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B E N J A M IN  F R A N K L IN

Born B oston  Jan. 17, 1706 

D ied Philadelphia April 17, 1790

Some of Poor Richard, Jr.’s 
Sayings

A wise merchant takes stock of him
self as well as of his goods.

Fools rush in where angels fear to 
wed.

Fast living makes a slow liver.
One of life’s inscrutable mysteries is 

why the average widow believes that a 
ten-dollar husband is entitled to a two- 
hundred-dollar casket.

A good reputation is like a good wife 
—hard to get, pleasant to keep and jeal
ous of divided affection.

Once upon a time opportunity failed 
to knock at a wise man’s door. But he 
advertised for her and she came and 
stayed.

It is always too hot or too cold for 
the man who wants to quit.

Whistling to keep up the courage up 
is all right, but the whistle should not 
be wet.

A lawyer will secure a fee of $50,000 
for telling how to evade laws made by 
legislators who were paid $600 a year.

He who takes his own time generally 
takes other people’s, too.

A woman never forgives the success 
of the man whom she refused to marry.

If speech were only to conceal 
thought some people would lose noth
ing by keeping mum.

Half the sting of poverty is gone 
when one keeps house for one’s own 
comfort and not for the comment of 
one’s neighbors.



W o r d e n  H r o c e r  C o m p a n v  

TH E PROM PT SHIPPERS

Grand Rapids Kalamazoo

This is Horehound 
Weather

YE "DOUBLE A"

OLDE FASHION

Horehound Candy
Is the peer of them all. Our 

trade mark on every piece.

PU TN A M  FA C T O R Y
O R IG IN A TO R S

N ational C andy Co. 
Grand Rapids. Michigan

Over Three Millions of People
Are now regularly using

IT
And will accept no other coffee as a substitu te  

And there  are more in sight

JUDSO N GROCER CO M PANY
W holesale Distributors

GRAND RAPIDS, MICH.

C H E E S E  T A L K S
N o. 2

Although Cheese has been a staple food article 
for m any people for uncounted years, there  is a 
widespread belief th a t it  is suitable for use chiefly 
in small quantities as an accessory to  the  diet and 
th a t  in large quantities i t  is likely to  produce phy
siological disturbances. Because of these opinions, 
extensive studies have been made by the i/. S. Govern
ment Department Nutrition Investigations of the  food 
value, thoroughness of digestibility, ease of digestion, 
physiological effect and special character of cheese as 
food, as well as of methods which are followed in 
preparing it  for the  table.

The conclusion draw n from  the extensive study  
is, in brief, th a t cheese properly prepared and used 
is not generally a cause of physiological disturbance 
and th a t  it  m ay easily be introduced into the  bill 
of fare in such quantities as to  serve as a chief 
source of nitrogenous foods.

Judson Grocer Company
Grand Rapids, M ichigan
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T H E  F IN G E R  O F D E ST IN Y .

I t  Still P o in ts T ow ard  the U pper 
Peninsula.

Marquette,  Jan. 13—“ Can’t you 
give us something about the pioneer 
days of farming in Clovcr land?” said 
the ubiquitous booster who insists 
that  the Tradesman has “got them 
all skinned." Cloverland? 1 said, 
what 's  Cloverland? And the answer 
from "Saginaw’s tall whispering 
pines" iloated toward "Lake Superi
o r’s iarithest mines," "Cloverland? 
why that 's  the Upper I’eninsttla of 
Michigan." 1 suggested that he ask 
one of the old settlers, since my resi
dence dates back hot much over 
twenty-live years, but he insisted that  
my hair looked near enough like San
ta Claus and I got rid of him much 
as a girl occasionally docs of the 
young man who refuses to take "no 
for Bn answer.

My earliest recollection of the U p 
per Peninsula dates back to 1803. 1
was about 3,500 miles away from it, 
studying the geography of the United 
States and reading about Bull Run 
and Gettysburg and Lincoln and 
Grant, who were occupying the cen
ter of the stage at that time. Jimmie, 
who sat alongside of me and later  on 
became a sailor, pointed to Lake Su
perior as the largest body of unsalted 
water  in the world and claimed that  
some day boats would run from D u 
luth to either  Montreal, New \  ork 
or  New Orleans.  "Yes. but look at 
all the other  lakes surrounding that 
nor thern  part ot Michigan, I said 
to Jimmie,  "what a fine place it must 
be. for fruit growing and farming. 
Then look at the shape of Lake Su
perior. Tt resembles a m an’s right 
hand with the index linger pointing 
at Duluth and Superior. Must be the 
Linger of Destiny pointing to the 
Land of Opportunities , don’t you 
think so, Jimmie?” Jimmie didn’t and 
insisted that  the opportunit ies  would 
be exploited for developing industries 
and cities hundreds of miles farther 
south:  “Too cold,'’ said Jimmie.

Jim m ie had his first inning. He 
w ent to the U nited S tates a num ber 
of years before I did, and later on 
sent  me a copy of James Proc tor

K n o tt’s m em orable speech on Duluth 
before C ongress. I t  “took the wind" 
ou t of me for a while, but did not 
shake my faith, for I knew that the 
effect of large bodies of w ater upon 
the surrounding te rrito ry  is a scien
tific fact and shortly  thereafte r 1 read 
a sta tem ent in support thereof from  
the noted geologist, Jam es H all, who, 
exploring some portions of the U pper 
Peninsula and describing some elms 
of magnificent size, said: “In  such 
wooded bottom  lands in this latitude 
we often find p lants and trees nour
ishing luxuriously  which under o rd i
nary circum stances are only found 
in the m ore southern  situations." I 
have lost track  of Jim m ie m any years 
ago, but if he is alive, I hope he will 
rem em ber the Finger of D estiny, for 
the steel tru st gave me the first inn
ing about two years ago when it 
Started to build a $20,000,000 plant 
at Superior.

W hen 1 first came to the Upper 
Peninsula, it was along in 1885. when 
hundreds of others came to investgate 
the farms which Uncle Sam was 
about to give away in Ontonagon 
and a couple of adjoining counties. 
Over  90 per  cent, of those farmers 
merely came for the crop which was 
already growing at that  time, but they 
did not stay long enough to harvest 
it. They sold it standing, moved 
away, each one with from $4,000 to 
$15,000 in his pocket and let the land 
go to the State for taxes. Ion sever
al years I corresponded with nearly 
100 of these and at the end of live 
years, there were just  three who had 
some of the money left. The others 
were “busted." Singularly enough, 
there were three among those who 
remained who failed to make a suc
cess. The others continued to make 
substantial improvements  and a few 
of these have recently sold out at 
good figures, for agricultural devel
opment has gone on more extensive
ly in that  neighborhood than in any 
o ther ,  par t of the Peninsula and un 
improved land, which the State held 
for taxes less than a dozen years 
ago, is now selling from $15 to $20 
an acre, while improved land is 
changing hands from $40 to $50 an 
acre. Farms at that time were far 
and few between and it took some 
years before any substantial  farm 
improvements  were undertaken, for 
the very few who started  early as 1 
did were those who were unmindful 
at being pointed out as “cranks.” A 
year  or so after  I had put up the 
largest barn and house in that part 
of the Peninsula, a pugilistic event 
was to come off in the neares t town 
and I was working In the garden 
when Sam Potter, the negro pugilist, 
and his trainer went by. “ Let’s go 
in that  there hotel and get a lunch,” 
said Sam. “T ha t  ain’t no hotel;

th a t's  a fa rm ,' said the trainer. "D on 't 
you see the cabbage and the lettuce 
over here and over there the apple 
trees and the potatoes' and the o ther
stuff?" Sam sized up the 1ntildings
again. “Well, 111 be hang ed if it
ain’t, he said. “ I'll bict that  fellow
over t here has got mor■e money than
brains. ” Just then 1 caugl it Sam's
eye ai id we In ith grinned.

Alfa If a and s ugar beets wc■rc sonie
of the tirsi on >ps whic li I t riod and
at the first fair which we hold tsventy-
two y<cars ago 1 bad t\\; c n t y - «jight  va-
rieties of vari ous croj >S 1 'll exhibit.
Yet o rhers had followc d 1 ne cxample
in a small way• and ne arly “ skinned"
me, f(:>r t w o  p rizes wa s rill 1 got at
that fi lir. A v ccar later, 1892. three of
u s m;ule the" first attièmpi to carry
out si une plan of agri ctiltt.tr al devel-
< j 1 ) m e i it. 1 h a i 1 a n  o ption on
ai>< »nt 20,000 a eros of land I>n which
thé pine limb er had j u s t  1loon eut.
Tlu-n- were m 1 feet ot hem-
lock. cedar and hardw ood 1oft on it
whieli at that time hat 1 no \ aine and
thè cr>st of th;.it land would bave av
eragci 1 us al><m l 25 1;cn t s ait acre
Olir 1dan was to give a w ay every al
tornai o SO nono tract to sett lers who
wonld m a k e  pcM'tnaneiU impr i \ ements
and. in i irder In carry it orit. it was
lìeccs sary t o have a bill ]»assed by
ili e 1-egislatur o, for 1and ci impunies
at ih: it time were allowed h i own no
more than 2,500 acres. The bill pass
ed th o House , but w;as pigée < mholcd
in th r Senate . The 1:iptii m was al-
low od to lapse . for my two ;issociates
did ilot think it would pay to tie up
that much money.

Many changes have taken place 
since that time, yet the F inger ot 
Destiny is -till pointing in the same
d in ■Olii m. Larg ely lliroi,igh 1:he work
of the Upper Benin sul;t Experiment
Sta l i o l l . which was starte d about
twe■Ivo \ oars a;go. the real value of
fan mug land ha s been es;tabîi shed and
at lile present rate  o : incTease in
IM ml.tt 1 (in, the $10 an acre value Of

:la\ vvill he c< msiderei:1 che ap at $20
.in 1I t s -  than ton years. 1ivegtt larly, the
Sec retar;y of Sictie’s repo•rts show that
the yield of mos t crops is highest in the
Up per Pen in su.la. Sev oral hundred
acr es of sucees sful alfalfa fi<elds may
now he fottn d in various pcarts and
the sugar beet industry has been firm
ly established during  the past eight 
or nine year-,. E ighty  to 100 bushels 
of oats or 500 to 4 00  bushels of po ta
toes per acre are not the exception 
any longer, and the northern  grow n 
seed potato industry is about to be 
developed, for over a dozen potato 
w arehouses have been built during the 
past summer. T he largest canning 
establishm ent in the S tate  has been 
successfully operated during the past 
four or five years and S tate and N a
tional records are held in various parts

of the Peninsula for highest quality 
in cheese, for production of the pur
est milk and for largest yield from 
dairy cattle. During the five years 
previous to 1U10, nearly 2,500 new 
farms were started in the Peninsula 
and about 1,000 more have been added 
since then. At the present rate of in
crease one can see that the Finger of 
Destiny is not pointing in vain, for of 
the seven million acres which constitute

only a little o \e r  5 per cent, is as ye! 
improved. It means a population of 
nearly three million people when agri-

tliat there will be no further increase 
in the development of  the mining in-

T W O  T Y P E S  O F  L E A D E R S.

insisted that alt ot the property  ac
quired by the salvation army, through 
the generosity of the people, should lie 
vested in his own name. So strenu
ous was he "n  this point that  the 
army has been deprived of enormous 
contr ibutions from people who would 
not submit to thi- ironclad rule. The 
only exception to this rule with which

case of the Rescue Home of Grand 
Rapids. The people who contributed 
the money to erect and equip the 
new building held off two years be
fore they would pay the money over, 
insisting that  the property  be vested 
in the name of local trustees, instead 
of the imperious head of the salvation 
army on the o ther  side of the' world. 
He finally receded from his position 
and the building is now a reality.

The widow of Colonel Clark, who 
established the Pacific Garden Mis
sion in Chicago about thirty years 
ago—which has converted thousands 
of men, including Metl Trotter ,  of 
this city—has $90,000 in property 
which, was left her  by her husband. 
She is nearing her  end and recently 
summoned Mr. T ro t te r  to Chicago 
and requested that  he take charge of 
this property and handle it for the 
sole use of the Pacific Garden Mis
s i o n .  Mr. T ro t te r  considered the 
m atter  carefully and finally request
ed Mrs. Clark to revise her plan by 
permitt ing the property  to be vested 
in the names of five trustees selected 
from representat ive Chicago business 
men. She consented to this arrange
ment, conditional on Mr. T ro t te r  se
lecting the men and securing their 
consent to act. which he did last 
week.

No picture can be painted which 
presents the contrast between the 
late General Booth and Melvin T ro t 
ter—both heroes in a way—more than 
this comparison of the two men and 
their  methods.
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BA N K R U PT C Y  M ATTERS.

Proceedings in W estern District of 
Michigan.

Jan. 8—In the m atter of the A m eri
can E lectric Fuse Co., bankrupt, of 
M uskegon, the adjourned final m eet
ing of creditors was held and the 
final rep o rt and account of Paul S. 
Moon, trustee, approved and allowed, 
and a final dividend of 13 7-20 per 
cent, declared and ordered  paid on 
ord inary  claims. A first dividend of 
5 per cent, has been paid in this m at
ter, m aking a to tal for creditors of 
18 7-20 per cent.

A voluntary  petition was filed by 
E lm er E. O s te r  and Charles M aynard, 
doing business as O ste r & M aynard, 
m erchants of T raverse  City, and they 
w ere adjudged bankrupt by Judge 
Sessions and the m atter referred  to 
R eferee W icks. An order has been 
appointing  C urtis D. Alway, of T rav 
erse City, as custodian, and calling 
the first m eeting of cred ito rs to  be 
held at the office of the R eferee on 
Jan. 29, for the purpose of electing a 
trustee, proving claims, exam ining the 
bankrupts, etc. T he bankrup ts’ sched
ules show the follow ing assets:
C ash  on h an d  .....................................$ 9.73
S tock  Jn tr a d e  ...................................  2,040.90
F ix tu re s , w agons, e tc .......................  257.23
D ue on open ac co u n ts  ..................... 196.73
C laim  fo r sh o rta g e  in  sh ip m e n t 56.00 

$2,560.59
T he follow ing unsecured creditors 

are scheduled by the partnersh ip :
B. B erm an  & C om pany, D e tro it $ 394.38
B lum  B ro th e rs, C h icago  ................... 52.63
B aldw in  S tove Co., C leveland . . . .  100.45
E 3,ton C h a ir  Com pany, C hicago . .  35.36
F ellow s & C om pany, C hicago . . . .  105.07
F. & G. M. M fg. Co., C leveland 60.00 
F alcon  Mfg. Co., B ig  R ap ids . .  22.85
F reed m an  B ros. & Co., C hicago 24.25 
H ersfield , B lum berg  & N ew house ,

N ew  Y ork ...................................  183.00
G oshen S h ir t M fg. Co., C hicago 61.30 
C has. G oldsm ith  & Co., D e tro it 65.00
H am b e rg e r & C om pany, D e tro it 146.75 
H o ffs ta d t & R obinson, Toledo . .  275.00
H a r ts  B ro th e rs , C hicago ............  83.70
K ra m e r B ro th e rs  F o u n d ry  Co.,

D ay ton  .............................................  15.61
T.aSfelle Shoe Co., C hicago ___  95.00
L. D. M ayer & Co., W illiam sp o rt 210.00 
N ew land  H a t  Co., D e tro it . . . .  63.00
N a tio n a l U m b re lla  Co., C leveland 44.10 
S. P asch  K n itt in g  Co., M ilw aukee 56.75 
P rem o  Mfg. Co., C leveland . . . .  13.50
J . H . R ice & F re e a m a n  Co., M il

w aukee  ...........................................  81.00
R ich  B ro th e rs, N ew  Y ork  ..........  73.00
S im m ons B oot & Shoe Co., Teledo 868.95 
C hris  Solum  Shoe Co., M errill,

W is ........................................................  142.80
W e ste rn  Shoe Co., Teledo .............  319.67
F re d  Pnaitt, T ra v e rse  C ity  .............  140.00

$3,733.12
Jan. 9—In  the m atter of M ontague 

Iron  W orks Co., bankrupt, of M on
tague, the trustee, Jam es F. Knowl- 
ton, filed a repo rt show ing that he has 
received an offer for the physical as
sets of $14,000; that part of such offer 
is a farm  equity held at $7,000. and the 
balance in cash; that such farm prop
erty  is encum bered for $3,000, which 
will have to  be assumed, leaving a 
possible net equity of $4,000; that the 
to ta l liabilities of the bankrup t ap
proxim ate $21,000 and th a t the ap
praised valuation of the real estate 
and m achinery is $7,614, and of the 
accounts and bills receivable $2,500. 
An order was m ade by the referee 
d irecting  creditors to show cause, if 
any they  had, a t a hearing  to  be 
held at his office Jan. 21 why such 
offer should not be accepted and the 
sale authorized.

In the m atter of W ill M cNitt, Jr., 
bankrupt, m erchant at Boon, the first 
m eeting of creditors was held and, by 
m ajority  vote of creditors, F red  M. 
Breen, of Cadillac, was elected trustee

and his bond fixed at $3,000. V erner 
Bloom quist, A. C. Fessenden and W.
M. Benedict, all of Boon, w ere ap
pointed appraisers. T he m eeting was 
then adjourned to Feb. 5 and the bank
rupt ordered  to appear for exam ina
tion.

In the m atter of F rank  S. Cornell, 
bankrupt, of W yom ing tow nship, the 
first m eeting of creditors was held, 
and by unanim ous vote H . H. F ree
land, of G rand Rapids, was elected 
trustee and his bond fixed at $100. 
T he bankrupt w as sw orn and exam in
ed and the first m eeting then  ad
journed, w ithout day.

In the m atter of Lewis H ancock, 
bankrupt, of Grand Rapids, an o rder 
was m ade by the referee calling the 
first m eeting of creditors to  be held 
at his office on Jan. 25 for the purpose 
of electing a trustee, if desired, p rov
ing of claims, exam ining the bank
rupt, etc.

Jan. 10—In the m atter of H om er 
Klap. bankrupt, form erly m erchant at 
Grand Rapids, an o rder was m ade by 
the referee calling the first m eeting 
of cred ito rs to be held at his office 
on Jan. 27 for the purpose of electing 
a trustee, if desired, proving claims, 
exam ining the bankrupt, etc.

In the m atter of W illiam  F. Baker, 
bankrupt, m erchant at G rand Rapids, 
the adjourned first m eeting of cred
itors was held. I t  appearing  th a t 
W illiam  E. S later, of Nunica, held a 
valid chattel m ortgage covering all 
the assets of the bankrupt, an o rder 
was m ade d irecting  the tru stee  to 
turn  such asets over to the m ortgagee. 
U nless fu rther proceedings are desired 
bŷ  creditors the estate will probably 
be closed at the expiration of tw enty 
days.

Jan. 11—In the m atter of O sborn 
H om e Furn ish ing  Co., bankrupt, fo r
merly' doing business on Division 
street, Grand Rapids, the trustee, 
David A. W arner, of Grand Rapids, 
filed his final rep o rt and account show 
ing a balance on hand for distribution 
of $403.35 and an order was made 
by the referee calling a final m eeting 
of cred ito rs to be held at his office 
on Jan. 30 to consider such final re 
port and account and for declaration 
of final dividend for creditors. C red
itors have also been directed to  show 
cause, if any they have, why a cer
tificate recom m ending the bankrup t’s 
discharge should not be made by the 
referee.

Jan. 14— In the  m atte r of Lois 
Gage, bankrupt, form erly  at Grand 
Rapids, the tru stee  Chas. R .. V isner, 
of G rand Rapids, filed his re tu rn  of 
no assets above exem ptions, and an 
o rder was m ade closing the estate  and 
discharging the trustee. No cause to 
the con trary  having been show n by 
creditors, a certificate recom m ending 
the bankrup t’s discharge was made 
by the referee.

Tn th e -m a tte r  of H erm an L. W el
ling, alleged bankrup t m erchant at 
Petoskey, the offer of com position at 
40 per cent, was fu rth er considered, 
and it appearing  th a t a very large m a
jo rity  of creditors had filled accep
tances in w riting  it was determ ined 
that the confirm ation of the com posi
tion be recom m ended.

In the m atte r of Patrick  Golden,

bankrupt, of Grand Rapids, it appear
ing th a t there w ere no assets above 
exem ptions and no fu rther proceed
ings being desired, an o rder was made 
closing the estate. No cause to the 
con trary  having been shown by cred
itors, a certificate was m ade recom 
m ending that the bankrupt be granted  
his discharge.

In the m atter of A lbert J. Schepers, 
bankrupt, form erly m erchant a t V ogel 
C enter, the trustee, W . A. W ym an, 
filed his supplem ental report show ing 
com pliance with the final order for 
d istribution and an o rder was made 
closing the estate and discharging the 
trustee. No cause to the contrary  
having been shown by creditors, a 
favorable certificate as to  the bank
rup t’s discharge was m ade by the 
referee. Tw o dividends w ere paid 
in this m atter, aggregating  31 per 
cent.

Uncle Sam to Have an Ice Cream 
Expert.

Chief Rawl, of the Dairy Division, 
Bureau of Animal Industry , D epart
m ent of A griculture, announces tha t 
a man specially tra ined in the m anu
facture of ice cream has been appoint
ed to tha t Division for w ork with the 
cream eries m anufacturing  ice cream. 
It is hoped th a t this man m ay assist 
in solving some of the m any problem s 
which arise in connection w ith such 
work and at the same tim e aid the 
cream eries to secure a high and uni
form  quality with a m aximum of quan
tity at a  minimum cost. H e will ad
vise and assist cream eries in the pre
paration, m anufacture and storage of 
ice cream  and the installation and a r 
rangem ent of m achinery for making 
this product. T he w ork will be con
ducted chiefly through correspondence, 
a lthough personal assistance will oc
casionally be given when conditions 
require it. C ream eries now m anufac
tu ring  ice cream  as a  side line and 
those contem plating  its m anufacture 
are at liberty  to request inform ation 
or assistance on any phase of this 
subject.

President-elect Wilson plans to effect 
three W hite House reforms which re
fer to the personal life of the executive. 
One will be the abolition of public re
ceptions. People will not be received 
merely for the purpose of shaking 
hands with the President. Mr. Wilson 
said he saw no use in spending time 
just to receive people who have no pub
lic business to transact at the W hite 
House. H eretofore the blue room re
ceptions have been a feature in the 
executive mansion. The President also 
will not attend many of the banquets 
of various National societies in W ash
ington and to which the president is 
regularly invited. Another tradition to 
be altered to some extent is the prohibi
tion on the newspaper men of referring 
to conversations with the President in 
the first person. Mr. W ilson said he 
would probably express himself often 
and in the first person in statements 
issued from time to time on public 
questions. O ther presidents, while ad
mitting that the public receptions were 
tiresome, professed to have found much 
enjoyment and benefit through these 
functions.

Special Features of the Grocery and 
Produce Trade.

Special C orrespondence .
New York, Jan. 13—Would-be buy

ers of spot coffee are awaiting the sale 
of valorized coffee and pending this 
they have been pursuing a cautious pol
icy. The week, however, showed a bet
ter volume of trade than for several 
preceding ones and a better feeling 
generally pervades the trade generally. 
W ith the Government coffee out of the 
way there will be a quickening demand 
and meantime we note that prices are 
well sustained. In store and afloat 
there are 2,661,450 bags against 2,505,632 
bags a year ago. A t the close Rio No. 
7 is worth in an invoice way, 13J4@ 
J3%c. Mil<J's quiet though tjhere is 
something doing in a small way all the 
time. Good Cucuta 15J4@16c.

Sugar still seeks a lower level. There 
is a very light demand as buyers evi
dently think the bottom has not yet 
been reached. Granulated 4.65@4.70c.

Shall a duty be placed upon tea? 
One question after another comes up 
to perplex the dealer and this is the 
latest. But trade is quiet. Supplies 
are not extremely large, though there 
is enough to meet requirements, and 
quotations are well held.

Orders for rice as a rule are for 
only enough to meet current require
ments, and the would-be buyer seems 
to think that if he hesitates he will not 
be lost. Prim e to choice domestic, 3 
§!5j4c.

Prices of pepper are stiff and with 
moderate supplies the situation is in 
favor of the seller. O ther goods un
changed. As is the case with teas, 
there is also talk of duty on whole 
spices and this causes buyers to hold 
back whenever possible.

Molasses moves in its accustomed 
channel. Demand moderate and quota
tions show not a fraction of change, 
and this is true also of syrups.

Standard threes tomatoes, 80c f. o. b. 
Baltimore. Canners have been endeav
oring to establish quotations for futures, 
but buyers are not disposed to talk. 
Maine corn packers have tried hard to 
sell at an advance over last year but 
have been unsuccessful and negotiations 
have been called off. Spot goods are 
rather quiet in all lines. Maybe Canned 
Foods Week will give an impetus to 
demand.

E xtra  creamery special butter quoted 
at 34j4@35c; firsts, 31@32j4c. The 
line generally is about one cent below 
that of a week ago. Imitation cream
ery 24J425c ; factory 23@24j4c. Cheese 
quiet, with whole milk at 17J4@18c. 
Eggs slightly lower. Fresh gathered 
firsts, 28@30c. W estern whites, fresh 
gathered, 28@30@35c. Held stock, 
21@23c.

H ow  H e Took the Pickle.
T he physician had been trea tin g  a 

man for dyspepsia for a long  time, 
and finally, w ishing to know how his 
patient was com ing on, he told him 
to take a dill pickle ju s t before go 
ing to bed and see if he could hold 
it on his stom ach over night. T he 
next day the m an called and the phy
sician asked him the result.

“Oh, it was all right, D octor,” he 
said, “as long as I was aw ake; but 
when I w ent to sleep it rolled off.”
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M EN OF MARK.

John Eikenhout, Manager H. Eiken- 
hout & Sons.

John  E ikenhout was born in Grand 
Rapids, Jan. 18, 1878, being the oldest 
of a fam ily of four boys and two 
girls. H e attended the public schools 
until he had finished the gram m ar 
grade, w hen he obtained em ploym ent 
w ith H erm an  D osker as office boy and 
city solicitor. A fter rem aining with 
Mr. D osker tw o years, he entered the 
em ploy of h is ' father, H enry  E iken
hout, who has then engaged in the 
con trac t roofing business. T w o or 
th ree years la ter he was adm itted to 
partnersh ip  under the firm of H. 
E ikenhout & Son. Since then  two 
younger b ro thers have been adm itted 
to partnership , so th a t the firm name 
is now H. E ikenhout & Sons. The 
house was first located at 525 C hest
nu t street, subsequently  rem oved to 
N orth  M arket stree t and then to 122 
E llsw orth  avenue. W ith in  the last 
year the firm has erected a new store 
house and office building at 346 W eal
thy street, S. W ., w here it has over 
10,000 feet of floor space and sidetrack 
connection with the Pere M arquette 
Railway. All kinds of roofing are 
handled in a jobb ing  way. In  fact, 
the house is the only establishm ent 
of its kind in the State.

Mr. E ikenhout was m arried A ugust 
2, 1900, to Miss Nellie Ross, of Grand 
Rapids. T hey  have two daughters, 
9 and 5 years of age. and reside in 
their own hom e at 29 New street.

Mr. E ikenhout is a m em ber of the 
F ifth  D utch Reform ed church on

Second avenue. H e was P residen t of 
the Bible class for m any years. He 
is now a m em ber of the W estm inster 
P resby terian  church choir, w here he 
sings bass. Music is his hobby. At 
one tim e he had six singing schools 
in different p arts  of the city, but at

the p resen t time he has restric ted  the 
num ber to two, so tha t he can run 
out of tow n and call on his trade. 
Mr. E ikenhout a ttribu tes his success 
tQ keeping everlastingly at it, early 
and late. H e is faithful to his duties 
as a business m an and loyal and up
righ t in his dealings. T he house 
which was founded by his fa ther and 
is now m anaged by him will, undoubt
edly, take rank am ong the leading 
houses of this kind of the country.

Paid the W hole Discount.
A slick schem e to  defraud was re

cently  pulled off on a W ashington, D.
C., dealer. T here  are a num ber of 
“co-operative societies” doing busi
ness in the D istric t of Columbia, giv
ing credit slips to  their pa trons to  
be presen ted  to  m erchants in lieu of 
cash. T he bearers of these credit 
slips seldom  spring  them  on the 
store until after the com pletion of 
the transaction  involved, because the 
m erchant when redeem ing the credits 
m ust allow the societies a discount 
of 10 per cent. H ere ’s w here the 
joke came in.

A well dressed young m an entered 
a store and bought a pair of $3.50 
shoes, and gave in se ttlem ent an o r
der fo r $10. H e w as given the shoes 
and $6.50 in cash. A bout tw o days 
la ter the shoes w ere retu rned  as be
ing unsatisfacto ry  and the $3.50 was 
retu rned  to him, the m erchant having 
fo rgo tten  all about cashing the o r
der. W hen he settled  his accounts 
with the com pany he received bu t $9, 
and was, therefore, a dollar short. 
Of course, it is no t necessray for the 
m erchants to  accept these o rders but 
they do and they sign con tracts to 
give the societies the 10 per cent, 
discount.

Have You Tried the Latest?
T he really la test drink is the milk 

cocktail, and it is declared to be so 
delicious by those who have tried it 
th a t all bartenders will have to  be
gin “learn ing  how ” in o rder to keep 
up-to-date, says the Chicago Post. The 
new est drink creation has been evolv

ed at the N ational D airy Show, which 
is being held at the In ternational 
A m phitheatre at the stock yards.

W hile the dairy show is w ithout 
a regular bar—th a t is, no in toxicants 
are sold on the prem ises—there are 
cold m ilk drinks galore. O ne can get 
everything from  a milk punch down 
to a com m on egg-nog. Colonel W . E. 
Skinner, m anager of the dairy expo
sition, is the author of the new cock
tail. H ere is his recipe:

F resh  milk.
O range bitters.
Vichy.
I t  is declared to be stric tly  a p ro

hibition drink and a dozen w on’t in
jure the drinker.—Chicago Produce 
Review.

Butter, E ggs, Poultry, Beans and Po
tatoes at Buffalo.

Buffalo, Jan. 15—Creamery butter, 
fresh, 30@35^2c ; dairy, 22@28c; poor to 
good, all kinds, 20@24c.

Cheese—Fancy, 17@17j4c; choice, 16 
@16}4c; poor to common 10@15c.

Eggs—Choice, fresh, candled, 28@ 
29c; cold storage, candled, 20@21c.

Poultry (live)—Turkeys, 20@21c; 
cox, ll@ 12c; fowls, 15@16J^c; springs, 
16@17c; ducks, 17@18c; geese, 15@16c. 
Poultry dressed, turkeys, 20@24c; 
ducks, 18@21c; geese, 16@17c; chicks, 
16@18c; fowls, 15@17c.

Beans—Red kidney, $2.50@2.75; 
white kidney, new $3; medium, new 
$2.40@2.45; narrow, new $3@3.15; pea, 
new, $2.40@2.45.

Potatoes—55@60c per bu.
Rea &  Witzig.

3
N o  “G uess-W ork” A b ou t “D andelion  Brand”
You know mighty well what it means to get “stocked up” with 

a “guess-work” brand.
That’s what ruins profits so often.
There’s no guess-work about “Dandelion Brand” Butter Color.

W ELLS & RICHARDSON CO., -  BURLING TON, VERM ON
M anufacturers  of Dandelion Brand Butter Color

mailto:2.50@2.75
mailto:2.40@2.45
mailto:3@3.15
mailto:2.40@2.45
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Movement of Merchants.
M apleton— E m ery & Sons have in

stalled a feed m ill here.
Rapid City— Euller Bros, have open

ed a flour and feed store here.
B u tternu t— Lewis Greek has en

gaged in the grocery business here.
St. Johns—E. E. C ranston succeeds 

H unt & T ubbs in the grocery business.
K alam azoo—E. V. Sleight has open

ed a m eat m arket at 115 E ast South 
street.

Fife Lake—W illis B row er has open
ed a grocery store in the J. B. Clark 
building.

Sandusky — T he F arm ers Grain 
Com pany has changed its nam e to the 
Hub Grain Co.

D etro it—T he C entral Savings Bank 
has increased its capital stock from  
$100,000 to $500,000.

Ithaca—W . F. W alker has closed 
out his stock of jew elry and will re
move to Colorado.

L ansing—F rank Reck, of the firm 
of Reck B rothers, grocers, is recover
ing from  an attack  of typhoid fever.

Belding—Fred  E. U nderw ood, the 
local grocer, was recently  m arried to 
Miss M ary L. Boyd, of M ercer, Pa.

M anistee—Jam es C. Nelson has 
sold his drug stock to Charles J. A n
derson, w ho will consolidate it w ith 
his own.

P erry—Aich Davis is closing out 
his stock of sewing m achines anti mus
ical instrum ents and will re tn e  from 
business.

Ishpem ing—The Peninsula Bank has 
increased its surplus and undivided 
profits to $80,000. T he Bank’s capital 
is $50,000.

Stanton—The Stebbins-Gaffield Co., 
dealer in furniture and hardw are has 
changed its nam e to the S tanton 
H ardw are Co.

H olland—W alter Sutton has en
gaged in the drug business on E ast 
E igh th  stree t under the style of the 
O pera Pharm acy.

H olland—G. F. A rm istead, who con
ducts a bazaar store at 54 E ast E ighth 
street, is closing out his stock and will 
re tire  from  business.

H ersey—J. R. Coakley has purchas
ed the W . E. W oodw ard & Co. hard
w are and im plem ent stock and will 
continue the business.

F ru itp o rt—George Perkins has re 
sumed the m anagem ent of his confec
tionery store which George Miller 
has conducted the past year.

C harlo tte — H enry  Robinson has 
purchased the J. Q. T hom as three- 
store brick block and will occupy it 
w ith a restau ran t about Feb. 1.

H opkins—D eW itt H enning, of M on
terey, is erecting  a sto're building here 
which he will occupy w ith a stock of 
general m erchandise about Feb. 1.

Cedar Springs—W . H. Brown, un
dertaker, has purchased the W illiam  
Black furniture  stock and will con
tinue the business a t the same loca
tion.

D etro it—T he M erchants C learing 
H ouse has been organized w ith an 
authorized capital stock of $4,000, of 
which $3,000 has been subscribed and 
paid in in cash.

Bay City—J. C. M cRae & Co., 
wholesale grocer, has increased its 
capital stock from  $30,000 to $30,000 
and changed its nam e to M cRae, W al
ker & Thom pson.

Jackson -T he K nox-H arris P ack
ing Co. has engaged in business w ith 
an authorized capital stock of $15,000, 
of which $7,500 has been subscribed 
and pa'd  in in cash.

E ast Jo rdan—A rth u r H art and 
M erle F aught have leased a store 
building in which they  will conduct 
a restau ran t under the style of A rt’s 
& M erle’s R estaurant.

H artfo rd—W illiam  B ennett & Sons 
have closed their hardw are store. 
M ost of the stock was- closed out at 
special sale and the rem ainder has 
been stored  for the present.

Shultz—Fred  Pierce has traded his 
stock of general m erchandise, store 
building and residence to G. M. Fox 
for his farm  near Dowling. Mr. Fox 
will take possession Feb. 1.

Lowell— H. S. Y oung has sold his 
in terest in the S cott H ardw are Co. 
to  Mr. H oltm an, recently  of G rand 
Rapids, and the business will be con
tinued under the sam e style.

Redford—A new com pany has been 
organized under the style of the Red- 
ford Pharm acy, Ltd., w ith an au tho r
ized capital stock of $3,000, which has 
been subscribed and $500 paid in in 
cash.

St. Johns— C. O. DuBois has s- Id 
his in terest in the dry goods and 
grocery stock of Chapin & DuBois to 
his partner, C. E. Chapin, who will 
continue the business under h ’s own 
name.

K alam azoo—Glen R. S tuyvesant has 
resigned, his position as traveling 
salesm an for the H auger-M artin  Co. 
and will m anage the ir clothing store 
at 150 South Burdick street, succeed
ing L. G. A ldridge.

D etroit—O w nership of the D etro it 
Rock Salt Co., which operates a deep 
rock salt mine in Oakwood, has passed 
to the In ternational Salt Co., of New 
Jersey , generally  know n as the Salt 
T rust. M em bers of the office staff of 
the D etro it com pany are being moved 
to Chicago and Scranton, Pa., the gen
eral office headquarters of the salt 
trust. T he tru st came into possession 
of the D etro it p roperty  through  the

purchase of the stock of the W atkins 
Salt Co., of New York, which acquir
ed contro l of the D etro it Company, 
about a year.

Coldw ater—W arren  W alker, re 
cently of Girard, and Eugene H all 
have form ed a copartnership  and pu r
chased the grocery  and m eat stock 
of Dean Corless and will continue 
the business a t the sam e location.

Paw Paw— Mrs. E. H. Lindsley 
has sold her grocery  stock to  the 
Maple City G rocery Co., which will 
continue the business at the same 
location as a branch store, under the 
m anagem ent of A. W . Showerm an.

B attle Creek—V. H ow ard W attles, 
who has conducted the V. C. W attles 
fk. Son hardw are store since the death 
of his father, is closing out the stock 
and will engage in some o ther line 
of business m ore in keeping w ith his 
taste.

D etro it—L ondon’s Econom y Store 
has been organized to  sell at retail, 
ladies’ w earing apparel and general 
m erchandise, w ith an authorized cap
ital stock of $10,000, of which $5,000 
has been subscribed and $1,000 paid 
in in cash.

Petoskey—L eism er & S traight, im 
plem ent dealers, have dissolved p a rt
nership, Mr. S tra igh t tak ing over the 
in terest of his partn er and adm itting  
his son to  partnership . T he business 
will be continued under the style of
H. Leism er & Son.

K alam azoo—H. H. M ittenthal & 
Co., w holesale dealers in fru it and 
vegetables at B attle Creek, have pu r
chased a site on the corner of N orth  
Burdick and Ransom  stree ts  on 
which they  will erect a $100,000 cold 
storage plant.

E lk ton—T he E lkton E levator Co. 
has m erged its business into a stock 
com pany under the style of the E lk 
ton Farm ers & Gleaners E levator Co., 
with an authorized capital stock of 
$30,000, of which $15,000 has been sub
scribed and $13,350 paid in in cash.

Melvin— K err & Diam ond, dealers 
in hay, straw , etc., have m erged their 
business into a stock com pany under 
the style of the K err Grain & H ay 
Co., w ith an authorized capital stock 
of $35,000, of which $16,000 has been 
subscribed and $13,000 paid in in cash.

D etro it— Nim m o & Spaulding, e'ec- 
tricians, have m erged their business 
into a stock com pany under ih° _tyle 
of Nimmo, Spaulding & Eddy, with 
an authorized capital stock of $10,000, 
of which $9,990 has been subs-CHed, 
$3,000 being paid in in cash and $7,990 
in property.

N ew port — T he Kuhl-G olden Co. 
has been organized to conduct a gen
eral m ercantile store and to grind 
course flours, feeds, etc., with an au
thorized capital stock of $5,000 com 
mon and $5,000 preferred , of which 
f9,000 has been subscribed, $3,000 
being paid in in cash and $6,000 in 
property.

S talw art—A t a m eeting of the citi
zens to discuss the feasibility of o r
ganizing a stock com pany for the 
purpose of operating  a general m er
chandise store on the co-operative 
plan, Paul A dam s was chosen chair
m an and R. J. F o rg rave  secretary. 
T hose present appeared to  be en thu
siastic in the m atter, and prelim inary

steps w ere taken to  b ring  about the 
organization  of a company. T. A. 
Forgrave, it is understood, is willing 
to dispose of his s to re ; and if the plan 
is carried through it is intended to 
increase the stock of goods to include 
com plete lines of general m erchandise.

D etro it— S tra tem eyer & Teetzel, in
terio r decorators and special furn iture  
dealers, have m erged their business 
into a stock com pany under the style 
of S tra tem eyer & Teetzel Co., w ith an 
authorized capital stock of $7,500, of 
which $4,850 has been subscribed, 
$1,488.36 being paid in in cash and 
$3,361.64 in property.

Bay City—The body of H enry  Hel- 
m uth, the T i.ird  stree t grocer who 
disappeared a week ago, was found 
in a cistern at the rear doorstep of 
his hom e by H enry  B uhett, an old 
friend who had spent several days 
looking for the man. H elm uth, who 
was 65 years old, had been in poor 
health for some time and had become 
despondent.

H oughton — H ym an Pim stein, a 
prom inent H oughton m erchant, has 
filed a voluntary petition in bankrup t
cy in the U nited S tates Court. H is 
declaration show s his liabilities to be 
$35,573.93, and his assets $39,835. Mr. 
P im stein is the p rop rie to r of the One 
Price D epartm ent store. H e has been 
in business sixteen years and was a 
p artner of Charles W hitney. F o rm er
ly he was associated with his father- 
in-law Jacob G ottliebson, who retired  
from  business th ree years ago.

Schaffer—Fire which sta rted  from 
a stove in the basem ent seriously dam 
aged the store of T hom as Provoast. 
The stock of goods, valued at $6,000. 
was badly dam aged and is covered by 
insurance only to the am ount of $3,-
000. I t  is believed th a t sparks from  
the stove set fire to wood piled near 
it and as the store was closed and Mr. 
P rovoast was a t his home, the flames 
spread rapidly. Before the progress 
of the flames could be stopped an 
immense hole had been burned 
through the floor and a large p art of 
the stock had toppled into the base
m ent.

E scanaba—John  Seiner, Sr., who 
died last week at St. Petersburg , Fla., 
was a pioneer g rocer of th is place. 
He had been a resident of Escanaba 
for nearly  fifty years. H e was born 
in Luxem burg, Germ any, April 5, 1840. 
W hen a lad of fifteen years he came 
to A m erica and settled  first in Illi
nois. L a te r he moved to Green Bay, 
w here he resided for a few years, and 
in 1867 he came to E scanaba and en
gaged in the g rocery  business. He 
retired  from  active w ork a num ber 
of years ago. By the exercise of care 
in his investm ents he had built up a 
considerable fortune, which he left in 
extensive real estate  holdings in E s
canaba, together w ith m ining and tim 
ber lands in the Peninsula, M innesota 
and W isconsin.

Manufacturing Matters.
Petoskey—T he N orthern  A uto & 

M achine Co. has changed its nam e 
to the N orthern  A uto Co.

Belding— Charles H. S tout has pur
chased the cigar factory  of Claude 
Ross, which he form erly ow ned and 
will continue the business.
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The Produce Market.
Apples— Baldw ins com m and $3.75 

per bbl. Spys b ring  $3@3.25. 
B ananas—=$2.75 per 100 lbs.
Beets—60c per bu.
B utter—T he m arket fo r all table 

grades is firm and prices are unchang
ed, w ith a good consum ptive demand. 
U nder grades are m ore p lenty  and 
drag  a little . T he quality  of the 
bu tte r arriv ing  show s a good average 
for the season. T he m arket is heal
thy and no radical change is looked 
for, the m arket on cream ery is 
steady at 35c in tubs, 36c in cartons 
and 34c in storage cartons. Local 
dealers pay 25c fo r No. 1 dairy grades 
and 18c for packing goods.

Cabbage—$2 per bbl.
C arro ts—60c per bu.
Celery—$1.20 per box for home 

grow n.
C ranberries — L ate H ow es are 

steady a t $9.50 per bbl.
E ggs—T he dem and for stric tly  

fresh  eggs has been be tte r during  the 
p resen t w eek than for some time 
past. T he m arket is no t strong  and 
buyers have reduced their paying 
price since last w eek from  25c to 24c. 
T he m arket from  now on is liable to 
show slight fluctuations according to 
the w eather. S tocks of sto rage eggs 
are still very large and the  m arket 
dull. T he finest sto rage eggs are 
now quoted in a jobbing w ay at 20c.

Grape F ru it—H as advanced to  $3.75 
per crate for 36s and $4 for all the 
o ther sizes.

G rapes— California E m peror, $4 per 
keg. M alaga, $8@8.50 per keg of 50 
to  60 lbs.

H oney—20c per lb. for w hite clov
er and 18c for dark.

Lem ons—$7.25 per box for choice 
California or M essina; $7.50 for fancy.

L ettuce—New  O rleans head, $1.50 
per bu.; ho t house leaf. 10c per lb.

Onionsi—Spanish are in fair de
m and a t $1.40 per cra te ; hom e grow n 
com m and 40@50c per bu.

O ranges—Receipts of California 
navels last week w ere ligh t and a 
large percentage of the fru it was 
lacking in juice and color. Such fan
cy fru it as was offered found a very 
ready sale a t h igher prices. F loridas 
also w ere in ligh ter receip t and in 
active dem and, though the trade was 
selective on quality  and condition. 
P rices on the best fru it show ed a 
substantial advance. N avel,$3.50, F lo r
ida, $2.75 fo r sm all and $3 fo r good 
size.

P o ta toes—C ountry  buyers are pay
ing 30c a t outside buying points. L o
cal dealers quote 40@45c in small 
lots.

P ou ltry — Local dealers pay 11c for 
springs and fow ls over 4 lbs. in

w eight and 10c for less; 6c for old 
roosters; 9c for geese; 11c fo r ducks; 
15c fo r turkeys. T hese prices are 
live-weight. D ressed are 2c higher.

Squash—$1.50 per bbl. for H ubbard.
Sweet P o ta toes— Kiln dried Je r 

seys, $5 per bbl; D elaw ares in bushel 
ham pers, $1.50.

Veal—Buyers pay 6@12c, according 
to quality.

The annual stockholders’ meetings of 
the National and state banks were held 
Tuesday and were as prefunctory as 
such meetings usually are. Except the 
resignation of W illiam Alden Smith 
from the directorate of the Peoples and 
the increase in the number of the 
Grand Rapids Savings directors, the 
ohly changes from last year were such 
as had been caused by death, and 
these had all been filled by the election 
of the directors before the annual meet
ing formalities were observed. The 
Peoples had three vacancies, the resig
nation of Mr. Smith and the deaths of 
Samuel M. Lemon and William Logie, 
and reduced the number of its directors 
to twelve instead of electing new mem
bers. The Fourth National elected L. Z. 
Caukin to the directorate to succeed 
Mr. Lemon. Mr. Caukin has been con
nected with the bank for twenty years, 
working up from a minor clerkship to 
Cashier and his election to the board 
is a recognition of his long faithful 
and efficient service. Wm. J. Clark fills 
the vacancy on the Commercial board. 
During the year Heber A. Knott, Wm. 
E. Elliott, Adolph H. Brandt, Henry
B. Herpolsheimer and L. A. Cornelius 
were added to the board of the Grand 
Rapids Savings and Joseph H. Brewer 
was elected to succeed Aaron Brewer 
deceased. The only change in the Grand 
Rapids National City board was the re
cent election of Lee M. Hutchins to 
succeed to the Dr. Chas S. Hazeltine 
vacancy. The vacancy caused by the 
resignation of Senator Smith at the 
Peoples has been filled by the election 
of Amos S. Musselman as Vice Presi
dent.

Capital Stock Increased.
K alam azoo, Jan. 14— A t the annual 

m eeting  of the  City-Savings Bank, 
the capital stock  w as increased from  
$300,000 to $400,000. T h is action was 
taken by the d irectors because of over 
a million dollars increase in the de
posits during the past year. The 
B ank’s business has show n a m ost 
w onderful grow th. Charles H. Clar- 
age was a new m em ber elected on the 
B oard of D irecto rs of the Bank. S. B. 
M onroe w as re-nam ed P resident, A.
C. W ortley  and H . W . P ark er Vice- 
Presidents.

The Grocery Market.
Sugar—T he m arket is on a slightly 

low er basis than  a week ago, Federal 
and A rbuckle are holding granulated  
a t 4.55. T he o ther E astern  refiners 
are asking 4.60 M ichigan refiners are 
quoting at 4.40. The m arket is still 
weak and as stocks are large still 
fu rther decline is looked for. R eports 
from  Cuba are to the effect tha t the 
crop is a very good one, which will 
also have a tendency to low er prices. 
Jobbers are looking for a still fu rther 
decline in cane prices before the m ar
ket on beet will change, as the  dif
ferential is about th ree tim es w hat it 
usually is.

Coffee—W hile Rio and Santos grades 
are weak, there has been no actual de
cline during the week, and options even 
showed some signs of firmness. The 
feeling is that the projected sale' of 
the valorization coffee, nearly 1,000,000 
bags of Rio and Santos, may cause 
something of, a slump if allowed to 
come unprotected on the market. The 
current demand for Brazil coffee is 
light. Milds are unchanged and quiet, 
prices steadily maintained. Java and 
Mocha dull at ruling prices.

Canned Fruits—Apples are unchanged 
and dull. California canned goods are 
quiet a t ruling prices. Small staple 
Eastern canned goods are in seasonable 
demand at unchanged prices.

Canned Vegetables—Tomatoes are
steady. The reports that were issued 
a few days ago show that during 1912 
the pack of tomatoes was the largest 
ever known, it being estimated that 
about 14,000,000 cases were put up, 
which is an increase of about 5,000,000 
over the production in 1911. The fact 
that the markets were well cleaned up 
when the 1912 pack reached them may 
be one of the reasons why there does 
not appear to be any surplus at the 
present time. There is a shortage 
shown in string beans, but it does not 
interest the retailer as much as the 
shortage on peas, as beans are not as 
good sellers as peas. There are still a 
great many peas on the market of poor 
quality, and wholesalers have difficulty 
in securing grades which are up to usual 
standard. Stocks of corn are still large 
and prices low. The demand is only 
fair, but jobbers are looking for it to 
increase a little later on. A report from 
Iowa states that some of the packers 
have announced prices on 1913 pack at 
about 5c below 1912 prices. Peas have 
been the greatest surprise, particularly 
to holders who paid high prices—and 
almost all did—for standard grades. 
The fact that the 1912 pack was greatly 
in excess of 1911 has greatly depressed 
the market for standard grades and 
almost all holders stand to lose.

Canned Fish—M ustard sardines have 
declined until, it is said, many packers 
have closed their factories on account 
of prices being below the cost of pro
duction. Domestic oil sardines are 
still selling at a very low price, and 
are meeting with a fair demand from 
the retail trade. The opening quota
tions on canned lobsters are about 50c 
per dozen higher than a year ago, said 
to be caused by the small pack. Salmon 
prices are still low and in good de
mand.

Dried Fruits—Evaporated apples have

reached a point much lower than for 
several years, but, as the supply of 
green apples is unusually large and 
prices reasonable, the demand has not 
been very active. Raisins are nominally 
unchanged on the coast, but some East
ern second hands have offered fancy 
goods, very cheap during the week, and 
the feeling is not strong. Currants 
and other dried fruits are quiet and 
unchanged. There has been a greater 
advance in apricots over opening prices 
than in any other variety, but as prices 
are still considered reasonable it is ex
pected that there will be a good de
mand from now on. Raisins are cheap, 
but large sizes, the same as in prunes, 
are scarce, and prices much higher in 
comparison than on the medium or 
small size. Small sized prunes are very 
cheap, and it would seem a good buy 
for future use, at present prices. The 
large sizes from 50-60 and up are very 
scarce and selling at a premium of one- 
half cent per pound. Figs and dates 
have been selling well during the past 
month at prices about the same as 
quoted a year ago. Peaches show a 
slight advance over opening quotations, 
but as there is usually a very good de
mand from the consuming trade for 
this variety, wholesalers think that 
they are a good purchase at present 
prices.

Cheese—The marke is steady and un
changed for all grades.

Rice—Prices are reasonable and, un
less there is a greater activity shown, 
it is hardly possible that the advance, 
which has been reported in primary 
markets, will be put into effect. Hold
ers in the South are said to be holding 
their supplies very firm at market 'quo
tations.

Syrup and M olasses— Glucose is un
changed. Com pound syrup in light 
demand, ow ing to the w eather, and 
un-changed in price. Sugar syrup 
m oderately active for m anufacturing  
purposes, and unchanged in price. 
M olasses quiet and unchanged.

S tarch—T here  has been a decline 
of 5c per 100 on Muzzy bulk, Best 
bulk and Best package.

Provisions—Smoked meats are steady 
and unchanged. Pure lard is steady at 
a decline of y±c and compound lard 
at a decline of %c. This is the season 
for cheap lard, but opinions differ as 
to whether lard is already cheap. Dried 
beef, barrel pork and canned meats 
are steady with a moderate demand. 
Prices are unchanged, except corn and 
roasted beef, which advanced 10 per 
cent., with another advance in sight.

Salt Fish—Cod, hake and haddock 
have been very dull, but should im
prove from now on. Prices are steady. 
Mackerel is still dull and unchanged 
from a week ago. The demand has 
certainly shown no signs of awakening 
as yet.

M ason—T he th ird  a ttem pt to  con
duct a successful cream ery in Mason 
has failed, as the M ason Cream ery 
Co. ceased to  do business and the 
p lan t has been purchased by Dr. O.
H. Freeland. Failure of farm ers to 
furnish milk in sufficient quantities is 
blamed.

If  you can’t pay as you go, try  to 
do so as you come back.

mailto:3@3.25
mailto:8@8.50
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W ill Erect Our First Banking Sky 
Scraper.

T he Peoples Savings Bank is con
sidering plans for the im provem ent of 
its p roperty  at the corner of M onroe 
and Ionia. T he property  has a fro n t
age of 22 feet on M onroe, extending 
back 80 feet, and its building, three 
stories brick, is one of the o ldest in 
the city and far from  ornam ental. T he 
plan is to put up a steel construction 
ten or twelve sto ry  sky scraper for 
office purposes, som ething th a t will 
be a strik ing  feature in the down town 
landscape, as much so as the famous 
F latiron  building in New York. T he 
Bank has made m any efforts to buy 
the adjacent p roperty  from  the estate 
of the late Charles W righ t, w ith a view 
to including th a t in the plans, but 
w ithout success, and will go ahead 
with w hat it has. H ow  the building 
will be financed has not yet developed, 
but it is probable a building com pany 
will be organized for the purpose. U n
der the State law the Bank cannot 
hold real estate  for banking purposes 
in excess of 50 per cent, of its capital
ization. T he corner cost $85,000 and 
it has been necessary to  scale its book 
value down to  $50,000 by w riting  off 
the excess out of the surplus and un
divided profits as a com pliance with 
the law. Of the $35,000 excess $15,000 
has ju st been w ritten  off, $10,000 will 
be deducted on Ju ly  1 and an equal 
am ount six m onths later. T he Bank 
will have the assets ju st the same, but 
the book value will be less, which 
may im press stockholders as not so 
bad when tax  paying tim e comes. The 
Peoples has undivided profits and 
surplus of $131,000, as com pared with 
$100,000 capital and when the 
last of the excess is disposed of it 
will still be in the 100 per cent, class.

W illiam  Alden Sm ith has resigned 
from  the d irecto rate  of the People’s, 
which is no t a ltogether unexpected. 
H e was one of the original board, 
having been an active factor w ith 
Charles B. K elsey in the organization. 
A t one time he had a considerable 
holding of the stock and helped put 
over the deal which brought about the 
present control. L a te r he began buy
ing into the Grand Rapids Savings 
and at one time the plan was to bring 
about a m erger of the Grand Rapids 
and the Peoples. V arious m atters, 
political and otherw ise, caused a 
change in the plan. Mr. Sm ith is 
now P resident of the Grand Rapids 
Savings and his w ithdraw al from  the 
Peoples comes as a m atter of course.

T he various u tility  corpora tions in 
which Grand Rapids capitalists have 
m oney invested are doing well and 
th is city’s incom e will be m aterially

increased the com ing year by their 
dividend declarations. T he m ost im 
portan t of these is the Com m onw ealth 
Power, Railway and L ight Co., of 
whose securities it is estim ated  about 
$3,000,000 are  held here. T he Com
m onw ealth  will pay its initial dividend 
of 1 per cent, on its com m on stock 
on May 1, and it is expected the divi
dend will be fo rthcom ing regularly  
thereafte r every th ree m onths. T he 
com pany the past year earned about 
6.8 per cent, on its com m on stock and 
a large increase is looked for the com 
ing year as action is obtained upon 
its investm ents in developm ent and 
extensions the past year. I ts  expendi
ture last year am ounted to approxi
m ately $3,500,000 and re tu rns on this 
will show up handsom ely in the earn
ing statem ents. T he U nion Railway, 
Gas and E lectric Co., a H odenpyl, 
H ardy & Co. proposition involving 
u tility  properties a t Peoria, E vans
ville, Springfield and o th er tow ns in 
Indiana and Illinois, will pay its ini
tial quarterly  1 per cent, on A pril l 
and this will in terest a considerable 
num ber of Grand Rapids investors. 
U nited  L igh t and Railw ays has not 
yet declared its dividend policy, but 
with its sta tem ent of earning there is 
every reason to  believe it will go on 
a 4 per cent, basis th is spring. T he 
first issue of U nited  L igh t 3 per cent, 
second preferred  stock will be ex
changeable in the fall e ither for p re 
ferred  o r common stock, and in either 
event this will mean an increase in 
revenue for the stockholders.

T o  those who are  u rging S tate 
supervision of private banks as a safe
guard against loss to depositors it 
m ight be suggested th a t the banks in 
the S tate organized under S tate and 
N ational laws, and supposed to  be un
der the best possible supervision, have 
no t the highest possible record for 
safety. Take the A lbion N ational 
Bank, as an illustration . H. M. D ear- 
ing, Cashier, fo r years carried on a 
system  of forgeries, and w hen at last 
he was discovered, he had no t only 
wiped out the entire  capital stock of 
the Bank bu t had m ade heavy inroads 
upon the deposits. T he S tate  Bank at 
Chelsea, of which form er S ta te  T reas
u rer G lazier w as a t the head, is an 
o ther illustration  of w here supervision 
did no t pro tect, as depositors will 
testify. Supervision m ay be a safe
guard  and a precaution, but when 
those in con tro l are so m inded they 
can alw ays find ways to  beat the gam e 
to an ex ten t th a t leaves little  for 
stockholders o r depositors. T h is has 
been m any tim es dem onstrated  in 
M ichigan and in o th er sta tes. I f  sup
ervision is to  be extended over the
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Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Semi-Annually

Capital
Stock

$300,000

United
States*
Depositary

Commercial
Deposits

3 Js
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Surplus 
and Undivided 

Profits

$250,000
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NATIONAL CITY BANK
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Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to
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Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.
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$100.00 Bonds—5% a Year
THE MICHIGAN TRUST CO.
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private banks it should be of a nature, 
if possible, to p revent the establish
m ent of fly-by-night banks which oc
casionally spring  Up and then disap
pear to the sorrow  of the confiding 
public. M ichigan has been happily 
free from  this kind of banks, but there 
have been ju st enough of them  to 
m ake it w orth  while to guard against 
them.

Brief Sketch of the Federation’s New  
Organizer.

Roman I. Jarvis, who tias been en
gaged as organizer for the Michigan 
Federation of Retail Merchants, was 
born Aug. 3, 1857, at Lockport, N. Y. 
H is father was a man of high moral 
standing and of a literary taste, was a 
great reader all through life and was 
a good French, Latin and English schol
ar. Early in life, however, he drifted 
from  home, and in W estern New York 
learned the boot and shoe trade. Be
ing a man of modest pretensions, he

followed his trade and reared his fam
ily in comfortable circumstances, until 
they could help themselves. His mother 
was of true New England stock and 
her ancestors were among the first to 
fight for freedom upon American soil.

Being the oldest son, Mr. Jarvis was 
early put to work during the summer 
vacations, and at the age of 18 was 
master 'o f the trade of his father. Im
bibing the love of books from his 
father as well as mother, who was also 
fond of books, Mr. Jarvis utilized 
every spare moment of his time in 
reading various volumes affording use
ful information, paying meantime spe
cial attention to political and econom
ical works. H e has acquired a vast 
fund of information which equips him 
for any position he may secure. He is 
a close student of passing events, a man 
of original ideas. He is strictly tem
perate in everything.

Mr. Jarvis was m arried in Paw Paw 
in 1878, where he had lived ten years 
previously. H e has eight children to 
provide for, four girls and four boys. 
He is a man of small means, yet main
tains his family in comfort, and they 
are numbered among the most respect
ed Benton H arbor people.

Mr. Jarvis has lived in Benton H ar
bor thirty-one years, during which 
time he worked for a local firm for 
two years, traveled six years for an 
Eastern boot and shoe firm, and con
ducted a custom shoe business for sev
eral years. H e is what may be termed

a practical and self-made man, having 
learned from  friction with the world 
what life is. In  1875, while still a 
young man, he was an active green- 
backer and fought in the fourth dis
trict of Michigan for financial reform . 
He is an uncompromising tariff reform 
er and has spoken in each campaign 
since 1876. H e drifted like hundreds of 
others into the democratic ranks, where 
he has been a constant fighter for 
what he has believed to be right. He 
was the democratic candidate for Con- 
grss in his district in 1894, 1896, 1898, 
and 1890, these being the strongest con
tests ever made by a democrat in that 
district. H e was postmaster of Benton 
H arbor during the Cleveland adminis
tration.

Mr. Jarvis is a gentleman by nature, 
a man of vigorous mind and wide cul
ture, although self-made and coming 
from the ranks of the artisan classes, 
having in early life learned the shoe
maker’s trade. H is sympathies there
fore are with the masses, whose in
terests he has always warmly defend
ed, with tongue and pen, on the plat
form  and in the public press, and with 
whom he commands a strong and grow
ing influence.

The Grand Rapids & Northwestern  
Railway.

T he T radesm an is authorized to an
nounce th a t thfe G rand Rapids & 
N orthw estern  Railway, running from  
G rand Rapids to L udington, will be 
constructed  during  the p resen t y :ar 
and th a t regu lar tra in s will, undoubt
edly, be runn ing  betw een the two te r 
m inals by the close of the year. T he 
distance covered is ninety-five miles. 
The old roadbed of the B uttars line 
will be used to W iley, from  which 
place the road w>ll proceed alm ost 
directly  south to H esperia, thence to 
F rem ont, thence a little  w est to avoid 
the hills in crossing  the M uskegon 
River, thence to Conklin, thence to 
the G rand T runk , over which line the 
new road will come into the city. 
T he G rand Rapids & N orthw estern  will 
m ake use of the G rand T ru n k  term i
nals at th is end. I t  has also acquired 
exceptional term inal facilities at Lud
ington and dockage term inals at Mil
w aukee and M anitow oc. I t  will own 
and operate  a full equipm ent of tra n s
ports, which will run to both M ilwau
kee and M anitow oc. T he road will 
be one of the best graded roads in 
the S tate. T he rails will be the heav
iest of any railroad in Michigan. I t  
will be constructed  prim arily  for 
freigh t purposes. T o  begin with, there 
will be th ree passenger tra in s daily 
betw een Grand R apids and L uding
ton. As travel increases the  num ber 
of trains will be correspondingly  in
creased. T he cost of the road, te r 
m inals and tran sp o rts  will be p ro 
vided for by a bond issue of $4,500,000, 
preferred  stock of $500,000 and a com 
m on stock issue which has yet to be 
determ ined as to  am ount. T h is road 
has long been regarded as a certain ty  
by G rand R apids business men. T here  
have been m any delays on account of 
the condition of the m oney m arket 
and the inability to  find an outlet for 
the bonds until recently . T he road 
opens up an entirely  new section for 
G rand R apids and will do m uch to

streng then  the jobb ing  and m anufac
tu ring  in terests of the m arket.

l a t u u t c l l i u n s  u n  L U U d l d tU C K S  cU lU  CSU llU o.
£>ui. ^s.Keu.

Am . G as & E lec. Co., Com. 84
Am. G as & E lec. Co., P fd . 45% 47% 
Am. L ig h t & T rac . Co., Com. 438 440
A m . L ig h t & T ra c . Co., P fd . 108 11«

Am . m ib n c  u ti lit ie s , p ia .  vs so
Can. P u g e t Sound L br. 3 3
C ities Service Co., Com. 110 113
C ities S erv ice Co., P fd . 86% 88%
C itizen s’ T e lephone 94 96
Com w ’th  P r . Ry. & L t. Com. 69 70
Com w ’th  P r . Ry. & L t. P fd . 91 92
Elec. Bond D eposit P fd . 76 79
F o u r th  N a tio n a l B an k  210
F u rn itu re  C ity  B rew ing  Co. 60
Globe K n itt in g  W orks , Com. . 125 
Globe K n itt in g  W orks , P fd . 100
G. R. B rew ing  Co. 175
G. R. N a t’l C ity  B an k  180 181
G. R . S av ings  B an k  216
H o llan d -S t. L ouis S ugar, Com. 8
K en t S ta te  B an k  266
M acey Co., Com. 200
L incoln  G as & E lec. Co. 30 35
M acey Com pany, Pfd. 97 100
M ichigan S u g a r Co., Com 60
M ichigan S ta te  Tele. Co.. P fd . 100 101%
N atio n a l G rocer Co., P fd  91 93
Old N atio n a l B an k  208%
Pacific. G as & E lec. Co., Com. 62 63
Peoples S av in g s  B ank  250
T ennessee  Ry. L t. & P r ., Com. 22% 23%
T en n essee  Ry. L t. & P r ., P fd . 75% 76%
U n ited  L ig h t & R ailw ay , Com. 79 80
U n ited  L t. & R y., 1st P fd . 83 84
U nited  L t. & R y ., 2nd P fd .,

(old) 78% 80
U n ited  L t  & R y., 2nd P fd .,

(new ) 74 75
Bonds.

C h a ttan o o g a  G as Co. 1927 95 97
D enver G as & E lec. Co. 1949 95% 96%
F lin t G as Co. 1924 96 97%
G. R . E d ison  Co. 1916 98% 100
G. R. G as L ig h t Co. 1915 100% 100%
G. R . R ailw ay  Co. 1916 100 101
K alam azoo  G as Co. 1920 95 100
S ag inaw  C ity  G as Co. 1916 99

•E x-d iv idend . 
J a n u a ry  14, 1913.

Ask for our Coupon Certificates of Deposit

Assets Over Three and One-half 
Million

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits - $300,000

Deposits
7 M illion Dollars

3 ^ Per Cent-
Paid on Certificates

You can transact your banking business 
with us easily by mail. Write us about it 
if interested.

We recommend
6% Cumulative Preferred 

Stock
of the

American Public 
Utilities Company

To net 7% %
Earning three times the amount re
quired to pay 6% on the preferred 
stock. Other information will be 
given on application to

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.

Grand Rapids is your market place. You buy its furniture, you read 
its newspapers and deposit in its banks. Buy your Life Insurance there also of

T h e Preferred Life Insurance Co.
G rand R apids, M ich igan  Wm. A. Watts, Secretary and General Manager

T h e
O ld  N a t io n a l  B a n k

G R A N D  RAPIDS, MICH.

O ur Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsem ent and earn in terest a t the  
ra te  of 3 ^  % if left a year.

U nited L ight & R ailw ays Co.
First Preferred Stock

Bought and Sold
At present market price will yield 

better than 7 %
Send for Comparative Consolidated Earnings Statement, 

covering the period of last five months.

HOW E, CORRIGAN & CO.
IN V E ST M E N T  SEC U R ITIES  

M ichigan T rust Building, Grand Rapids, M ich.
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pPGAfpADESMAR
(U nlike a n y  o th e r  p ap e r.)

D E V O T ED  TO  T H E  B E S T  IN T E R E S T S  
O F  B U SIN E S S  M EN .
P u b lish ed  W eek ly  by  

T R A D E SM A N  C O M PA N Y . 
G rand Rapids, Mich.

S ubscrip tion  P rice .
One do llar p e r  y ea r, payab le  s tr ic tly  in  

advance.
F ive  do llars  fo r s ix  y e a rs , p ayab le  in  

advance .
C anad ian  sub sc rip tio n s, $2.04 p e r  yea r, 

payab le  in  advance.
S am ple copies, 5 c e n ts  each .
E x t r a  copies of c u r re n t issues, 5 c e n ts ; 

issues  a  m on th  o r m ore old, 10 cen ts ; 
issues  a  y e a r  o r  m ore  old, 25 cen ts.
E n te red  a t  th e  G rand  R ap ids Postoffice 

a s  Second C lass M atte r .
E . A. S TO W E, E d ito r.

January  15, 1913.

T H E  TA SK .
To be honest, to  be kind—to  earn  

a little  and to  spend a little  less, to 
m ake upon the whole a fam ily hap
pier for his presence, to  renounce 
w hen th a t shall be necessary and no t 
to  be em bittered , to  keep a  few friends, 
bu t these w ithout capitulation—above 
all, on the same grim  conditions, to 
keep friends w ith him self—here is a 
task  for all th a t a m an has of fortitude 
and delicacy.

R obert Louis Stevenson.

D REW  A N D  CAMPAU.
One of the leading figures in the 

arrest of the McNamara brothers for 
the dynamiting of the Los Angeles 
Times and who wound up these tools 
of the structural iron workers union 
so tightly in the meshes of incontro- 
vertable evidence that they pleaded 
guilty, was W alter Drew, formerly of 
this city, and who is well-known and 
has many friends here. One of the 
leading figures in the arrest of the offi
cers of the union for conspiracy and 
who, by the evidence he had gathered 
against them made their conviction cer
tain, was W alter Drew. One of the 
leading figures in the second trial of 
Darrow, the dynamiters’ crafty  lawyer 
in Los Angeles, for bribery and at
tempted bribery of the McNamara 
jurors is, once more, W alter Drew, 
the Grand Rapids man. W hen the 
National Erectors’ Association, made up 
of the structural steel contracting firms, 
found that their Work was being sys
tematically dynamited unless done by 
union labor, they looked the country 
over to find a man capable of securing 
the necessary evidence to bring the per
petrators to justice. The work of 
W alter Drew, as attorney for the 
Grand Rapids Citizens Alliance, at
tracted their attention and he was re
tained. It was an almost hopeless 
task that he undertook—a task that the 
most skilled detectives had failed in— 
one that called for patience, endur
ance, determination and courage of the 
highest degree. A gang of conspirators 
engaged in desperate enterprises, de
stroying property and with little re
morse if lives were lost when the ex
plosions were perpetrated, would not 
have hesitated to put an end to the 
foe upon their trail and Drew had to 
use secrecy even more profound than 
their own to penetrate into their inner 
councils and to learn their secrets.

The confession of the McNamaras 
made by them when they realized that 
the evidence of their guilt was be
yond question, was Drew’s first triumph. 
Then came the arrest, the long trial 
and the recent conviction of the thirty- 
eight officers and members of the 
structural steel workers union in the 
courts of Indianapolis, and this was Mr. 
Drew’s second victory, for it was he 
more than anyone else who gathered 
the evidence and made the conviction 
certain. Darrow was the dynamiters’ 
lawyer to defend the McNamaras and 
into his hands was placed a portion 
of the quarter million dollar defense 
fund collected from the union labor of 
the country by Samuel Gompers, pres
ident of the American federation of 
labor. How much of it stayed in the 
aching palm of Gompeis has not yet 
been disclosed., W ith ¡the enormous 
sum placed at his disposal, Darrow is 
to secure a jury to his liking for the 
McNamara trials in Los Angeles. The 
unexpected discovery that Darrow was 
corrupting the jury—both by intima
tion and bribery, both favorite union 
methods—precipitated the confession of 
the McNamaras and the arrest of Dar
row for bribery. His first trial result
ed in a disagreement of the ju ry ; his 
second trial is now pending and it is 
W alter Drew who is preparing the 
evidence, and there is every reason to 
believe that this second trial will re
sult in conviction. To W alte r ' Drew, 
more than to any other, is due the 
credit for breaking up a conspiracy 
compared with which the Ku Klux 
Klan of a generation ago was child’s 
play—a conspiracy that was aimed at 
property and was careless of lives and 
sought to destroy free labor. More 
than this, he more than any other has 
brought to public view the lawless 
methods of union labor in enforcing its 
demands.

One of Drew’s ablest assistants in 
assembling the evidence against the 
conspirators and preparing for their 
trial at Indianapolis, was Miss Lillian 
Williamson, another Grand Rapids 
product. Miss Williamson was long 
manager of the local employers’ bureau 
and was so thorough in her work, so 
systematic and so skillful that Mr. 
Drew called her to Indianapolis to help 
him arrange the evidence and to see 
that the witnesses were on hand when 
wanted. She proved so capable that the 
Government has retained her to assist 
in the second Darrow trial in Los 
Angeles.

Mr. Drew was associated with Francis
D. Campau in this city and Mr. Cam- 
pau succeeded him in his relations with 
the Grand Rapids manufacturers. Mr. 
Campau has Mr. Drew’s thoroughness, 
the same skill and the same courage. 
He has a wide knowledge of labor 
laws of his own and other states and 
of other nations. H e knows the meth
ods of unionism and how to deal with 
them. He has the confidence of the 
m anufacturers and honest labor re
spects him because he is “on the 
square,” while the crooks and profes
sional labor leaders and trouble makers 
fear him, because they know he is ac
quainted with their ways and thoroughly 
familiar with the infamous weapons 
they use to accomplish their nefarious 
ends. Mr. Campau is fascinating in

conversation, convincing in argument 
and eloquent in speech. He is a careful 
student of the law and his broad knowl
edge of human nature and charming 
personality plainly foreshadow a bril
liant professional career.

T W E N T Y  SUM M ER LINES.
Furniture even more than clothing 

tells how the people live, and that 
there is a s trong  tendency to outdoot 
and country life can be seen by a tour 
through the furniture exposition build
ings. Ten years ago there were prob
ably half a dozen lines of sum m er 
furniture shown in this m arket and 
none of them was large or elaborate 
o r far away from  conventional de
signs. T h is season there  are about 
tw enty  sum m er lines, and they are of 
infinite variety, m aking use of m any 
different m aterials and show n in all 
so rts of patterns. In  the old lines 
reed and ra ttan  w ere alm ost the only 
m edium s used; in the m odern lines 
the goods are in reed, ra ttan , willow, 
grass, fiber and various natural woods, 
notably hickory and cedar. In  the 
m odern home the porch is alm ost as 
much a part of the house as the parlor 
or living room  and com plete suites 
for the porch are shown. T hese suites 
com prise chairs, rockers, settees, 
sw inging chair or ham m ock, table, 
m agazine rack and often a tea  w agon, 
all in the sam e m aterial, design and 
finish. A nother feature of the m odern 
hom e is the sun parlor, and there are 
suites of sum m er goods for this ad
junct. T he sun parlo r suite is sim ilar 
to the porch, except th a t it ¡may be 
upholstered  in fancy tin ted  cretons or 
o ther fabrics. T he popularity  of the 
sleeping porch is also show n in the 
exhibits in furniture made especially 
for such purposes. T he sleeping porch 
furnishings may be such a combination 
as can be used for bed a t n ight and 
couch in the day time and some of 
them are so made that they can be 
used either as single o r full width 
beds. Chairs and a light table go with 
it, but o rd inary  porch furniture can 
be used if desired. T he sw ing seat 
o r ham m ock is also much favored for 
porch bed purposes. N ext to the 
porch goods the strik ing  feature is 
the num ber of lines designed for sum 
m er hom es in the country  o r  a t the 
resorts.- A lm ost any old th ing  used 
to be though t good enough for the 
summer home, but there is a  growing 
dem and for a ttractive furnishings and 
the fu rn itu re  m anufacturers are m eet
ing this demand. Beds, bureaus and 
tables, as well as chairs, are now shown 
in the willows and grasses and there 
are sideboards and dining tables and 
book cases, too. T he body of these 
goods is m ade of wood for stability 
and the  sum m er m aterial is glued or 
nailed on. O ne of tlte sum m er lines 
show n th is season is of hickory, fin
ished with the bark on. T he hickory 
is second growth, from  two to six inch
es in diameter and thoroughly sea
soned, and m akes up very attractively. 
F o r seats and panels the wood is 
m ade into splints and woven. Sever- 
all of the m anufacturers of high grade 
parlo r goods and chairs have patterns 
designed for sum m er use and for the 
sum m er home. O ne of the high grade 
lines show an asso rtm en t of English 
cottage furniture, simple in outlines,

not expensive and p leasing to look at.
T here  is said to  be excellent dem and 

th is season for the sum m er lines— 
b etter than  in any form er season— 
and m anufacturers say the business is 
grow ing w onderfully. A few years 
ago such goods w ere sold only for 
sum m er trade.

W H O SE  COLLAR?
B. S. S tra tton , 600 W est A llegan 

street, Lansing, w rites the Lansing 
Journal th a t the reason people do not 
buy tickets before boarding trains is 
that they hope by so doing to avoid 
the paym ent of their fare altogether. 
Mr. S tra tton  evidently judges o ther 
people by him self and, in th is case, 
the wish is evidently father of the 
thought. T he T radesm an has never 
heard of a m an who refused to buy 
a ticket if he could possibly do so, 
except w here he had a positive dislike 
tow ard the ticket agent, which is som e
tim es the case in small towns. People, 
as a rule, prefer to buy their tickets 
and will do it if they  are given an 
opportunity , but it is a physical im 
possibility  for everyone to buy a 
ticket M onday m orn ing  at the U nion 
D epot in Grand Rapids. I t  is a physi
cal im possibility to  buy a ticket w here 
the ticket agen t is asleep and refuses 
to come out of the L and of Dream s. 
I t  is a physical im possibility to buy a 
ticket w here the passenger arrives at 
the depot ju st as the tra in  is pulling 
out, as som etim es happens th rough  no 
fault of the passenger.

O n the o ther hand, people are very 
seriously handicapped som etim es by 
buying tickets, only to  find th a t their 
tra in  is cancelled, on account of storm  
or flood or accident and they are  thus 
com pelled to w ait several hours; 
w hereas, if they  had no t purchased a 
ticket, they could have gone by some 
o th er route and reached their desti
nation m ore prom ptly. If  the railroad 
com panies would perm it ticket agents 
to redeem  tickets which are sold under 
a m isapprehension, in cases like this, 
it would no t be so bad, but they 
throw  around such transactions enough 
red tape to m ystify the average trav 
eler and prevent his m aking a change 
of route w ithout serious annoyance 
and delay.

T he T radesm an has no m eans of 
know ing who B. S. S tra tto n  is, but 
it would be a good idea for the trav 
eling m en of L ansing  to  look him up 
and find w hose collar he w ears.

M ayor E llis is very g reatly  con
cerned over the relation of low wages 
and the social evil. H ow  about the 
w ages he extorted  from  m en through 
his gam bling dens and bucket shop? 
Is it no t as reasonable to  assum e that 
wom en w ere forced into vice by these 
losses as th a t m en w ere forced to be
come defaulters to cover up the loss
es they  sustained in the D eacon’s 
gam bling hells? T he T radesm an is 
no t disposed to  defend the inadequate 
w ages paid cash girls and women 
clerks, but a man who spent a dozen 
or fifteen years in ru in ing  m en and 
im poverishing wom en and children 
through the infam ous m ethods of the 
wily and unscrupulous gam bler is 
hardly the p roper person to  cham pion 
the cause of the “dow ntrodden and 
oppressed.”
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A N  U N N E C E SSA R Y  H A N D IC A P.
The S tate law lim iting  female labor 

in this S tate  to 54 hours a week, and 
to  not m ore than  ten hours in any 
one day, as it apolies to stores and 
offices, was designed to rem edy con
ditions said to exist in some of the 
big department stores in Detroit and 
Grand Rapids. W hether the condi
tions calling for rem edy really existed 
or existed m erely in the im aginations 
of a class who are never so happy as 
when m eddling with the affairs of 
o ther people, need no t be discussed. 
F o r the m anagers of the departm ent 
sto res in G rand R apids it m ay be 
said, however, th a t they  are  no t task 
m asters nor slave drivers, but are as 
careful and thoughtfu l and considerate 
of their wom en clerks and employes 
as they can be. T hey realize th a t a 
tired  clerk is not a good asset for 
the sto re  and good business unites 
with humanitarian principles in mak
ing conditions as favorable as possible 
and in no t overw orking. T he State 
law applies no t to the  departm ent 
sto res alone, bu t to  all m ercantile 
establishm ents, the b ig and the little  
alike; to those in the sm all towns, 
villages and at the cross roads as 
well as to  those in the cities. On an
o ther page L. A. Packer, of Law ton, 
describes how the 54 hour week law 
w orks in the sm aller tow ns. In  the 
sm all tow ns the law  is a serious de
trim ent to business, a handicap upon 
the m erchant, and inconvenience to 
patrons. In  the sm all tow ns depend
ent upon ru ral patronage keeping 
open evenings and especially S atu r
day evenings during  the sum m er 
m onths is not a m atte r of choice, but 
a necessity  for the convenience of the 
farm er trade. T h is is true during the 
p lan ting  tim e in spring, during haying 
and harvesting  tim e in sum m er and 
,t is also true in the fall w hen the 
farm er is g e tting  in his crops. D uring 
these seasons in sum m er everybody 
on the farm is busy, g e ttin g  off for a 
shopping trip  to  tow n is im possible 
and com ing in the evening is the only 
way. T he law puts obstacles in the 
way of the m erchan t and of his cus
tom ers by placing arb itrary  lim its 
upon the num ber of hours his women 
clerks shall be employed. In  the small 
tow ns the wom en clerks in stores have 
many liberties. T hey  have m any 
hours off when business is dull. T hey 
have afternoons off for picnics and 
parties. T hey  enjoy m any liberties 
and are regarded as “one of the fam 
ily.” T hey  do no t com plain of their 
conditions, but would cheerfully and 
gladly respond when business condi
tions call for longer hours and extra 
exertion, if the S tate  law did no t fo r
bid. T he 54 hour law, as it applies 
to business, is unnecessary, either in 
the city or in the sm aller towns, and 
it should be repealed. I t  is not needed 
in the cities, for in the cities the op
portunities for employment are so many 
and varied th a t the wom an who does 
no t like the conditions of her em ploy
m ent can easily find som ething else 
to do. I t  is no t needed in the sm aller 
tow ns and villages, for in such com 
m unities everybody know s everybody 
else and w hat everybody else is doing 
and public opinion furnishes ample

pro tection  for those w ho w ork for 
wages.

T he 54 hour law as applied to the 
industries of the S tate  is a handicap 
upon wom en who m ust w ork for a 
living—and it was intended as such.
I t was devised by the labor unions as 
a m eans of checking female em ploy
m ent and, instead of being hum ani
tarian, it is essentially  mean and self
ish, as is everyth ing which originates 
w ith o r em anates from  trades union 
circles. W ith  this law in force condi
tions are created tha t m akes fem ale 
em ploym ent alm ost im possible in 
some industries and unsatisfactory  in 
o thers. M ost of the industries have 
their busy and their dull periods. In  
the candy m aking industry, for in
stance, there m ay be ten m onths of 
routine w ork to  m eet cu rren t de
m ands and then comes the two 
m onths of rush before the holi
days when everybody m ust go the 
limit. U nder old conditions the w om 
en em ployes gladly availed them selves 
of the hotiday rush to earn their 
C hristm as m oney and the m oney they 
needed to carry  them  through the 
w inter, but 54 hours a week is their 
lim it now, unless they  seek extra 
w ork evenings in ano ther factory. T he 
m anufacturer during the rush season, 
instead of giving his regular employes 
longer hours and m ore pay, m ust hire 
inexperienced help and suffer losses 
and delays in his busines. In  the 
laundries and sim ilar industries the 
rush season comes in the sum m er and 
just before the various holidays and 
here both the em ployer and the em
ploye suffer inconvenience and loss. 
In  the kn itting  industry  the seasons 
of g rea test activity  come in fall and 
spring and the law com pels the em 
ploym ent of unskilled labor instead 
of le tting  those w ho know  how and 
are willing to do the work. T he same 
conditions apply in o ther industries 
in which wom en are employed. In 
m ost of these industries the pay is 
not by the num ber of hours employed, 
but by the piece, and the law in p rac
tical operation  places a lim itation upon 
how much wom en shall earn. D uring 
the dull seasons they  may be employed 
half tim e or less and under this law 
they have no opportun ity  to catch up 
during  the busy periods. In  some 
industries w here wom en m ight be em
ployed they are barred  for the reason 
th a t they cannot under the law respond 
when ex tra  effort is required to m eet 
trade conditions. T he law is an in
justice to wom en w orkers of the State 
and a hardship to em ployers. It 
serves no useful purpose tha t could 
not be dealt with in o th er and b etter 
ways. It was enacted in response to 
no o ther dem and than th a t which 
came from  the greed and selfishness 
of the labor unions. I t  ought to be 
repealed, th a t the wom en of the State 
may have equal opportun ity  to  earn 
their living in the best w ays they  can 
find.

T he gang of cheap politicians and 
botch w orkm en who m asquerade un 
der the nam e of Grand R apids trades 
and labor council announces its in
ten tion  of investigating  the relations 
of low w ages for wom en and vice, as 
a branch of the public m orals m ove
m ent now under way. I t  is doubtful 
w hether the investigation  will am ount

to much, because the “houses” w here 
so-called labor leaders are m ost in 
evidence are now closed. A very per
tinent first step in th is enquiry m ight 
be the effect of the 54 hour law in 
closing the doors to  opportun ity  to 
earn an honest living fo r wom en who 
m ust work.

U N F O R T U N A T E  SEL EC TIO N S.
T he ticket for the annual election 

of officers and d irectors of the A sso
ciation of Commerce, to  be held the 
second Tuesday in February , as re
ported by the nom inating  com m ittee, 
is as follow s: for P resident, Carroll F. 
Sweet, to be re-elected w ithout oppo
sition; for V ice-P residents, tw o to be 
elected, M eyer S. May, Percival V. 
Garvey, Judge John  S. M cD onald and 
Beni. F. M errick; for d irectors, six 
to  be elected, D. T. P atton , Rev. A. 
W . W ishart, H arold  C. Cornelius, 
P ierre  L indhout, F rank  E. L eonard, 
Clifford H. W alker, Samuel A. F resh- 
ney, Glenn R. C ham berlain, John  S. 
Noel, Claude H am ilton  and W . C. 
K irschgessner. If  good citizenship 
were the sole qualification for m em 
bership on the official staff of this 
c ity’s chief civic organization, a be tte r 
choice of candidates could not be 
made. But how m any on this list will 
be recognized as am ong the men of 
weight, influence and force in this com 
munity, either in business, finance or in
dustry? In o th er cities the custom  is to 
put the forem ost citizens on boards of 
this character, m en who are well known 
for ability, character and success and 
w hose nam es give the organization 
streng th  and standing. H ow  many of 
the nom inees on this ticket will be 
recognized am ong the forem ost citi
zens of Grand Rapids? F rom  the 
viewpoint of usefulness to the A sso
ciation an its influence three of the 
nom inees for d irectors are, by reason 
of their connections, absolutely ob
jectionable, and it is strange th a t their 
nam es should even have been consid
ered. T hese are Glenn R. Chamber- 
lain, Samuel A. Freshney  and D. D. 
W est. Not a w ord can be said against 
these men personally  or as good citi
zens, but Mr. Cham berlain is an offi
cer of the Grand Rapids Gas L ight 
Co. Mr. F reshney  is m anager of the 
Grand R apids-M uskegon Pow er Co. 
and Mr. W est is the local represen
tative of the M ichigan Inspection  
Bureau. T he city and the A ssociation 
of Com m erce are now having an argu
m ent w ith the Inspection  Bureau in 
the m atter of insurance rates. Is it 
desirable th a t the A ssociation should 
cease to be an independent and 
aggessive facto r in this public m ove
m ent by the election of Mr. W est to 
the board? F o r years the A ssocia
tion ’s predecessor, the old B oard of 
T rade, was a dead head in all m atters 
relating  to stree t railw ay traffic in 
this city because of the m em bership 
on the board of Benj. S. H anche tt and 
the d irecto rs of th a t corpora tion  and 
the influence they w ere able to bring 
to bear. Is  it desirable th a t the A sso
ciation of Com m erce should be sim
ilarly tied up in relation  to the gas 
and the pow er com panies by the elec
tion to the board of Mr. Chamberlain 
and Mr. F reshney? T he A ssociation’s 
influence m ay be as m uch needed for 
these, u tilities as against them  but

w hat would its influence be if these 
men w ere a part of the official o rgan 
ization with a voice in shaping its 
policies? Be it distinctly  understood, no 
possible objection can be m ade to 
these m en from  the view point of char
ac ter o r stand ing  as citizens, but it 
is entirely  a question of policy. T hen 
the wisdom  of electing Judge John  S. 
M cDonald to one of the V ice-P residen
cies at this time may well be questioned. 
Judge M cD onald is a splendid citi
zen—honest, courageous and respect
ed—but ju st now he is a t the head of 
a public m ovem ent of vast im portance, 
a m ovem ent th a t is everlastingly 
right, but which, nevertheless, is cer
tain to create faction and arouse b it
te r feelings. The A ssociation of Com
merce m ay well stand for all tha t 
Judge M cDonald represen ts and ad
vocates, but is it necessary for the 
A ssociation to be made a party  to the 
fight?

T he A ssociation of Commerce, since 
the re-organization  a year ago, has 
suffered from  no lack of good citizen
ship, b u t' it has lacked th a t force, 
streng th  and character which can only 
be obtained by having in its d irecto r
ate the com m unity’s best known and 
m ost influential men. In  the re-o rgan 
ization all the form er presidents of 
the organization  w ere dropped out 
from active affiliation except H eber 
A. K nott, and he retires this year. 
M ost of the old d irecto rs—those who 
had been active in the w ork for years 
— were sim ilarly elim inated. I t  is 
true that some of these were not as 
active as they m ight be or as regular 
in their a ttendance at the m eetings 
as they  should, bu t was it not a pos
itive asset to have their nam es con
nected with the organization and a 
part of it? T he re-organization  was 
carried too far, and the T radesm an 
suggests that som ething be done to 
get the veterans back into the service. 
^ oung men and new m en may be 
well enough for action, but the A sso
ciation needs the council of the silvei 
greys and the influence which theii 
nam es will help carry.

PLAY FAIR.
L ittle  difference of opinion shou l 

not be allowed to shut off profitable 
business relations. A m anufacturer 
changed p rin te rs m erely to satisfy 
his dignity in a little  dispute over a 
dollar’s w orth of paper. The new 
p rin te r was not equipped to  do the 
w ork as well as the old one who had 
done it for years. A fter much loss 
of tim e and m oney and the loss of 
m any custom ers because of a belated 
catalogue, the m anufacturer found it 
to  his advantage to sm other his pride 
and re tu rn  m eekly to  his first prin ter.

I t  is foolish to d ivert business from 
long-established and o therw ise sa tis
factory  channels ju st to  satisfy a 
whim. I t  rem inds one of the little 
girl who refused to  play with the 
o thers because they  w ouldn’t let her 
win every game.

Business is a game. P lay the game 
fairly according to rules. Don’t pout 
if your playm ate scores one over you 
occasionally—th a t’s part of the pleas
ure of the game.

A man never knows what he can 
do until he tries—or whom.
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ON TO FL IN T .

Stirring Appeal By a Representative 
Petoskey Grocer.

Petoskey, Jan . 13—A m ong the New 
Y ear resolu tions tha t w ere adopted 
by the m erchants of M ichigan, we 
sincerely hope th a t none fo rgo t to  in
clude as their first and m ost im port
an t a determ ination  to  a ttend  the R e
tail G rocers and General M erchants 
of M ichigan annual convention, to  be 
held in F lin t the last week in F eb
ruary . If any w ere so unfortunate, 
we hope it will be rem edied and new 
reso lu tions m ore appropriate of the 
tim es in which we live draw n at 
once, th a t they, too, m ay have the 
privilege of re tu rn ing  to their hom es 
m ore satisfied with their line of busi
ness and possessed of h igher deter
m ination to  use their future efforts for 
the betterm en t of business p rin 
ciples and the w elfare of those with 
whom  they  associate.

O ne of the g rea t business centers 
of our com m onw ealth is w orthy  of a 
visit. I t  contains g rea t m anufactur
ing and m ercantile establishm ents of 
every description I ts  m erchants are 
alive to  every opportun ity  and they 
have contributed  no small p a rt to  the 
rapid g row th and general welfare of 
their beautiful city, and yet, like all 
true and broad business men, they 
are unspoiled by success and are 
anxious to  contribute  to  our welfare 
by generous and profitable en terta in 
m ent. L et us be w orthy  of their 
efforts. T heir com m ittee has p re
pared a fine program m e and u n fo rtu 
nate, indeed, is the m erchan t who re 
fuses to  profit thereby. T he city and 
convention hall are  open to all m er
chants. w hether m em bers of the A s
sociation o r not. L et every live m er
chan t come. Y our attendance will 
help to rem ove care and frow ns from  
your face. T he grouch will im m e
diately depart and your happy and 
profitable days spent a t the conven
tion will do m uch to  make the long 
w eary hours spent behind your count
er or your office seem  shorter the' 
com ing year. I t will aid you in the 
carry ing  out of your yearly  -work and 
clerks, custom ers and business alike 
will share w ith you indirectly  the 
benefits you derive a t F lint.

T he speakers will please you. T hey 
are all m en who have been success
ful in life. T hey are there to tell 
us how to  succeed and we can safely 
follow their business m ethods. N o th 
ing wins like success. If we w in we 
m ust follow successful men. W e 
m ust copy their m ethods. W e m ust 
come in contact w ith them , m ake a 
study of the m en them selevs, as- 
sim ulate all the good we can from  
them  and then surpass them  if we 
can. Life is but one g reat im prove
m ent to the successful man. H e im 
proves not only him self, but o thers 
as well H is family, clerks, business, 
city and all who come in con tact with 
him feel the resu lt of his uplifting 
hand. I t  is up to  us alone to  im prove 
ourselves. W e m ust advance or re
tard. W e never rem ain stationary. 
L et us leave our business for a few 
days and feel the influence of o thers 
and, if possible, contribute  a little  to  
the success of our fellow m erchant.

T he question box will in terest you 
greatly . , Every possible question will 
be discussed—the extension of credit, 
profits, losses, stock, discounts, gen
eral delivery, fixtures, clerks, han
dling of custom ers and questions th a t 
seem to  be aimed direct a t our busi
ness will be b rough t up and receive 
a fair discussion. T h is alone will 
well pay for the expense of the trip  
to  F lint. L et us send in questions 
and do w hat we can to  m ake this im
p o rtan t and instructive p a r t of our 
program m e a success.

In the selection of delegates, let us 
pick and send our ablest m en; men 
who have been tried  and have estab 
lished a com m ercial value upon them 
selves; m en w ho will prove leaders at 
the convention; broad m inded men 
who, having succeeded, are  w illing 
th a t o thers shall suceed and w ho will 
do everyth ing in the ir pow er to  aid 
and assist a fallen o r discouraged 
b ro ther to  the level which he him self 
enjoys. W ith  good delegates selected, 
let us use every m eans to  urge every 
m erchant in our com m unity to  a t
tend. L et us bring  them  w ith us. If  
they  do not need us, we need them . 
T his is a fight for the uplifting  and 
ennobling of our chosen business and 
we alone receive the direct benefits. 
E very m erchan t should con tribu te  to 
the success of the cause. W e can no t 
all succeed, but the hustling  up-to- 
date m an stands by far the g rea ter 
chance of success. T he day is here 
when old and vague m ethods m ust 
pass. T he people dem and som ething 
be tte r and the ir dem and is ju st in 
m any cases. Business is d rifting  into 
the hands of the young  and active, 
who adopt new, and progressive m eth 
ods easily. W e m ust keep up with 
public dem and if we continue. T his 
convention is bu t a g rea t “ institu te 
for our com m ercial education. If you 
w ere a public school teacher, how long 
would you expect to survive if you re
fused to atend the institu te? T he 
S tate  wisely com pels all teachers to 
a ttend  such gatherings in order to 
keep up w ith rapidly changing tim es 
and conditions. Bankers, lawyers, 
doctors, druggists and even farm ers 
hold these instructive gatherings and 
the progressive and successful m en of 
all classes are the m en who attend. 
Such m eetings are ju st as necessary 
to the m erchant. H e should take an 
active part in his own and his com 
petito r's education. H e should use 
his influence in the upbuilding of his 
com m unity. M any of the m erchan ts’ 
righ ts require co-operation to secure. 
T his A ssociation is m eant and should 
be used for ju st such problem s as 
these and should always be controlled 
by fairness and honor. R em em ber the 
cause dem ands your presence.

“ Let us m eet in F lin t” should be 
the m otto  of every live m erchant in 
M ichigan for the next few weeks. 
L et us talk  about the g rea t benefit 
we shall derive from  our attendance 
to our com petitors. L et us prevail 
upon them  to  accom pany us. L et us 
w rite our fellow m erchants th rough
out the State, u rg ing their attendance. 
L et us contribute  every b it of energy 
we can spare to m ake our m eeting the 
m ost profitable to ourselves and fel
low m e rch an ts^ to  b ring  out the larg-

f----LAMSON—-s

Dispatch
Economy
Safety

Lamson Cash Carriers improve your 
service by common-sense centraliza
tion and equal distribution of labor.

Cut out lost motion, reduce the 
payroll and speed up the work.

Give the cashier the quietness and 
isolation that ensures correct records.

And double-check every sale whether 
it be cash, charge, C. O. D or trans 
fer.

ASK YOUR NEIGHBOR

The Lamson Company
( M  BO STON, U. S. A .

Representatives in all Principal Cities.

-̂---SERVICE-----■
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est a ttendance in our h isto ry ; to get 
b e tte r acquainted w ith each o ther than 
ever before; to do everyth ing within 
our pow er while there fo r the up
building of our chosen business and 
the firm establishm ent of its future 
upon fair, honorable and progressive 
principles. If  th is is done, our m eet
ing will be a record breaker. T he 
success of our Retail G rocers’ A sso
ciation will be assured and in a few 
years it can becom e the educational 
week we are justly  entitled  to and the 
uplifting derived from  such m eetings 
cannot help but do much to place us 
upon a firmer, safer and surer path  to 
our ju st rew ards.

J. A. Lake, D irector.

The “Shalt N ots” and the “Shalts.”
W ritte n  fo r th e  T rad esm an .

Ever since the first sunrise, hum ans 
have been issuing “D on’ts” to o ther 
hum ans. “T hou shalt n o t” embodies 
the spirit of all the laws on all the 
sta tu te  books of all the ages.

Billions of men have lived by the 
Shalt N ots and died by the Shalt 
N ots, and living and dying have left 
no m ark save the passing  im press of 
a little  m ound, or a handful of ashes 
in an urn.

In the like interval, a few men have 
issued to them selves the m andate, 
"T hou  S halt”—and have w ritten  h is
tory.

R etrace the pathw ay of hum anity 
down the long ages. T hose whose 
foo tprin ts are deeply m arked in that 
pathw ay are men who, good or evil, 
have guided their courses by the s ta r 
of positive am bition not negative re 
solutions.

good, no t for the evil they  abstained 
from, but for the good they did.

E igh ty  years ago, a soldier of the 
Common Good is. asked how, through 
all these years, he kept his soul un
sullied in a w orld full of tem ptations.

“I have been too busy to see tem p
tation ,” he answ ers. “ I could not 
spare t im e 'to  do w rong.”

A ctivity is the first principle of 
human life. F rom  its first inarticulate 
cry, the child is busy. T he bad boy 
who m akes so much w ork about the 
house is perpetually  active. T he youth 
who seeks dissipation does so because 
he craves excitem ent.

T his activity  is H eaven sent. I t  
cannot be repressed. O ur task and 
our duty, in our schools, our churches, 
everyw here in fact, is to  direct the 
natural activity of hum ankind into 
proper channels. Say to the young 
man and the young  woman, “Thou 
shalt do good w ith all thy soul a id  
with all thy heart and with all thy 
life,” and we have issued the sum of 
all com m andm ents, and can henceforth 
turn  all the Shalt N ots of all the age« 
to the wall. W illiam  E dw ard Park.

Juicy Jottings From Jackson Council.
Jackson, Jan . 13— Paul W . H aefner, 

of the firm of Sauer & H aefner, Main 
stree t grocers, is th ink ing  of retiring  
from  the g rocery  business in the near 
future. He has been behind the 
counter in Jackson fo r th irty-one 
years and had ten y ears’ experience 
before com ing here This, however, 
will not leave him w ithout anything 
to do, for he has various in terests 
which will take his spare tim e, as the 
result of a successful career in busi
ness.

Franklin Refinery First To Introduce 
Package Sugars.

T he F ranklin  Sugar Refining Co. is 
the original packer of sugar in car
tons, having first put its granulated 
sugar on the m arket in th is style of 
package as far back as 1899. T he 
style of package m et w ith great favor 
from  the s ta rt on account of its con
venience to the retailer and because 
its sanitary  features appealed to the 
consum er. Selling sugar in carton- 
saved the retailer the labor, loss o' 
time, loss by overw eight and cost oi 
bags and tw ine, all of which fall upon 
him when he buys sugar in bulk and 
puts it in bags to retail.

T he F ranklin  carton gives the g ro 
cer the benefit of a positive profit, in
stead of an actual loss in the handling 
of sugar on account of the very nar • 
row  m argin at which this com m odity 
is handled. N oth ing  else sold in a 
g rocery  store is so much in need o: 
the protection  of a sanitary  carton as 
sugar which, when kept in open bar
rels and bins, is no t only exposed to 
contam ination by dust, but, as is well 
known, furnishes an ideal germ  cul
ture. T he im portance of the carton 
packages from  the consum er stand
point is therefore easily seen.

T he line of F ranklin  carton  sugars 
includes all those grades of sugar 
which are m ost in dem and, packed in 
convenient 2 pound, 3JA pound and 5 
pound cartons. Am ong m ost popular 
fancy sugars are the one pound car
tons of pow dered sugar and the 1 
pound cartons of X X X X  Confection
er's Sugar with in terlin ings of wax 
paper which pro tects the contents 
against the action of m oisture.

IM PO R TA N T  
Retail Grocers

wixo wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker’s 
Cocoa and 
Chocolate

w ith  th e  trade-m ark  
Registered o n  th e  packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker & Co. Limited 
DORCHESTER. M ASS,

Established 1780

Read any 
Advertisement of

M apleine
And you’ll see why you 

can safely recommend it.

Order of your jobber oi 
Louis H ilfer Co.

4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

The bad men who figure large in 
h isto ry  carry  this lesson, tha t even 
evil can win a niche of fame if it be 
backed by the positive purpose re
quisite to inspire a fight. In  the teach
ing of th is leson, even the evil serve 
a good and useful purpose.

T he good carry  the double lesson, 
th a t all accom plishm ent is based on 
positive purpose, and th a t positive 
purpose for good is the m ost effective 
antidote to evil.

I have a field. In  the early  spring
tim e weeds come to life, and grow.
I uproo t them ; yet o thers take their 
places. Again I uproot them , and 
again they grow. I m ay wage war 
against weeds till the autum n; yet 
it is no t I, but the w inter frost, that 
u ltim ately  conquers them.

L et me plan t th a t same field in ear
ly springtim e w ith corn, or sugar 
beets, o r fru it trees, and cultivate 
these crops. My labor is no g reater. 
Nay, ra ther, it is less, for my crops 
help me in the battle  against the 
weeds. Wlhen autum n comes, not on
ly is my field clean, but as a rew ard 
for my efforts I reap a harvest that 
pays me well fo r my labor— a harvest 
tha t th roughou t the g row ing season 
has furnished incentive to  keep up the 
battle.

T hus it is with all life. No m an who 
owned a field w ould be con ten t with 
exterm inating  the weeds which sprang 
to spontaneous life there ; he would 
seek also, and first of all, to m ake the 
field bring  fo rth  a beneficent harvest. 
In  like m anner, these m en of all ages 
w hose fame shines w hite are reputed

E. D. Sickles, salesm an for the H ar- 
n itt & H ew itt Co., T oledo, is much 
pleased w ith  the resu lt of his business 
fo r 1912. T he bonus check w as the 
largest he has received in the seven 
years he has been w ith his firm and, 
from  the w ay Gene talks, we think 
he is going to pu t p art of the surplus 
into an autom obile.

W m . Pickell sta rted  the year by 
looking after his business in Jackson 
and nearby vicinity. As salesm an 
for F. W . Stock & Son, m illers, H ills
dale, he has built up a business of 
large volum e, extending over th ree 
o r four sta tes. W ill w as Senior 
Counselor of Jackson Council, No. 
57, in 1910 and was one of the best 
officers th a t ever passed th rough  the 
chairs.

N orm an Jedle & Co. have purchas
ed the retail business form erly  ow n
ed by P. Sloan & Co., D exter. N o r
m an was connected w ith Sloan & Co. 
for years and will, undoubtedly, con
tinue w ith the sam e success the store 
has alw ays m et w ith. M r Sloan will 
look after his farms.

F. L. Day is w alking w ith a cane. 
H e says he w ent to church w ith his 
wife Sunday evening and he w as re 
m inded of those w ho “w alk in slip
pery  places.” Spurgeon.

Doubtful Consolation.
“M ary,” com plained the husband, 

“why do you suppose it is th a t people 
all say I have such a large head?”

“I don’t know, I ’m sure, John ,” said 
his wife consolingly; “but never 
mind, th e re ’s no th ing  in i t "

O ne w ay of keeping your troubles 
down is to keep them  to  yourself.

I t  alw ays m akes a boy hungry 
.when he sees ano ther boy eating.

GRAND RAPIDS BROOM CO.
Manufacturer of

Medium and High-Grade 
Brooms

GRAND RAPIDS, MICH.

w n M é
^  a 139-141 Monro«* St.

' GRAND RAPIDS. MICH.

Tanglefoot 
Fly Paper
The only Sanitary and 

Non-Poisonous 
Fly Destroyer

FLEISCHM ANN’S YEA ST is to-day sold by  

thousands of grocers, w h o  realize the advan

tage of pleasing their custom ers and at the  

same tim e m aking a good profit from  the 

goods th ey  sell. If you  are not selling it now , 

Mr. Grocer, let us suggest that you  fall into  

line. You w o n ’t regret it. &  Sv 5 . &  ^
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CA N N E D  GOODS W EE K .

H ow  to Make I t  a Great Public 
Benefit.

Chicago, Jan. 13—Four great com
mercial organizations have agreed to 
co-operate to make the first week in 
April, 1913 (M arch 31 to April 6), mem
orable in the history of the Canned 
Foods Industry, as Canned Foods Week, 
and probably to repeat the effort each 
year afterw ard.

The organizations referred to are the 
National Association of Retail Grocers, 
the National Wholesale Grocers’ Asso
ciation, the Southern W holesale Grocers’ 
Association, the National Canners’ As
sociation, the National Canned Foods 
and Dried F ruit Brokers’ Association.

The canners and wholesale grocers 
have raised a fund to pay the expenses 
o f the effort and with which to do ad
vertising, and this committee just pre
vious to Canned Foods Week, will ad
vertise extensively in the daily papers 
to consumers, and in other ways to help 
retail grocers sell canned foods and cre
ate an active interest on the part of the 
general public. W ill you avail your
self of this help and quadruple your 
regular sale of canned fods during the 
first week in April? I f  you do not, 
other retailers will profit by your fail
ure to do so.

I t is estimated that the sale of canned 
foods is about one-fourth a retail gro
cer’s business, more in some localities, 
less in others, and the line pays a fair 
percentage of profit.

The consumption of canned foods in 
the United States at present is only 
about twenty-five cans per capita per 
annum, or about two cans per person 
each month—a very small quantity in
deed.

I f  this use of canned foods could be 
increased to two cans each week for 
each person, the business would be 
quadrupled. It can easily be done.

You ask how? W e answer that you 
retail grocers are the autocrats of the 
public appetite. You set the style in 
eating and all that is necessary to be 
done in order to quadruple your sales 
of canned foods is to establish canned 
foods in the public confidence and their 
merit and economy will do the rest.

There are a great many housekeepers 
who do not think well of canned foods, 
not because of what they know about 
them, but because of what they don’t 
know about them.

Don’t wait for Canned Foods Week 
to arrive, but begin now and be sure to 
join in the general effort in the week 
March 31st to April 6th, 1913. Do these 
things, and you can do them with but 
little additional expense, none scarcely, 
viz.

1. Ask your wholesale grocer to get

you a copy of designs for window and 
counter display. This committee will 
furnish wholesalers with such designs 
for distribution. Make a handsome 
window display, a handsome counter 
display and a tasteful shelf display of 
canned foods, during Canned Foods 
Week.

2. Begin now, and keep it up until 
April 6, and afterw ard, to push and 
urge the sale of canned foods by the 
case and dozen or in assorted cases in
stead of by the can. Induce your cus
tomers to keep a good supply in their 
pantries. Explain to them how conven
ient canned foods are to have on hand 
and that they will keep for years with
out spoiling. Tell them that nothing is 
used in packing canned foods except 
heat, just plain steam heat, the fresh 
food being cooked in the cans and that 
modern canneries are more sanitary 
than a dainty woman’s kitchen, which 
is the truth. Explain that the contents 
of the cans are largely handled by au
tomatic machinery and that cleanliness, 
freshness and natural flavor is what 
canners constantly strive to secure and 
that canned foods being perfectly pro
tected from dust, dirt, odors, and de
cay, by being hermetically sealed in an 
air tight tin can are most wholesome 
food.

3. If  you do any advertising in 
your local papers, use it previously to 
and during Canned Foods Week to at
tract attention to your stock in that 
line. Induce your local paper in which 
you advertise to print some entertaining, 
interesting and instructive articles in 
relation to canned foods, their economy, 
wholesomeness and convenience. W rite 
to this committee for such articles and 
they will be mailed to you promptly. 
Read the leaflets we send you through 
your wholesale grocer for general in
formation about canned foods. Get 
your sales people to read such literature, 
carefully so that they can talk about 
canned foods convincingly to consumers.

4. You probably have a Retail Gro
cers’ Association in your city and no 
doubt belong to it. Go the next meet
ing and get the Association to endorse 
National Canned Foods Week and get 
all members to co-operate in making it 
a big success.

5. You doubtless sell goods to some 
hotels, restaurants, public institutions, 
boarding houses, etc. Induce them to 
put on a canned foods bill of fare or 
menu during the first week in April, 
1913, and to head the bill of fare N a
tional Canned Foods W eek and sell 
them a supply to back up the bill of 
fare.

6. Call up the secretaries and pres
idents o f your Women’s Clubs, either 
civic or domestic or church or social, 
and get the clubs to invite you to de

liver brief public welfare lectures on 
canned foods at the next meetings. 
You will be surprised to know how 
easy it is to so arrange and what deep 
interest the women take in such prac
tical subjects. Arrange to open samples 
of canned foods at your store Monday 
of Canned Foods Week and invite W o
men’s Clubs to be present and sample 
them.

7. Join us heartily in this movement. 
Let us educate the people as to canned 
foods. Let us drive away the mists of 
ignorance and prejudice which surround 
and mislead many people toward such 
foods.

W e do not ask you to push any es
pecial brand of canned foods. Just 
push any brand you have found satis
factory. You will not only be serving 
and promoting your own business in
terests in doing so, but you will be 
fulfilling the mission which is yours, 
that of a guide and friend to the public 
appetite, health and w elfare; for can
ned foods are meritorious, economical, 
wholesome and enjoyable. An increase 
in the use of Canned Foods is a sure 
guide to “The Low Cost Of Good Liv
ing.” John A. Lee, Managing Director.

Defends Cold Storage.
John F. Ankenbauer, a commission 

man of Cincinnati, Ohio, in an address 
before the W ays and Means Committee 
of the Cincinnati Chamber of Com
merce, recently, defended the cold stor
age system, claiming it was a means of 
lowering the cost of living. .

“The real facts in the case are,” said 
Mr. Ankenbauer, “that if products were 
not stored by us they would go even 
higher. Take eggs, for instance. Sup
pose there was no means of storing 
them. They would have been so cheap 
this summer that the people would have 
been tired of eating them, and then in 
winter, if there were no eggs in storage 
to put on the market, they would be 
worth $1 a dozen.

“We, in our business, conserve the 
product, distribution them over the 
year, instead of dumping them all onto 
the people at one time when they can’t 
be consumed.

“Handling a large variety of lines, 
we can reach the retailer on a cheaper 
average selling cost than the manufac
turer handling but one line or variety. 
So by distributing the products of the 
South among the people of the N orth 
and vice versa, we handle these products 
far cheaper than if the producer tried to 
reach the consumer direct.”

A girl can be sentim ental even 
about the way she eats pickles.

Chief Rawl, of the Dairy Division of 
the United States Department o f  Agri
culture, gave a talk at the recent Minne
sota State Butterm aker’s Association 
that set everybody to talking—and the 
comment coming from some quarters 
has been not only warm but quite hot, 
indeed. There are, perhaps, abuses of 
the quotations made in the various mar
kets. But this abuse, we feel, is scarce
ly as wide-spread or as damaging to 
the creamery interests as the chief imag
ines. Mr. Rawl proposes selling organi
zations for the creamery interests that, 
while probably ideal, are, we fear, 
scarcely practical. The commission man 
and broker have their legitimate places 
in our scheme of marketing, and will 
serve this trade with ability for a long, 
long time to come.

Buying Poultry Right.
L. P. Albright, of Richwood, Ohio, 

advertises in the local paper as follow s: 
“During the past it has been customary 
to buy poultry without regard to the 
condition or quality of the fowl. East
ern markets are now so discriminating 
that it is necessary to change our meth
ods of buying, on account of the wide 
range of values on different grades of 
poultry. In the future we will buy poul
try at what it is worth, paying a good 
price for good poultry and less money 
for the poorer grades. This is the way 
all poultry should be bought, just as 
other farm products, such as hogs, cat
tle, etc., are sold.”

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N. Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling slow at declin
ing prices.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

Fancy, H eavy, Ju icy , Sw eet Florida Oranges. 
Best California Navels. Fancy Florida G rapefruit. 

Q uality  the  best; prices the  lowest.
M. O. BAKER & CO. T oledo, O hio

P otato  Bags
New and second-hand, also bean bags, flour bags, etc.

Quick Shipments Our Pride

RO Y BAKER
Wm. Alden Smith Bldg. Grand Rapids, Mich.
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A L E X A N D E R  ST. PETE R .

ExCentric C haracter W ho L ived O n 
the  M uskegon.

That was the name of an eccentric 
character who flourished in the Mus
kegon woods something over forty years 
ago.

Like Joseph Troutier, the first mer
chant on the river, St. Peter was fully 
as noted, although in an altogether dif
ferent line of endeavor. While T rout
ier, or “Truckee” as he was more fa
miliarly called, had from his early boy
hood been a dealer, first as a traveling 
purchaser of furs to the finality of a 
considerable store on tftie Muskegon, 
located at a place called The Dam, this 
other man was in nothing like him, 
since he was an inveterate hunter and 
trapper, than whom no better struck 
foot in snow on trail of a wounded deer 
or bear.

St. Peter was better known as Alixy, 
Alexsee or Lixy for short.

H e was a power among the Indians, 
an interpreter of no mean powers, and 
in native shrewdness the equal of the 
smartest white man on the river.

H is father, a little Frenchman, his 
mother a Potawatami squaw, his mix
ed blood gave him the fleet foot of the 
Indian, the scheming brain of the 
Frenchman.

A sort of rivalry grew up between St. 
Peter and the merchant Troutier, a ri
valry that was, however, in the main of 
a friendly nature.

The one most concerned in the repu
tation of Lixy was his father, who saw 
the growing popularity of Troutier 
among the settlers, and rather resented 
it because of his, as he believed, more 
accomplished son.

“Look at dem boys,” said he, address
ing a stranger from the mouth of the 
river. “Fine lookin’ chaps, eh?”

Lixy, small of stature, keen-eyed and 
muscular withal, sat on a log with his 
rifle between his knees, silent and re
flective. A  little way off stood T rout
ier, tall, straight as an arrow to above 
six feet, with a noble head of Web- 
sterian design and the air of a states
man. The later was conversing with 
one of the prominent white men of the 
valley.

“Yes, nice looking,” agreed the strang
er, eyeing the tall form of T routier with 
ill concealed admiration. “That man 
looks like a senator.”

A t this slight put upon his son, the 
little Frenchman ejaculated, with arms 
gesticulating his feelings: “Dat are 
Truckee tinks him big man. Ugh! No 
good, no g ood!” contemptuously. “Him 
stan’ round all day, talk on polidick—” 
Then, with a sweep of his hand toward 
the little halfbreed with the gun, “Dere’s 
my boy. Look a heem; my Alexsee; 
he de boy, he kill de deer!”

St. Peter dressed in semi-civilized 
costume, always, however, clinging to 
the moccasins of his mother’s race. He 
moved with a cat-like tread, was ever 
on the alert, and had he chosen to en
ter the Union army at the time of the 
war would have made a hit as a scout.

Very few cared to clash with Lixy 
in the field of hunting sport. In those 
days there was no law forbidding the 
night hunting of deer and at this sort 
of sport Lixy was an expert. H is small 
ashen canoe could be seen gliding along

the shore of the Muskegon just before 
twilight, equipped with jack and gun.

Invariably the next morning he would 
appear at the settlement near which he 
lived with several venison hams which 
he sold for a quarter dollar apiece, the 
regular price, be the hams great or 
small. A fterw ard the buckskin was 
made into moccasins which retailed for 
five shillings a pair.

The slaughter of deer at that time 
was something fierce. I t  was no un
common thing for a single hunter to 
bring down half a dozen deer in a 
single night, for whose carcasses there 
was no sale. A few hams were dis
posed of, the slaughter being for the 
sake of the hides and the modicum of 
sport afforded.

I t  was Lixy who first suggested to 
the writer the desirability of a law for 
the purpose of protecting the deer. 
Even he saw in the immediate future 
the sure result of this inconsiderate and 
useless slaughter.

The old Frenchman might well be 
proud of the hunting and trapping prow
ess of his son. Neither the old man or 
Alexsee mixed in the “muddy pool of 
politics," yet both were in demand at 
election time by the white office-seekers, 
who sometimes found that by the In
dian vote alone were they able to 
squeeze out a victory.

In war days Lixy was thoroughly 
loyal to the Union, and tramped many 
miles on occasions to obtain news of 
the great battles. H e would sit on a 
nail keg in the settlement store for an 
hour at a time, listening to the reading 
of the war news.

In the main the Indians of W estern 
Michigan voted the Republican ticket 
at National elections. Thomas W hite 
Ferry  of Grand Haven was the idol of 
the lake shore Indians for many, many 
moons, and he received their solid vote, 
which was at that early date not incon
siderable. In an evil hour, however, 
reports were current that Ferry had 
voted against the Indian interests and 
of course the opposition took advantage 
of this to make a desperate fight to win 
over the redmen.

A prominent Muskegon lumberman 
was nominated against Ferry, after 
which the work of proselyting among 
the up-shore Indians began. St. Peter, 
who felt sore over what he deemed an 
injustice on the part of Ferry to his 
race—unlike T routier he made no pre
tentions to being a white man—deter
mined to use his influence for the de
feat of the Grand Haven man.

I t  was a battle to the finish all right, 
and Lixy was in the midst of it. He 
was called into the councils of the Dem
ocrats, rigged out in a brand new suit 
of clothes, including a pair of fine boots, 
something the halfbreed had never worn 
before, and of which he was corres
pondingly proud.

The campaign waxed fast and furi
ous, Lixy putting in bis time visiting 
his friends from Muskegon up as far 
north as Grand Traverse. He fared 
well, living on the fat of the land, re
turning home on the eve of election, 
confident of victory for Ferry’s oppo
nent. As a boy I listened to the half-, 
breed’s account of how he had gone to 
every redman’s house, arguing for his 
man, and how the votes of these, thick

as the leaves of the trees, would be 
cast against W hite Ferry.

The partisans of the latter were un
easy over the prospect, and worked un
der a shadow of impending defeat dur
ing the day of voting. T hat was before 
the day of the Australian ballot, so that 
it was comparatively easy to know 
how every man voted. W hat then was 
the surprise of the leading Republicans 
to find John and Antoine, Lixy’s- two 
grown sons, voting the straight Re
publican ticket.

“Democrats’ll be out them clothes,” 
chuckled Antoine.

Which proved true, since Ferry was 
re-elected by his usual majority, and 
the Muskegon Democrats, who usually 
counted on the supposed Indian defec
tion to elect their man, had to stand 
for no end of good natured roasting.

Back in the war time St. Peter was 
supposed to have done a good turn  for 
the white settlers of N orthern Michigan 
by his influence among his kind against 
an uprising for the massacre of the 
whites. This was at the time of the 
horrible atrocities of the Sioux in Min
nesota.

W ild stories were set afloat regard
ing the intentions of the Michigan red- 
men. Some of the wisest of the whites 
actually feared such an uprising, and 
St. Peter was delegated to go among 
the Indians and counsel them against 
such foolhardy work. Lixy was shrewd. 
He accepted the role of peace-maker 
and no doubt did his work well, since 
his kindly advice and warnings prevail
ed against the hotheads of his own race.

There was no uprising of the reds 
in Michigan, although the border settle
ments were so worked up over the scare 
as to appeal to the State Government, 
which sent a stand of fifty muskets to 
Newaygo, weapons which were after
ward used one Fourth of July in a pa
rade of “Horribles” captained by Levi 
Trott.

St. Peter died some twenty or more 
years ago, beloved and respected by 
every member of the white race who 
knew him or his sons. Old Timer.

In  try in g  to carve his fortune m any 
a m an uses poor tools.

W hen She W ould Return.
“ I saw your m other going to  one 

of the neighbors ju st as I crossed the 
s tree t,” said the lady caller to her 
friend’s little  son. “Do you know 
w hen she will be back?”

“Y es’m,” answ ered the tru th fu l Jim 
my; “she said she’d be back ju st as 
soon as you left.”

Hart Brand canned coons
Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan People W an t M ichigan P roducts

Q. J. Johnson Cigar Co.
S. C. W . El Porten« 

Evening Proas Exemplar
These Be Our Leaders



14 M I C H I G A N  T R A D E S M A N J a n u a ry  15, 1913 -r

Have W hat Your Customer W ants.
I t  may be the custom  of the average 

storekeeper to pack up his rem ainders 
of the season’s stock and sto re  them  
away until the m onths roll around 
again and bring  back the demand. 
N ot every m erchant can close ou t all 
his sum m er stock before Septem ber 
1st, o r his w inter goods prior to E ast
er week. Even the m ark-dow n, bar
gain and clearance sales fail to close 
out the fag-ends.

A celebrated store  in Boston so reg
ulates its stock th a t a certain  fixed 
dim inution in price is m ade after the 
goods have been in the sto re  a sta ted  
period, and as the weeks proceed the 
prices drop to 75, 50 and 25 per cent., 
and w hat are left after these reduc
tions are given to some deserving 
charity.

But the average clothing m erchant 
doesn 't m ake enough profit on early 
season sales to w arran t such a policy. 
H e may be willing to stand some loss 
on the rem ainders and odd lots, but 
he cannot afford to  give away much 
which can be sold a t a m oderate price 
the next recurring  season.

And w hat does he do w ith these 
goods? T h a t is the subject which is 
w orth consideration. Probably  they 
are packed up in cases and stored  
w here they will be safe for the in ter
vening six m onths, possibly a prey to 
heat, dam pness o r m oths, and when 
they are unpacked m ay or m ay not 
be found of m erchantable value.

But there is one phase of th is out- 
of-season question which was b rought 
forcibly to the w riter’s m ind by a lit
tle item in a B oston daily a few days 
ago. I t  said:

“A friend of the Looker-O n sta rted  
ou t last week to  buy a new office coat. 
H e w ent first to a  store w here he 
has an account, and asked to  see the 
goods. H e was attended  by a tired- 
looking, well-fed clerk, who dem ur
red, saying th a t the ligh t office coats 
w ere ‘all put aw ay.’ P ressed  with 
the question w hether o r no t he was 
willing to  go and get one, he walked 
off in silence, b rought back tw o or 
th ree  coats, and w andered away, leav
ing the custom er to  do as he chose. 
T he custom er chose to walk out. He 
w ent to ano ther store, w here he had 
often traded. T he clerk there also 
seemed too bored to  sell goods, or 
even to ta lk  about them . No sale.

“The L ooker-O n’s friend thereupon 
happened into a store w here he had 
never bought anything before. H e 
was w aited on w ith im m ediate cour
tesy  and in terest. H e was in doubt 
about the coat. H e was told to take 
it to his office and try  it—and told to 
b ring  it • back if he didn’t  want it.

T h ere ’d be no argum ent about the re
fund.

"H e bought the coat, exchanged it 
the next day for one of la rger size, 
bought two sh irts and now reckons 
him self a perm anent custom er of that 
sto re—and has crossed the first one 
off his list.

“T he Looker-O n suggests th a t there 
is a m oral in this.”

Yes, there certain ly  is a m oral in 
this, perhaps two or three. Passing 
over for the p resen t the indifference 
of the salesm en, even though there 
may be a serm on in such a text, and 
d isregarding the question of store 
policy in the trea tm en t to satisfy cus
tom ers, let us consider the advantage 
of having w hat the custom er w ants 
when he w ants it.

Sum m er coats m ake good office 
coats, and m any a m an takes the final 
wear of ,his unlined flannel sum m er 
coat in his steam -heated  w in ter office. 
T he w riter w ent to five clothing 
stores in January  to  get an office coat, 
o ther than  a black alpaca, and he got 
a blue serge, which was undoubtedly 
a part of the previous sum m er’s stock. 
O nce when he was p reparing  for a 
trip  to  the tropics he scoured the city 
over for w hite duck coats and tro u s
ers, and he found them  at last am ong 
the packed-away goods at a b ig clo th 
ing establishm ent, w here the salesm an 
was willing to  hunt up the suits which 
w ere in storage.

T he w riter only yesterday  talked 
with a friend who sta rts  nex t week 
on a trip  of several m onths in the 
O rien t of Africa. H e told of a sim 
ilar difficulty in securing such warm 
w eather outfits as he would need.

Now these are only a few cases, 
three, in fact, which have come to  the 
personal notice of one man. T here  
certainly are o thers. People don’t 
s ta rt for the tropics every day. T hey 
don’t go on w orld tours every week, 
but the re ’s a regu lar call- for office 
coats, and some call for neglige suits 
for those who like to  doff the ir work- 
a-day clothes and be com fortable in 
their steam -heated houses in the even
ing. T here  is always som e call for 
light-w eight clothing, and if such a 
w ant is stim ulated  by advertising, 
some of the stock now packed awav 
in the storage lofts m ight be sold at 
a profit.

Certainly it would be unwise to 
hold all the fag-ends of last sum m er’s 
stock on your tables. T h a t would 
w ork to  the disadvantage of the stock 
and your stand ing  as an up-to-date 
m erchant. B ut if you can so pack 
away such stock th a t it is available, 
and if you have an inventory of th a t 
stock, th is casual customer can find

w hat he w ants, and will decide tha t 
your sto re  is one which will fill all 
his requirem ents fully and prom ptly.

A leading clothing establishm ent in 
B oston m ade a big hit a year o r so 
ago by advertising  light-w eight clo th 
ing and straw  hats in January  and 
February , to catch the trade of society 
people who usually go to  F lorida and 
Southern  California in those m onths. 
D oubtless m ost of the lines offered 
w ere the next season’s advance stvles, 
but w hat’s the reason the average 
clothing m erchant cannot use the 
scheme to  get rid of some of the hold
overs of the previous season?

Pack the stock away, perhaps, but 
not too far away to be non-get-at-able 
and adopt the volicy of “ E veryth ing 
you w ant in the clothing line when 
you w ant it.”— Clothier and Furnisher.

H ow  Friends May Limit Us.
A m an is som etim es harm ed m ore 

than  helped by his friends, especially 
if they hedge him in w ith their no
tions of w hat he ought to do. W hen
ever he tries to step  outside those 
lim its he runs into their adm onitions 
and is tu rned  back into the ruts.

“Some years ago,” said a success
ful business m an, “I go t down in the 
world. I had given up a line of busi
ness th a t was unsatisfactory  as a life 
w ork and did not lead anyw here. In 
the year o r two that follow ed I was 
searching for some line th a t had a 
future in it for me. W hen I discover
ed th a t w hat I had was no t the right 
th ing  I lost no tim e in looking for 
som ething else. My friends did not 
understand my plan a t all and saw 
only the changes I had made. T hey 
began to advise me to se ttle  down, 
stick to w hat I had and w ork up from  
there. They did no t throw  any light 
on my problem , but only confused 
me w ith their positive advice. A fter 
a period of unusually hard  luck 1 
came to  the conclusion th a t the main 
trouble w as too m uch advice—good, 
kind, sym pathetic advice, but perni
cious in its effect on my career. So I 
resolved to m ake a bold stroke and 
get. ou t of the reach of my friends.
1 m oved to  a d istan t city  and began 
anew  according to  my own standards, 
unham pered by w hat o thers thought 
I was fitted for. I have prospered 
steadily from  th a t day to  th is.”

Bi-Product of The Postage Stamp.
M any of the m ost gigantic indus

tries of the country  to-day m ake their 
en tire  profit by system atic utilization 
of every possible bi-product. Did you 
ever try  to apply this principle to your 
own business. Did you ever stop to  
figure th a t the two cents expended in 
carry ing  each le tte r  you w rite will 
do m ore than  carry  th a t le tte r?  I t  
will also carry  additional m atte r about 
equal in w eight to  the le tte r  and en 
velope. T his ex tra  penny’s w orth  of 
postage can be utilized by enclosing 
in w ith your le tte rs  neat c irculars or 
folders advertising  your business 
which, if strik ingly  g o tten  up, will 
often gain m ore a tten tion  than  if 
m ailed separately. T ry  th is ex p eri
m ent once w ith the righ t kind of 
p rin ted  m a tte r and you will be con
vinced.

Right W ay to Open a Clothing Store.
There are few forms of trade which 

bring greater satisfaction and rewards 
than the sale of high grade ready made 
clothing, and there are few which re
higher standards. The consumer of 
to-day demands style and quality in a 
larger measure than ever before, and 
the merchant who can offer the right 
merchandise and sell it in the right way 
is assured of success.

Before launching in the business a 
young man should have two elemental 
things—experience and capital. There 
have been cases where young men start
ed with limited capital and scored phe
nomenal successes, but such a start has 
so many speculative features that the 
examples should not be alluring to the 
young man of to-day. The percentage 
of failures due to ignorance and lack 
of capital is so large as to discourage 
a venture without knowledge and mon
ey in fair measure.

The amount of capital depends upon 
the size of the city and upon the vol
ume of trade that the young merchant 
undertakes to do. No clothing business 
should be started with an available cap
ital of less than $4,000 to $5,000, and if 
the merchant expects to sell more than 
$20,000 to $25,000 in a year he should 
have more capital. A fairly safe rule 
is about 25 per cent, as much capital as 
the volume of trade will equal. I t  is 
obvious that the only place to open a 
store with this amount of capital is in 
a small town.

W hat He Can Do on $5,000.
To embark in the loop district in 

Chicago, where there are innumerable 
stores, and where business is highly 
competitive, requires a large amount of 
money. There probably is no store of 
importance within the loop that is op
erating on less than $75,000 to $100,000, 
and the amounts, in the case of the 
large stores, run up to a million or 
more.

Let us suppose that a young man of 
the right business training has $5,000 
and plenty of ambition. I f  he wants to 
start in a large city he must find a part
ner with the necessary additional cap
ital. Assuming that he prefers to em
bark for himself in a smaller center, 
his first problem is to find a location. 
By getting in touch with a reputable 
wholesale house he can obtain inform a
tion as to openings, with facts as to the 
character of the trade, their buying

O F F IC E  O U T F IT T E R S
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power, and the prospects for growth. 
The next step is to obtain a lease on a 
good store, well located. His rental 
should be from 3 to 5 per cent, of the 
business he hopes to transact, depend
ing on the size of the town.

Fixtures will cost about $1,000; a 
store must be so equipped that it will 
attract people; the young men’s patron
age is especially im portant; young men 
are a fastidious class of buyers. There 
is a tendency to overdo fixtures, but 
the amount here suggested is in keep
ing with the extent of the capital.

Pitfalls in Buying.
Now comes the buying, and right here 

let us erect this sign, “ Beware of pit- 
falls.” A merchant must get the right 
kind of goods and must buy the right 
amount. Many young merchants are 
tempted into buying too much and of 
too poor a quality by some apparent in
ducement which only glitters but is 
not real. The young merchant who 
overdoes his buying pays a penalty that 
may retard his progress for years, if it 
does not overwhelm him. A fter he 
gets his stock he needs his energy for 
selling and for constructive work in the 
development of trade; he should not 
expend it in worry over the financial 
end of the business. The finances 
should be arranged to take care of 
themselves.

The man with $5,000 spends $1,000 
for fixtures and has $4,000 for mer
chandise. I f  he is going to open his 
store on March 1 he will have several 
weeks to pay for the goods, and in that 
period he will sell som e; he is justified 
in placing orders for about $5,000 
worth of merchandise.

H is first interview will be with the 
credit man, who reads his letters of in
troduction, especially the one from the 
bank stating that he has on deposit the 
amount of money represented by his 
capital. The credit man will suggest 
that the merchant pay part cash for the 
first o rd e r; the money would other
wise be temporarily idle, and to pay 
about one-half cash means the earning 
of some extra discount, which repre
sents a little profit in the first transac
tion.

If  the merchant is to open in an Illi
nois town, for example, a salesman will 
be called who waits upon trade in that 
locality and knows from years of sell
ing the kind and character of goods 
consumed. The house and the sales
man are anxious fo r the success of the- 
merchant. His success means a con
tinued outlet for their merchandise; 
they will give him their best advice and 
assistance.

Advertising Reflects Store’s Policy.
On March 1, the date for opening his 

store, the merchant has paid for his 
fixtures and for half his stock: he has 
$2,000 in the bank and is ready to make 
sales.

The next step is to let people know 
he is in business. Formerly merchants 
hung out their signs and depended on 
the magic of their names to bring in 
buyers. Now the sagacious merchant 
will handle a line of goods that has be
come, through advertising, well known 
to the public at large for its quality and 
style. The merchant in announcing 
this line immediately directs to his store 
the force o f the reputation of these 
well known goods.

Advertising is a business by itself; 
it reflects the character and policy of 
the store, and unless it is done right a 
wrong impression will be given which 
only time and change can eradicate. 
An advertisement in a local newspaper 
is a salesman talking to many people at 
once and if done poorly it creates a 
worse impression than a poor clerk 
who comes in contact with only a lim
ited portion of the public.

The accepted mediums of advertising 
are newspapers, booklets, personal let
ters, street cars, etc. Show windows 
are often called advertising, but the 
word really means those forms of 
publicity addressed to all the people, 
including those who do not pass the 
store or come in contact with the men 
who conduct it.

A merchant can afford to spend 
about 4 per cent, of his sales for ad
vertising. On a capital of $5,000 and 
annual sales of $20,000 his outlay should 
be about $800 per year. H e should not 
try to thinly cover the whole field of 
mediums; better concentrate on a few 
and cover them well.

I f  the capital employed is $10,000 the 
rental, advertising expenses, etc., sug
gested above can be multiplied by two; 
if $20,000, by four, and so on up.

A merchant may have ample capital, 
excellent location, attractive store, 
good merchandise, and good advertis
ing, but all these will not bring success. 
They must all be backed up with a 
broad policy of dealing with the public. 
One eminent merchant has “service” as 
his slogan and service means thinking 
first of the customer in every transac
tion.

W hen the buying public once has 
learned that this policy is faithfully 
carried out it will stand as a continual 
stimulus and men will be brought to 
trade in such a store through the word 
of mouth advertising of its customers. 
There is no harder thing for a merchant 
to thoroughly learn and practice than 
a broad policy of dealing and none so 
essential to success. I f  goods are guar
anteed—and no other kind should be 
carried—the guaranty should mean ex
actly what it says. There always will 
be some customers who will impose up
on a store with such a liberal policy, 
but give the customer the benefit of 
the doubt every time. I t speaks well 
for average honesty that most people 
are sincere in their claims and com
plaints.

The office end of a business should 
be kept carefully in hand. A  merchant 
must know stock, sales, profits, ex
pense, and indebtedness at all times', 
unless he has this information he 
does not know how his business is tend
ing. It is easy to eat up profits by too 
much expense and unless a merchant 
knows how he is running the safety of 
his business may be imperiled.

Credit may be extended to desirable 
trade, it helps to make business, but 
the young merchant must exercise care, 
otherwise too much of his capital will 
be tied up on his books. A good rule 
is to pick your own credit customers 
as far as you can instead of letting them 
pick you.

Getting Over Slow Months.
A fter the first season in business 

comes a test. The stock of goods which 
began at $5,000 has been filled in from

time to tim e; this must be done to keep 
up an assortment. At the end of the 
season come the slow selling months 
and business can then be stimulated by 
sales at special prices for the purpose 
of clearing out old goods and making 
a place for fresh merchandise 
Sept. 1 in the fall and March 1 in the 
spring the season’s stock should be re
duced to the lowest possible point-and 
the new goods brought in.

On the opening bills the merchant 
paid part cash and with his early sales 
had the money to discount the remain
der. On the next season he should find 
himself in a position to continue dis
counting. Unless he does this, profit 
is sacrificed and the merchant’s credit 
is impaired. The system of interchang
ing information and the reports from 
one source or another are such that the 
credit man in the wholesale house 
knows at once whether a merchant is a 
discounter with all his houses. A mer
chant should never permit himself to 
be indexed as “slow.”

As business increases capital is in
creased by adding to it the profits of 
the year but temporary capital may be 
obtained in another way. W hen a mer
chant finds his business so good that it 
requires a larger stock of merchandise, 
he gets in touch with his banker. Banks 
exist for the purpose of assisting legit
imate business and if not utilized for 
this purpose their functions would be 
defeated. A merchant borrows in the 
spring or fall when he needs money to 
discount his bills. T he discount saved 
is always more than the interest paid 
to the banker. A fter the bills are dis
counted the banker is paid out of the 
money that comes from subsequent 
sales.

Every merchant will do well to keep 
in close touch with his principal whole
sale house. Men of affairs and experi
ence are at the head of such houses 
and their judgment is valuable. A real
ly bright merchant will convert himself 
into a sponge whenever he comes in 
contact with other business men and 
absorb everything be can. He will fol
low up the process by doing a lot of 
hard thinking for himself.

W hy Some Fail.
Only a small part of the merchants 

who fail cause a loss to their cred ito rs; 
most of them lose their own capital, 
sell out, pay up, and q u it; some die 
in the harness and their estates barely 
pay out.
. The fundamental causes for these 
failures are few:

1. Lack of managerial capacity. 
Most merchants make money when the 
business is small, they do most of the 
work themselves and watch every pen
ny of expense. W’hen the business gets 
bigger and some of the important work 
must be done by employes the weak
nesses of the manager become appar
ent. H ere a genius for organization is 
necessary.

2  Ignorance of the facts about the 
business. Instead of knowing every 
day all about the- size of the stock, ex
penses, profits, they guess at such things.

3. Lack of concentration. Many a 
good merchant is spoiled by a little 
success. Instead of sticking to the busi
ness which gave him his first taste of 
prestige he permits himself to be daz
zled by other things, such as real es

tate speculation, political honors, and 
other outside ventures. Some men 
make them pay;, more do not.

4. Underestimating opportunities. In 
most towns there are too many medio
cre stores and too few really good ones. 
Merchants are prone to be too quickly 
satisfied, thus making room for new 
and more lively competition.

5. Spreading out too much. Not in
frequently an early success will tempt 
a merchant to try to run two or three 
stores in different cities. This requires 
great ability for organization, and while 
a few have displayed it, ninety-nine • 
out of a hundred discover that a divi
sion of their capital and energy is a 
losing game. M. W . Cresap.

The W rong Kind.
A strapp ing  German, w ith big beads 

of perspiration  stream ing down his 
face, was darting  in and out am ong 
the aisles of a departm ent store.

H is excited actions a ttrac ted  the 
atention  of all the salespeople, and 
they hardly knew w hat to m ake of it. 
A hustling  young m an of the clothing 
departm ent walked up and asked:

“A re you looking for som ething in 
m en’s clo th ing?”

“N o,” he roared, “not m en’s clo th
ing; vim m in’s clothing. I can’t find 
my wife!”

A ll’s Fish for the Doctor’s Net.
“W hy, the size of your bill,” cried 

the angry patien t to the doctor, 
“m akes me boil all over!”

“A h!” said the em inent practioner 
calmly. “T hat will be tw enty  dollars 
m ore for sterilizing your system .

L o w e s t
Our catalogue is "the 
world’s lowest market” 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for current cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 

Dallas
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Can January and February Be Made 
Profit-Yielding?

W ritte n  fo r  th e  T rad esm an .
This is a pertinent question. You 

are not in business for exercise. Can 
January and February be made som e
thing more than simply the space of 
time between the busy days of Christ
mas shopping and the regular spring 
trade, with barely enough business 
to pay running expenses?

Several important factors combine 
to make the months of January and 
February dull or at least unsatisfac
tory as to profits for the dry goods 
man.

During the weeks preceding the 
holidays there is a wonderful loosen
ing of purse strings. Everybody 
seems flush with money. After New  
Years they suddenly discover that 
they have spent all they had and a 
general shortness of ready funds is 
manifest.

Then the dry goods business is nat
urally one of seasons. In the latter 
part of fall people buy heavily for 
winter. In the spring they buy for 
summer. A lessening of -sales be
tween these periods must be regarded 
as unavoidable.

The seasons are perhaps not so 
sharply defined as they used to be. 
Many buyers of coats and other items 
of winter wear now make it a point 
to wait for the mark-downs. This 
throws quite a portion of this busi
ness later than formerly, but it is the 
part that has little or no profit in it. 
The “velvet” is made on the early 
sales.

The large city stores liven up the 
quiet of midwinter by special sales. 
There is the pre-inventory sale im
mediately after Christmas, followed  
later by a linen sale, a white goods 
sale maybe, and sales of various kinds, 
besides those on coats and suits and 
other strictly winter goods. The spe
cial is valuable as an advertiser and 
for reducing surplus stock, even if 
the margin of profit is very small.

By the dealer located in a small 
town or village, dependent for his pa
tronage largely on country trade, the 
special sale for a few hours time can 
not be used so effectively at this time 
of year as by the city merchant. Sup
pose that a linen sale is planned a n l  
advertised for Tuesday afternoon from 
one o’clock until four. Bad roads, a 
storm, or a cold wave may make it 
impossible for ladies from the country 
to get into town. The village mer
chant can not depend on moving large 
amounts of goods during these two 
months by special short-time sales.

And wherever located, city or coun

try, the receipts of any dry goods 
store will be small during January 
and February except as they are 
made larger by selling goods at less 
than regular prices. This is inevit
able. You can not change January 
into November or December, nor 
February into April or May. Direct 
profits must be somewhat unsatisfac
tory during this time. It is just as 
well to accept this fact cheerfully, it  
has to be accepted.

But don't settle down and let your 
store take on a “nothing doing’’ look. 
Unless you are keeping altogether 
more help than you need, enough 
work easily can be found to keep all 
hands busy.

If you handle coats and suits, you 
already have them marked down. 
Push these lines vigorously and any 
other strictly winter goods that will 
depreciate in value by being held over 
summer. It is just as important and 
just as much a part of good business 
to make a thorough clean-up on these 
lines that you are now selling at a 
sharp reduction in price, as it was to 
push the sale during the fall when you  
could sell at a good profit.

Before this article reaches you it is 
likely that you have your inventory 
completed, or at least well under way. 
This being finished and written up, 
take time to study the lessons it has 
to teach.

As has been said, the direct profits 
of January and February are neces
sarily small and unsatisfactory. But 
there are indirect profits to be gained 
from these weeks of slackened busi
ness. Go in for these.

W hat does your inventory show  
you? W hen you have squared all 
your accounts with the parting year, 
take a fearless look at the results. 
The homely old question presents it
self— Have you lived within your in
come? If this can be answered satis
factorily, then the other which is akin 
to it arises—Are you in some manner 
laying up som ething for the future, 
either by increasing your stock, or 
by paying for a home or other outside 
property, or by putting away money 
in the bank?

N o dry goods merchant should be 
content to live from hand to mouth. 
If your business is not yielding you 
what you honestly feel it ought to 
yield you for your time and work and 
investment of capital, are there not 
changes you can make or economies 
you can introduce that will cause a 
better showing on the balance sheet 
at the end of another year?

If you are doing some credit busi
ness, do you have too much money

tied up in slow and uncertain ac
counts? W ould it be better to short
en in on the accounts and enlarge 
your stock?

Look over your inventory carefully 
to see whether you have your stock 
properly proportioned. Perhaps you 
have too much money in some lines 
on which you can not hope to do 
much business, and not enough goods 
in other lines for which there is a 
thrifty demand. Aim to keep your 
money as far as possible in stock that 
will be turning over and so yielding 
you a profit.

Have the store thoroughly cleaned 
and everything put into perfect order.
If you desire any changes in the 
building the coming spring, now is 
the time to plan them with your land
lord or with your carpenter if you  
are the owner of your store building.

If you wish to make any changes 
of any kind in your business system, 
now is the time to set the new meth
ods going.

Take a few days to study your ad
vertising problem. Are you adver
tising enough and are you getting  
enough out of your advertising? 
Make your advertising program for 
the coming year. Block out news
paper advertisements to be used dur
ing the next few months, to be filled 
in when the time com es with details 
and prices.

Are you utilizing to its fullest ex
tent the advertising power that exists 
in your business itself? Something 
of an advertising nature ought to be 
enclosed in every package that goes 
out. Plan for this. See to it that all 
your goods are displayed as effective
ly as possible and that price tickets 
are used all over your store.

Plan your spring buying. Some 
orders already have been placed and 
the goods are now coming in. Among 
thrifty housewives the practice is 
growing of making up summer cloth
ing during the winter months. Be 
ready with the goods for those who 
wish to purchase within the next few 
weeks.

By thus making a survey of your 
business as a whole and a careful 
study of all its parts, January and 
February may be made to yield rich 
returns—profits that will come into 
your cash register during every 
month of the year. Fabrix.

Leaners Rather Than Lifters.
An employe, even one who is paid by 

the hour, ought to get rid of the notion 
that it is the hour he is paid for. He 
is paid not for the time, but for what 
is done in the time. If he did more he 
would establish his right to get more.
1 f he made it his business to “fill the 
unforgiving minute with sixty seconds’ 
worth of distance run” he would stand 
out at once with stellar conspicuous
ness amid a host of slipshod, careless, 
half-hearted slovens who dawdle 
through the motions of a job, kill time 
and break the foreman’s heart as long 
as they are with him. For what they 
don’t do has always got to be done by 
somebody else. It is easy enough to 
say: “Get rid of such a man or woman.” 
But the remedy may be worse than the 
disease. A husband comes home to a 
late, spoiled dinner, and petulantly 
tells his wife to discharge the cook. 
Did he ever undertake to get a cook? 
The housemaid is insolent. Let’s en
gage another. Very well—show us one 
who will suit. It will spare the carfare 
and the shoeleather of a wearisome 
round of the employment agencies.

The highest ambition of some men 
is not to be “fired”—either with enthu
siasm or from the job. But almost any
body can hold down a mediocre posi
tion, merely marking time in it, content 
to run round in an eternal circle, with 
the same old tune, like the handle of 
an organ-grinder’s instrument. It would 
be better to be the monkey at the end 
of the string—he at least, though teth
ered, is an aspirant for the second-story 
window, a precocious solicitor of the 
coins of the bystanders.

A Resemblance.
“Your husband says he leads a 

dog’s life,” said one woman.
“Yes, it’s very similar,” answered 

the other. “He comes in with muddy 
feet, makes himself comfortable by 
the fire, and waits to be fed.”

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Cori, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

G ran d  R apida, M ich.

Spring Wash Goods
A well selected stock of wash goods is 

a mighty important factor in any Dry 
Goods store. Now is the time to replenish 
your stock if you have not already done so.

We are showing a line that is right up 
to the minute—large varieties of Ginghams. 
Percales. Prints. Voiles. Poplins, etc.

WRITE FOR SAMPLES AND PRICES

PAUL STEK ETEE & SO NS  
Wholesale Dry Goods Grand Rapids, Mich.
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ENG RA VING  AS AN ART.

Results Already Secured Make Out
look Interesting.

W ritte n  fo r th e  T rad esm an .
In view of the importance the art of 

engraving has assumed in the commer
cial world, it has come to be accepted! 
with little thought, either as to its mag
nitude or the modernness of its inven
tion. Considering its universal devel
opment as an industry in all the im
portant countries of the world, it is 
hard to realize that the basic inventions 
on which it depends have been in use 
scarcely twenty-five years.

Engraving of many kinds, of course, 
has long been in use. Thus the art of 
copper-plate engraving, in which the 
lines for printing were patiently cut 
with burins or gravers, into polished 
copper plates and then impressed on 
damp paper by passing between rollers 
after carefully filling with ink and pol
ishing off the surface—a slow and cost
ly operation—originated hundreds of 
years ago. The demand for illustra
tion, however, was so great that a 
large school of engravers grew up in the 
centuries immediately succeeding the in
vention of printing. Many of these 
were artists of a high order and their 
portraits and reproductions of the work 
of the old masters in painting are found 
in books showing an amusing crudeness 
in the printing and binding. Later, to 
secure the finest in representation where 
larger editions were necessary, steel 
was added. This is surviving in this 
country and Europe largely for its use 
in paper money and similar needs. Ear
ly in the period since the invention of 
printing, the use of blocks of wood 
printed with type began, and this devel
oped into the widely used wood-engrav
ings of twenty-five or thirty years ago, 
which are largely coming into use again 
for many purposes.

The modern methods of engraving 
are based on as positive inventions as 
any of the other great departures in 
modern life, although from their na
ture, either their value was not recog
nized or was not susceptible to patent. 
While new terms came into use, as in 
the case of the telephone, etc., these 
seem to have been either accidental or 
suggested in the manner of producing 
the engraved plates. Thus the most 
common term, halftones—strictly a 
misnomer—seems to have come acci
dentally and certainly with no thought 
of any trade value.- The term zinc etch
ing, the other most widely used, comes 
naturally from the method of produc
ing the plate. The inventions seem to 
have been made mostly in this country. 
The one having most significance, the 
cross line screen, was made by a Ger
man . experimenter in Philadelphia. 
Many other inventions were made in 
this country, some in Europe, but not 
enough to rob us of the principal cred
it.

Naturally, the new methods of en
graving were promptly adopted in gen
eral illustration and in manufacturers’ 
catalogues. Simultaneously the value 
of enamelled paper in halftone printing 
came to be recognized. The slow and 
costly wood engraving was soon dis
placed in the magazines and the num
ber of these publications multiplied 
with wonderful rapidity. At the same

time the use of manufacturers’ cata
logues began the increase which is still 
unabated.

The new arts of engraving had been 
increasing a decade or so before their 
value came to be appreciated in the 
daily and weekly press. During that 
time no attempts were made to use the 
halftone in newspapers. The natural 
demand for outline illustration and pen 
portraits were made by drawing and 
engraving on zinc, but the possibility 
of thus printing halftones seems not to 
have been considered.

Something like fifteen years ago the 
New York Tribune ventured the ex
periment of printing halftones from  
stereotype plates in their daily and 
weekly editions. To the wonder of 
many the results were entirely success
ful. It was not long before such use 
of halftones became universal, not only 
in the metropolitan press, but in the 
publications of all the important towns 
of the country. In the larger cities the 
demand for illustration makes it neces
sary to put in engraving departments.

The development in the field of news
paper illustration is something wonder 
ful and is still progressing. Recent 
causes for this increase are found in 
the development of reportorial photo
graphy. Along this line recent inven
tions in cameras, lenses, etc., have made 
it possible to “snap” the notables and 
to take photographs under adverse con
ditions, to take accidents, wrecks and 
all sorts of matters susceptible of il
lustration until this field is becoming of 
no small importance.

In the gradual increase along so 
many lines, the magnitude and signifi
cance of this as one of the new departures 
of human development is likely to be 
overlooked. The results already accom
plished are sufficiently wonderful to 
make the outlook, in view of the con
tinued progress, decidedly interesting.

W. N. Fuller.

would not say: “I have done so-and-so 
once, therefore I must keep on doing 
it.” The past is never more than an 
experiment. A genuine appreciation of 
this fact will make our new Resolutions 
more valuable and drastic than they 
usually are. I have a dim notion that 
the most useful Resolution for most of 
us would be to break quite 50 per cent, 
of all the vows we have ever made.

Arnold Bennett.

Most Useful Resolution of All.
Of course we all smile in a superior 

manner at the very mention of New 
Year’s Resolutions; we pretend they 
are toys for children, and that we have 
long since ceased to regard them se
riously as a possible aid to conduct. 
But we are such deceivers, such mis
erable, moral cowards, in such terror 
of appearing naive, that I for one am 
not to be taken in by that smile and 
that pretense. The individual who 
scoffs at New Year’s Resolutions re
sembles the woman who says she does 
not look under her bed at nights: the 
truth is not in him, and in the very mo
ment of his lying, could his cranium 
suddenly become transparent, we should 
see Resolutions burning brightly in his 
brain like lamps in Trafalgar Square.

The faculty that we chiefly need when 
we are in the resolution-making mood 
is the faculty of imagination, the facul
ty of looking at our lives as though we 
had never looked at them before—fresh
ly, with a new eye. Supposing that you 
had been born mature and full of ex
perience, and that yesterday had been 
the first day of your life, you would re
gard it to-day as an experiment, you 
would challenge each act in it, and you 
would probably arrange to-morrow in a 
manner that showed a healthy disre
spect for yesterday. You certainly

H ow  Much Did He Lose.
A F argo  grocer who is not a m ath

em atician, has asked the police to 
solve a little  financial problem  for 
him.

A w ell-dressed, sm ooth - talking 
young m an  en tered  his sto re  and ask
ed for a 5-cent ja r  of m ustard. H e 
gave a $10 bill in paym ent and upon 
receiving his change rem arked th a t 
he though t he had handed the grocer 
a $1 bill.

“You certainly are an honest m an,” 
he said. “You m ight have given me 
only 95 cents in change and I would 
no t have discovered the m istake.” 

T hen  the custom er produced a $1 
bill, placed it w ith four of the $1 bills 
the grocer had given him  in change 
and asked the grocer if he would 
m ind le tting  him have a  $5 bill for 
the five $1 bills. T he grocer threw  a 
$5 bill on the counter.

“H ere, I ’m robbing you of all your 
change,” said the custom er picking 
up the $5 bill and the five $1 bills. 
I can do bette r than  this. Ju s t let 
me have my $10 bill back and I ’ll give 
you this $5 and the $1 bills.

T he grocer m ade the change, and 
the custom er left the store. L ater the 
grocer, in going over his cash, dis
covered a shortage. H e told the 
policem an he was not sura, but 
thought he w as out about $5.05. The 
policem an insisted the grocer was shy 
$9, and the clerk at the police station 
to w hom  the rep o rt was made figured 
the shortage to be $6.— Fargo Forum .

this waiting is inevitable, a little more 
system on the part of the men who 
conduct the offices would prove a 
boon to callers. Not long ago I wait
ed half an hour to see a man, and 
when I made enquiry I found that my 
card had not been sent in. The boy 
was so afraid of the manager that he 
wouldn’t go in until the other caller 
came out. The manager, not know
ing I was waiting, was having a sort 
of a social visit with his caller. My 
business could have been transacted 
in one minute, but it took thirty— 
thirty times as long as it might have 
taken.

Managers ought not to have office 
boys who are afraid of them. They 
should have the cards come right in 
so they can see that others are wait
ing. If they are going to be busy a 
long time they should send out word 
to that effect, or better, step out a 
minute and say so. They should pro
vide something to read—a few good  
papers and magazines—for those who 
have to wait. Frank Stowell.

W aiting In The Ante-Room. 
Much valuable time is wasted wait

ing to see the men who sit in the pri
vate offices. W hile a great deal of

Parcels Post Zone 
Maps

We are prepared to furnish local 
zone maps, about 10 x 14 inches in 
size, showing towns located in first 
and second zones from the place of 
computation (similar to the map 
printed in the Michigan Tradesman 
of Dec. ID. as follows:

500 ....... .........$11.00
1000......... .........  13.00
1500......... ......... 15.00
2000......... .........  17.00
includes the making of an en-

graved plate about 8 x 10 inches in 
size and the printing at top or bot
tom of plate several lines setting 
forth who is responsible for the dis
tribution of the map. On account of 
the timeliness of the map. due to the 
interest in parcels post at this time, 
no souvenir would be more generally 
appreciated than this.

Tradesman Company 
Grand Rapids, Mich.

New Stock of Embroideries and Laces is Arriving
Our 1913 importations look good to us and consist of some exceptionally 

strong values in Embroidered Flouncings. Corset Covers. All Overs. Baby 
Sets. Box Lot Assortments, etc., and Laces in All Overs. Orientals. Tor
chons. Shadow, Plauen. Cluny, etc. We believe it will pay our customers 
to take a look at these lines, even though not in need of any at the present 
time. Our salesmen are showing samples.

GRAND RAPIDS DRY GOODS CO.
W holesale Only >* Grand Rapids, Mich.
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The Problem of the Cobbler.
If the shoe retailer thinks he lias 

been hard hit by the advances in the 
cost of shoes, just pause to consider 
the case of the average cobbler or 
shoe repairer, who caters to an even 
more exacting trade. His problem is 
assuming really serious proportions. 
If he is to any longer derive a living 
profit from his work, he must either 
demand more for it or else put in a 
much cheaper grade of stock.

The trouble with m ost shoe repair 
men is that they lack the courage of 
their business convictions They are 
like some of their brothers among 
the shoe dealers, in their hesitancy to 
raise traditional or “standard” (?) 
prices. In other words, they are poor 
salesmen. The average cobbler fixes 
a scale of prices for various kinds of 
work when he first opens shop and 
never varies that rate, irrespective of 
conditions. When a customer brings 
in a shoe to be half soled or shoes 
with run down heels, the typical cob
bler will name his price, generally 
without giving any explanation what
ever. Any further conversation be
tween him and his customer is mono
syllabic.

“Now, I want these shoes by W ed
nesday,” says the visitor.

“All right.”
“You’ll surely have them for me by 

then, won’t you?”
“Yes.’'1
Exit Mr. Customer.
Things have now come to a pass 

where the conversational powers of 
the shoe repairer must be extended. 
He must sell his different services in 
the same manner as everything else 
is marketed. When a customer brings 
in shoes to be half soled he must 
explain that the job will cost 50, 60 
and 75 cents according to the grade 
of leather put into the work.

He should show samples of the 
different sole leathers, telling how  
varying grades and weights are worth 
more or less money as the case may 
be. If the cobbler does this he will 
find that the majority of his custom
ers will say: “W ell, I want a good 
job done. Give me the best leather 
at the higher price.” Thus the cob
bler would make his necessary profit 
and. at the same time, be assured of 
a satisfied customer.

The psychology of the idea is ex
actly the same as that employed 
when a customer wants shoes half 
soled and the repair man asks: “Do 
you want them sewed or nailed on.” 
If the difference in the two processes 
is properly explained, the higher cost 
of the McKay work will not usually 
deter the customer from having i{ 
done in preference to nailing.

This is simple salesmanship—an ex
plaining of the difference in quality, 
and the exercise of tact in making 
tlie explanation. Mere prices, it 
should be understood, really mean 
very little. The salesman can wipe 
out the appeal of the most attractive 
price by merely arguing the superior 
merits of other goods with his trade.

The shoe repair man must get bet
ter prices for his work if he intends 
to maintain the same quality of ma
terials used in his work. The one 
way for him to do this is to educate 
his customers to the necessity of 
good leather. Depend upon it, a sim
ple explanation is all that is needed, 
and the more simple your explana
tion is, the more will your trade feel 
that they .are assured of satisfaction  
at your hands.—Boot and Shoe Re
corder.

W hat Prices D o M ost Dealers Get?
A Rochester m anufacturer was some

what surprised the other day when one 
of his salesmen told him that dealers in 
his,* the salesman’s territory, are get
ting $3.50 for shoes costing $2.25. “Why, 
I supposed dealers sold these shoes at 
$3,” said the manufacturer, exhibiting 
much surprise. The salesman told him 
that dealers who are business-like 
enough to subscribe to a good shoe 
trade paper have taken the advice of 
the paper to get profitable prices, and 
that with the cost of doing business ad
vancing so fast there is no money to
day in a $2.25 shoe if sold at $3.

“It costs 25 per cent, at the lowest to 
sell shoes,” said this salesman, “and 
when one considers bad accounts, left
over stock and other unfavorable con
ditions that arise from time to time, 
the $2.25 shoe if sold at $3 does not 
show a cent of profit.”

It would be interesting to know what 
prices most dealers receive on their 
shoes. The old theory that because 
Smith pays so much for a shoe he must 
sell it for such and such price is fast 
becoming a exploded theory.

The dealer must sell the shoe from 
the standpoint of value, satisfaction 
and pleasure it gives the buyer.

Value is absolutely necessary in a 
good shoe. Satisfaction comes through 
the proof of value and the appearance 
of the shoe when it is purchased. Pleas
ure, the most valuable asset that most 
dealers never charge a cent for, comes 
through the attractive appearance of 
the last and the comfortable fit of the 
shoe. Merchants who do not charge 
for satisfaction are giving their best 
assets away.—Shoe Retailer.

Life has many shadows—but m ost 
shadows are due to sunshine.

A good executive is any man who 
can do his work without a boss.

The Comfort of Kid Shoes.
Speaking of the limited amount of 

kid leather which is used in the shoes 
at the present time, a manufacturer 
said to the Boot and Shoe Recorder: 
“After a long experience in the cut
ting of kid leather and its use in the 
shoes we’ve manufactured, it seems 
to me very strange that so little of 
this stock is used at the present time 
in the manufacture of footwear, espe
cially wom en’s goods.

“I t  seems but a few years ago when 
about 75 per cent, of our product was 
cut from  kid leather. Now it’s hardly 5 
per cent. O th er leathers and fabrics 
have combined to  dim inish the popu
larity  of kid, cu tting  down its use to 
alm ost a vanishing point in H averhill 
factories, as well as those elsewhere. 
In fact, m anufacturers of kid leather 
say tha t w ere it no t for their export 
trade they  m ight about as well go out 
of business.

“Yet, after all, kid leather is a m ost 
desirable stock from which to make 
good looking, good wearing and good  
fitting shoes. It has a softer ‘feel’ 
than any other stock. Its flexibility 
lends itself readily to any style of last 
or pattern; takes and retains a good  
polish. It is cool in summer and warm 
in winter, and, in my opinion, is a 
most desirable all - the - year - round 
stock. W hite kid was formerly a very 
popular material for women’s slippers, 
but other white leathers and white 
fabrics have taken its place.

“Because there are so many kinds 
of leather on the market, it’s doubtful 
in my mind if kid will ever regain its 
former prominence. The dealer and 
the consumer want variety in their 
leathers as well as in their styles. 
Kid does not supply these require
ments. There are many young people 
who’ve never worn a kid shoe and 
have no knowledge whatever in re
gard to its desirable qualities.

“I’ve noticed during the past season 
that there’s been a slight increase in 
the call for kid shoes, but at that it’s

very limited. If manufacturers and 
dealers inaugurated a campaign for 
comfort combined with style in foot
wear, they could do no better than to 
use kid leather as a talking point in 
making sales.”

Concerning Returned Goods.
“Even before Mr. Hanan became 

President of the National Association  
of Shoe Manufacturers, manufacturers 
voted positively not to tolerate the evil 
further and instructed each member, 
if a vote may be considered as an in
struction, to grant no more unjust 
claims of this kind.

“At the first meeting of the Associa
tion, which it was the writer’s privi
lege of attending after Mr. Hanan be
came President— some seven or eight 
years ago—a very decided stand was 
taken by the National body, both 
against this evil and against the evil 
embodied in the multiplicity of car
tons.

“And yet, after ten years of positive 
stand on the part of the National A s
sociation, about the only progress 
which a fair mind may note, arises 
from the dissemination of knowledge 
by the Association regarding the ex
tent of the evil.

“Judging the future from the past, 
then, about the only remedy from this 
source we may hope for is a cata
loging of unfair customers and a 
spread of general information, which 
will aid in individual action upon in
dividual evils.”—R. D. Row, in Ameri
can Shoemaking.

Get in touch with great financiers 
—if they will stand for the touch.

Beauty specialists encounter many 
hard lines.

H O N O R B tL T
SHOES

Become a

“ Bertsch” and“ H.B.Hard Pan”  
Dealer This Season

Put into your stock our “ Bertsch”  and “ H. B. Hard Pan"  

shoes for men and boys. These lines cover the whole range 

of men's shoes from “ STANDARD SCREW"  work shoes in 

all heights, to the finer grades of Men's Dress "‘ WELTS.''

You w ill have the same approval and pro fit from the 

satisfied wearers that a ll our dealers are enjoying after 

their trade becomes acquainted with the fact that they have 

these lines.
THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
GRAND RAPIDS, MICH.
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W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r  th e  T rad esm an .
Business men of Corunna have o r

ganized, w ith Cloyse Lewis as P resi
dent and W . A. M cM ullen as Sec
retary . M onthly m eetings will be 
held."

T he city of B attle Creek has bought 
tw o cars of coal in D etro it, com press
ed an thracite, a t $7 a ton, and is ne
gotiating  for m ore fuel.

T he B oard of H ealth  of Saginaw, 
after investigating  the sm oke nuisance, 
advises th a t the ordinance be not en
forced for the p resen t until there  is 
be tte r understand ing  of the condition 
of boilers and of the best kind of 
sm oke consum er. T hey would give 
the m anufacturers m ore tim e to com 
ply with the requirem ents.

B attle Creek is considering  an o r
dinance requiring  th a t illum inated 
signs be used in place of w ooden ones, 
in the in terest of m ore attractive 
streets.

Pontiac coal dealers dropped the 
price of hard  coal 50 cents last week. 
The open w inter is the reason.

M uskegon H eigh ts is try ing  to se
cure free mail delivery.

Bay City mail for A kron, Caro and 
W ilm ot will now go direct over the 
D etro it, Bay City & W estern , instead 
of by way of Saginaw.

A reform atory  sim ilar to the D etro it 
institu tion  will probably be built at 
Kalam azoo, the supervisors of the 
county having voted in favor of such 
action.

Sidewalk stands have been ordered 
off the s tree ts  of D etro it by the Com
mon Council. T he ow ners are given 
th irty  days’ notice.

A special com m ittee of the D etro it 
Council, appointed last O ctober to in
vestigate the coal situation, has re 
ported  in favor of a m unicipally ow n
ed and conducted coal yard. I t  will 
no t be undertaken this w inter, how 
ever.

Corunna has entered into a con tract 
w ith the Com m onw ealth Co. for stree t 
lighting. Five T ungsten  lights will be 
added to the fourteen now in service.

T he M ichigan C entral shops at 
Jackson will be enlarged in the spring 
and 300 men added to the operating  
force.

T he B oard of E ducation of K alam a
zoo is endeavoring  to in te rest a large 
num ber of w orkingm en in the indus
trial books at the public library  in its 
schem e of p rom oting  general educa- 
ion.

M ayor Tausend, of Saginaw, in his 
inaugural m essage approves the Cool
ey plan of flood prevention, favors 
m ore auto engines and vo ting  m a
chines and. suggests th a t the lighting 
system  be placed in the hands of the 
park  board. H e w ould raise the wages 
of city laborers.

O ver a mile and a half of new pave
m ent was laid in K alam azoo the past 
year, giving th a t city a to tal of over 
nineteen m iles of paved streets.

A num ber of Ita lian  business men 
of H ancock have opened a m acaroni 
factory  a t W est H ancock. T he com 
pany has $10,000 capital and m ost of 
the product will be sold in the U pper 
Peninsula.

A Boys and Girls’ Corn Club has

been form ed in Genesee county and 
a corn exhibition will be held in 
F lin t nex t January .

L ansing is p reparing  an ordinance 
which will provide for laying out of 
streets, sew er lines, car tracks and 
for the location of parks as the city 
grows.

R eporters on the police beats of 
K alam azoo new spapers will be sworn 
in as special deputies by Sheriff Chap
man.

Ion ia’s m id-w inter fair will be held 
the first week in F ebruary  in the new 
factory  of the Y psilanti-R eed F u rn i
ture  Co.

T h e  B attle Creek sanitarium  will 
be enlarged by an addition costing 
$225,000.

T he annual banauet of the Jackson 
Cham ber of Com m erce will be held 
Jan. 22.

G leaners of M ichigan will m eet in 
F lin t M arch 19 and 20 to form  a State 
Federation.

T he export bureau of the D etro it 
B oard of Com m erce is one of its m ost 
active and useful branches. T he ex
p o rt trade of D etro it m anufacturers 
is grow ing. A lm ond Griffen.

Better Sanitary Conditions in Depots 
and Coaches.

Lansing, Jan. 13—Some weeks ago 
the representatives of nearly  all the 
railway com panies tn M ichigan held a 
conference w ith the S tate B oard of 
H ealth relative to railw ay depot and 
coach sanitation. At this m eeting a 
com m ittee was appointed, consisting 
of J. H. P. H ughart and J. E. Keagon, 
of G rand Rapids, as representatives of 
the G. R. & I. R ailw ay; F. W . Brown, 
of Jackson, represen ting  the M. U. T. 
Railw ay; M. C. Coile, D etro it, rep re
senting  the M. C. Railw ay; J. L. H od- 
son, P o rt H uron, represen ting  the G. 
T. Railw ay; G. M. Brown, D etroit, 
represen ting  the P. M. Railway and 
Dr. A. M. H um e, Owosso, rep resen t
ing the A nn A rbor Railway, with Dr. 
R. L. Dixon, represen ting  the S tate 
Board of H ealth . T his com m ittee 
m et in the office of the State Board 
of H ealth , and form ulated a m ost 
com prehensive bill which will be p re
sented to the L eg islature now in ses
sion, providing for be tte r sanitary  con
ditions in depots and in railway 
coaches. T he conference was a unit 
upon all the features to be incorpora t
ed in the m easure to be presented. 
T he m easure provides fo r m ore sani
tary  depots, w aiting room s and toilets 
and the m aintenance of these; b e tter 
san itary  regulations upon coaches; for 
individual towels, etc. T he full tex t 
of .this proposed law is as follow s: 

Section 1. I t  shall be unlawful for 
any person to expectorate upon the 
floor, p latfo rm  or in terio r furnishings 
of a steam  railroad  passengers or 
stree t railw ay car. or upon the floor, 
furnishings, reg isters or rad ia to rs of 
any passenger sta tion  or public w ait
ing room . A ny person who violates 
any of the provisions of th is section 
shall be deemed guilty  of a m isde
m eanor and, upon conviction thereof, 
shall be punished by a fine of not 
m ore than  $25 or im prisonm ent no t to 
exceed sixty days, or both such fine 
and im prisonm ent in the discretion 
of the court. Provided th a t the m an
agem ents of all steam  and electric

railw ays operating  in the S tate of 
Michigan shall install conspiciously in 
each passenger car, sta tion  and pub
lic w aiting  room  placards bearing  the 
follow ing w ords: ‘‘W arn ing : Spitting 
on the floor or furnishings of cars or 
railw ay sta tions and w aiting room s 
is prohibited by law. By order of the 
S tate Board of H ealth .”

Sec. 2. It shall be the duty of rail
road employes to see that every pas
senger coach is properly ventilated 
and heated.

Sec. 3. E very passenger coach shall 
be provided w ith a supply of good, 
wholesom e drinking w ater. W hen ice 
is used for cooling the w ater it shall 
be kept in a separate tank. These 
tanks shall be thoroughly  cleaned at 
the term inals of each trip  or every 24 
hours and shall be constantly  covered.

Sec. 4. All to ilet room s, w ater 
closets and urinals are to be kept in 
a p roper sanitary  condition. All 
closets (outhouses) a t railw ay sta
tions shall be kept sanitary  and in 
good repair, to be suitable at all tim es 
for the traveling oublic. T he vaults 
shall receive suitable trea tm en t with 
fresh lime or o ther approved disin
fectant, and the contents rem oved at 
p roper intervals, all as directed by the 
S tate Board of Flealth.

Sec. 5. E very passenger coach 
while in regular use shall be tho rough
ly cleansed and disinfected once in 
every th ree m onths, unless otherw ise 
ordered bv the S tate Board of Health. 
If a car becomes infected by being 
occupied by a person having a dan
gerous, com m unicable disease, it shall 
not again be opened for the reception of

other passengers than the ones already 
in; and at the end of the trip  it shall 
be disinfected before it is again used 
for passenger traffic. In  cases of 
public exposure of this kind on rail
way trains, it shall be the duty of the 
railw ay authorities to repo rt the facts 
to the S tate B oard of H ealth , giving, 
so far as obtainable, the nam e and des
tination of each exposed person that 
occupied the sam e car as the infected 
passenger.

Sec. 6. All railroads, union depots 
or steam boat com panies operating 
within this S tate  are prohibited from  
supplying common drinking cups or 
com m on tow els on railw ay trains, 
vessels or in sta tions o r w aiting 
room s.

Sec. 7. T he S tate  B oard of H ealth, 
through its executive officer, is here
by authorized and em pow ered to en
force the provisions of this act.

Sec. 8. In  case any railroad or 
vessel com pany operating  in this 
S tate shall neglect or refuse to carry 
out the provisions of th is act it shall 
be liable to  a penalty  of $100 and costs 
of prosecution  for each and every 
violation of this act, to be sued for 
in the nam e of the people of the S tate 
of Michigan.

The railw ay m anagers and the S tate 
Board of H ealth  are co-operating  in 
this m ost necessary sanitation.

D. E. M cClure, A ss’t Sec’y S tate 
B oard of H ealth .

The man who wants to do it right 
usually can.

Query— Is quail the favorite dish 
of cowards?

Stop, Look and Reason
Why you should buy

Hood and Old Colony 
Rubbers

First—Because they are the best on the market.
Second, “but not the least,” is the Terms—A “special” 

discount of 5% will be allowed on all orders (Fall or sizing) 
placed between January 1st and June 1st, 1913.

On Fall order goods, paid for when shipped, another 
“special” discount will be allowed of 1% a month antici
pation.

These terms are given besides the 5% for prompt pay
ment when due.

Grand Rapidsfihoe Alfribberfo.
Largest Rubber Dealers in Michigan 

The Michigan People
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Can Mary Ellen Follow  in Great- 
Grandmother’s Footsteps? 

W ritte n  fo r the T radesm an .
M ary E llen 's birthday is the same 

as that of her great-g randm other, 
D ecem ber the th irty-first. She was 
given G reat-g randm other's nam e and 
she chose to be m arried  on the last 
evening of the old year, ju st as G reat
grandm other did seventy years ago. 
“I t seems so fitting th a t I should be
gin the new year and m y own new 
year and my new life all at the same 
tim e.” M ary E llen explained.

G reat-g randm other’s wedding is 
chronicled under “M arriages” in the 
old family Bible in G reat-grandfa
th e r’s neat pothook hand: “M ary 
Eilen Fisher to  H iram  K. Wlalker, 
D ecem ber 31st, 1842. O ur M ary El
len has hers w ritten  in a beautiful 
blue and gold book covered with bells 
and cupids and w ith pages for the 
nam es of all the guests and the gifts 
and the account of the w edding jo u r
ney.—"M ary E llen W alker to Charles 
E rnest L ivingston, D ecem ber 31, 
1912.”

Our Mary Ellen was married with 
the ring service and wore a white 
satin charmeuse gown and carried a 
shower bouquet of lilies of the valley. 
She had four bridesmaids and receiv
ed a lot of handsome presents—two 
or three barrels of cut glass, a full 
dinner set of Lim oges china, and a 
table full of solid silver, besides pic
tures and bric-a-brac and her father’s 
good check for an even thousand dol
lars.

Great-grandmother, according to 
the tradition handed down in the fam
ily, was ma*-ied in an all-wool de
laine, of which she herself, for she 
was famous at the wheel, had spun 
the thread. She received as presents 
a silver butter knife and a curiously 
shaped cream pitcher and sugar bowl 
of pewter ware. These pewter things 
will be our Mary Ellen’s some day. 
Aunt Jemima says that when Great
grandmother told about her wedding 
she always mentioned that it was ac
counted that she did “real w ell” in the 
way of presents. Her mother gave 
her goose feathers enough for two 
beds and four pillows, while her fa
ther contributed to her outfitting an 
excellent cow. Great-grandmother had 
an abundant store of quilts she had 
pieced and quilted, and of sheets and 
pillowcases for which she had spun 
the flax with her own hands. Thus 
equipped the demure little bride of 
seventy years ago went to her new 
home, which was a log cabin set in 
Great-grandfather’s clearing in the 
woods, and to her new life, which 
was even more strenuous than the

life of her girlhood.
Am ong the guests at our Mary E l

len s wedding was an elderly gentle
man, a friend of the family, whom we 
always call Uncle Ezra Porter, al
though he is not related. Uncle Ez
ra, amiable old soul! is a famous 
champion of the past; indeed, his fa
vorite topic of conversation is the de
generacy of these present times.

Accordingly we were not greatly 
surprised that he took the liberty of 
old acquaintance to lecture our Mary 
Ellen a little, and to draw some com
parisons which might or might not 
be considered invidious, between our 
bride and the bride of seventy years 
ago.

They were standing before Great
grandmother’s portrait, Uncle Ezra 
and our Mary Ellen, when the old 
gentleman began: “I wish you all 
happiness, dear Mary Ellen, but alas! 
in these days woman is not expected 
to lead the life of usefulness in which 
alone she can hope to find true hap
piness. Your m ost estimable ances
tress here,—she was thoroughly equip
ped to fill her place in life. She could 
spin, she could dye the yarn, she 
could weave the cloth, she could cut 
and sew it into garments. My dear 
Miss Mary Ellen, I presume you did 
not—er—construct that beautiful 
dress you are wearing?

“W hy no,” Mary Ellen replied, “of 
course I did not make my wedding 
gown, but I can sew— some.” Then 
more stoutly, “And I can cook—I 
have taken a thorough course in do
mestic science.”

“You have taken a course in do
mestic science—you can cook. By 
this I suppose, Mary Ellen, you mean 
that by making use of canned goods 
and getting supplies from the bakery 
and the delicatessen shop you are 
able to get up som ething of a m;al. 
But can you cook as Great-grand
mother did? Can you prepare the 
food as well as cook it? Can you 
make apple butter and sausage and 
mince-meat? Can you care for milk 
and churn the cream into butter? Can 
you render lard? Why, Mary Ellen, 
your great-grandmother knew more 
about housekeeping in one minute 
than the woman of to-day ever has 
occasion to learn! She carried a 
wealth of skill in her fingers far sur
passing in real value these tawdry 
baubles which we now consider ap
propriate for a bride’s outfitting.” 
Here Uucle Ezra glanced down de- 
preciatively at our Mary Ellen’s proud 
array of wedding gifts.

“W e hear much about the increased 
cost of living, the decay of domestic 
life, and the general unrest that per

vades all classes of society. These 
sad conditions might be remedied if 
women nowadays were content to 
spin and weave and knit and sew and 
do the homely useful things that they 
did in the time of your great-grand
mother, Mary Ellen.”

Uncle Ezra’s diatribes are in no 
wise new to me, so as courtesy did 
not compel me to remain in his vi
cinity, I passed out of hearing. But 
the question keeps coming up in my 
mind, Is Uncle Ezra right or is he 
wrong? Is domestic life going to de
cay? Can our Mary Ellen be as good  
and as useful a woman as Great
grandmother was? Can she serve her 
day and ‘ generation as faithfully as 
Great-grandmother served hers?

There is no denying that Uncle 
Ezra’s gloom y views have some basis 
of truth. W e are living in an age of 
luxury—an age in which not only 
those who can afford the outlay but 
very many who can not, are spending 
more than is good for them for dress, 
for automobiles, for jewels, to say 
nothing of extravagances of a baser 
nature. There is no denying that the 
old life of toil, hardship, privation, 
and enforced frugality that was lived 
in Great-grandmother’s time had a 
certain tonic moral quality. People 
were industrious because they must 
be if they were to have anything, and 
they were good—perhaps partly be
cause they were too busy and had 
too little money to be otherwise.

All the signboards pointed Great
grandmother to a thoroughly domes
tic life. Marriage was practically the 
only career open to a woman in those 
days, and after Great-grandmother 
married there was everything for her 
to do in her own home and little or 
nothing to draw her away from it. 
The only field in which she could 
hope for honor and distinction was 
that of wife, mother, and housekeep
er.

In those times large families of 
children were the rule. N o wonder. 
Most people lived on farms. It cost 
little to raise a boy or a girl to the 
age where their work would more 
than pay their way. Nowadays care
ful people of moderate means are 
coming to regard children as a lux
ury which only those who are inde
pendent of landlords can really afford.

In all candor it must be admitted 
that domestic life is at present hav
ing a pretty hard time of it. That 
it has survived in spite of all the ad

verse circumstances shows that is a 
plant of sturdy growth.

Uncle Ezra would have us believe 
that girls nowadays are not trained 
to do the work of a home. However 
this may be, it is not the only cause 
of the trouble. From among the poor 
and also from the great middle class 
whose tastes and desires are higher 
than their incomes, an ever-increas
ing number of women who have been 
earners before marriage continue to 
work after marriage. Two of our 
Mary Ellen’s school friends have been 
married recently. One is going on 
teaching and the other holds her old 
position as a stenographer. For young  
couples better off financially the fam
ily hotel and the apartment house 
hold out their inducements as places 
of abode. W hy need the young wife 
burden herself with the care of a 
house when they can board so 
cheaply? City living, high rents, the 
entrance of women into the profes
sions and all kinds of trades and in
dustries, the attractions and dissipa
tions of fashionab’e society— these all 
are powerful forces inevitably war
ring against domestic life.

If our Mary Ellen devotes herself 
to her home as entirely as Great
grandmother did, she will have to 
stem the tide of conditions, not float 
with it like Great-grandmother.

Granting that some of Uncle Ez
ra’s premises are correct, the conclu
sions that he arrives at certainly are 
erroneous. Our Mary Ellen can not 
return to Great-grandmother’s ways 
nor to Great-grandmother’s work. 
Going back to the spinning wheel 
and home loom and dye tubs of sev
enty years ago would be as absurd as 
it is impossible. Assum ing that Great
grandmother reached a correct solu
tion of every problem of her life, still, 
had she written her results down in 
a book like the answers in an old- 
fashioned arithmetic, our Mary Ellen  
could get little or no help for her 
own vexing problems by turning to 
the results obtained by Great-grand
mother. Providence sees fit to assign 
new tasks to each generation.

I for one believe that our Mary El
len can lead as good and as useful a 
life as did Great-granidmotiher, ¡but 
she must use the tools of her own 
times. T o reinstate domestic life in 
its former favor, under the opposing 
conditions that now exist—this is 
one of the great tasks of our Mary 
Ellen and her contemporaries.

Quillo.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don't hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and Division Sts.
Opposite Morton House Grand Rapids, M ich ig a n
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N IN E  HOUR LAW  FOR W OMEN

W herein It Is at Variance W ith  Justice and Com m on
Sense.

Lawton, Jan. 15—It is a mystery to me why the legislators who voted to pro
hibit women from working ten hours per day in the rural districts, when they were 
able and desired to do so, did not at the same time pass a law requiring vehicles 
to run the same speed along the country roads that they do in cities; another, that 
all trains should run only six miles per hour in the country as well as within city 
limits and still another making a bounty payable on all woodchucks caught within 
the city limits of all cities within the State. These laws would work out just as 
well and be just as fair as the one now on the statutes saying that a girl shall not 
work over nine hours when she has, perhaps, invalid relatives dependent upon her 
as a means of support and when the common people in her locality demand later 
hours than city people.

Country Store Conditions Different.
Those of you who have been born and brought up in the country or country 

town know too well the conditions that exist there; know that these little places 
where every man knows his neighbor cannot be governed by the same set of fixed 
rules that are laid down for the city factory that runs twenty-four hours every 
day.

How many factory employers in the city of Detroit or Kalamazoo would con
sent to any of their girls strolling out of the building and down the street almost 
any time of any day in the week and taking a dish of ice cream or chat with her 
friend on the corner? How many of these employers pay their help for all time 
lost for sickness, going to “lodge” in the afternoon, to the lawn fete, to the depot 
to see a friend off, to the dentist and to a hundred and one other places where they 
do go, every day, some where, in the sfnal' towns by, and with the consent of their 
employer? And, mind you, they get pay for it, too. The city man will say, “I 
wouldn’t stand for such a thing with my help if I were in the country.” Oh, 
wouldn’t you. Well, then you wouldn’t have any business. Every girl in the little 
town has her friends, her relatives her associates who know her, who know the 
man for whom she works, and when three or four young girls come into his store 
and demand that she go down the street to have a soda, and the girl is not appar
ently busy, no customers in the store, and the merchant fails to let her go, that 
bunch “quit him.” They tell their friends, and they “quit him,” and after this hap
pens three or four times that man is a grouch and a tight-wad and he may as well 
jump off the top of his store backwards on his head as to try  for the trade of the 
young people. Perhaps his clerk—and, mind you, I say clerk not clerks, for he 
may have but the one girl as nine out of ten stores do in the little towns—may be 
an elderly lady. Just so. She will have her friends just the same among the 
church and among the lodges and the same course will come about which the mer
chant must get along with.

All Merchants Look Alike to the Inspector.
W ith the exception of one lady inspector in Michigan, I believe they all try to 

be fair in this work, but this one will come into your place of business and no mat
ter how fair you have been with your help, no m atter how much you have tried to 
use them as you would your own flesh and blood and no m atter how' W ELL SA T
ISF IE D  T H E  GIRL IS, she will at once proceed to intimidate the girl and get her 
to sign a statement as to her hours of working telling her that she will have her 
“pinched” if she fails to do so and ending up by making a complaint against a mer
chant who has a reputation for kindness and consideration, on a charge of work
ing the girl a few minutes over time. I say a few minutes, for I know of instances 
where this has been done. It was ten minutes over time and when tne girl was 
brought into court she stated that she signed what she did not know was pertinent 
to the case, saying that the lady inspector practically forced her to sign the paper 
and that the statements thereon were not true. Of course, the case was dismissed, 
because the evidence showed that this very day the girl had had thirty or forty 

•■Mites off which the inspector in her mad haste to “get” some one and make her 
position more “solid” failed to bring out, in her preliminary “intimidation hearing.”

For W hom Are the Laws Made Anyhow?
I believe that the laws should be made to please the people. Now, the people 

in cities require and are satisfied with nine or perhaps even eight hour law for help. 
I believe that the inhabitants of the small towns and cross roads require and are 
satisfied with evening store service. I further am in favor of closing stores in 
small towns at 6 o’clock in the winter but I am not in favor nor do I believe it will 
ever be feasible to close at such an hour in the summer time because farm ers will 
demand and I believe they will GET after supper store service during haying and 
harvesting; and when the time comes that the merchant whose business is so small 
that he cannot afford to hire more than one lady clerk must close his place of busi
ness at 6 in the summer time the farm ers will send away for still more goods and 
the merchant who is trying to keep a good store, who is trying to keep up-to-date 
merchandise for his patrons will become more and more obsolete until his now 
well assorted stock of popular selling merchandise will dwindle to the cross roads 
sugar and calico kind and the very girls for whom the law was intended to benefit 
will lose by being thrown out of employment altogether, or her wages will be cut 
because she cannot, though she may want to—ever so badly—work a sufficient 
length of time to earn for herself and her employer a compensation worthy of her 
ability and experience.

W hat W e Really W ant Is Justice.
There have been strong talks of an eight hour working girls law in Detroit 

factory districts. This may be all right there. The girls may demand it, but the 
girls in the little country stores do not want shorter hours. They know when they 
are well treated and any legislation tending to further cripple the little dealer should 
be subjected to the deepest investigation before completed.

The small merchant should be allowed to employ such female help for not 
more than sixty hours per week and not over eleven hours in any one day provid
ing the help is satisfied with and desires to work, as is necessary to conduct his 
business during the summer months. This would give him an opportunity to keep 
open a few hours later Saturdays and other days when business demanded it. As 
the law now is he cannot employ them over fifty-four hours per week and not over 
ten hours in any one day. This brings the girl’s quitting time Saturday, provided 
she begins at 8 :30 in the morning, to 8 :30 p. m. and any of you who are conversant 
with the rules and regulations governing the trade in a country store on Saturday 
night in “harvest time” can imagine what there is doing between 8 :30 and 9 :30 
with the “girl” gone home and a dozen farmers trying to buy a corset or a pair 
of drawers for the “old woman” just like she got from the girl the last time, while 
a dozen others are in a hurry to get waited on and take to the hitching posts to 
talk with their neighbors. An extra girl for an hour can accomplish but little be
cause they do not know the stock nor do they know what the individual customers 
want, nor do the customers “take” to a strange extra girl. They may go over to 
Jones’ across the way who has his wife for a clerk and who is on the spot twelve 
or fourteen hours per day, if necessary, to wait upon the rural straggler.

I have been in business for fourteen years in a town with about 1,000 inhabi
tants. I have tried to be progressive and keep a good store and those who seem to 
know tell me I have been successful. I work my lady help about eight hours now 
per day with ten on Saturdays. I try to use them so well that they will do all in 
their power to assist me in every way. My help is always loyal to me and to my 
business in and out of the store. This cannot be true of those who misuse their 
employes. I believe that I should be entitled to continue to use them this way. A  
law giving merchants in towns with less than 2,000 inhabitants or merchants who 
employ only one lady clerk, the right to employ them for not over six months in 
the year ten or eleven hours per day as occasions demanded, would be fair to those 
who were trying to do the right thing and work no hardship upon those employed 
by tyranical bosses. I know of merchants who, on account of the present law, have 
discharged their lady help and put in men. I know of others who have cut down 
the wages of the help to conform to the conditions, but I fail to know, although 
there may be those, who are working for considerate employers, who would be 
unwilling to help an extra hour now and then to help out on busy occasions.

L. A. Packer.

Let Us Do Your “Factory W ork”
There’s no more sense in handling bulk sugar, weighing 

it, wrapping it, tying it yourself than there would be in buy
ing a wagon load of tomatoes to cook, peel and can for your 
trade. And you can’t make a cent by doing it. Instead of 
bulk sugar paying a profit you lose the cost of bags and 
twine, you lose by overweight, and you waste time that 
could be devoted to “doing things that pay.”

FRANKLIN CARTON SUGAR is ready to sell when 
you get it, as easy to handle as a can of corn. It pays you 
a positive profit and sells steadily because your customers 
know that “FRANKLIN CARTON SUGAR means CLEAN 
SUGAR.”

You can buy Franklin Carton Sugar in the original 
containers of 24, 48, 60, and 120 lbs.

FRANK LIN SUGAR REFINING CO M PAN Y
PHILADELPHIA, PA.
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STOVES and HARDWARE

M ichigan R etail I . d v .are  A ssociation .
P re s id e n t—C harles  H . M iller, F lin t.
V ice -P re s id e n t—F . A. R ech lin , B ay  

City.
S ec re ta ry —A rth u r  J .  S co tt, M arine  C ity.
T re a su re r—W illiam  M oore, D e tro it.

Overloading the Retailer Bad Sales
manship.

“By jin k s!” exclaim ed a traveling 
m an the o ther day, in m y hearing. 
“I t  is a sin and a shame the way some 
m anufacturers and jobbers overload 
some of the sm aller m erchants out 
through  the country. 1 tell you some 
of the th ings I saw on my trip  South 
th is last tim e ju s t m ade me hot.

“Take H arry  Blink, in the little  
tow n of Blinkville, for example. Old 
m an Blink, you know, isn 't in the 
sto re  any more. H e’s retired. Y oung 
H arry  now runs the store.

“ I t  never was a very large store. 
H ow  could it be in Blinkville? A fter 
the bills w ere paid and the Blinks had 
taken their living out of the business 
the capital never was very large. Old 
m an Blink was a careful buyer, a 
good collector and he always m an
aged to  keep the business in good 
shape. W e alw ays regarded him as 
good, solid, dependable friend of the 
house. W e could always figure on 
about so much business every year 
from  old m an Blink, and We never, 
in all our dealing with him, ever had 
to  send him a second statem ent.

"B ut young H arry  does not seem 
to  be as careful as the old m an was, 
and it begins to  look now as if some 
of these dinged jobbers w ere going 
to get him all balled up and done for.

“You see they ’ve been pulling the 
wool over poor young H a rry ’s eyes 
by telling him that buying in big 
quantities, and buying cheap, is the 
stun t fo r th is new age of m erchan
dising; and one oily young fellow, 
sent ou t by a certain  house th a t 
isn’t as good as it  ought to  be, has 
sim ply sw am ped H arry  w ith their 
stuff.

“Of course young H arry  though t 
he w as g etting  a bargain. I t ’s w on
derful how some of these fellows can 
m ake ’em th ink  tha t! But it w as a 
bad bargain  for H arry ; fo r he’s now 
in debt to th a t house. H e’s now in 
the attitude  of a suppliant; for he’s 
go t to  get down on all fours and beg 
fo r an extension of credit.

“H is situation  is th a t of a  fellow 
w ho has too  m uch of one stock and 
too little  of another. H e needs—and 
really  w ants righ t now— some th ings 
in our line, bu t he’‘s afraid to  buy. 
H e begins to  see th a t it will keep him 
hustling  fo r a long tim e to  come to  
square him self w ith the o th er people; 
and he has sense enough to  see th a t 
his obligations are even now a whole 
lo t b igger than  his business really 
justifies.

“The trouble with H arry  is th a t he 
let th a t house overload him. I am 
afraid it will be a long tim e before 
he gets s traigh tened  out. Now, 1 
suppose th a t house th inks it did a 
clever piece of business w hen it put 
tha t deal through  w ith H arry , but 
they  will see their m istake.

“Of course I told H arry  the  p a r
ticular category  of fool I th ink  he be
longs to—inform ing him in such a 
w ay as to  give no offense; and I told 
him ju st w hat I though t of the house 
th a t w ould get any storekeeper in 
th a t so rt of a predicam ent. T hen  I 
said to  him :

Some W holesom e Advice is Given.
“ ‘H arry , the th ing  you w ant to  do 

is to buy in sm all quantities and buy 
for cash. E very house likes a cash 
buyer. W hen you get your credit 
fully established you can buy any
th ing  from  anybody under the heav
ens—and you can buy on reasonable 
term s.

“ ‘D on’t sacrifice your liberty! Do 
no t b arte r  your com m ercial b irth 
right! Be independent! Be able to 
stand up and tell ’em you’ll take the 
goods if you w ant to, and if you 
don’t w ant them , then  you’ll be 
hanged if you do! L e t ’em know  you 
are no t tied to  them  in any way, 
shape or form. T h a t you’ll trade w ith 
them  so long as your relations are 
pleasant, and you are getting  a  square 
deal; but w hen you have reason to 
th ink  you are  g etting  the w orst of it, 
you’ll drop ’em like a ho t potato.

‘ ‘You haven’t a g rea t deal of cap
ital, and the th in g  fo r you to  do is 
to  keep it w orking. This, a fter all, 
is the secret of the successful busi
ness. T his stock of left-over goods 
m eans th a t you are going to  sustain 
some heavy losses—and all because 
you listened to  som e bad advice T he 
volum e of your tu rn-overs is the 
m easure of your profits. You can not 
get your profit on goods until the 
goods are sold.

“ ‘Now, you have a whole lo t of 
goods here in certain  lines, m ore 
than  you need; and in o th er th ings 
your stock is down. Y ou can not buy 
a lo t of goods you actually  need sim 
ply because you've bought a lo t of 
stuff you haven’t any use for.

“ ‘A lo t of th is stock  is going to 
deterio rate . Some of it is a lready un
seasonable, and you’ll have to  carry  
it over and sell it for less m oney nex t 
year. In  the m eantim e you’ve go t to 
pay for it.

“ ‘Now, I tell you, H arry , th is th ing  
of opening your m outh  like a young 
robin and taking in everyth ing your 
traveling  boy says to  you isn’t a 
“sane and safe” th ing  to do under 
the  sun. Get it in to  your noggin

th a t th is lad w ith the grip  is ju st an 
ord inary  hum an being, subject to  the 
tem ptations th a t beset all m ankind; 
and he is ap t to  w ant to  book the 
very biggest o rder he can. If  he 
finds he can ta lk  you into buying the 
goods, he’ll be p re tty  ap t to  load ’em 
on you.

“ ‘But don’t  you let him do it. I t  
is a whole lot easier to  buy a bill of 
goods than  it is to  sell the goods at 
retail, w rap ’em up in neat parcels, 
hand ’em over the counter and secure, 
in exchange therefor, good, nego
tiable coin of the realm . You are 
not a specialist in job lo t goods and 
there isn’t any jobbing m arket down 
here. E very th ing  you sell m ust be 
sold at retail T his takes tim e

“ ‘And ' don’t forget th a t we have 
telephone and telegraph w ires w here-

Established in 1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work
T H E  W E A T H E R L Y  CO .

18 Pearl S treet G rand Rapids, Mich.

fJTD X Your Delayed
1 I V A l j E  Freight Easily

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

Sw itzer G lass 
Sales Jars .

For five years have helped 10,000 up-to-date retailers 
sell bulk pickles, oysters, pickled and fancy meats, pea
nut butter, etc.

Jars, clearest tough flint glass.
Hinge cover attachm ent of non-rusting aluminum 

metal.
Cover, polished plate glass. Always in place, easily 

removed and stays tilted w hen raised. •
1 gal. complete, each..............$1.32 j
1% gal. complete, each............ 1.67 „
3 gal. complete, each ............ 2.10 l ^ ' Chicago
4 gal. complete, each............ 2.60 )

Send your jobber an order to-day for prompt shipment
or we can supply you.

0 . S. SWITZER & CO., SSSS. Chicago

The APEX BREAD TOASTER
THE BEST TOASTER MADE 

FOR USE O V ER GAS, G A SO LIN E A N D  BLUE FLAME O IL BURNERS 
Retails at 25c with a Good Profit to the Live Dealer

Manufacturers A. T. Knowlson Company, Detroit, Mich.

Foster, Stevens & Co.
W holesale Hardware

10 and 12 Monroe St. :: 31-33-35-37 Louis St.

Grand Rapids, Mich.
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on speedy m essages m ay be sent, if 
you should happen to  w ant som ething 
in a hurry. U ncle Sam is still on the 
job. If you w ant any th ing  r ig h t off 
the reel my house, .or any o ther house 
for th a t m atter, will be m ore than  
pleased to  hear from  you and attend  
to  your needs prom ptly.

“ ‘I hate  to  m iss th is business, for 
I ’ve counted on it, and the house will 
be expecting it; but I will explain 
to  them  ju s t w hat has happened. I 
hope you’ll get out of th is m ess ju st 
as soon as you can. I t  is going to 
cost you som e m oney—a whole lo t 
m ore,-perhaps, than  you th ink  now. 
But it will be a lesson for you. D on’t 
you ever again let them  overload you.

“ ‘Business com petition is all right. 
T here  is com petition and com peti
tion. T he com petition th a t seeks to  
get a dealer’s business by  involving 
the dealer in all k inds of trouble, cu t
ting  down his profits and filling his 
shelves, w ith a lo t of stale, unsalable 
goods, isn’t the kind of com petition I 
relish. I t ’s a losing  game. I don’t 
practice it. M y house doesn 't believe 
in it, and we haven’t  a very  high 
opinion of the concern th a t recom 
m ends it as a policy to  the ir m en on 
the road.’

“N ow,” said the salesm an, in con
clusion, “do you w onder th a t I was 
ho t under the collar?"

I didn’t. Do you?
F ra n k  Fenw ick

W atch Representative McBride.
T he T radesm an has had its a tte n 

tion called to  the fact th a t J. N. M c
Bride, of O wosso, has in troduced a 
bill in the H ouse of R epresentatives 
at Lansing, which provides th a t all 
persons boarding trains m ust purchase 
tickets and, if they fail to do so, they  
m ust pay 10 cents additional as a pen
alty. T his action on the p art of R ep
resentative M cBride will stand w atch
ing, because he is evidently  in the 
L eg islatu re  for a purpose. T he travel
ing public prefer to buy tickets w here 
the tickets can be obtained w ithout 
too much sacrifice of tim e and trou 
ble. I t  is not possible, for instance, 
for everyone leaving G rand Rapids on 
the M onday m orn ing  tra in s to pu r
chase tickets. If they  w aited long 
enough to p rocure tickets they  would 
be left behind to go on the next trains. 
T he sam e is true  in m any country 
towns. T hree  w eeks ago the editor 
of the T radesm an was in K alam azoo 
and undertook  to purchase a  ticket 
from  the n ight m an at the depot to 
take a tra in  leaving at 5:25. I t  was 
im possible to  awaken him. In  m any 
of the depots in the small tow ns the 
agents do no t put up the w indow  until 
the tra in  w histles. On account of the 
disparity  of tim e or an accident to a 
conveyance o r unavoidable delays, 
passengers frequently  reach the de
pots ju st as the tra in s are pulling out. 
In  such cases it is an unnecessary 
hardship to insist on their paying the 
ex tra  am ount. I f  R epresentative M c
Bride w ants to stand well in the eyes 
of the people, he will recall his ini
quitous bill o r forever after consent 
to be regarded as the servile tool of 
the railroad companies.

The less fit a man is to boss the job 
the more sure he is to want to do it.

W hen Letters Are Compared.
T o know how to write a good busi

ness letter is a very important thing. 
I was in the office of a prominent 
business man one morning, and found 
him looking over his mail. He had 
advertised for a bright young man as 
assistant in one of the departments 
of his business.

"These tell their own story,” he 
said,, handing over for my inspection 
a bunch of about thirty letters. “I 
know I don’t want to see any of these 
fellows, because I can tell from their 
letters that they don’t know the first 
principles of good business.”

“But you might find some good 
raw material among them, some one 
you could break in,” I suggested.

“Perhaps I could,” he said. “But 
why should I ? Here are four good 
letters that show the right idea. I am 
going to see these young men first and, 
unless I am greatly mistaken, I shall 
find the one I want among them.”

I looked again at the thirty letters. 
It was easy to see why he had thrown 
them aside. They were unbusinesslike, 
carelessly composed, and poorly pen
ned. One requested an interview with
out answering a single question asked 
in the advertisement. Another gave a 
seven-page autobiography. One letter 
was on the back of a blank form. All 
the applicants showed more or less ig
norance of how to write an effective 
letter, and so lost even a chance at the 
opportunity offered. Frank Stowell.

Dead W eight To Progress.
Suspense is one of the greatest 

dead weights progress has ever had 
to carry—unnecesary suspense, the 
suspense of neglect, procrastination 
and thoughtlessness. In the cities 
we often see the familiar sight of a 
street blockade. Street cars, trucks, 
wagons, carriages, automobiles—all 
entangled in a mass where none can 
move forward or backward. I have 
often looked at such blockades and 
thought of the other delays that 
might also be caused by the non-com
ing of those entangled there— the 
merchant and his customers waiting 
for goods to be delivered, the work
man waiting for materials, the peo
ple waiting for friends and a thousand 
contingent purposes that no one 
might think of—all waiting for the 
front car to move out of the narrow 
passage and it waiting for the w ag
on broken down on the track ahead 
of it. In one instance I remembe.' 
the men were making all possible 
haste to clear away the obstruction 
so the great procession might move 
on. I often think of the blockade in 
business affairs—not wagons and au
tomobiles, but orders and advises 
and invoices and proofs and errands— 
where no one is clearing away the 
obstruction, but all are waiting pa
tiently or impatiently, but without 
turning a hand to break the blockade. 
Perhaps on your desk or in your pig
eon-hole is the piece of paper they 
are all waiting for. Frank Stowell.

H ow  He Managed It.
They were entertaining the minis

ter at dinner, and after the dessert 
had been eaten little Johnny sa il:

“W on’t you have another piece of pie. 
Mr. Hobbs?”

The minister laughed. “W ell, John
ny,” he said, “since you are so polite 
I believe I will have another slice. ’ 

“Good!” said Johnny. “Now, Ma,

remember your promise. You said 
if it was necessary to cut into the 
second pie I could have another 
piece.”

There is always a big demand for a 
thing that cannot be had.

H. EIKENHOUT & SONS
ROOFING MATERIAL AND 

BUILDING PAPERS
A Complete Stock Always on Hand

G R A N D  RAPIDS, MICH.

SU N BEA M  T A N K  HEATERS
Feed Cutters, Fur Coats, Sleigh Bells

YOU Mr. Implement and Hardware man. will find the above live 
sellers right now. We have other winter winners, backed by the • 
Sunbeam advertising and guarantee—why not get acquainted?

WHICH CATALOGUE SHALL WE SEND? Implement. Clothing. 
Harness. Collars. Trunk, Bags. Blankets.

Brown & Sehler Co.
Home of Sunbeam Goods Grand Rapids, Mich, è s  SUNBEAM ^

Our Stock is Always Complete on the 
Following Lines

C om po and P erfection  
C ertainteed R oofin g

Also Michigan Rubber Roofing 

Genuine Fibretto, Protector
And

Red Rosin Sheathing 

Blue Plaster Board
And

Tarred Felt

Michigan Hardware Company
Exclusively Wholesale

Ionia Ave. and Island St. GRAND RAPIDS, MICH.
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G rand  Council of M ichigan U. C. T .
G rand  C ounselor—J o h n  Q. A dam s, B a t

tle  C reek.
G rand  J u n io r  C ounselor—E . A. W elch , 

K alam azoo.
G rand  P a s t  C ounselor—Geo. B. C raw , 

P eto skey .
G rand  S ec re ta ry —F re d  C. R ic h te r, 

T ra v e rse  C ity.
G rand  T re a su re r—Jo e  C. W lttllff, D e

tro it.
G rand  C onducto r—M . S. B row n, S ag i

naw .
G ran d  P age—W . S. L a w to n , G rand 

Rapids.
G rand  S en tinel—F . J . M outler, D e tro it.
G rand  C hap la in—C. R . Dye, B a ttle  

C reek.
G rand  E x ecu tiv e  C om m ittee—J o h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E ach ron , D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; J .  C. S au n d ers , L ansing .

M ichigan K n ig h ts  of th e  Grip. 
P re s id e n t—F ra n k  L. D ay, Jackson . 
S ec re ta ry  an d  T re a su re r—W m . J . D ev- 

e reaux , P o r t  H uron .
D irec to rs—H . P . G oppelt, S ag inaw ;

J . Q. A dam s, B a ttle  C reek ; Jo h n  D. 
M artin , G rand  R apids.

W afted Down From Grand Traverse
Bay.

Jan. 12—Grand Counselor John  Q. 
Adam s and his deputy expect to make 
Petoskey Council an official visit S at
urday evening, Jan. 25, and we under
stand that the Petoskey boys will have 
a large class to confer the w ork on.

W hile we favor our readers with 
m ore o r less council news in these 
columns, it is not under the auspices 
of any U. C. T. council and therefore 
we are free to use such item s as we 
m ay select which m ay be of in terest 
to our m any readers.

L ast but no t least, our long-tim e 
friend O. J. O ’Reilly has left us and 
taken up his w ork in the in terests of 
the N ational Cash R egister Co., cov
ering  the te rrito ry  around G rand Rap
ids, and expects to m ake th a t city his 
home. W ell, O. J., we dislike very 
much to see you go, but assure you 
th a t all the bo3'S wish you and yours 
all the success there is due you, and 
we know the G rand Rapids boys will 
use you well.

I. K. Jacobs, of K alam azoo, will 
take up the w ork of O. J. O ’Reilly in 
this te rrito ry  and will m ake this city 
his home and we welcom e you with 
open arm s, and wish you all kinds of 
success. Mr. Jacobs is a t p resent con
fined to  his bed w ith illness in K ala
m azoo and we hope for a speedy re 
covery.

W m . E. B ennett has retu rned  to our 
city after spending a week in D etro it 
in the in terest of the M utual Life 
Insurance Co., of New York, which 
he claims is the oldest, la rgest and the 
best. Bill took in some of the shows 
while in our m etropolis.

W m. S. G odfrey now' carries a grip 
for the W . P. Canaan Co., of Grand 
Rapids, and will cover Southern  te rri
to ry  and m ake his hom e as usual 
G rand Rapids. S tationery, postal 
card and novelties are his line. May 
success be yours, Bill.

O ur old friend, Bill Zylstra, was 
seen in these parts th is week and, to 
say the least, Bill is certainly looking 
fine and the rural life seem s to agree 
w ith him. Bill and G odfrey both boost 
for the same concern.

W allie W endell, the boy who put 
the “B” in bananas, was also seen up 
here and reports tha t he has fully re 
covered from  his experience at W hite  
Cloud after try ing  to catch a train.

Since the women of New Y ork are 
w earing w atches on their ankles. They 
m ust figure on tim e stepping along 
some.

W e are all indebted to our friend, 
Joe M ajor, of the K uppenheim er Cigar 
Co., of Grand Rapids, for a good 
smoke, L a Valla Rosa brand. Joe 
still w ears the smile th a t don’t come 
off.

Cadillac Council, No. 143, to date 
holds the record"for the largest m em 
bership gain in this jurisd iction  this 
year. If every council had done as 
well, we could repo rt a net gain of 
525 at our nex t Grand Council m eet
ing. Come, now, le t’s all get busy.

Chas. H all and Jam es F laggert, who 
about a year ago organized the Queen 
City B ottling  W orks, have m oved into 
their new and m ore spacious quarters 
on E ast F ro n t s tree t and now are in 
a b e tter position to  supply their trade 
with soft goods. T heir plant is a 
very m odern one, installed w ith the 
la test m achinery. W e all wish you 
continued success.

T raverse City Council will hold its 
next regu lar m eeting  Saturday even
ing, Jan. 25, and expect our usual 
large attendances, as we will have 
work in the seventeenth  degree.

F red N., the son of W m. M orford, 
spent the holidays with his parents 
here after attend ing  the D etro it Med
ical College for some time. Bill says 
it seems good to have the boy at 
home.

W  are in receipt of a booklet en
titled “The Value a T raveling  Man 
can be to  his C ustom er,” with com 
plim ents of U. P. Council of M ar
quette. T h is tom elet contains the 
address given by Col. C. W . M ott 
m anager of the U pper Peninsula D e
velopm ent Bureau, a t the banquet of 
U nited Com m ercial T ravelers a t M ar
quette last Septem ber and we m ust 
certain ly  congratu late  U. P. Council 
in this m ovem ent to  advertise “Clov- 
erland” and its m any good features.

T he H otel Seiting, a t Kalkaska, is 
m eeting w ith the righ t kind of sup
port. Room s nearly  all occupied 
every n igh t and it certain ly  seems 
good to  enjoy a good w arm  room 
w ith all m odern conveniences. John 
Seiting says he is m eeting  w ith bet

te r  success than  anticipated. W'e are 
all w ith you.

N early  all of the U. C. T. councils 
are show ing increases in m em bership 
which goes to show that we are in a 
class by ourselves and I will try  and 
sta te  a few facts concerning our o r
der which m ay be of in te rest: The 
order w as incorporated  under the laws 
of Ohio in January , 1888, fo r the pur
pose of uniting  fraternally  all eligible 
men for th e ir g rea ter social advance
m ent and the protection  of m utual 
in terests ; but is not a com m ercial 
traveler’s union. I t  to-day consists of 
one Suprem e Council a t Colum bus and 
tw enty-eight grand councils and about 
525 subordinate councils covering the 
entire U nited S tates and four w estern 
provinces of Canada w ith a to tal m em 
bership of 65,613. W e are in itiating  
annually about 800 m em bers. T he 
Michigan jurisdiction consists of 
tw enty-one subordinate councils, w ith 
a m em bership of 2650. T he cost of 
jo in ing  our o rder is $10, which is div
ided into tw o fees, $5 being the appli
cation fee and $5 the initiation 
fee. T he average cost thereafte r 
cannot exceed $14 per year. I t  
m aintains a widow and orphan fund 
for the relief of the beneficiaries of 
deceased m em bers and provides for 
the education of the orphan children 
of m em bers up to their 16th birthday. 
A dependent widow is entitled  to $5 
per week as long as she rem ains a 
widow and an orphan the same am ount 
until it reaches the age of 16, and all 
claims are handled by the local exe
cutive com m ittee who are alw ays in 
a position to know  the actual facts 
concerning these conditions. F o r the 
relief of widows and orphans there is 
being paid out annually  in M ichigan 
about $1800. Besides the above feat
ure, which no o th er accident insurance 
com pany has—the widow and orphans 
fund—the o rder insures its m em bers 
against to tal loss of tim e resulting  
from  injury in the sum of $25 per 
week for a period no t exceeding 104 
weeks and for partial loss of tim e re 
sulting  from  accidental m eans $10 per 
week for a period no t exceeding five 
weeks, and for the accidental loss of 
eyes, hand and feet as follow s:

F o r the com plete severance of both 
hands o r both  feet o r loss of both 
eyes, $10,000.

Loss of one hand and one foot, 
$2,500.

Loss of one hand, $1,250.
Loss of one foot, $1,250.
Loss of one eye, $1,000.
In case of accidental death the o r

der pays $6,300 as follow s: $5,000 in 
one check at proof of death and $25 
weekly for a period of fifty-two weeks 
thereafter. T he o rder pays out in 
claims in M ichigan about $22,000 an
nually. Now you say th a t you can 
join o th er accident insurance com 
panies at a cost of about $9 per year 
and also if you should be killed on a 
train  propelled by steam  they will pay 
your beneficiary $10,000, bu t now just 
let, me have your a tten tion  for ju st 
one m inute longer. T he o rder of U n it
ed Com m ercial T ravelers of A m erica 
paid out in claim s in th ree m onths 
$128,582.4’ and there  was included in 
the above eleven death claim s and not 
one caused by rid ing  on a tra in  of any

kind. T he U. C. T. paid the benefici
aries w hose loved ones were killed on a 
tra in  $69,300, w herein the $9 com panies 
would have only been obliged to  pay 
$55,000; therefore we piad $14,300 
m ore than  the $9 com pany. T he bene
ficiaries received 26 per cent, m ore 
from  us than  from  the o ther company. 
Now ju s t add 26 per cent, m ore to the 
$9 cost and they  would be obliged to 
charge you $11.32 for the sam e insur
ance th a t we are charg ing  you not to 
exceed $14 and we are giving you the 
benefits of the widows and orphans 
feature for only a sm all charge not to 
exceed $2.68 and you have the privi
lege to frequent social affairs given 
by the local and grand council which 
keeps the traveler in touch w ith social 
life both a t home and while he is 
covering his te rrito ry .

T he o rder of U nited  Com m ercial 
T ravelers of A m erica is the only fra
ternal association of com m ercial trav 
elers in the w orld and you should be 
proud to w ear the button.

F red  C. R ichter.

Liberty or Unionism—Which?
T he Suprem e Court of Pennsylva

nia, in the case of E rdm an agains“: 
Mitchell, asserted  the freedom  of labor 
in the follow ing w ords—w hich did 
no t conceal their m eaning:

"T he righ t to  the free use of his 
hands is the w orkm an’s p roperty  as 
much as the rich m an’s righ t to  the 
undisturbed incom e from  his factory, 
houses and lands. T h is righ t of ac
quiring p roperty  is an inherent, in
defeasible righ t of the w orkm an, to 
exercise which he m ust have the un
restric ted  privilege of w orking for 
such em ployer as he chooses, for such 
wages as he chooses to accept. This 
is one of the righ ts guaranteed  him 
by our D eclaration of R ights. I t  is a 
righ t of which the legislature cannot 
deprive him, one which the law of no 
trades union can take from  him and 
one which it is the bounden duty of 
the courts to pro tect. T he one m ost 
concerned in jealously  m aintain ing  
this freedom  is the w orkm an himself. 
T rades unions m ay cease to w ork for 
reasons sa tisfacto ry  to their m em bers, 
but if they  com bine to p revent an em
ployer from  em ploying o thers by 
m eans of a strike, they  com bine to  ac
complish an unlawful purpose, a pur
pose as unlawful now as it ever was, 
though no t punishable by indictm ent. 
Such com bination is a despotic and 
tyrannical violation of the indefeas
ible righ t of labor to acquire p roperty  
which courts are bound to  restrain . 
I t  is u tte rly  subversive of the 'le tte r  
and spirit of the D eclaration of 
R ights. I f  such com binations be in 
accord w ith the law  of the trades 
unions, then  th a t law and the organic 
law of a free com m onw ealth  cannot 
stand tog ffh er. O ne or the o ther 
m ust go dow n.”

N o More Children.
L ittle  M ary’s father had denied her 

a pleasure which she had confidently 
expected to enjoy. T h a t night, when 
she said her p rayers at her m other's 
knee, she concluded w ith rhis peti
tion:

And please don’t give m y papa any 
m ore children. H e don’t know  how 
to tre a t those he’s go t now .”
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Zephyrs From the Upper Peninsula 
of Michigan.

Marquette, Jan. 13—W e are pleased 
to note that A rt Cox, formerly with 
the Musselman Grocer Co., at Sault Ste. 
Marie, but now of Billings, Montana, 
made a Christmas visit to his people at 
Petoskey and while there visited many 
of his old friends and associates at 
the Soo, Newberry and Marquette. He 
left for Billings again early in the 
week. He gives very glowing ac
counts of the W est and reports that the 
opportunities for young men in Mon
tana are excellent. However, all the 
boys in this neck of the woods think 
that Montana would have to “go some” 
to Beat Cloverland.

That prince of good fellows, that 
never tiring worker, the ever popular 
Tom Waddell, is working the Clover
land territory at present in the interest 
of the Independent Stove Co., of De
troit and Owosso. The growth of this 
comparatively new enterprise is simply 
marvelous, but we know the reason. It 
is because there is as large a percent
age of honor as there is of iron in 
every piece of construction that it 
produces. That’s the way its general 
manager, Bob Waddell, is built. His 
name is a household word in every hard
ware store in Michigan, as he traveled 
for eighteen years for the Michigan 
Stove Co. Tom is his brother.

W e met a gentleman whose face was 
familiar to us on a D., S. S. & A. train 
last week. W e couldn’t place him or 
call him by name, but we played the 
game and shook hands with him. As 
we left the train we asked a friend 
what the gentleman’s name was and 
imagine our desire to go right back on 
the train to have an old-fashioned visit 
and “talk it all over,” when said friend 
informed us that it was Brother W. 
A. White, of Traverse City. W hy 
“nell” didn’t you say so, W hite?

Our Senior Counselor, Brother John
E. Krafft, moved into his magnificent 
new home on Pine street this week. 
Now for the house-warming, John.

Brother James E. Burtless is working 
up a reputation for versatility which, 
in these parts, can only be discounted 
by Charlie Wheeler. W e always knew 
that Jim  was a pretty handy chap with 
carpenters’ tools and sharpening butch
er knives, in addition to his winning 
ways in the realm of salesmanship, but 
he has just scored a big victory as 
chief of the commissary department of 
the Presbyterian Brotherhood, and in 
such capacity he put on a roast beef 
supper Monday evening which, so far 
as the writer is concerned, will go down 
on the cold pages of history as the 
most wonderful creation in the shape 
of a meal that he ever tackled in all 
his life. There were nearly 100 of us 
who battled our way through it and 
there are about forty-one of us left to 
tell the story. ’Twas great. As an 
instance of its staying qualities, Will 
Osband, with a waist measure of 28, 
had to put on his overcoat making an 
excuse that he was sitting near a draft, 
but the preacher was the first to “get 
onto his game,” as he caught him

slacking up “his corset strings” and, 
when the jig was up, he measured 44 
inches by a dressmaker’s tape line.

Ura Donald Laird.

News and Gossip of the Grand Rapids 
Boys.

Grand Rapids, Jan . 13—A  very 
successful dancing party  w as held 
last S aturday n ight by the travelers. 
Fully fifty couples w ere present. 
Sherm an T uller, the leader of the o r
chestra, is certain ly  a  w inner in his 
line of business. T he success of the 
parties is due in no sm all degree to 
his presence.

Mr. and Mrs. James Murray were 
at the party Saturday evening. Mr. 
Murray travels for the Grand Rapids 
Brass Co. and calls on the furniture 
dealers all over the United States. 
We almost got his promise to join 
the U. C. T. and No. 131 is hoping he 
will join very shortly.

Abe Peters, who formerly traveled 
for the Washburn-Crosby Co., is now 
located at Dorr and is putting in his 
time at the grocery business. Abe 
says he is always glad to see the U. 
C. T brothers and wants them to 
drop in when there. “Nothing to 
do but eat, work and sleep in Dorr; 
you can’t spend any money,” says 
Abe. Nevertheless, we wish you suc
cess.

H ere are the nam es of tw o travel
ing men who are ju st about ready to 
join No. 131: George Gibson, cigar 
salesm an, and George C. Taylor, 
salesm an for the G rand Rapids Sup
ply Co. Go after them , boys, and 
get their applications in time for the 
next m eeting on Feb. 1.

W e are pleased to report that our 
sick brothers mentioned in last 
w eek’s issue are all recovering. Mr. 
Spurrier and Mr. Dewey are able to 
be out.

Many of the boys do not see why 
the P. M Railway took off the morn
ing train from St. Joseph to Grand 
Rapids. This train was always filled 
with passengers when it reached 
Grand Rapids. W e think the A sso
ciation of Commerce should take this 
matter up with the P. M. officials and 
see if the train can be put back. 
Saturday with his hand in a bandage. 
He slipped on an icy walk. Of course. 
George is a member of No. 131 and 
is amply protected for such an acci
dent. Think this over, some of our 
traveler friends. Better get busy and 
take out a policy with the U. C. T., 
one of the grandest orders in the 
world.

Some one inform ed us th a t G. Van 
der W eiden will again m ake Grand 
R apids his headquarters. For the 
last year o r m ore T oledo has been 
his stopping place. V an sells Rum- 
ford baking powder. He is a m em ber 
of No. 131. W elcom e to  our city. 
Van.

S. W . Johnson  handed the w riter 
one dollar for a subscription to the 
T radesm an. W e are pleased, but 
will be m ore so w hen he hands in his 
nam e for m em bership in No. 131.

Bro. C. A. Young sold the first 
batch of flags. This consisted of two 
or three orders. He sold them about 
4:30 Saturday P. M.

Mrs. C. D. Lawton of 1322 H en 

rietta avenue, wife of one of our new  
members, Brother C. D. Lawton, will 
be confined to her home many weeks 
as a result of a fall sustained on a 
slippery sidewalk, Sunday. Mrs. Law- 
ton was walking with her husband on 
North Eastern avenue when she fell 
fracturing the bones of the left leg  
above the ankle. She was taken to 
her home where she was attended by 
Dr. Curtis C. W olford and Dr. A.
J. Patterson. Members of 131. wish 
Mrs. Lawton a speedy recovery.

W. D. Bosman.

Bits of New s From Kalamazoo.
Kalamazoo, Jan. 14— Harry M. 

Frame, who for the past four or five 
years has held down the district man
agership of the Remington Type
writer Co., at Kalamazoo, has resign
ed his position to accept a position 
as traveling representative of the 
American Sign Co., of Kalamazoo. 
Harry is a member of the Michigan 
Knights of the Grip and Kalamazoo 
Council, No. 156, U. C. T., and says 
¡f any of the boys want to know 
about a real live proposition, ask him.

Eighteen drummers stopped at H o
tel Hartford Monday night. Half of 
the travelers wore U. C. T. buttons. 
This was a good showing for the or
der. Landlord Chas. C. Giddings, 
makes it pleasant for the boys and 
deserves good patronage. Mr. Gid
dings informed us that his order is 
in for the 1913 license number for his 
wheelbarrow-bus.

Veteran Traveling Man Dead.
Ishpem ing, Jan. 13—H. G. O ’Keefe, 

m anager of the Carpenter-C ook Co.’s 
Ishpem ing branch, has received a 
m essage inform ing him th a t L. Sax
ton, of M arinette, had passed away, 
after a w eek’s illness with pneumonia. 
Mr. Saxton had been with the C ar
penter-C ook Co. ever since it was o r
ganized, tw enty-tw o years ago, and 
had been traveling for the concern 
continuously during the intervening 
time. Before the Ishpem ing branch 
was established Mr. Saxton covered 
the sam e territo ry . Mr. Saxton was 
65 years of age and is survived by his 
widow and two sons. The funeral 
was held a t M arinette.

The annual dinner given the travel
ing salesm en of the local branch of 
the N ational Biscuit Co. by M anager 
Sears occured at the Peninsula Club 
last S aturday and was fully as enjoy
able as previous occasions of a sim 
ilar character. P rio r to the dinner, a 
convention of the traveling men was 
held at the factory, which was p arti
cipated in by all present.

F rank  D. H am ilton, of Jackson 
is the recipient of a valuable stick 
pin from  the T oledo Biscuit Co. 
whom  lie represen ts in Southern 
Michigan. T h is was sent as a toke'i 
of his ability to sell Lakeside crack 
ers in large quantities in his te rrito ry . 
Mr. H am ilton  has sold twice the vol
ume of th a t of his nearest com petitor 
in the sales force.

Many a good bargainer has bought 
him self into bankruptcy.

The fun you pay for is fun to the 
man you pay it to.

Chirpings From the Crickets.
B attle Creek, Jan. 13—W e are pleas

ed to  report in this le tte r th a t Mrs. J. 
N orm an R iste is recovering rapidly 
from  her recent operation at Nichols 
H ospital, in th is city.

Geo. V. Dy kes is keeping his store 
at Lyon Lake open this winter. 11.“ is 
having a nice trade from  the nearby 
farm ers.

T he recent fire at T ekonsha leaves 
quite a vacant spot in the business 
district. Claude Law rence, who runs 
the livery in th a t town, lived in the 
block which was lost. H e and his 
wife go t out, but were unable to save 
any of the ir household goods. T he 
Michigan Telephone Co. lost heavily. 
T he Sinclair D rug Co. was a big loser.

F. B. H art and wife, U nion City, are 
on an extensive w estern trip. Mr. 
H a rt runs the hotel at that point.

F red  L arm our, d ruggist at B attle 
Creek, has taken possession of the 
d rug store at Fulton. G rover B urn
ham has charge of the store.

T he parcels post has brought out 
som e funny experiences. A R. F. D. 
carrier a t H om er was in a clothing 
store at tha t place a few evenings be
fore the new service started . He made 
the sta tem ent in the presence of sev
eral young men that he thought it 
would be a long time before he would 
be carry ing  any parcels on this route. 
T he next day some of the fellows got 
busy and secured the nam es and R. 
I’ ■ D. num bers of some of the people 
on his route. I hey then bought a 
bunch of inexpensive articles and 
mailed them  in shoe boxes and all 
so rts of small packing cases. They 
had to hire a dray to get these pack
ages to the post office. W hen the 
postal clerks sorted  the mail, they 
had a pile as large as several cords 
of wood for one of the carriers. Mr. 
C arrier reported  at the office w ith his 
Buggy. W hen he saw his * pile of 
mail, he had to  go back and get a 
wagon w ith a rack. H e soon found 
out the boys who w ere responsible 
for his load and recalled his form er 
rem arks.

R. S. H opkins is a successful g ro 
cery salesm an out of Kalam azoo. H e 
is an enthusiastic m em ber of K alam a
zoo Council, U. C. T. H e visits Bro. 
C. B. W hipple, of our city occasion
ally and they and their wives generally 
play cards. Clarence W hipple enjoys 
cards himself, but he tells me that 
Mr. H opkins has go t it all over him 
when it comes to  staying by it. 
C larence had Mr. H opkins with hyn 
New Y ears day. T hey played from 
8:30 a. m. to  8 p. in. Clarence had had 
enough, but Mr. H opkins was still 
fresh and ready for more. T hey say 
he displays this same determ ination 
selling goods.

John  Q. Adam s made an official visit 
to Bay City Council last Saturday.

T he ladies of our Council will be 
with us at our next regu lar m eeting, 
Saturday, January  18. A fter our busi
ness sesion we expect to have a dandy 
lunch and social session. W e have a 
dandy tim e planned for our February  
m eeting, too.

Some live Council, th is 253, believe 
me. Guy Pfander.

Kleptomaniacs will take almost any
thing but a hint.



M ichigan B oard of P h arm acy . 
P re s id e n t—Jo h n  J . C am pbell, P igeon 
S ec re ta ry —"W. E . Collins, Owosso. 
T re a su re r—E dw in  T . Boden, B ay  C ity. 
O th e r M em bers—E. E . F au lk n e r, Del- 

ton ; EM. J .  R odgers, P o r t  H uron . 
J a n u a ry  m ee ting—D etro it.
M arch  m ee ting—-G rand  R apids.

M ichigan S ta te  P h a rm a ceu tica l A ssocla- 
tion .

P re s id e n t—H e n ry  R iechel, G rand  R a p 
ids.

F ir s t  V ice -P re s id e n t—F . K. T h a tch e r, 
R avenna.

Second V ice -P re s id e n t—E . E . M iller 
T ra v e rse  C ity.

S ec re ta ry —V on W .  F u ra is s , N ashv ille . 
T re a su re r—E d. V arnum , Jonesv ille . 
E xecu tiv e  C o m m ittee—D. D. A lton 

F re m o n t; E d . W . A ustin , M idland; C. 
S. K oon, M uskegon ; R . W . C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ra n t 
S tevens, D etro it.

M ichigan P h a rm a c e u tic a l T ra v e le rs ’ A s
socia tion .

P re s id e n t—F . W . K err, D e tro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton . 

G rand  R apids.

G rand  R apids D rug Club. 
P re s id e n t—W m . C. K irchgessner. 
V ice-President»—E . D. De L a  M ate r. 
S ec re ta ry  a n d  T re a su re r—W m . H . 

T ibbs.
E x e cu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T heron  F o rb es.

Poetical Description of the Average 
Druggist.

Of all the wise Gazabos 
That roam this mundane sphere, 
There’s one who breaks all records 
Of the wise ones far and near.

l ie  puts it over Solomon,
And the wise men from the East, 
From the price of safety razors 
To the rising power of yeast.

He knows when all the trains leave, 
And how the Giants won,
And the population of Punkville,
And the distance to the sun.

H e’s a cheerful human wonder, 
With the stationary smile,
And hands out ¡information 
A long with stamps and chamomile.

He works from early morning. 
Till the midnight curfew rings, 
And holds the batting average 
For knowing everything.

He works when the world is sleeping, 
He works when the world’s at play, 
He works when the world is working— 
Each day is his busy day.

He tells the nervous woman 
W here Doctor Killem’s office is, 
W ith pill mass on his fingers 
As he draws a glass of phiz.

He cites the man in trouble,
To where to find Lawyer Bills, 
As he takes ten rusty pennies 
For a dozen C. C. Pills.

The telephone is ringing,
And a girly wants to know,
If he things the “Girl from Rectors” 
Is a really nice show.

And is a poodle dog a canine?
Is a watermelon fruit?
Should a minister go out calling 
In a last year's bathing suit?

And she bought some Baldy’s Haritone, 
And spilled it on her face;
Y\ ill it grow a bushy sideburn 
In the self same place?

This chap is always working—
For a meager wage, alas!
Giving- pent up information 
To the millions as they pass.

He answers every question 
That was ever asked by man,
From the birthday of Methuselah 
To the present age of Ann.

The minister teaches the million, 
Great truths with adroitness and ease, 
But asks our hero if Düsseldorf 
Is a city or a new disease.

H e’s good natured fellow,
Else he’d rear and vamp,
When we buy a penny post card 
And a dollar’s worth of stamps.

He s hollow eyed and bony,
From endless hours of work,
But he knows what to give a baby, 
And the fare to Albuquerque.

He knows how they make tubercucide, 
And build the aeroplanes,
And why the great Titantic sank, 
And Bill Smith w.ent insane.

H e’s the druggist round the corner, 
Where the lights are always bright, 
And whate’er may be your question 
He will always steer you right.

Unheralded are his virtues;
Alm ost unknown his name;
Yet we owe him debts of gratitude 
That should bow our heads in shame.

He s the Plato of the present,
The modern Socrates;
H e’s a martyr to his calling;
He knows no rest or ease.

He has stood for hours of piffle,
From commercial false alarms; 
Selling everything from penpoints 
To wooden legs and arms.
His patience is the limit 
Of all the human traits;
He stands for imposition 
As a martyr stands for fate.

And when the final day comes 
For the rendering of accounts 
He should have a balance coming 
When he takes the final count.

T R A D E S M A N

The Value Of Travel.
A certain amount of travel means 

as much to a business man as a pinch 
of salt does to a piece of meat.

“I haven’t had a vacation in four 
years,” said one business man to an
other. “There are always so many 
things here that require my attention 
that I haven’t been able to see my 
chance to get away from one year’s 
end to the next.”

“That’s not it,” said the other. 
“The fact is that you get in a rut and 
don’t know it. You don’t get far 
enough away from your work to get 
the right perspective. If you could 
go away for a few weeks you could 
look back and laugh at some of these 
little things that you have allowed to 
chain you down here for four years. 
When you get far enough away big 
things look little, and when you get 
too close to little things they look 
big.”

“Yes, I know,” said the first, “but 
my work is different.”

“N ot a bit of it,” protested the 
other. “I used to Lhink that myself, 
but once I had to take a trip for sad 
personal reasons and I discovered 
that the world really went on about 
the same. Since then I have frequent
ly taken a trip and it always puts new 
vigor into my work. I begrudge 
neither time nor money spent in the 
right kind of travel.”

Bell Batteries Going.
Many a druggist has been greeted 

at home after a' hard business day 
with: “The batteries are out of order 
and none of the electric bells will 
ring. Please see if you can’t fix them.” 
It is now possible to avoid all battery 
trouble in the household or anywhere 
that electric bells are used.

One of the large manufacturing 
companies has perfected a transformer 
which may be attached to the lighting 
circuit and connected with the bell 
wiring. It supplies current at the 
proper voltage, is very light in weight, 
compact in size, absolutely fireproof 
and practically indestructible. P ossess
ing these valuable characteristics, it 
may be mounted in any out-of-the-way 
place, as it requires no attention what
ever after its installation, and should 
last an indefinitely long time.

As long as the electric lights are 
in service, whether in use or not, the 
transformer may be depended on to 
keep the bells supplied with current. 
Here, then, is provided a way out of 
all battery troubles.

The D ruggist’s Conscience.
I believe I am not a pessimist, yet 

I believe the majority of men are in 
business to make money without re
gard to conscience or morality; other
wise the drug business would be con
ducted far differently than it is by 
the large majority of proprietors.

What proportion of stores do not 
sell emmenagogues, narcotics, such as 
morphine and laudanum, certain class
es of rubber goods, baby syrups con
taining morphine, etc., without an or
der from a physician? And how many 
of the stores that do sell them would 
do so if the proprietor used his con- 
science? H. C. Blair.
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W ide Field for Artificial Milk.
In these days of aviation and electrical 

achievement the man in the street does 
not regard the most incredible discov
eries with the scepticism of former 
times. The latest wonder that has ma
terialized in actual demonstration is the 
manufacture of that staple food, the 
sole nutriment of the infant, the sus- 
tainer of strength in sickness, the only 
chemically complete article of diet for 
all, milk.

The London Lancet reports that a 
number of scientific men have investi
gated the invention of a trio of German 
chemists who claimed to manufacture 
it from the soya bean, an easily culti
vated leguminous plant, the distinguish
ing characteristic of which is the large 
proportion, as compared with other 
vegetables, of nitrogenous content, the 
chief constituent of meats. This arti
ficial product is said to possess all the 
physical, chemical and nutritive prop
erties of milk except the capacity of 
producing butter. Despite this draw
back the cream from this artificial milk 
is more nourishing and the other ingre
dients'are said to be more easily digest
ed than the casein, etc., of natural milk. 
The new product is obtained without 
difficulty and with uniform success now 
that the experiments, which have been 
carried on for three years, are finished.

Some advantages 'over the natural 
product are worth mentioning. The 
fluid does not come in contact with the 
hand as does cow’s milk; it is not like 
the latter, gathered in places where the 
presence of filth is absolutely unavoid
able. The milk is produced in a labora
tory in which every essential of what 
the doctors call asepsis (impossibility 
of infection) may be avoided. This new 
milk therefore is as germ free as cow’s 
milk at its source, and has the advantage 
of being kept germ free with far less 
effort on the part of those who dispense 
it commercially; it will “keep” better.

The crowning blessing of this great 
discovery will be that it may at present 
be produced in London at about six 
cents a quart, one-third less than the 
price of cow’s milk, and the cheese made 
from it will be obtainable at a corres
pondingly reduced cost.

It remains to be seen if the claims 
for artificial milk which now appear to 
be sustained by scientific and practical 
observation will meet confirmation when 
the new product is subjected to the ex
igencies of the enormous usage to which 
it must be subjected, and especially the 
test of transportation to long distances 
and tropical climates, which present data 
appear to make possible. The impor
tant influence in diminishing diseases 
which owe their prevalence largely to 
milk infection need but to be mentioned 
to open up a wide field of beneficence 
for artificial milk.—N. Y. Sun.

Believed in Being Truthful.
H e had had bad luck fishing, and 

on his way home he entered the butch
er shop and said to the dealer: 
“Just stand over there and throw me 
five of the biggest of those trout!” 

“Throw 'em? W hat for?” asked 
the dealer in amazement.

“So I can tell the family I caught 
'em. I may be a poor fisherman, but 
I ’m no liar.”
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WHOLESALE DRUG PRICE CURRENT
A cids

A cetic  ..................... 6 @ 8
B oric .................... .10 @ 15
C arbolic ............ ....24 @ 28
C itr ic ........................ .45 @’ 50
M u ria tic  ............... 1%@ 5
N itr ic  ..................... 5%@ 10
O xalic ................... .13 @ 16
S u lphu ric  ............. 1%@ 5
T a r ta r ic  ............... . 38® 42

A m m onia
W a te r  26 deg. . . 6%@ 10
W a te r  18 deg. .. 4%@ 8
W a te r  14 de". . . 3%@ 6
C arb o n a te  ............ .13 ® 16
C hloride .............. 12 @ 15

B alsam s
C opaiba ................. 70® 75
F ir  (C an ad a) . . 1 00
F ir  (O regon) . . . . 25® 35
P e ru  ...................... 2 ¿0@2 40
Tolu ..................... 1 25@1 40

B erries
C ubeb ..................... 65@ 75
F ish  ....................... 15® 20
J u n ip e r  ................. 6® 10
P rick ley  A sh  . . . 40® 50

B arks
C assia  (o rd in a ry ) 25
C assia  (S aigon) 65® 75
E lm  (pow d. 25c) 25® 30
S a ssa fra s  (pow . 30c) @ 25
Soap (pow d. 25c) @ 15

24®
25®

18®
25®

E x tra c ts
L icorice ...............
L icorice pow dered

F low ers
A rn ica  ...................
C ham om ile (G er.) 
C ham om ile (R om .)

G um s
A cacia, 1st ......... 40® 50
A cacia, 2nd . . . .  35@i 40
A cacia, 3d ........... 30® 35
A cacia, S o rts  . .  @ 2 0
A cacia, P ow dered  35® 40 
A loes (B arb . P ow ) 22® 25 
A loes (C ape P ow ) 20®  25 
AloeB (Soc. P ow d.) 40® 50
A sa fo e tid a  ......... 1 00® 1 25
A safoetida , Pow d.

Pure ............. @1 50
U . S. P . P ow d. ®2 00

C am phor ............. 55® 60
G uaiac  ................... 35®. 40
G uaiac, P ow dered  40®  50
K ino  .......................  <a 40
K ino, P o w d e re d .. @ 45
M yrrh  ................... @ 40
M yrrh , P ow dered  ® 50
O p iu m ..................... 7 50@7 75
O pium , P ow d. . .  8 75@9 00 
O pium , G ran . . .  8 75®9 00
S hellac ...................  25® 30
S hellac, B leached  30® 35 
T n ag acan th  . . . .  1 00®1 25 
T ra g a c a n th , P ow  60 ® 75 
T u rp e n tin e  ........... 10® 15

Leaves
B uchu .................  1 85®2 00
B uchu, P ow d. . .2  00@2 25 

25 
25 
30 
30 
20 
25 
15

Stage, b u lk  ........... 18®
Sage, 14a Loose 20®
Sage, P ow dered  25®
S enna, A lex........... 25®
S enna, T inn . . .  15®
S enna, T in n , P ow . 20®
U va U rsi ............. 10®

Oils 
B itte r ,

t r u e  ............ 6 00@6 50
A lm ond, B itte r .

a rtif iic ia l . . @1 75
A lm onds, S w eet,

t r u e  ............... . 80@1 00
A lm ond, S w eet,

im ita tio n  . . 40® 50
A m ber, c ru d e  . . 25® 30
A m ber rectified . 40® 50
A n i s e ................... 2 00@2 25
B erg a m o t ........... @8 00
C ajepu t ............... ® 75
C assia  ................. 1 50@1 76
C asto r, bbls. an d

can s  .............
C eda r L e a f  . . .
C ltro n e lla  ............
C loves ...................
C ocoanu t .............
Cod L iv e r  ...........
C o tton  Seed . . . .  
C ro ton  ..................

12% 0  15 
® 85 
® 60 

1 65@1 75 
18® 20 

1 00@1 25 
70®  85 

@1 60

C ubebs ................. @4 50
E rig e ro n  ............... @2 50
E u c a ly p tu s  . . . .  75® 85
H em lock, p u re  . .  @1 00
Ju n ip e r  B erries  @1 25 
Ju n ip e r  W o o d .. 40® 50 
L a rd , e x tra  . . . .  85@1 00
L ard , No. 1 ........  75®' 90
L a v en d er F low ers  @4 00 
L avender G arden 85@1 00
L em on ................. 3 00@3 50
L inseed , boiled bbl @ 45 
L inseed , ra w  less 48® 52 
L inseed , ra w  bbls. @ 44 
L inseed, boiled le ss  49® 53 
M usta rd , t ru e  . .4  50@6 00 
M usta rd , a r t lf l’l 2 75@3 00
N ea tsfo o t ............  80®' 85
Olive, p u re  ..........2 50@3 50
Olive. M alaga,

yellow  ........... 1 60@1 75
Olive, M alaga,

g reen  ........... 1 50® 1 65
O range, sw e e t . .3  50®4 00 
O rganum , p u re  1 25® 1 50 
O riganum , com ’l 50® 75
P en n y ro y a l ____2 25®2 50
P e p p e rm in t ............. @3 75
Rose, p u re  . . .  16 00@18 00 
R osem ary  F low ers  90@1 00 
S andalw ood, E . I. 6 25@6 50 
S assa fra s , t ru e  . 80® 90 
S assa fra s , a r t if l’l 45® 50
S p ea rm in t ........  6 00@6 50
S perm  ................... 90@1 00
T a n sy  ..................  4 75@5 00
T a r, U S P  ..........  25® 35
T u rp en tin e , bbls. . .  @49% 
T u rp e n tin e , le ss  52® 58 
W in te rg ree n , tru e  @5 00 
W in te rg ree n , sw eet

b irch  ..........  2 00® 2 25
W in te rg ree n , a r t ’l 50® 60
W orm seed  ........  @6 00
W orm w ood ........  @8 00

P o tass ium
B ic a rb o n a te  . . . .  15 «
B ich ro m ate  ... 13«
B rom ide ..............  40«
C arb o n a te  ..........  12«
C h lo ra te , x ta l an d

pow dered  . . .  12®
C hlo ra te , g ra n u la r  16®
C yanide ............... 30®
Iodide ................. 2 85 @2 90
P e rm a n g a n a te  . .  15® 30
P ru s s ia te  yellow  30® 35 
P ru ss ia te , red  . .  50® 60 
S u lp h a t^  ..............  15® 20

R oots
A lk an e t ............... 15® 20
Blood, pow dered  20® 25
C alam us ....................35® 40
E lecam pane , pow d 15® 20 
G en tian , p o w d .. .  12® 15
G inger, A frican ,

pow dered  . . .  15® 20
G inger, J a m a ic a  20® 25 
G inger, Ja m a ic a ,

pow dered  . . .  22® 28
G oldenseal, pow d. @6 50 
Ipecac, pow d. . .  2 75@3 00
Licorice ............  12® 15
L icorice , pow d. 12® 15 
O rris , pow dered  25® 30 
Poke, pow dered  20® 25
R h u b a rb  ............... 75 @1 00
R h u b arb , pow d. 75 @1 26
R osinw eed, powd. 25® 30 
S a rsap a ril la , H ond.

g ro u n d  ........... @ 45
S a rsa p a ril la  M exican,

g ro u n d  ........... 25® 30
Squills ................... 20® 25
Squills, pow dered  40® 60 
T um eric , powd. 12® 15 
V ale rian , pow d. 25@ 30

Seeds
A nise ................... 15®
A nise, pow dered  22®
B ird , I s  .............  7®
C an a ry  .....................  6®
C ara w ay  ............. 12®
C ard am o n  ........... 1  60@1
C elery  ...................  35®
C oriander ............. 10®
D ill ..................   is ®
F en n e ll ................... @
F la x  .....................    4®
F lax , g ro u n d  . . . .  4®
F oenug reek , pow .
H em p  ...................
L obe lia  .................
M ustard , yellow  
M ustard , b la ck  . .
M u sta rd , powd.
P oppy  ................... 15^
Q uince ...................
R ap e  ...................
S abatiilla  ..........
S abad illa , powd.
Sunflow er ..........
W orm  A m erican  
W orm  L e v a n t . .

T in c tu re s
A con ite  ................. @ 60
Aloes ..................... @ 60
A rn ica  ................... @ 60
A sa fo e tid a  ............. @1 00
B elladonna ......... @ 60
B enso in  ............... @ 70
B enzoin C om pound ®  76
B uchu  ................... @ 90
C an th a ra d ie 8 . . .  @ 7 6
C apsicum  ............. @ 60
C ardam on  ........... @ 75
C ardam on , Comp. ® 75
C atechu  ............... @ 60
C inchona ............. @ so
C olchicum  ........... ®  SO
C ubebs .................  0 » 75

D ig ita lis  ...............
G en tian  ...............
G inger ...................
G uaiac ...................
G uaiac  A m m on.
Iod ine .....................
Iodine, C olorless
Ipecac  ...................
Iron , clo .............
K ino  ...................
M yrrh  ...................
N ux  V om ica ___
O pium  ...................
O pium  C am ph. . .  
O pium , D eodorz’d 
R h u b a rb  ..............

P a in ts
L ead , red , d ry  7%« 
L ead , w h ite  d ry  7%« 
L ead , w h ite  oil 7%« 
O chre, yellow  bbl 1 
O chre, yellow  Teas 2
P u t ty  ............... 2%«
R ed V en e tian  bbl 1 
R ed V en e t’n, le ss 2 , 
S haker, P re p a re d  1 50« 
V erm illion, E ng . 904 
V erm illion, A m er. 15« 
W hitin g , bbl. . . .  1«
W h itin g  ............. 2

@ 60 
@ 60 
@ 60 
@ 60 
®  70 
@1 00 
@1 25 
®  75 
®  60 
@ 75 
@ 60 
@ 50 
@2 00 
@ 75 
@2 25 
® 75

6®  10
_®
7®  10

Insectic ides
A rsen ic  ...............
B lue V itro l, bbl.
B lue V itro l le ss 
B o rdeaux  M ix P s t  8®  16 
H ellebore, w h ite  

pow dered  . . .
In se c t P o w d er .
L ead  A rse n a te  .
L im e & S u lp h u r 

Solution, g a l 
P a r is  G reen  . . . .

15®
20®
8®

M iscellaneous
A cetanalid  ......... 30® 35
A lum  ................... 3® 5
A lum , pow dered  an d

g ro u n d  ........  5® 7
B ism u th  S u b n i

t r a te  ............. 2 10®2 25
B orax  x ta l o r

pow dered  . .  6® 12
C a n th a ra d ie s  pow d. @1 26
C alom el ............... 1 25@1 35
C apsicum  ..........  20® 25
C arm ine ............... @3 50
C assia  B uds . . . .  @ 40
Cloves ................. 25® 30
C halk  P re p a re d  . .  6® 8% 
C halk  P re c ip ita te d  7@ 10
C hloroform  ......... 38® 48
C hlora l H y d ra te  1 25 @1 45
Cocaine ............... 4 15@4 35
Cocoa B u tte r  . . .  50® 60 
C orks, lis t, le ss 70% 
C opperas bb ls cw t @ 85 
C opperas, le ss  . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 25@1 40 
C ream  T a r ta r  . .  28® 35
C uttlebone ......... 25®  35
D ex trin e  ............... 7® 10
D over’s P o w d er 2 00@2 25 
E m ery , a ll N os. 6® 10 
E m ery , pow dered  5® 8
E psom  S alts, bbls ® 1% 
E psom  S alts, le ss 2%@ 5
E rg o t ................  1 50@1 75
E rg o t, pow dered  1 80@2 00
F lak e  W h ite  ........... 12® 15
F orm ald eh y d e  lb. 12® 15
G am bier ............... 6® 10
G ela tine ............. 35® 45
G lassw are , fu ll cases  80% 
G lassw are, less 70 & 10% 
G lauber S a lts  bbl. @ 1 %  
G lauber S a lts  le ss  2® 6
Glue, b row n  . . .  11® 15
Glue, b row n  g rd  10® 15
Glue, w h ite  ___  15® 25
Glue, w h ite  g rd  15® 20
G lycerine ......... 23® 25
H ops ..................  50® 80
Ind igo  ................. 85® 1 00
Iodine ................. 3 75® 4 00
Iodoform  ........... 4 80® 5 00
L ead  A c e ta te  . . .  12® 18 
L ycopdium  . . . .  60® 75
M ace ................... so®  90
M ace, pow dered  90®1 00
M entho l ........... 13 00® 14 00
M ercury  ............. 86® 90
M orphine, a ll b rd  4 65®4 80 
N ux  V om ica . . . .  ®  10
N ux  V om ica pow  ®  15 
P ep p er, b lack  pow  20® 25 
P ep p er, w h ite  . .  25® 35
P itc h , B u rg u n d y  10® 15
Q u assia  ..............  io@  15
Q uinine, all b rd s  21%®31% 
R ochelle S a lts  20® 26 
S acch arin e  . . . .  2 00@2 20
S a lt P e te r  ........... 7%@ 12
S eidlitz  M ix tu re  20® 25 
Soap, g reen  . . . .  16®  20 
Soap, m o tt c a stlle  10®' 15 
Soap, w h ite  ca s tile

case  ............... @6 25
Soap, w h ite  ca stlle  

le ss  p e r  b a r  . .  @
Soda A sh  ........  1% ~
Soda B ic a rb o n a te  1%
Soda, Sal ............... 1
S p irit C am phoe . .
S p ir it Cologne . .2  75 
S u lphu r ro ll . . . .  2% 
S u lp h u r Subl. . . .2 %
T a m arin d s  ......... 10
T a r ta r  E m e tic  . .  40 
T u rp e n tin e  V enice 40 
V an ila  E x t . p u re  1 00 
W itc h  H aze l . . . .  65 
Z inz S u lp h a te  . . .  7i

y Q P I i l
P pf}  x H ! W> I ra  j b I *n

■ H M  I  I p  BBSs B-rrv"

Our Home—Comer Oakes and Commerce

Our sundry salesmen are now on the road with a line of 
staple druggist sundries, stationery, blank books and sporting 
goods. Please reserve your orders for them.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JENKS* ;COLEMAN’S - ( b r a n d ) 

Terpeneless Lemon and High Class Vanilla
In sis t  on ge tting  Colem an s E x tra c ts  from  y o u r jobbing grocer, or m ail order d irect to

FOOTE & JENKS, Jackson, Mich.

iS W

■1ERICAN BEAUTY” Display Case No. 412—one 
of more than one hundred models of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and adopted by the most progressive stores of America.
GRAND RAPIDS SHOW CASE CO., Grand Rapids, Michigan 

T h e  Largest Show  Case and S tore E quipm ent P lant in the W orld 
Show  Rooms and Factories: N ew  Y ork , G rand Rapids, C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by us and all » Id  on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled at 
market prices at date of purchase.

ADVANCED
F lou r
W h e a t

DECLINED

Index to Markets
By Columns

Col.
A

A m m o n ia ...........................  1
A xle G rease  ................... 1

B
B aked  B ea n s  ................. 1
B a th  B rick  ..................... 1
B luing  ...............................  1
B re a k fa s t Food ............. 1
B room s ............................. 1
B rushes  ............................. 1
B u tte r  C olor ................... 1

C
C andles ............................. 1
C anned  Goods ............... 1*2
C arbon  Oils ................... 2
C a tsu p  ............................... 2
C heese ............................... 2
C hew ing G um  ............... 3
C hicory ............................. 3
C hocolate ......................... 3
C lothes L ines ..............  3
Cocoa ................................. 3
C ocoanut ........................... 3
Coffee ................................. 3
C onfections ..................... 4
C racked  W h e a t ............  4
C rackers .......................4, 5, 6
■)ream T a r ta r  ............... 6

O
Dried F ru i ts  ................... 6

F
fa r in aceo u s  G oods . .  . 6
F ish in g  T ack le  ........... 7
F lavo ring  E x tra c ts  . . .  7
F lour a n d  F eed  ............. 7
F ru it  J a r s  .....................  8

G
S ela tin e  .........................  8
J ra in  B ags ....................... 8

H
H erbs ................................. 8
H ides a n d  P e lts  ........... 8
H o rse  R ad ish  ............... 8

J
Je lly  ...................................  8
Je lly  G lasses ................... 8

M
M apleine ...........................  8
M ince M eat ................... 8
M olasses ...........................  8
M u sta rd  .............................  8

N
N u ts  ...................................  4

O
O lives ................   8

P
P ick les  .............................  8
P ip es  .................................  8
P lay in g  C ards  ............... 8
P o ta s h  ............................... 8
P ro v is io n s  ....................... 8

Ft
R ice  ...................................  9
Rolled O a ts  .....................  9

8
S alad  D r e s s i n g ............... 9
S a le ra tu s  .........................  9
Sal Soda ...........................  9
S a lt .....................................  9
S a lt F is h  .........................  9
S eeds .................................  10
Shoe B lack ing  ............. 10
Snuff .................................  10
Soap ...................................  14
S oda .................................  10
S p ices ...............................  10
S ta rc h  ...............................  10
S y ru p s  ...............................  10

T
T ab le  S au ces  .................  10
T e a  .....................................  10
T obacco ...............11, 12, 13
T w in e  ...............................  IS

V
V in eg a r ...........................  IS

W
W ick lng  .............................  18
W oodenw are  ................... 13
W ra p p in g  P a p e r  ......... 14

Y
T o a s t C ak e  .....................  14

AMMONIA
„„ Doz.
12 oz. ovals 2 doz. box 75 

A X LE G REA SE 
F ra z e r ’s

lib . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3% lb. tin  boxes, 2 doz. 4 25 
101b . pails , p e r  doz. ..6  00 
151b. pails, p e r  doz . .7 20 
251b. pails, p e r d o z . ' . .12 00 

BA K ED  BEA N S 
No. 1, p e r  doz. .. .4 5 ®  90
No. 2, p e r  doz.......... 750 1  40
No. 3, p e r  doz. . . .8 5 0 1  75 

BATH BRICK
E nglish  ........................... 95

BLUING
J e n n in g s ’.

C ondensed P e a rl B lu ing  
Sm all C P  B luing , doz. 45 
L arge . C P  B luing, doz. 75 

B R E A K FA S T  FOODS 
A petlzo, B iscu its  . . . . . 3  00 
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h e a t, 24-2 2 50
C ream  of W h e a t, 36-2 4 50 
C ream  of R ye 24-2 . . . 3  00
E gg-O -S ee W h e a t ___ 2 75
P o s ts  T oasties , T.

No. 2 ........................... 2 80
P o s ts  T o asties , T.

No. 3 ........................... 2 80
F arin o se , 24- J ...............2 70
G rape N u ts  ................... 2 70
G rape S u g a r F lak e s  . .  2 50 
S u g a r C orn F la k e s  . .  2 60 
H a rd y  W h e a t F ood . .  2 25 
P o s tm a ’s  D u tch  Cook 2 75
H olland  R u sk  ............... 3 20
K ellogg’s  T o asted  R ice

B iscu it ....................... 3 30
K ellogg’s T o asted  R ice

F lak e s  ......................... 2 80
K ellogg’s  T o a sted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn F lak e  . .  1 75 
M alt B re a k fa s t Food  4 50
M aple F lak e s  ............... 2 70
M aple C orn F la k e s  . .  2 80 
M inn. W h e a t C ereal 3 76
A lg ra in  F ood ............... 4 25
R alston  W h e a t F ood 4 60 
R alston  W h t Food 10c 1 45 
Saxon W h e a t Food  . . .  2 50 
S hred  W h e a t B iscu it 3 60
T risc u it, 18 ................... 1 80
P illsb u ry ’s  B es t C er’l 4 25 
P o s t T a v e rn  S pecial 2 80 
Q u ak er P uffed  R ice . .  4 26 
Q u ak e r P uffed  W h e a t 2 85 
Q u ak e r B rk fs t  B iscu it 1 90 
Q uaker C orn F lak e s  . .1  75 
V ic to r C orn F lak e s  . .2  20 
W a sh in g to n  C risps . . . 1  85
W h e a t H e a r ts  ............... 1 90
W h e a te n a  ......................... 4 50
E v a p o r’d S u g a r C orn  90 

BROOMS
P a r lo r  ...............................  3 00
Jew e l ...............................  3 70
W in n er ........................... 4 25
W h ittie r  S pecial ......... 4 65
P a r lo r  Gem ................. 3 75
C om m on W h isk  ......... 1 00
F an cy  W h isk  ............. 1 25
W a re h o u se  ................... 4 00

B R U SH E S
S crub

Solid B ack, 8 in ............. 75
Solid B ack, 11 In ........... 96
P o in ted  E n d s  ................. 86

S tove
No. 3 ...............................  90
No. 2 ................................ l  25
No. 1 ................................ 1 75

Shoe
No. 8 ................................ l  00
No. 7 ............................... 1 30
No. 4 ................................1 70
No. 3 ...............................l  90

B U T T E R  COLOR 
D andelion, 26c size  . .  2 00 

CA N D LE S
Hatnafftne, 6s  ............... 10
P araffine , 12s ............... 10
W ick lng  ......................... 20

C A N N E S  GOODS 
A pples

31b. S ta n d a rd s  . . .  @ 90
G allon ................. 2 50 0 2  76

B lackberries
2 lb .........................  1 60@1 90
S ta n d a rd s  g a llons  @5 00

Beane
Blaked ...................  8501  30
R ed K idney  . . . .  85© 96
S tr in g  .....................  700 1  16
W a x  ....................... 7 5 0 1  26

B lueberries
S ta n d a rd  ......................... l  so
Gallon ...........................  $ 76

C lam s
L ittle  N eck, l ib .  ® l  00
L ittle  N eck, 21b . @1 50

Clam  Bouillon 
B u rn h am ’s, % pL  . . . . 2  25
B u rn h am ’s, p ts ...............3 75
B u rn h am ’s  q ts ................ 7 so

Corn
F a ir  ....................... 75 © 90
good  ..................... 1 0001 19
P hncy ................... 0 1  30

F rench  P eas 
M onbadon (N a tu ra l)

per doz.......................2 45
G ooseberries

No. 2, F a i r  ................. 1 5 #
No. 2, F a n cy  ........... 2 35

H om iny
S ta n d a rd  ........................... 55

L obste r
>  ........................................ 591 id . ....................  4 25
P icn ic  T a ils  ................. " 2  76

M ackerel
M ustard , l i b ......................7 go
M ustard . 21b .............  2 80
Soused, l% lb ................... .1  go
Soused, 2lb .....................  2 76
T om ato , l i b ........................1 60
T om ato , 21b ........................2 80

M ushroom s
H otels  ................... @ 15
B uttons, %s . . . .  ®  14
B uttons, I s  ......... 0  25
_  O yste rs
Cove, l i b ................ 900
Cove, 21b................. 1 6 0 0

Plum s
W i n s , ...................  9001  35

P e a rs  In S yrup  
No. 3 cans, p e r  doz. . .1  60 
, ,  P eas
M arro w fa t ........  0 1  15
E a r ly  J u n e  ......... @7 25
E a r ly  J u n e  s if te d  1 4501  55 

P eac h es
• • • ...................  9001  25

No. 10 size  ca n  p ie  ©3 25
_  P in eap p le
g ra te d  ................. 1 75 0 2  10
Sliced ................... 90 0 2  60

P um pkin
F a ir  ......................... go
Good ......................... 90
£ a ncy  ....................... 1 Co

R aspberrlea
S ta n d a rd  ............... 0

Salm on
W a rre n s , 1 lb . T a ll . .2  80 
W a rre n s , 1 lb . F la t  . .2  40 
R ed A la sk a  . . . . 1  650 1  75
P in k  A la sk a  . . . . 1  3 6 0 1  46

S ard ines
D om estic, % s ............. 2 75
D om estic , % M u sta rd  2 76 
D om estic , % M u sta rd  0644
F ren ch , 44s ...  70 1 4
F ren ch , % s .........18023

S hrim ps
D unbar, 1st, doz. .........1 29
D unbar, l% s . doz........... 2 25

S ucce tash
F a ir  ...........................  90
Good ....................... 1 20
F a n cy  .................  1 8 6 0 1  40

S traw b err ie s
S ta n d a rd  .................  95
F a n c y  .....................  2 25

T e m a tees
Good ...........................  1 15
F a n cy  .......................  1 86
No. 10 ....................... 8 60

CARBON O ILS 
B arre ls

P erfec tio n  ........... 01144
D. S. G a s o l in e .........................  0 1 9
G as M ach ine  . . .  02644
D eodor’d  N a p ’a  . . .  ©18
C ylinder ............. 29 03444
E n g in e  ............... 16 ©22
B lack, w in te r  . .  8 0 1 0

C A T SU P
S n ider’s  p in ts  ............. 2 86
S n id er 's  44 p i n t s ............1 86

C H E E S E
A cm e ....................... ©19
B loom lngdaie . . . .  01844
C arson  C i t y ......... ©18
H opk ins  ............... 0 1 8
R iv e rsid e  ............. 0 1 8
B rick  .....................  @19
L eiden ...................  @15
L im b u rg e r ........... @19
P in ea p p le  ........  40 @60
E dam  ...................  @85
S ap  S ago  ............. @22
Sw iss, d o m estic  . f l l

C H E W IN G  GUM. 
A dam s B lack  J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s  P ep sin  ......... 55
C hiclets ........................... 1 25
Colgan V iole t C hips . .  60
Colgan M in t C h ips . . . .  60
D en tyne .........................  1 10
F lag  S p ruce  ................... 65
Ju icy  F ru i t  ..................... 55
Red R obin  ....................... 55
Sen Sen ( J a r s  80 pkgs,

32.20) ............... 55
S p earm in t, W rig ley s  . .  55 
S p earm in t. 5 box ja r s  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S p ruce  ............... 55
Y ucatan  .............................  55
Zeno .................................  55

5 boxes one k ind , 3c p e r  
box less.

CH ICORY
B ulk  ...................................  5
R ed .....................................  7
E ag le  .................................  5
F ra n c k ’s ........................... 7
S cheue r’s .........................  6
R ed S ta n d a rd s  ........... 1 60
W h ite  ............................... 1 60

CH O CO LA TE 
W a lte r  B ak e r & Co.

G erm an’s  S w eet ............. 22
P rem iu m  ...........................  32
C aracas  ...............................  23
H ersh ey ’s A lm ond 5c . .  85 
H ersh ey ’s M ilk, 5c . . . .  85 

W a lte r  M. L ow ney  Co.
P rem iu m , 1 4 s ......................29
P rem iu m , % s ...................  29

C L O T H E S  L IN E
p e r  doz.

N o. 40 T w isted  C otton  95 
No. 60 T w is te d  C otton  1 30 
N o. 60 T w isted  C o tton  1 70 
No. 80 T w is ted  C o tton  2 00 
No. 50 B ra id ed  C o tton  1 00 
No. 60 B ra id ed  C o tton  1 25 
No. 60 B ra id ed  C otton  1 85 
No. 80 B ra id ed  C o tton  2 25
No. 60 S ash  C ord ...........1 75
No. 60 S ash  C o r d .........2 00
N o. 60 J u te  .....................  80
No. 72 J u te  .................1 00
N o. 61 S isa l ...................  85

G alvanized  W ire  
N o. 20, each  100ft. long  1 90 
N o. 19, e a ch  100ft. long  2 10 

COCOA
B a k e r’s  .........................  37
C leveland .........................  41
Colonial, 14s  ...................  35
Colonial, 44 s  ...................  38
E p p s  .................................  42
H ersh ey ’s  % ’s  ............... 30
H ersh ey ’s, 44s ............... 28
H u y le r .............................  26
Low ney, % s ................... 33
Low ney, 14s ...................  33
L ow ney, % s .....................  33
Low ney, 6 lb . c a n s  . . . .  33 
V an  H o u ten , % s . . . .  12
V an H o u ten , % s . . . . . .  18
V an  H o u ten , 44s ................86
V an H o u ten , I s  ........... 65
W ebb  ...............................  83
W ilber, 44s .....................  88
W ilber, % s ................... 32

COCOANUT 
D u n h am ’s  p e r  lb.

%s, 51b. ca se  ............. 30
%s, 51b. c a s e ............... 29
%s, 151b. ca se  ........... 29
%s, 151b. ca se  ......... 28
Is , 151b. c a se  ........... 27
% s & */2s  151b. r a s e  28
Scalloped G em s ......... 1#
% s & 44s  p a ils  . . . .  10
B ulk , p a lls  ............... 1444
B ulk , b a r re ls  ........... 12%

C O F F E E S , RO A STED  
Rio

C om m on ...........; ..........  19
F a ir  ................................. 1944
C hoice ...........................  20
F a n c y  ............. ..............  21
P ea b e rry  ....................... 23

S an to s
Com m on ....................... 29

...................................  20%Choice ............................. 21
F a n c y  ...........................  23
P e a b e rry  ....................... 28

M aracaibo
F a ir  ................................. 24
Choice ........................... 26

M exican
Choice ...........................  26
F a n c y  ...........................  26

G u atem ala
F a ir  .................................  26
F a n cy  .............................  28

J a v a
P r iv a te  G row th  . .26030
M andllng  ..................... 31035
A ukola .........................  30032

M ocha
S h o rt B ean  ................. 25027
L ong  B ean  ................... 24026
H . L. O. G. ............... 26028

B ogota
F a ir  ......... ...................... 24
F a n cy  .............................  26
e x c h a n g e  M ark et, S tead y
Spot M arket, S tro n g  

P ack ag e
N ew  Y ork B asis

A rbuckle  ................... 24 76
Lion ...............................  24 60

M cL aughlin 's  X X X X  
M cL augh lin ’s  X X X X  sold  

to  re ta ile rs  only. M all a ll 
o rd ers  d ire c t to  W . F .
M cL aughlin  A Co., C h ica
go.

tt .1 „ E x tra c t
H olland , % g ro  boxes 95
Felix, % g ro ss  ............. 1 15
H u m m el’s  foil, % gro . 85 
H um m el s  tin , ^  gro. 1 43 

CO N FEC T IO N S 
a . . S tLck  C andy  P a ilsS ta n d a rd  ............... s-u,
S tan d a rd  H  H  g S
S ta n d a rd  T w is t ........... 9
Jum bo , 32 lb . . C ases
E x t r a  H  H  ............".’ .'.'.’l l
B oston  C ream  ............’ * 14
B is  S tick , 30 lb. ca se  9
_ Mixed C andy
G rocers ............. 7
X  L  O ................. * 714
S pecial ................................i<)
C onserve ..........  "  e u
R oyal ...............; ; ; ............
R ibbon ............................... 14
B roken  .....................   »sf
C u t L o a f ........... '  91/
L ead er .......... .7*
K in d e rg a rte n  .................".11
F ren ch  C ream  ................. 9
H and  M ade C ream s . .  17 
P rem io  C ream  m ixed 14 
P a r is  C ream  Bon B ons 10 

F ancy— In P a lls
G ypsy H e a r ts  ................15
Coco B on B ons ........... 14
P u d g e  S q u ares  ..............14
P e a n u t S q u a re s  ........... 17
S u g a red  P e a n u ts  . . . .1 2
S alted  P e a n u ts  ...........12
S ta r l ig h t K isse s  ...........13
L ozenges, p la in  .............11
C ham pion  C hocolate  ..12 
E clip se  C hoco lates . . . .1 6  
E u re k a  C hoco lates . . .1 6  
C ham pion G um  D rops 10
A nise ¡squares ...............10
L em on S ours ............... 10. .
Im p e ria ls  ..................... 10
I ta l. C ream  Bon S o n s ' l l
G olden W affles .......... 14
R ed R ose G um  D rops 10
A u to  K isse s  ................... 14
Coffy T offy  ......................74
M olasses M in t K isse s  12 
- F a n - y —,n  5tb. Boxes 
Old F ash io n ed  M olas- 

se s  K isse s  101b. bx. 1 30
O range Je ll ie s  ........... 60
Lem on S ours ............. 60
Old F ash io n ed  H o re-

hound d rops  ........... 60
P e p p e rm in t D rops  . .  70 
C ham pion Choc D rops 65 
H . M. Choc. L t. a n d

D ark , No. 1 2 ...........1 10
B it te r  S w eets, a s ’td  1 26 
B ril lia n t G um s, C rys. 60 
A. A . L icorice D rops 1 00 
Lozenges, p r in te d  . . .  66
L ozenges, p la in  ___  69
Im p e ria ls  .....................  66
M ottoes ......................... 65
G. M. P e a n u t B a r  . .  60
H an d  M ade C rm s 80090
C ream  W a fe rs  ............. 65
S tr in g  R ock ................... 70
W intergrreen B e rr ie s  . 60 

P op  Corn
C rack er J a c k  .............3 26
G iggles, 6c pkg . cs. 3 60
O h M y 100s .................8 60

Cough D rops
P u tn a m  M en th a l . . . . 1  00
S m ith  B ros .....................1 25

N U TS—W hole 
A lm onds, T a r ra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft s h e l l ...............
B raz ils  ................. ©12
F ilb e r ts  ................. @15
Cal. N o. 1 ...............
W a ln u ts  s f t  shell 17% 018 
W alnu ts , M arb o t . .  @16 
T ab le  n u ts , fan cy  @16 
P ecan s, m ed ium  . .  @15 
P eca n s, ex. la rg e . .  @16 
H ick o ry  N u ts , p e r  bu.

O hio .........................  2 00
O ocoanu ts .....................
C h es tn u ts , N ew  Y ork

S ta te , p e r  b u ..........
S a lted  P e a n u ts  . . .  @12

Shelled
S pan ish  P e a n u ts  8%@ 9 
P ecan  H - lv e s  . . .  @76
W a ln u t H a lv es  . .  @35
F tlb e r t M ea ts  . .  @30
A lican te  A lm onds @45 
J o rd a n  A lm onds @60 

P e a n u ts
F a n c y  H  P  Buns 6@ 6%

R o as te d  ................. 7@ 7%
Choice, raw , H . p .  J u m 

bo.............................  0  6%
C RA CK ED  W H E A T

B ulk  .............................  3%
24 21b. p k g s .....................2 60

C R A C K E R S
N atio n a l B iscu it C om pany 

B ran d s  
B u tte r

N . B, C. Sq. bbl. 7 bx . 6% 
S eym our, R d. bbl. 7 bx. 6% 

Soda
N . B. C. b o x e s ................. 6%
P rem iu m  ......................... 7%
S elect ...............................  8%
S a ra to g a  F lak e s  ...........13
Z e p h y re tte  .......................13
S a ltln e s  ...........................  13

(F o rm erly  Z e p h y re tte  
S alted )
O y ste r

N. B . C. P icn ic  boxes 6%
Gem, boxes .....................  6%
Shell ...................................  $

S w eet Goode
A nim als .........................  79
A rm ad a  C akes ........... 8
A tlan tic s  .........................  7j
A tla n tic s  A sso rted  . .  72 
A vena F ru i t  C akes ...12  
B onnie Doon C ookies 10
B onnie L a ss ie s  ............. 10
B rit t le  F in g e rs  ..............70
B um ble Bee ............... 70
C am eo B iscu it, ca n s  ..25  
C am eo B iscu it A ss td

can s  .............................  25
C am eo B iscu it Choco

la te , can s  ..................... 25
C artw h ee ls  A sso rted  . .  8%
C ecelia B iscu it ............. 76
C hocolate  B ar, c a n s  . .  18
C hocolate D r o p s .............17
C hocolate  D rp  C en te rs  16 
Choc. H on ey  F in g e rs  16 
C hocolate R o se ttes , cn  20 
C irc le  H oney  C ookies 12
C racknels ....................... 7a
C rack erm ea l .............7 6
C ry s ta l R o se tte s  .......... 20
C ocoanu t T affy  Bar, 73
C ocoanu t D rops ........... 73
C ocoanu t M acaroons 18 
C ocanu t H on . F in g e rs  12 
C ocoanu t H on . J u m b ’s  12 
Coffee C akes, P la in  ..11 
Coffee C akes, Iced  . . . .  12
C rum pe ts  ....................... 74
D ian a  M arshm allow

C akes ......................... 75
D in n er B iscu it .. . .* ..2 5  
D ixie S u g a r Cookies . .  9
D om estic  C akes ...........844
E v e n tid e  F in g e rs  . . .  .16 
E x tra  W ine B iscu it . .  10
F am ily  Cookies ............  844
F a n cy  G inger W a fe rs  12 
F ig  C ake A sso rted  ....12
F ig  N ew tons ...................73
F lu te d  C ocoanu t B a r  ..17
F ro sted  C ream s .............8%
FYosted G inger Cookie 8%
F ru it  L unch , I c e d .........10
G ala  S u g a r C akes . . . .  8%
G inger G em s ...................g if
G inger G em s, Iced  . ! . .  9%
G rah am  C rac k e rs  ......... g
G inger S naps  F am ily  . .  8% 
G inger S naps N  B. C.

R ound  ...........................  g
G inger S n ap s  N . B. C.

S quare  ........................... g u
H . H . Cookies, Sugar"

P la in  ............................. g
H . H . Cookies, S u g ar

Iced  .................................  9
H . H  Cookies, M olasses Iced  ...............................  9
H ouseho ld  Cookies' 77 8 
H ousehold  Cookies, Iced  9 
H ouseho ld  Cookies, 

M olasses, P la in  . . . .  8
H ippodrom e B a r  . . . .  12 
H oney  F in g e rs  A s. Ice 12 
H oney  Ju m b le s  Iced

A sso rted  .....................  72
H oney  Ju m b le s. P l a i n . . 12
H oney  F lak e s  ............... 14
Im p e ria l .......................  914
J a c k  F ro s t  G em s 8
Jo n n ie  ...............................  944
Ju b ile e  M ixed ................. 10
K ream  K lip s  ................. 25
L ady F in g e rs  Sponge 30 
L eap  Y ear Ju m b le s  ..18  
L em on  B iscu it S q u are  8%
Lem on T h in s  ................. 17
L em on W a f e r s ............. 17
Lem ona ........................... .. 914
M ace C akes ......................  8
M andalay  .......................  70
M ary  A nn  .................  g%
M arshm allow  Coffee

C ake ...........................  73
M arshm allow  W a ln u ts  18
M edora .............................. 8
M olasses C akes  .............8%
M olasses F ru i t  Cookies

Iced  ..................................17
M olasses S andw ich  ....1 2
M ottled  S q u ares  ......... 10
N. B. C. H oney  C akes

Iced  ...............................  72
O atm eal C rac k e rs  . . . .  8
O range G em s ..................  8%
O range Sponge L a y e r

C akes ..........  20
P en n y  A sso rte d  ............. 8%
P e a n u t G em s ................... 8
P icn ic  M ixed ................. 1744
P ilo t B read  ............... 7
P in ea p p le  C akes ........... 16
P re tz e ls , H a n d  M ade . .  9
P re tz e ls , M edley ......... 10
P re tz e lle tte s , H a n d  M d 9 
P re tz e le t te s , M ac. M d 8
R ais in  C ookies ............... 10
R aisin  G em s ................... 71
R asp b e rry  C akes ......... 12
R everes  A sso rted  . . . .  15 
R itten h o u se  F ru i t

B iscu it .........................  12
R oyal L unch  ................... 8
R oyal T o a s t ................... 8
R ube .................................  8%
S ea F o am  B i s c u i t .........18
Spiced C u rra n t C akes 10 
Spiced  G inger C akes . .  9 
Spiced G inger C ks le d  10
S u g a r F i n g e r s ............... 12
S u g a r C r i m p ...................  8%
S u g a r  S quares , la rg e

o r sm all .......................  9
S u lta n a  F r u i t  B iscu it 16 
S unnyslde  Ju m b le s  . . .1 0
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S u perba  ...........................  8%
T riu m p h  C akes ............. 16
V anilla W a fe rs  ............. 17
W h fer Ju m b le s  can : 18 
W a v e rly  .......................  10

In -e r  Seal Goods
p e r  doz.

A lb ert B iscu it ............... 1 00
A n im als  ............................. 1 00
A rrow roo t B iscu it . . . . 1  00
B aro n e t B iscu it ........... 1 00
B rem m er’s B u tte r

W a fe rs  ......................... 1 00
C am eo B iscu it ............... 1 50
C heese Sandw ich  ......... 1 00
C hoco late  W a fe rs  . . . . 1  00 
C ocoanu t D a in tie s  . . . .  1 00
D in n er B iscu its  .............1 50
F a u s t  O y ste r C rac k e rs  1 00
F ig  N ew ton  ................... 1 00
F iv e  O’clock T e a  ......... 1 00
F ro ta n a  ........................... 1 00
G inger S naps, N . B. C. 1 00 
G rah am  C rack ers, Red

L abel, 10c size  ......... 1 00
G rah am  C rackers, R ed

L abel, 5c size  ........... 50
L em on S naps  ................. 50
O atm eal C rac k e rs  . . . 1  00 
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it ......... 1 00
O y ste re tte s  ..................... 50
P rem iu m  S odas . . . . . .  1 00
P re tz e le tte s , H d. Md. 1 00
Royal T o a s t ................... J  00
R ykon B iscu it ............... 1 00
S a ltine  B iscu it ............... J 00
S a ra to g a  F lak e s  ........... 1 50
Social T e a  B iscu it . . .  .1 00 
S u lta n a  F ru i t  B iscu it 1 50 
S oda C rac k ers  N  B  C 1 00 
Soda C rac k e rs  S elec t 1 00 
S. S. B u tte r  C rac k e rs  1 50 
U needa B iscu it . . . . . . .  60
U needa J in je r  W a y fe r  1 00 
TTneeda L unch  B iscu it 50
V an illa  W a fe rs  ........... 1 00
W a te r  T h in  B iscu it ..1  00 
Zu Zu G inger sn ftp s  . .  50 
Zw ieback ....................... 1 00

O ther P ack ag e  Goods 
B a rn u m ’s  A n im als  . . .  50
C hoco la te  T o k en s  ----- 2 50
A m erican  B ea u ty

G inger S naps  -----------* 5U
B u tte r  C rackers. N BC 

fam ily  p ack ag e  . .  2 50
S oda C rack ers, N B C

fam ily  p ac k ag e  ----- 2 50
F ru it  C ake ..................... 3 JJJ
C rac k e r  M eal ...............
In Special T in  P ackages.

P e r  doz.
F es tin o  ...........................  3 50
M in a re t W a fe rs  ........... 1 00
N abisco, 25c ................... 2 50
Naibisco, 10c ................... £ Jr*}
C ham pagne W a fe r • • • • 2 50 

P e r  t in  in  bulk
Ssorbetto ......................... i  S2
N abisco  ........................... £ J5
F es tin o  .................... • • } 50
B en t’s W a te r  C rac k e rs  1 40

CREAM  TARTAR
B arre ls  o r  d ru m s ......... 33
B oxes .................................  34
S q u are  C ans ................. 35
F an cy  cadd ies ............  41

d r i e d  f r u i t s
A pples

E v a p o r’ed, Choice bu lk  7 
E v a p o r’ed, F a n cy  pkg. 8%

A prico ts
C alifo rn ia  ............... 12@14

C itron
C orsican  ......................... 15

C u rra n ts
Im p 'd  1 lb . p k g ............  9%
Im ported , bu lk  ............... 914

M uirs—Choice, 25 lb . b  9 
M uirs—F an cy , 25 lb . b 10 
F an cy , Peeled , 25 lb. 18 

Peel
Lem on, A m erican  . . . .  12% 
O range, A m erican  . . . .1 2 %  

R aisins
C luste r, 20 c a r t o n s ___ 2 25
Loose M uscate ls  3 C r 5% 
Loose M uscate ls  4 C r 6 
L. M. S’eeded, 1 lb . 7@7% 

C alifo rn ia  P ru n e s  
90-100 251b. b o x es ..@  6 
80- 90 251b. b o x es ..@  6%
70- 80 251b. b o x e s ..®  7
60- 70 251b. b o x e s ..®  7%
50- 60 251b. b o x e s ..®  8
40- 50 251b. b o x e s ..®  9

FA R IN A C EO U S GOODS 
B eans

D ried  L im a  ................... 7
Med. H an d  P icked  . . . . 2  45
B row n H o lland  ........... 2 75

F a rin a
25 1 lb. p ack ag es  . . . . 1  50
B ulk, p e r  100 lb s ...........4 00

O riginal H olland R usk  
P ack ed  12 ro lls  to  c o n ta in e r 
3 co n ta in e rs  (36) ro lls  2 85 
5 c o n ta in e rs  (60) ro lls 4 75 

H om iny
P ea rl, 100 lb . s ack  . . . . 2  00 
M accaroni and  V erm icelli 
D om estic , 10 lb. box . .  60
Im ported , 25 lb. box ..2  50

P earl B arley
C h es te r ...........................  3 00
E m p ire  ........................... 3 75

P e a s
G reen, W isconsin , bu . 2 30
G reen, Scotch , bu ...........2 25
Split, lb ................................ 5

Sago
E a s t In d ia  .......................  5
G erm an , sack s  ............. 5
Germain, b ro k en  pkg.

T  aploca
F lak e , 100 lb . s ack s  . .  5 
x 'earl, 130 lb . s ack s  . .5
P earl, 36 p k g s ................ 2 25
M inute , 36 p k g s ...............2 75

F ISH IN G  T A C K L E
% to  1 in .........................  6
1% to  2 in .........................  7
1% to  2 in .........................  9
1% to  2 in ......................... 11
2 in . ................................... 15
3 in .........................................20

C otton  Lines
No. 1, 10 f e e t ................... 5
No. 2, 15 fee t ................. 7
No. 3, 15 f e e t ...................  9
No. 4, 15 f e e t ................... 10
No. 5, 15 fee t ................. 11
No, 6, 15 fe e t ................. 12
No. 7, 15 f e e t ................... 15
No. 8, 15 f e e t ................... 18
No. 9, 15 fe e t ..................20

L inen Lines
Sm all ................................... 20
M edium  ............................. 26
L a rg e  ................................... 34

Poles
B am boo, 14 f t . ,  p e r  doz. 55 
Bam boo, 16 f t . ,  p e r  doz. 60 
Bam boo, 18 f t., p e r  doz. 80
FLA VO RIN G  EX TR A C TS 

Jen n in g s  D C B rand  
T e rp en less  E x tra c t  L em on 
No. 1 F  box, p e r  doz. 76 
No. 2 F  Box, p e r  doz. 90 
No. 4 F  Box, p e r  doz. 1 75 
No. 3 T a p e r, p e r  doz. 1 75 
2 oz. F la t , F  M p e r  dz. 1 50 

Jen n in g s  D C B rand  
E x t r a c t  M exican  V an illa  

No. 1 F  B ox, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 40 
No. 4 F  Box, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO U R A ND F E E D  
G rand  R ap id s  G rain  & 

M illing Co.
W in te r  W h ea t.

P u r i ty  P a te n t  ........... 5 70
Seal of M inneso ta  . . .  4 75
S u n b u rs t ....................... 4 75
W izard  F lo u r ............... 5 40
W izard  G raham  ........  5 60
W izard  G ran . M eal . .4  40 
W izard  B uck w h ea t . .  6 00
Rye ....................   4 40

V alley  C ity  M illing Co.
L ily  W h tie  ..................... 5 90
L ig h t L oa f ................... 5 30
G rah am  ........................... 2 40
G ran en a  H e a lth  ........... 2 50
G ran. M eal ....................... 1 60
B olted M ed......................... 1 50

V oigt M illing  Co.
G rah am  ........................... 4 60
V oig t’s C rescen t . . . .  5 50 
V oigt’s  F lo u ro ig t . . . .  5 50
V oig t’s H yg ien ic  ........  4 60
V oig t’s  R oyal ............... 5 90
W a tso n -H ig g in s  M illing Co.
P e rfec tio n  F lo u r ......... 5 50
T ip  Top F lo u r  ............. 5 10
G olden S h ea f F lo u r  . .  4 80 
M arshall’s B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p a p e r ............. 5 30
Q u ak er B u ck w h ea t bbl 5 40 
Q uaker, B u ck w h ea t, 5 50 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le , %a . .5  20 
A m erican  E ag le , % s . .5 10 
A m erican  E ag le , % s . .5 00 

S p ring  W h e a t.
R oy B a k e r

G olden H orn , fam ily  . .  4 75 
G olden H o rn , b ak e rs  . .4  65
W isconsin  R ye ............... 3 75

Ju d so n  G rocer Co.
C ereso ta , % s ................... a 50
C ereso ta , %s ............... 5 70
C ereso ta , % s ................. 5 60

W orden  G rocer Co. 
W ingold , % s c lo th  . . . . 5  50 
W ingold , %s clo th  . . . 5  40 
W ingold , % s clo th  . . . . 5  30 
W ingold , % s p a p e r  . . . 5  35 
W ingold , % s p a p e r  . .  .5 30
Blalkers’ P a t e n t ............... 5 15

W y k e s  & Co.
S leepy E ye, % s clo th  5 50 
S leepy E ye, 14s  clo th  5 40 
S leepy E ye, % s c lo th  5 30 
S leepy E ye, % s p ap e r  5 30 
S leepy E ye, 14s p ap e r  5 30 

Meal
B olted  .............................  4 20
G olden G ran u la ted  . . .  4 40

W h eat
R ed .................................  1 10
W h ite  ............................... 1 10

O ats
M ich igan  ca rlo ts  ........... 36
L e ss  th a n  ca rlo ts  . . . .  38

Corn
C arlo ts  .............................  52
L ess  th a n  ca rlo ts  . . . .  56

H ay
C arlp ts  .........................  13 00

L e ss  th a n  c a rlo ts  . . . . 1 5  00 
.Feed.

S tre e t C a r  F e e d .................. 33
No. 1 C om  & O at F eed  .33
C racked  co m  .........   .32
C oarse  co m  m e a l.............. 32

F R U IT  JA R S  
M ason, p ts ., p e r  gro . 5 10 
M ason, q ts ., p e r  g ro . 5 50 
M ason, % gal. p e r  gro . 7 60 
M ason, can  tops, gro . 1 40 

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 75 
Cox’s, 1 doz. sm all . . .1  00 
K nox’s  S park ling , doz. 1 25 
K nox’s  S park ling , g r. 14 00 
K nox’s  A cidu’d. doz. .1 25
N elson’s  .........................  1 50
O xford .................................. 75
P ly m o u th  R ock, P hos. 1 25 
P ly m o u th  R ock, P la in  90 

GRAIN BAGS
B road  G auge ...................  18
A m oskeag  ........................... 19

H E R B S
S age ...................................  15
H o p s ....................................  15
L a u re l L eav es  .............. 15
S enna  L eav es  .............  25

H ID E S  AND P E L T S  
H ides

G reen, No. 1 .................11
G reen, N o. 2 ............... 10
C ured, N o. 1 ................12%
C ured, N o. 2 ................11%
C alfskin , g reen , No. 1 15 
C alfsk in , g reen , N o. 2 13% 
C alfsk in , cu red , N o. 1 16 
C alfsk in , cu red , No. 2 14%

P elts
Old W ool ............. @ 30
L a m b s  ................... 50 @1 00
S h earlin g s  ........... 5001  00

Tallow
No. 1 ....................... @ 5
No. 2 ....................... @ 4

W ool
U nw ashed , m ed. ® 20
U nw ashed , fine @ 15

H O RSE RA DISH  
P e r  doz.............................. 90

JE L L Y
51b. pails, p e r  doz. . .  2 20

151b pails , p e r  pa il __   48
301b pails , p e r  pa il . . . .  90

JE L L Y  G LA SSES 
% p t. in  bbls, p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls, 

p e r  doz............................... 18
M A P L E IN E

2 oz.- b o ttles , p e r  doz. 3 00
M INCE M EAT 

P e r  ca se  .........................2 85
M OLASSES 

N ew  O rleans
F a n cy  O pen K e tt le  . .  42
Choice .............................  35
Good ...................................  22
F a ir  ...................................  20

H a lf  b a rre ls  2c e x tra
M USTARD

% lb. 6 lb . box ........... 16
O LIV ES

B ulk, 1 gal. k eg s  1 05® 1 16 
Bulk, 2 gal. k eg s  95@1 10 
Bulk, 5 gal. k eg s  90® 1 05
S tuffed , 5 oz................. 90
S tuffed, 8 oz...................... 1 35
S tuffed , 14 oz................... 2 25
P itte d  (n o t stu ffed )

14 oz..............................2 25
M anzan illa , 8 oz ........... 90
L unch, 10 oz................... 1 35
L unch , 16 oz................... 2 25
Q ueen, M am m oth , 19

oz................................  4 25
Q ueen, M am m oth , 28

oz.................................  5 75
Olive Chow, 2 doz. cs,

p e r doz.....................  2 25
P IC K L E S

M edium
B arre ls , 1,200 co u n t . .7  75 
H a lf  bbls., 600 co u n t 4 38
5 gallon  keg s  ................. 2 00

Sm all
B a rre ls  .........................  9 50
H a lf b a rre ls  ............... 5 25
5 gallon  kegs ......... 3 00

G herk in s
B a r r e l s - ........................... 14 5°
H a lf  b a rre ls  ..............  7 75
5 gallon  kegs  ...............

S w eet Sm all
B a rre ls  .........................  14 59
H alf b a r re ls  ...............  8 00
6 gallon  kegs ............... 3 25

P IP E S
Clay, No. 216, p e r  box 1 75 
Clay, T . D., fu ll co u n t 60 
Cob .....................................  90

PL A Y IN G  CARDS 
No. 90, S te a m b o a t . . . .  75
No. 15, R ival, a s so r te d  1 25 
No. 20, R over, en a m ’d  1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u rn ’t  w h is t 2 25

PO TA SH
B a b b itt’s  ....................... 4 04

PR O V ISIO N S 
B arre led  P o rk  

C lear B ack  . .  22 00023 00

S h o rt C u t C lear 21 00® 21 50
B ean  ............... 19 50020 00
B risk e t, C lear 21 00@22 00
P l r  .................................  23 00
C lear F am ily  ..........  26 09

D ry S a lt M eats 
S P  B ellies ...................13

L ard
P u re  in  t ie rc e s  . .U % ® 1 2  
C om pound L a rd  . . 8%@ 8% 
80 lb. tu b s  . . . . a d v a n c e  %
60 lb . tu b s  ____ad v an ce  %
50 lb . t in s  . . . . a d v a n c e  % 
20 lb . pa ils  . . . . a d v a n c e  % 
10 lb . p a ils  . . . . a d v a n c e  % 

5 lb . p a lls  . . . . a d v a n c e  1 
8 lb . pa ils  . . . . a d v a n c e  1 

Sm oked M eats 
H am s, 12 lb . av . 15%@16 
H am s, 14 lb . av . 15 @15% 
H am s, 16 lb . av . 14% lbl5 
H am s, 18 lb . av . 14%@15 
Sk inned  H am s ..15  @15% 
H am , d ried  beef

s e ts  .............. 20 020%
C alifo rn ia  H a m s  11% @12 
P icn ic  Boiled H a m s  . .  15 
B oiled H am s .. .2 3  @23%
M inced H am  ...12% @ 13 
B acon ..............  16 @16%

S au sag es
B ologna . . . . ___  9%@10
L iv er ..................... 7%@ 8
F naaikfort ........... 10 @10%
P o rk  ..................... 13 @14
V eal .................................  11
T ongue ...........................  11
H eadcheese  ............... 9

Beef
Boneless ....................... 17 00
R um p, new  ............... 19 00

P ig ’s F ee t
% bb ls ................................. 1 00
% bbls., 40 lb s .................... 2 00
% bbls. ..............................4 00
1 bb l..................................... 8 00

T ripe
K its , 15 lb s ........................  90
% bbls., 40 lb s ................. 1 60
% bbls., 80 lb s ...................3 00

C asings
H ogs, p e r  lb .................... 35
Beef, rounds, s e t  . .  17@18 
Beef, m iddles, s e t  ..90@95 
Sheep, p e r  bund le  . . .  80

U ncolored B u tte rln e  
Solid D a iry  . . . .  12 @16
C o u n try  Rolls ..12% @ 18

C anned  M eats 
C orned beef, 2 lb  . . . .  4 20
C orned beef, 1 lb ............ 2 20
R o a s t beef, 2 lb ...........4 20
R o as t beef, 1 lb ..............2 20
r o t t e d  H am , %s ........... 50
P o tte d  H am , %s ___  90
D eviled  H am , %s . . . .  50
D eviled H am . % s ___  90
P o tte d  Tongue, % s . . . .  50
P o tte d  T ongue, % s . .  90

RICE
F a n c y  ..................... 6 @6%
J a p a n  S ty le  ......... 5 @5%
B roken  .....................  4 @4%

R O LLE D  OATS 
R olled A vena, bbls. . .4  35 
S tee l C ut, 100 ib. sks. 2 25
M onarch , bb ls................. 4 10
M onarch , 90 lb. sack s  1 90 
Q uaker, 18 R eg u la r . .1 45 
Q uaker, 20 F am ily  . . . . 4  00

SALAD  D RESSIN G
C olum bia, % p t  ........... 2 25
C olum bia, 1 p in t ........... 4 00
D u rk ee’s, la rge , 1 doz. 4 50 
D u rk ee’s, sm all, 2 doz 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id er’s, sm all, 2 doz. 1 35

SA L ER A TU S 
P a c k e d  60 lbs. in  box. 

A rm  a n d  H a m m e r . . .  .3 00 
W y a n d o tte , 100 % s. . .3  00

SA L SODA
G ran u la ted , bb ls.............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25

SA LT
Com m on G rades

100 3 lb. s a c k s  ............... 2 40
60 5 Ib. s a c k s  ............... 2 25
28 10% Ib. s ack s  ___ 2 10
56 Ib. s ack s  ..............  40
28 Ib. s ack s  ...................20

W a rsaw
56 Ib, d a iry  in  d rill b ag s  40 
28 Ib. d a iry  in  d rill b ag s  20

S o lar Rock
56 Ib. s ack s  ....................... 25

Com m on
G ran u la ted , F in e  ........... 1 05
M edium , F in e  ................. 1 10

SA L T F ISH  
Cod

L arg e , w hole, . . .  @7%
Sm all, w hole . . . .  @7
S trip s  o r b rick s  .7%@10%
Pollock  ................. @ 4%

H alibu t
S tr ip s  ...............................  15
C hunks ...........................  16

H olland H erring  
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50 
Y. M. w h. hoop keg s  72

Y. M. w h. hoop M llchers
keg s  ...........................  75

Q ueen, bb ls................  11 00
Q ueen, % bb ls............ 6 15
Q ueen, kegs  ............... 68

T ro u t
No. 1, 100 lb s .................7 50
No. 1, 49 lbs. ............... 3 25
No. 1, 10 lb s ....................  90
No. 1, 8 lb s ........................ 75

M ackerel
M ess, 100 lb s ..............16 50
M ess, 40 lbs. ................. 7 99
M ess, 10 lb s .....................1 85
M ess, 8 lb s .......................1 59
No. 1, 10O lb s ............. 10 00
No. 1, 40 tb s .................. 6 60
No. 1, 10 lb s .................. 1 26

W hlteflsh
100 lb s ...............................9 75
50 lb s ...............................5 25
10 lbs. ............................. 1 12

8 lb s .................................. 92
100 lb s ........................................4 65

40 lb s ........................................2 10
10 lb s ................................  76
8 lb s ................................  65

SE E D S
A nise ............................... 14
C an a ry , S m y rn a  ...........6
C a ra w ay  ....................... 10
C ardom om , M ala b ar 1 20
C elery  ............................. 40
H em p, R u ssian  .......... 5
M ixed B ird  ................... 5
M ustard , w h i t e ...............8
P oppy  ............................... 16
R ape ...................................  6%

SH O E BLA CK ING  
H an d y  Box, la rg e  3 dz 3 50
H an d y  Box, sm all  1 25
B ixby ’s R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch, in  b lad d ers  ___.37
M accaboy, in  Ja rs  ........... 35
F ren ch  R app ie  in  J a rs  ..43

SODA
Boxes ............................... 5%
K egs, E ng lish  ............... 4%

SPIC E S  
W hole Spices

A llspice, J a m a ic a  ........  9
A llspice, la rg e  G arden 11
Cloves, Z a n z ib a r ........ 27
C assia , C an ton  ...........14
C assia , 5c pkg. doz. ..25
G inger, A frican  ............... 9%
G inger, Cochin, ........... 14%
Mace, P e n a n g  .............. 70
M ixed, No. 1 ....................16%
Mixed, No. 2 ................ 10
M ixed, 5c pkgs. doz. ..45
N u tm egs, 70-80 .............30
N u tm egs, 105-110 ........ 22
P epper, B lack  .............. 15
P epper, W h ite  ...............25
P epper, C ayenne .......... 22
P ap rik a , H u n g a rian  . .

P u re  G round In Bulk 
A llspice, J a m a ic a  . . . .  12
Cloves, Z a n z ib a r ........  25
C assia , C an ton  ............ 12
G inger, A frican  ...........18
M ace, P e n a n g  .............. 75
N u tm egs, 75-8« .......... 35
P epper, B lack  ...............16
P epper, W h ite  ............. 35
P epper, C ayenne ___24
P ap rik a , H u n g a rian  ..45

STA RCH
Corn

K ingsfo rd , 40 tb s ..............7%
M uzzy, 20 l ib .  pkgs. . .  5% 
M uzzy, 40 l ib . pkgs  ..5  

Gloss 
K ingsfo rd

S ilver G loss, 40 lib s . . 7% 
S ilver Gloss, 16 3Ibs. . .  6% 
S ilver G loss, 12 6Ibs. . 8% 

M uzzy
48 lib . pack ag es  ........... 5
16 31b. p ack ag es  ........... 4%
12 6tb. p ac k ag es  ..........  6
50!b. boxes ..................... 3%

SY RU PS
Corn

B arre ls  ...........................  28
H a lf b a rre ls  ................. 31
B lue K aro , N o. 2 ......... 1 80
Blue K aro , No. 2% . .2  06
B lue K aro , No. 5 ..........2 10
B lue K aro , No. 10 . . . . 2  00
R ed K aro , No. 2 ...........1 91
R ed  H aro , No. 2% . . . . 2  40
R ed  K aro , No. 5 ...........2 35
R ed  K aro , No. 10 . . . . 2  25 

P u re  C ane
F a ir  ................................. 16
Good ............................... 20
Choice ............................. 25

T A B L E  SAU CES
H alfo rd , la rg e  .............. 3 75
H alfo rd , sm all .............. 2 25

T E A
Jap a n

Sundried , m ed ium  . ,24@26 
Sundried , choice . . . .3 0 0 3 3  
Sundried , fan cy  . ...36@ 40 
B ask e t-fired  m ed ium  30 
B asket-fired , choice 35@37 
B ask e t-fired , fan cy  40@43
N ibs .............................  30@32
S iftin g s  .......................  10@12
F an n in g s  ................... 14 @15

G unpew der
M oyune, m e d iu m ........... 35
M oyune, choice ........... IS

M oyune, fa n c y  . . . .  50060 
P ingsuey , m ed ium  . . .  33
P ingsuey , choice ......... 35
P ingsuey , fan cy  ,...50@ 66

. Y oung H yson
Choice ............... 30
F an cy  .......................... '49@ 6*

Oolong
F orm osa, F a n c y  . . . .5 0 0 6 9
F orm osa, m edium  ___  28
F orm osa, choice ........... 35
... E ng lish  B rea k fa s t
M edium  ....................... 05
S jo ic e  ............................ 30@35
F a n c Y .........................  40® 60
_ , India
Ceylon, choice .........30035
F an cy  .   45050

TOBACCO 
F in e  C ut

B ,o t ................................. 1 45
Bugle, 16 oz..................  s  s i
Bugle, 10c ................... 11 go
D an P a tc h , 8 an d  16 oz 32
D an  P a tc h , 4 oz...........11 63
D an P a tc h , 2 oz. . . .  5 76
F a s t  M all, 16 oz. . . . "  7 80
H ia w a th a , 16 o s...........  60
H iaw a th a , 6c  .................   43
M ay F low er. 16 oz. '.*.’ 9 86
N o L im it, 8 oz............... 1 '73
N o L im it, 16 oz...........3 ¿5
OJibwa, 8 an d  16 oz. 40
OJibwa, 10c ................... H  19
OJibwa, 5c ................... 1 85
P e to sk ey  Chief, 7 oz. 2 00 
P eto sk ey  Chief. 14 oz. 4 00 
P each  and  H oney , 5c 5 76
Red Bell, 16 oz.................3 96
Red Bell, 8 foil ............. 1 98
S terling . L  & D 5c ..5  76
S w eet Cuba, c a n is te r  9 16
S w eet Cuba, 5c .........5 76
S w eet Cuba, 10c ........... 93
S w eet C uba, 1 lb. tin  4 90 
S w eet Cuba, 16 oz. ..4  80 
S w eet Cuba,, % lb. foil 2 25 
S w eet B u rley  5c L& D  5 76 
S w eet B urley , 8 oz. . .2  45 
S w eet B urley , 24 lb. ..4  90 
S w eet M ist, % gro. . .5  70 
S w eet M ist, 3 oz. ...11  10
S w eet M ist, 8 oz..........  35
T e leg ram , 5c .................5 76
T iger, 5c ........................... 6 00
lig e r , 25c ca n s  .............2 35
U ncle D anie l, 1 Ib. . .  60
U ncle D aniel, 1 oz ..5  22

Plug
Am. N avy , 16 oz............  31
■Apple, 10 lb. b u tt  . . . .  38 
D rum m ond  N a t L eaf, 2

an d  5 lb ...................  60
D rum m ond  N a t  L eaf,

p e r  doz ....................... qb
B attle  A x ................... 28
B racer, 6 a n d  12 lb. . 30 
Big F ou r, 6 an d  16 lb. 32
Boot J a c k , 2 lb ............... 86
B oot Jack , p e r  doz. . .  86
Bullion, 16 oz..................
C lim ax, G olden T w ins  48
C lim ax, 14% oz..............  44
C lim ax, 7 oz...................  47
D ays’ W ork , 7 & 14 "lb. 37 
C rem e de M enthe , lb. 62 
D erby, 5 lb. boxes . . .  28
5 B ros., 4 Ib ......................  65
F o u r Roses, 10c ........... 90
G ilt E dge, 2 Ib............... 60
Gold Rope, 6 & 12 lb. 58 
Gold R ope, 4 & 8 lb . 58

O. P „  12 & 24 lb. 36 
G ran g e r T w ist, 6 Ib. 46 
Q. T. W „  10% £  21 lb. 86 
H o rse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w is t, 5&10 45 
Jo lly  T a r . 5 & 8 I b . . .  40
J . T „  5% & 11 Ib. . . .  35
K en tucky  N avy , 12 Ib. 32 
K ey sto n e  T w ist, 6 lb. 45
K ism et, 6 lb .....................  48
M aple Dip, So oz........... 25
M erry  W idow , 12 lb. 32 
N obby S pun Roll 6 & 3 58
P a rro t,  12 Ib ...................  34
P a rro t, 20 lb .....................  28
P a tte r s o n 's  N a t. L e a f  93 
P eachey , 6-12 & 24 lb. 40 
P icn ic  T w ist, 5 Ib. . . .  45
P ip e r  H eidsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1 % oz..............  38
R ed L ion, 6 & 12 lb. 30 
S crapple, 2 & 4 doz. 48 
S h e rry  Cobbler, 8 oz 32 
S p ear H ead . 12 oz. . '. .  44
S peer H ead , 14% oz. 44 
S p ea r H ead , 7 oz. . . .  47
Sq. D eal 7, 14 & 28 lb. 28 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ...........................  34
T en  P enny , 6 & 12 lb . 31
T ow n T a lk , 14 oz..........  30
Y ankee G irl, 6, 12 & 24 30

S crap
All R ed, 5c ................... 5 76
Am . U nion S e ra  p . . . .  5 40
B ag  P ipe , 5c ............... 5 88
C utias, 2% oz.................  26
Globe S crap , 2 oz. . . .  30 
H ap p y  T h o u g h t, 2 oz. 30 
H oney  Com b S crap , 5c 5 76
H o n es t S crap , 5c ........1 55
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ...............5 76
Old T im es, % gro . . .5  50 
P o la r  B ear, 5c, % gro . 5 76 
R ed B and , 5c % gro . 5 76 
R ed  M an  S crap  5c 1 48
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SPECIAL PRICE CURRENT 15 15 17

12 13 14
S crapple, 5c p k g s ........... 48
S u re  S hot, 5c, % gro. 6 75 
Y ankee G irl S crp  2 oz 5 76 
P a n  H an d le  Scrp  % g r  5 76 
P each y  S crap , 5c . . . 1  90 
Union W orkm an , 2% 6 00

S m sking
All L eaf, 2% & 7 oz. 30
BB, 3% oz........................  6 00
BB , 7 OZ...........................12 00
BB, 14 oz.........................24 00
B agdad , 10c t in s  ........ 11 52
B adger, 3 oz.......................5 04
B adger, 7 oz.....................11 52
B an n e r, 5c ..................... 5 96
B an n e r, 8 oz....................... 1 60
B an n e r, 16 oz..................... 3 20
Belwood M ix tu re , 10c 94
B ig  Chief, 2% oz...........6 00
B ig  Chief, 16 oz..........  30
B ull D urham , 5c ___ 5 90
B ull D u rh am , 10c ___ 10 80
B ull D u rh am , 15c ___ 18 48
B ull D urham , 8 oz. . .  60
B ull D u rh am , 16 oz. . .  6 72
B uck  H o rn , 5c ............ 5 76
B uck  H orn , 10c .......... 11 50
B r ia r  P ipe , 5c ............  6 00
B r ia r  P ipe , 10c .......... 12 00
B lack  S w an, 5c ...........5 76
B lack  S w an, 14 oz. . .  3 50
Bob W h ite , 5c ............... 5 90
B ro therhood , 5c ............. 5 95
B ro therhood , 10c . . . .  11 90 
B ro therhood . 16 ez. . .  39
C arn ival, 5c ................... 5 70
C arn ival, 3% oz..........  39
C arn ival, 16 oz............... 40
C ig a r C lip’g  Jo h n so n  30
C ig a r C lip’g, S eym our 30
Id en tity . 3 & 16 oz. . .  30
D arb y  C iga r C u ttin g s  4 50
C o n tin en ta l Cubes, 10c 90
C orn  Cake, 14 oz........... 2 55
C orn Cake, 7 oz..............1 45
C orn C ake, 5c ...............5 76
C ream , 50c pa ils  ........ 4 60
C uban  S ta r , 5c foil ..5  76 
C uban S ta r , 16 oz. pa ils  3 72
C hips, 10c ..................... 10 20
D ills B est, 1% oz........... 79
D ills B est, 3% oz. . .  . 77
D ills B es t 16 oz..............  73
D ixie K id , 1% foil ___  39
D u k e 's  M ix, 5c ............ 5 76
D uke’s M ix. 10c ........ 11 52
D uke’s  Cam eo, 1 % 'o z  41
D rum . 5c ....................... 5 90
F  F  A. 3 oz...................4 95
F  F  A, 7 oz.....................11 50
F ash io n , 5c ..................  6 00
F ash io n , 16 oz...............  43
F iv e  B ros., 5c ............ 5 60
F iv e  B ros., 10c .......... 10 70
F iv e  ce n t c u t P lu g  . .  29
F  O B  10c ................... 11 50
F o u r R oses, 10c ..........  96
F u ll D ress, 1% oz. . . .  72
G lad H and , 5c ............... 1 44
Gold Block, 1% oz. . . .  39
Gold Block, 10c .........11 88
Gold S ta r , 16 oz............. 38
G ail & A x N avy , 5c 5 95
G row ler, 5c ................... 4 42
G row ler, 10c ............... 2 94
G row ler, 20c ............... 1 85
G iant, Sc ....................... 1 55
G ian t, 16 oz..................... 33
H an d  M ade, 2% oz. . .  50
H aze l N u t, 5c ............. 5 76
H oney  Dew, 1% oz. . .  40
H oney  Dew. 10c .........11 88
H u n tin g , 1% & 3% oz. 38
I X L , S c  ....................... 6 10
I X  L , in  p a i l s ............. 32
J u s t  S u its , 5c ............  6 00
J u s t  S u its , 10c ........... 11 88
K iln  D ried , 25c ............. 2 45
K in g  B ird , 7 oz............25 20
K in g  B ird , 3 oz............. 11 00
K ing  B ird , 1% oz. . . .  5 70
L a  T u rk a , 5c ............  5 76
L ittle  G ian t. 1 lb ..........  28
L ucky  S trik e , 1% oz. 94 
L ucky  S trike , 1% oz. 96
Le Redo, 3 oz......................10 80
L e Redo, 8 & 16 oz. 38 
M yrtle  N avy , 10c . . . .1 1  80 
M yrtle  N avy , 5c . . . .  5 94 
M ary land  Club, 5c . .  50
M ayflow er, 5c ..............  5 76
M ayflow er, 10c ........... 96
M ayflow er, 20c ............. 1 92
N igger H a ir , 6c ...........5 94
N ig g er H a ir , 10c . . . . 1 0  56
N igger H ead , 5c ........  4 96
N igger H ead , 10c ___ 9 84
N oon H our, 5c ............. 1 44
Old Colony, 1-12 gro . 11 52
Old Mill, 5c ................... 5 76
Old E ng lish  C urve  l% oz  96
Old Crop, 5c ................. 5 76
Old Crop, 25c ............... 20
P . S’., 8 oz., 30 lb . cs. 19 
P . S., 3 oz., p e r  gro . 5 70
P a t  H an d , 1 oz............... 63
P a tte rs o n  Seal, 1% oz. 48 
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless, 5c ............... 5 70
P eerless, 10c ............... 1 92
P eerless, 3 oz.................. 10 20
P eerless, 7 oz.................. 23 76
P eerless, 14 oz.............. 47 52
P laz a , 2 gro . c s ................5 76
P low  Boy, 6e ............... 5 76
P low  Boy, 10c ............. 11 00
P low  Boy, 14 oz................ 4 50
P ed ro , 10c ..................... 11 80
P rid e  o f V irg in ia , 1% 77
Pilot, 5c ..........................5 79

P ilo t, 7 oz. doz...............1 05
P ilot, 14 oz. doz.............2 10
P rin ce  A lbert, 10c . .  96
P rin ce  A lbert, 8 oz. . .  4 92 
P rin ce  A bert, 16 oz. . .  8 40 
Q ueen Q uality , 5c . . .  48
Rob Roy, 5c foil ___ 5 90
Rob Roy, 10c g ro ss  10 20
Rob Roy, 25c doz..........2 10
Rob Roy, 50c doz. . .  4 12 
S. & M., 5c g ro ss  . . . . 5  76 
S. & M., 14 oz. doz. . .3  20 
Sold ier Boy, 5c g ro ss  5 95
Soldier Boy, 1 0 c .......... 10 56
S old ie r Boy, 1 lb ...........4 80
S w eet C aporal, 1 oz. . .  60
Sw eet L o tu s, 5c ........................6 00
S w eet L o tus, 18c . . . . 1 2  00
S w eet L o tu s, p e r  doz. 4 85
S w eet Rose. 2% oz. 38
S w eet T ip  Top, 5c . .  2 08 
S w eet T ip  Top, 3% oz. 38 
S w eet T ips, % gro  18 88
Sun C ured, 18e .......... 11 76
S um m er T im e, i e  . . . . 5  78 
S um m er T im e. 7 oz. . .1  65 
S um m er T im e 14 oz. . .3  68
S tan d a rd , 2 oz................. 6 98
S tan d a rd , 8% ®*........... 23
S tan d a rd , 7 oz..................1 63
Seal N . C., 1% cu t p lug  78 
Seal N. C., 1% G ran  63 
T h re e  F e a th e rs , 1 oz. 63 
T h re e  F e a th e rs , 16c 18 20
T h re e  F e a th e rs  an d  

P ip e  com bination  . .  2 25 
T om  & J e rry , 14 oz. . .8  60 
T om  & Je r ry . 7 oz. . .  1 86 
Tom  & J e r ry , 3 oz. . .  8 75
T ro u t L ine, 5c ............. 6 95
T ro u t l i n e ,  10c . . . .1 0  88 
T u rk ish , P a tro l. 2-9 5 76
T uxedo, 1 oz. bag s  . .  48
Tuxedo, 2 oz. t in s  . .  96
Tuxedo, 4 oz. c a r t  . .  64
T uexdc, 16 oz. t in s  . .  64
T w in  O aks, 10c ......... 94
U nion L eader, 50c . .  5 06 
U nion L ead er, 25c . .  2 55 
U nion L ead er, 10c ..1 1  60 
U nion L eader, 5c . . . .  5 95
U nion W o rk m an , 1% 5 76
U n d o  Sam , 10c ...10 80
U ncle Sam , 8 oz.........2 20
U. S. M arine, 5c __ 6 60
V an  B ibber, 2 oz. t in  88 
V elvet, 5c pouch . . . .  1 44
V elvet, 10c t in  ............... 1 92
V elvet, 8 oz tin  ............. 3 84
V elvet, 16 oz. can  . . . .  7 68 
V elvet, com b ination  cs 5 75
W a r  P a th , 5c ..............  5 95
W a r  P a th , 8 oz...............1 60
W ave L ine, 3 oz..........  40
W ave L ine, 16 oz. __  40
W ay  up, 2% oz........... 5 75
W ay  up, 16 oz. p a ils  . .  31
W ild F ru it, 5c ............. 5 76
W ild F ru it ,  10c ..........11 52
Y um  Y um , 5c ............. 6 00
Y um  Y um , 10c ..........11 52
Y um  Y um , l ib .,  doz. 4 80

T W IN E
C otton , 3 p ly  ................. 22
C otton , 4 p ly  ............... 22
J u te , 2 p ly  ......................14
H em p, 6 p ly  ..................13
Flcux, m edium  ............... 24
W ool, 1 lb . ba les ........... 6

V IN EG A R
W h ite  W ine, 40 g ra in  8% 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 108 g ra in  13
O akland  V in eg a r & P ickle 

Co.’s  B ran d s . 
H igh land  app le  c ider ..18  
O ak land  app le  c id e r . .  14
S ta te  S eal s u g a r  ........ 12
O akland  w h it*  p ick ling  10 

P ack a g es  free .
W ICK IN G

No. 6, p e r  g ro ss  .............30
No. 1, p e r  g ro ss  ............. 40
No. 2, p e r  g ro ss  .............60
No. 3, p e r  g ro ss  .............75

W O O D E N W A R E
B askets

B u sh e ls  ....................... 1 00
B ushels, w ide b an d  . .  .1 15 
M ark e t ........................... 40
S p lin t, la rg e  ................ 3 50
S plin t, m ed ium  .......... 3 00 z S S iiS S S ir f '
S plin t, sm all ...............  2 75
W illow  C lothes, la rg e  3 25
W illow , C lothes, sm all 6 25 H I  M IC A
W illow , C lothes, m e’m  7 25 ■Mill"“ » * ''

B u tte r  P la te s  
O vals.

% lb., 250 in  c r a t e ..........30
% lb., 250 in  c ra te  ..........30 .  _  ,
1 It)., 250 in  c ra te  ............. 35 J Jp* boxes, p e r  » ro ss  S 00
2 lb ., 250 in  c ra te  ............. 45 3 boxes, p e r  g ro ss  24 00
3 lb ., 250 in  c ra te  .......... 65 BA KIN G  PO W D E R
5 lb., 250 in  c ra te  ........... 85   R ayal

1 lb ., 250 in  c r a t e ...............35 10c size  . .  90
2 lb ., 250 in  c ra te  ........... 45 i/t*> __n .  , K
3 lb ., 250 in  c ra te  ............. 55 { K W ftW II 1 35
5 lb ., 250 in  c ra te  ............. 65 i p ^ a U f l  6 oz- can s  1 90

C h u rn s  ■  % lb. c a n s  2 50
B arre l, 6 gal., each  . . . 2  48 %rb. c a n s  3 75
B arre l. 10 gal., each  . .2 65 | M |  1Xb can s  4 80

R ound  H ead!*  P l"*  cn s
4 inch , 6 g ro ss  ............... 60 6n>- cn s  21 50

CIGARS
Jo h n so n  C ig a r Co.’s  B rand

4% inch , 5 g ro ss  ...........55
C artons, 20 2% doz bxs. 60 

Egg C ra te s  and F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  ............. 40
No. 2, com plete  ............. 28
C ase No. 2, fillers, 15_sets . ...........................  1 3 5
Case, m edium , 12 s e ts  1 15

F auce ts
C ork  lined , 8 in ............... 70
Cork lined , 9 in ............... 80
C ork  lined . 10 in ...........  fO

Mop S tick s
T ro jan  sp r in g  ............... gg
E clipse p a te n t  sp r in g  85
No. 1 com m on ........... g ,
No. 2 p a t. b ru sh  ho lder 85
Ideal No. 7 ..................... 35
121b. co tto n  m op h ead s  1 45 

P alls
2- hoop S tan d a rd  ...2 00
3- hoop S tan d a rd  ...2 35
2- w ire  C able ......... 2 10
C eda r all red  b ra s s  ..1  25
3- w ire  C able ......... 2 30
P a p e r  E u re k a  ............... 2 25
F ib re  .................................  2 40
10 q t. G alvan ized  . . . . 1  70 
12 q t. G alvanized  . . . , l  90
14 q t. G alvan ized  . . . ,2  10

T oothp icks
B irch , 100 p ackages  . .2  00 
W eal ............................... gg

T ra p s
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 h o l e s ____  65
R a t, wood ................... go
R at, sp r in g  ................ " 76

T u b s
20-in . S tan d a rd , N o. 1 7 50 
18-ln. S tan d a rd , No. 2 6 50 
16-ln. S tan d a rd , N o 3 5 50 
20-in. Cable, No. 1 . . . .8  00
18-ln. Cable, No. 2 ___ 7 00
16-in. Cable, No. 3 . . . .6  06
No. 1 F ib re  ................... 10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ..................... 8 25
L arg e  G alvan ized  . . . . 5  75 
M edium  G alvan ized  ..5  00 
Sm all G alvan ized  . . . .4  25 

W ashboards
B ronze G lobe ............... 2 50
D ew ey ............................. 1 75
D ouble A cm e .................3 75
Single A cm e ................. 3 15
D ouble P e e rle s s  ........... 3 75
Single P eerless  ............. 3 25
N o rth e rn  Q ueen ...........3 25
D ouble D uplex  ............. 3 06
Good L uck  ..................... 2 75
U niversa l ....................... 3 15

W indow  C leaners
12 in .............................  1 65
1* in ......................................1 85
16 in ....................................... 2 30

W ood Bow ls
13 in. B u tte r  .................. 1 50
15 in . B u tte r  ..................2 00
17 in . B u tte r  .................. 8 75
19 in. B u tte r  ..................6 00
A ssorted , 13-15-17 . . . , 3  00 
A ssorted , 15-17-19 ___ 4 25

W R A P PIN G  P A P E R
Com m on S tra w  ..........  2
F ib re  M anila, w h ite  . ,  8 
F ib re  M anila , colored 4
No. 1 M an ila  ................. 4
C ream  M an ila  ............... 3
B utchers* M an ila  ......... 2%
W a x  B u tte r , s h o r t  c’n t  13 
W a x  B u tte r , fu ll cou n t 20
W a x  B u tte r , r o l l s .........19

Y E A ST  C A K E
M agic, 3 doz..................... 1 15
S un ligh t, 3 doz................1 00
S unligh t, 1% doz...........  50
Y east F oam , 3 doz. . .1  15 
Y east C ream , 3 doz. . .1  00 
Y eas t F oam , 1% doz. 58

A X L E  G R EA SE

S. C. W ., 1,000 lo ts  ___ 81
E l P o r ta n a  ......................... 33
E ven ing  P re s s  ................... 32
E x em p la r ............................. 32

W orden  G rocer Co. B ran d  
B en  H u r

P e rfe c tio n  ........................... 36
P e rfec tio n  E x t r a s  ........... 26
L ondres ..............................  .26
L ondres G ran d  ................... 26
S ta n d a rd  ............................... 22
P u rita n o s  ............................. 26
P an a te lla s , F in a s  ............. 35
P an a te lla s , Bock ............... 35
Jockey  C lub ......................... 26

Old Master Coffee

E xcelsior, B lend, l ib .............
E xcelsio r, B lend, 21b...........
T ip  Top, B lend, l i b .............
R oyal B lend ...........................
Royal H igh  G rade ..............
S u perio r B lend .....................
B oston  C om bination  ..........

D is tr ib u ted  by  Ju d so n  
G rocer Co., G ran d  R ap id s; 
Lee & Cady, D e tro it; S y
m ons B ros. & Co., S ag i
n aw ; B row n D av is & W a r 
ner, Ja c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F le lb ach  Co.. T o 
ledo.

COCOANUT
B ake r’s  B raz il S hredded

Old M aste r................................  33
S an  M arto ..................................  —
P ilo t .............................................. —

TE A
R oyal G arden  'A. 5i and  1 lb. 40 

T H E  B O U R  C O . 
TO LED O , O.

C O F F E E
R oasted

D w ln e ll-W rig h t Co.’s  B ’ds

10 6c  pkgs., p e r  ca se  2 60 
36 10c pkgs.. p e r  ca se  2 60 
16 16c a n d  38 5c pkg^., 

p e r  ca se  ...................2 60

T h e on ly
5c

Cleanser
G uaran teed  to  

equal th e  
b est 10c k inds

8A F E S
F u ll line  of fire an d  b u r

g la r  p roof sa fe s  k ep t in

s to c’.  by  th e  T ra d esm an
W h ite  H ouse , l i b ................... C om pany. T h irty -fiv e  sizes
W h ite  H ouse , 2ib.................. an d  s ty le s  on  h an d  a t  a ll

tim es—tw ic e  a s  m an y  sa fe s  
a s  a re  c a rr ie d  by  a n y  o th e r 
house in  th e  S ta te . I f  you 
a r e  unab le  to  v is it G rand  
R ap id s  a n d  In sp ec t th e  
line personally , w rite  fo r 
qu o ta tio n s .

SO A P
L a u tz  B ros. & Co. 

A cm e, 30 b ars , 75 lbs. 4 00 
Acme. 25 bars , 75 lb s . 4 00 
A cm e, 25 b ars , 70 tba. 3 80 
A cm e, 100 cakes  . . . .3  00 
B ig  M as te r, 100 blocks 4 00
G erm an  M ottled  .........3 15
G erm an M ottled , 5 bx  3 15
G erm an M ottled  10 bx 3 10 
G erm an M ottled  25 bx  3 05 
M arseilles, 100 c a k es  ..6  00 
M arseilles, 108 cks  5c 4 00 
M arseilles, 100 ck  to ll 4 00 
M arseilles, % box to il 2 10 

P ro c to r  & G am ble Co. 
k * nox .................................3 00
Ivory , 6 oz...........................  0o
Ivory , 10 oz..........................75
s t a r  ........................................  85

T ra d esm an  Co.’s Brm.ii 
B lack  H aw k , one box 2 50 
B lack  H aw k , five bxs  2 40 
B lack  H aw k , te n  b x s  2 35

A. B. W risley
Good C hee r ..................... 4 00
Old C o u n try  ................... j  40

Soap P ow ders 
Snow  H l|r, 24s fam ily

size  ........................... j  75
Snow  Boy, 60 5c ......... 2 40
Snow  Boy, 100 5c . . . . 3  76 
Gold D u st, 24 la rg e  . .4  60 
Gold D u st, 100-Sc . .4  00
K irko llne, 24 41b............8 80
P ea rlin e  ......................... g 76
Soapm e ............................. 4 qo

B a u b itt’s  1776 ............... 3 75
R oseine ...............................   gg
A rm o u r’s  ......................... 3 70
W isdom  ............................. 3 gf

Soap C om pounds
Jo h n so n ’s  Finer ............. 5 10
Jo h n so n ’s  X X X  ........... 4 25
R ub-N o-M ore  ................. 3 86
N ine O’clock ................... 3 30

S csu rln g
E noch  M organ ’s  Sons

Sapolio, g ro ss  lo ts  ___ 9 50
Sapolio, h a lf  gro . lo ts  4 85 
Sapolio, s in g le  boxes  2 40
Sapolio, h a n d  ..................2 40
S cou rine  M an u fac tu rin g  Co 
S courine , 50 ca k es  . . . . 1  80 
S courine . 100 ca k es  . . . 3  60

W e Manufacture

P ublic Seating
E xclusively

C H l1 1 * d l£ ^  We furnish churches of all denominations, designing and 
V l l v o  building to harmonize with the general architectural 

scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.
S r h n n k  The fact that we have furnished a large majority of the city 
O V I i U U l S  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

We specialize Lodge. Hall and Assembly seating. 
Our long experience has given us a knowledge of re

quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Lodge Halls

American Seating Company
215 Wabash Ave.

G R A N D  RA PID S

CHICAGO, ILL.

N E W  Y ORK BO STO N PH ILA D ELPH IA

Use Tradesman Coupons
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BUSINESS-WANTS DEPARTMENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than  25 cents. Gash must accompany all orders.

B U SIN ESS C H A N C ES.

For Sale—A n up-to-date outfit of drug  
store fixtures and fountain  com plete. 
G. V an Arkel, M uskegon H eights, Mich.
_______________________________________693

For Sale—A general m erchandise stock  
and fixtures, invoicing $5,000. D oing a  
business of $18,000 a year. In a  hustling  
little  town, surrounded by rich farm ing  
country. Address No. 691, care T rades
man;______________________________ 691

For Sale—80 acres fine farm ing land  
for $3,000 Good buildings, school house 
on farm. Good orchard. Small store
building on farm . Stock invoices $500. 
Cream station  in connection. A ddress
No. 692, care Tradesm an._____________ 692

For Sale—221 acre Illinois farm  w ell 
located, good soil. F air im provem ents. 
Price $125 per acre. "Would tak e a  stock  
of groceries as part pay. W atts Gro
cery Co., Clinton, 111. 697

For Sale—80 acres in Central Indiana. 
Good soil, w ell located. Price $100 per 
acre. W ould take a  stock of dry goods 
as part pay. N agely  Bros., Clinton, 111.

698
For Sale—Drug store, W isconsin, part 

cash; sa les $10,000 year. Address S'haron 
P h a r m a c y .  S h a ro n , W is. 663

W. P. Jones w ants to sell h is grocery, 
building, stock  and fixtures; a  b ig bar
gain to a quick buyer; 52 years in  
business; w ishes to retire. 7807 Broad- 
w ay, Cleveland, Ohio. 654

For Sale—For health  reasons, w ill 
sacrifice w ell located, long estabished  
shoe store. Stq§M^,bout $6,000. A ddress
Childs, M uskegon, Mich._____________687

For Sale—Improved account registers  
at reasonable prices. A ny size. Fire 
protection provided. N o springs, h inges  
or rivets to wear. Guaranteed five years. 
A ddress M axwell F ilin g  S ystem  Co., 47 
Wade Bldg., Cleveland. Ohio. 633

W anted—Interest in good established  
farm  im plem ent business. Indiana or 
Southern M ichigan. L. F. Case, Sharon,
W is._________________________________ 686

For S ale—Drug stock  in W estern  M ich
igan. Trade established over ten  years. 
Address N o. 696, care M ichigan T rades
man;_____________________ ____________ 696

For sa le  or exchange for farm , mod
ern 30 room hotel or room ing house  
building. Cash value $10,000. J. H an -
selmian, Manistee, Mic h .____________695

For Sale—A  stock  !of general m er- 
candise, building and fixtures. Invoice  
about $6,000. Quickly reduced. Good 
reasons for selling. W rite Lock B ox  
No. 14, S ix Lakes, Mich. 694

Owing to ill health, I offer for sa le  my 
general stock inventorying about $1S,U0V. 
Location exceptionally good. W ill sell at  
inventory, discount for cash . A ddress
P. O. B ox 328, Lebanon, Oregon. 688

Wainted—To hear from ow ner w ho has  
good store for sale. N orthw estern B usi- 
ness A gency, Minneapolis. 684

For Rent—Store equipped w ith  Middle- 
by oven. F ine location  opposite post 
office. Or w ill sell oven, used three  
years. J. H anselm an, M anistee, Mich.
_______________________________________676

W ill buy, for spot cash, stock  cloth
ing, shoes or general stock. W ant lo
cation. Address Lock B ox 143, S tation  
D, St. Joseph, Mo. 680

For Sale—A nice clean grocery and  
m eat m arket in town of about 2,000 on 
th e G. R. & I. R. R. Can reduce stock  
to  su it buyer. Call quick or som eone 
else w ill get ahead. A ddress No. 679,
care Tradesm an.________ ____________ 679

For Sale—A stock of hardware, in 
ventory about $5,000. Is located in a 
flourishing Holland settlem ent. A good 
chance to purchase a  w ell-estab lished  
business. Good reasons for selling. A d
dress W m . F . Seyffardt, Trustee, Sag i
naw, Mich. _____678

Mr. M erchant—Clean out your store  
and send your odds and ends to  the  
R eedsburg Auction H ouse. W e w ill buy  
them  for cash  if cheap, or sell them  
for you on com m ission. A lso turn into  
cash very quickly stocks of m erchandise  
anyw here in th e U. S. or Canada by th e  
auction  m ethods. B est serv ice guaran
teed. Speak E nglish  and German. For 
dates and inform ation address The R eeds
burg A uction H ouse, Reedsburg, W is.

675
I m i ta t io n  B a n k  N o te s — T o u r  a d v e r t i s e 

m e n t  n e a t ly  p r in t e d  o n  1,000, $3.50; e x 
p r e s s  p r e p a id .  Q u a n t i t i e s  c h e a p e r .  F e d -  
e r a l  B o o k  C o., W a s h in g to n ,  D . C . 673

F o r  S a le— F i r s t - c l a s s  g r o c e r y  a n d  m e a t  
m a r k e t  in  o n e  o f  t h e  b e s t  to w n s  in  
M ic h ig a n . L e a v in g  o n  a c c o u n t  o f  s ic k 
n e s s . W ill  s e ll  a t  in v e n to r y .  A d d re s s  
B o x  214, Y a le , M ich .__________________672

B u s in e s s  W a n te d —I  a m  lo o k in g  f o r  a  
g o o d  o p e n in g  f o r  c a s h ;  a g e n ts  a n d  s p e c u 
l a to r s  n e e d  n o t  a n s w e r ;  g iv e  fu l l  p a r 
t i c u l a r s  in  f i r s t  l e t t e r .  A d d iress  M. 
T r a d e s m a n ,  B ox 1261, C h e r ry  V a lle y , 111.- 
nois. 478

F o r E x ch an g e—M odem  8 room  house  
w ith  g a rag e . F ir s t- c la s s  rep a ir . Seven 
room  house, n e a t  hom e, b o th  in  F lin t, 
M ich. 160 a c re s  u n im proved  land , 5% 
m iles from  M arion , M ich. N ice  level 
p iece la n d  a n d  w ill m ak e  fine fa rm  w hen  
im proved, y2 m ile from  school an d  on 
public road . W ill ex cange all th e  above 
fo r s to ck  goods o r  im proved  fa rm . A d-
d ress  809 W . 2nd S t., F lin t, M ich.___ 671

F a rm  F o r  E x ch an g e—W ill tra d e  a  n ice 
fa rm  fo r s to ck  of m erch an d ise . D escribe, 
w ith  p a r tic u la rs . P o r te r  P h illip s , M an-
ch e ste r, T enn._______________________ 669

C ity  tw e n ty  th o u san d , h a s  no  d e p a r t
m e n t sto re . Can fu rn ish  b e s t build ing , 
b e s t b u sin ess  block. H . E . D ak in , H a n -
nibal, M o.____________________________ 668

F o r S ale—S to re  bu ild ing  $4,000, s to ck  
g en e ra l m erchand ise , ho te l fu rn ish ed , liv 
e ry  b a rn  stocked . In v e s tm e n t ab o u t 
$10,000. W ill n e t $2,000 to  $3,000, a f te r  
p ay in g  a ll expenses. P a r t  cash , b a lance  
easy  pay m en ts . A ddress  N o. 667, c a re
T ra d esm an ._____________________ 667___

F o r Sale—$4,000 s to c k  g en e ra l m e r
chand ise , co n s is tin g  g roceries , d ry  goods, 
shoes, ru b b e rs  a n d  fu rn ish in g s , lo c a ted  
in  one of liv e lies t to w n s  800 popu la tion , 
C en tra l M ichigan. R ich  fa rm in g  cou n try . 
Good rea so n  fo r  selling . A n excep tio n 
a lly  fine business. W ill se ll a t  in 
ven to ry . A ddress  N o. 666, c a re  T ra d e s 
m an;_________________ ________________ 666

F o r Sale—S tock  of g e n e ra l m erch an d ise  
in  a  th r iv in g  c o u n try  tow n. I  hav e
m ade m oney an d  h a v e  good reaso n  fo r 
selling . A ddress N o. 651, c a re  T ra d e s 
m an.______________  __________ _________651

S tore  equipped w ith  M iddleby oven.
F in e  location  opposite  p o s t office. O r w ill 
sell oven, u sed  th re e  y ea rs . J .  H an se l-
m an , M anistee, M ich.________________ 676__

F o r  Sale—W ell im proved  fa rm  in M ich
igan . W ill consider p a r t  tr a d e  fo r  h a rd 
w are , $3,000 to  $5,000. B ox 136, S aybrook,
Ilk____________________________________662

D ru g  an d  book stock , location  C en 
tra l  M ichigan. Sacrifice sa le  by  reason  
of h ea lth . W rite  Box 75. Y p silan ti. 661

F o r R en t—S tore  26x70. ju s t  com pleted. 
Good location  fo r a n y  business , on M ain 
s tre e t.  F o r  f u r th e r  in fo rm atio n  w rite  
F. A. Soucey, A lm a, M ich. 660

W e offer fo r sale , fa rm s  an d  business 
p ro p e rty  in  n ea rly  a ll coun ties  of M ich
igan  and  also  in  o th e r  s ta te s  of th e  
U nion. W e  buy, sell a n d  exchange  
fa rm s  fo r business  p ro p e rty  a n d  in v ite  
y o u r co rrespondence. J . E . T hom  & Co., 
7 th  F loo r K irb y  Bldg., Saginaw , M ich. 659

C loth ing , d ry  goods, m e n ’s  fu rn ish in g s , 
a n d  shoe s to ck s  b o u g h t fo r ca sh ; m u s t 
be cheap. H . K au fer, 376 B roadw ay , M il
w aukee, W is. 653

F o r  s a le  o r  e x c h a n g e  f o r  s to c k  o f  g e n 
e ra l  m e rc h a n d is e ,  a  237 a c r e  f a r m ,  b la c k  
lo a m  so il, le v e l .  G o o d  b u id in g s .  P r ic e  
$75 p e r  a c re .  H a r r y  T h o m a s m a ,  433 
H o u s e m a n  B ld g ., G ra n d  R a p id s ,  M ic h i
g a n .___________________________ ,_________ 665

F o r  S a le — A 1 d r u g  s to r e  in  t h e  m o s t  
b e a u t i fu l  r e s o r t  to w n  in  N o r th e r n  M ic h i
g a n .  N o  c o m p e t i t io n .  T h e  n e a r e s t  d r u g  
s to r e  t e n  m ile s  a w a y .  A  fin e  p ro p o s i 
t io n  f o r  t h e  r ig h t  p a r ty .  O w n e r  h a s  o t h 
e r  in te r e s t s .  A d d r e s s  H a r v e y  M . A rn d t ,  
I n d ia n  R iv e r ,  M ich . 689

F o r  S a le — A  g e n e ra l  m e r c h a n d is e  b u s i 
n e s s  in  a  g o o d  lo c a lity , d o in g  a  g o o d  
b u s in e s s .  S to c k  w il l  in v o ic e  a b o u t  $2,000. 
B u i ld in g  w ill  b e  so ld  o n  e a s y  p a y m e n ts .  
N o  t r a d e s .  O w n e r  h a s  w e s t e r n  fe v e r .  
W . H . S m ith . W a ll in ,  B e n z ie  C o., M ich .

____ 652
F o r  S a le— A  c le a n  d r u g  s to c k  o f  a b o u t  

$2,500, i n  c o u n tr y  to w n  o f  300. O n ly  s to r e .  
P r o s p e r o u s  c o m m u n i ty ,  d o in g  g o o d  b u s i 
n e s s . G o o d  o p p o r tu n i ty  f o r  a  h u s t l e r  o r  
a  d o c to r .  N o  d o c to r  in  v i lla g e . C h e a p  
r e n t .  W o u ld  se ll  g o o d  re s id e n c e .  A m  
P o s tm a s te r ,  o ffice in  s to r e .  A d d r e s s  D r u g
M an , P a r i s ,  M ich .________ 649

F o r  S a le — A  d e s ir a b le  s to c k  o f  d r y  
g o o d s , g ro c e r ie s ,  sh o e s . L o c a te d  in  to w n  
o f 1,400 p o p u la t io n ,  E a s t e r n  M ic h ig a n . 
I n v e s tm e n t  $6,000. B u s in e s s  g o o d . A d -  
d r e s s  N o . 648, c a re  T r a d e s m a n .  648 

F o r  S a le — E ig h t  ro o m  h o u s e , e le c t r ic  
l ig h te d ,  g o o d  b a r n  a n d  h e n  h o u s e s . A b o u t 
f iv e  a c r e s  p u t  o u t  t o  s m a l l  f r u i t ,  i n 
c lu d in g  1%  a c r e s  o f  s t r a w b e r r i e s .  I n s id e  
c o rp o r a t io n  o f P la in w e l l .  E n q u i r e  M rs . 
C h a s . A . B ro w n , P l a in w e ll, M ic h . 647 

F o r  S a le — C h a i r  a n d  f u r n i tu r e  f a c to ry .  
25 H . P . w a t e r  p o w e r , a ll  k in d s  o f t im b e r ,  
in  to w n  o f 1,500. P r ic e ,  $10,000. T e rm s .  
A d d re s s  S ta y to n  C h a i r  C o., S ta y to n ,  O re 
g o n ._________________________________ 639

F o r  S a le — A  c le a n  $1,500 d r u g  s to c k  in  
a  m in in g  to w n  o f 35o p o p u la t io n . G ood 
s c h o o ls , tw o  r a i l ro a d s .  F in e  f a r m in g  
s e c t io n . D o n ’t  w r i te  u n le s s  y o u  m e a n  
b u s in e s s .  A d d re s s  M a u s  D r u g  S to re ,  P a n -  
a m a ,  O k la .________  637

S a fe s  O p e n e d —W . L . S lo c u m , s a f e  e x 
p e r t  a n d  lo c k s m ith .  97 M o n ro e  A v e ., 
G ra n d  R a p id s .  M ic h . 104

O w n  a n d  o p e ra te  a  f a c to r y  in  y o u r  
h o m e  to w n . L a r g e  P a c if ic  c o a s t  c o n c e rn  
o p e r a t in g  s e v e n  f a c to r i e s  a n d  m a k in g  a  
h ig h - c l a s s  fo o d  p r o d u c t  u s e d  e v e ry  d a y , 
w is h e s  to  e s ta b l is h  f a c to r ie s  in  n o r th e r n  
c i t i e s  o f  o v e r  100,000 p o p u la t io n . T h is  is  
a  l e g i t im a te  o p p o r tu n i ty  f o r  g o o d , c a p a b le  
m e n  w i th  f ro m  $2,000 to  $5,000 a n d  r e f 
e re n c e s .  W e  w ill  c o n s id e r  n o  a p p lic a n t  
u n le s s  h e  i s  w il lin g  to  c o m e  to  S e a tt le ,  
in v e s t ig a t e  a n d  le a r n  o u r  m e th o d s  fo r  
h im s e lf .  A d d re s s  H o y t ’s, S e a tt l e ,  W a s h .

645

I  p a y  c a s h  f o r  s to c k s  o r  p a r t  s to c k s  
o f m e r c h a n d is e .  M u s t  b e  c h e a p .  H . 
K a u f e r .  M ilw a u k e e , W is . . 92

F o r  S a le —S to re  s to c k  a n d  f ix tu re s ,  o r  
s to c k  a n d  f ix tu re s  a n d  r e n t  b u ild in g , in  
a  l iv e  N o r th e a s t e r n  M ic h ig a n  to w n . G ood 
b u s in e s s ,  g o o d  lo c a tio n . G ood  r e a s o n  f o r  
s e ll in g . S to c k  w ill in v e n to r y  $15,000. 
C o u ld  r e d u c e  to  $12,000. A d d re s s  N o . 
685, c a re  T r a d e s m a n . 685

F o r  S a le— S m a ll s to c k  g e n e ra l  m e r 
c h a n d is e ,  lo c a te d  in  l iv e  to w n  S o u th e rn  
M ic h ig a n . G ood  p a y in g  b u s in e s s .  A d 
d r e s s  B o x  293, S u n fie ld , M ich . 656

AUCTI ON E E R S.
Col. W . B . C a r p e n te r ,  P r e s id e n t  M is 

s o u r i  A u c t io n  S ch o o l, 14 th  a n d  G ra n d  
A v e ., K a n s a s  C ity , M o .' c a n  c o n v e r t  y o u r  
s to c k  in to  c a sh .  S e n d  h im  $2 f o r  F a c t .  
F u n  & F ic t io n  f o r  A u c t io n e e r s ,  288 p a g e s ,  
m o ro c c o  b o u n d . 537

F r e e — I n v e s t in g  f o r  p ro f i t  m a g a z in e . 
S e n d  m e  y o u r  n a m e  a n d  I  w il l  m a l l  y o u  
th i s  m a g a z in e  a b s o lu te ly  f re e .  B e fo re  
y o u  in v e s t  a  d o l la r  a n y w h e r e ,  g e t  t h i s  
m a g a z in e .  I t  is  w o r th  $10 a  c o p y  to  a n y  
m a n  w h o  i n te n d s  to  in v e s t  $5 o r  m o re  
p e r  m o n th .  T e lls  y o u  h o w  $1,000 c a n  
g ro w  to  $22,000— h o w  to  ju d g e  d i f f e re n t  
c la s s e s  o f  i n v e s tm e n ts ,  t h e  r e a l  e a r n in g  
p o w e r  o f  y o u r  m o n ey . T h is  m a g a z in e  
s ix  m o n th s  f r e e  i f  y o u  w r i te  to -d a y .  H . 
L . B a r b e r ,  P u b l is h e r ,  433-28, W . J a c k s o n  
B lv d ., C h ic a go. 515

M e rc h a n d is e  sa le  co nduc to rs .. A. E. 
G re e n e  C o., 135 G ra n d  R iv e r  Ave.,
D e tro i t .  A d v e r t i s in g  f u rn i s h e d  f re e .
W r i t e  f s r  d a te ,  t e r m s ,  e tc .  549

W ill  p a y  c a s h  f o r  s to c k  o f  s h o e s  a n a  
ru b b e r s .  A d d r e s s  M . J .  O ., c a r e  T r a d e s 
m a n . 221

A u c t io n e e r s —W e  h a v e  b e e n  c lo s in g  o u t  
m e r c h a n d is e  s to c k s  f o r  y e a r s  a ll  o v e r  t h is  
c o u n tr y .  I f  y o u  w is h  t o  r e d u c e  o r  c lo se  
o u t ,  w r i te  f o r  a d a te  to  m e n  w h o  k n o w  
h o w . A d d re s s  F e r r y  & C a u k in , 440 S o u th  
D e a rb o r n  S t .,  C h ic a go. 111. 134

H E L P  W A N TED .
W a n te d — C le rk  f o r  g e n e ra l  s to r e .  M u st 

b e  s o b e r  a n d  I n d u s t r io u s  a n d  h a v e  so m e  
p r e v io u s  e x p e r ie n c e . R e f e re n c e s  re q u ire d . 
A d d re s s  S to re ,  c a r e  T r a d e s m a n .  242

I b r in g  b u y e r s  a n d  s e l le r s  t o g e t h e r  
W r i te  m e  if  y o u  w a n t  to  b u y , s e ll  o r  
e x c h a n g e  a n y  k in d  o f  b u s in e s s  o r  r e a l  
e s t a t e  a n y w h e re .  E s ta b l i s h e d  1881. 
F r a n k  P . C le v e la n d , 1261 A d a m s  E x p r e s s  
B ld g .. C h ic a g o . I llin o is . 357

S a le s m a n  W a n te d  —  E s p e c ia l ly  th o s e
m a k in g  s m a l l  to w n s , to  h a n d le  s p e c ia l ty  
a s  a  s id e  lin e , o n  c o m m iss io n  b a s is ,  f o r  
v a r io u s  t e r r i t o r i e s  th r o u g h o u t  U n i te d  
S ta te s .  W r i t e  t o - d a y  to  N a t io n a l  D is 
p la y  S ta n d ,  S t. J o h n s ,  M ich .________ 690

W a n t  a d s .  c o n tin u e d  on  n e x t  p ag e .

You have had calls for

KIND SAPOLIO
If you filled them, all’s  well; if you 
didn’t, your rival got the order, and 
may get the customer’s entire trade.
HAND SAPOLIO it a special toilet soap—superior to any other in countless ways—delicate 

enough for the baby’s skin, and capable of removing any stain.
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per
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Meeting of Michigan Retail Hard
ware Association.

G ratifying progress has been m ade 
in carry ing  out the plans for the big 
convention of th e  M ichigan Retail 
H ardw are A ssociation to  m eet in D e
tro it on February  11, 12 and 13. The 
business program m e prom ises to  be 
m ore in teresting  than  those arranged 
for any previous convention for in 
addition to  having the tw o leading 
officers of the N ational association 
present, viz., P residen t L. C. A bbott, 
of M arshalltow n, Iow a, and F irst 
V ice-President Chas. A. Ireland, of 
Ionia, some exceptionally  interesting  
speakers have been secured to talk  on 
practical subjects of vital in terest to 
every retail hardw are man.

The first session of the convention 
will be in St. A ndrew s Hall. Congress 
street, ju st east of Brush, and will be 
an open m eeting at which m anufac
turers, w holesalers and traveling men 
will be cordially invited to be present.

On T uesday evening there will be 
a theater party, the delegates having 
their choice betw een tickets for the 
Tem ple, w here there will be a good 
vaudeville programme and the Lyceum, 
w here T hurston , the m agician, will 
be the attraction .

O n W ednesday t here will be a 
m orn ing  and evening session in the 
ord inary  at the H otel Cadillac, the 
evening m eeting being devoted en
tire ly  to the Q uestion Box. T his 
feature will be in charge of N ational 
experience in convention w ork  is a 
Presiden t A bbott, w hose extensive 
guaran tee  th a t a full expression from  
the m em bership will be -brought out 
on the various questions th a t come 
up for consideration.

O n Tuesday m orning the exhibits 
will be open in the L igh t Guard A r
m ory and again on W ednesday and 
T hursday  afternoons. O n W ednes
day n ight the exhibits will be open 
to  the public upon invitations ex tend
ed by the D etro it re tail hardw are 
men.

T hursday  m orning the last business 
session will be held a t the H otel Cad
illac and T hursday  n ight the dele
gates will participate in the annual 
ball given by the D etro it R etail H ard 
w are D ealers-' Association.

A large num ber of exhibitors have 
already con tracted  fo r booth space 
a t the A rm ory bu t there are still some 
very desirable locations available 
full inform ation in regard  to  which 
will be prom ptly  furnished upon re
quest by Mr. O. J. D arling, exhibit 
secretary , 372 K irby avenue W est, 
D etroit.

A B uyers’ C ontest is to be conduct
ed and the m em ber who purchases 
goods from  the largest num ber of 
exhibitors will receive a handsom e 
traveling  bag.

All m em bers w ho place orders with 
ten o r m ore exhibitors will receive 
a “ Valuable P aper W alle t” m ade of 
brow n baby alligato r lea ther with 
strap  and buckle and contain ing  the 
m em ber’s nam e stam ped in gold. 
T hese w allets will be appreciated by 
any business man. T hey contain a 
num ber of sections large enough to 
hold papers as big as an insurance 
policy, each section being classified 
so th a t its ow ner can tu rn  readily  to

his contracts, notes, deeds, insurance 
papers and o th er sim ilar m atters at 
a m om ents notice.

All m em bers w ho place orders 
w ith th ree o r m ore exhibitors will 
receive a “Valuable P aper W alle t” 
m ade of seal grain leather.

A souvenir program m e and Y ear 
Book is being prepared  and will be 
nailed to  every hardw are m an m the 

State, ten days prio r to  the conven
tion.

T he A ssociation has enjoyed a 
healthy grow th in m em bership dur
ing the past year and the officers 
and com m ittee m em bers are confi
dent th a t the convention in D etro it 
will prove to be the largest in a tten d 
ance and the m ost in teresting  ever 
held by any sim ilar association any
where.

Official Call fo r the F lin t C onven
tion.

W est Branch, Jan. 14—On February 
25, 26 and 27, the fifteenth annual con
vention of our Association will be held 
in the city of Flint and an urgent in
vitation is hereby extended to each local 
association and to the individual mem- 
ers and also to all merchants who are 
not members to be well represented at 
that time.

This is the first time that our con
vention has met in the city of Flint and 
the merchants of that city are preparing 
to make the occasion one which will 
long be remembered by the delegates.

In arranging the programme first 
consideration has been given to the im
portant work that lays before the As
sociation.

I t is admitted that never has there 
been a greater need for organization 
work among retail merchants than at 
the present time and if the individual 
retail grocer and general merchant is 
to continue to be a factor in the com
munity he must join with the others in 
this line of business to overcome unjust 
trade practices. He can not longer ex
pect the best results in a business way 
from depending entirely upon his own 
resources.

At the Flint convention, in addition 
to the discussions which will be par
ticipated in by the delegates, there will 
be addresses by prominent speakers and 
we have been assurd by Governor Ferris 
that he will honor us by being present.

Every minute of the three days will 
be pleasantly and profitably spent by 
those who participate and the fact that 
Fred Mason has promised to be with us 
this year will of itself be a sufficient in
ducement to insure a very large at
tendance.

The per capita tax of local associa
tions will be payable at the time of the 
convention, as well as the dues from in
dividual members who are located in 
cities where there is no association.

The State Secretary is anxious to 
hear from all those who contemplate a t
tending the convention and, consequent
ly, as soon as delegates are appointed, 
their names should be forwarded to the 
Secretary and hotel arrangements 
should be made through the Committee 
on Transportation and Hotels at Flint, 
of which Chas. W. Grobe is chairman.

A. C. Neilson, President.

T he w eakest m en are  obstinate, 
a rb itrary  and self-centered.

THE MORE THE BETTER.
The Chicago to  M ackinaw boule

vard for autom obile tou ris ts is w orthy  
encouragem ent by all possible routes 
and as m any of them  as possible. The 
original proposition  was to  have the 
rou te  by way of South Bend, D owa- 
giac, and K alam azoo to G rand Rapids, 
and thence north , closely follow ing the 
line of G. R. & I. to  T raverse  City 
and thence to Charlevoix and Petos- 
key to  Mackinaw. W hen the p rom ot
ers of this route m et in this city last 
week a strong  delegation from  
around Greenville appeared w ith the 
earnest desire tha t the route sw ing 
eastw ard from  R ockford to G reen
ville, and thence north  to  h it the 
s tra igh t route again at Cadillac. T h is 
proposition could not be en tertained 
and the G reenville delegation seced
ed to  organize an association of their 
own to  carry  th rough  their p lan  any 
way. A day or tw o la te r ano ther 
m eeting was held a t M uskegon to 
prom ote the building of a Chicago to 
M ackinaw boulevard to  h it all the 
lake shore tow ns from  B enton H a r
bor north  to  T raverse City. T his 
m eeting w as enthusiastic and, w ith 
all the local in terests at work, there  
is good prospects th a t th is rou te  will 
be m ade practical fo r autom obile 
tou ris ts the com ing season.

The advocates of the different 
routes should no t w aste tim e nor ener
gy in lam enting  th a t there  axe o thers 
in the field. O n the con trary , tha t 
there  are rival rou tes should be an 
encouragem ent to all of them  and an 
incentive to harder and b e tte r work. 
I t  should be taken as an evidence of 
an aw akening in terest in good roads 
and in good roads th a t go som ew here. 
Ther^ can be no conflict betw een the 
different routes because each will 
have to depend upon local activities 
and contributions, but there  can be 
friendly rivalry  as to  which shall have 
the m ost a ttrac tive  and the best kept 
drive, and there can be a generous 
exchange of encouragem ent and co
operation. W hen  we have one, tw o 
or th ree  rou tes from  Chicago to  
M ackinaw, le t us have o thers from  
M ackinaw to  Saginaw, from  Grand 
Rapids to  Saginaw  and to D etro it and 
to  as m any o ther poin ts in the State 
as possible. T he m ore good roads 
we have the m ore our own people 
will tou r the S ta te  and the m ore 
tou ris ts from  o th er sta tes will come 
to  M ichigan, and th is will be helpful 
to everybody.

Bad Outlook for the Creditors.
T he J. J. Van Zoeren Co., which has 

conducted the dry  goods and clo th 
ing business at 1404 Plainfield avenue 
for several years, has filed a voluntary  
petition in bankruptcy. J. J. Van 
Zoeren and A lbert Van Zoeren com 
prise the com pany. T he action is 
b rought th rough  A tto rney  C. G. T u r
ner, who rep resen ts the alleged bank
rupt concern. A ccording to  th e  sched
ule the debts of the com pany aggre
gate $25,314 and the assets am ount 
to about $9,000, of which $6,000 is 
represen ted  in the stock, $2,000 in fix
tures and $1,000 in accounts. A m ong 
the local cred ito rs and the am ounts 
due them  are: G rand R apids D ry 
Goods Co., $3,038; W illiam  Connor,]

$2,630; N. K oning, $2,756; M rs. J. J. 
Van Zoeren, $3,715. Several banks 
having am ounts due from  $125 to  $750 
are am ong the list. T hese are : K ent 
State, M ichigan Exchange, City T ru st 
and Savings, H olland F irs t State, 
Grand Rapids Savings and the Zeeland 
bank. T here  are about seventy-five 
creditors in the list.

Appointed on the State Board of 
Pharmacy.

M uskegon, Jan . 14 — Charles S. 
Koon, w ho has been appointed to 
serve on the S tate  B oard of P harm acy 
by G overnor Ferris, had the indorse
m ent of practically  all the prom inent 
D em ocrats in th is country, a lthough 
he has never been identified w ith that 
party . H e voted fo r F erris  eight 
years ago, but until the recent election 
was always identified with the R epub
lican party . L ast fall he voted the 
P rogressive N ational and sta te  ticket.

Mr. Koon is a capable and success
ful pharm acist and will m ake a valu
able m em ber of the Board of P h a r
macy.

xne lias and the Are.
I ’d  r a t h e r  b e  a  C o u ld  B e  
I f  I  c o u ld  n o t  b e  a n  A re ;
F o r  a  C o u ld  B e  is  a  M ay B e 
W ith  a  c h a n c e  o f  to u c h in g  p a r  
I d  r a t h e r  b e  a  H a s  B e e n ,
T h a n  a  M ig h t  H a v e  B e e n , b y  f a r  
F o r  a  M ig h t  H a v e  B e e n  h a s  n e v e r  b e e n ;  
B u t  a  H a s  w a s  o n c e  a n  A re .

—G. W . K elly.

I t  natu rally  affords the T radesm an 
much pleasure to be able to  m ake 
the first official announcem ent re 
gard ing  the construction  of the  Grand 
R apids & N orthw estern  Railway, 
which is to  run  from  G rand Rapids 
to L udington. T h is road will prove 
to be a m ost im portan t facto r in the 
grow th  and developm ent of the jo b 
bing trade of th is m arket. I t  will 
not only pu t Grand R apids in direct 
com m unication w ith Ludington, which 
is one of the best cities in M ichigan, 
but it will give her m ore direct com 
m unication w ith F rem o n t and H es
peria and also result in the establish
m ent of new tow ns along  the line, 
which will, necessarily , draw  their 
supplies very largely from  th is m ar
ket.

B attle Creek—T he new .machine 
capable of w rapping and ty ing  2,000 
loaves of bread an hour, m ade by the 
Seator M nufacturing Co., will be plac
ed on the m arket about M arch 1.

E scanaba—T he Republic Cedar Co. 
has engaged in busines w ith an au
thorized capital stock of $30,000, all 
of which has been subscribed and paid 
in in cash.

B U SIN ESS CH A N C ES.
TO  EX C H A N G E FOR A STO CK  O F 

GOODS.
160 ac re s  heavy  v irg in  tim b e r  close to  

ra ilro ad  in W isconsin . W ill c u t 1,400,000 
fee t of m aple, b irch , hem lock, ash , elm , 
bassw ood, etc . Good fa rm in g  land, level, 
no w as te . T h is  is a  f irs t-c la s s  in v e s t
m en t fo r  som eone w ho  w ishes  to  re t ire  
from  business , a s  It w ill su re ly  double 
in value in th e  n e x t te n  y e a rs . P rice  
$5 p er ac re . In cu m b ran ce  $2,500. Don’t  
w r ite  un less you| a re  w illing  to  give 
value  fo r  value. A ddress No. 700, c a re
[T radesm an ._______ 700

F o r Sale o r  E x c h an g e—Jew e lry  an d  
:b a z a a r  stock . A lso b ric k  build ing . A d
d r e s s  W . A. B u rling , A dm ., M uir, M ich.

___________________ 702
F o r  Sale—S to re  bu ild ing  a n d  a  g en e ra l 

m erch an d ise  stock . In a  good locality . 
A ddress R  E . A nslow , R . F . D. N o. 8, 
Ion ia , M ich. , 701

F o r  Sale—A  good p ay in g  ca n d y  fa*> 
to ry  in  th e  b e s t c ity  in  M icigan. W e 

» h av e  good rea so n s  fo r  selling . A ddress  
eM asco tt, c a re  T ra d esm an . 699



This is One of Our Ni Chrome Shoes

It’s printed black but its color is brown. It’s  a firm, plumb, 
soft, pliable leather. A combination of good style and hard service. 
Retails at a price within every man’s reach with a satisfying profit 
to you. Made also 8. 12 and 15 inches high.

On request we will mail you a sample of this leather and you 
can feel how good it is.

Rindge, Kalmbach, Logie & Go., Ltd 
Grand Rapids, Mich.

The One Universal 
Cereal Food

The one universal staple “breakfast food” 
that has survived the ups and downs of public 
fancy and is eaten in every city  and hamlet in 
the United States and Canada is

Shredded Wheat Biscuit
The plans for increasing the consumer 

demand in 1912 are more extensive and far- 
reaching than ever. Are you ready to help us 
supply this increased demand?

Shredded W heat is now  packed in  neat, 
substantial w ooden  cases. T h e  th rifty  g rocer 
w ill sell the '.em pty cases fo r 10 o r  15c each, 
the reby  adding  to  his profits.

The Shredded Wheat Company
Niagara Falls, N . Y.

Women are usually hard to please, but GOLD DUST never .

Il

fails to satisfy. Shining pots and pans make the housewife happy-

hearted and she returns to yo u r  store for m ore  GOLD DUST. Pleased

customers and extra profits go hand in hand.
- '• *

“ Recommend GOLD DUST— Every sale means another”

B p i
M
¡ 8
I Sm i
¡ I NH

Let the Gold D u st Tw ins do your worK

TUB N KIAIRBANK COMPANY
C H IC A G O



First
Among First Quality Rubbers

Brand

First in style, First in fit,
First in service.

Your rush orders during the sizing 
season will have special 

attention

L et the  
O ther  
F ello w  
Experim ent

T w enty  years’ experience 
in building Computing Scales, 

is a service th a t is handed you when you buy a 
D ayton Money weight Scale. There’s as m uch dif
ference in D ayton Scales and “The O ther Kind,” as 
there is between a Swiss W atch and a “Dollar 
W atch.”

Buy a Scale with a System 
Buy a Scale with a Record of Good Service 

Buy a Scale with a Ten Year Guarantee 
Buy Dayton Computing Scales

Hirth-Krause Co.
Grand Rapids, M ich.

M oneyw eight Scale Com pany
165 North State Street Chicago, Illinois

Have you had our booklet of Store System s. "The Bigness of Little 
Things?” It's free, ask for it.

There’s only one RIGHT way for a grocer to handle oil and that is with a

BOWSER SAFE SELF-MEASURING OIL TA N K
The BOWSER way is right because it is CLEAN and PROFITABLE. The old oil tank splashes oil on customers— you lose their trade; it lets 

oil drip away and you lose your profits. You get oil on your hands from the measure and funnel and it taints sensative foods. The BOWSER gauge does 
away with measure and funnel but shows you just how much oil to charge for when filling odd measures. It shows how much oil is left in your tank. The 
BOWSER automatic stop prevents dripping. Write for our F R E E  catalogue and learn the advantages of the BOWSER outfit. Don't delay because you 
lose money every day you are without it.

S. F. BOWSER & CO., Inc.
Home Plant and General Offices, Box 2089, Ft. W ayne, Ind.

Branches: Atlanta, 260 Peachtree St. Chicago, 249 Fisher Bldg. Dallas, 248 Lane St. Denver, 989 G. & E. Bldg. Minneapolis, 1143 Hennepin Ave. 
New York, 89 Church St. St. Louis, 1180 Olive St. San Francisco, 651 Howard St. Toronto, Box A C T

P aten tees  and  m an u fac tu rers  o f  s tandard , self-m easuring , hand  and  pow er d riv en  pum ps, large a nd  sm all tan k s , gasoline and  oil s torage sy stem s, self-reg istering  pipe line  m easures, oil 
f iltra tion  and  c ircu lating  sy stem s, d ry  clean ing  sy stem s, etc.
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