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T h e Ideal W holesaler
The ideal wholesaler is the merchant’s best friend because he gives

B ed-rock  C osts  
Q u ick  D e liv e r y  
C om plete V ariety

He sells goods in the most economical way, giving the merchant a 
chance for a decent profit, and not forcing him into the extortioners class.

He lays down goods so quickly that sudden demands can be met, thus 
giving the retailer an advantage over the mail order house.

He offers a complete variety of goods so that the retailer can supply 
all his wants without covering the country to do it.

. Butler Brothers approach this ideal more nearly than any other job
ber, because

T h eir  m eth od  o f cata logue se llin g  a llow s bed-rock  prices.
T h eir  w idespread d istributing h ou ses  g iv e  q u ick  d e livery .
T h e ir  sto ck s  are the silk-sifted  w in n o w in g s  o f the w h o le  

w o r ld ’s m arket-places.

Your own interests demand that a large share of your trade should 
be given that jobber most nearly approaching the ideal given above.

Get in touch TO-DAY. One of our headquarters is near you. (See 
list below.)

BUTLER BROTHERS
Exclusive Wholesalers of General Merchandise

N E W  Y O R K  C H IC A G O  ST . LO UIS M IN N E A PO L IS D A L L A S  

Sample Houses: Baltimore, Cincinnati, Kansas City, Milwaukee, Omaha, San Francisco, Seattle



The Best Advertised Cereal 
Food in America

Last year over 100,000 visitors to Niagara Falls 
passed through our factory and saw Shredded 
W heat being made ; every one became a living 
advertisement for its purity and wholesomeness.

Last year our advertisements in the magazines 
and newspapers reached a combined circulation of 
10,000,000 people and told the story of Shredded 
W heat 112,000,000 times.

“White House" 
Coffee

Last year we demonstrated Shredded W heat in 
many cities and towns and gave away, including 
house-to-house sampling, 20,000,000 Shredded 
W heat Biscuits.

This Year We’re Doing 
Even More Advertising

Is it any wonder that Shredded W heat is the 
easiest-to-sell cereal food ?

And it pays you a good profit.

THE SHREDDED WHEAT CO.
NIAGARA FALLS, N. Y.

is  th e O N E brand the w h ole coffee-trad e  
cannot p ick  a sin g le flaw  in. That its  
popularity is increasing every  day, and 
its  praises are being sung by conten ted  
co ffee-lo v ers, is because its superb quali
ty  is easily  recognized  by ev en  prejudice  
o f th e m ost stubborn kind— w hich  is 
forced  to  adm it its superiority, and is 
glad to  be able to  discrim inate in favor  
o f such m anifest ex ce llen ce .

Distributed at Wholesale by

S ym on s B ros. & Co., S agin aw , M ich.

Don't forget to
MflUi mioint
Lautz Snow Boy Washing Powder

v& . Buffalo, N. Y.
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R E F E R E N D U M  AN D R EC A LL. 
“W ith  the effort to  make the se

lection of candidates, the enactm ent 
of legislation, and the decision of 
courts to  depend on the m om entary 
passions of a people necessarily in 
differently inform ed as to  the issues 
presented, and w ithout the opportu
nity to them  for time and study and 
th at deliberation th a t gives security 
and comm on sense to  the governm ent 
of the people, such extrem ists would 
hurry us into a condition which could 
find no parallel except in the F rench 
Revolution, or in th at bubbling an 
archy th a t once characterized the 
South Am erican republics. Such ex
trem ists are not progressive—they are 
political em otionalists or neurotics, 
who have not the sense of p ropor
tion, th at clear and candid consider
ation of their own weakness as a 
whole, and th a t clear perception of 
the necessity for checks upon hasty 
popular action which made our peo
ple who fought the revolution and 
who drafted the Federal constitu
tion, the g reatest self-governing peo
ple th at the world ever knew.”—W. 
H. T aft before the New York Re
publican Club.

F A IR  IN  G O OD H A NDS.
The prom ise is given th at the W est 

Michigan State Fair will be bigger 
and better in the future than it has 
been in the past, and the infusion of 
a lot of new and young blood into 
the m anagem ent seems to w arran t the 
hope. T he old organization, under 
President W in. H. Anderson, did 
splendid work in building up the Fair, 
giving it credit and standing, in im
proving its grounds and buildings 
and m aking the institu tion  som ething 
for the city and W estern  Michigan to 
be proud of. The old organization 
was sm ooth working, harm onious and 
efficient. This was desirable, but too 
much harm ony too long continued is 
likely to lead to dry rot. President 
A nderson realized this possibility 
and, after ten years of splendid serv
ice, his determ ination to retire  from 
a work in which he took a deep per
sonal in terest and which he loved was 
but another evidence of his devotion 
to the Fair. R obert D. Graham, the

new President of the Association, has 
been for ten years T reasurer of the 
Fair; L ester J. Rindge, who has ac
cepted the office of T reasurer for the 
coming year, has been V ice-Presi
dent for sixteen years, and E. D. 
Conger, re-elected Secretary, has held 
that office six years and done good 
work. These officers represent the 
“old guard” and will stand for the 
best of the old traditions. T he new 
men they will naturally  call into ac
tivity will help form ulate and execute 
new ideas. And this will mean p rog
ress. Many of the old d irectors re
main to give steadiness and stability 
to the organization and the new men 
who have yet to  gain their experience 
in fair giving will furnish the ginger 
and fresh enthusiasm . George T. 
Kendall is the new V ice-President 
and, with leisure, m eans and inclina
tion, he will be a good m an to  break 
into the game. Am ong the new di
rectors are F red  N. Rowe, Chas. 
T rankla, Paul F. Steketee, M eyer S. 
May, Ira  M. Smith, J. A. Solomons, 
W m. H. Gay and John  Sehler—all of 
them  identified with this city’s best 
business in terests and m ost of them  
representative retailers. This is the 
kind of m en who should have an in
terest and part in the Fair, and to 
have them  identified with it and among 
its w orkers will become one of the 
F a ir’s best assets.

Under the control of the “old 
guard” those features which have 
made the Fair strong  w ith the rural 
comm unities will be maintained, and 
this is as it should be. The new di
rectors should help to popularize the 
Fair with the city people, and this is 
som ething to be earnestly  desired. 
Farm ers and fruit grow ers should be 
encouraged to  exhibit their own 
choice products, instead of leaving it 
to  those who collect w hat others 
raise and show it as their own for the 
sake of the prizes offered. The young 
people on the farm, boys and girls 
alike, should be encouraged to take 
an in terest and to compete for the 
prizes. Much has already been done 
to develop in terest in live stock and 
this should be carried still farther. 
The Fair is, or at least should be, 
industrial as well as agricultural. 
W ould it not be possible to create 
some classes in which our own fac
tory  hands can enter what their skill 
may create? W ood carving, wood 
turning, cabinet work, inlay w ork— 
are there not possibilities in these 
as a m eans to  widen the in terest of 
our own people? I t is to  be taken for 
granted  that there will be no slack
ening of the m oral tone of the Fair, 
but, if the city people are to be in
terested, some o ther form s of en ter
tainm ent should be devised. W ith the 
extension to Com stock Park  of the

Grand Rapids-M uskegon Pow er Co. 
service, the lighting problem  will be 
solved and the possibilities of eve
ning entertainm ents, with music and 
fireworks, m ight well receive early 
attention. This would give those who 
are employed in factory, store and 
office during the day a chance to  a t
tend and this would increase the box 
office receipts. More and better build
ings are needed and a new fire proof 
and perm anent grand stand is some
thing that m ust be had, and here is 
a chance for a m anifestation of city 
in terest and enthusiasm. There is 
nothing like having som ething in
vested to  awaken a desire to help, 
and when it is necessary to raise 
funds by subscription or otherw ise for 
the grand stand as m any as possible 
should be asked to contribute, instead 
of letting  a few do it all. T he Fair 
has been a good thing for the city 
and for W estern  M ichigan in the past. 
W ith the old traditions and the new 
ideas it ought to rise to  still greater 
heights as an educational factor, as 
an encouragem ent to agriculture, a 
prom oter of industry, a m eans of 
wholesome entertainm ent and as a 
financial success.

C H E A P E R  FO O D  PR O M IS E D .
The high prices of agricultural 

products have become a m enace to 
the great mass of working people. 
W hile the cause may in part be traced 
to speculators, those back on the land 
appreciate the fact that it costs much 
m ore to grow  a bushel of w heat or a 
pound of m eat than it once did. The 
original fertility  of the soil is ex
hausted. The m oisture problem  is in
creased. A large percentage of the 
soil is not yielding w hat it should. 
And yet, to  get a g reater increase de
mands m easures which would cut out 
the profits.

I t has been noted that with all the 
im provem ents in mechanical m ethods, 
farm ing is done in too much the same 
style as centuries ago. Factory, mill 
and shop have far outdistanced the 
m ethods of agriculture in m ost de
tails. This may be largely accounted 
for by the lack of power. Hay load
er, reaper and o ther labor and tim e
saving m achinery have been held back 
through lack of team s to  operate 
them. Pow er sufficient to handle 
heavy m achines was too cumbersom e 
to be available for the ordinary farm 
er. T rue, in the g reat W est they 
operate tw enty plows by m eans of a 
giant steam  tractor, but these are not 
adapted to the average farm er.

But the gasoline tractor, easily ad
justable to the manifold duties of the 
farm, is now making its way into the 
field, and those who have m ade its 
accomplished work and possibilities 
a study predict that the next decade

will revolutionize farm ing. W ith  the 
more thorough tillage possible 
through it intensive cultivation now 
seen only in the m arket garden will 
be extended to  the farm. I t  has ac
tually plowed, harrowed, hauled in 
hay, and done it much faster than is 
possible with the use of several 
teams, besides spraying orchards, 
sawing wood, grinding feed, running 
the separator and m any m ore farm 
duties. W ith the farm  plant run on a 
larger and more economical scale, 
there m ust be an increase of prod
ucts, and with this a lowering of 
prices.

SA VE T H E  BIR D S.
The severe cold and deep snows 

which prevail throughout a wide 
scope of country render the call for 
help to  the birds more urgent than 
in many years. W inter birds as a 
rule depend upon the wild berries, 
buds of trees and the insects con
cealed beneath the bark. In  appro
priating the la tter they are especially 
beneficial to the farmer, destroying 
many m illions of insects every year. 
The fact th at the codling m oth 
alone in the single State of New 
York destroys annually three million 
dollars’ worth of fruit is sufficient ev
idence that we need all the help pos
sible from the birds.

U nder present conditions many of 
them  are actually suffering, and the 
call of the Audubon Society and 
ornithologists from various states is 
timely. They may sta rt out, weaken
ed through scant food supply, only to 
find their stores covered with snow or 
ice, and re tu rn  to  their re trea t per
haps as hungry as before, with feath
ers dripping, and there, overcome by 
hunger and cold, they are an easy 
prey to snow and sleet. T his is the 
fate of m any quail every severe win
ter. Many states are going to  great 
expense to  establish game preserves 
for the im ported birds; and yet is it 
not wise to  also give a helping hand 
to our native species?

A little  grain scattered in the yard 
will save some of the best insectivor
ous birds. A piece of suet fastened to 
the branch of a tree in the yard will 
bring dainty guests who will surely 
•pay their board bills—in fact, m any of 
them  have already done so. T he com
ing age may well be dubbed the “In 
sectivorous” unless we put up a con
tinued fight; and in this battle  there 
are no w arriors m ore tried  and true 
than the beauteous form s which flit 
from tree to tree, cheering us with 
their song while hard a t work dig
ging out the larvae from  some spot 
to us and our sprays inaccessible.

Sin is a “transgression of the law ;” 
but the law itself is som etim es a 
transgression.
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BANKRUPTCY M ATTERS.

Proceedings in W estern District of 
Michigan.

Feb. 7—In the m atter of the New
aygo Chair Co., bankrupt, of Neway
go, the trustee, H arlan  J. Dudley, of 
Grand Rapids, filed his final report 
and account showing to tal receipts of 
$1,647.95, which includes cash receiv
ed on settlem ent of suit against W . 
E. Tallm adge and others, and dis
bursem ents for adm inistration ex
penses of $647.95, and a balance on 
hand of $1,000. An order was made 
by the Referee calling the final m eet
ing of creditors for Feb 28, next, to 
consider the T rustee s final report and 
account and petitions for a tto rneys’ 
fees, etc. I t  is very doubtful w heth
er there will be any dividend for o r
dinary creditors in this m atter.

In the m atter of Em ory A. Smith, 
bankrupt, of Grand Rapids, an order 
was made closing the estate and dis
charging the T rustee, F rank  J. Pow
ers. In this m atter the T rustee  filed 
a report showing there were no as
sets in which the estate had an equity 
and no dividend was paid to credit
ors. The Referee made? a certificate 
recom mending that the bankrupt re
ceive his discharge.

In  the m atter of Fow ler & Fowler, 
bankrupts, of Frem ont, an order was 
made appointing W. F. Reber, Cor
nelius P ikaart and Clark Kenney, of 
Frem ont, as appraisers.

Feb. 8—In the m atter of F red  C. 
Conkle, bankrupt, a laborer of Grand 
Rapids, the first m eeting of creditors 
was held to-day. I t  appearing from 
the bankrupt’s schedules and his ex
am ination th at there are no assets 
except those claimed as exem pt an 
order was made that no trustee  be 
appointed. Unless further proceed
ings are requested by creditors the 
estate will be closed a t the expiration 
of tw enty days.

In  the m atter of Glenn Newland, 
bankrupt, of B utternut, the T rustee, 
Chas. H. Lillie, of Grand Rapids, re
ported an additional offer of $130 for 
the assets, and an order was made 
confirming and ordering assets sold 
to  T. J. Falor, of Fennville, for $130.

In the m atter of H enry R. Nelson, 
bankrupt, form erly a m erchant at 
Ionia, the T rustee, Cornelius W .. 
Moore, of Belmont, filed his report 
and vouchers showing th at he had 
complied w ith the final order of dis
tribution made in this m atter. An o r
der was made closing the estate and 
discharging the T rustee. No cause 
having been shown to  the contrary 
by creditors the Referee made a cer
tificate recom mending the bankrupt 
receive his discharge.

Feb. 9—In the m atter of W alter E. 
T uttle, bankrupt, form erly m erchant 
a t Petoskey, an adjourned first m eet
ing of creditors was held, and a first 
dividend of 15 per cent, was declared 
and ordered paid on all claims allow
ed to this date. T he first m eeting of 
creditors was then adjourned, w ith
out day.

In the m atter of M erritt L. Col
burn, bankrupt, of F ru itport, an order 
was made appointing Jam es Ingall,

Ben. V. Lawrence and T hom as Peady, 
all of Muskegon, as appraisers.

In  the m atter of Paul Bloch, bank
rupt, form erly m erchant at Luding- 
ton, the adjourned final m eeting of 
creditors was held to-day. T he final 
report and account of R obert J. Quail, 
T rustee, of Ludington, was approved 
and a final order dividend of 16)4 Per 
cent, declared and ordered paid.

Feb. 10—In the m atter of A rthur
O. Bacon, bankrupt, of Grand Rapids, 
brakem an on the Pere M arquette 
Railroad, the first m eeting of credit
ors was held to-day. I t  appeared from 
the bankrupt’s schedules and his ex
am ination that there are no assets 
above exem ptions, and therefore no 
trustee was appointed. Unless pro
ceedings are desired by creditors the 
estate will probably be closed out 
within a short time.

In  the m atter of A lbert J. Schepers, 
bankrupt, form erly m erchant a t Vo
gel Center, the T rustee, W . A. W y
man, of McBain, filed a report show
ing sale of the assets, less exemp
tions, of the appraised valuation, 
$2,140.20, for the sum of $1,196.35. 
Unless cause to the contrary  is shown 
by the creditors on or before Feb. 16, 
1912, the sale will be confirmed.

In the m atter of Jam es W . Burns, 
m erchant at H ubbardston, an invol
untary petition was filed by credit
ors and also petition for a receiver. 
An order was made by Judge Ses
sions appointing Referee W icks as 
such receiver upon the filing of a 
creditors’ bond in the sum of $500. 
John W. Cowman, of H ubbardston, 
has been appointed custodian to  care 
for the ssets until the election of a 
trustee, or further o rder of the court.

An involuntary petition was filed by 
the creditors to  have W . J. Pike & 
Son, general m erchants a t Newaygo, 
adjudged an involuntary bankrupt 
and for the appointm ent of a receiver 
pending the hearing on such petition. 
Judge Sessions appointed Referee 
W icks as such receiver upon the fil
ing of a creditors’ bond in the penal 
sum of $500. George Luton, of New
aygo, has been appointed custodian 
to care for the assets until the elec
tion of a trustee, o r fu rther order of 
the court.

Feb. 12—In the m atter of R obert 
J. Ferguson, bankrupt, who form erly 
handled plum bers’ supplies at P o rt
land, the T rustee, Glenn S. Benjamin, 
of Portland, filed his final report and 
account showing to ta l receipts of 
$630.71, and disbursem ents for admin
istration  expenses, a tto rney  fees, ex
emptions and first dividend of 5 per 
cent., aggregating  $490.11, and a bal
ance on hand for distribution of 
$140.60. An order was made by the 
Referee calling a final m eeting of 
creditors to  be held on Feb. 29, 1912, 
for the purpose of considering such 
final report and account, declaring a 
final dividend, if any, on ordinary 
claims and such o ther business as 
may properly come before the m eet
ing.

An order was made by Judge Ses
sions adjudging the Elk Cement & 
Lime Co., of E lk Rapids, an invol
untary  bankrupt, on petition of the 
creditors, and the  m atter was refer

red to  Referee W icks. In  this m atter 
a petition to  have this concern ad
judged bankrupt was riled on January  
20, 1911, but an answ er was filed 
denying insolvency and dem anding a 
jury  trial. T he m atter has been pend
ing since th a t time, and the company 
filed a supplem ental answ er adm it
ting  th at it was insolvent w ithin the 
definition and m eaning of the bank
ruptcy act and consenting to  an ad
judication. On Feb. 24, 1911, an o r
der was made by Judge Denison ap
pointing F itch R. W illiams, of Elk 
Rapids, as receiver of the company, 
and he is still acting as such receiv
er. An order has been m ade by the 
Referee requiring the officers of the 
bankrupt company to  file schedules 
of its assets and liabilities on or be
fore Feb. 23, 1912, and when such 
schedules are received the first m eet
ing of creditors will be called.

A voluntary petition was filed by 
E arl H . Bekking, of Grand Rapids, 
and an order was m ade by Judge Ses
sions adjudging him bankrupt, and 
the m atter was referred to  Referee 
W icks. The bankrupt’s schedules 
show the following liabilities:
C. A. Spears & Son .............. $ 167.50

Secured by note endorsed
by Chas. Anderson.

H. M. Reynolds Roofing C o .. 120.33
Stiles B ro thers’ Co.................  339.33
A. G roothius ............................ 268.89
E nterprise E lectric Co............  38.20
A rthur M. Comey ................. 15.50
Adrian C. Slootmake ........... 14.25
W . P. W illiam s ....................... 7.25
D. Van Ree & Son ................. 28.00
P ittsbu rg  P late Glass Co___ 35.92
Tubergen & Groene, Grand-

ville ..........................................  144.18
Benjamin Glupker ................. 185.00

T o ta l ...................................$1,364.35
T here are practically no assets, ex

cept those claimed to  be exempt. The 
bankrupt has been directed to  ad- 
vanc the necessary money for ex
penses of the R eferee’s office, and 
when this is received the first m eet
ing of the creditors will be called.

Feb. 13— In the m atter of Mint 
H ockstra, bankrupt, form erly gener
al m erchant a t W ym an, the T rustee, 
H enry  T. Heald, of Grand Rapids, fil
ed his final report and account show
ing to tal receipts of $787.36, and dis
bursem ents for adm inistration ex
penses, appraisers’ fees, a tto rney  fees 
for a tto rney  for T rustee, bankrupt’s 
exem ptions and first dividend of 5 per 
cent., aggregating  $482.55, and a bal
ance on hand of $304.81 for distribu
tion. An order was made by the 
Referee calling a final m eeting of the 
creditors to  be held on M arch 6, 1912, 
to  consider such final rep o rt and ac
count, for the purpose of declaring 
a final dividend, and such o ther busi
ness as m ay come before the  meeting.

In  the m atter of F rank  H. Reber, 
bankrupt, form erly m erchant a t E ast 
Grand Rapids, the final m eeting of 
creditors was held. In  this m atter 
practically all of the  assets were ex
em pt and there  were not sufficient as
sets left to  pay the  adm inistration 
expenses in full and no dividend was 
paid to  general creditors.

Keeps H is Men Satisfied.
“I decided,” said a m an who em

ploys a g reat many men, “when I 
first went into business that the best 
policy would be to  keep my men sat
isfied. A fter looking into the m at
te r for some tim e I concluded that 
the best paying proposition for me 
was to  take good m en at their own 
valuations. T he one thing I have al
ways listened to  w ith respect has been 
a request from  such a m an for a 
raise in pay, and in about nine cases 
out of ten I have given it. W hy? 
W ell, it is a fact th a t the average 
good m an does not appreciate the 
real value of his services. If  he has 
a pushing wife he may be brought 
to the knowledge and go out for 
things, but I have found th a t if left 
to himself he will think he is a very 
well-paid person if he gets a thousand 
or two a year under w hat he really 
is w orth when his product is sold.

“Of course I have made my m is
takes and paid too much for ineffi
cient persons at times. But as a gen
eral rule I have made good profits by 
this plan. T o me that is the secret 
of the great success of A ndrew  Car
negie with his partners. He took em
ployes and gave them  compensation 
and advantages th at made o ther em
ployers and them selves gasp. I will 
guarantee that in m ost of these cases 
the men concerned would have been 
well satisfied with a th ird  of what 
they got. W ell, Carnegie knew what 
he could do on the m arket by the sale 
of these men. In my own humble 
way 1 followed the same course. 
T here is money in it.”

Butter, Eggs, Poultry, Beans and P o
tatoes at Buffalo.

Buffalo, Feb. 14—Cream ery butter, 
30@34c; dairy, 25@30c; rolls, 23@27c: 
poor to  good, all kinds, 18@25c.

Cheese—Fancy, 17@17)4c; choice, 
16@16j4c; poor to  good, 10@15c.

Eggs—Fancy fresh, 37@38c; choice, 
35@36c.

Poultry  (live) — Turkeys, 17@19c; 
chickens, 14@16c; fowls, 13@15c; 
ducks, 17@18c; geese, 13@14c.

Poultry  (dressed)—Geese, 13@14c; 
turkeys, 18@23c; ducks, 17@20c;
chickens, 14@17c; fowls, 13@15c.

Beans—Red kidney, $2.90@3; white 
kidney, $2.75@3; medium, $2.65@2.75; 
m arrow , $2.85@3; pea, $2.65@2.75.

Potatoes—$1.10@1.15.
Onions—$1.75@1.90.

Rea & W itzig.

People who look for trouble are 
seldom satisfied with w hat they  find.

B etter one foot in the grave than 
two.

Chase Motor Wagons

Are built in several sizes and body styles. Carrying 
capacity from 800 to 4,000 pounds. Prices from $750 
to $2,200. Over 25,00 Chase Motor Wagons in use. 
Write for catalog.

Adams & Hart
47-49 Ho. Division St., Grand Rapids

mailto:2.65@2.75
mailto:2.65@2.75
mailto:1.10@1.15
mailto:1.75@1.90
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Board of Health After Unsanitary 
Conditions.

W . S. Law ton has received the fol
lowing le tter from  D. E. McClure, 
A ssistant Secretary of the State 
Board of H ealth :

Dr. Dixon, Secretary of the Michi
gan State Board of H ealth , hopes, 
with the co-operation of the  grand 
and local councils of your splendid 
organization, to  accomplish some
th ing  in the line of correction of the 
unsanitary conditions set forth  in the 
article enclosed, a copy of which will 
be sent to all your officers. As an 
active traveling m an for years and 
still traveling  much, I, of course, am 
heartily and enthusiastically in accord 
with the D octor’s ambition.

U nsanitary  Conditions of D epots 
and H otel Surroundings.

The Public Acts of 1909, w ith ref
erence to  public health, make it the 
duty of railway companies to  keep 
ventilated, all to ilet rooms, w ater 
closets, urinals in railway depots and 
all outdoor closets a t railway sta 
tions, “clean and in good repair.”

U nder “villages and cities,” the 
public health  laws give the councils 
of such villages and cities the power 
of abatem ent, correction or removal 
of all nuisances dangerous to  life or 
health. Now m any of the railway 
companies operating in M ichigan are 
m aking an honest effort to  comply 
with the provisions of the  law; many 
village and city councils are try ing  
to  get rid of all nuisances m enacing 
the public health. N otw ithstanding

all these efforts, however, the  facts 
are apparent to  any observing person 
who travels much about the State 
th a t a large percentage of depot sur
roundings, as referred to, are unsan
ita ry ; th at m any hotel surroundings 
are nuisances and a m enace to  the 
health of the villages and cities in 
which they are located, and also to  the 
traveling public, which in the largest 
m easure supports them . M any hotel 
surroundings are positive nuisances, 
which should be corrected or the ho
tels closed. Ask our active, hustling 
traveling men if th is is no t true.

A strict observation of the public 
health laws of M ichigan by the vil
lage and city councils would close 
one-third of all the hotels in the 
S ta te ; in the  sm aller cities and vil
lages, all the hotels. I f  the laws for 
the conservation of public health in 
this particular situation are right, why 
not have them  enforced? If  bad, let 
us have them  repealed. In  the State 
of Kansas the bedbug nuisance became 
so annoying th at a state  law was 
passed providing for hotel inspectors, 
and m any of the hotels were closed 
before the law became effective. In 
W isconsin there is a law against the 
use of the common towel, placed up
on rollers, and the hotels are observ
ing the law very carefully.

I believe th a t one of the w orst 
form s of nuisances prevalent to-day 
is the uncleanly depot and hotel ou t
house or closet. W herever such a 
nuisance is found the law should be 
enforced for its correction.

The Coming Force in the World.
The prin ting  press is four hundred 

years old yet it has hardly begun to 
accomplish what it shall some day ac
complish for m ankind. F o r four cen
turies the prin ting  press has been dif
fusing learning and intelligence. Al
ready it has overthrow n governm ents 
and madv new nations. But in the 
days to come it shall achieve even 
g reater things. For in the future the 
printing press shall take the place of 
laws and governm ent, and publicity 
shall be the only despot.

Over in France certain scoundrels 
concoct vile liquors that make people 
crazy and criminal. T he people drink 
them  because they do not know how 
vile they are. So the governm ent 
simply prin ts posters saying that 
such-and-such brands made by So- 
and-So are not fit to  drink, th a t cer
tain poisons have been found in them. 
And the people steer clear of the 
brands.

T he U nited S tates Governm ent 
finds it difficult to  get young men to 
m an the warships. So the Govern
m ent has a little book w ritten  and il
lustrated showing how sailors spend 
their time, w hat they can see in fo r
eign ports, how much m oney they 
can earn and save. And the Govern
m ent buys space in m agazines to  tell 
about the booklet and to  get young 
m en to  send for it. Thousands d o — 
and the entrancing descriptions send 
the young men to the recruiting  offiee 
to enlist.

T he common housefly is responsi
ble for thousands of deaths and hun

dreds of thousands of sick people ev
ery sum m er in this country. A few 
earnest people resolve to  do w hat 
they can to abate the ignorance of 
the people. * So the bill-boards blos
som forth  w ith huge posters and the 
m agazines carry page advertisem ents, 
and boards of health put out placards 
w arning all the people and telling 
them  how to keep out flies and how 
to get rid of them. T housands of 
lives are saved and m illions of dol
lars.

So you see publicity is everywhere 
fighting for m ankind. Publicity is 
w arning and advising, pleading and 
urging, defending and attacking a 
thousand and one things—and becom 
ing the  m ightiest engine ever placed 
before m ankind.

In  the days to  come publicity will 
take the place of governm ent. Men 
will not be sent to  jail fo r th is or 
that, but instead various groups of 

' men and women will organize volun
tarily  to control th ings through pub
licity. T he m an who steals will be 
advertised as a thief, a m an of whom 
everyone should beware. The m an who 
adulterates will find his name and his 
p roduct’s name everywhere advertised 
as unfit for consum ption. W hen some 
new th ing  needs to  be done, some new 
group needs to be organized a notice 
will go out to  all and those who are 
sym pathetic will get together and 
s ta rt to  act.

T he world of the future will be a 
wonderful place in which to  live and 
it will be so because publicity will 
have made men and women enlight
ened.

Works Both Ways Toward Profits
That article you sell is rare on which you make a double profit. In fact, it’s doubtful if you know of any such article. 
There is one, however, and a mighty good one, too.
We speak of Dandelion Brand Butter Color.
On this your first profit comes from your buttermaking customers. Then you take a second profit from their butter 

which you sell.
And, at-the same time, you’re giving them the best Butter Color it is possible to make—the best color in the 

world—bar none.
In Dandelion Brand you offer a Butter Color that never turns rancid or sour. Nor does it affect the taste, odor or keep

ing qualities of butter. The greatest authorities and leading buttermakers everywhere lend it their heartiest endorsement. 
Now, is there any reason why you shouldn’t send your order for Dandelion Butter Color today?

Dandelion Brand
THE BRAND WITH

Butter Color
THE GOLDEN SHADE

We guarantee that Dandelion Brand Butter Color is purely vegetable and that the use of same for 
coloring butter is permitted under all Food Laws—State and National.

W ells & Richardson Co., Burlington, Vermont
M anufacturers o f  D an d elion  Brand B utter C olor
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Movements of Merchants.
Im lay—M athew Cornell will open a 

bazaar here M arch 1.
Owosso—E. R. W ilbur succeeds 

R obert Raatz in the m eat business.
Benton H arbor—H arner & Sher

man succeed the Gee H ardw are Co.
Dowagiac—E rn e s t ' Caniff is suc

ceeded in the m eat business by Fred 
Ackers.

Negaunee—Mrs. S. F. Sealer has 
closed out her stock of groceries and 
retired from business.

Mesick—E. R. W oodruff has sold 
his bakery to Mr. Updegraff, recent
ly of Thompsonville.

Fairview—T he capital stock of the 
Fairview Savings Bank has been in
creased from $100,000 to  $250,000.

Fraser—Daniel Miesel has sold his 
grocery stock and coal business to 
Leonard Seisel, who has taken pos
session.

Frem ont—L. C. Addison has leased 
the Avery building, which he will oc
cupy w ith a stock of bazaar goods 
M arch 1.

T rufan t — J. W . H athaw ay and 
Nels P. Rasm ussen have form ed a- 
copartnership to continue the produce 
business.

Escanaba—.Mrs. M arion O. Jones 
has sold her confectionery and fruit 
stock to  Alex Norship, who has taken 
possession.

Byron—A. L. Aldrich, form erly en
gaged in the hardw are business at 
Davidsburg, has opened a grocery 
store here.

St. Clair—Reuben J. Rood has sold 
his bakery and confectionery stock to 
Roy J. Roundhill, who will continue 
the business.

M ullet Lake—John Barnish has 
sold his grocery stock to  W . H. 
Parry, recently of Vassar, who has 
taken possession.

Flint—T he H arry  W. W atson Co., 
wholesale dealer in cigars and to 
bacco, has increased its capital stock 
from $50,000 to  $100,000.

T ustin—The general m erchandise 
stock of E. Stevenson & Co. is being 
closed out a t auction and Mr. Steven
son will retire  from business.

D etroit—The Michigan F ruit Lands 
Co. has been incorporaed with a cap
ital stock of $300,000 for the purpose 
of developing M ichigan lands.

Byron—Nal & Shadbolt, dealers in 
hardware, have sold their stock to 
Guy Davids, recently of Vernon, who 
will continue the business under his 
own name.

Hudson—A rthur Green has sold his 
stock of dry goods to  G. A. Seymour, 
recently of Ovid, who will continue 
the business under the style of the 
Econom y Store.

H astings—Aben Johnson has pur
chased the bazaar stock of M. E. 
Sebald and will continue the busi
ness under the style of the New 
York Racket Store.

Durand—Joseph Piper, recently of 
Holly, has purchased the bazaar 
stock of Mrs. Anspaugh, and will con
tinue the business under the style of 
the New Y ork Racket Store.

M anton—Chester D arling and Clyde 
Larcom, recently of South Boardman, 
have form ed a copartnership under the 
style of D arling & Larcom, and en
gaged in the meat business here.

St. Johns—W illiam  M ulder has 
sold a half in terest in his bakery and 
grocery stock to  Eugene Parr, re
cently of Maple Rapids, and the busi
ness will be continued under the style 
of M ulder & Parr.

Big Rapids—C. B. "Parker, form erly 
engaged in trade a t Howell, has pu r
chased a third in terest in the J. C. 
Jensen & Co. dry goods and shoe 
stock. The business will be contin
ued under the same style.

1'ontiac—J. K. Tindall, recently of 
Davisburg, and Mrs. Gertrude T. L. 
Kelly have form ed a copartnership 
and purchased the L ehner Candy Co. 
stock. The new firm will continue the 
business under the same style.

D etro it—The W . G. A rthur Reid 
Co. has engaged in business to  deal 
in electrical supplies and accessories 
at wholesale and retail, w ith an au
thorized capital stock of $1,800, all 
of which has been subscribed and 
paid in in cash.

Mt. Pleasant— H. A. F oster has 
purchased the interest of his b ro th 
ers, A. E. Foster, of Owosso, and E. 
J. Foster, of Grass Lake, in the stock 
of the F oster Furniture  & H ardw are 
Co. and will continue the business un
der the same style.

D etroit—W hile sitting  in a chair at 
his home in the W ebb apartm ents 
M onday m orning Raym ond S. Webb, 
founder of the W ebb Packing Co., 
was stricken w ith a pain in his side 
and died before physicians could reach 
his bedside. Mr. W ebb had been in 
business in D etroit for thirty-five 
years.

Ypsilanti—W . H. Hall has m erged 
his business into a stock company un
der the same style for the purpose of 
conducting a m ercantile business, em
bracing the purchase and sale of sad
dlery and o ther wares, with an au
thorized capital stock of $1,000, all of 
which has been subscribed and paid 
in in property.

Pinconning—G ildsworthy & M ore
land, dealers in hardware, imple
m ents, vehicles and harness, have 
m erged their business into a stock

com pany under the  style of the Golds
w orthy & M oreland Co., w ith an au
thorized capital stock of $10,000, 
which has been subscribed, $500 be
ing paid in in cash and $9,500 in prop
erty.

Kalam azoo—T he George E. L ittle 
E levator Co., of this city, has closed 
a deal w ith the Thom as Grain Co., 
taking over the grain elevators locat
ed a t Schoolcraft, Flowerfield and 
M orepark. T hese additional eleva
tors, w ith a storage capacity reaching 
into the thousands of bushels, situ
ated in the heart of the grain produc
ing section of Southern Michigan, 
m akes the L ittle  company one of the 
largest concerns of its kind in the 
southern p art of the State.

H astings—T he store and general 
stock of P. M. Blake & Son, near 
the Rutland tow n house, recently 
burned to  the ground. W hen Mr. and 
Mrs. H arry  Blake discovered the fire, 
it had made such progress th a t it was 
impossible to  gave anything from  the 
burning structure, so th at the con
ten ts as well as the  building are a 
to tal loss. T ogether w ith the store, 
the poultry  house also burned, with 
the contents, which included the fall’s 
accum ulation of geese and duck feath
ers, turkey quills, etc. T he fire was 
so intense th at practically nothing 
could be saved from  either building. 
The loss on buildings and contents 
will be close to  $3,000. The insurance 
carried was $1,300.

Manufacturing Matters.
D etroit—T he Rum sey W ool Stock 

Co. has changed its name to  the W . 
Rumsey Co.

F orest Grove—T he Forest Grove 
Cream ery Co. has declared a dividend 
of 5 per cent.

Adrian—The Gray Furn itu re  Co. 
has increased its capital stock from 
$25,000 to  $40,000.

D renthe—T he D renthe Canning Co. 
disbursed 20 per cent, dividends out 
of the profits of 1911.

Lansing—T he Clark Pow er W agon 
Co. has decreased its capital stock 
from  $500,000 to  $200,000.

Crystal Falls — T he M arquette 
Piano Co. has increased its capitaliza
tion from  $50,000 to  $100,000.

Menominee — The Central W est 
Coal Co. has increased its capital 
stock from $15,000 to  $25,000.

Saginaw—T he capital stock of the 
Saginaw P late Glass Co. has been in
creased from $550,000 to  $900,000.

Vriesland—The Vriesland Cream 
ery Co. has declared a 10 per cent, 
dividend out of the profits of 1911.

W illiam ston—The capital stock of 
the “New W ay” K nitting  Co. has 
been increased from  $20,000 to  $30,- 
000.

Lansing—T he L ansing Ice Cream 
Co. has been purchased by Christian 
Gunther, who was form erly Vice- 
President of the company.

Portland—T his town is in danger 
of losing the Portland M anufactuirng 
Co. because the Common Council, 
who are a t odds w ith the  factory 
m anagem ent, refuses to  sell the com
pany electric pow er from  the m unic
ipal lighting p lant for operating  the 
factory.

Saginaw—T he Saginaw Chemical 
Co. has been organized w ith an au
thorized capital stock of $20,000, all of 
which has been subscribed and paid 
in in property.

Ann A rbor—T he Hom e Industrial 
Rug Co. has engaged in business w ith 
an authorized capital stock of $10,- 
000, of which $5,300 has been sub
scribed and paid in in property.

D etro it—T he C. M. Rentzel T ailo r
ing Co. has been incorporated w ith an 
authorized capitalization of $2,500, 
which has been subscribed, $2,000 be
ing paid in in cash and $500 in prop
erty.

M enominee—T he M enominee Pic
ture H anger Co. has engaged in busi
ness w ith an authorized capital stock 
of $1,000, which has been subscribed, 
$670 being paid in in cash and $330 
in property.

Shelby—A new com pany has been 
organized under the  style of the  Sim
m ons Steam  G enerator Co., w ith an 
authorized capital stock of $1,000, all 
of which has been subscribed and 
paid in in cash.

Owosso— Fred B. W oodward, m an
ager of the Ow osso Casket Co., was 
fined for violation of the labor laws, 
by employing two boys under 18 
years of age for more than  fifty-four 
hours per week.

Kalamazoo—T he M cSweeney Lum 
ber Co. has m erged its business into 
a stock company under the same 
style, with an authorized capital 
stock of $10,000, which has' been sub
scribed, $3,000 being paid in in cash 
and $7,000 in property.

O tsego—T he Ross Cabinet Co. 
has been organized w ith a capital 
stock of $50,000 to  m anufacture and 
sell forest products, furniture and fur
niture supplies. Geo. E. Bardeen has 
been elected President and Geo. R. 
Ross V ice-President and M anager.

K ent City—T he K ent City Chair 
Co. has m erged its business into a 
stock company under the same style, 
w ith an authorized capital stock of 
$5,100 common and $4,900 preferred, 
of which $8,600 has been subscribed, 
$3,500 being paid in in cash and $5,100 
in property.

D etro it—T he A irless A utotube Co. 
has engaged in business to  m anufac
ture and sell filled airless inner tubes 
for hollow tires for use on m otor and 
o ther vehicles, w ith an authorized 
capital stock of $100,000, of which 
$50,000 has been subscribed and $10,- 
000 paid in in cash.

Benton H arbor—A new ■ company 
has engaged in business under the 
style of the Lutes-S inclair Co. to 
m anufacture and deal in laundry and 
o ther m achinery, w ith an authorized 
capital stock of $350,000 common and 
$150,000 preferred, of which $250,000 
has been subscribed and paid in in 
property.

Greenville—Jam es Lynch, of the 
firm of Lynch & Black, proprietors 
of the Lakeview creamery, and A. J. 
A rm strong, of Hersey, have form ed a 
copartnership and will establish a 
cream ery here. T hey will erect a ce
m ent block building 30x55 feet in 
N orth Greenville and will install the 
m achinery of the H ersey  creamery, 
owned by Mr. A rm strong.
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The Produce Market.
AppeS’—Pound Sweets, $3.25 per 

'obi.; Jonathans, $3.50; Baldwins, $3.50 
@4; Spys, $4@5; R ussets and Green
ings, $3.25@3.50.

Bananas—$1.50@2 per bunch, ac
cording to  size and quality.

Beets—50c per bu.
B utter—T he m arket is weak a t the 

recent decline. As soon as the reduc
tion reaches the consum er, the de
mand will doubtless improve, and 
then prices will likely advance again, 
as stocks in storage are light. Local 
dealers hold cream ery a t 32c for tubs 
and 34@34*Ac for prints. T hey pay 
25c for choice dairy rolls and 19c for 
packing stock. *

Cabbage—3c per lb.
C arrots—6Qc per bu.
Celery—25c per small bunch and 

40c per large.
C ranberries—L ate Howes, $9.50 per 

bbl.
Cucumbers—$1 per doz. for hot 

house.
E ggs—Receipts of fresh have in

creased considerably during the  week 
and the m arket has declined 2c per 
dozen in consequence. T he consum p
tive demand is good considering the 
high prices. The present weather, 
however, is likely to  bring increased 
receipts, and this condition will very 
likely be followed by lower prces. 
T here are a few scattering  lots of s to r
age eggs, but the aggregate is very 
small, and does not figure in the 
p resent m arket to  any extent. Local 
dealers pay 32c for all offerings of 
fresh.

Grape F ru it—Florida, $6 per box 
of 54s or 64s.

Grapes — Im ported  Malaga, $4.50@ 
5.50 per bbl., according to  weight.

Honey—20c per lb. for white clov
er and 18c for dark.

Lem ons—California, $6 for choice 
and $6.50 for fancy.

Lettuce—H ot house, 15c per lb.; 
head, $2.50 per bu.

N uts—Ohio chestnuts, 16c per lb.; 
hickory, $1.75 per bu.; w alnuts and 
butternuts, 75c per bu.

Onions—$1.75 per bu. for home 
grow n; $2 per crate for Spanish.

O ranges—Floridas, $3.50 per box 
for all sizes. Navels, $3,

Potatoes—$1.10 per bu.
Poultry—Local dealers pay 10j4c 

for fowls; 6c for old roosters; 10c for 
geese; 12c for ducks; 15@17c for 
turkeys. These prices are for live 
weight. D ressed are 2c higher.

Radishes—35c per dozen for hot 
house.

Squash—lc  per lb. for H ubbard. 
Sweet Potatoes—$6.25 for Jerseys.

T om atoes—$2 per crate of 4 baskets 
from  Texas.

Turnips—50c per bu.
Veal — 5@10c, according to  the 

quality.

Opposed To the Monthly W age Sys
tem.

Hancock, Feb. 10 — T he Portage 
Lake M erchants’ A ssociation has de
clared itself opposed to  the system  
of paying wages m onthly, the practice 
now in vogue generally a t the mines 
and, with a few rare exceptions, 
th roughout the Copper Country. The 
m erchant body advocates the bi-week
ly pay day and declares it would solve 
m any of the difficulties with which 
Hancock, H oughton and county busi
ness m en are afflicted. T he extensive 
credit system  in H oughton county is 
the result of the m onthly pay day, 
say its opponents.

T he Copper Country is one of the 
biggest “cred it” d istricts in Michi
gan, if not in America. In  the larger 
cities it is custom ary for the em
ployes to  get their pay envelopes at 
the end of every seven or fourteen 
days and m erchants in such commu
nities accordingly are not forced to 
carry a patron  for the length of time 
that prevails in Copperdom.

“M onthly pay days,” said one man, 
“are the cause of not a little  direct 
loss to  dealers. Often, when a man 
procures em ploym ent a t the mines, 
he does not receive his first check or 
cash within five o r six weeks, and all 
the time the m erchant is extending 
him credit. In  some cases, when the 
five or six weeks are up, the  man 
draws his pay and th a t is the last 
seen of him. More frequent paying 
off would rem edy this, it is believed.” 

T he main objection to  adopting 
the bi-weekly system  is th at made by 
the mines for the paying off of some 
hundreds of m en entails not a little 
labor. Bi-weekly pay days would 
double this work.

Beans About Five Cents Lower. 
T rade th roughout the week has 

been quiet and dealers have been 
working on stock they purchased 
some time ago. The demand is light 
and had it not been for the  fact that 
orders are scarce and traffic is very 
bad, the price of beans would, w ith
out a question, be som ewhat lower. 
T here is plenty of stock in Michigan 
to care for all o rders and, w ith com
ing warm weather, orders ought to 
move m ore freely. Red kidney beans 
and o ther varieties have declined 
about 5c per bushel. E. L. W ellman.

T he T ropical Beverage Co. has 
changed its name to  the Ginseng Syr
up Co.

The Grocery Market.
Sugar—T hree 10 point advances 

have taken place since the last issue 
of the T radesm an, increasing the price 
from 5.40 to  5.70, New Y ork basis. 
Michigan sugar is now sold on the 
same basis as E astern. T he m arket 
is strong  a t the advance. T he ques
tion of the removal of the duty has 
been taken up at W ashington during 
the past week and some th ink  th at at 
least about one-half of the im port tax 
will be removed. R eports from  Cuba 
state  that w eather conditions have 
been bad for some tim e and it has 
caused a delay in the m ovem ent of 
raw sugar.

Coffee—All grades of Rio and San
tos are practically yfac higher. The 
m arket is well m aintained and the 
undertone and the outlook are both 
firm. T he demand for Brazil coffee 
is good. Milds are also firm and can 
be quoted slightly above a week ago. 
Mocha is scarce and firm and Java is 
steady and unchanged.

Canned Fru its—Gallon apples are 
holding as firm as ever and there is a 
slight increase in the demand. H a
waiian pineapple is said to  be in much 
too small supply to last until another 
packing season. California canned 
goods are dull and unchanged.

Fish—Cod, hake and haddock are 
in light demand and prices are steady 
to firm. Salmon is unchanged and 
m oderately active. The announced 
advance in dom estic sardines for Feb.
1 am ounted to practically nothing, as 
did the second announcem ent of an
o ther advance on Feb. 10. Sardines 
are very dull. Im ported sardines are 
unchanged and quiet. T here has been 
no change in mackerel during the 
week, but the m arket is still firmly 
maintained. T he demand is reduced 
on account of the cold weather, which 
has tied up m any of the channels of 
distribution. A brisk demand would 
probably cause fu rther advances.

Canned Vegetables— Prices on spot 
tom atoes are from 25@35c per dozen 
higher than prices of a year ago. The 
demand continues fair, but it is hard
ly possible that there will be as many 
sold as when standards can be sold 
a t 10c retail. The m arket on corn is 
unchanged, and although there is a 
fair demand it is expected to  increase 
from  now on. Fu tures of all canned 
vegetables are said to  be in demand. 
The m arket is unchanged on string 
beans, sweet potatoes and spinach, on 
which the demand is only fair.

Dried F ru its—E vaporated apples, 
which a g reat m any expected would 
decline, are firmer than ever. Prices 
on all California fruits have been 
gradually advancing and there is no 
prospect a t the p resent time for low
er prices. The demand has been very 
good since the first of the m onth re
gardless of the high prices. Peaches 
and apricots show the greatest ad
vance during the past week o r ten 
days. Stocks of prunes in jobbers’ 
hands are said to  be of fair size, but 
very little, if any, are held by coast 
packers.

Cheese—The m arket is firm, with 
a consum ptive demand about normal. 
T he receipts are light and no change 
appears to be in sight.

Rice—Q uotations are the same as 
a week ago. Prices, however, are 
still low and if properly pushed by 
the retailer will show a good m argin 
of profit. Th*e demand has been about 
the usual size for the first of Febru
ary.

Provisions—Prices are nominally 
unchanged, but some packers are will
ing to shade in order to  get business. 
Pure and compound lard are both 
steady and unchanged, w ith a season
able demand. Dried beef, barrel pork 
and canned m eats are dull and un
changed.

Andre Creditors Coming Into Their 
Own. ’

Eli Lyons, of Grand Rapids, has se
cured' a judgm ent for $2,000 and in
terest thereon for six years against 
the Grand Ledge State Bank.

Six years ago, when W illiam An
dre, produce dealer, failed, Mr. Lyons 
was one of the m any creditors who 
lost money. Mr. Lyons’ claim was 
$3,000. Andre was backed by the 
Grand Ledge S tate Bank, but nothing 
could be done at th a t tim e to  get 
back the money.

A short time ago the attorneys for 
the creditors secured evidence impli
cating M oore, Clark and L attin g w ith  
Andre in an alleged conspiracy to  de
fraud the creditors. M oore was Cash
ier of the Bank at that tim e and the 
court held the Bank responsible for 
his actions.

T he case was tried as a test in 
the Circuit C ourt at C harlotte and 
the result will probably culm inate in 
o ther suits.

Reorganization of Interchangeable 
Fixtures Co.

E. A. Stowe has purchased the 
three-eights in terest of Goodspeed 
Bros, in the Interchangeable F ix tures 
Co. and the corporation will hereafter 
be officered as follows:

President—Jam es S. Fisher. 
V ice-President—David W olf. 
Secretary—L. L. King.
T reasurer—E. A. Stowe.
T he shift in ownership brings add- 

' ed capital to the business, which will 
enable the corporation to  double its 
capacity. Plans are under considera
tion for an addition to  the factory— 
possibly an entirely new factory de
tached from the present one—as 
soon as spring opens.

David W olf has added to  his hold
ings in the company by the purchase 
of the holdings of another stock
holder.

J. H . Fockler, fom erly in the gen
eral m erchandise business a t Brice, is 
now proprietor of the M iddleton H o
tel, at Middleton. Mr. Fockler is a 
ra ttling  good fellow and m akes a 
ratling good landlord. T he boys 
have already put him on the white 
list.

F. E. Stroup has adm itted to  p a rt
nership Joseph F. W iersum , who has 
been associated with the house for the 
past six years. T he new firm will be 
known as Stroup & W iersum .

The G. J. Johnson Cigar Co. has 
increased its capital stock from  $30,- 
000 to $250,000.

mailto:3.25@3.50
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Banking Campaign To Get New  
Business.

Sometimes it m ay be one dom inant 
feature which gives a business a per
sonality. M ostly in such cases, how
ever, the feature is blended w ith a 
principal elem ent in the business. I t  
may be the advertising, the selling 
force or the correspondence, accord
ing to the nature of the business. 
More generally it is a consolidation 
of up-to-date business m ethod w ith 
detail ideas th at are different. As an 
illustration is the instance of a South
ern bank, which, by a change of de
tail in an old advertising form, fused 
their campaign for business with a 
personality th at appealed directly to 
their prospects.

This bank set about to  increase the 
business of its foreign exchange de
partm ent. T o send out circular le t
ters to depositors would have been 
the ordinary m ethod of such a cam
paign. But the bank would have 
been in the class of a hundred other 
banks which sought business by the 
same means. So to  inject the element 
of individuality into the campaign it 
sent its circulars to each natonality 
represented on the signature files in 
its native tongue.»

Probably am ong the m ixture of na
tionalities that go to  make up ninety 
odd millions population there is none 
as frugal and clannish as the Chi
nese. T he balance of money earned, 
or a g reater part, is saved. T heir ig
norance of American banking m eth
ods caused the Chinese to  prefer home 
banks as depositories. So the tran s
fer of funds from  this country is a 
business which, well cultivated, can 
easily am ount to  large proportions.

The bank did not overlook this fact. 
I t  reached the Chinese by a red card 
poster w ritten in Chinese, explaining 
the bank’s m ethods in handling tran s
fer of funds to  foreign countries. I t  
advised them  to utilize the savings 
departm ent also, while aw aiting the 
time to  transfer funds. T he cards 
were mailed to all Chinese depositors, 
but as these were few the m ajority 
went to oriental stores and business 
men in the city.

Am ong the list of some th irty  thou
sand depositors with this bank alm ost 
every conceivable nationality was rep
resented. A personality was estab
lished with each class by the m ethod 
of speaking to  them  in their native 
tongue. The result was an unusual 
amount of this business which re 
mained w ith the bank and has con
tinued to increase. I t  is a concrete 
example of fusing personality with a 
business-getting campaign by appeal

ing to national feeling and a ttach
ment.

W ho is the good, and who is the 
bad citizen? Is  the man who takes 
his righ t of franchise a t 21, plunges 
into business w ith all his powers and 
thinks of politics only when it im
pedes his progress, a good, o r a bad, 
citizen? U nder our form  of govern
ment, with the pledge to  preserve life 
and liberty  for his fellows as well as 
for himself, where as between sta te 
craft and business does this m an’s 
first, where does his higher obligation 
lie? How has he regarded it? How 
much thought o r tim e or conviction 
has he devoted to  the doctrine of 
self-governm ent, to  the con tract which 
he made w ith all his fellows when 
he took the righ ts and privileges 
which inhere in m anhood suffrage? 
W e know, as a m atter of fact, th a t in 
this country m ost of the m en who 
have done things in the last genera
tion have deserted sta tecraft utterly. 
They are doing big things—things 
that they believe are for the good 
of hum anity, as they are—but they 
are to  a degree unconscious of the 
fact, and their work has m ade them  
unconscious of the  fact, th at weaker 
men have certain inalienable rights 
which even the necessities of success 
m ust respect. These men have come 
to refer to  the politician w ith con
tem pt. If the average politician is 
contem ptible, who made him so? Op
portunity  makes the thief, and no 
faithless treasurer, innocent of theft 
himself, who has left his vaults open 
and his books unchecked, was ver 
m orally m ore guilty than  is the aver
age business man, who, in his eager 
pursuit of success, has abandoned his 
civic obligations and turned the con
duct of governm ent over to  men 
whom he holds in contem pt. U ncon
sciously the business man has degen
erated as a citizen. H e has slipped 
from point to  point as emergencies 
have arisen, first neglecting legislation 
himself, and then hiring  law yers to  
tell him how to get around laws that 
seem to impede his progress.

Darwin P. Kingsley.

In  an address a t the annual dinner 
of the officers and o ther employes of 
the F irs t N ational and the F irs t T ru st 
& Savings Bank of Chicago, last 
week, Jam es B. Forgan, the Presi
dent, gave inform ation concerning 
the earnings of the two institutions 
in the last ten years and the disposi
tion of them . He said th a t in that 
period the am ount paid to  the stock
holders in cash dividends was $10,- 
960,000, and the am ount accumulated
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for them  as surplus and undivided 
profits was $10,079,170 These figures 
include the capital, surplus and undi
vided profits of the F irs t T rust, all of 
which are accumulated earnings. In 
the ten years $7,249,859 has been paid 
in salaries to  the employes of the 
banks, the am ount being equivalent 
to 66 per cent of the am ount paid to  
the stockholders in dividends and 34.4 
per cent, of the to ta l cash dividends 
and accum ulated profits. T he aver
age salary paid to  clerks in 1902 was 
$819 a year. T he average in 1911 was 
$1,033, an increase of 26 per cent. T he 
average salary of officers has not 
changed. D uring the ten year period 
the bank’s pension fund for the em
ployes was built up. I t  now has in
vested $1,000,000 and has pa id  in pen
sions $156,879.

T h at the country is in a sound po
sition as a result of the conservatism  
practiced during the year recently 
closed is the belief of bankers of 
prom inence, who m aintain th a t the 
small stocks of m erchandise carried 
enabled m erchants in nearly all lines 
to carry larger balances than  usual a t 
this period of the year and place 
them selves in a position to  take ad
vantage of opportunities when the 
political horizon is cleared. W ith  the 
resum ption of business on a broad 
plane, there will be an advance in 
discount rates, which will be the sig
nal for distributing  bonds and o ther 
securities at a profit and em ploym ent 
of funds in comm ercial lines on a 
m ore rem unerative basis to  the banks. 
I t  is this expectation th a t is m ain
taining bank stock quotations a t lev
els much higher than a year ago, and 
many of them  at altitudes which make 
new history. W ith tariff agitation, 
tru st prosecution and congressional 
investigation of corporations in the 
background, the country  is prepared 
to make giant strides in m anufactur
ing and m ercantile lines. The idle 
funds now placed in liquid securities 
will be m arketed and business will 
again make headway favorable in 
com parison w ith 1906 and 1909.

In  handling o ther people’s money 
the principal m ust be kept intact. If, 
as a trustee, those to whom  you are 
responsible insist upon an income 
which you in your heart know can 
not be obtained w ithout tak ing some 
slight chance, give up the tru st w ith
out hesitation. T here is no m ore bit
te r experience th rough which an hon
est trustee  or executor can pass than 
the rendering of an accounting for a 
lost or depleted trust. No reason or 
excuse can weigh for an instan t 
against the actual result which he fac
es. A single slip in the handling of 
funds like this m ay doom all future 
generations of th a t family to  lives of 
poverty. This is the g reatest respon
sibility ever laid upon a trustee, an 
executor^ a banker, o r an adviser; and 
no honest m an should assum e it un
less he is prepared to  endure for the 
sake of the future all the criticism  th a t 
may center upon him on account of 
extrem e conservation in the  present. 
—W orld’s W ork.

“T here  is no th ing the m atter with

business,” said George M. Reynolds, 
President of the C ontinental & Com
mercial N ational Bank of Chicago, 
“except th at people still lack confi
dence. Conditions surrounding finance 
and m erchandising are absolutely 
sound. T here  is p lenty of m oney to  
be had, but business men have not 
obtained a fresh hold on a supply of 
courage to  go ahead. An electric au
tomobile, when its m otive power gives 
out, takes a long tim e to  be recharg
ed, and it is so w ith business people. 
T heir spines need w arm ing and 
strengthening, but, when th a t is ac
complished, business will go ahead. 
People in general are carry ing  small 
stocks, they  have good balances in 
the banks and trade is running 
sm oothly, but there  is no boom. T hat 
will come when the politicians get 
through talking, and it m ay come be
fore. I can see some im provem ent 
even since the first of the year, and 
there have been no retrogressions.”

Quotations on Local Stocks and Bonds.
Bid. Asked.

Am. Box B oard  Co. Com. 30 
Am. Box B oard  Co., P fd . 92
Am. G as & Elec. Co., Com. 74 76%
Am. G as & Elec. Co., Pfd. 45% 46%
Am. L t. & T rac . Co., W ar. 289 290
Am. L igh t & T rac . Co., Com. 296 299
Am. L igh t & T rac . Co., P fd. 106 107
Boyne C ity L um ber Co., P fd . 160 180
Can. P u g e t Sound Lbr. 3%
C ities Service Co., Com. 90% 93
C ities S erv ice  Co., P fd. 83% 84%
Comw’th  P r. By. & L t. Com. 64% 65%
Comw’th  P r. Ry. & L t. Pfd. 89% 90%
D ennis S a lt & L br. Co. 100
F o u r th  N a tiona l B ank  185 193
F u rn itu re  C ity  B rew ing Co. 80
Globe K n ittin g  W orks, Com. 125
Globe K n ittin g  W orks, Pfd. 100 101
G. R. B rew ing Co. 220
G. R. N a t’l C ity  B ank  180 182
G. R. Savings B ank 175
H olland-S t. Louis Sugar, Com. 12 12%
K en t S ta te  B ank  250 255
Lincoln Gas & Elec. Co. 31 32%
M acey Com pany, Pfd. 98 100
M ichigan S ta te  Tele. Co., Pfd. 99% 100%
M ichigan S ugar Co., Com. 90 95
N ationa l G rocer Co., Pfd. 86% 87%
Pacific Gas & Elec. Co., Com. 59 60
Pacific Gas & Elec. Co., Pfd. 91% 93
Peoples Sav ings B ank 235
U nited  L ig h t & R ailw ay Com. 70
U nited  L t. & R ailw ay  1st Pfd . 80% 83
U nited  L t. & R ailw ay 2nd Pfd. 71 74

Bonds.
C hattanooga  Gas Co. 1927 95 97
D enver G as & E lec Co. 1949 95 97
F lin t G as Co. 1924 96 97%
G. R. E dison Co. 1916 97 99
G. R. Gas L igh t Co. 1915 100% 100%
G. R. R ailw ay Co. 1916 100 101
K alam azoo Gas Co. 1920 95 100
Sag. C ity  G as Co. 1916 99

F e b ru a ry  13, 1911.
T here  h as  been a  good w eek’s general 

business w ith  a  s tead y  dem and fo r in 
v e stm en t securities . P rice s  h av e  held 
p re tty  firm  w ith  q u ite  a  few  advances  in 
th e  list. T here  w as a  fa ir  dem and for 
local co rporation  bonds w ith  no price  
changes.

A n un u su al dem and fo r A m erican  L igh t 
& T rac tio n  com m on sen t th e  stock  up 
five poin ts yeste rd ay  to  295 an d  th e re  
w as a  fu r th e r  advance  to -d ay  to  sales 
a t  298%. T here  a re  severa l rum ors afloat 
b u t w ith o u t an y  confirm ation.

T he figures on la s t  w eek’s  sh ee t show 
ing  earn ings  of 8 p e r cen t, on U nited 
L igh t & R ailw ays com m on s tock  w ere 
estim ated . T he  s ta te m e n t w as issued 
th is  w eek show ing a n  ac tu a l n e t of over 
9% per cent. (9.52%) on th e  common. 
T h is  is  w ithou t th e  benefit o f earn ings 
of th e  M uskegon in te ru rb an  w hich, it  
is  figured, w ill add  an o th e r  2 p e r cent. 
Sales of th e  2nd p re fe rred  w ere  m ade up 
to  73.

A little  enqu iry  h as  developed fo r th e  
su g ar s tocks in  view  of th e  rise  in  th e  
price  of sugar. A sm all am o u n t of M ich
igan  sold a t  94 an d  12 is bid fo r H olland- 
St. Louis.

T here  w as very  little  Com m onw ealth  
com m on ,to  be had  and  th e  p rice  a d 
vanced to  65@65%. T he Au Sable dam  
w as tu rn ed  in an d  cu rre n t is  be ing  su p 
plied  to  F lin t a  d is tan ce  o f  125 miles. 
E v e ry th in g  is rep o rted  to  be  w orking  
perfectly .

Local in d u s tria ls  w ere  in  fa ir  dem and 
w ith  quo ta tio n s  ab o u t th e  sam e as  a 
w eek ago.

W hen an optim ist loses his job 
he is apt to  become a back-slider.

But the o ther fellow’s job always 
looks so much easier than  ours.

We recommend the purchase 
of the

Preferred S tock
of the

Cities Service 
Company

at prevailing low prices

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.
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throughout Western Michigan, en
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MENACE TO PUBLIC W ELFARE
The election on the proposed freak 

charter for the city will take place on 
Tuesday, February  20, w ith the polls 
open from 7 a. m. to  5 p. m. T his is a 
m idw inter day and the voting hours 
are such th at m any can not go to  the 
polls w ithout loss of tim e from  office, 
store or factory. Did the charter 
fram ers deliberately chose this date 
and these hours w ith the view to  hav
ing as light a vote as possible? Did 
they plan for a snap judgm ent on the 
charter instead of a full expression 
of public opinion? I t  would have been 
so easy and it would have cost no 
m ore to have the polls open until 
8 or even 9 o’clock a t night, which 
would have given those who work 
during the day a chance to  vote: were 
the charter m akers afraid of the hard- 
headed common sense of the ordi
nary citizenship that they made the 
voting hours such as to  insure the 
lightest possible vote?

The proposed charter contains 
some excellent features, but it is so 
full of loop holes for fraud, graft and 
politics that its adoption will be a 
menace to  the city’s welfare. Under 
this charter the mayor, w hether wise 
or foolish, honest or a crook, experi
enced or ignorant, a patrio t or a pol
itician, will have the appointm ent of 
four general m anagers, whom he may 
retain or dismiss at pleasure, and with 
this cabinet he has the entire admin
istration of m unicipal affairs. The 
m ayor and his cabinet fram e the bud
get for the council to  pass upon, 
make all the contracts and see to 
their execution, incur all the bills 
and audit them  them selves and han
dle all the finances. The only check 
upon them  will be their own honesty 
and the vigilance of an elected comp
troller, who may be incom petent. At 
pleasure they can dismiss any city 
employe, w hether a clerk in one of 
the offices, the superintendent of po
lice or a laborer on the streets. No 
qualifications are proposed in this 
fantastic charter for these general 
m anagers to whom with the m ayor 
so much power is given. They need 
not be residents of the city, nor citi
zens of the U nited States; they may 
be ward bosses, pot house politicians 
or men selected because of their abil
ity to  swing some “vote.” H andling 
all the finances of the city, they are 
not even required to  give bonds, ex
cept the general m anager to  whom

is assigned the duties of city treas
urer. W ith  the righ t kind of m ayor 
this plan of governm ent m ight work 
satisfactorily, but how m any m ayors 
have we had since the city was estab
lished to whom we would en trust 
such unlim ited powers? M ayor Ellis, 
who is an enthusiastic supporter of 
this one man plan, is a  candidate for 
re-election Is  he the kind of m ayor 
into whose hands we would place all 
authority  and then shut our eyes?

U nder the present city charter the 
police and fire departm ents are under 
the control of a nonpartisan commis
sion of five representative business 
men, and during the th irty  years this 
has been in vogue we have never 
had a scandal in the departm ents, 
and it has never been said the de
partm ents have been in politics. U n
der the proposed new charter the 
mayor, through his m anager of the 
departm ent of the public welfare, can 
under a burlesque sort of civil service 
code dictate the appointm ent of every 
m em ber of the tw o departm ents from  
the chief down, and regardless of the 
civil service can dismiss any m em ber 
of either force a t will. Could any 
plan be devised b e tte r calculated to  
make these two departm ents a part 
of the political machine, and abso
lutely subservient to  the  political fo r
tunes of the m an in power?

U nder this proposed charter the 
parks and cem eteries and all the pub
lic works become parts of the m a
chine, with every employe subject to  
immediate dism issal for political or 
any o ther reason. Is th is in accord 
with m odern ideals of good govern
ment?

A sane civil service code is desira
ble, but the proposed city charter 
code is a burlesque system. T his 
code provides th a t the superintendent 
of police, the fire m arshal, the super
intendent of the w ater works, the su
perintendent of parks, the city libra
rian and the curator of the city mu
seum m ust subm it to a competitive 
exam ination before appointm ent. In  
o ther cities which have civil service 
codes such officials are exem pt from 
civil service, as their duties call for 
special and peculiar qualifications. 
Under the proposed charter, also, any 
employe of the city, w hether under 
the civil service or not can be dis
missed by the departm ent m anager 
and the only satisfaction he can pro
cure is to  have the reasons for his 
discharge placed on file. In  other 
cities the commission can reinstate  
officials unjustly  dismissed, but there 
is no pow er of reinstatem ent here, not 
even of a policeman or a fireman who 
may incur the political disfavor of the 
m ayor or of the general m anager.

One of the so-called checks against 
boodling is a provision th at money 
shall be expended only as appropria
tions shall be made by the council, 
and th at when all the money in a fund 
shall be gone no further o rders shall 
be drawn upon it. Is this a safeguard 
against padded payrolls or skimped 
contracts?

U nder th is charter the city may 
build utility extensions, such as street 
railway tracks, and either lease them  
to the corporation already in the field

or operate them  as a  public en ter
prise. W hat a  snap th is m ight be for 
the u tility  corporations in saving 
them  expensive construction and 
eventually getting  it a t their own 
price.

Upon the forfeiture or expiration 
of any utility  franchise, if the old 
company will not accept such a  new 
franchise as the council m ay draft, 
the council has the righ t to  sell the 
p roperty  to  a new com pany to  whom  
a franchise m ay be granted  o r to  
“such o ther party  as the council may 
determ ine.” Selling a franchise is un
der this charter a perrogative of the 
council. T he people have nothing to 
say about it. W hat brilliant opportu
nities are contained in th is section 
for crooked aldermen!

Upon the expiration o r forfeiture of 
a franchise the city m ay take over the 
property, m anage and contro l it, fix 
ra tes and apportion the revenues, and 
there is no tim e lim it upon th is con
trol. W ith  confiscation of their in
vestm ent in prospect, w hat sane cap
italist would put m oney into the de
velopm ent of Grand Rapids utilities?

T his charter provides th a t the gen
eral m anagers shall have salaries of 
“not less than  $3,000 per year,” and 
it is left with them selves to  say how 
much m ore than  $3,000 they* shall 
have. W ouldn’t this be nice for the 
general m anager picked for his p ro 
ficiency in delivering the vote?

T he advocates of this freak charter 
contend th a t unless this charter is 
adopted the city can not have home 
rule. H om e rule is not dependent up
on the adoption of this collection of 
m unicipal theories. T he righ t of home 
rule is in the constitution of the 
S tate and in the S tate laws. If this 
proposed charter is rejected, as it 
ought to be, another charter can be 
prepared th at will comply w ith some 
of the ordinary rules of sane govern
m ent and th a t can be adopted. I t  will 
do no harm  to continue under the 
p resent charter for a few m onths 
longer. W hen the presen t ch arter was 
adopted, and th at was only six years 
ago, it was loudly and widely p ro 
claimed as a model as to  w hat a city 
charter should be. Standing by the 
old charter for a while longer will be 
safe. A dopting th is freak charter 
will be plunging into a dangerous ex
perim ent, and it is a hazard the city 
should not take.

M ANIFESTLY U N FA IR .
Is the a ttitude of the Grand Rapids 

Association of Commerce tow ard the 
proposed new city charter creditable 
to that organization?

The Association is supposed to  take 
cognizance of all m atters re la ting  to 
the city’s welfare. No subject has 
come before the people in recent years 
of such far-reaching and vital im por
tance as this charter. And w hat is 
the city’s chief civic organization do 
ing about it?

A t the annual banquet a professor 
from  the U niversity  of Chicago—a 
famous breeding place of freak ideas 
—in g littering  generalities gave his 
endorsem ent to  the one m an plan of 
city governm ent. R obert W . Irw in, 
chairm an of the C harter Commission,

followed w ith a  fifteen m inute eulogy 
of the g reat and good w ork he had 
helped to  do. And th a t was all. T he 
opposition was not invited to  be 
heard. No opportunity  was given for 
pointing put the fatal defects in this 
charter. I t  was all one sided and 
partisan.

The socialists, the trades and labor 
council, the various d istric t civic as
sociations, the  churches and o ther as
sociations and organizations have been 
discussing the charter for the past 
m onth, but, unlike the A ssociation of 
Commerce, they have invited both 
sides to  p resent their argum ents, they 
have listened to  w hat could be said 
against as well as for the plan of 
tu rn ing  over the entire  adm inistration 
of m unicipal affairs w ithout adequate 
checks or supervision to  one m an to  
do w ith as his honesty or his selfish 
in terest m ight dictate. W hat these 
sm aller organizations have been do
ing has been educational and fair. I t  
has rem ained for the Association of 
Commerce alone to  play the partisan, 
giving only one side a chance to  be 
heard. H as the A ssociation any rea
son to  be proud of such a record?

T he proposed charter is a collec
tion of freak theories and impossible 
fancies. I t  is based on the assum p
tion th a t only good m en will ever be 
elected to the office of m ayor. W ith 
an unw orthy m ayor the doors would 
be wide open to  graft, corruption and 
the building of a political machine 
which would dom inate every branch 
of the city governm ent, even the  po
lice and fire departm ent. U nder this 
charter every inducem ent is given 
franchise seekers to  offer bribed and 
for boodling alderm en to  accept them  
in a traffic in utility  franchises, and 
the corporations holding franchises 
are open to constant blackmail and 
sand-bagging from  those in office. 
T his proposed charter needs the 
atten tion  of hard-headed, common 
sense business men, such as will be 
found in the m em bership of the  A s
sociation of Commerce. I t  should be 
discussed by men who know condi
tions as they are, who know the world 
and the ways of men, and not be left 
to  those who gain their wisdom from  
college professors and m agazine read
ers. T he election on the charter will 
take place next Tuesday. I t  is late 
for the A ssociation of Commerce to 
enter the campaign, but even yet there 
is tim e for the A ssociation to  take 
some p art in the cam paign against 
the folly of an experim ent in munici
pal governm ent th a t is certain  to  go 
w rong if the  w rong kind of m ayor 
shall be elected.

A decision was rendered in San 
Antonio, Tex., this week by Chief 
Justice J. H. Jam es in the case of 
the H ouston Packing Co. vs. W . O. 
Griffith, of H arris, Tex., th a t the ad
mission as evidence in a court of ju s
tice of a new spaper containing m arket 
quotations and the admission of such 
m arket quotations to  dem onstrate 
ruling prices on a given day, is al
lowable.

L ittle  drops of com fort, little  
grains of hope, fill the office seeker 
full of election dope.
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G AINING GROUND.

More Associations Have Paid Per 
Capita Tax.*

In m aking this, my ninth annual, 
report in the fourteenth  year of our 
existence I wish to  congratulate the 
Association on the activity shown by 
the m erchants in general for associa
tion work, especially in the sm aller 
cities and towns.

I have had many enquiries in re
gard to  association work and have 
mailed a large am ount of literature, 
such as proceedings, by-laws and cir
culars to different parts of the State, 
with good results.

In  the o rgan ization . w ork I have 
worked w ith the o ther officers to 
make the g reatest showing for the 
am ount of money at our disposal, as 
we did not wish to have the A sso
ciation in debt a t the end of the 
year.

The past year I have visited the 
following tow ns: Alpena, T aw as City, 
Au Sable, Oscoda, Albion, Leslie, 
Battle Creek, Sturgis, Greenville, 
Cadillac, Reed City, Mason, Luding- 
ton and M errill, and have to  report 
new associations at Albion, M errill, 
Sturgis, Greenville, Alpena, Cadillac 
and Leslie and w ith good prospects 
for the o ther tow ns visited.

I have received several enquiries 
from towns asking for inform ation in 
regard to organization work, and I 
expect to  . see delegates from  those 
towns a t the convention, and when 
they go home they will organize good 
strong  associations.

In  organization ' w ork I find th at 
personal contact with the m erchants 
will do m ore tow ards organizing 
than all the letters you can w rite and 
I expect th at this convention will be 
the m eans of getting  a g reat many 
new associations in the State.

The wholesalers and m anufacturers 
are quick to  see the benefits derived 
from the organization and have con
tributed liberally by becom ing hon
orary  m em bers of this Association 
and helping us in our local associa
tions as well.

In  a g reat many tow ns where we 
have had good strong associations I 
find th at in terest in association m at
ters have lagged, th at they have not 
held any m eetings and have finally 
dropped out of existence. The rea
son of this is th at the average m er
chant does not take enough interest 
in his association to  a ttend  the m eet
ings, leaving it for the o ther fellow 
to do the work.

T he tim e has come when m er
chants of all kinds m ust band to g eth 
er and p ro tect them selves, and in or
der to  do so they m ust organize in 
every city and town in the State.

O ur A ssociation and its officers are 
always willing to  assist the m er
chants in any town by sending some 
officer to get them  organized and 
started  right.

T his year I hope that arrangem ents 
will be made to  visit local associa
tions in the different parts of the 
State, so that the officers will get 
better acquainted w ith the condi-

* A nnual rep o rt of J . T. Percival, Secre
ta ry , a t  annual convention R etail G rocers 
and  G eneral M erchan ts’ A ssociation.

tions existing in the different locali
ties, as we should look after the as
sociations we now have as well as 
new associations.

In  O ctober last I attended, with 
the President, the convention a t Chi
cago of the National Federation  of 
Retail M erchants, which included 
representatives of every class of m er
chants in the U nited States. A re
p o rt of the proceedings will be made 
by the President in his address.

The following associations have 
paid their per centage tax  for 1911, 
which pays up to  the time of this
convention :
T raverse City ................  56
Sault Ste. Marie ....................   14
Petoskey ...........................................  16
A nn A rbor .......................................  30
Im lay City .......................................  25
Saginaw .............................................  60
F lin t ...................................................  60
Jackson .............................................  40
Bay City ...........................................  40
Y psilanti ............................................  8
D e t r o i t .................................................  240
L ansing .............................................  40
P o rt H uron ......................................  60
M errill ...............................................  12
W yandotte  .........................................  15
Grayling ...........................................  15
Escanaba ...........................................  15
S turgis ..................   31
Davison .............................................  12
V icksburg ....................   27
M uskegon .........................................  50
Albion .................................................. 56
Greenville .........................................  15

T otal .........................................  937
Grand Rapids, 1910....................... 80

T otal .........................I ................1,017
H onorary  m em bers ....................... 43
Individual mem bers, 1 9 1 1 . . . . . . .  30
Individual m em bers, 1912 ..........  14

T otal ........................................... 1,104
A rrears for 1911.

Kalam azoo ..........................................  40
Grand Rapids ......................................100
Cadillac .................................................  22
Leslie .................................................... 15
Alpena ..................................................  40

T otal ..............................................217
T he financial statem ent of monies 

received and disbursed is as follows: 
Receipts.

C ash 'in  T reasu rer’s hands . .$  326.41
Received for individual mem

bers, 1911 .............................  30.00
Received for individual m em 

bers, 1912 .............................  14.00
H onorary  m em bers ............... 430.00
P er capita tax, 1911 ............. 234.25
Per capita tax, 1 9 1 0 ................. 20.00

T o ta l ....................................$1,054.66
D isbursem ents.

Salary voted Secretary . . . .  $ 200.00
Executive Com m ittee at L an

sing ..........................................  31.57
President’s trip  to  Denver . .  72.35
P residen t’s trip  to  Chicago ..  25.00
Telephone, telegram s and ex

penses .....................................  9.39
Postage ..............................   52.41
P rin ting  and s ta t io n e r y .........  143.60
Secretary’s salary 33J^ days

at $3 .......................................  100.50
Secretary’s hotel expenses . .  46.75

Secretary’s railroad fare . . . .  90.38

Balance ...............................$ 282.71
A ccording to  the report you will 

notice that we have a very nice bal
ance in our treasury  and all bills are 
paid.

Before closing my report I wish to 
thank the wholesalers and m anufac
tu rers who have given us their assist
ance by becom ing m em bers of the 
Association.

I also wish to  thank the officers

of this Association and the differ
ent trade papers for assistance they 
have given me in fu rthering  the ob
jects of this Association since I have 
had the honor of holding the office 
of Secretary and hope iri the next 
year to  see good work accomplished 
and our m em bership increased so 
that we will be represented in every 
city and town in the State.

T here  isn’t much hope for the man 
who has no self-respect.

A. T. Knowlson 
Company

W HOLESALE

Gas and Electric 
Supplies

Michigan Distributors for

W elsb ach  C om pany
99-103 Congress St. East, Detroit

Telephones, Main 2228-2229 

Ask for Catalog

12 Farm
Is

Now
Ready

meat Catalog
Send
For
It

"Live W ire" lines of Plows. Cultivators. Harrows. Rollers, etc., a t-
tractive  prices, effective advertising 
NOW—free, on receipt of postal card 
request. Our lines are bigger, bet
te r  than  ever th is year—it will pay 
you to  learn the FACTS.

B R O W N  & SEH LER  CO.
Hom e of the Sunbeam G oods

Grand Rapids Michigan

Don't wait but get a catalog
. u\ \i

W e M anufacture

Public Seating
E x c lu siv e ly

C h l t f c h P C  We furnish churches of all denominations, designing and 
v l l U r v l l C S  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

The fact that we have furnished a large majority of the city 
O v I I U U I S  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction and 
materials used and moderate prices, win.
I ndfTP H a l l e  We specialize Lodge Hall and Assembly seating 
L « U U ^ v  H a l i d  Our long experience has given us a knowledge of re
quirements and how to meet them . Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

W rite Dept. Y.

American Seating Company
215 Wabash A ve. CHICAGO, ILL.

GRAN D  RAPIDS N E W  YORK BOSTON PHILADELPHIA
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NEW  YORK MARKET.

Special Features of the Grocery and 
Produce Trade.

i?|w;cial Correspondence.
New York, Feb. 12—Spot coffees 

are, in the main, fairly steady, but 
dealers say the volume of business is 
not equal to their expectations. Buy
ers are conservative and will take 
only sufficient to  meet current re
quirem ent. In store and afloat there 
are 2,589,531 bags, against 2,566,682 
bags at the same time last year. At. 
the close Rio Xo. 7 is w orth in an 
invoice way l-ft^c. Milds show little, 
if any, change since last report, good 
Cucuta m oving a t I 6JI5C.

T eas are quiet—very quiet, in fact— 
owing to what has come to be known 
as the green tea problem, for one 
thing, and the settlem ent of standards 
for the jrear and the make-up of the 
T ea Board as another, factor. If it 
be necessary to make a little conces
sion in order to effect sales it is not 
unlikely this will be done. Holders, 
however, look forw ard with a great 
degree of confidence, believing that 
we shall see an increase in consum p
tion w orth while.

Sugar is well sustained on the basis 
of 5.50c, less 2 per cent. I t  seems 
unlikely that this figure will be low
ered very soon, as the raw m arket is 
strong.

There is a good and increasing de
mand for rice and prices are very 
firm on practically all grades. Sup
plies are not especially large and the 
situation is certainly in favor of the 
seller. Prime to choice domestic, 5^6 
@ 5^c.

Spices move in m idwinter fashion. 
T rading is not altogether stopped, 
but there is ju st an ordinary call. 
Q uotations show no change w hat
ever. Singapore black pepper, 11J^@ 
ll-kjc; white, 16}4 @16^2C.

W ith the closing of the convention 
a t Rochester, there is m ore talk of 
business in futures. It seems evident 
that we shall see no 60c rate on 
standard 3s tom atoes this year, as in 
previous seasons. In fact, we hear of 
85@ 87^c as the "going’' figure. Ev
ery single factor entering into the cost 
of canning has advanced to  a level 
that will no longer perm it the figures 
of a year or tw o ago to prevail. Spots 
are held a t $1.25@1.30. Corn is quiet, 
but there is still a long time to  the 
arrival of newr goods and it is be
lieved the m arket will be closely 
cleaned up, although there will be no 
scarcity. New York State corn is 
selling a t 85@95c and Maine $1@1.10. 
Peas are very well sustained and of
ferings are only m oderate. O ther 
goods are about unchanged.

A fter the continued tum ble in top 
grades of butter, there has been some 
recovery, and with the zero w eather 
now prevailing, a further advance 
seems probable. Cream ery specials, 
34c; extras, 33@33j2c; held, 33@34c; 
im itation creamery, 27@27j4c; fac
tory, 25@26J^c.

Cheese is firm at 17c as the rate 
for whole milk.

Eggs have shown a few variations, 
with the m arket closing firm at 35@ 
38c quoted for white W estern  of fin
est selections. From  this the descent

is down to 31@32c. Arrivals have 
been ju st about of an average char
acter.

Has Already Justified Its Existence.
The annual m eeting of the Grand 

Rapids Retail M erchants’ Association 
was held last week. J. Newton Nind 
was elected President to succeed Car- 
roll F. Sweet, who has been advanc
ed to the Presidency of the Associa
tion of Commerce, Charles T rankla 
was made V ice-President and the di
rectors chosen are John Buys, Meyer 
S. May, Guy W. Chaffee, John S. 
Noel, Eugene W . Jones and J. A. J. 
Friederich. In relinquishing the pres
idency, Mr. Sweet dwelt upon the ne
cessity of getting  away from  old trade 
jealousies and working for the com
mon good. "Com petition is all right, 
but co-operation is better,” he said, 
and suggested that it would be better 
for them selves and the town if a 
m erchant unable to  land an order for 
himself would send the custom er to 
one of his neighbors, ra ther than have 
the goods purchased in some other 
city. The new President, Mr. Nind, 
urged unselfish, harmonious, patriotic 
action am ong the retailers. “You will 
help yourself by helping others,” he 
said. He spoke of w hat had already 
been accomplished by united effort in 
the m atter of better street lighting 
and of the many things th at can be 
gained for the benefit of business and 
the city if the m erchants will only 
work in harm ony together. One thing 
that should receive a ttention  from  the 
m erchants is that of the railroad grade 
crossings. U ntil the grade crossings 
are abolished the city can never have 
a satisfactory transporta tion  system, 
and w ithout a satisfactory transporta 
tion system the down tow n and the 
outlying d istricts both suffer alike. 
He suggested, also, that the m er
chants m eet according to  trade, the 
dry goods men, the clothiers, and so 
on down the list, that those in the 
same trade may become better ac
quainted and in closer touch with one 
another.

T he R etailers’ Association has al
ready justified its existence and its 
work has only ju st begun. T hrough 
the Association, Canal, M onroe and 
Division streets have been signed up 
in behalf of the boulevard lighting 
system, and this g reat im provem ent 
will become effective next spring or 
in the early sum m er on a basis of the 
m erchants and property owners pay
ing for the ornam ental posts and for 
their installation and the city provid
ing the current. W ithout an organi
zation such action would have been 
impossible; in fact, it was tried sev
eral times and failed. T he Associa
tion played an im portant p a rt in se
curing the S tate T eachers’ conven
tion for this city, to  be held in Oc
tober next, and it has started  things 
that will bring still o ther conventions 
to the city. The retailers have taken 
a g reater in terest in the hotel ques
tion; in the W est M ichigan State 
Fair and o ther m atters which in the 
old days when every man was for 
himself and himself alone would not 
have been dream ed of. T he plan of 
having a president not actively iden
tified with the  down town business

The BestPEACO CKBRAND
Mild Cured

Ham and Bacon
And 100% Pure

Alleaf Lard
Packed by /

C udahy— M ilw aukee \J
from

Government Inspected Hogs
Order from our nearest salesman 

or address

Cudahy Brothers Co.
Cudahy, Wis.Barlow’s

“Old Tyme” Graham 
Flour

Sweet as a Nut 
Stone Ground

« ^ 9  « !> •

JUDSON GROCER CO.
Exclusive Distributors

G R A N D  R A PID S, M ICH.
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interests, and therefore outside the 
petty  jealousies and suspicions that 
have so long kept the m erchants 
apart, has w orked excellently, but 
the indications are th at another year 
the retailers will pick a president 
from their own num ber. A t the an
nual m eeting last week M eyer S. May, 
J. A. Solom ons and Eugene W . Jones 
form ed an in teresting  group. M orris 
Heym an, Guy W . Chaffee and John 
Buys were noticed hobnobbing togeth
er and Chas. T rankla  and Adolph 
Friedm an enjoyed a social session all 
their own. T he g reatest value of the 
Association is in getting  m en togeth 
er and acquainted, and when this is 
done much that seemed difficult and 
even impossible will come easy.

Suggests D irect Dealing Between the 
P roducer and Grocer.

Kent City, Feb. 11—Picking up a 
copy of the Jan. 31 issue of the 
T radesm an I noted the article with 
regard to th e .eg g  packers, especially 
the part with regard to  the dozen car
tons.

About three years ago I bought a 
small piece of land with the inten
tion of going into the business of 
producing poultry  and eggs on a 
commercial basis.

A bout a year ago I conceived the 
notion th at as soon as I could I would 
get the dozen cartons and put up a 
package egg, closing and w rapping 
the carton  in a nice lithographed 
wrapper, sealing the w rapper and la
beling it plainly with the date that 
the eggs were fresh laid and the 
name of the farm  o r my own name, 
so th at it would be an easy m atter 
for the consum er to  tell whose egg 
package to  avoid if they did not turn 
out to be satisfactory in a reasonable 
length of tim e after the date they 
were claimed to  have been fresh laid, 
as shown on the package.

Besides the ex tra  labor of packag
ing the eggs, the cost would am ount 
to  between one and two cents a doz
en, and unless I could get better than 
the m arket price of eggs in the 
farm ers’ baskets it would be a loss to 
me to put up the eggs in this way. I 
w rote to  some of the Grand Rapids 
dealers to see if there was any pre
mium to be had on guaranteed stock 
in such packages. Some of the deal
ers did not take the trouble to  re
ply, while the ones th a t did would 
not offer be tte r than  the regular m ar
ket price of eggs.

I do not see any encouragem ent in 
this for the progressive farm er to 
make an effort to  improve the egg 
conditions th at the m erchant com 
plains of unless they can get in touch 
with the actual consum er and get the 
benefit of the two or three middle
men's profits th at now stand between 
them and the consumer.

A few weeks ago a gentlem an from 
Grand Rapids purchased several doz
en eggs in a local grocery at 28 cents 
a dozen and told me that a few days 
before his wife had paid 42 cents for 
eggs at a Grand Rapids grocery and 
that they had to throw  the whole 
dozen away. As eggs had been 30 
cents a dozen here a few days be
fore, I estim ated that the m argin be

tween the farm er and this gentle
m an’s wife had been about 12 cents 
per dozen to divide between the mid
dlemen and the transporta tion  lines.

Considering the expense that each 
one -is put to  in handling these eggs 
in the old-fashioned way, the local 
m erchant who gathers them, with his 
cases, the jobber who handles them  
to the re ta iler and the re ta ile r’s ex
pense for paper sacks or carriers in 
which to  deliver to  the consumer, and 
the fact th a t if he does get hold of a 
bad egg he has to  stand the loss, eith
er of the egg or to  his business 
through a dissatisfied custom er, it 
would seem to me to  be good busi
ness policy for the re ta iler to  en
courage the farm er in putting  up eggs 
in the way th at I have described, es
pecially when, by elim inating middle
men, he could make as much as he 
has been making, with an opportunity  
to have a check on the producer of 
the egg which would tend to make 
the producer m ore careful of the class 
of eggs he m arkets.

D. E. W heeler.

D iscontinues W holesale P o ta to  Busi
ness.

Much to my reg re t I am compelled 
to discontinue the usual m arket letter 
on the potato  situation.

Owing to  the serious illness of one 
m em ber of my family, which necessi
tated his rem oval to California, I 
have reluctantly  decided .to give up the 
wholesale po tato  business here and re
move to  Los Angeles, where I have 
secured a lucrative position as a ship
per of oranges and lemons.

I desire to  take this opportunity  to 
thank your valuable publication for 
the courtesies extended and to  as
sure those of your readers who have 
been interested in our m arket reports 
th at we have endeavored to quote 
m arket and conditions as correctly  as 
our judgm ent dictated. W e have had 
repeated assurances from a good num
ber of your subscribers th at the in
form ation has been of value to  them. 
W e have turned our business over to 
George W ager, of Toledo, Ohio, 
who has conducted business along 
sim ilar lines for a num ber of years 
and whose honesty and business in
tegrity  are above reproach.

T oledo is the natural gatew ay for 
po tato  shipm ents from  this S tate and 
he is in a position to  take care of 
shipm ents in cold weather, thereby 
pro tecting  the in terests of shippers 
better than  we could p ro tect them  in 
Grand Rapids. W e assure our clients 
th at any business transactions they 
m ay have w ith him  will be handled 
honestly and intelligently.

W e have requested him to  continue 
our m arket le tte r and know th at any 
statem ents he m akes will be absolute
ly and positively in accordance with 
his best judgm ent.

A. G. K ohnhorst.

Apples To Be Cheaper.
There is a prospect th at applets may 

soon be cheaper. I t  is generally be
lieved 1,000,000 barrels, o r 60 per cent, 
of the entire crop, is still unm arketed, 
and there being but less than four 
m onths to dispose of these holdings,

the situation calls for good judgm ent 
on the  part of holders who wish to  
realize a profit on their fruit.

One feature has recently stood out 
prom inently  in the apple m arket, for 
some time, namely, the poor keeping 
qualities which the  bulk of the arriv 
als from  W estern  New Y ork have 
shown. H eretofore apples from  that 
section were noted for their entirely

different qualities, but receipts for 
several m onths have given receivers 
much concern. Some a ttribu te  this 
defect to excessive fertilizing, while 
others think th a t im proper m ethods 
of cultivation are responsible for it.— 
Fru it T rade Journal.

No m an ever saw his F a th er by 
climbing over his brother.

C ustom erM ak in g■HERE is a customer
making uniformity in 
N. B. C. goods. The 

packages are uniformly at
tractive, the contents are 
uniformly good. They give 
uniform satisfaction and 
bring co u n tle ss  repeat 
orders. Keep a uniform 
stock, with plenty of variety 
in the famous ln-er-seal 
Trade Mark packages and 
the attractive glass front 
cans.

NATIONAL BISCUIT 
COMPANY

W o r d e n  f i B Q C ER  t  O m p a n y

The Prompt Shippers

Grand Rapida, Mich.
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Butter, eggs provisions

humus could be supplied artificially 
by planting legum inous crops and 
plowing them  under, after an applica
tion of 500 weight (226. kilogram s) of 
basic slag and 300 w eight (136.08 kilo
gram s) of m uriate of potash per acre 
(0.4 hectares).

T he trees are started  in nurseries, 
and in planting them  out the space al
lotted to each tree is about 3 m eters

Hammond Dairy Feed
“The World’s Most Famous 

Milk Producer”
LIVE DEALERS WRITE

WYKES & CO. Grand Rapids, Mich. 

Michigan Sales Agents

Michigan Leads in the Production of 
Chicory.

About 125 years ago the Belgians 
discovered chicory to be valuable for 
the m aking of a beverage and for an 
addition to coffee. It ¡s a root th at 
grows in the ground the same as the 
carro t or beet, and while in the raw 
state  it is very bitter, like the dande
lion. I t makes a very wholesome 
drink, and is in use to-day in nearly 
every family in France, Germany, 
Belgium, Holland, and to a great ex
tent in all o ther European countries. 

200,000 Acres U nder Cultivation. 
U ntil about tw enty years ago no 

chicory was cultivated in this coun
try, but was im ported to  some extent 
from Europe. U nder the McKinley 
bill a duty was placed on m anufac
tured chicory, while the raw product 
entered free. This induced about a 
dozen companies, m ostly Belgians, to 
im port the raw roots and m anufac
ture them  in this country. Thus was 
laid the foundation of an industry 
which has grown until to-day the 
acreage is about 20,000 acres. An 
average crop of the roots is eight 
tons per acre.

U nder the Dingley tariff a duty was 
imposed upon the raw7 as well as 
m anufactured product. This started 
the chicory culture in Michigan, which 
crop is considered by the farm ers 
where it is grown as one of the m ost 
profitable and surest, as the frost 
does not damage and no pest de
stroys it.

Michigan the L argest Producer. 
T he McKinley and Dingley bills 

did not impose sufficient tax  to  pre
vent the im portation of much dried 
chicory from  Europe. But the recent 
rise of one-half cent per pound has 
induced the building of several new 
drying plants in N ortheastern  Michi
gan, and enabled the companies to 
raise the price to the farm er from 
$7 to $8 per ton. These plants are lo
cated a t Bay City, Pinconning, Kaw- 
kalin, Midland, Coleman and Mt. 
Pleasant, and their combined capaci
ty7 is sufficient to supply the demand 
of the U nited States. The finished 
product is put up in small paper pack
ages, which are shipped for use over 
the entire country.

T he culture of chicory has been a t
tem pted in several of the states, but 
Michigan has proven to  have the cli
m ate and soil m ost suited to  its suc
cessful culture. And now, on w hat 
was once called the w orthless pine 
barrens of M ichgain m ay be seen vast 
fields of chicory, for which the com

panies pay7 upwards of a million dol
lars annually.

New Variety of Coffee in Guatemala.
Coffee cultivation is at present the 

m ost im portant industry in Guate
mala. Mr. H elm rich is a coffee plant
er of fifteen years’ experience in Alta, 
Varapaz, Guatemala, and is consider
ed an authority  on this subject.

The plantations in Guatem ala are 
situated about a thousand m eters 
above sea level, where the clim ate is 
excellent.

Coffee culture was commenced in 
Guatemala about sixty years ago, but 
in all this time little atten tion  has 
been paid to finding the m ost suitable 
varieties or to  careful selection of 
seed. Coffea arabica, and Java, Bour
bon and Liberian coffees have all 
been planted, but have not proved to 
be the best varieties. The M aragogipe 
coffee from Brazil has been planted 
very much during the last ten years, 
and "has gradually acquired the prop
erties of Guatemala coffee, i. e., 
sm ooth appearance, good color and 
arom a—of course, at the expense of 
the originally abnorm al size of the 
beans. T his fact, however, is signifi
cant and gratifying, inasmuch as 
Guatemala is devoting itself to the 
cultivating of a new7 variety which 
may result in a grafted species for the 
w7hole of Central Am erica.”

Virgin or forest land is usually se 
lected for a coffee plantation, on ac
count of the large am ount of humus 
such soil contains. Mr. Helm rich sug
gests, however, that this am ount of

A N N O U N C E M E N T
J . F. Wiersum, who has for six years been 

in the employ of F. E. Stroup the well known 
Produce and Commission Merchant at 237 S. 
Division St.. Grand Rapids. Mich., has taken 
an interest in the business and the name will 
hereafter be known as

STROUP & WIERSUM

Symons Brothers & Company 
Wholesale Grocers 

Saginaw :: Michigan

POP CORN
We are in the market for old or new crop 

shelled or on the ear. If any to offer please 
write us.

Alfred J. Brown Seed Co. Grand Rapids

W M . D . B A T T
Dealer in

HIDES, FURS, T A L L O W  A N D  
W OOL

22-124 Louis St. Grand Rapids, Mich.

W . C Rea A. J. W itzigRea & W itzig
P R O D U C E  COM M ISSION
104-106 W est Market St., Buffalo, N . Y.
“BUFFALO MEANS BUSINESS”

We make a specialty of live poultry and eggs. You will find this a good 
market. Ship us your poultry and eggs.

REFERENCES—Marine National Bank. Commercial Agencies. Express Companies. Trade 
Papers and hundreds of shippers.

Established 1873

Established 1876
We want Strictly Fresh Eggs, White Beans, Red Kidney Beans, Clover Seed

M oseley Bros. Wholesale Dealers and Shippers of Beans, Seeds and Potatoes 
Office and Warehouse, Second Ave. and Railroad

Both Phonies 1217 Grand Rapids, Mich.

The Vinkemulder Company
JOBBERS A ND SHIPPERS OF EV ERY TH IN G  IN

FRUITS AND PRODUCE
Grand R apids, M ich.

There’s A Smith’s Sanitary 
Scoop For Every Grocer
It does away with the disagreeable, unsanitary way of handling Dried 

Fruits, Brown Sugar, Loaf Sugar. Nuts, Sal Soda, Lump Starch, Hard Can
dies, etc.

No more sticky fingers or dirty hands to wash a dozen times a day.

Smith’s Sanitary Scoop Does The Work!
It is made of the best quality steel, heavily nickelplated and just the size to be most conven

ient for you.

Dig with it—Scratch with it—Pry with it.
Use the four steel fingers instead of your own. They are stronger, more sanitary and "So easy 

to clean.”
A  M osey Back Guarantee W ith Each Scoop. If you are not perfectly satisfied with it 

—fire it back and your money will be returned at once.
Your jobber sells them at Fifty Cents each. Add one or two to the next Order you give the 

Salesman and you will be glad that you did—if not. you take no risk for your money will be returned.
If your Jobber does not carry them in stock—send me Fifty Cents in stamps with his name 

and address and I will send you a Scoop by prepaid Express.

E. R. SMITH, Oshkosh, Wis.
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square. T he field is cleared from  
weeds before planting  begins, and the 
weeds and loose soil are heaped up in 
rows, thus affording some protection 
to the young trees. P lanting  takes 
place when there is p lenty of m oist
ure present in the ground, or when 
dull w eather is expected. T he weeds 
are either buried in holes dug between 
every four trees or made into a com
post with the loose earth and spread 
around the stems. T he dry season is 
the pruning period.

Guatem ala coffee varies in color 
from  dark green to  blue, and, unlike 
much of Brazilian coffee, is washed be
fore it is put on the m arket. Only 
pure w ater should be used for this 
purpose, as it has been noted th at 
after treatm ent with w ater containing 
iron the coffee has a som ewhat acid 
taste. I t  is estim ated th at 100 kilo
gram s of coffee fruits will yield 18.22 
kilogram s of m arketable coffee.

Gustave Helmrich.

Michigan Federation of Retail Mer
chants.

Lansing, Feb. 10—Subject to  the 
call published in the T radesm an last 
week, the following gentlem en re
sponded to  their names at the H otel 
W entw orth  T hursday afternoon:

Michigan Retail H ardw are D ealers’ 
Association—President Roe, .of Bu
chanan; A. J. Scott, of M arine City, 
Secretary, and P o rte r W right, of 
Holly, D irector.

Lum ber D ealers—A. L. Holms, De
tro it; Mr. Record, Lansing, and D. B. 
Gorham, Ionia.

Retail Im plem ent and V eteran 
D ealers’ A ssociation — President W. 
L. C. Reid, Jackson, and F. M. W hit- 
beck, Lansing.

Retail D ruggists’ A ssociation—R. 
W. Cockran, Secretary, Kalam azoo; 
D. D. Alton, President, Frem ont, 
m issing his connection at Grand R ap
ids.

U ndertakers’ Association — Presi
dent E. S. M arsh, Cambria, and Mr. 
W isner, Charlotte.

Retail G rocers’ and General M er
chants’ Association—F. J. C hristo
pher.

D etro it G rocers’ A ssociation—M. 
Maloney.

Michigan Pharm aceutical Associa
tion—E. W . Austin, President, Mid
land, who missed connection and 
came late.

Several others had expressed a de
sire to come, but, owing to  the 
Downey House fire, where the m eet
ing was to  be held, they, no doubt, 
gave it up as not knowing where to 
come, and which did upset some of 
our plans.

A rthur J. Scott, of M arine City, 
was elected tem porary chairm an of 
the m eeting and F. M. W itbeck Sec
retary. All delegates were requested 
to  register name, tow n and position 
held in their respective association.

A rthur L. Holmes, of D etroit, was 
asked to present the objects and ben
efits to  be derived by federation, 
which was done in a very satisfac
to ry  m anner, followed by Mr. Ma
loney, of the D etro it G rocers’ A sso
ciation, in a very enthusiastic m an
ner.

Moved by A. L. H olm es and sup

ported  by Mr. M aloney th a t we pro
ceed to  form  a perm anent organiza
tion to  be known as the Michigan 
Federation of Retail M erchants. Car
ried.

Moved and carried that E. S. Roe, 
President of the Retail H ardw are 
D ealers’ Association, be made perm a
nent chairm an and th at the Secretary 
be instructed  to  cast the ballot for 
Mr. Roe, which was done.

Moved and carried th at Geo. V. 
Roe, of the D etro it G rocers’ Asso
ciation, be made perm anent Vice- 
President and that the Secretary cast 
the ballot for him as such.

Moved th at F. M. W itbeck, Secre
tary of the Retail Im plem ent and Ve
hicle D ealers’ Association, be made 
Secretary, and th at the chairm an be 
instructed to  cast the ballot for him, 
which was done.

Moved by Mr. Holm es and sup
ported by Mr. Rikerd, of the Lum 
ber D ealers’ Association, th at the 
President, V ice-President, Secretary 
and two o ther delegates be appoint
ed to  draft the by-laws to govern the 
Association. Carried.

The Chairm an appointed Mr. 
Holm es, of D etroit, and F. C. C hris
topher, of Lansing, the two mem bers 
of the Com m ittee to D raft By-Laws.

Moved by Mr.' Reid and supported 
by Mr. M aloney th at the by-laws so 
drafted shall govern the Association 
until such a tim e as they can be act
ed upon by the Association.

Moved th at the Secretary be made 
Secretary and T reasurer. Carried.

Moved that the P resident, Vice- 
President and Secretary be made del
egates to  the National Fedration. 
Adopted.

M otion that the perm anent officers 
elected be installed, which was done, 
followed by appropriate rem arks from 
all and the expression th at they would 
do their best to  m erit the confidence 
so placed.

The m eeting then adjourned with 
good feeling and fellowship and the 
fact that the m ost powerful associa
tion in the S tate will be the result 
of this meeting.

The next m eeting to  be a t the call 
of the President.

M any delegates were present who 
had not been empowered w ith au
thority  to  act as an association, but 
who would refer the  m atter to their 
respective associations at their next 
meeting. F. M. W itbeck, Sec’y.

Shaving the Price.
A butcher who found that he had 

to  shave the price of m eat so much 
that he trought he would do another 
kind of shaving on the side, with 
the ultim ate outcom e that he found 
“shaving the people” m ore profitable 
than shaving the price of m eat to 
suit the people, sold his butcher’s 
shop. H e is now calling “nex t” in 
his new barbar shop in Macomb, 111. 
And still the high cost of living agi
ta to rs are claiming th at the butcher 
is getting  all the profits. T his butch
er shows th at the barber- business is 
m ore profitable than the m eat busi
ness.

Easy tim es often account for hard 
habits.

Han Braaii Canned Boons
Packed by

W. R. Roach & Co., Hart, Mich.

Michigan People W ant Michigan Product!

The Clover Leaf Sells

Office 424 Houseman Bik.
If you wish to locate in Grand Rapids write 

us before you come.
We can sell you property of all kinds.
Write for an investment blank.

Tanglefoot
The Original Fly Paper

For more than  25 years the 
Standard in Quality

All O thers Are Im itations

Geo. Wager, Toledo, Ohio
Wholesale distributors of potatoes and other farm pro

ducts in car loads only. We act as agents for the shipper. 
Write for information.

POTATO BAGS
N e w  and Second  Hand

Stock carried in Grand Rapids Can ship same day order is received

R O Y  BA K ER
W m . A lden Sm ith  Rldg. Grand Rapids, Mich.

If the Ideal 
Fruit Display 
Rack
was not a high-grade arti
cle, this paper would not 
print our advertisements.

The very endorsement of this paper is the best kind of 
argument for absolute fairness—quality—money’s worth.
We say: Order a set of these display racks and if you 
are not entirely satisfied, your money will be returned by 
next mail.
This offer eliminates every possible chance or risk or your part. If we 
did not know the absolute value of our Racks, we could not afford to send 
such an offer broadcast all over the country.

If your jobber cannot supply you—don’t  wait—but send in your order 
direct and the Racks will be shipped a t once.

Set of six Racks, $3.60

Ideal Fruit Display Co.
44$ CASS STREET LA CROSSE, WIS.
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FANCYGOODS ̂  NOTIONS

Make Ginghams Prominent Feature 
of Your Stock.

W ritte n  fo r th e  T radesm an.
Recently I was greatly  pleased with 

an effective display of gingham s. The 
window was large, the location sight
ly and the trim m ing had been done 
with taste  and discrimination. T here 
were fine French ginghams, in large 
plaids of delicate, beautifully blended 
colors: domestic gingham s in neat, 
serviceable patte rns: hospital stripes; 
plain grays, pinks, blues, reds and 
browns in cham bray effects; even 
common blue and white and brown 
and white apron checks. All kinds— 
that is, all good kinds—and all prices 
were represented.

The window served to remind every 
feminine passer-by that before many 
weeks spring will be here and ging
hams will be needed. Also th at it is 
a good plan to make selections now 
while stocks are full. Also th at the 
stock in this particular store is large 
and unusually well selected and that 
the proces are right.

This display ought to remind every 
dealer, particularly every dry goods 
dealer who sees it, that it is a good 
idea to display not alone the rich and 
costly fabrics and the expensive goods 
of his stock, but the common every
day articles as well, upon which his 
custom ers depend for wear and serv 
ice.

I t ought also to  put into the head 
of every wdde-awake dry goods man 
the idea that he ought to  make g ing
hams a prom inent feature of his 
stock.

By this it is not m eant th at every 
country m erchant should lay n an 
over-supply of im ported or zephyr 
or tissue gingham s—high priced goods 
which would likely meet with but lit
tle sale among his patrons. This is 
not what is meant. But ra ther that 
every dry goods m erchant should aim 
by. tasteful and judicious selection of 
stock, by having enough of the goods 
and in properly varied assortm ent, by 
advertising and by display, to  build 
up his trade on ginghams. He 
should study to  find out w hat are the 
wants of his custom ers as to this line 
of goods, and then make all reason
able effort to supply them.

\ \  ith all the new fabrics that “have 
been brought out in these later years, 
nothing has been found th at can take 
the place of gingham. The fine French 
gingham s are nearly equal to silk in 
appearance, and have a genuineness 
and wearing quality as well as a 
suitability for m any purposes, that no 
light cheap silk possesses.

For house dresses, aprons, shirt 
waists for common wear, children’s

sum m er gowns, and the like, no o ther 
fabric is so practical and serviceable 
and in every way so satisfactory as 
good ginghams.

Let your store be known as the 
store where nice, p re tty  gingham s 
are sold. I t  will be a telling point 
of merit.

It is unnecessary to  say to  any 
person of experience that gingham s 
should be bought early, while you can 
get goods from the best mills and in 
desirable patterns. Some good m er
chants prefer to have their spring 
gingham s come in before the holi
days. A tardy buyer seldom can find 
a good line of gingham s. Aim to have 
good, tasteful patterns always in 
stock. Keep the different kinds, rang
ing from common apron checks up 
to as fine and high-priced as you can 
sell. At any time in the year, if you 
have a chance to pick up a few pieces 
of pretty  ginghams, particularly  of the 
staple sellers, it is wise to improve 
the opportunity.

I would suggest that it m ight be a 
very good idea for a ' dealer who is 
try ing  to push the sale of gingham s 
to have some slips printed and place 
one in each package of gingham  sold. 
The slips should read som ewhat like 
this:

Friendly H int T o O ur Patrons.
Shrink dom estic gingham s before 

making, particularly if they are to be 
made up into dresses or shirt waists. 
Gingham is a m ost excellent and 
serviceable fabric with only one fault 
—it will shrink. This tendency hard
ly can be called a fault, since it is a 
natural result of the m ethods of ging
ham m anufacture. You can easily 
avoid all inconvenience that m ight be 
caused by this tendency. Simply 
shrink your gingham s before making 
them  up. W et the goods thoroughly 
in clear w ater (not soapsuds) and lay 
over clothesbars to dry, or pin loose
ly on a line, being careful to allow 
it to shrink all it will— do not stretch 
it lengthwise in the least. Sprinkle 
and iron carefully on the w rong side, 
pulling out in width ra ther than in 
length. The process described does 
not take off the new look and there 
will be little, if any, shrinking after
ward. \  our skirt will not become 
too short with its first laundering nor 
your shirt waist annoy you by crawl
ing up above the belt line.

It seems to  the w riter th a t there 
is one long felt w ant in the gingham 
trade, and I should like it if these 
lines m ight fall under the eye of 
some brainy m anufacturer who would 
undertake with intelligence to sup
ply it. The lack is ju st th is: W hile 
it is easy to find, even in the low-

priced goods, exquisite pa tterns in 
the light and delicate shades, beau
tiful blues, pinks, buffs, in harmonious 
combination with w hite and other 
colors—it is all but impossible to  find 
pretty  gingham s in dark colors. Every 
dealer runs short of such long be
fore the season is over, and while he 
still is abundantly stocked w ith the 
light goods.

T here is now a strong demand for 
the dark patterns and it is a demand 
that would increase w ith satisfactory 
supply. A shirt waist o r a dress is 
wanted for common w ear at home, or 
in a store, an office, or a m anufactur
ing establishm ent. A baby blue or a 
delicate pink is not w hat is desir
ed. But a neat pattern  in some dark 
color, either in a good grade of do
m estic gingham  or else in a French 
o r zephyr, would be just the thing. 
Many women and girls are em ploy
ed where the w ork is such that a light 
waist or gown becomes soiled too 
soon—no one can stand the laundry 
bills. F o r children’s every-day dresses 
there would be a demand for tasteful 
gingham s in fairly dark colors, if 
only the goods were to  be had.

Let any woman try  to  find ging
ham for a shirt waist when she does 
not want it light in color, and the 
chances are that she will have to  con
ten t herself wfith a dark blue and 
white of a pattern  th at for all the 
world rem inds one of a piece of old- 
fashioned hickory shirting.

If some m anufacturer of taste  and 
ingenuity will go to  m aking good, 
serviceable gingham s in dark greens, 
indigoes, and good browns, reliev
ing these colors with enough white 
to make pretty  patterns but not so 
much as to make the cloth too light; 
m anufacture them  in checks, rather 
narrow  stripes and small plaids—that 
is, in patterns suited to  everyday 
wear; he will confer a real service 
upon humanity, and his goods can 
hardly fail to m eet w ith ready sale.

Fabrix.

A man may be able to  dress well if 
his family doesn’t.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
20, 22, 24, 26 N. Division St. 

Grand Rapids, Mich.

BURSON

Above we show the BURSON and the “others”-  
turned inside out-note the difference.

You will find the best sell
ing Nos. in our Hosiery De
partment, as well as many 
other popular and advertised 
lines, several of which we 
have the exclusive agency 
for Western Michigan.

Paul S tek etee  & Sons
W holesale Dry G oods

Grand Rapids, Mich.

Muslin Underwear
Now is a good time to book your 

order for spring trade. We have some 
excellent values in our line, at prices 
as follows:
Ladies Gowns at $4.50, $4.75, $8.50, $9, 

$10.50 and $12 per dozen.
Ladies Skirts at $4.50, $4.75, $6, $8.50, 

$9, $10.50 and $12 per dozen.
Ladies Princess Slips at $9 and $10.50 

per dozen.
Ladies Drawers at $2.25, $4.25 and $4.50 per dozen.
Misses Gowns at $4.50 per dozen.
Misses Drawers, ages 14 to 18. at $2 25 per dozen.
Child’s Drawers, ages 2 to 12, at 90c to $2.25 per dozen.

Grand R apids D ry  G ood s C o. 
Exclusively Wholesale ::: Grand Rapids, Mich.
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PARCELS POST.

How a Virginia Authority Regards 
the Innovation.

W ashington, D. C., Feb. 13—C. G. 
Craddock, C. E. Caskie, O. B. Barker 
and D. B. Ryland, prom inent business 
men of Lynchburg, Va., appeared be
fore the Senate Com mittee on Post- 
offices and Postroads the past week. 
They were introduced by Senators 
M artin and Swanson.

Mr. Caskie stated to  the Commit
tee th at the Board of T rade ■ of 
L ynchburg had passed resolutions in 
opposition to the proposed parcels 
post and th at the Retail M erchants’ 
Association and Chamber of Com
merce had concurred in asking him 
to represent the views of their m em 
bers.

He said that if the Governm ent en
tered into the carriage of m erchan
dise as a business instead of carry
ing the same incidental to  the car
riage of instrum ents of intelligence 
as now, this departure would lead to 
o ther form s of iniquitous pa ternal
ism. In m any of the tow ns and cit
ies of V irginia he said new industries 
were growing up. In  New England 
m anufacturers had been strongly  es
tablished. For the Governm ent to 
carry the m erchandise of New E ng
land concerns into the m arkets of 
Virginia at the same price as th a t 
charged m anufacturers and dealers 
for a few m iles’, haul would cripple 
such home industries and re ta rd  fur
ther industrial grow th. Local m er
chants had been active in all m ove
ment's for industrial grow th. T o dis
able them, for the extension of trade 
of distant retail* mail order houses 
would deaden towns, destroy the home 
m arkets of farm ers and im pair land 
values. If the purpose was not to 
build up the business of retail mail 
order houses to the proportionate 
loss of local dealers, the mail order 
people would not be so active in ap
pearing before the Com mittee and 
pushing advocacy through farm  jo u r
nals and others supported by their 
advertising. T he farm ers he said 
would receive little benefit; because 
any rate avoiding a big deficit would 
be too high for carriage of farm prod
uct. If the rate were so low as to 
make a loss, this deficit would be a 
subsidy. The In ters ta te  Commerce 
Commission and State Railroad Com
missions he said had au thority  to  re
duce express rates, and m erchants are 
active now to secure such reduc
tions. Governm ent ownership and 
operation of such utilities he said 
would result in socialism and in nulli
fying local self governm ent. T he 
proposed parcels post he said would 
go far to void the action of counties 
in voting local prohibition of the li
quor traffic. Mail order whisky hous
es, he understood, wanted it to enable 
them to ship their goods.

Charles G. Craddock, of Craddock, 
T erry  & Co., of Lynchburg, said his 
firm dealt with about 10,000 retail 
m erchants. In  some single cases 
these m erchants had on their books 
500 farm ers. T he business of the 
country he said is yet largely done on 
credit.

T he proposed parcels post he felt 
sure would put one-third of the  m er
chants out of business and disable an
o ther th ird  from  ability to  extend 
credits, support their local newspa
pers and assist in local enterprises. 
I t  would deaden the towns and cen
tralize resources and wealth in dis
tan t mail order centers. O ur Gov
ernm ent was now asked to  haul m er
chandise for such d istant concerns he 
said at a cost less than  cost of car
riage based on ra tes made in dense
ly populated European countries, 
wherein the hauls are only a tenth 
of w hat they are in the U nited S tates 
and wherein postal employes are paid 
only half o r one-third of w hat they 
are paid in the U nited States. E ith 
er an arm y of extra employes would 
be necessitated with much additional 
equipm ent or letters and newspapers 
would be greatly  delayed in delivery.

Many carriers in V irginia he said 
traveled upon horseback. New wag
ons, team s and rebuilt postoffices 
would be necessary. Carriage of m er
chandise a t ra tes regardless of dis
tance, up to  four pounds, had already 
done much to  build up dishonest mail 
order concerns such as were adver
tised in journals like Com fort, Satur
day Blade, etc.

Some carriers solicited for retail 
mail order houses he said. Hom e 
dealers relied upon freight carriage 
and inspection of goods. T his was 
norm al and reasonable. In  the p ro
posed carriage a t ra tes regardless of 
distance, the man who sent a pack
age twenty-five miles would have to 
bear p a rt of the cost of the m an who 
sends a parcel 2,500 miles.

F red  T. Loftin.

Not Nice of Sammy.
A well known educator tells of a 

school of advanced ideas in Boston, 
wherein no pupil is ever punished in 
any way, the individuality of every 
child being held too sacred for re 
pression.

One day, it appears, soon after her 
entrance into this school, one little  
girl came home w ith a face w et with 
tears and her m outh covered with 
blood.

T he m other was greatly  alarm ed, 
and, tak ing the child into her arms, 
asked w hat had happened.

The story  of w hat had happened 
was sobbed out to  the sym pathetic 
m other. One Sammy Parker, it 
seemed, had struck the little  girl and 
knocked out a couple of teeth.

W hen the unfortunate youngster 
had been restored  to equanim ity, her 
father, who had, in the meantim e, put 
in an appearance, naturally  enough 
w anted to  know how the teacher 
had dealt with Sammy.

“'She didn’t do anything.”
“W ell, w hat did she say?”
“She called Sammy to her desk and 

said, ‘Samuel, don 't you know that 
was very anti-social?’ ”

Literal.
W hat is it,” asked the teacher, 

that binds us together and m akes 
us be tte r than we are by nature?” 

Corsets, sir,” piped a wise little 
girl of 8.

Activities in Some Indiana Cities. 
W ritten  fo r th e  T radesm an .

Manual train ing  and domestic sci
ence will be extended throughout the 
high school and gram m ar grades in 
the T erre  H aute schools.

Grocers of W est T erre  H aute deny 
the story  that they have entered in
to an agreem ent to  sell for cash only 
after April 1. The only restriction 
will be as to  “dead-beats,” who have 
the habit of running bills and then re 
fusing payment.

W . G. V alentine has leased the 
building in T erre  H aute now occu
pied by the T erre  H aute S tar and the 
structure  will undergo extensive a l
terations and im provem ents for use 
by the lessee as a departm ent drug 
store and for offices. Mr. V alentine 
will retain  his drug store a t E ighth 
street and W abash avenue.

M embers of the Retail M erchants' 
Association of Ft. W ayne are p ro
testing against the jug-handled a r
rangem ent whereby the Pennsylvania 
and the Nickel Plate railroads are 
running excursions from Ft. W ayne 
to Chicago but none from Chicago 
to Ft. W ayne. This one-sided a r
rangem ent places the Ft. W ayne m er
chants at a decided disadvantage in 
m atters of trade.

A packing company of T erre  Haute 
is organizing the W abash Valley 
Boys’ and G irls’ Tom ato Club and 
cash prizes are offered for the best 
average yield of tomatoes.

F t. W ayne proposes to  issue bonds 
for $200,000 to  purchase river fron t
age and park sites in furtherance of 
the plan of city development.

T he Clinton D ruggists’ Associa
tion gave a banquet Feb. 7 a t Clin
ton to  physicians, drug clerks and 
others associated w ith the business.

Col. D. N. Foster, a well known 
furniture dealer of F t. W ayne, has 
been elected chairm an of the Board 
of Park Com missioners of that city.

An electric and steam railroad is 
proposed from Goshen to Ft. W ayne, 
with a branch line from Columbia 

-City to  H untington. I t  is proposed 
to  operate passenger service by elec
tric  cars and to  haul freight by steam  
locomotives. A lm ond Griffen.

Your rank am ong m en depends on 
how you help them  to rise.

Hard luck stories make shy friends.

T h e Man W ho K now s
W ears “ Miller-Made” C lothes

And merchants "who know" sell them. Will 
send swatches and models or a man will be sent 
to any merchant, anywhere, any time.

No obligations.
Miller, W att Sc Company 

Fine Clothes for Men Chicago

Every Danger Spot is Guarded in This Stocking
Experience has taught us ju st where the holes w ill come 

in a m an's stocking. And we have made Bachelors' Friend 
Hosiery to guard against holes. We pay twice as much as 
ordinary yarn costs, for the yarn we use in reinforcing.

The heel is reinforced up the leg. above the wear line. 
It is reinforced down the  foot. And all reinforcing is con
cealed—no unsightly heel-patch.

Toe looped on two-thread looping machines th a t give 
double strength. French welt—the best top ever put on a 
seamless sock! Combed Sea Island Cotton only.

The stocking throughout is the best we can make it— 
the best th a t you can wear. Elastic, silky, durable. A 
stocking made throughout to  give satisfaction.

Try stockings th a t are made th is way and know m ax
imum wear and comfort. Sold by the leading jobbers and 
retailers throughout the United States.
Made in three grades: 6 pairs $1.50; 6 pairs $2.00; 6 pairs $2.50.

In all desired colors. Guaranteed to wear six months.
We do not sell direct. But if no dealer in your town has them, we 

will see that you have an introductory lot. if you will send us money 
order covering the amount. Charges prepaid.

JOSEPH BLACK & SONS CO., Manufacturers, York, Pa.

No need 

of this 

since he 

wears 

Bachelors’ 

Friend.

EDSON, MOORE & CO., Detroit, Mich., Wholesale Distributors
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Spring and Summer Styles in W om 
en’s Shoes.

W ritte n  for the  T radesm an .
Snake-skin shoes for wom en’s wear 

—well, w ouldn’t that feaze you? They 
are a  novelty now being sold in the 
W est-end of London. Quite a large 
variety of skins is said to  be used in 
these shoes—cobra, python, boa-con
stricto r and viper. If rattlesnakes were 
a bit more plentiful, they’d doubtless 
use their skins in the production of 
this nifty line of snaky footgear. So 
far as com fort goes, the shoes made 
up from the skins of these serpents are 
all right, for the texture  of the skin 
is soft and pliant. However, these 
shoes come pre tty  high; for, while 
there hasn’t  been any perceptible 
shortage in the snake crop, the incon
venience of hunting the creatures and 
securing their pelts has to  be paid for 
with real money.

I wouldn’t care to  jeopardize my 
standing as a shoem an by the p rog
nostication th at snake-skin shoes for 
wom en’s wear are going to  become 
the vogue in America. T he average 
American woman is, I think, a little 
leary of snakes. W hile the American 
woman likes a decided style-elem ent 
in her shoes, she does not hanker a ft
er bizarre effects. M oreover, the  vis- 
ible supply of snake skins is not suf
ficiently large to  tem pt the American 
shoe m anufacturer to take any long 
chances with such an uncertain propo
sition as popularizing shoes from  the 
pelts of such uncanny creatures as 
cobras and pythons. Such style-fea
tures as the Am erican wom an prefers 
in her footw ear will be based upon 
lasts ra ther than  bizarre and outland
ish materials.

W hile I am on the subject of foot
wear style in wom en’s shoes, I may 
say that the general consensus of 
opinion am ong shoem en seems to  be 
th at the next spring and sum m er will 
w itness a trem endous vogue for w hite 
shoes. M anufacturers of both white 
canvas and white duck shoes in the 
big shoe centers of the E ast report 
heavy orders for th is class of goods. 
Shoe retailers throughout the country 
somehow have the feeling that white 
shoes are going to  be all the go next 
summer. And if we may take last 
sum m er’s sales as a criterion—a thing 
th at isn’t always safe, by the way—it 
would seem th a t they are correct in 
this opinion. L ast sum m er was a 
good year for white shoes—all in all, 
one of the best years we have ever 
had for this class of footwear.

Tim e was when one used to  see 
white shoes only a t fashionable sum 
m er w atering places, frequented only 
by the sm artest dressers. Anybody 
clad in w hite shoes looked—and

doubtless felt—conspicuous. But times 
have changed; and now white shoes 
are worn not only in the large cities 
but in the hum blest and m ost provin
cial little  hamlets. L ittle  to ts as well 
as grown-ups w ear white shoes. 
W hite shoes used to be made exclu
sively of canvas. But gradually the 
demand for a m ore enduring m aterial 
grew up; and then the tanners got out 
a m ethod of tanning leather w ith a 
white finish. T his new kind of leather 
is popularly called white buck, al
though it isn’t buckskin at all. I t  is a 
fairly durable leather. F o r sum m er 
wear it has genuine m erit. I t  is cool, 
soft, pliant and porous. And it looks 
neat. O f course M other E arth  shows 
up very conspicuously on a white 
background. So much polishing be
comes a necessity if one attem pts to 
keep her white buck shoes looking 
neat. But shine parlors are plentiful.

The style-feature of wom en’s shoes, 
very frequently has to do w ith the 
tops. And very recently we have a 
high-top vogue. T he tops had to be 
high simply for the reason that the 
skirts were short; and the sk irts had 
to  be short ju st because they were 
mere tubes. But the great modern 
hobble has reached its acutest expres
sion; and the advance fashion plates 
indicate th at a decide counter-tenden
cy has set in. Skirts will be wider. 
And th at m eans that shoes can—and 
will—be a trifle shorter. And the wise 
shoe m anufacturer w ith this evidence 
in hand will govern himself accord
ingly. He will be quick to  realize that 
he can shorten up these too-elongat
ed tops.

In  many ways high top shoes are a 
nuisance. They cost m ore to start 
w ith—and simply for the reason that 
m ore m aterial is required in their 
m anufacture. T hey require m ore time 
and care and trouble in fitting—for 
the buttons have to  be moved, in many 
cases, and the more buttons there are 
the longer it takes to  fix them. So it 
will be a relief both to m anufacturers 
and to retailers to  get down to  a 
m ore rational basis w ith respect to 
the length of the  tops.

F rom  m any parts of the country 
—particularly  from the far South
west—the indications are that pumps 
and ties for wom en’s wear will be 
strongly in it during the com ing sea
son. And m any retailers throughout 
the country are saying: “Give us 
short vamps, medium high heels, round 
toes and ju st a few styles over long 
vamp and low heel lasts for the freak 
custom ers who demand them .” And 
this leads me to  say th at the short 
vamp idea has been one of the most 
popular ones ever incubated by our

A Presidential Year Fable
Copyright. 1912. by William L. Brownell.

■NCE upon a tim e the Lion, the 
Tiger, the Hippopotamus, the 
Jackass and the Elephant 

assembled themselves together for 
the purpose of selecting a date when 
they would call a meeting of all the 
representatives of all the Fishes of 
the Sea. the Birds of the  Air and the 
Beasts of the Woods, so th a t they 
might select a ruler of all of these 
who would serve for a term  of four 
years. A t th is meeting it was de
cided not only to  elect a New Ruler 
every four years, but the Jackass 

was also appointed a committee of one to  notify all the Fishes. Beasts. 
Birds and Reptiles, th a t in the years when the Rulers were selected, they 
would not be expected to  hustle quite so hard for their daily food: in fact, 
th a t in these years they were voluntarily to  go on H alf-Rations and spend 
the tim e usually devoted to caring for themselves and their families in 
bemoaning the fact th a t they were w hat they were, and also predicting 
direful things th a t would happen just as soon as the new ruler was elected. 
All of the animals, big and little, a ttentively  listened to  and were guided 
by the bray of the Jackass, except the Bees. The Bees called a meeting, 
buzzed the thing over, and through their Queen issued the following 
proclamation:

“We. the Bees of the universe, have a ttentively  listened to. and also 
carefully considered you and your braying. Mr. Jackass, and we wish to  
say th a t there will be nothing doing for yours tru ly  in 'Laying O ff or 
•Half-Ration’ line. We are satisfied th a t there will be just as much 
Honey in the buckwheat in the  years when the rulers are elected as in 
any other old years and we propose to get it. If you and the  rest of the 
bunch want to  grow lean and waste one year in every four, why go to  it. 
you certainly have our permission. Growl and bray your heads off if you 
choose, but as for us we will keep right on gathering honey a t the old 
stand.”

MORAL

The best way in the world to make every presidential 
campain year a lean year is to spend every preceding three 
years worrying and talking about it. and then when th at 
particular year rolls around, throw  up your hands and ex
claim. "W hat's the use of trying; there simply isn’t  any 
business to be done in campaign years and there is no use in 
going after i t .”

We believe the average business man of th is country to 
be a sane optimist. We believe whoever may be the nex t 
nominal ruler of th is country, and no m atter how great or 
good he may be. th a t the People will still continue to  be big
ger than  any one man. To be sure, the usual number of boys 
and girls will go barefoot th is coming summer, and who 
would deprive them  of this privilege? Nevertheless, you know 
th a t the usual number of shoes will be worn by the general 
public, hence, show your optimism by buying your usual 
needs, for just so long as the business men of the country 
th ink  prosperity, and also diligently work to  th a t end. i t  will 
make no appreciable difference who happens to  be drinking 
the  milk from the W hite House Cow.

Yours very truly.

H IRTH -K RAU SE CO.
Grand Rapids. Mich.. Feb. 9. 1912.

P. S. —Our salesman will call on you ere long w ith a full line of ouf 
fall samples of shoes. He will also have a full line of Glove Brand Rub
bers. which you know are superior to  all others. We hope th a t you 
will determine th a t it is for your best interests to  place your order for 
Glove Rubbers now.
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resourceful shoe m anufacturers. Short 
vam ps m ake the feet appear sm aller 
—and when you can m ake a 4J-£ D 
foot look like a 3 B you have touched 
a responsive chord in the  feminine 
heart. T he penchant for small feet 
still persists. Of course we m ascu
line philosophers and dream ers know 
th at this prejudice against “large” feet 
is fundam entally foolish; but—well, if 
you are selling shoes for wom en’s 
wear, you know it is not w orth  while 
to  argue. If  she wants short vamps, 
let her have them.

Fabrics are not dead by a jugful. In 
certain sections of the country, where 
they have a good deal of dry weather, 
they are still going briskly. And their 
vogue isn’t lim ited to  dry sections by 
any means. T hey are worn for street 
use as well as for dress purposes—al
though I personally incline to  the 
opinion th at this is an abuse of the 
fabric privilege. Fabric shoes can not 
be as substantial as lea ther shoes. And 
they have a way of showing the ef
fects of hard wear. Still, where they 
are demanded, it is up to  the retailer 
to  sell them —only he ought to  be 
frank in telling his custom ers about 
the actual lim itations of this class of 
m erchandise.

Taken all in all, it m ay be said that 
the spring and sum m er of 1912 will 
witness few radical style-departures. 
And radical changes in styles are to 
be deplored on several accounts—but 
chiefly for the reason th at the new 
style kills so m any previous lasts.

Cid McKay.

Every Clerk H is Own Bundle Wrap
per.

I t  is safe to  say th a t nine stores 
out of ten in this country  employing 
a dozen o r m ore salespeople, make 
use of some system  of paten t pack
age carrier. T he goods, a fter being 
sold, are sent up in th is carrier *o 
some central Station to  be checked 
and wrapped by a bundle wrapper.

O bservation and my own personal 
experience have taught me th a t this is 
not the best system. I have tried it 
myself both ways in my own store, I 
have tried it in a big store, and in a 
little store, and am certain th a t it 
will be found m ore satisfactory to  
have each clerk wrap his own pack
age, after the. goods have been exam 
ined and checked and the bill O. K.’cd 
either by a floorwalker or some one 
else.

It is a m ystery to  me why so 
many big stores operate under the 
“bundle w rapper” plan, for those 
which do have the clerks do their 
own bundle wrapping find it the best 
way. I know the argum ents usually 
advanced in favor of the wrapping 
desk. One is th a t it is a b e tte r check 
on dishonesty and carelessness. I do 
not think so. A floorwalker or some 
o ther salesman is certainly m ore com
petent to  check a bill of goods than 
the usual bundle wrapper, and the 
risk of collusion is no greater, if as 
great, between clerk and floorwalker, 
than between clerk and bundle w rap
per. A nother reason advanced against 
having clerks wrap their own bun 
dies is th a t it is w asteful to  employ

a $20 clerk w rapping bundles when 
the work could be done by a $4 o r $5 
employe. I t  is assumed th a t the clerk 
would be serving another custom er, 1 
suppose, while the $4 boy was w rap
ping the package.

Theoretically, this may be all right, 
but practically you and I know that 
it does not pan out. Very few clerks 
do much tow ard w aiting on a cus
tom er while waiting for a package to  
come down from the desk. For some 
reason the custom er who is waiting 
for a package is usually able to  keep 
the clerk busy. W aiting  upon a sec
ond custom er while the first custom 
er is im patiently waiting for the re
turn of his package is never very sa t
isfactory.

My experience has been th at bills 
checked by fellow clerks or floorwalk
ers are far less apt to have errors 
than those checked by bundle w rap
pers. The average bundle w rapper 
gets about $5 a week. I t  stands to 
reason th at help of th a t class has not 
the intelligence, and are not as com 
petent to  check bills as those who are 
earning two or three or four times 
that much.

A nother thing, a clerk will usually 
wrap a bundle in about half the time 
it takes a bundle w rapper to  wrap 
one, for the simple reason that he is 
in a hurry  to  get back to  the next 
customer.

Again, in busy season, and during 
special sales, your bundle wrappers 
get behind in their work, and it o ft
en happens that several clerks will be 
kept idle w aiting for packages for

m any minutes. N othing is m ore try 
ing to  a custom er than  to  be forced 
to  wait for ten m inutes to  half an 
hour for some small package to  be 
wrapped, as we know som etim es hap
pens in the big stores. T h is wait 
would be cut down to five m inutes 
a t the outside, if the clerk wrapped 
the package himself. O ther things be 
ing equal, which store do you think 
would get the business, one where 
the custom er w astes fifteen m inutes 
on every visit, or one where she 
would get her package w ith practi
cally no delay?

I recall one busy day in a store I 
was m anaging out W est, the bundle 
carriers got out of fix and would not 
work. O ur sales th at day were p rin 
cipally small items, and totalled over 
$1,000 cash. On a raised platform  at 
the rear of the store  our bundle w rap
per and cashier were located. The 
store was crowded, and we had a doz
en clerks selling. T he break in the 
carriers occurred about 2 p. m. I put 
a big table in the middle of the store, 
located my cashier there and had each 
clerk wrap his own stuff. T o my sur
prise we handled the crowd even with 
this m akeshift much easier than  we 
had handled them  with our bundle 
w rapper and carriers. So after th at l  
ran my store w ithout the bundle 
w rapper and carriers, and the pack
ages were w rapped by the clerk who 
made the sale.

Cash carriers are a great conven
ience, and are necessary in m ost 
stores, but not, in my opinon, the 
bundle carriers.— M erchants Journal.

Buying Cheap Shoes to Save Money is Like Stopping
the Clock to Save Time

Tappan’s Line of Dependable Shoes
Saves Both

Hoosier School Shoes 
Are the Pure Food 

Product of Shoemaking
T A P P A N ’S m eth od s help  th e  dealer—th e y  

inspire enthusiasm

W rite  for  SAM PLES or SA L E SM A N

TAPP AN SHOE MFG. CO. Coldwater, Michigan
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SCIENTIFIC ADVERTISING .
It Built Up a Great Business in Cal

ifornia.
Los Angeles, Feb. 10—One of the 

g reat secrets of the success of Los 
Angeles is the scientific advertising 
th at is practiced not only by its 
Chamber of Commerce and Board of 
Trade, but by various institutions 
that cater to that everlasting stream  
of well fed American tourists ever 
percolating through this southland. 
These people, perhaps two hundred 
thousand strong, annually loafing 
around this H oly Land, have plenty 
of money and nothing to do. They 
are suitable m aterial for the opera
tion of all kinds of advertising 
schemes and opportunities; and if 
they go E ast after their sequestra
tion in this American Palestine w ith
out having beheld all the a ttractions 
it is because they are either blind or 
economical or both. Take, for in
stance, one of these ostrich farm s 
which dot the sunlit landscape of 
Southern California. Observing the 
m ethods of this institution, we are 
compelled to admit that Los Angeles 
leads the world in scientific advertis
ing and the application of success
ful m ethods to  the great traveling 
public.

As the industrious and never-weary 
luminary lights up w ith m onotonous 
regularity  the distant snowclad m oun
tains that border the Golden State on 
the east and illum inates the windows 
of the palatial hotels in the great 
cities, the tourist arises from  his 
bed and gazes on the door of the ho
tel room. T here are the rules and 
regulations and beneath the adver
tisem ent of this ostrich farm. He 
descends to  the rotunda of the hotel 
and beholds a clock, upon which is 
the advertisem ent of this same os
trich farm. He perceives th a t it is 
time for breakfast and going to the 
dining room picks up a celluloid 
covered menu, the back of which 
is decorated with a glorious picture 
of fleeting ostriches, all denizens of 
this ostrich farm. A fter breakfast he 
obtains the local paper and finds not 
only an advertisem ent inviting him to 
visit this ostrich farm, but a lot of 
display suggesting that he approach 
a certain store in the city of Los 
Angeles and purchase sufficient os
trich feathers to decorate all his wife's 
relatives, all belonging to this os
trich farm. W alking on the streets of 
the city he sees cards everywhere 
requesting him to visit this ostrich 
farm, as well as bills hanging on the 
sides of private premises, decorated 
w ith pictures of ostriches and adver
tising the varied a ttractions in terest
ing to all visitors to this institution. 
W eary of this everlasting ostrich 
farm  placed before his eyes he seeks 
surcease of sorrow  by riding in the 
electric cars. Every time the car 
stops he puts his head out of the 
window and beholds the name of the 
station and some distance near an
o ther large advertisem ent of this os
trich farm. He hies to the ocean 
shore and decides to seek solitude on 
the sailless Pacific. As the steam er 
passes out of the port he beholds the 
roofs of fishermen’s huts covered with

trem endous advertisem ents of this 
same ostrich farm, so th a t the last of 
earth  he saw when he comes to  be 
wrecked by one of those terrific 
storm s th at so frequently destroy the 
quietude of the Pacific is the magic 
legend: “Visit the Blank Ostrich 
Farm .”

R eturning to Los Angeles he goes 
to the theater in the evening. On the 
program m es and on the curtain is 
this everlasting ostrich  farm. Be
fore going to  the theater he visits 
the toilet room s of the hotel and 
there beholds, rum inent and couchant, 
the fram ed advertisem ent of this os
trich farm  on the inside of every 
door. Should he enquire of the  ho
tel clerk as to  the best place to  spend 
a few hours, the invariable answer 
of this functionary will be to refer 
him to this ostrich farm, for the 
wife o r the sw eetheart of the official 
is then w earing a lovely boa fresh 
from  the precincts of this ostrich 
farm.

The result of all th is scientific ad
vertising campaign is a corporation 
paying about 40 per cent, per annum 
on its capital stock for the last six 
years; the creation of at least one 
millionaire and the m ultiplication of 
the assets of the said farm  to a val
uation of $1,300,000, from  a valuation 
of $200,000 six years ago. T he orig
inal p roprietor has passed away; th at 
is, he is ornam enting the august pre
cincts of British loyalty and no long
er lingers amid the sun-scorched 
areas of the American H oly Land. 
He was a John the Baptist and is 
now a Midas. From  an ordinary 
California ostrich farm er he passed 
to th at list of financially illustrious 
who have made California so famed 
among the civilized nations of earth. 
H is name is now on a par with 
H earst, Stanford, Mackey, Flood and 
Baldwin. A coterie of Los Angeles 
bankers recently fixed their desiring 
eyes upon this ostrich farm, so skill
fully managed and advertised for 
years, and made overtures for its pur
chase last year. T he aristocratic 
ow ner reluctantly  left his golf, polo 
and tennis occupations in- England to 
travel once m ore to  the American 
Palestine and listen to  their prayer. 
They handed him a check for one 
m illion three hundred thousand dol
lars, which he put in the pocket of 
his pants and at once started  for the 
dignified precincts of the British 
throne, never m ore to  re turn  to  the 
land of the free and the home of the 
brave. T he dream s of the ostrich 
farm er even have been annexed by 
the bankers, for he theorized th at a 
chain of stores should be established 
in every city of the U nited S tates for 
the vending of this interesting orna
m ental product fresh from California, 
ostrich feathers. They are going to 
establish these stores and furnish lu
crative positions for innumerable rel
atives. California is to extend its 
glorified feather halo over the entire 
United S tates and thousands are to 
be paid publishers in all the E astern 
cities to  glorify in their publications 
this California product.

Complete and sufficient as this 
short sketch is to  give an idea of the

advertising ability of this ostrich 
farm, yet the larger and main avenue 
has not even been touched upon; for 
that is the money spent on the great 
feminine and religious magazines of 
the land, am ounting to  $100,000 a 
year, to  advertise the product of this 
institution to  the adm iring and desir
ing women of the United States. In  
consequence, these patriotic women

are largely purchasing the home or 
California product in preference to 
the African, thus assisting an Am er
ican industry that will one day equal 
the vast ostrich feather im ports and 
exports of the British, who now sup
ply the civilized world w ith ostrich 
feathers and receive therefor the 
sum of four million dollars every 
year. E . H. Rydall.

Stock Up Now For 
Spring on the

H. B. Hard Pan
T h e  Sturdy, S trong S h oe  for  

M en D esign ed  to  W ithstand  the  
H ardest K ind o f Service.

We make line in Blucher or Bal cut. lace or congress, plain toe or with 
tip. single, double or three sole, high or low cut. When it comes to a "big 
line” this one is surely a winner. There is a shoe for every purpose and 
they DO wear.

Order now. or if you are not now selling the H. B. Hard Pan. drop us a 
card and we will send our salesman with his samples to show you the line.

“ T h e y  W ear L ike Iron”

Herold-Bertsch Shoe Co.
M akers o f S h oes Grand Rapids, M ich.

r

His foot extra wide 
across the ball?

Has he a short thick 
foot and a high instep?

If so, our No. 344V* bal 
or 319 blucher will fit 
him perfectly.

R indge, K alm bach, 
L ogie & G o., Ltd.

Grand Rapids, Mich.

K m
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The Obligation of Public Domain 
Commission.

Second Article.
T he Public Domain Commission 

of M ichigan is the successor to  the 
Michigan Forestry  Commission. I t  
came into being through legislation 
recom mended by the Commission of 
Enquiry. T he Commission of E n
quiry was in its turn  raised by the 
Legislature in response to  sugges
tions of the F o restry  Commission 
ably supported by the M ichigan F o r
estry  Association. The Public Do
main Commission was given wide 
powers and responsibilities in the 
handling of S tate banks and segregat
ing a S tate F orest Domain. W e are 
now at a place where far-seeing pub
lic-spirited men unhesitatingly urge 
that if we are ever to have a prema- 
nent forest and game reserve of val
ue to the S tate it m ust be establish
ed as a distinct and far-sighted poli
cy of the Public Domain Commis
sion. This Commission serves w ith
out pay or em olum ents of any kind. 
The men chosen to  serve in this ca
pacity are from  walks in life not cal
culated to  educate them  as forest spe
c ia l is ts .  The vast im portance of the 
problem  presented to  them  for solu
tion demands the counsel of an ex
pert schooled by long experience and 
investigation of sim ilar questions and 
fitted to  advise in the fram ing of a 
distinct forest policy for the State.

T he m ethods of our g reat corpora
tions in handling immense enterpris
es should obtain in this enterprise of 
the State.

The first and greatest obligation of 
the Commission is to secure the ex
pert in whom it has confidence and 
upon whose recom m endations it can 
fram e the policy which can be pass
ed on to  its successors to be m odi
fied by changing conditions, but which 
shall be com prehensive and w orthy  of 
as g reat a degree of perm anency as 
the S tate governm ent itself.

The m aintenance of a proper area 
in perm anent forest cover by the 
S tate as an investm ent for all the 
people calculated to furnish legiti
m ate em ploym ent for a goodly num- 
m er of people and grow  the raw m a
terial for the m aintenance of wood
working industries which have h ither
to been so strong  a factor in the 
grow th of the State is an enterprise 
of no mean proportions. I t  will not 
be sufficient for this Commission to 
simply get rid of State lands at some 
price and make a show ing of honest 
handling of this property  coming into 
the hands of the State. W e have a 
right to  demand of the Commission 
a broader exhibition o f  State craft 
than this. I t  is not fulfilling the ob
ligation w ith which it was charged 
to sell every available piece of State 
land that can be classed under some 
m ethod as “agricultura l” and have the 
areas classified as the poorest, m ost 
unfortunately  located and m ost bar
ren impossibilities, as the basis of a 
forest reserve. T he products of the 
forest, under skillful m anagem ent, are 

. of too much im portance, compared 
w ith wheat, corn, oats and potatoes, 
not to  be given a “fair chance for 
their life.”

W e are proud of the wide range of 
industries fostered in our S ta te ; we 
urge that our prosperity  and rapid de
velopm ent has largely resulted from 
these conditions. A broad view of 
the situation should induce the Pub
lic Domain Commission to  see that 
its work of m aking the S tate lands 
subserve this broad purpose m ust go 
on forever and lead to  the form ula
tion of a catholic policy which rec
ognizes the forest as co-ordinate with 
the farm  in m aking for the prosperity  
of the State. If the act under which 
the Commission is w orking does not 
give it the authority  to  select the ex
pert or the m eans to  pay him, am end
m ents should be prepared for legis
lative enactm ent at the earliest 
possible moment. T he enterprise is 
frought with too great im port to  the 
State to adm it of unnecessary delay 
in m aking the organization efficiently 
equipped for the best service.

If the A gricultural College shall 
carry out the plan suggested in my 
form er article looking tow ard the ex
pert m anagem ent of w oodlots as an 
intrinsic factor in farm equipment, 
and the Public Domain Commission 
frames a policy of S tate forests that 
shall supplement the agriculture in 
rounding up the capabilities of our 
natural resources, we shall make an 
exhibition of talent fo r efficiency 
that shall challenge the adm iration of 
students of economics.

In the solution of this ideal we 
m ust not forget some o ther values 
which the average econom ist may 
overlook. The beauty of our State is 
a large asset, which was recognized 
in its m otto. I ts  forests were the 
subject of some of Cadillac’s m ost in
teresting  letters to  his home govern
m ent before the ax had begun its 
work of destruction, and the m ain
tenance of a goodly portion of natur
al forest growth, together with our 
beautiful N orthern  w aters and the 
game which proper forest m anage
m ent would foster, make the a ttrac 
tion that results in the lavish expen
diture of m oney by a tourist popula
tion which we can not afford to  ig
nore in planning for the m aintenance 
of high productive power in the 
State.

For this reason and others the 
same authority  which controls State 
lands and forests should have the 
handling of game preserves and the 
enforcem ent of salutary game regula
tions. Iff the wise evolution of the 
powers and m ethods of the Public 
Domain Commission I can see the 
upbuilding of a branch of our State 
governm ent of the utm ost im portance 
to us in m aintaining the advanced po
sition we have reached am ong our 
sister com m onwealths for volume of 
resources, balance of industries and 
independence of living.

Chas. W . Garfield, 
Pres. Michigan Forestry  Ass'h.

A Knockout-
W ife (com plainingly) — You’re not 

like Mr. Knagg. T hey’ve been m ar
ried tw enty years, and Mrs. K nagg 
says her husband is so tender.

Husband—Tender! W ell, he ought 
to be, after being in hot w ater th at 
long.

Activities in the Buckeye State. 
W ritten  fo r th e  T radesm an .

Dairymen of the S tate m et in an
nual convention recently at Columbus 
and discussed the problem  of how to 
supply dairy products and sell them 
to consum ers at p resent prices under 
the prevailing high cost of feed and 
labor. W hile straw  used to  be burn
ed, now it costs $15 a ton and dairy
men say it is about as cheap to buy 
woolen blankets to bed the cows with. 
Bran that form erly cost $3 per ton 
is now $2 and hay has advanced from 
$4 to $22 per ton.

Seven hundred men have been en
rolled in the Newark Board of T rade 
and still the campaign goes on.

T hrough arrangem ents made by 
the Cincinnati Commercial Associa
tion the city is being boosted by 
m eans of picture shows or illustra t
ed lectures in Southern cities.

The plan of organizing a Flower 
and Garden Club, to improve the va
cant lots of Columbus and beautify 
the city, is being urged by the Co
lumbus Real E state Board."

The elim ination of grade crossings, 
which has been hanging fire in Cin
cinnati for years, is being taken up 
again by city officials.

The forty-fifth annual m eeting of 
the Ohio State H orticultural Society 
was held at M arietta in conjunction 
with the Ohio Apple Show and was 
the best m eeting in the history of the 
organization. Almond Griffen.

In  Everything.
"Mr. Cleaver, how do you account 

for the fact that I found a piece of

rubber tire in one of the sausages I 
bought here last week?”

“My dear madam, the m otor car is 
replacing the horse everywhere.”

Practical jokers are anything but 
joym akers.

Worth 
Waiting for
TF our representative hasn't 

visited you yet, it’s worth 
waiting for him. We have 
the goods you’re interested 
in handling; we have the 
facilities for serving you as 
you want to be served. Our 
men are in your territory; if 
you haven’t had a “call” you 
will soon. It’s worth wait
ing for.

1 2 4  2 2 6  S U P E R I O R  S T .
T O L E n n

H eadquarters for W ales G oodyear and 
C onnecticut Rubber Boots and Shoes

Klingtnan’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don't hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision Sts.
O pposite Morton H ouse Grand Rapids, Michigan

Paragon C ase N o. 5 8
Lowest in Price

Made in large enough quantities to 
meet competitors prices

A m erican B eauty  
C ase N o. 412
A Case of Quality

See it at Spring's or Steketee’s 
Grand Rapids

Our 84 page catalog is free

GRAND RAPIDS SHOW CASE CO. GRAND RAPIDS, MICH.
The Largest Manufacturers of Store Fixtures in the World
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WOMANS "WORLD

Boarding House Keeping Raised T o  
a Fine Art.

W ritte n  fo r th e  T radesm an .
Every young lady reader of the 

T radesm an will pass this title in 
scorn as possessing no possible pres
ent or future interest for her. W ith 
relation to  gainful occupations all 
young ladies may be divided into two 
classes: First, the great body of girls 
who put in the few years between 
leaving school and getting  m arried at 
some kind of work. Some of these 
make their own living wholly or at 
least in great part. O thers, whose par
ents are in com fortable circum 
stances, live at home and use their 
wages for clothes and spending m on
ey. Second, the much sm aller body 
of idealistic damsels who go in for 
some great life work, which they us
ually expect will incidentally yield 
them  the means of subsistence.

T he mem bers of the first class cer
tainly never expect to  keep board
ers. Every maiden of them  all cal
culates that the m om ent she enters 
the charm ed circle of m atrim ony her 
financial troubles will .all be over. The 
preacher will say a few words, a 
ring will be slipped upon her finger, 
and, presto change! she can “lay her 
arm or (of m oney m aking) by and rest 
in peace at home." T hat is the way 
she thinks it will be and in same in
stances it all comes out just as she 
expects it will.

As to the o ther kind of girl, the 
one who wants a life work with a 
capital L  and a capital W , of course 
it requires som ething far more ambi
tious and heroic than keeping board
ers to enlist her energies and enthu
siasm.

So I do not expect th at any young 
lady will deliberately prepare herself 
for the vocation of keeping boarders. 
Nevertheless some of these same 
young women, throw n suddenly upon 
their own resources when they have 
reached middle life, will be likely to 
take boarders as their easiest and most 
practicable means of making a living.

I unhesitatingly advise all girls to 
learn how to cook and keep house. 
Primarily, because in the probable ca
pacity of wives and m others, they will 
need this knowledge. Secondarily, be
cause a knack in preparing  food and 
furnishing a home for human beings 
wrho have to live away from home is 
one of the m ost dependable m eans of 
livelihood open to the average ma
tron.

A woman who has kept house ten, 
fifteen, or tw enty  years, either through 
the death, disability or repeatedly 
dem onstrated incom petency of him 
who is the natural breadw inner of the 
u:ith solid middle-aged bodies a little

family, finds th at she m ust put her 
shoulder to  the wheel. Perhaps she 
has children to be provided for and 
educated. She greatly prefers to 
keep them  at home and to  be a t home 
herself so th at whenever out of 
school they can be with her. The 
family property, w hatever there is, is 
more likely to  be a residence and the 
furniture and equipment thereof than 
anything else.

If this woman m arried young or 
came from a home of wealth, very 
likely she never earned a dollar in her 
life. She has no craft o r business, 
and is too old and too domestic to 
learn one at all readily.

Or, take a som ewhat different case, 
that of a woman who was trained to 
a calling in her girlhood and follow
ed it with success for some years 
previous to her m arriage. I t  m ay be 
she was a teacher. In her long years 
of hom em aking she has grown rusty 
as to  her books. H er m ethods of 
teaching, while they were all right 
in her day, would, now seem anti
quated. Even if she should go to  the 
trouble to  brush up in her a tta in 
m ents, she would find th at superin
tendents and school boards have a 
decided penchant for filling all va
cancies with young wom en fresh from 
college or norm al school and up to 
date to their finger tips, ra ther than

shabby in dress, gray of hair and with 
wrinkled, m otherly countenances.

If her youthful train ing  and experi
ence was in business instead of in 
pedagogy, her prospects are hardly 
brighter. In  alm ost all commercial 
positions the young lady possessing, 
as she does, the quickness and adapt
ability of youth, is given the prefer
ence. The long and short of the 
m atter is that it is very hard for the 
woman who has been occupied with 
the affairs of her household for a doz
en o r a score of years, and so has 
not kept in touch with the require
m ents of any trade or occupation, to 
gain a foothold in the industrial 
world.

A fter she has looked a t her prob
lem from every point of view, she is 
very likely to  reach the conclusion 
that the best possible course open to 
her is to utilize her house room  and 
knowledge of cooking by taking 
boarders.

T he fact that so m any boarding 
houses are conducted in u tterly  com-

B R O O M S
J. V A N  D U R E N  & CO.

Manufacturers of
High and Medium Grade Broom s 

M II Brooms a Specialty 
693-661 N . Front St. G rand Rapids, Mich.

|
j  Are You Meeting

T his Demand?
Order from your jobber, or 

The Louis Hilfer Co..
4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

T here is a Demand
for

M APLEINE
(The Flavor de Luxe>

Housewives need it. and 
must have it

GRAND RAPIDS BROOM CO.
Manufacturer of

Medium and High-Grade 
Brooms

OR AND RAPIDS. MICH.

1 3 9 1 4 1  Monro** 
Roth Phonu^ 

GRAND R A P ID S

N achtegall 
M anufacturing C o.

S. Front and P. M. R. R.

Grand Rapids, Michigan
M anufacturers of high grade

Bank, S tore  
and O ffice  Fixtures

W e make an improved

Removable, Sectional and 
Interchangeable Office Partition

Quickly put up and easily taken 
down. Get our price on your new 
office equipment.

FOOTE &  JENK S* COLEMAN’S “  b r a n d

T erpeneless Lemon and High Class Vanilla
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOOTE & JENKS, Jackson , Mich.

IF A  C U ST O M E R
asks for

HAND SAPOLIO
and you can not supply it, will he 
not consider you behind the times ?

HAND SAPOLIO is a  special toilet soap—superior to any other in countless w ays—delicate 
enough tor the baby’s skin, and capable of removing any stain.

Costs the dealer the same as regular SAPOLIO, but should be sold i |  10 cent# per cake»
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fortless fashion, that unpalatable 
cooking is paid for week in and week 
out, th a t untidy, stuffy, grim y room s 
are occupied by persons of refinement 
and culture because they can get no 
better—these th ings prove the de
m and there is for the w ork she is e n 
tering upon.

In  a popular novel published per
haps twenty-five years ago the author 
describes a boarding house conducted 
in a m ost slipshod and disorderly 
m anner, and rem arks th a t the fact 
th at this flagrantly m ism anaged es
tablishm ent continued to  exist year 
a fter year and yield some kind of • 
living for the inefficient landlady was 
enough to  make the veriest skeptic 
believe in the providing care of an 
overruling Providence.

But this is not the kind of board
ing house th a t an ambitious, ener
getic woman w ants to conduct. Now 
what are the cardinal principles of 
success in this kind of an enterprise? 
W hat are the fundam ental rules by 
which she who would win out must 
be guided?

Some one has tersely and cleverly ' 
said th at the whole secret lies in 
“cleanliness and a good cook.” Great 
wisdom is embodied in these few 
words. A long chapter could be w rit
ten on the beauty of cleanliness alone 
in a boarding house. Clean rooms, 
clean, com fortable beds, clean towels 
that have been actually washed, not 
m erely run through some alkaline so
lution that leaves them  gray in color, 
clammy to touch and chemical in 
smell—clean table linen, clean dish
es," clean cooking. O ur lady m ust 
know the potency of soap and water, 
of broom s and vacuum cleaners. Let 
me add a word as to clean air. I t  is 
the cheapest thing you ever can get 
into a boarding house, so have plenty 
of it. W ho has not been in places 
fairly clean to  the eye and to the 
touch, where it tru ly  seemed as if 
the cooking w ent all over the prem 
ises? W here in both the upper and 
the lower hall your outraged nose 
was confronted with a stale and of
fensive smell that seemed to  be the 
condensation and epitome of the odor 
of all the cabbage th a t ever had been 
boiled in the house, all the ham that 
ever had been fried, all the toast that 
ever had been burned, all the cigars 
and pipes th at ever had been smoked?

Good, dainty, wholesome, palatable 
cooking! T o describe the delight it 
confers would be as difficult a task 
as to  po rtray  the m iseries inflicted 
by th e  o ther sort. L ight, sweet, nu
tritious bread, hot bouillons and 
soups w ithout surplus grease, steaks 
made tender and savory by proper 
treatm ent, juicy toothsom e roasts, 
coffee clear as am ber and served with 
real cream!

Efficiency and not slackness holds 
sway in the successful boarding house 
But it m ust be a genial and good hu
m ored efficiency—one th at a ttrac ts 
and never repels.

It is not enough to  “feed the brute,” 
or to make him or her physically 
comfortable. T here is a m oral atm os
phere to be m aintained as well, and 
here is where the w ork of the really 
successful boarding house keeper en

ters the realm  of the fine arts. She 
who is an artist and not a bungler 
holds all her guests under a certain 
discipline—a discipline of which she 
and they may be wholly unconscious. 
She has dignity and presence; her 
standards are conform ed to. T he m o
m ent one enters her door he is placed 
on his good behavior.

Success in this calling is largely a 
m atter of balance and proportion 
Just the right am ount of coddling for 
the sick and the lonely, ju st enough 
catering to  individual tastes and pe
culiarities to insure content and satis
faction w ithout encouraging cranki
ness and unreasonable exactions, 
m aking boarders feel at home but not 
allowing them  undue liberties, charg
ing prices high enough but not ex
cessive, using wise economy but not 
foolish parsim ony—all these elem ents 
m ust enter into the sum to tal of 
pleasant and profitable success.

As has been said, keeping boarders 
is not an avocation that appeals to 
the idealistic young lady as a life 
work. But to the middle-aged wom 
an of practical mind and good heart 
this calling offers an alm ost unsur
passed opportunity  to  confer benefit 
upon humankind. Many a country 
boy getting  his sta rt in the city has 
been kept from  going' w rong by his 
landlady. Many a middle-aged man, 
instead of plunging into reckless dis
sipation, has stayed in the path of 
rectitude because his boarding house 
has been to  him, in some sense at 
least, a hom e; countless girls who 
pay only for food and shelter receive 
also priceless m otherly counsel and 
protection as a gratuity . T he m atron 
who by kindness, thoughtfulness and 
womanly tact and courtesy m akes for 
herself a warm  place in the hearts of 
those • who, for a longer or shorter 
time sojourn a t her fireside, is sure 
of ever-grateful remem brance. She 
wields a powerful influence and plays 
no mean part in the g reat dram a of 
life. Quillo.

H ow H e Proved It.
T hey were try ing  an Irishm an 

charged with a petty  offense when the 
judge asked: “H ave you any one in 
court who will vouch for your good 
character?”

“Yis, your H onor,” quickly re
sponded the Celt; “th ere ’s the sheriff 
there .”

W hereupon the sheriff evinced signs 
of g reat amazement.

“W hy, your H onor,” declared he, “I 
don’t even know the m an.”

“Observe, your H onor,” said the 
Irishm an trium phantly—“observe that 
I ’ve lived in the country for twelve 
years an ’ the sheriff doesn’t know me! 
Ain’t that a character for ye?”

Diplomacy.
Small H arry  had delivered a mes

sage from  his m other to  a woman in 
the next block, but did not seem in a 
hurry to go. “W as that all your 
m other told you to say?” he was 
asked.

“Yes, m a’am,” replied H arry, “only 
she said I w asn’t to  ask you for a 
piece of cake, but if you gave me any 
I was to take it and thank you.”

He got the cake.

$100.00 REWARD
Above rew ard to  m erchants m onthly, by  the 
ose of onr new and desirable PREMIUM PLAN. 
Costs less than 24>. Would you pay 12.00 for 
$100.00 in  new cash trade? O ur coupon plaD 
will do i t  for you. No investm ent require'’ 
I f  interested in  stim ulating sales, our IB page 
illustrated booklet can be had by a request for 
same on your letterhead

CHURCHILL CABINET COMPANY 
2120 C h urch ill S t. Chicago

Valley City  
Biscuit Co.

Grand Rapids, Mich.
M anufacturers of

Cookies and 
Crackers
W rite for Price Lists

W e Make a Specialty of 10c an«' 
12c Cookies

N O T  IN  T H E  T R U S T

IM PO RTANT  
Retail Grocers

who wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker’s 
Cocoaand 
Chocolate

with the trade-mark 
Registered on the packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker & Co. Limited 
DORCHESTER. M ASS,

Established 1780

Satisfy and Multiply
Flour Trade with

“Purity Patent” Flour
Grand Rapids Grain & Milling Co. 

Grand Rapids. Mich.

T D  A P I ?  Your Delayed 
1 I V A l j E /  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Gronrl Rav*tds. Mich.

Just as Sure as the Sun 
Rises

^ p R E S C E N T  

F L O U R
3

Makes the best Bread and Pastry

This is the reason why this 
brand of flour wins success for 
every dealer who recommends 
it.

Not only can you hold the old 
customers in line, but you can 
add new trade with Crescent 
Flour as the opening wedge.

The quality is splendid, ii is 
always uniform, and each pur
chaser is protected by that iron 
clad guarantee of absolute satis
faction.

Make Crescent Flour one of 
your trade pullers—recommend 
it to your discriminating cus
tomers.

Voigt 
Milling

P R p c r f M T l  Co.

B u c k w h e a t
We are in the market for 20,000 

bushels of new buckwheat and can 
use in car lots or bag lots. Don’t 
fail to write or phone if you have 
any to offer.

Highest price paid at all times.

Watson-Higgins Milling Co.
Grand R apids, M ich.
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Michigan Retail Hardware Association.
P residen t—E . S. Roe, B uchanan.
V ice-P residen t—Chas. H. M iller, F lin t.
S ecre ta ry—A rth u r J . Scott, M arine City.
T reasu re r—W m . Moore, D etroit._______

Business Is  N ot Bargain Sales.
Bargains! W hat are they? Some

thing for nothing? If so, somebody 
is ‘‘getting  the w orst of the bargain.
It may be the m anufacturer, the jo b 
ber or the retailer, but not the ulti
m ate buyer. Somewhere in the sell
ing chain there is a m issing link, else 
the buyer could not get value for 
nothing; th at is, assum ing th a t he got 
a real “bargain.'’

Not that bargain sales may not be 
entirely legitim ate at times, and the 
careful buyer wise in taking advan
tage of them, but they are the excep
tions to  the rule of business—excep
tions that prove the rule that all le
gitim ate business presupposes not 
only a fair equivalent for the money 
paid, but also a profit to  the seller. 
On any o ther basis than this a con
tinuance of business relations is im
possible.

So the bargain hunter is taking ad
vantage of exceptional conditions to 
secure value for which he does not 
pay. I t may be a fire or a bankruptcy 
or a shipwreck th at has made possible 
the sale of goods below cost.” In  any 
case, some one loses w hat the bar
gain hunter gains. Business—m er
chandizing—in the true sense of the 
word always is disturbed by bargain 
sales.

The craze for bargains is like the 
measles—it usually attacks every
body at some time in life. Some peo
ple never recover from it. They be
come chronic bargain hunters and 
forever haunt the cheap counters in 
search of “a little m ore for their m on
ey.” Tim e and again they find them 
selves deceived, but like the m ining 
stock investor they come again and 
again to the “sale.” O thers, learning 
from experience, recover from  the 
bargain epidemic and settle  down to a 
search for quality goods at quality 
prices, and having adopted this plan 
they become satisfied buyers of satis
factory merchandise. This process of

education is going on all the time. 
People with the bargain fever in their 
veins buy at departm ent stores, from 
catalogue houses and peddlers. After 
recovering from  the fever they buy 
hardw are at a hardware store, books 
at a book store, etc., pay the price 
and demand full value.

M erchants, too, som etim es get the 
bargain-giving fever. They ache to 
give the public large values at small 
prices. Even m anufacturers a t times 
are attacked by this form  of the fev
er—the altruistic type. One m aker of 
carriages became such an enthusiast 
on the subject of selling his carriages 
to  the public through mail order 
houses at bargain prices th at he over
did the m atter and went into bank
ruptcy. I lis  creditors suffered for his 
philanthropy, but no account could be 
made of the incidental losses to  legit
imate m akers and handlers of car
riages whose regular business had 
been disturbed by this kind-hearted 
carriage m anufacturer who loved to 
give people som ething for nothing— 
at som ebody’s else expense. A thou
sand similar instances could be cited, 
from safety razors to steam boats, 
where m anufacturers infected w ith the 
bargain-giving fever have sold them 
selves out of business by offering 
their products a t less than their real 
value. This process is going on ev
ery day, and there seems to  be no 
way to stop it except to give the fools 
m ore rope w ith which to hang them 
selves.

R etailers are often similarly affect
ed. They imagine th at the really 
sm art thing in business is to sell 
cheap—never thinking th at anybody 
can do that as long as his money 
lasts. They advertise cut prices and 
sell at cut prices until, m etaphori
cally speaking, they cut their own 
throats. Did you ever hear of a re
tailer failing in business because of 
getting  too high prices for his goods? 
Possibly, yes; but in a thousand o th 
er failures the cause was low prices. 
M odern m erchandising is ideal not 
when goods are given away, nor yet 
when they are sold a t an exorbitant 
figure, but when the seller m eets the

buyer on the plane of fair value for a 
fair price and both are satisfied. On 
such a basis they' can m eet again; on 
any o ther they are sure to  become 
estranged. If the buyrer is overcharg
ed he will buy' no m ore; if the seller 
is underpaid, it is only a question of 
tim e when he will sell no more, for 
his creditors will have his store—and 
the bag.—Am erican Artisan.

To the Point.
“W illiam ,” she said, “means good; 

Jam es m eans beloved. I wonder—” 
A flush m anteled her cheek. “I won
der,” she softly m urm ured, “what 
George m eans?”

“George m eans business, I hope,” 
said m other, looking up from  the 
wedding announcem ents in the eve
ning paper.

A  Good Investm ent

PEANUÎRÔÂSTERS 
and CORN POPPERS.Grat Variety,

EASY TERMS. 
Catalog Free. 

KIN6ERY MFG. CO., 106-108 L  Pearl St.,Clnclniiatt.G

Established in 1873

Best Equipped 
Firm in the State

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

T h e W eatherly Co.18 Pearl St. Grand Rapids. Mich.

Perfectly
Insulated

Same as Our
Coolers

Made of 
Selected 
Quarter Sawed 
Oak and 
French Beveled 
Plate Glass ■>

Brecht’s Refrigerator Display Case
Keeps your food stuffs in a clean and sanitary condition and is a protection to perishables 

W E MAKE HIGH GRADE M ARKET OUTFITS. COOLERS. ETC.
Write Department “K" for Particulars

THE BRECHT COMPANY
ESTABLISHED 1853

Main Offices and Factories ST. LOUIS. MO.
N e w  York D enver San Francisco Hamburg Buenos Aires

IT ’S A GOOD INVESTMENT
T o  Display Your Food Stuffs in a Sanitary Manner 

Consider H ow  Attractive and Inviting T h ey  W ould Appear in

No other ammunition ever gained greater popularity. Our sales have increased in leaps and bounds. You should be getting your share of this trade. 
Write for catalog, prices and co-operative selling plan. Do this today. ROBIN HOOD AM M UNITION CO , Bee Street. Swanton, Vt
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Detroit Department
W oodward Avenue T o Change Face.

D etroit, Feb. 13 — Alanson S. 
Brooks and Em ory W , Clark have 
leased to  J. L. H udson, for a long 
term  of years, the  building a t 172 and 
174 W oodw ard avenue, occupied by 
the Fair fur house and the Scotland 
W oolen Mills Co. W hile the term s 
of the deal are private, the annual 
rental is understood to  be about $25,- 
000. I t  is a four-story building hav
ing a frontage of 40 feet.

The portion occupied by the Scot
land W oolen Mills Co., at No. 174, 
was recently leased for five years to 
Louis Perentisis, and Mr. H udson has 
ju st closed a deal w ith the Farrand 
Piano Co., leasing the store a t 172 
W oodw ard avenue for a like term .

The structure  adjoins the new 
H udson building, erected on the 
property of the Stevens Land Co., on 
W oodw ard avenue, and it is under
stood th a t a t the expiration of the 
leases on the newly acquired proper
ty  Mr. H udson will erect a building 
of corresponding height and make it 
a part of the H udson store.

T here will be no trip  by the Upper 
Peninsula Developm ent Bureau this 
year. The m em bers of the Bureau 
will devote them selves to  en terta in 
ing the m em bers of the D etro it 
Chamber of Commerce, who will visit 
Menominee, Escanaba and Manistique. 
I t will be the object of the Bureau to 
m uster a large num ber of the repre
sentative m en of the U pper Peninsula 
to accompany the D etro it guests.

The D etroit Edison Co.’s report for 
the liscal year ending Dec. 31, 1911, 
gives the gross earnings as $3,598,094, 
com pared to $3,030,207 for the p re
ceding year, a gain of $567,887.

T he balance available for dividends 
was $853,175 during 1911, being equiv
alent to  14.2 per cent, earned on the 
capital stock of $6,000,000, com pared 
to  the surplus of $708,383 in 1910, 
equivalent to  12.3 per cent, earned on 
the capital stock which was then 
$5,747,000.

T he assets of the company were 
increased m ore than  $2,500,000, to 
taling $23,111,293, as com pared with 
$20,543,926 a t the end of 1910.

The bonded indem tedness increas
ed from  $12,290,000 in 1910 to $14,021,- 
000 in 1911.

On the whole, the report shows 
that the earnings for the year have 
established a new record and in o ther 
ways the showing made is consider
ed a very favorable one.

T he directors of the M ichigan Sug
ar Co. have decided to  double the 
capacity of the plant a t Alm a a t an

estim ated cost of about $250,000. The 
addition, which will be com pleted by 
fall, will increase the to ta l capacity 
to  1,200 tons of beets a day and in
crease the output of sugar to  about 
30,000,000 pounds a year. I t  was also 
decided to  begin the construction of 
the $1,000,000 p lant a t Pigeon, and for 
this purpose additional stocks or 
bonds or both will be issued.

The D etro it Cream ery Co. has 
taken over the distribution of the en
tire output of the W alker-G ordon 
Farm  & Laboratory.

The success of the plan of supply
ing high grade milk has proven so 
great that it was found necessary to 
arrange a m ethod of distribution 
whereby the increased demand could 
be properly taken care of. T he W alk
er-G ordon Co. has one of the finest 
dairy farm s in the world, com prising 
340 acres, near Birmingham, w ith a 
herd of 125 cows selected and cared 
for under ideal conditions, and with 
every facility for producing and deliv
ering the milk a t a central station  in 
Detroit, fresh and pure. T his com
pany was founded and is operated not 
as a profit-m aking company, but sole
ly for the benefit of the public health 
and especially for the health  of ba
bies and sick persons to  whom  a 
supply of absolutely pure milk is es
sential. I t  has paid no dividends and 
aims to  produce the milk a t cost.

The Common Council has ordered 
$25,000 additional cash placed in the 
coming budget, this am ount to  rep re
sent the c ity’s donation to the Cadil- 
laqua, the big w ater fete planned by 
the Board of Commerce for next July.

The • D etroit Stove W orks, at its 
annual m eeting of stockholders, elect
ed the following directors: W . T. 
Barbour, W. G. H enry, G. B. Gun
derson, M. B. Mills and E. T. B ar
bour. T he officers are W . T. B ar
bour, P resident; W. G. Henry, Vice- 
President; G. B. Gunderson, Secre
tary  and T reasurer. T he 1911 busi
ness of the company was not as large 
as th at of 1910, but a better showing 
is anticipated this year.

F rank  Kirby has subm itted to the 
directors of the Cleveland & Buffalo 
T ransporta tion  Co. plans for the new 
passenger steam er to  be built to  ply 
between Cleveland and Buffalo. Al
though the plans were not complete 
in every detail, they w ere sufficiently 
so for the d irectors of the company 
to obtain an excellent idea of the 
boat. I t  is considered very likely by 
marine men th at the new steam er 
will be built a t W yandotte  and D etroit

by the D etro it Shipbuilding Co., which 
Constructed the o ther steam ers of the 
fleet, as well as the boats of the D. 
& C. fleet, built along the same lines. 
T he new steam er will cost $1,500,000 
and will be ready for service in 1913.

The Spice of Life.
A T ea Party—T he Connoisseur rec

om m ends:
For lovers—propiniqui-tea.
For the wedded—fideli-tea.
For the scientist—curiosi-tea.
For the Am erican—liber-tea.
F or the priest—austeri-tea.
For the politician—capaci-tea.
For the philanthropist — generosi- 

tea.
For the business man—integri-tea.
For the maiden—m odes-tea.
For the statesm an—authori-tea.
For the wit—brevi-tea.
For the juggler—dexteri-tea.
For the preacher—divini-tea.
For the newly-wed—felici-tea.
F or the m an in trouble—equanimi- 

tea.
For the farm er—fertili-tea.
For the extravagant—frugali-tea.
For the sage—gravi-tea.
For the jockey—celeri-tea.
For the proud—humili-tea.
For the sinner—morali-tea.
For the guilty—immuni-tea.
For the judge—im partiali-tea.

For the servant—civil-tea.
For the damaged—indemni-tea.
F or the just—inflexibili-tea.
For the wavering—stabili-tea. *
F or the solemn—joli-tea. p  
F or the victor—magnanimi-tea: «
For the candidate—m ajori-tea. !
For 4he fictionist—probabili-teap 
For the biblomaniac—rari-tea.
For the foolish—sagaci-tea.' , <j 
For the banker—securi-tea.
For the aeronaut—intrepidi-tea:

Making Head Cheese.
Take 11 pounds of rind from  the 

belly, upon which one-half inch of 
fat has been left, and 2 pork  shanks, 
both of which have been boiled until 
quite tender, cut into pieces an inch 
and a half long, and add 5 ounces 
salt, 2 ounces of ground pepper and 1 
ounce o f- whole caraway seed. Mix 
together and stuff in bladders or 
bungs. They m ust then be boiled 
from one-half to th ree-quarters of an 
hour, according to  the size. A fter 
boiling they can be pressed w ith a 
weighted board, thus giving them  a 
flat appearance. If  they are smoked 
they should not remain in the sm oke
house longer than five days, or they 
will become quite hard. If  they are 
to  be used fresh, w ithout smoking, 
the grated rind of a lemon may be 
added.

The APEX BREAD TOASTER
T H E  BEST T O A ST E R  M ADE

FOR USE OVER GAS, GASOLINE A ND BLUE FLAME OIL BURNERS 
Retails a t 25c w ith a Good Profit to  the Live Dealer

Manufacturers A. T. Knowlson Company, Detroit, Mich.

AM ERICAN RUBBERS
For the best trade—for those requiring fit and style 

as well as durability

All the new shapes in

American, W oonsocket and Para Brands 

DETROIT RUBBER CO. :: DETROIT, MICH.

DETROIT, MICH.
A perfect cold storage for Poultry and all kinds of Fruits and Produce. Eggs stored with us usually sell at a premium of 

# c  per dozen. Liberal advances. Railroad facilities the best. Absolutely fireproof. Correspondence solicited.



24 M I C H I G A N  T R A D E S M A N February 14, 1912

Michigan Knights of the Grip. 
P res iden t—C. P . Caswell, D etro it. 
S ecre ta ry—W in. J . D evereaux, P o rt 

H uron.
T rea su re r—Jo h n  H offm an, K alam azoo. 
D irectors—F. L. Day, Jack so n ; C. H. 

Phillips, L apeer; I. T. H urd , D avison; 
H . P . Goppelt, S ag inaw ; J . Q. Adam s, 
B attle  C reek; Jo h n  D. M artin , G rand 
Rapids.

Grand Council of Michigan, U. C. T. 
G rand Counselor—George B. Craw , P e-  

toskey.
Ju n io r Counselor—Jo h n  Q. A dam s, B a t-tip Prppk
P a s t G rand Counselor—C. 

D etroit.
G rand S ecre ta ry—F red  

T raverse  City.
G rand T reasu re r—Jo e  C.

A. W heeler, 
C. R ich ter, 

W itlift, D e
tro it.

G rand Conductor—E. A. W elch, K ala-
mazoo. „  .

G rand Page—M ark S. B row n, Saginaw .
G rand Sentinel—W alte r  S’. L aw ton, 

G rand R apids. _  . „
G rand C haplain—Thos. M. T rav is, P e- 

toskey.
E xecu tive  C om m ittee—Jam es  F. H am - 

mell. L ansing ; John  D. M artin , G rand 
R apids; A ngus G. M cE achron, D etro it; 
Jam es E . B urtless, M arquette.___________

W afted Down F rom  Grand T raverse 
Bay.

T raverse City, Feb. 13 — George 
Creech, form erly w ith the John  Fitch 
Co., of this city, carries the grip for 
the A. L. Joyce B ottling Co. and will 
represent that house in this terri
tory. May success be yours is our 
wishes, George.

If Chas. Langaen, the Pillsbury 
Flour Co. representative, had not 
familiarized himself w ith a dog in 
Mesiek recently, he would not have 
been obliged to  purchase a new pair 
of trousers. Charles says they were
thin in the seat anyway.

A. F . Churchill, the M ayor and 
m erchant of Harlan, has about made 
arrangem ents to sell his stock of m er
chandise to a Mr. W agner. Mr. 
Churchill has been a very successful 
dealer and the boys will all m iss him, 
but they all wish him success in the 
future. How about those good din
ners we used to get there?

The H otel Yeazel, form erly the 
Truesdell, has adopted the individual 
towel system, for which the boys feel 
Thanks!

John Bailey, form erly a T raverse- 
ite, but now of Grand Rapids, was 
seen in' this section this week, and 
John certainly looks as though city 
life agreed with him.

D. L. Robbins and Fred  R. Collar, 
both of Grand Rapids, spent Sunday 
in the Queen City of the N orth, and 
we are pleased to render a favorable
report.

Adrian Oole spent Sunday in Pe- 
toskey and, according to his better- 
half’s tell, it will be a long time be
fore she will consent to  it again. 
Really, Sunday should be spent at 
home, but we presum e it was actually
necessary.

Mr. Rauhn, at one time connected 
with a restauran t a t Copemish, is out 
with the Arcadia Overall Co.’s line. 
You are welcome.

Alm ost any old salesman could sell 
dry goods in Grand Rapids if he had 
an office there and prepared his can
didate at the M orton House grille.

D on’t forget our annual party  to 
be given Feb. 23. T he Com mittee is 
busy and all the U. C. T . boys are 
boosting. Remember, visitors are cor
dially invited.

Oh, joy, we are going to  have a 
cracker-jack ball team  this season. 
Think of it, T racey Gillis is the P res
ident and Jack Gilchrist has been ap
pointed the official kidder. How about 
th at M anistee team, Jack?

T he home of Joe Robinson, who 
was at one time a resident of our 
city, but now of T oronto , Canada, 
was visited by a  stork and they re
po rt the little baby girl is doing 
nicely.

W e are in receipt of a letter from  
the office of the Secretary of the 
S tate Board of H ealth  which in part 
reads as follows; “W e believe that 
one of the w orst form  of nuisance 
prevalent to-day is the uncleanly de
pot and hotel outhouse o r closet, and 
wherever such a nuisance is found the 
law should be enforced for its correc
tion.”

The S tate is willing to p rotect us if 
we will kindly bring  these conditions 
to  its notice. Secretary R. L. Dixon, 
of Lansing, is surely w ith us on the 
hotel regulation laws, etc.

F red  C. Richter.

W hat Some Michigan Cities Are D o
ing.

W ritten  fo r th e  T radesm an.
T he Lakeside Board of T rade, 

Muskegon, will hold its first big 
booster banuet Feb. 28, and it is ex
pected th at 200 people will attend.

D etro it bankers are m aking prelim 
inary plans to entertain  the Am eri
can B ankers’ Association this year, 
the convention opening Sept. 9 and 
continuing five days.

The old A tlas P arlo r F ram e Co. 
p lant at Muskegon, which has been 
idle for the past two years, hSs been 
purchased by Sheldon & Co., of Chi
cago, m anufacturers of m anual tra in 
ing and school supplies, who will oc
cupy the factory, employing from  
seventy-five to one hundred and fifty 
men.

T he new railroad in the Thumb, 
the D etroit, Bay City & W estern, 
with rails laid from Bay City to  W il- 
mot, plans to extend the line south 
th rough Snover, Peck, Croswell and 
Lexington to Pt. Huron.

F lin t is now being supplied with 
electric pow er furnished by the hy
dro-electric plant a t Cooke’s dam on 
the Au Sable River. T he supply is 
approxim ately 140,000 volts brought

in over three lines of cable. Bay City 
and Saginaw are being supplied with 
pow er from  the same source.

Prospects point to  active building 
operations in B attle Creek this year. 
Two local con tractors have o rder
ed a trainload of building m aterial 
through one of the lum ber com
panies, or enough to  build about fifty 
houses.

The F lin t Board of Commerce 
w ants 2,000 m em bers on its ro ste r be
fore the close of the year. The m em 
bership fee is $1 and an active cam
paign is on.

Saginaw is now included in the list 
of cities with bank clearings publish
ed weekly, this recognition being se
cured largely through the efforts of 
Joseph P. Tracy, Secretary of the 
Saginaw Board of T rade.

Autom obiles evidently are not the 
whole thing—not even a t F lin t—for 
the F lin t W agon W orks has orders 
enough in sight now to insure the 
busiest year in the history  of th at 
concern.

Plans are out for two new hotels 
a t Escanaba this year.

Efforts are being made by the 
South H aven Board of T rade  to  
bring about the jo ining of tracks of 
the Michigan Central and the F ru it 
Belt tracks in th at city for the full 
interchange of traffic.

D espite a deficit of nearly $2,000 
the Calhoun County Fair will be 
held again this year at M arshall, and 
good w eather is being prayed for.

T he business done at the Petoskey 
postoffice during 1911 was $1,600 
ahead of any previous year and is a 
good index of w hat the city as a 
whole is doing in a business way.

T he date of the Reed City B ooster 
Club banquet is M onday evening, 
Feb. 19, and it is expected th at at 
least 250 m en will feel sufficiently in
terested  in the welfare of their town 
to buy the one dollar tickets and a t
tend.

T he new industry a t Big 'R apids, 
the broom  factory, is in operation 
now, employing th irty  girls and two 
men.

Petoskey has secured a pew  indus
try, the piano bench factory of the 
Bon T on M anufacturing Co., now lo
cated at W olverine. T he plant will be 
located in the Ramsdell building, 
Mitchell street and W oodland avenue.

M arquette is prom ised a m odern 
freight station th is year by the South 
Shore Railroad. T he building will be 
40x126 feet, brick, w ith concrete 
floors.

Kalam azoo aims to  bring its police 
and fire departm ents up to  m ore m od
ern standards and data on the pub
lic safety departm ents of 150 cities 
th roughout the country is being se
cured with this end in view.

A new milk ordinance will go into 
effect a t F lin t May 1 and nearly 100 
milk dealers m et w ith the Board of 
H ealth  recently to  discuss its m eas
ures. T he tuberculin test is requir
ed, also the cooling of m ilk to  50 de
grees in summer, and some of the 
milkmen claim that the la tte r require
m ent can not be complied with.

The Kalam azoo P ark  Commission 
has received from  a landscape gar

dener an extended report w ith plans 
outlining a course of trea tm en t in the 
developm ent of the city parks. Kal
amazoo has eighty-five and one-half 
acres of parks, or one acre for 500 peo
ple, while the average for cities be- 
twen 30,000 and 50,000 population in 
the United S tates is one acre of park 
for every 200 people.

A num ber of the leading cobblers 
of Calum et have organized under the 
name of the N orthland Shoe M anu
facturing Co. and will build a factory 
in Calumet this sum m er for the m an
ufacture of m iners’ boots. I t  is esti
m ated th a t about 50,000 pairs of these 
boots are sold locally every year, the 
average life of these boots being 
about four m onths. T he company 
will send out salesmen to  cover all 
of U pper Michigan and M innesota.

Kalam azoo will endeavor to  clean 
up arid regulate its room ing houses, 
after the m anner adopted in larger 
cities.

A  new and perm anent museum has 
been opened in M anistee in connec
tion with the public library.

The B enton H arbor Developm ent 
Co. is planning an active campaign 
this year to secure new industries. 
Officers elected for 1912 are: P resi
dent, L. L. F ilstrup ; V ice-President, 
S. E. D aigneau; Secretary, H. S. 
G ray; A ssistant Secretary, F. H. E lls
w orth ; T reasurer, O. B. Hipp.

A new $50,00 hotel and bath house 
will be com pleted at Benton H arbor 
early in June.

A curfew ordinance is under con
sideration a t Saginaw.

Alm ond Griffen.

Woman Drumming Up Trade.
H uron, S. D., Feb. 12—Mrs. C. A. 

Keeler, wife of a well-known traveling 
salesman of this city, is m aking a 
good comm ercial traveler.

Several weeks ago Mr. Keeler, who 
represents a wholesale grocery house, 
fell upon an icy sidewalk, receiving 
injuries th a t disabled him from  visit
ing his trade. Realizing th a t her 
husband’s business would suffer in 
his absence, Mrs. Keeler took his 
sample cases and has been m aking 
all trips regularly  for him. She has 
been em inently successful, her order 
book showing an increase in m any in
stances.

Mrs. Keeler says she enjoys the 
work, finding it far less disagreeable 
than expected. She receives cour
teous treatm ent everywhere. In  spite 
of the intensely cold w eather, she ex
perienced no discomfort.

Traveling Men Quarantined.
La Crosse, W is., Feb. 12—Fifteen 

traveling men, representing m ainly 
Chicago houses, have been quarantin
ed a t the City H otel a t Blair, Wis., 
for a week, and will be obliged to 
rem ain a t least ano ther week, accord
ing to an announcem ent of a ttending 
physicians to-day. A case of sm all
pox is the cause. A constable guards 
the place to  prevent the escape of the 
comm ercial travelers, none of whom 
has been attacked by the disease.

A dog’s bark m ay be worse than 
his bite, but give us the bark every 
time.
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News and Gossip of the Traveling 
Boys.

Grand Rapids, Feb. 13—T he own
ers of the Downey House, a t L an
sing, are w aiting to  see w hether In g 
ham county again favors local option 
or not a t the spring  election before 
deciding w hether they will rebuild. If 
the county goes dry  they have decid
ed not to  rebuild. A lthough we have 
always favored local option, by all 
m eans they should have a new hotel 
for Lansing.

D rink and the world drinks with 
you. Sw ear off and you drink alone.

A bout a m onth ago the S tate Board 
of H ealth  gave the Com mittee to  un
derstand th at they were in hearty  ac
cord with their w ork to abolish the 
roller towels and o ther questions of 
hotel sanitation ,and they would noti
fy all hotels and public places to  dis
continue the use of the much talked 
of roller towel. T o  date the w riter 
has not found a hotel th at has been 
notified.

W hich brings to mind th a t Lord 
T ennyson may have referred  to  the 
roller towel when he w rote :

For m en m ay come 
And m en m ay go,
But I go on forever.

F rank  H utchinson (A. K rolik  & 
Co., D etro it) gave a dinner party  to  a 
few of his gentlem en friends in De
tro it last Saturday. Am ong the gen
tlem en who attended were Ed. May
ers, W alt. Fuller and Mike Clarkin. 
O thers who attended were Ed. Sov- 
ereen, Joe  Kain and the w riter. W hile 
we stated th a t Mr. H utchinson gave 
the party, each paid for his own lunch 
—a regular Dick Smith affair.

In  order to  keep abreast of the 
tim es and also give the  type puncher 
m ore work, we are going to  give a 
list of the tw enty  g reatest traveling 
“sm ear” players of all tim e:

Ed. Sovereen.
John  Califf.
H. B. W ilcox.
Mrs. H. B. W ilcox 
Sam Simmons.
Dan Zant.
Cliff Herrick.
Jake Johnson.
Bill Berner.
H. L. P ro per(?).
Louie Firzlaff.
Barney S tratton .
H ow ard Damon.
W alter Shellington.
H arry  W inchester.
W ally W endell.
T erry  Barker.
Malcolm W innie.
C. Ben Hansen.
W alter Ryder.
The Downey House, at Lansing, 

went up in smoke last week. Bet the 
smoke didn’t go any h igher than  the 
ra tes did a fte r the place was rem od
eled a couple of years ago!

R eferring  to  F red  R ichter’s request 
of last week th a t we m ention a T rav 
erse m an in our bachelor’s list, we 
wish to  state  that, owing to  the great 
scarcity of girls and old maids in 
this section of the country, we would 
ask Freddy to  look after his own te r
ritory. W e have taken the lower half 
of M ichigan and W isconsin and now 
take pleasure in presenting the no rth 

ern half of each state  to  the T raverse 
City correspondent.

W e m et Ed. Sovereen one week 
after he had been in a Pere M ar
quette Railroad wreck and he was 
still shaking and he had a g reat 
bunch of white hair added to  his top 
piece as a result of the catastrophe.

T here have been several complaints 
from  the boys about the hotel a t 
M arion—roller towels and unclean 
lavatories. Get busy, hotel m anage
ment.

W e were very much surprised to  
hear of the announcem ent of our 
friend, Dave Hoogerhyde, P. Steketee 
& Sons’ representative, as candidate 
for alderm an of the sixth ward. W ell, 
some traveling m en keep dropping 
back in spite of all.

H arry  Schlanger, the  popular m er
chant of Om er, after thinking over 
the m atter very carefully fo r two 
years, has finally decided th a t Om er 
is about as good as any tow n in the 
S tate—hence he has w ithdraw n his 
stock from  sale.

Joe  Isem an, of D etroit, the Old 
Colony rubber man, has been elected 
chief of the Ananias Club of Michi
gan for the year 1912.

W m. A. Lovelace, w ith Barclay, 
Ayers & Bertch, has resigned and 
accepted a position w ith the Chicago 
M achinery Exchange. Mr. Church 
will fill the position left vacant by 
Mr. Lovelace.

Geo. Sanford is m anager of the 
Bellaire House, at Bellaire. T his in
form ation in itself is noth ing out of 
the ordinary. Everybody who gets 
anywhere near Bellaire knows Geo., 
either by face or sound. Geo. b rought 
in a lame duck the o ther day and put 
it in a basket to  care for it. A bunch 
of ruffianly traveling men, headed by 
Chief Ruffiian John  H ondorp, procur
ed a dead duck and exchanged it for 
the live one. Of course, Sanford 
thought his duck had died, but when 
he stepped from  the office the boys 
would change ducks again. Finally 
Sanford concluded the duck had been 
sleeping and after several sw itches he 
decided th at he would neve* take an
o ther drink.

Bill Cook and wife, of Kalamazoo, 
attended the U. C. T . dance Saturday 
night.

T he 5:30 P. M. train  going north  
Friday was held up at Alpine, twelve 
miles north  of Grand Rapids, for a 
long time w aiting for a couple of 
freight trains th a t were stalled in the 
snow. T he boys would much ra ther 
stay in Grand R apids than Alpine 
and the P. M. should certainly know 
where their freight trains are.

H arry  H ydorn, notorious Secretary 
of Grand Rapids Council, No. 131, 
celebrated his 27th birthday anniver
sary on St. Valentine’s day. A sur- 
pise party  was given in his honor by 
a num ber of his friends.

H as your wife ordered her new 
dress for the banquet? W e’ve quit 
w orrying about ours.

W e were very sorry  to hear th at 
our bald headed friend, Tom  Trinder, 
became jealous of Joe Kain as soon 
as we published Jo e’s age in the eligi
ble bachelors’ list. W e are not jeal
ous of Joe 'on account of his age.

W e’re jealous because he’s a bache
lor.

Norm an Eggem an w rites th a t we 
made a m istake in giving his age. I t  
should read 19 instead of 21. W e’re 
both liars.

Ju s t to  show we’re not naturally  
grouchy and have it in for all ho
tels, we wish to  state th a t the M arsh 
H otel, at Boyne Falls, has discontin
ued the roller towel and has made 
everything as strictly  sanitary as 
possible. W e wish to  congratulate 
B rother M arsh and his estim able wife 
and we think the example should be a 
good one to  be followed by a few 
o ther hotels. T hey are bound to  do 
it sooner or later anyway.

T he first signs of spring appeared 
a t the regular m eeting of Grand Rap
ids Council, No. 131, on Saturday, 
Feb. 13, when John  M artin and W il
bur Burns appeared in their m instrel 
vests.

John  D. M artin is guilty of the fol
lowing:
“W e can daffodil on Hydorn,

H ondorp or Hanifin — gee, it’s 
fierce;

But we freely confess, it’s a m ighty 
bad mess

T o daffodil on Franklin  Pierce.” 
T he m eeting Saturday evening, 

Feb. 3, of Grand Rapids Council was 
Past Senior Counselors’ n ight; and it 
was a fine sight to  see the “has beens” 
occupying the different stations and 
conducting the meeting, and they all 
‘came back” good. W alter S. Law- 
ton, acting as Senior Counselor, W il
ber S. Burns, Past Counselor, W ill 
Holden, Jun ior Counselor, John  H on
dorp, Conductor, W alter F. Ryder, 
Page, and John  Kolb, Chaplain, con
ducted the initiatory work of a large 
class of candidates in splendid shape 
without a ritual in sight.

“Tom m y” Driggs, who occupied the 
seat of honor a t the righ t of the 
Senior Counselor a t the U. C. T. 
m eeting on Feb. 3, added a beautiful 
touch to  an enjoyable evening. “Tom 
my,” as he is lovingly called by his 
associates, is the oldest as well as 
one of the m ost beloved m em bers of 
No. 131.

Joe Jacobson, Greenville, has just 
returned from  an extensive trip  
through the E astern  States. Joe, who 
is a m em ber of Jacobson Bros., de
partm ent store, reports th at the busi
ness outlook through the  E ast seems 
much brighter.

T he Michigan Central and the Pere 
M arquette are showing keen rivalry 
as to  which can lose the m ost time. 
Sunday the M. C. pulled in four hours 
late. Not to be outdone the P. M., 
due a t 9:45 p. m. on Monday, arrived 
in Grand Rapids at 4:45 a. m. T ues
day.

John Hach, Jr., of Coldwater, for 
Grand Sentinel, U nited Commercial 
Travelers. J. M. Goldstein.

A New Commandment.
E vidently the local bank had been 

a party  to an em barrassing incident, 
for, over the Cashier’s wicket, in 
fresh black letters, hung the follow
ing, “H onor thy  father and thy m oth
er, but not a stranger’s check,”

Lower Values Ahead For Potatoes.
Toledo, Feb. 13— Prices on po ta

toes have been so high th a t trade is 
not tak ing hold very freely. I  ex
pect to  see a gradual decline in the 
m arket and it is possible th a t we will 
see a sharp decline.

H undreds of cars have arrived in 
m arket frozen, and th is alone has 
damaged the m arket very m aterially. 
D iverting points have quite a sup
ply of cars which have been held and 
fired and are in good condition to  
go forw ard; and these dealers are 
already shading the asking price in 
order to  move some of the accumu
lation. In  addition to  th is feature, a 
good m any of the Michigan shippers 
are anxious to  mo ye their warehouse 
stock on present m arket, w eather per
m itting, and I can see no th ing  in 
sight but lower values.

George W ager.

H is Offense W as Light.
Grand Rapids, Feb. 12—Miss Smith, 

the young lady in the office of our of
ficial scribe, J. M. Goldstein, Saturday 
m orning called several of the mem
bers of No. 131, U. C. T., and asked 
of each some contributions for the 
T radesm an, for she had received w ord 
th at Mr. Goldstein was “unavoidably” 
detained in D etroit. The boys, feeling 
some apprehension, imm ediately call
ed D etro it by phone, and after get
ting Capt. O ’C onnor on the line, was 
told the offense was light and th a t 
Mr. Goldstein could re tu rn  to  his 
home early the coming week.

One of J. M. Goldstein’s Helpers.

M arquette M ining Journa l: Jim  
Harden, traveling out of Chicago 
with a line of m ining supplies, has 
received from W alter Yeazel, of 
Frankfort, an announcem ent of the 
opening of the new H otel Yeazel at 
th at place. All of the traveling men 
then in the Douglass H ouse were 
interested as W alter Yeazel once was 
the friend of every one of the fra te r
nity. Mr. Yeazel was for a num ber 
of years clerk of the H otel M arquette 
at M arquette, and later of the  An
drews H otel a t Minneapolis. About 
two years ago he bought a fruit farm  
at F rankfort and moved there. In  the 
village was the old H otel Truesdell. 
Mr. Yeazel som etim es had to  stay at 
the Truesdell when going into F rank
fort to  sell his fruit, and the old pas
sion for pounding a bell and yelling 
“F ro n t” came back to  him. H e pur
chased the house and has transform 
ed it into a m odern hostelry.

John W . Simmons, aged 57 years, 
form erly traveling  salesm an for the 
Globe K nitting  W orks, died yester
day of paralysis a t his country home 
on the M ichigan avenue road. H e is 
survived by a widow and one son, 
Irland  Simmons, of th is city. H e had 
resided in Grand R apids for many 
years. Private funeral services will 
be held to-m orrow .

T he M ichigan Sorte r Co has erect
ed a factory a t M adison avenue and 
the P. M. tracks for the purpose of 
m anufacturing a po tato  sorter.

If  wishes were w ings good works 
would soon cease.
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Michigan Board of Pharmacy. 
P res id en t—Ed. J . R odgers, P o r t H uron. 
S ecre ta ry—Jo h n  J . Cam pbell. Pigeon. 
O ther M em bers—■Will E . Collins, Owos- 

so; W . A. D ohaney, D etro it and  Edw in 
T. Boden, B ay  City.

Michigan Retail Druggists’ Association. 
P res id en t—D. D. Alton, Frem ont.
F ir s t  V ice-P residen t—J. D. Gilleo, 

Pom peii.
Second V ice-P res iden t—G. C. L ayerer, 

B ay City.
S ecre ta ry—R. W . Cochrane, K alam azoo. 
T rea su re r—W . C. W heelock, Kalam azoo. 
E xecu tive  C om m ittee—W . C. K irsch - 

gessner, G rand R apids; G ran t Stevens, 
D etro it; R. A. A bbott, M uskegon; Geo. 
D avis. H am ilton ; D. G. Book, Dowell; 
C. A. Bugbee, T rav e rse  City.

N ex t M eeting—M uskegon.

Michigan State Pharm aceutical Associa
tion.

P resid en t—E  W . A ustin , M idland.
F ir s t  V ice-P res iden t—E . P . V am um , 

Tonesville. _  .
Second V ice-P residen t—C. P . B aker, 

B attle  Creek.
T h ird  V ice-P res iden t—D. P . Dipp, 

BHssfleld. _
S ec re ta ry —M. H . Goodaie. B a ttle  Creek.
T rea su re r—J. J . W ells, A thens.
E xecu tive  C om m ittee—E . J . Rodgers, 

P o rt H uron ; D. A. Seltzer, D etro it: S C. 
Bain. H illsdale and H . G. Spring, U nion- 
ville.

Grand Rapids Druq Club. 
P res id en t—W m . C. K irchgessner. 
V ice-P res iden t—O. A. Fanckboner. 
S ecre ta ry  and  T reasu re r—W m . H. 

Tibbs. ^  , ,E xecu tive  C om m ittee—W m . Ouigley, 
C hairm an: H enry  Riechel, Theron Forbes.

T he Physician and the Pharm acist.
Physicians need pharm aceutical ad

visers, those whom they m ay consult 
concerning desirable m ethods of pre
paring medicines for adm inistration, 
their incom patibilities and similar 
questions, upon which it is difficult 
for physicians to  keep posted. D uring 
recent years m any physicians have 
been inclined to  forsake their corner 
druggist, because he has been tried 
and too often found wanting, and 
have pinned their faith to  p h a rm a
ceutical m anufacturers and prom oters 
of specialties and their detail men. 
Dependence on the specialty proprie
to rs has, however, been disastrous— 
so disastrous th a t well-informed phy
sicians will have no m ore of the de
tail men.

T he recent reports of the Council 
on Pharm acy and Chem istry of the 
Am erican Medical Association and of 
the A ssociation’s chemical laboratory 
dem onstrate amply that entire de
pendence can not be placed on m anu
facturing pharm acists and their end
less assortm ents of ready-m ade tab 
lets, elixirs and syrups.

W hile it has not been the aim of 
the American Medical Association in 
its propaganda for honest medicines 
to  specially favor the retail pharm a
cist and to  work in his interests, its 
publications are such th at the  retail 
pharm acist could use a large part of 
them  as argum ents that he deserves 
the confidence of the practicing phy
sician. T he recent reports from  the 
Association’s chemical laboratory  
giving the results of exam inations of

tablets of bism uth, phenol and opium 
and of certain compound digestive 
tablets m ight well be used by the 
pharm acist as an argum ent to physi
cians, th at instead of using the thou
sand and one ready-m ade tablets of
fered by m anufacturers, it would be 
to  the advantage of the physician as 
well as the patient, if, instead, he 
would prescribe remedies to  be put 
up by the pharm acist. Again, the 
reasons given by the Council on 
Pharm acy and C hem istry for not rec
ognizing the chemical substance, qui
nine arsenate, can be used by the 
pharm acist as another argum ent why 
the physician should w rite prescrip
tions. Quinine arsenate, it should be 
stated, was rejected by the Council 
because it was held th a t this com
pound containng both quinine and ar
senic was such th at it could not be 
used in quantity to get an efficient 
dose of quinine w ithout getting  too 
much arsenic, or if used for its ar
senic value, its quinine content was 
too small to be of any use. Instead, 
it was suggested th a t physicians had 
better combine quinine and arsenic in 
their prescriptions in the quantities 
that are adapted to  the needs of the 
individual patients. W hile quinine ar
senate is a definite chemical sub
stance the argum ents given against 
its use will apply to  m ost proprietary 
m ixtures.

As another illustration of the possi
bilities which lie before pharm acists, 
a recent discussion in the Journal of 
the American Medical Association re
garding the investigation of ergot 
preparations carried out by Edm unds 
and Hale, in the Hygienic L aboratory 
of the United States Public H ealth  
and Marine H ospital Service, m ay be 
taken. T his exam ination showed in 
the first place that the proprietary 
preparations of ergot claimed to  be 
wonderfully reliable, potent and per
m anent, possessed none of these 
qualities. T he exam ination further 
showed th at fluid extracts made by 
different firms, although claimed to 
have been standardized physiologi
cally, on the o ther hand did not com
pare favorably w ith a fluid extract 
made in a small way by the authors. 
I t  is in teresting  to  note th a t the 
Journal of the Am erican Medical As
sociation, in com m enting on this 
work editorially, suggested tha t:

“Such results suggest th at a relia
ble pharm acist following the official 
m ethod m ay be able to  supply the 
physician with as good preparations 
as the large m anufacturing houses, or 
even better.”

In  o ther words, the editor evident
ly  believes th a t the tim e when the

pharm acist m ight w ith advantage 
make his own fluid extracts has not 
passed, even in the case of such a 
drug as ergot.

Happily, there are signs th at phar
m acists are awake to  the tendency of 
the tim es and are m aking efforts to 
devote m ore attention  to  the profes
sional side of their profession; and, 
as a result, there is a tendency oq the 
part of physicians to  go back to  the 
old times, and once m ore get in touch 
w ith their druggist. T he pharm acist, 
however, m ust realize that physicians 
need real pharm acists as advisers and 
not druggists, who, while prom inent 
a t “G et-together-d inners” w ith talk of 
U. S. P. and N. F. Propaganda, neg
lect their prescription counters to 
prepare grewsom e “patent medicine” 
displays and advertising dodges in 
their front windows.

An illustration that pharm acists do 
not always appreciate the needs and 
dem ands of physicians was given 
some tim e ago by an editorial dis
cussion in a drug journal in which 
was lauded as a shining light one of 
the class of druggists who would 
“w ork” the doctor as did the detail 
men in the past. T his drug seller 
decorated his front window with a 
sign which read:

“If You Have No Fam ily Physi
cian, L et Us Recommend One.” To 
supply the desired name of the pro
posed physician to the unwary pass
er-by who m ight be a ttracted  by the 
sign, this seller of drugs placed the 
names of all doctors in his neighor- 
hood on cards, shuffled them, and then 
“dealt,” so to  say, “from  the top 
of the  deck” when his advice was ask
ed. The drug journal says:

“T he list of doctors in the store 
includes about a score of names and 
addresses of efficient physicians resid
ing in the vicinity of the store, and, 
in recom m ending them, a system  of 
ro tation  and a lternation  is employed. 
Having recom m ended one doctor, the 
clerk crosses off th at physician’s 
name, and when the next request for 
a good physician is made, he selects 
the doctor whose name appears next 
on the list.”

I t  appears th at the d rug seller feels 
proud of his Paris-like judgm ent, and 
the drug journal apparently  believed 
th a t physicians were devoutly thank
ful for the recom m endation thus giv
en! T his much m ay be said of this 
seller of drugs: H is advice is on a 
par w ith th a t which he gives when he 
recom m ends a “patent medicine” of 
the com position of which he is ignor
ant, for a disease th a t he does not 
understand.

T he plan proposed by this druggist 
is, of course, an insult to  the medi
cal profession, and it is evident that 
this has been generally appreciated,

for the scheme does not appear to  
have found favor.

I am convinced th at physicians fully 
appreciate the help which pharm acists 
can give them , and it only rem ains 
for the individual pharm acist to  go 
to, the individual physician and dem
onstra te  that he is the one th a t m ay 
be relied on. T his plan of procedure, 
I am sure, prom ises much good both 
for the pharm acist and the physician, 
and is my excuse for presenting  this 
thought at this time.

W . A. Puckner.

The Boss Says:
1. D on’t lie. I t  w astes my time 

and yours. I am sure to  catch you 
in the end, and that is the w rong end.

2. W atch  your work, not the 
clock. A long day’s work m akes a 
long day short; and a short day’s 
work m akes my face long.

3. Give me m ore than  I expect, 
and I will give you m ore than  you ex
pect. I can afford to  increase your 
pay if you increase my profits.

4. You owe so much to  yourself 
you can not afford to  owe anybody 
else. Keep out of debt, or keep out 
of my shop.

5. D ishonesty is never an acci
dent. Good men, like good women, 
never see tem ptation when they 
m eet it.

6. Mind your own business and 
in time you will have a business of 
your own to mind.

7. D on’t do anything here that 
hurts your self-respect. An employe 
who is willing to steal for me is will
ing to  steal from  me.

8. I t is none of my business what 
you do at night. But if dissipation 
affects what you do the next day, and 
you do half as much as I demand, 
you’ll last half as long as you hoped.

i). D on’t tell me what I ’d like to 
hear, but what I ought to  hear. 1 
don’t w ant a valet for my vanity but 
one for my dollars.

10. D on’t kick if I kick. If you’re 
w orth while correcting  you’re w orth 
while keeping. I don’t w aste time 
cutting  specks out of ro tten  apples.

The Drug Market.
Quicksilver—H as advanced.
M ercurials—Are tending higher.
Soap Bark Cut— Is advancing.
Oil Anise—H as advanced.
Oil Lem on Grass— H as declined.
Oil B ergam ot—H as advanced.
Short Buchu Leaves—Are higher.
Golden Seal R oot—H as advanced.
ipecac Root— Is lower.

A Definition.
L ittle  Nell—W h at’s a widower?
L ittle  Bess—W hy, a w idower is the 

husband of a widow, I suppose.

Any m an can prove th a t he is 
righ t—from  his own point of view.

C. P. B.
STANDS FOR A SATISFACTORY

BLUING
See Price Current

Jenn ings M anufacturing C o.
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W H O L E SA L E  DRUG P R ICE CU R R EN T
Acidum

A ceticum  ........... 6® 8
Benzoicum , Oer. 70® 76
B oracie  ................. @ 12
Garbollcum  ........  25#  30
C ltricum  ............. 45® 50
H ydrocb lor ......... 3® 5
N itrocum  ............. 8@ 10
O xallcum  ............  14@ 15
PhoSphorium , dil. @ 15
Salicylicum  ........  40 @ 42
Sulphuricum  . . . .  1%@ 5
T annicum  ........  1 00@1 10
T a rta r icu m  ......... 38@ 40

Ammonia

C opaiba .......... . . .1  75® 1 85 Scillae ................. @ 50
C ubebae ........ . . .4  00@4 10 Scillae Co............. @ 50
E rige ron  ........ . . . 2  35@2 50 T o lu tan  .............. @ 50
B vech th ito s . . ...1  00@1 10 P ru n u s  v irg. . . @ 50
G au lth e ria  . . . , . .  .4 80@5 00 Z ingiber .............. @ 50

Aqua, 18 deg. . . 4® 6
Aqua, 20 deg. . . 6® 8
C arbonas 13® 15
C hlorldum  .......... 12® 14

Aniline
B lack . . 2 00@2 25
Brow n .. 80@1 00
Red ------ 45® 50
Yellow 2 50@3 00

Baccae
Cubebae 70® 75
Ju n ip e rs 6® 8
X anthoxylum  . . 1 25@1 50

Baisam um
Copaiba 70® 75
P e n i . . . 2 00@2 10
T erab in , Cañad. 70® 80
T olu tan

C ortex
60® 75

18 20 
18 
60 20 
15 
15 
26 20

24@ 30
28@ 30 11@ 12 
13@ 14 
14® 15
16@ 17

. 15 2 00 
55 
40 
15 2
70 

7

20@ 25
50® 60
30® 35

1 65@1 75

15 ® 20
25® 30

18® 208(g) 10
(g) 65
@ 45
(g> 35
@ 18

45 @ 65
22® 25

@ 25
@ 45

____ _________  55® 60
A safoetida  ...........1 60@1 75
B enzoinum  ........... 50® 55
C atechu, Is  ........  @ 13
C atechu, %s . . . .  @ 14
C atechu, %s ----- @ 16
CJamphorae ........  59® 64
E uphorb ium  ........  @ 40
G albanum  . .f . . . . .  @ 100
G am borge . .  po. 1 25@1 35 
G auciacum  po 35 @ 3 5
K ino ........  po 45c @ 45
M astic ..................  @ 75
M yrrh  . . . .  po 50 @ 45
Opium ..................  @9 90
Shellac ..................  45® 55
Shellac, bleached 60® 65
T rag acan th  ........  90@1 00

A bsin th ium  . . . .  4 50@7 00 
E upato rium  oz pk  20
Lobelia . . .  o i  pk  20
M ajorium  . .oz pk  28
M en tra  Pip . oz pk  23
M entra  V er oz pk  25
R ue ............ oz pk  39
T enacetum  . .V . . 22
T hym us V  oz pk  25

M agnesia
Calcined, P a t.  ■ • 55® 60
C arbonate, P a t. 18® 20 
C arbonate, K -M . 18® 20
C arbonate  ......... 18® 20

Oleum
A bsin th ium  . . . .  6 50@7 00 
A m ygdalae Dulc. 75® 85 
A m ygdalae A m a 8 00® 8 25
A nisi ..................  2 15@2 20
A u ran ti C ortex  3 15 @3 25
B ergam il ..........  7 50® 8 00
C ajipu ti ..............  85® 90
C aryophilli ........  1 25@1 30
C edar ................... 85® 90
Chenopadli ........  6 00® 6 05
C innam oni ........  1 50@1 60
Conium  M ae . .  80® 90
d tro n e l la  ..........  60® 70

Abies, C anad ian
C assiae  ................
C inchona F lav a  
B uonym us a tro . . .  
M yrica  C e r ife ra .. 
P ru n u s  V irgini . .  
Q uillaia, g r ’d. . . .  
S assa fras , po 30 
U lm us ..................

E x tractum  
G lycyrrh lza, Gla. 
G lycyrrhiza, po.
H aem a to x  ..........
H aem atox , I s  . . .  
H aem atox , %s . .  
H aem atox , % s . .

Ferrii
C arbonate  Precip. 
C itra te  an d  Q uina 
C itra te  S'oluble . .  
F errocyan idum  S 
Solut. Chloride ..  
Sulphate, com ’l . .  
Sulphate , com ’l, by 

bbl., pe r cwt. 
Sulphate, pu re  . .

Flora
A rnica ..................
A nthem is .............
M atr icar ia  ..........

F o lia
B arosm a ..........
C assia  A cutifol, 

T innevelly  . .  
C assia  A cutifol 
Salv ia officinalis, 

%s a n d  %s . .
U va u rs i ..............

Gummi 
A cacia, 1st pkd. 
A cacia, 2nd pkd. 
A cacia, 3rd pkd. 
Acacia, s ifted  sts.
A cacia, po. ........
Aloe, B arb  ..........
Aloe, Cape ........
Aloe, Socotri ___
A m m onia

G eranium  . . . .  oz 75
Gossippil Stem gal 70® 75
H edeom a ..........  2 50@2 75
Ju n ip e ra  ..............  40® 1 20
L avendula  ..........  90® 4 00
Lim ons .................1 80 @1 90
M en tha  P ip e r . . .2  75@3 00 
M entha V erid . . .5  00@5 25 
M orrhuae, gal. . .2  00@2 75
M yricia .................3 60@4 10
Olive ................ .-. .1 00@3 00
P ic is  L iqu ida . . .  10® 12
P icis L iquida gal. @ 40
R icina ..................  94 @1 00
R osae oz...11 50@12 00
R osm arin i ..........  @1 00
Sab ina  ..................  90 @1 00
S an ta l ..................  @4 75
S assa fras  ............  90® 1 00
Sinapis, ess. oz .. .  @ 65
Succini ..................  40® 45
T hym e ..................  40® 50
Thym e, op t................  @1 60
Theobrom as ......... 15® 20
Tiglil .......................1 60® 1 70

P otassium
B i-C arb  ..............  15® 18
B ichrom ate  ........  13® 15
B rom ide ................. 30® 35
C arb  ......................  12® 15
C hlorate  ......po. 12® 14
Cyanide ................  30® 40
Iodide ...................2 25@2 30
P o tassa , B ita r t  p r  30® 32 
P o ta ss  N itra s  opt 7® 10 
P o tass  N itra s  . . .  6® 8
P ru ss ia te  ............  23® 26
Sulphate  po ........  15® 18

Radix
A conitum  ............  20® 25
A lthae ..................  40® 45
A nchusa ..............  10® 12
A rum  po ..............  @ 25
C alam us ..............  20® 40
G entiana po 15 .. 12® 15
G lychrrh iza  pv  15 16® 18 
H ellebore, A lba . 12® 15 
H y drastis, C anada  @6 25
H y d rastis , Can, po @6 50
Inula, po ..............  20® 25
Ipecac, po .............2 25 @2 35
Ir is  p l o x ................  35® 40
la lap a , p r ............... 70® 75
M aran ta , %s . . . .  @ 35
Podophyllum  po 15® 18
Rhei ......................  75@1 00
Rhei, c u t .............1 00@1 25
Rhei, pv  ..............  75@1 00
Sanguinari, po 18 @ 15
Scillae, po 45 . . .  20® 25
Senega ..................  85@ 90
S e rp en ta ria  ........  50® 55
Sm ilax, M ..............  @ 30
Sm ilax, offl’s H . . @ 48
Spigella .................1 45 @1 50
Sym plocarpus . . .  @ 2 5
V alerian a  E ng. . .  @ 2 5
V aleriana, G er.. .  15@ 20
Z ingiber a ............  12® 16
Z ingiber j  ............  25®

Semen
A nisum  po 22 . .  @
Apium  (grave l’s) @
Bird, I s  ................. 4®
C annabis S a tiva  7 @
C ardam on ............  70®
C arui po 15 ........  12®
Chenonpodium  . .  40®
C oriandrum  ........  12@
Cydonium  ............  75 @1
D ip terix  O dorate 4 25 @4
Foeniculum  ........  @
Foenugreek , p o ...  7®
Lini ......................... 6@
Lini, grd. bbl. 5% 6@
L obelia ................. 75®
P h a rla r is  C an a’n  9@
R ap a  ......................  5®
Sinapis A l b a ........  8@
Sinapis N ig ra  . . .  9®

Spiritus
F ru m en ti W . D. 2 00@2
F ru m en ti ............... 1 25@1
Ju n ip ers  Co...........1 75@3
Ju n ip ers  Co O T  1 65@2 
S accharum  N  E  1 90@2 
Spt. V ini Galli . .1 75@6
Vini A lba .............1 25@2
Vini O porto ......... 1 25 @2

Sponges
E x tra  yellow sheeps’ 

wool c arriag e  . .  @1
F lo rida  sheeps’ wool

carriag e  .............3 00 @3
G rass sheeps’ wool

carriage  ............  @1
H ard , s la te  use  ..  @1
N assau  sheeps’ wool

carriag e  .............3 50@3
V elvet e x tra  sheeps’ 

wool c arriag e  • • @2
Yellow Reef, fo r 

s la te  use  ..........  @1
Syrups

A c a c ia ....................  @
A u ran ti C ortex . .  @
F e rr i lod ..............  @
Ipecac ....................  @
R hei A rom  ..........  @
Sm ilax Offl’s ----- 50®
S enega ..................  @

T in ctu res
Aloes ......................
Aloes & M y rrh ..
A nconitum  N ap’sF  
A nconitum  N ap ’sR
A rn ica  ..................
A safoetida  ..........
A trope B elladonna 
A u ran ti C ortex  . .
B arosm a ..............
B enzoin ................
B enzoin Co. . . . .
C an tharides  .........
C apsicum  ............
C ardam on ............
C ardam on Co. . .
C assia  A cutifol . .
C assia  A cutifol Co
C asto r ..................  1
C atechu ................
C inchona Co..........
Colum bia ...............
Cubebae .................
D ig ita lis  .................
E rg o t .....................
F e rr i Chlorldum
G entian  / . ............
G en tian  Co.............
G u ia c a ............ ..
G uiaca am m on . . .
H yoscyam us ..........
Iod ine ..................
Iodine, colorless ..
K ino .......................
L obelia ................
M yrrh  ...................
N ux  V o m ic a ........
Opil ......................... 1
Opil, cam phora ted  i
Opil, deodorized 2
Q uassia  .................
R h a tan y  .................
R hei .......................
S an g u in aria  ........
S e rp en ta ria  ........
S trom onium  ............
T o lu tan  ................
V alerian  ..............
V e ra tru m  V eride 
Z ing iber ................

M iscellaneous 
A ether, S p ts  N it 3f 30® 
A ether, S p ts  N it 4f 34® 
A lum en, g rd  po 7 3®
A n n a tto  ................. 40®
A ntim oni, po . . . .
A ntim oni e t  po T
A ntifebrin  ..........
A ntipyrin  ............
A rgen ti’ N itra s  oz
A rsenicum  ..........
Balm  G ilead b u d s ___
B ism uth  S N  . . . 2  20®2 30 
Calcium  Chlor, Is  @ 9
Calcium  Chlor, % s @ 10
Calcium  Chlor, %s @ 12
C antharides, R us. @1 50

40®

@10®

60
60
50
60
50
50
60
50
50
60
50
75
50
75
75
50
50
00
60
60
50
50
60
50
35
50
60
50
60
SO
75
75
50
50
50
50
50
00
00
50
50
50
50
50
60
60
50
50
60

35

**•
50
5

50
20
25
6212
65

28 Capsici F ru c ’s  a f @ 20
Capsici F ru c ’s  po @ 22
C ap’i F ru c ’s B po @ 15

18 C arm ine, No. 40 @4 25
18 C arphyllus .......... 25® 306 C assia  F ru c tu s  . . @ 3b8 C ataceum  ............ @ 35
90 C en tra ria  ............ @: 10
15 C era A lba .......... 50@ bb
50 C era F lav a  .......... 40@ 42
14 Crocus .................. 45® 5000 Chloroform  .......... 25 @ 40
50 Chloral H yd C rss 1 25@1 4b
30 Chloro’m  Squibbs @. 90
9 C hondrus ............ 20® 258 C inchonid’e Germ 38@ 48
8 Cinchonidine P -W 38® 48

80 Cocaine ................ 3 05 @3 2510 Corks list, less 70%6 C reosotum  ........... @ 4510 C re ta  . . . .  bbl. 75 @ 210 C reta , p rep ............ @ b
C reta , p rec ip .......... 9® 11
C reta, R u b ra  ---- @ 8

50 C udbear ................ @ 24
50 Cupri Sulph ........... 3@ 10
50 D ex trine  .............. 7<® 1000 E m ery, all Nos. @ 810 E m ery, po. ........ & 6
50 E rgo ta , po 1 80 1 40® 1 5000 E th e r  Sulph.......... 35® 4000 F lake  W h ite  . . . . 12@ 15

G alla .................... @ 30
G am bler ................ 3® 9
Gelatin, Cooper . @ 60

25 G elatin , F rench 35@ 60
G lassw are, fit boo ’75%

50 L ess th a n  box 70%
Glue, brow n ........ 11@ 13

25 Glue, w h ite  ........ 15@ 2500 G lycerina ............ 23® 29
G rana P a rad is i .. @ 25

75 H um ulus .............. 35@ 60
H y d ra rg  Am m o’l @1 2500 H y d ra rg  C h ..M t @1 10
H y d ra rg  Ch Cor @1 10

40 H y d ra rg  Ox R u’m @1 20
H y d ra rg  U ngue’m 45@ 50
H ydra rgy rum  . . . @ 90

50 Ichthyobolla, Am. 90@1 00
50 Indigo .................. 75 @1 00
50 Iodine, R esubi . .  .3 00® 3 25
60 Iodoform  .............. 3 90® 4 00
50 Liquor A rsen  e t
60 H y d ra rg  lod. . . @ 25
50 Liq. P o ta ss  A rs in it 10 @ 13

Lupulin  ................ @1 75 S accharum  L a’s 40® 50 Oils
Lycopodium  . . . 60® 70 S’alacin  ...................4 50® 4 75 bbl. gaL
M acis .................... 65® 70 Sanguis D rac ’s  .., 40® 50 L ard , e x tra  ........ 90@1 00
M agnesia, Sulph. 3® 5 Sapo. G .............. . @ 15 L ard , No. 1 ........ 85® 90
M agnesia, Sulph. bbl @ V* Sapo, M ............... 10® 12 L inseed p u re  raw
M annla  S’. F ..............,75® 85 Sapo, W  ............... 15® 18 92 ......................  1 09@1 15
M enthol .............. 7 75@8 00 Seidlitz M ixture 27® 30 Linseed, boiled 93 1 10® 1 16
M orphia, SP& W Sinapis ................ @ 18 N e a t’s-foot, w s t r 65® 70
M orphia, SNYQ Sinapis, opt. . . . , @ 30 T urpen tine , bbl. . . @79%
M orphia, M a i. . Snuff, M accaboy, T urpen tine , less . . @ 85
M oschus C an to n . . @ 40 De V o e s .......... @ 54 W hale, w in te r . . . . 70® 76
M yristica, No, 1 25® 40 Snuff, S’h  DeVo’s  @ 54 P a in ts
N ux Vom lva po 15 @ 10 Soda, B oras ___ • 5%@ 10 bbl. :L .
Os Sepia  .............. 25® 30 Soda, B oras, po ..5  %@ 10 G reen, P a ris  .......... 21® 26
P epsin  Saac, H  & Soda e t P o t’s  T a r t  27® 30 G reen, P en in su la r 13® 16

P  D Co ............ @1 00 Soda, C arb  ........ . . 1%@ 2 Lead, r e d ..............  7'%@ 8
Picis Liq N  N  % Soda, B i-C arb  . . 3® 5 Lead, w h ite  ........  7%@ 8

gal. doz................ @2 00 Soda, A sh ........ • 3%@ 4 Ochre, y el B er 1% 2®
P ic is  Liq q ts  . . . . @1 00 Soda, Sulphas .. @ 2 Ochre, yel M ars 1%, 2® 4
Pic is  L iq  p in ts .. @ 60 Spts. Cologne . . @3 00 P u tty , com m ’l 2% 2%@
P il H y d ra rg  po 80 @ Spts. E th e r  Co.. . 50® 55 P u tty , s t r ’t  p r  2% 2%@ 3
P ip er A lba po 35 @ 30 Spts. M yrcia . . . @2 50 Red V enetian  1% 2® 3
P ip e r N ig ra  po 22 @ 13 Spts. V ini R ec t bbl @ S h ak er P re p ’d  . .1 25@1 35
P ix  B urgum  . . . . 10@ 12 Spts, V i’i  R ec t %bbl @ V erm illion, Eng. 75® 80
Plum bi A c e t ........ 12® 15 Spts. V i’i R ’t  10 gl @ V erm illion P rim e
Pulv is  Ip ’cu t Opil 1 30@1 50 Spts. V i’i R ec t 5 gl @ A m erican  ........ 13® 15
P y ren th ru m , bxs. H S try ch n ia  C rys’l 1 10@1 30 W h itn g  G ilders’ @ 95

& P. D. Co. doz. @ 75 Sulphur, Roll . . . . 2%@ 5 W h it’g  P a ris  A m ’r @1 25
P y ren th ru m , pv 20® 25 Sulphur, Subl. . . 2%@ 6 W h it’g  P a r is  E ng.
Q uassiae . ............ 8® 10 T am arin d s  ........ . 8® 10 cliff ..................... @1 40
Q uina, N . Y.......... 17® 27 T ereben th  Venice 40® 50 W hiting , w h ite  S’n @
Quina, S. Ger. . . 17@ 27 T hebrrom iae  . . . . . 45® 50 V arn ishes
Quina, S P & W 17® 27 V anilla  ................ 9 00® 10 00 E x tra  T u rp  ........ 1 60@1 70
R ub ia  T incto rum 12® 14 Zinci Sulph ___ . .  7 10 No. 1 T u rp  Coach 1 10@1 20

- M ore and M ore th e D em and
is growing for reliable goods, for widely ad
vertised goods which must be good or they 
could not be advertised year after year. “You 
can’t  fool the people all the time.”

LOWNEY’S COCOA
and Premium Chocolate for baking and cooking are the kind 
that tbe public believes in. The Lowney name has been 
favorably known for twenty-five years. We are 
constantly telling them that we make superfine 
goods and they have had the best reasons to be
lieve it. The grocer gives his customer satisfac
tion and makes a fair profit too in LOWNEY’S.

Our N ew  Home
Comer Oakes and Commerce

Only 300 feet from Union Depot

Our salesmen with samples of Druggist Sundries, Stationery. Books. 
Hammocks and Sporting Goods will call upon you soon. Please reserve 
your orders for them. The line is more complete than heretofore. 

Respectfully..
Grand Rapids. HAZELTINE & PERKINS DRUG CO.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED
Coffee, Roasted 
Cheese 
Rolled Oats 
Dried Fruits 
Farinaceous Goods 
Jelly
Provisions

D EC LINED
Brooms
Chocolate
Pickles
Playing Cards

Index to Markets
By Columns

I

Col
A

A m m onia .................... .. . .  1
Axle G rease ................. . .  1

B
B aked B eans ............ .. . .  1
B ath  B rick  ................ . . .  1
B luing .......................... . . .  1

. . .  1
B rushes ........................ . . .  1
B u tte r  Color .............. . . .  1

C
C andles ........................ . . .  1
C anned Goods .......... . .  1-2
Carbon Oils .............. . . .  2
C atsup  ........................ . . .  2

. . .  2
Cheese .......................... . . .  2
C hew ing Gum  .......... . . .  3
Chicory ........................ . . .  3
Chocolate .................... . . .  3
Cider, Sw eet ............ . . .  3
C lothes L ines ............ . . .  3
C oeoanut .................... . . .  3
Coffee ............................ . . .  3
Confections ................ . . .  4
C rackers ...................... . . .  4
C ream  T a r ta r  .......... . . .  6

D
D ried FYuits .............. . . .  6

F
F arinaceous Goods . . . .  6
F ish in g  T ackle  . ---- . . .  6
F lavo ring  E x tra c ts  . . . .  6
F lo u r ............................ . . .  7
F resh  F ish  ................ . . .  7
F ru it  J a r s  .................. . . .  7

G
G elatine ........................ . . .  7
G rain  B ags ................ . . .  7

. . .  7
H

H erbs ............................ . . .  8
H ides and  P e lts  . . . . . . .  8
H orse R ad ish  ............ . . .  8

J
Jelly  ............................... . . .  8
Jelly  G lasses ............ . . . .  8

M
M apleine ............................  8
M ince M eats ..................  8
M olasses ............................  8
M ustard  ............................. 8

N
N u ts  ....................................  4

Olives ..................................  8
P ipes  ..................................... 8
Pickles ...................................  8
P lay in g  C ards ................... 8
P o tash  ................................... 8
Prov isions ...................... : 8

R
Rice ....................................... 9

S
Salad D ressing  ................. 9
S a le ra tu s  ..........................  9
Sal Soda ............................  9
S alt ......................................... 9
S alt F ish  ............................  9
Seeds ..................................  9
Shoe B lacking .................. 10
Snuff ...................................... 10
Soap ...................................... 14
Soda .....................................  10
Spices .................................... 10
S ta rch  .................................. 1C
Syrups .................................. 10

T
T able  Sauces .................... 10
T ea  .........................................10
Tobacco ................................ 10
T w ine .....................................11

V
V inegar ................................. 11

W
W icking ................................. 11
W oodenw are ...................... 11
W rapp ing  P a p e r  ............... 12

Y
Y east Cake ........................ 12

ARCTIC AMMONIA
Dos

12 oz. ovals 2 doz. box 75 
A X LE GREASE 

F raz e r’s
lib . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3%Ib. tin  boxes, 2 doz. 4 25 101b. pails, pe r doz . ..6  00 
1511b. pails, pe r doz. . .7 20 
251b. pails, p e r doz. ..12  00

BAKED BEANS 
B eutel’s  M ichigan B rand  
B aked  P o rk  an d  B eans 

No. 1, cans, per doz. . .  45
No. 2, cans, p e r doz. 76
No. 3 cans, pe r doz. 86

BATH BRICK 
E nglish  ............................  95

BROOMS
P a rlo r  ............................  3 00
Jew el ..............................  3 70
W in n er ..........................  4 25
W h ittie r  Special . . . .  4 55
P arlo r Gem ................  3 75
Common W hisk  ...........1 10
F an cy  W hisk  ..............  1 50
W arehouse  ................... 4 50

BRU SHES
Scrub

Solid Back, 8 in ..............  75
Solid B ack, 11 in ..........  96
P oin ted  E nds ................  85

Stove
No. 3 ................................  90
No. 2  1 25
No. 1 ................  1 76

Shoe
No. 8 ................................ 1 00
No. 7 ................................1 30
No. 4 ................................ 1 70
No. 3 ......................   1 90

B U TTER  COLOR 
Dandelion, 25c size . . .2  00 

CANDLES
Paraffine, 6s  ..................  10
Paraffine, 12s . .  . .  10
W icking .......................... 20

CANNED GOODS 
Apples

31b. S tan d a rd s  . .  @ 9 5
Gallon .................... 2 75@3 00

B lackberries
2 lb. .......................1 50@1 90
S tan d ard s  gallons @5 00

Beans
Baked ..................  85@1 30
Red K idney ............. 85@95
S trin g  ..................  70 @1 15
W ax  ......................  75@1 25

Blueberries
S tan d a rd  ....................  1 39
Gallon ............................  7 00

Clams
L ittle  N eck, l ib .  @1 00
L ittle  N eck, 21b. @1 50

Clam Bouillon
B urnham ’s % p t ............2 25
B urnham ’s p ts ....................... 3 75
B u rn h am 's  q ts ...................... 7 5#

Corn
F a ir  ......................... 75@ 90
Good .......................1 00491 1#
F an cy  ....................  @1 30

French Peas 
M onbadon (N a tu ra l)

per doz. ................... 2 45
G ooseberries

No. 2, F a ir  ..................  1 50
No. 2, F an cy  ...............2 35

Hominy
S tan d a rd  ........................  85

Lobster
%n>.....................................  2 50
l ib ...............   * 25
P icnic T ails ................... 2 75

M ackerel
M ustard , l i b .......................... 1 80
M ustard . 2Tb. .................2 8#
Soused, l% lb ...........................1 60
Soused, 2tb.............................. 2 75
Tom ato, l ib .  .................1 50
Tom ato, 2Tb............................. 2 89

M ushroom s
Hotels ................... §  1«
B u tto n s , % s ----  @ 16
B u ttons , 1? , ----  @ 30

O ysters
Cove, 11 ............  85@
Cove, in , ................ 1 50@

Plum s
P lum s ..................  90@1 35

P ears  In Syrup 
No. 3 cans, p e r doz. . .1  40 

Peas
M arrow fa t ..........  @1 25
E a rly  J u n e  ........  @1 25
E a rly  Ju n e  s ifted  1 45@1 55 

Peacnes
P ie  ......................... 90® 1 25
No. 10 size can pie @3 25 

P ineapple
G rated  .................. 1 75@2 10
Sliced ....................  90@2 60

Pum pkin
F a ir  ..........................  80
Good ..........................  90
F ancy  ....................... 1 00
Gallon ........................  2 15

R aspberries
S tan d a rd  ............  @

Salmon
W arren s, 1 lb. T all . . . . 2  30 
W arrens, 1 lb. F la t . .2  40
Red A laska  ........ 1 75@1 85
P in k  A laska  . . . . 1  S0@1 40 

Sardines
D om estic, %s .............. 3 00
D om estic, % M us...........3 00
D om estic, a  Mus. @ 7
F rench , %s ................... 7@14
F rench , % s .............. 18® 23

Shrim ps
D unbar, 1st, doz.............1 20
D unbar, l% s, doz.......... 2 25

Succotash ,
F a ir  ___♦.................  90 *
Good ..........................  1 20
fa n c y  ................. 1 26® 1 40

S traw berries
S tan d a rd  ................  95
F|ancy '......................  2 25

T om atoes
Good ..........................  1 35
Flaney ....................... 1 50
No. 10 ....................... 4 00

CARBON OILS 
B arrels

Perfec tion  ..........  @10
D. S. G asoline . .  @14
Gas M achine . . . .  @23
D eodor’d  N ap ’a  . .  @12%
Cylinder ............  29 @34^s
Engine ..............  16 @22
Black, w in te r . .  8*4 @10 

CATSUP
S nider’s p in ts  .............. 2 35
S inder’s  % p in ts  ........ 1 35

CER EA LS 
B reak fas t Foods 

B ear Food P e ttljo h n s  1 96 
C ream  of W h ea t 36 21b 4 50 
Egg-O -See, 36 pkgs. 2 85 
P o s t T oasties  T  No. 2

24 pkgs....................... 2 80
P o s t T oasties  T  No. 3

36 pkgs........................2 80
A petlzo B iscuit, 24 p k  3 00

18 pkgs........................1 95
G rape N uts, 2 doz. ..2  70 
M alta V ita, 36 lib . . . .2  85 
M apl-F lake, 24 l ib . . .2 70 
P illsbu ry ’s  B est, 3 dz. 4 25 
R alston  H ealth  Food

36 21b............................4 50
Saxon W h ea t Food, 24

pkgs.............................. 3 00
Shred W h ea t B iscuit,

36 pkgs........................3 60
Vigor, 36 pkgs. .............2 75
V oigt Corn F lakes  . . . .  2 80 
W ash ing ton  C risps

36 pkgs........................2 80
Rolled O ats

Rolled A vena, bbls. . .  6 00 
Steel Cut, 100 lb. sks. 3 00
M onarch, bbls.................. 5 75
M onarch, 90 lb. sacks  2 75 
Q uaker, 18 R egu lar . .1 45 
Q uaker, 20 F am ily  . . . . 4  10 

C racked W heat
Bulk ..............................  3%
24 21b. p k g s ......................2 40

C H E E S E
Acme ..................... @18%
Bloom ingdale . . .  @17
C arson C ity . . . .  @18%
H opkins ...................  @18
R iverside ............  @18%
W arn e r  ................. @18%
B rick  .........................  @20
Leiden ...................... @15
L im burger ...............  @18
P in ea ’ i'i*' ............ 10 ■ I’m
Sap Sago .................  @22
Swiss, dom estic @13

C H EW IN G  GUM
A dam s P epsin  ............... 55
A m erican F lag  Spruce 55
B eam an’s  P epsin  .....  55
B est P epsin  .......... , . . .  55
B lack J a c k  ....................  55
L a rg es t Gum  (w hite) 55
O. K . P epsin  ................  65
Red R obin ......................  55
Sen Sen ..........................  55
Sen Sen B rea th  P e ri. 1 00
S p earm in t ............. ' . . . .  55
Spearm in t, ja r s  5 bxs 2 75
Y ucatan  ........................... 55
Zeno ................................... 55

CHICORY
B ulk  ..................................  5
Red ....................................  7
E ag le  ................................. 5
FYanck’s  ........................... 7
S chener’s ......................... 6
Red S tan d ard s  ............. 1 60
W h ite  ..............................1 60

CHOCOLATE 
W alte r  B ak er & Co.

G erm an’s  Sw eet ........... 22
Prem ium  ........................  30
C aracas ............................... 28

W alte r  M. Low ney Co.
FYemium, %s ..............  29
P rem ium , %s ................  29

CID ER, SW E E T  
“M organ’s ”

R egular b a rre l 50 gal 10 00 
T rad e  barre l, 28 gals 5 50 
% T rade  b arre l, 14 gal 3 50
Boiled, p e r g a l...............  60
H ard , p e r ga l................... 25

C LO TH E S LIN E
p er doz.

No. 40 T w isted  C otton  95 
No. 50 T w isted  C otton 1 30 
No. 60 T w isted  C otton  1 60 
No. 80 T w isted  C otton  2 00 
No. 50 B raided  C otton 1 00 
No. 60 B raided  C otton  1 25 
No. 60 B raided  C otton  1 85 
No. 80 B raided  C otton 2 25 
No. 50 Sash Cord . . . . 1  60
No. 60 Sash  Cord ___1 90
No. 60 J u te  ....................  80
No. 72 J u te  .................... 1 00
No. 60 Sisal ..................... 85

G alvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 

COCOA
B ak er’s ............................  36
Cleveland ........................  41
Colonial, %s ..................  85
Colonial, %s ................... 33
E pps ................................... 42
H uyler ............................... 36
Low ney, %s ................... 32

k Lowney, %s ................... 32
Low ney. %s ................... 30
Lowney, 5 lb. c an s  . .  30
Van H outen , %s .........  12
V an H outen , %s .......... 20
Van H outen , % s .......... 40
V an H outen , Is  ...........  72
W ebb ................................. 33
W ilber, %s .........   S3
W ilber, %s ....................... 32

COCOANUT 
D unham ’s per Tb.

%s, 5Tb. case  ..............  30
%s, 51b. case  ............  29
%s, 151b. case ..........  29
%s, 15Tb. case  ..........  28
Is, 15Tb. case ............  27
%s & %s, 151b. case  28
Scalloped Gem s ........  10
% s & % s pails  ..........  15
Bulk, pails ................  14
Bulk, b a rre ls  .............. 12

C O FFE E S, ROASTED 
Rio

Common ....................... 19
F a ir  ............................... 19%
Choice ..........................  20
F an cy  ........................... 21
P eab erry  ......................  23

San tos
Com m on ......................  20
F a ir  ................................. 20%
Choice ........................... 21
Fiancy ............  23
P eab erry  ......................  23

M aracaibo
F a ir  ................................  24
Choice ..........................  25

Mexican
Choice ........................... 25
F hncy  ........................... 26

G uatem ala
F a ir  ................................  25
Fhncy  ............................. 28

Jav a
P r iv a te  G row th ,.26@30
H and ling  ...................31@36
A ukola ........................30@32

Mocha
S h o rt B ean  ............. 25@27
L ong B ean  ............... 24@25
H . L. O. G. ........... 2«®*»

Bogota
Flair ............................... 24
F'ancy ............................  26
E xchange  M arket, S teady 
Spot M arket, S trong  

P ackage
New Y ork B asis

A rbuckle ..................... 23 00
Lion ..............................  22 50

M cLaughlin’s XXXX 
M cL aughlin’s XX X X  sold 

to  re ta ile rs  only. M ail all 
o rders  d irec t to  W . F. 
M cL aughlin & Co., C hica
go.

E x tra c t
H olland, % gro  boxes 95
F elix ,' % gross ........ . .1 15
H um m el’s foil, % gro. 85 
H um m el’s  tin , % gro. 1 43

CONFECTION S 
S tick  Candy Pailr

S tan d ard  ......................  gi&
S tan d a rd  H  H  ...........", 8%
S tan d ard  T w ist ............  9

Cases
Jum bo, 32 lb ................  9
Flxtra H  H  ..................... u
B oston C ream  .............   14
B ig stick , 30 lb. case  9 

Mixed Candy
G rocers ............................. 7
X  L  O ............................. 7%
Special .............................
C onserve ......................  gu,
Royal ................................  14
Ribbon .................................
B roken ............................. 8%
C ut L oaf ......................... 9i£
L eader ............................  8%
K indergarten  .............. .’ 12
F rench  C ream  .............. 10
H and  M ade C ream  . .  17 
P rem io  C ream  m ixed 14 
P a ris  Cream  Bon Bons 11 

Fancy—In Pails
Gypsy H e a r ts  ................ 15
Coco Bon Bons .............14
Fudge Squares .............. 14
P e a n u t Squares ............ 17
Sugared  P e a n u ts  .......... 13
Salted  P ean u ts  .............. 12
S ta rlig h t K isses ............ 13
Lozenges, p la in  ............ 11
C ham pion Chocolate . .  13
Eclipse C hocolates ___15
E u rek a  C hocolates ___16
Q u in te tte  C hocolates ..15 
C ham pion Gum D rops 10
Moss D rops ..................... 11
Lem on Sours ................... 11
Im peria ls  ........................... 12
Ita l. C ream  Bon Bons 13
Golden W affles ............. 14
Red Rose Gum D rops 10
A uto K isses .................... 14
Coffy Toffy .................... 14
M olasses M int K isses 12 

Fancy—In 51b. Boxes 
Old F ash ioned  M olas

ses K isses 101b. bx. 1 30
O range Jellies  ..........  60
Lem on Sours ........... - 65
Old Fash ioned  H ore-

hound drops .......... .. 65
P ep p erm in t D rops . .  70 
C ham pion Choc D rops 70 
H . M. Choc. D rops . .  1 10 
H . M. Choc. L t. and

D ark , No. 12 ........... 1 10
B itte r Sw eets, a s ’td  1 25 
B rillian t Gums, Crys. 60 
A. A. L icorice D rops 1 00 
Lozenges, p rin ted  . . .  65
Lozenges, p la in  . . . .  60
Im peria ls  ....................  65
M o tto e s ..........................  65
C ream  B ar ..................  60
G. M. P e a n u t B ar . .  ̂  60 
H and  M ade C rm s 80 @90
C ream  W afers  ..........  75
S tr in g  Rock ................  70
W in te rg reen  B erries  60 

Pop Corn
C racker J a c k  ............ 3 25
Giggles, 5c pkg. cs. 3 50
F a n  Corn, 50’s  .......... 1 65
A zulikit 100s .............. 3 25
Oh My 100s ................ 3 50

Cough Drops
P u tn a m  M e n th a l -----1 00
Sm ith  B ros...........................1 25

NUTS—W hole 
A lm onds,, T a rrag o n a  18 
A lm onds, D rake  . . . .  15
Alm onds, C alifornia.

so ft shell ......................
B raz ils  ..................... @18
F ilb erts  ..................... 12@13
Cal. No. 1 ................
W alnu ts, s f t  shell @17 
W alnu ts , M arbot . . .  17
Table  n u ts , fancy  @13 
Pecans, m edium  . . . .  13
Pecans, ex. la rge  . . .  14
Pecans, jum bos ----- 16
H ickory  N u ts , p e r bu.

Ohio, new  ................ 2 00
C ocoanuts ....................
C hestnu ts , N ew  Y ork

S ta te , p e r  bu ............
Shelled

Spanish  P e an u ts  6%@ 7 
P ecan  H alves . . . .  @62

.  W aln u t H alves . . .  @35
. F ilb e rt M eats ........  @30

A lican te  A lm onds @40 
Jo rd an  A lm onds . .  @47

P ean u ts
F an cy  H  P  Suns 6@ 6%

R oasted  ................  7@ 7%
Choice, raw , H . P. J u m 

bo............................... @ 7
CRACKERS

N atio n a l Biscuit. C om pany 
B rand  
B u tte r

N. B. C. Sq. bbl. 7 bx. 6% 
Seym our, Rd. bbl. 7 bx. 6% 

Soda
N. B. C. b o x e s -------------6%
P rem ium  ..........................  7%
Select ................................  8%
S ara to g a  F lak es  ........... 13
Z ephyre tte  .......................13

O yster
N. B. C. Rd. boxes . . .  6%
Gem, b o x e s ......................  6%
Shell ................................... 8

Sw eet Goods
A nim als ..........................  10
A tlan tics  ........................  12
A tlan tic , A s s o r te d -------12
A vena F ru i t  C akes ...1 2

B onnie Doon Cookies 10
B onnie L assies ............... 10
B rittle  .................................11
B rittle  F in g e rs  ...............10
Bum ble Bee ..................... 10
C artw heels  A sso rted  . .  8
Chocolate D r o p s .............17
Chocolate D rp  C en ters  16 
Choc. H oney F in g ers  16 
C ircle H oney Cookies 12
C racknels ......................... 16
C oeoanut T affy B ar . .  12
C oeoanut D rops ...........12
Coeoanut M acaroons ..18  
C oeoanut H on. F in g ers  12 
C oeoanut Hon. Ju m b ’s  12
Coffee Cakes .................. 11
Coffee Cakes, Iced . . . .  12
C r u m p e ts .......................... 10
D iana  M arshm allow

C akes ............................. 16
D inner B iscu it .............. 25
Dixie S ugar Cookies . .  9
D om estic C akes ............  8%
F am ily  Cookies .............8%
F ig  Cake A s s o r te d ___12
F ig  N ew tons ................... 12
F lorabel C akes .............. 12%
F lu ted  C oeoanut B a r  ..10
F rosted  C ream s ............... 8%
F ro sted  G inger Cookie 8%
F ru it  L unch, Iced ......... 10
G ala S ugar Cakes ...........8%
G inger Gem s ..................  8%
G inger Gems, Iced ___9%
G raham  C rack ers  ...........8
G inger Snaps F am ily  . .  8% 
G inger Snaps N. B. C.

Round ............................. 8
G inger Snaps N . B. C.

Square  ..........................  8%
H ippodrom e B ar ........... 10
H oney Cake, N. B. C. 12 
H oney F in g ers  As. Ice 12 
H oney Jum bles, Iced ..12  
H oney Jum bles, P la in . .  12
H oney F lak e  . .  - ............. 12%
H ousehold Cookies . . . .  8 
H ousehold Cookies, Iced 9 
Iced H appy  F a m ily .. .  12
Im perial .............. •..........  8
Jonn ie  ..............................  8%
Jubilee  M ixed .............. 10
K ream  K lips .................. 25
Lem on Gem s .................. 10
Lem on B iscu it Square  8%
Lem on W afe r ............ ..16
Lem ona ............................  8%
M ary A nn ........................  8%
M arshm allow  Coffee

Cake ............................... 12%
M arshm allow  W ialnuts 16%
M edley P retze ls  ............ 10
M olasses C akes ............  8%
M olasses Cakes, Iced . .  9% 
M olasses F ru it  Cookies

Iced ............................ ..11
M olasses S a n d w ic h -----12
M ottled Square  ............. 10
O atm eal C rackers  ........  8
O range Gems ................  8%
P enny  A ssorted  ............  8%
P e a n u t Gems ..................  9
P retze ls , H and  M ade . .  9 
P re tze le tte s , H an d  Md. 9 
P re tze le tte s , Mac. Md. 8
R aisin  Cookies ..............10
R aisin  Gem s ..................11
Revere, A ssorted  ........... 14
R ittenhouse  F ru it

B iscu it ........................... 12
R osy D aw n M ix e d ........ 10
R oyal L unch ................  8
Royal T o as t .................  8
Rube ..................................  8%
Scalloped Gem s ............. 10
Spiced C u rran t C akes 10 
Spiced G inger C akes . .  9 
Spiced G inger Cks led  10
S ugar F in g ers  ................. 12
S ugar Cakes ............  8%
S ugar C rim p ..................  8%
S ugar Squares, la rg e

or sm all ......................  9
S u ltan a  F ru it  B iscu it 16 
Sunny side Jum bles . . .  .10
S uperba  ............................. 8%
Sponge L ady F in g ers  25
T rium ph  C akes . ........... 16
V anilla  W afers  ............. 16
W afer Jum bles cans ..13 
W averly  ...........................10

In -e r Seal Goods
per doz.

A lbert B iscu it .................1 00
A nim als .......................1 00
A rrow root B iscu it . . . .  1 00
B arn u m ’s A nim als ----- 50
B aronet B iscu it .............1 00
B rem m er’s  B u tte r

W afers  ...........................1 00
Cam eo B iscu it ............... 1 50
Cheese Sandw ich .........1 00
Chocolate W afers  .........1 00
C oeoanut D a in tie s  . . . . 1  00
D inner B iscu its  ............. 1 50
F ig  N ew ton .....................1 00
F ive O’clock T ea  .........1 00
F ro ta n a  ............................. 1 00
FYuit Cake .....................3 00
G inger Snaps, N . B. C. 1 00 
G raham  C rackers, Red

L abel ...............................1 00
Lem on S n a p s ................... 50
O atm eal C rackers  .........1 00
Old Tim e S ugar Cook. 1 00
Oval S a lt B i s c u i t .......... 1 00
O y stere ttes  ......................._ 50
P re tze le tte s , H d. Md. 1 00
Royal T o as t .....................1 00
S altine  B iscu it ...............1 00
S ara to g a  F lakes  .............1 50
F a u s t O y s t e r ...................1 00
Social T ea  B i s c u i t ........ 1 00
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6 8 10 11
Soda C rack ers  N . B. C. 1 00 
&oda C rack ers  Select 1 Oo ' 
S. S. B u tte r  C rackers 1 50
U needa B iscu it ............  00
Uneeda J in je r  W ay fer 1 00 
U needa L unch  B iscuit 50
V anilla W afers  .............1 oo
W ate r T h in  B iscu it . .  1 Oo
Zu Zu G inger Snaps . .  50
Zw ieback ......................... 1 00
In Special Tin Packages.

P e r  doz.
P estino  ............................. 2 60
M inaret W afers  ...........1 00
N abisco, 25c ...................2 50
Nabisco, 10c ................... 1 00
C ham pagne W afer . . . 2  50

P e r  t in  In bu lk
Sorbetto  ...........................1 00
N rbisco  ............................. 1 76
Ffeitlno ...........: ............... 1 60
B ent’s W a te r  C rackers 1 40 

CREAM  TARTAR 
B arrels o r d ru m s . . . .  33
Boxes ................................. 24
Square  cans  ..................  30
Fancy caddies ..............  41

DRIED  FR U ITS 
Apples

, E v ap o r’ed, Choice, bulk  10 
E v ap o ra ted , F ancy , pkg  11 

A prlcets
C aliforn ia  ............... 16@18

Citron
C orsican  . ....................... 18

C u rran ts
Im p ’d 1 lb. pkg ............... 10
Im ported  bulk ........... 9%

P eaches
M uirs—Choice, 25 lb. b 12% 
M uirs—F ancy , 25 lb. b 13% 
Fancy , Peeled, 25 lb. 18 

Peel
Lem on, A m erican  . .  14
O range, A m erican  . — 14 

Raisin*
C onnosiar C lu ste r 1 lb. 17 
D essert C luster, 1 lb. 21 
Loose M uscatels 3 Cr 7% 
Loose M uscatels 4 C r 8 
L . M. Seeded 1 lb. 8%@ 9% 

California Prunes 
L. M. Seeded 1 !b. 9 0  9% 
S u ltanas B leached . . . .  11 
100-126 261b. boxes. .@ 8 
90-100 251b. b o x e s ..®  9 
80- 90 251b. b o x e s ..®  9% 
70- 80 251b. b o x e s ..@10 
60- 70 251b. b o x e s ..@11 
50- 60 25lb. b o x e s ..@12 
40- 50 251b. boxes. .@13 

%c less in  501b. cases. 
FARINACEOUS GOODS 

Beans
D ried L im a  ......................  8
Med. H an d  P icked  . . . . 2  75
B row n H olland  ..........  3 25

F arin a
16 l  lb . packages ---- 1 50
Bulk, p e r 100 lbs ..........4 00

O rig inal Holland Rusk 
Packed 12 rolls to  con ta iner 
•  co n ta in ers  (36) rolls 2 85 
5 co n ta in ers  (60 rolls) 4 75 

Hom iny
P e a rl, 100 lb. s a c k -----2 00
M accaron! and Vermicelli 
D om estic. 10 lb. b o x .. 60 
Im ported , 25 lb. box ..2  60 

P ea rl Barley
C heste r ...........   4 75
E m pire  ..........................  5 00

Green, W isconsin, bu.
G reen, Scotch, bu ........... 3 90
Split, lb ..................................... 5

Sage
B a s t In d ia   ..............  <
G erm an, sack s  . . .  ........ 6
G erm an, broken p*S . .  

T apioca
F lake, 100 lb. sack s  . .  6 
P ea rl, ISO lb . sack s  . . .  9
P ea rl, 22 Dkgs................... 2 26
M inute, 3 9 p ig s .  ...........2 75

FISH IN G  TA CK LE 
46 to  1 in. ........................... 6

!§ IS s IS; 9
\ V ° tta ...................n
2 In.

C otton  Lines

Jax o n  Terp. Lem on
1 ox. oval ......................10 20
2 ox. oval ......................16 80
4 ox. fla t ........................33 00
8 ox. fla t ....................... 68 00

Jenn ings  (D. C. B rand) 
T erpeneless E x rac t Lemon 
No. 2 Panel, p e r  doz. 75 
No. 4 P anel, pe r doz. 1 50 
No. 6 P anel, per doz. 2 00 
No. 3 T aper, p e r doz. 1 50 
2 oz. Fu ll M easure doz. 1 25 
4 oz. Fu ll M easure doz. 2 40 

Jen n in g s  (D. C. B rand) 
E x tra c t  V anilla  

No. 2 Panel, pe r doz. 1 25 
No. 4 Panel, p e r doz. 2 00 
No. 6 P anel, p e r doz. 3 69 
No. 3 T aper, p e r doz. 2 00
1 oz. Full M easure doz. 90
2 oz. Fu ll M easure doz. 2 00 
4 oz. Fu ll M easure doz. 4 00 
No. 2 P anel a sso rted  1 OU

C rescen t Mfg. Co. 
M aplcine

2 oz. p e r doz................... 3 00
FR U IT JA R S.

M ason, p ts. pe r gro. . .4  05 
M ason, q ts. per gro. . .4  40 
M ason, %gal. p e r gro. 6 75 
M ason, can  tops, gro. 1 40 

G ELA TIN E
Cox’8, 1 doz. la rg e  . . . . 1  76 
Cox’s, 1 doz. sm all . . . 1  00 
K nox’s Sparkling , doz. 1 25 
K nox’s Sparkling , g r. 14 00
N elson’s .........................1 60
K nox 's A cidu’d. doz. . .1 25
Oxford ..............................  75
Plym outh  Rock Phos. 1 26 
P lym outh  Rock, P la in  90 

GRAIN BAGS 
Anioskeag 10U in bale 19 
Amoskeag. less th a n  bl 19% 

GRAIN AND FLOUR 
W heat

Red ..............................  93
W hite  .....................   91

W inter W heat F lour 
Local B rands

P a te n ts  ........................  6 40
Second P a te n ts  . . . .  5 20
S tra ig h t ....................... 4 80
Second S tra ig h t . . . .  4 40
C lear ..............................  4 00

F lou r in  barre ls , 26c per 
barre l additional.

Lem on & W heeler Co.
B ig W onder, %s cloth 4 50 
Big W onder, %s cloth 4 60 
W orden G rocer Co.’s  B rand
Q uaker, paper .............4 60
Q uaker, cloth ...............4 70

W ykes A Co.
E clipse ........................... 4 80

W orden G rocer Co. 
A m erican  Eagle , % cL 5 85 
G rand R apids G rain  A 

M illing Co. B rands
P u rity , P a te n t  ............  6 20
Seal of M innesota . .  5 60
Sunburst .......................   5 60
W izard  F lou r ..............  4 80
W izard  G raham  ......... 5 00
W izard  G ran. M e a l . . . .4 20 
W izard  B uckw heat . .  6 50
R ye ................................. 5 40

Spring  W heat F lour 
Roy B ak e r 's  B rand  

Golden H orn , fam ily  5 60 
Golden H orn , b ak ers  5 50
W isconsin  R ye .............5 00
Judaon Grocer Co.’s  B rand
C eresota, %s .................6 60
C eresota, %s ................6 50
C eresota , %s ................6 30
le s s o n  A W heeler’s  B rand
W ingold, %s ...................6 40
W ingold, %s ................6 30
W ingold, % s ...................6 20
W ordea G racsr Co.’s  B rand  
L aurel, % s clo th  . . . . . 6  30
L aurel, %s cloth ...........6 20
L aurel, % & %s p ap er 6 10 
L aurel, % s cloth ...........6 10
Volert M illing Co.’s B rand 

G raham  ..................... 4 60

O P  Laxo-C ake-M eal 38 00
C ottonseed M eal ........ 21 00
G luten  Feed  .............. 32 00
B rew ers G ra ins ........ 29 00
H am m ’nd  D airy  F eed  25 00

O ats
M ichigan carlo ts  . . . .  54%
Less th a n  carlo ts  . .  58

Corn
C arlo ts  ..................... . . .  67
L ess th a n  carlo ts  . .  70

H ay
C arlo ts ......................... 29 N
L ess th a n  carlo ts  . . .  22 00 

H ERBS
Sage . . . . .  16
Bops . . . . .  15
Laurel L eaves ____ ___ 16
Senna L eaves ........ . . . .  25

H ID ES AND P E L T S  
■ H ides

G reen, No. 1 ..................10%
G reen, No. 2 
C ured, No. 1 .
Cured, No. 2 ..................11
Calfskin, g reen , No. 1 12 
C alfskin, g reen . No. 
C alfskin, cured  No. 
Calfskin, cured  No.

Pelts
Out Wool ............
L am bs  ..............  50® 1 00
Shearlings ............  50 @1 00

Tallow
No. 1 ....................N o . 2 ................................

Wool
U nwashed, med.
U nw ashed, fine

9%
.12

2 11%
1 142 12%

@ 20

HORSE RADISH
Per doz...............................  90

J ELLY
51b. pails, p e r doz. . .2  50 

151b. pails, p e r pail . . . .6 0  
30rb. pails, p e r pail . .1  00 

JE L L Y  GLASSES 
% pt. in  bbls, p e r doz 15 
% p t. in  bbls., p e r doz. ..16 
8 oz. capped in  bbia,

p e r doz. ........................... 18
M A PLEIN E

2 oz. bottles, p e r doz. 3 00 
M INCE MEAT 

P e r case  ........................... 2 8»
MOLASSES 

New O rleans
F ancy  Open K e ttle  . .  42

, C h o ic e ................................. 36
Good ....................................... 22
F a ir  ..................................... 20

H alf b a rre ls  2c e x tra  
MUSTARD

% lb. 6 lb. b o x ..............  16
OLIVES

Bulk, 1 gal. kegs 1 05 @1 15 
Bulk, 2 gal. kegs 90@1 05 
Bulk, 5 gal. kegs 90 @1 00
Stuffed, 6 ox. ................... 90
Stuffed, 8 oz. ...................1 25
Stuffed, 14 o z . ..................2 26
P itted  (n o t s tu ffed)

5 Tb. pa ils  . . .a d v a n c e  1 
8 tb. pails  . . .a d v a n c e  1 

Smoked M eats 
H am s, 12 tb. av. 16 @16% 
H am s, 14 lb. a v  14 @14% 
H am s, 16 lb. av. 13 @13% 
H am s, 18 lb. av. 13%@14 
Skinned H am s . . l 4  @14% 
H am , dried  beef se ts  . .IS
C aliforn ia  H am s ........10%
Picnic Boiled H am s . .  16 
Boiled H am s ...20% @ 21
M inced H am  _______   .11
Bfeoon ............................... 14

Sausages
Bologna ........................... 2
L iver ..................... 7%@ 3
F ran k fo rt .................9 @9%
P o rk  ................................  11
V eal ................................  11
Tongue ............................. 11
H eadcheese ................... 9

Beef
Boneless ......................  14 00
Rum p, new  ............... 15 00

Rig’s Feet
% bbls. . ' . ......................... 95
% bbls., 40 tb s ................1 96
% bbls.................................. 4 96
1 bbL ....................

T ripe
Kits, 15 lbs. . . . .
% bbls., 40 lbs................1 60
% bbls., 80 lbs. .

C asings 
Hogs, p e r lb. . . .
Beef, rounds, s e t ......... 17
Beef, m iddles, s e t  
Sheep, per bundle

Uncolored B u ttsrln e
Solid D airy  .........12 @16
C ountry  Rolls ...12% @ 18 

Canned M eats 
Corned beef, 2 lb. .
Corned beef, 1 tb. .
R oast beef, 2 lb ............. 3 50
R oast beef, 1 lb ............. 1 85

14 00
15 00

95
..1 90
.4 00

,.9 00

90
. .1 60
.3 00

25
17
70
80

.3 50 

.1 85

14 oz................... . .2 26
M anzanilla, 8 os. ... . .  . . 90
Lunch, 10 oz. . . . . . .1 3b
Lunch, 16 os. . . . . . .2 3b
Queen, M am m oth, 19

.8 76OZ..........................
Queen, M am m oth, 28

OZ.......................... .5 26
Olive Chow, 2 doz. cs,

pe r doz............. .2 26
PIC K L E S

Medium
B arrels, 1,200 coun t . .6 50
H alf bbls., 600 count 4 00
5 gallon kegs . . . .1 60

Sm all
B arre ls  .................... 8 25
H alf b a rre ls  ........ .4 65
5 gallon kegs . . . .2 2b

G nerklns
B arre ls  ..........................
H alf b arre ls  .................
5 gallon kegs ..............

Sw eet Sm all
B arre ls  ......................  14 50
H alf b a rre ls  ..............  8 00
5 gallon kegs ............. 3 25

P IP E Su .  i  in  fee t . . . .  5 V oigt's C rescen t ...........6 20 „  r i r s o
5 ? ” •  i "  ................  7 Voigt’s  F lo u r o ig t ...........6 29 Clay, No. 216, p e r box 1 76
n S: 3’. l !  t £ \  : : : : : : : :  9 V o id 's  H ygienic  .H O  Clay, T. D., full coun t 99
No! i ,  16 fee t ........10 Voigt s  R oyal ..................6 79 Cob ...................................... 90
No! i .  16 fee t ..................... H
No. 9, 16 fee t .................... 12
No. 7. 1» fe a t .....................16
No. 9. 16 fe e t .....................18
No. 9, 16 fee t ................... 20

Linen Lines■aiO  ................................ 20
M edium ................................. |6
L arg e  ..................................... 24

Poles
Bam boo, 14 ft. ,  p e r doz. 65 
Bamboo, 16 ft., p e r doz. 60 
Bam boo. 18 fL . p e r doz. 80 
FLAVORING EXTRACTS 

Foote A Jenks  
Colem an Vanilla

No. 2 size .....................14 00
No. 4 s i z e ........................24 00
No. 3 size .......................86 00
No! 8 s i z e ........................ 48 99

Colem an .’*< rp  Lem on
No. t  s i n e ..........................9 20
No. 4 slxe ....................... 18 90
No. 2 slxe ....................... 21 60
W« * Mix* ..................8« TO

Jaxon Mexican Vanilla
1 oz. oval .....................I f  00
1 ox. oval ................... TO To
4 oa. f la t ....................» T O
•  SB. Bat ................. 1M N

W ykes & Co.
Sleepy Eye, %s c lo th ..6 00 
Sleepy Eye, %s c lo th ..5 90 
Sleepy E ye, % c lo th ..5 80 
Sleepy Eye, % s p ap er 5 80 
Sleepy E ye, %s p ap er 5 80
W atson-H lgg ins M illing Ce.
P erfec tion  F lo u r ......... 6 20
T ip  Top F lou r ............. 4 60
Golden Sheaf F lo u r . .4  20 
M arshall’s  B est F lo u r 5 50 
Perfec tion  B uckw heat 6 20 
T ip  T op B uckw heat 6 00 
A lfalfa  H orse  F eed  ..30  00
K afir C orn ....................  1 66
H oyle S cra tch  F eed  . .1 6 »  

Moat
B olted ........................... f  00
GOlden G ran u la ted  . .4  20 
St. C ar Feed  screened 27 60 
No. 1 Com  and  O a ts  27 50
Corn, c racked  .............27 00
C om  M eal, coarse ..27  00 
W in te r W h ea t B ran  30 00
M iddlings ....................  31 00

D airy Feeds 
W ykes A Co.

O P  L inseed  M eal . . .4 2  00

PLAYING CARDS 
No. 90 S team boat . . . .  75
No. 15, R ival, a sso rted  1 25 
No. 20, R over, enam ’d  1 50
No. 673, Special ...........1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808 Bicycle ...........2 00
No «32 T m irn’t w hist 2 25 

POTASH
B ab b itt’s ........................... 4 00

PROVISIONS 
- B arreled P ork  

C lear B ack  ...1 7  00@17 75
S hort C ut .....................17 50
S hort C ut C lear ......... 17 25
B ean  ................................. 14 69
B risket, C lear ..........  23 99
Pig .............................    23 90
Clear Fam ily  ............  26 00

Dry 8 a lt M eats 
S P  Bellies 13

L ari’
P u re  in  tie rces  
Com pound lard
80 lb. tu b s  ----
60 lb. t u b s -----
50 lb. tin s  . . .
20 lb. pails  . . .
10 lt>. palls  . . .

P o tted  H am , % s ..........  45
P o tted  H am , % s . . . .  90 
Deviled H am , % s . . . .  45
Deviled H am , %s ......... 90
P o tted  Tongue, % s . . .  45
P o tted  tongue, %s . . . .  90 

RICE
Fancy ..................... 6 @ 6%
J a p a n  S tyle ........  4%@ 5%
B roken ................  3%@ 3%

SALAD DRESSING
Colum bia, % p i n t .........2 25
Columbia, 1 p in t ..........4 00
D urkee’s, large, 1 doz. 4 50 
D urkee’s, sm all, 2 doz. 6 25 
S n ider’s, large, 1 doz. 2 35 
S n ider's , sm all, 2 doz. 1 35 

SA LERA TU S 
Packed  60 lbs. in box. 

A rm  and  H am m er . .2 00 
W yandotte. 100 %a . . . 3  00 

SAL SODA
G ranulated , bbls.............  80
G ranu lated , 100 lbs. cs. 90 
G ranu lated , 36 pkgs. . .  1 25 

SALT
Common G rades

100 3 lb. sack s  ............. 2 40
60 5 lb. s a c k s ............. 2 25
28 10% lb. sacks  . . .2  10

56 lb. sacks  ................... 40
28 lb. sacks ..................  20

W arsaw
56 lb. d a iry  in  drUl bags 40 
28 lb. da iry  in  drUl bags 20 

Solar Rock
56 lt>. sacks  .............   24

Common
G ranulated , fine ............  95
M edium, fine ...................1 00

SALT FISH  
Cod

L arge, w hole . . .  @ 8
SmaU, whole . . .  @ 7%
S trip s  o r b ricks  7%@lo v*
P o l lo c k ............ @ 4%

H alibu t
S trip s  ............................... 16
C hunks ........................... 16

H olland H erring  
Y. M. wh. hoops, bbls. 11 60 
Y. M. wh. hoop, %bbl. 6 00 
Y. M. w h. hoop, kegs  72 
Y. M. w h. hoop M llchers

kegs  ....................... TO
Queen, bb ls ............................10 00
Queen, % bbls.......................6 26
Queen, k e g s ............... 62

T ro u t
No. 1, 109 lbs. ............... 7 60
No. 1, 40 lb s ...........................3 35
No. 1. 10 lbs. ............... 90
No. 1, 8 lb s .....................  76

M acksrel
M ess, 100 lb s .........................I f  60
M ess, 40 lbs. .................7 00
Mess, 10 lb s ........................... 1 85
M ess, 8 lb s ...............................1 50
No. 1, 100 lb s ..................... 10 00
No. 1, 40 lb s ...........................9 60
No. 1, 10 lb s .............................1 25

W hitefish
100 lb s ........................................9 78
50 lb s ........................................6 25
10 lb s ........................................1 12
8 lb s .............   92

LOO lbs ........................................4 65
40 lb s ........................................2 10
10 lb s ................................ 76

65

H em p, R ussian  .............5
M ixed B ird .................... 5
M ustard, w hite .............. 10
Poppy ............................... 16
R ape ................................... 8

SH O E BLACKING 
H andy Box. large 3 dz 2 60 
H andy  Box, sm all . . . .  1 25 
B ixby’s Royal Polish  85 
M iller’s Crown Polish 85

SN U FF
Scotch, in  b ladders .........37
M accaboy, in ja r s  ........... 35
French  R appie in Jars  . .  43 

SODA
Boxes ................................  5%
K egs, E nglish  .................4%

SPIC ES 
W hole Spices

Allspice, J am a ic a  ........  9
Allspice, la rge  G arden 11
Cloves, Z anzibar ........... 22
C assia, C anton  .............. 15
C assia, 6c pkg. doz....... 25
Ginger, A frican  ............... 9%
G inger, Cochin ............... 14%
M ace, P en an g  .............. 70
M ixed, No. 1 ; ............. 16%
Mixed, No. 2 .................. 10
M ixed, 5c pkgs. d o z ...  45 '
N utm egs, 75-30 ............ 30
N utm egs, 105-110 ........ 20
Pepper, B lack .............. 14
Pepper, W h ite  .............. 25
Pepper, C ayenne ...........22
P ap rika , H u n g arian  ..  

P u re  Ground In Bulk
Allspice, J am a ic a  ........ 12
Cloves, Z anzibar .......... 24
C assia, C anton .............. 12
G inger, A frican  ............ 18
Mace, P enang  .................76
N utm egs 7S-R0 ............ 35
Pepper, B lack ...............16
Pepper, W h ite  .............. 26
Pepper, C ayenne ........ 24
P ap rik a , H ungarian  ..45

STARCH
Corn

K ingsford, 40 lbs. , . . .  7% 
Muzzy, 20 11b. pkgs. . .  5% 
M uzzy. 40 lib . pkgs. ..6  

Gloss 
K ingsford

Silver Gloss, 40 lib s .
S ilver Gloss, 16 31bs. 
S ilver Gloss, 12 61bs.

1 . .  @10%
l 7%@ 7%

3 IbS...........................
SE ED S

. . .  1 

. .  10. advance % Anise ............................ .
advance % C anary , S m yrna  . . .
.advance % C araw ay  ...................... . 19
.advance %

%
C ardam om . M alabar 1 TO

.advance Oatory ..................... . TO

a
s 3

Muzzy
48 l ib . packages ..........6
16 5tb. packages .......... 4ft
12 61b. packages ......... 6
50Tb, boxes ....................... 3%

SY RUPS
Com

B arre ls  ............   26
H alf ba rre ls  .....................  29
201b. cans, % dz. in  cs. 1 84 
101b, cans, % dz. in  cs. 1 80 
51b. cans, 2 dz. in  cs. 1 89 

2%lb. cans, 2 dz. in  cs. 1 95 
2Tb. cans, 2 dz. in  cs. 1 61 

P u rs  Cane
F a ir  ................................... 16
Good ...................................20
Choice .......................... .. 26

TA B LE SAUCES
H alford, la rge  .............3 75
H alford, sm all .............2 25

TEA
Jap an

Sundried, m edium  ..24026
Sundried, choice ___30@33
Sundried, fancy  ........ 36@40
B asket-fired  - m edium  30 
B asket-fired  choice 35037 
B asket-fired , fancy  40@43
N ibs ............................. 20032
Siftings ......................  10012
F ann ings  ....................  14@15

Gunpowder
M oyune, m edium  ......... 36
M oyune, choice ........... S3
M oyune, fancy  .......... 69 #  60
P ingsuey, m edium  . . .  S3
P ingsuey, choice ......... 86
P ingsuey, fancy  . . . .5 9 0 5 5  

Young Hyson
Choice ..............................  SI
Fancy  ......................... 40@60

Oolong
Form osa, fan cy  .........69#69
Form osa, m edium  . . . .  TO
Form osa, choice ........... 36

E nglish B reak fas t
M edium ........................... 36
Choice ......................... 30035
F ancy  ......................... 40069

India
Ceylon, choice ........... 30035
Flancy .........................  45@50

TOBACCO 
Fine C ut

B lot ................................... 1 46
H iaw ath a , 16 oz..............  60
H iaw ath a , 1 oz ........... 66
No L im it, 3 o z . ............... 1 72
No L im it, 16 oz. ...........8 40
U jibwa, 16 oz. ............... 40
O jibw a, 5c pkg ................1 85
O jibwa, 6c ..................... 47
P etoskey  Chief, 7 oz. . .2  00 
P e toskey  Chief, 14 oz. 3 90
¡sterling D ark , 6 c ...........6 76
Sw eet Cuba, s c ...............6 70
Sw eet Cuba!, 10c .........11 16
erweet Cuba, 16 ox. t in s  6 N  
Sw eet C uba, I f  os. foil 4 60 
•Sweet C uba, 16 as. bxs 4 89
Sw eet Cuba, %  Tb.......... I I
Sw eet B urley, 9 e ...........i  79

STweet M ist, %  gr. . . . . 6  70 
Sw eet B urley, 24 lb. cs 4 90
T iger, % gross ...............9 TO
T iger, 5c tin s  ...............5 60
U ncle D aniel, 1 lb ..........  90
Uncle Daniel. 1 os..5 23

Plug
Am. N avy, 15 oz...........  32
D rum m ond, N a t Leaf.

2 A 5 lb ......................  96
D rum m ond N at. L eaf

p e r doz........................ M
B attle  A x ....................... 3*,
B race r ...............................
B ig F o u r ....................... | ]
Boot Ja c k  ....................... M
Bullion, I f  oz................... 46
Clim ax Golden T w ins . 41
D ays W ork  .....................  t l
D e rb y ................................... 21
5 B ros................................... 61
GUt Edge .......................  69
Gold Rope, 7 to  lb .......... 61
Gold Rope, 14 to  lb. . .  63
G. O. P . ...........................  u
G ranger T w ist ............... 4f
G. T . W . ......................... ¡I
H orse  Shoe ..................... @
H oney D ip T w ist . . . .  46
Jolly  T a r  . .  _ ................. 40
J .  T ., 8 oz. ................... ( t
K eystone T w is t ........... 46
K ism et ............................... 6 |
N obby Spun Roll ......... 61
P a rro t  ............................... s i
P eachey  ........................... 40
P icn ic  T w ist ................... 46
P ip e r H eidslck  ............... f j
Redicut, 1% oz...............  SI
Red Lion ......................... )C
S herry  Cobbler, 10 oz. 21
Spear H ead, 12 oz..........  44
S pear H ead, 14% oz. . .  44
Spear H ead. 7 oz........... 47
S quare  D eal ................... «1
S ta r  ............................... I!  «
S tan d a rd  N avy  ............. >4
Ten P e n n y ......................  g j
Tow n T a lk  14 oa........... SO
Y ankee Girl ................... 81

Sm eklng
All L eaf ..................... M
B anner, 6c .....................6 S i
Bull D urham , 5c ...........6 94
B ria r  P ipe, 5c ............... 6 00
B lack Sw an, 6c  .............5 74
Corn Cake, 6c ..................$ 7«
Cuban S ta r, 6c .............6 76
D ukes’ M ixture, 6c . . . . 6  86
D rum , 5c .........................§ 74
Glad H and, 5c .............6 72
G ran t, 5c .........................   ¿6
Grow ler, 6c ................... 4 66
H an d  M ade, 2% e x . . . . .  60 
H oney Dew, 1% oz. . .  40
I. X. L ., 5c ..................... f  xe
L ucky S trike , 1% oz. . .  94
M yrtle N avy, 6c .........6 to
M ay F low er S ho rts, 6c 6 76
N igger H a ir, 6 c ............ 6 to
Noon H our, 6c .............6 7t
Peerless, 5c ..................... § 76
P eerless, 10c ................. i l  52
Plow Boy, 6c ...................6 74
Pilo t, 5 c .............................6 go
Prince A lbert, 10c . . . .  96
Rob Roy, 6c ...................6 99
Soldiers’ Boy, 6 c ...........6 96
b*weet L o tus, 6 c .............9 90
Sw eet U p  Top, 6c . .9  90
Sun Cured, 10c ........ U  75
Sum m er T im e, 6c . . . . 6  76
T ro u t L ine, 6c ...............6 96
Tuxedo, 1 oz. ............... 68
Tuxedo, 2 oz................  96
Union Leader. 6c . . . . 6  96
Uncle Sam , 10c ...........10 So
Yum Yum, 6c ............... 6 00

T W IN E
C otton, 3 ply ............... 22
C otton, 4 p l y ................... 22
Ju te , 2 ply ..................... 14
H em p, 6 p l y ..................... 13
F lax , m edium  ............  24
Wool, 1 lb. bales . . . .  9 

VINEGAR
O akland V inegar A Picklt 

Co.’s  B rands. 
H igh land  apple c ider . . I t  
O akland app le  c ider . .  14 
S ta te  Seal s u g a r  . . . .  12 
O akland w h ite  pickling  10 

P ack ag es  free.
W1CKING

No. 0 p e r g r o s s .......... SO
No. 1 p e r g ross ...........49
No. 2 p e r g ross ...........§0
No. 3 p e r g ross .......... 76

W OODENW ARE
B ask e ts

B u s h e ls ...............................1 00
B ushels, wide b and  . .1  16
M arket ............................... 90
Splint, la rg e  ...................8 to
Splint, m edium  .............8 TO
Splint, sm all ................... 2 76
Willow, C lothes, la rg e  8 25 
Willow, C lothes, sm all 9 25 
Willow, C lothes, m e 'm  7 35 

B u tte r P la te s  
W ire E n d  o r Ovals.
% lb., 250 in c r a t e .......... So
% tb., 250 In c r a t e ..........SO
1 tb., 250 In c ra te  .........Su
3 lb., 250 in  c ra te  ..........36
3 lb ., 260 In c r a t e .......... 40
6 Tb., 250 in  c ra te  ..........60

C hurns
B arrel, 5 gal., each  . . . 2  4t 
B arrel, 10 gal., each  . .2  54 

C lothes P in s  
Round H ead.
4 inch. 6 groes .................4t
4% inch , 5 g roes  ........... bl
C artons. 20 2% doz. bxa. 61

E gg C ra te s  and  F illers 
H u m p ty  D um pty , 12 dz. 20
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Special Price Current
12 13 14

No. 1 com plete........... ., 4«
No. 2 complete ........... . 23
Ckse No. 2 fillers, 16

1 36
Case, medium, 12 sets 1 15

Faucets
Cork, lined, 2 in........... 70
Cork, lined, 2 in. ......... . 80
Cork lined, 14 I n .......... . 20

Mop Sticks
Trojan spring ........... . 90
Eclipse patent spring 2b
No. 1 common ........... . 89
No. 2 pat. brush holder 85
Ideal No. 7 ................... . 85
121b. cotton mop heads 1 45

Palis
2-hoop Standard ........ .2 00
3-hoop Standard . . . . . .2 3b
3-wire Cable ............... .2 10
Cedar all red brass . . . .1 2b
3-wire Cable ............... .2 SO
Paper E u rek a ............. .2 25

2 70
Toothpicks

Birch, 190 packages . .2 00
86

Traps
Mouse, wood, 2 holes 22
Mouse, wood, 4 holes 46
Mouse, wood, 6 holes 70
Mouse, tin, 6 holes . . . 66
Rat, wood ................... . 20
Rat, sp r in g .................* 76

Tubs
20-in. Standard, No. 1 7 §9
18-in. Standard, No. 2 6 50
15-in. Standard. No. 8 5 50
20-in. Cable, No. 1 . . . .8 00
13-in. Cable, No. 2 . . . .7 00
16-in. Cable, No. 2 . . . .6 00
No. 1 Elbro .................:14 25
No. 2 Fibre ................. .9 26
No. 8, Fibre ............... .9 25

Washboards
.2 56

Dewey ..'...................... 1 76
Double Acme ............. .2 76
Single Acme ............... .2 15
Double Peerless ......... .3 75
Single Peerless .......... .3 25
Northern Queen ........ .2 25
Double Duplex ........... .3 90
Good Luck ........... . .2 75
Universal ..................... 2 49

Window Cleaners
.1 65

«i i .  ........................3 31
Weed Bowls

13 In. Butter ............... .1 69
15 in. Butter ............... .2 25
17 in. Butter ............... .4 15

‘ 19 in. Butter ............... .6 14
Assorted, 13-15-17 . . . .2 96
Assorted. 15-17-11 . .  • .4 25

WRAPPING PAPER
Semmon Straw ........... 2
Fibre Manila, white . .  2 
Fibre, Manila, colored 4
Me. 1 M a n ila .....................4
Cream M a n ila ...................2
Butchers’ Manila  .......... 2%
W ax Butter, abort e’nt 12 
W ax Butter, full count 29 
W ax Butter, rolls . . . .1 9

YEAST CAKE
Macks, 2 Sea. ................1 12
Sunlight, 2 dec. ............1 22
Sunlight, 1% das. 22
T east Foam , 2 doa. . . . 1  12 
Toast Cream, 2 doa. . .1  00 
T east Foam , 1)6 doa. . .  22

AXLE GREASE

1 lb. boxes, per gross 9 00 
3 lb. boxes, per gross 24 00

BAKING POWDER  
Royal

10c size 90 
%Ib. cans 1 25 
6oa. cans  1 90 
li lb . cans 2 22 
%lb. cans 2 72 
lib . cans 4 20 
Sib. cans  13 00 
21b. oans 21 50

CIGAR8
Johnson Cigar Co.’s  Brand

S. C. W., 1,000 lo ts ___ 81
El P o r ta n a  .........................33
E vening  P ress  ...................32
E xem plar ............................. 32
W orden G rocer Co. B rand 

B en H u r
P erfec tion  ........................... 35
Perfec tion  E x tra s  ...........35
Londres ...............................85
Londres G rand .................35
S tan d ard  .............................35
P u ritan o s  ............................. 35
P anate llas , F in a s  .............35
P ana te llas , Bock ...............35
Jockey  Club ....................... 35

COCOANUT
B ak er’s  B razil Shredded

10 5c pkgs., p e r case  2 60 
30 10c pkgs., p e r case  2 60 
16 10c ana 38 5c pkgs., 

per case .................. 2 60

COPFEE
Roasted

D w inell-W righ t Co's B ’ds

W hite  H ouse, lib . ................
W h ite  H ouse, 21b..................
Excelsior, B lend, lib . ........
Excelsior, Blend, 21b............
T ip Top, B lend, l ib ..............
Royal B lend ..........................
Royal H igh G rade ..............
Superior B lend .....................
Boston Com bination ..........

D istribu ted  by Judson  
Grocer Co., G rand R apids; 
Lee & Cady, D e tro it; S y
m ons B ros. 4k Co., S ag i
naw ; B row n, D avis 4k 
W arn er, Jack so n ; Gods- 
m ark , D urand  4k Co., B a t
tle  C reek; F le lbach  Co.. 
Toledo.

8A F E 8

Full line of fire and  b u r
s te r  proof aafea keot In 
s tock  by th e  T radesm an  
Company. T h irty -five  sizes 
an d  sty les on hand  a t  all 
tim es—tw ice a s  m any  safes 
a s  a re  carried  by a n y  o ther 
house in th e  S ta te . If you 
a re  unable to  v is it G rand 
R apids an d  inspec t the  
line personally, w rite  for 
quotations.

S O A P
Gowans 4k Sons Brand.

Jingle boxes ...................2 20
Five box lo ts  ............... 2 96
Ten box lots ................... 2 90
Tw enty-five box lots . .2  85 

Latttz  Bros. & Co. 
Acme, 30 bars, 75 lbs. 4 00 
Acme, 25 ba rs , 75 lbs. 4 00 
Acme, 25 ba rs , 70 lbs. 3 80
Acme, 100 cakes ...........2 25
B ig M aster, 100 blocks 4 00
G erm an M ottled ...........3 50
G erm an M ottled, 5 bxs 3 50 
G erm an M ottled, 10 bx 3 45 
G erm an M ottled, 25 b x  3 40 
M arseilles, 100 cakes ..  6 00 
M arseilles, 100 cks 6c 4 00 
M arseilles, 100 ck to il 4 00 
M arseilles, H bx  to ile t 2 10

P ro cto r 4k Gam ble Co.
Lenox ...........................  8 00
Ivory, 6 oz...........................4 00
Ivory, 10 oz..........................6 75
S ta r  .....................................3 85

T radesm an  Co.’s Brand

B lack H aw k, one box 2 60 
B lack  H aw k, five bxs 2 40 
B lack  H aw k, ten  bxs 2 25

A. B. W rlsley
Good C heer ..................4 00
Old C ountry  ..................3 40,

Soap Powders 
Snow Boy, 24s fam ily

size  ........................ .
Snow Boy, 60 5c . . . .
Snow Boy, 30 lOe . .
Gold D ust, 24 la rge  
Gold D ust, 100-5c . . .  
K irkollne, 24 41b. . . .
P ea rline  .......................
Soapine .........................
Babbitt’s  1776 ..........
Roseine .........................
Armour's .....................
Wisdom ........................

Ssap Compounds
Johnson's F ins ........... . .6  19
Johnson’s  XX X  ...........4 26
Mine O’clock ...................2 20
Rub-No-M ore .................2 12

. 2 75 
. .2  40 
. .2  40 
. .4  60 
. .4  00 
..S  80 
. .8  76 
. .4  10 
. .8  76 
. .8  60 
..8  70 
. .8  82

Scouring
Enoch Morgan’s  Sons 

Sa polio, gross tots . . . . 2  22 
Sepolto, half gro. lo ts  4 22 
Sapollo, single boxes 2 42
Sepolto, hand .................2 42
Bcourtne M anufacturing Co 
Bcourino, 22 cakes . . . . 1  22 
■oourtna. 122 anises . . . 2  12

G. J. Johnson Cigar Co.
S . C. W.  El  Portana 

Evening Press Exemplar
These Be Our Leaders

C arbon C oated Sales B ook s
E very Size and Style 

Prices ranging from .0 2 ^  to .05 per book 
Send us your sample and get our priced 

on your book
CO NN A R D -H O C K IN G  CO.

136 W est Lake St. Chicago, 111.

Wilmarth Show Case Co.
Show Cases 

And Store Fixtures
Take Division S t. C ar Grand R apids. Mich.

Mica Axle Grease
Reduces friction to a minimum.
It saves wear and tear of wagon 
and harness. It saves horse en
ergy. It increases horse power. 
Put up in 1 and 3 lb. tin boxes.
10. 15 and 25 lb. buckets and 
kegs, half barrels and barrels.

Hand Separator Oil
If free from gum and is anti-rust 
and anti-corrosive. Put up in 
%. 1 and 5 gallon cans.

STANDARD OIL CO.
Grand Rapids, Mich.

MACAULEY SAID
Those inventions which have abridged distance 
have done the most for civilization.

USE THE BELL
And patronize the service that has done most 
to abridge distance

AT ONCE
Your personality is miles away

Every Bell Telephone is
a long distance station.

How About Your
P R I N T I N G
— for 1912?—
'  I 'HIS question is a very pertinent one for business men. because every 

day Business Printing takes on added significance as A FACTOR IN TRADE.

Time was when any sort of Printing would do. because not much was 
expected of it. but nowadays Printing is EXPECTED to create and transact 
business. For this reason, good Printing is exceedingly necessary in every 
line of business.

We have been producing GOOD Business Printing for years. We have 
kept pace with the demand for the BEST in printing. As a consequence, our 
Printing business has grown splendidly. We have been compelled to enlarge 
shop facilities, to increase equipment quite regularly. We have the requisite 
mechanical equipment, and with one of the best equipped, as well as the 
largest Printing establishments in Western Michigan, we are in the very 
best position to give to the business man the highest standard of GOOD 
Business Printing.

This includes everything, from envelopes to the most elaborate catalogs.
We respectfully solicit your patronage, giving the assurance that all 

orders will not only be PROMPTLY EXECUTED, but the Printing will come to 
you in that quality of excellence you desire and. withal, at as reasonable a 
price as it is possible for us. or anyone else, to deliver GOOD PRINTING.

Orders by letter or by phone will receive prompt attention, and if you 
desire, a qualified representative will wait upon you without delay.

Tradesman Company, Grand Rapids
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BUSINESS-WANTS DEPARTMENT
\ iv. crtiscments inserted under this head for two cents a word the first insertion and one cent a word for each 

-u.h->ec|uent continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U SIN ESS CHANCES.
1 have 800 acres  of land  on K alam azoo 

R iver n e a r  N ew  R ichm ond, abou t 500 
acres  a re  heavily  tim bered  w ith  so ft 
maple, a sh  and  elm, on riv e r bottom s, 
balance is  high an d  d ry  and  r ig h t in  the  
fru it belt. I  will tra d e  th is  fo r a  s tock  
of general m erchand ise  located  in  a  live 
tow n. H a rry  T hom asm a, 433 H ousem an 
Bldg., G rand R apids._________________973

W ishes To R etire—O w ner of a  general 
s tock  th a t  Will invoice ab o u t $30,000, 
w ishes to  re tire  on accoun t of age and  
offers s tock  fo r sale. L ocated  in W is
consin’s b e s t fa rm in g  com m unity  in  a  
live coun try  tow n of abou t 1,000 in h a b it
an ts . Only those in position  to. hand le  a  
proposition of th is  k ind  need reply. A d
d ress T he Janssen -R uedebusch  Co., Real 
E s ta te , M ayville, W isconsin.________ 972

W ould a  m onthly  incom e of $50 to  $200 
in te re s t you? H ave  you a t  le a s t $50 and  
nerve enough to  ta k e  a  reasonable  risk  
w here  th e re  is every reason  to  expect 
trem endous profits? A ct quick. A ddress 
M. E . P e rk in s , P . O. Box 245, Spokane, 
W ashington ._________________________ 971

B usiness F o r Sale—Live ready  to  w ear 
s to re  fo r m en, wom en and  ch ild ren’s 
clothing, doing $36,000 a  year. F in e  lo- • 
cation, s tock  will invoice abou t $7,500, 
located in  a  good fa rm ing  and  m an u fac 
tu rin g  tow n of 20,000. B usiness h as  n e t
ted  $3,500 to  $4,000 fo r p a s t th re e  years. 
Good reason fo r selling. G rand chance 
for som e one w ho is  looking fo r an  e s
tab lished  business. A ddress Lock Box 
95, Peoria , 111.______________________ 969

W an ted —A place of n o t less th a n  600 
population, in w hich to  locate a  w eekly 
new spaper. H av e  a  com plete new spaper 
and  job office outfit. A ddress S, care 
M ichigan T radesm an , G rand Rapids, 
Mich,________________________________968

F o r Sale—Stock fa rm  im plem ents, in 
voicing abou t $4,000. F irs t-c la s s  fa rm ing  
country . Only s tock  im plem ents in town. 
A ddress 966, care  T radesm an ,______966

F or Sale—One Toledo springless, self 
com puting  scale, new, w eighs 12 pounds. 
F o r sale cheap. Reynolds Bros., F en n -
ville, Mich.__________________________965

M oney In  Salted P ean u ts . I  have in  
stock  num ber of sa lted  p ean u t vending 
m achines, b est m ake. P u t  one in  your 
s to re  o r on your candy counter. A t price 
I m ake, you can pay  fo r th is  m achine 
in a  m onth  o r s ix  w eeks. B e tte r look 
in to  th is . W m . W in te r, 9210-12 E rie
Avenue, Chicago, 111._______________ 963

F o r Sale—D ry goods and  shoe stock. 
C ountry  tow n. Location  only. A ddress
H . J ., care  T radesm an ._____________975

F o r Sale—One of th e  fre sh e st s tocks 
of groceries in  M ichigan an d  located  in 
th e  b e st tow n in  th e  S ta te . F o r fu r th e r  
p a rticu la rs  add ress  Lock Box 2043, N ash -
ville, ■ Mich.__________________________ 976

F o r Sale—One of th e  b e st bakeries  in 
Sou thern  M ichigan. Cheap if taken  a t 
once. B est of reason  fo r selling. P op
u la tion  2,500, tw o ra ilroads, good schools 
and  churches. A ddress Lock Box 372, 
H udson, M ichigan. 977

GAS CONSUM ERS.
Save 50c to  $5 on you r gas bill every 

m onth  w ith  our g as  governor. G reat 
invention . W rite  fo r free  c ircu la r to 
day. Specialty  Supply Co., Dept. G., 
K ew anee, III.________________________ 974_

F ree - T uition  By M ail—Civic service, 
d raw ing, engineering, electric  w iring, 
ag ricu ltu ra l, poultry , N orm al, academ ic, 
book-keeping, sh o rth an d  courses. M a
tricu la tion  $5. T u ition  free  to  firs t app li
can ts. A pply to  C arnegie College, Rogers,
O h i o , _____________________________ 959

S tock-R educing  Sales A gent—E very  
m erch an t h as  a  s tock  of goods th a t  does 
n o t m ove r ig h t an d  should be tu rn ed  in to  
money. As I  have  had  23 y e a rs ’ experi
ence in  th is  k ind  of w ork, please  consult 
m e, and  I  w ill come and  look you r s tock  
over, and  te ll you w h a t I  can  do fo r you. 
A ddress J . H . R rum m , M iddleton, W is.

961
F o r Sale—G eneral m erchand ise  s to re  

w ith  hotel and  corra l in  connection. S it
u a ted  in C en tra l A rizona. A ddress F . E.
M arum , H illside, Ariz.______________960

Cash fo r your business or rea l e sta te .
I  b rin g  buyer and  seller toge ther. No 
m a tte r  w here  located  if  you w an t to  buy, 
sell o r exchange an y  k ind of business or 
p ro p erty  anyw here  a t  any  price, add ress 
F ra n k  P . C leveland, R eal E s ta te  E xpert, 
1261 A dam s E x p ress  B uilding, Chicago,
Illinois.______________________________ 984

F o r Sale—Stock of g roceries and  d ry  
goods, located  in  tow n of 600. D oing 
$20,000 business a  year. A ddress No. 
958, care Tradesman, 958

P a te n ts  of V alue—P ro m p t and  efficient 
service. N o m isleading  inducem ents. E x 
p e rt in  m echanics. Book ef advice and  
p a te n t office ru les free. C lem ents & 
C lem ents, P a te n t A tto rneys, 717 Colorado 
Bldg., W ash ing ton , D. C. - 957

F or Sale—$3,600 general m erchandise , 
run n in g  stock, 80 cen ts  ta k e s  it. L o ca t
ed, H anover, HI. Box 82, Miller, S. D.

956
F o r Sale—F irs t-c la s s  shoe s tock  in  

lively m an u fac tu rin g  tow n, population  
10,000. E xce llen t location, re n t reaso n 
able, libera l d iscount. I  w ish  to  leave 
th e  s ta te . A ddress No. 953, care  T rad es
m a n _________________________________ 953

F o r Sale—Shoe, d ry  goods and  notion 
s tock  in Saginaw , doing a  business of 
upw ards from  $6,000. Invoices abou t 
$3,500, s tock  all new. C orner s to re . O w n
er leav ing  c ity  is  reason  fo r selling. A d
dress Melze, A lderton  Shoe Company, 
Saginaw . 952

To E xchange—C lear land  and  cash  for 
general m erchandise . A ddress Lock Box 
147, Redfield, K ansas._______________ 951

F o r Sale—Good, clean, u p -to -d a te  s tock  
of general m erchand ise , invoice abou t 
$5,000 to  $6,000; good reason fo r selling. 
A ddress Roby O rahood, Cooksville, 111.

950
Com plete, only d ru g  s tock  fo r sale  in 

tow n of 1,100; best reasons. Chas. M ay-
nard , M ilan, Mich,__________________ 932

Good chance fo r young m an  to  buy 
stock  of clothing, shoes, etc. A bout 
$5,000 required . W an t to  sell to  p a rty  
who will continue th e  business. W ill 
give c red it on p a r t  if p roper secu rity  is 
given. A. A. W ade, H ow e, Ind iana .
______________________________________925

F o r Sale—A clean , u p -to -d a te  s tock  of 
general m erchandise , consisting  of dry 
goods, groceries, shoes, clothing, drugs, 
m edicines, g lassw are  and  notions. Stock 
inven toried  $8,259.17 on J a n u a ry  1, 1912. 
Sales p a s t year, $18,000, n e t profit for 
y ea r $2,432. F ix tu re s  an d  fu rn itu re , l a t 
e s t and  u p -to -d a te , $1,024. S tore  bu ild 
ing of cem ent block and  brick , bu ilt in 
1905, size 36x70, tw o s to ry  and  basem ent 
under en tire  building. E quipped w ith  
1,000 lb. Cap. h and  pow er elevator, good 
well and  w a te r  system . L ocated  on ra il
road  and  su rrounded  w ith  firs t-c lass  
fa rm ing  country . Seven m iles from  
n ea res t tow n. W ill give liberal d iscoun t 
fo r cash. A ddress No. 923, care  M ichi-
gan  T radesm an ._____________________ 923

W an ted—A hardw are  s tock  from  $3,000 
to  $4,000 in  som e sm all live tow n a s  p a r t  
exchange fo r a  firs t-c lass  clay  loam , 120 
acre  s tock  an d  g ra in  fa rm , sm all house, 
good barns , w ell-w atered , located  n ea r 
Sand Lake, K en t County, M ichigan. 
P rice  $70 p e r acre. F o r fu r th e r  p a rtic u 
lars, H . T hom asm a, 433-438 H ousem an 
Bldg., G rand R apids, M ichigan._____ 920

F o r Sale—D rug  s tock  in  C en tra l M ich
igan, c ity  5,000 population. Good fac to ry  
tow n. P oor health , m ust sell. A ddress
H ., care  T radesm an ._______________ 944

F o r Sale o r E xchange—160 acres heavy 
v irg in  tim b e r n e a r  ra ilro ad  in  W isconsin. 
W an t s tock  of clothing, shoes o r good 
incom e p roperty . P rice  $8,000. A ddress 
No. 914, care  T radesm an . 914

F o r Sale—Clean stock  of general m e r
chand ise , including  buildings in  coun try  
tow n in th e  T hum b of M ichigan. Inven 
to ries  $3,000. R eason fo r selling, fa iling  
health . C an reduce stock. A ddress Lock
Box 107, Colling, M ichigan.__________646

F o r Sale—One N ationa l Cash reg iste r, 
cost new  $300. W ill sell fo r quick sale. 
$225. U sed six  m onths. Good as  new. 
R. L. M yers, J r .,  A lanson, M ichigan.
______________________________________906

F o r Sale—Grocery, ha rd w are  and  im 
p lem ent business, n o rth  of P etoskey. In 
voice $3,500. A nnual business $20,000. 
R en t building fo r $12 p e r m onth. F ine  
chance fo r live one. I have o th e r b u si
ness to  see to. A ddress No. 907, care
T radesm an .__________________________ 907

F o r Sale—G eneral s to ck  w ith  fixtures, 
s to re  building, w are  room  a n d  dwelling 
a ttach ed . S ituated  in  one of th e  finest 
re so rts  in N o rth e rn  M ichigan. Reason
fo r selling, poor health . M rs. G. H. 
T urner, Topinabee, M ichigan. 898

W ill pay  cash  fo r s tock  of shoes and 
rubbers. A ddress M. J . O., care  T rad es
m a n _________________________________ 221

I  pay  cash  fo r s tocks o r p a r t  s tocks 
of m erchandise . M ust be cheap. H. 
K aufer, M ilwaukee, W is. 92

M erchandise sate  conductors. A. E. 
G reene Co., 414 M offat Bldg., D etro it. A d
v e rtis in g  fu rn ished  free. W trie  fo r da te , 
te rm s, etc. 549

F o r Sale—$9,000 g en eral m erchandise. 
G rea t chance fo r r ig h t m an. B ig d is
coun t fo r cash. A ddress M. W ., care  
T radesm an .__________________________ 772

Safes O pened—W . L. Slocum, safe ex 
p e rt an d  locksm ith . 66 O ttaw a  s tre e t. 
G rand R apids, Mich.________________ 104

A1 fa rm  of 110 acres, % m ile to  best 
2,000 c ity  in  M ichigan, to  exchange fo r 
general s tore . A ddress E xchange  428. 
care  M ichigan T radesm an .__________ 774

W e have  th e  b e s t ad v ertis in g  p roposi
tion  on th e  m a rk e t to -d ay  fo r d ry  goods 
m erchan ts , general s to re  m erch an ts  and  
d e p artm en t s to res—no o th e r kind. E x 
clusive to  one m erch an t in  a  tow n. S a t
isfaction  g u a ran teed  to  each  pa tron .
W rite  fo r p a rticu la rs . R eporte r Service 
B ureau , 215 S. M ark e t St., Chicago . 794

F o r Sale—In  C en tra l M ichigan, clean 
grocery  s tock  an d  fixtures, co rner loca
tion, tow n of 12,000. A b a rg a in  if sold 
a t  once. H ealth , cause of selling. A d
dress No. 882, care  T radesm an . 882

W anted1—To buy, fo r cash , s to ck  c lo th
ing, s h o e s . o r d ry  goods. A ddress R. W . 
Johnson, P an a , 111.__________________ 854

H E L P  W A NTED .

H igh g rade  m an  to  in v est $10,000 to  
$20,000 and  a ss is t in m anagem en t of 
M ilw aukee, W is. corporation , m anufac 
tu rin g  fa rm  im plem ent, thousands sold 
annually . L arge  profits. Investm en t 
backed by bond. Good sala ry . C orre
spondence s tric tly  confidential. W rite  
No. 961, care  M ichigan T radesm an . 961

W an ted—A good honest s tead y  young 
m an  of tem p e ra te  hab its , to  w ork  in 
ha rd w are  and  im plem ent sto re . M ust be 
a  good salesm an. Good h and  w ith  m a
ch inery  and  good clerk. N ea t and  sober.
E. K irn , H enderson, M ichigan._______962

W anted—P a r tn e r  w ith  cap ita l for in 
corporated  rea l e s ta te  and  fa rm in g  com 
pany; la rg e  profits. C hism an & Conboy, 
Lisbon, N. D. 955

F ree  T uition  B y M ail—Civic service", 
draw ing , engineering, electric  w iring,
ag ricu ltu ra l, poultry , N orm al, academ ic, 
book-keeping, sh o rth an d  courses. M a
tricu la tio n  $5. T u ition  free  to  first app li
can ts. A pply to  C arnegie  College, Rogers,
Ohio._________________________________959

Salesm an W an ted —To carry  a s  a  side 
line, a  leg itim a te  and  good selling artic le . 
Good com m ission. See ad v ertisem en t 
on ou tside  cover page of th is  issue. The 
O scar Onken Co., C incinnati, Ohio.

927

Salesm an W an ted —To ca rry  line chil
d ren ’s an d  in fan ts ' tu rn  shoes an d  slip 
p e rs  on com m ission, th ro u g h  th e  follow
ing  te rr i to ry : W es te rn  a n d  N o rth e rn  
S ta tes , tr ib u ta ry  to  G rand  R apids and  
Chicago. Send references w ith  app lica
tion . A ddress Box 131, O rw igsburg, Pa.

947
W an ted—E n erg e tic  salesm an, calling 

on th e  d ep artm en t, va rie ty , general, g ro 
cery sto res, etc., to  c a rry  (as  a  sideline) 
a  line of candies to  be re ta iled  from  10c 
to  25c p e r lb. F ive  p e r cent, com m ission. 
S ta te  te rr i to ry  desired. B einhauer Bros. 
C andy Co., 617 W est 47th S tree t, N ew  
York. 954

W an ted—A bout M arch  25, 1912, a  com 
p e ten t lady  c lerk  fo r lad ies’ m isses’ and  
ch ild ren’s ready  m ade clo th ing  sto re , one 
w ho u n d e rs tan d s  buying  of s tock . Good 
references, a  good personal ap p earance  
and  young, single lady  p referred . S ta te  
w ages expected. A ddress Chas. O. Neff, 
Seottville, M ichigan. 943

Local R ep resen ta tiv e  W anted . Splen
did incom e assu red  rig h t m an  to  a c t  a s  
ou r rep resen ta tiv e  a f te r  learn ing  our 
business thoroughly  by  m ail. Form er 
experience unnecessary . All we requ ire  
is honesty , ab ility , am bition  and  w illing ' 
ness to  lea rn  a  lu c ra tiv e  business. N< 
solic iting  o r trave ling . T h is  is  an  ex 
ceptional opportun ity  fo r a  m an  in  youi 
section to  g e t in to  a  b ig  pay ing  business 
w ithou t cap ita l an d  becom e independent 
fo r life. W rite  a t  once fo r full p a r
ticu la rs . A ddress E . R. M arden, Pres. 
T he N ationa l C o-O perative R eal E s ta te  
Com pany, L  371, M arden Building, W ash 
ington, D. C. 883

W an ted—Clerk fo r general s to re . Must 
be sober and  industrious  and  have  som t 
previous experience. R eferences required. 
A ddress Store, care  T radesm an . 242

SITUATIONS W ANTED.
W an ted —B y a  m an  33 y ears  old, u n 

m arried , a  position  a s  buyer of supplies 
and  fix tu res and  sy stem atizer in  a  large 
aggressive d ep artm en t store, o r  a s  a s 
s is ta n t superin tenden t, to g e th e r w ith  
above duties, in a  sm aller d ep artm en t 
s tore . N ine y ears ’ a le r t experience. E n 
gaged w ith  one of th e  m ost p rogressive 
d ep artm en t s to res  in  th e  country . D e
sire  a  chance in o rder to  en te r a  field 
of la rg e r responsib litles, w here  superio r 
executive ab ility  is  required . H ighest 
creden tia ls  fu rn ished . A ddress No. 964, 
care  T radesm an . 964

W an t ads. continued on n e x t page.PRINTING
For Produce Dealers

Letter Heads, Bill Heads, Business Cards 

Envelopes, Statements 

Shipping Tags, Order Blanks

In fact, everything that a produce dealer 

would use, at prices consistent with good 
service.

TRADESMAN COMPANY
GRAND RAPIDS, m iCH.
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SUCCESSFUL SALESMEN.

J. M. Goldstein, Representing Edson, 
Moore & Co.

Jam es M. Goldstein was born in 
Grand Rapids M arch 12, 1879, being 
the eldest of a family of four children.
H is father was a t th a t tim e a clerk 
in the  clothing store of Housem an & 
May. He subsequently conducted a 
grocery store on E ast Bridge street.
He also traveled on the road about 
tw enty years for the wholesale dry 
goods house of Edson, K eith & Co., 
of Chicago. W hen Jam es was 2 years 
old the family removed to  Chicago 
and from  the time he was 5 until he 
was 14 his attention  was claimed b; 
the public schools of th a t city. A 
the age of 14 the family removed to 
Lakeview, w here ' the elder Goldstein 
engaged in the dry goods business. 
Jam es worked behind the counter of 
this store three or four years, when 
he was invited to  go to  D e tro it to  
take the position of house salesman 
for A. K rolik & Co. H e rem ained 
w ith th is house four years, when he 
was offered the position of W estern  
M ichigan salesman for Edson, Moor«
& Co., succeeding Ira  M. Smith, w ht 
had long represented th a t house in 
this territo ry . H e has filled this po
sition for the past eight years with 
credit to  himself and w ith satisfac
tion to  his house. H e saw his trade 
every th irty  days a t least, calling on 
the city trade of Grand Rapids once 
a week. F o r the last tw o years he 
has m aintained an office here. A few 
weeks ago he was given an oppor
tunity  to acquire an in terest in the 
Ira  M. Sm ith M ercantile Co. and be
come m anager of the Rye & Adams 
dry goods store a t Ludington. A fter 
giving the m atter due consideration, 
he accepted this proposition and very 
reluctantly  bids farewell to  the  ranks 
of the traveling  men, for a time, at 
last. H e has closed up his accounts 
with Edson, M oore & Co. and is now 
engaged in installing his successor in 
office. H is successor is Milo W him s, 
who has been covering the U pper 
Peninsula for the past th ree  years for 
Edson, M oore & Co., w ith headquar
ters a t Ishpem ing.

Mr. Goldstein was m arried July 
20, 1903, to  Miss Josephine Berard. 
T hey have a son, 8 years of age, who 
has been given the cognomen of Gay
lord Gillis Goldstein.

Mr. Goldstein is a m em ber of the 
E lks and has won some distinction 
as chairm an of the E ntertainm ent 
Committee. H e is official reporter 
of Grand Rapids Council, No. 131, U. 
C. T., and is also a m em ber of the 
K nights of the Grip. F o r the  past 
six m onths or more Mr. Goldstein 
has been a regular correspondent of 
the T radesm an, covering the U. C. T. 
field in particular and traveling men 
generally in a broader way. H is work 
has been very satisfactory, because it 
possesses the m arks of inheren t gen
ius. A fter Mr. Goldstein had sent 
in several letters, the editor of the 
T radesm an w rote him as follows:

“I desire to  com m end the character 
of the m atter you are kindly contrib

u ting each week to  the  M ichigan 
Tradesm an.

“I t  is w itty  w ithout being silly.
“I t  is sharp w ithout being m a

licious.
“Your personal jokes leave no bad 

taste  in the  m outh and no bitterness 
in the heart.

“M any w riters apparently  labor un
der the  im pression th a t a joke should 
be rubbed in so deeply th at it ran
kles—that personal m atters should 
be publicly paraded until they hold

the victim  up to  scorn and ridicule. 
You do not belong to  th at class. You 
touch personal m atters lightly  and 
kindly, leaving smiles and sunshine 
in your pathw ay.”

Subsequent acquaintance with Mr. 
Goldstein has increased the adm ira
tion the T radesm an has always felt 
for his w ork and his m ethods.

Mr. Goldstein has one hobby and 
th a t is athletics. T here is noth ing in 
the athletic  line th at he does not en
joy, either as a spectator or a par
ticipator. H e a ttribu tes his success to 
giving everybody a square deal and 
if he carries m to his new duties the 
same degree of energy and shrew d
ness and patience th a t he has given 
his old position, there is no question 
as to  his complete success. Like many 
o ther men of a similar character, Mr. 
Goldstein has set his m ark high and 
predicts th a t he will ultim ately grav
itate  back to  Grand Rapids to  take a 
responsible position w ith an estab
lishm ent where his duties will be 
broader and his opportunity  for ad
vancem ent greater. T he Tradesm an 
believes th a t a m an who sets a m ark 
like th a t and stays by it can surely 
achieve the highest m easure of suc
cess.

The Grocer’s Grief.
A woman living in an aristocratic  

suburb a mile and a half from  her 
grocer, goes to  the phone:

“T his you, Central? 454, please. 
“This you, Mr. B?”
“Please charge and send ten cents’ 

w orth of animal crackers and pick out 
the elephants, as the baby is afraid 
of them .”

B attle Creek—T he H ayes Auto 
S ta rte r Co. has engaged in business 
w ith an authorized capital stock of 
$5,000, of which $3,600 has been sub
scribed and $1,100 paid in in cash.

Local Exhibits Feature of Traverse 
City Convention.

T raverse City, Feb. 13—T raverse  
City is fully prepared to  en terta in  the 
S tate convention of the  Michigan 
Retail Grocers’ and General M er
chan ts’ Association. Beginning last 
evening every train  from  the south 
has b rought in delegates from  the  cit
ies in the southern  and eastern  part 
of the State, the largest num ber a r
riving on special cars over the Pere 
M arquette this afternoon.

T he country store and m anufactur
ers’ exhibit are now in position to  be 
inspected by the general public at 
the garage of the Grand T raverse 
A uto Co. and the a rray  of products 
made in T raverse  City m ake a very 
imposing sight, which gives the peo
ple an accurate idea of the seal po
sition of the city as a m anufacturing 
center. All the leading factories of 
the city are represented w ith a com 
plete line of the goods they  make, 
and careful inspection shows th at ev
eryth ing is of the  highest possible 
standard in the various lines.

T he goods are tastily  arranged on 
tables, each exhibitor being given a 
particular space in which to  properly 
show off his products. T he sto re  is 
stocked w ith products from  the fac
tories and wholesale stores with 
which the  local m erchants deal, and 
everything on display was donated 
to  the T raverse City Business M en’s 
Association. A t the close of the con
vention these articles will be sold to 
the local business firms at their whole
sale price and the proceeds turned 
into the treasury  of the  Association 
to  help defray the expenses of the 
convention. I t  is a unique idea and 
will prove a popular feature of the 
meeting.

T he scene around the headquar
ters a t the P ark  Place was a busy 
sight th is forenoon, as this is the 
place where the delegates register 
and are assigned to  their quarters 
th at they  will occupy while in the 
city. All the arrangem ents w ere made 
w ithout any friction and by evening 
everything will be in ship-shape for 
the business sessions.

To-day the delegates were piloted 
around the city by local m em bers and 
shown some of the sights, which 
made a very pleasant feature of the 
first day’s gathering. T he delegates 
represent the business in te rests of 
the S tate and the convention will 
prove a good th ing  for T raverse  City, 
as it will for the visitors from  the 
southern p a rt of the State, who in 
m any instances have no very clear 
idea of the real industrial im portance 
of this p a rt of the State.

In  order to  give the exhibits a 
touch of the Grand T raverse repu
tation, F rank  Smith has an exhibit 
from  his Peninsular fruit farm, con
sisting of fourteen boxes of different 
varieties (that will a ttrac t a g reat 
am ount of attention, as it is all select 
exhibition fru it and will show the 
delegates who have never seen a real 
T raverse City apple w hat is being 
raised in this section.

Both the sto re  and exhibit can be 
seen by the  general public, to  whom 
an invitation is given to  come a t any

tim e and look it over. T he doors will 
be open to-night and will continue 
open until T hursday night, when the 
convention will end.

President D eB ats has appointed the 
following special com m ittees:

C onstitution and By-Laws—Chas. 
W ellm an, P o rt H uron ; Chas. W . 
Reck, L ansing; C. G. Hill, Jackson; 
Joseph Sleder, T raverse  C ity; L. P. 
S trong, Vicksburg.

Resolutions—Fred W . Fuller, Grand 
R apids; M. J. Maloney, D etro it; W . 
H , M cM orris, Bay City; J. A. Lake, 
Petoskey; C. W . Grobe, F lin t; H enry  
J. Scarberg, Kalamazoo.

Auditing—J. D. Avery, T ecum seh; 
E. A. H udson, R ochester; E. W . G ar
ner, Flint.

Credentials—T. C. W oods, P o rt 
H uron; F rank  M errill, Grand Rapids; 
W . J. Cusick, D etroit.

Some New Resolves W e Should 
Make.

To bear failure with courage and 
success with humility—to follow our 
judgment that judgment may not fol
low us—to whine a little less and 
work a little more—to  defy duty rath
er than the dollar—to  be a little less 
gratified and a little more grateful.

To consult the heart in charity and 
the head in business—to be lavish in 
praise and negligent in blame—to  
speak in small type and think in capi
tals—to measure men more by merit 
than by money—to keep the bank-roll 
in the pocket and out of conversa
tion—and to remember that the dol
lar sign is the last and not the initial 
letter in success.

To be chary of giving advice and 
wary of accepting it—to  stand pat in 
friendship, conviction and promise—to 
restrain habit and make a habit of re
straint—to remember that duty, and 
not charity, begins at home—to car
ry a mirror to our own faults rather 
than a telescope to other people’s— 
and to remember that the defects we 
see in others are but the reflection of 
our own.

T o give a man his due before he is 
dead, because Providence will see that 
he gets it afterward—to remember 
that the echo of a knock reacts on the 
knocker—to reflect that men are bet
ter than they seem, and that we our
selves seem better than we really are 
—to stand on our merit and seek our 
ends independent of influence—to ob
ligate neither our pockets nor our 
self-respect—to extend to others that 
same degree of mercy which has per
mitted us to live so long—and to re
member that our enemies are just, 
whereas our friends are merciful.

And as an infallible guide to “where 
we get off,” to remember that we are 
but petulant units in a billion hu
mans, on a planet which is but an 
atom in a cloud of solar dust, in a uni
verse whose worlds are more innu
merable than the sands that girt the 
shores and line the depths of the un
plumbed sea.

BUSINESS C H A N C E S .
I  te ach  penm ansh ip  by  m ail. T he  po

sition -secu ring , sa la ry -ra is in g  kind. 
Jo u rn a l an d  pen  free. F ran c is  B. C ourt- 
ney, Box 2174, C edar R apids, Iow a. 978

B rick  s to re  to  re n t. S tr ic tly  m odern. 
B est location  In c ity . Good open ing  fo r 
g en t’s  fu rn ish in g  goods, confectionery  o r 
o th e r  business. A ddress Box 202, B as t 
Jordan, Michigan. 904



T here is  N o  Stronger P roof o f  
2 b  M erit than C ontinued Popularity m b

■OLLAND RUSK has grown in popularity from year to 
- year. The sales are constantly increasing. This can 
be due to but one thing The sale of one package means a 

steady customer. The merits and all-round usefulness make 
it a seller—a quick repeater. Are you getting your share of 
the sales? If not. order a case from your jobber today.

d R usk  C o. >: H olland , M ich,
A void  Im itations

Look for th e W indm ill on the Package

Reasonable
W e m ake candy for profit w hich yon  
can sell at a profit and w hich yonr  
custom ers can c a t  w ith  profit. The 
profit is m utual and the Supreme 
court is satisfied. . . • V • * ^

P U T N A M  FA C T O R Y , N ation al C andy Co, 
Grand Rapids, Mich.

Don’t Depend 
On a Dog
W e know it is m ighty hard work to convm ce xne 
owner that his particular dog isn’t  the best all 
around store protector and the m ost voracious

Burglar Eater
on earth, but as a m atter of fact thousands of

First Class Safe
W rite us today and let us quote you  pnces,

Tradesm an Building

Grand Rapids, Mich

THF WORLD’S GREATEST WAFER

INCREASE your sales by

requesting y o u r  c u s 

tom ers to write for one of

THE FLEISCHMANN CO.427 Plum S trriT , 
CINCINNATI, • - OHIO



€P' with your

Windows?
#

If you are not, then you are

Groping in the Dark
ÖN KEN

INTERCHAN GCAB LE 
^  Hi'OOO WINDOW F IX T U R E

VOUNITS
M y Set of Interchangeable W o o d  W indow  Fixture 
Y O U  N IT S  for the Retail G rocery  T rade  will Positively 
Revolutionize the D raw ing P o w er of your Show  W  indow s

E. D. STARBUCR & CO.
SARATOGA SPRINGS. N. Y.

Saratoga Springs. N. Y., April 11. ’l l .
The Oscar Onken Co .

Cincinnati. O.
Gentlemen:—We recently bought from you a set of your 

‘ ' YOUNIT ’ ' Window Fixtures.
We have made many a ttractive  window trim s with same.

They stand in a class by themselves, as we can do more w ith them 
than any other fixtures we ever had.

If it were not possible to secure another set. we WOULD NOT 
sell them  for TWICE w hat they cost. Yours truly.

E. D. STARBUCR & CO.

Read the A bove Letter
T hen  Send for “ A M ESSAGE FROM HELL.” 

It Has a Moral and T e lls  A ll About YO UN ITS.
/ i

11

Copyright, 1911 The Full Set Patented, 1911

Spec i a l  Se t s  I Make
No. 14 Set. 125 Y O U N ITS -PRICE $26.00

For two large grocery windows and besides in
side store use on counters and cases. This set 
will display groceries, packages, bottles, fruits, 
candies, cigars and fancy goods.

The above illustration shows the entire set of No. 14 Grocery Window Fixtures, 
comprising 125 YOUNITS to the set. There are 10 oblong Display Slabs made of 
well-seasoned lumber for displaying box and package goods: they are fitted 
with detachable metal stop for holding box goods on slab when same are tilted. 
There are also 5 Square and circular disc slabs (assorted sizes) for displaying 
bottles, packages and making pyramid displays. Hie remaining 110 YOUNITS 
consist of Base Blocks. Uprights. Cross Arms. Individual Bottle Holders and ex
tension YOUNITS in assorted lengths and sizes which will enable you to make 
fixtures to suit your requirements.

YOU NEV ER NE E D  A TOOL

No. 4 Set.

Finish.

F. O.

110 Y O U N ITS PRICE $20.00 net
This set is made for the general store trade. 
This set can be used for displaying groceries, 
hardware, shoes, clothing, dry goods and fu r
nishings.

B. Cincinnati Factory.
Made of Select Oak in 1 S tock  finish

W eathered Oak. all in a soft mellow waxed 
finish.

Storage Chest. Each set is put up in a hard wood
hinged-lid storage chest (oiled finish.) A place 
to  keep the unused YOUNITS.

T H E  O SCAR Q NKEN CO.
Established 32 Years

780 Fourth Avenue
C IN C IN N A T I, O H IO , U . S. A .

Order thru your JOBBER or DIRECT

Book of Designs. A  beautiful book of photographs
showing large size trim s made w ith 
YOUNITS sent FREE w ith each set.

my

Every Set Guaranteed to Give Satisfaction. 
Shipments made at once.

The Oscar Onken Co., 780 4th Ave.. Cincinnati. O. 
Send me your Window Fixture Booklet.

Business


