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I M A G I N A T I O N
In Imagination’s garden grows the Tree of Golden Fruit;
There the breezes murmur with the cadence of a lute;
There dream, and then awaken, with the will to do and dare; 
Hearts are strengthened, souls are chastened, by Castles in the air.

He is but a plodding dullard who is linked to proven fact; 
Ambitionless, he struggles through each day of gloomy act.
He turns from Light Supernal to the Darkness of despair;
Losing all the joy of living in a Castle in the air.

The dream of only yesterday’s reality to-day;
The Minds of those who bless the earth are not of earthy sway; 
The future is unknowable, yet viewed from Fancy’s stair,
Shows many truths that are to be in Castles in the air.

Then leave the utter grossness of all sense but that of Thought;
Let Mind seek out the fairyland that angel hands h ive wrought; 
Return, refreshed in Spirit, to find earth as truly fair,
As thy beauteous Dreamland pictures of Castles in the air.

Color is but Thought of beauty; music is but vibrant air;
Love hath no sordid measure, but is present everywhere;
Then make your life all beautiful, let every creature share 
Your home of Peace, of Trust, of Truth; your Castle in the air.
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THE PROMPT SHIPPERS

■ Grand Rapids Kalamazoo

Let the 
Other 
Fellow 
Experiment

Twenty years’ experience 
in building Computing Scales, 

is a service that is handed you when you buy a 
Dayton Moneyweight Scale. There’s as much dif
ference in Dayton Scales and “The Other Kind,” as 
there is between a Swiss Watch and a “Dollar 
Watch.”

Buy a Scale w ith a System  
Buy a Scale w ith a Record of Good Service 

Buy a Scale w ith a Ten Year Guarantee 
Buy Dayton Computing Scales

Moneyweight Scale Company
165 North State Street Chicago, Illinois

Have you had our booklet of S tore System s. •The Bigness of L ittle 
Things?” I t 's  free, ask for it.

Putnam’s
Menthol Cough Drops

Packed 40 five cent packages in carton 
Price $1.00

Each carton contains a certificate, ten  of 
which entitle  the dealer to

ONE FULL SIZE CARTON 
FREE

when returned to us or your jobber 
properly endorsed

PUTNAM FA CTO R Y, National Candy Co. 
Makers

GRAND RAPIDS, MICH.

Penn Yann

FIRST PRIZE
N ew  York 

State

B U C K W H E A T
F L O U R

Kiln Dried None Better

JUDSON GROCER CO.
W holesale Distributors

GRAND RAPIDS, MICHIGAN

< Lautz S n o w  B o y  Washing Powder
Buffalo, N. Y.
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F A L S E  H O N O R .
A specialist lias stated that  the be

ginning of the manufacture  of the 
criminal is in our public schools. The 
statement is start ling and worthy of 
more than a passing thought. Vet in 
some communities we find the chil
dren of well-bred and honest people 
shielding crime. They would not 
themselves commit it. yet under this 
false system of honor, they habitually 
conceal it.

They scorn to be a ta t t ler—a tell
tale. This is all very proper in a 
certain sense. W e despise the man or 
woman who is habitually meddling 
and telling. If Johnny makes a prac
tice of running to the teacher  or the 
parent every time T om m y hits him 
with a snowball, this sort  of an adult 
is apt to be the result. But if the 
same T om m y does some real mis
chief, it is not honor to conceal the 
fact; to fail to report it. lest one be 
dubbed tell-tale.

W hen  property  is being destroyed 
it is the duty of children who are 
aware of this fact to report. Their  
sense of honor is no more violated than 
when an adult sees some direct viola
tion of the law and makes it known 
to the proper  authorities. If we saw 
a highwayman forcibly wrestling from 
an honest citizen his pocketbook, what 
would we consider ourselves if we did 
not in some way enter a protest? Yet 
the bully is in some schools wrestling 
from the pocket of the small boy 
coins as well as other  personal be
longings,  and even the lad robbed 
hesitates about letting his own people 
know the situation lest his standing 
in the school be lowered; lest he be 
classed in the hated list of ‘'tatt lers.-’

It  is time where such conditions 
exist that children be taught the dis
honor of shielding crime. They mean 
well, but  in their zeal to guard against  
a bad habit  they go to the other  ex
treme, of aiding others in wrong 
doing.

B E IN G  O N  T IM E .
Some one has said that the differ

ence between a man and a woman is 
that  the fo rmer is punctual;  the lat ter  
is not. Though  in justice to both 
it is further  asserted that the daily 
associations of th? man enforce

promptness , while there are so many 
unexpected little things in the routine 
of housework which compel the adap
tations of woman from ironclad rules.

V et we have known men proverbial
ly late, and women who always wash
ed on Monday and ironed on Tues
day, no m at te r  how much the rest of 
the family were at times inconven
ienced by the rigid rule. And here 
comes the value of adaptation, though 
it is funny how quickly it may be 
used on the w rong side if it is not 
enforced on the right.

Jus t  make a practice of opening 
your store at seven or a little later-— 
any time from seven to half past 
and note how quickly after  a few vain 
trials of the door some of your prompt 
customers  will desert you for the 
house across the way. They have no 
time for fooling. They want t *> know 
what they can expect, and they will 
soon go where this rule is carried 
out.

Just promise to deliver goods at 
a certain time in the morning, and 
then make the word good any time 
when you happen to think of it during 
the day. You do not know that the 
steak is wanted for the one o'clock 
meal, or that the dressmaker is wait
ing idly for the dress material  which 
you promised to send up “right away.-’ 
But some one is nursing her wrath 
and promis ing herself never to be 
caught that way again. For  one thing 
is sure, if woman is not herself 
prompt, she does not readily pardon 
others for a similar offense.

But really, is the charge against  
her  deserved? In housework she is 
forced to swerve when the baby cries, 
or when the unexpected caller comes, 
o r  when the fire does not burn. Tn 
office work she is as a rule punctual. 
She does not have to sober up from 
a drunken debauch. She must be 
punctual to be successful, just as 
much as a man.

F O R  A SA N E  C H R IST M A S.
A few leading women of Chicago 

have taken in hand a new crusade— 
the crystallization of a sentiment 
which has been growing for some 
years—that the modern trend oi 
Christmas observations is fast  losing 
the old-time Yule-tide significance 
and that the overworked eyes, hands, 
nerves and pocket-books should now 
take a rest.

The movement is against  useless 
giving and is headed by such women 
as Jane Addams, Dr. Lena Sadler and 
Miss Mary McDowell. At a recent 
meeting resolutions were passed 
pledging against the harmful influ
ence of the meaningless gifts which 
now congest the mails as the holiday 
season approaches and increase the 
burdens of the family. There is just 
regre t  over  the “commercialization of 
Christmas.” The girl who said an

emphatic cuss words when told that  
Mrs. B. had given them a subscr ip
tion to a most popular  monthly and 
then explained that now they would 
"have to spend a dollar  and a half 
upon her , '- speaks the nature of the 
situation all too often. It  is not that 
they do not like the gift, neither that 
they do not wish to give in return, 
but they have not the means. The 
resolution adoptd by the new c r u 
saders reads as follows:

Resolved—T hat  we endorse and en
list in the sane Christmas crusade de
signed to encourage a revival of the 
consistent Christmas spirit of good 
cheer and uplifting fellowship; to 
luster  and promote a sane and reason
able Christmas; to encourage and in- 
spirt the writing of letters, the send
ing of appropriate  greetings and the 
l iv in g  of useful and needy gifts to 
children and to worthy  poor;  to dis
courage a further  increase in the 
practice of burdensome and meaning
less gifts.

The ladies interested  promise a 
vigorous campaign for the next few 
weeks. T here  is no copyright upon 
the resolution; it is as free to ti e 
people of either coast as to those of 
Chicago—and it may be made of as 
much use. May t h e  good work g o  on!

T H E  CA M ER A  F O R  FU N .
H unting  with the camera is every 

year displacing the old form with 
shot and shell. The person who has 
a little leisure will find no single 
source of enjoyment more profitable, 
and the amusement is an elevating 
one. I t  takes quite as much skill to 
catch the bird in a suitable pose and 
to adjust the focus of the lens as to 
bang away and in a flash put one 
insect destroyer out of existence.

The local dealer in cameras will 
find it greatly to his advantage to 
let Hie people know what he can do 
with it himself. Tie may display any 
number of finely finished photos sent 
out by the firm for the purpose. The 
thinking public know that they cannot 
compete with professional  work, in 
many instances cannot even imitate 
it. But the minute a picture of local 
flavor is brought to view, the interest  
is centered upon it.

Get some good pictures of your 
own town and your own store. Genre 
types are always of interest, although 
care should be taken never to offend. 
For no matter  how grotesque the old 
man's  garb may look, he is probably 
grandpa to some one who will resent 
any seeming act of disrespect. Watch 
for the amusing and the unusual and 
you will be sure to find it. Place 
some child with golden curls upon 
one of your mammoth pumpkins and 
snap the effect. Send it away hugging 
a box of your newest brand of con
fection and take another snap. Place

these in youi■ window ant1 people will
not only re;alize that a camera is
something of real value, b'Ut you have
a local noti ce of your confection
which is just as effective in your own
terri tory as are tire famed pictures
which have made "It floats” and
"Aever scrapdied yet” so well known
\  <m have shf iwu not wha:t the makers
can do with ithe camera, bu t  what you
can do with! it. In thi s there are
suggestions i'or others wlaich will re-
stilt in more than passing

T H E  H O M E  BA K ER .

are customers who prefer the h o m e 
made bread and cakes and are willing 
*" l)a> a little more it they can be 
.--ure of ge tt ing  a first-class article. 
1 here are i;i these same communities 
deserving women who are good cooks
am i n : ti a t ed as to 1>e ah le to
go on t to ser vice, yet who nee<:1 the
meme) • which this wor k wcmid yield.

1j  nd pcir so'ffisll oliserv at ion
tlu-se conditio n s are in at least: one
ins tan to do good servi ce to
the* {J;tree par ties direc:tly c:once rued.
A lea dmg gr ocer eng ages a n eigh-

rille woman ake 50 UKmy hoaves
of brefad and so many doze n cookies
a wee•k. fie has gra duali.y w <irked
up a trade in tlli:- sto ck, bicing able
to gu; trantee it as periiectly fresh and
tir-n class m ever rticul ar. It  is
als O Ismown tliat 1ie w ill take orders
for■ i-aike mad c by the same pa.rties
Bu t a:; there is in that town lesi3 cal
I or it.. such iivork is done only bj
dir order.

i he woman rting her fam-
ily we 11 throwgh tllie iriconic: thu s de-
riv id and is at tlhe s;ame time able
to kee p her  Inime worlc wcl 1 in hand.
T r tie. she milg ht sell direct to eus-

5. But idie finds sevei-al a;Ivan-
tap;es in doin g it thrtnigh the local
g retcer If there hap pens to be a
.-ii rpill s or a c•redi-t wh ich p rove s an-

yim she is not bothered with this.
He r own worlk is not inter rupted by
a call now an<1 then w hen she c;an ill
affi-ird the tintie. Tin: stc>pping to
wr;ap itp singly• a lc>af oir a ie w cookies
might easily amount to more to the 
damage of one whose specialty is not 
selling goods than the small commis
sion which she allows to the man 
who is in the business regularly. Be
sides, he is centrally located, and she 
is on a rear street where the public 
cannot be so well served. On the 
whole, the plan is entirely satisfac
tory to all concerned and one of the 
ways of home-money-making solved 
for the woman who always has good 
luck with her baking.

Xoble souls, through dust and heat. 
Rise from diaster and defeat.

The Stronger.
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CLO VERLAN D.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette. Dec. 2—A bout one of 
the m ost p leasant surprises th a t a 
traveler could get would be a visit 
to  Covington. T h is is a F innish 
farm ing se ttlem ent on the D., S. S. 
& A. Railway betw een N estoria  and 
Sidnaw, on the D uluth extension. 
T hrough  the en terprise  of the land 
departm ent of the D., S. S. & A., a 
sm all colony of stu rdy  F inns settled 
here some fifteen years ago and un
dertook the H erculean  task  of taking 
off the hardw ood, m ostly  maple, and 
clearing the land. T he enterprise be
came successful—a feat th a t could 
only be b rought about by constant 
and u n rem itting  toil and self denial— 
and o th er F inns came in and the 
colony becam e larger and stronger 
and, in the m eantim e, the land was 
getting  m ore and m ore cleared and 
under cultivation and the retu rns 
from  the farm ing lands began to come 
w ith the re tu rns fo r the hardw ood 
logs and the wood. T hey have the 
advantage of tw o m arkets for their 
products, the copper country  and the 
iron country. T he m ost of the cord- 
wood, however, finds a m arket w ith 
the C onsolidated Fuel & Lum ber Co., 
a t Ishpem ing. O ne of the se ttlers, a 
m ost th rifty  m an who had all the 
sturdy qualities of the pioneer, who 
m ade a financial s ta rt here, prospered 
and bought up considerable of the 
land and put in a sawmill, which not 
only affords em ploym ent, but a m ar
ket for his countrym en farm ers for 
the ir logs. T his is a  m ost rem ark
able m an, A ugust H utula. 'Now the 
place is becom ing quite im pressive 
to the stranger, as the first th ing  that 
greets his eye is a large and capa
cious depot built of concrete, a fine 
tw o-sto ry  bulding. T he agent, Mr. 
W illm an, is a m ost courteous gen tle
man. The next poin t of in terest is, 
indeed, a p leasant surprise for a 
place which is yet considered in the 
prim itive state. I t  is the general 
store of W . H. O akley. O n entering 
the store you are am azed to  see such 
a stock of goods in such a seem ingly 
sm all place. You then consider, as 
you look down both sides and see a 
full line of show case counters— the 
m ost m odern fixtures you would find 
in a m etropolitan  sto re—and a staff 
of clerks who are picked m en and 
w ho are all busily engaged in their 
several departm ents. You find the 
store, no m atte r w hat tim e of the 
day or wreek you come, p re tty  well 
filled with custom ers. T hey  insist on 
the best quality of goods tha t money 
can buy. T he stock would inventory 
about $15,000 and the annual business 
is about $50,000 a year. N ehls P e te r
son is the store  m anager. H e has 
been in Mr. O akley’s employ for the 
last eighteen years and has been 
m anager here for a term  of fourteen 
years. T he book-keeper is Ed. 
Betts, who has been here for three 
years, and the head clerk is A lfred 
Cayamus. T hey are all picked men, 
especially adapted to  general store 
w ork, and none quibble about his 
particu lar p a rt of the work. I t is an 
every day occurrence to see the store 
m anager piling goods into the w are

house and the book-keeper hauling 
freight from  the depot, all seem ingly 
p u tting  in their tim e w here it will 
count the m ost for their em ployer. 
T here are also a num ber of lady 
clerks. A ugust H utula, w hom  we 
have already m entioned, came here 
from  Ishpem ing, w here he w orked as 
a m iner in the iron m ines some ten 
years ago w ith only a few hundred 
dollars which he saved out of his 
earnings. By d int of hard w ork and 
keeping a stiff upper lip and with 
the assistance of a generous am ount 
of nerve, he sw ung his first deal of 
$15,000 w orth  of land, which proved 
to be the nucleus of a fortune, as he 
is now conservatively estim ated  to be 
w orth  from  $75,000 to $100,000.

W e give th is som ew hat extended 
w rite-up on a seem ingly insignificant 
little  prim itive farm ing village, just 
em erged w ithin a few years from  the 
primeval forest, in o rder to show the 
possibilities of this C loverland region 
of ours, and we are of the opinion 
that, with the w ork of the U pper 
Peninsula D evelopm ent B ureau and 
the new land developm ent branch of 
the D., S. S. & A. Railway, there will 
be in the next five to  tw enty  years 
a w onderful developm ent in U pper 
Peninsula farm ing lands.

T he versatility  of Charles A. 
W heeler has again been called to  our 
atten ton . O n Sunday, N ovem ber 24, 
we called on him a t his room  at the 
Clifton H otel. O ur call w as at 3 
p. m. W e w ere very m uch surprised 
to find him engaged in the ablutions 
which are usually  perform ed in the 
m orning. H is explanation w as that 
he was invited out for supper to  the 
hom e of Mr. and Mrs. John  Godwin. 
T hat evening we felt religiously in
clined and, accom panied by B ro ther 
Burtless, we w ent to church—the 
P resby terian  church, to be exact 
—and B urtless and the w riter p re tty  
nearly  fell dead w hen our friend, 
Charlie, during the offertory, sang a 
beautiful bass solo, “Rocked in the 
Cradle of the D eep.’'1 H e w as in 
splendid voice ana  acquitted him self 
as an artist. W e have know n him 
for fifteen years and never before 
knew he could sing a note.

W e are pleased to announce th a t 
a new and very necessqry stage line 
has been established betw een Rud- 
yard, an im portan t farm ing tow n in 
Chippewa county, on the Soo line, and 
the th rifty  inland tow n of P ickford, 
leaving Pickford at 7:15 a. m. and a r
riving a t Rudvard a t 10:15 a. m.; 
leaving R udyard at 1:15 p. m. and 
arriv ing  at Pickford a t 4:15 p. m. 
T his is a service th a t will be highly 
appreciated by our traveling  boys and 
will be assured a liberal patronage 
from  the start.

B ro ther C. W . T hom pson, of Laur- 
ium, a faithful m em ber of the local 
Com m ittee on R ailroads and T ran s
portation , is doing good work. H e 
recently  called on the officials of the 
Soo line in G ladstone and called a t
tention  to  the necessity  of a flag stop 
for Engadine fo r tra in s No. 7 and 8. 
W e have now been notified th a t his 
request has been granted  and the flag 
stop ordered. B ro ther T hom pson is 
an ex-railroad man.

John  J. F langan, V ice-P resident 
and G eneral M anager of the Sagola

Lum ber Co., has ju st re turned 
from  the M ercy H ospital, Chicago, 
w here he had been a patien t ever 
since he suffered a m ost strangely  
peculiar accident which very nearly 
cost him his life on  Ju ly  26 last. He 
is subject to som nam bulism  and the 
day previous was suffering som e from  
indigestion. D uring the n igh t it seems 
tha t during an attack  of som nam bul
ism he arose from  bed and jum ped 
th rough  the w indow onto  a pitched 
roof of a veranda and fell nine feet 
to the lawn, in ju ring  his spine so 
severely th a t a partia l paralysis of the 
bowels and b ladder took place. As 
soon as th e  conditions would w arran t 
it, he was rem oved to  M ercy H os
pital, Chicago, and an operation  per
form ed by the em inent surgeon, Dr. 
M urphy, in which several parts of the 
vertebrae w ere rem oved. T he in
cision was eight inches long and, 
while it will be a long tim e before 
he is well, he is in a fair way for 
recovery.

W e are pleased to  notice under 
"H onks from  the  A uto City Council” 
a little  p ro test on the p art of B rother 
Bullen on our njon-communicative- 
ness on some of the jokes we played 
on our Grand Council v isitors in 
Septem ber. If  good B ro ther Bullen 
w asn’t quite so general and gave us 
a h in t as to  ju s t w hat particu lar joke 
bottle  he refers, we w ouldn’t have 
the least objection to piping it off 
to him. D oes he refe r to  a 300 pound 
m idnight arrival a t the Clifton H otel 
who had to share a davenport with 
a drunken sailor? O r does he refer 
to  the poor little  fellow who said 
in a very  plaintiff way, “ Oh, no, I 
am not sick. All I w ant is solitude?” 
Ask Jim  Ham m ell. N ext week we 
m ight tell you a little  more.

Ura D onald Laird.

Special Features in the Grocery and 
Produce Market.

Special C orrespondence .
New York, Dec. 2—No changes 

have taken place in quotations of spot 
coffees, Rio. No. 7s being quoted at 
W /2c and Santos 7s at 1 6 ^@ 16^c. In  
store and afloat there are 2,414,114 
bags, against 2,344,488 bags a t the 
same time last year. The week has 
been m ighty quiet. Several reasons 
are given, as, for instance, the sym 
pathy of the spot w ith the option 
m arket. T he la tte r has been any
th ing  but sa tisfactory  and buyers of 
real coffee have been w atching the 
situation very carefully. Stocks 
th roughout the country are said to  
be ra th er m oderate, but buyers are 
holding off; and ano ther reason  is 
th a t the holiday trade is overtopping 
everything else and all staples are 
apt to lag for the next few weeks.

T he sugar m arket lacks anim ation 
and there is only the usual in -the-ru t 
trad ing  going on. T he prevailing 
rate for granu lated  is now 4.90c. A 
year ago the quotation  for the same 
was Cc, and raw s w ere 5.06c, as com 
pared w ith 4.05c a t present.

Some good-sized sales of Form osa 
teas have been noted a t w hat are  re 
garded as good figures. A side from  
th is there is only the stereo typed  re 
ply of “N oth ing  D oing” in response 
to a search for light. Im provem ent 
is looked fo r w ith confidence as soon

as the holiday trade is over and the 
perplexing position of green teas in 
“officialdom” is settled.

Rice is show ing up well—for the 
time of year. D ealers repo rt a p retty  
good run of orders and prices are de
cidedly firm for all grades. P rim e to 
choice dom estic, 5J^@5J4c.

Spices are steady. Stocks seem to 
be ample for all dem ands and the out
look is ra th er  in favor of the seller. 
Z anzibar cloves, 20^l@21c. Singa
pore black pepper, 11J6@11J4c.

M olasses is firm. Stocks are m od
erate  and the dem and is fairly sa tis
factory. Syrups are  in ligh t supply 
and firm. Fancy is quoted a t 25@28c.

Packers of tom atoes are said to  be 
offering standard  3s very  freely at 
82J^c f. o. b. M aryland, w ithout find
ing takers. T here seem s to be an 
im pression am ong jobbers tha t a 
fu rther decline will take place and 
they are no t going to  be caught with 
the goods on them . Really desirable 
corn is in very  m oderate supply. In  
fact, there is said to be practically  no 
stock in first hands. M any retailers 
are m aking drives on tom atoes and 
lots of them  are going into con
sum ption every day. T here  is not 
much vim to the trade in peas and the 
opening prices—on last year’s b a s i s -  
do not seem to fill the buyers w ith glee. 
O ther goods show no change in any 
respect.

B utter has been steadily advanc
ing in price and stocks have been as 
steadily  reduced and the am ount in 
tran sit is not so large as to give 
encouragem ent for t low er rates. 
C ream ery specials are w orth  37c. 
T here is a good dem and for top 
grades, while o ther varieties languish 
slightly. H eld stocks, 33@34c. Im i
tation cream ery, 24@25j£c—a decided 
difference betw een the im itation and 
the real thing.

Cheese is ra th er quiet. The quota
tions are at a figure th a t m ay curtail 
consum ption som ew hat, but stocks 
are no t overabundant. W hole milk, 
1724@18c.

N ear-by eggs are ham m ering away 
to reach the 60c m ark  and they lack 
only 2c, but top grades of W estern  
stock are w orking out at 38@40c— 
this for fresh-gathered  ex tras; firsts, 
35@38c; held stock, 25@28c.

Butter, Eggs, Poultry, Beans and Po
tatoes, at Buffalo.

Buffalo, Dec. 3—Cream ery butter, 
fresh, 33@37c; cream ery storage, 30 
@32c; dairy, 25@32c; poor to good, 
all kinds, 20@24c.

Cheese—Fancy, 17 (7/l~y>c, choice, 
16/^c; poor to common, 10@15c.

Eggs— Choice, fresh, candled, 35@ 
40c; cold storage, candled 23@24c.

Poultry  (live)—Turkeys, 17@18c; 
cox, 10@ llc; fowls, 12@15c; springs, 
12@15c; ducks, 16@17c; geese, 15c. 
P ou ltry  dressed, turkeys, 17@18c; 
ducks, 18@20c; geese, 13@14c; chix, 
13@16c; fowl, 13@15c.

Beans— Red kidney, $2.75; w hite 
kidney, new $3; medium, new $2.50; 
narrow , new $3; pea, new $2.50.

Po ta toes—60(5 65c per bu.
Rea & W itzig.

Many a man performs his work as 
though he thought he was doing the 
boss a favor.
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Proceedings in W estern District of 
Michigan.

Nov. 27— In  . the m atte r of the 
A m erican E lectric  Fuse Co., bank
rupt, of M uskeon, the trustee, Paul S. 
M oon, filed his final rep o rt and ac
count show ing all his acts, in closing 
out this estate, disclosing to ta l re
ceipts of $179,599.11; to ta l d isburse
m ents in conducting the  business of 
the bankrup t as a going business, ad
m in istration  expenses, p referred  
claim s and first dividend of 5 per 
cent., $83,858.62; balance on hand for 
d istribution, $95,740.49. A n order was 
m ade by the referee calling a final 
m eeting of cred ito rs to  be held a t his 
office on D ecem ber 16, fo r the pur
pose of considering  such rep o rt and 
declaring a final dividend fo r cred
itors.

A volun tary  petition  w as filed by 
M artin  J. N aerebout, of G rand Rapids, 
and he w as adjudged a bankrup t by 
Judge Sessions and the  m atter re 
ferred  to Referee W icks. O rder was 
m ade by the referee calling a first 
m eeting  of cred ito rs to  be held at 
his office on D ecem ber 18, fo r the 
purpose of e lecting  a trustee, if de
sired, prov ing  claims, exam ining the 
bankrupt, etc. T he b ankrup t’s sched
ules show no assets, excepting a cer
tain  p rom issory  note for $207, and 
household goods, claim ed to  be ex
empt. T he follow ing cred ito rs are 
scheduled:
P eop les’ S av ings B ank , G rand

H av en  ...........................................  $ 200.00
W orden  G rocer Co.. G rand  R ap ids 74.18 
W ash b u rn -C ro sb y  Co., G ran d  R ap id s  56.00 
H . H a m s tra  Com pany, G rand  R ap id s  56.69 
W a tso n -H ig g in s  Co., G rand  R ap id s  83.20
W . H . M urphy  Co., C hicago ..........  35.75
P. Koop, C hicago ................................. 9.63
S aw yer B iscu it Co., C hicago ___  39.43
M cN eil-H igg ins Co., C hicago ___  275.04
B e a r  B ro th e rs , C hicago ................. 44.10
H . D. S palink , G rand  H av en  ___  60.00
C. W ilderom , G rand  H av en  ........... 66.33
H olland  R u sk  Co., H o lland  ..........  27.50
N atio n a l P u b lish in g  Co., D e tro it 3.00
L eslie  Ju d g o  Co., D e tro it ...................  4.50
E dw in  F a ls , Low ell ...............................  5.00

$1,040.35
A voluntary  petition  w as filed by 

John  D. Goldberg, of G rand H aven, 
and he was adjudged a bankrup t by 
Judge Sessions and the  m atte r re 
ferred  to  R eferee W icks. O rder was 
m ade by the referee calling the  first 
m eeting  of cred ito rs to be held a t his 
office on D ecem ber 18. T he follow
ing cred ito rs—all located at Grand 
H aven, except the Gobleville M illing 
Co.—are scheduled:
C ris L ock ............................................. $ 400.00
Jo h n  M. Cook .....................................  625.00
G rand  H av en  S ta te  B an k  .................  228.35
P eop le s’ S av ings B an k  ................... 90.00
Jo h n  W a c k e r  .........................................  113.97
H e n ry  N e e trin g  ...................................  20.45
B oom gard  & Son .........................  11.86
M artin  S tap  .........................................  49.46
G obleville M illing Co...........................  78.00
V anto ll B ro th e rs  ............   6.02
C. E . B radw ell ...................................  27.00
Jo h n  & H e n ry  P e llg rim  ................... 16.60
R. A. S m ith  .............................................  83 45
H e n ry  B olt ...........................................  15.'69
J . V an  D yke .......................................  27.47
D r. W . D eK lein ...................................  18.00
J . H offm an  ...........................................  114.00
K ooim an  B ro s .......................................... 4.00
C harles  P fa ff  .......................................  10.00
F . S tra u sb e rg  .....................................  5.35

$1,799.92
A ssets scheduled:

R eal e s ta te  ex em p t a s  h o m estead
an d  m o rtg ag ed  ........................... $1,200.00

M ach inery , e tc ..................................  244.00
H ouseho ld  goods, c laim ed  a s  ex em p t 200.00
Stock, w agon , e tc ., c laim ed  a s

ex em p t ...............................................  287.00
Nov. 29— In  the m a tte r  of Belcamo 

N ut B u tte r Co., bankrup t, schedules 
of the assets apd liabilities w ere 
filed, and an o rder w as m ade by the 
referee calling the first m eeting  of

creditors to  be held a t his office on 
December 17, for th e  purpose of elect
in g  a trustee , etc. T he b ankrup t’s 
schedules show the follow ing assets: 
C ash in  h an d s  of C irc u it C ou rt

„ C lerk .............................................  $ 398.34
F ix tu re s  a n d  s to ck  on h a n d  ........  212.00
D ue on open a c co u n t ....................... 125.00

$ 735.34
T he follow ing creditors are  sched

uled :
C ity  of G rand  R ap ids, ta x e s  ___ $ 17.80
B elden R eagan , G rand  R ap id s  . . .  120.00
Suffolk P e a n u t Co., Suffolk ___  330.88
B ain  P e a n u t Co., W akefield  ___  475.00
J o h n  K in g  P e a n u t Co., Suffolk . .  634.94
M ichigan T ru s t  Co., G rand  R ap ids 17.00 
C itizens Telepone Co., G rd. R pds. 39.06 
T ooker-O ’B rien  Co., S t. P a u l . .  39.08
G. R .-M uskegon  P o w e r Co.,

G rand  R ap id s  ............................... 12 45
n  D rioc n«  S I  J  n  13G. R . G as L ig h t Co., G ra n d 'R a p id s  8^00

$1,333.25
Dec. 3.—In the m a tte r of G len

g arry  M ercantile Co., bankrupt, of 
G lengarry, the tru stee  filed his first 
rep o rt and account show ing a balance 
on hand fo r d istribution  of $6,596.28 
and an o rd er w as m ade by the referee 
calling a special m eeting  of creditors 
to  be held a t his office on D ecem ber 
20, for the purpose of considering 
such rep o rt and account and declar
ing a first dividend for creditors.

Follis Sides W ith Ura Donald Laird.
M arquette, Dec. 2—B ro ther U ra 

Donald Laird being in paroxysm  of 
grief over the way Bro. W hite, of 
T raverse  City, has “taken on” about 
his well m eaning com m ent on Bro. 
W h ite ’s pet m ovem ent tow ard  legis
lation enabling travelers to vote when 
away from  home, he has asked me 
to w rite for him, as B ro ther L aird 
and m yself exchange notes occasion
ally. H e is a fellow I thoroughly  
understand and he understands me. 
I am satisfied th a t he w ent into this 
m atte r no t superficially, but w ith a 
good deal of thought and, m oreover, 
with the kindliest of feeling tow ard 
the success of the m ovem ent and also 
tow ard  B ro ther W hite  personally.

W hen he offers the opinion th a t 
such a law could hardly be crystalized 
in to  a reality, for the reason th a t the 
com m ercial traveler could hardly ex
pect any special legislation favoring 
his occupation and avoid the criticism  
of being the beneficiary of class legis
lation, I am of the opinion th a t his 
position is quite tenable and his point 
well taken. To m y mind, his diag
nosis of the case was by no m eans 
a superficial one, because his guiding 
sta r in th is m atter is not Bro. W h ite ’s 
circular le tte r  at all, but the press 
com m ents all over the country  deal
ing w ith the subject; and it m ay be 
said now that it is to be reg re tted  
th a t this m atte r has come to  be re 
viewed by press and public as a com 
m ercial traveler’s m ovem ent strictly . 
Bro. W hite  says th a t the com m ercial 
traveler is the sm allest factor in point 
of num bers which this law would af
fect and tha t the largest num ber bene- 
fitted would be railroad m en and 
m akes the astounding sta tem ent th a t 
there are about 10,000 legal student 
vo ters in our State. Is  Bro. W hite  
aw are of the fact th a t the legal voting 
age in M ichigan is 21 years and th a t 
w om an’s suffrage at the p resen t time 
appears to  have been lost and that 
children’s and little  boy’s votes don’t 
count excepting  in a straw  vote? 
This, by a careful estim ate, would 
reduce Bro. W h ite ’s 10,000 student

voters to  about 1,500—to be real gen
erous. W e ourselves of the U. C. T. 
can show a m em bership of 2,500 and 
we hardly represent m ore than  one- 
th ird  of the travelers resident in 
Michigan. T h a t would m ake 7,000 
or 8,000 travelers and I opine th a t 
this is quite as m any, if no t more, 
than the railroad men can m uster up. 
As for the vessel men, m ore than 
th ree-fourths of these vo ters come 
from  New Y ork and Ohio ports, who 
would have no p a rt in the m atter at 
all.

U ra is certain ly  no t w rong in s ta t
ing th a t this would have to apply 
to all citizens of the U nited  States, 
as well as to travelers, because it is 
only citizens of the U nited S tates 
who have any p art in vo ting  at all. 
W hen I becam e a citizen it w as of 
the U nited S tates and I never heard 
of a docum ent conferring  citizenship 
in Michigan. U ra is no fool and he 
knew before Bro. W hite  enlightened 
him that the prescrip tion  he w ants 
filled in the way of legislation would 
have to be com pounded in the M ichi
gan S tate Pill Factory . I w asn’t 
aw are th a t M innesota o r K ansas had 
a law such as Bro. W hite  proposes 
for M ichigan and it seem s th a t it is 
only quite recently  th a t Bro. W hite 
him self discovered tha t there was 
such a law. It, therefore, seems to 
me th a t it would be well for Bro. 
W hite  to inform  him self on the w ork
ings of th a t law in these S tates first 
before he refers my poor p rostra te  
friend, U ra, to  the w orking of it.

Yes, m y dear Bro. W hite, I know 
you have had m any favorable com 
m ents on this move and you m ight 
include U ra ’s as a favorable com m ent, 
too, but his poin t was th a t he was 
so solicitous for its w elfare th a t he 
looked into it fu rther and deeper than 
the m ere surface and was only hope
ful th a t while the m ovem ent was in 
a sta te  of em bryo, its defects could 
be rem edied before it took a m ore 
concrete and definite form ; but Bro. 
W hite, I opine, took the criticism  
to seriously on a superficial reading 
of it and laid him self open to the im 
peachm ent of “seeing th ings” himself.

1 cannot refrain from  offering the 
opinion th a t Bro. W hite  has become 
so enthusiastic over this pet m easure 
of his th a t he decrees th a t the oppo
site side of the question m ust no t be 
discussed at all and woe betide any 
poor fellow w ho m ay look at the sub
ject in a b roader and deeper way than 
he can see it, even though he m ay 
be ju st as solicitous for a happy ou t
come of the m atte r as Bro. W/hite 
him self m ay be. E very such im por
tan t m atter as th is is the b e tte r for 
being discussed, pro  and con, and I 
join with Bro. W hite  in his fondest 
hope tha t the cause under discussion 
will be benefitted by th is little  con
troversy . T hom as F. Follis.

W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r  th e  T rad esm an .
T he Bellevue Im provem ent A sso

ciation gave a house w arm ing in its 
new headquarters recently, with n o t
able speeches, excellent m usic and 
dancing. T he A ssociation is out after 
100 active m em bers by Jan. 1.

K alam azoo is assured of a conven
tion hall through  the strenuous efforts 
of the Commercial Club in raising a 
fund of $10,000.

A foundry twice the size of the one 
now in use at B attle Creek by the 
N ichols & Shepard Co. will be erect
ed by that com pany in the spring.

Believing th a t its industrial future 
is well established, M uskegon will 
discard the bonus plan of ge tting  fac
tories and endeavor to  sell new in
dustries seeking location there, factory 
p lants a t reasonable prices.

T he Michigan C entral Railway has 
accepted Bay City’s offer of supply
ing its new round house and machine 
shops with w ater.

T he M ichigan C entral is now ru n 
ning freight over the Lake Shore road 
from  Jackson to Toledo, thus avoid
ing the transfer a t D etro it as w ;ll 
as shorten ing  the haul.

T he cities of Jackson, B attle Creek 
and L ansing have been prom ised new 
stree t cars of m odern type.

Funds for a tuberculosis sanitarium  
are being solicited, both in the city 
and county of Jackson.

B attle Creek has adopted an ordi
nance forbidding the sale as well as 
the discharge of air guns and sling 
shots w ithin the city.

T he new ly-organized Lake Shore 
Com m ercial Club, made up largely of 
Saugatuck and D ouglas business men, 
has adopted a resolution endorsing 
stone roads th roughou t the country. 
T he Club will hold its next m eeting 
Dec. 11 at Saugatuck.

Alm a is assured of im provem ents 
at the union passenger sta tion in that 
city w ithin 90 days, a t least the rail
road com panies have been ordered to 
make additions and betterm ents w ith
in that period by the M ichigan R ail
road Commission.

Big Rapids has adopted and ord i
nance requiring  the pain ting  of tele
graph, telephone and electric light 
poles, also p rohibiting  the posting  of 
bills and notices of any kind on such 
poles.

K alam azoo Odd Fellow s have pur
chased the P ra tt residence p roperty  
on W est South street, which will be 
fitted up for lodge rooms.

L ansing advertisers have organized, 
w ith J. W . Knapp as P residen t and 
A. T. V andervoort as Secretary. T he 
club endorses the plan of holding 
county agricultural fairs in Lansing, 
s ta rtin g  the com ing year.

Genessee county will probably be 
next in line to secure an agricultural 
expert through  efforts of the F lin t 
Board of Com m erce and the granges 
of the county.

An appropriation  of $50,000, to be 
used in enlarging 4he postoffice at 
B attle Creek, will be asked for at the 
hands of the nex t congress.

D etro it is p lanning for a $3,000,000 
art cen ter in upper W oodw ard avenue.

A lm ond Griffen.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one tha t complies with the 
pure food laws of every State and of 
the United States.

M anufactured by  W ells & R ichardson Co. 
Burlington, Vt.
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M ovements of Merchants.
K alkaska—T itus & R itter have en

gaged in the m eat business here.
St. Ignace—Joe Davis has engaged 

in the grocery  business in the K rue
ger building.

Iro n  M ountain—A. L. P o rte r, deal
er in novelty goods, has filed a peti
tion in bankruptcy.

Alma—C. H. Smith, recently  of 
Reed City, succeeds Gray & Gray in 
the bakery business.

Newaygo—A. L. T rask, recently  of 
Indianapolis, Ind., has opened a res
tau ran t in the D ysinger building.

Saginaw — Slocum -H orning Co., 
dealer in im plem ents and autos, has 
increased its capital stock from  $6,000 
to $25,000.

C harlo tte—B urglars recently  en ter
ed the grocery store of A. E. Conley, 
taking a quantity  of cigars and  tobac
co and a small am ount of money.

P o rt H uron— Beard, Campbell & 
Co., wholesale dealers in carriage 
hardw are, iron and steel, have increas
ed their stock from  $50,000 to $60,000.

P o rt H uron—A lbert B. Carlisle
as sold his stock of confectionery 

to  his son, L loyd H., w ho will con
tinue the business at the same loca
tion.

St. Louis—A. A. A ndrus and George 
W ilson have form ed a copartnership  
and engaged in the grocery business 
under the style of the St. Louis G ro
cery Co.

Alma—T he H om e Lum ber & Fuel 
Co. has been organized w ith an au
thorized capital stock of $30,000, which 
has been subscribed and $15,000 paid 
in in cash.

D etro it—The Consolidated Lum ber 
Co. has been organized w ith an au
thorized capital stock of $1,000, all of 
which has been subscribed and paid 
in in cash.

V ernon—A lbert J  A ldrich, recently  
of Falm outh , has purchased the W ill 
Jones sto re  building and will occupy 
it January  1, w ith a stock of dry 
goods, boots and shoes .

F rem ont—A. C. Brink & Son, g ro
cers, have purchased the store build
ing and grocery stock of Charles A n
derson and will rem ove their own 
stock to the new Tocation.

K alam azoo—P. B. A ppledoorn & 
Sons, shoe dealers at 117 and 119 
N orth  Burdick street, celebrated the 
fifty-fourth anniversary of the estab
lishm ent of their business here Nov. 
28.

O nsted—Leland F. T ow nsend has 
sold his in terest in the general m er
chandise stock of T ow nsend  & 
S tephenson, to  H arry  L. M axwell and 
the business w ill be continued under 
the style of S tephenson & Maxwell.

Iro n  R iver—T he Peoples Supply 
Co. has been incorporated to buy and 
sell flour, feed, hay, grain, groceries, 
provisions, dry goods and clothing, 
w ith an authorized capital stock of 
$10,000, which has been subscribed 
and $1,000 paid in in cash.

E vart— E. F. B irdsell has sold his 
im plem ent stock to A lfred G. Sand
berg and W alter Allison, both  of 
Reed City, who have form ed a copart
nership and will continue the business 
under the style of Sandberg & Alli
son, taking possession Feb. 1.

Grand Ledge— Irv ing  Sheets, a 
highly respected man of th is city and 
a m em ber of the Clarke H ardw are 
Co., passed away Sunday. Deceased 
was the son of Mr. and Mrs. George 
Sheets of Craw ford county, Ohio, 
w here he w as born January  2, 1849, 
com ing to  th is vicinity w hen but a 
child and resided on a farm  ju st east 
of town until about ten years ago when 
he m oved to the city. He was a 
p rom inent m em ber of the M asonic 
order.

C harlo tte R epublican: T he resi
dence p roperty  of F red  H ubbard, on 
South Main, recently  sold to Grand 
Rapids parties, is to  be used for the 
location of a new th ree  sto ry  brick 
hotel, to be built early  next spring, 
according to the sta tem ent of a well- 
known business m an of th is city who 
is in a position to  secure inside in
form ation in regard  to the tran sac
tion. I t  is a well-know n fact tha t 
several p rom inent M ichigan hotel 
m en have been here during  the past 
few weeks looking for locations and 
investigating  the probable success o f  
a first-class hotel.

D etro it—T reasurer-elect John  W . 
H aarer, who by v irtue of the office he 
will assum e the first of the year will 
be official Sealer of W eights and 
M easures, will probably ask the 
L egislature to revise the sta tu te  
adopted a year o r tw o after 
Michigan was adm itted to the 
Union, relative to w eights and m eas
ures. H aarer estim ates th a t short 
w eights and m easures cost the people 
of Michigan an im m ense am ount of 
m oney each year, as he has received 
inform ation th a t the provisions of the 
present sta tu te  are not enforced to 
any grea t extent th roughout the State.

Sunfield—Mrs. E. D. M apes has en
gaged in general trade, purchasing 
her stock of dry goods of Edson, 
M oore & Co. and her groceries of the 
Judson G rocer Co. Mrs. M apes was 
born June 9, 1879, on a farm  five miles 
south of Sunfield, w ithin five m iles of 
the place w here she is now engaged 
in business. She was m arried June 
29, 1899, to  F rank  Mapes, who is now 
em ployed by the In ternational H a r

vester Co. in K alam azoo territo ry . 
Mrs. M apes has been in the employ 
of F. N. Cornell, general dealer at 
this place, for the past seven years, 
having had entire charge of the dry 
goods departm ent, both  buying and 
selling.

D etro it—Tw o of the large dow n
tow n stores w ere victim ized M onday 
by a new and original bogus check 
game. In  the m orning a m an en ter
ed the N ew com b-Endicott sto re  and 
sta ted  th a t he wished to pay Russell 
A. A lger’s bill. He presented  a check 
for $100 and was given $82.75 in 
change. W hen the check was re tu rn 
ed as w orthless, Mr. A lger was com 
m unicated with and declared th a t he 
knew no th ing  of the man. T he same 
plan was pursued in the store of B. 
Siegel & Co., w here a m an offered a 
$100 check in paym ent for a coat val
ued at $15 which Mrs. L. A. H ubbell 
had purchased earlier in the day. She 
had the coat charged. T he stranger 
was given $85 in change. T he de
scription furnished the police by the 
two firms tally.

Manufacturing Matters.
D etro it—T he capital stock of the 

Michigan Sprocket Chain Co. has 
been increased from  $50,000 to $100,- 
000.

D etro it—T he D etro it A uto H eater 
Co. has been organized with an au
thorized capital stock of $2,000, which 
has been subscribed and $500 paid in 
in cash.

D etro it—T he Peninsular Tool Salv
age Co. has been organized w ith an 
authorized capital stock of $5,000, 
which has been subscribed, $500 being 
paid in in cash and $4,500 in property.

Bad Axe—A new com pany has been 
organized under the style of the Bad 
Axe Brick & T ile Co., w ith an au
thorized capital stock of $6,000, of 
which $3,200 has been subscribed and 
paid in in cash.

D etro it—T he R. C. M ahon Co. has 
engaged in the flooring, roofing and 
sheet m etal w ork business, with an 
authorized capital stock of $5,000, of 
which $2,500 has been subscribed and 
paid in in cash.

D etro it—T he M urchey M achine & 
Tool Co. has m erged its business into 
a stock com pany under the same style, 
with an authorized capital stock of 
$40,000, of which $30,000 has been 
subscribed and paid in in property.

D etro it—T he K liesner-K lenner-E nz 
Co. has been incorporated to m anu
facture and sell, a t wholesale and re
tail, trunks, valises and leather goods, 
with an authorized capital stock of 
$7,000, of which $3,500 has been sub
scribed and paid in in cash.

D etro it—The D etro it M anufactur
ing Co. has engaged in business to 
m anufacture steel and m etal baskets 
and electric welders, w ith an au th o r
ized capital stock of $5,000, of which 
$3,760 has been subscribed, $100 paid 
in in cash and $2,000 in p roperty .

Gaylord—The directors of the 
M ichelson & Hanson Lumber Co., 
have filed a petition for the dissolu
tion of the corporation. This com
pany has operated for over twenty  
years at Lewiston and the completion 
of its long timber cut two years ago 
is the reason for the dissolution.

M ason—T he M ason E levator Co. 
has finished the refitting  of the old 
cold storage building here, which it 
purchased some tim e ago. Several 
thousand dollars w orth  of elevating 
and m illing m achinery have been in
stalled, m aking the plant one of the 
best equipped in the State. T he new 
elevator is run by electricity.

W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r th e  T rad esm an .
L abor conditions in the cities are 

veering about, owing to the approach 
of w inter, and the men are hunting  
jobs instead of jobs hunting  men.

Kalam azoo is considering an an ti
smoke ordinance and the Telegraph- 
P ress counsels m oderation in its en
forcem ent, saying, “b etter 1,000 fac
tories w ith great clouds of smoke 
em itting  from  their stacks than  1,000 
factories w ith smoke stacks which pro
duce no m ore sm oke than did the 
paper mills last sum m er.”

K alam azoo’s new ordinance c rea t
ing the office of Sealer of W eights and 
M easures w ent into effect T hanks
giving day.

M em bers of the Pontiac Com m er
cial A ssociation have posted cards in 
their offices reading as follow s: “The 
m anagem ent of this business will not 
consider soliciting propositions of any 
nature w hatsoever unless the person 
rep resen ting  the same bears a card 
from  the Certification Com m ittee of 
the Pontiac Commercial Association, 
show ing tha t the cause represented 
has been investigated and found to 
be legitim ate and worth}', and that 
the person soliciting in behalf of such 
cause is authorized to act in th a t ca
pacity.”

The C entral M ichigan poultry  show 
will be held a t L ansing Dec. 28 to 
Jan. 4 inclusive.

C harlo tte will have a new postoffice 
costing about $100,000.

Business m en of H astings have 
form ed an im provem ent association.

F reeport will light its streets with 
80 w att T ungstens, having accepted 
the proposition of J. D. Cool & Sons.

Greenville will have a Sealer of 
W eights and M easures, beginning Jan. 
1. T he city is also considering  boule
vard lights and will vote on a bond 
issue of $5,000 at the spring election

T he Civic League of Benton H arbor 
has d istributed  $17 in prize m oney to 
school children for proficiency in gar
dening operations. A lm ond Griffen.

N ot Needed.
W hile a traveling m an was w aiting 

for an opportun ity  to show his sam 
ples to  a m erchant in a little  back- 
w oods tow n in M issouri, a custom er 
came in and bought a couple of n igh t
shirts. A fterw ard  a long, lank lum 
berm an, w ith his trousers stuffed into 
his boots, said to the m erchan t:

“W hat w as them  ’ere th a t feller 
go t?”

“N ightshirts. Can I sell you one 
o r tw o?”

“Naup, I reckon not,” said the Mis
sourian. “ I don’t set round much 
o’nights.”

I t  takes a brave man to face a little 
woman at the head of the stairs at 2 
a. m.
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The Produce Market.
A pples—W olf R iver and Baldw ins 

com m and $2.75 per bbl. Spys and 
Snows fetch $3@3.50 per bbl.

B ananas—A dvanced to  $3.75 per 100 
lbs.

B eets—60c per bu.
B u tter—A continually  advancing 

m arket has prevailed since our last 
report, and 37c is now  realized for 
best m akes in tubs. Even a frac tion  
b e tte r than  this is possible for ex
trem ely  fancy quality. S tocks in cold 
sto rage are m oderate and reduction 
of same has been sa tisfactory  to date, 
although there is m ore b u tte r  in s to r
age than  at this tim e last year. L ast 
year b u tte r stocks in sto rage were 
unusually light. H olders of high qual
ity  b u tte r at p resen t are very firm in 
their views, and there "is a stro n g  ten 
dency to advance the m arket even at 
p resen t quotations. Local dealers pay 
26c for No. 1 dairy grades and 21c for 
packing goods.

Cabbage—$1.50 per bbl.
C arro ts—60c per bu.
Celery—$;(. per box for hom e grown.
C hestnuts—18c per lb. for M ichigan 

sw eets, and 17c for Ohios.
C ranberries— L ate H ow es have ad 

vanced to  $9.75 per bbl. T he dem and 
is active.

Eggs —  T he com paratively mild 
w eather which prevailed up to  the last 
week of N ovem ber over the g rea ter 
p art of the producing sections of the 
country, together w ith no snow fall, 
resulted  in a production  of eggs above 
norm al, and this, together w ith a com 
paratively  slack demand, resulted  in 
a heavy and dragg ing  m arket for cold 
storage eggs. T he p resen t quotations 
of 23c is only barely enough to  let the 
ow ner ou t w ithout loss, and as plenty 
of sellers are  found at this price, it 
m ay be said th a t there  has been no 
profit in the sto rage egg business up 
to  the p resen t tim e. S torage eggs 
from  now on are dependent on the 
w eather for an active m arket and for 
a profitable price. Local dealers pay 
32c for all receipts s tric tly  fresh, loss 
off.

E gg  P lan t—$1.50 per doz.
Grape F ru it—$4.25 per crate for all 

sizes of F lorida fruit. T he supply is 
increasing  and prices are considered 
very low.

Grapes— California Tokey, $2.50 per 
crate of 40 lbs. M alaga, $5@6 per 
keg of 50 to  60 lbs.

H oney—20c per lb. for w hite clover 
and 18c for dark.

Lem ons—$6.50 per box fo r Cali
fornia.

Lettuce— H om e grow n ho t house 
head, 15c per lb.; ho t house leaf, 10c 
per lb.

O nions—Spanish are  in fair dem and

at $1.40 per cra te ; hom e grow n com 
m and 40@50c per bu. C ountry buyers 
are paying 28@30c.

O ranges— Navel, $3@3.25; F lorida, 
$3 for sm all and $3.50 for good size. 
R eceipts are increasing  and it is ex
pected th a t the  quality  will be much 
b e tte r from  now on.

Po ta toes— C ountry  buyers are  pay
ing 35@40c a t outside buying points. 
Local dealers quote 45@i50c in small 
lots.

P ou ltry—T he last few days before 
T hanksgiving saw a g rea t change in 
poultry  and the sho rtage  which was 
looked for did not m aterialize o r at 
least no t to any g rea t extent. Local 
dealers pay 10c for springs and fowls; 
6c for old ro o ste rs; 8c for geese; 10c 
for ducks; 14c for turkeys. These 
prices are live-weight. D ressed are 
2c higher. T he quality of m ost poul
try  a rriv ing  is very fine.

Q uinces—$1.75 per bu.
Squash—$1.50 per bbl. fo r H ubbard.
Sw eet P o ta toes— Kiln dried Jerseys, 

$5 per bbl.; D elaw ares in bushel ham 
pers, $1.50.

Veal—6@10}4c according to the 
quality.

Bean Market Dull and Depressed.
Beans for the past week have been 

dull and ra ther on the dow nw ard ten 
dency. D ecem ber is alw ays a dull 
m onth  and w holesale grocers gener
ally tu rn  their a tten tion  to  C hrist
m as buying, ra th er  than  to  beans. Now 
th a t they  all have a few bags in 
stock, they  are no t inclined to take 
hold, even a t the cut price. E levators 
in the S tate  are p re tty  well filled up 
w ith picking stock and there is very 
little  dem and for future shipm ents at 
a price which will let them  out even. 
T here  seems to be no dropping off 
of receipts from  farm ers and nothing 
in the situation  th a t w ould point to 
a higher price for some tim e at least. 
T h ere  has been a fair dem and from  
the canners for Red Kidney beans and 
for the past few days a few of the 
o th er varieties, like Brow n Swedish 
beans and C ranberry  beans, are  ju st 
steady, w ith a very light demand.

E rn es t L. W ellm an.

The University of Southern Cali
fornia has instituted a chair of auto
mobile science, being the first univer
sity in the country to recognize the im
portance of the motor car as a subject 
of technical study and investigation 
from  the engineering standpoint.

The satisfied customer does not go 
away comparing your stock and your 
prices with those of some cheaper 
house. H e goes away thinking of the 
quality of his purchase.

The Grocery Market.
Sugar— Beet sugar is about the only 

kind sold at the p resen t time, as it 
is about 40c per hundred pounds lower 
than  cane. T his is the g rea test dif
ference in years and it is said to be 
caused by beet m en being so anxious 
to sell in o rder to get m oney to con
tinue operations. Some people are 
still prejudiced against beet sugar and 
think th a t it is inferior to cane, but 
U nited S tates chem ists who have 
analyzed both, say one is as good as 
the o ther for any purpose.

T ea—T here seems to be m ore ac
tivity  in the m arket, with prices firm 
and unchanged. T he m arket in Japan 
is now considered closed, the to tal 
shipm ents to A m erica being about 
2 l/2 m illion pounds sho rt of last 
year. C onsiderable activ ity  is show n 
in Form osas. T he m arket is practic
ally over, w ith a shortage in exp o rta 
tions of nearly  five m illion pounds, 
and im porters look for h igher prices 
after January  1. T hose willing to  
sell now find a ready m arket a t firm 
prices. T he crop of Ind ia  tea  will 
exceed last year’s by about twelve 
million pounds, but only the low er 
grades have show ed any decline. 
Good teas have brought good prices. 
Ceylon teas do no t show up as well 
in quality  bu t prices for all descrip
tions have advanced, w ith an increas
ing dem and. T he m arket on China 
teas is quiet and unchanged.

Coffee— Rio and Santos grades have 
declined 34c. The decline is specula
tive, being affected by foreign w ar 
and financial conditions. T here has 
been a rum or from  Brazil th a t the 
valorization in terests intended to  un
load its stock of held coffee in the 
U nited S tates in o rder to p lacate the 
U nited S tates G overnm ent and induce 
it to  drop its su 't. T his held stock 
am ounts to alm ost a m illion bags 
and if throw n on the m arket would, 
undoubtedly, cause a slump, if the 
arge opera to rs did no t preven t this 

by buying it in. T h is they  would 
probably do, however. Mild coffees 
are also a little  w eaker in sym pathy. 
Java and M ocha dull and unchanged. 
T he general dem and for coffee is 
poor.

Canned F ru its—T he dem and is 
gradually  increasing, as receipts of 
fresh fru it are sm aller and will be 
light for m any m onths. Jobbers have 
about all their fu ture o rders filled and 
as these goods will last the  re ta iler 
for som e time, no g rea t dem and is 
looked for.

Canned V egetables—T here  is very 
little  doing in the tom ato  m arket and 
no change for the week, prices hold
ing up rem arkably  well considering 
the lack of dem and. I t  is reported  
th a t no t m ore than  17 per cent, of 
the pack of tom atoes is left in the 
hands of the packers, which is a very 
sm all quantity  for so early  in the 
season. T h ere  is som e little  dem and 
for fancy corn bu t supplies are  lim it
ed; fancy shoepeg is practically  ex
hausted. O w ing to the sho rt pack in 
M aine o th er fancy corns are m uch 
sought after. Pears are unchanged 
and practically  unobtainable except 
n second hands.

Dried F ru its— P runes are firm, es
pecially in large sizes, which are quite 
scarce and command a good premium.

A pricots are stro n g  and in good de
mand. T here has been quite a 
s treng then ing  of the m arket on evap
orated  peaches on the coast, but the 
price here has hardly advanced a t all. 
It no doubt will very shortly .

Syrups and M olasses — Glucose 
show s no change for the week. Com 
pound syrup is in fair dem and at 
ruling prices. Sugar syrup is quiet 
and unchanged. M olasses is active 
and quotations in New O rleans are 
higher.

S tarch—T here  has been a decline 
of 10c in Muzzy bulk and B est bulk 
and packages.

Cheese—T h e m arket is firm at 
prices ranging the same as last 
week. T he consum ptive dem and is 
norm al for the season. T he m arket 
is in a healthy condition and not 
likely to  change any in the near fu
ture. T here has been a much larger 
m ake of part skim cheese th is fall 
than  usual on account of high prices, 
and it is difficult to  get m ore than  
13@14c for the very best of th is grade.

Rice—Prices are unchanged and 
while selling at reasonable quota
tions, the m arket is a little  higher 
than  a year ago. New crop Japan  is 
arriv ing  and is said to be of good 
quality.

Cocoa—T he m arket is firm and 
prices of m any lines have been ad
vanced w ithin the past tw o weeks. 
T he dem and is increasing every year, 
as is show n by the im ports, which 
were larger during  the p resen t year 
than in 1911.

Pickles—The m arket is very firm, 
after the advance of some tim e ago 
and will continue firm as supplies are 
not large and the pack was the sm all
est in th irty  years in some sections.

F ish—T he dem and for m ackerel 
has been slack owing to the holiday 
season. T he m arket, however, is 
ra th er in buyers’ favor, w ith the ex
ception of large N orw ay fish, which 
are scarce and firm. Cod, hake and 
haddock are m oderately active at 
form er prices. Salm on of all grades 
is unchanged and quiet. D om estic 
and im ported sardines in light de
m and at ru ling  prices.

Salm on—T he opening prices on the 
1912 pack of salm on w ere m uch lower 
than  in 1911 and it is though t to have 
caused a g rea t increase in the  de
mand.. T he re ta iler m igh t increase 
sale if he w ould take salm on as a 
substitu te  for m eat as it m aks a much 
cheaper food.

P rovisions—Smoked m eats áre J4c 
higher, w ith a good consum ptive de
mand. Pure and com pound lard is 
also firm at unchanged prices w ith 
a good demand. B arreled pork, 
canned m eats and dried beef are in 
slow dem and and sho rt supply, a t un 
changed prices.

D on’t w ait for the tim e to  come 
when you need friends to m ake them. 
M ake them  now and let them  use you 
first.

T o  sell a custom er som ething he 
does not w ant is to send him home 
to  develop a grouch against the store.

You have to adm ire the hen th a t 
does as much scratching when she has 
one chicken as w hen she has a dozen.

mailto:3@3.50
mailto:3@3.25
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W ild Cat Schemes One Hundred 
Years Old.

T he student of early M ichigan his
tory  will find that there were get-rich- 
quick schem es way back in territo rial 
days, and tha t some of these were 
of a nature to m ake the m odern 
schem es look am atuerish. One of the 
earliest of these schem es was based 
on the first bank established in Michi
gan territo ry , in 1806. In  fact, this 
first bank was the get-rich-quick 
scheme itself. T he prom oters of this 
first bank as a first step built a m as
sive bank building, one sto ry  high, but 
with walls heavy enough to w ith
stand an arm y and with windows 
heavily barred with iron and the doors 
re-inforced with steel bars and fur
nished with ponderous bolts and locks. 
W hen the bank was ready to open a 
couple of im pressive looking men a r
rived from  the E ast w ith $19,000 in 
gold coin and this real m oney was 
im posingly displayed in the windows. 
In  those days real m oney in Michigan 
was w orth traveling  quite a distance 
to see, even as a window display. The 
bank took out a charter for 101 years, 
with $1,000,000 authorized capital and 
the business men of D etro it were in
vited to get in on the ground floor 
at $25 a share. W hen M ichigan’s abil
ity to subscribe had reached its limits, 
$10,000 m ore stock was issued and 
this was sold in ' the E ast at $3 a 
share. T hen the p rom oters started  
the p rin ting  presses and $150.000 of 
neatly engraved bank bills were 
issued. T hese bills were taken E ast 
in bundles for circulation through  the 
New E ngland sta tes and New York. 
A bout this tim e the prom oters also 
w ent E ast and they took with them  
the $19,000 gold coin which had been 
displayed in the w indow as bait and 
not long after M ichigan's first bank 
closed its doors. The m odern irre
sponsible bank prom oter is in the in
fant class as com pared w ith the artist 
of a century ago.

M ichigan h istory  will furnish o ther 
instances of the spectacular in m ush
room  banking. W hen M ichigan be
came a State in 1837 the W est was 
having a g rea t boom, and in Michigan 
the boom was especially strong. 
T ow ns were being built on paper 
w herever the m ap showed that a town 
ought to be built and the p rom oters 
of those tow ns had their maps made 
show ing schools, court houses, church
es, parks and o ther accessories of real 
city life. V illage lo ts were sold at 
boom prices and everybody was get
ting rich trad ing  real estate. A m ong 
the “cities” th a t were thus built in 
W estern  M ichigan were Ada and P ort 
Sheldon. O ne of the phrases of this

boom period was the chartering  of 
S tate banks with righ ts of issue. These 
banks were sta rted  in every town 
and a t every cross road and even 
out in the woods, and every bank 
could issue its own bank bills. The 
S tate banking law required the bank 
to have a certain  am ount of specie in 
its vaults as a basis fo r the circula
tion and as a guarantee of good faith. 
A lpheus Felch, afterw ard  G overnor 
of the State, was Bank Exam iner in 
the wild cat days and in one of his 
repo rts he called atten tion  to a con
dition he did not approve of. T he 
same gold served a s tring  of banks 
as a basis for their respective circula
tions. The first bank visited would 
have the requisite am ount in the 
vaults and the same gold would be 
at the next bank to be counted again 
when the Exam iner arrived, having 
been hurried  across country  by m es
senger, and the process would be 
repeated a th ird  and fourth  time. In 
the early  ’40s the boom collapsed and 
Michigan had a very  distressful tim e 
for about ten years thereafter.

John  W . Sibben, fo rm er Cashier of 
the F irs t N ational Bank of M anistee, 
was sentenced in the U nited  S tates 
Court in this city last week to  the 
Federal prison at F o rt Leavenw orth, 
Kan., for seven years and six m onths. 
H e was Cashier of the Bank for about 
fifteen years and appropriated  $44,300 
of the bank funds to his own use. 
H is peculations extended over a series 
of years, but four years ago he quit 
and since then his chief am bition was 
to keep his tracks covered. An un
expected visit of the bank exam iner 
discovered the true condition and he 
confessed before charges w ere made 
against him.

F rederick  A. Gorham, of the M ichi
gan T ru s t Company, has a handsom e 
new hom e on K ent H ills, near the 
no rthern  edge of town, about tw o 
miles from  his office. H e walks to 
his office nearly  every m orn ing  when 
the w eather is p leasant and usually 
walks hom e in the evening. H e does 
not go hom e to lunch, however.

W illiam  R. Shelby, V ice-President 
and T reasu re r of the G. R. & I. R ail
road, is receiving the felicita tions of 
his friends th is week upon having 
rounded out his th ree score years and 
ten. Mr. Shelby has lived a well 
ordered  and sane life and this, w ith a 
rugged constitu tion  inherited  from  
ancestors who helped m ake the early 
h istory  of the N ation, m akes him at 
an age w hen o thers often show signs 
of decay still in the prim e of life, w ith 
both  the ability and the willingness 
to enjoy living. F o r m ore than  forty

years Mr. Shelby has been an active 
factor in the m anagem ent of the G. 
R. & I. R ailroad and in the prom o
tion and developm ent of W estern  
Michigan. H e has been a good citi
zen in every sense of the term , broad 
gauge in his business m ethods, wise 
as a counselor, genial as a friend, and 
always ready to help along any good 
cause. At the next m eeting of the 
d irectors of the G. R. & I. R ailroad 
in P ittsburg , on D ecem ber 23, he will 
tender his resignation, with the re-
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quest to be placed on the retired  list 
under the service rules of the P enn
sylvania system . H e will be entitled 
to the pension which goes w ith re
tirem ent when the age lim it has been 
reached. H e will continue to make 
th is city  his hom e and, no doubt, will 
continue to m ake his headquarters in 
som e quiet corner of the old office, 
but official duties will no longer hold 
him at his desk when tro u t fishing 
tim e comes or w hen the honk of the 
wild goose is heard in the land. He 
is p lanning a trip, either to California 
or to Florida, for the w inter and may 
go abroad in the spring. W hatever 
he may do or w herever he m ay go 
the good wishes of G rand R apids and 
of W estern  Michigan will be w ith 
him.

Kelsey, B rew er & Co. have entered 
into an agreem ent to purchase all the 
stock of the LaC rosse Gas and E lec
tric  Co., of LaC rosse, W is., all the 
stock of the Peoples L igh t and H eat 
Co. and the com m on stock of the 
M erchants Public U tilities Co., of 
Indianapolis, in all with a  par value 
of som ething like $2,000,000, and p ro 
pose to  exchange the same for $1,- 
700,000 p referred  stock of the A m eri
can U tilities Com pany, w ith $595,000 
com m on stock bonus. T he A m eri
can Public U tilities Co. will increase 
its ou tstand ing  capitalization of 
$2,200,000 preferred  and $770,000 
com m on stock to provide for this en
largem ent, and also to provide $500,- 
000 additional capital for im prove
m ents etc. To handle the deal Kelsey, 
B rew er & Co. have undertaken to 
organize a syndicate, giving the p res
ent stockholders in the A m erican 
Public U tilities Co. subscription pre
ferences, this syndicate to  finance the 
purchase and to m arket the stock. 
Subscribers to the syndicate will be 
privileged to receive par to the am ount 
of their paym ents in the preferred  
stock of the A m erican U tilities, w ith 
35 per cent, com m on stock bonus, or 
if they  allow their paym ents to rem ain 
until the syndicate is dissolved they 
will participate in the profits. T he 
investing public will be perm itted  to 
subscribe for the p referred  stock at 
par with 35 per cent, com m on stock 
bonus. A brokerage of 5 per cent, 
will be allowed for m arketing  the 
stock. T he subscriptions will close 
D ecem ber 15 and the last paym ent 
will be due Janu ary  15. T he two 
Indianapolis com panies to be acquired 
have steam  electric p lants for light 
and pow er and d istribu te  the surplus 
heat as a com m ercial proposition. 
T he tw o com panies have heretofore 
been com petitors, but under the new 
m anagem ent will be m erged. The 
LaC rosse com pany contro ls the elec
tric  lighting  and gas business of L a
Crosse, W is. T he th ree com panies 
have m ortgage bonds ou tstand ing  to 
the am ount of $2,500,000 and the M er
chants Public U tilities Co. has an 
issue of p referred  stock. T hese bonds 
and the p referred  stock will rem ain 
upon the p roperties as underly ing  se
curities. N o sta tem ent is m ade of the 
earnings of the th ree  properties, ex
pense of operation, fixed charges, as
sets o r liabilities, and no inform ation 
is afforded as to  the sta tus of the

franchises and o ther data which is 
usually regarded as essential in in
telligent investing. T he prospectus 
is also silent as to w hat Kelsey, 
Brew er & Co. paid for the properties 
which they propose to tu rn  over to 
the holding com pany at the price 
named.

Q uotations  on Local S tocks and  Bonds- 
B id. A sked.

Am . G as & Elec. Co., Com. 86 90
Am. G as & E lec. Co., P fd . 45 47
Am. L ig h t & T ra c . Co., Com. 429% 433
Am. L ig h t & T rac . Co., P fd . 108 110
Am. P ub lic  U tilitie s , Com. 69 70
Am. P ub lic  U tilitie s , P fd . 81% 82%
Can. P u g e t Sound L br. 3 3
C ities Service Co., Com. 110 115
C ities S erv ice  Co., P fd . 87 89
C itizens’ T elephone 97 98
C om w ’th  P r. Ry. & L t. Com. 66 69
Com w ’th  P r. R y. & L t. P fd . 90 91%
D ennis S a lt & L br. Co. 90 90
Elec. Bond D eposit P fd . 77 80
F o u r th  N a tio n a l B ank 200 203
F u rn itu re  C ity  B rew in g  Co. 60 65
Globe K n itt in g  W orks, Com. 115 117
Globe K n itt in g  W orks , P fd. 99 100
G. R. B rew in g  Co. 175
G. R . N a t’l C ity  B ank 180
G. R. S av ings  B an k 212 212%
H o llan d -S t. L ouis S u g a r Com. 8% 9
K en t S ta te  B ank 266
M acey Co., Com. 200
L incoln  G as & Elec. Co. 38 40
M acey C om pany, P fd. 97 98
M ichigan S u g a r Co., Com. 
M ichigan S ta te  Tele. Co., P fd . 
N a tio n a l G rocer Co., P fd

70 75
100 101%

91 93
Old N a tio n a l B ank 208%
P acific G as & E lec. Co., Com. 65 66
Pacific  G as & E lec. Co., P fd . 91 93
P eoples S av ings  B ank 250
T ennessee  R y. L t. & P r ., Com. 
T ennessee  Ry. L t. & P r ., P fd.

. 23% 25%
77 78

U nited  L ig h t & R ailw ay , Com., 79 81
U n ited  L t. & R y., 1st P fd. 
U n ited  L t. & R y., 2nd P fd .,

84 85

(old)
U n ited  L t  & R y., 2nd P fd .,

79 80
(new )
Bonds.

75 76

C h a ttan o o g a  G as Co. 1927 95 97
D enver G as & E lec. Co. 1949 95% 96%
F lin t G as Co. 1924 96 97%
G. R. E d ison  Co. 1916 98% 100
G. R. G as L ig h t Co. 1915 100% 100%
G. R. R ailw ay  Co. 1916 100 101
K alam azoo  G as Co. 1920 95 100
S ag inaw  C ity  G as Co. 1916 

•E x -d iv idend .
99
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W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r th e  T rad esm an .
In  a recen t ta lk  a t Lansing, E. C. 

L indem ann gave advice on how to 
secure the “city beautiful” th a t will 
apply everyw here. H e said: “ G et 
parks and public grounds out of poli
tics. Buy or secure options on avail
able park  areas near o r in the city, 
w ith an eye to  the future. E m ploy a  
com petent m an upon the basis of ef
ficiency w ho can p lan  fo r the future 
and keep him forever free from  the 
whim s of councils o r elections, so 
th a t he will be able to  w ork out a 
plan which will have som e continu
ity .”

T he Com m ercial Club of H ow ell is 
tak ing  steps tow ard  securing free 
mail delivery fo r th a t city.

T he T hree  R ivers Com m ercial Club 
has been form ed a t T hree R ivers and 
one of the first m atte rs  taken up will 
be the securing  of a farm  expert for 
St. Joseph county.

L ansing clo th iers m et and agreed 
th a t sto res will rem ain open until 9 
o ’clock each n igh t during  the week 
before Christm as, except S aturday 
night, w hen 10:30 will be the closing 
hour. A s to  the business outlook, 
every m em ber is confident th a t 1913 
will be b e tte r than  w as 1912.

D r. Burr, a m em ber of the  special 
com m ittee on garbage disposal at 
F lin t, has gone to  Europe, w here a 
special study  will be m ade of garbage 
reduction  m ethods.

L ansing will s ta r t  w ork  soon on its 
city  m arket.

The Battle Creek Horticultural So

ciety now has fifty-four m em bers. The 
Society p lans to  have the parking on 
all residence stree ts adorned w ith 
bloom ing plants and flowers.

K alam azoo has secured the final 
link in its southern  boulevard system  
and w ork in com pletion of the boule
vard will be s ta r te r  in the spring.

K alam azoo celery grow ers are 
pleased over the season’s crop. Cel
ery has been bring ing  good prices 
righ t along. A lm ond Griffen.

“I ’m no t a politician, but I ’m g e t
ting  a rake-off all the sam e,” said the 
lawn to the gardener who was rem ov
ing the fallen leaves.

Give a man advice and tell him to 
take it for what it is worth, and it will 
probably go unheeded.

We recommend
6% Cumulative Preferred 

Stock
of the

American Public 
Utilities Company

To nei 7 Y  %
Earning th ree tim es the am ount re
quired to pay 6% on the  preferred 
stock. O ther inform ation will be 
given on application to

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.

Fourth N ational B ank
Commercial

Deposits

Per Cent 
In terest Paid 

on
Certificates of 

Deposit 
Left

One Year

Surplus 
and Undivided 

Profits

$250,000

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO

Per Cent 
In terest Paid 

on
Savings
Deposits

Compounded
Sem i-A nnually

Capital
Stock

$300,000

United
State»
Depositary



8 M I C H I G A N  T R A D E S M A N D ecem ber 4, 1912

pCfflGANpADESMAN
(U nlike a n y  o th e r  p ap e r.)

D E V O T ED  TO T H E  B E S T  IN T E R E S T S  
O F  B U SIN E S S  M EN .
P u b lished  W eek ly  by

TR A D ESM A N  COM PANY.
G rand Rapids, Mich.

S ubscrip tion  P rice .
One do llar p e r  y ea r, payab le  s tr ic tly  in 

advance.
F ive do llars  fo r s ix  y ea rs , p ayab le  in 

advance .
C anad ian  su b sc rip tio n s, $2.04 p e r  yea r, 

payab le  in  advance.
S am ple copies, 5 c e n ts  each.
E x t r a  copies of c u r re n t issues, 5 ce n ts ; 

issues  a  m onth  or m ore old, 10 cen ts ; 
issues  a  y e a r  or m ore old, 25 cents.
E n te red  a t  th e  G rand  R ap ids Postoffice 

a s  Second C lass M atte r .
E. A. STO W E, E d ito r.

December 4, 1912.

GOOD ROADS.
The salvation and uplift of rural 

America depend more upon the build
ing of good roads than upon any 
one other thing. The farmer and the 
people of the small towns and vil
lages do not understand this now, 
therefore they need to be educated to 
the fact that money spent for good  
roads is not money thrown away, 
whereas money spent for makeshift 
improvements is worse than thrown 
away. They must be taught that 
good roads are not a luxury, but a 
necessity, and that the cost of their 
building is not extravagance begotten  
of the automobile, but simply a wise 
investment on the part of every com 
munity everywhere, without regard to 
what sort of vehicle is favored by 
those who travel over the roads.

T H E  SOCIAL SID E .
Decem ber will be a busy m onth 

with the m erchants. I t  is th e  m onth 
of the holiday trade and this ought 
to m ean one continuous round of 
rush. Then will come the inventories 
ind then the clearing sales and then 
ivhat? Follow ing the holidays there 
is always a dull period of two or 
three m onths. I t is alw ays a sort 
of h ibernating  season with business, 
as it is with bears. The wide awake 
business man, however, will not imi
tate  the bears in craw ling into their 
holes. On the contrary , during that 
time when business is in the w inter 
doldrum s is when the live business 
m an will be m ost active in prom oting 
the social life of the com m unity in 
which he lives. He should forget 
dollar chasing long enough to do his 
full slhare—and then som e—tow ard 
m aking everybody in tow n acquainted 
and friendly and the long w inter 
evenings enjoyable. He can do this 
through the church, the lodge, the 
neighborhood gathering , the sleigh- 
ride, the popular en tertainm ents and 
in various o ther ways. Incidentally , 
sight should not be lost of the oppor
tunities for town boosting  which the 
w inter brings. Get the business men 
and their wives together to ta lk  over 
plans for m aking the tow n better. 
W hat im provem ents are needed? 
W hat betterm en ts are needed? Are 
the schools w hat they should be? Are 
m ore trees and shrubs and flowers 
w anted? Are the town stree ts or the 
country  roads w hat they should be? 
A re the farm ers who make your town

the trad ing  cen ter given the trea tm en t 
th a t pleases them ? T hese are only a 
few of the questions th a t may well 
be taken up for consideration during 
the dull period in w inter, and these 
are all questions in which the active 
business m an should take a forem ost 
part. The business m an who gives 
much a tten tion  to social and town 
im provem ent w ork will no t be w ork
ing in vain. H e will be getting  better 
acquainted with his fellow citizens 
and his own position as a good citizen 
will be streng thened  and his store 
will, m ore than ever, become a center 
of activity and public in terest.

T H E  N E W  CREED.
T he Federal Council of the C hurch

es of C hrist in Am erica, representing  
th irty -tw o denom inations, will m eet 
in Chicago, to-day and for six days 
thereafter, to hold its first convention 
to review federation w ork on a na
tion-w ide scale. M ore than  17,000,000 
church m em bers are represented  by 
the delegates. Form al adoption of a 
new social creed which is to be the 
social w ork standard  of all the 
churches belonging to the federation, 
is to be one of the m ost im portant 
c ts of the conference. T he adoption 

of a com m on religious creed is fo r
bidden by the constitu ton  of the fed
eral council. T he social creed, how 
ever, is intended to  be the basis of 
the civic w ork of the churches, 
fu rtherance of which is a leading 
purpose of the coucil.

New features of the social creed ot 
the council are as follow s:

The church must stand: .
For the protection of the family by 

the single standard of purity, regula
tion of marriage afid proper housing.

For fullest development of the 
child by education and recreation.

For the abatement and prevention 
of poverty.

For the conservation of health.
For safeguarding the right of all 

men to an opportunity for self
maintenance and for protection of 
workers from the hardship of en
forced unemployment.

T he new features of the social 
creed are intended to  supplem ent 
and bring  up to  date the hum ani
tarian  provisions of the social creed 
of the council which has been stand
ing for four years. Old age p ro
vision, abolition of child labor, living 
wage, reduction of hours of labor, 
equitable division of the products of 
industry  and pro tection  of wom en 
w orkers are the chief features of the 
the existing  creed.

L E T  JOY PR EV A IL.
Now is the tim e when the m erchant 

who has a grouch should take his 
vacation. I t  is a good time, also, for 
the m erchant who is constitu tionally  
acid in his disposition and tem per to 
take a m onth off. If the m erchant 
feels th a t he cannot well get away 
he should at least give his grouch a 
vacation and sw eeten up. O f all 
seasons in the year the holiday season 
is the tim e when cheerfulness, friend
liness and good will should be in evi
dence, w hen optim ism  should prevail, 
when the  happy fram e of m ind should 
be to the front. All the w orld is 
happy, expectant, loving and eager

and the m erchant who would chill the 
C hristm as spirit by his own surly 
m anner has no business behind the 
counter. If he cannot cheer up with 
the rest of the w orld he ought to 
quit, o r give his wife a chance to run 
the business fo r hint.

T he C hristm as season calls for good 
nature, kindliness, a desire to accom 
modate, and of all else a genial and 
cordial smile. If a custom er asks to 
have an article put away for C hrist
mas, do not do it grudgingly, but be 
glad to do it and show you are glad. 
If a custom er asks to have a certain 
purchase kept secret, en ter heartily  
into the plan and never let it be said 
that you leaked. Be sure th a t your 
delivery system  is w hat it should be 
and tha t there will be no d isappoint
m ents by reason of your carelessness 
or th a t of your employes. Im press 
upon your employes, clerks, book
keepers, errand boys and drivers the 
im portance of the cheerful m anner 
and cheery voice. T hey will, undoubt
edly, be rushed before the glad bells 
ring, but, no m atter how rushed they 
m ay be, there should be no excuse 
for ill tem per. Set the example your
self.

TRICKY A N D  D ISH O N E ST .
T he M ichigan Inspection Bureau 

has not been giving Grand Rapids a 
fair deal and ought to be asham ed 
of w hat the records show has been 
its policy. T he Inspection Bureau rep
resen ts the fire insurance in terests of 
the S tate and through  it the rates of 
insurance are determ ined. Four or 
five years ago the bureau m ade an 
inspection of conditions in Grand 
Rapids and in its repo rt indicated how 
m ore favorable rates could be secured 
if certain changes in the w ater m ains 
and fire departm ent equipm ent w ere 
made. T he city complied w ith the 
conditions imposed, o r m ost of them , 
and then, instead of g ran ting  the m ore 
favorable rates prom ised, the Bureau 
pointed out o th er im provem ents as 
essential before any concessions could 
be made. T hese new conditions in
cluded a new pum p for the w ater 
departm ent, a rem odeling of the down 
town mains, the extension of mains, 
the building of a new  engine house 
and various changes in the fire alarm  
system . T hese conditions w ere com 
plied with and now the Bureau de
m ands still fu rther changes and im
provem ents before the city can obtain 
re tu rns on w hat has already been done. 
T he policy of the Bureau has been 
tricky and dishonest. In stead  of ap
pealing to a m anagem ent th a t will 
stoop to such m ethods the city au tho r
ities and the A ssociation of Com m erce 
should lay the m atte r before the 
S tate  authorities to ascertain  if there 
is no t some way to compel the in
surance in terests of the S tate and 
their Inspection  Bureau to  observe 
the o rdinary  rules of business good 
faith.

M O NEY IN  IT.
T he plan to build an autom obile 

road from  Chicago through  W estern  
Michigan to M ackinaw, touching at 
the points of in terest along the way 
and with due regard  to scenic effects, 
is rapidly taking form  and it is easy 
to believe th a t it is but a question of

tim e w hen such a road will be built, 
not as a S ta te  enterprise, but by the 
co-operation of the various com m uni
ties and counties th rough which the 
road will pass. M ost of the counties 
in W estern  M ichigan now have the 
county system  of road im provem ent 
and, w ith the Chicago to M ackinaw 
road in view, the disposition is to 
build the county roads so as to make 
the good roads of the county connect 
w ith the good roads of the adjacent 
counties, thus creating  a continuous 
route. I t  will take time to put in 
all the connecting links, but each year 
will see the m ileage of good roads 
m ade longer and the lapses m ade 
shorter. T his road will be a g rea t 
th ing  for M ichigan. I t will tu rn  the 
autom obile tou ris t travel in our direc
tion and th is should m ean thousands 
of dollars b rought into the S tate every 
year. T he autom obile touris ts are, 
as a rule, people of means. T hey are 
off for a good tim e and they are good 
spenders. E very  tow n along the route 
will be benefitted and every farm  
ow ner will receive his share of the 
good. T he sum m er tou ris ts are w orth 
thousands of dollars annually  to W is
consin and M innesota, w here the pol
icy has been to encourage them , and 
they are w orth  m illions of dollars 
annually  to the New E ngland states. 
M ichigan can offer as varied and as 
a ttrac tive  scenery as W isconsin or 
M innesota and in the N orthern  part 
of the S tate will offer views th a t will 
rival the best th a t New England can 
do. W ith  good roads there is no 
reason why M ichigan should not have 
a  share of th is good paying and in 
every way desirable traffic.

O ne of the sure evidences of fitness 
for self governm ent is the ability to 
accept defeat a t the polls in a spirit 
of w illingness to abide by present 
results in the happy hope of having 
b e tte r luck next time. M easured by 
this standard  the wom en of M ichigan 
are fit to vote, bu t they can’t—not 
yet. T he early  re tu rns from  the re
cent election w ere in favor of the 
constitu tional am endm ent giving them  
the suffrage and, very  naturally , they 
w ere jubilant. T he com plete re tu rns 
reverse the early figures and the 
am endm ent seems to  be defeated by 
a few hundred—by ju st enough to 
produce vain regre ts. T he wom en— 
outside of one wom an in Grand R ap
ids and ano ther in D etro it—are taking 
their defeat w ith a cheerfulness and 
philosophy th a t m akes the m ost in
vetera te  wom an hater alm ost so rry  he 
voted against them . T hey are show 
ing an excellent tem per, also, in their 
p reparations to  have ano ther try  at 
the proposition a t the earliest possi
ble m om ent, which will probably  be 
in the spring  election. I t  is no t the 
purpose of this paper to express sym 
pathy  e ither fo r or against the cause 
of wom an suffrage, but the way the 
wom en have carried them selves in 
their d isappointm ent is certainly 
w orthy  of com m endation. T here  has 
been no em otionalism  in the ir con
duct, no w eeping or wailing, no sen
tim ental p ro testa tions and no dem on
stra tions of w rath . T hey  have be
haved them selves very sensibly, as 
well as m en would have done under 
sim ilar circum stances.
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M EN O F MARK.

Thomas Friant, W hite Pine and Sugar 
Pine Pioneer.

In  W estern  M ichigan when lum 
berm en are asked to point to a man 
whose success in life has been due 
to the possession of g rea t ability they 
generally  suggest T hom as F rian t, of 
G rand Rapids, as an example. Mr. 
F ria n t’s nam e is interw oven w ith the 
h isto ry  of the lum ber industry  of the 
G rand river valley and o ther sections 
of M ichigan and in la ter years has 
becom e widely know n am ong those 
interested  in lum ber investm ents. The 
prom inence he has thus achieved 
m akes the sto ry  of his career of much 
in terest. H e has had to do with 
alm ost every phase of the m anufac
tu re  of lum ber from  the felling of 
the trees in the forest, through the 
processes of river driving and so on, 
to  u ltim ate use of the products of the 
forest.

T he son of a lum berm an, Mr. F rian t 
was born F ebruary  16, 1840, in a house 
tha t stood w here the cem etery is now 
located, on the top of the hill above 
Plainfield village, ten miles north  of 
G rand Rapids. H is father, Cornelius 
F riant, was born in New Y ork State 
in 1803 and in his youth helped to 
build the fam ous locks at Lockport, 
N. Y. In  1837, the year th a t Michigan 
was adm itted to the Union, he m igra t
ed W est and becam e a pioneer of this 
rapidly developing State. H e settled 
on a hom estead and shortly  after
w ard built m ills a t Childs’ Mills and 
G ibralter, near the m outh of the 
Rouge river. I t  was amid such su r
roundings, which unquestionably were 
the inspiration in the shaping of his 
subsequent career, that T hom as F rian t 
spent his boyhood. F o r sixteen years 
he played and w orked around the 
m ills and farm, incidentally acquir
ing education in the distric t school. 
O ne w inter he taught the village 
school at Plainfield and the nex t win
te r he wielded the birch at the C arpen
ter school house, betw een Plainfield 
and Rockford.

In 1858 he began the serious busi
ness of life as book-keeper for H op
kins & F riant, a partnersh ip  existing 
betw een John  W . H opkins and 
G eorge W . F rian t, an elder bro ther. 
T h is firm was engaged in the forw ard
ing and com m ission business in Grand 
Flaven. H is salary was $25 a m onth, 
bu t the re tu rns w ere much greater, 
fo r it was here th a t young F rian t 
learned to inspect lum ber and m aste r
ed the fundam entals of the great busi
ness in which for half a century  he 
w as to  be a conspicuous figure.'

In  1860 Galen E astm an; a vessel 
ow ner, tem pted  him w ith a salary of 
$80 a m onth  to make a change of 
base and he rem ained with' Mr. E ast
m an for a season. F o r a tim e 
th ereafte r he bought shingles at Plain- 
field for a Chicago concern. In  1861 
M r. F rian t left the lum ber business 
and retu rned  to the old hom e at 
Plainfield and for th ree years con
ducted a pharm acy. T hen he re tu rn 
ed to lum bering as a lum ber inspector 
for G ilbert Young, at M uskegon. In 
1865 he was book-keeper for Nelson, 
Com stock & Co., m anufacturers of 
furniture. In  1866 he became book

keeper for Com stock & W aters, com
posed of C. C. Com stock and H arry  
W aters.

A t th a t time T. S tew art W hite, a 
man w hose name is inseparably in ter
woven w ith Mr. F ria n t’s subsequent 
biography, was engaged in w ork for 
the G overnm ent at Grand Haven. In 
1868, when Mr. F rian t desired to bid 
for the con tract for driving the Grand 
river logs and assorting  and deliver
ing them , he form ed a partnership  
with Mr. W hite  under the name of 
W hite, F rian t & Co. T h is connec
tion existed for m ore than forty  years. 
T hey were entirely  successful and in 
1869 they took a two y ears’ contract 
driving the G rand river, the firm 
changing its name to W hite  & Friant. 
A fter tha t time the W hite  & F rian t 
operations on the Grand river became

an.estab lished  fact and no fu ture con
trac ts w ere m ade or considered nec
essary. F o r twenty-five years the 
firm had com plete charge of the driv
ing of the Grand, or until the passing 
of the industry  on tha t river.

As fast as Mr. W hite  and Mr. 
F rian t secured proceeds from  their 
river w ork they put the m oney into 
tim ber lands on the Rouge and F lat 
rivers. N ovem ber 30, 1877, they paid 
$105,000 for the Sands tim ber trac t 
on the la tte r  river—their first im por
tan t purchase. In  the same year they 
form ed a partnersh ip  w ith John 
Rugee, of M ilwaukee, Was., and the 
nam e becam e John  Rugee & Co., but 
a year la ter they  assum ed the old 
title  of W hite  & F riant. T he p a rt
ners bought the Seym our mill at 
N ortonville, near Spring Lake, rebuilt 
it and equipped it w ith a gang and 
two circulars, increasing its capacity 
to 200,000 feet a day. T here  the tim 

ber from  the Sands trac t was turned 
into lum ber during the next dozen 
years.

T he W hite & F rian t Lum ber Com
pany, a new concern com posed of 
M essrs. W hite, F rian t and Rugee, had 
acquired considerable tim ber in the 
vicinity of M enom inee and in 1885 it 
began the m anufacture of lum ber at 
that point, continuing in operation 
there about eight years. Incidentally  
they were concerned in hardw ood 
m anufacture in G rand Haven.

The first railroad mill in which 
Mr. F rian t was in terested  was at 
Leroy. I t  was a band and cir
cular mill of 125,000 feet daily capa
city and it was operated by W hite, 
F rian t & Letelier, com posed of Mr. 
W hite, Mr. F rian t and F rancis 
Letelier, of G rand Rapids. A fter

Friant.

five years the operations w ere dis
continued and the mill w as sold to 
the Cutler & Savage Lum ber Com
pany. M essrs. W hite and F rian t were 
also in terested  with Mr. L etelier at 
tha t time in the in terio r finish factory 
which Mr. L etelier still operates on 
Canal s tree t in this citl.

W hite, F rian t & Co. bought a dou
ble band mill, a c ircular mill and a 
shingle mill at M anistee and operated 
it in the early  ’90s. A fter eight years 
these m ills were sold to the F iler in
terests. Subsequently and until 1894 
the F. & F. L um ber Company, which 
included Philo C. Fuller, of Grand 
Rapids, operated  the D elta Lum ber 
Com pany mill a t Thom pson, six miles 
from  M anistique, having a mill equip
ped with band, circular and gang  with 
a capacity of 25,000,000 feet a year. 
T his mill was operated  under Mr. 
F ria n t’s personal supervision and he

lived at T hom pson during  the period 
of its operation. T his was Mr. 
F ria n t’s last active lum ber in terest 
in Michigan.

In  la ter years Mr. F rian t has been 
known chiefly as a holder and handler 
of W estern  tim ber. As early as the 
’80s Mr. F rian t and his p artners had 
begun to acquire sugar pine tim ber 
lands in California. Mr. F rian t put 
in a year on horseback and afoot in 
personally  cruising the tim ber of 
th a t region. T hey w ere pioneer 
E astern  investors in California sugar 
pine and own nearly 25,000 acres of 
tim ber land which is conceded to be 
the finest trac t of tim ber in the coun
try. I t  is estim ated th a t this trac t 
will yield not less than  a billion feet 
of tim ber.

Mr. F rian t is also largely interested 
in Louisiana cypress in partnership  
with J. D. Lacey, of Chicago, and Mr. 
W hite. He is also a partn er in the 
T ensas-D elta  Lum ber Company, of 
Chicago, owing hardw oods in Louisi
ana. N early all of the tim ber in which 
Mr. F rian t and his partners are in ter
ested was bought only after his per
sonal inspection.

Mr. F ria n t’s in terests are so varied 
and so extensive and so widely scat
tered  th a t he spends only about two 
m onths of each year at his beautiful 
home in Grand Rapids. T h is home 
is located at the corner of Cherry 
stree t and Union avenue and is one 
of the show places of the city, on 
account of the uniqueness of its archi
tectural effects. H e spends some time 
in California and some tim e in the 
South and puts in his sum m ers on 
M oosehead Lake, in Maine, w here he 
owns a yacht. He is fond of fishing, 
hunting, yachting  and autom obiling 
and he is an au thority  on all of these 
sports.

Personally. Mr. F rian t is one of the 
m ost com panionable of men. H e is 
frank and outspoken in his m ethods 
and no one has to think twice to 
determ ine w hat he m eans when he 
does speak. Alike big in person, 
brain, heart and soul, he, like most, 
men of th a t type, is also a paragon 
of good nature as well as capability, 
stam ina and dignity. H is is a nature 
in which are happily blended all a t
tribu tes the possession of which are 
best thought of as those of a man. 
I t  is not literally  true that he is “a 
man whose like we shall not look 
upon again ;” it is true th a t his like 
am ong m en is com paratively few. Of 
com m anding personal sta tu re  and 
mold, and his big, sonorous voice and 
his sta lw art physique im pressively 
suggestive of a com m anding presence, 
the m an nevertheless is the very an
tithesis of austerity  o r intolerance.

' S trong  in argum ent and well sustain
ed by w hat he knows, he gains his 
ends not by dogm atic assertion  or 
fanaticism , but by the em ploym ent of 
a bearing  and term s disarm ing con
troversy  and enlisting sym pathy and 
responsive support. H e moves am ong 
m en a veritable leader and inspires 
confidence w herever he goes by his 
forceful and convincing personality.

Be sure you understand a subject be
fore you talk about it—then you can 
cut out most of your talk.

Thomas
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Michigan Implement and Vehicle Dealers.
Proceedings of the Ninth Annual Convention at

Saginaw.
(C oncluded from  la s t  w eek) 

W ednesday  M orning Session.
“ M ichigan, M y M ich igan” w as  su n g  

w ith  s p ir it on th e  assem b lin g  of th e  
conven tion  W ednesday  m orning .

O tis  B oylan  p re sen ted  h is  a n n u a l re p o rt 
a s  T re a su re r , show ing  to ta l rece ip ts  
$3,64S.93 an d  balan ce  on h an d  of $588.28.

J .  F . F o lm e r th e n  p re sen ted  a  rep o rt 
upon th e  su b jec t of “ C ost A ccoun ting ,” 
w hich  re a d s  a s  follow s:

In  th is  m o n th ’s  issue  of th e  H a rd w are  
D ea le rs ’ M agazine, I  read  th is  s ta te m e n t, 
“ T h a t th e  ten d en cy  to  ce n tra liz e  th e  r e 
ta ilin g  o f m erch an d ise  th ro u g h  th e  ex 
p ansion  of th e  m ail o rd e r  house is  on th e  
in c rease  is  a p p a re n t from  th e  fa c t th a t  
one m ail o rd e r  house rece ived  in  one b u s i
ness  day  one m illion do llars ; th e  a v e ra g e  
volum e of each  se p a ra te  o rder be ing  less 
th a n  n in e  d o lla rs .”

G entlem en, th o se  a re  th e  cond itions we 
have  to  m eet, a n d  an y  d ea le r w ho th in k s  
he  can  conduc t h is  b usiness  in  com p eti
tion  w ith  th a t  house an d  g uess  a t  a n y 
th in g  a n d  live, is  go ing  to  hav e  so m e
th in g  d rop  on h im  som e day, an d  th a t  
d ay  is n o t f a r  d is ta n t.

You h av e  been to ld  th a t  th e  s ta t is t ic s  
show  th a t  fro m  25 to  40 p e r  cen t, of all 
im p lem en t d ea le rs  go o u t of business  
each  y ea r.

G entlem en, I  p red ic t th a t  th e  p e rc e n t
ag e  w ill be  changed  in  th e  n ex t five 
y e a rs ; i t  w ill b e  h ig h e r  o r i t  w ill be 
low er. I t  does n o t seem  possib le th a t  
th e  p e rce n tag e  of d iscon tinuances  can  go 
beyond 40 p e r  cen t, p e r an n u m , b u t listen . 
In  th e  O ctober issue  of th e  H a rd w are  
B u lle tin , th e re  a re  be tw een  fo rty -five  
an d  fifty  h a rd w a re  s to re s  ad v e rtised  fo r 
sale . In  th e  Ju n e  or Ju ly  B u lletin , th e re  
w as  an  ad v e rtis em e n t of a  p a r ty  w ish ing  
to  p u rch ase  a  s to re , an d  th e re  w ere  171 
rep lies  to  th e  one ad v e rtis e m e n t from  
sm all tow n d ea le rs  w ho w an ted  to  sell.

L e t u s look ahead  five o r te n  years . 
C an you see  w here  th e  d ea le r is head ing?  
If you s tick , you w ill be com pelled to  be 
a  business  m an.

I  am  no pess im ist, b u t I w a n t to  prove 
to  you th a t  you m u st know  ex a c tly  w h a t 
your business is  doing, o r you m u st qu it. 
You abso lu te ly  ca n n o t have  yo u r finger 
on th e  pu lse  of yo u r business un less you 
h av e  an  ad e q u a te  sy stem  of cost a c c e n t
ing. T he  ex a c t sy s tem  of cost accoun ting  
is so m eth in g  i  am  n o t go ing  ip to  ag a in

in d e ta il a t  th is  tim e. L a s t y e a r  I  ex 
p la ined  m y perso n a l sy stem , a n d  you have 
all had  o p p o rtun ity , tim e  an d  aga in , to  
s tu d y  sy stem s. T he  p o in t I w ish  to  m ake 
is, th a t  p re se n t d ay  cond itions dem and  
th a t  you possess som e sy stem  a n d  you 
m u st fa ith fu lly  w ork  it. W hen  you have 
yo u r sy stem  of co s t acco u n tin g  w ell o r
gan ized , you com m ence to  rea lize  a  few 
difficulties. F o r in s tance , in  1912, you 
paid  7 Y* c e n ts  p e r  pound fo r good, s ta n d 
a rd  tw ine . B y app ly ing  th e  cost a c co u n t
ing  sy stem , you find th a t  in  o rd e r to  
m ake 5 p e r  cen t, n e t profit, you hav e  to  
sell i t  a ro u n d  9% cen ts , depend ing  on 
w h a t yo u r ind iv idual p e rce n tag e  of e x 
pense  m ig h t be.

A t 9 c e n ts  p e r  pound, you w ere  tra d in g  
dollars, an d  if you sold a t  8% cen ts , you 
w ere  ac tu a lly  losing  so m e th in g  like 25 
c e n ts  on ev e ry  sack  you handed  out. 
H ow ever, I  do n o t m ean  to  say  th a t  it 
m ig h t n o t be policy o r  even a  necess ity  
fo r a  m an  to  h av e  sold s ta n d a rd  tw in e  a t  
9 c e n ts  th e  p a s t season . T h e re  a re  tim es 
w hen i t  req u ire s  good ju d g m en t to  know  
ju s t  w h a t p rice  to  p u t on goods. I f  you 
a re  se lling  D eering  tw in e  an d  yo u r com 
p e tito rs  sell P lym ou th , you r p rice  m ay  
have  to  be governed  som ew h at by  th e irs ; 
and  if th e y  p e rs is t in  selling  i t  w ith o u t 
a  profit, i t  is tim e  fo r you to  tu rn  your 
a t te n t io n  to  som eth in g  besides tw ine .

I doub t th e  policy of m ak in g  yo u r p rice 
show  a  p ro fit u n d e r  such  c ircu m stan c es  
in  all cases. P ersonally , I th in k  it  policy 
to  buy  ligh tly  w h e re  you Know you have 
such  cond itions to  m eet, and  p u t th e  push  
of you rse lf an d  you r sa le s  fo rce on o th e r 
lines on w hich  y o u r cost a c co u n tin g  fig
u res  prove capab le  of ca rry in g  a  good 
liv ing  profit.

N o m a tte r  w h a t sag e  adv ice you a re  
g iven , I  doub t if 20 p er cen t, of th e  d e a l
e rs  in  S o u thern  M ichigan can  show  a  n e t 
p ro fit on tw ine . T h e re  is w here  your 
co st a c co u n tin g  sy s te m  com es to  your 
help. I f  i t  is a  n ecess ity  th a t  you show  
no profit in  yo u r tw in e  d ep a rtm en t, i t  is 
n ecessa ry  th a t  you li f t up  th e  a v e ra g e  In 
som e o th e r  w ay. I f  your sy stem  is s u f 
fic iently  com plete , you w ill be in a  b e t te r  
position  to  know  how  th is  a v e ra g e  m ay  
oest be m a in ta in ed . I t  is probab le th a t  
ev e ry  d ea le r h a s  lines he is hand lin g  
w ith o u t a  n e t profit. I  do n o t seem  to  be 
ab le  to  find m any  d ea le rs  w ho can  show  

a  n e t pro fit on th e  line of fa rm  w agons,

an d  th e  eve r ad v a n c in g  p rice  is a  te m p 
ta tio n  to  th e  poorly in fo rm ed  d ea le r  to  
sell th e  w agons (b ough t befo re  th e  ra ise ) 
a t  th e  old price. T h is, in  tu rn , m akes  a  
s tu m b lin g  block fo r th e  d ea le r w ho know s 
h is  w agon d e p a rtm e n t is n o t show ing  a  
n e t profit.

M any d ea le rs  n ow adays a re  h an d lin g  
au tom obile  accessories. T he m a n u fa c tu r
ers , w ith  th e ir  consum ers’ p rice  lis ts , 
s c a t te re d  prom iscuously  am ong  c a r  ow n
ers, m ake i t  n ec essa ry  to  sell o u te r  c a s 
ings, if a t  all, a t  a  p rice  w hich  does n o t 
show  a  n e t p rofit. “ Q uality  ta lk ” does 
n o t help  you any . I f  you q uo te  a  m a n  a  
G oodyear ca sin g  a t  a  p rice  th a t  show s a  
n e t profit a n d  he  pulls th a t  co n su m ers’ 
lis t o u t of h is  inside pocke t an d  te lls  you 
you a re  try in g  to  hold h im  up, because  
th e  p rice  is so an d  so, he  w ill p u t h is  
fingers on th e  p rice  th e  m a n u fa c tu re rs  
have  sa id  you sh a ll sell th a t  c a sin g  a t  
and  you m u st e i th e r  th e n  q u it selling  
ca sings  o r you m u s t sell w ith o u t a  n e t 
profit, p rov ided  your p e rce n tag e  of ex 
pense  is as  h eav y  a s  th e  av e ra g e  d ea ler 
m u s t bear.

T he  cost acco u n tin g  sy stem  d riv es  th e  
d ea le r to  p u t h is  p e rso n a lity  beh ind  th e  
pro fitab le  lines an d  i t  is  up to  th e  in d i
v idua l ju d g m en t of each  d ea le r ju s t  how  
f a r  h e . , w ill w ork  on unprofitab le  lines. 
D on’t  g uess  a n y  m ore, b ro th e r  dea lers. 
I t  is h a rd  enough to  m ake th in g s  go 
r ig h t w hen  you know  w h a t you a re  doing. 
T he G leaner an d  o th e r  fa rm  p ap e rs  a re  
try in g  to  te a c h  y o u r cu s to m er th a t  you 
a re  an  in cu m b ran ce  in  th e  schem e of 
business  a n d  th a t  you a re  g e t tin g  aw ay  
w ith  th e  f a rm e r 's  h a rd  ea rn e d  profits. 
T he  G overnm en t is a g a in s t you w ith  th e  
p arce l po st sy stem . T he  m ail o rd e r house 
h as  ad v a n ta g e s  th a t  you can n o t g e t to 
day  in  th e  w ay  of buy ing . T a k in g  all 
th in g s  in to  conside ra tion , th e  re ta il in g  
of m erch an d ise  is  n o t a  fool proposition  
an d  req u ires  th a t  you q u it guessing .

T he  p ap e r w as  rece ived  w ith  m uch 
in te re s t  by  th e  m em bers p re s e n t an d  
elicited  f req u en t ap p lau se  d u rin g  its  
read ing .

T he n ex t su b jec t upon th e  p ro g ram  
w as  th a t  of In su ran ce . I t  w as  expected  
to  be t re a te d  by  Is a a c  V an D yke. I t  w as 
exp la ined  by  th e  S ec re ta ry  th a t  u navo id 
ab le delay  in  a r ra n g in g  fo r th is  re p o rt 
m ade i t  im possib le  fo r M r V an  D yke to  
g e t i t  re a d y  fo r  th is  m eeting . I t  w as 
s ta te d , how ever, th a t  th e  su b je c t w ill be 
t re a te d  by M r. P a lm er o r M r. O rr, of th e  
S ta te  In s u ra n c e  D e p a rtm en t, a t  to -m o r
row ’s session .

T he m ee ting  th e n  proceeded to  th e  con 
s id e ra tio n  of th e  su b je c t of N a tio n a l F e d 
e ra tio n , w hich  w as p re sen ted  by  P re s i
d en t R eid, w ho s ta te d  th a t,  ow ing to  a  
com b ination  of c ircu m stan ces , he w as 
n o t ab le  to  be p re s e n t a t  th e  m ee ting  of

th e  F e d e ra tio n  th is  y e a r; th a t  S ec re ta ry  
W itb eck  w as  also  u navo idab ly  ab sen t, 
and  th e  de leg a te  w ho h ad  been  appo in ted  
to  a t te n d  w as, th ro u g h  illness, p rev en ted  
from  a t te n d in g , th a t  tb e  A ssociation , 
how ever, w as  rep re sen ted  by  M r. G las
gow , w hose d u tie s  in  connection  w ith  th e  
N a tio n a l A ssocia tion  of R a ilro ad  Com 
m issioners, m e e tin g  a t  W a sh in g to n  th is  
w eek, p rev e n t h is  p resen ce  a t  th is  m e e t
ing.

P re s id e n t R e id  com m en ted  a t  som e 
len g th  upon th e  questio n s  re fe rre d  to  in 
th is  connection , especially  upon  th e  in 
sufficiency of th e  law s now  upon th e  
s ta tu te  books- to  p ro te c t th e  in te re s ts  of 
th e  dea lers, in  th a t  a  p ro p e r p e n a lty  w as 
n o t provided, and  sa id  th a t  he  hoped th a t  
th e  n ex t L e g is la tu re  would am en d  th e  
law  so a s  to  m ake i t  effective. M r. R eid  
a lso  m ade a  p lea  fo r p ro p er ad v e rtis in g , 
an d  s ta te d  th a t  a  g re a t m any  of o u r 
m a n u fa c tu re rs  a re  a d v e rtis in g  in  p ap e rs  
w hich  a re  la rg e ly  if n o t en tire ly  ow ned 
an d  c ircu la ted  by  tn o se  w e m ay  te rm  our 
enem ies, b u t w ho a re  in  a  sense  ca ta logue  
houses. H e also  called a t te n t io n  to  th e  
a t t i tu d e  of th e  g le a n e rs ’ o rg an iza tio n s, 
w hose o rg an s  pub lish  su ch  scandalous  
a r tic le s  a b o u t th e  re ta ile rs . H e  also  c r i t 
icized th e  m a n u fa c tu re rs  fo r es ta b lish in g  
re ta il b ran ch e s  a n d  sa id  i t  w as  a  sy stem  
affec tin g  m any  of th e  dea le rs  in  th e  W e s t
ern  s ta te s . M r. R eid also  la id  s tre s s  upon 
th e  need  of edu ca tio n a l m ethods, and  
spoke of w h a t could be accom plished  
th ro u g h  th e  a id  of th e  tra v e lin g  m en 
an d  local clubs.

T he  P re s id e n t th e n  called  upon E . W . 
M cCullough, S ec re ta ry  of th e  N atio n a l 
Im p lem e n t and  V ehicle D ea le rs ’ A ssoci
a tio n , fo r f u r th e r  exp lan a tio n  of th e  r e 
p o rt of M r. G lasgow . M r. M cCullough 
sa id : I  am  ex trem ely  so rry  th a t  a  re p 
re se n ta tiv e  w as  no t p re s e n t a t  th e  N a 
tio n a l F ed e ra tio n  m eeting . I  have  n eve r 
found a h ig h e r  g ra d e  of b usiness  m en 
th a n  th o se  p re s e n t a i  th e  N a tio n a l m e e t
ing, show ing  th a t  th e  com m ittee  of th a t  
A ssociation  a re  p ick ing  ou t th e  b e s t m en 
in  th e  co u n try  to  m ee t w ith . W e have  
no connection  w ith  th e  N a tio n a l A ssoci
a tio n  of M an u fac tu re rs . T h ey  rep re se n t 
a b o u t seven  h u n d red  m illions of ca p ita l 
inv ested  in  th e  m a n u fa c tu re  of im ple
m e n ts  an d  veh ic les an d  fa rm  o p e ra tin g  
equ ip m en t a n d  a re  go ing  to  com prehend  
e v e ry th in g  th a t  en te rs  in to  th e  o p era tin g  
of th e  fa rm . T he  tim e  is  com ing, I 
th in k , w h en  you w ill have  to  d ivorce 
th is  from  ev e ry  o th e r  line, if you a re  
go ing  to  becom e efficient m en in  th a t  
line. I am  glad  to  see th is  A ssociation  
is  o rgan ized  a s  an  Im p lem en t and  V eh i
cle D ea le rs ’ A ssociation , b ecau se  you a re  
go ing  to  h av e  y o u r h an d s  fu ll to  hand le  
all lines of fa rm  o p e ra tin g  equ ipm ent. A 
g re a t  m is tak e  is  b e ing  m ade by m any

W e  A re  H ead ed  H ig h er

Our New Store on Ellsworth Avenue

Michigan Hardware Co., Grand Rapids, Mich.
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v eh ic le  o rg an iza tio n s . A g re a t  m a n y  
w ould n o t touch  th e  silos, b u t m ak e  th e  
m a n u fa c tu re rs  p u t th e ir  m en  in  th e  field, 
an d  now  th o se  m en  a re  se llin g  th e  en s i
lage  c u t tin g  m ach ines, w hich  shou ld  n o t 
be han d led  b y  th em .

M any h a rd  th in g s  a re  sa id  ab o u t 
th re sh in g  m ach ines. T he  re ta il im p le
m e n t d ea le r u sua lly  h a s  c o n tra c ts  w ith  
th re e  o r  fo u r th re sh in g  m ach in e  com 
p an ies , a n d  w hen  th e y  h av e  a  sa le  fo r a  
m ach ine , send  fo r th e  re p re s e n ta tiv e s  of 
th e  vario u s  th re sh e rs , w ho com e up  and  
figh t i t  ou t, a n d  th e n  th e  d ea le r w a n ts  
h is  com m ission . I  hope th e  th re sh in g  
m ach in e  p roposition  w ill be w orked  ou t 
so you w ill g e t so m e th in g  ou t of it. T h e re  
is a  good law  fram ed  in  th e  S ta te  of 
N ew  Y ork, b u t to  becom e effec tive i t  
should  be a  N a tio n a l law . I  c ritic ise  
som e of th e  fa rm  p ap e rs  fo r p r in tin g  
c e rta in  a d v e rt is e m e n ts  in  th e  fo rm  of 
ed ito ria ls , to  th e  d e tr im e n t of th e  le g it
im a te  dea ler. You could s a y  to  th e  fa rm  
pape r, “ If  you rece ive  a n y  m ail o rder 
ad v e rtis in g , w e w ill n o t a d v e rtis e  in  your 
jo u rn a l.” I t  is  up  to  th e  fa rm e r  to  ta k e  
his choice b e tw e en  u s  a n d  th e  m ail o rder 
proposition . I  w ould be g lad  to  h av e  a  
re p o rt on th a t  m a tte r  fro m  you. T he 
m a n u fa c tu re r ’s  re ta il b ran ch e s  is  a l to 
g e th e r  a  bugaboo. T h e re  isn ’t  m uch  ou t 
in  N eb ra sk a ; i t  is pass ing . In  T exas, 
w here  th e y  had  a  good dea l of it, i t  is 
b e in g  w iped o u t en tire ly .

T he  n e x t su b jec t fo r d iscussion  in  th e  
re g u la r  o rd e r  w as  R e ta il in g  an d  th e  
P o w er of A ffiliation, by E . S. Roe, P re s i
d en t of th e  M ichigan F e d e ra tio n  of R e 
ta il M erchan ts. T h is  p a p e r  w as  published  
v e rb a tim  in th e  M ichigan T ra d esm an  of 
N ov. 20.

T h is  p ap e r w as  v e ry  w arm ly  received , 
a s  ev inced by  ex p ress ions  d u rin g  i t s  r e a d 
in g  an d  a t  th e  close.

M r. V an D yke s ta te d  th a t  h e  is  a fra id  
th a t  n o t all th e  m em bers  u n d e rs ta n d  th is  
F e d e ra tio n  a s  th e y  ou g h t to. H ad  th e y  
been p re s e n t a t  th e  m e e tin g  in  G rand 
R ap ids, w h ere  th e  m a tte r  w as  tho ro u g h ly  
ta lk ed  over, th e y  w ould u n d e rs ta n d  w h a t 
it  m ean s  to  o u r  b u s in ess  m en.

A t M r. V an  D yke’s req u es t, M r. Roe 
th e n  s ta te d  w h a t h a d  been done by  a  
few  m en to w ard s  a r ra n g in g  to  finance 
th is  o rgan iza tion .

T h re e  people offered to  be  one of 100 
to  g ive 125 each—A. L. H olm es, C. F . 
S w eet an d  E . A. S tow e. I t  is unders tood , 
how ever, th e re  a re  15,000 re ta il m e r
c h a n ts  in  M ichigan, an d  w ith  $1 from  
each  th e re  w ould be am p le  funds  to  fi
nan ce  th e  o rg an iza tio n . T he  offer of 
th o se  few  m en, how ever, is  s till open.

S ec re ta ry  W itb e c k  th e n  sa id  a  few  
w ords in  fav o r of th e  proposition , an d  
s ta te d  th a t  th e  p lan  involved sen d in g  an  
o rg an ize r in to  ev e ry  tow n in M ichigan to  
sp read  th is  gospel th a t  h a s  been  g iven  
to  you ; th a t  ap p lica tio n  b lan k s  h ad  been 
p rep a re d  an d  w ere  re a d y  fo r th o se  p re s 
e n t to  use.

T he  S e c re ta ry  a lso  ca lled  a t te n t io n  to  
o n e -ce n t s ta m p s  w h ich  h a d  been p rep a re d  
fo r m em bers  to  s tic k  on th e ir  le tte rs , 
in s ide  o f th e  envelopes; i t  b e ing  n o t a l 
low able to  p u t th e m  on th e  envelopes, 
on acco u n t of th e ir  close resem b lan ce  to  
th e  re g u la r  o n e -ce n t p o s tag e  s tam p s.

A lso to  pock e t d ire c to rie s  w h ich  a re  
being  p rep a re d  fo r th e  u se  of th e  R e ta il 
Im p lem e n t an d  V ehicle D ealers. T hese  
w ill be co rrec ted  up  to  d a te , w ith  th e  
a id  of th e  tra v e lin g  m en a n d  dea le rs  
them selves, a n d  each  m em b er fu rn ish ed  
w ith  a  co rrec ted  copy a t  a  co s t of th e  
one do llar dues.

I t  w a s  th e n  announced  th a t  a r ra n g e 
m e n ts  h ad  been m ade to  p h o to g ra p h  th e  
m em bers  In  a  body  a t  th e  close of th e  
m o rn in g  session  a n d  th a t  a ll w ere  r e 
q uested  to  assem b le  a t  noon in  fro n t of 
th e  A ud ito rium  fo r th a t  purpose.

A d jo u rn m e n t w as  th e n  ta k e n  to  2 
o’clock p. m.

W ednesday  A fternoon  Session.
P re s id e n t: W e w ill com m ence w ith  

th e  re p o rt of th e  C om plain t C om m ittee. 
T h is  is one of th e  m o s t im p o r ta n t 
th in g s  befo re  th e  conven tion  an d  our 
S ec re ta ry  w ill now  p re s e n t it.

S ec re ta ry  W itb eck : N ow, gen tlem en , 
in  p re se n tin g  th i s  C om plain t C om m ittee  
re p o rt befo re you i t  is in  a  l i t t le  b it 
d iffe re n t fo rm  th a n  you h av e  ev e r had  
i t  before. M ay  be  I  w ill sp eak  p re t ty  
p la in  befo re  I  g e t th ro u g h , b u t I  a s su re  
you in  do ing  so i t  is  sim ply  to  sa tis fy  
yo u r m ind  th a t  th e r e  is  no p e rso n a lity  in  
it, a n d  w e do n o t w a n t a n y  p e rso n a li
tie s  b ro u g h t o u t in  th e  d iscuss ion  th a t  
m a y  com e up.

P re s id e n t: W h a t is  th e  p le a su re  of 
th e  g en tlem en  p re s e n t a s  to  w h e th e r  to  
d iscuss  th e  co m p la in ts  a s  th e y  com e 
a lo n g  o r a f te r  th e  r e p o r t  is  finished.

V oices: D iscuss th e m  now.
W h ereu p o n  th e  S ec re ta ry  p re sen ted  th e  

re p o rt of th e  C om plain t C o m m ittee  an d  
th e  v ario u s  com pla in ts  w ere  d iscussed  
a t  som e leng th , a s  th e y  w ere  read , by  a  
la rg e  n u m b e r of th e  m em bers  p resen t, 
a n d  m uch  in te re s t  w as  show n, an d  m uch 
sa tis fa c tio n  gain ed  by  all p re sen t.

P re s id e n t: W e w ill lis ten  now  to  E . 
W . M cCullough S ec re ta ry  of th e  N a tio n 
a l Im p lem e n t & V ehicle D ea le rs ' A ssocia
tion , upon th e  s u b je c t of T a lk  of E d u c a 
tion  an d  V alue of L ocal C lubs, a s  reco m 
m ended by  th e  m a n u fa c tu re rs  of th e  
U n ited  S ta te s , w ho d es ire s  to  ta lk  to  you.

M r. M cC ullough: I  w a n t to  a s s u re  you 
in  th e  firs t p lace  t h a t  I  a m  n o t he re  b e 
c a u se  I  w a n te d  to  In flic t a n y th in g  upon 
you. I  w as  in v ited  to  com e here . You 
had  a  sp lend id  m e e tin g  th is  forenoon. If  
anybody  h ad  a n y  doub ts  w h e th e r  th e re

w as a n y  benefit fro m  th is  A ssociation , I  
believe th e y  found  o u t th is  m o rn ing  th a t  
th e  A ssocia tion  is a  success.

I have  d iscovered  th o u g h  th is  th ing , 
th a t  w e a re  a ll hu m an . W e have  d is 
covered  th e  s h o r t  com ings of m a n u fac 
tu re rs  a n d  th e  dea lers . T he  question  of 
th e  ca ta lo g u e  house buggy  w as b ro u g h t 
up a t  th e  F ed e ra tio n  m eeting . I  w as 
p re sen t a t  th e  tim e  i t  w as  b ro u g h t up. 
T h e re  w as  a  concession  here  of a t  le as t 
tw o m em bers  th a t  h av e  been  bu y in g  H e r 
cules buggies. T he  H ercu le s  is  m ak ing  
a b o u t 40 p e r cen t, in th is  i r o td  coun try .

am  n o t go ing  to  tro u b le  you w ith  a  
long h a ran g u e , b u t a s  th e  S ec re ta ry  ask ed  
m e to  p rep a re  th e  m a tte r  fo r th e  p ress  
I am  go ing  to  read  w h a t I  have  to  say  
and  I  am  to  consider th e  m ost im p o rta n t 
m a tte r  befo re  th e  d ea le rs ’ o rgan iza tion  
to -day , th e  m e thod  w hereby , if  i t  is p u r 
sued  it w ill w ork  a  cu re  of th e  m a jo rity  
of th e  ills of th e  R e ta il Im p lem en t T ra d e  
to -day .

M r. M cCuUough th e n  read  h is  paper, 
a s  follow s:

I t  g ives m e g re a t  p leasu re  to  b rin g  to  
you th e  m ost co rd ial g ree tin g s  of our 
o rgan iza tio n  a t  th is  tim e, b ecause  w e a re  
ab o u t to  u n d e rta k e  w ith  you a  new  re 
la tion  en te red  in to  a t  th e  m ee tin g  of your 
F ed era tio n  held a t  C hicago in  O ctober 
T h is  new  re la tio n , a s  you a lre a d y  know  
is th a t  w e h av e  ag ree d  to  jo in  han d s  
w ith  you in  an  e ffo rt to  b rin g  a b o u t no t 
only m ore h a rm on ious  re la tio n s, b u t a c t 
ual a n d  p rac tica l im p ro v em en t in  th e  
sa le  an d  d is tr ib u tio n  of a g r ic u ltu ra l im 
p lem en ts, vehicles, a n d  in  fac t, a ll lines of 
F a rm  O p era tin g  E qu ip m en t, th ro u g h  a 
;f> tter u n d e rs ta n d in g  o f w h a t i t  co s ts  to 
do business, th e  app lica tio n  of ev e ry  pos
sib le  econom y, a n d  th e  p rom otion  of 
hea lth y , in te ll ig en t com petition , w hich  w e 
believe, a n d  i t  h a s  been  d em o n stra ted , 
can be b ro u g h t a b o u t th ro u g h  th e  o rg a n 
iza tion  an d  p ro p e r  conduc t of local d e a l
e rs  clubs.

i n e  a g i ta t io n  fo r a  b e t te r  know ledge 
of th e  co sts  of do ing  b usiness  in  our 
lines ex ten d s  b ac k  fo u r  y ea rs , and  we 
have been try in g  to  p o in t o u t th e  p en a l
tie s  a n d  d is a s te r  w hich  gen e ra lly  follow 
n eg lec t to  g ive th is  im p o r ta n t fa c to r  in 
business  th e  a t te n t io n  i t  d ese rv es; bu t 
w e w ish  to  conside r now  th e  m ore c h e e r
fu l p roposition  of how  b u sin ess  can  be 
conduc ted  m ore  safe ly , m ore  s a tis fa c to r 
ily, a n d  m ore p ro fitab ly  by  th e  e lim ination  
ot ca re less  m ethods, w as te , an d  th e  p ro 
m otion  of a  m ore reaso n ab le  an d  frien d ly  
feeling  be tw een  th o se  w ho m ay  be te rm ed

C om p e tito rs.”
L e t u s  consider how  th e se  th in g s  

w hich  a re  m ost des irab le  m ay  be  b ro u g h t 
abou t. In  th e  successfu l conduc t of a  m e r
ch an d is in g  b u sin ess  th e re  a re  tw o fu n d a 
m e n ta l n ecess itie s  to  success—ab ility  to  
buy  th e  r ig h t se lec tion  of goods a t  
p rices  a n d  te rm s  w h ich  w ill en ab le  a  
profit b e ing  m ade; a n d  second, th e  se ll
ing  of th e m  a t  enough  m ore th a n  th e ir  
de livered  cost, p lus th e  expense  of doing  
business  to  m ake  a  f a ir  m arg in  of profit.

.W e  w ill a ssu m e  th a t  you have  a  n a tu r 
a l ab ility  a s  a  b u y er and  h av e  been  su c 
cessfu l in  p u tt in g  in  yo u r s to ck  un d er 
fav o rab le  cond itions, so we m ay  tu rn  to  
th e  o th e r  d iv ision  of th e  problem , w hich  
is rea lly  th e  g re a te r  o f th e  tw o.

T he  firs t q uestion  co n fro n tin g  you is  
th e  m a tte r  of making" su ch  se lling  p rices 
a s  w ill enab le  you to  secu re  tra d e , and  
a t  th e  sam e tim e  g ive you a  f a ir  re tu rn  
fo r yo u r ca p ita l inv ested  an d  th e  tim e  
a n a  a t te n t io n  you g ive your b u sin ess— 
a n d  th is  involves k now ing  exac tly  how  
to  locate  th e  line  w h ich  s e p a ra te s  th e  
to ta l co st of a n  a r tic le  an d  th e  profit 
upon it, a n d  to  so lve th i s  i t  w ill be n ec es
s a ry  to  go back  a n d  build  up  th is  selling  
p rice  from  th e  foun d a tio n  of th e  d e 
livered  co s t of th e  a r tic le  an d  w ill in 
volve ta k in g  in to  ac co u n t ev e ry  item  of 
expense  in  co n d u c tin g  yo u r business, and  
th e  se lling  p rice  of every  a r t ic le  m ust 
•nclude i ts  f a i r  s h a re  of th e  expense  b e 
fo re you ca n  secu re  a  p en n y  of p rofit; 
b u t as , fo r sev e ra l y e a rs  p a s t, v arious  
m ethods of a sc e r ta in in g  th e  expenses  of 
a n  im p lem en t b usiness  hav e  been  e x 
ploited, I  w ill no t go in to  th e  de ta ils  
of a n y  of th e se  m e th o d s  w ith  w h ich  you 
a re  p robab ly  fam ilia r , ex cep t to  su g g est 
th a t  a lm o s t ev e ry  item  you e n te r  on th e  
r ig h t side, o r  p a y -c u t s ide  of yo u r cash  
book, is  expense  w ith  th e  excep tion  of 
yo u r m erch an d ise  bills.

A very  sim ple m e thod  of keep ing  
tr a c k  of y o u r expenses  is to  ru le  an  
e x tra  co lum n on th a t  s ide  of th e  cash  
hook h ea d in g  i t  “E x p e n se ,”  a n d  e n te r 
ing  in  i t  a ll su ch  item s  from  d ay  to  
day, so t h a t  th e  foo ting  of th i s  colum n 
daily , w eekly , m onth ly , o r yearly , will 
show  you ju s t  w h a t you a re  p ay in g  o u t 
fo r expenses, a n d  a t  th e  close of the  
J'®a r . i t  is  „an ea sy  m a tte r  to  foo t up 
th e  to ta l  of y o u r sa le s  an d  by  d iv id ing  
th e  to ta l  of y o u r expenses  by  th e  to ta l 
of yo u r sa le s  you w ill find ju s t  w h a t 
p e r  cen t, i t  h a s  co s t you to  do business  
th a t  y ea r a n d  ju s t  how  m uch  ev e ry  
do llar in  sa le s  m u s t c a rry  to  prov ide fo r 
th e  costs  of do ing  b u sin ess  based  on th e  
se lling  price.

F o r  new  m e rc h a n ts  e n te r in g  th is  line 
a n d  h av in g  no p rev ious  experience  to  
give th e m  th e se  costs , th e  a v e ra g es  a s 
c e rta in e d  in  vario u s  p a r ts  of th e  coun 
t y  ran g e  fro m  15 to  20 p e r  cen t, ot 
th e  se lling  p rice, an d  w hile  i t  is n o t a  
sa fe  p roposition  to  ac cep t such  p er-  
ce n tag es  w ith o u t m a k in g  a  p erso n a l in - 
v e s tig a tio n  of y o u r ow n business, ye t, 
th e y  h av e  n o t been  found  m uch  o u t of 
line, w here  u sed  by  b eg inners  u n ti l th e y  
had  L m e to  an a ly ze  th e ir  a c tu a l costs, 
fo r th e re  is n o th in g  s a fe r  o r b e t te r  th a n

know ing  fo r  y o u rse lf ju s t  w h a t th e se  
co sts  ac tu a lly  are .

W hen  th is  know ledge of co sts  is  g e n 
e ra l in  a n y  line, co m petition  w ill no t 
a n y  m ore invo lve  th e  q uestion  of prices, 
b u t i t  w ill be en tire ly  a  question  of 
sa le sm an sh ip  a n d  of serv ice, fo r no in te l
ligen t m e rch an t, a f te r  le a rn in g  th a t  an  
a rtic le  co sts  in  to ta l $1.00 w ill p a r t  w ith  

fo r 95, cen ts , fo r  w e a re  only doing  
th a t  now  w h ere  igno rance  of co sts  p re 
vails.

L e t u s tu rn  now  to  a n o th e r  p h ase  of 
th e  selling  q uestion  a n d  assum e th a t  you 
know  w h a t i t  co s ts  you to  do business  
an d  desire  to  fix yo u r se lling  p rices  to  
•rive you a  f a i r  pro fit, b u t in  doing  so 
you find i t  n ec essa ry  to  ch a rg e  m ore 
fo r a n  a r tic le  th a n  y o u r com petito r, 
w hom  you know  h a s  p a id  p rac tica lly  the  
sam e p rice  fo r  i t  a n d  h a s  ab o u t th e  
sam e co sts  of do ing  b usiness  an d  should 
hav e  a b o u t th e  sam e m e asu re  of re tu rn s ; 
also, you m ay  n o t only  have  one such  
co m p e tito r b u t severa l.

T h is  is a  condition  n o t a t  all u n 
com m on an d  h a s  been a  m o s t difficult 
one to  m eet, ye t, som eth in g  m u s t be 
done to  b rin g  a b o u t a  b e t te r  u n d e r
s ta n d in g  of th e  s itu a tio n  or dem o ra liza 
tion, loss and  w a s te  a re  bound to  re su lt 
—an d  r ig h t h e re  i t  is  well to  rem em b er 
th a t  th e  h u m an  fam ily  a re  in te r 
dep en d en t an d  an  in ju ry  to  one division 
of i t  w ill b e  sh a re d  by  all o th e rs  as  well. 
T he  rem edy  is sim ple enough an d  con 
s is ts  s im p ly  in  b rin g in g  to g e th e r  those  
who need th is  ligh t, w h ich  h a s  been  very  
successfu lly  done th ro u g h  th e  m edium  of 
Local D ea le rs’ C lubs, w hich  a re  no th in g  
m ore nor less th a n  th e  assem b ling  of th e  
dea le rs  o r m e rc h a n ts  in  th e  sam e line in 
an y  com m unity , n o t fo r th e  purpose  of 
fixing p rices  o r do ing  a n y  o th e r  th in g  
un law fu l o r d e tr im e n ta l to  th e  public, 
o r w hich  w ill in  tim e  re flec t on them ,

Established in 1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron W ork
T H E  W E A T H ER LY  CO .

18 Pearl S treet G rand Rapids, Mich.

E L E V A T O R S
Hand and Power 
For All Purposes

Also Dumbwaiters 
Sidewalk Hoists

State your requirements, giv
ing capacity, size of platform, 
lift, etc., and we will name a 
money saving price on your 
exact needs.

Sidney Elevator Mfg. Co. :: Sidney, Ohio

Why Not Have The B e s t Light?
STEEL. M AN TLE BURNERS. Odor
less. Smokeless. Make the home cheerful 
and bright. Three times as much light as 
an ordinary burner. Every one guar
anteed. Just what you need! If  your 
dealer doesn't keep them send his name 
and address with your name and address 
and we will mail you as many as you wish

^THE STEEL MANTLE LIGHT CO. 
310 Huron Street, Toledo, Ohio

T H I S  A D
Is Creating Business for YOU 

Prepare for a Big Demand
The advertisement reproduced above is running in a large list of select publications. I t will cer

tainly send customers to your store. Are you prepared to supply them? If not. order a stock of our 
burners a t once Accept no substitutes, the genuine is stamped "STEEL MANTLE, TOLEDO, OHIO."

If  ? 0“lare handling these burners you are certainly missing a big thing. When shown to the 
people they will sell by the hundred. If your jobber doesn't handle them, send us his name and 

we will make quotation direct to you. Sample Burner mailed to your address. 25 cents.

THE STEEL MANTLE LIGHT Co. 310 Huron St., Toledo, 0.

Foster, Stevens & Co.
W holesale Hardware

10 and 12 Monroe St. :: 31-33-35-37 Louis St.

Grand Rapids, Mich.

The APEX BREAD TOASTER
T H E  BE ST T O A S T E R  M ADE

FO R USE O V ER GAS. G A SO LIN E A N D  BLUE FLAME O IL BURNERS
R e ta ils  a t  25c w ith  a G ood P rofit to  th e  L iv e  D ea ler

Manufacturers A. T . Knowlson Company, D etroit, Mich.
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l>ut sim p ly  to  le t  th e  lig h t in  on th e se  
com m on b usiness  p rob lem s an d  to g e th e r  
w ork  o u t rem edies.

T he ca lling  to g e th e r  of one’s com 
p e tito rs  fo r b usiness  conference  is e n 
tire ly  legal, and  to -d a y  th e re  a re  few  
lines m a n u fa c tu re d  o r sold an y w h ere  
th a t  th o se  in te re s ted , e i th e r  in  th e ir  
m a n u fac tu re  o r sale, do n o t con fer—no t 
fo r collusion or un law fu l ends, b u t to  d is 
cover new  an d  im proved m ethods, e lim 
in a te  w a s te  an d  benefit to  th e  consum er 
a s  well a s  them selves—so th e se  q uestions  
of considering  to g e th e r  th e  co sts  of do
ing  business, d e te rm in in g  w h a t should  be 
done w ith  re fe rence  to  o b ta in in g  s e tt le 
m en t fo r all goods sold a t  tim e  of d e 
livery , th e  lim itin g  of special serv ice  in 
s e tt in g  up  or ex p e rtin g  m ach ines, an d  a  
h u nd red  o th e r  p rob lem s w h ich  b o th e r in 
th e  h an d lin g  of fa rm  equ ipm ent.

D u rin g  th e  la s t  few  yea rs , in  th e  g re a t 
an x ie ty  to  g e t tra d e , m any  d ea le rs  a re  
expend ing  on sales, tim es  a n d  expenses 
in delivering , s e tt in g  up a n d  ex p e rtin g  
m ach ines, w holly  o u t of keep ing  w ith  
th e ir  p ro fits  an d  a re  c re a tin g  in  th e ir  
ne ighborhoods a  dem and  fo r tn is  serv ice  
w hich, w hen  m ade a  custom , w ill add  
one m ore han d icap  in  m ee ting  co m p eti
tion  of th o se  w ho sell th e  consum er d i
re c t and  ren d e r h im  no serv ice  w h a t
e v e r—in  fac t, com pel h im  to  send  his 
m oney on in  ad v an ce  an d  w a it  fo r sh ip 
m ent, rece ive i t  a t  th e  ra ilro ad  depo t 
and  spnd  h is  ow n tim e  an d  m oney in 
p u tt in g  th e  m ach ine  o r  im p lem en t in 
opera tion , an d  yet, se lling  p rices  a re  
com pared  on a  level b a s is  w ith o u t con 
s id e rin g  th is  d ifference in  serv ice.

I  am  h e re  to  s a y  to  you th a t  th e  
business  of re ta il in g  fa rm  equ ipm en t 
lines  needs a  th o ro u g h  o v erhau ling  and  
th e  necess itie s  of su ch  a  house-c lean ing  
can  be read ily  seen  w hen  a  body of 
d ea le rs  g e t to g e th e r  in  th e ir  ow n local 
c lub  an d  ta k e  up, one by one, th e  co n 
d itions  p rev a ilin g  in  th e ir  locality , c o n 
s id er th em  a s  a  w hole, a n d  b rin g  abou t 
econom ies by th e  r ig h t k ind  of co -o p era 
tion , th a t  w hich  could n o t be possib le  in 
an y  o th e r w ay.

T he  question  of p roperly  d isp lay ing  
goods to  a t t r a c t  tra d e , a d v e rtis in g  them , 
us ing  or n o t u s in g  ca n v asse rs , b e t te r  
m ethods of h an d lin g  rep a irs , th e  add ing  
of new  lines to  fill in  d u rin g  th e  dull 
season—a re  all qu estio n s  w hich  m igh t 
receive th e  a t te n t io n  of th e se  local clubs 
» ery  profitab ly .

I  w ish  to  say  th a t  th e  m a n u fac tu re rs  
a re  deeply an d  sincere ly  in te re s ted  in  
every  s tep  you ta k e  w hich  m eans im 
p rovem en t a long  th e se  lines, an d  a re  w ill
ing to  co -o p era te  w ith  you an d  help  you.

I am  hoping, th e re fo re , th a t  a s  these  
ta lk s  an d  d iscuss ions  am o u n t to  li ttle  
un less followed up by ac tion , a n d  re so 
lu tions usually  die sh o rtly  a f te r  conven
tion  tim e  un less  p u t in to  effect, i t  would 
seem  th a t  now  is th e  oppo rtu n e  tim e  to  
ac t, fo r it is tw elve  m o n th s  u n til your 
nex t conven tion  is held a n d  th is  g re a t 
line you a re  hand lin g  should  m ake s tea d y

rog ress  to w ard  econom y an d  efficiency 
•very p ass in g  year.

I t r u s t  th e re fo re  t h a t , a ll n ecessa ry
Ians w ill be m ade, looking to  im m ed ia te  

•nd defin ite  w ork , in  w hich , a s  I  have 
said, you m ay  depend on o u r h e a r ty  co
opera tion .

P re s id en t: H ow  m any  m en h e re  will 
a c t  in  th is  m a tte r  th a t  M r. M cCollough 
h as  ju s t  p re sen ted ?  A s m any  a s  will, 
s ta n d  up. (P ra c tic a lly  ev e ry  m em ber 
p re se n t a ro se  to  h is  fee t) .

M r. M cCollough: L e t m e say  th a t  
M ichigan is a lw ay s to  th e  fo re fron t. 
M ichigan is p rogressive .

M. D. M cA ulifee: T h is g en tlem an  h as  
expended a  g re a t dea l of tim e  in  com ing 
to  o u r conven tion  an d  I m ove you th a t  
th e  conven tion  g ives h im  a  r is in g  v o te  
of th a n k s .

C arried  unan im ously .
Mr. M cCollough: G en tlem en , I  a p p re 

c ia te  th a t  v e ry  m uch.
P re s id e n t: I t  h a s  been  su g g ested  by 

som e of ou r m em bers th a t  i t  would be 
a  cou rtesy  upon th e  p a r t  of th e  m em bers 
to  allow  th e  h o n o rary  m em bers  to  vote 
on th e  p lace  of th e  n e x t m eeting . W e 
do no t w a n t to  d e p a rt  from  an y  of our 
ru les  w ith o u t h av in g  a n  expression . Shall 
w e allow  th e  tra v e lin g  m en a t  our m e e t
in g  to -m o rro w  m orn ing , w hen  th e  p lace 
of th e  n e x t conven tion  is  to  be decided, 
to  v o te  w ith  u s?  A s m a n y  a s  th in k  we 
should , ra ise  th e  hand .

P re s id e n t: T h a n k  you. T h e  m a jo rity  
ca rr ie d  a n d  w e w ill a lw ays ag ree  w ith  
th e  m a jo rity . T h e re  is a n o th e r  m a tte r  
I w a n t to  b r in g  to  y o u r  a t te n t io n  now, 
an d  th a t  is  th e  question  of fed e ra tin g  
w ith  th e  fed e ra tio n  of R e ta il M erch an ts  
of th e  S ta te  of M ichigan.

As m any  a s  a re  fav o rab le  to  our A s
socia tion  fe d e ra tin g  w ith  th e  S ta te  F ed -

a tio n  of R e ta il M erch an ts, w hich  will 
m ean  th e  p ay in g  in  to  th e ir  tr e a s u ry  of 
5 cen ts  p e r  m em ber from  o u r A ssociation , 
s ign ify  th a t  by th e  u p lifted  hand.

C arried  unanim ouslv .
T he  conven tion  th e n  ad jo u rn ed  un til 

T h u rsd a y  m orning .

T h u rsd a y  M orning Session.
T he  m ee ting  w as  called  to  o rd e r by 

th e  P re s id en t.
T he firs t o rd e r  of b usiness  w as  th e  

q uestion  box, in  c h a rg e  of M r. D unham , 
of L ansing .

T he  fo llow ing questio n s  w ere  consid 
ered :

W hy  consider p rice  befo re  q u a lity  an d  
serv ice?

O verstock ing  by  sm all dea lers.
L oya lty  to  m a n u fac tu re rs .
W h y  is sy stem  an d  c o s t acco u n tin g  

m ore n ecessa ry  now  th a n  eve r befo re?

H ow  can  a  d ea le r in c rea se  h is  selling  
ab ility  an d  in c rease  sales?

T he  d iscussion  w as p a r tic ip a te d  in  g en 
era lly  by th e  m em bers p re s e n t an d  m any 
good po in ts  w ere  b ro u g h t o u t an d  e x 
p la ined  by th e  o lder m em bers p re s e n t fo r 
th e  benefit of th o se  w ho Were new er in  
th e  business. A t th e  Conclusion, P re s i
d en t R eid sum m ed up  th e  po in ts  of th e  
d iscussion , a s  follow s:

T h a t th e  firs t an d  m ost im p o rta n t po in t 
is r ig h t a t  th e  tim e  of th e  sale , to  have  
a  defin ite  u n d ers ta n d in g , an d  th e  troub le  
is h a lf  over. W hen  you com e to  th e  s e t
tlem e n t, a  good u n d e rs ta n d in g  is a  col
lection  h a lf  m ade. A n o th er po in t th a t  
h a s  been  b ro u g h t o u t is p ro m p tn ess  upon 
o u r p a r t . H av e  th e m  u n d e rs ta n d  th a t  
you a re  p ro m p t an d  expect th e m  to  be 
prom pt. A n o th e r p o in t is to  m ake n o ta 
tions. W h a te v e r  th e y  p rom ise to  do, e x 
pec t th e m  to  do, an d  show  th e m  th a t  you 
w an t th e m  to  do i t  by m ak ing  a  n o ta tion . 
A n o th er elem en t is  firm ness. G ive th e m  
to  u n d e rs ta n d  you m ean  ju s t  w h a t you 
say  every  tim e.

T he n ex t o rd e r of b u s in ess  w as  th e  r e 
p o rt of th e  C om m ittee  on N ecrology, 
w hich  w as p re sen ted  a s  follow s:

W hereas—I t  h a s  p leased  our H eaven ly  
F a th e r  in  H is  all w ise prov idence to  r e 
m ove from  am ong  o u r m em bers du rin g  
th e  p a s t y e a r  fo u r of o u r m em bers 
—H on. V icto r C. W a ttle s , of B a ttle  Creek, 
w ho w as one of ou r c h a r te r  m em bers 
an d  se rved  one te rm  on ou r B oard  of 
D irec to rs; P au l E  .D arling , of Leslie, w ho 
w as also  a  c h a r te r  m em ber, Sol E. B ill- 
m yer, of O nsted , an d  S. W . T em ple, of 
T ecum seh ; th e re fo re , be i t  

R E SO LV ED —T h a t th is  A ssociation  feels 
th a t  in  th e  loss of th e se  fo u r m em bers 
w e hav e  lo s t th e  adv ice a n d  counsel of 
four of th e  o ldest and  ab le s t im p lem en t 
dea le rs  in  th e  S ta te  and  th a t  w e ex tend  
our sy m p a th ie s  to  th e  resp ec tiv e  fam ilies 
and  th a t  th is  reso lu tion  be sp read  on th e  
m inu tes  of th is  A ssocia tion ; also  th a t  th e  
S ec re ta ry  be in s tru c te d  to  send  a  copy 
of th e se  reso lu tions  to  th e 'b e re a v e d  fa m 
ilies.

J .  H . B enton.
F . L. W illison,

T he re p o rt w as  adop ted  unan im ously .
T he n ex t o rd er w as  an  ad d ress  by F. 

L. O rcu tt, of th e  M ilburn  W agon  C om 
pany , on th e  su b jec t, “ S ales from  a  Q ual
ity  S tan d p o in t.” M r. O rc u tt spoke a s  
follow s:

Y our c h a irm an  m en tioned  th a t  I am  to 
sp eak  from  a  q u a lity  s tan d p o in t. T h a t 
is  w rong . T he  com m on people of th is  
co u n try  do n o t h av e  to  have  a  com pulsory 
law  to  in s till in to  th e  m inds of th e ir  boys 
an d  g irls  to  becom e experienced  in  “h igh  
finance.”

T he tra v e lin g  m an  w hose b ra in s  a re  
th e  rea l essence  of b u sin ess  princ ip les, in 
a  w ay, w hose am b itio n s  a re  la rge ly  r e 
sponsib le  to -d a y , fo r  th e  bu ild ing  up of 
A m erican  in d u s try —tra v e lin g  m en never 
m ake m istakes . T h e ir  every  a c t is sy m 
bolical w ith  th a t  w hich  is  good (la u g h te r 
an d  app lause). T h is  eulogy is  n o t t r u th 
fu l; i t  is no t rea l. In  o th e r  w ords, i t  is 
a  com m odity  of h o t a ir  u n d e r th e  a lia s  of 
bull; th a t  is  th e  bull th a t  is used  fo r its  
influence upon th e  dea ler. T rav e lin g  m en 
a re  no t infa llib le . Som e tim es  th e y  m ake 
m istak es . I  v e n tu re  to  say  th a t  som e of 
you h e re  a re  a t  th e  h ea d  of th e  b rig h te s t 
fam ilies  th a t  can  b e  found  a ro u n d  th e  
co u n try  to -d ay . N o g re a te r  responsib ility  
can  re s t  upon th e  m a n  w ho is  b ring ing  
up  a  fam ily , to  m ake  good, clean , h o n est 
m en an d  w om en, w o rth y  of th a t  g ran d  
nam e. A m erican  citizen .

E v e ry  sa le  w e m ake, i t  behoves us, a s  
tra v e lin g  m en, to  sell fro m  a  q u a lity  
p o in t of c h a ra c te r  a s  w ell a s  s ta n d a rd  
qu a lity  of m erchand ise . E v e ry  day  b u s i
ness  m en and  tra v e lin g  m en—-all of u s— 
h av e  a  lo t to  do w ith  th e  fu tu re  d estin y  
of our yo u n g ste rs . A s fo r m yself, I  lay  
no claim  to  th e  t i t le  of sa le sm an , b u t I 
am  filling th e  p lace of a  tra v e lin g  m an 
an d  I  am  proud  a n d  g lad  th a t  I  am  w o rk 
ing  am ong  a  live, h u s tlin g  bunch  of m en— 
m en w ho a re  n o t infa llib le, w ho m ake 
m istak es , b u t w ho rise  up  a n d  m ake good. 
T hey  a re  people of h igh  ideals. T hey  a re  
generous. T hey  h av e  a  good feeling  fo r 
everybody  an d  eve ry th ing . T he  av e rag e  
tra v e lin g  m an to -d a y  is b road  gauge. I 
find th a t  b usiness  m en h av e  m any  d iffe r
e n t d ispositions. I no ticed  i t  h e re  th is  
m orn ing  an d  I  no tice i t  everyw here . W e 
ca n n o t all th in k  alike. Tw o p a r tn e rs  w ho 
a re  a like  d o n 't  m ake  a  good firm . I  find 
th a t  tra v e lin g  m en look a t  th e ir  own 
being  o r th e ir  own ex isten ce  fro m  a  g re a t 
m any  d iffe ren t ang les. S till bu siness  m en 
a re  g row ing ; th e ir  b usiness  is  g row ing; 
th ey  a re  g row ing  them selves, bo th  m e n 
ta lly , m ora lly  and  socially . T hey  d rin k  
th e  r ig h t d rin k s—I  gu ess : th e y  e a t th e  
r ig h t food; hand le  th e  r ig h t goods; quote 
th e  r ig h t p rices. T hey  in s is t upon  th is  
g re a te r  education  th a t  is be ing  ta lked  
abou t. I t  is  a  schooling, gen tlem en , and  
th e  w ise m e rch an t, th e  w ise m an, w ho 
w ho keeps up, ac cep ts  it. T he  live, b u s 
tling , sensib le  b u sin ess  m an  believes in 
h is  people an d  h is  co m p etito rs  in c reas in g ; 
he  w a n ts  to  see  n is  ne ighbo r business 
m an  succeed ; he  w a n ts  th e  cu s to m er to  
succeed a n d  th e  m a n u fa c tu re r  to  succeed; 
he w a n ts  to  g row  by th is  h o n es ty  of p u r 
pose; an d  w hen  h e  m e e ts  w ith  a n  h o n est 
d ea le r th e  sh ak e  of h is  h an d  is an  in 
sp ira tio n . A n o th e r  m an  can  see no re a 
son for- ch an g in g  h is  goods fo r a  b e t te r  
one. H e  w ill n o t a c cep t a n y  new  m ethods 
w hich  a r e  a n  im p ro v em en t to  th e  b u s i
n ess ; in o th e r  w ords, he  is a  fin ished  p ro 
duet. H e is  n o t a  d ea le r  o r a n y th in g  
w o rth y  of th e  n am e a n d  ab so lu te ly  h a rm 
less to  everybody ex cep t h im self.

T h e re  is a n o th e r  d ea le r w ho  is  a  d a n 
gerous dea ler. You see i t  a ll a ro u n d ; you 
m en see it—a  d ea le r w ho w a n ts  to  do all 
th e  business. T h is  d ea le r is  am bitious, 
bu t he w as te s  h is  am bition . H e isn ’t  to  
b lam e fo r w h a t he  doesn’t  know ; he 
th in k s  he know s a n d  h e  doesn ’t. T h is  
m an ca n ’t  figure p ro fits  an d  doesn ’t  know  
how ; ca n n o t figure th e  cost of doing  b u s i
ness ; ca n ’t  figure i t  co sts  11 p e r  cen t, to  
do busin ess ; and  he  doesn ’t  know  how  to

T D  \  /"'•l? Your Delayed 
l lV r V V ^ E / Freight Easily

and Quickly. We can tell you 
how. BARLOW  BROS.,

Grand Rapids, Mich.

SUNBEAM  T A N K  HEATERS
Feed Cutters, Fur Coats, Sleigh Bells

Mr. Implement and Hardware man. will find the above live 
sellers right now. We have other winter winners, backed by the 
Sunbeam advertising and guarantee—why not get acquainted?

WHICH CATALOGUE SHALL WE SEND? Implement. Clothing. 
Harness. Collars. Trunk. Bags. Blankets.

Brown & Sehler Co.
Home of Sunbeam Goods Grand Rapids, Mich. |5jsuNfiEAM = 0

We Manufacture

Public Seating
Exclusively

r h l i r r l l P Q  We furnish churches of all denominations, designing and 
V l l l l l  v l I C o  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.
^ r h n n l g  The fact that we have furnished a large majority of the city 
O L I I U U 1 S  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

I n H < r P  H f l l k  We specialize Lodge. Hall and Assembly seating. 
L < U ( lg v  U u I l S  Our long experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Hmeriean Seating Company
215 Wabash A v e . CH IC AG O, ILL.

G R A N D  RA PID S N E W  Y ORK BO STO N PH ILA D ELPH IA

REYNOLDS FLEXIBLE  ASPHALT  
SLATE SHINGLES

H A V E E N D O R S E M E N T  O F  LE A D IN G  A R C H IT E C T S

Reynolds Siale Shingles Af1er Fire Years Wear Wood Shingles After Fire Years Wear

Beware of Imitations. For Particulars Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Saginaw Kalamazoo Toledo Columbus Rochester Boston Chicago 
Detroit Lansing Cleveland Cincinnati Buffalo Worcester Jackson 

Milwaukee Battle Creek Dayton Youngstown Syracuse Scranton

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.



D ecem ber 4, 1912 M I C H I G A N  T R A D E S M A N 13

ex ten d  c re d it; b u t he  rem em b ers  som e
body is  ca lling  h im  a  b usiness  m a n  and , 
a f te r  th e  explosion, théTçà& t th a t  ca n  be 
sa id  is th a t  he  b e lo n è ^ . w here  hé  ’■•has 
stood. '  . ' v .

T h e re  is  a n o th e r  b u s in ess  m a n  w ho is 
no t on to  th e  f a c t  th a t  th e  fu n d am en ta l 
princ ip les of do ing  bu&infes's is. doing  it 
from  a  q u a lity  s tan d p o in t; H e  w a n ts  to  
sell goods an d  com pete  in  p rice  only. H e 
w an ts  to  sell good goods, b u t he  canno t. 
H e say s  he  w a n ts  to  sell good goods in 
th e  neighborhood an d  th e  people w on’t 
buy them . T he  people w ill n o t believe in 
you r goods u n ti l you h av e  p roven  so m e
th ing . T hey  w on’t  believe in  you un til 
you p rove to  th e m  th a t  you a re  w orthy .

T h e re  is a n o th e r  d ea le r—M r. M iller 
m en tioned  h im —an d  he  is a  dangerous  
m an. H e m ay  have  th e  po in t, b u t i t  is a  
d ange rous  one, ju s t  th e  sam e. T h is  m an  
is th e  p rice  c u tte r . T h e re  a re  a  good 
m any  m en of th is  s ta m p  w ho a re  read y  
a t  a ll tim es  to  sacrifice  a n y  a n d  all of 
th e ir  p ro fits  to  see  th e  dow nfall of th e ir  
neighbor. T hey  w a n t to  know  th a t  th e ir  
neighbor h as  fallen  dow n o r  gone w rong  
or h is  n o te  gone to  p ro te s t . T hey  a re  
ab so lu te ly  w ith o u t an y  feeling  an d  a b so 
lu te ly  devoid of a n y  resp ec t. T hey  fo r 
g e t one of God’s g re a te s t  com m andm en ts, 
‘‘Thou  s h a lt  n o t co v e t.”

If th e re  is a n y  com p etito r of yours w ith  
w hom  th e re  is th is  q uarre l, i t  is  ab so lu te  
proof th a t  h a rm o n y  ca n n o t ex is t un less 
you ta k e  th e  r ig h t a t titu d e . I f  you a re  
a  m an  of th e  r ig h t ca lib e r you can  im 
prove yo u r b usiness  cond itions an d  your 
com m ercial re la tio n s  w ill m a k e  you b e t te r  
m en. T he  sooner you lea rn  to  lif t yo u r 
neighbor, in s te ad  of te a r in g  h im  dow n; 
th e  sooner you le a rn  th a t  q u a lity  should  
be  im p reg n a ted  in to  yo u r business, th e  
sooner your influence w ill g row  an d  your 
hopes be  realized , a n d  you w ill re ac h  th e  
h igh  p o in t you d es ire  in  th is  g re a t d ra m a  
of business.

T h u rsd ay  A fternoon  Session.
T he  f irs t nu m b er on th e  p ro g ram  a t  th e  

a fte rn o o n  session  w as  an  ad d re ss  by  M r. 
O rr, of th e  S ta te  In su ra n c e  D ep a rtm en t.

A le n g th y  d iscuss ion  of th e  po in ts  
b ro u g h t o u t in  M r. O rr’s  ad d re ss  w as  
p a r t ic ip a te d  in  by a  goodly nu m b er of 
th o se  p resen t. A  live in te re s t  w as  d is 
p layed  in  th e  question  of a  fo rm  of in s u 
ran ce  w hich  could be m ade av a ilab le  fo r 
th e  im p lem en t dea lers . I t  w as  s ta te d  by 
M r. O rr th a t  a  te n ta t iv e  d ra f t  of a  bill 
to  be  su b m itte d  to  th e  L e g is la tu re  a t  its  
n e x t session  h ad  been p rep are d , in  w hich  
it w as  hoped to  g ive th e  re lief sough t.

T he question  of th e  em p loyer’s  liab ility  
law  also  cam e in  fo r considerab le  com 
m e n t an d  th e  v ario u s  fe a tu re s  w ere  m ade 
p la in  by  th e  sp eak er.

T he  re p o rt of th e  A u d itin g  C om m ittee  
w as th e n  called  fo r a n d  w as  p re sen ted  by 
M r. Goodes, a s  follow s:

Y our C om m ittee  a re  p leased  to  re p o rt 
th a t  th e y  nave  exam ined  a n d  checked  up 
th e  S e c re ta ry ’s a n d  T re a s u re r ’s  books and  
find th e m  c o rrec t; th a t  th e  b a lan ce  on 
h an d  on th e  f irs t d ay  of O ctober, 1912, 
w as  $586.60.

T he  re p o rt w as  accep ted  a n d  adop ted .
T he  n ex t n u m b e r on th e  p ro g ram  w as 

a  poem  by S ec re ta ry  P . M. W itbeck , on 
th e  su b jec t, ‘‘O nly a  d ea le r ,” a n d  w hich  
w ill be pub lished  in  fu ll in  n e x t w eek ’s 
pape r.

T he  C om m ittee  on R eso lu tion  th en  
m ade th e  fo llow ing rep o rt:

R E S O L V E D —T h a t th is  conven tion  en 
d o rse  th e  ac tio n  in  fo rm in g  th e  M ichigan 
F e d e ra tio n  of R e ta il M erch an ts  an d  th a t  
w e becom e affilia ted  w ith  th is  A ssocia
tion  an d  recom m end  ou r m em bers  to  ta k e  
o u t in d iv idual m em b ersh ip s; a lso  th a t  we 
consider som e of th e  su b jec ts  d iscussed  
a t  th e ir  convention .

R E S O L V E D —(T hat som e a c tio n  be 
ta k e n  by th is  conven tion  w h ereb y  our 
in su ran c e  law s m a y  e i th e r  be changed  o r 
th e  B oard  of D irec to rs  be em pow ered  to  
fo rm u la te  som e p lan  to  c a rry  ou r ow n 
in su ran c e , an d , if n ecessa ry , to  secu re  
specia l leg is la tio n  cove ring  sam e ; a lso  e n 
do rs in g  a  pedd le rs’ lic e n se ’ law , s im ila r 
to  th e  M issouri law  w h ich  h as  been  s u s 
ta in ed  by th e  S up rem e C ourt, a n d  th a t  
th e  sam e be p laced  w ith  o u r L eg is la tive  
C om m ittee. A lso th a t  w e endo rse  an  
h o n es t a d v e rt is in g  law  a n d  w ork , w ith  
th e  N a tio n a l F ed e ra tio n  to  m ake i t  m ore 
effec tive by  m a k in g  i t  N a tio n a l, also, con
d em n in g  th e  fo rm a tio n  of b ra n c h  re ta il 
s to re s  by m a n u fa c tu re rs  befo re  th e y  a re  
es ta b lish ed  in  th is  s ta te .

R E S O LV ED —T h a t o u r  d ea le rs  be  m ore 
loyal to  th e  loyal m a n u fa c tu re rs  in  m a k 
in g  c o n tra c ts ; to  a s c e r ta in  from  th e  S ec
re ta ry  if  th e  com pany  w ish in g  to  con
t r a c t  w ith  you sells to  ca ta lo g u e  houses.

T h a t w e h e a rt ily  endo rse  th e  su g g es
tion  of th e  N a tio n a l A ssocia tion  fo r th e  
fo rm a tio n  of local c lubs a n d  w e u rg e  
ou r m em b ers  n o t to  p a ss  lig h tly  over 
th is  su b jec t, a s  w e believe i t  to  be th e  
so lu tion  of m ost of th e  evils th a t  con fro n t 
us.

T h a t w e endo rse  th e  effo rts  on th e  one 
ce n t le t te r  p o s tag e  a n d  u rg e  ou r m em bers 
to  keep  th is  su b jec t befo re them .

W e  w ould be u n g ra te fu l d id  w e  n o t 
ta k e  no tice  of th e  labo r of o u r officers 
an d  d irec to rs , w hose u n tir in g  e ffo rts  in 
o u r beha lf h av e  been  p ro d u c tiv e  of such  
good re su lts . T herefo re ,

R E S O L V E D —T h a t w e ex p ress  to  th e m  
o u r s in ce re  ap p rec ia tio n  an d  w e desire  to  
m en tion  P re s id e n t W . L . C. R eid  an d  
S ec re ta ry  F . M. W itb e c k  a s  b e in g  e s 
pec ia lly  w o rth y  o f g ra titu d e .

A fte r  h a v in g  sp e n t th re e  delig h tfu l 
d ay s  a n d  n ig h ts  en jo y in g  th e  h o sp ita lity

of S ag inaw —even th e  w e a th e r  is pe rfec t 
th e re— th is  A ssociation  d esire s  to  p u t i t 
self on reco rd  a s  dec la ring  th a t  th is  c ity  
h a s  ce rta in ly  p roven  to  o u r  sa tis fa c tio n  
h e r  claim  to  be th e  ideal ‘‘conven tion  
c ity ” of th e  S ta te . W e w ish  especially  
to  ex p ress  th e  th a n k s  of th is  A ssocia
tion  to  A. R. G uider, fo r h is  s tren u o u s  
effo rt to  m ake i t  possib le fo r u s to  hold 
an d  enjoy  th e  b es t conven tion  w e have 
ever held ; a lso  to  th e  lad iés  of Sag inaw , 
w ho have  m ade i t  so p le a sa n t fo r our 
lad ies w hile  in th e  c ity ; to  th e  tra d e  p ress, 
w ho m ade i t  possib le th ro u g h  pub lic ity  
to  g e t such  a  la rg e  a tte n d a n c e  a t  th is  
tim e ; a lso  th e  B oard  of T ra d e  fo r fu r 
n ish in g  th e  au d ito riu m ; also  th e  local 
com m ittee , fo r su ch  e lab o ra te  a r ra n g e 
m e n ts  fo r o u r en jo y m en t a n d  com fort. 
L e t u s  by  a  r is in g  v o te  ex p ress  our 
p leasu re  in  th e  h o sp ita lity  w e hav e  e n 
joyed.

C. A. S layton .
D. M. M cAuliffe.

T he  reso lu tions  w ere  ado p ted  a s  a  
w hole by  a  r is in g  vote.

T h e  fo llow ing officers w ere  elected :
P re s id e n t—W . L. C. R eid, Jackson .
V ice -P re s id e n t—D. M. M cAuliffe, A l

bion.
T re a su re r—C. A. S layton , T ecum seh.
D irec to rs  fo r tw o y e a rs—R. C. Zyke, 

C apac; P a u l D unham , L a n sin g ; L. F. 
B e rtraw , B ig  R ap id s; L . J . M errifield, 
B loom ingdale.

T he  n e x t an d  final o rd er of b usiness  
w as  th e  se lec tion  of a  p lace  of m ee ting  
an d  i t  w as  s ta te d  by S e c re ta ry  W it
beck th a t  only one in v ita tio n  had  been 
rece ived  a n d  th a t  w as  fro m  th e  c ity  of 
G ran d  R ap ids. In  th is  connection , he 
read  th e  in v ita tio n  ex tended  by th a t  c ity  
an d  also  te leg ram s fro m  v ario u s  persons 
u rg in g  its  accep tan ce . S ec re ta ry  W it
beck  s ta te d  th a t  th e re  w as  a  des ire  
am ong  m any  of th e  m em bers to  hav e  
th e  n ex t conven tion  held  on th e  w es t 
s ide  of th e  S ta te , in  o rd er th a t  th e  
o rg an iza tio n  m ig h t g e t in  b e t te r  touch  
w ith  m a n y  d ea le rs  w ho res ided  in  th a t  
p o rtion  of th e  S ta te .

T h e re  being  no o th e r  in v ita tio n  p re 
sen ted , i t  w as  m oved an d  seconded th a t  
th e  S ec re ta ry  c a s t  th e  u nan im ous vo te  
of th e  conven tion  fo r G rand  R ap id s  as  
th e  n ex t p lace  of hold ing  o u r conven
tion . C arried  unan im ously .

M r. M iller, of G rand  R ap ids, sa id  th e y  
w ould v ery  m uch  ap p rec ia te  i t  if th e  
m em bers w ould b r in g  th e  lad ies  to  
G rand  R ap ids, a n d  G rand  R ap id s  people 
would u n d e rta k e  to  see  th a t  th e y  h ad  
a  good tim e. T h is  an n o u n c em en t w as 
rece ived  w ith  app lause .

T he reupon , th e  conven tion  ad jo u rn ed  
to  m eet in  G ran d  R ap ids in  1913.

H ow  the January Inertia May Be 
Overcome.

W ritte n  fo r th e  T rad esm an .
M any m erchants regard  the m onth 

of January  as a necessary evil—a 
period th a t should be passed over as 
quickly and painlessly as possible. F o r 
such m erchants January  is the time 
to take a long w in ter’s nap, in o rder 
to speed away the time in which 
“sales can’t ’be m ade.” T hese m er
chants have come to regard  the first 
m onth of the year as inimical to  p ro
fitable business and they are apt to 
th ink  th a t w eather conditions, the 
financial sta tus of their custom ers and 
several o ther conditions have all con
spired to g e th er to  beat them  out of 
their profits.

T here  is some tru th  in this, but not 
much. Deep snow s are no t conduc
ive to  much traveling  and housewives 
are no t so apt to run in for neces
sities when they are forced to wade 
through two feet of snow. Also the 
extravagances of the holiday season 
m ake econom y a necessity  in Ja n 
uary.

N evertheless, people live ju s t as 
much and ju st as long in January  as 
in any o ther m onth of the year and 
the consum ption of staples is as large 
as in Decem ber. H ouses are lived 
in, dishes are used, clothes are w orn 
out, utensils are dam aged and all these 
circum stances m ake some purchases 
necessary. T h is fact m eans th a t some 
goods will be bought, even though 
they are purchased in term s of nickels, 
dimes and quarters.

T herefore January  is an excellent 
opportunity  for variety  goods. T heir 
cost is sm all enough to allow m er

chants to cover an exceedingly wide 
variety  and their character is such 
th a t m ost of them  are needed and 
used largely during  the first week of 
the year. Crockery, tinw are, kitchen 
utensils, lam ps and a host of o ther 
things th a t people class w ith variety 
goods will prove m ost salable at this 
time, not because consum ers have so 
much m oney to spend, but because 
they have so little  w ith which to buy 
high priced goods.

Five, 10 and 25 cent goods have 
taught m any m erchants how to tran s
form  January  from  a dull season 
into a period of profits and there is 
no energetic re ta iler in the country 
who cannot learn the same lesson.

In the real estate  business, rents 
bu tter the bread in dull seasons. T hey 
bridge over the gaps betw een sales 
of property . In  the general m erchan
dise business, 5, 10 and 25 cent goods 
are the gap fillers, because they  sell 
all the year round and tu rn  particu lar
ly fast during  the so-called dull times.

T o  produce profits w ith variety  
goods, consistent advertising  m ust be 
carried on, although for the purposes 
of publicity these lines are peculiarly 
well fitted."

F irs t of all, they are  readily adapted 
to window displaps, are easily han
dled, take up little  space and appeal 
strong ly  to the housewife. A nother 
a ttractive quality of these goods is 
their tendency to  produce sales in 
related staple lines. T his m eans that 
these small w ares will keep up a 
healthy circulation in m ost of the reg
ular lines carried.

In  p rin ted  advertisem ents these 
goods are again a source of economy, 
since the m erchant can advertise them  
effectively w ithout using a full page. 
In  fact, an eighth of a page, fea tu r
ing a single leader in 5, 10 and 25 
cent w ares, is often m ore effective 
than  a whole page of staples.

The ordinary  general m erchant is 
ap t to hesita te before installing  those 
profit-m akers, simply because he fears 
tha t their installation  will cause him 
to change his p resen t system . T h a t 
this idea is erroneous can be proved 
by citing the testim ony of hundreds 
of m erchants who are selling a large 
voluinn of 5, 10, and 25 cent goods 
w ithout changing their existing a r
rangem ents in the slightest m aterial 
way. A nderson Pace.

No Respector of Persons
Grump: Do you call this steak fit for 

a Christian to eat?
W aiter: W e haint anxious about de 

religion of our customers, boss.

Money may not bring happiness, but 
every man on earth would like to try 
the experiment for himself.

No argum ent ever ended the way 
two people though t it should have 
ended.

If there is a black sheep in your family 
keep it dark.

Chase Motor Wagons

Are built in leverai sizes and body styles. Carrying 
capacity from 800 to 4,000 pounds. Prices from $750 
to $2,200. Over 25,00 Chase Motor Wagons in use. 
Write for catalog.

Adams & Hart 
47-49 No. Division St., Grand Rapids

OFFICE O UTFITTERS
LO O SE LEA F SPECIA LISTS

237-239 Pearl St. (near the bridge). Grand Rapids, Mich.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don’t  hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision  Sts.
O pposite M orton H ouse Grand Rapids, M ichigan

Rubber Boots ^  WALES f  
J  GOODYEAR fib

For Your Fall Trade
SHOE co. Jr

Let us ship you a case or two of famous ' i S
WOONSOCKET BRAND “ELEPHANT

Bear Brand

Wales Goodyear

HEAD” BOOTS. Conneticut
Woonsocket

THE MAUMEE RUBBER CO
224-226 Superior S t., T O L E D O , OHIO
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Planning a Retail Shoe Advertising 
Campaign.

W ritte n  fo r th e  T radesm an .
A t the very beginning I would im 

press upon you the im portance of 
planning your advertising campaign.

The reader of retail shoe advertis
ing can hardly escape the suspicion 
th a t much of it is simply perpetra ted  
—not deliberately and wisely built up 
on some preconceived plan.

This applies of course to all accred
ited form s of m odern publicity as prac
tised by the retail shoe m erchant, but 
m ore particularly  to new spaper an
nouncem ents.

The reason so much of it is crude, 
if not trite  and com m on-place, is ju st 
because the cam paign w asn’t planned. 
And this failure to plan also accounts 
for the trem endous w aste of good 
money in shoe store advertising.

The pathw ay of publicity is strew n 
with disappointed hopes and blighted 
expectations, and hardly a day passes 
that one does no t hear of som ebody’s 
advertising  ideals being rudely shat
tered. And a goodly percentage of 
those who squander real m oney to 
little  purpose in the advertising  world, 
are engaged in shoe retailing.

And that accounts largely for the 
"gloom y doubts” th a t rise in the re
tail shoe dealer’s mind w hen som e ad
vertising  m an broaches the one su
prem e topic th a t lies nearest the 
heart of every Sim on-pure advertising 
man. T he shoe dealer who has burn t 
up a lot of good m oney in his efforts 
to beguile the w ary custom er perks 
up and says som ething disconcerting.

Now it’s a pity for any m an to lose 
faith in advertising; for, though he 
him self is the principal sufferer, every
body who comes, directly or indirect
ly, in touch with him suffers because 
of his unbelief. And, a everybody 
knows, it is often harder to reconvert 
one who has apostasized than  to go 
out and win a brand new convert.

T he main cause of inexpert (and 
therefore unprofitable) retail shoe ad
vertising  is th a t so m any who can’t 
w rite good copy persist in the odd 
little  conceit th a t they can w rite just 
as good copy as any body under the 
canopy.

Now just because a m an is a first 
class m erchant is no sign he’s a good 
advertiser. H e m ay know  leather 
and shoem aking down to the last de
tail. He may be a tip top buyer and 
a sales m anager of uncom m on ability. 
H e may have m astered m ore selling 
argum ents than Solomon had wives. 
And yet he m ay break down u tterly  
when he comes to  w rite a piece of 
copy.

But it seems to  be a p retty  univer
sal failing of m orta ls to believe that,

w ithout any special study or practice 
on the ir part, they  can sit down and 
reel off advertising  copy th a t’s posi
tively clever and com pelling—ju s t as 
good copy, by jingoes! as anybody 
else can produce, no m atter how 
many laurels he’s won on big accounts 
in the big agencies!

Odd, isn ’t it?
And then consider the haste with 

which th is retail shoe copy is turned 
out by the m erchant copy m an! And 
the implicit assum ption is, no t only 
th a t he can do it as well as anybody 
else, but he can also do it in far less 
time than any seasoned copy man 
would dream  of try in g  to do it!

Do you w onder th a t so much retail 
shoe advertising  misses the m ark? 
Should it be accounted a th ing  strange 
th a t so much of it hits the dead level 
of unaspiring m ediocrity  and persists 
therein to the end of the chapter? 
Can you really  conjure up an earth ly  
reason w hy much of it should have 
paid even under the favorable circum 
stances?

If shoe store advertising  is w orth 
doing at all, it is w orth  doing right. 
But dashing off disconnected and frag
m entary  pieces of copy on the im
pulse of the m om ent, and often under 
conditions th a t preclude deliberate 
care, is certain ly  no t the w ay to  get 
results.

P lan your advertising  cam paign. 
Take tim e to plan out a consistent 
and thorough  m ethod of going after 
the local business; and then  devote 
enough tim e to every single piece of 
copy. L et your aim be to  m ake every 
inch of new spaper space carry  the 
m aximum am ount of punch. L e t the 
argum ent in one advertisem ent sup
plem ent the argum ent in the advertise
m ent th a t preceded it and lead up 
to the argum ent in the advertise
m ent to follow. Chas. L. G arrison.

W here Shoes Sell for $25 a Pair.
Think of paying $25 for a pair of 

shoes! T h a t’s w hat A m erican foo t
w ear retails for in Buenos Aires, A r
gentina. Of course, $25 dollars in 
A rgentina m oney is equivalent to  only 
half th a t am ount in gold, but even so, 
$12 a pair is a high price, especially 
when it is considered th a t the im port 
duty is approxim ately $1 per pair.

An A m erican business m an who has 
ju st re tu rned  from  a trip  to South 
A m erica declares there  are m any op
portunities there  fo r the establish
m ent of profitable industries, and he 
cites the retail shoe trade as an in
stance.

W hile the A rgen tina m erchants 
probably do no t have a tru st,” he 
says, “the same effect is produced by 
m aintain ing  high prices for all classes 
of m erchandise. I f  an enterprising

retailer should open a shoe sto re  and 
sell his goods at $12 a pair, he would 
be receiving $6 in gold per pair which 
is m ore than  equivalent to the prices 
Am erican dealers get. T he same op 
portunities exist in o ther lines of 
trade.”

HONORBÍLT
SHOES

Rouge Rex High Cuts
For the Man Who Works

N o . 471

This is a 12 inch Tan Moose Shoe, made just as 
illustrated, full bellows tongue, half double sole, blucher cut, 
with buckle top. A  quick, profitable seller and trade builder. 
Write for prices, or let us send you sample pairs.

HIRTH-KRAUSE COMPANY
H ide to  Shoe

T an n ers  and Shoe M anufacturers
G R A N D  R A PID S, M ICH IG AN

Blizzards Sandals Arctics 
Leather Tops Rubber Boots

HOW COMPLETE IS YOUR STOCK?

Remember the season is here when most any morning 
you will find yourself cleaned out of the few  sizes you had 
left from last year and not be able to meet the demands of 
a slushy-sloppy ihoming.

The Wales Goodyear 
(Bear Brand) Rubbers

are the standard of quality and our stock of them is com
plete. We can fill your orders promptly.

Price list showing cuts and listing line of warm goods 
and socks gladly sent on request.

Herold-Bertsch Shoe Co. (Distributors)
Manufacturers “H. B. Hard Pan” and “Bertsch” Shoe Lines 

Grand Rapids, Mich.

Use Tradesman Coupons
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M EN O F MARK.

F. H . Bowen, M anager K alam azoo 
B ranch of Lee & Cady.

In M ichigan m any branches of the 
w holesale grocery  trade are rep re
sented in an affiliation of in terests 
that, while not in every essential p re
cisely identical, are, nevertheless, 
m utually helpful and harm onious. To 
any practicable ex ten t they  are the 
em bodim ent of an energizing spirit 
of m utual good will and co-operation. 
N ow here else is a com m unity with 
exactly  a sim ilar constituency; none 
elsew here precisely like this. I t  is 
from  an atm osphere thus of catholic 
liberality, tolerance, am ity and o ther 
sterling  and fra ternal qualities that 
M ichigan derives its fame for p ro
ducing capacity, sleepless enterprise, 
resources generally  and, withal, 
achievem ents in a way unique as well 
as appropriately  objects of pride and 
loyalty. Men so surrounded and sus
tained are rare ly  sm all; in the fitness 
of th ings they  are big, strong, re 
sourceful and dependable. T h a t such 
a m an as the subject of this sketch 
should have been selected to have 
charge of the active adm inistration 
of a large w holesale establishm ent is 
itself an exam ple w holly in keeping 
with the spirit and caliber of its char
acter and objects.

F rank  H. Bowen was born in H a rt
ford, Conn., Aug. 5, 1863. H is fam ily 
m oved to D etro it in 1870. H e was 
educated in the D etro it public schools, 
g raduating  from  the D etro it high 
school in 1881. H e then entered the 
em ploy of Sam pson, Black & Grant, 
wholesale grocers, as office boy. At 
the end of one year’s service w ith 
th is firm he w ent w ith the newly- 
organized firm of G rant Bros. & Co. 
as shipping clerk, bu t w ithin six 
m onths sta rted  ou t on the road as 
salesm an fo r th is firm. A fter rep re
senting  G ran t Bros. & Co. in E astern  
M ichigan for th ree years, he accept
ed an offer for Phelps, Brace & Co. 
to  travel fo r them  on the Main line 
of the M ichigan C entral Railway from  
D etro it to K alam azoo and w as w ith , 
th a t old and w ell-know n firm until 
Jan. 1, 1890, when he bought an in
te rest in the Jackson G rocer Co. and 
took the position of Secretary  and 
buyer. Jan. 1, 1895, he resigned his 
position in Jackson and retu rned  to ' 
the service of Phelps, Brace & Co., 
in the capacity of traveling salesm an, 
covering the main line of the Michi
gan C entral from  Jackson • to K ala
m azoo and the A ir Line, Saginaw and 
G rand Rapids divisions. In  1903 he 
left the road to  take the position of 
house salesm an and buyer, which posi
tion was m ade vacan t by the resigna
tion of C. F. Johnson, who w ent into 
the coffee business in Boston a t that 
tim e. L eaving Phelps, Brace & Co. 
in 1905, M r. Bowen w ent to  the J. B. 
F o rd  Co., W yandotte , as A ssistan t 
M anager, but rem ained only one year, 
a t the end of which tim e he  entered 
the em ploy of L ee & Cady, D etro it, 
as D epartm ent M anager. In  April, 
1909, L ee & Cady bought the business 
of B. D esenberg  & Co. and sen t Mr. 
Bowen to  K alam azoo to  take charge 
of the new branch. H ere  he has re 
m ained ever since and has been suc

cessful in building up a fine business.
Mr. Bowen is m arried  and has a 

wife and four daughters. H e is a 
m em ber of the Com m ercial Club, of 
which he is chairm an of the T ran s
portation  C om m ittee; P ark  Club; Y. 
M. C. A.; Red E agles; D irector of 
Kalam azoo M usical Society; C hair
man Post K, Michigan K nights of 
the Grip; and has been very active 
in m any o ther ways since com ing to 
Kalam azoo.

Mr. Bowen is the soul of hospital
ity and is never so happy as when, 
in his big, responsive and capable 
way, he is doing a good tu rn  to  any
body needing it. Mr. Bow en’s habits 
of thought, life and instincts m ark

F . H . Bowen.

him as a rem arkable m an am ong 
stro n g  m en; an ever p resen t stay  in 
tim es of need; a lovable m an w ith a 
sense of honor, the depth of which 
is as fathom less as it is infinitely proof 
against ta in t o r doubt. C ertain of his 
achievem ents of a semi-public nature 
are suggestive, also, of a diplom atic 
bent—a tactful delicacy—by no m eans 
com m onplace. In  his day he has dis
charged num erous tru sts  and always 
in a m anner denoting  rigid integrity , 
capability, loyalty  and becom ing grace. 
H is personal appearance is suggest
ive of m any less years than  those of 
his actual age, an incident due, doubt
less, to  habitual abstinence from  all 
excesses, w hether of appetite or m en
tal excitem ent. H e is a man whose 
splendid character com bines the qual
ities for success, the inborn push and 
progressiveness which stim ulate the 
dorm ant energies of others.

As Soon as Possible.
Paddy Dollan bought a watc'h from 

the local jew eler with a guarantee to 
keep it in o rder for twelve m onths. 
A bout six m onths la tte r  Paddy took 
it back because it had stopped.

“You seem to  have had an accident 
w ith it,” said the jew eler.

“A sm all one, shure enough, sor. 
A bout tw o m onths ago I was feeding 
the pig and it fell in to  the trough .”

“But you should have b rough t it 
before.”

“Shure, Mike. I b rough t it as soon 
as I could. W e killed the pig only 
y isterday .”

W hat Sherman said about war also 
applies to politics.

R ik a lo g
W hen you wish to secure 

a line of high grade shoes for 
workingmen which w ill hold 
and increase this important 
end of your business, fix in 
mind that “R ik a lo g s ” are 
positive, prompt profit pro
ducers.

Rindge, Kalmbach, Logie & Co., Ltd.
Grand Rapids, Mich.

Hood Tuff Soo Combinations
Kang Kip Leather Tops

Great footwear

Great for warmth

H eavy Duck Overs 
Rolled Edge, Heel.

HOOD 
QUALITY

Full Gussets

IVi inch $2,101 
10 inch 2.30 
12 inch 2.45

Less 5% in thirty days for 
prompt payment.

Grand fepidsiShoe &^ubber(o.
The Michigan People Grand Rapids
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I ' WOM ANSWORLD
L i l t  ■#. i s -

The W oman W ho Lacks Sense of 
Time.

W ritte n  fo r th e  T radesm an .
As the phrenologists of a generation 

or two ago m apped out the hum an 
cranium , there was a  subdivision or 
bump that was called “tim e.” A per
son who had “tim e” well developed 
was supposed to be able to guess at 
tw enty m inutes o r half an hour quite 
accurately and to tell w hat tim e it 
was at any hour of the day or n ight 
w ithout the use of clock or watch.

Popular estim ation has ra th er gon 
back on phrenology and m ost of us 
have ceased to believe th a t any long
haired professor can correctly  size up 
our abilities and tendencies by feeling 
of the elevations and depressions of 
our skulls.

W hether the phrenologists were 
righ t or w rong, w hether our bum ps 
have anything to  do with it o r not, 
a sense of tim e—a sense enlarged con
siderably l*eyond their stric t in terpre
tation  of it—is a highly useful and 
desirable attribute.

W e all know the wom an who lacks 
the sense of time. She may have all 
the o ther virtues. She m ay be good- 
looking, sw eet-tem pered, tactful, af
fectionate. kind-hearted, generous and 
w hat-not, and yet if she is lacking 
in the sense of time, friendship with 
her will be a th ing  involving many 
regre ts and lam entations.

One of the chief th ings to  be learn
ed if one is to live in this age of the 
world is tha t there isn’t anyw here 
near time enough to do all the things 
one needs to do and w ants to do 
and som etim es it seems ought to do. 
O ur day is no longer than was the 
day of the cave dwellers, while by 
actual count we have fo rty  tim es as 
many duties as they had, to say no th 
ing of am usem ents, lectures and o ther 
beneficial th ings every right-m inded 
person likes to take in.

O nly the m ost essential th ings can 
be compassed. If  you attem pt m ore 
than  these you are bound to be balled 
up.

T he wom an who lacks the sense of 
tim e lives under an ineradicable de
lusion. She thinks she has tim e for 
everything. She fails to see the cry
ing need of cu tting  out the non-essen
tials, so she fritte rs  away the golden 
hours on the m erest trifles. She pu t
ters. She is always behindhand.

Perhaps she is invited to join a 
party  going away together on a sum
m er vacation trip. She is never ready 
on the day set. One indispensable 
gown is no t yet finished. If anyone 
goes to the trouble to find out the 
reason, it is easy—the m aterial for 
the gown never was sent to the dress
m aker until two weeks after it should 
have gone. Of course, our friend can

not leave home w ithout th a t particu
lar dress. T he rem ainder of the party  
m ust go w ithout her—which seems 
heartless—or else the tim e for the 
trip, too short at best, m ust be cur
tailed to suit her convenience.

Every time this kind of wom an goes 
to church or to a theater or a con
cert, unless she goes s ta rk  alone, 
som eone is put out by her needless 
dillydally ring.

"W hy, I ’d no idea it was so la te!” 
is the rem ark forever on her lips. 
W hy doesn’t she have an idea? W hat 
are clocks and w atches for?

Of course, a lack of prom ptness— 
a perpetual habit of being behindhand 
—can not be set down as a deadly 
sin. Perhaps th a t is the trouble with 
it. W e take it for g ran ted  th a t our 
friends will not lie nor steal nor com 
m it m urder, but it is the little  foxes 
that spoil the vines—the m inor vices 
that often in terfere m ost seriously 
with the pleasure of living.

T he husband of the wom an who 
has no sense of tim e is to be pitied. 
As often as no t his b reakfast is late 
and he m ust con ten t him self w ith 
snatching a few m outhfuls or else 
lose his car. Som etim es he goes en
tire ly  w ithout b reakfast and still loses 
his car. D inner is likely to  be served 
at 6 o’ clock to-night and at 7 o’clock 
to-m orrow  night, w ith no especial 
reason for the variation except the 
old, old reason th a t the m issis can’t 
be m ade to realize th a t g e tting  things 
around on time is an essential part of 
the schem e of correct and happy liv
ing. A m an w hose household is un
der th is haphazard regim e can not 
enjoy a repu tation  for m eeting  his 
engagem ents prom ptly. Indeed, a 
m an’s repu tation  in regard  to such 
m atters depends quite as much upon 
his wife as upon himself. A ltogether, 
belated m eals and general tard iness 
are severe tes ts  of a husband’s love. 
Wjho knows how m any quarrels and 
heartaches—to  say noth ing-of divorce 
sujts—have their origin in the lack 
of a sense of tim e!.

A m ong young  children it is easy 
to distinguish those who will do their 
w ork in life w ith ease and celerity  
from  those who, if left to the ir natural 
tendencies, will become pu tte re rs  and 
fuss budgets.

Children should be taught early the 
necessity  for m aking their time count. 
T he tendency to dawdle and w aste time 
should, so far as possible, be over
come by inspiring the little  minds 
with ideals of accom plishm ent and 
efficiency.

Do not give to a slow child such 
a m otto  as “N ot how much bu t how 
well,” nor tell him the sto ry  of the 
to rto ise  and the hare. H e has gotten

into a world in which “how m uch” 
counts very much indeed, and the 
sooner he is gently  m ade to realize 
the fact, the better.

T h is does not mean th a t w ork of 
any kind should be slighted and cer
tainly is not to be taken as sanction
ing heedlessness or carelessness, but 
it is not necessary th a t all the every
day w ork of the world shall be done 
with the precision and painstaking 
that is required in draw ing up an in-, 
ternational treaty.

Do not either by precept o r example 
hold up before a child the hasty, high- 
pressure m ethod of w orking. The 
hurry  habit w ears out the w orker 
m entally and physically, while the re
sults obtained never are proportionate  
to  the expenditure of energy. R ather 
try  to lead the child to acquire the 
fine a rt of w orking w ith ease and even 
w ith deliberation, and at the same 
time m aking his efforts, both of hand 
and brain, count for the m ost possi
ble. Practical judgm ent m ust con
stan tly  be exercised to  determ ine 
w hat should be done slowly and care
fully and w hat can properly  be turned 
off w ith sw iftness. Quillo.

A wom an believes th a t she can save 
the price of a w hole railroad system  
by no t buying it.

Wilmarth Show Case Co.
Show* Cases 

And Store Fixtures
Take Division S t. Car Grand Rapids, Mich*

„ E V E R Y  
■HOME 
NEEDS 

a w s p  n M M B tr y to t*  

THERMOMETER
Reach out for new busi- 

ness in your neighbor
hood by using

T A Y L O R
Thermometer
Advertising

The fact that yon are sending out 
each useful, practical advertising as 
Taylor Thermometers shows that 
your store is progressive and wide* 
awake. The accuracy of the TAY
LOR will reflect credit on the accu
racy of your store service.

Everybody reads the thermometer. 
Your advertisement printed attract
ively on the card of a TAYLOR 

i wlu he seen whenever the thermom
eter is read, apd serve as a constant reminder of your 
•tore.

N eal, attractive, lasting advertising, th e  
Innd th a t pays, can  be pu t into every home 

i it  you use
Taylor Advertising Tfcenoo&eters 

L Write u$ for particulars today end we will send you i 
* Taylor No.839for your own use

7ay/or Brothers Company,
R ocbaater. N. Y .

( 2 )

Ceresota Flour
The Prize Bread Flour 

of the World

The U. S. Government 
Laboratory Test

Shows “Ceresota” Flour to be worth 14 cents 
to 79 cents per barrel more than are other 
well known and extensively advertised Flours.

Why Not Buy the Best and 
Get Your Money’s Worth?

M a n u fa c tu re d  by

s  P F D T c n T i  1= The Northwestern
Consolidated Milling Company

M IN N E A P O L I S ,  M IN N .

Registered in U. S. Patent Office H. P. GALLAHER, Vice Pres, and Manager
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“CHARGE IT .”

The Latest and Best A lly of the 
Devil.

Irving Bacheller, the popular novel
ist, published a book last year entitled 
“Keeping Up W ith Lizzie.” It dealt 
with the follies and frivolities of the 
etrenal feminine and was full of sar
casm and wholesome lessons. This year 
Mr. Bacheller has taken up the male 
side of the question in his book entitled 
“Charge It,” in which he describes, 
briefly and pointedly, the hobbies and 
eccentricities of the men. The book is 
well worth careful perusal and some 
of the chapters are so complete in them
selves and so unique in conclusion and 
moral that they will stand re-reading 
several times. One chapter deals with 
the shortcomings of a newly married 
man who embezzled several thousand 
dollars from his employer in order to 
keep the pace set by the principal char
acter in the book. The mutual friend 
and presiding genius of the book thus 
described the situation:

I ’m glad of one part of it all, I said 
—that you have discovered each other 
and learned you are human beings of 
a pretty good sort. I ’ve much more 
respect for both of you than I ever had 
before.

He looked at me in surprise.
Oh, you are a better man than you 

were three months a g o ! I answered 
him. You happen to have run against the 
law and it’s shocked and frightened you, 
but you are improving. Long ago you 
began to incur debts which you couldn’t 
pay and you must have known that you 
couldn’t pay them. In that manner you 
became possessed of a large sum of 
money belonging to other people. It 
was used, not for necessities, but to 
maintain a foolish display. That is 
the most heartless kind of fraud. I ’ve 
much more respect for you now that 
you see your fault and confess it. I'm 
convinced now that you have a con
science and that you will be likely to 
make some use of it in the future. I ’m 
particularly grateful to your wife. She 
has shown me that she is just a woman 
and not an angel. I don’t believe that 
it was at all necessary for you to have 
groveled in aristocratic crimes in order 
to win her heart. The yacht cruise and 
the tandem and the violets and the F ifth 
Avenue clothes and the ton of candy 
were quite superfluous. You needed 
only to tell her the truth, like a man, 
and say that you loved her.

“It is true, Roger,” said the girl as 
she broke down again.

“I did it all to please you, dear,” the 
boy answered, in his effort to comfort 
her.

“And it did please me,” she said, 
brokenly, “but I know that I should 
have been better pleased if—•”

She hesitated and I expressed her 
thought for her:

“I f  he had centralized on manhood. 
There is something sweeter than violets 
and grander than fine raiment in a sort 
of character that a boy should offer to 
the girl he loves.”

They were both convinced. I t  was 
easy to see that now and I promised to 
do what I could for them.

I got a schedule of the young man’s 
debts and found that he owed, among 
other debts, six thousand dollars to

sundry shops and department stores in 
New York—the purchases of his wife 
in the eight months of their wedded life. 
I asked her how it could have happened.

“He opened accounts for me and said 
I could buy what I wanted, and you 
know it is so easy to say ‘Charge it’,” 
was her answer. “Every one has ac
counts these days and they tempt you 
to buy more than you need.”

It is true. Credit is the latest and 
best ally of the devil. I t is the great 
tempter. I t is responsible for half the 
extravagance of modern life. The two 
words “charge it” have done more harm 
than any others in the language. They 
have led to a vast amount of unneces
sary buying. They have developed a 
talent for extravagance in our people. 
They have created a large and growing 
sisterhood and brotherhood of dead
beats. They have led to bankruptcy and 
slow pay and bad debts. They have 
raised the cost of everything we require 
because the tradesman compels us to 
pay his uncollected accounts. They are 
added to your bills and mine and the 
merchant prince suffers no impairment 
of his fortune.

Bessie’s bank account was also ove - 
drawn. T hat reminds me of a new sin
ner—the bank-check. I t is so easy to 
draw a check—and, then, somehow, it’s 
only a piece of paper. You let it go 
without a pang while you would be 
very thoughtful if you were counting 
out the money and parting with it.

The Mail Order Citizen.
The man who buys his goods of a 

m ail-order house and expects his 
neighbors at home to buy goods of 
him, o r to buy labor of him, o r to buy 
professional service of him, is eco
nom ically a leech. H e is sucking in
dustrial blood out of the tow n and 
gives none back. H e sends his profits 
out of town, like a Chinaman, and has 
no m ore righ t to a standing in the 
com m unity than a foreigner.

W e are all neighbors industrially  in 
our home tow n, and the man who 
sends away for his goods is no t one 
of us.. H e is of ano ther industrial 
system , and deserves no local m an’s 
support. T he fact th a t this is eco
nom ically w rong  is recognized by the 
m ail-order houses them selves.

T hey  p ro tec t the ir custom ers by 
offering to keep people from  know ing 
w here the m ail-o rd’r  goods come 
from. T he m ail-order houses have 
no “tags” on their goods. T hey  say 
in their catalogues th a t none of their 
gpods are m arked and th a t no one 
knows w here they  w ere bought.

If  it is p roper to hide the place of 
purchase of an article, it is w rong  to 
buy the article a t th a t place. O nly 
the m an who steals is asham ed to 
say w here he go t any th ing  he has. 
T here  is such a th in g  as “ta in ted” 
goods, “ta in ted” groceries, and “ta in t
ed” furniture. All of such th a t are 
not bought a t home, of men who be
friended you, of men to whom  you 
owe a living, are “ta in ted” because 
they come unfairly.

W illiam  Allen W hite.

A crowbar isn’t necessary to enable 
a gossip to pry into your affairs.

Many a young man’s chances in life 
go up in cigarette smoke.

Experience N ot Necessary. 
“Doctor, I want you to look after 

my office while I ’m on vacation.”
“But, I’ve just graduated, doctor. 

Have had no experience.”
“That’s all right, boy. My practice 

is strictly fashionable. Tell the men 
to play golf and ship the lady patients 
off to Europe.”

W e don’t blame a woman for wanting 
to marry a certain m an; it is far better 
than marrying an uncertain one.

You ean Sell It
If you have it in stock

Mapleine
The Flavor de Luxe

Order from your jobber or 
Louis H ilfer Co.

4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

Service
N. B. C. endeavor would not be 
complete without a comprehensive 
and thorough service. Beside the 
best methods of baking, the best 
materials and the cleanly, sanitary 
conditions employed, there is, 
above all, N. B. C. service. There 
is always an N. B. C. distributing 
centre, ready at call to act with 
minute-man punctuality. You can 
depend upon N. B. C. service— 
and your small orders will be made 
as welcome as though you order a 
car-load. Always keep your stock 
of the famous In-er-seal Trade 
Mark packages and glass-front cans 
complete in size and variety so you 
canrenderservicetoyoizrcustomers.

NATIONAL BISCUIT 
COMPANY

MACAULEY SAID
Those inventions which have abridged distance 
have done the most for civilization.

USE THE BELL
And patronize the service that has done most to 
abridge distance.

AT ONCE
Your personality is miles away.

Every Bell Telephone is
a long distance station.
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W indow Trim of Fancy Goods for 
Christmas.

I’or  making the window tr im of 
Christmas fancy goods this is what 
you will need:

Merchandise.
(About $30 w orth  shown in win

dow.)
1 doz. boxes Stationer}7. 

y2 doz. Comb. Brush and Mirror Sets.
4 Vases.

window. 11 gives a rich effect and 
brings out the attractive qualities of 
the m erchandise. Be sure to lay em
phasis on the word “neatly .” If the 
work is not carefully done the trim  
will no t be nearly  so effective.

H ow  to Make the H olly Festoons.
Next, place the C hristm as tree in 

the center of the w indow against the 
background. I t  should be anchored 
to a box high enough to bring it up

Photograph of W indow Trim.

y2 doz. M irrors.
1 doz. Jew el Boxes.
1 doz. Books. .
1 doz. Gift Books.
1 doz. W ork Baskets.

Tw o Fancy Clocks.
Tw o Shaving Sets. 
l/2 doz. Pho to  Fram es.
1 doz. Safety R azor Asst. 

y2 doz. Fancy Boxes. 
y2 doz. Postcard  Albums.
1 doz. Pocket Knives.

F ixtures.
T hree large boxes.
T hree  pasteboard  boxes.
Tw o boards, 30 inches long.
O ne box holly garland.
Nails.
Price tickets.
F our small boxes.
T w o boards, 30 inches long.
Five rolls red crepe paper.
A small C hristm as tree.
Pins.

Cover the background neatly with 
dark  red cam bric o r crepe paper. Red 
is a very s trong  color for a C hristm as

to within two feet of the top of the 
window. D ecorate it w ith C hristm as 
tree ornam ents.

T hen festoon the holly garland as 
shown in the photograph. T here are 
m any o ther kinds of C hristm as trim 
mings th a t can be used here. P er
haps you will decide to  use the natur" 
al evergreen. W e have used the holly 
garland because it is big and showy, 
and takes up p lenty of space.

T he holly garland should be fes
tooned so as to take up m ost of the 
upper space in the window. The 
lower festoon should be about two 
feet from the top. Begin the festoon
ing from  the left, looping it up over 
the C hristm as tree in the center, m ak
ing ano ther festoon at the righ t of 
the tree and fastening it a t the ex
trem e right. One string  of garland 
will m ake one r ig h t and left festoon 
in the average window.

Careful W tark is E ssential.
A fter m aking th ree row s of these 

festoons, make ano ther row farther 
to the front, fastening each end of

the strin g  to the top of the back
ground in fron t of the o ther festoons.

Use considerable care in p u tting  in 
these decorations, as this is the m ost 
im portan t p a rt of m aking the window.

Now cover w ith red crepe paper 
the various boxes and boards indicated 
by the draw ing. L e t’s fix the center 
unit first—the one on the low boxes. 
T he m erchandise on the upper box

The right  unit is made the same 
way as the one on the left and of 
practically the same kinds of m er
chandise.

After making the r ight unit, run 
a couple of strings of holly gar land 
from the left unit to the right, mak
ing three festoons as shown in the 
photograph.

Floor Plan Completes the Trim.

consists of two clocks, two m irrors, 
a comb, brush and m irro r set, tw o 
gift books, and a photo fram e. A r
range them  in the m anner indicated 
by the photograph.

On the low er box is ano ther large 
comb, brush and m irro r set.

T he left unit com es next. A rrange 
the boxes and boards as show n in the 
drawing. In  the cen ter on top build 
a pyram id of five holly boxes of s ta 
tionery. O n each side of th is pyra
mid, place a gift book and a postcard  
album.

O n the board extending down to 
the floor pin half a dozen pocket 
knives, leaving each in its original 
box, and at the top of the board pin 
ano ther holly box of sta tionery .

T here is noth ing much to the floor 
plan. Begin it by putting  tw o fancy 
boxes on end at each side of the cen
te r  unit in front. P u t a shaving set 
on each. In  the center, next to the 
glass, build a pile of various kinds 
of safety razors. A t the extrem e 
right, build ano ther unit of two small 
boxes like the one a t the left.— Butler 
W ay.

Old Oaken Bucket Makes Catchy 
W indow Background.

If  you w ant an out-of-the-ordinary  
C hristm as window feature and are 
w illing to devote a few ex tra  hours 
to building it, th is “Old Oaken 
B ucket” idea will in terest you.

T he plan is to build the cover of

An Overhead Doll Booth.

Pin four w ork baskets to the back
ground nex t to the glass on the left 
side, and under them  build up a pile 
of holiday books.

Then arrange the two small boxes 
show n on the extrem e left in the 
drawing. O n the top one place a 
comb, brush and m irro r set. O n the 
other, put a large vase and a couple 
of jew el boxes.

an old-fashioned well and have w hat 
answ ers for an old oaken bucket dis
charging C hristm as toys th rough  the 
spout.

T he arrangem ent is plain in the 
drawing. Cover the background with 
red crepe paper and at the top build 
a fram ew ork like the draw ing shows. 
Cover this w ith silver tinsel. H ang  
nine bells from  the cen ter w ith silver
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tinsel. T he design shown at each 
side of the bells is made of beads.

T he well should be built r igh t 
against the rear of the window. It 
can be built of sm ooth boards of any 
dim ension—lum ber 54 inches thick 
being preferable. T he sides of the 
well are 12 inches wide and three 
feet high. T he roof should be 14 
inches wide. T he m olding on the 
gable is Z]/2 inches wide and l/ 2 inch 
thick.

You can m ake the well as wide as 
you like. A bout th ree  feet is the 
best for the average window. Make 
a fram e w ork on the fron t like the 
draw ing shows, and m ake a net w ork 
of tinsel, leaving an opening for the 
bucket.

T he spout should be 10 inches 
around, 5J4 inch fron t tapering  to

zoo, A. K. Edw ards, of the E dw ards 
& Cham berlain H ardw are Co., the 
K alam azoo Retail G rocers’ A ssocia
tion, the F irs t N ational Bank and B. 
Cleenewerck & Sons.

M any donations of goods w ere al
so received, the N ational Biscuit Co., 
sending vanilla wafers, nabiscos and 
o ther goods of their m anufacture. 
The M cLaren Im perial Cheese Co., 
of D etroit, sent iar cheese and peanut 
butter. A tw ood & Steele, Chicago, a 
pail of M am m oth queen olives, Libby, 
McNeil & Libby, Chicago, boned 
chicken and turkey, genuine potted  
ham, salad dressing and pickles, J. L. 
K raft & Bros., Chicago, po tted  cheese, 
R. C. Chances Sons, Philadelphia, 
stuffed olives, the W illiam s Bros. Co., 
D etro it, pickles, relishes and condi
m ents.

‘Old O aken B ucket” Background.

§l/ 2 inches w here it connects w ith the 
well. T he under side of the spout 
is left partly  open.

T o  m ake the old oaken bucket take 
two sm all wooden w ashtubs, knock 
the head from  one and then connect 
the two. Use a candy pail handle.

P ain t the roof of the well red and 
the body white. T he inside should 
be green and the m olding yellow. T he 
bucket should be painted dark oak 
and green.

T he toys apparently  com ing from  
the spout can be suspended by dark 
thread.— B utler W ay.

Opening of Lee & Cady Branch at 
Kalamazoo.

K alam azoo, Dec. 2— Surm ounted by 
a handsom e electric sign and with 
hundreds of lights th roughout the 
building, sending fo rth  a welcom e to 
custom ers and friends alik , the fine 
new w arehouse occupied by Lea & 
Cady, w holesale g rocers was throw n 
open to the public last evening from  
7:30 to 10 o ’clock.

T he office and salesroom  w ere 
beautifully decorated by G. Van 
Bochove & Bro., florists, and F ish 
er’s orchestra  gave a fine program m e 
of popular and classical music.

.F lo ra l tribu tes w ere sent by the 
D w inell-W right Co., Boston, Camp
bell P. Jones, M ichigan represen ta
tive of the U nited  S tates Tobacco Co., 
Richm ond, Va., J. E. E sson of t!he 
Q uaker O ats Co., Chicago, Mr. and 
Mrs. H. L. Vander Horst, Kalama-

Many out of tow n guests w ere pres
ent, am ong whom  w ere G ilbert W . 
Lee, P residen t of Lee & Cady, Thos 
J. M arsden a d irecto r of the com 
pany, F red  J. Fox, Saginaw, m anager 
of Lee & Cady, Saginaw  branch, A n
drew Ross, m anager of K ellogg’s 
T oasted  Corn F lake Co., B attle  Creek, 
Joseph H. Dufrey, sales m anager of 
the W illiam s Bros. Co., D etro it, H e r
bert I. Lord, D etro it, J. T. F letcher, 
D ecatur, F rank  W righ t, Cressy, W. 
T. Gibson, Scotts, H. M. H am pton, 
Glenwood, A. R. Peer, Comstock, 
Mrs. H. M osher, Cloverdale, Geo. S. 
Hopkins, M arcellus, W . W . Baldwin, 
Com stock, and m any others.

Lee & Cady purchased the busi
ness of B. D esenberg  & Co., in April, 
1909 and very soon outgrew  their 
quarters a t 227 E ast M ain street. In  
July, 1911, w ork was begun on the 
splendid building, which the com pany 
now occupies a t the corner of Rose 
and Ransom  streets. Lee & Cady’s 
local m anager is F rank  H. Bowen, 
who for m any years, has been con
nected w ith the w holesale grocery 
firms in Michigan. U nder his able 
m anagem ent, the business of the K al
am azoo brancth has steadily  grow n 
and it now is one of the prom inent 
houses in the trade in W estern  M ichi
gan.

A w orthy colored m an com plained 
th a t his horse is afraid of the m any 
“con trac tion” engines he m eets on the 
road.

Buy a Seller 
W in a Buyer 
Sell a W inner

Grand Rapids 
Broom  Co,
M anufacturers of the following 

standard brands:

Puritan 
Jewel 

W inner 
W ittier Special

These are the leaders in brooms 
Sold by your jobber

If  your jobber does not handle our 
line w rite us

L ow est
Our catalogue is “the 
world's lowest market” 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for current cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 

Dallas

Safes That Are Safe

SIMPLY ASK  US
"Why do your safes save their 

contents where others fail?”
SA FE  SA FE S

Grand Rapids Safe Co.
Tradesman Building

IM PO R TA N T
Retail Grocers

who wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker’s 
Cocoa and 
Chocolate

with the trade-mark 
Registered on the packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker & Co. L im ited  
DORCHESTER, M ASS,

Established 1780

The Diamond 
Hatch Company

P R I C E  L I S T
B IR D ’S-EYE.

Saftey Heads. Protected Tips.
B ilze—5 boxes in package, 20 packages In case,

per case 20 gr. lota ............................43.34
Leaser quantities ............................................ 43.61

BLACK D IA M O N D .
5 size—5 boxes in package, 20 packages in case,

per case 20 gr. lota ............................93.33
Lesser quantities ............................................ 38.51

B U L L ’S-EYE.
1 size—10 boxes in package, 36 packages (360

boxes) In 2 ft gr. case, per case 20 gr. lot 48.36
Lesser quantities ............................................32.60

SW IF T  & CO URTNEY.
5 size—Black and white beads, double dip, 12 

boxes in package, 12 packages (144 boxes) in B
gross case, per case 20 gr. lots ................43.75

Lesser quantities ..............................................$4.00

BA R BER ’S RED DIA M O N D .
2 size—In slide box, 1 doz boxes in package, 144

boxes in 2 gr. case, per case in 20 gr. lota 31.60 
Lesser quantities ..............................................$1.70

BLACK A N D  W H IT E .
2 size—1 doz. boxes In package, 12 packages In 

2 gr. case, per case In 20 gr. lota . . .  .41.80 
Lesser quantities ..............................................$1.90

T H E  GROCER’S MATCH.
2 size—Grocers 6 gr. 8 boxes In package, 54 pack

ages in 6 gr. case, per case In 20 gr. lots 46.03
Lesser quantities ..................................... 36.26
Grocers 4 1-0 gr. 3 box package, 100 packages in 

4 1-6 gr. case, per case in 20 gr. lo ts ...33.63 
Lesser quantities ..............................................33.38

ANC H O R  PARLO R M ATCHES.
2 size—In slide box, 1 doz In package, 144 bores

in two gross case in 20 gr. l o t s ............ 31.40
Lesser quantities ..............................................41,50

BE ST A N D  C H E A PE ST  
PA R LO R  M ATCHES.

2 size—In slide box, 1 doz. In package, 144 boxes
in 2 gr. case. In 20 gr. lota .................. $1.30

Lesser quantiUes ..............................................$1.70
3 size—In slide box, 1 doz In peckage, 144 boxes

In 3 gr. case, in 20 gr. lots....................$2.40
Lesser quantities ..................................... $8.66

SEA R C H -LIG H T PA R LO R  MATCH
6 size—In slide box, 1 doz in package, 12 pack

ages In 5 gr. case, in 20 gr. lots........... $1.36
Lesser quantities ............................................. $4.10

U N C L E  SAM.
2 size—Parlor Matches, handsome box and pack

age; red, white and blue beads, 3 boxes In 
flat packages, 100 packages(300 boxes) In 4 1-6
gr. case, per case In 20 gr. lots........... $3.85

Lesser quantities ............................................. 83.63
SA FE TY  M ATCHES.

Light only on box.
Bed Top Safety—0 size—1 doz. boxes in package 

60 packages (720 boxes) In 6 gr. case, per
case In 20 gr. lots ..............................32.6$

Lesser quantities ..............................................$8.76
Aluminum Safety, Aluminum Size—1 doz. boxes 

in package, 60 packages (720 boxes) In 6
gr. case, per caae In 20 gr. l o t a .........$1.90

Leaser quantities ..............................................$8.3$



20 M I C H I G A N  T R A D E S M A N D ecem ber 4, 1912

N ew  W ay to Keep Eggs. 
C onsidering th a t there are now so 

many ways of preserving eggs “per
fectly fresh,” it is somewhat remarkable 
that these articles of food are so diffi
cult to obtain in this condition. The 
la test plan involves the exhaustion of 
all contained or dissolved air in the 
egg and the substitution of an atmos
phere of mixed n itrogen and carbon di- 
oxid. Mr. Santolyne, who describes the 
method in Cosmos tells us that the pro
cess now most used in France employs 
limewater, but that cold storage still 
remains the best way of preserving 
eggs properly. The new gas process, 
ju st noted, is used in conjunction with 
cold storage, and enables the eggs to 
be kept for some time after rem oval 
from  the refrigera ting  cham bers, w ith
out impairment of quality. Says Mr. 
Santolyne:

“The method consists of keeping the 
egg in an inert atmosphere of carbonic 
acid and nitrogen. * * * The eggs are 
placed in tin cases holding 500 each. 
These cases are then surrounded with 
two wooden frames, an outer one to 
enable the cases to be set in cold-storage 
chambers, and an inner to facilitate the 
circulation of the gaseous ’ atmosphere 
around the eggs. A little anhydrous 
chlorate of lime is placed within to 
absorb the moisture, and then the cover 
is soldered on, leaving a small hole 
about one-quarter inch in diameter. 
The cases are then introduced into a 
horizontal receptacle in which a vacuum 
is produced, thus removing the air sur
rounding the eggs and the gases dis
solved in 'their albumen. Then there is 
introduced carbonic gas, previously 
heated. This is all done slowly, to en
able the gas to  penetrate  into the egg, 
until the pressure gauge rem ains sta
tionary. Excessive pressure is avoided, 
as it might be injurious to the eggs. 
W ith a vacuum pump a certain quantity 
of the carbonic gas is now removed and 
replaced with com pressed nitrogen. 
T hen the cases are rem oved from  the 
receptacle, a drop of solder is placed 
on the hole in the cover, and they are 
placed in cold storage at 35 degrees. 
It is unnecessary now to  take care of 
the ventilation  of the cold cham ber 
or of the m oisture of its air.

“The advantages of this system, the 
author tells us, are as follows: There 
is no .evaporation at the surface of the 
eggs, no phenomena of oxidation, and 
no stale taste; they may be eaten from 
the shell even after ten months, and the 
albumen preserves the fine whitish tint 
that it has in fresh-laid eggs. The 
eggs may be kept some little time after 
taken from cold storage before being 
delivered to the consumer. This is not 
the case with eggs preserved by cold 
alone. Bacilli, bacteria, and molds are

killed by the cold and the gases, so that 
there are no moldy or decayed eggs 
and no loss. The cost is not much more 
than that of preservation by cold alone. 
The tin case, holding 500 eggs, costs 
$1.60, and accommodation for 1,000 
eggs, therefore costs $3.20. These cases 
may last ten years. All told, the extra 
expense comes to about 40 cents per 
thousand eggs.”

Comparative Advantages of Drawn 
and Undrawn Poultry.

I t was long a m ooted point as to 
w hether poultry  should be handled, 
shipped, frozen and stored  in a drawn 
or undraw n condition. D raw n poul
try  m eans tha t from  which the entrails 
o r viscera has been removed, and it 
was thought by m any to  be the only 
correct w ay of handling, and some of 
the larger cities even w ent so far as 
to pass law s forbidding the sale of 
poultry, which had not been drawn. 
T his b rought such a storm  of p ro test 
from  the poultry  handlers th a t laws 
of th is kind did not live long, but it 
was not until the D epartm ent of A g
riculture through  its Bureau of Chem 
istry, as represented  especially by Dr. 
M ary E. Pennington, carried on dur
ing the season of 1909 and 1910, a 
series of studies to  determ ine the rel
ative rate  of decom position and de
terio ration  in undraw n poultry  as 
com pared with th a t from  which the 
viscera had been either com pletely or 
partly  rem oved, th a t guessw ork was 
set aside, and some actual facts de
term ined. T he tes ts  began at the 
packing house w here the poultry  was 
killed and did no t end until it was 
sold through  the retailer direct to  the 
consum er. A ctual observations and 
records were kept at every stage in 
the m arketing. T he aim w as to com 
pare the relative keeping qualities of 
the draw n and undraw n poultry  under 
actual m arket conditions, and to place 
each m ethod of dressing stric tly  on 
its own m erits.

In  these tests and experim ents, 
tem peratu re conditions w ere one of 
the m ost im portan t points of obser
vation, and the tem peratu re records 
were m ade by therm ographs which 
follow ed the shipm ents of poultry  
from  sta rt to finish. T he experim ents 
extended over a period of six m onths, 
from  m idw inter to  m idsummer.

T he dressing  of the carcasses was 
done according to th ree m ethods 
known as “full draw n,” “wire draw n” 
and “B oston draw n” being a sort of 
partial step tow ard “full draw n.” T he 
undraw n fowls w ere shipped w ith the 
heads and feet on. T he birds w ere 
cooled at an average tem peratu re of 
34 deg. F . ; w rapped in parchm ent 
paper; boxed and shipped in a refrig 
erato r car which had been iced and

Ship Your Poultry and Calves, Etc. 
To

Detroit the Great Market
H. R . PFEIFLE

68-70 M arket St. D etroit. M ichigan

P O P  C O R N
W anted in car lots or less.

Let me know what you have.

H. W. Eakins Springfield, Ohio

H . B E C K E R
W holesale Produce and C om m ission  

210 T h ird  St. Bay C ity, Mich.

POTATOES IN  CAR LOTS A SPECIALTY

P O T A T O E S  W A N T E D
Quote your price on track or delivered at Toledo

M. O. BAKER, - - Toledo, Ohio

Mild Cured
Hams and Bacon

100 per cent Pure

All-leaf Lard
Quality Our Motto

Order of our nearest salesman or mail 
your order direct to the plant.

Ludington, Mich., F. L. Bents 
Grand Rapids, W . T. Irwin, 153 Fountain St. 
Kalamazoo, H. J. Linsner, 9 1 1 ^  N. Burdick 

Lansing, H. W . Garver, Hotel Wentworth 
Adrian, G. N. Cook, 200 E. Maumee St. 

Port Huron, C. J. Harris 
Metamora, G. S. Nicholas 

Saginaw, W . G. Moeller, 1309 James Ave. 
St. Johns, E. Marx, Steele Hotel 

W rite  to -d a y

CUDAHY BROTHERS CO.
C udahy-M ilwaukee

.D.
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salted, and which was on the road 
averaging days. F rom  the refrig 
erato r car the goods w ere handled 
through  a chillroom  at betw een 32 
deg. F. and 33 deg. F. A t the retail
ers the average tem perature of the 
exhibition window was 48 deg. F.

A n elaborate set of charts was pre
pared by D r. P ennington show ing the 
h isto ry  of draw n poultry  and un
draw n poultry  from  the beginning, 
and the com parative keeping qualities 
of each. T h e  conclusions reached 
w ere th a t undraw n poultry  decom 
posed m ore slowly than  either the 
w holly o r partially  drawn, and that 
the full draw n as com pletely eviscer
ated poultry  decom posed m ost rapid
ly, and th a t the “Boston draw n” and 
“wire draw n” stood midway betw een 
the undraw n and “full draw n” in the 
rapidity  of decom position. T hese de
ductions are based on a num ber of 
shipm ents of dry packed, unwashed 
fowls and w ere studied at every stage 
of m arketing  from  the shipper to the 
consum er, and the fowls used in the 
experim ents were handled prom ptly, 
as o rd inarily  understood. I t  is, of 
course, understood  th a t for the best 
resu lts pou ltry  for slaughte r should 
no t be fed fo r 12 hours prio r to kill
ing. T h ere  is then  little  food in the 
crop and entrails to  ferm ent and sour. 
—M adison Cooper in Cold.

Potatoes and Longevity. 
Follow ing his discoveries concern

ing the properties of curdled milk, 
which destroy  certain  bacteria in th ;  
hum an system  conducive to old age. 
P rof. M etchnikoff ratiher recently  
b rought fo rth  an announcem ent to 
the effect th a t the po tato  m ay be 
m ade to serve the same purpose, bu t 
only after it has been acted upon by 
bacilli which have the effect upon 
starchy foods of tu rn ing  the starch 
into sugar in the low er bowel, w here 
the poisons are form ed which are the 
chief cause of senile decay. Sclerosis 
of the arteries and liver, and nephri
tis are the com m on m aladies which 
indicate senility. T he m an or woman 
afflicted w ith them , he affirms, is old 
even at 30. “T hese diseases,” he says, 
“are due to poisons lodging in the 
low er intestines, and belonging to 
w hat chem ist call the arom atic series, 
such as indols and phenols—espec
ially the form er. T hey result from  
the putrefac tion  caused by noxious 
germ s in troduced into our system  
from  one source o r another. T hey 
are u nnatu ra1, as they  are no t found 
in babies nursed by their m others.

H e sta tes th a t his experim ents have 
disproved the theo ry  th a t these germ s 
are the resu lt of an anim al diet, as 
they are found in la ig e  quantities in 
the in testine of the horse, and are 
also found in the w hite ra t a fter feed
ing it upon an exclusively vegetarian  
diet. T h e- poisons are dim inished, 
he states, w hen the ra ts  are fed foods 
rich in sugars, such as the beet, dates, 
and carro ts. A diet of potatoes, 
which are m ostly  starch, w as found 
to be highly productive of the poi
sons. T h is is due to the fact th a t 
sugar, upon which the m icrobes act, 
tu rn ing  it into the acid which pre
vents putrefac tion—is quickly ab
sorbed by the in testines and does not

reach the low er bowel, w here the poi
sons are formed.

Searching fo r a bacillus in the in
testines of different anim als which 
would tu rn  starch  into sugar w ithout 
decom posing the album inoids, it w as 
found at last in the dog, and chris
tened by M etchnikoff the glycobactor.

“To make it m ost effective,” he 
w rites, “ the subject should be fed 
plentifully w ith potatoes, the starch  
of which readily reaches the low er in" 
testines w here the g lycobator’s action 
tu rns it in to  sugar in sufficient quan
tities to p revent the form ation of the 
poisons which are the chief causes of 
senile decrepitude.”

Sampling From the Cranberry Barrel. 
W ritte n  fo r th e  T rad esm an .

“ I th ink  when I w ant cranberries 
I will no t go to B lank’s,” was the 
observation of one shrew d m an to  
his family. “And why no t?” was the 
prom pt reply. “T hat is w here m ost 
of our provisions come from .” “W ell,” 
explained the head of the house, “the 
little  boy of jun ior Blank and the 
youngster of his head clerk have a 
habit of com ing in, tak ing a berry  as 
they pass along, sam pling it, and no t 
liking the acid taste , it is re tu rned  to  
the barrel. I have seen this th ing  
done repeatedly, and no one seem s to  
think it w orth while to im press upon 
them  the fact that the next berry  will 
be ju st as sour as the last.”

T im e and again the revolting  p rac
tice of placing food stuffs in the way 
of all classes has been scored; and 
yet it still continues. Com m on sense, 
com m on decency should put a ban 
everlastingly upon such a careless 
piece .of work. W e are aw are th a t the 
fancy w rapping dem anded for certain  
packages is adding to  the problem  of 
a high cost of living; and yet m ost 
people will prefer to  have their food 
products delivered in sealed packages, 
even at a little  ex tra  price than  sub
m it to  such liberties as the one above 
cited. T hey will no t pay you m ore 
in the end. T he purse can be stre tch 
ed so far and no farther. T hey  will 
strive to hun t out the food which 
gives at least prom ise of being clean, 
if it is expensive.

Y our spoiled child m ay injure your 
trade far m ore than  you realize. T o  
the outsider his cunning little  pranks 
m ay not be so cute as to you, especial
ly when they are bound to  injure stock 
which will be la te r offered a t full 
price. W hen the little  folks of the 
sto re  are perm itted  to take such liber
ties, there  is a tem ptation  to  o ther 
children. If  you place a ban here, 
some one is going to feel affronted. 
I t is the easiest th ing  to  stop short 
at home. D o no t allow your own 
children to dam age the goods. I t  is 
not only an insult to  your custom ers, 
but an injury to the little  ones.

Bessie L. Putnam .

Cowless Milk.
T he diary in terests of our p rosper

ous country  are th reatened—not w ith 
injury, but w ith exterm ination! F rom  
Germ any, via England, a scientist is 
approaching w ith a recipe fo r cowless 
milk—synthetic milk—and his press 
agent, one Slingsby, lauds this ’scien
tific” beverage to the blue skies—aye, 
to the M ilky W ay. E very nourishing

property  of cow ’s milk, but no trace 
of anim al m atte r; m ore readily di
gested; far purer; will keep b e tte r; can 
be altered in m anufacture to suit the 
particu lar needs of babies or delicate 
persons; tastes very p leasant; immune 
from  disease germ s; any milk left 
over convertible into b u tte r  and 
cheese. Mr. S lingsby says no th ing  
about feeding the over-supply to the 
hogs. E vidently  they  w on’t eat it— 
but that, of course, is m erely a m inor 
detail.

T he econom ic effect of cowless 
milk stuns the im agination. A lready 
m ilking m achines have robbed the fic
titious buxom  m ilkm aid of her em
ploym ent, and now, if science speaks 
truly, the diary cow is to join the 
ranks of the unem ployed. Perchance 
the butcher will some day enquire of 
the housew ife: “Do you prefer a cut 
from  the beef steer a t th irty  cents or 
from  the ex-diary cow at twenty-five 
cen ts?” A solution of the high cost 
of existence! C ertainly some intelli
gen t detective w ork m ust be under
taken at once. I t  m ay be tha t the 
oleo fraudsm an is behind this p lot to 
denature poor bossy! L et F landers 
m eet the G erm an scientist on the 
dock, arm ed w ith a w arran t for his 
a rre st for high treason against a 
g rea t A m erican industry. M eanwhile 
consum ers will awake a t the din o; 
the m ilkm an and w onder if they are 
still in dream land; the cat will fight off 
m elancholia; the hen, th reatened with 
air-m ade eggs, will consort w ith the 
cow and advocate a barnyard  p ro tec
tive association. As for the common 
run of us, noth ing will lift our cloud 
of gloom  save the scientific announce
m ent of sunless sunshine.— Country 
Gentlem an.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs in 
active demand and will be wanted 
in liberal quantities from now on.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

All Rinds of

Feeds in Carlots
Mixed Cars a Specialty

Wykes & Co.,
State Agents Hammond Dairy Feed

Hart Brand canned Goons
Packed by

W . R. Roach & Co., Hart, Mich.

M ichigan People W ant M ichigan P roducts

WE CARRY A FULL LINE. 
Can fill all orders PROMPTLY 
and SATISFACTORILY. *  2*SE E D S

Grass, Clover, Agricultural and Garden Seeds

BROWN SEED CO., GRAND RAPIDS, MICH.

P otato  Bags
New and second-hand, also bean bags, flour bags, etc.

Q uick Shipm ents Our Pride

ROY BAKER
W m . A lden Sm ith Bldg. Grand Rapids, Mich.

— ESTA BLISH ED  1876 —
If you have Choice Dry White Beans. Red Kidney Beans. Brown Swedish 

Beans to offer write and mail samples.
M O S E L E Y  B R O T H E R S

G R A N D  R A PID S, MICH.

The Vinkemulder Company
JOBBERS A N D  SH IPPERS O F E V E R Y T H IN G  IN

FRUITS A N D  PRODUCE
Grand Rapids, Mich.
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Shirt Stocks Nearly Exhausted.
Since shirt sales are both an active 

and substantial factor in the retail 
trade, we may judge p re tty  well by 
their volume the condition of things 
generally. A t least we think m ost 
men will regard sh irts as the best 
basis for calculation. D uring the past 
m onth the dem and for spot deliveries 
have been in excess of the output 
w ith the result th a t stocks are  low in 
the m anufacturing centers. I t  is the 
belief of some of the m akers th a t this 
situation is going to effect a change 
in the m ethod of buying to the form er 
practice of placing generous initial 
orders. I t will have to be so if a 
large part of the retail trade deter
m ines to avoid loss of profit from  lack 
of m erchandise. T his seems con tra
dictory to the im pression which gain
ed widespread approval th a t the bet
te r plan is to order sparingly in ad
vance and fill in as necessity  requires 
with late introductions.

In all probability  the lack of stock 
for im m ediate delivery is due prin 
cipally to be tte r business. M anufac
tu re rs  cannot afford to overstep the 
m ark in anticipating w hat the quan
tity  of o rders will be when the season 
rolls round, so there is no alternative 
for the m erchant but to p ro tec t him 
self against disappointm ent. T he bills 
for spring  are much heavier than a 
year ago and individual dealers have 
shown an inclination to be tho rough
ly satisfied w ith the first showings, 
which to our way of th inking could 
scarcely be improved upon so far as 
the lines for next spring  and sum m er 
are concerned.

Wtord comes from  Glasgow th a t 
there has been a very decided decline 
in m adras of the bette r grades w ithin 
the past year, so much th a t the mills 
there have been w orking on less than 
half time. T his is a ttribu ted  to the 
unusual vogue of soft shirts, particu
larly silks and m ixtures. I t  m eans 
m ore business for dom estic producers 
of fabrics because they are able to 
supply the m ost critical w ants of our 
trade in the finest m aterials. I t  is 
seen that silk-and-cotton goods of the 
crepe order are liked as never before 
and they will have a prom inent place 
in high-class shirts, especially custom  
garm ents, next year. They are m ost
ly of silk stripes, satin finish, on cot
ton grounds, and stripes are of so- 
called “hard” colors, by which is 
m eant colors which in form er seasons 
w ere not easily disposed of. F o r in
stance, there are reds and blues and 
greens which have not been seen in 
sh irts for a decade or two.

T he soft shirt, by the way, is large
ly responsible fo r the selling of b e tter 
qualities than  ever before. W ith  the

double cuffs they are m ost dur
able and the consum er has come to 
realize th a t there is a consirable sav
ing in pu tting  them  through  the home 
laundry. F o r th a t reason he seems 
willing' to pay m ore for his shirts. 
I t  is in te restin g  to note th a t these 
silk-and-cotton m aterials are notably 
strong  in the exclusive shops. One 
of them  has been selling at the rate 
of fo rty  a day of this class of m er
chandise alone at prices from  twelve 
to fourteen dollars each.

A fault of m any “ready” soft sh irts 
has been the width of the cuffs which 
should be reduced by about two inch ' 
es from  the w idth of the starched 
cuff. T he m akers of high-class jew el
ry are selling links w ith sho rter bars 
for use w ith sho rt cuffs and the aim 
of m any m en is to get a cuff th a t will 
fit m oderately snug about the w rist 
with no excess of m aterial beyond 
the links.

T he collar trade has no t been very 
likely but im provem ent has been no
ticed as a result of pushing of new 
styles. T he advertising  of m adras 
collars, the cutaw ay shape and the 
fold collar w ith cu t-out a t the top has 
stim ulated sales. Y et the heaviest call 
is for the plain w hite close-front m od
el and im provem ents in the m aking 
of it have elim inated the objections 
cited against it in the early  days. 
W ing  collars are receiving g rea ter 
publicity and instead of selling only 
for evening w ear they  are m oving 
well w ith short-bosom  shirts, which 
seem to be m aking friends faster than 
a year ago.

T he fancy w aistcoat continues to 
gain in popularity. T he new  styles 
in evening w aistcoats, with collarette, 
piping or braid instead of the collar 
and with a variety  of body fabrics, 
have struck the popular fancy. Soft 
hats have been holding on la ter than 
usual ow ing to the mild w eather, tan 
shoes are as much w orn about town 
as they  were in the country  only a 
few years ago, and hosiery w ith clocks 
have made way for plain and ribbed 
silk num bers and a small p roportion  
of con trasting  stripes.

F rom  a belt m anufacturing  house 
the announcem ent comes that if there 
is any fu rther rise in the cost of 
leather, which in the past three or 
four m onths has advanced from  fifteen 
to twenty-five per cent., it will be nec
essary to  s ta rt an upw ard revision of 
prices or a reduction in quality. “T he 
retailer is loath  to believe,” says the 
sta tem ent further, “th a t any such 
situation exists; in fact, it is very hard 
to convince him th a t there is such a 
th ing  as scarcity  of leather and a 
need for h igher prices. I t  is next to 
im possible to  raise prices to the re

ta iler—he is inclined to  accuse the 
m anufacturer of try ing  to do him. I t  
ought to be m ade perfectly  plain that 
if a m anufacturer cannot m arket his 
stuff a t a legitim ate profit, conditions 
are fundam entally  w rong  and they 
should be corrected .”

A m arked tendency in favor of the 
shawl collar is shown on sw eaters of 
various grades, and especially is this 
experienced on lines of be tte r quality. 
T his “rough neck” m odel was first 
introduced in connection with shaker 
and o ther heavy w eight sw eaters. In  
popular-priced stocks m aroon is a big 
seller, while in the m ore expensive 
ranges different colors are in active 
demand.— H aberdasher.

Preliminary Arrangements For the 
Kalamazoo Convention.

K alam azoo, Dec. 2—M em bers of 
the M ichigan K nights of the Grip will 
hold their annual convention in K al
amazoo, D ecem ber 27-28. Officers of 
the A ssociation who m et here Saturday 
afternoon arranged to m ake the New 
Burdick H otel the headquarters of 
the A ssociation during  the two days 
the m em bers are in th is city.

T he big feature of the convention 
will be the banquet to be held a t the 
New Burdick an F riday night, Decem 
ber 27. T he local m em bers of the 
K nights of the Grip claim th a t it will 
be the best and m ost classy feeds 
ever undertaken in Michigan. They 
state that the m em bers of the A sso
ciation a re travelers who have had an 
opportunity  to try  out the hospitality  
of o ther cities of the State, and for 
that reason the K alam azoo m em bers 
intend to put the o ther places in the 
shade by giving the m em bers such a 
reception as they have never heard 
m entioned before.

T he big banquet is expected to turn  
the trick. Betw een 300 and 400 mem" 
bers of the S tate  organization  are ex
pected to be present.

T he different com m ittees who will 
make the plans for the convention 
have been selected and sta rted  in to
day to boost the project. Com m ittees 
w ere announced as follow s:

Finance—John  A. Hoffm an, chair

F a n c y  W a s h  G o o d s
Make Very Desirable Christmas Gifts

We have a new clean stock of

Silk and Cotton Mixture 
Soisette

Mercerized Poplin 
Silk Stripe Poplin 

Satin Mercette 
Colored and White Pique

Colored and White 
Gros Grain

W oven Tissue

GRAND RAPIDS DRY GOODS CO.
W H O LESA LE ONLY 

G R A N D  R A PID S, M ICH IG AN

m an; F red  J. Bond, H utson  B. Col- 
m an, A lfred H. Dane, J. W . Ryder, 
W m . A. W ooden and I. A. Mills.

Executive— F rank  H. Bowen, chair
m an; John  A. Hoffm an, Joseph D. 
Clem ent, E ugene Cook, F rank  H. 
Clay and Roy E. Lee.

R eception—F rank  H. Clay, chair
m an; E. D. Auch, F red  J. Bond, A. 
S. Cowing, H. B. Colman, Eugene 
Cook, M yron A. Crooks, John  A. 
Cone, W m. S. Cooke, A. H. Dane, 
W(m. C. Davis, F. U. Doubleday, 
H arry  M. Fram e, C. C. H igh, R obt 
S. H opkins, Roy E. Lee, W ard  J 
Miller, D. K. M cN aughton, Glenn J 
P ra tt, A. H . R otherm el, J. W . Rose 
J. W . Ryder, G eorge Shean, John  D 
T hackery, C. A. Schultzz, C. D. W al
do, G eorge T. W oodw ard, W . D. W a t
kins, W . R. W ooden, F red  E. Knox, 
I. A. Mills.

T he wives of the m em bers of the 
R eception Com m ittee will also be 
asked to act on the Com m ittee. M any 
of the traveling  men, it is expected, 
will b ring  their families to the con
vention and it is planned to have the 
wives of the m em bers entertain  the 
wom an folks.

An Even Break.
Mr. Jinks: Y ou’ve spent fourteen 

m ortal hours and $35 and w hat have 
you got to show for it? O ne hat, 
w orth  about $3.50.

Mrs. Jinks: T rue. And last week 
you spent five days and $118, and wlhat 
have you go t to show fo r it? One 
fish sto ry  about a big tro u t th a t got 
away, and an awful cold in your head.

What Have You to Sell?
a DRY GOODS stock; or part of it? 
a CLOTHING STORE; or part of it? 
a GENTS’ FURNISHING STORE; or part of it? 
a SHOE STORE or an odd lot of SHOES?

We Buy anything and everything For Cash and do it 
Quick. Write Today and we’11 be there Tomorrow 

PAUL L. FEY REISEN  & CO M PA NY  
Mid-City Bank Bldg., Halsted & Madison Sts., Chicago
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REG U L A TIN G  T H E  H O TE LS.

Some Features of the Proposed New  
H otel Law.

Coldw ater, Nov. 28— It  is w ith  m ore 
than  passing  in terest th a t I note the 
com m ent and suggestions of the 
B ro ther of M arquette, relative to  the 
d rafting  of a bill se tting  fo rth  w hat 
I would consider a qualified $2 and 
$2.50 hotel. T his is a very nice sug
gestion  on the part of the b ro ther, 
but it is beyond m y com prehension 
how  a bill could be m ade effective 
and at the sam e tim e m eet all condi
tions in the different p arts of the 
S tate. I am  no t fam iliar w ith the 
hotels o r the requ irem ents of hotels 
in the upper p art of the S tate, bu t 
I do know  th a t the g rea test evil 
and the one th a t will place hotels in 
this section w ithin the appreciation of 
the traveling  public will be to  elim
inate the g ra ft practiced in nearly  
every detail connected w ith the ru n 
ning of the p resen t day hotel.

T he Com m ittee has considered near
ly every phase of the questions in
volved in the d rafting  of a suitable 
bill fo r the Legislature, and in 

•idling that conclusion it is the re
sult of careful consideration and co
operation  th rough  said C om m ittee 
from  each council in the S tate  and 
the bill as now proposed will cover 
every phase of the hotel proposition 
th a t can be overcom e by legislation, 
w ithout the possibility  of unpleasant 
antagonism  and possible litigation. 
T o th is end the C om m ittee will m eet 
w ith several m em bers of the Legisla
ture, as w ell as the  A tto rney  Gen
eral and the heads of the various de
partm ents, and also G rand Counselor 
vdams, at Battle Creek, on N ovem 

ber 30, a t w hich tim e it is expected 
th a t the last details in the  in terests 
of proposed legislation will be con
sidered and the  bill pu t into the 
p roper hands to be presen ted  in the 
Legislature.

T he C om m ittee has been flooded 
w ith correspondence from  all p a rts  of 
the  S ta te  and a g rea t m any of the 
several sta tes in the U nion, each u rg 
ing by suggestion  the  various m eth 
ods of securing  a be tterm en t of con
ditions in hotels and all public u tili
ties. T he last to  reach th is C om m it
tee was a suggestion  th a t we include 
in our bill the appointm ent of a li
censed sta tionary  engineer. W hen 
the fact is considered th a t only about 
one hotel in fifty w ould come under 
this code, it would seem to  me as 
though th a t w ould be an expense 
shouldered upon the  few u n just and 
unreasonable. T h ere  are a g reat 
m any featu res in connection w ith the 
oresent day hotel th a t are of far m ore 
im portance to  the rank  and file of the 
com m ercial traveler than  is the ques
tion as to  w hether the hotel shall be 
heated under the supervision of a li
censed engineer, natu ral gas o r a 
hard  coal stove. T he m ain features 
and those th a t will be provided for 
in the bill will be sanitation, safety 
and com fort. Any o th er features not 
im m ediately considered will be taken 
care of th rough  the  com m ission under 
w hom  the  bill w ill be operated  and 
under w hose supervision and ju ris
diction the hotel inspector will apply 
his duty  .

T he chairm an of th is C om m ittee, 
in subm itting  his rep o rt to  the con
vention a t Bay City th is year, offered 
a resolu tion  in connection w ith the 
rep o rt of the Com m ittee on the all 
im portan t subject of tipping. T his 
resolution, how ever, w as no t taken 
up by the conventon, deem ing it ad
visable to  defer action on same and 
concen trate  a united effort in the in
te re s t of our hotel bill. I am, how 
ever, a firm believer th a t it is one 
of the m ost im portan t th ings to  be 
considered by the traveling  fra te rn ity  
and it should be the next move of 
th is organization. As the abuse of 
th is practice has grow n to  be so 
flagrant th a t it is a lm ost im possible 
for a m an to  secure even legitim ate 
service, to say no th ing  of th a t to 
which he is entitled  and for which he 
pays tw o and th ree  prices.

One of the m ost flagrant cases 
b rough t to  m y a tten tion  w as th a t of 
the H otel S tattler, recently  opened in 
Cleveland, Ohio. Several m onths 
ago Mr. S ta ttle r, in com m enting on 
the subject of tipping w ith the open
ing of his new hotel, sta ted  over his 
own signature th rough  the colum ns 
of the Sam ple Case th a t it w as his 
in ten t and purpos to  discountenance 
the practice of tipping w ith the open
ing of his new hotel. H e sta ted  in 
so m any w ords th a t the practice was 
un-A m erican and w as absolu tely  un
necessary in the  d isbursem ent of 
adequate service to  guests. In  the 
ace of all th is and w ithin th irty  days 

of the tim e th a t the H o te l S ta ttle r 
opened its doors to the  public, the 
m anagem ent of the hotel sold ou t its 
en tire  tipping privilege to  the tru st, 
being, as I am inform ed, one of two 
hoste lries in the city of Cleveland 
th a t has taken  th is action. T here  are 
m any o th er cases which m ight be 
b rought to  the a tten tion  of the fra
tern ity  th a t have come to  m y notice 
in my travels, bu t sam e being in my 
territo ry , which is Ohio, it is ou t of 
the jurisd iction  of th is Com m ittee 
and, perhaps, w ithou t in te rest to  our 
m em bers o r the traveling  public. I 
m erely m ention the case of the S ta t
tle r H o te l to  show  the drift of senti
m ent, I t  is sim ply a  case of g raft 
from  s ta rt to  finish and the practice 
is grow ing stro n g er every day, and 
unless som e action is taken, there  are 

ome of our b ro th ers  w ho will be 
looking for new positions by virtue 
of big expense accounts no t justified 
by business conditions.

F o r the benefit of the m em bers 
from  the several councils who have 
rendered  th is C om m ittee such valu
able service in the cause of th is Com 
m ittee, I w ant to  assure them  of the 
hearty  appreciaton of sam e on the 
p art of th is C om m ittee and in behalf 
of our noble order, and as soon as 
the details of our proposed m easure 
pass the inspection of the A tto rney  
General, each council will be notified 
th rough  the chairm an of their Com
m ittee of the bill in detail of which 
we have no doubt of the ultim ate 
success. John  A. H ach, Jr.,

C hairm an G rand Legislative Com.

A m illionaire of the future is the 
boy who insists upon a reduction in 
the price of cookies tha t have holes in 
them.

H onks From Auto City Council. 
Lansing, Dec. 2—D on’t fo rget about 

A ssessm ent No. 114. Bro. T ociey  is 
anxious to pass over your receipt.

T he second of the senes of parties 
given by our Council was held last 
Saturday n ight and proved a very 
pleasing event, about fifty couple 
being present. T he com m ittee in 
charge of these social events has suc
ceeded in bring ing  about a congen
iality am ong the participants which 
speaks well for its m anagem ent.

A w reck on the A nn A rbor, north  
of Alma, last Saturday caused m any 
ex tra  drives and roundabout hom e
w ard routes for several of our coun
selors.

A. D. Barnes, who for several years 
past has been the only restau ran t 
m an in Perry , moved last W ednesday 
into the recently  vacated hotel build
ing and will continue to cater to the 
traveling public in his new quarters, 
to be know n as the Barnes H otel.

Bro. G. A. W iley, of Saginaw Coun
cil, No. 43, who for the past tw o years 
has very efficiently represen ted  Lee 
& Cady, severed his connection with 
th a t house last week. Bro. W iley 
finds th a t the g rea t am ount of driving 
necessary in this line is m ore than  he 
can stand and will probably accept 
a position less exposed to the w eather 

W e are thoroughly  convinced that 
Bro. L. L. Colton know s how to  play 
rum.

T he foot ball season is now over 
and Bro. Josh  Evans relapsed into a 
tranquil m ood and settled  down to 
business once more.

D on’t fo rget the Council m eeting 
next Saturday night. In itia tion  and 
o th er sports. O ur Ladies A uxiliary 
will serve a Bohemian supper at 6:15. 
L e t’s show the girls we appreciate 
their efforts.

Can you beat this? Jam es Shaft, 
the m an who put the Shaft in Shafts- 
burg, ow ns a farm  near P e rry  and, 
according to his own sta tem ent, em
ployes a tenan t who w orks it on 
shares, each furnishing half the seed 
and the crops are divided eqally. L ast 
T uesday the stork  left a pair of lively 
tw ins a t the farm  and now Jim  claims 
one of them. A ccording to the exist
ing con tract he insists he is entitled 
to half the crops—and th a t th is is 
no exception.

Bro. M. E. Sherw ood owns a bird 
dog which has increased in value 
about 800 per cent, since the season

opened and is said to  be a cham pion 
smeller. W e don’t know  the real 
value of this dog, but we are sure 
about the 800 per cent, and woe unto 
the m an who shoots th is one!

M ichigan C entral tra in  No. 71 was 
over an hour late this m orning and 
the several travelers who intended to 
connect with the Ann A rbor road 
north  were obliged to revise their 
plans for the week. H. D. Bullen.

She Felt Duly Qualified.
Dr. H arvey W . W iley said the o ther 

day in W ashing ton  of a well-known 
canning concern:

"T hese people, when we objected to 
some of the poisonous chem icals used 
in their canned peas and asparagus, 
laughed at us. T hey  said we were 
ignoran t and inexperienced. T hey 
pointed out th a t they had been many 
years in business, and tha t they tu rn 
ed out m illions of cans a year.

" I t  rem inded me of a wom an whom 
I once saw in my young days feeding 
a babe a few m onths old on bits of 
fried fish and pickle.

“ ‘D on’t do th a t,’ I said. ‘D on’t do 
that, m adam ! I t 's  m ost unhealthy to 
give fish and pickle to so young a 
child.’

"T he wom an frow ned upon me.
" ‘H uh,’ she said, ‘don’t you try  tc 

teach me how to feed babies. Why. 
young feller, I ’ve buried seven!’ ”

All Habit.
T he telephone girl from  the city 

was fishing one day during her two 
w eeks’ outing  in the country. Some 
one from  ano ther boat called, 
"H ello !”

Ju st then she got a bite.
“L ine’s busy,” she answered.

W hy is a fashionable woman like a 
soldier going to battle? Because she 
carries her pow der with her.

We are m anufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

G r a n d  R a p id s , M ic h .

JE W E L  
B O X E S

Make appropriate and useful Xmas gifts. Ormula Gold 
and French Grey finish. Silk and Satin lined. Prices range 
from $1.10 to $8.50 per dozen.

Write for circulars giving full particulars.

PAUL STEKETEE & SONS 
W holesale Dry Goods Grand Rapids, Michigan
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G rand Council of M ichigan U. C. T.
G rand  C ounselor—J o h n  Q. A dam s, B a t

tle  C reek.
G rand  J u n io r  C ounselor—E . A. W elch, 

K alam azoo .
G rand  P a s t  C ounselor—Geo. B. Craw , 

P eto skey .
G rand  S e c re ta ry —F re d  C. R ich te r, 

T ra v e rse  C ity.
G rand  T re a su re r—Jo e  C. W ittllff, D e

tro it.
G rand  C onducto r—M. S. B row n, S ag i

naw.
G rand  P ag e—W . S. L aw to n , G rand 

Rapids.
G rand  S en tinel—F . J . M outier, D etro it.
G ran d  C hap la in—C. R . Dye, B a ttle  

J reek .
G rand  E x e cu tiv e  C om m ittee—J o h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E achron , D e tro it; Ja m e s  E . B u rtless, 
M arq u e tte ; J .  C. S aunders , L ansing .

M ichigan K n ig h ts  of th e  Grip. 
P re s id e n t—C. P . Casw ell, D e tro it. 
S ec re ta ry —W m . J .  D evereaux , P o r t  

H uron.
T re a su re r—Jo h n  H offm an , K alam azoo. 
D irec to rs—F . L. D ay, Jack so n ; C. H . 

P h illips, L a p ee r; I. T . H u rd , D avison; 
H . P . G oppelt, S ag in aw ; J .  Q. A dam s. 
B a ttle  C reek ; Jo h n  D. M artin , G rand  
R apids.

Chirpings From the Crickets.
B attle Creek, Dec. 2—T he travel 

on steam  and electric roads was heavy 
W ednesday. Coaches all crowded.

T he U. C. T. button  becom es m ore 
plentiful each day.

I sat at a large dining room  table 
last week where every m an (eight of 
us) wore the U. C. T. button.

Did you get home in time to  help 
arrange the dinner o r were you only 
there for the dinner?

W m . M asters and Guy P fander got 
together last Sunday afternoon, bent 
on ' dividing 253 into tw o parts, p re
p ara to ry  to our attendance and m em 
bership contest. N either of the cap
tains had a list of m em bers and Geo.
C. Steele, the m an we all go t.o for 
im form ation, etc., was out of town. 
T he w ork was postponed until a fu t
ure time.

Bro. F red  Barney and fam ily spent 
T hanksgiving with relatives in F lint.

A ssessm ent No. 114 was called Nov. 
25. T im e for paym ent expires Dec. 
25. D on’t neglect th is m atter.

A num ber of councils are regularly  
represented  in these columns.

T here  are some good live councils 
around this section which could send 
in notes pertain ing  to U. C. T. affairs 
and com m ercial news. W here are 
K alam azoo and Jackson Councils?

Claude De France, of K alam azoo 
Council, would m ake a good official 
scribe. W ish Mr. Stowe would get 
in touch with him. H e is the boy 
who helps the B. & B. C arriage Co., 
at F lint, declare dividends. H e was 
a t one tim e a grocery  salesm an out 
of Kalam azoo. H e and H. B. Ger- 
ould, of B attle  Creek, are in posses
sion of inform ation th a t any good 
scout would be pleased to  get, for his 
personal enjoym ent and en terta in 
m ent. Mr. De France is a hard 
w orker for U. C. T .ism  and is always

on hand at the events K alam azoo 
Council pulls off.

John  Q. Adam s m akes his official 
visit to Jackson Council Saturday 
evening, Dec. 14.

John Hach, Jr., of Coldwater, was 
in B attle Creek on U. C. T . business 
Saturday.

Bro. Guy Ram sdell is a busy man. 
H is w ork calls him out of B attle 
Creek m ost of his time. H e took a 
Grand T runk  train  no t long ago to 
make a connection at Charlotte. In  
his haste to leave the train  he forgot 
his grip  and had to w ire ahead to 
have it sent back.

O ur next m eeting is Saturday, Dec. 
21. Be on hand. Several im portant 
com m ittees have reports to m ake and 
we w ant the Council to be present in 
good num bers. W e will also have 
a class of candidates.

Any item s you w ant sent to the 
Michigan T radesm an for these col
um ns will be accepted with thanks. 
Call me on Bell phone or drop a card.

Third Annual Re-union of the Old 
Boys.

D etroit, Dec. 2—O ur w orthy  P resi
dent having issued a proclam ation, 
com m anding th a t the annual roll call 
of the V eteran  T raveling  M en’s A s
sociation take place in the Turkish 
room  of the H otel Cadillac, T h u rs
day. D ecem ber 26, 1912, a t 2 p. m. 
sharp, and declaring th a t it is im por
tan t for the w elfare of the b ro th er
hood tha t there be a  full attendance.

I t  therefore behooves you to  “Sit 
up and take notice” th a t you are 
/hereby ordered  to  drop your grip 
and sam ple case and rep o rt for duty 
on tha t day and hour, th a t there be 
no delay in g etting  down to business 
pertain ing  to the th ird  annual re 
union of the Old Boys, the P ioneers 
of Com m ercial Suprem acy in our 
g rea t country  and to renew  the old 
acquaintance of long ago.

You are also com m anded to  go 
down in your “Jean s” and fish out 
$2 and forw ard  w ithout delay. T his 
sum will cover all your expenses, in
cluding annual d inner a t H otel Cad
illac, at 6:30 p. m., unless, peradven- 
ture, you desire to have your good 
wife or best girl participate in this 
festive occasion, in which event, you 
will m ake your rem ittance $3.

T he Executive C om m ittee request 
you to extend to  any veteran  travel
ing man who m ay no t receive a sim
ilar notice a cordial invitation to join 
with us on this occasion.

N ot full dress.
Samuel Rindskoff, Sec’y.

A man may smile and smile and be 
a villian still—especially if  he does his 
smiling in the wet goods department.

D oes N ot Approve of Mr. Martin’s 
Action.

G rand Rapids, Dec. 2—I no te  in 
the issue of last w eek’s T radesm an 
an article signed by Jo h n  D. M artin, 
headed, W h a t is the A nsw er? A s a 
m em ber of the o rd er of U nited  Com
m ercial T ravelers and G rand Rapids 
Council, No. 131, I take the  liberty  
of answ ering  the  d irty  insinuation 
contained in said article. W e m ight 
as well call a spade a  spade, as we 
all know  th a t this stab  in the back 
is for our G rand Secretary, F red  C. 
R ichter. T he w rite r of this article 
happens to  know  th a t M r. R ich ter 
had left his o rder book and had 
phoned for it- and w as naturally  
anxious th a t the book be re tu rn ed  to 
him before the departu re  of the train . 
I m ake th is explanation in justice  to  
B ro ther R ich ter and ou t of respect 
for his wife and children. O ne of the 
teachings of our o rder is, “W e are 
united in a com m on purpose to  shield 
each o th er’s good nam e.” Now, I 
realize th a t John  D. M artin  has no 
loving wife and little  children to  love, 
o ro tect and care for, but is th a t any 
reason w hy he should w rite such an 
insinuating article on one of our 
m em bers? If we have w olves in 
sheep’s clothing, let us know who 
they are. G rand R apids Council does 
not approve of such d irty  w ork  and 
I am sure th a t the  boys of No. 131 
will resen t it. W e hope, B rother 
R ichter, you will have no hard feel
ings against G. R. Council. John  D. 
M artin  dearly  loves to  see his name 
in p rin t and we all know  he never 
fails to pu t it in every chance he can, 
e ither when the Executive Com m ittee 
of the Grand Council m eets o r when 
he w ishes to  give som eone a stab  in 
the back. E very  U. C. T . in the  State, 
B rother R ichter, has the h ighest re 
gard for you and your fam ily and we 
extend to  you our sym pathy.

As a P ast G rand Counselor and 
one who has alw ays stood for fa ir
ness and decency, I feel th a t our o r
ganization should purge itself of a 
m an who has alw ays been a d istu rb
ing elem ent in the o rder—alw ays in 
an underhanded way.

W ilbur S. Burns.

Plea For Full Attendance at Kala
mazoo.

G rand Rapids, Dec. 2—Ju s t a little  
over th ree  weeks, and the tw enty- 
th ird  annual conventon of the M ichi
gan K nights of the Grip opens in 
K alam azoo. F o r tw o days we will 
be the guests of P o st K. of th a t city. 
T he K alam azoo boys are certainly 
p lanning on p u tting  up a royal good 
tim e fo r the v isitors. A ny of you 
who have even been en tertained  by 
the K alam azoo traveling  m en know 
w hat royal en terta iners they  are. 
B rothers, arrange the  w ork  of y o u r
self and the good wife and a ttend  th is 
com ing m eeting. Y ou are assured of 
a good tim e w hile there  and the m eet
ing will be one of g reat im portance 
to every m em ber o f the organization, 
for m atte rs  of vital im portance will 
be b rough t up to  be passed on. Y our 
vote m ay be th e  very  one to  decide 
some im portan t m atter. D o no t 
leave all the  responsib ility  of govern
ing the affairs of the organization  on 
the shoulders o f a few, but be there

in person, en ter into the debate, favor 
o r disfavor m otions as they  m ay 
come up, and by so doing help m ake 
for the  com ing year, a larger, be tte r 
and stro n g er M ichigan K nghts of the 
Grip than  ever before.

Jo h n  D. M artin,
M em ber of the B oard of D irectors.

“Mechanical H orse” U sed Abroad.
A real “m echanical horse” is being 

experim ented w ith abroad. I t  is a 
“tra c to r” th a t is easily hitched to 
any horse draw n vehicle, ju s t as a 
team  of horses m ay be, and combines 
all the advantages of the horse with 
those of the auto  truck  a t an exceed
ingly low price. T he outfit com prises 
a steel bar and coupler and sprocket 
wheels and tongue of the wagon. 
T here  is only one wheel on the 
“horse,” and th a t is a t the front, the 
m ost of the support for the trac to r 
depending upon the fro n t w agon 
wheels by which it is driven. The 
engine, m ounted under the fron t hood 
as in an autom obile, is of fo rty  or 
fifty horse power, and drives the 
wagon a t a speed of from  eight to 
th irty  miles an hour, the la tte r  speed 
only being used when it is designed 
for fire engine service. T he front 
wheel is used to steer by, and it al
lows a tu rn  being m ade a t an angle 
of eighty-five degrees, thus giving re
m arkable tu rn ing  ability in narrow  
streets . O ne of the g rea test advan
tages of the “m echanical horse” is 
the fact th a t it may be kept constantly  
at w ork while unloading or loading 
is going on.

Hard Work.
Jim  and Joe, respectively aged ten 

and twelve years, w ere told to go out 
and cut and pile wood. B oth played 
until dusk. A fter supper their m other 
inquired of Joe : “W ell, m y boy, 
how much have you done to -day?”

V ery m eekly came Jo e ’s answ er: 
“ I have done nothing.”

T o Jim , entering  ju s t too late to 
hear his b ro th e r’s rem ark, w as put 
the second question: “A nd w hat 
have you been doing?”

Quick as a flash the unfortunate  
young fibber answ ered: “Oh, I ’ve 
been piling it up.”

Cause and Cure.
“I ’m fond of w aterm elon,” rem arked 

Mr. Gummey, “but it alw ays gives me 
cram ps.”

“Ju s t w ait till my idea is perfected,” 
replied Mr. G landers, “and then you 
can eat w aterm elon w ith im punity.”

“W hat is your idea, m ay I ask?”
“To g ra ft the w aterm elon to  the 

Jam aica g inger p lant.”

Still, you don’t have to smoke the 
cigars people give you.

FOR SALE
Lease of Field House, only hotel 

in Grand Ledge; also title  to  annex 
w ith  11 rooms additional. Good 
transien t trade. Best proposition in 
Michigan. M ust sell a t  once on ac
count of ill-health. Both phones.

A. A. ROGERS.
Grand Ledge. Mich.
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N ew s and Gossip A round G rand 
Rapids.

Grand Rapids, Dec. 2—The benefit 
ball given by U. C. T., No. 131 at 
St. Cecilia building last F riday  n igh t 
will go dow n in h istory  as one of 
the m ost successful balls ever given 
by the traveling  men. T he attendance 
w as g rea ter than  at any o ther of the 
dances given this o r last w inter and 
the dance in every detail w as ex
quisite. T he hall was beautifully dec
ora ted  w ith smilax. T he program m e 
contained tw enty  dances and the m u
sic w hich w as rendered  by T u ller’s o r
chestra  w as entrancing, all the la test 
m usic having been selected. A gen
erous sum w as realized, which will be 
used to  en terta in  our guests a t our 
1913 convention. Everyone seem s to 
be in favor of ano ther sim ilar ball 
and it is likely one will be given in 
the near future.

S aturday n igh t No. 131 will hold 
a regu lar m eeting. Be sure and come 
up and b ring  your wife o r girl, as you 
know  they will be entertained. D u r
ing the m eeting  the ladies will play 
cards, suitable prizes being offered for 
the w inners. A fter the m eeting  a 
sho rt m usical program m e will be giv
en.

T he next dance of the regu lar series 
of U. C. T., No. 131 will be given 
a week from  S aturday n ight a t H erald  
hall. T h is dance will be a leap year 
party  and program m es will be fu rn ish
ed for the  ladies. T h is dance prom ises 
to  be a dandy, for when the ladies do 
th ings they  do them  right. Be sure 
and take th is dance in. You can no t 
afford to  m iss it.

A rth u r N. B orden rep o rts  th a t John  
S ieting has opened a hotel a t K al
kaska. T he hotel has twenty-five 
rooms, w ith steam  heat in every room  
and is beautifully  furnished and dec
orated  th roughout. T he office is large 
and the dining room  will accom m o
date fo rty  people a t one sitting . T here 
are tw o bath  loom s for guests. 
Sounds like a good place to  stop.

N ed Clark w as seen bringing hom e 
a large basket the o th er day from  
Pew am o. H e w as asked w hat he had 
and he said he was taking home some 
line snow apples and he was anxious 
to  show  th e  fine eats and upon dis
playing the fruit, w as told th a t w hat 
he had w as no th ing  but a lo t of Ben 
Davis apples. Y ou all know  how 
punk they  are. Som eone had stung 
Mr. C lark and he is a fru it salesm an. 
T he idea!

Lou G. H eyer has opened the N a
tional H o te l a t O w osso. You all 
know  Mr. H eyer. H e has had the 
building renovated and has put in new 
springs and m attresses in all the 
beds, also a lot of new furniture. 
T he in terio r has been re-decorated  
and papered. T he m eals served are 
fine. T he rates are $2 and $2.25 a 
day.

H arry  H oag, 19 (old) C entral ave
nue, is confined to  his hom e on ac
count of illness. Mr. H oag  has been 
sick fo r som e tim e and would be glad 
to  see th e  boys.

A. A. R ogers, w ho for years has 
conducted the Field H ouse, a t G rand 
Ledge, w as in the city yesterday  on 
business and m et m any old friends. 
O w ing to  the poor health  of his wife

and him self, Mr. R ogers is going to 
sell the hotel. F ine chance for som e
one w ho w ants to  ge t in the  hotel 
business.

S aturday afternoon  the chairm en of 
the various com m ittees for the Grand 
Council convention, to  be held here 
next June, m et a t the A ssociation of 
Com m erce room s. All the com m ittee 
leaders reported  th a t everyth ing was 
m oving along fine and th a t the  con
vention will be a g rand success.

If  every m em ber of U. C. T ., No. 
131, w as as m uch of a hustler fo r No. 
131 as is A rth u r N. Borden, we would 
be going some. W e would be leading 
the parade by five miles, instead of 

m r and a half. N o, A rth u r d idn’t 
know  I w as going to  put th is in these 
colum ns, a lthough  I will expect a 
cigar.

Doc. H udson’s upper lip is alm ost 
to ta lly  eclipsed now.

F. C. H ubbard , 250 South Fu ller 
avenue, w as in tow n for a few days. 
Mr. H ubbard  is a m em ber of No. 
131. H e travels for S tickley Bros. 
Co., in New Y ork City and vicinity 
and seldom  gets back to  his hom e 
tow n. H e w ent back to  New  York, 
M onday, fo r a week, bu t will be home 
for the  holidays.

H arry  H ydorn , our genial Secre
tary , also the Beau Brum m el of No. 
131, m ust have overslept the o th er 
day. H e came tearing  into the union 
depot w ith  his tie untied and only 
one shoe laced. N ot a b it like H arry , 
who is alw ays so neat. H e m ade his 
train .

Charles Gidding, w ho runs the 
H artfo rd  H ouse, a t H artfo rd , is very 
popular w ith the boys w ho m ake 
th a t tow n. M r. Gidding is always 
a t the  depot to  m eet you and ready 
to accom m odate. No lonesom e 
evenings are spent in his hotel, as he 
alw ays furnishes some am usem ent.

Bill Bosm an has secured ano ther 
advertisem ent and subscription for 
the U. C. T . Bulletin. Bill is a hustler. 
Rem em ber J . A. K eane can use all 
the advertisem ents for the Bulletin 
you tu rn  in and don’t fo rget to sub
scribe.

A sk W alte r  R yder if there  is any
th in g  to  the rum or th a t he is going 
to be m arried . Y ou know  there  is 
ta lk  th a t W alt, is about to  m arry. 
W alte r’s answ er is th a t he didn’t 
know ju s t w hen he would be m arried, 
as no one had asked him yet.

J. W . P a rk e r  spent Thanksgiving 
a t M anistee and helped Mr. Filer, of 
F iler & Son Lum ber Co., d istribute 
4,000 pounds of tu rkey  to  the resi
dents of F iler City-. Mr. P ark er had 
som e of Mr. F ile r’s turkey.

My g irl and I had d inner at Mr. 
and M rs. Glenn F inch’s Sunday, ju st 
as predicted  in these colum ns last 
week. M rs. F inch had prepared  some 
fine dinner. She is a g rand  cook. 
T hey  coaxed us to  stay  to  supper. 
W e (m y girl and I )  did no t have to 
be teased  m uch to  stay.

M rs. W illiam  B erner is a t B utter- 
w orth  H ospita l, convalescing from  a 
serious illness. Mrs. B erner will be 
able to  see her friends in a few days.

D ave R obbins, 1107 Jefferson ave
nue, has recovered from  his illness 
and is ou t on the road  again.

M rs. F. H . Buck is in Cleveland 
w ith  her b ro ther, w ho has been seri

ously ill, bu t w ho is now on the road 
to  recovery. Mrs. Buck will be hom e 
in a few davs-

Mr. and Mrs. P. H . Fox, 348 L afay
ette  avenue, S. E., had F. H. Buck, 
of No. 131, and his daughter and son- 
in-law, Mr. and Mrs. W . Cook, of 
Kalam azoo, and their baby for 
T hanksgiving d inner a t the ir home. 
The afternoon and evening w ere 
spen t playing hearts. D uring sho rt 
in tervals refreshm ents w ere served. 
W e understand  the refreshm ents 
came in cold bottles.

Abe P e te rs  failed to do a cen t’s 
w orth  of business last F riday and it 
is said he hustled too. M rs. P eters 
says m arried life is fine and will con
tinue to  be as long as Abe minds.

If  proposed p lans go through, it 
will no t be long before the  E lectric 
L ight & Gas Co., of Cheboygan, will 
have an electric railw ay betw een Che
boygan and Petoskey. A special 
election will be held at the com pany’s 
expense and if the people show th a t 
they will support the p ro jec t and 
g ran t a franchise, the deal will be a 
sure so.

Mrs. and M rs. Jam es G oldstein and 
son, G aylord, of Ludington, spent 
Friday, S aturday and Sunday in our 
m idst. The G oldsteins w ere the 
guests of Mr. and M rs. G. W . Pope. 
Mr. G oldstein and Mr. Pope w ent to 
the E lk ’s ga thering  and afterw ards 
attended  the auto  show Mr. Gold
stein is th inking of purchasing  an 
auto. L a te r we learned he is only 
thinking. Saturday  n igh t ano ther trip  
was m ade to  the auto show, follow ed 
by a spread at the Pantlind. Sunday 
Mr. and M rs. Pope gave a party  in 
honor of their guests from  the north . 
Come dow n to  our city again soon, 
Jam es.

F red  Lyke, of D etro it, the Lion 
C ollar man, w ho is a U. C. T., is in 
our city and reports business fine.

W h a t’s the m atter, F red  R ichter? 
No news th is week. L o tte ry  busi
ness keep you too busy?

F . C. M ooney.

S ta tus of the  Local S tock M arket.
W hile the am ount of trading, due 

to  the holiday breaking into the week, 
was in less volume, the undertone 
w as good. F undam ental conditions 
are clearly show n in security  prices 
holding practically  firm, w ith buying 
orders about tak ing care of offerings, 
in the face of a  very  tig h t m oney 
m arket. In  addition to  this, there  has 
been considerable liquidation to  take 
up the  various new issues of securi
ties which have been offered in th is 
m arket. All of these securities have 
found a ready m arket a t very  sa tis
factory  prices. T he various banking 
in terests and sta tistical bureaus on 
fundam ental conditions rep o rt a g rad 
ually im proving condition and are 
antic ipating  a mu^h easier m oney 
m arket after January  1. T he dem and 
for a h igher in terest yield has im
proved the m arket fo r issues of first 
class p referred  stocks, and prices on 
these should w ork  h igher over a 
period.

T h ere  is a very good dem and for 
all of the  stocks of the local banks. 
G rand R apids N ational C ity was 
traded  in a t 181 and K ent S tate  at 
266. A  bid a t 210 fo r G rand Rapids

Savings Bank has failed to  b ring  out 
any of the security. T here are active 
bids fo r all of the o th er issues.

T here  is alm ost no Com m onw ealth 
Pow er Railw ay & L igh t Co. p referred  
stock offered for sale. L ast sales 
w ere m ade a t 9 0 ^ . T he com m on 
show ed a slight easing off w ith sales 
at 66J^@67.

A m erican L ight & T raction  is hold
ing very  firm. L a test quotations 
show no stock offered under 434 with 
bids a t 430.

T he decline in sugar stocks seems 
to have about reached its limit. M ichi
gan sugar is offered at 80 with no 
stock com ing out a t low er prices, and 
H oland-S t. Louis has shown no fur
ther softening than was reported  in 
last w eek’s quotations.

Citizens T elephone Co. stock is 
being traded in at curren t quotations 
w ith bids about caring  for the offer
ings.

U nited L igh t & Railways Co. sec
ond preferred  stock, old, is up two 
points to 80 bid 82 asked, w ith very 
little  stock at these prices. T here 
is alm ost no change in either the first 
p referred  o r common, but the dem and 
continues for both issues. In  spite 
of the very conservative policy of the 
m anagem ent, the handsom e increases 
now being shown in the com pany’s 
earnings, together w ith very satisfac
to ry  surplus already accum ulated, 
would w arran t a dividend paym ent on 
the com m on stock during the early 
p a rt of 1913.

A m erican Public U tilities Co. com 
m on and preferred  stocks have been 
very active in anticipation of the new 
offering, announcem ent of which was 
made on M onday of th is week. T he 
new subscription opens Dec. 5 and 
closes Dec. 15 at noon, and enquiries 
already received indicate that the en
tire  issue will be p rom ptly  taken up. 
A t the present prices for the tw o se
curities, the underw riting  shows sub
scribers an im m ediate profit.

C. H. Corrigan.

A W illiam ston correspondent 
w rites: J. J. G laser and C. W . Row- 
ley have purchased the H o te l A n
drew s from  Charles F. A ndrew s, who 
has been in the hotel business for 
the past tw enty-five years and the 
traveling  public will m iss the pleas
an t greetings of Charlie, as he was 
well know n th roughou t the State. 
G laser & Rowley took possession 
M onday. T hey expect to  m ake a few 
changes and im provem ents and have 
everyth ing in fine shape.

Mary Had a Hen.
“M ary  h ad  a  l i t t le  hen  

U pon h e r  li t t le  fa rm .
A g a in s t th e  w olf befo re th e  door,

I t  p roved  to  be  a  charm .

“E a ch  d ay  it la id  a  li ttle  egg  
W hich  M ary  sold in  tow n,

A nd th u s  she  b o u g h t h e r  g roceries  
A nd now  a n d  th e n  a  gow n.

“ T he  y e a rs  th e y  p assed  a n d  M ary  paid  
T he  li t t le  m o rtg ag e  due,

A nd s e n t h e r  g irl to  b o a rd in g  school. 
H e r  boy to  college, too.

“ S’h e  h as  a  n e s t  eg g  in  th e  bank ,
A nd even keeps  a  cook,

A nd e v e ry th in g  a b o u t h e r  h a s  
A th r if ty , w ell k e p t look.

“ S ays sh e  to  th o se  w ho daily  fa il 
W ith  needle, b ru sh  a n d  pen,

If  you would- do a s  w ell a s  I,
J u s t  keep a little hen.”

You don’t have to  lead some men 
to  w ater to  m ake them  drink.
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M ich igan  B oard o f P harm acy.
P re s id e n t—Jo h n  J . Cam pbell, P igeon.
S e c re ta ry —W . E. Collins, Owosso.
T re a su re r—E dw in  T . Boden, B ay  City.
O th e r M em bers—G. E . F ou lkner, D el- 

ton ; Ed. J. R odgers, P o r t H uron .
J a n u a ry  m eeting—D etro it.
M arch  m ee ting—G rand  R ap ids.

M ich igan  S ta te  P h a rm a ce u tica l A ssocia 
t io n ,

P res id en t—H e n ry  R iechel, G ran d  R a p 
ids.

F ir s t  V ice -P re s id e n t—F . E . T h a tc h e r , 
R avenna.

Second V ice -P re s id e n t—E . E . M iller, 
T ra v e rse  C ity.

S e c re ta ry —Von W . F u rn is s , N ashville .
T re a su re r—E d. V arnum , Jonesv ille .
E xecu tive  C o m m ittee—D. D. A lton, 

F rem o n t; E d. W . A ustin , M idland; C. 
S. K oon, M uskegon; R. W . C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ra n t 
S tevens, D etro it.
M ich igan  P h a rm a c e u tic a l T ra v e le rs ’ A s

socia tion .
P re s id e n t—F . W . K err, D e tro it.
S e c re ta ry -T re a su re r—W . S. L aw ton , 

G rand  R apids.
G rand Rapids D rug  Club.

P re s id e n t—W m . C. K irchgessner.
V ice -P re s id e n t—E . D. D e L a  M ate r.
S e c re ta ry  a n d  T re a su re r—W m . H . 

T ibbs.
E x e cu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T heron  F orbes.

Displaying Confectionery in the W in
dow.

W hile we are fond of saying that 
displaying the goods is w hat makes 
them  sell, still tha t is no t strictly  
true. I t  is the card on them  that com 
pletes the sale, th a t furnishes the in
form ation th a t brings the custom er 
in to make a purchase. A beautiful 
display of the finest goods and the 
m ost appetizing in the store  will a t
trac t atten tion  and make people w ant 
to buy, but they  will no t buy until 
they know w hat the price is. T here 
should be good price cards w herever 
goods are displayed. And in the win
dow it is often profitable to make the 
price card the main feature of the 
display. F o r instance, if there  are 
shown some candies th a t are  being 
sold at a  low rate, the card m ay well 
feature this fact. By m aking a card 
so large th a t no one going by can 
m iss the sentim ent on it, it will be 
m ade certain  th a t its m essage will 
ge t to the people. The display may 
be a lo t of boxes of a regu lar fifty- 
cent grade th a t are being offered for 
th irty-n ine cents for a day. T he card 
of the full size of a sheet of bristol 
board m igh t read:

R egular
50c Chocolates,

T o-day 39c
By m aking the w ords “50c Choco

la tes” and “39c” as large as possible, 
the offer would be apparen t to every
one glancing tow ard  the window from  
either side of the street. T he card 
itself would be the eye-catching feat
ure of the exhibit, and it would draw 
a tten tion  to the goods.

A window display th a t will in terest 
and a ttrac t people is o ne  in which 
an exhibit is m ade of perfectly  plain 
boxes of a certain  grade of candy with 
a card calling a tten tion  to the fact

that the brand is a new one put out 
by the store itself and that  no name 
has yet been chosen for it. Announce 
that a five-pound box of candy will 
be given to anyone suggest ing an ac
ceptable name. Show the five-pound 
box. give the time limit for the re
ceipt of the suggested names, and 
preferably make it a condition that 
everyone suggest ing a name shall 
make a purchase. I t  may be made 
a rule that a name ticket will be given 
out with every sale, and on this a 
name may be wri tten and dropped 
into a  box kept for the purpose.

A catchy display may be made by 
setting two or more shelves across 
the window eighteen or twenty inches 
back from the glass and placing along 
the back of these shelves rows of 
small mirrors, perhaps ten or twelve 
inches in size, such as are sold in bar
gain depar tments.  A lot of the mir
rors could be borrowed or  rented for 
a small sum for the purpose. Then 
in front of each m irror  place a tray 
of bulk candy, preferably a glass dish 
on a standard.

Attention may be attracted to a 
special price on a window display of 
goods by cutting out square or  dia
mond-shaped pieces of white card and 
marking the price on these in figures 
as large as the cards will permit. Then 
place a border of  these cards all the 
.way around the window. The mark
ing should be put on in such form 
that  the cards may be placed point 
up rather  than square with the sides 
of the window. A large white card 
with the price and quality of the goods 
placed r ight  in the middle of the back
ground will complete the  marking 
plan.

An attractive crepe paper back
ground and top for the window dis
play may be made by cutting the 
paper of the desired color or  combi
nation of colors into strips the length 
of the roll and of about an inch in 
width. These can be cut quickly if 
the cutting is done before the paper 
is unrolled, unfolding it only a part 
of the way so that  it will not  be too 
thick for the shears to penetrate.  
Fasten  each of these strips to the 
top of the window glass and put it 
over  a wire stretched across at the 
back of the window and perhaps a 
foot lower than the top to which the 
strips are attached. Twist  the paper 
so that it will have a spiral effect the 
full length, across the top and as it 
hangs down the back. If  a solid- 
color effect is desired, str ips of one 
color may be used and placed closely 
together. If  two colors are to be used, 
al ternate the strips of each color. 
Use care that two colors are selected 
which will combine harmoniously or

with a pleasant contrast  rather  than 
two colors which kill one another. 
Most men are not qualified to judge 
of these color effects, and they will 
do well to ask their  wives to advise 
them about the combination.

Get Out of the Rut.
I t  is the common thought of many 

druggists that because of their  loca
tion they cannot or  do not  need to 
advertise in any way. And yet these 
same druggists are the very ones who 
complain that  the downtown syndi
cate store or the department store is 
making inroads on their  trade. They 
say there is no longer any more m on
ey in the drug business, and they sigh 
for an apple orchard in Maine, or an 
orange grove in California. The  grass 
is always sweeter  on the other  side 
of the fence.

W ith  little hope of reaching the 
more fatuous of* these folk I am 
bound to say that  I do not  believe 
there is any druggist anywhere who 
will not  be the gainer  by being on 
the alert for some new ways of a t 
tracting the attention of his patrons. 
I t  does not m atter  if his is the only 
d rug store in the place. If  it is, there 
is sure to be a nearby city or larger 
town to which people are tempted to 
go for many things that might just  
as well be bought at home, if only you 
had made it known that  you had them 
in town at reasonable prices. You 
owe it to your town, to your patrons,  
to have a store that is as attractive 
and as up-to-date as you can make 
it. And fresh paint, clean glass and 
tastefully arranged goods will go a 
long way in that  direction.

The  same is true of the store in the 
suburban sections of large cities. 
Make your store so at tractive that  
people will buy there rather  than in 
town. You already have the prestige 
of neighborliness and acquaintance to 
help you out. You have only to make 
it known that  the goods are here in 
goodly var iety and at the r ight prices. 
In the small store goods are more 
apt to be seen, and, if rightly dis
played will seem more at tractive— 
this on the principle of the boy and 
the jack-knife. A t  the store among 
the o ther  knives it didn’t look much, 
but at home by itself it turned out 
to be a beautiful knife, that was at 
once his joy and pride.

Neat, compact displays of goods, 
frequent re-arrangement, at tractive

price cards and placards—these ara 
things that  any store can accomplish 
and which will sell goods. If you call 
at a store week af ter  week and see 
the same things always in the same 
place you either  forget they are or 
you get an unconscious impression 
that  they are not fresh goods.

Think of a “silent sa lesman” with 
the goods in disorder, almost no a r 
rangement at all. You would not let 
your o ther  salesman loaf on the job;  
why let this one? I go in many stores 
where I feel that I would like to take 
my coat  off and brace things up a 
little. Neglected opportunit ies— tha t’s 
what they are.

Think these things over if you want 
next year’s profits to be better  than 
this. D on’t be too sure about your 
peculiar conditions. Study them— 
study your community.  T hink what 
these people are buying and then con
sider methods to make them buy from 
you. And don’t take any offense at 
my remarks.  Remember that the man 
on the outside of the scrimmage can 
see better  where points can be made 
than the ones in the thick of the fight. 
If  it were not so there would be no 
need for a captain to a baseball nine 
or  a football eleven.

Amos W oodbury  Rideout.

N iceties in the Serving of H o t Soda.
It will be found well worth while 

to make a special arrangement for 
keeping cups warm. Especially on a 
cold day, the drop in temperature 
when the hot liquid reaches the cup 
will often make the difference between 
a drink that  pleases and one that 
does not.

Tastes differ as to seasoning. The 
dispenser should ei ther  let the cus
tomer season his drink wholly, calling 
at tention to the fact that it has not 
been seasoned, or  should ask the cus
tomer what his taste is in that  regard.

Coffee is the morning drink—tea is 
more for af ternoons • and evenings.

Nearly every hot drink calls for 
something—be it ever so slight—to 
just  “nibble” while drinking. Be p ro
vided with an assortment of wafers 
suitable for the drinks you serve.

Do not be stingy with the cream, 
when it is called for, and don’t forget 
to dress the top of those beverages 
that call for it with a bit of whipped 
cream. Nothing  so adds to the finish" 
ed appearance of the product.

A small glass of ice water  should 
be set beside the hot drink in serving.

Your Jobber Has It
Your Customers W ant It

DO NOT IGNORE the growing demand for a 
popular priced cream that will cure chapped hands 
and face. PERRIGO’S MARSHMALLOW CREAM 
is a ready seller at 15 cents. Put it on your want 
book to-day.

The Marshmallow Cream Company 
Allegan, Mich.
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WHOLESALE DRUQ PRICE CURRENT
A cids

A cetic  ..................... 6 @ 8
Boric ....................... 10 @ 15
C arbolic ................ 24 @ 28
C itric  .................... .45 @' 50
M u ria tic  ............... 1% ® 5
N itr ic  ..................... 5%@ 10
O xalic ................... .13 @ 16
S u lp h u ric  ............. 1%@ 5
T a r ta r ic  ............... . 38® 42

A m m onia
W a te r  26 deg. .. 6%@ 10
W a te r  18 deg. . • 4%@ 8
W a te r  14 de". . . 3%@ 6
C arb o n a te  ........... .13 @ 16
C hloride .............. ,12 @ 15

B alsam s
C opaiba ................ 70® 75
F ir  (C anada) . . 1 00
F ir  (O regon) -----. 25® 35
P e ru  ...................... .2 ¿0@2 40
Tolu ..................... 1 25@1 40

B erries
Cubeb ..................... 65® 75
F ish  ....................... 15® 20
Ju n ip e r  ................. 6® 10
P rick ley  A sh  . . . 40® 50

B arks
C assia  (o rd in a ry ) 25
C assia  (S aigon) 65 @ 75
E lm  (pow d. 25c) 25® 30
S a ssa fra s  (pow . 30c) @ 25
Soap (pow d. 25c) @ 15

E x tra c ts
L icorice ............... 24® 28
Licorice pow dered 25@ 30

Flow ers
A rn ica  ................... 18® 25
C ham om ile (G er.) 25® 35
C ham om ile (R om .) 40® 50

G um s
A cacia, 1st ......... 40® 50
A cacia, 2nd . . . . 35®' 40
A cacia, 3d ........... 30® 35
A cacia, S o rts  . . @ 20
A cacia, P ow dered 35® 40
A loes (B arb . P ow ) 22® 25
A loes (C ape P ow ) 20 @< 25
A loes (Soc. P ow d.) 40® 50
A sa fo e tid a  ......... 1 00@1 25
A safoetlda , Pow d.

P u re  ............... @1 50
U . S. P . Pow d. @2 00

C am phor ............. 55@ 60
G uaiac  ................... 35® 40
G uaiac, P ow dered 40 @: 50
K ino  ....................... @ 40
K ino, P o w d e red '.. @ 45
M yrrh  ................... @ 40
M yrrh , P ow dered @ 50
O pium  ................. 8 25@8 50
Opium, Pow d. ..9 20@9 40
Opium, G ran . . . . 9 50® 9 70
S hellac ................... 25 30
S hellac, B leached 30® 35
T n a g acan th  . . . .  1 00@1 25
T ra g a c a n th , P ow  60 @ 75
T u rp e n tin e  ........... 10® 15

L eaves
Buchu ................. 1 85@2 00
B uchu , P ow d. . .2 00@2 25
Sage, b u lk  ........... 18® 25
Sage, % s Loose 20® 25
Sage, P ow dered 25® 30
S enna, A lex ........... 25® 30
S enna, T inn . . . 15® 20
S enna, T lnn , Pow . 20® 25
U v a  U rsi ............. 10® 15

Oils
A lm onds, B itte r ,

t r u e  ............... 6 00@6 50
A lm ond, B itte r ,

a r t i f ic ia l  . . . @1 75
A lm onds, S w eet,

t r u e  ................. 80@1 00
A lm ond, S w eet,

Im ita tio n  . . 40®. 50
A m ber, c ru d e  . . 25® 30
A m ber rec tified  . 40® 50
A nise ................... 2 00@2 25
B erg a m o t ........... @8 00
C a jep u t ................. @ 75
C ass ia  ................. 1 50@1 75
C asto r, bbls. an d

ca n s  .............  12% @ 15
C ed a r L e a f  . . . .  @ 85
C itro n e lla  ............  @ 60
Cloves ................... 1 65@1 75
C ocoanu t ............. 18 @ 20
Cod L iv e r ...........1 15@1 25
C otton  Seed . . . .  70® 85
C ro ton  ................... @1 00

C ubebs ................ @4 50
E rig ero n  ............... @2 50
E u c a ly p tu s  . . . . 75® 85
H em lock, p u re  . . @1 00
Ju n ip e r  B erries @1 25
Ju n ip e r  W o o d .. 40@ 50
L ard , e x tra  . . . . 85@1 00
L ard , No. 1 ........ 75® 90
L a v en d e r F low ers @4 00
L avender G arden 85@1 00
Lemion ................... @2 50
Linseed, boiled bbll @ 45
Linseed, ra w  less 48@ 52
I,inseed , ra w  bbls. @ 46
Linseed, boiled less 49® 53
M usta rd , t r u e  ..4 50@6 00
M ustard , a r t if i’l 2 75@3 00
N ea tsfo o t ............ 80 @ 85
Olive, p u re  .......... 2 50@3 50
Olive, M alaga,

yellow  ........  1 50@1 60
Olive, M alaga,

g reen  ........... 1 50@1 60
O range, sw ee t ..3 50@4 00
O rganum , p u re  1 25@1 50
O riganum , com 'l 50@ Vb
P en n y ro y a l ____2 25@2 50
P ep p e rm in t ............ @3 75
Rose, p u re  —  16 00(5)18 00
R osem ary  F low ers 90@1 00
S andalw ood, E . I. 4 75@5 00
S a ssa fra s , tru e  . 80@ 90
S a ssa fra s , a r t if i’l 45@ 50
S p ea rm in t ........  6 00@6 50
S perm  ................... 90@1 00
T a n sy  ................... @4 00
T a r, U S P  .......... 25@ 35
T u rp e n tin e , bbls. @42%
T u rp e n tin e , le ss 45@ 50
W in te rg ree n , tru e @5 00
W in te rg ree n , sw eet

b irc h  ..........  2 00@2 25
W in te rg ree n , a r t ’l 50® 60
W orm seed  ........ @6 00
W orm w ood ......... @8 00

P o tass ium
B ic a rb o n a te  . . . . 15® 18
B ich ro m ate  ......... 13® 16
B rom ide .............. 40® 50
C arb o n a te  .......... 12® 15
C h lo ra te , x ta l a n d

pow dered  . . . 12® 16
C hlora te , g ra n u la r 16® 20
C yanide ............... 30@: 40
Iodide ................. 2 85® 2 90
P e rm a n g a n a te  . . 15® 30
P ru ss la te  yellow 30® 35
P ru ss la te , red  . . 50@ 60
S u lp h a te  .............. 15® 20

R oots
A lk an e t ............... 15® 20
Blood, pow dered 20® 25
C alam us .................. 35® 40
E lecam pane, pow d 25® 30
G en tian , p o w d .. . 12® 15
G inger, A frican , 

pow dered  . . . 15@ 20
G inger, J a m a ic a 20® 25
G inger, Jam a ica , 

pow dered  . . . 22@_ 28
G oldenseal, powd. @6 50
Ipecac, powd. . .  2 75@3 00
L icorice ............ 12® lb
L icorice , powd. 12@ 15
O rris, pow dered 20® 25
P oke, pow dered 20® 25
R h u b a rb  ............... 75@1 00
R hu b arb , powd. 75@1 25
R osinw eed, powd. 25® 30
S arsap a ril la , H ond. 

g ro u n d  ........... @ 45
S arsap a ril la  M exican,

g ro u n d  .......... 25@ 30
Squills ................... 20® 25
S’quills, pow dered. 
T um eric , powd.

40® 60
12@ 15

V ale rian , powd. 25® 30

Seeds
A nise ................... 15® 20
A nise, pow dered 22® 25
B ird , I s  ............. 7® 8
C an a ry  ................. 5® 7
C araw ay  ............ 12® 15
C ardam on  ......... 1 40@1 50
C elery  .............. 45® 50
C oriander ............ 10® 15
D ill ......................... 18® 20
F ennell .................. @ 30
F lax  .....................  5%@ 10
F lax , g round  ___ 5® 10
F oenug reek , pow. 6® 10
H em p  ................... 5® 7
L obe lia  ................ @ 50
M ustard , yellow 9® 12
M ustard , b la ck  . . 9ia> 12
M u sta rd , powd. 20® 25
P o ppy  ................... 15® 20
Q uince ................... @1 00
R ap e  ................... 6@ 10
Sabajdilla ........... 25®' 30
Sabad illa , powd. 35® 45
Sunflow er .......... 6® 8
W orm  A m erican 15® 20
W orm  L e v a n t . . 30@: 35

T in c tu re s
A con ite  ................ @ 60
A loes ..................... @ 60
A rn ica  ................... @ 60
A sa fo e tid a  ............. @1 00
B elladonna ........ @ 60
B enzoin ............... @ 70
B enzoin C om pound @ 75
B uchu  .................. <ri> 90
C a n th a ra d ie s  . . . @ 75
C apsicum  ............ @ 60
C ardam on  ........... @ 75
C ardam on , Comp. @ 75
C atechu  ............... @ 60
C inchona ............ fri» 60
Colchicum  ........... @ 60
C ubebs ................. 76

D ig ita lis  ............... @ 60
G en tian  ............... @ 60
G inger ...................  @ 60
G uaiac ................... @ 60
G uaiac  A m m on. @ 70
Iod ine ..................  @1 00
Iodine , Colorless @1 25
Ipecac  ................... @ 75
Iron , clo ............  @ 60
K ino  ....................... @ 75
M yrrh  ................... @ 60
N ux  V om ica . . . .  @ 50
O pium  .................  @2 00
O pium  C am ph. . .  @ 7 5
O pium , D eodorz’d @2 25
R h u b a rb  ..............  @ 75

P a in ts
L ead, red , d ry  7%@; 10 
L ead , w h ite  d ry  7%@ 10
L ead, w h ite  oil 7%@ 10 
O chre, yellow  bbl 1 @ 1% 
O chre, yellow  less 2 @ 5
P u tty  ............... 2%@ 5
R ed V en e tian  bbl 1 @ 1% 
Red V en e t’n, le ss 2 @; 5
S haker. P re p a re d  1 50 @1 60 
V erm illion, E ng . 90@1 00 
V erm illion, A m er. 15® 20 
W hitin g , bbl. . . .  1@' 1%
W h itin g  ............. 2 @ 5

Insectic ides
A rsen ic  ............... 6@ 10
B lue V itro l, bbl. @ 6% 
B lue V itro l le ss  7@ 10
B ordeaux  M ix P s t  8®  15 
H ellebore, w h ite

pow dered  . . .  15® 20
In s e c t P o w d er . .  20@ 35
L ead  A rse n a te  . .  8® 16
L im e  & S u lphu r

Solution, g a l 15® 25 
P a r is  G reen  . . . .  15® 20

M iscellaneous
A ce tan a lid  ......... 30@ 35
A lum  ................... 3@ 5
A lum , pow dered  an d

g ro u n d  ........  5@ 7
B ism u th  S ubn i

t r a te  ..............  2 10@2 25
B o rax  x ta l  or

pow dered  . .  6@ 12
C an th a rad ie s  pow d. @1 25
C alom el ................  1 25 @1 35
C apsicum  ..........  20® 25
C arm ine ..............  @3 50
C assia  B uds . . . .  @ 40
Cloves ................. 25® 30
C halk  P re p a re d  . .  6® 8%
C halk  P re c ip ita te d  7®  10 
C hloroform  . . . .  34® 44
C hlora l H y d ra te  1 25 @1 45
Cocaine ................  3 85 @4 05
Cocoa B u tte r  . . .  50® 60
C orks, lis t, le ss 70% 
C opperas bbls cw t @ 75 
C opperas, le ss  . .  2® 5
C opperas, P ow d. 4® 6
C orrosive Sublm . 1 25 @1 40 
C ream  T a r ta r  . .  28® 35
C u ttlebone ......... 25®' 35
D ex trin e  ............... 7® 10
D over’s P o w d er 2 00@2 25 
E m ery , a ll N os. 6® 10
E m ery , pow dered  5® 8
E psom  S a lts , bbls @ 1% 
E psom  S alts, le ss  2%@  5
E rg o t ...................  1 50@1 75
E rg o t, pow dered  1 80@2 00
F lak e  W h ite  ........... 12® 15
F orm aldehyde  lb . 12® 15
G am bier ............... 6® 10
G ela tine ............. 35® 45
G lassw are , fu ll cases  80% 
G lassw are, le ss 70 & 10% 
G lauber S a lts  bbl. @ 1% 
G lauber S a lts  le ss  2®' 5
Glue, b row n  . . .  11®  15
Glue, b row n  g rd  10® 15 
Glue, w h ite  . . . .  15® 25
Glue, w h ite  g rd  15@ 20
G lycerine ......... 23® 35
H ops ................... 50® 80
Ind igo  ................. 85 @1 00
Iodine ................. 3 75@4 00
Iodoform  ........... 4 80 @5 00
L ead  A c e ta te  . . .  12® 18
L ycopdium  . . . .  60® 75
M ace ................... 80® 90
M ace, pow dered  90@1 00
M enthol ........... 16 00@17 00
M ercu ry  ............. 85® 90
M orphine, a ll b rd  4 55 @4 80 
N ux  V om ica . . . .  @ 10
N u x  V om ica pow  @ 15 
P ep p er, b lack  pow  20® 25 
P ep p er, w h ite  . .  25® 35 
P itc h , B u rg u n d y  10® 15
Q uassia  ............... io@  15
Q uinine, a ll b rd s  21% @31% 
R ochelle S a lts  .20® 26 
S acch arin e  . . . .  2 00@2 20
S a lt P e te r  ........... 7® 12
Seid litz  M ix tu re  20® 25 
Soap, g reen  . . . .  15® 20 
Soap, m o tt c a s tile  10® 15 
Soap, w h ite  c a s tile

ca se  ............... @6 25
Soap, w h ite  ca stile

less p e r  b a r  @ 65
Soda A sh  ......... 1%@ 5
Soda B ic a rb o n a te  1%@ 5
Soda, S al ............... 1® 4
S p irit C am phoe . .  @ 7 5
S p irit Cologne . .2  80@3 00 
S u lp h u r ro ll . . . .  2%@ 5
S u lp h u r Subi. .. .2 % @  5
T a m a rin d s  ......... 10® 15
T a r ta r  E m e tic  . .  40® 50
T u rp e n tin e  V enice 40® 60 
V an ila  E x t. p u re  1 00® 1 50 
W itc h  H aze l . . . .  65® 1 00
Zinz S u lp h a te  . . .  7®  10

Our Home—Corner Oakes and Commerce

Our sales of druggists’ sundries and holiday goods for the 
season of 1912 has been far beyond our expectations. We 
are yet equipped and stocked to take care of the belated 
buyer, and can only say that the season is nearly over for 
this class of goods, and if you contemplate making us a visit 
for the purchase of these lines then the earlier you call the 
better we can serve you.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

“AM ERICAN BEAUTY” Display Case N o. 412-one  
i i .  of more than one hundred m odels  of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show  Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica. 

G R A N D  RAPIDS SH O W  CASE CO., Grand Rapids, Michigan
T h e  Largest Show  Case and S tore Equipm ent Plant in the W orld 

Show  Rooms and Factories: N ew  Y ork , G rand Rapids, Chicago, Boston, Portland
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.
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C ream  T a r ta r  ............... 6

D
D ried F ru its  ................... 6

F
i'a riu aceo u s Goods . . . .  6
F ish in g  T ack le  ........... 7
F lavoring  E x tra c ts  . . .  7
F lour a n d  F eed  ............. 7
F ru it  J a r s  ..................... 8

G
G ela tin e  ......................... 8
G rain  B ags ....................... 8

H
H erbs ................................. 8
H ides an d  P e lts  ........... 8
H o rse  K ad ish  ............... 8

J
Je lly  ................................... 8
Je lly  G lasses ................... 8

M
M apleine .............' . ...........  8
M ince M eat ................... 8
M olasses ........................... 8
M u sta rd  ............................. 8

N
N u ts  ...................................  4

O
O lives ...............................  8

P
P ick les  ............................. 8
P ip es  .................................  8
P lay in g  C ards  ............... 8
P o ta sh  ............................... 8
P ro v is io n s  ....................... 8

R
R ice ...................................  9
Rolled O a ts  .....................  9

S
S alad  D r e s s i n g ............... 9
S a le ra tu s  ......................... 9
Sal S oda ........................... 9
S a lt .....................................  9
S a lt F ish  ......................... 9
S eeds .................................  10
Shoe B lack ing  ............  10
Snuff .................................  10
Soap ................................... 14
S oda .................................  10
Spices ...............................  10
S ta rc h  ...............................  10
S y ru p s  ...............................  10

T
T ab le  S auces ................. 10
T e a  .....................................  10
Tobacco .............. 11, 12, 13
T w ine ...............................  13

V
V in eg a r ...........................  13

W
W ick ing  ............................. 13
W oodenw are  ................... 13
W rap p in g  P a p e r  ......... 14

Y
Y e a s t C ake ..................... 14

AMMONIA
Doz.

12 oz. ovals 2 doz. box 75 
A X LE G REA SE 

F ra z e r ’s
lit), wood boxes, 4 doz. 3 00 
lib . t in  boxes, 3 doz. 2 35 
3% lb. tin  boxes. 2 doz. 4 25 
101b. pails , p e r  doz. . .6  00 
15!b. pails, p e r  doz . .7  20 
251b. pails, p e r  doz .’ ..12  00 

BA K ED  BEA N S 
No. 1, p e r  doz. .. .4 5 ®  90
No. 2, p e r  doz..........75@1 40
No. 3, p e r  doz. . ,.85@ 1 75 

BATH BRICK
E nglish  ........................... 95

BLUING
Jen n in g s ’.

C ondensed P e a r l B lu ing  
Sm all C P  B luing, doz. 45 
L arge , C P  B luing, doz. 75 

B R E A K FA S T  FOODS 
A petizo, B iscu its  . . - . . 3  00 
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h e a t, 24-2 2 50
C ream  of W h e a t, 36-2 4 50 
C ream  of R ye 24-2 . .  .3 00
E gg-O -S ee W h e a t ___ 2 75
P o sts  T oasties , T .

No. 2 ........................... 2 80
P o s ts  T oasties , T.

No. 3 ..........................  2 80
F arin o se , 2 4 - 2 ............... 2 70
G rape N u ts  ................... 2 70
G rape S u g ar F lak e s  . .  2 50 
S u g a r C orn F la k e s  . .  2 50 
H a rd y  W h e a t Food . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland  R u sk  ............... 3 20
K ellogg’s T o asted  Rice

B iscu it ....................... 3 30
K ellogg’s T o asted  R ice

F lak e s  ......................... 2 80
K ellogg’s T o asted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn F lak e  . .1  75 
M alt B re a k fa s t  Food 4 50
M aple F lak e s  ............... 2 70
M aple C orn F la k e s  . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food ............... 4 25
R alston  W h e a t Food 4 50 
R alston  W h t Food 10c 1 45 
Saxon W h e a t Food  . .  2 85 
S hred  W h e a t B iscu it 3 60
T risc u it, 18 ................... 1 80
P illsb u ry ’s  B e s t C er’l 4 25 
P o s t T a v e rn  S pecial 2 80 
Q u ak e r Puffed  R ice . .  4 25 
Q u ak er P uffed  W h e a t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C orn F lak e s  . .1  75 
Victoi* Corn F lak e s  . .2  20 
W ash in g to n  C risp s . . . 1  85
W h e a t H e a r ts  ............... 1 90
W h e a te n a  ......................... 4 5o
E v a p o r’d  S u g ar C orn 90 

BROOMS
P a r lo r  ...............................  3 00
Jew el . . . ......................... 3 70
W in n er ........................... 4 25
W h ittie r  S pecial ........  4 65
P a r lo r  Gem ................  3 75
Com m on W h isk  ......... 1 00
F an cy  W h isk  ............. 1 25
W a re h o u se  ..................  4 00

B R U SH ES
Scrub

Solid B ack, 8 in .............  75
Solid B ack, 11 in ........... 95
P o in ted  E n d s  ................. 85

S tove
No. 3 ...............................  90
No. 2 .................................1 25
No. 1 .................................1 75

Shoe
No. 8 .................................1 00
No. 7 ................................1 30
No. 4 ................................ 1 70
No. 3 ................................1 90

B U T T E R  COLOR 
D andelion, 25c size . .  2 00 

CA N D LE S
Paaiaffine, 6s ............... 10
Paraffine , 12s ............... 10
W ick ing  ......................... 20

C A N N E S  GOODS 
A pples

31b. S ta n d a rd s  . . .  @ 90
G allon ................. 2 50@2 75

B lackberries
2 lb .........................  1 50@1 90
S ta n d a rd s  gallons @6 00

B eans
Bfcked ................... 85 @1 30
R ed K idney  . . . .  85@ 95
S tr in g  ..................... 70@1 15
W a x  ....................... 75@1 25

B lueberries
S ta n d a rd  ......................... 1 80
G allon .............................  6 75

C lam s
L ittle  N eck, l ib .  @1 00
L ittle  N eck, 21b. @1 50

C lam  Bouillon 
B u rn h am ’s, % pL . . . . 2  25
B u rn h am ’s, p ts ...................... 3 75
B u rn h am ’s  q ts ........................7 50

Corn
F a ir  ....................... 75 @ 90
Good .....................  1 00@1 10
F an cy  ................... @1 30

F rench  P eas 
M onbadon (N a tu ra l)

p er doz.............................. 2 45
G ooseberries

No. 2, F a ir  ................. 1 50
No. 2, F a n cy  ..........  2 35

H om iny
S ta n d a rd  ........................... 85

L obste r
Vt lb ..................................... 2 50
1 lb ....................................... 4 25
P icn ic  T a ils  .....................2 75

M ackerel
M ustard , l i b ..................... 1 80
M ustard . 21b..................... 2 80
S’oused, l% Ib ....................1 60
Soused, 21b....................... 2 76
T om ato , l i b ....................... 1 50
T om ato , 21b....................... 2 80

M ushreem s
H otels  ................... @ 15
B u tto n s, % s ___  @ 1 4
B u ttons, I s  ......... @ 25

O yste rs
Cove, l i b ................ 90®
Cove, 21b................ 1 60 @

Plum s
P lu m s .................. 90 @1 35

P e a rs  In S yrup  
No. 3 can s, p e r  doz. . .1  50

M arro w fa t .**?. @1 15
E a r ly  J u n e  ......... @1 25
E a r ly  J u n e  s if te d  1 45@1 55 

P eaches
Hie ......................... 90® 1 25
No. 10 size ca n  p ie  @3 25

P ineapp le
G ra ted  ................. 1 75@2 10
Sliced ................... 90 @2 60

P um pkin
F a ir  .........................  80
Good .........................  90
F a n c y  ....................... 1 Go
G allon ....................... 2 15

R aspberries
S ta n d a rd  ............... @

Salm on
W a rre n s , 1 lb . T a ll . .2  30 
W a rre n s , 1 lb . F la t  . .2  40 
R ed A la sk a  . . . . 1  65@1 75 
P in k  A la sk a  . . . . 1  3S@1 45 

S ard ines
D om estic, % s ............. 2 75
D om estic , % M u sta rd  2 75 
D om estic , % M u sta rd  @6(4
F ren ch , %s .............  701 4
F ren ch , % s .............. 18 @23

S hrim ps
D unbar, 1st, doz..............1 20
D unbar, l% s . doz........... 2 25

S ucco tash
F a ir  ........................... 90
Good ....................... 1 20
F a n cy  ................. 1 25@1 40

S tra w b errie s
S ta n d a rd  ................. 95
F a n cy  .....................  2 25

T om atoes
Good ...........................  1 15
F(ancy ............................  1 35
No. 10 ...........................  3 50

CARBON O ILS 
B arre ls

P erfec tion  ........... @11(4
D. S. G aso line . .  @18%
G as M ach ine . . .  @25%
D eodor’d  N a p ’a  @17%
C ylinder ..............  29 @34%
E n g in e  ................. 16 @22
B lack, w in te r  . .  8 @10

CA TSU P
S n id er’s  p in ts  ............... 2 35
S n ider’s  % p i n t s ............1 35

C H E E S E
A cm e ..................... @18%
B loom ingdale . . .  @18
C arson  C ity  ......... @18%
H opkins .................... @18
R iverside  ............. @18%
B rick  .......................... @19
Leiden ........................ @15
L im b u rg er ................ @19
P in eap p le  ........... 40 @60
E d am  ........................  @85
S ap Sago .................  @22
Sw iss, d o m estic  .  @13

C H E W IN G  GUM, 
A dam s B lack  J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s P ep sin  ......... 55
C hic lets  ........................... 1 25
Colgan V iolet C hips . .  60
Colgan M in t C h i p s ___  60
D en tyne ......................... 1 10
F lag  S p ruce  ................... 55
Ju icy  F ru i t  ..................... 55
Red R obin ....................... 55
Sen S'en ( J a r s  80 pkgs,

$2.20) .........................  55
S p earm in t, W rig leys . .  55
S p earm in t, 5 box ja r s  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S pruce ............... 55
Y ucatan  ................  55
Zeno .................................  55

5 boxes one k ind , 3c p e r  
box less.

CH ICORY
B ulk  ...................................  5
Red .....................................  7
E ag le  .................................  5
F ra n c k ’s ........................... 7
S ch eu e r’s ......................... 6
R ed S ta n d a rd s  ..........  1 60
W hite, ................................  1 60

C H O CO LA TE 
W a lte r  B a k e r  & Co.

G erm an’s S w eet ............. 22
P rem iu m  ...........................  32
C aracas  ............................... 23
H ersh ey ’s A lm ond 5c . . 8 5  
H ersh ey ’s M ilk, 5c . . . .  85 

W a lte r  M. L ow ney  Co.
P rem ium , %s ................... 27
P rem ium , % s ................... 27

C L O T H E S  L IN E
p e r  doz.

No. 40 T w isted  C otton  95 
No. 50 T w is te d  C otton  1 30 
N o. 60 T w is ted  C o tton  1 70 
No. 80 T w isted  C o tton  2 00 
No. 50 B ra id ed  C o tton  1 00 
No. 60 B ra id ed  C otton  1 25 
No. 60 B ra id ed  C o tton  1 85 
No. 80 B raided  C o tton  2 25
No. 50 S ash  C ord .........1 75
No. 60 S'ash C ord .........2 00
N o. 60 J u te  .....................  80
No. 72 J u te  .....................1 00
N o. 60 S isa l ...................  85

G alvanized  W ire  
No. 20, each  100ft. long  1 90 
N o. 19, ea ch  100ft. long  2 10 

COCOA
B ak e r’s  .........................  37
C leveland .........................  41
Colonial, % s ...................  35
Colonial, % s ...................  33
E p p s  .................................  42
H ersh ey ’s % ’s ............... 30
H ersh ey ’s, % s ............... 28
H u y le r .............................  36
Low ney, % s ...................  32
Low ney, %s ................... 32
Low ney, %s ................... 32
Low ney, 5 lb . c a n s __  32
V an  H o u ten , % s . . . .  12
V an H ou ten , %s .......... 18
V an  H ou ten , % s ...........-. 36
V an  H ou ten , I s  ..........  65
W ebb ............................... 33
W ilber, % s .....................  33
W ilber, %s ................... 32

COCOANUT 
D u n h am ’s  p e r  lb.

%s, 51b. ca se  ............  30
%s, 51b. c a s e ............... 29
%s, 151b. ca se  ........... 29
% s, 15lb. ca se  ............  28
is , 151b. ca se  ............. 27
(4s & */2s 151b. ca se  28
Scalloped G em s ........  10
(4s & %s p a ils  . . . .  16
B ulk, p a ils  ............... 14%
B ulk, b a r re ls  ........... 12%

C O F F E E S , RO A STED  
Rio

C om m on ................... 19
F a ir  .................................  19%
Choice ...........................  20
FYuicy ............. ..............  21
P eab e rry  .......................  23

S an to s
C om m on ..................  20
F a ir  ...................................  20%
Choice ............................. 21
Flancy ...........................  23
P e a b e rry  ..................  23

M aracaibo
F a ir  ................................  24
Choice ...........................  25

M exican
Choice ...........................  25
F"ancy ...........................  26

G uatem ala
F a ir  ................................. 25
Flancy .............................  28

J a v a
P r iv a te  G row th  ..26@30
M andling  .....................31 @35
A ukola .........................  30@32

Mooha
S h o rt B ean  ................. 25@27
Long  B ean  ................... 24@25
H . L. O. G. ............... 26@28

B ogota
Flair ...............................  24
F an cy  .............................  26
E x c h an g e  M ark e t, S tead y  
Spot M arket, S tro n g  

P ack ag e
N ew  Y ork B asie

A rbuckle .....................  24 75
L ion ............................... 24 50

M cL aughlin’s  X X X X  
M cL augh lin ’s  X X X X  sold 

to  re ta ile rs  only. M all a ll 
o rd ers  d ire c t to  W . F . 
M cL augh lin  f t  Co., C h ica
go-

E x tra c t
H olland , % g ro  boxes 95
Felix , % g ro ss  ............ 1 15
H u m m e l’s foil, % gro. 85 
H u m m e ls  tin , % gro. 1 43 

CO N FEC T IO N S 
S tic k  C andy  P a ils

S ta n d a rd  .........................  8%
S tan d a rd  H  H  ___ . . .  8%
S ta n d a rd  T w is t ........... 9
T C asesJum bo , 32 lb ............ 9
E x t r a  H  H  ___i l l
B oston  C ream  ............... 14
B ig S tick , 30 lb. ca se  9 

M ixed C andy
G rocers ............. 7
X  L  O ..................................7%
Special ........................... 10
C onserve ..................... "  8(4

R ibbon .................................
B roken  .................................ga/
C ut L oa f ................ ' ’ ' 914
L ead er ...........................‘ ga[
K in d e rg a rte n  .............. ' 11
F ren ch  C ream  ............... 9
H an d  M ade C ream s . .  17 
P rem io  C ream  m ixed  14 
P a r is  C ream  Bon B ons 10 

F ancy— In P a ils
G ypsy H e a r ts  ................15
Coco B on B ons ........... 14
F h d g e  S quares  ............. 14
P e a n u t S q u ares  ........... 17
Sugiared P e a n u ts  ___ 12
S alted  P e a n u ts  ........... 12
S ta r lig h t K isse s  ........... 13
Lozenges, p la in  ............. 11
C ham pion C hocolate . .12 
E c lipse C hocolates . . . .1 5  
E u re k a  C hocolates . . .1 6  
C ham pion G um  D rops 10
A nise S q u ares  .............. 10
L em on S ours ............... 10 • •
Im p e ria ls  ........................ 10
I ta l. C ream  Bon Bons 13
G olden W affles ........... 14
R ed  R ose G um  D rops 10
A u to  K isse s  ............... 14
Coffy Toffy ..................... 14
M olasses M in t K isse s  12 

F ancy—In 5tb. Boxes 
Old F ash io n ed  M olas

ses  K isse s  101b. bx. 1 30
O range Je llie s  ........... 60
Lem on S ours .............  60
Old F ash io n ed  H o re - 

hound d rops  . . . . . .  60
P e p p e rm in t D rops . .  70 
C ham pion  Choc D rops 65 
H . M. Choc. L t. a n d

D ark , No. 12 ........... 1 10
B it te r  S w eets, a s ’td  1 25
B rillia n t G um s, C rys. 60 
A. A . L icorice D rops 1 09 
L ozenges, p rin te d  . . .  65
L ozenges, p la in  ___  69
Im p e ria ls  .....................  65
M ottoes ......................... 65
G. M. P e a n u t B a r  . .  60
H an d  M ade C rm s 80@90
C ream  W a fe rs  ............. 65
S tr in g  R ock ................... 70
W in te rg ree n  B e rrie s  . 60 

Pop Corn
C rac k er J a c k  ............ 3 25
G iggles, 5c pkg. cs. 3 59
O h M y 100s .................3 50

Cough D rops
P u tn a m  M e n th a l___ 1 69
S m ith  B ro s ...................... 1 25

N UTS—W hole 
A lm onds, T a rra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft s h e l l ...............
B raz ils  ................. @12
F ilb e r ts  ................. @15
Cal. N o. 1 ...............
W a ln u ts  s f t  shell 17@17% 
W alnu ts , M arbo t . .  @16
T ab le  n u ts , fan cy  . .  @16 
P eca n s, m ed ium  . .  @15 
P ecan s, ex. l a r g e . . @16
H ick o ry  N u ts , p e r  bu.

O hio ......................... 2 00
C ocoanu ts .....................
C h es tn u ts , N ew  Y ork 

S ta te , p e r  bu. . . . .
S alted  P e a n u ts  . . .  @12

Shelled
S pan ish  P e a n u ts  8@ 8% 
P ecan  H alv es  . . .  @75
W a ln u t H a lv es  . .  @35
F ilb e r t M eats  . .  @30
A lican te  A lm onds @45 
J o rd a n  A lm onds @50 

P e a n u ts
F a n c y  H  P  S uns 6@ 6%

R o asted  ................. 7@ 7%
Choice, raw , H . P . J u m 

bo.............................  @ 6 %
C RA CK ED  W H E A T

B ulk  .............................  3%
24 21b. p k g s ..................  2 50

C RA CK ERS
N atio n a l B iscu it C om pany 

B ran d s  
B u tte r

N . B. C. Sq. bbl. 7 bx. 6% 
S eym our, Rd. bbl. 7 bx. 6% 

Soda
N . B. C. boxes ............... 6%
P rem iu m  ......................... 7%
S elect ...............................  8%
S a ra to g a  F lak e s  ........... 13
Z e p h y re tte  ....................... 13

O y ste r
N . B. C. P icn ic  boxes 6%
G em , boxes ..................... 6%
Shell ...................................  8

S w ee t G oods
A nim als ................. 10
A rm ad a  C akes 8
A tla n tic s  .........................  i j
A tla n tic s  A sso rted  . . .  12 
A vena  F ru i t  C akes . . .1 2  
B onn ie Doon Cookies 10
B onnie L ass ie s  ............. 10
B r it tle  F in g e rs  ..............10
B um ble Bee ................. *10
Cam eo B iscu it, can s  "..25 
C am eo B iscu it A sstd

can s  .............................  25
C am eo B iscu it C hoco

la te , can s  ..................... 25
C artw h ee ls  A sso rted  . .  8%
C ecelia B iscu it ............. 16
C hocolate B ar, can s  ..18
C hocolate D r o p s .............17
C hocolate D rp  C en te rs  16 
Choc. H oney  F in g e rs  16 
C hocolate R o se ttes , cn  20 
C irc le  H oney  C ookies 12
C racknels  ....................... ig
C rack erm ea l ...................... 6
C ry s ta l R o se tte s  ........... 20
C ocoanu t Taffy  Bar, 13
C ocoanu t D rops ........... 12
C ocoanu t M acaroons 18 
C ocanu t H on. F in g e rs  12 
C ocoanu t H on. J u m b ’s 12 
Coffee C akes, P la in  ..11  
Coffee C akes, Iced  . . . .1 2
C rum pe ts  ......................... jq
D ian a  M arshm allow

C akes .........................  jg
D inner B iscu it ........... 25
D ixie S u g ar C ookies . .  9
D om estic  C akes ........... 8%
E ven tide  F in g e rs  . . . .1 6  
E x tra  W ine B iscu it . .  10
F am ily  Cookies ............  8%
F an cy  G inger W a fe rs  12 
F ig  C ake A sso rted  . . . .  12
F ig  N ew tons ...................12
F lu te d  C ocoanut B a r  ..11
F ro sted  C ream s ............. 8%
F ro sted  G inger Cookie 8%
F ru it  L unch , Iced  ......... 10
G ala S u g ar C akes ___  8%
G inger G em s ................... 8%
G inger G em s, Iced  . . . .  9%
G rah am  C rac k e rs  ......... 3
G inger S naps F am ily  . .  8% 
G inger S naps N. B. C.

R ound ............................. 8
G inger S naps N . B. C.

S quare  ........................... g%
H . H . Cookies, S ugar

P la in  ............................. 8
H . H . Cookies, Snagar

Iced  ................................. 9
H . H. Cookies, M olasses

Iced ............................... 9
H ippodrom e B a r  ___  12
H oney  F in g e rs  A s. Ice 12 
H oney  Ju m b le s  Iced

A sso rted  ..................... 12
H oney  Ju m b le s, P la in . .  12
H oney  F lak e s  ............... 14
H ousehold  co o k ie s  . . . .  3 
H ousehold  Cookies, Iced  9 
H ouseho ld  Cookies,

M olasses, P la in  ___  8
Im p eria l ...........................  g%
J a c k  F ro s t G em s ......... 8
Jo n n ie  ...............................  f%
Ju b ilee  M ixed ................. 10
K ream  K lips ................. 26
L ady F in g e rs  Sponge 30 
L eap  Y ear Ju m b le s  ..18  
L em on B iscu it S q u are  8%
Lem on T h in s  ................. 17
l.em on  W a fe rs  ............... 16
L em ona .............................  8%
M ace C akes ..................... 8
M andalay  ....................... 10
M ary A nn  ....................... g%
M arshm allow  Coffee

C ake ............................... 12%
M arshm allow  W a ln u ts  18
M edora ........................... 8
M olasses C akes ............ 8%
M olasses C akes, Iced  . .  9% 
M olasses FYuit Cookies

Iced  .............................. ..11
M olasses S andw ich  . . . .1 2
M ottled  S quares  ......... 10
N. B. C. H oney  C akes

Iced  ............................... 12
O atm eal C rac k e rs  . . . .  3
O range G em s ................. 8%
O range Sponge L a y e r

C akes ...........................  20
P en n y  A sso rted  ...........8%
P e a n u t G em s ................. 9
P icn ic  M ixed . .  .............11%
P ilo t B read  ............... 7
P in ea p p le  C akes ........... 16
P in eap p le  W a fe rs  ......... 16
P re tze ls , H an d  M ade . .  9
P re tze ls , M edley ........ 10
P re tz e lle tte s , H an d  M d 9 
P re tz e le t te s , M ac. M d 8
R aisin  Cookies ...............10
R aisin  G em s ...................11
R a sp b e rry  C akes ........ 12
R everes A sso rted  . . . .  15 
R itten h o u se  F ru it

B iscu it ......................... 12
R oyal L unch  ................. 8
R oyal T o a st ................................................................. 8
R ube .................................  8%
S altin es  ........................... 13
(F o rm e r nam e Z e p h y re tte s)  
Sea F o am  B iscu it . . . .1 6  
S lic ed  C u rra n t C akes 10 
Spiced G inger C akes . .  9 
Spiced G inger C ks le d  10
S u g ar F i n g e r s ..............12
S u g a r C akes .................  8%
S u g a r C rim p .................  8%
S u g a r S quares, la rg e

o r sm all ....................... 9
S u lta n a  F r u i t  B iscu it 16 
S unnyside  Ju m b le s  . . .1 0
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S’u perba  ........................... 8%
T riu m p h  C akes ............ 16
V anilla  W a fe rs  ............ 17
W lafer Ju m b le s  cant; 18 
W a v e rly  ....................... 10

In -e r  Seal Goods
p e r  doz.

A lb ert B iscu it ...............1 00
A n im a ls  .............................1 00
A rrow roo t B iscu it . . . . 1  00
B aro n e t B iscu it .......... 1 00
B rem m er’s B u tte r

W a fe rs  ......................... 1 00
C am eo B iscu it ............... 1 50
C heese Sandw ich  ......... 1 00
C hocolate  W a fe rs  . . . . 1  00 
C ocoanut D a in tie s  . . . . 1  00
D in n er B iscu its  .............1 50
F a u s t  O y ste r C rack ers  1 00
F ig  N ew ton  ................... 1 00
F iv e  O’clock T ea  ......... 1 00
F ro ta n a  ........................... 1 00
F r u i t  C ake ..................... 3 00
G inger S naps, N . B. C. 1 00 
G rah am  C rackers, Red

L abel, 10c size  ........ 1 00
G rah am  C rackers, Red

L abel, 5c size ........... 50
L em on Sfnaps ................. 50
O atm ea l C rack ers  . . .  1 00 
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it ........ 1 00
O y ste re tte s  ..................... 50
P rem iu m  Sodas ........... 1 00
P re tz e le tte s , H d. Md. 1 00
R oyal T o a s t ................... 1 00
R ykon B iscu it ............... 1 00
S a ltin e  B iscu it ............... 1 00
S a ra to g a  F lak e s  ...........1 50
Social T e a  B iscu it ----- 1 00
S u lta n a  F ru i t  B iscu it 1 50 
S oda C rack ers  N  B C 1 00 
Soda C rac k e rs  S elec t 1 00 
S. S. B u tte r  C rac k e rs  1 50
U need a  B iscu it ............. 50
U needa J in je r  W a y fe r  1 00 
TJneeda L unch  B iscu it 50
V an illa  W a fe rs  .......... 1 00
W a te r  T h in  B iscu it ..1  00 
Zu Zu G inger s n a p s  . .  50 
Zw ieback ....................... 1 00

O ther P ack ag e  Goods 
B a rn u m ’s  A n im als  . . .  50
C hoco late  T okens  ----- 2 50
A m erican  B ea u ty

G inger S 'naps ........ . 2 50
B u tte r  C rackers. N BC 

fam ily  p ack ag e  . .  2 50
S oda C rack ers, N B C  

fam il y p ac k ag e  . . . .  2 50
In Special T in  P ackages.

P e r  doz.
F es tin o  ........................... 2 50
M in a re t W a fe rs  ...........1 00
N abisco, 25c ................... 2 50
Nalbisco, 10c ................... 1 00
C ham pagne W a fe r  . . .  .2 50 

P e r  tin  in  bulk
SO rbetto .........................  J 00
N abisco  ........................... J  J5
F es tin o  ......................... 1 50
B en t’s  W a te r  C rac k e rs  1 40

CREAM  TARTAR
B arre ls  o r  d ru m s ......... 33
B oxes .................................  34
S quare  C ans ................. 36
F a n c y  cadd ies  ............  41

D R IED  F R U IT S  
A pples

E v a p o r’ed, Choice bulk  7 
E v a p o r’ed, F a n c y  pkg. 8%

A prico ts
C alifo rn ia  ..............  12@14

C itron
C orsican  ......................... 15

C u rra n ts
Im p ’d 1 lb . pk g ............. 9%
Im ported , bu lk  ............... 9 %

M uirs1—Choice, 25 lb . b  9 
M uirs—F an cy , 25 lb . b  10 
F an cy , P eeled , 25 lb. 18

Peel
L em on, A m erican  . . . .  12% 
O range, A m erican  . . . .1 2 %

R aisins
C luste r, 20 c a r t o n s -----2 25
Loose M uscate ls  3 C r 5%
Loose M usca te ls  4 C r 6
L. M. Seeded, 1 lb. 6%@7

C alifo rn ia  P ru n e s  
90-100 251b1. b o x e s ..®  6 
80- 90 251b. b o x e s ..®  6% 
70- 80 251b. b o x e s ..®  7 
60- 70 251b. b o x e s ..®  7% 
50- 60 251b. b o x e s ..®  8 
40- 50 251b. b o x e s ..®  9

FA R IN A C EO U S GOODS 
B eans

D ried  L im a  ................. 7
Med. H an d  P icked  . . . 2  65
B row n H o lland  ........... 2 75

F a r in a
25 1 lb . p a c k ag es  . . . . 1  50
B ulk , p e r  100 lb s ...........4 00

O rig inal H olland R usk 
P ack e d  12 ro lls  to  co n ta in e r 
3 c o n ta in e rs  (36) ro lls  2 85 
5 c o n ta in e rs  (60) ro lls 4 75 

H om iny
P e a rl , 100 lb . sack  . . . . 2  00 
M accaronl and  V erm icelli 
D om estic , 10 lb . box . .  60
Im p o rted , 25 lb. box ..2  50

P earl B arley
C h es te r ........................... 3 00
E m p ire  ...........................  3 75

P eas
G reen, W isconsin , bu.
G reen, Scotch , b u ..........2 50
Split, lb ................................ 5

Sago
E a s t In d ia  .......................  5
G erm an , sack s  ............. 5
G erm an , b roken  pkg.

T  ap loca
F lake , 100 lb . s ack s  ..5  
i ’ea rl, 130 lb . sack s  . .5  
P earl, 36 pkgs . . . . . . . .  2 25
M inu te , 36 p k g s ..............2 75

F ISH IN G  T A C K L E
% to 1 in ...................... ..  6
1% to 2 in ..................... . .  7
1% to 2 in ..................... . .  9
1% to 2 in ..................... . .11
2 in. ..1 5
3 in. . ..20

C otton  Lines
No. 1, 10 fe e t ............... . .  5
No. 2, 15 fee t ............ . .  7
No. 3, 15 fe e t ............... . .  9
No. 4, 15 fe e t  .............. ..1 0
No. 5, 15 fee t ............ ..11
No. 6, 15 fe e t ............. ..12
No. 7, 15 fee t ............... ..15
No. 8, 15 fee t ............... . .18
No. 9, 15 fee t ............ ..20

L inen Lines
Sm all

L a rg e
Poles

Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 f t., p e r  doz. 60 
Bam boo, 18 ft., p e r  doz. 8#
FLA V O RIN G  EX TR A C TS 

J e n n in g s  D C B rand  
T e rp en less  E x tr a c t  L em on 
No. 1 F  box, p e r  doz. 75
No. 2 F  Box, p e r  doz. 90
N o. 4 F  Box, p e r  doz. 1 75 
No. 3 T a p e r, p e r  doz. 1 75 
2 oz. F la t , F  M p e r  dz. 1 60 

Jen n in g s  D C B rand  
E x t r a c t  M exican  V an illa  

No. 1 F  B ox, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 40 
No. 4 F  Box, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO U R AND F E E D  
G rand  R ap id s  G rain  £  

M illing Co.
W in te r  W h e a t.

P u r i ty  P a te n t  ........... 6 70
Seal of M in n eso ta  . .  5 00
S u n b u rs t ....................... 4 80
W izard  F lo u r  ............... 5 40
W iza rd  G rah am  ......... 5 60
W izard  G ran . M eal . .  4 60 
W izard  B u ck w h ea t . .  6 00
Rye ................................... 4 40

V alley  C ity  M illing Co.
L ily  W h ite  ................... 5 70
L ig h t L oa f ................... 6 10
G raham  ........................... 2 30
G ran en a  H e a lth  ........... 2 40
G ran . M eal ..................  1 85
B olted  M ed....................... 1 75

V oigt M illing  Co.
G raham  .........................  5 10
V o ig t’s  C re scen t ......... 5 70
V o ig t’s  F lo u ro lg t ......... 5 70
V oigt’s  H y g ie n ic ......... 5 10
V oig t’s  R oyal ............. 6 10
W a tso n -H ig g in s  M illing  Co.
P erfec tio n  F lo u r  ......... 5 50
T ip  Top F lo u r ............. 5 10
Golden S h eaf F lo u r  . .  4 80 
M arsha ll’s  B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p a p e r ................. 5 40
Q uaker, c lo th  ............. 5 50
Q uaker, B u ck w h ea t, 5 50 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le, % s ..5  10 
A m erican  E ag le , % s 5 00 
A m erican  E ag le , % s . .4  90 

S pring  W h ea t.
R oy B ak e r

Golden H orn , fam ily  5 00 
Golden H orn , b a k e rs  . .4  90
W isconsin  R ye ........... 4 00

Ju d so n  G rocer Co.
C ereso ta , %s ................... 5 50
C ereso ta , % s ............... 5 70
C ereso ta , %s ................. 5 60

W orden  G rocer Co. 
W ingold , % s c lo th  . . . . 5  50 
W ingold, % s clo th  . . . . 5  40 
W ingold, %s clo th  . . . . 5  30 
W ingold, % s p ap e r . . . 5  35 
W ingold. %s p ap e r . .5  25
B ak e rs  P a te n t  ............... 5 15

W y k e s  & Co.
Sleepy E ye, % s clo th  5 50 
S leepy E ye, %s clo th  5 40 
S leepy E ye, %s clo th  5 30 
S'leepy E ye , % s p a p e r  5 30 
S leepy E ye, % s p a p e r  5 30 

M ul
B olted  ............................. 4 40
G olden G ran u la ted  . . . 4  60 

W h e a t
Red 1 05
W h ite  ............................. 1 05

O ats
M ichigan ca rlo ts  .
L ess  th a n  c a rlo ts  

Corn
C arlo ts  ....................
L ess  th a n  ca rlo ts

H ay
C arlo ts  ......................... 15 00

L ess  th a n  ca rlo ts  . . .  17 00 
Feed.

S tre e t C a r  F e e d .................. 33
No. 1 C orn £  O at F eed  .33
C racked  corn  .....................32
C oarse  co m  m e a l.............. 32

F R U IT  JA R S  
M ason, p ts ., p e r  gro . 5 10 
M ason, q ts ., p e r  gro . 5 50 
M ason, % gal. p e r  gro . 7 60 
M ason, can  tops , g ro . 1 40 

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 75 
Cox’s, 1 doz. sm all . . . 1  00 
K nox’s  S park ling , doz. 1 25 
K nox’s  S park ling , g r. 14 00 
K nox’s  A cidu’d. doz. .1 25
N elson ’s  .........................  1 50
O xford ...............................  75
P ly m o u th  R ock, P hos. 1 25 
P lym ou th  R ock, P la in  90 

GRAIN BAGS
B road  G auge ...................  18
A m oskeag  .........................  19

H E R B S
S age ...............................  15
H o p s .................................  15
L au re l L eaves  ............... 15
S enna L eaves  ............... 25

H ID E S  A ND P E L T S  
H ides

G reen, No. 1 ................ 11%
G reen, No. 2 ................10%
C ured, N o 1 ...................13
Cured, No. 2 ............... 12
C alfsk in , g reen , No. 1 15
C alfsk in , g reen , N o. 2 13%
C alfsk in , cu red , No. 1 16
C alfsk in , cu red , N o. 2 14%

P elts
Old W ool ............  @ 30
L a m b s  ................... 50® 1 00
S hearlings  ..........  50@1 00

Tallow
No. 1 ....................... @ 6
No. 2 ....................... @ 4

W eol
U nw ashed , m ed. ®  20
U nw ashed , fine ®  15

H O RSE RADISH 
P e r  doz.............................. 90

JE L L Y
51b. pails, p e r  doz. . .2  20 

151b. pails , p e r  pa il . . . .  50
301b. pails , p e r  pa il . .  95

JE L L Y  G LA SSES 
% p t. In bbls, p e r  doz. 15 
% p t. In bbls., p e r  doz. 16 
8 oz. capped  in  bbls, 

p e r  doz............................... 18
M A P L E IN E

2 oz. b o ttles , p e r  doz. 3 00
M INCE M EAT 

P e r  ca se  .........................2 85
M OLASSES 

N ew  O rleans
F a n cy  O pen K e tt la  . .  42
Choice .............................  35
Good ...................................  22
F a ir  ...................................  20

H a lf  b a rre ls  2c e x tra
M USTARD

% lb. 6 lb . box ........... 16
O LIV ES

B ulk, 1 gal. k eg s  1 05 @1 16 
B ulk, 2 gal. k eg s  90@1 05 
B ulk, 5 gal. k eg s  90 @1 00
S tuffed , 6 oz .....................  90
S tuffed, 8 oz.................... 1 35
S tuffed , 14 oz.................... 2 25
P itte d  (n o t stu ffed )

14 oz..............................2 25
M anzan illa , 3 oz ........... 90
L unch , 10 oz.................... 1 35
L unch , 16 oz.................... 2 25
Q ueen, M am m oth , 19

oz..................    3 75
Q ueen, M am m oth , 28

oz................................  5 25
O live Chow , 2 doz. cs,

p e r  doz.....................  2 25
P IC K L E S

M edium
B arre ls , 1,200 c o u n t . .7 75 
H a lf  bbls., 600 co u n t 4 38
5 gallon  kegs  ................. 2 0o

Sm all
B a rre ls  ......................... 9 50
H alf b a rre ls  ............... 5 25
5 gallon  k eg s  ......... 3 00

G herk in s
B arre ls  ........................... 14 5°
H a lf  b a rre ls  ..............  7 75
5 gallon  kegs  ...............

S w eet Sm all
B a rre ls  .........................  14 50
H alf b a rre ls  ............... 8 00
6 gallon  kegs ............... 3 25

P IP E S
Clay, N o. 216, p e r  box 1 75 
Clay, T . D ., fu ll c o u n t 60 
Cob .....................................  90

PLA Y IN G  CA RDS 
No. 90, S tea m b o a t . . . .  75 
No. 15, R ival, a s so r te d  1 25 
No. 20, R over, en a m ’d  1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u m ’t  w h is t 2 25

POTASH
B a b b itt’s  .'..................... 4 0#

PR O V ISIO N S 
B arre led  P o rk  

C lear B ack  . .  22 00®23 00

S hort C u t C lear 21 00@21 50
B ean  ..............  19 50@20 00
B risk e t, C lea r 22 00@23 00
P ig  .................................  23 *0
C lear F am ily  ........... 26 00

D ry S a lt M eats 
S P  B ellies ...................13

L ard
P u re  in  tie rce s  ..12%  @13 
Com pound L a rd  9 @ 9%
80 lb. t u b s ___ad v a n ce  %
60 lb . tu b s   ad v an ce  %
50 lb . t in s   ad v a n ce  %
20 lb . pa ils  . . . . a d v a n c e  %
10 lb . p a ils  . . .  .ad v a n ce  %
5 lb. pa ils  . . . . a d v a n c e  1
8 lb . pa ils  . . . . a d v a n c e  1

Sm oked M eats 
H am s, 12 lb . av . 16 @16%
H am s, 14 lb . av. 15%@15%
H am s, 16 lb. av . 15%@16
H am s, 18 lb . av . 14%@15
S k inned  H a m s  16 @16% 
H am , d ried  beef

s e ts  ................... 20 @20%
C alifo rn ia  H am s 13 @13% 
P icn ic  Boiled H a m s  ..15
Boiled H am s ___ 23% @24
M inced H a m  ...12% @ 13 
Bacon ................. 15% @16

S ausages
B ologna ............... 9%@10
L iv e r ..................... 7%@ 8
F ra n k fo r t  ........... 11..@ 11%
P o rk  ..................... 13 @14
V eal .................................  l i
T ongue ...........................  l i
H eadcheese  ................... 9

Beef
B oneless ....................... 17 00
R um p, new  ............... 19 00

P ig ’s  F ee t
% bb ls................................  l  00
% bbls., 40 lb s ....................2 00
% bbls. .......  4 00
1 b b l...................................  8 00

T rip e
K its , 15 lb s ........................  90
% bbls., 40 lb s .................1 60
% bbls., 80 lb s .................. 3 00

C asings
H ogs, p e r  lb .................... 35
Beef, rounds, s e t  . .  17@18 
Beef, m iddles, s e t  ..90@95 
Sheep, p e r  bund le  . . .  80

U ncolored B u tte rln e  
Solid D a iry  . . . .  12 @16 
C o u n try  Rolls ..12% @ 18

C anned M eats
C orned beef, 2 lb. . . .3  80
C orned beef, 1 lb . . . .1  95
R o as t beef, 2 lb . . . . ..3  80
R o as t beef, 1 lb. . . . . .1 95
d o tte d  H am , Vis . . . . .  50
P o tte d  H am , %s . . .  90
D eviled  H am , %s . . .  50
D eviled H am , % s . . .  90
P o tte d  Tongue. %s . . .  50
P o tte d  T ongue, %s . .  90

RICE
F a n cy  ..................... 6 @6%
J a p a n  S ty le  ........  5 @5%
B roken  ................... 3%@4%

R O LLE D  OATS 
Rolled A vena, bbls. ..4  75 
S teel C ut, 100 lb. sks. 2 60
M onarch , bb ls .................. 4 50
M onarch , 90 lb sack s  2 10 
Q uaker, 18 R eg u la r . .1 45 
Q uaker, 20 F am ily  . . . . 4  00

SALAD  D RESSIN G
C olum bia, % p t  ........... 2 25
Colum bia, 1 p i n t .......... 4 00
D u rk ee’s, la rg e , 1 doz. 4 50 
D u rk ee’s, sm all, 2 doz 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id er’s, sm all, 2 doz. 1 35

SA L ER A TU S 
P ack e d  60 lbs. in  box. 

A rm  a n d  H a m m e r . . .  .3 00 
W y a n d o tte , 100 % s, . .3  00

SA L  SODA
G ran u la ted , bb ls .............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .1  25

SA LT
Com m on G rades

100 3 lb. s ack s  ............... 2 40
60 5 lb . s a c k s  ...............2 25
28 10% lb. s ack s  . . . . 2  10
56 lb . s ack s  ..............  40
28 lb . s ack s  ...................20

W arsaw
56 lb . d a iry  in  d rill b ag s  40 
28 lb. d a iry  in  d rill b ag s  20

S o lar Rock
56 lb . s a c k s  ................... 24

Com m on
G ran u la ted , F in e  ........... 1 05
M edium , F in e  ................. 1 10

SA L T  FISH  
Cod

L a rg e , w hole, . . .  @7%
Sm all, w hole . . . .  @7
S tr ip s  o r  b rick s  .7%@10%
Pollock  ................. @ 4%

H alibu t
S tr ip s  ............................... 15
C hunks ...........................  16

H olland H erring  
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop %bbl. 6 50 
Y. M. w h. hoop kegs 72

Y. M. w h. hoop M ilchers
keg s  ........................... 75

Q ueen, bb ls................... 11 00
Q ueen, % bbls..............  6 15
Q ueen, kegs  ............... 68

T ro u t
No. 1, 100 lb s ..........................7 50
No. 1, 40 lb s ..........................3 25
No. 1, 10 lb s .................. 90
No. 1, 8 lbs. ................... 75

M ackerel
M ess, 100 lb s .......................16 50
M ess, 40 lb s ............................. 7 00
M ess, 10 lb s ............................. 1 85
M ess, 8 lb s ............................... 1 50
No. 1, 100 ib s ......................10 00
No. 1, 40 lb s ........................... 6 60
No. 1, 10 Tbs........................... l  25

W hlteflsh
100 lb s ........................................9 75
50 lb s ........................................5 25
10 lbs. ............................. l  12

8 lb s .................................  92
100 lb s ........................................ 4 65

40 tb s ........................................ 2 10
10 lb s .................................  75
8 tb s .................................. 65

SE E D S
A nise ............................... 14
C ana ry , S m y rn a  ............. 5
C a ra w ay  ....................... io
C ardom om , M ala b ar 1 20
C elery  ............................. 40
H em p, R u ssian  ............. 5
M ixed B ird  ................... 5
M usta rd , w h i t e .................8
P oppy  ............................... 16
R ape ...................................  6%

SH O E BLACKING 
H an d y  Box, la rg e  3 dz 3 50 
H an d y  Box, sm all . . . . 1  25 
B ixby’s R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch, in  b lad d ers  . . . .3 7
M accaboy, in  ja r s  ........... 35
F ren ch  R app ie  in  J a rs  . .  43

SODA
B oxes ............................... 5%
K egs, E n g lish  ............... 4%

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ......... 9
A llspice, la rg e  G arden  11
Cloves, Z an z ib ar ......... 22
C assia , C an ton  .......... 14
C assia , 5c pkg. doz. ..25
G inger, A frican  ............... 9%
G inger, C ochin .................14%
M ace, P en a n g  ............... 70
M ixed, No. 1 ................... 16%
M ixed, No. 2 ................. 10
M ixed, 5c pkgs. doz. ..45
N u tm eg s, 70-80 ............. 30
N u tm egs, 105-110 ......... 22
P epper, B lack  ............... 15
P epper, W h ite  ............... 25
P epper, C ayenne ........... 22
P ap rik a , H u n g a ria n  ..

P u re  G round in Bulk 
A llspice, J a m a ic a  . . . .1 2
Cloves, Z a n z ib a r ......... 25
C assia , C an ton  ............. 12
G inger, A frican  ........... 18
M ace, P en a n g  ............... 75
N u tm egs. 75-80  35
P epper, B lack  ............... 16
P epper, W h ite  ............. 35
P epper, C ayenne . . . .2 4  
P ap rik a , H u n g a ria n  ..45

STA RCH
Corn

K ingsfo rd , 40 lb s ..............7%
M uzzy, 20 l ib .  pkgs. . .  5%
M uzzy, 40 l ib . pkgs . .  5 

Gloss 
K ingsfo rd

S ilver Gloss, 40 lib s . . 7% 
S ilver Gloss, 16 3!bs. . .  6% 
S ilver Gloss, 12 6tbs. . 8% 

M uzzy
48 lib . pack ag es  ..........  5
16 31b. p ack ag es  ........... 4%
12 6!b. p ac k ag es  ........... 6
501b. boxes ..................... 3%

SY RU PS
Corn

B arre ls  ...........................  28
H alf b a rre ls  .................  31
B lue K aro , No. 2 .........1 70
B lue K aro , No. 2% . .2  06
B lue K aro , No. 5 ..........2 00
B lue K aro , No. 10 . . . . 1  91
Red K aro , No. 2 ...........1 91
Red K aro , No. 2% . .2  31
Red K aro , No. 5 .........2 26
R ed K aro , No. 10 . . . . 2  17 

P u re  C ane
F a ir  ................................. 16
Good ............................... 20
Choice ............................. 25

T A B L E  SAU CES
H alfo rd , la rg e  ...............3 75
H alfo rd , sm all .............. 2 25

T E A
Jap a n

Sundried , m edium  . ,24@26 
Saindried, choice ...,30@ 33  
Sundried , fan cy  . ...36@,40 
B ask e t-fired  m ed ium  30 
B aske t-fired , choice 35@37 
B ask e t-fired , fan cy  40@43
N ibs ............................. 30@32
S iftin g s  .................   10@12
F a n n in g s  ................... 14@15

G unpew der
M oyune, m e d iu m ........... 35
M oyune, cho ice ........... 33

M oyune, fan cy  ___  50 @60
P ingsuey , m ed ium  . . .  33
P ingsuey , choice ......... 35
P ingsuey , fan cy  ___ 50@55

Y oung Hyaon
Choice ........................... 30
F an cy  ........................... 4#@50

Oolong
F orm osa, F an cy  ___ 50 @6*
F orm osa, m edium  . . . .  28
F o rm osa , choice ........... 35

E nglish  B rea k fa s t
M edium  ....................... 25
Choice ......................... 30@35
F an cy  .........................  40@60

Ind ia
Ceylon, choice ......... 30@35
F an cy  ......................... 46@50

TOBACCO 
F ine  C ut

B lot ................................. 1 45
Bugle, 16 oz....................... 3 84
Bugle, 10c ................... 11 ••
D an P a tc h , 8 an d  16 oz 32
D an  P a tc h , 4 oz........... 11 52
D an  P a tc h , 2 oz...............5 76
F a s t  M ail, 16 oz..............7 8»
H ia w a th a , 16 oz...........  60
H iaw a th a , 6c ................. 5 46
M ay F low er, 16 oz. . . 9  36
N o L im it, 8 oz................1 7g
N o L im it, 16 oz...........3 55
O jibw a, 8 an d  16 oz. 40
O jibw a, 10c ................... 11 16
O jibw a, 5c ..................  1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney, 5c 5 76
R ed Bell, 16 oz.................3 96
R ed Bell, 8 foil ............. 1 98
S terling . L  & D 5c . .5 76
S w eet Cuba, c a n is te r  9 16
S w eet C uba, 5c .........5 76
S w eet C uba, 10c ........... 93
S w eet Cuba, 1 lb. t in  4 90 
S w eet Cuba, 16 oz. . .4  80 
S w eet Cubes % lb. foil 2 25 
S w eet B urley  5c L& D  5 76 
S w eet Burley, 8 oz. . .2  45 
Stveet B urley , 24 lb. . .4  90 
S w eet M ist, % gro. . .5  70 
S w eet M ist, 3 oz. .. .1 1  10
S w eet M ist. 8 oz..........  35
T e leg ram , 5c .................5 76
T iger, 5c ........................... 6 00
T iger, 25c can s  ............. 2 35
U ncle D aniel, 1 lb. . .  60
U ncle D aniel, 1 oz . .5  22

P lug
Am. N avy , 16 oz............  32
A pple, 10 lb. b u tt  ___  38
D rum m ond  N a t L eaf, 2

an d  5 lb .........................  60
D rum m ond  N a t  L eaf,

p e r  doz ....................... 96
B a ttle  A x ....................... 28
B racer, 6 an d  12 lb. . 30
Big F our, 6 and  16 lb. 32
B oot J a c k , 2 lb ............... 86
B oot Jack , p e r doz. . .  86
Bullion, 16 oz..................  46
C lim ax, G olden T w in s  48
Clim ax, 14% oz..............  44
C lim ax, 7 oz...................  47
D ays’ W ork , 7 & 14 lb. 37 
C rem e de M enthe , lb. 62 
D erby, 5 lb. boxes . . .  28
5 B ros., 4 lb ......................  65
F o u r Roses, 10c ........... 90
G ilt E dge, 2 lb ............... 50
Gold Rope, 6 & 12 lb . 58 
Gold R ope, 4 & 8 lb . 58 
G. O. P „  12 & 24 lb. 36 
G ran g er T w ist, 6 lb. 46 
Cl. T . W „  10% £  21 lb. 36 
H o rse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w ist, 5&10 45 
Jo lly  T a r , 5 & 8 lb . . .  • 40 
J . T „ 5% & 11 lb. . . .  35
K en tu ck y  N avy , 12 lb . 32 
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb .....................  48
M aple Dip, 20 oz........... 25
M erry  W idow , 12 lb. 32 
N obby Spun Roll 6 & 3 58
P a rro t,  12 lb ...................  34
P a rro t,  20 lb .....................  28
P a tte r s o n ’s N a t. L e a f 93 
P eachey , 6-12 & 24 lb. 40 
P icn ic  T w ist, 5 lb. . . .  45
P ip e r H eidsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 98 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1% oz..............  38
R ed Lion, 6 & 12 lb. 30 
S crapple, 2 & 4 doz. 48 
S h erry  Cobbler, 8 oz 32 
S p ear H ead , 12 oz. . 44
S peer H ead , 14% oz. 44 
S 'pear H ead , 7 oz. . . .  47
Sq. D eal 7, 14 & 28 lb. 28 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ...........................  34
T en  P enny , 6 & 12 lb . 31
Tow n T a lk , 14 oz........... 30
Y ankee G irl, 6, 12 & 24 30

S crap
All R ed, 5c ..................  5 76
Am. U nion S era  p . . . .  5 40
B ag  P ip e , 5c ............... 5 88
C utlas, 2% oz.................  26
Globe S crap , 2 oz. . . .  30 
H ap p y  T ho u g h t, 2 oz. 30 
H oney  C om b Scrap , 5c 5 76
H o n es t S crap , 5c ........1 55
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ............... 5 76
Old T im es, % gro . . .5  50 
P o la r  B ear, 5c, % gro . 5 76 
R ed B and , 5c % gro. 5 76 
R ed  M an  S crap  5c 1 43
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S crapple, 5c p k g s ........... 48
S ure  Shot, 5c, Vi gro. 5 78 
Y ankee G irl Scrp  2 oz 5 76 
P a n  H an d le  S crp  Vi &r 5 76 
P eac h y  S crap , 5c . . . 1  90 
U nion W orkm an , 2% 6 00

S m eklng
All L eaf, 2V4 & 7 oz. 30
BB, 3% oz........................  6 00
BB, 7 oz............................12 00
BB, 14 oz..........................24 00
B agdad , 10c t in s  ........ 11 52
B adger, 3 oz.....................5 04
B adger, 7 oz...................11 52
B an n e r, 5c ..................... 5 96
B an n e r, 8 oz. ................  1 60
B an n e r, 16 oz.....................3 20
Belw ood M ix tu re , 10c 94
B ig  Chief, 2 Vi oz...........6 00
B ig  Chief, 16 oz..........  30
B ull D urham , 5c . . . .  5 90
Bull D urham , 10c . . . .1 0  80
Bull D u rh am , 15c  18 48
Bull D u rh am , 8 oz. . .  60
Bull D u rh am , 16 oz. . .6  72
B u ck  H orn , 5c ..............5 76
B uck  H o rn , 10c ...........11 50
B r ia r  P ipe, 5c ............  6 00
B ria r  P ipe, 10c ...........12 00
B lack  Sw an, 5c ..............5 76
B lack  Sw an, 14 oz. . .  3 50
Bob W h ite , 5c .............5 90
B ro therhood , 5c .......... 5 95
B ro therhood , 10c  11 00
B ro therhood , 16 oz. . .  39
C arn ival, 5c ................... 5 70
C arn ival, 3% oz..........  39
C arn ival, 16 oz..............  40
C iga r C lip’g  Johnson  30
C iga r C lip’g, S eym our 30
Id en tity . 3 & 16 oz. . .  30
D arb y  C igar C u ttin g s  4 50
C o n tin en ta l Cubes, 10c 90
C orn Cake, 14 oz........... 2 55
Corn Cake, 7 oz..............1 45
C orn Cake, 5c ...............5 76
C ream , 50c pails   4 60
C uban S ta r , 5c foil ..5  76 
C uban S ta r , 16 oz. pa ils  3 72
Chips, 10c .....................10 20
D ills B est, 1% oz........... 79
D ills B est, 3% oz. . . .  77
D ills B es t 16 oz............... 73
D ixie K id, 1% foil ___  39
D uke’s M ix, 5c ............ 5 76
D uke’s M ix, 10c ........ 11 52
D uke’s  Cam eo, 1% oz 41
D rum . 5c ....................... 5 90
F  F  A. 3 oz...................4 95
F  F  A, 7 oz.................... 11 50
F ash io n , 5c ..................  6 00
F ash ion , 16 oz............... 43
F ive  B ros., 5c ............  5 60
F iv e  B ros., 10c .......... 10 70
F iv e  c e n t c u t P lu g  . .  29
F  O B 10c ...................11 50
F o u r R oses, 10c ..........  96
Fu ll D ress, 1% oz. . . .  72-
G lad H and , 5c ............ 1 44
Gold Block, 1% oz. . . .  39
Gold Block, 10c ........ 11 88
Gold S ta r , 16 oz............. 38
G ail & A x N avy , 5c 5 95
G row ler, 5c ................... 4 42
G row ler, 10c ............... 2 94
G row ler, 20c ..............  1 85
G iant, 5c ....................... 1 55
G ian t, 16 oz..................... 33
H an d  M ade. 2V6*oz. . .  50
H azel N u t. 5c ............. 5 76
H oney  Dew, 1% oz. . .  40
H oney  Dew, 10c .........11 88
H u n tin g , 1% & 3% oz. 38
I X  L, 5c ....................... 6 10
I X  L, in pa ils  ............  32
J u s t  S u its , 5c ............  6 00
J u s t  S u its , 10c ........... 11 88
K iln  D ried, 25c ............. 2 45
K in g  B ird , 7 oz............25 20
K in g  B ird , 3 oz............. 11 00
K ing  B ird, 1% oz. . . .  5 70
L a  T u rk a , 5c ............  5 76
L ittle  G ian t, 1 lb ..........  28
L ucky  S trik e , 1% oz. 94
L ucky  S trik e , 1% oz. 96
Le Redo, 3 oz................10 80
L e  Redo, 8 & 16 oz. 38
M yrtle  N avy , 10c ___ 11 80
M yrtle  N avy , 5c ____ 5 94
M ary land  Club, 5c . .  50
M ayflow er, 5c ..............  5 76
M ayflow er, 10c ........... 96
M ayflow er, 20c ........... 1 92
N igger H a ir , 5c ......... 5 94
N igger H air , 10c ___ 10 56
N igger H ead , 5c ....... 4 96
N igger H ead , 10c ____ 9 84
Noon H our, 5c ........... 1 44
Old Colony, 1-12 gro . 11 52
Old Mill, 5c ................... 5 76
Old E n g lish  C urve lV&oz 96
Old Crop, 5c ................. 5 76
Old Crop, 25c ............... 20
P . S., 8 oz., 30 lb. cs. 19
P . S., 3 oz., p e r  gro. 5 70
P a t  H and , 1 oz............... 63
P a tte rs o n  S’eal, 1% oz. 48
P a tte r s o n  Seal, 3 oz. . .  96
P a tte r s o n  Seal, 16 oz. 5 00
P eerless, 5c ................5 70
P eerless, 10c ................1 92
P eerless, 3 oz.................. 10 20
P eerless, 7 oz. ............. 23 76
P eerless, 14 oz.............. 47 52
P laza , 2 gro . c s ................5 76
P low  Boy, 5c ............... 5 76
P low  Boy, 10c ............. 11 00
P low  Boy, 14 oz ................4 50
P ed ro , 10c ..................... 11 80
P rid e  of V irg in ia , 1% 77
Pilo t, 6c ........................... 5 76

P ilo t, 7 oz. doz...............1 05
Pilot, 14 oz. doz.............2 10
P rin ce  A lbert, 10c . .  96
P rin ce  A lbert, 8 oz. . .  4 92 
P rin ce  A bert, 16 oz. . .  8 40 
Q ueen Q uality , 5c . . .  48
Rob Roy, 5c foil ____ 5 90
Rob Roy, 10c g ro ss  10 20
Rob Roy, 25c doz.......... 2 10
Rob Roy, 50c doz. . .  4 12
S’. & M., 5c g ro ss  ___ 5 76
S. & M „ 14 oz. doz. . .3  20 
Soldier Boy, 5c g ro ss  5 95
Soldier Boy, 1 0 c ........... 10 56
S o ld ie r Boy, 1 lb ...........4 go
S*weet C apora l, 1 oz. . .  60
Sw eet L o tu s, 5c ........... 6 00
S w eet L o tus, 10c ___ 12 00
S w eet L o tu s, p e r  doz. 4 85 
S w eet Rose, 2Vi oz. 30 
S w eet T ip  Top, i c  . .  2 0# 
S w eet T ip  Top, 3V4 oz. 38 
S w eet T ip s, Vi gro  10 08
Sun C ured, l#c ........... 11 76
S um m er T im e, 6c ___ 5 7*
Stumm er T im e, 7 oz. . .1  65 
S um m er T im e 14 oz. . .8  50
S tan d a rd , 2 oz. ............. 6 99
S tan d a rd , 3% ez ...........  28
S tan d a rd , 7 oz..................1 68
Seal N. C., 1% cu t p lug  70 
Seal N . C., 1% G ran  63
T h re e  F e a th e rs , 1 oz. 63
T h re e  F e a th e rs , 10c 10 20
T h re e  F e a th e rs  and

P ip e  com bination  . .  2 25 
Tom  Sc J e r ry , 14 oz. . .8  60 
Tom  &. J e r ry , 7 oz. . .  1 80
Tom  & J e r ry , 8 oz. . .  8 75
T ro u t L ine, 6c .............5 95
T ro u t L ine, 10c ___ 10 00
T u rk ish , P a tro l. 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
Tuxedo, 2 oz. t in s  . .  96
T uxedo, 4 oz. c a r t  . .  64
Tuexdo, 16 oz. t in s  . .  64
T w in  O aks. 10c ......... 94
U nion L eader, 50c . .  5 06 
U nion L ead er, 25c . .  2 55 
U nion L eader, 10c ..11  60 
U nion L eader, 5c . . . .  5 95 
U nion W orkm an , 1% 5 76
U ncle Sam , 10c .........10 80
U ncle Sum , 8 oz........... 2 20
U. S. M arine, 5c . . . .  6 00 
V an  B ibber, 2 oz. tin  88
V elvet, 5c pouch _____ 1 44
V elvet, 10c tin  ...............1 92
V elvet, 8 oz t in  ............. 3 84
V elvet, 16 oz. c a n ___ 7 68
V elvet, com bination  cs 5 75
W a r P a th , 5c ................. 5 95
W a r P a th , 8 oz............... 1 60
W ave L ine, 3 oz..........  40
W ave L ine, 16 oz. . . .  40
W a y  up, 2 Vi oz........... 5 75
W ay  up, 16 oz. pa ils  . .  31
W ild F ru it, 5c ..........  5 76
W ild  F ru it ,  10c ......... 11 52
Y um  Y um , 5c ........... 6 00
Y um  Y um , 10c ........... 11 52
Y um  Y um , l ib .,  doz. 4 80

T W IN E
C otton , 3 p ly  ................. 22
C otton , 4 p ly  ............... 22
J u te , 2 p ly  ......................14
H em p, 6 p ly  ................. 13
FInix, m ed ium  ............... 24
W ool, 1 lb . ba les ........... 6

V INEGA R
W h ite  W ine, 40 g ra in  8V4 
W h ite  W ine, 80 g ra in  llV i 
W h ite  W ine, 106 g ra in  13
O akland  V inega r & P ickle

Co.’s  B rands . 
H igh land  app le  c id er ..18  
O ak land  app le c id er . .  14
S ta te  S eal s u g a r  ........ 12
O akland  w h ite  p ick ling  10 

P ack a g es  free.
W ICK IN G

No. 0, p e r  g ro ss  ......... 30
No. 1, p e r g ro ss  ......... 40
No. 2, p e r  g ro ss  ..........50
No. 3, p e r  g ro ss  ..........75

W O O D E N W A R E
B askets

B ushels  ........................... 1 00
B ushels, w ide b an d  . .  .1 15
M ark e t ........................... 40
S plin t, la rg e  ................. 3 50
S plin t, m edium  ..........  3 00
S plin t, sm all ................. 2 75
W illow  C lothes, la rg e  3 25 
W illow , C lothes, sm all 6 25 
W illow , C lothes, m e’m 7 25

B u tte r  P la te s  
O vals.

Vi lb., 250 in  c r a t e ...........30
Vi lb ., 250 in  c ra te  .......... 30
1 lb ., 250 in  c ra te  ............35
2 lb., 250 in  c ra te  ............45
3 tb ., 250 in  c ra te  ............65
5 lb ., 250 in  c ra te  ............85

W ire  E nd .
1 lb ., 250 in  c r a t e .......... 35
2 lb., 250 in  c ra te  ............45
3 lb., 250 in  c ra te  ............55
5 tb., 250 in  c ra te  ............65
4% inch , 5 g ro ss  .............55
C artons, 20 2Vi doz bxs 60

C hurns
B arre l, 5 ga l., each  . . . 2  40 
B arre l, 1# gal., each  . .2  55 

C le thes  P in s  
R ound  H ead .
4 inch, 6 g ro ss  ...............45

4V6 inch , 5 g ro ss  ............... 50
C artons, 2# 2V6 doz. bxs. 55 

Egg C ra te s  and F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  ............. 40
No. 2, com plete  ............. 28
C ase No. 2, fillers, 15

s e ts  ............................. 1 35
Case, m edium , 12 s e ts  1 15 

F au ce ts
C ork lined , 8 in ................  70
Cork lined , 9 in ................  80
C ork lined, 10 in ...........  90

Mop S tick s
T ro jan  sp r in g  ............... 90
E clipse p a te n t  sp rin g  85
No. 1 com m on ........... 8#
No. 2 p a t. b ru sh  h o lde r 85
Ideal No. 7 ......................  35
121b. co tton  m op h ead s  !  45

P ails
2- hoop S ta n d a rd  .2 00
3 - hoop S tan d a rd  .2 35
2- w ire  C able .2 10
C edar all red  b ra s s  . .  1 25
3- w ire  Cable .2 30
P a p e r  E u re k a  ............... 2 25
F ib re  .................................  2 40
10 q t. G alvanized  . . . . 1 7 0  
12 q t. G alvanized  . . . . 1  90 
14 q t. G alvan ized  . . . . 2  10

T oothp icks
B irch , 100 packages  . .2  00 
W eal ...............................  g5

T ra p s
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . . . .  65
R a t, wood ................... go
R at, s p r in g  ................ \ 75

T ubs
20-in. S tan d a rd , No. 1 7 50 
18-in. S tan d a rd , N o. 2 6 50 
16-in. S tan d a rd , N o 3 5 50 
20-in. Cable, No. 1 ’. . . . 8  00
18-in. Cable, No. 2 ___ 7 00
16-in. Cable, No. 3 ___ 6 00
No. 1 F ib re  ................... 10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ..................... 8 25
L arg e  G alvan ized  ___ 5 75
M edium  G alvan ized  . .6  00 
Sm all G alvan ized  . . . . 4  25 

W ash b ea rd s
B ronze Globe ............... 2 50
D ew ey ............................. 1 75
D ouble A cm e ................. 3 75
S ingle A cm e ................. 3 15
D ouble P e e rle s s  ........... 3 75
S ingle P ee rle ss  ............. 3 25
N o rth e rn  Q ueen ........... 3 25
D ouble D uplex  ............. 3 00
Good L uck  ..................... 2 75
U n iversa l ....................... 3 15

W indow  C leaners
12 in ....................................... 1 65
14 in ........................................1 85
16 in ........................................2 30

W ood Bowls
13 in. B u tte r  ...................1 50
15 in. B u tte r  ..................2 00
17 in. B u tte r  .................. 3 75
19 in. B u tte r  .................. 6 00
A ssorted , 13-15-17 . . . , 3  00 
A ssorted , 15-17-19 ___ 4 25

W R A P PIN G  P A P E R
C om m on S tra w  ..........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, colored 4
No. 1 M an ila  .................4
C ream  M anila  ............... 8
B u tc h ers ’ M an ila  .........2%
W a x  B u tte r , s h o r t  c ’n t  13 
W a x  B u tte r , fu ll cou n t 20 
W a x  B u tte r , r o l l s .........19

Y E A ST  C A K E
M agic. 3 doz.................... 1 15
S un ligh t, 3 doz...............1 00
S un ligh t, 1% doz...........  50
Y east F oam , 3 doz. . .1 15 
Y east C ream , 3 doz. . .1  00 
Y east F oam , 1V6 doz. 58

A X L E  G R EA SE

1 lb. boxes, p e r  g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00 

BAKING PO W D E R  
Royal

10c size  . .  90 
Vilb. can s  1 35 
6 oz. can s  1 90 
Vilb. ca n s  2 50 
94 lb . ca n s  3 75 
lib . can s  4 80 
31b. cn s  13 00 
51b. cns 21 50

CIG ARS
Jo h n so n  C ig a r Co.’s  B ran d

S. C. W .. 1,000 lo ts  . . . . * 1
E l P o r ta n a  ..........................88
E ven ing  P re s s  ................... 82
E x em p la r ............................. 32

W orden  G rocer Co. B ran d  
B en  H u r

P e rfec tio n  ........................... 35
P e rfec tio n  E x tra s  ........... 35
L ondres ................................. 85
L ondres G rand  ................... 35
S ta n d a rd  ............................... 35
P u rita n o s  ............................. 35
P an a te lla s , F in a s  ............. 35
P an a te lla s , Bock ...............35
Jo ck ey  C lub ......................... 35

C O F F E E
R oasted

D w in e ll-W rig h t Co.’s  B ’ds

W h ite  H ouse , l i b ...................
W h ite  H ouse , 21b..................
E xcelsior, B lend, l ib .............
E xcelsior, B lend, 21b...........
T ip  Top, B lend, l i b .............
R oyal B lend ...........................
Royal H ig h  G rade ...............

S u perio r B lend  .....................
B oston  C om bination  ..........

D is tr ib u ted  by  Judson  
G rocer Co., G rand  R ap ids; 
L ee & Cady, D e tro it; S y
m ons Bros. & Co., S ag i
n aw ; B row n D av is  & W a r 
ner, J ack so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lbach  Co., T o-

SOA P
L a u tz  B ros. & Co. 

A cm e, 30 b a rs , 75 lbs. 4 00 
A cm e, 25 bars , 75 lb s . 4 00 
A cm e, 25 b a rs , 70 lbs. 3 80 
Acme, 100 cakes  . . . . 3  00 
B ig  M aste r, 100 b locks 4 00
G erm an  M ottled  ........ 3 15
G erm an M ottled , 5 bx  3 15 
G erm an  M ottled  10 bx  3 10

ledo.
COCOANUT

B ak e r’s  B raz il S hredded

10 5c pkgs., p e r  ca se  2 60 
36 10c pkgs., p e r  ca se  2 60 
16 10c a n d  38 5c pkgs., 

p e r  case  ...................2 60

The only
5c

Cleanser
Guaranteed to 

equal the 
best 10c kinds

S A FES
F u ll line  of fire an d  b u r 

g la r  p roof sa fe s  k ep t in 
s to c ’.  by  th e  T ra d esm an  
C om pany. T h irty -fiv e  sizes 
an d  sty le s  on h an d  a t  all 
tim es—tw ice  a s  m any  sa fes  
as  a re  c a rried  by  a n y  o th e r  
house in  th e  S ta te . I f  you 
a r e  unab le  to  v is it G rand 
R ap ids a n d  in sp ec t th e  
line personally , w r ite  fo r 
quo ta tio n s .

G erm an  M ottled  25 b x  3 05 
M arseilles, 100 ca k es  . .6  00 
M arseilles, 100 cks 5c 4 00 
M arseilles, 100 ck  to i l  4 00 
M arseilles, Vi box to il 2 10

P ro c to r  & G am ble Co.
L enox  .................................3 00
Ivory , 6 oz............................ 4 00
Ivory , 10 oz......................... 6 75
S ta r  ..................................... 3 85

T ra d esm an  Co. s B r s " ” 
B lack  H aw k , one box 2 50 
B lack  H aw k , five bxs 2 40 
B lack  H aw k , te n  b x s  2 25

A. B. W rlsley
Good C heer ............... 4 00
Old C o un try  ..................3 40

Soap P ow ders 
Snow  Boy, 24s fam ily
„  s iz e ............................ 3 75
Snow  Boy, 60 5c ........2 40
Snow  Boy, 100 5c ___3 75
Gold D ust, 24 la rg e  . .4  50
Gold D ust, 100-5c . .4  00
K irko line, 24 41b............. 3 80
P ea rlin e  ......................... 3 75
Soapine ..........
B a u b itt’s  1776
R oseine ........ .
A rm o u r’s  ___
W isdom  ..........

4 00 
3 75 
.3 59 
.3 70 
.3 80

■ 1 Soap C om pounds
I Jo h n so n ’s F in e  . ........... 5 10
I Jo h n so n ’s X X X  ........... 4 25
l R ub-N o-M ore  ................. 3 85
SLNine O’clock ................... 3 so

Scouring
E noch  M organ ’s Sons

ISapolio , g ro ss  lo ts  ___ 9 50
■Sapolio, ha lf gro. lo ts  4 85 
ISapolio , s ing le  boxes 2 40
■Sapolio, h an d  ................. 2 40
IS 'courine M an u fac tu rin g  Co
•S courine , 50 cak es  ___ 1 80
S courine, 100 cakes  . . . 3  60

Switzer Glass
Sales Jars

For five years have helped 10.000 up-to-date retailers 
sell bulk pickles, oysters, pickled and fancy meats, pea
nut butter, etc.

Jars, clearest tough flint glass.
Hinge cover attachm ent of non-rusting aluminum 

metal.
Cover, polished plate glass. Always in place, easily 

removed and stays tilted when raised.
1 gal. complete, each...............$1.32 )
1& gal. complete, each............  1.67 ( „  „  _
3 gal. complete, each............  2 10 f r \  O. B. Chicago
4 gal. complete, each............  2.60 )

Send your jobber an order to-day for prompt shipment 
or we can supply you.

0 . S. SWITZER & CO., S Ï 2 S  Chicago

FLEISCHMANN’S YEAST is to-day sold by 

thousands of grocers, who realize the advan

tage of pleasing their customers and at the 

same time making a good profit from the 

goods they sell. If you are not selling it now, 

Mr. Grocer, let us suggest that you fall into 

line. You w on’t regret it. &  jK &  & &
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BUSINESS-WANTS DEPARTMENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

______- continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .

F o r Sale—Cheap, Toledo an d  D ay ton  
com pu ting  sca les. F loo r coffee m ill, o th 
e r  fix tu res . B ox  601, Shelby, M ich.

________________________  598
A n o ld -estab lised , successfu l c a sh  b u s i

ness w ishes  to  ex p an d  in to  a  ca sh  d e 
p a r tm e n t s to re , in  a  f a s t  g row ing  c ity  
of 20,000, w hich  h as  no s to re  of th is  
descrip tion . I t  is su rro u n d ed  by r ic h es t 
■ g r ic u ltu ra l a n d  m in in g  coun try . Com 

p an y  w ishes a  few  experienced  m e rc a n 
tile  m en of ab ility  a n d  good h ab its , to  
ta k e  ch a rg e  of an d  m an ag e  d iffe ren t 
d ep a rtm en ts , a t  good sa la ry , an d  also 
in v e st from  $10,000 to  $15,000 in  bu si
ness. B ank  re fe ren ce  g iven  a n d  r e 
qu ired . A splend id  a n d  con serv a tiv e  
o p p o rtu n ity  to  m ake m oney. C o rrespond 
ence so licited  from  p erso n s  in te re s te d  
w ho can  fill above req u irem en ts. M. F . 
H ancock , A gen t, 722 W . P ie rc e  S t., 
P hoen ix , A rizona. _ 590

S team  sh ing le  m ill N o rth e rn  M ichigan, 
to  exchange, co st $13,000. W h a t have  
you to  offer? O w ner not ab le  to  ru n  it. 
P. O. B ox  704, D elavan , W is. 589

H av e  you lo s t m oney in  w orth le ss  
s to ck s?  P ro te c t you rse lf before i t  is 
too la te . H andbook  of in fo rm atio n  and  
advice, one do llar. Jo sep h  A. Plouff,
C ounsellor a t  Law , N a tio n a l B an k  Bldg., 
W are , M ass ._________________________ 588

F o r Sale—H a rd w a re  s to re  in  S o u thern  
F lo rid a ; good to w n ; es ta b lish ed  business; 
ow ner h a s  o th e r  in te re s ts  d em and ing  his 
tim e. S tock  invo ices a b o u t $10,000 If 
in te re s te d  ad d re ss  R . T. Bow er, 986 W. 
W arren  A ve., D e tro it. 587

W a n ted —T o ex ch an g e  one of th e  best 
e ig h ty  a c re  fa rm s  in  s ta te , va lued  a t  
$7,000, fo r a  s to ck  g en e ra l m erchand ise . 
W ill p ay  cash  d iffe rence  fo r a  la rg e r 
stock . E z ra  B ishop, M illington , M ich. 
___ _____________________ ___ __________ 596

To lease  fo r  te rm  of y ea rs , glove and  
le a th e r  goods, co rse t an d  u n d e rw ea r and  
lingerie  d ep a rtm e n ts , in  s to re  es tab lish ed  
th ir ty -o n e  y ea rs . Good M ichigan c ity  
25,000. A ddress Snap , c a re  T rad esm an . 
___ _________________________ _________ 597

F o r Sale—M an u fac tu r in g  p la n t built 
fo r ca b in e t fu rn itu re  or o th e r  m a n u 
fa c tu r in g  purposes. M ain  bu ild ing  100x50, 
cem en t, tw o  s to rie s. A nnex  50x50, 
cem ent, one s to ry . E n g in e  an d  boiler 
f irs t-c la ss  condition . N ice  office bu ild ing  
in  connection , loca ted  on L. S. & M. S., 
26 m iles from  G rand  R ap ids. N o  labor 
troub les, p le n ty  of land  w ith  p la n t, in 
one of th e  p ro sperous  tow ns in  W e ste rn  
M ichigan. W ill b e a r  in spec tion  fo r  m a n 
u fa c tu r in g  purposes. A ddress  B ox 55, 
H opk ins, M ich._______________________ 595

F o r Sale—F irs t-c la s s  r e s ta u ra n t  and  
cafe, W ith liv ing  room s u p s ta irs .; A 
m oneym aker. B es t ch a n ce  fo r a  couple. 
Long lease, re n t $35. You rece ive  25 per 
cen t, fo r s e rv in g  re fre sh m e n ts  from  dow n 
s ta irs , w h ich  a re  s e n t up by dum b  w aiter. 
T h is  p ay s  you r re n t. O w ner w ill s ta y  
w ith  b u y er fo r a  w eek  to  show  th e  
business. C ash  only. R eason fo r selling, 
ow ner h a s  o th e r  business . A ddress H e r 
m an th e  Chef, 11408 M ich igan  A ve., 
R oseland, C hicago, 111. 594

F a rm  F o r  Sale—A n e x tr a  fine q u a r te r  
sec tion  in  Je ffe rso n  coun ty , ad jo in in g  
th e  ce leb ra ted  S co tt la n d  n e a r  W in 
ch e ste r ; 60 a c re s  b lue g ra s s ; e v e rla s tin g  
w a te r; 20 ac re s  o rch ard , th ird  y e a r  b e a r 
ing. T w o -s to ry  house an d  all n e c e ss a ry ’ 
ou thouses, $110 p e r  ac re , p a r t  on tim e, 
if desired . A ddress  D r. T . C. C raig, 
E a sto n , K an sas .____________  577

M eet P a rc e l P o s t C om petition . S tu d y  
ca sh  m ethods an d  p lan s. T h ese  solve 
co m petitive  difficulties. T h ir ty -o n e  y ea rs  
successfu l ca sh  g rocer. P ro sp e c tu s  free. 
S'. R. Greb ill, L a n c a s te r, P a . 580

G et re a d y  fo r sp r in g  by  g e t tin g  nice 
li ttle  seven  ac re  f ru i t  an d  p o u ltry  fa rm  
in su b u rb s  of G rand  H av en ; house 
e lec tric  lig h ted ; th re e  ou tbu ild ings, tools 
a n d  chickens, $1,700. A. S tone, R ou te  1, 
G ra n d  H av en , M ich.________________ 574

F o r Sale o r R en t—S to re  bu ild ing  
54 x 24, in  a  G erm an  in lan d  tow n. A d
d ress  K a th e rin e  B rau s , St. Leo, M inn. 
_______________________________________573

M erch an ts  closing out, an  abso lu te  
g u a ra n te e  of 100 ce n ts  o r no  pay . Sell 
now  w hen  m oney is p len tifu l. L. H . 
G allagher, A uctioneer, 384 In d ia n a  Ave., 
Toledo. Ohio,_________________________ 584

F o r Sale—O ne la rg e  c a rp e t rack , ho ld 
in g  12 la rg e  ro lls c a rp e t; one c u rta in  
rack , hold ing  30 c u r ta in s ; one shoe rack  
hold ing  96 p a ir  shoes. All in  good con 
dition . A ddress  567, c a re  T rad esm an . 
_______________________________________567

I ’ll sell a  S m ith  P re m ie r  ty p e w rite r , 
good cond ition , re g u la r  p rice  $97.50, only 
$9 ca sh  w ith  order. S peak  quick . B u r
to n  M. O sborne, C am den, N ew  Y ork. 
_______________________________________ 568

F o r  Sale—I  h av e  sev era l v e ry  d e s ir 
ab le  tim b e r  in v e stm en ts , ra n g in g  in  price 
from  $1,650 to  $5,000 each . B. B. L u ten , 
310 L u m b erm en ’s B ldg., P o rtla n d , O re- 
gon.___________________________________565

W holesa le  ice cream  an d  candy  fac to ry  
needed in  tow n  of 8,000 popu la tion . 
W idow  w ishes to  re t ir e  from  a c tiv e  life, 
15 y e a r  es ta b lish ed  b u s in ess  fo r sale . 
T e rri to ry  com prises  300 m iles. $12,000 
b u sin ess  yea rly . W rite  P in e  H ill L an d  
Co., I,. B. 744, C heboygan , M ich. 562

F o r  Sale—Good c lean  s to ck  g en e ra l 
m erchand ise , ab o u t $2,000. W ill invoice 
an d  d isco u n t o r tra d e  fo r sm all hom e 
in M ichigan. A ddress Geo. C offenberry, 
C onrad . In d ian a ._____________________ 560

F o r  Sale—$5,000 s to ck  g en e ra l m e r
chand ise . Good location  in  one of b es t 
sm all tow ns in  M ichigan. A ddress  B, 
ca re  T radesm an ._^_______________ __ 547_

W a n ted —S tock  of g en e ra l m erchand ise , 
c lo th in g  o r  shoes. A ddress  O. D. P rice , 
M acom b, 111. 541

A U C T IO N EE R S.
Col. W . B. C arp en te r, P re s id e n t M is

sou ri A uction  School, 14th a n d  G rand  
Ave., K a n sa s  C ity, Mo., can  co n v e rt you r 
s to ck  in to  cash . S end h im  $2 fo r F ac t, 
F u n  & F ic tio n  fo r A uctioneers , 288 pages, 
m orocco bound._______  537

P h y sic ia n s  an d  d ru g g is ts . W ill sell m y 
d ru g  s to re  an d  p ro p e rty  in  one of th e  
b e s t C en tra l M ich igan  sm all to w n s  and  
give p hysic ian  a  fine unopposed  te rr ito ry . 
P ro p e r ty  f irs t-c la ss . D on’t  a n sw e r u n 
less you m ean  business. A ddress 522, 
c a re  T ra d esm an . 522

For Sale— Good live grocery business, 
strictly  up-to-date stock. B est location  
in town. Good chance for a live man. 
A ddress  Low rie & Coles, Traverse City, 
Mich. 535

A gen ts—W ith  o r  w ith o u t experience, 
m ake b ig  m oney d u rin g  sp a re  tim e.
S om eth ing  new . B ig  seller. L iebig
M edicine Co., R ichm ond  H ill, N . Y. 
________________________________________  529

P la n t A nd B usiness  F o r  Sale—F in e  op- 
p o rtu n ity  fo r anyone w ish in g  to  m a n u 
fa c tu re  fu rn itu re , re fr ig e ra to rs , w ooden- 
w a re  o r au tom ob ile  bodies a n d  a c c e s 
sories. T h e  A . J .  P h illip s  Co., F en ton , 
M ich.________________  526

S to res  bough t, sold and  exchanged . 
If  you w a n t to  g e t in  o r o u t of b usiness  
w rite  m e. I han d le  all k inds  of b usiness  
p laces and  rea l e s ta te . F ra n k  P . C leve
land, 1261 A dam s E x p re ss  B ldg., C h ica
go. Hi-_______________________________  386

B usiness  W a n ted —I am  looking  fo r a  
good open ing  fo r ca sh ; a g e n ts  an d  sp ecu 
la to rs  need n o t an sw er; g ive  fu ll p a r 
tic u la rs  in  f irs t le tte r . A dd ress  M. 
T ra d esm an , B ox 1261, C herry  V alley, 111. - 
nois.__________________________________478

B ak e ry —W ill s ta n d  inv estig a tio n . P a r 
tic u la rs  g iven. A. J . Jo h n sto n , 846 
G rand  A ve., P o r t W a sh in g to n , W is.
__________ _____________  554

L a rg e  p ro fits  m ade w ith  a  “ L ong” 
c r isp e tte  m ach ine . O ne m an  rep o rts  
pro fits  of $1,500 in  one m o n th ; a n o th e r  
$1,465; a n o th e r  $600 g ro ss  in  one w eek; 
a n o th e r  $250 in  one day . M any rep o rt 
excellen t pro fits. Splendid locations a re  
open everyw here . P u t  a  m ach ine  in  a  
w indow , sm a ll s to re  o r  sm all p lace in 
a n y  c ity . I t  d ra w s  crow ds—everybody 
buys. C osts  li ttle  to  s ta r t .  B ig  profits 
soon m ade. N o sk ill req u ired  to  o p era te  
m ach ine . Send fo r fre e  book “H ow  To 
M ake M oney in  th e  C risp e tte  B u s in ess .” 
W . Z. Long, 61 H ig h  St., Springfield, 
Ih io . 524

I  p ay  cash  fo r s to ck s  o r p a r t  s tocks  
of m erch an d ise . M ust be  cheap . H. 
K au fer. M ilw aukee, W is. . 92

8080 a c re  s tock  ran ch  fo r h a lf  i ts  value 
fo r quick  sa le ; ad d ress  ow ner fo r fu r th e r  
in fo rm ation . A. J . Johnson , M erchan ts  
N a tio n a l B an k  B ldg., Springfield, M is-

_______________________________j>13_
F ree  In v es tin g  fo r p ro fit m agazine , 

^end  m e you r nam e an d  I  w ill m ail you 
th is  m agaz ine  abso lu te ly  free . B efore 
you in v e st a  do llar anyw here , g e t th is  
m agazine . I t  is w o rth  $10 a  copy to  an y  
m an w ho in te n d s  to  in v e st $5 o r m ore 
p e r m onth . Tells you how  $1,000 can 
grow  to  $22,000—how  to  ju d g e  d iffe ren t 
c lasses of in v e stm en ts , th e  rea l ea rn in g  
pow er of your m oney. T h is m agazine  
six  m o n th s  free  if  you w rite  to -d a y  H  
n i ? ar,i flr.' P ub lish er, 433-28, W . Jack so nRlvd.. Chicago.______________ 515

A uctioneers—W e have been closing  ou t 
m erch an d ise  sto ck s  fo r y ea rs  all over th is  
coun try . I f  you w ish  to  reduce o r close 
out, w rite  fo r a  d a te  to  m en w ho know  
how. A ddress F e r ry  & C aukin , 440 South 
Dearbo rn  S t„  C hicago. 111._ 134

F o r Sale— D rug  s to ck  an d  fix tu res, in 
v en to ry  a b o u t $1,500. M ust be sold a t  
once. F o r  p a r t ic u la rs  w rite  Peoples 
N a tio n a l B ank, B ronson. M ich. 481

M erchandise sale conductors.. A. E. 
G reene Co., 135 G rand  R iver Ave
D etro it A dv ertisin g  fu rn ish ed  free.
W rite  fa r  d a te , te rm s , etc.________ 549
. F o r  Sale—O w ing to  ill h ea lth , I offer 
fo r sa le  m y g en e ra l s tock , in v e n to ry in g  
betw een  $6,000 and  $7,009, liv ing  room s 
above, s to rag e  below. L ocation  excep
tionally  good. B usiness  e s tab lished  18 
years. S to re  h as  a lw ay s enjoyed an  ex 
ce llen t trad e . A ddress Jo h n  H arr im an , 
Snover, M ich. 512

p ay  cash  fo r s to ck  o f shoes an d  
rubbers. A ddress M. J. O., c a re  T ra d es-
™ a n - __________________  _  _  221

S afes O pened—W . L. S lo cu m T safe  ex 
p e r t  an d  locksm ith . 97 M onroe Ave., 
G rand R ap id s . M ich. 104

H E L P  W A N T E D .

V  a n te d —S ale sm an  to  call on re ta il 
g ro cery  tra d e , D e tro it, in tro d u c in g  new 
s to re  fix ture. S ay lo r Mfg. Co., 168 N. 
M ichigan Ave., Chicago. 559

W a n ted —Clerk fo r g en e ra l s to re . M usi 
be sober and  in d u s trio u s  a n d  h av e  som e 
p rev ious experience . R efe rences  required . 
A ddress S to re , c a re  T ra d esm an . 242

S IT U A T IO N S  W A N T E D .

A young  m a rried  m an w ith  five y e a rs ' 
experience in g en e ra l s to re , w ishes em 
p loym ent. A jl references . Allen P r a t t  
1101 Caulfield A ve., G rand  R ap ids, Mich!

582
W a n t ads. con tinued  on n e x t page

The Trade can Trust any promise made 
in the name of SAPOLIO; and, therefore,

W ill exchange fo r g en e ra l m ercan d ise  
s to re , 320 a c re s  un im proved  w hea t, corn  
and  a lfa lfa  land , Gove Co., K an sas .
T h ick ly  p o pu la ted  neighborhood, % m ile 
to  school, 8 m iles to  coun ty  sea t. W a te r  
a t  20 fee t. P r ice  $8,000. Box 71, L in - 
coln, K an sas . 593

B ake ry , lunch  room  and  confec tionery . 
On p rinc ipal s tre e t. Good p ay in g  b u s i
ness. C. C. E v a n s , A gen t, C hillico the,
Ohio._______________________________  592

W an ted—C lean s to ck  of goods in  ex 
change fo r 160 a c re s  solid tim b e r  in 
W isconsin, n e a r  ra ilro ad . D on’t  an sw er 
un less you a re  w illing  to  g ive value fo r 
value. A ddress No. 591, c a re  T rad esm an .
_______________________    591

F o r Sale—D ry  goods s tock  in  good 
condition , in v e n to rie s  fo r $3,500. L o c a t
ed in good re s o r t  tow n  of a b o u t six  
hu n d red  popu la tion . In  fine fa rm in g  and  
f ru it  section . B est reaso n s  fo r selling. 
E n q u ire  B au m b erg e r D ry  Goods Co., 
N o rth p o rt, M ich. _________________  583

there need be no hesitation about stocking

HAND SAPOLIO
F o r Sale o r  T ra d e—720 a c re s  land , a  

good lum ber, coal an d  feed  business , 60 
head  ca ttle , 12 head  horses. H ea lth  
re s o r t  in  s ig h t of R ocky M ountains. 
Good p ay in g  p roposition . C. O. D odder,
K eo ta , Colo.__________________________ 581

F o r Sale or T ra d e—P ro p e r ty  c o n s is t
ing  of tw o  lo ts, new  e ig h t room  house, 
w ith  porches, fu rn ace , c is te rn  a n d  o th e r  
conveniences. L oca ted  in  excellen t tow n , 
equipped w ith  e lec tric  lig h ts . H as  five 
good s to res . C hu rches. Good business  
ce n te r. T h is  p ro p e rty  is a  ba rga in . A d
d re ss  Lock B ox 345, Jew ell, K an . 579 

F o r  S ale—V arie ty  s to re  in  good tow n 
in S ou th ern  M ichigan. S tock  in  fine 
condition , a b o u t $1,400. B es t location , 
brick, low ren t, only s to re  of k ind . Good 
business . B a rg a in  fo r som eone. A ddress 
No. 576, c a re  T ra d esm an . 576

It is boldly advertised, and 
will both sell and satisfy.

HAND SAPOLIO is a  special tailet soap—superior to any other in countless ways—delicate 
enough for the baby’s skin, and capable of removing any stain.'

Costs the dealer the same as regular SAPOLIO, but should be seld a t 10 cents per sake.
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Doings in the Buckeye State. 
W ritte n  fo r  th e  T rad esm an .

T he D ayton Fancy F eather Club 
has passed a resolution opposing any 
action by the city  p rohibiting  the 
raising  of pou ltry  w ithin its limits.

T he L arrow e Co. will establish a 
factory  a t E ast Toledo for the m anu
facture of beet pulp products.

J. P. O rr, of P ittsbu rg , F irs t A ssist
an t Traffic M anager of the Pennsyl
vania lines west, sta tes tha t the great 
trunk  lines are p lanning for the future 
in the fixed belief th a t Cleveland is 
destined to be the g rea test ore po rt 
in the world.

T he Q uaker O ats Co. has plans for 
erecting  an im m ense ten sto ry  mill a t 
Akron.

T he Y ounstow n Sheet and Tube 
Co. has been securing m any w orkm en 
in New Y ork and E astern  cities.

Forem en of A kron industries m et 
a t the Y. M. C. A. and outlined cour
ses of study th a t would best m eet the 
needs of w orking boys and girls of 
th a t city. Courses in the rubber in
dustry, in com m ercial pursuits and the 
m echanical trades will be started .

Colum bus is considering an ordi
nance requiring  uniform ity in side
walks. All new w alks m ust be of 
cem ent, five feet wide and at least 
th ree feet from  the curb.

Toledo has a new savings bank and 
tru s t com pany, called the Com m erce 
T ru s t Co. T he institu tion  is allied 
w ith the N ational Bank of Commerce.

T he C olum bus-C redit M en’s A sso
ciation will recom m end to the L egis
lature the enactm ent of a sales in 
bulk law.

A report from  P o rt C linton says 
th a t Cataw ba Island  fru it grow ers are 
try ing  to secure low er rates for ship
ping peaches and o ther fru its by boat. 
T he bulk of the fru it goes to D etroit.

Five million w hite fish and herring  
eggs have been placed in the S tate 
hatchery  at P u t-In -B ay  and when 
hatched will be placed in Lake E rie.

J. Ed. Good, of the H ardw are & 
Supply Co., A kron, has been elected 
P residen t of the Cham ber of Com
m erce of th a t city. Mr. Good direct
ed the cam paign which resulted  in 
raising  $50,000 for the arm ory-audi
torium  to  be built nex t year.

F ifteen additional patro lm en have 
been asked for by the Chief of Police 
of Canton, which will bring  the force 
up to fifty-five men.

P lans fo r the new $250,000 H ard in  
county court house a t K enton have 
been approved. I t  will be built of 
Bedford stone.

B ryan’s Com m on Council has ap
propriated  $5,000 for cluster lights in 
the business section.

An ordinance has been introduced 
a t A kron creating  a sub-departm ent 
of forestry , w ith the p resen t park 
superin tendent a t its head. T he o r
dinance regulates the p lanting  o r de
struction  of all trees and shrubbery.

A kron has voted a bond issue of 
$117,000 to purchase a city hall site.

T o  m ake use of the school buildings 
a t Zanesville centers this w inter is the 
plan of the City Federation  of Clubs.

C om fort sta tions on o r near the 
square and a central ticket office up 
tow n, w here tickets m ay be purchased 
for any road leading ou t of the city.

P lans are under w ay fo r a perm a
nen t exhibition building a t Cincinnati 
for the m anufacturers and m erchants, 
are am ong the th ings being w orked 
for by the Canton Business M en’s 
A ssociation.

T he sixth annual banquet of the 
Y oungstow n C ham ber of Com m erce 
was a brillian t success, w ith Chas. M. 
Schawb, T . A. D aly and Dr. C. H . 
Pendleton  as the leading speakers. 
Mr. Schawb, the steel king, said in 
p art: “T here  is no one w ho knows 
m ore about the deviltries of business 
than  myself, because I have participât" 
ed in about every feature, no tably  ac
cepting rebates and acting  in restra in t 
of trade. F rom  m y wide experience 
I can testify  th a t the successful busi
ness of the future will be the busi
ness founded upon sentim ent. The 
way to success for all is in giving and 
in tak ing  inform ation and acting  in 
accordance therew ith. G erm any has 
encouraged co-operation in having a 
com m on price. Law s cannot force 
apart business com binations. They 
will have to com e to do w hat the best 
in terest of business demand. C orpo
rations have m any faults th a t m ust 
be corrected, bu t the s ta rt has been 
m ade and m ust go on. I am a firm 
believer in the regulation of g rea t cor
porations. W hen  I first came into 
the business w orld I though t it was 
necessary to  pu t m y com petitors out 
of the running. Judge G ary founded 
a new principle—th a t has its basis on 
sentim ent—and to-day th ere  is no 
stro n g er subscriber to  it than  myself. 
T he m em ories of business achieve
m ents th a t will give you pleasure in 
after years will be those which m eant 
reten tion  of friendships—w here busi
ness was done w ithout crushing, but 
ra th er in .the sp irit of helping your 
kind.”

Zanesville has a new  wholesale 
house, the S tevens G rocery and Cof
fee Co., capital $25,000.

T he S tate B oard of A griculture will 
ask the L eg islatu re  fo r an appropria
tion of $150,000 to erect a coliseum 
at the S tate fair grounds, Columbus, 
to be used for live stock exhibits.

A lm ond Griffen.

Doings in the Hoosier State. 
W ritte n  fo r  th e  T rad esm an .

A shelter house costing  $15,000, 
one of the finest buildings of the kind 
in the State, has been erected in Sun
set park, Evansville.

T he corner stone of the $100,000 
M asonic tem ple a t Evansville was 
laid T hanksgiving day.

T he F t. W ayne A uto  M otor Co. has 
been absorbed by a  Canadian concern 
a t M oose Jaw, and the business will 
be rem oved to  th a t city.

T he F t. W ayne A nti-Tuberculosis 
League is nego tiating  fo r the purchase 
of land for a te n t colony.

T he C., H . & D. R ailroad has w ith
draw n its application fo r m ore tim e 
and will hasten the installation  of 
block signals. T he in terurban  lines 
are a rrang ing  to  install blocks on 280 
miles of road, a t cost of $250,000.

T he Pennsylvania R ailroad has dis
tribu ted  50,000 copies of a  book of 
“D on’ts ” to  its em ployes, as one of 
the features of its safety cam paign.

I t  is published in English, Ita lian  and 
Polish.

F t. W ayne will aw ard its con tract 
for garbage collection during  the com 
ing year Dec. 5.

P lans are being prepared  for a Car
negie library  a t Kendallville. T he 
building will cost $12,500.

Benj. Bosse, P residen t of the E vans
ville Business A ssociation, is renew 
ing his efforts to secure a coliseum  
for th a t city.

T he C. B. & Q. steam  road has 
placed m otor cars on the run betw een 
H un ting ton  and Portland . T he cars 
will stop on flag a t all road crossings.

O ver $1,000 has been contributed  
for playground purposes a t F t. W ayne 
and $500 m ore is needed.

Ind iana’s jail system  is denounced 
as w orse than  the h o rro rs  of th e  Congo 
by Am os Butler, S ecretary  of the 
S tate  B oard of Charities. H e says 
th a t last year 36,380 men, wom en, boys 
and girls w ere adm itted  to Indiana 
jails, 15,000 of whom  served sentences. 
T hey lived in idleness a t the expense 
of the taxpayer. T hey  learned vice, 
im m orality  and crime. T hey became 
educated in crim inal ways and degen
erated  physically and m orally. Mr. 
B utler m akes a plea for a sta te  penal 
farm.

M ore than  1,000 farm ers will attend 
the sho rt course a t Purdue university  
Jan. 13 to 18.

A new railroad bridge costing  $2,- 
000,000 has been opened fo r traffic 
across the O hio river, betw een New 
A lbany and Louisville.

M ishaw aka is raising  funds fo r a 
beautiful park  entrance and fountain.

All turkey raffles w ere called off by 
thè M ayor of South Bend th is year.

T he Ad-Sell League of South Bend 
added ninety-nine new m em bers dur
ing the recen t cam paign and a big 
banquet will be held Dec. 23, the 
speakers being Dr. W iley, of pure 
food fame, and Chas. M. Schwab, the 
steel m agnate.

E. L. Shinkle, of M artinsville, 111., 
has bought the stock and fixtures of 
the A veritt-D orsey  D rug  Co., a t T erre  
H aute. I t  was bought a t receiver’s 
sale for $5,075.

T he Com m ission on Industria l and 
A gricultural Education, which has 
been looking into the needs of the 
S tate  fo r m ore than  a year, has m ade 
its report. T he Com m ission recom 
m ends enlarg ing the school w ork to 
include departm ents fo r industrial and 
agricultural education and dom esth 
science and urges changes in th< 
school system  so as to give the bes 
possible p reparation  for life w ork fo; 
all the people, w hether they  earn their 
living w ith the ir head or w ith theii 
hands. A legislative bill providing for 
this vocational tra in ing  has been pre 
pared for in troduction  a t the coming 
session. A lm ond Griffen.

If  you ask your friends to  tell you 
w hat they  th ink  of your store or its 
service, don’t get sore if they  tell 
you some unpleasant tru ths.

I t  is a good m an who cures him self 
of a bad habit, bu t it is a be tte r man 
who never con tracts the habit in the 
first place.

T w e n ty -F iv e  Dollars 
For a N am e

We want a new name for a popular 
priced coffee that shall be the best coffee 
sold in this market for the price, and 
would like to have a name that shall be 
as good as the quality of the product we 
shall put inside of the package.

Ask any retail grocer who sells our 
product for particulars regarding contest.

m

W o r d e n  Q r o c e r  C o m p a n v

W holesale Grocers and 
Coffee Roasters

GRAND RAPIDS-K ALAM AZO O  

The Prompt Shippers



The One Universal 
Cereal Food

The one universal staple “breakfast food” 
that has survived the ups and downs of public 
fancy and is eaten in every city and hamlet in 
the United States and Canada is

Shredded Wheat Biscuit
The plans for increasing the consumer 

demand in 1912 are more extensive and far- 
reaching than ever. Are you ready to help us 
supply this increased demand?

Shredded Wheat is now packed in neat, 
substantial wooden cases. The .thrifty grocer 
will sell the empty cases for 10 or 15c each, 
thereby adding to  his profits.

The Shredded W heat Company
Niagara Falls, N . Y.

Feature it—in your window—in big piles. 
The holiday season is a good atmosphere for 
“White House,” and “White House” is right 
in its element when the “Goose hangs high.”

WHITE HOUSE

SUITS WHEN OTHERS DISAPPOINT

JUDSON GROCER COMPANY 
G RAND RAPIDS

W H O LESA LE D IST R IB U T O R S

-------L A M S O N

Your Store Needs

Centralized
Service
A LamsonCarrier CENTRALIZES

I Does away with the out-of-date Local
Cashier plan or the discourtesy of obliging 
customers to carry check and money to 
cashier’s desk.

Eliminates the shortages which cash 
tills can’t stop and can't prove.

I
 Isolates the cashier from clerk and

customer, supplies her with business-like 
saleschecks, makes bookkeeping and bal
ancing easy and accurate without duplica
tion of work.

Saves time and temper; fixes responsi
bility immediately, lowers operating cost 
and PROTECTS YOUR INCOME—BY 
CENTRALIZING.

ASK YOUR NEIGHBOR

T he Lamson Company
BOSTON, U. S. A.

Representatives in all Principal Cities.

------ S E R V IC E —
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Class by

Itself’

Made in
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u. J. Johnson 
Cigar Co.

Makers

Manufactured

Under

Sanitary

Conditions ^

Grand Rapids, Mich.


