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n  memorial Day Uision
■HE PAST, as it were, rises before me like a dream. Again we are in the great struggle for 

national life. W e hear the sound of preparation—the music of the boisterous drums, the silver 
voices of the heroic bugles. W e see the thousands of assemblages, and hear the appeals of 

orators; w e see the pale faces of the women and the flushed faces of the men; and in those assem
blages we see all the dead whose dust we have covered with flowers. W e lose sight of them no more.
W e are with them when they enlist in the great army of freedom. W e  see them part with those they 
love. Some are walking for the last time in quiet, woody places with the maidens they adore. We 
hear the whisperings and the sweet vows of eternal love as they lingeringly part forever. Others are 
bending over cradles kissing babes that are asleep. Some are receiving the blessings of old men. 
Some are parting with mothers who hold them and press them to their hearts again and again, and say 
nothing; and some are talking with wives and endeavoring, with brave words spoken in the old tones, 
to drive away the awful fear. W e see them part. W e see the wife standing in the door with the babe 
in her arms—standing in the sunlight sobbing. At the turn of the road a hand waves—she answers by 
holding high in her loving hands the child. He is gone, and forever.

W e see them all as they march proudly away under the flaunting flags, keeping time to the 1 
wild, grand music of war—marching down the streets of the great cities—through the towns and across 
the prairies—down to the fields of glory, to do and die for the eternal right. W e go with them one 
and all. W e are by their side on all the gory fields, in all the hospitals of pain, on all the weary 
marches. W e stand guard with them in the wild storm and under the quiet stars. W e are with them 
in the ravines running with blood—in the furrows of old fields. W e are with them between the con
tending hosts, unable to move, wild with thirst, the life ebbing slowly away among the withered leaves.
W e see them pierced by balls and torn with shells in the trenches of forts, and in the whirlwind of the 
charge, where men became iron with nerves of steel. W e are with them in The prisons of hatred and 
famine, but human speech can never tell what they endured. W e are home when the news comes 
that they ate dead. W e see the maiden in the shadow of her sorrow. W e see the silvered head]of 
the old man bowed with the last grief. The past rises before us. W e hear the roar and shriek of the 
bursting shell. The broken fetters fall. There heroes died. W e look. Instead of slaves we see men 
and women and children. The wand of progress touches the auction block, the slave pen and the 
whipping post, and w e see homes and firesides and school houses and books, and where all was want 
and crime, and cruelty and fear, w e see the faces of the free.

These heroes are dead. They died for liberty—they died for us. They are at rest. They sleep 
in the land they made free, under the flag they rendered stainless, under the solemn pines, the sad 
hemlocks, the tearful willows, the embracing vines. They sleep beneath the shadows of the clouds, 
careless alike of sunshine or storm, each in the windowless palace of rest. Earth may run red with 
other wars—they are at peace. In the midst of battle, in the roar of conflict, they found the serenity 
of death.

I have one sentiment for the soldier, living and dead—cheers for the living and tears for the dead.

Robert G. Ingersoll.
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LEMON & WHEELER CO. Grand Rapids

Gandy for Summer
COFFY TOFFY, KOKAYS, FUDGES, (10 kinds), LADY UPS, 

BONNIE BUTTER BITES.

They won't get soft or sticky. Sell all the time,
Ask us for samples or tell our salesman to show them to you. 
We make a specialty of this class of goods for Summer.trade.

Putnam Factory, Nat Gandy Co., Inc.
Grand Rapids, M ich.

Distributors of J. Hungerford Smith's‘Soda Fountain Fruits and Syrups,. 
Hires Syrup. Coco Cola and Lowney’s Fountain Cocoa.

R E E D ’S LAKE

ALL THIS WEEK 

Jesse L. Lasky’s Big Production

Extra Added A ttraction

ADELE OSWALD
The Pink Lady off Vaudeville

FO U R  O T H E R  G R E A T  A C T S

M AK ES AND BURNS IT S  OWN CAS

Make Your Own

Mr. Merchant—You can try one of our hydro* 
carbon systems in your store for 30 days. Guaran
teed for five years. If it is not as represented and 
the best and cheapest light producer you ever saw  
you may return it; no further obligations. Why 

hesitate and delay? Do yon know of any one thing that will attract more attention 
than good light? Send diagram of your store today for free estimate.

T . Y A L E  M FG. CO . S. Clinton St., Chicago

\  W e Manufacture

Public Seating
E xclusively

C H l i r c h e c ;  We furnish churches of all denominations, designing and 
- building to harmonize with the general architectural

scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a  chapel.

S c h f l O k  The fact that we have furnished a large majority of the city  
U v l i v U l o  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials nsed and moderate prices, win.

I  o d f f f i  Hfllk We specialize Lodge. Hall and Assembly seating.
t i w i i o  Our long experience has given us a knowledge of fo- 

quirements and how to meet them. Many styles in stock and built to order, 
including the inore inexpensive portable chairs, veneer assembly chairs, ami 
luxurious upholstered opera chairs,

Wrifo Dept. Y.

nmericaiySeating Coiñpany
215 Wabash À v è , CH ICAG O, ILL.

G RAN D  RAPIDS' N E W  YORK BOSTÓN P h i l a d e l p h i a

L a u t z S n O W  E I ' % ¡¡ /̂|l
l O y  W a s h in g  P o w d e r ' ' ' j !
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SPRING  B EST OF ALL.
T his is an in teresting  time to  travel. 

W hichever way you may go there are 
flowers in bloom and it adds w onder
fully to the pleasure of travel to  note 
the varieties and how they change 
w ith the geography. Down through 
M ichigan to  D etro it last week the 
predom inant display was the dande
lion and along the way whole fields 
were noted, veritable sheets of dan
delion yellow, and the m ass was m ost 
effective. A long the righ t of way 
and in the woods the m andrake or 
M ay apple greeted the speeding tou r
ist, and then there were m asses of 
violets and bunches of wild geranium, 
and in the low places the m arsh m ari
golds were still in bloom. From  Al
bany to  New Y ork the railroad fol
lows the H udson River with the 
m ountains rising on the o ther side 
and wild flowers are not so much in 
evidence, but the dogwood was in 
bloom and then brightened up the 
woods th at cover the m ountain sides, 
while on the opposite side of the 
river could be seen the apple and o th
er fruit trees in bloom. On L ong Is
land the dogwood made the m ost ef
fective display, lightening up the 
woods with brilliant spreads of white 
and pink, and the rhododendron, aza
lea and lilac around the hom es added 
color. T hrough New Jersey  the strik
ing feature in the floral line was the 
fields of crim son clover in full bloom, 
while in the w aste places were quanti
ties of buttercups. In  W ashington 
roses and peonies were in bloom. 
T raveling  through M aryland and into 
Pennsylvania the wild laurel and wild 
phlox greeted the  traveler, and there 
were buttercups in the fields. Through 
m ountainous Pennsylvania there are 
quantities of ferns, but flowers are 
not so much in evidence, and, besides, 
the tourist is m ore interested in look
ing at the scenery than  in observing 
what the grow th may be. T hrough 
Indiana and Illinois we are again in 
the dandelion and wild geranium  zone 
and the thornapples are in bloom  and 
some of the fru it trees still show their 
color.

Each season has its charm  in the 
scenery th at adds pleasure to  travel: 
In  the sum m er it may be the  grow 

ing crops; in the fall the harvest and 
the autum nal colors; in the w inter the 
bare trees have a dignity which the 
snow enhances. T he spring, however, 
is the best of all and offers the g reat
est charm s, for then all is fresh and 
the green is in m any shades and along 
the wayside those who look will see 
flowers of m any colors and all in 
harm ony. T he humble dandelion by 
itself in the lawn m ay not be partic
ularly interesting, but seen in masses 
covering acres they are wonderfully 
attractive to  the tou ris t speeding by. 
T he same is true  of the crimson 
clover of New Jersey, the buttercups 
of M aryland and all the o ther things 
th at grow  in m asses and to  be looked 
at on the fly.

T H E  W H IT E W A SH  BRUSH.
T his is grow ing m ore and m ore in

to disfavor, and the  stroke which once 
covered a m ultitude of sins is now 
looked upon w ith distrust, the m ate
rial covered up being probed into 
w ith special interest. The investiga
tion of the T itanic d isaster brings to  
light em phatically the folly of its use 
I t  is deplorable th a t the man who 
was a t the head of the ship is not 
here to  defend his case, but we still 
have Ism ay, and he may yet find that 
salt w ater is not the w orst th ing  in 
the world.

P ittsburg  is finding some glaring 
iniquities which the officials fail to 
recognize, and even the  city papers 
w ithout exception fail to  find ” room  
for anything pertain ing  to  them . But 
the fact th a t th ree  hundred m inisters 
of the city have agreed to  take the 
m atter into a serm on m akes m atters 
look as jf  the whitew ash brush had 
given way here to  the spray applied 
w ith a gasoline engine of a good 
m any horse power.

Even the famous “Governm ent 
w hitew ash” is no longer a th ing  of 
unquestioned m erit. I t  has in m ore 
than  one instance lost its efficiency 
and proved w orthless under the 
searchlight of tru th . T he trusts which 
have been protected  under the name 
of Uncle Sam are some of them  com
ing into the lim elight for ju st w hat 
they  are w orth. I t  is too late to  save 
the T itanic, but the recent probing 
m ay be the m eans of saving in the fu
ture m any m ore lives. T he flagrant 
abuses of opportunities for life pres
ervation would be quite beyond be
lief were we not confronted w ith the 
bare facts. T he apologies of cer
tain  officials will not serve to  ap
pease a public who have awakened 
to  the fact th a t whitew ashing is not 
the way of this tw entieth  century 
plan. T he brush which sm ears over 
and strives to  cover up facts will not 
be accepted longer. T he public have 
learned to  look beneath, to  note the 
w orm -eaten wood and the cheap ve

neer. T he man w ith the whitewash 
brush is in a precarious situation, sub
ject always to distrust, if not to  con
demnation.

FOLLO W ING  NATURE.
In  w atching some workm en taking 

up a fine lot of trees for transp lan t
ing in a park, we noted th at each 
tree  bore on one root a string. On 
enquiring the purpose of this, the an
swer was th at it indicated the east 
side, as the tree stood when grow 
ing. And it was to  be replanted in 
the same position, thus insuring as 
nearly the original conditions as pos
sible.

T his m ay seem a trifling m atter, and 
yet the professional tree p lanter finds 
th at the sunshine which comes from 
a certain direction every day is sys
tem atically appropriated, even in tree 
g row th; and th a t a new order of 
th ings would necessitate a read just
m ent of the forces of nature, and a 
check entirely unnecessary. He be
lieves in supplying things as nearly 
as possible like those familiar, and 
m aking no extra demands upon the 
plant.

T here  are m any instances in the 
practical every-day w ork which sav
or largely of this tree-planting princi
ple. An employe may have a little 
different way of doing certain things 
from  th at of his employer, yet he gets 
results. Is it wise to  a ttem pt to 
turn  his m ethods around, making his 
tree face in the opposite direction? 
Of course he can re-adjust himself 
to new m ethods if he is a man worth 
having. T he lights and shadows in 
his day may be reversed. H e may 
perform  the work from  an antipodal 
view, and gradually find the new way 
a norm al one. But does it pay? H is 
tim e in m aking the change is worth 
money. Is the result gained w orth the 
ex tra  preparation?

Besides, he feels b e tte r and more 
at home when facing in the natural 
direction. H e m ay not work with 
quite so good a will if compelled to 
change to  satisfy a whim. And many 
of our m ethods are little  m ore or less 
to  the man who has learned from the 
opposite side of the way. W hy not 
m ark the east side of the tree  root in 
the transplanting, and let it stand to 
the east in the new location?

T H E  PE R ISH IN G  PRODUCT.
T he first warm  days are the ones 

which usually carry the mischief. W e 
forget from  year to  year how quickly 
certain food products deteriorate in 
value and soon become worthless. 
H ow  much a single decaying thing 
m ay do tow ard starting  decay in the 
entire collection. I t  takes tact and 
w atchfulness to  m anage food prod
ucts in such a way th at little  or no

loss m ay accrue, and yet it can be 
done, and the gain is well w orth the 
ex tra  effort.

Notice how quickly the purchaser 
passes your straw berries if she de
tects a single one th at is off in qual
ity. She does not know how many 
ruined ones may be in the bottom  of 
the basket and the one on top is a 
w arning heeded a t once. W atch  them  
closely, and cull out any suspicious 
ones. If there seems to  be pronounc
ed decay, cut the price and close them  
out for w hat you can. You have 
credit to  m aintain, and this can never 
be done by offering defective fruit 
for th at of good quality.

Saturday evening is a good time 
for m aking a clearance sale of perish
able products. W hat if you do lose 
money on them ! B etter this than to 
dump them  into the garbage can on 
M onday m orning. Besides, you have 
gained the good will of the custom er 
to  whom you made them  a special bar
gain, and he will be twice as apt to 
give you a call next time. T here  is 
much in reciprocity when applied in 
this way.

Besides, you can not afford to al
low your stock to  be m isjudged by 
the presence of a single cull. T he de
caying fru it calls flies, ano ther detri
m ent to the appearance of the collec
tion. T he advertisem ent is bad 
throughout. Y our window becomes a 
dam aging feature to the trade. Fresh 
goods are the ones which invite. *It 
is am ong them  th at custom ers look 
for bargains; for they have learned by 
sad experience that the presence of 
decay is always a lo ttery  suggesting 
scheme.

BAD BUSINE SS.
A retail grocer who recently failed 

at Cadillac attribu tes his d isaster to  
u ttering  checks dated in advance. He 
says he got in the habit of doing this 
through the im portunities of the sales
man of a wholesale grocery house 
who insisted th a t he m eet his bills 
with a fair degree of prom ptness. 
W hen he could not pay cash he da t
ed his checks from  ten to  th irty  days 
in advance. By and bye he began 
to  do the same th ing  w ith the m an 
who sold him flour and the m an who 
sold him produce and he soon found 
himself so enmeshed with dishonored 
checks th at he found it alm ost im pos
sible to  extricate himself.

T here  m ay be some m erit in this 
contention, but w hether there  is or 
not, it is a foregone conclusion that 
the issuing of checks w ithout a cor
responding balance on hand in the 
bank is bad business and ought not 
to  be practiced by any debtor or con
doned by any creditor.

If  you can not do anything else 
to  benefit your tow n move away.
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IN TO  T H E  H EREAFTER.

Death of the President of Lemon & 
W heeler Company.

Samuel M. Lemon, President of the 
Lem on & W heeler Company, died at 
his home on Jefferson avenue early 
M onday m orning, after an illness of 
about a m onth. The funeral was held 
at the house late this afternoon, the 
services being conducted by Rev. 
John  T. Thom as, pastor of W estm in
ster P resbyterian church. The in ter
m ent was in Oakhills cemetery.

Biographical.
Samuel M cBirney Lemon was born 

November 27, 1846, at Corneycrew, 
Parish of M ullabrack, in the county 
of Arm agh, Ireland. H is parents, 
Samuel and Rachael Lemon, were of 
the famous Scotch-Irish ancestry, 
which sturdy stock has left a last
ing m ark on American institutions 
in the great names it has con tribu t
ed to every departm ent of American 
life. As has been well said, “The 
Scotch-Irish were the first to declare 
independence from Great Britain and 
forem ost in the R evolutionary strug
gle; leaders in the form ation and 
adoption of the Constitution and its 
m ost powerful defenders; m ost ac
tive in the extension of our National 
domain and the hardiest pioneers it. 
its developm ent.” The Puritan, the 
H uguenot and the Dutch m ust g ra te 
fully salute w ith adm iration this race 
which has * given to  the American 
Pantheon the names of Patrick 
Henry, T hom as Jefferson, John Paul 
Jones, Jam es Madison, John M ar
shall, Andrew Jackson, Jam es K. 
Polk, Jam es Buchanan, H orace Gree
ley, Abraham  Lincoln and Ulysses S. 
Grant. Mr. Lemon was blessed only 
with the characteristics which he in
herited from  such a race, but al
though the record of his life is short, 
it exhibits a singleness of purpose 
and a tenacity  in the pursuit of busi
ness which has comm anded success 
even under adverse conditions. It 
was the intention of his parents that 
he should prepare for the m inistry, 
but he early expressed his desire to 
follow a m ercantile life and, after 
receiving the best education his na
tive country afforded, his father ap
prenticed him at the age of 18 years 
to  one of the largest grocers in Ire 
land, a t Potadown, Arm agh county. 
H ere he remained for five years, w ith
out pay, w orking hard to  perfect his 
knowledge of the business, and soon 
after the completion of his appren
ticeship, in November, 1870, set sail 
for America. On landing in New 
York, he secured a place with the 
grocery firm of Acker, M errill & Con- 
dit, at the m odest salary of $10 per 
week, paying $8 of this am ount per 
week for his board. But w ithin seven 
m onths, so valuable were the services 
of Mr. Lem on to his employers, that 
his salary was raised three times. H is 
next move was to  accept a  position 
with A. M. Semple, of R ochester, and 
after five years of service there, Mr. 
Lem on had become m anager of that 
extensive wholesale and retail g ro
cery business a t a fine salary. T em pt
ed by a b e tte r offer, he then transfer
red his services to  L autz B rothers &

Co., of Buffalo, and for five years was 
engaged in selling their goods, with 
conspicuous success. A lthough draw
ing a salary which was equaled by 
few in his line, the am bition which 
would not let the Irish lad remain in 
his native land, still impelled him on, 
and he decided to begin business for 
himself. H is travels had familiarized 
him with the grow th and prospects of 
Grand Rapids and, adm iring its push 
and enterprise, he decided to link his 
fortunes w ith its future. Consequently 
in 1880 Mr. Lem on removed to Grand 
Rapids and purchased the interest of 
John A. Covode in the wholesale gro
cery house of Shields, Bulkley & Co., 
which was then located on South Di
vision street. On the removal of the 
firm to the new building in 1883, the 
firm name was changed to Shields, 
Bulkley & Lemon, which afterw ard 
became known as Bulkley, Lem on & 
Hoops. On the retirem ent of Mr.

Bulkley, the firm name was changed 
to  Lemon, H oops & Peters, and on 
the re tirem ent of Mr. Hoops, the firm 
name was changed to  Lem on & Pet
ers T he copartnership continued un
til the failure of Mr. Peters—which 
did not involve the grocery hous-; 
except as he was related to it as a 
partner—when Mr. Lem on immedi
ately organized a corporation to con
tinue the business under the style of 
the Lem on & W heeler Company, 
which has been one of the m ost 
prosperous m ercantile establishm ents 
at this m arket. T he company own» 
the building which it occupies at the 
corner of South Ionia and Oakes 
streets and its field of operations has 
been enlarged from year to year un
til it now covers the  entire western 
portion of the S tate and the northern 
portion  of Indiana. I t  also owns a 
fine building at Kalamazoo, where it 
also conducts a wholesale grocery

business along modern lines and 
methods.

Mr. Lemon made his iftfluence felt 
in other enterprises than the whole
sale grocery business. He was long a 
director of the Fourth National Bank 
and took no small part in the work 
of developing and expanding" that in
stitution. He was also a director in 
the Commercial Savings Bank, the 
Peoples Savings Bank and the Mich
igan Exchange Private Bank. Some 
years ago he purchased a quarter in
terest in the Grand Rapids Show Case 
Co., which is one of the m ost pro
gressive and prosperous m anufactur
ing institutions in the city, and which 
he served in the capacity of Presi
dent. He was largely interested in 
real estate and was a dom inating fac
to r in any institution with which he 
cast his fortune.

Mr. Lemon was always prom inent 
in the work of the Grand Rapids

Board of Trade, having served as a 
director since 1896 and acted on many 
of the m ost im portant comm ittees of 
that organization. He was a strong 
advocate of river improvem ent and 
did yeoman service in the work along 
educational lines.

Mr. Lem on had been an adherent 
of the Republican party  ever since 
he was adm itted to  citizenship. He 
was mentioned several times for m ay
or, and, if he had lived, it is not un
likely th at he m ight have been the 
candidate of his party  for governor 
at some future time. He was Col
lector of In ternal Revenue for nearly 
fourteen years, owing his appoint
m ent to  Senator Burrows, whose es
teem  and confidence he enjoyed to  a 
m arked degree. No other collector 
ever held office so long in the history 
of the American Government. H is 
office was always rated A l a t W ash
ington, which was a great satisfaction

to him as well as to  his friends, his 
associates and the patrons of the of
fice. On his re tirem en t from this of
fice his associates presented him with 
a  beautiful watch chain, which he 
prized highly and which he wore con
stantly.

Mr. Lem on joined the Presbyterian 
church while he resided in Ireland and 
while he was located at Rochester 
he united w ith the Presbyterian 
church there. D uring this time he 
was A ssistant Superintendent of the 
Sunday school. On his coming to 
Grand Rapids he naturally  allied him
self w ith the W estm inster Presbyte
rian church. H e was not only an at
tendant of the church, but he took 
great in terest in all of the church af
fairs and was a liberal contributor, 
both of m oney and time, to its va
rious interests.

Mr. Lem on was m arried in Roch
ester, N. Y., January  17, 1883, to Miss 
M ary M. Peoples. T hey resided in 
their own hom e on Jefferson avenue.
I t is one of the m ost picturesque res
idences in the city. I t  is claimed that 
it was the first brick house erected 
in Grand Rapids. From  time to time 
Mr. Lem on and his wife enlarged and 
beautified the house, m aking it one 
of the m ost attractive and homelike 
places in the city. W hile he was ill 
he expressed a desire th at the pic
tures of Presidents, U nited States 
Senators, personal friends and his 
certificate of citizenship and appoint
m ent as Revenue Collector, which 
was signed by President McKinley, 
be b rought up from  his private office 
in the store  and hung in his private 
room in the rear of the parlor. His re
quest was prom ptly acted upon by 
Mrs. Lem on, greatly  to  the joy and 
satisfaction of her husband.

Mr. Lem on was a m an who had no 
sym pathy w ith halfway measures or 
insincere m en. H e invariably went 
to the bottom  of things. H is favor
ite saying was th a t a man, to  be thor
oughly successful, m ust be absolutely 
honest, and his life was a living ex
ample of th is maxim.

Mr. Lem on was always ready to 
advise and assist young men, in 
whom  he fe lt a special interest. No 
m ore loyal friend ever existed than 
Mr. Lem on and no one did more to 
live up to  the le tte r and spirit of the 
Golden Rule than he did.

Mr. Lem on gave m ost generously 
and his gifts covered a wide field. Few 
donors ever did so much good with 
an equal am ount of money. He 
knew the  w astefulness and wicked
ness of indiscrim inate doles. H is sen
sitive conscientiousness, methodical 
m ethods, careful investigation and 
rigid accouriting governed his rela
tions w ith benevolent o rgan ization  
and charitable efforts. H e  felt that 
he was the trustee  of his great wealth 
•and responsible for its use to God and 
his fellowmen.

H e sacrificed ease and coveted rec
reation to  prom ote the welfare of hu
m anity, and wore out his strength 
and im paired his health  by his labors 
in the m any enterprises w ith which 
he was connected, and in seeking t e 
m ost effective m ethods for distribut-

Samuel M. Lemon
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ing the m oney he gave annually in 
public and private charity.

T he following telegram  was sent to 
Mr. Lemon, April 6, while he was 
a t the Park Hotel, H ot Springs, A r
kansas:

C ongratulations. The boys around 
the table are traveling every day at 
auto speed. W ill %eed aeroplane 
soon. Glad to welcome you home and 
have you enjoy the speed.

The Traveling Men.
The following le tter was sent to 

Mr. Lemon from his traveling men 
on May 18:

D ear Sir, Friend and Boss—This 
le tter comes from us at this time as 
a token of not only our respect, but 
sincere regard  for you and your wel
fare. W e regret your recent illness 
which has caused your inability to  be 
with us for several meetings. Y our 
recuperation to  your present condi
tion of good health gives us all great 
pleasure, and your expected presence 
am ong us again sheds a halo of good 
fellowship and welcome to you from 
all. In fact, in the vernacular of up- 
to-date comradeship, welcome to our 
city.

T ru stin g  this will be accepted in 
the same spirit in which it is sent, we 
are yours as ever,

W ith kindest regards, .
H. S. Saunders,
Richard W arner, Sr.,
W  H. Ingersoll,
E. F. H illebrand,
R. Stechman,
J. W . Triel,
G. W . Haskell,
W . E. W ilson,
H erbert Baker,
G. O. Lindemulder,
Fred  Dykema,
E. C. Below,
John M. Shields,
E  E. W heaton.

A bug seems a harm less insect and 
one scarcely w orth killing, yet bugs 
are costing D etro it $20,000 in cash 
this year, according to the Free Press 
of that city. T he experts claim that 
the damage done in this country by 
insects am ounts to $800,000,000, and 
that is m ore than the property  loss 
from fire in 1911. The elms of H ar
vard U niversity are to  be cut down 
and replaced with red oaks, all be
cause the old trees which have stood 
in the “y ard” so m any years are a t
tacked by the leopard m oth and the 
elm -bark beetle, both of which work 
inside the bark, where no spraying or 
poison can reach them . T he people 
of the U nited S tates have w antonly 
killed or driven away the birds, and 
Federal legislation seems to  be nec
essary to  p ro tect our feathered 
friends. A bill now pending is to 
supplem ent protective m easures in 
force in individual states, and is de
signed to  p ro tect all m igratory  game 
and insectiverous birds in the coun
try.

An expert typist can not get good 
results from  a ra ttly  machine. N eith
er can a good salesman from  a poor 
line.

I t  takes hard learned sense to  take 
care of hard earned dollars.

BANKRUPTCY M ATTERS.

Proceedings in W estern District of 
Michigan.

May 21—In  the m atter of John C. 
Cole, bankrupt, who form erly con
ducted a restauran t and saloon at 
Big Rapids, the first m eeting of cred
itors was held, and Nelson E. W aldo, 
of Big Rapids, was elected trustee by 
creditors and his bond fixed at $1,500. 
The first m eeting was then adjourn
ed to  June 11 for exam ination of the 
bankrupt.

May 12—In ther m atter of Jam es W. 
Burns, bankrupt, form erly m erchant 
at H ubbardston, a special m eeting of 
creditors was held to consider the 
bankrupt’s offer of com position a t 20 
per cent. T he w ritten  acceptances of 
creditors were filed and the m eeting 
held open for fu rther consideration of 
the m eeting of composition.

May 23—In the m atte r of H arry  
Leach, bankrupt, form erly at 31 W est 
Bridge street, the report of sale of 
the assets, excepting exem ptions, for 
$575, filed by the trustee, was con
firmed and the sale ordered made.

In  the m atter of G. W. Stevens & 
Son, bankrupt, hardw are m erchants 
a t Greenville, the first m eeting of 
creditors was held, and Jam es Gracey, 
of Greenville, who has been acting as 
receiver, was elected trustee by the 
creditors and his bond fixed at $10,-
000. T he following were appointed 
appraisers: L. H . Sprague, Z. C. Bohr- 
er and J. H. Tim m ink, all of Green
ville. T he first m eeting was then  ad
journed to  June 19, a t the office of 
the referee and the bankrupts ordered 
to appear.

In  the m atter of Nellie M orris 
Thom pson, bankrupt, form erly a mil
liner a t Grand Rapids, the adjourned 
final m eeting of creditors was held 
and a final order for distribution 
made. In  this m atter it appeared that 
there were not sufficient assets to pay 
the preferred claims and adm inistra
tion expenses in full and no dividend 
was paid to ordinary creditors. No 
cause to the con trary  being shown by 
creditors, it was determ ined that a 
favorable certificate as to  the bank
ru p t’s discharge be made by the ref
eree.

May 24— In  the m atter of W . J. 
Pike & Son, bankrupt, hardw are deal
ers a t Newaygo, the trustee, Chas. F. 
Rood, filed a report of offer received 
for the assets, excepting the  bank
rup t’s exem ptions, of $1,100. T he ap
praised valuation of such assets, in
cluding the bankrupt’s exem ptions, is 
$2,051.46. An o rder was m ade by the 
referee d irecting creditors to  show 
cause, if any they  have, on June 4 why 
such offer o r any o ther offer which 
may in the m eantim e be received by 
the trustee  should no t be accepted and 
the sale ordered.

May 27—In the  m atter of M attie 
W alker, bankrupt, form erly m erchant 
a t W yman, the  final m eeting of cred
itors-w as held. T he final report and 
account of H enry  T . Heald, trustee, 
was considered and allowed, and a 
final dividend of 3 per cent, declared 
on ordinary claims, m aking a to ta l of 
38 per cent, paid ordinary creditors.
I t  appearing from  the  records in this

m atter that the bankrupt had filed a 
false schedule by listing a fictitious 
creditor and had also failed to list as 
an asset the sum of $464 on deposit 
in a safety deposit box at Big Rapids 
and failed to disclose the same and 
pay it over to the trustee  until o r
dered by the court, it was determin* 
ed that a favorable recom m endation 
as to the bankrupt’s discharge be not 
made by the referee.

May 28—In the m atter of Ray Be- 
ment, bankrupt, of Grand Rapids, it 
appearing th at there were no assets 
above the bankrupt’s exem ptions, an 
order was made closing the estate and 
the files returned to  the clerk’s of
fice. No cause to  the contrary  being 
shown by creditors a certificate was 
made by the  referee recom mending 
that the bankrupt receive his dis
charge.

Special Features of the Grocery and 
Produce Trade.

Special Correspondence.
New York, May 27—In no particu

lar does the coffee m arket show any 
change. Dem and is simply of the daily 
routine character and prices are a t the 
same figure day after day. In store 
and afloat there are 2,114,829 bags, 
against 2,311,739 bags a t the same 
tim e last year. A t the close Rio No. 
7 is worth in an invoice way 14%c.

Sugar is m oving slowly, but refin
ers are m aking some advances in 
granulated and prices by all are ap
parently  well sustained. A t the close 
5.20c seems to be the prevailing rate.

T eas are steady, but alm ost every
where the same reply is given of very 
small quantities being taken and both 
buyer and seller seem to be waiting 
for som ething to turn  up. Not a few 
brokers are taking a vacation and the 
tea situation will probably show lit
tle, if any, change for the better for 
some time.

O rders, or at least enquiries, for. 
rice have been coming in with more 
freedom, and the trade seems to be 
realizing that the flood situation may 
have very much to do with prices be
fore new rice reaches m arket. Prim e 
to choice domestic, 5 ^ @ 5 ^ c .

Stocks of spices are not overabun
dant, but there seems to be enough 
of everything to  m eet requirem ents, 
which are naturally  quiet a t this sea
son. Singapore black pepper, ll*4@  
12c in a large way. W hite, 17@ 17^c. 
Zanzibar cloves, 14^@1434c.

Only the everyday demand for m o
lasses can be chronicled. T he price 
is steady and stocks are m oderate. 
Syrups are steady w ith fancy, 25@ 
28c.

Spot tom atoes f. o. b. M aryland are 
generally held at $1.22^@1.25. There 
has been a b e tte r call during the past 
week and prices are firmly held. Not 
much doing in futures and 80c seems 
to  be about the going quotation. Peas 
are steady for spots and little  doing 
in futures. Corn is selling in quite a 
satisfactory way. O ther goods show 
absolutely no change.

R eceipts of bu tte r have been com
paratively large and cream ery specials 
are w orth  a little less. E xtras, 27@ 
27J4c; firsts, 26@26J^c; factory, 23@ 
23 ^c .

Cheese is weaker under the influ

ence of larger supplies. W hole milk, 
15c.

Eggs are steady and seem to tend 
upward. Best W estern  whites are 
quoted at 20J^@21J^c; storage, best, 
20@21c. Receipts show effects of hot 
w eather to  quite an extent.

Twice Refused Before Accepted.
W hen M ark Twain first m et the 

lady who afterw ard became his wife 
he was not such a distinguished man as 
he was later on, says the W asp. H is 
origin was humble, and he had been 
a pilot on the Mississippi River. The 
future Mrs. Clemens was a judge’s 
daughter, and her father desired for 
his son-in-law some one of social po
sition equal to  his own. Clemens, 
however, fell in love with the daugh
ter and proposed to  her. H e was re
fused. Not in the least downcast, he 
said to  the young lady :“W ell, I did 
not believe you’d have me, but I 
thought I ’d try .”

A fter a while he tried again, with 
the same poor result. W ith that cel
ebrated drawl he said: “I ’d think a 
g reat deal m ore of you if you’d said 
yes, but it’s hard to bear.”

The third trial resulted in success, 
but then came the task of tackling 
the father.

Judge,” asked Clemens, “have you 
seen anything going on between Miss 
Lizzie and m e?”

“W hat? W hat?” testily  exclaimed 
the old gentlem an, and Clemens re
peated the question.

“No, indeed, sir; I have not,” re
plied the Judge.

“W ell, look sharp and you will,” 
said the rising young author. H e got 
the girl.

B utter, E ggs. Poultry , Beans and P o 
tatoes a t Buffalo.

Buffalo, May 29—Cream ery butter, 
25@27c; dairy, 20@£6c; poor to 
good, all kinds, 18@20c.

Cheese—Fancy, 16c; choice, 15c; 
poor to  good, 10@14c.

Eggs—Choice fresh, 19@20c.
Poultry  ( liv e )— Turkeys, 15@16c; 

cox, 11c; fowls, 15@16c; ducks, 16@ 
18c; geese, 10@ llc.

Beans — Red kidney, $2.50@$2.75; 
white kidney, $3.00; medium, $3.00@ 
$3.10; m arrow , $2.90; pea, $3.00.

Potatoes—$1.30(3)1.40.
Rea & W itzig.

T o  be successful a p itcher m ust be 
able to control his curves. Business 
argum ents th a t go wild are wasted 
effort.

Up-to-date Stores use

M ade of good BOOK paper, not print
% OFF IN TOWNS WHERE WE HAVE NO 

AGENT. WRITE FOR SAMPLES TO
MIDGARD SALESLIP CO. STOUGHTON, WIS.
Also manufacture Triplicate Books. Carbonized 

back Books, White and Yellow Leaf Books.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

M anufactured by W ells & Richardson Co. 
Burlington, Vt.
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|E W S  OFTHE BUSINESS WORtO

Movements of Merchants.
H arbor Springs—J. T. S tarr & Co. 

have added a line of groceries to their 
m eat stock.

Cass City—A. N. T readgold & Co. 
succeed Peters Bros, in the drug and 
wall paper business.

Albion—Young & Vedder are clos
ing out their stock of m eats and will 
re tire  from  business

D etro it — T he Michigan Savings 
Bank has increased its capitlization 
from  $250,000 to  $400,000.

Flint—W illiam  H. Tucker will open 
a grocery and cigar store a t 804 W ith- 
erbee street about June 10.

Owosso—Fred E. Russell, who con
ducts an a rt store at Bay City, has 
opened a branch store here.

H art—H. H. M enerey, recently of 
Allegan, has purchased the A. L. 
Edw ards drug stock and taken im
m ediate possession.

Sparta—Mrs. O scar Swanson, who 
succeeds O ra G rant in the tea and 
coffee business, has added a line of 
confectionery and baked goods.

Noordeloos—J. J. VanDyke has sold 
his stock of general m erchandise to 
Lam bertus Gebben, recently of E ast 
Saugatuck, who has taken possession.

W oodland—H. E. McComb has 
sold his stock of general m erchandise 
to  R obert Adamson, form erly of 
Colon, who took immediate posses
sion.

M artin—T he M artin E levator Co. 
has engaged in business with an au
thorized capital stock of $6,000, of 
which $3,000 has been subscribed and 
paid in in cash.

M uskegon—W . H. Buckley, hard
ware dealer at Spring Lake, has taken 
over the H arry  D eW itt hardware 
stock and will continue the business 
as a branch store.

Lapeer—D. P. Sullivan has sold his 
grocery  stock to F red  and Lewis 
Stier, who will continue the busi
ness a t the same location under the 
style of Stier Bros.

Scottville—T he Scottville Produce 
Co. has engaged in business with an 
authorized capitalization of $15,000, of 
which $10,000 has been subscribed 
and paid in in cash.

Central Lake—Smallegan, Sm ith & 
Co. are succeeded in general trade by 
the Sm allegan & Smith Co. and in the 
hardw are and implement business by 
John H. Smith & Son.

E aton Rapids—Ira  Collar has sold 
his in terest in the im plem ent stock 
of M oore & Collar to  his partner, C. 
J. Moore, who will continue the busi
ness under his own name.

Copemish—T he Copemish Bean & 
Grain Co. has engaged in business 
w ith an authorized capital stock of

$6,000, of which $3,000 has been sub
scribed and paid in in cash.

Sebewaing — The Bach Grain & 
Lum ber Co. has engaged in busi
ness with an authorized capital jtock 
of $25,000, of which $20,000 has been 
subscribed and $5,000 paid in in cash.

Elwell—T he Elwell Gleaner Farm 
ers E levator Co. has been organiz
ed, with an authorized capital stock 
of $10,000, of which $5,000 has been 
subscribed and $1,250 paid in in cash.

M unising—John W . Depew has pur
chased the Ed. H errick & Co. grocery 
and m eat stock and will continue the 
business at the same location under 
the m anagem ent of Lawrence Shar
key.

W ebberville—Ray Dean has sold 
his in terest in the m eat stock of 
Dean & Lockwood to Daniel W hite 
and the business will be continued 
under the style of Lockwood & 
W hite.

Dowagiac—W illiam  Bradfield has 
sold a half in terest in his milk and 
baked goods business to  W alter 
Koons and the business will be con
tinued under the style of Koons & 
Bradfield.

T raverse City—H enry W ischnews- 
ki has sold a half interest in the La- 
Mode m illinery stock to  Mrs. Ada J. 
Germaine and the business will be 
continued under the style of Palm er 
& Germaine.

Cheboygan—Joseph H. Barrowcliff 
has sold his grocery stock to W illiam 
G rant and purchased the E. A. W oods 
grocery stock, which he has removed 
to  his store on Main street, where he 
will continue the business.

Newberry—Ow ing to  ill health Leo 
A uten has sold his interest in the 
A uten & Sundstrom  stock of general 
m erchandise to  his partner, Oscar 
Sundstrom , who will continue the 
business under his own name.

Frem ont—John Schrem has sold his 
in terest in the grocery and shoe stock 
of Schreur, Vredeveld & Co. to  J. 
H. Bowman, recently of W ooster, 
and the business will be continued 
under the style of Vredeveld & Co.

M uskegon—The M erchants’ Supply 
Co. has engaged in business for the 
purpose of buying and selling m er
chandise, with an authorized capital 
stock of $10,000, of which $5,000 has 
been subscribed and $1,000 paid in in 
cash.

Brown City—Buby & Steinkopf, 
general store dealers, have merged 
their business into a stock company 
under the style of Buby, Steinkopf & 
Co., w ith an authorized capital stock 
of $10,000, all of which has been sub
scribed and paid in in cash.

Saginaw—T he Saginaw Grain Co. 
has been incorporated to  do a gen

eral grain business. They have taken 
over the W ells & Stone elevator and 
also purchased the grain, hay and seed 
stock of Laur Bros., of Onaway, 
which it will continue as a branch 
to  its Saginaw elevator.

Pinckney—F. G. Jackson has re
signed his position as traveling sales
man for Edson Moore & Co., of De
troit, and purchased the interest of 
Mr. Roche in the grocery and men’s 
furnishing stock of M urphy & Roche, 
and the business will be continued 
under the style of M urphy & Jack- 
son.

Morrice—H. V. Pierce, for years 
a general m erchant here, has accept
ed an offer to go to Bridgeport, Ala., 
and act as general m anager of a store 
there which is in the process of 
building. I t  will be a large depart
m ent store, put up by the Pierce Coal 
& Lumber Co. for the accommoda
tion of its employes. R. V. Pierce, 
of patent medicine fame, .who owns 
the controlling interest in the busi
ness, is a cousin of Mr. Pierce here.

M anufacturing M atters.
Cadillac—The Cadillac Lumber Co. 

has increased its capital stock from 
$25,000 to $40,000.

D etroit — The W yandotte Foundry 
Co. has increased its capital stock 
from $26,250 to $50,000.

D etroit—The American Girl Gar
m ent Co. has increased its capitali
zation from $10,000 to $25,000.

Lansing—The capital stock of the 
New W ay M otor Co. has been in
creased from $350,000 to $500,000.

St. Louis—The Isem an & Parrish 
Stock Food Co. will remove its plant 
from Hillsdale to this place about 
July 1.

D etroit—The Calumet M anufactur
ing Co., m anufacturer of gloves, has 
changed its name to the Cravenette 
Glove Co.

Coleman—The Farm ers’ Dairy Co., 
of this place, has been organized with 
an authorized capital stock of $4,000, 
all of which has been subscribed and 
paid in in cash.

D etroit—The D etroit Papier Ma- 
che Co. has engaged in business with 
an authorized capitalization of $10,- 
000, of which $8,000 has been sub
scribed and $1,800 paid in in cash.

D etroit—The Grant Autom atic Ma
chine Co. has been incorporated with 
an authorized capital stock of $50,000, 
which has been subscribed, $10 being 
paid in in cash and $49,990 in prop
erty.

Lansing—The Kollar Steam Safety 
Device Co. has engaged in business 
with an authorized capitalization of 
$10,000, of which $8,000 has been sub
scribed and $4,000 paid in in prop
erty.

Lansing — The Lansing Sanitary 
Iceless Packer Co. has engaged in 
business with an authorized capital 
stock of $30,000, of which $18,800 has 
been subscribed, $15,000 being paid in 
in cash and $3,800 in property.

D etroit—The A. D. W. Automatic 
Shoe Cleaner Co. has been incor
porated with an authorized capital 
stock of $50,000, of which $34,100 has 
been subscribed, $119.50 being paid in 
in cash and $33,980.50 in property.

Kalamazoo—T he Goodale Co., con

ducting an alum inum  factory, has 
m erged its business into a stock’com- 
pany under the same style, with an 
authorized capital stock of $10,000, all 
of which has been subscribed and 
paid in in property.

Rochester—Frank  D. Shoup, for 
two years A ssistant Cashier of the 
F irst N ational Bank of this place, has 
bought the R ochester grain elevator 
from  John  C. Day & Co. Louis Beck
er, of the R ochester creamery, takes 
Shoup’s place in the bank.

T he dry goods and shoe stock of 
the L ithuanian Co-operative Co., on 
W est Leonard street, was purchased 
last week by R. J. Cleland in behalf 
of the Polkton M ercantile Co., of 
Coopersville. T he purchase price was 
$1,655, which is a little m ore than the 
appraised value. T he liabilities are 
about $2,200. I t is expected that the 
creditors will receive their pay in 
full because the Polish priest in 
charge of th at parish subscribed for 
stock he has never fully paid for and 
he will now be asked to  make good 
his subscription. T his and o ther sub
scriptions of a sim ilar character which 
were not fully com pleted will be suf
ficient to  m eet the obligations in full.

John D. Muir, druggist a t the cor
ner of O ttaw a and M onroe avenues, 
who recently sold his stock to 
Schrouders, is offering his creditors 
30 per cent, in full settlem ent of their 
claims. A lbert Stonehouse received 
his claim in full on account of the 
contract arrangem ent he had with 
Mr. Muir. I t  is understood that the 
m erchandise creditors, whose claims 
am ount to about $5,000, will accept 
the com prom ise offered. The money 
to make the paym ents is understood 
to have been secured by a loan ne
gotiated by Mr. Muir, who enters 
the employ of the N ational Union 
D rug Association, recently exploited 
by Mr. Schrouder and others.

T he Associated M anufacturers’ Co., 
of W aterloo, Iowa, has opened a 
branch office in this city, with M. A. 
Miller as sales m anager. Mr. Miller 
and family came here from Mason 
City, Iowa, and have located at 757 
W ealthy street. Five men are cover
ing the S tate and report good suc
cess in getting  started. T he entire 
crew accompanied Mr. M iller on a 
tour of inspection to  the  factory last 
week, re tu rn ing  Friday. A t present 
goods are transferred  th rough the El
ston Storage Co., w ith offices a t 757 
W ealthy street, and arrangem ents are 
now being made for an office and dis
play floor in the business district.

T he M utual Supply Co. has engag
ed in business to  conduct a general 
retail store, dealing in general m er
chandise, w ith an authorized capital 
stock o f* $2,000, of which $L000 has 
been subscribed and paid in in cash. 
The stockholders and the num ber of 
shares held by each are: Lloyd M. 
Conrad (trustee), 88 shares; Lloyd 
M. Conrad, 1 share, and Frank C. 
Baxter, 1 share, all of th is city.

F low ers frequently  fold their petals 
on a gloom y day. And a good many 
custom ers fasten their pocketbooks 
against a frow ning dealer.
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The Produce Market.
Apples—W estern  box apples, $3@

3.50 per box.
A sparagus—75c per doz. for home 

grown.
Bananas—$4 per 100 tbs.
Beets—75c per doz. bunches for 

ne'w.
B utter—Receipts are increasing to 

a considerable extent. T he cjuality al
so shows an improvement. T he con
sumptive demand is good. E x tras are 
now held a t 26c in tubs and 27c in 
prints. Local dealers pay 20c for No. 
1 dairy grades and 16c for packing 
stock.

Cabbage—$1.75 per bbl. for Texas.
Celery—Florida, $3 per crate; Cal

ifornia, $1.10 per doz.
Cucumbers—$1 per doz. for h o t

house.
Eggs—Receipts continue liberal and 

the m arket is barely steady a t the re
cent decline. The consum ptive de
m and is good, as is the speculative de
mand. As long as the quality runs as 
good as a t present, both the consum p
tive and speculative demand is like
ly to  be good, with prices well m ain
tained, but as we go into warm  w eath
er the quality will deteriorate, and a 
decline m ay come. Local dealers pay 
17@17%c, case count.

Grape F ru it—Choice Florida, $7 per 
box of 54s or 64s; fancy, $8.

Grapes—Im ported  Malagas, $4.50@
5.50 per bbl., according to weight.

Green Onions—15c per doz. for
E vergrens and 18c for Silver Skins.

Green Peppers—50c per small bas
ket.

Honey—18c per lb. for w hite clov
er and 17c for dark.

Lem ons — California, $5.25; Mes
sina, $5.

L ettuce — H othouse, 18c per lb.; 
head, $1.50 per bu.

N uts—Hickory, $1.75 per bu.; wal.- 
nuts and butternuts, 75c per bu.

Onions — Texas Bermudas are in 
ample supply and excellent demand 
on the basis of $1.50 for w hite and 
$1.25 for yellow.

O ranges—$2.75@3.25 for Navels.
Pieplant—85c per 40 lb. box for 

either home grown or Illinois.
Pineapples—Cubans comm and $2.75 

for 24s; $2.65 for 30s and $2.50 for 36s.
P lants—65c for tom atoes and cab

bage; 90c for pepper.
Potatoes—T he call for seed stock 

is practically over. Old, $1.25; new, 
$2.25.

Poultry—Local dealers pay 10c for 
fowls; 6c for old roosters; 8c for 
geese; 10c for ducks; 12c for turkeys. 
These prices are for live-weight. 
Dressed are 2c higher.

Radishes—15c per doz. for h o t
house.

Spinach—$1 per bu.
S traw berries — M issouri stock~is 

now arriving. I t  is fair in quality. I t  
commands $1.75@2.25 per 24 qt. case.

Sweet Pota toes—$6.25 for Jerseys.
Tom atoes— Six basket crates, $2.25.
Turnips—50c per bu.
Veal — 5@10c, according to the 

quality.

H ow To Secure Tickets for Mer
chants Week.

Grand Rapids, May 28—M erchants 
W eek will be held in Grand Rapids 
June 11, 12 and 13.

W e extend you 'herew ith a m ost 
cordial invitation to  come and par
take of our hospitality  on this occa
sion.

The am usem ents will s ta rt on 
W ednesday afternoon a t 1 o’clock, 
when all the visitors will be perm it
ted to make a thorough inspection 
of N um ber One Central F ire  Station 
w ith all its m odern equipment. This 
is one of the m ost m odern firehous
es in the country. A t 2 o’clock there 
will be a parade of the apparatus and 
a “run.” *In the afternoon there will 
be a band concert in Fulton  Park  
and in the evening the v isitors will 
be entertained at the M ajestic thea
te r  by the M ary Servoss Company 
presenting  the play, “Girls.”

T hursday will be Ram ona and Ban
quet Day. U pon your arrival in the 
city you will be furnished w ith tick
ets to  all the concessions a t Ramona 
and the theater. T hese tickets will 
be good any tim e during the day. The 
big banquet will be a t the Coliseum 
a t 6 p. m. T his banquet is for the 
visiting m erchants and their wives.

T ickets for the am usem ent features 
will be issued to  you when you reg 
ister a t the A ssociation of . Com
merce headquarters on your arrival 
in the city, and if you do not intend 
to  stay for the banquet you need not 
notify us in advance.

W e m ust know in advance ju st how 
many will attend the banquet, there
fore please send for tickets in ad
vance and not la te r than  June 10. Ad
dress your application for tickets to 
M. C. H uggett, Secretary Grand R ap
ids A ssociation of Commerce.

W m . B. H olden, Chairman.

A Philadelphia am ateur scientist, 
who was perform ing experim ents 
with liquid air before his friends, 
accidentally placed his right hand in 
the freezing liquid. In  an instant 
his fingers were badly frozen. The 
young m an rushed to  a hospital, 
where his fingers were am putated.

One touch of w eather m akes the 
whole world talk.

The Grocery Market.
Sugar—Refined grades are on the 

same basis as a week ago. T he m ar
gin betwen raw and refined is very 
large, and the la tte r should decline, 
and doubtless would, if somebody 
started  it. The Federal refinery, how
ever, which usually sta rts  declines, is 
sold up and there is no incentive to 
drop.

T ea—Continued reports from  Ja 
pan regarding the new crop confirms 
the relatively h igher prices asked 
since the opening of the m arket. The 
present range of advances is from 
XA @ lc  per pound and bids fair to  re
main so. The settlem ents to  date are 
considerably less than  last year of 
both Japans and Form osas, as buy
ers are holding back in hopes of 
bringing prices down to last year’s 
levels. Ceylons and Indias continue 
firm, w ith steady and increased de
mand for these teas, the sale of 
which is increasing in this country. 
Over 1,000 packages of Form osa Oo
longs were rejected recently at the 
port of New Y ork as not being up 
to  the U nited S tates Governm ent 
standard. T he Form osan governm ent 
has apportioned $50,000 in its 1912 
budget to  be spent in expanding the 
tea m arket.

Coffee—O ptions have sagged con
siderably, but actual Rio and Santos 
coffee are not m ore than  j£c cheaper. 
Nobody seems to  have any confidence 
th at the suit instituted by the Govern
m ent against the so-called coffee 
tru st will succeed. Mild coffees have 
not felt the suit at all, as they do not 
participate, except sym pathetically, 
in the valorization plan. Java and 
Mocha are unchanged and quiet. The 
demand for all coffee is exceedingly 
dull.

Canned Fru its—Apples are easy but 
dull. California goods on spot are 
unchanged and quiet. Some of 
the packers are out w ith future 
prices on peaches and cherries, the 
form er being 20@25c per dozen below 
last year and the la tte r 20c. These 
prices are attractive and buyers are 
m aking contracts. I t  is feared that 
the w inter pack of H awaiian pineap
ples will be much too small to meet 
the demand for the summer.

Canned Vegetables — T he m ost 
prom inent feature about the tom ato 
m arket is the g reat difference in pric
es of spot and futures. T he quota
tions of futures being low er than  spot 
goods there m ay be a gradual decline 
until prices on spot tom atoes are on 
a level w ith futures. Peas are still 
sought after. Prices are high and 
nothing to  indicate th a t the 1912 pack 
will be a g reat deal lower. T he crop 
prospects at the presen t tim e are fair. 
Corn, both spot and future, is dull 
and unchanged.

D ried Fru its—C urrants are fairly 
active for the season at unchanged 
prices. Prunes are unchanged, being 
still lower in secondary m arkets than 
on the coast. T he demand is light. 
Peaches and apricots are quiet a t ru l
ing prices. A few future raisins are 
selling, but the spot demand is dull. 
T he m arket quotations on evaporated 
apples are low er now than at the 
opening of the season last fall, and

while there  is noth ing to  indicate an 
advance it would seem th a t they are 
a good buy a t th is week’s prices as 
they are lower than May prices in 
past years.

Fish— Cod, hake and haddock are 
very dull and the price is easier on 
account of prospects for a large 
catch. Salmon is unchanged and fair
ly active. Dom estic sardines are still 
ra ther easy, although the very low- 
priced goods have practically disap
peared. T he m arket is still very low, 
and at present prices there  is very 
little  incentive for packers to  put up 
goods. Im ported  sardines are un
changed and quiet. T here has been 
no change in the m ackerel m arket 
during the week. T he situation is 
still steady, w ith a very light demand. 
Some new Irish  fish is offered at a 
basis som ewhat h igher than  a year 
ago.

Cheese—A rrivals are showing bet
te r quality each week, but fancy full 
grass cheese will not appear for at 
least two or three weeks. All the 
cheese now arriving is going into con
sumption, but the production will 
likely increase in the near future, and 
if there is any change it will likely 
be a slight decline.

Syrups and Molasses— Com  syrup 
has declined l A c  per gallon on bulk 
goods and 6 scales on package goods. 
The demand is very light. Sugar syr
up is also dull and unchanged and so 
is molasses.

Starch— Declined 10c per 100 on 
May 23.

Rice—T he demand for either Japan 
or H ead rice is not nearly as large 
as it should be w ith prices so cheap 
in com parison w ith o ther foods. R e
ports from  the prim ary m arkets state  
that the demand has shown consider
able im provem ent during the past ten 
days, and th a t stocks on the A tlantic 
coast are rapidly decreasing. The 
m arket in Texas and A rkansas shows 
an advance and the demand is also 
very good.

Provisions—Pure and compound 
lard are unchanged and quiet. Dried 
bef, canned m eats and barrel pork 
are unchanged and dull. Ox tongues 
in tin are very scarce and all pack
ers are running low on all sizes. Pric
es are 50c per case above last year.

Looking T ow ard Consolidation.
The Presidents and Secretaries of 

the M ichigan State Pharm aceutical 
Association and the M ichigan Retail 
D ruggists’ A ssociation m et in this 
city last week and prepared a draft 
of a constitution and by-laws for pre
sentation a t the jo in t m eeting of the 
two organizations a t Muskegon. The 
name of the new association was not 
decided upon.

I t  was originally intended to hold 
the convention A ugust 13 and 14, 
but as it was found th at these dates 
conflicted with the annual convention 
of the N. A. R. D., at Milwaukee, it 
was decide to  change the dates of 
the m eeting to  A ugust ’6, 7 and 8, giv
ing three days to  the w ork of the 
convention instead of tw o days, as 
originally planned.

I t  is easier to  prom ise bread than 
it is to  provide butter.

mailto:2.75@3.25
mailto:1.75@2.25
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M EN O F MARK.

Heber W  Curtis, Vice-President Kent 
State Bank.

W ell directed and properly concen
tra ted  effort is the magic talism an 
which opens the door to commercial

two were to take effect they proba
bly would not kill o r even disable. 
T he true huntsm an never uses bird- 
shot when out after big game. He 
carries a heavy rifle and depends up
on his steady arm, practiced eye and

Heber W . Curtis

or o ther distinction. I t is a force 
which may build up or destroy m ag
nificent undertakings. W hether ap
plied in either a national or individ
ual quantity, the results are corre
spondingly marvelous. I t  is an old 
saying that things that are obtained 
w ithout effort are not greatly  priz
ed and fortunes that come quickly 
are likely to vanish into thin air as 
rapidly as they materialize. N othing 
that is obtained cheaply seems to be 
w orth while in this day and age and 
only steady, persistent, intelligently 
directed w ork makes life’s rew ards of 
real and perm anent value.

I t  is often found that the young 
man who does not get along well 
in life is lacking in definite aim. He 
is like the inhabile m arksm an who 
uses a big barreled gun and a small 
sized shot and trusts to  luck for his 
quarry. H e overlooks the facts that 
the shot sca tter and that if one or

long years of train ing  to speed the 
bullet to  its intended destination.

In  everyday business life are ob
served young m en who fritte r away 
their best years in essaying a trade, 
occupation or profession for which 
they have no taste  nor inclination. 
T hey try  a certain line of work for 
a few m onths o r years and then an
o ther and because they do not soar 
to  the top righ t away they become 
dissatisfied and again go into a new 
kind of business, w ith the result that 
they find nothing th at suits them  and 
th at they  never rise above medioc
rity. T hey lack the absolute essen
tial to success in any undertaking, 
which is constant and persistent ap
plication. Failure is seldom record
ed in the case of one who possesses 
a singleness of in tent from which he 
never varies. T he employe who 
simply does his duty and keeps one 
eye on the clock never am ounts to

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional h an k in g  
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO

Fourth N atio n al Bank
Savings

Deposits

Per Cent 
Interest Paid 

on
Savings
Deposits

Compounded
Semi-Annually

Capital
Stock

$300,000

United 
States* 
Depositary.

Commercial
Deposits

3k2
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Surplus 
and Undivided 

Profits

$250,000

Public Utility Stocks and Bonds 
Municipal Bonds, Local Securities

Ask us for circulars and quotations 

A. E. Kusterer & Ca 733 Michigan Trust Bldg., Grand Rapids

YOUR FAMILY IS IN NEED
of adequate protection in the event that you should 
be taken away. Have you provided sufficient Life 
insurance to care for them as YOU CAN? If not we 
can supply your needs.

The Preferred Life Insurance Co. of America
CnuHl Rapids, Michipan W m . A . W „ m . S « c ,« s r y

1



M ay 29, 1912 M I C H I G A N  T R A D E S M A N 7

much, while he who does his whole 
duty of a little  m ore perhaps and 
takes as much in terest in his em
ployer’s business as if it were his 
own is always heard from. Tenacity 
of purpose and the concentration of 
all the powers of body and brain are 
the goal w inners of the tw entieth  
century and any success th a t is not 
predicted upon these two inspiring 
agencies is purely adventitious and 
evanescent and of false or unsatisfy
ing nature.

Given constancy of purpose with 
an intelligent direction thereof and a 
lifetime of endeavor m ight am ount to 
but little were it not reinforced by a 
necessary complement of brain. 
Som ething of this happy combination 
of a fixity of purpose and the m ental 
capacity needed for its support is 
suggested in reviewing the career of 
Mr. H. W. Curtis. H e is not one of 
those who seek notority, is not a t all 
vainglorious as to w hat he has accom 
plished in fifteen years of exception
al activity, but his very m odesty has 
attracted  atten tion  to his deeds in 
such m easure that he is known and 
honored in business and social cir
cles throughout a much w ider en
vironm ent than is gained by m ost 
men of his age.

H eber W . Curtis was born at 
Richland, Kalam azoo county, Sept. 
6, 1881. H is father was of Scotch 
descent. H is m other was of E ng
lish descent. W hen he was 2 years 
of age his parents removed to Pe- 
toskey, where he attended the pub
lic schools from  his fifth to his sev
enteenth year, graduating from  the 
high school in 1898. He then en ter
ed the Petoskey City Bank—now the 
F irst N ational Bank of Petoskey— 
and during the succeeding twelve 
years occupied every position in the 
bank except that of President, which 
was held by his father. Two years 
ago he removed to Grand Rapids to 
take the position of Cashier of the 
Grand Rapids N ational City Bank, 
and a m onth or so ago he accepted 
the position of V ice-President of the 
K ent S tate Bank. W hile he was a 
resident of Petoskey, Mr. Curtis was 
one of the organizers of the Cook, 
Curtis & Miller Lum ber Co., which 
was four years in com pleting its cut 
in the U pper Peninsula. Mr. Cur
tis acted as T reasurer of the com
pany.

Mr. Curtis was m arried Dec. 12, 
1911, to  Miss Jean Sinclair. T hey re
side at 216 Madison avenue.

Mr. Curtis is a m em ber of the F irst 
Presbyterian  church of Petoskey, 
which he has served in th e ' capacity 
of T rustee  and Treasurer.

Mr. Curtis says he has no hobby 
but m aking money, but those who 
know him in a social way, dissent 
from this opinon and sta te  that he 
is one of the m ost companionable of 
men. He is not at all affected in 
manner. H e is. easy of access to  his 
business associates and has a grace 
of m anner and a p leasant personality  
which enable him to comm and respect 
and retain his friends.

Mr. Curtis a ttributes his success to 
observation and close a ttention  to 
business and possibly both qualities 
have contributed to  the excellent

standing he has acquired as a banker 
and business man. H e has had the 
advantage of exceptional business 
train ing  on account of his father and 
two brothers being engaged in the 
banking business a t Petoskey, and it 
goes w ithout saying th at he has taken 
advantage of every opportunity  to  in
crease his knowledge of the banking 
business and advance himself in his 
chosen profession.

Quotations on Local Stocks and Bonds.
Bid. Asked.

Am. Gas & Elec. Co., Com. 87 88
Am. Gas & Elec. Co., P fd. 46% 48
Am. L ig h t & T rac. Co., Com. 305 310
Can. P u g e t Sound Lbr. 2% 3
tC ities  Service Co., Com. 103 106
C ities Service Co., P fd . 91% 92%
C itizens Telephone 95 96
'Com w ’th  P . Ry. & L t. Com. 61% 62% 
Com w’th  P r . Ry. & L t. Pfd. 90 91
D ennis S a lt & Lbr. Co. 100
Elec. Bond D eposit P fd . 83 85
F o u rth  N ationa l B ank  200
F u rn itu re  C ity  B rew ing  Co. 70
Globe K n ittin g  W orks, Com. 110 112%
Globe K n ittin g  W orks, Pfd. 100 101
G. R. B rew ing  Co. 200
G. R. N a t’l C ity B ank 178 180
G. R. Savings B ank 185
H oland-S t. Louis Sugar, Com. 10% 11 
K ent S ta te  B ank 260
Lincoln Gas & Elec. Co. 40 42
M acey Co., Com. 200
M acey Com pany, Pfd. 97 100
M ichigan S ugar Co., Com. 90 94
M ichigan S ta te  Tele. Oo., Pfd. 100 101%
N ationa l G rocer Co., P fd. 87% 91%
O zark  P ow er & W ater , Com. 45 48
Pacific G as & Elec. Co., Com. 64% 65% 
Pacific G as & E lec. Co., P fd . 91 92%
Peoples Savings B ank  250
Tennessee Ry. L t. & P r., P fd . 77 78%
Tennessee Ry. L t. & P r.. Com. 26 27
•U nited  L igh t & R ailw ay  Com. 63 

*65 la s t sale—ex dividend 75% in stock.
U nited  L t. & R ailw ay  1st P fd .’ 89 91
U nited  L t. & R ailw ay 2nd 

Bonds.
Pfd. 80 82

C hattanooga  Gas Co. 1927 95 97
D enver Gäs & Elec. Co. 1949 97
F lin t Gas Co. 1924 96 97%
G. R. Edison Co. 1916 97 99
G. R. G as L igh t Co. 1915 100% 100%
G. R. R ailw ay Co. 1916 100 101
K alam azoo Gas Co. 1920 95 100
Saginaw  C ity Gas Co. 

M ay 28, 1912.
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Is  It W orth W hile To Catch Little 
. Fish?

WTritten fo r th e  T radesm an .
In  recent issues of the daily news

papers F. Em ery T uttle  revived a 
plan that was first subm itted to the 
public m any years ago by the late 
Hon. Charles C. Comstock, for p ro
viding an “om nibus building” for the 
use of small m anufacturers. The plan 
has been revived m any tim es and 
nine years ago an enterprising citizen 
erected such a building. One hundred 
thousand dollars were invested in the 
plant, and tenants were easily secur
ed for the m ost desirable floors. It 
was not until recently, however, that 
the building was fully occupied. T he 
early tenants did not rem ain long on 
account of the high cost of insur
ance. F o r instance, one tenan t paid 
$1.10 per hundred during the first 
year of this occupancy and $3.45 dur
ing the succeeding four years. Mr. 
T uttle  says the city needs “varied in
dustries” and expresses the opinion 
that many small m anufacturers would 
locate here if some enterprising  cit
izen, company or firm would erect 
an immense omnibus building, 60x400 
feet in size. Evidently the fact has 
not occurred that this is not a healthy 
age for m anufacturers possessed of 
but lim ited m eans and m anufacturing 
facilities. T he small m anufacturer 
naturally  has a small output. He 
can not compete successfully with the 
large m anufacturer, because of his 
higher cost of production. W ith  a 
small output he is compelled to sell 
his goods to a less desirable class of 
trade than his big rival. H e can no! 
fill large orders, therefore he is not

considered by the jobbers and buy
ers of goods in large quantities. His 
capital is small and, on that account, 
he finds the line of credit the banks 
will g ran t him so lim ited as to  be of 
not much assistance. W ould not one 
big factory be of m ore value to  the 
city than ten small ones? If so, why 
should efforts be made by the pro
m oters of the m anufacturing indus
tries of our city to add to our num 
ber of small concerns?

Large m anufacturing busine ses 
naturally possess ample capital and 
experienced m anagem ent and is of 
g reat im portance in the business 
world, a fact that the little m anu
facturer realizes* sooner or later. He 
tries to  expand his business and fre
quently succeeds. But the question 
naturally  follows: Is it w orth while 
to try  to catch little fish while toére 
are big ones in the pond?

A rthur S. W hite.

N ot Sure.
A little boy who was very much 

puzzled over the theory of evolution 
questioned his m other thus:

“Mamma, am I descended from  a 
m onkey?”

“I don’t know,” the m other replied. 
“I never knew any of your fa ther’s 
people.”

Merchant’s Accounts Solicited 
Assets over 3,000,000

r ïj l ^ D | ^APiPS^ÂvÏNGS^ ANK ̂

Kent State Bank
Main Office Fountain SL 

Facing Monroe
Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits - $300,000

Deposits
6 ^  M illio n  D o lla rs

HENRY IDEMA . . .  President 
J . A. COVODE - - Vice President
H. W. CURTIS - - - Vice President
A. H. BRANDT - - - - Cashier
CASPER BAARMAN - Ass’t Cashier

3 fc%
Paid on Certificates

You can transact your banking business 
with us easily by mail. Write as about it 
if interested.

We recommend the purchase 
of the

Preferred Stock
of the

Cities Service 
Company

at prevailing low prices

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.Only bank on North side of Monroe street.

SURPLUS FUNDS
Individuals, firms and corporations having a large reserve, a 

surplus temporarily idle or funds awaiting investm ent, ¿n choos
ing a depository must consider first of all the safety of th is money.

No bank could be safer than  T h e  Old N ational Bank of 
G rand  Rapids, Mich , w ith its large resources, capital and 
surplus, its rigid government supervision and its conservative 
and able directorate and management.

The Savings Certificates of Deposit of th is bank form an ex
ceedingly convenient and satisfactory method of investing your 
surplus. They are readily negotiable, being transferable by in
dorsement and earn interest a t the ra te  of 3% % if left a year.

THE OLD NATIO NAL BANK
G R A N D  RAPIDS, MICH.

N e w  N o . 177 M onroe A v e . Old N o . 1 Canal St.

Every Six Months
Is what we pay at our office on the Bonds we sell.

$100.00 Bonds—5% a Year
THE MICHIGAN TRUST CO.

Place your Buy and Sell orders w ith

Citz. 1122 G. H. Corrigan & Company Bell M-229 

INVESTMENT SECURITIES
341-343 M ichigan T rust Building Grand Rapids, Mich.

They will be handled promptly and properly and only a 
commission charged you.
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GOOD MAN GONE.
In  the death of Samuel M. Lemon, 

Grand Rapids loses a man who has 
long been a tow er of streng th  in this 
city and State. I t  m atters little to  the 
world that some men die. T hey make 
no mark. They push no enterprise. 
T hey command no love. They bring 
no contributions to the common hu
man fund. They had and they kept. 
T heir personal shell was their all. 
W hen such a life is snuffed out like 
some poor taper we are not in the 
dark, because we have no sense of 
loss. But there are o ther m en—and 
Mr. Lem on was in that list—whose 
death is the breaking of a strong  prop, 
the quenching of a lustrous lamp, the 
sinking out of sight of a perennial 
fountain.

Such was the sense of loss we felt 
as we laid to rest the precious dust 
of this rare man. He filled a large 
place in life; he laid many in terests 
under tribute and we have lost “a 
prince and a great man in Israel.” 
His was a rare personality. N ature 
had been generous in his endowment. 
H is intellectual force was conceded. 
He would have made his m ark in any 
sphere. H is mind was quick and vig
orous; his conceptions were adequate 
and clear. H e had the coveted power 
of penetration which enabled him to 
go to the bottom  of things. He was a 
wide reader, fond of his books and 
well informed on every subject which 
elicited his interest. H e had a large 
and generous nature and knew what 
friendship meant, and was true to its • 
covenant at any cost. He was fond 
of the companionship of his friends 
—and they \yere many—and his heart ' 
and hand were ever open to  their 
appeals.

Mr. Lem on won our admiration, 
and held it, chiefly by the streng th  
and the .sincerity of his character. It 
would be hard to  find an individuality 
m ore marked than his. H is way was 
his own. H is m ethods of w ork and 
thought, his u tterances, his personal 
carriage were not copied, but the out
grow th of the distinctive nature of 
the man. He was positive and full 
of force. W hatever he touched he 
moved. H is intuitions were so rapid 
and his nature so practical th a t he 
seemed im patient to  those whose diffi
culties are mainly theoretical. He 
was brave and m anly, but he had a 
heart as tender as a wom an’s. He 
was quick a t tak ing fire a t w hat he

thought to  be wrong, while he had, 
what is so rare, the power over him
self of m aking reparation to the full, 
if he found he had given any needless 
wound.

O ur b ro ther was no time server, no 
opportunist, crouching like Issachar 
between two burdens. He stood upon 
his feet; he assumed full responsibil
ity for w hat he did; he kept his poise, 
as far from  yielding to th reats as to 
solicitation. H is very positivenessi 
located him and made him a pillar 
of strength  in tim es of stress or un
certainty. T he m an in him was so 
large, the friend in him was so true, 
that he seemed alm ost essential to 
those who were nearest to  him.

T o a m an of Mr. Lem on’s endow
m ent success comes easy; and success 
came to  him in a generous measure. 
H e was a leader in business, one of 
the forem ost wholesale m erchants in 
Michigan. H e could not lim it him
self to small pursuits; he was 
equipped for 'la rg e  responsibilities—a 
creator of policies, an organizer of 
enterprises. H e had the quality of 
generalship. H e was indomitable. 
He snatched victory out of defeat. 
He was absolutely undaunted, a man 
of iron—whom you m ust trick before 
you could vanquish.

Above all the tra its  which fix his 
place am ong men our bro ther was a 
man of God. A m an’s religion is the 
chief th ing  about him, as Carlyle 
said; and it was so of him. Years 
ago he gave himself to  God and dedi
cated himself to H is service w ithout 
reservation. He loved the church and 
all its interests. He was a devout and 
intelligent worshiper. He loved the 
songs of Zion. H e knew his Bible. 
He had a reason for the hope that 
was in him. H e cherished the place 
and the privilege of prayer. T hrough
out all the years of his busy career, 
when m any men like Salanio in the 
M erchant of Venice “having such 
venture fo rth” would find “the better 
part of their affections with their 
hopes abroad,” our b ro ther was to  be 
found in the church, rejoicing in the 
fellowship of God’s people and seeking 
to  refresh his soul a t the eternal foun
tains. Mr. Lem on took it as a chief 
honor th a t he was a Christian, and in 
his religion this forceful m an was as 
humble as a little  child. He had made 
his own the logic of the apostle’s ap
peal to  the Philippians, “Let this 
mind be in you which was also in 
C hrist Jesus.” H e was constrained 
by the love of Christ. He thus 
judged, “th at if C hrist died for all, 
then were all dead; and that he died 
for all, that they which live should 
not live henceforth unto themselves, 
but unto Him  which died for them 
and rose again.” H is g reatest de
light in life was to  give, and this was 
doubtless the motive of his tireless 
activity. He held himself as a stew
ard of his Lord. H e had a business 
m an’s sense of the practical needs of 
the church and he was constantly 
planning how to m eet them.s.

Tw o persons m ay be able to  live 
as cheaply as one, but usually they 
do not. N either cares about starv
ing.

T H E  LEONARD FIASCO.
The agitation for a retail city m ar

ket is still going on, but in time those 
who are doing the agitating will real
ize that they are working on an idea 
that is entirely impractical. The 
growers and producers are entirely 
too busy producing to  bother with 
the retail end of the game. T heir 
chief desire is to receive a fair price 
for what they have to sell and then 
to get back to  the farm  or garden to 
cultivate their crops or to load up for 
the next morning. They m ight real
ize a few cents more if they would 
hang around all m orning to  m eet the 
retail trade, but w hat would it profit 
them if in the m eantime the work at 
home was being neglected? D irect 
dealing between the producer and 
consumer may be ideal, but under ex
isting conditions it is not practical 
and an early abandonm ent of the idea 
would be sensible.

The city of W ashington has a great 
central retail m arket and several 
sm aller m arkets are located in differ
ent sections of the city. W hat is 
done in W ashington is often cited as 
an example for Grand Rapids to  copy 
by those who are urging the retail 
market. A s a  m atter of fact the retail 
m arket in W ashington is not a m ar
ket where the producer and the con
sumer deal directly. The only differ
ence between the W ashington plan 
and the m ethod that obtains in Grand 
Rapids is that in W ashington the city 
provides the quarters and the trade 
in vegetables, fruits, m eats and poul
try  is concentrated at the places pro
vided. In  this city, instead of a con
centrated m arket, we have the hucks
ters, going directly to the hom es of 
the consumers o r the grocery stores 
and meat m arkets so located as to  be 
easily accessible. In  W ashington the 
consumer does not deal directly with 
the producer, but buys of the stall 
keeper, who is m erely a huckster 
nailed down instead of a huckster on 
wheels, as in this city. In  W ashing
ton the hucksters pay an annual ren
tal for the stalls they occupy in the 
m arket building; in this city they pay 
licenses and also pay for the privi
lege of doing business on the city 
m arket w ith the farm ers. In  W ash
ington the people for many years 
have been going to m arket to make 
their selections of table supplies and 
it has become a recognized custom, 
but going to  m arket even in W ash
ington is not by any means universal, 
for the W ashington hucksters have 
their telephones and their delivery 
wagons, and those who find it more 
convenient to do business at long 
range can do so, ju st as they can in 
this city. In  this city the training 
of the people has been to go to the 
grocery o r wait for the huckster to 
come around and as long as Grand 
Rapids is satisfied with this method 
there is no reason why it should not 
be continued. In  W ashington they 
do not have hucksters crying their 
wares through the streets, and per
haps this is an im provem ent over the 
Grand Rapids plan. The grocery 
stores in the national capital carry 
limited supplies of ;g& erf% tuffs and 
fruits, but devote them selves m ore to

shelf goods and dry  supplies for the 
household, and there are not nearly 
as m any groceries as in this city.
As for prices it is not apparent that 
the consum er in W ashington receives 
any advantage from  the market. 
M ost of w hat W ashington consumes 
is shipped in by sail or w ater and the 
stall keepers ge t their supplies from 
the comm ission dealers and sell at 
retail a t prices th a t yield them a profit. 
Some stuff is raised around Wash
ington and the grow ers have the priv
ileges of the m arket but the growers, 
ju st as in this city, sell to the stall < 
keepers o r comm ission men and hurry 
back home to  a ttend to  their crops. 
One advantage to  the consumer in » 
the W ashington plan may be that he 
can easily make his selections from 
a hundred different stalls while here 
the choice is confined usually to the 
stock of a single grocery or what his 
regular huckster m ay bring around, 
but the advantage in this is in the 
quality ra th e r than  in advantage of 
prices. T he same results can be ob
tained here by going to  as many dif
ferent grocery  stores as may be with
in reach or having several hucksters 
call a t the house. In  Washington, 
however, the habit is soon acquired 
of going to  the same stalls each day 
for the supplies that m ay be needed 
instead of shopping around. This is 
the custom  here, also, for nearly 
everyone has his favorite grocer or 
m eat m arket and trades at the same 
places year afte r year. The Wash- j 
ington hucksters or stall keepers are 
like their equivalents her$ in trying j 
to  win and hold regu lar customers.

If th is city w ants to  adopt the re
tail m arket plan the first step should 
be the erection of suitable buildings 
in central locations and then to put 
a stop to  huckstering, compelling 
those who now travel the streets in j 
wagons to  do business from the stalls j 
provided, as in W ashington. This 
plan, however, would not likely be j 
satisfactory  to  Grand Rapids for 
conditions here are  different than in 
W ashington. T his city is strongly j 
industrial w ith 7 o’clock as the hour 
for going to  work, while W ashington 
has a large officeholding class with 9 
o’clock as the tim e to sta rt business 
and quitting a t 4:30 in the afternoon.
T he hours of w ork in W ashington are 
such th at it is not a hardship for the 
people to  go to  m arket, while in j 
Grand Rapids going to  any location 
that m ay be selected for a market 
would be such an inconvenience as j 
to am ount to  hardship.

T here were several memorials in- 1 
troduced at the M ethodist General j 
Conference in Minneapolis which 1 
were believed to  be hints to the j 
bishops to  attend to  their duties 
m ore closely. Those behind the me
m orials object to  the bishops lectur
ing and preaching special sermons 
for pay when they receive a salary 
of $5,000 and traveling  expenses. It 
is claimed the poorer churches are 
unable to  pay the prices demanded 
by the bishops for special sermons 
and are never visited. The bishops 
will probably retaliate  by telling what 
they do to  earn their money.
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Here Are the Goods for 
Your Summer Sale

The bargain pages of our June catalogue 
(just off the press) bring to you precisely the  
ammunition you need for your Summer Sale.

The goods were bought to fit the require
m ents of th is particular season, and w ill fu lly  
sa tis fy  your demands for item s that are both 
trade-pullers and profit-makers.

U sually when you desire to make a strong 
impression on your trade, you slash prices.

This tim e it is unnecessary.

W e've done it  for you.

The bargain pages of our June book are 
crammed w ith  goods priced to save m oney for 
your trade and to m ake m oney for you.

If you haven't a copy, i t ’s not too late to  
get one, A  card asking for FF 993, w ill bring 
the big book by return mail.
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I l  ̂ io V E S  AND AARDWa Be
— ¿r P -s

I g p u p i

Michigan Retail Hardware Association.
P resid en t—C harles H. Miller, F lin t
V ice-P residen t—F. A. Reehlin, Bay 

City.
S ecre ta ry—A rth u r J . Scott, M arine City.
T rea su re r—W illiam  Moore, Detroit.

A  Blow in the Back.
The retail dealers of the country 

have an opportunity  to  attem pt, at 
least, the blocking of the g reatest ad
vertising scheme ever proposed by 
one of the m ost inveterate of their 
natural enemies, Sears, Roebuck & 
Co., mail o rder dealers of Chicago. 
This firm has announced that it will 
expend the sum of one million dol
lars—about l l/ 2 per cent., on its gross 
sales last year, and probably the 
cheapest advertising it ever contem 
plated—for the employm ent of 
farm -im provem ent (demonstrators.The) 
money is to be paid out through the 
channels of the Crop Im provem ent 
Com mittee of the Council of Grain 
Exchanges, and from what has been 
learned of the plan it is believed 
one thousand dollars will be made 
available for each dem onstrator. Thus 
the scheme contem plates the employ
m ent of one thousand men, to work 
in not less than as many counties.

T he average man, on first thought, 
m ight consider this a m ost praise
w orthy plan. Yet the longer it is 
considered the less deserving of 
praise and support it appears to be. 
T he sum which the Chicago firm pro
poses to  expend is about one-third 
of what would be required to proper
ly finance the plan, if it is to  be of 
any real benefit to the farmer. Dem
onstra to rs who are able to  instruct 
the farm ers may not be employed for 
less than three thousand dollars per 
year. The deficit of two million dol
lars, it is supposed, m ust be made 
up by state  governm ents, by county 
arganizations of farm ers and, pel 
haps, by organizations of business 
men who m ay be interested.

If this deficit were made up by 
the residents of the respective com
m unities which it is argued will ben
efit by the plan, the farm ers and busi
ness men will be in the position of 
helping pay the cost of an advertis
ing campaign by which a mail order 
house, located in another city and 
sta te  and having close connections 
w ith W all street, will benefit. I t  is 
natural to  assume th a t each of the 
one thousand dem onstrators would 
have a good word to  say for the 
mail order house, since this firm 
would be regarded in the light of an 
employer.

T he net result of the plan, so far 
as the mail order house is concerned, 
would be the all-year-round boosting 
of a thousand or m ore men closely 
in touch with the farm ers of the

comm unities to which they had been 
assigned for work. And although it 
may be argued that the farm er is al
m ost certain to  benefit it is a cer
tainty that the local retail dealer—and 
he, may unwittingly aid in the cam
paign—will lose. The proposition to 
figure out is w hether or not the gain 
to the farm er will be g reat enough 
to offset the loss which will be vis
aed  on the local dealer and on the 
c immunity of which he is an integral 
part. W ere th e r e 'n o  facilities for 
educating the farm er, if we had no 
national and state agricultural depart
m ents and no experim ent stations and 
farms, the plan m ight be regarded 
m ore in the light of a necessity. But 
inasmuch as the farm er is being given 
all the help he requires—and some
times m ore scientific knowledge than 
he can assim ilate—there seems no 
valid reason for striking a blow at 
the retail dealer for the catalogue 
house, pretending all the while that 
it is in the in terest of the farm er, and 
the retail dealer in the communities 
which may be affected should lose 
no time in unm asking the batteries 
of his opponent.—Im plem ent Age.

Visit the Farmer.
Many a dealer believes it im pera

tive to  his success th at he keep in 
close touch with the implement world 
through the medium of his trade jou r
nal. U ndoubtedly this is true. He 
not only keeps abreast the times, but 
if he reads his trade journal he can 
not help but cull many useful les
sons and suggestions which he should 
be able to  apply to  his own business.

T his same dealer, however, may not 
believe it im portant th at he keep in 
touch w ith the farm ers of his terri 
tory. H e m ay feel that if he keeps 
a complete stock, if he greets them 
pleasantly when they come to his 
store, and that if he advertises his 
wares in such m anner as to  bring 
them  to the attention  of the farmer, 
that he has done and is doing all 
he m ay do.

But the experience of some dealers 
has proved this type of dealer w rong 
in his estim ate of the im portance of 
keeping closely in touch with the 
farm er. T he dealer who spends a 
day in the country once in a while, 
who not only visits the farm er for 
whom he m ust set up a piece o f ma
chinery, but who asks o ther farm ers 
in the vicinity to  w itness the opera
tion of the  machine, and who makes 
enquiries of the im provem ents con
tem plated or in course of construc
tion, has found th a t trade which he 
had not expected and which, in all 
probability he would not have obtain
ed otherw ise, has come to  him and

that the net profits at the end of the 
year have been swelled considerably 
by reason of this activity. The trade 
journal is one medium by which the 
dealer can keep to the fore among 
his competitors,, but if he does not 
make himself aggressive and known 
among the people who should be his 
patrons, the things he may learn by 
reading his trade journal will prac
tically be useless.

W ireless Compass Invented.
A wireless or radio-compass has 

been invented by two Italian naval 
officers. Its principal use is in detet- 
m ining the bearings of a ship befog
ged at sea. The purpose of the wire
less compass is to point out the ex
act direction from which wireless im
pulses are being received, and, if the 
impulses from each lighthouse are 
tuned to a distinctive frequency, so 
that it will be impossible to mistake 
one for the other, it becomes a sim 
pie m atter, through knowing the ex
act direction from which the signals 
proceed, to determine the position of 
the ship. The “wireless” compass, 
once its frequency is tuned to a given 
pitch, indicates automatically, by 
means of a pointer, in what direc
tion the signaling station lies.

Every time a dealer shades a price 
he makes a convert to the price-cut
ting system, and thereby destroys his 
chances of success.

W hen the circus comes to town, 
don’t let every one play the big tent. 
Have a little show of your own on the 
side.

R O B I N  H O O D  
AMMUNITION ( R S S ; )

Ask for special co-operative selling plan. Big 
Profits

Robin Hood Ammunition Go.
Bee St., Swanton, Vt.

BEST EQUIPPED FIRM IN THE STATE j

Steam and Water Heating j 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work I
T H E  W EA TH ERLY  CO 

1» Pearl Street G rand Rapids, Mich

Attention!
If you intend to remodel your 

Store or Office this Spring, con
sult us in the matter.

We can give you some valuable 
pointers and save you money on 
your outfit. Get our estimate be
fore placing order.

Nachtegall Manufacturing Go.
Store and Office Equippers 

419-441 S. Front St.
Grand Rapids, Michigan

Merchants W eek
June 11,12,13

Make Our Store 
Your

Headquarters

Michigan Hardware Company
Exclusively W holesale

Ionia and Island Sts. GRAND RAPIDS, MICH.
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T H E  D IE SE L  MOTOR.

It Promises T o Revolutionize Power 
and Propulsion.

T he visit of Dr. Rudolph Diesel to 
this country will serve to  direct the 
atten tion  of Am erican m anufacturers 
to an engine which, although devised 
by him some fifteen years ago, is not 
as widely known in this country as it 
should be, and which may be regard
ed as one of the m ost brilliant of 
m odern inventions. A fter unrem it
ting labors, extending over years, Dr. 
Diesel, who is one of the m ost dis
tinguished engineers of our time, suc
ceeded in producing a m otor th at 
burns directly in its cylinder not only 
crude petroleum , but also tar, peanut 
oil, castor oil and animal oils; a m o
tor, m oreover, that will ultim ately 
transform  the economic character of 
m any coalless countries. Since the 

* w orld’s production of petroleum  in
creases at the present time three and 
one-half tim es m ore rapidly than  the 
production of coal, it is not utterly 
impossible that,' when our diminish
ing coal supply is exhausted, the 
wheels of industry may be turned by 
Dr. Diesel’s m otor. In  the large  
M achinery Hall of the Tourin Exhibi
tion, held last year, there were exhi
bited side by side a steam  turbine of 
the m ost approved design and a large 
Diesel engine, both burning liquid 
fuel. Each horse-pow er generated 
by the turbine p lant consumed two 
and one-half tim es m ore fuel than  the 
Diesel engine standing beside it. F u r
therm ore, the steam  turbine p lant 
was attended by a retinue of furnaces, 
boilers, water-purifiers, feed pumps 
and steam  pipes; w hereas the Diesel 
engine was attended only by an oil 
tank  and an air-com pressor used to 
s ta rt the piston. Coal contains not 
simply potential energy, but also 
m any by-products from  which are de
rived no less than two thousand a rti
ficial dyes, hundreds of perfumes, 
dozens of photographic re-agents, the 
ingredients of a num ber of powerful 
explosives, m any valuable m edica
m ents and a whole series of soothing 
drugs. T he possibilities of coal are 
by no m eans limited to the furnace. 
A piece of coal is a palette of gor
geous colors, an arsenal of deadly ex
plosives, a medicine-chest of healing 
potions, a vial of sweet odors—in a 
word, the m ost wonderful, complex, 
p ro tean  substance in the world.

T o  husband these treasures Dr. 
Diesel has pointed out th a t coal 
should be used to  generate gas. Coke 
and ta r  will rem ain as the results 
of th at process. Of these the  coke is 
utilized for heating, chiefly by the 
ironm aker in his blast furnaces; while 
from  p art of the ta r  the valuable by
products th a t yield perfumes, dyes, 
drugs, and the like, are extracted. T he 
ta r oils th at constitute the combus
tible rem ainder, as well as a great 
part of the ta r  itself, are burned in 
a Diesel engine under extraordinari
ly favorable circumstances. How fav
orable these are may be gathered 
from  the  fact th a t ta r  residue will 
generate from  three  to  five tim es as 
much pow er in the Diesel engine as 
the  coal from  which it was derived 
would produce if burned in a furnace

to generate steam. H ence even a 
coal-producing country can profit by 
the introduction of Dr. D iesel’s en
gine. Remarkable saving can be ef
fected, and the day when the last 
shovelful of English o r Pennsylva
nia coal will be throw n into a car 
may be postponed for decades. An 
engine th at has been so wonderfully 
successful on land obviously has a 
future on water. In  the last few 
years num erous small ships have been 
economically driven in European wa
ters with oil engines. Some day 
transatlantic  liners m ay “diesel” their 
way between Europe and America. 
Perhaps the m ost conspicuous of 
these sm aller vessels is Am undsen’s 
Fram . By substitu ting  a Diesel m o
to r for the old steam -engine Am und
sen saved 45 per cent, in engine space, 
60 per cent, in engine weight, 80 per 
cent, in fuel weight and 85 per cent, 
in fuel space. Of the F ram ’s three 
380 tons cargo capacity, 100 tons 
were form erly allotted for coal; now 
a supply of oil sufficient for several 
years can be stored in a fraction of 
the old bunker space. The best m a
rine triple expansion steam -engine 
burns 1.46 pounds of coal for each 
horse-power. A  m arine Diesel en
gine consumes less than  half a pound 
of fuel for each horse-power. In 
round figures, a Diesel engine will 
drive a ship as far and as fast on 
100 tons of oil as a steam -engine on 
350 tons of coal. W hat is more, a 
space six tim es as large as the  en
gine room  is throw n open for the 
storage of cargo and the accomm o
dation of passengers.— Outlook.

Have No “Monuments.”
T here  are several things that I like 

to im press upon the trade—based up
on my active and broad experience 
of m ore than half a century, during 
which tim e I have never been out of 
touch with the activities of business 
as much as th irty  (lays.

T he first is th a t every m erchant 
should see th a t his stock has no 
“m onuments.”  T h at m eans to  say, he 
should buy goods th a t are good sell
ers, and goods th a t have m erit. T he 
m erchants who make the  m ost money 
to-day are those who turn  their capi
tal the g reatest num ber of tim es in 
a year. T o  do this goods should be 
bought as needed, but in such quanti
ties only as justify  the belief that 
they will all be sold w ithin sixty or 
ninety days from  the tim e of pur
chase. Goods th at are on hand on 
the shelves of the m erchants for a 
m atte r of twelve m onths are—in my 
opinion—“m onum ents,” and reflect 
upon the judgm ent and business acu
men of the m erchant who bought 
them . Hence, I strongly  recom m end 
th at you buy your goods in such 
quantities as your trade demands, and 
if th a t dem and requires only a small 
lot, do not allow any salesm an to  
talk you into buying a large quanti
ty. I t  is our duty to  suggest to  you 
such things as wijl help you to  be 
successful. If  you do not prosper, we 
do not, because—in a sense—we are 
partners, our in terests are so closely 
interlinked.

I also again strongly  urge you to  
be prom pt collectors. No be tte r ad

vice can be given to  any young man 
ju st starting  in business than  to  col
lect prom ptly. No m an ever suc
ceeds in large m easure—no m erchant 
ever gets anywhere—unless he is a 
prom pt collector. A favorite saying 
of mine is:

“ If you w ant to  lose a friend or 
custom er, sell him goods; wait six 
m onths for the m oney; then ask him 
for it and see him get m ad.”

I hold that any retail m erchant who 
does not pay prom ptly is in danger, 
because 90 per cent, of ali the fail
ures in the retail hardw are business 
in this country, during the past tw en
ty years, have resulted solely from 
the fact th at the m erchant so con
ducted his business as not to be able 
to  pay prom ptly. E. C. Simmons.

Superfluous.
“Selling your home to buy an au

tomobile. W hat will you do w ithout 
a hom e?”

“W on’t need none after I git the 
auto; wouldn’t never be there, any
how.”

Foster, Stevens & Co.
Wholesale Hardware

10 and 12 Monroe St. :: 31-33-35-37 Louis St.

Grand Rapids, Mich.

1 hings U npnntable.
W illie—M other always carves when 

we have company to  dinner.
Bobby—Isn ’t your father able to? 
W illie—Guess he ain’t able to w ith

out sayin’ things.

T he fellow who buys a desk calen
dar and never uses it is likely to wake 
up some m orning to find his business 
all shot to  pieces. I t  takes a lot of 
little th ings well done to make a good 
big thing.

m Coou investment

PEANUTROASTERS 
and CORN POPPERS.

Cm t Variety, $8.&0to$U0.r 
EASY TERMS. 

Catalog Free. 
KINGERY MFG. CO., 420-426 E. Pearl St,,Clnclnaatl.a

U SE TU B
'L0M  DISTANCESERVICE

O F  TH E

M ICHIGAN STA TE
TELEPHONE CO.

t h e  s i g n  o f

S U C C E S S
S s U N B E A M i i  „  #1^

^  FO R  B O T H  O F  U S

S U N B E A M
HARNESS, COLLARS, TRUNKS, SUIT CASES 

IMPLEMENTS, FLY NETS, WHIPS, HAMMOCKS

Send Today for the Catalog of Line you are interested in

BROWN & SEHLER CO.
Home of Sunbeam Goods GRAND RAPIDS, MICH.

Manufacturers 
of the

Shankland Line of 
Koaster-Karts, Push- 
mobiles, W a g o n s ,  
Sidewalk S u l k i e s ,  
Wind - Wagons and 
Model Aeroplanes.

New Designs—not a dead one in the line, built by workmen and made for work.
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The Cost of Building a Creamery.
D uring the past few years a laige 

num ber of cream eries have been built 
in the United States. Many of them 
have been successful from the start, 
while others have failed after a few 
m onths’ operation, and some were 
never even started.

An investigation of the creamery 
business in several states by Secre
tary  W ilson, of the United States 
D epartm ent of A griculture, has shown 
that the cause of m any of the fail
ures was due to lack of a sufficient 
num ber of cows, which should be not 
less than  400, and th at o thers fail
ed because of im proper organization, 
in the case of co-operative cream er
ies and excessive cost of building and 
equipm ent. M any cream eries have 
cost about twice their actual w orth, 
and were not of the type suited to  
built.

The cost of a cream ery building 
about 28x48 feet will vary from  $1,000 
to  $1,800, dependent upon the locali
ty, the construction and the cost or 
m aterial and labor. Such a building 
usually consists of a main work-room , 
engine and boiler room  (including 
space for refrigerating  m achine), coal 
room, refrigerator, store room  and 
office.

M achinery for a gathered cream 
plant, consisting of 15-horse power 
boiler, 10-horse pow er engine, com
bination churn w ith a capacity of 600 
pounds of butter, and o ther necessary 
apparatus, will cost approxim ately 
$1,200. M achinery for a whole-milk 
p lant will cost about $1,850. This 
equipm ent will handle from  1,000 to  
1,200 pounds of bu tte r per day. If  a 
refrigerating  machine is included the 
cost will be from  $600 to  $1,000 more.

The to tal cost of a cream ery would 
therefore vary from $2,200 for a 
small gathered-cream  plant w ithout 
artificial refrigeration, w here labor 
and m aterial are cheap, to  $4,650 for 
a whole-milk plant, including artifi
cial refrigeration  and a higher cost 
of labor and m aterial.

T he D epartm ent of A griculture is 
prepared to  furnish inform ation for 
the proper organization of cream eries 
and cheese factories, and upon re
quest will supply plan of organiza
tion, list of m achinery and plan for 
creamery. Correspondence should 
be addressed to  the Bureau of Ani
mal Industry , W ashington, D. C.— 
Press Notice U. S. D epartm ent of 
A griculture.

Mechanical Refrigeration.
I t  is universally conceded th at next 

to  cleanliness, cold is the m ost essen
tial th ing  in the successful handling 
of m ilk and cream  for city trade. T his 
is a m atte r which, judging from pre

vailing practices, is not sufficiently 
appreciated, especially by the smaller 
milk dealers.

D uring the sum m er season many 
thousands of dollars are lost by milk 
dealers through sour and ferm ented 
milk. But the loss through spoiled 
milk does not represent the greatest 
drawback to  insufficient cooling; 
spoiled milk results in a perm anent 
loss through loss of patronage. A 
loss of patronage may result from 
supplying milk which is not naturally 
sour, but which, as a result of high 
tem peratures, is sufficiently tainted by 
various ferm entation to make it ob- 
jectional, especially to  the more fas
tidious consum ers. M oreover, the 
cream  line suffers considerably at 
medium high tem peratures.

One reason why the large milk 
dealers are expanding so rapidly at 
the expense of the sm aller ones, is 
due to  the low tem perature employ
ed by them . Even though the milk 
handled by the big dealers is con
siderably older than th at handled by 
the sm aller ones, the milk, as a rule, 
is delivered to  consum ers in better 
shape because it is kept a t a tem 
perature  a t which bacterial develop
m ent is reduced to  a minimum.— 
Milk Dealer.

Cut Down Output of Fillers.
A shortage of straw, so it is claim

ed, has cut down the output of fill
ers. Anyhow, this is the complaint 
that is being sent out from Petalum a, 
Cal., the g reat egg center, where 
there has of late been actual short
age of fillers. Petalum a is the cen
te r  of the great W estern  egg-pro
ducing* territo ry , and, according to 
a well known authority , the  only 
place on earth  where people are ac
tually m aking a living exclusively 
from  poultry. A local cold storage 
house of considerable size is filled 
yearly w ith -eggs, and, we are inform 
ed, around $12,000 w orth of eggs 
shipped out weekly from  Petalum a.

Cause of Spongy Butter.
Spongy b u tte r is due chiefly to 

storing  the cream in too warm  a place 
during the ripening period, which ren
ders it practically impossible to  make 
bu tte r having a nice granular tex
ture. I t  is som etim es quite impossi
ble to  churn it into grains at all, and 
when removed from  the churn the 
bu tte r is in a soft spongy condition, 
and very wet indeed. In such cases 
it is impossible to  remove the su
perfluous w ater from  the b u tte r by 
w orking it, or any o ther means.

An egg in the skillet, even with 
the hens w orking overtim e, is worth 
two in the nest.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul- j 
try wanted, and good prices are 
being obtained. Fresh eggs in 
active demand and will be wanted 
in liberal quantities from now on.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

All Kinds of

Feeds in Carlots
Mixed Cars a Specialty

Wykes & Co., “"T*1
State Agents Hammond Dairy Feed

One Sale Means More 
Sales

You should be able to 
supply

Mapleine
when demanded by your 

customers
Advertised in the leading 

magazines
Order from your jobber, or 

The Louis Hilfer Co..
4 Dock St., Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

Use

Tradesman Coupons
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“Old Spot” in Court.
Im agine the following case being 

placed on tria l in the Circuit Court 
and possibly you m ight learn a les
son from it:

John  Jones swore out a w arrant 
against his cow, Old Spot, charging 
her with consum ing m ore food than 
she produced in milk, or than her 
milk could be sold for. This being 
a capital offense by statu te law, the 
poor cow was in desperate stra if5, 
for a conviction m eant the lo.ss of 
her life. She consulted a good law
yer, and after an interview he ad
vised her th at John Jones had no 
case against her a t all but she told 
her law yer confidentially that the 
charge was true  and she had no way 
of getting  out of it. He informed 
his client that a-, would attend to 
.hat part of it ^nd that she would 
n?t eve i be ca'Vd upon to  testify.

The case being called for trial, Old 
Spot through her a ttorney entered a 
plea of “not gu ilty ;” the jury was se
lected and sworn. Old Spot was very 
nervous and restless and wondered 
that her a tto rney  should be so cool 
under the circumstances.

John Jones, being complaining w it
ness, was called to the witness stand 
and duly sworn. He testified on di
rect exam ination th at he fed Old 
Spot good feed and plenty of it, but 
th at she did not produce enough milk 
to  pay for her feed and therefore, ac
cording to  the statu te law govern
ing such cases, should be condemned 
and sold to  the butcher for immedi
ate slaughter.

W hen the w itness was turned over 
to  Old Spot’s attorney the poor old 
cow had completely lost her nerve, 
but she gradually recovered her com
posure as the cross-exam ination pro
gressed, as follows:

“You say, Mr. Jones, th at this old 
cow has not been giving enough milk 
to pay for her keep?”

“Yes, sir.”
“You have been feeding her well?” 
“Yes, sir, her condition shows 

th at.”
“W hat have you been feeding her, 

Mr. Jones?”
“Good tim othy hay and corn.” 
“How m uch?”
“All the hay she would eat and 

about tw enty  ears of corn a day.” 
“You milked her regularly  every 

night and m orning?”
“Yes, sir.”
“Have you always given her plen

ty  of w ater?”
“Yes, sir, she had a pond in sum

m er and I w atered her in the horse 
trough in w inter.”

“W hat did you do w ith this cow’s 
milk, Mr. Jones?”

“Made b u tte r from it.”
“ How much b u tte r did you make 

a week from  this cow’s milk?”
“I don’t  know; never weighed it 

separate.”
“How much m ilk did she give in a 

year?”
“I don’t know.”
“How much did she give in one 

day?”
“I  don’t know exacly.”
“ Did you ever weigh her milk or

try to  find out how much bu tte r she 
m ade?”

“No, sir.”
“Then how do you know she did 

not pay for the cost of her feed?”
“I never thought she did.”
T he last we heard of Old Spot she 

was still eating her tim othy hay and 
corn, glad she was living, and Mr. 
Jones had not yet gone to  the 
trouble to prove her character 
and condemn her.—K im ball's Dairy 
Farm er.

W hy Some Creameries Are Very 
Successful.

In localities where state agricultur
al colleges are situated, it is not un
common for people to  place orders 
for bu tte r from  the dairy departm ent 
of the institution three to four days 
ahead, and to pay from  5 to 10 cents 
per pound over m arket prices. T hey 
know they are getting  b u tte r made 
under the m ost sanitary conditions, 
in the m odern way, and are willing 
to pay h igher prices for it.

T his goes to  show th at it is not 
the lack of demand th at ham pers the 
grow th of many dairies and cream er
ies, but the lack of sanitary and up- 
to-date m ethods in the production of 
their products. W hat was consider
ed good bu tte r ten or fifteen years 
ago would not m easure up to  the high 
standards set by progressive dairy
men and cream erym en of to-day. The 
public readily detects the difference.

T he leading cream eries and dairies 
have their pasteurizers, pasteurizing 
holding devices, milk coolers, cream 
ripeners and o ther mechanisms, all 
of which hav e 'a  great bearing on the 
quality of the' butter.

One m ight as well try  to sell an 
ox cart to  an autom obile enthusiast 
as to  sell the poor bu tte r made by 
old m ethods to  the Am erican public 
to-day.

Rank Determined by Age of Cheese.
The English, the Germ ans and the 

N orw egians are g reat consum ers of 
cheese, but the people of Sw itzerland 
surpass them  all. T he cheese of Zer
m att is so hard th at one is obliged to 
scrape it or cut off chunks w ith a 
hatchet, and its use is considered 
m ost im portant on all ceremonious 
occasions. T he rank of a Swiss fam
ily is known by the age of its cheese, 
and the m ore affection o r respect a 
guest inspires the harder is the 
cheese which is cut in his honor. It 
is said that there are families in 
Sw itzerland whose cheeses date from 
the first French revolution, and these 
are served only a t baptism s, wed
dings and after funerals. T he larder 
in every family is guarded w ith care, 
and the cheese is named. U pon the 
birth  of a new heir a cheese is made 
that takes the name given him or 
her, and that particu lar cheese its 
never under any circum stances cut 
until the boy or girl grow s up and 
is m arried. On such occasion each 
of the guests takes a piece of cheese 
from  the bridegroom  and from  the 
bride and drinks to their felicity, the 
cheese held aloft.

I t  is a good deal easier to  keep 
flies out than it is to  swat them  suc
cessfully.

W orden  O rocer (P mpawy 

The Prompt Shippers

Grand Rapida, Mich.

Mild Cured 
Hams and Bacon 

100 per cent Pure

All-leaf Lard
Quality Our M otto 

For the Country Store Keeper
Smoked Sausage. Head Cheese. Frank

furts and Polish Sausage packed either 
in pickle or brine, half barrels (70 lbs.). 
% bbls. (35 lbs.), kits (12 lbs.)

Liver Sausage. Pork Sausage in brine, 
in half barrels, quarter barrels and kits.

Mail your sausage order today.

Cudahy Brothers Co.
Cudahy, W is.

m
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Give This Feature Plenty of Atten
tion.

W ritten  fp r th e  T radesm an .
W ay back in the past ages Noah 

made a few windows in the A rk (pre
sum ably) to  let in the light.

L ater on houses and stores came 
into existence and windows were 
used for the same purpose.

It was form erly supposed that the 
window had fulfilled its full duty when 
it served as a means of illumination 
and ventilation, but gradually thrifty  
storekeepers, realizing th at goods 
well displayed were half sold, came 
to placing articles of stock in the 
windows as an advertisem ent of their 
wares. To-day the show or display 
window has become one of the m ost 
im portant sales adjuncts of retail 
houses.

T here is one th ing  about the show 
window, it does its duty day in and 
day out, never asking for a salary or 
vacation. The only expense is the 
trim m ing and the lighting. If results 
in the cash draw er count, and I think 
they do, the window is on a par w ith 
many a salesman or clerk who be
comes “peeved” if kept five m inutes 
overtime.

The show window has come to be 
term ed the “display window,” and 
rightfully. I t  is an index of the 
sto re’s stock, of the wares to  be dis
posed of. T he new styles in wom en’s 
and m en’s w ear find a ready audience 
in the passersby. No m erchant of to 
day who is a m erchant tries to do 
w ithout store display. Fine glass cas
es are arranged, racks bought and the 
goods in the store m ade as attractive 
and tem pting as possible. But if it is 
necessary to display stocks in the 
store for those who have entered the 
store, how much m ore necessary to 
display goods for those who, in a 
much g reater m ajority, pass the store 
and simply look into the windows. 
People are much the same the world 
over. Like children, they like to  look 
a t a p re tty  picture. T he tem pting dis
play of p re tty  w ares all gain real a t
tention from  old and young alike.

In the larger cities window trim 
ming has come to  be a w ork of art. 
E xperts at good wages are kept busy 
arrang ing  trim s which are beautiful 
and artistic  in the extreme. Card 
w riters are engaged whose time is de
voted to  m aking announcem ent and 
price cards.

The price tag  in the window is- one 
of the m ost im portant things to  think 
of. Stand in front of any show or 
display window and watch the peo
ple. T ake a suit display for women, 
for instance. No cards are on the new 
garm ents. Tw o ladies come up and 
glance in the window.

“Oh, Mary, isn’t th a t a beautiful 
suit—just w hat I have been looking 
for.”

“Yes, but I imagine it is very ex
pensive. W onder w hat it sells for?” 
“Probably m ore than I would pay.”

T hey are in som ewhat o f  a hurry 
and pass on. If the price had been a t
tached a sale m ight have been closed 
easily.

People want to  know the cost of 
a thing. If  it appeals to  them, the 
price is im portant. You m ight fill a 
window with razor strops, all good 
values. Men would stop and look at 
them, but a sign, “T he Best Line of 
S trops in Tow n,” would not sell 
enough strops to  am ount to any
thing. “T hese S trops Are Dandy Val
ues a t O nly 85c” would result in m ak
ing m any sales. Som ething along this 
line always touches the wire of quick 
response.

Dealers in the sm aller tow ns are 
gradually waking up to  the value of 
the display window and it is a long 
step in the righ t direction. W hether 
drug store, dry goods or hardware, 
clean, a ttractive  windows- mean better 
business every time.

Some dealers th ink  dry goods make 
the best displays, but one of the finest 
window displays I ever saw was a 
rope window in a wholesale hardw are 
concern in Toledo. I t  a ttracted  great 
atten tion  and comment.

In  trim m ing have a definite idea. 
B ring out some particular lines o r as
sociated lines. Do no t crowd the 
windows. A few well displayed a r
ticles are far b e tte r than  a whole 
crowd of items.

Use the window for all there is in 
it. Change the displays often, keep 
the windows lighted a t night. Remem 
ber the windows are the guide and in
dex of your sto re’s character to  the 
passerby and, as you will be judged 
largely in this way, it is certainly the 
part of wisdom to take p lenty of tim e 

.and give p lenty of a tten tion  to  the 
display windows at all times.

H ugh K ing H arris.

The Partnership of Age and Youth. 
W ritten  fo r th e  T radesm an .

T he hum an mind grows, blossoms 
and rjpens fru it just as surely as does 
the p lant o r tree. W hen the body is 
no longer strong  and active, when the 
m em bers m ust rest often, when there 
is no urgent need to  labor for one’s 
self or family, the work of life should 
not be done. T he experience ripened 
by years m ay be given to  benefit 
others.

H ow  to plan, how to manage, may 
be equal to  the ability to  perform  
physical labor. G reater results may 
be accomplished by the youthful

w orker if directed by one of age and 
experience. T here m ay be an effi
cient partnership of age and experi
ence w ith youth, streng th  and ambi
tion. One directs; the o ther exe
cutes. One guides; the o ther sup
plies motive power. Age needs youth 
and knows it; youth needs age but 
does not always realize it.

F o r every stage of human life there 
is appropriate work. Man who righ t
ly uses his powers is always being 
prepared for g reater usefulness. 
W hat, then, should we expect in a 
future life? W ill it be idle, aimless, 
care-free rest, or will it be enjoym ent 
in continual progressive occupation?

E. E. W hitney.

History From Toys.
N urem berg has been famous for 

its dolls since the middle ages. From  
the fourteenth century the city has 
been noted for its dolls with porcelain 
faces. A t the time of the Renaissance 
N urem burgers began constructing 
dolls’ houses such as those which are 
so much admired to-day. In  1572 the 
E lector A ugustus of Saxony ordered 
a table service for his three daugh
ters, consisting among o ther articles 
of seventy-one plates, 150 glasses, 
thirty-six  table spoons and twenty- 
eight egg cups.

T his has come down to posterity,

and it is a historical docum ent in a 
sense, for there  are no forks in the 
service. Fo rks belong to  a  later pe
riod. A lbert IV., of Batavia, had con
structed  a realistic house for his chil 
dren. I t  was com pleted from  cellar 
to  greenhouse; even the household 
chapel and ballroom  w ere included. 
In  the ground w ere stabling and a 
m enagerie. T his is ano ther historical 
document, for m uch is to  be learned 
of the elegance of the tim e from thi; 
toy.

AWNINGS

Our specialty is AWNINGS FOR STORES AND 
RESIDENCES. We make common pull-up. 
chain and cog-fear roller awnings.
Tents. Horse, Wagon. Machine and Stack 
Covers. Catalogue on application.

CHAS. A . GOYE, INC.
Campau Ave. and Louis St., Grand Rapids, Mich.

W E HAVE MOVED
Our new location is at the corner of Commerce Ave. 

and Island St.

GRAND RAPIDS DRY GOODS CO.
E xclusively  W holesale Grand Rapids, Mich.

House Dresses
Dressing Sacques, Kimonas

And Men’s and Ladies’ Outing

Flannel Night Robes
Guaranteed sizes, fit, workmanship 
and material. Juniors, Regulars and 
Out Sizes. s*. Sk■ s*.

Lowell Mfg. Co,
91 Campau St. Grand Rapids, Mich.
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W hat Some Michigan Cities Are 
Doing.

W Iritten fo r th e  T radesm an .
Pledges for $10,000 as a sustaining 

fund for the P t. H uron Business 
M en’s A ssociation were secured in a 
week’s time. Photographs of m anu
facturing  plants and of beauty spots 
in and around the city are being taken 
and an industrial booklet will be is
sued, the first edition comprising 5,000 
copies.

D etro it has been try ing  to  secure 
a t least tw o of Jackson’s leading m an
ufacturing institutions, and Jackson 
does not like it. T he Jackson Patrio t 
says: “D etro it would do well to 
solve its transporta tion  problem s, fix 
up its w ater system  and ginger up 
its wholesalers, ra ther than to  earn 
the ill will of cities which are its nat
ural custom ers.”

T he m uch-talked-of Battle Creek- 
Coldw ater electric road is again hung 
up. Battle Creek people have taken 
their share of the bonds, some $200,- 
000 w orth, and now it develops that 
Coldw ater has not “toed the scratch.” 

The E astern  Michigan S tate Fair 
will be held a t Saginaw Sept. 23-28 
and plans are made to  give the new 
enterprise a rousing start-off.

T he annual A gricultural Fair a t 
T hree  Rivers will be held A ugust 
20-25.

Saginaw will invest $1,000 in band 
concerts this summer.

Albion has secured a new factory, 
tae  Baker Dump Box Co., w ith $10. 
000 capital.

Grand Ledge people complained to 
E aton  county officials of the opera
tion of slot machines and o ther gam 
bling devices in cigar, drug and can
dy stores w ith the result that the 
lid has been put on w ith respect to 
gam bling throughout the county.

T he Graham  & M orton Co. has 
awarded the con tract for building 
new docks and passenger depots be
tween Benton H arbor and St. Joseph.

Business men of E aton Rapids will 
try  this sum m er to have special ex
cursions run over the Michigan Cen
tra l and Lake Shore roads during the 
camp m eeting held during the la tter 
part of July. The camp grounds are 
well located on the banks of Grand 
River and are drawing larger crowds 
each year.

F lin t realizes the im portance of 
good highways leading to  the city 
and will give much time this season 
to  im provem ent of all approaches.

T he anti-sm oke cam paign started  in 
B attle  Creek two years ago has p ro
duced good results. F ire  Chief W eeks 
is smoke inspector and he reports 
only one case of law infraction at 
the present time.

A new Odd Fellow s temple, cost
ing over $5,000, will be built a t Ed- 
m ore this season.

John  P  W ilcox is the newly elect
ed President of the Cadillac Board of 
T rade. T he Board recom m ends the 
follow ing: Closer relations w ith vil
lages and tow nships in county; con
certed advertising of Cadillac; public 
playgrounds; public m arket place; an 
approval board to  pass on all schemes 
fo r stock subscriptions and o ther so
liciting schemes in the city.

Verm ontville is being hard  h it by 
the  M ichigan Central, according to

the Echo. T here  is to  be no m ore 
selling of tickets or checking of bag
gage for the evening train  west, and 
V erm ontville baggage is carried on 
and returned the next m orning, which 
is a convenience(F) th a t appeals 
strongly to  people living ten miles in . 
the country, since it necessitates an 
extra trip  to  town. T hen the com
pany is charged w ith having no help
er at the depot and the orders of the 
S ta te  R ailroad Commission are dis
obeyed every day with regard to the 
flagging of trains a t the Main street 
crossing.

W ater main extensions approxi
m ately five miles in length are pro
posed at Kalamazoo this year.

H ancock’s new general m anager of 
municipal affairs proposes the conver
sion of vacant lots now used as dump
ing grounds into vegetable gardens, 
giving people opportunity  to  help 
solve the problem  of the high cost of 
living.

Albion is considering the adoption 
of L ansing’s plan of dealing with the 
garbage question. A private concern 
pays the city of L ansing a license fee 
of $200 a year and follows rules laid 
down by the city. Closed cans are 
furnished patrons and the maximum 
charge is fixed a t 10 cents per week.

T he new license law adopted at 
Pontiac provides th at peddlers of 
vegetables m ust pay a fee of $20. E m 
ploym ent agencies are taxed $25 a 
year.

F lin t has adopted a building ordi
nance and a building inspector will be 
appointed.

O rnam ental cluster lights will be 
installed on W ashington street, Grand 
Haven, from  Third  to W ater street, 
by the Commercial Association and 
the Common Council.

The M ichigan Central plans to en
hance the beauty of its property 
around the new station a t Owosso 
and will open a driveway from  Cedar 
street w est to  the new building, fill
ing in a ditch there and grading the 
grounds.

Standish has a live Business M en’s 
Association and at a recent m eeting 
plans were discussed for a Fourth  
of July celebration, for “ Pioneer 
Day” by Arenac county and for a 
special program  at the County Fair 
to be held in Septem ber.

Negaunee has grown tired  of reck
less auto scorchers and the Council 
has voted to  purchase a m otor cycle 
to chase the speeders and bring them  
to time.

P robate Judge Prescott, of M uske
gon, has started  an em ploym ent bu
reau and he w ants the co-operation 
of persons interested in juvenile court 
work. H e says th at m ost of the 
boys that come to  him are not vi
cious but simply have exuberant spir
its and all they need is a farm  and 
outdoor em ploym ent to  work off the 
surplus steam. He believes th at the 
com bination of pure country air, good 
wholesom e food and the chance to 
earn some m oney for them selves and 
their parents will be a good thing for 
all concerned and farm ers in need of 
help are asked to  get in comm unica
tion w ith the Judge.

B attle Creek has created the office 
of sealer of w eights and measures, 
w ith weekly salary of $18.

T he assessors find that there are 
exactly 148 autom obiles owned in 
Coldwater and the to tal taxes de
rived from  them  this year will be 
$1,400.

Battle Creek’s H ealth  Board has 
ordered several thousand pam phlets 
entiled, “Swat the Fly,” to  be distrib
uted throughout the city.

Ann A rbor has created the office of 
plum bing inspector.

The pay of city laborers at Benton 
H arbor has been raised from $1.80 
to $2 per day. Almond Griffen.

Envy provides the mud that failure 
throw s at success.

Feminine Anxiety.
“You must not talk all the time, 

E thel,” said the m other, who had 
been interrupted.

“W hen will I be old enough to, 
m am m a?” asked the little  girl.

A good m any women w orry  about 
alm ost everything except the bills 
they run.

Visiting
Merchants

We extend to  you all a cor
dial invitation to  make this 
building y o u r  headquarters 
d u r i n g  M erchants’ Week. 
Check your parcels, and meet 
your friends here.

While here do not fail to 
look a t the specials we have to 
offer during th is week.

PA U L  S T E K E T E E  & S O N S
W H OLESALE D R Y  GOODS G R A N D  RAPIDS, MICH.

HOSIERY
Registered U. S. Patent Office and Canada.

Greater Value Cannot Be Put Into a Stocking
We could easily cheapen Bachelors’ Friend Hosiery. We 
could use. in the heel, yarn that costs half as much. We could 
stin t on the use of the  fine m aterial th a t goes for reinforce
ment.
But we make these hose—to give you maximum comfort— 
as good as they can be made. Combed Sea Island Cotton 
only is used.
Heels are reinforced up the leg far enough to protect friction points. 
Foot in front of the heel is double strength. The top is the genuine 
French welt—the best welt ever put on a seamless stocking. Two- 
thread looping machines make the toe doubly strong.
You will find this a far better wearing, more comfortable stocking than 
the ordinary kind. I t  will save you money and trouble. Six months 
guarantee.
FOUR GRADES: 6 Pairs, $1.50; 6 Pairs, $2.00; 6 Pairs, $2.50; 

6 Pairs, Gauze Weight, $2.00.
Sold by leading jobbers and retailers throughout the United States. We 
do not supply Bachelors' Friend direct. But if no dealer in your town 
has them, send money order covering the amount and w#will send you
an inlroductory lot. _ . .

Notice to  the  Retailers:—The manufacturers are doing extensive 
national advertising to the consumer, which will undoubtedly create a 
demand for Bachelors’ Friend H osiery, in such well known periodicals 
as The Saturday Evening Post. The Associated Sunday Magazines. The 
Monthly Magazine Section, etc.

JOSEPH BLACK & SONS CO., Manufacturers, York, Pa.
The two-thread looping machines give double strength at this point.

EDSON, MOORE &  CO., Detroit, Mich., Wholesale Distributors

No need

of this

since he

wears

Bachelors’

Friend. j .
j f f f i

Distributors ™
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T H E  RETU R N ED  SO LDIER.

Thrilled and Saddened By W hat He 
Saw.

W lrltten fo r  th e  T radesm an .
“W e laurel the graves of our 

dead.”
The recitation, given by a girl in 

her teens, was received w ith clap
ping hands as E xtain came down the 
cem etery walk and paused within 
earshot of the platform .

Flowers, flowers everywhere, in 
wreaths, festoons, banks of them  
girded with bright flags that flaunt
ed their stars and stripes to  the May 
breeze from  every nook and corner 
of the W alingford cemetery.

Memorial Day!
How the m em ory of o ther days 

like this thrilled and saddened the 
heart of the returned soldier of the 
Philippines. I t  was now ten years 
since he had gone out from  this 
goodly community, full of life and 
happiness, m arching to the music of 
fife and drum, going down into the 
to rrid  zone to give his life if need 
be in the cause of a hum anitarian 
war.

Extain remembered it well; the 
scenes of parting, the g reat white 
wall of hom esickness th at first op
pressed him as he found himself 
speeding tow ard Manila to  fight un
der the banner of the American 
Union, a banner beneath which his 
father had fought during four years 
of the Civil W ar. Beneath the sod 
of this cem etery lay the ashes of 
that father who had given his life for 
that blessed flag.

Slowly the saddened m an walked 
past the  speaker’s stand, went 
thoughtfully  down a side aisle to  the 
grave of the elder Extain, which, to 
his g reat relief, he found decorated 
w ith flags and flowers. He, the fa
ther, was rem em bered surely, even 
now as he had been in form er days 
when he, B arry Extain, in company 
w ith the wife of his bosom came 
th ither to laurel the grave of their 
dead. But here was som ething m ore 
—a small m arble m arker w ith a sin
gle name inscribed, and the w ords: 
“Died in the Philippines,” chiselled 
thereon.

“B arry E xtain ; dies in the Philip
pines,” m uttered  the man, bending 
over the larger grave, yet reading the 
inscription of his own name on the 
m arker to  the right of the 
mound. H is face, pale and m arked 
with pain from  recent illness, sud
denly flushed, while a brigh ter glow 
came to  the tired eyes.

“Isabel has rem em bered me,” he 
m urm ured, while a tender love light 
sw'ept across his freshened counten
ance. “ I w ent to  the house, but 
found no one a t home. She m ust be 
here—this is her work,” and he bent 
lower to  caress one of the nodding 
blossom s above the m arker telling 
of his own demise in the far land of 
the foe.

S traightening to  his full height 
Extain glanced keenly about, his 
whole soul thrilled with the glad 
thoughts th a t filled his being. T hey 
at the home had m ourned him dead. 
He had been little  be tte r than  dead

during many long years, which were 
not all spent under the tropic skies 
of the newly acquired te rrito ry  of 
Uncle Sam.

His mind had been one long blank 
since the day th a t he fell w ith a bul
let across his skull and was left for 
dead am ong the slain Am erican sol
diers. H e had wandered off, fallen 
into the hands of natives, and no one 
knew how long he lived am ong them  
a harm less lump of hum an flesh, 
working with and for his captives 
like unto a dumb driven brute.

H e had escaped and gone to  the 
coast; had shipped to  a foreign shore, 
w andering he knew not whither. 
Once he found himself in a hospital 
w ith m em ory returned, having been 
operated upon in an experimental 
way by one of the house physicians.

A fter that he grew homesick and 
worked to  earn enough m oney to 
take him back to  his beloved Am er-. 
ica. H e landed in New York the 
la tter part of May, and had lost no 
tim e in racing on speeding cars to the 
old hom e; once a village, now grown 
to a considerable city. He had dif
ficulty in locating old landmarks, 
since a decade works wonderful 
changes in some of our W estern  cit
ies.

H e lodged at a small hotel, sleep
ing late, for he was considerably ex
hausted, reaching his old home on 
the forenoon of M emorial Day. H e 
found the house closed. T here had 
been very little  change here, the spot 
seeming familiar to  his homesick 
eyes.

All the place lacked was the slen
der, bright-eyed Isabel to make it 
the same delightful home nest he had 
quitted in the nineties to  seek honor 
and fame on the field of battle. He 
had found neither, but a severe 
wound which had deprived him of 
ten years of the best p a rt of his life.

“ I care not,” he told himself, over 
and over again. “L et those unremem 
bered years go if only I find my wife 
well and glad to  receive me back.” He 
expected to  find her changed, of 
course. H e was himself not quite" the 
same debonair youth who had gone 
out to  fight the Spaniards with a fond 
wife’s kiss upon his brow.

E xtain  walked about the cemetery, 
w atching faces, listening to  the mu
sic, the speaking and the crash ’ of 
guns over the  m ound beneath the tall 
soldier m onum ent th at had been 
erected during his absence, a monu
m ent testifying to  the gallant dead, 
fallen in the W ar for the Union.

If the returned soldier expected to 
see the face of his wife he was dis
appointed. E veryth ing and every
body seemed strange to  him. It was 
as if he had suddenly entered anoth
er world quite apart from  the one he 
had form erly occupied, and the 
knowledge of it all gave him a pang 
of regret. N ot reg re t for the enlist
m ent ten years before, but for the 
foolish whim th a t sent him sailing 
across the ocean expecting to find his 
friends and the wife ready to receive 
him with open arm s. Nobody knew 
him; he was a s tranger in a strange 
land. But Isabel? She m ust be near

During Merchants Week
June 11, 12 and 13

We will make a special display of early Fall and Outing 
Hats; White Felts trimmed and untrimmed; Duck and 
Crash Hats for resort trade, including the newest ideas for 

. late Summer and early Fall and Winter wear. oe *#

When in Grand Rapids you are cordially invited 
to make our store your headquarters.

Corl, Knott & Co., Ltd.
Cor. Commerce and Island Streets 1 %  Blocks North of the Coliseum  Bldg.
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somewhere. If  he Could only find 
her the selfsame bright and cheery 
dow that ten  years m ourning for a 
dean husband was som ething un
heard  of in these m odern days. Isa 
bel, how ever devoted, could not be 
expected to  live on the m em ory of a 
husband dead and forever out of her 
sight. T he largest child he saw was 
apparently  5 years old. T hat fixed 
the tim e of her m ourning for the lost 
one at about four years! Could he 
blame her for seeking a new alli
ance? H e called to  mind that when 
she m arried him there had been an
o ther lover, one endowed with far 
m ore of this w orld’s goods than h.m- 
self, and Isabel had turned him down 
to wed the humble mechanic.

All this came back with sickening 
force as the returned soldier peered 
into the old sitting  room where ones 
he dwelt in joyful harm ony with his 
young wife. M arried again after 
four years! Even that length of time 
paid tribute to the constantcy of a 
w om an’s heart.

W hen the man drew a chair to the 
side of the woman, sitting down, tak
ing her hand in His, pressing it warm 
ly, the w atcher beyond the window 
clutched his th roat try ing  to force 
down the lump th a t came there, 
choking, choking like unto the hal
te r  of the hangman. T here  wert 
tears in the eyes of the woman, and 
the m an seemed talking to her in an 
effort to  soothe w hat was a griei 
th a t would not down.

E xtain  knew all now. T his happy 
home, like the one into which the 
poor unfortunate Enoch Arden gaz
ed long years before his time, m ust 
not be disturbed by the coming back 
of the dead. Nobody in the town 
had seen or recognized him. Extain 
suddenly resolved that no one should 
He had been a fool to return. Had 
he been at pains to inform himself 
he m ight have spared himself all this 
anguish. Too late now. Dizzy w ith 
the rush of feeling th at swept his 
brain, the haggard man from out the 
past reeled away into the darkness.

“W hat was that, Justin?”
T he wom an within the room  push

ed the children gently aside and rose 
i to her feet. H er face was pale, spar- 
' kling w ith tears.

“ N othing, Isabel,” said her com
panion. “You are nervous to-night. 
Every M emorial Day you excite 
yourself unnecessarily. Living here 
a t the old home is not good for you. 
You m ust come to live with me in 
the country.”

H e put out his arms, but she push
ed him away, and walked to the 
door, which she opened, letting  the 
ligh t from  within stream  out across 
the lawn. T here  a t the end of the 
walk lay the form  of a m an stre tch 
ed a t full length. T he woman ran 
out and stood aver him. She call
ed frantically for Justin  to  come and 
take the unfortunate in.

T he orm olu clock behind the little  
gilded angel on the m antel chimed 
the hour of 10 when the tired lids 
dropped apart from  the eyes of Bar
ry Extain. H e was lying upon a 
wide lounge—the same th a t he had 
m ade with his otvn hands the very 
first year p.f t-bpjr m arriage—looking

upward into a pair of violet eyes 
woman of old the past could go un
regretted  to  its grave.

I t  was not until night shadows fell 
th at Extain shook the dus* of the 
cem etery from  his feet and went 
slowly back to  the bustle of the 
town. He was again in the neighbor
hood of his home. A light gleamed 
from the sitting  room, gashing the 
darkness like a two-edged sword of 
fire. The man started  to go down the 
front walk to  the door, hesitated aft
er taking a few steps, turned aside 
and went softly across the grass to 
that side window through whose 
pane the electric light shot its silver 
darts.

A cozy family scene m et his gaze. 
He started  as he looked into the 

familiar room, with its soft old car
pet, its pictures on the walls and 
the big old rocker that had been his 
m other's. The chair was now occu
pied and by a young woman on whose 
face his eyes glued them selves with a 
wild thrilling stare. I t  was her truly, 
his Isabel! Changed, perhaps, into a 
plumper, more m ature beauty, yet his 
Isabel all the same.

Extain m ight have lost his cau
tion and dashed headlong through the 
window had not o ther faces and 
form s held his attention. T here were 
children clam bering upon the wom
an’s knee; and there was a man, a 
sturdy young fellow, w ith a hand- 

- some face and the m anner of one 
pleased to be at home in the bosom 
of his family.

Like an electric shock came the 
knowledge to the w atcher at the win
now brim m ing with glad tears—the 
eyes of Isabel, his wife.

He recognized all the surroundings, 
then m em ory asserted itself and he 
cried out hotly: “W hy did you do 
this, girl? I know—I saw. Nobody 
could ask you to keep faith w ith the 
dead for ten long years. I will go,” 
attem pting  to  rise, “and leave you 
with your husband—”

“I am with my husband, B arry,” 
kissing him as she pressed him gen
tly back to the couch. “ I knew you 
would come some time. They told 
me you were dead, but I did not 
believe. I have waited in faith be
lieving; to-n ight I have my reward. 
Oh, Barry, Barry, how good df God 
to let you come back at last!”

“But the man I saw here—the chil
dren?”

“The man is Justin , my brother; 
the children are his. On every Me
m orial Day he and they come to keep 
me company for thè exercises. Rest 
quiet now while I fetch a cup of 
tea!” She was gone in an instant, re
turn ing later to  find him sitting  up, 
laughing like a pleased child.

Old Tim er.

T he past holds m any of our se
crets, m any of our hopes, m any of 
our unfulfilled desires; yet it has 
been our friend in taking from  our 
untu tored  hands certain useless al
though m uch-loved toys, giving us 
in their stead tools w ith which to 
work our honorable passage through 
life.

A good scare is of m ore benefit to 
some men than good advice.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don’t  hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision  Sts.
Opposite M orton H ouse Grand Rapids, Michigan

■

WÊéw;:W 0ri

“AMERICAN BEAUTY” Display Case No. 412-one 
of more than one hundred models of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f  America. 

G R A N D  RAPIDS SHOW  CASE CO., Grand Rapids, M ichigan
T h e  Largest Show Case and Store Equipm ent Plant in the W orld 

Show Rooms and Factories: N ew  Y ork Grand Rapids Chicago Portland

Our Harvester No. 161 &
A light soled Goodyear Welt with unusual foot 

comfort and splendid wearing ability. It is the ideal 
light shoe for strenuous walking. It's a popular 
priced sure positive profit bringer.

R indge, K alm bach, L ogie  & C o ., Ltd. 
Grand Rapids, Mich.

*
V a ,



18 M I C H I G A N  T R A D E S M A N M ay 29, 1912

Som« Points on Getting Shoes Sold 
Right.

W ritten  fo r  th e  T radesm an .
Some m onths ago the Boot and 

Shoe R ecorder came out w ith an ex
cellent slogan to the effect th a t the 
g reat stunt of to-day in shoe re ta il
ing is not simply to  sell m ore shoes 
but to get more shoes sold r 'gh t.

This brings up the questions of 
price, style, m aterials, fit and gen
eral suitability. Obviously there  is 
quite a wide range in all of these m at
ters. Take, for instance, price: we 
have shoes th at retail from  a dollar 
a pair up to seven, twelve, or fifteen 
dollars the pair. N ot so m any in 
the higher priced values, to  be sure, 
but a few. Now the point is to  get 
shoes sold right with respect to 
price.

This task is not so simple as it 
would a t first appear. W hile there 
is not so much danger of selling a 
six dollar pair of shoes to  a man 
or a woman with a two dollar purse, 
there is often a real danger of let
ting some custom er go out of the

store w ith a  pair of shoes th at are 
not as good by several dollars as they 
ought to  be. Rigid enforcem ent of 
the rule of selling sh o e s 'r ig h t will 
inevitably have the effect of grading 
up the shoe industry all along the 
line.

T his brings to  mind an excellent 
sales argum ent, designed especially 
for use in grading up prices: “Shoe 
econom y should be gauged, not by 
the price per pair, but by the cost 
per year.” Suppose one buys dur
ing the year four pairs of shoes at 
$4.50 per pair. T he entire cost of 
his footw ear for the year is $18. But 
suppose he finds th at by paying 50 
cents additional per pair he can get 
through the year w ith th ree  pairs in
stead of four. In  th a t event his ex
penditure for shoes will be, for the 
year, only $15, as against $18:

Now anybody who understands 
shoem aking knows very well that the 
difference of 50 cents in the value of 
a pair of shoes m akes a great deal 
of difference in the fit, com fort and 
w earing  qualities of th at shoe. Thus

it should not be considered a thing 
strange and unreasonable th a t three 
pairs of shoes a t a certain  price will 
actually outlast, fit b e tte r and give 
more genuine foot-com fort and gen
eral satisfaction than four pairs of 
shoes costing, say, 50 cents less per 
pair. As a m atter of fact, 25 or even 
10 cents, taken out of the actual val
ue of a pair of shoes oftentim es 
makes a very perceptible difference 
in the serviceableness of the shoes.

Now this sell-’em -right slogan in
volves a distinct and intelligently- 
directed policy tow ards grading up in 
prices and values. And, of course, 
prices and values are inevitably link
ed together: you can not acquire the 
la tte r apart from  the form er—and 
that is the reason price-cutting cru
sades am ong retail shoe dealers are 
to  be deplored. W hen the price is 
cut, either one of two things neces
sarily happens: either the dealer gives 
up a part of his legitim ate profit— 
which is not too large to  begin with— 
or the shoe is “skinned.” But a “skin
ned“ shoe m eans a disappointed cus
tom er in nine cases out of ten.

W ith  all of our recurrent and inane 
hubub about the increasing price of 
shoes being inspired by the rem orse
less greed of an alleged “shoe trust,” 
the fact rem ains th at we are paying 
less for our shoes than for any o ther 
article of wear comm ensurate in im
portance to our footgear. I have re
peatedly called a ttention to  the fact 
th at men will pay $5 for a hat quicker 
than they will for a pair of shoes. 
Does anybody suppose that the raw 
m aterials of a “derby” hat actually

cost the hat m anufacturer as much 
m oney as the shoe m anufacturer pays 
for the raw  m aterials that he puts in
to  a pair of $5 shoes? Is  the process 
of m aking the ha t anything like as 
complicated and expensive as that of 
producing a  pair of shoes to  retail at 
$5? Obviously the average custom 
er needs to  be educated. In  other 
words, he needs to  have his shoes 
sold to  him  right—along with some 
clean-cut and illum inating informa
tion about leathers, processes and 
bona fide values in m odern shoes.

In  the m atte r of style this sell- 
’em -right policy is susceptible of a 
wide and in telligent application.

Shoe styles are alm ost as num er
ous as the sands of the seashore. 
Still the big city shops are clamor
ing fo r m ore styles. “Give us some
th ing  new and different—if possible, 
som ething exclusive.” T he up-to-date 
shoe m anufacturer has to  turn out 
annually som ething like three or four 
hundred different styles. Not all of 
them  brand new, to  be sure; but each 
season he m ust have a goodly array 
of spanking new ones, along w ith a 
lot of popular styles of the  previous 
season.

Now this range of styles is a  wide 
one. Some shoes are  suited to  one

Women’s and Children’s Shoes
Made by Tappan, of Coldwater, Michigan, are ace high 
as regards true fitting features, shapeliness of lasts and 
stylishness of design. We center our entire effort toward 
making high class McKay sewed shoes that stand out 
conspicuously as every day sellers in the best boot shops 
of the country.

The HOOSIER SCHOOL SHOE for girls and young women is a 
specialty which has attained great favor from the retail shoe merchant. We 
make them in heavy Dongola, Gun Metal Calf and Mule Skin, and we sell 
them at prices that give the retailer a wide margin of profit.

Our fall line, now being shown by salesmen, is deserving of your order.

TAPPAN SHOE MFG. CO. :: Coldwater, Mich.
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purpose and some to  another—and a 
good m any of them, in all sobriety, 
seem to be suited to no purpose 
whatsoever. Some of these shoes 
are m ade .of substantial m aterials and 
built of sensible, staple lasts; and 
others are  m ade of insubstantial ma
terials and put up to  please the fan
cy of “sm art” dressers am ong the 
young people’s trade.

T he problem  is to  give to each cus
tom er the sort of a shoe he or she 
really ought to  have—and this is one 
of the  biggest problem s the retail 
shoe dealer finds himself facing. I t 
is, of course, perfectly natural that 
the shoe m anufacturer should seek 
to  establish a reputation for “sm art” 
lasts— for new and strik ing  styles. I t  
is equally natural th a t the shoe re
tailer should desire to  make the name 
of his shop synonym ous with stylish 
and up-to-date footwear. But there 
are custom ers of shoe stores in ev
ery com m unity who are m ore in ter
ested in fit, com fort and w ear in 
their shoes than  they are in this 
precarious and pauseless style-ele
ment. T heir requirem ents m ust be 
considered by the retail shoe dealer. 
W hy foist a “swell,” sw agger last, 
with an extrem e and conspicuous toe, 
upon som ebody who really ought to 
have a stra igh t last of a m ore simple 
design?

I am not unm indful of the fact 
th at the  style-feature is a m ost im
portan t one in the production of m od
ern shoes; and I do not, by any 
means, take the position that a shoe 
can not be stylish and comfortable 
and w ell-fitting and serviceable all 
a t the same tim e; but I am try ing  to 
emphasize the thought th at there are 
custom ers w ith , whom style is a sec
ondary consideration. If they can 
have it along w ith these o ther more 
im portan t qualities, well and good; if 
not, see to  it th at they get the fea
tures they  m ost highly prize. T h at is 
ano ther way of saying, sell ’em  right!

Much of w hat I have said concern
ing style applies also with respect to 
m aterials.

L ast year when fabrics were all 
the rage in certain localities there 
were a lo t of shoes of this kind sold 
to  wom en who really had no business 
w ith them.

Now velvet, cloth, corduroy, satin 
and o ther fabrics can not possibly 
give the hard-w ear service that leath

er does. T he people who insist on 
having th at sort of footw ear ought 
to  be definitely and frankly told con
cerning its intrinsic lim itations. If, 
in spite of their knowledeg of its lim
itations, they insist on having it, then 
the responsibility is on the custom er 
ra ther than the dealer. But fo r the 
frugal, hard-w orking girl or woman, 
whose purse is extrem ely limited, it 
is certainly w orth the dealer’s while 
to persuade her to buy judiciously.

If I should say all th at I have in 
mind concerning the im portance of 
correct fitting in its relation to  right 
selling of shoes this paper would be 
entirely too long for this departm ent. 
Much has been said on this topic in 
these columns, and in the columns of 
papers devoted exclusively to  the re
tail shoe business. But in spite of 
this fact shoe m erchants and shoe 
clerks go right on sinning against 
the code by careless fitting.

Shoes are never sold right until 
they are correctly fitted. This takes 
time. I t  requires tact and patience 
and the disposition to persist in spite 
of discouragements. But it pays.

Charles L. Garrison.

W hy Swear?
Some imagine th at profanity 

strengthens language. But any ex
pression oft repeated—and this is al
ways the case w ith profanity—be
comes an elem ent of weakness. The 
reliance upon “strong language” to 
give vigor to  conversation is an 
evidence of intellectual poverty. A 
M assachusetts m inister, who has a t
tained some notoriety  through the 
new decalogues lie has proposed for 
men and women, has now given ten 
reasons why every respectable, think
ing man should sw ear just as often 
and as hard as he can. T he reasons 
are as follows.

1. Because it is such an elegant 
way of expressing one’s thoughts.

2. Because it is such a conclusive 
proof of taste  and good breeding.

3. Because it is a sure way of 
m aking one’s self agreeable to  one’s 
friends.

4. Because it is a positive evi
dence of acquaintanceship with good 
literature.

5. Because it furnishes such a 
good example and train ing  for your 
boys.

6. Because it is just w hat a

m an’s m other enjoys having her 
son do.

7. Because it would look so nice 
in print.

8. Because it is such a good way 
of increasing one’s self-respect.

9. Because it is such a help to 
m anhood and virtue in m any ways.

10. Because it is such an infalli
ble way of im proving one’s chances 
in the hereafter.

And not a little  slang is a p re tty  
close relative to  profanity.

Near-Right English.
A dvertisem ent: “W anted, a white 

girl to  cook.”
D octor’s sign in D enver: “Special

ist—all diseases.”
Seen in Vancouver: “A fternoon tea 

served at all hours.”
Card a t pay desk in cafe: “Y our 

face is good, but it won’t go in the 
cash register.”

Says a W estern  paper: “Miss Zel- 
la Rock is gaining streng th  slow
ly, for which her friends feel very 
thankful.”

The “ Bertsch”  Goodyear Welts

Now Unquestionably One of the Big 

Lines on the Market

The question is, are you going to be the 
dealer in your town to take advantage 
of this growing line and turn it  into a 
profitable and increasing business?

I f  you have not seen the Bertsch line lately we w ill have our salesman 
who is in your locality stop and show you his samples, or shall we 
send catalogue? A card w ill bring either.

THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
GRAND RAPIDS, MICHIGAN

Cool Shoes for Hot Weather
W e have prepared for your w ants, and are 
ready to ship you the latest s ty les  in black 
and tan O xfords and Pumps, also W hite  
Nubuck and Canvas shoes and pumps.

Send for our latest catalog.

Hirth-Krause Co.
Shoe Manufacturers and Jobbers Grand Rapids, Michigan
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Prevention Better Than Cure — 
Change System.

W ritten  fo r th e  T radesm an.
O ur friends the socialists tell us 

that there are enough of the good 
things of this world produced to make 
everybody comfortable, but that un
der our present system  the division 
is not equitable—the few get too 
much and the many not enough. Be
sides our undeniably unfair m ethod of 
distribution, the thoughtful student of 
sociology finds another trouble, and 
that is the appalling wastefulness 
with which our energies are applied. 
So large a proportion of human toil 
really goes for naught, no one, neith
er the few nor the many, getting  ben
efit from  it. W e do not get things 
right end to. T he very object that 
we are tugging with m ight and main 
to push forward, some one else is 
striving as industriously to  hold 
back.

In  the care of our bodies we still 
are working in this wrongheaded, 
wronghanded way. W e have made 
trem endous strides in the last fifty 
years in our ideas regarding the na
ture of diseases and in learning the 
laws that m ust be obeyed in order to 
m aintain health, for it is not long 
since illness of all kinds was regarded 
as an affliction arb itrarily  imposed by 
Divine power, an expression of P rov
idential displeasure as a punishm ent 
for sin. Back of this was a time when 
incantations and magic were the 
means resorted to to  avert disease.

W e have gotten  beyond those 
things. W e have learned th at as re
gards our health it is not nearly so 
much in our stars as in ourselves that 
our welfare lies, and that we are nor 
the puppets of a blind and cruel Fate, 
but ra ther the arb iters of our own 
destinies. But great as has been our 
advance we still are employing the 
services of our physicians in much 
the same way that our ancestors did 
when they expected the medicine men 
to  drive away disease by some occn- 
spell or charm. W e wait until we are 
sick before we call in a doctor, when 
the g reat province of the physician 
should be to keep us in health.

Very stupidly we have arranged 
th ings so that it isn’t to his interest 
to  keep us in health. As a business 
proposition the m ore sickness there is 
the larger the income of the pract! 
ing physician.

Now doctors are only human and 
they have families to  support. M ore
over, their families have a hankering 
desire for good clothes and autom o
biles and higher education and o ther 
luxuries, the same as other people. So 
how can a no m ore than human doc
to r do all in his power to prevent dis

ease, when disease is his only source 
of revenue? I t  is too much to  expect 
of hum an nature  th a t a m an will de
liberately go a t it to  ruin his own 
business.

True, physicians are in the fore
front of the m ovem ents to stamp out 
tuberculosis and o ther deadly m ala
dies, and they have done and are do
ing much to  dissem inate knowledge 
of the laws of health am ong the peo
ple. A great part of the work along 
these lines is done by very eminent 
men who are independent of financial 
considcraf.ons. All such efforts de
serve great com m endaticn, and it 
should be said in praise of the medi
cal profession generally  that its mem
bers have sought to  prom ote the pub
lic health in ways th at not only could 
not bring them  a penny’s reward, but 
which tended in the long run to  make 
them  out of pocket.

T he ordinary physician is by no 
m eans a wealthy man, and usually he 
feels that he can not afford to do as 
much of this h igher preventive work 
as he would like to  do. Besides he is 
not expected to do it nor paid lo r 
doing it.

A simple and at the same time a 
very sensible plan easily m ight be 
adopted by which a family would pay 
its physician a stipulated am ount per 
year for looking after the physical 
welfare of its mem bers, w hether they 
were sick o r well. A little  elabora
tion of this plan probably would soon 
come into play, by which several phi'- 
sicians, some of them  specialists in 
various lines, would unite and furnish 
medical attendance for a stated price 
per annum. T his would give the ad
vantage of treatm ent by a specialist 
when required.

U nder the system  just proposed, 
which the w riter lays no claim to 
having originated, the g reat stress 
would be laid upon m aintaining health 
and preventing disease. Physicians 
would point w ith g reater pride to 
their patients who were well and not 
losing a day’s time in a year, than  to 
cases they had succeeded in pulling 
through severe illnesses. Indeed, un
der this new and be tte r'reg im e  a doc
to r would feel that for one of his peo
ple to  be sick o r even under the 
w eather did not argue well for him 
professionally, and so every physician 
who valued his reputation  would be 
on the a lert to check diseases in their 
incipiency. Of course there would be 
periodical inspection, and th is would 
cause the a rrest in due season of m or
bid tendencies. W e should be cured 
at the righ t time, which is before we 
get sick.

U nder the system  proposed a phy
sician could tell us the tru th ; now he

often feels that he can not afford to 
do so. A doctor has an alm ost un
equaled opportunity to study human 
nature, and he gets to know all our 
weaknesses. He understands perfect
ly th at the average person who goes 
to him with an ordinary ailment 
would far ra ther hear it called by a 
Latin name and be handed a bottle 
of some kind of dope to be taken be
fore or after meals three times a 
day, than to  be given a talk straight 
from the shoulder regarding late 
hours and low necks and short 
sleeves. He knows that it is perfect
ly safe to tell m ost of us that we 
have been overworking, but hardly 
the prudent thing to throw  out any 
hints that we are overeating.

Sometimes we go to him with a 
saddened visage, believing that we had 
best set our house in order and be 
ready to wind up all our earthly af
fairs on very short notice, when per
haps nothing in the world ails us but 
a touch of hypochondria. A physi
cian whos.e professional conscience is

Valley City 
Biscuit Co.

Grand Rapids, Mich.
Manufacturers of

Cookies and 
Crackers
Write for Price Lists

W e Make a Specialty o f 10c and 
12c Cookies

NOT IN THE TRUST

Satisfy and Multiply
Flour Trade with

“Purity Patent” Flour
Grand Rapids Grain k  Milling Co. 

Grand Rapids, Midi.

Buckwheat
W e are in the market for 20,000 

bushels of new buckwheat and can 
use in car lots or bag lots. Don’t  
fail to  w rite or phone if  you have  
any to offer.

Highest price paid at all tim es.

Watson-Higgins Milling Co.
Grand Rapids, M ich.
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not very keen and whose family are 
quite insistent in their demand for an 
autom obile and the o ther luxuries 
heretofore m entioned, m ay consider 
th at his financial in terests will best 
be served by encouraging the idea 
th at “som ething awful” ails us. W e 
undergo agonies of apprehensive to r
ture and run up a big bill for doc
to r’s care and medicines. He really 
feels like telling us th a t there is noth
ing the m atter w ith us only a m or
bid “th ink ;” but one word of that 
and under our p resent m istaken sys
tem  we should say his services were 
no longer required and stop paying 
him.

W e aré not all of us ready to  go the 
whole length of Christian Science and 
say there is no such thing as dis
ease—th at it is all a m ental e rro r; but 
m ost of us have advanced to  the 
point where we recognize the power
ful influence th a t the mind has over 
the body, and where we regard  dis
ease no t only as an abnorm al con
dition but as one which, in the broad
er light of m ore thorough knowledge, 
would be unnecessary. T he proposed 
be tte r system  of employing physi
cians would enlist their m ental ener
gies, and our own as well, on the 
right side. T hey would teach their 
patients to  overcome all small ail
m ents by sheer will power, and to use 
the will as an aid in conquering great
er m aladies. Quillo.

As Your Stenographer Sees You.
H is m ajesty, the Am erican business 

man, certainly becomes well known 
to the observant young woman who 
spends eight hours a day w ith him.

A m erican business men have many 
tra its  in common.

T hey  are alm ost invariably close 
in the sm all m oney m atters in which 
we have dealings w ith them.

T hey  seldom give an increase in 
salary w ithout being asked for it.

T hey w rite m ore and longer letters 
than are necessary or desirable.

T hey have excellent opinions of 
them selves, which is a good thing.

T hey desire to  get their m oney’s 
w orth out of employes and they do 
it; I have w orked for m en who would 
become fussed to  death when we met 
in the elevators or cars who were per
fect drivers w here their work was 
concerned.

T hey all smoke too much all of the 
time.

T hey are rem arkably healthy and 
“on the job.”

T hey enjoy their work—so much 
that I wonder yvhat m ost of them  
would do if it were suddenly taken 
away. T hey  would have to  learn 
from  the bottom  up some way of en
joying leisure ju s t as they learned to 
m ake money.

T hey all love to  talk—either about 
their work, stories of their lives or 
anecdotes and particulars of the m em 
bers of their families.

T he wives of m ost business men 
would be atonished to  know how fre
quently her personal excellence and 
foibles have been described in talka
tive m om ents to  the  young person 
whom  she greets m ore o r less pleas
antly  on her visits to  the office.

Perhaps it should be confessed that 
m ost of us gossip a little  and the 
“boss” and his family are p re tty  th o r
oughly discussed by the girls on the 
o ther side of the glass partition.

Mr. Everyboss probably does not 
suspect how well known he is to  the 
members of Miss S tenographer’s fam
ily, who are interested in him and 
offer advice as to her daily bouts and 
the m atter of increases in salary.

Occasionally I have worked for 
bashful men, who could not seem to 
lose consciousness of the fact that I 
was a young woman.

E sther Elkins.

Activities in the Buckeye State. 
W ritten  fo r th e  T radesm an .

T he Veitch M otor M anufacturing 
C o , now located in Jersey City, will 
remove its plant to Dayton, employ
ing several hundred men.

The City Council of Youngstown 
has voted a bond issue of $30,600 to 
establish a municipal lighting plant in 
the m arket house basement.

W holesalers of Dayton made a 
trade extension trip  of three days last 
week in surrounding territory . The 
trip was made under auspices of the 
Gem City Chamber of Commerce.

The Coshocton Glove Co. will es
tablish a branch factory at Colum
bus, making the ninth factory secur
ed by the Cham ber of Commerce of 
th at city during the past year. T he 
company will employ from 100 to 
150 girls.

Canton will employ an engineei to 
submit plans for a sewage reduction 
plant.

State Senator John E. T odd has 
been elected President of the Colum
bus Chamber of Commerce.

A kite flying tournam ent was held 
recently in Columbus by the Directo*- 
of Manual T rain ing  in the city schools. 
T he kites were the product of the

manual training departm ent and priz
es were awarded for out-the-farthest 
and up-the-highest kites and for su
perior construction. e

W m. Schau & Son have opened the 
Model Bakery at Zanesville.

T he D epartm ent of Public R ecrea
tion at Columbus has given away 
2,000 tom ato plants to people who 
have had vacant lots assigned them 
for cultivation.

All m eats sold in Columbus m ust 
now be inspected under direction of 
the city H ealth  Board and after June 
1 no» m eat will be allowed in Colum
bus m arkets unless it bears either 
municipal or Governm ent stamps. 
The butchers are p rotesting  strongly 
against the new regulations.

Almond Griffen.

For D ealin gs in

Show Cases and Store Fixtures
W rite to

Wilmarth Show Case Co«
Grand R ap ids, M ich.

B R O O M S
J. VAN DUREN & CO.

Manufacturers of
H igh and Medium Grade Broom s 

Mill Brooms a Specialty 
653-661 N . Front St. G rand Rapids, Mich.

T'U X  Your Delayed
1  I V A l j L  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.
T here is room for all; but men pay 

big prices for cram ped quarters. 
T here m ight be work and food for 
all; but men struggle hard to get 
away from  o thers w hat they need in
stead of peacefully and with certainty 
producing their own.

T he best things in nature are free 
or of least cost. T here is an abun
dance of air, w ater and sunshine for 
all. But men shut them selves away 
from these great beneficial elements.

T he difference between what socie
ty demands of you and w hat you 
owe to  society may be the differ
ence betw een slavery and freedom.

Many a hen cackles for another to 
lay; but a business man should not 
depend upon com petitors to advertise 
for him.

Sorrow  can not be drowned with 
drink w ithout drowning the man also.

A load of work may lighten a 
burden of sorrow.

IM PO R TAN T  
Retail Grocers

who wish to please 
their customers should 
be sure to supply them  

with the genuine

Baker’s 
Cocoa and 
Chocolate

w ith  th e  trade-m ark  
Registered •  on th e  packages. 

U.S. ¿ at. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker &  Co. Limited 
DORCHESTER. M ASS.

Established 1780

You have had calls for

HIND SAPQLIO
If you filled them, all’s well; if you 
didn’t, your rival got the order, and 
may get the customer’s entire trade.
HAND SAPOLIO ia a special toilet soap—superior to any other in countless ways—delicate 

enough for the baby's skin, and capable of removing any stain.
Costs the dealer tbe same as tegular SAPOLIO, but should bo sold a t 10 cents psr cake.
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Detroit Department
Country Merchants’ Relation T o the 

Banking Reform.
D etroit, May 27—The demand for 

reform  in the banking system  of the 
country is grow ing in intensity ev
ery day. Business men of all classes 
are suddenly awakening to the fact 
that they are the chief sufferers un
der our present banking system.

Many of them have found out, from 
b itter experience, that a t the time 
they needed the support and help of 
the bank most, that was just the 
time that the bank, acting upon an 
instinct of self-preservation, refused 
them  the needed assistance, and with 
their limited knowledge of our pres
ent banking system  they have not 
been able to satisfactorily understand 
why this condition of affairs should 
exist. Now, to protect them selves in 
their own interests they have com
menced to study this problem, and it 
is from these m erchants, farm ers anjd 
business men of all kinds throughout 
the cpuntry that the strong  demand 
for banking reform  is now coming.

Some explanation of how the pres
ent banking system  affects the coun
try  m erchant may be helpful to those 
who do not yet fully understand the 
system  upon which the banker con- 

* ducts his business. The country m er
chant does not always do a cash 
business. T he kind of business he 
does is largely controlled by the hab
its of the people he sells to. O ften
times he m ust furnish supplies and 
wait a considerable time for his pay 
until his custom ers can secure m on
ey from  their own business opera
tions. This is always the case if the 
m erchant’s custom ers are farm ers 
who are paid for their crops a t cer
tain seasons of the year and who re
ceive very little cash during the re
m ainder of the year. T he situation 
is much the same where the m er
chant’s custom ers are made up of 
wage-earners, who g e f  paid once a 
month.

The m erchant finds th at to  hold 
his trade he m ust open accounts 
with his custom ers and .allow  them  
to “charge” their purchases.

Maybe these accounts will be set
tled once a m onth and perhaps only 
once in three m onths. But, a t any 
rate, a large am ount of business is 
done under this system  and a very 
considerable proportion of the m er
chant’s capital is tied up in the  form 
of personal credits granted to his 
customers.

F or this credit, which he has ex
tended, he has no security, and if 
his bank does not stand ready to  
supply him with money, his business 
operations would be hampered. He 
could not do nearly as large a busi
ness and consequently his profits 
would be m aterially reduced.

In  such cases the bank is p racti
cally helping out the whole comm uni
ty, because by loaning to  the m er
chant it enables him to give credit 
to  his custom ers, but the r-isponsi-

bility rests upon the m erchant, for 
he is responsible and his bank, of 
course, m ust have satisfied itself as 
to his capacity to  make good any 
loss th at m ight occur in the busi
ness, owing to  the m erchant’s inabili
ty to  collect accounts.

If  the bank knows th at the m er
chan t’s custom ers are steady anti re
liable men, who will, in all proba
bility, pay the m erchant in due time 
for what they buy from him, it will 
no t hesitate  under ordinary condi- 
ions to  g ran t the m erchant the ac
com m odation he needs in the way of 
loans.

T he service the bank renders is 
really th a t of m aking it possible for 
the consum er to  get the çoods he 
needs a t the tim e he requires them, 
even though he m ay not have the 
ready cash on hand to  pay for them. 
Now, the consum er has to  pay for 
this service in the prices charged him 
by the m erchant for the  goods which 
he buys. The m erchant, of course, 
has to pay the bank for the loan it 
makes him, and his operating expens
es are thereby increased, compelling 
him to figure in this extra cost in 
the prices which he charges his cus
tom ers. In^the case of such transac
tion, the loans are usually m ade by 
the bank upon the m erchant’s own 
personal note. T he fundam ental bas
is of the whole transaction  is the 
personal relationship which exists be
tween the banker and the m erchant, 
and the  security is found in the bank
er’s estim ate of the  m erchant’s ca
pacity and in tegrity  in his dealings 
with his custom er.

T here  is ano ther point in this re
lationship betw een the local m erchant 
and his bank. T he m erchant is in- 
yariably a depositor a t his bank, as 
well as a borrow er. T he m erchant 
who borrow s from  the bank alm ost 
always takes his loan iq the form  
of a book credit, th a t is to  say, the 
am ount of his loan is credited up to  
his account w ith the banker and he 
draws his checks against this ac
count. H e seldom asks the .bank for 
actual money.

Frequently  the m erchant’s custom 
ers pay him in checks and he depos
its these in his bank; o thers pay him 
in actual cash and th is he likewise 
prom ptly puts into the bank.

Now, his deposits w ith the bank 
trequently  am ount to  less than  the 
loan which the  bank has made to  him. 
I t  is therefore vital o t his success 
th at he should be enabled to  contin
ue doing business with the bank, 
w ithout in terruption.

A panic o r any stringency which 
m akes the  banker th ink  it advisable 
to call in his loans, either wipes out 
the entire deposit of the m erchant 
w ith the bank, o r compels him to 
raise m oney from  some o ther source, 
and very frequently  a t a serious sac
rifice. A t the same tim e any gen
eral check to  business, or to gen
eral solvency th roughout the commu
nity, m eans th a t the m erchant’s cus

tom ers are having ju st as hard a 
time to  get money as is the m erchant, 
and consequently they can not pay 
him when they should. In such a 
case he may be forced to ask the bank 
for an extension of credit, or his de
posits at the bank may be cut down 
below the figure which the banker 
considers necessary. In any case, he 
can not go to the bank and demand 
the liquidation of these obligations 
to  him with the same assurance that 
exists in the case of a depositor who 
owes the bank nothing on his paper.

I t is, if possible, m ore vitally im
portan t to the m erchant that the 
bank should be sustained in times of 
panic and stringency than it is to  the 
m an who has no dealings with the 
bank, except to  deposit his money 
there and draw it out as he needs it.

F o r such reasons the m ercantile 
part of the comm unity is usually the 
strongest support of the banks, sim
ply because its interest is so closely 
bound up with that of the banks. The 
security behind commercial paper, 
held by the banks, is thus not m ere
ly the actual property  of the m er
chants who have borrowed from  the 
banks, but in a sense, it is also their 
commercial future and their general 
prospects of success in a business 
way. The paper which the m er
chants supply to  the banks is there
fore one of the best bases for redis
count that can be offered. T he as
surance th at it will be paid w ithout 
default is as g reat as can be obtain
ed. T he local m erchant shares with 
the comm unity the penalties which an 
inadequate banking system  imposes, 
and he has some particular grievanc
es of his own in addition. Like ev
ery one, who has direct dealings with 
the banks, he is the victim of the 
rigid reserve system.

U nder our banking custom s and 
laws great emphasis is placed on the 
quantity  of cash reserve. T he amount 
of reserves kept on hand by a bank 
are comm only held to  be the test of 
the bank’s solidity. Every banker, 
and especially the isolated country 
banker, w orries about his reserves.

H e sacrifices everything in order that 
his reserves m ay not be impaired. At 
the first sign of trouble in the busi
ness world, even though it may start 
thousands of miles away from  him, 
he commences to  look around for 
money to  fill up his reserve fund. The 
only law he knows is that of self- 
preservation. He knows that there is 
no place where he can go, with as
surance th a t he can get the help he 
needs if the demand upon his bank 
becomes greater than he is able to 
meet, with the reserves on hand.

So w hat does he do?
F irst of all he stops loaning money.
Next, he comm ences to call in his 

outstanding loans.
The country m erchant, dependent 

on the resources of his local bank, is 
the very first one to  feel this suspen
sion o r curtailm ent of loaning power. 
Now, if we had some sort of a reserve 
agency, there would come co-opera
tion am ong the banks and under such 
a system  the pow er of a bank to  con
tinue to lend m oney would not de
pend upon the am ount of the cash re
serves it had on hand, but on tlie 
quality qf comm ercial paper it had on 
hand. Instead  of hoarding its cash 
and stopping discounts, it could go 
ahead and pay out cash and make 
loans in the certainty that, with good 
paper on hand, it could get m ore cash 
whenever it was required. Instead  of 
increasing and intensifying a stringen
cy and m aking m atters worse for 
everybody by the efforts to  increase 
its reserve funds and thereby protect 
itself, it would by continuing to make 
loans and pay out its cash, contribute 
to put an end to  the troubles and re
store business confidence.

No local m erchant would ever be 
driven into failure and bankruptcy 
by lack of banking accomm odation, 
and no bank would ever be forced to

KEMBERL1NG & BLISS
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516 Cham ber o f Com m erce, Detroit, Mich.

Good Things to Eat
&

Mr. Pickle of Michigan

Jams Jellies Preserves Mustards

Fruit Butters Vinegars Catsup

Table Sauces Pork and Beans

P ick les-O F COURSE

HIGH GRADE FOOD PRODUCTS 
Made “Williams Way”

THE WILLIAMS BROS. CO. of Detroit
(Williams Square)

Pick the Pickle from M ichigan



May 29, 1912 M I C H I G A N  T R A D E S M A N 23

close its doors because of its inabil
ity to  convert sound assets into cash.

Such a reserve agency is m ore in 
the in terest of the  local m erchant 
even than it is in the in terest of his 
bank. W ith  a rediscount m arket es
tablished by m eans of a central re
serve agency the ra te  of in terest 
would be the same to  every bank in 
every part of the country.

In  sparsely settled com m unities the 
small m erchant is often forced by the 
scarcity of capital to  pay 10 to  12 and 
sometimes even 15 per cent, per an
num. W ith  a reserve association and 
consequent co-operation betw een the 
banks .capital would be brough t to  
the points w here it was m ost needed, 
or, in o ther words, w herever good 
commercial paper was offered for dis
count. T he natural and immediate 
effect of this would be to  lower in
terest rates. T he local m erchant, in
stead of being cut off from  sources of 
credit would have new ones opened 
to  him. T he only condition w ould> 
be the quality of the paper he had to 
offer.

U nder p resen t conditions it is star
tling to  discover th a t in the autumn, 
when beautiful na ture  is pouring her 
products into the warehouses, th at is 
the tim e of all tim es jn the year 
when it is m ost difficult to  get cred
it, and yet paper based on the ex
change of the  natural products of the 
soil is the very best in the world. 
W ith a reserve association abundant 
crops would m ean abundant m eans of 
paying for them . T he country m er
chant, dependent on the  m ovem ent 
and sale of crops, is the one person 
who should be the m ost greatly  in
terested in im proving banking m eth
ods th rough the  establishm ent of a 
co-operative reserve association.

Activities in the, H oosier State. 
W lritten fo r th e  T radesm an .

Indiana U nited Commercial T rav 
elers, in session a t Kokomo, voted to 
go to  L afayette  next year. South 
Bend lost the convention by three 
votes.

T he w ithdraw al of thé Rome City 
Sunday excursion ra tes by the Grand 
Rapids & Indiana Railway leaves Ft. 
W ayne people w ith practically no 
Sunday excursions this summer, so 
far as the steam  roads are concerned.

C om m ittees are a t w ork a t Ft.. 
W ayne on the problem  of elim ination 
of the smoke nuisance.

Judge Collins, of the  City Court, In 
dianapolis, is try ing  to  establish work 
farm s th roughou t the State where 
prisoners serving jail term s may be 
put to  useful w ork in a healthy en
vironm ent. Since he has been on the 

. bench in Indianapolis he has reduced 
the com m itm ents by 50 per cent, and 
has collected $17,000 in fines w ithout 
a cent of security “My plan,” says 
he, “is not to  send a m an to  jail to 
w ork out a fine, w here he is an ex
pense to  the county, but to  parole him 
and allow him to  go to  w ork and pay 
the fine. O f course, there are some 
prisoners released on parole who nev
er re tu rn  to  pay the. fine, but the per
centage is very small, not as much as 
one in ten. In  the g reat m ajority  of 
cases they  go to  w ork and pay the 
firte -in a very  sh o rt time. You can

never reform  the habitual drunkard by 
giving him a jail sentence every time 
he is brought into court. If he could 
be sent out on a farm  and given 
som ething to occupy his time and a t
tention he would soon straighten up.” 
Judge Collins tries an average of 15,- 
000 cases a year.

The Thiem e Bros.’ Co., silk m an
ufacturer of F t. W ayne, has filed no
tice of an increase of capital stock 
from $150,000 to $200,000.

R eports made at the recent conven
tion of millers of the State at Indi
anapolis show that this year’s wheat 
crop will be only 42 per cent, of last 
year’s yield.

N orthern Indiana bankers, compos
ing Group one of the State Associa
tion, will meet in F t. W ayne June 18. 
Chas. Brown, of Auburn, is chair
man.

May 23 was “Pencil Day” at Misha
waka, in the interests of the O rphans’ 
Hom e and the pencils sold brought 
10 to 25 cents each. T he sale proved 
a success. •

The new Boone county court house, 
recently completed at Lebanon at a 
cost of $265,000, will be dedicated July 
3 and 4.

Plans are being made for a big 
m erger at Evansville of the Evans
ville Gas & Electric Co., the Evans
ville & Southern Indiana T raction Co. 
and the Evansville Public Service Co., 
with capital of $13,000,000.

I t  is estim ated that the hospitals 
of F t. W ayne, bringing hundreds of 
patients and their friends to  th at city, 
means a revenue'of $250,000 yearly to 
the m erchants and citizens.

, Almond Griffen.

Giving and Accepting Advice. 
W lritten fo r th e  T radesm an.

“Advice is w orth  no more than it 
costs.”

T he real m eaning of such a state
m ent depends upon the circumstances 
under which it is used. W hile we can 
not accept it as exactly and absolute
ly true, we can profit by the sugges
tions which it naturally  conveys.

W e all know th at free advice, that 
is, unsought advice, is not usually 
appreciated, and therefore not likely 
to  be accepted or acted upon. T hat 
which costs effort to  obtain is na tu r
ally regarded as of some value. If we 
pay money for advice or inform ation 
we are impelled by the desire to get 
value for our m oney to  apply such 
advice—to make use of it.

T he person who has not been led 
to seek advice is not usually aware of 
his need of advice. T he person who 
makes no effort to  obtain advice or 
declines advice for which he m ust 
pay can not regard the advice of o th 
ers as of much value.

“W hen I w ant your advice, I ’ll ask
for it.”

T he tone which usually accompan
ies such a rem ark leaves no question 
as to what is meant. T he well-m ean
ing friend is reminded that it is bet
te r to wait until his advice is asked 
fbr. And yet there are tim es when 
one should not be deterred by the 
idea that free advice is considered of 
no value, or th a t a proffer of advice is 
a personal interference. I t  may not 
always be best for one to  hold his or

her peace when it is clearly appar
ent that advice is needed.

A person may be sorely in need of 
advice and not be aware of the fact. 
Again, one may be troubled and anx
ious to know what to  do and be 
very willing to  accept advice if they 
knew to whom to go for it. A friend, 
a fellow workman, a business asso
ciate m ight be able to offer valuable 
suggestions by tactful conversation 
along certain lines; by avoiding per
sonal reference or individual applica
tion.

The one in need of advice and real
izing the same is often deterred from 
approaching others by the idea that 
no one is interested in his affairs. O r 
he imagines his experiences are so 
different from  others th at no one 
could help him. Just “accidentally 
on purpose,” as is often said, le t( out 
eth idea th at every apprentice to  a 
trade, every clerk, every am ateur m er
chant has had his share of troubles, 
perplexities and problems, and that 
the beginner could just as well have 
all the advice he needs, freely and 
cordially given, as to go halting  along 
w ithout any help.

Simply because advice is free is no 
reason for rejecting it, nor is it any 
proof th at it is of no value.

E. E. W hitney.

W histles Offer Good “Side Line.”
A pair of H ighland Park  business 

men are making the m ost unique side 
line to  their business on record.

They have made the blowing of a 
fire whistle a sort of byproduct of a 
steam  laundry. More than that, they 
have converted their delivery wagons 
and auto trucks into com bination fire 
engines and soon will be the whole 
fire departm ent of the north shore 
suburb.

T he tow n officers bought a fire 
whistle of such trem endously noisy 
capacity that they did not have steam  
enough to  blow as much as a tw it
ter. T hey put it on the w ater works 
boiler. T he works are located under 
the bluff, and when the wind blew 
across the lake no one could hear 
the fire whistle at all. So they gave 
the big brass contrivance to  the St. 
P e ter brothers, who run a laundry, 
and when a rope is pulled there is a

blast th at can be heard from  W au
kegan to  W indsor Park.

But this was only the beginning. 
W hen St. P e ter equipped his wagons 
w ith chemical apparatus, he placed a 
big brass squirt gun on each side of 
the vehicle, and his auto trucks fair
ly bristle with new fangled spray 
shooters. W hen there is a fire St. 
Peter gets the first tip and then 
grabs the cord of his steam  whistle. 
He blows once for the first ward, 
twice for the second, three tim es for 
the third, and so on. T he drivers oi 
the various wagons and trucks con
stantly  keep their ears cocked.

W hen they hear their m aster’s blast 
they drop the w ork of collecting soil
ed linen and race for the fire. I t  is 
all out w ith the fire in a jiffy.

The o ther day the laundry w agons 
beat a fully equipped fire depart
m ent on a run to  Ravinia and snuffed 
out the blaze in short order. W ith 
the laundrym en a 4-11 call is the 
only kind they know anything about 
and they are all in at the sta rt and 
stay until the finish.

Ohe of the expected results of this 
b it of enterprise, of a pair of w orkers 
is th at they will be the whole fire 
departm ent of the town and will be 
blowing the whistle at so much a 
toot. J- L. Graff.

A good m any custom ers are like an 
autom obile crank. They m ust be grip
ped firmly and, figuratively speaking, 
given a tu rn  or two if action is de
sired.

H oping against hope may seem a 
useless proceeding, but it is not as 
dam aging on one’s nerves as giving 
up hope.

Chase Motor Wagons

Are built in several sizes and body styles. Carrying 
capacity from 800 to 4,000 pounds. Prices from 8750 
t t  $2,200. Over 25,00 Chase Motor Wagons in use. 
Write for catalog.

Adams &  Hart
47-49 No. Division St., Grand Rapids

Making Money for the Ice Man!
T H IS is w hat you are doing right along if you are using ice for refrigera

tion—and w hat do you get for it  in the  end? Did you ever stop to 
The wise m arketm en now days are not making money forth in k  about it? 

the  ice men. but installing

Brecht’s
Twin

Compressor

Brecht’s Enclosed 
Brine Circulating System
of Artificial Refrigeration—the practical, simple and 
economical method. Run it iust a few hours and you 
will have a lower temperature, than if ice were used, for 
the balance of the day.
What you save in ice bills will soon pay for the system 

Write today, hot weather will soon be here.

D e p t. “ K ”
THE BRECHT COMPANY

ESTABLISHED 1853 
Main Offices and Factories:

1201-1215 CASS AVE., ST , LOUIS, U. S. A.
New York, Denver. San Francisco, Cal.. Hamburg. Buenos Aires
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Michigan K nights of the Grip.
P resid en t—C. P . Caswell, D etro it.
S ecre ta ry—W m . J . D evereaux, P o rt 

H uron.
T rea su re r—Jo h n  H offm an, Kalam azoo.
D irecto rs—F. L. D ay, Jack so n ; C. H . 

Phillips, L apeer; I. T. H urd , D avison; 
H . P . Goppelt, Saginaw ; J .  Q. A dam s. 
B a ttle  C reek; Jo h n  D. M artin , G rand 
Rapids.

Grand Council of Michigan, U. C. T.
G rand  Counselor—George B. C raw , P e- 

toekey.
J u n io r  Counselor—Jo h n  Q. A dam s, B a t

tle  Creek.
P a s t  G rand Counselor—C. A. W heeler, 

D etroit.
G rand S ecre ta ry—F red  C. R ich ter, 

Trftvsrsc City
G rand T reasu re r—Jo e  C. W ltliff, D e

tro it.
G rand Conductor—B. A. W elch, K a la 

mazoo.
G rand  Page—M ark S. B row n, Saginaw.
G rand Sentinel—W a lte r  Sr. L aw ton, 

G rand R apids.
G rand C haplain—Thos. M. T rav is , P e - 

toskay.
E xecu tive  C om m ittee—Jam e s  F . H am - 

raell, L ansing ; John  D. M artin , G rand 
R apids; A ngus G. M cE achron, D etro it; 
Jam es B. B urtless, M arquette.

W afted Down From Traverse Bay.
T raverse City, May 27—T raverse 

City U. C. T. Council held its regu
lar m eeting Saturday evening and 
Fred C. Atkinson, John A. Van Riper 
and John A. Cheney crossed the hot 
paths and were made m em bers of 
our order. D uring the business ses
sion the ladies of our order a rrang
ed a potluck supper, which was en
joyed by all. O ur com m ittees are all 
taking an active part and we antici
pate pulling off some classy en ter
tainm ents in the future.
, W e announce with deepest sym pa
thy  Jhe  death of. Richard, the oldest 
son of Mr. and Mrs. W . E. Bennett, 
of Boyne. City. The rem ains were laid 
to  rest in Oakwood cem etery, T rav 
erse City, and mem bers of our order 
acted as pall bearers. T he B ennett 
family have the sym pathy of the en
tire Council in their bereavem ent.

Once m ore the stork has visited our 
Council and presented the Oole fam
ily with a nice little  baby girl. T his is 
the reason Adrain is passing out Big 
W eaver cigars. W e are also pleased 
to m ention at this time that m other 
and baby are doing nicely. ’Most for
got her name. W ell, here it is: Zelma 
May Oole, address Fifth  and W ads
w orth streets.

Fred Bennett, of E ast Jordan, sales
man for the Musselman G rocer Co., 
now m akes his territo ry  in a Ford. 
“Now, Fred, we m ust say th at you are 
using good judgm ent, fo r how in the 
¡Dickens can they check the expense 
account now.

M. D. Bryant, one time pill ped
dler, but now m an ag er. of the Ford  
garage here, has taken a partner for 
life and about a week ago he and 
Miss Robinson allowed the knot to  be 
tied. W e can certainly extend to 
these people congratulations and best 
wishes. ’ Gee, M. D., how about the 
smokes?

T raverse City Council entertained

with a ball last Friday evening and the 
proceeds were applied to  our base
ball fund. E verybody reports th at the 
evening was well spent.

Mrs. L. D. M iller has invented a 
new style button. F o r fu rther in
form ation, w rite W . F. Murphy.

Lost—On the train  som ewhere be
tween W alhalla and Baldwin, one 
large Sam Taylor. F inder please re
turn  to  T raverse City and receive 
handsom e reward.

D on’t forget that it is only about 
a week before our Grand Council 
m eeting a t Bay City and be sure to 
get your reservation at the hotel. I t  
looks as though there were going to 
be a large crowd and som ething do
ing every minute.

Adrian Oole, .our Senior Counsel
or, received the sad news about a 
week ago th at his fa ther had passed 
to  the G reat Beyond. M r. Oole made 
his hom e in Grand Rapids. Adrain, 
the boys extend to you heartfelt sym 
pathy.

T he P ark  H otel, at Suttons Bay, 
has favored the boys w ith the indi
vidual towel. Mr. W all, the m ana
ger, is always ready to  please the 
traveling  public and we can assure 
you that we appreciate this m ovem ent 
on your part.

W . E. Bennett, who was connected 
with a newspaper at Boyne City, has 
taken up the insurance business in 
the same city. W ill represents some 
of the best companies and we wish 
you success. W h at’s the m atter with 
throw ing your prospects Bill’s way?

O ur undertaker, E. L. Hughes, has 
taken the agency for the Hupm obile 
and insists on taking his friends out 
riding. W ell, it is nice to  be located 
so as to  get them  com ing and go
ing, but we prefer taking our own 
chances.

F o r the inform ation of our cus
tom ers the  follow ing have arranged 
for a special wire to  the baseball 
park this sum m er: B. J. Reynolds, A.
B. Jordon, Jack  Gilchrist, L. D. Mil
ler, H arry  H urley, Jay  Young, W . F. 
M urphy, H erm an Hoffman, E. E. 
W heaton, Sam T aylor, W . L. Chap
man and A. F. Cameron. Any busi
ness which- you m ay favor them  with 
will be appreciated.

Mrs. f i / ’J. ' Reynolds has just re
turned from  an extended trip to  Dub
lin and reports the city in a. flourish
ing conditferk « ^ ' V

At last . .We h$ar jfoom our-
friend, -Bill Sm ith.?-. ^ |§ * ^^p ie  Bill; 
has ta k e r ith e -^ ^ it io ^ o f llB ^ 'e .  Miss 
K itten says bo -Bill: make
any diffei|enc“e 'iPkm r hfitfindr can not 
be f o u n d ? ^ # v ^ 'g o t  to  quit carrying 
us kittens around.”

One of our leading clothiers has

installed the following electrical street 
sign, M EN SW EA R . W ell, who in
------ cares if they do. Even a t that,
Sherm an & H unter are nice people.

Now all together for Bay City.
Fred C. Richter.

Petoskey Traveling Men as Hosts.
Petoskey, May 25—More than one 

hundred m erchants and traveling 
men sat down in Maccabee hall last 
evening to partake of the sm oker and 
dinner given by the local Council of 
U nited Commercial T ravelers of 
America to the m erchants of Petos
key. The festivities began at 8 
o’clock and continued until a late 
hour, cards being the principal form 
of am usem ent indulged in.

W hen the good things had been dis
posed of, M ayor H om er Sly, who 
is a m ember of the traveling m en’s 
organization, arose in the capacity of 
toastm aster and called on a num ber 
of those present, Superintendent E.
C. Hartw ell, of the public schools, 
being the first speaker. He talked on 
industrial education in an in teresting 
way th at greatly impressed his audi
tors.

A ttorney H enry  S. Sweeney gave a 
few pertinent pointers regarding Pe
toskey in general and L. E. Slussar 
discussed the .traveling man, his heart 
and his hand.- John L. A. Galster ad
vocated good roads in an enthusi
astic speech and W . L. McManus, Jr., 
talked of advertising the region, em
phasizing the fact that an entire sec
tion should work together instead of 
separate towns pulling for their in
dividual selves. Joseph Carscadden,

a traveling m an from  Flint, had a few 
words to  say in response to  the invi
tation of the toastm aster.

T he gathering  broke up w ith all the 
men satisfied that one of the best 
all around good tipies in m any moons 
had been enjoyed.

Tanglefoot
The Original Fly Paper

Has one-third more sticky com
pound than any other; hence is 
best and cheapest. -

Less in Price
Superior 

in Quality
Write for Catalog

F isher Show  Case Co. 
886-888 Wealthy Ave. 

Grand Rapids, Michigan

F O O T E  &  J E N K S ’ COLEMAN’S ( b r a n d ) 

T e r p e n e le s s  Lemon and H ig h  C la s s  Vanilla
Insist on getting Coleman’s Extracts from your jobbing grocer, or mail order direct to

FOOTE & JENKS, Jackson, M ich.

JN C R E A S E  your sales by 

requesting y o u r  c u s 

tom ers to write for one of  

these bodks. T h ey  are  

absolute ly  free.

THE F L E IS C H M A N N  CO.
427  P lu m  S tree t ,  

C INCINNATI,  - O H IO .
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Croakings From the Crickets. 
B attle  Creek, May 28—And still we 

w onder why Steele should hang 
around a t a Medicine Show. H e isn’t 
sick, is he? If so, report him.

The wite of B ro ther Clarence Burg- 
defer is much improved and is now 
up and around again. Clarence left 
for A tlanta, Ga., Sunday. H is Chau
tauqua season begins this week in the 
South and will last for several weeks. 
H e will be home the la tter part of 
June for a sho rt tim e only, after 
which he leaves for his W estern  en
gagem ents in and around Des Moines.

B ro ther H erbert Ireland rendered 
•fc fine selection a t the m orning serv
ice, Sunday, a t the Independent 
church. Prof. Barnes accompanied 
him upon the pipe organ.

T he S tro llers m et for their week
ly sing w ith Mr. and Mrs. Guy Pfän
der Sunday afternoon. Luncheon 
was served and a profitable as well 
as a p leasant time was enjoyed by the 
boys. Mr. and Mrs. Ireland will en
tertain  next week.

T he ideas of people vary as to the 
real life and character of the aver
age traveling  man. He is looked up
on by newsboys as an alm ost su
prem e being; by the hotel man as a 
necessity and by his wife and family 
as nigh a negative quantity. In  truth, 
he is ju st a common every day sort 
of a fellow who has an opportunity 
of studying hum an nature and loves 
every phase and branch in this great 
school of Life and Experience.

Som etim es he feels th at the tuition 
is really an exorbitant sum, when he 
stops to  consider, and he will sit and 
sym pathize w ith himself and for ten 
m inutes a t least he will find great 
pleasure in patting  himself upon the 
back and pondering upon the lives 
of some of the g reat m artyrs.

But to  the m an who is living up 
to the best there is in him, selling 
a line of which he is not ashamed, 
m eeting the trade in a straight, un
flinching m anner, there is much of 
real enjoym ent in his work. How 
quickly the trade perceive and try  to  
offer som ething th at will appeal to the 
one who has to  be away from  home 
so much. How ready they are to 
respond w ith smiles, wit and good 
fellowship.

T he w riter experienced quite an 
outing last Saturday, even though it 
was not an excursion, advertised with 
fare a t half price. L et him tell you 
about it: He started  on a belated 
train  from  B attle Creek, via the old
D. T. & M., w ith Richland as his des
tination. H e arrived about 11:30 a. 
m., called and shook hands with some 
of the well-known boys who are 
there  in business, also m et the Sol- 
om an B rothers, who are successors of 
A rthu r W ykes. T hen he hied him
self down tow ard the little  country 
hotel and, being seated alongside of 
F. E. F isher, the short, fleshy-faced, 
but jolly, scout who runs a general 
store of good repute, he did a hand
some job a t eating dinner. Such a 
dinner! Murpbys, fried liver, pork, 
bread, b u tte r and real straw berry 
shortcake, etc. If  you do not believe 
w hat he is telling you, go over and 
eat a pupal yowrielf- T hen he call‘

ed upon the trade, with the usual re
sult of a few orders with the espe
cial request to send via prepaid 
freight.

Good hearted Dr. Kenzie—form er
ly from Battle Creek, which may ac
count in some degree for his good
ness—took the w anderer in his m a
chine, although the two seats were 
already occupied, and such a ride over 
to Yorkville! Perhaps it was not a 
pleasant and exciting experience, sit
ting upon the floor of the Buick, with 
a driver like Doc. This opportunity 
gave a few minutes in which to talk 
baseball and kindred topics.

Then, landing him at the store of 
P. W. Rice, the Buick sped on, bear
ing Doc. and the telephone m anager 
to look up trouble, while the traveler 
went in to pass the time of day with 
Mr. Rice and his genial wife. Busi
ness in sight? Of course, but, thank 
Heaven, there are some people who 
feel that the traveler is human and 
likes to be treated  as such, and the 
Rice family are among that class. 
“W ill you take a ride with Mr. 
Rice? He is going out to deliver 
some goods, and you m ust see how 
well our car rides.” W ell, Mrs. Rice 
did not have to ask but once, and 
the extra load and trouble did not 
w orry Mr. Rice at all. A little spin 
over the hills and through the dells, 
Sunday groceries delivered, and they 
were back at the store again, re
freshed and ready to talk over the 
order which would soon be needed.

I t  was nearly time for the train, so 
Mr. Rice took the traveler into his 
Maxwell, and away they went wind
ing along the beautiful country drive, 
arriving at the station none too soon. 
But the train was somewhat late, so 
the w anderer had an opportunity  to 
bask in the sunshine, enjoying the 
fresh breezes and the sound of the 
singing brook. H is every sense seem
ed satisfied. Through his eyes he 
took in all the surrounding beauties 
of nature, the green hills, the woods, 
the shining stream , the beautiful 
clouds; with his ear he caught the 
babbling of the w ater; he heard the 
song of the birds and even the sound 
of the plash as the small frog  made 
a leap into the water. He felt the 
soft breeze, he filled his lungs with 
the pure air, and he enjoyed the smell 
and taste  of the m int and herbs that 
grew along the creek’s bank.

W hile he chased up and down the 
creek, helping to land frog bait for 
boys who were m aking preparation 
for a fish in a nearby lake, the whis
tle sounded, and the train was in 
sight. He knew that he m ust re
turn to the rounds of life again, but 
felt that the day had been well spent 
and looked forw ard to the time when 
he would have to make that territo ry  
again. Charles R. Foster.

Whipping the Devil Round the 
Stump.

T hat the railroads of the country 
have made the commercial traveler 
who carries excess baggage their 
“goat,” is the contention of C. B. 
Griffith, Supreme Counselor of the 
order of United Commercial T ravel
ers of America, in a letter to  the 
mem bers, copies of which have been

received in Grand Rapids. “In  some 
sections,” Mr. Griffith explains, “the 
law forced the railroads to  reduce 
their passenger rates. They prom ptly 
retaliated by raising their excess 
baggage charges from  12% per cent, 
to 16%  per cent, of the first class fare, 
and, in some cases, even higher.”

In  support of his contention, Mr. 
Griffith cites the form er and present 
rates in two cities, as follows: 

Passenger fare—Form er rate, $17; 
present rate, $14.35.

Excess baggage rate—Form er rate, 
$1.60; present rate, $2.40.

A man carrying 1,000 pounds of ex
cess baggage will pay:

Form er rate— Fare, $17; excess, $16. 
T otal, $33.

Presen t ra te—Fare, $14.35; excess, 
$24. T otal, $38.35. Increase, $5.35, or 
16 per cent.

“ Is there any equity or justice in 
compelling the commercial traveler, 
who is on the road nearly all the 
time, to  pay the loss of revenue the 
railroad sustains by carrying some 
passenger who probably travels one 
hundred miles, or less, during the 
year?” asks the Suprem e Counselor.

The le tter urges the m em bers of 
the order to  attend the Grand Coun
cil, which m eets next m onth, and urge 
their demands upon the legislators. 
Am ong the laws Mr. Griffith declares 
are needed and should be agitated, 
laws that would be beneficial to  the 
commercial travelers as a class and, 
incidentally, to  the public in general, 
are the following:

Responsibility of railroads and 
transporta tion  companies for lives 
lost, and a m aximum sum provided 
therefor.

Equitable passenger and freight 
rates.

Adequate fire escapes in hotels and 
room ing houses.

Nine foot sheets on beds in hotels 
and room ing houses.

Individual towels (not paper) in 
wash room s of hotels.

A bolishm ent of the public drinking 
cup.

Adequate life-saving appliances in 
sufficient quantity to provide for the 
m aximum of passengers carried on 
any vessel, be it ferry, river, lake or 
sea.

A uniform  rate of 12% per cent, of 
the first class fare, per 100 pounds, 
on all railroads, as an excess baggage 
charge.

T he issuance of excess baggage 
permits, good for local stops on all 
railroads, where the ultim ate destina
tion is 100 miles or more, on  any one 
line; said perm it being based upon 
12% per cent, of the first class fare 
to the ultim ate destination.

W ould Rather Be There.
T hree traveling men arrived a t a 

little  lonesom e railroad junction to 
make a quick connection. T hey were 
hardly off the train  when the train 
they wanted pulled out, leaving them  
on the platform . T here were no m ore 
fast trains for five hours, and they 
were thoroughly exasperated.

Finally one of them  w ent to  the 
telegraph office and sent this wire to 
the superintendent a t headquarters: 

“W e are in Salway Junction for a

five hour wait. W e hope you are in 
hell.”

In  about half an hour the operator 
handed the sender the following re
ply from  the superintendent:

“ I would ra ther be there  than  with 
you at Salway Junction .”

Charles S. Robinson, the veteran 
traveling salesman, died of apoplexy 
a t St. M ary’s H ospital last Saturday 
and was buried M onday afternoon. 
Mr. Robinson possessed a big heart 
and did kind things to  o thers all his 
life. H e was a t one time engaged in 
the m anufacture of soap on N orth 
Ionia street. H e subsequently trav 
eled fifteen yea*s or m ore for the 
Grand Rapids Packing & Provision 
Co. H e was engaged in the confec
tionery business for a time, but for 
the last half dozen years dealt in 
lands exclusively. All his relatives 
had preceded him to the grave, but 
his funeral was attended by a circle 
of friends which plainly showed the 
esteem in which he was held in this 
community.

K. B. Simmons, who has traveled 
Michigan for Foley & Co., Chicago, 
with their well-known line of propri
etary medicines for over tw enty years, 
has been confined to  his home, at Sa
line, since April with an attack  of 
typhoid fever. Mr. Sim m ons’ many 
friends will be glad to know th at he 
is now well along on the road to  re
covery. He had planned to  resume 
traveling about June 1. H is physician, 
however, advised him to postpone his 
departure until June 10, a fter which 
date he will be again in the field 
and will take up his schedule where 
he was forced to drop it when taken 
ill.

Daniel C. Steketee (P. Steketee & 
Sons) accompanied by his wife and 
two sons, sails from New York on 
June 11 on the New A m sterdam  for 
R otterdam . They will spend a m onth 
in Holland, Belgium and on a trip 
down the Rhine. They will also visit 
the birthplace of Mr. Steketee’s father 
and m other in Holland.

John W . Califf (Grand Rapids Sup
ply Co.), who has resided in Thom p- 
sonville for the past three years, has 
returned to  Grand Rapids and has 
located a t 121 H astings street. John 
still retains his m ercantile in terests 
at Thompsonville, but m akes the 
change of residence to  secure better 
school facilities.

A t least four delegates from  this 
city will attend the R ecreation Con
gress in Cleveland June 5 to 8— 
Charles W . Garfield, representing  the 
Association of Com merce; Eugene 
Goebel, Park  B oard; Chas. H. Mills, 
Board of Education, and Mrs'. .C. H. 
Gleason, Grand Rapids Playground 
Association.

An Ishpem ing correspondent w rites: 
Franklin  W ade, who has been con
ducting an upholstering repair busi
ness in E. G. P erson’s furniture store 
for the past two years, has accepted 
a position as traveling salesman with 
the M ajestic Stove & Range Co. and 
will sta rt on the new job about 
July 15.
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Michigan Board of Pharmacy, 
P resid en t—Bd. J . Rodgers, P o r t H uron. 
S ecre ta ry—Jo h n  J. Cam pbell, Pigeon. 
T rea su re r—W. E. Collins, Owosso. 
O ther M em bers—E dw in  T. Boden, B ay 

C ity; G. E. F au lkner, Delton.____ a.
Michigan State Pharmaceutical Associa

tion.
P residen t—E. W . A ustin , M idland.
F ir s t V ice-P residen t—E. P. V arnum , 

Jones  ville.
Second V ice-P residen t—C. P. B aker, 

B attle  Creek.
T hird  V ice-P residen t—L. P . Lipp, 

Blissfield.
S ecre ta ry—M. H . Goodale, B a ttle  Creek. 
T reasu re r—J. J . W ells, A thens. 
E xecu tive  C om m ittee—E. J . Rodgers, 

P o r t  H uron ; I,. A. Seltzer, D e tro it; S. C. 
Bull. H illsdale and  H. G. Spring, Union- 
ville.

Michigan Retail Druggists’ Association. 
P resid en t—D. D. Alton, F rem ont.
F ir s t V ice-P residen t—J . D. Gilleo, 

Pompeii.
Second V ice-P residen t—G. C. L ayerer, 

B ay City.
S ecre ta ry—R. W . Cochrane, K alam azoo. 
T reasu re r-—W . C. W heelock, K alam azoo. 
E xecu tive  C om m ittee—W . C. K irsch - 

gessner, G rand R apids; G ran t Stevens. 
D etro it; R. A. A bbott, M uskegon; Geo. 
Davis, H am ilton ; D. G. Look, Lowell; 
C. A. Bugbee, T rav e rse  City.

N ext M eeting—M uskegon.

Grand Rapids Drug Club.
P residen t—W m . C. K irchgessner.
V ice-P residen t—E. D. De L a  M ater.
S ecre ta ry  and  T reasu re r—W m . H. 

T ibbs
E xecu tive  C om m ittee—W m. Quigley, 

C h airm an ; H enry  Riechel, Theron Forbes.

Some New Remedies Recently Intro
duced.

A lbert’s Remedy is a dark brown li
quid said to  contain potassium  iodide, 
potassium  acetate, alcohol and extrac
tive m atter. From  the la tter the al
kaloids of opium, and colchicine were 
isolated. The composition of this 
preparation  seems to  vary consider
ably.

Allocain is a m ixture of novocain 
and alypin, which in combination 
with synthetic suprarenn and thym ol 
is offered as a local anesthetic.

Aurochin is a name applied to the 
quinine ester of p-aminobenzoic acid. 
I t  possesses only a slightly b itter 
taste.

Balsam enta is a name for balsamum 
m entholi oleosum compositum.

Bisanna is said to  consist of rhu- 
burb, jalap, sodium bicarbonate, sugar 
and aromatics.

Calcarin is calcium disphosphate, 
with lactic acid.

Capsulae geloduratae laxantes 
fortes are said to contain extract of 
colocynth, extract of aloes, ex tract of 
jalap and medicinal soap.

Carm inatol tablets are said to con
tain magnesium  peroxide, bism uth 
subnitrate, charcoal, pepperm int oil 
and fennel oil.

Chinarsil, put forward as a remedy 
for the hoof and m outh disease, con
tains quinine hydrochloride and so
dium arsanilate.

Chocolin, a laxative, contains cocoa, 
m anna and phenolphthalein.

Cimocol is a name for syrup of po
tassium  sulphoguaiacolate.

Collosal M ercury and Collosal Sil
ver are electrolytically prepared col
loidal m etals. T hey are said to  be 
m ore stable than  those h itherto  m ar
keted.

C orrectone and Regulin Correctone 
are names for regulin. ^

Cyclorenal is the name of an o int
m ent and suppositories which are said 
to  contain cycloform, adrenalin, Peru 
balsam and coryfin.

D ibrom ohydrocinnam ic acid bor- 
neolester occurs as a white alm osi 
colorless and odorless crystaline pow
der which contains about 33 per cent, 
each of brom ine and borneol. I t  is 
put forw ard as a substitu te for brom 
ides and valerian preparations.

Erdol o r E rseol is quinine sulpho- 
salicylate.

Eupepsin is an arom atized wine of 
pepsin.

E usderol is the name for an anti
mony compound combined w ith ex
trac t of tissues.

Gicht (gout) Elixir, H erlikofer and 
the Gicht (gout) tinctures of Gior
dano, Hoffmann, Husson and Rey
nolds are tincture of colchicum seed.

Gichtwein of Anduran, Mueller, 
Rochelle and W ilson is wine of col
chicum seed.

Glykom altin is said to  contain cal
cium and iron glycerophosphates, 
kola, lecithin, m alt and cocoa.

H yperol is a com pound of hydro
gen dioxide and urea.

K—Anol is the name for supposi
tories containing kavakava, adrenalin, 
and bism uth subgallate.

Lacdat, exploited as a galacta- 
gogue, is said to  contain caraway seed, 
linseed, cocoa and iron carbonate.

Lam ose is the name for a nutritive 
preparation which contains lecithin.

Lezikatron is said to  contain leci
thin and calcium glycero-phosphate.

Liqueur Laville is said to  contain 
quinine, and the active principles of 
colocynth, lily of the valley, gentian, 
squill, herm odactylus and fraxinus ex
celsior.

Liqueur Mylius is said to  contain 
quinic acid and colchicine.

Liqueur Sedano is said to contain 
the extracts of blackhaw, golden seal 
and piscidia piscipula.

M alt-Eiweiss (m alt album in) Dr. 
Klopfer, a nutritive preparation, is 
prepared from rye flour and barley 
malt.

N eurosit T ablets contain trim e- 
thylxanthin acetyl salicylate, lupulin, 
and sugar. ,

Phosferyl-Fournier is said to  con
tain egg-yolk and iron and prosphor- 
us organically combined.

Pilules de Berquerel contain qui

nine sulphate, ex tract of digitalis and 
colchicum seed.

Pilules de Debout contain quinine 
sulphate, colchicum seed and powder
ed digitalis.

Prothaem in is the name for a new 
preparation from blood. I t is said to 
contain all the blood albumin, togeth
er with organically combined iron and 
phosphorus.

Salvago is a trade-nam e for a pur
ified extract of licorice.

Schael-Kollodium is collodion con
taining salicylic acid, and anesthesin.

Serum nervrosthenique Fraisse, ex
ploited as a remedy for asthma, is 
said to  contain sodium glycerophos
phate, and strychnine cacodylate.

T —Tablets contain hemaglobin, 
iron glycerophosphate, lecithin, and 
arom atic powder.

Term opod, an ointm ent possessing 
the odor of m ustard oil, is put for
ward for cold feet.

Valobrom  is the name for an elixir 
prepared from valerian and arom atics 
and containing bromides.

Mutual Interchange of Registration.
For m any years those interested in 

the uplift and advancem ent of pro
fessional pharm acy have desired and 
striven for some m eans whereby 
could be brought about a parity  of 
conditions in the various states con
cerning the requirem ents for entrance 
upon and practice of pharmacy. T he 
state  boards of pharm acy are ap
pointed, elected o r secured in various 
ways. Some are political purely, ap
pointm ents being made as rewards, 
and som etim es it m ay be th at the ex
am iner in educational equipm ent and 
professional experience and ability 
does not m easure up to  the candidate 
who appears before him. In  o ther 
cases the reverse is true, the scienti
fic, u ltra  professional board m em ber 
is so high and stric t in his require
m ents that few, even of the worthy, 
can pass his scrutiny and tests. Thus 
there is no uniform ity and there can 
not be under the p resent conditions 
and their continuance.

T he need has long been apparent 
for the establishm ent of some means 
whereby a pharm acist found compe
ten t in one state could, should he 
choose, practice his profession in an
other w ithout undergoing a second 
exam ination. Ju s t how this desired 
and enviable condition is to  be 
brought about is the question.

T he National Association of P har
m acologists, an organization of drug 
clerks, is now tackling the problem, 
w ith w hat success rem ains to  be seen. 
T his Association has issued a circu
lar p resenting  a num ber of w hereas
es and resolutions, the gist of which 
is th at the National Association of 
Boards of Pharm acy shall pass a res
olution binding all state boards hold
ing m em bership in th a t Association 
to  issue to  any applicant who shall 
p resent a certificate from  his own 
state  board (which m ust be a mem
ber of the national body) and paying 
a stipulated fee, a certificate which 
will en title the applicant to  practice 
pharm acy in any sta te  whose board 
h ^ d s  m em bership in the Association.

W e thoroughly agree with the pur

pose of this m ovement, but we can 
not help feeling th a t the N. A. P. is 
attem pting  to  decide offhand a prob- * 
lem which has received the study and 
work of the m ost able m inds in phar
macy for m any years past w ithout 
being brought even reasonably near 
to a solution. W hen the tim e comes 
that all boards are equally com pe
tent, th at all board exam inations are • 
equally sure to  establish an appli
can t’s fitness, and when sta te  phar
macy laws are put upon an equal 
footing, then and not until then can 
reciprocal registration  become an es
tablished fact. Of course it is un
just th at a pharm acist can not move 
from one state to another w ithout be
ing re-examined, but even under 
present unsatisfactory and unequal 
conditions, it is not the g reatest hard
ship to demand that a pharm acist 
again prove his competence. If he 
is tru ly  com petent, there are very 
few board exam inations in this coun
try  of which he need be afraid. W ith 
the strictest of them  a brief period 
of prelim inary posting np and fresh
ening will enable any druggist to 
pass if he is really entitled to  pass 
by virtue of ability.

Most Powerful Poison Known.
The m ost powerful poison known 

is reported to have been extracted 
by a German chem ist from the seeds 
of the ricinus, the familiar castor oil 
plant, and has been a ttrac ting  much 
attention  on account of its rem arkable 
properties. Its  power is estim ated to 
be so great that a gram —about a 
th irtieth  of an ounce—would kill a 
million and a half guinea pigs. If 
adm inistered so as to cause severe 
illness w ithout death, it gives im
m unity against a larger quantity, and 
the dose can be gradually increased 
until m ore than a thousand tim es as 
much can be endured as would kill 
an untreated animal. A lthough ar
senic, m orphine and o ther poisons 
can be taken in larger and larger 
quantity nothing approaching th is 
marvelous increase in dose can be 
borne. The ricinus poison has ef
fects much like those of living germs, 
and in immunized anim als an an ti
toxin is form ed so th at injections of 
their blood serum m ay cure anim als 
th a t are already in danger or have 
become ill from ricinus poisoning.

The Drug Market.
Opium—T he quotations of last 

week remain unchanged.
Codeine—In  sym pathy with the 

lower m arket, codeine and its salts 
have been reduced 30c per ounce.

Quinine—T he m arket is firm a t last 
week’s advance.

Glycerine—Owing to  shortage of 
crude, the^m anufacturers expect to  be 
obliged to  again advance their price.

Solder For Platinum.
Fine silver ............................125.0 p a rts
Brass .......................................  12.5 part3
Alloy copper ....................... 12.5 parts

Fuse together the brass, the  cop
per and fifty parts of silver. W hen 
this alloy has been m ade and cooled, 
m elt it with the rest of the  silver.

A dealer is judged according to his 
lights.
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W HOLESALE DRUG PRICE CURRENT
Acldum

A cetlcum  ........... 6® S
Benzolcum, Ger, 45® 60
B oracie ............. 10® 15
Carbolicum  . . . .  25® 35
Cltricuzn ............. 45® 50
H ydrochlor . . . .  1 %@ 5
N itrocum  ........... 5%@ 10
O xalicum  ............  14@ 15
Phosphorlum , dll. 0  15
Sallcyllcum  ......... 40® 42
Sulphuricum  . . . .  1%@ 5
T annlcum  . . . . .  1 0001  10
T a rta r lcu m  ......... 38® 40

A m m onia
Aqua, 18 deg. . .  3%@ 6
A qua, 20 deg. 4%® 8
C arbonas ............. 13@ 15
C blorldum  ..........  12@ 14

Anllina
B lack ............... 1 00@2 00
B row n ................... 80@1 00
Rod ......................... 45® 50
Yellow ............... 1 00@1 50

Baccao
C u b e b a e ............... 70@ 75
Ju n ip e rs  ............... 6® 8
X anthoxylum  . . .  @ 65

B alsam um
C opaiba ............... 7 0 0  75
P e ru  ................... 2 00@2 25
T erab ln , C anad. 65 @ 75 
Tolu ta n  ................. 90@1 00

C ortex
Abies, C anad ian  25
C assiae  ................... 35
C inchona F lav a  . .  20
B uonym us a t r o . . 40
M yrica C erife ra  . .  32
P ru n u s  V irgin! . .  30
Quillala, g r ’d. . . .  15
S assa fras , po 30 26
U lm us ................... 25

E x trac tu m
G lycyrrh lza, Gla. 24® 30
'jiy cy rrh lza , po. 25® 30
H aem ato x  ........... 11® 12
H aem atox , Is  . . .  13® 14 
H aem atox , % s . .  14@ 15
H aem atox , %s . .  16@ 17

F erru
C arbonate  Precip. 15
C itra te  & Q uina 1 80® 2 00 
C itra te  Soluble . .  63® 75
F errocyan idum  S 25
Solut. Chloride . .  15
Sulphate, com ’l . .  2
Sulphate, com ’l, by

bbl., pe r cw t. 75
Sulphate, p u re  . .  7

Flora
A rnica ..............  18® 25
A nthem is ........  40® 50
M atricaria  ..........  30® 35

Folia
B arosm a ............. 1 75® 1 85
C assia Acutlfol,

T lnnevelly  . .  15® 20
C assia  A cutlfol 25® 30 
Salvia officinalis,

Vis ................  20® 25
U va u rs l ............... 8® 10

Gumml
A cacia, 1st pkd. @ 40
A cacia, 2nd pkd. @ 35
A cacia, 3rd pkd. @ 30
A cacia, s ifted  s ts . @ 20
A cacia, po. . . . . .  35® 4o
Aloe, B arb  ........... 22® 25
Aloe, Cape ......... @ 25
Aloe, Socotrl . . . .  @ 45
A m m oniac ........... 35® 40
ABafoetida ..........1 00 @1 2o
B enzoinum  ........... 50® 55
C am phorae ........  55® 60
Biuphorbium ......... @ 40
G albanum  ............. @1
G am borge po. . .  1 00® 1 25 
G auciacum  po 45 @ 35
ICino . . .  .po  45c @ 40
M astic ................... @ 75
M yrrh  . . . .  po 50 @ 45
Opium  ................  7 25 @7 50
Opium  pow der 9 25@9 50
Shellac ................. 30® 40
Shellac, bleached 35® 45 
T rag a c a n th  . . . .  1 00@1 20

H erba
A bsin th ium  . . . .  25® 30
E u p a to riu m  oz pk  30
Lobelia oz p k  . .  35
M ajorium  ..o z  pk  36
M en tra  P ip . oz pk  35
M en tra  V er oz pk
R ue ............. oz pk  30
T enacetum  . . V . .
T hym us V  oz pk  30

M agnesia
C alcined, P a t.  . .  65® 65 
C arbonate , K -M . 18© 20 
C arbonate  po . .  10® 15

Oleum
A bsin th ium  ----- 8 eo@8 25
A m ygdalae  Dulc. 75® 85 
A m ygdalae  A m a 8 00@8 25
A nlsl ................... 2 15® 2 20
A u ra n tl C ortex  3 1503 25
B e r g a m l l ............. 8 00® 8 50
C ajipu ti . . . . . . . .  85® _ 90
C aryophiU f . . . . .  1 2501  30
C edar ...................  85® 90
C henopadll . . . .  6 50@7 00 
C lnnam onl ......... 1 50®1 60
Conium  M ae . .  *22
O trqp slfr P f  W

Copaiba .......... . 1 50@1 75 Scillae .................. @ 50
Cubebae ........... . 4 00@4 50 Scillae Co............... @ 60
E rigeron  ........ . . . 2  35@2 50 T olu tan  ................ @ 50
E v ech th lto s  . . . . .1  00@1 10 P ru n u s v irg . . . @ 50
G au ltherla  . . . . . . 4  80@5 00 Zingiber ................ ® 50
G eranium  . . . .  
Gosslppil Sem 
H edeom a ........

oz 75 
gal 60® 75 

2 50@2 75
Tinctures 

Aloes ...................... 60
Ju n ip e ra  ........ . . .  40® 1 20 Aloes &  M y rrh .. 60
L avendula  . . . . . .  900  4 00 A nconitum  N ap’s F 60
Lim ons . ‘ ........ .. 2 00 @2 10 A nconitum  N ap ’sR 60
M entha P iper 3 75® 400 A rn ica  .................. 50
M entha  V erid . . .5  00@5 25 A safoetida  .......... 75
M orrhuae, gal. . .1  10@1 25 A trope B elladonna 60
M yrlcla ............... 3 75@4 35
Olive ..................  2 60®3 25
P icis L iqu ida  . . .  10® 12 
P icis L iquida gal. @ 40
R icina ..................  98® 1 25
R osae oz...........11 50@12 00
R osm arin l ........... @1 00
S abina ................  l  75@2 00
S an ta l ................  4 50@5 00
S assa fras  .........    9001  00
Sinapis, ess. oz. @ 50
Succini ..................  40® 45
Thym e ................  50® 60
Thym e, opt.................. @1 60
Theobrom as . . . .  17® 25
Tiglil .......................1 60@1 70

Potassium
B i-C arb  ..............  15® IS
B ichrom ate  ........  13® 15
Brom ide ..............  40© 50
Carb. ......................  12® 15
C hlorate ........ po. 12® 16
Cyanide ................  30® 40
Iodide ..................  2 35@2 50
P o ta s sa ,B ita r t p r  30® 35 
P o ta ss  N itra s  opt 7® 12 
P o ta ss  N itra s  . .  7® 12
P ru ss ia te  ............  23® 26
Sulphate  po . . . . .  15® 18

Radix
A conitum  ..........  @ 37
A lthae ..................  50® 60
A nchusa  ..............  10® 12
A rum  po ..............  @ 25
C alam us ..............  20® 40
G entiana  po 15 .. 12® 15
G lychrrh iza  pv 15 12® 15 
H ellebore, Alba 
H y d rastis , C anada 
H y d rastis , Can, po
Inu la , po ............
Ipecac, po
Ir is  F lo ra  .............. 20 _
Ja lap a , p r ...........  40® 50
M aran ta , %s . . . .  30® 35
Podophyllum  po 15® 25
R hei ......................  75@1 00
Rhei, cu t ............ 1 00® 1 25
Rhei, pv ..............  7501 00
S anguinari, po 18 
Scillae, po 45-60
Senega ................
S e rp en ta rla  ........
Sm llax, M. grd. ..
Sm ilax, offi’s H  grd
Spigella ..............
Sym plocarpus ..
V aleriana .
Z ingiber a

15® 20 
@7 00 
®6 50 

25® 30 
.2 25(5)3 00 

30

28
20® 25

@ 90 
@ 90
® 25
@ 45 
@ 90
@ 30
@ 25

A uran ti C ortex  . .  50
B arosm a ...................... 90
Benzoin ......................... 60
Benzoin Co........... 60
C antharldes ................. 75
Capsicum  . . . . . . .  50
Cardam on ..................... 75
Cardam on Co. . .  75
C assia  A cutlfol . .  50
C assia  A cutlfol Co 50
C asto r . 2 75
C atechu ......................... so
Cinchona Co. . . . .  60
Colum bia ....................... 50
Cubebae ......................... 50
D igitalis . . . . . . . . .  50
E rgo t ............................. 50
F erri Chloridum  50
G entian  .............. ; 50
G entian  Co............  60
G u ia c a ............................. 50
G uiaca am m on . . .  60
H yoscyam us ................. 50
Iodine . l  00
Iodine, colorless 1 00
Kino ............................... 50
Lobelia ......................... 50
M yrrh  ........................... 60
N ux V o m ic a ........  SO
Opil ..................  2 00
O pil,cam phorated 75
Opil, deodorized 2 25
Q uassia  ......................... 50
R h atan y  ......................... 50
R hei ............................... 60
S angu inaria  ................. 50
S erpen ta rla  ................. 50
Strom onlum  ................... 60
T olu tan  ......................... 60
V alerian  ....................... 50
V era trum  Veride 50
Z ingiber ......................... 60

M iscellaneous 
A ether, Sp ts N it

U S P  ..........  45® 50
Alum en, grd  po 7 3® 5
A nnatto  ................  40® 50
A ntim oni, po . . . . .  4® 5
A ntim oni e t po t 40® 50
A ntifebrin  ..........  0  20
A ntipyrin  ............  © 25
A rgen ti’ N itra s  oz ® 55
A rsenicum  ..........  10© 12
Balm Gilead buds 40® 50

Zingiber j  ............  25® 28

Sem en
A nisum  po 22 . .  @ 1 8
Apium  (grave l’s) @ 30
Bird, Is  .................  7® 8
C annabis S a tiva  7@ 8
C ardam on ..........  1
Carui po 20 . . . .  
Chenonpodium  . .
C oriandrum  ........
Cydonium  ............
D ipterix  O dorate
Foenlculum  ........
Foenugreek , p o ..
U n i ......................
L ini, grd. bbl. 5
L obelia ................
P h a rla r is  C ana’n 9® 10
R ap a  ....................  6® 8
Sinapis A l b a ........  8® 10
S inapis N ig ra  . . .  9® 10

S piritus
F ru m en ti W. D. 2 00@2 50
F ru m en ti ..............1 25 @1 50
Ju n ip e rs  Co...........1 75® 3 50
Ju n ip e rs  Co O T  1 65@2 00 
Saccharum  N E I  90@2 10 
Spt. V ini Galli . .1  75@6 50
Vini A lba ............ 1 25 @2 00
Vini Oporto .........1 26@2 00

Sponges
E x tra  yellow sheeps’ 

wool c arriag e  ..  
Florida sheeps’ wool

c a rriag e  ..........
G rass sheeps' wool

carriage  ............
H ard , s la te  use  . .  
N assau  sheeps’ wool

carriag e  ..........
V elvet e x tra  sheeps' 

wool carriag e  . .  
Tellow  Reef, for 

s la te  use
Syrups

A c a c ia ....................
A u ran ti C ortex  . .
F e rr i lod ...........
Ipecac ..................
R hei A rom  ..
Sm llax  Offi’s
Senega . . . . . .

16® 20 B ism uth, S N ..2  10@2 20
Calcium  Chlor, l s  @ 8
Calcium Chlor, %s @ 9
Calcium  Chlor, Vis @ 11
C antharides, Rus. Po @1 25
Capsici F ru c ’s  a f  ® 20
Capsici F ru c ’s po @ 25
Carm ine, No. 40 ®3 50

00® 1 10 C arphyllus .......... 25® 30
12® 15 C assia F ru c tu s  . . @ 35
20® 30 C ataceum  ............ @ 35
10® 14 C en tra rla  ............ W 10

@1 00 C era A lba .......... 50® 55
75 C era F lav a  . . . . 35<@ 42

@ 30 Crocus .............. 10® 15
6® 9 Chloroform  ........ 34® 44
5® 8 Chloral H yd C rss 1 25@1 45

@ 8 Chloro’m  Squibbs @ 90
45® 50 Chondrus ............ 20® 25

6% @

@4 00

@4 00

@1 25 
@1 00
@4 00

@2 75

@1 40

Corks list, less  70%
C reosotum  ..........
C re ta  . . . .  bbl. 75
C reta, p rep ...........
C reta , precip. . .
C reta , R u b ra  . . .
C udbear ..........
Cuprl Sulph. . .
D ex trine  ........
E m ery , a ll Nos.
E m ery , po. . .
E rgo ta , po 1 80
E th e r  Sulph. -----
F lake  W h ite  . . . .
Galla ....................
G am bler ................
G elatin , F rench  
G lassw are, full cs. _  
L ess th a n  box 70%-10%
Glue, brow n ......... 11®
Glue, w h ite  ......... 15®
G lycerina ............... 22®
G rana  P a rad is i . .  @
H um ulus ............. 60®
H y d ra rg  Am m o’l ~  
H y d ra rg  C h. .M ts 
H y d ra rg  Ch Cor 
H y d ra rg  Ox R u’m

45 2 
810 10 20 

10 10 
6® 8 
5® 6

1 4»®1 50 
27® 40
12® 15 

@ 30 
3® 9

35® 45 
@80%

13 
25 
30 
25

■  80 
@1 50 
@1 30 
@1 25 
@1 40

“f

H y d ra rg  U ngue’m  60 0  75
H y d ra rg y ru m  . . .  ®  88
Ichthyobolla, Am. 90@1 00
Indigo ................ 7 5 0 1 0 0
Iodine, Resubi . .3  25@3 60
Iodoform  ..........  4 10@4 50
L iquor A rsen  et 

H y d ra rg  lod. . .  @ 2 6
Liq Potass Arsinit 10® 15

Lupulin  ................  @2 75
Lycopodium  . . . .  60® 70
M acis ....................  80® 90
M agnesia, Sulph- 3® 5
M agnesia, Sulph. bbl. @ 1%
M annia  s. F. ___ @ 85
M enthol ..............  7 60@8 00
M orphia, SP& W  4 80@6 05 
M orphia, SNYQ 4 80® 5 05
M orphia, M a i ___4 80@5 05
M oschus C an to n .. © 40 
M yristlca, No. 1 25® 40
N ux V om lva po 15 0  10
Os Sepia  ............... 25® 30
P epsin  Saac, H  &

P  D  Co ............  @1 00
P ic is  L iq  N  N  %

gal. doz....................  @2 00
P ic is  L iq q t s ___  @1 20
P ic is  L iq p in ts ..  @ 65
P il H y d ra rg  po 80 ®
P ip e r A lba po 35 @ 30
P iper N ig ra  po 22 @ 18
P ix  B urgum  . . . .  10® 12 
P lum bi A cet . . . .  15® 18
P u lv is  Ip ’ctit Opil 2 25 @2 50 
P y ren th ru m , bxs. H  

& P. D. Co. doz. @ 75 
P y ren th ru m , p v . .  20® 30
Q uassiae ............  10® 15
Quina, N. Y.......... 21%@31%
Quina, S. Ger. ..21%@31% 
Quina, S P  & W  21%@31% 
R ubia  T incto rum  12® 14

S accharum  L a ’s 20® 30
Salacin  .................. ,4 50@4 75
Sanguis D rac’s  . . 40® 60
Sapo. G ................ @ 15
Sapo, M .............. 10® 12
Sapo, W  .............. , 15® 18
Seidlitz M ix ture 20® 25
Sinapis ................ 20® 25
Sinapis, opt. . . . . @ 30
Snuff, M accaboy,

De Voes ............ @ 54
Snuff, S’h  DeVo’s @ 64
Soda, B oras ........ • 5%@ 10
Soda, B oras, po ...5%@ 10
Soda e t P o t’s  T a r t  25® 30
Soda, C arb  ___ . 1%@> 3
Soda, B i-C arb  . . 1%@ 5
Soda, A sh .......... 1%@ 4
Soda, Sulphas . . . . 1%@ 4
Spts. Cologne . . @3 00
Spts. E th e r  Co.. . 50® 55
Spts. M yrcia . . . .2 0002 25
Spts. V ini R ec t bl @ 22
Spts. V i’i R ec t %bbl ® 
Spts. V l’l R ’t  10 g l @ 
Spts. V i’l R ec t 5 gl @ 
S trychn ia  C rys’l 1 00® 1 30 
Sulphur, Roll . . . .2 % ®  5
Sulphur, Subl. . .  2%@ 6
T am arin d s  .............. 8® 10
T ereben th  Venice 40® 50 
T hebrrom iae . . . .  55 0  60
V anilla  E x t...........1 00@1 50
Zlncl Sulph .............. 7 10

Oils
bbl. gaL

L ard , e x tra  . . . .  8501 00
L ard , No. 1 ........... 75® 90
Linseed p u re  raw

77 ....................  80® 86
Linseed, boiled 78 81® 87 
N eat’s-foo t w  s t r  80 0  85 
T urpen tine , bbls. @53% 
T urpen tine , less  ..56®  62 
W hale, w in te r . . . .  70® 76

Paints
bbl. L..

G reen, P a r is  . ...14% @  21 
G reen. P en in su la r 13® 16
Lead, red  ........... 7® 10
Lead, w h ite  . . . .  7® 10
Ochre, yel B er 1 2® 5
P u tty , com m ’l 2% 2%@ 5
Red V enetian , bbl 1

& 1% .............  2®  5
S haker P rep ’d  ..1  50@1 65 
V erm illion, E ng. 90@1 00 
Verm illion P rim e

A m erican ........  13® 15
W h itn g  Gilders* 1® 5
W h it’g  P a r is  A m ’r  @ 1% 
W h it’g  P a r is  Eng.

c l i f f .................  @ 1%
W hiting , w h ite  S’n @

Our New Home—Comer Oakes and Commerce
Near Union Depot

Merchants’ Week, June 11,12 and 13
We cordially invite all our customers and friends to call 
upon us during this festival and make themselves entirely 
at home in our new store.

Respectfully,
Grand Rapids. HAZELTINE & PERKINS DRUG CO.

Pour Kinds of 
Coupon Books

Are m anufactured by us and all so ld  on the  

sam e basis, irresp ective  of s ize , sh ap e or 

denom ination . F ree  sa m p les on ap p lica 

tion .

TRADESMAN COMPANY, Grand Rapids, Mich.



28 M I C H I G A N  T R A D E S M A N M ay 29, 1912

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

3 5

Beans
ADVANCED DECLINED

Flour
Com Syrups 
California Prunes 
Cheese 
Oats

Index to Markets
By Columns

Col
A

A m m onia ........................... }
Axle G rease ....................  1

B aked B eans ................... 1
B a th  B rick  ......................  1
B reak fas t Food ............... 1
B room s ............................... 1
B rushes .............    J
B u tte r  Color ..................... 1

Candles ............................... J
C anned Goods ................ 1-2
Carbon Oils ..................... |
C a tsu p  ..........  J

C hew ing Gum  ................  J
Chicory ............................... ;
C hocolate ........................... «
C ider, Sw eet ................... ®
Clothes L ines ................... 3
Cocoa ................................. |
C ocoanut ........................... "
Coffee ..................................  "
C onfections ......................  J
C racked W h ea t ---- • ■ • *
C rackers ....................4, ». ®
C ream  T a r ta r  ................  •

Dried F ru its  ....................  *

F arinaceous Goods . . . .  6
F ish ing  T ackle  ............... *
F lour and  Feed ............  7
F ru it J a r s  ........................  "

G elatine ..............................  J
G rain  B ags ......................  7

H erbs ................................  J
Hides and  P e lts  ............... °
H orse R ad ish  ..................  “

Jelly ....................................  8
Jelly G lasses ................... *

M
M apleine ......................  8
Mince M eats  ................... 8
M olasses ............................. 8
M ustard  ............................. 8

2 75

AMMONIA
Do*

12 o*. ovals 2 do*, box 75
AXLE GREASE 

F ra s e r ’s
lib . wood boxes, 4 do*. 3 00 
l ib . t in  boxes, 3 do*. 2 35 
S%tb. tin  boxes, 2 do*. 4 25 101b. pails, p e r doz . ..6  00 
151b. pails, p e r  doz. ..7  20 
251b. pails, p e r doz. . .  12 00 

BAKED BEANS 
No. 1, p e r  doz. ...45@  90
No. 2, p e r  doz.......... 75@1 40
No. 3, p e r  doz. . .  .85@1 76

b a t h  b r i c k  .
E nglish  ............................. 95

BREAKFAST FOODS
A petizo, B iscu its  -.........3 00
B ear Food, P e ttijo h n s  1 95 
C racked W h ea t, 24-2 2 50 
C ream  of W heat, 36-2 4 50 
E gg-O -See W h ea t . . . . 2  75 
E gg-O -See C om

F lak es  ................
P o s ts  T oasties, T.

No. 2 ............................. 2 SO
P o s ts  T oasties, T.

No. 3 ..........................  2 80
Farim ose, 24-2 ..........  2 70
G rape N u ts  ..................  2 70
G rape S u g ar F lakes  . .2  50 
S ugar C om  F lak es  . .  2 50 
H a rd y  W h ea t Food . .  2 25 
P o s tm a’s D u tch  Cook. 2 75
H olland R usk  ............... 3 20
Saxon W h ea t Food . .  3 00 
K rink le  C ora  F lak e  . .2  00 
M alt B re ak ia s t Food 4 50
M aple F lakes ............... 2 70
Maple. C om  F lak es  ..2  80 
M inn.' W h ea t C ereal 3 75
A lgrain Food .................4 25
R alston  W h ea t Food 4 50 
Saxon W h ea t Food ..3  00 
Shred  W h ea t B iscu it 3 60
T riscu it, 30 ...................2 50
P illsbu ry ’s B est C er’l 4 25 
P o s t T av ern  Special . .2  80 
V oigt’s  C ream  F lakes  4 50 
Q uaker Puffed Rice . .  4 25 
Q uaker Puffed  W h ea t 2 85 
Q uaker B rk fs t B iscu it 1 90 
Q uaker Corn F lak es  . .  1 90 
V icto r C ora F lakes  ..  2 20 
W ash ing ton  C risps . . .2  80
W h ea t H e a r ts  ...............1 90
W h ea ten a  ....................  4 50
Z est ................................  4 00
E vapor’d S ugar Corn 90

BROOMS
N

. . . .  4

P a rlo r  ........................
Jew el ..........................
W inner ............ ..........

. .  3 00 

. .  3 70 

..  4 25
W h ittie r Special . .

O P a rlo r Gem ............ . .  3 75
Olives . . . .  8 Common W hisk  . . . . . .  1 10

F ancy  W hisk  ........
P W arehouse .............. . . .  4 50

Pickles ............................  8
P ipes ..................................  8
P lay ing  C ards .................... 8
Potash  ...........    8
Provisions ........................  8

Rice ..................................... 9
Rolled O ats  ......................  9

S
Salad D ressing  ............... 9
S a le ra tu s  ........................... 9
Sal Soda ............................. 9
S a lt ....................................... »
S alt F ish  ............................. 9
Seeds ................................  10
Shoe B lacking  ..............  9
Snuff ................................. 9
Soap ....................................  14
Soda ..................................... 10
Spices ..................................  10
S ta rch  ................................. 10
Syrups .............   10

T
T able  Sauces ................... 10
T ea  ....................................... 10
Tobacco .................. 11, 12, 13

No. 3
No. 2 ............................... 1 25
No. 1 ................................1 75

Shoe
No. 8 ................................1 00
No. 7 ............................... 1 30
No. 4 
No. 3

.1 70 

.1 90

TWine . . .
V

. . .  13

V inegar .

W

. . .  13

W icking . . . .  13
W oodenw are ............ . . .  13
W rapping P ap e r . . . . . . . .  14

Clam Bouillon
B u rn h am ’s % p t ............ 2 25
B urnham ’s  p ts ..................3 75
B u rn h am ’s  q ts .................7 50

Com
F a ir  ......................  75@ 90
Good .......... . 1 00@1 10
F ancy  ..................  @1 30

French  Peas 
M onbadon (N a tu ra l)

p e r doz........................ 2 45
G ooseberries

No. 2, F h ir  ................  1 50
No. 2, F hncy  ..........  2 35

Hom iny
S tan d a rd  ........................  85

L obster
t t l b ....................................... 2 60
l ib ............................................ 4  Ail
Picnic  T ails ................... 2 75

M ackerel
M ustard , l ib ...................... l  80
M ustard. 21b.......................2 80
Soused, l% Ib ............ . . . . l  60
Boused, 2lb. ...................2 76
T om ate , l ib ........................1 50
Tom ato, 21b.........................2 80

M ushroom s
H otels ..................  @ 15
B uttons, %s . . . .  @ '1 4
B uttons, I s  ........  @ 25

O ysters
Cove, l ib  ............. 85@
Cove, 2Ri.................1 50@

Plum s
P lum s ................... 90@1 35

P ea rs  In Syrup 
No. 3 cans, p e r doz. ..1  50 

P eas
M arrow fa t ..........  @1 25
E arly . J u n e  ......... @1 25
E a rly  Ju n e  s ifted  1 45@1 55

P eaches
Pie  ........................  99® 1 26
Np. 10 size can  pie @3 25

P ineapple
G ra ted  .................. 1 75@2 10
Sliced ..................... 90@2 60

Pum pkin
F a ir
Good
F an cy  ...... ................ 1 00
Gallon ....................... 2 15

Raspberries
S tan d a rd  ............

Salmon
W arren s, 1 lb. T all . . . .2  30
W arrens, 1 lb. F la t  . . . .2  40
R ed A laska  ........ 1 85@1 95
P in k  A laska  ___ 1 40@1 50

BRUSHES
Scrub

Solid Back, 8 in ............. 75
Solid Back, 11 in ........... 95
Poin ted  E nds ................  85

Stove
90

Sardines
D om estic, % s .............. 3 00
D om estic, % M us........... 3 00
Dom estic, % Mus. @ 7
F’rench, %s ................ 7@14
French , % s ................ 18@23

Shrimps
D unbar, 1st, doz............... 1 20
D unbar, l% s, doz............ 2 25

Succotash
Ffeir .........................
Good ........................
F an cy  .............. .. .1 26 @1 4v

Strawberries
S tan d a rd  ................
F ancy  •.......................

T  o m a to e s

901 20
95 

2 25

Good . 
Flancy 
No. 10

1 35 
1 50 
4 00

Y east C ake . . . . . . . . .  14

BU TTER COLOR 
Dandelion, 25c size . .2  00 

CANDLES
Fatiaffine, 6s .............. 10
Paraffine, 12s .............  19
W icking ........................  20

CANNED GOODS 
Apples

31b. S tan d ard s  . . .  @ 90
Gallon ................... 2 60 @2 85

Blackberries
2 lb . ...................... 1 50 @1 90
S tan d a rd s  gallons @5 00

Beans
Baked ..................  85® l 30
Red K idney ..........  85® 95
S tr in g  ..................  70@1 15
W ax  ............ .. . . .  75@1 25

Blueberries
S tan d ard  ....................  1 30
Gallon ............................. 6 75

Ciam s
Little Neck, lib . @1 00
Little Neck. 21b. @1 50

CARBON OILS 
Barrels

P erfec tion  ............  @11
D. S. G asoline . .  @15%
Gas M achie ........  @24%
Deodor’d  N ap ’a  @14
Cylinder ..............  29 @34%
E ngine ................  16 @22
Black, w in te r . .  8% @10 

CATSUP
S nider’s  p in ts  .............. 2 35
S inder’s  % p in ts  ........ 1 35

CHEESE
Acme ......................  @18
Bloom ingdale . . .  @17%
C arson C ity  ----- @17
H opkins ................. @17%
R iverside ............  @17
W arn er ................  @17
Brick ....................  @17%
Leiden ..................  @15
L im burger ..........  @18
Pineapple .............40 @60
Sap Sago ............. @22
Swiss, dom estic . .  @13

CH EW IN G  GUM
A dam s P epsin  ............... 55
A m erican F lag  Spruce 56
B eam an’s  P epsin  ......... 65
B e s t P epsin  ...........  55
B lack J a c k  ....................  55
L a rg es t Gum (w hite) 65
O. K. P epsin  .....................65
Red Robin ......................  65
Sen Sen ..........................  55
Sen Sen B rea th  P erf. 1 00
S pearm in t .................   55
Spearm int, ja r s  5 bxs 2 75
Y ucatan  ..........................  55
Zeno ..................................  55

CHICORY
B ulk  ..................................  5
Red ....................................  7
E ag le  ................................  6
F ran ck ’s ........................... 7
Schener’s  ........................  6
R ed S tan d ard s  ..............1 60
W h ite  ..............................1 60

CHOCOLATE 
W alte r  B ak er & Co. 

G erm an’s  Sw eet . . . . . .  22
P rem ium  ........................  30
C aracas ..............................  28

W alte r  M. Low ney Co.
P rem ium , %s ..............  29
Preuifum , %s ................  29

CID ER, SW EE T 
“M organ’s ”

R egular b a rre l 50 gal 10 00 
T rad e  barre l, 28 ga ls  5 50 
% T rad e  barre l, 14 gal 3 50 
Boiled, pe r gal. . . . . . . .  60
H ard , pe r gal. ............... 25

C LO TH ES LIN E
per doz.

No. 40 T w isted  C otton 95 
No. 50 T w isted  C otton 1 30 
No. 60 T w isted  C otton 1 70 
No. 80 T w isted  C otton  2 00 
No. 50 B raided  C otton 1 00 
No. 60 B raided  C otton 1 25 
No. 60 B raided  C otton 1 85 
No. 80 B raided  C otton 2 25
No. 50 Sash Cord ........ 1 75
No. 60 Sash C o r d .......... 2 00
No. 60 J u te  ....................  80
No. 72 J u te  .................... 1 00
No. 60 S isal ....................  85

G alvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 

COCOA
B ak er’s  ............................  36
C leveland ......................  41
Colonial, %s .................. 35
Colonial, %s .................. 33
E pps ..................................  42
H uyler ..............................  36
Low ney, %s .................. 32
Lowney, %s .................. 32
Lowney, %s ................... 30
Lowney, 5 lb. cans  . .  30
v au  H outen, ..........  13
Van H outen, %s .........  20
Van H outen, %s .........  40
Van H outen, Is  ........... 72
W ebb ................................  33
W ilber, %s ......................  S3
W ilber, %s ......................  32

COCOANUT 
D unham ’s per lb.

%s, 51b. case  ............... 30
%s, 51b. case ............  29
%s, 151b. case . . . . . .  29
%s, 151b. case  ..........  28
Is, 151b. case ............  27
%s & %s, 151b. case  28
Scalloped Gems ........  10
% s & %s pails ..........  15
Bulk, pails  ................  14
Bulk, b a rre ls  ............ .. 12

C O FFE ES, ROASTED 
Rio

Common ................... , 19
F a ir  ..............................  19%
Choice ..........................  20
Fhncy  ..........................  21
P eaberry  ......................  23

Santos
Common ......................  20
F a ir  ................................  20%
Choice ..........................  21
F an cy  ..........................  23
P eab erry  ......................  23

M aracaibo
F a ir ................................ 24
Choice ..........................  25

Mexican
Choice ..........................  25
F an cy  ..........................  26

G uatem ala
F a ir  ................................  25
F ancy  ............................  28

Java
P riv a te  G row th ..26@30
M andling ............. ...31@ 36
Aukola ...................... 30®32

Mocha
S hort B ean  .............25 @27
Long B ean .............. 24 @25
H. L. O. G...............26 @28

Bogota
F a ir  ..............................  24
F ancy  ............................  26
Exchange M arket, S teady 
Spot M arket, Strong 

Package
New York Basis

Arbuckle .............. 24 00
Lion ..............................  23 00

M cLaughlin’s  XXXX 
M cL aughlin 's XXXX sold 

to re ta ile rs  only. M ail all 
o rders  d irec t to  W . F. 
M cl-aughlin & Co., C hica
go.

E x tra c t
H olland, % gro  boxes 95
Felix, % gross ............1 15
H um m el’s foil, % gro. 85 
H um m el’s  tin , % gro. 1 43

CONFECTIONS 
S tick  C andy Fhdls

S tan d ard  ......................  8%
S tan d ard  H  H  ...........8%
S tandard  T w ist  ........  9
_ Casés
Jum bo, 32 lb ...................  9
E x tra  H  H  .....................f i
Boston C ream  ...........   14
B ig stick , 30 lb. case  9 

Mixed Candy
G rocers ........................  7
X  L  O ............................  7%
Special ..........................  xo
Conserve ........................  «(6
Royal ..............................  g72
Ribbon ..........................  14
Broken ............................  sqi
Cut Loaf ........................  9%
L eader ............................  8%
K indergarten- .............. ' l i
F rench  C ream  ..........  10
H ar.d M ade C ream b ..17 
P rem io  C ream  m ixed 14 
P a ris  C ream  Bon Bons 11

Fancy—In Falls
Gypsy H e a r ts  ................ 15
Coco Bon Bons ............. 14
Fudge Squares ...............14
P e an u t Squares .............17
Sugared  P ean u ts  . . . . . .1 3
Salted  P e an u ts  ............... 12
S ta rlig h t K i s s e s .............13
Lozenges, p lain ............. 11
Cham pion Chocolate ..12 
Eclipse C hocolates . . . .1 5
E u rek a  C hocolates ___ 16
Cham pion Gum D rops 10
A nise Squares ............... 11
Lem on S o u r s ............ .. .1 1
Im perials ...........................12
Ita l. Cream  Bon Bons 13
Golden W affles .............14
Red Rose Gum D rops 10
A uto K i s s e s ............ , . . .1 4
Coffy Toffy ..................... 14
M olasses M int K isses 12

Fancy—In 5tb. Boxes 
Old F ashioned M olas

ses K isses 101b. bx. 1 30
O range Jellies  ..........  60
Lem on Sours ............. 65
Old Fash ioned  H ore-

hound d r o p s ............  65
P epperm in t D rops . .  70 
C ham pion Choc D rops 65 
H . M. Choc. D rops . .  1 10 
H . M. Choc, L t. an d

D ark, No. 1 2 ...........1 10
B itte r Sw eets, a s ’td  1 25 
B rillian t Gums, Crys. 60 
A. A. L icorice D rops 1 00 
Lozenges, p rin ted  . . .  65 
Lozenges, p lain  . . . .  60
Im perials  ..................... 65
M o tto e s ..........................  65
C ream  B a r ..................  60
G. M. P e a n u t B a r  . .  60
H and  M ade C rm s 80 @90
C ream  W afers  ........... 65
S trin g  Rock ................. 70
W in terg reen  B erries  60 

Pop Corn
C racker J a c k  ............ 3 25
Giggles, 5c pkg. cs. 3 50
F an  Corn, 50’s  .......... 1 65
A zulikit 100s .............. 3 25
Oh My 100s ................ 3 50

Cough Drops
P u tn am  M e n th a l___1 00
S m ith  B ros.................... 1 25 •

NUTS—W hole 
Almonds, T a rrag o n a  18 
A lmonds, D rake . . . .  15
Almonds, C alifornia

soft shell ......................
B razils ....................  @13
F ilb erts  .................... 12 @13
Cal. No. 1 ................
W alnu ts, s f t  shell @17 
W alnuts, M arbot . .  @15
Table n u ts , fancy @13 
Pecans, m edium  . . . .  13 
Pecans, ex. la rg e  . . .  14
Pecans, jum bos . . . .  16 
H ickory  N u ts, p e r bu.

Ohio, new  ................ 2 00
C ocoanuts ....................
C hestnu ts, N ew  York

S ta te , p e r bu............
Shelled

Spanish P ean u ts  6%@ 7 
P ecan  H alves . . . .  @62
W alnu t H alves . .  @33
F ilbert M eats ........  @30
A licante  A lm onds @40 
Jo rd an  A lm onds . .  @47

P ean u ts
F ancy  H  P  Suns 6@ 6%

R oasted  ‘. ..............  7@ 7%
Choice, raw , H . P . J u m 

bo............................... @ 7
CRAÔKED W H EA T

Bulk. ..............................  8%
24 21b. pkgs. ...............  2 50

CRACKERS
N ationa l B iscu it Com pany 

B rands 
B u tte r

N . B. C. Sq. bbl. 7 bx. 6% 
Seym our, Rd. bbl. 7 bx. 6% 

Soda
N. B. C. boxes ..............  6%
Prem ium  ..........................  7%
Select ...............   8%
S ara to g a  F lakes  . . . . . . 1 3
Z ephyre tte  .................. .'.13

O yster
N. B. C. P icn ic  boxes 6%
Gem, boxes . . . . ' . ............... 6%
Shell ..............................  8

Sw eet Goods
A n im a ls ............... <«
A tlan tic s  .................* '•* xs
A tlan tic , A ssorted  12 
A vena F ru it  C akes ...1 2  
B onnie Doon Cookies 10 
B onnie L assie s  . . . . . .  10
B onnie S ho rtb read  ..'.20o n t t l e  ........  11
B rittle  F in g e rs  !!!!.* ! ” xo
B um ble Bee ...............
C artw heels  A sso rte d ” ', g u
Chocolate D r o p s ......... 17™
Chocolate D rp  C en ters  16 
SjSS- H oney  F in g ers  16
S a c k n e ? s ney  C° ° k,eS \ l
C ocoanut T a f f y 'B a r ”  12 
Cocoanut D rops . . .  12
Cocoanut M acaroons ” *18 
C ocoanut H on. F in g e r s 'l l

Coffee Cakes, Ic e d ' ” ” 12
( "um pets ............... i*
Din nv  M ar8hm allowUaK68 • *■. i , i |
D inner B isc u it* !!” ” " «  
D W e S u g ar Cookies . . 9  
D om estic C akes . . .  « u  
E ven tide  F in g e rs  .. '. '. '.16*  
F am ily  Cookies . . .  g u  

C ake A ssorted  ...'.12 
F ig  N ew tons . . . .  10
Florabel C akes . . . ;  l i u
F lu ted  Cocoanut B a r '” lo % 
F rosted  C ream s . . .  « u
S » P  Gln8er Cookie ’ 8% 
F ru it L unch, Iced . 10
G ala S ugar C akes . . . ”  s u
G inger Gems ..........  01/
G inger Gems, Ic e d ” ! ! ' 9% 
G raham  C rackers  . . .  a 
G inger Snaps F am iiy  . .  814 
G inger Snaps N B C  72

Round ............ . . . . .  ' 8
G inger Snaps N  b  ' c ’

Square  ............  ’ ’ 8u
H ippodrom e B ar .'. 10
H oney Cake, N. B. C i 2 
H oney F in g ers  As. Ice 12 
H oney Jum bles, Iced . 12 
H oney Jum bles, P la in . .  12 
H oney F lake  . . . . . .  1214
H ousehold Cookies . ! ! !  8 
Household Cookies, Iced >Im peria l ........... . .
Jonn ie  ............ .. ** off
Jub ilee  Mixed 10
K ream  K lips .............".'.'25
L eap  Y ear Ju m b les  . ! l 8 
Lemon B iscu it Square  8%
Lem on T h ins  ............. X6^
Lem on W a f e r ........... 1«
Lem ona ..............  ’ 014
M ace C akes g72
M andalay ................. ‘ 19
M ary A nn ..............  ' ’ 814
M arshm allow  Coffee ” '

Cake ................... X2i4
M arshm allow  W a ln u ts '16%
M edley P re tze ls  ..........  10
M olasses C a k e s ..........  8%
M olasses Cakes, Iced . .  9% 
M olasses FYuit Cookies

Iced ................................. xi
M olasses Sandw ich . .! . ' 12
M ottled Square  ............ xo
O atm eal C rackers  . . . . .  8
O range Gem s ' . ................. g%
C range  Sponge L ay e r 

C akes . . . . . . . . . . . .  xg
P enny  A ssorted  8%
P e an u t Gem s ................... 9
P icn ic  M ixed .................11%
P ineapple  W afe rs  . . .  16 
P retze ls , H and  M ade . .  9 
P re tze le tte s , H an d  Md. 9 
P re tze le tte s , Mac. Md. 8
R aisin  Cookies ...............10
R aisin  G em s ................... 11
R aspberry  C akes . . . .  12
R evere, A ssorted  ........... 14
R ittenhouse  F ru it

B iscu it ........................... 12
R osy D aw n M ix e d ........ 10
Royal L unch  .......... 8
Royal T o as t ................... 8
Rube ................................... 8%
S hortb read  Squares . .  20 
Spiced C u rra n t C akes 10 
Spiced G inger C akes . .  9 
Spiced G inger Cks led  10
S ugar F i n g e r s ................. 12
S u g ar C akes ............  8%
S ugar C rim p ................... g%
S ugar S quares, la rg e

or sm all ....................... 9
S u ltan a  F ru it  B iscu it 16 
Sunnyside Jum bles  . . . .1 0
S uperba ............................. 8%
Sponge L ady  F in g ers  25
T rium ph  C akes ............. 16
V anilla  W afers  ............. 16
W afer Jum bles  c an s  ..IS  
W averly  ...........................10

In -e r  Seal Goods
p e r doz.

A lbert B iscu it .................1 00
A nim als ............................. 1 00
A rrow root B iscu it . . . . 1  00
B aronet B iscu it .............1 00
B rem m er’s  B u tte r

W afe rs  ........................... 1 00
Cam eo B iscu it ............... 1 50
Cheese Sandw ich .........1 00
C hocolate W a f e r s .........1 00
C ocoanut D a in tie s  . . . . 1  00
D inner B iscu its  ............. 1 60
F a u s t O y s t e r ...................1 00
F ig  N ew ton  ..................... 1 00
F ive  O’clock T e a  .........1 00
F ro ta n a  ............................. 1 00
F ru it  C ake .....................2 00
(finger Snapg, N- B. C. 1 00
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G raham  C rackers, Red

L abel ...............................1 00
Lem on S n a p s ..................  50
O atm eal C rack ers  ........ 1 00
Old T im e S u g ar Cook. 1 00
Ovial S a lt B i s c u i t ...........1 00
O ysterettes  ......................  50
P rem ium  Sodas ............ 1 00
P re tze le tte s , H d. Md. 1 00
Royal T o as t .....................1 00
Saltine  B iscu it .............. 1 00
S a ra to g a  F lak es  . . . . . . . 1  50
Social T ea  B i s c u i t .........1 00
S u ltan a  F r u i t  B iscu it 1 50 
Soda C rackers  N . B. C. 1 00 
Soda C rackers Select 1 00 
S. S. B u tte r  C rackers 1 50
U needa B iscu it ........... 50
U needa J in je r  W ay fe r 1 00 
U needa L unch  B iscu it 50
V anilla W afe rs  .............1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger Snaps ■ • 50
Z w ieback ......................  1 00

O ther P ackage  Goods
B am u m ’s  A nim als ----- 50
C hocolate T okens . . . . 2  50 
A m erican  B eau ty

G inger S naps ............. 2 50
B u tte r  C rackers, NBC

fam ily  package  .........2 50
Soda C rackers, N BC 

fam ily  package  .........2 50
In Special T in  Packages.

P e r  doz.
F es tln o  ........................... 2 50
M inaret W afe rs  ..........  1 00
N abisco, 25c ................  2 50
N abisco, 10c ................  1 00
C ham pagne W afe r 2 50 

P e r  t in  in  bulk
B orbetto  ......................... 1 00
N abisco  ......................... }
F estlno  ........................... 1 ®0
B en t’s  W a te r  C rackers 1 40

CREAM  TARTAR 
B arre ls  o r  d ru m s . . . .  33
Boxes ............................... 34
Square  C ans ................. 36
F an cy  caddies ............... 41

D R IED  F R U iT S  
A pples

E vapor’ed, Choice bu lk  9% 
E vapor’ed, F an cy  pkg. 10%

A pricots
C aliforn ia ............... 16® 18

C itron
C orsican ....................... 16

C u rran ts
Im p ’d  1 lb . p kg ........... 0%
Im ported  bulk  ..............  9%

P eaches
M uirs—Choice, 25 lb. b  12% 
M uirs—F ancy , 25 lb. b  13% 
F ancy, Peeled , 25 lb . 18

Peel
Lem on, A m erican  . . . .  12%
O range, A m e r ic a n -----12%

R aisins
C onnosiar C luster 1 lb. 17 
D essert C luster, 1 lb. 21 
Loose M uscatels  3 C r 7% 
Loose M uscatels 4 C r 8 
L. M. Seeded 1 lb. 8® 8%

C aliforn ia P runes 
90-100 251b. b o x e s ...®  7 
80- 90 251b. b oxes...@ i 7% 
70- 80 251b. b o x e s . . . #  7% 
60- 70 251b. b o x e s ...®  8 
50- 60 251b. b o x e s ...®  8% 
40- 50 251b. b o x e s ...®  9%

FARINACEOUS GOODS 
B eans

D ried  L im a  ..................... 7%
Med. H a n d  P icked  . . . 3  10 
B row n H olland  ........... 3 25

F a rin a
26 1 lb. p a c k a g e s .........1 50
B ulk, p e r  100 lb s .......... 4 00

O riginal H olland R usk 
P acked  12 ro lls to  con ta iner 
8 co n ta in ers  (36) ro lls  ’2 85 
6 c o n ta in e rs  (60) ro lls 4 75

H om iny
P ea rl, 100 lb. s ack  . . . . 2  00 

M accaronl and  Vermicelli 
D om estic, 10 lb. box . .  60 
Im ported , 25 lb. box . .2  50

P ea rl Barley
C hester ......................... 5 00
E m pire  ........................... 5 25

P eas
G reen, W isconsin , bu.«
G reen, Scotch, bu ........... 3 90
Split, lb ..............................  5

Sago
Blast In d ia  ..................... 6
G erm an, sack s  ............  6
G erm an, broken  pkg. . .

T apioca
F lake, 100 lb. sacks . .  6 
P ea rl, 130 lb. sacks  . .  6
P ea rl, 36 p k g s...................2 25
M inute, 36 pkgs. ........... 2 75

F IS tflN Q  TA CK LE
% to 1 in................
1% to  2 in ............
1% to  2 in............
1% to 2 in..............
1 fn. ........................

............6

............7

.............9

............11

............ 15
S In. ...................... .............30

Cotton Lines
No. 1, 10 fee t ..................... 5
No. 2, 15 fee t ...............   7
No. 3, 15 f e e t ..................  9
No. 4, 15 f e e t ...................10
No. 5, 15 fee t .................11
No. 6, 15 fee t ................. 12
No. 7, 15 f e e t ...................15
No. 8. 15 f e e t ...................18
No. 9. 15 feet ................. 20

Linen Lines
Small ...........................   20
M edium ............................  26
L arge ..................................  34

Poles
Bam boo, 14 ft., per doz. 55 
Bam boo, 16 ft., p e r doz. 60 
Bam boo, 18 ft., p e r doz. 80

FLOUR AND FE E D  
W in te r W heat.

G rand R anlds G rain 4k 
M illing Co.

P u rity  P a te n t ............  6 00
Seal of M innesota  . .  6 20
S unburst ......................  6 20
W izard  F lour ............  5 60
W izard  G raham  . . .  5 60
W izard  G ran. M eal . .  4 50
W izard  B uckw heat . .  6 80 
R ye  ................................  5 40

Valley C ity M illing Co.
Lily W h ite  ..................  6 00
L igh t Loaf ..................  5 40
G raham  ........................  2 50
G ranena  H e a l t h ..........  2 60
Golden M eal ..............  2 20
Bolted M eal ..................  2 10

V oigt M illing Co.
G rah am  ........................  5 30
V oigt’s C rescent . . . .  6 00 
V oigt’s  F louroig t . . . .  6 00 
V oigt’s H ygienic . . . .  5 30 
V oigt’s  R oyal ............  6 40

W atson -H igg ins  M illing Co. 
P erfec tion  F lou r . . .  6 00
Tip  Top F l o u r .................5 40
Golden Sheaf F lou r . .  5 00 
M arshall’s  B est F lou r 5 90

W orden G rocer Co.
Q uaker, p ap er .............5 70
Q uaker, clo th  . . . . -----5 80

Spring W heat.
Roy B ak e r

Golden H orn , fa m ily .. 6 00 
Golden H orn , B ak e rs ..  5 90 
W isconsin Rye .............5 25

Judson  G rocer Co.
C eresota, %s .................6 80
C eresota, % s .................6 70
C eresota, %s ..............  6 60

. Lem on & W heeler
W ingold, % s ..............  7 00
W ingold, %s ..............  6 90
W ingold, % s ..............  6 80

W orden G rocer Co.
L aurel, % s cloth .........6 70
L aurel, %s cloth ...........6 60
L aurel, % & %s paper 6 50 
L aurel, %s c l o t h ...........6 50

W ykes f t  Co.
Sleepy Efcre, %s cloth 6 60 
Sleepy Eye, %s cloth 6 50 
Sleepy Eye, % s cloth 6 40 
Sleepy E ye, %s p ap er 6 40 
Sleepy Eye, %s p ap er 6 40

Meal
Bolted ............................  4 40
Golden G ranu lated  . . .4  60

W h ea t
Red ................................  1 10
W h ite  ..........................  1 68

O ats
M ichigan carlo ts  . .  58
L ess th a n  carlo ts  . . .  62

C era
Caoiots ......................... 82
L ess th a n  carlo ts  . . .  86

H ay
C arlo ts ......................... 24 00
L ess th a n  carlo ts  . . .  26 00

FR U IT  JA R S, 
M ason, p ts . p e r gro. . .4 25 
M ason, q ts . per gro. . .4  60 
M ason, %gal. p e r gro. 6 95 
M ason, can  tops, gro. 1 40

G EL A TIN E
Cox’s, 1 doz. la rge  . . .1  75 
Cox’s, I  doz. sm all . . .1  00 
K nox’s  Sparkling , doz. 1 25 
K nox’s Sparkling, g r. 14 00
N elson’s  ...........- ...........  1 60
K nox’s  A cidu’d. doz. .1 25
Oxford ............................  75
P lym outh  Rock, Phos. 1 25 
P lym ou th  Rock, P la in  90

GRAIN BAGS
B road G auge ................... 18
A m oskeag ........................  19

HERBS
Sage .......... .......................  15
H ops ................................  15
l aurel Leaves ..............  15
Senna Leaves ..............  25

H ID ES AND PE L T S 
Hides

Green, No. 1 ................... 10%
Green, No. 2 ................  9%
Cured, No. 1 ...................12
Cured, No. 2 .................. 11
Calfskin, green, No. 1 13 
Calfskin, green, No. 2 11% 
Calfskin, cured, No. 1 14 
Calfskin, cured No. 2 12%

Pelts
Old W ool ............  @ 30
Lam bs ..................  10® 25
¿hearlings ... 10® 25

Tallow
No. 1 ...................  @ 5
No. 2 ...................  @ 4

Wool
U nw ashed, med. @ 20
U nw ashed, fine @ 15

HORSE RADISH 
P e r doz.............................  90

JE L L Y
5!b. pails, p e r d oz ...2  40

151b. pails, p e r p a ll----- 60
301b. pails, p e r pail ..1  05

JE L L Y  GLASSES 
% pt. in  bbls, per doz. 15 
% pt. in bbls., pe r doz. 16 
8 oz. capped in  bbls. 

per doz..............................  18
M APLEINB

2 oz. bottles, p e r doz. 3 00

M INCE MEAT 
P e r case ........................ 2 85

M OLASSES 
New Orleans

F ancy  Open K e ttle  . .  42
Choice .................. - • • • • 35
Good ..................................  I I

H alf ba rre ls  2c, e x tra  

MUSTARD
% lb. 6 lb. box ..........  16

OLIVES
Bulk, 1 gal. kegs 1 05 @1 15 
Bulk, 2 gal. kegs 90@1 05 
Bulk, 5 gal. kegs 90® 1 00
Stuffed, 5 oz............ . ■. 90
Stuffed, 8 oz. ................ 1 35
Stuned , 1 4oz................. 2 25
P itted  (no t stuffed)

14 oz.............................. 2 25
M anzanilla, 8 oz .......... 90
Lunch, 10 oz................. 1 35
Lunch, 16 oz................. 2 25
Queen, M am m oth, 19

oz................................  3 7 a
Queen, M am m oth, 28

oz. ................
Olive Chow, 2 doz. cs,

p e r doz....................  2 25

PICK L ES
Medium

B arre ls, 1,200 count . .6  75
H alf bbls., 600 count 4 00
5 gallon kegs .................1 90

Small
B arre ls  ..........................  8 25
H alf b a r r e l s .................  4 655 gallon kegs ..............  2 25

G herkins
B arre ls  ..........................
H a lf b a rre ls  ................
5 gallon kegs ...............

S w eet Sm all
B arre ls  .............   14 50
H alf b a rre ls  ..............  8 00
5 gallon kegs ..............  3 25

P IP E S
Cla<y, No. 216, p e r box 1 75 
Clay, T. D., full coun t 60 
Cob ....................................  80

PLAYING CARDS 
No. 90, S team boat . . . .  75
No. 15, R ival, asso rted  1 25 
No. 20, Rover, en am ’d 1 50
No. 572, Special ...........1 75
No. 98 Golf, sa tin  fin. 2 00
No, 808, B icycle ...........2 00
No. 632, T ourn ’t  w h is t 2 25

POTASH
B ab b itt’s  ......................  4 00

PROVISIONS 
B arreled Pork  

C lear B ack . .  20 00® 21 00 
Short Cut C lear 18 50@19 00
B ean ............................  17 00
B risket, C lear .............23 00
P ig  .................   23 00
C lear F am ily  ..........  26 00

Dry S a lt M eats 
S P  Bellies .................. 13

Lard
P u re  in  tierces ..11  @11%

Smoked Meats 
H am s, 12 lb. av. 15 @15% 
H am s, 14 lb. av. 14 @14%
H am s, 16 lb. av. 14%@14% 
H am s, 18 lb. av. 14 @14%
Skinned H am s ..15 @15% 
H am . dried  beef

se ts  ................  20 @20%
C aliforn ia H am s 10 @10%
Picnic  Boiled H am s ..15
Boiled H am s ___ 23 @23%
M inced H am  ...................11
Bacon ............................  13

Sausages
Bologna ........................  8
I ive~ ....................  7%@ 8
F ran k fo rt ............  9 @ 9%
P ork  ...........................    11
Veal ................................  U
Tongue ..........................  11
H eadcheese ..................  9

Beef

Whitefish
100 tb s ................. .............. 9 75
50 lbs ................. .............. 5 25
10 It>s................. .............. 1 12

3 IDs................. 92
100 tb s ................. ..............4 65
40 tb s ................. .............. 2 10
10 75

8 Ibs................. 65

5 25

% bbls.

% bbls.
1 bbl. . .

Pig’s Feet

K its, 15 lbs.
T ripe

S E E D S
Anise ..............................  14
C anary , Sm yrna ..........  5
C araw ay  ......................  10
Cardom om , M alabar . .  90
Celery ................ ............. 32
H em p, R ussian  .......... 5
M ixed B ird ..................  5
M ustard , w h i t e .............. 8
Poppy ..............................  16
R ape ..................................  6%

S H O E  B L A C K I N G
H andy  Box, la rge  3 dz 2 50

14 00 H andy  Box, sm all .1 25
15 00 Bixby’s Royal Polish 85

M iller’s  Crown Polish 85
. 95 SNUFF
.1 9) Scotch, in b ladders . . , ...37
3 75 M accaboy, in  ja r s  . . . . ...35
8 00 French  R apple in Jars . .43

SODA
00 5%

..1  CO K egs, E nglish  ............ ,.4%
3 00 SPICES

C asings
Hogs, p e r lb ....................  35
Beef, rounds, s e t ..........  16
Beef, m iddles, s e t  . . . .  60 
Sheep,per bundle . —  80

Uncolored B u tte rlne
Solid D airy  ___ 12 @16
C ountry  Rolls ..12%@18

C anned M eats 
Corned beef, 2 lb. .
Corned beef, 1 !b. .
R oast beef, 2 lb. .
R oast beef, 1 lb. . . .
P o tted  H am , %s .
P o tted  H am , %s .
Deviled H am , %s .
D eviled H am , % s .
P o tted  Tongue, %s . .  45
P o tted  Tongue, %s ..  90

RICE
Fhncy ..................  6 @ 6%
Jap a n  S t y l e ........  5 @ 5%
B roken ..................  3%@ 4%

ROLLED OATS 
Rolled A vena, bbls. . .  6 10 
Steel Cut, 100 lb. sks. 2 90
M onarch, bbls................... 5 75
M onarch, 90 lb. sacks 2 70 
Q uaker, 18 R egu lar . . .1  45 
Q uaker, 20 F am ily  . . . . 4  10

SALAD DRESSING
Columbia, % p t ...........2 25
Columbia, 1 p in t ...........4' 00
D urkee’s, large, 1 doz. 4. 50 
D urkee’s, sm all, 2 doz 5 25 
S n ider’s, large, 1 doz. 2 35 
Snider’s, sm all, 2 doz. 1 35

SALERATUS 
P acked  60 lbs. in  box. 

A rm  and  H am m er . . . . 3  00 
W yando tte , 100 %s, ..3  00

SAL SODA
G ranulated , bbls.............  80
G ranu lated , 100 lbs. cs. 90 
G ranu lated , 36 pkgs. ..1  25

SALT
Common G rades

100 3 lb. sacks  ...............2 40
60 5 !b. sacks ...............2 25
28 10% lb. sacks . . . . 2  10
56 lb. sacks ..............  40
28 lb. sacks ................... 20

56 lb. d a iry  in  drill bags 40 
28 lb. d a iry  in  drill bags 20

Solar Rock
56 lb. sacks  ..................  24

Common
G ranulated , F ine  ..........  95
M edium, F ine  ............... 1 00

SALT FISH 
Cod

L arge, whole, . .  @ 8
Small, whole . . .  @ 7%
S trip s  o r bricks .7%@10%
Pollock ................  @ 4%

H alibut
S trip s  ..............................  15
C hunks ..........................  16

Holland H erring 
Y. M. wh. hoops, bbls. 11 50 
Y. M. wh. hoop, %bbl. 6 00 
Y. M. wh. hoop, kegs 65 
Y. M. wh. hoop M ilchers

kegs ........................... 72
Queen, bbls.......................10 00
Queen, % bbls................. 5 25
Queen, kegs ..............  60

T ro u t
No. 1, 100 lb s ................... 7 50
No. 1, 40 lb s ................... 3 25
No. 1, 10 lb s .................  90
No. 1, 8 lb s ......................  75

M ackerel

Whole Spices
Allspice, Jam a ica  ........  9
Allspice, large G arden 11
Cloves, Z anzibar .......... 17
C assia, C anton ........... 14
Cassia, 5c pkg. doz. ..25
Ginger, A frican  ............... 9%
Ginger, Cochin...............14%
Mace, P en an g  .............. 70
Mixed, No. 1 .................. 16%
Mixed, No. 2 .10

80 lb. tu b s  . . .advance % Mess, 100 tbs. .. . . . .1 6 50
60 tb. tubs . . .advance % M ess, 40 lbs. ........ . . . .  7 00
50 Ib. tin s  . . .advance % Mess, 10 tb s ............ ___1 85
20 tb. pails  . . .advance % Mess, 8 tb s .............. ___1 50
10 lb. pails  . . .advance % No. 1, 10O lbs. . . ___10 00
5 tb. pails . . .advance 1 No. 1, 40 lb s .......... ___6 60
8 lb. p a ils  . . .ad v an ce  1 No. 1, 10 lb s ............

M ixed, 5c pkgs. doz. ..45
N utm egs, 75-30 .............30
N utm egs, 105-110 .........20
Pepper, B lack ............... 14
Pepper, W hite  ............... 25
Pepper, Cayenne ...........22
P ap rik a , H ungarian  ..

P u re  Ground in Bulk 
Allspice, J am a ica  . . . .1 2
Cloves, Z anzibar ........... 24
C assia, C anton  ............. 12
Ginger, A frican  ........... 18
M ace, P enang  ............... 75
N utm egs, 75-80 ...........35
Pepper, B lack ............... 16
Pepper, W hite  ............... 30
Pepper, C ayenne . . .  .24 
P ap rik a , H u n g arian  . .  45

STARCH
Corn

K ingsford, 40 lb s .............7%
Muzzy, 20 l ib .  pkgs. . .  5% 
M uzzy, 40 lib . pkgs ..5  

Gloss 
K ingsford

Silver Gloss, 40 lib s . . 7% 
Silver Gloss, 16 31bs. . .  6% 
Silver Gloss, 12 6tbs. . 8% 

Muzzy
48 lib . packages ..........  5
16 31b. packages ..........  4%
12 61b. packages ..........  6
501b. boxes ....................  3%

SYRUPS
C e ra

B arre ls  ............................. 28
H alf b arre ls  ..................  31
Blue K aro , No. 2 .......1 68
Blue K aro , No. 2% . .2 03
Blue K aro , No. 5 .......1 97
Blue K aro, No. 10 . . . .  1 88
Red K aro , No. 2 ___ 1 89
Red K aro, No. 2% ___2 29
Red K aro, No. 5 .......2 23
Red K aro, No. 10 . . . . 2  14 

P ure  Cane
F a ir  ................................  16
Good ..............................  20
Choice ............................  25

TA B LE SAUCES
H alford , la rge  ..........3 75
H alford, sm all ..........2 25

TEA
Japan

Sundried, m edium  ..24 (Q/̂ o 
Sundried, choice ....30@ 33
Sundried, fancy ----- 36@40
B asket-fired  m edium  30 
B asket-fired , choice 35@37 
B asket-fired , fancy  40@43
N ibs ............................  30@32
Siftings .....................  10® 12
F’ann in g s  ..................  14@15

G unpowder
M oyune, m edium  ........  35
M oyune, choice ........... 33
M oyune, fancy  . . . . .  50® 60 
P ingsuey, m edium  . . . .  33
Pingsuey, choice ........... 35
Pingsuey, fancy  . . . .  50 @ 55 

Young Hyson
Choice ............  30
F ancy  ........................  40@50

Oolong
Form osa, F ancy  ....50@ 60 
Form osa, m edium  . . . .  28
Form osa, choice ..........  35

English B reak fast
M edium ........................... 25
Choice ...........................30@35
F an cy  ........................... 40@60

India
Ceylon, choice ......... 30 @35
F an cy  .........................45 @50

TOBACCO 
Fine Cut

B lot ................................  l  45
Bugle, 16 oz................... 3 65
Bugle, 10c ..................  11 00
D an P a tch , 8 and 16 oz 32
Dan P a tch , 4 oz.......... 11 52
Dan P a tch . 2 oz............5 76
F as t Mail, 16 oz...........7 80
H iaw ath a , 16 oz........... 60
H iaw ath a , 5c ..............  6 40
M ay F low er, 16 oz. . .  9 36
No L im it, 8 oz............... 1 78
No L im it, 16 oz...........3 55
Ojibwa, 8 and  16 oz. 40
Ojibwa, 10c ................... l i  io
O jibw a, 5c ..................... l  85
P etoskey  Chief, 7 oz. 2 00 
P e toskey  Chief, 14 oz. 3 90 
P each  and  H oney, 5c 5 76
Red Bell, 16 oz.................3 96
Red Bell, 8 foil ..........  1 98
Sterling, L  & D  5c 5 76 
Sw eet Cuba, c an is te r 9 16
Sw eet Cuba, 5 c ............  5 76
Sw eet Cuba, 10c ..........  93
Sw eet Cuba, 1 lb. tin  4 90 
Sw eet Cuba, 16 oz. . .  4 80 
Sw eet Cuba, % lb. foil 2 25 
Sw eet B urley 5c L  & D 5 76 
Sw eet Burley, 8 oz. . .  2 45 
Sw eet Burley, 24 ft>. 4 90 
Sw eet M ist, % gro. 5 76 
Sw eet M ist, 3 oz. ...1 1  10
Sw eet M ist. 8 oz........... 35
Telegram , 5c.................... 5 76
Tiger, 5c ......................  6 00
Tiger, 25c cans ..........  2 35
Uncle Daniel, 1 tb. . .  60
Uncle Daniel. 1 oz. . .  5 22

Plug
Am. N avy, 16 oz..........  33
Apple, 10 tb. b u tt . . .  38
Drum m ond N a t Leaf, 2

f t  5 tb. ......................  60
D rum m ond N a t Leaf,

per doz.......................... 96
B a ttle  A x ......................  28
B racer, 6 & 12 lb ..........  30
Big F our, 6 & 16 lb . . .  32
Boot Jack , 2 lb ............  86
Boot Jack , p e r doz. . .  86
Bullion, 16 oz...............  46
Climax, Golden T w ins 48
Climax, 14% oz..............  44
C lim ax, 7 oz................... 47
D ays’ W ork, 7 & 14 lb. 37 
Crem e de M enthe, lb. 62
Derby, 5 lb. bxs ............  29
5 B ros., 4 lb ................... 6f
F o u r Roses, 10c ..........  9(
G ilt Edge, 2 tb ..............  50
Gold Rope, 6 & 12 lb. 58
Gold Rope, 4 & 8 tb. 58
G. O. P ., 12 & 24 lb. 36 
G ranger T w ist, 6 tb. 46
G. T. W „ 10% & 21 lb. 36 
H orse  Shoe, 6 & 12 tb. 43 
H oney Dip T w ist, 5&10 45 
Jo lly  T a r, 5 & 8 lb . . .  40
J . T., 5% & 11 lb ........  35
K entucky  N avy, 12 tb. 32 
K eystone T w ist, 6 lb. 45
K ism et, 6 lb ................... 48
M aple Dip, 20 oz. . . .  25
M erry  W idow , 12 tt><. 32
Nobby Spun Roll 6 & 3 58
P a rro t, 12 lb ................... 34
P a rro t, 20 tb ................... 28
P a tte rs o n ’s N a t L eaf 93
Peachey. 6-12 & 24 lb. 40
Picnic  T w ist, 5 lb. . .  45
P ip e r H eidsiek, 4 & 7 lb. 69 
P ip e r H eidsiek, p e r doz. 96 
Polo, 3 doz., pe r doz. 48
R edicut, 1% oz............... 38
Red Lion, 6 & 12 lb. 30
Scrapple, 2 & 4 doz. 48
S herry  Cobbler, 8 oz. 32
Spear H ead, 12 oz. . .  44
S pear H ead, 14% oz. 44
S pear H ead, 7 oz........  47
Sq. D eal, 7. 14 f t  28 lb. 28 
S ta r, 6, 12 f t  24 tb . 43
S tan d ard  N avy, 7%, 15

ft 30 lb .........................  34
Ten Penny, 6 & 12 tb. 31
Tow n T&lk, 14 oz.......... 30
Y ankee Girl, 6, 12 f t  24 32

Scrap
All Red, 6c ..................  5 76
Am. U nion S crap  . . . .  5 40
B ag  P ipe, 5c ..............  5 I t
C utlas, 2% oz. ..........  26
Globe Scrap, 2 oz. . .  30
H appy  T hought, 2 oz. 30
H oney Comb scrap , 5c 5 76 
H onest Scrap, 6c . . .  1 55 
M ail Pouch, 4 doz. 5c 2 00
Old Songs, 5c ..............  5 76
Old T im es, % gro. . . .  5 50 
P o la r B ear, 5c, % gro  5 76 
Red B and, 5c % gro. 5 76 
R ed M an S crap  5c 1 48
Scrapple, 5c pkgs..........  48
Sure Shot, 6c, % gro. 5 76
Y ankee G irl Scrp 2 oz 5 76
P a n  H andle  Scrp  % g r  5 76 
P eachy  Scrap, 5c . . . .  1 96 
U nion W orkm an, 2% 6 00

Sm oking
All Leaf, 2% f t  7 oz. 30
BB, 3% oz........................6 00
BB, 7 oz........................... 12 00
BB, 14 oz.....................  24 00
B agdad, 10c tin s  . . . .1 1  62
B adger, 3 oz..................... 6 04
B adger, 7 os. ............... 11 63
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B anner, 5c ..................  5 96
B anner, 8 oz............ 1 60
B anner, 16 oz....................3 20
Belwood M ixture, 10c 94
Big Chief, 2 % oz. . .  6 00
Big Chief 16 oz..............  30
Bull D urham , 5c . . . .  5 90
Bull D urham , 10c ___ 10 80
Bull D urham , 15c . . . .1 8  48
Bull D urham , 8 oz. . .  60
Bull D urham , 16 oz. . .6  72
Buck H orn , 5c .............5 76
Buck H orn, 10c ...........11 50
B ria r Pipe, 5c ............  6 00
B ria r Pipe, 10c ...........12 00
Black &wan, 5c .............5 76
B lack Swan, 14 oz. . .  3 50
Bob W hite , 5c .............5 65
B rotherhood. 5c .............5 95
Brotherhood, 10c . . . .  11 0J
Brotherhood, 16 oz. . .  39
C arnival, 5c ..............  5 70
C arnival, 3 ^  oz............  39
C arnival, 16 oz..............  40
C igar Clip’g  Johnson 30
Cigar Clip’g, Seym our 30
Iden tity , 8 & 16 oz.. .  30
D arby C igar C uttings 4 50
C ontinental Cubes, 10c 90
Corn Cake, 14 oz..............2 55
Corn Cake, 7 oz.............. 1 45
Corn Cake, 5c .............5 76
Cream , 50c pails ____ 4 60
Cuban S tar, 5c foil . .  5 76
Cuban S tar, 16 oz pails 3 72
Chips, 10c ..................... 10 20
Dills Best, 1% oz. . . .  79
Dills Best, 3% oz..........  77
Dills B est, IS oz..........  73
Dixie Kid, 1% f o i l ___ 39
D uke's Mix, 5c .............5 76
D uke 's  Mix, 10c ......... 11 52
D uke’s Cameo, 1% oz. 41
Drum m ond, 5c ............  5 75
F  F  A 3 oz...................... 4 95
F  F  A. 7 oz.................... 11 50
F ashion , 5c ................  6 00
F ashion , 16 oz............... 43
Five Bros., 5c ............  5 60
Five Bros., 10c ...........10 70
F ive cen t cu t P lug  . .  29
F  O B 10c .................. 11 50
F our Roses, 10c ..........  96
Full D ress, 1% oz. . .  72
Glad H and, 5c ..........  1 44
Gold Block, 1% oz. . .  39
Gold Block, 10c .........11 88
Gold S tar, 16 oz..........  38
Gail & Ax N avy, 5c 5 95
Growler, 5c ..................  4 56
Growler, 10c ................  2 70
Growler, 20c   2 63
G iant, 5c ........................  1 55
G iant, 16 oz....................  33
H and  M ade, 2% oz. 50
H azel N ut, 5c ..............  5 76
H oney Dew, 1% oz. . .  40
H oney Dew, 1 0 c ............ 11 88
H unting , 1% & 3% oz. 38
/ X  L, 5c ......................  6 10
I  X  L, In pails ..........  32
Ju s t Suits, 5c ..........  6 01
Ju st Suits, 10c ........... 11 88
Kiln Dried, 25c ..........  2 45
K ing Bird, 7 oz.............23 20
King B ird, 3 oz................11 00
King B ird, 1% oz.............5
La T urka, 5c ..............
L ittle  G iant, 1 lb. -----
Lucky S trike, 1% oz.
Lucky S trike, 1% oz.
Le Redo, 3 oz.

Rob Roy, 50c, doz........  4 12
S. & M., 5c, g ro ss  . . . .  5 76 
S. & M., 14 oz. doz. . .3 20 
Soldier Boy, 5c gross 5 95
Soldier Boy, 10c ___ 10 56
Soldier Boy, 1 lb ...........4 80
Sw eet C aporal, 1 oz. . .  60
Sw eet L otus, 5c . . . .  6 00
Sw eet Lotus, 10c ___ 12 00
Sw eet L otus, pe r doz. 4 85 
Sw eet Rose, 2% oz. 30 
Sw eet T ip Top, 5c . .  2 00 
Sw eet T ip Top, 3% oz. 38 
Sw eet T ips, % gro  10 08
Sun Cured, 10c ...........11 75
Sum m er Tim e, 5c . . . . 5  76 
S um m er T im e, 7 oz. . .1  65 
Sum m er Tim e 14 oz. . .3  50
S tandard , 2 oz................. 5 90
S tandard , 3% oz........... 28
S tandard , 7 oz................. 1 68
Seal N. C„ 1% cu t p lug  70 
Seal N. C., 1% G ran 63
T hree  F e a th e rs , 1 oz. 63
T hree  F ea th e rs , 10c 10 20
T hree  F e a th e rs  and

P ipe  com bination  . .  2 25 
Tom & Je rry , 14 oz. . .3  60 
Tom & J e rry , 7 oz. . .  1 80 
Tom  & Je rry , 3 oz. . .  8 75
T ro u t L ine, 5c ..........  5 95
T ro u t Line, 10c . . . .  10 00 
T urk ish , P a tro l, 2-9 5 76
Tuxedo, 1 oz. bags . .  48
Tuxedo, 2 oz. tin s  . .  96
Tuxedo, 4 oz. c a r t  . .  64
Tuxedo, 16 oz tin s  ___  64
Tw in Oaks, 10c    94
U nion L eader, 50c . .  5 06
Union Leader, 25c ____2 55
U nion Leader, 10c . .  11 60 
Union Leader, 5c . . . .  5 95 
Union W orkm an, 1% 5 76
Uncle Sam , 10c .........10 80
Uncle Sam , 8 oz........... 2 20
U. S. M arine, 5c . . . .  6 00 
Van B ibber, 2 oz. tin  88 
Velvet, 5c pouch . . . .  1 44
Velvet, 10c tin  ............  1 92
V elvet, 8 oz tin  .............3 84
Velvet, 16 oz. c a n ___7 68
Velvet, com bination  cs 5 75
W ar P a th , 5c ..............  5 95
W ar P a th , 8 oz............... 1 60
W ave Line, 3 oz. . . . .  40
W ave Line, 16 oz. . .  40
W ay up, 2% oz...........5 75
W ay up, 16 oz. pails  . .  31
W ild F ru it, 5c ..........  5 76
W ild F ru it,  10c ......... 11 52
Yum Yum, 5c ..........  6 00
Yum Yum, 10c ...........11 52
Yum Yum, l ib . ,  doz. 4 80

T W IN E
C otton, 3 p ly  ................... 21
Cotton, 4 ply ................. 21
Ju te , 2 ply ..................... 14
H em p, 6 ply ................. 13
F lax , m edium  ................. 24
W ool, 1 lb. bales ........  6

V IN E G A R
W h ite  W ine, 40 g ra in  8% 
W hite  W ine, 80 g ra in  11% 
W hite  W ine, 100 g ra in  13
O akland V inegar & Pickle 

Co.'s B rands.

96 
92 

. . .5  94 
56 
96 

.9 84

76 28 
94 
96

.10 80
Le Redo, 8 & 16 oz .. .  38
M yrtle N avy, 10c ------11 80
M ytrle N avy, 5c -------- 5 94
M aryland Club, 5c . .  50
M ayflower, 5c .............. 5
M ayflower, 10c ..........
M ayflower, 20c ..........  1
N igger H air, 5c
N igger H a ir, 10c ------ 10
N igger H ead, 5c ........... 4
N igger H ead, 10c
Noon H our, 5c .............1 44
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ...................5 76
Old E nglish  C urve l% oz 96
Old Crop, 5c .................5 76
Old Crop, 25c ............  20
P. S., 8 oz., 30 lb. cs. 19 
P . 8.. 8 oz. p e r gro. 5
P a t  H and, 1 oz...........
P a tte rso n  Seal, 1% oz. 
P a tte rso n  Seal. 3 oz. 
P a tte rso n  Seal, 16 oz. 5
Peerless, 5c ...................5
Peerless, 10c ..............  1
P eerless, 3 oz. ...........10 20
Peerless, 7 oz.................23 76
Peerless, 14 oz............... 47 52
Plaza, 2 gro. cs..............5 76
Plow  Boy, 5c ..............5 76
Plow  Boy, 10c .......... 11 00
Plow  Boy, 14 oz. . . . . . 4  50
Pedro, 10c  11 80
P ride of V irginia, 1% 77
P ilo t 5c ........................  5 76
Pilot, 7 oz. doz ...............1 05
Pilot, 14 oz. doz ..........  2 10
P rin ce  A lbert, 10c ..  96
P rin ce  A lbert, 8 oz. . . 4 9  
P rin ce  A lbert, 16 oz.
Queen Quality, 5c . .

H ighland app le  cider . .18
O akland apple c ider . .14
S ta te  Seal su g a r  ----- .12
O akland w h ite  pickling  10

P ackages free.
W ICKING

No. 0, p e r gross ........ .30
No. 1, per gross ........ .40
No. 2, per g ross ........ ,50
No. 3, p e r g ross ........ .75

WOODENWARE
B askets

B ushels .......................... 100
B ushels, wide band  . . 1 15
M arket ............................. 40
Splint, la rge  ................. 3 50
Splint, m edium  .......... 3 00
Splint, sm all .............. 2 75
Willow, C lothes, la rg e 8 25
W illow, C lothes, sm all 6 25
W illow , C lothes, m e’m 7 2b

Mop Sticks
T ro jan  sp rin g  ..............  90
E clipse p a te n t sp ring  85
No. 1 common ........... 80
No. 2 pa t. b ru sh  holder 85
Ideal No. 7 ....................  85
121b. co tton  mop heads 1 45

Pails
2- hoop S tan d ard  .....2 00
3 - hoop S tan d ard  .....2 35
2- w ire  Cable ...........2 10
C edar all red  b ra ss  . .1 25
3- w ire  Cable ........... 2 30
P a p e r E u rek a  .............. 2 25
F i b r e .............. ..................2 40

Toothpicks
B irch, 100 packages ..  2 00 
Ideal ..............................  85

T rap s
Mouse, wood, 2 holes 22
Mouse, wood, 4 holes 45
M ouse, wood. 6 holes 70
Mouse, tin , 5 h o le s ___ 65
R at, wood ....................  80
R at, sp rin g  ................ ) 75

T ubs
20-in. S tan d ard . No. 1 7 50
18-in. S tandard , No. 2 6 50
16-in. S tandard , No. 3 5 50
20-in. Cable, No. 1 __8 00
18-in. Cable, No. 2 __7 00
16-in. Cable, No. 3 . . . . 6  00
No. 1 F ib re  ................... 10 25
No. 2 F ib re  .....................9 25
No. 3 F ib re  ..................... 8 25

W ashboards
B ronze Globe ............... 2 50
D ewey ............................. 1 75
Double Acm e .................3 75
Single Acm e ................. 3 15
Double P ee rle ss  ...........3 75
Single P eerless  .............3 25
N orthe rn  Queen ...........3 25
Double D uplex .............3 00
Good Luck ..................... 2 75
U niversal ......................  3 00

W indow C leaners
12 in ............................... ; . . 1  65
14 in ................................... 1 85
16 in. ................................. 2 30

Wood Bowls
13 in. B u tte r  ................... 1 60
15 in. B u tte r  ...................2 25
17 in. B u tte r  .................4 15
19 in. B u tte r  ...............6 10
A ssorted , 13-15-17 . . . . 3  00
A ssorted , 15-17-19 . . . . 4  25

W RA PPIN G  PA PE R
Common S traw  ..........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, colored 4
No. 1 M anila ................  4
C ream  M anila ..............  3
B u tchers’ M anila ......... 2%
W ax B u tte r, sh o rt c’n t 13 
W ax B u tte r, full count 20 
W ax  B u tte r, rolls ......... 19

YEAST CAKE
M agic. 3 doz...................1 15
Sunlight, 3 doz............. 1 00
Sunlight, 1% doz............. 50
Y east Foam . 3 doz. ..1  15
Y east C ream , 3 doz. . .1  00
Y east Foam , 1% doz. 58

AXLE GREASE

Butter Plates 
W ire  E n d  o r Ovals.
% lb., 250 In c r a t e .......... 30
% lb ., 250 in  c ra te  .......... 30
1 lb., 250 in  c ra te  .............30
2 lb ., 250 in  c ra te  .............35
3 lb., 250 in  c ra te  .............40
5 lb., 250 in  c ra te  .............50

Churns
B arre l, 5 gal., each  . . . 2  40 
B arrel, 10 gal., each  . .2  55 

Clothes Pins 
R ound H ead.
4 inch, 5 gross ...............45
4% inch, 5 g ross ............... 50
C artons, 20 2% doz. bxs. 55

Egg Crates and Fillers 
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  ............. 40
No. 2, com plete ........... 28
C ase No. 2, fillers, 15

. „  se ts  ......................... 1 35
8 40 Case, m edium , 12 se ts  1 15

1 lb. boxes, p e r g ross 9 00 
3 lb. boxes, p e r g ross 24 00

BAKING POWDER 
Royal

10c size . .  90 
%lb. cans 1 35 
6 oz. cans 1 90 
%!b. cans  2 50 
%Ib. cans  3 75 
11b. cans  4 80 
lib . cans 13 00 
•lb. canB 21 50

CIGARS
Johnson  C igar Co.’s  B rand

48 Faucets S. C. W ., 1,000 lo ta  . . . .3 1
5 QO Cork lined, 8 in . ----- . .  70 E l P o r ta n a  .................. ...3 3

10 20 Cork lined, 9 n ........... . .  80 E ven ing  P ress  ............ . .  .32
.2 10 Cork lined, 10 In. . . . .  »0 E xem pla r ....................... . ..8 2

W orden G rocer Co. B rand 
B en H u r

Perfection  ........................... 35
Perfection  E x tra s  ...........35
Londres ...............................35
Londres G rand .................35
S tan d ard  .............................35
P u ritan o s  ............................. 36
PanatellaS , F inas  .............35
P anatellas . Bock ...............35
Jockey Club .......................35

COCOANUT
B aker’s  B razil Shredded

Tip Top, B lend, l ib ..............
Royal B lend ..........................
Royal H igh G rade ..............
Superior B lend ....................
Boston C om bination ..........

D is tribu ted  by Judson 
G rocer Co., G rand R apids; 
Lee &  Cady, D etro it; Sy
mons Bros. A  Co.. S ag i
naw ; Brown, D avis &  
W arner, Jackson ; Gods- 
m ark , D urand & Co., B a t
tle  Creek; Fiel bach Co.. 
Toledo.

SAFES

B ig M aster, 100 blocks 4 00
G erm an M ottled . . -----3 50
G erm an M ottled, 5 bxs  3 50 
G erm an M ottled, 10 bx  3 45 
G erm an  M ottled, 25 b x  8 40 
M arseilles, 100 cakes . .4  00 
M arseilles, ICO cks 5c 4 00 
M arseilles, 100 ck  to ll 4 00 
M arseilles, %bx to ile t 3 10

P ro c to r & G am ble Co.
L enox ................................. 3 00
Ivory , 6 oz......................... 4 00

'Iv o ry , 10 oz......................6 75
S ta r  ..................................... 3 85

T radesm an  Co.’s  B rand

10 5c pkgs., p e r case 2 60 
36 10c pkgs., p e r case 2 60 
16 10c and  38 5c pkgs., 

p e r case .................. 2 60
COFFEE
Roasted

D w inell-W righ t Co.’s B ’ds

Full line of Are and b u r
g la r proof safes  k e p t in 
stock  by th e  T radesm an  
Company. T h irty -five  sizes 
and  s ty les on h and  a t  all 
tim es—tw ice a s  m any  safes 
as  a re  carried  by  an y  o ther 
house in th e  S ta te . If you 
a re  unable to  v isit G rand 
Rapids and  in spec t the  
line personally, w rite  for 
quotations.

SOAP
G owans & Sons Brand.

Single boxes ...................3 00
Five box lo ts  .................2 95
Ten box lo ts  .................2 90
T w enty-five box lo ts  . .2  85

Lautz  Bros. A  Co.
W hite  House, l ib ..................  Acme. 30 ba rs , 75 lbs. 4 00
W h ite  H ouse, 21b..................  Acme, 25 ba rs , 76 lbs. 4 00
E xcelsior, Blend, lit, ........  Acme, 25 ba rs , 70 lbs. 3 80
Excelsior, B lend, 21b............  Acme, 100 c a k e s ............3 25

Black H aw k, one box 2 50 
B lack  H aw k, five bxs 2 40 
B lack H aw k, te n  bx s  2 25

A. B. W risley
Good C heer ..................... 4 00
Old C ountry  ...................3 40

Soap Pow ders 
Snow Boy, 24s fam ily

size ..........................  3 75
Snow Boy, 60 5c .........2 40
Gold D ust, 24 la rge  . .  4 60 
Gold D ust, 100-5c . .  4 00
K irkoline, 24 41b............3 80
P earline  ........................  3 75
Soapine ............................. 4 00
B ao b itt’s  1776 ...............3 75
Roseine .............................3 59
A rm our’s  ......................... 3 70
W isdom  .............................3 80

Soap Compounds
Johnson ’s F in e  .............5 10
Johnson ’s X X X  . . . . . . 4  25
R ub-N o-M ore ................. 3 85
N ine O’clock ...................3 SO

Scouring
E noch M organ 's  Sons 

Sapolio, g ross lo ts  . . . .  9 50 
Sapolio, ha lf gro. lo ts  4 85 
Sapolio, single boxes 2 40
Sapolio, h an d  ................. 2 40
Svourine M anufac tu ring  Co 
Scourine, 50 cakes . . . . 1  80 
Scourine, 100 cakes . . . 3  50

R E Y N O L D S  F L E X I B L E  A S P H A L T  
S L A T E  S H I N G L E S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. For Particulars Ask for Sample and Booklet. 
Write us for Agency Proposition. Distributing Agents at

i w  j. Saginaw Kalamazop Toledo Columbus Rochester Boston 
Detroit L& nsint^ Cleveland Cincinnati Buffalo Worcester Jackson 

Battle Creek Dayton Youngstown Syracuse Scranton

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

Four Kinds of Coupon Books
are manufactured by us and all sold on the same basis, 
irrespective of size, shape or denomination. We will 
send you samples and tell you all about the system if you 
are interested enough to ask us*.

Tradesman Company Grand Rapids, M ichigan
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BUSINESS-WANTS DEPARTMENT
\ mi '-'..malts inverted under this head for two cents a word the first insertion and one cent a word for each 

d' cu.m continuous insertion. No charge le.>s than cents. Cash must accompany all orders

b u s in e s s  c h a n c e s .

F irs t-C lass  B usiness O pportunity . For 
ren t, s to re  building, co rner lot, coun try  
tow n in rich  fa rm in g  com m unity. Long 
lease. Low  ren t. W ill bear- in v estig a 
tion . A ddress No. 176, care  T radesm an. 
____________________________________ 176

F o r Sale—Q u an tity  of second-hand 
gasoline lig h tin g  system s fo r com m ercial 
purposes. All in good shape w hen re 
moved. W ould sell one o r all a t  a  b a r
ga in . L ansing  Fuel & Gas Co., Lansing, 
Mich._________________ ______________ 175

F o r Sale—Good re ta il  shoe and  rubber 
business. Goods m ade by Rindge, K alm - 
bach, Logie & Co., L td., G rand R apids 
an d  F . M ayer & Co., M ilwaukee, W is. 
O w ner desires to  re tire  from  business. 
H . F iebing, M uir, Mich. 173

F o r Sale—A t Invoice, $1,200 s tock  of 
h a rd w are  and  groceries in  coun try  on 
ra ilroad . D oing fine business. W ish  to  
sell a t  once. A ddress No. 172, care  
T rad esm an . 172
* Secret of success in g rocery  busi
ness. T h irty -o n e  y ears ’ experience. New 
plans, form ulas, m ethods. Booklet, 65 
pages. 40 chap ters. F if ty  cents. S. Rupp 
Gnaibill, 819 Colum bia Ave., L ancaste r, 
Pa.__________________________________ 160

F o r Sale—A good clean stock  of fa rm  
im plem ents and  a  sm all s tock  of h a rd 
w are, lu b rica tin g  oils, p a in ts  and  v a rn 
ishes, an d  a  la rge  stock  of fa rm  and  g a r
den seeds. L ocated  in a  tow n of abou t 
2,000 in h ab itan ts , fifteen m iles no rth  of 
G rand R apids, Mich. V ery best fa rm ing  
coun try  in M ichigan. W ill invoice about 
$10,000. R eason fo r selling, poor health . 
A ddress Lock Box 96, S parta , Mich.
_____________________________________ 157

F o r Sale—H ard w are  and  im plem ent 
s tock . One of th e  finest business propo_ 
sitions in th e  f ru it belt. L arge  te rrito ry . 
F in e  bu ild ing  and  the  best location in 
tow n of 1,500 population. C lean u p -to - 
d a te  stock . A pril cash  sales, $1,640.90. 
S tock ab o u t $6,000. M ust sell on accoun t 
of o th e r business. Investiga te . A ddress 
No. 165. care  M ichigan T radesm an . 165

B arg a in s  in  soda foun ta in  and  m etal 
goods. A ndrew s new w ire  chairs, $1.18, 
30 inch tab les, $2.85, 24 inch tab les, $2.65, 
24 inch stools, $1, 26 inch stools, $1.19. 
M ichigan S tore & Office F ix tu re s  Co., 
929-931 O tta w a  Ave., G rand R apids, Mich.

154

AUCTIONEER
Stocks of merchandise quickly converted 

into cash by my special auction sales 
methods. I obtain highest possible cash 
prices. Terms reasonable. Sales anywhere 
in the United States. Bank references.

Geo. P. Dykman. Auctioneer. No. 301 Al
lentown National Blank Bldg.. Allentown. Pa.

F o r  Sale—New stock  of general m er
chandise, c leared  $2,500 la s t  year. Chance 
to  m ake m ore th is  year. Good reason 
fo r selling. A ddress No. 151, care  
T radesm an . 151

A salesm an  m aking  la rge  and  sm all 
tow ns, calling  on all lines of trad e , over 
17 coun ties  ou t of G rand R apids, by auto , 
w an ts  a  quick  selling  spec ia lty  thalt’s 
new  and  righ t. L. E . H ., care  M ichigan 
T radesm an .__________________________ 156

F o r Sale—M y hom e a t  T hornapple 
Lake, consisting  of hause, s to re  and  fix
tu re s  and  ice. An ideal place. M iss E v a  
H oughtalin , Qulmby, M ich._________170

F o r Sale—Good clean  s tock  of s tap le  
groceries, m an u fac tu rin g  tow n of 6,000, 
S ou thern  M ichigan. Invoice ab o u t $1,500 
cash . L. R. W ertm an , T h ree  R ivers, 
M ich.  155

I  have a  good clean, well k ep t s to ck  of 
v a rie ty  goods. W ho w an ts  i t  a t  th ree - 
fo u rth s  of inven to ry?  A t th is  p rice  you 
could m ove i t  profitably if  p re sen t loca
tion  does n o t su it. A ddress Lock Box 
351, K alkaska, Mich. ____________ 164

A uction  S a l»—Stocks of m erchand ise  
tu rn ed  in to  cash  anyw here  in  th e  U nited  
S ta te s  an d  C anada  by  th e  A uction M eth
od. B est serv ice g u aran teed . F o r  da tes  
an d  in form ation , add ress  H enry  N oring, 
A uctioneer, Speaks E nglish  and  G erm an. 
Cazenovla. Wls-____________________ H5-

F o r  Sale—O ne of th e  finest equipped 
g rocery  an d  m ea t m a rk e ts  in  a  c ity  of 
12,000 in h ab itan ts , located  in  C en tra l 
vrinhigan in  a n  excellent fa rm in g  com 
m unity . Good location  and  a  good trade. 
A b a rg a in  if sold a t  once. Good reasons 
fo r selling. A ddress X, care  T radesm an .

Popcorn C rispettes—Stop here. W rite  
me a  le t te r  for th e  s to ry  of m y success 
w ith  popcorn c rispettes . I t ’s  a  g re a t 
reading. T he g re a t  big  p ic tu res  illu s tra t
ing  m y s to ry  a re  in te res tin g . No m a tte r  
w h a t you a re  p lann ing  o r w h a t ad v er
tisem en ts you’ve answ ered , ge t m y s to ry  
anyhow . U nless you can  m ake b e tte r 
th an  $500 a  m onth , you’ll be m igh ty  glad 
you sen t fo r it. H . W . E ak in s  m ade 
$1,500 first m on th  in  L ouisiana on m y 
proposition. T he c risp e tte  business is  a  
g re a t th ing—a  w onderful m oneym aker. 
Now is th e  b est tim e  to  s ta r t.  I te ll 
you how—show  you how to  g e t in right. 
W rite  m e now—ju s t a  line. You’ll never 
re g re t it. A ddress m e personally. W . Z. 
Long, 67 H igh  St., Springfield, Ohio.

138
A uctioneers—W e have been closing out 

m erchandise  s tocks fo r years  all over th is  
country. If  you w ish  to  reduce or close 
out, w rite  fo r a  d a te  to  m en who know 
how. A ddress F e rry  & Caukin, 440 South 
D earborn St., Chicago, 111. 134

F o r Sale—F o r cash, P ring le ’s v a rie ty  
s tore , Lead, S. D. Good business, clean 
stock, no s tickers. Population  10,000. 
C enter of gold m in ing  region of th e  w on
derful B lack H ills. No crop failures.

115
I  pay  cash  fo r stocks o r p a r t  s tocks 

of m erchandise. M ust be cheap. H. 
K aufer, M ilwaukee. W ls. 92

F o r Sale—Incom e business p roperty  lo
cated  on m ain  street, in Cadillac, M ichi
gan. 75 foot fron t, paved, w ith  fu rn itu re  
and  sto rag e  business if desired. Reason 
for selling, old age. T erm s, cash. F o r 
p a rticu la rs  w rite  ow ner. L. B. 104, C ad
illac, M ichigan. 60

C ream ery  F o r Sale—L ocated  in  good 
fa rm ing  coun try , 20 m iles from  an y  o th e r 
cream ery . E quipped w ith  la te s t m ach in 
ery  an d  in  good condlton. A ddress Belt 
Valley C ream ery , Belt. M ont. 41

Cash fo r your business o r rea l e sta te . 
I  b ring  buyer an d  seller toge ther. No 
m a tte r  w here  located  if you w an t to  buy, 
sell o r exchange an y  k ind  of business or 
p roperty  anyw here  a t  an y  price, address 
F ran k  P. Cleveland, R eal E s ta te  E xpert, 
1261 A dam s E x p ress  Building, Chicago,

F o r Sale—One of th e  fre sh e st s tocks 
of groceries in  M ichigan and  located  in 
th e  b e st tow n in  th e  S ta te . F o r  fu r th e r  
p a rticu la rs  ad d re ss  Lock Box 2043, N ash 
ville. Mich. 976

W ill p ay  cash  for s tock  of shoes and 
rubbers. A ddress M. J . O., care  T rad es
m an. 221

Safes Opened—W . L. Slocum, safe  ex 
p e rt an d  locksm ith . 66 O ttaw a  s tree t. 
G rand R apids, Mich.________________ 104

F o r Sale—In  C en tra l M ichigan, clean 
g rocery  stock  and  fixtures, co rn e r loca
tion, tow n of 12,000. A ba rg a in  if  sold 
a t  once. H ealth , cause of selling. Ad- 
d ress No. 882, care  T radesm an . 882

Merchandise sale conductors. A. El 
G reene Co., 414 M offat Bldg., D etro it. A d
v e rtis in g  fu rn ished  free. W rite  fo r da te , 
term s, etc. 549

HELP W ANTED.

$25 w eekly if can  sell W hite  sew ing 
m achines. A ddress S ta te  M anagen, B. F. 
W hitna ll, Saginaw , M ich. 174

W an ted—R egiste red  p h a rm ac ist. M ar
ried m an betw een 30 and  40 y ears  old 
preferred . F o r down tow n d rug  store. 
S ta te  experience; g ive references, s ta te  
sa la ry  expected  fo r firs t th re e  m onths 
and  th e  y ear following. T h is  is a  good 
opportun ity  .for a  m an of ab ility  and  good 
hab its . A ddress Schrouders, G rand  Rato- 
ids, Mich. 163

W an ted —Clerk fo r general s tore . Musi 
be sober an d  industrious  and  have  som ' 
previous experience. R eferences require« 
A ddress S tore, c a re  T radesm an . 242

W an t ads. con tinued  on n e x t page.

Office Statijneru
l.ETTl RN0Te- eiTu HEA°S

T radesman
COUNTER BILLS. I C O M P A N Y .

- JL G R A N D  R A P I D S

Here is a Pointer

G R A N D  R A P I D S

Your advertisement, 
if placed on this page, 
would be seen and read 
by eight thousand of 
the most progressive 
merchants in Michigan, 
Ohio and Indiana. We 
have testimonial let
ters from thousands of 
p e o p l e  who h a v e  
bought, sold, or ex
changed properties as 
the direct result of ad
vertising in this paper.

M ich igan  T  radesman
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A M ILLIO N DOLLARS.

H ow Chicago Man Acquired Wealth 
and Prominence.

W hen you get right down to brass 
tacks perhaps the m ost common and 
certainly the easiest way to  secure a 
million dollars is to  inherit that much 
money.

But th a t does not in terest the 
young m an who is just sta rting  out 
in life with perhaps the accumulation 
of a million dollars as his goal post. 
I t  is possible to acquire much m on
ey by beginning a t the bottom  w ith
out any capital, but m ost of our m od
ern m illionaires had a fairly good 
share of this w orld’s goods when they 
started  on the business careers which 
have since made them  extrem ely 
wealthy.

I believe there are not m ore than 
four great fields which present op- 

* portunities for acquiring immense 
wealth. They are m anufacturing, 
mining, transporta tion  and commerce. 
N aturally it requires considerable 
capital to engage in any of these, but 
if a young m an has the ability and 
other qualifications for achieving suc
cess he will eventually be in a posi
tion to take advantage of such an 
opportunity.

The old saying that “lawyers work 
hard, live well and die poor” is true 
with few exceptions. If  a law yer is 
very successful from a financal stand
point he has become so by combin
ing his talents w ith business enter
prises.

Success Means H ard W ork.
T o succeed at a profession to-day 

means harder work and greater ef
fort than ever before. The man who 
is not considerably above the aver
age—in fact, the m an who is not near 
the top—will soon be unable to  earn 
even a m odest living by the practice 
of his profession.

W e have alm ost 6,000 law yers in 
Chicago alone—nearly as many as 
there are in the entire German em
pire and about as many as there are 
in G reat Britain and Ireland combin
ed. There is not a great deal of dif
ference between the num ber of law
yers and saloons. The H arkin  ordi- 
nancet attem pts to lim it the saloons 
according to population, but the suc
cessive attem pts to  increase the re
quirem ents for admission to  the bar 
and thereby also to lessen the num 
ber of lawyers, have not been success
ful.

I f  we ever adopt a rational system 
of com pensation for personal inju
ries resulting  from  the operation of 
transporta tion  companies, factories, 
etc., the result will be disastrous to 
a large num ber of lawyers. I have 
been told by some of the common 
law judges th at the g reater p art of 
their tim e is occupied by the trial of 
these cases.

Same in O ther Professions.
I don’t know as much about condi

tions affecting" o ther professions, but 
I take it th a t 'th ey  are about the same, 
if not worse, than in law. T here is 
this ‘difference, however. I am in
form ed th a t it is easier to  be ad
m itted to  the practice of medicine 
than it is to the bar. If, however, a 
young man has had the opportunity

for a splendid preparation and looks 
upon law as a profession and not as 
a business, and if he has a tru ly  legal 
mind, coupled w ith a lofty conception 
of the duties of law to his client, he 
need not despair.

The crowding of professional men 
in the large cities is the w orst m is
take th at could be made. I t  is true 
that the large cities offer the best 
opportunities for the so-called “top 
notchers,” but the man of m erely 
average ability has an infinitely bet
te r  chance to  succeed in the sm aller 
towns.

T he advice of H orace Greeley, “ Go 
W est, young m an,” still holds good. 
The great W estern  S tates are yet to 
be fully developed, and the problem s 
of irrigation, conservation of natural 
resources, and the like, offer oppor
tunities which do not exist in the 
large centers. Again, there Is a 
better chance in the W estern  coun
try  and in the thinly settled states for 
high minded and energetic m en to 
succeed politically or in business en
terprises, because they can follow up 
such opportunities in connection with 
the practice of their professions.

Combine Business and Profession.
In the large cities, however, the 

combination of business and profes
sional work is not advisable, be
cause there the old saying still holds 
good, th at “the law is a jealous mis
tress.” As a rule, the average man 
who departs in the least from  the 
pursuit of his professional work 
makes a failure both in business and 
his profession. In  sm aller comm uni
ties and in the W estern  States there 
are better opportunities for combin
ing business with the professions.

I believe the American m illionaire 
of to-day is an ideal person for the 
young man who is ju st starting  out 
in business to  pa tte rn  after. C ontrary 
to  the general opinion, I think the ul
tra  wealthy men of the U nited States 
are m ore to be sym pathized with than 
abused. M ost of them  are following 
out w hat A ndrew  Carnegie once said, 
which was in effect th at “they are 
simply holding their immense prop
erties in tru st for the use of the pub
lic.” T h at has since been proved 
true in m any ways. One of the best 
illustrations is furnished by the m ag
nificent donations made by the late 
M arshall Field, A ndrew  Carnegie and 
others. Thus, in the shape of public 
buildings and educational institutions, 
the public is getting  back quite a 
share of w hat these men took away.

Ideal M illionaires.
W e also find am ong such financiers 

as J. P ierpont M organ a tendency to 
advance the ideal side of life, as is 
evidenced by the m agnificent a rt col
lections he is b ringing to  this coun
try. A nother ideal millionaire is 
Charles L. H utchinson, who has done 
much in fostering the cause of art.

I think one of the g reatest criti
cisms regarding the  donations made 
by millionaires, is th at they  are de
voted too much to  the cause of ed
ucation. I t  is easy to  get an educa
tion in this country, but it is hard to 
get hospital care. W hen a poor dev
il is down and out and sick then is 
when he needs help the m ost, and if

m ore donations were made for the 
benefit of hospitals I believe they 
would do m ore good than if all the 
money were devoted to the develop
m ent of educational institutions.

A fter carefully considering the sub
ject from every viewpoint I would ad
vise the young m an of average abil
ity to  engage in some m ercantile 
business ra ther than to take up a pro
fession in order to make a million 
dollars. H arry  Rubens.

W om en Suffragists Support K ing 
Gambrinus.

One of the reasons given for the 
adoption of woman suffrage is that 
it will result in the extinction of the 
saloon and end the reign of K ing 
Gambrinus and John  Barleycorn. This 
expectation will probably not be en
tirely realized, judging by the fol
lowing telegram  from Pasadena, Cali
fornia, where the m atter was recently 
tried out in a practical m anner:

W om en voters prevented this city 
from going “dry,” according to final 
returns on the election. They flock
ed to the polls and cast m ost of thf-'r 
streng th  for the g ran ting  of hotel and 
restaurant Jicenses henceforth. The 
reason for their activity was the re
port that if the city w ent “d ry” 
Adolphus Busch, m illionaire and 
brewer, would close his famous sunk
en gardens and move his w inter home 
to Santa Monica.

Confirmation .of this contem plated 
action by Mr. Busch was given by 
O tto  Mathie, the brew er’s local sec
retary.

“ I did not make known Mr 
Busch’s intention because of the prob
able effect on the cam paign,” said 
Mr. Mathie. “W e wanted to  be fair, 
and did not wish to  appear as try 
ing to influence the election. But Mr. 
Busch felt th at if the P rohibitionists 
won and he was deprived of the right 
to entertain  his friends in his own 
way he would not care to  consider 
Pasadena longer as one of his resi
dence places. H is grounds would 
have been closed to the public imme
diately, although Mr. Busch loves 
Pasadena, and his greatest pride is in 
the sunkerf gardens.

“Ten days ago I first received word 
of Mr. Busch’s decision regarding the 
election. Since then 1 have received 
several letters and telegram s, the fin
al one telling me to  close the gardens 
the day following the election in 
event the decision should be ‘dry.’

“Mr. Busch expends $65,000 a year 
in keeping his gardens, and in re turn  
for this is well repaid for the g ra ti
tude shown by visitors. T he election 
m eant nothing to  him financially. I 
was instructed by wire that Santa 
Monica probably would be chosen if 
he decided to move his home from  
Pasadena.

“I am glad the vote indicates the 
election has gone “wet,” and I know 
Mr. Busch will be delighted to  know 
he m ay continue his Pasadena home 
and dispense hospitality.”

Fair Demand For Seed and Red Kid
ney Beans.

The demand for beans in all lines 
is very quiet, a lthough red kidney 
beans have been doing b e tte r the past

week o r two and are  up nearer the 
level than  o ther 'varie ties. T here  
seems to  be a fair demand for seed 
beans and from  presen t indications I 
believe w hite beans will pay the 
farm er better than red kidney beans 
next year, as the acreage in red kid
ney beans will be large and good seed 
beans are scarce. I would suggest 
the planting  of white' beans in place 
of red kidney beans for best results.

T he green vegetables from  South
ern m arkets curtail the consum ption 
of beans, particularly  now with the 
ruling high prices.

T here are a few future beans be
ing offered around $2.15 f. o. b. Mich
igan for choice hand-picked pea 
beans, including b ags-in  carlots, but 
the demand for them  is exceedingly 
light. Buyers are not willing to pay 
the price for them  now.

E. L. W ellman.

The first rule an employe should 
learn is loyalty to  his employer. T he 
employe who talks about his employ
er behind his back or a ttem pts to 
prejudice o ther employes against him 
not only w rites him self down as a 
sneak and a craven, but necessarily 
acquires the dislike and disgust of 
every employe who believes in fair 
play. A person addicted to  such 
pernicious and perfidious practices 
not only fails to  advance in a busi
ness way, but soon becomes an ob
ject of contem pt and detestation 
am ong decent people generally. T here 
is no place in this w orld for the man 
who stabs in the back except in the 
ranks of the Mafia and the Black 
Hand, where cowards and sneaks find 
hearty  welcome and constant employ
m ent for their underhanded m ethods 
and poisoned weapons.

A m em ber of C ongress from  Ne
braska has introduced a bill provid
ing th at the U nited S ta tes Govern
m ent shall appropria te  $100,000 for 
the erection of buildings on the 
grounds of each sta te  which has an 
annual agricultural fair. I t  is p ro
posed th a t in this building the U nit
ed S tates D epartm ent of A griculture 
should make some sort of an exhib
it. No one would object to it very 
much, but it is really  laughable to 
see the zeal m anifested in its behalf 
by all the newspapers published in 
cities near sta te  fair grounds. T he 
idea of seeing the  expenditure of 
$100,000 of Federal m oney so near 
at hand has a very exciting influ
ence. T hey are Jjterally jum ping up 
and down in expectant ecstasy.

The Grand Rapids D ry Goods Co. 
began m oving to  its new location last 
Friday and began filling orders there
from  this forenoon. T he w ork wa3 
undertaken w ith such excellent sys
tem  th a t the stock is already in a 
settled condition and, although there 
will be some annoying delay, M ana
ger Holden expects to  have every
th ing  m oving sm oothly before the 
end of the week.

Life is a queer proposition. W hen 
we were children we could hardly 
wait to  become grow n up. W hat 
wouldn’t  we give now fo r the free
dom and pleasures of childhood?



Our Guaranty of 
■ "fullest Value

Our Firm Name on Every 
Package of 

Coffee W e Send Out
By a safe estimate 1*250,000 people know
that that guaranty of ours is a dependable 
and trustworthy warrant; and by that same 
token, YOU can easily understand THE 
POSITIVE ADVANTAGE OUR COFFEES 
may prove to any dealer wishing to “DE
LIVER THE GOODS.” Then, too, such a 
dealer takes no risk—assumes no responsi
bility. “ WE DO THE REST.”

Dwinell-Wright Company
BOSTON CHICAGO

“Where does the best coffee 
come from?”

It comes from a red carton 
bearing the words

Judson Grocer Co.
Grand Rapids, Mich.

Boston Breakfast Blend

Consumers are Wedded to the

'Canned Foods
Because Quality is Always Notable

All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts 
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the 
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat
ural color. Every can is well filled;

The HART BRANDS Satisfy Consumers 
They Are Trade Winners and Trade Holders

Vegetables:—Peas, Com, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney 
Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.



H o w  C a n  I I n c r e a s e  M y  P r o f i t s ?
T his question has been satisfactorily answered for more than a m illion pur

chasers of N ational Cash Registers.

T he National is the on ly  system  w hich positively assures a record of 
every transaction.

It is a silent partner to the business man. It cannot forget, makes no 
m istakes, know s no favor, is ever present w atching your interests and suffers 
no tem ptations.

It gives inform ation and protection, rem oves tem ptation and carelessness and 
prevents the loss of profit through errors and m istakes.

Its use is econom y. Its p u r c h a se n e c e ss ity , not a luxury; an investm ent, 
not an expense.

Our agencies are established in all the principal cities. Let our local repre
sentative explain our “Get a receipt“ plan to you.

THE NA TIO N A L CASH REGISTER COMPANY  
DAYTON, OHIO


