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IS THERE A SANTA CLAUS?

Yes, Thank God, There Surely Is!

ND just so long as there are loving hearts and pin-pricked fingers,
just so long as mother love exists, just so long as there are warm
hearted fathers, uncles, cousins and aunts in the universe, just so
long as the world is peopled with grown-ups who love children,
just so long as there are big young hearts which respond to the ex-
pressed or unexpressed desire of tender little hearts, just so long as

chimneys are built, this mystic being, he who is the delight of every childish
heart, will continue to harness his reindeer, load his sled with thoughtful tokens
and pay his loved ones his annual visit.

Yes, again we say, thank God there is a Santa Claus and he will always be
invited, urged, yea commanded to shoulder his pack at or about 12 o’clock on
each successive Christmas eve, cautioned to slip noiselessly down the chimney,
leaving here a doll and there a hobby-horse and then as he steals quietly away to
prevent detection by wakeful little eyes, he will merrily jingle his bells, which
seem to say, “He whose birth we this day commemorate loved all mankind but
children most of all, and if by my coming | can add to their happiness I know
that He will approve even though there be those whose hearts are calloused,
whose eyes are blinded and who would by their derision of me rob childhood of
one of its sweetest pleasures.”

Santa Claus is the visible, the tangible expression of that spirit of love with-
out which there would be but little to live for here and still less to hope for in
that somewhat unexplored future. Rob no man of an honest hope, neither take
from a child that which cannot harm but does materially add to the sum total of
his happiness. Childhood is short, it should be happy, let Santa Claus live.

William L. Brownell.
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W orden G rocer Company

THE PROMPT SHIPPERS

Grand Rapids Kalamazoo

Don’t Forget

—to have an extra supply of that splendid
“WHITE HOUSE” COFFEE on tap for
X-mas business.

—that many of the regular items in your
stock (PARTICULARLY WHITE
HOUSE COFFEE) make “bully” X-mas
gifts.

—that people expect to be “merriest” on
X-mas day, just about the time dinner is
being served; and that you are the ca-
terer of the food products and “fixins.”

—that the Judson Grocer Company is
ready to supply WHITE HOUSE for
this new idea of yours—to offer IT as a
very timely Christmas need—for a pos-
sible X-mas GIFT.

DWINELL-WRIGHT CO.
BOSTON—CHICAGO

Putnam’s
Menthol Cough Drops

Packed 40 five cent packages in carton
Price $1.00

Each carton contains a certificate, ten of
which entitle the dealer to

ONE FULL SIZE CARTON
FREE

when returned to us or your jobber
properly endorsed

PUTNAM FACTORY, National Candy Co.

Makers
GRAND RAPIDS, MICH.

Judson Grocer
Company

Chemistry of Sugar

DURE SUGAR, whether
T derived from BEET or
CANE, is as identical as is
PURE GOLD whether mined
in the Rocky Mountains or in
the Transvaal. Pure sugar is
the most economical food.
We sell only Pure Sugar.

THE SUGAR HOUSE

Judson Grocer Company
Grand Rapids, Michigan

Dontforgetto indu
iInyourM |E

Lautz SnOW BOy W ashing Powder

IratYfl Buffalo, N. Y.

—
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Produce Trade.
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New York, Dec. 16—Spot coffee has
had about as dull a week as it has
seen for a good while and there is
not likely to be much of interest to
talk about until after the sale of the
valorized coffee. The statement by
Mr. \\ ickersham that coffee has been
advanced 100 per cent, to the consum-
er caused a lot of adverse comment
and helped to make a bad business
worse. A lot of postal cards were
sent anonymously to roasters, urging
them to refrain from buying, may have
had an effect, although anonymous
letters are generally ignored, because
no one but a coward and a sneak ever
sends anonymous letters. In store and
afloat there are 2.425,0.t6 bags, against
2,445,i:i;; bags at the same time last
year. At the close Rio No. 7 is worth,
in an invoice way, 14tr?14lisc. Mild
grades, in sympathy with Brazilian
stock, have had a quiet week. Good
Cucuta. 14(/ IGtjc.

Nothing more than the usual daily
run of business is reported in the
sugar market.  Granulated is held
from 4.850/4.90c. The crop of Cuban
sugar, it is thought, will run close to
2,500,000 tons The big supplies ap-
parently about to be marketed must
have the effect of lowering rates.

No great activity could be expected
in the rice market at this time of
the year and matters are simply mov-
ing in a rut. From the South it is
reported that planters are getting full
rates and this is—something, anyway.
Prime to choice, 53/(//'5jZc.

Not an item of interest can be pick-
ed up in the spice trade. There is a
small steady demand and in the ag-
gregate it must cut a respectable fig-
ure. Quotations show no change.

Grocery grades of molasses arc sell-
ing at a high figure and the demand
shows improvement right along. Good
to prime, 35@40c. Syrups are in light
supply and unchanged.

Canned tomatoes have moved out
in a big way during the week and the
market must he pretty closely cleaned
up of the SOc article. It is thought
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that a good deal of the stock sold
at this figure will not come up to the
scratch and will work out for what it
will bring. A good many packer.; are
now holding for 85c and it will not
be surprising if they get this figure.
Good corn is in steady demand, but
orders are not .individually for large
amounts. (>ther goods are doing fair-
ly well a. former quotations.

There is an easier butter market.
Supplies have been fairly large and
at the moment the situation is, per-
haps, in the favor of the buyer. Cream-
ery specials, :iGrjc: firsts. 35¢;
seconds. .29(//.32c; imitation cream-ry,
3V 25>/.c; factory, 24(4/ 24Tje.

Cheese is firm, but the market is
rather quiet, so far as actual business
is concerned. Top grades, white or
colored. ITAI? ISc.

Eggs are firm for really desirable
stock. Refrigerator goods arc easier.
Best Western, white, 14 36c¢;
held stock, 22(4/ 25c.

ONE DAY LATE.

(in account of Christmas and New
Year; falling on Wednesday—the
publication day of the Michigan
Tradesman—it has been decided to
issue the editions of Dec 25 and Jan.
1 on Thursday, instead oi the regular
publication day This is done in order
to publish all the matter sent in reg-
ularly by contributors and correspon-
dents. which it might not be possible
to do if the paper was put on the press
a day ahead of the usual publication
day.

Officials of the Tost Office Depart-
ment at Washington have denied the
report that post offices in small towns
must all be within a quarter of a mile
of railroad depots on account of the
parcel post and because the railroads
would not deliver mail to post offices

beyond the quarter-mile limit. The
report grew out of an interview a
Treasurer Department official had

with newspaper men relative to the
parcel-post situation. Officials of the
Post Office Department say that no
offices will be moved so that they will
come within a quarter of a mile of
railroad depots, and in the future of-
fices will be located as heretofore at
the most convenient place for the pub-
lic. If it is possible to locate new
post offices within a quarter of a mile
of railroad depots and still be con-
venient to the public such locations
will be made, say department officials.
The interests back of parcel post are
strong, but they are hardly strong
enough to make Uncle Sam move his
post offices just for their own con-
venience.

Things sometimes come to the man
who waits—after he no longer wants
them.

SILENCE GIVES CONSENT.
On? of the annoyances of the whole-

saler i- the customer who will not at
least once a year balance his account
The customers may be perfectly good

financially The relations may be as
friendly as could be desired. But
there are customers with whom it is

almost impossible to get an account-
ing. The customer orders goods a-
lie needs them, pays on account as
may be convenient or as lie agrees,
but the account goes on year after

year with no adjustment and letters
from the house asking if the book-
keeping tallies remain unanswered

()ne local wholesaler says he has ac-
counts which have not been adjusted
in ten years and that all efforts to
reach an understanding as to the
exact status of affairs are unavailing.
The danger in these continuous ac-
counts is that when the time comes,
a< it certainly must, for a final settle-
ni'.'nt ii there is any difference be-
tween the statement rendered and the
amount allowed to be due it is aim/ist
impossible to discover the cans- of
the discrcpency. To find a charge im-
properly made or a creditor overlook-
ed in dealings covering many years
is almost liop-de'S. When disputes
of this character result in litigation,
courts, with justice, become impatient
at book-keeping methods that are so
lax as not to call for an occasional
adjustment. But there has seemed to
be no way to compel customers to
answer letters requesting adjustments
and the only remedy has been to em-
ploy experts to go through the books
or endeavor to arrive at some com-
promise. The Supreme Court of Wis-
consin. in a recent decision, however,
sets forth the very sensible doctrine
that in cases of this kind "sib-nee gives
consent.” that when the customer re-
fuses to reply, it sinmid lie taken for
granted the statement rendered is cor-
rect. The decision is in the case of
the Western Newspaper Union vs.
Scgerstnmi Piano Manufacturing Co.,
and reads as follows; "The mere
trail-mission of an account to the
debtor i- insufficient to show an ac-
count stated, it being essential that
there should be some form of assent
to the account: but such assent may
be implied from the circumstances
and th? acts of the parties. Retention
by the debtor of an account received
by him, without objection, for an un-
reasonable time, is evidence of assent
thereto and is also an admission of
its correctness, from which the law
will imply a promise to pay the sum
stated therein to be due. This court
has held that where the debtor party-
on an account receives a statement
thereof and retains it without objec-
tion beyond a reasonable time under
the circumstances, he is considered
to have acquiesced in its correctness.
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If the ruling of the Wisconsin Su-
preme Court were adopted generally
by the courts, litigation over disputed
accounts of long standing would not
so often occur. Cu-tomers would
then be compelled ;0 make adjust-
ments when -0 requested as failing
to do so would place the respon-ibili-
ty (nr di-cr.-penciv- in account upon
them.

Manufacturing Matters.

Way-land—I.. A. Carver, receiver of
the Walter Cabinet Co., will sell the
factory- building and contents at pub-
lic auction Jan. 7.

eimer—T1e ()nier Mill & Elevator
Co. ha;s been drganized with al ailth-
orized capital stock 1if  L(MI. which
has been siubscribecl aiid $0.000 paid
in in cash.

Elsie_ J. 11. 1laritiion has pu:rchased
the intere>t .1 hi-, partner, H. T.
Blank. in the flour aml feed mill of

llarmoen & Bllank jmd \ill continue
the bu: - Under 1is 1)%h |a me.
Detroit—Tille Purita  Camrly Co.
has bemen c>rg;mized wiitll an author-
1/'-d eipital Sthck , aj.000 e*mimon
and $1,000 prtmferrei f wliicl1 $0,000
has Ineen sub;icribeil 82:7.80 paid in
in casi | 81.154.7 1 1»roperty.
lLorunna--A's a rcmsubm 1f tin; action
of the (ontmon C(Him:il in reducing
the assesstid valuation cO tine prop-
erty 0j the Coeninna. Mtiling CO. from
$4,800 1.1 81.000, Josep Rumfell has
leased the plant for another term of
years and will continue the business.
Kalamazoo—The Kalamazoo Cor-
set Co. has named the Chicago Title

and Trust Co., as trustees in the
$:.50.000 trust mortgages, given in
payment of a like bond. The funds

will be raised by the sale of bonds,
and will lie used to increase the work-
ing capital of tile company/, pay off
indebtedness, make improvemeut-
and extensions in this big linn. The
bonds will mature serially beginning
October 1, 1913, >20,000 annually for
twelve years and then the full pay-
ment.

A Saginaw correspondent writes; B.
A. Emerson, of Zanesville, Ohio, a
traveling man, nearly went crazy in
a Saginaw hotel when he picked up
a newspaper and read glaring head-
lines which gave him the first intima-
tion of the wreck on the Pennsylvania
road Tuesday night in which his wife
and two children were killed. Emer-
son travels in the Saginaw territory
and had bought some Christmas gifts
from his customers for his wife, boy
and girl.

Nothing pleases some people more
than the opportunity to spread bad
news about their neighbors.

We often wonder what lawyers
would do for a living if there actually
was a fool Killer.



HARLOW’S WOODEN MAN.

How Marquette Got One on John A.
Hoffman.

Marquette, Dec. 16—We residents
of Marquette are proud of our beau-
tiful city of homes, of scenery, of
beauty of situation, of assured future,
of fine public buildings and of historic
interest and we threaten that some
day before long we will write of Mar-
quette at considerable length. We re-
fer to the historic interest that clus-
ters aroung Marquette and we here-
with present (for a purpose) a pic-
ture of a part of Marquette’s history
known to all who live in this region
as “Harlow’s Wooden Man” and there-
by hangs a tale. Here goes:

Fred S. Case, cashier of the Mar-
quette County Savings Bank, is at
once one of our most prominent and
most poular citizens who shook the
dust of the Lower Peninsula—very
wisely—years ago from off his feet
and came to the then New Country,
the Northland, there to grow up and
prosper with the country. He has ful-
filled his contract with himself and has
grown up and prospered with us and
has “made good." It is characteristic
of Fred to be true to his friends, and
especially to his old friends, of by-
gone days. He often speaks of his
old friends at Brighton, whom years
ago he left behind and especially of
one John A. Hoffman, who also in
the vicissitudes of life left dear old
Brighton and has also prospered in
business. Mr. Hoffman is steward at
the Kalamazoo Insane Asylum, and
is one of the most beloved members
of the Michigan Grand Council of the
United Commercial Travelers and who
in his official capacity visited Mar-
quette in September with the other
Grand Council officers. When Fred
Case read in the papers the announce-
ment of the proposed visit of his old
friend, his joy knew no bounds and
he immediately sought Chas. A. Wheel-
er, who to all intents and purposes
is U. P. Council 186, personified, but
Wilheeler gave Mr. Case a fatally
wrong steer and got him in bad. It’s
like this: Wheeler has a harmless
form of insanity that he could do
John Hoffman no greater act of kind-
ness or show his love for him in any
more lasting or tangible way than
to play a practical joke on him and
saw an opportunity to utilize Fred
Case’s friendship in carrying out his
wicked designs. Accordingly, after
a lengthy private conference behind
closed doors at the Marquette Club,
Fred wrote to his old friend an old-
time letter of many pages which was
reminiscent somewhat in character
and in which he looked forward to the
pleasure of seeing him at Marquette
and reminded him that their old friend
of bygone days in Brighton, old Har-
low Woodman, had been a resident
of Marquette for many years, but now
in his declining years was in quite
broken health and very deaf, but very
rich. John Hoffman replied with a
long and friendly letter and also ex-
pressed his delight at the prospective
meeting of friends of the long ago,
but said in his letter that, while the
name of their old friend, Harlow
Woodman, was quite familiar to him,
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he didn’t just place him, but was cer-
tain that when he saw him he would
remember him.

John, being the guest of the U. C.
T. boys that day, found himself un-
able to accept Fred’s invitation to
spend the day with him, so Fred dined
with John and the U. C. T. bunch at
the hotel and immediately after din-
ner John, with profuse apologies to
the U. C. T. boys, excused himself
and said he was desirous of spending
an hour with Fred in visiting an old
mutual friend. The U. C. T. boys re-
luctantly released John and off the
two friends hied themselves to the
Harlow residence, one of the most
beautiful and interesting homes in the
city, and were met by Harlow Clark,
who said his uncle didn’t expect them
until later in the afternoon and was
as “his custom always is in the after-
noon,"” out in the grove. Mr. Clark

Harlow’s Wooden Man.

joining them, they proceeded to look
him up. It was only a few minutes
when they found the historic “Har-
low’s Wooden Man.” The U. C. T.
bunch, about forty strong, who were
onto the hoax from the beginning,
were on hand when the joke was turn-

ed on John, who swallowed hook,
line, bait, sinker, and all.
It is said that Fred and John

haven’t spoken since.

Would Ed. Weide kindly oblige the
readers of the Tradesman with the
true facts concerning the incident in
Louis Mark’s store, at Amasa, when
the two German ladies kicked an in-
nocent dog out doors and one of them
said to the other, “Raus mit das
hund?”

It is really gratifying to note the
growing sentiment among commercial
travelers throughout the State toward
a betterment of the unfavorable con-
ditions existing among the poorer
class of hotels at which we are some-
times forced to stop and we think
that about as effective a means to
remedy these troubles as we could
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devise would be to courageously pub-
lish the facts as they come to our

notice. One of our boys recently
stopped at a hotel at Trout Lake. He
found no towel in his room and a
piece of soap the appearance of which
was an insult. The woodwork in the
room was noticeably dirty and had all
the appearances of never having been
washed since the house was built.
Moreover he made the subsequent
discovery that he 'left there with a
beautiful supply of “live stock.”

It is with a great deal of sadness
that we chronicle the death of little
Jack Lewis, the only son of Landlord
J. H. Lewis, of the Hotel Marquette.
Jack was an exceedingly bright boy
of 12 years, born and raised in the
hotel in which he died, and as he was
known from infancy to the older boys
on the road, he will be sadly missed
by them, as Jack was very much loved
among the traveling men. He died
of inflammatory rheumatism. His
parents and his sisters have our heart-
felt sympathy in their affliction.

Ura Donald Laird

The Tradesman believes that its
Upper Peninsula correspondent is cor-
rect in thinking that the most effective
means to remedy the poor hotel prob-
lem is to courageously publish the
facts regarding them. It is a fact
that the country is full of hotels that
are hotels only in name. A few years
ago it was not at all uncommon to
secure reasonably good accommoda-
tions at the rate of $1.50 per day,
while better accommodations were
furnished for $2 a day. Now the $1.50
a day hotels have raised their price
to $2 a day and the $2 a day have in-
creased their rates to $2.50 or $3 per day.
The increase is all right if the service is
improved to correspond to the ad-
vance in price but, in most cases, the
increase in its price only and the serv-
ice still remains poor. There is no
sense in traveling men having to pay
two prices for poor service and the
Tradesman sincerely hopes they will
make it so lively for the poor hotels
that they will be compelled to im-
prove their accommodations or be
subjected to shafts of ridicule that will
effectually put them out of business.
The Tradesman stands ready to do
its part. It will publish all truthful
statements sent us by any reputable
traveling man regarding the short-
comings of any hotel in existence. At
the same time, it will be very glad to
publish commendatory words concern-
ing those hotels that are giving value
received. It is a part of the Trades-
man’s policy to pass on the praise as
well as the censure. Praise, properly
bestowed where it is honestly earned,
serves only to spur the recipient on
to more energetic action.

Status of the Local Stock Market.

The general market showed weakness
in spots, the tone being dull and unin-
teresting. Common stocks as a class
showed fractional declines but there ap-
peared to be a fair amount of buying
support as prices softened. Preferred
stocks generally held very well and the
demand for this more conservative se-
curity was good. It is expected that
there will be a constantly improving
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market for the better classes of pre-
ferred stocks, particularly those of pub-
lic service corporations.

Citizens Telephone Co. changed hands
quite freely, several fair sized blocks
being offered for sale and taken up in
small lots.

Bids for Globe Knitting Works se-
curities still failed to bring out any of-
ferings of stock.

With the near approach of dividend
disbursements on all of the local bank
stocks, there was increased effort made
to pick up some of the issues, but even
with slight advances in the bids, holders
were unwilling to place selling orders.
With the beginning of 1913, the Grand
Rapids Savings Bank will go on the 2
per cent, quarterly basis and it is antici-
pated that the Fourth National will pay
dividends at the rate of 1 per cent, per
month. The Commercial Savings Bank
may increase its rate to 10 per cent.

American Light & Traction common
experienced a considerable drop. This
was due to enforced liquidation, and
with any improvement in the money
market, this security should hold its
own and eventually work back to form-
er prices.

Subscriptions for American Public
Utilities Co.’s new underwritng closed
on the 15th and the issue is reported
to have been fully subscribed. This is
quite a compliment to the operators of
this property and demonstrates not only
the attractiveness of this particular sit-
uation, but also of public corporation
securities in general. $2,200,000 of pre-
ferred with 35 per cent, of common was
placed at par in the face of very heavy
declines in securities listed on the New
York Stock Exchange, and a curtailed
demand for investment securities in the
unlisted group. This was all placed as
an investment and not for speculation
as buyers were not in any position to
borrow money to make excessive pur-
chases with a view to market profits,
and bear out the statement which has
been repeatedly made that public service
corporation securities were constantly
increasing in investors’ favor as con-
servative investments.

United Light & Railways Co. securi-
ties all held at practically the same
prices, and there was an increasing de-
mand for the common. This was due
to rumors of new deals involving the
United Light & Railways Co. with a re-
sulting favorable effect on all of their
securities. C. H. Corrigan.

Butter, Eggs, Poultry, Beans and Po-
tatoes, at Buffalo.

Buffalo, Dec. 17—Creamery butter,
fresh, 32@36¢; creamery storage, 30
@32c; dairy, 25@30c; poor to good,
all kinds, 20@24c.

Cheese—Fancy, 17c; choice, 16J"c;
poor to common, 10@15c.

Eggs—Choice, fresh, candled, 30c;
cold storage, candled 20c.

Poultry (live)—Turkeys, 20c; cox,
10@Ilc; fowls, 12@14c; springs 12@

15c; ducks, 16@17c; geese, 15c. Poul-
try dressed, turkeys, 22@23; ducks,
20c; geese, 15@16¢c; chix, 13@16c;
fowl, 13@15c.

Beans—Red kidney, $2.75; white

kidney, new $3; medium, new $2.50;
narrow, new $3; pea, new $2.50.
Potatoes—60@65c per bu.
Rea& Witzig.
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BANKRUPTCY MATTERS.

Proceedings in Western District of
Michigan.
Dec. 11—In the matter of the North

American Boiler Co., bankrupt, of
Muskegon, the trustee, John H.
Moore, filed his final report and ac-

count showing total receipts of $400,
disbursements of $15 for administra-
tion expenses and a balance on hand
for distribution of $385. An order was
made by the referee calling a final
meeting of creditors to be held at
his office on Jan. 13, to consider such
report, petitions for attorney fees and
for the declaration of a final dividend
to general creditors.

In the matter of Van Motor Car
Co., bankrupt, of Grand Haven, the
final report and account of John Snit-
seler, trustee, was filed showing a
balance on hand for distribution of
$3,096.74, and an order was made by
the referee calling a final meeting of
creditors to be held at his office on
Dec. 27 to consider such account, and
for the purpose of declaring and order-
ing paid a final dividend to general
creditors.

Dec. 12—A voluntary petition was
filed by Albert Root, a salesman of
Grand Rapids, and he was adjudged a
bankrupt by Judge Sessions and the
matter referred to Referee Wicks. An
order was made by the referee calling
the first meeting of creditors to be
held at his office on Jan. 4 for the pur-
pose of electing a trustee, if desired,
proving claims, examining the bank-
rupt, etc. The bankrupt’s schedules
show no assets, excepting household
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goods, etc., claimed
The stock of goods, picture frames,
etc., formerly owned by the bank-
rupt, was disposed of by Michael Col-
leton as trustee under mortgage dated
February 24, and the proceeds paid to
creditors.

to be exempt.

The following are the principal
creditors:
Valley Clty Paint & Glass Co.,
Grand “Rapids oo 13.06
W. S. Emo ry Grand Rapids .. 75.00
DeVoe Re nolds Co Chicago 130.46
Adam J. Priss Co,, Ch|cago 28.56
Tavor Rouhl Co., Chicago . 92.86
J. Richards, Grand Rapi ] 22.57
Golden Manufacturing Co., Chicago 15.74
Geo. Keller & Son hicago 54.88
J. R. Webber Moulding Co., St
LiOUIS oo 2291
Empire Mouldln? Co., Chicago .. 77.39
Benjamin & Griffin, New York .. 40.39
E. Zimmerman Co., Cleveland .. 115.28

The F. Webber Co. Philadelphia 60.68
Cuyahoga Picture Frame Co.,

Cleveland ’ 14 00
Renel Mouldlng Mnfg. Co., Cin-

cinnati 61..18
N. H. Lockhart, Rochester . 32.55
Preston Frame Mfg. Co., Chicago  26.75
H. Lieber Co., Indianapolis. _ ~ 59.82
Miller Bros. Art & Mn g. Co.,

Chicago ..o 19.64
Wolff-Lewis Co., Grand Rapids 800.00
Geo. Miiler, Grand_ Rapids 5.0
Century Fuel Co., Grand Rapld 300

The Greulich Co,, Grand Rapids..
Lf Benjamin & Son, Grand
A. G. VanAllsberg, Grand Rapids
J. F. Quingley Co., Grand

Total liabilities $4,284.84

Dec. 16—In the matter of American
Electric Fuse Co., bankrupt, of Mus-
kegon, the final meeting of creditors
was held. The final report and ac-
count of the trustee, Paul S. Moon,
of Muskegon, showing a balance on
hand for distribution of $97,740.49,
was considered and approved and al-
lowed. Objections were made by cer-
tain creditors to the allowance of the
commissions and compensation of the
trustee, and of the attorneys for the
trustee, and the meeting was held

00
PldSZOOOyear has paid 3 per cent,
Rapids60.00and the coming year its disbursements
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open and the declaration of a final
dividend withheld until
nation of such matters.

Dec. 17—In the matter of the Bel-
carmo Nut Butter Co., bankrupt, of
Grand Rapids, the first meeting of
creditors was held. By vote of cred-
itors, Benn M. Corwin, of Grand Rap-
ids, was elected trustee and his bond
fixed at $500. The first meeting was
then adjourned to January 7.

the determi-

The Grand Rapids Savings Bank will
pay a semi-annual dividend of 5 per
cent, on January 1, making the re-
turns at the rate of 10 per cent, for
the last half year. The dividend next
year will be per cent, quarterly.
The Fourth National will pay 212 per
cent, quarterly on January 1, and it
is likely in January it will go to a
12 per cent basis, paying 1 per cent,
monthly, as the People’s Saving has
been doing the past year. The South
Grand Rapids Savings Bank the past
quarterly,

will be 1 per cent monthly. The
Commercial Savings has been paying
at the rate of 8 per cent, in quarterly
dividends of 2 per cent, and it is likely
its rate will go to 10 per cent, the
coming year. Wm. H. Anderson, who
is a potent influence in these four
banks, is a firm believer in good divi-
dends and the banks with which he
has been connected have been fore-
most in their disbursements. It is
said to be his ambition to have all the
banks with which he is connected on
a 1 per cent, monthly basis.

Quotations on Local Stocks and Bonds.
Bid. Asked.
Am. Gas & Elec. Co., Com. 83 88
Am. Gas & Elec. Co., Pfd. 45 47
Am. Light & Trac. Co., Com. 400 405
Am. Light & Trac. Co d 107% 109%
Am. Public Utilities, Com. 6! 68
Am. Public Utilities, Pfd. 80 81%
Can. Puget Sound Lbr. 3 3
Cities Service Co., com 110 115
Cities Service Co., Pfd. 87 89
Citizens’ Telephone 97 98
Comw’th Pr. Ry. & Lt. Com. 65 67
Comw’th Pr. Ry. & Lt. Pfd. 88 90
Dennis_ Salt & Lbr. Co. 90 920
Elec. Bond Deposit Pfd. 76 79
Fourth National Bank 200 203
Furniture City Brewing Co. 60
Globe Knitting Works, Com. 115 117
Globe Knlttlng Works Pfd. 100
G. R. rewmé; 175
G. R. Nat'l né Bank 180
G. R. Savings Bank 212 212%
Holland-St. Louis Sugar, Com. 9
Kent State Bank 266
Macey Co., Com. 200
Lincoln Gas & Elec. Co. 35 38
Macey Company, 97 100
Michigan Su? .
Michigan Stafe Tele Co Pfd. 100 101%
National Grocer Co. Pfd 91 93
Old National Bank 208%
Pacific Gas & Elec. Co., Com. 63% 64%

Pacific Gas & Elec. Co., Pfd. 80 92

Peoples Savings Bank 250
Tennessee Ky Lt. & Pr Coms 22% 23%
Tennessee Ry. Lt. Pfd. 7%
United nght & Rallway ‘com. 78 80
United Lt. Ry., 1st Pfd. 84 85
Unltéed Lt. & Ry’ 2nd Pfd.,
80

Unlted Lt & Ry.. 2nd Pfd.,

w) 75 76

onds

Chattanooga Gas Co. 1927 95 97
Denver Gas & Elec. Co. 1949 95% 96%
Flint Gas Co. 1924 96 97%
G. R. Edison_Co. 1916 98% 100

1915 100% 100%
1916 100 101
1920 95 100
1916 99

G. R. Gas Light Co.
G. R. Railway Co.
Kalamazoo Gas Co.
Saginaw City Gas Co.
+Ex-dividend.
December 17, 1912.
If you would have your own way
you must be willing to travel alone

at times.

The world owes every man a
chance to earn an honest living.

Do not point the finger of scorn
just to show off your rings.



Movements of Merchants.

Otsego—Glen Adsit has opened a
meat market here.

Northport—Benj. Burkhead opened
a new drug store here Dec. 10.

Butternut—Ray DeHart recently of
Amsden, has engaged in general
trade here.

Ithaca—H. T. Blank, formerly of

Elsie, has engaged in the jewelry
business here.

Cheboygan—Joseph LalLonde has
purchased the Couisigneau grocery
stock and taken possession.

Allegan—George Schaaff is suc-

ceeded in the fish and oyster business

by A. C. Tiefenthal & Son.
Saginaw—The Henry W. Carr Co,,

dealer in grain and hay, has increased

its capital stock from $25000 to
$50,000.
Yale—John Paxton has sold his

grocery stock to Lyle Leslie, former-
ly of Detroit, who will continue the
business.

Yale—Carl Sterling and Thomas J.
Axarlis, both of Detroit have formed
a copartnership and opened a fruit
and tobacco store here.

Quincy—Fred E. Tyler and Harry
A. Renner have formed a copartner-
ship and engaged in the produce and
feed business at 12 South Monroe
street.

Cheboygan—James Patterson has
sold his confectionery stock to Lites
Bros., recently of Marinette, Wis.,
who will continue the business at the
same location.

Zeeland—G. Van Lopik has sold
his interest in the Isaac Van Dyke
Co. implement stock to Fred Klumper
and the business will be continued
mder the same style.

Twining — The Twining Elevator
Co. has engaged in business with an
authorized capital stock of $10,000, of
which $5,000 has been subscribed and
$3,500 paid in in cash.

Freeport—Miss Hazel Roush and
Miss Mae Baird have formed a co-
partnership under the style of Roush
& Baird and opened a confectionery
store and bakery here.

Benton Harbor—Charles McConley,
who conducts a grocery store and
meat market at 112 West Main street,
has sold his stock to Lyon & Van
Meter, who have taken possession.

Gobleville—Bernius & Hicks have
sold their grocery stock to Hudson
Bros., who will continue the business
at the same location as a branch to
their Pine Grove Mills general store.

Muskegon Heights—E. L. Fritz
will shortly engage in the drug busi-

ness here. He has been employed
for several years in the Walter K.
Schmidt Co. drug store at Grand

Rapids.
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Grand Ledge—Mrs. A. L. Rath-
burn has sold a half interest in her
millinery stock to Mrs. Kate Somer-
ville and the business will be con-
tinued under the style of Rathburn &
Somerville.

Charlotte—W illiam Curry has sold
his bakery and restaurant to C. A.
Miller, recently of Lansing, who has
taken possession and will add a line

of cigars, confectionery and canned
goods to his stock.
Ishpeming—Fred Braastad. who

conducts a department store in Ne-
gaunee and Ishpeming, is closing out
all except the grocery stock and will
devote his entire attention to that
branch of the business.

Rose City—The Rose City Elevator
Co. has merged its business into a
stock company under the same style,
with an authorized capital stock of
$10,000, of which $7,000 has been sub-
scribed and $3,500 paid in in cash.

Grand Ledge—George E. Stokes
has purchased the interest of his
partner, Walter Rawson, in the
furniture and undertaking stock of
Stokes & Rawson and will continue
the business under his own name.

Kalamazoo—W:illiam O. Harlow,
who has conducted a sporting goods
store here for the past ten years, is
closing out his stock and will devote
his entire attention to selling the Ford
automobile, for which he is agent.

Detroit—Doetsch & Sons, plumb-
ers, have merged their business into
a stock company under the same
style with an authorized capital stock
of $2,000, of which $1,000 has been
subscribed and $500 paid in in cash.

Kalamazoo—The first meeting of
the creditors of Samuel Fishel, pro-
prietor of the Star Clothing Co,,

Burdick and W ater streets, who was
forced into involuntary bankruptcy,
some time ago, will be held on Dec.
31

Negaunee—J. M. Perkins has re-
moved his drug stock to the new
store building he has erected on Iron
street. The new building is modern
throughout and said to be one of the
most attractive in the Upper Penin-
sula.

Auburn—Edward M. Hollister has
sold a half interest in his hardware
and implement stock to his brother,
Emory Hollister, recently of Chesan-
ing and the business will be con-
tinued under the style of Hollister
Bros.

Ludington—Conrad-Parsons & Co.,,
dealer in art goods, wall paper and
paints, has merged its business into
a stock company under the same style,
with an authorized capital stock of
$10,000, of which $6,000 has been sub-
scribed and paid ,in in cash.
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Sault Ste. Marie—James R. Ryan
& Co., undertakers, have merged their
business into a stock company under
the style of Ryan & Newhouse with
an authorized capital stock of $5,000,
which has been subscribed, $450 paid
in in cash and $3,550 in property.

Dexter—P. Sloan & Co., who have
conducted a general store here for
the past fourteen years, have sold their
stock to Lipson & Smit, recently en-
gaged in trade in Detroit, who have
taken possession and will continue
the business at the same location.

Traverse City—Joseph Smith, of
Acme, and'J. O. Hoppes have formed
a copartnership under the style of
Smith & Hoppes and purchased the
produce stock of the R. J. McDonald
Co. They will continue the business
and also act as distributing agents
for various firms.

Thompsonville—E. M. Dixon, act-
ing in behalf of the stockholders of
the Thompsonville Bank, bid in the
plant of the National Wood Dish Cbh.,
which was sold on mortgage fore-
closure last week. An effort will be
made to interest local scapital to join
in the re-opening of the plant.

Middleville—E. J.  McNaughton,
who has conducted a hardware and
implement store here for the past
twelve years, has sold his stock to
J. E. Hutchinson, of Fennville, who
will continue the business at the
same location under the management
of his son, Claude Hutchinson.

Battle Creek—A new store has been
opened here under the name of the
City Cash Grocery. As the name im-
plies, the business will be a strictly
cash one, and deliveries will be made
only at a charge of seven cents for
each delivery. The Durand & Kasper
Co., of Chicago, furnished the stock.

Republic—The Republic State Bank
has been organized with a capital
stock of $25,000, all of which has been
subscribed and 70 per cent, paid in.
The bank will open for business
about January 1. W. A. Siebenthal
has been elected President, Louis Le-
vine, Vice-President and F. W. Law-
rence, Cashier.

Grand Ledge—The proprietors and
employes of the Miles Stark Clothing
Co., enjoyed a muskrat and oyster
feast Saturday evening at the store,
Rev. J. E. Foote furnishing the rodent.
An enjoyable time was had, especially
by one employe who didn’t know the
ingredients of the piece de resistance
until all was over.

Owosso—Irving Auiler has pur-
chased the D. B. Reynolds grocery
stock and will remove it to Burton,
where he will engage in general trade.

Hastings—W. L. Hogue, grocer,
has purchased the Orval Boyes stock
of groceries and fruit and will con-

tinue the business at the same lo-
cation as a Dranch store.
Detroit—Aaga Anderson, formerly

proprietor of the Reliable Tea Co.,
of Grand Rapids, has opened a store
at 1600 Gratiot avenue, under the
name of the Anderson Pure Food
Co. The business will be conducted
on a strictly cash basis and no de-
liveries will be made. Durand &
Kasper Co., of Chicago, furnished the
stock.
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Iron Mountain—The first hearing
of the creditors of A. L. Porter, of
Escanaba, who conducted a bargain
store at this place, and who recently
filed a petition in bankruptcy, was
held here Dbefore Referee R. T.
Looney. According to the statement
filed, the liabilities are scheduled at
$1,577.21 and the assets at $2,510, con-
sisting of $1,010 for stock and busi-
ness and $1,500 insurance. James R.
Spencer was appointed by Referee
Looney as trustee of the estate.

Ypsilanti—Fred H. Nissly, Milton
H. Webb and Atherton J. Marrs have
joined under the firm name of Nissly,
Webb & Marrs and purchased the
dry goods stock of F. K. Rexford &
Sons. Each of the three are well
known Ypsilanti business men. Mr.
Nissly has been here since September,
1909, when he opened a grocery store.
Later he purchased the crockery and
bazaar stock from George F. Smith.
Mr. Webb has been identified with the
dry goods business in Ypsilanti twen-
ty-seven years. Mr. Marrs is also an
experienced dry goods man. He has
been in Ypsilanti sixteen years and
is at present employed in the F. M.
Beall & Co. store.

Charlotte—The suit against the
Standard Oil Company, started by the
Ainger Store Co. and S. K. May, as
a result of the burning of the Ainger
store, January 16, 1912, was settled
last week out of court. The case was
to have been tried in Federal Court
in Grand Rapids last Monday. The
case was first started in Circuit Court
and later removed to Federal Court.
It was charged that Charles Patter-
son of this city, at that time driver
for the Starfdard Oil Company, set
fire to the store building by attempt-
ing to thaw out some frozen pipes
leading to the storage tank with
burning rags. The store and stock
were totally destroyed, as well as the
house occupied by Sales K. May. The
settlement was made at Detroit by
the attorneys for the Standard Oil
Company and Attorney F. A. Dean,
of this city, representing the plaintiffs.

Manufacturing Matters.

Detroit—The Eby Auto Parts Co.
has increased its capitalization from
$25,000 to $45,000.

Lansing—The Lansing Tool & Sup-
ply Co. has changed its name to The
Factory Supplies Company.

Saginaw—The Herzog Art Furni-
ture Co. has increased its capitaliza-
tion from $200,000 to $500,000.

Ludington—The capital stock of
the Gile Boat & Engine Co. has been
increased from $50,000 to $100,000.

Lyons—The Lyons Machine &
Manufacturing Co. has increased its
capital stock from $10,000 to $30,000.

Detroit—The Murphy-Potter Co,,
manufacturer of brass goods, has in-
creased its capital stock from $50,000
to $100,000.

Detroit—The Wavenlock Co., man-
ufacturer of hair preparations, has
increased its capitalization from $20,-
000 to $100,000.

Reed City—E. M. Gingrich has sold
the Reed City Creamery to Roy
Smith, of Willis, and Charles Ruthruff,
of Tecumseh, who will continue the
business under the style of the Reed
City Butter Co.
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The Produce Market.

Applest—Baldwins command $2.75
per bbl. Spys bring $3 and Snows,
$2.50.

Bananas—$4 per 100 Ibs.

Beets—60c per bu.

Butter—The market on creamery
is steady at 36¢ in tubs, 37c in cartons
and 35c in storage cartons. With the
price of butter at its present height,
many consumers are turning to oleo
and other substitutes, which may have
some effect on the butter market. Lo-
cal dealers pay 25c for No. 1 dairy
grades and 21c for packing goods.

Cabbage—$1.50 per bbl.

Carrots—60c per bu.

Celery—$1 per box for home grown.

Chestnuts—18c per Ib. for Michigan
sweets, and 17c for Ohios.

Cranberries — Late Howes are
steady at $10 per bbl.
Eggs—Fresh are coming in more

freely, but local dealers are paying
26c this week in the belief that lower
prices will rule within two weeks.
Storage eggs are in moderate demand
at 20c. Stocks of eggs in storage are
above a year ago and this and the
fact that on January 1 another storage
charge goes on, have made holders
anxious to unload.

Grape Fruit—$3 per crate for 36s
and $3.50 for all the other sizes.

Grapes—California Emperor, $3 per
keg. Malaga, $5@6 per keg of 50 to
60 Ibs.

Honey—20c per Ib. for white clov-
er and 18c for dark.

Lemons—$6 per box for California.

Lettuce—Home grown hot house
head, 15c per Ib.; hot house leaf, 10c
per Ib.

Onions—Spanish are in fair demand
at $1.40 per crate; home grown com-
mand 40@50c per bu. Country buyers
are paying 28@30c.

Oranges—Navel, $2.75@3; Florida,
$2.75 for small and $3 for good size.

Potatoes—Country buyers are pay-
ing 35@40c at outside buying points.
Local dealers quote 45@50c in small
lots.

Poultry—Local dealers pay 10c for
springs and fowls; 6¢ for old roosters;
9c for geese; 1lc for ducks; 15c for
turkeys. These prices are live-weight.
Dressed are 2c higher.

Squash—$1.50 per bbl. for Hubbard.

Sweet Potatoes—Kiln dried Jer-
seys, $5 per bbl.; Delawares in bushel
hampers, $1.50.

Veal—Buyers pay 6@12c, according
to quality.

Beware of Joseph Walters.
Hastings, Dec. 16—An agreeable
gentleman giving his name as Joseph
Walters was recently in this city
selling radiators for the Economy
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Specialty Co., of Grand Rapids. He
stopped at Hotel Barry where he lived
well and he also cultivated the ac-
quaintance of Kep Silsbee, a friend of
William Jersema, of the company for
which he was working. Walters made
friends easily, and after he had been
in town a while, he talked about buy-

ing a watch from Mr. Silsbee. He
found a time-piece that he liked very
well, and asked Mr. Silsbee to lay it
aside for him. One evening he re-
quested Mr. Silsbee to cash for him
a check for $35 signed with Mr. Jer-
sema’s name. As Mr. Silshee did not
have enough ready money with which
to cash the check, Walters said he
would take the watch, worth $12,
which he had planned to take a week
later, and the balance in cash, pro-
viding Mr. Silshee was willing. Mr.
Silsbee had no reason for doubting
the man’s honesty, and so he cashed
the check. Later he found that the
man had failed to appear at his place
of employment in Grand Rapids and
that no trace of him had been found,
ft was also learned that Landlord
Kowalski, of Hotel Barry, had accept-
ed in payment of a board bill amount-
ing to $30 a check for $45, which was
also proved worthless. Mr. Silsbee
was also compelled to pay $1.85 pro-
test fees on the worthless check. Mr.
Walters was about 35 years of age,
prematurely gray, of pleasing address,
and a good salesman.

Death of Dr. Hazeltine.

Dr. Chas. S. Hazeltine, President of
the Hazeltine & Perkins Drug Co,
died at the family residence in this
city last evening. The funeral will be
held at the late residence of the de-
ceased at 2 o’clock Friday after-

noon.

The Tradesman will undertake
to present an extended biography
and appreciation of the life of the

deceased in next week’s edition.

The Lawrence Rulison Tailoring
Co. has engaged in business with an
authorized capital stock of $2,000, of
which $1,500 has been subscribed and
$500 paid in in cash. The stockhold-
ers and the amount of shares held by
each are: John R. Lawrence, 50
shares; Clarence L. Rulison, 50 shares
and Fred Krakoske, 50 shares, all of
this city.

Guy V. Cole, proprietor of the Cash
Department Store, Colon, writes:
“The Michigan Tradesman is the
best paper out. | could not run busi-
ness without it. Every merchant
who is alive and up-to-date should
take it
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The Grocery Market.

Sugar—The market is somewhat de-
moralized, owing to the anxiety of
the refiners of beet sugar in the West
to sell goods in this territory. For
the first time in the history of the
sugar trade, the beet people have re-
duced their prices to 40 points below
the price at which" cane sugar is sold
This, of course, has resulted in very
little business in cane sugar. The fu-
ture of the sugar market grows weak-
er and weaker, although the spot mar-
ket, because of temporary scarcity of
raws, is strong. Cuba has begun to
harvest an apparently large crop ear-
lier than usual, and it is only a ques-
tion of a few weeks when the price
both of raws and refined sugar will
decline. In fact a decline of at least
10 points is predicted by January 1

Tea—The market is firm in all
lines, with an expected advance after
the holidays. The shortage in Japans
is confirmed. China Greens will con
tinue high for desirable goods, with
an actual shortage estimated at five
million pounds. Formosas show a
reduced crop of three and one-half
million pounds and all desirable
grades have been bought up by
importers. Ceyons and Indias remain
firm, with an active market. Tea rep-
resents about 6 per cent, of the total
value of India’s exportations, amount-
ing during the past year to about
261,000,000 pounds, nearly three-
fourths of which went to the United
Kingdom, the United States taking
only a little over 3,000,000 pounds
but showing an increase over the
previous year if 803,000 pounds.

Coffee—The demand is light and
will probably remain so until after
the turn of the year. Prices of Rio
and Santos are weak. This weakness
is not warranted by reports coming
from Brazil, but it may be caused by
the action taken by th e United States
Government in regard to the valor-
ization scheme. Mild grades steady
and in light demand. Java and Mocha
quiet at ruling prices.

Canned Fruits—The low price on
gallon apples has caused many packers
to turn their ‘attention to other goods
and for that reason not more than
50 per cent of a normal pack was put
up in New York State. This being
the case there may be a change in
conditions after the first of the year.
Most varieties of California fruits
have been moving well during the
past month, as prices were very rea-
sonable. There is a shortage shown
in both blueberries and gooseberries
at the present time.

Dried Fruits—Prunes have been
very active during the past two weeks
and a shortage has developed in large
sizes and for that reason they are
selling at high prices in comparison
with the smaller sizes. The market
on apricots is still firm and prices are
2c per pound higher than at the
opening of the season. Wholesalers
look for quotations to go still higher.
There has been an active demand for
fancy package goods of most varieties
of dried fruits during the week for
the Christmas trade. Raisins, dates
and figs usually sell better during the
month of December than at any other
time of year and for that reason re-

5
tailers have been taking supplies
freely.

Canned Vegetables—The demand

for tomatoes is not so strong as it
was. The pack has turned out to be
much larger than was reported early
in the season and the market is show-
ing some weakness. The fact that
all markets were well cleaned up be-
fore the new pack of tomatoes ar-
rived will help in maintaining present
prices. The market on canned peas
is about the same as during the past
month. The wholesalers are having
a great deal of trouble in getting
peas of a good quality, as the pack
in Wisconsin was not nearly up to
standard, which was also the case last
year.

Corn prices are still low and a great
deal of poor quality corn is being sold
at about whatever price is being of-
fered for it

Cheese—The market is steady.
Stocks are light. Under grades are
in relatively the same position as bet-
ter grades.

Rice—The market continues firm,
but prices are unchanged from quota-
tions of a week ago. A recent report
is to the effect that the vyield of
Honduras is poor and it is expected
that the trade will turn their atten-
tion to Japan sorts.

Fish—AIl kinds of salt and smoked
fish have been unusually active dur-
ing the past month. With the arrival
of cold weather it is expected to show
a still greater increase. Canned
salmon and sardines are moving well
and as prices are low it is expected
that many will use them in the place
of fresh meat which is very high.

Provisions — Stocks of smoked
meats are ample, and the consumptive
demand is very light, as usual at this
season. Pure lard is steady at a de-
cline of He, due to the increase in
hog killing and the better supply.
Compound lard is firm and un-
changed, though some packers are
endeavoring to advance their price.
Barrel pork is firm and very scarce.
Dried beef and canned meats in mod-
erate demand at ruling quotations.

Mrs. Sarah Pyne Foster, wife of
D. N. Foster, the well-known Fort
Wayne merchant and business man,
died last Friday at the family resi-
dence. Mrs. Foster came to Grand
Rapids in 1872, as principal of the
training school established in that
year in connection with the public
schools of the city. In addition to
the position of principal of the train-
ing school, she was made principal
of the Fountain street public school,
which places she held until her mar-
riage to D. N. Foster in January,
1878. Mr. Foster was then publisher
of the Saturday Evening Post, a
popular and widely circulated weekly
journal. Besides the husband, she
leaves two daughters, a brother and
several nieces and nephews. She was
a woman of great executive ability, a
student of social questions and in-
tensely interested in all that con-
cerned the well being of the commun-
ity in which she lived.

The new diseases you hear about
are merely the old ones masquerad-
ing under unpronounceable names.



Losses  Sustained in
Bucket Shops.

The most interesting incidents in
financial circles the past week cen-
tered chiefly in the local courts. As
an echo of the J. Edward Johnson
defalcation of $65,000 from the Mich-
igan Trust Company, Julius Knowl-
ton and others associated with him in
the enterprise, were arrested under
the statute which makes bucket shops
illegal and the conducting of them
an offense punishable by fine or im-
prisonment or both. Knowlton con-
ducted the bucket shop in the Powers
building, where Johnson claimed to
have lost his money, as a branch of
Cook & Co., of Detroit, from whom
he received his "quotations.” Knowl-
ton pleaded guilty, with the under-
standing that the penalty would be
in the form of a fine and sentence
will be imposed later. The telegraph
operators and others in the office and
who in reality were little more than
employes have not yet been disposed
of. Hardly had Knowlton pleaded
guilty when he was arrested on a
capias issued at the instance of the
Michigan Trust Company as the be-
;inning of suit to recover from him
the money that Johnson is said to
have stolen. This case, if it ever
comes to trial, will be full of interest
and may develop some unusual points
of law. Knowlton knew that John-
son, as Teller at the Michigan Trust
Company, was in receipt of a very
moderate salary and that he had no
means of his own. In less than a
year he received from Johnson some-
thing like $65,000 as “margins' for
bucket shop deals under circum-
stances which must have made him
know the money was stolen. It may
be difficult to prove that Knowlton
knew anything beyond that he re-
ceived the money and how the law-
yers will fasten the responsibility up-
on him legally will be one of the in-
teresting phases in the litigation.

Recovering

Exactly how Johnson obtained the
money from the Michigan Trust
Company and covered his, tracks for
something like a year—in the mean-
time the shortage steadily growing
larger—is revealed in an affidavit at-
mached to the writ of capias in the
suit against Knowlton. The Michi-
gan Trust Company’s system of ac-
counting was devised by Anton G.
Hodenpyl and Georg.e F. Hardy and
has been regarded as so much of
a model that many of the trust com-
panies all over the country have
adopted it. Johnson did not “beat”

-e system, but merely found a way
to get around it. The Michigan Trust
Company does its clearing through
the Old National Bank, and, as Teller,
attending to the clearings was one
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of Johnson’s duties. Naturally he be-
came well acquainted at the Old Na-
tional and his manners were such as
to win confidence. When he needed
money for margins at the bucket
shop he would hurry down to the
Old National with a story that the
Trust Company wanted some cur-
rency, that the officer who usually
signed the checks was away or busy
and that a debit slip in the drawer
would be covered in the clearings the
next day. The money would be
turned over to him and in fixing up
the clearings the next day Johnson
would hold back enough credit slips
to cover the currency received and

thus keep his books in balance. This
went on for several months, the
amount steadily growing larger and

he keeping one or two days ahead of
the game. The OIld National Bank
Teller who had been accommodating
Johnson finally reported the matter
to his superiors and Johnson was
notified that the practice was irregu-
lar and could not go on. This brought
matters to a focus. Johnson was
then square up against the accounting
system and unable to juggle the books
to show them in balance his detection
soon came.

The OId National
Johnson have the money when he
asked for it without presenting a
check from the office or some other
evidence of authority was, of course,
at fault, as it was through him that
the stealing was made possible. But
who can blame him? Johnson was
known to be a trusted employe of
the Trust Company and everybody
had confidence in him. When he
asked for the money it was as an
accommodation, not for himself but
for the company, and it was granted
almost as a matter of cours.e. Great-
er irregularities are committed every
day in the banks and in the business
houses, but we never hear of them,
for honesty is the rule instead of the
exception.

Teller who let

About the time of Knowlton’s ar-
rest here, the Detroit bucket shops
were raided by the police with the
evident purpose of cleaning them out
for good. Detroit had about a dozen
such institutions and they all seemed
to be prosperous, from which it may
be inferred that the suckers are still
running. For the benefit of the un-
initiated, it may be said that the
bucket shop, no matter how plausible
its pretentions may be as to buying
and selling stocks, grains and pro-
visions, is nothing more than a gam-
bling den, with the difference that
the ordinary gambling den gives the
player some chance to win, while the
bucket shop does not. The chief
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equipment is a telegraph instrument,
a blackboard and a private office
where the money is paid. Business
is usually done on a two point mar-
gin. The player “buys” for illustra-
tion 100 shares of U. S. Steel, either
preferred or common, at no matter

We recommend

6% Cumulative Preferred
Stock

of the

American Public

Utilities Company
To net 7/4%

Earning three times the amount re-
quired to pay 6% on the preferred
stock. Other information will be
given on application to

Kent State Bank

Main Office,Fountain St.
Facing Monroe

Grand Rapids, Mich.

$500,000
$300,000

Capital -
Surplus and Profits -

Deposits
7 Million Dollars

Kelsey, Brewer & Company

Investment Securities
401 Mich. Trust Bldg., Grand Rapids, Mich.

Per Cent- Ask for our Coupon Certificates of Deposit

Paid on Certificates Assets Over Three and One-half

Million
You can transact your banking business
with us easily by mail. Write us about it
if interested.
C onservative j nvestors patronize Tradesman jAdvertisers
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what the market price may be, paying
$200 for the same. If the quotations
coming in over the private wire shows
an advance in the market, the player
wins, but if it sags he loses, and if the
sag is for more than two points the
margin is wiped out and more money
must be put up to keep the deal
going. The player can “sell” instead
of “buy,” and then if the market goes
up he loses and if it goes down he
wins. The bucket shop keeper knows
how much money there is up and
whether on the bull or the bear side
and, controlling the source of in-
formation, can put the prices up or
down as may suit him. The player
of the bucket shop has no chance
whatever. It is a robber’s game and
the only limit on the winnings for the
shop is the capacity of the victims to
pay. From all accounts Johnson was
particularly easy. He accepted as
the truth everything that was told
him and did not even try to verify
the bucket shop quotations, upon
which his losses were based, by the
legitimate quotations from the Stock
Exchange. He simply stole the mon-
ey and handed it over.

The action brought by the Michi-
gan Trust Company to recover losses
incurred by bucket shop operations
naturally suggests the thought as to
what extent Mayor Ellis could be
held responsible for the many thous-
ands of dollars he filched from the
pockets of his victims during the time
he conducted a bucket shop in the
bar-room of the Morton House. It
will be remembered that Deacon Ellis
got his start by conducting a gam-
bling establishment on South Divi-
sion avenue, just south of Hall street,
which was then the southern limits of
the city. He aftexwards conducted a
gambling house in the Moran block
on lonia avenue and in a Monroe
avenue block and, at the time he was
put out of business as a gambler by
the police force, he was understood
to have accumulated $200,000. For
the next two or three years he con-
ducted a bucket shop and is alleged
to have doubled his fortune during
that time. In some cases where the
victim squealed, he reimbursed him
for his loss, but in hundreds of cases
he retained his ill-gotten gains and
now poses as a wealthy man from the
proceeds of his career as a gambler
and bucket shop operator.

The American Public Utility Com-
pany’s new flotation of $2,200,000 pre-
ferred stock, with $770,000 common
stock bonus, for the purchase of addi-
tional properties at LaCrosse, Wis.,
and Indianapolis, closed Monday and
is said to have been a very flattering
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success, when the condition of the
times is considered. Money has been
tight, the stock market has been down
and banks have been inclined to con-
servatism to advancing funds for oth-
er than strictly business or manufac-
turing purposes. The underwriting in
this case seems to have gone off suc-
cessfully.

It is currently reported that the
United Light and Railways Company
will have an interesting announce-
ment to make early in January in the
way of acquisition of new properties.

The annual election of directors of
the Michigan Trust Company was
held last week and the old directors
were re-elected. There is one vacancy
on the board, that caused by the death
of Samuel B. Jenks, and this vacancy
will be allowed to remain for the
present unfilled. The directors will
organize in January by the re-election
of the old officers, with Lewis H.
Withey as President.

The bank annuals will
the second Tuesday in January, as
the law provides. No important
changes are looked for on any of
the boards, but several of them have
vacancies to fill.

all be held

Rumors of a new trust company are
still afloat, but the trouble seems to
be to find the right man to head the
organization. If the right man could
be found it is believed the necessary
funds for financing it could be raised
in a day. It seems to be conceded
that there is plenty of room here for
another company and that with an-
other company in the field enough
new business could be developed to
make it profitable without infringing
upon the preserves of the Michigan
Trust Company in any way. There
is said to be a possibility that the
Grand Rapids Savings Bank may
widen its scope to take on trust com-
pany features, but, as yet, this has no
tangible foundation.

It is queer ideas some business men
have as to the value of their account
to the bank. A local business man
a few days ago applied for a consid-
erable loan at the bank where he had
been doing business. He wanted the
money not for his business but to go
into a more or less speculative deal.
The loan was refused on the ground
that the bank was already loaned up
and did not have the funds available.
The business man was disposed to be
angry and threatened to take his ac-
count to some other bank. Upon
looking up his account, it was found
that his balance was $34.18.

United Light and Railways Company

Chicago, Illinois

Portland, Maine

Grand Rapids, Michigan

The Board of Directors of the United Light and Railways Company

has declared a dividend of

on the First Preferred Stock and «

of 1%

on the Second Preferred Stock of the Company outstanding and of record
December 21st. 1912. payable January 2nd. 1913.

Transfer Books on First and Second Preferred Stock Certificates will
be closed December 21st. 1912, and re-open January 2nd. 1913.

Dividend No. 9.

BENJAMIN C. ROBINSON.

Secretary.
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Get the confidence of the public and
you will have no difficulty in getting
their patronage.. Inspire your whole
force with the right spirit of service;
encourage every sign of the true
spirit. So display and advertise wares
that customers shall buy with under-
standing. Treat them as guests when
they come and when they go, whether
or not they buy. Give them all that
can be given fairly, on the principle
that to him that giveth shall be given.
Remember always that the recollec-
tion of quality remains long after the
price is forgotten. Then your busi-
ness will prosper by a natural process.
—H. Gordon Selfridge.

SALVATION ARMY GRAFT.

A society has been formed in the
East for the prevention of useless
giving. W hether it is merely a .funny
column organization or something
really tangible does not appear, but
the impression is strong and wide
spread that such a society would have
great opportunities for usefulness. This
matter of gift giving at Christmas
time, however, is something that can
easily be regulated by the exercise
of a little common sense. All that is
necessary is for somebody to suggest
that indiscriminate and miscellaneous
giving is silly, and then set the ex-
ample of reform and the evil, if such
it be. will correct itself.

A much more pertinent and timely
organization than one to deal with the
giving habit would be a society for
the prevention of the holiday graft.
The graft game has grown to large
proportions and has already passed
beyond the stage of a mere nuisance
—it has become a real evil. The
game takes various forms. There is
the public distribution of turkeys or
chicken at the public expense to in-
sure a feast for every poor family.
Then there is the organized or private
effort to furnish dinners for all the
worthy poor or to such down and outs
as may apply, and the movement to
insure every poor child receiving a
Christmas present. These would be
worthy enterprises, if properly con-
ducted, but in many instances there
is a duplication of would-be philan-
thropy. In few instances is there
proper investigation and the result is
that the whole thing is becoming a
graft, doing more harm than good be-
cause it is encouraging pauperism and
dishonesty.
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Another form of graft is the toll

which messenger boys, waiters, news
boys, hack drivers and nearly all
others who are supposed to serve th;
public levy at this season. They all
have their hands out and in many in-
stances they actually demand as their
right what should be bestowed, if at
all, as a favor. This form of graft
can be regulated by the public shut-
ting its pocketbook, but it is hari
to be stern during the Christmas sea-
son and the graft goes on and is stead-
ily growing greater with what it feeds
upon.

One of the holiday grafts that
should receive official attention is that
which the salvation army is working.
At every street corner the army sets
up tripods with kettles hanging and
the public is invited to “keep the pot
boiling” with contributions of coins
from dimes to dollars. The supposi-
tion is—and the army seeks to convey
this impression—that the money col-
lected in the pots is used to carry on
the local charity of the army, for fur-
nishing food for the poor and succor
for the distressed. As a matter of
fact, the army makes no accounting
of its collections and, instead of being
used here, it is sent off to the salva-
tion headquarters—from here to De-
troit, from Detroit to New York, from
New York to London—and what use
is finally made of it nobody here
knows. The pot boiling is a graft.
It is making use of the spirit of
Christmas goodwill to secure money
under false pretenses. In other cities
this public begging on the street cor-
ners is forbidden, and it ought to be
forbidden here. This city needs all
the money that can be raised for its
own worthy purposes without con-
tributing to the revenues of the sal-
vation army in New York or London.

TIME TO GET BUSY.

The parcels post law will go into
effect on New Year’s day and a very
pertinent enquiry to the merchants
of Michigan may be what are they
going to do about it? The parcels
post has been strenuously opposed by
retail merchants all over the country
as designed to promote the mail order
business at the expense of the business
men in the smaller towns. Through
farmer the other influences, however,
the law has been enacted, and what
confronts the merchants now is no
longer a theory, but an actual condi-
tion. Are they going to lie down
and let the mail order houses get their
business away from them, now that
the law is on the books, or are they
going to adopt some method by which
they may turn the law to their own
advantage. Being quitters will, no
doubt, be the lazy man’s method, but
the live up-to-date hustler will give
the mail order houses some little fun
for their money and it is likely he
will get some fun out of it, too. The
law as it stands gives the local mer-
chant a substantial advantage over
his distant big town competitor in the
matter of rates. Wiithin a radius of
fifty miles of his own town he has
a cent a pound edge on his competitor
in his mail charges, and while a cent
a pound may not seem much, it gives
him that much advantage in the price
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he can sell his goods at in comparison
with his distant competitor. The up-

to-date local merchant, however, will
not be giving so much thought to
what the mail order houses may be
doing as to how he can widen his
own field of action through the very
parcels post law which he so strenu-
ously opposed. The parcels post will
solve for him the problem of making
small deliveries to his rural custom-
ers. Instead of having to come to
town for every little thing she wants,
the farmer’s wife can telephone in her
order or drop a postal card and the
goods can -be sent by mail the next
morning and at a fraction of the cost
of what a private delivery system
would represent, and without loss of
time either to merchant or customer.
The parcels post, while it may open
the doors to some extent for the mail
order houses, offers the country mer-
chants great opportunities for de-
veloping his rural trade, and if he is
wise he will waste no time in useless
lamentations, but will get into the
game for all he is worth for his share
of the business.

SANE AND SENSIBLE.

Judge John S. McDonald, as chair-
man of the City Vice Commission,
furnished the inspiration for a whole-
sale clean-up of the red light district
last week and, as a result, there has
been a general closing up of these
resorts and a scattering of their in-
mates. Opinions may differ as to the
ultimate effectiveness of such cru-
sades, but good results will certainly
follow the public awakening to the
existence of vice and to the need of
repressive action. Vice left undis-
turbed grows bold and flauntant and
public opinion, calloused by custom,
does not realize the evil which exists
nor appreciate its spread. The cru-
sade will serve to call public attention
to the fact that vice in its worst form
exists in the city and this, in itself,
will be a safeguard against its spread.
The raid will also give notice to the
vicious that neither the laws nor pub-
lic opinion will tolerate them and
their doings, and this, too, will have
its influence for good. In directing
the campaign, Judge McDonald ex-
hibited that high courage which has
characterized every action he has tak-
en since he became an officer of th;
public, and the moral sentiment of
the community will heartily commend
him for his action. It is possible the
social evil cannot be entirely eradi-
cated, but Grand Rapids should not
tolerate its open manifestation or the
existence of a recognized red light
district. It is fortunate for the city
that this campaign should be under-
taken by a clear-headed judge, instead
of hot-headed and short-sighted
preachers. When ministers of the
gospel espouse such a cause they in-
variably make a mess of it, on ac-
count of the impracticable manner in
which they undertake to do things.
The education of the clergy is along
different lines and whenever they get
out of their beat, they are about as
dangerous as a bull in a china shop.

Money sometimes talks when
want to keep it quiet.

you
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IN WORTHY HANDS.

The Pere Marquette railroad lost a
first-class man when William Cotter,
President and General Manager, ten-
dered his resignation last week. Mr.
Cotter’s wife, to whom he was de-
voted, had been in failing health and
the physicians advised that her only
hope was a change of climate. He
promptly resigned his position that
he might be with her. The plans that
were made for a trip to the South
were cancelled by her death a few
days following his action. Mr. Cotter"
is a thorough railroad man, rising
from the ranks on his merits and
record, and in the complicated and
difficult situation the presidency of
the embarrassed Pere Marquette plac-
ed him, he has carried himself with
such ability and tact that his connec-
tion with it has been one of the road’s
best assets. It was his misfortun;
that he should have been at the head
of the road during the dark days which
have followed the financial folly of
those who exploited the company as
a Wall street proposition, but his
splendid capacity did much to render
the road’s period of penance less bit-
ter. He was a good friend of Grand
Rapids and of Western Michigan, and
this part of the State will be parti-
cularly sorry that his relations with
the system have ceased. The re-
ceivers of the road have shown ex-
cellent judgment in naming F. H.
Alfred as Mr. Cotter’s successor. Mr.
Alfred has been Mr. Cotter’s assistant
for some time past, has had a wide
experience as a railroad man and there
is every reason to believe he will fill
the position of executive with credit
to himself and to the advantage of the
company.

The wholesalers and jobbers will
hold a dinner meeting at the Pantlind
to-night. It will be their first general
meeting of the season and it is ex-
pected the results of merchant’s week
festival last June and the annual trade
extension excursion in October will
be canvassed and plans for next sea-
son discussed. The important matter
for discussion, however, will be that
of transportation. The freight serv-
ice out of Grand Rapids, especially
to towns beyond junction points, is
exceedingly unsatisfactory, and has
been for a long time. It is so un-
satisfactory that in many instances it
is utterly impossible for Grand Rap-
ids merchants to do business, because
deliveries cannot be secured. Since
the trade extension excursion, which
revealed the defects in the service
in the southwestern corner of the State,
a quiet investigation has been under
way, and some facts brought to light
are almost startling as showing how
Grand Rapids is handicapped in try-
ing to do business when shipments
involve transfer from one line to an-
other or to a branch line. The handi-
cap amounts in some districts to dis-
crimination against Grand Rapids and
in favor of the shippers at other trade
centers. The wholesalers to-night
will go over the situation and it is
likely will take such action as will
lead to insuring for this city a fair
deal.
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THE CHRISTMAS SPIRIT.

It is well for all of us that there
are occasions, rich in associations and
entwined with ideals to draw us from
the humdrum of daily routine, and

give us uplift to a higher life. Such
an occasion is Christmas. If there is
one season more than another that
brings to the surface all that is bright-
est and best in humanity it is the Christ-
mas season. Even those who do not
accept the Messiahship of the Naza-
rene as a part of their creed owe to
the Christian faith a debt of grati-
tude for establishing an annual tem-
porary reign of peace and good will
to men which is an oasis in the burn-
ing desert of sordid cares and selfish
impulses which exist in too great
prominence during the other eleven
months of the year. Habit and train-
ing have taught the most of us to
conceal the love and charity we should
have toward each other while we work
out our earthly existence and pursue
our various callings, but at Christmas
time there is at least some little thaw-
ing out of even the frostiest character.
Shame on the man who refuses to
yield to the holier spirit which strug-
gles with him when the spirit of
Christmas is abroad in the land. Shame
on him, but also pity on him, for he
shuts himself ignorantly out of the
light, and sacrifices his own happiness
to his churlishness. Th.ere is joy for
everybody at this glad season if they
will accept it. It is not weakness
but the glory of manhood’s strength
to join in the peaceful charity and the
kindliness of heart which gather hu-
manity together then as one vast
brotherhood. Setting aside enmity,
and going out of the way to say a
kind word or do a kind deed which
will cheer and encourage some one
else will bring the truest kind of satis-
faction to the doer. We cannot afford
to be without Christmas. Its influence
clings and we are the better for its
effect long after the day itself has
passed. It is up to ourselves whether
or not we are to be helped on our way
through life by these annual spiritual
feasts of good things or whether we
are going to decline the benefits of-
fered. The publishers of this paper
have a feeling of genuine good will
toward all its readers and would have
them all aglow with the happiness
pervading the rtations where this holi-
day is observed. We, therefore, wish
you all the merriest Christmas you
have ever known, to be followed by
the most prosperous year of your ex-
istence.

Perhaps some one will come along
and tell you about a poor family, back
there in the hollow behind the town
somewhere, which is without the nec-
essities of life, on account of sickness
or lack of work. Some charitable
people are going to give that family
a happy Christmas, and will you con-
tribute something? Of course you
will, and be thankful for the oppor-
tunity. It will make your Christmas
all the happier to have brought the
cheer to someone else. Contribute!
Well, | guess. And so you pass the
good-will along to yourself by giving
to the needy. A roundabout way to
reach yourself, you say, but then the
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longest way around is sometimes the
shortest way home, and it is more fun
to get at yourself that way when y >u
are in the spirit of the thing than
when you go right at yourself with
a direct benefit. Even if nobody comes
along to suggest your contribution to
some one who sits in the darkness
of poverty it will do you no harm
to hunt up such a family for yourseif
and play the part of St. Nicholas. No
wonder Kris Kingle is such a jolly
chap, for he has found the secret of
happiness in bringing joy to others.

It may be you have some one in
your employ you think of so highly
you have about decided to increase
his wages. All right—do it at Christ-
mas time. It will come then wi.li
double force, and make that person's
Christmas all the brighter And,
plague take it, everything gets back to
number one. No matter what good
you do, you must appear to be work-
ing in your own interest, fev you get
the benefit. As sure as you give that
clerk a raise at Christmas time he or
she will appreciate it so much that
you will get that much better service
You may talk as you please, but one
thing remains as a ¢act—there is some-
thing about Christmas that enhances
the value of eveiy kindly or thought-
ful action, and makes it a hundredfold
more important and impressiye than
the same thing done at another time.
Christmas-gift giving to employes?
That is a personal matter and must
be left to each individual to work out
for himself. Perhaps he really cannot
afford it. He may have so many em-
ployes it would mean considerable in
the way of expense to go around
among them. It is not expected of
any person to give beyond his means.
Where it can be done without strain,
it is a nice thing to do. Lots of peo-
ple would give to everybody in the
store if they could afford it, and be
more than happy in the giving. You
ought to give something to somebody.
Who so close to you, after your own
family, as your employes? Think it
over for yourself, and see what you
can work out. It is more than likely
you will decide to do it if you can
possibly see your way out. However,
do not let your heart run you into
extravagance. You can at least give
each a hearty, cheery Christmas greet-
ing, and this it is your duty to do.

From*now on there will be Christ-
mas cheer in the air until the Day
itself has come and gone. Pass it
along. Don’t let this peace and good-
will stumble over you, or run behind
you, frightened by the glumness of
your countenance. Of course you
have your worries and cares and dis-
appointments—so have we all; but the
more you give way to them the more
they will bother you. Cheer up, get
in the push and remember that you
will get just as much out of Christ-
mas as you put in, with a great big
interest added to your investment.
You will have stock-taking and bar-
gain sales and all such things to wor-
ry you after a while. Get ready for them
by giving yourself a little relaxation
in the joy what awaits you here in the
Christmas holidays. You will be hap-
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pier, you will be better, you will be
stronger. That is why we set you
the example by avoiding the discus-
sion of more serious matters here at
this time. It will be good for all of
us to talk and think as much as pos-
sible about this pleasanter, happier,
holier, kind of living.

Many are the exhibitions of the
spirit of Christmas in business life,
if you only look out for them, and
do not pass over them without giving
them the notice they deserve. First
of all right in the store. It is a season
when clerks and salesmen put in long
hours and do hard work. Well, did
you ever hear them complain when
they worked for a man who appreciat-
ed the extra effort and did not forget
they were human beings as well as
employes? It is possible for them to
be both, you know. If they find their
attention to business is pleasing you,
they will jump around all the faster,
stay at the store a little longer, and
be a little more earnest in their interest
in customers than they would be if they
were unappreciated. For they will get
into the spirit of the occasion'if they
have a chance. They may be tired,
and they may have a Christmas tree
of their own to trim, or little stock-
ings of their own family to fill, away
on in the small hours of the morning,
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after the store is closed; but they
will make the best of it all, realizing
the store must be kept open unusually
late, and will be good-natured through
it all if you are good-natured, too,
and the Christmas atmosphere of
peace and good-will is not contami-
nated with the soot and grime of
churlishness.  And the customers are
fine genial people, too, if they are met
with a cheery spirit of Christmas
pleasantness. They come to do their
shopping days before the twenty-fifth.
That is the beauty of Christmas—it
begins long before the day itself.
These customers are in the humor of
it. There’s a new dress to be bought
for Sarah, and a sled for John, and
a doll for Jennie, and skates for Willie
and a toy for Baby. All these are
interesting things for they are going
to make somebody happy. You are
a sort of a Santa Claus, helping to
supply these things out of your pack,
which is your store. A mercenary
sort of an old Santa Claus, we must
admit, for you are not giving them
away gratis. All the more reason for
you to be cheerful and happy about
it, for the gifts mean money in your

pocket, or your bank, or wherever
you keep it.
A glutton is a man who eats as

much as a small boy wants.

Service

N. B. C. endeavor would not be
complete without a comprehensive

and thorough service.

Beside the

best methods of baking, the best
materials and the cleanly, sanitary

conditions

employed,
above all, N. B. C. service.

there s,
There

is always an N. B. C. distributing
centre, ready at call to act with
minute-man punctuality. You can
depend upon N. B. C. service—
and your small orders will be made
as welcome as though you order a
car-load. Always keep your stock

of the famous

In-er-seal

Trade

Mark packages and glass-front cans
complete in size and variety so you
can renderservice toyow/rustomers.

NATIONAL BISCUIT
COMPANY
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PRY GOODS; 7o
F&NCYGOODS”™ NOTION!

Status of the Leading Dry Goods
Staples.

Cotton goods have now reached so
high a level of price that exporters
do not look to a large trade in the
immediate future. The purchases for
China and India shipment were made
before the present rise was in sight
and in many instances various con-
structions of cloths are now half a
cent a yard above the values current
in September. What is true of ex-
port markets is true of other markets
in a lesser degree.

The yarn markets have reached a
price level that has not been touched
on many numbers since 1906, and at
the high level contracts are being
made for deliveries to run over the
year. It would seem that the ad-
vances recently announced would
check business but it was shown that
buyers still want the goods that are
being advanced and will take them at
the advance whenever they can find
agents willing to give them the de-
liveries asked for.

Brown sheetings have been ad-
vanced. The bleached goods hiarkets
are very firm and a notable feature of
the immediate situation is that the
finer cloths are now beginning to
move upward. Advance in Wamsutta
cloths and in other fine carded yarn
fabrics are the direct result of a
larger volume of business as well as
a corollary of the increasing costs of
cotton and labor.

It is not easy to see how printed
percale and staple prints are going to
hold at the present level. It has been
seen in bleached cottons that gray
cloths have advanced to a point where
they bring nearly as much as the fin-
ished goods, or certainly within '/c
a yard of it on many well-known con-
structions. The same thing is seen in
percale, wide shirtings for the cutting
trade, staple prints and other goods
so that a rise is quite possible, even
though the present level is admittedly
high relatively when the values cur-
rent in some other years are studied.

One of the most exasperating
things in connection with the market

situation is that some of the large
commission houses are fearful that
they have oversold their mills and

will not be able to make the deliveries
contracted for. This is not due to any
fault of theirs, but is a direct result
of the restricted production caused by
a shortage of labor and by a variety
of conditions that have forced a cur-
tailment of the output at a moment
when prices to the mills are satis-
factory.

There are several buyers of cotton
domestics and several buyers for the
converting trades who are short of
goods and do not hesitate to say so
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to their friends. They have been re-
lying upon getting goods at some
price when they wanted them and up
to within a month they might fairly
have relied on securing most of the
cloths that are staple in the trade.
The movement in finished goods has
become so general and has been so
prolonged in a few places that spot
stocks have been exhausted and the
selling agents did not come into the
month of November with their ordin-
ary stocks in the warehouses.

In a great many instances it is use-
less to make bids for goods, as some
agents can take no more business and
guarantee deliveries at any price.
Sales are too close to the limits of
production to permit agents to take
chances of deliveries.

Crepe and Brocade.

Outside of an exceptional demand
for crepe weaves, particularly crepe
de chine, the broad silk trade at the
present time is going through a
period of inactivity expected at this
season of the year. A fair immediate
business is moving in the different
lines of silks that have been favorites
this season, and some houses report
additional orders for next spring, but
the whole market is quiet, compared
with earlier in the season.

The crepe business looks large, and
undoubtedly is much above that of a
year ago. It looks large because of
the comparatively small proportion
of the manufacturers equipped to
make weaves of this kind. Those so
favored have booked a large volume
of business that will keep them busy

well into the spring. They have in
consequence been able to secure
good prices. Advances of 10c a yard

were reported as not being uncom-
mon.

Similarly those fortunate enough to
be able to make brocades, are meeting
with a steady call for their product
at excellent prices. There is a dis-
position in some quarters of the trade
to doubt the lasting powers of char-
meuse through another season, but
manufacturers who were first in the
market with excellent qualities of this
article express absolute confidence in
it for next season, that is in the good
qualities. They have beyond doubt
had an excellent demand this year,
and at prices that to-day show rad-
ical advances over the first of the
season.

Cotton and Silk.

The loss in popularity of cotton and
silks that followed the vicious adul-
terations and imitations of two years
ago is now being recovered in many
places, largely because buyers and
consumers are learning to distinguish
between the good and the bad in
these cloths.
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The vogue of jacquards or bro-
cades in silks has brought forward an
active demand for jacquards in cot-
tons and silks, and some of the new
all-over patterns in large figures are
being recorded for delivery as late as
June. Many of them are actually be-
ing ordered for preparation for the
early spring trade of 1913, while oth-
ers are being designed and prepared
for sale in the spring season of 1914.

There is a broad demand for
many grades of cantons and tussahs
that have languished in the past two
years, and it is doubtful if the mills
will be able to do much on new de-
liveries before March, owing to the
rush that has come along recently.
The re-orders that are coming are
not generally large, but they are so
numerous and are so frequently re-
peated that mills are able to bulk the
business in a satisfactory way for
productive purposes.

There has been a better call recent-
ly for printed dress silks, while the
line character, wash silks in neat
stripes and dainty figures have been
selling better for spring shipment
than they have sold in many a long
month. Silk noil ratines are very
popular in several markets, and mills
that are making them can take no
new business for delivery earlier than
April.

Fine and Fancy Cottons.

There has been a very fair demand
for fine and fancy cottons since the
middle of the month and spot stocks
in first hands are pretty generally
cleaned up. The exceptions are con-
fined to a very few mills that still
have some plain goods and a variety
of semi-fancies that are held for bet-
ter prices and were made for occu-
pation purposes. The re-ordering of
fancies has taken care of the product
of most of the fancy goods mills up
to March 1 Here again there are
exceptions in the mills that would not
accept late business unless at ad-
vances buyers would not consider.

In many instances orders have been
placed that will carry to June. This
applies generally to fancy fabrics, yet
some lines of shirtings and poplins
have been re-ordered in a strong way.
There has been’a general re-ordering
on jacquard lines of cotton and silks,
samples of which have been on the
market for some time. It is believed
in the trade that all available jacquard
looms are under order for the next
four months. Many more jvould be
engaged if it were possible to secure
weavers who would undertake the all-
over jacquard work the market is call-
ing for.

Crepes and Dress Cottons.

Many varieties of fine cotton crepes
are being offered and sold in the mar-
kets, and the re-orders that are com-
ing forward on them give promise of
being the basis of volume orders
along certain style lines for a new
season. The printed plisses of good
character have never dropped out of
leading stocks, nor have the fine
crinkles in woven stripes lessened in
popularity to any marked degree. On
the contrary, the printed crepes and
woven crinkles have been as popular
as ever in so far as the best known
lines are concerned and the recorders
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recently received indicate a broader
popularity than ever next spring.

The very fine crepes have always
been regarded as too good and too
costly to be popular. Since some of
the leading mills have developed
voiles crepes, however, the solution
seems to have been reached concern-
ing the problem of popularizing a
fabric that is sure to give great satis-
faction in wear and will always be
weighty enough to give character to
summer dresses and evening gowns.
The cloths offer splendid opportuni-
ties for the fine job printers, and they
also assure the dyers of chances that
have not been secure in the past.

The cutting up trades have taken
to the fine crepe voiles and are begin-
ning to work them in places where
the plain voiles do not serve. The
waist houses in particular have been
purchasing them in white and expect
a large run on them when the spring
opens. Some of the fancy voile
crepes are prettier than anything seen
in the sample rooms in many months.

More Trade in Cream Goods.

Cream dress fabrics and cream coat-
ings about which little has been
head of late on the primary market
are beginning to attract the attention
of the cutters up and jobbers once
more. Orders for some good sized
quantities of 36-inch cream cotton
warp storm serges, costing from 29c
to 30j4c a yard were placed by sec-
ondary distributors for spring deliv-
ery. On the other hand, wide goods
suitable for the cutters were not or-
dered in a broad way. Garment man-
ufacturers confined their operations to
sample pieces of suitings and cloak-
ings. Plain goods, as well as stripes
of various sorts were well regarded
for suitings. While plain goods were
also bought for cloakings, the most
satisfactory business was done on
cloths woven in imitation of knit
goods. These materials weigh from
seventeen to eighteen ounces, a full
one or two to the yard heavier than
the cream cloakings that were sold
for the spring 1913 season.

A consumption of cream goods
equal to that of last spring is antic-
ipated for spring 1913 by primary dis-
tributors of the best quality fabrics.
So far not much has been done be-
yond procuring a wide distribution
of sample pieces. Similar results
were obtained a year ago, but the re-
order business on wide cream goods
was not as generous as mill agents
had reason to suppose it would be
from the extent of the initial book-
ings.

In the Dark o’ the Year.

_Inthe dark o' the year.
The little chipping birds hide low.
For their pretty nests are full of snow;
Yet there is good cheer
In the dark o’ the year.

In the dark o' the year.
Rose out of the East a wonderful Star.
And wise men followed it from afar.
And a dawn drew near.
In the dark o' the year.

In the dark o' the year.
Rose, after the Star, the Christ, our Sun.
Wi ith love and pity for every one:

So Christmas is here.

In the dark o' the year.

Kate Upson Clark.

This is the time to watch the farm-
er. Harvest means money. Help
him to spend it at home.-
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Edson, Moore & Company
Wholesale Dry Goods

Detroit, Michigan

"PREPARATIONS for your January sales are uppermost in your
“* minds. Between Christmas and New Years, when our salesmen
are here, we will have open and ready for you all lines of goods particu-
larly fitted for these special sales.

All the Standard Lines of Bleached Sheetings and Cambrics
Lockwood, Dallas and Pequot Wide Sheetings
Lockwood, Dallas, Atlantic and Pequot Sheets and Cases
Special Numbers in Low Priced Sheets and Cases
Linens, Crashes, Bed Spreads, White Goods, Muslin Underwear
Complete Equipment for “ A Great White Sale”

Simpson, American and Pilgrim Prints
Amoskeag and Anchor Staple Ginghams

Special Prices on all Napped and Winter Goods for your “ Clearance Sales”

Between Christmas and New Years our entire selling force will be in the house preparing for the
new season’s business. This would be a good time to come to Detroit and pay us a visit.

During 1913 we will continue our policy of service to our customers, and efficiency in handling
their business.

Every department in our establishment will be strengthened, and every effort will be made to
have ready for you here at all times those great staple standard lines which you must have.

Early in January our complete spring lines will be open and ready for your inspection.

Edson, Moore & Company
Wholesale Dry Goods, Detroit

“The Great Progressive
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Lobster Being Supplanted By Japan-
ese Crab.

The high price of the lobster is ex-
plained by the fact that the demand
for the “king of the crustaceans® is
increasing while the supply is diminish-
ing; and under present laws and com-
mercial practices there is little prob-
ability of a lower market rate for
this popular food,. Indeed there is
reason for a prediction that within a
few years the lobster cannot be had
except at a prohibitive price. So emi-
nent an authority on lobster culture
as Dr. George W. Field, chairman of
the Massachusetts Fish and Game
Commission, believes that the lobster
is doomed to extinction unless there
are radical changes in the laws and a
disposition on the part of the public
to co-operate in the work of rectifying
the mistakes of the past thirty-eight
years. Dr. Field is one of the most
prominent of the biologists of New
England; years of experience in the
culture of shellfish give weight to his
opinion as to the future of the lobster
industry.

As an understudy of the
along comes the Japanese crab.

Brown skinned natives take from
the Saghalaen Sea the crabs which
form the resource of the popular new
food article. These crustaceans are
gigantic in size, some of them meas-
uring as much as eight feet from claw
to claw. They are of the hard-shelled
species and capable of putting up a
nasty tight as long as a spark of life
remains in them.

After being caught the crabs are
taken to canneries in Japan, where
they are prepared and put up in half-
pound, pound and two-pound cans for
the trade. They are shipped to all
parts of the world. The product is
allowed to enter this country free of
duty.

Japanese crab meat, however, is not
in general use. Many consumers have
never heard of the product. This, of
course, is partly due to the lamentable
lack of advertising which has until
recent times checked the legitimate
expansion of the canned goods trade.
In the Western portion of the United
States more Jananese crab meat is
used than anywhere else in this coun-
try. More than 80,000 cases, with
four dozen cans in a case, were im-
ported during the course of the year.
When it is considered that it has been
only three or four years since the
new product made its appearance the
increased consumption is nothing less
than phenomenal. This all came
about because people tried the new
article on the recommendation of gro-
cers and friends, found it excellent
and came again.

lobster,
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The meat has a number of superior
qualities, which include whiteness and
a rich flavor. It is more stringy than
that of lobster, but otherwise the two
are very similar.

Cheapness is an attribute which has
had much to do with the spreading
popularity of the canned product from
the flowery shores. Last year lobster
sold to the wholesale trade at $5 per
dozen cans. Japanese crab meat sold
for $3 per dozen cans.

The field for Japanese crab meat is
broad, for it will sell wherever lobster
sells. England as well as this country
is being invaded, and the meat will
soon be in every market all over the
world.

So Many Pounds of Sugar For a
Dollar.

A man went into the grocery to buy
some sugar. It was canning time, and
he decided he would save something
by getting a 100-pound sack.

“How much is sugar per hundred?”
he asked.

“Beet is $5.70, cane $5.80,” replied
the clerk.

“But you are advertising sugar at
eighteen pounds for $1,” said the cus-
tomer.

“Well, we’ll sell it to you at that
price,” said the clerk.

“All right, send out five of those
dollar packages,” replied the customer.

When the customer was gone, the
clerk figured out on a piece of cracker-
box pasteboard that in buying the
sugar in lots of eighteen pounds for
$1, the customer was paying 5% cents
a pound, while in buying sugar in a
100-pound lot he would have to pay
5.7 cents a pound for beet, or 5.8 cents
a pound for cane. And besides, the
grocer, in selling the small lots, would
be at the expense of weighing, sacking
and delivering five packages, instead
of simply picking up one 100-pound
sack of sugar as it came from the
jobber and putting it into the wagon.

“How’s this,” said the clerk to the
boss, “we are selling sugar at a less
price in dollar lots than we sell it by
the hundred.”

“Well, we have to do it,” said the
grocer with a sigh. “Jones is adver-
tising eighteen pounds of sugar for
a dollar, and we have to meet him.
But | want you to understand that
this offer is limited to $1 worth to a
customer. Don’t sell any more whole-
sale lots at this eighteen-pound rate.
We lose money on every pound we
send out.”

A grocer writes stating that many
grocers are selling sugar in dollar
lots at a loss, and don’t know that
they are losing money.

“Print a table,” he says, “showing
just what it means for a grocer to
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advertise so many pounds for a dol-
lar. Show what the sugar is bringing

the grocer per 100 pounds. Too many
merchants do not stop to figure this
out. They just go ahead blindly, using
sugar as a ‘leader’ and cutting the

What Have You to Offer?

We Want Butter, Eggs and
Poultry

A. M. PADELT
64 Eastern Market Detroit, Mich.

Rea & W itzig

PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St.
Buffalo, N. Y.

Established 1873

Liberal shipments of Live Poul-
try wanted, and good prices are
being obtained. Fresh eggs more
plenty and selling slow at declin-
Ing prices.

Dairy and Creamery Butter of
all grades in demand. We solicit
your consignments, and promise
prompt returns.

Send for our weekly price cur-
rent or wire for special quota-
tions.

Refer you to Marine National
Bank of Buffalo, all Commercial
Agencies and to hundreds of
shippers everywhere.
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Geo. L. Collins & Co.

DETROIT, MICH.

Car lot jobbers
Now operating heavily in

Apples, Potatoes
Onions

What have you to offer? Write or wire.

Live and Dressed Poultry
Veal Calves, Etc.

Hart Brand Canned 61005

Packed by
W. R. Roach & Co., Hart, Mich.

Michigan People Want Michigan Products

Mild Cured

Hams and Bacon
100 per cent Pure

All-leaf Lard

Quality Our Motto

Order of our nearest salesman or mail
your order direct to the plant.

Ludington, Mich., F. L. Bents

Grand Rapids, W. T. Irwin, 153 Fountain St.
Kalamazoo, H. J. Linsner, 911% N. Burdick
¢ Lansing, H. W. Carver, Hotel Wentworth
Adrian, C. N. Cook, 200 E. Maumee St.

Port Huron, C. J. Harris
Metamora, C. S. Nicholas

Saginaw, W. C. Moeller, 1309 James Ave.

St. Johns, E. Marx, Steele Hotel

Write to-day

CUDAHY BROTHERS CO.

Cudahy-Milwaukee
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price to pieces, when they ought to
be getting a margin. Every grocer
ought to take his shears, cut this table
out, paste it on a cardboard and hang
it in the grocery department, where
all the clerks can read it. It is im-
portant to realize what it means to
offer sugar at 18, 19 or 20 pounds for
a dollar.”

The suggestion is a good one, and
the table is presented herewith:

10 pounds for$l means $10.00 per 100
11 pounds for $1 means 9.09 per 100
12 pounds for $1 means 8.33 per 100
13 pounds for $1 means 7.69 per 100
14 pounds for $1 means 7.14 per 100
15 pounds for $1 means 6.66 per 100
16 pounds for $1 means 6.25 per 100
17 pounds for $1 means 5.90 per 100
18 pounds for $1 means 5.55 per 100
19 pounds for $1 means 5.26 per 100
20 pounds for $1 means 5.00 per 100

Done in Such a Natural Way!

A grocer who occupies an ordinary
corner in an ordinary residence dis-
trict in a big city—just an everyday
little grocer in a little store—sells two
grades of eggs. Ordinary eggs are,
say, thirty-three cents; the fancy eggs
are thirty-eight cents, writes Paul
Findlay in one of his clever trade'
paper articles.

A man came in and asked for a
dozen of the best eggs—indicating the
sample on the counter, the thirty-
eight cent eggs. The grocer is a
bright, snappy, cheerful looking fel-
low. He works with that surety of
motion which saves steps and makes
time without hurry. He got the pack-
age done up promptly while the man
was getting out his money. As the
customer was working his dollar bill
out of his bill-fold the grocer put the
bag of eggs on the scale. Then the
customer looked up enquiringly to
meet the grocer’s smiling eye, and
the grocer said: “I just thought 14d
see what these weigh.”

The man smiled back, saying, “That
is the way they sell eggs in Colorado.”
"I am just going to see what the
others weigh, for fun,” said the gro-
cer, suiting his action to the word.

The customer was interested. The
result was that a difference of four
and one-half ounces was found—the
best eggs weighed one pound nine
ounces, the common eggs one pound
four and one-half ounces.

The customer went off feeling cer-
tain he had obtained full value for
the extra five cents, | know, because
I know he told his wife about it; and
they decided that this particular gro-
cer knew his business and was a good
man to deal with.

Christmas Carolings for Merchants to
Use.

It is a poor present that is given be-
cause it is cheap.

Spend your Christmas
Christmas money at home.

Better give a gift you know is good
than one you think is cheap.

The best Christmas present anybody
could give this town—a boost.

Better give a few presents that are
good than many that are not.

With some people the catalogue
writer has taken the place of Santa
Claus.

If the children

and your

like fairy stories,

MICHIGAN

why not give them a mail-order cata-
logue?

Let there be no doubt about the qual-
ity of either your gift or your wishes.

Don’t expect a mail-order phono-
graph to play “Home, Sweet Home”
very weli.

The chap who gives a girl a mail-
order present won’t give her much of
a home.

The children believe in a Santa Claus
who does business in person and not by
mail.

Let the present Christmas and the
Christmas present both make home hap-
pier.

The best present you could give your
wife would be the first $10 toward a
home.

Buying a Christmas gift you have not
seen is like giving it to somebody you
do not know.

The mistletoe makes a man realize
that the best things in life are to be
had right here at home.

If there ever was a home holiday
it is Christmas and it should be cele-
brated at home with home stuff.

The home store is the handiest place
to do your Christmas shopping—and
your all-the-year-"round shopping.

May good fortune postpone the day
when the children must look into a cata-
logue instead of a shop window!

Don’t laugh at the children for be-
lieving in Santa Claus and then put in
an evening studying a mail-order cata-
logue.

Some houses are trimmed only at
Christmas, while the owners who buy
from catalogues get “trimmed” all the
year.

Girls, what do you think of the fel-
low who gets a wife through a matri-
monial ad? Or a Christmas present out
of a catalogue?

The man who sends a mail-order gift
is thinking more about the price he gives
than the joy he gives. Know all men
by these presents.

Don’t spend much time on a fellow
who buys his Christmas presents from
a mail-order house. A chap who doesn’t
buy from the home stores isn’t likely
to marry a home girl.

A Christmas Hymn.

No tramp of marching armies.
No banners flaming far:

A lamp within a stable.
And'in the sky a star.

Their hymns of peace and gr!adness
To earth the angels brought:
Their “Gloria in Excelsis"
To earth the angels taught

When in the lowly manger
The holy mother maid

In tender adoration .
Her Babe of Heaven laid.

Bora lowly in the darkness.
And nore so poor as he.

The little children of the poor
His very own shall be.

No rush of hostile armies.
But just the h_uddlln? sheep.
The angels smglnP of the Christ
And all the world asleep.

No flame of conquering banners.
No legions sent afar:

A lamp within a stable.
And'in the sky a star.

Margaret E. Sangster.

A Question of Quality.

There are just two things that gov-
ern the price of any article—quality
and supply. There is no article for or-
dinary use that your home merchant
can noi4>uy in the open market. No
mail order house has a corner on good
goods—if it had, it would increase the
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price. There is no quality that the
merchant can not give as well as any
other, if you are willing to pay for it
And there is no living man who can
materially cut the price of any article
without cutting the quality.

Too many people mistake gall for
genius.

IMPORTANT
Retail Grocers

who wish to please
their customers should
be sure to supply them

with the genuine

Baker's
Cocoaand
Chocolate

with the trade-mark.
Registered on the packages.
U.S.i at. off
They are staple goods, the
standards of the world for purity
and excellence.
MADE ONLY BY

Walter Baker £7 Co. Limited

DORCHESTER. MASS.
Established 1780

SEEDS
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POP CORN

Wanted in car lots or less.
Let me know what you have.

H. W. Eakins Springfield, Ohio

H. BECKER
W holesale Produce and Commission
210 Third St. Bay City, Mich.

POTATOES IN CAR LOTS A SPECIALTY

All Kinds of

Feeds in Carlots
Mixed Cars a Specialty

Wykes & Co., “Tr*

State Agents Hammond Dairy Feed

Q. J. Johnson Cigar Co.

S.C. W.
Evening Press

These Be Our Leaders

El Portana
Exemplar

WE CARRY A FULL LINE,
Can fill all orders PROMPTLY
and SATISFACTORILY. & 7~

Grass, Clover, Agricultural and Garden Seeds

BROWN SEED CO., GRAND RAPIDS, MICH.

—ESTABLISHED 1876 —
If you have Choice Dry White Beans, Red Kidney Beans. Brown Swedish
Beans to offer write and mail samples.

MOSELEY

BROTHERS

GRAND RAPIDS, MICH.
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Michigan Retail K rdware Association.
President—Charles H. Miller, Flint.
C_Vi(:e-President—F. A. Rechlin, Bay
t

ty.
S)(ecretary—Ar_thyr J. Scott, Marine City.
Treasurer—William Moore, Detroit.

Cranberries as Hardware Premiuns.

A hardware dealer who wanted to
call special attention to his store and.
particularly, to a new line of stoves
and ranges for w-hich he had just se-
cured the agency, did so in an in-
direct way, which turned out to be
a great success. He picked out a lot
of stew pans—granite ware seconds—
which he was able to buy in quantities
at about seventy-five cents per dozen,
and laid in a supply of cranberries
costing him between seven and nine
dollars per barrel, running seventy-
live quarts of berries to the barrel.
The regular retail price of the two-

quart granite ware stew pan in that
town was twenty-five cents, but he
advertised that he would sell them

at twenty-two cents apiece and give
as a premium with each a quart of
cranberries. He advertised the sale
heavily and sold one hundred and fifty
stew pans, which used up two barrels
of berries. His profit on each sale
was only three cents.

The sale was talked of all over the
country, and brought a great many
women into the store who had never
been there before. He was able to

give his new lines of stoves and
ranges an excellent start.

The day preceding the sale his
principal show window was full of

stew pans, while one corner was taken
up with a barrel of cranberries lying
on its side with the lid knocked off
and the berries pouring out in a
luscious torrent. In the center of the
window he placed a large range with
cooking utensils arranged on top. An
imitation turkey, made of paper com-
position, lay exposed in the oven of
the range, the door being open. On
the front of the store windows he
pasted copies of his newspaper ad-
vertisements of the sale.

Doings in the Hoosier State.
Wrritten for the Tradesman.

The corner stone of the Faultless
Caster Co.’s plant, at Evansville, was
laid December 12 under the auspices of
the Evansville Business Association.
Many citizens attended the ceremony.

The Independent Telephone Co., of
Evansville, has asked the Supreme
Court for a writ of mandamus compel-
ling city officials to grant a franchise to
the company similar to that given the
Cumberland Telephone & Telegraph Co.

Governor Marshall strongly favors a
law creating a Public Utilities Commis-
sion in connection with the Railroad
Commission, a working men’s compen-
sation law, a law providing for a State
workhouse for jail prisoners and a law
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prohibiting the sale of “blue sky pro-
motion” stock and giving the State some
authority over the issuance of bonds.

Wm. H. Bowen, of Brownstown, who
died recently, left a will which provides
that his 200 acre farm, upon the death
of Mrs. Bowen, shall be given to the
State, provided it is used as an agri-
cultural experiment station.

Manufacturers and shippers of Evans-
ville and vicinity, will meet Decembet
20, to organize a branch of the Indiana
Manufacturers and Shippers’ Associa-
tion. Proposed legislation regarding
employers’ liability and working men’s
compensation will be discussed.

A grand jury spent nearly a week
probing into the alleged coal combine
among dealers at South Bend. No in-
dictments were made.

The LaGrange County Agricultural
and Horticultural Society met at La-
Grange and elected Rollin Van Kirk as
President.

The Sibley hardware store, at South
Bend, will be closed, the owners giving
their time to the manufacture of stoves.

South Bend is building a new high
school at a cost of $500,000, which will
include swimming pool, shower baths
and a large gymnasium.

State Forester Deam, in his annual
report, says there is steady progress in
forestry work, although the advance is
not in keeping with that in agriculture,
manufacturing and education. He says
the farmers are neglecting the four-
million-acre forest crop contained in
their woodlots. “The neglect to plant
shade trees in our cities,” the report
says, “and their barbarous treatment
should no longer be tolerated. Credit
should be given the women’s clubs of
the State for taking up the subject. In
our last report the recommendation was
made that the State, as fast as funds
would permit, acquire by purchase such
lands as are not fit for agriculture and
devote them to forestry. This recom-
mendation is repeated with increased
emphasis. Instruction in forestry in
each of the public schools of the State
is urged.”

The City Council of South Bend is
asking the Northern Indiana Railway
Company for better service. The com-
pany is denounced for its system of
transfers, irregular schedules and for
operating small cars, called *“cheese
boxes” by the aldermen.

Plans of a merger of all civic or-
ganizations into a Chamber of Com-
merce are being discussed at Terre
Haute.

A large concern in the East offers
to locate in Terre Haute, provided the
city will guarantee to furnish 100 or
more women workers.

The State Board of Forestry is offer-
ing cash prizes to school children of
the State for best essays on trees.
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The two new Carnegie libraries at
Evansville will be dedicated New Year’s

day.
The Evansville Lumberman’s Club
has elected Secretary Keller of the

its traffic man-
ager. The club endorses the commis-

sion form of government for Indiana
cities. Almond Griffen.

Why Not Have The Best Light?

STEEL MANTLE BURNERS. Odor.
Tess. Smokeless. Make the home cheerful
and bright. Three times as much light aa
an ordinary burner. Every One ‘guar-
anteed. Just what you needl If your
-dealer doesn't keep them send his name
and address with your name and address
and we will mail You as many as you wish

THE STEEL MANTLE_LIGHT CO.
310 Huron Street. Toledo. Ohio

Business Association as

The advertisement reproduced above is running in a large list of select publications.
tainly send customers to your store. Are you prepared to suppl&/ them?
Accept no substitutes, the genuine is stampe

burners at once

If you are not handlin
people the | k
we will make quotation direct to you.

THE STEEL MANTLE LIGHT Co.

these burners

) ou are certainly missing a bigi1 S
will sell by the hundred. 1| %/our obber doesn't handle them, send us his name and
ample Burner mailed to your address. 25 cents.
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The thing that saves the mail order
customer’s job is the fact that only a
few of us are mail order customers.

Never look a gift horse in the
mouth. Get busy and trade him for
a load of coal.

The man who never has occasion
to employ a lawyer ought to save a
lot of money.

THIS AD

Is Creating Business for YOU
Prepare for a Big Demand

1t will cer-
f not. order a stock of our
"STEEL MANTLE, TOLEDO, OHIO.”

thing. When shown to the

310 Huron St., Toledo, 0.

Foster, Stevens & Co.

W holesale Hardware

10 and 12 Monroe St.

31-33-35-37 Louis St.

Grand Rapids, Mich.

SUNBEAM TANK HEATERS

Feed Cutters, Fur Coats, Sleigh Bells

Mr. Implement and Hardware man. will find the above live
sellers right now. We have other winter winners, backed by the
Sunbeam advertising and guarantee—why not get acquainted?

WHICH CATALOGUE SHALL WE SEND?

Implement. Clothing.

Harness. Collars. Trunk. Bags. Blankets.

Brown & Sehler Co.

Home of Sunbeam Goods

AEE &

Grand Rapids, Mich. aSgsUNTAAM

The APEX BREAD TOASTER

THE BEST TOASTER MADE

FOR USE OVER GAS, GASOLINE AND BLUE FLAME OIL BURNERS
Retails at 25¢c with a Good Profit to the Live Dealer

Manufacturers

A. T. Knowlson Company,

Detroit, Mich.
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SUCCESSFUL SALESMEN,

M. A. Miller, Representing the As-
sociated Manufacturers’ Co.

Milo A. Miller was born on a farm
in Elkhart county, Indiana, January
11, 1874. His grandfather was born
in Germany. His father was a native
of America- His mother was of Eng-
lish descent. His father was the
pastor of a German Baptist church.
Mr. Miller lived on the farm until
18 years of age, when he took a
two year preparatory course at the
college at Morris, 111 He subse-
geuntly took a one year course at
the business college at North Man-
chester, Indiana. He then secured a
position as city editor of the Bourbon,
Indiana, News, which was conducted
by S. E. Harris, who stands high
among the newspaper men of Indiana.
He relinquished this position two

years later to represent E. M. Os-
borne & Co., of Auburn, N. Y. His
territory comprised the eight coun-

ties in the Northwestern part of In-
diana- Three years later he accepted
a position as branch manager for the
Singer Machine Co., with headquar-
ters at La Porte, Indiana. After fil-
ing this position for one year he
opened an art store at Ludington.
He relinquished this business at the
end of a year to take a position with
the Middletown Machine Co., of Mid-
dletown, Ohio, covering all the avail-
able cities west of the Mississippi
River. January 1 of this year he en-
gaged to cover the Lower Peninsula
of Michigan for the Associated Man-
ufacturers’ Co., of Waterloo, lowa.
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He opened a branch house here and
carries a full assortment of machines
and repairs manufactured by Ids
house. He keeps four men on the
road during the summer and three
men during the winter, having al-
ready placed desirable agencies with
300 dealers.

Mr. Miller was married February 3,
1899, to Miss Jane Pletcher, of Bour-

M. A. Miller.

bon, Indiana. They have one child,
a boy of 5 years- They reside at
516 Sinclair avenue. He attends Grace
Episcopal church, is a member of the
Masonic fraternity of Valparaiso,
Ind., and Mason City, lowa, Council,
No. 107, U. C. T.

He attributes his

success very
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largely to the tact he acquired while
engaged in the newspaper business.
Mr. Miller is a man of steady
nerve and persistent effort. He is
self-assertive in  manner and has
every confidence in his own judgment.

When Daddy Lights the Tree.

We have our share of ups and downs
Our cares like other folk;

The pocketbook is sometimes full.
We’re sometimes nigh dead broke;

But once a year, at Christmas time.
Our hearth is bright to see;

The baby's hand just touches heaven
When Daddy lights the tree.

For weeks and weeks the little ones
Have ?Iotted on this hour; .
And mother, she has planned for it
Since summer’s sun and shower.

With here a nickel, th re a dime.
Put by where none should see.
A loving hoard against the night
When Daddy lights the tree.

The tiny tapers glow like stars:
They ’mind us of the flame

That rifted once the steel-blue sky
The morn the Christ-child came.

The blessed angels sang to earth
Above that fair country.

We think the sm%above our hearth
When Daddy lights the tree.

The weest child in mother’s arms
Laughs out and claps her hands;

The rest of us on tiptoe wait;
The grown-up brother stands

Where he can reach the topmost branch.
Our Santa Claus to be. i

In that sweet, hour of breathless joy
When Daddy lights the tree.

Our %randpa says ’twas just as fine
In days when"he was young;

For every Christmas ageés through
The hapdpy bells have rung.

And grandpa's head is growing grey.
And yet a boy is he.

As merry as the rest of us
When Daddy lights the tree.

"Tis love that makes the world go round;
'Tis love that lightens toil; i

"Tis love that lays up treasures which
Nor moth nor rust can spoil;

And love is in our humble home.
In largesse full and free;

We all are very close to heaven
When Daddy lights the tree.

Margaret E. Sangster.
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What He’s Going To Get.
“Mother asked me what you wanted
for Christmas, and | told her to give
you something for the house.”

“Oh, you did. And what did you
select—a cut glass card receiver or
a pickle dish?”

A good many of us spend a goo!
deal of time reading about the fall of
Adrianople and never notice that this
town is slipping.

Is this town, like Topsy, just grow-
ing, or are we bringing it up in the
way it should go?

The man who trades somewhere else
because he has “a long head” will have
a short funeral.

Tf you spend your money where you
get it you will be able to get it where
you spend it.

W ater, air and cleanliness are the
chief articles in my pharmacopoeia.—
Napoleon.

Established in 1873

BEST EQUIPPED FIRM IN THE STATE
Steam and Water Heating
Iron Pipe
Fittings and Brass Goods
Electrical and Gas Fixtures
Galvanized Iron Work

THE WEATHERLY CO.
18 Pearl Street Grand Rapids, Mich.

We Are Headed Higher

Our New Store on Ellsworth Avenue

Michigan Hardware Go., Grand Rapids, Mich.
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F1JI AND SAMOA.

Glimpses of the Islands and Their
Population.

Pago-Pago, Samoa, Oct. 25—Leav-
ing Sydney on a small island boat,
on the seventh day, 1433 miles from
Sydney, we arrived at the Fiji group
of islands, the first stop being at Lau-
toka, where the Colonial Sugar Com-
pany of Australia has a large sugar
mill, grinding out TOO tons of raw
sugar every day during six months of
the year. It takes seven tons of cane
to make one ton of sugar. The com-
pany has eighty miles of narrow gauge
road running out through its planta-
tions. The cars hold two and one-
half tons each and it takes 1.000 car-
loads every day to keep the mill going
The raw sugar is shipped to Austra-
lia for refining.

The next day we stopped at another
Fiji island, the port being Suva, and
the next day stopped at another of
the islands, Luvuka. Most of the
traders, storekeepers and merchants
of these islands are English speaking

people. Quite a number of the natives
talk good English and English is
taught in the schools. The native

villages are three or four miles apart
and consist of from ten to twenty
huts built in a semi-circle, with a grass
plot as playground in the center.

1  requested one of the men, a you
native who could talk English, to ask
some of the old men who were ap-
parently 75 or 80 years old, if they
remembered in their boyhood days
of having seen the natives eat human
beings. They said they did, but that
there had been no cannibalism in these
groups for twenty-eight years. The
missionaries, backed up by the govern-
ment, stopped it and a white man
would be just as safe there to-day
as in Grand Rapids.

After a two day trip, we arrived at
the island of Niafou to see a volcano
which had broken out during the last
fifteen days. While we could s.e
evidences of lava down the mountain
sides, it was not in eruption when we
were there, it having quieted down.
This is the so-called “Tin Mail Is-
land.” A steamer, when it arrives
every twenty-eigh days, blows a
whistle and a native comes swimming
out to the boat for half a mile to a
mile, depending on the weather. The
mail in a tin cracker can that has been
sealed water-tight' is thrown over-
board and the swimmer takes it ashore
and the boat goes on.

The Samoa island group is a two-
day trip or about four hundred miles
from the Fiji group and Apia, the
port at which we stopped, is more my
idea of an island town than any we
visited. The towns of the other is-
lands are built up with so many En-
glish buildings, it impairs their pic-
turesqueness. This island is owned
by the' Germans, who control most of
the shipping and stores. The town,
with its native huts hidden by the
cocoanut trees, extends for three or
four miles up and down the water
front and is Fifth avenue to them, the
entire population parading up and
down in the cool of the evening.

This group, as well as the other
islands," is protected by coral reefs.
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These reefs, at low tide, are from one
to three feet above ocean level and
from one to three miles out from
shore, encircling or almost encircling

the island with an entrance here and
there in the reef. These reefs are a
Godsend to the natives, because in
the inner lagoons they can sail and
fish with safety when the waves out-
side would swamp a boat. They also
protect the cocoa nut trees from de-
struction. Were it not for these
reefs, in time of storm, the cocoa nut
trees along the shore would be de-
stroyed.

Kava is distinctively a drink of the
Fiji and Samoan islands. When visi-
tors arrive at one of their native vil-
lages, they are invited in to one of
the huts, mats are put down and the
entire village enters, from the babes
in arms to the great-grandfathefs.
The owner of the home then has his
wife and some of the other friends
make the kava, which they do by
bringing in a flat stone, which they
use for that purpose. This is about

the size of a large soup plate. On
this they place the kava root, which
has been cut into pieces about the
size of a chestnut. Then they take
another round stone, about the size
of one’s fist, and hammer the root
until it is pulverized. In olden days
at these native feasts, the king ap-
pointed the men with the strongest
teeth to chew this root, but for sani-
tary reasons, the missionaries stopped
this practice. After the root is pul-
verized, it is put into a kava bowl,
about the size of a butter bowl, and
enough water added to make a
drink for the number of people pres-
ent. After the water is added, it is
strained through a fiber strainer, made
from the bark of a tree, until the sedi-
ment is removed, in much the same
way we remove pits in straining cher-
ries for jelly. Formerly at these gath-
erings, the first cup of kava was
presented to the most notable guest
present. The cup they use is half a
cocoa nut shell and in some of the
houses where it has been used for a
long time for drinking kava, it is
polished until it looks almost as if
it were inlaid with pearls.

Some of the native friends of the
guests at the hotel furnished a native
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dinner, to which | was invited. It was
served on an up-stairs balcony of the
hotel in banana leaf dishes. The first
course was uncooked sea-food, look-
ing something like angle worms, but
good eating, tasting like shrimps.
Then we had baked bread-fruit, which
is about the size of a cocoa nut and
is yellow like a sweet potato, but not
as sweet. Then we had cocoa nut
which had been baked in an oven un-
til it was soft, which we used in place
of butter on the sliced bread-fruit.
In place of Irish potatoes, we had
tara, which is like a small rutabaga,
but tastes much like our Irish pota-
toes, then chicken which had been
roasted over the coals and kava to
drink. It was a very good meal,
but the natives, when they have the
money, go to town and buy baker’s
bread, so even in their eating they are
becoming Englishized.

The huts of the Samoans have very
fine interiors, the wood work on the
roof showing splendid workmanship.
They are oblong, with palm leaf roofs

and the sides are posts. The rain
is kept out by mats, much the same
as we sometimes have to keep the
sun from our porches in the summer-
time. When the weather is clear, as
it is most of the time, the huts are
open on all sides. The floors are in-
variably small stone, with mats over
them.

The Samoans are a magnificent peo-
ple. The average Samoan is a well
mannered gentlmen, although he
wears a lava-lava, or Kilt, leaving
his bronzed shoulders bare to
glisten in the sunshine. 1 was sur-
prised to see so many of them white
haired and, on enquiry, found that on
Saturdays they plastered their black
heads with lime, that they might ap-
pear on Sunday with a head of yellow
hair. The women wear the lava-lava
like the men and, in addition, a loose
tunic or waist. The colors are vivid—
lemon, green or scarlet. They dress
their hair with crimson Hibiscus.
Many of the better class have dis-
carded the native dress for that of
their English sisters.

The people are so good natured
and happy and the climate is so de-
lightful that Robert Louis Stevenson
spent the last years of his life here.
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The famous Vailima, his home, s
about three-quarters of an hour drive
from Apia, along a beautiful road
shaded by cocoa nut, bread fruit, man-
go and other tropical trees.

The story of the great novelist’s
adoption of Samoa as his home and
his happy life among the Samoans
until the end, in 1894, is too well
know to need repeating. Vailima is
now the residence of the German
governor and has been enlarged and
altered, but still remains substantially
what it was in Stevenson’s day.

One thousand feet above the town
rises the lofty hill where Stevenson’s
grave was dug by his own request.
He had alwiys wished to lie at last
on its airy summit, looking down on
the blue harbor and palm lined shores
he loved so well. On his tomb, of
which | send you photograph, is carv-
ed the epitaph he wrote for himself:

Under the wide and starry sky,

Dig ye the grave and let"me ’lie.

Glad  did || live and gladly die,

And | laid me down with a will.

These be the words that ye grave for me:
Here he lies where he longed to be:
Home is the sailor, home from sea.

The climb to the grave is long, hot
and stiff, and most tourists shirk it
altogether. One wonders how a coffin
was ever carried up and the wonder
increases on remembering that at the
time of Stevenson’s death no practical
path existed, but the love of his
Samoan friends overcame all difficul-
ties. On the day that the coffin was
closed, the chiefs set 500 men to work
and in a few hours a wide pathway
was cleared through the dense tropi-
cal brush to the top of the hill, and
the chiefs themselves—who, as a rule,
shun manual labor—then came for-
ward and carried the coffin on their
shoulders to the top. Such was Ste-
venson’s funeral and to this day the
road is known among the Samoans
as the “Road of the Loving Heart.”

From Apia, Samoa, we took a small
boat over to Tutuila, another of the
Samoan group, owned by the United
States. Its harbor, Pago-Pago, will
be of great advantage to us in the
event of war, as it can be used as a
coaling station. It is a fine harbor.

From here | start on the last lap
of my 22,000 mile journey—seven days
to Honolulu and six days from Hono-
lulu to San Francisco.

C. C. Follmer.

Enthusiasm is one thing and hus-
tle is another.

Safes That Are Safe

SIMPLY ASK US

"Why do your safes save their
contents where others fail?”

SAFE SAFES

Grand Rapids Safe Go.
Tradesman Building



December 18, 1912

ART IN ADVERTISING.

Illustrations an Indispensable Factor

in Forceful Copy.
W ritten for the Tradesman.

The eye seems to have been made
for pictures, everybody loves them so.

That people have always loved pic-
tures is frankly admitted by archaeol-
ogists and students of antique lan-
guages, literatures and customs.

As a matter of fact, pictures are
older than language, older than lit-
erature, older than the art of abstract
reasoning.

Back in the twilight of history when
the eyes of men were filled with won-
der at the new, strange things that
everywhere met their view in the ma-
terial world, the artistic impulse as-
serted itself. Pictures were crude, to
be sure, for the refined technique of
a later period came only gradually
and not without an effort to get it-
self accredited, but they nevertheless
expressed ideas, embodied sentiments,
and communicated impressions.

Some of the oldest narratives re-
corded were told in pictures. Take,
for example, the Egyptian account of
the day’s chase. Early in the morn-
ing, as you observe from the position
of the sun on the horizon, the proud
hunter starts forth with his pointed
spear, folowed by his dogs. Pres-
ently the wild beast is discovered and
the fierce chase is on. Forced at
length to turn on his pursuers, the
wild beast stands at bay. Then the
bold hunter advances and pierces him
with his pointed spear. The next view
pictures the hunter carrying the quar-
ry on his shoulders, followed by his
faithful dogs. And the last scene pic-
tures the hunter telling the astonished
villagers a thrilling story of the day’s
hunt.

Thus men carved in stone, painted
on skins, and drew on pieces of parch-
ment. And the child—in whose men-
tal development the intellectual prog-
ress of the race is epitomized—intui-
tively takes to pictures. Furniture,
wall-paper and fly-leaves of books in
homes blessed by the presence of lit-
tle people frequently bear eloquent
testimony to vigorous though misdi-
rected impulses towards “art.”

As symbols of thought there is a
directness and potency in pictures
that do not attach to words. Whbrds

are symbols of a more abstract and
difficult character.

That is why we enjoy illustrations
in a piece of writing. They clear up
the vagueness of the more abstract
symbols. If the writing be historical
in character, the illustrations help us
to visualize the scenes described on
the printed pages. If the writing is
descriptive or argumentative the il-
lustrations help us to a keener en-
joyment of the place or a better con-
ception of the argument adduced. In
many forms of technical and scientific
compositions illustrations are abso-
lutely essential to an intelligent grasp
of the author’s position.

In general, illustrations lend to the
printed page a charm, and impart to
it an interest, otherwise impossible
to secure. Few forms of writing are
able to get on without any illustra-
tions whatever. The illustration is
a thing of tremendous importance and

*
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of real value. Always, of course, on
the assumption that pictures are real-
ly artistic and true to their prime
function as illustrations.

In few classes of writing are the
illustrative features so important as
they are in advertisements. W hether
one is laying out a general publicity
campaign or advertising a local store,
he cannot make much headway with-
out some contributions from the ar-
tist. Illustrations are used with good
effect in pretty much all sorts of me-
diums—car cards, bill boards, maga-
zines, newspapers, pamphlets, folders,
booklets, catalogues, and multitudi-
nous less pretentious forms of ad-
vertising commonly called inserts.

Because most of the people who
frequent our stores and buy our wares
are not trained to highly abstract and
difficult processes of thought; be-
cause quite a large percentage of
them are children and youth not as
yet given to coldly analytical methods;
and finally because most of them are
extremely busy about their own af-
fairs, and must needs be attracted,
held, interested and convinced almost
against their will—we must resort to
illustrations in order to get the sort
of copy that delivers a punch and
creates a demand for the particular
commodity that we want to sell.

If by common consent all present-
day advertisers were to remove the
illustrative features from their adver-
tisements there would be a tremen-
dous slump in business. People would
be disappointed and shocked. There
would be an awful hue and cry. And
“copy men” all over the country would
be driven to the verge of desperation
in a mad and futile effort to produce
effective copy minus the illustrative
adjunct.

With many big national advertisers
of to-day the illustration is the main
thing. Remove the smiling negro
chef from “Cream of Wheat,” and you
wouldn't have much left. Take out
the little girl sitting on the cake of
soap in the “Fairy” ad, and whod
buy “Fairy Soap?” Remove Mennen’s
likeness from a tin of talcum powder,
and the call for Mennen’s would cease.

The advertiser that gets our atten-
tion and interests us in his proposition
is the man who gives us a niffy illus-
tration.

Try the experiment of watching
people at the news stands or in the
street cars looking over the magazines
and papers, and you’ll be surprised to
see how many of them turn through
the pages looking at the pictures be-
fore setting down to read the printed
matter.

Magazines and books galore are sold
on the merit of their illustrations.

A book dealer of large experience
recently told me that the new books
with beautiful illustrated covers or
“jackets” sold far better than the new
books put out with unattractive covers
or with no covers at all. He said he
sold hundreds of books a year just
on the merit of their “jackets.”

Now the conclusion of all this is
that the effective advertiser is the
man who uses illustrations in his an-
nouncements.

Illustrations are
attention-getters.

eye-catchers and
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They should sum up the argument,
illustrate the printed text, or supple-
ment the assertions made by the
writer.

But they must be good, for a poor
illustration has the effect of queering
the whole story.

Give your artist a succinct idea of
what you want—and then give him
time to work it out.

Let you motto be, not how cheap,
but how good. You will find it eco-
nomy in the end to buy good illustra-
tions.

What is a good illustration? This
is a difficult question to answer, for
there are so many different kinds of
copy to be illustrated. But, in gener-
al this may be said:

The illustration should be truthful.
If the piece of furniture is plain oak,
do not illustrate it as quarter-sawed.
Your illustration ought to harmonize
with your verbal description. If you
describe one thing in the printed text,
illustrate the same thing in the pic-
ture. A 542 inch illustration of a 4
inch cigar is bad advertising because
it tells something that isn’t true.

In the next place, the illustration
should be simple. | mean by this
it should not attempt too much. Select
a few things that you want to bring
out in your illustrations, and then
bear down heavily on these. An illus-
tration that attempts too much detail
is analogous to a display advertise-
ment that’s three-fourths black-faced
type. So much is emphasized you end
up by stressing nothing in particular.
Stick to fundamental simplicity in
your illustrations.

And finally the illustration should
be artistic. That is to say it should
conform to the accepted canons of
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real art. | may not be able to tell you
why | do not like some of those lan-
tern-jawed young men that pose for
the manufacturers of ready-to-wear gar-
ments for swell dressers; but it’s a
fact | do not. If | were an artist
familiar with the technique of art, |

might be able to produce a learned
criticism on this subject. But as it
is all 1 can say is that | don’t fancy
some of these young fellows, and |
have a sort of indefinable prejudice

against the house that hangs their
beautifully tailored garments upon
these lank and cadaverous youth.

They look like degenerates to me.

The intrinsic beauty and technical
accuracy of the illustrations that ap-
pear in some present-day advertising
—particularly in the magazine an-
nouncements of general advertisers—
is a theme that one might expand into
a volume. Concerning advertising il-
lustrations that appear on bill boards
and in the newspapers one cannot
speak quite so enthusiastically; and
yet it is evident that even there is a
grading up process going on.

The truth is well advised advertisers
everywhere are realizing the value of
illustrations as an indispensable factor
in forceful copy. And this increasing
regard for illustrations is rapidly
bringing about the most fruitful era
of publicity the world has ever wit-
nessed. Frank Fenwick.
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TELEPHONE CO.

Klingman’s Sample Furniture Co.

The Largest Exclusive Retailers of
Furniture in America

W here quality is first consideration and where you get the best
for the price usually charged for the inferiors elsewhere.

Don’t hesitate to write us.

You will get just as fair treatment

as though you were here personally.

Corner lonia, Fountain and Division Sts.

Opposite Morton House

Grand Rapids, Michigan

Switzer Glass

Sales Jars

For five years have helped 10.000 up-to-date retailers
sell bulk pickles, oysters, pickled and fancy meats, pea-
nut butter, etc.

Jars, clearest tough flint glass.
I—{iTge cover attachment of non-rusting aluminum
metal.

Cover, polished plate glass.
removed
1 gal. complete, each..

IK gal. complete, eac
3 gaIA [#

mplete, each..
4 gal. complete, each..

Always in place, easily

and stays tilted when raised.

$132 }

167°f .
2110 f E. 0. B. Chicago
260 )

Send your jobber an order 't';)-day for prompt shipment
or we can supply you.

O. S. SWITZER & CO., £725 Chicago
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REVIEW orrie SHOE MARKI1T

Shoe Dealers Welcome the Winter
Season.
W ritten for the Tradesman.

Prolific indeed are the benefits of
the seasons.

Summer with her perpendicular rays
and the heat waves dancing in the sun-
light suggests to our patrons the advis-
ability of buying appropriate footwear,
and we are rejoiced at the calls for tans,
vicis, white goods, and oxfords in light,
porous leathers that impart to the feet
a gratifying sense of coolness.

But when summer has merged into
fall and fall is yielding to winter, then
the cold, wintry soughing of the wind
is music to our ears and the sight of
snow-flakes hurtling through the air
is a vision that fascinates our eyes.

As far as | am personally concerned,
| want to go on record as endorsing
the sentiments of all ancient and honor-
ed scribes who have eulogized the glories
of winter.

Winter doth, indeed, have her com-
pensations.

When there’s a nipping tang in the air
a good many varieties of our festive
disease-germs are far less active and
malevolent. In winter the air is
purer, for the earth covered under a
haevy mantle of snow cannot diffuse
through the air such enormous con-
tributions of dust particles as in sum-
mer.

In winter the appetite is keener, sleep
is sweeter, and our zest in life is greater.
The blood sings merrily through one’s
veins in cold weather, and the vigorous,
healthy man brings to his daily task a
wealth of energy and vim that do not
obtain when the spirit is languid because
of protracted periods of hot, sweltering
weather.

To the man who enjoys home, books
and the fellowship of friends, winter
offers opportunities that summer cannot
boast. How cheerily the open fire burns
when the wind is booming without and
frost-crystals are sparkling in the air!
And what splendid comforts and solid
joys one can find even in the humblest
abode of a wild, wintry night when the
storm demons are screaming through
the air and lashing the boughs of the
trees!

And winter weather means we are
going to have calls for winter shoes.
We may spend many diligent hours try-
ing to turn out copy wherewith to be-
guile the customer into a timely pur-
chase of his winter footwear, but one
cold, driving rain or a single snow storm
can stimulate more buying than the
champion copy-writer can stir out with
all his ingenuity.

And now it would seem as if Nature
had started in to help shoe dealers
throughout the country who are rather
heavily loaded up on winter stock. In

my section of the country we are having
a genuine, old-fashioned winter day. Suc-
cessive flurries of snow have covered
the earth with a chaste, cold mantle, and
the denuded boughs of the trees are
swaying in the wind.

People of our section whose fall or
summer shoes are thin and worn and
altogether inadequate for the rigors of
such weather, are now actively buying
their winter footgear, and business is
good! Do you wonder that shoe dealers
are happy? Of course they are not so
unfeeling as to rejoice at the extremities
of poor people who cannot afford to buy
suitable footwear; but this class of un-
fortunates is happily in the minority.
Most of our people can easily afford to
provide themselves with seasonable
shoes; and the only reason they have
not done so sooner is simply because
they have the habit of deferring their
purchases until they are virtually driven
to them by the asperities of the season.

This habit of procrastinating the buy-
ing of winter footwear until the very last
is altogether too prevalent. People will
have to have their winter shoes sooner
or later; but it would be much better
both for themselves and for the shoe
dealers if they would make up their
minds sooner. They would have a larger
assortment to select from, could receive
more time in the fitting, and could en-
joy' the comforts of adequate foot-pro-
tection at the beginning as well as the
latter end of the season. Cid McKay.

Terse Opinions, Tersely Stated.
An open window is better than an
open grave.

A stitch in the underwear may save
a stitch in the side.

Measles in school are like fire in
the tall grass.

The best spring blood-medicine—
work.

Polluted wellwater can not be puri-
fied by' painting the pump.

God bless the man who first invent-
ed fly-screens.

If your milkman brings y'ou warm
milk, make it hot for him.

A fly in the milk may mean a mem-
ber of the family in the grave.

Good w'ater is more to be prized
than rubies, and clean hands than
much fine gold.

Forget not the cat when the house
is closed for the summer.

A light overcoat is better than a
heavy cold.

Many a cough ends in a coffin.

Is it the odor of sanctity’ you note
in the unventilated church?

A careless spitter with a little cough
is more deadly than a big man with
a revolver.

Teach the children to swim.

The only good fly is a dead fly; the
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best fly is the fly that never was born.
A dirty well is more dangerous than
a dirty kitchen. Ed. Howe.

The man who is compelled to toe

the mark may develop into a chronic
kicker.

There’s no excuse for failure unless
you yearn for the unattainable.

Stock No. 896

844—Brown Hard Pan. 6 inch
907—Black Hard Pan. '10 inch
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HONORBItLT
SHOES

Use Tradesman Coupons

H. B. Hard Pan

Unlined Blucher
No. 896 .$2.35

Brown Hard Pan Uppers
Full Size Bellows Tongue
Three Full Soles

Perfect Fitting. Roomy Last

Cap Toe. Standard Screw

918— Black Hard Pan. 12 inch....... 340
919— Black Hard Pan. 16 inch.. 4 00 *
840—Black Elk, Double Sole. 6 inch .... 2 25

891—Brown Elk. 1: Double Sole. 6 inch.... 2 35
THEY WEAR LIKE IRON

Herold-Bertsch Shoe Co.
Manufacturers “Bertsch” and “H. B. Hard Pan” Shoes
Grand Rapids, Mich.

The Holiday Trade

Are You Ready For It?

We have a full stock of Holiday Slippers and
warm shoes, and can ship on receipt of orders.

If you have not received our catalogue, write us.

Hirth-Krause Company

Shoe Manufacturers

and Jobbers

Grand Rapids, Mich.
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FACE TO FACE.

Some Issues Which Must Be Solved
at Flint.

West Branch, Nov. 16—Arrange-
ments are now being made for the
annual convention of the Retail Gro-
cers and General Merchants’ Associa-
tion of Michigan, to be held in the
city of Flint on February 25, 26 and
27, 1913, and it is safe to say that
this meeting is to be the most im-
portant in the history of the organ-
ization.

Each year some progress has been
made towards the accomplishments of
those objects for which the Associa-
tion was formed but it must be frank-
ly admitted that our possibilities are
far greater than past accomplishments.

The element of foreign competition
is a factor which must be reckoned

with, in the future to an even greater
extent than in the past and material
portion of the discussion at our forth-
coming convention will, undoubtedly,
be devoted to matters pertaining to
the future of the individual retailer.
There are innumerable ways in which,
acting in unison, the grocers and gen-
eral merchants of each town can bet-
ter fit themselves to serve the com-
munities in which they are located and
to hold the trade in their districts
against unjust competition.

The zone system of parcels post
will shortly be in operation and it be-
hooves us, as up-to-date business men,
to plan ways and means by which we
can utilize this legislation to our ad-
vantage, insofar as possible.

There is one object which is de-
serving of and should receive special
consideration and that is the matter
of financing the organization. The
system in force in the past has not
produced an adequate revenue and the
officers have been handicapped for the
above reason in putting into execution
some of the plans which they have
felt were necessary in order to in-
crease the efficiency of the organiza-
tion.

This issue must be faced squarely
by the delegates and, undoubtedly,
will be, for the representative men
from each section of the State will be
in attendance and they may be- de-
pended upon to work out a system
by which ample resources will be
available to perpetuate the work of
this important organization.
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During the next two months it is to
be hoped that the affairs of the State
Association will be given wide public-
ity and will be discussed at the meet-
ings of the various local branches, so
that the delegates will come prepared,
not only to suggest plans for the per-
petuation of the work but also to take
steps to put these plans into operation-

Each year it becomes more appar-
ent that a merchant who is satisfied
to conduct business without co-operat-
ing with his fellow retailers is operat-
ing under a distinct handicap and that
until such time as the grocers and
general merchants as a class take an
active personal interest in the affairs
of their local and State Association,
they can not expect to satisfactorily
solve some of the perplexing problems
with which they are now confronted.

Let us give careful thought to these
issues and make our plans, no matter
in what part of the State we may be
located, to see that our town is well
represented by the best men in our
line when the convention is held in
Flint on the above dates.

W ith an urgent appeal for co-opera-
tion from all Michigan grocers and
general merchants, | beg to remain,

A. C. Neilson, President.

This Town the Best Place to Live.

James Bryce, who has tendered his
resignation as ambassador from Great
Britain in the United States, and one
of the leading political economists of
the world, in a recent address in Phila-
delphia declared himself an enemy of
the large city.

“Great cities are an evil in them-
selves and civilization should, by leg-
islation, and by setting up different
ideals, encourage in their places many
cities of not more than one hundred
thousand population,” declared the
British ambassador.

The famous diplomat of England
has been a close student of the evil
conditions that the large cities breed
and allow to continue. In his “Ameri-
can Commonwealth,” Ambassador
Bryce has shown that he is fully as
well acquainted with the conditions
back of our national growth as our
American political writers, and when
he says that large cities are an evil in
themselves his words carry weight.
Such assertions as these from such
a high authority ought to make the
rural or town resident all the more
proud of the home community, know-
ing that it needs only a little more
boosting, a little more trading at home
and investing at home, to make it
the best place in which to live.

Not Quite the Same.

When | was but a shaver—
Some centuries aago., i
The world was filled with holly, and fir.
And mistletoe. )
My boxlsh blood would tingle
At the mention of the name—
There’s something wrong with Christmas—
It isn't quite the same!

Ah, Time. | fear you've taken
mething in your flight.
That leaves the years less gladsome.
The winter's snows less white:
The world grows bleak and colder.
There's Tess of fire and flame,
There's something wrong with Christmas—
Itisn’t quite the same!

Before you can make some men
pay up it is necessary to run them
down.
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The Greatest Rubber Boot Trade
Builder of Them All

With the White Rubber Sole.

The Agricultural Style is
$3.25 net 30 days.

Grand Rapidsfihoe &Rubberq.

The Michigan People Grand Rapids

We Extend to You

And to all our friends in and out of
the shoe fraternity Christmas greetings and

our best wishes for your welfare and success.

Rindge, Kalmbach,
Logie & Co., Ltd.

Grand Rapids, Mich.
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What Will Be Your Children’s Mem-
ories?

like to think of Christmas
as the children's holiday—the time
when their pleasure is made para-
mount and that of grown-ups is
subordinated-; and, too, as a time when
grown-ups for a brief season become
children again and share in the mirth
and gladness of the little ones.

Wi ith those of us who are now mid-
dle-aged what precious memories clus-
ter about the word Christmas! Mem-
ories touched with the sacred lights
and shadows of the old home life,
throbbing with the heart love of ear-
nest, self-denying fathers and mothers
—we would not part with the precious
recollections for any money. They
go to make up the real riches of life.

Christmas in those days was not the
big, elaborate, burdensome (I hate to
use this word, but no milder one will
answer) affair that in these later days
it has become. True, father and moth-
er planned and economized in order
to fill the Christmas stockings and
deck the little tree; and as we children
became old enough we carefully hoard-
ed our pennies and nickels to buy the
simple gifts we so proudly "brought
forth from their hiding places when
the night before the great day arrived;
but mother was not completely fagged
out with Christmas fancywork and
Christmas shopping, nor father wor-
ried to death over Christmas bills.
Doubtless they were healthtily tired
with unusual exertion, but they were
not exhausted beyond the point of
wholesome, hearty Christmas cheer.

None of us wish to be counted
among those who prate continually of
the good old times, magnifying the
excellencies and minimizing the fail-
ings of the days that are gone; but
down in our hearts do we not have
to acknowledge that in some respects
our fathers and grandfathers had the
better of us? Do we not feel that for
all of our increased outlay of labor
and expense the boys and girls of the
present time are not having really as
good a Christmas as we had? We
don’t like to say so, we don’t like to
think so, but to be honest with our-
selves do we not know that this is
true?

A physician has made the statement
that in the first few weeks after the
holidays he has an unusually large
number of calls from women patients
suffering from illnesses that result
from overwrought nerves. He attri-
butes this to nothing else but the
stress and strain of the Christmas
season, especially to the long hours
spent over embroidery and other kinds
of fancywork—the whole system key-
ed to the highest pitch to get some

We all
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|_' Womans world
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gift of elaborate design completed in
season.

Mrs. Dalcome, who is famous among
her acquaintances for her skill with
the needle, has for some weeks past
been working until twelve or one
o'clock at night on her presents. In
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presents; but they will not forget their
father’s long glum spell, nor can the
cause of it be concealed from their
sharp eyes.

Mrs. Dalcome has a seemingly rea-
sonable excuse for her very unreason-
able overwork at this season. She is
owing a present to so many of her
friends, and she can not afford to buy
things she would consider fine enough
to give in return for the handsome,
costly gifts she has received. So she
makes with her own hands.

Mrs. Rawlinson also has a plausi-
ble reason for making at this season
a demand for money that seems to
her husband excessive. “l want our
children should have things like other
people’s. The girls whom Dorothy
associates with are all getting furs as ex-
pensive as those | have selected for her.

The Christmas Box From Home.

When the sidewalk's lined with cedar and the holly berries gleam.
And the merry Christmas shoppers seem to form an endless stream.
And the small boy's in his glory with his nose pressed to the pane
Of the dazzling toy window where old Santa Claus doth reign.
Then it s Christmas—yes. it's Christmas—and you feel it in the air.
And you feel it in the faces down along the shopping square;

And the mistletoe and cedar lead you far and far away.

And remind you of a caller that is due on Christmas day—

A caller that will reach you no matter where you roam.

That s your good old annual visitor—the Christmas box from home!

There's a noise in the hallway and a creaking of the stair.
And up comes an expressman who looks like he'd love to swear.
His brow is almost dripping and his cheeks are fiery red.

By jinks, it must be books, sir!

It has the weight of lead!"

And you look the address over and you find it's here at last.

With half a dozen labels and a rope to hold it fast:

And it brings the breath of country to the busy, throbbing town
With its crowning wreath of holly and its walnuts rich and brown.
And its little jars of honey all dripping in the comb—

A storehouse full of good things is the Christmas box from home!

Oh. travel-stained and homely is the country Christmas box.

As it s pushed from post to corner by the rude expressman's knocks-
But there's something sort of homelike in the little things it holds—
The golden-yellow heart cakes baked in good old-fashioned molds.
The jars of quince and apple—and you set them on the shelf.

And a little note comes fluttering. "Ma put these up herself.

Jenny sends the citron: and wear these mitten« do.

For granny sat up late at night to knit them just for you!”

By jinks! it sort of gets you. that box of little things.

And a Merry. Merry Christmas, is the message that it brings.

And no matter where you've wandered, from New York clear to Nome.
There is nothing so inviting as the Christmas box from home!

consequence she is extremely irrit-
able. It is not inevitable that little
Mary Dalcome shall associate a cross
and disagreeable mamma with her
memories of Christmas?

There has recently been serious lack
of harmony in the Rawlinson family.
Mrs. Rawlinson set out to provide the
children, Dorothy and Kenneth and
Irene, with gifts far more expensive
than Mr. Rawlinson feels they can
afford. The particular bone of con-
tention has been the furs for Dorothy,
who is a young lady just now enter-
ing society. Even in her selections
for the younger children, Mrs. Raw-
linson has gone beyond her husband’s
judgment of the fitness of things. She
has come out ahead, and probably in
a way the children will enjoy their

Why shouldn’t she have just as good as
the rest? Mrs. Rawlinson asks, her
voice thrilling with defiant maternal
pride.

There it is. Why shouldn’t our chil-
dren have just as good as other peo-
ple s children have? How many of
our Christmas and our general in-
creased-cost-of-living troubles have
their root in this perfectly natural al-
titude of the parental mind.

Granted (what we are very reluct-
ant to admit) that there is something
the matter with Christmas just now,
what can be done to set things right?
No one wants the observance of
Christmas to fall into decay. We
could not bear the thought of losing
it* The year would be too somber
and gray without its spot of festive
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brightness. Neither do we want to
see it becoming each year more and
more commercialized, more and more
an occasion for the display of wealth
on the part of the vulgar rich and
more and more an oppressive levy on
the resources of the poor and of those
in moderate circumstances. How can
anything be done to change che trend
things seem to be taking, to give
Christmas a new slant, so to .speak?

It is easier to suggest a thousand
reforms than to make one, easier to
show the necessity for a wholesale
cutting out of luxuries than to reduce
our own expenses by so much as one
dollar a month. Even hinging at
Christmas reform is a delicate mat-
ter, but one or two very obviously
needed changes may be suggested.
One of them s this: If women of
wealth and influence—women whose
Christmas difficulties are all summed
up in the fatigue of shopping, women
who have the making of social cus-
toms that their less opulent sisters
feel obliged to follow—if these women
would render unfashionable the exchange
of elaborate or expensive Christmas
gifts among friends and acquaintances
outside of one’s immediate family, if
they would make it the thing to send
only some simple token of greeting
and remembrance to all but one's very
nearest and dearest—it would bring
welcome relief to many, very many
overstrained purses and overworked
fingers.

And then—I wonder whether any-
one will listen to so old-fashioned a
preachment as this is going to be—
if parents generally could arrive at the
state of wisdom and good sense which
would lead them to see that in spend-
ing constantly for their children more
than they can afford they are train-
ing the young people to be spend-
thrifts; that indulgence in luxuries
that are in themselves perfectly harm-
less is a habit most difficult to shake
off; that intelligent economy is a
basic part of all sane and healthful
living; then they would have the cour-
age to use a frugality all the year
round that would keep the expendi-
tures easily within the family income.
In such a state of affairs the children
would be pleased and satisfied with
gifts less expensive than anything
that appeals to their present pampered
tastes; the incessant strain and worry
of trying to make one dollar do the
work of two being relieved, there
would be opportunity for the finer
and tenderer things of Christmas; for
the things which give sacred memories
and precious associations; and for the
cultivation of the gentle spirit of Him
in whose memory we celebrate the
day. Quillo

YnCGn Sl It

If you have it in stock

Mapleine
The Havor de Luxe

Order from your jobber oi
Louis Hilfer Co.
4 Dock St., Chicago, 111

Crescent Mfg. Co., Seattle, Wash.
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Buying His Wife’s Christmas Present.

The male shopper walked up and
down the aisles of the hig store look-
ing about him with an expression ot
despair. He knew what he wanted
to buy all right. It wasn’t that. But
he kept wandering about looking at
the saleswomen behind the counters
with all the perplexity of a dog trying
to recall where it has buried a soup
bone.

He stood off to one side staring in-
tently at a busy young creature with
dark bay hair behind the ribbon coun-
ter, and at last walked up within talk-
ing distance.

“Don't you suppose you can leave

here for a few minutes, can you?”
he began in a low tone.

“W-h-a-t!”

“1 say—never mind. | can wait a
minute. 1’ll be back.”

And he rushed away to hide his con-
fusion from the other shoppers. He
did not return, but went over to an-
other aisle and began sizing up people

there, both in front and behind the
counters.

Was the man bughouse? No. Just
be patient and you'll hear all about

it

He kept looking and looking, and
at last his gaze took in a tall young
woman—reasonably young—with a
bunch of small packages tucked under
her arm. He walked up to her, hesi-
tated, and then blurted: “Beg your
pardon, madam, but may | speak to
you for a moment?”

She gave him a look and started to
hurry away, but he was obliged, hav-
ing gone that far, to make good and
convince her of the innocence of his
motives.

“Don’t be alarmed,” he said, catch-
ing up with her. “I’'m not trying to
flirt or get fresh. Honestly, now, I'm
not in the habit of speaking to women

| don't know. Look me over and
you’ll see that I'm well-meaning
enough. But the fact is you-ah, you-

ah, you’re just the same size as my
wife—apparently! And—"

The woman gasped. “I don’t see—"
she began.

“Oh, but I want to ask a favor of
you,” went on the male shopper, more
at ease now. “l’ve looked all over the
saleswomen and the only one that
would do was busy behind the ribbon
counter, but you’re just precisely what
I need—oh, 1 beg your pardon, |
mean you’re just exactly my wife’s
size and can tell me what to ask for.
You see, | came here to buy her a
shirtwaist that she’s been dropping
little hints about, and now that I am
here it’s just struck me that | haven’t
thé remotest idea about her size. I'm
the densest person you ever saw about
such things—don’t even know my own
waist measurement. I’'m  positive,
though, that whatever your size is
would do for her. You may be an
inch taller than my wife, but that’s
about the only difference.”

“It is a little unconventional, isn’t
it?” the woman smiled not unpleasant-
ly. “Still 1 don’t see why | shouldn’t
tell you that my size is—that my shirt-
waists are usually size 36.”

They had been walking down the
aisle and were now right by the shirt-
waist counter.

MICHIGAN

“l had a blue one picked out there,”
remarked the man, “that seemed to
be about what | wanted to get, but
I didn’t know what size it was. See!
That’n lying over there on top of that
pink outfit.”

“Does your wife like that shade of
blue?” the woman asked significantly,
after biting her lip for a moment.

“Why—er—well, of course she
hasn’t seen it,” replied the male shop-
per. “Do you suppose she’d like some
other color better?”

“You see,” pointed out the kind
woman in considerate, half sympathet-
ic tones, “that particular shade of
blue doesn’t go with many other col-
ors. Now, if | were receiving a shirt-
waist for Christmas | should want a
white waist. Of course your wife
may have expressed a preference for
some other color. No? Well, now you
understand it’s none of my affair—and
this is certainly rather informal me
helping you to select something for
your wife, whom | don’t even know,
to say nothing of not even knowing
your name—but | should think any
woman would be delighted with some-
thing like this one, for instance.” And
she reached over to pick up one with
a lot of lace and mosquito netting on
the front of it

The male person enquired the price.
It was $4 more than the blue one he
had selected, but he said he would
take it, and no questions asked.

“Send it out to number so-and-so
such-and-such street, and—oh, that
won’t do. It might be delivered when

she was at home and that would queer
the whole thing. Better send if to
my office. Thomas J. Wingett is the
name, in the Pretentious Building. I'd
carry it but I've got a lot of stops to
make.”

“Wfingett,” repeated the woman af-
ter hearing his name; “there’s a Mrs.
Wingett in our card club. You don’t
happen to be Alice Wlingett’s hus-
band, do you?”

"I sure am,” grinned the man.“She’s
the girl that’s going to get that shirt-
waist off the pine tree next Monday.”

“Well, of all things,” gasped the
kindly disposed woman. “lI don’t
know Alice Wingett so very well,
but I've met her at the club, and it
does seem funny that | should be
helping her husband to pick out a
Christmas present for her. My name

is Cummins. | don’t suppose you
know my husband. He travels most
of the time.”

“Seems to me I've heard Alice
speak of a Mrs. Cummins,” says Win-
gett. “Er—by the way, mebby you’d
better not say anything to Alice when
you see her about—about how inform-
ally we were introduced. She might
think it funny. Like as not she’d
think 1'd been walking up and down
the aisle staring at folks.”

“l have a notion to tell her what
you just said,” gurgled Mrs. Cummins.
“l guess | won’t though. Seems to
me the joke would be partly on me.
Well, | hope Alice likes the shirt-
waist.”

“If she doesn’t she hasn’t good
taste,” grinned Wingett. “I certainly
am obliged to you. If you can’t make
up your mind what to get your hus-
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band let me know, and mebby | can
help you out.”

And he bowed gracefully as his new
acquaintance gathered up her pack-
ages and tripped on her way.

Though doubters doubt and scoffers scoff.
And peace on earth seems still far off:
Though learned doctors think they know
The gospel stories are notso:

Though greedy man is greedy still

And co_mﬂetmon chokes good will.
While rich men sigh and poor men fret.
Dear me! We can't spare Christmas yet!
Time may do better—maybe not:
Meanwhile, let's keep the day we've got!

Staying at home is a virtue few
people try to cultivate.

Si

GRAND RAPIDS BROOM QO
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Showing Goods Without the Usual
Price Ticket.

Even in the clothing stores where a
cash trade is done it pays sometimes to
show goods without the wusual price
ticket. The omission stimulates natural
inquisitveness—that  perpetual  power
which can be used so often to great
advantage by the tradesman. A pros-
pective customer fears less to ask about
the price than about the size or quality
of an exposed article, because it is
a more commonplace enquiry and be-
cause he feels less risk of being ex-
pected to buy as a result of his harm-
less question. Yet, the simple, inno-
cent questions which customers ask so
casually, without being openly invited
to ask them, often prove to be loopholes
through which valuable orders are
drawn. One day a passer disdained to
even glance at a window full of over-
coats, all plainly priced and commended
by ticket. But being in the shop to
buy a collar, and seeing an unticketed
coat slung carelessly across the counter
he, almost thoughtlessly, asked its price.
The subsequent conversation caused him
to invest in a coat which he otherwise
would not have bought.

If the coat had been plainly marked
the customer would not have asked the
price of it. And if the salesman had
introduced the subject himself and tried
to sell the coat without any preliminary
encouragement from his patron, he
would have failed to do so. Because
the customer was one of those not un-
common men who detest to be asked to
buy. Men who hate pushfulness like
poison, but are willing enough to dis-
cover their own wants. Such men are
open to mild persuasion. But only
when they themselves have given occa-
sion for it. Frontal attacks on them
are wasted. They are one class of those
different men who require different
methods. One of the broad types which
are comparatively easy to recognize and

to remember whilst serving. The kind
that likes to lead rather than be led.
Of course, they must really be led,

nevertheless. But in such a way that
they will not think so, but will imagine
that they are doing the leading business
themselves.

The principle can be extended to the
window. Supposing you show a dozen
men’s suits, all ticketed except one.
Other things being equal, the unpriced
one will arouse the most curiosity and
comment. All the rest being priced will
excite speculation as to the price of
the. suit which is not marked. The
omission may tempt a man to come in
with his question about the unmarked
suit, even when he may be secretly
hankering after one of the others which
are plainly priced. It gives him an easy
excuse to open negotiations. The more
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of such excuses you can put in people’s
way the better for business. Through
such aids to introduction you get your
chance to turn the window-gazer’s curi-
osity to your own profit.

If you merely quote the price and let
the enquirer go on his way without
further comment or attempt to sell, he
will thank you and promise to call
again, and you will have lost an oppor-
tunity. But if you display a little
polite uncertainty as to which suit is
meant, yet lose no time in taking it
out of the window, you greatly increase
your chances of making a sale. The
next step is, of course, to get your man
to try on the coat whilst you are
chatting easily and, not pushfully, about
the newness of the cut, the superiority
of the cloth, the usefulness of the color
and the soundness of the workmanship.
This will bring the desirable result still
nearer. For, if you do not sell the
particular suit enquired about, you will
have learned the customer’s wants and
you will have earned the right and the
chance to satisfy him with another suit
from the window or from the stock.
And, if unsuccessful in the ready-to-
wear section, you have still the bespoke
patterns to fall back upon from which
the customer can have his pick of cloth
and order clothes as regards cut and
style to his own personal taste.

In making the experiment of leaving
off the price card care is taken, of
course, not to put the worst made,
ugliest patterned suit unticketed in the
foreground of the display. Nor do
you leave your least saleable coat
slung with studied negligence across
the counter. On the contrary, you
take particular pains to see that there
is something very attractive and de-
sirable about the exposed article it-
self. Some point or points which will
be almost certain to excite interes
and comment. It is the nature of
man to ask questions about what
pleases his eye, but yet does not im-
mediately and completely satisfy his
curiosity. You can think out best for
yourself what precise garments will
best answer this purpose in your own
particular business. The idea is to
get your man to express his views, on
the vantage ground of your shop floor,
where you can learn his wants and
meet his objections. Then you have
a chance to show and sell the thing
that suits him before his interest has
had time to cool. This does not nec-
essitate pressure to buy, which is al-
ways a dangerous proceeding in at-
tempting a sale. You can lighten
your selling talk with cheerful antici-
pation rather than load it with dan-
gerously obvious anxiety. Your chat
will then be far more powerful than
mere pressure, provided it is vitalized
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and barbed with the right suggestions.
—Clothier and Furnisher.

Ready Responses to the Appeal of
M. K. of G.

Port Huron, Dec. 16—I note what
you say in your letter of Dec. 11 and
| assure you it gave me pleasure and
encouragement to read it. | am get-
ting many such letters from the boys
and it gives me a feeling of pride to
know that I am a member of an or-
ganization composed of such men. |

am enclosing several letters which
speak for themselves. If, in your
judgment, they should be published
in the Tradesman, do so. They may

have a stimulating effect upon some
of the members.
W. J. Devereaux, Secl.

The letters above referred to are as
follows:

Chicago, Dec. 12—It is a pleasure
for me to meet this “special,” as in
so doing | feel 1 am promoting the
object of our association. It is a fine
thing to feel that one can reach out
through an association like ours and
assist the family of an associate, if
not a friend. M. B. Rice.

Athens, Dec. 13— am enclosing
my check for $5, as per request. |
wish to state that | have had a stroke
of paralysis and am working on a
none too large salary, but trust I am
in better shape financially, than some
of the widows and children of the
deceased brothers. M. J. Wood.

Athens, Dec. 13—Enclosed herewith
find my check for $5 in answer to your
special appeal of Dec. 10. Am very
sorry to see so many deaths in the
order and | hope the members will
come across promptly and wipe this
indebtedness off the slate immediately.

I wish the order the success it de-
serves. C. L. Wood.
Kalamazoo, Dec. 12—I am in re-

ceipt of your circular letter issued by
the President, Secretary and Finance
Committee of the Michigan Knights
of the Grip, embodying a very worthy
appeal, and | take pleasure in enclosing
my check for $5. | do not ever re-
member of paying $5 more cheerfully
than this to keep the grand order of
the Michigan Knights of the* Grip
gliding smoothly on doing its noble
work. It is fitting at this time of the
year that we stop to consider how
much pleasure it affords us to lend
a helping hand to those dear ones left
by our departed brothers. Post K,
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of Kalamazoo, is doing everthing pos-
sible to make the convention of Dec.
27 and 28 a success and we want to
see everything cleaned up in the way
of death claims for the new year.
John A. Hoffman.

What Have You to Sell?

a DRY GOODS stock; or part of it?

a CLOTHING STORE; or part of it?

a GENTS’ FURNISHING STORE; or part of it>
a SHOE STORE or an odd lot of SHOES?

We Buy anything and everything For Cash and do it
Quick.” Write Today and we'l | be there Tomorrow
PAUL L. FEYREISEN & COMPANY
Mid-City Bank Bldg.. Halsted & Madison Sts., Chicago

We are manufacturers of

Trimmed and
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Comer Commerce Ave. and Island St.
Grand Rapids, Mich.

Holiday Gifts

Plush Robes......cccccoccvviniiciinciinas 11.75to 125.00
Fur Robes.... 7.25to 100.00
Auto Robes... 300to 16.00
Tonneau Robes.... . 6.00to 9.00
Steamer Rugs. 60 x 80 inches.. 4.50to 10.00
Riding Saddles........cccccoocnvcrncns 4.00to 35.00
Riding Crops. 125to  5.00
Bridles 150to 18.00
Coach Whips ... 100to 6.00
Driving Whips.. 10to 1500
Carriage Heaters . 125to 4.00
Fur Coats.......... 16.00to 40.00
Fur Gauntlet Gloves 2.25t0 1000
Fur Gauntlet Mittens.. 200to 4.00
Foot Muffs 400to 6.00
Puttees 200to 350
Cutters and Sleighs.. . 25.00to 80.00
Sleigh and Swede Bells............ B50to 550

Sherwood Hall Co., Ltd.
30-32 lonia Ave., N. W.

Grand Rapids, Michigan

IF YOU WANT

Christmas Goods
Quick

Telephone at our expense
Citizens 4377

Bell

4010

PAUL STEKETEE & SONS

Wholesale Dry Goods

Grand Rapids, Michigan
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What Some Michigan Cities
Doing.
Written for the Tradesman.
Lansing has been selected as the
site for the distributing branch of the
John Deere Plow Co., through the
activity of the Chamber of Commerce

of that city.

Part of the American Electric Fuse
industry at Muskegon has been reviv-
ed in the incorporation of the Ameri-
can Enameled Wire Co. Machinery is
being installed by the new industry.

The Rapid Railway Co. will double
track its line between Detroit and Mt.
Clemens and eventually will lay dou-
ble tracks through to Port Huron.

Building operations continue active
at Battle Creek.

The Kalamazoo Sanitary Package
Co. has bought a site for a new fac-
tory at Walbridge and Parsons streets
and will build a two-story plant, 50x
150 feet.

The Kalamazoo Commercial Club is
urging the passage of the State law
licensing itinerant vendors.

Alma has installed a new electric
lighting system in the business dis-
trict and telephone poles are soon to
be removed.

An electric road between Petoskey
and Cheboygan is being considered.

The Improvement Association of
Owosso favors the boulevard system
of street lights for that city.

The union passenger station at
Alma is being remodeled and improv-
ed at cost of $5,000.

Among the things that Mayor-elect
Marx of Detroit stands for are muni-
cipal ownership of the street railway
system and three cent fares, civil s;rv-
ice for all city departments, municipal
hospital, municipal lodging house,
larger parks and more playgrounds.

An electric road from Fennville to
Saugatuck and Douglas is being talk-
ed of and members of the Lake Shore
Club are confident that cars will be-
gin running by June 1 next.

Contracts aggregating $256,000 have
been let for the new power house of
the University of Michigan at Ann
Arbor.

Blotters have been printed by the
Benton Harbor-St. Joe Railway Com-
pany, with pictures of accidents and
words of advice to children, which
are being circulated in the twin cities,
in a campaign intended to reduce the
number of accidents.

Marquette has adopted an ordi-
nance relative to inspection of meat
and regulating the slaughter of cattle.

Benton Harbor is considering plans
for a garbage reduction plant.

The City Council of Battle Creek
has voted to purchase 2,500 tons of
coal, to be sold at cost by the city to
local consumers. While the Supreme
Court has ruled that a city may not
engage in the coal business, it is arg-
ued in this case that the coal is to
be bought in the interests of public
health, winch is jeopardized by the
scanty supply and higfi prices.

Ludington has petitioned the Pere
Marquette for a new passenger sta-
tion in the downtown district.

Battle Creek is looking into
cost of a garbage reduction plant.

Farmers who trade at Pontiac have

Are
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asked the Commercial Association for
hitching posts.

Jackson has secured a Chicago wom-
an of wide experience as secretary of
its Organized Charities.

An agricultural school lasting five
days will be conducted at Hastings by
professors of the Agricultural College,
beginning January 13.

Manchester has lost its canning fac-
tory, the plant having been sold to
Adrian parties and will be shipped there.

The re-organized Board of Commerce
of Ann Arbor will try to secure the
convention of the Michigan State
Teachers” Association next fall.

Work on Detroit’s new $3,000,000 art
center will begin early next spring. The
buildings will front on either side of
Woodward avenue, between Kirby and
Farnsworth, and will cover an area
more than twice the size of Grand Cir-
cus park.

The Lakeside Board of Trade, Mus-
kegon, has plans for a 10 mile boule-
vard from the heart of the city through
Lakeside to Lake Michigan and a bond-
ing propositon of $100,000 will probably
be voted on in the spring.

Kalamazoo has taken steps toward
converting the block bounded by East
avenue, Mill, Cleveland and O’Neill
streets, into a city park.

Bay City will expend $20,000 in im-
provements at the electric lighting plant
and will engage an expert to give his
advice regarding the wise expenditure
of this money.

A campaign of two days brought the
membership of the Saginaw Y. M. C.
A. up to 928.

Quincy has bought a new dynamo
for the city lighting plant and will
now be supplied with both day and
night current.

The Battle Creek Board of Health
has declared that the city’s present
method of disposal of garbage is a
menace to public health.

The Agricultural College will conduct
a school for farmers at St. John’s,
December 16-21.

The annual banquet of the Marshall
Board of Commerce will be held Janu-

ary 9.
Sparta has turned on the electric
lights again, after being in darkness

nearly a year, or since the burning of
the plant last winter.

Hastings has been hoping and praying
for a new Michigan Central passenger
station for years, but the chances for
immediate relief are mighty slim now.
The great corporation has painted the
old building a pea-green color, thereby
preserving the old relic some years
longer.

There will be a corn and potato
exhibit in connection with the poultry
show at South Haven this week.

The Otsego Commercial Club will
give a banquet January 20, in honor of
the foot ball and base ball teams of
the city.

The Detroit Board of Commerce will
work this year for better transportation
facilities, entry of the Pennsylvania road
into Detroit, reciprocal demurrage and
better freight service, development of
small industries, location of new indus-
tries and development of export trade.

Almond Griffen.
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Mail Order Inconquities.

Did you ever see an animal in a
circus that looked quite as clean, quite
as big and quite as ferocious as it did
on the posters? Do you expect that
any article in a catalogue is going to
look as perfect as the illustration? If
the quality is not as high as you
thought it would be, is the price as
low as you expected?

If you get something from a mail
order house, better take it home up a
back street. You might meet some
neighbor who has done something to
make this town a better one for you
to live in.

There are some wise people who
will not buy a horse until they have
looked at its teeth and felt of its legs;
and then they buy a harness for it
from a picture that they see in a cata-
logue.

Bad will be the day for every man
when he becomes absolutely contend-
ed with the life that he is living, with
the thoughts that he is thinking, with
the deeds that he is doing, when there

23

is not forever beating at the doors
of his soul some great desire to do

something larger, which he knows
that he was meant and made to Jo
because he is still, in spite of all. :he
child of God.—Phillips Brooks.

The less advice a man has to give
the more listeners he will have.

Only a misguided person would at-
tempt to pull a wooden leg.

OFFICE OUTFITTERS

LOOSE LEAF SPECIALISTS

237-239 Pearl St. (near the bridge). Grand Rapids, Mich,

TH XCV Tour Delayed
IV flIAJE i Freight Easily

and Quickly. We can tell you
how. BARLOW BROS.,
Grand Rapids, Mich.

E will carry a complete line of Ladies’ Vests and Union
Suits in "Cumfy Cut” Underwear, for spring 1913, and
kindly solicit your business for same.

TRY US FOR QUICK SERVICE

rsasijCfigy Ggps <

GRAND RAPIDS DRY GOODS CO.

WHOLESALE ONLY
GRAND RAPIDS, MICHIGAN

We Manufacture

Public Seating

Exclusively

I/11turuliCs

We furnish churches of all denominations, designing and
building to harmonize with the general

architectural

scheme—from the most elaborate carved furniture for the cathedral to the

modest seating of a chapel.

~Ldinnlc The fact that we have furnished a large majority of the city
oU IU U IS and district schools throughout the country,” speaks volumes

for the merits of our school furniture.

Excellence of design, construction

and materials used and moderate prices, win.

I ndffP H nln
L.UllgC
quirements and how to meet them.

1] We specialize Lodge. |
11d-T1o Our long experience has given us a knowledge of re-
Many styles in stock and built to order,

Hall and Assembly seating.

including the more inexpensive portable chairs, veneer assembly chairs, and

luxurious upholstered opera chairs.

Write Dept. Y.

American Seating Company

215 Wabash Ave.

GRAND RAPIDS

NEW YORKBOSTON

CHICAGO, ILL.

PHILADELPHIA
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Grand Council of Michigan U. C. T.
tIG(r:andk(:ounselor—John . Adams, Bat-
e

Grand Junior Counselor—E. A. Welch,
Kalamazoo.

Grand Past Counselor—Geo. B. Craw

Petoskey.

Grand Secretary—Fred C. Richter,

Traverse City.

tGtrand Treasurer—Joe C. Wittllff, De-

roi

Grand Conductor—M. S. Brown, Sagi-

Grand Page—W. S. Lawton, Grand

Rapids.

Grand Sentinel—F. J. Moutier, Detroit.

Grand Chaplain—C. R. Dye, Battle

2reek.

Grand Executive Committee—John D.

Martin, Grand Rapids; Angus Mc-

Eachron, Detroit; James Burtless,

Marquette; J. C. Saunders, Lansing.
Mlchlgan Knl%hts of the Grip.

President—C swell, Detroit.

Secretary—Wm Devereaux, Port

uron.

Treasurer—John Hoffman Kalamazoo

Directors—F . a_ly C. H.

PhlIIPps Lapeer urd DaV|son,
. Goppelt, Saglnaw J. Q. Adams.

Banle Creek John D. Martin, Grand

Rapid

Reporting Progress On the Hotel

Sanitation Measure.
Coldwater, Dec. 16—1 have noticed

with more than passing interest the
beautiful bouquets thrown at me by
D. F. McClure, Assistant Secretary of
the State Board of Health, also the
kindly comments on matters of gener-
al interest on the part of Brother Ura
Donald Laird and only regret that |
am not in a position to appease their
craving appetite in the matter of legis-
lation by submitting a detailed copy
of the proposed bill on hotel sanita-
tion. It would be unjust and, per-
haps, disrespectful of me to submit
this bill through the columns of your
journal without first submitting same
to my colleagues on the Committee
and Grand Counselor John Quincy
Adams, as well as the many members
of both houses of the Legislature who
are taking so kind an interest in our
welfare. | think 1 can safely say,
however, that this bill will have the
O. K. of all those directly interested
in it, as well as the Attorney General,
in sufficient time to submit it to your
readers in your issue of the Christmas
number of your journal.

That this bill will, undoubtedly, be
a disappointment to a great many is
no question in my mind, as it is a
foregone conclusion, as expressed by
the Powers Behind the Throne, that
a bill drafted to suit the taste of
everybody or even to attempt to satis-
fy those so kindly offering sugges-
tions would mean a measure that would
simply be impossible to gain a respectful
hearing in the Legislature. To be
brief, in this regard my attention was
recently called by a member of the
Legislature to the fact that in the
building of the great highways
throughout.this country, the contrac-
tor first establishes his grade before
attempting to complete a highway; so
it is with this Committee. There are
many things we should like to have
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included in this bill which, if includ-
ed, would place it in a position where
it would never be reported out of the
committee. As it is we believe we
have a measure that will appeal to
every just and fair minded member
of the Legislature, to which he can
give his support without having any
apologies to make to his constituents.

The suggestions contained in the
article of Brother Laird in the issue
of Dec. 11 are only one or two of the
strong features which appeal to the
average traveling man as requiring
some attention from whatever source
the authority may come, but it would
be a hard matter for the members of
this Committee or the commission un-
der which our bill will be operated to
establish a fixed rate for lodging and
meals, to say nothing of the bath,
and the only remedy in sight at this time
is to give these hotels a wide birth
and in place of feeding at a 75 cent or
$1 a meal hotel, put your feet under
some respectable lunch counter and
take your bath at home. It is only
a question of time when the grafting
hotel man will see his mistake. It
would also be impossible for this Com-
mittee to suggest to the commission
that there be appointed to the office
of Hotel Inspector some man qualified
to pass judgment on the conduct of
cooking and housekeeping beyond the
point of sanitation.

We have our pure food laws; we
have our sanitary laws; we have the
laws over which the Labor Commis-
sioner has jurisdiction; also the laws
governed through the good offices of
the Insurance Commissioner. All
these will be taken care of by virtue
of our bill being operated under the
commission composed of these vari-
ous departments.

John A. Hach, Jr.

Juicy Jottings From Jackson Council.

Jackson, Dec. 16—Saturday evening
was an important one for Jackson Coun-
cil, No. 57. Five candidates were ini-
tiated. Grand Counselor John Quincy
Adams and Deputy Grand Counselor
John A. Hoffman paid us visits and
the Ladies Auxiliary served a banquet.
This meeting was the last one to be
held in the present rooms, for after
January 1, we will be located with the
Odd Fellows in their beautiful new
temple on Jackson street. There was a
large attendance to witness the initia-
tion and the officers brought much cred-
it to themselves in the impressive way
they filled their various stations. At
the banquet Brother Frank L. Day pre-
sided in his usually easy and capable
manner as toastmaster. Senior Coun-
selor Nelson Eddy w'as first called upon
and in a few well-chosen remarks ex-
pressed our appreciation in having
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Brothers Adams and Hoffman with us
from the Grand Council. Brother Eddy
is doing much hard and effective work
for our Council and is showing himself
tactful in uniting our members for a
record year. Grand Counselor Adams
told our Council many nice things and
also made it very apparent in his re-
marks that he is the man on the job
in the way he is handling the affairs
of our Grand jurisdiction, for he is a
master of details and not afraid to
work. The same could be said of
Deputy Grand Counselor Hoffman.
Brother Hoffman has always been ad-
mired by Jackson Council and perhaps
no one in Michigan has been more faith-
ful for many years in working for the
attainment of higher standards for the
traveling man than he has. Mrs.
Beals, President of the Ladies Auxil-
iary, had a sparkling and pleasing re-
sponse when called upon by Toast-
master Day and Mrs. Ralph Howell
added much to our entertainment in
giving a vocabulary from Webster’s and

other dictionaries. Brother George
Pierce, a member of Grand Rapids
Council (but soon coming to us),

showed himself to be a speechmaker
and an ardent believer in U. C. T. ism.
We are looking forward to many more
big meetings and happy social gather-
ings during the winter months.

Brother S. E. Lewis, conductor of
No. 57, was unable to be present, being
confined to his home on account of
sickness. We hope he will soon be out
again in his usually good health.

Brother James McKee, a resident of
this city but a member of Hillsdale
Council, attended this meeting, the first
one he has atended for ten years. We
think he will not stay away that long
again, according to his own remarks.

Grand Counselor Adams visits his
own Council next Saturday evening in
company with Deputy Hoffman, when
you may expect a rousing time, for we
understand that Battle Creek Council is
some admirer of John Quincy Adams.

It means more to be a Grand Coun-
selor to-day than ever before. In fact,
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it means more to hold any office in this
organization now than previously, for
the period of growth and attaining mem-
bers is changing into one of working
out some of the big things declared for
in our constitution. May we have more

men like Adams, Hoffman, Hatch,
Richter, Hammell and many others
whose names can not be mentioned now.

Spurgeon.

Lowest

Our catalogue is “the
world’s lowest market”
because we are the larg-
est buyers of general
merchandise in America.

And because our com-
paratively inexpensive
method of selling,
through a catalogue, re-
duces costs.

We sell to merchants

only.

Ask for current cata-
logue.

Butler Brothers

New York Chicago
St. Louis  Minneapolis

Dallas

REYNOLDS FLEXIBLE ASPHALT
SLATE SHINGLES

HAVE ENDORSEMENT OF LEADING ARCHITECTS

Beware of Imitations.

Write us for Agency Proposition.
oledo Eolumbus

” o
B/\e!tnfl aw LaanmaZDC?'eve and

Milwaukee  Battle Creek  Dayton

incinnati

For Particulars Ask for Sample and Booklet.

Distributing Agents at

oghester oston  Chicairo
Euﬁ%ﬁ) orcester lIgmg L
Youngstown  Syracuse  Scranton

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original manufacturer, GRAND RAPIDS, miCH.
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News and Gossip Around Grand
Rapids.

Grand Rapids, Dec. 16—Another of
131’s dances has gone down into his-
tory and will be long remembered.
This dance was a leap year affair and
was held in the Knights of Columbus
hall last Saturday night. One of the
largest crowds that ever attended a
regular season dance was on hand and
all had a fine time. The ladies took
full charge of the programmes and
selected their partners. Oh! we con-
ceited men. How it did flatter us to
have the ladies ask us for a dance,
serve us ice and see that we had an
enjoyable evening. Too much cannot
be said about how well the ladies
did all the above mentioned things.
Too bad we cannot have another leap-
year ball again for four more ytars.
Tuller’s orchestra furnished the music.

E. C. Miller, of Grand Rapids,
member of 131, and Miss Nina Fay
Noret were married Saturday, Novem-
ber 23, at Hart. The wedding was
one of the prettiest ever witnessed
in Hart. Mr. and Mrs. Miller will
reside at 303 North James street, Lud-
ington. Mr. Miller has gone into busi-
ness at Ludington and is doing fine.
131 wishes them much joy.

It is rumored that Peter Fox chased
a big troublesome gander off his front
porch recently. Ask Mr. Fox to tell
you about it. It is great.

Mrs. C. F. Aupperle has been ill for
a few days. She was unable to at-
tend the leap year ball.

After the dance Saturday night F.

H. Buck gave a little party in his
apartments at the Cody Hotel. Those
in attendance were Mr. and Mrs. R.

M. Richards, Mr. and Mrs. P. H. Fox,
Mr. and Mrs. L. D Lawton, Miss Dora
DuBois, Francis Charles Mooney and
W. L. Fox. Mr. Buck is a fine host
and the party was greatly enjoyed.
Mr. Buck will leave in a few days
for Cleveland, where he will spend
Christmas with his wife, who is there
on account of the illness of her sister,
Mr. and Mrs. Buck will be back sure
for New Year’s eve.

All your Christmas presents bought
yet?

Walter Ryder is behind the counter
for the Jarvis Co., helping them out
during the holiday rush.

The members of 131 are sure being
good, as but few items are coming
in for these columns.

Every Monday morning 600 to 700
traveling men pass through the doors
of the union depot, purchase tickets
and then show the pasteboards to the
gate man and are then directed to
their trains. The trains on the differ-
ent railroads begin leaving at 6:45
and at varying intervals until 8 o’clock.
During this hour and fifteen minutes
the depot is a scene of bustle. The
traveling men and visitors to our city
have to get to the window and secure
their tickets. It takes some time to
do that. In many cases people have
been known to miss trains because
they were unable to secure a ticket
before the train left. Of course, if
you see that you are not going to
have time before your train leaves,
you can tell the police officer in
charge and he will take you to the
head of the line, which is always a
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long one. Remember you have to
show a ticket before you may go
through the gate to the trains and if
you have baggage to check you have
to do some tall hustling. | am not
trying to tell the railroad officials how
to run their railroads, but it seems
as though something could be done
to give one time enough to do the
required things without a lot of wor-
ry. Why not open the down-town
ticket office earlier? That would help
some. Since the ticket office has been
opened in the Morton House, it is
said the agents there complain that
the traveling public does not use that
means of securing a ticket enough.
How can they? The office is not
opened until 8 o’clock—too late foi
one to purchase a ticket and catch
an early train. Perhaps a little extra
help at the ticket windows on Mon-
adays and holidays would help. The
ticket sellers on duty do the best they
can, but they are working under a
handicap when a rush comes. A little
better service to regular patrons is
all that is asked. Please get busy,
railroad officials, and start something.
F. C. Mooney.

Honks From Auto City Council.

Lansing, Dec. 16—Our Ladies Aux-
iliary is growing. Four new members
were received at the meeting last
Wednesday at the home of Brother
and Mrs. W. C. Dudley. The next
meeting will be held January 8.

One of our counselors reports a
generous supply of individual towels
at the Bailey House, in lonia, but
other conditions remain the same.

Brother John Himmilberger has
been troubled with rheumatism for
the past week and, following the ad-
vise of some humorously inclined per-
sons, purchased and wore a metal fin-
ger ring said to possess a curative
influence over this ailment, but so far
it has failed to do the work. Better
get a snake skin, John.

Brother Ward Hill will again rep-
resent the Lansing Bridge & Iron Co.,
commencing April 1. He expects to
cover a greater portion of his ter-
ritory with an automobile.

Brother J. C. Saunders and M. E.
Sherwood, two prominent members
of our Council, have finished their
year’s work and will be at home until
after January 1. Brother Sherwood
says the indications for 1913 business
in the paint line promises to excel
any season since he has been mixed
up with it

We are thoroughly convinced that
there are several hotels in this State
which are able to make a reasonable
profit on the amount invested and,
without the aid of a bar, furnish the
travelers individual towels, well cook-
ed meals, clean and comfortable beds
and keep their rates at $2 per day.
Among which are the Donovan House,
at Morenci, the Hotel Harvey, at Con-
stantine, the Phelps, at Greenville and
the Columbia, at Kalamazoo. Give
us a little time for the rest.

We are reliably informed that a cer-
tain farmer living near Marcellus
wanted to buy an article kept in stock
by one of the local merchants, but
objected to the price which was slight-
ly above quotations in a Chicago mail
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order catalogue. The merchant agreed
to extend the farmer credit, if nec-
essary, but still he wouldn’t buy. Final-
ly he borrowed the amount from this
same merchant and sent a money or-

der to the Chicago house for the
goods.

We notice in last week’s issue some
comments concerning the Taylor
House, at Shepard, which calls to
mind an incident which happened

there one evening last summer, when
the wife of young Mr. Walker asked
him for money. The request was re-
fused in a very disrespectful man-
ner and in tones which the guests
could not help but hear. One of the
guests, not used to hearing such lan-
guage addressed the gentler sex, com-
mented upon it, and for doing so
promptly received a severe jolt on
the jaw from this “bully,” but the
matter didn’t really end with this. A
certain member of Auto City Council
who happened to be present, who has
just enough Irish in his make-up to
enjoy a seance of this kind, promptly
and properly avenged the injured
brother. With such scenes as this
and insanitary conditions, is it any
wonder the house is not liberally pat-
ronized?

mBrother F. A. Donahue, who sells
flour for the Thoman Milling Co., has
moved from Lansing to his farm just
east of Lennon, Shiawassee company,
and thereby hangs a tale. Brother
Dnohue’s father settled on this farm
in 1857 and for several years work-
ed in Flint during the winter
months when nothing could be done
to any advantage in the way of clear-
ing up the land. It was during one
of these winters at Flint that Frank
was born. When he was 13 years of
age his father died, leaving him to
care for his mother and two sisters.
He was handicapped in many ways,
but buckled down to hard work and
succeeded better than many of the
“grown ups.” With considerable pride
he tells how he trained every steer
calf to haw, gee, and come un”er tne
yoke. He had a good yoke of oxen
to sell nearly every year, besides keep-
ing the very best, with which he finish-
ed clearing the 80 acre farm he now
treasures so highly. At the age of
16 he planned and built the then larg-
est barn in the township, against the
friendly advice of well meaning neigh-
bors. A few years later he built still
larger and then had the satisfaction
of hearing them admit the wisdom
of his ways. After building a fine
large house, and planting many shade
trees, which have since grown to be
things of comfort and beauty, he left
the farm with all necessary tools and
stock free from debt, in the care of
others, for the support of his mother,
and entered the commercial life for
himself. Five years ago he bought
the farm outright, giving his mother
a life lease. Two years ago this high-
ly respected lady passed away and
since then, until recently, Frank has
employed a tenant, but as this was
not entirely satisfactory, he has de-
cided to live there himself. Mrs.
Donahue and their son think there is
nothing in the world like this beauti-
ful farm. An invitatiofi is extended
to every member of our Council to
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visit this farm whenever at Lennon
and get a good drink from Brother
Frank’s cider barrel. H. D. B.

The Tradesman is in receipt of a
letter from H. P. Goppelt, chairman
of the Finance Committee of the
Michigan Knights of the Grip, stat-
ing that the responses to the appeal
published in the last issue of the
Tradesman have been very generous.
The Tradesman is very glad indeed to
learn this, because it confirms the
opinion expressed in last week’s paper
that there would be very few members
of the Knights of the Grip who would
default in the present emergency.
Seventeen unpaid death claims are in
the hands of the Board of Directors.
Twenty claims have been paid so far
this year and the seventeen cannot
be paid without the collecting of the
special assessment of $5 on each mem-
ber. There is no reason why any
member should hesitate paying this
money. He is morally responsible, if
not legally liable, to meet the issue
and it would certainly be a wonderful
tribute to the traveling men as a class
and the Knights of the Grip as a fra-
ternity, if every member of the Michi-
gan Knights of the Grip sent in his
check without quibble or controversy.

Jacksonville (Florida) Times: Louis
H. D. Baker, of the Cartercar Com-
pany, with general headquarters in
Pontiac, has arrived in the city to as-
sist in placing the 1913 product of his
factory before the public and will
remain in this state indefinitely. Mr.
Baker is one of the best known men
in the automobile field and is sure to
be a big help to the local dealers in
putting the Cartercar where it be-
longs. Mr. Baker, formerly acted as
state manager of the states of New
York and Massachusetts and it waqs
greatly due to his work in that field
that made the Cartercar one of the
most popular in that section of the
country. This car is handled in this
territory by the Merrill-Stevens Com-
pany and the sales department is
looked after by Mr. Snow, who has
made a good record since going with
this firm. As soon as Mr. Baker gets
everything in and around Jacksonville
he will make a tour of the state.

The Tradesman still hopes that a
considerable number of the 115 mem-
bers of the Michigan Knights of the
Grip who reside in this city will go
to Kalamazoo a week from Friday
morning to attend the annual meeting
of the organization, which occurs on
December 27 and 28. So far, no con-
certed action has been taken in the
matter, but there is yet plenty of time
to get together and arrange for an
attendance that would be in every way
representative of the growth and de-
velopment of the Second City.

Post A, T. P. A, has 108 members
and it is expected that at least fifteen
more members will be added this
month. The Detroit members of the
T. P. A. are getting ready to organ-
ize Post B in that city. The organi-
zation appears to be gaining ground
in all parts of the State where an
effort is being made to increase the
membership.
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Michigan Board 3
President—John_J. Campbell. Pigeon.
Secretary'—W. E. Collins, Owosso.
Treasurer—Edwin_T. Boden, Bay City.
Other Members—E. E. Faulkner, Del-

ton; Ed. J. Rodgers, Port Huron.
January meeting—Detroit.
March ‘meeting—Grand Rapids.

Michigan State Pharmaceutical Associa-

of Pharmacy.

tion,
,dPresident—Henry Riechel, Grand Rap-
ids

First Vice-President—F. E. Thatcher,

Ravenna.

Second Vice-President—E. E. Miller,
/ Nashville.

Traverse City

Secretary—Von W. Furniss,
Treasuréer—Ed. Varnum, Jonesville.
Executive Committee—D. D. Alton,
Fremont; . W. Austin, Midland; C.
S. Koon, Muskegon; R. W. Cochrane,
Kalamazoo; D. G. Look, Lowell; Grant
Stevens, Detroit.

Michigan Pharmaceutical Travelers' As-
. sociation.
President—F. W. Kerr,
Secretary-Treasurer—W .
Grand Rapids.

. Grand Rapids D_ruﬁ Club.
President—Wm. C. Kirchgessner.
Vice-President—E._D. De La Mater.

T_ggcretary and Treasurer—Wm. H

ibbs.

Detroit.
S. Lawton,

Executive Committee—Wm.

| uigle
Chairman; Henry Riechel. Theron

orbes.

Some People Who Come to My Store.
There comes creeping into my dose-

and-price-crowded memory the beau-
tiful spring morning when all the
leathered warblers of nature were
doing vocal stunts in the trees that
would make even a slave to pills and
powders chirk up and feel that the
privilege of staying on earth and work-
ing nineteen hours per diem was a
happy one. 1 gingered up, took a
fresh grip on life, and decided to clean
up everything around the store ‘hat
even looked like work. | could feel
vitality bristling from every pore. |
entered the store, where the porter
had everything shining like a sixty-
cent stage diamond, | hurriedly en-
tered the secluded precincts of my
quiet little office and tackled the
morning mail with all the vivacity of
the proverbial duck that is reputed to
have picked up speed when he spied
a Junebug.
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ling up and down the earth in the
interest of suffering humanity and the
Skinnem Life Insurance Co. of New
York, who were at present writing
a contract that was simply something
unheard of in the matter of benefits
to the assured. It was a double-ac-
tion, six-cylinder, high-geared, quad-
ropneumatic, reciprocating policy, ab-
solutely incontestable, and for an ad-
ditional assessment of ten cents down
and ten cents a week, payable at the
company’s office in New York, the
hereinaforementioned company agrees
to see that the assured gets by
St. Peter at the gate. He was gasp-
ing for breath and fishing for his
fountain pen to show me where to
put my name when | gave him three
seconds to evaporate.

The next disturber of my peace and
dignity as an American commercial
enthusiast was one of those love-dove
little feminine confections, with an
elegant assortment of hand-made
blushes and high-priced hair enough
to make the bearded lady in the mu-
seum dissatisfied with her job. She
cast a scared glance in my direction,
her lip did a tremble act perfect from
long practice when she threw her talk
factory in gear, and | began to absorb
the intelligence that she was selling a
book that should be in every home,
an exhaustive treatise on every sub-
ject, from French-fried potatoes to
foreign missionaries, with a goodly
bunch of polished narrative about how
to manage a husband, also how to
endure life though married past the
aid of divorce court; and, best of all,
this rare volume bound in limp calf in
any color from picnic pink to the dull-
dark-brown that you taste in the cold
gray dawn of the morning after, only
fourteen dollars.

It was here that my powers of en-

I had ripped open about one enve-durance flunked on me, and every bit

lope bearing the pink stamp and a
picture of the father of American
liberty when there appeared, among

the fumes of phenol and iodoform
that were circulating in and out of
my business boudoir, a tall, distin-
guished looking individual, wearing

one of those shiny alpaca coats, an
innocent looking white lawn tie, and
a bunch of vines on the point of his
chin. He looked the part of a Chau-
tauqua warm-wind warbler who is
strong on handing out cute sentences
at the summer encampment at Bould-
er to the usual gathering of feminine
freaks who have no chickens or chil-
dren of their own and no mission on
earth except to peek around in sad
raiment and pant for higher life.

This particular consummation of
the Darwinian theory quickly acquaint-
ed me with the fact that he was amb-

of bad temper and the fighting blood
of my Southern ancestry were
aroused. However, | decided not to
murder her or drown her in her own
blood, so | informed this ninety-
pound consignment of human persua-
sion that | would buy one of these
books, but 1'd not buy two. She
smiled one of those don’t worry
smiles as she crammed the heavy end
of my twenty-dollar bank lithograph
into her overgrown hand-bag, and flit-
ted out, saying she hoped 1'd be
pleased with the work.

Again thinking | was monarch of
all | surveyed, | pounced onto the let-
ter on top of the pile and swore |
would peruse its contents if the house
was bombarded with heavy artillery.
Presently there came a timid knock on
my door, to which I did not respond.
Then came a louder one, and then |
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thought surely the world was having
its finish and quickly opened the door,

fully expecting to meet the recording
angel who was ready to check me up,
but was surprised to meet my young
hopeless, aged five, who had been as-
sailing my door with a box opener
and who said, “Dad, tan’t you hear
nuffin, it’s dinner ready,” whereupon
| realized that another half-day had
gone glimmering into the forever
gone past. This, among a million or
two instances, proves to yours truly
that when a knight of the tile and
spatula says he will or will not do
certain things he is either dippy or a
prevaricator of the most abandoned
type, and take it from me nobody on
earth ,knows humanity who has not
met and interviewed some people who
come to my store. W. H. Cousins.

Souvenirs That Drew the Crowd.

A druggist recently held a two-days
souvenir sale. He gave a cardboard
fan bearing his imprint to every lady,
whether she bought anything or not.
He gave a globe and two goldfish to
everj' purchaser of a twenty-five cent
jar of his cold cream. He gave a
cigar lighter with every purchase of

“The Public
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a dollar’s worth of cigars. He gave
a cup and saucer with every sale of
fifty cents’ worth of stationery. He
gave a bon bon dish, an orange spoon,
or a belt buckle with every box of
fifty or sixty cent candy. Every pur-
chase of 25 cents’ worth of anything
not drawing any other premium got
a coupon good for a five-cent drink
at the fountain. There were several
other premiums. His sales for the
two days were $995. His premiums
cost him $125. This was about 12
per cent, of his gross income. His
prices were not cut. His average year-
ly sales are $12,500. Didn’t he make
money? The advertising of the sale
cost him $13. And that advertising
will have its effect for months. But
he won’t depend on that—he will soon
hold another sale.

Many things may come to the man
who waits, but better things come to
the chap who waits on himself.

The worst that your neighbor does
often seems better than the best you
can do.

A little tip will often cure a waiter
of deafness.

Be Damned”

December 1st.

The season 1is approaching when
zealous expressmen make a distinction be-

tween regular patrons and those who,
agents of Santa Glaus,

as
appear but once a

year, which distinction is displayed by a
forgetfulness of the Glassification and ob-
taining a little higher price than would be

charged the regular shipper.

The same zeal

for increasing the Company’s revenue
spreads to other representatives than those

at the receiving-counter.

In the past, a

smart transfer-clerk has been able to save

his salary through watchfulness.

An old

transfer-clerk of a connecting Company has
been known to recognize the distinction
above referred to, and has displayed his
knowledge through the exaction of a greater
prepay from the transfer point to destina-
tion than the classification card of his

Companv required.

In this connection,

it

would oe well to caution agents at transfer
points that, while they are looking out for

more revenue,
has been obtained,

they can protect that which
through a careful

scrutiny of the charges of connecting Com-
panies for completing transportation.

Yours truly,

Manager Adams Express Co.

This letter was issued by the Adams Express Company, first in 1897

and repeated in other years, either literally or in substance.

The practices

suggested are still in vogue, though doubtless without official consent or en-

couragement.
and alluded to with smiles.
Magazine.

But the above letter is still remembered in the express world
Its spirit has never died out entirely.—American
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MICHIGAN

WHOLESALE DRUG PRICE CURRENT

Acids
Acetic 6 @ 8
Boric 10 @ 15
Carbolic 24 @ 28
Citric 45 ® 50
Muriatic 1%® 5
Nitric 5%@ 10
Oxalic 13 @ 16
Sulphuric 1%@ 5
Tartaric 38® 42
Ammonia
W ater 26 deg. 6%@, 10
W ater 18 deg. .,. 4%@ 8
W ater 14 de”. 3%@ 6
Carbonate 13 @ 16
Chloride ....cccooec. 12 @ 15
Balsams
Copaiba 70® 75
Fir (Canada) 1 00
Fir (Oregon) 25@ 35
Peru .2 ;0@2 40
Tolu 1 25@1 40
Berries
Cubeb 65® 75
Fish 15@ 20
Juniper .. 6® 10
Prickley As 40® 50
Barks
Cassia (ordinary) 25
Cassia (Saigon) 65® 75
Elm (powd. 25¢) 25® 30
Sassafras (pow. 30c) @ 25
Soap (powd. 25c) @ 15
Extracts
Licorice .. 24@ 28
Licorice powdered 25@ 30
Flowers
Arnica .eveeenns 18@ 25
Chamomile (Ger.) 25@ 35
Chamomile (Rom.) 40@ 50
Gums
Acacia, 1st ... 40@ 50
Acacia, 2nd 35® 40
Acacia, 3d 30@ 35
Acacia, Sorts @ 20
Acacia, Powdered 35@ 40
Aloes (Barb. Pow) 22@ 25
Aloes (Cape Pow) 20@i 25
Aloes (Soc. Powd.) 40@ 50
Asafoetida . 100@1 25

Kino .. @
Kino, Powdered.. @
Myrrh s @
Myrrh, Powdered @
Opium e 8 00@8
Opium, Powd. 9 00®9
Opium, Gran. 9 25@9
Shellac .coovvvvene 25®
Shellac, Bleached 30@
Tnagacanth 1 00@1
Tragacanth, Pow 60 @
Turpentine ... 10@
Leaves
Buchu .o 1 85@2
Buchu, Powd. 2 00@2
Sage, bulk .. 18®
Sage, %s Loose 20@
Sage, Powdered 5@
Senna, AleX....... 26@
Senna, Tinn. .. 15®
Senna, Tinn, Pow. 20®
Uva Ural ... 10®
Qil«
Almonds, Bitter,
rue ... 6 00@6
Almond, Bitter,
artifiicial .
Almonds, Sweet,
true oo 80@1
Almond, Sweet,
imitation 40@
Amber, crude .. 25®@
Amber rectified 40®

Anise
Bergamot
Cajeput
Cassia

s
Cedar Leaf
Cltronella
Cloves ...
Cocoanut
Cod Liver..
Cotton Seed
Croton

50

@175

Cubebs @4 50
Erigeron @2 50
Eucalyptus 5@ 85
Hemlock, pure 100
Juniper Berries 125
Juniper Wood.. 40® 50
Lard, extra .... 85@1 00
Lard, No. 1 ... 75®' 90
Lavender Flowers @4 00
Lavender Garden 85@1 00
Lemon ... s 2 50
Linseed, boiled bbl 45
Linseed, raw less 52
Linseed, raw bbls. 44
Linseed, boiled less 49® 53
Mustard, true..4 50®6 00
Mustard, artifi’l 275®3 00
Neatsfoot . 80®" 85
Olive, 250@3 50
Olive,

_yello 60
Olive, Malaga,

green ... @1 60
Orange, sweet ..3 50®4 00
Organum, pure 1 25®1 50
Origanum, com’l 50® 75
Pennyroyal 2 25®@2 50
Peppérmint .00 @3 75
Rose, pure ... 16 00@18 00
Rosemary Flowers 90@1 00
Sandalwood, E. I. 6 25® 6 50
Sassafras, true . 80® 90
Sassafras, artifi’l 45® 50
Spearmint 6 00®6 50
Sperm 90®1 00
Tansy 4 00
Tar, "USP 25 35
Turpentine, bbls. 44%
Turpentine, less 46% 52
W intergreen, true 5 00
Wintergreen, sweet

_ birch .. 200@2 25
W intergreen, art’l 50® 60
Wormseed gﬁ 00
Wormwood 8 00

Potassium
Bicarbonate 15® 18
Bichromate 13® 16
Bromide .. 40 50
Carbonate .12 15
Chlorate, xtal and

powdered ... Zg 16
Chlorate, granular 16 20
Cyanide 0® 40
lodide ... 2 85@2 0
Permanganate .. 15® 30
Prussiate yellow 30® 35
Prussiate, ‘red .. 50@ 60
Sulphate ... 15® 20

Roots
Alkanet ... 15@ 20
Blood, powdered 200 25
Calamus ..o, 35@ 40
Elecampane, powd 15 20
Gentian, powd... 12 15
Ginger, African,

_ powdered __ 15® 20
Ginger, Jamaica 200 25
Ginger, Jamaica,

C?owdered ... 2C) 28
Goldenseal, med. 16 50
Ipecac, powd. .. 2 75®3 00
Licorice 12@ 15
Licorice, powd. 12@ 15
Orris, powdered 20 25
Poke, owdered 20 25
Rhubarb ... 75%1 00
Rhubarb, powd. 75@1 25
Rosinweed, powd. 25 30
Sarsaparilla,

ground 45
Sarsaparilla

%round 30
Squills 25
Squills, pow 60
Tumeric, powd. 12® 15
Valerian, powd. 25® 30

Seeds
ANise i 158 20
Anise, powdered 22 25
Bird, Is T« 8
Canary 5% 7
Caraway 128 15
Cardamon 140% 11 50
Celery .. 45$ 50
Coriander 103 15
Dill 18 20
Fennell 30

laxX s 6%$ 10
Flax, ground 10
Foenugreek, pow. 10
Hemp ™ . 7
Lobelia 50
Mustard, yellow 12
Mustard, black .. 12
Mustard, powd. 25
Poppy . w15 20

uince 11 00

ape .. 10
Sabajdilla . 30
Sabadilla, p 45
Sunflower ... 8
Worm American 20
Worm Levant ., 35

. Tinctures
Aconite 60
Aloes ... 60
Arnica 60
Asafoetida 00
Belladonna 60
Benzoin ... 70

Benzoin Compound 75

uchu ... 90
Cantharadles 75
Capsicum . 60
Cardamon 75
Cardamon, Comp. 75
Catechu . 60
Cinchona 60
Colchicum 60
Cubebs 75

Digitalis @ 60
Gentian @ 80
Ginger @ 60
Guaiac .. @ 60
Guaiac Ammon. ® 70
lodine ... @1 00
lodine, Colorles ®1 25
@ 75
® 60
g 76
60
® 50
@2_00

@7
82 pis)
5

Paints

Lead, red, dré/ %@ 10
Lead, white dry 7% 10
Lead, white oil 7% 10
Ochre, yellow bbl 1 @ 1%
Ochre, yellow less 2 g 5
Putty 2% 5

Red "Venetian bbl 1 @ 1%
Red Venet’n, less 2 ®; 5
Shaker, Prepared 1 5081 60
Vermillion, g. 90@1 00

Vermillion, Amer. 158 20
Whiting, bbl. ... 1@ 1%
Whiting ... 2@ 5
Insecticides
Arsenic ... Gg 10
Blue Vitrol, bbl. 6%
Blue Vitrol less 7® 10
Bordeaux Mix Pst 8® 15
Hellebore, white
ered ... 15® 20
Insect Powder 20® 35
Lead Arsenate 8® 16
Lime & Sulphur
Solution, gal 15®@ 25
Paris Green .... 5@ 20

Miscellaneous

powdered .. 6® 12
Cantharadies powd. @1 25
Calomel 25@1 35
Capsicum 20® 25
Carmine_ . @3 60
Cassia Buds % 40
Cloves ... 25 30
Chalk Prepared .. 6® 8%
Chalk Precipitated 7® 10
Chloroform ... 38® 48
Chloral Hydrate 1 25@1 45
Cocaine ... 15@4 35
Cocoa Butter 50® 60
Corks, list, less 70%
Copperas bbls cwt 75
Copperas, less .. 2® 5
Copperas, Powd. 4® 6
Corrosive Sublm. 25@1 40
Cream Tartar 28® 35
Cuttlebone 25®@" 35
Dextrine 7®
Dover’s Po 00@2 25
Emery, all Nos. 6® 10
Emery, gowdered 5@ 8
Epsom Salts, bbls 1%
Epsom Salts, less 2% 5

t 501 75

........... 2 15

Ib. 12@ 15

mbier . 6® 10
Gelatine .. . 35® 45
Glassware, full cases 89%

Glassware, less 70 & 10%
Glauber Salts bbl.

10
% 1%
Glauber Salts less 2 6
Glue, brown ... 11 15
Glue, brown grd 10® 15
Glue, white 5® 25
Glue, white grd IS® 20
Slycerlne 3® 85
\ 120 1
'I\_/%/copdlum 60® 75
aCe e 80® 90
Mace ?owdered 90@1 00
Menthol ... 16 00@17 00
Mercury . 85® 90
Morphine, all brd 4 55@4 80
Nux Vomica .... 10
Nux Vomica pow 15
Pepper, black pow 20® 25
Pepper, white .. 25® 35
Pitch, Burgundy 10® 15
Quassia .. 10® 15
Rochelle Salts ,23® 26
Saccharine 2 00®2 20
Salt Peter . ® 12
Seidlitz Mi 200 25
Soap, green .... 15® 0
Soap, mott castile 10@ 15
Soap, white castile
CaASe  .vvererna X @6 25
Soap, white castile
less per bar 65
Soda Ash ... 1% 5
Soda Bicarbonate 1% 5
Soda, Sal ... Rt 4
Spirit Camphoe .. 75
Spirit Cologne ..2 80@3 00
Sulphur roll .... 2%@ 6
Sulphur Subi. ..2%® 5
Tamarinds ... 10® 15
Tartar Emetic .. 40® 50
Turpentine Venice 40® 50

Vanila Ext. pure 1 00®1
Witch Hazel .... 65@1
ZInz Sulphate ... 7®

TRADESMAN
Our Home—Comer Oakes and Commerce
Our sales of druggists’sundries and holiday goods for the
season of 1912 has been far beyond our expectations. We

are yet equipped and stocked to take care of the belated
buyer, and can only say that the season is nearly over for
this class of goods, and if ?(ou contemplate making us a visit
for the purchase of these lines then the earlier you call the
better we can serve you.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

Let Wilmarth Furnish

Your Show Cases

The IYU ifaatL, y ne

Embraces the latest and most up-to-date features in medium
priced, wood frame show cases as well as the very highest
grade type of wood frame and all plate glass construction.

We are prepared to make prompt delivery on all our
regular styles. Our prices will interest you and our cata-
logue of department store equipment should be in the hands
of every progressive merchant

Wilmarth Show Case Co.
1542 Jefferson Ave. Grand Rapids, Mich.

Pittsburg Salesrooms Chicago Salesrooms
7th Fl. House Bldg. 233 W. Jackson Blvd.
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing, CHEWING GUM. Extract Sweet Goods
and are intended to be correct at time of going to press. Prices, however, are /4ams sBa'%C'f)taJaCk - 22 Holland, %’rogsrsf’ boxes %5 Animals . 10
liable to change at any time, and country merchants will have their orders filled at Beeman’s Pepsin ... 5 Hummel’s foil, 34 gro. 85 Armada Cakes 8
market prices at date of purchase. Eg|gant Visiei Ehivs 1 %8 Hummel s tin, A’ gro. 143 Atlantics . 12
- CONFECTIONS Atlantics Assorted ....12
Colgan Mint Chips .... 60 aStick Candy Avena Fruit Cakes ...12
ADVANCED DECLINED Dentyne 110 stand®idk S0 . Bonnie Doon Cookles 10
i Flag Sp Standard H H : Bonnie Lassies .10
Qs Beans i SR Tl RO el
Flour Sen$Sen )(Jars 80 pkgs, 55 Jimbo, 32 Ib... gajrrnngolesiiin cans %5
......................... Extra H H -
pearmint Vb ars, 2 Boston Cream” . Cameg Biscuit Asstd
P 1 Big Stick, 30 Ib. Cameo Blscu|t Choco-
Spearmint, 3 box Jars 165 X
Trunk Spruce 55 Mixed Candy late, cans ... 25
yu SB S Tu Egéévﬁgeeés.scﬁffmtw o
Zeno 55 Fo e (05 L ECENIA  BISCUTL o
Special . 0 Chocolate Bar, cans ..18
|ndeX tO Markets b05x tig?ses one kind, 3¢ per Conserve 'Jgu. Chocolate Drops ............. 17
CHICORY Royal 0/S Chocolate Drp Centers 16
By Columns Ribbon .14 = Choc. Honey Fingers 16
AMMONIA Clams u - . Broken sa Chocolate Rosettes, cn 20
oz. Little Neck, lib. Cut Loaf L] glf Circle Honey Cookles 12
Col. 12 0z. ovals 2 doz. box 75 Little Neck, 2ib. Leader ga|] Cracknels .. |

A AXLE GREASE Clam Bouillon Kindergarten 11 Crackermeal .
. Frazer’s Burnham’s, 34 p French™ Cream Crystal Rosettes
Ammonia .. 1 lib. wood boxes, 4 doz. 3 00 Burnham’, pts Hand Made Creams ..17 Cocoanut Taffy
Axle Grease 1 lib. tin boxes, 3 doz. 235 Burnham’s qts. - Premio Cream mixed 14 Cocoanut Drops
3341b- tin boxes 2 doz. 4 25 Corn CHOCOLATE Paris Cream Bon Bons 10 Cocoanut Macaroons 18
B 10tb. pails, per doz. ..6 00 Eair alter Baker & Co. Fancy—In Pails Cocanut Hon. Fingers 12
Baked Beans . 1 151b. pails, per doz. .7 20 Ggod . Germans Sweet .. 22 Gypsy Hearts . Cocoanut Hon. Jumb’s 12
Bath Brick . 1 251b. pails, per doz. ..12 00 Fancy" N Premium 32 Coco Bon Coffee Cakes, Plain .11
Bluing- ....... J BAKED BEANS Caracas ... 23 Fudge Squares Goffee Cakes, lced .12
Brea fast Food 1 No. 1, per doz. 5@ 90 French Peas Hershey’s Almond 5c .. 85 Peanut Squares .. rumpets PRI
Brooms .. 1 No. 2, per doz... 75@1 40 Monbadon (Natural) Hershey’s Milk, 5c 8 Suglared Peanuts D'g"ﬁ Marshmallow 16
Brushes 1 No. 3, per doz. ..85@1 75 per do 245 W alter M. Lowney Co. Salted Peanuts praakes o i ;
Butter Color 1 BATH BRICK Premium, 34s . 27 Starlight Kisses inner Biscui -
; No. 2 150 Premium, 34s 27 Lozenges, plain Dixie Sugar Cookies .. 9
c ENGHS o % No. 2 Fanc 235 ) Chamglon ’()Zhocol'ate 12 Domestic™ Cakes . 834
BLUING o y CLOTHES LINE Eclipse Chocolates ....15 Eventide Fmgers .
Candles . Jennings’. Hominy per doz. Eurbke CRuolRles 1R Extra Wine Biscuit
Canned Goods 1*2 condensed Pearl Bluing Standard i 8 No. 40 Twisted Cotton 95 Ghampion Gum. Dro 'é' 10 Family Cookles 34
Carbon Oils 2 small C P Bluing, doz. 45 No. 50 Twisted Cotton 1 AnlsepS uares P 10 Fanc |n/§er Wafers 12
gﬁ[eseusz - % Large, C P Bluing, doz. 75 No. gg Tw!steg gotton 1 - Fig Cake Assorted ....12
Chewmg' z BREAKFAST FOODS 1. 1b Ng. @ EWI‘Sdted Cotttton % . Fig Newtons .......... 1
Shane  pestieo, Biscuns 0008 gg  Pronic s No 0 Braided Gotion T ol Cleam G Hans 13 Fluted Cocoani Bar il
Choicntate 5 Bear Food, Pettijohns 195 _ackerel No. 60 Braided Gotton 1 Golden Waffles ... 14 F”’Sted Greamsc. ----- KieT 8
Clothes L 3 Cracked Yhnieat, 24-2 2 50 Mustard, . " 80 Bralded Cotton 5 Red Rose Gum Drops 10 roste inger Cookie
v Cream of Wheat, 36-2 4 50 Mustard. ) ralhe d° on Auto Kisses .. .14 Fruit Lunch, Iced .. 10
Eocoaniit” 3 Cream of Rye 24-2 .3 00 Soused, & gash gord 1 Coffy Toffy . . Gala Sugar Cakes 1)
Coffee ... % Egg-O-See Wheat ___ 275 Soused, 21b. T e ke oo -2 Molasses Mint Kisses 12 8!”99r Gems gg’g
eosection j Posts Toasties, T. Tomato, lib 2150 No' 72 Jute | 1 Fancy—In 5tb. Boxes Grg g'm gmrasékecres —3
Cracked Whe »  No. 2 280 Tomato, 21b... 280 No. 60 Sisal : old Fashioned Molas- Gl snans Famiiv™" 834
Crackers ... 6 ) 80 Mushrooms Galvanized “Wire ses Kisses 101b. bx. 130 gip9er 2naps Lamiuy ..
Cream Tartar -6 Earimose. AT 28 Hotels . @ No. 20 each 100ft. long } (Erange gellles Raeng>nap -
D Grape Nuts % 70 Eﬂggﬂg No. 19, each 100ft. long O(leyanash?ounr:d Ginger Snaps NTBTE
. . Grape Sugar Flakes .. 2 50 ! COCOA hound drops S?_:J
Dried Fruits ... 6 Sugar Corn Elakes .. 2 50 . aker’s 37 p H.
Hagdy Wheat Pood 5355 Cove, lib. Cleveland ) i P%ppermmt op; 70 Pla
F Postma’s Dutch Cook 2 75 COve. 2ib. Colonial, 34s 35 ﬁ amp'gﬂogh?ﬁ arr?gs TR Cookles
farinaceous Goods .... 6 Holland Rusk ... 320 P Colonial, 34s 33 Dark, No. 12.. 110 |
Fishing Tackle .. 7 Kellogg’s Toasted Rice Plums i, Epps Bitter Sweets, H H Cookies, Molasses
Flavoring Extracts 7 BisCUit _.ooovveninenns 330 Pears in Syrup Hershey’s 34s Brilliant Gums, Crys. 60 1y C8d s
Flour and Feed 7 Kellolggs Toasted Rice No. 3 cans, per doz. ..1 50 Hershey’, 34s — A. A. Licorice Droys 1 09 Household cookjes .... 6
Fruit Jars 8 FlaKes i 2 80 p Huyler . p Household Cookies, Iced 9
eas Lozenges, printed ... 65
Kellogg’s Toasted W heat M arrow fat 1 15 Lowney, %s Household Cookies,
G BiSCUIt  oovvvressriiisrnnnns 330 Early June 1 25 Lowney, 34s ILrgzengeIs plain gg Molasses, Plain 8
i Krinkle' Corn Flake .1 75 Early June sifted 1 45@1 55 Lowney, 34s ... perals Hippodrome Bar 12
Gelatine ! y @ Mottoes
Grain Bag ‘Ma“l Brleakkfast Food' g;g Peaches \L/owne 5t Ib. caalns G. M. Pe noney ljmggis Als dce 12
aple AKES s H an outen, S one umbples ce
H Mabie Corn Fiakes ™ 2@ Rie e 908% £ van Houten, 345 ... 18 Hand ’wd$ Crms 80@90 Assorted oo 12
erbs s Minn. Wheat Cereal 3 75 : Dinea ple xan l-'|_|outten st St’ﬁ%’g Rogk Honey Jumbles. Plain.. 12
Hldes and Pelts 8 él rain w%d """"""" d 42 Grated . pp 2 10 Waenbb outen, 1s Wmtergreen rm”%’. Tlak_?_s_ . .
alston eat Food 4 60 r peria
Horse Radish 8 Ralston Wht Food 10c 1 45 Sliced 2 60 Wilber, 34s . 33 Jack Frost Gems 8
Saxon Wheat Food .. 2 85 Pumpkin Wilber, %s © % Cracker jatk Jonnie ... . 834
Shred Wheat Biscuit 3 60 Fair .. . 80 COCOANUT Glg%\ﬂes 5C pkg. cs. Jubilee Mixed 10
L% Triscuit, 18 ... 180 Good 90 Dunham’s per Ib. Oh My 100s ... 3 60 Kream Klips .. .25
Plllsburys Best Cerl 425 Fancy 1 G 34s, 5lb. case . 30 Cough Drops Lady Fingers Sponge 30
Post Tavern Special 2 80 Gallon .. 2 15  34s 5ib. case .. 29 Putnam Menthal ....1 00 Leap Year Jumbles ..18
uaker Puffed Rice .. 4 25 Raspberries 34s, 15th. case 29 SMith Bros...oo. 125 Lemon Biscuit Square 834
Mapleine 8 uaker Puffed Wheat 2 85 giandard @ 34s 15th. case 28 Lemon Thins ..
Mince M eat 8 8uaker Brkfst Biscuit 1 90 Saimon Is,  151b. case 27 Almond'\éugsarr;Ng%I; 18 I. emonW afers
Molasses g Quaker Corn Flakes .1 75 \yarrens, 1" Ib. o ..2 30 34s & %s 151b. case 28 Almonds. Doago! 17 Lemona ..
Victor Corn Flakes ..2 20 Scalloped G 19 Mace Cakes . 8
M ustard . 8 ) b Warrens, 1 Ib. Flat .2 40 Scalloped Gems Almonds, California
Washlnq_tlon Crisps ...1 8 pag Alaska 16 75 34s & 34s palls 16 Mandalay .. 10
N Wheat Hearts . 19 pink Alaska ...1 3581 45 Bulk, pails 1434 soft shell B Mary Ann 834
Nuts 4 Wheatena -4 So ' Bulk, barrels™ Brazils 12 Marshmallow Coffee
Evapor'd Sugar Com’™ 0 o .0 g/gcsilnes )75 COFFEES, ROASTED Elllbe’(‘ts 15 CAKE oo
parlor  BROOMS " Domestic, 34 Mistard 2 75 Rio Walnuts sft 173@1g  Marshmallow Walnuts 18
[0 11177 TS — g farior - : Domestic, % Mustard @6% Common 19~ Walnuts, Marbot 16 Mol i«
Jewel 370 Frenc 45 14 Fair .. 1934 Table nits, fancy 16 olasses Cakes -8
P Winne 425 Erench, 34s 7..18@23  Choice 20 Pecans, medium 15~ Molasses Cakes, lced .. 934
Pickles s \F/,VhllttleEBSPeCIaI ggg " Shrimps fanc 21 Pecans, ex. large.. Molasses Fruit Cooklesll
arlor em U Nuts per bu_lced
Ellge?n e g Common W hisk 100 Dunbar, 1st doz.. H'SKIOOW Nuts, per 5 00 Molasses Sandwich
Potashd § Fancy Whisk 125 Dunbar, 1345, doz. Cocoanu Moltled Squares ...
Provisions” § Warehouse .. . 400 ) Succetash Chestnuts, N. Honey Cakes
BRUSHES Govd 20 State, per bu O‘!ﬂmeal
cru - Salted Peanuts ... 12
Ric 9 Solid Back, 8 in 75 Fancy Strawb 25@1 40 Png?l;;grry ] Shelled @ 8;3292 Seon e Laver
RoUed Oats 9 Solid Back, 11 i 95 awberries M b Spanish Peanuts 8@ 834 E] pong y 2
s Pointed EnSs 8 Standard 2 gg Fair aracaibo 24 Pecan Halves I Penny Assorted 834
tov i - Walnut Halves 35 :
Salad Dressing. 9 No. 3 : g5 Choice : + 5 Filbert Meats .. 3p  peanut Gems 15
S'aleratus .. 9 No. 2 1 Mexican
2 NS 1 i 18 choice s ACammols @ P siedd ol
' . 3 60 Pineapple
g No. 8 . 100 CARBON 0”_5 Fancy % Peanuts Pretzels, Hand Made 9
. ir .. :
0 N g 1 Barrels Fa o Fangy H P Suts 6@ e pretiels, Medle) 'S
%8 No. 3 190 Esrfsact(l‘,oaréol. Fancy B Choice, raw, H. B Jum- Pretzelettes,” Mac. Md 8
14 BUTTER COLOR Gas Machine Private Growth . DO @ 6% Eg:g:g 82%'(5'55
g %8 Dandelion, 25c size .. 00 X‘Sl?gl;”g : - CRACKED WHEAT Raspberry Cakes
S?;fgﬁ 10 CANDLES : 2350 Reveres Assorted
3yrups 10 Pamaffine, . .. 10 Short Bean 5@27 Rittenhouse Fruit
yrup Paraffine, 10 Long Bean 24%25 CRACKERS Biscuit 12
T Wicking 20 235 H. 0. G 26@28 National Biscuit Company Royal Lunch 8
Table Sauces 1 CANNAEDIGOODS Snider’s pints, 135 B Brands RO a' Toast 8%4
€a es Fair 24 :
Tobacco 3 31b Standards .. @ % CHEESE Fancy % NoB.C. sl bhl 7 bx. o Saltines” 13
Twine 13 Gallon . 250@2 75 Acme , . 1! exoni . Stead ; g Former name ZephyretteS)
Bloomi 18 Spot N?arket Strong Seymour, Rd. bbl. 7 bx. 634 Sea Foam Bisculit....
\Y 2 1b... . 5081 90 Carson City 81834 ckage Soda Sliced Currant Cakes 10
ViNEGAr oo, 13 Standards gallons 500 Hopkins . 18 New York Basis N. B. C. boxes . .. 634 Spiced Ginger Cakes .. 9
éeans Riverside 1834  Arbuckle Premium 734 Spiced Ginger Cks Ied 10
W Blaked ...ccooovins 85@1 30 Brick glg Lion . Select ... 834 Sugar Finger
W icking e 13 i 85 95 Leiden 15 Mc Saratoga Flakes Sugar Cakes
I 13 70@1 15 Limburger . 819 McLa ghlin’s XXXX sold Zephyre Sugar Crimp ..
W rapping Paper .14 X . 15@1 25 Plneapple 40 @60 to reta|lers only. Mall all SUQHT Squares, large
v Blueberries Edam_ .. 85 orders direct to W. F. N. B. C. Picnic boxes 634 small o
Standard . 120 Sap Msags . 22 McLaughlin & Co., Chica- Gem, boxes 634 sultana Fryit Bisciit 16
Yeast Cake ... 14 Gallon 675 Swiss, domestic . @12 go. Shell Sunnyside Jumbles
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Superba 8% . Peas Less than carlots ... 17 00 Short Cut Clear 21 00®21 50 Y. M. wh. hoop Milchers Moyune, fancy .... 50@60
Triumph 16 Green, Wisconsin, bu. 2 30 Feed. Be 19 50@20 00 75 Pingsuey, mediu 33
Vanilla W afers 17 Green, Scotch, .2 Street Car Feed........... 33 anke 22 00@23 00 Pingsuey, chmce 35
Wafer Jumbles cant; 18 Split, . No. 1 Corn & Oat Feed .33 Pig .. 60 Pingsuey, fancy ...,50@55
Waverly ... 10 Sago gracked corn . % Clear’ 26 00 Young Hyson
R East India 5 oarse_com me Salt Meats Choice ...
In-er Seal G°°d§r doz. German, sacks 5 FRUIT JAR s p Best Meat 13 No. Fancy 48@50
Albert miscuit .0 % German, broken i T Mason, pis. per gro. 5 40 L and N 44 o
ﬁnlmals CUBSCUT 100 apioca Mason, "ﬂ) gal. pergro. 7 60 Pure in tierces ..12%@12% No. 1, Eg;mggg' 'r:naendclﬂ'm—so@%%
B”UWV?OB 'SCIU' I 00 Flake, 100 Ib. sacks .5 Mason, can tops, gro. 140 Compound Lard  8%@ 9 Formosa. choice i
Barone IECUtIt e i- earl 130 |b sacks .5 GELATINE 80 b tubs __advance % Mess. 100" 1Bsc . qggp ormosa, ChOICE ...
remmer’s Butter 00 2 Cox’s, 1 doz. large ..1 75 80 Ib. tubs """.advance % Mess, English Breakfast
camao Biscuit 50 -2 Cox’s, 1 doz. small ...1 00 50 |b- tins ...advance % pMess, Medium

Knox’s Sparkllng doz. 125 20 Ib. pails ...advance % pess, Choice

© e 8
Cheese Sandwich Knox’s Sparkling, gr. 14 00 10 lb. pails ...advance 1% No. 1

Fancy
Chocolate W afers

1

1

i

5 Ib. pails ....advance

Borner S iseaits ©> o 8 NeRons oldud: 92 18 8. Ballsk Jadvance T NG 1 8 ceylon,

Smeked Meats anc
Raust Oyster Crackers 100 %|ny°mrgut‘h' Hook Bhos’ 1% Hams, 12 1b. av. 16 @16% 10 |ps. v/ eMoh TOBACCO
F|g OewI orl1( Fa 1% Plymouth Rock' Plain ~ 90 Hams, 14 Ib. av. 15%%15% 50 Ibs Fine Cut
ive O’cloc ea GRAIN BAGS Hams, 16 Ib. av. 15%@16 10 Ibs.
Frotana .. 100 Cotton Broad Cauge 1g Hams, 18 Ib. av. 12%@15 8 Ibs. BIOt s
Eluit Gake g3 @ NooL 10feet.. Amaskeag " 19 Skinned Hams .15 @15% 100 |ps. Bugle, 16 oz. .
GlngEF féapsk Red No. 2, 15 feet Ham, dried beef 40 Ibs. Bugle, 10c .. 11 08
bl 10e e % 40 No-3 Isfeet. R CR—— 20 @20% 10 [bs Dan Patch, 8 and 16 oz 32

ape c size ... No. 4, 15 feet. 15 California Hams 13 @13% 8 b 1

Graham Crackers, Red No. 5, 15 feet 15 Picnic Boiled Hams
| eabel, 5S¢ size - %0 No. & 15 feet 15 Boiled Hams . 23%@24 ) Fast Mail,
Oeatmmogal Crpackers 100 Ng. g %g ;SS%’ Senna Leaves 25 Minced Ham .12%@130 énlse g Hiawatha, 60
i SA5kr oo 1 NE ¥ HIDES AND PELTS SR e Ganany, Sivins Hiawitie, 56 o8 2
Oval Salt Biscuit 100 Hides y : 2
Oysterettes 50 Green, No. 1 .11% Bologna 217

Premium Sodas |
Pretzelettes, Hd Md. 1 00

Green, No. 2

10%
13

10
Cardomom Malabar 120 No~ Limit, 8 0z...
9% 1g ery
11% Hemp‘ Russian
14

3°  Graham ... 4 60

Mixed Bird .. ji
Royal Toast 100 - Cured, No. 2 . 12 Pork Ojibwa, 10c
Rykon Biscuit 10 gamboo 14 8% per doz. 55 Calfskin, greenNoiTs  Veal 1 plustard white 2 Ojibwa, B¢
Saltine Biscuijt 100 BEATPO0: 16t p d % Calfskin, green, No. 2 13% Tongue .. 11 Rape Gy, Petoskey Chief, 7 0z. 2 00
Saratoga Flakes 150 Bamboo it per oz 8 Calfskin, cured, No. 1 16 Headcheese 9 : Petoskey Chief, 14 oz. 4 00
goﬂal e BtlscBun ;1o amboo per doz Calfskin, cured. No. 2 14% SHOE BLACKING Reach, nd 6H0n8y, 5c 5 78
St G rackers N°8"E 150 FLAVORING EXTRACTS Pelts Boneless Handy Box 49 92 3 3 Red Bell, 8 foil 198
Soda Crackers Select 1 00 Te,ife"n”'e'ggsEEtFac?'ﬁ”e%m -~ @30 Rump, new . Bixby's Royal Polish ~ 8 Sterling, L .5 76
S.'S. Butter Crackers 150 No. 1 F box, per doz. 75 > - 50@100 Pig’s Feet Millér's Crown Polish 85 Sweet Cuba, canister 9 16
Uneeda ,Biscuit ... 8 No 2 F Box, per doz. 90 ShearlmgsT ow 50@100 Y SNUF gwgg{ 5 7963
needa Jinjer Wayfer allow ) .
TJneeda Lanch BI%’CUII 50 Ng §‘T'Ea,?e°rx pee,’d‘é‘iz %;g No. 1 . 6 Scotch, in bladders 37 Sweet Cuba, 1 Ib. tin 4 90
WA Thin Biscit 190 20z Flat F Mperdz 150 No ‘ Fleneh Happie i jars B Sweet CUBR ol1%oiih 2
ZuallZEL Glr%er I:rcll:l;)ls V.50 Jennings D C Brand Waol i h Sweet Burley 5c L&D 5 78
i Extract Mexican vanilla ~ Unwashed, ~ med. g 20 Tripe SODA Sweet Burley, 8 oz, .2 48
Zwieback ... 100 No. 1 F Box, per doz. 99 Unwashed, fine 15 qult%bllss Ilz% i . Boxes ) 50% el Burle))/l' 5% &
£aQther, Package Goods Ng 2E Boxperdoz 140 HORSE RADISH 9 bbls. 80 Ibs. Kegs, English - 4% Sweet Mist, 9% g 5 10
t . (=2 S [0 AN e
Chocolate Tokens ——-250 No. 3 Taper, per doz. 2 00 Casings SPICES
American Beauty 202 Flat per dz. 2 00 JELLY Hogs, per T 35 Whole Spices ‘?'\Q’IgalraMIS[Scs o .5 :;)‘2
Ginger_Snaps . eseem 2 50 51b. pails, per doz. ..2 20 Beef, rounds, set 17® 18 Ilsplce Jamaica ... 9 Tiger, 5C v 00
Butter Crackers. NBC FLOUR AND FEED 15th. pails, per pail 50 Beef, middles, set .,90@95 Allspice, large Garden 11 Tiger, 25¢ cans . "2 35
family package .. 260 Grand Rarmds Grain & 301b. pails, per pail . Sheep, per bundle ... 80 %Ig;lselsa. an;nztlobnar -%7 Uncle Daniel, 1 tb. """ 60
S i raciage "2 2 50 winter Wh%at. JELLY. GLASSES Uncolored Butterine Cassia, 56 pkg. doz. 735 ~ Uncle Daniel, 1 oz .5 22
ypackag Purity Patent 6 70 % pt. in bbls, per doz. 15 Solid Dairy .... 12 gle Ginger. African . 9%
In Special Tin Psckages Surll PV 2 0o % pt. in bbls, per doz. 16 Country Rolls ,12%@18 Ginger, Cochin, Plug
B er doz Sea o innesota 8 oz. capped in bbls Mace, Penang Am. Navy, 16 o0z..... 32
unburst 480 Canned Meats Apple, Ib. butt 38
Wizard Flour 5 40 per doz... 18 Corned beef, 2 b 380 D‘,’ﬂ’mmond Nat Leaf, 2
W izard Graham .. 5 MAPLEINE Corned beef, Ib. .1 95 nd |13 T 60
VVWZFg %ruacnkwl\#::tl - ggg 2 oz bottles, per doz. 3 00 ans} Bee; % IIB . ei gg D,ummond Nat Leaf,
J . oast bee R
Champagne Wafer ™ ms2 50 gUzard Buckwheal .. 440 MINCE MEAT Totted Ham, %s . .50 Bitle oy %
S-orbetto J@® Valle Cny Milling Co. Per case .. 28 Ppotted Ham, ‘L/US .90 Bracer, 6 and 12 ib. . 30
Nabisco J¢5  Lily Whit . 570 MOLASSES Deviled Ham' %s . &0 Big Four, 6 and 16 Ib. 32
estino ... J Light Loaf 510 New Orleans Deviled_Ham, %s .. 90 ” Boot Jack, 2 Ib..o. 86
Eent W dter Crackers 1 z% Graham ... 230 Fancy Open Kettls 42 Potted Tongue, %s .. 50 Boot Jack, per doz. .. 86
Granena Health 2 40 Potted Tongue, %s .. 90 Pure’ Ground in Bulk Bullion, 16 0Z.......coow.... 46
Choice 35 All ] 12
CREAM TARTAR Gran. Meal 160 Good 2 CloflglsceZanaszaalrca . Cllmax Gglden Twms P
Square ig 9 § Ginger, African Days Work, 7 & 14 Ilb. 37

5 5%
3%@4% Mace. Penang

Fancy caddies 41 Voigt’s Crescent % Ib 6"/"éJSE§XRD % Nutmegs. 75-80 Creme de Menthe, Ib. gg

drled fruits Voigts Flouroigt ’ CoUn ROLLED OATS Pepper, Black .. &

les voigts Hygienic OLIVES Rolled Avena, bbls. .4 50 Pepper, White . o

Evapor’ed, Crﬁ)owe bulk 7 \V/thgts I}?_{oyal M “ c ’%Iteel C#t bll?IO Ib. sks. igg FI’Pepp?(r CHayenne _4251 50

atson-mi lnS Him 0. onarch, bblS.......... aprika, ungarian ..

Evapor'ed, Fancy Pkg. 8%  peitection Flou 95 50 Monarch, 90 Ib. sacks 2 00 P STAFSCH gg

Californi Apri L@ -(E,IpldTopSt':I fur’:l... i ég 8ualéer 2153 FReglfIar i. ég Co 36
alifornia ... olden Sheaf Flour .. uaker amily ....

Marshall’s Best Flour 4 85 y Kingsford, 40 |bs 46

Granger TW|st 6 Ib.
G. T. W, 10% & 21 Ib. 36

Kansas Hard W heat

i 1 0, Kentuck Navy, 12 Ib. 32
Worden Grocer Co. 35 Silver Gloss, 16 3lbs. .. 6% y y

i Keystone Twist, 6 Ib. 45
35 Silver Gloss, 12 6ths. . 8% Klsyme 6 '1h B

Maple Dlp, 20 o .
Merry Widow, 12 1b. 32

Snider’s, large, 1 doz.
Snider’s, small, 2 doz.

Muzzy

ERATUS

48 lib. packages
Packed 60 Ibs. in box.

Arm and Hammer ....3 00 1 31b. packages

Muzzy, 20 lib. pk
uaker BApToser %5 4o Columbia, %6° Pt w2 2 Muzzy! 0 6. "ol Home BT 1%&'?0 @
éuaker cloth 5 50 80|Ukmb'a Il pint .. 228 K-GIO?S d JociFeyTarlpG \glst 40
urkee’s, large, . ingsfor .
uaker, Buckwheat, 5 50 Durkee’s. sm%ll 525 Silver Glossg40 libs. . 7% %— 5% & 11 |b 3
2
1

Muirs—Choice, 25 Ib. b 9 American Eagle, %e .5 10

b
Muirs—Fancy, 25 Ib. b 10 ~ American 6, %s"5 00
Fancy, Peelgd, 25 b, 18 American Eage %s ..4 90

Spring Wheat

Nobby Spun Roll 6 & 3 58
Peel Roy Baker Wyandotte, 100 %s, .3 00 &3,615 packages Parrot, k2l 34
Lemon, American --—- 12%  Golden Horn fam||y 5 00 PICKLES 501b. boxes Parrot, 20 Ib 2!
Orange, American — .12%  Golden Horn bakers ..4 90 Medium SAL SODA SYRUPS Patterson’s Na»t. Leaf 93
Raisins Wisconsin Rye ... 400 Barrels, 1200 count -.7 75 Granulated, bbls 80 Corn Peachey, 6-12 & 24 Ib. 40
Cluster, 20 cartons ——2 25 Judson Grocer Co. Half bbis’ 600 count 4 38 Granulated, 100 Ibs."cs. 90 pyrrels Picnic Twist, 5 lb, ... 43
Loose Muscatels 3 Cr 5% Ceresota, %s .. 550 5 gallon kesgs pES—— 2 G Granulated, 36 pkgs. ..125 Q{jif B:pg{ H::gz:gﬁ 4§F 7d(ltz) gg
Loose Muscatels 4 Cr 6 Ceresota, %S 5 70 mall SALT Blue Po‘l)o 3 %os FUA
L. M. Seeded, 1 1b. 6% @7  Ceresota, s ‘560 Barrel - Blue P
. eede b @ 0S ... Half barrels Common Grades Bl Redicut, 1% 0Z........ 38
California Prunes Worten Grocer”Co. 5 gallon 100 3 Ib. sacks .........2 40 Bi4e Red Lion, 6 & 12'ib." 30
90-100 boxes. Wingold, %s cloth 5 40 60 5 Ib. sacks .. 225 R lée Scrapple, 2 & 4 doz.
80- 90 251b' boxes. g 6% Wingold, Via cloth 5 30 Barrels . 28 10% Ib. sacks .2 10 Red Sherry Cobbler, 8 oz 32
70- 80 251b. boxes.. \ingold %s cloth .5 20 Half bar e Sacl'zs Red 3 Spear Head, 2oz . 4
- : ingo 0S aper ... sacks . e e.er ea 0 0Z.
8 B BN whelo per 5 O ga”"”kuS‘éf § Red Karo, No. 10702 17 SPS figad, 7.0z,
20- 50 251b. boxes.® 9  Bakers’ Patent 505 Ba eI 14 56 56 Ib, dalry |n Qrill bags 40 Pure Cane Sq. Deal 7, 14 & 28 Tb. 28
Wykes & Co. Ha 8 00 28 Ib. dairy in drill bags 20 ] Star, 6 12 & 24_Ib.
FARINACEOUS GOODS Sleepy Eye, %s cloth 550 5 325 5 Standard Navy, 7%, 15
) ~ Beans Eye, %s cloth 540 Solar Rock T Penr? ------ SR 3
Blrelg.d H'&ﬁ."Jap. E)yee u/ﬁ)ss pc;gghr ggg Céllay, Nro' 516 fpﬁr box tl ég 56 1b. sa((::l;smn.mn 24 Half(;rrﬁBll_aErgeSAUCEs Tow‘:\ TaGI ,I 1é 2"5“2_.. 38
Brown Holland Eye, %s paper 530 @y 1. D. Ul coun Granulated, Fine Halford, small Yankee Gir 1 4
Bu(ljlilg?nearl 1g%“ S ‘Granulated ...4 60 No. 198 RSteaIm boat i 1 g SALEOEISH Japan
W hsat 0. val, assorte Sundried, medium
st o SETE b 1 Nooa Rovelenama 130 Lage ol Sinarics, fhoted
5 containers (60) rolls 4 75 W 105 : ' i ERT undried, fancy g
" No. 98 Golf, satin fin. 2 00 Basket-fired medium 30 Happy Tho%ght 2 or 30

No. 808, Bicycle ... .2 00
35 No 632 Tou)r,n 't wiisi'5 2 Basket-fired, choice 35@37

miny Oa
Pearl, 100 ib. sack .2 ichigan carlots

. Honey Comb Scrap, 5¢ 5 76
Maccaroni _and Vermicelli Less than carlots 37 s 15 ﬁfgé(et fired, fancy ég gg Honett Scrap, agP > 155
Domestic, 10 Ib. box .. 60 Corn POTASH c 16  Siftings Mail Pouch, 4 doz. 5¢c 2 00
Imported, 25 Ib. box .2 50 Carlots 56 Babbitt’s 9 o] 5 76
r than car fote B Holland Herring Fannings Oold T 50

Pearl Barley ess than carlots .... PROVISIONS Y. M. wh. hoop bbls.” 12 00 Gunpewder Polar Bear, 5¢, % 5 76
Chester ... 00 Hay Barreled Pork Y. M. wh. hoop %bbl. 6 50 Moyune, medium. 35 Red Band, 5¢ % ro 5 76
Empire Carlots .o 15 00 Clear Back .. 22 00®23 00 Y. M. wh. hoop kegs 72 Moyune, choice 33 Red Man Scrap gs 143



MICHIGAN

Special Price Current

SO

Scrapple, 5e pkgs.......... 48
Sureppshot 5cp |gs ro. 5 7«
Yankee Girl Scrp 2 0z 576
Pan Handle Scrp % gr 576

Peachy Scrap, 6c
Union” Workman,

.1
2% 6 00

Belwood Mixture,
Big Chief, 214 oz.

Big Chief, 16 oz. 30
Bull Durham,5c . 90
Bull Durham, 10c __10 80
Bull Durham, 15c 18 48
Bull Durham, 8 oz, .. 60
Bull Durham, 16 oz. ..6 72
Buck Horn, 5c 5 76

Buck Horn, 10c
Briar Plpe 5¢c
Briar Pi 10c
Black S an -5¢ ..
Black S*wan, 14 oz.
Bob White. 6¢c ..
Brotherhood, 5c¢
Brotherhood, 10c
Brotherhood, 16 oz.
Carnival, 5c
Carnival,
Carnlval
Cigar Clip 30
Cigar. Cllgg, Seymour 30
Identity oz. .. 30
Darby C|garCutt|ngs 4 50
Continental Cu 10c 90
Corn Cake, cevnreen2 D5
Corn Cake,
Corn Cake,
Cream, 50c p
Cuban Star,

Cuban Star, 16 oz. palls 372
Chips, 10c 10

Dills Best,
Dills Best.

Dixie Kid. 1%
Duke’s Mi

f0|I -

»
@0
codSs T

<<

ros., 10c .10 7
cent cut Plug .. 29
B 10c 1
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Hazel Nut,
Honey Dew, 1% oz. 40
Honey Dew. 10c 8
Huntlng 1% & 3% oz. 38
I'X L, 5¢ 6
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Pilot, 7 oz. doz..

Pilot, 14 oz. doz

Prince Albert, 1 96
Prince Albert, 8 0z. .. 4 92
Prince Abert, 16 oz. .. 8 40
ueen Quallty 5¢ ... 48
ob Roy, 5c foil 509
Rob Roy, 10c gross 10 20
Rob Roy, 25¢ doz......... 2 10
Rob Roy, 50c doz 4 12
S. & M, 5c gross 5
S. & M., 14 oz. doz 20

Soldier 'Boy 5c gro'ss' 595
Soldier Boy, 10¢c.. 10 56

Soldier Boy, 1 b, .4 8
Sweet Caporal, 1 0z. .. 60
Sweet Lotus. 5c .. 6

Sweet Lotus, 10c....12
Sweet Lotus, Eer
Sweet Rose. %oz 30
Sweet Tip Top, .. 200
Sweet Tip Top, JV4 oz. 38
Sweet Tips, % gre 10 08
Sun Cured, l#e 11 76
Summer Tlme *
Summer Time,

7 oz.

Summer Time 14 os. 50
Standard, 3 oz.. 90
Standard, 3% oz 28
Standard, 7

Seal N s 1% cut plug 70
Seal N. C 1% Gran 63
Three Feathers, I oz. 63
Three Feathers, 10c 1# 20
Three Feather# and

Pipe combination .. 2 25
Tom Sr Jerry, 14 OZ ..3 60

Tom Sr Jerry, 7 oz. 180
Tom Sr Jerry, 3 oz. 875
Trout Line,” 6C .o 95
Trout Line, 10c 000
Turkish, Patrol. 29 6
Tuxedo, 1 oz.bags ..
Tuxedo, 2 oz.tins .. 9
Tuxedo, 4 oz.cart .. 64
Tuexdo, 16 oz.tins .. 64
Twin Oaks, 10C ... 9
Union Leader, 50c .. 5 06
Union Leader, 25¢c .. 255
Union Leader, 10c ..11 60
Union Leader, 5¢ .... 5%
Union Workman, 1% 576
Uncle Sam, 10 80
Uncle Sam, ..220
U. S. Marine, 6 60
Van Bibber 88
Velvet, 5¢ pouch 144
Velvet, 10c tin .1 .92
Velvet, 8 oz tin .3 84
Velvet, 16 oz. can 7 68
Velvet, combination ¢s 5 75
War Path, 5c¢ 595
War Path, 8 0z ..160
Wave Line, 40
Wave L|ne 40
Way up, 2% oz...... 75
Way u'g, 16 oz palls .31
Wild Fruit, .5 76
Wild Fruit,

Yum

Yum Yum,

Yum Yum,

Cotton,

Cotton,

Flncx

Wool. 1 Ib. bales
VINEGAR

W hite Wine, 40 grain 8%

W hite Wine, 80 grain 11%

W hite Wine, 109 grain 13

Oakland Vinegar & Pickle
Co.’s Brands.
%(hland apple cider
land apple cider

g
B.m 1% State Seal sugar .
La Turka '5¢c .. Oakland white pick
t.mke GSItanli 11|09 . % Packages free.
uc rike, 1% oz.
Luck))// Strike, 1% oz. 9 No. 9 p\e/\ﬁé%élsNG
Le Redo, 3 1080N 6" 1) pergross
Le ﬁed?\j 8§ & 1 33 No. 2, Bergross
rtle Navy, -y
M¥rtlle (l;la\(/:{i bS5 o % No. 3, pergross
arylan u c ..
Mayftlower, 5¢c ... . 576 WOOBDaEI?‘e\tAs/ARE
Mayflower, 10c 9% Bushels 100
Mayflower, 20c 192 Bichels wide band” 115
Nig 5 o4 DUSAE T
Nig 056 gpjj L350
Nig 4% Spii 300
Nig 98 Spji 275
Noo 12 Gh 6 325
glg &?H’” . 1-12 gro. 11 52 Wwijjow, Clothes, small 6 25
old Engilsh Curve I%oz g6 Willow, Clothes, me'm 7 25
Old Crop, 76 Butter Plates
Old Crop 20 Ovals.
P. S, 8 19 % Ib., 250 in crate
P. S, 3 oz, per gro 570 % Ib., 250 in crate
Pat Hand, 1 0Z....c...... 63 1 Ib., 250 incrate
Patterson Seal, 1% oz. 48 2 Ib., 250 incrate
Patterson Seal, 3 oz. 96 3 Ib., 250incrate
Patterson Seal, 16 oz. 500 5 Ib., 250 incrate
Peerless, 5c .5 7 Wire End.
Peerless, 11b., 250incrate.
Peerless, 2 Ib., 250 incrate
Peerless, 3 Ib., 250 incrate
g?g;';ssz aro 25 5 Ib., 250 incrate
c Churns
Plow Boy, 76
plow gov e T Beeh So%u Schh 3 &
Plow Boy, 14 %2 450 g ach ..
Pedro, 10c ... 80 Clathes Pins
77 Round Head.
76 4 inch, 5 gross ... 50

dOZ485N0 2 pat.

U
4% inch, 5 gross ... 55
Cartons 20 2% doz bxs. 60

H tCrlgtes and 1lélldlers20
um umpty, z
f, ycomp e’t)ey 40
0 2, complete
Case No. 2, filler
ets 135
Case, medium, 12 sets 1 15

ucets
8in

Fa
Cork lined,

Cork lined, 9In 80
Cork lined,. 10 In 0
Mop Sticks
Trojan Spring ... S0
Ecllpse patent spring 85
1 common ...

Ideal No.
121b. cotton mop heads 1 45

Pails
2- hoopStandard
3- hoop  Standard
2- wireCable 10
Cedar_all red brass ..1 25
3- wireCable 230
Paper Eureka
Fibre

10 qt.G
12 qt. Galvanized
14 qt.Galvanized .
. Toothpicks
Birch, 100 packages ..2 00
Ideal .. 85
Traps
Mouse, wood,2 holes 22
Mouse, wood,4 holes 45
Mouse, =~ wood,6 holes 70
Mouse,tin, 5 holes 65
Rat, wood ... - 0
Rat, spring 5
Tubs
20-in. Standard, No. 1 7 50
18-in. Standard, No. 2 6 50
%g-m. Standard, No 3 5 50
-in

in. Cable, No. 1 8 00
.7 00

18-in. Cable, No. 2

16-In. Cable, No. 3

No. 1 Fibre ..

No. 2 Fibre

No. 3 Fibre .8

Lar e Galvan 5
Medium_ Galvanized ..5 00

Small Galvanized ....4 25

W ashboards

Bronze Globe

Double Acme
Single Acme ..
Double Peerless
Single Peerless
Northern Queen
Double Duplex
Good Luck ..
Universal

_ Window Cleaners
in ...16!

WRW WL W WL PN
nN
o

12 i
14 i
16
) Wood Bowls
13 in. Butter
15 in. Butter
17 in. Butter
19 in.Butter
Assorted, 13-15-17 ..3 00
Assorted, 15-17-19 _ 4 25

WRAPPING PAPER
Common Straw ., 2
Fibre Manila, white .. 3
Fibre Manila, colored 4
No. 1 Manila ..

Cream Manila
Butchers’ Manila .
Wax Butter, short c 13
W ax Butter, full count 20
Wax Butter, rolls.... 19
YEAST CAKE

3 doz

Magic,
Sunllght 3 doz.
Sunlight, 1% doz..
Yeast Foam,3 doz.
Y east
Y east

Foam,1% doz. 58
AXLE GREASE

1 Ib. boxes, per gross 9 00
3 Ib. boxes, per gross 24 00

BAKING POWDER
Rsyal

10c size .. 90
%]I1b. cans 1 35
6 0z. cans 1 90
%!b. cans 2 50
%4lb. cans 3 75
lib. cans 4 80
31b. cns 13 00
51b. cns 21 50

Cream 3 doz.

TRADESMAN
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CIGARS
Johnson Cigar Co.’a Brand

S. C. W., 1,000 lots .81

El Portana

Evenin

Exemp

Worden Grocer Co. Brand
Ben Hur

Perfection

Perféectlon Extras

Londres ... .
Londres Grand 85
Standard .. 85
Puritanos 85
Panatellas, Finas 35
Panatellas, Bock .

Jockey Club

Old Master Coffee

Old Master
San Marto..
Pilot.

TEA
Royal Garden j4. %and 1lb. 40
THE BOUR CO.
TOLEDO, O.

COFFEE
Roasted
Dwlnell-Wright Co.’s

B’ds

W hite House,
W hite House,

lib..
21b

16

Excelsior, Blend,
Excelsior, Blend,
Tip Top, Blend,

Royal Blend
Royal High Grade
Superior Blend
Boston Combination .

Distributed by Judson
Grocer Co., Grand Rapids;
Lee & Cady, Detroit; Sy-
mons Bros. & Co., Sagi-
naw; Brown Davis & War-
ner, Jackson; Godsmark,
Durand & Co., Battle
Creek; Fielbach Co., To-
ledo.

lib.

COCOANUT

Baker’s Brazil Shredded

10 5¢ pkgs., per case 8 60
36 10c pkgs., per case 2 60
16 10c and 38 5c pkgs.,

per case

The only

5c¢c
Cleanser

Guaranteed to
equal the
best 10c kinds

8AFES8
Full line of fire and bur-
glar proof safes kept In

stoc’. by the Tradesman
Company. Thirty-five sizes
and styles on hand at all

December 18, 1912
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times—twice as many safes
as are carried by any other
house In the State. If you
are unable to visit Grand
Rapids and inspect the
line personally, write for
quotations.

SOAP

Lautz Bros. St Co.
Acme, 30 bars, 75 Ibs.
Acme, 25 bars, 75 Ibs. 4 00
Acme, 25 bars, 70 Ibs. 3 80
Acme, 100 cakes ..3 00
Big Master, 100 blocks 4 00
German Mottled
German Mottled, 5 bx 3 15
German Mottled 10 bx 3 10
German Mottled 25 bx 3 05
Marseilles, 100 cakes ,.6 00
Marseilles, 100 cks 5c 4 00
Marseilles, 100 ck toil 4 00
Marseilles, % box toll 2 10

Proctor Sc Gamble Co.

Benox

4 00

Ivory, 6 oz..

Ivory, 10 oz.. 6 75
Star ... 38
tradesman Co.'s Brand
Black Hawk, one box 2 50
Black Hawk, five bxs 2 40
Black Hawk, ten bxs 2 25
A. B. Wrisley
Good Cheer . ..4 00
Old Country ...3 40
Soap Powders

Snow Boy, 24s family

size . s 75
Snow Boy, 2 40
Snow Boy, 3 75
Gold Dust, 24 large ..4 60
Gold Dust, 100-5¢ 4 00
Kirkoline, 24 4R>. 3 80
Pearline . 375
Soapine 4 00
Baubitt’s 375
Roselne 35
Armour’s 370
Wisdom .380

Soap Compounds
Johnson's Fine ......5 10
Johnson’s XXX .4 25
Rub-No-More . .8 8
Nine O’clock .. .8 30
Scouring

Enoch Morgan’s Sons
Sapollo, gross lots ....9 60
Sapolio, half gro. lots 4 85
Sapollo, smgdle boxes 240

Sapollo, hand ...
Scourlne Manufacturlng Co
Scourlne, 60 cakes —3 850

Scourlne, 100 cakes .

FOOTE & JENKS’ COLEMAN,S (BRAND)

Terpeneless Lemon and High Class

antila

Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to
FOOTE & JENKS, Jackson, Mich.

FLEISCHMANN’S YEAST is to-day sold by

100 .
thousands of grocers, who realize the advan-

tage of pleasing their customers and at the

same time making a good profit from the

goods they sell.

If you are not selling it now,

Mr. Grocer, let us suggest that you fall into

line. Youwon'tregretit. & & & jk &

Use Tradesman Coupons
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BUSINESS-WANTS DEPARTMENT

Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent
continuous insertion. No charge less than 2d cents. Cash must accompany all orders.

BUSINESS CHANCES. | pay cash for stocks or part stocks Free—Investing for profit magazine. Partner Wanted—Half interest in pay-

of merchandise. Must be cheap. H. Send me your name and | will mail you ing undertaking, furniture and factory.

Must sell or exchange well located Kaufer, Milwaukee, Wis. . 9 this magazine absolutely free. Before ~We make all our own goods. Plant un-
store building _on paved street, livin For Sale—Dry goods stock in good YOU invest a dollar anywhere, get this der one roof. Bonner Bros., Chillicothe,
rooms_above.  Renting for $28. Box 492,  condition. invertories for $3500. Locat- Mmagazine. It is worth $10 a copy to any  Ohio. 618

East Jordan, Mich. 625 H ; man who intends to invest $5 or more
' — ed in good resort town of about six
. h ; H er month. Tells you how $1,000 can Salesman wanted to place the Schuatt
¢ GogdenthOPP?ftunlllles mtﬁ l?ndd offplen- rf]ruunictjresec i%%matg)gs't 'r';al'onﬁsfaf[,”r‘”;&.?n”gd grow to $2.2,000—hov¥ to judge different Wise package of assorted chocolates with
y. >outneastern 1exas, the land ol sun- 2 o B aumberger  Dr Goods Co. Classes of investments, the real earning the retail r\%; ‘trade. Exclusive terri-
shine and showers, cheap and fertile q T Ero y sga’ power of your money. This magazine tory given. rite at once stating what

Ifanlds forvr\}ome-seekers_; never had a crop ~ Northport, Mich.____ six months’ free if you write to-day. H. territory you are covering, so that it can
failure. Would you like to know about Wanted—To exchange one of the best L. Barber, Publisher, 433-28, W. Jackson be reserved for you. Schuatt Chocolate
it? Write Beaumont Real Estate EX-  ojghty acre farms in state, valued at Blvd- Chicago. 515 M anufacturin 0., 102  Canal street,
change, Beaumont, Texas. 623 $7‘00(}{ for a stock general merchandise. ; h b losi Trenton, N. J. 613
On account of ill health, | will sell Will pay cash difference for a larger Auctioneers—We have been closing out :

my stock of groceries, crockery and fix- stock. Ezra Bishop, Millington, Mich. Merchandise stocks for years all over this Wanted—An experienced salesman for
tures, horse, wagon, sleighs and harness. ' ' 596 country. If you wish to reduce or close clothing, shoes and furnishings, must be
Will ‘invoice about $1,000. Address Gro- . out, write for a date to men who know Al man, one who can trim good win-
cery, care Michigan Tradesman. 622 W anted—Clean stock of goods in ex- ho

X K X w. Address Ferry & Caukin, 440 South  dows and write his own cards. Good
- change for 160 acres solid timber in  Dearborn St., Chicago. 111 134 wages and good position for the right
For Sale—A chance for the right party  Wisconsin, near railroad. Don't answer Merchandise sale conductors.. A. E. man. Address M Lowenberg, Baitle
mvith small capital, or manufacturer wish-  ynless you are WI||II‘18 to give value for Greene Co. 135 Grand River  Ave. Creek, Mich. 604
ing to open branch factory, fully equip-  yajye. "Address No. 591, care Trades?g?,n' Detroit. Advertising furnished  free.

i 549

ed, ten sewing machines, one button

ole machine, one button machine, ma- Write fer date, terms, etc.
terial, office fixtures, etc. No trouble to Business Wanted—I am looking for a Will pay cash for stock of shoes ana SITUATIONS WANTED.
get help. Low rate electric power. Rent ?ood opening for cash; agents and specu- rubbers. ‘Address M. J. O., care Trades- .
ow. Write or call H. C. Rehm, Trustee ators need not answer; give full par- man. 221 Salesman wants position after Januar
for Ideal Garment Co., Sturgis, Mich, ticulars in first letter. = Addiress M. 1, l\#orthern ,Nlllchllgan tei)rrltory pre{lerre .
621 Tradesman, Box 1261, Cherry Valley, 111- HELP WANTED. P"he er skgglaty mle' ut can 5_?_ dany
For Sale—Shoe and rubber stock for NOIs, 478__ . other. ress Salesman, care Trades-
h m f f land ; W anted—Clerk for general store. Musi ~ man. 606
cash, or will trade for good farm lands, | _bring buyers and sellers together.  pe sober and industrious and have some
Mdgﬁefﬁfﬁ' ir?\,%ﬁgéa'mlf%g t%r $v1\/8'888ns'g' erhte me if ykqudwafmbm' buy, sell 9] previous experience. References required. d inved
w ! ,000. E. exchange any 'kind of business or rea ) W ant ads. continued on next page.
P Eli(ldlnger & Co., 221 Genesee St, estate an¥whereA Established  1gg1, /\ddress Store, care Tradesman 242 pag
Waukegan, 1. 620 Frank P. Cleveland, 1261 Adams Express
_ For S.ale—%roceryélgb%ck énd filxtijres, Bldg.. Chicago, Illinois. 357
inventories about $1,500. entral loca-
tion, reasonable rent, good lease. Lo- . For Sale—One large carpet rack, hold-
cated in Kalamazoo, Mi%h. If interested ing 12 large rolls "carpet; one curtain

ichi - rack, holding 30 curtains; one shoe rack -
%qdéinress No. 619, care Michigan Tr%ggs holding 96 pgair shoes. All _in good con-
o - . dition.” Address 567, care Tradesman,
Artistic airbrush show cards and price 567

tickets; beautiful designs. Letters and

figures |grlnted in red.” Write for cata- I’ll sell a Smith Premier tg_})ewriter,
logue. . S. Thacker, Groton, Tomgkms ood condition, regular price $97.50, only
Co., N. Y. 17 cash with order. Speak quick. Bur-
300,000,000 feet spruce and cedar, lo- ton M. Osborne, Camden, New York. Ou OI I OO S
cated on a timber limit with mill site 568
at tide water, where large ocean going For Sale—Good clean stock general
?IE?%Tgehrsc%annte:alé? f)?(r)%%'rtysIgRrelsvpeornsriubqg merchandise, about $2,000. Will invoice
L § P : ; and discount or trade for small home
parties will enter into contract for five iy Mmichigan. Address Geo. Coffenberry, Are manufactured by us and all sold on the
years to g8ellver tﬁmber dreafldy forD ship-  Conrad, Indiana 560
ment at er thousan eet. 0 not y ) R . . . .
care to corr%spond with any one but Wanted—Stock of general merchandise, same basis, irrespective of size, shape or
bona fide purchasers. J. . Powell, %}Iothln% OﬁlShoeS- ddress O. D. Eﬂcev
Canisteo, N.'Y. . 616 acombp. . H H H
' enomination. Fre mples on lica-
For Sale—Dry goods store, restaurants, AUCTIONEERS. d &€ samples on app
hotel, grist mills, planing mills, hard- Col. W. B. Carpenter, President Mis- .
ware, general stores, also good Kansas souri Auction School, 14th and Grand tion.
farm for merchandise. Picture shows, Ave., Kansas City, Mo, can convert your
the:iltters, hI canI seltl dyouerrc\)A[l)ert)e no 's:tock&lr;:t_o _cashf SAend_hlm $22f8%r act,
matter where located. . . upp, un iction for Auctioneers, ages, H i
Manstield, Ohio. 615" moroceo Bound. b TRADESMAN COMPANY, Qrand Rapids, Mich.
For Sale—Bakery and grocery in good Safes Opened—W. L. Slocum, safe ex-

live manufacturing town; no credit; no pert and locksmith. 97 Monroe Ave.,
delivering; will sell cheap for cash; fix- Grand Rapids, Mich. 04
tures $,4OO;V\Prpcer|es will inventory
about $1,000. rite for particulars. Town
3,000 population. O. H. Knight, Mldgalr{d,

ic

o e 20 . PROGRESSIVE DEALERS foresee that

rated 1, and whose officers command the
respect of the public, will sell a limited

amount of its stock at a price to net * t - -
the small investor a chance for unusual Ce a a C e Ca e e e e
profit.  This proposition can_ be quickly r I n r I S n n

investigated and no obligation will be
contracted by sending your name and

L a5 on as sellers. Fads in many lines may

For Sale—First-class heavy portable
saw mill, skid and wheel mounted, cable
feed, Skiner-D. mill, 60 in. saw, 30 in.
top saw, with all saws, tools, etc. High COI I Ie an O u Oes On
pressure boiler 40 h. p., duplex dogs, )
special trucks, edger. etc., all in first-
class shape. F. . Wait, Sturgis, l\gégh

o o e ne SteAAIY.  That 1S why you should stock

chandise in Bendon, 17 miles south of
Traverse City, good location. About
il, 400 stock. = Will sell on easy terms.
Good place for right r?arty. Address E. H.
Cook, Bendon, ich. 603

To Exchange—160 acre farm, improved,
near good town, for clean running stock
of groceries, hardware or general mer-
chandise. Address S. H. Dewhirst, Own-
er, Qlney. 11 602

For Sale—Machine shop, forty miles
from Detroit, on St. Clair river,” popula-
tion 2,500. Sixty feet river front; two-
story building. “Repair work on small
boaf engines ‘will run $5000 a year. Good
trade in auto and general repalrlngn._ No
opposition. Under present ownership 15
years. Owner wants_to retire. Nill
stand closest investigation. Invoices
$7,000. Will sell for $3500 cash. Karl
A. Haulter, Algonac, Mich. 601

Have you lost money in worthless
stocks? " Protect yourself before it is
too late. Handbook of information and
edvice, one dollar. Joseph A. Plouff,
Counsellor at Law, National Bank Bldg.,
W:ger~ Néi?g o Rent_smiﬁffng HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate
54 x 24, in a German inland town. Ad- enough for the baby’s skin, and capable of removing any stain.

dress Katherine Braus, St. Leo, l\%%n
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.

®
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Chirpings From the Crickets.

Battle Creek, Dec. 16—The old
year is pretty nearly gone and lots of
the boys have seen their trade for
the last time in 1912. We hope we
can all go back to our respective ter-
ritories prepared to better serve our
firms and patrons and trust to see all
the boys on their regular trips again
in 1913.

The year about to close has been,
generally speaking, a very prosperous
one for the boys on the road. Let
us all make 1913 a better one.

Your councils meet in December.
Attend their meetings and do your
little part to assist in their Christmas
entertainments and festivities. The
first of the year always brings changes
in the field forces of lots of houses.
You who have worked hard and gain-
ed thereby are safe in your positions.

New houses are springing up, large
and old-established houses are reach-
ing further out for business. You
will meet some new faces. You will
meet men who are eligible for mem-
bership in our order. State to him who
does not know, but should, what U. C.
T.ism is, tell what we are doing each
and ever\' day for the grand commer-
cial army. Have your secretary send-
him facts. See that he gets an ap-
plication blank and get him into our
order. Put him through the degree.
Pin a U. C. T. button on him. Give
him a bunch of U. C. T. stickers, ad-
vertising the coming convention at
Grand Rapids, when all men will be
glad to be one of us. Send him the
Sample Case. Make him attend your
regular meetings. Let him know you

are glad he is in with us. Make him
send one dollar to Mr. Stowe for the
Michigan Tradesman. Let him read

this leading trade journal of Michigan
and see in print, under the heading
ofi his Qouncil;, where his brother
counselors have been written up and
complimented by the official scribe
of his Council. Then he will become
a walking U. C. T. booster and he
will have his friends, who will line
up, with him.

I was naturally pleased to read in
the current issue of the Tradesman
the article in which Mr. Stowe spoke
of the attitude of his correspondents
toward reporting news for these col-
umns. I, for one, thank Mr. Stowe for
his kind words and hope to live up
to his standard. We all like to joke
our brother workers, but it is always
in the most friendly spirit and we
wish the boys to know that anything
which appears in these columns is sent
out in the most friendly and well
meaning manner.

The bunch of travelers who get in-
to Battle Creek on the Athens train
every fourth Thursday night sure go
the limit. The conductor and brake-
man let them have a car to themselves
and it is as good as a tonic to be
with that bunch. Last Thursday even-
ing on this train it took three people
to prevent Wm. Masters from singing
a solo. Milt. Loomis is the original
strong man. He has proven this and
the bunch let him alone. During the
quiet ordeal seating this bunch, Mat.
Wolfe, of Detroit, had several cute
little dents and holes put into his
Dunlap derby. Our Council is ex-

MICHIGAN

pecting a bill for same. Mat. bought
this hat out of a friend’s sample trunk
and we know the quotation, so the
cost don’t bother us. It was worth
ten times the price to see the “pay
car kid” try to protect his old lid.
And the good old scout who acts as
conductor on that train turned the
sign, “Rules pertaining to the con-
duct of' passengers,” on its face and
the sheet iron brigade of Battle Creek
Council, No. 253, went to it. Twenty-
three cents from Joppa is worth more
than a $2 seat at the theater. The
bunch made two lady passengers go
into hysterics. One old lady asked
Jay what college we were coming in
from. But we broke no glass or
heads. Got Mat. pacified and came
in on time. There is talk of having
a U. C. T. coach on this train for
this run. Jay will be assisted by Milt.
Loomis and hand cuffs, instead of
rope, will be used. Guy Pfander.

Retained the OIld Officers.

Lansing, Dec. 16—The Lansing Re-
tail Merchants’ Association held its
annual meeting at the Chamber of
Commerce Tuesday evening, and re-
elected the old officers, as follows:

President—C. M. Norton.

Vice President—J. W. Knapp.

Secretary and Treasurer—C. E.
Rogers.

An informal discussion followed as
to ways and means of making the or-
ganization more effective in the city’s
trade and it was decided to make
a thorough campaign which will bring
every retail dealer in touch with the
Association. It was thought that the
Grocers” and Butchers’ Association
might be embraced as auxiliary fac-
tors of the organization. Many other
suggestions were made by members
to promote the city’s welfare in gen-
eral and its retail trade in particular.

A Kalamazoo correspondent writes:
W alter Baker, 437 Park Place, who
five weeks ago was seriously in-
jured in a wreck on vthe Allegan
branch of the Pere Marquette Rail-
road, is slowly recovering and strong
hope is entertained for his recovery.
Although still confined to his bed he
is expected to be about again within
the next few weeks.

Mrs. Dora H. Carr, who has con-
ducted a dress making establishment
at 154 East Fulton street, has engaged
to cover Southern territory for F. A.
Wurzburg and enters upon the duties
of her new position January 1.

BUSINESS CHANCES.

) e—240 acres in corn belt of
Indiana, for a clothing or_general store
in a_live place. Address Owner, August
Dreifus, onticelio, Ind. 628
If you have the cash, here is the op-
portunity ¥0u have been waiting for. n
account of necessity to change climate,
the best and most up-to-date dry goods
and clothing store in one of the "most
progressive ~towns in Upper Peninsula
will" be sold to first buyer. For informa-
tion write N. O., care Michigan Trades-
man 629
To Exchange—My equity of $1700, in
a good 60 acre farm near Middleville, for
Iq_|rocery or general stock. Address PG(-:-Zr?cy

Exchan

erman. Middleville, Mich.

Merchants—Have been

constantly en-
gaged for past 17 years_ closing stocks

y auction. My method will net you more
cash than you can get by lump sale.
My testimonials prove this. Any auc-

tioneer who.claims to get you 100 cents
clear is not reliable. It "can”not be done.
I will be pleased to correspond with you
| sell merchandise only. D. Hamil-
ton, Galesburg, I, 626

. Pharmacist physician situation wanted
in good town. Write No. 630, care Trades-
man. 630
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Invest Your Money in a Grand
Rapids Enterprise

The National
Automatic
Music Company

42 to 50 Market Ave., N. W.

INCORPORATED MARCH 1, 1909

Pays monthly dividends of not
less than 1per cent.

Total dividend to date 67>"%

Why not keep these profits in
Grand Rapids?

THESE ARE THE MEN WHO MANAGE
THIS BUSINESS:

CARROLL F. SWEET President

C. U. CLARK Vice Pres, and Treas.

W. IOOR Secretary

JOSEPH RENIHAN, Atty. Director

JAY D. FARR Director
Grand Rapids City National Bank

ROBERT MILLS - Director
Vice Pres. Farmers' Nat. Bank. Springfield. O.

T. W. SHERIFFS Director

Sec'y-Treas. Sheriffs Mfg. Co.. Milwaukee. Wis.

Many of Grand Rapids’ prominent business
men have invested. Why not let your money
earn you more than 3to 5 per cent. 3~ 3n

INVESTIGATE THIS

“RESULTS Count and we Give
Them to You”

SEND FOR LITERATURE

2 per cent, dividend declared for
December. AIll stockholders of
record on December 20th will re-
ceive December dividend.



The One Universal
Cereal Food

The one universal staple “breakfast food”
that has survived the ups and downs of public
fancy and is eaten in every city and hamlet in
the United States and Canada is

Shredded W heat Biscuit

The plans for increasing the consumer
demand in 1912 are more extensive and far-
reaching than ever. Are you ready to help us
supply this increased demand?

Shredded yheat is now packed in neat,
substantial wooden cases. The thrifty grocer
will sell the empty cases for 10 or 15c each,
thereby adding to his profits.

The Shredded Wheat Company
Niagara Falls, N. Y.

Let the
Other

Fellow
Experiment

Twenty years’ experience

in building Computing Scales,

is a service that is handed you when you buy a

Dayton Moneyweight Scale. There’s as much dif-

ference in Dayton Scales and “The Other Rind,” as

there is between a Swiss Watch and a “Dollar
Watch.”

Buy a Scale with a System
Buy a Scale with a Record of Good Service
Buy a Scale with a Ten Year Guarantee
Buy Dayton Computing Scales

Moneyweight Scale Company
165 North State Street Chicago, Illinois

Have you had our booklet of Store Systems. “The Bigness of Little
Things?” It's free, ask for it.

+ LAMSON

Your Store Needs

Centralized
Service

A Lamson Carrier CENTRALIZES

Does away with the out-of-date
Local Cashier plan or the discourtesy
of obliging customers to carry check
and money to cashier’s desk.

Eliminates the shortages which cash
tills can’t stop and can't prove.

Isolates the cashier from clerk and
customer, supplies her with business-
like saleschecks, makes bookkeeping
and balancing easy and accurate with-
out duplication of work.

Saves time and temper; fixes re-
sponsibility immediately, lowers oper-
ating cost and PROTECTS YOUR
INCOME—BF CENTRALIZING.

The Lamson Company,
<sri> BOSTON, U. S. A.

Representatives in all Principal Cities.

«  SERVICE

%



FAIRY SOAP isjust as much needed in the bath-room as any
food article you sell is needed in the dining-room, and our heavy
advertising has made the public expect to find itin YOUR store.

Make a display of FAIRY SOAP at all times and show you
are ready to supply the demand for the big, white, floating, oval
cake with the five-cent price and the twenty-five cent value.

Have yoa a little ‘Fairy“in your home?

THENKFAIRBANK GOVPANY
CHICAGO

That Bowser Outfit A
has paid me bacK
Every Cent
It Cost”

There are 750,000 BOWSER OIL TANKS in use to-day. Why? Because they pay! If you sell oil from an old style
tank you lose money in waste of oil and the damage it does to other articles and you’re paying the price of a

BOWSER SELF-MEASURING OIL TANK

without having it. You have only an oil “nuisance” instead of an oil “business.” The BOWSER OUTFIT does away with
the measure and funnels; you simply hang the customer’s can on the nozzle and pump the desired amount. As soon as
pumping stops an automatic cut-off checks the flow of oil and prevents drlgplng. f you fill an odd measure the indicator
shows you what to charge. No waste of oil or time. No dirty oil soaked floorS. No’need to run down cellar nor to a back
room to draw oil because the BOWSER OUTFIT is so clean it can be kept in the most convenient part of the store. Write

us for complete catalogue and full information—Free.
S. F. BOWSER & CO,,
209 Wayne Avenue Fort Wayne, Indiana
Branches: New York Chicago Minneapolis St. Louis Dallas Atlanta San Francisco Denver Toronto

Patentees and manufacturers of standard, self-measuring, hand and power driven pumps, large and small tanks, gasoline and oil storage systems, self-
registering pipe line measures, oil filtration and circulating systems, dry cleaning systems, etc.

Established 1885



