to meet the economic idea 
of the hotel man, and sheets of suf
ficient length are used to  cover up 
a filthy corn husk or excelsior m at

tress, for which the traveling public 
are asked to pay hair-m attress prices.

Next is the quilt: Usually it is 
made of the cheapest kind of m ate
rial and lined with cotton; are sel
dom, if ever, washed or renovated, 
and kept in use until worn all but 
threadbare in some spots and inches 
thick in others by the m atting  of the 
cotton for w ant of proper renova
tion. These, we believe, should be 
replaced by the regulation size wool 
blanket, m aking a sleeping apartm ent 
of hotels and other public places a 
place of convenience, com fort and 
health by furnishings composed of 
the following:

Nine foot sheets, regulation size 
wool blankets, good sanitary m attress
es, regularly renovated, clean soap, 
w ater and individual towels. These at 
the price consistent with the service 
rendered would not only add to  the 
com fort of the public but aid large
ly in the conditions of health.

Many of these hotels are not 
equipped to  supply running w ater in 
the sleeping apartm ents, in conse
quence of which, through careless
ness and shiftlessness on the part of 
cham berm aids, w ater is perm itted to  
remain in these room s for days and 
weeks at a time, becoming stagnant 
and, naturally, a m enace to  health.

T he next subject is th a t of the ho
tel kitchen. I venture to say th at if 
any of you were perm itted to enter 
the kitchen of many of the hotels 
and public eating houses you would 
find a condition existing that would 
cause you to  welcome starvation in 
preference to being compelled to eat 
the victuals th at are served from 
there.

On this m atter I know whereof I 
speak, having come in personal con
tact w ith many of these sanitary 
abuses.

I recall one case of the landlord of 
a fairly prom inent hotel who eats his 
meals a t a public restauran t by virtue 
of the fact th at he can not digest the 
cooking of a foreign or negro chef. 
Many of these kitchens do not even 
come in for attention  a t annual or 
semi-annual house cleaning time.

Cats and dogs are perm itted to 
romp at random  and often ra ts and 
mice go about unheeded to furnish 
am usem ent for these cats and dogs.

R ight here I wish to relate to you 
an experience of my own within the 
past ten days. I spent four days at 
what is regarded as one of the lead
ing hotels in one of the largest cities 
of the country, the proprietors of 
which boast of its historic reputation, 
having in years gone by sheltered 
presidents, vice-presidents, senators 
and congressm en; in fact, hundreds 
and thousands of men of national 
fame. Conditions at this hotel were 
such th at they would not be to le rat
ed in the hum blest home. I t  is a 
standing joke a t this hotel th at an 
average of one ra t dies every twenty- 
four hours from  tuberculosis, and to 
my surprise, and perhaps amusement, 
these ra ts  are perm itted to run about 
in the lobby of the hotel.

The conditions in the kitchen of 
this hotel are such th at it is over
run w ith roaches and they are some
times served to  the guests in their

meals, and when com plaint is offered 
the w aiter politely retires to  the 
kitchen, transfers such p a rt of the 
meal to another receptacle after re
m oving the roach, and it is again 
served to  the guests, for which privi
lege the guest is held up for a tip 
for extra service rendered.

These are conditions existing to 
day in many hotels and public places 
where the public are forced to  m eet 
a financial obligation in an exorbitant 
established ra te  fostered by a com
bination of tru sts and extortionists, 
whose only consideration is th a t of 
the steady flow of the coin into their 
coffers.

These conditions, gentlemen, should 
appeal to  you, and they call loudly 
for your co-operation and influence 
in the securing of the only source of 
relief, and on behalf of over twenty- 
two thousand commercial travelers 
throughout the State of Michigan I 
personally appeal to  you for support 
of an act by the Legislature creating 
the office of hotel inspector.

This, in our opinion, is our only 
relief, and the health, success and 
com fort of a grateful people appeal 
to this sense of duty.

A few words on railroad sanitation: 
The general use of the roller towel 
has found its way into railroad and 
interurban trains much to  the dis
gust and general condem nation of the 
traveling public, and in m any cases 
that of the crews operating the same.

Several days ago my atten tion  was 
called by the conductor of a Lake 
Shore train  to  the act of some in
hum an wretch, who, after having used 
a towel, after a call from  Nature, re
placed the towel upon the roller for 
o ther travelers to use on hands and 
face, and it is my opinon th at the 
abolishm ent of the ro ller towel will 
be welcomed by the average train  
crew, and tru st it m ay have the com
pliance of the various companies 
operating the same.

T he m atter of outhouses in con
nection w ith railway stations also 
comes in for its share of condem na
tion for several reasons. These hous
es, as a rule, are located on either 
side of the track  and m any of them  
hundreds of feet d istant from the sta 
tion proper, and, while statistics show 
that the percentage of the traveling 
public is composed of three females 
to every hundred males, the section 
which is provided for women only is 
kept under lock and key and, appar
ently, has the attention  of the scrub 
woman or o ther attendant, who keeps 
the same in fairly good condition, 
while the section provided for men 
only is left unlocked, the door is in
variably wide open, inviting the ele
m ents, hobos and the slums of the 
earth. These conditions are enough 
to call for the w rath  of any m an who 
believes and has a right to  expect 
that all men are born free and equal.

My colleagues on the Com mittee 
suggest th a t I request your indul
gence in a diversion from  m y regul- 
lar subject to  th a t of which does not 
trea t on the subject of health and 
sanitation, but th a t of the nobleness 
of true Am erican citizenship. This, 
in the hope th at by your co-operation
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in our cause and your kindness of 
support and influence to  abolish 
same, will be of vital im portance to 
the traveling public.

Statistics show th at the com m er
cial travelers of Am erica spend an
nually three hundred and seventy- 
five m illions of dollars ($375,000,000), 
divided between hotels and railroads. 
Aside from  this, they are called upon 
by both these public facilities to  
spend annually fifty-two million dol
lars ($52,000,000) a year, or approxi
m ately a million dollars a week in 
w hat is commonly known as tipping. 
T his act has been declared not only 
unconstitutional by the legislatures of 
several states but is regarded as an 
unAmerican act forced upon the trav 
eling public through the greed and 
avarice of these com binations of 
tru sts and extortionists, who wisely 
say th at it is foolish for them  to pay 
the wages of their employes so long 
as the Am erican people are fools 
enough to  do it.

I t  is a well-known fact th at tru sts 
and combinations have been formed 
and are in existence in every state  
throughout the Union for the pur
pose of cornering the tipping privi
leges of hotels, in many cases paying 
as high a sum as ten thousand dollars 
for such privileges, which have been 
recently declared by a noted ju rist 
in Chicago as being the falling on 
the level with the common beggar 
having no m ore redress in the court 
of justice than has the horse thief, 
confidence man or sand bagger.

W hile we realize that we can not 
hope in the very near future to have 
any redress in this m atter, we have 
gone upon record by establishing the 
slogan of Tip No More, and we trust 
that we may have your hearty  co
operation in this m atter in the hope 
that this combination of tru sts and 
extortionists will be b rought to  real
ize that the true condition of Amer 
ican citizenship compels them  to pay 
their employes regular wages and not 
make them  a class of beggars a t the 
expense of the traveling man and the 
firm he represents.

News and Gossip of the Traveling 
Boys.

Grand Rapids, Jan. 30—Charles 
M ather’s business and sparring  part
ner was in Grand Rapids on Friday. 
W ho is Charles M ather? Oh, he 
is the leading m erchant of Cedar 
Springs, not counting Jack H art, of 
course.

R eferring to Ralph L ichtenauer's 
accident, which befell him a short 
time ago, the old adage m ight be of 
use to him in the future: Look be
fore you leap.

T arg e t T alk  M cCorquodale is get
ting to  be some scribe himself.

Since giving a list of eligible bach
elors in last week’s issue, whom we 
were only too pleased to  recom 
mend, we have received letters from 
a few others who would like to  have 
their names added to the original 
list. T hey are all well bred and all 
are handsom e with the exception of 
Gard W allace, but he has such win
ning ways and pleasing m anners that 
his face can be overlooked, and be
ing a trveling m an he w on’t be home

much anyway. Following is the list: 
G ardner W allace, Milwaukee, aged 

19.
W alt. Ryder, Grand Rapids, aged

22.
A. P. Sherrill, D etroit, aged 48.
Jos. D. Kain, D etroit, aged 24. 
Norm an Eggem an, Milwaukee, aged 

21.
A fter the traveling men attended 

church last Sunday and listened to 
Rev. Geo. Hancock, they voted him 
a very fine speaker. Those who did 
not attend m issed a rare  treat.

Saturday night, Feb. 3, U. C. T. 
meeting. T he last m eeting before the 
annual banquet in March.

O nly seven new hotels built in 
Grand Rapids last week—and still no 
place to  sleep.

A. N. Borden, the popular sales
m an who has been covering the te r
rito ry  adjacent to Grand Rapids for 
a num ber of years w ith a line of hard
ware, has accepted a position with 
Buhl Sons & Co., wholesale hardw are 
dealers, D etroit. Borden will cover 
the same territo ry  as in the past.

W . P. H etherington, m anager of 
the H otel Belding, a t Belding, who 
was operated on recently for appen
dicitis, is recovering very rapidly. H is 
many friends am ong the traveling 
men extend their best wishes to  him.

A t a m eeting of the traveling men, 
held in one of our wholesale shoe 
houses recently, the senior m em ber 
of the firm, am ong o ther things, said 
to  the traveling m en: “You fellows 
don’t know w hat work is. W hy, 
when I used to travel we had to stop 
over night at a settlem ent north  of 
L uther and we didn’t get feather beds 
to  sleep in either. W e had to  sleep 
in a loft and had to climb up there 
on a ladder th at was nailed to a huge 
tree. Huh! traveling to-day.” One 
traveling m an well known to all the 
boys couldn’t stand this any longer 
and piped out, “W ho do you w ant to 
travel for you anyway—m onkeys?”

O ur first daffydill: If Ned Carpen
te r  contracted  a debt on the road 
W oodhouse Payette.

T he Bachelors’ Friend doesn’t re
fer to any kind damsel but to the ad
vertisem ent on page 15.

V ery few of the boys have fallen 
off the  wagon since Jan. 1—but they 
have all stepped off very lightly, how
ever.

One union labor leader threatens 
to  annihilate the city of Law rence if 
they don’t win the strike. Sure 
thing. If  a cow is giving four quarts 
of milk and you feel she should give 
eight quarts, kill the cow and get 
none.

U. C. T. m eeting Saturday night. 
Im portan t business.

The comm on folk of Grand Rap
ids are patiently  waiting for the new 
Association of Commerce to induce 
some new industries to  locate here. A 
new m anufacturing p lant would help 
to alleviate considerable suffering 
am ong those who are willing to  work.

W illiam  Frederick Blake, of the 
Judson Grocer Co., took a flying trip  
over the different territo ries covered 
by the regular men and the trade are 
m ighty glad to see him when he 
makes these trips.

W hat a touchy feller th at Bill Haz- 
elton is, anyway!

Geo. Liesveld and John M aurits 
are up-to-date traveling men. T hey 
take a hot w ater bottle  to  bed w ith 
them  these frosty nights.

Roy Nickerson, V ice-President of 
the village of Eastlake, gave a din
ner to  a party  of his friends at the 
M orton House last W ednesday afte r
noon.

T he leap year party  given under 
the auspices of the U. C. T. Dance 
Com mittee was a huge success. The 
hall was taxed to  its limit. N ext 
dance will be held at the H erald  hall 
Feb. 10.

John  M illar (N ational Candy Co.) 
has been laid up for some tim e with 
an abscess on his right leg. Jo h n ’s 
many friends, both custom ers and 
traveling men, have m issed his famil
iar face and all hope for a speedy re 
covery.

G. K. Coffee was missed a t the 
traveling m en’s smoker. W e have 
heard from good authority  that the 
tough encounter he had a year ago 
frightened him so he didn’t care to 
take a chance again this year.

Now the traveling organizations 
should take up the railroad lavatories 
question. Not one in one hundred 
is fit to  use.

U. C. T. degree team, a ttention! 
Joy for the next m eeting—several 
candidates!

Cy L ung made his annual trip to 
L uther last week. They do say he cut 
up several didoes in the order tak 
ing line.

W m. Desancon, representative for 
the H azeltine & Perkins D rug Co., 
called up his wife on the long dis
tance phone and had her meet him 
in one of the small tow ns on his te r
rito ry  so both could attend a sleigh 
ride party.

H. B. W ilcox took his wife with 
him for the trip  covering E astern  
Michigan.

And despite all this they will say— 
that you can never tru st a traveling 
man.

W e think it is time Billy Reed, 
of Luther, got on a grand jury. He 
hasn’t paid Grand Rapids a visit for 
some time.

Looked like traveling m en’s night 
at the thea ter in M anistee one night 
last week. About half the good sized 
audience were peddlers.

The m ore we think about it the 
more we think th at the boys should 
all speak a good word for John 
Hoch, Jr., of Coldwater, for Grand 
Sentinel of the U. C. T .

One of Grand R apids’ leading ho
tels still hangs on to the m uch-dis
cussed roller towel. They had better 
get busy or the traveling men will 
put the ban on their place.

W e are pleased to  hear from our 
schoolmate, John Davidson, form er 
m instrel man, preacher, traveler and 
engineer, th at he has settled down be
hind the counter in Lake Odessa. 
Best wishes, Johnny.

Dr. T hom as Spillane, of Detroit, 
paid Grand Rapids (and the w riter) 
a visit recently. W e are pleased to 
state that, despite the Doctor’s efforts 
to unseat us, we are still on the wag

on—we climbed back on yesterday 
afternoon.

Frank M eyers, superintendent for 
Edson M oore & Co., will be one of 
the leap year bachelors who will hitch 
double in a short time. W e wish to 
extend to  Mr. M yers our heartfelt 
sym pathy. We have had nine years 
of it.

Louie K oster had another vacation 
in D etro it last week. W e’re saving 
ours for the opening game.

W e think a two-page order would 
look better to  our friends than an 
eight-page targe t talk.

Happy, handsom e H arry  Hydorn, 
illustrious Secretary - T reasurer of 
Grand Rapids Council, No. 131, U. 
C. T., caused considerable uneasiness 
am ong his many friends last week. 
He had an em pty can tied to  his grip 
and the boys were fearful lest the 
can was tied on by John D. Rocke
feller. Such was not the case, how
ever. Som brero H arry  was carrying 
the em pty can to  show how beauti
fully the S. O. C. are putting  up 
Polarine. J. M. Goldstein.

Drummer Has Opportunities Because 
of Contact.

St. Louis, Jan. 30—A fter putting in 
several college vacations and one 
whole year at selling fountain pens to 
M issourians, G. S. Dow, alum nus of 
W illiam Jewell, at L iberty, has left 
for Cambridge, where he will do post
graduate work in H arvard  U niver
sity’s departm ent of sociology.

W ork as a traveling salesman makes 
a solid foundation for the uprearing 
of tall structures of sociological eru
dition, in the opinion of Dow.

A fter getting  his decree as doctor 
of philosophy, he will take up college 
work and make sociology his profes
sion.

“T his selling of fountain pens isn’t 
bad preparation for a teacher of so
ciological subjects,” declared Dow. 
“ In  fact, to come into contact with 
all kinds of human nature, and to 
watch its actions under very many 
different conditions, the drum m er has 
wonderful opportunities. Some of 
your experiences will be exasperating, 
some will be disagreeable; but all are 
human, and for th at reason very in
teresting .”

A n  Alina correspondent w rites as 
follows: George M cN utt has accept
ed a position as traveling salesman 
for the Alma Roller Mills and will 
make his home in Cadillac. Mr. Mc
N utt has had several years’ experi
ence as a flour salesman, having been 
for some time connected w ith the 
Voigt Milling Co.. Grand Rapids. 
About a year ago Mr. M cN utt decid
ed to go into business for himself 
and, together with O. J. Hendee, of 
this city, purchased a m ercantile stock 
in Riverdale. Recently George dis
posed of his Riverdale in terests to  his 
partner and returned to his first love, 
that of a traveling salesman. Mr. 
M cNutt is well known in Alma and 
has many friends here who congratu
late him on the new position.

Men are like hens, the harder they 
have to scratch for a living the more 
useful they become.
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M ichigan Board of P harm acy . 
P res iden t—Ed. J . Rodgers. P o r t H uron. 
S ecre ta ry—John  J . Campbell, Pigeon. 
O the r M em bers—W ill E. Collins, Owos- 

so; W. A. Dohaney, D etro it and  Edw in 
T . Boden, B ay City.

M ichigan Retail D ruggists ' A ssociation. 
P res id en t—D. D. Alton, F rem ont.
F ir s t V ice-P residen t—J. D. Gllleo, 

Pom peii.
Second V ice-P residen t—G. C. L ayerer, 

B ay City.
S ecre ta ry—R. W . Cochrane. K alam azoo. 
T reasu re r—W . C. W heelock. K alam azoo. 
E xecu tive  C om m ittee—W . C. K irseh- 

gessner, G rand R apids; G ran t Stevens, 
D etro it; R. A. A bbott, M uskegon: Geo. 
D avis, H am ilton : D. G. Book, Lowell; 
C. A. Bugbee. T rav e rse  City.

N ext M eeting—M uskegon.

M ichigan S ta te  Pharm aceu tica l A ssocia
tion .

P res iden t—E  W. A ustin, M idland.
F ir s t V ice-P residen t—E . P . V am um , 

Jonesville.
Second V ice-P residen t—C. P . B aker, 

B attle  Creek.
T hird  V ice-P residen t—L. P . Lipp, 

Blissfield. , __ ,
S ec re ta ry —M. H . Goodale. B attle  Creek.
T rea su re r—J . J . "Wells, A thens.
E xecu tive  Com m ittee—E. J . Rodgers, 

P o r t H uron ; L. A. Seltzer, D etro it: S. C. 
Bull. H illsdale and  H . G. Spring, U nion-
ville. _______

G rand Rapids Drug Club.
P res iden t—W m. C. K lrchgessner.
V ice-P res iden t—O. A. Fanckboner.
S ecre ta ry—W m  H. Tibbs.
T rea su re r—Rolland Clark.
E xecu tive  C om m ittee—W m. Quigley, 

Chairm an : H enrv  Rjechel Theron Forbes.

T he B right Side of the D rug Busi
ness.

If a retail druggist wants to  be 
happy he should not try  to  know too 
much about his business. I do not 
mean the im portant, vital things, of 
course, but the little petty  details that 
do nothing but vex the man whose 
head is filled w ith them. I t  is like 
raising children—there are some 
things they do that you had better 
not see nor hear. I have seen a 
druggist so w orried try ing  to  ac
count for the loss of a few sticks 
of chewing gum or because some triv
ial thing was the m atter with the 
cash register, that a custom er left the 
store who wanted to  buy a bottle  of 
Peruna, on which he m ight have made 
a large profit. T hat is what I mean 
by try ing  to  know too much about 
your business.

I have heard of a professor of anat
omy who knew all about bones, all 
kinds of bones—skunk, catfish, man 
or monkey—were all easy for. him. 
He asked some frieids to dinner at 
his hotel one day and one of the 
articles on the bill was terrapin soup: 
it was brought and was fine, but pres
ently the Professor found a bone and 
it was a terrapin bone. He called 
the w aiter and was assured it was a 
terrapin bone. The head w aiter was 
called and, of course, it was a te rra 
pin bone. The proprietor was called 
and the Professor said, “This bone 
never was in a terrapin, but is the 
bone of a squirrel or a rat, now which 
are we eating’: The proprietor adm it
ted they were a little short on te rra 

pin and put in squirrel, which was 
“ju st as good.”

W ouldn’t th at hotel man have made 
a dandy druggist? “Ju st as good.” 

T h a t’s w hat I mean by a m an be
ing so full of the details of his busi
ness th at it makes him unhappy. The 
Professor was too wise to  be happy.

One of the things th at “makes me 
sore” on the business is th at every
body takes a shot at us. I t  used 
to be funny in my younger days, but 
it gets on my nerves now. I can 
best illustrate by an actual occurrence 
in my store some tim e ago. W e had 
bought a bargain in snuff and put it 
into the window with a sign, “Two 
boxes of snuff for five cents.” I t 
had not been in the window but a few 
hours when a friend, who always lik
ed to  roast me, came in and said, 
“Well, Zimmer, I see you are going 
from bad to  worse, m aking a bid for 
the tough ladies’ trade now, I see. 
Two boxes of snuff for five cents. 
“W ell,” I said, “ I don’t know about 
that; your wife bought two boxes 
of it a few m inutes ago.” He was the 
m addest m an I ever tried to pacify, 
but after the blue smoke cleared 
away I explained th at his wife was 
using the snuff to put away her furs, 
and that, anyway, everything that was 
sold had a legitim ate use and if peo
ple put them  to illegitim ate uses, the 
fault was theirs, not ours. W ith  all 
this eloquence, however, he was never 
my custom er after th at day. The 
tru th  was too naked for him to en
joy.

A man goes into a hardw are store 
• and buys a revolver, goes out and 
shoots his friend. N othing is ever 
said in the papers about the man 
who sold the gun; but let a druggist 
sell a dime’s w orth of carbolic acid 
to some poor woman who drinks it 
and gets off the earth by that route, 
and the papers have scare-headlines, 
scoring the infamous druggist, and the 
coroner criticizes the druggist for not 
asking the woman if she was crazy. 
I t is the fashion to take a shot at 
the druggist.

A nother incident in my own experi
ence will illustrate this from  another 
point of view: Two women came in
to the store one evening, the white 
one asked for cigarettes and left when 
informed that we did not keep them. 
The colored one asked for a dime’s 
worth of m orphine and when told 
we did not sell it, said, “W ell, ‘coke’ 
will do.” “W e don’t have cocaine to 
sell th at way.” She said, “You ain’t 
got no cigarette= «o m orphine and no
‘coke.’ W hat ku.u a ------of a drug
store is this? How do you do busi
ness?”

H ave you heard the story  of the 
tough kid who asked for a match? 
H e was refused. He bought a box 
and left it w ith the druggist, saying, 
“W hen another gentlem an wants a 
match, give him one out of my box.’ 

T hat is the attitude of m any peo
ple tow ards the druggist. Make him 
accomm odate you or make him asham 
ed of himself for not doing it.

Then there is the telephone—the 
lovely, wonderful, indispensible, in
fernal telephone. A special invention 
of the devil to  vex the druggist. A t 
one of your busiest m om ents some 
one wants you ‘personally at the 
’phone. A gentle voice says, “Mr. 
Zimmer, do you keep bed pans?” 
“Yes, we have seven or eight kinds.” 
“Oh, so many, will you please de
scribe them  to me?” If you w ant to 
find out how absolutely inadequate 
the English language is, ju st try  to 
describe seven or eight kinds of bed 
pans by telephone.

Now the drug journals are taking 
a shot at us. T hey are full of a rti
cles insisting that druggists ought to 
be better educated; ought to  have a 
prerequisite college course, and what 
for? So we can learn how to  sell 
A yer’s pills for nineteen cents? O r 
is it that we m ay have diplomas to 
exhibit at the S tate Fair like any 
o ther pedigreed jackass? They tell 
us it will help elevate the business 
into a profession. I t  is hoped that it 
will. God knows it needs elevating.

M ark Twain tells a story  of the 
city m issionary—a m an much beloved, 
who worked for the poor and was 
m aking an appeal for them. I t  was 
a hot June night and the preacher, 
full of his subject and fired with en
thusiasm, talked until you could see 
greenbacks in everybody’s eyes. Mark 
said he had $400 in his pocket w ait
ing for the plate to  be passed, but 
the preacher talked and talked and 
it was a hot June night, and Mark 
said, “My enthusiasm  began to go 
down a hundred dollars at a time, un
til finally, when the collection was 
taken, I stole ten cents off the plate.”

And finally the Governm ent takes 
several shots at us. F irst, the Su
preme C ourt decides we are a trust. 
If we are, I certainly never got my 
dividends. Then they decide the 
Miles and sim ilar contracts are ille
gal. And now Congress is getting 
ready to  put the stamp tax on patent 
and proprietary articles again, which, 
of course, will come out of the pocket 
of the rich and easy retail druggist.

If it is so full of trouble, why don’t 
I go out of the business? W ell, that 
is not so easy, after having spent a 
lifetime in it; besides, everybody 
thinks you are getting  rich, which is 
a pleasant sensation, even if not true.

Then a woman comes in some day 
and tells w hat a wonderful remedy 
your corn husker is. How one ten- 
cent bottle cured two corns for her 
and five for a neighbor and, taking

out the bottle from  her purse, asks 
you if you can’t put just a little  ether 
in it as it is all dried up and hard. 
She w ants to  see if it won’t take off 
the w art on her dog’s nose. T hen 
you feel like a benefactor to  the hu
m an race.

Now a m an comes in and tells you 
that your old-fashioned sarsaparilla 
cured him of 606. W ants a bottle for 
a friend, which you wrap up w ith the 
feeling that m aybe if you w ent out of 
business nobody could compound it 
quite the same as you do. And you 
feel like a conceited egotist, which is 
a very happy feeling. I know, for I 
have tried it.

But, after all, there is some com
pensation in being a druggist, for if 
you have been successful at all, that 
is, if you have been able to  stay in 
business three or five or ten years, 
you can rest assured th at you have 
accomm odated m ore people than  any 
o ther kind of business m an has done 
in the same length of time. And any
way, where will you find another 
business to  go into th a t is tw o-thirds 
profit and the balance pleasure?

H. E. Zimmer.

The Drug Market.
Opium, M orphine and Quinine— 

Are steady.
Oil B ergam ot—H as advanced.
Oil O range—H as advanced.
Oil Lem on—H as advanced.
Oil Sandalwood—Is higher.
Short Buchu Leaves—Are higher. 
Golden Seal Root—H as advanced. 
Chloroform —H as declined.
Tonka Beans—Are lower.
Cut Althea Root—Is higher.

Have you looked over the avail
able side lines for your store late
ly? T here  are o ther goods th a t you 
could sell a t a profit w ithout increas
ing running expenses.

Q. J . Joh n son  C igar Co.
S. C. W . El Portana 

E vening Press Exemplar

These Be Our Leaders

Nachtegall 
Manufacturing Co.

S. Front and P. M. R. R.
Grand Rapids, Michigan

M anufacturers of high grade

Bank, Store 
and Office Fixtures

We make an improved
Removable, Sectional and 

Interchangeable Office Partition
Quickly put up and easily taken 

down. Get our price on your new 
office equipment.

FOOTE & JE N K S’ C O L E M A N ’S  ( b r a n d '

Terpeneies. L e m o n  a n d  ™s*ci.a> V a n illa
Insist on getting Coleman’s Extracts from your jobbing grocer, or mail order direct to

FOOTE &  JENKS, Jackson , Mich.
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WHOLESALE DRUG PRICE CURRENT
Acidum

A cetlcum  ........... 6® 8
Benzoicum , Qer. 70® 75
B oracie ................. @ 12
C arbollcum  ......... 25@ 30
C itricum  ............  45® 50
H ydroch lor ......... 3® 5
N itrocum  ............  8@ 10
O xalicum  ............  14® 15
P hosphorlum , dil. @ 15
Sallcyllcum  ........  40@ 42
Sulphuricum  . . . .  1%@ 5
T annicum  ........  1 00 @1 10
T a rta r icu m  ........  38® 40

Am m onia
Aqua, 18 deg. . .  4@ 6
Aqua, 20 deg. . .  6® 8
C arbonas ............  13@ 15
Chlorldum  ..........  12@ 14

A niline
B lack  ................  2 00® 2 25
B row n ..................  80® 1 00
R ed ........................  45® 50
Yellow ..............  2 50@3 00

B accae
Cubebae ................  70@75
Ju n ip e rs  ................_ 6®
X anthoxylum  . .  1 25 @1 50

Balsam um
Copaiba ..............  70@ 75
P e ru  T . ................  2 00@2 10
T erab in , C anad. 70® 80
T olu tan  ............... 60® 7»

Cortex
Abies, C an ad ian .. 1»
Cassiae ................
C inchona F lav a  1»
B uonym us a tro . .  w
M yrica C e r lfe ra . . zo
P ru n u s  V irginl ..
Q uillaia, g r’d. . . .
S assafras , po 80 zo
U lm us ................... *u

E xtractum
GHycyrrhiza, Gla. 24® 30
G lycyrrhiza, po .. 28® su
H aem atox  ..........  11® 12
H aem atox, Is  . . .  13®
H aem atox . %s ..  14® 15
H aem atox , %s ..  16® l <

Ferru
C arbonate  P recip . 16
C itra te  an d  Q uina 2 00 
C itra te  Soluble . .  55
F errocyanidum  S 40
Solut. Chloride ----- 16
Sulphate , com ’l 2
Sulphate , com 'l, by

bbl., p e r cw t. 7C
Sulphate , p u re  ..  <

C opaiba ...............1 75® 1 85
Cubebae ............  4 00@4 10
E rigeron  ............... 2 35®2 60
B vech th ltos ......... 1 00® 1 10
G au ltherla  ...........4 80®B 00
G eranium  . . . .  os 75
Gossippil Sem gal 70® 75
H edeom a .............2 60®2 75
Ju n lp era  ............... 40®1 80
L avendula . . .  . . . .  00®4 00
Lim ons ..............  1 75® 1 85
M entha P iper . .2  75®3 00 
M en tha  V erid . .5 00@5 25 
M orrhuae, gal. . .2  00®2 75
M yricia .................3 60@4 10
Olive .......................1 0003 00
Picis L iquida . . .  10® 12
Picis Liquida gal. ® 40
R icina ..................  94#1 0#
Rosae os. . . . . . 1 1  50®12 00 
R osm arin! . . .  0 1  00
S ab ina ................... 90®1 00
S an ta l ..................  0 4  60
S assa fras  . . . . . . .  9001 09
Sinapis, ess. o s . . .  ® 65
Succlnl ..................  40® 45
T h y m e .....................  40® 60
Thym e, op t...........  ®1 *•
T heobrom as . . . .  16#  20
Tiglil ................... 1 60@1 70

Potassium
B i-C arb  ..............  15® 18
B ichrom ate  ........  13® 15
Brom ide ................  30® 35
C arb  ......................  12® 15
C m orate ----- po. 12
Cyanide ............... 30
Iodide ................  2 25
P o tassa , B ita r t  p r  30 
P o tass  N itra s  o p t 7 
P o ta ss  N itra s  . . . .  6
PrusB late ............. 23
Sulphate  po . . . .  15®

Radix
Aconitum  ............  20®
A lthae ..................  40®
A nchusa ..............  10
A rum  po ..............
C alam us ...............  20
G entiana  po
G lychrrh iza  p  . ,  ^.

' A lba . 12® 15

Flora
Arnica . . .
A nthém is
M atricaria

20®
50®
30®

Foils
B arosm a ............  1 50@1 75
C assia Acutlfol,

T lnnevelly  . .  15® 20
C assia, Acutlfol 25® 30
Salvia officinalis,

148 and  H8 • • 1|@  30
Uva Ur si ............  8® 10

Oumml
Acacia. 1st pkd. @ 65
Acacia, 2nd pkd. @ 45
Acacia, 3rd pkd. @ 35
Acacia, s ifted  s ts. ®  1»
Acacia, po ..........  45® 6»
Aloe, B arb  ..........  22® 25
Aloe. Cape ..........  @ jo
Ain». SfOCOtr* ----- @ 45
Ammoniac ..........  55® 60
A sa fo e tid a ............1 60® 1 76
Benzoinum  ..........  60® 55
C atechu, Is  ........  @ 13
C atechu, %s ----  @ 14
C atechu, %s ----  ® 16
C am phorae ........  59® 64
B uphorbium  . . . .  @ 4®
G albanum  ........... @1 00
Gam boge . .  po. .1 25@1 35 
G auclacum  po 35 @ 35
Kino ........  po 46c @ 45
M astic ................ -
M yrrh . . . .  po 50 
Opium

0

Shellac ................  45®

75 
45 

®9 90

Shellac, bleached
T rag acan th  ........

H erba
A bsin th ium  ----- 4
B upato rium  oz pk 
Lobelia . . . .o z  pk 
M ajorium  ..o z  pk 
M entra  Pip. oz pk 
M en tra  V er oz pk
R ue ..........  oz pk
T an ace tu m  . .V . .  
T hym us V oz pk

50® 7 00 
20 
20 
28 
23 
25 
39 
22 
25

M agnesia
Calcined, P a t.  . .  55@ 60
C arbonate, P a t. 18® 20
C arbonate, K -M . 18® 20
C arbonate  ........  18® 20

Oleum
A bsin th ium  . . . .  6 50@7 00 
A m ygdalae Dulc. 76® 85
Am ygdalae, A m a 8 00 8 25
A nisi ..................  2 00®2 10
A u ran tl C ortex  3 10®8 20
B ergam il ............ 7 00®7 50
C sjlpu ti ................  85® 90
Caryophilli ........  1 25@1 30
t 'ed a r  ..................  85® 90
C henopadii . . . .  6 00®6 05
C innam oni ........... 1 50@1 60
Conlum  M ae ..  80® 93
OU rasu Ms  w

15.. 12i
v 15 16(

H ellebore, — — _ „
H ydrastis, C anada  @6 00
H y d rastis , Can. po ®6 00
Inula, po ..............  20® 26
Ipecac, po .......... 2 25®2 35
Iris  plox ..............  35(
la lap a , p r ......  70<
M aran ta , M s 
Podophyllum  po 15i
R hei ......................  751
Rhei, cu t ............1 00.
Rhei, pv................ 75(
S anguinari, po 18 
Scillae, po 45 . . .  20(
S enega ................  85<
S e rp en ta ria  .... 60.
Sm ilax, M............
Sm ilax, offl’s  H .
Spigella ................. 1 451
Sym plocarpus . . .
V aleriana B ng ..
V aleriana, Ger.
Zingiber a  ..........
Z ingiber J ..........

Semen
A nisum  po 22 . .  © 18
Apium  (grave l’s) @ 18
Bird, Is ..............  4 #  «
C annabis S a tiva  7® 8
C ardam on ..........  70® 90
C arui po 15 ........  12® 15
Chenopodium . . . .  40® 50
C oriandrum  ........  12® 14
Cydonium  ............ 75@1 00
D ip terix  O dorate 4 50@5 00
Foenlculum  ........  ® 30
Foenugreek, po . 7® 9
U n i ......................  6® 8
Linl, grd. bbl. 5% 6® 8
Lobelia ..............  75® ?$
P h a rla r is  C ana’n 9® 10
R apa  ......................  5® 6
Sinapis A lba ----  8® 10
Sinapis N ig ra  . . .  9® 10

S p irltu s
F ru m en ti W . D. 2 00@2 50
F ru m en ti ..........  1 25 @1 50
Ju n ip ers  Co...........1 75@3 50
Ju n ip ers  Co O T 1 6502 00 
S accharum  N  E  1 90®2 10 
Sp t V ini Galll ..1  7506 50
Vini A lba ............. 1 25@2 00
Vini Oporto . . . . 1  25®2 00 

Sponges
E x tra  yellow sheeps’ 

wool carriag e  . .  @1 25
F lorida sheeps’ wool

carriag e  ........  3 00®3 50
G rass sheeps’ wool

oa rriage  ..........  @1 25
H ard , s la te  use ®1 00 
N assau  sheeps’ wool

carriag e  ..........  3 50®3 76
V elvet e x tra  sheeps'

60
60
50
60
60
60
60
56
60
60
60
76
60
75
75
60
60
00
50
60
60
60
50
50
60
35
60
60
60
60
60
75
76 
50 
50 
60 
60

. 50 
00 

! 00 
60 
50 
50 
50 
50 
60 
60 
50 
50 
60

wool carriage  
Yellow Reef, for

s la te  use  ........
Syrups

A cacia ..................
A uran tl C ortex
F e rr i lod ............
Ipecac ....................
Rhei Arom  ..........
¡Smilax Offl’s  . . .  
Senega ..............

@2 00 

@1 40

50®

Scillae ........
Scillae Co. .
T o lu tan  . . .
P runus  v irg  
Z ingiber . .

T in c tu res
Aloes ....................
Aloes & M y rrh ..
A nconitum  N ap’sF  
A nconitum  N ap’sR
A rnica ...................
A safoetida  . . . . . .
A trope B elladonna 
A uran tl C ortex ..
Barosm fi ............
Benzoin ..............
Benzoin Co...........
C an tharides  . . . .
C apsicum  ............
C ardam on ...........
C ardam on Co. . .
C assia A cutlfol . .
C assia A cutlfol Co
C asto r ..................
C atechu  ...................
C inchona ................
C inchona Co. . . .
Colum bia ............
Cubebae ..............
D ig ita lis  ..............
E rg o t ....................
F e rri Chloridum
G entian ................
G entian  Co............
G uiaca ..................
G uiaca am m on . .  
H yoscyam us . . . .
Iodine ...................
Iodine, colorless
K ino ......................
Lobelia .................
M yrrh  ............ ..
N ux V om ica . . . .
Opil .......................
Opil, cam phora ted  
Opil, deodorized
Q uassia  ................
R h a tan y  ..............
Rhei ......................
S an g u in a ria  . . . .
S e rp en ta ria  ........
S trom onium  . . . .
T o lu tan  ................
V alerian  ..............
V era trum  Veride 
Zingiber ..............

M iscellaneous 
A ether, S p ts  N it 3f '30@ 35 
A ether, S p ts  N it 4f 34® 38 
A lum en, g rd  po 7 3® 4
A nnatto  ..............  40® 60
A ntim oni, po . . .  4® 5
A ntim oni e t po T  40® 50
A ntifebrin  ..........  ® 20
A ntipyrin  ............  @ 25
A rgenti N itra s  oz ® 62
A rsenicum  ............  10® 12
Balm  Gilead buds 60® 65 
B ism uth  B N  . . . 2  2002 30 
Calcium  Chlor, I s  0  9
Salcium  Chlor, V4s ® 10
Calcium Chlor, 14» @ 12 
C an tharides , R us. @1 50
Capsici * ru e 's  a f  <jo 20 
Capsici F ru c ’s po ® 22
C ap 'i F ru c ’s B po @ 1 5  
C arm ine, No. 40 @4 26
C a rp h y llu s ............  25® 30
C assia  F ru c tu s  . @ 35
C ataceum  ............  @ 35
C en tra ría  ............  @ 10
C era A lba ..........  50® 55
C era F lav a  ........  40® 42
Crocus ..................  45® 50
Chloroform  ..........  30® 50
Chloral H yd C rss 1 25®1 45 
Chloro’m  Squibbs ® 90
C hondrus ..........  20® 25
Cinchonid 'e Germ  38® 48
Cinchonidine P -W  38® 48
Cocaine ..............  3 05®3 25
Corks list, less 70%
Creosotum  ..........
C re ta  ___ bbl. 75
C reta , p rep ...........
C re ta , precip. . .
C reta, R u b ra  . . .
C udbear ................
Cupri Sulph. . . .
D ex trine  ............ ..
Em ery, all Nos.
E m ery , po. .
E rg o ta  . . po  1 
E th e r  Sulph . . .
F lake  W h ite  . . .
G alla ....................
G am bler ............
G elatin , Cooper 
G elatin , F rench  
G lassw are, fit boo 75%
L ess th a n  box 70%
Glue, brow n . . . .  11
Glue, w hite  ........  15
G lycerins ..........  23
G rana  P a rad ls l
H um ulus ............... 35
H y d ra rg  Am m o’l 
H y d ra rg  C h ..M t 
H y d ra rg  Ch Cor 
H y d ra rg  Ox R u’m  
H y d ra rg  U ngue’m 
H ydrargy rum  . . . .
Ichthyobolla, Am.  „  _
Indigo .................. _ 75® 1
Iodine, Resubi
Iodoform  ..........
L iquor A rsen e t 

H y d ra rg  lod . @ 25
Liq. P o tass  A rs in it |g ®  13

L upulin .................
Lycopodium  . . . .
M acis ....................
M agnesia, Sulph.

0 1  75 
60® 70 
65® 70 

3® 6
M agnesia, Sulph. bbl @ 1%

75® 85 
75®8 00

25g

25®

® 1  00

M annia  S. F . ........
M enthol ..............  7
M orphia, SPA W  
M orphia, SNYQ 
M orphia, M ai.. .
M oschus C anton 
M yristica, No. l  
N ux  V om ica po 15
Os Sepia ..............
Pepsin  Saac, H  A 

P  D  Co. . . . .
P icis L iq N  N  %

gal. doz...............
P ic is  L iq  q ts  . .
P icis Liq p in ts  . .
P il H y d ra rg  po 80 
P iper A lba po 35 
P ip e r N ig ra  po 22
P ix  B urgum  -----
Plum b! A cet . . . .  __ „
Pulvis Ip ’cu t Opil 1 30®1 60 
P y ren th ru m , bxs. H 

& P  D Co. doz 
P y ren th ru m , pv  20
Q uassiae ..........  8
Quina, N. Y..........  17
Quina, S. G er.......... 17
Q uina, S P  4  W  17

R ubia T incto rum  1 20  14
Saccharum  L a’s  40® 60
Salacin ............... 4 5004 75
Sanguis D rac’s . .  40® 50
Sapo, G ................  ® 15
Sapo, M ..........   10® 12
Sapo. W  ............. 16® 18
Seidlits M ixture  27® 30
S inapis ................  0  18
Sinapis, opt.. . . . .  ® SO
Snulr, M accaboy,

De Voes ..........  @ 54
Snuff. Sfh DeVo’s @ 54
Soda, B oras ------ 5)4® 10
Soda, Boras, po ..5)4®  10
Soda e t P o t’s T a r t  27® 30
Soda, C arb  .......... 1)4® 2
Soda. B i-C arb .. 3 0  5
Soda, Ash .........  3)4® 4
Soda, Sulphas . .  @ 2
Spts. Cologne . . .  0  3 00
Spts. E th e r  Co. 50® 65
Spts. M yrcia . . . .  @2 50
Spts. Vini Rect bbl 0  
Spts. Vi'i R ect )4 b 0  
Sfpts. Vi’i R ’t  10 gl 0  
Spts. Vi’i R ’t  5 gl @ 
S try ch n ia  C rys’l 1 10® 1 SO 
Sulphur, Roll . . .2 ) 4 6  5
S ulphur Subl. . .  2%® 6
T am arinds .........   8 0  10
T ereben th  Venice 40® 60
T hebrrom iae . . . .  45® 50

VanlUa 
Zinci Sulph

Oils

» 00010 00 
7 0  M

bbl. gaL 
90@1 00 
86 0  90 

.1 09»4l 15

u m r

:::: W
r 1% I«

L ard , e x tra  . . . .
Lard. No. 1 . . . .
Linseed, pure r'w  92
Linseed, trailed 93........ 1 1001 16
N eat's-foo t, w s tr  660  70 
T urpen tine, bbl. . .  @79)4
T urpen tine , less . .  @ 8 5
W hale, w in ter . ..7 0 ®  76 

P a in ts
bbL L.

G reen, P a ris  .........31® 68
G reen, P en in su la r IS 
Lead, red  ..
Lead, w hite  
Ochre, yel B er 1%
Ochre, yel M ars 1% 2 0  4
P u tty , com m ’l 2)4 2)4® 
P u tty , mtr’t  p r  2)4 2%® 3
Red V enetian  1% 2® 3
S haker P rep ’d  ..1  2501 35 
Verm illion. Bng. 76® 80 
Vermillion P rim e

A m erican ........... 130  15
W hiting  G ilders' @ 96 
W hlt’g  P a ris  Am’r  @1 25 
W h lt’g  P a ris  HSng.

cliff ....................  0 1  40
W hiting , w h ite  S 'n  0  

V arn ishes
E x tra  T u rp  . . . . 1  6001 70 
No. 1 T u rp  Coach 1 10@1 80

80 1

. .3 0003 25 
3 90® 4 00

More and More the Demand
is growing for reliable goods, for widely ad
vertised goods which must be good or they 
could not be advertised year after year. “You 
can’t fool the people all the time.”

LOW NEY’S COCOA
and Premium Chocolate for baking and cooking are the kind 
that the public believes in. The Lowney name has been 
favorably known for twenty-five years. We are 
constantly telling them that we make superfine 
goods and they have had the best reasons to be
lieve it. The grocer gives his customer satisfac
tion and makes a fair profit too in LOWNEY’S.

Our N ew  Home
Comer Oakes and Commerce

Only 300 feet from Union Depot

Our salesmen w ith samples of Druggist Sundries. Stationery. Books. 
Hammocks and Sporting Goods will call upon you soon. Please reserve 
your orders for them. The line is more complete than  heretofore. 

Respectfully.

Grand Rapids. HAZELTINE & PERRINS DRUG CO.



28 M I C H I G A N  T R A D E S M A N J a n u a ry  31, 1912

G R O C E R Y  P R IC E  C U R R E N T
These quotations are carefully corrected weekly, w ithin six  hours of mailing, 

and are intended to be correct a t tim e of going to  press. Prices, however, are 
liable to change a t any time, and country m erchants will have their orders filled a t 
m arket prices a t date of purchase.
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ADVANCED DECLINED
Canned Peas
Canned Succotash
Cheese
Corn
F lour
Kafir Corn 
Middlings
O ats_______________

Sardines
T w ine

In d ex  to  M a r k e ts
By Columns

Col
A

A m m onia ..........................  4
Axle G rease ....................  1

B
Baked B eans ..................  J
B ath  B rick  ....................... J
B luing ................................  i
Broom s ..............................  :
B rushes ............................. *
B u tte r Color ....................  1

C
C a n d le s  ..........................  J
C anned Goods ..............  1*“
Carbon Oils ....................  j
C atsup  ..............................  *
Cereals ..............................  £
Cheese ................................  \
Chew ing Gum ................  ®
Chicory ..............................  "
Chocolate ..........................  *
C ider. Sw eet ....................  J
C lothes Lines ..................  *
Cocoanut ..........................  "
Coffee ..................................  ?
C o n fe c tio n s ........................  J
C rackers ............................. J
C ream  T a r ta r  ..................  •

O
D ried F ru its  ....................  •

r
ra rinaceous Goods ----- •
Fishing T ackle  ................. «
Flavoring E x trac ts  . . . .  «
F lour ..............................  2
F resh  F ish  ........................  •
F ru it J a r s ..........................  •

G
Gelatine ..............................  J
G rain B ags ....................... 1
G rains ................................  ■

H erbs ...........    J
H ides and  P e l t s ..............  *
H orse  R adish ..................  8

J
Telly ......................................  *
felly G lasses ................... 8

M
Mapleine ............................... f
Mince M eats .....................  8
M olasses ............................... |
Mustard ................................. 8

N
<4uta ....................................... 4

O
Olives .....................................  8

P
P i p e s ......................................  8
Pickles ................................... 8
P laying  C ards ................... 8
P o tash  ................................... 8
P r o v is io n s ............................. 8

K
Rice ......................................... »

S
Salad D ressing  ................. 8
S a le r a tu s ............................... 9
Sal Soda ............................... 9
S a lt ......................................... 9
S a lt F ish  ............................... 9
S e e d s ......................................  9
Shoe B la c k in g .....................10
Snuff ....................................  10
Soap ...................................... I 4
Soda ......................................  I f
Soda ...................................... 10
Spices .................................... 10
S ta rch  ..................................  10
Syrups .................................. 10

T
Table  S a u c e s ...................... 10
T ea  ........................................  10
Tobacco ................................ 10
T w ine .................................... 11

V
V inegar ................................ 11

W
IFicklng .................................11
W oodenw are ......................  11
W rap p in g  P a p e r ............  IS

v
T eas! C a k e ...........................IS

2

ARCTIC AMMONIA
Dos.

12 os. ovals 2 doz. box 75 
AXLE G REASE 

F raz e r’s
lib . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3%Ib. tin  boxes, 2 doz. 4 25 
lull), pails, per doz...6  00 
151b. pails, per doz. ..7  20 
251b. pails, p e r doz. ..12 00

BAKED BEANS 
B eutel’s  M ichigan B rand 
B aked P o rk  and  B eans 

No. 1, cans, per doz. . .  45
No. 2, cans, pe r doz. 76
No. 3 cans, per doz. 85

BATH BRICK 
English  ............................  95

BROOMS
P u rita n  ..........................  3 60
Jew el ..............................  3 70
W inner ..........................  4 35
W h ittie r Special . . . .  4 55
P arlo r Gem ................  5 00
Common W hisk  ........  1 25
F ancy  W hisk  ..............  1 50
W arehouse ..................  5 50

BRU SHES
Scrub

Solid Back, 8 in ..............  75
Solid Back, 11 in .........  96
Pointed  E nds ................ 85

Stove
No. 3 ................................  90
No. 2 ................................. 1 25
No. 1 ................................. 1 75

Shoe
No. 8 ................................. 1 00
No. 7 ..................................1 30
No 4 ....................   1 70
No. 3 ..................................1 90

BU TTER COLOR 
Dandelion, 25c size . . .2  00 

CANDLES
Paraffine, 6s ..................  8
Paraffine, 12s ................  8%
W icking ........................  20

CANNED GOODS 
Apples

31b. S tandards  . .  @ 9 6
Gallon .................... 2 75@3 00

B lackberries
2 !b. .......................1 50@1 90
S tan d ard s  gallons @5 00

Beans
Baked ..................  85® 1 30
Red Kidney ..........  85@95
S tring  ..................  70@1 15
W ax ......................  75@1 25

Blueberries
S tandard  ....................  1 34
Gallon ......................... 6 75

Clams
Little  Neck, lib . 1 00@1 25 
L ittle  Neck, 2tb. @1 50 

Clam Bouillon
B urnham 's % p t...........2 25
B urnham 's p ts ................. 3 75
B urnham ’s  q ts ................ 7 50

Corn
F a ir  ........................  75@ 90
Good .......................1 04)401 1#
F an cy  ....................  @1 30

French Peas 
Monbadon (N atu ra l)

per doz..............................2 45
Gooseberries

No. 2, F a ir  ..................  1 50
No. 2. F an cy  ............  2 35

Hominy
S tan d ard  ........................  85

Lobster
%!b.  2 40
l tb ................................................ 4 2a
Picnic T ails ...................2 75

Mackerel
M ustard, l i b ...........................1 80
M ustard, 21b. .................2 8*
Soused. l% lb .......................... 1 80
Soused, 2tb........... ...  . . . .  2 75
Tom ato, l ib . .................1 50
Tom ato. 2tb............................. 2 80

M ushrooms
H otels  ..................  O  16
B uttons. %s . . . .  @ 14
B uttons, Is .......  & 23

_  O ysters
Cove, l ib ................ 86® 90
Cove, 21b................ 1 66@1 76

Plum s
P lum s ..................  1 00@2 60

P e a rs  In  Syrup 
No. 3 cane, p e r doz. . .1  86 

Peas
M arrow fa t ...........
E a rly  Ju n e  ------ 1 30@1 40
E arly  Ju n e  sifted  1 45@1 55 

Peacnes
P ie  ........................  90® 1 25
No. 10 size can pie @3 00 

Pineapple
G rated  ..................1 85® 2 50
Sliced ....................  95® 2 40

Pum pkin
F a ir  ..........................  86
Good ..........................  90
F ancy  ......................  1 00
Gallon ........................  3X6

R aspberries
S tan d ard  ............  @

Salmon
W arrens, 1 lb. T all . . . , 2  30 
W arrens, 1 lb. F la t . .2  40
Red A laska  ........ 1 75® 1 85
P in k  A laska  , . . . l  30@1 40 

Sardines
D om estic, %s .............. 3 00
D om estic, % M us..........3 00
D om estic, % Mus. ® 7
F rench , %s ................  7@14
F rench , %s .............. 18® 23

Shrim ps
D unbar, 1st, doz........... 1 35
D unbar, l% s, doz......... 2 35

Succotash
F a ir  ............................... 90
Good ............................  1 10
F ancy  .................. 1 25® 1 40

S traw berries
S tandard  ..................
F ancy  ......................

T om atoes
Good ....................  1 30@1 40
F a i r .......... v .........1 20® 1 25
F an cy  ................. @1 50
No. 10 ..................  @3 90

CARBON OILS 
B arrels

Perfection  ..........  @10
.D. S'. Gasoline . .  @13%
Gas M achine . . . .  @23
D eodor’d  N ap’a  . .  @12%
Cylinder ............  29 @34%
E ngine ..............  16 @22
Black, w in te r . .  8% @10 

CATSUP
Columbia, 25 p ts . . . . .  4 15
Snider’s p in ts  .............. 2 35
Slnder’s  % p in ts  ........ 1 35

CEREA LS 
B reak fast Foods 

B ear Food P e ttljo h n s  1 96 
Cream  of W heat 36 21b 4 50 
E gg-O -See, 36 pkgs. 2 85 
P o st T oasties  T  No. 2

24 pkgs............................ 2 80
P ost T oasties  T  No. 3

36 pkgs............................ 2 80
A petizo B iscuit, 24 pk  3 00

18 pkgs............................ 1 95
G rape N uts, 2 doz. ..2  70
M alta V ita, 36 Ilk . . . . 2  85 
M apl-F lake, 24 l ib . ..2  70 
P lllsbury’s  B est, 3 dz. 4 25 
R alston H ealth  Food

36 21b........................... 4 50
Saxon W h ea t Food, 24

pkgs.............................. 3 00
Shred W h ea t B iscuit,

36 pkgs.............................3 60
Vigor, 36 pkgs. ............2 75
Voigt Corn F lak es  . . . . 4  60 
W ash ing ton  Crisps

36 pkgs........................2 80
Rolled O ats

Rolled A vena, bbls. . .5  80
Steel Cut, 100 lb . sk s  2 86
M onarch, bbls. ...............5 60
M onarch, 90 lb. sack s  2 65 
Q uaker, 18 R egular . .1  46 
Q uaker, 20 Fam ily  . . .4  00 

Cracked W heat
Bulk ..............................  3%
24 21b. pkgs....................... 2 50

C H EESE
Acme ....................  @17%
Bloom ingdale . .  @17
C arson C ity ----- @18%
H opkins ................  @16%
R iverside ............  @18%
W arn er ................  @18%
B rick  ....................  @19%
i.t'Kien ..................  tv 16
L im b u rg er ..........  @17
Pineapple ............ 40 @60
San Sago ............  @20
Swiss, dom estic @13

CH EW IN G  GUM
A dam s Pepsin  ............... 66
A m erican F lag  Spruce 66 
B eam an’a Pepaln . . . . .  66
B est Pepsin  ....................  46
B est Pepsin , 6 b o x e s .  66
B lack Ja c k  ..................... 65
L arg est Gum (w h ite ) 55
O. K. Pepsin  ................  65
R ed R obin ......................  65
Sen Sen ..........................  65
Sen Ren B rea th  P erf. 1 00
S pearm in t .................   65
Spearm in t, ja r s  6 bxa 8 75
Y ucatan  ........................... 66
Zeno ................................... 66

CHICORY
Bulk ..................................  5
Red ....................................  7
Eagle ................................  5
F ran ck ’s  ..........................  7
S chener’s  ........................  6
Rod S tan d ard s  ..............1 60
W h ite  ............................  1 60

CHOCOLATE 
W alte r B aker & Co.’s

G erm an’s Sweet ..........  22
Prem ium  ..........................  31
C aracas  ............................  31

W alte r M. I-owney Co.
Prem ium , %s ..............  30
Prem ium . %s ................  30

CIDER, SW E E T  
“M organ’s ”

R egular b a rre l 60 gal 10 00 
T rade  barre l, 28 ga ls  5 50 
% T rade  barre l, 14 gal 3 50
Boiled, p e r ga l................  60
H ard, p e r ga l................... 25

CLO TH ES LIN ES
p er doz.

No. 40 T w isted  C otton 95 
No. 50 T w isted  C otton 1 30 
No. 60 T w isted  C otton 1 60 
No 80 T w isted  C otton  2 00 
No. 60 B raided C otton 1 00 
No. 60 B raided C otton 1 26 
No. 60 B raided C otton  1 85 
No. 80 B raided C otton 2 25 
No. 60 Sash Cord . . . . 1  60 
No. 60 Sash  Cord . . . . 1  90
No. 60 J u te  ..................  8«
No. 72 J u te  .................. 1 00
No. 60 Sisal ..................  85

Galvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19. each 100ft. long 2 10 

COCOA
B aker’s ............................  37
Cleveland ........................  41
Colonial, %s .................  35
Colonial, %s ................. 33
E pps ..................................  42
H uyler ..............................  45
Lowney, %s .................  32
Lowney, %s .................  32
Lowney. %s .................  30
Lowney, 5 lb. cans  . .  30
Van H outen, %s ......... 12
V an H outen , %s ......... 20
V an H outen , %s ......... 40
V an H outen, is  ........... 72
W ebb ................................  33
W ilber, %s ......................  33
W ilber, %s ......................  32

COCOANUT 
D unham ’s per Tb.

%s. 5Tb. case  ..........  29
%s. 5Tb. case  ............  28
%s. 151b. case ..........  27
%s. 151b. case ..........  26
Is. 151b. case ..............  25
%s & %s, 151b. case 26%
Scalloped Gems ........  10
%s & %s. palls .............14%
Bulk, pails .....................13%
Bulk, b a rre ls  ..............  12

C O FFE ES, ROASTED 
RIO

Common ......................  17
F hir ................................. 17%
Choice ..........................  18
F an cy  ............................  19
P eab erry  ......................  20

S an tos
Common ......................  18
F a ir  ................................  19
Choice ..........................  19
Fancy  . . .‘......................  20
P eaberry  ......................  20

M aracaibo
F a ir  ................................  20
Choice ..........................  21

M axlcan
Choice ..........................  21
F ancy  ..........................  22

G uatem ala
F a ir  ..............................  21
F an cy  ............................  23

Jav a
P r iv a te  G row th ...23@ 30
M andling ...................31036
Aiikola .......................30@32

Mocha
S hort B ean . . . . . . . 25@27
Long B ean ............... 24@25
H. L  O. G............... 26@28

Bogota
F a ir  ..............................  21
F ancy  ........................... 23
E xchange M arket, S teady 
Spot M arket, S trong 

P ackage
New York B asis

A rbuckle ....................  23 00
Lion .........    22 50

M cLaughlin’s  XXXX 
M cL aughlin’s XXXX sold 

to  re ta ile rs  only. M all all 
o rders  d irec t to  W . F. 
M cLaughlin & Co.. C hica
go.

E x trac t
H olland. % gro  boxes 95
Felix , % gross ............... 1 15
H um m el’s  foil, % gro. 88 
H um m el’s  tin , % gro. 1 48

CONFECTION S 
S tick  C andy PaJIr

S tan d ard  ........................  9%
S tandard  H  H  ..............  9%
S tan d ard  T w is t .............10
_ Cases
Jum bo, 32 lb ..................... 10
E x tra  H  H  .....................12
B oston C ream  ............... 14
Big stick , 30 tb. case  10 

Mixed Candy
G rocers ............................. 7
C om petition ..................... g
Special .............................. ig
Conserve ........................... 9
Royal ................................. 14
Ribbon ....................    14
B roken ........................ *’ j#
Cut Loaf .......................... 10
L eader .............................. 10
K indergarten  ...................12
F ren ch  Cream  ..............  10
H and M ade C ream  . .  17 
P rem io  Cream  m ixed 15 
P a r is  Cream  Bon Bons 11 

Fancy—in Palls
Gypsy H e a r ts  ................  15
Coce Ben Bons ; ...........14
Fudge Squares ............... 14
P ean u t Squares ............ U
Sugared  P e a n u t s ........... I t
Salted P ean u ts  ............... 12
S ta rlig h t K i s s e s ..........  13
Lozenges, p lain ............. 12
Cham pion Chocolate . 13 
Eclipse Chocolates . . .  15 
E u rek a  C hocolates . . .  18 
Q u in te tte  C hocolates . 16 
Cham pion Gum D rops 18
M oss D rops .....................12
Lem on Sours .................12
Im peria ls  .........................12
Ita l. C ream  Bon B ons 13
Golden W a f f le s ............ 14
Red Rose Gum  D rops 16
A uto K isses ..........  14
Coffy T o f f y ..................  14
M olasses M int K isses 13 

Fancy—In 5fb. Boxes 
Old F ashioned M olas

ses K isses 101b. bx. 1 30
O range Jellies ........... 69
Lemon S o u r s ............... 66
Old Fashioned H ore-

hound drops ..........  66
P ep p erm in t D rops , ,  76 
C ham pion Choc. D rops 76 
H. Al. Choc. D rops 1 10 
H. M. Choc. Lt. and

D ark , No. 12 .......... 1 10
B itte r Sw eets, a s ’td  1 26 
B rillian t Gums. Crys. 60 
A. A. L icorice D rops 1 66 
Lozenges, p rin ted  . . .  76
Lozenges, p la in  . . . .  65
Im peria ls  ......................  66
M ottoes ......................... 76
C ream  B ar ..................  60
G. M. P e a n u t B ar . .  60 
H and  M ade Crma 80@90
C ream  W afers  ..........  70
S trin g  Rock ..............  80
W in terg reen  B errie s  65

Pop Corn
C racker J a c k ...............8 36
Giggles, 6c pkg. cs. 3 66
F an  Corn, 50’s  .........1 65
A zulik lt 100s ...............3 26
Oh My 100s .................3 60

Cough Drops 
P u tn am  Menth&l . . . . 1  00
Sm ith  B ros....................1 25

NUTS—W hols 
Almonds, T a rrag o n a  18 
Almonds, D rake  . . . .  16 
Almonds, C alifornia

so ft shell ..................  „
B razils ..................... 16@ lf
F ilberts  ..................  12@18
Cal. No. 1 ....................
W alnuts, s f t  shell 17% @18 
W alnuts, M arbot . . . .  17 
Table nu ts , fancy 13%@14 
Pecans, m edium  . . . .  IS 
Pecans, ex. la rg e  . .  14
Pecans, Jum bos . . . .  18
H ickory  N u ts, p e r bu.

Ohio, n e w ..................  2 00
C ocoanuts ......................
C hestnu ts . New York

S ta te , p e r bu...........
Shelled

S’panish  P ean u ts  6%@ 7 
P ecan  H alves . . . .  @65
W aln u t H a lv e s -----42@45
F ib lert M eats . . . .  @30
A licante  A lm onds 042  
Jo rd an  A lm onds . .  @47

P ean u ts
F an cy  H  P  Suns 6@ 6%

R oasted  ..............  7@ 7%
Choice, raw , H. P . J u m 

bo ......................  @ 7
CRACKERS

N ational B iscuit Com pany 
Brand 
B u tte r

N. B. C. Sq. bbl. 7 bx. 6% 
Seym our, Rd. bbl. 7 bx. 6% 

Soda
N. B. C., b o x e s ................. 6%
P rem ium  ............................. 7%
Select ................................. 8%
S ara to g a  F lakes .......... 13
Z ephyrette  ...................... 13

O yster
N. B. C. Rd. b o x e s -----6%
Gem, boxes ....................... 6%
Shell .....................................8

Sw eet Goods
Anim als ............................ I*
A tlan tlcs  .......................... 12
A tlan tic . A ssorted  . . .  12 
A vena F ru it c*im p

Bonn!# Doon Cookies .10
im u .*  L*“ ‘" .............£
gSfS.’Si"* g
C artw heels  A ssorted  . 8 
Chocolate D rops . 17
O h ^ ° » te  D r*> C enters" lg 
ObS?;, u ° ney P a g e r s  16
S £ k n 2 r ey Cooki«
C ocoanut T affy B aV * ¡2 
Cocoanut D rop'

5 |" .ner B iscm t'................. : :
Cookies 0D om estic C akes •

n i «“ LAr."'* • :i>

t e 6?  c o d a ;*  g2i j y 1* Lunch iced , 2*
Sus a r  C akes . , 8«

G inger Gems. Iced i . " « 2  
G’-aham C rackers .! *
G inger Snaps F am ily  " •*/ 
G inger Snaps N  B  r  

Round . . . . . . . .  .
G inger Snaps N.” b ‘. ‘c“  *

H ippodrom e Bar".".......... 1,
Honey Cake. N. R  *C 1?

F ingers  As. Ice 12 
H oney Jum bles, iced  1*
w ! n*T Plain i fHoney F lake . . . . . .
Household Cookies ’ " g *  
H ousehold Cookies, Ic4d 9
impderiHa r y. Fam Uy
J o n n l e ..........  .................
Jubilee  Mixed ................
K reatn K lips .  ag
Lemon Gems
Lemon B iscu it Square  8%
Lem on W afe r ......... i g *
Lem ona ........... J «
M ary A nn ........ « 2
M arshm allow  Coffee"

Cftkt • • • • • • • • • * ..  i j u
M arshm allow  W aln u ts  16%
Medley P retze ls  ........  j#
M olasses C akes ............ g u
M olasses Cakes, Iced . .  9% 
M olasses F ru it Cookies

Iced ........................... i |
M olasses Sandwich* "*” l2
M ottled Square  ........  io
O atm eal C rackers ___8
O range G em s ............... g u
Penny  A ssorted  .............g u
P ean u t Gems ............  9
Pretzels, H and  M d___9
P retze le ttes. H and  Md. 8 
P retze le ttes. Mac. Md 8
R aisin  Cookies ............‘.10
R aisin  Gems ..................l l
Revere, A ssorted  ........ 14
R ittenhouse F ru it

B iscu it .......................... 12
R osy D aw n M ixed . . . .1 9
Royal Lunch ................  g
Royal T o a s t ................... g
Rube ................................... g%
Scalloped Gems ............ 16
Spiced C u rra h t C akes 16 
Spiced G inger C akes . .  6 
Spiced G inger Cks led  10
S ugar F ingers  .............. 12
S u g ar Cakes ................... 8%
S ugar C rim p ................... 8%
S ugar Squares, la rge

or sm all ......................  9
S u ltana  F ru it B iscuit 16
Sunnyslde J u m b le s ___10
Superba ............................  8%
Sponge Lady F ingers 26
T rium ph  C akes ........  16
V anilla  W afers  ............ 16
W afer Jum bles  cans  ..18  
W averly  .......................... 16

In -er Seat Goods
per doz.

A lbert B iscu it .............. 1 On
A nim als ............................ 1 00
A rrow root B iscuit . . . . 1  00
B am u m ’s A nim als ----- 50
B aronet B iscu it .......... I 00
B rem m er’s B u tte r

W afers  ...........................1 00
Cam eo B iscuit ............  1 60
Cheese Sandw ich ........ 1 06-
Chocolate W afers  ........ 1
Cocoanut D ain ties ---- 1
D inner B iscu its  ............. 1
F ig  N ew ton ................... 1
F ive O’clock T ea  ......... 1
F ro ta n a  ............................. 1
F ru it  C ake .....................8
G inger Snaps, N . B. C. 1 
G raham  C rackers, Red

Label ............................. I
Lem on S naps ..............
O atm eal C rackers . . . . 1  
Old T im e S u g ar Cook. 1
Oval S a lt B i s c u i t ........... 1
O ysterette#  .....................
P re tze le tte s , H d. Md. 1
Royal T o as t ................... 1
Saltine  B iscu it ...............1
S a ra to g a  F lak es  ...........1
F a u s t  O y s t e r ...................1
Social T ea  B iscuit . . . .  1 ts
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6 8 9 1 0 1 1

16@17

@16%
@ 9% 
@ 9%

Soda C rackers  N. B. C. 1 00 
Soda C rackers  Select 1 00 
S. 8. B u tte r  C rackers 1 60
U needa B iscu it ............  60
U needa J in je r  W ay fer 1 00 
U needa L unch  B iscuit 50
V anilla  W afers  .............1 00
W ate r  T h in  B iscuit . .1 0 0  
Zu Zu G inger Snaps . .  50
Zw ieback .........................1 00
In Special Tin Packages.

P e r  doz.
F esttno  .............................2 50
M inaret W afers  ...........1 00
N abisco, 25c ...................2 50
N abisco, 10c ...................1 00
C ham pagne w a fe r . . . 2  50

P e r tin  in  bulk
Sorbetto  ...........................1 00
Nabisco ............................. 1 76
FeJtino  ............................. 1 60
B ent's  W a te r  C rackers 1 40

CREAM TARTAR 
B arre ls  o r d rum s . . . .  33
Boxes ................................. 24
S quare  cans  ..................  36
Fancy  caddies ..............  41

DRIED FR U iT S  
Apples

E vapora ted , Choice, bulk  9 
E vapora ted , F ancy , pk g  11 

A pricots
C aliforn ia ..............

C itron
C orsican  .................

C u rran ts  
Im p’d  1 R>. pkg.
Im ported  bulk  . .

Peaches 
M uirs—Choice, 25 lb. b  12 
M uirs—F ancy, 25 lb. b  12% 
F ancy , Peeled, 25 lb. 18 

Peel
Lem on A m erican  . . .  13
O range A m erican . ■ 12

R aisins
C onnosiar C luster 1 lb 
D essert C luster, 1 lb.
Loose M uscatels 3 C r 
Loose M uscatels 4 C r 
L . M. Seeded 1 lb. 8%@ 9% 

California P runes 
L. M. Seeded 1 lb . 9@ 9% 
S u ltanas  B leached ...1 2  
100-126 251b. boxes. .@ 8 
90-100 251b. bo x es..® . 8% 
80- 90 251b. b o x e s ..®  8% 
70- 80 251b. b o x e s ..®  9% 
60- 70 251b. b o x e s . .@10 
50- 60 251b. b o x e s ..@11 
40- 50 251b. boxes. @12 

%e less in  501b. cases 
FARINACEOUS GOODS 

Beans
D ried L im a ................... 7%
Med H an d  P icked  . . . . 2  M
B row n H olland ............ 2 85

F arin a
86 l  lb . packages ---- 1 50
Bulk, p e r 100 lbs.......... 4 00

O riginal H olland R usk 
Packed 12 ro lls to  con ta iner 
I  co n ta in ers  (36) rolls 2 85 
5 co n ta in ers  (60 rolls) 4 75 

Hominy
P earl, 100 lb. s a c k ------ 2 20
M accaroni and Vermicelli 
D om estic. 10 lb. b o x . . 60
Im ported, 25 lb. box ..2  50 

P ea rl Barley
C heste r ..........................  4 75
U m pire  ...........      5 00

P eas
Green, W isconsin, bu.
G reen, Scotch, bu...........3 69
Split, lb ..........................  44%

Sage
B a s t In d ia  ........................  6
G erm an, s a c k s ...................•
G erm an, broken p*.< . .  

Tapioca
F lake , 100 lb. sacks  . .  6 
P ea rl, 120 lb . sack s  . . .  6

17
21

7%
8

P eart; 29 pkgs. .. 
i, 26 pkgs.Minute,

FISH IN G  
S  to  1 in. . 
1% to 2 In.to.

In. .

2 25 
2 75

TA CK LE

Cotton Lines

Jax o n  Terp. Lemon
1 oz. oval ...................... 10 20
2 oz. oval ...................... 16 80
4 oz. flat ........................33 0<i
8 oz. fla t ....................... 68 00

Jenn ings (D. C. B rand) 
Terpeneless E x rac t Lemon 
No. 2 Panel, per doz. 75 
No. 4 Panel, per doz. 1 50 
No. 6 Panel, per doz. 2 on 
No. 3 T aper, per doz. 1 5u 
2 oz. Full M easure doz. 1 25 
4 oz. Full M easure doz. 2 40 

Jen n in g s  (D. C. B rand) 
E x tra c t  V anilla 

No. 2 Panel, per doz. 1 25 
No. 4 Panel, per doz. 2 Oo 
No. 6 Panel, per doz. 3 59 
No. 3 T aper, per doz. 2 00
1 oz. Full M easure doz. 90
2 oz. Full M easure doz. 2 00 
4 oz. Full M easure doz. 4 0o 
No. 2 Panel asso rted  1 Oo

C rescen t Mfg. Co.
Maple! n3

2 oz. per doz.................... 3 00
FR U IT JA R S.

M ason, p ts. p e r gro. . .4  05 
M ason, q ts . per gro. . .4  40 
M ason, %gal. p e r gro. 6 75 
M ason, can  tops, gro. 1 40 

G EL A TIN E
Cox’s, 1 doz. largo  . . . . 1  75 
Cox’s, 1 doz sm all . . .1  00 
K nox 's  Sparkling , doz. 1 25 
K nox’s  Sparkling , gr. 14 00
N elson 's  .......................... 1 50
K nox’s  A cidu’d. doz. . .  1 25
Oxford ..............................  75
P lym outh  Rock Phos. 1 25 
P lym outh  Rock, P la in  90 

GRAIN BAGS 
A m oskeag. 100 in bale 19 
Am oskeag. less th an  bl 19% 

GRAIN AND FLOUR 
W heat

R ed ..............................  93
W h ite  ........................... 91

W in ter W hea t F lour 
Local B lands

P a te n ts  ......................... 5 40
Second P a te n ts  . . . .  5 20
S tra ig h t ....................... 4 80
Second S tra ig h t . . . .  4 40
C lear ............................... 4 00

F lo u r in barre ls , 25c pei 
barre l additional.

Lemon & W heeler Co.
B ig W onder, % s clo th  4 50 
B ig W onder, %s clo th  4 50 
W orden G rocer Co.’s  B rand
Q uaker, p ap er .............. 4 40
Q uaker, clo th  ...............4 60

W „kes A Co.
E clipse .........    4 80

W orden G rocer Co. 
A m erican  Eagle, % cl. 5 85 
G rand R apids G rain  Jk 

M illing Co. B rands
P u rity , P a te n t ............  5 20
Seal of M innesota . .  6 60
S u n b u rst ........................  6 60
W izard  F lou r ............... 4 80
W izard  G raham  ......... 5 00
W izard  G ran. M e a l . . . .4 20 
W izard  B uckw heat . .  6 69
R ye ................................. 5 40

Spring W hea t F lour 
Roy B ak er’s  B rand  

Golden H orn , fam ily  5 60
Golden H orn , bakers  5 50
W isconsin  R ye .............5 00
Judsoi- Grocer Co.’s  B rand
C eresota, %s ...................6 60
C eresota, %s ................ 6 50
C eresota , %s ................ 6 30
Lemon & W heeler's  B rand
W ingold, %s ................6 30
W ingold, %s ................ 6 20
W ingold, %s ................ 6 10
W orden G rocer Co.’s  B rand
L aure l, %s clo th  .........6 30
L aurel, %s cloth ...........6 20
L aurel, % & %s p ap er 6 10
L aurel, %s clo th  ...........6 10
V olet M illin g , C o .’s  B ra n d

G raham  ..............  4 50
V oigt's C rescen t ...........5 29

O P  Laxo-C ake-M eal 38 00
C ottonseed M eal .........21 00
G luten  Feed ...............22 00
B rew ers G ra ins .........29 00
H am m ’nd  D airy  F eed  25 00

O ats
M ichigan carlo ts  . 
L ess th a n  carlo ts

Corn
C arlo ts  ........................  67
L ess th a n  carlo ts  . .  70

Hay
C arlo ts  ........................  29 99
L ess th a n  carlo ts  . . .  22 00 

HERBS
Sage ................................... 16
Hops ................................... 16
Laurel L eaves .............. 15
Senna Leaves ...........  2»

H ID ES AND PELTS  
H ides

G reen, No. 1 ............
G reen, No. 2 ...........
Cured, No. 1 ............
Cured, No. 2 ............
Calfskin, green , No. 
C alfskin, green , No. 
C alfskin, cured No. 
Calfskin, cured  No.

P elts
Out Wool ............
L am bs ..................  50@1 00
Shearlings ............  50@1 00

Tallow
No. 1 ....................
No. 2 .................... .

Wool
U nw ashed, med. 
U nw ashed, fine

5 lb . pails  . . .a d v a n c e  1 
8 lb. pails  . .  .advance  1 

Smoked M eats 
H am s. 12 !b. av . 16 @16% 
H am s, 14 lb. av. 14 @14%
H am s, 16 lb. av. 13%@14 
H am s, 18 lb. av. 13% @14 
Skinned H am s . .14%@15 
H am . dried  beef se ts  . .  18 
C aliforn ia H am s 9%@ 9% 
Picnic Boiled H am s . .15 
Boiled H am s ...20%@ 21
M inced H am  ..................  11
Bacon ......................  13@13%

Sausages
Bologna ........................... 8
Liver ....................  7%@ 8
F ran k fo rt ................9 @9%
P o rk  ......................

H eadcheese
. . . 10% 
. . .  9% 
...1 2  
...1 1  
1 18 
2 11%
1 14
2 12%

@ 30

Beef

R um p, new ...........
P ig ’s F est

% bbls....................... .
% bbls., 40 lbs. .
% bbls.......................
1 bbl...........................

T rips
K its. 15 lbs.............
% bbls., 40 tbs. .
% bbls., 80 tbs. . .

C asings
Hogs, p e r tb ...........
Beef, rounds, s e t 
Beef, m iddles, s e t 
Sheep, per bundle

Uncolored B utte rine

11
11
11
9

14 00
15 00

95
. i 90
.4 00
.9 00

90
.1 60

..3 00

35
17
70
8U

1& to a 
1 «  t ° 8  
8 in. . .
8 in. . .
H . 1 10  6 VOlgts Lreaceni ..........a jw
S o  V 16 fee t ............  7 Voigt’s  F lo u r o lg t ........... 6 29
N o' 8. 16 fee t ..................  » V oigt’s  H ygienic  .......... 4 50
NO. 4, 16 fee t ...................10 V o ig ts  R oyal ..................* 7 9
No. S. 1* f a s t ..................... «
No. 9, 16 faet .....................12
No. 7, 1* f o o t ..................... Jf
No. t .  16 f e e t ..................... 18
No. 9, 16 feet .................. 2v

U nen  Lines
ShiaU ««««•••• 20
l i l i l í  u r n ........ ..........................26 W atson-H lggins M illing Ca
S u rg e  ...................34 Perfec tio n  K *•

W ykes & Co.
Sleepy Eye, % s c lo th ..6 00 
Sleepy Eye, %s c lo th ..5 90 
Sleepy Eye, % c lo th ..5 80 
Sleepy Eye, % s p ap er 5 80 
Sleepy E ye, %s p ap er 5 80

Poles
Bam boo, 14 ft., p e r doz. 66 
Bamboo. 19 ft., p e r doz. 60 
Bamboo. 18 fL . p e r doz. 89 
FLAVORING EXTRACTS 

Foote 41 Jenks 
Colem an Vanilla

No. 2 sine ..................... 14 00
No. 4 alxe .......................24 00
No. 8 else .......................»6 09
No. 8 s l * e ........................ 48 99

Colem an ï t r p .  Lem on
No. 8 n in e .......................... 9 90
No. 4 s i s e ........................ 18 90
No. 3 s ise  .......................*1 00
N** « also ............ - «0 00

Jax o n  M A lcan  V anilla
1 os. oval ...........  16 00
8 os. oval .....................H  W
4 os. flat ................... ¡** 2®
•  ml flat . . . . . . . * 9

F lo u r ......... 6 20
T ip  Top F lo u r .............4 60
Golden S beaf F lo u r . .4 20 
M arshall’s  B est F lour 6 50 
Perfec tion  B uckw heat 6 20 
T ip  Top B uckw heat 6 00 
A lfalfa  H orse  F eed  ..30  00
K afir Corn .......................1 50
H oyle S c ra tch  F eed  . .1  60 

Meal
B olted  ........................... 4 00
Golden G ran u la ted  . .4  20 
S t. C ar F eed  screened 27 50 
No. 1 Corn and  O ats  27 50
Corn, c racked  .............27 00
Corn M eal, coarse  ..27  00 
W in te r W h ea t B ran  30 00
M iddlings ....................  31 00

D airy Feeds 
W ykes & Co.

O P  lin se e d  Meal . . .4 2  00

HORSE RADISH
Per doz...............................  90

JE L L Y
5Th pail« p. i doz. . . 2 2  

151b. pails, p e r pa ll . . . .  66 
3oib. pails, p e r  pa il . . . .  96 

JE L L Y  GLASSES 
% pt. in bbls, per dos 16 
% p t. in bbls., pe r dos. ..14 
8 oz. capped In bbls,

p e r doz. ............................20
M A PLE IN E

2 oz. bottles. pei doz. 3 00 
M INCE MEAT 

P e r  case  ...........................2 85
MOLASSES 

New O rleans
F ancy  Open K e ttle  . .  42
C h o ic e ................................. 86
Good ....................................... 22
F a ir  ..................................... 20

H alf b a rre ls  2c e x tra  
MUSTARD

% lb. 6 tb. b o x ............. 18
OLIVES

Bulk, 1 gal. kegs 1 05@1 15 
Bulk, 2 gal. kegs 90 @1 05 
Bulk, 5 gal. kegs 90@1 00
Stuffed, 6 os. ................... 90
Stuffed, 8 os. ................... 1 35
Stuffed, 14 o s . ....................... 2 26
P it te d  (n o t s tu ffed)

14 os. .........................2 26
M anzanllla, 8 ox. ........... 90
L unch, 10 os........................... 1 36
Lunch, 16 o s........................... 8 86
Queen, M am m oth, 19

oz..................................... 2 76
Queen, M am m oth, 88

oz......................................6 25
Olive Chow, 2 dos. cs,

per dos. ................... 8 25
PIC K L E S

Medium
B arre ls, 1,200 coun t . .7  00
H a lf bbls., 600 coun t 4 25
5 gallon kegs ................. 1 90

Sm all
B arre ls  ..........................  8 25
H alf b a rre ls  ...................4 65
5 gallon kegs ............... 2 25

G nerklna
B arre ls  ............................. 11 00
H alf b a rre ls  ...................6 00
5 gallon kegs ................. 2 75

Sw eet Sm all
B arre ls  .............................13 50
H alf b a rre ls  ................... 7 50
5 gallon l u n ................... 3 00

P IP E S
Clay, No. 216, p e r box 1 76 
Clay, T. D „ full count 60
Cob ....................................  90

PLAYING CARDS 
No. 90 S team boat . . . .  85
No. 15, R ival, asso rted  1 75 
No. 2U, Rover, en am ’d  2 00
No. 672, Special ...........1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808 B icycle ........... 2 00
No. 482 Tnrurn’t  w h is t 8 86 

PO TA8H
B ab b itt’s ........................... 4 09

PROVISIONS 
B arreled Pork

C lear B a c k ___17 00@17 60
S hort C u t ....................... 16 60
S hort C ut C l e a r ...........19 99
B ean ................................. 14 09
B risket, C lear ........... 88 99
Pig  ................................  88 99
Clear Fam ily  ............  26 00

D ry S a lt M aats 
S P  B ellies 13

Lard
P u re  in  tie rce s  10 @10% 
Com pound la rd  7%@ 7% 
80 tb. tu b s  . . . .a d v a n c e  % 
60 tb. tu b s  . . . .a d v a n c e  % 
60 lb. tin s  . . . .a d v a n c e  % 
SO lb . pa ils  . . .a d v a n c e  % 
1* lb. palls ...aflvaaoa %

Solid D airy  ........ 12 @16
C ountry  Rolls ...12% @ 18 

C anned M eats
Corned beef, 2 lb ............3 50
Corned beef, 1 lb ............1 86
R oast beef, 2 lb .................. 3 60
R oast beef, 1 lb ...................1 85
P o tted  H am , %s ........... 60
P o tted  H am , %s . . . .  90
D eviled H am . %s . . . .  50
Deviled H am , %s ........  90
P o tted  tongue, %s . . . .  50 
P o tted  tongue, %a . . . .  90

RICE
F ancy  ....................  6 @ 6%
J a p a n  Style ........  4%@ 5%
B roken ................  3%@ 3%

SALAD DRESSING
Colum bia, % p i n t ........ 2 26
Colum bia, 1 p in t ...........4 00
D urkee 's, large, 1 doz. 4 50 
D urkee’s, sm all, 2 doz. 6 25 
S n ider’s, large, 1 doz. 2 35 
Snider’s, sm all, 2 doz. 1 35 

SA LERA TU S 
P acked  60 lbs. In box. 

A rm  and  H am m er . .3 00 
W yandotte, 100 %s . .  3 00 

SAL SODA
G ranulated , bbls.............  80
G ranulated . 100 lbs. cs. 90
G ranu lated , 36 pkgs. . .1  29

SALT
Common G rades

100 3 lb. sacks  .............. 2 40
60 6 lb. s a c k s ..............2 25
28 10% lb. sacks  . . .2  10
56 lb. sacks  ................... 82
28 lb. sacks  ..................  17

W arsaw
56 tb. da iry  in  drill bags 40 
28 lb. da iry  in drill bags 20 

Solar Rock
66 tb. sacks ....................  24

Common
G ranulated , fine ............  95
M edium, fine ..................1 00

SALT FISH 
Cod

L arge , whole . . .  @ 8
Sm all, w hole . . .  @ 7 %
S trip s  o r b ricks 7% orlov*
Pollock ................... @ 4%

H alibu t
S tr ip s  ..............................  16
C hunks ..............................  14

Holland H srring  
Y. M. w h. hoops, bbls. 11 50 
y. M. wh. hoop, %bbl. 6 00 
Y. M. w h. hoop, kegs 72
Y. M. wh. hoop M llchers

kegs ...........................  86
Queen, bbls.......................10 00
Queen, % bbls. ............. 6 25
Queen, kegs  .......................  42

Trout
No. 1, 109 Tbs. ...............7 60
No. 1. 40 tba. .................3 26
No. 1. 10 Iba. ................... 90
No. L 8 lb s ......................... 75

M ackerel
M ess, 100 lbs. ............... 16 60
M ess, 40 lbs. ................. 7 00
Mess, 10 Tbs.......................1 85
M ess, 8 lb s .......................... 1 60
No. 1, 100 lb s .................15 50
No. 1. 40 lb s ...................... 6 60

10 lbs. ..............  1 70
8 lb s ........................ 1 40

W hltefish
lb s ...................................9 70
tb s ....................  6 25
lb s ...................................1 12
lbs. ............................. #2
lb s ...................................4 65
lbs. ............................. 2 10
lbs. ............................. 75
lb s .................................  «6

SEED S
Anise ................................  10
C anary. S m yrna  ............ 4%
C ara w ay ........................  10
C ardam om . M alabar t *”
Oatary ............................... 3«

Hemp. R ussian ..............  4U.
M ixed B ird  ..................... 4%
M ustard, w hite ............  10
Poppy ..............................  1*
R ape .................................... ®

SHOE BLACKING 
H andy Box. large 3 dz 2 50 
H andy Box, sm all . . . .  1 25 
Bixby’s Royal Polish 85 
M iller’s  Crown Polish 85

SN U FF
Scotch, in b ladders .........37
M accaboy, in ja rs  ........... 35
French  R appie in ja rs  . .  43 

SODA
Boxes ................................  5%
Kegs, E nglish  ..........  4%

SPIC ES 
W hole Spices

Allspice, J am a ica  ......... 13
Allspice, large G arden 11
Cloves, Z anzibar ........... 20
C assia, C anton ............... 14
C assia, 5c pkg. doz.........25
Ginger, A frican  ............... 9)
Ginger, Cochin
M ace, P enang  .............. 70
Mixed, No. 1 ................. 16%
Mixed. No. 2 ................... 10
M ixed. 5c pkgs. d oz ...45
N utm egs, 76-30 .............30
N utm egs, 105-110 ......... 20
Pepper. B lack ............... 14
Pepper, W hite  ............... 25
Pepper, C ayenne ........... 22
P ap rika , H ungarian  

P u re  Ground In Bulk
Allspice, J am a ic a  .........12
Cloves. Z anzibar ...........24
Cassia, C anton ............... 12
Ginger, A frican  ............. 18
Mace, P enang  ................. 76
Viitm cv*  SR
Pepper, B lack ............... 16
Pepper, W h ite  ............... 30
Pepper, C ayenne ...........22

Sw eet M ist, % g r .......... 5 70
Sw eet Burley, 24 lb. cs 4 90 
T iger, % gross ..............6 00

No. 1, 
No. 1,

100
50
10
3

100
40
10
8

P ap rik a , H ungarian  . .  46
STARCH 

Corn
K ingsford, 40 lb s ...........7»
Muzzy, 20 1Tb. pkgs. . .  5> 
Muzzy. 40 lib . pkgs. ..6  

Gloss 
K ingsford

Silver Gloss, 40 lib s . 71 
Silver Gloss, 16 3tbs. 6% 
S ilver Gloss, 12 61bs. 8% 

Muzzy
48 lib . packages .......... 6
16 51b. packages .......... 4T|
12 61b. packages .......... 6
50tb. boxes ....................... 2%

SY RUPS
Com

B arre ls  ........................... 25
H alf b a rre ls  .................  28
201b. cans, % dz. In cs. 1 78
10Tb. cans, % dz. in  cs. 1 74
51b. cans, 2 dz. in cs. 1 83 

2%tb. cans, 2 dz. in  cs. 1 89 
21b. cans, 2 dz. in cs. 1 57 

P u re  Cane
F a ir  ..................................  16
Good ...................................20
Choice ............................  26

TA BLE SAUCES
H alford, la rge  .............3 75
H alford, sm all .............2 25

TEA
Jap an

Sundried, m edium  ..24@26
Sundried, choice _,30@33
Sundried. fancy ........36@40
B asket-fired  m edium  30
B asket-fired  choir« 36@37
B asket-fired , fancy  40@43
N ibs ............................. 30®32
Siftings ......................  10@12
Fann ings .............. 14@15

G unpowder
M oyune, m edium  ......  85
M oyune, choice .........  38
M oyune, fancy  ...........60@69
Pingsuey, m edium  . . .  33
P ingsuey, choice ........  86
P ingsuey, fancy  ....50@ 55 

Young Hyson
Choice ..............................  31
F ancy  ......................... 40@60

Oolong
Form osa, fancy  .........60@66
Form osa, m edium  . . . .  38
Form osa, choice ........... 36

English B reak fast
M edium ..........................  26
Choice ......................... 30@35
F ancy  ......................... 4o@ti0

India
Ceylon, choice ........... 30@35
F an cy  ......................... 45@50

TOBACCO 
Fine Cut

B lot ................................... 1 45
H iaw ath a , 16 oz..............  60
H iaw ath a , 1 oz ..........  56
No L im it, 8 oz. *.............. 1 72
No L im it, 16 oz...............8 40
O jibw a, 16 oz. ............... 40
O jibw a, 5c pkg................1 85
O jibw a, 5c ....................  47
P etoskey  Chief, 7 oz. . .2  00 
P e toskey  Chief, 14 oz. 3 90
■aaeiMug D ark, s c .......... 5 74
Sweet Cuba, 6 c ...............6 79
Sw eet Cuba, 10c .........11 16
Sw eet C ubs, 14 US. Una 6 44 
Sw eet Cuba, 14 oz. foil 4 60 
Sw eet Cuba, 14 oz. bxa 4 SO
Sw eet Cuba, % lb ..........3 16
• w e s t  B urley, 6 « ...........* 7 9

Uncle Daniel. 1 lb . . . 60
Uncle Daniel. 1 oz.......... 5 22

Plug
Am. N avy  15 oz............ 28
D rum m ond, N a t Leaf.

2 & 5 lb. .................. 6«
Drum m ond N at. Leaf

per doz........................ 95
B attle  Ax .................... . a i
B racer ............................ 31
Big F o u r .................... .. 31
Boot Jac k  .................... . 84
Bullion, 16 oz................. . 44
Clim ax Golden T w ins . 41
D ays W ork .................. . St
Derby .............................. . 29
5 B ros................................ . «1
Gilt E dgs .................... . 69
Gold Rope, 7 to  lb. . . . Ó3
Gold Rope, 14 to  lb. . 58
G. O. P . ........................ . 89
G ranger T w ist ............ ■ 4«
G. T. W. ...................... . 8/
H orse Shoe .................. . 43
Honey Dip T w ist . . . . 46
Jolly  T a r  ...................... . 40
J . T., 8 oz..................... . 36
K eystone T w ist ........ . 44
K ism et ............................ . 48
Nobby Spun Roll . . . . . 61
P a rro t ............................ 28
P eachey  ........................ . 40
Picnic T w ist ................ . 46
P ip e r H eidslck ............ . «(
Redicut, 1% oz............. . 3f
Red Lion ...................... . 3C
S herry  Cobbler, 10 oz. 21
Spear H ead, 12 oz. . . . 44
S pear H ead, 14% oz . . 44
Spear Heart. 7 oz .. . 47
Square  D eal ................ .. 29
S ta r  ................................ . 42
S tandard  N avy ............ 34
Ten Penny  .................... .. 31
Town T alk  14 oz. . . . . . 30
Y ankee Girl .............. . . 32

Sm ekina
All L eaf ...................... .. .  39
B anner, 5c .....................6 99
Bull D urham , 5c .......... § 9 9
B ria r Pipe, 5c ............... 6 00
B lack Sw an, 5c .............5 79
Corn Cake, 5 c .................. 5 74
Cuban S ta r, 5c .............6 74
D ukes’ M ixture, 6c . . . , 6  96
D rum , 5c .........................6 76
Glad H and, 5c .............5 78
G ran t, 6c ......................... 4 20
Grow ler, 5c ...........  4 56
H and  M ade, 2% oz........  69
H oney Dew, 1% oz. . .  49
I. X. U , 6c ..................... 6 19
L ucky S trike , 1% oz. . .  94
M yrtle N avy, 5c .........6 94
M ay F low er Shorts, 5c 5 74
N igger H a ir, 5c .............5 94
Noon H our, 5c .............5 71
P eerless, 5c .....................5 79
Peerless, 10c ................. 11 52
Plow  Boy, 5 c ...................6 79
Pilo t, 5 c .............................5 49
Prince A lbert, 10c . . . .  99
Rob Roy, 5c ...................6 99
Soldiers’ Boy, 5c ...........6 95
Sw eet Lotus, 6 c .............9 90
Sw eet l i p  Top, 5c . .9 99
Sun Cured, 10c ......... 11 76
Sum m er T im e, 6c . . . . 5  79
T ro u t Line, 5c ...............6 95
Tuxedo, 1 oz...................  48
Tuxedo, 2 oz..................... 98
Union L eader, 6c . . .  .6 95
Uncle Sam , 10c ...........10 SO
Yum Yum, 5c ............... 6 00

T W IN E
Cotton, 3 ply ............... 20
Cotton, 4 ply ............... 20
Ju te , 2 ply ....................  14
H em p, 6 p l y ..................... 13
F lax , m edium  ..............  24
Wool, 1 tb. bales . . . .  6 

VINEGAR
O akland V inegar & Pickle 

Co.’s  B rands. 
H igh land  apple c ider ..18 
O akland apple c ider . .  14 
S ta te  Seal su g a r  . . . .  12 
O akland w h ite  pickling  10 

P ackages  free.
W ICKING

No. 9 p e r g r o s s .............30
No. 1 p e r gross ............ 40
No. 2 p e r g ross ............ 50
No. 2 per g ross .............75

W OODENW ARE
B askets

B u s h e ls ............................  1 J}
Bushels, wide b and  . .1 16
M arket ............................... $•
Splint, la rge  ...................8 50
Splint, m edium  .............3 09
Splint, sm all ............... . .2  76
W illow, C lothes, la rg e  t  25 
W illow, C lothes, sm all 4 25 
Willow, C lothes, m e’m 7 26 

B u tte r P la te s  
W ire E nd or Ovals.
% lb., 250 in c ra te  .......... 30
% lb., 250 In c r a t e .......... 80
1 Tb., 250 in c ra te  .......... 30
2 lb ., 250 In c ra te  ...........25
I  lb ., 250 in  c ra te  ...........49
5 lb., 250 In c ra te  .......... 50

C h u m s
B arrel, 5 gal., each  . . . 2  40 
B arre l, 10 gal., each  . .2  61 

C lothes P in s  
Round H ead.
4 inch. 6 gross ................. 46
4% Inch, 6 groaa .............6*
C«rtnn* 20 2% 4n* k t* . 66 

Egg C ra tes  and  Fillers 
H u m p ty  D um pty, 12 dz. 20
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S p e c ia l  P r ic e  C u r r e n t
1 2  1 3  1 4

No. 1 com plete ..............  49
No. 3 com plete ............  2*
Case No. 2 fillers, 15

sets ..........................  1 35
Case, medium . 12 se ts  1 15

F aucets
Cork, lined. 8 in .............. 70
Cork, lined, 9 in ..............  80
Cork lined. 10 in .............. 90

Mop Sticks
T ro jan  sp ring  ..............  90
Eclipse p a ten t sp ring  85
No. 1 com m on ..............  80
No. 2 pat. b rush  holder 85
Ideal No. 7 ......................  85
12!t>. co tton m op heads 1 45

Palls
2- hoop S tandard  .2 00
3- hoop S tan d ard  .2 35
2-w ire Cable ...................2 10
C edar all red b rass  . . .1  25
2-w ire  Cable ...................2 20
P ap er E u rek a  .................2 25
F ibre ..............................  2 70

Toothpicks
B irch. 100 packages . .  2 00
Ideal ..............................  35

T rap s
Mouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
Mouse, wood, 6 holes 70
Mouse, tin , 5 boles . . . .  65
R at, wood ....................... 80
R at, s p r i n g ......................  76

BAKING PO W D ER 
Royal

10c slxe 90 
%Ib. can s  1 36 
6oz. cans 1 90 
Hit». cans  2 50 
9ilb. cans 2 76 
lib . cans 4 80 
Sib. cans 13 00 
Mb. cans  21 50 

CIGARS
Johnson C igar Co.’s B rand

S. C. W., 1,000 lo ts  ___ 31
El P o r ta n a  ................, . . . .3 3
E vening P ress  ...................32
E xem plar .............................32
W orden G rocer Co. B rand 

B en H u r
Perfection  ........................... 35
Perfection  E x tra s  ...........35
Londres ...............................35
Londres G rand .........   .35
S tandard  .............................35
P uritanos  .............................35
Panate llas , F inas .............35
Panate llas , Bock ...............35
Jockey Club .......................35

T ubs
20-in. S tandard , No. 1 7 60
18-in. S tandard , No. 2 6 50
16-in. S tandard . No. 3 5 50
20-in. Cable, No. 1 . . . . 8  00
12-in. Cable. No. 2 . . . .7  00
16-in. Cable, No. 3 . . . . 6  00
No. 1 F ib re  .............. ..10  25
No. 3 F ib re  .............. . . .9  25
No. 3, F ib re  ............ . . . 8  25

W ashboard*
Bronze Globe ........... . . . 2  60

. .  1 76
Double A cm e ........... . . .8  76
Single Acme ............ . . .3  15
Double Peerless  . . . . . . . 3  75
Single P eerless  . . . . . . .3  25
N orthern  Queen . . . . . .3  25
Double D uplex . . . . . . . .3  00
Good Luck ................ . . . 2  75
U niversal ................... . . 3 0 «

W indow C leaners
j £ fn .......................... . . . 1  65
14 In................................ . . .1  85
16 In............................... . . 2  30

Wood Bawls
13 in. B u tte r .................. 1 60
15 in. B u tte r .................. 2 25
17 in. B u tte r .................. 4 15
19 in. B u tte r .................. 6 1«
A ssorted, 13-15-17 . . . . 3 00
A sserted, 15-17-19 . . . . 4 25

W RA PPIN G  PA PE R
Common S traw  .......... 2
F ib re  M anila, w hite . . 3
F ibre, M anila, colored 4
No. 1 M anila ................... 4
C ream  M a n i l a .............. .. 3
B u tchers ' M anila . . . . . ..2%
W ax  B u tte r, sh o rt c’n t 13
W ax B u tte r, full count 20
W ax B u tte r, rolls . . . .19

YEAST CAKE
M agic, 3 doz. .............. .1 15
Sunlight, 3 doz. .......... .1 00
Sunlight, 1H doz. . . . . 60
T eaz t Foam , 8 doz. . . .1 15
T e a s t C ream , 3 doz. . .1 00
T east Foam , IH  do*- - • 68

AXLE GREASE

1 lb. boxes, p e r gToss 9 00 
3 lb. boxes, per gross 24 00

COCOANUT
B aker’s  B rasil Shredded

10 5c pkgs., per case 2 60 
36 10c pkgs., per case  2 60 
16 10c an d  38 6c pkgs., 

per case  ..................2 60

C O FFE E
Roasted

D w lnell-W righ t Co’s  B ’ds

W hite H ouse, l ib ..................
W hite  H ouse, 21b. . ..........
Excelsior, Blend, lit,. ........
Excelsior, Blend. 2!b............
Tip Top, B lend, l i b ..............
Royal B lend ..........................
Royal H igh G rade ..............
Superior Blend ....................
Boston Com bination ..........

D istribu ted  by Judson 
G rocer Co., G rand R apids; 
Lee & Cady, D etro it; Sy
m ons Bros. 8b Co., S ag i
naw ; Brown, D avis 8b 
W arner, Jackson ; Gods- 
m ark , D urand  8b Co., B a t
tle  C reek; F ielbach Co.. 
Toledo.

Small size, doz. ......... 40
Large Mm , dos. ......... 76
Small size, dos. ......... 40
Large Mm , dos. ......... 76

SA FES

Full line of fire and  b u r
g la r proof nates (rent In 
s tock  by th e  T radesm an  
Company. T h irty -five  sizes 
and  s ty les on hand  a t  all 
tim es—tw ice a s  m any safes 
as a re  carried  by  an y  o ther 
house in th e  S ta te . If you 
a re  unable to  v isit G rand 
Rapids and  inspect the  
line personally, w rite  for 
quotations.

Jingle boxes ...................8 80
F ive box lo ts  ...............2 86
Ten box lots ...................2 80
Tw enty-five box lo ts  . .2  86 

L au tz  Bros. & Co. 
Acme, 30 bars , 75 lbs. 4 00 
Acme, 25 ba rs , 75 lbs. 4 00 
Acme, 25 bars , 70 lbs. 3 80
Acme, 100 cakes ...........8 25
Big M aster, 72 blocks 2 85
G erm an M ottled ...........8 50
G erm an M ottled, & oxs 3 45 
G erm an M ottled, 10 bx  8 40 
G erm an M ottled, 25 bx  3 35 
M arseilles, 100 cakes ..6  GO 
M arseilles, 100 cks 5c 4 00 
M arseilles, 100 ck  to il 4 00 
M arseilles. H bx  to ile t 2 10

P ro cto r 8b G am ble Co.
Lenox ...........................  3 00
Ivory, 6 oz........................ 4 00
Ivory, 10 oz....................... 6-76
S ta r  .................................... 3 85

T radesm an  Co.’s B rand

Black H aw k, one box 2 50 
B lack H aw k, five bxs 2 40 
B lack H aw k, ten  bxs 2 26

A. B. W risley
Good C heer ..................4 00
Old C ountry  ................. 3 40

Soap Pow ders 
Snow Boy, 24s fam ily

size ........................
Snow Boy, 60 5c . . . .
Snow Boy, 30 10« . .
Gold D ust, 24 large 
Gold D ust. 100-5c . . .  
K irkoline, 24 4tb. . . .
P earline  ......................
Soapine .........................
B ab b itt’s  1776 ..........
Roseine ........................
A rm our’s  .....................
W isdom  ........................

Soap Com pounds
Johnson ’s  F ine ...............6 19
Johnson ’s  XXX ...........4 26
N ine O’clock ...................3 SO
R ub-N o-M ore .................8 85

. 8 76 
. .2  40 
..2  40 
..4  60 
..4  00 
..3  80 
..3  75 
..4  10 
..3  75 
. .3  60 
..8  70 
. .3  80

Scouring
Enoch Morgan's Sons 

Sapollo, groM lots . . . . 8  58 
Sa polio, half gro. lots 4 86 
Sapollo, single boxes 2 40
Sapollo, hand .................8 48
Sc ou ri ne Manufacturing Co 
Scornine, 68 eakes . . . . 1  88 
Scornine, 188 « I m  . . . 8  88

n p R IS C U IT , the 
s h r e d d e d  

wheat wafer, can 
be eaten in more 
ways than any other 
grain product ex
cept bread, conse

quently it is not only easy to sell, but because it takes part in so 
many meals a package is used quickly. You can depend on lively 
sales and a steady, constant all-year demand for

W e help the sale of Triscuit by extensive magazine, newspaper, 
street car advertising, by sampling and demonstration in connec
tion with Shredded Wheat. It will pay you to push Triicuit be
cause you can be sure it will please your customers. Just call at
tention to its many’ uses as shown on the back of the carton. If 
your customers like Shredded Wheat for breakfast, they will like 
Triscuit for any mea1 as a toast, with butter, cheese or marmalades.

fIh e

Shredded
Wheat
Company

Niagara
Falls
New

Y o r K ^

How About Y our
PRINTING

for 1912?
T HIS question is a very pertinent one for business men. because every 

day Business Printing takes on added significance as A FACTOR IN TRADE.

Time was when any sort of Printing would do. because not much was 
expected of it. but nowadays Printing is EXPECTED  to create and transact 
business. For this reason, good Printing is exceedingly necessary in every 
line of business.

We have been producing GOOD Business Printing for years. We have 
kept pace with the demand for the BEST  in printing. As a consequence, our 
Printing business has grown splendidly. We have been compelled to enlarge 
shop facilities, to increase equipment quite regularly. We have the requisite 
mechanical equipment, and with one of the best equipped, as well as the 
largest Printing establishments in Western Michigan, we are in the very 
best position to give to the business man the highest standard of GOOD 
Business Printing.

This includes everything, from envelopes to the most elaborate catalogs.
We respectfully solicit your patronage, giving the assurance that all 

orders will not only be PROMPTLY EXECUTED, but the Printing will come to 
you in that quality of excellence you desire and, withal, at as reasonable a 
price as it is possible for us. or anyone else, to deliver GOOD PRINTING.

Orders by letter or by phone will receive prompt attention, and if you 
desire, a qualified representative will wait upon you without delay.

Tradesm an C om pany, Grand Rapids
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VJvcrtisements inserted under this head for two cents a word the first insertion and one cent a word for each 
subsequent continuous insertion. No charge less than 2r cents, (.ash must accompany all orders.

B U SIN ESS CHANCES.

Business Opportunities 
For Sale and Exchange by 

Frank P. Cleveland
PRO D U CE W A RE H O U SE AND R E S I
D EN C E PR O PE R T Y  in  Osceola Co., 
Mich, fine opening fo r w holesale produce 
dealer; p rice  $3,800.
STO RE BU ILD IN G  A N D  H A RD W A RE 
B U SIN ESS in  C avalier Co., N o rth  D a
k o ta ; building valued  a t  $4,000; s tock  will 
invoice ab o u t $6,500; sales av erag e  $2,000 
per m on th ; good opening.
PLU M BIN G  AND TIN  SH O P AND 
BU ILD IN G  in  Shelby Co., T e x a s ; profits 
average  $300 p e r m on th ; ab o u t $4,500 re 
quired.
GROCERY A ND M ARK ET in  Iow a city  
of ab o u t 20,000 population ; sales average  
$22,000 p e r m on th ; business estab lished  
25 y ea rs ; invoice ab o u t $35,000; in v esti
g a te  if you a re  looking fo r a  m oney-m aker. 
TEA , C O FFE E  A ND S P IC E  B U SIN ESS 
in  Illinois c ity  of ab o u t 18,000 population; 
sa les  average  $3,000 p e r m on th ; business 
well estab lished  an d  a  m oney-m aker; 
ab o u t $7,000 required .
BAKERY, CO NFECTION ERY  AND IC E 
CREAM  B U SIN ESS in  V irg in ia  c ity  of 
ab o u t 20,000 population; profits average  
$300 to  $400 p e r m on th ; business e s ta b 
lished 14 years; p rice  $4,000. ______
H A RD W A RE, IM PL E M E N T  AND RO OF
ING B U SIN ESS in  M arion Co., Ohio; 
sales averag e  $2,000 pe r m on th ; invoice 
abou t $9,500.
STEAM  LAUNDRY in  M ontana c ity  of 
ab o u t 2,750 population ; no com petition; 
business well estab lished  an d  a  m oney
m ak er; p rice  $7,500.
U N D ERTA K IN G  AND P IC T U R E  FR A M 
ING BU SIN ESS in  N ew  M exico c ity  of 
5,000 population; easy  com petition; fine 
opening fo r a  p rac tica l u n d ertak e r. P rice  
$5,500. _
B RICK  P L A N T  A N D  72 A C RES OF 
LAND in V irg in ia; cap ac ity  40,000 bricks 
p e r day ; sam e ow ner 21 y e a rs ; price  
$55,000.
$50,000 IN T E R E S T  in  GEORGIA LUM 
B E R  M ANUFACTURING COMPANY. If 
you a re  looking fo r a n  investm en t, w rite  
me. _
PH Y SICIA N ’S PR A C TIC E AND P R O P 
ER T Y  a t  a  good p o in t in  M adison Co., 
N ew  Y ork; fine location; collections a v 
erage  $3,000 p e r y ea r; p rice  $4,500; te rm s 
easy.

I  b rin g  buyers and  sellers toge ther. No 
m a tte r  w here  located  if you w a n t to  buy, 
sell o r exchange an y  k ind  of business or 
p roperty  w rite  m e. E stab lish ed  1881. 
F ra n k  P . C leveland, 1261 A dam s E xpress 
Building, Chicago, Illinois. ____________

F ree  illu s tra ted  book te lls  how any  one 
w ith  a  sm all in v estm en t can  earn  $10 to 
$15 p e r day  w ith  a  U niversal C leaner; i t  
will hold old custom ers  an d  m ake  new 
ones; do th e  w ork  a s  rap id ly  an d  th o r 
oughly a s  th e  expensive w agon; easy  to  
g e t; ju s t  a sk  fo r booklet C-23; no obliga
tion. U niversal V acuum  C leaner Co., 
Jack so n , M ichiga n . __________________942_

A  N ew  M exico d ru g g is t w ish ing  to  r e 
t i le  from  th e  m an ag em en t of a  com pany 
store , offers h is  s tock  fo r sale, an d  will 
tu rn  over th e  m an ag er’s  position  a t  $100 
p e r m onth  to  th e  p u rch ase r of stock. 
T h is  is a  dandy  proposition  and  is located  
in  a  c lim ate  w here  no snow  h as  fallen 
th is  w in te r. A ddress E . E . M cN att, A rte - 
sla, N ew  Mexico.____________________941

F o r Sale—P a te n t, issued  Feb. 14, 1911, 
on sm all com m ercial specia lty  needed in 
every  business house. C osts 8cf sells fo r 
$1 th ro u g h  agen ts, m ail o rder o r dealers. 
P roven  success. M ade u n d er con trac t. 
E v ery th ing  ready. $600 will sw ing  b u si
ness. L ive proposition  fo r a  hustle r. A d
d ress  Specialty , 1302 H a ll St., G rand R ap- 
ida, M ichigan. ________________940_

F o r Sale o r T rad e—N early  new  dry  
goods and  shoe business. Stock and  fix
tu re s  ab o u t $4,500. Good opening, good 
tow n an d  county. Going South. R obert 
A dam son, Colon, M ich. _______ " 8

N ew  general s tock  60c on dollar. Good 
fa rm in g  country . B est location  in  tow n. 
M odern b rick  building. A ddress 936, care  
T radesm an ._________________________

F o r  Sale—Stock d ry  goods an d  shoes, 
C en tra l M ichigan, cen ter of tow n. B a r
gain . W e  have all k inds stocks in au  
p a r ts  of s ta te , a lso T rav e rse  C ity re s i
dence p roperty  and  f ru it fa rm s. T rav e rse  
C ity  B usiness E xchange, T rav e rse  C ity, 
M ichigan. __________   937_

F o r sa le —M illinery s tock  and  fixtures, 
good condition, abou t $200. Sell a t  50%. 
Good tow n and  location. E leg an t chancy 
fo r d ressm aker. R en t cheap. A. J . 
D lehm , R em us, M ichigan.

B akery  an d  candy  k itchen , w holesale, 
re ta il, 2& lb. m ixer, No. 3 M iddleby oven, 
gas light, ho t w a te r p lan t. Only bakery  
w ith in  27 m iles. A nnual sa les  $9,000. 
T h is  is  a  sn ap  fo r som eone w ho w an ts  
a  well equipped place. $2,450 ta k e s  it. 
Good reaso n s  fo r selling. A ddress L. Box
292, MiUer, S. D._____________________ 935

Com plete, only d rug  s tock  fo r sale  in 
tow n of 1,100; b est reasons. Chas. M ay- 
nard , M ilan, Mich. _______________932

F o r Sale—Good pay ing  corner grocery 
business  p roperty  w ith  s tock  an d  fixtures. 
Located a t  E rie , P a . N ine living room s 
in  connection, a lso b a rn  in  re a r  of bu ild 
ing. F ine  location  an d  good barga in . 
Good reasons  fo r selling. Call or address 
C harles W . R ing, 101 E a s t  T w en ty -firs t 
St., E rie , P a . ___________________ 930

L and—A n opportun ity  of a  lifetim e. W e 
will sell a  few  sm all tra c ts  of ou r F lo rida  
land, su itab le  fo r colonization proposition. 
T rac ts  from  500 acres  up. L and  is s u r
veyed read y  to  sell to  se tt le rs ; in  m ost 
productive  section  of F lorida. O range and  
g ra p e fru it groves on every  side. T hree 
lines of ra ilroad . Shipping  po in t, Orlando, 
m ost beau tifu l tow n in  th e  s ta te  of F lo ri
da. T h is  is  p a r t  of land  we a re  ad v er
tis in g  and  selling  a t  re ta il  in  sm all tra c ts . 
We will a ss is t investo rs  to  dispose of th e ir  
land  a t  good profit w ith o u t assum ing  re 
sponsib ility  o r expense of ad v ertis in g  and  
prom otion. E xcellen t chance for sm all 
synd icate . F o r fu r th e r  de ta iled  in fo rm a
tion, add ress  Orlando F lorida  F a rm s  Com 
pany, 343 So. D earborn  St., Chicago, 111.

________________  929
W ill exchange 340 acres  good im proved 

land  In W isconsin  fo r general s tock  
w orth  $10,000, w a n t $15,000 o r m ore. W ill 
pay cash  fo r balance. Also have 320 
acres  im proved land, w orth  $20,000. W ill 
trad e  fo r s tock  goods, house an d  barn . 
Geo. F . K u te r, 243 W . Tom pkins St.,
G alesburg, 111. _________________926

Good chance fo r young m an  to  buy 
s tock  of clothing, shoes, etc. A bout 
$5,000 required . W an t to  sell to  p a rty  
who will continue th e  business. W ill 
give c red it on p a r t  if p roper secu rity  is 
given. A. A. W ade, H ow e, Ind iana .

925
F o r Sale—Sm all d ru g  s to re ; doing a  

nice business; good chance to  increase; 
opportun ity  fo r m an  w ith  lim ited  cap ita l; 
expenses low. A ddress Jos. L ohrsto rfe r,
P o rt  H uron, M ich igan .______________924

F o r Sale—A clean, u p -to -d a te  s tock  of 
general m erchand ise , consisting  of dry  
goods, groceries, shoes, clothing, d rugs, 
m edicines, g lassw are  an d  no tions. Stock 
inven toried  $8,259.17 on J a n u a ry  1, 1912. 
Sales p a s t year, $18,000, n e t profit for 
y ear $2,432. F ix tu re s  an d  fu rn itu re , l a t 
e s t and  u p -to -d a te , $1,024. S tore bu ild 
ing of cem ent block and  brick , bu ilt in 
1905, size 36x70, tw o s to ry  and  basem ent 
under en tire  building. E quipped w ith
1,000 lb. Cap. h and  pow er elevator, good 
well and  w a te r  system . L ocated  on ra il
road an d  su rrounded  w ith  first-c lass  
fa rm ing  country . Seven m iles from  
n eares t tow n. W ill give libera l d iscount 
for cash. A ddress No. 923, care  M ichi-
gan  T radesm an .______ ______________923

B akery  and  re s ta u ra n t business in 
good lively w este rn  tow n. Good re ta il 
and  sh ipp ing  trad e . W rite  C ity  B akery ,
C ut B ank, M on t.__________________  922 _
— D rug  S tore  F o r Sale—L ocated  in  one 
of th e  best tow ns of its  size in  S ou th
w estern  M ichigan. A splendid oppor
tu n ity  for an y  young reg is te red  p h a rm a 
c ist w ho w an ts  to  ge t in to  business. E.
S. P e terson , D eca tu r, Mich._________ 921
~ W an ted —A h a rd w are  stock  from  $3,000 
to  $4,000 in some sm all live tow n as  p a r t 
exchange for a  firs t-c lass  clay  loam . 120 
acre  s tock  an d  g ra in  fa rm , sm all house, 
good b a rn s , w ell-w atered , located  n ea r 
Sand L ake, K en t County, M ichigan. 
P rice  $70 p e r acre. F o r fu r th e r  p a rtic u 
la rs , H . T hom asm a, 433-438 H ousem an 
Bldg., G rand R apids, M ichigan. 920

F o r Sale—D rug  stock  in  C en tra l M ich- 
igan, c ity  5,000 population. Good fac to ry  
tow n. P oor health , m u s t sell. A ddress
H ., care  T rad esm an ._______________ 944

F o r Sale—S tore  building, seven room 
house and  four lots. C en tra lly  located  in 
one of b e s t fa rm in g  tow ns in W este rn  
M ichigan. M ust be sold a t  once. F o r 
p a rticu la rs  ad d ress  Louis M anigold, W ol
verine, Mich. ________________?34 

F o F R e n t—April 1. s to re  and  w arehouse 
fo rm erly  occupied by B. D esenberg  & Co., 
w holesale grocers, K alam azoo. M ichigan. 
Located in th e  h e a r t of business center, 
s to re  55 ft. x  100 ft., th re e  sto rie s  and  
basem ent, w ith  elevator. W arehouse 
about 100 ft. x  30 ft., tw o sto rie s  and 
b asem en t w ith  e levator. W rite  E. B. 
D esenberg, Box 726, K alam azoo, M ichi
gan . 916

F o r Sale o r E xchange—160 acres  heavy 
v irg in  tim b er n e a r  ra ilro ad  in  W isconsin. 
W an t s tock  of clothing, shoes or good 
incom e p roperty . P rice  $8,000. A ddress 
No. 914, care  T radesm an .__________ 914

F o r Sale—Clean stock  of general m e r
chandise, including  buildings in  country  
tow n in th e  T hum b of M ichigan. In v en 
to ries  $3,000. Reason for selling, failing  
health . Can reduce stock. A ddress Lock 
Box 107, Coiling, M ichigan._________ 646

Voelz Special Sales—B ig success every 
where, increases your business, m akes 
new custom ers, reduces your s tocks, en 
dorsed by all leading  m erch an ts  and 
w holesalers. All signs, p rice-ticke ts, 
banners, w indow -displays, in te rio r-d is 
plays, c ircu lars  free. Voelz Special Sale 
Service, 409 M errill Bldg., M ilwaukee.

________________917
F o r Sale—One 240 A ccount M cCaskey 

reg is te r account file. One new  safe, 
18x32 in. inside dim ensions, b u ilt for 
reg ister. U sed six  m onths. A ddress No. 
918, care  T rad e sm a n ___________  918

F o r Sale—100 acre  farm , 65 acres un 
d e r d itch  an d  cu ltivation . P len ty  of 
w a ter the  y e a r  around. Good deep soil.
20 to  30 fee t to  w a ter. $2,500 w orth  of 
good im provem ents. Phone in  house. 
P rice  $50 p e r acre. W rite  for full 
descrip tion  to  ow ner, E d. Lord, K enton, 
Oklahom a.___________________________ 894

W anted  To E xchange—T hree  business 
places, one house and  lot. AU well re n t
ed, will pay  ten  p e r cent, on th e  in 
v estm en t for clean s tock  general m e r
chandise. T h is p roperty  located  in one 
of th e  best fa rm in g  tow ns in s ta te , w ith 
e lectric  lig h ts  and  w a te r w orks. This 
p roperty  valued a t  $14,000. W ill divide 
th is  p ro p erty  in  lo t $6,000 or $8,000 or 
would tak e  la rg e  s tock  $2,000 to  $2,500, 
pay difference. W rite  B ishop Bros., 
Ow ners, M illington, Mich._________ 892

R es ta u ra n t fo r Sale o r E xchange. L o
cation  good, doing good business. W ill 
sell on easy  te rm s  o r exchange for sm all 
grocery  stock . P . J . Thom pson, Room 8, 
F en ton  Block, F lin t, M ichigan.______ 890

W anted—To sell m y b a za a r stock, in 
voicing abou t $4,500. L ocated  in a  live 
tow n of 10,000 population on e as t shore 
of L ake M ichigan in  f ru it belt. Cheap
price if sold soon. A ddress No. 912, care
T radesm an.______________  912

F o r Sale—One N ationa l Cash reg iste r, 
cost new  $300. W ill sell fo r quick sale. 
$225. U sed six  m onths. Good a s  new. 
R L. M yers, J r .,  A lanson, M ichigan.

_  906
F o r-  Sale—Grocery, h a rd w are  an d  Im 

plem ent business, n o rth  of Petoskey. In 
voice $3,500. A nnual business $20,000. 
R en t building for $12 per m onth . F ine 
chance fo r live one. I  have o th e r busi
ness to  see to. A ddress No. 907, care
T rad e sm a n ________________ '_________907__
—B rick- s to re  to  ren t. S tric tly  m odern. 
B est location in  city . Good opening for 
g e n t's  fu rn ish in g  goods, confectionery or 
o th e r business. A ddress Box 202, E a s t
Jo rdan , M ich ig an .__________________ 904
~~Fof~Sale—Good live business in south  
T exas tow n in Brow nsville country . Gro
ceries. shoes and  fu rn ish ings; s tock  and 
fix tures $7,000; sales $3,000 per m onth. 
W ill sell o r re n t s to re  building. Box 254.
San Benito, T exas.  _____ ________ 903 _

F o r Sale—E stab lished  ha rdw are , p lum b
ing and  h ea tin g  business in M artin  Co., 
M inn., sales average  $2,000 per m onth; 
s tock  and  fix tures invoice abou t $9,200.

L um ber and  coal business in E a to n  Co., 
M ichigan. B usiness well estab lished  and 
a  good opening. Invoice abou t $5,500. 

G rocery and  m ark e t in Iow a city  of
22.000 population; business estab lished  25 
years; sales average  $22,000 per m onth ; 
abou t $35,000 required.

V arie ty  and  needle w ork  s to re  in  South 
D akota city  of 10,000 population; profits 
average  abou t $200 n e t per m on th ; sam e 
ow ner fo r 9 years. A bout $6,600 required. 

D rug  s to re  in South  D akota  c ity  of
12.000 population; sales average  $2,500 per 
m onth; profits average  $600 n e t per 
m onth; invoice abou t $17,600.

D octor w anted  to  p u rch ase  m edical 
p rac tice  and  business p roperty  a t  a  good 
poin t in Jackson  Co., Iow a. Collections 
average  $2,500 p e r y ear; price  $4,500 

W rite  for de ta il descrip tions. I  b ring  
buyers and  sellers toge ther. If you w an t 
to  buy, sell o r trad e , w rite  me. E s ta b 
lished 1881. F ran k  P . Cleveland, 1261 
A dam s E xpress  Bldg., Chicago, 111.

F o r Sale—G eneral s tock  w ith  fixtures, 
s to re  building, w are  room  and  dwelling 
a ttach ed . S ituated  in one of th e  finest 
re so rts  In N o rth e rn  M ichigan. Reason 
fo r selling, poor health . M rs. G. H. 
T u rner, Topinabee, M ichigan. 838

W an ted —To buy, second-hand  cash 
reg is te r, to ta l adder, or will exchange 
safe  and  reg is te r for sam e. A ddress N o.
919, care  T radesm an . _  __ 919

F o r Sale—G eneral m erchand ise  stock. 
$8,000. Two ra ilro ad s; best location in 
town. E v ery th in g  in  firs t-c lass  shape 
and  salable. B uilding fo r re n t o r sale. 
YVill d iscount; no trade . F u n k  & B erry ,
W arsaw , Ohio._______________________901 _

A uctioneering—E x p e rt serv ice  in  clos
ing  out en tire ly  o r reducing  s tock  of m er
chand ise  anyw here  in  th e  United S ta tes.
R oss B. H ern,_H ow e, In d ia n a ._______ 897_

We have th e  b est ad vertis ing  proposi
tion on the  m ark e t to -day  fo r dry  goods 
m erchan ts, general s to re  m erchan ts  and  
d ep artm en t s to res—no o th e r kind. E x 
clusive to ' one m erch an t in  a  town. S a t
isfaction  g u a ran teed  to each  pa tron .
W rite  for p a rticu la rs . R eporte r Service 
B ureau , 21o S. A iarkel S't., C hicago. 794 

F o r Sale or E xchange—$8,000 dry  goods 
and  fixtures, s tock  new. Sell cheap. 
E asy  te rm s. W ill exchange fo r free, 
im proved incom e property , or o th e r 
s tocks in  Sou thern  M ichigan. H ave 280 
acres good ag ricu ltu ra l land n ea r Rose 
City, for sale or trade . M cGregor Bros., 
Shelby, M ichigan.____________________ 884

F o r Sale—In  C entra l M ichigan, clean 
grocery s tock  an d  fixtures, co rner loca
tion, tow n of 12,000. A barga in  if sold 
a t  once. H ealth , cause of selling. Ad- 
d ress No. 882, care  T radesm an . 882

F o r Sale—D rug stock  and  fixtures. In 
voice $1,600. Good reason  fo r selling. 
A ddress G. W. P o tte r , Saranac, Mich.

880
C ash paid fo r p a r t  o r en tire  re ta il 

s tocks  of general m erchandise . A ddress 
R ies & Co., 216 M onroe St., Chicago 111.

870
W an ted—To buy, fo r cash , s tock  c lo th 

ing, shoes or dry  goods. A ddress R. W . 
Johnson, P an a , 111. _____________ 854
' F o r Sale or R en t—N ew  brick  sto re , 

26x74, deep shelving. $2,100 o r $15 
m onth. Suitable  for d ry  goods or c lo th 
ing. Also s to re  24x46, $8.33 % m onth.
Living room s above $5.50 m onth . Good 
opening d rug  sto re . C harles M artin , 
Salem , I o w a . ___________________ 850

Cash I or y o u r  business o r  real estate.
I b ring  buyer and  seller together. No 
m a tte r  w here located  if you w an t to  buy, 
sell o r exchange any  kind  of business oi 
p roperty  anyw here  a t  any  price, address 
F ran k  P . Cleveland, R eal E s ta te  E xpert, 
1261 A dam s E xpress Building, Chicago,
I ll in o is  * * * __

H E L P  W ANTED.
W an ted—A bout M arch 25, 1912, a  com 

p e ten t lady  c lerk  for lad ies’ m isses’ and  
ch ild ren’s ready  m ade clo th ing  sto re , one 
who u n d ers tan d s  buying of stock. Good 
references, a  good personal appearance  
and  young, single lady  preferred . S ta te  
w ages expected. A ddress Chas. O. Neff,
Scottville, M ich ig an .___ ___  ______  943 _
~ Salesm en to  c a rry  a s  side line, on com 
m ission basis, im ported  em broidered col
lars. S ta te  te rr i to ry  and  lines now c a r 
ried. C. W. Ferguson  Collar Co., 381
Fou rth  avenue, N ew York.___________939_

W anted—A young m an  w ith  som e ex 
perience in  fu rn itu re  and  carpets. S teady 
job, w ith  a  chance to  w ork up. S’ R osen
th a l & Sons, Petoskey, M ich ig an .___928_

Salesm an W an ted —To carry  a s  a  side 
line, a  leg itim a te  and  good selling article. 
Good com m ission. See ad v ertisem en t 
page 17 th is  issue. T he O scar O nken Co.,
C incinnati, Ohio. _______________ 927

W anted—H ardw are  salesm en to  handle 
a  household necessity  as  a  side line. Big 
sales assured . A ddress B a ttle  Creek 
Oven R ack  Co., B a ttle  Creek, Mich.

______________________908
Local R ep resen ta tiv e  W anted . Splen

did incom e assu red  rig h t m an  to  a c t  a s  
our rep resen ta tiv e  a f te r  lea rn ing  our 
business thoroughly  by  m ail. Form ei 
experience unnecessary . All we require 
is honesty, ab ility , am bition  and  w illing
ness to  learn  a  lu c ra tiv e  business. Nf 
soliciting  o r trave ling . T h is  is an  ex 
ceptional opportun ity  fo r a  m an  in youi 
section  to  ge t in to  a  b ig  pay ing  business 
w ithou t cap ita l an d  becom e independent 
for life. W rite  a t  once for full p a r 
ticu la rs . A ddress E. R. M arden, P res  
T he N ationa l C o-O perative R eal E s ta ti  
Com pany, L  371, M arden B uilding, W ^ h -  
ington, D. C. _______________  °8*»

W an ted—Clerk for general »tore. Must 
be sober and industrious and have some 
previous experience. R eferences required 

O « |r-o  *r..*d«>«nn'»n
W an t ads. continued on n ex t page.
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NEW YORK MARKET.

Special Features of the Grocery and 
Produce Trade.

Special Correspondence.
New York, Jan. 29—W ithin a few 

days there has developed a m ore lib
eral buying m ovem ent in the spot cof
fee m arket from  the country, and it 
seems to have had the effect of caus
ing some advance. Rio No. 7 is now 
quoted at 13.90c in an invoice way, 
and Santos 4s, 15c. In  store and afloat 
there are 2,615,034 bags, against 
2,679,493 bags at the same time last 
year. Mild coffees are in better shape 
than a week ago. Good Cucuta is 
w orth 15J^c.

The refined sugar m arket is very 
quiet—in fact, the demand has been 
so slow that some attem pt has been 
made to  quicken the action by reduc
ing the quotation. From  the highest 
point the decline now am ounts to 
about 2c, and as compared with a 
year ago is only 60 points higher. The 
general rate for granulated is now 
5.30.

Little, if any, change is to be noted 
in the tea m arket, although more ac
tivity has been shown in Form osas, 
some good sales being made. T hat is, 
the volume of teas changing hands 
was large, but prices seem to have 
been as previously noted.

The New York rice m arket seems 
to be rather lower than those of the 
South. Supplies are not especially 
large but there is enough to  m eet re
quirements. L ittle, if any, change is 
to be noted in prices, prime to choice 
domestic being held a t 5@5}^c.

Spices are firm, with the volume of 
business fully as large as could be 
expected a t this time of the year. Gin
ger and cloves have been the most 
active articles.

M olasses has been in fair request, 
and quotations are well sustained, al
though not appreciably changed. 
Stocks are in fair volume. Syrups are 
quiet. Fancy, 25@28c.

Standard 3’s, tomatoes, of a quality 
which will really pass m uster, have 
shown further advance, and the m ar
ket closes with the situation still in 
favor of the seller, as it has been 
since the close of the pack last year. 
In futures there seems to be nothing 
on offer below 85c f. o. b. T he es
tablished rate for spot goods seems 
to  be $1.25, and $1.30 has really been 
in sight. There would be m ore ac
tivity in peas were the supply more 
liberal. T he m arket is p re tty  closely 
cleaned up. Corn is m oving and is 
the great standby this season. O ther 
goods are practically unchanged.

B utter has had a week of ups and 
downs, with a slight advance at the 
close. Cream ery specials, 38J4c ; ex
tras, 37J^c; held stock, 36J^@38c; im
itation creamery, 26@27c; factory, 25 
@25 ̂ c .

Cheese is firm, with whole milk 
w orth 17c.

Eggs show little change. W estern 
whites, 38@39@40c, with some very 
choice, 42c. F rom  the lower figure

the descent is through every fraction 
down to  35c or lower.

Some of the Many Values of Concen
tration.

W ritten  fo r th e  T radesm an.
W ith a glass lense you can gathef 

up and concentrate enough sunlight 
to  kindle a fire; while the uncom
bined rays would fall harm lessly on 
the dryest timber.

T h a t’s a classic illustration of the 
power of concentration.

Many a valuable hour is wasted by 
the dealer and by his salespeople, 
simply because nothing definite is a t
tem pted; and the entire reserve forc
es of the dealer, and the concentrat
ed activities of the clerks, are no t di
rected to  some task—and kept there 
—until the job is put through.

The m erchant sta rts  to  w rite an ad
vertisem ent, and he thinks of some 
lines th at need sizing, and he sw itch
es from advertisem ent w riting to  that. 
He gets one of his clerks to help 
him. By and by he turns the sizing 
up business over to the clerk, and 
gets to  w ork on his accounts. Some
thing pops into his mind, and he quits 
his work on accounts and tackles th at 
for a time. And so it goes. A night
fall, nothing much is actually fin
ished.

T hat m erchant lacked concentra
tion. He didn’t stay on any one thing 
long enough to  accomplish anything.

Concentration intelligently d irect
ed is one of the m ost productive 
traits in human nature.

C oncentration m eans focusing all 
of one’s mind and soul and streng th  
upon the th ing  in hand; and staying 
right w ith it until the job is put 
through.

C oncentration is quasi-omnipotent. 
The man who has it in g reat m easure 
can do things which, to the uninitiat
ed, seem incredible.

You have, perhaps, heard of the 
business m an who wanted to  hire an 
office boy; and to th at end advertised 
an opening.

T here were many applicants. 
Am ong the o thers a red-headed, frec
kle-faced lad, with a noggin of about 
the proper shape and a keen pair of 
eyes of the so rt th a t see things.

H e was alert to  a degree.
The business m an looked them  over 

and decided th at he would pick a 
w inner if possible. So he told them  
this story :

“Boys,” he began, “did you hear 
about the man who went out last 
night to shoot th at big owl?”

“No! No, sir! W ho? W here? Tell 
us about it!”—was the chorus th at 
greeted his question.

“W ell, I ’ll tell you about it,” said 
the man. “ I t  seems there was a big 
owl roosting  in this m an’s barn, right 
up over the hay. So he takes his 
gun soon after supper, goes out to 
the barn, walking ju st as easily as he 
could so as not to scare Mr. Owl; 
opens the door, climbs up the ladder 
and sees a big pair of yellow eyes. 
So he cautiously raises his gun to 
his shoulder, pulls the trigger, and 
boom !—”

And there he paused.
And of course each of the boys had 

some question to  ask.

. “Did he set the hay on fire?” asked 
one.

“Did it scare the people?” asked 
another.

“Did the ‘cops’ come after?” asked 
another.

And so they in terrogated  and chat
tered  afte r the m anner of boys. But 
the little  red-headed fellow kept look
ing righ t into the m an’s eyes, and 
waiting, alm ost breathless. And pres
ently he said, w ith ill suppressed anx
iety:

“Did he get the owl?”
T he owl was the main thing, ac

cording to  this boy’s notion. And he 
refused to  be side-tracted; he wanted 
to keep to  the main thread  of the nar
rative.

By all m eans m aster the secret of 
concentrating  your powers upon the 
task in hand.

I t  is surprising how much one can 
do in the course of the day, provid
ed he concentrates his activities on 
definite th ings; and takes them  up 
system atically. I t  is also hum iliating 
to  consider how little  we do when 
we go a t our work in a haphazard 
way, shifting from  this to  the o ther 
thing.

The coral-form ing polyp isn’t much 
for size. Just a tiny aquatic crea
tu re; but he is m ultitudinous; and he 
has concentrative ability. And he 
builds islands in the ocean.

Your brilliant and popular young 
m erchant m ay have it over the plod
ding com petitor to-day; but if that 
plodder has concentration and the 
o ther fellow hasn’t, th at comm unity 
is pretty  apt to observe a reversal of 
opinion w ith respect to  these two 
men one of these days.
C oncentration gets things done.

And concentration never tires.
T herefore concentration wins.
Learn to  concentrate. Eli Elkins.

Butter, Eggs, Poultry, Beans and Po
tatoes at Buffalo.

Buffalo, Jan. 31—Cream ery butter, 
32@38c; dairy, 25@30c; rolls, 23@27c; 
poor to  good, all kinds, 18@25.

Cheese—Fancy, 16J^@17c; choice, 
15^@ 16c; poor to  good, 8@12c.

Eggs—Candled fancy fresh, 36@ 
38c; choice, 35@36c; cold storage, 31 
@32c.

Poultry  (live) — Turkeys, .16@19c; 
chickens, 12@14c; fowls, 12@13c; 
ducks, 17c; geese, 13@14c.

Poultry  (dressed)—Geese, 13c; tu r
keys, 18@22c; ducks, 17@20c; chick
ens, 14@17c; fowls, 14@15c.

Beans—Red kidney, $2.85@3; white 
kidney, $2.75@3; medium, $2.50; m ar
row, $2.75@2.90; pea, $2.50.

Potatoes—$1.15@1.20.
Onions—$1.40@1.50.

Rea & W itzig.

Should you ask which colum ns of 
this journal should prove m ost val
uable to  you, I would unhesitatingly 
reply, “The advertising colum ns if 
you will read them  carefully.”

Are you studying up m ethods for 
getting  fall business? T here  is go
ing to  be som ething doing this fall 
for every m erchant who is alive to  his 
opportunities.

Getting Ready for the Bay City Con
vention.

Bay City, Jan. 30— Bay Council, No. 
51, U. C. T., has selected the follow
ing com m ittees to  handle the nine
teenth  annual convention of the Grand 
Council of Michigan, which will meet 
here June 7 and 8:

H otels—M. C. Empey, R. S. Rich
ards, W . F. Lange, J. M. Henning, F. 
C. Adler, L. P. Sperry.

R ailroads and T ransporta tion—R. 
R. Burrington, I. N. Baker, E. B. 
Tim m , Thos. Calaghan, T . M. 
O ’Loughlin, John Carroll. 

E ntertainm ent—H. W . Zirwes, H.
E. Buck, C. W indiate, G. A. Boston, 
H. A. Perkins, J. A. Fox.

Invitation—J. R. Mead, C. V. An
derson, E. G. Becker, F. Stover, J. 
M. Miller, J. H. Graham.

Souvenirs and Badges—D. R. No
ble, C. C. Keegan, S. D. Berdan, R. 
C. W ands, G. D. H arris , W . J. Mo- 
zealous.

Funds and Finance—W . J. R obin
son, E. J. Schreiber, H. C. Buck, F. 
J. Fenske, A. B. Roman, C. L. W alk.

Reception—F. C. Van Tyle, E. B. 
Braddock, I. J. Kirchman, C. E. 
Gould, W . M. Jones, S. Kessler, P. 
Koffman, M. Levensohn, W . J. Linn,
F. L. W alsh, W . W irth, V. W . W hite, 
P. J. Uridge, L. M. Persons, W . C. 
Patenge, O. C. Phillips, V. W. 
O ’Brien, T. S. Miller, F. S. A lexan
der, R. Black, C. H. B ritton, E. W . 
Brown, W . L. Beattie, C. H. Braim, 
W . J. Caldwell, A. H. Ford, W . A. 
F rost, D. W . Grow, F. A. Goodman, 
A. Grabower, F. M. H atch, G. E. 
Ham ilton, R. W . Lasher, J. H. Bel- 
nap, W . W . Bassett, A. L. Moye, W. 
McKay, R. M. McKay, W . McClel
land, S. D. Newton, A. L. Rose, E. 
E. Rose, N. H. Rosenthal, W m. Sem- 
pliner, W . H. Stewart, B. Stout, E. D. 
Turgeon, M. W . Ryan, E. D. N orten.

John  K. Reigel, 
Convention Sec’y.

BU SIN ES8 CHANCES.
A1 stock  im plem ents, carriages, h a r 

ness goods, h a rn ess  shop in connection. 
In  one of th e  b e st tow ns in th e  S ta te . 
Invoice ab o u t $5,000. Y early business 
$30,000 o r b e tte r. If  you w an t a  good 
business in v estig a te  th is . Geo. H . C ar
p en ter, 803 F o rd  Bldg., M 4340, D etro it,
Mich.__________________________   946

F o r L ease—Store  building in th e  h u s 
tlin g  tow n of B as t Jo rdan , M ichigan. 
W ell located, opposite postoffice and  n ea r 
Tem ple T h ea tre . M rs. W illiam  R ich-
ardson, E a s t  Jo rdan , Mich._________945

W ill pay  cash  fo r s tock  of shoes and  
rubbers. A ddress M. J . O., care  T rad es
m an .______________________________  221

I  pay  cash  fo r stocks o r p a r t  stocks 
of m erchand ise . M ust be cheap. H . 
K aufer, M ilwaukee. W is. 92

W an ted —To buy, fo r cash, s tock  of 
shoes, c lo th ing  o r d ry  goods. A ddress 
R. W . Johnson, P an a , 111. 659

M erchandise sale  conductors. A El. 
G reene Co., 414 M offat Bldg., D etro it. A d
v e rtis in g  fu rn ished  free. W trie  fo r date , 
term s, etc. ___________________ 549

F o r Sale—$9,000 general m erchandise. 
G rea t chance fo r r ig h t m an. B ig d is
count fo r cash. A ddress M. W ., care  
T rad esm an ._______________________  772

Safes Opened—W . L. Slocum, safe  ex 
p e rt an d  locksm ith . 66 O ttaw a  s tre e t,
G rand R apids, Mich._______________  104

A l fa rm  of 110 acres, % m ile to  best
2,000 c ity  in  M ichigan, to  exchange fo r 
general s tore . A ddress E xchange  428.
care  M ichigan T radesm an .__________ 774

Stocks reduced  quickly  fo r cash  by 
new  system  of conducting  sales. S a tis 
faction  g u a ran teed . I f  you need cash  o r 
w ish to  reduce o r close o u t stock , w rite
E . O., care  T radesm an ._____________ 899

F o r Sale—Shoe sto re , doing good b u si
ness. S tock abou t $5,000. R en t cheap. 
E asy  te rm s, If desired . Childs, R eading, 
M ichigan. 895

mailto:2.75@2.90
mailto:1.15@1.20
mailto:1.40@1.50


JMPOR'tRD FROM HOLLAND

The More You Know About

D R O ST E ’S PùitÈ ò ù T c »  C O C O A
the more you will ̂ sell because you 
want your customers to bave the 
highest Quality cocoa at the lowest 
possible price. '

Samples and quotations Will con
vince you that DROSTE’S is the 
cocoa to push.

H. HAMSTRA & CO., Importers
Chicago, 111. Grand Rapids, Mich.

IMPORTED FROM HOLLAND

There is No Stronger Proof of 
Merit than Continued Popularity

I mX OLLAND RUSK has grown in popularity from year to 
year. The sales are constantly increasing. This can 

be due to but one thing The sale of one package means a 
steady customer. The merits and all-round usefulness make 
it a seller—a quick repeater. Are you getting your share of 
the sales? If not, order a case from your jobber today.

H olland R usk C o. H olland , M ich.
Avoid Imitations

Look for the Windmill on the Package

N C R E A S E  your  saies by

reques t i ng  y o u r  e u s

THE FLEISCHMANN CO
C I N C I N N A T I

Reasonable
We make candy for profit which you 
can sell at a profit and which your 
customers can eat with profit. The 
profit is mutual and the Supreme 
court is satisfied. . . . , . . .

P U T N A M  FA C T O R Y , N ation al C andy C o. 
Grand Rapids, Mich.

“QUAKER”!
BRAND

COFFEE
is so firmly established, and 
so popular that the mere re
minder of its name and of its 
proprietors should suggest to 
dealers that they watch their 
stock closely and always 
have a full supply on hand.

W o r d e n  (P.r o c e r  C o m p a n y

g r a n d  r a p i d s

C. P. B.
The

Bluing
that is in demand

Will Not Freeze

Order a case to-day

Jennings Flavoring Extract Co.
M anufacturers

Grand Rapids, Mich.

Jennings 
Flavoringl 
Extracts

M EXICAN VANILLA

W e make but one Quality and that thè Best. Ever since .1872



Consumers are Wedded to the

Hart Brand Canned Goods
Because Quality is A lw ays Notable

All products packed at our five plants in W est Michigan, in the finest fru it and vegetable belts 
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the  
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat
ural color. Every can is w ell filled.

The HART BRANDS Satisfy Consumers 
T hey Are Trade W inners and Trade Holders

Vegetables:—Peas, Corn, Succotash. Stringless Beans, Pork and Beans, Pumpkin, Red K idney  
Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.

H igher Q uality  and L ow er P rices

Make the WILMARTH line of show cases and store fixtures of special interest to the merchant con
templating making alterations or installing new equipment this spring.

We are preparing to furnish high grade outfits more promptly than ever before and are carrying the 
largest stock of show cases ready for immediate shipment that we have ever had on hand. Write for our 
prices. They will interest you.

Our trade mark shown below is your guarantee of high quality, excellence of design and moderate price.

W ilmarth Show Case Co. 936 Jefferson Ave., Grand Rapids, Mich.

Chicago Salesrooms, 233 W . Jackson Blvd. Detroit Salesrooms, 84 Jefferson Ave. New York Salesrooms, 233 W . Jackson Blvd.


