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Cwo Sinners

There was a man, it was said one time,
Who went astray in his youthful prime.
Can the brain keep cool and the heart keep quiet, 
When the blood is a river that’s running riot?
And boys will be boys, the old folks say,
And the man is the better who’s had his day.

The sinner reformed, and the preacher told 
Of the prodigal son who came back to the fold. 
And the Christian people threw open the door 
With a warmer welcome than ever before.
Wealth and honor were his to command,
And a spotless woman gave him her hand.

The world strewed their pathway with blossoms abloom, 

Crying “God bless lady and God bless groom."

There was a maiden who went astray 
In the golden dawn of her life’s young day.
She had more passion and heart than head,
And she followed fondly where fond love led.
And love unchecked is a dangerous guide 
To wander at will by a fair girl’s side.

The woman repented and turned from sin,
But no door opened to let her in.
The preacher prayed that she might be forgiven, 
But told her to look for mercy—in heaven.
For this is the law of the earth, we know,
That the woman is stoned, while the man may go.

A brave man wedded her after all,

But the world said, frowning, "We shall not call."

Ella Wheeler Wilcox.

Cbe Cite ttlortb Cluing

r  1 ''HERE is a life that is worth living 
now as it was worth living in the 

former days, and that is the honest life, 
the useful life, the unselfish life, cleansed 
by devotion to an ideal. There is a battle 
that is worth fighting now as it was 
worth fighting then, and that is the bat
tle for justice and equality; to make our 
city and our state free in fact as well as 
in name; to break the rings that strangle 
real liberty and to keep them broken; to 
cleanse, so far as in our power lies, the 
fountain of our national life from political, 
commercial and s o c i a l  corruption; to 
teach our sons and daughters, by precept 
and example, the honor of serving such a 
country as America—that is work worthy 
of the finest manhood and womanhood. 
The well-born are those who are born to 
do that work; the well-bred are those who 
are bred to be proud of that work; the 
well-educated are those who see deepest 
into the meaning and the necessity of 
that work. Nor shall their labor be for 
naught, nor the reward of their sacrifice 
fail them; for high in the firmament of 
human destiny are set the stars of faith in 
mankind, and unselfish courage and loy
alty to the ideal.

Henry Van Dyke.
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T H E  R IG H T  S T A N D P O IN T
T he progressive m an naturally  en

joys hard  work, especially such work 
as calls for resource, initiative and 
skill. l i e  regards his w ork as a 
school in which every new experience 
is an interesting  and helpful lesson, 
l ie  is eager to take new responsibil
ities, eager to do any piece of unfa
m iliar w ork and eager to do m ore 
and m ore skillfully the w ork he a l
ready know s well.

T he unprogressive m an— poor fel
low—-oftin has ju st as much natural 
ability as the other, but lie has a 
w r o n g  idea about work. Som etim es 
lie w orks hard in the w rong direction 
because he thinks it is the righ t one. 
More o f t e n  his failure to get ahead 
is due to the fact th a t he does not 
bring all his pow ers and enthusiasm  
to bear upon the w ork in hand. H is 
whole heart is not in his task. The 
unprogressive man does not consider 
his w ork a school, but vaguely im 
agines that it is a so rt of punishm ent 
to  be avoided if possible. I t m atters 
not to  him  th a t the w orld needs to 
have the work done—he th inks only 
of his own im m ediate com fort, and in 
so doing loses the great rew ard which 
the world pays to its real helpers1— 
the joy  of a useful life.

If you know an unprogressive man 
—one who shirks because he thinks 
he gains ease and who w orks only 
from  necessity— help him to see 
these two opposite standpoints. One 
clear glim pse of the true relations be
tween him and his work will som e
tim es inspire a m an—and give to the 
w orld ano ther progressive w orker.

B E H IN D  IT  ALL.
A vast industrial plant, opening most 

hospitably its doors from stable to 
auditorium ; boasting of the sanitary 
conditions and the pure ingredients 
used in its food products; its kindness 
to employes; its help in their uplift, 
financially, physically, mentally and 
morally; its walls emblazoned with mot
toes pure in thought and elevating in 
purpose; its instruction in art and gener
al culture—and yet back of all this the 
fact leaks out, not through any omis

sion or commission of the attentive 
guide, that there are preservatives used 
in the pure foods! The great industrial 
illusion is dispelled. Things are not 
what they seem ; and we fall to won
dering how many of the employes 
know about this. Of course, a few of 
them must know. And what must they 
think of it all !

A new principal comes into a flour
ishing high school, seemingly well equip
ped tor the work. By and by there are 
mutterings of “hypocrite” from those 
who should be just emerging into true 
manhood. Their keen eyes detect in the 
passings from dullness to extreme ex
citement, in the irritable temper, the 
symptoms of which they have read, 
that he is a victim of the oriental drug; 
that he is legally debarred from the po
sition of teacher within their state is 
discussed sub rosa and at last openly. 
”\ \  hat is a little hard cider in compar
ison with this?” they declare. And thus
the public high school becomes a breed-
er (if intempérant:e, rather than culture;
f< >r how can sue■h a man at the■ head
helpi but pull d. >\vn character, ■princi-
pies and method:; !

There may be a sisrelefon in every
closet; but no mie ha s a right to. place
< »ne there by bis own misdeeds; chcrish
and protect it ; pose for what lie is
n< >t. Examples .of this sort an? the
m< >st harmful ol: all. Sincerity is the
pen«et rating light vv hi eh Soni] (li:ieb.se>
the vilencss of iiretension. Both child
and adult event ually look behind the
scenes for their i•cal estimate of reality.

T H E  M O R A L F O U N D A T IO N .
Every am bitious w orker keenly de

sires to find w hat is com m only called 
"the secret of success ” Many w riters 
have endeavored to assist in finding 
it and much good has been accom 
plished by their efforts. Each man, 
according to his experience and pur
poses. sees the question from a dif
ferent viewpoint; but however varied 
may be the views and the m anner of 
expressing  them , all men arc p racti
cally agreed on the indispensable value 
oi m oral qualities. T he very streng th  
ot the mind lies in pureness of heart. 
Judgm ent is a perception of the true 
relations of things, energy is horn of 
purpose, accuracy is the love of per
fection and sincerity—the corner stone 
of every w orthy structu re—is quarried 
only from the depths of the tru ly  hon
est heart.

Any so-called “secret of success” 
which ignores the m oral foundation is 
e ither superficial or unsafe. C lever
ness w ithout m orality deceives m ost 
the persons who practice it. To have 
the le tte r  w ithout the spirit makes 
m achines of m en; and to have any 
spirit less than the best is to  miss 
som ething in the m easure of success. 
Crafty policies are no t wisdom, but 
are ig n o ran t substiu tes for sound

morals. N othing .can eve r take tb
place of those gre•at funclamentai s-
honesty. sincerity a n d a pure mi n !
T he real secret of SllCC m ust eve
be, “T hink right, do rig ht.

T U R N IN G  P O IN T S .
Courtesy, kindness and thoughtfu l

ness alw ays have their rew ard. H is
tory  is full of incident's which show 
upon w hat little  tilings careers have 
tu rn 'd . And where one such incident 
is known there are thousands that are 
unknown. A man is im pressed by a 
lad’s polished shoes, makes enquiries 
which lead to his em ploym ent, and 
the b o y  becom es a captain of indus-
try A checrf til smile win s a friend.
w ho introduce:' Uii to a hire le ot help-
fui men and vvomen vvli ose ideiis raise
our• standard? an r1 influence: oil r lives.
Ev.en the simpdes t lin i e aci13 of cour-
tes;v and kindne- s ha ee !>«:en known
to open broad eh anneh5 f o r good.

i'he reverse is also true A m an
]oi-t a valuable 1h isinc■s? [)nrt nership
bee ause be in a de an link iml rem ark
ai.irun another on the day the papers
we;re to  have 1> e e iii signed. \V c never
km nv w hat frit •nd ships and opr>ortuni-
tie? ! t. I US 1because, of un-
fav oral dp implires si ons maide by the
1H‘1:leet of the ut tie anhen it:ics of life.

\Ye travel a ro ad tb at branid ies in
ma ny directions. O ne car eless turn-
In g■ may affect OUIr en tiire jo urmev. On-
ly by making -uril*. that we are taking
the right dirge n at c‘very■ po int can
we hope to rt ;tell the 1.est t bat is pos-

le to us. Bhit if eac•ii n.. i r p t >se rind
act expresses til.e big host st;in dards
we know, any lie*n r m nv heco m:- the
eat evvav to a lai*ger ifield of oppor
tn.rities.

D O  M O R E.
T he man who makes the Host p rog

ress is the m an who does m ore than  he 
is told. Some men think they h a \e  
done their full duty when they perform  
certain routine work. They consider 
that they are being paid fifteen 
dollars a week for fifteen dollars' 
w orth of w ork—and they m easure out 
the correct am ount with as much care 
as the g rocer m easures out rice, ¡tut
ting  in and taking out a few grains 
until ihc scales balance.

But the progressive man goes about 
his w ork with the spirit of the a th 
lete. The satisfaction of accom plish
ing a feat—the know ledge that with 
each trial m ore skill is developed—- 
form s one of the best incentives to 
good work. The ath lete  does not 
confine his practice to a certain num 
ber of runs and jum ps, but keeps at 
it until he has achieved some g reater 
degree of skill than  he ever had be
fore. lie  delights in a ttem pting  hard
er and harder feats because it means 
m ore and m ore skill.

Thus does the truly progressive man

love ms work. He does not consider 
that fee is working m erely for his ^al
ary, nor for Ins em ployers, but for 
him self——for the developm ent of his 
individual capacity and skill. lie  
delves into things not required of him, 
because he w ants to gain pow er to do 
m ore—becam e that is the norm al im 
petus r,i a progressive mind.

studied and tollnwed l>v a good many

nd and made more m oney in some 
otln-r line. I'liose who think that 
they can achieve renow n and wealth 
at the bar w ithout just as much ab il
ity and iti>i as much hard w ork as 
would he required in any o ther ca ll
ing make a great m istake. It is wise

look at it from all points and all side? 
to see what prizes it offer-. That 
there are a great many law yers who 
do not make what can he called a 
go. el living is unquestionable true, 
a fact which i- brought out with some 
em phasis by a recent article in Ga«e 
and Comment, a law publication, 
which show - th a t 10 per cent, of the 
law yers institu te and try  i)0 per cent, 
of the case- and naturally divide t*o 
per cent of the fees. T hat leaves the 
o thers !)(> per cent, of lawyers to get 
along  as well as thee can o n  the re
m aining 10 per cent of the pay. To 
lie sure there are a good many so- 
called office Lawyers who do not try  
many cases and do not go often to 
court and make a specialty of busi
ness that is not litigated, but even 
with a liberal allowance for that, if 
the Case and Com m ent figures are 
correct, the profession does not hold 
out very glittering , glow ing prospects 
to the average young man, unless he 
has a special fondness and fitness.

A man m athem atically inclined has 
figured up that at the last session of 
Congress tH.qon.TOo w ords were uttcr-

that is all it am ounted to in most 
ea.-e-. in tact nothing very substantial 
was accomplished. All t h i s  talk was 
taken down by expert stenographers 
and then rendered im m ortal by being 
put into the Congressional Record, 
several volum es of which were re
quired for this session. T here  will be 
interm inable talk betw een now and 
March 4, but thank goodness, it m ust 
be stopped for a few m inutes at that 
time, although, of course, there will 
then be a new lot of talkers, fresh and 
willing to be heard. If only the m em 
bers of C ongress would do m ore and 
say less, everybody would be pleased.

T he fun you pay for is fun to the 
man you pay it to.
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CLOVERLAND.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, Feb. 17— Clint C. Col
lins, w ho for m any years has carried 
the grip for the N ational Biscuit Co., 
has decided to re tire  from  the road 
and to take up the autom obile busi
ness at the Soo. Clint, is one of 
C loverland’s m ost successful sales
men. H e has a delightful personality  
and all the boys on the road are his 
friends. W e will all m iss him and he 
has our best wishes in the new under
taking. H e has been succeeded on 
the road by Charles H aase, of Esca- 
naba, who has previously represented 
the Cudahy Packing Co. T he N ation
al Biscuit Co. has been fo rtunate  in 
securing the services of Charlie to 
take C lint’s place. Success to you, 
Charlie!

W e are very glad to announce th a t 
E. A. M arrio tt, landlord of the Park 
H otel, a t the Soo has at last yielded 
to the long and loud appeals of the 
travelers, but not until m any w ere 
t h ; im precations, perora tions and u l
tim atum s hurled down on his poor 
bald head. A ll’s well, however, that 
ends well.

W e regre t, however, to repo rt that 
I.. M allette, landlord of the Ossaw ina- 
niakee. at M anistique. is still obdu
rate. Come across, Louie. D on’t fo r
ever rem ain a back num ber. You run 
a darn good hotel in every o ther re 
spect.

L. E. Green, form erly with the 
H ard  general store, at T ro u t Creek, 
has accepted a position as assistant 
book-keeper for the D iorite S tore Co., 
at D iorite. Mr. Green will move his 
fam ily to D iorite as soon as he can 
procure a suitable house.

It is with genuine reg re t that we 
chronicle a sad accident to A ttorney 
John  Cummiskey, a t Escanaba, w here
by he loses his left hand. It seems 
that as he entered his office he saw 
a mouse runn ing  tow ard the clothes 
closet. He kicked at the m ouse, but 
in doing so dislodged a 38/55 rifle 
th a t was stand ing  in a case in a cor
ner. T he rifle fell forw ard and Mr. 
Cummiskey reached out to grasp the 
gun. In  some m anner the trigger was 
released at th a t instan t and the soft 
nosed bullet was sent crashing into 
his w rist. T he bullet appeared to v ir
tually explode on strik ing  the bones. 
Medical aid was instantly  called and 
no th ing  was left undone to relieve 
his suffering, and, if possible, to save 
the hand, bu t he had to  yield to the 
inevitable and the hand had to be 
am putated. H e has the entire sym 
pathy of many thousands of friends 
in Cloverland who wish for his 
speedy recovery. At p resen t w riting, 
his condition is quite favorable.

A. E. A rcham beau is now com 
fortably  located in his new store in 
the new  Bacon block on South F ron t 
street. T his store is one of the 
m ost up-to-date stores in the State. 
I t  ha:- all the la test equipm ent, the 
fixtures being all q uarter sawed oak. 
T he walls are decorated in a cream 
color, which not only m akes the store 
very light, but lends a very pleasing 
effect as you enter. T o  the righ t of 
the entrance is a reception room , a r

tistically finished. T he hat and cap 
cabinet? hold each 1,800 Iiats and caps 
respectively. T he clothing cabinets 
nave a capacity of over 1,000 suits 
The store is beautifully arranged and 
is, indeed, a tribu te  to the taste  and 
enterprise of the p rop rie to r and it 
adds one m ore to  M arquette’s m ore 
prom inent and staple business en ter
prises. T he T radesm an’s correspond
en t congratu lates Mr. A rcham beau 
on this his la test step tow ard the 
fron t and w ishes him a b righ t and 
prosperous future.

The new village of Tula, in G oge
bic county, a few m iles from  the O n
tonagon county line, is a trac ting  
much atten tion  at present and is a 
good illustration  of the w onderful 
prospects which aw ait the se ttle r in 
th is favored Cloverland of ours. T h is 
village came into existence by the 
organization of the T ula Lum ber Co. 
The sawmill has a  capacity of 40,000 
feet a day. The com pany has a first- 
class general store and has about 
com pleted a fine steam  heated and 
electric lighted hotel, which will be 
m odern in every way. Several new 
residences are to be built early  in 
the com ing season, so th a t the men 
em ployed in the operation  can live 
in com fort with their families. T he 
com pany is at present em ploying 
about 125 men and is p reparing  to 
house m any m ore when the building 
season opens. T he general m anager 
is A. J. DeVries. J. D. Foster, a son 
of the president of the com pany, is 
at the head of the  clerical depart
ment. T he com pany is p lanning to 
organize a land celling departm ent 
and to  encourage, by easy term s of 
paym ent and in o ther ways, the busi
ness of farm ing, as the soil in th a t 
vicinity is unequalled for farm ing pu r
poses. Ju s t w atch C loverland grow!

A fter a year of patient w ork and 
w aiting, we are m ore than  pleased to 
announce th a t the D., S. S. & A. R ail
way gran ted  us the principal and m ost 
im portant request of the  five th a t we, 
as a local com m ittee of U. P. Coun
cil, No. 186, made in F ebruary  1912. 
At tha t tim e Mr. Wialker the newly 
appointed G eneral M anager, came to 
M arquette from  D uluth b ringing with 
him Mr. Maney, G eneral Passenger 
Agent. Mr. Lewis, G eneral F re ight 
A gent and Mr. R obertson A ssistant 
General F re igh t A gent, in his private 
car and called in Mr. Lytle, General 
Superin tendent and Mr. M cPherran, 
Land Com m issioner, and m et us as 
a com m ittee by previous arran g e
m ent. O ur com m ittee was composed 
of John E. Krafft, our present Senior 
C ounselor, Charles T hom pson of Lau- 
rium  and m yself as chairm an. W e 
asked for a flag stop for tra in s No. 
7 and 8 a t S h ingleton; for the privi- 
ledge of carry ing  passengers on freight 
tra ins No. 55 and No. 56 betw een 
N estoria and T hom aston ; for a new 
train leaving H oughton  betw een 6 and 
7 a. m. to connect w ith their own 
train  No. 5 going to D uluth and to 
connect at M ichigamm e w ith train 
No. 10 for M arquette; for a faster 
tim e schedule on No. 1 and No. 2, be
tw een Calum et and St. Ignace and an 
im provem ent w ith regard  to  a m id
night connection a t N estoria  for 
points east. T he experience was a

m ost satisfactory one and resulted in 
request No. 1 being granted  and op
erative within a few days. No. 2 was 
at th a t tim e refused. No. 4 was 
granted  and was operative some 
m onths later. No. 5 was not a t that 
time urged and No. 3 was taken un 
der consideration. A few weeks after 
this m eeting I was prom oted to  the 
position of chairm an of the Com m it
tee on Railroads and T ransporta tion  
for the G rand Council of Michigan 
and this w ork was placed in my 
hands on behalf of the Grand Coun
cil. 1 have been for m any m onths 
patiently  but confidently working for 
and aw aiting a favorable outcom e. 
Some two weeks ago I had occasion 
to w rite a severe criticism  in the M ich
igan T radesm an on the service of one 
of their subsidiary lines, the Mineral 
Range betw een M ass City and K e
weenaw Bay, and it is now w ith a 
great deal of pleasure and gratitude 
that 1 read in the M ining Journal of 
Feb. 14 an announcem ent th a t a new 
train will be put into commission on 
M onday next leaving H oughton  at 
6:15 a. m., connecting with their train 
No. 5 at N estoria for D uluth and 
and with their tra in  No. 10 at Mich
igam m e for M arquette, landing pas
sengers at M arquette at 11 a. m. 
T hen th is tra in  re tu rn s from  M ichi
gam m e to  Kew eenaw  Bay, connects 
there w ith the trains from  both M ar
quette and the copper country  and 
runs to Mass City, arriv ing  there at 
1:15 and leaving M ass City at 3:10 
for H oughton, connecting  at K ew ee
naw Bay for M arquette and points 
east. This gives us to all poin ts an 
excellent service and the com m ercial 
travelers very much appreciate the 
friendly a ttitude of the D., S. S. & 
A. tow ard them  and we will try  in as 
tangible a way as we have the m eans 
at our hands to show our apprecia
tion. W e have only one m ore con
cession to ask of them. T h a t is the 
scheduling of No. 55 and No. 56 as 
designated to carry passengers be
tw een N estoria and Thom aston. 
W hen they g ran t us this, we will 
lay- down peacefully.

A. L. K annew urf, of whom  we 
made m ention in connection with a 
feast on ham and eggs a week or 
tw o ago prom ises us faithfully that 
never again will he ever accept from  
the hands of any long w hiskered I s 
raelite or son of an Israelite  any bev
erage which either goes by the nam e 
of or in any way resem bled Yiddish 
wine. Never again!

U ra D onald Laird.

Bracing Breezes From Muskegon.
M uskegon, Feb. 17—W e think m ost 

of the boy's who belong to Musk ;gon 
Council, No. 404, U. C. T., read the 
le tte r from  our Secretary, as a large 
m ajority  of our m em bers responded 
to the call to do honors to the Grand 
Senior Counselor, J. Q. Adams, and 
the D istrict D eputy, John  A. H off
man. W e w ere all g rea tly  pleased 
to m eet these genial gentlem en and 
their visit to us was a source of great 
pleasure, as well as profit. W e have 
every reason to  believe they  had a 
fairly good time, too. A fter our busi
ness session w as ended and the new 
candidates initiated, we had the fu rth 

er pleasure of listening to  very in ter
esting  addresses from  B ro thers Adam s 
and Hoffm an. O ur regular business 
m eeting closed at 10:30 p. m. and then 
our own dear brother, E. C. Welt<~n, 
headed a procession which m arch -1 
to the O ccidental H otel, w here he 
had m ade the preparations for a real 
banquet, and if you don’t think lie 
did a good job, you can ask B rother 
Adam s and B ro ther Hoffman. W e 
have always supposed th a t all of the 
g reat o ra to rs  could ta lk  best before 
eating, but. after listening to  the din
ner talks from  B ro ther A dam s and 
B ro ther Hoffm an, we are lead to  be
lieve there  is no tru th  in such reports. 
"N uf Sed.” W e also had a genuine 
booster talk  from  one of our tow ns
men, who is no t a com m ercial travel
er, but if you could have heard Law 
yer A nderson’s booster talk  you 
would have thought him eligible to 
m em bership in som e travelers o rgan 
ization, for he certainly “w ent som e.” 
B ro ther W elton , who had charge of 
our banquet, showed m ighty good 
judgm ent w hen he selected B rother 
M unroe for toastm aster. B ro ther 
M unroe travels for the In ternational 
l ia rv e s te r  Co. If anyone ever hap
pens to need a to astm aster and 
doesn’t know ju st w hom  to  select, we 
recom m end th a t you look up some
one who sells spreaders and you 
w on’t be sorry  for your selection.

W e w ere sorry  to m iss B ro ther 
S tevenson a t our banquet, no t only 
sorry  he could not be there, bu t we 
are all deeply grieved because of the 
unfortunate  happening w hich neces
sitated his absence. B ro ther S teven
son’s father died Friday afternoon and 
we all join in extending to him our 
deepest sym pathy.

W e alm ost forgot to m ention it. 
If  any of you expect to  have a visit 
from  B ro ther Adam s in the near 
future, don’t fo rget to serve roquefort 
cheese. He likes it. J. H. Lee.

Still Full of Hope and Courage.
M arshall, Feb. 17—I am pleased to 

renew  my subscription to the T rad es
man for another year.

I can only repeat w hat I have said, 
over and over again and again, that 
the T radesm an is one of the best 
advertising  m edium s I ever came to 
be associated with. My form er em
ployer, the late M ichael Kolb, did not, 
for a time, agree w ith me and re 
quested me to w ithdraw  his adver
tisem ent, which I respectfully  de
clined to do, p referring  to pay for the 
advertisem ent myself, which I did for 
a few years. Mr. Kolb subsequently  
saw his m istake and, before he re 
tired  to private life, reim bursed me 
every penny I had paid for advertising  
in the Tradesm an.

If my health picks up during  the 
com ing spring—mind you, I am in my 
83rd year— I propose to  open a w hole
sale commission ready m ade clothing 
business in Grand Rapids. I know I 
can make it pay—with the help of the 
T radesm an.

You may think I am flattering  you, 
bu t I am no t and you have my best 
w ishes for the  continued success of 
the T radesm an, which has always 
been m ost faithful in its editorials 
and business news. W illiam  Connor.
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BA N K R U PT C Y  M ATTERS.

Proceedings in W estern District of 
Michigan.

Feb. 11—In the m atter of Lucas 
Brothers, bankrupt, general merchants 
of Maple Grove, Missaukee county, the 
first meeting of creditors was held and 
creditors failing to elect a trustee, the 
referee appointing W alter R. Ardis, of 
Cadillac as trustee and fixed his bond 
at $500. Each of the bankrupts were 
sworn and examined and the first meet
ing then adjourned, without day.

Feb. 12—In the m atter of Daniel E. 
McVean, bankrupt, of Grand Rapids, 
an order was made calling the first 
meeting of creditors to be held at the 
office of the referee on March 1 for 
the purpose of electing a trustee, if de
sired, proving claims, examination of 
the bankrupt, etc.

Feb. 13—In the m atter of Fargo Shoe 
Manufacturing Co., bankrupt, formerly 
of Belding, the trustee, Henry A. Smith, 
of Belding, field his supplemental final 
report and vouchers showing compliance 
with the final order of distribution, and 
an order was made closing the estate 
and discharging the trustee.

A voluntary petition was filed by John 
C. Clark, a laborer, of Grand Ledge, 
and in the absence of Judge Sessions 
the order of adjudication was made by 
the referee. An order was also made 
by the referee calling the first meeting 
of creditors to be .held at his office 
on March 4 for the purpose of electing 
a trustee, if desired by creditors, prov
ing claims, examination of the bank
rupt, etc. The bankrupt’s schedules 
show no assets excepting wearing ap
parel, claimed as exempt. The only 
creditor scheduled is Frederick W. 
Ainslie, Grand Ledge, $1,561.08.

Feb. 14—In the m atter of Eugene D. 
Tangney, bankrupt, merchant at Lud- 
ington, the first meeting of creditors 
was held, and by vote of creditors 
Frank A. Foster, of Ludington, was 
elected trustee and his bond fixed at 
$4,000. Russell Dawson, James A. Rye 
and Joseph Reiss, all of Ludington, 
were appointed as appraisers. The 
>ankrupt was sworn and examined by 
lie referee and the meeting then ad

journed, without day.
Feb. 17—In the m atter of Chas. V. 

luntley, bankrupt, of Grand Rapids, 
the final report and account of P. W. 

Iathaway, of Big Rapids, trustee, was 
’led showing a balance on hand of 
'339.08 and certain property remaining 
unsold, and an order was made by the 
ieferee calling the final meeting of 

creditors to be held at the office on 
March 6 to consider such report and 
for the purpose of declaring and order
ing paid a final dividend. Creditors 
are also directed to show cause, if any 
they have, why a certificate recommend
ing the bankrupt’s discharge should not 
be made by the referee.

Feb. 18—In the m atter of Alva B. 
Richmond, doing business as the Rich- 
mond-Jarvis Co., bankrupt, of Grand 
Rapids, the final meeting of creditors 
was held. The final report and account 
of Gerrit J. Wissink, trustee, was ap
proved and a final order of distribu
tion made. It appearing that there 
were not sufficient assets to pay the ad
ministration expenses in full, no divi
dend was declared for creditors.

In the m atter of Charles Johnson, 
bankrupt, formerly merchant at Lud
ington, an order was made confirming 
the trustee’s sale of real estate belong
ing to said estate to H. K. Hansen for 
$4,504.75, that being the amount of the 
encumbrance on the property, with in
terest to date of sale.

O ne tim e when a wom an was talking 
to a servant girl she though t of em
ploying she asked her if she was an  aid 
of work. “No, m um ,” w as the reply, 
“1 can lie down and sleep righ t be
side it.” T his is som ething like the 
so-called “w orking capital” certain 
storekeepers have in their business. 
I t  covers itself up under an old 
fashioned stock of dry goods, or shop
w orn shoes, o r stale groceries and 
sleeps its life away. I t  should be real
ly a t work, tu rn ing  over and over for 
the benefit of the business. But it 
does not. And the fault is w ith the 
m erchant himself. H e should be the 
alarm  clock to arouse it from  slum 
ber. But he runs down, and forgets 
to go off, and the capital sleeps on. 
A fter awhile there is a double burial, 
the capital and the business being both 
carried out w ith the storekeeper as 
chief m ourner. P u t your capital to 
work. I t  is the healthy  condition. 
I t  will grow  fat as it hustles, and 
will support you instead of giving you 
n ights of w orry  as to how to  find a 
tonic for it th a t will make it move 
along fast enough to  cover the nec
essary ground. I t  is very cosy to 
snuggle into a warm  corner and take 
th ings easy on a rainy day. But the 
light hid under a bushel goes out for 
w ant of air. Capital goes out for 
w ant of exercise. Above all th ings 
do not call it “w orking” capital when 
it is a perpetual sleeper. Speak of 
th ings by their righ t names. Call it 
idle capital and call yourself lazy, or 
foolish, o r som ething stronger.

W ithou t any desire to scold we feel 
like saying a w ord to certain  retail 
m erchants who do no t take advantage 
of their opportunities and then com 
plain because the good they miss does 
not run to  m eet them. Ju s t a few 
days ago the secre tary  of an associa
tion rem arked tha t the m em bers 
would not use the credit departm ent. 
T hey took a chance on new custom ers 
ra th er than ask for a rating. W hether 
this was indifference or tim idity  was 
not known. But the fact remained. 
T hey  m aintained the association for 
the credit ra tings and then failed to 
use them . W hen they get stuck by 
a deb t-beater they  condem n the o r
ganization, no doubt, for w hat is their 
own fault. I sn ’t that ju st like a cer
tain  kind of hum an nature? T he fox 
said the  grapes w ere sour when he 
could no t reach them , and the hum an 
being says som ething is no good tha t 
he has no t tried. T he secre tary  re
ferred to said he had stacks of infor
m ation about persons w ho had gotten  
on to the books of the m em bers un
necessarily. Serves them  right, but 
the association is the goat, for it 
has to  bear blam e to which it is not 
entitled.

Instead  of going to  heaven,, m ost 
men will be itteky if they land in a 
fool’s paradise.

N E W  YORK M ARKET.

Special Features in the Grocery and 
Produce Trade.

Special C orrespondence .
New York, Feb. 17—Quite in sym

pathy with the speculative coffee mar
ket, the spot article is about as flat as 
could be imagined. Buyers are simply 
waiting to see what will turn up and 
are purchasing only enough to get along 
on from  day to day. I f  the option mar
ket will “behave” for a short time it 
will help wonderfully in sustaining spot 
stocks. In store and afloat there are 
2,529,086 bags, against 2,503,611 bags at 
the same time last year. At the close 
Rio No. 7 is worth, in an invoice way, 
12^@13c. Milds seem to sympathize 
with Brazillian and sales are usually of 
small quantities. Good Cucuta is held 
at 15k8@155^c.

There is a fairly steady tone to the 
sugar trade and granulated is held at 
4.30c by some refiners and by others 
at 4.35c. W hile the margin between 
raw and refined is not large, a good 
many seem to think we shall again see 
lower quotations on refined—possibly 
4.25c.

The tea trade is mostly of a jobbing 
nature. Supplies are not overabund
ant and quotations are, consequently, 
well sustained.

Rice is steady and practically without 
change as to quotations. Buyers are 
taking very limited supplies, although 
it would seem rather the part of wis
dom to purchase rather more freely. 
Prim e to choice domestic, 5}i@5^4c.

The demand for spices has been at a 
low ebb and quotations show not a par
ticle of change.

For February the molasses market 
has been quite satisfactory. Prices are 
well sustained on previous basis and sup
plies are not especially large. Syrups 
are moving as previously noted.

Canned goods are in light demand. 
Packers, however, are not willing to 
make much if any concession and thus 
the situation stands. Prices are prac
tically without change. Cheap corn is 
a little easier. No price less than 80c 
f. o. b. Baltimore is named for standard 
3s tomatoes that are capable of stand
ing the test. Goods selling for less are 
looked upon with suspicion. Future 
Maine corn is quoted at 87^2@90c f. o. 
b. Portland, as to packer. Peas are in 
light supply and firm. Beans are quiet. 
O ther goods are about unchanged in 
any- particular.

Butter has shown some decline since 
last report and is steady at the decline. 
Creamery specials, 35k2@36c; firsts, 33 
@35c; held extras, 33^@ 35c; imitation 
creamery 24@25c; factory, held, 22@ 
23j/2C; current make, 22J^@23c.

Cheese is firm and practically without 
change. Top grades, 17j4@18c.

Eggs have been in more ample supply 
and quotations have taken a tumble. 
Best W estern whites, 23@26c, and from 
this the decline is down to 19@21c.

Use the Right W eapons.
Perhaps you can deliver goods at 

as little  cost by mail as it now re
quires to send them  in your delivery 
w agon. T he rate w ithin fifty miles 
is five cents for the first pound and 
th ree cents for each additional pound. 
In  rural routes o rig inating  in your

tow n the additional pounds are one 
cent each. ■ If these rates do not in
crease your cost of delivery it may be 
you can offer to pay the postage and 
thus get ahead of the mail order 
house. If you cannot do this, you can 
at least get the orders from  farm ers 
and o thers a t a distance by use of 
your telephone, and if you extend 
them  credit, charge the postage to the 
buyer; or you can have the postage 
rem itted  w ith the order. T he la tte r 
would have to  be done w ith the cata
logue house.

It is tim e for you to call the per
sonal le tte r into use. W rite  directly 
to people near enough to  be your 
trade, and tell them  of your advan
tages. Suggest m erchandise they 
m ight need and quote a few attractive 
prices. T hen talk of the benefits of 
parcel post and show you can take 
care of their trade.

The mail o rder house wins out 
w here it does win, because it goes 
after the trade so much harder and 
so much oftener than  the local m er
chant. I t is determ ination, persis
tence and w illingness to  spend a little 
m oney in publicity th a t counts with 
it, and it will count with you.

So far the parcel post is not giving 
much evidence of hu rting  business for 
the retailer, but it is still new. H ow 
ever, there  is sw eeping the country  
such a widespread in terest in com 
m unity affairs tha t home loyalty  is 
easier to foster than ever before. T he 
m erchan t who is active in getting  his 
tow nspeople interested in a civic club 
is doing much to help himself. The 
only reason why there is so much ap
parent indifference to local in stitu 
tions is because the m atter has never 
been properly placed before the in
habitants. W hen there is a local im
provem ent association the public a t
tention  is directed tow ard the com 
m unity. and there is shoulder-to- 
shoulder w ork on the part of the 
m erchants and their co-tow nsm en 
which creates confidence and recip
rocity. T h ere  are p lenty of people 
you w'ould like b e tte r  than  you do if 
you knew  them . T he only way to 
accom plish this is by association, and 
you do no t seek the opportunity . Be 
a good fellow yourself and keep in 
touch with the o ther good fellow’s. 
Ju s t because you happen to m eet a 
m an when he has a bad case of indi
gestion is no indication th a t he is al
ways a grouch. You have sore spots 
of your own th a t m ake you dismal 
com pany when they are sm arting. 
Give hum anity the benefit of the 
doubt until you have looked at the 
specim ens you m eet from  all angles. 
The diam ond does not sparkle in the 
dark. W ait for the light of acquaint
ance beforë form ing adverse opinions.

If you will exercise as much care 
in looking ahead as you often do in 
looking behind, you will not have so 
unpleasant an outlook behind.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one tha t complies with the 
pure food laws of every State and of 
the United States.

M anufactured by W ells & R ichardson Co. 
Burlington, Vt.
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Movement of Merchants.
Glen Arbor—D. R. Stocking has en

gaged in general trade here.
New E ra—Mrs. H. T. Gray will open 

a millinery store here March 1.
Ontonagon—The F irst National Bank 

will increase its capital from $25,000 to 
$50,000.

Durand—A rthur Cooling, recently of 
Owosso, will open a bazaar store here 
March 1.

Otsego—Glen Adsit has closed out 
his stock of meats and retired from 
business.

Greenville—Dan Horrigan, of Fen
wick, succeeds Doyle Gilmore in the res
taurant business.

Alma—The Alma Grain & Lumber Co. 
has been succeeded by the Home Lum
ber & Fuel Co.

Lake Odessa—Brummeler & Goodsell 
succeed W. S. Briggs & Son in the 
hardware business.

Manistee—Kienitz & Swenson, marble 
dealers at Reed City, have opened a 
Sranch store here.

Owosso—Johnson & Van Doran suc
ceed Otto Nagal in thé meat business 
at 533 East Oliver street.

Fenwick—David Chase has purchased 
the Bucanning & Son meat stock and 
will continue the business.

Plainwell—F. M. Storms has sold his 
hardware stock to Lyman Ehle, who 
will take possession March 1.

Negaunee-—Daniel McDonald is clos
ing out his stock of general merchan
dise and will retire from business.

Lake Odessa—Smith Bros. & Velte 
have installed a bean drying plant in 
their elevator at a cost of $3,000.

Provemont—H. Z. Zalsman, who con
ducts a drug store at Northport, will 
open a branch store here March 1.

Albion—A. B. Woodley, recently of 
Eaton Rapids, has purchased the Fred 
Young meat stock and taken possession.

Clarion—David Geyer, dealer in gen
eral merchandise, lost his stock and fix
tures by fire Feb. 17. Loss about $2.- 
500.

Marquette—T. C. Bergerson has 
opened a restaurant in the Vierling 
block under the style of the Cloverland 
Cafe.

Marquette—The Stafford Drug Co. 
has moved from its temporary quarters 
to the remodeled store in .th e  Vierling 
block.

Lansing—J. W. Bullock, druggist at 
Fenwick, has removed his stock and 
fixtures here and will continue the busi
ness.

Greenville—F. A. Beollio will open a 
furniture store here March 1 and will 
handle both new and second hand 
stock.

Grosse Isle—Mickleborough & Gott- 
werth have engaged in the general 
store and coal yard business, with an

authorized capital stock of $5,000, all of 
which has been subscribed and paid in 
in property.

Potterville—J. C. Potter will erect a 
brick business block this spring to take 
the place of the buildings destroyed by 
fire last October.

Leonidas—Grover R. Lowther has 
sold his grocery stock to James Bous- 
sum, who will continue the business at 
the same location.

Union City—Mrs. D. T. W illiams has 
removed her millinery stock and fix
tures from Homer here and will con
tinue the business.

N orthport—Charles and H erbert John 
have formed a copartnership and pur
chased the John Hessouns meat stock 
and taken possession.

LeGrand—William R. Kimberly lost 
his entire stock of general merchandise 
by fire Feb. 16. Loss, about $8,000, 
with $5,000 insurance.

Eau Claire—Lamore & Co., dealers in 
general merchandise, have filed a peti
tion in bankruptcy. Liabilities, $1,813.13, 
with assets of $729.96.

Marion—T. J. Blevins, dealer in gen
eral merchandise, lost his stock and fix
tures by fire Feb. 12. Loss, $8,500, with 
about $3,000 insurance.

Eastport—Monford Harvey lost his 
stock of groceries and store fixtures by 
fire Feb. 16. Loss about $2,500, partial
ly covered by insurance.

W altz—Ernst & Britting, dealers in 
general merchandise and the Reeves 
Grocery Co. lost their entire stocks and 
store buildings by fire Feb. 12.

Lake Odessa—Joseph Breese has sold 
his grocery stock to Fred A. Urtel, re
cently of H art, who will continue the 
business at the same location.

Plainwell—A. J. Smith, jeweler, has 
leased a part of his store building to 
S. B. Smith, who will occupy it with 
a stock of dry goods and shoes.

Pontiac—̂ J. I. M arcero & Co., whole
sale dealer in cigars, tobacco and con
fectionery, has decreased its capital 
stock from $150,000 to $125,000.

Big Rapids—B. Rau, who conducts 
two meat markets here, has sold the 
Main street one to Fred Cole, recently 
of Hesperia, who has taken possession.

D etro it—T he W ayne C lothing Co. 
has engaged in business w ith an au
thorized capital stock of $5,000, which 
has been subscribed and paid in in 
cash.

Mason—Lee E. Joslin, referee in 
bankruptcy, sold the J. C. Quirk stock 
of paints and wall paper to Detroit 
parties Feb. 15 for a consideration of 
$580.

Cheboygan—Amo & McManus, deal
ers in clothing and men’s furnishing 
goods, sustained a $12,000 fire loss Feb. 
12, which was partially covered by in
surance.

Rom ulus—T he Rom ulus Bank has 
been incorporated  into a sta te  bank 
under the style of the Rom ulus S tate 
Bank, with an authorized capital stock 
of $20,000.

Lansing—C. F. Reide & Co. have pur
chased the dry goods stodk of C. Ver 
Cies & Co., of Kalamazoo, and will re
move it here and consolidate it with 
their own.

New E ra—J. C. Ham has purchased 
the Plescher store building which he 
will occupy with his stock of hardware 
as soon as the necessary improvements 
arfe completed.

K alam azoo—T he M cM ahon-W icks 
Coal Co. has been organized with an 
authorized capital stock of $15,000, of 
which $8,000 has been subscribed and 
paid in in property.

Zeeland—Frank Boonstra, dealer in 
clothing and men’s furnishing goods, 
has merged his business into a stock 
company under the style of the Frank 
Boonstra Mercantile Co.

Charlotte—L. B. Morgan has sold 
his grocery stock to William Smith and 
W. R. Lawhead, who have formed a 
copartnership and will continue the 
business at the same location.

Dewitt—Victor Clavey has sold his 
interest in the stock of the H unt Drug 
Co. to his partner DeW itt Hunt, who 
will continue the business at the same 
location under his own name.

Marion—George E. O rr has sold his 
interest in the clothing and dry goods 
stock of O rr & Davis to F. B. Dunham 
and the business will be continued un
der the style of Davis & Dunham.

Potterville—E. M. Barr, who has con
ducted a grocery store here for the 
past twenty-six years, has sold his 
stock and store building to Charles Al
len, who will add a line of shoes to the 
stock.

Alpena—The mills of the Richardson 
Lumber Co. and the Island Mill Lum
ber Co. are now in operation. The two 
mills are cutting about thirty-six car
loads of saw logs every twenty-four 
hours.

Owosso—Alfred T. Thomas, dealer in 
dry goods and groceries, died sudden
ly at his home Feb. 12. Death is be
lieved to have been caused by the rup
turing of a blood vessel or the bursting 
of an artery in the heart.

D etro it— M. A. H ayw ard & Sons 
Co. has engaged in business for the 
purpose of buying and selling all kinds 
of lumber, with an authorized capital 
stock of $1,000, of which $510 has been 
subscribed and $250 paid in in cash.

Saginaw—The Saginaw Wood P ro 
ducts Co. has finished an addition, 48 
by 100, to its plant, which is to be util
ized in the m anufacture of broom hand
les. A modern power plant 50 by 100 
feet is also being built for the comp- 
pany.

Buckley—Carl East, W illiam  E arl 
and George Furtch , doing business 
under the nam e of the Buckley M er
cantile Co., have sold the stock to  
W m . W . Sm ith and Jay  Smith, of 
T raverse City, who will continue the 
business under the style of W . W . 
Sm ith & Son. T he Sm iths w ere lo.ig 
connected with the H annah  & Lay 
M illing Co.

Athens—I. E. Wells & Son have sold 
their stock of drugs of Von W. Fur- 
niss, who conducts a similar store at

Nashville. The business will be con
tinued at the same location under the 
management of H arry  Johnson, recently 
of Lake Odessa.

Detroit—The German-American Book 
Store has been incorporated under the 
style of the German-American Book 
Co., with an authorized capital stock 
of $10,000, of which $5,500 has been 
subscribed, $1,450 paid in in cash and 
$3,750 in property.

Detroit—The B. F. Ensley Stove & 
Supply Co. has been incorporated with 
an authorized capital stock of $100,000, 
$50,000 of which has been paid in. The 
company will handle manufacturers’ 
lines of stoves and ranges, roofing, 
paints and supplies.

V erm ontville—T he Lam b H ardw are 
& Im plem ent Co. has been organized 
w ith an authorized capital sto ck  of 
$5,000 com m on and $3,000 preferred, 
of which $5,160 has been subscribed, 
$859.69 being paid in in cash and 
$4,300.31 in property .

Lansing—Clapham Bros., grocers, 
have dissolved partnership and the 
business will be continued at the same 
location by Elmer Calpham, who has 
taken over the interest of his brother.

Portland—W illiam C. Stone, dealer in 
hardware and groceries, has purchased 
the C. C. Ludwig stock of general mer
chandise and will consolidate it with 
his own.

Detroit—A fter being in the lumber 
business in Detroit for upward of thir
ty years, F. C. Trowbridge, one of the 
pioneer lumbermen of the city, is a r
ranging to retire. Negotiations for the 
sale of his plant are now pending, an< 
are expected to be closed at an earh 
date. The friends of Mr. Trowbridg« 
feel that he has earned a rest, a fter hi 
many years of close application to busi 
ness. Through energy, enterprise an 
thrift, he succeeded in building up or, 
of the best trades in the city.

Gladstone—A nother blow was dea 
to the members of the bankrupt ban! 
ing concern of D. Hammel & Son, fo 
merly of Gladstone, when three wa 
rants were sworn out by Prosecutu 
Attorney T. E. Strom for the arr 
of David Hammel, W . F. Hammel a i 
Roy J. Hammel on charges of larce ’ 
and obtaining money under false p - 
tenses. Aside from this, it is und - 
stood additional w arrants are be. j  
drawn up. The serving of the n v 
warrants came as a complete surpi e 
to the defense. I t  is said that W. 
Hammel, who directed the affairs f 
the bank, went to Escanaba last w k 
with the assurance that the Apple n 
witnesses would not appear against i m 
and in the belief that the charges >f 
embezzlement must be dropped or 
want of prosecution. Scarcely had f .e  
procedings in Judge Glaser’s court 1 m 
opened when Sheriff T. J. Curran served 
on him the warrants charging the ob
taining of money under false pretenses 
and larceny. Although surprised at the 
proceeding, the form er head of the de
funct bank did not lose his composure 
and listened quietly to the reading of 
the complaints. A fter an ineffectual ef
fort by his attorney to force the imme
diate hearing of the first case, in which 
he is charged with embezzlement and 
in which the court ordered a continu
ance until Feb. .24. Hammel left the 
court room with his lawyer to search 
for new bondsmen.
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The Produce Market.
Apples—N orthern Spys, $3 per bbl. ; 

Greenings and Baldwins, $2.75 ; Rus
sets and other good varieties, $2.50.

Bananas—Have advanced to $2.50 per 
100 lbs.

B utter—T he com sum ptive dem and 
for bu tter continues very active and 
all receipts are absorbed on arrival. 
P resen t receipts are light and the 
situation is firm and healthy. T he 
holding of b u tte r as reported  by the 
A m erican W arehousem en’s A ssocia
tion, which includes about fo rty  of 
the largest houses, on Feb. 1, were 
15,759,700 pounds against 10,419,100 
pounds a year ago on same date. F an 
cy cream ery com m ands 37c. Local 
dealers pay 25c for No. 1 dairy and 
18c for packing stock.

Cabbage—$2 per bbl.
Carrots—60c per bu.
Celery—$1.90 per box for California
Cranberries — Late Howes are 

steady at $9.75 per bbl.
Eggs—T he expected slump has oc

curred. L ast week as high as 26c 
was paid for stric tly  fresh candled. 
T o-day the ru ling  price is 18@19c, 
and the m arket is weak at that. M od
erate w eather will low er the price, 
while ano ther cold snap would send 
it up again.

Grape Fruit—$3.25 per crate for 36s 
and $3.50 for all other sizes. T rans
actions are confined to Florida stock, 
which is fine in quality. The movement 
is the heaviest ever recorded.

Grapes—Malaga, $9.50 per keg of 50 
to 60 lbs.

Green Onions—35c per doz. for 
Southern.

Hogs— 9@9)4c for dressed.
Honey—20c per lb. for white clover 

and 18c for dark.
Lemons—$6.50 per box for choice 

California or Messina; $7 for fancy 
..id scarce.

Lettuce—New Orleans head, $2 per 
■ i. ; hot house leaf, 14c per lb.

Onions—Spanish are in fair de
mand at $1.40 per crate. Home grown

mmand 40@50c per bu.
Oranges—California Navels, $3.50 

'§4 per box; Florida, $3.50 for small 
and $4 for good size.

Potatoes—Country buyers are paying 
30c at outside buying points. Local 
dealers quote 40@45c in small lots.

Poultry—Local dealers pay 12J^c for 
springs and fowls over 4 pounds in 
w eight and l i y i c  for less; 7c for old 
rosters; 9c for geese; 11c for ducks; 
15c for turkeys. These prices are live- 
weight. Dressed are 2c higher.

Squash—$1.50 per bbl. for Hubbard.
Sweet Potatoes—Kiln dried Jerseys, 

$5 per bbl. ; Delawares in bushel hamp
ers, $1.75.

Tomatoes—$3.25 per crate of 6 bas
kets—Florida.

Veal—Buyers pay 10@12%c, accord
ing to quality.

T he A ssociated M anufacturer’s 
Company, which has operated a 
branch in M ichigan during the last 
year under the m anagem ent of M. 
A. M iller, has leased the E ikenhout 
p roperty , at 208-210 E llsw orth  avenue, 
for a term  of five years, and now has 
a neat office and sam ple floor, w her? 
its line is on display, carry ing  its own 
stock and transferring  same itself. 
T h is part of the w ork  was form erly 
done by the E lston  Packing & S to r
age Co. T he rapid grow th  of the 
business in the S tate  justifies the oc
cupancy of larger quarters.

The Rindge, Kalmbach, Logie & Co., 
Ltd., has recently made two additions 
in its traveling force. A. C. Young, of 
Big Rapids, takes the Michigan terri
tory hertofore covered by H arry  C. 
Rindge, who will spend some time in 
the house and confine his traveling to 
his rapidly growing trade in the South. 
Albert Frey, who has been connected 
with the retail store of Rindge, Krekel 
& Co. for several years, takes the ter
ritory heretofore covered by Wm. G. 
Logie, who succeeds his father as buyer.

W illiam Judson left Tuesday for 
Newark, N. J., whither he was called 
by the sudden death of F. W. Hannahs, 
who was Vice-President of the Nation
al W holesale Grocers’ Association at 
the time Mr. Judson was President. 
Mr. H annahs had been the foremost 
wholesale grocer of New Jersey for 
many years and was widely known and 
universally respected. The funeral oc
curs at 2 o'clock this afternon at the 
residence of the deceased in Newark.

T he Gelder M illinery Co. has en
gaged in business to deal in m illinery 
and ladies’ w earing  apparal, with an 
authorized  capitalization of $5,000, all 
of which has been subscribed and paid 
in in cash. T he stockholders and the 
num ber of shares held by each are: 
M aurice G elder ( tru s tee ), 25 shares; 
M aurice Gelder, 23 shares; A drienne 
Gelder, 1 share and G ustave A. W olf, 
1 share.

T heron  F orbes has sold his drug 
stock at 1425 Coit avenue to  Dale 
M organ, w ho will continue the busi
ness at the sam e location. Mr. M or
gan has been em ployed in the Look 
drug store, at Lowell, for the past 
three years.

If  a m an has no m oney to speak 
of it’s up to  him to do his own 
talking.

The Grocery Market.
Sugar—No change in price from  a 

week ago. New Y ork granu lated  is 
steady at 4.20c and Michigan firm at 
4.10c. T h ere  has been quite an ac
tive business in sugar during the week, 
which m ay be due to  the fact that 
prices are the low est they  have been 
in m any years. T he retailer need not 
hold off buying with the idea that a 
change in the present tariff would 
make any g rea t change in quotations, 
for as a m atter of fact if the duty 
should be all removed, the date at 
which it would go into effect will be 
set far enough ahead to allow holders 
at the present time to unload. The 
raw and refined prices are nearer to 
gether than usual. In  all probability  
there will be a very unsteady m arket 
during the next few m onths.

T ea—The Japan m arket rem ains 
steady and firm, especially on the 
higher grades, for which only en
quiries are made. Sales are only for 
im m ediate w ants and w ithout much 
activity. Chinas are easy and some 
good values are offered cheap. Cey- 
lons and Indias rem ain the same as 
last report. Good qualities b ring  good 
prices and the low grades are not 
wanted.

Coffee—Rio and Santos are Vgc lower. 
The dullness of the demand and coffee 
failures abroad have contributed to the 
weakness. Mild grades are unchanged 
and in moderate request. The resump
tion of revolutionary conditions in 
Mexico seems reasonably sure to affect 
the market for Mexicans, although it 
has hardly done so yet. Java and Mo
cha are quiet and unchanged.

Canned Fruits—Apples are dull and 
unchanged. The canners of California 
are sending out reports to the effect 
that all lines of canned fruits are bad
ly broken and that prices are firm. 
Lemon cling peaches are getting scarce 
on the coast, but the price is unchanged 
as yet. Small Eastern staple canned 
goods are dull at ruling quotations.

Canned Vegetables—The tomato mar
ket is unchanged and quiet. Nobody is 
taking any interest in future tomatoes 
except for some fancy grades. Corn, 
both spot and futures, are unchanged 
and quiet. Every one seems at a loss 
to know where the pack of peas has 
gone. The pack was large, but still 
canners only filled future orders in 
part.

Dried Fruits—Peaches and apricots 
are dull and unchanged, prices on 
both, however, being steady. Raisins 
and currants are both in seasonable de
mand, prices unchanged. The medium 
and small size prune is selling at prices 
below the average during past years, 
and as the new crop in California was 
large and there was a large carry-over 
from the previous year, it is possible 
prunes, with the exception of large 
sizes, will hold at very reasonable 
prices. Evaporated apples are selling at 
prices lower than seldom seen, but it 
is possible that later in the season, when 
green apples are cleaned up, prices may 
advance.

Pickles—The market is still firm on 
account of small supplies, especially in 
small sizes. The demand is of about 
the usual size for the month of Febru
ary.

Cheese—T he consum ptive dem and

is only fair and the com paratively 
light stocks are still large enough to 
go round. The dem and is likely to 
im prove in the near future, but prices 
are already high and will likely not 
advance. U nder grades are slow and 
draggy.

Syrups and M olasses — A lthough 
there was some expectation of an ad
vance, owing to ’ the s trong  corn sit
uation, glucose is unchanged. Com 
pound syrup has been stim ulated 
som ew hat by the cold w eather, but 
sugar syrup and m olasses are both 
quiet and unchanged in price.

Rice—Prices are unchanged as well 
as market conditions. Reports from the 
South state that millers are still refus
ing to make buyers any concessions 
from the asking price. The Consular 
report from Siam is to the effect that 
the crop will be 20 per cent, smaller 
than last year. Exportations are set at 
from 700,000 to 800,000 tons.

Spices—The market is firm in sympa
thy with reports coming from primary 
points. The demand is very good, but 
hardly as large as some time ago.

Canned Fish—The low grades of sal
mon are still cheap and as this is the 
year for a big run of Sockeye and Co
lumbia River Chinook, which are hold
ing at very high prices at present it 
may mean lower prices at the opening 
of the season.

Salt Fish—Cod, hake and haddock 
are fairly active at ruling prices. The 
demand for mackerel during the past 
week has been somewhat better and hold
ers are feeling a little stronger in their 
ideas. There is no special keenness to 
the demand however. Holland herring is 
firm.

Provisions—Smoked meats are firm. 
Pure lard is firm at an advance o f \ \  
@yZc over a week ago and with a good 
consumptive demand. Compound lard 
is firm with a better consumptive de
mand. Dried beef, barrelled pork and 
canned meats are unchanged and in 
moderate demand.

W ayland to Have a Band.
W ayland, Feb. 18—Local business 

men have organized the W ayland 
M ilitary Band, w ith thirty-five m em 
bers, each m em ber to furnish his own 
instrum ent. Six d irectors have been 
elected to handle the business end of 
the organization. T he officers elected 
are as follow s:

P residen t— G. V. Fales.
V ice-President— Guy Smith.
Secretary— Charles R. Yeakey.
T reasu re r—W ilson H. M osher.
D irector—A. D. Barnes.

W . H. M osher.

W . E. Lovelace, form erly with B ar
clay, A yers & B ertsch, has taken a 
position w ith the Associated M anu
fac tu re rs’ Company, covering tw enty- 
one counties in the Southern  part of 
Michigan, and is m eeting with ex
cellent success. Bill is one hustler 
and the A ssociated people w ere for
tunate  in en listing  him in their cause.

Dr. J. W . Dunlap, who recently  
erected a new sto re building at Clare, 
will occupy one of the sto res w ith a 
drug stock. T he H azeltine & P e r
kins D rug Co. has the o rder for the 
stock.

<
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Evidently  W anted  to  Begin at the 
Top.

W hat m ay seem like the plodding 
life is not much to the liking of the 
average Am erican young man, and 
one of the hardest duties of the  high 
up bank officials is to keep heart in 
the young men who in doing routine 
w ork may get it into their heads tha t 
the future contains noth ing very b ril
liant for them . O ne of the local bank 
presidents, one who takes g rea t in te r
est in his “boys” and often talks to 
them , relates a little  incident. A 
brigh t young m an who had been in 
the bank about six m onths and had 
received tw o prom otions in th a t time, 
came in one afternoon with the re
m ark that lie though t he would quit, 
as he saw nothing ahead of him th a t 
seemed w orth while. “You like the 
w ork?” he was asked, and he replied 
in the affirmative. “You would like 
to  continue in it if you could hold 
such a position as th a t of W m . H . 
A nderson or Clay H i H ollister or 
Jam es R. W ylie or L. ’H. W ithey, or 
some of the o thers?” and the young 
m an’s face fairly glowed as he adm it
ted that th a t m et his ideas exactly. 
“I am glad you have am bition,” con
tinued the banker in his sm oothest and 
m ost encouraging tones. “You have 
been with us I think about six m onths, 
but have you ever thought how long 
Mr. A nderson, Mr. H ollister and o th 
ers w orked before they reached their 
present positions? Mr. H ollister be
gan as a clerk, ju st w hat you are 
to-day, and w orked up and he has 
been about th irty  years at it. Mr. 
A nderson has required th irty  years 
to come up, and Mr. W ylie has been 
at it about forty years and so has 
Mr. W ithey. And you have been 
w orking six m onths and are discour
aged th a t you have not overtaken 
those who started  so long ago.” T his 
was a new idea for the young man, 
and he returned to work, and when 
he finally left the bank it was to ac
cept a position of responsibility  which 
the train ing  he had received in the 
bank fitted him for.

The local m oney m arket is tight, 
and it may be added that the same 
conditions apply elsewhere. T he local 
situation  has been brought about by 
several conditions. O ne facto r has 
been the small re tu rns front the coun
try  banks. L ast year was not a bum p
er season for the farm ers. T he peach 
crop was a failure, the o ther small 
fru its were short, while apples were 
so universally abundant th a t the prices 
were down. P o tatoes were low in 
price and in m any distric ts sho rt in 
yield, beans have been down, hay has

been cheap and the grain crops were 
dam aged by the w et w eather. T he 
deposits from  up sta te  banks is som e
th in g  like $600,000 below the record 
at th is tim e last year. T here has been 
a considerable w ithdraw al of local 
capital, also, for outside investm ent 
T he D ennis-C anadian Lum ber Co. 
took $500,000 out of G rand R apids in 
a single lump. The Kelsey, Brew er 
& Co. financing of the A m erican P ub
lic U tilities Co. called for about a 
quarter of a m illion G rand Rapids 
capital, the additional financing of 
U nited  L ight and Railw ays absorbed 
about $50,000, and in o ther invest
m ent o r speculative ventures there 
has been a drain upon G rand Rapids 
resources. In  addition to these causes, 
the m anufacturers are requiring m ore 
m oney than usual to  carry  them  
th rough  the season, and various real 
estate  operations and building en ter
prises are calling on the banks for 
financial aid. T he tigh tness of the 
m oney m arket has no t reached the 
dignity of a famine, bu t the banks 
are m ore closely loaned up than  usual 
and are tu rn ing  away loans th a t do 
not represen t real business needs. 
T hey are taking care of all actual 
business requirem ents, but offer no 
encouragem ent for speculative en te rT 
prises, and in ven tures th a t are not 
speculative are advising som e degree 
of conversatism . T he m erchan ts are 
not m aking much of a dem and on the 
banks at th is time. F o r th a t m atter 
m ore of them  are w orking on their 
own capital, instead of depending on 
the banks to  carry them  through than 
ever before, and the banks are encour
aging this policy, because it rep re
sents safety.

Clay II. H ollister, of the Old Na
tional, has been eelcted P residen t of 
the Grand Rapids C learing H ouse A s
sociation for the com ing year. H e 
was V ice-P resident last year, with 
Dudley E. W aters  in first place, and 
now he is advanced to  first place, 
and F rank  S. Coleman, who was Sec
re tary  last year, is pu t forw ard to 
the V ice-Presidency. L. Z. Caukins 
is the new Secretary  and Clyde Ross 
is sta rted  at the foot of the official 
ro ste r as T reasurer, w ith the p ros
pect of reaching the Presidency in 
about eight years if noth ing happens 
in the m eantim e. T he new Clearing 
H ouse C om m ittee is m ade up of H en 
ry Idem a, chairm an, Dudley E. W at
ers, Chas. W . Garfield and W m . H. 
Anderson, and E. H . H u n t retains his 
old position as m anager. T he P re s
idency of the C learing  H ouse is an 
honor which Mr. H o llister appreciates 
not only for the honor itself but for 
association’s sake. H is father, the
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late H arvey J. H ollister, w as one of 
the organizers of the C learing H ouse 
and served his term  as its President.

H enry  K now lton, Cashier of the 
Cadillac S tate  Bank ever since its 
organization, has resigned to become 
m anager of the personal affairs of 
F. A. D iggins. H e retains his con
nection w ith the Bank as m em ber of 
the B oard and Vicet-President, but 
C. J. M cH ugh, fo r m any years paying 
te ller in the Bank, will ocupy his old 
desk. Mr. K now lton began as col
lection clerk in the old private bank 
of D. A. B lodgett & Co. tw enty-six  
years ago and when the bank was 
re-organized as the Cadillac S ta te  he 
becam e its Cashier. T he Bank has 
had a very prosperous career under 
his m anagem ent.

T he new T ru s t Com pany is still in 
process of organization, but there are 
yet m any details to  be w orked out. 
I t  is likely th a t Thos. J. O ’Brien, now 
A m bassador at Rome, who has been 
m entioned for the presidency, will 
no t accept the position, as it seems 
to  be on the cards th a t he will con
tinue in the diplom atic service. Sev
eral nam es have been suggested for 
the place, including Senator W illiam  
Alden Smith, S tephen A. Sears and 
W m . E. E llio tt. I t  is likely th a t a 
choice will be reached th is week. 
W ho will hold the active positions in 
the com pany has not been announced, 
but it is said th a t H ugh E. W ilson 
will be one of the staff.

Bid. A sked.
Am . G as & E lec. Co., Com. 81 84
A m . G as & E lec. Co., P fd . 45 47
A m . L ig h t & T ra c . Co., Com. 395 405
A m . L ig h t & T rac . Co., P fd . 108 111
A m . P u b lic  U tilitie s , Com. 64 66
A m . P ub lic  U tilitie s , P fd . 77 78
C an. P u g e t Sound L br. 3 3
C ities  S erv ice  Co., Com. 130 134
C ities  S erv ice  Co., P fd . 86% 88%
C itizens’ T elephone 92 93
C om w ’th  P r . Ry. & L t., Com. 69% 70%
C om w ’th  P r . Ry. & L t. P fd . 89 91
Elec. B ond D ep o sit P fd . 76 79
F o u r th  N a tio n a l B an k 212
F u rn itu re  C ity  B rew in g  Co. 50
Globe K n itt in g  W orks , Com. 125 135
Globe K n itt in g  W o rk s , P fd . 100
G. R. B rew in g  Co. 176
G. R. N a t’l C ity ' B an k 180 181
G. R . S av in g s  B an k 216
K e n t S ta te  B an k 266
M acey Co., Com. 200
Linco ln  G as & E lec. Co. 28 32
M acey C om pany, P fd. 97 100
M ich igan  S u g a r  Co., Com 60
M ichigan S ta te  T ele. Co., P fd . 
N a tio n a l G rocer Co., P fd .

100 101%
90 91

Old N a tio n a l B ank 208%
P acific  G as E lec. Co.. Com. 60% 61
P eoples S av ings  B an k 250
T e n essee  Ry. L t. & P r .,  Com,. 22 24
T en n essee  Ry. L t . & P r . P fd. 77 78
U n ited  L ig h t & R ailw ay , Com,. 84 85
U n ite d  L t. & R y., 1st P fd . 80 82
U n ited  L t. *  Ry., 2nd P fd ., 

(old 82 85
U n ite d  L t  & R y .. 2nd P fd ., 

(new ) 74 7B
Bonds.

C h a ttan o o g a  G as Co. 1927 95 97
D en v er G as & E lec. Co. 1949 95% 96%
F lin t G as Co. 1924 96 97%
G. R. E d ison  Co. 1916 98% 100
G. R . G as L ig h t Co. 1915 100% 100%
G. R . R a ilw ay  Co. 1916 100 101
K alam azoo  G as Co. 1920 95 100
S ag inaw  City G as Co. 1916 99

•E!x-dividend.
F e b ru a ry  19, 1913.

“That’s Just W hat Every Grocer 
Needs.”

W ritte n  fo r  th e  T rad esm an .
T h a t's  w hat one of the best-know n

grocers in the U nited  S tates said 
about a departm ent of 5, 10 and 25 
cent goods. A nd he m eant every 
w ord of it. If  you w ant to hear his 
reasons, here they  are:

“A departm ent of such goods would 
do m ore to  save the g rocer from  
those terrific lessons th a t resu lt from

price-slashing staples than  anything 
I have ever heard of. T hey  would 
give him a w eapon w ith which to fight 
the syndicate and the ir popular pric
es would help convince his trade that 
he is not a highw aym an and a p irate .”

H ere is an ex trac t from  a speech 
delivered before a convention of g roc
ers by one of the m ost prom inent as
sociation men in the country :

"I contend, gentlem en, tha t the sal
vation of the retail grocer will come 
from  the adding of a new  departm ent 
to the business. T o  m y w ay of th ink
ing, we should all add a line of tin 
ware, enam eled w are and hom e-goods 
T hus we are  using a com m odity to 
bring business to  our sto res th a t does 
not, in any way, in terfere  w ith the 
sales o r profits of our original lines, 
which are  food stuffs.”

A t the p resen t w riting  there are 
10,000 g rocers who the using 5, 10 
and 25 cen t goods to  save their 
staples from  the chopping block. 
T hese g rocers a re  finding a depart
m ent of these goods a  b e tte r adver
tisem ent for them  than  any price-cut 
on staples th a t they ever made.

No place on earth  is m ore appro
priate for a departm ent of 5, 10 and 
25 cent m erchandise than  a g ro cery - 
store. T hey  fit in as snugly and 
sm oothly  as if they w ere food-stuffs. 
And they are second cousin to  food
stuffs.

I would like to  know w here a stew- 
pan could be m ore suitable than  in the 
very s to re  w here the fru its cooked in 
stew -pans are  displayed?

W here is there  a be tte r place to 
sell lam ps and lam p goods than  in 
the establishm ent w here kerosene is 
vended?

If  a grocery  sells the goods tha t 
are transform ed  into food in the 
kitchens of a neighborhood, why 
shouldn’t th a t same sto re  sell the 
kitchen u tensils th a t are used to  p re
pare these foods?

A table, a counter, a departm ent, of 
5, 10 and 25 cent goods in a g rocery  
sto re  helps push groceries, and g roc
eries help to  push them . T he tw o 
lines pull together. Each m akes the 
o th er easier to sell, and each helps 
the o th er m ake a b e tte r profit for 
the grocer.

A departm ent store succeeds be
cause it carries enough different lines 
of m erchandise to enable shoppers to 
buy everyth ing under one roof, and 
the shoppers of th is country  are 
tra ined in th is habit.

T hey  prefer to buy everyth ing in 
one place if th a t is possible. By 
adding a line of 5, 10 and 25 cent 
goods, you m erely cater to  the tend 
ency th a t every day grow s stronger.

F urtherm ore, a  departm ent of 5, 
10 and 25 cent goods is designed to 
give you m axim um  variety  at m ini
m um  cost, so th a t it will have a very 
wide appeal for your trade.

P roperly  speaking, such a depart
m ent is also a featu re th a t m akes it 
easy to spend m oney in your store. 
W hy? Because it features only those 
prices th a t involve little  o r no hesi
ta tion  on the p a rt of the buyer.

A p roperly  displayed line of 5, 10 
and 25 cent goods is a tonic th a t will 
bo lster up and stim ulate  any so rt of 
g rocery  store.

(

A nd the initial cost is very low.
W e have been inform ed th a t a fair 

assortm ent of 5, 10 and 25 cent goods 
m ay be purchased for $50, while a 
litle m ore lavish assortm ent, w ith 
tables and fixtures to  display it, 
would cost approxim ately  $100.

W hat we have said in this talk  is 
w orth your m ost careful a tten tion  
and you’ll do well to consider it 
thoroughly  before abandoning the 
question.

W rite  us if you wish fuller in for
m ation. A nderson Pace.

If You Have Money to Invest 
You

Owe it to Yourself to 
Investigate 

the stock of the

National Automatic 
Music Company
42-50 Market A ve. N . W . 

Grand Rapids, M ich.

Which has paid 45 consecutive 
monthly dividends 

amounting to 68 Vi per cent.

Send for particulars

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

r t j RAN D ^ API D S ^  AviNGS^ AN K  ̂

We recommend
6% Cumulative Preferred 

Stock
of the

American Public 
Utilities Company

To net
Earning th ree tim es the am ount re
quired to pay 6% on the  preferred 
stock. O ther inform ation will be 
given on application to

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital - - -  - $500.000
Surplus and Profits - $300,000

Deposits
7 Million Dollars

3 k  Per Cent.

Paid on Certificates

You can transact your banking business 
with us easily by mail. Write us about it 
if interested.
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DESMAN
PRO TECT T H E  NAM E.

T O G A ,™
tjgss?

(U nlike a n y  o th e r  pape r.)

D EV O T ED  TO T H E  B E S T  IN T E R E S T S  
O F B U S IN E S S  M EN ._________
P ub lished  W eek ly  by 

TRA D ESM A N  COM PANY. 
G rand Rapids, Mich.

S ubscrip tion  P rice.
O ne do llar p e r  y ea r, if pa id  s tr ic tly  in 

ad v an ce ; tw o do llars  if no t paid  in  a d 
vance. , ,

F ive  do llars  fo r s ix  y ea rs , payab le  in 
advance .

C anad ian  subsc rip tions, $2.04 p e r  y ea r, 
payab le  in v a riab ly  in  advance.

Sam ple copies, 5 cen ts  each.
E x tra  copies of c u r re n t issues, 5 c e n ts ; 

issues a  m onth  or m ore old. 10 ce n ts ; 
issues a  y ea r  o r  m ore old, 25 cen ts .
E n te red  a t  th e  G rand R ap id s  Postoffice 

a s  Second C lass M atte r ._________
E. A. STO W E, E d ito r.

February  19, 1913.

T here  is an H onor in business th a t 
is the fine gold of it; th a t reckons 
w ith every m an ju stly ; th a t loves 
ligh t; th a t regards kindness and fa ir
ness m ore highly th an  goods or prices 
or profits. I t  becom es a m an m ore 
than  his furnishings o r his house. I t  
speaks for him  in the heart of every 
one. H is friendships are serene and 
secure. H is s tren g th  is like a young 
tree by the river.

STRONG H A N D  NECESSARY
T he M exicans seem to  be holding 

ano ther caucus, and it is a caucus 
that is highly characteristic of the 
people of the Latin  race. F o r m any 
years P resident Diaz was at the head 
of the Mexican governm ent and un
der his adm inistration  Mexico p ros
pered industrially  com m ercially and 
in the developm ent of the a ttribu tes 
of m odern civilization. H is reign, 
however, was not a reign of love and 
affection. He had risen to his high 
position by defeating in battle  every 
rival for the place, and it was his 
verv sum m ary and effective m ethod 
of dealing with would-be aspirants 
that enabled him to hold on. W hen 
advancing years had m ade him less 
forceful and, perhaps, less vigilant, 
the opposition suddenly gathered  and 
the old P residen t was com pelled to 
flee. A few m onths of revolutionary 
agitation  followed and then President 
M adero was elevated to the execu
tive office. Now Presiden t M adero 
is a prisoner. T he new president will- 
rule until ano ther rival appears in 
the field, and this will continue until 
Mexico has a Presiden t who is the 
undisputed cock of the walk. T h is will 
be the program m e unless, of course, 
the U nited  S tates or some other 
country  forcibly intervenes and com 
pels the M exicans to keep the peace. 
T hat this should be true is unfortu 
nate, because Mexico is a country of 
infinite w ealth in resources and possi
bilities, but revolution is in the M ex
ican blood and it is sure to break out 
as soon as the mailed hand disap
pears. Diaz with his fighting abili
ties was able to keep the spirit of rev
olution in check, but the strong  man 
to take his place has no t yet ap
peared, and until he does appear w ith 
a practical dem onstration  of his 
pow er to  whip all his foes, Mexico 

' will be a land good to keep away 
from.

A bill is pending in the Legislature 
to perm it farm  and ranch ow ners in 
M ichigan to reg ister the nam es they 
give to  their places w ith the county 
clerk and to give them  a proprietary  
righ t to the use of such names. T his 
is a desirable piece of legislation and 
should be given favorable considera
tion. W hen a farm er bestow s a name 
upon his farm —and it is becom ing 
m ore and m ore com m on to do so—it 
implies th a t he has some pride in his 
place, and if lie m arkets his products 
under the nam e of his farm , as is 
often done, it is righ t th a t he should 
have some m ethod of protecting  him 
self against the use of the same name 
by o thers. M any of the farm ers around 
Grand Rapids have nam ed their farm s, 
and the be tte r the farm  and the more 
prosperous the farm er the m ore like
ly it is to have a name. In  these 
cases the w agons and o ther appurten
ances are all m arked with the farm  
nam e and usually the choice products 
of the farm, w hether fruit, butter, 
eggs or potatoes, go out under the 
label, which virtually becom es a guar
antee of quality. T he name becom es 
a brand that should m ean som ething 
and there should be some m ethod of 
reaching the unscrupulous w ho m ay 
adopt the same nam e to  m arket his 
inferior products. R egistering  the 
nam e would lie a protection, and, with 
the passage of such a law, there 
should be a w ider adoption of the 
custom  of bestow ing nam es, and then 
an encouragem ent to  the farm ers to 
make the nam e m ean som ething.

In this connection it m ight be sug
gested th a t the nam ing of ru ra l h igh
w ays would be desirable, and th a t if 
legislation is needed to  make the road 
nam es perm anent now is the tim e to 
act. The ru ral free delivery m akes 
som e so rt of road nam ing alm ost as 
necessary as s tree t nam ing is in the 
cities, and the building of good roads 
with their increased use by city peo
ple will add to the desirability  of 
some in telligent m ethod of designat
ing them . T he roads out of G rand 
Rapids are all nam ed—W alker, A l
pine, Robinson, Clinton, B urton, 
South Division, Kalam azoo, etc.—-but 
the ru ral highways, as a rule, are un 
nam ed and this leads to m any per
plexities for s trangers

wade through slush to reach your store. 
Even if it does not creep above the 
tops of her low rubbers, her skirts be
come more or less draggled, and danger 
of cold is threatened in addition to the 
enforced untidy apparel. Of course she 
might hold her dress up—that is, if she 
is not so heavily loaded down with 
packages—but if compelled to do this, 
she may buy less, remembering that one 
hand must be left free.

There is no excuse for a muddy walk 
in front of the door. I t  is an injustice 
to yourself as well as to all patrons. 
W ith the hose and city water at hand, 
house cleaning around the entrance is 
an easy matter. I f  you are in the 
country store and must depend upon the 
broom, use it freely, even though 
brooms are high priced. The price of 
allowing dirt to accumulate is still high
er. Do not rest satisfied with a clean
ing up in the morning. Sweep oftener 
if it is needed. The outside of your 
door counts more to the man outside 
than what you may have within. The 
forbidding exterior may deter the fas
tidious from investigating the inside.

EAR-M ARKS AT T H E  DOOR.
Old customers, as well as new ones, 

are usually influenced by the little 
things which greet them at the door, 
and any positive violation of good us
age is very possibly resented by a pass
ing to the other side. The condition of 
the walk means more than any other 
thing to many in these days when ice 
abounds unless the utmost precaution is 
used, and the danger of slipping upon 
B’s stone steps will be remembered un
less you are constantly on the alert. I t  
ice is bound to cling, a generous sprink
ling of salt may mend matters. Use it 
without stint night and day if necessary. 
Ashes remedy the danger of slipping, 
but they are a foul means of saving 
broken limbs. Salt is cleaner and melts 
the ice by a chemical process, while 
ashes merely give a rough surface.

Keep the walks clean. It is a vexa
tion to any woman to be compelled to

B L IN D  STO R E -K E EPE R S.
A recent visit to the School for the 

Blind at Pittsburg, Pa., impressed the 
writer with the special drill afforded 
in the commercial, department through 
a real store, kept and managed en
tirely by blind pupils. Two are kept 
in position a month, and then give way 
to two others. The store is open on 
Friday evening for the teachers, and 
on a portion of Saturday for pupils.
It is well stocked with notions and the 
small articles which pupils away from  
their own homes would be likely to 
wish.

Teachers buy on the credit system. 
Each month a bill is rendered and the 
payment receipted for in a business 
manner, no m atter how small the item. 
One of the teachers says that in the 
two and one-half years which she has 
been on duty there she has never found 
a single error in their accounts. Accu
racy is learned to the smallest fraction, 
while at the same time becoming fa
miliar with the forms pertaining to a 
business conducted on the credit system. 
The pupils are required to pay cash for 
their purchases, and here comes the 
drill for both buyer and seller in the 
making of change. As in the credit 
department mistakes are a rara  avis.

Just before the store opens- the pack
ages of candy, stationary, etc;, for 
w'hich there is likely to be the most de
mand, all previously prepared in quan
tity to retail for a nickel or some uni
form price, are taken from  the cases 
in which they were packed for the week 
of rest, and the store is ready to do 
business. They cannot go on the slip- 
shot method of Mr. Ne’er-do-well. 
Everything has its place and is put 
there. System is the key to success 
throughout. Nothing goes by chance. 
W ith this perfect system it would be as 
difficult to cheat one of those blind 
salesmen as to defraud the keenest one 
of you. ______

The Grand Rapids business men have 
expressed themselves as in favor of an 
appropriation being made by the Legis
lature to give Michigan an adequate 
representation at the Panama-Pacific ex

position at San Francisco in 1915. The 
appropriation bills this year will be un
usually heavy, reaching a total hereto
fore without precedent in the history 
of Michigan taxation, with every State 
institution calling for increased allow
ances and many new demands being 
made. Conditions are such that the 
granting of an appropriation for the ex
position and thereby increasing the to
tal might well cause some hesitation, but 
in Grand Rapids the opinion is ex
pressed that Michigan can not afford 
to stay out. Up to date thirty-three 
other states and twenty-two foreign 
countries have arranged for represen
tation, and Michigan, with her wealth, 
resources, industries and hopes of in
creased population would be the laugh
ing stock among the states if she re
mained out. Not to be represented 
would be a cause of shame- for the 
thousands of Michigan people who will 
attend the exposition, and it can be 
imagined how the Michigan people who 
have moved to the coast to live would 
feel if the State they are proud of and 
still brag about were not in line. H er 
agricultural resources, her minerals, her 
great industries, her summer resorts, 
her educational and other institutions, 
and her thousands of fertile acres await
ing development enable her to put up a 
show equal to the best that any other 
state in the Union can do and, from 
the Grand Rapids viewpoint, it would 
certainly be missing a great opportun
ity not to make a display. If  it is 
necessary to exercise economy, that 
taxes may be kept within bounds, let 
it be done by cutting off a few of the 
useless commissions which were cre
ated primarily to give jobs to cheap 
politcians and union labor grafters.

Richard J. Prendergast has been 
named as chairman of the Wholesale 
Dealers’ Committee of the Association 
of Commerce for the coming year, as 
successor to W illiam B. Holden who 
declined a third term. This choice will 
meet the cordial approval of the trade. 
Mr. Prendergast has been identified 
with the Grand Rapids wholesale trade 
for many years, is thoroughly familiar 
with the field and has been an active 
factor in all the activities ever since 
the wholesalers have had an organiza
tion. More than this, he is popular. 
The coming year will be a very import
ant one for the Grand Rapids trade, 
with many new opportunities to be 
opened with the completion of the Kal
amazoo interurban and the building of 
the new railroad to Ludington by way 
of Fremont and Hesperia. There will 
be other opportunities in the improved 
service which the various railroads out 
of Grand Rapids will be spurred on to 
give by their own competition as well 
as by interburban rivalry. It is im
portant that the wholesalers have at 
their head a man who will be alive to 
every opening, and in Mr. Prendergast 
such a man has been found.

Are you as courteous to your em
ployes as you ar£ to people who come 
in to buy goods? If not, you are 
m aking a m istake.

Plain food and p lenty of sleep have 
m ore to do with the m aking of a suc
cessful business m an than m ost of us 
realize.
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T H E  SPR IN G  O PE N IN G S.
T he spring  openings in Grand R ap

ids will be sim ultaneous. T he dates 
fixed for the  in teresting  function are 
M arch 11, 12, 13 and 14, the second 
week before E aster. T he dry goods, 
m illinery, and ready to w ear stores 
will natu rally  be the centers of in ter
est, but the clothing sto res and hab
erdasheries will be w ith them  in spec
ial displays, decorations and in in
viting the public to  come and see 
w hat the new season has in sto re  for 
them  in the way of new styles. T he 
G rand Rapids m erchants agreed upon 
sim ultaneous dates for their openings 
last fall, instead of having them  come 
scattering  along as suited the conven
ience o r fancy of the individual m er
chants, and so sa tisfactorily  did the 
plan w ork th a t it is to  be repeated  
this spring. T he experience last fall 
w as th a t the co-operation am ong the 
m erchants to m ake one big show 
brought out m ore city custom ers and 
m ore out of tow n v isitors than  any 
of them  had ever had before when 
the individual plan was followed. T he 
expenses w ere no g rea te r and the re
tu rns larger and m ore satisfactory . A 
fu rther benefit w as from  the fact th a t 
nobody suffered in his own trade by 
reason of off date openings next door. 
The exam ple of the G rand Rapids 
m erchants may well be considered by 
the m erchants in o ther towns. If the 
plan w orks satisfactorily  here it 
ought to w ork w ith equally good re 
sults elsewhere. All th a t is necessary 
is for the local m erchan ts to get to 
gether and agree on the „dates and all 
will reap the benefit. If they  find 
th a t they, can profitably get together 
in this simple m atter it is possible 
they m ay discover o th er lines of ac
tivity  in which friendly co-operation 
is m ore productive than  th ro a t cu t
ting. I t  m ay be added th a t the Grand 
R apids agreem ent goes no fu rther 
than  the dates. Each m erchan t is 
free to  do as little  or as much as he 
pleases to m ake his own opening a t
tractive. T here  are no restric tions 
on decorations and no lim itations on 
the advertising  th a t shall be done. 
Each m erchan t will go his own gait, 
but they  will all do it at the same 
time.

E aste r comes unusually early  this 
year, M arch 23, and it m ay be sug
gested tha t this is no t w ithout its ad
vantage for the m erchants. I t  will 
in effect give them  a double header 
spring  season. T hose w ho shop for 
E aste r will have to shop again when 
the w arm  w eather comes. T he E as
te r bonnet suitable for M arch 23 will 
no t do for the F o u rth  of July. No 
doubt the possibilities contained in 
the early  E aste r have already sug
gested them selves to  the up-to-date 
m erchants. They should w ork these 
possibilities to  the limit.

BE A M AN FIR ST.
Before one can be a sound business 

m an he m ust first be a sound man. 
W hen an a rtis t pain ts a picture con
tain ing  hum an figures he m ust not 
try  to hide defective p roportions of a 
figure by the clothing, but m ust first 
m ake sure th a t the outline of the 
figure is correct lifefore he a ttem pts 
to  paint the  clothing, O ne of the

w orst faults a picture can have is to 
be “out of, draw ing.” No am ount of 
w onder-w ork in color or conception 
can atone for faults in the proportion  
of the figures T here  are few to de
fend a picture in which such faults 
are to be found.

T here  are som e persons in business 
life who think they can cover up the 
evidences of a defective m anhood by 
laying on thick the colors of an ou t
w ard business success. T hey think 
th a t if they can only get the place and 
the pow er they will also get the honor 
and the satisfaction th a t come from 
w orthy achievem ent: but, like the un
skilled artist, they deceive them selves 
m ost of all. N othing can atone for 
defective character and nothing can 
hide it. A few superficial persons may 
give undue credit to m ere appearances, 
but the critics whose opinions deter
mine the real stand ing  of the w ork 
will not be deceived—and their c riti
cisms will take away any shallow 
satisfaction tha t m ay be found in sup
erficial applause. N othing but sound 
m anhood can win the true rew ard of 
sound manhood.

A M O TIVE FO R  ACTION.
T o allow ourselves to be cheated 

out of an opportun ity  is no t only un
fair to  ourselves, but it is unfair to 
o thers, for it also cheats them  out 
of the good we m ight be able to do 
them  if we had taken the advantage 
of the opportunity .

L et us hope th a t there are few men 
selfish enough to th ink  that a man 
owes no th ing  to his fellow men. It 
is a com m only accepted though t that 
a man has certain  m oral obligations 
to o thers and th a t he who willfully 
neglects them  forfeits his righ t to 
the respect of his fellows.

T he endeavor to  atta in  proficiency 
in any w holesom e line of work, to 
surpass the standards of m erit that 
have been atta ined by o thers and to 
im prove continually  on our own past 
achievem ents is the spirit of the hon
orable life. I t  is no t for ourselves 
alone that we strive to attain  a high 
standard , but because we should do 
our share tow ard the general progress 
of the world. T o  see it thus gives 
new energy to our endeavors and 
m akes success m ore sure. A m an’s 
in te-est cannot be entirely  sep
arated  from  th a t of his fellows. T he 
highest success cannot be attained 
w ithout som ething of altruism  in our 
motives, for that lifts our though ts to  
a h igher capacity than  selfishness can 
possibly do. In  o rder to do your best 
for yourself you are forced to be an 
altru ist.

T h ere  is no virtue in argum entation , 
no heroism  in resentm ent, no beauty 
in intolerance. Be patient, forg iv ing  
and hospitable to o th er views not 
akin—even antagonistic—to your own. 
F o r we are all one, and the m ost ig
norant, as well as the m ost wise, m ust 
be taken into account in the sum m ing 
up of things.

Any man ought to get th ree  square 
meals a day if he is able to w ork a.id 
able to keep from  being worked.

T he m an w ho m inds his own busi
ness has a good steady job.

H A S T H E  RIG H T ID E A .
T he colored p o rte r  on the Pere 

M arquette  parlo r car to  D etro it has 
a philosophy th a t is w orth  while. H e 
is one of the p leasan test and m ost 
accom m odating po rte rs  in the ser
vice and w hether or no t he is to re
ceive a tip seem s to  m ake no differ
ence in the care and a tten tion  he 
gives to the travelers in his car. One 
day a passenger asked him if every
body rem em bered him at parting . 
“Som etim es they  do and som etim es 
they  don’t ” w as the reply, “but I al
w ays tries to be so nice to  everybody 
th a t if they  don’t give me som ething 
its their own fault and not m ine .1’

T he store clerks m ay not like the 
idea of going to a colored po rter for 
a lesson in rig h t conduct, bu t it m ight 
be suggested to them , hum ble as may 
be the source there is som ething in 
this colored m an’s philosophy th a t is 
w orth taking to heart. If  every clerk 
were of his disposition, if they, too, 
strove to  be so nice to  everybody that 
it is the  custom er’s fault and not 
theirs if purchases are no t made, the 
business would be m ore prosperous 
and prom otions w ould come faster. 
I t is the careless clerks—those who 
will no t exert them selves unless a 
sale is certain, those who will not be 
pleasant unless they  see an im m ediate 
rew ard—who m ake life a burden for 
em ployers and, incidentally, stand in 
the w ay of their own advancem ent. 
T he colored po rter m ay no t be high 
up in the social scale, but he has the 
righ t idea and the chances are th a t he 
pulls down his full share of the coin.

F U T U R E  E L EC T R IFIC A T IO N .
I t  does not require much prophetic 

vision to see all the railroads in this 
country  operated by electric power. 
I t would cost m any m illions of dollars 
to change the system  from  steam  to 
electricity, m illions for track  recon
struction  and m ore m illions for equip
m ents, but as soon as it appears that 
the econom ies to be effected are suf
ficient to re tu rn  a substantial income 
on the investm ent, it is likely that 
capital will find a way to  b ring  the 
change about. P rog ress is, in fact, al
ready being m ade in this direction. 
T he New York Central has about 30 
miles of electric railway. T he New 
H aven R ailroad has electrified to the 
ex ten t of about 40 miles. T he P en n 
sylvania has done considerable elec
trification w here electric service can 
be used effectively. T he New Y ork 
term inals are all operated  by electric
ity. The term inals in W ashington 
are sim ilarly operated. P lans are  a l
ready m ade and pu tting  them  into ex
ecution will be begun this year fo r the 
electrification of the term inals in Chi
cago. T hese are com paratively small 
jobs, a lthough the cost runs high, but 
they represen t w hat it is easy to be
lieve is a s ta rt tow ard universal elec
trification. A still larger s ta rt will be 
the electrification of the P uget Sound 
division of the Chicago, Milwaukee & 
St. Paul Railroad. T his division is 
450 miles in length, from  H arlow ton, 
M ontana, to  Avery, Idaho, and it is 
estim ated the cost will be $7,000,000. 
T here  will be nine pow er generating  
stations along the line and the route 
will be over th ree m ountain ranges.

O ne of the reasons for electrifying 
this line is the high cost of coal. W ith  
hydro electric pow er instead of coal 
the pow er cost will be reduced m ore 
than  half, and it is this econom y that 
m akes the expenditure of $7,000,000 
w orth  while. I t  is but a question of 
tim e when the sam e reasons which 
lead th is W estern  road to  electrifica
tion will be appealing strongly  to 
roads in o th er sections of the coun
try . No danger is in im m ediate pros
pect that the coal supplies will be ex
hausted, but every ton th a t is taken 
out of the ground is ju st so much gone 
forever. M ost of us can rem em ber 
when those wiho predicted an exhaus
tion of the tim ber supply in Michigan 
w ere laughed at and ridiculed and yet 
to-day Michigan is largely dependent 
upon o ther sections of the country 
for her supply of building m aterials 
and for her wood w orking industries. 
Is it not possible th a t w hat happened 
to M ichigan tim ber may be in store 
for the coal supply and th a t the end 
may be reached before we fairly ap
preciate the danger? As coal become^ 
m ore scarce and h igher in price, the 
railroads will electrify not from  choice 
bu t from  necessity. Perhaps it is the 
possibility of railroad electrification
th a t has caused the w idespread inter-
est in electrical developm ent in recení
years. W hen the coal suppljf run 3
low and coal prices run high those
who con tro l the: hydro electric powci
of St;ite and N ation will be pretty
near m onarchs of all they  survey.

W H A T IS SUCCESS?
The definition of success is under-

going a change. The publicity given
to the m ethods and practices of m any
men c>f w ealth and business control
has d<one much to arouse the bette r
nature: in every man to questiian the
validity of such success. The ridicu-
lous utterances of certain spei¿ialists
whose devotion to a theory  has warp-
ed thieir com m on sense have made
plain to the practical man th a t special
ism may become the reduction to ab
surdity.- T he m an who thinks so 
much about his business th a t he cares 
noth ing about lite ra tu re  is also losing 
caste. T he m an who is so deeply 
schooled in the theoretical side of life 
th a t has no practical point of contact 
w ith the w'orld m ay also be regarded 
as out of the race for true success.

By their observation of extrem e 
types m en are being forced to  the 
conclusion th a t m oderation in all 
th ings is essential to a true judgm ent 
of all th ings and th a t the ideal life i? 
the w ell-rounded life, w ith broad 
views, broad culture, broad sym pathies 
and broad purposes for good—the 
ability to separate the good from  the 
bad in all lines of thought and activi
ty. In this broader view business 
loses rank as an end and becom es a 
m eans to an end— a m eans for making 
a  livlihood, a field of wholesom e ac
tivity and a school for the develop
m ent of character and m ental vigor.

There are two unpardonable sins 
in the world—success and failure. 
Those who succeed can’t forgive a 
fellow for being a failure and those 
who fail can’t forgive him for being a 
success.
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Attractive Easter Dry Goods W indow  
Trim.

To make this E aster day goods 
window here is w hat you will need in 
m erchandise and equipm ent:

M erchandise.
T w o pieces figured ribbon.
( )ne dozen w om en's handkerchiefs.
( )ne dozen boxes w om en’s hosiery. 
O ne half dozen pairs of kid gloves. 
O ne dozen jabots.
O ne dozen belts.
O ne dozen pieces of m iscellaneous 

neckwear.
T hree  coat sets.
T hree silk waists.
F our parasols.

Fixtures.
Five rolls of red or purple crepe paper. 
T w o lath.
Four m etal T -stands.
Tw o pedestals with two shelves and 

a sloping top.
One pedestal with a 36 inch top.
O ne pedestal with a .24 inch top.
One sm all pedestal with a sloping top. 
A paper of pins.
A few nails.
P lenty  of price tickets.

In m aking this E aster dry goods 
window trim  the first proposition is 
to cover the background and floor 
neatly  with red or purple crepe paper.

If you have two windows we sug
gest you use purple crepe paper for 
the E aste r novelties and red crepe 
paper for E aster dry  goods. In  case 
you have only one window and wish 
to combine both dry goods and the 
novelties it would be best to have the

background in purple as this is the 
regular E aster color.

A fter you get the background cov
ered, nail two lath  to  the top of the 
window as show n in the draw ing. On 
this you can festoon two pieces of 
ribbon in the m anner shown in the 
photograph m aking one festoon long 
and the next short, and so on. Leave 
the salvage back of the ribbon to make 
it stand out.

I low to Display H andkerchiefs.
N ext pin th ree handkerchiefs to the 

center of the background betw een the 
two ribbon units. Pin them  corner 
to  corner and at the top put a folded 
handkerchief as we have done.

Then build the big cen ter unit. F o r 
this purpose we have used two pedes
tals arid two T -stands. If you do not 
have the pedestals use two boxes and 
you will get practically the same ef
fect. A rrange the boxes and T -stands 
to follow the draw ing. On top of 
the T -stands put a w hite waist, and 
on either side of it a coat set.

For the low er part of this unit put 
two pairs of gloves on the T-stand. 
Back of the T -stand put ano ther coat 
set and in front of the T -stand  on the 
board  stand th ree folded handker
chiefs. T hen drape th ree belts from  
under the T -stand  down to  the floor.

Building the L eft U nit.
Next fix up the unit on the left. 

T h is can be m ade up from  boxes or 
fixtures ju st as you prefer. O n 
the big shelf we have put a w aist in 
a box and th ree  boxes of w om en’s 
hosiery. O n the shelf should be a r
ranged th ree o ther boxes- of hosiery. 
Put two boxes of hosiery on the floor

leaning against the low er shelf of this 
unit.

If you do no t care to show w aists 
you can put hosiery or lace collars 
in place of w here we have show n the 
waists.

T he unit on the righ t is m ade of 
the sam e fixtures and practically  the 
sam e m erchandise.

T he floor plan is an arrangem ent 
of neckwear, handkerchiefs and sim
ilar sm all articles.

F o r this purpose we have used two 
1 ow T -stands one on either side of 
the center unit. Each of these con
tains four jabots.

T hen spread some handkerchiefs 
flat on the floor, using as m any as 
you need in p roportion  to  the size 
of your window, tak ing  up the space

betw een by sm all dainty pieces of 
neck wear.

L ittle  M erchandise is Required.
T he w indow is finished now with 

the exception of four parasols. One 
of these can be laid on each side of 
the center unit and tw o behind the 
center unit.

T his is one of the m ost satisfactory  
E aster w indow trim s we have ever 
seen—considering the very small 
am ount of m erchandise required. 
W hile there is no t m uch in the w in
dow the m ethods of m aking it are 
exactly the sam e as those used in the 
big city stores. T herefore, if you fol
low our p attern  faithfully  you will 
rind that you have a real w indow trim  
and one th a t is sure to draw plenty 
of attention  to  your store.— Butler 
W ay. _____

Old Method.
“H ow  did Skimmels m ake his m on

ey?”
“ He was one of those old-fashioned 

dairym en who left you in doubt 
w hether w ater had been put in the 
milk or milk had been spilled in the 
water.”

Japan’s Trade in Song Crickets.
Selling crickets is a lucrative busi

ness in Japan, w here the insects are 
valued for their songs and kept in 
cages like canary-birds. In Tokio 
there are  two w holesale m erchants 
who send their agents into the stree ts 
of the  large cities. T he insects are 
carried in little  bam boo cages. A 
good seller clears approxim ately from  
eighty cents to a dollar a day. An 
insect valued for its music brings from  
tw o to seven cents. T he Ivusa hibari 
is the m ost valuable of all the song
sters, but the com m on cricket and 
the grasshopper are considered excel
lent singers.

T he singers are collected from  the 
fields in Septem ber, before laying
time. T hey are taken from  the grass

Photographed.

and shut up in glass jars. Soon after 
they  are im prisoned the fem ales lay 
their eggs and die alm ost im m ediately 
afterw ard. T he jars contain ing  them 
are kept in a tem peratu re of 80 de
grees centigrade.

T he young come forth  in M arch.
T he loss of eggs is about ten  per 

cent. T he male is the singer; he 
only is an object of com m erce; and 
from  one hundred eggs the cultivator, 
despit all his care, has only fifty sal
able insects. T he lo t of the locust 
is m arty rdom  from  b irth  to death. 
T he locust is the toy of the Japanese 
child; he is caught on bam boo twigs 
rubbed w ith a gluey substance, and 
to rm ented  according to the ignorance 
or the  cruelty  of his keeper. T he life 
of the singing insect now  exceeds a 
term of five weeks.

N o Alternative.
W ife—W hy did you tell the B at

sons th a t you m arried  me because I 
was such a good cook, when you know 
I can’t even boil a potato?

Hubby-—-I had to m ake some ex
cuse, m y dear, and I- didn’t know w hat 
else to say!

T he Display
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Condition That Is Getting to Be In 
tolerable.

Judging  from  the rem arks of many 
salesm en recently  returned from  their 
trips, a large percentage of the buyers 
of even the best shops in the country  
are becom ing dow nright brazen g ra ft
ers. W hile we do not like to  think 
of represen tative men in the trade in 
such a light, the facts are too well 
substan tiated  to be open to question, 
i t  seem s to be no longer a case of a 
salesm an having a p leasant luncheon 
or d inner w ith a buyer, w ith m utual 
benefit and good will, but the buyer 
is inclined to d rag  in his assistant 
and som etim es one or two o thers, and 
there m ust be not one but tw o or 
th ree costly  social “sessions” if the 
salesm an hopes to  book a substan
tial order.

W hen the buyer visits the m arket 
he also m akes a point of visiting  the 
salesm an w hether he is buying or not, 
and the cost of additional en terta in 
m ent thus deemed necessary often ex
ceeds the m anufacture r’s profit on the 
fill-in orders placed.

M ore often, however, the large part 
of the cost of “buying the buyer” 
comes out of the income of the sales
man. W hen on the road he is given 
an allow ance of m odern am ount to 
cover his expenses. T h is allowance 
is based upon the num ber of days he 
travels, and ranges usually from  $7.50 
to $20 per day, depending upon the 
length  of his “jum ps,” of railroad 
journeys, and volum e of his orders.

As a resu lt of this grow ing practise 
m any a road man, anxious to m ain
tain an appearance of prosperity , 
which counts much, and eager to roll 
up an even larger volum e of business, 
and know ing th a t now adays the la tte r 
is vitally affected by his social p ro 
clivities, winds up his trip  either in
debted to his house or actually out of 
pocket. T he young and single sales
m en are excessively liberal and the 
salesm en w ith families m ust keep the 
pace or lose their hold upon their 
trade.

M anufacturers know th is condition 
to be g e ttin g  intolerable, yet they 
are unable to check it out of consider
ations of self-preservation. T he en
terta in ing  expenses to-day far exceed 
those of the days w hen it was cus
tom ary  to get a buyer p re tty  well sa t
urated  before broaching business.

T he system  is w rong  and should be 
stopped. W e could nam e buyers of 
reputable concerns who get m ost of 
the ir table board and m ost of their 
evenings’ p leasures out of traveling 
men, and take pains to so m anage 
things.

W e w ant to urge m erchants to look 
to th is abuse of position. W e believe

a house should dispense im m ediately 
with the services of a buyer or m ana
ger of departm ent who habitually ac
cepts gratu ities of any sort from  sales
men. Such a buyer or m anager soon
er or la ter inevitably gets to  the point 
w here he "lets down easy” the sales
man who is not lavish by criticizing 
his line, even though it may be the 
one line best adapted to the concern 
that em ploys him, and sw itches to 
ano ther whose representative is gener
ous beyond reason.

The day is com ing when every sub
stantial and honorable retail firm, 
w hether a specialty shop, general ou t
fitters or departm ent store, will make 
it known to buyers and m anagers that 
they  dare not take advantage of their 
position to impose upon men who 
need their incom es as much as they, 
upon pain of instant dismissal.

It is claimed that the m ajority  of 
traveling men in our trade are within 
th ree m onths of starvation—in other 
words, th a t if they lost the ir place 
and couldn’t get ano ther in that time 
they would virtually  be fit objects for 
charity, because they have not had a 
fair chance to save. W e believe it!

A m ore despicable m isuse and abuse 
of place and pow er never existed than 
tha t of the buyer and m erchant who 
sponges upon traveling  men.

I t  is- usual ra th er than  rare. L et it 
s to p !— H aberdasher.

The “Fashion D olls.”
P erhaps the m ost in teresting  inno

vation tha t has been brought to  the 
a tten tion  of window trim m ers lately 
is the new fashion doll. T he tiny size 
of these figures ("they stand barely 
.15 inches h igh), and their chic poise 
and ra ther saucy expression make 
them  w onderfully  attrac tive  to the 
public. And the trim m er who has 
been draping w ith the full size form s 
will get m ore real fun and pleasure 
in m aking these little  m inature drapes 
than in any o ther detail of his w in
dow work.

T he small size of the dolls m akes it 
im possible that they  be used in the 
same way as full size form s are used 
—for they would never fill the space. 
The logical way is to use them  in 
connection with some stand or box 
drape to  show the connection of the 
draped stand with the made up gown.

The Best Time to Go.
“A ye vant to buy a ticket to Swed

en,” said the blond young person to 
the clerk at the booking office. “Aye 
vant a ticket to  G othenburg .”

“W hen do you w ant to go?” asked 
the clerk, in an im patient tone.

“Aye vant,” she said with simple 
directness, “to go van the boat s ta rts .”

A Famous Pie.
O f all the pastry  ever cooked, none 

has attained the m agnitude of the pie 
orderd by Frederick  the G reat 180 
years ago for a feast given in honor 
of 30,000 soldiers at the end of a cam 
paign. T he pie was brought to  the 
table in the m ost dram atic m anner. 
Tow ard the conclusion of the meal 
a strange vehicle draw n by eight ho rs
es drove into the camp grounds. T he 
load seemed heavy and every one 
was consum ed with curiosity to know 
the nature of His M ajesty’s “surprise.” 
T he pie, which com pletely filled the 
vehicle, contained a ton of flour, 5,000 
eggs, and 900 quarts of milk. I t  was 
cooked in an oven built for the pur
pose in the woods. A fter the soldiers 
had partaken of the pie, enough was 
left to give a portion  to  every one in 
the village near which the arm y had 
been quarteied .

Sea-food.
“W h a t’s daugh ter doing?”
“M aking shrim p salad.”
“I didn’t know we had any shrimp 

in the house.”
“W e haven’t, but there is one going 

to call on her this evening.”

GRAND RAPIDS BROOM CO.
Manufacturer of

Medium and High-Grade 
Brooms

GRAND RAPIDS. MICH.

T0WCHY0UR

PATRONS-FRIEflDS
'E  ®ulf,HlGAN STATE V 
^V ^T E L E P tlO N E  J

OFFICE O U TFITTER S
LO O SE LEA F SPE C IA L IST S

217-239 Pearl St. (near the bridge). Grand Rapids, Mich

Q. J. Johnson Cigar Co.
S . C. W . El Portana  

E vening P ress Exemplar
T hese Be Our Leaders

139-141 Monroe Sf
Both Phonos

GRAND RA PID S. MICH.

Spring Lines
For 1913

Now Ready

Hats, Caps 
Straw Goods

G. H. Gates & Co.
Detroit

Write for Catalogue

L o w e s t
Our catalogue is “the 
world's lowest market” 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for current cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 
Dallas
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The Controversy W ill Go On. 
W ritte n  fo r th e  T rad esm an .

The perennial controversy  as to 
draw n vs. undraw n poultry  is due in 
part, at least, to a m isunderstanding 
on the part of the consum ing public 
as to  w hy the dealers prefer the latter. 
T he consum ing public alw ays m ore 
or less suspicious, im agines tha t the 
dealer w ants to  get the benefit of the 
additional w eight, and there is also 
an im pression th a t to leave the poul
try  undraw  is insanitary, that the 
partly  digested m atte r in the crop 
and intestines will ferm ent and con
tam inate the flesh. As to  the addi
tional w eight proposition, this is hard
ly w orth  considering, as the difference 
is not enough to  w arran t the dealer 
to make a determ ined stand, especially 
as it is always w ithin his pow er to 
make up the loss by adding to the 
price. T he sanitary  question is the 
only real difference betw een dealer 
and consum er, and while the la tte r 
has his im pressions the dealer bases 
his line of action on experience. U n 
drawn poultry  will keep longer and 
b etter than  the undraw n, w ith less 
shrinkage and less danger of taint. 
T he undraw n poultry  is sealed from 
the air, w ith the flesh p ro tected  from  
outw ard contam ination  by the skin of 
the fowl. As soon as it is draw n the 
fowl is open to  atm ospheric influ
ences. inside and out. with a  very 
large surface exposed, and nearly half 
this surface is unprotected  by outw ard 
skin o r m em brane, and deterio ration  
begins alm ost a t once. T h e  ferm ent 
of the juices in the undraw n fowl, it 
is contended, cannot possibly do any 
dam age in the short tim e the fowl is 
held in stock, but drawn poultry  is 
alm ost im possible to keep in good 
condition, even for a few hours, even 
when the conditions are m ost favor
able. The dealers base their action 
on w hat experience has taught them, 
while consum ers—and very often the 
health officers—let em otions or theo 
ries guide them , and so long as this 
difference exisists betw een them  the 
controversy  will, no doubt, go on 

L. G. S.

rived in a sour or m usty condition, 
and such poultry  m any tim es had to 
be dum ped or sold for two or three 
cents a pound.

Buyers were constantly  retu rn ing  
poultry , for it would be perfectly  
sw eet on the outside, and would be 
m usty or sour inside.

W ith  undraw n poultry  we never 
have any trouble, because it will sour 
outside, and be perfectly sw eet in
side. U ndraw n poultry  will keep two 
or three tim es as long as draw n poul
try.

A large p art of the poultry  m arket
ed these days is placed in cold s to r
age for spring and sum m er use, when 
it is impossible to get fresh  killed 
poultry  to supply the demand.

T he w riter w orked for ten years to 
get the people of Buffalo to buy the 
undraw n poultry  and finally succeed
ed. Now it is alm ost im possible to 
sell a package of draw n poultry . W e 
never buy drawn poultry  for our own 
use, as we prefer all undraw n poultry, 
th a t has not been fed for tw enty-four 
hours.

D raw n poultry  will not keep in cold 
storage.

To go back to  draw n poultry, would 
kill the poultry  trade and m ean mil
lions of loss yearly  to  the farm ers 
throughout the country.

Rea & W iizig.

Leaving the Heads on Poultry. 
W ashington, D. C., Feb. 17—In re

ply to  your le tte r concerning the ad
visability of rem oving the heads from 
dressed pou ltry  before they are sent 
to  m arket, I beg to say th a t the ob
jections to th is practice are exactly 
the same as the objections to rem ov
ing the viscera; namely, th a t the skin 
is broken and the flesh, which is read
ily attacked by bacteria, is exposed 
to  contam ination. W e consider the 
practice of rem oving the heads h igh
ly undesirable. T hey should, how
ever, be cleaned after killing; th a t is, 
the blood should be rem oved from  
the m outh and any which has splashed 
on the head should be w ashed off.

M. E. Pennington, 
Chief of Food R esearch L aboratory .

Firmly Believes in Undrawn Poultry.
Buffalo, N. Y., Feb. 17—N oticing 

y our article o f Feb. 12 in regard to 
drawn and undraw n poultry , we wish 
to  say a few w ords in favor of un
draw n poultry  and against drawn 
poultry  for m arket.

T he w riter has handled poultry  on 
the Buffalo m arket for fo rty  years. 
T he first fifteen years we handled 
nearly  all draw n poultry, and if ever 
there was trouble in handling poultry, 
it was in those days.

A bout one-half of the receipts a r

The S tate B oard of A griculture in 
Ohio has a plan which it is hoped will 
induce girls to stay  on the farm. A 
free trip  to W ashing ton  is prom ised 
to the girls who m ake the best records 
raising  crops and flowers the com ing 
sum m er. F o r the boys’ corn grow ing 
con tests are held. T he boys and girls 
in the farm ing com m unities seem to 
think th a t the poets have overesti
m ated the joys of rural life.

A m an w ho is in love w ith him 
self need fear no rival.

Atwood Grape Fruit
IS  QUALITY GRAPE FRUIT

With the first suggestion of the use of this grape fruit in rheumatic and 
fever conditions came a quick endorsement from physicians and the public.
We say “as found in the Atwood Grape Fruit,” for Atwood Grape Fruit is so 
far superior to the ordinary kind that it is admittedly in a class by itself when 
used either as a luxury or medicinally.
Its superiority is not an accident. From the beginning the Atwood Grape 

Fruit Company (the largest producer of grape fruit in the world) has sacri
ficed everything for QUALITY. An initial expense of hundreds of thousands 
of dollars was incurred: everything that science or experience could suggest 
was done to produce QUALITY; even then, many trees, as they came to ma
turity. bore just good, ordinary grape fruit, but not good enough for the 
Atwood Brand. Therefore thousands of big. bearing trees were either cut 
back to the trunk and rebudded .to Superior Varieties or dug out entirely.

So through the various processes of selection, cultivation and elimination has 
evolved the ATWOOD FLAVOR, as hard to describe as it is difficult to produce.

If you desire, your grocer or fru it dealer will furnish the AT
WOOD Brand in either bright or bronze. I t  may be procured at 
first-class hotels, restaurants and clubs. Ask for ATWOOD Brand.
For home use buy it by the box: it will keep for weeks and improve.
The standard box contains 36. 46. 54. 64 or 80 grape fruit, according 
to the size.

ATWOOD Grape Fruit is always sold in the trade-mark wrapper 
of the Atwood Grape Fruit Company.

ATWOOD GRAPE FRUIT CO., 80 Maiden Lane, New York City
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Building U p a T rade  in P o rk  Sausage. 
W ritte n  fo r th e  T rad esm an .

T here  are m any grocers who do 
not handle fresh sausages a t all. T here 
are o thers w ho handle them  in a hap
hazard, indifferent fashion. Such g ro
cers do not realize the possibilities of 
this line of business or the best way 
in which to  atta in  the full possibili
ties.

In  th is line the same tru th  holds 
as w ith any o ther specialty th a t w hat
ever is w orth  handling  at all is w orth 
handling in a thoroughly  efficient and 
creditable fashion. T his involves care 
in o rdering  and keeping and w ide
aw ake a lertness at the selling end.

G rocers advantageously situated  in 
regard  to refrigeration  and display 
can handle fresh sausages the year 
round. W ith  o thers, sausages, like 
oysters, are im possible in the warm  
w eather. But, no m atte r w hether this 
line is handled regu larly  or m erely 
in season, there  are  certain  im portan t 
poin ts to  observe.

T he first is, th a t every effort should 
be put fo rth  to secure a regu lar c lien
tele. G rocers who depend on casual 
purchases to  m ake the sausage trade 
will find the ven ture a losing one. 
Selling here consists, no t m erely in 
inducing the custom er to buy once, 
but in inducing him  to  buy regularly, 
if, however, the line of goods you 
handle is well selected, it will be a 
little  m ore difficult to induce the cus
tom er to  buy a second and a third 
tim e than it is to m ake the first sale.

N ew spaper advertising  and the cir
cu larizing  of regu lar custom ers will 
do m uch to pave the  w ay; bu t person
ally  calling a tten tion  to  the new line 
is the m ost effective selling stun t on 
the g rocer’s reperto ire . T he o ther 
day a custom er chanced to  be m aking 
a few purchases in a g rocery  where 
he deals occasionally.

"W ould  you like som ething tasty  
for supper?” the g rocer enquired. 
“Yes? T hen  try  some of this clear 
pork  sausage. I t  is a very superior 
article—far ahead of the  com m on v a r
iety.”

lie  w ent on to urge the superiority  
ol the  article in a few chosen words.

T h a t form ula, o r som eth ing  like it, 
applied to- every one of several, hun
dred custom ers as opportun ity  offer
ed would sell a g rea t m any pounds of 
clear pork  sausage. Add that you 
have fresh  shipm ents every W ednes
day and F riday and th a t you’ll be gui I 
to  fill telephone or o ther o rders on 
the  day’s m entioned and you’ll be pav
ing the w ay fo r regu lar orders. T he 
Saturday d inner offers a good field, 
since w ith a large num ber of families 
the Sunday ro as t is cooked on S atur
day afternoon  and no t cut till the  next 
day. F o r  the sam e reason, grocers 
o ften  find it unprofitable to  stock 
fresh sausages early  in the w eek; ow 
ing to  the fact th a t for the first two 
or th ree days of the w ork-a-day week, 
fam ilies are finishing the Sunday 
roast.

T hose  sto res which em ploy order- 
takers can handle th is l in t to good 
advantage th rough  the ir house-to- 
house salesm en. T he la tte r  will n it 
m erely build up a trade in sausages, 
but, by featu ring  them , will often  nnd 
them  helpful in securing orders. T he

value ol a good “s ta r te r” is appreciat
ed by any ordertaker who has experi
enced the difficulty of inducing the 
housewife to s ta rt the w .'ekly or 
sem i-weekly list.

Sim ilarly, when it becom es known 
that you handle th is line as a regular 
feature, the fact will help, in some 
m easure, to bring  you o ther sales. 
A specialty of any kind alw ays helps 
to draw  trade.

As w ith all specialties, the grocer 
m ust be aggressive in calling this line 
to the a tten tion  of custom ers.

A nother essential is cleanliness. T he 
tightly-closed glass show -case with 
the clean display shelves and the 
close-fitting door is a valuable acces
sory. I t  is poor business to  leave any 
kind of perishable m eat-product lying 
loosely upon the counter. Flies m ust 
be kept at a safe distance; and not 
m erely actual dirt, but even the suspic
ion of dirt, m ust be elim inated. Care 
in o rdering  and a lertness in selling 
will avoid the danger of the goods 
spoiling before they are sold, and the 
even w orse danger of selling them  
after their quality has been im paired.

In  displaying and selling, price 
cards can be used to advantage. A g
gressiveness in selling is very neces
sary, particu larly  at the s ta rt. T he 
grocer who is no t w illing to put a 
little  of his personal energy and en
thusiasm  behind the selling problem  
should shun specialties of any kind; 
particularly  specialties of a perishable 
nature. But the g rocer w ho is always 
alert and on the job will find them  
profitable. W illiam  E dw ard Park.

M ethods in F o re ign  P ou ltry  M arkets.
T he F rench m ethod of p reparing  

poultry  for m arket is acknowledged, 
in some respect, superior to ours. T he 
birds are m ade very fat and plump, 
and are m anipulated to  increase 
plum pness. A few feathers are left 
on tail and neck. T he skin is white 
and delicate. Each carcass is tied 
with a ribbon, and is show n back up
perm ost, instead of b reast up, accord
ing to A m erican and E nglish  usage.

T he chief peculiarities of the E n g 
lish m ethod of dressing poultry  are: 
Killing by w ringing the neck, no t by 
chopping or sticking; feathers left on 
the neck for a few inches from  the 
head, also a few feathers on the  tail 
and tips of w ings; the b reast bone 
is som etim es broken down by pressing 
it to one side w ith the thum bs, and 
the w ings are tw isted to  the back of 
the bird.

P roduce B uyers D ue in D etro it N ext 
M onth.

M ason, Feb. 17—W e are anxious to 
get as m any of the produce buyers in 
M ichigan as possible out to our m eet
ing in D etro it M arch 6 and 7 and ask 
you to kindly extend an invitation to 
every produce dealer in the S tate to 
be w ith us on th a t occasion.

W e have noticed m any very good 
articles on quality eggs in your paper 
and we appreciate them  very much. 
T he quality plan has come to stay 
an it gets easier every day to buy 
th a t way Jerom e W aggoner,

Sec’y Mich. Poultry , B utter and E gg  
C ar-Load Shippers Assn.

D igestib ility  of Cheese.
In  cheese is found proteid constitu 

ents, corresponding to  eggs, m eat and 
fish, w h 'ch  m ust be supplied with the 
bulk in which it is lacking in o rder to 
overcom e a tendency to cause consti
pation. I t  should be used as a m eat 
substitue ra th er than as an adjunct 
for a heavy meal, savories, cheese, 
custards, soups, W elsh rarebits, souf- 
flies, o r fondus, offering alm ost unlim 
ited com binations to  the im aginative 
housewife. A green salad and graham  
or entire w heat meal bread with a ta r t 
dessert and simple cake are suitable 
accom panim ents to  cheese dish.

A m erican factory cheese is usually 
selected for cooking because it con
tains the m ost nourishm ent for the 
least m oney, the g ra ted  Parm esan, 
Rom ano, o r Sap-sago are som etim es 
used w ith m acaroni or passed w ith 
soups.

T here  are certain  tim es w hen cheese 
adds perfection  to  a m eal—in fact, 
there  are m any w ho th ink  tha t, no 
m atte r how lim ited the dinner, cheese 
m ust never be om itted. B rillat-Savarin 
says th a t “a d inner w ithout cheese is 
like a beautiful w om an w ith bu t one 
eye”—but Savarin speaks from  the 
standpoint of the epicure ra th er  than 
of the physiologist.

G rateful.
“Oh, Jack, I ’m awfully glad you 

proposed.”
“T hen  you accept m e?”
“W ell, no; but, you see, your p ro

posal puts me even w ith K itty  Cobb, 
who had the m ost of any girl in our 
se t.”

A young wom an fell out of the th ird  
sto ry  window of a confectionery fac
to ry  and landed in an em pty candy 
packing case. She w asn’t h u rt a bit, 
yet some people say th a t candy is 
hurtful.

Hart Brand canned Goons
Packed by

W . R. Roach & Co., Hart, Mich.

M ichigan People W an t Michigat. P roducts

n p ij  A Your Delayed
1 I V iW j I l /  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

F O R  S A L E
Stock of general merchan

dise in good growing town do
ing annual business of $22,000 
on stock cf $5,000. Profits 
about $2,000 per year. Must 
sell on account of health. Good 
new brick building with lease of 
four more years if wanted. Low 
rent. Electric lights. Leading 
store in town. For quick sale 
will sell at a bargain. Will take 
about $4,000 to handle it.

Address F. L. REYNOLDS, 
Middleton, Mich.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipm ents of Live Poul
try  wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling slow a t declin
ing prices.

Dairy and Creamery B utter of 
all grades in demand. We solicit 
your consignments, and promise 
prom pt returns.

Send for our weekly price cur
ren t or wire for special quota
tions.

Refer you to Marine N ational 
Bank of Buffalo, all Commercial 
Agencies and to  hundreds of 
shippers everywhere.

T anglefoot

G ets

50,000,000,000
Flies a year—vastly  m ore than 

all other m eans com bined. 
T h e Sanitary F ly D estroyer— 

N on -P oison ou s.
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T H E  SW EA T ER  TR A D E.

Increasing  a t R ate of 50 P er Cent, a 
Year.

T he sw eater lines for the new year 
have been shown to the trade now 
for a few weeks, and so far, the busi
ness is reported  as being quite sa tis
factory. A few novelties have been 
introduced and considerable in terest 
is shown in these. R etailers every 
year are beginning to  realize the im 
portance of early buying of these 
l in ’s, so beside the natural increase 
in this direction, additional advance 
purchasing  is expected.

M anufacturers tell the trade each 
season of the u tter im possibilities of 
filling orders late <n the season. The 
retailer usually gets the best prices 
of the season early, so it is to his 
advantage to anticipate as far ahead 
as his conservative judgm ent will al
low. Too much stress cannot be laid 
on the im portance of th is early buy
ing, for every season as cold w eather 
approaches, the big dem and for 
sw eaters cannot be filled from  the 
lines of the best m anufacturers. As 
a result, the store th a t has establish
ed a trade on certain  reputable lines 
is com pelled to buy w herever he can 
find the m erchandise in stock.

In this case, he pays the highest 
price, and buys a line that he is not 
fam iliar with the w earing  or fitting 
qualities. Big m ills cannot afford to 
make up big stocks of m erchandise 
th a t they  have no orders for and run 
a chance of having these certain num 
bers left on their hands. T hey can
not anticipate the w ants of retailers 
in every section of the country, but 
m any of them  have expressed their 
opinion regard ing  the retailer doing 
m ore of this. T he retailer is in c’ose 
touch, w ith the trade of his com m u
nity, and  he can tell p re tty  well what 
ho ;a' sell under ordinary conditions.

Every  retailer in the country  is 
doing a g rea ter business on m en’s, 
w om en’s and children’s sw eaters titan 
he ever did. S tatistics show th a t in 
the last fourteen  years in which the 
sw eater and sw eater coat bus.', -¿s 
has been m ost active, that the in
crease has been over 700 per cent. 
T h is is an averave increase of 50 per 
cent a vear. If  th is is true w ith the 
m anufacturers it is certainly the con
dition with the retailers. P ractically  
every live retailer can be p re tty  safe 
in booking advance orders of 5‘) per 
cent, m ore than the initial orders of 
the previous year, w here his stock 
is in a reasonably clean condition.

Besides the increased dem and for 
sw eaters for fall and w inter wear, 
they  have become a staple item  for 
spring  and summer as well. T ouris ts 
do no t consider their w ardrobe com 
plete w ithout a sw eater coat, and the 
ath letic man o r wom an needs their 
sw eater as much in the spring as they 
do in the fall and w inter. T hey  are 
used on m any occasions in the sum 
mer, and their sale extends into the 
sum m er m onths to considerable ex
tent.

While new novelties are introduced 
each season, the changes in them are 
not so radical but what a sweater of 
one season will find ready sale the

next, if it is kept in perfect condi
tion. Because of this staple demand 
on sw eaters, it is no t necessary for 
the retailer to take a g rea t sacrifice, 
or in fact, none at all unless he has 
an exceptionally heavy stock at the 
end of the big selling season.

M annish Styles Favored.
The heavy effects predom inate in 

sw eaters for both men and women 
T he ruff necks and Byron collars p re
dom inate in the new fall lines. In 
this respect, the styles will rem ain 
very sim ilar to  those of last season.

The style elem ent is, of course, an 
im portan t feature in sw eaters, and the 
m ore m annish styles and the fu rther 
use of N orfolks for next season are 
of the m ost principal note in this 
respect. The ath letic sw eater with 
the half-open fron t is p rom inent in 
the new fall lines. T his is show n in 
plain, heavy weaves, and is produced 
in garm ents for popular-priced re 
tailing. A nother extrem ely  new thing 
is shown in a plain color coat, which 
has a high buttoned collar, cuffs and 
pockets of fancy plaid knitted  m ate r
ial in harm onizing  colors.

Of considerable im portance in the 
new spring  lines is the Jersey  sweater- 
T hese are shown in the fine w orsteds, 
the grays and cardinals being fo re
m ost in demand.

A uto hoods, caps and toques am ong 
the novelties have been in good re 
quest during the past season, and they 
prom ise to  be favored to a g rea ter 
extent nex t fall. S tocks of this class 
of m erchandise are alm ost depleted, 
and due to the open w inter all o ther 
lines of fancy knit goods have been 
in exceptional demand. T h is leaves 
the w inter stocks in a generally  clean 
condition, ju stify ing  the liberal pur
chasing for im m ediate spring m er
chandise and for advance fall.
Spring U nderw ear in B ig Demand.

T he dem and for spring  knit under
w ear has been of enorm ous volume 
and the m anufacturers of the best 
lines have been unable to  take m ore 
orders for som e time. P ractically  all 
mills are now busy on the fall lines, 
which are selling well on advance, 
and the situation on these goods is 
at a point w here som e of the b etter 
m akers who sell to  jobbers have been 
obliged to take a firm stand in refus
ing to accept fu rther business which 
jobbers insist upon sending them.

T he situation  on spring goods at 
the present tim e is such tha t the re 
tailer who has no t covered his needs, 
will have to look to  the jobber for 
his im m ediate requ irem ents and re 
orders, for practically  all m ills are 
sold up. T here  is no m istaking the 
fact th a t w ith a norm al spring  busi
ness there will be considerable sh o rt
age of the m ost desirable m erchan
dise.

The Hosiery Situation.
T he hosiery m arket is in much the 

same condition as th a t of knit under
wear. T here  is a difference, however, 
in th a t the deliveries of hosiery are 
spread over a g rea te r period and the 
big rush  and dem and for im m ediate 
deliveries is no t so liable to  be ex
perienced. Some slight advances have 
been made on the heavier grades of 
cotton  over the old low figures of

last year. T h is condition, however, 
lias had no aparen t effect on the de
mand, which has been good on all 
lines.

Silks continue in big request for 
spring, and the bette r grades are fast 
replacing the low er num bers. T his 
is largely due to the h igher price of 
raw  silk which has a tendency to 
freeze out the cheaper grades. Some 
m anufacturers of these goods are pu t
ting a heavier g rade of cotton  in the 
top and foot of these stockings to 
bring up the weight.

T he dem and for w om en’s silk hose 
has been alm ost wholly on plain black, 
w hite and tan, in the o rder named. 
In half-hose black, tans and grays are 
leaders. T he sales of w om en’s silk hose 
ftom  50 cents dow nw ard are falling 
behind, while the b etter grades are 
jum ping ahead faster than  ever. M en’s 
silk plated goods at 25 cents are sell
ing strong, as are the grades retailing  
at 50 cents upward.— D ry Goods Re
porter.

Reception Given to Farmers.
B attle  Creek, Feb. 17—A bout the 

middle of last sum m er our Industrial 
A ssociation, as it was then called, 
put on a cam paign to increase the 
m em bership and inject new en thusi
asm. W e changed the nam e to Cham 
ber of Commerce, which was a m atter 
only incidental, but seemed to  be a 
wise change, as the old nam e had be
come stale.

O ur city had become m etropolitan, 
and traffic rules had to be adopted, 
which at first were very objectionable 
to the country  folk. T hey did not 
enjoy being ordered around, and 
som etim es th reatened  with a rre st be
cause they persisted in driv ing  on the 
w rong side of the street, o r cutting  
the busy corners, as they have always 
done, and they naturally  becam e sore 
and argued th a t the city people had 
got ‘h igh-toned” and did not care for 
their trade.

O ne of the first questions asked, 
after the new m em bership was o r
ganized and set in m otion, w as: “W hat 
can we do to  get in closer touch with 
the farm ers?” Several plans w ere 
proposed, but the first one adopted was 
a trade extension trip of th irty  miles. 
Tw elve autos, decorated w ith banners, 
and occupied by about fifty w ide
awake m erchants and new spaper men, 
made the trip, stopping at every 
house, m aking a short visit, leaving 
some printed m atte r and souvenirs 
and inviting every farm er to  come to 
B attle Creek and trade. T w o of these 
trade extension trips w ere made, and 
then came the reception.

O ur B oard of Com m erce issued 
eleven hundred invitations and m ail
ed them  out to farm ers to com e to  
the city Oct. 15, and be our guests and 
enjoy a free en tertainm ent to be given 
them  at the Bijou T h ea te r in the af
ternoon. W ith  the invitations w ere 
enclosed “free h itch” tickets and tick
ets for the show. A large auditorium  
was opened for the convenience of 
our guests, as a place of reception, 
and w here they  could leave their 
w raps and belongings for safe keeping 
while they  w ere doing their shopping 
and attend ing  the entertainm ent. A 
com m ittee of represen tative business

men received the guests and gave out 
show tickets to all who were no t a l
ready supplied.

Betw een the tim e of issuing the in
vitations and the day of the reception, 
several conservative old farm ers who 
visited our store, rem arked: “You fel
lows think you are sm art, try ing  to 
fool us farm ers into believing you are 
in terested  in us, only to get our m on
ey; why, the whole th ing  will be a 
frost.” N o frost came, however, but 
the people came, for it had been so 
extensively advertised through our en
terprising  new spapers th a t everybody 
for tw enty miles in every direction 
had their curiosity aroused, and when 
they were all seated and crow ded into 
every inch of standing room  in the 
theater, the count was 1,600, all farm 
ers, their families and hired help.

Before the regular entertainm ent 
commenced, P rof. Shoesm ith, of the 
Michigan A gricultural Colleger gave 
a talk  on corn culture, and several 
business men explained why it would 
benefit both farm er and m erchant if 
they  did their trad ing  in B attle Creek. 
As the crow d passed out of the thea
ter, each person, young and old, was 
presented  with several packages of 
pure food and candies donated by our 
food and candy factories, for which 
B attle Creek is so well known, also 
souvenirs and useful articles, given by 
the m erchants. T o  say all this pleased 
them  is ju st putting  it m ildly. It 
certain ly  was very in teresting  to study 
the faces and hear the rem arks of the 
delighted throng.

T he secret of the success of this 
reception was due largely to the u n it
ed efforts and co-operation of all the 
leading business men and new spapers 
of our city—not the least being the 
publicity given the affair by the edi
to rs of our en terprising  dailies, who 
contributed  colum ns and pages of 
space.

Some will be curious, no doubt, to 
know w hat all this cost. I was curi
ous to know myself, for this was the 
particular item in connection w ith the 
affair I was asked to m ention. T o my 
surprise I found everyth ing had been 
donated except tw o or th ree items, 
which to taled  less than th ree dollars.

From  our country  patrons we have 
heard noth ing but w ords of apprecia
tion and kindliness tow ards the m er
chants who so royally  en tertained 
them . A fter four m onths’ reflection, 
I am convinced th a t the reception 
came little  sho rt of accom plishing the 
object of its conception—the bringing 
together of country  and city.

F. E. Strong.

Platinum in Jewelry.
In the setting of many precious 

stones platinum is now greatly favor
ed over gold. Platinum possesses the 
property of not detracting from the 
beauty of any jewel. Settings of it 
are well-nigh invisible, whereas gold 
is m ost obtrusive and injures the ef
fect of the finer settings. The price 
of platinum is, however, about twice 
that of eighteen-karat gold and the 
waste is greater.

Platinum exhibits such a degree of 
ductility that one ounce of wire made 
of it may be spun so thin that it will 
reach many miles.
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W hen you see this name on

Gloves, Mittens, Sweater Coats 
B oys’ Caps, Girls’ Caps 

Autom obile Bonnets
It Stands for 
Something
For eighteen years we have 

been making knit goods and 
nothing else. Our employes 
are experts, gradually culled 
from thousands t r i e d  and 
found wanting.

By quantity buying and 
quantity manufacturing we 
reduce all c o s t s  to rock 
bottom.

One price—the lowest, qual
ity  for quality—to all.

Ha-Ka-Rac Gloves and Mittens are unequaled by any other line in America. They have reinforced, 
patented thumb and finger tips, and have no outside fore-finger seam to rip and cause annoyance to 
wearers. They give good service and long wear.

Our seventeen salesmen are now out with their samples, but if you would like 
to inspect our line now, we will gladly send samples on approval charges prepaid. 
Drop us a card and we will very soon convince you that our goods are fast sellers.

The Perry Glove and Mitten Co.
P E R R Y , M IC H IG A N
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Dictionary of W ords Used in Dry 
Goods Business.

Faille—A soft, flat-ribbed silk.
Khaiki—A Japanesse silk of plain 

weave, not so fine a habutai.
Ladies' Cloth—A dress fabric of 

plain weave, sim ilar to a flannel in 
construction, but with a high-finished 
surface, which gives the fabric a 
broad-cloth effect.

L iberty—A light-w eight silk having 
a satin finish.

Louisine—A silk fabric having an 
uneven surface, like that of an ar- 
mure, but finer in effect.

Maline—A fine silk net of gauze
like texture. P ractically  the same as 
tulle.

M arquisette—A sheer, plain-weave 
fabric of silk or cotton, having a mesh 
m ore open than th a t of viole.

M atelasse—H aving a raised pattern* 
as if quilted or wadded.

M elange—T he F rench w ord for 
“m ixture.”

M elton — Stout, sm ooth woolen 
cloth, sim ilar to broadcloth, but heav
ier.

M ercerizing—A chemical process by 
which a silklike luster is im parted to 
cotton  yarns and fabrics. .

M essaline—A light-w eight satin of 
fine quality.

M ohair—T he fine, silk hair of the 
A ngora goat. A lustrous fabric, made 
from this m aterial.

M oire—A w atered design applied to 
silks by pressure betw een engraved 
rollers.

M ousseline de Soie—A sheer, soft 
fabric of silk, sim ilar to chiffon, but 
of m ore open weave.

O ttom an—A silk of cotton  weave 
having thick ribs at various intervals. 
O riginally, the thick cord ran cross
wise. W hen the cord runs lengthw ise 
the fabric is known as an "O ttom an 
cord.”

O m bre—H aving graduated  stripes 
in color which shade from  light to 
dark, or vice versa.

O xford— O riginally  a wool fabric 
in dark gray and w hite m ixtures. Of 
late years, heavy co tton  and linen 
fabrics have been know by th is name.

Paillette—Round spot pa tte rn s on 
fabrics.

Panne—A light-w eight velvet with 
“laid” or flattened pile.

Pastel—Applied to  tones of any 
color when exceptionally  pale.

P astille—A round or oval spot.
Peau de Cygne—A closely woven 

silk having a lustrous, but uneven, 
surface.

Peau de Soie— A closely woven silk 
having a som ew hat uneven, satin-like 
surface.

Pekine, o r Pekin Stripes—A color

design in stripes of equal w idth and 
equal space between.

Percale—A plain-weave cotton  fab
ric of fine or m edium  count, used for 
shirtings, dresses, linings, etc.

Pile Fabrics— M aterials of silk or 
cotton  wherein the surface is woven 
with raised loops, which are a f te r
w ards cut, form ing a raised “pile.” 
T hey include plushes, velvets, velve
teens and corduroys.

Pique—A cotton fabric having wide 
or fine welts. W ith  wide w elts it 
closely approxim ates a cotton  Bedford 
cord. See “W elt.”

Plisse— Pleated.
P lum etis—A sheer cotton  fabric 

ornam ented with tu fts a t intervals.
Pointille— H aving a design in small 

dots.
Pom padour—Small floral designs.
Pongee—A light-w eight fabric made 

of the silk produced by wild silk
worm s th a t feed on oak leaves.

Poplin—A fabric having a. silk warp 
and a wool weft, w ith a corded su r
face. Goods in which a sim ilar effect 
is produced, but m ade in all silk, all 
wool or cotton  are also called “pop
lins.”

Ramie—A plant of Chinese and E ast 
Indian origin, from  which a =trong, 
lustrous fiber is obtained. U sed to 
an increasing extent in the m anufac
ture  of dress goods, underw ear, sail 
cloth, fishing line, etc.

R atine—A wool m aterial sim ilar to 
a chinchilla, but having sm aller tu fts 
w ith w ider spacings between.

Raye—Striped.
R ep—A style of weaving in which 

the surface has a cross-wise, ribbed 
appearance, in distinction from 
“cords” which run  lengthw ise of the 
fabric.

Shantung—A heavy grade of pongee 
silk.

Sicilinenne—A m ohair of heavy
weight.

Sponge Cloth—A fine cotton  or 
wool fabric having a surface resem 
bling tha t of a sm all sponge.

.S u ra h —A light, soft, tw illed silk.
T erry  Cloth—A weave in looped ef

fect. A velvet in which the loops 
have no t been cut. F requen tly  ap
plied to  cotton  fabrics on the order 
of agaric and sponge cloth.

T ulle—A plain, fine silk net. P rac
tically the sam e as maline.

T ussah—T he wild silk from  which 
shan tung  and pongee are made. A p
plied to these fabrics when heavy and 
coarsely woven.

V enetian—A wool fabric, closely 
woven, in a fine twill.

V igogne—T he French form  of the 
word “vicuna;” applied to a soft w ool
en dress m aterial.

Vigoureaux—A  worsted material

printed in tlie warp so as to produce 
a m elange, or m ixture, effect in color
ing.

Voile—A sheer, sem i-transparent, 
plain-weave fabric of silk, wool or 
cotton—plain, o r ornam ented  with 
stripes or figures.

W arp  P rin t—See “Chine.”
W elt—A fabric having thick, raised 

cords at close intervals, as in the case 
of Bedford cords and piques. In  co t
ton goods, when the cords run leng th 
wise of the piece the fabric is known 
as a “w arp w elt.” Som etim es called 
“wale.”

Zibeline— A dress o r cloaking m a
terial having a hairy surface—D ry 
Goods Econom ist.

M any a m an has had a close shave 
w'ho never patronized a barber.

Safes That Are Safe

SIMPLY ASK US 
“ Why do your safes save their 

contents where others fail?” 
SA FE  SAFES

Grand Rapids Safe Go. 
Tradesman Building

A R T D EP A R TM EN T  IT E M S
Peri-Lusta Slipper Cotton Silknitin Slipper Cotton 

Silknitin Embroidery Cord Lustrous Lacecordo Macreme Cord 
Clark’s 0  N T Pearl Cotton Barbour’s F D A  Crochet Linen 

Peri-Lusta Floss Columbia Pearl Lustre 
H B Lustrous Floss and Rope American Beauty Floss and Rope 

Crystal Rope Sylvia Floss Peri-Lusta Filoselle 
Art 115— D M C Cotton Perle Nos. 3 and 5 

Art 128—D M C Cotton Floche Nos. 6, 8, 10, 12,14, 16, 18, 20 
Art 151— D M C Mercerized Crochet Cotton, white, Nos. 1, 2, 3, 5, 10, 

15, 20, 30, 40, 50, 60, 70, 80, 100, 150.
Art 18—Peri-Lusta Mercerized Crochet Cotton, white, Nos. 1 0 ,1 5 ,2 0 , 

30, 40, 50, 60
Art 18— Peri-Lusta Mercerized Crochet Cotton, ecru, Nos. 1 ,2 ,

3, 5, 10, 15, 20, 40
Belding Royal Floss, etc.. Belding Embroidery Outfits. American Beauty 

Outfits. Stamped Towels. Waist Patterns. Center Pieces. Table Covers, etc. 
Our salesmen are showing the samples.

GRAND RAPIDS DRY GOODS CO.
E xclu sively  W holesale Grand Rapids, M ich.

L aces—E m b ro id e r ie s
We are showing attractive lines American, 

Oriental, Valenciennes, Cluny and Torchon Laces.
Swiss, Nainsook and Cambric Embroideries. 

Matched Sets for Infants’ wear, Lingerie, Dresses, 
Corset Covers and Shirt Waists.

Ask to see our
1913 WONDER ASSORTMENT

P A U L  S T E K E T E E  & S O N S
W holesale D ry  G oods • Grand Rapids, M ich.
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H ow  to  Conduct a Successful C redit 
Business.

Corunna, Ind., Feb. 17—T his is a 
very com prehensive subject, one m et 
with many difficulties. F irst, we have 
m en w ithout business tra in ing  who 
have no idea of the pitfalls th a t beset 
the way. T hey sell goods w ithout any 
assurance of when they  are to  receive 
their pay. “Ju s t charge it” is a th read 
bare sta tem ent. M any a m erchant 
has his books filled with these con
ditional accounts.

Banks do the largest credit busi
ness in our land. Suppose a bank 
did a credit business as m erchants do, 
w hat would be the result? W hen you 
ask for an accom m odation or a loan 
at a bank, you are asked how long 
a tim e you w ant and get your accom 
m odation according to the term s 
agreed upon.

M any m en in business have no un
derstand ing  when book accounts are 
to be paid. N otice I say “m en in 
business,” because business men 
would no t do tha t, but we become 
only men in business w hen we lose 
sight of the essential thing. T o  have 
sufficient ready m oney to discount 
our bills, b e tte r  have the m oney in 
the bank at our com m and than on 
book accounts. W e, as retail m er
chants, have to take off our hats to 
the mail o rder houses; they  have a 
safe system , m oney in advance or a 
thorough  understanding when the bill 
is to  be paid.

T o  do a credit business you m ust 
be a good collector and the m ore 
careless you are  in extending credit 
the b e tte r collector you m ust be. I t  
you can no t run your own business 
you had b e tte r stay ou t of business, 
because it will only be a m atte r of 
tim e w hen you will reap the rew ard 
of le ttin g  the trade run your business. 
M aking Definite T erm s on Credit.

T he term s we have will no t suit 
conditions with all m erchants. W e 
deal m ostly  w ith the farm ing trade 
who do no t have m onthly  pay days. 
O ur term s, prin ted  upon our sales slip 
and sta tem ents, are no t to  exceed six
ty  days unless o therw ise arranged, 
for at tim e of purchase. Som e of 
you will say th a t is too long a time, 
possibly your conditions differ from  
ours. You m ay be in a m anufacturing  
tow n w here pay days com e every tw o 
weeks, th a t is all the b e tte r fo r you.

T he m ain them e in th is subject is 
to  m ake term s on all sales th a t your 
custom ers m ay know  w hen they 
should pay and then  require it.

A question: W hen have you a legal 
righ t to  m ake a dem and for an open 
book account w hen you are doing a 
slip-shod credit business w ithout any 
term s? W hen  our custom ers require 
m ore than  our regu lar te rm s then we 
m ake a note bearing  in terest o r not 
as agreed upon.

W e have been conducting  a credit 
business for the past tw enty-five years 
in a little  tow n and lost m ore the first 
ten years than  we have the last fifteen. 
W e are no t afraid to say “no” if con
ditions do no t su it us, ju s t as the 
banker would. So m ust you, b ro ther 
dealer, if you don’t w ant your busi
ness w recked and strew n upon the 
shoals of m isfortune. Y ou m ust be

at the head and dictate the term s of 
your business. M any a tim e have we 
made sales when goods and prices 
w ere satisfactory  and the custom er 
would ask to  have them  charged, when 
we have bolted and go t the cash even 
when we have offered to take their 
note w ith in terest.

H ow  to Build U p Confidence.
T he tim e is here and has been here 

when m erchants m ust do business as 
business men do or quit in disgust.

T herefore, to  be successful in con
ducting credit business, you will 
have to have credit term s and m ake 
them  as short as conditions will allow. 
Close all deals on special term s by 
note; m ake your own prom ises good 
with the trade at any cost, avoid 
guaranteeing  goods to d > be tte r w ork 
or to last longer than  can be reason
ably expect, so th a t the  trade  will 
have im plicit confidence in you as 
the ir dealer and so th a t you can m ake 
se ttlem ent as the deals are made.

Milo J. Thom as,
P resident Indiana Retail H ardw are 

A ss’n.

Ceylon Tea.
T ea  p lan tations in Ceylon have been 

in existence only th irty  years, ye t the 
annual exports of black tea am ount to 
nearly $20,000,000 in value. F orm erly  
coffee constitu ted  Ceylon’s main in
dustry, but after a disease of the plant 
in 1880 its cultivation was dicontinu- 
ed. M any planters, however, recoup
ed them selves by tea and rubber. 
T hanks chiefly to the form er article, 
the island’s old p rosperity  revived. 
To-day Ceylon boasts 1,500 p lan ta 
tions.

P lan t necessary to tea cultivation is 
costly  but very labor-saving. T he 
w ork itself is no t hard ; only the clim 
ate m akes it irksom e. W h at is w ant
ed m ainly of em ployes is to  w atch 
m achinery and feed it from  the stock 
of tea leaves aw aiting  treatm ent. T he 
w orkers are not S inghalese, but na
tives of Southern  India. A labo rer’s 
w ages vary from  eight to  sixteen 
cents a day, while a forem an’s salary 
averages $200 a m onth.

F low ers F rom  Cold Storage.
T he exportation  of refrigerated  

p lants from  China to F rance has m et 
w ith m uch success. T he least suc
cess has been had with violets and 
roses. O th er flowers kept in cold 
sto rage now find their way to E u ro 
pean m arkets in a sta te  of perfect 
preservation. T h e  H orticu ltu ral So
ciety of Paris has recently  received 
peonies from  the O rien t in excellent 
condition, though they w ere cut three 
m onths before.

We are m anufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Gorl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

Grand Rapids, M ich.

Excelsior Gold Eye 
Needles

Large Round Eyes 
Pat up in Attractive Wrappers 

100% profit

EXCELSIOR
#o. m 3/9

G o u >  s n t f P  
S H A R P S

M A D E  IN  
E N G  L A N D

as in  its Mothers Arm s Stew art’s
Duplex 

Safety Pins
Best Quality 

Extra Heavy Wire 
Superior Nickel Finish

Write to your jobber for samples and prices

PRATT & FARMER CO.
473 BROADWAY NEW YORK

“The Crowning Attribute of Lovely Women is Cleanliness”

The well-dressed woman blesses and benefits herself—and the world— 
for she adds to  its joys.

N A IA D  DRESS SHIELDS
add the  final assurance of cleanliness and sweetness. They are a 
necessity to  the  woman of delicacy, refinem ent and good judgment. 
NAIAD DRESS SHIELDS are hygienic and scientific. They are 
ABSOLUTELY FREE FROM RUBBER w ith its unpleasant odor. 
They can be quickly STERILIZED by immersing in boiling w ater 
for a few seconds only. A t stores or sample pair on receipt of 25c. 
Every pair guaranteed.

The only shield as good the day it  is bought as the day it is made.

The C. E. CONOVER COMPANY
M anufacturers

Factory, Red Bank, N e w  Jersey 101 Franklin St., N e w  Y ork
Wenich McLaren & Company, Toronto—Sole Agents for Canada
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Changing Shoe Business From  Credit 
to  Cash.

Cash or credit, which ? T hat is the 
subject. If any m an asked himself 
the question. Cash o r Credit, W hich? 
w hat would the answ er lie? W ould 
you rather do a credit business, or 
would you rather do a cash business? 
T h a t p resents a com m on proposition 
a little  differently from  w hat m any of 
us think of it or about it. T he answ er 
generally  is that any dealer, if he 
could do as much business for cash, 
would prefer to have his business on 
th a t basis.

A lm ost everybody who is doing a 
credit business says, "M y condition, 
or my location, or m y grade of shoes, 
compels me to  do credit business; i 
could not do business for cash. I 
believe in giving credit because 1 feel 
that I sell people m ore m erchandise. 
T he women, who do the buying, buy 
easier, and the head of the house is 
good, and he has to  settle the bills” 
Cost of M aintaining Charge Accounts.

T hese dealers th ink  they  can sell 
m ore goods, but I do not know that 
they make the claim th a t they  can 
sell them  faster. T he dealer who 
gives credit has various excuses which 
m ake you believe th a t he could not 
change over. T h ere  is the m an who 
says, “I do a cash business,” and then 
there  is the m an who has anyw here 
from  $5,000 to  $25,000 on his books, 
and w ithout expressing his g rea t de
sire to do so, thinks, as I have ju st 
said, th a t he can’t change over. But 
I tell you th a t a  cash business helps 
w onderfully. I t  helps us, first, in 
se ttling  claims, because the goods are 
paid for and the custom er does not 
re tu rn  them  w ithout com m ent or crit
icism. I t  also m akes it possible for 
us to  do business at a m uch low er 
cost.

L e t us consider some of the item s 
of expense involved in doing a credit 
business. If  a  bill is sent out ten 
tim es under a tw o cent stam p, and 
counting the  cost of runn ing  the  busi
ness, the expenditure fo r the m aterial 
used, such as sta tionery  and labor, 
it eats up the net profit on the  sale of 
a $3.50 pair of shoes. I make th a t 
sta tem ent from  figures com piled of 
doing business close, on a close m ar
gin for cash.

T his w as w hat I ran  up against, 
and it was som ething th a t m ade us 
re so rt to  figures r ig h t away to  see 
w here we w ere com ing out.

T he saving of the expense described 
above, if pu t to  your advertising ac
count, or if you do no t have an ad
vertising  account, into your bank ac
count, is a  substantial am ount.

Now we come to the changing over 
process to help the man who says,

"1 could no m ore th ink  of changing 
my business over to a cash basis than  
anything at all.” H e is discouraged, 
but if he will go about it in the righ t 
manner, I am sure that, in m ost cases, 
it could be accom plished. Perhaps 
there may be exceptions am ong deal
ers who do a very high grade busi
ness, when one m ust be governed 
wholly by the grade of m erchandise 
he handles and by w hat his com peti
to rs are doing in this regard.

How I t W as Done.
L et me outline, briefly, how it was 

done in m y case. I t was accom plish
ed in a m anner som ething like th is : 
A fter we had sta rted  a cash store, 
we notified all the charge custom ers 
of our oldest store, which w as estab
lished about forty  years ago, th a t we 
would no t open any new charge ac
counts. W e inform ed them  th a t as 
they  m aintained their accounts with 
us we would allow it to stand, but 
th a t if they  closed it, even for a brief 
period, we would not allow them  to 
re-open it.

T h is explanation satisfied our regu
lar charge custom ers, and it also help
ed to m ake them  se ttle  their bills on 
the ten th  of each m onth, o r earlier

The final resu lt was that in three 
years a sto re  th a t always had at least 
$5,000 in m onthly  accounts reduced 
its charge business to about $¿»0.

Reduced Cost of D oing Business.
T he change im proved our business 

and proved forcefully to  us that if a 
man is aim ing to  do a large business, 
on a small capital, he m ust do it for 
cash, particu larly  if the business is 
done on m edium -priced shoes. T he 
ow ner of such a business will find 
th a t instead of his cost of doing bu=: 
ness am ounting to 30 per cent, it will 
drop to  as m uch as 28 per cent., or 
relatively low er, fo r if he can now do 
business for 28 per cent., the cost 
would be 26 per cent, on a cash basis. 
In  o ther w ords, we have successfully 
proved th a t you can do business o-j a 
closer m argin for cash than  fo r credit. 
1 really think, o r believe, th a t about 
90 per cent, of all shoe stores 
are doing a credit business. It 
m ay be 95 per cent., bu t I do 
n o t wish to  convince 90 per cent, that 
a cash proposition is a good one, but 
l th ink  th a t a good look a t th is side 
of your shoe business would help 
: olve the conditions in certain  local
ities, and particularly  am ong certain  
retailers who find it uncom fortable to 
operate on a sm all capital.

Irving B. Howe.

Owing to the difference in weight, 
people now invest in fake mining 
stocks instead of buying cumbersome 
gold bricks.

Putting the Curb On.
The passengers in an accom m oda

tion train  which was w inding its way 
th rough  New H am pshire w ere in ter
ested and am used by an elderly cou
ple in the car.

T hey  talked as if there  w ere no one 
else in the  coach; therefore, having 
heard  m ost of the  private  plans, no 
one w as surprised  to  have the old man 
take the assem bled com pany fully in
to  his confidence. A t one sta tion  he 
rose and addressed the  passengers.

“Can anybody change a five-dollar 
bill for two tw os and a one, or five 
ones?”

“1 can,” said a brisk woman, and 
the transfer w as quickly made.

“N ow  could anybody change this 
one-dollar bill fo r four quarters or 
tens o r fives?” asked the old man.

“ I can give you two fifties,” said a 
m an from  the rea r  seat, “unless som e
body else can do bette r.”

N obody seem ed able to do so, and 
the old m an lurched down the car 
to the possessor of the tw o 50-cent 
pieces.

“T hank  you,” he said as he took the 
m oney. “I ’m obliged, M arthy has set 
her m ind to stop off at Nashua, while 
I go on up to  m y b ro th e r’s w ith the 
eggs and truck, and though she don’t 
m ean to  be a spendthrift woman, 
w hen she’s let loose am ong a lot of 
sto res she’ll run  through  fifty cents in 
an hour easy, and I kind of have to 
put a curb on her.”

R heum atism  has all the a rtists  beat
en to  a frazzle w hen it comes to 
draw ing  limbs.

Absolutely Correct.
F.vansville, Ind., Feb. 15— 1 read 

your editorial en titled  Pure Shoe 
N onsense, which appeared in your 
Feb. 12 issue of the T radesm an, and 
1 think you are absolutely correct in 
every statem ent.

I t appears to me tha t every shoe 
dealer in your S tate  should take an 
in terest in this bill, for such a law 
would elim inate m any shoes that are 
needed by thousands of w orking peo
ple.

I t  should be rem em bered that m ost 
people can’t afford a pair of shoes 
that are stric tly  solid in every respect.

E dw ard M iller, Jr.

An in ternational conference for the 
regulation  of the use of the saccharine 
and analagous substances was opened 
in Paris recently. D elegates from  
France, Germ any, Russia, Sw itzerland, 
Italy , H olland, Belgium, P ortuga l and 
Greece participated. Louis L. K lotz, 
F rench m inister of finance, in opening 
the proceedings, said th a t it was not 
a question of p ro tecting  the cane and 
beet industries tha t they had m et to 
discuss, but it was a question of the 
health  of the com m unity, since it had 
been dem onstrated  th a t saccharine 
was not a food, but traversed  the di
gestive o rgans w ithout being assim i
lated and also retarded  the  natural 
digestive processes.

The Sweet Thing.
"T his piece of lace on my d ress is 

over fifty years old ”
“ I t ’s beautiful. Did you make it 

yourself?”

You can sell shoes like 
this at a

Profit
and you will sell the 

same customers 
again

R o u g e  R e x  S h o e s
please both dealer and consumer and 

it is a pleasing quality that stays

Order now for spring trade

HIRTH-KRAUSE CO.
Hide to  Shoe

Tanners and S h oe Manufacturers 

Grand Rapids, Mich.
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Recent Manufacturing N ew s All Over 
the State.

D etro it—T he C entral C igar Co. has 
increased its capitalization from  $3,000 
to $25,000.

Lansing—T he A jox A uto L igh ter 
Co. has changed its nam e to  T he F ur- 
gason M anufacturing  Co.

Saginaw—The Saginaw Silk G ar
m ent Co. has increased its capital 
stock from  $16,000 to $25,000.

D etro it—T he M. G. M. M anufactur
ing Co. has changed its nam e to the 
Am erican A ir C om pressor Co.

D etro it—T he capital stock of the 
D. M. P ickett Cheese Co. has been 
increased from  $3,000 to $3,700.

D etrio t—T he capital stock of the 
D etro it C arburato r Co. has been in
creased from  $25,000 to $50,000.

D etro it—T he V anodium  Saw M anu
facturing  Co. has changed its nam e 
to the D etro it Pneum atic T ire  Co.

D etro it—T he D urable Co., m anu
fac tu re r of auto  top trim m ings, has 
changed its nam e to B auer-Lew is Co.

K alam azoo—T he N orth  & Coon 
Lum ber Co. has changed its nam e to 
the N orth  Lum ber & M anufacturing 
Co.

K alam azoo—T he capital stock of 
the K alam azoo V egetable Parchm ent 
Co. has been increased from  $100,000 
to $250,000.

D etro it—T he Fairview  Brick Co. 
lias been incorporated  w ith an au th o r
ized capitalization of $50,000, of which 
$30,000 has been subscribed and paid 
in in cash.

M arquette—T he Cloverland A uto 
Co. has engaged in business w ith an 
authorized  capital stock of $15,000, of 
which $11,000 has been subscribed and 
$1,500 paid in in cash.

D etro it—T he B ank Jew elry  Co. has 
been organized w ith an authorized 
capital stock of $10,000, which has 
been subscribed, $5,000 being paid in 
in cash and $5,000 in p roperty .

B attle Creek—T he N ational Fence 
M achine Co. has engaged in business 
w ith an authorized capital stock of 
$50,000, of which $25,510 has been 
subscribed and $5,525 paid in in p rop 
erty.

D etro it — T he D etro it T ungsten  
Lam p Co. has been organized with an 
authorized  capital stock of $10,000, of 
which $7,500 has been subscribed, $2,- 
400 being paid in in cash and $5,100 
in property .

Blissfield— A new com pany has been 
incorporated  under the style of the 
N ational Bundle T y er Co., with an 
authorized capital stock of $20,000, of 
which $10,000 has been subscribed and 
$2,000 paid in in cash.

Centerville—T he B rinker R otary  
Gas Engine Co. has been organized 
with an authorized capital stock of 
$30,000, of which $27,000 has been sub
scribed, $7,020 being paid in in cash 
and $19,980 in property.

W yandotte—T he M oore T ruck & 
M anufacturing  Co. has engaged in 
business with an authorized capital 
stock of $15,000 com m on and $5,000 
preferred, of which $10,000 has been 
subscribed and $7,650 paid in in p rop
erty.

D etroit—T he T im ken-D avid Brown 
Co. has engaged in business to  m anu
facture and sell drive gears and worm  
wheels, w ith an authorized  capital

stock of $250,000, of which $175,000 has 
been subscribed and $25,000 paid in 
in cash.

L ansing—T he W . F. B ohnet E lec
tric Co. has m erged its business into 
a stock com pany under the sam e style, 
w ith an authorized capital stock of 
$10,000, of which $5,000 has been sub
scribed, $400 being paid in in cash 
and $4,600 in p roperty .

D etro it—T he Gorden K eenedge Co. 
has engaged in business to m anufac
ture, sell and lease razor sharpening 
m achines and o ther m achinery, w ith 
an authorized capital stock of $30,000 
of which $16,000 has been subscribed 
and $15,650 paid in in property .

D etro it—T he P ete r Sm ith H ea te r 
Co. has m erged its business into a 
stock com pany under the same style, 
w ith an authorized capital stock of 
$250,000 com m on and $250,000 p re
ferred, all of w hich has been sub
scribed and paid in in property .

D etro it—T he A ldrich M anufactur
ing Co., m anufacturer of low w ater 
alarm s, garbage wagons, garbage re 
ceptacles and ash receivers, has m erg
ed its business into a stock com pany 
under the same style, w ith an au tho r
ized capital stock of $50,000, all of 
which has been subscribed, $49,980 
being paid in in p roperty  and $20 in 
cash.

W ill Be Headed By One of Their 
Own.

M eyer S. May will be chairm an of 
the G rand Rapids Retail M erchants 
.Association the com ing year, and his 
choice seems to give general satisfac
tion. I t  is significant of the change 
th a t has taken place in the relations 
of the retailers th a t they  have a chair
man from  their own num ber. They 
have had tw o years of co-operation 
under the chairm anship of a friendly 
outsider and have found th a t it is a 
good th ing  and the old jealousies, 
though some of them  still linger, have, 
to a large degree, disappeared. 
T hrough  their A ssociation they  have 
becom e b etter acquainted and upon 
m atters th a t concern them  all they 
have found tha t it is both profitable 
and enjoyable to w ork together. The 
first m eeting of the A ssociation for 
the year was held last week and a 
num ber of suggestions were made for 
trade extension w ork for the com ing 
year and com m ittees w ere appointed 
to s ta rt the developm ent of some of 
them  and o thers will be taken up from 
tim e to time. O ne of the propositions 
was the issuing of a co-opera
tive retail trade catalogue for d istri
bution along the rural routes out of 
G rand Rapids. T h e  catalogue, as 
proposed in the discussion would be 
descriptive and illustrated, w ith prices 
given, and th ;  aim would be to have 
it used by the farm ers in ordering  
goods to be delivered by parcel post. 
T he publication of the catalogue will 
not be an A ssociation affair, but some 
advertising  agency will take hold of 
it and those who wish m ay go in, 
taking as m any pages as they  desire, 
probably at so much a page to cover 
publication expenses and postage. A n
other suggestion was to have a series 
of trade extension excursions over the 
rural delivery routes by autom obile 
to g iv e ' the G rand R apids m erchants

opportun ity  to become be tte r ac
quainted with their farm er custom ers 
and to keep in closer touch with their 
needs. T his idea may no t be taken 
up by the Association, but m any of 
the m erchants will run little  excur
sions of their own during the sum m er 
season. Co-operative rural deliveries 
of m erchandise such as cannot be sent 
■by parcel post was also discussed and 
it is possible som ething of this kind 
will be undertaken. T he furniture 
dealers are especially in terested  in 
this plan, as it is notorious th a t a 
farm  w agon delivery of a sideboard 
and o ther pieces of furniture  is alm ost 
invariably unsatisfactory , the farm er 
not know ing how to  handle the goods 
properly. O ne good m oto r truck, it 
was suggested, could make trips over 
certain  rou tes at regu lar intervals dur
ing the week and farm er custom ers 
could place their o rders accordingly. 
The parcel post and its possibilities 
in trade extension also came up for 
consideration and P ostm aster W . 
M illard P alm er outlined the p rovi
sions of the law and quoted the rates. 
T he local ra te  applies to the city and 
to all the ru ral routes out of Grand 
Rapids, w ith tw o deliveries daily in 
tow n and one on the rural routes. 
He described the system  as a gre.-1 
opportun ity  for small m erchants who 
cannot m aintain a delivery system  of

their own, and told the big m erchants 
how they, too, could m ake use of the 
new service.

One of the incidents of the m eeting 
that was in teresting , as show ing the 
m odern attitude  of business men, came 
up w ith the question as to  how often 
m eetings of the A ssociation should be 
held. O ne of the m em bers suggested 
th a t d inner m eetings once a m onth 
would be desirable. A nother conceded 
tha t the dinner m eetings in the evening 
w ere enjoyable, but th a t he regarded 
them  no t as social functions, but as 
business sessions and as for him  he 
believed in doing husiness in business 
hours; he favored lunch m eetings at 
noon or afternoon  sessions and to  
have his evenings to himself. H is 
views seem ed to m eet w ith every
body's approval. T he tim e used to 
be when evening w ork was custom ary, 
but business m en now insist upon 
having their evenings to  them selves.

Even light wine has been known 
to produce a dark brow n taste.

H O N O R B f L T
S H O E S

Supply your trade w ith  the popular

SANDO W  BOOTS
DUCK VAMP WITH PURE 

GUM UPPERS

This is one of the Famous 
WALES-GOODYEAR 
BEAR BRAND

You sim ply cannot go  w rong on it.

O rders Solicited

Herold Bertsch 
Shoe Co.

Mfg. “ B ertsch” and 
“H .B .” Hard Pan Shoes

Grand Rapids, Mich.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don’t hesitate to write us. You will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision  Sts.
O pposite M orton H ouse Grand Rapids, M ichigan
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WOMANS WORLD

T he Grace T hat Belongs to  Middle 
Age.

W ritte n  fo r tlie  T radesm an .
Some years ago a shrewd essayist 

using as her topic "T he M idle-Aged 
W om an’’ made this com m ent: "If
you ask any artist to paint for you 
the genius of the com m onplace, he 
will m ake you a p o rtra it of some 
m iddle-aged w om an.” The w riter 
then w ent on to say th a t by the time 
a wom an has reached forty  she has 
settled down to the practical th ings 
of life. She no longer talks of sun
sets and starligh t. If ever she speaks 
of roses it is to ask some question 
about raising  them , or to  m ention a 
brand of fertilizer that she has found 
ex tra  good, o r some poison th a t will 
kill slugs or o ther pests th a t feed on 
them. In her fu rther description of 
the m iddle-aged woman th is w riter 
pictured her as a very excellent, very 
necessary, very substantial, very 
self-abnegating, and in every way 
w orthy  and estim able sort of char
acter, bu t also as hopelessly prosaic 
and lacking in picturesqueness and 
charm .

W e know th a t youth, “ever new 
and beautiful youth ,” has an all but 
irresistible fascination. T he miss in 
her teens o r the young lady in her 
early tw enties, be she never so 
thoughtless, never so selfish, never 
so shallow, never so crude, has a 
certain  charm  sim ply because she is 
young, and th is even though she be 
plain of face and w ithout especially 
engaging qualities of m anner or of 
mind. In  the same way we like the 
boyish enthusiasm , the optimism, 
the courage th a t has in it a touch 
of recklessness, and even the self- 
conceit of the young fellow who has 
not yet a ttained his m ajority  o r is 
but litle past it, even though we see 
th a t his ideas are som ew hat vision
ary and his judgm ent as ye t imma
ture. T hey m ay be • lacking in ex
perience and in a hundred o ther 
th ings of which we have good and 
plenty, bu t still we o lder ones feel 
that the boy and the girl have som e
th ing  of which the years have rob
bed us.

W e read a good deal now-a-days 
about “grow ing old gracefully” and 
about how age m ay be beautiful, and 
we see living exam ples of persons 
who are young in mind and heart at 
seventy years o r older. T he old age 
of a  refined and forceful character 
possesses a dignity  and distinction 
peculiar to  th is tim e of life alone— 
a sacred quality which we no t only 
adm ire but reverence.

But middle life has for its p ro tec
tion neither the glam our tha t in
vests youth  no r the halo th a t su r

rounds age. T he m ists of m orning 
have cleared; the long shadow s of 
late afternoon  have not yet fallen; 
it m ust stand in the high light of 
noon.

The m iddle-aged wom an, if she 
doesn’t take care to  prevent the m is
fortune, is likely to be a som ew hat 
pathetic figure in life. T o  her hus
band she is no longer the unsolved 
m ystery that she was in the early 
years of their m arriage. H e has be
come acquainted with her utterly , 
he knows w hat to  expect and de
pend on, she can no t possibly m ani
fest any novel or unexpected phase 
of disposition or mood. W hen he 
m arried her he regarded her as a di
vinity, a creatu re w ithout the faults 
and failings of o th er m ortals. H e 
soon discovered his erro r, and 
though he still has for her a deep 
and honest affection, he know s per
fectly well ju st how hum an she is. 
And in the hurry  and stress and hard 
work of life, he is ap t to  fo rget to 
tell her how dedr and precious she 
really is to him, o r how he would 
m iss her if she w ere to be taken 
away. If she w ere to  be taken away 
—he does no t think of th is as he will 
in fifteen o r tw enty  years from  now. 
The love of an aged couple o ften  is 
particularly  close and tender because 
they  know  tihat they  can no t go 
much fu rther on the w ay of life to 
gether. But now, poor man, he is 
so busy and engrossed with affairs 
that he has little  tim e to think that 
his home will no t alw ays be as it 
is now.

V ery likely the m iddle-aged wife 
has lost the special beauty of fea
tures o r of hair or of co mplexion 
tha t in her girlhood captivated her 
good m an’s fancy. Probably  she is 
strugg ling  along under a load of 
household cares th a t w ould stagger 
a less heroic spirit. Possibly she is 
the m other of sons and daughters in 
whose eyes “m a” is m erely a drudge, 
her sacrifices failing entirely  of p rop
er appreciation.

W h at is the m iddle-aged wom an 
who finds herself thus shelved as to 
all th a t m akes life w orth  living to 
do? And w hat is the wom an who is 
passing  along the road from  youth 
to m iddle-age to  do th a t she m ay 
never find herself in th a t unhappy 
situation?

Some will tell you tha t a wom an 
has no business ever to lose the 
charm  of you th ; th a t by exercise 
and m assage and an assiduous prac
tice of beauty h ints she m ay still 
re tain  at fo rty  all the beauty and 
lithesom eness she had a t tw enty.

H ave a care as to  banking too 
much on these assurances. A w om 

an who has the usual duties of a 
housewife and m other can no t spend 
several hours a day in tak ing  care 
of her looks. I t  requires tim e and a 
lo t of it to  be m assaged and m ani
cured and sham pooed and have one’s 
hair dressed as the dictates of Fashion 
demand, an even for the sim ple and 
hom ely process of rolliing on ijhe 
floor for the purpose of reducing 
superfluous flesh.

And these beauty-preserving p ro 
cesses have to  be kept up w ith  great 
vigor and persistence. I knew  a 
stou t m atron of forty-seven who 
form ed a determ ination to  weigh no 
m ore on the day of her silver w ed
ding than she had twenty-five years 
before. By confining herself alm ost 
wholly to a diet of lean m eat she suc
ceeded in her efforts. But on resum 
ing her custom ary fare she quickly 
w ent back to her previous one hun
dred sixty pounds.

And after all is said and done, 
youthfulness and beauty preserved by 
ever so strenuous m ethods lack the 
exquisite freshness of the original. 
T he least observant eye can detect 
the difference.

T o  the wom an in ord inary  circum 
stances I w'ould say ju s t th is: fak e  
all ‘lie care of your looks th a t the 
discharge of o ther duties will allow. 
You need no t be nor can you afford 
to be old in face o r form  a t forty . 
But you can no t give up all of your 
ti->,e to  follow ing the d irections of 
the beauty column, nor can you ex
pect th a t the years will leave no 
trace of the ir passage on your coun
tenance and figure.

D ress as tastefu lly  as your m eans 
will allow. D on’t le t your daughters 
have all the new h ats and gc-vvns 
while you w ear your old shabby 
clothes. D on’t sink in to  being a 
drudge even fo r those you love. 
D on’t kill yourself scrim ping and 
saving for your husband’s second 
wife to spend. P reserve some of 
your girlislh enthusiasm . Shake off 
your cares occasionally and try  to 
retain  a youthfol hopefulness and 
cheerfulnes of spirit.

T h is much you can do and should 
do in the way of try ing  to  rem ain 
young. Beyond th is your best re 
source lies in cultivating w hat for 
w ant of a b e tte r nam e I call the 
graces of m idle age.

T h e  m atron  of fo rty  m ay not have 
the peachy com plexion nor the sup

ple grace of m ovem ent of the girl 
of tw en ty ; but she should have a 
broader mind, m ore richly stored  
with know ledge; she should be b e t
te r read ; she should possess tact, 
patience, an self-control.

She should have deeper insight and 
keener penetration  and a be tte r un 
derstand ing  of hum an n a tu re ; she 
should th ink  m ore clearly than the 
girl and talk  m ore entertam ingly ; 
she should be tenderer at heart and 
w ittier of tongue.

Y outh is narrow . L acking experi
ence it can no t be otherw ise. Old age 
is apt to be bigoied, set in its ways and 
opinions. M iddle age should be to le r
an t and able to  see th ings from  the 
o ther person ’s poin t of view.

T he piece de resistance, the long 
suit of the m iddle-aged wom an who 
has lived up to her privileges and 
taken w hat life had to give Tier, is 
sym pathy and com prehension. She 
has seen, she has known, she was liv
ed. She was joyed, she has suffered. 
H ere lie her streng th  and source of 
power. H er hair may be streaked 
with w hite and her cheeks m ay have 
lost the g irlish dim ples which once 
her husband so admired, but he comes 
to  her w ith his difficulties and per
plexities. H e m ay be so occupied 
with w hat seem to  him  w eightier m at
te r th a t he fo rgets to w hisper sw eet 
and airy noth ings in her ear; but he 
listens to  her wise suggestions and 
to her w ords of gentle sym pathy, and 
from  them  gains renew ed courage for 
the g rea t battle  of life. Quillo.

E lec trop la ted  Porcelain.
T he electroplating  process by which 

g lassw are is decorated w ith a netw ork 
of silver designs has been extended in 
G erm any to  the p lating  of porcelain 
dishes, such as p latters, bowls, tu r 
eens, and tea and coffee sets. V essels 
thus treated  are said to  w ear be tte r 
than  either simple porcelain or solid 
silver, being less fragile than  porce
lain and less subject to  indentation 
and deform ation  than  silver. T he 
product is called electro-porcelain and 
is cheaper than  plated silverw are. The 
p lating  is usually of silver, but som e
tim es of nickel. In  some cases, in
stead of covering the en tire  vessel, 
the p lating  is confined to  the handles, 
knobs, and edges; and cooking-pots 
are usually  left uncovered within, beT 
cause porcelain can m ore easily be 
kept clean than  a surface of m etal.

FLEISCHMANN’S YEAST is to-day sold by 

thousands of grocers, who realize the advan

tage of pleasing their customers and at the 

same time making a good profit from the 

goods they sell. If you are not selling it now, 

Mr. Grocer, let us suggest that you fall into 

line. You w on’t regret it. is*. j*.
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Foreword at W isconsin Hardware 
Convention,*

A nother year has rolled on and we 
are again assem bled in session, it be
ing for the seventeenth tim e since 
the organization  of th is m ost w orthy 
body.

L et us come together as b ro thers 
and with a feeling of friendship and 
loyalty one for the o ther and make 
these few days th a t we will be to 
gether as p leasant and profitable for 
each o th er as can be. If  th is spirit 
is show n a g rea t deal can be accom 
plished to our m utual benefit.

Considerable tim e and though t has 
been given by the officers, especially 
the Secretary, to  the p rogram m e we 
are about to  carry  out, and w ith the 
co-operation of the C om m ittee and 
m em bers at large, I see no reason 
why we cannot have one of the best 
conventions, if not the best ever held 
by the W isconsin Retail H ardw are 
D ealers’ A ssociation. If each and 
every one of us put our shoulders to 
the wheel and push, the result will 
be spontaneous and effective.

I hope to see each session w ith as 
full a represen tation  in attendance as 
possible. You cannot afford to  stay 
away from  the m eetings, for the rea
son tha t you will lose too much, both 
socially and educationally, which may 
m ean dollars and cents to you. P rom 
ise yourself th a t you will get all you 
can out of these m eetings.

T he Executive Com m ittee proposes 
to keep tab on all the m em bership 
attend ing  the different m eetings, as 
you have been advised by your Sec
re tary  in his le tte r  of Jan. 11 to  each 
m em ber. In  th is w ay a full record is 
kept and a rep o rt m ade and the  P resi
dent and Secretary  can then  see who 
are in terested  and who are  not. T h is 
will assist them  very m aterially  in 
m aking up the com m ittees and decid
ing on whom to  call for assistance. 
T h is is an invention and I see no 
reason w hy it will not resu lt in con
siderable im provem ent in attendance.

O ur annual m eetings are held for 
the sole purpose of m aking b etter 
m erchants of m em bers of the A ssocia
tion and the few hours th a t we will 
spend to g e th er in intim ate, friendly 
discussion w ith m en engaged success
fully in the same line of business is 
of extrem e im portance to  our respect
ive interests.

L et me appeal to you again to  be 
p resen t at each session—a part of it, 
a t least, if no t convenient to attend 
the w hole session.

W e expect to w ork  the question box 
much stro n g er this year than  form erly 
and I am quite positive th a t it will 
b ring  a lot of enthusiasm .

T his convention is w hat you make 
it. T h is is your convention. Y our 
officers are your servants. I t  is up to 
you as to  w hat benefits and pleasures 
you get from  these sessions and I 
tru s t that, w hen each and all of us 
have retu rned  hom e to  our respective 
business places, we will have carried 
w ith us som eth ing  th a t will be of 
lasting  benefit.

Occasionally the sense of humor 
can be exchanged for dollars.

•A nnua l ad d re ss  of P re s id e n t Jo n e s  a t  
s e v e n te e n th  a n n u a l conven tion  of th e  
W isconsin  R e ta il H a rd w a re  A ssocia tion .

Forty-Fifth 
Annual Statement

OF THE OLD

M ichigan M utual 
L ife I nsurance 

C ompany
OF DETROIT

For the Year Ending Dec. 31,1912

A S S E T S
Cash on deposit in banks -  -  -  205,713.53
First mortgage loans on real estate - - - - -  9,425,066.54

. Real Estate, including Home Office building - 106 631,51
Loans to policy holders secured by reserves - 1,697,376.00
Bonds, cash value - - -  - -  - -  - -  25,000.00
Loans on collateral - - - - - - - - -  10,000.00
Interest and rents due and accrued - - - - - -  155,430.06
Net outstanding and deferred premiums secured by reserves - 125,126.33
Due from other Companies on Reinsurance Account - - 10,000.00

$11,760,343.97
L I A B I L I T I E S

Reserve fund (computed by the Michigan insurance Dept.) - $10,605,437.38
Premiums, interest and rents paid in advance - 33,016.32
Installment policy claims not yet due - - - - -  46,064.70
All other policy claims - - -  - -  - -  - 70,835.81
Reserved for taxes and other items payable in 1913 - - 27,424.38
Other liabilities - - -  - -  - -  - -  2,942.75
Surplus fund - • -  - -  - -  - -  - 974,622.63

$11,760,343.97
Amount of insurance in force December 31, 1912 - $51,U8,368.26

In connection with the foregoing statem ent, the M anagem ent of the old M ichigan Mutual Life 
invites the a tten tion  of the discrim inating public to  the follow ing record of paym ents to policy holders 
during the past year:

Paid death claims during 1912 amounting to - 
Paid to living policy holders in 1912 - - - - -

Total amount paid to policy holders in one year .
Total amount paid to policy holders since the organization of 

the Company - -
Total amount paid to policy holders since organization plus 

the amount now held for their benefit -
A  record of actual results which speaks for itself.
Special attention is also invited to the high character of the assets of the M ic h ig a n  M u tu a l , 

which is unsurpassed by any Insurance Company in the United States.
All the policies written by the Michigan M utual are approved by the Commissioner of Insurance 

of Michigan; all its policies contain the S tandard Provisions required by the laws of the S tates in 
which it operates, and all the  obligations of its policy con tracts are  secured by carefully invested assets 
of over $11,750,000.00, including a surplus fund of $974,000.00.

The definite policy contracts issued by this Com pany appeal to all men who are looking for 
absolute protection and investment in life insurance at the low est rates permitted by the standard and 
legalized tables of mortality.

The Michigan Mutual H as Some Lucrative Field  
Positions Open for Men of Integrity and Ability

. R. LOOKER, President C. A. KENT, F irst Vice-President R. P. W ILLIA M S, Second Vice-President

. P. MOORE, Secretary T. F. GIDDINGS, Supt. Agents G. W. SANDERS, Actuary

. E. M cDONOUGH, Asst. Secretary J. P. DAWSON, Cashier
W. B. MARSHUTZ, Supervisor of Agencies for Michigan H. Z. WARD Gen’I Agt., Michigan Trust Bldg., Grand Rapids, Mich.

$ 552,132.55
942,904.81

$ 1.495.037.36

$21,871,788.17

$32,477,225.55

<
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M ichigan R etail H ard w are  A ssociation . 
P re s id en t—F . A. R echlin , B ay  C ity. 
V ice -P re s id e n t—E. J . D ickinson, S t. 

Jo seph .
S e c re ta ry —A rth u r  J . S co tt, M arine  

C ity.
T re a su re r—W illiam  M oore, D etro it.

Annual M eeting Michigan Retail 
Hardware Association.

T he nineteenth  annual convention 
of the Michigan Retail H ardw are A s
sociation was held at D etro it, F eb ru 
ary 11, 12 and 13. I t  w as one of 
the m ost largely attended  conventions 
the A ssociation has ever held, and it 
is doubtful if there  could be found a 
single m an in all the  host of out- 
of-tow n dealers p resen t w ho w as not 
enthusiastic over the reception ac
corded him and intensely interested  
in every detail of the  th ree days’ 
proceedings.

T uesday m orn ing  the D etro it L ight 
Guard A rm ory, w here the hardw are 
exhibits w ere on display, was opened 
and alm ost as soon as the doors 
sw ung open the dealers w ere on hand 
to  receive their identification badges, 
admission cards, etc.

The opening session of the conven
tion in the afternoon w as held in 
St. A ndrew s Hall, w ith a big crowd 
in attendance. A fter the invocation 
by Charles M. Alden of G rand R ap
ids, A m erica w as sung by the dele
gates, and an address of welcome 
m ade by a represen tative of th a t city. 
C harles A. Ireland, Ionia, responded 
to  this address in a pleasing m anner. 
P residen t Charles H. Miller, of F lint, 
then  delivered the annual P residen t’s 
address as follow s:

I t g ives m e g re a t p le asu re  to  have  th e  
hono r to  w elcom e you to  th is , o u r n in e 
te e n th  a n n u a l conven tion . C onven tions 
a re  g a th e r in g s  of m en w ho a re  ac tiv e ly  
in te re s te d  in  th e  sam e line—an d  to  those  
w ho a tten d , th e  in fo rm atio n  rece ived  an d  
exchanged , w ith  b ro th e r  h a rd w are  m en, 
is of g re a t value.

M odern s tu d e n ts  of evolu tion  h av e  d is 
pelled th e  th e o ry  of th e  su rv iv a l of th e  
A ttest. I t  is  o rg an iza tio n  th a t  coun ts. 
Som e m en a re  too n a rro w -m in d e d  to  
give th e ir  ideas  to  o th e rs—n o t rea liz in g  
th a t  le a rn in g  is like love—th e  m ore you 
g ive  th e  m ore you h ave , i t  is n o t th e  
o b jec t of ou r a ssoc ia tion  to  te a  ;h o r en 
cou rage  com binations  o r p rice  reg u la tio n  
-  t u t  th ro u g h  h o io ra b le  m ean s  to  ob
ta in  a  sq u a re  deal fe r  a ll ou r m em bers.

A g re a te r  p a r t  o f o u r rim e a f te "  to -d a y  
w ill be  g iven  o ver to  th e  Q uestion  B ox 
am ' to  th e  d iscussion  of su b jec ts  th a t  
a re  r ig h t a t  th e  ro o t of o u r  business. 
W hile  a  n u m b e r of q u es tio n s  h av e  been 
s e n t in—th e re  w ill be m an y  o th e rs  th a t  
w ill su g g es t them selves, an d  I hope th a t,  
fo r ou r m u tu a l benefit, you w ill p lace 
th e m  in th e  box o r h an d  th e m  to  th e  
ch a irm an . M r. A bbo tt—th a t  w e m ay  e n 
d eav o r to  find a  so lu tion  to  our difficul
ties. W e hav e  w ith  u s  on th e  Q uestion  
B ox C om m ittee  P re s id e n t E. C. A bbo tt 
an d  V ice -P re s id e n t C has. A. I re lan d  of 
th e  N a tio n a l R e ta il H a rd w a re  A ssocia
tion , and  I p red ic t th a t  th is  p a r t  of our 
p ro g ram m e w ill be a s  m uch enjoyed a s  it 
w ill b e  in s tru c tiv e .

T h is  is  a  d ay  of a d v e rtis in g  a n d  sp ec 
ia liz ing  and  w e m u st be in  th e  fro n t ra n k  
o r  aw ak e  too la te  to  th e  fa c t th a t  ou r 
co m p etito rs  h av e  b ea ten  u s  to  th e  post. 
T h e re fo re  I  u rg e  you to  b '1 in y o u r sea ts  
each  d ay  a t  th e  open ing  of th e  sessions, 
an d  to  ta k e  a n  ac tiv e  a s  well a s  a  p e r 
sonal in te re s t  in  all d is c iss io n s .

A t th e  la s t  tw o  conven tions  we passed

reso lu tions  d ec la rin g  fo r o n e -ce n t le t te r  
postage . To m e th is  is one of th e  m ost 
im p o rta n t su b jec ts  to  be considered . Do 
you realize th a t  o n e -h a lf  o f th e  2c le tte r  
postag e  is a  ta x ?  I t  w ould be a  g re a t 
sav in g  if a il of u s could g e t from  u n d e r 
th a t  ta x . T h is  cond ition  h a s  ex isted  fe r  
y e a rs  an d  w e hav e  sim ply  su m b 'tte d  to  
it. W e m u s t do m ore th a n  p ass  re so lu 
tions. W e m u st g e t busy  and  ta k e  a  
m ore a c tiv e  in te re s t in  politic s. I t  is 
s till too ea rly  to  p red ic t th e  effec t of 
parce l post on tra d e  cond itions, a n d  as  
to  w h a t line tra d e  deve lopm ent w ill p u r 
sue. T im e alone can  tell. I  w ould re c 
om m end th a t  we use  our effo rts  to  hav e  
th e  G overnm ent give th e  p re se n t sy s tem  
a  thorough  tr ia l—before ex ten d in g  th e  
sam e.

I hope th a t  you have  all b ro u g h t along  
yo u r w a n t books, and  th a t  you w ill 
spend  m ost of yo u r tim e, w hen  n o t a t 
te n d in g  th e  m eetings, in ca re fu lly  s tu d y 
ing  th e  ex h ib its  in th e  A rm ory—-placing 
us m any o rd ers  a s  possib le  so  th a t  ou r 
friends, th e  m a n u fa c tu re rs  an d  jobbers, 
m ay  be fu lly  repaid  fo r th e  tim e  a n d  e x 
pense  th e y  have  been to  in  a rra n g in g  
th is  exhib it.

To be ex p e rt in d e m o n s tra tin g  th e  s u 
perio r qu a litie s  of o u r m erch an d ise—and  
to  le a rn  of th e  new  goods in  th e  m a rk e t 
—I know  of no b e t te r  w ay  th a n  to  give
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liberally  of o u r tim e  to  th e  g en tlem en  
w ho have ch a rg e  of th e  ex h ib its , le a rn 
ing  all th e  good p o in ts  possib le , so  th a t  
we m ay  re tu rn  to  o u r b usiness  b e t te r  
ab le  to  exp lain  th e  excellen t qua litie s  
of o u r w a re s—a n d  in  th is  w ay  be b e t te r  
p rep a re d  to  m eet a ll co m petition—s e c u r
ing  a  le g itim a te  p ro fit fo r ourselves.

You have a lread y  been in fo rm ed  of th e  
p rizes y o u r officers h av e  th o u g h t b e s t to  
offer in connection  w ith  th e  b u y in g  con 
te s t—an d  I hope th a t  ev e ry  m em ber w ill 
ta k e  an  a c tiv e  in te re s t  an d  secu re  a  
p rize.

D u rin g  th e  p a s t y e a r  we h ad  th e  p le a s 
u re  of e n te r ta in in g  th e  N a tio n a l A ssoc ia 
tion—-and la te r  w e w ill lis ten  to  a  rep o rt 
of th is  conven tion  from  ou r V ic e -P re s i
den t, F . J . R echlin . B u t a t  th is  tim e  I 
w ould like to  com m end o u r  S ecre ta ry , 
Mr. A r th u r  J . S co tt, w ho w as  c h a irm an  
of th e  e n te r ta in m e n t com m ittee , fo r th e  
m a n n e r  in w hich  ou r g u e s ts  w ere  ca red  
fo r—and  to  th a n k  h im  fo r th e  la rg e  
am o u n t of h a rd  w ork  he  did in a rra n g in g  
fo r th e ir  e n te r ta in m e n t.

In  com pany  w ith  S e c re ta ry  S co tt I  h ad  
th e  p le asu re  of a t te n d in g  th e  conference  
of S ta te  A ssociation  S e c re ta r ie s  in  C h i
cago. O ct. 8 an d  9, a n d  I  w ill s a y  th a t  
it w as  a  huge success. A t th is  con ference  
it w as  decided to  fo rm  a  p e rm a n e n t o r 
g an iza tio n  to  be know n a s  th e  “ N a tio n a l 
A ssociation  of R e ta il H a rd w a re  S ecre 
ta r ie s .” O ur ow n A r th u r  S co tt w as  c h a ir 
m an  an d  th e  w ork  w as c a rried  on in  a  
m ost capab le  m an n er. I  h a v e  since  r e 
ceived le tte rs  fro m  P re s id e n t L . D. N ish , 
V ice -P re s id e n t J . B. C arson , a n d  S ecre 
ta ry  W . P . Lew is, u rg in g  th a t  w e ta k e  
ac tio n  d u rin g  th is  conven tion  to  a u th o r 
ize o u r  P re s id e n t an d  S ec re ta ry  to  b e 
com e m em bers of th is  A ssociation . I 
w ould recom m end  th a t  th e ir  re q u e s t be 
g ran ted .

On Oct. 10 w e w e n t to  A rgos, In d ia n a , 
a s  th e  g u e s ts  of th e  N a tio n a l officers. I t  
b e ing  th e  f irs t tim e  I  h ad  en joyed  th e  
p riv ilege  of in sp ec tin g  th e  N a tio n a l of
fices, I  w as ag ree ab ly  su rp rised  to  find 
su ch  a  com plete  equ ipm en t. D u rin g  th e  
a fte rn o o n  w e w ere  in fo rm ally  e n te r ta in e d  
a t  th e  hom e of N a tio n a l S ec re ta ry  Corey, 
w here  w e all d id  ju s tic e  to  an  am ple 
lunch.

In  conclusion, I  w ould  s a y  th a t  o u r 
p a s t  y e a r  h a s  been  one o f p ro sp e rity  an d  
harm o n y  .1 w a n t to  th a n k  th e  officers, 
a lso  th e  execu tive  co m m ittee  a n d  m em 
b e rs  of th is  A ssociation , fo r th e ir  eve r 
read in ess  an d  ch eerfu l a s s is ta n c e  d u rin g  
m y  te rm  of office.

A fter the announcem ent of the spe
cial com m ittees a special hardw are 
song w as sung by the delegates, 
after which an address, H ardw are vs. 
H ardw ear, w as given by Dr. E. H. 
Pence, of D etro it. T h is address will 
appear in full in a subsequent edition 
of the T radesm an.

Several sho rt but in teresting  talks 
on various subjects of in terest to the 
trade w ere given by L. C. A bbott, W . 
J. Baker, S. R. Miles, Daniel S tern 
and E dw ard G. Baltz. At the close 
of these talks P residen t M iller aw ard
ed the first prize for having sent in 
the m ost new m em bers to the asso
ciation du iihg  the past year to F. E. 
W ooley, of Ann A rbor. The prize 
was a handsom e leather traveling  bag. 
The m eeting then adjourned and the 
crowd w ent over to inspect the ex
hibits, which w ere open until 6 o ’clock.

T uesday evening, theater parties at 
the Tem ple and Lyceum  were the 
features, and were well attended. The 
a ttraction  at the Tem ple was an in
teresting  vaudeville bill, while T h u rs
ton, the magician, held the boards at 
the Lyceum, and proved equally en
tertain ing .

W ednesday m orning a closed ses
sion, open to retail hardw are dealers 
only, was called to o rder a t 8:30 by 
P residen t M iller a t the Cadillac H otel. 
A fter the singing of the hardw are 
song by the delegates the annual re 
port of the T reasurer, W illiam  M oore 
of D etroit, was listened to, and at the 
conclusion of this repo rt Secretary 
A rthur J. Scott, of M arine City, de
livered his repo rt for the y e a r , as 
follow s:

T he  p a s t y e a r  h a s  been  one of p ro s 
p e rity , of w h ich  th e  h a rd w a re  tra d e  
from  all rep o rts , h a s  rece ived  its  share . 
W e h ea r, of course, from  th e  occasional 
p e ss im is t b u t from  p rac tica lly  a ll se c 
tio n s  of ou r ow n S ta te , w e le a rn  th a t  
b usiness  cond itions  h av e  been s a tis fa c 
to ry  an d  w e h av e  no  reaso n  to  a n t ic i
p a te  a n y th in g  b u t a  c o n tin u a tio n  of 
th e se  cond itions d u rin g  th e  y e a r  upon 
w hich  w e have  en tered .

O ne of th e  occu rrences  w hich  h a s  been  
close to  th e  th o u g h ts  of e v e ry  m an  en 
gaged  in  th e  re ta il b u sin ess  w a s  th e  in 
au g u ra tio n  on J a n u a ry  1st, of a  zone 
sy stem  of p arce ls  post.

W e  have  fo u g h t th e  p arce ls  po st idea  
since i t  w as  firs t su g g es ted  a n d  th e re  
can  be no d oub t t h a t  i ts  a r r iv a l w a s  d e 
layed  m any  y e a rs  a s  th e  re s u lt of 
th is  a c tiv e  opposition . W h a t is equally  
im p o rta n t is  th e  f a c t  th a t  o u r  a t t i tu d e  
h as  m ade i t  possib le  to  p re v e n t th e  e n 
a c tm e n t of w h a t w as  know n a s  a  g e n 
e ra l p a rce ls  p o s t law , th e  in iq u ito u s  e f 
fec t of w hich , from  th e  s ta n d p o in t of 
th e  sm all to w n s a n d  c itie s  can  n o t be 
even e s tim ated .

T he in te re s ts  w hich  h a v e  so u g h t to  
fa s te n  p arce ls  p o s t in  th is  coun try , o p en 
ly concede th a t  a  zone sy stem  bill is in  
no w ay  sa tis fa c to ry  to  th e m  a n d  ou r 
en e rg ies  w ill consequen tly  h av e  to  be 
devoted  to  p rev en tin g  a n y  ex ten sio n  of 
th e  parce ls  p o s t idea, e i th e r  in  th e  m a t
te r  of reduction  of r a te s  o r  in  th e  ra is in g  
of lim ita tio n s  now  p laced  upon m ailab le  
m a tte r .

T he  zone sy stem  of p a rce ls  p o s t o ffers 
o p p o rtu n itie s  w hich , p a r t ic u la r ly  th o se  
of u s  w ho a re  located  in  ru ra l com m un
itie s  m u s t ta k e  fu ll a d v a n ta g e  of. I  hav e  
h ea rd  som e m e rc h a n ts  a lre a d y  h av e  t a k 
en s tep s  to  u tilize  th e  se rv ice  th u s  p laced  
a t  th e ir  d isposal an d  i t  is  to  be  hoped 
a t  th is  C onvention , th e  de lega te s  w ill 
d iscuss  th e  su b jec t from  all s tan d p o in ts . 
W e w ill th u s  be  able  to  p ro fit by  th e  
good ideas  w h ich  h av e  b ro u g h t re su lts  
fo r som e of o u r m em bers.

B e t u s  b e a r  in  m ind  th e  f a c t  th a t  w e 
still h ave  a  f ig h t on o u r h a n d s  in  op 

posing  a  g en e ra l p a rce ls  p o s t an d  w hen  
th e  se c re ta ry  ca lls  upon  you a n d  show s 
you w h ere  y o u r  influence can  a id  th e  
cause, be su re  to  p re s e n t y o u r p ro te s t 
p rom ptly .

D evelopm ents of im p o rtan c e  to  th e  r e 
ta il h a rd w a re  m an  in  h is  e ffo rt to  be 
placed  upon  a  b a s is  w hich  w ill enable 
h im  to  m ee t on even te rm s , all fo rm s 
o f u n ju s t co m petition  h av e  occurred  
w ith in  th e  p a s t few  m on ths. O nly tw o 
m o n th s  ago  in  th e  c ity  of C hicago, a  
conference  w as held  a t  w h ich  th e  th re e  
im p o rta n t b ran ch e s  of th e  h a rd w are  
tra d e  w ere  rep re sen ted  by  th e  lead ing  
officers of th e ir  resp ec tiv e  associa tions . 
T he  N a tio n a l B u lle tin  in  its  D ecem ber 
issu e  pub lished  a  re p o rt of th is  h is to ry 
m a k in g  conference, a t  w hich  th e  r e 
ta ile r , th e  w ho lesa ler a n d  th e  m a n u fac 
tu re r  all p re sen ted  th e ir  v iew s on th e  
cond itions  w h ich  now  m a in ta in  and  
hand led  w ith o u t g loves th e  su b jec t 
w hich  is  so im p o r ta n t to  ev e ry  re ta ile r  
an d  w hich  w as su m m arized  by  P re s i
d en t A b b o tt a s  follow s:

“W e a re  n o t a tte m p in g  to  d ic ta te  to  
a n y  m a n u fa c tu re r  o r  jo b b e r w h a t h is  
policy sh a ll be o r how  h is  b usiness  shall 
be conduc ted . All w e a s k  is  th a t  th e  
do llar of th e  r e ta il  h a rd w a re  m en shall 
buy ju s t  a s  m uch  a s  th e  do lla r of th e  
o th e r  fellow  w ho com petes  fo r  h is  local 
m a rk e t.”

I am  su re  th a t  w e w ill h e a r  from  our 
N a tio n a l officers a t  th is  m e e tin g  in  r e 
g a rd  to  th e  possib le re su lts  w h ich  we 
m ay  ex p ec t from  th e  C hicago C onfer
ence.

V arious m ovem en ts  have  been  " s ta r te d  
to  keep th e  r e ta ile r  in fo rm ed  a s  to  
w here  he ca n  buy in  th e  b e s t a d v a n tag e , 
m erch an d ise  th a t  can  be used  a s  le a d 
e rs  to  o ffset th e  specia l o fferings m ade 
by ou r fo re ign  co m petito rs . I t  o ugh t to  
be a  so lem n d u ty  w ith  each  one of u s 
to  keep  m ail o rd e r  ca ta lo g u es  on h and  
an d  to  tho ro u g h ly  fam ilia rize  ourselves 
w ith  th e  p rices an d  th e  v a lu es  th a t  th e y  
a re  offering. I t  is a  f a c t th a t  w e can 
no t only m eet b u t b e a t th e ir  p rices  in 
inn u m erab le  in s ta n c e s  b u t w e w on’t  g e t 
th e  b u sin ess  un le ss  w e know  th is  fa c t 
a n d  u tiliz e  i t  to  ad v a n ta g e  in  ta lk in g  
w ith  o u r  cu sto m ers .

I t  is  n o t in fre q u en tly  found  th a t  m e r
c h a n ts  do n o t c o -o p e ra te  to  th e  fu lles t 
e x te n t w ith  th e  o th e r  d ea le rs  located  in 
th e ir  ow n and  n ea rb y  tow ns. T h e re  a re  
m any  w ays in  w h ich  d ea le rs  can  w ork  
to g e th e r  fo r th e ir  m u tu a l a d v a n ta g e  and  
a s  th e  co m petition  from  o u ts ide  sources 
becom es m ore keen , i t  w ould seem  ob
vious th a t  th e  local re ta ile rs  should  w ork  
in harm o n y  a n d  in te llig en tly  use th e ir  
com bined e ffo rts  to  keep  th e  tr a d e  of 
th e ir  com m un ities  a t  hom e. W h e re  fe a s 
ible, a  local o r coun ty  asso c ia tio n  of 
d ea le rs  o u g h t to  be m a in ta in ed  and  such 
a sso c ia tio n s  shou ld  rece ive  th e  sam e 
loyal su p p o rt th a t  is ten d ered  to  the  
S ta te  associa tion .

W e have  g iven  o u r su p p o rt to  . th e  
m ovem en t w h ich  h as  been  in a u g u ra te d  
fo r th e  pu rpose  o f secu rin g  a  reduc tion  
in  th e  r a te s  ch a rg ed  fo r firs t c lass le t 
te r  p o s tag e  to  lc  an  ounce. T he  post 
office d e p a rtm e n t ad m its  th a t  i t  m akes 
an  abn o rm al p ro fit on th is  b ran ch  of th e  
serv ice  a n d  th e re  is no logical reason  
w hy  th o se  w ho u se  th is  serv ice  should 
co n trib u te  to  a  su rp lu s  fund  w hich  is 
applied  to  o th e r  d e p a rtm e n ts  w h ich  a re  
no t self su s ta in in g . T he  r a te s  on each  
c lass  of p o s tag e  o u g h t to  be so fixed 
a s  to  m ake  th a t  b ran ch  self suppo rting .

E a ch  y ea r, it  becom es m ore a p p a re n t 
th a t  th e re  is  need  fo r a  fed era l law  to  
p rev en t th e  d issem in a tio n  of fa lse  or 
m islead ing  a d v e rtis in g . D escrip tio n s  of 
m erch an d ise  a n d  s ta te m e n ts  in  reg a rd  to  
th e ir  q u a lity  a re  colored to  th e  poin t 
w here  th e  p u rc h a se r  of goods w hich  he 
does no t see  befo re he  buys, th in k s  th a t  
he is o rd erin g  a  b e t te r  g rad e  of goods 
th a n  is a c tu a lly  th e  case. W ith  a  fe d 
era l law , w h ich  req u ired  a d v e rt is e rs  to  
be exceed ing ly  ca re fu l ab o u t g iv ing  out 
a  fa lse  im pression  in  reg a rd  to  th e ir  
goods, a  m an  w ho h a s  to  show  h is  m e r
chand ise  w ould be  p laced  upon a  m ore 
equal footing , fo r h is  cu s to m er w ould be 
b e t te r  ab le  to  com pare  q u a lity  th a n  he 
is u n d e r  th e  p re sen t cond itions.

A w ord  a b o u t h a rd w a re  m u tu a l fire 
in su ran c e  w ould n o t be am iss  a t  th is  
tim e  in v iew  of th e  g ra t ify in g  s ta te m e n ts  
issued  by  th e  sev era l s tro n g  com pan ies 
engaged  in  th is  lin e  a t  th e  close of 
business  fo r th e ir  la s t  fiscal y ea r. T hese  
s ta te m e n ts  all show  la rg e  in c rea se s  in 
th e  volum e of b u s in ess  ca rr ie d  a n d  also  
h ea lth y  ad d itio n s  to  th e ir  su rp lu s  funds.

T he  m u tu a l com pan ies  a re  m ore  firm 
ly en tren ch ed  a t  th e  p re s e n t tim e  th a n  
th e y  have  ev e r been. T he  s av in g  w hich 
is an n u a lly  m ade by th e ir  policy  ho ld 
e rs  a s  com pared  w ith  w h a t p ro tec tio n  
w ould co s t th e m  in th e  old line com 
pan ies, am o u n ts  to  sev e ra l hund red  
th o u sa n d  d o llars  p e r  y ea r. M r. D avis 
w ho re p re se n ts  th e  le ad in g  h a rd w a re  
m u tu a l com pan ies is  p re s e n t a t  th is  
C onvention  a n d  w ill be g jad  to  ta lk  p e r 
sonally  w ith  a n y  d ea le r w ho h a s  n o t so 
f a r  p laced  a n y  of h is  in su ran c e  w ith  
them .

T he re ta il h a rd w a re  m an , like all 
o th e r em ployers in  M ich igan  h a s  been 
affec ted  d u rin g  th e  p a s t y e a r  by  th e  
e n a c tm e n t of th e  W o rk m en ’s C om pen
sa tio n  L aw . T he  in su ran c e  com pan ies 
in  es ta b lish in g  a  r a te  h av e  ap p a re n tly  
n o t fo rg o tten  to  prov ide a  p ro fit fo r 
them selves  an d  th e  em ployer w ho only 
h a s  a  few  m en  w o rk in g  fo r h im  finds 
th a t  in  o rd e r  to  secu re  p ro te c tio n  from  
a  liab ility  com pany , he  is  obliged  to



F e b ru a ry  19, 1913 M I C H I G A N  T R A D E S M A N 23

add  qu ite  a n  im p o r ta n t item  to  h is  a n 
n ua l expense  accoun t.

J u d g in g  by  th e  s ta te m e n t  issued  r e 
cen tly  by  th e  S ta te  In su ra n c e  C om m is
s ioner, th e  r a te s  ch a rg ed  by th e  liab il
ity  com pan ies  a re  a  g re a t dea l too h igh .

T he  S ta te  h a s  been  hand lin g  th e  in s u r 
an c e  fo r a  la rg e  n u m b e r of em ployers 
and  d u rin g  th e  firs t th re e  m o n th s  found 
th a t  th e  expense  of h an d lin g  th is  b u s i
ness  w as only  5% of th e  a m o u n t of p re 
m ium s received . I t  h a s  been su g g ested  
th a t  th e  h a rd w a re  m en  fo rm  a  m u tu a l 
liab ility  com pany  b u t i t  w ould seem  th a t  
if th e  S ta te  can  han d le  th is  b u sin ess  a t  
su ch  a  low ra t io  of exp en se  a n d  u n d e r
ta k e s  to  hand le  i t  a t  co st to  th o se  w ho 
p a r tic ip a te , it  would be a  m uch  b e t te r  
p lan  fo r o u r m em b ers  to  le t th e  S ta te  
look a f te r  th is  b usiness . In  o rd e r to  
fo rm  a  m u tu a l com pany, i t  is  n ecessa ry  
firs t to  h av e  em ployers in te re s ted , th e  
com bined n u m b e r of w hose em ployes 
m u s t n u m b e r 5,000.

I t  w ould be q u ite  a  prob lem  a t  th e  
o u tse t to  in te re s t  enough h a rd w are  d e a l
e rs  so th a t  th is  re q u irem en t could be 
com plied w ith .

W e a re  a ll sa tisfied  to  see  th e  o th e r  
fellow  m ake a  f a ir  m a rg in  of pro fit on 
w h a t he sells us b u t i t  looks a s  th o u g h  
w e a re  ju s tified  in com p lain ing  a g a in s t 
th e  ra te s  w h ich  w e a re  obliged to  p ay  if 
we desire  to  secu re  p ro te c tio n  from  th e  
s tock  liab ility  com pan ies.

L a st Ju n e , M ichigan h ad  th e  honor 
of e n te r ta in in g  th e  d e leg a te s  to  th e  N a t 
ional C onven tion  w hich w as held  in  D e
tro it. W hile p erhaps , m odesty  should  
p rev en t u s from  co m m en tin g  upon th e  
fac t, i t  is only  fa ir  to  s ta te  t h a t  from  
ex p ress io n s  received  sin ce  th e  conven 
tion. a ll of th e  d e leg a te s  ap p e a red  p e rfe c t
ly sa tisfied  w ith  th e  t r e a tm e n t  ac co rd 
ed th e m  w hile  in th e  W olverine s ta te . 
W e en joyed  th is  o p p o rtu n ity  to  hav e  
w ith  us fo r a  few  days , th e  le ad ing  r e 
ta il h a rd w are  m en from  a l l  p a r ts  of th e  
co u n try  an d  w e hope th a t  in  th e  n o t- fa r-  
d is ta n t fu tu re , w e m ay  ag a in  hav e  th e  
p riv ilege  of e n te r ta in in g  th e  N a tio n a l 
body.

F o r a  n um ber of y ea rs , th e  S ta te  S ec
re ta r ie s  have  held  con ferences a t  v a r i
ous tim es and  a  g re a t dea l of good has  
been accom plished  a s  a  re su lt of th e se  
m eetings. T h e re  h a s  been  no reg u la r 
d a te  se t fo r th e se  conven tions, b u t th e  
bene fits  to  be derived  th e re fro m , a re  so 
a p p a re n t th a t  w hen th e  la s t  conference  
w as held in th e  c ity  of C h icago  on O c
to b e r 8th and  9th a  p e rm a n e n t o rg an iza 
tion  w as effec ted  w ith  M r. L. D. N ish , of 
E lgin, Illinois, a s  P re s id en t, J . B. C ar- 
son of D ay ton , Ohio, a s  V ice -P re s id e n t 
and  W . P. Lew is, of H un tin g d o n , P a ., a s  
S e c re ta ry -T re a su re r .

T he p re s id e n ts  an d  s e c re ta r ie s  of each  
s ta te  asso c ia tio n  a re  elig ib le fo r m e m 
b ersh ip  in  th is  o rg an iza tio n  a n d  I con 
s id e r it exceedingly  im p o r ta n t th a t  th e  
M ichigan a ssoc ia tion  a u th o rize  i ts  p re s i
d e n t an d  s e c re ta ry  to  becom e affiliated .

T h e  g ro w th  in  th e  asso c ia tio n  m ove
m e n t h as  m ade i t  im p e ra tiv e  th a t  your 
officers be k ep t v e ry  closely in  touch  w ith  
th e  m a n n e r in w hich  th e  w ork  is con 
duc ted  in o th e r  s ta te s  an d  th e  o p p o rtu n 
ity  p re sen ted  th ro u g h  th is  new ly  fo rm ed  
asso c ia tio n  to  exchange ideas  an d  p ro fit 
by th e  ed uca tiona l a d v a n ta g e s  th e reb y  
p re sen ted  should  be ta k e n  a d v a n ta g e  of.

O u r barg a in  d e p a rtm e n t h a s  been  co n 
tin u ed  th ro u g h o u t th e  y e a r  a n d  a  n u m 
b er of ou r m em bers a re  a v a ilin g  th e m 
selves of th is  o p p o rtu n ity  to  keep  th e ir  
d ea d -s to ck  m oving. T h e re  a re  w ays in  
w hich  th is  fe a tu re  can  be im proved  and  
th e  S ec re ta ry  w ould a p p re c ia te  su g g es 
tions  a long  th is  line. W hen  a  d ea le r  has  
on h is  shelves a  q u a n tity  of m erch an d ise  
fo r w hich  th e re  is no local dem and , i t  
is a  b ig  a d v a n tag e  fo r h im  to  be ab le  
to  lis t th e  goods a t  a  fa ir  p rice  a n d  to  
know , w ith o u t expense  to  h im , a  m em 
o randum  of th e  a r tic le s  w ill be p laced  in  
th e  h an d s  of 900 o th e r  h a rd w a re  m en, 
som e of w hom , a t  le a s t  m ay  h av e  a  read y  
sa le  fo r th e  sam e.

N ow  in reg a rd  to  m em bersh ip . S ince 
o u r la s t  C onvention , w e h av e  k ep t pace 
w ith  th e  g ra tify in g  reco rd  w h ich  w e have 
m ade d u rin g  each  of th e  p a s t few  years.

T he la s t  re p o rt of th e  S e c re ta ry  show ed 
a  m em bersh ip  of 825 firm s.

S ince th e  C onvention  56 of th e se  have  
e i th e r  sold ou t o r gone o u t of business. 
17 h av e  been  d ropped  th ro u g h  fa ilu re  to  
pay  th e ir  dues  w hile  5 h av e  seen  fit to 
res ig n  from  th e  o rgan iza tion . T h is 
m akes 78 of th e  m em bers  a lto g e th e r  
dropped  from  o u r lis t a n d  leav es  u s 747 
of ou r old m em bers  w ho a re  s til l  on the  
list.

W e h av e  added 161 new  m em bers  w hich  
h as  enab led  u s to  p ass  th e  900 m ark  
w hich  w e se t a s  our goal a  y e a r  ago  and  
g ives  us a  p re s e n t m em b ersh ip  of 908.

T h e  new  m em bers  have  been  b ro u g h t 
in to  th e  o rg an iza tio n  in  th e  follow ing 
m a n n er:

T h irty -fiv e  m ade ap p lica tio n  a t  th e  tim e  
of la s t  C onvention , 58 h av e  been  secured  
th ro u g h  th e  perso n a l effo rts  of M r. 
D avis. 32 h av e  m ade ap p lica tio n  by m ail 
a n d  36 h av e  been  b ro u g h t in  th ro u g h  th e  
co -o p era tio n  of ou r a sso c ia te  m em bers.

W h ile  all of ou r as so c ia te  m em bers 
have  n o t ac tu a lly  b ro u g h t in  s igned  ap p li
ca tions , w e h av e  reaso n  to  feel th a t  in 
ad d itio n  to  th o se  new  m em bers  w ho  have  
m ade ap p lica tio n  to  th e  tra v e lin g  m en, 
th e re  a re  o th e rs  w ho h av e  been  in 
fluenced to  jo in  a s  th e  re su lt of th e  
good w ords in  b eh a lf  of th e  associa tion , 
w hich  th e y  h av e  h e a rd  fro m  som e m en 
w ho call upon  th e m  to  sell goods. As 
S ecre ta ry , I  w a n t to  ex ten d  a  w ord  of 
th a n k s  to  all of ou r as so c ia te  m em bers

fo r th e  help  w h ich  th e y  h av e  ex te n d 
ed  in  th i s  an d  o th e r  w ays.

T he  p a s t y e a r  like all of i ts  p red ec es
so rs since  th e  w r ite r  assu m ed  th e  office 
of S ec re ta ry , h a s  found  th e  officers of 
th e  o rg an iza tio n  a lw ay s on h an d  to  a d 
m in is te r , to  th e  b e s t of th e ir  ab ility , th e  
im p o rta n t w ork  w h ich  h as  com e befo re 
th e m  from  tim e  to  tim e . P re s id e n t M il
ler, V ice -p re sid en t R ech lin  a n d  T re a s 
u r e r  M oore a n d  ev e ry  one of th e  E x e cu 
tive  C o m m ittee  h av e  devo ted  to  th e  w ork  
a  g re a t  deal of th e ir  inva luab le  tim e  an d  
th e ir  exam ple  shou ld  be a n  in sp ira tio n  to  
every  m em ber to  co -o p e ra te  w h en ev er 
called  upon.

T he  ex h ib it com m ittee  h a s  h ad  a  b ig  
ta sk  upon its  h an d s  fo r  sev e ra l m on ths  
an d  w e shou ld  recogn ize th e  perso n a l 
sacrifices w hich  th e se  m en h av e  m ade in 
o rd e r  to  en su re  th e  success  of th is  f e a 
tu re  of th e  C onvention .

In  closing  I would like  to  add  a  w ord  
w hich  m ig h t be b e t te r  d ire c ted  a t  th e

A. J . S cott.

n o n -m em b ers  of th e  o rg an iza tio n  fo r I 
ta k e  it th a t  o u r m em bersh ip  c o n s titu te s  
th e  c ream  of th e  h a rd w a re  tra d e  an d  is 
m ade up  of m en w ho rea lize  th e  n eces
s ity  of em ploy ing  ev e ry  ag en cy  th a t  is 
a t  ou r com m and  to  b e t te r  fit u s fo r our 
daily  business  experiences. I  am  a  g re a t 
b e liever in  th e  ed u ca tio n a l va lue  of th e  
tra d e  p ap e rs  an d  th in k  th a t  ev e ry  r e 
ta ile r  o ugh t to  read  tw o o r m ore of th e se  
pub lic tions. O ur m em b ers  shou ld  p a r 
ticu la rly  s tu d y  th e  N a tio n a l H a rd w a re  
B ulle tin  and  th e re b y  keep in touch  a t  all 
tim es  w ith  th e  p lan s  w hich  th e  N atio n a l 
asso c ia tio n  h a s  on foo t fo r im prov ing  th e  
position  of th e  ind iv idual m e rc h a n t. If  
w e don’t keep  up to  d a te  on tra d e  m a t
te rs  an d  lea rn  w h a t is  tra n sp ir in g  in  our 
line of b usiness  in  o th e r  sec tions  of th e  
coun try , w e ca n n o t expect to  p lace  o u r
se lves in th e  b e s t possib le  position  to  
serve  o u r com m un ity  to  a d v a n tag e .

L e t m e once m ore th a n k  all of th e  o f
ficers ind iv idually  fo r th e  perso n a l con 
s id e ra tio n  ex tended  to  m e d u rin g  th e  
p a s t yea r, an d  also  th o se  m em bers w ho 
h av e  responded  so p ro m p tly  to  req u es ts  
m ade upon th e m  th ro u g h  th is  office.

I hope th a t  th is  C onven tion  w ill b ind  
u s  all c lose r to g e th e r  an d  th a t  w e w ill 
r e tu rn  to  o u r resp ec tiv e  hom es, in sp ired  
by a  des ire  to  m a in ta in  an d  in c rea se  th e  
efficiency of th is  associa tion .

F rank  E. S trong, of B attle Creek, 
read an in teresting  paper telling how 
B attle Creek m erchants enlisted the 
good will of the farm ers in th a t sec
tion. T he paper appears elsew here 
in this w eek’s paper.

Rom an I. Jarv is, B enton H arbor, 
came nex t on the p rogram m e w ith his 
address, “M ichigan Federation  of R e
tail M erchants,” and after ano ther 
song by the delegates, A drian De 
VVindt, G rand Rapids, gave an address 
on “S tore A rrangem ent, D elivering 
and W rapping ,” which was published 
in full in the T radesm an of last 
week.

F red  A. Rechlin, who was la ter 
elected P residen t of the Association, 
then read his rep o rt of the N ational 
Convention, held at D etro it, June 18 
to 21, 1912.

T hen came an enthusiastic discus
sion of trade topics b rough t out by 
the question box, after which the 
m eeting adjourned at noon.

F rom  1 o 'clock until 6 o’clock p. m. 
the delegates devoted their entire

tim e to  fam iliarizing them selves w ith 
the exhibits a t the A rm ory. A t 7:30 
p. m. ano ther closed session w as held 
at the Cadillac H otel, and the entire 
session was devoted to  the  question 
box.

A t 9:30 th is m eeting adjourned, and 
at 10 o ’clock a buffet lunch at the 
P on tchartra in  H otel closed W ednes
day 's program m e. T his lunch was giv
en to  the re ta ilers by the jobbers and 
m anufacturers of D etro it, and was a 
well a rranged  and thoroughly  enjoy
able affair.

T hursday  m orning ano ther closed 
session of the convention w as held 
a t the Cadillac H otel. R eports were 
heard from  the A uditing, C onstitu 
tion and By-Law s and Legislation 
C om m ittees. A fter the rep o rt of the 
C om m ittee on N om inations w as heard, 
the election of officers took place, and 
resulted as follow s:

P residen t—Fred  A. Rechlin, Bay
City.

V ice-President—A. M. Dickinson, 
St. Joseph.

T reasu re r—W illiam  M oore, D etroit.
Secretary—A rthur J. Scott, M arine 

City.
The com m ittee on place of m eeting 

reported  th a t they  had unanim ously 
selected K alam azoo fo r the nex t m eet
ing place. A sho rt session of the ques
tion box w as then  held and the  final 
session of the convention b rought to 
a close.

T hursday  afternoon  the exhibits 
were the cen ter of a ttraction , while 
a m eeting of the newly elected execu
tive and advisory com m ittees was 
held in the F lem ish R oom  at the 
Cadillac H otel. T hursday  evening 
the annual ball given by the D etro it 
Retail H ardw are D ealers' A ssociation 
closed the convention activities in a 
m ost p leasant way, and term inated  
w hat w as perhaps the m ost su c c e s s 
ful annual m eeting in the history of 
the Association.

Our Stock is Always Complete on the 
Following Lines

Compo and Perfection 
Certainteed Roofing

Also Michigan Rubber Roofing  

Genuine Fibretto, Protector
And

Red Rosin Sheathing 

Blue Plaster Board
And

Tarred Felt

Michigan Hardware Company
Exclusively Wholesale

Ionia Ave. and Island St. GRAND RAPIDS, MICH.

H. Eikenhout & Sons
Jobbers of Roof ing Material

GRAND RAPIDS, MICH.

We carry a large stock of the well known CERTAIN
TEED Roofings, in the Weatherproof and Red Ring brands. 
Guaranteed for 5, 10 and 15 years.
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G rand  Council of M ichigan U. C. T .
G rand  C ounselo r—Jo h n  Q. A dam s, B a t

tle  C reek.
G rand  Ju n io r  C ounselor—E . A. W elch, 

K alam azoo.
G rand  P a s t  C ounselor—Geo. B. C raw , 

P eto skey .
G rand  S e c re ta ry —F re d  C. R ic h te r, 

T ra v e rse  City.
G rand T re a su re r—Jo e  C. W ittliff, D e

tro it.
G rand  C onducto r—M. S. B row n, S ag i

naw .
G rand  P ag e—W . S. L a w to n , G rand  

R apids.
G rand  S en tin e l—F . J . M outier, D etro it.
G rand  C hap la in—C. R . D ye, B a ttle  

Creek.
G rand  E x ecu tiv e  C om m ittee—J o h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E ach ron . D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; J . C. S aunders , L ansing .

M ichigan K n ig h ts  of th e  Grip.
P re s id e n t—F ra n k  L. D ay, Jackson .
S e c re ta ry  a n d  T re a su re r—W m . J . D ev- 

e reau x . P o r t  H uron .
D irec to rs—H . P. G oppelt, S ag inaw ; 

J . Q. A dam s. B a ttle  C reek ; Jo h n  D. 
M artin , G rand  R apids.

N ew s and Gossip of the Grand Rapids 
Boys.

G rand Rapids, Feb. 17—All those 
who receive notice from  W . S. Law- 
ton  to  call and see him on Saturday, 
F eb ruary  22, a t the A ssociation of 
Com m erce room s from  9 to  12 a. m. 
and 1 to 4 p. m. m ust no t fo rget to 
do so. T h is is very im portan t busi
ness and m ust be attended  to  on th a t 
date.

I t  p leased us to  hear from  our 
friend and bro ther, Jam es Goldstein. 
H e w ants a ticket for the annual ban
quet to  be held M arch 1. W e hope 
B ro ther G oldstein will be w ith us at 
the business m eeting  10 a. m., the 
same date.

W e alw ays supposed th a t item s sent 
in by correspondents from  the differ
ent councils should be pertain ing  to 
traveling  m en or news regard ing  their 
order, hotels and their accom m oda
tions, ra ilroads and so on, but should 
no t be advertisem ents for particular 
m erchants. W e hope Mr. Stowe will 
put us righ t on th is subject.

T he B anquet C om m ittee inform s us 
th a t 185 tickets have been sold. R e
m em ber, bro thers, there  is only a lim 
ited num ber th a t can be taken care 
of. D on’t  w ait until the last m inute 
to  secure y our tickets. You m ay be 
tu rned  away.

If  any of you ever go to  Beaver
ton, be sure and stop a t the new H otel 
Pierce. T he p ro p rie to r has spent 
$20,000 in building th is hotel. I t  is 
60x100 feet and has tw o stories and 
basem ent, ho t and cold w ater, bath 
and steam  heat, new beds and bed
ding.

B ro ther Ed. K raai had the m is
fortune of breaking a sm all bone in 
his righ t hand. B ro ther E. E. Parbee 
had a sim ilar m isfortune. W e hope 
both  of these b ro th ers  will no t suffer 
any bad resu lts from  the accidents. 
If  they  are left handed, they  can still 
w rite orders.

O n S aturday evening, F ebruary  22, 
there will be a dance a t H erald  hall. 
T hese parties are alw ays well a ttended 
and enjoyed by all. If you can, m ake 
arrangem ents to come. O nly four 
m ore parties th is season.

B ro ther and Mrs. F rank  Ew ing, 
from  G rant, expect to  spend a few 
days w ith relatives and friends in this 
city the la tte r part of the week. T hey 
also intend to a ttend  the dancing p a r
ty on S aturday evening.

W m . D. Bosman.

W afted Down From Grand Traverse 
Bay.

T raverse City, Mich., Feb. 17— O ur 
com m ittee is busy p lanning fo r our 
next regu lar Council m eeting, which 
will be held Saturday, F eb ruary  22, at 
which tim e the G rand officers will be 
w ith us and from  all appearances 
there will be som e surprises sprung. 
M eeting called a t 2:30 p. m. Banquet 
in the evening. Som ething doing 
every m inute. T en  initiations.

Rodney E aton, Secretary  of F lin t 
Council, has been under the docto r’s 
care at Alden, but w hen last seen was 
applying gasoline and cam phor gum 
on Joe C arscadden’s head to  keep Joe 
from  taking cold, while Joe w as fish
ing for his hat, which had blow n into 
Rapid river. B oth of the above are 
m em bers of F lin t Council and m ake 
tha t city their home.

T raverse City Council enjoyed an
o ther one of its series of w in ter p a r
ties last F riday evening and every
body reports this the best yet, consid
ering  th a t there w ere o ther social 
events pulled off in the city the same 
night. O nly two m ore left and the 
com m ittee would be pleased to  see 
you attend.

Law rence Brown will succeed John 
A rata  on this te rrito ry  in the in ter
ests of A rm our & Com pany. Mr. 
and Mrs. Brow n attended our last 
party  and we assure you th a t we were 
glad to see you w ith us. Come again.

B ert Cole has re-opened the H otel 
Com pton, a t T ustin , and will endeavor 
to m ake the boys a hom elike place 
to  stay. T he hotel is equipped with 
steam  heat, gas light, ho t and cold 
w ater and bath. Give B ert a call. 
He will use you right.

W e had the pleasure of m eeting 
B yron Sheeler, b ro th er of th a t once 
fam ous Bill Sheeler. B yron sells 
m eat fo r S. & S. in th is te rrito ry  and 
is try in g  also to  become popular by 
in troducing him self as Bill Sheeler’s 
b ro ther. Success, Byron.

P erry  M cD ougal now carries a grip 
for the N ational G rocer Co., of Cad
illac, and we are pleased to  see you 
looking so fine and th a t you are w ith 
us once m ore. Best of wishes, Perry .

W e are pleased to  rep o rt at this 
tim e th a t w ith such good m edical a t
tention  V erta  Jo u rd an ’s illness did no t 
reach the typhoid stage and Archie 
once m ore w ears the sm ile th a t 
doesn’t com e off.

By the way, A rchie Jou rdan  wishes 
to  announce a t th is tim e th a t his hat 
is in the  ring  and th a t he will place 
his nam e before th is m em bership for 
the high honored office of chairm an 
of the en tertainm ent com m ittee. W ell, 
it ju s t seem s as though he w as the 
m an for the job. W e are all w ith 
you, Archie. D on’t  w orry.

A. E. F o rd  has sta rted  a “category ." 
Mrs. F o rd  says cat-be-gorry . Nuff 
sed,. A sk Al.

W m . W . and Jay  Sm ith, form erly 
w ith the H annah  & Lay M illing Co., 
of our city, have engaged in the  m er
cantile business at Buckley, and we 
all wish you all the success there  is 
due you.

Mr. and M rs. W m . E. B ennett are 
happy over the arrival of a nice young 
m an at the ir home, w ho will answ er 
to the nam e of Roy.

A ssessm ent No. 115 expires F eb ru 
ary 24th. D on’t delay, its dangerous.

A bout the first sign of sp ring  th a t 
we have noticed are the A m erican and 
N ational League base ball schedules 
for the com ing season. H ave you 
picked the w inner yet?

Al. Sorenson, of M anistee, w ho has 
recently  taken upon him self a  wife, 
did not show up at the M usselm an of
fice yesterday. D on’t take it so to 
heart, Al., for we all have been 
through  the same experience. The 
bunch wexe laying for you.

F red  C. R ichter.

Juicy Jottings From Jackson Council.
Jackson, Feb. 17—T he m eeting  of 

Jackson Council, No. 57, last S aturday 
evening w as largely attended. Even 
some of the charter m em bers and old- 
tim e w orkers w ere p resen t again, a fter 
quite an absence. In itiation , business, 
several good talks and refreshm ents 
served by the Ladies Social Club, w ere 
on the p rogram m e for the evening. 
K irk S. Dean, chaplain ' and veteran  
m em ber of our Executive C om m ittee, 
w as there and, in fact, K irk is always 
there  unless som ething unusual hap
pens to  keep him away. H ow  im 
p o rtan t it is to  have an active Execu
tive C om m ittee, fo r they  are  the 
business end of the Council and m ed
iators betw een the individual m em bers 
and the suprem e office, p ro tecting  
the personal in te rests  of the one and 
the constitu tion  and by-law s of the 
o ther. O ur Executive Com m ittee is 
all th a t could be asked fo r and its 
high standard  of efficiency will surely 
be m aintained in the future. T hen 
there is the office of Secretary, an
o ther im portan t place and, perhaps, 
the hardest of all to fill to  a full de
gree of perfection. M aurice H eum an 
is a born S ecretary  and if he lacked 
any of the qualifications of nature, he 
has acquired them , for it would seem 
th a t he had them  all. H e is a good 
penm an, an expert accountant, a m as
te r of details and is thoroughly  in love 
with the work. T he m em bers all ap
preciate him and m ost alw ays are on 
hand w ith th e ir m oney inside of the

tim e lim it w hen assessm ents are 
called.

T he Ladies Social Club has sent 
out invitations for a dancing p arty  to 
be given S aturday evening, F ebruary  
22, at their hall. T hey  are noted for 
giving enjoyable parties and, as this 
will be the first in the new hall, special 
in te rest is being taken to  m ake it one 
long to be rem em bered.

Dean S. F lem ing has been con
fined to  his hom e th is week by sick
ness.

M athew  Steele, of A lbion, rep re 
senting  M. B. B ryant Co., New York, 
was our candidate last S aturday 
evening. E. C. Gale b rought him  
over, adding one m ore to  the long 
list of m em bers we have in th a t city.

E lection of officers will be a part 
of the  p rogram m e for the M arch m eet
ing. T h is will be the annual m eeting, 
calling for repo rts of com m ittes and 
officers and a general review  of the 
w ork of the past year and plans for 
the com ing one. L et every m em ber 
come w ho possibly can. Spurgeon.

The Fastest-Growing Tree.
H ard, fine-grained, durable wood 

usually grow s slowly. A m ost re
m arkable exception is the eucalyptus, 
and th is it is th a t gives the tree its 
g rea t value as a m eans of refo resta
tion. I t  is said that the eucalyptus 
grow s five tim es as rapidly as any 
o ther tree. Seedlings have been ob
served to make an average grow th of 
six inches in height a day; and one 
tree in California atta ined  a height 
of one hundred and twenty-five feet 
and a diam eter of th irty -six  inches in 
nine years. T he eucalyptus will not 
th rive w here there are frosts, but in 
the South it prom ises to  go a long 
way tow ard filling the place once oc
cupied by o ther hardw oods, which 
have been greatly  reduced by dem ands 
for furniture, carriage, and cooperage 
stock.

In w riting  business le tte rs adhere 
to form al styles unless you are well 
enough acquainted with the recipient 
to know w hat inform alities will be 
well received.

Parcels Post Zone 
Maps

We are prepared to furnish local 
zone maps, about 10 x  14 inches in 
size, showing tow ns located in first 
and second zones from  the place of 
com putation (similar to tlie map 
printed in the  Michigan Tradesman 
of Dec. 11). as follows;

500.......... ..........$11.00
1000.......... ..........  13.00
1500.......... .........  15.00
2000.......... ..........  17.00

This includes the making of an en
graved plate about 8 x  10 inches in 
size and the printing at top or bot
tom of plate several lines setting 
forth who is responsible for the dis
tribution of the map. On account of 
the timeliness of the mip. due to the 
interest in parcels post at this time, 
no souvenir would be more generally 
appreciated than this.

Tradesman Company 
Grand Rapids, Mich.
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SUCCESSFUL SALESM AN.

W illiam  E. Besancon, R epresenting  
H ochsch ild -K elter Co.

W. E, Besancon was born in Grand 
Rapids, Oct. 19, 1873. H is father was 
a native of France. H is m other was 
a French-C anadian. H e attended the 
public schools of G rand R apids and 
after com pleting the ten th  grade in 
the high school, left to learn the trade 
of hand carver w ith the Stickley Bros. 
Co. A year la ter he took up m ar
quetry work, which he pursued for a 
year. H e then allied him self with the 
w holesale paper house of W . F. 
Holmes, with w hom  he rem ained about

a year. In  1898 he obtained em ploy
m ent w ith the H azeltine & Perkins 
D rug  Co. and was assigned to  the 
position of keeping track  of the trav 
eling salesm en. T h ree  years la te r he 
was prom oted to the sundry depart
m ent, w here he w orked five years un
der the  instruction  of J. H . H agy. In  
July, 1906, he was offered a position 
on the road, carry ing  the sundry  line 
of th a t house, and he has since cov
ered Southern  M ichigan and portions 
of W estern  Michigan regularly. Be
lieving th a t a change of houses would 
be advantageous, he has lately  signed 
w ith the  H ochschild-K elter Co., of 
Chicago, to cover N orthern  Michigan. 
He expects to see his trade regularly  
every th ree m onths.

Mr. Besancon w as m arried  July 6, 
1900, to  Miss E lla May Stone. They 
have a boy 11 years old and reside in 
their own home a t 731 F ranklin  street.

Mr. Besancon is an a ttendan t at 
G race Episcopal church, w here his son 
sings in the choir. H e is a m em ber 
of Daisy Lodge, B. P. O. E., bu t has 
no o th er fraternal associations. H is 
hobby is fishing and he a ttribu tes his 
success to  hard  work.

Chirpings From the Crickets.
B attle Creek, Feb. 17—Mr. D isen- 

roth, Jr., of the firm of D isenro th  & 
Son, Eden, goes to  L aw rence M arch 
1 to  take possession of an elevator at 
th a t point. H e has sold his stock of 
goods at Eden to  a Mr. Rolfe who will 
take possession about M arch 1.

L ongyear Bros., d ruggists at Mason, 
are en terprising  and progressive. 
T hey have the Rexall sto re  in Mason 
and their business w ith Rexall p repa
rations w as the thirty-fifth  la rg est in 
the S tate  last year. M ason has a 
population of about 1,600 and th is is 
a very good show ing for a small town. 
T hey are fine people to  call upon and

it is easy to see why they are p ros
perous.

M erchants a t Clim ax and Scotts 
are g e tting  very unsatisfactory  freight 
service from  K alam azoo via Pavil
ion on the G rand T ru n k . T he 
freigh t gets ou t of K alam azoo all 
right, goes to Pavilion and lays there 
aw aiting for east bound locals to  pick 
it up. F re ig h t crew s a t V icksburg, 
w ith ju st a little  while ye t to  serve on 
their 16 hour lim it, will rush into 
B attle Creek, speeding past Pavilion 
and leaving unm oved the freigh t at 
th a t poin t billed to  Climax or Scotts. 
T h is condition should be adjusted  at 
once, as it is hu rting  K alam azoo jo b 
bing houses in th is district.

P. W . Rice, Y orkville, will be bet
ter prepared than  ever before the 
com ing season to serve his many 
patrons around beautiful Gull Lake 
and I will undertake to give our read
ers a detailed account of th is man, 
his business and his service to his 
big sum m er clientage at an early date. 
Mr. Rice has told me his plans, but 
at this w riting  I do no t know if he 
wishes to have them  w ritten  up.

W illis Rockwell, of H ickory  Cpr- 
ners, took the tim e to show the w riter 
through  the now nearly com pleted 
M asonic T em ple at the C orners. T he 
structu re is of brick and cost a tidy 
sum. T hey  have a reading room , ban
quet hall, kitchen and ante  room s on 
the g round floor and lodge room  and 
ante room  on the second floor. All 
is finished in dark  oak and sure is 
swell. T he o rder has about seventy 
m em bers and all can well be proud 
of their new home.

M ontague & Johnson  succeed W . 
W . Baldwin, as dealer in general m er
chandise and celery shipper at Com 
stock. T hey  have bought the real 
estate  and all and are s ta rtin g  out 
under very healthy conditions. Suc
cess to you, boys. May you prosper 
as did M r. Baldw in 1

H erb e rt Ire land  has established 
him self w ith the jobbing house of 
R edner & C artrigh t. A t present he 
is inside looking up stock and getting  
acquainted w ith the line. L a te r on 
B ro ther Ire land  will cover a te rrito ry  
for th is house. H erb, has traveled 
out of th is city before and has a wide 
acquaintance w ith the general busi
ness in terests in m any of the sur
rounding cities and towns.

John  Steinel, of our Council, is car
ry ing  a beautiful bag, the p resen t of 
an E aste rn  concern John  is rep re 
sen ting  in th is section. B ro ther 
Steinel won th is bag  in a sales con
test which w as pu t on by his house.

Mrs. Chas. R. F o ste r  spent Sunday 
w ith relatives in Jackson. C harles 
was away down in Indiana and had to 
Sunday out on the road. C harles has 
had dandy success w ith his readings 
down in Ind iana and has several en
gagem ents to  fill each tim e he goes 
tha t way. W e all glory in y our suc
cess along these lines. Charlie!

Feb. 15 was a red le tte r  day in the 
h isto ry  of B attle  Creek Council, No. 
253. M en from  L ansing and K alam a- 
200 Councils w ere w ith us at our reg 
ular F ebruary  m eeting. O ur business 
session was taken care of in the af
ternoon  and at n igh t we had three 
m en who took  the w ork. Com m ittees

appointed by our Senior Counselor,
J. N. Riste, m et the L ansing  and K ala
m azoo boys and escorted them  to 
our council cham bers. A fter J. D. 
H enry, J. Spaulding and R. L. Green- 
m an had been put through , we ad
journed to the banquet hall, w here 
we had refreshm ents. J. N. R iste ap
pointed G rand Chaplan Chas. Dye as 
toas tm aste r and he called upon 
B ro thers Colton, Simpkins, H am m ell 
and a P ast G rand Officer of L ansing; 
also on B ro thers Crane, Lee and 
o thers of K alam azoo and B ro thers 
R i3te, Ire land  and L ongm an of our 
Council. T he K alam azoo car w as held 
until 11:40 and our v isitors from  
K alam azoo left us w ith a good friend
ly clasp and in the best of good na
ture. A b ro th er from  B oston Coun
cil, No. 44, came over w ith the K ala
m azoo boys and his presence m eant 
a lot to  the success and pleasant after 
thoughts of our m eeting. H is deliv
ery of “T he Ray of H ope” lecture 
was as fine as you will ever hear and 
made an im pression on all w ho heard 
it. H is rem arks at the banquet board 
were fine and it did all good to see 
him lead the cheering w hen the K ala
m azoo boys had to  leave for their 
car. T he L ansing  boys could no t get 
out of town until 2:55- a. m., so we 
adjourned to the lodge room s, w here 
we all joined B ro ther Ireland  in sing
ing popular airs. Chairm an Dye then 
continued the program m e and all the 
boys had a chance to tell a sto ry  or 
sing a song. T he recitations and 
reading of R obert Longm an and 
B ro ther F rank  M altbey were especi
ally fine. An original poem  w ritten  
by B ro ther Chas. R. F oster was read 
by the Secretary. Charles was un 
able to be w ith us and his poem was 
full of fine thoughts. W e all missed 
Charles, but his poem m ade us feel 
his presence. A wire was received 
from  John  Q. Adam s, w ishing us a 
p leasant evening and a  good har-< 
m onious session. Several fine tributes 
were paid John  by his deputies during 
the evening session. Geo. Van Tuyle, 
now of D ecatur, 111., one of 253’s 
charter m em bers, was a v isitor and 
had a chance to be with a good num 
ber of his form er associates. W e 
locked our council cham bers at 1 a. 
m. Sunday, all, to  a m an, declaring 
it tru ly  w as some session.

T he local boys are indebted to and 
wish to  extend m any thanks to  Mes- 
dam es W m . M asters, C ortright, 
Schoonm aker and L. D. Johnson  for 
the help we had from  them  Saturday.

O ur charter is draped w ith a black 
w reath  out of regard  for our deceased 
brother, Charles F lem ing, Resolutions 
w ere sent the family and placed upon 
the m inutes.

T he officers and com m ittee heads of 
B attle Creek Council, No. 253, are 
going to  have a photo taken in a 
week. I shall mail one to Mr. Stowe 
and if he sees fit to  publish same we 
will be appreciative.

B ro ther H oskins, Secretary  of K ala
m azoo Council, was over, took in a 
wedding, spread and council m eeting 
all in a few short hours. Going some.

Roy Lee, Senior C ounselor K ala
m azoo Council, has m ade a change in 
his business connections. W e know 
Roy to  be a live one and we wish

him all kinds of good business on his 
new  te rrito ry  with his new house. 
D on’t fo rget your old neighbors, R o y  

Guy Pfander.

H onks From A uto City Council. 
Lansing, Feb. 17—T he Lansing 

postoffice has been m oved to the E. 
B em ent’s Sons office building on 
Grand avenue, north , while the con
trac to rs  are rem odelling and enlarg
ing the G overnm ent building on Mich
igan avenue, west.

T he next of the series of parties 
given by our Council will occur next 
Saturday evening.

N orm an Larkin, of the firm of L a r
kin & K ruger, H ow ell, drew the trav 
eling bag. H e now w ears a broad 
smile and is looking for a job on the 
road, so he can make good use of the 
grip. Good luck is liable to  come 
with everything bought of Senior 
Counselor H astings.

B ro ther L. L. Colton, w ith the P erry  
B arker Candy Co., has had his te r 
rito ry  changed and left this m orning 
for a two w eeks’ trip  in the no rthern  
p art of the State. Rum players at 
Cheboygan, beware!

T hose of our Council who attended 
the Council m eeting and banquet at 
B attle Creek last Saturday night re
port a royal good tim e and insist that 
the m em bers of B attle  Creek Council 
are m asters in the a r t of entertain ing . 
G rand T ru n k  train  No. 16, which 
brought the v isitors home, was nearly  
two hours late and there  happened to 
be only one carriage at the sta tion 
and m any walked hom e in preference 
to fu rther w aiting. T he practical 
joker was ever p resen t and prom ptly, 
upon their arrival in Lansing, B ro th 
ers Jam es F. H am m ell and D. J. D ail
ey were taken in charge by the chief 
of police. B oth, however, w ere re 
leased in tim e to  a ttend  church Sun
day m orning.

O n M arch 1 will occur our annual 
m eeting. L e t every m em ber get busy 
and round up those backw ard candi
dates. W e only need a few m ore to 
show B ro ther A dam s where to place 
his flag.

B ro ther M. E. Sherw ood attended 
the hardw are dealers’ convention at 
D etro it last week and displayed his 
line in a  conveniently  located booth 
in the exhibit hall. H e adm itted th a t 
he became deeply in terested  in a cer
tain kind of in terio r finish carried by 
one of his com petitors, who was un 
usually generous w ith his samples.

Som ew here we have read the new 
definition of the  w ord hope. W e are 
unable to  give the exact w ording, but 
it is exemplified m any tim es a day 
by pulling the ro ller tow el around and 
looking for a clean spot.

B ro thers C. S. W atte rs  has dis
carded the w hiskers from  his upper 
lip and his friends take a second look 
before speaking. H e is, however, now 
able to eat lim burger cheese with the 
rest of us. H . D. B.

J. E. K raft, one of the best known 
traveling men in the Upper Peninsula, 
who for the past fourteen years has 
represented Burnham, Stoepel & Co., 
of Detroit, has resigned his position 
with that house and will henceforth rep
resent H. Stern, Jr., Bros. & Co., of 
Milwaukee.
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M ichigan Board of P h arm acy .
P re s id e n t—J o h n  J . <Campbell, i ’ige on.
S ecre tary -—W. E. Oill ins, Owossq.
Treasurer-—Edwin T . Boden, B ay C ity
O th e r  M em bers—E. E. F au lk n e r, Del
m ; S um ner J .  Koon,, M uskegon.
M arch  m ee ting—G ran d  R ap ids.

M ichiqan S ta te  P h a rm a ceu tica l A ssocia
tion .

P re s id e n t—H e n ry  R iechel, G rand  R a p 
ids. _

F ir s t  V ice -P re s id e n t—F . E . T h a tch e r, 
R avenna.

Second V ice -P re s id e n t—E . E . M iller, 
T ra v e rse  C ity.

S ec re ta ry — Von W . F u rn iss , N ashv ille . 
T re a su re r—E d. V arnum , Jonesville . 
E xecu tiv e  C om m ittee—D. D. A lton, 

F re m o n t; Ed. W . A u stin , M id land ; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K alam azoo ; D. G. Look, Low ell ; G ran t 
S tevens, D e tro i t ._______

M ichigan P h a rm a ceu tica l T ra v e le rs ’ A s
socia tion .

P re s id en t—F . W . K err, D e tro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton , 

G rand  R apids.

G rand R apids D rug Club.
P re s id e n t—W m . C. K irch g essn er. 
V ice -P res id en t—E . D. De L a  M ater. 
S e c re ta ry  an d  T re a su re r—W m . H . 

T ibbs. .
E xecu tiv e  C om m ittee—W m . Quigley, 

C h a irm an ; H en ry  R iechel, T he ron  F orbes.

T he W ay to  O pen a  R etail D rug 
Store.

G eneral advice to a  young m an. 
w ishing to s ta rt a drug sto re  of his 
ow n?

Much would depend upon the young 
m an himself. T here  are m en and men 
in the drug business, m any of whom 
find it m ore profitable to leave the 
prescription counter and em bark upon 
some line of endeavor for which they 
possibly would be far be tte r fitted.
1 w ouldn’t w ant to undertake to ad
vise any am bitious young m an as to 
the best m ethods to pursue to become 
his own boss in the retail d rug busi
ness unless I first studied the young 
m an and learned his qualifications.

T he question of general advise to 
the young man who desires to  open 
his own retail store  bears a s trong  
family resem blance to  advice on m ar
riage in general. U ntil your young 
m an has found his store or his girl, 
to advise him would be w asted energy, 
for there are about as m any kinds of 
drug sto res as there are m arriageable 
young women, and about as m any 
varieties of desirable ones. W hat 
m ight be w ords of wisdom to the 
m an who sta rts  a pharm acy with a 
bacteriological labo ra to ry  would be 
rankest folly for him who is to run 
a thinly disguised sandwich emporium.

E xtrem e C aution U rged.
If the young m an has turned his 

thoughts to  establishing him self in his 
own store  in a  sm all tow n, the best 
w o rd . I can give him would be to 
earnestly  advise him  to  wait. I would 
tell him to be cautious in the extrem e 
and no t to  take the first a lluring  offer 
tha t p resen ts itself. M ost of us are 
born im patient, and we’re too prone 
to  accept chance for opportunity . As

a consequence the m ajority  of us are 
no t alw ays satisfied with w hat we suc
ceed in getting. No m athem atician 
ever could com pute the valuable time 
a great many of us have spent in the 
pursuit of the elusive.

The young m an who has been 
thrifty  and saved his m oney should 
first determ ine ju st w here he desires 
to open his store. If he first would 
seek em ploym ent as a clerk in a de
sirable store in a pleasant location, 
such time would be advantageously 
spent. H aving becom e acquainted 
with the residents of the tow n and 
having acquired a know ledge of the 
p roper conduct of a drug store 
th rough  personal application, he then 
would be qualified to  seek to become 
the proprieto r of his own establish
m ent. In  short, the experience will 
be w orth  even m ore than  m oney— 
and he is ap t to need both.

Should Be Able to  Buy Store.
He ought to have m oney enough 

to buy his store w hen he finally finds 
it. H e possibly m ight find some one 
who is w illing to assist him in s ta r t
ing his own business providing he has 
tw o-th irds or th ree-fo u rth s of the  
capital essential to open a new or 
take over an established store. But, 
speaking from  the standpoint of in 
tim ate know ledge of such affairs, he 
ought to thank  any one who has 
judgm ent enough to refuse to perm it 
him to com m it com m ercial suicide by 
try ing  to s ta rt on less than  the am ount 
I have stated.

T he site chosen, the young  man 
should study his tow n and location a î 
he never before has studied anything. 
H e should ascertain  beyond perad- 
venture w hether the trade in the tow n 
lie has selected is transien t o r resi
dential. A nother im portan t question 
he should seriously consider is w heth
er he expects to  count on em ployes 
of a large factory  th a t m ay shut down» 
or those of railroad shops th a t may 
be m oved to  o ther tow ns or th a t m ay 
find it necessary to  lay off some their 
skilled labor.

And there are  innum erable o ther 
features into which he should probe 
before investing his m oney in his own 
store.

Is the tow n grow ing tow ards him 
or away from  him?

Can he count on the physicians and 
do these doctors prescribe o r dis
pense?

H is expense account, his operating  
expenses, aside from  replenishing his 
stock, ought no t to  exceed 20 per 
cent, of the sales, and th a t percentage 
should include a liberal allow ance for 
the unexpected. For, con trary  to  the 
general idea, the d rug business is done

on a com paratively small m argin of 
profit.

Annual Inven to ry  Essential.
T he am ount of credit we could con

scientiously extend this young  man 
would be based ra th er  m ore on the 
m oral hazard than  upon the am ount 
of m oney he possesses. W e would, 
of course, dem and a le tte r from  his 
bankers show ing th a t he had on de
posit a sufficient am ount to w arrant 
the extending of credit. H e would 
be advised to  m eet our regular term s 
of all bills payable in th irty  days. It 
doesn’t take a student of character to 
determ ine satisfactorily  w hether or 
not the young m an is going to make 
good. I would feel safe in opening 
accounts w ith som e m en for alm ost un 
lim ited credit; to some others I would 
give little  leeway. I base my judg
m ent on the m oral hazard.

The young m an will not be in busi
ness long before he discovers tha t 
p roprietorship  brings with it respon
sibilities th a t the m ere clerk rarely 
dream s of. A m an may be an ac
com plished pharm acist and fail as a 
druggist. H e mav know  his p rofes
sion, but not his business. T h ere  is 
a distinction which experience alone 
will teach him to  draw.

T he new retail d ruggist cannot 
know his business w ithout tak ing  an 
inventory conscientiously and taking 
it annually—an inventory hot of his 
stock alone but of w hat he owes, w hat 
he has, and w hat he is. H e alw ays 
should bear in m ind tha t credit is one 
of his m ost invaluable assets and that 
his credit is earned no t alone by the 
am ount of his nam e in a banking in
stitu tion  but by his industry, his repu
tation, and his habits, both com m er
cial and personal.

H e should be aw are of buying too 
much because of an attractive price. 
Above all, he should guard against 
owing m any small accounts. O ver
stocks and the unexpected to tal of 
small debts have put m any a good 
man out of business. Conservative 
buying and the gain of discounts 
through m eeting  his obligations 
prom ptly help swell his bank balance.

Should Be Sure of Insurance.
An insurance policy does not al

ways insure. A sto re  ow ner should 
not only see to it th a t he has enough 
insurance, but he m ust be sure tha t 
the policy covers his property , that 
the description and am ounts are right, 
and tha t the com pany issuing his pol
icy is a reliable one. I t  is inconceiv
able the num ber of so-called business 
m en w ho neglect these sim ple p re
cautions; and m any a  m an has dis
covered after a fire th a t his policy 
was little  m ore than  a creditable spec
imen of the p rin te r’s art.

T he profession of pharm acy is 
properly  contro lled  by sta te  and na
tional laws. E very  druggist should 
know them  and obey them  to the le t
ter from  the standpoint of prudence, 
if he hasn’t a p roper sense of his 
obligations to th e  public whom  he 
serves. J. W . M orrisson.

Is your voice cheerful? P len ty  of 
m en are cheerful enough in their 
m inds though they have voices th a t 
seem to carry  a habitual w hine in 
them . C heer up y our voice.

A L igh t L unch L ist.
F o r the benefit of d ruggists who 

are con tem plating  adding light lunch 
to their soda w ater departm ents, we 
give a light lunch list now being 
used by one of our large E aste rn  drug 
stores. T o the w rite r’s m ind, there 
is noth ing so in teresting  as that 
which is actually  being done by a 
successful d ruggist. W hat m an has 
done m an can do. T heory  is all very 
well, but if ano ther d ruggist is actual
ly m aking m oney out of a certain  line, 
the changes are th a t you can do the 'f 
sam e thing. T rue, w hat goes in one 
locality does no t alw ays go in ano ther 
locality, bu t a list a lready in use by 
a successful d ruggist m akes an excel
lent foundation to  build on. T he drug 
sto re  in question offers the follow ing: 

Bouillons.
Beef .............................................  10c
Chicken ..........................     10c
Clam ............................................ 10c
T om ato  .......................................  10c
T om ato  and beef .....................  10c
T hese are served w ith tw o salted 

crackers or w afers to each cup of 
bouillon; also one olive. T he olive 
is an added touch and is very pop
ular w ith ladies. Small o rders of 
olives are also served separately.

T he W eig h t of P ersonality .
I t  has been said th a t there are three 

elem ents in salesm anship; the man r 
who offers the goods, the man who 
w ants them  and the price and quality 
of the m erchandise. Each has an im
portance, yet there  are various de
grees in the com parative values, de
pending upon the situation. If som e
one really w ants a certain  article, 
w ants it badly and can find it for 
sale, he is no t going to scrutinize the 
face of the seller to  note w hether his 
hair is red or auburn. If the demand 
is urgent, he will even put up with a 
substitu te  with fairly good grace. But 
if one o r both of the elem ents im
pelling are lacking, the personality  of 
the dealer has much w eight in the 
success of the sale.

C ordiality opens the way to the 
very best intercourse. T he a ttendan t 
who reluctan tly  com es forw ard, as 
though hoping som e one else would 
relieve him, loses ground on the 
s ta rt. Y ou have all known the one 
whose face is beam ing w ith pleasure 
and good will, who has the “Glad to 
see you” air, even though  he never 
saw you before. Such a person has 
half m ade the sale before he ever *  
found out w hat you w anted.

You expect the ow ner of such a face 
to be in earnest and are rare ly  dis
appointed. You feel instinctively that 
he will do his best to  serve you. He 
w ants to please, even m ore than  you 
w ant to be pleased. H e w ants the 
satisfaction to be perm anent—for how 
could he come to  you next tim e you 
call w ith such a whole-souled g ree t
ing, know ing th a t the last deal was 
ju s t a bit “of.” I t  would stam p him 
as a hypocrite of the m ost pronounced 
type. T he m an w hose personality  
counts puts his custom ers at ease; he 
proves him self a hom e in his field; 
and he equally proves his w illingness 
to m ake o thers a t hom e— K alam azoo 
T elegraph-P ress.
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WHOLESALE DRUG PRICE CURRENT

A cetic  . . . 6 9 S
B oric  . . . . 10 © 15
C arbolic . 24 © 28
C itric  . . . . 48 @ 55
M u ria tic 1 % ® 6
N itr ic  . . . 5V4® 10
O xalic . . . .13 @ 16
S u lphu ric 1%@ 6
T a r ta r ic . 38® 42

A m m onia
W a te r  26 deg. . .  6V4® 10
W a te r  18 deg. . • 4V4® 8
W a te r  14 d e r  . . 3V4® 6
C arb o n a te  ........... .13 ® 16
C hloride .12 @ 15

C opaiba .
B alsam s 
..............  70® 76

F ir  (C an ad a) . . .  
F ir  (O regon) . . .

.1 25 

. 25® 35
P e ru  . . . .2 Z0@2 40
Tolu . . . . 1 25®1 40

C ubeb . .
B erries

. 65® 75
F ish  ___ 15® 20
J u n ip e r  . 6® 10
P rick ley  ,A sh . . . @ 50

25
65®
25®

B ark s
C assia  (o rd in a ry ) 
C assia  (S aigon)
S im  (pow d. 25c) 
S a ssa fra s  (pow . 30c) ® 
S oap (pow d. 25c) @

E x tra c ts
L icorice ............... 24®
L icorice pow dered  25®

Flow ers
A rn ica  ................... 18®
C ham om ile (G er.) 25® 
C ham om ile (R om .) 40®

G um s
A cacia, 1st ........  40® 50
A cacia, 2nd . . . .  36®l 40
A cacia, 3d ........... 30® 35
A cacia, S o rts  . .  ® 20
A cacia, P ow dered  35® 40 
A loes (B arb . P ow ) 22® 25 
A loes (C ape P ow ) 20@i 25 
A loes (Soc. P ow d .) 40® 50
A sa fo e tld a  ......... 1 00® 1 25
A safoetida , Pow d.

P u re  ............... @1 60 DOw der
U. S. P . P ow d. @a 00 G oldenseal,

C ubebs .................
E rig ero n  ...............
E u c a ly p tu s  . . . .
H em lock, p u re  . .
J u n ip e r  B erries  
Ju n ip e r  W o o d ..
L ard , e x t ra  . . . .
L a rd , N o. 1 . . . . .
L a v en d er F low ers  
L a v en d er G arden  ^
L em on ................. 4 00@4 50
L inseed , boiled  bbl ®  50 
L inseed , boiled le ss  54 @ 58 
L inseed , ra w  bbls. @ 49 
lin s e e d ,  ra w  le ss  53® 57
M u sta rd , t r u e  . .4  60®6 00 
M usta rd , a r t lf l’l 2 75@3 00
N ea tsfo o t ............. 80®' 85
Olive, p u re  ........... 2 50 @3 50
Olive, M alaga,

yellow  ........... 1 00@1 75
Olive, M alaga , _ _

g reen  ........... 1 50@1 65
O range, sw e e t . .4 00@4 50 
O rganum , p u re  1 25@1 50 
O riganum , com ’l 50® 75
P en n y ro y a l .........2 25® 2 50
P ep p e rm in t . . . .
Rose, p u re  . . .  16 00<_ 
R osem ary  F low ers  90i 
S andalw ood, IS. I. 6 25( 
S assa fra s , t ru e  . 80(
S assa fra s , a r t lf l’l 451
S p ea rm in t ......... 6 00(
S perm  ................... 90!
T a n sy  ..................  4 75
T a r . U S P  ........... “
T u rp e n tin e , bbls. 
T u rp e n tin e , le ss 
W ln te rg ree n , t ru e  ®5 00
W in te rg ree n , sw ee t

b irc h  ........... 2 00@2 25
W in te rg ree n , a r t ’l 60® 60
W orm seed  ........  ®6 00
W orm w ood ......... ®8 00

P o tass iu m
B ic a rb o n a te  . . . .  15® 18
B ic h ro m ate  ......... 13® 16
B rom ide ............... 40® 50
C arb o n a te  ..........  12® 15
C h lo ra te , x ta l  a n d

pow dered  . . .  12 (i
C h lo ra te , g ra n u la r  164
C yanide ............... 804
Iodide ................. 2 854
P e rm a n g a n a te  . .  154
P ru s s la te  yellow  304 
P ru ss ia te , ‘ red  . .  604 
S u lp h a te  ..............  154

D ig ita lis  ...............
G en tian  ...............
G inger ...................
G uaiac ...................
G uaiac  A m m on.
Iod ine  .....................
Iodine , C olorless
Ipecac  ...................
Iron , clo .............
K ino  .......................
M yrrh  ...................
N ux  V om ica ___
O pium  ...................
O pium  C am ph. . .  
O pium , D eodorz 'd  
R h u b a rb  ...............

P a in ts
L ead , red , d ry  7V 
L ead , w h ite  d ry  7V 
L ead , w h ite  oil TV 
O chre, yellow  bbl 1 
O chre, yellow  fess 2
P u t ty  ............... 2H4
R ed  V en e tian  bbl 1 
R ed V en e t’n, le ss 2 
S h ak er, P re p a re d  1 504 
V erm illion, E n g . 904 
V erm illion , A m er. 154 
W h itin g , bbl. . . .  14
W h itin g  ............. 2

In sectic ides
A rsen ic  ............... 6
B lue V ltro l, bbl.
B lue V ltro l le ss  7 
B o rdeaux  M ix P s t  8 
H ellebore, w h ite

pow dered  . . .  15
In s e c t P ow der . .  20 
L ead  A rse n a te  . .  8
L im e  & S u lp h u r

S olution , g a l 15 
P a r is  G reen  . . . .  16

M iscellaneous
30® 35

Roots
A lk an e t ............... 154
Blood, pow dered  204
C alam us ..................354
E lecam p an e , pow d 154

C am phor ............. 55® 60
G uaiac  ...................  35®. 40
G uaiac, P ow dered  40®  50
K ino  .......................  ®  *»
K ino, P o w d e re d .. ® 45
M y rrh  ...................  @
M yrrh , P o w d e red  @ 50
O pium  ................. 7 25@7 50
O pium , Pow d. . .  8 50®8 75 
Opium, G ran . . .  8 50@8 75
S hellac ................... 25® 30
S hellac, B leached  30® 35 
T n a g acan th  . . . .  1 00® 1 25 
T ra g a c a n th , P ow  60 ®  75 
T u rp e n tin e  ........... 10® 15

Buchu
B uchu ,

L eaves
..............  1 85® 2 00
P ow d. . .2  00®2 26

Sage, b u lk  ........... 18® 25
Sage, V4* L oose 20® 25 
Sage, P o w d ered  25® 30 
S enna, A lex. . . . .  26®: 80 
S enna, T in n . . .  15® 20
S enna, T ln n , P ow . 20®  25 
U v a  U ral ............. 10® 16

A lm onds, B itte r ,
6 00®6 50tr u e  ...............

A lm ond, B itte r ,
arU flicial . . ®1 75

A lm onds, S w eet,
t r u e  ............... 90@1 00

A lm ond, S w eet,
40®. 50Im ita tio n  . .

A m ber, c ru d e  . . 25® 30
A m ber rec tified . 40®. 50
A nise ..................... 2 25®2 50
B erg a m o t ........... @8 00
C ajep u t ............... @ 76
C ass ia  ................. 1 60@1 76
C asto r, bids, a n d

ca n s  .............
C ed a r L e a f  . . .
C itro n e lla  ...........
C lo v e s ...................
C ocoanu t ...........
Cod l i v e r  ...........
C o tton  S eed  . . .  
C roton  .................

. ©  86 
©  60 

1 75@2 00 
18®  20 

1 004 11 25 
704 H 25 

4 11 <0

G en tian , p o w d ..
G inger, A frican , 

pow dered  . . .  
G inger, J a m a ic a  
G inger, Jam a ica , 

ow dered  . . .
pow d.

Ipecac, pow d. . .  !
L icorice .............
L icorice , pow d.
O rris , pow dered  
P oke, pow dered
R h u b a rb  ............... 75
R h u b a rb , pow d. 75 
R osinw eed, powd. 25 
S a rsap a ril la , H ond.

g round  ........... @
S a rsa p a ril la  M exican ,

g ro u n d  .............  25®
Squills .....................  20®
Squills, pow dered  40®
T um eric , pow d. 12®
V ale rian , pow d. 25®

Seeds
A nise ...................
A nise, pow dered
B ird , i s  .............
C an a ry  ...................
C a ra w ay  .............
C a r d a m o n ........... 1 60<
C elery  ...................... 251
C oriander ...............  101
DIB .....................
F en n e ll .............
F la x  .........................
F lax , (.round  . . . .  
F oenug reek , pow.
H em p  ...................
L obe lia  .................
M usta rd , yellow  
M ustard , b la ck  . .  
M u sta rd , pow d.
P oppy  ......................  16:
Q uince
R ap e  .......................  6i
SabafUUa ..............  25i
S abad illa , pow d. 85:
Sunflow er ...........
W orm  A m erican  
W orm  L e v a n t . .  ‘

T in c tu re s
A con ite  .................
A loes .....................
A rn ica  ...................
A sa fo e tld a  . . . . . . .
BeU adonna .........
B enzoin ...............
Benzoin C om pound
B uchu  ...................
C a n th a ra d le s  . . .
C apsicum  .............
C ardam on  ...........
C ardam on , Com p.
C atech u  ...............
C inchona .............
Colehicum  ...........
C ubebs .................

28 
6 50 
3 00 

16

A cetan a ltd  . .
A lum  .............
A lum , pow dered  an d

g ro u n d  ........  5® 7
B ism u th  S u b n i

t r a te  ............. 2 10®2 26
B orax  x ta l  o r

pow dered  . .  65
C a n th a ra d le s  pow d.
C alom el ...............  1 255
C apsicum  ...........
C arm in e  ...............
C ass ia  B uds . . . .
C loves .................
C halk  P re p a re d  . .
C halk  P re c ip ita te d
C hloroform  .........
C h lo ra l H y d ra te  1
C ocaine ............... 4 15
C ocoa B u tte r  . . .  50 
C orks, list, le ss 70% 
C opperas bb ls  cw t 
C opperas, le ss  . .
C opperas, Pow d.
C orrosive Sublm . 1 25 @1 40 
C ream  T a r ta r  . .  28® 35
C u ttleb o n e  ......... 25® 35
D ex trin e  ............... 7@ 10
D over's  P ow der 2 00® 2 25 
E m ery , a ll N os. 6® 10 
E m ery , pow dered  6® 8
E psom  S alts, bb ls  @ 1% 
E psom  S a lts , le ss  2%®' 5
E rg o t ................. 1 50@1 75
E rg o t, pow dered  1 80® 2 00
F lak e  W h ite  ...12® 15
F orm ald eh y d e  lb. 12® 15
G am bier ............... 6® 10
G ela tine  ............. 35® 45
G lassw are , fu ll c a ses  80% 
G lassw are , le ss 70 & 10% 
G lauber S a lts  bbl. ® 1(4 
G lauber S a lts  le ss  2®  5
Glue, b row n  . . .  11®, 15
Glue, b row n  g rd  10® 15
Glue, w h ite  _ 15® 25
G lue, w h ite  g rd  15® 20
G lycerine ..............  22® 32
H ops ................... 50® 80
Ind igo  ................. 85® 1 00
Iodine ................. 3 75 @4 00
Iodoform  ........... 4 80® 5 00
L ead  A c e ta te  . . .  12® 18
L ycopdlum  . . . .  60® 75
M ace .........   80® 90
M ace, pow dered  90®1 00
M e n th o l ........... 12 00® 14 00
M ercu ry  ............. 86® 80
M orphine, aU b rd  4 5 5 3 4  80 
N u x  V om ica . . . .  ©  10
N u x  V om ica pow  ©  15 
P ep p er, b lack  pow  20® 25 
P ep p er, w h ite  . .  25® 85
P itc h , B u rg u n d y  10® 15
Q u assia  ............... 10© 15
Q uinine , a ll b rd s  21V4@31V4 
R ochelle  S a lts  20® 26 
S acc h a rin e  . . . .  2 00®2 20

' S a lt P e te r  . . . . . .  T%@ 12
Seid litz  M ix tu re  20© 25 

1 Soap, g re e n  . . . .  IS®  20
Soap, m o tt  c a s tile  10® 15 
Soap, w h ite  c a s tlie

> ca se  ............... ©6 25
i Soap, w h ite  ca s tlie  
i le ss  p e r  b a r  . .
i Soda A sh  .........
I Soda B ic a rb o n a te  
1 Soda, S al ...............
> S p ir it C am phoe 
I S p ir it C ologne . 
i S u lp h u r ro ll . . .
I S u lp h u r Subl. .
i T a m a rin d s  .........
i T a r ta r  E m e tic  .
I T u rp e n tin e  V en ice 
I V an lla  E x t . p u re  1
> W itc h  H aze l . . . .  654 
I B a a  S u lp h a te  . . .  74

'm m m

m m mJp fs
U S t H

jsjpr|! ijvpl *w:. fp*; | f i  ifi;<- .......-
h r r r r T J . ' J a  M

i f f ® !  I  f f i i•1..UVÎ* ' : ^  ’«« V f  ■

Our Home— Comer Oakes and Commerce

Our sundry salesmen are now on the road with a line of 
staple druggist sundries, stationery, blank books and sporting 
goods. Please reserve your orders for them.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JENKS’ ;COLEMAN’S ( b r a n d ) -

T erpeneless |  . £ 1 X 1 0 1 1  ¿ 1 1 1 (1  High Class V ^ I I l l l H
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to 

FO O TE & JENK S, Jackson, Mich.

m

alERICAN BEAUTY” Display Case No. 412-one 
of more than one hundred  m odels  of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica.

G R A N D  RAPIDS SH O W  CASE CO., Grand Rapids, Michigan 
T h e  Largest Show  Case and S tore E quipm ent P lant in  the  W orld  

Show Rooms and Factories: N ew  Y ork , G rand Rapids, C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by us atirl all «•old on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapid*, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVA N C ED D E C L IN E D

A n is e  O il B e a n s— B ro w n  H o lla n d

G ly c e r in e F lo u r
W h e a t — K a n s a s  H a rd

Index to Markets
By Columns

ivimuuuia ...................- _
Axle G rease  ..................  1

B aked B ea n s  ................. J
B ath  B rick  ..................... J
B luing ...............................  i
B re a k fa s t F ood ............. *
B room s ............................. i
B rushes  ..................   J
B u tte r  C olor ................... 1

C andles .............................  , 1
C anned  G oods ............... *■";
C arbon  Oils ................... ■
C atsu p  ...............................  r
C heese ............................... “
C hew ing G um  ............... "
Chicory .............................  i
C hocolate ......................... *
C lo thes L ines ............... a
Cocoa .................................  5
C ocoanut ........................... 2
Coffee .................................  2
C onfections ..................... *
C racked  W h e a t . . . . . . .  *
C rackers .......................*• 6> ®
7 re a m  T a r ta r  ............... 6

D
Irle d  F ru i ts  ................... 6

fa r in aceo u s  Goods . . .  ®
fis h in g  T ack le  ........... *
F lavo ring  E x tra c ts  . . .  *
F lour a n d  F e e d ............ \
F ru it J a r s  .....................  *

¿ d a t in e  ................................. |
} rain  B ags ...................

H
8

H ides a n d  P e lts  . . . .  
H orse R ad ish  ..........

8
8

J
8

ieiiy  G lasses .............. . . .  8

M
8
8iUIULU *'*'-"* ............... «

N
4

0
8

p
8

P lay in g  C ard s  ......... 8
8

P ro v is io n s  ................. 8

AMM ONIA
Doz.

12 oz. ovals  2 doz. box 75 
A X LE G R E A S E  

F ra z e r ’s
l ib .  wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3% lb. tin  boxes, 2 doz. 4 25 
101b. pails , p e r  doz. . .6  00 
151b. pails, p e r  doz. . .7  20 
251b. pails , p e r  doz. ..12  00 

BA K ED  BEA N S 
No. 1. p e r  doz. ...4 5 ®  90
No. 2. p e r  doz..........75@1 40
No. 3, p e r  doz. . ..85@ 1 75 

BA TH  BRICK
E nglish  ........................... *5

BLU IN G
Jen n in g s '.

C ondensed P e a r l  B lu ing  
Sm all C  P  B luing , doz. 45 
L a rge , C P  B luing , doz. 75 

B R E A K FA S T  FOODS 
A petizo , B iscu its  . . . . . 3  00 
B ea r Food, P e tt i jo h n s  1 96 
C racked  W h e a t, 24-2 2 50
C ream  of W heat, 86-2 4 50 
C ream  of R ye 24-2 . .  .3 00 
E gg-O -S ee W h e a t 
P o sts  T o a sties , T.

No. 2 .....................
P o s ts  T o asties , T.

N o. 3 .....................
F arinose , 2 4 - J .........
G rape  N u ts  ................... 2 70
G rape S u g a r  F lak e s  . .  2 50 
S u g ar C orn  F la k e s  . .  2 60 
H a rd y  W h e a t Food  . .  2 25 
P o s tm a 's  D u tch  Cook 2 75
H olland  R u s k ............... 3 20
K ellogg’s T o a sted  Rice

B iscu it ....................... 3 30
K ellogg’s  T o a sted  R ice

F lak e s  ................... • • • 2 80
K ellogg’s  T o a sted  W h e a t

B iscu it ....................... f  *0
K rin k le  C orn  F lak e  . .1 7 5  
M ap l-W h ea t F lak es,

2 doz..................................2 70
M ap l-W h ea t F lak es,

3 doz..................................“ go
M apl-C orn  F la k e s  . . . . 2  80
M inn. W h e a t C ereal 3 76 
A lg ra in  Food . . . . . . . .  4 25
R alston  W h e a t Food  4 50 
R alston  W h t F ood 10c 1 45 
S axon W h e a t Food  . . .  2 50 
S hred  W h e a t B iscu it 2 60
T risc u lt, 18 .........• • • • ;  J fO
PiU sbury’s  B e s t C e r l  4 25 
P o s t T a v e rn  S pecial 2 80 
Q u ak er P uffed  R ice  . .  4 25 
Q u ak er P u ffed  Wheat 2 85

..2  75 

2 80

2 80 
2 70

C lam s
L ittle  N eck, l ib .  @1 00
L ittle  N eck, 21b. @1 60

Clam Bouillon 
B u rn h am ’s, % p t  . . . . 2  25
B u rn h am ’s, p ts ......................3 75
B u rn h am ’s  q ts ........................7 50

C om
F a ir  ....................... 75@ 90
Good .....................  1 00® 1 10
F ancy  ................... @1 80

F rench  P eas  
M onbadon (N a tu ra l)

p e r doz..........................2 45
G ooseberries

No. 2, F a ir  ................. 1 60
No. 2, F an cy  ..........  2 35

H om iny
S tandand  ...........................  86

L obste r
% lb ....................................... 2 60
1 lb ......................................... 4 25
P icn ic  T a ils  ..................... 2 76

M ackerel
M usta rd , l i b ...................... 1 80
M ustard . 2tb...................... 2 80
Soused, l% Ib .....................1 60
Soused, 21b.....................  2 76
T om ato , l i b ........................1 60

.........2 80T om ato , 21b.
M ushroom s

H otels  ................... @ 15
B u tto n s, % s . . . .  @ 1 4
B u tto n s , I s  ......... @ 25

O yste rs
Cove, l i b ................ N O
Cove, 21b............. . .1  60®

P lum s
P lu m s ...................... 160 1  86

P e a rs  In & rrug 
No. 3 cans, p e r  doz. . .1 60 

P eas
M arro w fa t ......... @1 15
E a rly  J u n e  ......... ©1 25
E a r ly  J u n e  s if te d  1 45@1 65 

P each es
P ie  ......................... 90® 1 25
No. 10 size  ca n  p ie  ©3 25

P in eap p le
G ra ted  ................. 1 75@8 10
Sliced ................... 90® 2 60

P um pkin
F a ir  .........................  80
Good ......................... 80
F a n c y  .......................  1 "0
G allon .......................  * 16

R aspberries
S ta n d a r d ............... ©

Salmon
W a rre n s , 1 lb . T a ll . .2  80

C H E W IN G  GUM.
A dam s B lack  J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s  P ep sin  ......... 55
C hic lets  ........................... 1 26
Colgan V iole t C hips . .  60
Colgan M in t C h ips . . . .  60
D entyne ......................... 1 10
F lag  S p ruce  ................... 65
Ju icy  F ru i t  ..................... 55
Red R obin  ....................... 55
Sen Sen ( J a r s  80 pkgs,

$2.20) ............   55
S pearm in t, W rig ley s  . .  65
S p earm in t. 5 box Ja rs  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S pruce ............... 56
Y uca tan  .............................  65
Zeno ........................   55

5 boxes one k ind , 3c p e r  
box less.

CH ICORY
B ulk  ................................... 5
R ed .....................................  7
E ag le  ............................ . - 5
F ra n c k ’s ........................... 7
S cheue r’s  ......................... g
R ed  S ta n d a rd s  ........... 1 60
W h ite  ............................... 1 60

C H O CO LA TE 
W a lte r  B ak e r & Co.

G erm an 's  S w eet ............. 22
P rem iu m  ...........................  »2
C aracas  ...............................  23
H ershey ’s  A lm ond 5c . .  85 
H ersh ey ’s  M ilk, 5c . . . .  85 

W a lte r  M. L ow ney  Co.
P rem iu m , % s ......................29
P rem iu m , % s ...................  29

C L O T H E S  L IN E
p e r  doz.

No. 40 T w is ted  C o tton  95 
N o. 50 T w is te d  C o tton  1 80 
N o. 60 T w is te d  C o tton  1 70 
No. 80 T w is te d  C o tton  2 00 
No. 60 B ra id ed  C o tton  1 00 
N o. 60 B ra id ed  C o tton  1 25 
N o. 60 B ra id ed  C o tton  1 85 
No. 80 B ra ided  C o tton  2 25
No. 50 S ash  C o r d .........1 76
No. 60 S ash  C o r d .........2 00
N o. 60 J u te  .....................  80
N o. 72 J u te  .....................1 00
N o. 6C S isa l ................... 85

G alvan ized  W ire  
No. 20, ea ch  100ft. long  1 90 
N o. 19, e a ch  100ft. long  2 10 

COCOA
B ak e r’s  .........................  «7
C leveland ......................... ¡1
Colonial, 14s ..................  ¡5
Colonial, %s ..................  88
H §rahey’s ’ *%’’s" .7 ........... 30
H ersh ey ’s, Vis ............... 28
H u y le r .............................  •*
Low ney, % s ................... J*
L ow ney, % s ................... H
L ow ney, % s .....................
Low ney, 6 It>. c a n s  . . . .  J i  
V an  H o u ten , % s . . . .  18

* V an  H o u ten , 14s ...........

E x tra c t
H olland, % g ro  boxes 95
F elix , hi g ro ss  .............1 15
H u m m el’s foil, hi g ro . 85 
H um m el’s t in , % gro. 1 43 

C O N FEC T IO N S 
S tic k  C andy  P a ils

S tan d a rd  ...........................  8
S ta n d a rd  H  H  ..............  8
S ta n d a rd  T w is t ........... 9

Jum bo , 32 lb  ............. ?.^8%
E x t r a  H  H  .....................11
B oston  C ream  ...............14
B ig  S tick , 30 lb ca se  ..Shi 

M ixed C andy
G rocers ................................6%
X  L  O ................................7
S pecial ................................10
C onserve ...........................  Shi
R oyal .................................  8
R ibbon ...............................14
B roken  .............................  8%
C ut L oa f .........................  9%
L e ad e r .............................  8%
K in d e rg a rte n  ................... 11
FYench C ream  ................. 9
H an d  M ade C ream s ..17  
P rem lo  C ream  m ixed  14 
P a r is  C ream  B on B ons 10 

F ancy— In P a lls
G ypsy H e a r ts  .................14
Coco B on B ons ........... 14
F u d g e  S q u ares  ............. 14
P e a n u t S q u a re s  .......... 17
Sughired P e a n u ts  . . . . 1 2
S a lted  P e a n u ts  ...........12
S ta r l ig h t K isse s  ........... 13
L ozenges, p la in  ........... 10%
C ham pion C hocolate  . .  11 
E c lip se  C hoco lates . . .  14 
E u re k a  C hoco lates . . .1 6  
C ham pion  G um  D rops 10
A nise S q u ares  ............... 10
L em on S ou rs  ...............10-•
Im p e ria ls  ......................... 10
Ita l. C ream  B on B ons 12
G olden W affles ........... 14
R ed R ose G um  D rops 10
A uto  K isse s  ................... 14
Coffy Toffy .....................14
M olasses M in t K isse s  12 

F ancy—In 6tb. Boxes 
Old F ash io n ed  M olas

se s  K isse s  101b. bx. 1 30
O ran g s Je ll ie s  ........... 60
L em on S ours .............  60
Old F ash io n ed  H o re -

hound  d ro p s  ........... 60
P e p p e rm in t D ro p s  . .  70 
C ham pion  Choc D rops 60 
H . M. Choc. L t. a n d

D ark , N o. 1 2 ...........1 10
B it te r  S w eets, a s 'td  1 25 
B r il lia n t G um s, C rys. 60 
A. A. L ico rice  D rops 90 
L ozenges, p r in te d  . . .  66
L ozenges, p la in  . . . .  60
Im p e ria ls  .....................  •*
M ottoes ......................... 65
G. M. P e a n u t B a r  . .  60
H a n d  M ade C rm s 80 ©90 
C ream  W a fe rs  ............. 65V an  H outen .’ % ■ .............88 . " l ” *; 70

V an  H o u ten , I s  ...........  66 -vYhitergreen B err ie s  . 60
P op  Corn

R ice ...................................  •
R olled O a ts  .....................  9

8
S alad  D r e s s i n g .......... 9
S a le ra tu s  ......................... >
S al S oda ........................... »
S a lt .....................................  *
S a lt F is h  .........................  ,*
S eeds .................................
Shoe B lack ing  ............. 10
Snuff .................................  Jo

S y ru p s  ...............................  10

T ab le  S au ce s  ................. 10
T e a  .....................................  I®
T obacco  ...............11. !*• I j
T w in e  ...............................  U

N o. 8 
No. 2 
No. 1

V in eg a r 13

W ick lng  .............................  J*
W oodenw are  ................... J®
W ra p p in g  P a p e r  .........  14

Y
.....................  14

wuafwt.i vv* -------------- -- nft
V ic to r C orn  F la k e s  . .2  20 
W a sh in g to n  C risp s . . . 1  »5
W h e a t H e a r ts  ............... 1 90
W h e a ten a  ...........     6 JO
E v a p o r’d  S u g a r C o m  »• 

BROOMS

W in n e r ..........   *
W h ittie r  S pecial ........  4 65
P a r lo r  G em  . . ............. *
Com m on W h isk  ......... 1 00
F a n cy  W h isk  ............. 1 25
W are h o u se  ................... * ow

B R U SH E S
S crub

Solid B ack . 8 In .............  76
Solid B ack , 11 In ........... 96
P o in te d  E n d s  ................. »5

8t0V* ............. »0
.......................1 25

.....................1 7 5
Shoe

I  .................................1 • •
7 .............................1 39

4 .............................1 70
3 ............................... 1 90
B U T T E R  COLOR 

D andelion, 26c size  . .2  00 
C A N D LE S

FhwtflOne, 6s ............... 10
Paraffine , 12s ..............  10
W ick lng  .........................  20

C A N N E S  GOODS 
A pples

21b. S ta n d a rd s  . . .  @ 90
G allon ................. 2 50®2 76

B lackberries
2 lb .........................  1 60©1 90
S ta n d a rd s  g a llons  © 5 90 

B eans
B pked  ...................  8 5 0 1  SO
R ed K idney  . . . .  85© 95
S tr in g  .....................  7 0 0 1  15
W a x  ....................... 7 6 0 1  25

Blueberries
S ta n d a rd  .........................  1 80
Oaltai 8 T5

No.
No.
No.
No.

P in k  A lask a  . . . . 1  35©1 45 
S ard ines

D om estic , % • ............. 2 76
D om estic , % M u sta rd  2 76 
D om estic , % M u sta rd  ©6%
F ren ch , %S ........... .121:
F ren ch , % s .............. 18® 28

S hrim ps
D unbar, 1st doz. .......... 1 30
D unbar, l% s  doz............2 35

Succotash
F a ir  ...........................  • •
Good ....................... J  >•
F a n c y  ................. 1 96©1 40

Straw berries
S ta n d a rd  .................
F a n c y  ........................... * *

T em ato es
Good ................................ J
F a n cy  ............................ J  *•

CARBON O ILS 
Barrels

P erfec tio n  ................  • J | *
D. S. G asoline . . . .  @Jjj%
G as M ach ine  . . . .  @27%
D eodor’d  N a p ’a  . . .  Ih l9
C ylinder ............  29 @34%
E n g in e  ............... 16 @22
B lack , w in te r  . .  9 @10

C A T S U P
S n ider’s  p in ts  ............... 8 «5
S n ider’s  % p i n t s ............1 86

C H E E S E
A cm e « ••* « •••••••  w l*
B loom lngdaie . . . .  ©18%
C arson  C i t y ......... @J§
H o pk ins  .................... @18
R iv e rsid e  .................. © J*
B rick  .......................... © J?
L eiden ........................ @J6
L im b u rg er ...........„  @19
P in ea p p le  ......... 40 ©60
E dam  ........................  0 * 5
S ap  SagoS ap  S ago  . . . . .  • 
g w W  deaMStte

W a n -E ta  .........................  36
W ebb ...............................  JI
W ilber, %s .................... JJ
W ilber, %s ..................  **

COCOANUT 
D unham ’s  per lb.

%s, 61b. case ...............  JO
%s, 61b. c a s e .................  29
%s, 151b. case .............  29
%s, 161b. case ...........  28
Is, 151b. case .............  27
%s & n s  151b. rase 28
Scalloped Gems ...........  I f
%s & %s pa lls  . . . .  1«
B ulk, pa ils  ......................  J*
B ulk, b a rre ls  ................  12

C O FFEES, ROASTED  
Rio

Common .........................  1*
Fair .................................
Choice .............................  *•
F an cy  .......................  »
Peaberry ...................    *»

Santos
Common .......................
Fair ...................................  80%
Choice ............................... JJ
Fan cy .............................  J J
Peaberry .........................  **

Maracaibo
Fair ................................... |4
C h iles  .............................  86

Mexican
Choice .............................. 86
F ancy ..............................  *•

Guatem ala
Fair ...................................  *6
F an cy ....................... •••  *»

Java
P rivate Growth . .26030
M andling ..................... " g g
Aukola .......................  80©82

Mooha
Short Bean .......... •#*5S2
L ong  B ea n   ................s iS g S
H . L. O. G. ..............26© 28

Bogota
F air  ...............................

change Market, Steady  
Spot M arket, Strong  

Package
N ew  York B asis

Arbuckle ......................... 24 25
Lion ................................. 24 60

M cLaughlin's XXJOC 
M cL augh lin ’s  X3QOC a d d  

to  retailors only. MAR “  
orders direct to  W .  F . 
M cLaughlin 8  Co., C hica
go-

Cracker ja c k  .............8 25
G iggles, 6c pkg. cs. 8 60
Oh M y 100e .................8 60

Cough Drops
Putnam  M enthal . . . . 1  00
Sm ith  B ras.....................1 25

N U TS—W hole 
Alm onds, Tarragona 18 
Alm onds, D rake . . . .  17
Alm onds, California

so ft s h e l l ...............
Brazils ................. ©JJ
Filberts ................. @16
Cal. N o. 1 .........
W alnuts s f t  shell 17%@J| 
W alnuts, Marbot . .  @16
Table nuts, fan cy . .  @16 
Pecans, medium  . .  ©15 
Pecans, ex. la r g e .. @16
H ickory N uts, per bu.

Ohio .........................  2 00
Cocoanuts ............ . . . .
C hestnuts, N ew  York

State, per bu..........
Shelled  

Spanish P eanu ts  
P e c a n  H alv e s  . . . .
W alnut H alves . .
F ilbert M eats . .
A licante A lm onds 
Jordan Alm onds 

Peanuts  
F ancy H  P  Suns

R oasted  .............. _ _
Choice, raw , H . F . Jum

bo............................  @ 7
CRACKED W H EA T

B ulk .............................  *%
24 21bv p kgs.....................* 60

CRACKERS
N ational B iscu it Company 

Brands 
Butter

E xce ls io r B u tte r s  . . . .  8
N . B . C. Sq. bbl. 7 bx. 6% 
Seym our, Rd. bbl. 7 bx. 6% 

Soda
N . B . C. b o x e s ...............6%
Prem ium  .........................  7%
S elect ................................. - 5 »
Saratoga F lakes ..............13
Zephyrstte .......................J*
S a ltin e s  ...........................  1*

(Form erly Zephyrette  
Salted)

N . B . C. P icn ic boxes 0%
Gem. b oxes ..................... •%
ShaO ...................................  »

8%@ 9
. @70

185 
930 
>46 
>60

?s f t

S w eet Goods
A nim als .........................  10
A rm ad a  C akes ........... 8
A tlan tlcs ......................... 12
A tla n tic s  A sso rted  . . . .  12 
A vena F ru i t  C akes  .. .1 2  
B onn ie D oon Cookies 10
B onnie L a ss ie s  ............ 10
B r it tle  F in g e rs  .............10
B um ble Bee ............... 10
C am eo B iscu it, c a n s  ..25  
C am eo B iscu it A ss td

can s  .............................  25
C am eo B iscu it Choco

la te , c a n s  . .................25
C artw h ee ls  A sso rted  . .  8%
C ecelia B iscu it .............16
C hocolate  B ar, c a n s  ..18
C hocolate D r o p s .............17
C hocolate  D rp  C en te rs  10 
Choc. H o n ey  F in g e rs  16 
C hocolate  R o se ttes , cn  20 
C irc le H oney  Cookies 12
C racknels  .......................  18
C rack erm ea l ................. 6
C ry s ta l R o se tte s  ...........20
C ocoanu t T affy  B an  13
C ocoanu t D rops ...........12
C ocoanu t M acaroons 18 
C ocanu t H on. F in g e rs  12 
C ocoanu t H on . J u m b ’s  12 
Coffee C akes, P la in  ..11  
Coffee C akes, Iced  . . . .1 2
C ru m p e ts  .........................10
D ian a  M arshm allow

C akes .........................  16
Dinmer B iscu it ...........25
D ixie S u g a r C ookies . .  9
D om estic  C akes ..............8%
E v e n tid e  F in g e rs  .....1 6  
E x tra  W ine B iscu it . .  10
F am ily  C ookies ............... 8%
F ig  C ake A sso rted  . . . .  12
F ig  N ew tons ....................12
F lu te d  C ocoanu t B a r  ..11
F ro sted  C ream s ............... 8%
F ro s te d  G inger Cookie 8%
F ru it  L unch , Iced  .........10
G ala  S u g ar C akes . . . .  8%
G inger G em s ................... 8%
G inger G em s, Iced  ____ 9%
G rah am  C rac k e rs  ........ 8
G inger S naps  F am ily  . .  8% 
G inger S naps N , B. C.

R ound  .............................  8
G inger S naps  N . B. C.

S quare  ........................... 8%
H . H . Cookies, S u g ar

P la in  ............................. 8
H . H . Cookies, S u g ar

Iced  ................................. 9
H . H  Cookies, M olasses

Iced  ...............................  9
H ouseho ld  C ookies . . . .  8 
H ouseho ld  Cookies, Iced  9 
H ouseho ld  Cookies,

M olasses, P la in  . . . .  8
H ippodrom e B a r  . . . .  12 
H oney  F in g e rs  A s. Ice  12 
H oney  Ju m b le s  Cocoa-

n u t, A sso rte d  ........... 12
H oney  Ju m b le s, P l a i n . . 12
H oney  F l a k e s ............... 14
Im p eria l ..................  8%
J a c k  F ro s t G em s .........8
Jo n n ie  .........  8%
Ju b ile e  M ixed ................. 10
K ream  K lip s  ................. 26
L ady F in g e rs  Sponge 30 
L eap  Y ear Ju m b le s  ..18  
L em on  B iscu it S q u a re  8%
Lem on T h in s  ................. 17
L em on W a f e r s .............17
L em ona ....................    8%
M ace C akes ......................  8
M andalay  .......................  10
M ary  A nn  ........................  8%
M arshm allow  Coffee 

C&ke . • • • • • •  13
M arshm allow  W a ln u ts  18
M edora ........................    8
M olasses F ru i t  Cookies

Iced  ............................. ...11
M ottled  S q u ares  ......... 10
N . B. C. H oney  C akes

Iced  ...............................  12
O atm eal C rac k e rs  . . . .  8
O range G em s ................... 8%
O range Sponge L a y e r

C akes ...........................  20
P e n n y  * A sso rte d  ............. 8%
P e a n u t G em s ................... 0
P icn ic  M ixed ................. 11%
P ilo t B rea d  ............... 7
P in ea p p le  C akes  ........... 16
P re tz e ls , H a n d  M ade . .  9
P re tz e ls , M edley .........10
P re tz e lle tte s , H a n d  M d 9 
P re tz e le t te s , M ac. M d 8
R aisin  CookleB ............... 10
R aisin  G em s ................. . U
R asp b erry  C akes ......... 12
R eve res  A sso rte d  . . . .  15 
R itten h o u se  F ru i t

B iscu it .........................  12
R oyal L unch  ...................  8
R oyal T o a s t ................... 8
R ube ................................. 8%
S ea F o am  B i s c u i t .........18
Spiced C u rra n t C akes  10 
Spiced  G inger C akes . . 9 
Spiced G inger C ks le d  10
S u g a r  F i n g e r s ............... 18
S u g a r  C rim p ................... 8%
S u g a r  S quares , la rg e

o r  sm all .......................  0
S u lta n a  F r u i t  B iscu it IS 
S un n y sld e  Ju m b le s  . . .1 0

4b \

i S T  t

Y eas t O aks
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S*uperba ...........................  8%
T riu m p h  C akes ............. 16
V anilla W a fe rs  ............. 17
W lafer Ju m b le s  can: 18 
W av erly  .......................  10

In -e r  Seal Goods
p e r  doz.

A lbert B iscu it ...............1 00
A nim als .............................J ®0
A rrow roo t B iscu it . . . .  1 00
B aro n e t B iscu it ...........1 00
B rem m er’s B u tte r

W a fe rs  .........................1 00
C am eo B iscu it ...............1 50
C heese S andw ich  ........ 1 ou
C hocolate  W a fe rs  -----1 00
C ocoanu t D a in tie s  -----1 00
D in n e r B iscu its  ............ 1
E xcels io r B u tte rs  -----1 00
F a u s t  O y ste r C rac k ers  1 00
F ig  N ew to n  ................... J  J "
F iv e  O’clock T e a  .........1 00
F ro ta n a  .......... • • y  x  i  EXG inger S naps, N . B .C .  l  ou 
G rah am  C rackers, Red 

L abel, 10c size  . . . . . 1  00 
G rah am  C rack ers, Red

L abel, 5c size  ..........
L em on  S’n ap s  ................
O a tm ea l C rac k e rs  . . . 1  oo 
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it .........1 oo
O y ste re tte s   ................... gX
P rem iu m  S odas . . . . . .  J ou
P re tz e le tte s , H d. H d . 1 00
R oyal T o a s t , , . ................. }
R ykon  B iscu it  ........  . .a«Hin* BlSPlllt. .............1 ””

'.1 00

P eas
G reen, W isconsin , bu. 
G reen, Scotch , bu. . . .  
S plit, lb . .......................

2 30 
.2 25 
. 5

Sago
E a s t In d ia  .......................  5
G erm an , sack s  . . . . . . .  5
G erm an , b roken  pkg.

T ap io ca
F lake , 100 lb . s ack s  ..5  
p e a r l ,  130 lb . s ack s  . .5
P ea rl , 36 p k g s ................ 2 25
M inu te , 36 p k g s ..............2 75

F ISH IN G  T A C K L E  _

S a ltin e  B iscu it 
S a ra to g a  F lak e s  .
Social T e a  B iscu it 
S u lta n a  F ru i t  B iscu it 1 50 
Hnfln C rac k ers  N  B  C l  ouS oda C rac k ers  - 00
Soda C rac k e rs  S elec t 1 00 
S S. B u tte r  C rac k e rs  1 50 
U need a  B iscu it ............. ®u
U needa J in ie r  W a y fe r  1 00 
U needa L unch  B iscu it 50
V an illa  W a fe rs  ”0
W a te r  T h in  B iscu it ..1  00 
Zu Zu G inger Snaps • • 50
Zw ieback ....................... 1 00

O ther P ack a g e  Goode 
B a rn u m ’s  A nim als 
C hoco la te  T okens 
A m erican  B ea u ty

G inger S n ap s  . . . . .  8 5° 
B u tte r  C rackers. N BC 

fam ily  p ack ag e  ..
S oda C rack ers, N BC

fam ily  p ac k ag e  -----
F ru i t  C ake .................
C rac k e r  M eal ............. ■
,n  Special T in  P ackages.

F es tin o  ...........................  ? EX
M in a re t W a fe rs  .......... J  00
N abisco , 25c 
Naibisco, 10c 
C ham pagne W afe r

50 
2 50

2 50

2 50 
.3 00 

75

2 50 
.1 00

___2 50
P e r  tin  in  bulk

SO rbetto ......................... 1 29
N ab isco  ........................... { i .
B en t’s  W a te r  C rack ers  1 40

CREAM  TARTAR
B arre ls  o r  d ru m s .........
B oxes .................................
S q u are  C ans ................  X?
F an cy  cadd ies  ............

D R IED  FR U IT S  
A pples

E v a p o r’ed, Choice bu lk  6% 
E v a p o r’ed, F a n cy  pkg. 7 h

A prico ts 
C alifo rn ia  ............... 12 @14

8%

C itron
C orsican  ......................... 15

C u rra n ts
Im p 'd  1 lb. pk g ..........
Im ported , bu lk  ........

P eaches
M uirs1—Choice, 25 rti. 
M uirs—F an cy . 25 lb . b  10 
F an cy , P eeled , 25 lb. 18 

Peel
L em on, A m erican  ----
O range, A m erican  . .  

R aisins
C luste r, 20 ca rto n s  . .  
Loose M uscate ls  3 C r 
Loose M usca te ls  4 C r 
L. M. S'eeded, 1 lb.

C alifo rn ia  P ru n e s  
90-100 251b. b o x es ..@  6 

251b.

b  9

. 12%

. .12%

. .2  25 
5% 
6

7 @7%

% to  1 in .
1% to  2 in  
1% to  2 in 
1 % to  2 in
2 in . . .
3 in. . . .

C otton  Lines
No. 1, 10 f e e t ................... 5
No. 2, 15 fee t ................. 7
No. 3, 15 f e e t ...................  9
No. 4, 15 f e e t ................... JO
No. 5, 15 fe e t ................. JJ
No. 6, 15 fe e t ................. J2
No. 7, 15 f e e t ................... J$
No. 8. 15 f e e t ................... J$
No. 9, 15 fe e t .................20

L inen L ines
Sm all ................................... |0
M edium  ............................. J®

Poles
Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 ft., p e r  doz. 60 
Bam boo, 18 ft., p e r  doz. 86
FLA VO RIN G  EX TR A C TS 

Je n n in g s  D C B rand 
T e rpeneless  E x tr a c t  L em on  
No. 1 F  box, p e r  doz. 75 
No. 2 F  box, p e r  doz. 90 
No. 4 F  Box, p e r  doz. 1 75 
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t , F  M p e r  dz. 1 50 

E x tr a c t  M exican  V an illa  
Jen n in g s  D C B rand  

No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 25 
. .o. 4 F  B ox, p e r  doz. 2 25 
No. 3 T a p e r, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

f l o u r  a n d  f e e d
G rand  R ap id s  G rain  & 

M illing Co.
W in te r  W h e a t

P u r i ty  P a te n t  ........... 5 70
3eal of M inneso ta  . . .  4 75
S u n b u rs t ....................... 4 75
W izard  F lo u r  ............... 5 40
W izard  G rah am  ........  5 60
Wigaird G ran . M eal . .4  40 
W izard  B u ck w h ea t . .  6 00 
Rye 4 40

V alley  C ity  M illing Co.
L ily  W h ite  ................... 5 60
L ig h t L o a f ................... 6 »0
G rah am  ......................... £
G ran en a  H e a lth  ..........  2 40
G ran. M eal ....................... J ®0
B olted M ed..........................1 50

V oig t M illing  Co.
G rah am  ........................... J  60
V oigt’s C rescen t . . . .  5 50 
V oigt’s  F lo u ro ig t . . . .  5 50
V oigt’s H yg ien ic  ......... 4 60
V o ig t's  R oyal ............... 5 90
W a tso n -H ig g in s  M illing Co.
P erfec tio n  F lo u r ......... 5 50
T ip  T op  F lo u r  ............. 5 10
G olden S h ea f F lo u r  . .  4 80 
M arsha ll’s  B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p a p e r  ............... 5 40
Q uaker, c lo th  ............ .. ® ®o
Q u ak e r B u ck w h ea t bbl 5 40 

K an sas  H ard  W h e a t 
W o rd en  G rocer Co. 

A m erican  E ag le , % s . .5  20 
A m erican  E ag le , % s 
A m erican  E ag le , %s 

S p ring  W heat.
R oy B a k e r  

G olden H o rn , fam ily  
G olden H o rn , b a k e rs
W isconsin  R ye ...............3 75

Ju d so n  G rocer Co. _
O eresota, “%s ................... 5
C ereso ta , % s ................. 5
C ereso ta , %s ................. 5

W orden  G rocer Co.

L ess than carlots . . . . 1 5  00 
Feed.

S tre e t C a r  F e e d .................. 33
N o. 1 C om  f t  O a t F eed  .33
C racked  co m  .....................32
C oarse  c o m  m e a l.............. 32

FRUIT JA RS  
M ason, p ts ., p e r  gro . 4 00 
M ason, q ts ., p e r  gro . 4 40 
M ason, % gal. p e r  gro . 6 75 
M ason, ca n  fops, gro. 1 40 

GELATINE
Cox’s, 1 doz. la rg e  . . . 1  75 
Cox’s, 1 doz. sm all . . . 1  00 
K nox’s  S park ling , doz. 1 25 
K nox’s  S park ling , g r. 14 00 
K nox’s  A cldu’d. doz. .1 26
N e lso n 's  .........................  1 50
O xford .................................  75
P ly m o u th  Rock, Phos. 1 25 
P ly m o u th  R ock, P la in  90 

GRAIN BAGS
B road  G auge ...................  18
A m oskeag  ........................... 19

HERBS
S age ...................................  I®
H ops ....................................  15
L a u re l L eaves  .................  15
S en n a  L eav es  .................  25

H ID E S  A ND P E L T S  
Hides

G reen, No. 1 .................... 11%
’ G reen, No. 2 .................... 10%

C ured, N o. 1 ....................J3
C ured, N o. 2 ....................12
C alfsk in , g reen , N o. 1 15 
C alfsk in , g reen . No. 
C alfsk in , cu red . No. 
C alfsk in , cu red . No.

S hort C u t C lear 19 50@20 00
B ean ................. 17 50@18 00
B risk e t, C lea r 22 00 @22 50
P ig  .................................  23 *0
C lear F am ily  ........... 26 69

D ry S a lt M eats 
S P  B ellies ...................13

L a rd
P u re  In t ie rc e s  . .11%@12 
C om pound L a rd  . .8%@ 8%
80 lb. tu b s  
60 lb . tu b s  
50 lb . tin s  
20 lb . pa ils  
10 lb . p a ils  

5 lb . pa ils  
8 lb . pa lls

. .ad v a n ce  

. .a d v a n c e  

. .a d v a n c e  

..a d v a n c e  

. .ad v a n ce  

. .ad v a n c e  1 

..a d v a n c e  1

13%
16
14%

P elts
Old W ool ............ @ 30
L a m b s  ................... 50@1 00
S h earlin g s  ........... 50@1 00

T allow
No. 1 ...................... @ 5
No. 2 ....................... @ 4

W ool
U nw ashed , m ed. @ 20
U nw ashed , fine @ 15

H O R SE RA DISH
P e r  doz. ............... ........  90

.2 20 
. 48 
. 90

JE L L Y
61b. pails, p e r  doz.

151b pails, p e r  pa ll .
301b pails , p e r  pa il .

JE L L Y  G LA SSES 
% p t. in  bbls, p e r  doz. J5 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls, 

p e r doz............................... 18
M A P L E IN E

2 oz. b o ttles , p e r  doz. 3 00 
M INCE M EAT

S m oked M oats 
H am s, 12 lb . av . 15%@16 ioo 
H am s, 14 lb . av . 15 @15% go 
H am s, 16 lb . av . 14% lbl5 io 
H am s, 18 lb . av . 14% @15 g
S k inned  H a m s  ..16  @16% ioo
H am , d ried  b ee f 40

s e ts  ................... 20 @20% 10
C alifo rn ia  H a m s  11 @11% g
P icn ic  B oiled H a m s  ■ -15
Boiled H am s ----- 24 @24%
M inced H a m  ...12% @ 13 
B acon ................... 16 @16%

S au sag es
B ologna ............... 9%@10
L iv er .....................  7%@ 8
F ra n k fo r t  ........... 10 @10%
P o rk  .....................  13 @14
Veal .................................  11
T ongue ........................... 11
H eadcheese  ................... 9

Beef
Boneless .............18 00@ 18.50
R um p, new  ............... 19 00

P ig ’s  F ee t
% bb ls.....................................  1 00
% bbls., 40 lb s .........................2 00
% bbls. . . .  ..................... 4 00
1 bb l.........................................  8 00

T rip e
K its , 15 Tbs........................  90
% bbls., 40 lb s ......................1 60
% bbls., 80 lb s ....................... 3 00

C asings
H ogs, p e r  Tb.................... 36
Beef, rounds, s e t  . .  17@18 
Beef, m iddles, s e t  . ,90@95 
Sheep, p e r  bund le  . . .  80

U ncolored B u tte rin e
Solid D a iry  -----  12 @16
C o un try  R olls . ,12%@18

T . M. w h. hoop M ilchers
kegs  ...........................  73

Q ueen, bb ls ................... 11 00
Q ueen, % bb ls..............  5 75
Q ueen keg s  ..............  63

T ro u t
No. 1, 100 lb s ..........................7 50
No. 1, 40 lbs. ...............3 25
No. 1, 10 lb s ..................  90
No. 1, 8 lb s .....................  76

M ackerel
M ess. 10O lb s ...................... 16 50
M ess, 40 lb s . ................. 7 00
M ess, 10 lb s ............................. 1 85
M ess, 3 lb s ...........................   1 50
No. 1, 100 ib s ......................10 00
No. 1, 40 lb s ........................... 6 60
No. 1. 10 lb s ........................... 1 25

W hlteflsh
lbs.
lbs.
tbs.
lbs.
Tbs.
lbs.
tbs.
lbs.

.9 76 

.5 25 

.1 12 

. 92 

.4 65 

.2 10 

. 75 
. 65

P e r  ca se .2 85
M OLASSES 

N ew  O rleans
F a n cy  O pen K e tt le  . .  42
C hoice .............................  5“
Good .................................*
F a ir  ...................• •

H a lf  b a rre ls  2c e x tra
20

lb.
M USTARD 

6 Tb. box . .

C anned M eats 
C orned beef, 2 lb  . . . .  
C orned beef, 1 Tb. . . .
R o as t beef, 2 Tb..........
R o a s t beef, 1 Tb............
p o tte d  H am , %s -----
P o tte d  H am , %s 
D eviled H am , % s . .  
D eviled H am , % s . .  
P o tte d  T ongue, %s . .  
P o tte d  T ongue , % s

RICE
F a n cy  ................ .... 6
J a p a n  S ty le  ......... 5
B roken  .....................  4

@ 6%
@5%
@4%

16

O LIV E S olr
B ulk, 1 gal. kegs  1 15@1 25 
B ulk, 2 gal. k eg s  1 10@1 20 
B ulk, 5 gal. k eg s  1 00@1 15
S tuffed , 5 oz.....................  90
S tuffed , 8 oz ...........................1 35
S tuffed , 14 oz. . . . . . . . - 3  25
P it te d  (n o t s tu ffed )

14 oz ............................. 1 25
M anzan illa , 8 oz ........... »0
L unch , 10 oz........................... 1 35
L unch , 16 oz..............••••2  25
Q ueen, M am m oth , 19

oz.
.5 10 

..5  00

4 75 
.4  65

M am m oth , 28
4 25

5 75

80- 90 
70- 80 
60- 70 
50- 60 
40- 60

251b.
251b.
251b.
251b.

b o x e s ..®  6% 
b o x es . .  (fS 7 
b o x e s ..®  7% 
b o x e s ..®  8 
b o x e s . . @ 9 

FA R IN A C EO U S GOODS 
B eans

C alifo rn ia  L im a  ..........  7%
M ichigan L im a   ........  0
Med. H an d  P icked  . . . .  2 45
B row n H olland  ............ 1 b&

F a rin a
.25 1 R>. P a r a g e s  . . . . 1  60 
B ulk, p e r  100 lbs. ••••4  00 

O riginal H olland R usk  
P ack ed  12 ro lls  to  co n ta in e r 
3 co n ta in e rs  (36) ro lls  2 85 
6 c o n ta in e rs  (60) ro lls  4 75 

H om iny
P ea rl , 100 lb . sack  . . .  .2 00 
M accaroni and  V erm icelli 
D om estic , 10 lb . box . .  60
Im p o rted . 25 lb. box  . .2  50 

P earl B arley
C h e s t e r ............................. i  bu
E m p ire  ...........................

W ingold, Vos clo th  ..  
W ingold, % s clo th  .. 
W ingold, %s clo th  
W ingold, %s p ap e r 
W ingold, % s p ap e r 
B ak e rs ’ P a t e n t ........

W y k e s  & Co.
Sleepy E ye, % s c lo th  5 85 
Sleepy E ye , % s clo th  5 75 
S leepy E ye, % s c lo th  5 65 
Sleepy E ye , % s p ap e r  5 65 
S leepy E ye, % s p a p e r  5 65 

M sal
B olted  ..................... 4 20
G olden G ran u la ted  . . .  4 40 

W h e a t
Red .......................
W h ite  ....................

O ats
M ich igan  ca rlo ts  ’........... 36
L e ss  th a n  ca rlo ts  -----  38

Corn
C arlo ts  ............   “2
L ess  th a n  ca rlo ts  . . . .  56

H ay
C arlo ts   ............. 11 00

1 10 
1 10

Q ueen,
oz.................................

O live Chow. 2 doz. cs,
p e r doz.....................  2 25

P IC K L E S
Medium

B arre ls , 1,200 co u n t . .7  75 
H a lf  bbls., 600 c o u n t 4 38
5 gallon  k eg s  ................ 2 00

Small
B a rre ls  .........................  0 50
H alf b a rre ls  ............... 5 25
5 gallon  keg s  ......... 3 00

Gherkins
B arre ls  ...........................  1* “
H a lf  b a rre ls  ............... 7 75
5 g a llon  keg s  . . . . . . . .

S w eet Small
B arre ls  .........................  1J “•
H alf b a r re ls  ............... 8 0«
5 gallon  kegs  ............... 3 ¿5

PIPES
Clay, No. 216, p e r  box 1 75 
Clay, T . D ., fu ll co u n t 60
Cob .....................................  90

PL A Y IN G  CA RDS 
No. 90, S tea m b o a t . . . .  75
No. 15, R ival, a s so r te d  1 25 
No. 20, R over, e n a m ’d  1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fln. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u rn ’t  w h is t 2 25

POTASH
B a b b itt’s  ....................... 4 0#

PROVISIONS  
Barreled Pork 

Clear B ack  . .  28 06023 00

R O LLE D  OATS 
Rolled A vena, bbls. . .4  35 
S tee l C ut, 100 tb. sks. 2 25
M onarch , bb ls ....................4 10
M onarch , 90 lb . sack s  1 90 
Q uaker, 18 R eg u la r  . .1  46 
Q uaker, 20 F am ily  . . . . 4  00

SALAD  D RESSIN G
C olum bia, % p t  ........... 2 25
C olum bia, 1 p in t  ........... 4 00
D u rk ee’s, la rg e , 1 doz. 4 50 
D u rk ee’s, sm all, 2 doz 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id er’s, sm all, 2 doz. 1 35 

SA L E R A T U S 
P a c k e d  60 lbs. in  box. 

A rm  a n d  H a m m e r . . . . 3  00 
W y a n d o tte , 100 % s, . .3 00

SA L SODA
G ran u la ted , bb ls.............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .1  25

SA L T
C om m on G rades

100 3 lb . s ack s  .................2 60
70 4 lb . s a c k s  .................2 40
60 5 lb . s ack s  .................2 40
28 10 lb . s ack s  ................2 25
56 Tb. sack s  ............... 40
28 tb . s ack s  ................... 20

W a rsaw
56 lb , d a iry  in  d rill b ag s  40 
28 tb. d a iry  in  d rill b ag s  20

SE E D S
A nise ............................... 14
C anary , S m y rn a  ............. 6
C a ra w ay  ....................... 10
C ardom om , M a la b a r 1 20
C elery  .............................  40
H em p. R u ssian  ..........  5
M ixed B ird  ................... 5
M usta rd , w h i t e ............... 8
P oppy  ............................... 16
R ape ...............................  5%

SH O E BLA CK ING  
H an d y  Box, la rg e  3 dz 3 50 
H an d y  Box, sm all . . . .  1 25 
B lxby ’s R oyal P o lish  85 
M ille r 's  C row n P o lish  85

S N U F F
Scotch, In b la d d e rs  . . . .3 7
M accaboy, In Ja rs  ........... 35
F ren ch  R app ie  in  J a rs  . .  43

SODA
B oxes ............................  5%
K egs, E ng lish  ..............4%

SPIC E S  
W hole Spices

A llspice, J a m a ic a  ........  9
A llspice, la rg e  G arden  11
Cloves, Z a n z ib a r ......... 27
C assia , C an ton  ...........14
C assia , Sc pkg. doz. ..25
G inger, A frican  .............. 9%
G inger, C ochin ...............14%
M ace, P e n a n g  ...............70
M ixed. No. 1 ................... 16%
M ixed, No. 2 .................. 10
M ixed, 5c pkgs. doz. ..45
N u tm eg s, 70-80 ............. 30
N u tm egs, 105-110 ......... 22
P ep p er, B lack  ................. 13
P epper, W h ite  ............... 25
P epper, C ayenne ........... 22
P a p rik a , H u n g a ria n  ..

P u re  G round in Bulk 
A llspice, J a m a ic a  . . . .1 2
Cloves, Z a n z ib a r ........... 30
C assia , C an ton  ............. 12
G inger, A frican  ........... 18
M ace. P e n a n g  ............... 75
N u tm eg s. 75-8#  35
P ep p er, B lack  ............... 15
P epper, W h ite  ............. 35
P epper, C ayenne . . . .  24 
P a p rik a , H u n g a ria n  . .  45

M oyune, fan cy  . . . .  50®60 
P ingsuey , m ed ium  . . .  33
F ingsuey , choice ......... 35
P ingsuey , fan cy  . ...50@ 56

Y oung H yson
Choice ........................... 30
F an cy  ........................... 4I@56

Oolong
F orm osa, F a n cy  . . . .5 6 0 6 6  
F o rm osa , m edium  . . . .  21
F orm osa , choice ........... 35

E nglish  B rea k fa s t
M edium  ....................... 25
Choice ........................... S0@35
F an cy  ...........................  40@60

Ind ia
Ceylon, choice ......... 30@35
F an cy  ........................... 45@50

TOBACCO 
F ine  C ut

B lot ................................. 1 46
B ugle, 16 oz....................... 3 84
Bugle, 10c ................... 11 06
D an  P a tc h , I  an d  16 oz S3
D an  P a tc h , 4 oz...........11 52
D an  P a tc h , 2 oz...............5 76
F a s t  M all, 16 oz..............7 8#
H ia w a th a , 16 oz...........  60
H iaw a th a , 60 ................. t  40
M ay F low er, 10 os. . . 9  36
N o L im it, 8 oz............... 1 71
N o L im it, 16 oz...........3 55
O jibw a, 8 an d  16 oz. 40
O Jibwa, 10c ................... 11 10
O jibw a, 5c ................... 1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  and  H oney , 5c 5 76
Red Bell. 16 oz................. 3 96
R ed Bell, 8 foil ............. 1 98
S terling . L  & D 5c . .5 76
S w eet Cuba, c a n is te r  9 16
S w eet C uba, 5c .........5 76
S w eet Cuba, 10c ........... 93
S w eet Cuba, 1 lb. t in  4 96 
S w eet C uba, 16 oz. . .4 80 
S w eet Cube* % lb. fo il 2 25 
S w eet B u rley  5% L & D  5 76 
S w eet B urley , i ro z .  . .2 45 
S w eet B urley , 24 lb. . .4  90 
S w eet M ist, % gro. ..5  70 
S w eet M ist, 3 oz. .. .1 1  10
Sw eet M ist, 8 oz..........  35
T e leg ram , 5c ................. 5 76
T iger, 5c ........................... 6 00
T iger, 25c ca n s  ............. 2 35
U ncle D aniel, 1 Tb. . .  60
U ncle D anie l, 1 oz . .5 21

Plug
16 oz............. 31

38

. .5

. 7% 
.. 6% 

■ 8%

S o lar Rock 
56 tb . s a c k s  .............. 25

Com m on
G ran u la ted , F in e  ..........1 05
M edium , F in e  ................1 10

SA L T F ISH  
Cod

L arg e , w hole, . .  • @7%
S m all, w ho le . . . .  @7
S tr ip s  o r b rick s  .7%@10%
Pollock  ................. @ 4%

H alibu t
S trip s  ...............................  J5
C h unks ...........................  1®

H olland H erring  
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50 
Y. M. wh. hoop keg s  72

STA RCH
Corn

K ingsfo rd . 40 tb s .............7%
M uzzy, 20 1Tb. pkgs. . .  5% 
M uzzy, 40 l ib . pkgs 

Gloss 
K ingsfo rd

S ilver Gloss, 40 lib s .
S ilve r Gloss-, 16 3Tbs.
S ilver G loss, 12 6Tbs.

Muzzy
48 1Tb. pack ag es  ..........  5
16 31b. pack ag es  ........... 4%
12 6Tb. p ack ag es  ..........  6
50Tb. boxes ..................... 3%

SY RU PS
Corn

B a rre ls  ......................... 26
H a lf b a rre ls  ................... 28
B lue K aro , No. 2 ...........1 80
B lue K aro , No. 2% . .2  06
B lue K aro , N o. 5 ...........8 10
B lue K aro , No. 1 0 -----2 00
R ed  K aro , N o. 2 ...........1 91
R ed H aro , N o. 2% . . . . 2  40
R ed  K aro , N o. 5 ...........2 35
R ed K aro , N o. 10 -----2 25

P u re  C ane
F a ir  ................................... 16
Good ............................... 20
Choice ............................... 25

T A B L E  SAU CES
H alfo rd , la rg e  ...............3 75
H alfo rd , sm all .............. 2 25

Am . Navy,
A pple. 10 lb. b u t t  ___
D rum m ond  N a t  L eaf, 2

an d  5 lb .........................
D rum m ond  N a t  L eaf,

p e r  doz .......................
B a ttle  A x .......................
B racer, 6 a n d  12 lb. .
Big F our, 6 an d  16 lb.
B oot J a c k , 2 lb ...............
Boot Jack , p e r doz. . .
Bullion, 16 oz..................
C lim ax, G olden T w ins
C lim ax, 14% oz..............
C lim ax, 7 oz...................
D ays’ W ork , 7 & 14 lb. 
C rem e de M enthe , lb. 
D erby, 5 tb . boxes . . .
5 Bros., 4 lb ......................
F o u r R oses, 10c ...........
G ilt E dge, 2 Tb..............
Gold Rope, 6 f t  12 lb.
Gold Rope, 4 & 8 lb.
G. O. P ., 12 & 24 lb. 
G ran g er T w is t, 6 Tb.

T . W .. 16% f t  21 lb. 
H o rse  Shoe, 6 & 12 lb. 
H oney  D ip T w ist, 5&10 
Jo lly  T a r , 5 & 8 lb . . .
J . T .. 5% & 11 lb. . . .  
K en tu ck y  N avy , 12 Tb. 
K ey sto n e  T w ist, 6 lb.
K ism et, 6 lb .....................
M aple Dip, 20 oz...........
M erry  W idow , 12 lb. 
N obby S pun R oll 6 & 3 58
P a rro t,  12 tb .................... 34
P a rro t,  20 lb .....................  28
P a tte r s o n ’s N a t. L e a f 93 
P eachey , 6-12 & 24 lb. 40 
P icn ic  T w ist, 5 Tb. . . .  45
P ip e r  H eidslck , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1% oz..............
Red L ion, 6 & 12 lb. 
Scrapple, 2 & 4 doz. 
S h erry  Cobbler, 8 oz.
S p ear H ead , 12 oz. . . ,  
S peer H ead , 14% oz. 
S p ea r H ead , 7 oz. . . .
Sq. D eal 7, 14 & 28 lb. 
S ta r, 6, 12 & 24 lb. . . 
S ta n d a rd  N avy , 7%, 15

& 30 lb ...........................  34
Ten P en n y , 6 & 12 lb . 35
T ow n T a lk , 14 oz........... 30
Y ankee G irl, 6. 12 & 24

60

96
28
30
32
86
86
46 
48
44
47 
37 
62 
28 
65 
90 
50 
58 
58 
36 
46 
36 
43
45 
40 
35 
32 
45
48 
25 
32

38
30
48
32
44
44
47
28
43

30

T E A
J ap an

S undried , m ed ium  ,.24@ 26 
S iindrled , choice ....30@ 33
S undried , fan cy  -----36 @40
B ask e t-fired  m ed ium  30 
B asket-fired , choice 35 @37 
B ask e t-fired , fan cy  40@43
N ibs ............................. 30@32
S iftings  .......................  10@12
F a n n in g s  ................... 14@15

G unpow der
M oyune, m e d iu m ........... 35
Moyune, choice ........... 88

S crap
All R ed, 5c ...................I
Am . U nion S era  p . . . .
B ag  P ip e , 5c .............
C u tlas, 2% oz.................
G lobe S crap , 2 oz. . . .  
H ap p y  T ho u g h t, 2 oz. 
H oney  Com b S crap . 5c
H o n es t S crap , 5c .........
M ail P ouch , 4 doz. 5c
Old Songs, 5c ................ 5 76
Old T im es, % gro . . .5  50 
P o la r  B ear, 6c, % gro . 5 76 
R ed B and , 5c % gro. 5 76 
Red M an Scrap 5c 1 68
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SPECIAL PRICE CURRENT 15 16 17

12 13 14
S crapple, 5c p k g s ........... 48
S ure Shot, 5c, % gro . 5 76 
Y ankee G irl S crp  2 oz 5 76 
P a n  H an d le  Scrp  % g r  5 76 
P each y  S crap . 5c . . . 1  90 
Union W orkm an . 2% 6 00

Sm oking
All L eaf, 2% & 7 oz. 30
BB. 3% oz........................... 6 00
BB, 7 oz............................12 00
BB, 14 oz..........................24 00
B agdad , 10c t in s  ........ 11 52
B adger, 3 oz.................. 5 04
B adger, 7 oz.................11 62
B anner, 6c ..................... 5 96
B anne r, 8 oz. ............... 1 60
B an n e r, 16 oz...................3 20
Belw ood M ix tu re , 10c 94
B ig Chief, 2% oz...........6 00
B ig  Chief, 16 oz..........  30
B ull D u rh am , 5c -----5 90
B ull D u rh am , 10c . . . . I t  80 
B ull D u rh am , 16c . . . .1 8  48 
B ull D urham , 8 oz. . .  60
B ull D urham , 18 oz. . .8 72
B uck  H orn , 5c ............... 5 76
B uck  H o rn , 10c ...........11 50
B r ia r  P ip e , 5c ............... 6 00
B r ia r  P ipe , 10c ........... 12 00
B lack  S w an, 5c ............. 5 76
B lack  S w an, 14 oz. . .  3 50
Bob W h ite , 8c ............... 5 90
B ro therhood , 5c ..........  5 95
B ro therhood , 10c . . . . 1 1  JO
B ro therhood , 16 ez. . .  *9
C arnival. 5c ................... 5 70
C arn ival, .%  oz..........  39
C arn ival, 16 oz ............... 40
C igar C lip 'g  Jo h n so n  30
C igar C lip’g, S eym our 30
Iden tity , 3 & 16 oz. . .  30
D arby C iga r C u ttin g s  4 50
C on tinen ta l Cubes, 10c 90
C orn Cake, 14 oz............2? 55
Corn CaWfe, 7 oz..............1 45
C om  C ake, 5c ...............5 76
C ream , 50c pails  ........ 4 60
C uban S ta r , 5c foil -5 76 
C uban S ta r , 16 oz. p a lls  3 72
C hips, 10c .................... 10 20
D ills B est, 1% oz..........  79
Dills B est, 3% oz. . .  . 77
D ills B es t 16 oz..............  <3
D ixie K id, 1% foil ----- 39
D u k e 's  M ix, 5c ............ 5 76
D uke’s M ix, 10c ........ 11 52
D uke’s  Cam eo, 1% oz 41
Drum. 5c ................. • • • 6 90
F  F  A. 3 oz...................4 95
F  F  A, 7 oz..................... 11 50
F ash ion , 5c ..................  6 00
F ash ion , 16 oz............... 43
F ive B ros., 5c .............5 60
F ive B ros., 10c .......... 10 70
F ive ce n t c u t P lu g  . .  29
F O B  10c ...................H  50
F our R oses, 10c ..........  96 ,
Full D ress, 1% oz. . . .  72
Glad H and , 5c .............1 44
Gold Block, 1% oz. . . .  39
Gold Block. 10c .........11 88
Gold S ta r , 16 oz............. 38
G ail Sc A x N avy , 5c 5 95
G row ler, 6c ...................4 42
G row ler, 10c ............... 2 94
G row ler, 20c ............... 1 85
G iant, 5c ....................... 1 55
G ian t, 16 oz..................... 33
H an d  M ade. 2% oz. . .  50
H azel N u t, 5c ............. 5 76
H oney  Dew, 1% oz. . .  40
H oney  Dew, 10c ........ 11 88
H u n tin g , 1% & 3% oz. 38
t X  L, 6c ....................... 6 10
I X  L . In p a i l s ............  32
lu s t  S u its , 5c ............. 6 00
lu s t  S u its , 10c ...........11 88
K lin D ried , 25c ...........2 45
K ing B i r *  7 oz............25 20
K ing B ird , 3 oz............. 11 00
K ing B ird, 1% oz. . . .  6 70
La T u rk a , 5c ............  5 76
L ittle  G ian t. 1 lb ..........  28
Lucky S trik e , 1% oz. 94 
Lucky S trik e , 1% oz. 96
Le Redo, 3 oz...............10 80
Le Redo, 8 & 16 oz. 38 
M yrtle  N avy , 10c . . . . 1 1  80 
M yrtle  N avy , 5c . . . .  5 94 
M ary land  Club, 5c . .  50
M ayflow er, 5c ..............  5 76
M ayflow er, 10c ........... 96
M ayflow er, 20c ........... 1 92
N igger H a ir , 5c ......... 5 94
N ig g er H a ir , 10c . . . .1 0  56
N igger H ead , 5c ..........4 96
N igger H ead . 10c . . . .  9 84
Noon H o u r, 5c ............. 1 44
Old Colony, 1-12 gro . 11 52
Old M ill, 5c ................... 5 76
OÌd E ng lish  C urve  !% oz 96
Old Crop, 5c ................. 5 76
Old Crop, 25c ............... 20
P . S., 8 oz., 30 Tb. cs. 19 
P . S.. 8 oz., p e r  gro . 5 70
P a t  H an d , 1 oz ............... 63
P a tte rs o n  Seal, 1% oz. 48 
P a tte r s o n  Seal, 3 oz. . .  96
P a tte r s o n  S eal, 16 oz. 5 00
P eerless, 5c ....................5 70
P eerless, 10c ...............1 92
P eerless, 3 oz................. 10 20
P eerless, 7 oz. ............ 23 76
P eerless, 14 oz.............. 47 52
P laza , 2 gro . c s ................ 5 76
P iow  Boy, 5c ...............5 76
P low  Boy, 10c ............11 00
P low  Boy, 14 oz................4 50
P ed ro , 10c ..................... 11 80
P rid e  of V irg in ia . 1% 77
P ilo t. 5c ..........................S 7«

P ilo t, 7 oz. doz...............1 05
P ilot, 14 oz. doz.............2 10
P rin ce  A lbert, 10c . .  96
P rin ce  A lbert, 8 oz. . .  4 92 
P rin ce  A bert, 16 oz. . .  8 40 
Q ueen Q uality , 5c . . .  48
Rob Roy, 5c foil . . . .  5 90 
Rob Roy, 10c g ro ss  10 20
Rob Roy, 25c doz..........2 10
Rob Roy, 50c doz. . .  4 12 
S. & M ., 5c g ro ss  . . . . 5  76 
S. & M.. 14 oz. doz. ..3  20 
Sold ier Boy, 5c g ro ss  5 95
Soldier Boy, 1 0 c ........... 10 56
S oldier Boy, 1 lb ...........4 80
S w eet C aporal, 1 oz. . .  60
Sw eet L o tu s, 5c .......... 6 00
S w eet L o tus, 16c . . . . 1 2  60
S w eet L o tu s, p e r  doz. 4 85
S w eet Rose, 2% ez. 36
S w eet T ip  Top, 5e . .  2 66 
S w eet T ip  Top, 3% ez. 38 
S w eet T ips, % g ro  16 68
S un  C ured , 16e ........... 11 75
S um m er T im e, 5® . . . . 5  76 
S um m er T im e, 7 ez. . .1  66 
S um m er T im e 14 oz. . .3  66
S tan d a rd , 2 oz. ..........  5 96
S tan d a rd , J % ez ........... 28
S tan d a rd , 7 oz..................1 68
Seal N . C., 1% c u t p lug  78 
Seal N . C., 1% G ran  63 
T h re e  F ea th er* , 1 oz. 63 
T h re e  F e a th e rs , 16c 19 20
T h re e  F e a th e rs  an d  

P ip e  com bination  . .  2 25 
Tom  Sc J e r ry , 14 oz. . .8 60 
Tom  Sc J e r ry , 7 oz. . .  1 80 
T om  & Je r ry , 3 oz. . .  8 75
T ro u t L ine, 5c .............6 96
T ro u t L ine, 10c . . . .1 0  66
T u rk ish , P a tro l. 2-9 5 76
Tuxedo, 1 oz. bag s  . .  48
T uxedo, 2 oz. t in s  . .  96
T uxedo, 4 oz. c a r t  . .  64
Tuexdo, 16 oz. t in s  . .  64
T w in  O aks, 10c .........  94
U nion L eader, 50c . .  5 06 
U nion L e ad er, 25c . .  2 55 
U nion L eader, 10c ..11  60 
U nion L eader, 6c . . . .  6 95 
U nion W o rk m an , 1% 5 76
U ncle S am , 10c .........10 80
U ncie S am , 8 oz........... 2 20
U. S. M arine , 6c . . . .  6 60 
V an  B ibber, 2 oz. t in  88 
V elvet, 5c pouch . . . .  1 44
V elvet, 10c t in  ............... 1 92
V eivet, 8 oz t in  ............. 8 84
V elvet, 16 oz. can  . . . .  7 68 
V elvet, com b ination  cs 5 75
W a r  P a th , 5c ................. 5 95
W a r  P a th , 8 oz............... 1 60
W ave L ine, 3 oz..........  40
W ave L ine, 16 oz. . . .  40
W ay  up, 2Vi oz........... 6 75
W ay up, 16 oz. p a lls  . .  31
W ild F ru it ,  5c .5 76
W ild F ru it ,  10c .11 62
Y um  Y um , 5c .6 00
Y um  Y um , 10c .11 52
Yum Y um . l ib . ,  doz. 4 80

T W IN E
C otton , 3 p ly  ................. 22
C otton , 4 ply ............... 22
J u te , 2 p ly  ......................14
H em p, 6 p ly  ..................13
Fletx, m ed ium  ................24
W ool, 1 lb., ba les  . ------ 6

V INEGA R
W h ite  W ine, 40 g ra in  814 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13
O akland  V in eg a r & P ick le  

Co.’s  B rands . 
H ig h land  app le  c id er ..18  
O ak land  app le  c id er . .  13
S ta te  Seal su g a r  ........... 11
O akland  w h ite  p ick ling  10 

P ack a g es  free .
W ICK IN G

No. 6, p e r  g ro ss  ............. 30
No. 1, p e r  g ro ss  ............. 40
No. 2, p e r  g ro ss  ............. 50
No. 3, p e r  g ro ss  ............. 75

W O O D E N W A R E
B askets

B u sh e ls  .........    1 00
B ushels, w ide b a n d  . .  .1 15
M ark e t ........................... 40
S p lin t, la rg e  ................. 3 50
S plin t, m ed ium  ........... 3 00
S piin t, sm all ................. 2 75
W illow  C lothes, la rg e  3 25

CIGARS
Johnson Cigar Co.’s  Brand

4% inch , 5 g ro ss  .......... 55
C artons. 20 2% doz bxs. 60 

Egg C ra te s  and  F ille rs  
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  ............. 40
No. 2, com plete  .............  28
C ase No. 2, fillers, 15

s e ts  ............................. 1 36
Case, m edium , 12 s e ts  1 15

F au ce ts
C ork  lined , 8 In ............... 70
C ork lined , 9 In ............... 80
C ork  lined , 10 In ...........  90

Mop S tick s
T ro jan  sp r in g  ............... 90
E clip se  p a te n t  sp r in g  85
No. 1 com m on ........... 80
No. 2 p a t. b ru sh  ho lder 85
Ideal No. 7 ..................... 85
121b. co tto n  m op h ead s  1 45

P alls
2- hoop S tan d a rd  .2 00
3-  hoop S tan d a rd  .2 35
2- w ire  C able .2 16
C eda r all red  b ra s s  . .1 25
3 - w ire  C able .2 20
P a p e r  E u re k a  ............. 2 25
F ib re  .............................  2 40
10 q t. G alvan ized  . . . . 1  70
12 q t. G alvan ized  . . . . 1 0 0
14 q t. G alvan ized  . . . . 2  10

T oo thp icks
B irch , 100 pack ag es  . .2  00
Ideal ...............................  85

T ra p s
M ouse, wood. 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 6 holes . . . .  65
R a t, w ood ..................... 80
R at, sp r in g  ................... 75

T ubs
20-in. S tan d a rd , No. 1 7 50 
18-in. S tan d a rd , No. 2 6 50 
16-in. S tan d a rd . N o. 3 5 50
20-ln. Cable, No. 1 ___ 8 00
18-in. Cable, No. 2 ___ 7 00
16-in . Cable, No. 3 ___ 6 00
No. 1 F ib re  ................... 10 26
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ..................... 8 25
L a rg e  G alvan ized  . . . . 5  75 
M edium  G alvan ized  . .6  00 
Sm all G alvan ized  . . . . 4  25 

W a sh b ea rd s
B ronze Globe ...............2 50
D ew ey .............................  1 75
D ouble A cm e .................3 75
S ingle A cm e .................3 15
D ouble P e e rle s s  .......... 3 75
S ingle P eerless  .............3 25
N o rth e rn  Q ueen . . . . . . 3  25
D ouble D uplex  .............3 00
Good L uck  .....................2 75
U n iversa l ....................... 3 15

W indow  C lean ers
12 in ......................................1 65
14 in ......................................1 85
16 in ......................................2 30

W ood Bowls
13 in. B u tte r  ..................1 50
15 in. B u tte r  ................. 2 00
17 in. B u tte r  ..................8 76
19 in. B u tte r  ..................6 00
A ssorted , 13-15-17 . . . . 3  00 
A ssorted , 15-17-19 . . . . 4  25

W R A P PIN G  P A P E R
Com m on S tra w  ..........  2
F ib re  M anila, w h ite  . .  S 
F ib re  M anila , colored 4
No. 1 M an ila  ................. 4
C ream  Mianlla ............... 2
B u tc h e rs ’ M an ila  .........2%
W a x  B u tte r , s h o r t c ’n t  IS 
W a x  B u tte r , fu ll c o u n t 20 
W a x  B u tte r , r o l l s .........19

Y EA ST C A K E  •
M agic. 3 doz.....................1 15
S un ligh t, 3 doz............... 1 00
S un ligh t, 1% doz. . . . .  50
Y east F oam , 3 doz. . .1 15 
Y east C ream , 3 doz. . .1  00 
Y eas t F oam , 1% doz. 68

A X L E  G R EA SE

B oston C om bination  ..........
D is tr ib u ted  by  Ju d so n  

G rocer Co., G ran d  R ap ids; 
Lee &

F u ll lin e  of fire  an d  b u r 
g la r  p roo f Bafes k ep t In

S. C. W ., 1,000 lo ta  . . . .8 1
E l P o r ta n a  ..................... . .8 3
E ven ing  P re s s  ...................82
E x em p la r ............................. 32
W orden  G rocer Co. B rand

B en H u r
P e rfec tio n  ........................... 26
P erfec tio n  E x tra s  ........... 36
L ondres ................................. 86
L ondres G rand  ................... 35
S ta n d a rd  ............................... SC
P u rita n o s  ............................. 85
P an a te llas , F in a s  ............. 35
P an a te lla s , B ock ............... 35
Jo ck ey  Club ......................... 31

Old Master Coffee

m ons Bros. & Co., S ag i
n aw ; B row n D av is  Sc W a r 
ner, J a c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lb ach  Co.. T o 
ledo.

nHi
COCOANUT

Baker’s  Brasil Shredded

10 6c pkgs., per caae 3 60
36 10c pkgs.. per case 2 60
16 19c and 88 5c pkgs.,

per case .2 60

Old M aster............................. S3
San Marto............................... —
Pilo t.........................................

T E A
Royal Garden lA . K and 1 lb. 40 

T H E  B O U R  C O . 
TO LEDO , O.

COFFEE
R oasted

D w in e ll-W rig h t Co.’s  B’ds

The only
5c

Cleanser
Guaranteed to" 

equal the 
best 10c kinds

W h ite  H ouse, l ib . . . .  
W h ite  H ouse , 2tb. . . ,  
Excelsior. B lend, lib . 
E xcelsio r, B lend, 2Tb. 
T ip  Top. B lend, lib .
Royal B lend .................
Royal H ig h  G rade . . .  
S u perio r B lend ...........

Apex H am s ...................
Apex B acon .....................
Apex L a rd  .......................
E xcels io r H a m s  ...........
E xcels io r B acon .............
S ilver S ta r  L a rd  ...........
F am ily  P o rk  ...................
F a t  B ack  P o rk  ............

P r ice s  quo ted  upon ap p li
ca tion . H am m ond , S tan d ish  
& Co., D e tro it, M ich.

stoo’:  b y  th e  T ra d esm an  
C om pany. T h ir ty -f iv e  sizes 
a n d  s ty le s  on h an d  a t  all 
tim es—tw ice  a s  m any  sa fe s  
a s  a re  c a rr ie d  by  a n y  o th e r 
h eu se  In th e  S ta te . If  you 
a r e  unab le  to  v is it G rand 
R ap id s  a n d  in sp ec t th e  
line  personally , w rite  for 
q u o ta tions .

SO A P
L a u tz  B ros. St Co.

A cm e, 30 b ars , 75 lbs. 4 00 
Acme. 25 bars . 75 Tbs. 4 00 
A cm e, 25 b a rs , 70 lbs. 3 80 

'A c m e , 100 ca k es  . . . . 3  00 
B ig M as te r, 100 b locks 4 00
G erm an  M ottled  .........3 15
G erm an M ottled , 5 b x  3 16 
G erm an M ottled  16 bx 3 10 
G erm an  M ottled  25 b x  3 05 
M arseilles, 100 cak es  ..6  00 
M arseilles, 166 cks 5c 4 00 
M arseilles, 106 ck  to i l  4 00 
M arseilles, % box to ll 2 10

P ro c to r  Sc G am ble Co.
L enox  ..................................3 00
Ivory , 6 oz......................... 4 00
Ivory , 1» oz ...................... 6 75
S ta r  ..................................... S 85

T ra d esm an  Co.’s B rand  
B lack  H aw k , one box 2 50 
B lack  H aw k , five bxs 2 40 
B lack  H aw k, te n  b x s  2 25

A. B. W risley
Good C heer ............. . . . . 4  00
Old C o un try  ................... 3 40

Soap P ow ders 
Snow  Boy, 24s fam ily

size  ........................... 8 76
Snow  Boy, 60 5c ......... 2 40
Snow Boy, 100 5c ___ 3 75
Gold D ust. 24 la rg e  . .4  50 
Gold D ust, m - 5 c  . .4 00
K irko llne, 24 41b........... S 80
P earlin e  .........................  j  75
Soapine ............................. 4 00
B au b itt’s  1776 ............... 3 75
R oseine ............................. S 59
A rm o u r’« ......................... 3 70
W isdom  ............................. 2 SC

Soap C om paunds
Jo h n so n ’s  F in e  ............. (  10
Jo h n so n ’s  X X X  ........... 4 26
R ub-N o-M ore  ................. 2 26
N ine  O’clock ................... S SO

Scouring
E noch  M organ ’s  S ens 

Sapollo, g ro ss  lo ts  . . . . 9  50 
Sapolio, h a lf  gro. lo ts  4 85 
Sapollo, s in g le  bo x es  2 40
Sapolio, h an d  ..................2 40
s*courlne M an u fac tu rin g  Co 
S courlne , 69 ca k es  . . . , 1  80 
S courine, 106 cakes  .. .8  50

W illow , C lothes, sm all 6 25 S P 1 wiir»A
W illow , C lothes, m e’m  7 25

B u tte r  P la te s  J1
O vals.

% lb., 250 in  c ra te  ........... 30
% lb., 250 In c ra te  ........... 80
1 lt>., 250 in  c ra te  ........... 35 1 lb . boxes, p e r  g ro ss  9 00
2 lb .. 250 in  c ra te  ........... 45 3 lb. boxes, p e r  g ro ss  24 00
3 Tb., 250 in  c ra te  ........... 65 BAKING POW DER
5 Tb., 250 in  c ra te  ...........85 _____  R eyal

1 Tb., 250 in  c r a t e ..............35 10c size  . .  90
2 Tb., 250 in  c ra te  ............45 l / n ,  c a n .  1 «
3 lb ., 250 In c ra te  ...........55 ( M R ) W |1  1 «5
5 lb ., 250 in  c ra te  ............65 6 oz- cana  1 90

C h u rn s  ■  ^ E a S H  % lb. c a n s  2 50
B arre l, 5 gal., each  . . . 2  46 % lb. c a n s  3 75
B arre l, 16 gal., each  ..2  55 l ib .  ca n s  4 80

C le th es  P ins 317,. Cn s  13 00
RAUDw XlMAa rtv  a« rn
4 inch. 5 gross ...............  W 6n>- cr3 21 60

We Manufacture

Public Seating
Exclusively

r h l i r r h p «  We furn*s  ̂Churches of all denominations, designing and 
V 'llC O  building to harmonize with the general architectural 

scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

Tile fact that we have furnished a large majority of the city  
o L l I U U l a  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.
I H n l l ^  We specialize Lodge. Hall and Assembly seating.
L A lU g C  I l i l l l S  Our long experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Hmerican Seating Company
215 W abash A ve.

GR A ND  RAPIDS

C H IC AG O, ILL.

N E W  YORK BOSTON PHILADELPHIA
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BUSINESS-W ANTS DEPARTM ENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U SIN ESS C H A N C ES.

F o r  Sale—A n u p - to -d a te  shoe rep a ir in g  
shops in  Rom eo. Good business. A d
d ress  J . M cP arland , Rom eo, M ich. 729

F o r  S ale—A  s to ck  of g en e ra l m e r
chand ise , invo icing  a b o u t $4,000. S ales 
a b o u t $35 p e r  day . R eason  fo r selling, 
s ickness. A ddress No. 728, c a re  M ichigan 
T ra d esm an . _____________________ 728

W ill buy, fo r sp o t cash , s to ck  c lo th 
ing, shoes or g e n e ra l s tock . W a n t lo 
ca tion . A ddress L ock  B ox 143, S ta tio n  
D., St. Jo seph , Mo. 680

F o r Sale—$2,000 to  $5,000 long  e s ta b 
lished  sa fe  and  fu lly  so lv en t g en e ra l m e r
chan d ise  b usiness  in  M ichigan. R eason , 
d e a th  a n d  ag e  a n d  in firm ity  of su rv ivo r. 
Fu ll in v e stig a tio n  inv ited . A ddress No. 
725, c a re  T ra d esm an . 725

W e offer fo r sale , fa rm s  an d  business 
p ro p e rty  in  n ea rly  a ll cou n ties  of M ich
igan  an d  also  in  o th e r  s ta te s  of th e  
U nion. W e buy, sell a n d  exchange  
fa rm s  fo r business  p ro p e rty  a n d  in v ite  
yo u r co rrespondence . J . E . T hom  & Co., 
7 th  F loor K irb y  B ldg., S ag inaw , M ich. 659

M erchand ise sa le  conduc to rs .— A. E . 
G reene Co., Box 266, L ansing . A d v e rtis 
ing  fu rn ish ed  free. W rite  fo r d a te , 
te rm s , e tc ._____ ______________________5*9

F o r Sale—A g en e ra l m erch an d ise  s to ck  
an d  fix tu res , invo icing  $5,000. D oing  a  
b u sin ess  of $18,000 a  y ea r. In  a  h u s tlin g  
li ttle  tow n, su rro u n d ed  by  rich  fa rm in g  
cou n try . A ddress  No. 691, c a re  T ra d e s 
m a n _________________________________ 691__

F o r sa le  or exchange  fo r  im proved  
fa rm . N in e ty  b a rre l flouring  m ill. Good
location  a n d  do ing  a  b ig  a n d  p ro fitab le  
business. Good res idence  goes w ith  th e  
p ro p erty . P r ice  $12,000. H e a lth  reaso n  
fo r selling . A ddress No. 770, c a re  M ich
igan  T ra d esm an . __ _____________ 770_

M ust Sell Soon—240 a c re s ; 200 in  c u lti
v a tio n ; 3-room  house; n e a r  school; 6 
m iles from  good to w n ; 30 ac re s  a lfa lfa  
lan d ; p rice  $5,000. R o b ert L. K nie, Cor-
dell. Okla._____________________________ 772

I b rin g  b u y ers  a n d  se llers  to g e th e r. 
W rite  m e if you w a n t to  buy, se ll o r 
ex change a n y  k ind  of b u sin ess  o r  rea l 
e s ta te  anyw here . E s ta b lish ed  1881. 
F ra n k  P . C leveland, 1261 A dam s E x p re ss  
Bldg.. Chicago, Illinois.______________ 357

B usiness  W a n te d —I a m  looking  fo r a  
good open ing  fo r ca sh ; a g e n ts 'a n d  sp ec
u la to rs  need n o t an sw e r; g ive fu ll p a r 
tic u la rs  in  firs t le tte r . A ddress M., 
T ra d esm an , B ox 1261 C h erry  V alley, I ll i
nois. ________________________ 478

F o r Sale—C ontro lling  in te re s t  in  a  
p ro fitab le  shoe s to re , old es tab lish ed , in 
b e s t tow n  in  N o rth e rn  W isconsin ; $8,000 
reQ uired. W rite  to  F. A. H a lb e rt , 233 
S. L ak e  S t., D u lu th , M inn.__________ 784

F o r Sale—F ine, s lig h tly  u sed  ou tfit d ru g  
s to re  fix tu res, show  cases , so d a  fo u n ta in , 
etc . G. V an A rkel, M uskegon H eig h ts, 
M ich. ____________ ______________ 783

I p ay  cash  fo r sto ck s  or p a r t  s to ck s  
of m erchand ise . M ust be cheap . H . 
K äu fer. M ilw aukee, W is._____________92

F a rm  F o r  E x ch an g e—W ill tra d e  a  n ice 
fa rm  fo r s tock  of m erchand ise . D escribe, 
w ith  p a r tic u la rs . P o r te r  P h illip s, M an 
ch e ste r, T enn. ______ ___________669

M r. M erch an t—C lean o u t y o u r s to re  
and  send  vour odds an d  ends to  th e  
R eedsbu rg  A uction  H ouse . W e w ill buy 
th e m  fo r ca sh  if cheap , o r sell th em  
fo r you on com m ission . A lso tu rn  in to  
cash  v ery  qu ick ly  sto ck s  of m erch an d ise  
an y w h ere  in th e  U. S. o r C an ad a  by  th e  
a u c tio n  m ethods. B es t serv ice  g u a ra n 
teed . S peak  E n g lish  an d  G erm an . F o r  
d a te s  a n d  in fo rm atio n  ad d re ss  T he  
R eed sb u rg  A uction  H ouse , R eedsburg , 
W is. _________675

F o r Sale—G eneral s to ck  m erchand ise , 
$15,000 requ ired , located  in  tow n  2,000. 
B es t fa rm in g  sec tio n  C en tra l M ichigan. 
C leanest, s a fe s t in v e stm en t, capab le  m an. 
E v e ry th in g  favorab le . F u rn ish  re ferences . 
A ddress 779, c a re  T ra d esm an .______ 779

F o r Sale—A  good p ay in g  candy  fa c 
to ry  in  th e  b e s t c ity  in  M ichigan. W e 
have  good reaso n s  fo r selling. A ddress 
M asco tt, c a re  T ra d esm an . 699

S afes  O pened—W . L . Slocum , sa fe  ex 
p e r t  an d  locksm ith . 97 M onroe Ave., 
G rand  R ap ids, M ich. 104

jro r s a le —A  desirab le  s to ck  of d ry  
goods, g roceries, shoes. L ocated  in  tow n 
of 1,400 popu la tion , E a s te rn  M ichigan. 
In v e s tm e n t $6,000. B usiness  good. A d
d ress  N t n e ^ c a r e ^ r a f i e s m a m _____ 648

F o r R e n t—S to re  s u ita b le  fo r d ry  goods 
o r  g e n e ra l s tock . N o b e t te r  s to re  o r lo
cation. in  th e  city . Good open ing  fo r d ry  
goods s to re  h ere  now . H . M. W illiam s, 
M ason, M ich., 754

F o r Sale—N ice clean  s to ck  g ro ceries  fo r 
cash , in  good to w n  1,200. W ill sell a t  
invoice. R eason, in s id e  w ork  n o t a g ree - 
able. A ddress  802, c a re  T ra d esm an . 802

F o r  Sale o r E x c h an g e—A good la rg e  
fa rm , % dow n, can  ta k e  good co u n try  
s to ck  $3,000 to  $4,000, ba lan ce  cash . A d- 
d ress  801, c a re  T rad esm an .__________ 801

W holesa le  con fec tione ry  in  live c ity  of 
25,000; es ta b lish ed  3 y e a rs ; la s t  y e a r 's  
b u sin ess  n ea rly  $30,000; in v e n to ry  ab o u t 
$3,000; m u s t sell a c co u n t of p rev ious  b u s i
n ess  connections a n d  fa ilin g  h ea lth , pos
sib ly  once in a  y e a r ’s  tim e  you h av e  th e  
o p p o rtu n ity  of g e t t in g  in  on th is  c lass  of 
bu s in ess ; in v e s tig a te  now ; no ag e n ts . A d
d ress  N o. 800, c a re  M ichigan T ra d esm an .

B ig  P ro fits—O pen a  d yeing  a n d  c lean ing  
es ta b lish m e n t, li ttle  c a p ita l needed. W e 
te a c h  by  m ail. W rite  fo r booklet. B en- 
V onde S ystem , D ep t. 13-E, C h arlo tte , N. 
C. _________________________ 799

F o r Sale—F a c to ry  p la n t, co n s is tin g  of 
th re e  tw o -s to ry  bu ild ings, a ll connected , 
a re a  42,000 sq. f t., w ith  3 a c re s  land ; 
boiler, engine,- n e a tin g  a p p a ra tu s ;  s itu a te d  
A drian , M ich. A pply 1120 P enobsco t 
B ldg., D e tro it, M ich.________________ 798

F o r Sale—A sm all u p - to -d a te  s to ck  of 
m e n ’s c lo th ing  an d  fu rn ish in g s . One of 
th e  b e s t r e s o r t  to w n s in  th e  f ru it  b e lt of 
N o rth e rn  M ichigan. W rite  No. 797, c a re  
M ichigan T ra d esm an . 797

F o r Sale—B ak e ry  a n d  re s ta u ra n t ;  tow n  
of 1 500; good business . R eason  fo r  se ll
ing, h av e  o th e r  business. A ddress M rs. 
F . A rnold, B ox 594, C henoa, 111.______ 796

F o r S ale—A t once, d ry  goods s to re  of 
L . W . M ills, J r .  & Co., M ason, M ich. 
C lean s to ck  now  of $5,000 to  $10,000. Spot 
cash  b usiness . B est location  in  tow n. 
F ir s t  floor a n d  b asem en t, s ize 33x80. C an  
be  h ad  a t  $500 p e r  y ea r. R a re  chance  
fo r r ig h t m an . R eason  fo r se lling  is th a t  
L . W . M ills, J r . ,  w ho  h a s  been  ru n n in g  
th is  b ran ch  s to re  is needed w ith  M ills 
D ry  G oods Co., in  L an sin g , M ich. W rite  
o r com e to  L an sin g , M ich., o r M ason a t  
once. _____________ _,______________ 795

F o r Sale—T he Jo h n  Z. E v a n s  M fg. & 
S upply Co., loca ted  on m a in  line of th e  
C. B. & Q. R- R-. a lso  on th e  W a b ash  
an d  M. & S t. L . ra ilro ad s , a t  A lbia , Iow a. 
F in e  d isp lay  room  and  office. R oom y 
g a ra g e  an d  w ell-equ ipped  m ach in e  shop. 
W e c a rry  a  line  Oi au tom ob iles  a n d  s u p 
plies. M a n u fac tu re  P i t  c a rs  a n d  hand le  
a ll k in d s  of m in in g  eq u ip m en t an d  s u p 
plies. L oca ted  in  h e a r t  of th e  Io w a  m in 
in g  d is tr ic t. S u b jec t to  in v e stig a tio n . 
A ddress P . H . H ynes , A very , Iow a. 794

P a r ty  d es ire s  to  p u rch ase  s to ck  g en 
e ra l m erchand ise , a b o u t $2,000 to  $4,000. 
M ust be p ay e r. A ddress 793, c a re  T ra d es-  
m an,_________________________________ 793

F o r Sale— T h e  P e to sk ey  H om e B a z a a r  
a t  reaso n ab le  p rice. Sell fo r co st price. 
Good ch an ce  fo r m a n  w ho  w a n ts  to  go 
in to  b u sin ess  an d  good location . R eason  
fo r selling , am  go ing  to  le ave  th e  s ta te . 
Good s to ck  on th e  m a rk e t. Call or w rite  
S im on Jo seph , 314 L ak e  S t., P e to skey , 
M ich. _________________;______792

F o r Sale—A 15- lig h t F . P . gaso line 
lig h tin g  m ach in e  w ith  f ix tu res ; m ach ine  
in  p erfec t w o rk in g  o rd e r; p rice  $30. A d
d re ss  M. S. T a lia fe rro , W a tse k a , 111.

789
F o r Sale—E sta b lish ed  sh o e  business. 

Sm all s tock . Low  re n t. L oca tio n : M o
line, Illinois. A ddress W y n e s  B ros., M o
line, 111. ____________ 788

To E x ch an g e—$5,000 11-room  house  an d  
b arn , fo r g roceries  o r m e rch an d ise ; need  
m ore stock . A ddress G. H . C h ris ten sen , 
D e W itt ,  Iow a. ________ 787

F o r Sale—A ra re  chance, h igh  g rad e  
b ak e ry , 20 m iles from  G ran d  R ap ids. 
B usiness  in  sp lend id  shape, in c rea s in g  
all th e  tim e . J u s t  fin ished  a  $4,000 hom e, 
th e  p ro fits  of 2% y e a rs ’ business. P o s i
tiv e ly  th e  only  b a k e ry  in  th e  tow n. Good 
building, located  n e x t to  c ity  hall. R en t 
reaso n ab le . D ay  w ork . P o w e r m ixer.
E s ta b lish ed  14 y ea rs . P o p u la tio n  2,200. 
Invo ice $2,500. W a n t to  e n te r  a n o th e r  
line  of business. A ddress No. 786, c a re  
T ra d esm an . 786

Look H ere! W e w ill buy  a ll y o u r old 
b ag s  an d  burlap . W rite  u s  w h a t you 
have . P ek in  Co., D e tro it, M ich. 804

F o r Sale—-A good c lean  s to ck  of shoes, 
e tc . Good location . B rick  s to re , low 
ren t. A m o n e y m ak er fo r som eone. S tock  
ab o u t $2,000. A ddress Shoes c a re  T ra d e s 
m an. ______.________________ 803

W a n te d —C lean s to ck  of d ry  goods fo r 
cash . M u st be cheap . A ddress  No. 805, 
c a re  T ra d esm an . 805

B akery , w ith  lunch  c o u n te r  p re fe rre d , 
c ity  of 10,000 o r  m ore, n e a r  L a k e  M ichi
g an  o r D e tro it a n d  v ic in ity . T u rn in g  ou t 
1,000 o r m ore  loave • daily . A ddress R. 
W . S tan ley , T h re e  O aks, M ich. 773

F o r  R e n t o r Sale— S plendid  open ing  for 
h a rd w a re  b u s in ess  in N o rth e rn  M ichigan 
tow n, on ra ilro ad . F a s t  im prov ing  fa rm 
in g  co u n try . F o u rtee n  m iles to  n ea re s t 
c ity  h a rd w are . A ddress H . R einberg ,
M cB ain , M ich._________________ ,______806

B ecker, M inneso ta ; g en e ra l m erch an d ise  
stock , $10,000 to  $12,000; popu la tion  300, 
m ixed n a tio n a litie s ; good b usiness  poin t. 
W rite  L. Snow  & Sons, B ecker, M inn.

807
F o r Sale— F irs t-c la s s  g rocery , w ith  

$1,500 s to ck  an d  good tra d e . A lso tw o 
nice tw o -s to ry  houses w ith  th re e  lo ts  
and  one b ig  b arn . A ddress Geo. K arg , 
B a ttle  C reek, M ich. _ 746

F lo rid a  R ea lty —T he b e s t in v e stm en ts  
fo r 1913. F lo rid a  rea lty , th e  in v e s to r’s 
E ldorado . W e h av e  no la n d s  to  “ b oost” 
b u t a re  th e  in v e s to r’s confiden tial agen t. 
W e p ro te c t you in  th e  b e s t p ay in g  in 
v e s tm e n ts  offered. S ou th ern  In v es tm en t 
B ureau , A rcad ia . F lo rida .____________757

F o r Sale—A g en e ra l s tock  of h a rd w are , 
p a in ts  and  oils, in  G rand  R ap ids, M ich
igan . S tock  is w ell asso rted , no old 
sh e lf-w o rn  goods. T in  shop in  connec
tion . W ill in v e n to ry  a b o u t $5,000. B es t
of rea so n s  fo r selling. A ddress No. 755, 
c a re  T rad esm an . _____________755

W a n ted —F o r  cash , s to ck  of gene ra l 
m erchand ise , c lo th in g  o r  shoes. A ddress 
Box 112, B ardo lph , 111. 750

To Exchange.—200 a c re  fa rm  in  P e rry  
Co., Ind ., p rice  $6,500; w a n t s to ck  genera l 
m erch an d ise  up  to  $4,500, ba lance  cash  or 
will ta k e  m o rtg ag e  back  on fa rm . A d
d ress  J . C. W aggoner, R oyal C enter, 
Ind.__________________________________ 764

F o r Sale-r-Only d ru g  s to re  in S o u thern  
M ichigan tow n. P o p u la tio n  300. In 
voice $1.500. N ew  s to ck  an d  fix tures. 
Good liv ing  room s, n e a t an d  clean  s to re  
on ra ilro ad . W ill sell or re n t s to re . B est 
of reaso n s  fo r selling. A ddress D rugg is t, 
c a re  M ichigan T ra d esm an . 762

F o r Sale—C alifo rn ia  d ru g  s to re ; old e s 
ta b lish ed  corner, on th e  b e s t s tr e e t and  
in th e  b e s t live c ity  in th e  S ta te . W ell 
s tocked, good business , an d  m oneym aker. 
S tock  an d  fix tu res  invoice $10,000; will 
sell fo r $8,500. A b a rg a in  fo r th e  r ig h t 
m an. A ddress W . L. H elke, S acram en to , 
Calif. 761

B lack sm ith  a n d  w agon  shop a n d  tools 
fo r sa le ; bu ild ing  an d  lo t. W rite  to  Box 
756, E ldorado  S prings, Mo.__________ 777

Im ita tio n  B an k  N o te s—Y au r a d v e rt is e 
m ent n ea tly  p rin ted  on 1,000 $3.50; e x 
p ress  p repaid . Q u an titie s  cheaper. F e d 
e ra l Book Co., W a sh in g ton, D. C. 673

F o r Sale—C lean w e ll-a sso rted  s tock  
m en’s a n d  boys’ c lo th ing , shoes and  fu r 
n ish ings. W ill in v e n to ry  $20,000. T he 
b es t co rn e r  location  in  g row ing  tow n 
2,300 popu la tion , w ith  th re e  good fa c 
to ries , su rro u n d ed  w ith  b e s t fa rm in g  
co u n try  in  S ou th ern  M ichigan. P ay in g  
p ro fit $6,000 to  $7,000 y ea r. W ill sell 
to  responsib le  p a r tie s , o n e -h a lf  dow n, 
ba lan ce  on tim e. You ca n ’t  afford  to  le t 
th is  go by. I have  o th e r  b usiness  th a t  
req u ire s  m y a t te n t io n . A ddress  No. 780, 
c a re  T ra d esm an . ____________ 780

F o r Sale—F irs t- c la s s  shoe s to ck  in  liv e 
ly  m a n u fa c tu r in g  tow n, excellen t lo ca
tion , re l i t  reasonab le , lib e ra l d isco u n t if 
sold soon. B usiness  in c rea se  la s t  year, 
$3,290. S tock  an d  fix tu res  a b o u t $6,500. 
M u st be seen  to  be ap p rec ia ted . Good 
rea so n  fo r selling. A ddress N o. 782, c a re  
T ra d esm an . __________ 782

300 fee t from  th e  b u s ie s t co rn er in 
G rand  R ap ids. I  h av e  a  new , f irs t-c la ss  
g ro u n d  floor, double s to re , su ita b le  fo r 
house fu rn ish in g , fu rn itu re  o r d e p a r t
m e n t sto re . A ddress R em ing ton , 501 T he 
C am pau.______________________________ 776
-, Send fo r  o u r p roposition  to  sell yo u r 
b usiness  o r fa rm  p ro p erty . E n tire  co s t 
$25. P a rd ee  B usiness  E xch an g e , T ra v -
erse  C ity, M ich._____________________ 778

T im b er In v es to rs—All k inds  tim b e r  a n d  
tim b e r  lan d s, a ll p a r ts  U n ited  S ta te s . F o r  
com plete  lis t w r ite  J . J .  C randa ll & Son, 
W ellsville, N . Y. 781

A U C T IO N EE R S.
A uctioneer — S tocks of m e rchand ise  

closed ou t o r  reduced an y w h ere  in  U. S. 
o r C anada; e x p e rt serv ice , s a tis fa c tio n  
g u a ran teed . F o r  te rm s  and  d a te  ad d re ss  
R. G. H ollm an , H arv ey , Illinois. 763

F ree—In v es tin g  fo r  p ro fit m agazine . 
Send m e y o u r n am e an d  I  w ill m ail you 
th is  m agazine  ab so lu te ly  . free . B efore 
you inv est a  do lla r anyw here , g e t th is  
m agazine . I t  is w o rth  $10 a  copy to  an y  
m an  w ho in ten d s  to  in v e st $5 o r m ore 
p e r  m onth . T ells  you how  $1,000 can  
g row  to  $22,000—how  to  jud g e  d iffe ren t 
c lasses of in v e stm en ts , th e  re a l ea rn in g  
pow er of y o u r m oney. T h is  m agaz ine  
six  m o n th s  free  if you w rite  to -d a y . H . 
L. B arb e r, P u b lish er, 433-28, W . Jack so n  
B lvd., Chicago. 515

M erchandise sa le  conduc to rs. A. E . 
G reene Co., 135 G rand  R iv e r Ave., D e
tro it. A dv ertisin g  fu rn ish ed  free . W rite  
fo r d a te , te rm s , e tc . 549

W ill p ay  ca sh  fo r s to ck  of shoes an d  
lu b b e rs . A ddress M. J . O., c a re  T ra d e s 
m an. 221

A uctioneers—W e have  been c losing  ou t 
m erch an d ise  sto ck s  fo r y e a rs  all over 
th is  coun try . If you w ish  to  reduce  or 
close ou t, w rite  fo r a  d a te  to  m en w ho 
know  how. A ddress F e r ry  & C aukin , 440 
S outh  D earbo rn  S t., C hicago, 111. 134

H E L P  W A N TED .

M arried  m an , 37 y e a rs  old, w a n ts  po si
tion . T w elve y ea rs  experience  in  gene ra l 
s to re  a n d  p roduce  business. Can fu rn ish  
b es t of references. A ddress No. 741, c a re  
T ra d esm an . ________________________ 741

W a n ted —C lerk fo r g en e ra l s to re . M ust 
be sober and  in d u s trio u s  an d  have  som e 
p rev ious experience . R efe rences requ ired . 
A ddress S tore, c a re  T ra d e s m an._____ 242_

E xperienced  salesm en , w ith  d ry  goods 
fo llow ing to  c a rry  line of tu b  s ilk  w ais ts . 
A lso to  c a rry  line of s ilk  p e ttic o a ts . S ta te  
te r r i to ry  w an ted . R efe ren ces  requ ired . 
S m a rt S et Co. P o tts to w n . P a . ____774

W a n te d —M en experienced  in  g rocery  
a n d  o th e r  m e rcan tile  lines to  sell m e r
c h a n ts  th e  C ham pioni com plete  acco u n tan t 
<firep ro o f-g u a ran teed 'i, com b ination  safe, 
desk, ac coun t sy s tem  w ith  m oney d raw er 
an d  com plete  reco rd e r; you can , w ith o u t 
cap ita l, build a  p e rm a n e n t b u sin ess  and  
m ake m ore m oney se lling  th is  sy stem  
th a n  by h av in g  a  s to re  of y o u r own. 
T he  C ham pion R eg is te r  Co., 405 S ocie ty  
fo r S av ings Bldg., C leveland, Ohio. 769

For Sale!
Stock of general merchan

dise inventorying $6,500. in
cluding full and complete 
lines of

CLOTHING 
GROCERIES 
DRY GOODS 
BOOTS and SHOES 
FURNISHING GOODS

Fixtures inventory $400.

Rent only $11 per month.

Stock located in substan
tial railroad town in Rent 
County, surrounded by good 
farming district.

Will sell for cash or ex
change for property in Mus
kegon.

Michigan Tradesman

Grand Rapids, Mich.
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Recent Manufacturing New s All Over 
the State.

Carp Lake—Fire completely destroyed 
the J. Hultz saw mill. Loss about 
$3,000.

Wayland—The Wayland Creamery, 
recently purchased by A. E. Chapman, 
will re-open March 1.

Bad Axe—The Orton & Brierton 
Lumber Co. has been succeeded by the 
Bad Axe Lumber Co.

Morrice—Bancroft & Davis have in
stalled a sifter system in their flour 
mill at a cost of $3,000.

Holland—The Van Eyck-W eurding 
Milling Co. has increased its capital 
stock from $20,000 to $40,000.

Saginaw—The Farm ers Handy W ag
on Co. has changed its name to the Mc
Clure Co. and increased its capital 
stock from $300,000 to $500,000.

Solon—The W. J. Chase sawmill was 
completely destroyed by fire Feb. 15. 
The plant will be rebuilt a t once.

Saugatuck—The Saugatuck Spray 
Rod and Nozzle Co. will erect a plant 
and m anufacture its devices on a large 
scale.

Alpena—Thomas F. Nicholson has 
bought the interest of George R. Nich
olson in the N orthern Planing Mill 
and will operate the plant alone.

Detroit—The Tilden Saw Co. has en
gaged in business with an authorized 
capitalization of $30,000 all of which has 
been subscribed and paid in in property.

Ishpeming—Elmer Ellsworth has sold 
a half interest in his roof paint factory 
to Louis F. Case and the product will 
now be manufactured on a more exten
sive scale.

Springport—W. H. W est and son, 
Rollo, have formed a copartnership for 
the purpose of m anufacturing sweeping 
compound and paints. The plant is 
now in operation.

Buchanan—The Lee & Porter Manu
facturing Co. plant has been completely 
destroyed by fire. The loss is estimated 
at $75,000, with $40,000 insurance. A 
stone and concrete plant will be erected 
at once.

Detroit—The G. E. Schwab Chande
lier Co. has been incorporated under the 
same style, with an authorized capital 
stock of $15,000, of which $7,500 has 
been subscribed, $100 paid in in cash 
and $7,200 in property.

Detroit—The Superior Foundries 
Corporation has been organized to en
gage in the general foundry business, 
with an authorized capital stock of $30,- 
000, of which $15,040 has been sub
scribed and $3,000 paid in in cash.

Bay City—The Richardson Lumber 
Co. is steadily operating its three camps 
and mill. Last year it manufactured 
328,000 feet of pine, 9,459,000 feet of 
hemlock and 4,865,000 feet of hardwood 
lum ber; also 3,058,150 pieces of lath.

Michelson—The N. Michelson Lum
ber Co. is making a good showing. The 
company manufactured last season 300,- 
000 feet of pine, 3,000,000 feet of hem
lock, 600,000 feet of hardwood lumber, 
2,000,000 pieces of lath and 20,000,000 
shingles. The company is logging ex
tensively this winter.

Cadillac—The lumber industry here 
sleigh-hauling from a large tract south
east of Cadillac and a large number of 
contractors are lumbering and hauling 
for the Cummer-Diggins Co. I t  is safe 
to say that at least 300 teams are at

work in W exford county in the lumber 
interests a t the present time.

Cadillas—The lumber industry here 
is exceptionally busy. Large amounts 
of logs are being received, an unusual
ly heavy amount being received by 
sleigh haul, due to the favorable weath
er. There is a shortage in many items, 
especially of certain hardwoods and 
hemlock in shipping condition.

Boyne City—W hile the western por
tion of the State is covered with from 
one to two feet of snow and the logging 
interests are working hard to make up 
for lost time, the opposite condition 
prevails on the eastern side. There it 
has been impossible to make a sleigh 
road so far this year and as a conse
quence the small jobbers will have con
siderable difficulty in fulfilling their 
contracts.

Detroit—The recent cold snap has 
had no ill effect on building operations, 
the value of permits taken out last 
week being greater than those of the 
preceding week. The permits of the 
last week represent an expenditure of 
$372,585, while those of the week be
fore were valued at $267,950. The build
ers say there is such a demand for new 
houses, stores and factories that they 
can not afford to let weather or anything 
else interfere with their work.

Greatest Glory of the M. K. of G. 
Jackson, Feb. 18—Did it ever occur 

to  you th a t w hen your business was 
on the eve of reverses, if you would 
hesita te o r tu rn  back th a t your busi
ness would m eet w ith d isaster? N ever 
tu rn  back.

Did it ever ocur to  you w hen you 
read the financial rep o rt m ade at our 
annual m eeting  th a t the M ichigan 
K nigh ts of the Grip w as insolvent; 
tha t reverses had come to  us and tha t 
we w ere w ithout a dollar’s insurance?

Did it occur to  you th a t by re-or
ganizing, m aking our death benefit 
$100, with no t to  exceed tw o assess
m ents a year, so at no tim e would the 
dues and assessm ents am ount to  over 
$5 a year, we would no t cut off our 
beneficiaries entirely  and by g etting  
in newr m em bers we would be able 
to  perpetuate  the nam e of the Michi
gan K nights of the Grip which has 
been inscribed on our record  books 
for the past tw enty-four years, and 
in the near fu ture by concen trated  ef
fo rts on the p art of our officers and 
m em bers we m ight be able to  bring  
our m em bership back to  even a h igh
er standing and pay our beneficiaries 
at least the original am ount of $500?

D id it ever occur to  you w hat the 
M ichigan K nigh ts of the  Grip has 
done for you? If so, you will stick 
by the ship.

Did it ever occur to  you th a t the 
M ichigan K nigh ts of the  Grip has 
paid $200,000 in death claim s in the 
past tw enty-four years?

H as it ever occurred to  you th a t a 
b ro ther in d istress has never appealed 
to th is association w ithou t receiving 
aid in am ounts rang ing  from  $5 to 
over $500.

H as it occurred to you th a t we have 
to-day a relief fund am ounting  to  
nearly  $600?

H as it occurred to you w hat the 
difference has been in the conditions 
of years ago and to-day and the  b e t

terments as brought about by the 
Michigan Knights of the Grip? R eg
ulation of hotels, buss and baggage, 
railroads and legislation.

If  all th is is appreciated, I know 
you will concede the sincerity  of the 
m em bers assem bled in convention in 
K alam azoo, Dec. 27 and 28, 1912, in 
the s tro n g  endeavor to  perpetuate  the 
nam e and build up the  Michigan 
K nights of the Grip.

“ O ur g rea test glory is no t in never 
falling, but in rising  every tim e we 
fall.” F. L. Day, Pres.

Classes Retailer’s  Catalogues as Mail 
Order Agents.

Chicago, Feb. 18.—I note that in the 
past you have questioned the advis
ability of using the so-called retailers’ 
catalogues which are sold to the retail
er for re-distribution, thus making him 
a sort of mail order agent, and if you 
are not aware of the facts, I believe 
you will appreciate the tip that this 
letter gives.

Several prominent retailers have re
cently come to me with requests that I 
scatter broad-cast a warning about the 
dangers and disadvantages which at
tend the use of these retailers’ cata
logues.

I can most appropriately sound the 
warning, but I felt that it might gain 
in forcefulness if it came from  a source 
that merchants would consider disinter
ested. O f course, I am vitally interest
ed in the welfare of merchants, but 
some things I say are colored by my 
own evident interest.

The February number of the Ameri
can Lumberman Commissary Supple
ment has an article about retail cata
logues. Even though the Lumberman 
caters only to commissary stores which 
handle merchandise of every character, 
it shows no hesitancy in condemning 
this plan. I quote from  their article: 

“As applied to the ordinary retail 
community the catalogue plan of the 
Merchants Syndicate Company is sub
ject to most severe criticism. Even the 
commissary manager does not care to 
be giving aid and com fort to the enemy 
and it is undoubtedly true that a very 
large amount of the merchandise in this 
catalogue comes from  m anufacturers 
who also supply the big mail order 
houses. The retailer’s chief weapon in 
the catalogue fight is the goods which 
he has on his shelves ready for instant 
delivery.” A. Pace.

Charlotte—As a sequel to the attach
ment recently placed on the goods of 
the Charlotte Bargain Co. by a local 
publishing firm, a criminal w arrant was 
issued for the arrest of W. Fishel, al
leged owner of the stock of goods. The 
complaint charges Fishel with doing 
business under an assumed name, in 
that the names of the members of the 
Charlotte Bargain Co. were not filed 
with the county clerk as required by 
law. Fishel is said to be in Kalamazoo 
and officers are trying to locate him. 
The store was opened here a few weeks 
ago, but did very little business and the 
goods are said to have been packed in 
the night the latter part of last week 
and placed in the depot early the next 
morning where they were attached by 
Sheriff Storrs.

Butter, E ggs, Poultry, Beans and P o 
tatoes at Buffalo.

Buffalo, Feb. 19.—Creamery butter 
fresh, 32@36c; dairy, 22@30c; poor to 
good, all kinds, 18@24c.

Cheese—Fancy, 17@17}4; choice, 16 
@16J^c; poor to common 10@15c.

Eggs—Choice, fresh, candled, 20@ 
21c, at mark 19c; cold storage, candled 
18c.

Poultry (live)—Turkeys, 18@21c; 
cox, 12c; fowls, 16@ 17^c; springs 16 
@17y2 ; ducks, 17@19c; geese, 15@16c. 
Poultry dressed, turkeys, 20@25c; 
ducks, 18@20c; geese 15@16c; chicks, 
17@19c; fowls, 16@17j/2.

Beans— Red kidney, $2.25@2.50 
white kidney, new $3.25; medium, new 
$2.40@2.45; narrow, new $3.25; pea, 
new $2.40@2.45.

Potatoes—50@60c per bu.

A Perry correspondent writes: Pres
ton Praay, who travels for the Perry 
Glove and Mitten Co., found himself 
without funds on reaching Vinton, la., 
but with a check from the Perry Glove 
and Mitten Co. On presenting it to the 
bank he found that they had received 
no waiver of identification from Mr. 
Marling here, so they would not cash 
it. Mr. Praay visited the postoffice and 
found a couple of home papers mailed 
him by his family. In one of these 
Michigan papers was a little item set
ting forth the fact that Mr. Praay had 
gone into Iowa as salesman for the 
company. This little item saved Mr. 
Praay much time which would have 
been spent in waiting, as he showed 
the paper to the cashier, who thereupon 
cashed his check for him

A man is tolerant of another mart's 
bad habits if they are similar to his 
own.

B U SIN E SS CH A N CES.
L a u n d ry  M ach inery  F o r  Sale—X h av e  a  

q u a n tity  of seco n d -h an d  la u n d ry  m a 
ch in ery  w hich  I have  ta k e n  on a  d eb t 
an d  w ill sell a t  a  b a rg a in . M ach inery  is 
in  good condition  a n d  w ell ca red  for. 
A ddress C harles  B. C arver, E lk  R ap ids, 
M ich._________________________________810

E le g a n t d ru g  fix tu re s  a n d  s to ck ; can  
locate  to  s u it; li ttle  m oney  needed. R u s 
sell B. T h ay er, B ea rin g e r  B ldg., Saginaw , 
M ich. ______________ 809

U sed ch u rch  fu rn itu re  an d  equ ipm ent. 
Fj " s t M. E . ch u rch  m u s t v ac a te . W e 
offer fo r sa le : 570 s itt in g s , c ircu la r golden 
oak  pew s; 168 o p e ra  ch a irs , w ood back  
an d  s e a t ;  22 can e  se a t c h a ir ; tw o  n a tu ra l 
oak, le a th e r  u p h o ls te red  p u lp it c h a irs ; 1 
th ir ty -s e v e n  lig h t e lec tric  ch a n d e lie r; 45 
tw o, th re e  a n d  five lig h t e lec tric  c h a n d e 
lie rs  an d  b ra c k e t lig h ts , 14 one lig h t gas  
b ra c k e ts ; one p ipe  o rg an ; h e a tin g  p la n t 
co n s is tin g  of one Id ea l sec tio n a l boiler, 
s te a m  p ip ing , valves, e tc ., te m p erin g  coils, 
48-inch d isc  fan , 3 -horse  pow er m otor, 
pum p, pulleys an d  be lts , g a lvan ized  iron  
a ir  p ip ing  reg is te rs , e tc ., c a s t iron  r a d ia 
tio n ; a l ta r  ra il; chu rch  w indow s. A ddress 
F . S. R obinson, 450 H o u sem an  Bldg., 
G rand  R ap ids, M ich. C itizens phone 
5142. ________________ 808

A G ilt E d g e  In v es tm e n t. Oil com pany  
ju s t  o rgan ized  w ith  im m ense  possib ilitie s  
fo r d eve lopm en t of la n d  in  th e  P ro v en  
F ield , Caddo P a rish , L a ., w h ich  sa id  field 
produced  o v er 15,000,000 b a rre ls  of oil in 
1912, a n d  p ronounced  by  th e  U n ited  S ta te s  
G overnm en t a s  one of th e  la rg e s t oil an d  
g as  fields in  th e  U nion  to -d a y  an d  only 
in  i ts  in fancy . C om pany  d es ire s  ca p ita l 
fo r d rillin g  purposes. S tock  $30 a  sh a re  
an d  to  be paid  on in s ta llm en ts . Officers 
of com pany  endorsed  by  N a tio n a l B ank. 
A s h a re  of s to ck  m ay  m ake  you in d e
pen d en t fo r life. O p p o rtu n ity  of a  life 
tim e. C om pany s ta n d s  rig id  in v e s t ig a 
tion  an d  th is  is  a  b ona fide b usiness  
p roposition . W r i te  fo r fu ll p a r t ic u la rs  a t  
once. A ddress  402 C odehaux  B ldg., N ew  
O rleans, L a . ________________________812

F o r  Sale—$6,500 g en e ra l m e rch an d ise  in 
one of th e  b e s t to w n s  in  S ta te . W ill 
ta k e  fa rm  up to  $4,500. A ddress  W . H ., 
c a re  T ra d esm an . ________ 811

J . L . M cK ennan , O m aha, n o ted  m e r
chan d ise  a u c tio n ee r; tw e n ty  y e a rs  d ev o t
ed  d ire c tly  to  se lling  s to ck s  of m e r
ch a n d ise ; m y  re fe ren ce  w ill s a tis fy  you. 
H om e a d d re ss  Box 478, O m aha, N eb.

813
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Judson Grocer Company

Only sugar thoroughly and 
perfectly refined according 
to the highest standards is 
completely white and pure; 
This absolute purity is the 
distinguishing feature of all 
the sugar we sell. &

TH E SUGAR HOUSE

Judson Grocer Company
Grand Rapids, Mich.

can’t happen ^

? EXTRA. F IN E  <

* Standard oi Purity’
THE "FRANKLIN SUGAR REFINING CO.

p w iA o u p n u .

When sugar bags burst it displeases your customers, but 
before they get a chance to burst they cost you money, the twine 
costs you money, so does the overweight. It’s a waste of en
ergy to put sugar in bags—you might as well spend your 
time canning tomatoes. Sell FRANKLIN CARTON SUGAR and use 
the time you save to arrange a display of it on your counter. 
The neat blue cartons sell on sight. FRANKLIN CARTON 
SUGARS include FRANKLIN GRANULATED, FRANKLIN POW
DERED, FRANKLIN DESSERT AND TABLE, FRANKLIN XXXX 
CONFECTIONERS' and FRANKLIN CUBE SUGAR; all the fast 
selling grades, in cartons of convenient size for your cus
tomers, packed 24. 48, 60 and 120 lbs. to the container—all for 
your convenience.

TH E FRANKLIN SUGAR REFINING COMPANY
PHILADELPH IA, PA .

"Your custom ers k n o w  F R A N K L IN  C A R T O N  SU G A R  
is C L E A N  sugar”

The Karo Demand is Increasing 
S/Pl Everywhere

Karo sales are jumping. Effective advertising in the magazines, 
newspapers, bill-boards and street cars is proving a powerful sales maker. 
It is influencing millions of housewives to use more Karo than ever— 

telling them about the great food value of Karo, its purity, its nourishment, the energy it supplies 
and what's all important, its econom y.

W ith the cost of living so high, these Karo facts strike home with double force, they are 
increasing sales quickly.

Karo is the great household syrup—the syrup of known quality and purity—specially w hole
some and delicious, and of highest food value.

Your customers know it—they know that the Karo label stands for highest quality, best 
flavor, and full net weight. Stock generously w ith Karo. It sells quickly, is easy to handle 
and pays a good profit.

Corn Products Refining Company
N ew  York



Extra Style and 
Extraordinary Wear

Your patrons’ feet w ill alw ays be warm, 
comfortable and dry in any sort of bad weather 
clothed in a pair of our No. 48*4. Your best 
trade is best satisfied w ith  the best. They are 
willing to pay a little  more for just what th ey  
want. Here it is.

!
Rindge, Kalmbach, Logie & Co., Ltd.

Grand Rapids, Mich.
*

»

MN

“START SOMETHING”
That’s the vernacular—meaning that inces
sant activity is absolutely necessary for 
successful business. Start something with 
“WHITE HOUSE” COFFEE-it’s MIGHTY GOOD 
COFFEE; and instead of merely “carrying 
it in stock.” PUSH IT OUT-TALK about 
it—HAND IT OUT when people merely 
ask for “coffee.” GET THE HABIT. 3  3.

JUDSON GROCER CO.—Grand Rapids, Mich.
W holesale  D istributors of 

D W IN E L L -W R IG H T  C O M PA N Y  PR O D U C TS

H ood’s P lym outh Line
An extra quality line of heavy Rolled Edge Rubber 

Shoes. Made with a Double Toe Cap, Double Heel 
Stay, Double Side Stay, and in fact is doubly rein
forced and

Extra Quality in Every Respect
There are numerous other lines of Rolled Edge 

Rubbers, but they are not genuine Plymouths unless 
they have the name Plymouth on the back of the heel.

The High front is called Plymouth Waverly.
The Low cut is called Plymouth Over.
This style is the Plymouth Waverly at 92 cents 

for men.
Special "early order” discount of 5% now in 

force—in addition to our special prompt payment 
5% discount.

Grand RapidsvShoe ATfribberfa
The Michigan People Grand Rapids

------- LAMSON--------»

Lamson Cash Carriers improve your service by common- 
sense centralization and equal distribution of labor.

Cut out lost motion, reduce the payroll and speed up 
the work.

Give the cashier the quietness and isolation that en
sures correct records.

And double-check every sale whether it be cash, charge,
C. O. D. or transfer.

A S K  Y O U R  N E IG H B O R

THE LAMSON COMPANY 
(noP3> Boston, U. S. A.

Representatives in all Principal Cities.

—SERVICE------- J


